We Want-_

First-Class Grocers
to handle our PARAFFINED
PARCHMENT LINED
BUTTER PACKAGES
and are willing to offer liberal
inducements. Write us.

Michigan Package Co.,

Owosso, Mich.
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Save your yeast labels and tin-foil wrappers

FREE! SILVERWARE! FREE!

These goods are extra-plated, of handsome design and are made by one
of the largest manufacturers in the United States and will wear five
years. 250f Our Yellow Labels, attached to original tin-foil wrappers, will
procure one Silver Plated Teaspoon, and 50 of same will procure one
of either, Table Spoon, Fork, Butter Knife or Sugar Spoon. For 75 you
will receive one Silver Plated Steel Table Knife, and for 10a hand-
some Aluminum Thimble is given.

Present labels, attached to tin-foil wrappers, at our office in this city,
and receive premiums free of any charge in return; or hand labels, at-
tached to tin-foil wrappers, to your grocer, with your name and address,
and premiums will be delivered through him the following day.

Premiums cannot be mailed under any circumstances.
FLEISCHMANN & CO.
Detroit Agency, 118 Bates St.

Grand Rapids Agency, 26 Fountain St.

WHY NOT TRY THEM NOW?

So CIGARS
SOLD BY ALL JOBBERS.

0. J JOHNSON CIGAR CO., Mfrs.,

GRAND RAPIDS, MICH.

¢ ¢ch oo lh owuse f-feating

This class of work, involving Special attention in venti-
lation and circulation, is a distinctive feature in the heat-
ing business. We have attained special distinction in
such construction. We invite enquiry from school boards.

W EATHERLY <&iJUL”NTEN
GRAND RAPIDS. MICH.

Elgin System of Creameries

It will pay you to investigate our plans and visit our factories, if you are con-
templating building a Creamery or Cheese Factory. All supplies furnistied at
lowest prices. Correspondence solicited.

A MODEL CREAMERY OF THE TRUE SYSTEM

True Dairy Supply Company,

303 to 309 Lock Street, Syracuse, New York.

Contractors and Builders of Butter and Cheese Factories, Manufacturers
and Dealers in Supplies. Or write

R. E. STURGIS, General Manager of Western Office, Allegan, ITich.

ww W WWwWwWwWwww WWWWWWWWWWWWWWWWWW W W W W W
)

i  CANNED FITS Owing to the

. shortage of fruit in our State
¢ last season, we are having an unprecedented sale on all kinds
of Canned Goods.

mu$salman Grocer
Grand Rapids, IflicE

Don’t let your stock get low.
Look out for higher prices on Tomatoes. Ask our salesmen about
those Nunley, Hines & Co.’s
m Yellow Peaches.

=N X *

J. A. MURPHY, General Manager. FLOWERS, MAY & MOLONEY, Counsel

Tre inician ita le jlpcy
Special Reports. Law and Collections.

Represented in every city and county in the United States and Canada.

Main Office: Room 1102 Majestic Building, Detroit, Mich.

Personal service given all claims. Judgments obtained without expense to subscribers

Four Kinds of Coupon Books

are mauufactured by us and all sold on the same basis, irrespective
of size, shape or denomination. Free samples on application.

TRADESMAN COMPANY, Grand Rapids.



{Poor

j Economy | WHITE HORSE BRAND |

It is poor economy to
handle cheap flour. It
is never reliable. You
cannot guarantee it. You
dr not know whether it
will make good bread or
not. If it should not
make good bread—and
poor flour never does—

MERCHANTS

who have lost money trying to
carry a stock of clothing should
read this.

A * 1

A i
This celebrated brand of
fieady-to-Wear
Men's and Boys' Clothing

is sold in every state and territory by our
agents who furnish the desired sizes from

1 your customer will be ourgreat warehouses.
2 displeased and avoid you We w:>nt more good agents in towns and
cities where we are not now r%’)resente_d.
2 afterwards. You can Men’s suits. 8400 to 815.00; Boys’ suits
S3.00to 810.00. Men’s pants 75c to 84.00.
2 guarantee . . . ticCuolg}rélete outfit free. Write for par-
"WHITE CITY TAILORS, iY0 By abandoning the pass book and other out-of-date methods of keeping fijjjl
[ £« |_||y White" Flour 213 to0 217 Adams Street, Chicago. W track of the credit transactions of a retail store and adopting in their fem
~ stead the modern method of handling credit accounts, the "
' We authorize you to do I -
' so. Itmakesgood bread COUPON BOOK SYSTEM |
1 every time. One sack Who makes . . . m By means of which the credit transactions of a retail business can be ms
' sold to-day will bring Liquid Bluing i plac_ed on a cash basis apd annoyance and loss supplanted by peace and (MI
0 fort K profit. We make four different kinds of Coupon Books, all of which are iiw
! customers fortwo sacks that will not settle? li8 sold on the same basis, irrespective of grade or denomination. We awl
! later on. Order some M cheerfully send samples of any or all of our books on application, confi- k«h
1 NOW. THF m dent that our prices are lower than those of any other house in our line,
) . WOLVERINE fig quality of work and accuracy of workmanship considered.
m Valley City Milling Co. SPICE CO., 1 TRADESMAN COMPANY, If
2 Grand Rapids, Mich. GRAND RAPIDS, MICH. m GRAND RAPIDS. ira
tovwvww mmmrmNmpmNMmim
Those who are familiar with Lakeside Peas
fully appreciate them and know their value.
We have made the canning of peas a scien-
tific study and feel amply repaid by the re-
sults obtained. They are for sale by all
grocers. Ask for them.
THE HREBT LANDEH ), MOWOG, WS
Worden Grocer Co., Wholesale Agents.
De®1
‘EUREKA” The “EUREKA” for 1858. With Improved Tube and
THE THE"PINGREE ¢Stud” Lock. As the tube is largest at the bottom, perfectly
round all the way down, and free from obstructing bolt or
rivet heads, it cannot clog, and as the “Stud” Lock relieves
all tension on the front jaw, it cannot pick up the seed.
The “EUREKA?” is 20 per cent, faster in light or mel-
low soil than any Stick Handle Planter made.
The “PINGREE,” with “Stud” lock. The handiest,
RGO/ U best finished and most durable Stick Handle Planter on

THE

EUREKA"

PATENT

SEED AND FRUIT

SACK

For Sale by Jobbers. Liberal Discount to Dealers.

hQy the market.

The “EUREKA” and the “PINGREE” are the only
Hand Potato Planters with Self-Locking jaws or adjustable
depth gauge. As the jaws lock automatically the instant
the Planter is raised free from the ground, the potato cannot
drop through, nor can it force the jaws apart so as to permit
the earth to enter between them and thus crowd the seed to
the surface as the beak enters the ground.

Every tool warranted to work perfectly.

GREENVILLE PLANTER CO, Sole Mire., Greenville, Mich.
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FRIENDS OF CUTTERS.
EBCIfIL CREDIT GO.,

Commeicial Reports. Prompt and
vigorous attention to collections.

L. J. STEVENSON, Manager,
R. J. CLELAND, Attorney,

411-412*413 Widdicomb Building,
Grand Kapids, Mich.

LID.
List of Jobbers and Manufacturers
Who Sold Finch.

In order that the drug trade may note
the houses which cater to price cutters,
the Tradesman publishes herewith a full
list of the merchandise creditors of Paul
V. Finch & Co., of this city, who re-
cently went into liquidation, owing the

I/\ F following amounts for goods purchased :
ns-1

Humiston, Keeling A" Co. $r,426.00
"John D. Park A Sons Co.,. 1,700.54
Koht. Stevenson A Co.... un.”
Foster. Milburn t- Co isC.i.
' Prompt, Conservative, Safe. L. Newburyer & Bro., 5A7
. T.W.Champlin, Pies. W.Fksd McBain,Sec. 4 °Edgewood Distilling Co
Lehn A Fink, 3
Searle it Hereth Co. Ji6 ||
Burrough Bros. Mfg Co 51.94
ITGE ReaedBrias |
A. H. Platts & Co
U. S. Bottlers SunniV Co L.
L[E Horlick Food Co..
Putnam Candv Co T
F.R. Arnold & C ai ¢6
Incorpofat Jas 1 Kirk * Co..
mben .V Cowman, 7196
ICHIGAN Upjohn IP|II><ILI‘;ranuIe Co.,..
National Distilling Co .
ANKERS George Borgfeldt A Co.. 1737
Maintains a Guarantee Fund. A. M. Fosterit Co..... 77
Write for details.
. Grand Rapids Paper Box Co., 20.68
Home Office, Moffat Bldg., 1llinois Glass Co 340.28
Scofield, Shurmer A Te -
DETROIT, MICH. whilall Tatain A Co. &%
Joseph Fleming A'SON,...ccoevvvcvnees L 111.60
FRANK E. ROBSON, Pkes. s Pictorial Printing Co., T14
TRUMAN B. GOODSPEED, Sec'y. A. llabernacht A" Co....cccccceeuenae
i
i i 97-33
If You Hire Help— . Ullman, Einstein & C 0., . 300.iS
VVeld A Rudelsheimer, 5
Mihalovitch, Fletcher ¢, 95
You should use our Lachman & Jacobim 00623
. West Michigan Printing Co .
Perfect Time Book Standard OJl Co e 19-65
d ” Harvey A- llevstek Co., 41.88
— Parke, Davis & Co.,
an Pay Roll. Rllllng, Clapp ,t Co.
Gold Medal D|st||||mr C
Made to hold from 27 to 60 names Victor KOZ s e _ mi <>
and sell for 75 cents to $2. Musselman GrocerICo. 19 79
Acme Grease A Oil Co 66.ni
Send for sample leaf. Paris Medicine Co Sy
Dodds Medicine C >, 2
: BARLOW BROS.,  Vina Vineyard,.
’ ! Crown Perfumery CO..oo 131-
t  GRAND RAPIOS, MICH A. L Hilbert - Co.. IEE
Emgﬁon Drug Co cS.cC
A. ire .
POIAE00000000000000000»»8 Louden A Hiii
Arguimbau A Ramee,.
M. H. Treusch »¥ Bro.. 422
W. R. vl\iarnerCA' Co
: F. Letellier & Co.. 17.
"‘/‘LDEST, most _rellable wholesale cloth- Nathan, Kirchenn 0.
ing manufacturers in Rochester, N. Y.,are White Tar Co 2,,
‘Toledo Linseed Qil Co., 21
KOLB & SON Myers Manufacturing 410.SS
) X X ) X St. Louis Sponge Co.,
Our Spring Line ready—W inter Line still Berden A Co.,.......
complete. Best $5*5° ~fl wool Kersey Over- (T:h&;Ian\s/\égltF?h%sgﬁate R
coat, and best $5.50 Ul.ster in market. Sge Williams Manufacturin é
balance of our Fall Line, and our entire W. Il. Horn ArBro.
Spring Line. Write our Michigan Agent, E'Ugho %ah’\f)l ACo., & e D
N R ernari ennen emical 0., B
W_-l tiam Connor, Box 346, Marshall, Pierce A Stevens 6573
Mich, to call on you. A. M. Bergavin & Co . 51.08
Mr. Connor will be at Hotel Cadillac, g'g"ékleﬁ/”" 15.60
. . G. Detchen
Detron_, Room 340, Wednedsay,_Thursday Harodil Gum C
and Friday, February 16, 17 and iS. E. E. Dickinson o
Chamberlin Medicine C 3/
Frederick Stearns A C o 71.74
Ullman & Co 361.51
Charles Nelso
Multine Manufacturlng Co 101.70
Cordelia Wine Co 19.20

Pioneer Tar Co.,
Armour it Co., ..
Chas. Stern it Sons,. .
Guudlach —Bundschu Wine Co.,
The Tradesman Company has i. it A. Freiburg,..

I Taney Calendars
196.42
214.25
178.01

GRAND RAPIDS, WEDNESDAY, FEBRUARY 9,

1898,

Arlington Chemical Co.,
J. H. Tallinadge,.....c.......

i)

McKesson it Robbins, .. 4350
Charles Wright it Co., 3145
Grand Rapids Democrat 83.40

Evening Press,

Michigan Fruit
Germania,....
W. S. Rynes
E. Kilstrom,.
Edison nght Co

About three months before he failed—
Oct. 13, 1897—Finch stated to the rep-
resentative of one of the mercantile
agencies that the “ Co.” of his firm was
nominal; that his stock would inventory
$12,000 or $14,000,and that his merchan-
dise indebtedness would not exceed
$5,000. In the face of this statement,
Finch then secured merchandise cred-
itors to the amount of $16,964, besides a
preferred claim for $2,400 and a prior
chattel mortgage for $2,000. The se-
cured claims thus amount to $21,364,
and it is believed in some quarters that
even this sum does not represent the
total amount of his liabilities.

The stock inventories $12,720. It will
be sold at public auction on Feb. 16.
In case the trustee realizes 50 cents on
the dollar, the merchandise creditors,

it is thought, will receive about 15
cents on the dollar.
The failure is simply one more re-

minder that merchants who conduct
business on the cut-throat plan eventual-
ly come to grief, or cause grief on the
part of their creditors, as is the case in
the present instance. No regret will be
felt for the creditors of Finch, how-
ever, because every house which sold
him a dollar’s worth of goods did it with
a realizing sense that it was thereby
putting an additional weapon into the
hands of an irresponsible individual to
injure the legitimate drug trade of the
city.

Personal Peculiarities of Some Men.

Some one has said that next to the
possession of a million dollars is a
heart which never grows old. | am dis-
posed to place the young heart first and
the million dollars afterward; but |
have a friend who would never differ
with me on that point, because he is so
fortunate as to possess both. 1 refer to
Mr. A. M. Woolson, whose career as the
Manager of the Woolson Spice Co. was
meteoric, except that meteors come
down and Mr. Woolson went to the
financial zenith with a suddenness which
surprised us all. Beginning life as a
retail grocer, he distinguished himself
chiefly by his knowledge of coffee,
which he roasted, ground and manipu-
lated in his own establishment until he
came to be known as a coffee expert.

269746After several men had undertaken—but

without success—the management of the
coffee plant created by the Toledo gro-

alarge line of Fancy Calendars  Goodyear Rubber 5300cery jobbers, Mr. Woolson’s services

g Y Br Kiaer it Co.. <5 were secured, and in a short time the

for 1898, to which it invites the Miles Medicine Co 10350 husiness began to expand until it
Mellor it Rittenhouse,. 57.1 . R

inspection of the trade. The H. E. Bucklen it Co... 16061 reached proportions which demonstrated

: JFischer Chemical Co., 9230 that Arbuckle was no longer the King

Company is also equipped to Chas. F. Miller, ... 5250 of Coffee, inasmuch as the kingly sym-

e i e sonZhol rested on the placid brow of the

prepare and execute anything Koashy it Mattisea Cor

gefrizl gentleman who was no more as-

inthe line of specially designed & Ghase.Co

Justs Food Co.

calendars, either engraved or Koanon Manufacturlng Co.
Sterling Remedy C

Anheuser-Busch Brewmg Ass*n.
A. Blum, Jr, Sons......
New York Phar. Ass'n

printed.

gg,‘gosuming as a millionaire than he had
1020peen as a corner grocer. A fortunate
g252combination of circumstances took Mr.
978 soVoolson out of the coffee trade a year
2660ago and he is spending the remainder of '

Number 751

his days in the quiet contentment which
he learned to cultivate as a boy and
which has clung to him all through life,
even during the anxious days and weary
nights when he was creating something
out of nothing—building up a great
manufacturing plant which was to be
the wonder and admiration of the busi-
ness world. Now that he has the time
to indulge his inclinations, he finds one
of his greatest enjoyments in exchang-
ing letters with the little folk of his ac-
quaintance, one of whom happens to re-
side in this city. | have been favored
with the perusal of some of the corres-
pondence on both sides, and, much as
I like money, | am frank to admit that
I would rather possess a heart of gold
like that of my friend Woolson than own
the biggest coffee plant in the world.
“ Kind hearts are more than coronets,’’
and the man who finds delight in cor-
responding with a 9-year-old lad—re-
counting the scenes of his boyhood, the
names of his dogs and the characteris-
tics of his playmates, in the simple
language and quaint expressions of
childhood—is richer, in my estimation,
than the Vanderbilt who lives in a pal-
ace or the king who trembles on a
throne.

* ok x

It has been demonstrated beyond con-
tradiction that Will. S. Jones, of the
Minneapolis Commercial Bulletin, pos-
sesses other accomplishments than that
of an adroit and successful advertising
solicitor. He came to Michigan last
week for the express purpose of making
a record in an entirely new line of busi-
ness, and while awaiting the arrival of
a snowbound train at Lakeview, the lat-
ter part of the week, he accepted the
offer of the Detroit, Grand Rapids &
Western Railway to shovel snow in
front of the stalled train for the paltry
compensation of 15 cents an hour. Be-
fore be appeared on the field the pas-
sengers had calmly settled themselves in
their seats and decided to make a night
of it. Mr. Jones, hewever, went at the
work with so much vigor and inspired
his associates of the snow shovel with
such esprit de corps that the obstruction
was removed after Mr. Jones and his
co-workers had each earned 43 cents of
the coin of the realm. For the re-
mainder of the trip Mr. Jones was the
hero of the hour, receiving the plaudits
of the passengers for coming to their
rescue at a critical time and assisting
them to reach their destinations without
serious delay. Marked copies of this
paper will be sent to the general mana-
ger of each road over which Mr. Jones
travels, so that they may feel perfectly
safe that any train on which he is trav-
eling will have the benefit of expert
assistance in the event of its being
stalled by snow.

No one could live very long on saw-
dust, although it is fine board, and yet
enough shavings enable barbers to exist
nicely.

The kicker teaches us at least one
thing: he makes us appreciate people
who are good natured.

The skeleton in the closet seldom
possesses a funny bone.



Dry Goods
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HOSIERY

Ladies’ Colored Hose 35and 45c per

doz.

Ladies’ Fast Blacks and Tans
from 60c to $4 per doz.
from 45c to $2.25 per doz.

Men'’s Socks
A cotn-

plete line of Infants’ and Children’s

Oc n Hose in Blacks and Tans.
Spring Underwear ready for inspec-
o< tion in about two weeks»
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Woman’s World

What Women Can Do for Their Home
Town.

What lovely woman wills to do, she
does. As an originator, she is valu-
able; as an auxiliary, she is indispen-
sable, and when she gets together and
determines to do something, she means
business and will put it through.

While we are all studying sanitation,
and are very properly concerned about
cleaning up the city, it would be a good
idea for every woman to keep a watch-
ful eye on her own premises, and sweep
off her own pavement. There is an old
story of a German town that was so ex-
quisitely clean it was the wonder of the
whole neighboring country.  Anxious
committees were sent to interview its
mayor and street commissioners and
board of health to ascertain what sys-
tem of street cleaning they found so
peculiarly successful. The delegations
returned home humbled and crestfallen,
with nothing more wonderful to relate
than the fact that every woman swept
before her own house. It is folly and
worse than folly and we are merely a
society of organized Mrs. Jellybys if we
belong to an organization to advance
the city’s interests and let our own pave-
ments be unswept and our garbage
boxes in the back yard accumulate filth
and breed disease. There is a woman
in every house on every street in Grand
Rapids. If she made it her business to
keep the sidewalk in front of her own
house clean we should.have a swept and
garnished city; but she doesn't do it.
Here and there is a loyal and patriotic
woman who keeps her pavement clean,
and it shines like an oasis in the desert
of dirty streets where we trail our skirts
through the accumulated dust and to-
bacco spittle and cigar stubs and banana
peelings, until a merciful Providence
sends a storm along and washes it off
for us. Our own doorstep is the best
place in the world from which to be-
gin a reform, and every woman should
organize a street cleaning company,
limited, on her own account, who really
has the good of the city at heart A
good broom, as a sanitary and reform
argument, is worth twenty good reso-
lutions any day of the week.

Another thing we women can afford to
do is to quit complaining about our city
and drop our apologetic air when we
speak of local affairs. We anticipate
every criticism that could possibly be
made, and discount it in advance. Any
stranger here can confidently count on
having every drawback and disadvan-
tage conscientiously and carefully
pointed out to him. If, after that, he
has the nerve to invest his money here,
or come here to live, we are heartily
glad of it, but he can never say we en-
couraged him to do it, or held out in-
ducements.

In a way, this is rank hypocrisy.
Most of us think there is no other place
in the world where life is so well worth
living as right here, but when we speak
of it we dissemble our feelings. We
say, "Oh, yes, | like to live here,” in
a tone of voice which implies that any
old thing is good enough for us. We
are continually apologizing for every
defect, real and imaginary. Now, as
women are supposed to do a major part
of the talking in the world, this matter
of disparaging one’s city is of moment,
and it is important that we take the
right attitude towards it. Let's turn
over a new leaf and take a hint from
the boastful Chicagoese, who have made

MICHIGAN TRADESMAN

their city by sheer bragging on it. Did
you ever hear a Chicago man or woman
admit there was a single drawback to
the bliss of living in that city? Never.
They never complain of anything, and
would freeze stark and stiff in a bliz
zard protesting that it was just fine
bracing weather

And, while we are talking about talk-
ing, let's talk less about the good old
days when Grand Rapids was a small
town and more about the better times
we have right now. The dear old days
are a sacred tradition, but I think they
must have been pretty inconvenient and
uncomfortable without any electric
lights, or trolley cars, or daily mail de-
liveries, or messenger boy system, or
vestibuled sleeping cars,or the thousand
and one luxuries then unknown that
are now necessities. Let's get a move
on us and come up to the present, and
enjoy the bright, beautiful to-day that
has all the modern conveniences and
comfoits in it.

Of course, the best way tc help on a
boom is to patronize home merchants.
That's too plain to need saying. The
sending-off-for-samples habit will par-
alyze the trade of any town on earth.
It is idle for a woman to pretend to be
loyal to her town if she goes to New
York, or Boston, or Chicago to buy her
gowns and her carpets and her furniture.
Patriotism begins at home, and spends
its money there. Good times must start
for us with our own merchants having a
good trade. We are not going to import
it along with imported gowns, where
the profits all went to foreign shop men,
and we shall best help to build up our
city when we help men to prosper here.
Now, as a matter of fact, there is
no earthly excuse for women not doing
their shopping here. We have goods
suited to our climate, and we have
dressmakers who are artists in their
craft, and whose work is every bit as
good as the best "creations"” sent over
here from Paris and London. Of course,
the individual woman amongst us thinks
that it is a small matter where she buys
her new frocks So it is, but whrn
hundreds of women send off for their
fine clothes and expensive jewelry it is
a different and a serious affair. There
are women here who. when they go to
the seashore in the summer, buy all the
things they shall need for the winter,
just to have a New York trademark on
their ch thes; there are bouses where
the furniture is all bought elsewhere,
entertainments where even the flowers
are ordered from away. Now, aren’t
these women traitors and disloyal to
their own city? These are the women who
need missionary work and who need to
be taught that any civic pride that
means anything means the support of
home merchants. If women are looking
for a motto, they can find nothing bet-
ter to inscribe on their banners than,
" Patronize home industries."”

And, speaking of home industries,
mightn’t we show a little more interest
in home talent? We have among us
musicians who give their lovely voices
year after year for the benefit of this
charity and that, elocutionists who can
always be counted on to contribute their
efforts, women and men who have
studied Shakespeare and Browning and
Ibsen, and all the subjects that we go to
hear other people lecture on, but we
never invite these prophets within the
gates to earn an honest penny by giv-
ing a paid entertainment for their own
benefit. If they did, not a corporal's
guard would buy tickets and be out on
the nigot of the entertainments. But

let any one else come, with any sort of
a self-written guarantee of accomplish-
ments, and we fall over each other in
our desire to lionize them. Now,
hospitality is good, but justice is bet-
ter, and sometimes it begins at home,
too.

In all good truth, no movement can
have a better guarantee for success than
the support of enthusiastic women.
And, on the other band, | doubt if
women can have a better object than
the welfare of the city in which they
live. Dorothy Dix.

Business Is Business.

An interesting insight into the ways
of the ultra new woman was furnished
by the testimony in a London court of
Mrs. Beauclerk, a stock broker. Mrs.
Beauclerk testified that she employed
her husband in her office, but that she
dismissed him from her employ last
August, because ol certain derelictions
of duty. Whenever she went out she
used to lock the door of her private
office. "Do you mean to say,’’ asked
the Solicitor-General, "that if you saw
the man you had sworn to honor and
obey writing in your private room you
would be so hard-hearted as to say:
‘Out you go?” ” "I should, certainly,”
was the answer. "If a wife has a per-
fectly no-account husband to support,

gh%‘ should have the right to put him
ut.

A Job of Printing.

“May | print a kiss on your cheek?” 1 asked.
She nodded her sweet permission.

So we went to press, and | rather guess
1 printed a large edition.

In the Edinburg School of Medicine
for Women every student sent to the
University during the year 1896-97 has
passed a record probably unprecedented
in the annals of any other school. Five
women received caps at the graduation
ceremony, and were enthusiastically
greeted by their fellow-students and the
audience.

THE ARCADE

Woman in the Kitchen.

A certain Pennsylvania woman, who
is described by her friends as "a lady
in the kitchen," declares that she would
rather be the cook in a fashionable
house than the mistress of it. This
queen of the kitchen has met with many
reverses, but instead of growing old
and morose she has grown philosophical

and is makinﬁ the best of life, which
she finds isn’t half bad. She manages
to take in the opera from the balcony

or from the gallery, sees a good play
now and then, reads books which are
beyond the comprehension of her mis-
tress, feeds on the fat of the land, and
all without the worry of being a fine
lady.

"As for being a saleswoman in a store
or a typewriter or a clerk, | wouldn’t
like it—at least, I would rather be
where | am,"she says. "My weekly
income may not be as latge as some of
these, but then I am well fed and com-
fortably sheltered without cost and
without price. Nor do | have to rise
earlier than the ‘lady clerk’ or sit up
later, and my room is more comfortable
than hers, and | am quite sure my work
is not half as tiresome nor as disagree-
able. Besides, when | have squared
accounts at the end of the month, | have
more money in my pocket than she, and
1 don’t have to spend any of it for laun-
dry bills nor for frills and finery to wear
every day.

"As | don't have to wear my best
clothes when at work, | can afford two
Sunday costumes, and by judiciousl
mixing these up | can appear in a dif-
ferent feather every Sunday for a month
or more. Then why should | not prefer
to be a queen of the kitchen rather than
?O%J"een of the office or even of the par-

Don’t Want Them.

The "bargain sale,” so dear to the
American woman, has been introduced
into Germany, with results so disastrous
to conservative German business meth-
ods that the government has been ap-
pealed to to cure the evil.

INKSTAND

Is better and cheaper than any other inkstand on the
market, not excepting those for which you will pay

from $i.0o to $2.00, for the following reasons:
cant spill the ink from it
evaporation from it.

You
There is absolutely no
It is the only perfect automatic

inkstand for red ink.

SEE WHAT IS SAID OF IT

“It is used throughout the city hall and is
ikstand | have ever seen.” FRAN
Grand Rapids, Mich.

the most satisfactory
K D. WARREN,
City Clerk.

“We have it in most of our offices and have never seen its equal

either in convenience or economy.”

ENRY D. PROCTOR
County Treasurer Kent County.

Sent to any address postpaid for 40 cents.

WILL M. HINE,

GRAND RAPIDS, MICH.

T a A

EXCLUSIVE AGENT
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wice Anake Dealers

in Michigan are going to push the
sale of World Bicycles for 1898.

LOOK
RUN
ARE BUILT
STAY

and last but not least the PRICE

is RIGHT.

Good dealers who

want to get next to a good thing
should write for World catalogue

and particulars.

Drop a card for

our ‘98 catalogue of bicycle sundries.

ADAMS & HART. Grand Rapids.

Selling ¢
in Michigan.

j_

agents for World Bicycles
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Around the State

Movements of Merchants.

St. Johns—Wm. Bond has embarked
in the meat business here.

Eau Claire—Wm. A. Baker,
gist, has removed to Coloma.

Traverse City—C. Gore has opened a
meat market on East Eighth street.

Muskegon—Henry Tromp succeeds
Tromp & Roach in the grocery busi-
ness.

Menominee—A. J. McLean has sold
his wholesale cedar business to J. O.
Smith.

Saranac—Mrs. L. A. Hunter has sold
her millinery stock to Mrs. Lessie
Stuart.

Clio—C. H. Mann succeeds M. E.
(Mrs. C. H.) Mann in the hardware
business.

Plainwell—Heath & Smith, merchant

drug-

tailors, have dissolved, F. E. Heath
succeeding.
Ann  Arbor—A. W. Cochran has

opened a tisb and oyster market on
North Main street.

Grayling—Isaac Rosenthal succeeds
Jos. Rosenthal in the dry goods, cloth-
ing and shoe business.

Detroit—The Reed-Bentley-Burbank
Co. succeeds Reed, Bentley & Co. in
the wall paper business.

Pinckney—Reason & Sheehan suc-
ceed G. W. Reason in the hardware
and implement business.

Detroit—Floyd E. Bowen & Co. suc-
ceed Boweu & Goodby in the merchan-
dise brokerage business.

Grand Ledge—W. J. Hoffer & Co.
succeed Hoffer & Hoover as proprietors
of the Monitor flouriDg mills.

Holland—John Van Zanten has pur
chased the Holland tea store of his
brother, William Van Zanten.

Port Huron—The Boynton & Son Co.
succeeds Boynton & Son in the whole
sale and retail notion business.

Croswell—Sherk Bros., general deal-
ers, have merged their business into a
corporation under the same style.

Traverse City—H. D. Baker, of
Vicksburg, has purchased an interest in
the drug business of P. W. Kane.

Saranac—R. E. Arthur & Co. have
purchased the shoe stock of Ed. F.
Payne and consolidated it with their
own.

Baldwin—Thos. Heffeman has sold
his store building to Chas. Bates, who
has contracted to purchase the stock
later.

Buchanan—Elson it Co. will embark
in the millinery business April i, in
connection with their photographing
business.

Middleville—The firm of M. S. Keel-
er & Co., general dealers, has been dis-
solved. The business will be continued
by M. S. Keeler.

Hudson—Wenzel & Hasbrouck have
sold their lumber and coal business to
John U. Harkness, who will take pos-
session March 1.

Harbor Springs—D. E. Hawkins has
leased the city bakery of Mrs. Long
and will conduct a lunch counter in con-
nection therewith.

Kalamazoo—The O. K. Buckbout
Chemical Co. succeeds the Buckbout
Chemical Co., of which O. K. Buck-
bout was proprietor.

Benton Harbor- A. S. Miles, who
has been salesman in the shoe depart-
ment of W. L. Hogue’s clothing store,
has purchased the Hogue shoe stock of
S. M. White and will continue the busi-
ness for the present at the same loca-
tion.
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Kalamazoo—M. C. Henry has pur-
chased the grocery stock of Chas. S.
Sbarron and will continue the business

|at the same location.

Decatur—Henry Byers has taken Earl
Miller as a partner in his musical in-
strument establishment, the firm name
being Byers & Miller.

St. Johns—The dry goods firm of
Davies, Adams & Co. has been dis-
solved by mutual consent. A. C. Adams
will continue the business.

St. Joseph—Morrow & Stone have
opened a grocery store in connection
with the Martin Palace of Trade, plac-
ing Frank Carlisle in charge.

Grattan—The Grattan Mercantile Co.,
composed of Ernest L. Lessiter and
Geo. Whitten, has been dissolved. Mr.
Lessiter will continue the business.

* Williamsburg—James Ennest, former-
ly of the firm of Stanley & Ennest, gen-
eral dealers at Maple City,has purchased
the general stock of Frank H. Vinton.

Owosso—Chas.  Connor, wholesale
and retail oyster dealer, has taken a
partner in the person of C. B. Radford.
The style of the firm will be known as
Connor & Co.

Portage Lake—The firm of Nast &
Karger, meat dealers, has been dis-
solved. The business will hereafter be
conducted by S. Karger and his sons,
Lessin and Sam.

lonia—The copartnership existing
between O. J. Bretz and Chas. H. Brad-
ley, furniture dealers and undertakers,
has been dissolved, Mr. Bradley con-
tinuing the business.

Morenci—Harry Spencer has pur-
chased the interest of his partner, Her-
bert Hodge, in the drug and grocery
firm of Spencer & Hodge and will con-
tinue the business alone.

Onekama—Wm. Hatch has sold his
restaurant to Frank Somerville, who will
establish a candy factory in the build-
ing. Mr. Hatch will continue the
wholesale and retail ice cream business.

Alma—V. S. Hollenback has pur-
chased the interest of J. T. Peters in the
furniture and undertaking business of
Peters & Dean and the new copartner-
ship will be known as Dean & Hollen-
back.

Benton Harbor—The Berrien County
National Bank of Benton Harbor has
been organized, with $50,000 capital,
and will acquire the vault, safe and
fixtures of the defunct First National
Bank.

Harbor Springs—The dry goods firm
of Welling & Stein has been dissolved,
Mr. Stein having purchased the interest
of his partner. Mr. Welling will re-
move to Big Rapids,, where he will
engage in business.

Petoskey—Max Spangenberg, who has
been engaged in the meat business here
for twenty-five years, has closed his
market and will either devote his atten-
tion to his Lake Park resort or embark
in other business. Mr. Spangenberg
came to Philadelphia from Germany
about thirty years ago, where he mar-
ried and soon went into business for
himself. He remained in Philadelphia
several years before coming to Petoskey.

Chester—A. L. Spafford informs the
Tradesman that the report that the
patrons of the Co-operative Association
store originally invested $600 in the en-
terprise is incorrect, inasmuch as the
original investment was only about $100.
No more money was put into the busi-
ness, yet two and a half years later Mr.
Spafford was able to show that the goods
on hand bad an inventory value of near-
ly $1,300 and brought $600 over and
above the indebtedness.

Belding—W. F. Bricker and E. R.
Spencer have traded real estate in this
city for the general stock of Holmes &
Dancer, of Stockbridge, and have re-
moved the stock to Belding and opened
it up in the Bricker double store.

Port Huron—The Michaels Clothing
Co. has filed articles of association with
the County Clerk. The -capital stock
is $5,000, held as follows: Rosa Mich-
aels, Corry, Pa., 310 shares; C. Weil,
Port Huron, 180 shares; M. Michaels,
Port Huron. 10 shares.

North Lansing—A. L. Harlow, who
recently removed to this place from
Charlotte and embarked in business
under the style of the Banner Grocery
Co , has purchased the grocery stock of
John Rork and removed it to his new
store in the Rouse building.

Owosso—Crowe Bros, have merged
their shoe business into a stock com-
pany under the style of the Crowe Wes-
ener Co. The new corporation has a
capital stock of $10,000. all paid in.
August C. Wtsener, who joins the new
enterprise, has been head clerk for Os-
burn & Sons for several years.

Lansing—G. E. Cimmerer, grocer at
108 Franklin street, has been giving
trading stamps, but in an announcement
just issued he says: “ | have been giv-
ing trading stamps for the past year, but
my year having expired Feb. 1, 1898,
and with the experience 1have had with
them, | have decided that it is better
for my customers to get their groceries
at less price than it is to get the stamps.
Having so decided, | will give no more
stamps. ”

Manufacturing Matters.

Holland—Peter Stegenga has started
a broom factory here.

Marshville—M. O. Walker succeeds
Frank Ching in the flouring mill busi-
ness.

Mt. Pleasant —Houck & Wells have
leased the grain elevator of Carr &
Granger for a period of five years.

St. Johns—Hugh W. Morris has pur-
chased a building of the St. Johns Land
Co. and will shortly embark in the
manufacture of medium priced chairs.

Stanton—J. W. Willett & Co. have
moved their saw and shingle mill back
here from lonia county and consolidated
it with their planing mill in this city.

Eaton Rapids—Wm. Smith is now
manufacturing both egg crates and fillers
at bis factory in this city, being the
only manufacturer in the country who
combines both lines of business under
one roof.

Millbrook—The Wm. Lane Cedar Co.
has purchased 180 acres of timber land
near this place, which is expected to
yield 8,000,000 shingles, 500,000 feet
hemlock lumber, 100,000 feet biack ash
lumber and 1,000 cords of beech and
maple wood.

Detroit—The San
ufacturing Co has
corporation. The capital stock is
$to,000, all paid in. The incorporators
are as follows: Oscar Rosenberger, 400
shares; Oscar Rosenberger, trustee, 389;
Oscar Rosenberger, trustee, 200; James
E. Marentette, 10; Charles W. Stubbs,
1 share.

Jackson—A company known as the
Jackson Sleigh Co. has been organized
at this place with a capital stock of
$10,000, all paid in. Harry G. White,
of Mancelona, has 350 shares; Edmund
H. Carpenter, Jackson, 270; Albert C.
Teer, Jackson, 100 and E. M. White,
280 shares. The company proposes to
manufacture vehicles of all kinds for
wholesale and retail trade.

Telmo Cigar Man-
filed articles of in-

Covington—This place will soon be
upon the map. It is situated 65 miles
west of Marquette, on the D., S. S. &
A. Railway, in the heart of a large tract
of hardwood. Already there are a few
settlers close by on homesteads, who
spend most oi their spare time cutting
cordwood for Chapin & Manness, whose
headquarters are at Trout Creek at pres-
ent. Several houses will be built here
the coming season.

St. Johns—The St. Johns Spring Co.
has been re-organized, local business
men having taken stock in the corpora-
tion to the extent of several thousand
dollars. Thomas Bromley, Jr., has been
elected President of the company, J. T.
Millman will act as Vice-President and
M. D. Hubbard will serve as Secretary
and Treasurer. The buildings occupied
hy the corporation will be moved to a
location adjoining the railroad, which
will effect a saving in the drayage bill
of several hundred dollars per year.

Kenton—This is a model little lum-
bering town and is the headquarters of
the Sparrow-Kroll Co., which operates
one of the best mills in the Upper
Peninsula. The town is located in the
heart of the best standing pine along the
D.,S. S. & A. Railway and, unless
the pine tributary is devastated by for-
est fires, it will be a thriving place for
several years to come. The Sparrow-
Kroll Co. has a contract to put in the
timber of the Kirby-Carpenter Co., be-
sides that for its own consumption here.
The K. C. Co.’s logs are taken over the
railroad owned by the S.-K. Co. to the
St. Paul Railway, eight miles north,
whence they are taken to Menominee to
be sawed.

Kalamazoo—Suit has been commenced
by summons in the Circuit Court against
M. Henry Lane for $25000 by Luke
Cooney, |r. The case grows out of the
alleged action of Mr. Lane in endeavor-
ing to sell the cash register patents
which are owned by a company com-
posed ol Messrs. Luke Cooney, Jr., M.
H. Lane, H. P. Kauffer, H. B. Peck,
F. B. Lay and Lawrence Cooney. The
patents were obtained by Luke Cooney
and the company was organized to de-
velop and sell the same, the promoter
being W. C. Johnson. The foundation
for the suit rests in the alleged action
of Mr. Lane with Mr. Johnson in a deal
which was on in New York. In support
of the claim of a conspiracy and at-
tempted fraud there are about a score
of Mr. Lane’s letters which were written
to Johnson.

Dundee's Linen Trade.

The average importation of jute into
Dundee for the past four years has not
been far short of 240,000 tons a year,
while the imports of flax and tow aver-
age 22,000 tons. The exports of linen
yarn last year amounted to 18,200,000
pounds; of linen cloth, 164,500,000
yards; of jute yarns almost 50,000,000
pounds, and of jute cloths 237,000,000
yards. The feature of the trade was
an increase ot 30 per cent, in the ex-
ports of jute yarns as compared with
1896.

Howard Morley, general dealer at
Cedar Springs, has added a line of gro-
ceries. The Clark-Jewell-Wells Co.
furnished the stock.

John Jagt has opened a grocery store
on East Bridge street near the corner of
North Union street.

The trade-bringing accomplice of the
jobber and manufacturer is the commer-
cial traveler.

Gillie’s New York teas. All kinds,
grades and prices. Phone Visner, 1589.



Grand Rapids Oossip

The Grocery Market.

Tea—There has been no change in
prices during the week, although some
grades are rather firmer than during the
week before. The storm and cold
weather have interfered with the trade to
some extent, but only temporarily.
There ought to be a general re-opening
of trade all over the country in a few
weeks.

Coffee—Some New York estimators
put the Santos crop of this year at
6,000,000 bags, and that of the coming
season at from 5,500,000 to 6,500,000
bags. It seems to be a probability that
the coming crop of Brazils will be fully
as large as that of the year just past.
Wm. Scott & Sons have compiled fig-
ures showing the receipts and distribu-
tion of coffees in this country during
the year 1897. They show an increase
in distribution of Brazil coffees of
59,195 tons, or 989,317 bags, and a de-
crease in distribution of mild coffees of
2,139 tons, or 96,988 packages. The
sales of Brazils were 4,334,837 bags, or
254,990 tons. The total sales of coffees
in this country during the ysar were
329,534 tons.

Canned Goods—Holders of tomatoes
appear to have faith in the prospects
for higher prices, but are obliged to
shade if they want to sell goods. Corn
is slightly stronger than tomatoes, and
the price is well maintained. All sales
are made at full figures, but the de-
mand is only moderate. There is noth-
ing doing in peas, which rule at un-
changed prices. A few California
peaches are selling, but the demand for
Eastern goods is dull.

Dried Fruits—The consuming demand
of seedless raisins has increased,because
of the increased cost of currants, and
this has started considerable speculation
in this line of fruit. While strictly
sound raisins are held very firm on the
Coast, there is a good supply of rain-
damaged fruit that can be had at low
rates, and much at-the buyer’s own
terms. A good many of these goods
are being sent East on consignment, to
be sold at enough to cover cost with a
little over for the growers. The prune
market is reported to be very healthy on
the Coast. The demand from European
sources has absorbed so large a portion
of last year’'s crop that no surplus is
found there. The demand for the Klon-
dike is also taking a considerable stock,
while the general consumptive demand
is good.

Crackers—The past week has wit-
nessed the consummation of the biscuit
deal, through the organization of the
National Biscuit Company, and the pur-
chase of the assets of the New York,
American and United States companies,
togethei with recently acquired proper-
ties, for about $18,650,000. The money
was paid over by the Illinois Trust and
Savings Bank of Chicago from the sub-
scriptions received from old stockhold-
ers and underwriters for the new pre-
ferred stock, which amounts to $23,000, -
000. The company starts in business
in a strong position financially, as well
as with reference to the biscuit trade.
It is now operating about 140 plants,
which have 90 per cent, of the business
east of the Sierra Nevadas, and the
corporation has in its treasury over
$1,500,000 in cash, $2,000,000 in pre-
ferred stock and $5,000,000 in quick as-
sets of the old companies, including ma-
terials and accounts and bills receivable.

Rice—No. 1 Japan is about all
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cleaned up on the market, and prices
are high. All rice, foreign and domes-
tic, has held to a very strong position,
quite beyond expectations.

Syrup and Molasses—There is a bet-
ter movement in sugar syrup, the low
grades of which are not to be had.
Prices are unchanged. Molasses is very
strong, and with a small demand. If
any demand develops there should be
a material advance.

Cheese—The cheese situation is not
so strong as the trade expected. It is
bard to account for this fact, as stocks
are very small for the demand. Buyers
are not taking hold of cheese very freely
at present. The consumption of cheese
must be quite light, or else there would
be more activity.

Fish—There is no quotable change in
the market, but all New England fish
are firm. There has been a considerable
loss of shipping, and men, in the late
storms, the cod and haddock fisheries
suffering to a considerable extent.

The Produce Market.

Apples—Prices are unchanged. Ozark
Jonathans fetch $4.50 per bbl., Etrus
command $4 and Ben Davis bring $3.75.
Michigan Spys are held at $3.50, but
the Southern fruit is preferred, on ac-
count of its superior quality and appear-
ance.

Bananas—The movement is very
steady, and the stock is of good quality
The total trade in this fruit this wintei
is rather above the average trade of this
season.

Beets—25c per bu.

Butter—Factory creamery is moving
fairly steady on the basis of 17@i8c.
In dairy grades the market is well
cleaned " up on extras, but on the lower
grades the movement is slow. There is
a steady call for fancy lots of roll and
print at the present prices, and arriv-
als are well cleaned up. Prices range
from io@14C, according to quality.

Cabbage—The market is stronger and
higher, choice stock having advanced
to $3 per 100.

Carrots—30c per bu.

Celery—Without change, choice stock
readily commanding 20c per bunch.

Cranberries—Stocks are so nearly ex-
hausted that the staple is practically out
of market.

Eggs—Arrivals are coming in very
freely and stiictly fresh have declined
to 14@i5c, with indications of still
lower prices in the near future.

Honey— 11c for white comb and 8@
ioc for dark.

Lemons—The market is steady, with
a little firmer feeling on California
stock. The movement is light, but not
lighter than is normal at this season of
the year. The stocks of Messinas are
very light. California fruit is the bulk
of the offerings, and is of fine quality.

Lettuce—Grand Rapids Forcing has
declined to 12c per Ib.

Onions—The market is unchanged,
both yellow and red varieties being held
at 75c. Spanish are practically out of
market

Oranges—Up to the present time the
receipts, although well colored, were in
a measure immature and not as sweet
as the fruit is at its ripest. From this
time on the receipts will be of sweeter
and more mature stock. The shipments
to this market bad for a time slacked
up to give time to clean up the stock of
the first pickings. Mexicans are show-
ing an easier feeling, quoting at 25c less
per box than last week. The total
movement of oranges is good, and the
trade promises to be very large this
season.

Potatoes—The market is
good shape, considering the manner
in_which local buyers "have held the
price up at the principal buying points
throughout the State. The demand is
good and, now that the weather has
moderated again, stock will begin to
move with the old-time activity.

Sweet Potatoes—Illinois Jerseys com-
mand $3.75 per bbl. - .

in fairly
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Underhanded Methods of the Bell
Telephone Cohorts.

Word comes from Holland that a
brother of F. A. Forbes, President of
the Michigan (Bell) Telephone Co.,
spent two days at that place last week,
endeavoring to induce subscribers of
the Ottawa Telephone Co. to discon-
tinue the independent telephone service
and put in Bell instruments. His in-
ducement was a three-year contract, the
first year free and the two remaining
years at $12 a year.

The Tradesman is not surprised that
the Bell Co. should make such an offer,
for the selfish object of the proposition
is too apparent, and it is not strange
that Mr. Forbes left Holland disap-
pointed in his mission.

The independent companies have
more actual telephones in service in
Michigan than the Bell Co., and the
number is increasing rapidly. State
lines are flourishing and better service
is being given on the new lines than the
Bell gave formerly. The success of the
movement against the Bell Co. is as-
sured and already reasonable rates have
been established in many parts of the
State. If the Bell Co. should drive
out the new enterprises, old rates would
be established immediately. Here in
Grand Rapids the Bell Co. makes out
its residence rental bills as formerly—at
the old $36 rate—and marks them paid
and delivers to the subscriber. This
shows that if the Bell Co. ever gets on
its feet again, it will charge $36 for the
same service now given by the inde-
pendent company for $20 per year. It
can do this because it is operating with-
out a franchise, while the Citizens Co.
cannot raise its rates above the present
basis on account of its being restricted
by franchise. The only safety to the
public is to encourage independent ex-
changes wherever possible,because it is
the avowed intention of the Bell Co. to
make the people pay dearly for their ex-
perience in case it ever gets the upper
hand again, which all friends of justice
and fair play devoutly hope may never
be the case.

Flour and Feed.

Duiing the past fortnight flour has
been dragging along behind a specula-
tive wheat market. In the meantime,
flour stocks are being gradually reduced
to a point where traders will find it
necessary to purchase for actual needs.
If we are to have a sort of sky-rocket
market for the next few weeks, as pre-
dicted by conservative traders, it be-
hooves buyers of both wheat and flour
to be very careful in regard to their be-
ing interested very much on either side
of the market. On the other hand, the
writer cannot but believe that, with
wheat not above $1 per bushel, flour
purchased for the actual requirements
of business for the next three or four
months will prove to be good property.

The city mills are running steadily
and booking their usual share of busi-
ness.

Millstuffs are in good demand and
bran is very firm at $L per ton advance
in price. Feed and meal are also in
good demand, ranging 50 cents per ton
higher. Wm. N. Rowe.

Hides, Pelts, Furs, Tallow and Wool.

Hides have advanced another and
are few in number. Tanners begin to
object to the price asked and prefer to
say, ‘ Let my neighbor have them if he
wishes them.” Someone must work in
less if the supply is to go around.

Pelts are equally scarce and have

ts

reached the limit at which price pull-
ers will handle them. A new demand
opens up in the Klondike region for a
certain class of skins—those too short
in wool for profit to the puller and too
long for mitten stock—which are used
for clothing and sleeping bags.

Furs hold their own in value, with
lighter competition, the speculative de-
mand having ceased, for the present at
least.

Tallow is weaker for soap stock, with
ample supply. White edible is in good
demand at fair prices. Soap stocks are
of so many kinds that tallow has no
bright future. There is no improvement
in lard to enhance values on a dull
trade of soaps.

Wools are firm at old prices, with no
snap to the trade and with light sales.
Considerable has left the State in the
past two weeks, holders having weak-
ened, although the bulk is held here, too
close to seaboard prices to move readily.
Eastern buyers are in the State to take
advantage of any weak spots, as the
product is wanted East to replenish de-
pleted stocks. It will all be in demand
later, as the foreign supply is limited
and inferior in quality.

Wm. T. Hess.

The Grain Market.

The wheat market has been remark-
ably quiet during the past week. The
receipts in general were large, but the
exports showed a falling off and, owing
to the small decrease in the visible,
prices sagged. The greatest decline was
on cash wheat, but futures declined
about ic per bushel. The decrease in
the visible was 580,000 bushels, against
1,705,000 bushels for the corresponding
week last year. As has been stated be-
fore, speculation is dead, so far as the
May deal is concerned, as one man has
a cornei on that part of the market.

Argentine did not export as much
wheat as she did the previous week and
it looks now as though there would be a
falling off in her exports this week.
India has also been exporting only a
small amount of wheat, when large ex-
ports from that country were looked for.
Notwithstanding the market has a very
bearish tone at present, we are positive
that prices will advance in the near fu-
ture, as the present large receipts can-
not keep up.

Corn was easy and featureless, as no
one was interested in it. The same can
be said of oats. Mill feed is very
strong and scarce and we note an ad-
vance of $L per ton on bran.

The receipts of wheat were 61 cars,
corn n cars, and a lonely 1 car of oats.

Millers are paying 88c for wheat.

C. G. A. Voigt.

Echoes of the Wayland Failure.

Peter Doran, attorney for A. B. Bos-
nian, of Holland, has served notice on
the Peninsular Trust Co. not to pay the
alleged claims of Brown & Adams, B.
Van Anrooy and Chas. E. Sherwin
against the bankrupt estate of the Way-
land Manufacturing & Mercantile Co.
and asserts that he will contest their
payment to the extent of carrying the
matter to the Supreme Court. The ac-
tion of Brown & Adams in presenting
an alleged claim of $320 for legal serv-
ices is not unusual, ip view of the cus-
tom of attorneys in such cases, but the
nerve of Van Anrooy and Sherwin, in
attempting to mulct the estate to the
tune of $640, after beating their credit-
ors to the amount of several thousand
dollars, certainly places these alleged
gentlemen in a very unpleasant light be-
fore the business community.



GOTHAM GOSSIP.

News from the Metropolis— Index to

the Market.
Special Correspondence.

New York, Feb. 5—The edge of the
big Boston storm which this city re-
ceived caused some delay in local trad-
ing, but the mills were soon grinding
and the drays running, and to-day busi-
ness moves in its normal channels. The
month opens well among jobbers and
all seem well satisfied with the volume
of business doing, although professing
their ability to take care of a “ little
more.”’

The fruit trade is greatly agitated over
reports from Germany prohibiting
American fruit. Matters seem some-
what mixed and it is hard to ascertain
just how far the prohibition extends.
There is great cry of “ retaliation,” but
it is hoped the matter will be amicably
adjusted.

The coffee market has been firm all
the week. Orders, while not large,
have been numerous and have come by
mail and wire from nearly all parts of
the country. Rio No. 7 Is quotable at
6fEc. Very little has been done in a
speculative way, but contracts have
been made on a slightly higher basis
than a week ago. There are in store
here and afloat, 1,096,541 bags, against
688,285 bags at the same time last year.
In mild coffees there has been an aver
age amount of trading at unchanged
quotations. The Java crop is said to
be likely to be very much smaller than
last year, the reduction being almost 75
per cent. Prime to fancy Padang coffee
is worth to-day 22>;@300.

Reports from Cuba say that the out
put of sugar in that island will probably
not exceed 300,000 tons, instead of 400,
000 tons, which it was thought a short
time ago would be the yield. Notwith-
standing this, the market for raw sugars
has been very dull and refiners seem to
be unwilling to do any business in ad
vance of current wants. Refined have
improved. Orders have come in freely
and the opinion is that stocks generally
must be pretty low. Prices advanced
%c to-day.

Some little improvement has been ob-
served in teas, but, as a rule, transac-
tions have been limited. Buyers seem
to think sellers’ rates too high ai.d are
not willing to invest in more than suffi-
cient for present business  Auction
sales have been rather lightly attended.

While orders have not been large nor
very frequent, the tone of the rice trade
is firm and prices are well maintained.
Southern markets are reported as firm
and the arrivals extremely light. New
Japan is meeting with considerable en-
quiry on a basis of about 5Jjjc in carload
lots. Prime to choice Southern,
5%c\ i

Spices are firm and some very good
sales are reported. Quotations are not
apparently higher, but an advance is
likely at any time, although it is not
probable it will be large.

The molasses market shows some ani-
mation, but actual transactions have not
been numerous, nor have the amounts
been large. Dealers profess much con-
fidence in the outlook. Quotations are
firm and concessions are almost un-
known.

The demand for syrups is better and
dealeis are hopeful. Supplies with re-
;iners are said to be light and prices are
irm.

Sales of canned goods futures have
been the most interesting topic for dis-
cussion during the week. Tomatoes
are about 10c higher than last year and
the sales of corn which have been re-
ported are generally above last season’s
rates. Present business is very good
and brokers are all doing a good trade.
Reports indicate the starting up of
many new factories this year, but they
will Tive only as they turn out meritori-
ous goods.

Dried fruits are firm. There is a good
enquiry for raisins, and prunes are es-
pecially firm. Holders on the Coast
will not part with their stock except at
full rates, Santa Clara prunes being held
at 3c f. < b. coast.

The very cold weather prevented the
shipment of green fruits until Friday
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and trade was almost completely
stopped. Prices show about the same
range as last week. California oranges
are quotable at from $2. io@2.50.

There is little doing in beans. Choice
marrows are worth from $1,301M.31;.
Choice pea, $1.10.

Western dispatches indicating greater
firmness there have had a like influence
on the butter market. The cold weath-
er, too, had something to do with the
hardening tendency. Prices, however,
have not appreciated more than a small
fraction and more than 20c has been
obtained only in a very few cases.
Twenty cents is the general figure for
fancy Western creamery. For firsts of
really fine quality 19c has become the
established rate, but the stock must be
very nice to fetch this. Some medium
grades of creamery which have been
held here for some time are moving out
at i6@i8c. The arrivals of butter have
been very light and on Thursday were
hut 1,735 c;)ackages Exports have been
small the quality of butter going
abroad has been |nfer|0r

Practically nothing is being done by
cheese exporters. The home trade shows
some improvement and the general sit-
uation is somewhat better. Still there
is room for improvement. Small size
full cream N. Y. State cheese is quot-
able at 9@9#c for September make.
Large size, 8 @ 8 "c.

Arrivals of eggs are somewhat larger
and the market is hardly as firm as last
week. Western eggs are worth from
i8@igc. The cold weather has pre-
vented a large business, but dealers yes-
terday were more in public view and
transactions were larger. Daily receipts
are now about 5,000 cases.

How He Laid the Foundation of His
Immense Fortune.

The death of Charles Fleischmann,
whose name has become world-wide by
reason of the celebrated Fleischmann
yeast, which occurred suddenly at his
home in Cincinnati on December n,re-
moved from life one of the greatest

hilanthropists and capitalists the world
as ever seen. In his life the boy of
to-day can find a bright example, and
the business man a paragon of honesty
and integrity. His death was a great
public calamity to Cincinnati, the home
of his adoption, and to the country in
general.

His name has become a household
word throughout the length and breadth
of the land, and to all to whom he had
become personally known, either among
the army of his employes, in business
life or charitable institutions, his death
was received as a great loss, and as
sincerely mourned.

Mr. Fleischmann was born in Hun-
gary, near Budapest, November 3, 1834.
He was the oldest of five sons and the
second child. His brothers were Colonel
Louis Fleischmann, of New York,
Henry, now in Europe with a stable of
trotting horses from the Fleischmann
stables, Gustav, a resident of Buffalo,
and Maximilian, deceased.

The deceased came to America in
1866, and went to Cincinnati in 1868.
On his birthday in 1869. be was married
to Miss Henrietta Robertson, of New
York City, who survives him. The
other members of the family are Julius
and Max Fleischmann and Mrs. C. R.
Holmes. Four children survive.

Mr. Fleiscbmann’s first experience in
the business world was gained while
living with a Hungarian nobleman. He
had left home at the early age of 13,
and some six years were spent under
the care of the distinguished Hunga-
rian, who had evidently taken a notion
to the young man, and with the eye of
the seer saw the bright future in store
for him. It was in this capacity that the
boy learned the distiller’s trade, as it
was taught then only in Hungary, and
at the same time gained a knowledge
of the manufacture of yeast. He trav-
eled much, too, with the nobleman, and
indeed it was in the early years of his
life that he acquired the habit of exer-
cising more and more the wonderful
perceptive faculties with which he was
endowed, and which in after vyears
proved so useful to him.

The age of 19 found him engaged in

a general mercantile house. It was
some years later that his mind began
turning to the great new country, just
how all those intervening years were
filled up does not appear, but the year
1866 saw him landed in New York", in
company with his brother Maximilian.
The brothers were not long without em-
ployment. The need of better facilities
for distilling liquors in this country had
been felt for some years, and when it
became known in New York that these
two brothers were distillers from Hun-
garyt, they were at once given employ-
ent.

One of their first acts was to get a
patent upon a process for distillation,
by which it was claimed a much larger
yield would be obtained from the same
amount of grain. After two years in
the metropolis, the brothers Fleisch-
mann went to Cincinnati, and the pros-
perous career of the deceased capitalist
dates from that period. It has always
been a source of special pride that the
history of Mr. Fleischmann’s unusual
business successes should be interwoven
with the history of the city of his adop-
tion, and for which he always held the
warmest feelings of love. And this all
dates back little more than a quarter of
a century.

In 1879 Mr. James W. Gaff visited
Europe on a pleasure trip. During his
travels he made a tour of Hungary, and
visited several distilleries. There he
saw for the first time the utilization of a
product of the distilleries in the form
of yeast. Further than that, he sampled
the famous breads made therefrom.
When he came home he at once went to
Charles Fleischmann and told him of
the yeast.

“ Why, | know all about that yeast,”
said Mr. Fleischmann; “ 1 have made
it, and can make it again.”

“ Then why in the world didn’t you
tell me before?” was Mr. Gaff's sur-
prised reply.

. Mr. Fleischmann explained that he
had not deemed its utilization practical
in this country, but Mr. Gaff was en-
thusiastic, and a partnership was at
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once formed, and the foundation was
then and there laid for the immense
fortune reaped by the two partners. It
was then decided to try the" venture in
New York. A large distillery was
leased. The Centennial Exposition in
Philadelphia proved the turning point
in the tide of Mr. Fleischmann’s affairs.
The firm decided, as a last resort, to
make a grand display at that exposition.
Thousands of dollars were expended in
fitting up an exhibit that will be re-
membered to-day by every one who
visited Philadelphia in 1876.

The idea was merely to adverti'se the
yeast. Ovens were built and the actual
workings of the yeast were shown, even
down to the baking and serving of the
bread. But a restaurant was added, and
besides enjoying the advantages of the
immense advertisement received, the
firm cleared many thousands of dollars
from the sales during the exposition.
From that time on the success of the
firm was established, and the business
was in a condition to allow Mr. Fleisch-
mann to exercise the splendid executive
ability that brought all his successes of
after years.

Niggah Knows Wot’s Good to Eat.
YVritten for the Tradesman.

Dat dah chicken’s mighty gran’
Roostin' up dah, fat an’ tine;

I'll sure git it, ef | can—
Gwine to make dat chicken mine.

Fat an’ slick as any eel,
Jess de size foh pickin’;
I reach up, an’ den | feel
De neck ob missus’ chicken.

Jess a minit | is gone,
Chicken she gone, too!

'Way down vondah troo de cawn
Bet yoh life I flew.

Put de pot on, Mary Jane,
Fetch de skillet nighah;

White folks’ loss is niggahs’ gain;
Fix to fan de fiah.

Biled or fried, it's ha'd to heat—
No time now foh kickin’.
Niggah knows wot’s good to eat—
Dat’s why he eats chicken!
E. W. Rowell.
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Mr. Hinckley’s Valentine and What

Came of It.
Written for the Tradesman.

“ Mr. Marshall, will you step into my
office?”

It was Mr. Hinckley's voice that
spoke, on the morning of the thirteenth
of February. Such a request is the
most common thing in the world, yet so
unusual was the matter upon which |
was consulted on this particular morn-
ing that | recall it all vividly

Mr. Hinckley, in whose employ I
have been for a number of vyears, is a
man of about thirty-five summers, very
dignified, very silent and very reserved
—a very successful business man. |
have always respected and admired Mr.
Hinckley, and | have reason to suppose
he values my services as an assistant;
but there has never been the slightest
intimacy or friendship between us. He
called me in, on this particular morn-
ing, not to unburden his heart of its
secrets, but simply because be thought
that, concerning the matter in hand,
my judgment might be better than his
own. He was-a man who had been very
much absorbed in bis business ever
since | had known him. He never went
into society. He knew almost nothing
of women and their ways and was rather
shy in their presence.

This morning bis manner was a little
constrained, but he maintained his dig-
nity as usual. He was the employer, |
the employed, knowing well my place.

“ 1 want to consult you about a little
matter, Mr. Marshall. | have her* a
little poem which 1 intend to send to-
morrow to a—a friend.”

He then showed me a little manu-
script which, judging from its soiled
condition and the frequent erasures,
must have been a matter of no small
labor with him.

“ | wish you to copy this in your best
hand ;” and he took from his desk some
elegant note-paper, upon which | was
to write. “ | also want something to start
it with,” he continued; “ didn’t the
old poets invoke the aid of the muses—
or—or something of that kind?” he
asked in a vague sort of voice.

| answered that | was sure they did.
I then read his production over care-
fully and, after a moment's thought,
suggested this couplet:

Come to my aid, ye muses nine,
And help me write this valentine.

Mr. Hinckley thought this would an
swer nicely. He then asked me very
gravely what | thought of the poem.

Having been trained in my youth to
strict truthfulness in all my conversa-
tion, | always try to keep as near as
possible to the line of verbal veracity;
and, if 1 am sometimes compelled to
deviate from it slightly, | feel more
comfortable if the deflection consists
more in the gestures and intonations
employed than in the actual words. So
I responded promptly, and with no per-
ceptible trace of insincerity, that I con-
sidered it a very remarkable produc-
tion. | further added that | had never
seen anything like it,and that | thought
it could not fail to please.

Since that interview, | have always
plumed myself greatly, not upon the
counsel | gave him, but upon the fact
that | restrained myself from giving a
lot of advice he did not ask for. | felt
perfectly at home on the subject. While
by no means a handsome man, it has
always been said of me that I have a
winning way with women. If | had
Mr. Hinckley’s bank account and other
resources to draw upon, | should feel no
great hesitancy in attempting to win
almost any girl’s affections. It was on
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my lips to tell him that, if the case
were mine, | shouldn't send that valen-
tine. Why not take the lady to the
opera or theater, get permission to call
upon her, send her music and books and
flowers, and thus proceed in a more
conventional manner generally? But |
refrained from any such suggestions and
instead proceeded dutifully to copy the
poem.

When Mr. Hinckley told me that the
missive was to be addressed to Miss
Eloise Norton, giving the street and
number, | felt a great lightening of re-
sponsibility. If, in time of war, you
were advising a military officer con-
cerning the best way to take a fort, you
would not weigh your words so care-
fully if you were morally certain that the
fort would surrender the moment he
fired the first gun. Miss Norton had
been typewriting in Mr. Hinckley’'s
office for a few weeks, but on this par-
ticular day she was absent for some rea-
son. She was not a beauty, yet'shewas
pretty enough, and nice enough in every
way, although just what bad infatuated
Mr. Hinckley | could not see. | calcu-
lated that be had sense enough to know
that it might be many a long day before
another suitor such as Mr. Hinckley
offered himself, and | predicted, in my
private consciousness, that his conquest
would be an easy one.

The poem, complete, read as follows:

Come to my aid, ye muses nine
And help me write this valentine.

a lady's heart.

It is a Problem; dark and deep
The mysteries that involve,

And from my grasp the fates still keep
The clue by which to solve it.

From learning’s well I do not drink,
Nor care | to be able;

But still, | seek this *missing link ”
In happiness’ cable.

It is a Safe, upon whose store

I place the nighest valuation;
This single fact do | deplore—

I do not know the combination.

It is a Star that dazzles bright
In azure firmament above me.

Dear star, pray leave your airy height—
Come down to earth and stay and love me.

Mr. Hinckley placed at the close his
own characteristic signature.

“ Could you suggest anything to send
with the poem?” he asked.

I replied that I thought nothing else
would be so appropriate as some beau-
tiful flowers to accompany the effusion,
and at his request | went to the florist's
and ordered them. It cost him a pretty
penny, but he was delighted with my
selection, and the offering was dis-
patched to Miss Norton’s home on the
morning of St. Valentine's Day by a
trusty messenger.

| am unable to describe what emotions
swelled the lady’s heart upon the receipt
of this token of Mr. Hinckley's love,
or what passed between them the next
time they met, &<r | never was told. |
am painfully limited to giving the few
plain facts in my possession. But she
resigned her position in his office and
soon after began to reign gracefully and
graciously in his elegant home.

And a very competent and business-
like spinster now wields the keys of the
typewriter in Miss Norton’s stead.

Quillo.

Longest Run on Record.

"l can’'t afford, "said the man of
moderate means, “ to go to many places
of amusement, but | am admitted tree
to the play with the longest run on re-
cord, ‘The Struggle of Life.” ”

Not Always to His Credit

She—It's always to a man’s credit
when be is able to stop drinking.

He—Not always. Sometimes
his lack of credit.

it’s to

An Antiquated System.

It is a peculiar anomaly that, while in
this country we have a decimal system
of coinage, we still cling to an old and
cumbrous system of measurement and
weight. We are inclined to laugh at
England’s persistency in adhering to
the old methods, and smile at the time
wasted by British school children in
learning that forty pence is “ three-and-
four pence” and fifty pence is “ four-
and-tuppence,” but we can hardly afford
to do this when we ourselves are so im-
bued with British conservatism as to ad-
here to the system of weights and meas-
ures which has come down to us from
Colonial times.

It would be difficult to adduce any
reason for retaining our present diffi-
cult and unsatisfactory system, while on
many accounts the use of the metric
system would be a great advantage. It
is asserted that one reason why Germany
has made such successful inroads into
England’s trade with South America is
that the merchants of our neighboring
republics greatly prefer goods which are
put up according to the measurements
with which they are familiar. There is
little doubt that our trade with the
southern continent would be increased
if we used the system of weights and
measures which is now employed by
the greater part of the civilized world.
The difficulties now encountered are so
well known that it is unnecessary to
dwell on the trouble which results from
buying goods put up in unfamiliar
measurements.

The scientific world has long found
it necessary to adopt the easily under-
stood and symmetrical system intro-
duced by France, and it is only a ques-
tion of time when the system will be-
come universal. Already in England
strong efforts are being made to induce
the government to abandon the anti-
quated methods now in use. The pres-
ent is, therefore, a favorable time for
Congress to take up this matter and
bring the United States into line with
other countries. Those who are inter-
ested in the question will do well to ex-

press their opinion on it, as it only
needs agitation for beneficial results to
be reached at an early date.

Banana Food for Invalids.

After a long experience with typhoid
patients. Dr Ussery, of St. Louis,
maintains that the best food for them is
the banana. He explains by stating
that in this disease the lining mem-
brane of the small intestines becomes
intensely inflamed and engorged, even-

tually beginning to slough away in
spots, leaving well-defined ulcers, at
which places the intestinal walls be-

come dangerously thin. If a solid food
is taken into the stomach, it is likely to
produce perforation of the intestines,
dire results naturally following. This
being the case, solid foods, or those
containing a large amount of innutri-
tious substances, are to be avoided as
dangerous. The banana, although it
may be classed as a solid food, contain-
ing as it does some 95 per cent, nutri-
tion, does not possess sufficient waste to
irritate the sore spots; nearly the whole
amount taken into the stomach is ab-
sorbed, giving the patient more strength
than can be obtained from other food.

This One Was an Exception.
From the Croswell Democrat.

As a rule traveling men are a jolly,
open-hearted lot, but there are excep-
tions to the rule. It isn’t many moons
since a specimen was in this city who
was just the opposite. He represented
a wall paper establishment and was
compelled to carry a large trunk for
his samples. He borrowed a wheelbar-
row from the station agent and saved
15¢ by doing his own draying. He
engaged a room and breakfast at one
hotel and when he found they were go-
ing to tax him the exorbitant rate of 75c
he objected and struck nut to find a
cheaper hostelry. He couldn't do it
and in desperation paid 50c for a bed
and bought 10c worth of beefsteak, which
he cooked over a lamp for breakfast
and thus saved another 15c
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GERMANY’S AGGRESSIVE POLICY

The action of the German government
in the matter of the prohibition of the
importation into Germany of American
fruit has served to fully arouse the
authorities at Washington to the im
portance of seriously considering tb_
hostile attitude Germany has assumed
towards us for some time past. Ever
since Congress passed the Dingley tari_
bill, with its countervailing duty on
beet sugar, Germany has threatened to
retaliate for what she claimed to be ;
discrimination against German sugar
but which is, in reality, no discrimina
tion whatever. It was at one time be
lieved that a reciprocity treaty between
the two countries would restore good
feeling, but Germany, not long ago,
totally abandoned the reciprocity idea
as a preliminary, as it now appears, to
the adoption of a retaliatory policy

The prohibition of American fresh
fruit is not the first nor most important
blow aimed at American trade by Ger
many. The consular reports for some
time past have teemed with cases of
more or less flagrant discrimination
against American products. The pro
hibition maintained for so long against
American pork and hog products is well
known. More recently American cattle
and fresh meat have been excluded from
German markets. Still more recently
American dried fruits came under the
ban, owing, it was alleged, to the fact
that they were dried on zinc screens,
and as a result were objected to on san-
itary grounds. Following the recent
prohibition of fresh fruit comes the
threat to exclude American horses be-
cause of the supposed danger of im-
porting influenza among German live
stock. It is also stated that the present
Reichstag will consider the advisability
of excluding American wines, so as to
prevent the active competition V/ith
German wines which is now being ex-
perienced.

Did Germany act in an honest and
straightforward way, and impose a re-
taliatory tariff on American goods, the
matter would appear less serious, but
to exclude our products on trumped-up
grounds, and particularly sanitary
grounds, only serves to emphasize the
ill feeling entertained towards us by
the German government.

Although the Government at Washing
ton appears to be fully alive to the sig-
nificance of the recent acts of the Ger-
man government, there is really little
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chance of any retaliatory legislation.
The present Administration is not an
aggressive one, but timid and time-
serving, with no apparent foreign pol-
icy. After some bluster it is probable
enough that Washington will quietly ac-
cept the action of Germany as an ac-
complished fact and take no further
steps in the matter.

THE RAPID DECAY OF A RACE.
That great historical lesson which has

been learned from experience in vari-
ous paits of the world, that an inferior
race, mentally and morally, cannot

successfully exist alongside a superi
race, is receiving annually new exem
plification in the decay of our aborig
nal tribes, even when the Government
has undertaken the maintenance and
education of the latter.

The recent debate on the Indian ap
propriation bill in the House of Repre
sentatives disclosed two facts worthy
uote—first, that the Indians continue
rapidly to die out, and, secondly, that
the Government appropriations on In

dian account continue to increase, i__

spite of the lessening number of the
nation s wards. Just as our pension
payments increase as the real veterans
die out, so the Indian appropriations
multiply as the real Indians become
fewer.

This curiosity in the financial aspect
of the case can be left for explanation
to the Government financiers; it is the
other side of the matter simply to which
it is here desired to call attention.

It was found that in 1870 there were
about 300,000 Indians left in the coun
try. Since that time these savages havi
been rendered less savage in many re
spects, have been under Government
control, been cared for and an attempt
at education of their young has been
made. In 1890 it was announced that
the total of this class of population had
shrunk to 249,000—a loss of one-sixth i
twenty years. It is now estimated by
competent authority that the number re
maining will barely reach 230,000. As
this rate of decay seems to be steady
and regular, it would, unless checked in
some way, wipe out the Indian in the
next century.

This decay and disappearance of an

nferior race in the presence of the
Anglo-Saxon or other branches of the
Caucasian race has been steadily going
on in South Africa, in Asia, in Australia
and in the islands of the Pacific, as well
as on the North American continent. It
means much yet in the way of history
and the progress of society and has a
'irect bearing on the relation and fu-
ture of the two races now represented in
the Southern States. The remarkable
fact is that the more we civilize inferior
races, the faster they disappear, for
they seem to appropriate our vices
much quicker than our virtues.

Plymouth, in England, is going to
spend about $3>250,000 in improving its
harbor so that large ocean steamers can
be accommodated, both as to a port of
departure and a port of call. As is the
case with Southampton, some of the
German transatlantic and other lines
make use of Plymouth as a point where

ew York passengeis can land in Eng-
land, or sail for the United States.

Japan is about to adopt the American

ublic school system. Japan will pos-

hly be practical enough to lop off
about half the ridiculous curriculum
and educate its boys and girls in less

tne, and with more reference to fitness
for earning a living, than we do.
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GENERAL TRADE SITUATION.

The record for the past week isa con-
tinuation of the general condition of in-
creasing volume of business, with
slowly advancing prices, the most not-
able exception being that wheat fell
off in both movement and value. Spec-
ulative efforts were made to bear stocks
in Wall Street, but the average for the
week scored a material advance, attrib-
uted to outside or non-professional buy-
ing. Local distribution was interfered
with somewhat by the storms of last
week, but the demand for seasonable
goods was also a consequence.

Perhaps the most steady and healthy
advance is found in the iron and steel
manufactures, notwithstanding the fact
that the raw materials and cruder forms
are held down in price by the enormous
production, increasing demand is keep
ing up and advancing the prices on
products, and mills in the West are re
fusing orders for delivery before mid
summer. There is a good deal of dis
cussion as to combination on ores, bil
lets and the various manufactured forms
but as yet with little result, the opera
tors seeming to hesitate about interfer
ing with the conditions which are so
rapidly increasing business, although
with moderate returns.

The woolen works are pushed with
orders and are enjoying a greater meas
ure of prosperity than they have known
for years. Sales of wool at the three
chief markets have been only 6,361,400
pounds for the week, against 13,563,700
for the corresponding week last year, but
tbe buying is mostly for mills, and rep
resents more nearly tbe actual consump
tion. While the cotton mills are at pres-
ent waiting to clear off accumulated
stocks, there is a better demand for
goods springing up and a much clearer
prospect for the future.

While there is no apparent explana-
ion for the decline in wheat, as all or-
dinary indications are of a bullish
tendency, it is probable that the cause
may be looked for in the fact that the
advance was largely speculative, that
the level was too high for general values
and so could not be long maintained.
There was a decided falling off in ex-
port movement in both wheat and corn
for the week. The decline in both price

nd movement seems to have turned this
week, with a decidedly stronger tend-
ency at the last.

As an index of the volume of the
financial transactions of the country, the
bank clearing reports show the phenom-
enal aggregate for the week of $1,470,-
000,000. The totals for the month of
anuary are reported by Bradstreets as
larger than for any previous monthly
total ever reported. Taking into con-

deration the comparatively low level
of values still maintained, the fact be-
comes evident that the volume of mer-
chandise exchange for the country must
greatly exceed that of any former period.
Failures for the week are about the
average for the season—295.

A HOUSE TO BE AVOIDED.

Robert Stevenson & Co., the Chicago
wholesale druggists, adorn their price

sts with emphatic statements to the
effect that they sell no goods to cutters.
Yet the schedule of Paul V. Finch, the
bankrupt cut-rate Grand Rapids drug-
gist, discloses the fact that Robert
Stevenson & Co. are creditors of the

-fated establishment to the extent of
$944-57* All of which goes to show that
there is a vast difference between pre-
tense and practice—between, tbe pre-
tended abhorrence of cut-throat methods

on the stationery and the real policy of
sending out men to sell goods on the
quiet to the demoralizers of trade. No
druggist who possesses a particle of sell-
respect or pride in his calling will con-
tinue to buy goods of a house which is
as two-faced and treacherous as this
disclosure proves Robert Stevenson &
Co. to be. "

The people of San Jose, Cal., vigor-
ously protest against the notoriety thrust
upon that town in connection with tbe
fruit tree pest, which led the Prussian
government to prohibit the impotation
of American fruit. They claim that
tbe scale, or shield louse, was imported
into California from Tasmania over
twenty years ago, and that it originally
came from Europe. The name was
foisted on San Jose because the first
efforts to eradicate the pest were made
there. The so-called San Jose scale
has now been practically stamped out
of existence in this country.

With pure California wine selling at
six cents a gallon in bulk, tbe United
States can get along very well without
that million odd dollars' worth of Rhine
wine, much of it adulterated, which
has annually been imported from Ger-
many. An embargo on the stuff would
be a good way to begin letaliation in
case our fruits are excluded from Prus-

A Baltimore man cured himself of
nervous trouble by sending a bullet
crashing through bis brain. He is
alive, and will recover, the action of
the bullet having caused a change in
his nervous system that will rid him for-
ever of nervousness. It is doubtful,
however, whether this new method of
cure will ever become popular.

The Ohio law providing for the col-
lection of $5000 from a county by
friends of a person lynched therein has
been declared unconstitutional by Judge
Duston of the common pleas court at
Urbana, who holds that it is an en-
croachment of the legislative upon the
judicial branch of the government..

Oregon has an inventor who evident-
ly comes from genuine Yankee stock.
He has invented certain musical in-
struments of aluminum. The strings
are detachable, sothat the mandolin can
be used for a stewpan, the guitar for a
ham broiler or fish frier, and the banjo
for the browning of flapjacks.

Within the past few days thousands of
gallons of spirits have been shipped
from Peoria, 111, to Japan to be used
n the manufacture of smokeless gun-
powder. The spirits play an important
part in the process, and Peoria bouses
have found an excellent market for their
goods’.

From all over the Union come reports
of the great advance made by inde-
pendent local companies. They are not
only crowding out the Bell people by
giving cheaper rates and superior
service, but they are absolute masters of
the situation in manv localities.

ff Germany keeps on prohibiting
business and importations from the
United States, she will keep everything
out but American travelers who go there
to spend good American money among
a people who do not love them.

Perfumed butter is something new.
There is danger that the purchaser may
get on the wrong scent, and call it bad.



PROBLEM OF THE WEATHER.

If our meteorologists only knew the
manner in which the causes or forces
which produce the weather of our planet
operate, they would have the key to
many mysteries.

Weather is commonly supposed to be
produced by the heat of the sun acting
upon the atmosphere, while the atmos-
phere in turn acts upon the land and
the sea, but it is possible only to gener-
alize upon these subjects. Nothing is
known of the manner in which, out of
the sun’s heat and its influence upon
the air and water, the inflnite varieties
of weather are produced.

Oftentimes nothing is so capricious as
the weather. There are rapid succes-
sions of mild temperatures, cold waves,
dry and wet. One day the wind is
from the east; next day it blows from
the north ; and another time there will
be weeks and even months of diought,
while at another excessive falls of rain
and snow characterize particular sea-
sons, and the destructive cyclones from
the sea and tornadoes from the land
seem to have their times and seasons
to'work their terrible will.

Science has been able to study the
conditions at the surface of the earth
in limited areas, and by means of the
telegraph it can forecast the movement
of a particular wave of weather which
has made its appearance at some point
within the territory under observation,
very much as it is possible to predict
the movement of a railway train which
has started for a particular destina-
tion. But as to the causes which have
produced any sort of weather before it
comes within the radius of observation,
nothing whatever is known.

The ocean cyclones are only recog-
nized after they have traversed unknown
regions of the sea and made their ap-
pearance in the Caribbean and West
Indian archipelagoes. Do they cross
the equator from the South, or are they
born in the Northern Hemisphere where
they wreak their fury on sea and land?
Is there any direct connection between
the weather north of the equator and
that south of it? And what are the rela-
tions of the weather at the surface of
the earth and that far up above the tops
of the highest mountains? It is always
cold on the tops of high mountains, and
many of them, even in the tropics, are
covered with perpetual snow. Far above
their summits reign cold and darkness,
for, powerful as are the rays of the sun,
they are unable either to illuminate or
to warm up the attenuated atmosphere
of the upper regions.

Thus it is that, while all weather is
believed to result from the action of the
sun upon the atmosphere, very little is
known of the manner of its operation,
and the interesting question whether
the weather north of the equator has any
systematic relation with that of the
Southern Hemisphere comes up at the
mention of the news from Australia to
the effect that extraordinary tempera-
tures are prevailing in many parts of
that continent.

It is midsummer south of the equator
when it is midwinter north of it, and
just at this time in Australia the ther-
mometer during the heat of the day av-
erages about 124 in the shade, and in a
long list of towns the lowest figure found
was no. In the sun it is 160, so it is
impossible to work at midday. The
heat has caused numerous fires from
spontaneous combustion, and the houses
are so baked during the day that in the
worst sections the residents are sleep-
ing in gardens and on roofs. The dam-
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age from fire is very great. News comes
from all parts of Australia of the de-
struction by flames.

It is not reported how the Australian
weather comports with that of South
America, Asia and North Africa; but
there may be some connection. The
problem of the weather is a vast one,
and it will be of enormous practical
value to solve it If all seasons of
drought, of flood, of extreme cold, and
of storms, could be foreknown, the ben-
efits to the human race would be in-
calculable.”

THE REVOLT IN INDIA.

Although the campaign in Northern
India has been nominally suspended for
the winter, the British forces continue
to meet with disasters. A portion of the
force operating against the Afridis was
corralled recently in a difficult pass in
the mountains and severely cut up, los-
ing many in killed and wounded.

So unsuccessful has been the cam-
paign that the British government has
seen fit to remove Sir William Lockhart
from the command of the forces along
the Indian frontier, and replace him by
another officer. It is now admitted that
a spring campaign will be necessary,
and that considerable re-enforcements
will have to be sent forward from
Europe, it being evidently deemed un-
safe to deplete the garrisons in other
portions of India or to call upon the
imperial service troops maintained by
the native princes of India.

The situation in India has greatly
hampered Great Britain in handling
the campaign in Egypt,and the conduct
of negotiations in the Far East. There
is a grave suspicion that Russia is se-
cretly encouraging the rebellious tribes-
men, as the protraction of the trouble
in Northern India aids the plans of that
power in the Far East.

When such an experienced, far-see-
ing and sagacious statesman as Cbaun-
cey M. Depew scents danger it is safe
to say that danger is in sight. The un-
usual compliment was recently paid him
of an unanimous election to the presi-
dency of the Republican Club of New
York City. In accepting the office he
made a speech of great significance.
He said : “ The two curses of power are
flattery and isolation, because they pre-
vent access to the great official, or lead-
er, and make his mind inhospitable to
advice and suggestions other than he
desires.” Political leaders who think
the province of leadership is to boss
will find food for reflection in Mr. De-
pew’s remark, and every one will con-
cur in his additional statement that
“ more and more every day the business
man of America is coming to under-
stand that his highest business is the
business of politics.” Mr. Depew said
that “ blow after blow from the Presi-
dent, or from Congress, has taught us
that from Washington can come any
night the paralysis of trade and the
stoppage of industries, or from Wash-
ington can come the legislation which
will energize and promote the business
interests of the country.” Other na-
tions make commercial issues supreme.
In this country political issues predom-
inate. Other nations build navies and
equip armies to open new ports of
trade. We legislate for patronage in-
stead of patriotism. President Depew
struck the keynote, and it was a time-
ly note of alarm to the American peo-
ple.

The man who talks too much about

his intentions rarely accomplishes what
he intends doing.

THE PROMISE OF LARGE PROFITS.

One of the most remarkable lapses of
class morality is that which in the past
few years seems to have become devel-
oped to an unusual degree among
trusted fiscal agents, such as bank pres-
idents and cashiers, treasurers of
states, cities and private corporations
and other persons who have custody of
large amounts of trust funds.

The Chemical Bank of New York has
long been known as one of the strongest
financial institutions on the continent,
but the cashier fell in with a Napoleon
of finance, or, more properly, a Napo-
leon of confidence men, and this Na-
poleon did him out of the money. The
man, whose name is Grables, appears
to possess extraordinary genius for se-
curing popular confidence in his
schemes. Apparently, with no capital
of his own, he talked so attractively
about the grand opportunities for mak-
ing money he was able to offer; and the
confidence he inspired enabled him to
get millions of money from those whom
he was able to charm, and one of these
was Cashier Quinlan, of the Chemical
Bank.

This wonderful schemer has organized
mining enterprises, irrigating enter-
prises, town-building enterprises and
all sorts of enterprises in the Black
Hills and other Western regions. He
appears to have exerted great influence
on religious bodies, and in that way he
was able to secure a large part of the
confidence that caused people to put
their money in his hands.

The successful confidence man or
woman seems to have the power to
hypnotize his or her victims, and they
hand out their money without a mur-
mur. This is really the only explana-
tion of the success in which such opera-
tors carry out their schemes. Of course,
they always promise large profits to
their victims,and it is astonishing what
vast numbers of otherwise sensible peo-
ple can be made to believe that they
have only to put their money in the
hands of the operator and he will return
it multiplied in some magical way.

How often is it the case that a slick
rascal can go among plain, solid busi-
ness men, to whom he is a total stranger,
and induce them to risk their money in
his wild schemes, while other men
whom they have long known, and whose
honesty and correct business methods
they have tested, will have the greatest
difficulty in securing recognition for
their commercial and industrial enter-
prises. There is not a day when ras-
cally jobs are not imposed on the peo-
ple by confidence operators ; but whether
it be the swindling of a simpleton from
the rural districts, ora vast scheme per-
petrated upon bankers and merchants
by a Napoleonic operator, the principle
of the thing is always the same.

THE PANAMA CANAL SCHEME.

More cr less interest attaches to the
Panama ship canal scheme. The fail-
ure of the company that undertook its
construction was caused chiefly by bad
management, supplemented by the col-
ossal corruption and jobbery connected
with the work. This corruption per-
vaded the French National government
at the time, and the terrible scandals
that were exposed were only a part of
the enormous rascality that involved the
falling to pieces of a grand undertaking.

United States Consul General Gudger
at Panama has made an interesting re-
port on the operations now in progress
for the construction of the work. The
line of the canal is 54 miles. Work was

begun by the old company in 1882, At
times, and most of the time until the
discontinuance of the work in 1889,
there were employed no less than 10,000
laborers. The very best and latest ma-
chinery was used. This consisted, in
part, of dredges, drills, engines, pumps,
etc. Some of this machinery was well
adapted to the work in band, but a
larger portion of it has never been used,
and therefore its utility is not known.
All along the canal line one can see
vast sheds full of new and costly ma-
chinery, while in the river and ditches
are large quantities of it.

A new company was organized in
1894. Since then there have been em-
ployed an average of about 3,000 labor-
ers. The new incorporators, as were
the old, are mostly Frenchmen. It is
believed that, if work continues at all
after this year, such a force will be
placed on the work that it can be fin-
ished in from seven to ten years.

A committee from Paris is to report
on the canal, and if a favorable show-
ing be made it is hoped to float bonds
to get new subscriptions for pushing the
work. Everything depends on the abil-
ity of the promoters to regain the confi-
dence that was so shamefully violated
by the old company.

The canal is practically finished from
Colon to Bujeo, fourteen miles. This,
however, is the least expensive part of
the canal. The great trouble is in pass-
ing through the Culebra ridge. At first
it was thought there would be no need
tor locks, but this idea has been aban-
doned. The width of the canal will be
160feet at the top and 72 feet at the bot-
tom, except through the ridge, where it
will be 78 feet at the top and 29 feet at
the bottom.

Poor as seems the prospect for the
early construction of the Panama canal,
it seems no worse than is that of the
Nicaragua undertaking.

A dispatch from Muncie tells bow
twenty-six young women of the best so-
ciety of Muncie have decided that they
would pay for the frescoing of the First
Presbyterian church by shining shoes in
the downtown stores for four Saturdays,
beginning on Saturday next. Their
scheme has already caused a commo-
tion, especially among the parents of the
young women, who think that they are
overstepping the bounds of reason in
their enthusiasm. At the same time,
others think if the ladies must shine in
society, they might as well shine for the
benefit of the church.

The bonds of all fire and marine in-
surance companies doing business in
California and nut incorporated under
the laws of that State have been de-
clared invalid by Insurance Commis-
sioner Clunie, of California. This may
disturb seriously the business of some
eighty-two insurance companies which
have been operating for years in Cali-
fornia, since it is contended that they
have no right to transact business in
that State without the approval of the
insurance commissioner.

When a weary Willie approaches a
prosperous looking farmhouse for a bite
of something to stay his stomach, he
does not expect the dog to be turned
loose on him. This is not the sort of
bite he wants.

A New York fidelity company has
compiled statistics of the embezzle-
ments of public and private funds dur-
ing last year in this country. The sum
aggregated $11,154,530.



CLEARING CHECKS.

How the Work Is Accomplished by the
Banks.

It is a new definition of a banker that
Secretary of the Treasurer Gage gives,
“ One who transfers capital.” As was
shown by the Tradesman last week, a
large proportion of the business of the
country is done, not with currency and
coin, but with checks, drafts and other
evidences of credit. Business has be-
come largely a transfer of credit or
capital, and it is the business of the
modern banker to do the transferring.

To draw a check is one of the sim-
plest operations in the business world,
only equalled, perhaps, by the operation
of depositing a lot of checks received
to one s credit at the bank. Assuming
that the check is good—and it is a rare
exception when it is otherwise-it pavs
a debt, but exactly how the debt paying
is acccomplished is a mystery to a
large majority of those who draw checks,
and possibly many of them have never
even thought how it is done. Checks
may be sent to New York, San Fran-
cisco or New Orleans and in the course
of time they will come back, bearing
the endorsement of the payee and per-
haps all covered over with the stamps of
various banks in different parts of the
country, and finally the punched stamp
of the bank upon which it is drawn, the
latter to the effect that the check after
all its wanderings has at last been paid
and charged to the account of the draw-
er. Every endorsement and stamp on
the back of the check, whether made
by an individual or bank represents a
transfer of capital or credit, and in its
travels a single check may represent
debts paid to many times its face.

If a check is presented at the ban k
upon which it is drawn, the money is
paid over and th° amount called for is
charged to the account of the drawer.
This is the simplest farm of payment
by check and with a minimum of detail.
It is a process easily understood and
the process is supposed to be followed
in every instance; but if the payee is
in New York, Kalamazoo or some other
city it is obviously impossible for him
to present the check personally at the
bank upon which it is drawn, or even
to forward the check for collection. He
might do the latter, but it would entail
an immense amount of time and ex-
pense and the business would be by
just so much hampered and hindred.
The payee simply deposits the check in
his home bank, has the amount credited
to his account, and the bank does the
rest. The check may go through half a
dozen or more banks and ripple the fi-
nancial waters all the way from the At-
lantic to the Pacific before it is finally
laid to rest in the bank upon which it is
drawn, and the last act may be and
often is a passage through the local
clearing house. The travels of a check
before its final payment may be illus-
trated. A Grand Rapids man may have
a creditor in New Orleans, and he for-
wards his check to satisfy the indebted-
ness. The payee endorses his name on
the back of the slip of paper and de-
posits it to his credit in the bank where
he does business. The New Orleans
bank may not have a correspondent bank
in this city, but having one in New
York, the check is stamped and for-
warded as a credit to the bank in New
York. The New York bank may be in
the same fix as the New Orleans insti-
tution, but having a correspondent in
Chicago, stamps the check and for-
wards it to Chicago and receives credit
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for the amount. The Chicago bank
may send it to a Detroit correspondent
and the Detroit bank, having a corres-
pondent bank in this city charges the
amount to the account of that bank or
takes credit and forwards it for collec-
tion, and unless the correspondent hap-
pens to be the bank upon which the
check is drawn, the paper goes through
the clearing house before its travels
finally cease. This illustration may be
extreme, but it is not at all improbable;
in fact, the stamps and endorsements
that appear on the backs of old checks
often indicate many transfers and long
traveling. In the illustration, the check
in its travels has changed the aspect of
the accounts everywhere it has touched
The New Orleans creditor was the first
to get the benefit from its travels, re
ceiving either cash in hand from the
bank in which he deposited it or having
his account credited with the amount
The New Orleans bank received credi
from the New York bank to which th
check was forwarded. The New York
bank received credit from Chicago, the
Chicago bank received credit from De
troit, the Detroit bank received cred
from Grand Rapids, and the Grand
Rapids bank received credit from tb
bank upon which it was drawn, through
the clearing house. The foreign check
deposited in a Grand Rapids bank goes
through the same process, only that i
is reversed. In every instance the payee
is the first to- be benefited and the
drawer is the last to be touched. The
banks in this city have their corres
pondents in all the large cities of the
country and the banks in other cities
are similarly situated, and this makes
the multitudinous transfers easy and
without friction. Were this not so, the
business of the country would come to a
standstill. Without the banks business
could not be done, at least not without
vast expense and delay, and it is the
banks that do the transferring of credits
representing the business transactions
of the land.

The operations of the clearing bouse
are understood by comparatively few
not directly connected with the banks.
The clearing house is not a branch of
the banking business, but merely an
expediter of business. Before the local
clearing house was established each bank
had to send to all the other banks
against which it held checks to have
them cashed. If the Old National, for
instance, received in the course of a
day’s business checks drawn on the
Grand Rapids, National City and Fourth
National, a messenger had to be sent
out to “~collect the money these checks
represented and the other banks had to
do the same thing with their holdings.
This process was slow, vexatious and
not entirely without danger because the
amounts involved would often run up to
a high figure. By means of the clear-
ing house all this is avoided. The
banks meet by their respective repre-
sentatives, check up accounts and make
a settlement among themselves, and the
differences or balances are paid either
in cash or in New York or Chicago ex-
change. Promptly at noon each day a
little procession of bank clerks file
into the director’'s room of the Old
National Bank and, without removing
their hats or observing other formalities,
arrange themselves around the directors’
table, with S. V. McLeod, manager of
the clearing house, at the head. Each
clerk represents one of the city banks
and brings with him the checks taken
in by his bank against the other banks
in the city, properly sorted, of course,
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WISDOM

Doesn’t consist in sitting still and looking solemn
—far from it. Our conception of wisdom, from an
up-to-date standpoint, is to stir around lively and
hustle for business. We can push

with a good grace because we know that it is a
sterling article. We are satisfied to look our cus-
tomers in the face next month or next year. Itis
simply impossible to make a better flour than
Pillsbury s Best—in fact, if there’s another flour
as good, we don’t know where it is. Pillsbury’s
Flour represents the experience of forty years in
nulling, and if experience counts for anything in
this world—and we rather think it does—the man-

ufacturer ought to have things down pretty fine by
this time.

Bekirgtre Rad

The papers have not yet ceased discussing the
record-breaking Kaiser Wilhelm. Why she did it
is lost sight of in contemplation of what she did.
There is a reason why this boat won, and why
others have not won. The secret was in her build.
Make anything right, and it’s bound to beat, no
matter whether it is boats, or flour, or lard, or
canned goods or cigars. Our

Ola Fashioned Lard
Emplem Brand canned Goods
New Brick cigars

are made right, and this accounts for the enormous
business we are having in all these lines to-day.

G13rKviewell-woll$ 60., Grand Rapids, Mich
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and with a slip of paper on each bunch
showing the amount, and he hands to
the manager a slip showing the total
amount. The bunches of checks are
distributed each to its respective bank
representative and they figure up their
own totals from the outer slips and hand
the tesults to the manager, who tabulates
them. The checks one bank sends in
against the others are credits, and the
checks held against it and handed in
by the other banks are debits, and the
balance is to be paid in settlement of
the account, either by the bank when
the debits are in excess or by the clear-
ing house when the credits are in ex-
cess.

On one day last week the Old Nation-
al Bank held checks drawn on the other
city banks to the amount of $40,280.12,
while the other banks held its checks to
the amount of $32,879.86, leaving a bal
ance of $7,400.26 in its favor, to be

paid by the clearing house. On the
same day the National City held
$7»7192-54 in checks against the other

banks, and the other banks held its
checks for $19,743.26. leaving an ad-
verse balance of $11,950.72. which it
had to pay into the clearing house. The
day following the condition might be
just the reverse. On the day in ques-
tion the total of all the checks presented
was $235,195.79, and it required $72,-
937.20 to pay the balances. The clear-
ings are made at noon each day, the
session lasting about five minutes, and
the balances are paid at 2130 o’clock
each afternoon, when those banks against
whom the balances run for that particu-
lar day hand in their cash or exchange
and the banks with the credits in their
favor receive what is due them. New
York or Chicago exchange is usually
used in making these settlements and it
is rarely that coin or currency enters in-
to the transactions at all. The credits
and debits, both in the clearings and in
the balances, always balance and the
clearing house itself has neither capital
nor credits of its own. It is merely a
vehicle for expediting business and is
not in itself a business institution.

The members of the clearing house
are the five national banks, the four
savings banks and the postoffice, the
latter becoming a member a few weeks
ago. The Michigan Trust Company
clears through the Old National bank,
and the Peninsular Trust Company
through the Grand Rapids National.
The checks that go through the clearing
bouse are those drawn on the city banks
only. They are deposited in the gen-
eral course of local business, or come in
from outside correspondents, as the case
may be. If a business man who de-
posits at the Fourth National receives a
Kent Savings check, instead of going to
the Kent for the money, although it is
just across the street, he hands it in
with his other deposits at the Fourth,
and the check reaches its destination
through the clearing house.

The bank clerk, returning from the
clearing house session, brings back the
checks upon his bank delivered by the
clerks from the other banks, and they
are handed to clerks who charge the
items up against the accounts of the
check drawers on the books of the
banks. The checks are then given a
final punch which perforates the word
“ Paid” through them, and the bits of
paper, having served their purpose, are
laid away, to be delivered to the de-
positor when he brings in bis bank book
to be balanced. The old checks are as
good as any receipt that a bill has been
paid and are often kept for years to be
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used for that very purpose. In the bank
various ways are resorted to to preserve

the checks until called for. In some
banks the card catalogue is used, in
others envelopes and in still others

drawers, but this is merely a matter of
detail, the result being the same in
any case.

It may be added that all this shifting
of credits is largely a matter of book-
keeping. The banks here carry bal-
ances in New York, Chicago and other
cities, and these balances rise and fall
with the ebb and flow of business. The
Eastern checks and drafts that are
cashed or deposited here are forwarded
for collection and increase the balance,
and the checks and drafts that are sent
from this city and return by way of New

York reduce it. The shifting of the
credits is an expense to the banks for
book-keeping, clerk hire, postage and
expressage, but in this city the compe-
tition in banking is so keen that rarely
is a charge made for cashing a check
for even those who are not customers of
the bank where it is presented. When
a draft on New York, Chicago or some
other point is purchased at the bank, a
small charge is made for it, but with
most business bouses the check is used
for making remittances and the only
benefit the bank realizes is in the use
of the money the depositor carries as a
balance.

The Passing of the Old Country Store
Stroller In Grocery World.

We are come upon times when the
old things which ought to be revered
by reason of their very antiquity are
hustled out of the way by new and mod-
ern ideas that crash like a discord upon
an ear accustomed to the quiet, restful
monotone of the older things.

Don’t hold me altogether responsible
for this. It was inspired by a picture
sent out as a New Year's gift by a Bos-
ton coffee bouse. It is called “ An Old
Fashioned New England Grocery, ” and
represents the old-time general store,
with a delightful quartette of old loafers
seated comfortably around the big egg
stove.

It is the disappearance of these old-
fashioned general country stores that
has led me to muse upon the decadence
of the antique. You may go in any part
of the country that you wish to, and you
won’t be able to find one of these real
old-time establishments. True, there
are general stores—lots of them—but
the real old sort, the sort of places that
provided seats for their loafers, that
were the Mecca in the evenings for the
floating population of the whole country-
side or village—where are they gone?
Verily, they have disappeared, and in
their place has come a modernity which
fails to satisfy. Now that the old coun-
try store is gone, what, indeed, shall
remain?

Not long ago | visited a little country
village where a part of my boyhood was
passed. It is a delightful little place,
if you are not particular, and one of its
features was one of these old country
stores  This store sold everything. It
was a regular Wanamaker’'s. At the
back was one of those old fashioned egg
stoves, seated in a big zinc lined tray
in  which was sprinkled sawdust.
Around this stove used to sit in the
evenings a familiar group of “ store
loafers.”’ They were all old men, gabby
old gossips, and every old dote of 'em
used to set great store by the talks they
had in the evenings. Those old loafers
knew the pedigree and the genealogy
of every man, woman and child in the
village. They knew that Sam Mulli-
gan’s mother married a Cobb, and that
Tommy Welch's grandfather used to
have fits every Thursday.

Well, | went there the other day, and
as | knew all of the old fellows well, |
stopped in the store to shake their
hands My! What a change! The old
place hadn’t changed much on the out-
side, except by a coat of paint, but the
inside was completely transformed. The
old egg stove with its sawdust tray had
disappeared. In place of the rare, ripe
perfume of simmering tobacco juice |
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that used to caress the nostrils in the
good old days when I knew the place,
there was a baser odor of kerosene and
codfish—th2 typical smell of a new-old
store.

The old loafers were gone, too, and
the entire inside of the place had been
changed. There were new counters,
and the hams and lumps of dried beef
that used to hang overhead had been
relegated to the back room. It was a
new store. It represented to me almost
a sacrilege.

| talked with the proprietor, who, by
the way, was the son of the old fellow
who kept the place when | was a boy.
In the course of conversation | asked
him how the farmers of the county were
doing with their crops nowadays. Ten
or twenty years ago the farmers used to
trade all "tbeir produce for supplies at

this store. It used to be a regulai cus-
tom in all rural districts.
“We don’t take farmers’ stuff any

more,” said the storekeeper. “ Stopped
that long ago. They send their stuff to
the city now, and pay cash for their
supplies.”

Alas and alack ! Another time-hon-
ored custom dead and buried! Gra-
cious, they won't allow us to wear trou-
sers some of these days, because they’re
too old-fashioned.

Give us back the old times, | say.
What do we want with cash registers
and cash carriers and bicycle carriages
for delivering goods? The wheelbar-
row’s the safest thing ever invented for
delivering. What better do we want?
What better can we get?

You can talk about the good times
and the march of civilization and all
that, but I'll tell you one thing: The
retail storekeeper doesn’t make more
than half the profit to-day that be did
twenty years ago when the old-fashioned
store thrived—when it was the forum
where questions of National importance
were settled night after night. The
good new modern times are all right,
but give us back the nice fat profit that
V\ﬁaj used to make when the times were
old.

There are Others

Association M atters

Michigan Retail Grocers’ Association

President, J. wisten, Mancelona; Secretary,
A StowEIaGréand Rapids; Treasurer,

Tatman,

Michigan Hardware Association
President, Ciias. F. Bock, Battle Creek: Vice
President. Il. w. Webber. West Bav_ City;
Treasurer, Henri-C. Minnie, Eaton Rapids.

E.
P.

Detroit Retail Grocers’ Association
President, J oseph Knight; Secretary, E. Marks,
221 Greenwood ave: Treasurer. C. 11 Frink.
Grand Rapids Retail Grocers’ Association
President. Frank J. Dyk: Secretary, Homer

Kiaf; Treasurer,.!. Geo. Lehman.
Saginaw Mercantile Association
President, P. F. Treasor: Vice-President. John
McBratnie; Secretary, W. Il. Lewis; Treas-
Urer. Louie Schwermku
Jackson Retail Grocers’ Association
President, Geo. E. Lewis; Secretary, W. H. Por-
ter; Treasurer, J. L. Petkrmann
Lansing Retail Grocers’ Association
President, F. B. Joh ; Secretary, A. M
Darling; Treasurgr, nLS.OA Gilkey. Y
Adrian Retail Grocers’ Association

President, A. C. Crark ; Secretary, E. F. Cleve-
1and; Ireasurer, war. C. Koehn.

Traverse City Business Men’s Association

President, _Thos. T. Bates; Secretary, M. B.
Hotty ; Treasurer, C. A. Hammond.

Owosso Business Men's Association

President, A. D. Whippte; Secretary, G.T.Camp-
bell; lreasurer, WE: Collins.

Alpena Business Men’s Association

President, F. W. Gitchrist; Secretary, C L.
Partridge.

Grand Rapids Retail Meat Dealers' Association

President, L. J. Katz; Secretary. Phitip Hilbek;
Treasurer. S.J. Huppobd.

St. Johns Business Men’s Association.

President, Thos Bromiey: Secretary, FrankA.
Perct; Treasurer, Clark A. Putt.
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The New York Biscuit Co.

Made at Grand Rapids by the fm . Sears & Co.
Factory is acknowledged to be the

Leading Brand in America

No Rancid Flavor
No Spongy Leavening
But a pure, clean, healthful cracker, made from the
highest-priced, purest and best material

It costs littlea more than “the other kinds.”

known as the best. Manufactured by

National Biscuit Company,
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Fruits and Produce.

the Consumption of Cheese

May Be Increased.

Cheesemaking, as one of the indus-
tries of the United States, is an espe-
cially important one in several of the
states. In the early part of the present
century, cheese was the principal pro-
duction on the dairy farms in the East-
ern and Middle States. Exports of
cheese began over ioo years ago and in
the year 1800 had reached nearly 1,000,-
000 pounds.

The make and exportation of the
United States steadily increased until
about fifteen years ago, tbe total make
of the country being reported by the
Census Department as follows, ex-
pressed in pounds:

1849....
1859
1869
1879,
1889

How

761'883

Previous to i nearly all the cheese
was manufactured on farms, but about
that time, the improved and economical
system of making in factories first had
its start. The advantages of the factory
system were so plain to be seen, that in
ten years, or 1870, nearly three-quarters
of the production of cheese of the whol
country was made iu factories. Fully
90 per cent, of the cheese manufactured
in this country is made in the eight
states of New York, Wisconsin, Ohio
Illinois, Vermont, lowa, Pennsylvania
and Michigan, the production running
in the order named, New York alone
producing over one-half and with Wis-
consin two-thirds of the product of the
entire country.

Our own State, while naturally one of
the best for dairying, does not show up
with much of an output to its credit,
producing only about 150,000 boxes, or
6,000,000 pounds in weight, or a trifle
over 2 per cent, of the total product foi
the United States.

The rate of consumption of cheese
for the United States averages about 3/
pounds per capita for the entire popula-
tion, while in some parts, where the
quality is of the best and the supply
abundant, this is increased to 8 to 10
pounds. The value of cheese as a food
does not receive the recognition it de-
serves in this country. It has been said
that Americans taste cheese, while
Europeans eat it. Looking up the con-
sumption of cheese per capita of the
several countries, this seems to be the
fact. Several reasons can be found for
the low rate in this country, compared
with the European, one being that the
food value of cheese and its large nu-
tritive qualities have not been known
by many of our people. Information
concerning tbe relative value of the va-
rious articles of food has not been gen-
eral. This subject has received more
attention in the last few years, and as
the facts are rapidly being shown up,
this will lead to a recognition of the
food value of cheese and its cheapness,
compared with other foods,and so large-
ly increase its use.

Factorymen and dealers should unite
in efforts to please the consumer and so
increase the amount of cheese used.
There is no reason why our people
should not use more cheese than is con-
sumed to-day. This would be of great
benefit, as an increase now of 25 per
cent, would take an amount larger than
our entire exports and, unless the make
was increased, would place us in a con-
dition where every pound of our make
could be sold and consumed in our own
country. Another reason, which has not
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been mentioned, might be given as to
the small amount of cheese per capita
used here, when compared with Great
Britain, and that is, the price at which
it is retailed. There it is sold at an
advance of 15 to 20 percent., while
here, as a rule, 40to 50 per cent, ad-
vance on cost is asked.

The general grocer here will general-
ly declare that there is very little profit
in cheese and, in proof, shows no spe-
cial inclination to increase the sale of
it. If the dealer could always be sure
of obtaining a strictly first-class article
of uniform quality, it would, no doubt,
largely increase his trade, but many of
the large dealers from whrm he buys
place price before quality and buy here
and there, or wherever they can get the
lowest prices quoted. The result is,
the retail grocer does not receive cheese
of uniform quality and will complain of
tbe small amount of his cheese sales.

All whose interests center in cheese
production should work for superiority
of quality and economy in production.
Factory managers and cheesemakers
need always to remember that in honest
markets the best goods are the easiest
sold and far the most profitable. Both
must be constantly on the watch for im-
provements and economies. Buy the
best in everything and handle nothing
that is not first class, because it is
cheap. This applies to everything used
in tbe manufacture of cheese, salt, ren-
net, coloring, etc.

The wants of the different markets,
especially our own, and the fancies of
buyers must be studied and satisfied.
The British market, yet -our largest
customer, continues to want a large
cheese, rich, well cured and very firm
in texture, while our own markets pre-
fer a smaller cheese, 40 to 45 pounds in
weight, comparatively new, mild and
rich, and of medium texture and color.
The highest standard of quality pos-
sible must be set for our cheese and the
utmost endeavors of all makers should
be to attain it.

At present Canada is our principal
competitor in the British market. One
writer has said, on Canadian competi-
tion, "There is no doubt that she will
continue to increase her make as long
as she can find a market for her goods. ”
If it were not for our duty on foreign
cheese, her product would surely be
found with us, for the reason that the
dairymen of Canada live more econom-
cally than our dairymen and can afford
to produce cheaper goods. Our duty on
cheese protects against her importations
and the Canadians must, therefore, find
their markets in Great Britian or else-
where. Inorder to successfully do this,
they know their product must be up-
held with every restriction that will
guarantee its quality, hence their laws
are framed with express reference to
this. This legal requirement gives con-
fidence in their cheese abroad and
causes it to be sought after in prefer-
ence to stock from this country, of
which so much has been adulterated
that it is all looked upon with suspi-

ion. One state has one law on the sub-
ject and another state has another law,
while still another has no law at all. It
s self-evident, we must have a National
law which will affect the whole cheese
product alike, to place us on the same
footing as our Canadian neighbors.
With such a law, it will be the fault
only of our dairymen and cheesemakers
f their product does not meet with as
ready sale as their neighbors’.

It is true that Canada has built up
this industry by large grants of money

A

W E will send our Machine on 10 days’ trial
to interested parties, as we know that it

will give satisfaction. A card will bring Cir-
culars, Prices and a Machine if you wish.

MILLER BROS,,

Mnfrs of Foot and Power ROCHESTER, MICH.

Bean Picking Machinery.

F*. H IR T, Jr.

Produce Commission Merchant

Market Street, Detroit. <
Write for particulars.
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BEANS anp POTATOES

CARLOTS ONLY.

MILLER & TEASDALE CO,,

ST. LOUIS, MISSOURI.

POTATOES BEANS SEEDS

We buy DAILY: Potatoes, Beans, Clover Seed ; if any

to offer, Wire or Write Us. Send Liberal
Samples Beans, Seeds.

CFY RROOQ 36-28.30-32 OTTAWA S

I D nuU O ., GRAND RAPIDS MICH.
Jobbers ot Seeds, Potatoes, Beans, Produce.

MO+t PI
IVTU O cCL

Established 1876.

Big Red Apples

of

From Arkansas, furnished by the barrel or carlot.

Oranges, Cape Cod Cranberries, Honey, Lemons,
Bananas, Sweet Potatoes, Red and Yellow Onions,
Spanish Onions.

BUNTING & CO., Jobbers,

GRAND RAPIDS, MICH.
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Ship your 'SJ

Butter, Eggs and Produce

to us. Our Commission is 10 per cent,
but you get all your goods sell for.

HERMANN C. NAUMANN & CO., DETROIT. -

Ma'n ° ffiCe’ 33 Woodbriclge St. Branch Store, 353 Russell St., op. Eastern Market. £
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We are in the market to buy

PEAS, BEANS, POTATOES
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Onions and Onion Sets, Clover Seed, Allsyke. Pop Com, etc.
If any to offer, Telephone, Wire or Write us, stating quantity.

ALFRED J. BROWN SEED CO.,,

and 26 North Division St., GRAND RAPIDS.

What you need when shipping Butter and Eggs X
iSaGood, Competent House to receive them X
60 W. WOODBRIDGE ST., - DETROIT 9
have every facility for handllng large or small lots 6
and making prompt returns. 9



and by creating a department whose
special business is to see that every
cheesemaker in the Dominion is well
instructed before he begins his work
and that he receives additional instruc-
tions each year, to enable him to keep
up with all improvements in the busi-
ness.

In our country, the* states in which
cheese are made have so many ways of
using their money that only in a very
few is any appropriated for that pur-
pose and then as a rule only a very
small amount. As a consequence, the
majority of our cheesemakers aie apt to
go on in their old and often careless
way, with no one to instruct them or
even suggest a better method. We may
say we have one exception. Combina-
tions as a rule are said to be detrimen-
tal—but here this one that is not—com-
binations of cheese factories or where a
number of factories are brought under
the control of one man, the proprietor
or superintendent. He says to his
makers, | want all of our cheese to be
made uniform in quality and in order to
have them so, they must all be made by
the same rule and on the same plan.
By this means the combination avoids
the idea upon which many of the separate
factories go to pieces. That is the idea
of some makers, that they know as
much as anyone else on the subject of
cheesemaking-and are unwilling to try
to learn, even when they have a chance.
Canada is one large combination under
the management of its thoroughly capa-
ble Dairy Commissioner.

The first requisite for making a first-
class cheese is clean, pure and whole-
some milk. This is the foundation of
the cheese industry and unless the pa-
trons themselves see to this and en-
deavor to deliver to the factory such
milk, the efforts of the cheesemaker
will be more or less ineffectual. Clean-
liness should be a cardinal point all
along the line, and while it should be
the important thing around the factory,
it must go back of that and apply to the
external conditions of the cow, her sur-
roundings and the care taken in milk-
ing.

The average farmer is apt to think
that the cheesemaker who insists upon
clean, untainted milk is too particular,
but the maker knows that its value to
the factory, as well as his own reputa-
tion as a maker, depends on the care it
has received previous to its delivery.
On its condition should depend the
price paid tor it. Every dairyman
should know and be impressed with the
fact that the care the milk receives the
first few hours after milking has a great
influence on its quality and the cheese
made from it.

It is clearly to the interest of each
patron that the milk he delivers shall
be the best and purest possible. Any
one who increases his monthly dividend
by adulterating his milk in aay manner
is stealing that amount from his neigh-
bor, to whom it belongs, but anyone
who delivers badly tainted milk to a
cheese factory does even worse—his
milk may spoil an entire vat or largely
decrease the yield, and this decreases
the returns to every patron. Cheese-
makers should absolutely refuse to ac-
cept milk unfit for use.

1 believe that the losses caused by
taints or changes are enormous and fat
more than losses caused by skimming
or watering. Pure milk should not
merely mean a normal chemical com-
position, but also freedom from all un-
necessary contaminations. A good sup-
ply of pure water is of the greatest value
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to a dairyman and careful attention
should be given to it. Surface water
is particularly undesirable, as it is al-
ways rich in bacterial life.

The exposure of milk to the air, for
the purpose of the removing of taint or
animal odor, or aeration, is a very im-
portant and useful operation. It is of
use chiefly in removing odors absorbed
from the air or from food eaten by the
cow ; both of these are strongest when
the milk is first drawn, while those
caused by bacteria are least noticeable
when the milk is fresh but increase
when held. Milk can be made unfit for
use by being placed in a tightly closed
can immediately after milking, without
aeration or cooling. All taints should
be out of the milk before the lid is
placed on the can. Much taint can be
prevented by cleanliness. Aeration is
a means of only in part overcoming
these neglects.

It is often stated that milk does not
require so much care when it is to go
to a cheese factory as when sold at re-
tail. This is true only so far as cooling
is concerned and is very misleading.
When the milk is delivered promptly at
the factory it may be cooled sufficiently
by stirring, or aeration, but if it must
be carried a distance, cooling must be
attended to. Milk from dairies where
cooling is not practiced is frequently
found tainted. In such cases cooling is
the preventive needed and the labor
necessary will be well repaid by the
better product.

Every influence possible should be
exerted to induce our patrons to weed
their herds and keep the best cows pos-
sible. The average quality of cows kept
for all dairy purposes should be brought
up to a profitable standard. For the
present it would be reasonable to re-
quire an average of 5000 pounds of
milk ; this would be a reasonable stand-
ard for the dairy cow at the present
time.

I believe there is a great chance for
the growth of the cheese industry, es-
pecially in our own State. It is one of
the least among the different branches
of dairying in this country, both in vol-
ume and value of product, yet it is of
much importance to the entire industry.
It furnishes the most convenient and
best way of disposing of all surplus
milk, consequently all are interested in
helping to stimulate the cheese trade.
Our utmost effort should be made to im-
prove the offerings in our own market,
so as to increase home consumption and
at the same time be in a position, when
our home markets are dull, to make a
first-class cheese suitable for the for-
eign market. We will then be in a po-
sition to take advantage of both, and,
with proper laws to protect the cheese
industry against fraud and with an im-
provement in the quality of our goods,
there is no reason why the cheese in-
dustry of our State and country should
not remain prosperous.

Fred M. Warner.

Farmington, Mich.

My Wife.

My wife cannot cook, though she studies a book
Of recipes day after day.

But what do | care? She is charming and fair,
And as sweet as the blossoms of May.

She tries all her might, but her bread isn’t light,
For she never can get it to rise;

But then you should see, as she breakfasts with me,
The light that illumines her eyes.

No skill can she boast in preparing a roast,
And in pies her successes are few;

And ill she fares when soup she prepares,
For she’s sure to get into a stew.

But no fault do | find, for she’s loving and kind,
And when bachelorship I forsook,

*Twas to wed a sweet wife, a companion for life—
It wasn’t to marry a cook.

Effect of Dingiey Tariff on Italian

Lemons and Oranges.
From the Commercial America.

The Dingiey tariff has had an in-
jurious effect upon the growers tf Sicily
oranges and lemons. Dispatches just
received announce that a crisis has been
reached in Southern Italy and Sicily,
prices for fruit being so low in many
places that it does not pay to pick the
fruit. It is always the darkest hour just
before dawn, however, and relief for
the Italian orange and lemon growers is
in sight from twc sources. Negotiations
have begun between the Russian and
Italian governments for mutual conces-
sions, the representatives of the Rus-
sian government saying to Italy : “ You
scratch my back by reducing your duty
on petroleum 20 per cent, and [I'll
scratch yours by knocking 20 per cent,
off my duty on oranges and lemons. "’
In addition to this, when Jack Frost re-
cently lunched on a majority of the
California lemons he bit a hole in the
cloud which darkened Sicily lemons
and let through a ray of sunshiny hope.
The American people cannot do with-
out lemonade, and if the California crop
is as greatly damaged as current reports
indicate, where else can they get their
lemons except from Sicily? A leading
importer sized up the lemon situation
by asking that pertinent query.
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The Dingiey law caused a consider-
able change in the orange and lemon
markets. In the first place, bankers
refused to advance money to growers
for their fruit by reason of the uncer-
tainly of the outcome of the sale. The
new "tariff act advanced the duty on
lemons from 23 cents per box to about
84 cents, and on oranges from 23 cents
to about 75 cents. Under the Wilson
law the duty was levied according to
the cubic contents of the packages,
while under the Dingiey law the duty is
collected according to the weight. Lem-
ons, being closer packed than oranges,
weigh more; hence the difference in
the duty. In order to show the effect of
the present law it is only necessary to
compare receipts of oranges and lemons
this year and last. In December, 1896,
47,000 cases and 44,000 boxes were re-
ceived at this port, while last month’s
receipts were only 8400 cases and 10,-
000 boxes. Lemons make a little better
showing, but the falling off in arrivals
has been very large, figures for the 1896
period being 120,800 boxes, against
72,200 in December of 1897. Receipts
of lemons for the present month have
been about 47,000 boxes, against 125,000
last January.

The Kentucky House has passed a bill
rectnrmg railroads to transport bicycles
as baggage.

ANCHOR BRAND

Will please your customers and make you money.

Popular prices prevail.

Ask for quotations.

F.J. DETTENTHALER,

117-119 MONROE STREET
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Shoes and Leather

Practicality in Boot and Shoe Adver-
tising.
Weritten for the T radesman.

| believe that more practical argu-
ments may be advanced in advertising
a line of footwear than are possible in
almost any other branch of merchandi-
sing. The elements of comfort, durabil-
ity, style and economy enter so largely
into the customer’s thoughts when the
purchase of a new pair of shoes is con-
templated that they furnish an almost
limitless field for persuasion in the talk
of the advertisement.

The advertising of a general line of
footwear, to be of the greatest value,
should be classified under three separate
and distinct heads, and neither should
be allowed to conflict with either, viz.,
men’s, women's and children’s. When
advertising a specialty in men’s foot-
wear, devote your entire advertisement
to that specialty, as the points to be
brought out and dwelt upon concerning
good features in a man's shoe are of
no special value in advertising either
women’s or children’s shoes; and the
same is true reversed. It is well to
mention, very quietly, in each adver-
tisement, that all classes of footwear are
kept in stock; but put it in small type
and in a corner, out of the way.

Now, let us take up these three heads,
in their order, keeping in mind the
golden fact that there are appropriate
goods to sell at appropriate seasons, and
also that boot and shoe advertisements,
to be of the greatest benefit, should as
nearly as possible approach the conver-
sational and argumentative form in
which the salesman would appeal to
the customer personally. As an illus-
tration, let me say that | have a man’s
shoe in which there is only a small
profit at S3, but which 1 know to be
good value at $4, and which | have de-
termined to use as bait for the sale of
other goods at greater profit. Before
writing my advertisement of this par-
ticular shoe, 1 will take the shoe and
study its points, putting myself in the
place of the man who expects to put his
hard-earned money down in exchange
for it and who expects to test its value
by wearing it. Having thus impressed
the good points of this shoe upon my
mind, | have reached the conclusion

that it is valuable especially for the
wear of men who are upon their feet
most of the time in their waking hours,
and who need a shoe that is perfectly
easy, net too light, is neat, and, as men
who are compelled to stand up all day
are not usually wealthy men, their foot-
wear must be lasting in quality.

Right here, | would say that there is
nothing more valuable, as an auxiliary
to newspaper advertising and window
display, than to have your printer get
out some neat circular letters, in this
argumentative and conversational style,
and mail them direct to a number of the
class desired to reach.

Now, why is this shoe easy on the
foot? In a few words, because it has a
medium heavy sole, is flexible, is lasted
to the natural shape of the foot, and
therefore perfectly supports the heel,
the arch of the instep and the ball of
the foot, leaving the toes in their nat-
ural position, each part of the shoe be-
ing in exact proportion. It is neat, be-
cause of the shape of the toe, its tasty
ornamentation and general good work-
manship.  Durable, because made of
the best stock throughout and by
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thoroughly
mechanics.

With these facts as a basis, | will
write an advertisement something like
this:

efficient and painstaking

A Day on Your Feet

proves the value of those old
easy shoes you burned up the
other day, for all they looked so
disreputable. Let me tell you
about those

“Always=Easy” Shoes

which | am selling' for only a
Half Dozen Fifty Cent Pieces.
Medium weight, flexible sole,
made natural shape of foot, sup-
Fort every part perfectly and
eave the toes (and corns) in
their natural position. Neat as
a daisy. Will wear as well as
any $4 shoe on the market, as
only the best grades of stock and
best workmen are used in their
manufacture. | never had a pair
returned or complained of be-
cause they tired the feet or didn't
wear well, and | always try to
sell them to men who stand on
their feet most of the time. |
want to show you a pair.

F. J. Blank.
All Kinds of Footwear,
IS RBRX)«

Such advertising as this is a personal
appeal that touches a tender spot—foot
comfort—and is the keynote to success-
ful selling.

An entirely different method must be
employed in advertising women's foot-
wear. Although the ladies, as a rule,
are not attracted so much by comfort
and durability as the sterner sex, still
these practicalities should have their
proper place and weight in the adver-
tisement. Beauty of fit and finish,
style, whether the shoe will make the
foot appear smaller or aristocratically
long and slender,and all the little points
which go to make up the ensemble of a
daintily-dressed and stylish foot are the
fascinations which draw the dollars from
feminine purses. And this is true of
all classes of women—factory girls and
saleswomen, Fortune’s favorite young
misses and stately matrons, alike. This
being the case, it is the part of wisdom
to fashion the talks to the ladies in such
manner as to cover, as nearly as pos-
sible, these points with respect to differ-
ently-shaped feet; and, after looking
over my stock, I will, for general pur-
poses, write an advertisement like this:

He Looks at Your Feet

first thing—whether he is vour Z
brother or the other girl’s brother X
or your husband. Men are all X
alike in this. If your feet are 2
neatly shod, he thinks you are X
elegantly clad, even if you are
wearing“a dress that's made over
from last year. We have shoes
that make feet appear long and
slender—aristocratic. Shoes that gé
make large feet look small, and
little feet as dainty as Cinderella's. gé
Shoes that conceal all deformities.
Shoes that are perfect in every .
detail that goes to make up a !
strictly well-dressed foot. Rea- a
sonable prices. .

=57 SOKOORRE XX ——
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This B%ﬁs%’eﬂ?OWHﬁlggrs'u nd e\L
stoed +te +ber only+ an euthine. + Spacial
styles may be mentioned, as also special
prices and regular prices. Comfort and
wear should have their proper place in
the description of any particular shoe,
but in advertising ladies’ shoes it is
best to make these subservient to the
points mentioned above.

Shoes specially made for old ladies’
wear and for invalids should be given
space by themselves, and never should
be allowed to conflict.

12, 14, 16 Pearl Street,

Grand Rapids, Michigan
AgentH Hoston Rubber Shoe Co.

We Manufacture

Men’s Qil Grain Creoles and Credmeres in 2 S. and T.
and % D. S., also Men’s Oil Grain and Satin Calf in lace
and congress in2 S. and T. and I2 D. S., all Solid—a
good western shoe at popular prices.

We also handle Snedicor & Hathaway Co.’s shoes in
Oil Grain and Satin. It will pay you to order sample
cases as they are every one of them a money-getter. We
stAII handle our line of specialties in Men’s and Women's
shoes.

We still handle the best .rubbers—Lycoming and Key-
stone—and Felt Boots and Lumbermen’s Socks.

Geo. H. Reeder & Co,,

19 South lonia Street,
Grand Rapids, Mich.

Goodyear
Glove

Rubbers

Unquestionably the best Boot made. Prices”

Order Now.



Children’s footwear advertising should
be designed to appeal to the common
sense and pocketbook of the parents.
Infants' footwear does not need any spe-
cial publicity. School shoes for chil-
dren give the best opportunities for
strong advertising talks, and the argu
ments may be made clinchers. As
all other lines, the stock should be
thoroughly well known by the seller,
that he may talk about the shoes from
a personal knowledge. Below is a prac
tical school shoe advertisement:

A Healthy Schoolboy

or girl exercises the feet thor-
oughly jumping, running, skip-
ping, sliding—on the way to
school.” This exercise

Wears Out Shoes

e boy can t elp it—it's natural
it*s T on his father’s

pocketbook have recently

added a line of

School Shoes

designed to meet the needs of
those who cannot afford to buy
shoes every two or three weeks
for that boisterous boy They
will stand all kinds “of hard
knocks, keep out the wet when
he stops to wade through a
mudpuddle, and at the same
time look well. This is a special
invitation for you to bring that
boy in and have him fitted. He’ll
like the shoes and so will you.

JOHN BLANK, General Shoe Dealer.

Pictures may be used to excellent ad
vantage in shoe advertising, especially
for children. Advertising cuts do not
cost much and fill a profitable place i
attracting the eye of the reader to the
subject matter of the advertisement.

In closing this article, 1 will reprint
a boot and shoe advertisement which
is as good an illustration as | can giv
of the utter and useless waste of money
in such publicity. This is taken from
a Grand Rapids paper:

Our Boots,
Shoes and Rubbers

Cannot be beaten in the citv.
See our prices. Fashionable
grades also down to hard pan
prices.  There’s no humbug
about

Blank’s Bargain Shoe House,

Blank Street.

This occupied about five inches of
space, and was displayed fairly well by
the printer, but I will venture the asser-
tion that this advertisement not only
failed to secure a particle of patronage,
but that, if any one, through accident—
not design—chanced to read it, his
mind was instantly made up to have
nothing to do with a merchant who had
no better sense than to write such an
advertisement. “ Our Boots, Shoes and
Rubbers Cannot be Beaten in the City!”
Humph! A humorist would ask if the
articles in question must be taken out-
side of the corporation in order to
legally beat them, on account of an ordi-
nance prohibiting cruelty to shoes.

It is my opinion that an ordinance
should be drafted to protect the public
from cruelty in compelling it to read
such stuff. Casella.

By a curious coincidence the number
of lives lost at sea during 1896 in British
merchant ships is returned as exactly
1897. n y

London imports on an average 10,000
pineapples every week.
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If the anticipations of a certain Bos
ton company are realized, the first ques
tion the retail shoe clerk will soon ask
after learning the prospective customer’
wants, will be “ With or without eleva-
tors?" The tall or fairly tall customers
probably won’'t be interrogated thusly,
but the short, dumpy little ladies and
sawed-off men will be the targets for the
retail shoe clerks to shoot their queries
at. Truly, science is a wonderful thing,
but who ever thought that a company
would be organized for the purpose of
making short people tall, but, neverthe-
less, such a company has been formed
in Boston. In the announcement which
the firm makes, they say: *“ Increase
your height from one to four inches
without detection, by using our new in-
visible elevators. Can be worn in any
shoe, etc.’” Perhaps we mav yet hear of
some system whereby tall men may be
made short. Strange things have hap-
pened in this era of progress, and
stranger things may happen in years to
come.

The Tendency of the Age.

The necessity of merchants leading
temperate and regular lives was strik-
ingly illustrated in Toronto a few weeks
ago in the sudden death of a prominent
merchant. It was supposed that he died
of heart disease, but a post-mortem ex-
amination revealed the fact that it was
due to eating his meals at irregular
hours, and when specially busy scarcely
taking time to eat at all, resulting in an
ulcerated stomach and disease of the
kidneys. The tendency of the business
age in this direction is specially marked

among our young men, thousands of
whom hastily swallow a mid- -day lunch
and rush back to business, only to be
reminded in future years that they have
sacrificed the best gift heaven bestows,
that of health, in a scramble for wealth.
It is a poor investment.

Boots from the Klondike.

The window display of a retail shoe
dealer recently attracted much atten
tion. It was based on the interest that
s still so keenly felt in Klondike mat-
ters. A pair of heavy boots, thickly
gilded with liquid paint, were placed
in the center of the window, the floor of
which was strewn with gravel, many of
the pebbles being gilded. Large-sized
pieces of coal gilded to represent gold
nuggets were scattered about, and a
large card in the rear of the window
explained that the boots had been sent
to the store from the Klondike by a
former employe, who had sent them on
to illustrate what was meant by walking
on the sunny side of Easy street. It
was very simple, but attracted more at-
tention than many a more elaborate dis-

play-

Large Business in Leather.

There are fully 12,000 hides tanned
weekly in Newark, N. 'J. About half of
these become shoe tipping and vamp
leather, the remainder carriage, dash,
furniture and fancy leather. More horse
' ides are tanned than in any other place
n this country. Cordovan vamps are
the product. Chrome tanned sole for

cycle shoes is made and the manufac-
ture of kangaroo and kangaroo kid is an
important “interest. All ~kinds of bag
and book leather are produced. The
tanners are said to get more money out
of a hide than anywhere else. Three,
and sometimes four, splits are made
and finished. It is estimated that $16
srealized per hide, and the }/early busi-

ess done amounts to §1O 000.

A Costly Practlce.

Men are bringing suit daily to recover
small sums, when they ought to know
that they will have to pay out on the
average three dollars for every one they
recover. An honest lawyer would tell
them so; but not all the lawyers are
honest. So men sue and waste their time
and their money. They bang around
courts with their witnesses when they

ught to be at work. One of the most
economic measures imaginable would
be a law cutting off the right of appeal
n petty cases and making the decision

of the trial court final. It would save
the taxpayers and litigants money. Gen-
erally the trial court would decide about
right, but if it did not in a particular
case the defeated party would be better
off than if he were permitted to appeal.

Then and Now.

It is only a tiny shoe
That she touches with tender care,
A cunning little bit of a thing
That a Baby used to wear.
And she gently raises it to her lips,
And lovingly holds it there.

It is worn and faded and old,
But it brings up the happy pasgl. .
She sadly sighs as she thinks of Ue pi
That were too sweet to last.

In fancy she sees a little child
As it gambols over the floor.

An elflike creature with golden hair
Is cooing a baby song once more.

And a tear drops down on the tiny she
That the beautiful dream child wore

“Ah, weU,” she sighs to herself,
“'Tis, alas, the will of the fates!

I used to be able to wear this shoe,
But now I take number eights.”

Prof. Grunmach, head of the Rontgen
laboratory in the Berlin University,
stated that, judging from his own ob-
servations, the various reports of the
cure of tuberculosis of the lungs by
means of Roéntgen rays are extremely
improbable. He adds, however, that
several cases of Iupus have |mpr0ved
surprisingly after their application.

A man who recently died in Paris
had kept a record of the number of
cigars he had smoked during his life-
‘ime. The number was 628,713.

A bill to exempt new manufactories
from taxation for ten years has been in-
troduced in the Tennessee Legislature.

Japanese patriots want to erect an
ron Eiffel tower to commemorate the
victory over China.

The estimate of the number of tramps
n the United States varies between
40,000 and 60,000.
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No. i4 represents our Shoe Dis-

play Arm for side of window.
Makes a very attractive and sightly
Price,
Write for illus-

display. Is nickel plated.
$30.00 per dozen.
trated catalogue of display fixtures.
Manufactured by the

Acme

Manufacturing Co.

Battle Creek, Mich.

Herold-Bertsch Shoe Co.

IUhok$<ik

ffyq\41~

A General Line and a GOOD one at that.

Values that are Rock Bottom.

5 and 7 Pearl St.,

Grand Rapids,

Mich.

&tm

. Duck Rubbers

#85

m
Are getting very scarce, but you can j£|
get them now. Itaskas, Perfec-
tions, Michigans, Ottawas, Eries, ji|
Boots—anything you may need, fig
Also the celebrated “Hub” arctics }i/gs
and “Storm” goods of the Boston Ef

Rubber Shoe Co.’s make from

W. A. McGRAW & CO., Detroit, Mich. S
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Clerks’ Corner

Things~to Be Done and to Be Left
Undone.
Written for the T radesman.

So much depends on the personal
characteristics and traits of a salesman
as to whether he is a valuable man for
his employer or not that it is well for
clerks to study their own qualities from
all possible standpoints—to "see them-
selves as others see them.” Looking
back over a limited experience as a
clerk, and an extended experience in
dealing with clerks from in front of the
counter, I am impelled to note here a
few things a clerk, to assure himself
of a large personal following, and
thereby a good salary, should do and
should not do. 1 will commence with
the "D o nots.”

Do not support yourself languidly
against the shelves behind you, as if
you were merely there as an accommo-
dation while waiting for the customer to
make known his wants.

Do not allow your attention to wan-

der, for an instant, from the customer
and his needs. Your time and his is
money.

Do not suggest a substitute for the ar-
ticle desired, unless the customer paves
the way for it. He knows what he wants.

Do not leave a poor customer for a
better. It may please the good custom-
er, but not unless he is ignorant and
selfish.

Do not flirt with any of your pretty
girl customers. It distracts attention
from business and leads to loss of cus-
tom.

Do not allow your countenance, ac-
tions or words to betray vexation, no
matter how justly annoyed you may be.

Do not gossip with one customer about
another, nor allow your customer to
think that such a breach of good faith is
possible with you.

Do not make use of a falsehood-
stated or implied—to make a sale.
Such tactics never hold trade.

Do not attempt to impress an igno-
rant customer with your superiority in
any direction. Rather Pead him to
think that the knowledge you may be
able to impart to him in regard to
values and qualities was already his
own.

Do not haggle with a customer—come
to your best price at once when you see
he is determined to beat down the price.
Haggling is apt to cause you to lose
your dignity and temper.

Do not offer advice unasked—the cus-
tomer will let you know it if he needs it.

Do not carry around a glum coun-
tenance.

Do not, above all things, use tobacco
or liquor in any form—either when on
duty or when off duty; a malodorous
breath loses many good customers.

Be alert and attentive when the pro-
spective customer approaches the coun-
ter.

Be considerate of customers’ foibles.
Trade is won by this.

Be neat and clean in your personal
appearance. Teeth clean, linen clean,
hair, clothes and shoes neatly brushed
are the little necessities of the toilet
which make friends.

Be sober, self-respectful,
anxious to please.

Be all that you can be to all men,
compatible with the attributes of man-
liness.

Be prompt to detect likes and dislikes
in the faces of your customers—then you
know what to urge.

truthful,
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Be thoughtful of the small courtesies
of life in both action and speech, no
matter how boorish the customer may
be.

Be, if anything, more careful and at-
tentive to the shabbily-dressed customer
than to the richly-dressed one. Poor
clothes often cover a fat purse.

Be a careful student of human nature,
especially facial characteristics. This
enables you to gauge your customer at
a glance.

Be, first, faithful to your employer’s
interests, and, second, to the interests
of your customers.

Be as courteous to your fellow clerks
as you are to your employer and cus-
tomers.

Be careful to use good language, but
avoid the use of high-sounding phrases
and long words.

Be as pleasant and cordial upon the
departure of a person who has had down
all the goods in your department, with-
out making a selection, as you are to
the customer who has made a good pur-
chase, and that quickly. The non-buyer
may come again and develop into a
good customer, and your unfailing cour-
tesy will cause him to seek you out.

Careful study of these "Don’ts" and
"Dos,” coupled with manliness at all
times, will insure your success while a
clerk, and pave the way for a rapid rise
to the position of your own employer.

Nemo.

Too Much of an Automaton.

A story is told of a clerk who was
forever "kicking” for a raise of a dol-
lar a week in his salary. "Like pulling
a tooth out of a chicken," he would re-
mark to his fellows every Friday night
after opening his envelope gnd finding
in it the same old amount as of yore.
The "boss" had his reason for not "do-
ing the handsome" by him, however,
and it transpired what that reason was
when the clerk finally made a personal
appeal to him, feeling his worth would
never be recognized otherwise. "I was
standing behind the stove this morn-
ing," said the "boss,"” "when a man
came in and asked you for »pair of
shoes, like ‘that pair’ displayed in the
window. You said to him, ‘What size,
sir?” He replied, ‘Nine,” and a nine
you reached up and got for him. It
suited him to a T. He told you to wrap
it up and you started to do it when you
were asked by the manager, who saw
the shoe was not of the latest, whether
the customei had tried it on or not.
‘No,” you replied, and then the thought
came to my mind: ‘Would a first-rate
clerk in this case make a sale without
attempting to fit his customer first or
to offer some suggestion about the style
not being the latest?” | concluded he
would not when | saw that the manager,
unlike himself,understood the advantage
which a thoroughly-pleased customer
gives to a store and sought to remedy
your rather quick-sale methods by sug-
gesting we bad a shoe in stock in the
same style that would fit better and con-
sequently look better. Although the
man objected to trying on any other
shoes, the manager’s gentle persuasion
gradually brought him around to it, with
the result that he got a perfect fit in
less than five minutes. No, | can’traise
your salary until you become less of an
automaton."”

From Wool to Fur Hats.

The large hat factory of John Hen-
del's Sons, at Reading, Pa., is being
equipped to manufacture fur instead of
wool hats. The overproduction of wool
hats causes the change.

Proposed Class Legislation in the
Interest of Clerks.
From the Commercial America.
The clerks employed in the drug

stores of the City of New York are mak-
ing an effort through the Legislature to
make the adoption of shorter hours of
labor compulsory.

Drug clerks doubtless have a griev-
ance ; their hours of labor are long ; the
business is confining ; their duties are
exacting, and a high degree ot skill is
essential: but the question arises
whether relief should be invoked through
legislative enactment. It would seem
that an effort should first be made to
secure the assent of employers to the
adoption of fewer hours of labor. Many
employers would doubtless recognize the
justice of such an appeal. One objec-
tion to the proposed measure is that it
is to apply only to drug clerks in New
York City. If it is desirable that drug
clerks in this city shall have shorter
hours of labor, there would appear to be
no good reason why the proposed law
should not be made to apply to all cities
in the State. Another objection to the

proposed measure is that it is an at-
tempt to regulate by law the private
business of druggists. Furthermore,

such a law would compel proprietors of
small drug stores either to abandon
business or work longer hours them-
selves.

The drug trade section of the Board
of Trade and Transportation has passed
resolutions disapproving of the bill;
the German Apothecaries’ Society of
New York City has passed similar reso-
lutions, and has a committee actively
engaged in opposition to the measure;
the Kings County Pharmaceutical So-
ciety has passed similar resolutions and
has sent, or is sending, copies thereof
to every Assemblyman and State Sena-
tor, and finally a petition is being cir-
culated among New York druggists who
op&ose it. .

any among the conservative ele-
ment in the retail drug trade believe
that, while reform in the matter of shorter
hours is a desideratum, it should not
be attempted through the passage of
special bills of this nature, which are
calculated to work injury to many in
interest.

The depth to which the sun’s rays
penetrate water has been recently deter-
mined by the aid of photography. It
has been found that at a depth of 533
feet the darkness was to all intents and
purposes the same as that on a clear
but moonless night. Sensitive plates
exposed at this depth for a considerable
length of time gave no evidence of light
action.

Dr. Berend announced at a recent
medical meeting in Berlin that the fall-
ing out of the hair, observed so often
after employment of the X rays, is only
temporary, and that therefore the rays
are of no value for the removal of ab-
normal growths of hair.

The revenue of the Russian govern-
ment last year was $730,000,000.

A Little Boy’s Lament.
I'm going back down to grandpa’s;
I won’t come back no more
To hear the remarks about my feet
A muddyin® up the floor.
They's too much said about my clothes,
The scoldin's never done—
I'm goin' back down to grandpa’s,
Where a boy kin hev some tun.

I dug up half his garden
A-gittin' worms fer bait;
He said he used to like it
When | laid abed so late;
He said that pie was good fer boys,
And candy made ‘em grow.
Ef | can't go to grandpa's
I'll turn pirate first you know.

He let me take his shotgun,
An’ loaded it for me;

The cats they hid out in the barn,
The hens flew up a tree.

I had a circus in the yard
With twenty other boys—

I'm going back down to grandpa’s,
Whnere they ain't afraidof noise.

He didn’'t make me comb my hair
But once or twice a week;

He wasn't watchin' out fer words
I didn't orter speak;

He told me stories 'bout the war
And Injuns shot out West.

Oh, I'm goin' down to grandpa's,
For he knows wot boys like best.

He even run a race with me,
But had to stop an’ cough;

He rode my bicycle and laughed
Bec'us he tumbled off;

He knew the early appletrees
Around within a mile.

Oh, grandpa was a dandy,
An’ was “in it" all the while.

I bet you grandpa's lonesome,
| don't care what you say;
I seen him kinder cryin*
When you took me away.
When you talk to me of heaven
Where all the good folks go,
I guess I'll go to grandpa'’s,
An' we'll nave good times, | know.
A.T. W okden.

DETROIT FLEXIBLE DOOR DIRTS

STANDARD SIZES
16x 24in. 20x 30in. 24x36 in.
Retail for $1.00 upwards.
Any dimension to order.

Made of Flat Wire. The Latest and Best.

Supplied by Foster, Stevens & Co.
and the mfrs. Write for prices.

THE DETROIT SAFECOMPANY,
67-85 East Fort Street, Detroit, Mich.

GRAND
RAPIDS
PAPER
BOX
CO.



Commercial Trayelers

Michigan Knights of the drip.
President, John a. Hoffman, Kalamazoo; Secre-
tary, J. C. Sabknders, Lansing; Treasurer, Chas.
McNolty, JaCKson.

Michigan Commercial Travelers’ Association.
President, S. H. Hast, Detroit: Secretary and
Freasurer, D. Morris, Detroit.

United Commercial Travelers of Michigan.
Grand Counselor, F. L. Day, Jackson; Grand
Secretary, G. S. Vaimore, Détroit; Grand Treas
Urer, Geo. A. Reynolds, Saginaw.

Michigan Commercial Travelers’ Mntnal Acci-
. dent Association.

President, J. Boyd Pantmnd, Grand R%pids;

E%%ri%tsary and Treasurer, Geo. F. Owen, Grand

Lake Superior Commercial Travelers’ Club.

President, W. C. Brown, Marquette; Secretary
and Treasurer, A F. Wixson, Marquette.

Gripsack Brigade.

You can’t stall the drummer when he
is after business.

Ed. F. Payne, formerly engaged in
the shoe business at Saranac, has en-
gaged to travel for the Rogers Shoe Co.,
of Toledo.

John H. Darrow, formerly on the road
for C. L. Weaver & Co., has engaged
to travel in this State for the W. H. H.
Peck Co., jobbers of rubber goods at
Cleveland.

It is a good policy for every com-
mercial traveler to keep his nerve with
him, but it is not required that he
should turn it into gall and inflict it
upon other people.

It is the duty of a commercial travel-
er to secure for himself, in the way of
salary, all that he is worth to the firm
that he represents, and do his utmost
to make himself worth more.

A confident air, a readiness to reply,
a knowledge of the merits of the sample
line handled, and a belief in its su-
periority to everything else of its kind,
are the means of effecting sales.

It is the Michigan Travelers Mutual
Accident Association—not the Michi-
gan Commercial Travelers Association
—which elected J. Boyd Pantlind Pres-
ident the other day. The slip of the
pen entitles both organizations to the
apologies of the Tradesman.

The traveling men who have been
catering to Finch & Co., the cut-iate
and cut-throat druggists who recently
failed in this city, are the recipients of
good solid chunks of cold shoulder at
the hands of the legitimate retail trade
these days. This is about the only way
the decent druggist has of expressing
his disapproval of the policy of certain
houses which pretend to cry down the
disreputable methods of cutters and
slashers, yet quietly furnish them with
ammunition to assault the regular deal-
ers who are undertaking to conduct their
stores along legitimate lines.

Every man has a hobby and Frank
Hedden’s (Simmons Hardware Co.)
hobby is olive growing. During his re-
cent visit to California, he purchased an
interest in an olive ranch near Los
Angeles and he is now so full of the
subject that he fairly bubbles over with
it on the least provocation. He is
thoroughly familiar with all the various
varieties of olives and conversant with
the different processes of preparing the
fruit for market. He is sanguine that
the ripe olives of California will even-
tually supersede the green olives of
Italy and that, when that time comes,
his investment in California will be
away above par.

W. D. Church (Parke, Davis & Co.)
has turned over a new leaf again. It is
no new thing for him to turn over a
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new leaf; in fact, be has pursued this
policy so systematically for years that
he has come to be known as “ Willie,
the Leaf Turner.” This time he has
sworn off on the deadly cigarette, hav-
ing satisfied himself that the persistent
use of the article was affecting his
heart, injuring his eyesight and destroy-
ing his sense of smell, besides interfer-
ing with his success as a salesman in
many places where cigarettes are not
tolerated by buyers. His reformation
is due to his friend, Hugh Wilson—who
was something of a cigarette nuisance
himself—and the penalty of a lapse in-
to the old degradation is the forfeiture
of two bright crisp $10 bills which are
held by Ben. E. West as stakeholder.

The commercial traveler of to-day is a
representative business man in every
sense of the word and is recognized as
such. His mind is broadened by the
constant contact with men engaged in
the production, jobbing and retailing of
goods. He is an economist of the prac-
tical type, because he has to handle the
problems connected with the production
and consumption of goods in a practical
way. He learns to be tactful in the
course of his business experience, if he
is not naturally so, and knows that a
weak compliance with every view ad-
vanced by the men with whom he is
dealing is neither necessary nor serves
to increase their respect for him. He is
possessed of a dignity which can bend
without breaking and is as intent upon
preserving his self-respect entire as are
I_mfen in any other department of business
ife.

Stephen T. Bowen (John G. Miller &
Co.) now carries a side line in the
shape of a rheumatic remedy, which
he is selling at the rate of a dozen
packages a day. It will be remembered
that Bowen was given up to die at the
Park Place (Traverse City) last summer,
hut remembering that only the good die
young, he insisted on disregarding the
summons from the Angel of Death,
pleading a prior engagement in Chi-
cago. When he left Traverse City his
friends bade him a tearful farewell, be-
lieving they would never see him again
this side of the seething—no, pearly
gates—but when he put in an appear-
ance a few months later, completely
emancipated from the thraldom of Old
Rheum, they insisted on knowing his re-
cipe and subsequently trotted out sev-
enty odd dollars for seventy odd boxes
of the stuff which enabled him to turn
his thoughts from pearly gates to all-
wool clothing.

“ Speaking of cigarettes,”’ remarked
the buyer of one of the largest whole-
sale houses in the city, “ reminds me
of a man who called on me to-day in
the interest of one of the oldest and best
houses in its line in the country. |
needed some goods in that line and was
just debating whether | would send the
order to the house in question or to its
principal competitor. The appearance
of the salesman quickly settled the ques-
tion. His mustache, clothes and breath
reeked with the fumes of the cigarette
and his fingers disclosed the yellow
stains which are a characteristic of the
cigarette fiend. 1 turned him down so
quickly that it must have made his head
swim and immediately mailed the or-
der to the competing house. | am ad-
dicted to tobacco in the shape of cigars
and derive a great deal of enjoyment
from the use of the weed, but | have
no use for a man who is so low in the
scale of humanity as to smoke cigarettes
and delight in discriminating against
him every time | get a chance.”’

Interesting Meeting of Post C.

Detroit, Feb. i—At the last meeting
of Post C, a communication was read
from Jno. B. Kelly, expressing his re-
gret at not being able to attend the
business meeting and suggesting that
some suitable acknowledgment be ten-
dered Post K (Kalamazoo) for the ex-
cellent entertainment given and the
kindness shown Post C and all Knights
of the Grip and their ladies during
their stay in the Celery City.

John McLean moved that Post C ten-
der a vote of thanks to the members of
Post K and to their ladies for their
royal hospitality and for all courtesies
extended by them to us, on the occasion
of the ninth annual convention, and that
a copy of same be sent to the Secretary
ot Post K. Carried.

W. H. Baier, of the Entertainment
Committee, was voted $ for music for
the February meeting.

R. W. Jacklin, chairman of the Com-
mittee on Badges, presented a bill for
$12.60 for badges, which, having been
approved by the Executive Board, was
ordered paid. His report showed that
only a few badges had been used, owing
to the small number attending the con-
vention from our Post, and that the
balance had been turned over to the Sec-
retary as the property of the Post. It
was decided to present the remaining
badges to the ladies present as souvenirs.

Chairman Walsh apﬁointed the best
looking man in the hall to act as a
committee of one to see that every lady
was properly labeled. Of course, the
Major got the job ; and | am of the opin-
ion he liked it, judging by the time he
took to do the work.

It was moved by John McLean that J.
B. Howarth and H. G. Baker be elected
honorary members foi 1898, and that
their names be entered on the Post roll.

Carried. The Secretary was instructed
to notify each gentleman of the action
of the Post.

It was moved that a vote of thanks
from Post C be extended to P. T. Walsh
for the scathing rebuke administered
by him at the annual convention at Kal-
amazoo to John R. Wood, for denying
certain statements made by him (Wood)
at the meetings of Post C held in Oc
tober and November, 1897.

After adjournment, the remainder of
the evening until 12 o’clock was spent
in card playing and dancing. The
musical and literary program was dis-
pensed with, as it was rather late when
we adjourned.

H. Y. Kenyon, Sec’y.

Movements of Lake Superior Tra velers

A. P. Simpson has resigned his posi-
tion with Manhard Jopling Co., Ltd.,
Marquette, and is now with the North-
ern Hardware Co., Duluth.

Alex Stevenson (Buhl, Sons & Co.)
took in the Shriners’ meeting at Mar-
quette and brought the house down with
bis story of Scotch hospitality.

Harry C. Work (Woodward & Stone)
was also there and says, “ Work never
misses a good thing.”

W. R. Smith (Hibbard, Spencer,
Bartlett_ & Co.) could not resist the
temptation of being on hand, even al-
though lately married.

M. E. Rounds (E. C. Atkins & Co.)
always attends—would be on hand if he
were in Europe.

Dude Thatcher, of Escanaba, was
there. Had more fun than any one else
except our German friend, Duval, from
Menominee.

J. R. McKeand (Cudahy Packing
Co. ) would rather attend- a Shrine meet-
ing than sell a hog.

W. F. Mitchell, the coon, was in his
element.

J. C. Foster (M. R. Manhard Co.,
Ltd.) has the reputation of being just
a little bit sporty. He went to Grand
Marais with four chickens and came
home with two. It looks suspicious, to
say the least.

A Tale of Two Travelers.

A good story comes from the East of
a hardware traveler and a cutlery trav-
eler who represent the same house and
always travel together. They never let

Ir

an opportunity pass to boom each other.
Both go into a hardware store together,
and, after the usual greetings, the cut-
lery man excuses himself to go to the
hotel, ostensibly for a forgotten sample.
The hardware traveler pours into the
ear of the hardware dealer stories of the
cutlery man’s wonderful sales—* sweep-
ing everything clean,” “ Never saw a
man who could sell so much cutlery in
all my life,” etc. When the cutlery
man returns, the hardware traveler goes
to the hotel, thus giving the cutlery man
a chance to pump the hardware man
full of the success of his companion—
"Four carloads,” etc. The hardware
man falls into a fit and the effect is lost.
Ouu.

Remember the Wife at Home.
Howell, Jan. 29—The enclosed was
taken from the _Chrlstlan Herald, and it
seemed so applicable that | made only
one change, using words, “ Knight of
Grip,” in place of “ Comrade.” Should
space be vacant, and agreeable, please
print it, crediting same to Herald.
W. F. Griffith.
Knight of Grip, have you a wife?
Write her every day;
Half the joy is out her life
When you are far away.
Write her from the speeding’ car;
Never mind the thump and jar
Which your loving letters mar—
Write her every day.

And, however far you wander,
I am sure 'twould pay,
Could you see her read and ponder
Over what you say.
Have your tablet in your grip,
Fountain pen charged to the tip,
Then don’t let the chances slip—
Write her every day.
The more a traveling salesman can
enter into the thoughts and feelings of
his customer the better will be his

chance of effecting a sale.

Smoke the Famous

FimHm Gmo

Pure, clean and mild. Made
entirely of Selected Long
Leaf, 5 cents a foot, 15
cents a yard. Made by

Standard Cigar Co., Cleveland, 0.

Aaron B. Gates,
Michigan State Agent.

For Two Dollars

N
T

A day, it’s the finest
hotel in the State;
newly furnished, high-
class table and ex-
cellent service, at

The Griswold

POSTAL & MOREY, Props. DETROIT, MICH.

Hoskins & Company
COMMISSION BROKERS.

GRAIN, PROVISIONS and STOCK
1 6 Griswold Street, Detroit, Mich.
Hodges Building.

Private wires: New York, Chicago and St. Louis.

HOTEL WHITCOMB
ST. JOSEPH, MICH.
A. VINCENT, Prop.

THE WHITNEY HOUSE

Rates $1.00 to $1.25 per day. Complete Sanitary
Improvements. Electric L|?hts. Good Livery
in connection. State Line Telephone.

Chas. E. Whitney, Prop., Plainwell, Mich.
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Drugs-=Chemicals

MICHIGAN STATE BOARD OF PHARMACY.

P. W.R. perry. Detroit -
A.C.schumacher. ANN Arbor
Gbo. Gundrum, lonia - ec. Si, 1900
L. K Reynolds, St. Joseph - - Dec. 31,1901
Henry Heim, {Saginaw - - - Dec. 31,1902

President, P. W. R. Perry, Detroit

Secretary, Geo. Gumdrum, lonia.

Treasurér, A. C. Schumacher, Ann Arbor.

Examination Sessions.

Grand Rapids—March 1and 2.
Star Island—June 27and 28.
Marquette—About Sept. 1
Lansing—Nov. land 2

All meetings will begin_at 9 o'clock a. m. ex-
cept the Star Island meeting, which begins at 8
o'clock p. m.

MICHIGAN STATE PHARMACEUTICAL
ASSOCIATION.

Term expires
Dec. 31,
- Dec. gl, 189

President—A. H. Webber, Cadillac.
Secretary—Chas. Mass, DEroit. .
Treasurér—yonn D. Muir. Grand Rapids.

The Horrors of the Morphine and

Cocaine Habits.

In defending his crusade against
morphine---- and cocaine----- containing
proprietaries, before the Ohio publish-
ers, Commissioner Blackburn instanced
the horrors that result from the habits
produced by these insidious substances.

We quote him in part:

"It is scarcely ten years ago that |
learned that there was such a thing as a
morphine or cocaine habit. | went
home one evening and found a telegram
announcing that a near relative was dan-
gerously sick at a sanitarium in Cincin-
nati, and asking us to care for him. |
took the first train to Cincinnati, found
him, and discovered that the sanitarium
was an institution devoted to the cure of
the morphine habit. 1 did not know
until my arrival the nature of his
trouble. He lived several days, and at
periods was lucid and conscious. He
told me that he was not afraid to die ;
that hell itself had no terrors for him ;
that he had lived the most damnable
existence for the last fifteen years that it
was possible for the imagination to in-
vent; of all the torment, agonv and
suffering, more than he had ever dreamt
of, he had endured since acquiring the
morphine habit. His death came with
a terrible shock to the members of his
family, as none of them ever suspected
that he was a victim of that drug.

"1 went to Indianapolis to close up
his estate and learned from the man
whom he had left in charge of his busi-
ness that there were dozens of morphine
victims in that community. | came in
contact with a number of them while
there, and they are the most gaunt,
miserable, distressed mortals that creep
the earth.

"Another case, a gentleman | knew
shortly before | engaged ic the drug
business. He was using, when | first
knew him, about five grains of cocaine
a day; but he had been an habitue for
some time, and although he had a very
large business, he soon began to neglect
it and give himself up to the pernicious
enjoyment of this accursed drug. He
tried to quit several times, and his
struggles were pitiful to observe. He
tried other stimulants—whisky and
cocaine—with the result of acquiring
both the cocaine and morphine habit.
At this time he was in the height of his
popularity, and married one of the
brightest young women of the county,
and their prospects to the outside world
seemed biilliant. About two years after-
ward a child was bom to them, and it
was the most pitiful looking object that
| ever saw. Itonly lived a few months.
The father kept getting worse, and he,
too, died, but not until he had taught
bis wife how to use morphine, and had
ordered it for her relief in some ordi-
nary complaint. After his death she
returned to her parents in a neighboring
town. She wrote me repeatedly for
morphine, claiming it was to be used
for “ la grippe.” 1 sent her one or two
small quantities, but refused to supply
her further, as my suspicions were
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legitimate purpose. The last time | ever
saw her she stood in my store wringing
her hands and begging me for the love
of God to supply her with enough
morphine to save her life. 1 gave her
a small quantity and foibade her ever
to enter my store again.

"That | am not the only one that has
observed the terrible effect of these
drugs can be abundantly proven by a
trifling investigation. Since publicity
has been given to the prosecutions be-
gun by the department of which I am at
the head, numerous persons have come
to me and to the drug inspector, Mr.
Herbst, and related incidents of the
most harrowing character. Numerous
cases can be cited right here in Colum-
bus where the habit was acquired
through the use of so-called patent med-
icines. In my talks with druggists in
all parts of the State | learn that nearly
every drug store has more or less of
these helpless, hopeless victims.

"Several months ago one of my chem-
ists mentioned the name of a well-
known catarrh cure, and stated that ina
certain Massachusetts town it began to
be generally used among the employes
of a large cotton mill. he label stated
that it contained cocaine. In a short
time the persons using this preparation
learned that it was the cocaine that
gave the temporary relief sought for,
and they began buying it directly from
the drug stores. In a few months nearly
the entire working population of the
town was completely demoralized from
its use."”

He Used His Judgment.

About twenty miles inland IstopBed
at a general store to rest and get a bite
to eat. Besides keeping hardware,
woodenware, dry goods, groceries, sad-
dlery, notions, hoots and shoes, smoked
and salt meats, there was a stock of drugs
in the rear. | got some crackers and
cheese, and while eating, there came in
a colored man. He complained of pains
in the chest and wanted a remedy. The
merchant scratched his nose reflective-
ly, looked along the shelf and finally
took down a bottle, poured a two-ounce
vial full and corked it up, and handed
it over with the remark :

"Take five drops of that in water
every four hours. Fifty cents.”

The negro paid and went away, and
in a few minutes a woman came in for
something for dyspepsia. He took down
a chance bottle, poured some of the

contents into_a vial, and charged her
sixty cents. Then | enquiied if he was
a doctor.

"Well, sorter,” he replied.

"And you know drugs?"”

"Yes, tolerably fair.”

"You put up queer remedies for those
two complaints.”

"Did 1? Do you know drugs?”

"1 have served five years as prescrip-
tion clerk."”

"Just the man I’'ve been aching to
see for a month! | took this stock on
a debt. The fellow agreed to write on
each bottle what the contents were good
for, but he missed over half of 'em.
I’ve been dealing out sorter on my own
{'udgment, and I've had mighty good
uck so far.’’

"Haven’t you killed any one?”

" 'Bout a dozen, | reckon, but ail but
one have been niggers, and the one
white man was no ‘count anyhow. Now
you just put in the afternoon marking
up them bottles, and I'll keep ye over
night and hand ye two big dollars in
the morning. "’

Incompatibilities of Cold Cream.

Professor Merck called attention re-
cently to the fact that a number of sub-
stances, particularly those of a phenol
character, are incompatible with cold
cream. Pyrogallol and resorcin aie in-
stances. Decomposed resorcin produces
an irritating skin affection.

Labels on Tin.

Labels may be made to adhere per-
fectly to tin if, savs Popular Science
News, the entire surface of the latter be
wiped with a mere suspicion of hydro-
chloric acid. All tin isdressed with oil;

aroused that she was not using it for a Ithis the acid effectually removes.

Care in Dispensing Poisons.

Scarcely a week passes but there is
the record of a fatal poisoning case by
carbolic acid, given in mistake for some
other liquid, declares the Canadian
Pharmaceutical Journal. In two out of
three cases coming under our notice
the acid was supplied in bottles never
intended for such purposes. One was a
whisky flask, and the other a ginger-
beer bottle. Every reputable druggist
should refuse to put a deadly poison in
such a container. We hold that bis
responsibility in such cases does not
end when he simply attaches a "car-
bolic acid" poison label to such a pack-
age.

Quite recently a case came under the
notice of the writer where the label
afforded but poor protection against ac-
cident. The bottle bore the "carbolic
acid” poison label of one of our lead-
ing druggists; it was only partially at-
tached to another underneath—"Ess.
Lemon.” A slight pull removed the
carbolic label. Now, look at the op-
portunity for a poisoning case—a bottle
of carbolic acid with an essence of
lemon label. This was a case of gross
carelessness on the part of the one "who
pasted a new label over an old one, and
had an accident occurred that party
would have been guilty of criminal neg-
ligence.

We hold it incumbent on the druggist
to use every reasonable precaution to
avoid the possibility of accident. A
special poison bottle may be too expen-
sive in cases of small sales, such as is
usual with carbolic acid, but an inex-
pensive poison guard has been recently
placed on the market by a Toronto
druggist, which seems to be well adapted
for the purpose of a preventive.

The Drug Market.

Opium—The reports of damage to the
growing crop have been confirmed, and
as the large stocks are being reduced in
this country, prices are hardening. We
advance our quotations ioc per pound.

Morphine—This article is firm and
another advance is probable.

Codeine— Is steady.

Quinine—Firm at the decline, at un-
changed prices.

Borax—Has advanced and higher
prices are probable. As American re-
finers have a protection of 5c per pound,
they can advance to ioc and still keep
out the foreign.

Cloves—Have advanced.

Golden Seal—This article is firm.

lodine and preparations of iodine are
unsettled, as there is trouble in the com-
binations from new competition.

Decolorizing Reddened Carbolic Acid.

One of our exchanges gives a process
for accomplishing this which is said to
be both cheap and effective: Prepare
a saturated solution of stannous chloride.
As a very small quantity is needed, a
drachm of it will go a great ways.
Liquefy the carbolic acid with about
five per cent, of water; add to each
pound of acid about eight drops of the
tin chloride solution, and allow it to
stand in a warm place. If heated in a
water-bath, the process will be greatly
hastened. Should the carbolic acid not
become decolorized after thirty minutes’
standing, add another drop or two of
the tin salt solution. Too much salt

turns the carbolic acid green, and if
this happens all one has to do is to add
more carbolic acid.

Rendering Epsom Salts Pleasant.

The stomach will not reject Epsom
salts, writes Parcell in Prescription, if
it is prepared in this way: "Puta
tablespoonful in a teacup and add two
or three tablespoonfuls of boiling
water; stir well, decant, and reject the
residuum. Add a little lemon-juice,
let the mixture cool, and give to the
patient. If in the country, beyond the
reach of lemons, vinegar will make a
fourth-rate substitute."”

To Restore Weakened Alcohol.

Alcohol that has been used as a dry-
ing agent in absorbing moisture (as In
the drying of photographic negatives),
and has consequently become weakened,
can be ridden of its superfluous water
by a vigorous shaking with well-dried
potassium carbonate, which takes the
water unto itself and forms a solution.
An hour after shaking the alcohol may
easily be decanted from the heavier so-
lution of the salt.

A Natural Query.

"lam getting up a little article about
men of wealth,” explained the reporter,
as he entered the great merchant’s
office, "as a sort of lesson for the young
men of to-day. Would you mind telling
Irr_1fe row you got your first real start in
ife?”

"Not at all, not at all," replied the
old man pleasantly. "Do you want the
truth, or the regulation biographical ro-
mance that is ordinarily used? It's im-
material to me.”

"There miles from nowhere, in a lit-
tle backwoods village over in North
Carolina, the other day, | found the one
town in the world where everybody
works and no loafing is permitted,”
says a writer in the Louisville Post.
"In this hamlet there’s no idleness that
is not voluntary or vicious, and this
privilege is not allowed, even to the
Wandering Willie out of a job. On a
sign at the postoffice in Beechland is
this injunction, from which there is no
appeal: ‘No loafing allowed in this
town. We work, and so must everybody
else who expects to reside here for any
length of time. Idleness breeds crime,
and as we never had a robbery or a
murder here, we have determined to
strike at the root of all evil. Tramps
will be given one hour in which to de-
part, and honest men out of employ-
ment will be given work if tby desire
it. If not, they must git, and git as
quick as their lazy legs will carry them
away from our village. This means
you.”

(lle’'ssee Rild irfiga

13 GUARANTEED TO CURE
All druggists $1.

W. H. SMITH & CO., Props.,
Buffalo. N. Y.

The Cheapest Enameled Playing Card

ON THE MARKET 18 THE

NO.

20 ROVERS

Has a handsome assortment of set designs printed in different colors—Red,
Blue, Green and Brown; highly finished, enameled, and is the best card in the

market for the money.

gross.
wants in every wav.

Each pack in a handsome enameled tuck box.
in one dozen assorted designs and colors.
We make a full line from cheapest to highest grades, and can meet your
If you are handling playing cards for profit get our sam-
ples and prices before placing your order.

Put up

A good seller. List price $ao per

Tney may help you.

THE AMERICAN PLAYING CARD CO..

KALAMAZOO, MICH.
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iDL S s &
.. 10n® 410
150® 2 @0
. 90®
1208 140
160® 2 20
150® | 60
Morrhute, gal 100® 110
reia....... 400® 4
6 g{l}/ve 3
g ic 10®
Y
it w9
6500 65
czg geosa ounc 90 850
0 go® 100
00 2 50® 7 00
S 5R® %
Smaprs €ess., ounce. @
15 ﬂ]s» l% 1 %
B Iy 83
fo a is 20

5!33'580"' & 'SIGB&S’SS 3853
Ow

MICHIGAN
WHOLESALE PRICE CURRENT.

Potassrum

26

iy

Bitart, pure
Potassa, Bltart pcom 2'.
Potass Njtras, opt
potass Nitras.. .
Prussiate 200
Sulphate po 150

Redix

Aconltvm .
fiant o 20
Anchusa [0®

Arum po ”
Calamus 20@
Gentlana is 12®

Iychrrhiza.. 5
H rastls a&ien
rastis an po..
Hellebore Alba po
nla PO..

Ip 2 50@ 2
! on—-p035@38 __,g
»
20 _
Rhel, cut «weseeeeees G
e 2 oy
gelja.

Syl
Valeriana. Eng po.30

Valerlana German 15
Zingiber
Zlnglberj 250

Corial

Cheno odlum

Dlpter?x Odorate 2

Pcenlc ululr(n . 3!

L

Cobefla . Ep4

Pharlarls Canarian. 4B g»
-8

Splrrtné
Prumenti, W D Co

Prument,
Prumenti

Sponges
Floridasheeps’ wool

carria e
Nassau
carriag e
Velvei extra sheeps
carriai
P/ellows

3

Hard i s'l'at'é"ijée"

II Reef, for
sate use

5

88‘8 8BB8E &

<

OBRRS3
0000

eagaaaaaeemass&
)> >

Scill» Co....
Tolutan.,
Prupug virg...

Tin
Aconltum Na e}
ﬁfonrtum Napel

Iures
li

Assafeetida.. .
At ?pfg? Belladonna.
Anrantl Cortex......
Benzoin....... .

Benzoin Co..

r'8 i
errt.
%en

Guiacaammon
Hyoscyamus
1o

Ogu camphorated'
pli, deodorlzed
uassra .

[

Sanguinarija .
Serpentaria..
Stromonium.
Tolutan.....

Valerian..
Iera um Veride..!

ASther, Spts Rllt %619 S30®
Ether, Sp A®

Alumen................
Alumen gro’d .po.7 3

RSeSE 8 8% BESSBEBETASAHNSILS 5| GRERILIITAII

Calcmm Chlor., 5.
Cantharides, Rus.po
Capsicl Pructus, af.
Capsicl Pructus, po.

8ap}§|cr FrrlrctusB po

5 Gl o8

iiga@@@@@@ f‘ﬁi@@o%a%@@

w

Carin 0. 3(%
Cera Anl%a S AF !
a Plav 0
‘¥
‘.
60® 63
Ch’orolfcln_‘rmdccr ibbs 1
EhomaryacTst... 1308 1
CmchonrdlnePAW 5® H
Cinchonidine, Germ _2® 30
380®4%
reos i
rete @ 3%
Crete, recrp_ ]_?
Crete, Rubra™ @ 28
1
S 24
‘%
8»

‘%@

Gelatin, French....:
Glassw%e fILnt box

~ B
Fo558
SRS S S SARRBIBB o5 R30S o

Fydraza Ghjor b
-|ydraag Ox Rub’m,
Hydraag Ammoniati
-|yd raagUnguentum
Hydrargyrum.

w
NS o—

60®
20
D225
400 45
65® 75
aQ 5
guor ot rsmrt 1 1%
v S % o
Manuia, S. F ........... 50% 60
Ment bot 027

TRADESMAN

Morphia,S.P.AW... 2 15® 2 40
Morphla SNY.QA

e 215240

65% =]

> 8

is

@1m

200

Picis L|q qpln 1%)

Erl H rar g 20

Wi o 5

P| X Bu 7

| Plumbi cet ........ 100 12

Puivis IpecacetO i 1100120

Pyrethrum boxes

P. D. Co., doz @15

Pyrethrum pv w® I

ua55|® 10

uin §

14

20

0. G...
Siedlitz Mixture 20 @

N
juny
Q

19
Sinapis @is | inseed, pure raw.. 42 45
Smé}gM oo @ O [inseed: Bofled.. 4 4
\yoe&“f‘i‘fﬁg}’mf @ % geat%fo_lgt Wlntterstr % 47150
gggggg%ghpe\/os . g% pirits Turpentine
Soda Boras, p 9 1 Paints BBL. LB
go a et Potass . 2
oda, Carb.... it$ g
Soda, Bi-Carb ®
Soda, Ash...... 34® 4
Soda Sulphas a Eﬂ
ts. Colo ne @ 2
Sﬁts Ethe 50® 55
gBts M}g I!Qect th 328
Spts. Vini Rect-Hbbl| 2 45
Spts Vini Rect. IOgaI 243
Spts. Vini Beet. 5gal 250
Less 5c gal. cas da¥s
Strychnia,Crystal... | 142 e
, 100
% 2({/00 Wr]rltrng, Paris En @ L0
D Ufiversal ispared. 1 8 1 19
00
7 g6 Og Varnishes]]

No. IJTurpCoach
Extr Ta

PAINT
BRUSHES

We shall display Sample Lines
of a complete assortment of Brushes

January 1,

1898, consisting of

Whitewash Heads,
Kalsomine, Wall,
Oval and Round

Paint and Varnish.

Flat, Square and
Chiseled Varnish,
Sash Tools,
Painters’ Dusters,

and invite
ders.

Artists’ Materials.
your inspection and or-

Quality and Prices are right.

HAZELTINE
& PERKINS
DRUG CO.

Grand Rapids, Mich. ®
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GROCERY PRI

MICHIGAN TRADESMAN

CECURRENT

The prices quoted in this list are for the trade only, in such quantities as are usually purchased by retail

dealers.
possible to give quotations suitable for all conditions of
erage prices for average conditions of purchase.
those who have poor credit.

They are prepared just before going to press and are an accurate index of the local market.

It is im-
purchase, and those below are given as representing av-

Cash buyers or those of strong credit usually buy closer than
Subscribers are earnestly requested to point out any errors or omissions, as it is

our aim to make this feature of the greatest possible use to dealers.

AXLB GREA%E. CLOTHES LINES

gross - Cotton, 40ft, per doz 100
Aurora.... 6@ Cotton, 50 ft, per do* 120
Castor OJl.. 70 Cotton, 80ft. per doz 140
Diamon 400 Cotton, /0ft, per doz 160
Frazer’s . 900 18 Universal Grade
1ZL Golden, 900 J 8  S0books, any denom.... 150
nica, tin boxes. 900 . %  100books, any denom 250
Paragon............ 6 COCOA SHELLS. L(%B%%kk% ggy ggﬂgm %%
BAKING POWDER 201b bags A Su erlngrade
Absolute. Less guantlty 3 50booksp any denom__ 150
A Sans goz - & Poun c‘?aalg;a? TARTAR. ! 1bhooks, any denom 2%
| 500 books, any denom™". 11 50
150 s5and 101b. wooden boxes..30-35 10(Db00ks anF}/ deréomk 200
COFFEE. on Pass Boo;
45 Can he madeto re ntan
75 Green. denom?natlon rom%l%c?own y
'3 8
El Purity. 300
MIb cans per doz.. . B opy CH
34 |b cans per doz . 120 .10 00
1 Ibcans per doz 17 50
Ib cans 4doz case 35 Santos. 500, an Corr?glée%gﬁms 00
3 1b cans 4 doz case........ 55 1000, an¥ one denom’n 0
Ib cans 2doz case...... any one denom™n. 80
Steel punch......ccovvennne. I8
. Mexican and Guatemala. . SDRLEDdFRLAIpr?e_DO"ESTIC
_ air .. 16jSundried.......cc
IB ESHS 438% 8%23 . % Good . .17J Evaporated 501b boxes. © 84
1 Ibcans, 2doz case .. 1 60 Fancy 18 California Fruits,
b Jerse)aCream 200 pri 0 éarclﬁgztesrrl T4@8M
cans, perdoz
902 cans, F|;erdoz Mﬁ'ﬂ;ﬁ 21 Nectarines.. © ™
60z. cans, per do & geaches g % %
Our Lead P_et% d Che N
MIb cans. 45 Inte .. 20 Pitte errie .
241b can 2 Pri .£2 Prnnnelles..
+7Ib cans. 15 24 Raspberries.
Peerless. Mocha. Callfotr)nla Pranas ©
11b.Cans .....ccoovvveeiieninas % ] oxes: © 2
BATH BRICK. Arabian % é34
can
Amfica Q54
BLUING. ifth Avenue,.... ...
JewellA gblan Mocha— % % &
Wells’ Mocha and Java..... 2 s
WeIIs Perfectlon Java.... 24
Ran ) Raisins.
Breakfast London Layers 3 Crown.
Vallev Oltv Maracalbo . b%rr\]cég?algayersAlCrown
|deat Blend...... %‘21 Loose Muscaie|s 2 Crown
Loose Muscatels 3 Crown

Leader Ble’r;d

ac
Selow are_glven ey, vork Lo0se MUSEECE oun
i
|d°é pastebgardeoxes 1% fhich the®Whotesale  dealer Currants.
0z. W0Oden DOXES..... adds the local frelght from Patras bbls..
BROOTtS. New York to your  ship g VostlzzasSO
«So. 1 Carpet.... .. 19 point, glvmg you credit on th Cleaned
So. 2 Carpet " 175 Invoice fof “the amount of Cleaned, packages
No.3 Carpet 15 frelg(ht buyer, Raxs from the Peel
No. 4 Carpet. - 115 market in which he purchases citron American 10Ib bx ©13
Parlor Gem. © 200 tohisshipping point, including “emon’American 101b bx
Common Wh 70 Wel%ht of Pachgge, a|Sh jia Orange American 101b bx
Eancy Whisk In 60 1h.” cases the list Raisins
réfwuse.. o2 s 10c per 100 Ibs. above the :
CANDLES price In full cases

Arbuckle

0o~

xtract.
Vallley Clty 549ross
elix’H .
Humme] sf0|l 51gross...

CANNED OOODS.
rtanltowoc Peas.

Lakeside Marrowfat.
Lakeside E

Hummel’s tin 54 gross...

Lakeside, i GTERG CLOTHES PINS. arina.
Lakeside, Gem. Ex. Sifted: 5 gross boxes 24]| gacka?gs
Extra Sifted Early June__ COUGH DRopg_

. %
.15
120
145
17 Gri
CATSUP.
Columbiz, . pints.........300 05 cent packages. ... 100 WalhDeReo %Sgs::::::::.%%
Colombia, #pints .1iS CONDENSEDMILK. Hominy.
CHEESE 4 dozin case.Barrels_................. 250
§ 1114 8% Borden Eagle 6785F|ake 501b. E’grums. .10
ns
1154 Dais 2/MDried Lima..,... .
124 Cha .4 50 "Medium Hand d’ d— ][
em. @ 124 4 Maccaroni an Vermlcell
Gold ‘Medal. 1154 33 Domestic, 101b. box.......,
II-Ierkllmer. g %54 83 ImportedPZS IIbBboIX ....... 2 m
eal. arle
Jersey 12 COUPON BOOKS. Common Y 175
Lenawee.. i} S . 200
Riverside.. ﬁ . 2%
EBQP% @ g n Green, bn.. 80
Bémk“' g 718 Split, perlbII e 2
m... . .
Leiaden . © 1 Rolled Avena, bb} .38
Limburger.. . © 1 J6&)
Plnea ple. .43 % %5 C . 00
Sap " Tradesman Grade. :
Bulk 5 50 books, any denom__ 150 P{}gﬁé? bcrgg‘e"ss 34bbl. 20
Bel B Bopoais anydenom— 25 Furon, cases ®
1000 books, an¥ denom__20 @O German ________ kTt
Walter Baker & Co.’s. Economic Grade. East India.,. 3
German Sweet ...23  50books, any denom 150 e
remium......... 8  100books, any denom— 250 Cracked, balk.. 3%
Breakfast Coc 45 500books any denom 1150 2421ib packages 2 30j.
1.000books, any denom__20 00

- SAL SODA.
Fish. HBRES. 5
B graneed sl
Georges cured............ © 5 INDIOO. bbls..........
Georges genuine.. © 534 Madras, 5 Ib _boxes.......... 5 LumB 1451Ibkegs
Georges selected.. © 6 S5 3andslb boxes"
Strips or bricks......... ©9 JELLY. SEEDS
Halibut. JS‘E a|s
& Db paiis g9
ng. Barrels 30Carawa: 8
Holland whlte 'hoo s, bbl. 10 25 ay.
jollang WHI}S fl]]OOB 311<bb| 5 % Half barrels... nggtl*damon Malabar 60]1
o whe oo ot 9 1yB. __ Celery .. ..
Holland white hoog meﬁs n%ol 88{1‘ gﬂggg 2 go« - %22% ',dﬁ;?p §u55|an %
agﬂ‘rA{c‘fq_oo%'é """ .35 LICORICS. Mustard, white.. 2
Round 40 Ibs.. . 160 p 0 p 24
Scaled 14 .5 20
Viess 100 nackerel. £ B . h
less .
Mess 40|E . - 6% MINCE MEAT SNUFF.
ess 10 Ibs.. 1& - '
ess g |b 143 lIdeal, 3doz. in case 22SSt:otch In bladders 87
0.11001b 1450 HATCHES. Maccab: ?:}/ 3
0.1 40lb 610 Dpiamond Match Co.’s brands, French Rappee, In ja “
Jh e
0. .
0.2 100 bs.: 95 110 SOAP.
A i H JA%O
o5 8lbs. ' rOLASSBS. J X N
Sai New Orleans.
Russian kegs... % ) Smg e box 27
55 Fair. 14 bo! xlots delivere 270
25 Ea%oc?/ %g lobox lots, delivered.........2 65
10 Open'Ketitle:. ;
Wit barrels 5¢ sxitra, m $ KK &QO'SEAN®
Fam MUSTARD. American Family, wrpd....3 33
2 75 Horse Radish, 1doz... LB 3
140 Horse Radish, 2doz __.350Amer|can Family, unwrp d% 375
43 Bayle’s Celery, 1doz... 175 Cabln 5%
# PIP von i 25
lay, NO. 216.......cccerueririrninnns 170Dusky Diamond, 50 6 0z__ 2 10
FLAVORING EXTRACTS. &ay, OD Wi 667OBusky Dlamond %%802 2%
Coll,' NO. B e & Bme dia, 100& 300
POTASH Kirko fine: -3 2
Babbitt’s ,
Penna Sait Co%s" " goo Schulte Soap Co.’s Brand.
PICKLES.
nedlum.
arrels, count
Ealf b%lsl,'%count
Smell.
Barrels, 2400 count......... 635 blOO cakes, 751bs.
Half bbls” 1200count........ ax
RICB.
Domestic.

Carolina head 634 )
Carolina No. 1 5 Allen B. Wrisley’s Brands.
Garelina No. 2. &' ad country, 801-1b. bars .2 5
Good Cheer, 601 Ib bars__ 3 n
Uno bars.......0.
5°r{$ DoII 100 10-0z. bars
ouder é Scourmg
Oval, bottle W|th ‘corkscrew. &
Sapolio, kitchen, 3doz......2 40
Best "in the’ world™for" thé SALERATUS. 2abollo: hand, 3dozori &
Regular Chu PﬁckedGOlbs In box. 33 SODA.
Lerr’r?gﬁ Delands 315
dot Dwi hgs.. .30
Taylor’s.... 300
2 o0z.. 1
4o0z....... 150 Dia Sﬁd—g | SPICES.
rysta
Regular T 24 3-1y 150 i
Vanilia, aBle Cgsr%s 1003|%° 3052 7 Whole Sifted.
rel s.2 40
225
250
25
55
..170 %
60 .15 .60
5 1% Nntmegs, No. 2... %
50 4 Ib. CArtOnS " .....3 25 Bepper, Singapore, Black " 1)
115 234 200 Pepper, Singapore, whlte .12
0 5 375 Pepper, shot.......ccooeeiene. 12
14 ..350
GUNPOWDER. 19 ) 3 % Al Pare Ground In Balk.
Rifle—Dupont's: 4 o9 2l , 8 B S anviar %
Ha?f Ke .22 giisma %al on..... 41g
?uarter 'l% 56-Ib dairy In dr|II bags ...... 30 c|8¥S§ Zarﬂz."b%r}a 13
%Ib cans 18 28-Ibdairy Indrill bags...... B Ginger, Africal 15
Ashton. Ginger, Cochin 18
Ke%j ....... 4 25 56-b dalryln Imen sacks... 60 Ginger, Jamalca P&}
g 21% iry i iggins, M, o 18
?b. o 3 s6Ibdairy in liften sacks .. 60 ustard Trles an 8
Solar Rock. NUtmegs, . ..c....... 4@
1800 56-1b sacks.......ccooveurienns pepper Slng bia 12
45 Comm Pepper, Sing., whit 15
Quarter 2 25 Granulated Fine Pepper, Cayenne. 20
Tlb. cans... 45 Medium Fins Sage .16




STARCH.

Klngsford’s Corn.

1-Ib packages.
2011b packages.
Kinggford's Silver QI05|

401-1bp
81b bo

Diamond.

10c packages
5¢c packages
10cand &4
Common Corn.
. packages....
. packages

o4
18
2

gher

gopss

STOVE POLISH.

ross.. 4 X0

No. 4, Sgoz In case,
6,3 ross. 17 20

No. 0z In case,

SUOAR.

Below are given New York
prices on sugars, to which the
wholesale dealer adds the local
freight from Netvv York to your
oin

freight buyer r11)a%/s
fromht r[nahrk thm whic
urchases to |ss ipping point,
Pnclu din %ps 190? the
welghto the barrel

Granulated in bag
Fme Granulated..

Extra Fine Granulated ...,
_xtra Coarse Granulated .

)lamond Confec. A.
f StandardA

r.ooo\nmzcn;hwmpg
&2885@m&&sﬁ%&ﬂ&?a&%%mmggwmmagﬁ Ra'a'sl

E,.:'A:h'.hb'4>bbbpb##phhmmmmmmmmmmiﬂiﬂdm

§656556556566565650
=
o

SYRUPS.
.16
Pare Cano.
. 16
20
25
TABLE SAUCES.
Lea &Perrln s, Iarge ........ 475
Lea & Perrin’s, smal 275
Halford, large.. 375
Halford small..... .25
Salad Dressing, large 455
Salad Dressing, small........ 265
TOBACCOS.
Cigars.
Clark-Jewell-Wells Co.’s brand.
New BricK......cccoonivnnnnne. 3300

H. &P. Drug Co.’s brand
Quintette.....ooviveveriennne

G. J. Johnson Cigar Co. sbrand.

S.C Wi B0
H. Van Tongeren’s Brand.
Star Qroon........ccceeeveeenee. 3H
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VINEOAR. . . o
Ml White Wine.. , Candies.  Grainsand Feedstuffs  Provisions.  Crockery and
Pure Cider .
Washing Powder 9 Stick Candy. - Wheat Wheat © foﬁwm & Company quote as Glassware.
g%grqggrrgHH ......... bbé / a7|Is Winter Wheat Flour. Barreled Pork. AKRON STONEWARE.
Standard Twist..., Local Brands. : Butters. o
Cut Loaf....... gi(a
Jumbo 321b . M
ExtraH. H..... RV
Boston Cream.. I meat IUB l 8
; meat-tubs, 8
Mixed Candv. 1/ 25§al meat-tubs, per 310
Comgetr&ro 86 B 54 30gal. meat-tubs, per gal.. 10
Standard. 7 Flourln bbls., 25c per bbl. ad- Extra shorts. 54 Churna.
Conserve. a 74 ditio Smoked neats 2to 6gal., pergal......... M
@7 Worden Grocer Co.’s Brand. Hams, 121b average 9  Churn Dashers, per doz... £
0 207 okas 8% § . 460 Hams %‘éig average gﬁ Milkpans.
ams avera
" taker, 5. 400 Hams mig average o Mgal a0 e Bk SR% 5
WICKINQ. Spring Wheat Flour. Ham dried bee . M
pring houlder (N.Y. cut) 6 Fine Qlazed Milkpans.
% B Clark-Jewell-Wells Co.’s Brand. Eacon I @E Maal. flat or rd. bot., doz. 65
438 12 %allf i hams.. am 1gal. flat or rd. bot.’each 5M
& Fancy—in Bulk. ngﬁe%ssha%wms" ij Stewpans.
g al. fireproof, ball, doz. &
Lozenges, plain...... g 84 Lards. In Tierces. 1gal. fireproof, bail, doz.l 10
%ﬁzengte)s prmted 0 ﬂu (P:(ortr%
i 0C. e
Fish and Oysters gh% [y,lonfgjm ¥ gt g )
rop q 0lb . 0
Moss Drops g 01lb 0 &M
Fresh Fizh. Sour Drops.. an 201b
Whitefish Per Ip. Imperials............. 9 18’3 70
Trodt § S Fancy—In 5 Ib. Boxes. 31b 25
12 | emon Drops....... 20
4 ggg[)el?lrﬁﬁ? Biops.. 5 Preserve Jars and Covers.
in Mgal., stone cover, doz... 75
18 ﬁh(&ﬁnlaﬁgc B)r%?)s—. ;‘5’ 7 '1gal., stone cover, doz.".1 0O
2  Gum Dr %D ,,,,,,,,,,,, Sealing Wax.
10 Ticorice Drops........ 75 % 51bs. in package, perlb... 2
8 A B. Licorice Drops L 6M
8 Lozenges, plain gAMP BURNERS.
7 Pillsbury's Best Ms... Beef. 0 gun. -8
i e
r i illsbury’s Bes
Col River Sal JzM (“;",3“,3‘*3 r ) Plllsbur)xs Best Ms paper . -
Mackerel . 18 Wofasses Bar Pillsbury’s Best ms paper.. 5 35 ::g . %
i nd Made C 0 Ball-Bamhart-Putman’s Brand. :
- Cga’s::rs in Cans. Dzrggratfgfewrsg 8 Grang Repuplic, M..........5 50 &5(?0 Climax = )
E:IJ.'D.SeIec"t's' """ 27 %trm §|0Ck W :'125 8?3’&3 Egpugllllc Ms. LAMP CHIM’}';%TE&C(?%“&‘)”'
urnt Almonds......
Py, Standards. % Wintergreen Berries Lemon &Wheeler Co.'s Brand. o No-9g : i(%
Anchor 18 olq M ga| 2 3 ) 3
pean nogrds B Caramels. 319 Megal M 2P
14 No. 1wrapped, 2 Ib.
boxes: oS @ Barisian M. 2% Borsiinas % un, sfimp " top
Oysters In Bulk @ Parisian. M. 23 Bﬁef_m|dd|es 1060 wrappe%ran% abe dtﬁri 210
@17 Olney &Judson’s Brand eep Butterine wrapped and laTt])eIed 225
: 125 gg{ggg}g M o Rglls dglfy ' 10 “wrapped and labeled_ 325
,SAtnchorgtandards %% Eruit Cs\r,es?jta '\éls i 1 Sdm . QMNO . Su)éx)é |:r|T,]m “
Clams... 125 ruits. orden Grocer Co.’s ran5 5 13m ’Wrapped and IabFe)Ied P, 265
50 2 10 No grime o>
Shell Goods. Oranges. B3 940 wra%)ed and IaTt])eI ed, .. 275
Oysters, per .1 Mexicans 150176-200 3 00 210
st R ﬁ_ - ml F(? Cal. Seedlings........ 22%2%) Bolted 175 &0 wrapped and Iabeled 375
Fancy Nave S 1_12 2 Granulated.. " 200 . 100 CHIMNEYS—PearI T?P
02 3 00 &0 1 Sun, wrapped
8? g) Feed and Millstuffs. 100 NIab eled
H St. Car Feed screened__ 1450 Potted tongue Ms 60 2 Su
Hides and Pelts. Lemons. No. 1Cornand Oats....—-1350 Potted tongue Ms 100 N? 2|-F|J1e Fanned and
Strictly choice 360s.. 3 35 \L/Jvnb?Ite\r}V%om Meal ﬁ(%) Datbelogge: wrapp 4q
. Strrctly choice 3OOS. 325 'nter Wheat M ddl 50 C k NG 2 Sur'l'"""'S'I"ﬁé'lllmll':"'(lll'ﬁ""
ohgrkins & Hess pay as fol- Fancy 360 . -- 350 X‘é',geegm qeat Midalings. .1> rackers. for Globe Lamns........... 0
ows: Hides. EX Fancy S ® New Corn The N thnal Biscuit Co. La Bastie.
Bananas. Car lots quotes as fol S No. 1Sun plain bulb, per
a1 Medium bunches...125 @1 50 Cess tha i 1665 Seymour waduer. 1%
Large bunches........ 175 @ o Oats. Eg)r'nn?f’u%(())(()( 3b. carton 6M 150
; ; ; Car 10tS. ..o 27 FAMIlY XXX e
Foreign Dried Fruits. Carlots ciivped.: 29 Eamily, K85 3lb carton.. 6M '
pp. bXX 60
Figs. Less than car Iots 2 Salted XXX, 6
Chorce 101b boxes.. 10 Salted XXX 3lbcarton... 6M 0
Exira ¢ thoice, 1471 No: LFimotn carlots ........ 3B Soda xxx Soda. 7 400
Fanc ""i'ti"b'i)' """" 14 No. XTimot }// tonlots” "~ 10 goga ™ - 470
Pelts. Impéria Mrkados *i oda, CIt g
0Xes hyri B 400

85
Des

0o
56
[ENEVEN

TS
SR

GRBEN

@~@@.-

g e

Gray Fox..
Cross Fox .

g

Plow
10 U
HHFS8383883EB3IBRINSSS

7
. 2
artin, Dark % 3
Martln Yellow__ 750 1
tter 5 00® 9
If 7 1

. a
Beaver 2

[eclept

Beaver a

Opossum.. 5®

Deerskin, dry per a

Deerskin, grinxerlb.  10@
Wool.

Washed .14

Unwashed.... 17 g}%

niscellaneous.

Tallow
Grease Butt:
Switches ..
Ginseng..

oy

[}

Pulled, 61b boxes..
Naturals, in bags...

Dates.

IN
5

Wafers, 11bcarton ..

o
\w)
o
N

OIL CANS.
in cans with spout..

@

i4 ep yrette,
§)12 Fresh Meats. II: ng Island” Wafers
% S

Beef. Ovst yXXX 1gal 125
Fardsin 10 1b boxes quare Qyster, XXX......... 1gal galv iron with spout. 165
Carcass .. 6 @7 11b carton. 7
Fards in €0lb cases § Fare quarters.. 5 @6 E%r%sOyster XXX ovvonee, 6 %9’2{ 92{},’ on \,V\\,’:%R Shout. %%
P srans G M’s ...... 54 gal g p
b Chses, hew . 5 E'”d uaréers z SWEET GOODS—Boxes 5gal galv iron with spout, 4 75
53"5 501[3 cases 4 Ol;n 9 ma 3gal galv iron with faucet 4 /5
i g X ggg‘ q,al)[llrrrgon vr\]nth faucet 5 2&)
Nuts Plraltjerl( gggfgg%rélés 5gal galv ifon Naceraa™ T doo
) Fro tgr%%?géners -« 12M 5qa| Raprdugt]epadcyagtsrea 900
Almonds, Tarragona.. %2 ressed Gln er Snags, XXXround. 7 %93'5%3‘“ ”ﬁ’ﬂ.‘e’"erf"’ 11(9558
Almonds, IvVaca......... 11 oins . Ginger Snaps city... 7 59a9 Home ule 12 00
Alm ? (L Cglf Shoulders.. GInSnps, XXX home made 7 5gal Pirate King... 950
soft shelled. 13 LeafLard. GIn. Snps, XXXscaIIoped 7 NTBRNS
Bl new: 2 St Yanil g No. OTubA
Walnuts, Grenobles" 12 Carcass Jumoles, *Hiores M No. 1B T
Walnu}s Cafltlf No, d 0  Spring Lambs.. I 8 @9 '\M/Iola?]ses I?Zakesy . 185 Ng- 1%."[ ub tr;lassfount 3000
alnuts, soft shelle Veal. arshmallow ... . -
...................... @9 Marsh allow Crea s 1§ No. 12 Tubufar, side lamp. 14 0C
Table Nuts, fancy 10 Careass ... 8 @9 Hibe - g No. Bstreet Lamp........... 3/
EglgA%SNth}Isédch0|ce_ é) Pretzel&tte(s Lrttle Ger 7 No. 0T A%EEF?NCEGSIE_ESO% 0SZ
Pecans, Ex. Large. " @10 Oils. suffan " M sach, box d0cents. .
Phcns NmBorg, O I L A L
. m _ €dlll, DOX 10 CCIILS.........
Ohio, new,.............. 60 Barrels. Vanilla Wafers 14~ No. 0 Tubular, bbls 5doz
Cocoanuts, full sacks 1)!\2 K/?C%?j\r,?v%ﬁrg 15m NgaOTub L " 0
ixed Picni ,
Fanc Pean”ts §8 CB:ream Jérnble "gza cases ld%z eac| 125
! oston Gin
FaFQoaS P Plags S ghlsmmirle F('gil 1% No. 0 e'?’%%'g’s wi
................... ineapple Glace No: 1 beraioss
Ch0|ce H. P, Extras enn%/ I():a Kes. m No. 2 per gross

allow Walnuts_
R Balla I8l Bicntc oS —

16 No. 3 per gross....
Mammoth.
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Hardware

How One Hardware Dealer
the Credit Business.

The difficulties attending the credit
business are always uppermost in the
retailer's mind. Like Banquo's ghost,
they hover around us in our sleeping
and waking hours, depriving us of a
large portion of the enjoyment we might
otherwise enjoy in case the credit sys-
tem were eliminated from the retail
business.

My experience is wholly from a small
retailer’s standpoint, and from a small
country town that is surrounded by a
good farming country. It will not prove
true in every locality, neither may it be
practicable in a large business.

To begin with, | do not believe I can
do a cash business, for in 1868 1 gave
the matter as thorough a trial as | was
capable of, and found that at the end of
a few weeks | bad a batch of tickets
that was in danger of being blown away
or lost, so I made up my mind it was
best to keep them bound in a book. |
even went so far as to tell my customers
who had left their pocketbooks at home
that | would lend them $5 until they
came in again, when | was met with the
reply that “ they were not borrowing
money,” and every effort that | made
to show them that it was not because
they were not good, but because | had
adopted the cash system; that I did not
wish to keep any books, etc., met with
just the one response, “ | will go up the
street and see if your competitor is try-

Handles

ing to introduce some new system,
too. ”
As | said before, after a few weeks’

trial, and after seeing how little my
best customers care for any innovation,
| decided to do a credit business, and
trust whom | had a mind to. as long as |
had a mind to, and dun any person ow-
ing me when | saw fit to do so.

I incorporated two or three systems
into my book-keeping, which | have
found very profitable*to me, but which
made some work and which took some
resolution to carry out at all times for
the last twenty-nine years, but which |
still believe pay me well. First, upon
the 1st of each January, May and Sep-
tember, 1 draw off an alphabetical list of
every penny due me, which puts all of
my outstanding accounts before my eye,
and after that list is made, | go through
and write w for write and d for dun and
s for sue opposite every one which has
run over sixty days. | print upon every
statement, “ | do not wish to collect in-
terest, but it will be added to all ac-
counts sixty days old." When the time
comes for making my next list (at the
end of four months), I go over that
previous list, and if 1 find an account
still unpaid, 1 turn to that account and
add four months’ interest, which, even
although the account may not be more
than $3, will be 10 cents (the profit
sometimes upon a keg of nails, and
less lifting). These are small amounts,
but in the aggregate are not to be de-
spised, and another thing in connec-
tion with this plan is, every small ac-
count is brought to notice and receives
attention when it is needed. | remem-
ber many instances of loss which, if the
matter had been looked after when
promised, would not have proven a
loss, but, being small, were overlooked,
and while all may sometimes lose large
amounts, the loss by little ones is not
inconsiderable.

We are apt to pay more attention to
selling goods than to collecting accounts
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—it is more to our mind; but there is
money in looking after collections, not
as a byspell, but in a thorough, method-
ical way.

I live in a dairy section where there
is little of this "after harvest” talk,
which | found by experience generally
meant after New Year's, and repeat, |
have always found that there is seldom
an exception to the rule, that a man can
pay for a thing easier at the time he
agreed to than at a later day, and when
a man wants credit, he is generally
willing to set a pay day, and if he is
not, he can get bis accommodations at
my competitors’.

I believe that a man buys just a little
freer on tick than for cash and is not
as particular about a close price nor
quite as bard to suit, but these advan-
tages are all lost if not thoroughly looked
after. My losses for a series of many
years will not amount to 1 per cent, of
all I charge, and when you take into ac-
count that a fair share of credits given
are only for a very short time (often less
than a week), it does not seem very
large, but credit account does make a
very large amount of work, so does sell-
ing goods, and unless accounts due can
be looked after in some thorough, sys-
tematic way, | would say sell for cash,
if you don’t do one-tenth the business.

I can very readily see that a cash
business is a source of perpetual delight
to the dealer, and would be the choice
of every merchant if there were only
one party to the transaction, but, un-
fortunately, there are two, and you are
only one of them. If every kindred
dealer in a town would agree to a cash
business it might work until some new
dealer came in, but | fear then it would
be short lived, or at least, the new man
would get a foothold, from which it
would be hard to dislodge him.

| have heard the old story that a farm-
er wants pay for his truck just as soon
as unloaded, and generally gets it
which is all true, and 1 confess | have
sometimes felt tried when such a man
will hardly carry even bis bank check
until morning, but logic and philosophy
are lost in the matter, and while they
want and generally get prompt pay,
they often want you to wait, and if they
are responsible, | am willing to do it
but if they ask too much, I will very
readily ask them to pay for the privil-
ege. If they object, their deal and mine,
in the future, will be on the pay-as-you
go basis.

Another thing | think important is,
when a man says he will pay you
at such a time after an urgent request,
to mark that time ahead on a calen-
dar, and when the day rolls around, if
he has forgotten it, let him know that
you have not, and by this system a
large number of these little accounts,
too small to worry about but too big to
lose, will be paid and wiped out of the
way. | keep still another list of names
of all parties whom | have found by ex-
perience do not do as they agree, and
the next time they ask for favors, they
are kindly reminded of the past experi-
ence, or the favor is refused.

I am free to confess that there is one
side of this credit business which we
have never paid much attention to, that
is worthy of some action on our part, if
there is any prospect that we can ac-
complish anything by such action, and
that is, the looseness with which many
jobbers extend credit to those who be-
come our competitors, but who were or
are not entitled to any credit whatever.
In some cases even this has been done
to parties who have made one or more

previous failures and not yet learned the
lesson that it is not all of business to
put goods on the shelves and pass them
out to Dick, Tom and Harry without a
good, reasonable profit. Such competi-
tion is fostered ahd built up by jobbers
because they are so anxious to sell
goods, and they believe that, inasmuch
as the fellow has failed once or twice he
will again, and that they will be smart
enough to gel their pay and let the other
fellow whistle.  Such competition is
hard to work against.

I know of no department of the retail
trade more trying, and at the same time
more profitable to work thoroughly, than
this very one of collections. Everlast-
ingly at it is my motto. C. A. Peck.

It Is Like Rubber.

Business possesses one quality in
common with rubber—that is to say, it
will expand or contract according as it
is influenced by varying conditions.
Retailers, as a rule, will find that hustle
mixed in the proper proportions with
printers’ ink will win trade when every-
thing else fails. Keeping everlastingly
at it has a lot to do with building up a
business.

| The Problem
Can Be Solved

To One | Love.
Written for the Tradiskan.

I do notask remembrance in your hours
Busy and full,

Bearing such gifts to others, rich in powers
For use and rule.

Check not the current of your life, that breaks
Joyous ana strong,

To hearken where some haunting memory speaks
Like a sad song;

But, when the dusk is creeping and the dew
Lies on the nill,

When the first star is trembling through the blue,
Remote and still,

When from the lilies steals a breath so faint
It thrills like pain,

And, hushing into peace day's long complaint,
Nignt falls again,

Oh, then one moment be the present fled;
Think of past days,

And that sweet summer which so strangely led
In one our ways;

When | was yours in every pulse and thought,
And you, too, seemed

To give back something of the gift I brought—
Or so | dreamed;

And know that, as it then was with me, sweet,
So is it still;
That a life's love is waiting at your feet
Whene'er you will.
E. W. Rowell.

Cowardice is the cause of more men’s
failure than inability. They lack the
heart to face adverse circumstances.

Three boys have 90oranges between them
divided as follows: the first boy has 10, the
second 30, and the third 50. They are to
sell them at the same price perorange,
each boy to realize the same amount of
money. In what manner do they dispose of
them to get the desired result?

» After you have solved this problem, mail the solution to us
19 with an order for some of our goods. We will make the
£ prices so low that you cannot afford to get along without them.

Remember we are headquarters for Building Papers, Tarred

ff

Felt, Tarred Paper, Coal Tar, Roofing Pitch, Rosin, Roof Paints

£ and Rnberoid Ready Roofing for use instead of shingles.

J Cor. Louis & Campau Sts.
Grand Rapids, Mich.

H. N. Reynolds & Son.

SYRUP CANS

Round and Square

Sap Pails and Sap Pans

Write for prices,

Wm. Brunumler & Sons, Manufacturers,

(.rand Rapids, Mich.

Factory and Salesrooms 260 S. lonia St.

Wire Nails
Barb Wire

Plain and Galvanized Wire

Enter your order now for

spring shipments and save

the advance.

Foster, Stevens & Co.,

Wholesale Hardware,
Grand Rapids, Mich.



THE NEW ILLUMINANT.

Some of the Characteristics of Acety-

lene Gas.
Written for the Trxdssman.
While the general properties of

acetylene have been familiar to students
of chemistry during the past twenty
years, it is only recently that its value
as a light-producer became known. At
that time, its description is that of a
pungent, hrydrocarbon gas which
“ burns with a bright smoky flame.” It
is only in recent years that it was dis-
covered that, by properly confining the
gas and burning it as it escapes from
the most minute orifice, it burns with
far more perfect combustion than any
other illuminant in use, under similar
conditions.

Like the modern aluminum, the cal-
cium carbide from which acetylene is
produced is a product made commer-
cially possible by the electric reducing
furnace. Thus it is that only in locali-
ties where almost unlimited power is at
command, such as Niagara, the Sault,
etc., can the material be prepared in
the form in which it is shipped to all
parts of the country, to be utilized in
the production of the gas by the sim-
plest chemical reaction with water.

As might be expected, the discoverers
of the illuminating value of the new
gas, and of the methods of production,
were not slow to secure all possible
patents on the new processes involved.
These have secured to a great corpora-
tion the most perfect practical monopoly
of the manufacture, and yet it has en-
tered the field at prices which, it is
claimed, make the gas, under suitable
conditions, the cheapest illuminant
known.

Since the value of the gas became
known, extensive operations have been
undertaken to prepare it as a portable
commodity in its liquid form, to which
it is easily reduced by the moderate
pressure of 600 pounds; but in this form
it has been found very dangerous to
handle, as it is highly explosive. Re-
cent examples of such explosions are

familiar, and in many localities the
manufacture is forbidden. On the
other hand, the carbide is practically

incombustible and, when air and mois-
ture are excluded, may be kept indefi-
nitely or shipped safely to any locality.
The fact of the attempt to handle the
liquid product having worked so dis-
astrously has created a prejudice against
its use. which is wholly undeserved.
While the method of producing the
gas from the carbide by its reaction
with water and burning it without the
need of any purification other than the
condensation of the moisture by proper
cooling would seem the extreme of sim-
plicity, there have yet been found many
difficulties to overcome in devising ap-
paratus which should be practical in
these operations, and in the confinement
of the gas, and in the maintaining at all
times of the slight pressure of a couple
of ounces while in the hands of un-
skilled managers. With a lamp chim-
ney, a jar or pail, a cork, a gas burner
and a bit of wire gauze, a complete gen-
erator may be made which will furnish
a strong light for several hours. But in
the construction of an apparatus which
shall furnish sufficient light for a store
or dwelling, and which shall work
automatically at all times, requiring
much less attention than a coal stove,
there were involved some problems of
considerable difficulty, so that, while
the apparent simplicity has induced the
devising of considerable of such ap-
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paratus, the number which has been
found practically successful is small.
Among the difficulties which have
stood in the way of the adoption of
much of the cruder apparatus have been
the objections of insurance underwriters.
The prejudice caused by the unfortunate
attempts to utilize the liquid acetylene
has subjected the carbide form to their
scrutiny, and so no apparatus has been
passed upon by the committees which

could not meet all apparent and many G

imaginary objections. As a matter of
fact, this gas, in the hands of the most
moderate intelligence, is much safer
than coal gas or kerosene.

A principal reason for the safety of
the new illuminant, as compared with
common gas, is the fact that, to produce
a given quantity of light, a much
smaller volume is burned. Thus it will
not take very long for coal gas to es-
cape through a burner in a small room
in sufficient quantity to produce an ex-
plosive mixture with the air. An
acetylene burner giving the same light
passes less than one-fourth the quan-
tity; and so, while enough of it would
form an explosive compound with air,
the same as other gas, it would take
more than four times as long with a
given illuminating power. Another
recommendation is that the gas is non
poisonous and burns without the slight-
est odor, although, when escaping into
a room, it has a sharp, pungent smell
which quickly betrays its presence.

As more perfect and practical ap-
paratus, with increased simplicity and
cheapness, comes into use the new light
is being rapidly adopted in all parts of
the country. It is especially suitable
for the illumination of country stores
and those situated in towns deficient in
electric or ordinary gas illumination.
The need of some light more brilliant
and effective than the uncleanly and
unmanageable, even if cheap, kerosene
has long been felt, and there is little
doubt that the use of the new gas will
increase rapidly in all localities.

Chemico.

Wanted Trading Stamps.
From the Lapeer Press.

A young lady from Imlay City came
over to Lapeer to do a little trading at
the postofnce. She stepped to the
stamp window and, laying down $1,
asked for and received some postal
cards and 2-cent stamps. Noticing the
lady acting strangely, the postmistress
asked her if she had missed anything.
“ Stamps, please,” said the stranger.
“ But | gave you stamps,” was the tart
reply. “ Where's the postmaster? 1'll
see if | am to be cheated.” She ex-
claimed that she had read in one of the
county papers that all places of business
gave trading stamps with cash pur-
chases. At other places where she
traded clerks were very courteous and
obliging, and she expected the same
from a Government office-holder. The
postmaster explained as best he could,
but the irate lady said she would write
the Postmaster-General at once.

Publicity Is Prestige.

The man who advertises stands before
the public in the full, legitimate and
dignified prominence of one who is
proud of it, is doing a lot of it, and
wants to do more of it; and he is the
kind of man that everybody wants to do
business with, for just so long as the
moth will be attracted by the candle-
light, so long will buyers swarm around
the advertising light of business.

During the progress of a revival in
a church up country not long ago, the
village milkman was a convert. He re-
lated his experience at one of the meet-
ings, and, as soon as be had taken his
seat an enthusiast started up the hymn:
“ Shall We Gather at the River?”
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i HOUSE FURNISHING GOODS
Hardware Price Current. Stam od T Ware) Sist *18
Japanned Tin Ware........ . *1
Granite Iron Ware. list 4010
AUGURS AND BITS
Snell’s ... HOLLOW WARB
Jennm s’ genuine.. ots 60*1
Jennlng mitation . gg*%g
AXES '
First
First
First
First
Raicliroad.... %
arden Gate Hooks and Eyes.... 80
BOLTS
LEVELS
B Stanley Rule and Level Co.’s................. dis 70
PES
. Slsal %mch and Iarger ...... 6
Well, Plain....ccciiiiiieieeeeeene 1325 Manilla.....cccoveeeveeei s g
BUTTS, CAST SOUARES
Cast Loose Pin, figured.. Steel and_Iron. Q
Wrought Narrow. . ............co..... Try and Bevels
BLOCKS T Mitren..
Ordinary Tackle.......ccocovvunnnee 70 SHEET IRON
CROW BARS com
Cast Steel. ..o per Ib 4
s 1-10
i o L\
R/I' d... ; > ets No. 18 and li
usket... s0 WI e not ess than 210ext a.
. SAND PAPER
List acct. 19, '86................ dis 50
. SASH WEIGHTS
Solid Eyes.... ....perton 20 00
TRAPS
% Steel, Game...........ccocoueeee 60*10
omer % Onejda Communlty Newhouse’
Socket Slicks. Oneida Co munity, Hawley &Norton S 70*10
Mouse r per doz
DRILLS Mouse delu5|on 125
_II\_/Iorse S BltS?tock .................................... g0
er and Straj
N?c?rse 'S 'Idaper Sha
A 70*10
%ﬂu‘l j gopg)eéed Sprmg ?teel.. " 5
arbed Fence, galvanize .
Adjus able EXPANSIVE - Barbed Fence, painted........... %é%
HORSE NAILS
Clark's small, »18; large 30810 ;
ves, 1§18, 2, 3% & % piioape.. dis 401C
FILES—New List dis 10*10
New American 70*10 WRENCHES
Nicholson’s........... 70 Baxter” sAd ustable nickeled........ 0
Heller’s Horse Rasps.. . ec&io goesp nu A ......... !) ...... s W
GALVANIZED IRON 0e’s atent rcut ral, wrought 80
Nos. 16t0 20: 22and 24, 253d 26, 21 gy COFS Patent, m fel &0
List 12 15 16. 17
Discount, 75to 75-10 E&r{%ipga Fsstern 50
GAUGE,S Screws, New Lis %
Stanley Rule and Level Co.s............ 60*10 Casters, Bed and Plate.. 50*10*10
KNOBS—New List Dampers American 60
Door, mineral, jap. trimmings
Door, porcelain, jap. trimmings.. d
MATTOCKS 6«
Adze Eye.... . $16 00, dis 60*10 SOLDER
Hunt Eye. 00, dis 60*10 19H
Hunt’s ... $18 50, dis 2010 ne fices Heman otherauallgesofsolcfer
NAILS in tl 3 etm |cate y private brandB vary
(ivanf ver base on both Steel and ere accor |ng to compositi
Steel nalls, . 1% TIN—| Melyn Grade
Wire nails, base 175 10x141C, Charcoal... $5 75
20to 60 advance . . 575
10to 16advance (05} arcoal 70
8advance. 10 Each addltlonal X on this grade, $1.25.

ga vance
advance.
3advance.
2advance.
Fine 3advance..
Casing 10advance
Casing 8advance
Casing 6advance
Finish 10advance

RELRHR SSHES

TIN—Allaway Grade

c:cg (G135}
8588

Finish 8advance 14x201C, C 500

Finish 6advance 1401X, C ]%OO

Barrel %advance. 20x28 IC, Cha 0

MILLS 1Al & 5 %

goﬁee 'Fj‘arkegr‘s Co.” s ..... S 2‘4(0) 2028 lC,'C 900

ee 0.5 Ma

Coffee, Landers, Ferry &Clark™ 40 DBIX, C o
Coffee, ENterprise............o....... 0 BOILER SIZE TIN PLATE

14x56 1X, for No. 8 Boilers, | "

MOLASSES GATES 1466 1X; for Ne: 8 B! ers, fRar Pound-++ >

Stebbin’s Pattem
Stebbin’s Genu
Enterprise, self measurlng...

PLANES
Ohio Tool Co.’s, f
Qoiora BYeh, > fancy...
Sandusky Tool Co.
Bench, firstqualit
Staniey Rule and

evel Co.’s wood.
PANS

Fry, ACme................
Calmmon, polished....
. RIVETS
Iron and Tinned
Copper Rivets and Burs
PATENT PLANISHED IRON

60
“A” Wood’s patent planlshed Nos 241027 1020
“B” Wood’s p atentPIanls ed, Nos. 25t027 920
Broken packages ftc per pound extra.
HAMMERS
new list..

3

Yerkes &Plumb’s
Mason’s Solid Cast Steel
Blacksmith’s Solid Cast Steel Hand 300 Il* 40*18

trades_m an
[temized
Ledgers«

Size, 8~x14—3 columns.

2 quires, 160 pages
3 quires, 240 pages
4 quires, 320 pages
5 quires, 400 pages
6 quires, 4S0 pages....

INVOICE RECORD or BILL BOOK.

dIO

TRADESNAN COMPANY,
QRAND RAPIDS, MICH.
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The Use of Signs as Business Bring-
ers.
Written for the T radesman.
They point the way to business.
Signboard advertising is a great
medium for the stimulation of business.
It is a question in the minds of many
whether the extensive advertisers make
the little tin and iron signs which are
tacked around upon fences, telegraph
poles, etc., pay. It depends. Too often
these signs are tacked up at random,

instead of in the most conspicuous
places.

In cities there are better systems of
advertising than this.  Advertising

through the medium of little tin and
iron signs is most profitable to the ad-
vertiser if these are tacked up in the
rural districts and in the smaller towns,
where people have more time to read
such things. These signs are more
substantial and resist the weather better
than signs which are painted upon
fences, and they have a neater appear-
ance and are more catchy.

Signboard advertising, to be efficient,
should be of few words and to the point,
with the letters of a sufficient size to be
easily read from a distance.

Advertising along the railroad has the
distinction of being permanent, and
good position does not cost so much as
the same sized space in a large town or
city. In this Kkind of advertising,
barns, barn roofs, sheds and large fences
can be utilized within the vicinity of
the railroad. The advertising should be
at least fifty feet from the track. These
signs receive more attention and are
read more than they are given credit
for, because generally people who are
traveling in trains occupy their time
by looking out of the window and there-
fore cannot fail of seeing these signs. On
or near a bridge is a very good place
to tack advertising matter, because the
attention is naturally drawn to it in
crossing.

Advertising signs should not only con-
tain an announcement, but they should
present argument and as much explana-
tion as possible ; but the argument any-
way. By argument, | mean some direct
statement favoring the article. Con-
ventional signs reading similar to this,
“Jones’ brand of suspenders is best,”
have advertising argument in them, be-
cause the word “ best” is this soit of an
argument in itself, but it is generally
inadvisable to use the word “ best.” It
means a great deal in theory, but very
little in practice, for everyone has used
that word until it is an over-roasted
chestnut upon the grate of advertising.
Make your signs of but few words, but
at the same time make them mean a
great deal, sc that “ he who runs may
read.”

Delivery wagons present a source of
outdoor advertising. “ Fine Teas and
Coffees” can be used to fill the vacant
space upon each side of a wagon and, if
nicely lettered, add to its beauty. It is
better to have a fine painting upon a
wagon or something other than conven-
tional words. The words, ‘‘Brown Bros.
Dry Goods. Delivery Wagon No. i, 2
3 or 4,” as the case may be, well let-
tered in gold leaf upon a finely finished
wagon, can do much to impress people
with an idea of the business.

Some firms are adopting a mechanical
construction of the body of their wagons
to represent their business, such as a
trunk, a large cigar, shoe or cake of
soap—all upon wheels. If built right, it
can be utilized to convey goods as well
as advertise and represent the business.

Store signs, that is, signs bearing the
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firm’s name and business, placed above
the door and windows, or a nice sign
painted upon the wall of the building,
are a very good advertising medium.

The old-fashioned idea that goods
sell upon their merits and that merit
alone is essential has grown mouldy
from disuse. Intrinsic value and ster-
ling merit must exist, but upon them
does not depend wholly the sale. No
matter how good a thing yctu may have,
its selling quality depends upon your
ability to advertise it and make people
accept its value.

As cheap and as good an advertising
medium as any is a cloth banner. This
should be long enough to extend across
your store, and as wide as you wish to
have lettered surface. When painted in
first-class shape it will be a good ad-
vertiser. It is very essential that the
colors in which it is painted be in har-
mony, otherwise this method of adver-
tising will not be attractive. This very
point means a great deal to you.

A business house should have a sign.
That sign should be modest, but large
enough to be seen so that the store may
be located, and generally thereupon the
business should accompany the firm's
name.

Certain concerns, like tea houses, re-
tail furnishing establishments, and other
lines of business, pursue flashy methods
of advertising and find it beneficial to
cover the building with red, white and
blue and other colored signs, using
every available space for advertising

purposes.
Poster advertising is fast becoming
popular. I do not mean lithograph

posters, but those which are painted by
sign artists and then posted up by pro-
fessional  posters. In sign-painting
shops the posters are tacked up, upon a
smooth surface, in sheets, then the ad-
vertisement is painted thereon. When
dry, they are taken down and rolled up.
They are then turned over to some pro-
fessional poster, and, when put up, they
appear as one entire sheet. This sys-
tem of advertising is invaluable to the
advertiser, and at the same time is not
over expensive.

Upon general principles, the more
expressive a sign is the more effective
it is, provided it is not extreme in elab-
orateness of design. This is the most
permanent sign in the end.

Do not attempt over-originality in
signs. The majority of people are not
familiar with signs. They have seen
only a few designs. That which may
be conventional to you, because you
study signs, may be original to the ma-
jority of people; and the majority of
people are the ones you are after. Bet-
ter take an old idea from a good thing
than a poor idea from a new thing.

Upon general principles, use color in
sign-making. Red should predomi-
nate. If you have fire in the sign, why
not then have plenty of fire, and just as
red a fire as you can get? Red is the
best eye-catcher of any color. By this,
I do not mean that the sign should be
entirely redheaded—just give it a nice
effect by using plenty of color.

Do not attempt to show the picture of
anything in a sign unless the picture
will do it justice; and, even although
it may do it justice, do not show it if it
cannot be large enough to be seen. The
majority of skates look alike, so there
is no particular advantage of putting a
cut of a skate upon a sign. Better use
the space for some argument in favor of
the skate and, if the sign be large
enough, have somebody skating, with
proper scenery and as little lettering as
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possible. A picture of an umbrella,
with the rain pouring upon it, held by
a little child, does not take up much
room, and is much more pleasing lhan a
picture of a grown person, and, with
a few words, like, “ Harmless Rain,”
“ How Dry | Am!” or any other terse
expression, will make an effective sign.
The old idea of two dogs, each with
the sleeve of a shirt in his mouth, pull-
ing with might and main in opposite
directions, is a good one, for it Shows
the strength of the shirt, and the ex-
pression upon the faces of the dogs can
be made realistic.

Lastly, | would impress on your
minds that, although signs may be great
local advertisers, they can never take
the place of periodical advertising.
When used in connection with such ad-
vertising, they have a value impossible
for them to have alone. The connection
between the advertisement in the na-
tional or local newspaper, and the sign
in the store, locating the goods adver-
tised, is the connection of Positive
Business Bringing.

C. C. McKibbin.

Special Train to Carry a Bottle of

Medicine.
Prom the Kansas City Journal.

All sorts of special trains have been
run over Kansas railroads, but the odd-
est one yet is reported from Fort Scott.
It ran over the “ Katy” from Parsons to
Appleton City, Mo., and consisted of
one car and a locomotive. On one of
the seats of the car, under the watchful
eye of the brakeman, rested a small bot-
tle, and it was to convey this bottle that
the special train was run. It seems that
a doctor at Appleton City had broken
his leg and lockjaw followed. A cer-
tain kind of medicine was needed which
could not be procured nearer than Par-
sons, 100 miles away, and the special
train was called to go in quest of it.
The run was made at a faster rate than
a mile a minute.

Open the Way for Another.

It usually requires some effort to se-
cure an order, the simple remembrance
of which should act as a sort of stimu-
lant in urging the dealer to fill it prompt-
ly and correctly, and thus pave the way
to a second order.

Petroleum in Japan.

Petroleum is proving to be a profit-
able product of Japan. Its total pro-
duction has increased from 5,161,000
gallons in 18%4 to 15,000,000 gallons last
year.

WANTS COLUMN.

Advertisements will be inserted under this
head for two cents a word the first insertion
and one cent a word for each su?sequent in-
sertion. No(? vertisements taken for less than
»5cents. Advance payment.

BUSINESS CHANCES.

qu sale- stock drugs and fixtures
in a town of 5,000 population with only four
drugstores. Terms to suit, with a smal ga -
ment down. Address W. W. Hunt, under Ci
National Bank, Grand Rapids, Mich. 478
For exchange for a hardware

stock—$2,500 worth of stock in the Harrison
International Telephone Co.; fully paid up and
[?,ondassessmle. Address No. 498, care Mlcgégan

radesman.

7I0R _SALEd—STOCK V(\)/'TI DFIQY GOOtDS,_I(dERO-
ceries and shoes. ill sel| or re ilding.
Reaso tsor Sﬁmnﬁ poor healtﬂ. %\é}éjress ?_
Schrock, Clarksville, Mich. 49
r sale—building and general
stock; test farming Section in~ Michigan.
No trades. W H. Pardee, Freeport, Mich.
H0 ASRESRATING, D, TRugRS
Lock Box 40; St Louis, Mich.

J'OR SALLE-A MILLINERY STOCK; AN EX
'D ce.lent opportunity to secure an establishe:

d
usiness in a thriving Michigan town located inwholesale grogery houses; successful and hard
] o%(ers.agAé:t?rglss Lﬁo. 2&4 care |chzllggn

Binceo RBEes, F2300i[Rasphsy, Tor seligg-
IﬂOR SALE_—WELL—IESTABLISHED RETAIL
glove, mitten and whip manufacturing

business.  Ail kinds of gloves carried in stock.
Will teachoqgrchaserth trade. Address Glove
Factory, Coldwater, Mich. 5

eat market for rent—connected
_with large grocery: best location in Grand
apids for experienced man with $1,000 capital.
\r{\qlglrge quick to No. 504, care Michigan Trasgs-

L'OK SALE FOR CA-H-STO"K oF DRY
-T_ goods, boots and shoes, gioceries, etc., in-
voicing $4 000, in good fanning country; doing a
good paving business. Good. reasons fo, sell-
ing. ‘Address F. W. Norte & Co., Kendall, '\ﬂé%h'

Ii]MIR SALE, CHEAP FUR CASH—2 ACRE
-I' farm, good soil, excel ent fruit; buildings

first-class, ~ Would take as part pay $2,5 0 stock
of roceHes or hardware. = Address Lock Box
627, Buchanan, Mich. 4%

i'OR SALE—TIfREE  STORE BUILDINGS
all well rented), fine modern residence,
two vacaut lots and 8) acre farm_near prosper-
ous city, In exchanﬁe for stock of merchandise.
Address Thos Skelton Coldwater, Mich. 493

ood opening in the copper coun-
try. On account of faml?y reasons | am
compeélled to retire from the mercantile busi-
ner, and | therefore offfer rﬂyrgeneral ﬁtock foi
sale at a bargain. For further particulars cal
on or add I.e%s T. Wills, Jr , Agt., 2105th st., Red
Jacket, Mich. 4%
i'OR  SALE—STORE = BUILDING AND
dwelling combined, located at Levering,
Emmet C_ount?/. Excellent location for genera
store. Will sell cheap for cash. A M LeBaron,
339 Crescent Ave., Grand Rapids. 4-8
'1* 7TANTED—POSITION BY REGISTERED
1y el MR R
Sgﬁ,’care chfuge% Tragesman. 4&}
rug stock for sale—business last
four_years about »7000 per year. Nocut
prices. Carrespondence or inspection solicited.
Address Lock Box 25, Char.evoix, Mich. 484
ANTED—HOME FOR TWO BRIGHT,
healthy twin boys, 5years old on Jan. 28,
whose parenits are unable to care for them be-
cause of misfortune. Cannot consent to separ-
ate them. ~Also home wanted for anather ooy

7 years old on March 8 who |s heait] nd
ggé(l)d—_na ured. AdJr?s promﬁtly, NoaHyR?ce,
Ninth st, West, Flint,” Mic 490

ANTED—BOOKS TO KEEP AND Ac-
counts to audit out of ousiness hours b
an expert book-keeper who_has full chargeo
the financial de; artment of one of the largest
manufacturing establishments in the c ty. “Ad
dress No. 491, Cue Michigan Tradesman.” 491

nk wanted—in a prosperous vil-
Balage situated In the midst of a ﬁne farming
country—ene of the best shipping points on the
railroad. The eo>(<B rt business of the village
amounts to X0 annually. The town has a
good stait and is bound jto %row. Bank with
cap'lal «f at least $1000> is desired. Address
Bank, caie Michigan Tradesman. 492

. EX HAM ;E—DOL BLE FLAT HOUSE
in Grand Rhpds for stock of ;
Woith $p000 Oh N 008,

rpo
ropert 000. A
Bikid Rapids, e A tdress LockBox Lo

\V AN Al KNDS, OF, BRI 1, g
. rice or ask for bids.
¢, Grain Brokers,pGranger, Ing 279es

] CMASCE TO SPEC%‘L TE—A COMPLETE
B carriage factory, with all necessary machin-
eiy, ca rl_a%e matefials, complete vehicles and
an established trade, for sale for less than half
its value. Mason Carriage Co., Mason, l\fl&gh

busiues ed at 253 Jefferson avenue.
Smoke house and all modern conveniences.
Present owner soon leaves city. Enquire_on
premises. 54

HAVE A PARTY WANTING GROCERY OR

general stock. Must be a bargain. | have
buyers for any line of merchandise. W. H. Gil-
bert, 109 Ottawa St., Grand Rapids. 240

fg'OR SALE—IN ONE OF THII1E BEST BUsT-
.F "utss towns in Northern Michigan, my entire
*tock of groceries; onlh/ grocery store in’ Petos-
key doing a strictly cash ousiness. Good reasons
for selling. For particulars write to J. Welling
& Co., Pe'oskev, Mich. 41
FOQ
wntﬁ

XX7ANTED—FIRST-CLASS BUTTER
retailFtrade. (S,ash pég. gohrespond
Caulkett & Co.. Traverse City, Mich. 38l
IR EXRANSETWo, Fte PEONED
S ise;. s| i
mg%catmn. Aé ress No. 7§.care MIsChIg n gasc?es-

(1'OR SALEl—OL -ESTABLISHED MEAT
. locat

PATENT SOLICITORS.

Ij'REE—OUR NEW HANDBOOK ON PAT-
ents. Ciiley & A'lgier, Patent Attor%s,
Grapd Rapids. Mich.

MISCELLANEOUS.

ANTED —POSITION As TRAVELING

/ salesman; eight ?/ears’ experience; or a
osition where an ‘Intelligent man is required;

irst-class _references. Address No. 497, care
Michigan Tradesman, 497

ANTED—POSITION IN DRY GOODS,

\ shoe or g%ene al store; teép Xears expe-
rience; best of references.” Address Box \
South Lyons, Mich. 505

ANTED—POSITION BY REGISTERED
harmacist of eight years’ experience,
college education; capable of managing; best of
references_furu sned. Address No. , care
Michigan Tradesman. 506

ANTED—THREE FIRST-CLASS. EXPE

' rienced grocery salesmen for Michigan
territory  Must be”men now traveling Tor

ragesman.

OOK-KEEPER-A YOUNG N WITH SEV-

eral years’experience would like a situation

as book-keeper and general hustler. Best of ref

ef,renres furnished. “Address 481, care Mlcthian
radesman.



Travelers’ Time Tables.

CHICAGO",i
Lv. G, Rapids.......c...... Hz%am 1:25pm *II'SO;;;
Ar. Chi 3 10pm 6: SOE
Lv Crycago 7.2Pam_ 51! H :90pr
1:25pm 10: 3p
Trayerse City, Charlevoix and Petoske&
Lv. G’d Rapids:......cccoerrrunene 7:30am  5:50pm

Parlor and Sleeping Cars on afternoon and
night trains to and from Chicago.

+Every day. Others week days only.
D ET RO I T, Grand Rapids ft Western.
Detroit.
Lv. Grand Raprds ........ 7 00am 5om 5:35pir
Ar. Detroit...... 11:40am 54 pm 10: 2Ip|r
Lv. Detr0|t ...800am 1:10pm 6:X
Ar. .12 55pm 5 20pm 10: pII’

aand Greenville.
Lv. GR 7:10am 4: ?pm Ar. GRlZZOgm 9:30
Parlor cars on all'trains to and from Detroit
and Saginaw. Trains run Weekda}ljv only
Gao. DeHavek. General Pass. Agent

Trank Railway System
Detroit and Milwaukee Div

GRAND

(In effect October 3, 1897)
Leave. EAST,
t 6:45am. Saglnaw Detroit and East..* 955pm
tIO 10am Detroit and Eas t 50
t 3:30pm..Saginaw, Detroit and East. tI2 4
*10:45pm.. Detroit, East and Canada...* 6:3 am

WES
Gd. Haven and Int. Pts...*10:15i<m

tI2 S%pm‘G‘d Haven and Intermedratet 322pm

ud Chi__110:05am

Have Mil. aud Chi
I0 OOE ........ d. Hav d M .........................
Eas Ward—No 14has Wagner parlorcar No.
18 parlor car. Westward—No. 11 parlor car.
No. 15Wa%ner parlar car.
*Daily. Exceht Sunday.
Hughes, A, G. P. &T. A,
Ben. Fretcher. Trav. Pass. Agt.,
Jas.Campbell, Clty Pass. Agent
. 23 Monroe St

CANADIAN

EAST BOUND.
Lv. Detroit...... tl;45am  *11:35pm
Ar. Toronto... 8:30pm 815am
Ar. Montreal... 7,20am  8:000m
WEST BOUND.
Lv. Montreal.. 8 50am  9:00pm
Lv. Toronto_ (nam 7 30am
Ar. Detror P 2:10pm
D. McNicol , Pass. Traffrc Mg Montreal,
E. C. Oviatt, Trav. Pass. Agt;, Grand Rapids.
MINNEAPOLIS,

WEST BOUND.

Lv. Grand Rapids (G. R. &1)...
Lv Mackinaw City.
Ar Gladstone

EAST BOUND.
Lv. Minneapolis........c.ccccvevrurnnicnnnns +6:30pm
Ar. St Paul...... 7:20pm
Ar. Gladstone . 54
Ar. Mackinaw City.............. 11:0 am
Ar Grand Rapid«....

. 10:00y
W R Callaway. Agt. MlnneapoPs
E.c. Oviatt, TTav. Pass. Agt., Grand Rapids.

Rapids ft Indiana Railway

GRAND

Dec. 5, 1897*
thern Div. Leave  Arrive
Trav.C Petoske & Mack...t 7:45am t 5:15pm
I'ray, CV. Petoskey a Mack., .t 2 15 mt 6 35am
Cadillac’..., .l t 5:2 SB *11:15am

Train leaving at 7:45 a.
train eaving at 2215 p m
ackinaw.

m has parlor car, and
ha s sleeping car to

.Southern Div. Leave Arrlv<
Wt am t 8:

.m.

p. m. train has n«r'or car to Fort Wayne.

p. m train has sleeping car to Cincinnati.
Muskeggn Tralns

LvG’d Rapids 35am tI 00 m +5:40P”
Ar Muskegon... 9 OOa 10pm 7:06rm
Lv Mu! skegon .............. t8 10am tII 45am t4 0)pi
ArG’d Rapids 9:30am 12:55pm 5 Z)pn

tExcept Sunday. »Dary
Gen'l Passr anngcket Adent.

Sooth Shore and Atlantic
Railway.

DULUTH,

WEST BOUND.

Lv. Grand Raplds (G. R &l. )tII 10pm t7:45am

Lv. Mackinaw Cit 4:20pm

Ar. St | ;200!
Sault Ste. M :

Ar. Marquette

Ar. Nestoria.

Ar. Duluth

. t Ste. Mari
. Mackrnaw Cny
G Hibbard.

Gen
E. C. Oviatt. Trav. Pass Agt Grand

40pm
At Marquette.
9 qRapids

TRAVEL
VIA

F. & P M. R. R.

AND STEAMSHIP LINES
TO ALL POINTS IN MICHIGAN

H. F. MOELLER, a.g.p.a.

Geddes Box Lid and
Display Card Holder

Sample dozen, with cards, to any ad-
dress for 50 cents. Special prices in
large quantities.

F. L. GEDDES & CO.,
KENDALLVILLB, IND.

“The Salt
of the Earth.”

The best and purest salt on
earth — DIAMOND CRYS-
TAL SALT. The salt that’s
all salt. Do you sell it?

See Price Current.
DIAMOND CRYSTAL SALT CO., St. Clair, Mich.

| Jhey all sayw

JERSEY CREAM

6 0z, C.B/
6 doz. incase
85¢C
IGough
9 OZ.
4 doz. in case
$ 1.25 & MANUFACTURED BY
THE C.BLOAt, un |
i b I1 CANDY CO,,
2 doz. in case JHOLLAND,-MICII|
$2.00

TURNEY, Mfgr, DETROEic  For Sale by Leading Jobbers.

For Kent, Allegan and Ottawa
counties of the celebrated

Buffington
Acetylene Gas Machine
The best and cheapest light in
the world. Estimates fur-
nished and contracts taken.
Endorsed by the Board of Un-
derwriters. The most complete
and simplest in the market.

Satisfaction guaranteed. Write
for further information.

Sprout & McGurrin,
184 E. Fulton Street, Grand Rapids, Mich.

BY ALL THE
LEADING PROCESSES

PORTRAITS, BUILDINGS, 1SSS HALFTONE

MACHINERY, K
sTaTIONERY Heabings)s  ZING-ETCHING
EVERYTHING. WOCDBENGRAING

TRADESMAN COMPANY

GRAND RAPIDS. MICHIGAN.

“It’s as good as Sapolio,” when they try to sell you ZJE

their experiments.

Your own good sense will tell

you that they are only trylng to get you to ald their —g

new article. : : ;
Who urges you to keep Sapolro7

ZS
Is |t not the —2

public? The manufacturers, by constant and judi-
ciousadvertising, bring customers to your stores whose
very presence creates a demand for other articles.

uuk



NAPHTHA AND GASOLINES

Office and Works, BUTTERWORTH AVE.,
GRAND RAPIDS, MICH.

Bulk works'at Grand Rapids, Muskegon, Manistee, Cadillac, Big Rap-
ids, Grand Haven, Traverse City, Ludington, Allegan
Howard City, Petoskey, Reed City, Fremont, Hart,
Whitehall, Holland and Fennvllle

Highest Price Paid for Empty Carbon and Gasoline Barrels.

Qur (Honey Weight System 15 0 Simple
L GNU Cop M rstano It

It is just simply this—it saves what has
heretofore been given away.

ist. It is a system.

2nd. A systematic check on overweight.

3rd. Weighs all merchandise in its money
value.

4th. Enables you to handle your goods as
safely as you do your cash.

sth. On pound and ounce scales losses
don’t show, and you don’t realize what you
are giving away.

6th. By the MONEY WEIGHT SYS-
TEM nothing escapes you. It gives you
what belongs to you, HONEST PROFITS.

7th. Over 40,000 merchants in the United
States are users and endorsers of the MONEY
WEIGHT SYSTEM.

For any information desired address

Hcom =@ BImaob

St» Johns, Mich», Jan» 2, *98»
STIMPSON COMPUTING SCALE CO»
Gentlemen: After using Dayton and
Stimpson Computing Scales side by side
on our counter, going on two years, we
ihave no hesitancy in saying we con-
sider the Stimpson superior to all
others» Yours very truly,
ALDERTON MERCANTILE CO.

Stimpsonc
Computing
R Scale«

| €lkbart, Tnd



