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If You Are Alive

To the interests of your business you will §
not buy any FELT BOOT or SOCK I

COMBINATIONS till you have seen ours. 8
The prices are not dictated by a trust.

e shoe 2 Our salesmen are now on the road and will w
call on you shortly.

The Beacon Falls Rubber Shoe Co.,

207 and 209 Monroe Street,
Chicago, lllinois Not in Any Trust.

We
Never Lie f

knowingly, and we sincerely believe that

Royal Tiger ioc Tigerettes 5c

are the best that can be produced for the money.

Try Them
PHELPS, BRACE & COMPANY, Detroit, Michigan

CAROL,I"\,I\IA(‘“?“R;I(E%T? -?:UGS'?‘BETTES The Largest Cigar Dealers in the Middle West
Y F. E. Bushman, Manager Cigar Dept.



MICA EGG
AXLE Baking

Powder!
has become known on account of its good qualities. Merchants handle

Mica because their customers want the best axle grease they can get for Will in future bear this special label to meet un-

their money. Mica is the best because it is made especially to reduce fair and unjust attacks—you know what we mean:
friction, and friction is the greatest destroyer of axles and axle boxes.

It is becoming a common saying that “Only one-half as much Mica is

required for satisfactory lubrication as of any other axle grease,” so that The powder in this can con-

Mica is not only the best axle grease on the market but the most eco- tains noalum and is composed of

nomical as well. Ask your dealer to show you Mica in the new white the mostwholesome ingredients

and blue tin packages. as understood by the Pure Food
Laws.

ILLUMINATING AND
LUBRICATING OILS We count on the help of Dealers because

the Dealers can absolutely count on us to
maintain price, profit and quality.

WATER WHITE HEADLIGHT OIL IS THE Home Oﬁicev%g/é/eersnt S rieC%t, New York.
STANDARD THE WORLD OVER SZBWiIIiaBmson Bl'dg, Cleveland.
i ranch ices: .
Indianapalis Detroit

cincinnati Fort Wayne
Grand Rapids Columbzs

HIQHE8T PRICE PAID FOR EMPTY CARBON AND GASOLINE BARRELS

STANDARD OIL CO.

FW WWWWWWWWWWWWW  “

“PERFECTION?” ' start the New Century Right

by sending us an order.

We are doing a splendid business in our Perfection Brand * W alsh-DeRoo Milling Co., Holland, Mich.
Spices because the merchants who handle them find they are

as represented—pure and unadulterated. If you are not handl- i

ing them you should for they are quick sellers and profit earners, i BETTER JTHHAN EVER

LRI x
Manufactured and sold only by us. C g w rO/ |

t
I

NORTHROP, ROBERTSON & CARRIER, $ s
LANSING, MICHIGAN J gl** I‘t 0

VsV o»i VEr-V»-VsV r» V'V I*Vin* CIQAR SOLD BY ALL JOBBERS.

Capital apd Bfaips

These attributes are essential to a grocer in transacting business,
but to GET ALL YOUR PROFIT and economize your time it is
necessary to secure a

Stipipson Copiputipg Grocers’ Scale

They are better than an extra clerk and will make you more
money than most salesmen. They absolutely prevent the most
minute loss and are superior to all other scales on the market.
Ask for further information. It's to your advantage.

THE W. F. STIMPSON CO.
DETROIT. MICH.
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A. BOMERS,
..Commercial Broker..

And Dealer In
Cigars and Tobaccos,
157 E. Fulton St. GRAND RAPIDS, MICH.

Knights of the Loyal Guard
A Reserve Fund Order
A fraternal beneficiary society founded
upon a permanent plan. Permanency
not cheapness its motto. Reliable dep-
uties wanted.  Address

EDWIN 0. WOOQD, Flint, Mich.
Supreme Commander In Chiefs

Perfection Time
Book and Pay Roll

Takes care of time in usual
way, also divides up pay roll
Into the several amountsneed-
ed to pay each person. No
running around after change.
Send for Sample Sheet.

Barlow Bros.
Orand Rapid«, Mich.

ASSOCIATE OFFICES IN ALL PRINCIPAL
CITIES

References: State BankofMlcqlgan and Mich-
igan Tradesman, Grand Raplas.

ollector and Commercial Lawyer and
Preston National Bank, Detroit.

The Mercantile agency

Established 1841

R. G. DUN & CO.
Widdlcomb Bld'g, Orand Rapids, Mich.

Rooks arranged with trade classification of names.
Collections made everywhere. Write for particulars.

L. P. WITZLEBEN, Manager.
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Wholesale Ready Made Clothing n

Nearly all kinds, for all seasons, for
Men, Boys and Children. Meet

WILLIAM CONNOR

who will be at Sweet’s Hotel, Grand

Rapids, February 9to 14,and you will see

a large line of samples to select from.

Customers’ expenses allowed. Or if you

prefer, write him, care Sweet’s Hotel,

and he will call on you. He pays prompt
kattention to mall orders.

EDE LI DRttt A

Tradesman Coupons
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The Taxation Problem.
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. Woman’s World.
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End of the Aldine Manufacturing Co.

NATIONAL IN. NAME ONLY.

The outcome of the annual convention
of the so-called National Retail Grocers’
Association, which was held at Detroit
the first three days of last week, com-
pletely vindicates the position taken by
the Tradesman ever since the move-
ment was inaugurated in 1893, when it
questioned the wisdom of launching so
pretentious an undertaking in the fol-
lowing words:

The attempt to organize a national
association of retail grocers on the
grounds of the World’'s Fair last week
was a complete fiasco, as the Trades-
man predicted would be the result two
weeks ago. There is no excuse for such
an organization until the local and state
organizations have become so numerous
and so energetic that they feel the neces-
sity of a broader and more comprehen-
sive organization to take up the work
where the local and state organizations
leave off and carry it forward to a suc-
cessful issue. When this condition is
reached—and the Tradesman has ever
done and ever will do all it can to bring
about such a result—then the larger and
broader organization will be quite as
necessary as the local and state organi-
zations are to-day.

Although nearly eight years have
elapsed since this opinion was ex-
pressed, the Tradesman now sees no
reason why it should deviate from the
position then taken and subsequently
maintained; and, in the light of recent
events, it is plainly evident that many
men who espoused the idea of national
organization and believed it to be a
growing cause have had occasion to
change their minds. The attendance at
Detroit was less than half the attendance
at the Cleveland convention a year ago.
Less states were represented and less
work of a general character was under-
taken. The Nestor of retail organization
and trade journalism asserts that noth-
ing of value to the grocery trade of the
United States was accomplished. Much
of the time of the convention was con-
sumed by a factional fight to dump a
couple of unworthies who were appar-
ently actuated solely by a determination
to make the organization the instrument
of their ambition. At the most critical
period of the convention 108 votes were

recorded—an insignificant number to
represent the 230,000 men who handle
groceries in this country.  If organiza-
tions, like men, are to be judged by
their fruits, there is no excuse for the
present national movement, which has
been productive of nothing but ill feel-
ing, bad blood, discord, broken prom-
ises, criminations and recriminations,
peculation, prostitution of office, libel
suits and numerous other results of hasty
conclusions and illy-considered actions.

The Tradesman has no objection to
those who like that sort of thing getting
together and calling themselves a na-
tional association. It helps the rail-
roads and hotels, gives those who re-
joice in the sound of their own voices
an opportunity to air their opinions and
—as was the case at Detroit—frequently
results in the spilling of a lot of bad
blood which might otherwise result seri-
ously. The Tradesman never has and
never will oppose such a movement on
the part of those who happen to differ
with it on this subject, because it in-
variably concedes to others the same
right to free speech and independent
thought which it claims for itself. If
other good people cherish the opinion
that a national association is necessary
to their happiness, well and good. The
Tradesman doffs its hat to them, wishes
them well and will never throw a stone
in their dooryard. Because it does not
regard this subject in the same light as
other good people is no reason why it
should be vilified and castigated and
called bad names by a few hot-headed
exponents of national organization who
will know more when they grow older
and come to undestand that people can
differ on matters of vital importance
and still be honest and be actuated by
the best of motives.

In view oi the importance of the topic
to every citizen, the Tradesman deems
it unnecessary to offer any apology to
its readers for devoting nine columns
of space in this week’s paper to the
subject of taxation in the shape of a
paper on the “ Separation of State and
Local Finances,” by Horace M. Oren,
Attorney General of Michigan. This
paper is a fit companion to the ethical
presentation of the subject by Harvey
J. Hollister, published last week, and
also to the legal and constitutional dis-
cussion of the question by Mark Norris,
of this city, which will appear next
week.

One can trace, with great satisfaction,
the various causes that have led to one
day or one season of success. It ought
to be equally satisfactory to plan for an-
other day or another season. Of course,
there are fluctuations in the business
world that can not always be seen.
There may be wars and rumors of wars
that will influence the markets. There
may be bad seasons, seasons of business
wrecks, owing to the weather.

Kansas seems to get the same kind of
unenviable notoriety under all political
administrations. It is apparently suffer-
ing from an oversupply of strenuosity.
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THE PAN-AMERICAN EXPOSITION.

The people of Buffalo evidently put
their Pan-American Exposition in good
hands. The management has every ap-
pearance of being enterprising and
progressive. It is distinctly stated that
there will be funds enough at disposal
to do everything which the projectors
desire and to do it in the highest style
of the art. It is asserted that the Pan-
American will compare very favorably
with the World's Fair at Chicago and
be an exhibition well worth traveling
miles to see. If elaborate preparations
go for anything, Buffalonians will be pre-
pared to meet the expected rush of tour-
ists and sight-seers. The advertising de-
partment has been especially diligent
and is continuously disseminating ex-
planatory and laudatory literature cal-
culated to make millions count the days
until they can see the show. If the Ex-
position is two-thirds or even half as
good as they say it will be, it will re-
pay all visitors, even those who travel
long distances, to avail themselves of
the privilege.

The state of the country and the con-
dition of the times are especially for-
tunate for the Pan-American projectors.
Everybody has been busy during the
last two or three years and presumably
most people will feel they can afford to
spend a little money next summer in
enjoyment, and Buffalo will be one of
the places always taken into the reckon-
ing. The people of that city say that,
while they expect to make a great deal
of money taking boarders, they will
not undertake to make a fortune out of
one family in a week. They claim they
are going to be very reasonable in their
living charges, so that people of moder-
ate means may be made comfortable for
a week or two in that city and have
money enough to pay their fare home
without borrowing. Very much will de-
pend upon the reputation in this line
established early after the opening. If
the people of the country at large get
the notion that they are to be robbed
right and left by hotel and boarding
bouse keepers it will materially affect
the attendance. There is unquestionably
much positive benefit to be derived
from exhibitions of this character.
Those who see them and are so inclined
can learn a great deal. None can fail
to be impressed with the exhibition of
modern progress which these great
shows display. Residents of Michigan
in particular will wish Buffalo well in
her great undertaking and hundreds of
thousands from this State will be sure to
visit the Exposition and are confident
that they will enjoy it.

A Minneapolis paper amuses itself by
telling the story of a fair daughter of
that State who caught a pickerel three
feet long. That seems to us to be a
trifling matter beside the six-foot suck-
ers that our lovely and entrancing maid-
ens are yanking from bachelordom
every day, and they seem to like the
fun, too.

A man spends time getting good
money and then spends money having
a good time.



Petting the People

Words are Most Valuable When Fewest.

There is so much that is self evident
and axiomatic in relation to this feature
of advertising that it seems almost un-
necessary to discuss it, and yet it may
be profitable to mention some things by
way of reminder, at least, for every
periodical that comes to my table
brings examples of forgetfulness in this
regard.

In the consideration of space there is
so direct a relation to the expense that
the merchant is not apt to take too much
of it, at least without consideration.
When he has selected his space too fre-
quently, he is unconsciously impressed
that it should be well occupied. He is
thus tempted to bring in too many kinds
of goods for consideration, or—what is
more common—he forgets to limit his
wording in description.

Redundancy in wording is of greater
injury than the occupation of unneces-
sary space. Whatever the object of ad-
vertising it is attained by engaging the
attention and interest of readers. The
persistent bargain hunter may sort
through a mass of verbiage to find what
interests him, but many to be reached
by advertising are not bargain hunters.
Most readers are unconsciously repelled
by a long, solid paragraph or by a
monotonous mass of tabulated price
lists.

The theory, then, is tosay it in few
words. The rounded periods of the
rhetorician have their place elsewhere
than in the preparation of trade get-
ters. | say this principle is often un-
consciously lost sight of and spaces are
filled in a manner which effectually
buries them from attention.

| shall not take space to give more
than one short example to illustrate the
ease of condensation. Take the sen-
tence, “ We have just received and are
now offering for sale the latest importa-
tions of fall millinery” and “ Just re-
ceived latest importations fall millin-
ery.” The last sentence of six words
conveys all the meaning in the former
of sixteen.

There is a sort of sententious conden-
sation which is becoming quite com-
mon that becomes disagreeable and tire-
some in style and so repels the reader.
Anything that savors of slang or pert-
ness is undignified and unprofitable. As
much dignity and as correct a style of
expression may be preserved in the use
of few words as in more prolixity.

If the nature of the business and ad-
vertising requires the use of long lists
or tables of prices it is well to break
them up into groups by some means.
Arrange the more important so as to
use a heavier face of type or enclose
some in panels so as to separate the rest
into small groups. In this way the at-
tention is not unconsciously repelled
and the effectiveness is increased many
fold. Don’t bury your work in verbiage
or in repellent masses of any kind.

| am again asked to criticise the ad-
vertisement of Will Botsford & Co. |
have already commended it as a well-
proportioned and effective advertise-
ment, but | have now to criticise the
fact of its continuing so long without
change. An advertisement cf this
character quickly loses its effectiveness
if continued.

I presume the Marshall Wagon &
Windmill Co. find it best for its busi-
ness to prepare a comprehensive list
without regard to times or seasons.

One Year’s b

Business Success

John M cAnley’5

MICHIGAN TRADESMAN

WE ARE NOT WHOLESALING

Bat »re selling Groceries close to wholesale prices

“LIVE AND LET LIVE”

IS OUR MOTTO.
Obsrrvs the foils'riag li.t. «end yuur order to us. and we will do the rest
Cleaned CurruU. perlb r.-r.-,.I0c | Good Mixed Candy, perlb ...... ke

Cood Prunes, perlb ...
Good Coffee,” * ..

Good Hire. * . .
Good Baking Powder, perl*-M

We have a li»c assortment o( Teas and Coffees.

W ill Botsford & Co.

...Be Good Ginger Snaps, perlu ff...

1l4c  j Peppermint Lozenges. * J2c¢
. Be JGreen Peas, perH,..
-10c | Pearl Barley, per an

1) West fiaghllT 5t . Holhiml.

BUY THE BEST * 80HNG

Duck Coats,
. ] Pants,
WNOE SAV' TANK HATERS Winter Underwear
“QR ONN’ RR S H6H
MRS WAEONS o

Nv Mgkl WINCMLLS T, k.ru,, 2, AR, U-.
mocormick hinders, mowners, rakes,

BVARE 6RAR [CRLLS s, h<ard.c MU iim
Trones TROOESAND LOHRS

LOAN HAYING TGOS ...

The

The best anodit)TOSSthcngR!)ettiecerjeopasirost';r(m in the M an istee
Mirsiunt WAGON £r WINDMILL CO. Savings

Bank

Loans inonry on Improved

Manistee Rimi Kslatc.

Intelligent selection is afforded you among our
stocks—the quality and price are always har-
monious—and the variety is unexcelled in this
section ot the state. Time and easy payments
given.

m

A Patent Leather
Shoe that won’t
break thr’o

KELLY & MATHER. segpemer

SLEIGHS ) lBuys M;n?‘agfs anﬁ Ilgn«:s
BELLS, Arwerd
ROBES,

BLANKETS, .
HARNESSES. woorr) Baiy:

\noraq) !

*r* Neat, Stylish and Up-t

3/\

lf

I s

<ttladky * Basm

Hits elapsed since mir laiye store was reliiiilt.
GOOD GOODS AND LOW PRICES

Imve made for us many friends. That, we can
undersell our competitors wim have heavier ex-
1lenses and less facilities for haying and carry-
ing a large stock is admitted by all. That we

J TAILORING

j DK tvamesoe f

MERCHANT 1

can hold customers who an* attracted hv onr SPEC IAI: ON
close selling we have demonstrated to our en- MEN’S
tire setisfaclioM. You can loose nothing, but. HEAVY
may 4ugal deal. bjf joinin* gnr sregulars.**
OVERCOATS
FOR

THIRTY DAYS
*TELEPHONE 150.

M M i

HUES

Grain drills, haying tools and bob
sleighs make a complete cycle. It would
seem to me that a distinction in the
display of the seasonable goods would
increase the effectiveness. The adver-
tisement is carefully prepared and the
display and border are well propor-
tioned, thus saving the latter from be-
coming too mournful.

Kelly & Mather have the correct idea
of the value of space and brevity of
wording. This firm evidently finds it
worth while to confine the attention to
seasonable goods. | think possibly an
error has been made in having too much
white space and that a light border
would have improved it, but it is a
good advertisement as it is.

John McAnley presents a well-pro-
portioned display, but I think the par-
agraph is a little too formidable. Had
it been boiled to two-thirds its length it
would have been read by many more

people. The advertisement has merit
as an indication of business prosper-
ity and is, no doubt, valuable as a
change. As a general rule, it is well to

give some indication of the nature of a
business even when the concern is thor-
oughly well known.

The little advertisement of W. A.
Gardner shows an unusual degree of
care and thought in preparation. |
have had occasion to commend some of
his advertising before. The present
sample is original in expression, could
not be better displayed and is in every
respect a good specimen.

Another good advertisement is that of
the Manistee County Savings Bank.
The repetition of the name of the bank
in so condensed a letter is not objec-
tionable when the first display is so
strong.

Wooley & Bronson’s printer could not
have made the display with greater
neatness and unity had his border been
solid instead of a finely-engraved one.

am a little slow to appreciate the
coined word at the head, but presume
the coiners know what they are about.
The advertisement will, undoubtedly,
attract a certain class of trade and, if
there is enough of the class to be
reached, will, no doubt, prove a suc-
cess.

Parkinson & Barnes have the correct
idea of type, but the dashes could be
improved by substituting short plain
ones, both alike.

Methods Followed by a Boston firm.

Jaynes & Co., Boston druggists,
make a point of always having some
unique advertising exhibit outside their
stores, or in the windows. At their
Hanover street store they have placed
on the front of the building the colossal
head of a man. Into his mouth is
shoved a mammoth perfecto cigar. The
work is cleverly done to show a man in
the act of smoking one of their special
brands of cigars. In the cigar, which

s hollow, is concealed a red electric

ght, which glows on the under side,
and at the end of the long ash, which

ppears just about to drop from the end
if the weed. Closely following the glow,
as though the mammoth figure had just
taken a puff, comes a column of steam
from the figure’s mouth, followed by an-
other smaller one from the end. In an
uptown store they keep a man at work
carving out lifelike figures from huge
blocks of hard toilet soap, cakes of
which are displayed in the window.

In Norway a girl must have a certifi-
cate stating that she can cook before
she can be married. The laws of Nor-
way are all right in that respect, but
they do not require the bridegroom to
certify that he can keep up a house and
prol\(/ide the wherewithal for his wife to
cook.

»



EDUCATION NOT NECESSARY

To Enable the Merchant to Achieve Suc-
cess.

“ 1 don’t think any man ought to be
allowed to enter business unless he is a
graduate of some public school and can
pass an examination in the common
school branches,” said a friend of mine
the other day, in discussing the per-
centage of illiteracy in the mercantile
business.

MICHIGAN TRADESMAN

No, siree; education cuts but mighty
little figure in business capacity. Un-
derstand, I'm not deprecating educa-
tion—a man who hasn't one is los-
ing a good deal of the bright side of
life,but it isn’t necessary to have educa-
tion to make money, all the same.

Business men are born, and the finest
college education on earth can’'t make
a good business man out of a fellow
who is born to be a poor one.—Stroller

| didn't call this gentleman a foolin Grocery World.

because he is bigger than | am, but |
certainly felt like it. Nobody places a
higher value on an education than | do,
but 1 wouldn't for a minute contend
that it cuts much figure in business. As
a matter of fact, it is sometimes a ques-
tion in my mind whether the most suc-
cessful merchants aren’t the ones with
the least education.

| got a letter last week which is
splendid case in point. It is from a
friend of mine in a Western city. |
violate no confidence in reproducing
it, as he is not in the grocery business,
and | give neither name nor address.
The letter was as follows :

How Country Stores Are Affected by the
Catalogue Houses.
Bolivar, N. Y., correspondence N. Y. Sun.

The country merchants of Western
New York are to-day facing the hardest
proposition they have ever encountered.
If the city department stores continue
to increase their mail order trade dur-
ing the next three years at the same
ratio as in the past year it is declared
ahat at least 25 per cent, of the small
country merchants will be forced out of
business.

Take the village of Bolivar, for ex-
ample. It has 1,200 population and is
the trading center for about 4,000 peo-
ple. In theJoast eleven months $10,000
worth of goods from Chicago and New

I have yure letter which was writtenY0ork department stores have been re-

on December 28, and want to reply to
it, 1 could not be to postive about the
value of Jackson propperty my advise
to you is to snap up quick as can get it
is a bargan,

Now, a school boy can probably write
a better letter than this. It is badly
spelled, abominably punctuated and
execrably composed, yet hundreds of
men who would be able to write a let-
ter that would make this look like a
school boy’s effusion would be absolute-
ly incapable of putting through the deal
which this letter refers to. The writer
of that letter is one of the sharpest,
shrewdest business men | ever met in
all my life. Yet he never had any edu-
cation whatever—never went to school
even. Everything he knows he taught
himself.

To establish education as a criterion
of business ability would be to keep
born business men like my friend out
and let in men who could write better
letters, but who couldn’t hold a candle
to him where it came to real business
ability.

In an experience of several years |
have rubbed up against a lot of business
men, and in running them over in my
mind in an off-hand way, | am really
inclined to believe that the most suc-
cessful of them are those who have only
the crudest sort of education—men who
could hardly write a letter even so good
as the one | have reproduced.

Why, just to show how utterly worth-
less education is to prove whether a
man is a good or a bad business man,
the poorest, most shackling merchant |
ever knew was a graduate of Harvard
College.

I know a grocer who in his youth was

bitterly poor. He had no advantages ;
never went to school but two months in
all his life. Ever since boyhood this
man has ardently desired an education,
but he has never had time to get one—
even a rudimentary one. To-day he is
utterly incapable of writing a coherent
letter and never attempts to. His wife
attends to his book-keeping and writes
all his letters.

It may be interesting to know that
this grocer, who would never have been
allowed in business if my friend's edu-
cational test had stood, is worth be-
tween $40,000 and $50,000—every cent
of which he made himself.

There are a lot of splendidly educated
gentlemen in the world who aren’t worth
$40,000 or $50,000.

ceived at the freight and express office
here. In addition, hundreds of dollars'
worth of goods have been received
through the mails.

This state of affairs prevails in almost
every village in Western New York.
At the freight office at Black Creek, in
this county, a hamlet of 200 population,
twenty-five stoves were received in the
past eight months from Chicago depart-
ment stores. It is believed that not less
than $100,000 of Allegany county money
found its way to the department stores
of Chicago and New York last year.

The department stores on receipt of
$1 will ship a tombstone properly let-
tered, the balance, $9.85, and freight, to
be paid to the freight agent on deliv-
ery. This is one of the latest departures
and has aroused the wrath of country
monument dealers. No line of business
in a country town is exempt from the
competition of the department store.

Up to within two years very few gro-
ceries have been sold in Western New
York by the Chicago stores, but now
many farmers buy all their groceries in
Chicago. A few days ago a farmer liv-
ing out among the hills east of Bolivar
sent a New York draft for $100 for a
supply of groceries, and a neighbor of
his sent a draft for $240 to pay for a
cutter, harness, fanning mill and parlor
suit.  Last year 200 bicycles were
shipped from city department stores to
this county, most of them selling for
$16.50.

In one Allegany county village the lo-
cal merchants try to meet this competi-
tion by selling at the department stole
catalogue prices.  The local merchants
say that the department stores sell for
cash, whereas the country merchant is
expected to carry his customers from
thirty to ninety days. If the customer
of the department store, they say, will
add the cost of express or freight to the
price of the goods purchased they will
find that they make little or no saving
over the cash prices that can be secured
from the small town merchant. That
is the country merchant's side of the
story.

If the men have the mail order habit
they have a light attack in comparison
with the women, who are the real
friends of the department stores. Shoes,
cloaks, hats, corsets, hosiery, dress
goods, baby carriages, confectionery,
perfumes, soaps, and a thousand other
things are bought by mail. The de-
partment store of the big cities is likely
to cause a revolution in the methods of
the small town merchants. It means
fewer stores and better ones ; more live
merchants and fewer old-fashioned ones
who insist that the trade of the people
who live in the country about them is
theirs by right of inheritance.

Use a slightly dampened cloth for
dusting, so that it will collect instead of
disperse the dust.

B. C. Mansfield Driven to Failure by Bad
Habits.

B. C. Mansfield & Co., fish merchants
at 135 South Division street, uttered a
chattel mortgage on their stock and fix-
tures to E. H. Long Jan. 21 in payment
for alleged legal services. Two days
later the firm uttered a trust mortgage
to John J. Tweedale, as trustee for
twenty-six creditors, whose claims ag-
gregate $937.11, as follows:

Nelson Morris & CO..oooeevveveiernene $ 22.00
Son,

De

& Co,,
M.

Strohmeyer & Arpe, New York
Cit

Dombos & Bro., Grand Haven..

19.00
24.00

J. Regez, Monroe, Wis........c........ 23.23
H. M. Williams, Baltimore, Md. 21.00
W. Holmes & CO..coevvvvvvvcririnne 14-93
Kilbourn & Co., Grand Haven.. 6.40

J. H. Hines, Chicago................... 5.20
D. A. TrumpourCo., Bay City.. 24.77
W. S. Crosby, Norfolk, Va......... 21.00
Avery Preserving Co., Detroit.. 11.00
Geo. Thompson, New York City 55.00
Baratara Canning Co., New Or-

1eaNS, La....cccoeevecieiieiiiieeeeeiens 8.75
Rotherberger & Berger, Chicago 28.49
Arnold & Winsor, Boston........... 21.95
M., B. & W. Paper Co.............. 8.83
James Farr & Bro., Gloucester.. 41.58
Maas BrosS........cceveoinieiieneininins 148.22
Blanchard & Powell, Boston___ 45-5°
Geo. S. Sloane, Chicago............. 4.80
Worden Grocer Co., Grand Rapids  9.00
C. H. Libby, Grand Rapids’ ... 7.20
H. J. Plett, Grand Rapids......... 18.00

Mr. Long “ sold” his mortgage to the
father of B. C. Mansfield, who proceeded
to take goods out of stock for the
amount of the claim thus acquired.
Aparently, this did not leave over $50
worth of stock, from which Mansfield
was permitted to select his exemptions
of $250.

The failure is due primarily to the in-
temperate habits of B. C. Mansfield,
who has been a constant patron of the
saloons for several months.

Most of the indebtedness was incurred
through the belief that Mrs. Marie
Mansfield, mother of B. C. Mansfield,
was the ‘*Co.’’ of the concern. Such a
statement was made by Mansfield in
October, 1898, which he reiterated in
May, 1899, and again on Nov. 23, 1900.
If Mrs. Mansfield was a partner, the ac-
counts against the firm are good. If she
was not a partner, Mansfield can be ar-
rested on a criminal charge of obtain-
ing goods under false pretenses.

Turned the Tables.
Young Stone—I spoke to the chemist
and he advised me that | should—
Doctor (interrupting)—Oh, he gave
you some idiotic advice, | suppose.
Stone—He advised me to see you !

Auto-Bi $200

Before the present century is 5 years
old Motor Cycles and Automobiles will
not be so much of a curiosity as at
present.

We predict a large sale for the above
little machine. It is practical, safe,
speedy, cheap. It costs less than % cent
per mile to run it.

Agents wanted. Write for catalogue.

ADAMS & HART
12 W. Bridge St., Grand Rapids, Mich.

™

Lamberi’s
Salted Peanuts

New Process

SAH HANS

Makes the nut delicious, healthful and
palatable. Easy to digest. Made from
choice, hand-picked Spanish peanuts.
They do not get rancid. Keep fresh.
We guarantee them to keep in a salable
condition. Peanuts are put up in at-
tractive ten-pound boxes, a measuring
glass in each box. A fine package to
sell from. Large profits for the retailer.
Manufactured by

The Lambert
Nt Feod &0,

Battle Greek, Mich.

Al'yyraTryYTnorrrarrryirreffTrirTrtnm mra'inmntYTnnmryinrrTTaY

iBig Tumble

1

I In Tumblers If

We offer 100 barrels tumblers to the trade at 15¢ a doz.,

4 kinds banded, (one kind in each barrel), 22 doz.
barrel, shipped from factory.

once before they are gone,

in
Mail your orders at
to

DeYoung & Schaafsma

C Importers and Manufacturers’ Agents
£ Office and Salesrooms over 112 Monroe Street, Grand Rapids
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Around the State

Movements of Merchants.

Goodland—A. Furstenan has sold hi
general stock to W. H. Manning.

Owosso—J. Floyd Tallmadge, confec
tioner, has removed to Saginaw.

Howard City—Henry Finch,
dealer, has sold out to Simon Thon.

Owosso—Thos. V. Case, merchant
tailor, has removed to Sault Ste. Mari

St. Johns—Wm. Crich, tinsmith and
plumber, has sold out to J. J. Williams

Armada—Bert E. Wellman has pur
chased the drug stock oi Erwin F. Phil
lips.

lonia—Frank Hutchins has purchased
the grocery stock of Eugene H. Cogs
well.

Albion—Geo. B. Griffin succeeds
Welling & Griffin in the hardware busi
ness.

St. Johns—Richard Gray has pur
chased the grocery stock of Joseph Sim
mons.

South Haven—Chas. R. Kenyon has
purchased the meat market of J. Niffe
negger.

Deerfield—J. G. Prentiss will shortly
start a bank here—a much needed in
stitution.

Newport—Frank Lernes has purchased
the general merchandise stock of Geo
M. Colburn.

Wayland—Walter A. Truax has pur
chased the meat market of F. A. Bur
lington & Co.

Whitehall—Joseph Bell has purchased
the general merchandise stock of Mears
& Sweningston.

Calkinsville—Terry & Bayliss succeed
Lewis & Terry in the agricultural im
plement business.

Rose City—Hunnewell & Morse have
sold their dry goods and grocery stock
to W. L. Winning.

Central Lake—L. M. McLaughlin has
closed out his stock of meats and dis
continued business.

Lennon—Fred G. Burleson is sue
ceeded by E. Haines in the agricultural
implement business.

Jackson—John F. Carlton has pur
chased the entire stock of the Carlton
Implement & Seed Co.

Saranac—J. P. Anderson & Co., agri
cultural implement dealers, have sold
out to Thad. G. Mercer.

Standish—M. Blumenthal has pur
chased the dry goods, clothing and shoe
stock of Morris C. Baumgarth.

Pontiac—Theo. W. Chaffee has pur
chased the interest of his partner in the
grocery firm of Marsh & Chaffee.

hreeport—Nye Bros., furniture deal
ers, have dissolved partnership. The
business will be continued by Frank H.
Nye.

Armada—E. F. Phillips has sold his
drug stock to B. E. Wellman, of La-
peer. Mr. Wellman formerly resided at
this place.

Chesaning—Otis Bettis has purchased
the harness stock of EIi Reynolds. He
will dispose of the stock and put in a
line of boots and shoes.

Blissfield—A. B. Hazzard & Co,,
dealers in implements, have dissolved
partnership. The business will be con-
tinued by A. B. Hazzard.

Plainwell—Frank Scott has sold his
interest in the Central meat market to
Thos. Bachelor and has purchased stock
in the J. F. Eesley Milling Co.

St. Johns—Richard Gay has sold his
drug business to Wyman & Worden, and
purchased the grocery stock of Joseph
Simmon. Mr. Simmon will go to the
Pacific coast on account of poor health.

meat

Michigan

Portland—The clothing firm of Allen
& Gamble will shortly discontinue busi
ness at this place and will remove
stock to Saginaw early in March.

Romeo—The clothing and men'’s fu
nishing goods firm of Finsterwald
Bros, has been dissolved. Louis Fins
terwald will continue the business.

Sault Ste. Marie—J. Johnston has en
gaged in the general merchandise busi
ness in the Martyn & Stuart block. The
name of the new store is the Common
wealth.

Central Lake—Smallegan & Smith,
produce dealers, have purchased the
agricultural implement stock of Geo
W. Dole and will continue business
both locations.

Eaton Rapids—On Feb. i the cloth
ng stock of M. L. Clark & Co. wi
pass into the hands of a stock company
and the business will be continued on
strictly cash basis.

Lansing—Rouser Bros, have pu
chased the grocery stock and meat mar
ket at 717 and 719 Michigan avenue,
east, which were formerly conducted by
R. B. Shank & Co.

Calumet—Wm. M. Gattis has pur
chased the interest of his partner in the
confectionery and fruit business of Gat
tis & Bode, and will continue the busi
ness in his own name.

Coloma—W. A. Baker has broken
ground for the erection of a brick front
business building, 56x70 feet, two
stories high. A large public hall wi
occupy the upper story.

Jerseyvilie—J. A. Hunt & Sons have
merged their general stock into a lim
ited copartnership under the style of the
Hunt Mercantile Co., Ltd. J. A. Hunt
's chairman of the association.

Ironwood—Albert and Frank Moore,
who formerly conducted the grocery and
meat business at this place under the
style of Moore Bros., are going through
bankruptcy at West Superior, Wis.

Ravenna—S. L. Alberts & Co. have
sold their carriage and implement stock
to A. E. Barden, who for the past two
years has managed Brown & Sehler’s
hardware and implement store at Conk
in.

Conklin—Harvey Bros, have sold
their grocery stock to John W. Cazier
and John H. Hoogstraat, who have di

ided the stock between them. Harvey
Bros, will continue the hardware busi
ness.

Harbor Srpings—Thomas Wilson, for
merly of Sherman, is now a member of
the firm of Foster, Burk & Wilson, deal
ers in general merchandise here, having
purchased a third interest in the busi
ness.

Mason—Scott Lane, formerly of the

ew York Racket store, at Lansing,
has sold bis interest in the business to

s partner, H. E. Knight, and has
opened a similar line of goods at this
place.

Caledonia—W. O. Barber has sold

s drug stock to John Paulson, who
was engaged in the drug business at
Grand Rapids in partnership with his
brother, under the style of D. T. Paul-
son & Co.

Rowland—Hoover Bros., who were
engaged in the general mercantile busi-
ness and also operated a cheese factory,
have dissolved partnership.  Cyrus
Hoover will continue the business in
his own name.

Pentwater—A. W. Newark, who suc-
ceeded E. G. Maxwell several years ago
as manager of the Sands & Maxwell
Lumber Co., has severed his connection
with the company and returned to his
home in Cadillac.

tradesman

Otsego—Darwin A. Drew will estab
lish a cold storage warehouse here early
this spring in the annex of the hotel
The building is 26x50 feet in dimen
sions with an ice house in the rear 12x26
feet in dimensions.

Holly—Byron S. Beatty, a retail gro
cer of this place, petitions to be ad
judged a bankrupt. He represents hi
assets at $1,675.65; his liabilities

,236.91; and claims that $250 worth
of his property is exempt.

Bad Axe—Frank W. Hubbard & Co
recently purchased the Elkton bank
add to their chain of banks in the
Thumb. This gives them financi,
concerns at Bad Axe, Kinde, Caseville,
Elkton, Sebewaing, Sanilac Center and
Pigeon.

Baldwin—Wm. Peck, of the Montague
Hardware Co., Montague, has secured
an option on two lots at this place,
being his intention to erect a two-story
building with 50 feet front, in which
he will put a line of hardware, furniture
and undertakers’ goods.

Manistee—The Parkdale general mer
chandise store, conducted by Ezra
Clark, has been destroyed by fire. The
family of Mr. Clark resided in a suite
of rooms over the store. There was very

ttle insurance and the loss will amount
to several thousand dollars.

Holland—O. R. Johnson has pur
chased the interest of his partners
Frank Delater and Leonard DelLoop i_
the O. R. J. Cigar Co. and has formed

copartnership with Geo. Plummer, of
Douglas, who will have charge of the
office and shipping department, while
Mr. Johnson will continue on the road
as traveling salesman.

Clayton—Horace Crosby, who has
been conducting a general store at this
place for the past few years, has sold
his stock to Hayes Hale, of Adrian,
who will continue the business at the
same location. Mr. Hale is a boot and
shoe merchant at Adrian and intends to
make this a branch store.

Ludington—Local business men have
decided to build a fruit and vegetable
distributing warehouse in this city.
Every vyear several hundred thousand
bushels of fruit and vegetables are
shipped from Mason county and the
sorting and packing has heretofore been
done by the growers themselves. It is
the intention of the Ludington business
men to make this town the distributing
point for Mason county fruit and vege-
tables and the work to be done in the

‘arehouse will give employment to
many men and boys.

Manufacturing Matters.

Big Rapids—Reynolds & Co. will be
succeeded by the Big Rapids Door &
Sash Co.

Detroit—Feldman & Moscowitz suc-
ceed Feldman, Moscowitz & Co. in the
manufacture of hats and caps.

Tower—The stave and heading mill
owned by G. E. Kuchle has been closed

chattel mortgage for $6,000.

Lake City—The Missaukee Manufac-
turing & Mercantile Co. has been suc-
ceeded by the Porter Morse Co.

Cheboygan—The Cheboygan Hoop
Co. is the style of the new concern
which succeeds Michael McCarty.

Port Huron—Chas. Sheldon is equip-
ping a planing mill, sash and door fac-
tory in the Old Commercial Tribune

ilding.

Lupton—The Decker & Doane Lum-
ber Co. is putting in logs to stock its
mill at this point. The Briggs & Cooper
Lumber Co. stocked this plant the last
two seasons.

Atkinson—John K. Stack has sold his
interest in the Metropolitan Lumber Co.
to John Corcoran and T. G. Atkinson,
of Escanaba.

Cheboygan—D. C. Pelton has pur-
chased 1,000,000 feet of standing timber

located near Indian River. It will not
be lumbered this winter.
Indian River—The Indian River

Stave Co. has erected a stave mill at
this place, which will be stocked and
started early in the spring.

Cheboygan—Pelton & Reid have
2,000,000 feet of logs on skids at their
camps near Trout Lake. The firm has
about twenty teams engaged in hauling
logs.

Jackson—Foote & Jenks have begun the
erection of a brick and stone building,
two stories and basement, 33x100 feet in
dimensions, which they will occupy
with their manufacturing perfumery bus-
ness.

Alpena—George Masters, F. Reib-
enack and Capt. Ludington have leased
the Luther shingle mill here and will
operate the plant, beginning at once, as
they own considerable timber which can
be reached.

Detroit—Williams Bros. & Charhon-
eau, manufacturers of pickles, vinegar
and table relishes, are succeeded by the
Williams Bros. Co. The capital stock
of the new concern is $150,000, of which
Wm. H. Williams holds 7,500 shares,
Henry Williams 7,300 shares and Walter
H. Williams 200 shares.

Whitehall—The Erickson-Steffee Co.
s the style of the new firm which has
been organized to succeed Erickson,
Steffee & Co. in the planing mill busi-
ness and the manufacture of doors, sash
and blinds. The new firm will also
deal in coal, wood and building ma-
terial. The capital stock is $20,000.

Bay City—The Bay City Sugar Co.
has completed its campaign and an-
nounces the manufacture of 10,700,000
pounds of granulated sugar. It used over
52,000 tons of beets, which cost an aver-
age of $5.15 per ton. The company
paid the growers nearly $300,000. The
average yield of the beets in saccharine
was 14 per cent., the average produc-
tion g}4 tons to the acre.

Evart—The directors of the Evart
Creamery Association have signed a
contract with Wm. Vance, of Tavistock,
Ont.,, to operate the factory at Evart
next summer. The factory will open on
May 6, and make cheese during the
summer and, if patronage enough is
offered,the factory will be operated con-
‘nuously on butter or cheese, as the
market seems to demand.

W hite Cloud Merchants in Une.
From the White Cloud Business.

An organization to be known as the
White Cloud Business Men’s Associa-
tion was inaugurated last week, hav-
ing for its object the promotion of a
more united and friendly feeling among
the village merchants and to encourage
the building of good roads leading to
the village and the general building up
a°d establishment or a good market for
all farm products. The Association will
also lend its encouragement to the
maintenance of good sidewalks and the
setting out of shade trees; in fact, pro-
mote and encourage all that tends to
make our town a prosperous and grow-
ing one.

A ?food set of bylaws was adopted
and officers were elected as follows :

President—A. G. Clark.

Vice-President—W. E. Bamhard.

Secretary—Benj. Cohen.

Treasurer—G. R. Rosenberg.

This is a move in the right direction
and we hope to see the Association firm-
ly established. None but good results
can come from the efforts of such an or-
ganization.



Grand Rapids Gossip

Harvey Wonderly has engaged in the
wholesale hardwood business.

Barth & Warren, druggists at 674
Wealthy avenue, have removed to 668
Wealthy avenue.

B. A.Kinyon has opened a grocery store
at 400 South East street, purchasing his
stock of the Musselman Grocer Co.

A.
business at Slocum’s Grove. The stock
was furnished by the Ball-Barnhart-Put-
man Co.

John Paulson has retired from the
drug firm of D. T. Paulson & Co. at
427 East Bridge street, having pur-
chased the drug stock of W. O. Barber,
at Caledonia. The business will be
continued under the same style.

The annual banquet given under the
auspices of the Grand Rapids Retail
Grocers’ Association Monday evening
was largely attended and proved to be
fully as enjoyable as the two previous
banquets held hy the organization.

Hide». Pelt«, Furs, Tallow and Wool.

Hides have slumped heavily the past
week and large sales have been made
for future delivery. The tendency is to
crowd sales and clean up holdings.
Stocks to come later will be of a poor
quality and less in value. Nothing but
a small supply will advance prices.

Pelts are slow in changing hands and
stocks are accumulating.

Furs are in good demand, with a
slight advance in some kinds. London
sales were satisfactory and good goods
brought full values.

Tallow shows a weakness on off
grades,while prime stock holds its own.
The outlook for soapers’ stock is for
lower values.

Wool is dormant. Sales are small and
there is little doing. Prices are below
a profitable point for grower and dealer
and also much below an importing
point. Manufacturers do not seem in-
clined to buy except at the low point,
and holders are firm. An Eastern buyer
in the State last week returned home
without securing a pound. The wool
lofts of factories are empty and Eastern
dealers have but little fleece to offer.
The coming of the new clip does not
scare holders, who claim that they are
ready to take it when it comes.

Wm. T. Hess.

The Produce Market.

Apples—The market is steady but
weak, fancy fruit commanding $2.25@3.

Bananas—Prices range from $1,2510
1.75 per bunch, according to size.

Beets—$1 per bbl.

Butter—Factory creamery is in mod-
erate demand at 20c and choice to fancy
dairy is finding an outlet at about I12j"c,
at which price local handlers have been
able to move considerable quantities.
The glutted condition of the past four
weeks is gradually disappearing under
the influence of lower prices.

Cabbage—50@60c per doz.

Carrots—$1 per bbl.

Celery—Scarce at 30c per bunch.

Cider—13c per gal. for sweet.

Cranberries—Jerseys have declined to
$2.75 per bu. box and $8.50 per bbl.

Eggs—Receipts are very liberal and
local dealers meet with no !;difficulty in
obtaining 17@i8c for carefully candled
fresh stock. Candling is necessary on
account of the large amount"of shrunken
eggs the farmers are working into their
offerings of fresh.

Game—Local handlers pay $1.20 per
doz. for gray and fox squirrels. Com-
mon cottontail rabbits are taken readily
at 70@8oc per doz. Belgian hares com-
mand 8@ioc per Ib. for dressed.
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Grape Fruit—75c@$i per doz. ; $6.50
per hox.

Hickory Nuts—$2@2.25 per bu.

Honey—Fancy white is scarce, but
the demand is slow. Prices range from
15@i6c. Amber goes at 14@i5c and
dark buchwbeat is slow sale at io@i2c.

Lemons—Californias continue steady
at $3.25 for 300s and $3 for 360s.

Lettuce—Hothouse stock is stronger
and higher, commanding 15c per Ib. for
leaf.

Limes—$1.25 per
box.

Lima Beans—7c per Ib.

i0o;$i@i.25 per

Ruby has engaged in the grocery Onions—Dry are strong and have ad-

vanced to $1.
$1.60 per crate.

Oranges—Floridas are in plentiful
supply at $2.50 for ail sizes. Californias
range from $2.50 for choice to $3 for
fancy.

Pears—Cold storage Kiefers are in
limited demand at 75c per bu.

Pop Corn—$1 per bu.

Potatoes—The market is firm and
steady on the basis of 28@32c at the
principal outside buying points.

Poultry—Turkeys are in better de-
mand and chickens and ducks are in
only fair demand. Local dealers pay as
follows: Spring'turkeys, io@ iic; old,
8@gc; spring chickens, 9@ioc; fowls,
7/4@8c; spring ducks, 9@ioc—old not
wanted at any price; spring geese, 8@
9c—old not wanted.

Sweet Potatoes—$2.50 for Virginias
and $3.50 for Jerseys.

Squash—2c per Ib. for Hubbard.

Turnips—$1 per bbl.

Spanish are slow sale at

Failure of the Colling Colored Hook &

Eye Co.

The Collins Colored Hook & Eye Co.
uttered a trust mortgage Monday to Ed-
gar A. Maher, as trustee for twenty-five
creditors, whose claims aggregate
$8,710.80. The names of the creditors
and the amount owing each are as fol-
lows :

Old National Bank........ccccc....... $4,550.00
F. H. Collins... 76.25
Oscar Allyn..... 199.63
P. M. Sonner. 32.30
M. Landon........ 28.95
American Pin Co.............. .. 956.21
Grand Rapids Lithograph Co.  496.00
Fred Macey Co 17.98
McLean Publishing Co. 30.00
Butterworth & Lowe........ 14-97
Waggoner Watchman Cloc . 173.31
Rapid Hook & Eye Co............. 199.97
Lord & Thomas........... .. 58156
Textile Publishing Co 1,000.00
Bradstreet Co 65.00
Grand Rapids Paper Box Co.. 174.90
E. G. Reynolds . 11.67
Grand Rapids Slate Co. 17.00
Wm. Alden Smith 100.00
L. K. Salsbury.... 50.00
H. Grinnell & Son. 87.75
C. W. Watkins & Co. 17.00
W. M. Hine...... 3.75
O. O. Conner. .
U. G. Clarke

some time, owing to the weakness of the
management.

New Hands at the Helm.

At the annual meeting of the stock-
holders of the Worden Grocer Co., the
old directors were re-elected with the
exception of W. L. Freeman, whose
place on the Board was taken by E. C.
Winchester. The election of officers for
the ensuing year resulted as follows:

President—A. J. Daniels.

Vice-President—N. Fred Avery.

Secretary—Guy M. Rouse.

Treasurer—W. F. Blake.

Last year Mr. Daniels was Vice-Pres-
ident and W. L. Freeman was Presi-
dent.

Ed. C. Winchester will assume the
position of buyer Feb. 1, succeeding
W. L. Freeman, who will remain with
the house two or three months until the
new buyer becomes thoroughly familiar
with the duties of his position.

For Gillies’ N. Y. tea, all kinds,grades
and prices. Visner, both phones.

The Grocery Market.

Sugar—The raw sugar market is
weaker, prices having declined i-i6c,
making the price of 96 deg. test cen-
trifugals now 4XC* Having ample sup-
plies on hand for the present and with
increased offerings in view from Cuba
refiners are not buying very heavily at
present prices. The refined market re-
mains quiet. Lower prices for raws
and the fact that jobbers are quite well
supplied for their present requirements,
cause an inactive market and prices
are unchanged.

Canned Goods—The general canned
goods market has taken on no new con-
ditions since last week except in the
tomato situation. The market has made
a slight decline and the low price has
stimulated buying and some large lots
have changed hands. It is stated that
there were more tomatoes sold during
the past week than at any time since
last October, and this indicates that
jobbers have permitted their stocks of
tomatoes to run down to a very low ebb.
The consumption of tomatoes is very
large, and buyers seem to have increased
confidence in them at the present low
range of prices. A continuation of the
present demand may cause a reaction
from the existing low prices sooner than
any one now anticipates. Prices on the
new pack have not been named yet,
but are expected very soon. The corn
market does not improve, but rather
keeps in line with the course taken by
tomatoes up to the past wefck. The best
grades of corn are all, or practically all,
in the hands of the jobbers, and the
stock now offered is the cheap variety,
which, even during an active season, is
continually fluctuating. There is quite
a little interest taken in future corn and
it is meeting with a fairly good de-
mand. Peas on the spot meet with a
good demand. As is usual during
February and March, there will be this
year heavy buying of all the different
sizes. Of course, there will be suffi-
cient quantity of the cheap grades of
all sizes, but there is a decided scarcity
of the early packing of the best quality.
Prices are very firmly held. Prices on
the new pack have been made by some
Wisconsin, New York State and Indiana
packers, but the trade as yet takes very
little interest in peas. Wisconsin pack-
ers are inclined to go very slow about
putting out quotations and some will not
name prices until they can get some
idea as to what their probable pack will
be. Of string and lima beans there is
not anything now to say. The price of
limas is high, which, of course, curtails
the consumption of them. String
beans, however, are low, but even at the
low price there doesn't appear to be
the usual demand for this line of goods.
Peaches are in fair demand at un-
changed prices. Standard peaches are
scarce. The stocks held by the Balti-
more packers are less than is generally
supposed, and if the exact condition of
the market for both the standard and
extra standards was known, there would
most assuredly be an improvement in
values, although the demand at this
time for these grades of peaches is
light. Gallon apples are slightly firmer
and are meeting with a good demand.
Salmon continues easy with a light de-
mand. Oysters are in fair demand at
slightly lower prices. There is a per-
ceptible increase in the regular every-
day run of orders coming in for assorted
lots, which is usually the forerunner of
greater activity in all of the staple
lines. With seasonable weather all over
the country the canned goods market
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would probably show greater activity.

Dried Fruits—There is no change in
the situation in dried fruits, except that
the market is, if anything, even duller
than it has been. There is, of course,
the usual number of small orders for
immediate wants, but that is about all.
Prunes are very easy, but there is some
slight demand for 60-70s and 100-120s,
probably due to their being offered at
low prices and the fact that jobbers’
stocks of these grades are not very
heavy. Sizes 40-50S and 50-60S are very
dull.  The stock of prunes in the bands
of the Cured Fruit Association is some-
thing enormous and it is very unlikely
that it can all be marketed in this coun-
try this season. It will either have to
be exported or carried over until next
season. The demand for raisins is very
light, but lower prices on seeded and
some other grades have been made and
it is expected the trade will take hold
more readily at the low prices. Apri-
cots and peaches are steady and in mod-
erate demand. There is a slightly firmer
feeling on apricots, stocks of which are
very light. Dates are dull and easy in
tendency. There is a good demand for
currants at unchanged prices.

Rice—The rice market continues firm
and most dealers report an improved
demand. Sales, however, are of only
small lots as buyers generally are not
purchasing supplies in advance of reg-
ular daily requirements. Foreign grades
rule firm and are in limited supply.
There is considerable interest shown in
advices regarding the crops soon to be
entered upon. Reports from Bengal in-
dicate a short crop of Patna, which has
hardened holders’ views.

Tea—The tea market is firm and there
is an advance of >£c per pound on some
grades. Prices are gradually showing
increased steadiness.  Holders have
more confidence and no inclination is
shown to market supplies, full prices
being asked for all grades. There was
an improved enquiry from all quarters
and buyers show more inclination to
purchase.

Molasses—The molasses market s
very firm and seme dealers have ad-
vanced their prices ic per gallon. Spot
supplies are moderate and all grades are
very firmly held. There is a large sale
of molasses in cans at present and a
large number of orders for molasses are
filled with the goods put up in this style
of package.

Rolled Oats—This market shows an
advance of 10c per barrel and 5c per
case.

Four Members of One Family in One
House.

The Cappon & Bertsch Leather Co.
must be dead in love with the Otis fam-
ily, judging by the number of gentle-
men by that name who are now iden-
tified with the institution.

Albert D. Otis took the management
of the local end of the business several
years ago and has succeeded in expand-
ing the operations, territory and sales
to a remarkable degree, making a
record as manager of which any busi-
ness man might well be proud.

Albert D. Otis, Jr., represents the
house as traveling salesman in Southern
Michigan.

Harry S. Otis occupies a position in-
side as house salesman and shipping
clerk.

George Otis, who has been with the
Grand Rapids Piano Case Co. for some
time past, has lately taken the position
of book-keeper., . )

Few institutions with which the
Tradesman is familiar can boast of hav-
ing a father and three sons in their em-
ploy.
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E. G. Studley, President Grand Rapid
Felt Boot Co.

If the castled Rhine is the river of
German inspiration, the uncastled Hud
son is the stream which stands for much
that enters largely into the American
life and character. No one who has
floated down the German river, bor-
dered with vineyards and haunted with
song and legend, can fail to see its vir-
tues reflected in the earnest hearts that
sing of the Fatherland, and that man
and that woman whose childhood has
passed within sight and sound and in-
fluence of the stream that Hendrik
Hudson found and named take with
them, wherever they go, something of
the attributes that have made that valley
the fairest that the sun looks down upon.

The little village of Cloverack, N.
Y., while not on the bank of the Hud-
son, is still not far away from it and
there, within the region of the Catskills
—s0 near, indeed, that his slumbers
were often disturbed by the tenpins of
the Hudson crew—Elbridge Gerry Stud-
ley was bom, December 6, 1848, of an-
cient and honored New England par-
entage.

Cloverack has long been known as an
educational center and here before the
modern high school had reached its
present excellence was erected one of
the old-time seminaries, which, in some
respects, have never been surpassed and
never equaled. They took boys and
girls in the rough and, after three years
of faithful service, made them not only
educated men and women, but gentle-
folk and Christian gentlefolk as well.
At this institute Mr. Studley received
his schooling—not hastily, after the
modem method, with an occasional cut
across lots, but with that leisure which
gives scholarship its name. He remained
at the old seminary until he was 19 years
of age,and then, doffing the gown of the
scholar for the business suit, he went to
New York in 1867 and entered the em-
ploy of Henry G. Norton & Co., the
company being a cousin of Mr. Studley.
which house was the largest in New
York at that time engaged in the rub-
ber goods business.

He remained with the firm two years
and in the fall of 1869 went West to
Chicago, where he became a part of the
force of Hallock & Wheeler, a rubber
goods firm of that city, whose house
was destroyed by the great fire of 1871
He was with Hallock & Wheeler until
1873: for two years was with the firm of
E* D. Preston & Co., of New York,
until 1875,when he came to Grand Rap-
ids for the house and opened a store for
the sale of rubber goods. A vyear later
he became the owner of the store, which
was located at 87 Monroe street. After
three years in that locality he moved to
13 Canal street, where the Western
Union Telegraph Co.’s office is now.
In 1886, something over fourteen vears
ago, the firm of Studley & Barclay
moved into its present quarters at 4
Monroe street. In addition to a full line
of rubber goods, the firm manufactures
leather belting and handles a complete
line of mill supplies.

It is the American idea, after having
settled down, to see what can be done
to better the existing condition of
things. Remaining stationary is incip-
ient decline—an unpleasant suggestion
of Rip Van Winkle's nap—and when,
in 1880, there was a chance of doing
something in the expansion line, Mr.
Studley went to Reed City and pur-
chased the first felt boot factory estab-

lished in this country. He subsequently
removed the business to this city, merg-
ing the enterprise into a corporation un-
der the style of the Grand Rapids Felt
Boot Co. For many years the factory
was located in the building on Mill
street now occupied by the Michigan
Vapor Stove Co., but about five years
ago a site was purchased on the comer
of Godfrey avenue and Market street
and a large building erected with spe-
cial reference to the requirements of the
business, which has expanded in the
meantime to enormous proportions.
About a year ago Mr. Studley convinced
his associates that there was money in
the manufacture of rubber boots and
shoes and immediately entered upon the
work of erecting and equipping one of
the most complete and up-to-date fac-
tories of the kind in the country. This
factory began operations late in the fall
nd its output is meeting with the cor-

dial reception of the trade wherever in-
troduced.

A recent visit to the establishment
was full of interest. To follow the gum
as it comes from the tree through the
various transformations until it is ready
for wear can not be done in a hurrv
and the time given to it—be it long or
short—will not be counted as lost. With
this factory to keep him awake, Mr.
Studley, as President, Treasurer and
General Manager, is in no danger of go-
ing to sleep, even with a draught from
that same flagon which played the
mischief with poor old Rip.

There are other business matters
which claim and receive Mr. Studley’s
attention. We find him among the di-
rectors of the Old National Bank. He
has been one of the Board of Trade
since its organization, either as director
or other office, every year but 'one since
its existence began; and the Citizens
Telephone Co. has made him a director

and a member of its Executive Board.

From certain indications not at all
undesirable to see, it is plain that Mr.
Studley is not overanxious to sit at his
desk all day and take home with him
whatever business remains undone when
it is time to go to dinner. The door
that closes upon the day’s toils opens
upon the social side of life and Mr.
Studley is not deaf to its calls and de-
mands. There is patriotic blood in his
veins. The old river, rippling from the
land of legend to the sea, has a story
to tell that stirs men’s blood as it lin-
gers and loiters about old Cro’ Nest
and through the region where treason
did its worst in the struggle for American
independence. To that story the in-
herited patriotism of Mr. Studley de-
lights to listen and, when the Sons of
the American Revolution was organized,
he became its Vice-President. Club life
has made demands upon him, and these
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he has never failed to meet. If you go
to the Lakeside Club, he is there. If
he is looked for at the Country Club he
is there. If one takes the wings of the
morning and follows the Golf Club,
there, too, will Mr. Studley be found
with his golf stick ready to assert his
personality among the game’s stalwart
defenders.

April 6, 1875, Mr. Studley was married
to Miss Ida M. Beatty, the daughter of
a Chicago merchant. There are two
daughters at home. The elder finished
hex education at the Mary Burnham
Classical Institute at New Hampton,
Mass. The younger is a student at Vas-
sar. The residence of the family is at
64 North Prospectstreet. They worship at
the First Church of Christ (Scientist).

Sawdust mixed with glue makes an
excellent filling for cracks in old floors.
Smooth with a knife after applying, and
the cracks will scarcely be noticed.

Sensible Suggestion Regarding the Filing
of Chattel Mortgages.

C. E. McCrone, local agent for R. G.
Dun & Co., has issued the following let-
ter to the credit men of his district:

The existing laws in this State relat--
ing to the filing of chattel mortgages
and bills of sale could be changed to the
advantage of those extending credit.
The law requires these documents to be
filed in the city, town or village where
the mortgaged p'roperty is situated and,
as there are over 2,000 towns or post-
offices in this State and more than 1,000
townships, it requires no draft of imag-
ination to comprehend the vast army of
city, town and village clerks who are
obliged to handle and file papers of this
nature. A large number of credit men
depend solely on the mercantile agen-
cies to inform them when a customer
places a chattel mortgage on his stock,
machinery or other property, and while
the agencies spare neither time nor
money in their efforts to obtain and
diffuse that most necessary class of in-
formation, their efforts are frequently
unsuccessful for various reasons, among
[them being the disinclination of town
clerks to furnish the agencies with
record items: first, for political reasons ;
second, because mortgagee is a relative
or warm personal friend, whose credit
they do not wish to injure; third, deny-
ing to regular correspondents of the
agencies that mortgages are filed. Quite
frequently town clerks are farmers with-
in a few miles of the village and not
easy of access to correspondents. A law
should be passed requiring the filing of
chattel mortgages and bills of sale at
the county seat in the county where the
property Is situated the same as real es-
tate deeds, mortgages, contracts, judg-
ments, etc, and, as there are but eighty-
four counties in the State, special ar-
rangements could be made with each
County Clerk or correspondent located
at a county seat by which all items of
this nature would be reported by wire
to the agencies daily, or twice each day
if necessary. The changing of existing
conditions at this time is of the utmost
importance to creditors, because a chat-
tel mortgage, if on file and unknown to
creditors for four months prior to bank-
ruptcy proceedings, would not be re-
garded as a preference under the Na-
tional bankruptcy law, to say nothing of
the possible large additional loss a
creditor might sustain by granting
further credit to a customer whose stock
was chattel mortgaged, and of which the
creditor had no knowledge until the
failure occurred.

| believe the time is now ripe on the
part of grantors of credit generally, not
only in the city of Grand Rapids, but
throughout the State, to make an effort
to have this law changed by introducing
a bill in the present session of the Leg-
islature requiring that all chattel mort-
gages and bills of sale be filed at the
Q«nty seat. If this can be accom-
plished, 1 believe it safe to predict that
ué daSenJ*es_. wiH report promptly on
the day of filing every chattel mortgage,
etc., filed in Michigan. This would
surround the jobber with a protection
never before enjoyed in this State and
one of inestimable value. This law is
Inow in operation in every state in the
Union except Connecticut, Minnesota,
Massachusetts, Wisconsin, New Hamp-
shire. New York, Ohio and Michigan.
In Illinois, for instance, the law re-
quires that chattel mortgages and bills
of sale be filed with the County Re-
corder and there is no good reason
why, by concerted action on the part of
grantors of credit, such a law can not be
passed in Michigan.

The Tradesman finds nothing to con-
demn and everything to commend in
the above suggestion. The present sys-
tem is cumbersome and unsatisfactory
and there is no good reason why it
should not be supplanted by a system
Imore in keeping with the progressive
spirit of the times.

A lie may go a league, while truth
gets his boots on; but truth, when he
does get started, is never caught with«
out his socks.
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The Meat Market

English Method of Caring Ham and Bacon.

The whole work of the curing factory
depends upon the proper chilling and
cooling of the meat, and the maintain-
ing of a constant temperature of 40 to
42 deg. Fahrenheit in the cellar. It is,
therefore, altogether desirable that much
attention should be given to the selec-
tion of a refrigerating machine, and
when selected it should be in duplicate
if possible; also in chill rooms and cel-
lars there should always be a duplicate
system of cold air circulation and cold
brine storage. The old style was to put
a large store of ice—say several hundred
tons—over the cellar, and from the cold
produced as the ice melted the tem-
peratures were kept low. But that sys-
tem with all its difficulties has passed
away, and given place to the modern
system of refrigerating machinery.
When the sides have been cooled down
to 38 deg. Fahrenheit they are run along
the bars into the cellar through a door
from the chill room to the cellar, and
then the process of curing really begins.

The process of curing or salting bacon
is a very simple one, but it is also a
thoroughly scientific one. The follow-
ing is a description of the process in
somewhat technical language, but it
conveys actually what takes place:
“ Salting, as commercially practiced, is
a process of osmosis or diffusion; a
crystalloid applied externally, either as
a solid or in strong solution, diffuses in-
to the interior, while the soluble al-
buminous matters pass out into the
brine. Soluble mineral salts,and sugar,
also act as partial desiccators by their
affinity for water. The flesh is deprived
of a great part of its putrescent constit-
uents, but at the same time loses a cor-
responding nutritive value (Liebig esti-
mated the loss at one-third to one-half),
and leaves nearly insoluble fibrinoids,
partially hardened and less digestible.”
Deprived of technicalities, this simply
means that we destroy a certain propor-
tion of the meat in order to preserve the
remainder, and in the process we render
the remainder more difficult of assimi-
lation than it was when fresh. Salted or
cured meat therefore, are less valuable as
food than fresh meats. But as it is im-
possible to conduct the human economy
on fresh meats it is not likely that a
general knowledge of this fact would
alter the consumption.

The displacement of the albuminous
compounds referred to is termed “ cur-
ing,” and is carried out thus: The
sides are laid on benches and pumped
in about seventeen places with a pickle
testing 100 deg. on the (Douglas) salin-
ometer at 60 deg. Fahrenheit. The
pumping pressure should be forty
pounds per square inch, as indicated on
an ordinary pressure gauge. The sticks
of the pump needle are all into the
fleshy parts, the thin flank not being
pumped at all. The pickle used con-
sists of fifty-five pounds salt, five
pounds saltpetre, five pounds antiseptic
and (in winter only) five pounds of pure
cane sugar. These ingredients are
made up to twenty gallons with fresh
water and stirred until the whole is
dissolved. The pickle is then allowed
to settle until clear, and is better if it
is boiled and skimmed. In any case the
clear pickle is run into the cellar, and
is not used until it is of exactly the
same temperature as the cellar. Imme-
diately after the sides are pumped they
are laid down rind downwards and cov-
ered lightly with an equal mixture of
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dry antiseptic and fine saltpetre. On
top of this is laid a heavy layer of salt.
The sides are “ stacked” one on top of
the other, and the thin flank, or belly
portion, is kept up by means of oak
staves. The pickle, therefore, which
naturally forms,collects in a sort of sau-
cer formed by the ribs. The stacks are
not meddled with until their cure is
complete, which is in ten days for nine
score, and twelve days for ten score
pigs. After that time in salt the bacon
is “ struck,” and according to the mar-
ket to be supplied is drained, washed,
trimmed and sent off.

Much of the bacon consumed in Eng-
land is smoked,and many factories have
facilities for smoking. The smoke stoves
want a good deal of watching and care,
and should always be under a competent
man. Cured bacon is drained from
seven to ten days, and is then washed,
wiped and trimmed. It is next dusted
over with pea meal, and hung in the
smoke stove for three days at a tempera -
ture of 85 deg. Fahrenheit. The smok-
ing material used is oak sawdust. After
the bacon is smoked it is packed up in
bales with clean barley or wheaten straw
between each side and is sent out. When
the bacon reaches the provision shops it
is cut up into recognized sections;
there, so far as we are concerned, its
history ends.

An equally important industry with
bacon-curing is ham-curing. This in-
dustry is limited in England, because
of the difficulty of getting rid of the
remainder of the carcasses. The two
legs forming the hams bring a very high
price by themselves, more especially in
Paris. It therefore pays well enough
to dismember the pig and convert it in-
to hams, Cumberland cut bacon, rolls,
etc. Hams require very careful treat-
ment. The cure is on precisely the
same principle as bacon curing, and the
same curing materials are used. But
if taint is to be avoided “ purging” has
to be done, so as to get rid of blood in
the blood vein. The general rule so far
as time for curing is concerned is to
allow one day to every pound weight,
adding on three clear days for “ purg-
ing.” In most bacon factories where
hams are cured they are dried also, an-
other operation which is conducted very
slowly at a temperature of 80 deg. Fah-
renheit. If pale dried hams are wanted
quickly they are dried in the smoke
stoves at a temperature of 95 deg. Fah-
renheit for three days.

L. M. Douglas.

Has Invaded the Land of Beer and Wine.

The consumption of beer in Germany
has doubled in the past twenty years. It
is now said to be 125 litres a year a
head of the whole population.

In France, on the other hand, wine is
the national beverage; and the use of it
is more extensive than ever since the
recovery of the country from the rav-
ages of phylloxera.

Notwithstanding the increased use of
beer in Germany and of wine in France,
both countries are going into the busi-
ness of manufacturing and drinking
cider. France has made cider for many
years, but it is almost a new industry
in Germany. Both nations like cider
and are drinking more and more of it,
although the increasing quantity does
not seem to diminish the consumption
of their national beverages.

In three months beginning with Sep-
tember last 4,100 carloads of apples ar-
rived at Stuttgart alone for the cider
mills of that city. Some of the apples
were raised in Germany, most of them
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in Baden and the Rhine provinces, but
a far larger number came from other
countries. Belgium and Holland sent
1,115 carloads, France 1,208, Austria-
Hungary 340, Italy 670, and even far-
away Spain contributed forty carloads.
As each load of apples was worth about
$250, the three months’ shipments to the
Stuttgart cider mills represented a large
sum of money. These statistics apply
only to one city, and there are many
other towns in Germany that are active
in cidermaking. The business is said
to be developing most rapidly through-
out Wurtemberg.

While Germany imports most of her
cider apples, France raises her own
supply. Quite a number of the North-
ern and Central Departments have
planted many thousands of apple trees
in the past few years. The cider crop
comes from sixty-five Departments, but
more than half of it is derived from
Normandy and Brittany. Nearly all the
cider is for home consumption and the
imports amount to very little. The cider
mills of France are now turning out
over 150,000,000 gallons of cider a year;
so between wine and cider all French-
men of high or low degree have plenty
to drink without recourse to any con-
siderable quantity of water.

A Substitute for Benzine.
Consular Report from Germany.

For years a substitute for benzine has
been In demand. The objectionable
points about benzine are its high inflam-
mability and volatility, the danger of
poisoning the atmosphere, etc. This
was one of the chief topics of discussion
at last year's chemical congress at Han-
over, and this fall the subject came u|
once more at the meeting at Cassel,
when a premium of about $250 was
offered for an effectual substitute for
benzine, or for means of rendering it
less dangerous. Here is a good chance
for American genius.

Windows Steam?

It’s a nuisance which our preparation will re-
move. Your windows will remain clear as crys-
tal. Have putitinto practical use ourselves for
along time. Guaranteed to do all we claim for
it. Easily applied. Price $1.00 postpaid.

B. R. SMITH, Box 695, Marshall, Mich.

Bryan Show Cases

Always please. W