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BLANK BOOKS EDMUND B.DIKEMSN

THE GREAT

WatBh flaker
S Jeweler

44 GANRL Y,
Grand Rapids, - (lieh.

2000 Cigsars Freel/

Onorabout April 1st, 188». we pr_oﬁose putting a new
brand of cigars on the market which we shall “sell to
the trade at $33 00per thousand. Now we want a name
for this cigar, and wantit badly. Hence we make the
above offer of 1000 0f these cigars (the firstthousand
made) to vny wholesale or retail dealer who will send
us an‘original nau.e that will be acceptable, subject to
the following conditions, viz.:

1st. The name mustbe one that has never been used
for a cigar and one upon which we can get a trade-

Stationery,
TABLETS, STEEL PENS,

INKS.

OUR NEW LINE OF

lialenting  Samples

are ready for inspection.

Faton,Lyor 10,

20 and 22 Monroe St.

Voigt, ITOOIsMir &,

Importers and Jobbers of
The name must to us upon a letter head, bill

y head or card of the firm or member of the firm sending

STAPLE and FANCY. it. Thefirm mustbe a bona fide retail or wholesale
' dealer in cigars. Names from all others will be re-

A 3rd. Thisname mustnotreach us later than March
15th, 1889, as the award will be made on March 31st, or
as soon thereafter as possible. .

tl he award or salection of the name will be left
to a committee of three (3) consisting of the editors of
the following papers published in this«ity: The Flint
Evening Journal, The Wolverine Citizen, The Flint
Globe. We shall accept tne name selected
by this committee, and if upon investigation, we find
ithas never been used asa cigar brand, we will for-
ward to the winner one thousand cigars by express,

charges %l’eJJald. . .

5th. Should the committee selecta name, that had
been sentto us tymore than one firm or dealer, the
thousand cigars will go to the first firm or dealer
sending it, as all names will be numbered in rotation
asreceived. No firm or dealerwill be allowed to send
more than one name. .

Apostal card containing the award or selection by
the cgmmntee will be mailed to all contestants.

ress,

GEO. T. WARREN & CO,,
Mfrs. High Grade Cigars. Flint, Midi.

G. M. MUNGER & CO,

GRAND RAPII?S.
Successors to Allen’s Laundry.

Mail and Express orders attended to with
piomptness. Nice Work, Quick Time
Satisfaction Guaranteed.
W. E. HALL,, Jr., . . .

Overalls, Pants,
OUR OWN MAKE.

Etc.,

A COMPLETE LINE OF

Fancy Grockery and
Fancy Woodenwara

OUR OWN IMPORTATION.

Inspection Solicited. Chicago and De-
troit prices guaranteed.

F. J. DETTENTHALER,

JOBBER OF

Manager.

roy lifl 1in o Try sample order in l4dozen
» LIJlu UI | ttIO\ Packages. Farlces, $1, $2, %3, o
MY Oy TS G PERSRF Ryt

Rapids, Mich.

J. M Welton's Commercial CoUe

_ This_ College offers the mostextensive course of study

in business college branches at the most reasonable

terms. Do not fail to send for a forty-page catalogue

glxldndg full information in regard to course,tuition,etc.
ress

es .
Welton’s Commercial Colle

€,
®23 Eountain St., Grand Rapigs, Mich.

DANIELL Y P

Successor to FRED D. YALE & CO,,
Manufacturer of

Flavoring Extracts,
Baking Powder,
Bluing* Etc.

And Jobber of

0 _
And Salt Fish.

Mail orgers receive prompt attention.

ee quotations in another column.
GRAND RAPIDS.

CASH SALE CHECKS.

Encourasre your trade to pay cash instead of
running- book accounts by usin&DCash Sab-
Checks. For saleat50cents per by F. A.
STOWE &BRO.. Grand Rapids.

dM SONBUMBE«

Call and inspect our uew establishment
when in the city.

WALES - GOODYEAR

Guaranteed Absolutel
tail Trade solicited.

Newaygo Roller Mills

NEWAYGO, MICH

FODETE NATIONAL BAM

Grand Rapids, Mich.

C?rders from Re

A. J. Bowne, President.
Geo. C. Pierce, Vice President.
H. W. Nash, Cashier

CAPITAL, - - - $300,000.

Tun PARAGON
in Ladies’, Misses’ and Children’s, Heels and

G. R. Mayhew,

DO YOD WANT A SHOWCASE') 86 Monroe St., Grand Rapids.

- nliers, Attention

' We are making a Middlings

Sol ety wainiehmi i 07 i ndts Purifier and Flour Dresser that

e Tong 5 Tnehes wide- s imches high "Biiés Wil save you their cost at least

8_:1Lr]n"akréetr'1:ecg?nhést le of case as abBove, 17 inches three times eaCh yea’r'

high, from walnut, cherry, oak or ash, for's2 per foot. They are guaranteed to do
Boxing and cartage free. . R

D. D. COOK more work in less space (with

X : ! less power and less waste)

than any other machines of

Transacts a general hanking business.

Make a_Specialty of Collections. . Accounts
of Country Merchants Solicited.

SPECIAL. O FFER —This style of oval case; best

21 Scribner St., Grand Rapids, Mich,

ACTUAL BUSINESS their class. o
0 P Ari L RN B iesuntans | Send for descriptive cata-
ucates pupils to transact and record bus?néss as logue with testimonials.

itis done Dy our best business houses.
to go to the best.

als% thorohugh'IX tausﬁgrt%ﬁ% faonrdcirgqu%rﬁiué Martln’s Mlddlln'gs P 0 rto Q)'
ggeras A. 8. PARISH, successor to C. G. Swens G R |P RA |DS] HIGH

Ifyou have any
to offer send
samples

A
N

and
amount and
willtry to buythem

W. T. LAMOREAUX,
71 Canal Street.

ROLLED
OATS

IF YOU WANT
THE BEST!

CREOLE STRAIGHT CUT,

To all Merchan's Handling Cigarettes:

Anew era has been reached whereby all dealers
selling mgarettes may now make a Iaagner profit
than heretofore on any other brand. e

CREOLE STRAIGHT GUT,

Which has recently been introduced into the
State is becoming véry popular, it being the only
straight cut soldfor five cents, thus giving the

ealer a cigarette with which_he may please all
classes of cigarette smokers. The same are nicely

ut up in packages of ten and packed with ac-
tresses’ photos. ~ There is also a variety of other
inducements, a notice of which is contained in
each package.

Give the CREOLE a trial and you will
find it a big seller.

Sold kgjyall Grand Rapids jobbers, and mann
factored by

S. F. HESS & CO.
ROCHESTER, N. Y.
Manufrs of High Grade Cigarettes.

THE GRAND RAPIDS

PAPER BOX FACTORY,

W. W. HUELSTER, Proprietor,

Formerly located at 11 Pearl St., has been
removed to

81 & 83 Campau St.

Cor. Louis, where | shall have moreroom
and far ,etter facilities for the manufac-
ture of PalPer Boxes. .

All'work guaranteed first class and at
the lowest rates. Write or call for esti-
mates. Telephone 850.

3»8

BEANS

And all dealers are invited to send sam-
ples and writefor prices that can be ob-
tained in this market.

We do a COMMISSION BUSINESS
and our aim is to obtain the highest mar-
ket price for all goods sentus. = Not only

nnNnANS
but also ALL KINDS OF PRODUCE
We can sell as well as anyone.
We invite corresgondence.
BARNETT BROS.,
159 So. Water St., CHICAGO.

SAFES |

Anyone in want of a first-class Fire or
Burglar Proof Safe of the Cincinnati Safe
and "Lock Co. manufacture will find it to
his advantage to write or call on us. We
have light expenses, and are ableto sell low-
er than™ any other house representing first-
ﬁlasé work.  Second-hand safes always on

and.

C. M. GOODRICH & CO.,

With Safety Deposit Co., Basement ol Wid-
dicomb BIk.

“THE KING’S BUSINESS.”

Slowly and aimlesslly out of the village
wandered poor, half-witted Nat that
pleasant summer afternoon. He had no
particular destination, “only goin’ some-
where”—his reply always to any ques-
tion in regard to his movements. During
the morning he had been parading the

illage street, his hat trimmed lux-
uriantly with feathers, while he sounded

forth his own praise through the medium’

of a tin horn, Of course, he had at-
tracted attention. A small army of ur-
chins had surrounded him, front and
rear, and he had taken their shouts and
teasing remarks for applause and admi-
ration. But now his grandeur was gone.
One by one his followers had forsaken
him, until at last he was “left alone in
his glory,” and with poor Nat, like the
est of 'us, what does glory amount Jo
when there are none to witness ?

~ And so he moved onward in his drift-
ing, uncertain way across the creek at
the edge of the village, up the hill, un-
til his stalwart form stood out_against
the sky—for Nat was strong in body
though weak in mind; then he passed
down on the other side to where the road
entered a forest which stretched for
miles away. It was here quiet and
lonely, but Nat fancied this. He occa-
ionally liked to escape from human
voices " and human habitations, to get
away by himself and talk with the birds,
the ‘trees and the flowers. Here in the
wood the wild vagaries of his brain
found full play. Here no one disputed
his claims to greatness, no one denied his
being a noted general, a gifted orator or
musician, when the fancy seized him to
be such. In fact, Nat always had “great-
ness thrust upon him;” he'was never an
ordinary man in his own estimation, and
he was not now. .

But ou this occasion a new fancy had
taken possession of him—he was ou bus-
iness for the King. What Km(};], or what
was the particular business he did not
precisely know, but he had derived his
idea from various sermons he had heard
at the village church and Sunday-school,
which he attended with scrupulous punc-
tuality through all weathers, and al-
though he understood but little of the

roceedings, yet chance sentences had
astened themselves on his sluggish
brain. . .

“I’m on business for the King,” he
muttered, reaching up his great strong
hand and wrenching a huge overhanging
branch from its place and speedily con-
verting it into a walking stick. ™Yes,
1’m on business for the |n%, the King of
all around here, the birds, the trees, the
flowers and the bumblebees. He sent
me, He did. Parson said so t’other Sun-
day. He said the King sent out liis mes-
sengers to do his work. He sent out
twelve ou ’em_onc’t, an’ they wasn’t to
take no money in their purse nor nothin’
to eat. Guess He sent me, ’cause | hain’t
got no money an’ hain’t had nothin’ to
eat all day.” . .

He strode onward, murmuring his
thoughts as he went, until after a
time he came upon a public road which
ran through the wood. A placard fast-
ened to a tree by the roadside attracted
his attention, and he paused to consider
it. He_could not read, but as his eyes
were_fixed upon the printed characters
the tinkle of a cow-bell was heard down
the road, and (fresently a cow came into
view, followed by the” short, sturdy fig-
ure and round, freckled face of Tommy
Brock. Tommy was flourishing a large
stick and shouting at the cow in his
efforts to keep her in a proper homeward
direction. As he came up, he exclaimed:;

“Hello, Nat! What are you doin’
here ?” ) .

“I’m on business for the King,” re-
plied Nat, with dlg}nlty.

“On business for — who?” asked
Tommy, in surprise. i
“For the King. He sent me,” said
Nat again. _“That’s his orders there, |

take it,” pointing to the placard. What
is it, Tommy ?”

““That? Why, that’s only an adver-
tisement,” answered Tommy, his eyes
opening wider in his astonishment. It
says, ‘Go to Tracey’s Half-Way House
for a square meal.’’ .

“Yes, | know’dit! | know’d it!” ex-
cle_umed Nat, exultingly. “The King
said take no money nor nothin’ to eat,
an’ He’d take keer of me. He says,
‘Go,” an’ I’ll obey orders,” and_instantly
his tall figure was moving swiftly down
the road. . . .

Tommy gazed after him a minute in
bewildered silence, and then exclaimed,
emphatically, as he turned away:

‘ Mx! buf ain’t he cracked I” ©

With rapid steps Nat hurried foiward,
swinging his huge stick and talkiug to
himself.” He had taken the placard as a
veritable command to go to Tracey’s, and
thitherward he directed his steps.” It was
not the first time he had been there. On
previous occasions when he had passed
that way he had been kindly treated by
Mrs. Tracey, and perhaps that had some-
thing to do with the alacrity of his move-
ment, and he hastened down the road till
it brought him to a small stream, on the
bank of which stood a sawmill. Mr.

Tracey, the owner of the Half-Way |

House, was engaged at work here, and
he turned aside to speak to him.

“I’m on business for the King, and I’'m
goin’ to your house,” he announced,
with the dignified gravity that belonged
to his royal commission.” .

“On business for the Klrég, and goin’
to my house, eh ?” answered the person
addressed, a good-natured smile crossing
his kindly face. Well, I reckon tjjat’s a
high honor to me. You’ve got a tramp
afore you, though, Nat—a good seven

miles.
“1 ‘must obey orders,” replied Nat,

sim;IJ_Iy. . .
hat’s rlﬁht—obe orders. Well, if
you do go, tell Mrs. Tracey I’ll be home
to-morrow night. Tell her; too, not to be
uneasy about that money bein’ in the
house, "cause I’ll see to it"'when | come.”
“What money’sthat ?” asked a fellow-
workman as Nat turned away.

“My pension. My claim was allowed
last week, and | got my money—$500—
yesterday. | was foolish not to put it in

the bank right off, but I didn’t, and as |
didn’t have time to go to town yesterday
I had to leave it athome. | reckon it’s

safe enough, though, till to-morrow
night, and then—" ) )

“Hist!” interrupted his companion,
suddenly. “What's that?”

Tracey paused to listen. .

“| didn’t hear anything,” he said.

“l thought | heard some one over
there,” pursued the other, pointing to a
large, high pile of boards a few feet dis-
tant—the boards being piled in form of a
square, with a large cavH?; in the center.
“Most likely it was rats, though.”

“More likely to be rats than anything
else, there’s so many about here,” an-
swered Tracey. Then he added, joc-
ularly: “Maybe, though, it’s them bur-
gr!ars that’s been playin’ mischief ’round
these parts for the last week or so—
maybe they’re stowed away in that pile
of "lumber. My! if | really believed
that, 1’d be uneasy myself, for the chaps
would have heard all | said about my
pension.” . L

“What burglars isthat ?” inquired the
other.

“What burglars? Why, man, don’t
you read the papers? _Why, only yester-
day, the Sheriff and his deputies rode by
my house on the hunt for ’em. Last
Saturday night they broke into Lawyer
Burke’s house, iu the village, and carried
off about a hundred dollars, and then on
Sunday night they got into the railroad
station, broke open the safe, and made
off with about three hundred more.
That’s the blggest of their hauls, though
thgly’ve entered several other places.”

The conversation was continued on
this topic for a few minutes, and then
dropﬂed. _Neither of the men thought it
worth while to investigate the cause of
the noise, and they pursued their work
for a short time, and were then called
over to the other ‘side of the mill. Just
as they disappeared a face peered over
the top of the board-pile from the inside,
another followed a moment later, and
presently two rough, villainous-looking
men came into view, and seeing they
were unobserved, sprang quickly to the
ground and hastened into the forest.

_“Close shave, that, as bein’ as we was
hid there all last night and all daK till
now,” said one as he pushed through the
underbrush. , .

“Yes; | thought as once them mill

chaps was a cornin’ to look,” responded ¢

the other. “Good for ’em as they didn’t,
an’ took us for rats; ’cause the p’lice be
on the look-out now au’ we don’t want
to use no shootin’ irons an’ make things
too hot, We must move out li/elyfrom

ere, Bill.” )
“Not till we get that ’ere pension,”
answered Bill, significantly. *“That lay-

out were as good as pitched at us, an’’it
’d be a pity not to take it. ¢ ’Sides, the
gov’meut owes me a pension for all the
time I've lost in jails and prisons, an’
»this ’ere’s a good chance to getit. |
knows where "the crib is, ’cause we
stopped there last. week _for somethin’ to
eat, don’t you mind? This feller that
owns it was there at the time. There is
nobody but a woman an’ two little "uns,
an’they’re easy fixed, an’ there ain’t no
other house nigh.”

“But there’s that ’ere other chap as
said he was agoin’ there ?”

“Him? He’s craiy, an’ if he goes
there at all he’ll only stop a bit an’ move
on. A tap on the head’ll settle him, an%/-
v;/]ay, if he’s there—but then he won’t be
there.”

During this time Nat was not idle.
His tall” form, with long and steady
stride, was hastening forward “on bus-
iness for the King.” = It did not occur to
him what he should do when he reached
Tracey’s and had been supplied with
food. = At present he was_“obeying or-
ders”—and beyond that his thought did
not go. It was, indeed, along walk he had
undertaken, and it was just at dusk that
he reached his destination. The Half-
Way House was a lonely hostelry, sit-
uated at the intersection of two roads,
with no other house in sight, and was a
common stopping-place for persons pass-
ing to and from the city, Nat stepped
boldly upon the broad piazza in front,
and with full consciousness of his right
walked unhesnatmg_lly into the pleasant
sitting-room.  Mrs. Tracey came forward
to meet him.

“Why, Nat, is that you?”

“Yes'm,” he answered, gravely. I
was told to come here an’ get a square
meal. The King sent me.”

“The King sent you? Well, | guess
I’ll have to give %ou a supper, then,”
said she. “And, by the way, Nat, did
you see my husband on %/our way here ?”

“Yes’m; and he said for me to tell you
he’d be home to-morrer night, an’for
you not to be uneasy ’bout that money.”

“Oh, dear! I did” so hope he’d come
this evening,” she sighecL

She was, indeed, uneasy on account
of the money in the house. She had
slept but little the preceding night for
thinking of it, and had worried about it
all through the day, and now another
only night was before her. As she was
preparing supper for her guest, another
thought came to her. Could she not in-
duce Nat to stop there for the night?
His notion of wandering made it an un-
certain request, and even if he r mained,
with his beclouded intellect, he could
not be depended on in case of trouble.
Still,_he would be company, and perhaps
he might aid her—she prayed for that—
if she needed help.

“Nat,” she said, as she poured outa

lass of milk for him, “won’t you stay

ere to-night?” .

“I don’t know whether it be orders,”
he answered uncertainly. “Parson said
the King sent out his” messengers, an’
they wasn’t to take no money nor nothin’
to eat, an’ | don’t know if it be right to
stop.”

‘POh, yes, it is,” replied Mrs. Tracey,
catching at once an idea of his thoughts.
“l heard what the parson said, too.

When the King’s messenger entered a
house he was to abide there—that is, to
stop. Don’t you remember ?”

Nat considered the proposition.

“Yes’'m, that’s his orders. I’ll stop,”
he said.

“And, Nat,” pursued the lady, ren-
dered eager by her success, ‘there’s an-
other thing the King said—you heard it
at Sunday-school. He said, ‘Suffer lit-
tle children to come unto me—that is,
such _little children as mine, there,”
pointing to them as they stood at her
side. “And the King said, too, ‘Who-
soever shall offend one of these little
ones it is better for him that a millstone
were hanged about his neck, and he were
cast into the sea.” The King doesn’t
wish any haim to come to his little ones,
in any way—you remember that ?”

“Yes’m,” replied Nat, absently.

“Well, then,” continued Mrs. Tracey,
driving the concluding nail into her ar-
gument, ‘if any bad, wicked men should
come here to-night, and try to hurt me or
these little ones that belong to the King,
you would help us, wouldn’ you?”

She waited anxiously for the reply.
Nat looked at her vaguely for a moment,
and then his eyes wandered aimlessly
around the room, and then back to her.
Finally he said, quietly :

“The King sent me.” I’ll obey orders.”

How far he understood she did not
know, and all her effort could draw out
no more definite reply, and with that she
was obliged to be content, As the even-
ing grew late she provided her guest
with "a sleeping-place in an adjoining
room, by throwing a few quilts ‘on the
floor—for Nat would sleep nowhere
else—and then she lay dewn, without
undressing, on a bed beside her children.
But it was a long time before slumber
visited her troubled spirit.

As for Nat, no thought of worry or
anxiety for the future was on his mind,
and he “slept the sleep of the just” and
his dreams were peaceful. But after a
time those dreams became disturbed and
discordant—a voice seemed to be calling
to him from his King, and presently he
awakened with a start. .

“Nat! help! Nat, the Km? wants
you I’ came in smothered tones from the
other room. . .

In an instant he sprang lightly to his
feet, and grasping his stick he strode
forward and opened the door. A fearful
struggle met his view as he entered. Two
rough, evil-looking men were there—one
holding Mrs. Trac_e?/,_the other the chil-
ren—and the villains were evidently
trying to bind and gag their victims. As
Nat witnessed the scene his tall form
seemed totower yethigher, and astrange,
fierce light to %Ieamed from his eyes.

“I belong to the King " he thundered.

How dare you offend his little ones ?”

At this unexpected intrusion, one of
the burglars released his hold of Mrs.
Tracy and sprang forward with an oath
to meet him. But it was_in vain. The

reat stick was whirled in the air, and
then came down with fearful force on the
head of the villain, and he sank sense-
less to the floor. The remaining burglar
hastened to his comrade’s assistance, but
he was like a child in the hands of a
ﬂlant, and in a _moment he, too, was

elpless and motionless. _Nat stooped
and drew the two insensible forms to-
ward him.

“Now bring them ropes, and I’ll hang
a—’ He paused aud left the sentence
unfinished. “But there ain’t no mill-
stones ’bout here to hang ’round their
necks!” he added, looking uB_ bewil-
dered. “Do you b’lieve a big rock
would do? 1must obey orders.”

“No, | don’t believe a rock would da,”
replied Mrs. Tracey, smll_lngb in spite of
her alarm. “But they will be comingto
presently; | would just tie their hands
and feet'and leave them until morning.”

“Yes’m, so | will. The King said tie
em hand and foot—that’s his orders.
They won’t offend his little ones any
more,” and in afew minutes Nat had
them safely secured. .

| need not tell of the night that fol-
lowed, of how Nat kept sleepless guard
over _his captives, and of how, when
morning came and help came with it, the
burglars were safely lodged in the county

jail.” All that is easily surmised. But
at last Nat was a hero—not only in his
own eyes, but in the eyes of all others.

He bore his honors meekly and with dig-

nity, as a right belonging to a servant of 9

the King. He accepted the numerous
congratulations and hand-shakings, won-
dering, perhaps what it all meant, and
re;plylr]gi]to the questions heaped upon
him with the simple statement: “I just
obeyed orders.” Nothing, however,
could induce him to accept any reward
for his services. The royal command
was to take no bread, no money in his
purse, and he would not.

But Nat did not lack for friends after
that. He still continued his wandering,
and, as the story spread, homes and
hearts were open to him everywhere.
But it was at Tracey’s that he was more
espeaallg welcomed, and as the years
came and went it was noticed that his
visits became more frequent and his
stays more prolonged. Indeed, as Tracey
expresses it:

_“He’ll get his orders to come here an’
die yet, I reckon; an’ he’s welcome to
all the care we cangive him. An’I just
believe that away up in that other world
we read about, he’ll be as clear-headed
as anybody, and in genuine earnest will
forever be ‘on business for the King.””

Erskine M. Hamilton.

When He Ceased Talking.
Customer—What an incessant talker
that sandy-haired clerk of yours is!
Merchant—Yes—but he’s always ready
to shut up at night.

The interest on the public debt now
amounts to sixty-nine cents per head of
our population per annum. Taking the
average family to be five persons, this
makes a total annual charge on each head
of a household of S3.45.

NO. 283.

WHO IS TO BLAME?

Advantages and Disadvantages of

Bazaar Stores.
From the American Analyst.

_There has been a tendency in our large
cities, of recent years, to the establish-
ment of large retail stores in which
various branches of retail trade, hereto-
fore confined to separate stores, have
been united under one roof and manage-
ment, though Rerhaps, divided into de-

artments. . There can be no doubt of
he couvenience of such an establish-
ment so far as it obviates the necessity
of visiting many stores in search of a list
of articles one wishes to purchase, but it
does not really save time, because each
purchase in such a store occupies fully
as much_time as it would in several
stores. The only question we propose to
consider, however, is that two-fold one
in which the consumer is interested—
quality and price. Both of these points
open a wide field for consideration and
lead on to other connected, though at
first sn%\ht apparently irrelevant, sub-
jects. As to quality much depends upon
the knowledge and experience of the
buyer for each particular department and
upon the consideration given to main-
taining the reputation of "the house for
keeping the best goods. Unfortunately,
the public has been taught to look upon
these bazaars as places where everything
can be bought very cheap; and as some
goods that are really of superior quality
cannot be bought at less than regular

rices, this public expectation compels
he F_roprleto_r of the bazaar to lower the
quality of his goods. As the price at
which they are sold is so closely connect-
ed with the question of quality and puri-
ty, we must stop for a moment and look
into some of the methods of these stores
and their effect upon_the methods of
other establishments in similar busi-
ness. It will be seen at once tnat the
most powerful lever of trade, competi-
tion, largely influences here, not only in
the business of other bazaars, but also in
all stores selling any goods dealt in by
the bazaars. The general idea held out
to the public is that as the bazaars are
large buyers and make rapid sales they
can manage to pay their enormous ex-
penses by the large aggregate of small

orofits. “This, however, Is only true to a
imited extent. There are many staple

oods on which the profit, even to the

eaviest purchasers, is very small, and
as no one can afford to retail goods with-
out profit, it goes without saying that
there must be some way out of such a
dilemma. This is accomplished by an
ingenious system of making a paying ad-
vertisement out of what otherwise would
be a heavy loss. Goods, with the prices
of whichthe publlcdgenerally is perfect-
ly familiar, are sold at a loss, but this
loss is carefully limited. For instance,
acertain magazine can be bought in one
of these bazaars at three cents less per
copy than its cost at the best trade dis-
count. Here the loss is limited by the
firm selling onI?/ five hundred copies, and
thus losing only fifteen dollars. After
these five hundrsd copies are sold, though
thousands more might be disposed of, no
more are offered, but the reason for this,
though obvious, is not exglamed to the
customer. lu this way the firm at a
trilling cost of fifteen dollars has im-
pressed the public with the idea that
owing to the magnitude of the business
done they can undersell every other store
by 10 per cent. As this does not pay
when done very often, and as the lesson
to be effective” has to be repeated daily
other means must be resorted to, an
here is precisely where the consumer is
innocently helping to injure himself. Job
lots and ‘auction goods aid to a limited
extent to fill the ?ap, but where this can-
not be done resort must be had to inferior
goods, which frequently look just as well,

If not better than the Superior goods. On
such goods as these the bazaar makes
enormous profits and the consumer meets
with a corresponding loss.  Again, while
the inuocent purchasers have been taught
that these bazaars sell goods cheap, they
will sooner or later learn that on goods,
the prices of which are not so generally
known, or where the value is concealed
or depends upon the reliability and
honesty of the house selling him, this
apparent cheapness is a myth and the
oods seld are really very dear. There
is _also a further evil consequent upon
this system, the effect on other dealers
in the “same line, who, in order to hold
their customers, have to cheapen their
goods, which, as the manufacturer will
not permit himself to be r loser, invaria-
bly reacts on the consumer. A good ex-
ample of this |néur|_ous result may be
seen in the brush business. Only a short
time_ago the brushes sold in house fur-
nishing stores and bazaars were well
made by well paid free labor, now, it is
impossible for a manufacturer emplosmg
free labor to sell to these retailers. Only
prison-made brushes can compete for this
custom. Thus a large number of honest
working people are seriously injured.
Another evil effect of the bazaars that
may be referred to here has shown itself
in "the collar business. Sharp competi-
tion has so depressed thjs industry that
those firms who dealt in imported collars
were compelled to withdraw, and only
domestic manufacturers who dealt in
inferior goods, collars made with linen
outside, filled with muslin, could main-
tain themselves. As soon as they had
ridden themselves of the competition,
they immediately resorted to a combina-
tion of the few manufacturers left and
put up prices, secure in refusing to sell
goods to any retailer who would not sign
an iniquitous agreement to sell these

oods at the highest prices. Of course
this will last only until a better grade of
collar can be imported again, but until
then the consumer is ma<Je to suffer. No
doubt this trouble extends to many other

branches of trade. .
~What is the best remedy? Is centraliza-
tion alone to blame? How much blame
rests on the consumer?
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SAVING THE SEAL FISHERIES.

The correspondence with the British
government about the rights of Can-
adians to take seals in Alaskan waters
lias been transmitted to the Senate by the
State Department. Although it extends
over several years, it shows no progress
toward a settlement of the question, the
Department merely showing a reasonable
desire to avoid irritating severities in the
enforcement of our rights, while waiting
for a decision of the case from the court
to which the cases had been taken. In
one respect there has been progress.
Acting upon a suggestion made by Joseph
Wharton, Mr. Bayard has opened nego-
tiations for an international agreement
to establish a close season in the seal
fisheries everywhere, so that the mother
seals may not be killed at the time of
gestation and suckling their young.
Only the governments of Sweden and
Norway have shown any reluctance to
enter into this agreement, which is
needed to prevent the entire extinction
of the seal and of the polar people, who
depend on it for food and clothing. The
terras of the compact are still under dis-
cussion, and there is some reason to hope
that the fairness of the proposal and the
general assent of civilized nations to it
will secure the adhesion even of the
Scandinavian countries.'

In the course of the correspondence,
England recalls the fact that the United
States in 1822 refused to assent to the
Russian claim that Behring’s Sea was a
land-locked body of water, from which
the ships of other nationalities might be
excluded. But this ground was not
maintained consistently by later Secre-
taries of State, and when the sovereignty
of Alaska passed to us, Russia was as
effectively in possession of the control
of Behring’s Sea as of the White Sea.
Nor would our concession of a Canadian
right to fish for cod and mackerel in
those waters carry with it a right to take
seals. The seal is not a fish, although
we speak of seal fisheries. It is anam-
phibious mammal which has its habitat
on the land, and resorts to the water
only to find its food.  So little is it dom-
iciled in the water that the young of
many species have to be driven to it by
their parents, and taught to swim by
them. These seals in Behring’s Sea be-
long to the adjacent coasts and islands,
which are United States territory. And
while the natives of those northern re-
gions are able to take them in the open
sea by harpooning, the white fishermen—
Canadian and American—take and Kill
them either on land or on ice-floes, more
commonly on the former. In fact, the
business could not be carried on to any
advantage by the Canadians if they were
bound not to land on our territory or to
come within the three-mile limit; and
their presence in Behring’s Sea is pre-
sumptive evidence that they are poachers

JAPANESE PROGRESSION.

Japan at last is to have a constitutional
government. It is true that the new
Constitution, proclaimed last week, like
the French Charter of 1814, is purely the
apt of the reigning sovereign, and might
be revoked by the same authority at any
time. But it is valuable as the expres-
sion of a wish to bring the empire still
more directly into conformity with the
methods of Western civilization, and to
take his people into council with him a
regards the needs of the country. Of
course, the Mikado has nothing to fear
from any change of governmental
method. The attachment of his people
to his person and his rule is too deeply
rooted for that. But it is uncertain how
it will affect the fortunes of the power-
ful bureaucracy, which has controlled the
country ever since the retirement of the
Shogun and the disbanding of the Clans
1« many respects this bureaucracy has
managed affairs badly, and of late year
there has been a growing alienation of
the educated classes in consequence of
this.  Severe and repressive measures
have been taken to coerce its critics into
silence, and more than one sincere and
patriotic Japanese has seen the inside of
a prison because he would not keep
silence. With a freely chosen Parlia-
ment meeting in Tokio, and the right of
free speech and of the press guaranteed,
this discontent is sure to find utterance.
It is true that the new Parliament will
not hold the strings of the national
purse, and the ministry will not be re-
sponsible to it for their policy. But the

moral effect of free discussion cannot but 4

be felt in government circles, however
careful the bureaucracy may be to min-
imize the expression of discontent. And
then the ministers of a despotic sov-
ereign, when they fail todo their duty by

the country, have nothing so much to
fear as censure which may reach his ears.

REQUIESCAT IN PACE.

The interview with Samuel M. Lemon,
published in another column, clearly
sets forth the status of the Michigan
Wholesale Grocers’ Association. It is as
dead as though it had been buried a
dozen years and no amount of agitation
will be able to bring it to life again. On
SOme accounts, The Tradesman regrets
its early demise, as the organization
could have been made the vehicle of
great good to the retail, as well as the
wholesale, trade. As it was constituted,
however, it could never have succeeded,
as it possessed conflicting elements which
could never have been reconciled, but
would have been a perpetual menace to
the well being of the retail trade. These
shortcomings The Tradesman forcibly
pointed out last December, and sounded
the alarm in time for the Association to
have eliminated the evil features.- That
they did not act on The Tradesman’s
friendly advice, is due the non-success of
their undertaking.

NOW IS THE ACCEPTED TIME.

The business men of Michigan have
claimed for Sears that they have been
paying too high rates of insurance, satis-
factory proof of which is shown by the
annual reports of the companies to the
Insurance Commissioner. The business
men now have an opportunity to consti-
tute themselves their own insurers, by
organizing a company of their own, car-
rying their own risks and dividing among
themselves the profits annually disbursed
to the capitalists of the Eastern States
and Europe. If the business men are
sincere in their professions, they will
embrace the plan proposed and carry it
nto successful operation. If they do
not improve the opportunity, they should
forever after hold their peace and pay
any rates the companies may impose
without a murmur.

In Maryland the White Cap business
seems to have degenerated into a Ku-
Klux organization to annoy and terrorize
the colored people of the eastern coun-
ties of the State. This is just the out-
come we might have expected from this
mischievous and quite unnecessary at-
tempt to supplement the courts by pri-
vate and irresponsible organizations.

Purely Personal.

O. A. Ball struck Grand Rapids twen-
ty-five years ago to-day.

H. F. Miner and wife, of Lake Odessa,
attended the annual ball of the traveling
men last Friday evening.

C. H. Little, of the Michigan Dairy
Salt Co., at East Saginaw, was in town a
couple of days last week.

W. X. Fuller, President of the Fuller
& Stowe Company, has been called to
Buffalo by the death of his mother.

The handsome member of the firm of
Brown Bros., the Charlotte clothiers, at-
tended the traveling men’s ball last Fri-
day evening.

Walter and Geo. Keeney, formerly of
this city, have closed out their grocery
business at San Diego, Cal., and gone to
Seattle, Wash. Ter.

J. R. Harrison has closed out his bus-
iness here and taken the management of
the Converse general store—formerly
known as the Clay store—at Newaygo.

C. C. Philbrick, of the firm of Foster,
Stevens & Co., leaves to-day for a visit
to New York and Washington and a trip
through the South. He expects to be
absent about six weeks.

Thos. S. Freeman received a proposi-
tion from an alleged dealer in counter-
feit money, one day last week. The ad-
dress given by the rogue—who is prob
ably a “saw-dust swindler’—is F. B.
Fowler, Broadalbin, Fulton county, N.Y.

Geo. P. Gifford, Jr., for the past three
years manager of the provision depart-
ment of Hawkins &Perry, has severed
his connection with that house to accept
a position as travelsng salesman for
Armour & Co. He will cover the trade
of Western Michigan, while F. E. Hig-
gins will confine his attention to the
trade of the Eastern portion of the State.

The Fifth Annual Ball.

The fifth annual social party of the
Grand Rapids Traveling Men’s Associa-
tion, which was held at the lonia street
armory last Friday evening, was well at-
tended and proved to be one of the most
pleasant events—some asserted that it
eclipsed all previous attempts of the
kind—ever given under the auspices of
th3 traveling men. Supper was served
in Elks’ hall, directly under the dancing
hall, which was a decided improvement
over putting on outside garments and
going a block or two for refreshments.

Like most of the winter entertain-
ments of the boys, the party- failed to
quite pay expenses, the financial showing
being as follows :

RECEIPTS. *

Admission tickets...
Supper tickets..

DISBURSEMENTS.
Rent of Armorv hall

Postage,
Woman’s Exchange

Total.,
Deficit

AMONG THE TRADE.

GRAND RAPIDS GOSSIP.

Williams & Woodburn have established
a branch clothing and furnishing goods
store at Manistee under the management
of John Y. Yansyckle.

Il. E. and H. R. Lattin, who recently
purchased the general stock of J. Welch,
at Scottville, have added a line*of hard-
ware. Foster, Stevens & Co. furnished
the stock, A. D. Baker placing the order.

AROUND THE STATE.

Newago—E. D. Dempster is elosin out
his grocery stock.

Nunica—Jubb & Needham have added
a line of dry goods.

Wakelee—J. E. DeCue has engaged in
the harness business.

Croswell—Howard & West have as-
signed their drug stock.

Goodrich—D. M. Scriver has sold his
general stock to Milton Hill.

Plymouth—J. R. Rauch succeeds H. C.
Bennett in the grocery business.

Jackson—E. G. Greene succeeds Greene
& Rulison in the clothing business.

Albion—Joseph W. Clark, of the mill-
ing firm of Amsden & Clark, is dead.

Paw Paw—Shepard & Buskirk succeed
Aaron Thompson in the meat business.

Sault Ste. Marie—P. Cameron succeeds
Cameron & Gardner in the meat business

Jonesville—W. J. Baxter is succeeded
in the clothing business by E. B. Thorp.

Cadillac—Klinge & McCartney have
opened a merchant tailoring establish-
ment.

Battle Creek—Pease & Mix succeed
E. Pfander in the bakery and restaurant
business.

Saranac—Wm. Mercer succeeds Wm.
Mercer &Son in the banking and grain
business.

Jackson—Gallup, Luther & Co. suc-
ceeded Gallup & Luther in the furniture
business.

Colon—J. E. Chivers & Co. have as-
signed their drug and jewelry stock to
Joseph Farrand.

Wayland—John C. Branch succeeds
Branch & Albright in the grocery- and
crockery business.

East Jordan—S. B. Calkins has pur-
chased Martin’s interest in the drug store
of F. C. Warne & Co.

Freeport—John Yarger gave chattel
mortgages on his general stock, and as-
signed to Will Moore.

Paw Paw—H. W. Showerman succeeds
H. Oppenheim in the boot and shoe and

furnishing goods business.
Constantine—C. H. Felt has sold a half

interest in his drug stock to Geo. Il. Felt,
late of Washington, D. C.

Blissfield—J. Gauntlett, Jr., has re-
tired from the general merchandising
firm of J. Gauntlett @ Son.

Fostoria—The elevator of Foster &
Borsen burned last Wednesday night.
Loss, $6,000; insured for §3,500.

Overisel—Dangremond & Nyerk are
moving their branch hardware store from
Hamilton to their main store here.

Gilbert—Andrew Carlson, formerly en-
gaged in general trade here, will open a
grocery store at Manistee about April 1

East Saugatuck—Mrs. G. F. Gretzinger
has concluded to close out the general
stock left on her hands by the death of
her husband.

Harbor Springs—W. B. Smith has pur-
chased a half interest in the hardware
stock of C. H. Eaton. The new firm will
be known as C. H. Eaton «&Co.

Edwardsburg—C. N. Lewis, formerly
engaged in the harness business at Pok-
agon, has engaged in the same business
here. His son continues the business at
Pokagon.

Muskegon—C. C. Moulton has removed
his produce and commission business to
the corner of Western and Terrace ave-
nues, using the store formerly occupied
by the Van Buren Furniture Co.

Laingsburg—Samuel Steers has sold
his interest in the hardware firm of
Steers & Lee to his partner, J. F. Lee,
who will continue the business at the old
stand. Mr. Steers will go South for his
health.

MANUFACTURING MATTERS.

Muskegon — Gray Brothers succeed
F. G. Gray in the planing mill business.

Traverse City—Caselberg &Milloy, late
of Reed City, have opened a cigar factory
here.

Muskegon—I»W. Strong succeeds F. H.
Holbrook < Co. in the coal, wood and oil
business.

INDIANA ITEMS.

Wolcottville—Corwin F. Miller has en-
gaged in the drug business, purchasing
his stock in Chicago.

Advance—J. H. Sublette & Co. succeed
J. H. McGee inthe drug business.

Bicknell—J. M. Freeman has bought
the drug stock belonging to the McLinn
estate.

Greenfield—The American Manufac-
turing Co. has been incorporated, with a

) capital stock of $100,000.

Lafayette—Myron E. Sears succeeds
Beardsley & Sears in the hardware bus-
iness.

Chas. D. Richardson takes the place on

B the road with Hugo Schneider & Co. made

vacant by the resignation of Fred W.
Powers. He will cover the same ter-
ritory as Mr. Powers.

IN “STATU QUO.”

In Other Words, It is Ready for the
Grave.

A reporter of Tiie Tradesman, wWhile
tarrying at the wholesale grocery house
of Lemon, Hoops & Peters last evening,
accosted Mr. Lemon as follows:

“Mr. Lemon, there are many conflict-
ing rumors relative to the present condi-
tion of the Michigan Wholesale Grocers’
Association.  Will you be kind enough
to tell me something of its present
status?”

“The Michigan Wholesale Grocers’ As-
sociation isto-day in statu (juo, the active
operation of same being postponed some-
what indefinitely.”

“What causes have lead to this post-
ponement?”

“The success of any organization de-
pends largely, in my estimation, upon
the genuine ability, strength and un-
swerving courage of the executive. And
| regret to say that the Michigan Whole-
sale Grocers’ Association was lacking, in
a very- large measure, in this particular.
In perfecting the organization, it was
deemed prudent to give to Detroit the
presidency, that city- being the oldest
and one of the two largest jobbing points
in the State, and as Mr. W. J. Gould at-
tended the first meeting at Lansing, and
was apparently very much interested in
the movement, the honor of president
was conferred upon him; but, alas! we
had not gone far until we discovered
our mistake—when it was too late—real-
izing most unmistakably that our presi-
dent was wholly- unacquainted with even
rudimentary parliamentary- rules; and
wholly unable, for several good reasons
unnecessary to mention, to perform the
functions peculiar to his office. He
lacked push and stamina; he was too
vacillating; apparently too insincere; and,

fact, did not possess the necessary!
moral courage; nor even the ability- to
inspire and retain confidence among his
own neighbors—the jobbors of Detroit.
This was the character of our executive,
and this was the one great reason why

the Association has not been as success-|

ful as might have been desired.”

“What action, if any, will probably
next be taken?”

“That question, for my part, | am un-
able to answer.”

“Will it ever be possible for Michigan
jobbers to secure cartage?”

“Most decidedly so. Nearly all large
jobbing points throughout the country-
make a charge for cartage and boxing,
and in purchasing goods at New York,
Boston, Philadelphia, Baltimore, Chicago
and other points, we have invariably to
pay cartage and consider it a just charge,
always adding the cartage and freight
together as apart of the cost of the goods;
and, in my estimation, retail dealers
ought to so look upon this, adding freight
and cartage together as a portion of the
common cost of their purchases.”

“What other points did you hope to
secure through your organization?”

“We hoped by honest and continued
effort, well directed, to weed out of the
retail trade of Michigan many irrespon-
sible, illegitimate and dishonest dealers
and thus improve, in general, the morale
of the retail grocer of the State; because
the honest retailers of Michigan would
thereby have been placed on an equal
footing with other honest men, who in-
tend to—and in fact do—pay 100 cents
on the dollar, and who are in business to
stay”not by cutting prices, nor by fail-
ing in business, nor by changing names
of firms, nor by selling out to their wives
and their wives’ uncles and aunts every
six or twelve months. We say such
honest merchants who pay- 100 cents on
the dollar would have been allowed to do
business legitimately and with profit and
pleasure. We, therefore, claim that the
results of the workings of the Wholesale
Grocers’ Association would have been to
good legitimate grocers a lasting good

CRAIN BUCKET.

Manufactured Under Patents.
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and |, personally, feel sorry that we were
not allowed time to prove the beneficent
results of the organization.”

“Would it not have been better for the
movement if you had let the retail trade
more into your confidence ?”

“I have uo doubt it would have been
better, and | am sure the wholesale gro-
cers of Michigan had no secrets which
they desired withheld from the retailers,
and had both organizations met in joint
session from time to time, better results
might have been accomplished.”

Artemas Ward and John T. Burgess
have incorporated the Philadelphia Gro-
cer and the Market Journal in asingle
paper, under the title of the National
Grocer. The new paper is issued from
New York and is an improvement over
its predecessors, good asthey were. The
Tradesman €Xpects to see the National
Grocer take a commanding position
amon_, trade journals.

Jno. R. Dougherty & Co. have placed a
new safe in their bank at Lyons.

FOR SALE, WANTED, ETC.

Advertisements will be inserted under this head for
two cents a word the first insertion and one centa
word for each subsequent insertion. No advertise-
menttaken for lessthan 25cents.  Advance payment.

FOR SALE.

'OR SALE—DRUG- STORE IN FIFE LAKE DOING

a good business; no competition; stock and fix-

tures will invoice $2.000; proprietor has other busi-
ness. Addresss, C. E. Blakely, Mancelona, Mich. 379

GOOD CHANCE TO GO INTO TRADE—FOR
| | sale, ata bargain, a stock of boots, shoes and
gent’s furnishing goods, and good will of the business,
at 505South Division St. Enquire of Kindge, Bertsch
& Co.,12,14 and 16 Pearl St., Grand Rapids.______ 382

or sale—at a bargain, the oldest
bestestablished meat marke in the city, cen
y located and doing a good paying business, with
slaughter house, utensils, etc. Also one new and com-
Pl_ete set of butcher’s tools, cheap, if sold inside of
hirty days. Fortermsandparticulars apply to Wm.
Henry & Son, 8 W Western ave.,Muskegon, Mich. 36
or sale—a well-selected stock of gro-
_ ceries, doing a good business. One of the best lo-
cations in the city. ‘Owner wishesto retire from trade.
Will lease store for term of years. Address No. 364,
care Michigan Tradesman. 364

100D CHANCE—FOR SALE—THE ENTIRE STOCK
\JT of goods of a well-established business. The store
to rent, also the house; well adapted for hetel, if
desired; a creditable custom has beenenjeyed by the
owner, who will be gleased to impart further informa-
tion at the place, 137 West Bridge street. Grand R;g)'ds‘
Mich. M. Bootz. 1

X)R SALE—A GENERAL STOCK OF MERCHANDISE;

1 will invoice $10.000. including fixtures; business of
1888 was over $40,000; located in‘thriving town of 1500
in Central Michigan; buildings_for sale or rent; to
parties purchasing, we will 'give our trade, which
amountsto from $800 to $LOOOJ)EI’ month; reasons for
selling, other business. Address M, care Michigan
Tradesman. 376

OR SALE—GOOD RESIDENCE LOT ON ONE OF
the most pleasant streets “on the hill.” Will ex
change for stock in any good institution. Address 286
care Mich gan Tradesman. 286

or sale—full set of tinners’tools, safe
show cases and hardware fixtures—all in good
condition and cheap for cash. Will sell one or all.
Vander Veen, 122 Monroe street, Grand Rapids. 373
XTOR SALE—STOCK OF CLOTHING AND GENTS
r fur_nlshmﬁ goods, located in a good town of 1,300
people in southern Michigan. Butone other place in
town handles clothing or particulars address “C &
T,” care Michigan Tradesman. 367

r sal*—stock of dry goods, clothing,
= boots and shoes, in live town in Central Michigan;
ill invoice about $7,500, fixtures included; trade of

1838about $22.000; will rent or sell building; our trade

will be given to buyer; reasons, too much business.

Address B. care Michigan Tradesman. 377
A GRAND OPPORTUNITY. AT A GREAT BARGAIN

J.A —The stock, store, residence, warehouse, grain

and coal, at Moscow, is offered for sale; there ismoney

to be made; one partner has to go westand the other

I’\lllv_eﬁeleawhere. Address E. Childs & Co., Hanos\égr,
ich.

and
tral-

s

or sale—the flushing foundry, with
steam power, within eight rods of side track of
oledo, Saginaw & Mackinaw Railroad. Splendid lo-
cation, no incumbrance. Stock, plows and castings in-
cluded with shop and lots. Reason forselling, age3§l|11d

ill health. James Sammer, Flushing. Mich.

or sale cheap—two first class meat mar-
E kets; one in North Muskegon and one in Muskegon
ity. Both in bestlocations, and doing good paying
business. Will sell one or both. 52 Western avenue,
Muskegon. Mich. 363

rsale—bright,cleanstockofgroceries,
Focrockery and glass-ware, in growing town of over
,200; stock and fixtures will invoice about $2,500;
business averages $1‘500ger month; store building is
one of the finest in the State for businessand will'be
rented or sold; reasons, otherbusinessneeds our atten-
tion. Address A, care Michigan Tradesman. 378

WANT».

IANTED—REGISTERED PHARMACIST. FOR PAR-
wich ticulars address Adam Newell, Burnip’sCornssrs,
ich.

ANTED—POSITION AS MANAGER OF STORE OR

/ 8alesmanby axoun man of twelveyears’ ex-
perience. Address. A. Robertson. Martin, Mich. 383
TXTANTED—SITUATION BY DRUG CLERK 19 YEARS
vyv old, who has had two years7 experience; can
ive best of referencs. Address 380, care Michigan
radesman, Grand Rapids. 380
XTTANTED—TO EXCHANGE —PRODUCTIVE REAL
Vf estate in the thriving village of Bailey on the C.

W. M. Railway for house and lot in Grand Rapids,
worth about $1500. Address, D. B. Galentine. Cas-
novia, Mich. 372

ITUATION WANTED—A COMMERCIAL TRAVELER
) is open for engagement. Large acquaintance
with Nt[;_roc_ery trade in Michigan. ddress Jackson,
care Michigan Tradesman. 325
ANTED—EVERY STORE-KEEPER WHO READS
A this paper to give the Sutliff coupon system a
trial. 1t will abolish your pass books, do away with
all your book-keeping, in many instances save
expense of one clerk, will brln? your business down to
a cash basisand save you all the worry and trouble
thatusuall%/ go with the pass-book plan. ~ Start the 1st
ofthe month with the new system and JOU wijll never

regretit. Having two kinds, both kinds will'be sent
by addressing (mentioning this paper) J. H. Sutliff,
Albany, N.Y. . 213

MISCELLANEOUS.
A A CASH BUYS MANUFACTURING BUSI-
U v nesspaying 100 per cent. Best of rea-
so_nﬁ?for selling. Address Chas. Kynoch, St. Ignzazc89,
ich.

JANTED—1,000 MORE MERCHANTS TO ADOPT OUR
Improved Coupon Pass Book System. Send for
samples. E. A.Stowe & Bro., Grand Rapids. 214

PATENTED > Fop Sale by
o _- =
< =) EO S
) =5 INEIYDN
Telg iWidth Projoc  Capacity Capacity Etevatg Plain.  Gai.
Code. on belt. tion. Cubic in. Quarts. bu. perhr List.  List
A 2x2 507 075 28*K$0.08 $0.12 DEALERIN
B 27x 2yi 9054 134 5°ic .08 .12
O ks DB G BE 1B
D 4X . . . . -
e dxs 2T i o1 Be |t| N g
F 4iEx 3y2 32.23 48 180 L' .16 .25
G* X 4 42.88 64 240 7 20 .30
H 5°x 4 506 5 281% .26 .34
| 6 x4 62106 .92 345§ 32 42 AND------
T 7 XAyi 88 131 491 " .38 <52 . .
K 8x5 11667 173 649 § .45 .60
L 9 X 15676 232 811 2 55 .76
Al 10 Xhy217365 257 963 d .65 .85
N 1 X6 23129 342 1282*t0 .80 1.00
o I x%/z 28225 418 1567*8 .95 1.20
P 14 XGR33894 502 1882*S 1.15 150
16 X6); 40125 594 2207*o 135 180
8 18 X7 52438 7.75 29061q 165 220 . .
S 20 X7 80775 119 4485 g 195 255 Grand RapIdS, Mich.
T 22 X8 897.05 1329 498315 230 3.25
U 24 X8 91482 {1355 50811 275 3.85
By buying this bucket you get one strong and rigid enough to
elevate all substances except coal, ore, brogen stone, etc. . We can

furnish heavy buckets, same make, for such material.
WRITE FOR DISCOUNT.

style.

NEW DEPARTURE.

We take pleasure in

trade that we have putina full line of

announcing to the

*

SYrups and

M

olasses =

Which we offer at Bottom Prices.

M| Goods Guaranteed lo
Give Satisfaction.

TelferSpice
7>,

No Charge for
Cartage.

STEKETEE&

JOBBERS IN

Dry Goods

INotions,

83 Monroe 81 and 10,12,14, 1B 118 Fountain 8t.,
Grand. Rapids, Afich»

Spring Line of Prints, Seersuckers,
Toile Du Nord, Ginghams, Hosiery and
W hite Goods Just Received.

STARK A

FRANKLINVILLE A.
AMERICAN A,
GEORGIA & MARSAC,
HOOKER,
BURLAP,

Peerto Warp

------ AND----—

Geese Feathers,

Product of Our Factory at Fon du Lac, Wis.

You can buy a better $3 Men’s Calf Shoe and other grades made by C. M. HENDERSON

& CO. near your own door than other manufacturers can offer, and this is true of our Cadies’
Fine Dongola and Goat $3.50 Shoe and our $3 Henderson Frcneli hid, and other grades
made at our Dixon Factory, where our celebrate«! “Red School Douse” shoes are produced.
We have special advantages for manufacturing them and make them all on the theory of meritanil
“The proof of the pudding is in chewing the siring," and if you will test them we shall
highly appreciate it and are sure it will prove to your advantage.
made at our third factory are also acknowledged to be une«iualed.

Our heavier grades of goods

C. M. HENDERSON & CO., Chicago.

Factories:

W illard H. James,

Fon du Lae, Wis Salesman for the lower .Peninsula.
" ' Divon, 111 P. 0. MiUiress.
Chicago, Hi. |[Morton House, Grand Rapids, Mich.

We furnish electrotypes of our Specialties to Customers.

BLIVBN & ALIAN,

Sole Agents for the

The devil, Jack!
Shark. He’ll do for

Bliven & Allyn.

We’ve got a

Celebrated “BIG

F.” Brand of O

n Cans and Bulk, and Large Handlers of OCEAN FISH, SHELL

sters
CLAMS and OYSTERS.

We make a specialty of fing qoods in our line and are prepared to quote prices at any tim
a

We solicit consignments of

e.
I kinds of Wild Game, such as Partridges, Quail, Ducks, Bear, etc.

iI1. M. BLIVBN, Manager.

63 PEHRL 8TREET.



FEATIQN CERARTMENT,

Michigan Business Men’s Association.

President—Frank Wells, Lansing.

Eirst Vice-President—H. Chambeérs, Cheboygan.

Second Vice-President—C. Strong, Kalamazoo.

Secretary—B. A. Stowe, Grand Rapids.

Treasurér—L. W. Sprague. Greenville..

Executive Boqrd—FJremdent; C. L. Whitney, Muskegon;
Frank Hamilton, Traverse City; N.B.Blain, Lowell;
Chas. T. Bridgman, Flint; Hiram DelLano, Allegan;

Secretar IR
Commeitteg on Insurance—Geo. B. Caldwell, Green-

ville; W.S. Powers. Nashville; Oren Stone, Flint.
Committee on Legislation—S. E- Parkill, Owosso; H.
. Hydorn, Grand Rapids; H. H.Pope, Allegan.
Committee on Trade Interests—Smith Barnes, Traverse
City: Geo. R. Hoyt, East Saginaw; H. B. Fargo, Mus-

Committee on Transportation—James Oshorn,0wosso;
O. F. Conklin, Grand Rapids; C. F. Bock, Battle

Committee on Building and Loan Associations—Chaun-
cey Strong, Kalamazoo; Will Emmert, Eaton Rapids;

W. E. Crotty, Lansing.
Local Secretayry—?y. j gonnell, Muskegec.
Official Organ—Thk Michigan Tradesman.,

The following- auxiliary associations are op-
erating under charters granted by the Michi-
gan Business Men’s Association:

No. 1—Traverse City B. M. A
President, J. W. Milliken; Secretary, E. W. Hastings.
. No. 2— owell B.M. A.
President, N. B. Blain; Secretary. Frank T. King.
No. 3—Sturgis 8. M. A.
President. H. S. Chnrch; Secretary, Wm. Jorn.
. No. 4—Grand Rapids M. A.
President. E. J. Herrick; Secretary, E. A. Stowe.
No. 5—Muskegon B. M. A.
President, John A. Miller; Secretary. C.L. Whitney.
No. 6—Alba B. M. A.
President. F. W. Bloat; Secretary. P. T. Baldwin.
_ No. 7—Dimondale B. M. A.
D President, T. M. Sloan; Secretary, N. H. Widger.
No. 8—Eastport B. M. A.
President, F. H. Thnrston; Secretary, Geo. L. Thurston.
No. 9 ~Lawrence B. M. A.
President, H. M. MarshaU; Secretary, J. H. Kelly.
No. 10—Harbor Springs B. M. A.
President, W.J. Clark; Secretary. A. L. Thompson.
No.ll—Kincs;sIey B. M._A.
President. H. P. Whipple: Secrétary. D. E. Wynkoop.
N No. 12—Quincy B. M. A.
President, C. McKay; Secretary, Thos. Lennon.
No. 13—Sherman B. M. A.
President, H. B. Stnrtevant: Secretary, W. |
No. 14—No. Muskegon B. M. A.
President, S. A. Howey: Secretary, G. C. Havens.
No. 15- Boyne City B. M. A.
President, R. R. Perkins; Secretary, F. M Chase.
No. 16—Sand Lake B. M. A
President, J. V. Crandall ; Secretary, W. Rasco.
No. 17—Plainwell B. M. A.
President, E. A. Owen, Secretary, J. A. Sidle.
No 18—Owosso B. M. A.
President, Albert Todd; Secretary, S. Lamfrom.
‘ No. 1»—Ada B. M. A.
President, D. F. Watson; Secretary, E. E. Chapel.
No. 20—Aaugaknck B. MLA.
President, John F. Henry; Secretary, L. A. Phelps.
No. 21—Wayla*ft B. M. A.
President, C. H. Wharton; Secretary, M. V. Hoyt.
~ No. 22—Grand Ledge B. M. A.
President, A. B. Schumacher; Secretary, W. R. Clarke.
No 23—Carson City B. MLA,
President, F. A. Rockafellow; Secretary, C. G. Bailey.
No. 24—Morley B. M. A.
President, J. E. Thurkow; Secretary, W. H. Richmond.
— No. 25—Palo B M. A,
President. H. D. Pew; Secretary, Chas. B.Johnson.
. No. 26—Greenville B. M. A.
President. S. R. Stevens; Secretary, Geo. B. Caldwell.
No 27—Dorr B. M. A
President, E. S. Botsford; Secretary, L- N. Fisher.
No. 28—Cheboygan B. M. A
President, A.J. Paddock ; Secretary, H. G. Dozer.
. No. 29—Freeport B. M. A
President, Win. Moore; Secretary, A.J. Cheesebrough.
. No.30—Oceana B.M. A. .
President, A. G. Avery; Secretary, E. S. Honghtaling.
No.31—Charlotte B. M. A.
President, Thos. J. Green; Secretary, A. G. Fleury.
No. 32—Coopersvilie B. M. A.
President, W. G. Barnes; Secretary, J. B. Watson.

No. 33—Charlevoix B.M.A.
President, L. D. Bartholomew; Secretary. R. W. Kane.
No.34—Saranac B.M. A.

President, H. T. Johnson; Secretary, P. T. Williams.
No. 35—Beilaire B.M.A.
*Gresident, H. M. Hemstreet; Secretary,C. E. Pensmore.
No.36—Ithaca B. M. A.
President, O. F. Jackson; Secretary, John M. Everden.
No.37—Battle Creek B. M. A.
President, Chas. F- Bock; Secretary, E. W, Moore.
. No. 38—ScottviHe B. M. A.
President, H. E. Svmons: Secretary, D. W. Higgins.

No.39 BurrOak B.M.A.
President, W. S. Wilier; Secretary, F. W. Sheldon.
No. 40—Katun Rapids B. M. A.
President, C. T. Hartson ; Secretary, Will Emmert.
No. 41—Breckenridge B. M. A.
President.C H.Howd; Secretary. L. Waggoner.
No. *2—Fremont B.M. A.
President. Jos. Gerber: Secretary C.J. Rathbun.
No.43—T nstin B. M. A.
President, Frank J. Luick; Secretary, J. A. Lindstrom.
. No. 44—Reed City H. M. A.
President, E. B. Martin; Secretary, W. H. Smith.
. No. 45—Hoytville B. M. A
President, D. E. Hallenbetk; Secretary, O. A. Halladay.
No. 46—L eslie B. M. A.
President, Wm. Hutchins; Secretary, B. M. Gonld.
. No. 47—Flint M. U.
President, W. C. Pierce; Secretary, W. H. Graham.
No. 48—Hubbardston B. M. A.
President, Boyd Redner; Secretary, W, J. Tabor.
No. 49— eroy B M. A.
President, A. Wenzell; Secretary. Frank Smith.
No. 50—Manistee B. M. A.
President, A. O. Wheeler; Secretary,C. Grannie.
~ No.51—Cedar Springs B. M. A.
President. L. M. Sellers; Secretary, W. C. Congdon.
No. 52—Grand Haven B. M. A
President, A. S. Kedzie; Secretary, F. D. Vos.
. No, 53—Bellevue B. M. A.
President, Frank Phelps; Secretary, John H. York.
No. 54—Douglas B. M. A.
President, Thomas B. butcher; Secretary, C. B. Waller.
No. 55—Peteskey B. M. A.
President, C. F. Hankey; Secretary. A. C. Bowman.
No. 56—Bangor B. M. A.
President, N. W. Drake; Secretary, Geo. Chapman.
>0. 57—Rockford B. M. A.
President, Wm. G. Tefft: Secretary. E. B. Lapham.
. No. 58—Fife Lake B. M. A.
President. L. S- Walter; Secretali ,C.<l Blakely.
. No. 59—Fennville B. M. A.
President F. S. Raymond : Secretary, A. J. Capen.
- No. 60—South Boardman B. M. A
President, H. E. Hogan ; Secretary, S. E. Neihardt.
. No. 61—Hartford B. M. A.
President, V. E. Manley ; Secretary, |. B. Barnes.
. No 62—FEast Saginaw M. A.
President, Jas. H .Moore; Secretary, O. W. Mulholand.
. No. 63—Fvart B. M. A.
President, O. V. Priest; Secretary, C. E. Bell.
No, 64—Merrill B. M. A.
President, O.W. Robertson ; Secretary. Wm. Horton.
No. 65—Kalkaska B. M. A.
President, Alt. G. Drake; Secretary, C. S. Blom.
. No. 66—t ansing B. M. A,
President, Frank Wells; Secretary, Chas. Cowles.
. No. 67—Watervliet B. M. A.
President. Geo. Parsons; Secretary,J. MHall.
. No. 68—Allegan B.M. A,
President, H. H. Pope; Secretary, E. T, YanOstrand.
k No. 69—Scottiand Climax B. M. A.
President, Lyman Clark; Secretary, F. S. Willison.
. No. 70—Nashville B. M. A,
President, H.NM. Lee; Secretary, W. S. Powers.
. No. 71—Ashley B. M. A,
President, M. Netzorg; Secretary, Geo. E. Clutterbuck.
No. 72—Edmore B. M. A.
. No. 73—Belding B. M. A.
President, A. L. Spencer; Secrefary, O. F. Webster.
y 0. 74— Davison M. 1J.
President. J. F. Cartwright; Secretary. L. Gifford.
No. 75— eonmseh B. M. A.
President, Osear P. Bills; Secretary, F. Rosacrans.
. No. 76—Kalamazoo B. M. A.
~President. 8. 8. McOamly; Secretary, Channcey Strong.
No. 77—South Haven B. M. A.
President—L. S. Monroe; Secretary, 8. YanOstrand.
No.78—Caledonia B. M. A.
President. C. F. Williams; Secretary, J. W. Saunders,
No. 79—K»ktJordan and So Arm B M, A
President, Chas. F. Dixon; Secretary, L. C. Madison.
No. 80—Bay City and W. Hay City It. mTX
President,F. L. Harrison; Secretary. Geo. Craig.

. No 81—Flu-hing B. M. A.
President. L.  Vickery; Secretary, A E. Ransom.
No. 82—Alma B W. A.

President, B. S. Webb; Secretary. M. E Pollasky.
83—Sherwood B. M. A

No LA
APresident, L. P. Wilcox; Secretary. W. R. Mandigo.

Onekama business men have formed a B. M.
A., officered as follows: President, S. Little;

Vice-President, C. D. Stanley; Secretary,Geo. A.
Barstow; Treasurer, J. J. Barnes.

Association Notes.

John E. Thurkow, President of the Morley B.
M. A,, was in town Monday.

The Michigan Business Men’s Association has
been invited to send five delegates to the
National convention of business men to be held
at St. Louis on the 28th to frame an equitable and
acceptable bankrupt law.

Cheboygan Tribune: At the meeting of the
Cheboygan. Business Men's Association, Monday
evening, a communication was read from E. A
Stowe, Secretary of the State Association, in
which he stated that a letter from the Secretary
of the Cheboygan Association was six weeks on
the road before reaching him and he thought
this demonstrated the necessity of direct rail-
road connection between Grand Rapids and
Cheboygan.

The Detroit Free Press correspondent at Green-
ville notes the following: The second annual
banquet of the Greenville Business Men'« Asso-
ciation occurred Friday evening at Hotel Phelpi
About 100 couples were present, it being the
largest social gathering held here yet this winter.
The programme consisted of supper, speaking
and dancing, and reflects credit upon the organ
ization. There are no flies on Greenville busi
ness men when they have anything of a social
nature on hand.

Charlotte Republican: The Business Men
Association held a special meeting at the council
rooms, Tuesday evening, and elected the follow
ing officers: C. M. Jennings, President; C. A
Lamb, Vice-President; Geo. M. Fenn, Secre
tary; Executive Board, D. B. Ainger, E. S. Lacey
and George Huggett. An effort will be made to
build up the organization and aid the business
and manufacturing interests of the city in every
possible way and we hope the Association may
meet with success.

Cheboygan Tribune: A meeting of the Che
boygan Business Men’s Association was held in
the council room Monday evening to consider
the question of the Business Men’s Insurance
Co. The attendance was not very large, only
ten being present. The Insurance Committee
was instructed to proceed at once to solicit sub
scriptions to the stock among the members
One-fifth of the amount expected to be taken in
Cheboygan was subscribed among those present

|and several more shares were promised to be
taken.

Holland City News: The last issue of the
Allegan Gazette contained a report of the second
annual meeting of the Business Men’s Associa
tion of that place. From this we learn that our
neighboring village has a wideawake organiza
tion of business men, who are constantly watch
ing for chances to secure new enterprises for
their town. Not only this, but they have suc-
ceeded in doing excellent service during the
past year, and start their work in 1839 with sev-
eral prospective industries “on the string.”
Holland needs something of this kind, at once,
if we expect to continue its growth.

A Greenville correspondent of the Detroit Free
Press writes as follows: Greenville business
men are asked to take $2,500 stock in the new
stock mutual fire insurance company now being
organized by the State Business Men’s Associa-
tion. They will no doubt willingly do this, as
their demand for better rates and some con-
sideration for new water works and a reduced
moral and material hazard has gone entirely un-
heeded. Ourrates are the same as five years ago,
when we were told by the insurance companies
that if we had the fire protection we now have
it would be less. We now have the protection,
but are told by our district inspector that our

;rates were too low before.

Traverse City Herald: The Business Men’s
Association met on Tuesday evening. Dr. B. D.
Ashton and Wm. Beitner were admitted to mem-
bership. Incorporation matters were discussed,
and it seemed to be the sense of the meeting that
itwas advisable to change our charter to that of
a city, and Dr. Kneeland was appointed a com-
mittee to draw abill for introduction in the
Legislature. Details will be perfected later,
when it will be submitted to the people for their
decision, by vote. The special committee on
Internal Improvements also reported and their
report was discussed and certain powers granted
them. The meeting was well attended, consider-
ing the stormy weather.

Allegan Gazette: Here's a chance for another
boom. President Pope, of the Business Men’s
Association, has a letter, sent by parties in Ohio,
asking for the prices of coal and iron in Allegan,
and what inducements the town will make for
establishment here ofastove foundry employing
fifty to sixty men. Offers have been made by
other towns, and intimation is made that the
highest bidder will win the prize. Inducements,
indeed? Why, if those gentlemen will only
come and look at the town they will never leave
it. We have had not a little of this sort of work
to do, the past year, but if the enterprise can
exhibit substantial qualities there is no doubt
but Allegan's liberal and lively business men
will do whatever is necessary to secure it.

A Question of Membership.
Alma, Feb. 18,1889
E. A. Stowe, Grand Rapids:

Dear Sir—We have, as applications for mem-
bership in our Association, three professors of
the co Ie%e and we are not certain whether they
?gpmbeusa mitted or not.  Will you kindly in-

Also, would you advise us, for the strength of
the Association, to take doctors and attorneys?
We are prospering and domgi:well.
C.F. Brown, Sec’v.

Very respectfully,

It has been the custom of many of the associa-
tions to admit doctors, lawyers and professional
men generally, and The Tradesman has yet to
hear of asingle cause of complaint from this
source. Such men are not generally attracted
by the benefits of the collection department, but
they are interested in the growth and prosperity
of their town and wish to aid the B. M. A in all
endeavors in that direction.

The Facts in a Nutshell.
From the Cheboygan Tribune.

The annual report of the Commissioner of
Insurance shows that for the year 188the
insurance companies arganized’ in other states
received in premiums_from the citizens of this
State $2,352 while for losses in_the State they
only paid $1,135484, an excess of receipts oyer
losses paid of $1,216541. . The Business Men’s
Association believes that it would be better to
keep the groflts of insurance IH urown State,
and at its annual meeting in Che oygan a com-
mittee was appointed to devise a plan for a State
Business Men’s Insurance Co. he committee
comij__gleted its work and a plan was approved by
the Executive Committee of the State Associa-
tion and also by most of the local associations in
Subscriptions to the stock are bein
] L indication is that the stoc
will be speedily taken. The design is tolglve
property-holders reliable insuranceat the [least
possiblé cost. It is not proposed to cut insur-
ahnce rates but to divide profits each year among
the policy holders.

Good Report from South Haven.

South Haven, Feb. 18,1889.
E. A. Stowe, Grand Rapids:

Deair Sir—At our regular meet!ng,
the insurance matter, with subscrl{)_ lon paper
sent us, was brought before the meeting and the
chairman of the fnsurance Committee directed
to canvass and see what he could do. We are all
in favor of the scheme, but the fact that a large
part of the insurance has been placed for this
Kear and thgl money is close makes It somewhat

ard to predict its success here.

We are doing well as an Association, Three
new names were sent in at the last meeting.

Our collection department Is a success.

Yours, S. Van Ostrand, Sec’y.

Feb. 12,

KNIGHTS OF THE GRIP.

The Objects of the Organization Sue
cinctly Set Forth,
To the commercial travelers of Michigan:
. We have laid the foundation of an assqciatio
in Michigan on wqh!ch .we have hopes of buntp
ing a grand organization and to which every
commercial man in the State ought to lend his
help. ~The cost of 50 cents lper year is so low
that all can afford to belong. It shall be the aim
of the officers and Board of Directors that the
affairs shall be conducted on a strictly cash
basis. “ as we gg " will be our motto,
welcome all'respectabie commercial travelers
come into our Association. Do not come in
drones, but come in and do-your part. Remem
ber your officers can not do all the work, as they
have their work to do as well as you, and you
are not asked to pay any salaries. Every member
who will add one or more will be helping to do
his part, and we ask all who may have any
grievances against the management to kindly
make it known, in the proper way, and | am sure
it will be promptly adjusted. .

. To the Michigan Commercial Travelers’ Associ
tion we extend our hand in good fellowship and
ask that the feeling existing between them andthe
T. P. A be laid away, always remembering that
we are all Michigan traveling men, and that b
combining our. efforts we may do good for all
Our aim iS to aid you and give our influence in
your favor regarding matters of insurance,
return, we ask only that “you do unto us as you
would like to be done by.” o i

o all commercial travelers’ associations i
the United States, we send tgreetmg and will co
operate with you on all matfers appertaining to*
national character and directly interesting com
mercial men. We start out with a charter mem
bership of over 300 representative commercial
men and at the rate the S&icatlons are comlng
Bn Masl}Ch first will find 1,000 names enrolled upo

ur list.

The first and most important object to be
attained 1s an amendment fo the inter-state com-
merce law and_a resolution to that effect was
passed at Lansing and a copy ordered sent to
each Congressman of Michigan, asking his sup-
Port. When that is accomplished, we can be free
0.ask anything reasonable of Michigan railway;
without being confronted with an ugly law.

It is the intention of this Association to make
the Relief Committee a prominent part of our
work and its chairman will appoint a member in
each town of importance in the State, who shall
be known to the hotels of said town, and the
hotels are requested to notify the member of any
unfortunate traveler who shall become sick and
it shall be the duty of the committeeman to
attend promptly and furnish any personal aid,
such as watchers, and see that they are properly
cared for. ) . .

Our Employment Committee has as its chair
man Geo. C. Cooper, of Lansing, who will
endeavor to furnish a position to any member
in good standing and who can answer satisfac
torily the questions that will be required to
insure our indorsement. Arrangements will be
made with manufacturers and wholesale houses
to_aid and give our members a preference. |

These aré some of our objects, but the social
part of being a member only isworth the amount

ou pay.

ywﬁhythls statement before you, we trui it

will meet your hearty approval and support.
Knights of the Grip,
A. Fg Peake, Pres.

Annual Banquet of the Greenville
B. M. A.

Greenville, Feb. 16,1889
E. A. Stowe, Grand Rapids:

Dear Sir—Our second annual banquet sur
assed anythmﬁ in the social line held here yet
his season. “Hotel Phelps” did all in its power

to satisfy us, but was not prepared for so many

and gave out_in the second round. The pro

8ram,me consisted of eating, speech making and
ancing—principally the first and last.

The occasion was twice the importance of our
effort one year ago. Ever]ybody enjoyed them
selves and the occasion reflects credit” upon our
Association, and particularly on the committee

charge.
We agparently stand well with all except the
dead-beat. Your

E

Geo. B. Cald\‘l\lell, See’

They Were Short on Sizes.
From the Boot and Shoe Recorder.

725 cases best quality ladies’ rubber
19 cents per pair.” This is the sign that
attracted attention from a Washington
treet dry goods store the past week. ~ To
any person who knew the price at which
rubbers are sold wholesale this was a
remarkable bargain. In fact, it would
pay any of our rubber companies to step
in‘and "buy up the whole 725 cases; they
could make money by it. How could it
be done? The writer stepped in the
store and passed to the rubber depart-
ment. ] ]

‘A pair of ladies’ rubbers, if yov
please,” he asked of a elerk.

“What size?”

“Three and a half.”

A pair of first quality shoes was passed
and accepted, the clerk wrapped them
up_ in a paper and passed them to the
writer, who in turn gave the clerk s
quarter. .

“Fifty cents, if you please.”

“How so0?”

“That’s the price.” o ]

“I thought ¥ou were selling first quali
ty of rubbers Tor 19 cents.”

“Oh, if you want those rubbers, here
they are,” was the clerk’s reply, as he
took up a pair from another lot.

“They will do.”

“What size did you say?”

“Three and a half.” o

“We have only twos and sevens in this
lot at that price.” )

Tableau—Writer goes out without rub
bers. Clerk wonders how long he ha:
got to work at this swindling game.

Art in Windows.
From the New York Mail and Express.

“Let me dress my window, and | don’t
care who writes my advertisements.”

Thus observed & shrewd Sixth avenue
merchant, recently. Whether he was
carrect in his view of the importance of
window dressm? or not, a qhance at the
steady stream of humanity that stopped
for a’minute or more to gaze into his
well-filled window, and only moved on in
obedience to the policeman’s orders,
seemed to give the color of truth to his
observation. The show window has be-
come an important factor in the retail
trade, and the merchant who fails to

107 grasp the point with both hands, as it

were, is sure to realize his blunder
sooner or later.

In this big town window dressing has
become an “art, and a high art, too, and
like all arts it takes its particular fea-
tures from its surroundings. For in-
stance, the window of Eighth avenue,
beyond which meridian this art becomes
a mere travesty unworthy of the name,
differs as much from the display made
on upper Broadway as the gaudy canvas
of an auction shop differs from the
chaste production of a European master.
The same dlver_3|éy is noted between the
hodge-podge windows in Kleine Deutsch-
land, at the other end of the shoppers’
continent along the eastern borders of
Tompkins square, and the artistic exhi-
bitions made by the wealthy dealers of
Fifth avenue.

Between these longitudinal limits this
art has as many phases as the people for
whose tastes it is pursued. The skillful
window dresser, true artist that he is,
seldom errs in suiting his wares to his
customers. It would not be_profitable
for him to blunder, and his is not the
only case where artists’ lines have been
drawn by golden rules.

Carnegie’s Advice to Young Men.

You are about to start in life and it is
well that young men should begin at the
beginning” and” occupy the most subor-
dinate_positions. any of the business
men of Pittsburg had a serious responsi-
bility thrust upon them at the very thresh-
old ‘of their career. They were intro-
duced to the broom and Spent the first
hours of their business lives sweeping
out the office.

I was a sweeper myself and who do
Eou_suppose were my fellow sweepers?

avid McCargo, now Superintendent of
the Allegheny Valley Railroad; Robert
Pitcairn, Supeérintendent of the Pennsyl-
vania Railroad; and Mr. Moreland, City
Attorney of Pittsburg.

Begin at the beginning, but aim high.
I would not give a fig for the young man
who does not already see himself the
Partner or the head of some important
irm.

There are three_dangers in your path.
The first is the drinking of liquor.  The
second is speculation, and the third is
“indorsing.” ]

‘When | was a telegraph operator in
Pittsburg | knew all the men who specu-

lated. hey were not our citizens of
first_repute.” They were regarded with
suspicion. | have lived to see all of

them ruined, bankrupt in money and
bankrupt in character.” There is scarcely
an instance of a man who has made a
fortune by speculation and kept it. The
man who grasps the morning paper to
see how his speculative ventures are
likely to result unfits himself for the
calm’ consideration and proper solution
of business problems with which he has
to deal later in the day, and saps the
sources of that persistent and concen-
trated energy upon which depend the
permanent success and often the ver

safety ofhis main business. The thoroug

man of business knows that only by years
of patient, unremitting attention to affairs
can he earn his reward, which is the
esult not of chance, but of well-devised
means for the attainment of ends.

Nothing is more essential to young
business ‘men_than untarnished credit
and nothing kills credit sooner than the
knowledge in any bank board that a man
engages in speculation. How can a man
be credited whose resources may be swept
away in one hour by a paric among

amesters? Resolve to be business men,

ut speculators never. ] ]

The third danger is the perilous habit
of indorsing notes. It appeals to your
generous instincts and you say, “How
can | refuse to lend my name only to as-

ist a friend ?” It is because there is so

much that is true and commendable in

that view that the practice is so danger-

ous. If you owe anything, all your cap-

ital and "all your effects are a solemn

trust in your hands to be held inviolate

for the security of those who have trusted

ou. When a'man _in debt indorses for

another, it is not his own credit or his

own capital that he risks. It is the

money of his own creditors. Therefore

_say that if you are ever called upon to

indorse, never do It unless you have

cash means not required for your own |
debts, and never indorse beyond those |
means.

Assuming that you are safe in regard
to these, your gravest dangers—drinking,
speculating and indorsing—the question
is, how to rise? The rising man must
do something exceptional and beyond the
range of his special department. He
must attractattention. = A shipping clerk
may do so b dlsg:overmlg in an Invoice
an error with which he has had nothing
to do and which has escaped the atten-
tion of the proper person. If a weigh-
ing clerk, he may save for the firm by
doubting the adjustment of the scales
and having t
ployer must find out that he has not got

mere hireling in his service, but a man.
Not one who is content to give so many

hours of work for so manﬁ/_dollars inre-
i

turn, but one who devotes his spare hours

and constant thoughts to the business.
Our young partners in Carnegie Bros.’

have won their spurs by showing that we

did not know half as well what was
ranted as they did.

There is one_sure mark of the comin
millionaite—his revenues always excee
his expenditures, He begins to save as
soon as he begins to earn. For every
3100 you can _produce as_the result of
hard-won savings, Midas, in search of a
partner, will lend on credit 31,000; for
every 31,000, $50,000. . .

It’is not capital your seniors require,

is the man who has proved he has the
business habits which make capital. Be-

in at once to lay up something. It is
E IeI first hundred dollars saved which
ells.

And here is the prime condition of suc-
cess, the great secret; concentrate your
energy, thought and capital exclusively
upon the business in which you are en-
gaged. Having begun in one line, re-
solve to fight it out on that line; to lead
in it; adopt every improvement, have the !
best machinery and know the mostI
about it.

Finally, do not be impatient, for, as
Emerson says, “No one can cheat you
oult of the ultimate success but your-
selves.

Living Too Fast.

A great cause of disaster in the careers
many bright young mep is an unfor-
tunate propensity fbrliving too fast. In
the majori ){)Of Cases where young men
turn out to’be defaulters and émbezzlers,
e find that they were, led into their evil
ays by a lpassnon upon their part to
dress well, live well and, stand well in a
social way. Their legitimate incomes
being insufficient to meet the necessary
expenses of such a life, they draw upon
the funds of their empé%yers, sometimes
with the intention ~@f repaying the
amounts taken, but in most_instances
this good intention u’gon their part be-
comes impossible. young man in
Philadelphia, holding a high and impor-
tant position of trust and in receiptof a
alary of $1,800 a year, has just turned
out fo be a defaulter for over 311,000.
He had been with his employers many
ears and was implicitly trusted, hun-
dreds of thousands of dollars havin
ﬁassed through his hands. It seems tha
e fell in love with and wanted to marry
a most estimable young lady, and in of-
der to keep up a show of prosperity
which he thou% t would recommend him
to her favorable consideration, he took
various sums from time to time, expect-
ing to replace them when pay-day came.
He soon found to his amazement that his

them corrected. Your em- P

eculations far exceeded his resources.

e found himself st last in imminent
danger of exposure and disgrace. He
made a desperate endeavor to raise the
amount of his shortage by borrowing of
his friends, but theﬁ/ failed to respond
he did not have the requisite security
At last he found further concealment
impossible, and, taking a large snm
money he decamped. His employers are
anxiously looking for him, and the
American Security Company, who went
upon his bond, are making strenuous
efforts to put their hands upon him; and
as they never compromise any cases, the
likelihood is that the F>]/oung man’s life
will be hopelessly blighted by a sentence
to the penitentiary. In speaking of thi
young man, one of his employers said
that he has 3,000 or 4,000 men in his de

artment, and that if he had been asked
o choose the most faithful and honest of
all, he would have selected this young
man who proved to be a defaulter. He
further stated that there was a big moral
in this defalcation. That he believed
the youn% man to be inherently honest,
but that he had attempted to live beyond
his income; and _that the failure young
men make in trying to spend more money
than they earn, is the cause of ninety
Ber_cent, of the embezzlements and rob
eries of employers. Keep your ex
penses within your income and” you will
always be happy, and the time will never
come when your heart will stop beating
at the approach of an officer, and when
you dare not make new friends for fear
f[)f t(;ultlvatlng the acquaintance of a de

ective.

The Attack on Dressed Meats.
From th« Chicago Maws,

The Pennsylvania_legislature has fol
lowed the example of that of Ohio in kill
ing the ridiculous meat inspection bill by
which the butchers and cattle-raisers
hoped to exclude Chicago dressed meats.
This Plan to make meat dear has been
round¥ denounced from Colorado to
New York in nearly every prominent
newspaper, as well as by meat con
sumers who have tested the quality and
the price of Chicago meats. ]

There are a number of legislatures
which have yet to struggle with the meat

inspection Sham as expressed in bills
K

which solemnly claim to protect the
health of consumers when in fact they
are only trying to swell the gains of
few butchers. It is not likely that such
a foolish and indefensible bill will be
come a law in any state. ]
so the courts would knock down its un
derpinning in short order.

HAJtIDWJILKB.
Prices Current.

These prices are for cash buyers, who
pay promptly and buy in full packages

AUGURS AND BITS dis.

e
Cook’s
Jennings’,genuin
Jennings’, imitation..

First Quality, S. B BrﬁﬁEg
i uality, S. B. ze...
‘ b. B. Bro

nze %%

“ S B.S. Steel .. 0

“ D. B. Steel...... %

Spring ... BALANCES. dIS.40
Railroad.. .

Garden.... 00

If it should do Stat

2 Drawer and Shutter,

haV)\
Office of

Foster, Stevens & Co.,
WHOLESALE HARDWARE.

Grand Rapids, Mich., Jan. 29, 1889.
The fiber from which Sisal and Manilla Rope is made is now
daco_rgered ” and very high. The price of rope in New York to-
y IS,
Sisal, 12 1-2 cents per ponnd.
Manilla, 15 cents per ponnd.

Onr price in Grand Rapids is ONE CENT ABOVE THESE
PRICES. We hare in stock a new rope called

NEW PROCESS.

Its superiority to Sisal in every respect is now universally ad-
mitted, and where it has been snbstitnted for Manilla, favorably
impresses the purchaser with confidence in its utility and suc-
cess. It is manufactured in all sizes, the smaller coils being
made njpin a ball cord shape, thus avoiding the necessity of‘a
reel. We keep in stock “ New Process” from 1-4 up to 5-8
inclusive, and our price to-day is only 9 12 cents a ponnd for
ond larger, and 10 cents for 1*4. This price, however« will
not hold and must go higher if Sisal and Manilla keep advancing.

A trial coil will convince you the days of Sisal rope are

numbered. FOSTER, STEVENS & CO.
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BUSINESS LAW.

Brief Digests of Recent Decisions in
Courts of Last Resort.

1TUSBAND AND WIFE— CREDITORS.

_ The Kentucky Court of Appeals held,
in the recent case of Dixon vs. Lyne et
al., that a conveyance by a husband to
his wife’s brother in trust for the wife in
consideration of money advanced by the
brother from time to time to the grantor
and his wife is supported by a valuable
consideration, and the land conveyed
cannot be subjected bv the husband’s
creditors.

I*R(>MISSOKY NOTE—JUDGMENT— INDORS-
ER.

Where the payee of a promissory note
obtains judgment thereon against the
maker, which becomes a lien "upon real
estate, and which he assigns, he cannot
afterward maintain an action on the
note against an accommodation indorser,
according to the decision of the Supreme
Court of Indiana in the case of Moorman
vs. Wood.

STATUTE OF FRAUDS— ACCEPTANCE.

In order to be effectual to avoid the
effect of the statute of frauds as to oral
agreements for personal property an ac-
ceptance must be more than the mere
receipt of the goods delivered, accordin
to the decision of the Supreme Court 0
Minnesota in the case of Fontaine et al.
vs. Bush et al. In this case the court
held that where the buyer, not yet hav-
ing accepted the goods, designated a com-

mon carrier to whom the seller was to B

deliver the goods for transportation, and

the goods were so transported and de- g

livered to the buyer, the circumstances
did not show an acceptance.

HANK—LIABILITY ON UNPAID STOCK.

H
The Supreme Court of Georgia ren-

dered an important decision in the case
of Hill et al. vs. Stockholders of the
Citizens’ Bank. This was a case in
which suit was brought against the stock-
holders of the bank, which had made an
assignment, to hold them liable on their
unpaid stock. The stockholders, in pur-
suance of regular calls, paid in 50 per
cent, on their subscribed stock, and the
bank afterward passed a resolution re-
ducing the capital stock and all sub-
scriptions to the amount actually paid
in. ~ The question was whether this reso-
lution was valid as to subsequent credi-
tors of the bank. The Supreme Court
decided that it was, thus terminating the
litigation, which has been in progress
several years, in favor of the stock-
holders.

CORPORATION— SUBSCRIPTION— CONTRACT

Where a person subscribes to the stock
of a proposed corporation and delivers
the subscription to a promoter soliciting
such subscriptions, and other persons,
without notice of any oral condition at-
tached to such a delivery, also subscribe
to the stock and pay the same in, and in
reliance on the subscriptions the_corpor-
ation is orgamzed, engages in its busi-
ness, expends_large sums of money and
contracts liabilities therein, such peérson,
when sued for installments due on his
stock subscriptions, will not_be allowed
to defeat a reco- ery by showing that he
attached a secret oral condition to the
delivery of his SUbSCI’IgtIOH to the pro-
moter. ~ So held by the Supreme Court of
Minnesota in the case of Minneapolis
Threshing Machine Company vs. Dairs.

The Sources from which Pigments are
Derived.

The following embodies some interest-
ing information regarding the sources
from which the colors one finds in a
paint box are derived. Every quarter of
the globe is ransacked for the material—
animal, vegetable and mineral—employed
in their manufacture:

From the cochineal insects are obtained
the gorgeous carmine, as well as the
crimson, scarlet, carmine and purple

lakes.

Sepia is_the inky fluid discharged by
the cuttle fish to render the water opaque
for its concealment when attacked.

Indian yellow is from the camel.

Ivory black and bone black are made
out of ivory chips. . .

The exquisite’ Prussian blue is got by
fusing horses’ hoofs and other refuse
animal matter with impure potassium
carbonate. It was discovered by an acci-

dent.
In the vegetable kingdom are included
the lakes, derived from roots, barks and

ums.
g g]ue-black is from charcoal of the
vine staLli. . . .
Lampblack is soot from certain resin
ous substances. .
From the madder plant, which grows
in Hindostan, is manufactured Turkey

red,

Gamboge comes from the yellow sap
of a tree, which the natives of Siam
catch in cocoanut shells.

Raw sienna is the natural earth from
the neighborhood of Sienna, Ital{j .

Raw “umber is an earth from Umbria,
and is also burned. |

To these vegetable pigments may prob-
ably be added India ink, which is said to
be “made from burnt camphor. = The
Chinese, who alone produce it, will not
reveal the secret of its composition.

Mastic—the base of the varnish so
called—is from the gum of the mastic
tree, indigenous to the Grecian archi-
pelago. .

Bistree is the soot of wood ashes.

Of real ultramarine but little is found
in the market. It is obtained from the
precious lapis lazuli, and commands a
fabulous price. . . o

Chinese white is zinc, scarlet is iodine
of mercury, and cinnabar, or native ver-
milion, is from quicksilver ore.

Merchant (to collector)—John, are the
Slimkinses going to receive to-day ?
Collectorh—l 1S=?W their card "in the
apers to that effect,
P IP/Ierc ant—Weﬁ, take our bill for Sep-
tember and go up. You haven’t been
able to get in the last twenty-five or
thirty times you have called, but you
can get there” to-day. 1 tell you, John,
society is a great blessing, if you only
look at it right.

Our Coffee and Where It Comes From.
The United States is the greatest con-
mmer of coffee in the world. More is
required for our consumption than for
the consumption of all the inhabitants
of Austria-Hungary, France, Germany
and the United Kingdom combined. The
total imports in 1887 were 526,109,170
pounds, an average of over nine pounds
of coffee per inhabitant. Two countries
of Europe, the Netherlands and Bel-
gium, show a larger consumption per
capita than this, the former of twenty
ounds and the latter of ten pounds.
his is explainable by the circumstance
that the consumption here shown is more
apparent than real, and the figures given
do not really indicate the local consump-
tion, but include imports of coffee In
transit which are consumed in other
countries. The largest coffee markets of

Europe are situated in the countries men- p

tioned. These and other facts regarding
coffee s_up{)ly and consumption are pre-
sented in the October volume of consular
reports issued by the State Department
at Washington. .

The bulk of the coffee consumed in the
United States is obtained from American
sources. A little ovef four per cent,
comes from the Dutch East Indies and
the Netherlands. Brazil is by far the
most important single shlr)per_ of coffee
to this country. The following table
gives the aggregate quantlt¥ of ‘the im-
ports in the fiscal year 1887, the coun-
tries from which exported and the per-
centage of quantity furnished bj each of
the countries naméd and the approximate
price per pound of the coffee exported :

Pounds. of ot

i ounds,  of Total.

Gountries. . 36292834 69.0

Venezuela.. .. 59463487

Dutch East Indies... . 18099536
uatemala..... X .. 15645848 3.0

Mexica e .. 14567,005

U.'S. of Colombia— . 13595678

gostg RI i cea. ................ - ngﬁ%ﬁ
T 10

Netherlands... w0187,

British West indies. . 4,551,959 8
Tota a?oye SOUICES....... 513,810,459 97.2
Total all'imports............ 526,109,110 1000

Brazil, it will be noted, sends us 69
El)_er cent, of the total quantity imported.
hat country and Venezuela send us over
four-fifths of the total quantity. In 1887,
93 per cent, of our imports were derived
from American sources. The eleven
countries above given sent us over 97
per cent, of our total imports. Little
change is to be noted in the coffee im-
ports into this country over a period of
ten years as regards countries furnish-
ing “it. In 1878, 93 per cent, of the
coffee imported came from American
countries, or about the same proportion
as in 1887. In 1883, 88 per cent, of our
total coffee imports came from American
sources. Hayti and Venezuela send us
less coffee proportionately than in 1878.
Brazil, besides being the largest exporter
of coffee to the United States, is also the
heaviest coffee producing country, grow-
ing as it does an annual crop of about
half that of the total world’s production
51.430,(_)00,000 pounds). The exports in
885 (fiscal year) were in excess of this
average, the a%gregatmg 748,694,160
pounds. 1 1884-85, coffee represented
over two-thirds of the total value of the
exports from Brazil. .
uch uncertainty exists as to the size
and area of the coffee production of
Brazil. The largest grpducmg sections
are the provinces of Rio de Janeiro, Sao
Paulo, Menas Geraes, Pernambuco, Para,
Bahia and Rio Grande do Sul. Of_the_se
the production seems to be steadily in-
creasing in Para and Sao Paulo, and to
be either stationary or steadily declining
in the remainder.” There is plenty of
room for the extension of the culture
Improved transportation facilities are
constantlv opening up new districts.
The ]Provmce of Sao Paulo (Santos the
chie Jjort) appears to be the best
adapted to the culture, as statistics of
production in the past note a larger in-
crease in area and yield than in any
other province. The" taxation of coffee
by means of an export duty brings in a
large revenue.  The history of this tax-
ation is an interesting one, but space for-
bids details. Efforts to reduce the ex-
Bort tax have not been very successful,
ut some progress has been made. The
export taxes levied are of two kinds.
The imperial tax is now seven per cent,
greduced to this from nine per cent, in
882). There are in addition duties
levied by the various provinces rangin
from four per cent, in Rio de Janeiro an
Santos to seven per cent, in Bahia and
Ceara. . .
enezuela is, next to Brazil, the larg-
est exporter of coffee to the American
markets. The room for the extension of
this industry is very large, but it is ham-
pered by the small quantity of labor
available. Caracas and Valencia are the
centers of the coffee-growing industry,
while Maracaibo, Laguayra and Puerto
Cabello are the chief ports. .
Guatemala, Mexico and United States
of Colombia are of about_equal impor-
tance as regards their shipments to the
United States, but Guatemala coffee
ranks highest in_price. Most of this
coffee is_sent to Europe. The coffee of
Mexico is grown chiefly in the State of
Vera Cruz, from the port of which the
bulk of the crop is sent to the United
States. The want of capital and labor
in sufficient quantities is said to be the
only bar to an almaost unlimited extension
of the Mexican coffee-growing industry.
The coffee crop of Costa Rica, chiefly ex-
ported from Punta Arenas, bears no ex-
Bo_rt duty, the 2s. duty formerly levied
eing removed in 1882 Most of it is
sent to England. Of the West Indies,
Hayti sends the largest quantity to the
United States, 5,745,198 pounds in 1887,
against 16,023,221 pounds in 1886. Hay-
tian coffee exports to this country reached
their height in 1881, when 31,908,074
ounds were sent. The British West
ndies in 1887 sent 4,551,959 pounds,
against 2,917,248 pounds in 1886. Ex-
ports from other islands were of insig-
nificant proportions in 1887. Hayti lev-
ies averafJ heavy export duty on "coffee,
$3 per 100 pounds being the “rate, This
duty, added to the low price ruling, ac-
counts for the decline noted in 1887 from
revious years. In nearly all the coun-
ries and islands mentionéd the room for
further extension is large. Progress is
hampered in many cases bg one or more
causes, such as want of labor, improved
machinery for cleaning and preparing
the product, and high export duties.

TO MONTANA, OREGON
WASHINGTON.
ollow-

_If vou are_l_qnmr}\? w%st bear in.mind the

ing facts: e Northern Pacific Railroad owns
and Operates 987 miles, or 57 per cent of the en-
tire railroad mileage of Montana; spans the ter-
ritory with its main line from east to west; isthe
shortline to Helena; the only Pullman and din
ing car line to Butte, and is the only line that
reaches Miles City. Bl_lllngls, Bozeman, Missoula,
the Yellowstone”National 'Park, and, in fact,
nine tenths of the cities and points of interest in

the terrjtory. -

?’he N&iern Pacific owns _and operates 621
miles, er 56 per cent of the railroad mjleage of
Waﬁhlrll_gton,_lts main Illlge”exterr\]dlng frsom the

o line vi okane s, Cheney, Sprague
vz?klma_am\i/ glfgnsl%urg,%rouch M ceﬁte of
the TerrltorFy to Tacoma and Seattle, and from
Tacoma to Portland. No other trans continental
through rail line reaches any portion of Wash-
ington Territory. Ten days'stop over privileges
aré given on Northern Pacific secand class tickets
at Spokane Falls and all points West, thus afford-
ing Intending settlers an excellent oppaortunity
to'see the entire Terntor¥ without incurring the
ex_Pense of paying local fares from pointto point.

he Northefn Pacific is the shortest route from
St__Paul to Tacoma by 207 miles; to Seattle by 177
miles, and to Portland by 324 miles—time corres
pondingly shorter, varying from one to two days
according to destination. “No other line fromSt.
aul or "Minneapolis runs through passenger
cars of any kind into Idaho, Oregon or Washmg-
tOlii addition to being the onl)( rail_line to Spo
kane Falls, Tacoma and  Seattle, the Northern
Pacific reaches all the prmupa'{/lpomts in North
ern Minnesota and Dakota, Montana, ldaho,
Oregon and Washington. Bear in_mind that the
Northern Pacific and Shasta line is the famous
scenic route to all points in California.

Send for illustrated pamphlets, maps and book
gqlvmg you valuable information in reference to

e country traversed by this great line from St
Paul, Minneapolis, Duluth and Ashland to Port
land” Oregon, and Tacoma and Seattle, Wash
ington Territory, and enclose stamps for the new
X Rand Mc talcly_ Coulnty Map of Washington

errjtory, printed’in colars.

Adére S your nearest tqlcsket agent, or Chas. b
Fee, General Passenger and
Paul, Minn.

Dissolution Notice.

Notice is hereby given that the copartnershEJ
formerly existing between F. J. Immenand L. E.
Best under the style of the Champion Baking Co.
was dissolved on Sept. 24,1888, by the withdrawal
of L. E. Best. The business_iscontinued under
the same style bv the remaining pr’_art‘per

. J. lmmex,

L. E. Best.

SILVER &/ARS |

No Equal in tlio Stato*

Wherever Introftncei it is aStaner!

TO THE TRADE:

I guarantee “SILVER STARS” to be along,
straight filler, with Sumatrawrapper, made
by union labor, and to give complete satis-

faction. -

a. S.
70 Canal St, GRAND RBPIDS.
WANTED.

POTATOES, APPLES, DRIED
FRUIT, BEANS

and all kinds of Produce.

If you have any of the above goods to
Shlﬁ, or anything in »he Produce line, let
us hear from you. Liberal cash advanees
made when desired.

EARL BROS.,

Commission Merchants
i South 'A/ater St., CHICAGO

Kef6r6DC6! Fi RST NATIONAL HANK, GhiCHgO.
Michigan Thaoknman, <*rand KapidE

To the Merchants OF Michigan —We offer
Marble and Granite

Monuments

at a closer margin of profit than any_concern in
the State. Write for estimates on Building Stone
or cemetery work. First class material and work
manship only.

SBM'LIYMOFFETT, Manager,

beT iwypeftt

WlPED OUT| Foreign, Tropical and California

Ho Pass Books!
No Charging!
Ho Postlngi!

No Wr

Ho

lting!
Ho Dls@uting of iBcailnts!
hange to Make!

TRADESMAN

Credit COUPON Book!

THE NEWEST AND BEST SYSTEM

ON THE MARKET.

We quote prices as follows:
%g Co’lipons, per hundred

W
20

Orders for 200©rover
W e

Subjectto the following discounts:
5per cent.

....$2.56

500

y 1000 20 .
Send in sample order and putyour business

on a cash basis.

E. 1. STOWE i BRO, Grand Rapids.

A %, 61,000 REWARD!

THE LARGEST AND BEST
CLEAR LONG HAVANA FILLED
SUMATRA WRAPPED CIGAR

SOLD FOR 5 CENTS.

THE JUD&E

Met

iiilTili.....

We aeree to it Ong-Fhopsa
c A "Kﬁﬁfi' .

OBTHHB Mg
bl iAillitr=""

Tiiib il

AeS Mussten &G

SOLE AGENTS,

GRAND RAPIDS, MICH.

VITORES
'JifG
run 'l Y
old in CMIStjH8)fl [TRIALESTRENGTj

THESE GOODS ARE "PAR EXOELLENOE”

Pure,Healthful and Beliable, warranted to
factl_?n inevery particular.
retai

Bros.,

rocers throughout tht United States,
anufacturers, Cleveland and Chicago.

ATTENTION,

ive satis-
Forsale bg wholesale and
t

vouwin

FRUITS

Cranberries,
iz Sweet PotatoesQ
and Grapes.

Bananas, Qilr Specialty.

16 and 18 No. Division St..

GRAND RAPIDS, MICH.
Lot
53030
«l Fri

Eve'[\y '%arment bearlnt};2 the above ticket is
WARRANTED NOT TO RIP, and, If notasre-
R/rlesented,you are requested to return it to the

erchant of whom it was purchased and receive

anew garment.

STANTON, SAMPSON &
Manufacturers, Detroit, Mich.

best

M

CO.

Weighs only 16 Ibs.; always stands up
alone when not in use. Send $3.50
and | will send you one, charges paid.
Warranted to suit.

W. T. LAMOREAUX,

71 Canal Street,

Grand Rapids, Mich.

0y druck

RETAIL

Manufacturers’ Agents for

SAW AZT2Z3 GRIST MIXA MACHUTEHY,

“ ATLAS

INDIANAPOLIS. IND., U. S. A
MANUFACTURERS OF

STEAM ENGINES&BOILERS.

Carry Engjnes and Boilers In Stock
for “immediate delivery.

Planers, Matchers, Moulders and all kinds of Wood-Working Machinery,
Saws, Belting and Oils.

And Dodge'9 Patent Wood Split Pulley. Large stock kept on hand. Send for Sample
Pulley and become convinced of their superiority.
44. 46 and 48 So. Division St. GRAND RAPIDS. MICH.

We manufacture a full line,
and warrant our goods to be pure
and first class in every particu-
lar.

CANDY |

Write for Prices.

PURE

PUTNAM & BROOKS,

Grand Rapids, Mich.
WHEN IN MUSKEGON
— CALL AT—-

Bletcher’s City Creamery
For the BEST LUNCH to be had in the State.
W. H. FLETCHER, - 54 W. WESTERN AVENUE.

PERKINS <K HESS

DEALERS IN

Hides, Furs, Wool & Tallow,

NOS. 133 and 134 LOUIS STREET. GRAND RAPIDS, MICHIGAN.
WE CAHRY A STOCK OF CAKE TALLOW FOR MILL USE.

§S'S

So -H@l@m_

JPUTNAM & BROOKS, jPackers.

Detroit Soap Co.,
DETROIT, MICH.

Manufacturers of the following well-known
brands of

NE. MOTTLED
*RfITTIC SUPEKIOR,

NDAY/ PHIENIX,

AND OTHERS. For quotations address
Ay

o A TT7TIVTIO Salesman for Western Michigan,
w1 O Mix WMIIN

Lock Box 173, -  GRAND RAPIDS

PUTNAM & BROOKS.

heavenrich

BROTHERS
W holesale Clothiers

MANUFACTURERS OF

Eerfeet-Bitting Tailor-Made Clothing

AT LOWEST PRICES.

138-140 Jefferson five., 34-36 Woodbridge St, Detroit,

MAIL ORDERS sentin careL. W. ATKINS will receive PROMPT ATTENTION

MERCHANTS!I

MICHIGAN,
CZAR,
WABASH,

GERMAN,
R

We carry a large stock of all
kinds of Foreign and Domestic
Nuts and are prepared to sell in
any quantity.

Increase your Cigar Trade by selling the

Michigan

B

1S/L. -A-

Named in Compliment to the

Business

Men’s

And especially adapted, both in Quality and Price, to the requirements of the
RETAIL GROCERY TRADE.

tisollotbly THE BEST § Cent Cigar on Earth!

PRICE, $30 PER THOUSAND.

The Telfer

Spice Company,

MANUFACTURERS” AGENTS, GRAND RAPIDS.
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LEISURE HOUR JOTTINGS.

Written tor Thk Tradesman.
BY A COUNTRY MERCHANT.

1hardly think there is among those deal-
ers affected a general and enthusiastic de-
sire to erect a memorial of gratitude to
the individual who first introduced the
free delivery system. Even in localities
where custom and surroundings have
made it practically indispensable it is
not “pointed to with pride” by a major-
ity of those who are forced to make it a
conspicuous feature of their trade, while
in the country towns there is, among the
merchants who have adopted the custom,
an almost unanimous conclusion that it
is an unreasonable and unnecessary load
upon an already overburdened business.

And the country grocer, for instance,
after sufficiently anathematizing his own
folly, and that of his competitors, nat-
urally takes a mental inventory of what
modern progression has done for his
line in trade, since he faced his first cus
tomer from behind acounter, and, if he
is at all old-fogyish in his habits and
mdisposition, he undoubtedly ranks the
aggregation of labor saving machinery,
which has gradually accumulated on his
hands, with the free d.elivery system.

A few years ago some half a dozen
parties were handling groceries in the
small village of X-----. They were all
of them, perhaps, a little countrified and
unprogressive in their habits, but they
had all the goods which their tradr de-
manded; good credit, and the reputation
of doing a small, but safe business. The
people of the section rather preferred
roasting and grinding their own coffee,
shaving their dried beef, etc., and carry-
ing home their own goods. They didn’t
care whether their tea came from a $10
gilded can, or the original chest. They
wanted honest weight, but didn’t insist
on bronze and marble scales. They put
up their own “sass,” and the canned
goods trade was decidedly an “infant in-
dustry.”

But a sudden and disastrous calamity
overtook the local grocery trade of X-----.
The son of a wealthy resident of a
neighboring town was peremptorily in-
formed by “the old man ’that the time
had arrived to “fish or cut bait,” and
unfortunately, decided to open a high-
toned grocery in the village. The best
and largest store in town was leased, the
insides torn out, and made new and re-
splendent by the decorator’s art. Tliej
most elaborate and expensive store fix-
tures were purchased; a glittering de-
livery wagon put on the streets, and the
room filled to overflowing with almost
every article known to the trade.

But the worst feature of the whole
matter was that the young fellow, in his
total ignorance of business methods,
commenced a reckless cutting and slash-
ing in prices, and gave credit almost in-
discriminately. By these means he
speedily secured the bulk of the trade.
But the usual results of incapacity, reck-
lessness and extravagance followed,
and the “Palace Grocery” went into the
hands of a receiver; was started up
again by the “old man;” collapsed more
disastrously than before, and, in about
two years from the time of opening was
emptied by the sheriff and the holders of
sundry chattel mortgages.

Unfortunately, the folly of the “Pal-
ace” man had, in the meantime, innoc-
ulated liis neighbors. Imagining that
the only way for anything like compe-
tition was to imitate his methods, deliv-
ery wagons were put on the road, unreas-
onable investments made in fixtures, the
shelves filled with showy but unsalable
goods, the profits cut down to a mini-
mum, and credit customers encouraged.

Since the “Palace” closed up the gro-
cery trade of X----- has had a large
amount of experience with modern mer-
cantile progression. Bankrupt stocks
have antagonized the regular trade;
nearly all salable articles have become
“leaders;” expenses are materially larger
than of old, and there is no indication
that all the allurements and seductions
of “new methods” can ever increase the
volume of trade in any degree.

“The delivery system,” said Smith’s
clerk and driver, “has considerable effect
in bringing out an individual’s careless-
ness, selfishness and laziness. There,
for instance, is old Crickett, who comes
in once a week, buys agallon of ker-
osene, and gets it and himself carried
home a mile on a two-cent profit. Then
there’s Dusenberry, who comes in on the
muddiest, rainiest day of the month;
grumbles for half an hour over the price
of sugar; buys a dollar’s worth, and in-
sists on my hitching up expressly to take
it home. A workingman, who lives out
about three-quarters of a mile, is a good
customer, and good pay, but if his fam-
ily buy seventeen articles in two days,
I’ve got to make exactly seventeen trips.

Mrs. §----- ’s half-pound of tea, or
ounce of nutmegs, have to be trucked
home as much as if they weighed forty
pounds, and I couldn’t find her a postage
stamp, yesterday, because | knew I°d
have to deliver it. And then, to chp the

climax, Deacon Crossgrain has declared
open war against us because | wouldn’t
deliver fifty pounds of salt after 10

o’clock the other night."
* * * *

* *

The saying that “revolutions never go
backward” is commonly regarded as an
exceptionally truthful one, and undoubt-
edly the revolution that has thrown upon
the dealer and his assistants—biped and
quadruped—the muscular exertions once
cheerfully assumed by the customer, will
prove no exception. In fact, from the
present outlook, there is a strong indica-
tion that this particular revolution is far
from having accomplished its mission,
and will not have accomplished its mis-
sion until science and discovery shall
have, let us say, enabled the apothecary
to purge and blister his customers by
the remedies on his own person; when
the grocer shall deliver his commodities,
hot, and prepared for the stomach; when
the boot and shoe dealer shall be pro-
vided with automatons to wear, break
and fit goods for any foot; when the
hardware man shall furnish amotor with
every machine and implement sold; when

the vender of dry goods shall furnish his
fabrics, made up, at the cost of the ma-
terial, and so on to the end of the chap-
ter of the variou s trades and pursuits.

Where Our Lemons Come From.
From the New York Post.

A well-known fruit dealer in Yesey
street was applied to by a reporter the
other day for some information in regard
to the lemon trade in this city. In reply
he said: “Most of the lemons we get in
this market come from Naples, Sorrento,
Rodi and Messina. From each of these
ports they are shipped by way of Liver-

ool. Some are sent in” sailing vessels,

ut not many, as such are not apt to
arrive in good condition. Steamers, on
account of their superior speed, carry
most of the foreign fruits. Great quan-
tities of lemons are sold here by auction,
the sales of a single day often amounting
to forty thousand or fifty thousand boxes.
The price they bring depends entirely
upon their quality and the quantity in
the market. Sométimes they are ‘a drug’
and scarcely bring enough to pay the
freight on them, and again $14to $16 a
box"is not an unusual price. Dealers
here donot keep regular agents at the
points of shipment, but the fruit is
shipped on speculation. _ An ordinarily

ood price is $6 a box. The season for

the %athermg of Italian lemons is at its
height between February and March.
Some lemons will not keep over a month
at the outside, while others that are firm
and hard will remain in good condition
for four months. The Messinas are the
best Italian lemons and will keep the
longest. The Palermos rank next, while
the poorest, as a general thing, come
from Naples. There is, however, no
rule by which one can be sure that lemons
from “one place will uniformly be better
than those from another. Naples lemons
have been known to bring more than
those shipped from Messina. Dealers
know' no special varieties of lemons, but
simply lump them under the names of
the places from which they come. Some
people have an idea that lemons are
colored and ripened by sulphur fumes
and artificial heat. Such notions are
entirely wrong. Lemons, when they are
sent from home, are as green and hard as
an infant aﬁple, but ripen during the
voyage, so that when they arrive they
are as soft and juicy as if they had ma-
tured upon the free. .

“The best lemons we get in New York
come from Florida. They are naturally
of a prime quality, and then the distance
they have to be sent is not great. The
possibilities before the Florida growers
are extensive, and, if care is taken by
them in sorting and picking, they may in
tine run the Italian produce out of ‘the
market. The Florida lemons are packed
in boxes holding about 250 to 300 apiece
They begin to come in November. Wk
get very few South American lemons

ecause they are too tender to stand the
voyage. Small quantities are sent from
Jamaica, but_ the lirges shipped from
here are growing in popularity constantl;
and are a much more important produc
of that island than the lemons. Limes
must be packed t|?htly in barrels to pre
vent bruising. suppose there are
twenty-five barrels of limes shipped now
where there were three ten years ago
In a general way it may perhaps be said
that better lemons grow on high ground
than on low, but, as | said before, each
season, place and individual tree seems
to be a law unto itself. We can never
tell in advance where we are to get the
best fruit.”

How to Guard Your Credit.

The Canada Booh and Notion gives the
following good advice:

1 If you have any claims for shortage
or damages, send them on the day the
goods are checked.

2. When the monthly statement
rendered check it, and if wrong, write
about the error at once.

If you cannot remit when asked to.
drop a line when you reasonably expect
to be ableto doso. . .

. If you are_notified that you will
after a lapse of time, be drawn upon, at
tend to the matter immediately. See
that the amount and terms are” correct
and that E/our bill book will permit you
to accept the draft. If not, write exactly
what you want.  Let it be your ambition
for the coming year never to refuse
draft.

5 If you cannot meet a draft at ma-
turity write or te!e?raph in time to save
protést cost. A little care in these mat
ters will save much trouble.

The Biggest Pair of Shoes ever Made
A shoemaker of Atlanta, Ga., has just
finished the largest pair of shoes ever
made for actual use. It took a piece of
leather containing 1,040 square inches
to make the uppers, and 1,960 to make
the soles. That is 3,000 square inches
altogether. If that leather were cut into

two strips an eighth of an_inch wide, and 4

made into one I_on% string, the string
would be 24,000 inches long. The soles
weigh pounds. The Soles are

inches long, 5% wide and 8% inches deep.
That doesn’t count the heel, which would

add another inch to the depth.

BELKNAP

o WAGON 1 SLEIGH GO
WARRANTED TO BB THIi: Manufacturers of

FINEST and LARGEST SMOKE

PO T aeale s them. Manuractured onty by

JOHNEKENNING StCcO. Grand Rapids.

Send for price».
W H B8
WHOLESALE DEALER IX
T BBLKMP'S PAT, SLEIGHS
SEEDS, Busi d Pleasure Sleigh
usiness an easure sleigns,
BALED HAY, Farm Sleighs, Logging Slelgghs, .
MILL FEED Lumbermen’s anaggzwer Tools. We also manufacture a full line of Sweet
e carry a large stock of material and have ev- Goods. Write for quotations
and PRODUCE. ek%ggm ity for making first-class Sleighs of all and samples. JACKSON
BALED HAY A SPECIALTY. Cor. Fron%gnog’First Sts.. Gaﬂ %CB o MICH.
HOLLAND, - MICH.
«
A WKINGS TUBO. B. GOOSSEN,
AT THIS -a®
AND TENTS. 0s* WHOLESALE
Produce Commission Merchant,

BROKER IN LUMBER.

Orders for Potatoes, Cabbage and Apples, iu Car Lots, solicited.
Butter and Eggs, Oranges Lemons and Bananas a specialty.

33;0TTAWAOSTEET, GRIND RAPIDS, MCH

Telephone 269.

P s
COAL—OOKE\00DI ¢

" ga

Wholesale A. HIMES. « and Retail
orse an agon overs ater roo oats u " H 4 Sh ’ i d
gg{;l%séu&/.i\,dve ¢ omg:n Duc’ks\{vet}:. SPend ffocr Iltlds?ra gt)il Oﬁlce under Nat’l Clty Bal |I Yards’ an\l}I\I;.AISIiE\;'::iir:/\/SItI’Sl.teI’ an
é ||as_ A C Ove, Telephone Call 4-90-2. CAR LOTS A SPECIALTY.

Telephone 106. Over 73Canal St The BeSt Flttlng StOCk-

ing Rubber in the
Market.

Geo. H. Reeder

Sole Agents,
Grand Rapids, Mich

QCRUSI-LANESBUULIF@ ™S

Uunuou i: automatic cut off

ENGINES w
< ST WM . SEARS & CO.,
Bracker MamlfacWrers

—”"~"CLOSE REGULATION
AGENTS BOR AMBOY

2 to 48 JOHN STREET
37,39 and 41 Kent St.,, Grand Rapids.

COLBY, (BAIGr & 00.

MANUFACTURE

©
©
)

Oranges, Lemons and Bananas!

Headquarters
MESSINA FRUIT.

SPECIAL PRICES TO JOBBERS.

«

MAGIC COFFEE ROASTER

The most practical
hand Roaster in the
world. Thousatr]dfs in
use—gmug satisfac
llon_.gl'hey are simpu
durable and econom
ical. No grocer
should be without
one. Roasts coffee
and pea-nuts to per
fection.

Address for Cata
logue and prices.

Rit 8 Vet

48-30Long St
Cleveland, Ohio.

geohowbhucT

No. 3 lonia Street,
GRAND RAPIDS,

MICH.

MOSELEY BROS,

-WHOLESALE—

Seeds, Oysters | Produce.

All kinds of Field Seeds a Specialty.

If you are in market to buly or sell Clover Seed, Beans or Potatoes, will be
pleased to hear from you.

28, 30 and 32 Ottawa St.,

Why you should send us your orders, _We handle
nothing but BEST and CHOICEST BRANDS;
Seuat Manufacturers' and ImFoners* Prices;
Shipat ONE DAY *SNOTICk, enabling

you to receive goods day following;

Fill orders for aLL KINDS ol

G LA.SS,

GRAND RAPIDS.

mported *
and American
Eollshed PIEAE'EBD ’

ough and Ribbed .
“ rgchh Window, Ameri-
can Window, English 26 c_.
Enamelled, Cut and Embossed,
Rolled Cathedral, Venetian, Muffled, #
Frosted Bohemian, German Luoklng
Glass Plates, French Mirror Plates,
_ The quality, variety and quann'gqf our stocs
is exceeded by no house in the United States.

WM. REID,
73 &75 Lamed Street West, DETROIT, MICH.

Grand Rapids Store, 61 Waterloo Street,

WANTED!

We want stocks ofgoods in exchange
for $100,000 worth of productive real
estate in Lansing city property and im-
proved farms.

E, A. CLARK & CO.
Real Estate Brokers  Lansing Mich.

TMLAMf &

HLEONRRDBONS

Sole Agents for W estern Michigan
for the

Quickmeol

GASOLINE STO\IE.

Crockery &G lassware

LAMP BURNERS.

........ 50
N0 UM %
n
6d inb LAMP CHIMNEYS. THE E F THE
0Z. In DOX.
NO. O SUN.cooies e e 10
No2 “ 300
First lity.
No.léssﬁrﬁ{aclr%p LOP..ovvvvveremssnniissen ___ 25
0.1 “ . . .
SO Elint Has eight separate and important improvements for 1889
280

Now is the time to arrange for the selling agency for yonr

NG 3 S wrapped and labeled.... ... 2D town, and we invite correspondence from previous agents THE BEST DELlVERY WAGON ON EARTH
No. 2Hinge. T T e “™ and from those who would like the agency for the coming '
No. 1Sun, plain bylb...... 12 ) . . . . i
o ‘ :1 8 season. Discount, terms of delivery and dating of invoice WeMgnufeciure o Orer fese ang Polce Petr el W agor Pt o
Butter Crocks, per gal - _ @ given on application. Catalogue for 1889 now readv. o ) )
Jugs, 4 ggl., perdoz....... % Repairing in all its Branches.
180
e 2z H. Leonard & Sons A
g2 1. , COLBY, CRAIG & CO,,
Milk Pans, J4 gal., per doz. Eglaged 66c}.... €0 .
! %0c). .. ™ GRAND RAPIDS, MICH. W est End Fulton St Bridge. Telephone No. 867.
mve Tasces  Jobhers of CrockBry.Ti (- Lamp Good
ome tasces — Johbers of CrockBry. Tinware and Lamp Goods,
OOINO NORTH.
Arrive«. Leaves
Traverse City A Mackinaw... 7:00am
Traverse City A Mackinaw 9:06am 11:30a
From Cincinnati................. :30pm
ForPetoskey A Mackinaw City......3"%55pm 5:00p m
Sag:{naw EXPIess .o 11:30@m 7:20a

. i pm.4:10p
Sa%lnawexpressrunstljrough solid. )
7:00a. m. tram has chair car to Traverse City.
~ 11:30a. m. train haschair car for Petoskey and Mack-
inaw City. R .
5:00 p. m, train has sleeping car for Petoskey and
Mackinaw City.

LEMON, HOOPS I PETERS,

W holesale
Grocers

Cincinnati Express 7:15am
Fort Wayne Expres 11:45a
Cincinnati Express. 5:00p m

From Traverse City - 10:40pm .
7:15am train has parlor chair car for Cincinnati,
5:00 pm train has Woodruff sleeper for Cincinnati.

5:00 p. m. train connects with M. C. R. R. at Kalama-
zoo for Battle Creek, Jackson, Detroit and Canadian
paints, arriving in Detroitat 10:45p. m. i

Sleeping car rates—$1.50 to Petoskey or Mackinaw
City; $2to Cincinnati.

All Trains daily except Sunday, )

Muskegon, Grand Rapids & Indlarla.,
rri

4:45pm

480pm ... y . 7:45 Fm
Leaving time at Bridge street degoﬂmmutes later.
C. L. Lockwood; GenT Pass. Agent.

-T £ A -

Detroit, Grand Haven & Milwaukee.
GOINGWEST. .

foming Express. ] IMPORTERS.
tGrand Rapids E
*Night Express...
tMixed.............
(PRrog i 532" GRAND RAPIDS, MICH.
;50 p m
10:55p m

tDaily, Sundays excepted. . .

Detroit Expréss has parlor car to Detroit, making
direct connections for all points East, arriving in New
York 10:10a. m.nextday. Limited Express, East, has
through sleeper  Grand Rapids to Niagara Falls,
connecting at Milwaukee Junction with through
sleeper to Toronto. .

Through tickets and sleeping car berths secured at
B.,G. H. /A M.R’y offices, 22Monroe St.,and atthe depot.

as. Campbell, City Passenger Agent.

All Grocers sell SANTA CLAUS SOAP.
Made by N. K. FAIRBANK & CO., Chicago, XU



VALUED INSURANCE POLICY.

An Attempt to Pass Such a Measure
Before the Legislature.

Lansing Correspondence Detroit Journal.

~ The insurance situation is becoming
interesting. On the 26th of last Decem-
ber the Policy Commission, appointed
under the act of 1S81 to adopt a standard
fire insurance policy for the State, com-
pleted their work, and last week Insur-
ance Commissioner Raymond notified the
companies that the new form of policy
will take effect on the first day of next
July. Senator Wisner recently intro-
duced a sweeping insurance measure
which—if it become a law—will repeal
all conflicting acts. The new standard
policy does “conflict very emphatically
with the most vital point of the Wisner
act, and can never go into operation un-
less the antagonistic bill is defeated.

The first clause of the standard policy
says:

The company shall not be liable beyond the
actual cash value of the property at the'time any
loss or damage occurs, and the “loss or damage
shall be ascértained or estimated according to
such actual cash value, with proper deducfion
for depreciation, however caused, and shall in
noevent exceed what it would then cost the in-
sured to repair or replace the same with ma-
terial of like kind and quality; said ascertain-
ment or estimate shall be made by the insured
and this company, or If they differ, then by ap-
praisers.

Right here Mr. Wisner’s bill takes is-
sue. It requires that in case of -total
loss the full face value of the policy
shall be paid. It specifies that in_recov-
ering for fire losses by legal action the
amount of damages shall be the amount
expressed in the policy or contract as the
amount insured, “and no other evidence
shall be admitted as to the value of the
prot)_ertY insured.” Whenever there is a
partial loss the company shall pay a sum
equal to the damage. In estimating the
loss, the foundation shall not be taken
into account or treated as a part of the
building. Nothing in the act, however,
is to be construed as preventln? the ad-
mission of testimony to prove fraud and
deception. o

This portion of the bill is modeled
closely after the New Hampshire law.
Nearly all of the foreign companies

ulled out of the State after its passage,

ut recently they have commenced to re-
establish agencies there. The Wisner
bill has another radical feature in an
anti-compact clause, which its sponsor is
confident the companies cannot avoid.
It provides that in case any company en-
ters into any compact or combination for
the purpose of controlling the rates
charged for fire insurance, the Commis-
sioner shall revoke the license of the
compaay to do business in Michigan and
no renewal shall be granted for three

ears. The bill ignores the Insurance

olicy Commission and directs that the
Insurance Commissioner shall prepare a
standard policy in conformity with the
leading features of the bill. o

Senator Wisner will push his bill
earnestly, but the insurance men will
flﬂht it with equal vigor and emphasis.
They assert that the payment of the full
face value of the policy will give an
opening for unlimited fraud between dis
honest Tocal agents and the insured, as it
will give them opportunities to insure at
exorbitant figures and then add the crime
of arson to the fraud without fear of de-
tection.

The act of 1881 provides that the stan-
dard policy provision should not apply
to farmers” mutual insurance companies,
that insure farm property exclusively.
Senator Holbrook has prepared a bill to
so amend the act that the provision will
not_apgly to the farmers’ mutual com
panies that are insuring city property.

No Cartage for Them.
Manton, Feb. 14, 1889.
E. A.Stowe, Grand Rapids:
Dear Sir—Enclosed find copy of an
?\ﬂreement made by the business men of
anton.  Will you_be kind enough to
publish the same in your gaper and
oblige the retailers of Manton?
Yours respectfully,
F. L. Roberts.
o Maxtox, Feb. 14, 1889
To the Michigan Wholesale Grocers” Association:
We, the undersigned merchants of this
place, hereby pledge ourselves to trade
with no firm'charging cartage or boxing.
F. A. Jenison, Frank Weaver, A. Curtis,
Northrup & Williams, Ira E. Kibbe,
KTohn & Alvin, E. W. Hubbell, J. C
Bostick, M. F. White, Rinaldo Fuller,
Meyer Hardware Co., F. L. Roberts, F.
R. Danberry, C. B. Bailey.

The Condition of Trade.
From the New York Shipping List.

The new week opens more favorable
auspices with respect to the general con-
dition of commercial affairs than have
prevailed for some time, the continuation
of a lower temperature and more season-
able winter weather in nearly all parts
of the country having been a material
factor in stimulating business in many
localities, while the Tmproved temper of
a number of the speculative markets and
a general display of confidence in the
future has had a beneficial influence in
expanding the volume of legitimate trade
as well as speculation. The usual guide-
i)_osts that are accepted as affording a re-
iable basis for estimating the volume
and direction of trade all point to favor-
able results, the clearing house returns
last week having shown a considerable
increase in the volume of business pass-
ing through the banks as compared with
the week” previous and the correspond-
ing week last year, and the railroad earn-
ings are likewise showing important
gains in the gross earnings reported from
week to week. Then, again, the money
market has continued in good shape, and
there has been a considerable increase in
the foreign trade movement, both imports
and exports being in excess of last year.
The depression that hangs over theiron
industry is an unfavorable feature of the
industrial situation, especially as there
does not seem to be any chance of im-
mediate improvement, and prices are
drifting downward instead of upward,
while the failure of a large business en-
terprise in Boston caused a momentary
feeling of hesitation in speculative circles,
but there is a growing feeling of confi-
dence _in the stock market which seems
to be imparting a more cheerful temper
to commercial affairs generally. During
a Eeriod of quietude and dullness, such
as has been experienced during the past

six weeks in nearly all departments of
business activity, Wall street is closely
watched for thé first evidences of im-
Brov_ement, and the steady growth of a
ullish sentiment during the past week
or ten days has no doubt been reflected
in the more cheerful feeling that has
recently come to the surface in commer-
cial circles, The money market has
likewise given evidence of increased
activity in the better demand for loan
able funds and the higher rates of inter
est that have been obtainable for call as
well as time loans. The hardening ten
dency developed last week is likely to
resultin a closer money market from'this
time forward, but the Supply of loanable
funds will nevertheless be ample for all
requirements especially as the large pur
chase of bonds last week by the Treasury
Department indicates a willingness on
the part of the Secretary to prevent any
further accumulation of funds. There
has been important change in the grain
market. Wheat has continued to fluctu
ate under the influence of speculative
manipulation, which just now shows the
preponderance of a bullish sentiment,
and hence a hlgher level of prices has
been maintained; but the most material
factor respecting the future is the dull-
ness of foreign markets, the heavy sup
plies thatare being carried abroad and the
relatlvelkl higher prices that prevail here
and that preclude any thought of ex-
ports exceﬁt upon a much lower level of
values. The sharp advance caused five
loads to be taken on Monday for Lisbon,
but they were offered again yesterday for
sale in order to realize the profits shown
There is as yet no evidence that the
world’s supply is short of the total re
quirements for the current cereal year
and hence bull arguments lose much of
their force.

A Glut of Eggs.
From the Merchants’ Review.

If there is any truth in the theory held
by some peoplé that a hen lays only a
certain_number of eggs in a year, there
is likelihood of a shortage in _the egg
crop next summer and fall. The poor
creatures have been laying at a warm
weather rate during the past month, the
unusual mildness of the season having
apparently deluded them in the notion
that wintér is over. The receipts from
all points at this market have been enor-
mous and there is no prospect of a fall-
ing off in the arrivals unless the temper-
ature takes a sudden drop. For the
month of January the avera%e dalcljy re-
ceipts have been about 70,000 dozen
above those of January, 1888, and the
Prlce has fallen lower than for twenty-
ive years at this date. The following
table” gives the price of fresh-laid eggs
on January 30, 1889, and same date In
the previous eight years:

1889.
1888
1887..
1886..

Per Doz

1885..
1834..
1893,
188
188

East Saginaw Jottings.

W. F. Twelvetrees has purchased Frye
&Wieklein’s stationery and wall paper
stock. He takes possession at once. Mr.
Gibbs will have charge of the news stand
in the postoftice which Mr. T. also owns.

There has been some talk of one of our
leading dry goods houses purchasing or
renting and enlarging and refitting the
corner where O’Brien’s liquor store now
is, owned by the Germania society, for a
dry goods store.

G. W. Stevens, of the firm of Stevens
& LaDue, will move to Ashland, Wis.,
his future home, next May or June. Mr.
Stevens goes there to look after the lum-
bering interests of the firm, who own
200,000,000 of pine near Ashland. They
expect that it will take ten years to lum-
ber this tract. Mr. LaDue will look after
their mill business.

Gripsack Brigade.

A. F. Peake, President of Michigan
Knights of the Grip, was in town last
Friday to attend the traveling men’s ball.

Fred W. Powers, for three years past
traveling representative for Hugo Schnei-
der & Co., has engaged to travel for
the Widdicomb Furniture Co., taking the
retail trade of Michigan, Ohio and Indi-
ana.

“Traveler” sends The Tradesman a
poetical effusion without enclosing his
everyday name. It has long been the
policy of all well-regulated newspaper
offices to decline to publish any commun-
ication without knowing the name of
the writer, and The T radesman $€es N0
reason for making an exception in this
case.

Sharp Advance in Furs.

The wool market shows a weaker feel-
ing, with little doing. Small stocks,
small wants.

Hides are in ftir demand at the ex-
treme low prices. Tanners feel some
better, as leather is selling at the low
prices, which helps to clean up stocks on
hand and make an opening for that com-

g out of vats.

Tallow is in fair demand and steady.

Furs are in good demand for export in
time for March sales. We advance prices
15 per cent, above list for all goods re-
ceived on or before March 1.

Excursion to Washington.

All persons who go to Washington with
the Traveling Men’s excursion can use
the sleepers while there, as side track

rivileges have been secured for ten (10)

agner sleeping cars. Those intendin
to join us_please drop me a card, care 0
F."M Briggs, General Agent Michigan
Central railroad, 95 Monroe street, Grand
Rapids. Telephone 788.

Geo. F. Owen.

The Paw Paw National Bank recently
paid a draft for $40 which was issued to
a New York man six years ago.

CLERKS AND THEIR WORK.

Their Community of Interest Limited
—Some of Their Difficulties.

“To speak of clerks in a general way
as though there were much of anything
in common among them in point of work,
requirements, interests, and the like,
would be utterly wrong,” said one of a
number of employes, representing dif-
ferent kinds of ‘establishments, when
questioned about their calling. “The
members of the various crafts have a
much greater equality of work, a much
stronger bond of ‘union, and less striking
differences of social standing than we.
The most casual observer can readil
understand that, when the kind of goods
handled var%/ from jewelry to hardware,
from books to junk supplies, from silks
and laces to meat and groceries, and that
different types of character, dress, and
manners are practically necessitated by

Advertising in Season.

An unidentified writer on advertising
a retail business has written a few pat
words on the time to advertise:

“There is nothing on earth so mys-
teriously funny as a newspaper or period-
ical advertisement. The prime, first,
last and all-the-time object of an adver-
tisement is to draw custom. It is not,
was not and never will be designed for
any other human purpose. So the mer-
chant waits until the busy season comes,
and the store is so full of customers that
he cannot get his hat off, and then he
rushes to the business office and puts in
his advertisement. When the dull sea-
son comes along, and there is no trade,
and he wants to sell goods so badly he
can’t pay his rent, he discontinues his
advertisement. That is, some of them
do, but occasionally a level-headed man
Pu”s >n a bigger one and scoops in all the

different kinds of business, there can be |trade, while "his neighbors are making

no unanimity of interest among us save
only the dollars and cents we get out of
ourwork. We have a calling merely in

f

the sense that we are instruments of ihave for sale if you plante

mortgages to raise money to pay the gas
MU* 'Ighere are times when you gouldgn t
$*°P people from buying evegthmg you

a cannon

transfer between widely different classes ibehind the door, "and right then is the

of proprietors and patrons.

Hence our Itime some business men send their ad-

cliques, in so far as we have any, are vertisement out on its holy mission. It
mostly of personal friendships and limit- Imakes light and easy work for the ad-

ed to the employes of a single store.

vertisement, for a chalk sign on the side-

“A peculiar feature of clerk life is that jwalb could do all that was needed, and
we naturally grade off by steps, accord- Jhave half a holiday six days in the week;

ing to the Kind of store We are in, from
easy, semi-professional positions to the
ositions of ordinary laborers. Apart

but who wants to favor an advertisement?
They are built to do hard work, and
should be relentlessly sent out in the

rom a few stores where some sEemaI iduH days, when a customer has to be

skill or aptitude is necessary | think that |
the annoyances incident upon clerkin
lessen and the pay improves as the worl
required becomes more laborious. This,
of course, is easnY explainable. The
annoyances spring largely from people’s

struck between the eyes with hard facts,
kicked insensible with startling bank-
ruPt reductions, and, dragged in and laid
on the counter with irresistible slaughter

prices before he will spend a cent or
hoy a saw. This is the sole end and aim

uncertainties and whims, and these crop j°t ‘an advertisement, and if you_ever

out more in matters of taste, dress, and
the luxuries of life than in the necessi-
ties. It is also observable that employes
ravitate toward easy places and thus
essen the demand in that direction.
“People rarely go into a grocery, a

hardware store” or a wholesale house jthereby
without wanting to buy, and they usually Froctor
The work done jto enable you to throw dust from your

know what they want.

1°Pen a concern to manufacture milling
supplies and wood working, don’t try t0 Tub

customers to come when they “are
already sticking out of the windows, but
Sive them your advertisement as a square
knock-down right in the dull season, and
ou will wax_ rich and own
nott or some kindred fast horse

by the employes of such stores is usually ;wheels on 'your less sensible neighbors

hard, but it almost invariably results in
a sale and is not attended by the endless
answering of questions and ‘taking down
of goods so noticeable in some other
kinds of stores. In other words, the
work all counts, and when nothing is
actually wanted the clerk is not needless-
ly kept busy. In many stores, like drg-
goods, millinery, and fancy goods estab-
lishments, probably nine-tenths of the

they want and the clerk has to help them
decide, and probably half of those who
ge_ster the clerks don’t want to buy at all.
till they cause as much trouble and
work and consume as much time as cus-
tomers who buy freely and thus help
salesmen to make a good record for effi-
ciency. | have known people to go into
a furniture store or a carpet house and
kiH tune simply from the desire to see
Pretl?{ things they can t and don’t mean
0 putchase;

hen again, in some kinds of stores
there is less chance for trouble and an-
noyanceto clérks from people's bringin
back goods soiled and otherwise damage
and asserting that they were so when de-
livered. lew people, perhaps realize
the amount of confusion and_ trouble  to
us resulting from these ﬁractlc_es of im-
position on the part of the curious or un-
scrupulous, and | should advise those in-
tending to take up clerking as a business
to shun the stores of pretty things and
nice surroundings and choose the " stores
where necessaries_ of life are sold and
people who come in mean business.

_“Class of patronage, too, makes all the
difference in the world with us. The
more transient the custom the more
trouble we experience. There are many
stores which certain families always pat-
ronize. The clerks soon become ac-
quainted with them, know their whims
or tastes, and how to please them. Then
the worst part of our experience is over.
The same old course of feeling one’s way,
of catering to foibles, of making mis-
takes, and the like has to be gone through
with almost every purchaser at a store
whose trade is largely transient.

Much has been said and written about
the inappropriateness of certain clerks
in certain places—a gentleman at a glove
counter, for instance, or a lady behind a
u?ar-case of a resturant. Now let me
tell you that those_things regulate them-
selves better than is generally supposed.
The one thing that a clerk wants to accom-

lish is to create a reputation in point of !
Sex helps in this to an appre- i Fromthe chicago Tribure,
One sex prefers to be wait-!

arge sales.
oiable extent.
ed upon by the gther, and as a rule you
will find an obliging gentleman behind
the glove or silk counter of a store more
valuable to his employer than a first-
class lady clerk. In thé same way many
of the ’Incongruities of clerking are
readily explained. Our heads are more
level than some people would suppose,
to see us in our surroundings. hat is
rnore, store-keeper are just as well aware
of this natural or sexual fitness of sales-
people to special places as we are. It
would be well for those who are not to
post themselves on the subject.
_“The next thing, from our point of
view, to a[place where there is lots of
work and little trouble is a place where
by some element of natural fitness we can
make the annoyance subserve personal
success in the matter of sales.”

The Grocery Market.

The anomaly in the” sugar market, re-
ferred to undér_this head last week and
week before, still continues. The pros-
pect of an oil war grows more imminent.

VISITING BUYERS.

G H Remington. Bangor ~ DrVan N Miller, Fremont
APurchase, So Blendon W A Swarts & Son.Fennvile
L M Wolf, Huds nville Adam Newell,Burnip’s Core
J SToland, Ross Station W O Lake. Mo>ley
H Van Noord. Jamestown Wolcott & Hill, Freeport
H Dalmon, Allendale L Cook, Bauer
G SPutnam. Fruitport H C MeParian, Manton
FGoo man & Co, Gils Begrman, Bauer
i Burnip’s Corner’s J P Degan, Cannonsburg
J T Pierson, Irving Walling Bros,Lamont
Ezra Brown, Englishville T MSproat, Lero%
Smallegan & Pickaard, H A Dailey. Lumberton
Forest Grove J SBarkei. Morley
DenHerder & Tanis S McNiti & Co.ByronCenter
Vrieslant! R T Parrish, Grandville

G Ten Hoor, Forest GroveJ Raymond. Berlin

W McWilliams, Conklin R G Lamoreaux, Fruitport
John DeVries, Jamestown C H Hunt, Manistee
ACBarkI?\xCrosb SJ Martin, Sullivan

Co- verse Mfg Co, ewaygo W N Hutchinson, Grant
MHeyboer & Bro, Drenthe CS Comstock, Pierson
John Smith, Ada C H Loomis, Sparta

T H Condra. Lishon Teachout & Roedel,

John Damstra, Gitchell W hite Cloud
Meijering, Jamestown A Stebetee, Holland

M Shaw, Sparta Paton & Andrus, Shelby

C Benbow, Cannonsburg Pere Marquette LumberCo,
rH C Peckham, Freeport Ludington
F Williams, Caledonia E J Roys, Lake George

S Botsford, Dorr

anxt win shekels thereby, and Perhaps be
able to smoke a good cigar on the Fourth
of,Ju(ij and Christmas. = Now, just write
this down where you will fall over it
every day. The time to look for and
draw business is when you want bus-
iness, and not when you already have

:more business than you can attend to.”

¢ <o

1Cultivation of Nutmegs in New Guinea.

*Qo a little cove, says C»p,.
John Strachan, on the south side of the
bay, we landed beside a clear, ripplin
stream, and, having ordered the whole o
the men to march in Indian file in front,
we started by a little rugged path into
the movn ains, (ywth mg |nter[3ret r.im
mediately behind me and the Rajah just
iu front. _ foot of the journey,
which was laborious in the extreme, dis-
closed fresh scenes of verdure and t
ical splendor. winding along the sides

of deep ravines, sometimes dragging our-
selves up bylt_he creepers ag undle_r-
L Wout IRt ai0ee @ A
and then entered the nutme%country
Here we halted and rested. “ffa

pulled some of the Imtmegs, and &x.
P_Iamed how far they ffereK oDl belng

javin - rested sufficiently, we again
started forward, and after scrambling
along for about an hour, we gained a fine
piece of table land, over which we trav-
eled for about another half an hour,
when we reached three houses erected in
the very heart of the forest. These were
used by the natives for drying the nut-
megs.  The country was everywhere

magnificent, and the "aroma of thé spice- Trout

laden air delicious. Nutmeg and other
equally valuable trees were everywhere
growing in great profusion.
of the nutmeg in appearance resembles a
?ear, and, when ripe, opens and displays
he nut covered with a beautiful red
The nuts are then

coating of mace.

picked from the tree, put into baskets Twist

and taken to the houses, where they are
husked and placed onshelves. They are
then partially roasted over a slow fire
until all the moisture is extracted. After
this they are cooled and carried down to
the village in nets ready to be bartered
to the Bugis, Arabs, and_other traders
who frequent the Gulf in their small
prows or junkos at the proper season.

Why They Walk on Their Heels,

“Stand here a mo
i of

ent and, watch,’
said an observer (YIV

uman oddities at

Clark and Madison streets yesterday. He A

was peering Intently at the” procession of
feet through the slush of the crossing..
d.C‘I‘Notlce he menfirst.” His «ompanion
id so.

“How do they tackle the soup?” asked
the observer presently.

“Nine out of ten,” answered the com-
Pan'on>“come across.on their toes. The
tenth plunges ahead in a devil-may-care,
flat-footed Style.”

“Now watch the women.”

Afpuzzled look of surprise spread over
the face of the novice as he followed the
movements of the smaller set of feet.

“Well?” asked the observer.

“Why,” was the response, “they all
come across oh their heels—even when
they wear rubbers, as most of them do.”

“Now,” said the observer, “you have
seen the best possible, because uncon-
scious, illustration of the leading dif-
ferences between the sexes. The men
follow the natural promptings of the
muscles and walk over in the way to
throw them least in the slush. he
women come across on their heels to
Pre_serve the appearance of the front of
heir shoes or rubbers.”

A Maine grocer, who has just “ex-
perienced religion,” acknowledged in
meeting that he had been a hard sinner,
cheating customers by adulterating his
goods, etc., but, being converted, would
repay.an%/ one he had wronged. Late
that night he was awakened by a ring at
his door bell. Looking out, he saw a
man. “Who are you, and what do you
want?” he asked. “I’'m Bill Jones.
You said to-night you would repay those
you had cheated.” Give me that $100
you’ve owed me so-long.” “Can’t you
wait till morning?” “No, I ain’t going
to wait till then and stand in line all
day.” He was paid.

The fruit ©

produce: market.

Apples—in poor demand at $1.256$1.50 per bbl.

Beans—Handlers arefagln about 81.25for un-
picked and getting 81.65@8l.75 for hand-picked.

Butter—Creamery is in fair sugply at 25 X
Duaém is in good démand at 18@21c, according to
d Cabgages—Home giown command 83@g5 per 100

Celery—la%m per doz.

Cider—8@10c per gal. *
25(é‘,ooperalge—Pork arrels, 81.25; produce barrels

Cranberries—86.50for Bell and Cherry and $7.25
for Bell and Bugle. = | .

Dried Apples—Commission men hold sun-dried
at 454@bc and evaporated_at 6 .

Eggs—The market is still uncertain, handlers
not armg to pay above 13c, for fear of a further
downward moveément. .
pe};l?gey—More plenty, being easy at 15c@17c

nions—Buyers pay 18@20c for good stock, and
hold at 25 pelpbx. g

POF Corn—254c per Ib. .

Potatoes—The market is remarkablx quiet, few
Ishlpmefntts being made—and thoseat ho particu-
ar_ profit.

St?uash—Hubbard Ic per Ib

weet Potatoes—Kiln-dried Jersevs, 8350 per Absol

Turnips—25c per bu.

PROVISIONS.

The Grand Rapids Packing and Provi-
sion Co. quotes as follows:

PORK IN BARRELS.

Mess, new . 12 50
Short cut Morgan...... .

Extra clear pig, short cu .. 1450
EXxtra clear, heavy...... . . 145
Clear quill, short Cut 14 50

Standard clear, short cut, best.. 1450
smoked me:rgg—(:anvassed or Plain.

Shoulders.............

onele
Breakfast Bacon, bo
Dried Beef, extra.....
““ ham prices
Long Clears, heavy...
Briskets, medium.
“ light

1ard—Kettle Rendered.

. Pails, 61n a case..
Pails, 4in a case..

Is,
Cans

Boneless, rump butts....
€ i “ BB
sausage—Fresh and Smoked.
Pork Sausage
Ham Sausage..
Tongue Sausage.
Frankfort Sausa
Blood Sausage....
Bologna, str_ali(_(;h
Bologna, thic
Head Cheese

pigs’ feet.

In half barrels
In quarter barrels.

In half barrels

FRESH MEATS.

Beef, carcass
“ " hindquarters
fore “

o

=

5]

c
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=
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OYSTERS and FISH.
F. J. Dettenthaler quotes as follow:
OYSTERS IN CANS.

Standards.... 6
Anchors 8
Selects...... 21 7
Fairhaven

ovs

Standards
Selects..

Clams...
Black Bass.. 1254
854
854
8
@6

CANDIES, FRUITS and NUTS.
Putnam & Brooks quote as foil ws:

STICK.
Standard, 251b. DOXES.....cccovvveeireiieieiens
ist, 25 *
Cut Loaf, 25

Royal, 25 Ib. paiis
24 ZOOFb. h

Extra, 251b. gal S..
“ 2001b. bbl

fancy—In 51b. boxes.

Lemon Drops...
Sour Drops......
Peppermint Drops..
Chocolate Dro
H. M. Chocola
Gum Drops..
Licorice Drop:
. B. Licorice Drops.
Lozenges, plain.......
“ o printed..
Imperials..
Mottoes,
Cream B

fancy—In bulk.

Lozenges, plain, in pails.........
. 9 p_“t d|n_l5)bls:.l..
rinted, in pails

“ prity |ngbls.

Chocolate Drops, in pails
Gum Drops, in pails
inbbls.

Moss Drops, In pails
inbbls.

Sour Drops, in pails
Imperials, in pails...
“ inbbls.....

i FRUITS.

Oranges, Floridas,
Messina 200

: 20

Lemons, ¢hoice....

. ancy....

Figs, layers, new.
ags b.

Dates, frails, 50 ib...

“ Bafrails, 50 1b..

* Fard, 10-Ib. box

0-1b.
“ Persian, 50-Ib. b
N

0X..

uTS.

Almonds, Tarragona.
lvaca...

Brazils.......
Filberts, Sicily.
Walputs, Grenoﬁle..

French....
Pecans, Texas, H. P
Cocoanuts, per 100
Chestnuts.....

Electric Lights.
Peacock:

BAKING POWDER.

" 1300 Red Star,

™

sh, %dgz. ip*case
American. 2 doz. in ca

. 9% Arctic Li
o retic Lig,

Kings 1001b. case
“7 80 1b. ¢

BUTTERI
Dairy, solid packed....

Hotel, 40 Ib. ﬁ OXES....

Cove Oysters, 11b. stand

= Ny

NN,
NEPwwn

Sardines, domestic 52!15
. s

CANNED GOODS—
Apples, gallons, stand
Blackberries, stand.
Cherries, red standa
“ pitted...

s
s, stand.

VEGET,
Asparagus, Oyster Bay
ma, stand

Stringlesg, Erie......... 0
Lewis’ Boston Baked.. 145
Trophg]_ 0
orn ry.

iy ord 1t 18

extralfine. ~.18000 Kegs
Splden-...... 8 Grahiiated, boxes
I 125 POLIO.

. SAP(
""""""" Coat.""@1 10 Kitchen, 3doz.in box.......
Enough___ 110 Hand, 3
BenHar 1
stand br.

Runkel Bros.” Vienna sweet 22

“ Premium...... 33
Horn-Cocoa...

Breakfast 48
aM —

" coffee—Green,
r.. 17

s 5c. per Ib. for roast-
ing and 15per cent, for shrink-
age.

coffees—Package.

Wholesale Price Current,

The quotations given below are such ns are ordinarily offered cash buyers who
pay promptly and buy in full packages.

. CREAM TARTAR. S
Strrlggiys,pure.. %?1 Corn, barrels.....cccccoovevenne.
106 caps.. : " pagahalt barrls
Mlb.= Apples, snn-dried......_554@6  Pure Sugar, bbl..
%%ﬁzb “ PR evapgrated 7 @ o4 “ " halfb
120z “ Apricots, % 16 SWEET GOODS
b« Blackberries :* 7 ) g
SEih e Nectarines 14 Ginger 3naps...
[l'b . Peaches 14 Sugar Creams..
|'-h- P Plums . “ Frosted Creams..
b« Raspberries “ 24
’ ' . dried Jruits—Foreig
Citron, _|nb rum %%3
inboxes
ns, 6 doz.. currants.........
4" . Lemon Peej
2 140 Orange Peel .
§ & - 2% Prunes, Turkey

“  Domestic Layers.. .
Loose Californias..1 90 gajr-

. FARINACEOUS GOODS
Farina, 100 Ib. kegs.....

Hominy, per b
Macaroni, dom 121b box___
imported.
Pearl Barle . 3 Good..
E;?s'sg'i?sn 13;19 Choice
4 Sago, %erman Choicest.
BRICK. Tapioca, fI’k or p’rl. 654 Fair...

Wheat, cracked....... 654 Choice

Vermicelli, import..

G FLAvodR?rr\JnGesnc'
bluin ross ] EXTRACTS.
4-0z.... 360 Jennings’ Lemon Vanills i GUNF_’OWDER'
Hpt .. 700 20z Panel, doz 0 35 | Extra fing to finest..! [50
pt... ... 1080 4oz. 11 225 Choicest fancy 5
* 8-0z paperbot 720 60z 2% 325 imperi
Pepper Box No. 2 300 No. 3, * L 10 160 Common to IPEPII‘
4 400 No.s * w25 400 Superiortofine...... I .40
900 No.10, s 45 600 TOUNG HYSON,
No. 4, Taper, * 160 250 Common 0 fair.......... 18
Spt, Round, “ 425 7950 Superior to fine...
1 8 50 15 00 ?OL
—SALT. Common to fair...
Cod, whole...... @59, Superior to fine...
Hali%%qeless @ﬁ%ﬁ Fine to choicest
Herring, round, 54bbl.. 2 75 gy, ENGLISH BREAKF
I n i .
Holland, b tis.. 1000 ngil_cg
" H%Ia{agd, kegs.. @8030 1
s Mack, sh’s, No. 1, 54 bbl__9 50 B0
ases.. DR 133 ok Speet BIFRIT
5 Hiawat
UTrout, 54 bbls @550 Sweet Cub
T “ 10 Ib. KkiTs........... ... 80 Petoskey C
I<Whlte, No. 1, 54bbls.... ...6 00 % eet Russet
21b. kits, 1 15 Thistle.
105: “ “ 101b, kits. ...1 00 Florida..
7 * Family, 54 bbls.. . .3 00 Rose Leaf..
"'B “ KIS 56ffo65  Red Domino. .
T GUN POWDER. 5 Swamp Ange
s TRADESMAI
CANNED GOOD6—Fish. S.... .2 8 $2 er?]un’ére
Clams, 11b, Little Neck...... LAMP WI » $2p “
40
b. 50
b picnic... ©
Ib. Star. .
b. Star.... 18
n Tomato Sauce MINCE MEAT
b. stand............. 125 Buckets.... 64
b. “ 200 Halfbbls.. 6
B' i Muﬁtard”ssgg Black St 6@17 f
. soused........... ac rap. or .
b. Columbia.....2 00 Cuba Ba_kir‘]jg MISCELLANEOUS.
b. 325 Porto Rico... Cacoa Shells, hulk
b. Sacramento...1 70 New Orleans, good Je(i Y, 30I% pale..
b 2 33, Sage...ciiies
Mustard 54s. PAPEK, \QIAOPEORI.DENWARE'

55 5
IN{=S]
<
c
@
Hel
m
=
S
@D

d 54s
545 . f
(o] ST “ es.........
ruits. _ ROLLED OATS
200 Muscatine, Barrels...................
.100 « Half barrels
25 ; Cases.. 2 25
2 60
.100
120
140
.90
.140
145
.1
100
130 ’lay, No. 216...
“"T. D, full count..
50 ?0b. No. 3

Tubs, No. T
“ No.2

.. No.
Pails, No. 1, two-ho

DelLand’s, pure . 554
Green Limas 116 ) - :
i o Church'’s, CapSF lothe IIS,?(
SUING. o 2 1 gOW|S, El inc g

125 28 pog

Baskets, market.
“ bushel.

@

100 ¢ .
a_shton bu.
iggins

2 Wgr%aw “

S0 e T AVERRANT
%@l 10 € ead, 2 9 -
SEEDS.

Patent “ sacks..
! « Dar

Scotch, in bla_dderé
Maccabw, in jars...
French Rappee, in J
-8 SOAP.

! Dingman, 100 bars..
Don’t Anti-Washb
JaXon ..o

ueen Anne
erman family.
Big Bargain
No. 1, per 100ng5
Boxes 554 -1
Kegs, English.. *4U/NWV1 BARLEY

spices—Whole.

1001bs Mace Batavia..
N 6gollows:

Mace Batavia.,.....
Mustard, English..

No. 2...
%552 Pepper, Singapore,
301bs €01bs “ h w
2% 21% 22 ) SOt
2% spices—Ground- -In Bulk,
23 Allspice ) 15
% Cassia, Bgtavm..d § 2%0 ur
and saigon. Deacon skins
.24 “  Saigon 2 3
$2 Cloves, Am%og 54 off for No. 2.
.. 254 > Zan 28 .
Ginger, African 54 Shearlings...
v Cochin 15 Estimated w
110 Jamaica. .18
.80
2
25
.2

125 . and Trie.. 5
150 *  Trieste K
160 Nutmegs, No. 2 yus rat
200 Pepper, Singapo ox.re
225 h «

100
115
. 160
. 600

Badger.
Deerskins, per Ib

Switches..
Ginseng....

288" ~gag"

YRUPS.

%(138 Choicest.
Extra choice, wire leaf

EAL
[ e— 600 Curtiss & Co. quote as

WOODENWARE.

No. 1, three- 7
b

assorted, 17sand

....454 Straight, in sacks..
arrels

HAY.

HIDES, PEI/T8 and FURS.
-0 Perkins & Hess pay as

HIDES.

PELTS.

FURS.

MISCELLANEOUS.




DrussS Medicines.

Stale Board of Pharmacy.
One Year—Ottmar Eberbach, Ann Arbor.
Two Years—Geo. McDonald. Kalamazoo.
Three Yearsfstanlei/ E. Parkill, Owosso.
Four_Years—2Jacob Jesson, Muskegon.
Five Years—James Vernor, Detroit.
President—Geo. McDonald
Secretary—Jacob Jesson.
Treasurér—Jas. Vernor.
Next Meeting—At the lecture room of Hartman’s Hall,
Grand Rapids, Tuesday and Wednesday, March 5and 6.

Michigan State Pharmaceutical Asa’n.

President—Geo, Gundrum, lonia. .

First Vice-President—F. M. Alsdorf, Lansing.

Second Vice-President—H. M. Dean, Niles.

Vice-President—O. Eberbach, Ann Arbor.

Secretary—H. J. Brown, Ann Arbor.

Treasurer—Wm Dupont, Detroit. )

Executive Committee—A. H. Lyman, Manistee; A. Bas-
sett, Detroit; F.J. Wurzburg, Grand Rapids; W. A,
Hall, Greenville; E. T. Webb, Jackson.

Local Secretary—A. Bassett, Detroit.

Grand Rapids Pharmaceutical Society.
President. J. W. Hayward, Secretary, Frank H. Escott.

Iwrroit Pharmaceutical Mociety
President. J. W. Caldwell. Secretary, B. W. Patterson.

AiuHKegon Drug Clerk»’ Association.
President, Geo. L, LeFevre. Secretary, G. W. Hoye.

The Apothecary.
David T.J. Fullerin Pharmaceutical Era.

The majority outside of the retail drug
business havea very erroneous idea of it.
They behold a storé full of handsomely
giltlabeled bottles and large show cases

containing beautiful fancy goods, toilet
articles of all kinds, such as cut glass
bottles, pungents, ivory sets, and a hun-

dred other things that please the eye,
with the neat, gentlemanly and often
handsome clerk “to wait on them, and
think, “well, what more could one ask
in the retail business?”  “Then, the
rofits,” they say, “wh¥ you buy goods
or a dollar” and sell them for two or
three hundred per cent,_ more, not to
speak of prescriptions which are nearly
all profit.” That is how it looks to most
outsiders, but to those within the circle
how very different!

_In the first place it is now almost as
difficult to become an apothecary in a
city asto be a physician. The would-be-
apothecary must” go through a regular
course of study, pass his examination and
obtain his diploma, just as in_any other
profession, and to do this requires a good
preliminary education, part of which
must be actual experience in a drug

store. Then, after his college course is
ended, and he procures a situation he
finds himself in a business where the

greatest care, most assiduous attention
and longest hours are exacted, and at the
same time the smallest salar?/ is paid,
sometimes so small as te barely furnish
the necessities of life, and putting out
«of the question _entl_relx the chance of
ever getting married if he has to support
the wife.

Promotion is very slow, and usually
amounts to but little except an increase
of responsibility. 1 have known a clerk
with wife and family, live on ten dollars
a week, but after buying his own clothes
(for the clerk mast always look neat,
even nice), the family weré compelled to
live very poorly.

Now, ‘of course, if the business was as
profitable as many suppose the proprietor,
for his own sake, would pay his clerks
better, for most proprietors have been
clerks and know how it is themselves.
But it does not pay well, and | know
many owners of drug stores who keep up
a little show of good living and even
style, just “by the skin of their teeth,”
and find it very hard to “keep their heads
above water.” .

There are many reasons for this: To
begin with, they have large rents to pay.
They want their stores as conspicuous as
possible for they depend largely on tran-
sient trade. In”order to accomplish this
they try to get a store on some good cor-
ner, and they need a showy front, some-
thing to attract the passér by. Every
one knows stores of that kind "command
the largest rents. Then the fixtures are
a very great item, and it takes the profits
often” of more than a year, yes, sometimes
of two or three to J)aty that, and the
patent medicines and fancy goods are
sold in so many places othér than drug
stores, and at such low prices that the
profits are cut down to, in some cases, a
mere nothing. )

In_prescriptions there is a very good
profit, not as much, though, as many im-
a%me._ There are about 700 apothecary
shops in New York City, and only a very
few of them do a large éqre_scrlptlon bus-
iness, the balance Is divided among so
many as to give to none enough to get
rich’on. .

Suppose _a store puts up twenty-five
new prescriptions a day (and that is more
than most of them do), and gets fifty
ecents each for them (that is a large aver-
age, tod), the amount realized s $12.50,
make it 'very large, and say 150 per cent,
of that is ﬁroflt, $9.38 it is'not much of a
sum, say the sales*of everything amount
to $40 (and this |stplacmg it high) aday,
ededuct rent, gas, fuel, the wages of two
clerks' one boy, and a porter, interest on
money invested in fixtures and dead
stock, and you will have very little left.

The store that manufactures proprie-
tary articles naturally makes the most
money, for the salesman can often sell
them ‘when other things for the same(j)ur-
pose are asked for, and he has no middle-
man’s profit to pay on them. Generali}’,
| would rather take a nostrum prepared
by the apothecary than those that are so
largely advertised, for the former are
made by more skillful persons and in a
more careful manner.

| always feel profoundly sorry for a
young man who chooses the profession of
apothecar)(]. The, hours are_so contin-
uous that he has hardly any time that he
can call his own. In many cases in the
ocity he_ has absolutely no”time, for he
sleeps in the store, and is liable to be
rung out of his bed any hour of the
aiight, but even when not so, his hours are
from 8 in the morning until half-past 10
or 11 o’clock at nlﬁht;' what time, pray,
for recreation in the intervening hours ?
As he increases in years, he is almost
sure to become narrow minced and cyn-
ical and has little ambition beyond his
mdaily routine. If, when a young man
first enters the business, he discloses a
taste for chemistry, it ispromptly nipped
in the bud by his’ employer for fear he
meg waste drugs in gratifying that taste.

. Certainly, the business has its bright
side, what has not? The strangest char-
acters are always dropping in, and the
remarkable tales from old” women and
young damsels poured into the ear of the
sympathetic clerk give the student of
human nature a good chance to study.
But sometimes after he has heard the
most woefu] tale, he is almost willing to
exchange life with them, for an apoth-
ecary’s life as a general thing is neither
«a pleasant nor remunerative one.

A Word of Caution.
From the Druggists’ Bulletin.

We have authentic advices that the
country is shortly to be flooded with a
supply of spurious cascara sagrada bark
gathered at an unfavorable season. It is
unfortunate that the well established and
enviable reputation of this, one of the
foremost drugs in the materia medica,
should be menaced by such a danger, and
it is therefore but just that the matter be
directed to the attention of every thought-
ful pharmacist.

The fact that those manufacturers who
are dependent upon the open market for
their supplies of the drug are now
seriously embarrassed owing to the scar-
city of 1t, is well evidenced by the in-
crease in the price of the fluid extract
which they have_recentl?/_ made. Their
endeavors to obtain supplies have stimu-
lated inexperienced collectors on the
Pacific coast, and this inferior bark is
foisted upon the drug trade as a conse-
quence. Those who are instrumental in
procuring the drug, do not hesitate to
say that it has been peeled from the trees
since the sap accumulated in the roots.
Now as the remedy is generally supposed
to be to a great extent, dependent for its
action upon a glucoside, even if these
supplies were from the true purshiana,
they would lack this principle, for most
of "it will remain stored In the roots
either as such, or in a nascent condition,
until the sap again begins to flow. Fur-
thermore, cascara sagrada should never
be used within one or two years after
gathering, for like other representatives
of the rhamnus family, objectionable
and griping effects result from the use of
the fresh drug. This fact has been es-
tablished beyond a peradventure, and

harmacists and physicians should there-
ore look well tothe brand of fluid ex-
tract which they hereafter purchase else
disa%pointment will certainly result from
its administration.

Sophistiscation of Gums.
Referring to sophistication in gums, a
contributor to the columns of an exchange
has the following:
The distinction between gum Arabic

and Senegal is difficult and chiefly made p

by the eye. When gum Arabic is pow-
dered and mixed with starch, the latter
is detected by adding a drop of iodine,
which then produces a blackish-blue
color. Senegal Arabic, which is sub-
classified as Turkey gum, Indian gum,
etc., is more apt to turn sour in solution,
and the inferior gums form ropy masses
instead of a smooth, uniform mucilage.
Cherry gum is used to sophisticate the
more valuable kinds. It clots and dis-
solves slowly and imperfectly. Traga-
canth possesses the peculiar Iproperty
that it is only made imperfectly turbid
by the addition of alcohol, in which it
differs from the true gums. If a sample
is dissolved in hot water, and adultera-
tion with gum Senegal or Arabic is sus-
Bected, tincture of guaiacum produces a

lue color. Gum Mezquite, the product
of Western Texas and New Mexico, seems
to be looked upon with favor by some
authorities; but surely it cannot now be
classed as “the product of an unknown
tree.” Yellow gum, it seems, has almost
entirely dissapeared from the London
market, where it was known as “Botany
Bay resin,” and largely used in making
varnishes. It was alsoused to make pic-
ric acid from, but those(}/ellow crystals
are now mostly produced from carbolic
acid, which is cheaper for the purpose
that silk waste, leather clippings, and
crude coal tar.

Kauri Gum.

The workers in the Kauri gum fields of
New Zealand use a spear in their opera-
tions in order to ascertain if gum be
present. Itisin the form of a steel rod
with awooden handle. The rod is thrust
into the ground, and if gum is discovered
the whole spot is dug over until the find
is exhausted. The gum usually occurs in
rough pieces of the size of a’hen’s egg,
looking like a piece of very rough clay.
This, when the outside is scraped off, is
the Kauri gum usually met with in trade
and worth 35 cents per hundred weight
on the spot. The smaller pieces are only
washed and dried and do not bring nearly
such a good price. The scrapings are
used for making fire lighters and are
worth 20 cents for a large sackful. The
gum fusing and burning soon sets the
sticks and logs on fire, and gives off a
white smoke and aromatic smell. Some-
times lucky finds are made of pieces
weighing a’hundred weight or more, of
transparent and almost colorless gum.
They are generally found near the de-
cayed roots of atree,_lprobably the gum
of the original tree. This is worked into
ornaments for personal adornment. It is
easily worked into shape with a knife,
and polished with a soft rag and kerosene
oil.  Large masses of the gum are at
times found exuding from the living
trees, but this is not so good for varnish
making as the fossil gum. The Kauri
gum industry gives employment to three
or four thousand men, who earn in dis-
tricts where the gum is fairly plentiful
$8 to $10 per week.

Unwarranted Delay.

The Tradesman agrees with the Phar-
maceutical Era in the following criticism
of the Secretary of the State Pharma-
ceutical Association :

Five months have passed since the an-
nual meeting of this Association, and as
yet the proceedings have not been issued.
In this vicinity considerable speculation
is being indulged in anent the reason for
the delay. If the Association wishes to
hold its own with other similar bodie3, it
must not delay its reports so long that
they become of no value, fit only for the
waste-basket.

The Drug Market.

Chlorate potash has declined and the
tendency is still lower. Shellacs are ad-
vancing. Opium is easier. Quinine,
foreign brands, have declined. Cassia
buds are advancing.

“Who is your family physician,
Freddy?” asked Mrs. Hendricks of the
Brown boy. “We ain’t got none,” said
the boK. “Pa’s a homeopath, ma’s_an
allopath, sister Jane is a Christian Scien-
tist, grandma and grandpa buys all the

uack medicines going, Uncle James be-
lieves in massage, and brother Bill is a
horse doctor.

Science in a Nutshell.

The movement of glaciers in summer
is found to be four times that made i
the winter.

One ton of coal is capable of yieldin
an amount of force equivalent to that of
six and two-thirds men.

The preservation of rails in use is due
to the formation of magnetic oxide pro
duced by the compression of the rust on
the metal.

In testing forty-two boys between nine
and sixteen years of age for color blind
ness, not one made an error in matching
the colors.

Cryolite for making candles is brought
from Greenland, where important and
little known mining operations are car
ried on. ]

Experiments carried on at Astrakan
show that the culture of the silk worm

could be carried on as far north as the Rgy

mouth of the Volga.

Recent researches show that the elec
trical organs are really modified muscu
lar organs of the terminations of nervous
structures in muscles.

The vegetable matter in the sea to the
westward of the Azores has been found
to contain a large amount of fish and
other life-sustaining substances.

The New England Meteorological So-

ciety proposes a loan exhibition of me
teorological apparatus, photographs, etc.,
in connection with its fourteenth regular
meeting in Boston. .
_ The danger from gases only in_connec-
tion with house drainage are said to be
comparatively easy to avoid, the
main consideration”being a continuou
thorough ventilation of the pipes.

There are propositions in France to
construct canals from Bordeaux to the
seaboard of the Atlantic and from Nar-
bonne to the Mediterranean; total length,
330 miles; cost, $130,000,000.

To the changed condition of a vessel’s
magnetism by induction during a lengthy
voyage may be attributed the loss of
more vesséls than is usually thought to
be the case among maritime men.

Dr. Rutgers, of England, after an ex-
tensive series of dietetic_experiments,
declares that a vegﬁtable diet can easily
be lived on, and that vegetable albumen
is, weight for weight, equal to animal
albumen.

Professor Geddis calls attention to two B2osma

tendencies in organic evolution—the ve?-
etative and the reproductive—and asserfs
that evolution is the result of the uni-
versal subordination of the former to
the latter.

In _the new process of metal plating
the inventor does away with batteries
and dynamos and depends upon a doable
electrical composition; in copper plating
cast iron an alkaline bath is used in
place of an acidulated one.

One of the chief features of the use of
paper fabric for b_ulldlngbpurposes is_the
ease with which it can be worked into

heets of any required width or thickness
that will not be affected by changes of
temperature or humidity.

At arecent meeting of the Academy of
Sciences, the Prince of Monaco road a
paper demonstrating the possibility of
shipwrecked people, who have taken to
the boats and are without provisions,
belng able to sustain life with what they
could catch in adrag net trailing over-
board over night.

The Claims of Competition.
From Scribner’s Magazine.

Nothing is clearer than that rivalry
and competition are not merely actual
but inevitable elements of human life.
And, therefore, is it our wisdom not to
Fretend that they do not exist, and_even
ess to pretend that there is something so
naughty in them that they ought not to
exist, and, least of all, to pretend that
though they are naughty, they are never-
theless necessary, and we must compete
and strive and struggle to excel and out-
wit our neighbor just as hard as we can,
only taking care not to let anybody see

what we are doing, or suspect in us the &2

competitive spirit. In a word this is
just one of those questions which wants

to be ventilated with a stiong breeze of &

candid and courageous common sense,
and there could be no litter moment for
opening the windows and letting such a
breeze blow through than just now. Let
us understand, then, that competition—a
strife to excel, nay, if you choose, down-
right rivalry—has a just and rightful
place in the plan of any human life. A
prize light is probably the most disgust-
Ing spectacle on earth, but it hasin it
just one moment which very nearly ap-
proaches the sublime; and that is when

the combatants shake hands with each QOfjve

other and exchange that salutation as old
as the classic arena, “May the best man
win.” It is the equitable thing that the
best man should win. When we turn to

the most august and eventful conflict 2

which human history records, we find it

described as the winning of a prize, the
reaching of agoal, thq conquest of an ¥9

adversary. Of course, it is possible to
suppose such athing as a life without
rivalries and competitions, and to look
forward to a time when, amid other con-
ditions, they will be at once needless and
incongruous, but insuch a life as ours is
now—in a life, that is to say. which so
plainly has discipline and education for
its end—to take all rivalry and competi-
tion out of it would be to rob it of one of
the mightiest and most wholesome agen-
cies for the ennobling of human char-
acter.

Salicylic acid is used in certain parts
of France to preserve eggs, it being
claimed not to penetrate the shell, but
simply to act as an antiseptic on the egg
surroundings. It has been proven, how-
ever, that it does penetrate the shell and
soon permeates the albumen and yolk of
the %ggb In the white it jnay be de-
tected by beating the albumen with a
little water, the liquid afterward being
acidulated and shaken with ether, when
the acid may easily be identified by the
usual tests. "The yolk should first be
coagulated by heat, when the same pro-
cess may be employed.

Couldn’t Attend to Everything-.

“I’ve got a complaint to make,” said
an office boy to his employer.

“What is it?”

“The bookkeeper kicked me, sir. |
don’t want no bookkeeper to kick’me.”

“Of course he kicked you! You don’t
expect me to attend to everything, do
you? | can’t look after all the little de-
tails of the business myself.”
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Tlie Ideal Clerk.

C. F. Garrison_In the American Storekeeper.
“Hello, Briggs!”
“Hello, Watson!”
“Have you seen Wilder’s new clerk,

Bri%;s?" . .
_“No. | hope he is an improvement on
his old clerk, Slacky. What’s his name?”

“Fred Beatem. "He’s a very fine ap-
i)earmq_ and_slprucely dressed _young fel-
ow. The girls all pronouce him a daisy.
Wilder accepted him on the recommenda-
tion of old Sharpe up at Beaver Falls.
He is Sharpe’s nephew.”

“Well, Sharpe is a sharper; hut the
young man may be all right. By the
way, new clerks are getting to be quite
numerous. | saw a new boy in at Hals-
brook*s last night.” .

“Yes. | saw some green looking chap
there myself. Halsbhrook hasn’t got the
faculty of catching onto anything new
and taking, as Wilder has.”
~ “Well, "Watson, the old fellow’s head
|s_?enerally level, if heis slow and easy.’

he two citizens parted after having
been kind enough to introduce to the
reader two new arrivals in the town of
Pike, which supported, among others,
the two above mentioned general stores
of Wilder and Halsbrook.  The “green-
looking chap” referred to in the forego-
ing dlal\(}g_ue was a young man named
George Winman. e was a_poor lad
whose widowed mother had toiled early
and late to educate him and to make him
respectable, and now that he had secured
a paying situation in a store, the mother
and Son were righteously happy. It was
at this time that George Winman regis
tered a solemn, secret vow to exert him-
self to the utmost to advance himself,
and by so doing to repay his mother.
He thus had anaim in life, an incentive
to work, an_object in living and doing
right, which is the pivotal point whereon
turns the success or failure of many
young life.

The Sunday after George and Fred had
arrived in town, they both attended
church, and, after services, they were
introduced to prominent members of the
church, and also to each other. George
smilingly greeted_each one who was pre-
sentedto him, while Fred appeared bored,
and as soon as an opportunity offered, he
left his new acquaintances, and went off
with a group of giggling girls, with whom
he seemed to_have a ready faculty of
getting acquainted. Right™ here George
gained a point over Fred; for each happy
smile, pleasant word and friendly gras
of the hand secured to him a friend;
while Fred displeased all who observed
his manner of leaving the church.

Timewent on, and all traces of “green-
ness” and awkwardness left George as he
became familiarized with his new duties.

He used his brain.

He studied. .

During business hours he studied the
business and the characters and peculiar-
ities of the customers.

If Mr. Halsbrook wanted to know
about the condition or amount of stock
on hand, he asked George. If he wanted
to know how cinnamon, citron, coffee,
cork, sponges or bananas grew, or how
sugar, queensware, alapaca, or rat-tail
files were made, he knew that George
could tell him. If he wanted to know
the forgotten price of an article, he in-
quired of George. If a question arose as
to the most approved method of packin
butter or preserving eggs, he consulted
George as conclusive authority. .

The time that George could call his
own, he spent at home in reading or
study. He took and read a trade journal,
an innovation in the policy of doing busi
ness in Pike which all but shocked old
Halsbrook. His taste in arranging stock
and his e(lfpltude for keeping everything
clean and neat, was such that remark
were passed to the effect that “Hals-
brook’s store didn’t look like the same

lace.” He studied the wants of cus-
omers. He liked to accommodate peo

ie whether they were customers or not.

eople liked totrade with himan ;ef
the store with a peculiarly combined feel-
ing of regret and satisfaction, such
one feels upon leaving an enjoyable din-

ner.
_ Mr. Halsbrook marked a considerable
increase_in his daily sales, and, being
broad-minded man, although a little pe-
culiar in his ways, he was not blind to
the cause. In fact, he somuch appre
eiated the energetic services and pushing
disposition of Winman, and felt so in-
competent to do longer without him, that
he steadily advanced his wages to a fabu-
lous amount for a clerk in a small town
George Winman knew that he
“King of the clerks of Pike.”
~ What did Fred Beatem do in the mean-
t

ime?

He studied gallanty, fashion-plates and
dewltrx, he studied” to shirk work onto
the other clerks.  He studied to read
novels during business hours without de
tection. He was usually seen in front of
the store, or leaning Over the counter
chatting and lau hln?, and talking non
sense to a bevy of %II’ s. Indeed, he was
quite popular with a good many giddy

oung ladies; but, be it said, giddy young
adies don’t usually do the "buying for
the afflicted households to which thejr be-
long. He spent his evenings at parties
and balls, or at*ards and billiards. In-
crease in salary did not come to him.
His expenses, in order to keep up ap-
pearances, were considerable.

Wilder’s sales did not augment.
They diminished.

He cquld not mget hig payments!

“Hello, Brigtgs!’

“Hello, Watson!”

“Heard the news, Briggs?”

“No. What is it?”

“Wilder’s failed, and has had young
Beatem arrested_for embezzlement.

“Don’t surprise me much. | should
think Wilde" would have seen it coming.
Others did.”

“Yes. He ought to have known more
than to hire this insipid fellow,” said
this disciple of public opinion.  “But
then Wilder is a poor judge of character.
Old man Halsbrook has the clerk who’s
got the stuff in him.”

“Yes, you are right. They say the old
man has offered Winman an equal part-
nership.”

“Good enough for Halsbrook.”

Again our two friends parted, and
we are obliged to them; this_time for
drawing the curtain on the closing scenes
of the clerical life of George Winman and
Fred Beatem.

EMPLOYER AND CLERK.

How the Merchant Should Endeavor to
Direct the Lives of His Help.
From the Chicago News.

The relations that should exist between
clerks and their employers is a question
of vital importance and one which, in
P(ac_tlce if not in theory, finds many con-
licting answers. The "crowded walks of
city life, in which good, bad, and in-
different are jostled together; the scram-
ble for gain; the temptations that are
offered_for wrong doing; the long hours
and distractions that™ militate “against
self-improvement, and a thousand and
one other considerations, enter into the
matter to make the avera%e clerk’s posi-
tion one of danger. Is the relation be-
tween em;laloyers and employes merel
one of dollars and cents—so much wor|
for so much pay? Should the emﬁloyer’s
supervision and interests end at the Store
door? Do not his own welfare and that
of his employes require something fur-
ther—a general supervision of morals,
manner of life, family, education, asso-
ciates, and the like? "Is it not possible
for employers, while they jealously guard
their own interests, to "render the “most
substantial service to their help in di-
recting, guiding and stimulating their
ives? ese are but a few of the ques-
tions that are suggested as showing the
importance of the subject.

C1t is, | think, a self-evident fact,”
said S. L. MacLeish of the firm of Chas.
Gossage & Co., “that whatever tends to
stimulate an employe’s interest, sober
his habits, or inform his mind will ulti-
mately be no less a benefit to his em-
plo?{er than to him.  Most business men
realize this and are only too gladto do
what they can to uplift the moral and
intellectual status of those they employ.
The question is, however, how can' this
supervision and influence best be ex-
tended beyond business hours?

_Personally, | don’t see how clerks
will be materially benefited by organiza-
tions, associations, gymnasia, and that
sort of institutions, even though they
were provided especially for their use.
There are now institutions of that char-
acter which clerks could patronize did
they choose to. The fact is that when
business hours are closed employes are
only too glad to get out and enjoy what
may be called a little abandon,” and |
apprehend that were a clerks’ associa-
tion or library or gymnasium provided it
would be well patronized for a time, and
then almost forgotten. _

What is more, that which has proved
serviceable_in one place will not work in
another. The conditions are different.
In England there are many boarding and
lodging places and well-stocked libraries
connected with business houses, but
there it is the custom to board and lodge
in the stores, a custom that probably
grew out of the long hours of service re-
quired. The plan would be a failure
here if instituted for the clerks’ benefit,
and it is scarcely practicable to take
English customs ™~ as suggestions for
American enterﬁrlse.. . .

“In France_ they hive something akin
to profit-sharing as a stimulus to clerks.
The difficulty with that plan is that clerks
become too” aggressive and officious to

atrons, and for the sake of curryin
avor and maklngba good reputation wit

roprietors they become so solicitous as

0 give offense” and drive away custom.
Most store-keepers in this city, | think,
would find it chea_%er to give a minimum
salary plus a liberal commission on
actual sales, but as applied to clerks 1
am satisfied that the scheme would de
velop zeal and faithfulness and at the
same time Kill trade. .

“As | regard the matter | see practi
cally OHIP’ one way for employers to ex
ert "a salutary influence on the body of
clerks under them. | mean to set good
examples and be rigid in requiring those
examples to be followed. That many
proprietors, superintendents and mana-
gers are slack in this regard | believe to

e a fact. Efficiency as a salesman or
saleswoman is too often made an excuse
for brooking moral del nquencies, and
the inevitable result of bad example i
overlooked. ) ]

“| have been in business long enough
to know that a single black sheep in a

reat business house is enough to con
aminate and lower the moral tone of
many employes. If a proprietor or floor
manager is known to gamble, speculate
visit questionable places, or otherwise
deport himself as he should not it will
inevitably produce a demoralizing effect
on the force of clerks. I’ve seen it ex-
emplified time and again, and | know 1
am right in saying that the most promi-
nent lever a storekeeper can use to ele-
vate the moral tone of his employes is to
have none but men and women of known
honor, integrity, and fair judgment as
superintendents or managers.

‘Then, | think store-keepers should be
careful to ascertain as much as possible
of the antecedents, the abode, the
methods of life, and the associates of hi
help. The common allegation that there
are male and female clerks of doubtful
morals in the employ of business estab
lishments doubtless "has some ground of
truth, and it behooves ever?/ reputable
house to weed out remorselessly every
employe whose life is known or reason
ably supposed to be off color. It is \
dutﬁ he owes to himself, and especially
to the honest clerks in his employ. It is
his right to interfere with the life of his
clerks'in so far as they are not calculated
to cast credit on the store or to be health
ful to the morals of his force.

“There is one thing, however, that
deprecate, and that is Systematic espion-
age. It is not necessary to resort ta this
to know the practices and resorts of em-
ployes. They are bound to crop out in
one form or “another. /A single case of
peculation, untruthfulness, %amb_lmg, or
moral delmquenc% summarily disposed
of—and you may be sure that when this
is done, 1f the fault be not made known
in the store, the other emf>lo es will
make_ shrewd guesses —will be more
effective as a deterrent and corrective
measure than any other plan that could
be followed to keep a force of clerks as
stral?htof life as they should be. Clerks
should feel that they are trusted—not
watched, but put on their honor. They
should feel, too, that superior intelli-
gence and efficiency are recognized and
appreciated and that faithfulness com-
bined with honesty and capability will be
rewarded. This is no ideal scheme at
all, but one now in practice in more
stores than one in Chicago, and | believe
it is the only practicable course for store-

keepers to follow ii they want to exer-
cise any decisive salutary influence on
clerks as a body. .

“Philanthropy is often shorn of its
best results, and there are more effective
means to employ. Public opinion is a
factor that should be made potent in
every establishment. Grades of intelli-
%ence and ability of will always exist,

ut the bait of example and personal
advancement will come into play with

ood result. It ought not to be possible
or men and women of questionable lives
to find employment where they will
necessarily be” thrown in contact with
those who are better and more honest.
If store-keepers would look up records,
keep track of their clerks’ friends and
associates, take a frank, friendly intere
in them, and make the weight of social
ostracism be felt harshly when necessary
it would be a salutary influence second
to no other that could be used. .

~ “As a matter of fact, | think clerk life
in all lines of business is much above
what it used to be. The moral tone is
higher; clerks are better informed and
more cultured. | am sure that all reput-
able store-keepers would gladly welcome
any scheme calculated to better their
he P but we now have too many asso-
ciations and orders and societies, and ]
doubt if the thing is to be worked out on
that line.”

Among several others who expressed
opinions as to the relations that should
exist between employers and their clerks
was Mr. Selfridge, with Marshall Field
& Co. After sanctioning what Mr. Mac
Leish had said, he added:

“That employers are in a measure re
sponsible to their respective forces for
whom they take on and retain is certain
That they should seek to exert a health
ful influence over those whom they as
semble to_serve them is reasonable and
right. Still the matter is much mor
difficult than isgenerally supposed. An;
movement or attempt, other than that
sketched bg Mr. MacLeish, looking to-
ward the Dbetterment of clerks would
prove abortive, partly from its apparent
officiousness and partly from the wide
differences observable in the intelligence
and social standing of clerks themselves.

notice that clerks who have risen to
the heads of departments feel their posi-
tion and do not like to be classed with
clerks. There is no uniform social level,
no unanimity of tastes or desires. The
only way in which a permanent and last-
ing"good can be done is to lend a hand to
competition, making merit and efficiency
count, and inefficiency and moral weak-
ness not dnly.a bar to progress but a bar
against employment. = This means is in
the store-keeper’s power and he should
feel morally bound to use it.”

The Trade-Mark ta Commercial Signa-
ure

In an able editorial, the Druggists’
Circular discusses the tendency of
manufacturers of medicine of the pres-
ent day to make trade-marks do duty as
commercial patents. .

It very justly says that it is somewhat
questionable whether any invention in
medicine should be the subject of a pat-
ent, for while once in along period a
really meritorious remedy = may be
brought to notice through efforts which,
but for the oi)rospect of a preliminary re-
ward, would not have been made, and for
which the investigator really deserves a
reward, the genéral tendency of such

rotection is to flood the market with

umbugs of every guise. But as the
subject is still debatable, patents in med
ieine will continue to be granted until
more definite ideas prevail as to the rel-
ative rights of inventors and the public,
Articles that claim protection, however,
as original inventions, should at once be
brought wholly under the patent law.

The trade-mark, as has been well_ar
gued in articles contributed to previou
numbers of this journal, is simply a
commercial signature. Its proper func
tion is to indicate that Mr. Smith has
made the article on which it appears-
not to secure to Mr. Smith, “his heir

Vertical, Horizontal, Hoisting and Marine Engines.

stance.
prices.

W. C. DENISON,

GENERAL DEALER IN

Stationaru and Portable Engines and Boilers,

MM K 13N

If our Travelers
do not see you reg-
ularly, send for our

WE ARE HEADQUARTERS

Samples and Prices
before purchasing
elsewhere. Wewill

surprise you.

Syrl lpS Mail Orders al-
ways receive
prompt attention

Molasses

andlowest possible

prices.

W holesale Grocers

retic Manufacturing Co.

Arctic Baking Rowder,

Arctic Bluings,
Arctic Inks and Mucilage,
R1IS1J STAR BAKING ROWDRR,
English Standard Extracts.

Steam Pumps, Blowers and Ej
SAW MILLS, any Size or Capacity Wanted.

Estimates Given on Complete Outfits.
88 90 and 92 SOUTH DIVISION ST.. - GRAND RAPIDS, MTCH

MICHIGAN CIGAN CO,
Big Rapids, Mich»

MANUFACTURERS OF THE JUSTLY CELEBRATED

“Al. C. C.””iIsYumYuni?®

The Most Popular Cigar. The Best Selling Cigar on the Market.

SEND FOE TRIAL ORDER.

RINDGE, BERTSCH & CO.,

Manufacturers and Wholesale Dealers in

BOOTS and SHOES

AGENTS FOR THE

Boston Rubber Shoe Co.,
12, 14 & 16 Pearl Street, Grand Rapids, Mich.

haust Fans.

When making Orders, Mention the Above Well Known Brands.
SEE QUOTATIONS.

O. E. BROWN
MIELING CO.

W. STEEUE

Packing and. Provision Co.
GRAND BA11DS, MICH.

WHOLESALE DEALERS IN
Fresh and Salt Beef, Fresh and Salt Pork, Pork Loins, Dry Salt
Pork, Bams, Shoulders, Bacon, Boneless Bam, Sausage
of all Kinds, Dried Beef for Slicing.
BARD

strictly Pnre and Warranted, in tierces, barrels, half-bbls., 501b. cans, 201b. cans, 3, 5and 101b. pails

Rickled Rigs9Beet, Tripe, Btc.

Our prices for first-class goods are very low and all goods are warranted. first-class in every in-
When in Grand Rapids, give us a call and look over our establishment. Write us for

J H THOMPSON & CO.

IMPORTERS AND JOBBERS -SPECIALTIES

and assigns forever,” the sold rightto TEAS, Boney Bee Coffee
Cicannes e Sioh ot e puenle  COFFEES B cess Big. Powder | Brown's Patent Ji Brnds  OnBak

i ’ N nr Baker’s
invention would not be perfectly pro Princess Bkg. Powder rown,s aten , . .
tected if its descriptive nhaene shc?{fég be SPICES Early Riser Bkg. Pdr. Brown’s Standard Onr Lead'l - Brands Vienna Straight
plggrtg)cge ?]E) }Tj\g?ntggjtglcttio%r?o%Ocliud?npg Evel 0Ef3f%rsrl§flﬁgggnggcskoﬂgﬁg%meed' Grand Ra p id s, M ich.
the name in ‘the patent. The patentee
has an undoubted claim to protection in I\/I I L L S
evr?_r)% rE)_artictulatr _duringt (tj ethterm for s r iC E B -
which his patent is granted; the manu ‘ ,
LactuhrelrI T?ls an eqdugal right tohask tha]E u r t I S S "y
e shall be secured against the use o i i
hi_sthsigtnature dbyt u?_au_torfiz%d pers'c\)lnst SPICE GRINDERS EEE m:”g E)c(jfrascﬁces
\c/)vr:e iogl#a cgf;%%&rirr\]é)err:gp]lthsohoullénebg to(i_ and manufacturers of EEE Mi”S gt"dsp,eeo" Successors to CURTISS & DUNTON.
erated. oth these rights will be re ills Starch.
spected and fully supported by all hon
egt men, but con¥usirr1)8 the I.a){terri ht BAKlNG POWDERS BEE Chop Japan Tea. WHOLESALE
with the former will excite disapproba
tion wherever understood. SO Jefferson Ave., DETROIT, MICH.

HARDWOOD LUMBER.

The furniture factaries here pay as follows for
dry stock, measured merchantable, mill culls
out:

Basswood, log-run
n

Maple, soft, log-run..
Maple, Nos. 1and 2...
Maple, clear, floorin
Maple, white, selecte
Red OQak, log-run.......
Red Qak, Nos. 1and 2.......
Red Oak, H sawed, 8inch
Red Oak, U sawed, regular...
Red Oak1 No. 1, step plank...
n..

SISISE]

Whitewood, 10g-ru
White Oak, log=run...

Notice of Lim

Notice is _herebx/lglven that Frederic A, Wurz
burg, William M."Wurzburg and  William F
Wourzburg, as general partners, and Zachary T.
Aldrich, as special partner, all of Grand Rapids
Michigan, have this day formed a limited part
nership |nspursuance of chapter 78 Howell’!
Annotated_Statutes, for the Purpose of carrying
on the business of jobbers of dry goods, notions
and similar articles, at Grand Rapids, Michigan
under the firm name and style of “F. W. Wurz
burg’s Sons & Co.,” and thdt the amount of cap
ital “stock which said special partner has con-
tribted to the common stock, is twenty-seven
hundred and fifty dollars, and that said partner-
ship is to commence January 28,1889, and ter
minate .Januarg 28.1891.

FREDERIC A. WURZBURG.

WILLIAM M. WURZBURG.

WILLIAM F. WUEZBURG,

eneral Partners.
ZACHARY T. ALDRICH.
. Sgemal Partner.
Dated, Grand Rapid?, Jan. 28*1889.

Paper Warehouse,

SWIFT’S
Choice Chicago

Houseman Building, Cor. Pearl & Ottawa Sts.,

Dressed Beef GRAND RAPIDS, MICHIGAN.
_ANDMUTTON — WHO UHGES YOU
TO X VvH irP
Gan be found at all times in full _sup?ly and at
popular prices at the branch houses in all the larg-
ger cities and is retailed by all first-class butchers.
The trade ofall marke'men and meat dealers is THE IPTTBI-IO!

solicited. OurWholesale Braoch Bouse, L. F. Swift
&Co., located at Grand Rapid-*,always has on hand
a full supply of our Beef, Muttonand Provisions,and
the public may rest assured that in purchasing our
meats from dealersthey will alwaysreceive thebest.

By splendid and expensive advertising the manufacturers ere
ate a demand, and only ask the trade to keep the goodsin
stock so as to supply the orders sent to them. W.ithout effort
on the grocer’s part the goods sell themselves, bring purchas-
ers to the store, and help sell less known goods.

ANY JOBBER WILL BE GLAD TO FILL YOUR ORDERS.

Oranges T

PUTNAM & BROORS,
Grand Rapids.

Swift and Company,

We carry the Largest Line
and make Special Prices on
Round Lots.

Lemons |

Union Stock Yards,
CHICAGO.



