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R. G. DUN & CO.

Mich. Trust Building, Grand Rapids
ollection delinguent accounts; cheap, ef-
cnﬁnt .resgonsng e: direct dgmﬂ}g aﬁatem.
ollections made ' everywhere—for ~ «very
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WHOLESALE CLOTHING
MANUFACTURER?

28-30 South lonia Street, Grand Rapids, Mich.

Fall and Winter line for all ages on view.
Overcoats immense. Mail and phone
orders promptly shipped. Phones, Bell,
1282; Citz., 1957. See our children’s line.
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IF YOU HAVE MONEY

and would like to have it
BARN MORB ONBY,
writ« mo for an Investment
that will be guan&nteod to
earn a certain dividend.
Will pay your money back
at and ‘of year If you de-
sire It.

Martin V. Barker
Battle Creek, flichlgan

Have invested Over Three Million Dol-
lars For Our Customers in

Three Years

Twenty-seven companies! We have a
portion of each company’s stock pooled in
a trust for the protection of stockholders,
and in case of failure in any company you
are reimbursed from the trust fund of a
successful compan?/. The stocks are all
withdrawn from sale with the exception of
two and we have never lost a dollar for a
customer. .

Our plans are worth Investigating. ~Full
Information furnished upon application to
CURRIE & FORSYTH
Managers of Douglas, Lacey & Company
1033 Michigan Trust Building,

Grand Rapids, Mich.
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CURIOUS STRIKE.

There has been in progress in Mar-
seilles, France, a sort of strike or
labor upheaval, which is quite unique
in its way. It has now been in prog-
ress for fully two years and untold
damage has been done not only to
the commerce of the port of Mar-
seilles, but to French shipping gener-
ally. The strike has involved serious
fighting and rioting, which have ne-
cessitated the calling out of the
troops, and although work on the
Marseilles docks has not been sus-
pended during the entire period, it
has been so frequently interrupted
that shipowners have been unable to
properiy conduct their business.

Unlike most strikes, this one has
not been dominated by a demand for
increased wages so much as other
problems intimately connected with
the general labor question. The sail-
ors have struck against the discipline
maintained on the ships, and the
longshoremen and freight handlers
along the docks have stopped work
out of sympathy. No sooner would
the sailors be mollified than the
freight handlers would strike afresh
for some amelioration in their condi-
tion.

As a result of this disturbed and
distorted condition of things in the
great French port, the shipping busi-
ness has become demoralized and
shipowners are sending their vessels
elsewhere, so as to be out of the
strike atmosphere and beyond the
reach of the agitators, who appear to
be primarily responsible for the per-
petual turmoil which prevails. Pas-
sengers now avoid the French ships,
owing to the lack of discipline which
prevails on such vessels. This is not
the fau}t of the shipowners, but is the
result of the perpetual agitation go-
ing on among the sailors, and the
fact that the shipping people have
been compelled to consent to all sorts

of unreasonable conditions in order to
operate their vessels.

The steamship lines centering at
Marseilles are gradually withdrawing
from that port and making Genoa
their regular port of call and base of
operations. Whether this withdrawal
of business will bring the Marseilles
agitators to their senses remains to
be seen. It is no wonder, under such
conditions, that the French merchant
marine is declining instead of ad-
vancing. Discipline is as necessary
on a ship as it is in an army, and
without it vessels can not be success-
fully operated at a profit.

A strike is no respector of persons
and it often lands in unlooked for
places. Organized labor has a very
firm hold on San Francisco. A strike
out there is usually quickly followed
by a boycott and then sandwich men,
as they are called, at once begin to
parade up and down the street in
front of the store, restaurant or shop,
carrying the announcement that the
place is boycotted and bidding every-
body keep away. The union’s atti-
tude to the sandwich men is that of
employer. Acting on good business
principles in a recent strike in that
city, the union, trying to get the
work as low as possible, refused a
demand for an advance in wages and
thereupon the sandwich men struck.
The incident created considerable
merriment and comment, but at
last accounts both the union and the
sandwich men stood firm and the
breach, instead of being closed, grew
wider.

Surgery may yet make us normal
in our behavior. A boy in Indianap-
olis was regarded as incorrigible, and
was such a terror in the public
schools which he attended that he
was sent to a reform institution. A
surgeon performed an operation on
him, removing a bony growth which
pressed on the brain, and as a re-
sult the boy’s nature has changed
completely and he is now a model
youth. If this line of operation is
to be generally adopted the surgeons
will be obliged to work overtime, so
numerous are the subjects.

Sawdust is now lending itself to
many uses. Shipbuilders in England,
France and Germany are using what
is called “stone-wood,” a mixture of
sawdust with certain minerals, which,
formed into slabs under hydraulic
pressure, makes a surface which is
safe to walk upon and will not burn
or permit one to slip. This sub-
stance can be worked like any hard
wood and is being extensively used.
Anyone who lacks sawdust for ex-
periments in this direction can prob-
ably procure equally good results
with breakfast foods.
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THE VALUE OF MIDDLEMEN.

Theoretically, business should be
done directly between the distribut-
ing merchants and the manufactur-
ers. The broker, the commission mer-
chant, the traveling salesman, or any
other person who stands between the
producer and the consumer, has to
be paid, and theoretically the various
amounts paid to such persons could
be saved if there were in every de-
partment direct trade between the
producer and the consumer.

This is what many people have
said, and it is what the Japanese,
who are most careful economists, are
saying. The Chronicle, an English
journal, published at Kobe, Japan, in
a recent issue, says that at the close
of the war with Russia a determined
effort is to be made by the Japanese
to enter into direct trade relations
with foreign countries, the object be-
ing to exclude the middleman, who
in this instance is the foreign mer-
chant. Whether such a policy will
be successful depends, however, not
on the wishes of the Department of
Finance or the hopes of the Japanese
merchant, but on considerations of
economy. Experiments in the past
in direct trade have not proved so
successful as to warrant others being
undertaken without the greatest cau-
tion being observed. Meanwhile it
may be well for the Japanese to con-
sider whether the middleman does
not serve a purpose in the commer-
cial economy.

The Iron Age, of New York, re-
cently pointed out that one of the
aims of the great trusts and consoli-
dations organized in America was to
eliminate the middleman and save
his profit to the consumer, and when
the tidal wave of consolidation was
at its height prophecies were freely
made that brokers, and even jobbers,
would find their occupations gone and
would have to seek new fields of en-
deavor. But the prophecy has not
been fulfilled. There are fully as
many jobbers, brokers and manipula-
tors as ever in all the great cities, and
they are just as necessary as ever.

Buyers find in the hands of the
right sort of agent or middleman a
larger assortment and a greater va-
riety than if they attempted to deal
with the mills alone, and the conve-
nience resulting from such conditions
is worth the commission to such an
agent. Of course, it is necessary that
the agent shall be honest, intelligent
and fully posted in  his business.
When that is the case he is of great
service to both buyer and seller.

Don’t make a remnant counter of
your efforts—beginnings and ends,
without any middles, command only
catch-all prices.



CRANBERRY CROP.

Some Facts Concerning Its Growth
and Marketing-

Cape Cod folks are gathering their
cranberries. In a little while the New
Jersey, Michigan, Wisconsin and Min-
nesota marshes will swarm with pick-
ers. Then the full red and white tide
that annually sweeps across the coun-
try from the cranberry districts will
make itself felt, and the forerunner of
the Thanksgiving turkey become a
commodity of present importance with
both wholesaler and grocer.

There will not be so many cran-
berries this year as last. The vines
seem to have been impressed by that
conservatism which hedges about a
Presidential year and to have decided
to keep well within a defined yield
limit. Last year United States grow-
ers raised 1,250,000 bushels. The crop
of 1904 will be from 15 to 20 per
cent, less, New Jersey showing the
greatest decrease, where it is be-
lieved the crop will be 60 per cent.
Still, prices are not expected to go
any higher, for good old-fashioned
apple sauce has of late years become
a formidable competitor of cran-
berry sauce, and this keeps the fig-
ures at normal. Still, even with the
reduced yield, there will be enough
berries to make sufficient sauce for
every turkey that survives the perils
of getting wet and eating too much.

The first cranberries come from
Cape Cod bogs or marshes. There
the harvest begins the last week in
August. That attractive dark-red
berry whose blush is on view in
stores early in September is from
Cape Cod.

Color is the cranberry standard of
value, and so the New Jersey grow-
ers wait until the early Cape Cods
are well out of the market before
they make shipments in quantity. The
Jersey grower is a most careful hus-
bandman, always with an eye to the
main chance. It is said that some
years ago the New Jersey Legisla-
ture made what is known as a bush-
el-crate standard; that is, formally
declared the crate in question con-
tained, when filled, a bushel of ber-
ries.

For a time all went smoothly, but
presently the men who handle cran-
berries in New York City discovered
that the so-called bushel crate con-
tained only thirty quarts instead of
the regulation thirty-two. The thrifty
Jerseymen had been receiving pay for
two quarts in every crate that they
never furnished. This was some years
ago, so now in New Jersey a bushel
is not a bushel when it is a crate of
cranberries.

The cranberry harvest may be said
to continue from the last week in
August to the middle of September,
or until the severe frosts put an end
to the season. Long Island’s har-
vest is coincident, with that of New
Jersey, but its limited yield averages
higher in quality than New Jersey’s
and generally brings top-notch prices.
October is the cranberry month in
the Middle States and west thereof.
Wisconsin, Michigan and Minnesota
are all cranberry states, the former
leading in the size of its crop. Wis-
consin used to be a large producer
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of cranberries, but forest fires
ruined the majority of the bogs a
few years ago and since then the
yield has been a fraction of what it
formerly was. The Western berry,
However, rarely finds its way into
the markets of the East. Chicago
buyers capture it and wholesale it
to Western points.

New York, New Jersey, Pennsyl-
vania and New England consume
about one-fourth of the Nation’s cran-
berry vyield. The remainder goes
West and South, to Canada and a lit-
tle to Europe.

New York is the leading shipping
point, with Chicago and Kansas City
second and third. New York deal-
ers handle 250,000 bushels of a one-
million bushel crop. Of this amount
100,000 to 150,000 bushels go to
local consumers. The balance is
shipped to many points. Texas is
becoming a notable patron of the
cranberry, and California is as fond
of the berry as it is of its own lus-
cious productions. All the cranber-
ries sent abroad go to London and
Liverpool, but the total is small.
Liking for cranberries seems to be
an acquired taste across the water,
and though shipments have in-
creased somewhat in the last twenty
or twenty-five vyears, the gain is
exceedingly small.

The cranberry grower will this year
receive from $5.50 to $6 a 100-quart
barrel for his crop. That is, he will
average that for what the cotton
buyer calls good ordinary. The re-
tail price promises to be about 10
cents a quart, but the factor in this
is the abundance of the yield. Sift-
ing these figures, it will be seen that
a large amount of money goes to
some one between the producer and
consumer, but it must be borne in
mind that cranberries, like apples,
must pay the price of long storage.
Sometimes, when the producer can
afford it, he puts away a large por-
tion of his crop and lets it remain
in storage until the last of December
or the middle of January, when, as
a rule, the price advances. In the
spring of 1902 a consignment of cran-

berries sold at from $18 to $20 a bar-
rel. Those figures are rarely reached,
but $12 to $15 a barrel is not uncom-
mon at out-of-season times.

Even at present prices this will be
a prosperous season for cranberry
growers outside of New Jersey, from
Cape Cod, where American cranber-
ries were first grown, to the remote
island of Kodiak, Alaska, the north-
ern and westernmost point where the
fruit is grown.

Of all familiar fruits it is safe to
say that there is none of which so
little is generally known as the
cranberry. Originally it grew wild
as. in fact, it does to-day in sev-
eral of the states bordering on the
Canada line, in the salt marshes of
the coast States, in the glades of
the Alleghanies, and as far South as
Virginia and the Carolinas. Unlike
the strawberry, the wild cranberry is
distinctly inferior to its cultivated rel-
ative. Both grow on a small, hardy
shrub about six inches in height.

The fruit takes its name from the
appearance of the flower, which, just
before expanding into perfection,
bears a marked resemblance to the
neck, head and bill of a crane. Hence
the name “craneberry,” which usage
has made into “cranberry.”

Sand and peaty ground forms the
proper soil for a cranberry marsh or
bog. Instead of fertilizing, the]
grower is obliged to give the vines
or bushes liberal coatings of sand.
The ground must be low, as it is
kept under water most of the time.
The marsh or bog, as it is variously
termed, is so arranged that any sec-
tion of it may be flooded at the dis- |
cretion of the grower, the system of
ditches and sluices being the same as |
those used in irrigating the arid
lands of the West. The making of
the bog is an expensive process, in-
volving an expenditure of from $300 |
to $500 an acre, and an interim of
five years lapses before the yield is
really profitable. After that, each
year should give a larger return on
the investment. No rotation of crops
is necessary, and the shrubs live and
bear and increase endlessly.

Invented

Planting a new section of bog is
a simple process. A small handful of
twigs is twisted together and thrust
deep into the sand. They take root
immediately, and within a year put
forth new uprights and begin to send
out runners. The planting is eight
or ten inches apart in rows. Gradu-
ally the space between fills up, and
in an old bog the shrubs grow as
thick as buffalo grass. All they
then require is weeding, sanding, and
flooding.

Flooding is necessary not only for
the growth of the plant, but to pro-
tect it from the early frosts of
Autumn. It is no unusual sight to
see a half hundred pickers at work in
one section of a bog, while the ad-
joining section is eighteen inches

HARNESS

We want your harness aDd collar
orders We have out some new
styles and prices. Send us sample
orders. We have got our collar
factory going and can give you
the best on the market. Our new
catalogue is nearly ready. Send
for one.

Wholesale Only

BROWN & SEHLER CO.
West Bridge St.
GRAND RAPIDS. MICH.
Merchants Half F&r J(cursi.o

Rate| ever Rapids
Send forymrcular P

PILES CURED

DR WILLARD M BURLESON
Rectal Specialist
103 Monroe Street Grand Rapids, Mich.

at Last

The N. & B. Automatic Lighting System

An independent gas plant for illuminating stores, halls, restaurants, lodge-rooms, bowling
alleys, saloons, summer resorts, etc.

In presenting this illustration of our latest device for artificial lighting, we are con-

fident that we have the most complete and up-to-date system on the market and the only

one of its kind which is absolutely automatic in its operation.

A careful txamination of

our system will convince you that it is indeed a most wonderful invention and far superior
to anything the world has ever seen in the shape of an artificial lighting system.

In starting the generator, simply open the valve wide open, whether you wish to

light one or a dozen lights, you can then turn them on or off as you want them without
going near the generator, the automatic regulator does the rest.

Thousands of our systems are in daily use giving perfect satisfaction.
We have had years of experience. See us before you buy.
Agents wanted. Manufactured by

NOEL & BACON CO., 345 South Division St., Grand Rapids, Mich,



under water. Beneath the transpar-
ent covering the berries are seen, the
water only intensifying their brilliant
coloring and the deep green of the
surrounding leaves.

Picking cranberries is a task for
nimble fingers. The picker, sitting or
kneeling on the damp sand, plunges
both hands, with fingers slightly
spread, among the vines, and with a
quick movement strips the berries
from the stems and tosses them into
a waiting pan. When the pan is
filled it is emptied into a pail holding
one-third of a bushel. The size is
uniform, and the pickers are paid
by the pail. The berries are finally
put into crates and barrels. Before
they are ready for market, however,
they are winnowed, with the aid of
a winnowing machine, of leaves and
weeds, and are then ready for the
consumer.

Cranberry scoops are largely used
on cranberry marshes. A scoop is
a box-like contrivance fifteen inches
long, with wooden fingers. It is
used to strip the vines of berries, and
by its aid the task of gathering the
berries is greatly expedited.

Cranberry growing is called a
“young man’s work.” This means
that a young man who chooses cran-
berry farming as a road to affluence
must be willing to wait and work
steadily and with perseverance while
he waits. A few vyears ago a
wealthy resident of Detroit, stirred
by glorified accounts of cranberry-
raising profits, invested $250,000 in
an attempt to raise the berries on a
large scale. He abandoned the enter-
prise at the end of the second year,
losing almost the entire investment.

Why High Prices for Grain Are In-

evitable.
St. Paul, Minn,, Sept. 26—The
present grain situation is the most

peculiar known in half a century,
with the exception of a short period
during the civil war. Indeed, it is
doubtful if there is a man now living
who has seen a similar condition of
affairs, where the demand for home
consumption was so great and the
export demand so small, while yet
the crop promises to be deficient in
supplying the demand for home con-
sumption. With the European grain
crop 120,000,000 bushels short, as re-
ported, it needs no deep mathemati-
cal calculation to reach the conclu-
sion that wheat will bring a high
price before the May settlements are
made, and that the farmer has a
good thing in sight in all grains.

It is improbable that much grain
will be exported during the next
twelve months, although the short-
age in Europe may cause foreigners
to bid up the price and thus aid in
sustaining the value in the markets
of the United States. It appears now
that the whear yield of the country
will not exceed 525,000,000 bushels, as
against 670,000,000 bushels for 1903,
when exports were about 120,000,000
bushels, the lowest in many years,
while the consumption for the same
period was the largest in the history
of the country.

Now, with the consumption in-
creasing and absolutely nothing to
export, and the consumption exceed-
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ing the home product, what may be

expected? Unusually high prices—
the demand exceeding the supply.
These are natural conditions. They

are conditions confronting the mill-
ers and which are forcing them into
a combine to minimize the loss of
crops until the new grain can be
bought annd stored in the elevators.
These are picturesque conditions and
wholly outside the natural conditions
and natural possibilities.

For several days the elements have

contributed to dishearten the grain
grower and reduce the yield. The
tresher is telling a tale of wheat

yields far below the average, but it
is the truth that the thresher is now
at work in the poorest fields of the
Northwest, where rust did great
damage. During the next two weeks
threshing machines will tell a differ-
ent story, although the most san-
guine do not concede an average
yield of over ten bushels per acre
for the entire Northwest. Indeed,
should the average yield reach nine
bushels per acre, the aggregate pro-
duction for +he three Northwest
States will exceed that of last year
by 20,000,000 bushels.

In a previous article it was as-
serted that the yield of Minnesota
and the Dakotas would equal that of
1903 under favorable conditions.
There is no reason to change these
views provided the favorable condi-
tions continue. In a talk with J. J.
Hill that prince of crop experts de-
clared to the writer that he believed
the wheat vyield, while 70,000,000
bushels under what it should be,
would reach the yield of last year,
and that other crops would bring the
tonnage of railroads up to 25 per
cent, greater than a year ago. It is
not necessary for Mr. Hill to go
into the wheat fields to know the
prospects. Like any experienced stu-
dent of crop conditions, he is able to
form his estimate by conditions at
seeding time. In May he said:

“We will not have a big crop of
wheat. There will be many bad
spots. The spring has been too wet
in some places and too dry in others.
There will be early wheat and there
will be late wheat. Both are likely
to be damaged. But there will be a
good crop which is neither early nor
late nor too dry nor too wet.”

During the past week the returns
from the threshing machines have
justified the above conclusions. The
yield of wheat in the Dakotas, Min-
nesota and Northern Wisconsin
should be about as follows:

Bushels

North Dakota.. 65,000,000

Minnesota .......

Soouth Dakota...
Northern Wisconsin......... 18,000,000
Total oo 181,000,000
Last year, according to the Gov-

ernment estimate, the Dakotas and
Minnesota raised 173,000,000 bushels
of wheat. But in addition to this,
and which should be figured in the
Northwest receipts, is the yield of
Montana—not less than 15,000,000
bushels tributary to the big Minne-
sota and Eastern mills, making a to-

tal of 196,000,000 bushels of wheat for
the American Northwest, not includ-
ing the Pacific Coast States.

Apple Crop Appalls Dealers.

The apple market throughout
Wayne county has .practically come
to a standstill, for dealers are fright-
ened at the size of the crop. Earlier
in the season there was a fair de-
mand for choice apples at 90 cents
per barrel, the purchasers furnishing
the barrel. Now there is practically
no market. The outlook on green ap-
ples never suited the buyers as little
as it does this fall, and the more they
investigate the situation the less they
like it. It begins to look as though
the farmer would have to do business
without middlemen. The best price
talked now is 75 cents per barrel,
and scarcely a dealer can be found
who will buy at any price. In the
dried apple market things are a little
more lively, although dealers are not
active. Dealers are advising their
old customers to go slowly, drying
their own apples before they con-
tract for other orchards. The reason
for this is that the dealers look to
see evaporating apples drop from
12j4 cents a bushel to 8 or even 6
cents later in the season. The pro-
ducers are going at it as hard as
ever they can tilt, and hope to make
a profit.— Rochester Union.

Sanctification is a good deal more
than feeling sore on the rest of crea-
tion.

The lights of this world are not
doing their shining before mirrors.
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AUTOMOBILE BARGAINS

1903 Wlnton 20H. P. touring car, 1003 Waterless
Kn 1902 Winton phaeton, two Olasmobiies, sec-
ond hand electric runabout, S. Long Dis-
tance with top. refinished White steam carriage
with top, Toledo steam carriage, four passenger,
dos-a-dos, two steam runabouts, all in good run-
ning order. Prices from

ADAMS & HART, 12W. Bridge St., Grand Rapid.

Lamson
j  Coin Cashier

.Makes change l?umkly
andaccurately. Used by
the U. S. Gov't, Banks,
| TrustCo.sand business
ihouses generally. For
Isale by principal sta-
Hloners.

Lamson Con.S.5.Co., Gen.Offices, Boston,Hass.

IT PAYS TO SELL
GOOD GOODS!

Walter Baker & Go.'a
COCOAS

- AND —-

CHOCOLATES

Are Absolutely Pure

conformity to the
ure Laws o altl H
Grocerswlllflnd them inthe

long runt e most profitable
to handle.

therrefore i

trade-mark

4/ Highest Awards in
Europe and America.

Walter Baker & Co. Ltd.
ESTABLISHED 1780,
DORCHESTER, MASS

Flour Perfection

Is nowhere exemplified to a greater degree, or in a

more thorough

and convincing

manner than in

VOIGTS ceorovress
CRESCENT

“The Flour Everybody Likes”

It is made to please, and that it does so, under

the most trying circumstances,

many words of praise to
When you want the best

is evidenced by the
be heard on every hand.

YOU WANT OURS

Voigt Milling Co.
Grand Rapids, Mich.

Merchants* Half Fare Bxcursion Rates to Grand Rapids every day. Write for circular.



Around
The State

Movements of Merchants.
Howell—Mts. C. W. Moon has en-
gaged in the bazaar business.
Ludington—W. D. Bridge will
open a new music store about Oct. i.
Port Huron—Patrick H. Mahar
will shortly open a new shoe store.
Jackson—Edward C. Morrisey is
closing out his stock of boots and
shoes.

Detroit—Ritter & Schmidt have
purchased the grocery stock of Wm.
Waldeyer.

Saginaw—John Enszer has pur-
chased the meat business of Julius
Catterfield.

St. Johns—W. A. Hunt has pur-
chased the market business of John
P. Snyder.

Mason—H. O. Halstead has pur-
chased the clothing stock of Caven-
der & Mehan.

Lansing—Kelso & Bartel have en-
gaged in the grocery business in the
Hawes building.

Muskegon—Alfred A. Ball has
closed his Palace bakery and dis-
continued business.

Ann  Arbor—N. Generaux will
shortly engage in the confectionery
and tobacco business.

Detroit—Collins & Schuler
purchased the cigar and
stock of John J. Griffith.

Traverse City—Geo. L. Purkiss,
the Northport fish merchant, has
engaged in the fish business here.

Coldwater—Alpha Boyden and
Frank Kohler have each opened new
bakeries here during the past week.

Bellaire— Mrs.  Luella Pray, of
Williamsburg, has purchased Mrs.
Alma Clymer’s millinery stock and
business.

South Haven—E. W. Fitzgerald
will succeed Griswold & Fitzgerald
in the men’s furnishing and grocery
business.

Schoolcraft—E. L. Mosher, form-
erly engaged in business at Otsego
and Vicksburg, will open a jewelry
store here.

Holland—H. J. Fisher, the drug-
gist, has let the contract for a new
business block, to be occupied by
his drug stock.

Alpena—C. A. McGregor has pur-
chased the stock of the Star Shoe
Co. and will continue the business
at the same location.

Lansing—Beasley & Wells have
sold their grocery stock to F. H. Bar-
teaux, who will continue the business
at the same location.

Cheboygan—Julius Bohn will open
a hardware store in about three
weeks in the building formerly oc-
cupied by Frank Lockhart.

Lansing—Rossa Bros, have open-
ed a new grocery store and meat
market in the H. E. Johnson build-
ing. They hail from Durand.

Alma—T. E. Pringle has purchas-
ed the interest of F. J. Emmer in
the clothing stock of Pringle & Em-
mer and will continue the business in
his own name.

have
tobacco
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Paw Paw—Tice & Decker, who re-
cently bought the Longwell de-
partment store, have sold it to A.
C. Martin and A. W. Showerman.

Lyons—The general stock of W.
Halsted & Co. and the grocery stock
of S. W. Webber have been con-
solidated under the style of the
Lyons Grocery Co.

Yale—Wallace Ballentine has sold
his general stock to F. A. Griswold
and Frank Newell, who will con-
tinue the business under the style of
Griswold, Newell & Co.

Vassar— Rutherford & Rowley,
dealers in agricultural implements,
wagons, buggies, etc., have gone to
the wall. The assets are estimated
at $500 and the liabilities at $3,000.

St. Johns—R. W. Stone, who has
been in the grain business at Alto
for seven years, and R. D. Bergin,
of Lowell, have purchased Osgood’s
elevator and grain and hay and coal
business, and will continue it at the
same location.

Boon—E. A. Losie, who has man-
aged the general store of J. Cornwell
& Son here for several years past,
has formed a copartnership with J.
M. Hayden and purchased the stock.
Business will be continued under the
style of Losie & Hayden.

Onaway—The grocery store and
meat market of Walter Smith was
closed last Friday by M. A. Quick
& Co., who held a chattel mortgage
lon the stock. It was adjusted later
by Smith giving Quick a bill of sale
of the entire stock, and the latter is
now in charge.

Detroit—The stock and good will
of the Harris Paper Co. has been
purchased by Lester H. Cheeseman,
who will continue the business un-
der the style of the Cheeseman Pa-
per Co., a corporation with $25000
paid-in capital stock which will be
organized for the purpose.

Albion—E. T. Bornor, in partner-
ship with J. A. Gibbs, has purchased
the business of Francis E. Steele and
will sell wood, coal, flour, feed, brick,
cement, salt, tile, etc. Mr. Bornor
has had experience in this line of
business as he has been connected
with the Parma Mercantile Co. for
some time past.

Bellaire— Geo. Otis, of East Jor-
dan, has purchased the implement
stock of H. E. Dickerson and will
move the business into the new ce-
ment block. F. L. Knapp, harness-
maker with Mr. Dickerson for sever-
al years, will have charge of the
business for Mr. Otis, which will in-
clude harnessmaking.

Hudsonville—L. M. Wolf, the
general dealer at this place, owns
and cultivates a forty acre farm on
the edge of the village. Included in
the farm is seventeen acres of muck
land, on which the humus is about
thirty feet deep. On this land Mr.
Wolf raises remarkable crops of
onions and celery. From seven acres
of onions and celery last season he
realized nearly $1,100. He has on
exhibition at his store this week six
onions which weigh 67 pounds and
he insists that on the five acres he
planted to onions this season he will
have at least 250 bushels which aver-
age over a pound apiece.

Holland—The Frank S. Gray gro-
cery stock has been purchased by
E. Heeringa and Nicholas Tannes,
who will continue the business un-
der the style of Heeringa & Tannes.
The stock has been the cause of con-
siderable legal controversy, due to
the utterance of a chattel mortgage
for $375. The principal creditors
were the Musselman Grocer Co. and
A. E. Brooks & Co.

Rudyard—Nicholas De Kruyter,
formerly book-keeper for the Linn
Murray Furniture Co., Ltd., of Grand
Rapids, has purchased an interestin
the shoe and harness business of his
father, to which they will add a line
of groceries, famished by the Mus-
selman Grocer Co., and a line of dry
goods, furnished by P. Steketee &
Sons. They will also engage in the
shipping of hay and grain, and the
firm name hereafter will be J. De
Kruyter & Son.

Dorr—J. Neumann, the veteran
general dealer at this place, died
suddenly last Friday as the result
of the illness from which he has
suffered for several years past. Mr.
Neumann was a good merchant and
a good citizen and his death leaves
a wide gap in this community. The
funeral and interment, which took
place Monday, were the most large-
ly attended of any event of the kind
ever occurring in Dorr. Business was
suspended at every business house in
the place.

Howard City—W. Fred Watson,
who has conducted a bakery and res-
taurant business here for several
years, has made an alleged sale of his
stock to his father and departed for
parts unknown. His assets were ap-
proximately $700 and his liabilities
$1,000. This circumstance affords a
fresh illustration of the necessity of
a sale-in-bulk law such as the mer-
cantile interests of the State have
pleaded for for several years and
which would now be on the statute
books but for .the ignorance and
treachery of the present Governor.

Manufacturing Matters.

Detroit— Harris Bros. & Co., man-
ufacturers of shirts and overalls,
have discontinued business.

Big Rapids—Jones & Green are
razing the old Crawford sawmill and
will put it up near their planing
mill.

Cassopolis— C. W. Bunn has nearly
completed the erection of a new
sawmill to replace the mill recently
burned.

Petoskey—The Petoskey Block &
Manufacturing Co., manufacturer
of butchers’ blocks, will shortly add
refrigerators and butchers’ fixtures.

Bay City—The Aylea Lumber Co.,
a local concern, has established a
lumber yard at South Bay City for
the purpose of handling stock to the
retail trade.

Detroit— Isaac N. Petry,
Secretary-Treasurer of the
& Petry Lumber Co., has
of his interests to H. W.
and the company’s name is
H. W. Harding Lumber Co.

Sparta—The Sparta Milling Co.
has leased the elevator at Grant and
will operate it in connection with
its business here. E. W. Smith,

formerly
Harding
disposed
Harding
now the

who has been on the road for the
company, will have charge of the
Grant establishment.

Lansing—F. Thoman has bought
the interest of J. P. Thoman in the
well-known milling and grain firm*
of F. Thoman & Brother, associated
in business here for the past twenty-
one years. The mills have resumed
business under the management of
C. J. De Roo, who has for a num-
ber of years had charge of ‘the
Walsh-De Roo Milling Co., of Hol-
land, and Frank H. Thoman, a son
of the owner.

Menominee—The Peninsular Box
& Lumber Co. has secured an un-
usually large contract from the Sing-
er Sewing Machine Co., of South
Bend, Ind. Arrangements have
been made between the two compan-
ies whereby the Menominee concern
will furnish all the sewing machine
company’s boxes and crates from
now until January 1, 1906. The com-
pany uses about 14,000 crates per
month and as many boxes.

Cheboygan— Nelson & Clark have
sold their sawmill property here to
M. D. Olds, who has large tracts of
timber tributary to Cheboygan. The
crew will all remain with the new
owner, until the close of the present
season, when ail the skilled help will
remove to Wilmington, N. C., where
Nelson & Clark and F. W. Wheeler,
of Detroit, have acquired 200,000
acres of land covered with cypress,
juniper and other varieties of valua-
ble timber located on Juniper Creek.

Haakwood—The Haak Lumber Co.
has sold its tract of hardwood and
hemlock, aggregating 23,000 acres, to
Frank Buell & Co., of Bay City. The
timber will be shipped by rail to
Bay City, where it will be manufac-
tured in the mills of the purchasers.
This sale practically closes the oper-
ations of the Haak Lumber Co. here.
The sawmill burned last winter and
was never rebuilt. The flooring mill
and other movable property are to
be taken to some other locality in
the State.

Detroit—The Detroit Sulphite Fi-
bre Co. has been adjudicated bank-
rupt by order of Judge Swan. The
inventory totaled $511,522, with $23,-
115.63 bills receivable. The liabili-
ties were scheduled at $510,597.90, the
Old Detroit National Bank being a
creditor to the extent of $56,776; the
First National Bank, $30,539.33, and
E. Jennie H. Richardson, surviving
trustee of the estate of David M.
Richardson, $45000. The matter has
been referred to Referee Davock and
the Detroit Trust Co. and J. H. Mc-
Cormick, receiver, will continue to
act, with a $15000 bond, until the
creditors take action.

Commercial
Credit Co., d"

Widdicomb Building, Grand Rapids

Detroit Opera House Block, Detroit

Good but slow debtors pay
upon receipt of our direct de-
mand letters. Send all other
accounts to our offices for codec-



Grand Rapids«

The Produce Market.

Apples—Wealthy, Maiden Blush,
King and Strawberry varieties com-
mand $i.50(0)1.75 per bbl. The de-
mand has improved during the past
week.

Bananas—$i@i.25 for small bunch-
es; $1.50(0)1.75 for Jumbos. The mar-
ket is well supplied with good stock
and prices hold steady. More inde-
pendent bananas are coming into the
United States each year, and it may
be that some day the “trust” will
have a rival that will really be of
some good to the trade. Just now,
however, the combination is as ar-
bitrary as a setting hen.

Beans—$1.50(0)1.65 for hand picked
mediums.

Beets-—40c per bu.

Butter-—Receipts of dairy are by
no means as plentiful as a few weeks
ago, in consequence of which the
price has advanced to ir@i2c for
packing stock and i6@i7c for No. L
Renovated is also slightly higher,
commanding 17@173~C. Creamery is
steady at 20c for choice and 21lc for
fancy.

Cabbage—45c per doz.

Carrots—50c per bu.

Cauliflower—$1.20 per doz.

Celery—15c per doz. bunches.

Crabapples—60c per bu. for Siber-
ian; 50c per bu. for General Grant.

Cranberries—$7 per bbl. Cape
Cod berries have come in abundant-
ly the past week and the color of
the stock is better than the early ar-
rivals. Prices are about a quarter a
barrel lower, with the movement as-
suming bigger proportions. Wis-
consin berries will arrive before long.

Cucumbers— 10c per doz. for large;
>8c per 100 for pickling.

Eggs— Receipts have been equal to
the demand and the market is steady
at 17@i8c for case count and 19@
20c for candled. In the ordinary
course of events the market should
advance soon, as it is now iJEc un-
der last year and 2c under 1902.
Eggs that are now coming candle
out fairly well, although they con-
tinue to show more signs of being
held longer than the receivers like.

Egg Plant—85c per doz.

Grapes— Delawares command 15c
per 41b. basket. They cannot be ship-
ped, because the railroads will not
accept them unless the baskets are
covered and no covers can be obtain-
ed. Niagaras fetch 15c per 8lb. bas-
ket. Wordens command 14c for same

size package. Blue varieties in bu.
baskets fetch 8o@90c.

Green Corn— 10c per doz.

Green Onions—Silver Skins, 15c

per doz. bunches.

Green Peppers—65c per bu.

Honey—Dealers hold dark at io@
12c¢ and white clover at 13@i5c.

Lemons— Californias and Messinas
fetch $4. The demand is only mod-
erate.

Lettuce—60c per bu.

Musk Melons—Home-grown osage
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fetch 50@60c per crate. Small Rocky-
fords command $i.25@i.50 per crate.

Onions — Southern (Louisiana),
$1.10 per sack; Silver Skins, $L per
crate; Spanish, $1.40 per crate. Home
grown are coming in freely, com-
manding 6o@75c per bu. The crop
is large and the quality appears to
be fine, although the yield is affected
in some districts by the maggots.

Oranges— Mexicans bring $4(0)425
per box. As the season advances
the orange market continues to firm
up and choice sizes become harder
to get. The condition is not unusual
this year, although it may be that a
little later the fruit will be unusually
difficult to obtain at any price, as
the reports have it that the late crop
is being cleaned up very close.

Parsley—25c per doz. bunches.

Peaches— Chilis, $i @i.25; Crosbys,
$i.io@i.35; Crawfords, $i.50@i.75;
Champions (white), $i@i.25; Gold
Drops, $i@i.25

Plums—Green Gages are scarce
and i active demand at $1.50 per
bu. Blue varieties, $1.25(0)1.50.

Pears— Flemish Beauties and Sugar
fetch $1 per bu.

Potatoes— Local sales range from
35@40c per bu. Dry weather and the
absence of Kkilling frosts have done
and will do much yet to put the crop
in good shape and stave off the
threatened rot. So far as stock com-
ing to this market is concerned there
is some rot shown on it, but the po-
tatoes seem to stand up a reasonable
length of time.

Pop Corn—90c per bu. for either
common or rice.

Poultry—Live is quiet, due to light
demand and moderate receipts.
Spring chickens, io@nc; hens, 8@
9c; coarse fowls, 6@7c; spring tur-
keys, 12@i4c; old turkeys, io@i2c;
spring ducks, 9@ioc for white; Nes-
ter squabs are dull and slow sale at
$1.25. Dressed poultry (drawn)
ranges about 2c per Ib. higher than
live.

Radishes— Round, 10c; long and
China Rose, 15c.

Squash— Hubbard commands lj4c
per Ib.

Sweet Potatoes — Virginias are

steady at $1.90 and Jerseys are in
good demand at $3 per bbl.
Tomatoes—60@75c per bu.
Turnips—50c per bu.
Watermelons— 10c apiece for home
grown.

Messrs.  Waldron, Alderton &
Melze, wholesale shoe dealers of
Saginaw, have just bought the en-
tire stock of the Scheurmann Shoe
Manufacturing Co., of Bay city, at
an extremely low figure. This stock
consists principally of  women’s
warm shoes, Nullifiers, etc., and, on
account of the low price at which
it was bought, puts this enterprising
house in a position to give their
customers some rare bargains, which
will, no doubt, be appreciated at this
time of year.

Great men have no time to tell the
multitude how to be great, and no-
body is going to listen to a little
man, no matter how persistently he
squeals the directions.

The Grocery Market.

Sugar (W. H. Edgar & Son)—
Since we wrote you on Sept. 20 the
market has remained nominally un-
changed. Spot raws are firmly held
at 4 5_16@4)~c, with no transactions.
A cargo of Javas en route was re-
cently sold at a shade above 4J4c,
and later an additional cargo at
equal to about 4.31c. We now learn
of recent purchases by our princi-
pal refiners of practically all unsold
Javas afloat, two cargoes due in two
weeks at about 4.31c, while two car-
goes which can not arrive until De-
cember were sold at a shade under

4kic. These purchases indicate in
a marked degree the underlying
strength of the position. With re-

finers willing to purchase for De-
cember arrival at equal to 4l”c, duty
paid, any expectation of lower prices
tor sugar would seem to be without
substantial basis and with little pros-
pect of realization. In our last we
referred to continued advances
abroad. After a slight reaction the
advance movement was renewed, un-
til to-day, when quotations for best
sugar figure to a parity with centri-
fugals at about 4.40c for September
shipment and 4.48c for October. The
same relative advance has taken
place in cane descriptions, and this
general upward movement is ac-
counted for in the conviction that
the total production of sugar during
the coming campaign will hardly be
sufficient for ordinary requirements.
Refined is unchanged and strong,
with a possibility of higher prices
at any time. Withdrawals continue
heavy and the volume of new busi-
ness is increasing from day to day.
There is no sign of a let-up in the
demand, consequently there is a
slight improvement only in deliveries.
We have every reasonable expecta-
tion of an unusually heavy October
consumption and, in view of the
strength of the whole situation, we
suggest the safety as well as the ad-
visability of providing well in ad-
vance for wants.

Coffee—All statistics point to a
continued strong situation and this
is the supposition that the large
roasters are working on at present.
Demand for coffee, as reported by
the jobbers, shows no particular fea-
tures. It is of good size, as the
trade is regaining confidence in the
market and is laying in its fall sup-
plies.

Tea— It is quite evident that good
tea in nearly all lines will be want-
ed during the entire season. There
has been no change in the situation
during the week. Holders of lower
grades are reported as having some
difficulty to get rid of their tea, and
this fact may cause some concessions
in price a little later.

Canned Goods— Tomatoes are not
attracting any great amount of at-
tention. The jobbers and brokers
express very little doubt that there
will be plenty of them packed, in
spite of some stories of short crop.
Much speculation is still being in-
dulged in as to the pack of corn, but,
as usual, these guesses are of little
value. As far as heard from the
weather has been reasonably good
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in all corn-producing districts the
past week, and that will go toward
assuring a good output. California
fruits are moving as well as usual
at this season, except possibly
peaches, which are so high that they
are slow in starting. Salmon holds
firm at the prices last stated. It is
hardly probable that the market will
even keep its present basis during
the winter, as the pack fell very
much short of last year’s, as noted
before. French sardines are high
and promise to be higher before the
next season. The catch was small,
according to the brokers, although a
United States Consul at Nantes says
the catch this year was a large one.
There you have it

Dried Fruits—Peaches are very
firm, and the demand is light on ac-
count of the high prices. Standard
and choice grades are nearly unob-
tainable, the only grades offered be-
ing extra choice and fancy. The ten-
dency is upward. Raisins are in
small demand. The new seeders’ syn-
dicate has infused some strength in-
to the situation, and the price is a
little firmer than a week ago, be-
cause the holders who offered cheap
raisins when the syndicate named its
new prices have gotten all the orders
they want. Loose raisins are in fair
demand at probably J”c advance over
prices of a week ago, especially on 3
and 4-crowns. Apricots are begin-
ning to show some demand at un-
changed prices. Prunes are unchang-
ed. The demand is still light and
the price low. There is an improve-
ment in the demand, however, but
none is looked for in the price.

Syrup and Molasses— Glucose has
made no change during the week.
Compound syrup is still quiet, but
will improve in demand from now
on. Prices are unchanged. Sugar
syrup is in excellent demand, both
for export and manufacturing pur-
poses at home. Prices are unchang-
ed, but are hardening. Molasses is
still unawakened and rules at un-
changed prices.

Fish—The market on mackerel is
still firm, as the catch shows no im-
provement. Stocks are very light
and the trade are simply picking up
what they can. A few Norways are
coming in, selling on a basis of $23
for 2’s and $21 for 3's, in a large

way. They were snapped up at
once. Nothing new has developed
in sardines. Practically all fear ofa

shortage has now disappeared, and
packers expect to make full deliver-
ies. Prices are unchanged. Cod is
getting firm, although no change has
occurred during the week. The ten-
dency in both cod and haddock, how-
ever, is upward. The demand is im-
proving. Ocean whitefish is selling
well at unchanged prices. Salmon
is unchanged and quiet.

The so-called banana trust has
transferred its local branch, which
has been conducted under the style
of the Williams Fruit Co., to the
Yuille-Zemurry Co.

If Destiny still refuses to give you
what you want, camp out on her
doorstep. She will throw you some-
thing before long to get rid of you.



Window
Trimming

Some Notable Windows Shown This
Week.

The Heystek & Canfield Co. this
week shows a lot of pictures suitable
for dens “and sich,” also several sam-
ples of paper to render the walls in
keeping with the “atmosphere” of
these delightful snuggeries. Most of
the pictures deal with Dutch charac-
ters in their native environment. The
coloring of some of the little chil-
dren of the Netherlands is softer in
tints than is usually seen, the effect
being really pastel. Several of the
flat Flemish oak frames have a
windmill extension in one corner. A
three-panel picture of youthful Chi-
nese has two sizes of cute little lan-
terns (flat) strung along the upper
part of the frame. The window as
a whole is so rich and warm in tone
that it would chase away a fit of the
blues.

* * *

A little farther down Monroe
street every one stops to look into
the one large window of the above
firm’'s competitors—C. L. Harvey &
Co. It is always of interest to the
lover of wall decoration, and what
person does not enjoy looking at
beautiful pictures, even though their

possession be denied him? 1 know
one woman whose slender funds
must be employed only for the

“most absolute”—if | may use such
an expression—of necessities but who
manages to extract a deal of pleasure
in simply looking at the lovely things
in the store windows—things as un-
attainable for her as the ownership
of the Kohinoor.

The person with a touch of the
Oriental burning in his veins will ad-
mire the picture of veiled Turkish
women lazily watching the sinuous
dancing of four beauties of the Far
East. Their feet are bare, with
bracelets gleaming on their white
shapely ankles. Turkish pipes re-
pose on floor and tabourette, and the
smoke is slowly rising. The woman
supposed to be the handsomest of
them all is gracefully reclining ona
luxurious leopard skin, and rugs,
cushions and all the other appurte-
nances of this sort of life are seen
in the most lavish profusion.

> * *

If 1 did justice to Herkner's west
window this week | should want
nothing less than a page of the
Tradesman to be placed at my dis-
posal. The products of the jewel-
er's art there displayed must be seen
to be appreciated. Such goods can
not be looked at as we inspect those
of other stores—they are too dainty
in workmanship, the designs are too
intricate to receive a mere passing
glance.

Bracelets are again adopted by the
chief devotee at the shrine of the
artificer in fine gold. One struck my
fancy particularly—just a little nar-
row round band of smooth copper-
colored gold reflecting the light from
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its polished surface and compelling
you to love it the moment your eye
rested on it. The ends overlay each
other, each terminal set with a spar-
kling amethyst—just the thing fora
radiant brunette. One of the many
exquisite brooches is composed ofa
large topaz with threads of pearls
standing out all around it. A tiny
watch, seemingly more for ornament
than wuse, is thickly seeded with
pearls on either side. Even the
watches unembellished with jewels
are indescribably beautiful with their
thick incrustations of the precious
metal. All the brooches displayed
are marked by extreme simplicity of
design, and herein lies their chief
charm.

* ok *

Let not the man of taste pause in
front of Baxter’s if his purse lack
that plethoric condition so satisfying
to the soul of the luxurious liver, for
he is foreordained from the founda-
tions of the world to deep gnawings
of envy at his more fortunate broth-
er's situation in life and to execra-
tions on a stern fate that says him
Nay, Nay! when he would gratify
his longings for the condiments but
must satisfy his hunger with plain
bread and butter—or go without eat-

ing entirely.

All  those elegant  traveling-y
things—what delightful ’board-ship
days do they suggest! How the

thick steamer rugs and the wool caps
speak of warm cozy comfort in wind-
sheltered nooks! If your pocket-
book is nice and fat just notice those
umbrellas and canes that come in
sets, the handles being exactly alike
and the pairs fastened firmly to-
gether in two places with stout lit-
tle fancy leather straps. The hand-
dles of gun metal with the inlaid sil-
ver four-leaf-clovers especially pleas-
ed me. And the Baxter filmy silk
hosiery, 1 must not forget to mention
that. Talk about a girl's “swiping”—
that's not my slang, it's what the
Lords of Creation designate it—
talk about her just quietly appropri-
ating to her own use her brother’s
little belongings in the way of neck-
ties, stick-pins, neckerchiefs and um-
brellas—why, actually, if you exam-
ine closely those delicate black silk
sox in the suspender window—sox a
pair of which you could without the
least difficulty draw through a lady’s
fingerring—you can readily imagine
your younger, or even elder, brother
guiltily sneaking to your darling sup-
ply and cutting the tops off to meet
his shorter requirements, and that
without any great stretch of the im-
agination’, either!

One of the most beautiful windows
I have ever seen is that of Hopkins
& Oliver, the Wealthy avenue gro-
cers, who have used grape vines with
the fruit on exclusively. The effect
is very striking. The vines are from
the Vinecroft grapery.

The Optimist In Business.
Stupendous—the creative power
of optimism! Before we are done
prophesying the better day is here.
No sooner are we prepared than the
improvement is come. To will, to

believe, to act is to have the battle
half won.

There would seem to be a mag-
netic power in earnest preparation.
How often have we seen a man put
in another department, another plant,
another machine, with no actual as-
surance that the move was warrant-
ed; and yet the business was forth-
coming to justify it

It is, of course, quite possible to
be over-sanguine. We are presum-
ing a practical business head. When
it comes to being visionary the nar-
row, hidebound, over-conservative
man takes the palm for seeing things
which are not there. His visions are
all of disaster and defeat. It is as
impractical to conjure up an impos-
sible disaster at each step as to see
Golconda in every enterprise.

The impractical man of either sort
will never accomplish much because
he is not clear of vision; and of the
two men the sanguine has the better
of it, because he feels good, and
about all we get out of life is the
way we feel about it.

The great thing is to see true. All
the good work of the world has been
Qone by clear seeing, buoyant men.
When their vision has reached far
beyond their day they have suffered
for it. Recognition came after they
were dead.

In business life it does not pay to
be too far in advance of the time.
Commercial undertakings can not
wait long for recognition, but it is
well to keep always just enough
ahead so that the world and one’s
contemporaries never quite catch up.

Leadership, by never so little,
means separation from the mass. The
race crowd invariably knows the col-
ors that are leading. It is not al-
ways possible to distinguish the rel-
ative places of those in the bunch.

We must be buoyant to achieve.
The meanest thing one can say of
man or beast is to call him a poor
spirited creature. If a horse has too
much mettle it may be toned down
by age and training, but little can be
done with a man or a colt that mopes
and drags his feet. George Dyer.

Treatment of a Fact.

There was once an Ugly Little Fact
that had no home. So he trotted
along the highway until he came to
the community where he belonged,
when he sat down on his haunches
in the square and began to howl.

And as the people hung over the
fence in great numbers, looking at
him, he howled more loudly than be-
fore, telling the truth about the Com-
munity in tones that penetrated to
the remotest alley of the town.

Then a Leading Citizen came for-
ward with a large brick, remarking:

“This will never do.” And so say-
ing, he landed the large brick neatly
on the head of the Ugly Little Fact.
And other Leading Citizens followed
his example.

“We do this,” they explained, “not
because you are true, but because you
are uncomplimentary, and should be
treated as a Malicious Slander.”

A rifle has a small mouth, but you
remember what it says.

The Smile that Won't Come Off

The Smile that means delight and mirth,

The Smile that beams around the earth,

The Smile that smiles for all it's worth—

The Smile that Won’'t Come Off.

The Smile that widens in delight,

That makes all frowns fly out of sight,

Thre Quaker Oats snue-

—that’s all right!

The Smile that Won't Come Off.



Review of the Hardware Market.

Wire Nails— Improvement contin-"*
ues in the volume of business in wire
nails. So many large orders have
been placed since the last official re-
duction in prices shipments from the
mills for the Western trade are be-
ing delayed. Except at points where
competition is very keen prices are
held firmly. The tendency to do
away with arbitrary differentials con-
tinues; carload lot prices being ac-
cessible to carload buyers whether
jobbers or large retailers. The most
prominent manufacturers are not ac-
cepting orders for delivery beyond 30
days. Quotations are as follows, f.
0. b. Pittsburg, 60 days, or 2 per
cent, discount for cash in 10 days;
carload lots, $1.60; less than carload
lots, $1.65. Local quotations are as
follows: Single carloads, $i.793l
small lots from store, $i.8s@i-90.

Cut Nails—The volume of business
in cut nails has not increased as
much proportionately as that in wire
nails. The natural requirements for
fall consumption have stimulated buy-
ing to some extent, but the bulk of
the demand is for the wire products.
The majority of manufacturers are
holding their products at $i.60@i.6s
for carload lots and less than carload
iots, respectively, but in the territory
west of Pittsburg prices are on a
basis of $1.65 in carload lots, f. 0. b.
Pittsburg, wNi an advance of 10
cents in less than carload lots. Lo-
cal quotations are as follows: Car-
loads on dock, $1.74; less than car-
loads on dock, $1.79; small lots from
store, $1.85.

Barb Wire—With the recurrence
of fence-building time, the demand
for barb wire is increasing noticea
bly. The regular price schedule for
fencing is as follows, f. o. b. Pitts-
burg, 60 days, or 2 per cent, dis-
count for cash in 10 days.

Painted Galv
Jobbers, carload lots........ $1 75 $2 °5
Retailers, carload lots... 180 2 10
Retailers, less than car-

load lots......cccveuennee. . 190 220

Smooth Wire—The orders for
smooth fence wire are also greatly
augmented and most of the recent
contracts call for immediate shipment.
Quotations are as follows, f. o. b.
Pittsburg, 60 days, or 2 per cent, dis-
count for cash in 10 days: Jobbers,
carloads, $145» retailers, carloads,
$150. The above prices are for the
base numbers, 6 to 9. The other
numbers of plain and galvanized wire
take the usual advances.

The Little Woman’s Retort.

The mild business man was calmly
reading his paper in the crowded
trolley car. In front of him stood a
little woman hanging by a strap- Her
arm was being slowly torn out of
her body, her eyes were flashing at
him, but she constrained herself to
silence.

Finally, after he had endured it for
twenty minutes, he touched her arm
and said:

“Madame, you are standing on my
foot.”

“Oh, am 1?” she savagely retorted,
“l thought it was a valise.”

No animal envies a human beast.
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iS| WORLD'S GREATEST MARKET
Laid on Your Desk

OUR UNABRIDGED FALL AND WINTER

Catalogue No. C390

Sent free to dealers only on request.

228 pages of holiday goods.

Also our specjal 1904 terms on all lines
( R)r holl ay trade.)

800 pages and more of fall,
winter and staple lines.

1100 pages in all of high-grade
dependable, guaranteed
goods

The telling feature of this cata-
logue is that the price quo-
ted on each item is lower
than you can buy it for any
place else.

Our prices on holiday goods
save you money. Write
for this catalogue and order

Facsimile of our new Fall and Winter Catalogue No. 39°’ from Lyon Brothers

HERE ARE A FEW CF THE GREAT GROCERY BARGAINS WE ARE NOWV OFFERING
“QOur Wonder” Pencil Tablet Glass Oil Can

NOTE THE SIZE: 8x 10 INCHES, 270 PAGES. ONLY $1.59 A DOZEN

Price per case Will commend itself to anyone
of 100, only... $ 3 .6 0 wanting somethin? attractive in
) B design and possessing thorough-
A Bargain No House Can Duplicate ness of workmanship. A trial
order will satisfy you of their
real worth. We do not guaran=
tee against breakage while in
transit. Made only in 1-gallon
size. Packed in 1 doz. (j»] CQ
boxes. Per doz...........

HUNTER’S PATTERN
FLOUR SIFTER

70c¢

Full size, made of heavy, bright tin. Agitator
works through side handle. One of the best styles
made. Packed 1doz. in a wooden case. Hi\n

These tablets are composed of an excellent quality of DOZ o /UC
paper, plainly ruled and strongly bound, with heavy board

backs. The covers come in a large variety of handsome de- F LO O R B R O O |V| S, $150 DOZ
signs, highly colored and embossed. Contains 270 pages, First class in Quality, Durability and Make

full count. Attention is called to the size, 8x10 inches, Floor broom. Wt.
which is larger than tablets quoted by gthers at similar about 20 Ibs. YPIaing i
prices Packed in wooden cases, 100 tab-

et ton cse. o argan e pr B3 () el
LYON BROTHERS

LARGEST WHOLESALERS OF GENERAL
MERCHANDISE IN AMERICA

ana monroe streers  CHICAGO, ILL.

POSITIVELY NO GOODS SOLD TO CONSUMERS
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THE QUEST FOR THE POLE.

Undeterred by the many failures
to reach the elusive North Pole, a
constantly increasing number of as-
pirants for the honor is steadily de-
veloped. The dangers, the sufferings
and even the tragedies which make
up the history of the quest for the
pole, instead of frightening off ex-
plorers and dampening the spirit of
adventure which prompts this ambi-
tion for fresh discovery, only serve
to sharpen the desire to succeed
where so many have already failed.

These excursions in quest of the
North Pole are expensive ventures,
but people have always been found
willing to put up the money in the
hope that the mystery will finally
be solved. Even governments have
aided in providing the cost of these
expeditions. Men have been found
prepared to try the most dangerous
and risky plans which promised the
remotest prospect of success. The
unfortunate Andre with his balloon
was one of these daring spirits.

One of the most persistent, as well
as successful, of the long list of Arc-
tic explorers, is Commander Robert
E. Peary, United States Navy, who
has made several expeditions to the
Arctic seas, and although he did not
reach the coveted goal, he added
something to the further knowledge
of the route that must be traversed
and contributed largely to the general
information about the Arctic region.
Commander Peary has announced his
intention of making one more voyage
in search of the pole, and although
he does not claim with confidence
that he will succeed, he clearly indi-
cates that he has strong hopes of
succeeding. Having made the at-
tempt several times before, he has
the advantage of a thorough knowl-
edge of the route as well as the risks
and dangers he will have to encoun-
ter. He is in a better position to
make preparations in advance for the
difficulties he will have to overcome
than any former explorer. Com-
mander Peary believes that by mak-
ing an early start and pushing as far
north in his ship as it is possible to
go, and then wintering, he will be in
? position to reach the pole the ensu-
ing summer by starting, as soon as
there is enough light, in sleds over
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the ice pack and frozen polar basin,
making a bee line for the pole.

Having become convinced in his
own mind that his plan is practicable,
Commander Peary has set about con-
structing a vessel such as will best
carry out his designs. Heretofore
ships intended for Arctic explorations
have depended mainly on sails with
limited auxiliary steam power. Com-
mander Peary will build a small ship
provided with high engine power and
with only sufficient sails to move the
vessel slowly in the event that the
coal supply should fail. The engines
will give about as much power as the
average ocean-going tug possesses
and are expected to drive the ship
through the ice, thus enabling her to
get farther north than has been the
case heretofore. The vessel will be
constructed of wood, sheathed with
steel, and the bow will be so ar-
ranged as to lift under the pressure
of the ice floes, thus preventing the
crushing of the ship.

In order that there may be an abun-
dance of fuel, the crew will be quar-
tered on deck and the hold will be
given over entirely to coal and
stores. With such a ship Commander
Peary expects to get farther north
than ever before, thus Ileaving a
shorter distance to travel by sled.

Americans will welcome the an-
nouncement that Commander Peary
is to try again to secure for this
country the honor of the discovery of
the pole. The courage and persist-
ence of the dauntless explorer have
appealed strongly to the average
American, hence it is certain that his
enterprise will not lack the financial
support which it is stated is still need-
ed. For an American officer to dis-
cover the pole is an honor which
Americans wil consider worth pay-
ing for, and it is safe to predict that
by the time Commander Peary is
ready to start all the money needed
will be on hand.

The best and healthiest trade in
the world is that of dye-making from
coal tar. There is no manual work
that comes near it, for tar and the
smell of it are the best of all tonics

and tissue builders. The average
life of a tar worker is eighty-six
years. The mortality is 8o per

cent, lower than in any other factory
trade. Malignant diseases are al-
most unknown in aniline dye factor-
ies, and even in epidemics the work-
ers suffer very little. And there *is
nothing like a tar works for keeping
off influenza. Yet the work of actual-
ly making the tar, which falls to the
gas and coal works, is virulently un-
healthy, because of the sulphur
fumes; but when the tar is “finished”
it brims with health and strength,
and the weakliest men improve while
working it.

An Ithaca woman has taken first
prize at a baby show with a waif
that she found on her doorstep. Still
it is not expected that people gen-
erally will be pleased when they find
other people’s children left on their
doorsteps. They are not all prizes.

The wind does not whistle through
the barn that is full of wheat.

PROGRESS OF THE WAR.

Very little news can be given from
day to day of the progress of events
in the Far East, probably because
there is really very little news to
relate as far as actual happenings
are concerned, but the silence proba-
bly points to momentous events in
preparation. Just such a dearth of
news commonly immediately pre-
cedes some important action. It is
known that the Japanese, having
rested after the labors connected
with the battle of Liao-Yang, are
again on the move, with Mukden the
objective.

With their usual cunning the Jap-
anese generals have covered their
entire front, with outposts pushed
far enough forward to screen their
actual movements. It is the belief
that while advancing steadily along
the railroad towards the Russian po-
sition, General Kuroki on the right
and General Nodzu on the left are
pushing columns forward in order to
flank the Russian position at Muk-
den. Whether the Russians accept
battle at the Manchurian capital or
fall back to Tie-Ling Pass, the flank-
ing movement will still be the same.
The Tie-Ling Pass, while a strong
position, can be readily turned with a
sufficient force.

In just what condition the Rus-
sians are for defending Mukden is
not known. They have no doubt
been re-enforced, but to what extent
it is impossible to say. Some author-
ities do not believe that Mukden will
be defended, but the Russians are a
dogged race and they will probably
not retire from the Manchurian capi-
tal without a sharp fight. While the
Japanese have greatly strengthened
the captured position at Liao-Yang,
the capture of Mukden was a part of
their original programme, hence it
is safe to say that they will make
every necessary effort to drive the
enemy out. The Japs have undoubt-
edly been considerably re-enforced,
and after a fortnight’'s rest they are
again in excellent trim for a resump-
tion of the campaign.

According to General Kuropatkin,
the Cossacks have been engaged in
keeping in touch with the enemy and
have unmasked several of his move-
ments. While the Cossack may be
of some value as a scout, he has a
very poor reputation as a fighter. No
troops in the world are more over-
rated than the dreaded Cossacks.
They are simply a horde of irregu-
lars, with whom plunder and cruelty
are strong characteristics, but who
are of very little value in the fore-
front of battle.

Fighting has been apparently re-
sumed in front of Port Arthur, but
just what the extent of the fresh
assault which the Japanese are mak-
ing will assume is hard to deter-
mine. That matters are reaching a
desperate pass in the beleaguered
fortress seems certain, although many
of the stories brought out of the con-
ditions there by refugees are un-
doubtedly much exaggerated. That
desperate fighting has occurred is
certain, but that both sides have set
aside all rules of civilized warfare
and have engaged in a contest of

savage extermination is highly im-
probable. The story accredited toa
certain young Russian lieutenant

with a princely title is no doubt

_highly colored. How soon the for-
Itress is likely to fall is as much a
problem as ever.

There are several stories of the
watch which Pope Pius carries. This
version is said to be authentic. One
of the cardinals was at the Vatican re-
cently, and while talking with the
Pope, Pius took his watch from his
pocket to see what time it was. The
cardinal noticed that the timepiece
was a cheap nickel affair with an
old shoestring attached to it in place
of a chain. The cardinal drew his
own costly chronometer from his
pocket and asked the Pope to take
it as a gift,, and give him the nickel
one. Then the Pope’s face lighted
up with one of those smiles which,
if one has been fortunate enough to
see it, can never be forgotten, and said
that the old watch was quite good
enough for him. He added that it
was given to him when a lad by his
mother, who saved up her hard earn-
ed coppers until she could buy it, but
there was no money left for a chain.
One of his sisters gave him the shoe-
string for that, and he was so pleased
with his gift that he promised his
mother he would carry it as long as
it kept time. The Pope has never
had another watch, and says that he
never will.

Because a determined man insisted
on having a seat, an extra car was
put on a Reading train at Tamaqua,
Pa., the other day. The man walked
through the train and, finding every
seat occupied, took up a position on
the platform. A train man then told
him that he would have to go in-
side. The man said: “lI won't. |
have paid for a seat and | want a
seat, or here | stay.” Two officials
were called from the division super-
indent’s office and they labored with
the determined man, but without
success. Finally the officials ordered
out another car and the determined
man entered it and seated himself,
while the train pulled out ten min-
utes late as a result of the incident.

The American Consul at Rouen re-
ports the discovery of a process for
the manufacture of artificial cotton
from the cellulose of the fir tree,
which is flexible and well adapted to
the uses to which natural cotton is
put. For some years past an excel-
lent cloth has been obtained from the
fiber of the pineapple, which is rep-
resented to be superior to cotton fab-
ric. While neither of these fibers may
displace cotton they go far to show
that human ingenuity is far from util-
izing all the resources of nature and
that the comfort of mankind is not
totally dependent upon any particular
product.

The only way to tell if you are in
love is to close your eyes and ask
yourself if you would be willing to
have him at home three rainy days
in succession. If you would, then you
love him!



GENUINE SUCCESS.

Traits of Character on Which It De-
pends.

Suppose you were an employer,
keen for success, devoted to your busi-
ness, willing to be fair and to exact
tairness, which would you prefer—an
applicant who had mastered the three
R’s, reading, writing and arithmetic;
or one whose qualifications were in-
tegrity, industry and intelligence?

A fool may read well. Some of the
champion liars of all history wrote
well.  One of the best mathemati-
cians of modern times is an ex-con-
vict, a past master of forgery, who
is said to draw a salary from various
banks anxious to keep him from
“the necessity” of resuming the per-
formance of those illegal acts for
which nature and education have ad-
mirably fitted him.

To generalize: Intelligence pre-
supposes the ability to read, write
and figure, and, in this sense, one of
the three I's includes all of the three
R’s. Certainly, under modern condi-
tions in the United States no child
of normal endowments need fail to
know how to read, write and “do
sums.” But many circumstances may
contribute to the mental, moral and
physical obliquity of such a neo-
phyte. Oftentimes dishonesty is
found leaning safely and surely on
simon pure mathematics. The an-
cient aphorism, “figures will not lie,”
is disproved in a thousand instances.
The ability to read.leads to the sewer
as well as to the sanctuary of let-
ters. Blackmailers, forgers, embez-
zlers, as well as scholars, philoso-
phers, churchmen, may be, and usual-
ly are, penmen.

What, then, becomes of the time
honored theory that the three R’s
are the fundamental requirements for
success?

It would be quite easy to show that,
under existing conditions, the best
man generally achieves the most
good without regard to the three Rs.

Thomas Alva Edison, the wizard of
Menlo Park, the most successful of
American inventors, never measured
up to the ideal qualifications of writ-
er, reader and arithmetician. To this
day he is notably weak in mathemat-
ics. His handwriting is scandalous
from a pedagogical point of view. He
is not well grounded in physics. He
has been able to read since he was
years old, but with all his abnormal
voracity for books few men have read
with less system or to slighter pur-
pose.

Edison began life the child of poor
parents; his education was limited to
narrow scope afforded by a district
school. He managed to learn the
alphabet and became in time a rapa-
cious reader of books. But he read
without purpose, without foresight,
without system. He tells himself of
having devoured seventeen shelves
of printed volumes in the public li-
brary. Fiction, poetry, history, geog-

raphy, science, religion—it was all
one to Edison. He read everything,
and, when he was through,, when the

came when he had to earn his
own living, he didn't know what he
had read. Long division mystified
him. His writing was impossible to

lime
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read. He became a train boy, a news
agent on the Grand Trunk Railway
in Michigan, probably for the reason
that this work did not require any
special development either as reader,
writer, or arithmetician.

What, then, did he bring to his
life’'s work? He was deficient in two
of the famous R’s. But he was mas-
ter of the three E’s. He had energy,
enterprise and emulation, the last be-
ing another word for ambition. He
had the three I's, integrity, industry
and intelligence, and the possession
of these inherent, rather than acquir-
ed, qualities made him in time mas-
ter of those purely artificial attain-
ments which he regarded as less fun-
damental than the bigger, vaguer and
more potential qualities which go to
make up character. If he had no
accomplishments, at least he had
character, and he knew, as most wise
persons know, that character is the
foundation and the energy of all
achievement.

Native intelligence, indomitable in-
dusty, unswerving integrity, all ele-
mental qualities, commenced at once
to drill for Edison holes in the
adamantine front of the future, which
never yields to the puny strokes of
mere reading, writing and arithmetic.
A poor writer, young Edison started
a newspaper and wrote most of it
himself; a bad mathematician, he con-
trived a-printing office in the bag-
gage car and made it pay; having
once the single attainment of wide
reading, he made that come to the
lescue of his numerous shortcom-
ings and passed in a few months
Irom the position of newsboy to that
of editor.

To this day Edison is not master
of the mathematics of chemistry, and
yet he has achieved more in chemistry
than half the scientists of his day. He
is accused of being “a poor business
man,” and yet good business men
trust him implicitly because they
know that his integrity is beyond
question. In a day’s study he has di-
vined and simplified problems that
had occupied scientific minds for
decades. He is so intelligent that
observers call him the wizard for lack
of a better name. He divines things
that balk reason and defeat the most
conscientious research.

Four times during his phenomenal
career he has worked himself into a
physical collapse. The cheapest me-
chanic in his shop or laboratory does
not work as long or as hard as does
Edison. By his indefatigable industry
he makes real the dreams of academ-
ic idlers. Even now he has to hire
experts to figure out the mathemati-
cal problems of his investigations.
He has failed a hundred times, but
he has never been discouraged. He
has succeeded a thousand times, but
he has never admitted that his work
is done. He has written little, but
his works have spoken for him in
tones that will not die or be mistak-
en, and, while he will be remembered
as a great inventor who contributed
almost nothing to scientific literature,
yet he will be always famous as one
who achieved more facts than any
of his contemporaries or predeces-
sors.

The boy who can read and reads
only frivolity, falsehood and filth; the
child or man who can write and
writes vulgarisms, names and mot-
toes in public places; the person who
can “figure” and figures race track
“dope,” gambling percentages, poli-
cy chances and lottery luck; all of
these persons have probably mas-
tered the three R’s. But they seldom
are enlightened; they probably lack
enterprise and energy. Intelligence
will not be satisfied with reading lies.
It will not wallow in obscenity. It
will strive after the best that is with-
in reach of its equipment.

The industrious man who can write
|will not cut his initials on trees and
fences, nor will he scribble doggerel
on whitewashed walls. The man of
integrity realizes and shuns the swin-
dle of the gaming table; he knows
that a wager may be a hostage to
dishonor, and is quite aware that in
the inexorable mathematics of life
there is no such thing as something
for nothing. Such men may be poor
writers, hesitating readers, impossible
arithmeticians, but they have mas-
tered those superior qualities which
include all the fundamental essen-
tials. No intelligent man will fail to
acquire the modest arts of reading
and writing. No industrious, honest
man will fail in the mathematics nec-
essary to computing his money, his
earnings, his debts, and the properties
confided to him.

It must appear, then, that integrity,
industry and intelligence lie nearer
to the necessities than reading, writ-
ing and arithmetic, for they are vi-
tally the qualities which make or mar
the utilities of mere crafts. Is it not
better to be dumb than to be a per-
jurer? Or finer to be illiterate than
to pen a slander? Or to count no
farther than five on the fingers rath-
er than to wreck a bank with fine
figures, the furtive lies of higher
mathematics? To be a reader, writ-
er and mathematician is not to be in
possession of the fundamental ac-
quirements of an education. It is
far better to be honest, energetic and
intelligent, for these include and
promise all the other basic require-
ments and the simple arts are, after
all, but tools, weapons, media for the
exercise of the spiritual and intellec-
tual good that is in us, means which
may be useful or evil as they are ex-
ercised by good or sinister motives.

The illiterate but intelligent boy,
entering an office to start his life of
work, has a distinct advantage over
the reading and writing boy whose
mind is warped or dull. Character,
as a power in the world, is infinitely
superior even to genius, and in meas-
uring one’s qualifications it must not
be forgotten that energy, industry, in-
tegrity and intelligence are character-
istics, and therefore essentially great-
er than any superficial accomplish-
ments such as penmanship, eloquence,
mathematics, music, logic, or any art
or any craft. Genius often finds its
way into jails, madhouses and pot-
ter’s fields. Character never goes to
waste, for, in this sense, it comprises
fidelity, patience, toil and truth.

Edison is a man of character rath-
er than a man of genius. Indeed, it
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is well known that some of his great-

est achievements have been the
dreams of brilliant visionaries made
real by the drudging realist. In his

alembic the fancies of genius are re-
duced to the facts of the practician.
At his forge a wire and a magnet
utter the music of the spheres. He
is no musician, but he has made a
wax cylinder and a brass trumpet
echo the voices of a thousand sing-

ers. He has put the ecstasies of
dreamers into a solution of hard
work and precipitated incalculable’

facts. Character and not inspiration
has been always the fire of his fur-
nace, and even now, blown with the
bellows of his ceaseless enterprise
and stirred with the iron of his tire-
less diligence, his fire remains bright.

It is something to know that in
these days education is making more
directly for the development of the
character than ever before. The
training of the intelligence; the de-
velopment of candor in word and
deed; the sense of the values of work
and patience; these some day will
precede without superseding the in-
cidental and largely superficial attain-
ments; for they are the basis, the
fountain heads, the origins and ener-
gies of all worthy effort. They are
as the brain and the heart and the
spirit to the hand, the eye and the
tongue, and so they come first in
the measurement of things that count.

The boy who writes falsehoods in
copper plate is not comparable with
the truth teller who can not hold a
pen. To divine logarithms and to cal-
culate percentages will not balance
the account of the Shylock, the mis-
er, with his fellow men. To read the
stories of the ages will not whiten the
soul of him who emulates villainy and
forgets the ten commandments. To
be enlightened is to know. To be
educated may be to be equipped for
ultimate deviltry, since some of the
greatest scholars have been arch-
fiends of vice.

The intelligent office boy will learn
to read and write while he is waiting
for the telephone to ring. He will
attack the waste basket and the ink-
well with zeal because he is industri-
ous. Intelligence includes integrity,
for there is no more flagrant example
of dense stupidity than dishonesty,
and the normal mind eschews it as
the normal stomach resents whisky
or tobacco. Habit, an impalpable
slavery, may come to negative the
best native qualities of a man, or it
may come to intensify and direct all
of his finest characteristics.

The habit of industry can be ac-
quired as easily as the habit of idle-
ness. But it is always the man or
boy of character who intrenches him-
self with good habits, and it is always
the moral weakling, the characterless
person, who becomes the slave of
evil habits. Accomplishments are
either helps or hindrances to genu-
ine success. High qualities of char-
acter alone can make them worth
while, mighty and enduring.

John H. Raftery.

When a man introduces himself
with flattery you may count on him
as a probable foe.
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BUTTONS AND BUTTONS.

Which Variety Will Capture the Pop-
ular Fancy?

The domestic manufacturers have
made up their sample lines and are
anxiously awaiting the decisions of
buyers to know what is the popular
fancy. It is said that gilt is to be
very good, although buyers are rath-
er steering clear of it early in the
season for the reason that it had such
a decided vogue early last year.

Enameled effects are good proper-
ty and some buyers are placing good-
sized orders, although they count for
very little as it is the re-orders which
tell the tale to the manufacturers.
Fancy shapes and designs are bound
to be good value, although it is
rather early in the year to tell with
certainly what will sell and please
the public.

Filigre designs look well on heavy
fabrics and will probably have quite
a following, although these buttons
must be good grade to make a fine
showing.

Some very natty new things are
being shown in the button line. The
line of domestic goods is especially
rich in novelties, the best, perhaps,
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sea-shell with beautiful inlaid work.
This work usually shows at its full
ivalue, athough the fine workmanship
of this beautiful button in question
is worth especial mention. The col-
oring is wonderful and for fine trim-
ming few buttons can equal this one.
It is one of the best of the season’s
novelties.

Madam Pompadour designs are
quite the proper caper this season, |
and all the import lines show a lib-j
eral sprinkling of these designs.
These are noted for their fine and
minute workmanship and they seem
to be the natural accompaniment for
the styles of the season, old fashion-
ed as they are.

Small roses with their leaves care-
fully worked out and each little thorn
carefuly put on is the commonest
pattern, although these popular goods
come in many modified forms.

Rhinestones come in large-sized
buttons, as well as the smaller ones,
and are by no means* cheap. Rhine-
stones, as rhinestones pure and sim-
ple, are coming into favor once
more, and buyers are looking over
the lines with favorable eyes.

Odd buttons come in the emblems
of the court of Louis XVI., and keep

being the champagne colored pearl | people guessing as in what period

buttons. These come in various
styles, and run through the varying
sizes. Gold still continues in vogue,
and it is highly improbable that it
will be killed before it has run its
natural course.

The pearl button is having a decid-
ed vogue this season and some very

they belong. Without a doubt they
are clever, and the designs show mer-
it, so that they are assured of a
leadv sale in the fine goods.

Some velvet and fabric designs are
to be found in combination with the
metal, all finishes and colors going
well, although there is a great deal

handsome samples are being shown, jof the castor sold as well as the myr-
The larger sizes are used extensively jtle green.

as trimming, and the smaller play |

the general utility air.
easily worked into such
tints and tones that it blends well
with almost any kind of fabric, and
is never too conspicuous.

Filigre buttons are handsome and

Pearl is SO | \yhat woman can resist them as trim-
beautiful | ming for a handsome gown, especial-

ly when the design is strictly new
and exclusive. Of course the prices
for the fine grade buttons are high,

_Itis reported that buttons are get- jh;t then a woman who has the taste
ting away from the spherical shapes {5 pyrchase these buttons usually has

and are gradually working into the |the money to go with it and gratifies

hemi-spherical and dome shapes.
While the globe shape is attractive it
still is rather difficult to adjust prop-
erly upon a fabric without giving it
a too prominent position. For
real hard wear the dome shapes, of
course, are the best.

For the summer gowns some very
fine samples of hand embroideries are
to be seen. For the all-white shirt
waist suits these buttons are embroid-
ered with the tiny pompadour roses
and make a very attractive showing.
As a general thing the buttons are
covered with the same kind of ma-
terial as the gown and thus the whole
idea of continuity is preserved.

Washable buttons in various sizes
are seen in the shops. These are
pretty and durable and are very prac-
tical for wash fabrics, especially for
children’s apparel.

The fine enamel effects this season
come in the novelties and some fine
enamels are shown against cut steel
backgrounds. Others are studded
with cut-steel and make pleasing nov-
elties. The designs are strictly up-
to-date and buyers in search of high
grade goods will do well to have a
look at the fine enamels.

A fine design is in the shape of a

her inclinations. Some fine filigre
buttons come in steel, gun metal and
silver, besides the regulation finish
of gilt.

Apt Retort Turned the Scale.

A Government officer was noted for
being a hard taskmaster to those
who were under him. His valet was
expected to be on duty 365 days in
the year.

Being detailed to accompany a
scientific expedition on an extended
cruise, the officer unbent a little in
communicating the news to his per-
sonal attendant.

“Well, James,” he said, “how would
you like to go with me around the
world?”

“Do we go from east to west, sir?”
asked the valet.

“Yes.”

“We lose a day in going that way,
don’t we?”

“We do.”

“Well, sir, I'd like it first-rate. It
would give me one day off.”

His master was so pleased with
the aptness of the retort that he gave
him a week oil to prepare for the
trip.

You Have Said There Is No Money In
Cutting Cheese

You were no doubt correct, but there is money in cutting cheese if you use a

“ Standard” Computing Cheese Cutter

The only absolutely perfect cutter made.
10z to4lbs.; 1cent to $1.
your profit will be.

Cuts to weight or money va ues—
You can tell accurately and at once just what
Write us for catalogue, testimonials, etc.

Sutherland & Dow Manufacturing Co.
84 Lake Street Chicago, lllinois

If You Don’'t Know

All about our system of lighting with the

Michigan Gas Machine

Which is the cheapest and best system ever invented, write to us to send you

our book. We make no charge for this book and it will tell you a great many
things which will be of interest to you.

Michigan Gas Machine Co.
Morenci, Michigan

Lane-Pyke Co., Lafayette, Ind., and Macauley Bros , Grand Rapids, Mich.
Manufacturers’ Agents



STUDY OF HISTORY.

Wrong Method of Teaching in the
Public Schools.

A number of American editors, act-
ing on the assumption that one of
the most important functions of jour-
nalism is to instruct, are printing
what they call “Daily History.” They
are prompted to this course, it is
said, by the desire to make their pa-
pers acceptable to those school-
teachers who have concluded that the
press can be made a useful auxiliary
in their educational work. If what
they offer pleases the teachers, and
is really regarded by them as a val-
uable aid to the study of history, we
greatly fear that they are not com-
petent judges. To impart to pupils a
knowledge of the performances of
men in bygone days is not an easy
task. It can not be done at all by a
resort to what may be called the
chronological method. Dates are but
the dry bones of history, and have
not even the merit of being articu-
lated when they are presented from
day to day without attempting to
make them fit in with contemporary
events. To have any value‘they must
be bound together, and the skeleton
must be provided with the flesh of
description, and into the whole must
be breathed the spirit of understand-
ing.

Of what value to the pupil is a
statement of such isolated facts as
the following, which we find in one
of these newspaper lessons:

Sept. 22, 19 B C., Publius Vergilius
Maro, the most excellent of all
the ancient Roman poets, died.

Sept. 22, 622 A. D., Flight of Ma-
homet; an imposing event, which, it
is stated, took place sixty-eight days
after the commencement of the great
Arabian era, July 16th.

Sept. 22, 1193 A. D., Henry IV., of
Germany, and his captive, Richard
the Lion, addressed letters from
Spires to the primates and magnates
of England, ratifying the severe
terms of ransom “agreed” upon be-
tween them.

Sept. 22, 1415 A. D., Henry V.
took Harfleur, in France, reducing it
to an English colony. .

Sept. 22, 176?, George Ill. and his
Queen Charlotte crowned at West-
minster.

And about fifteen more of the same
sort.

It is about as hopeless a task to
impart historical knowledge by this
method as it would be to teach a
-child the English language by caus-
ing it to study and get by heart fif-
teen or twenty words a day of the
unabridged dictionary, which is said
to contain a quarter of a million def-
initions. Something like this plan is
adopted in many of our schools, and
because with advancing age the pu-
pil masters enough of the tongue he
hears spoken at home and elsewhere
to express himself fairly teachers and
parents imagine that the system
works well in practice. As a matter
of fact, however, it is not the few
words and definitions laboriously
learned by rote which constitute the
equipment of the speaker and writer;
were he to depend upon them, his
resources would indeed be slender.
It is what he has picked up imper-
ceptibly that stands him in real stead.
What he adds to his vocabulary after
leaving school is of infinitely more

MICHIGAN TRADESMAN

consequence than that which he ac-
quired by the process of memoriz-
ing.

To attempt to learn history by
cramming the mind with facts chron-
ologically arranged differs in no es-
sential particular from the futile ef-
fort to learn a language from a
dictionary. Dictionaries and chronol-
ogies have their uses. They are
store-houses of information to be
drawn upon when required, but they
contain much useless lumber, which
it would be senseless to transfer to
the brain even if that repository had
the capacity to take care of it. What
possible benefit can any one derive
from knowing the exact day of the
month and year in which George III.
was crowned, or the date of the
death of the Roman poet, Virgil?
How much is the mind broadened
when it holds captive the fact that
Henry 1V., of Germany, and Richard
the Lion Hearted, of England,
agreed as to the terms of the ransom
of the latter on the 22d of September,
1193? What connection has the
cession by the Oneidas of their lands

to the State of New York on the
22d of September, 1788, with the
other events occurring on other

twenty-seconds of September? These
events thus virtually bracketed have
no more relation to each other than
a number of figures set down at ran-
dom; therefore, it is unwise to associ-
ate them together, for the inevitable
result must be the production of con-
tusion in the minds of pupils.

To teach history as it should be
taught in our public schools the
methods of the universities must be
adopted. The scholar should not be
required to load his mind with dates;
the aim should be to give him a vivid
impression of the doings, not only of
the chief actors but of the people of
the period treated. It is perfectly
practicable to apply the system
adopted by Mommsen to the discus-
sion of every historical event and
personage. Take all of the incidents
or events quoted above and it will be
seen that it is not difficult to give
them a setting which would interest
and instruct. To tell a pupil that Vir-
gil died on a certain date and that he
was an excellent poet is not calcu-
lated to arrest the attention; but
link his name with the literary and
other exploits of the Romans of the
century before the beginning of our
era and that object will be accom-
plished. The date of the hegira is
of very little consequence in itself,
and the teacher who thinks that the
pupil who fixes it in his mind is lay-
ing up historical information of value
is mistaken. The flight was an
event in the life of Mohammed, but
the really important thing .for the
student to grasp is a comprehension
of the achievement of the man who
gave a religion to the world whose
votaries are numbered by hundreds
of millions. It is not impossible to
do this in a comparatively brief talk
in which genuinely useful knowledge
may be conveyed together with in-
teresting anecdote. It does not re-
quire the genius of a Plutarch to do
this, although the practice of the
garrulous old biographer of avoiding
tediousness by being too exact in

the matter of dates might be imi-
tated with profit by all who talk or
lecture on historical subjects.
Text-books and chronologies can
not be dispensed with entirely by
teachers in our public schools. Prop-
erly used they are a valuable adjunct
in the work of teaching history, but
interest must be developed in the
subject before they become of real
service to the scholar. That can be
best done in the manner above sug-
gested. No real advance can be
made by the student who is merely
crammed with dates and the bare
bones of events. By such adventi-
tious aids he may qualify himself to
pass an examination, but he will
never know or understand history
until he learns the relations of men
and things during the period in
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which they lived and occurred, and
their bearing on the lives and actions
of those who followed them. The
teacher who can not help those he
seeks to instruct to a perception of
Ithese relations is not fit to teach his-
tory. Frank Stowell.

The. E. H. Folding Pocket Delivery Receipt Outfit

Showing B

Sheets can be removed or inserted_instantlx._
they are removed and placed in a_post binder, whic

inder Open

As fast as sheets are filled with signed deliveries
h is kept in the office where it can be referred to at

any time, thereby keeping the office in touch with deliveries.

Let us send you ful?

descriptive circular and price list.

Loose Leaf Devices, Printing and Binding.

8=16 Lyon Street, Grand Rapids, Michigan

BETTER THAN

THE

BEST

There’s one thing better than the best,
and that'’s the bestfor the purpose..

The wrong kind is as bad as poor qual-
ity— a chemical analysis is all right in its

way, but
Diamol
sively in

results are what count.
nd Crystal Salt is used exclu-
a majority of the largest cream-

eries, not because it analyzes 99% pure

(though

it does analyze that way), but

because repeated tests have demonstrated
that it works freer, goes farther and pro-
duces better butter than any other.

The progressive grocer who sells to the

small dai
from the

ryman will dowell to take a leaf
note-book of the creameries.

Give your trade a chance to try The
Salt that's ALL Salt, and then order
your next stock according to the reports

received.
Write

for our book of letters from But-

termakers of National Reputation.
Or better—send in an order now for a

stock of

our !4 bushel (14 Ibs.) sacks,

which retail at 25c.

DIAMOND CRYSTAL SALT COMPANY,

st. Clair, Mich.
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tions of Missouri and adjacent states

remarked on his return: “There are

no eggs coming in down there; never

saw so few at this season.” The next

man | chanced to meet was a receiv-

er; | asked him how his invoices

were running and he said, “Unusually

Observations of a Gotham Egg Man. iarge;” he added that he had just re-

Discussing the merits of the egdgjcejved word of the shipment of a

situation with a number of different jstrajght car of fresh stock from a
people, all more or less interested, | Missouri point.

it is sometimes amusing to observe ! Byt sometimes these conflicting

the lengths, the depths, the heights jstatements come from one and the

to which some folks will go in the |same source. An egg man showed

search for “pointers.” After talking Ime a letter the other day, written by

the situation over a half dozen times |a shipper who was forwarding regu-

with as many egg men one will not |ar consignments. In it he said that

only have mulled over the apparent leggs were getting very scarce in his

comparative supply of reserve stock, territory and that he felt certain that

the scale of receipts and rate of out- the New York market would very

put, but his attention will have been soon have to advance; he enclosed an

directed to the effects of the recent!invoice for a shipment of about the

meat Strike, the character of immi- usual size and wound up by advising

gration as affecting the demand for |that he expected to forward a larger

eggs, the evidence that the farmers
are selling off an unusual quantity
of poultry (and vice versa), the ef-
fects of the moulting season, various
views as to the extent of present pro-
duction, etc., etc., even down to pre-
dictions as to the future weather con-
ditions.

I sometimes think the average egg
man, in his keenness to size up the
probable course of values aright,
delves into too great a range of
causes when he might better save his
gray matter and stick closer to a
consideration of effects. There are
always in the future of the egg mar-
ket, especially as we approach the
winter season, important elements
affecting the situation that can only
be guessed at; these may as well be
sized up on a system of general aver-
ages. And as for the remoter causes
which bear upon present conditions,
they may as well be ignored in favor
of the consideration of their average
and general or combined effects as
showm in the actual movement of
goods, so far as available statistics of
such movement are obtainable.

One hears, at times, some curious

lot next time.

The scale of egg movement to the
principal distributing centers and the
rate of reduction of accumulation of
stock at representative points seem
at present to afford the most relia-
ble guide to general egg market con-
ditions; but even this information is,
unfortunately, not always accurately
obtainable, and, even if it were, there
is always room for a considerable
range in the interpretation of its sig-

nificance.—New York Produce Re-
Licensing Cheese Factories and
Creameries.

To protect the fruit industry of
our country it has been deemed ad-
visable to pass legislation regarding
the packing and shipping of our ap-
ples, etc. Why, then, should not this
principle be applied on behalf of the
dairy industry? Generally speaking,
we Canadian people do not like to be
compelled to do things by the law,
yet, to protect our country and the
reputation of our products and to
facilitate trade, law sometimes be-
comes necessary. To have our cheese

interpretations of facts, or supposed |factories and creameries in a proper

facts, affecting the egg situation. In |sanitary condition is a question

conversation with a holder of refrig-
erator eggs, the other day, he declar-
ed, as an indication of light fall pro-
duction, that farmers must be sell-
ing off an unusually large number of
fowls. “Why shouldn’t they?” he re-
marked; “just look at the high price
they can get for their fowls.” Now,
I have not looked up the matter and
don’t know whether fowls are really
higher priced than usual at this sea-
son, but it struck me as peculiar logic
to argue that, if fowls are high (in
relation to egg values) it was an in-
dication that an unusual number was
being marketed—it seemed to me to
point just the other way. But
after all what's the use of going to
the motives of the farmers to find
out what can be so much more di-
rectly learned from a comparison of
actual receipts in the leading mar-
kets?

Information from interior points af-
fecting the prospect of fresh egg sup-
plies for even a short time in ad-
vance is often very conflicting and
perplexing. A gentleman who had
been traveling through the egg sec-

in
which the public are interested. The
time has arrived in our dairy indus-
try when the reputation of our dairy
products is in danger from unsanitary
conditions and impure water at fac-
tories and creameries.

Anyone who has visited the factor-
ies and creameries must know thata
great number of them can not have
pure water under the existing con-
ditions around the buildings. At
the present time many of the fac-
tories which are doing a very good
paying business have floors which
leak and cause conditions under and
around the buildings which are sim-
ply awful.

In the interest of dairying and pub-
lic health, should such conditions be
allowed to exist because some propri-
etor or company is careless or indif-
ferent to the requirements of the
trade and public health? At the
present time about three-quarters of
the Ontario cheese factories and
creameries are paying a fee for in-
struction. All the instructors can do
under the present system is to point
out the defects, and leave the mat
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Egg Cases and Egg Case Fillers
Constantly on hand, a large supply of Egg Cases and Fillers. Sawed whitewood
and veneer basswood cases. Carload lots, mixed car lots or quantities to suit pur-
chaser. We manufacture every kind of fillers known to the trade, and sell same in
mixed cars or lesser quantities to suit purchaser. Also Excelsior, Nails and Flats
constantly in stock. Prompt shipment and courteous treatment. Warehouses ana
factory on Grand River, Eaton Rapids, Michigan. Address

L.J. SMITH & CO., Baton Rapids, Mich.

Butter, Eggs, Apples, Pears,
Plums, Peaches.

I am in the market all the time and will give you highest prices and quick
returns.  Send me all your shipments.

R. HIRT. JR.. DETROIT. MICH.

Poultry Shippers

I want track buyers for carlots.
every point in Michigan.
by express.

Would like to hear from shippers from
| also want local shipments from nearby points

Can handle all the poultry shipped to me. Write or wire.

milliam Jlndre, srand Eedge, Michigan

Fresh Eggs Wanted

Will pay highest price F. 0. B. your station. Cases returnable.
C. D. CRITTENDEN, 3 N. lonia St., Grand Rapids, Mich.

Wholesale Dealer In Batter, Eggs, Fruits and Produce
Both Phones 1300

Distributor in this territory for Hammell Cracker Co., Lansing, Mich.

HONEY WANTED
ALSO JOBBER OF BUTTER, EddS, CHEESE

HENRY FREUDENBERG
104 South Division St., Grand Rapids, Mich.

Citizens Telephone, 6948; Bell, 443
Refer by Permission to Peoples Savings Bank.

You Won’'t Have Trouble
IF YOU BUY

Ladd’s Full Cream Cheese

We guarantee the best quality of goods, prompt
shipments and right prices.
Manufactured and sold by

LADD BROS., Saginaw, Mich.

If not handled by yoar Jobber send orders direct to us.

If you are shipping five to fifty cases

FRESH EGGS

each week, we will buy them if price is right. Check day of arrival or after
exchange of references will honor sight drafts, Bill Lading attached.

L. 0. SNEDECOR & SON, Egg Receivers

36 Harrison Street, New York



ter in the hands of the factorymen.
Many of the factories not paying
anything, or not employing the in-
structors, have very much greater
need of them than those who are.

To overcome this condition the
question of licensing plays an impor-
tatn part, and should be fairly con-
sidered. If every factory and cream-
ery had to be put up to a certain
standard before being allowed to
manufacture cheese or butter then
they would have to be in a sanitary
condition. The fee paid for a license
could be applied to pay for proper in-
struction, and each factory would re-
ceive equal instruction and atten-
tion. The department under which
the work would be carried on would
know exactly how much revenue
would be derived from the factories,
and arrangements could be made to
engage the required number and
properly qualified men to carry on
the work satisfactorily.

Many of our progressive dairymen
are in favor of some such scheme to
improve the conditions of the dairy
industry, as the present conditions
are not satisfactory, because all fac-
tories are not on an equal basis. One
man or company may have their fac-
tory or creamery so situated that
they are compelled to keep it in
proper repair, while their next neigh-
bor may have his buildings in such
a location that filth and rubbish are
not so noticed by the public, and the
business is run on much cheaper
lines, thus causing unfair competi-
tion.

If each factory paid an equal fee
and this fee would guarantee them
proper inspection and instruction, the
difference betwen our best factories
rnd our poorest ones would become
very much less, and the average
standard would be raised greatly. The
quality of the goods could not help
being more uniform, and our repu-
tation in the foreign market would
improve, as nothing will enhance the
reputation of dairy goods as quickly
as the fact that better sanitary con-
ditions exist, and greater cleanliness,
along with up-to-date methods, is
being practiced.

Australia has found it necessary to
take up the question of licensing fac-
tories and creameries, and Wiscon-
sin has been compelled on behalf of
the public and the dairy interests to
enact rigid laws regarding clean and
sanitary factory conditions. When
we consider the enormous magnitude
of the export trade of Canada in
dairy products, and the vast sums
invested in cows, buildings, apparat-
us for manufacture, curing, refrigera-
tion and transport, the country is
assuredly warranted in taking such
legislative precautions as will secure
the permanent success and safety of
the industry. We would be glad to
have an expression of the minds of
men concerned in the well-being of
this great industry upon the neces-
sity and practicability of the licens-
ing proposition, which carries with it
a universal and thorough system of
instruction, with suggestions also as
to the speedy enactment and carry-
ing out of such regulations.— Farmer’s
Advocate.
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Science in Feeding Poultry.

The Experiment Station in North
Dakota makes a report on an inter-
esting experiment with poultry as
follows:

“That food has as much to do with
the egg production as it has with
beef or butter there is but little ques-
tion. We placed two pens of fowls,
under exactly the same conditions as
far as the temperature, room and
care were concerned, but fed them
with an entirely different object in
view. One pen we wished for breed-
ing purposes and did not want them
to lay until the breeding season open-
ed, so that we can get a more steady
egg production than if they were
made to lay during the entire winter.

“The other pen was not intend-
ed to use at oil for breeders, but to
produce the greatest number of eggs
possible at the time of year when
they would bring the highest price.
During the month of December the
pen which was intended for laying
experiment contained nineteen pul-
lets, and the one intended for breed-
ing purposes contained sixteen pul-
les. During this month the laying
pen laid sixty-three eggs, the non-
laying hens laying no eggs. During
the month of January the laying pen
324 eggs, the non-laying pen seven
eggs. During the month of Febru-
ary the laying pen 109 eggs and the
non-laying pen twelve eggs. During
the month of March the laying pen
368 eggs and the non-laying pen for-
ty-three. During the month of April
the laying pen 129 and the non-laying
pen 189.

“We began the last of March to
get our breeding pen, which has so
far been designated as the non-lay-
ing pen, into good laying trim, with
the result as stated. From this time
on the breeders, although less in
number than the other pen, laid a
great many more eggs. For the
month of May the laying pen laid
142 eggs, the non-laying pen 381
eggs.

“The method of feeding that we
employed to bring this about was
substantially as follows: The morn-
ing feed for those which were in-
tended to produce eggs consisted of
boiled lean meat, scraps from the ta-
ble, the fat having been removed, all
the wheat screenings they wanted to
eat, mixed with corn twice a week.

“Those which were not intended
for producing eggs were fed on
wheat screenings of poorer quality,
with corn. These gradually increas-
ed in weight until they had the ap-
pearance of being overfat. This pen,
although not put to laying until the
first of April, averaged 1 5 0 eggs to
each hen during the season. They
were pure breed Plymouth Rocks.
The other, which was put to laying
during the entire winter, averaged
153 eggs to each hen. The average
price of the eggs was 18 cents a doz-
en. The average price of those
those which did not begin until April
1 was nj'i cents a dozen at regular
market price. This shows a marked
difference in the average price, due
principally to the high price of eggs
during the months of December, Jan-
uary, February and the fore part of
March.”

(oI Too BN [ S —

STORE YOUR

APPLES

with us and get top prices
in the spring. Liberal
advances made.

Grand Rapids
Cold Storage Co-

For fifteen years | have worked to build up a

Good
Michigan Cheese
Trade

I have it. Last year | manufactured at my own
factories 25,462 boxes of cheese, 1,016,000 pounds,
selling in Michigan 23,180 boxes, or over 91 per
cent, of my total output. | solicit trial orders from
trade not already using Warner’s Oakland County
Cheese. Stock paraffined and placed in cold stor-
age if desired.

Fred M Warner, Farmington, Mich.

Butter

Is gaining just a trifle and think we
will see good demand right along;
but of course with the heavy rains
and fine feed now in sight we can
not expect much in the way of much
higher prices.

E. F. DUDLEY, Owosso, Mich.
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THE OLD MEN.
How They May Overcome the Hand-

icap of Age.
“A place for the old man? In our
modern, killing paced commercial

life there is no place for him.”

There is little doubt that if a
poll of the busy men could be made
upon the question of finding employ-
ment for the man who has grown
old and still must work for a living
the above or something similar would
be the verdict. A prominent business
man, in discussing this phase of
American life as it is to-day, said:
“The question used to be: ‘What
shall we do with our sons?’ Now it
is:
fathers?” The business life of this
country has multiplied and increased
so in all ways that the old man, the
one who has become gray without
getting into business for himself, is
out of place, pushed out by circum-
stances.”

The man who said this is an em-
ployer of a great number of men in
many lines of work, and he added
further to his statement by saying
that in his own establishment there
frequently arose instances where a
man got too old in his place and
the firm was forced to dispense with
him or set him down to a lower posi-
tion. No man is ever engaged in
this establishment who is over 40,
and this is a set rule with many busi-
ness houses of the city. But, despite
this hostility toward the old man,
which is a creation of economical
conditions as they are to-day, there
are positions where the old man is
employed, sometimes even in pref-
erence to the young man, and, al-
though these places are by no means
plentiful, in this city, they are of
sufficient number tq take care of a
large number of men of advanced age
who are out of other and more lucra-
tive employment because of their
years,

“It is a fact, and one which can
not be more forcibly learned than in
a place like this, that the old man
is emphatically not wanted in most
business houses in the city,” recently
remarked George W. Geary, Super-
intendent of the. Free Employment
Bureau. “Still, there are places, quite
a number of them, to be found for

MICHIGAN TRADESMAN

without doubt clerical work. There
are other things that he can get in-
to, and does, and the easiest work
for him to find employment at is as
a watchman or houseman, but in
these the remuneration paid an old
man is so low that it is barely suffi-
cient for him to live on, no matter
bow economical he may be. But at
clerical work, if he can do that, and
it happens frequently that the old
man out of work was once a clerk
or business man, he can often pro-
cure employment at the same wages
as paid for younger men.”

At the office of the Free Employ-
ment Bureau the greatest number of j
men who seek help in obtaining

‘What shall we do with our jpositions are old men. The small call

for old men in business or trades
to-day may be judged when it is
told that of the number of these men
who seek employment only a small
percentage ever find work, despite
the special efforts of the Bureau to
place old men. Practically the only
class of employers who send in re-
quests to the office for old men are
those who wish to engage a watch- j
man or an old man for other work
about a house or store. Janitors and
helpers around hotels, watchmen and
housemen—these are apparently the
only kinds of work in which there
is a real call for the old man., and
there only because the old man can
be had for half of what it would be
necessary to pay a young man. The
trades, the professions are all closed
against him because he is old. He
seldom is given an opportunity to
demonstrate his ability if he has any.

As 2 watchman an old man often
can find employment, and generally
proves a success, but simply because
he is an old man and it is known

that he can be had for less than a|

young man he is paid small wages,
even if his work is just as satisfactory
as that of a younger man. But if a
lman has grown old without saving
enough to make him independent in |
his old age he is apt to be willing
to take anything that offers a way|
to make a living, and at the employ-
ment headquarters there are always
'more men waiting for this kind of
employment than there are posi-1
‘tions.

1 There are several kinds of work
| that are included in this, such as

this class of the unemployed. Neces- watchmen in  downtown buildings,
sarily, the positions open to the old| housemen, and sometimes platform
man are restricted. There are few Imen on the elevated roads, and in
trades open to him, absolutely no!some cases in small buildings old
class of manual labor will have him, |men are employed as janitors. The
and business houses in general are |wages are always low, running from
extremely chary of giving him a|a couple of dollars a week to about
trial. Even if he is experienced in |$40 or $50 per month, and the work
any line of work and can prove that is often only temporary. The Bu-
he is competent in every way, the |reau has sent appeals to employers
employer will look at his gray hair |of this class of labor to try to give
and quickly turn him down. ithe old men a show wherever it is
“He may be one of the best men |possible. Generally where an em-
in the world at his trade, if he has |ployer agrees to do this the old man
one, and he may have letters of rec- “makes good,” and is retained, and |
ommendation to prove the same, but sometimes gets an immediate ad-
once let him get out of a place after vance in wages.
he has grown old and he will find But, according to Supt. Geary, the
that he has the task of his life on only work that pays fair wages for
his hands when he tries to get back. |the services of the old man is the
The class of work that is most open Iwork of the clerk. Often an em-
to aged man, which offers something jployer sends in a request for a clerk
akin to satisfactory compensation, is and specifies that he must be an old
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man. Many employers say that when
they want a clerk and a clerk only,
not a man who is young and ener-
getic enough to grow up with the
house, but simply a man who can
do a certain kind of work satisfac-
torily, they prefer an old man for
many reasons. The old clerk is gen-
erally a better man than the young
one; H*is mon accurate, often quick-
er, and always takes more pains and
care With his work than the young
man. The old style clerk is more
often a fine oenman than the new,
and occasionally a firm has a .place
where it needs a man who can turn
out fine work without regard to
speed. Then an old man is sought
and each day the Employment Bu-
reau finds a place for this kind of
man.

Then, also, an employer knows that
the young man will not work with
the regularity of the elder, and in
clerical work the “machine man” is
not despised, but, on the contrary, is
often sought.

“1 believe that a majority of the
men who come in here who are over
50 years old are either broken down
business men or office workers, and
there are some of the finest clerks
in the world that come to this Bureau
for help in seeking work in the city,”
says Mr. Geary. “There is absolute-
ly nothing the matter with these men;
they are still in possession of all
their mental faculties and are just
as skillful and accurate at their work
as ever. The only thing the mat-
ter with them is that they have
grown old. They are generally re-
spectable in appearance, but we have
our troubles trying to convince the
employer that they can use this kind
of a man. We find places for many
of them, however, and sometimes at
good wages, but to obtain this a
man must be exceptionally experienc-
ed and exceptional workman.

“He has to overcome the handicap
of age by his excellence as a work-
er, and the old man who has no
particular ability or knowledge finds
it hard to get work of any kind, no
matter how small wages he will
work for. If he can find a job as
watchman, janitor or houseman he
is generally to be considered lucky.”

Jonas Howard.

Two Profits in Five and Ten Cent
Goods.

There is a double profit in 5 and
10 cent goods—one, that on them-
selves, and the other, that from in-
creased sales in other lines, due to
the larger trade drawn to the store
by the pulling power of large num-
bers of things in one place marked
to sell at a uniform price.

The largest 5 and 10 cent store
syndicate started twenty odd years
ago with one store building stocked
with only $300 worth of goods. Now
it owns over a hundred stores in
leading cities, and it opens a new
store about every month.

In the West there is a ten-year-old
syndicate that began with a single
store and a capital of less than $10,-
000. To-day it operates stores in
twenty or more Middle and Western
cities, sells over $1,000,000 a year, and
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it is said that the profits of the busi-
ness have paid for every store start-
ed since the first one.

In almost every city of 20,000 or
more, not occupied by one of the syn-
dicates, there is an individual 5 and
10 cent store, which probably makes
as much net, with a stock worth a
few thousands, as other merchants in
that city make with a capital five
times as large.

Now, if such a store in a live city
of 20,cco or more is the best business
proposition on earth in proportion to
the capital invested, why should YOU
not earn a profit by running a 5 and
10 cent store “on the side?”

The most striking thing in a suc-
cessful 5 and 10 cent store is the
prominence given to real bargains—
that is, well-known goods priced even
lower than their cost to the ordinary
retailer.

But, you, a merchant who knows
values, would soon discover many
things offered at 10 cents that cost
from 48 to 72 cents a dozen, and
many other things marked 5 cents
that would pay a profit at 2 or 3
cents.

A few real bargains of irresistible
bigness in the foreground, inducing
a cheerful giving up of nickels and
dimes for many more things that
might be priced at 3 or 7 cents—that,
seemingly, is the key to the lucrative-
ness of s and 10 cent stores.

And the mere fact that the store
does not name odd prices seems to
satisfy the occasional person inclined
to ask why things are not sold for
less than 5 and 10 cents.

The successful 5 and 10 cent mer-
chant has two kinds of courage. He
dares to pay $1.50 per dozen, on occa-
sion, lor goods to retail at a dime.
And, also, he dares to get a juicy
profit on most of his wares.

Adopting some of his methods—
taking a loss on an occasional thing,
large tnough to draw general notice—
shrewdly mixing with the losing arti-
cles other things that will more than
even up—you could make a 5 and 10
cent store on the side pay as well, in
proportion, as the exclusive 5 and 10
cent stores are m8de to pay in the
larger towns.

By a s and 10 cent store on the
side, we mean simply some one place
in your store where are collected, in
little or big lots, goods to be sold at
Sand 10 cents. The size of your town
and the amount of space you can
spare are the only limitations that
need to be considered.

A single counter—a series of coun-
ters down the center of the store—a
section of a side wall—the basement
—the upstairs—the adjoining room—
any one suitable place, little or big,
will do. And the investment may be
as small as $50, as large as $3,000, or
anywhere between these extremes.

Simply group a big lot of suitable
articles by themselves—these, marked
S cents, those marked 10 cents—fol-
low the methods successfully pur-
sued by the exclusive 5 and 10 cent
stores, and make your similar store
“on the side” yield more good twice
over than any of your other equal
investments in stock.— Butler Bros.’
Drummer.

TWO DOLLARS PER YEAR.

When the Tradesman was started,
nearly twenty-one years ago, the
subscription price was fixed at $1 per
year. The Tradesman then com-
prised four pages in newspaper
form—about-the same as eight pages
of the present form of the Trades-
man. Since then the size of the pa-
per has been increased from time to
time until it now comprises fifty-
two pages—nearly seven times as
large as it was when the subscription
price was placed at $1 per year—
and it is now conceded to be the
largest one dollar weekly trade jour-
nal in the world.

Having still further improvements
and extensions in prospect, the
Tradesman deems it only fair to it-
self, as well as to its subscribers, to
announce an increase in the subscrip-
tion price from $1 to $2 per year, the
change to take effect Jan. 1, 1905.

In keeping with the liberal policy
of the publication, however, an op-
portunity will be given its readers to
continue the paper to their address
on the present basis so long as they
care to pay in advance. A remittance
of $5 will secure a credit for five
years and a payment of $10 will car-
ry a credit for ten years. Likewise,
if any one cares to pay $20, he will
receive a receipt for twenty years’
subscription. This arrangement will
remain open for six months, termin-
ating at midnight Dec. 31, 1904.
Many have already availed them-
selves of this opportunity and enroll-
ed their names far in advance, and
others will be welcomed on the dol-
lar basis at any time within the pe-
riod named.

The increase in the subscription
price, which will ultimately double
the receipts from that source, will
enable the Tradesman to add several
new features which have long been
under consideration, as well as en-
large and improve other features al-
ready in existence. The step is
taken advisabh', after being under
consideration several years, during
which time hundreds of the readers
of the Tradesman have been con-
sulted.

Reproduced from the Tradesman of July 6.
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Large Neckties Are Ordained by
Fashion.

Very small scarfs are a thing of
the past, and can only be sold invery
small and remote towns, where it
takes longer to accept changes in
styles. The South still demands
some ij4 and r”-inch four-in-hands,
and wants them reversible. Here
and throughout the East and West
the call is for 2-inch as the narrowest,
254 as the popular and 254 and 254-
inches for the fine and really fash-
ionable widths. Both manufacturers
and dealers welcome the big cra-
vats, for it means greater possibili-
ties in weave and design and broader
profit in selling. It means more
goods made and sold about $1 and
it means a holiday business that will
enable the retailer to put his cravat
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There will be an increased demand
for ascots. Men have learned how to
tie them, and it gives them a chance
to display a handsome scarf-pin. The
double-under folded square will be
the correct shape for ascots. When
the proportions of this scarf are cor-
rect it can be utilized as a four-in-
hand as well, and a very swell scarf
it is when properly tied. When prop-
erly proportioned it is expensive, as
it takes 554 yards of silks to the
dozen, and any imitation, made of
less material, will cheapen it and will
not answer the purpose for which it
is intended.

Loud neckwear is not popular any
more—in fact, plain colors and
shades are in good demand and all
shades in browns are especially de-
sirable. Olive and sea-green are al-
so good, and these shades have been
utilized in combination with navy
and crimson, which are very effec-
tive. Hair line stripes in rep silks are
new and are taking well. The stripes
or lines are separated i}4 inches and
they are cut on the bias. The scarfs

department upon a more paying and |are 254 inches wide and when tied

satisfactory basis. The vogue of
large forms may make it harder for
the exclusive $4.50 and $2.25 houses
to give as full values, but there is no
room fortdoubt that the industry as
a whole is benefited by it. The fold
collar will occupy a secondary place
next autumn and the wing will lead
all the reigning collar forms.

De Joinvilles never lose the ap-
proval of a certain class of men who
will take no other form of cravat.
The big shapes ordained by the mode
will make the de Joinville appear to
the best advantage, for it is always
a full, capacious cravat to be knotted
loosely. The demand for de Join-
villes is by no means general and
they will not figure conspicuously in
sales, but they are, nevertheless, a
factor in the high-class trade. Few
manufacturers care to go into de
Joinvilles, because first, the demand
is restricted to the exclusive set, and
second, the goods must be im-
ported from France and personally
selected.

Plain red silk scarfs are very popu-
lar. The fine wale is the most desira-
ble and the assortment of shades is
very large. Browns and tans are
especially in demand.

There is no question now that in
50-cent neckwear the 254-inch.four-
in-hands will be the leading shape,
with some 2-inch and 254-inch, and
in the better goods 254-inch  will
have the lead, with occasional orders
for 254 and even 3-inch. The latter
is, of course, extreme, but the higher
class exclusive furnishers want ex-
tensive styles, and the men who
wear them know how to tie them
properly, so they do not look ex-
treme, but have an exceedingly at-
tractive appearance.

Another new and decidedly rich
texture is a silk poplin in moire
antique effects. It is of plain colors,
but must look very handsome when
made up. Several quite new shades
in these are shown. The fleur de lis
figure is again utilized, and it is safe
to say that there is no figure more
appropriate and more beautiful.

are very swell.

Summer dressing gowns made
from China (undyed) silk are seenin
the Broadway stores. They are lin-
ed with surah silk of crimson or blue,
and finished with colored cord to
match the lining. The girdles are
cither flat, made also from China
silk, or heavy cords.

The chief topic of conversation
and argument in hat circles at the
present time does not, strange to
say, concern the style or shape of
the hat or hats that will prove the
most popular this season. The one
absorbing query is, “Will brown hats
sell?” Naturally there exist many
differences of opinion on this inter-
esting subject. There is no doubt
that brown stiff hats are duly entered
for the fall race for popularity. How
well up in the running they will be
is a matter yet to be determined.
There is no doubt that the brown
hats will rank well among the favor-

ites entered and should show ex-1

cellent staying qualities. They ought
to be well up in front and bring good
prices in the selling. It is evident
that there is a strong determination
on the part of the stiff hat manufac-
turers this season to make brown
hats more popular than they ever
have been. Every order so far taken
calls for brown hats and in qualities
that vary according to the extent of
the customer’s trade. Manufacturers
say the sales on brown and black
hats have so far been about equal.
This augurs well for the colored
goods. The shapes are practically
the same as are shown in black hats.
The colors of the shapes range from
light to dark brown, the lighter
shades having bands and bindings of
contrasted color. The opportunity is
now at hand for the retailers to in-
crease their business and profits by
pushing the brown hats. No special
effort is necessary to sell black hats,
and the majority of people who will
purchase a brown hat will also buy
a black one before the season is over.
Consequently a little extra effort at
this time will result in a substantial
increase to the business.
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NOVELTY IN NECKWEAR.
Campaign Cravats Are Selling For
Souvenirs.

Novelty in neckwear lines is the
call on all sides. “Something just
a little out ‘of the ordinary,” is the
way a merchant puts it. Judging from
the sales of campaign cravats it
would seem that every devotee of
Roosevelt and Parker will add one
of these novelties to his collection.
The idea of using them for souvenir
purposes is growing rapidly. The
merchant, by the way, that fails to
take advantage of this year's cam-
paign is courting considerable loss
in sales. Allover designs of highly
contrasting hues and fancy weaves
in Oriental shades are well liked by
the buyers of 50 cent neckwear.
Purchasing of three-inch cravats has
taken a large jump in the last two
weeks. The most popular of these
extreme sellers is made up of the
heaviest of silks with the raw finish.
Holiday purchasing is almost entirely
in favor of dark and subdued tone
effects in two-and-one-half  inch
shapes. Ring cravats, tecks, are
selling exceedingly well and will be
noticed in the great majority of ear-
ly fall displays in retail. First, last
and always plains should be shunned
in the fall and winter purchasing by
all merchants, except those who
wish to cater to the highest class
buyers.

Because of the difficulty in tying
the big forms of cravats, the made-
up shapes will be more prominent
than last autumn in low-priced goods.
Puffs and flats, especially, will be
sought to take the place of the regu-
lar Ascots and one-overs by men
who can not catch the trick of
knotting the cravat gracefully. Lin-
ed and reversible four-in-hands will
occupy their old place in $2.25 and
$4.50 goods. The upper-class cra-
vats will be the folded-in of French
seam forms. Open squares will be
fully as good as last year. Ties, al-
though among the early sellers, will
be superseded later on by four-in-
hands and open squares. There are
signs that the tie exhausted its favor
this summer and has been cheapened.
Anyway, the tie does not allow very
distinctive designs, but limits pat-
terns to conventional treatment.
The four-in-hand, though, gives wide
latitude.

Folded-in  four-in-hands will be
the smartest, with the French seam
following. The high-class trade will
take the 272-inch four-in-hand, while
the extreme trade, such as the 'var-
sity set, will favor the 3-inch. Ties
will be about 154 inches in the cen-
ter and 2-inches at the ends. All-
over effects are prominent in the
buyer’'s eye. Shaded ombres, dull-
finished radizmeres, iridescent
changeants and shot weaves of many
different sorts command notice. Per-
sians are not considered good save
in very new designs. Grey has been
done to death and is less favored.
Brown is still strong, particularly in
mixtures. Myrtle, prune and royal
purple have come to the fore and
more gold and golden brown are
used in what may be termed illumin-
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ating. The heavier the silk the bet-
ter it takes the knot and the less it
shows wear. A leading manufacturer
has brought out a glace-surfaced
weave that he shows in thirty-seven
different color combinations. Green
is an admirable color for combina-
tion effects, especially in the sub-
dued shades, and it harmonizes well
in almost anything.

Fancy fronts in shirts are things
to be considered in the purchasing
of the nobby fall line. One of the
most popular fall fancies has a body
of white cambric and the bosom and
cuffs of a dark lavender hue. These
color contrasting styles cover a wide
range. Fancy white grounds in
double plaits are now liked by the
country buyer. Buyers from the
larger city stores declare them-
selves in favor of mercerized ox-
fords in blue, brown and cham-
pagne. Plain front negligees and all-
over printed grounds are liked best
where the most contrasting color
schemes are used.

Some shirt manufacturers would be
pleased to see the laundered single
pleat fancy bosom shirt restored to
a full share of former favor. As re-
marked by a Broadway man: “The
old fancy stiff bosom preserved the
negligee in its place as a one-season
shirt. Now it is a two-season gar-
ment, and when a furnisher gets
stuck on his summer stock he orders
very few for winter, and when he
gets stuck on his winter stock he
lets it stand as a partial check on
his summer orders. Although along
chapter might be written on the
subject, the meat of the matter is
tersely expressed by the Broadway
man.

The underwear business has been
exceptionally good and hosiery has.
if anything, been ahead of it. The
lines that the haberdashers and de-
partment stores have on hand now
are badly broken and there is little
left to advertise in sales. There have
been special stocks of hosiery made
up to meet the emergency' and they
have found ready' sale. Solid colors
and two tone effects have been the
best sellers, but some of those that
include in their make-up as many as
four and five colors have been taken
readily. Of course the various
brown and tan shades have been in
big demand in common with other
features.of haberdashery as well as
suits and shoes. A brown or tan
groundwork with, perhaps, a figure,
clock or stripe of a contrasting col-
or or of a different shade of the
same color has been among the good
sellers.

Since the initial opening of spring
lines many' misleading rumors have
been circulated regarding the ex-
tremely low prices of balbriggans.
Two of the largest handlers of bal-
briggans are willing to give an affida-
vit that their lines have not been
reduced. One of these lines is a
very important factor in the market,
and its reduction would naturally
work much harm. Things in the
knit-goods trade are certainly a lit-
tle backward, and these disquieting
rumors tend to make things even
worse. These positive declarations
from two of the largest makers ex-

plode another set of untruthful state-
ments about cut prices.

No matter what the disposition of
buyers has been in other directions,
it is apparent that none of them have
stinted their sweater stocks. This
seems to indicate that the knitted
outer garment has come to stay in-
definitely. Some mills making pop-
ular-priced goods for men and boys
have already increased their fall busi-
ness over 50 per cent. Similar re-
ports come to light regarding the
novelties and manufacturers who
have had ingenuity enough to evolve
new ideas and keep up with the styles
in children’s clothes have made new
records. <Belted blouses and some
of the fancy fixtures of children’s
wear are among the best sellers.
Right combinations and weaves are
already showing good results in the
duplicate way.

Colored handkerchiefs have been
very popular with men of refined
taste, but some of the designs seem
more appropriate for the colored
brethren than for a man of fash-
ion. Plain hemstitched, either in
white or colors, are in best favor,
with the narrow hem next.

Brown continues to be the keynote
of color for the fall and winter in
overcoats, suits, shirts, neckwear, ho-
siery, shoes, gloves and perhaps
hats. Every manufacturer has made
strenuous efforts to outdo his neigh-
bor in producing a shade or num-
ber of shades of brown or tan that
will take the fancy of the consumer.
The woolen manufacturers have pro-
duced literally thousands of sample
pieces that partake of this general
tone, either in solid colors or fancy
effects. The manufacturers of neck-
wear have created magnificent “cham-
pagne,” “old iron” and other shades
with every expectation of securing
a large part of the business. Ho-
siery’ is to be seen in every tone
from a delicate cream to the color
of a dark Havana cigar. The manu-
facturers of underwear have fallen
into line, and some curious effects
have been evolved in these garments.
The question is, how long is this
fashion for brown going to keep up?
It certainly will not go out alto-
gether this winter or by next spring,
but will it prove permanent beyond
that?

The Young Papa.

“Popley’s baby is beginning to talk
now.”

“Has he been boring you with some
stories about it?”

“No; but I sat next to him at the
lunch counter to-day, and | heard him
say, absent-mindedly, to the waiter:
‘Dimme a jink o’ water, p'ease.””

PROM
oLD

R U CARPETS
THE SANITARY KIND

We have established a branch factory at
Sault Ste Marie, Mich. All orders from the
Upper Peninsula and westward should be
sent to our address there. We have no
agents soliciting orders as we rely on
Printers’ Ink. Unscrupulous persons take
advantage of our reputation as makers of
“Sanitar Ru%?” to represent b_elng_ in our
employ%urn em down). Write direct to
us at either Petoskey or the Soo. A book-
let mailed on request.

Petoskey Rug MTg. & Carpet Co. Ltd.
Petoskey, Mich.
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Loose-Fit Clothing Is In
Again.

Collars on the popular sack suits
are a little wider than formerly. The
single breasted coat is selling equally
well in three and four button lengths.
Euying to date seems to be about
equally divided between the double
breasted and the single breasted
styles. Selling at retail for autumn
has so far been in favor of the single
breasted cOat. Fancies in cheviots
are breaking all records.

Last week the extremes of the
military coat and baggy hip trousers
were reduced, and this fall there is a
still further modification of'the lines
of the old vogue. Now there is a
general loose-lit to clothes, with the
coat full and long, and trousers a
medium between former extremes.

The three-button sack coat has lost
much of its old identity. Its outlines
are straight and full. There is wider
spacing between the buttons, with
more skirt, indicating the"increased
length. The cut-away front is less
sharp than before. The sides are
slightly shaped and the front arid
back full. The collar and lapels are
broad, the latter about three inches
at the widest point, yet the opening
is long. Shoulders are broad and
covered. The sleeves have deep
vents and three buttons to match the
three-button front. The back has five
inch vents at the side seams. The
breast pocket with a trifle slant is
placed on the left side. The hip pock-
ets have flaps shaped like the front.

Fashion

The length of this garment is 29
inches.
The double breasted coat is 29

inches long, has two rows of three-
buttons, with iong collar and extra
wide lapels with long roll. The
points of the lapel slant downward,
and are slightly rounded, not cut to
a sharp point, as formerly. The
width of the lapels adds much to the
broadness of the chest, the breast
being cut full, with a slight spring
to the sides, full under the armholes
and tapering a little at the waist,
There are four buttons with vent at
the sleeves and a center vent five
inches long in the back, which is
full.

The noticeable features in the walk-
ing suit coat for business wear are
the improved contour of the skirt
fronts, which are cut away more
than in recent designs, the bottoms
being rounded, and the opening wider
than in the approved styles for spring.
The skirt falls straight over the hips,
the garment being cut with a slight
spring to the waist. This style is
practical for business or morning
dress. The pockets, placed below the
waist seam and below the armholes,
are serviceable and within easy reach
of the hands, are so placed to
overcome all drag upon the buttons.
The collar and lapels are wide, with
ample neck opening so as to show a
fancy waistcoat beneath if desired.
Only three buttons are used for fas-
tening, the fourth button being for
ornament. This model of a walking
coat gives a man a broad-shouldered,
full-chested appearance, decidedly
mannish.

The frock coat for fall is modeled
to give a man the aspect in clothes
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which nature intended he should have,
broad-shouldered, full-chested and
natural from the waist down, hence
the new model frock is made with
long skirts, falling straight from the
hips and without that wide flare or
bell shape and spring at the waist
so peculiar to the Parisian Beau
Brummel. The American frock fol-
lows the lines of the latest English
model. The length for a 39 size is,
waist 18"2 inches, full length of gar-
ment, 41 inches from collar to bot-
tom of skirt. Lapels are silk faced
to the buttonhole, only one button-
hole placed in the left lapel. The la-
pels are broad and long.

The morning coat, which came so
prominently to the front at the New
York Horse Show last year, has since
been worn by fashionable men as an
agreeable substitute for the full frock
for just such occasions as the frock
was used for, as being correct for
morning and afternoon calls, for street
and church, in fact, all formal or
semi-formal wear, even including aft-
ernoon receptions and weddings. For
the latter event, however, the frock
is the more conventional garment for
the groom and his attendants.

The cut of the morning coat is
similar to the English walking coat
above described excepting that it has
no breast or hin pockets. It is plain-
ly made. A style of morning coat
which has become more fashionable
than usual and has been introduced
for fall is bound with braid, the
widths of the binding varying from a
narrow piping to half an inch. This
braid follows the outline of collar and
lapel and cuffs, and is also put on the
waistcoat. Vicunas, worsteds and
cheviots are the cloths favored. The
formal morning coat is made of black
cloth, although a deep gray is good
form. They are also made in light-
er shades and mixtures and with pock-
ets, but in such styles are less dis-
tinctly for formal wear.

The 38-inch topcoat is by far the
most popular of the short models for
autumn wear. It has graceful lines
from the collar down over the
shoulder and the lapels are angular
in the extreme. This coat has the
same effect as a long coat from the
standpoint of fullness and carriage.
It is a little longer than the accepted
style last season.

The raincoat as an all round gar-
ment is cutting a bigger figure in
market buying than heretofore. From
the standpoint of stylish outline and
serviceableness it should be seriously
considered by country merchants this
fall. The raincoat selling to-day can
be had in either the sack, belted back,
paletot or surtout styles. To the re-
tailer seeking variety in his clothing
line there are many commendable
features entailed in the 1904 raincoat.
The best selling styles are made so
full that the old objection of bother-
some skirts has been eliminated.

Fancy mixtures in boys’ suits are
more than popular with the visiting
buyer. The tendency in purchasing
seems to be toward Scotch mixtures,
although fancies in dark browns are
well liked.

The reefers which are selling best
are double breasted and have wide
Eton-shaped velvet collars. The style

which has received the largest num-
ber of orders to date has two rows
of ornamental buttons and is made
of a heavy rough fabric.

The autumn overcoat for boys is
similar in style to that best liked last
spring, viz., very full and quite short.
There is a little flare from the waist
line.

The boys’ overcoat favored by
country buyers from the medium
sized towns has a long fly front and
reaches almost to the shoe tops.

The belted back overcoat for boys
is taking much better than was ex-
pected earlier in the season.

The Old Lady and the Lawyer.

A certain lawyer, famed for high
charges, had incurred the enmity of
an old lady on account of the same.
Wishing to get even with him she
consulted him about drafting her
will. As she was a very wealthy old
lady without near relatives, she had
many charitable associations to ben-
efit, and the accurate draft of the
will required much patience, skill and
time. Among the provisions she
made a generous bequest to this law-
yer and nominated him executor.

After the execution of the will she
called for her bill, whereupon the.
lawyer, with the vision of ample fees
in the prospective settlement of the
estate, and the memory of the gen-
erous bequest, told the old lady that
under the circumstances he should
charge nothing, but finally to satisfy
her business scruples, made out a re-
ceipt in full to date for a $1, whereas
the smallest sum he could have

properly charged would have been
$100.

The old lady marched home with
her will, set herself to work, copied
it out carefully word for word, leav-
ing out the bequest to the lawyer
and nominating a new executor.

In the course of time she died, and
the disgust of the lawyer at the
contents of the will was so great that
he inadvertently let out the secret,
to the huge delight of his brother
lawyers.

New Oldsmobile

Touring Car $950.

Noiseless, odorless, speedy and
safe. The Oldsmobile is built for
use every day in the year, on all
kinds of roads and in all kinds of
weather. Built to run and does it.
The above car without tonneau,
#3850. A smaller runabout, same
general style, seats two people,
$750. The curved dash runabout
with larger engine and more power
than ever, $650. Oldsmobile de-
livery wagon, $850.

Adams & Hart
12and 14 W. Bridge St., Orand Rapids, Mich.

Overalls and Coats

STARUNION

BRAND

Registered Trade Mark.

In Blue Denim from $4.75 to $10.00 per dozen.

All High Grade.

Union Made.

Get Our Prices on Your Requirements.

Plain Blue, White, Fancy Stripes.

Better Service.

Good Goods.

Best Prices.

H R. STOEPEL

33°*%332 Lafayette Ave.

Detroit, Mich.



Coats for Men Have Broader Should-
ers.

The country merchant who has not
visited market to date will do well
to note the characteristics and oddi-
ties of the new fall styles. Probably
a great many cf these style changes
border too closely on the novelty, yet
the wisdom of noting the prevailing
tendency in style holds good. One
of the most noticeable characteristics
of the coat is the broad-shouldered
effect. A new broadness of shoulder
has been effected by increasing the
width of the shoulder of the coat
about half an inch on each side. This
laises the collar somewhat and to
quite an extent increases the space
between it and the sleeve. Then
again, the length of the shoulder
seam has been increased by making
the top of the back part of the
shoulder about one-half inch narrow-
er than usual on each side.

There is little doubt that the dou-
ble-breasted sack will be the popular
business coat until cold weather sets
in. The lapel tops are almost square
and the trousers are of conservative
width at the hips, falling in almost
straight lines to the bottom.

In dress suits the better class mer-
chants have unanimously declared
themselves in favor of the peaked
lapel. The skirt is tapered a little
more than usual and the roll is ex-
ceedingly long. The edges of the
better grades are blind stitched.

In the novelty overcoat line one of
the most popular sellers is a double-
breasted ulster with yoke. The box
plait which falls down the back is a
little more narrow than the favored
style of last season. The coat with
the extreme wide collar, full mili-
tary back with vent, is proving ex-
ceedingly popular. The tendency in
overcoat buying would suggest that
belt overcoats will be more popular
than was suspected a few weeks back.
The dressy surtout and paletot and
the Chesterfield are selling at the
usual rate. In the boys’ line fancies
and dark grounds with bright col-
ored yarn showing here and there
are well liked. As market buying
progresses there seems to be a grow-
ing tendency toward the fanciful or
mercerized mixtures. In the over-
coat line for boys the long ulster-
like model is growing more and more
popular.

Retailers have already done a fair
business in tan and olive covert top-
coats. While the weather is propi-
tious these are being pushed, and re-
placed by raincoats as the weather
indicates their acceptableness. This
season the swell paddock and pale-
tot have been taken up by all the pop-
ular clothes and department stores,
and there is general confidence in
the style selling well. If such proves
to be the case it will strengthen the
position of the skirted overcoat for
winter. Two styles are held to as
ieaders, one buttoning through the
front, and the other with a fly or
sack front. In the former garment
the waist line encircles the garment
and is shaped back and sides, while
in the latter the back is shaped and
the front is full an dloose.

The consensus of retail opinion is
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that worsteds in double and single-
breasted sacks, medium and dark
gray and fancy mixtures, will sell
well. Serges are no uncertain quality
and may sell well with many pretty
and attractive worsteds to men who
buy two suits a season.

Manufacturers are at present deep
into plans for spring. Designers are
still occupied with new patterns.
Some of the houses have their first
sample lines ready. Among the con-
servative there is a tendency to adopt
the long styles with suitable modifi-
cations. The popular trade, although
varying somewhat from former styles,
still adheres to the lines followed
out on last spring’s apparel. There
will be a short spring overcoat, 36
inches in length, full English box,
raw edge Kersey, sack and double-
breasted, with wider collar and la-
pels than have been made here in
several seasons.

The regular fall overcoat length ap-
pears to be 45-6 inches. The garment
is in the Chesterfield or sack style,
full and roomy throughout, with wide
collar and lapels and less depth of
opening than in the old style. It is
estimated that it is the most accept-
able gentleman’s garment for busi-
ness and general wear. Extreme
lengths will for the most part be
confined to the belted-back, which
will be less in number than they were
this season.

The full ulster type of long over-
coat may supplant the belted-back.
The ulster is a plain back, cut very
full from the shoulders down with
extra wide sweep at the bottom;
single and double-breasted with wide
collars and broad lapels. The gen-
eral length is 50 inches. Fabrics made
especially for this style of garment
are used. They are fancy in designs
and weaves in attractive colors.

For dress wear the surtout, paddock
and paletot will be given prominence.
During this winter these garments
will in all probability be a signal
success with good dressers, and are
looked to as assuming more promi-
nence than they occupied last.

Vests for fall are mostly collarless,
the opening corresponding with that
of the coat, the first button of the
vest coming under that of the coat.
Six buttons are used, the bottoms
being quite sharply pointed. Trous-
er measurements are of medium pro-
portions, about 19 inches in the leg,
and 17 at the bottom for a 33 waist,
the tendency being to get away from
the fullness of the pegtops. Coats,
too, have less of the shdped-in cut
than before, being longer and looser.

Money in an Optical Outfit.

A Chicago oculist announces the
interesting and important discovery
that alcoholism is caused by weak
eyes. He says he once knew a case
where a properly fitted pair of eye-
glasses completely destroyed the vic-
tim’s appetite for drink in thirty days.
A Philadelphia physician also claims
we could all be geniuses if we wore
glasses. A Texan delegate now
claims that green spectacles are a
remedy for the “cut rate” evil, and a
simple way would seem to be open
toward the ushering in of the mil-
lennium.
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M.Wile& Company

Makers of

“Clothes of Quality”

Will tell you in this space
from time to time how they
acquired the justly famous
title for their clothes.

High-Grade Moderate-Priced Clothes
For Men and Young Men

MADE IN BUFFALO

iCash and
Package Carriers

Insure Perfect Store Service

They combine greatest speed,
safety, economy of maintenance,
and beauty of appearance.

Save time and steps.
Check all errors.
Prevent “shop-lifting.”
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Investigate

Air Line Carrier Co., 20« Monroe St., Chicago, 111
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WOMEN CRIMINALS.
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Lombroso, whose collaborator he has

Why They Are Usually Worse Than joften been, notably in the writing of

Men.

Crime and criminal women have al-
ways been of the greatest interest to
the vulgar herd. And, curiously
enough, each season brings its crime
—like a fruit—and its cause celebre.
Last year it was the Humbert affair;
this year it is Italy which, in-the per-
son of the Countess Bonmartin, runs
in close rivalry to France.

In a short time the ministry of jus-
tice will publish its annual statistics,
a sinister batch of crimes, and we
shall see that their number is about
the same as it has been in previous
years. Morality is doubtless neither
better nor worse. Men have not
much changed. The streets of Paris,
in spite of the “apaches,” are not
more dangerous to-day than they
were in the eighteenth century, when
Raffiat with his band of thugs attack-
ed belated wayfarers.

And still the year which has just
elapsed -offers, in point of criminality,
something peculiar. Certain crimes,
which had grown rare of late years,
have brusquely reappeared. Poison
has become fashionable once more.
For crime has its fashion; now it is
the revolver, now vitriol, now poison.
The dagger, “cette arme de preci-
sion,” has been cast aside for a
weapon as unerring, but more den-
gerous and even more dastardly—
poison. And now rumors of poison-
ing cases are becoming more and
more frequent. A few months ago
Mme. Galtie, at Lectoure, and Mme.
Massot, at Marseilles, were accused
of poisoning their husbands, and at
Rouen Mme. Bonroy is being tried
for having killed her husband in the
same ymy.

Women criminals! One must ac-
knowledge that in the preparation of
a crime, in the planning of its com-
plicated details, woman excels, as if
she were better capable of construct-
ing a plot in real life than for the
stage. And the greater part of crimes
committed by women are “magnifi-
cent crimes,” if one may use the too
celebrated words of J. J. Weiss.

M. Ferrero, the eminent philoso-
pher, has recently made a short stay
in Paris. He is, like M. Ferri and M.
Lighele, one of those celebrated Ital-
ian criminologists who have made
their science illustrious. He married
one of the daughters of Prof. Cesare

f

sale by the wholesale trade all over the United States.”

J
J

that peerless book, “Woman as a
Criminal,” a work which leaves far,
far behind it the studies of “Criminal
Women” of Maci, interesting though
they be.

It was M. Ferrero who, only a few
days ago, was telling me of the cause
of ce'.ebro, which is now the sensation
in all Italy. The Count Bonmartin
was slain by his brother-in-law, his
throat cut, as if this were still the
sixteenth century. There is no more
poignant crime in the Italian chroni-
cles of Stendhal. The  Countess
Bonmartin seized as an accomplice—
the assassin arrested by his own fath-
er, who, like an ancient Roman, came
in person to denounce his guilty son—
does it not seem as though one were
present at some horrible tragedy of
the ancients, or at a bloody drama of
the time of Castruccio Castracagni?
Opinion in Italy is divided and many
people to-day believe in the inno-
cence of Countess Bonmartin.

After the verdict Prof. Lombroso,
who is the physician of the prison of
Turin, and sees the accused every
day, will doubtless tell what he thinks
of the mentality of the Countess. In
the meanwhile he can gather docu-
ments of the greatest interest on
women criminals. This savant, in his
laboratory at Turin, analyzes and de-
scribes hereditary sins, measures
skulls (as, for instance, that of Char-
lotte Corday, now owned by Prince
Roland Bonaparte), dissects brains,
and has composed for himself a reg-
ular museum of degenerates. While
in other laboratories savants are
studying illness in order to conquer
death, Cesare Lombroso, in as scien-
tific a way, studies crime, which is
another malady, and often epidemic,
in order to prevent and combat it

One must acknowledge that his
book, “Woman as a Criminal,” is so
terrible in its truth that it makes for
despair. The Professor and his son-
in-law speak of nothing but the weak-
ness, the perversity of woman, her in-
feriority, at the moment when Paris
has just raised a statue to George
Sand, genius in woman form, and
when, every day, some new effort,
poem, novel, or lecture reveals more
and more the talent of woman.

Still, M. Lombroso is right, the

crime of women, a woman’s crime,
has in it something peculiarly odious

and perfidious. A woman Kills oftener
for revenge, and then she brings to
her crime all the refinement of cruel-
ty. Poison is to her the same sort
of weapon as an anonymous letter.

A poisoner has the maddened thirst
of a drunkard, with this difference,
however, that she pours out her bev-
erage for others. She, too, has visi-
bly her hysteria. This refinement of
cruelty, this sort of pernicious dainti-
ness in crime, is a malady like any
others. In certain women this hys-
teria will turn into a need of lying, of
inventing extraordinary tales. In
others it becomes a passion for writ-
ing unsigned letters, often addressed
to themselves; in others still, it is the
madness of crime, the impulsive, irre-
sistible need of killing, just for the
pleasure of killing, to see the features

iPacts

drawn in the agony of pain, the throes
of the dying.

Now we are having a little epidem-
ic of poisoning. But a noticeable fea-
ture is this—all these crimes take
place in the provinces. It would seem
as if a Parisian woman, in her fever-
ish existence, in her whirlwind of a
life, has neither the time nor the
quiet mind necessary to set upon a
victim with the same cold slowness,
the same daily ferocity. When a
Parisienne does revenge herself upon
somebody, she uses her revolver, in
between two calls, or two outings in
her automobile. Everything goes
quickly in Paris, even murder. Be-
sides, husbands in Paris are less trou-
blesome and some more frivolous,
and consequently their deaths are less
necessary.
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The criminal woman is fortunately
an exception, but she makes me think
of the Arab proverb: “There are
three things one can not trust—a
king, a horse and a woman. The king
torments, the horse runs away, and
woman is faithless.”

She is not faithless, however, weak
as she is, for she is full of love; and
she is true, when she is a wife and
mother, when she devotes her life
to the simple thing which we call
duty.

Voltaire, like Lombroso, but less
scientifically, made a study of criminal
women, too, but he touched upon this
redoubtable subject only, as it were,
for amusement. In an article entitled,
“Poisoning,” he tells us that one day
M. d’Argerson, the Minister of State,
leceived a letter from a madman, pro-
posing to him a means for poisoning
at one fell swoop all the English peo-
ple in London.

“The fellow has made a mistake,”
said d'Argerson. “His scheme does
not concern me, but my brother, who
is Minister of War.”

Perhaps d’Argerson’s correspond-
ent was a woman. Voltaire didn’t
think of it. | wonder what M. Lom-
troso would say? George Claretie.

Some Women Do Not Know Where
Their Rights Cease.
Self-abnegation is usually claimed
by woman as her especial virtue, yet
it is the opinion of the average busi-
ness man that no woman knows
where her rights cease and where
those of others begin. This is the
opinion of the business man during
business hours when he meets the
other man’s sister and daughter in
the office, the store, the street car, or
the bank. For it is in public places
and while coming in casual contact
with strangers that women so uncon-
sciously infringe on the rights of

others.

In crowded street cars women gen-
erally refuse to move down to the
middle of the car unless the conduc-
tor comes inside and literally com-
pels them to move. Nine times out
of ten a woman hangs to the strap
nearest the door, thus making every
newcomer brush against her, crowd
past her, and perhaps step on her
gown. Often on the elevated trains
during the rush hours men are com-
pelled to step on women’s dresses or
else kick them out of the way. Un-
der these circumstances | sometimes
hear men say, “Don’t move; | can
push by,” probably because they have
learned by experience that it would
do no good to ask the woman to
move down. When | see women do-
ing the same thing in elevators—re-
fusing to step back in the car, but
standing near the door where every
one must push by them—1 wonder
how they can be willing to appear so
selfish. The only explanation | can
think of is that they never see them-
selves from an outside point of view
at all; they simply do not know that
they are infringing on the rights of
others.

This
women
besides
crowds
waiting

thoughtless  selfishness of
is noticeable in other places
public conveyances. Who
in ahead of a line of men
to purchase theater tickets?
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Never any one but a woman. She is
in a hurry and, of course, just one
person crowding in could not make
much difference. At the bank who
attempts to get to the paying teller’s
window ahead of a long line of wait-
ing men? Would any man or boy
think of so infringing on the rights of
others? If any man or boy thought
of doing it he would refrain because
he would know that every man in the
line would jostle him out in short or-
der. But what can men do when a
woman refuses to await her turn?
They must either suffer in silence, de-
pend on the vigilance of the attend-
ant, or, if they venture to remonstrate
in person, draw down upon them-
selves the wrath and scorn of the
woman interfered with.

Walking three or four abreast ona
crowded street is a form of selfish-
ness one seldom sees, but one often
sees groups of women blocking up
doors and p.assageways. Passing a
prominent office building one day re-
cently I saw three young women
standing in the entrance, grouped in
such a way that the passage was com-
pletely blocked. A man approached
the entrance; they did not move. He
hesitated a moment, said, “Pardon
me,” and crowded through the group
as best he might. One of the girls
looked after him scornfully. “Well,”
she exclaimed, “aren’t men the rudest
things!” The man heard, but it was
not the part of a gentleman to reply.

Another form of woman’s selfish-
ness in public places is typified by a
trailing skirt on a downtown street.
Most women admit the inconvenience
to themselves of wearing a too long
skirt downtown, but | never heard a
woman speak of the inconvenience
to which she puts other people by
wearing such a garment. If she
holds up her skirt she discommodes
herself: if she lets it drag she

discommodes others, who must
walk around it to avoid stepping on
it. All this besides the fact that a
woman still further infringes on the
rights of others when she wears a
garjnent offensive to sight as a foully
stained skirt certainly is.

The fact if has been necessary for
civic authority to compel women to
remove their hats in theaters is most
significant. The fact that so many
women of refined appearance even
now refuse to comply with the law
unless some one especially requests
them to do so seems to indicate that
women not merely do not know when
they infringe on the rights of others,
but that they do not care whether
they do so. At afternoon concerts a
third of the women keep on their
hats—refined and intelligent looking
women, too. They do it simply be-
cause it is personally inconvenient
to take their hats off. If you asked
one of these refined 'looking women
why she kept her hat on she might
say her hair was not dressed suitably
for appearing without a hat, but she
could not plead ignorance of the
law.

Once when | had looked forward to
especially enjoying the last number
on the programme of one of the
Friday afternoon rehearsals of the
Chicago orchestra the behavior of the
women in the balcony where | sat
seriously interfered with my enjoy-
ment of the music. It was the Pil-
grim chorus from “Tannhduser,” and
hardly had the conductor raised his
baton when a rustle went all over the
balcony. Here a woman reached
down and began feeling for her rub-
bers, there a woman with great diffi-
culty got her arms up to her head
to tie her veil. All around me wom-
en began adjusting their sidecombs, |
straightening their hats, and putting
on their boas. | tried to think only |
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of the solemn and significant things
the music was saying, but all this
movement, this fluttering of women'«
hands and rustling of women’s gar-
ments, was interposed between the
stage and me. | turned my head to
avoid seeing the frantic efforts the
stout woman in front of me was
making to tie her veil, and my eyes
took in a woman who was putting
on a pair of tight kid gloves; she
moistened one thumb and finger arid
then worked down each finger of her
other hand with infinite difficulty. |
closed my eyes to shut out the sight
of these offending women, but |
could not close my ears to the stir
and rustle going on around me.

From these few instances of the
public selfishness it appears that,
either from thoughtlessness or willful-
ness, some women at least do not
know where their rights cease and
where those of others begin.

John A. Howland.

If you are doing no good to others
you are doing much harm to yourself.

— Kent County
Savings Bank

OF GRAND RAPIDS, MICH.

Has largest amount of deposits
of any Savings Bank in Western
Michigan. IT you are contem-
plating a change in your Banking
relations, or think of opening a
new account, call and see us.

Ber Cent.
Paid on Certificates of Deposit

Banking By Mail

Resources Exceed 2JE Million Dollars

The Trade can Trust any promise made
iIn the name of SAPOLIO; and, therefore,
there need be no hesitation about stocking

It is boldly advertised, and

will

both sell and satisfy.

HAND SAPOLIO is a special toilet soap—superior to any other in countless ways—delicate
enough for the baby’s skin, and capable of removing any stain.
Costs the dealer the same as regular SAPOLIO, but should be sold at 10 cents per cake.
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“MNoman'sWorld

Se £ U
Wherein Courtship Is Made Too
Easy.
Written for the Tradesman.

A great many reasons are given for
what Mr. Wegg would aptly call “the
decline and fall off of matrimony.”
Some lay the blame for the continual-
ly lessening number of weddings on
the higher education of women, de-
claring that men do not care for a
steady diet of brains for breakfast,
while others accuse men of having
grown so selfish that they fear to fly
from the comforts of the bachelor
apartments they have to the perils of
the housekeeping they know not of.
A third set of philosophers account
for the increase in celibacy by the
career craze in women, while a fourth
ascribe it to the economic conditions
of the times, and the difficulty a man
experiences in making enough bread
and butter for two.

A woman might answer the ques-
tion of why people do not marry as
much as formerly by replying, as did

the milkmaid in the old song: “No-
body axed me, sir,” she said.
And in this lies the crux of the

whole matter. People do not marry
because they do not desire to. For
some unknown reason Cupid keeps
union hours instead of working over
time as he used to do. Comradeship
has been substituted for love between
men and women, and they are con-
tent to be friends instead of husbands
and wives. As for all the specious
reasons that political and social econ-
omists give for the fewer numbers of
marriages, they are all rank non-
sense. No man enamored of a wom-
an’s eyes ever yet stopped to think
whether she was wise or silly. No
woman ever yet lived who, when the
right man came along, wouldn’t have
swapped off a laurel wreath for a kiss
and thought she got the best of the
bargain, while as for the sordid, finan-
cial matter of being able to support
a wife, it is the very last thing that
Romeo ever considers.

Now the blame for this disinclina-
tion towards matrimony may be fair-
ly laid upon the shoulders of men.
Few women ever espouse a career
until they fail to espouse a husband.
The reason that women do not often-
er succeed in business is said to be
because they are always ready to
give up a job for a wedding ring, and
even the fact that women compete
with men in labor, and thus lower
wages, is solely attributed to the
fact that, failing to achieve a hus-
band to support them, they are forc-
ed to support themselves. There is
nothing to show that women are
averse to matrimony, or being prop-
erly urged refuse to enter into the
holy estate with the proper party.

The inescapable inference of all of
this is that women are not as attrac-
tive to men as they formerly were,
and that with all the accomplish-
ments that the modern girl istaught
she lacks one art in which her
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grandmother excelled—the art of
catching a husband. It is sadly true
that there are no such belles now
as there once were, no woman who
is the toast of her village, or city, or
county, and for whom men do daring
and reckless things, and are willing
to fight and perchance die. The girl
of to-day listens with pea-green envy
to her grandmother’s account of the
rows of suitors who sighed at her
door, who dogged her footsteps
wherever she went, and who besieg-
ed her with offers of their hearts and
hands. She might have picked and
chosen among a score of good offers,
and when her granddaughter com-
pares this retinue of lovers with the
two or three men in her own train
who are almost offensively frank in
declaring that their attentions are
without intentions, and who knows
that she will be dead lucky if she
gets a single good matrimonial offer,
she wonders why this is thus and
why men are colder lovers and mas-
culine hearts more impregnable than
they were of old.

It is certainly not because of the
deterioration of women. Never in
the history of the world, not even
among the ancient Greeks, was the
percentage of female pulchritude so
high as it is now. The cult of the
body has Leconte almost a religion
among women. More intelligence in
eating and drinking and bathing and
and exercise has developed a gener-
ation of young girls who are veritable
Hebes and who would make their
aenemic, thin-chested, pasty com-
plexion grandmammas look like can-
didates for an invalids’ home. So if
man seeks for beauty in a wife he
may shut his eyes and make a grab
in the dark in any group of women
and be sure of getting one who, had
she lived in his grandfather’'s time,
would have had all the poets writing
sonnets to her eyebrows and all the
beaux fighting duels for her smiles.

Women are more intelligent than
they were before, more versatile,
more sympathetic, more companion-
able. Time was when talking to a
woman must have been as fatiguing
as amusing a baby, so limited was
the range of subjects in which she
was interested, and so insistent was
she in keeping the conversation in
the personal key. Now woman fits
herself to enteitain man and he has
no fad or fancy to which she is not
able and willing to minister. She
is willing to enter into his mood and
discuss politics or pie, prize fights or
piety, geometry or golf, as he pleases,
and it is pathetic to think that wom-
an, having devoted such pains and
trouble to prepare herself to be the
ideal wife, so seldom gets a chance
to do it

Inasmuch, then, as woman is as
charming as she ever was, how is it
that she fails to fire man’s fancy as
she once did? There can be but one
answer. There are lost arts in the
world, and just as the secret of giv-
ing to steel the fine temper of the
Damascus blade lies buried in the
past, just as no hand has now the
skill to give to stained glass the rain-
bow hues that the craftsmen of old
did, so women, to a great degree,
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have lost the art of winning husbands.
Their methods are bungling, crude,
and they present even to the man
that marries them the practical ad-
vantages of having a side partner in-
stead of the glory and romance of
realizing a dream. This of itself
renders them less attractive to men,
since it is the luxuries and not the
necessities of life that allure us most,
and that we are most anxious to get.

Perhaps the chief reason that men
show a disinclination to marry may
be accounted for by the freedom of
companionship that prevails between
the sexes. In the olden time, when
the only way a man could enjoy a
woman’s society was by marrying
her, he was in a rush to hustle with
her to the altar, but when custom
permits a man to monopolize a
woman’s evenings, when they may
spend long days together on the golf
links, when they may attend thea-
ters and parties together and even
enjoy the pleasure of a little meal
for two in a perfectly proper restau-
lant, the man is in no hurry to wed.
He has, in reality, as much of the
woman’s company as he wants with-
out the necessity of assuming her
bills, or giving her the right to lec-
ture him.

The long engagement is a modern
invention of man’s, not woman'’s, and
it is a handicap that our grandmam-
mas never knew. Nothing that the
new status of woman has brought to
her is so delightful as the possibility
of a platonic friendship with man,
but we get nothing in this world
without paying for it, and the price
that women pay for comradeship with
men is often spinsterhood. When it
was .1 case of either lover or nothing
it was generally lover.

Another reason why men are less
eager about marrying now than they
used to be is because the modern
feminine Barkis is too willing. Many
things change, but human nature
never changes, and the primitive in-
stinct of man is for the chase. The
harder a thing is to get, the more
he wants it. The more inaccessible
a thing is, the more anxious he is
to climb after it, the more danger
there is in seeking a thing, the more
sure he is to dare it. Women have
iorgotten this masculine peculiarity,
and instead of permitting themselves
to be pursued they have turned
around and have become the pur-
suers, with the inevitable result that
men have lost interest in the chase
and dropped out of it.

Probably our grandmothers were
just as anxious to get married as any
girl is now, but they had the gump-
lion to affect a coy and reluctant
attitude, and because a man believed
that it was a difficult task to capture
the citadel of a maiden’s affections,
he wooed her with fire and passion
and all the energy of which he was
capable. Because she appeared indif-
ferent to his visits he kept the path
to her door hot with his footsteps.
Because the most that he hoped to
win from her hand in the shape of a
letter was a line or two of discreet,
copy-book, maidenly reply, to his
numerous missives, he weighed down
the mails with burning billets doux.
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How is it now? The modern girl
has left him in no doubt as to the
state of her affections, and so he
takes no trouble in wooing her. She
will say *“yes, and thank you, too,”
whenever he asks her and any old
lovemaking will do. If he does not
come to see her she calls him up by
telephone, and so he goes when there
is no more exciting amusement and
prospect. As for letters, she will
write anyway, so what is the use in
bothering to keep up his end of the
correspondence? It is the old story
of the over-ripe peach no one wants
to gather.

Our grandmammas also had an-
other advantage that their grand-
daughters lack—our great grandmam-
mas understood the value of the un-
attainable. They did not throw their
daughters at eligible young men'’s
heads. They built fences around
them. When a young man came a-
wooing the entire family did not take
to the back yard so as to give him
a chance. The stern parents stood
guard over a girl, and put him to
his wits’ end to steal a moment’s con-
verse with her, or press her hand in
secret. Sometimes the wily father
even went to the extent of locking
the girl up in her room to keep her
from a suitor, and then the man, who
very likely could not have been driv-
en in at the front door, was ready to
break his neck climbing up to her
window to steal her.

In a word, they made courtship ro-
mantic and difficult, and in conse-
guence there were many elopements
and few old maids. Without doubt,
it is parents’ palpable anxiety to
marry off their daughters nowadays
that scares so many men off, for
while a man may be thrilled at the
prospect of being pursued by an irate
father with horse pistols to Gretna
Green, it gives him the cold shudders
to feel that he is being taken in ina
confidence game.

The moral of all of which is, that
in affairs of the heart women do not
know so much as their grandmam-
mas did after all. Dorothy Dix.

YOU CANT FOOL

Absent Minded.

An old gentleman who was very
absent minded often had to ring for
his servant and say:

“James, | am looking for some-
thing and now | can’t remember what
it is.”

And then James would suggest:

“Your purse, sir, or spectacles, or
checkbook?” And so on, until the old
gentleman would say at last:

“Of course; that's it. Thank you,
James.”

One night the old gentleman had
gone to his room and all were in
bed when James was startled by hear-
ing his master’s bedroom bell. He
rushed upstairs and threw open the
door.

“James,” said the old gentleman, “I
came up here for something, and
now can’t remember what it was.”

“Wasn't it tc go to bed, sir?”

“Of course,” said the old gentle-
man, “so it was. Thank you, James.”

Made To Ride In.
Customer (angrily)—Look at these

boots! | only bought 'em a week
ago!
Shopman—Ah! you must have

been walking in them.

“Why, of course!”

“Ah, well, we only deal with car-
riage people here.”
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EMERGENCY CIRCULATION.

Some Weak Spots in the Monetary
Situation.

The money question is a kaleido-
scope, each turn in affairs'presenting
new combinations with varying forms
and colors, difficult to describe, still
more difficult to forecast; and yet all
these changes are subject to natural
laws, save where statute laws or the
concurrent action of many men or
many interests, consenting for a
common purpose, serve to produce
artificial conditions.

It is indispensable that bankers be
familiar with the basic principles of
finance, the laws of supply and de-
mand, the varying production in the
different fields of industry ranged
alongside of the varying demand of
the consumer, the commodity move-
ment necessary to offset a distribu-
tion quite satisfactory to the public
need, and the motive power—volume
of money—necessary to effect such
movement.

And still, the proper understanding
of these matters does- not fully equip
the modern banker. In these days
of cut and thrust, corner and trust,
the complex affairs of modern com-
merce are intensified and amplified
by the power of concentrated wealth,
inspired by the popular mania for
amassing large fortunes. Prices are
manipulated, normal conditions upset,
natural laws reversed.

Witness the retrograde movement
of cotton during last season, from
warehouse and mill in New York and
New England back to New Orleans
to meet delivery on speculative con-
tracts, at prices of raw cotton lifted
beyond the point of profitable manu-
facture, by peopje who use this great
staple as a basis for speculative con-
tracts—contracts whose only intend-
ed relation to the actual commodity
has sole reference to the price as de-
termined by quality and quantity.

The great cereals of the country
are the popular football of specula-
tion, and are subject to similar treat-
ment, with analogous results. If the
artificial prices thus created were
lealized by the producer, it would be
a compensatory advantage, but the
“corner” and the “squeeze” are only
possible when the crop has “come in

sight,” its volume determined, and
has passed into the hands of the
middleman.

Whether a bank’s funds should be
loaned at all to aid in unduly ad-
vancing the price of commodities,
and to what extent such advances
may be made with safety, are added
questions entirely apart from the or-
dinary principles upon which the
credit is based. Unduly enhancing
the cost of any commodity, or the
cost of money—interest rates—ad-
versely affects general business, the
immediate and perhaps the most
baneful effects of which are experi-
enced by banks.e Commercial bank-
ing, in order to experience the largest
measure of success, requires stable
conditions; with speculative banking
it may be different.

It is well known that fluctuations in
rates of transportation, or cutting of
rates, although they enable the move-
ment of goods more cheaply, and
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hence seemingly increase the dealer’s
profits, tend, nevertheless, to demor-
alize business, and are of real ad-
vantage to no one.

The extreme fluctuations in the
money rate, frequently ranging as
high as 20 per cent., as it did in 1901-
04, indicate the existence, legislative
or otherwise, of unnatural and un-
wholesome conditions. The strong
demand for money at full rates that
have generally prevailed for the past
three or four years, followed by an
accumulation of unloanable funds at
the present, is a natural result and se-
quence of the industrial debauch
through which we have passed, but
from which we have not yet recov-
ered.

The individual who closed out his
securities at top prices, and kept out,
was fortunate. The manufacturer or
merchant who sold out at the height
of the boom realized more than his
property was worth, and was propor-
tionately fortunate. The average
successful man who was in business
eight years ago, and has remained in
to the present time, would be better
off to-day had an average degree of
prosperity characterized this period
instead of the wide fluctuations in
values and extremely high prices
which prevailed.

The manufacturer who can sell
more than his output at almost any
price he chooses to demand usually
increases his capacity, notwithstand-
ing the fact that the cost of labor
and material are at the maximum,
and thus permanently over-capitalizes
his plant, and impairs his economical
production in the future. | seek by
these illustrations to emphasize the
fact, with which we are all familiar,
that the public prospers most with
average conditions and stable influ-
ences, and with the natural laws of
trade in force unvexed by artificial
influences.

Banks are the barometer of trade;
bankers are dealers in credit. Their
business consists in swapping a well-
known for a less-known credit. To
succeed they must study and be fa-
miliar with all branches of industry,
and the changing conditions of the
business world as well as the chang-
ing conditions of the individuals and
corporations with which they deal.
It follows that bankers of all people
desire freedom from boom and de-
pression, and it seems to me that
our labors, as individuals and as an
association, should be directed to-
ward vindication of natural laws in
trade and finance.

As to currency, there is little likeli-
hood of change in our laws for some
time to come. It would be the part
of wisdom to perfect our currency
upon well grounded principles, in the
light of experience and along scien-
tific lines, at a time when the public
is free from currency agitation.

But large legislative bodies seldom
proceed in such manner. Their ac-
tion is taken at some crucial period
and in response to an acute public de-
mand. There is nothing to suggest
such demand in the near future. Our
currency is good beyond question, but
rigid as the laws of the Medes and
Persians. It is quite similar to the

currency of England. We have $346»*
000,000 in United States notes, issued
directly by the Government, made le-
gal tender, and which are, in effect,
* forced loan.

The greenbacks are redeemable in
gold so long as the credit of the
Government is such that its bonds
can be sold for gold. They are good
beyond question, are practically gold
notes,, and | think they have come to
stay. | am not arguing against any
proper scheme for perfecting our
currency, but as practical men we
should recognize facts and probabili-
ties. The volume of currency in the
aggregate and per capita exceeds any
previous period in our National exist-
ence and is certainly adequate to the
public needs. The perennial output
of our mines will satisfy any in-
creased demand which may accom-
pany increase of population and ex-
panding business.

Our sub-treasury system, which
withdraws from circulation the daily
customs receipts of the Government
and locks them in the Treasury, from
which they can only be withdrawn by
an appropriation of Congress, is an
arbitrary and artificial interference
with currency conditions, enacted at
a time when the Government pro-
fessedly was afraid to trust its in-
come funds in the hands of the banks.
Whenever the Government’'s income
exceeds its expenditures, the daily ab-
sorption of money by the Treasury
becomes an important consideration
that must be taken into account by
every banker and business man in
determining their course of action.

The natural course of business is
marred or modified by the Govern-
ment’s strange adherence to this ab-
surd provision of law. Its absurdity
may well be illustrated by noting the
consequences which would ensue in
case municipalities and individuals
should adopt the same cowardly con-
servatism. Suppose each state, each
city, county, town and village should
hold all their receipts for taxes in
their treasury or strong boxes, until
the same should be paid out in regu-
lar course in meeting their direct ob-
ligations. The effect of such a course
upon the money in circulation and
the violent fluctuations in volume
necessarily produced can easily be
foreseen.

Go a step farther, and suppose each
individual and corporation should
adopt the same course, and it is
easy to see that the whole superstruc-
ture of credit would fall to the
ground. Congress has given some
signs of a disposition to repeal this
law, albeit the same was accompanied
with a provision that the banks pay
not less than 2 per cent, interest to
the Government for the privilege of
keeping these funds in circulation.

The weakest point in our currency
system is shown during those periodi-
cal crises commonly called panics. A
panic means business paralysis. Some
climax to a series of adverse influ-
ences operating upon the public mind
temporarily destroys credit; and ina
country like ours, where 90 per cent,
of business transactions are consum-
mated by means of credit, it means

a practical stoppage of the wheels of
industry.

I am aware that some people ob-
ject that an emergency circulation
would have a bad effect upon the
public mind. They seem to think that
the public would only know of the
emergency through such an issue.
Any financial or industrial disturb-
ance that may occur will be known
to the business and reading public
step by step as it occurs, and an
emergency circulation would be re-
ceived by the public as a remedy and
a relief, and any one who thinks
otherwise pays a poor compliment to
the intelligence of the American peo-
ple.

I am strongly of the opinion that
there should be some modification of
existing laws so as to permit banks
tod protect the business interests of
the country in times of greatest need.
1 think so all the more from the fact
that the time has gone by when
clearing house certificates may be
successfully used to mitigate the rig-
ors of a panic. | think I am safe in
saying that it is the general opinion
among bankers that clearing house
certificates will no longer prove a
measure of relief unless it may be

under most exceptional circum-
stances.
Recurring to the initial thought

of this paper—the desirability of sta-
ble business conditions and uniform
cost of transportation, and reasona-
bly uniform rates for money, we, as
bankers, entirely apart from legisla-
tive or coercive measures, can exer-
cise great influence in bringing about
such conditions. Much of the hos-
tilities to banks, much of the animos-
ity existing between different sec-
tions of the country is traceable to
the unequal distribution of banking
power, credit facilities. A borrower
in the interior or remoter sections
reads of the very low rates of inter-
est prevailing in the money centers,
compares the same with the full rate
he is compelled to pay, and concludes
that his immediate creditor is reap-
ing an undue advantage in charging
him undue or extortionate rates.

Reasoning something like this fur-
nished the backbone of the silver
propaganda, whose disturbing influ-
ence has cost the country so sorely
during the past twenty-five vyears.
People in the newer sections of the
country, aware of the rich, natural
resources of their localities, which
only awaited development to be
transformed into wealth, clamored
for an increased volume of currency.
What they needed was capita! to
transform latent wealth into tangible
wealth; what they thought they need-
ed was more currency, and this con-
viction served to swell the ranks of
the advocates of cheap money.

The Credit Foncier of France is
a great mortgage bank. It takes
mortgage obligations from its cus-
tomers and gives in exchange its own
debentures or obligations. Such ob-
ligations are listed and have a daily
quoted value upon the Paris Bourse,
and the Credit Foncier is not permit-
ted to charge its customer in excess
of five-eighths of | per cent, above the
day’s quotations for its securities.
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|[HY do you rent a store, buy fixtures, hire clerks? Why do you
invest money in merchandise? To get more money, do you not?
Yet, where do you put that money when you get it—the money
for which you have invested your savings, the money for which you
have worked so hard? W hat do you do with it? Do you put it away carefully
where nothing can happen to it—where you can be sure of getting every cent
of the profit you have earned? Or do you putitinto a common cash-drawer,
an ordinary box under the counter, used, maybe, by your great-grandfather along
with his hour-glass, his tallow candle and other ancient fixtures?
Jtreucoj you pW your hard-earned money into this relic of antiquity
unchecked and practically unprotected. Ashes are dumped into

a barrel in much the same careless way.

Y ou use a scale in order that you may not lose money by

giving a customer more of your goods than he is entitled to.

You weigh these goods with infinite care.
False Y et the hard-earned money for these same
economy  g00ds [s dropped into the ancient makeshift
under the counter with much less thought than you expect
your clerks to take in splitting an ounce of sugar.

Let us show you how you can keep a check on every transaction involving
money inyour store. How you can guard every penny of your receipts. How
you can increase your cash sales and add 25 per cent, to the efficiency of your
clerks. The demonstration will cost you nothing and put you under no obli-
gation to buy. You can pay for the system out of the money it will save you.

Tear Off This Coupon and Mail to Us Today
NATIONAL CASH REGISTER CO., DAYTON, OHIO
1own a- store.  Please explain

what kind of a register i» oest suited for my business,  Address
This does not put me under obligation to buy. No. of Clerks.
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This secures the borrowers through-
out France a uniform rate.

As a matter of fact, the Credit Fon-
cier gives to its borrowers money

or such funds as they desire. The
above law serves to limit the ex-
change or service charge to five-

eighths of i per cent., and secures to
all borrowers of the same date the
same rate of interest. As you are
all aware, the Bank of France charges
the same rate of discount each day
at all its branches throughout France.

Of course, what may be successful-
ly carried out in densely populated
France may not be at all praticable
in the United States, but with in-
creasing wealth and growing popula-
tion something approximating the
Credit Foncier may become practi-
cable and would seem to be desirable.

Terminal wheat receipts in Duluth
and Minneapolis are regarded as the
best of collateral by banks generally;
why not cotton in New Orleans, Gal-

veston, Mobile, Atlanta, Savannah,
Charleston and other important
points? Some attempts have been

made by warehousing companies to
make the staple products of the coun-
try, warehoused in the locality of
their production, available as collater-
al with banks generally. Insufficient
capital and insufficient business ex-
perience have thus far deprived the
project of a fair trial.

With sufficient funds, under the
management of experienced men of
well known character and ability, it
seems to me the project ought to
succeed and prove an advantage alike
to borrower and lender. 1 give these
for instances to illustrate the convic-
tion | have that the best way to do
away with sectional prejudice in our
country, with the general prejudice
which exists against banks and
against capital—the best way to puri-
fy our politics and prevent business
interests and property values from
becoming the football of each recur-
ring political campaign—is to bring
about, so far as lies in our pow-
er, reasonably unform
throughout the country, with the cost
of commodities and rates for money
fluctuating within reasonable limits.

We tend to accomplish such re-
sults by bringing the resources under
our control, which is the motive pow-
er underlying and controlling our
industrial fabric, closely in contact
with the material product—the per-
ennial output— of the business public,
and by making that contact as close
as possible throughout the length and
breadth of the land. By exercising
our influence along these lines, we
can best serve the material interests
committed to our charge, and best

TRY
THEM
NOW

conditions'
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discharge the duties and responsibil-
ities of citizenship. A. B. Hepburn.

Hard to Stop Trickery of Dishonest
Clerks.

Misrepresentation of goods by
salespeople is a source of loss to the
department stores that they are con-
stantly seeking to eliminate. The
more highly a store values its repu-
tation the more it is injured by a
single instance of misrepresentation.
Likewise the man or woman used to
strictly honorable dealings is more
offended by dishonesty than is one
used to the false pretensions and
cheap chaffering of low class mer-
chants.

It doesn’t hurt a banana peddler
much to be detected in tucking in
one black banana in a dozen. You
expect and are on the lookout for
just that from a merchant of his class.
Then, besides, he rarely expects to
meet you as a customer again. He
thinks that he can always find new
customers to cheat among a whole
city full.

So with the cheap stores. They
haven’t an immaculate reputation any-
way. Then there are such hosts
of careless people in the city waiting
to be cheated that there will always
be enough left to go around, no mat-
ter how often or how badly they are
gulled.

But a store which aims to reach
and hold the better class must be
more precise in its dealings. Such
people have better memories, as well
as finer sensibilities, and they do not
expect and will not put up with mis-
representation. Therefore, the higher
class the store is and the higher the
class of people who patronize it the
more carefully it must guard against
all misrepresentation on the part of
its salespeople.

A clerk in such a store gains in the
long run by presenting goods just as
they are, because it is for his best
interests to hold the confidence of
his customers so that they will come
back to him again and again. On the
other hand, a clerk’s salary is based
chiefly on his weekly sales reports,
so that an unprincipled man is under
constant temptation to misrepresent
goods in order to increase the amount
of his sales.

He sees, for instance, that a cus-
tomer hesitates about purchasing a
dress pattern because she thinks there
is a thread of cotton in the goods. If
the clerk»admits the shoddy she may
leave the counter without purchas-
ing, and then all the time he had
spent on her would be wasted. Then
a clerk is tempted to trade on the
ignorance of timid or inexperienced
customers when by so doing he can

make a sale. All this is short sight-
ed and in the long run works against
a clerk’s own interests, but not all
of them believe it.

To guard against such misrepresen-
tation is part of the duty of the head
of each section. He is supposed to
know all that is going on in his de-
partment. The floorwalkers, too, are
supposed to have their eyes and ears
open to guard against any kind of
poor work on the part of clerks, but
it is obviously impossible for these
few overseers to hear everything said
by each clerk. Out of the scores of
sales going on around him the head
of the section can keep track of only
a few, and the floorwalkers only a few
more. So the great majority of sales
are necessarily trusted entirely and
absolutely to the salespeople.

Another mode of supervision is the
reporting of one clerk by another. But
this does not amount to much, be-
cause, no matter how important to
the firm is the information conveyed,
tattling is dishonorable. A clerk’s
loyalty belongs first to his firm, yet
few men or women are so hardened
that they can “tell on” a fellow work-
er without feeling ashamed.

The management also requests cus-
tomers to report all cases of misrep-
resentations. These requests are
made frequently, so that the fact is
well advertised that such reports will
be investigated, and in all cases jus-
tice done the customer. But many
people will not take the trouble or
spend the time to make a report.
Mrs. A. is a busy woman. When she
finds that the handkerchiefs are part
cotton which a certain clerk told her
were every thread linen, she simply
goes to some other store the next
time she wants to buy anything in
linens.

All clerks in the best stores are
clearly instructed to present goods

on their merits, and under no circum-
stances to base a sale on misrepresen-
tation. All the management can do
after so instructing them is to sup-
pose that the combined reports of
customers, fellow clerks, floorwalk-
ers, and heads of departments will
eventually disclose the clerk who
misrepresents.  Still there is some
ground not thoroughly covered by
these practical safeguards.

After all, the character of the sales-
people must be relied upon. If they
are not strictly honest they can make
sales by misrepresenting goods. But
when found out they are always rep-
rimanded, and if they do not care
enough for their future to follow in-
structions, even if they are not honest
from principle, they are dismissed.

We Are Distributing
Agents for Northwest-
ern Michigan for & jft

John W. Masury
& Son’s

Paints, Varnishes
and Colors
and
Jobbers of Painters’
Supplies

We solicit your orders.
shipments

Harvey &
Sey mour Co.

GRAND RAPIDS,

Prompt

MICHIGAN

Merchants' Half Fare Excursion
Rates to Grand Rapids every day.
Write for circular.

A Well=Known Fact

The Telephone is no longer ranked as a luxury but an actual,

every-day NECESSITY.
recognize this fact.

GET

Progress demands that YOU

IN LINE

The telephone that supplies your every

requirement is the

telephone you NEED and MUST HAVE.

Over 67,000 subscribers and more than one thousand towns in
Michigan reached over our long-distance lines.

Michigan State Telephone Company,
C. E. WILDE, District Manager, Grand Rapids

Merchants’ Half Fare Excursion Rate* to Grand Rapids every day. Werite for circular.

5C
Cigar
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Business Improving in the Shoe
Trade.

Shoe manufacturers and jobbers
say the further the season progress-
es the more encouraging it becomes.
While the number of buyers who visit
this market at ihis period of the year
is not large, still quite a number
were in the city last week, and they
placed some fair-sized orders. . The
majority of fhe retail shoemen are
looking forward to a good fall and
winter trade, and are making prepar-
ations accordingly. Stocks that were
held over do not look so large and
are considered less of a handicap than
many feared.

Wholesalers predict the reign of
the conservative shoe this fall, al-
though they aver that the best sell-
ers will have a slight tinge of the
coming style for spring. Radical de-
partures are predicted for the com-
ing spring season and these predic-
tions should be of great suggestive
value to the shoe buyer. The new
pointed toe with an outward swing
to the last will sell well this fall. One
of the best selling shoes, however,
for the trade, and the shoe which
market visitors favor, is one of Eng-
ish enamel with waterproof sole and
calf topping. From the standpoint
of style there is nothing extreme
about it and it makes a sensible all-
round shoe for the business man and
the conservative patron of the coun-
try store.

Among the men there seems to be
£ growing demand for the sort of sub-
stantial shoes with which over-shoes
need never be worn. Bluchers are
going to be popular and patent shoes
will be worn to a great extent. De-
mand will continue for the Cuban
heel on women’s shoes, if present
indications count for anything. It
is believed that tans will sell better
than ever next summer. They will
range in shade from the delicate
flesh color to dark chocolate tints
and will be worn by infants, women,
children and men. The white can-
vas shoe seems to have taken the
market by storm and a continued de-
mand is looked for~next season. In
short, shoes for this fall have small
heels and all »n all the military ef-

fect. The largest buyers are avoid-
ing extremes.
There will be no decided change

in shoe styles this fall, although the
spring season will open up at retail
with a few style departures. Some
stores will experiment with a few
new styles and on their success will
rest the country merchant’s decision
as to what styles will be favorably
received by his trade. The market
buyer this fall will find exceptionally
good values for his money. Each
season’s goods, in fact, show a
decided advancement in the detail of
counters, linings, innersoles and up-
per and sole stock.

In toe styles for boys there is a
decided tendency toward the conserv-
atively roomy shape. The two styles
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taking best are the full round toe, the
medium toe, the medium wide toe
with a modified freak look about it,
a medium narrow toe with somewhat
of a Po-toe swing to it, the Po-toe
last with straight inside and a mark-
ed outward swing. In the child’s line
the popular styles are the medium
full ordinary toe, the narrow dressy
toe, the Po-toe with straight inside
with outside swing, the Po-toe with
more breadth over the toe and a trifle
freakish, the full, neat square effect
and the extreme wide toe.

In the women’s line, bluchers are
selling remarkably well. One of
these popular sellers has mat kid top,
cap toe, single sole and beveled edge.
The tendency in market purchasing
would indicate that those styles
which enable the foot to take its nat-
ural position are coming in vogue.
That this tendency is growing can
be seen in the outward swing last,
which promises to be very popular.
The old time cramped effect will be
superseded by styles giving the Po-
toe effect without causing injury to
the feet. Although new, this foot-
form line is already a strong seller.
It is made in vici, russia and patent
colt, oak soles, new substitch proc-
ess, innersoles soft and smooth, and
has more strong talking and selling
points than any other shoe.—N. Y.
Commercial.

On a Shopping Tour.

The shades of night were falling fast

As through a bargain store there passed

A maid, ‘who'd lingered till the last,
Just shopping.

Her mien was sad, her face looked worn;

Her hat was crushed, her dress was torn;

She’'d jostled there since early morn.
Just shopping.

"Oh, stay,” the salesgirl said, “and see

This lovely silk at forty-three

A yard.” "She answered, “None for me,
I'm shopping.”

“Mount not the stairs,”, floorwalkers

said,

“The elevator’s just ahead.”

But uF she crawled with lagging tread,
ust shopping.

At 6 o'clock, as homeward went
The saleswomer. on gleasur_e bent,
They left her there by accident,
Still shopping.
A watchman making late his round
Was scared by an unwonted sound;
On the third floor the maid he found.
Just shopping-

There in the twilight cold and gray
Sauntered the maid who'd shopped all
Ar?gy‘nothin bought to take away—
Still shopping.
No Horsewhips in Moscow.
There is a notable law in force in
most of the large Russian towns
concerning horses. Among the curi-
ous things that arrest the attention
on arriving in Moscow is the entire
absence of whips among drivers of
cabs, carriages and all sorts of vehi-
cles. There is a law prohibiting
their use and there is not a single
whip in use in Moscow. The excel-
lent condition of the horses attest
the benefit of this humane law.
Nothing can exceed the beauty of the
sleek and well-groomed horses used
in the carriages of Moscow.

The Sharper Vision.

“1 believe there’s something be-
tween our daughter and young Hug-
gerly.”

“l seen them- in the parlor, last
night,” volunteered young brother,
“an’ there wasn’'t nothing between
them.”

Business Opportunity

For Sale— The stock and good will of a pros
perous, well-established wholesale shoe business of
highest reputation, in one of the best cities of the
west. Parties wishing to consider such an open-
ing will please address C. C., care of this paper,
when full details and an opportunity to investigate
will be given. Capital required, about $100,000.
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"he thought may not
have occurred to you,
but the very fact is in
evidence, that to satisfy your customers, you should carry a
complete line of

Banigan Rubber Boots
And Shoes

the line to be depended upon to please, not only in Style, Work-
manship and Fit, but in points that will meet all the requirements
of the most critical.

If you have never handled them it may be suggestive of
oth*T than fairness if you do not place a trial order.

QEO. S. MILLER, Selling Agent

131-133 narket St., CHICAGO, ILL.

Geo. H. Reeder H.L. Keyes J. W. Baldwin

Our Business is Moving
Briskly

How can it help it when we handle the best lines of leather shoes possible
to produce at the price, and are state agents for the celebrated

Hood Rubbers?

QEO. H. REEDER & CO., Grand Rapids, Mich.

Our store is on the way to Union Depot and we are always pleased
to see our friends and customers.

Merchants* Half Fare Excursion Rates to Grand Rapids every day. Write for circular.



NEXT BEST THING.

Reasons Why We Should Not Over-
look It.

When, for good and sufficient rea-
son, it becomes impossible to carry
through business plans in the best
way, do the “next best thing.”

Knowledge of just what this next
best thing is in any emergency of the
affairs of life is essential to the busi-
ness of doing it. But frequently when
the judgment has put its seal upon
the necessity of the thing next to be
done, the shock of not having been
able to do the first thing intended
stuns the individual until the oppor-
tunity for the next best thing is ir-
revocably past.

Common sense has come to be re-
garded as almost uncommon sense.
Yet common sense is not all. That
thing called common sense might
teach an unlettered man that if he
could take the positive pole of a
great battery into both his hands and
its negative pole into both his hands,
each with impunity, he could as safe-
ly take the positive and negative
poles, one in each hand. But the
analogy does not hold.

Common sense, for instance, never
in the world suggested to Columbus
that the earth was round, or to
Galileo that the world moved rather
than the sun. Common sense revolt-
ed at both and in the end was made
the fool of the thing that is called
“genius” for the lack of another
name. Yesterday in history, to-day
in the present, and in all to-morrow,
perhaps, common sense was, is, and
must continue the handmaiden of
genius to the extent that the phe-
nomena of nature are uncovered new
to a world of conventional thinkers.

Success, sooner or later, always
must determine the position of a
man in comparison with his fellow
men. And so long as success must
continue the comparative thing it is,
so long must there be the necessity
for a man’s doing that “next best
4hing.”

There ic a practical business story
not ten years old that illustrates the
inspiration that may be necessary as
a next best thing in backing up all
that common sense had accomplished
and yet failed in:

A great cleaning powder was stum-
bled upon by a chemist, who saw
a fortune in it. But the practical
business men, upon whom it would
devolve to sell the stuff, found an in-
superable difficulty with the market.
The powder was a shade seemingly
impossible of producing the degree
of whiteness that was the powder’s
chief merit. “l couldn't sell that
stuff without hypnotic powers,” was
the expert opinion of the man who
knew the market.

But the manufacturer knew the
“next best thing.” The shade that
was so objectionable to the market
was scarcely more than strongly sug-
gestive of its failure as a bleacher.
The chemist was called upon for a
harmless shade of artificial coloring
that would so accentuate the natural
shade as to allow the purchaser to
see nothing els 2 but that color. Then
the cleaning powder was named to
carry with it this color description
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as the chief distinguishing feature of
the powder. To-day to change the
name of the powder probably would
luin its prestige.

A wise business man had done the
next best thing.

There is the story of a mining en-
gineer in the desert country Of the
Great West who figured that in the
development of a certain great placer
claim, a canal debouching from one
great river into another great river
parallel to it was essential. But the
capital developing it would not see.
It was disputed that the water from
the Poudre River ever could flow in-
to the waters of the other stream.
The engineer had begun to stand for
his surveys and the capitalists were
lining up for the expenditure of other
thousands in surveys to prove that
the water must run in the opposite
direction. Then the engineer be-
thought him of the next best thing.
He met the directors of the concern.

“Gentlepien,” was his incontrover-
tible argument, “either that water will
flow from the Poudre into the Blank
River or it will flow from the Blank
River into the Poudre!”

There are “frog farms” in various
portions of the world out of which
their owners are reaping harvests of
money. They are standing chal-
lenges to conventional common
sense; they are marked examples of
the inspiration to do the next best
thing. When the frog hunter no
longer could find his wild quarry for
the supply of the market he turned,
fenced in the marshes, and domesti-
cated the creatures. He did the next
best thing.

The ability to determine this next
best thing in the business world is
often the determining factor in mark-
ed successes. Thousands of men
have started out in business or pro-
fessional life to accomplish a certain
measure of success in a definite line.
Some barrier has arisen which could
not be crossed. It served to inspire
the next best thing in the hearts of
the adventurers, and this next best
thing has resulted in the attainment
of unexpected successes beyond the
original first hopes of these thous-
ands.

The greatest problems in life con-
tinue to be expressed in the world’s
query, What is the next best thing?
That “first” best thing will continue
to be in the untried mind the easiest
of determinations; it is on the rock
of the “next” best thing that for-
tunes are wrecked or find founda-
tions. John A. Howland.

If You Are Well Bred.

You will be kind.

You will try and make
happy.

You will not be shy or self-con-
scious.

You will never indulge in ill-natured
gossip.

You will never forget the respect
due to age.

You will not swagger or boast of
your achievements.

You will think of others before you
think of yourself.

You will not measure your civility
by people’s bank accounts.

others

You will be scrupulous in your re-
gard for the rights of others.

You will not forget engagements,
promises or obligations of any kind.

In conversation you will not be ar-
gumentative or contradictory.

You will never make fun of the
peculiarities or idiosyncrasies of
others.

You will not bore people by con-
stantly talking of yourself and your
affairs.

You will never under any circum-
stances cause another pain if you
can help it

You will not think that “good in-
tentions” compensate for rude or gruff
manners.

You will be as agreeable to your
social inferiors as to your equals and
superiors.

29

You will not sulk or feel neglect-
ed if others receive more attention
than you do.

You will not have two sets of man-
ners, one for “company” and one for
home use.

You will let a refined manner and
superior intelligence show that you
have traveled, instead of constantly
talking of the different countries you
have visited.

You will not remark, while a guest,
that you do not like the food which
has been served to you.

You will not attract attention by
either your loud talk or laughter, or
show your egotism by trying to ab-
sorb conversation.— O. S. Marsden in
Success.

All that glitters if not guilt.

How About Hunting

Boots ? Is your stock in shape for the season ? Ours
is, and there is no doubt about our being head-
quarters for everything in that line.

We have a black grain lace boot at $3.50 and
a tan one for $375 that are as good as can be made.
Then we have others for less money.

Just let us show you.

Waldron, Alderton & Melze

Wholesale Shoes and Rubbers
m3i~i33~ 35 North Franklin Street, Saginaw, Mich.

M
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Sell them one pair of gotd shoes and they’ll

always come back for another pair.

That's

1»1 Q(ldp the kind of trade that pays. The kind of

t

@ shoes that make such trade is the

pp® / BRADLEY & METCALF

$2 NULINE $2

S

GOODYEAR WELTS

We make them
Box Calf and genuine Kangaroo—in three
styles, Bal, Bluchtr and Golf cut.

in thn e leathers— Velour,

We are the only manufacturers making gen-
uine Goodyear Wtlts at $2 00 per pdr.

mmmzmt .

Bradley & Metcalf Co.

*Where Quality is Paramount”
201 Fast Water St., MILWAUKEE, W S.
Try “Our One Day Mail Order Department” for service.
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BANK ROBBERS.

Why They Usually Leave Big Vaults
Alone.

Merchants are robbed; the safes of
country banks that carry a surplus
of perhaps ten or twenty thousand
dollars are often riddled by burglars.
How is it that the millions quietly
reposing within the doors of scores
of banks in the larger cities are never
attempted? For it is a fact that dur-
ing the last twenty-five years no at-
tack, successful or otherwise, has
been made on any bank vault in the
United States in cities of over 50,000
inhabitants. Most of the bank rob-
beries occurring to-day take place in
towns of 2500 to 7,500 inhabitants.
In the larger cities where the treasure
really is no one even attempts to rob
a bank.

Why is this?

Money can protect money. That is
the whole secret. The country banks
depend on safes costing perhaps a
few hundred dollars; a great city
bank spends perhaps $150,000 for its
burglar and fire proof vaults. And
these vaults are proof. They are ab-
solutely unassailable. The guarding
of a bank's money has been reduced
to such a science that a banker, hav-
ing once taken the proper precautions,
never gives the matter a further
thought, although he have millions
of dollars within his doors.

The fire proofing for a large vault
can be constructed for from $10,000
to $15000. It is the burglar proof
steel lining that brings the cost of
vault construction up to the six fig-
ure mark.

Think of a steel door weighing
twelve tons or of a hinge alone
weighing one ton! When that door
consists of ten inches of drill proof
steel, plate lapped on plate, do you
wonder that' even the most daring
burglar has never attempted it? Such
a great door usually has some four
and twenty-two or three inch steel
bolts which shoot out automatically
in four directions as soon as the door
is closed. The entire closing of the
door is absolutely water tight. The
closing has actually been tested one
whole night under water. This clos-
ing is of the “tongue and groove”
variety and the groove is packed with
packing.

This formidable door is furnished
with a time lock that can be set
for any number of hours and that
can not be opened until the hour for
which it is set arrives. The door is
furnished with perhaps three dupli-
cate timers, so that if two should
fail to work there would still be
one to open the door.

Inside the great door a massive
grating called the day grate gives
access to the vault. To this cham-
ber, which, with its four inch walls of
drill proof steel, is worthy of Vulcan
himself, only the active officials of
the bank have entrance. Here are
the tellers’ safes, where they keep
the money for the day’s business.
Here are bags of gold, $5000 in
each, piled up like so many bags of
buttons, each bag most securely tied
and sealed. Here are packages of
bills stacked up like bricks. The
ones and twos in $1,000 packages; the
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fives in $5,000 packages; and the tens
and twenties in  $10,000 packages.
The bills in each of these packages
have been counted, tied up, and seal-
ed by two persons in the presence
of each other, so that the bank can
guarantee the amounts as given on
the labels without recounting.

Here, beside the tellers’ safes, are
compartments where the collateral
received for loans to depositors is
kept.

But this is only the outer division
of the vault chamber; beyond is
another massive grating dividing the
vault into two rooms. No single of-
ficial can penetrate to the inner
shrine, and one of the two officials
necessarily present must be a direc-
tor of the bank. Here is the holy of
holies, where repose the reserve funds
of the bank—millions of gold and
paper money. The reserve funds are
kept in safes on which the locks are
timed to open every morning, so that
if necessary the bank tellers could
have the money ata moment’s notice.

The two divisions of the vault
form really one chamber with walls
of drill proof steel. The walls are
drill proof, yet, as a matter of fact,
the up to date burglar does not work
with drills. A few sticks of -dyna-
mite, some nitroglycerin in a bottle,
with alcohol, putty, candles, wire,
wire nippers, and an exhaust pump
are the principal items in his outfit.
With these tools he often “makes an
impression” on a small safe. But a
single charge of dynamite heavy
enough to open the joints of a big
vault would wreck the whole building.
Unlimited time, therefore, in which
to work would be necessary to the
successful wrecking of a drill proof
vault by explosives. For it would be
necessary to use a long succession
of small charges; to work patiently
at plate after plate and the condi-
tions make this absolutely impossi-
ble. The reason such great pains are
taken to make all joints water tight
is to guard against the introduction
of nitroglycerin, which has about the
consistency of honey or common gly-
cerin. Nitroglycerin is not effective
unless it is inside the safe or vault.

The entire great steel room is
made fire proof by being inclosed in
brick, or tile, or cement walls, be-
tween which and the steel walls is an
air space four or five inches thick.
Air is a nonconductor of heat, and
being interposed between the brick
and the steel walls prevents the lat-
ter from becoming overheated. So
perfect is the protection that even
when a building has been destroyed
the contents of the vaults within have
remained unchanged. Several such
instances were noted after the Balti-
more fire last winter.

Notwithstanding these extraordi-
nary safeguards against fire and
thieves offered by these walls of
steel and fireproof brick just de-
scribed, the bank vaults are never
left without human guards. All
night three watchmen, patrol the
entire building. These men are re-
quired to set off certain signals in
various parts of the building every
half hour. The record of these sig-
nals is shown on an electric clock.
If one watchman failed to make one

signal at the proper time the record
clock would disclose such failure.
Besides these ordinary signals there
are alarm boxes near the vault door
where the watchman can ring up the
police, fire department, etc.

Even should three watchmen fail
in their duty—something hardly to
be imagined, since it would mean
ruin to the men—there is an auto-
matic alarm set off by any contact
with the inner surface of the vault.
So, if one can imagine the unimagin-
able and suppose the impossible, that
by any means a thief could get
through the walls or the door of the
vault, the moment he reached the

Not a Bad Shoe

inner surface a gong on the roof or
in the street in front of the bank
building would clang out an alarm
that would be heard three blocks.

A still further piling of Ossa on
Pelion is the insurance which all the
large bankers carry on their deposit-
ors’ money, stocks, bonds and other
collateral.

Considering all these extraordin-
ary safeguards which are commonly
taken by a bank is it any wonder
that, with the exceptions noted, no
bank vault in the large cities has
been even attempted during the last
twenty-five years?

John R. Driscoll.

For a Good Boy

BUT JUST THE REVERSE

A Genuine Box Calf Shoe For School

Boys--Solid Throughout

No. 6512 Boys 2 to
Sl4at...........$L50

No. 6412 Youths’ 12%

Our Own Make
Guaranteed

Hirth, Krause & Co., Grand Rapids

16 and 18 South lonia Street
Merchants’ Half Pare Excursion Rates to Grand Rapids every day. Write for circular.

Oregon Calf Long Tap

OREGON CALF LONG TAP

RINDGE, KALMBACH,

This is one of the most
popular, practical shoes
we make.

It is just that combination
of a soft but extra durable
upper with a heavy sole
that a farmer or railroad
man wants.

The tap on this shoe ex-
tends back to the middle
of the shank and is a great
advantage to the man who

works.

LOGIE & CO., LTD.

GRAND RAPIDS, MICH.

Merchants’ Half Fare Excursion Rates every day to Grand Rapids.
Send for circular.



BELTS AND BUCKLES.

Some New Things Now on Sale by
the Jobbers.

The past month has been a very
good one for the belt men, but with
the opening of this month the man-
ufacturers and wholesalers expect to
start this season in real earnest.
Buyers have been waiting and watch-
ing the new things as they appeared
without buying very heavily, but
when September is fairly under way
they will all be busy and happy as
well.

Crush leather belts are in good de-
mand, and are going well in all class-
es of trade. The very wide belts with
the militory buttons are in good
demand. Belts which are at all ex-
clusive in style have the call in the
retail stores.

Although gilt will be good property
this season, buyers are learning to be
rather cautious as to the exceeding-
ly cheap grades, and try to move
their stocks as rapidly as possible.
The higher grades do not tarnish as
readily, although even these grades
require good care if they are to ap-
pear their best in the eyes of the
customer.

Fine Japanese leather belts are in
good demand, and one house which
makes a specialty of eccentric belts
and fancy goods in general makes
big displays of these belts, and they
sell well, too. The designs are usual-
ly odd and highly colored, and the
woman who is in search of a belt
a bit out of the ordinary will natural-
ly look at belts of this kind with
admiring eyes.
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The buckles on these belts are
generally perfectly plain, although
some numbers have ornate buckles,
and they show up unusually well.
The leather is so handsome that it
seems almost like gilding the lily to
put a handsome buckle on one of
these belts.

The mourning belts this season are
of the richest materials imaginable,
and the buckles are made of the fin-
est enamel, one particularly quaint
one having a small brilliant in the
center of a pansy flower.

The fabric belts show little change
from the extreme summer style, the
1widths being much the same, and
only gauged by the demand of the
Itrade of the different stores. In
places where the wide novelty belts
have a good sale the buyer would
|have no use for conservative designs,
and is diligent in his search for ex-
tréme styles, and this season he
should have no difficulty in finding
them.

Belts made of figured silks in the
light and dainty tones make pleasing
odd belts.

Fine buckles in rhinestones make
a festive showing on the belts of the
season, especially those of' the light
filmy materials for use with elaborate
gowns for winter wear. These buc-
kles are made up of fine stones, and
retail for prices which are by no
means low, although when the value
is considered they do not seem dis-
proportionately high.

The gilt fad is with us this season
in a modified form, that is, the fine
buckles will show a liberal amount of

Don't Worry
If You're

In a Hurry

But send us the order for your case needs.
regular size cases from stock.

the gilt, but in the extreme novelties
rhinestones and enamel will be the
correct things. Although buyers have
had so much trouble with cheap gilt
during the past year they are not in
a position to complain as they insist
lupon the lowest prices possible.

Fine enamel and handsome designs
are the order of the day, although
enamel does not show its value to
the inexperienced buyer. The veriest
novice can see the value of gilt when
skillfully worked out, but a fine enam-
el design will not make the show that
a much inferior and cheaper article
will do—the extra value being put
into the workmanship.

Some gay filigree designs are to be
found in the line import lines, and
bird and bug life seems to be the
proper caper. A fine bumblebee with
the wings of the filigree is one of
the handsomest and newest designs
brought over from the other side.

A broad belt made entirely of East-
ern embroider' in white has a gold
buckle set with turquoise matrix.
This is a solid gold buckle, with a
square center and two smaller
squares on either side. In each of
these squares is set a large cabochon
of the turquoise, the largest in the
center.

It should not be a difficult matter
tor the average buyer to select a line
this season which would put him in
a position to sell belts in quantities
never before beard of. In the first
place, both leather and fabric belts
are good value, and they can be re-
tailed for prices surprisingly low, so
that they will move rapidly. The

31

materials are of good grade for low
and medium-priced goods, while the
high-class belts show material which
only appeals to the people who un-
derstand value and quality.

As a rule, there is a tendency to-
ward greater simplicity in belts, and
too much metal is not deemed the
best of taste. The back-piece has
gradually given way to the back-piece
made of the fabric, and ornamented
with rings or folds and shirrings of
the material.

From Church Ushers to the Peniten-
tiary.

In sentencing four youths to the

penitentiary for life in Chicago the

other day Judge Axel Chytraus took

occasion to deprecate trades unions
as breeders of crime. He declared
that labor troubles seldom ended

without some of the strikers landing
behind the bars. This was marked
by the fact that two of the prisoners
were strikers when they began their
career of crime, which included the
murder for which they were sentenc-
ed. The four youths, Peter Dulfer,
David Kelly and James and William
Formby w'ere known as the “bandit
quartet.” The Formby brothers were
at one time ushers in St. Paul’'s Con-
gregational church, the pastor of
which, Rev. Dr. Parr, was present
in court when Judge Chytraus pro-
nounced sentence.

When you write Tradesman adver-
tisers be sure to mention that you
saw the advertisement in the Trades-
man.

We are equal to the task of filling your order on date of receipt for
You take no chances on dissatisfaction, for we take no chances on hurry-up jobs—

regular work is made up for stock— each case being the embodiment of thoroughly kiln dried lumber— put together

in a thorough manner— when it goes to the finishing department for treatment.

Here, by the use of the highest

grade varnishes and finishing materials, in the hands of men who know their business, and ample time, we produce

the life-time finish characteristic of our cases.
size case you may need, and give you seasoned work.
Don’t court disappointment.

of your order means prompt shipment.

GRAND RAPIDS FIXTURES CO.

Original Show Case Factory of Grand Rapids

.40 SOUTH IONIA STREET,

Merchants’ Half Fare Excursion Rates every day to Grand Rapids.

Right now were in position to send you on a day’s notice any regular
In other words, we can fill your order same day as received.
Write us your needs today— return mail will bring our catalogue prices.

Receipt

GRAND RAPIDS, MICHIGAN

Send for circular.
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Attention to the Personal Needs of
Customers.

Have you ever thought of the ad-
vantage to yourselves and to the
stores in which you work of always
attempting to assist the customers
in some manner by suggestions of
information regarding the goods be-
ing sold? | don't mean the attempts
of the mouthy kind of clerks to tell
all they know in the first five min-
utes of conversation with a customer,
and a little later attempt to tell some
more stuff they don't know. It won’t
help you or the store to spread in-
formation thick and sticky, like a
coating of molasses, everywhere you
move and on every one who has a
conversation with you, but you can
aid everybody concerned by having
your wits about you and making sug-
gestions to a customer or offering
information that may be of value to
her. There is no cause for putting
it in such a way that it may offend,
if she already knows it, for it can be
told, always, in such a way that no
one can take offense, and most people
will be glad to know what you have
to tell.

Suppose you have sold a customer
something in silverware, either plat-
ed or sterling, and something has
been remarked about the liability to
tarnish. When wrapping the goods,

No. 76 Weightless.

W e build scales on all the known principles:

Even-Balance
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or making change, you can say to the
customer that a small piece of cam-
phor gum put in the box where sil-
verware is kept will prevent it from
tarnishing; and that the gum can
now be purchased in very conve-
nient compressed tablet form at
most drug stores. Not one house-
keeper in fifty knows anything about
that, and the chances are that she
will go home and tell all her neigh-
bors what you said, with the result
that your silverware and yourself
will be much discussed in the next
two or three weeks.

Another customer is desirous of
purchasing some delicately dyed ma-
terial in silk or wool, but hesitates
because it is so delicate and the lia-
bility of soiling and spoiling the gar-
ment is almost too much to persuade
the sale. Tell such a customer that
she need have no fears of a catastro-
phe, for the goods, no matter how
much soiled, can be soaked for an
hour or two—longer, if necessary—
in clean gasoline, squeezed lightly
through the hands, drained and hung
in the wind to dry, without harming
fabric or color in the least; the gaso-

line will not remove wrinkles, nor
will it cause any more, the fabric
coming out of the bath in exactly the
same shape as it went in. Tell the
customer there is no danger, except-
ing that the gasoline will destroy
rubber tapes or shields that may be
in the garment, and it is best to re-
move them before cleaning. Few
people know that, and most people
will thank you very much for the
information, consenting to the pur-

chase of more delicate goods, when
once convinced by trial of the possi-
bility of cleaning them so easily.

If you will say to the customer
who buys a pair of kid gloves and re-
marks that the stitching soon wears,
and it is difficult to mend neatly, that
a fine cotton thread will work much
nicer than silk and will not cut the
fine leather so quickly as the ordi-
nary sewing silk, which is twisted
hard, you will have helped that cus-
tomer and she will remember the in-
formation a long time, to your cred-
it Remark, too, that strong cotton
thread will always hold on a button
better than silk or linen, wherever
it is possible to use cotton. The
customer may already know that, but
if she doesn’t, she will be glad of the
information and be willing to try it.

These are only a few of the help-
ful little hints you can throw out to
a customer at times when you feel
sure the customer will be glad to
hear them. You must use tact and
good judgment, for not every cus-
tomer will thank you, although there
are mighty few people who will be
offended at anything of that sort
when pleasantly told. On the other
hand, don’t tell anything for a fact
unless you are sure of what you tell.
Keep your eyes and ears open for
such things and train your memory
to have ready any hints regarding
any goods that may be of use to
customers. Use your information
with carefulness and good judgment,
and use It oniy to help along the
business. When you do that you are
helping yourselves every time.

It is not always the information
that has the greatest amount of
money-worth attending it that is the
most valued. A woman will think as
much of something that will assist
her in her every-day duties as of
something relative to the best way
to care for her sealskin coat or her
taffeta dress. But it is not my pur-
pose to urge you to dip into matters
worth many dollars; | just want to
tell you the value of little hints that
are worth something and which will
be as carefully remembered for their
source as though they represented
the entire value of a customer’s ward-
robe.

Then there are little attentions to
the personal wants of customers, that
not one clerk in ten thinks anything
about or attempts to put into prac-
tice. A farmer’s wife comes into the
store after a long ride in the cold
air, or perhaps after having been
caught in a rain storm." She knows
she is welcome to sit on a stool, that
she can pile packages on the counter,
that she can remove her wet wraps
and place them where she pleases—
that she can do a dozen things if she
wants to. So do you know it, and
that is the reason you think nothing
about it.

You don't ask her if she won't let
you take her cloak or shawl and hang
it where it will dry a little; you don't
offer a chair by the fire instead of
the stool she takes; you don't sug-
gest to her that you will clear a
space of counter for her to lay her
bundles, and tell her that she can
bring all her purchases into the

per cent. Gain
Over Last Year

This

is what we have accomplished

in

the first six months of this year over the
corresponding months of last year.

MONEYWEIGHT SCALES

have from the first been the standard of computing scales and when a merchant
wants the best his friends will recommend no other.

Beam and Pendulum, all of which will

Save Your Legitimate Profits

Even Balance, Automatic Spring,

A short demonstration will convince you that they only require to be placed in

operation to Pay for Themselves.

NnEurecky

Computing Scale Co.

Dayton, Ohio

Ask for our illustrated booklet “Y.”

Moneyweight Scale Co.

47 State St., Chicago
Distributors

No. 63 Boston. Automatic Spring



store and stack them up there; you
don’t offer to run out to the wagon
and get that basket of~eggs she for-
got. You don’t do any one of a
dozen acts that would make her smile
and feel much relieved, even although
she protested and even although she
would probably refuse to be accom-
modated by some of them. You have
never been in the habit of it, and you
don’t think anything about it.

There is a certain danger in being
too polite and too insistent on ac-
commodating acts, but the danger is
not one-tenth as great as that of not
doing enough. It costs nothing to
be polite, and few people are cranky
enough to resent an act of the sort
on the part of a clerk. Even although
they may protest, they are secretly
pleased at the attention. The best
clerk 1 ever knew—mind you, | say
the best clerk | ever knew—was of
the kind who had a word of personal
enquiry for every customer and some
act that made the customer feel that
it was done for her benefit alone. He
often blundered, but he was a quick-
witted Irishman and was always able
to extricate himself from the difficul-
ty and turn the laugh on himself, if
it would clear the situation. He was
polite and solicitous to the wife of
the town scavenger as readily as to
the wife of the county judge, and he
made both feel that he meant his
attentions in the best of spirit—and
I believe he did, almost invariably,
for he has told me that he valued the
good opinion of Mrs. Monohan as
highly as that of Mrs. Van Dyke.

His memory was excellent, but |
have known him to enquire after the
health of the baby of a young woman
who was not married, and then ex-
tricate himself by begging her pardon
and adroitly finding out that it was
really the baby of a sister or a cousin
that he meant. Not once did | ever
know a customer to be offended for
any such reason for the fellow’s man-
ner always indicated sincerity. He
could recall the names of almost all
the customers who came to the
store, and if he happened to fail, he
found some way of discovering the
name before the customer left.

He did not pick up his character-
istic by the roadside, nor was it en-
tirely natural, although he was a very
genial and companionable fellow, but
he schooled and trained himself in
it for a number of years. People
would sit for a long time and wait
for him to get through with custom-
ers, when other clerks were not
busy. He did not hold them by
means of cut prices, nor by sop gifts,
but merely through the attractions of
his manners. Customers would say
they preferred him to wait upon them
because he was always so “jolly.”
And although he did “jolly” some
people, he had tact enough to know
where it would work and where com-
mon-sense talk must lead.

Of course, he had to couple his
manners with a good knowledge of
goods and a surprising quickness at
work. When the store was full of
customers he would talk fast and
work faster, would get hold of a cus-
tomer’'s wants and have her money
almost before she had tiro© to think
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what was going on. When there were
few customers, he had the faculty of
hanging on to a customer without
tiring her, and selling her much more
than she intended to purchase. All
this was the result, very largely, of
self-training, under the belief that he
could make himself agreeable to
everybody, and also under the belief
that a clerk must not be a chooser
of the people upon whom he waits
in the store, for the reason that it
is the money for the goods that is
desired rather than a select parlor
party.

Improvements in salesmanship and
the general pleasing of the public
are not accomplishments that can
come by mere contact. A clerk must
work and must train himself. How
soon, think you, would a man become
an efficient bricklayer if he should
sit on the sidewalk day after day and
watch the men at work on a new
building? He might catch on to
many of the tricks and manipulations
in theory, but when he should at-
tempt to take the trowel in hand and
do the work, he would find himself
a very poor executor. The same is
true of all these points given you,
and all these things talked about; un-
less you attempt to put them into ac-
tual practice and learn how to use
them as well as how they should be
used, you will find yourselves sadly
lacking in executive ability.

What retailers want is not clerks
who have excellent theories of busi-
ness, but clerks who know the right
things to do and have the ability to
do them.— Drygoodsman.

The Manufacture of Shoe Blacking.

Shoe blacking is one of the inter-
esting features of the shoe trade.
Large quantities of it are used, for
shiny shoes are more necessary in
business and society to-day than ever
before. Material progress has been
made in the manufacture of blacking
and in shoe shining. To-day every
city and town has boot black parlors,
with thousands of patrons, who pay a
nickel or a dime for a shine. But it
wasn't so long ago that people took
down the lump of mutton tallow from
the kitchen shelf every Saturday
evening and gave their high boots a
Sunday shine that lasted for the
week. Even shoe blacking is get-
ting to be old fashioned, and those
people who still continue to shine
their own footwear now use self-
shining polishes or friction dressings.
The old-fashioned blacking was often
made of molasses and lamp black, a
little oil and some muriatic acid. A
good shine from this blacking de-
pended upon a good muscle, and the
harder the shoe was rubbed with the
brush the more it shown.

But with the advent of the rapid
transit era people began to demand
a rapid self-shining blacking, and the
blacking manufacturers put on to the
market what they called luster dress-
ing. This was made of alcohol or
ammonia, in which were dissolved
shellac and a coloring matter. This
dressing was spread on shoes, and as
the ammonia and alcohol evaporated
the shellac remained on the shoe and
gave the leather its shine. It is said

that nitro-benzol was used in some
of these luster dressings, and that
it has caused several deaths, nitro-
benzol being a poison. In the case
of a Toledo (O.) young man it was
claimed that the nitro-benzol pene-
trated his shoes and stockings and
got into his system, causing his
death.

Another fault found with the luster
dressings was that the acids in them
ate into the leather and injured it, so
enterprising manufacturers began to
look for something better and next
produced the cleanser and the fric-
tion paste. The cleanser was used to
remove stains and dirt, and the paste
polish, made chiefly of wax, was ap-
plied and rubbed briskly to a polish.
But people complained that they had
to rub their shoes twice in using this
cleanser and friction paste, so black-
ing men combined the two and made
a friction dressing which is much
used to-day. This dressing is made
of simple waxes, dissolved in acids,
and colored, sometimes with nigro-
sene. It both cleans and polishes the
leather with one application, and it
is easy to use.

Although shoe dressings are cheap-
ly made, the best costing only from
$i to $1.50 a gallon, yet many decep-
tions are practiced to cheapen the
cost. In some cheap polishes com-
mon yellow soap is used instead of
wax, and kerosene and wood alcohol
are used instead of the pure alcohol,
as a solvent. The cheap polishes
quickly spoil shoes, while the high
grade polishes do much to preserve
the leather.— Shoe Retailer.
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Con we Conductor

Con the conductor, don’t try to con him.

He’s on the rear platform, Oh, ain’t ita
sin?

Your nickel he’ll take with a cold, icy
stare.

One for his company, the next one his
share.

He jumps on and off the cars with de-
light,

He relies on his HARD-PAN shoes that
are right.

Dealers who handle our line say
we make them more money than
other manufacturers.

Write us for reasons why.

Herold'Bertsch Shoe Co.
Makers of Shoes Grand Rapids, Mich.

Bought Out an Entire
Sobbing Stock of Shoes

A few days ago The Lacy Shoe Co. (wholesale
shoe dealers of Caro who are closing up their af-

fairs) made us a proposition on their stock.

So

our Mr. Waldron looked the whole thing over and
bought their entire stock of shoes and shipped
them over to our Saginaw warehouse.

This gives us an opportunity to offer some

very interesting bargains to our

about the State.

many friends

Would also call attention to the fact that we
are State Agents for the celebrated Lycoming
and Keystone Rubbers and have an immense

stock of new fresh goods.

Ulaldim Hiderton $ IUelze

Wholesale Shoes and Rubbers
131,133,135 Franklin Slreet, Saginaw, rrtictv
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Special Features of the Grocery and
Produce Trade.

Special Correspondence.

New York, Sept. 24—There is a
difference of opinion between buyer
and seller of coffee, and as a result
there has been precious little busi-
ness done this week in the article.
Sellers are stoutly adhering to rates,
and buyers seem to think it is a game
of bluff, so they are taking only small
lots and awaiting the turn of events.
There is an unmistakably strong un-
dertone and quotations have tended
to a higher basis. At the close Rio
No. 7 is worth in an invoice way
87c. In store and afloat there are
3,488,810 bags, against 2,612,739 bags
at the same time last year. Re-
ceipts of coffee at Santos and Rio
from July 1 to Sept. 22 amount to
4,050,000 bags, against 4,329,000 bags
at the same time last year. There
has been more activity in mild sorts
and firmness characterizes the situa-
tion all around. Good Cucuta is held
at 9*A@IHc and nj4c for good
average Bogotas. East Indias are
firm at about unchanged rates.

There has been a pretty active
market for sugar all the week. The
strong, tone of raws has been re-
flected in the refined article and some
good business has been done in
withdrawals under old contracts,
while new business has also been
more “in evidence” than it was last
week. Prices are very firm and are
likely to remain so.

Quotations of teas remain without
change, but there is a better feeling
and more business is being done
week by week. There is, of course,
still room for improvement in the
jange of values, but it is hardly like-
ly any striking change will come this
season.

Some improvement is to be noted jcertain unwritten

in the rice trade and holders are
inclined to be chary in making any
concession. Mills are unwilling to
sell at prevailing rates and the
chances are that before long there
will be some advance. Prime to
choice domestic, 3?4@4c; Patna, 5@
5/2C.

Every article in the line of spices
is held at firm rates. Demand is
as good as might be expected, sup-
plies are moderate and the situation
generally is in favor of the seller.

With the approach of cooler
weather there is a steady improve-
ment in the call for the grocery
grades of New Orleans molasses, and
in the aggregate the volume of busi-
ness has been very satisfactory. Or-
ders have come from both local and
out-of-town dealers and as supplies
are moderate the situation is firm.
Low grades are in light supply and
the demand is quite active.

More interest is shown in canned
goods now that frost has brought
canning operations to a sudden stop
in Maine, New York and some other
sections, and quotations of toma-
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toes made a week ago will soon be
obliterated. Corn is likely to be a
very short pack now in the East, but
this will simply be the gain of the
West. Prices are about the same as
last noted, but with an “upward ten-
dency.”

Dried fruits have been rather de-
moralized until within a few days,
when more interest seemed to be
shown, and at the moment the situa-
tion is more encouraging than for
some time. This is especially true
of prunes, which have been so long
neglected.

There is a better feeling in the
market for butter and fancy Western
creamery shows a slight advance un-
der the influence of more active en-
quiry. At the close I9} @20c are
the established figures. Seconds to
firsts, i6@ 19c; imitation creamery, 14
@i6c; factory, 13@i4c, the latter for
early makes; renovated, I13@i5c.

A better feeling prevails in cheese,
and at the close small colored fancy
full cream New York State stock is
well held at 9y C with the market
not overabundantly supplied and the
general tone in favor of sellers.
Large cheese is in limited supply and
held at 8)4@954c.

Arrivals of eggs have fallen off, but
there is no dearth of supply and the
situation is about as last reported.
Demand is very small and the out-
look is for a continuation of present
conditions. Fancy selected Western,
22@23c; average best, 20}4@2ic.

Some Odd Occupations for English
Butchers.

It has become the practice now-a-
days to keep many irons in the fire
and to sink one’s capital in no iso-
lated venture, but parcel it out ina
variety of concerns, so that if one
fails surely the others, or some of
them, will recompense us. Just as
those who have money to invest
adopt this plan, so does many a coun-
try butcher rely upon no one under-
taking to swell his banking account.
I do not know why it should be so,
but all tradesmen in the town have a
etiquette and a
certain amount of pride—ras to
whether or not it is proper pride |
say nothing—which prevents them
from entering into any dealings or
speculations except those strictly ap-
pertaining to their own particular
business. Sometimes this rule is
broken through, and we find drapers
becoming bootsellers, and bootsellers
going in for furniture, furniture deal-
ers in turn becoming pot dealers and
ironmongers. This sort of thing is
becoming more common every
month, and so far as the town is con-
cerned the butcher seems to be the
only tradesman to have held aloof
from this combining of trades. No
doubt in time we shall discover him
pressing a lady who has just bought
a pound of chops to purchase a pho-
nograph, or should he have turned a
literateur and gone in for the latest
sensations in the world of books, he
may be persuading some young man
(whose mother has not yet paid for
last week’s meat and dare not come
herself) to buy a heartrending story
of “How | Became a Vegetarian and
Was Starved.”

I am not a tradesman, so can not
look at the matter from his Stand-
point. Were | a butcher 1 would
want to make money by any legiti-

ELLIOT O. GROSVENOR

Lata stats Food Conualulooar
Advisory Counsel to manufacturers and

{obbers whose Interests are affected by
he Food .Lays of any state. Corres-

mate means possible, t)égardless oflpon BHEE iﬂvn’gg_.

the occupation of those around me,
and if, as a butcher, I could add to
my income by retailing picture post-
cards, motor bicycles or butter-
scotch—indeed, almost anything but
chipped potatoes, which smell nasty
and stamp a shop as having deterior-

ated—1 would stock them, regardless
of the scowls of my neighbors, and

CLOVER

»33 ilajestlc Building, Detroit, filch.

Buyers and Shippers of

POTATOES

in carl®s. Write or telephone us

| H. ELMER MOSELEY A CO
GRAND RAPIDS. MIOH.

TIMOTHY

If in the market to

ALSYKE

buy or sell write us.

ALFRED J. BROWN SEED CO.

QRAND RAPIDS. MIOH.

FULL LINE CLOVER.

TIMOTHY

AND ALL KINDS FIELD SEEDS

Orders filled promptly

M OSELEY BROS. GRAND RAPIDS, MICH.

Office and Warehouse and Avenue and Hilton Street«

Telephones, Citizens or Bell, 1217

The Vinkemulder Company

Fruit Jobbers and Commission Merchants
Can h indie your shipments of Huckleberries and furnish crates and baskets
Grand Rapids, Michigan

Merchants’ Half Fare Excursion Rates to Grand Rapids every day. Send for circular.

We are distributors for all kinds of FRUIT PACKAGES in large or
small quantities.
Also Receivers and Shippers of Fruits and Vegetables.

JOHN Q. DOAN, Grand Rapids, Mich.

Bell Main 3370
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Citizens 1881

Wanted

Daily
Shipments of

Poultry, Eggs and Butter

It would pay you to get our prices or telephone us at our expense.
Both Phones.

Lansing Cold Storage Co., Lansing, Mich.

WANTED

Daily shipments of Butter, Eggs and Poultry.

price F. 0. B your station.

We will pay the h'ghest market

Write or 'phone us at once for prices.

S. ORWANT SJ SON, grand rapids, much.

Wholesale dealers in Butter, Eggs, Fruit and Produce.
References, Fourth National Bank of Grand Rapids and R G. Dun.

Citizens Phone 2654.

Bell Phone, Main 1885.



the lack of analogy in my wares. |
am not a tradesman, however, and
therefore can not speak with any au-
thority on this matter or look at it
from a business standpoint. A good
deal has been said of late years about
living for others, and not thinking of
oneself. Some day we shall be an-
gels—or, at any rate, some of us—
and we have not to worry about the
£ s. d, and where the rent and gas
bill wherewithal is to come from, we
may pause and consider someone
else, but I am thoroughly convinced
that with everyone in this world who
has his livelihood to earn, No. I and
No. i's wife and bairns are the chief
consideration, and if you asked me |
should say, in spite of the prating
about living for others—rightly so.
Hence, if you are not making money
quickly enough by your own business,
add another to it; it is a free coun-
try, and you may lay your bottom
dollar on it, if it didn't require a man
with a nice judgment and some con-
siderable experience a butchering de-
partment would long since have been
tacked on to chemists, sewing machine
and ladies’ hat shops. The moral is
charity begins at home.

What the town butcher has hesi-
tated to do, his country brother has
been doing for long—i. e, making
money by any possible fair means.
And here | come to the real point
and subject of this article—i. e., the
remarkable combinations of occupa-
tions which some of our rural butch-
ers— | think particularly in Yorkshire
—engage in. Away down in the love-
ly valley of Farndale, through which
runs the River Dove, closed in on
both sides by towering hills now
purple with heather, resides one Jo-
seph Mortimer. Joseph has lived in
Farndale for many years, and is one
of its most respected inhabitants.
There are only two butchers in the
whole dale—and it is by no means a
small one—both of them are enthusi-
asts of the hound and the horn, and
one of them is a committeeman of
the Farndale Hunt, on which author-
ity the present writer has the hon-
or of sitting. Now Mr. Mortimer, in
addition to being a butcher, is the
landlord of the Feversham Arms Ho-
tel, and in addition to holding the li-
cense of this excellent inn, he is also
a farmer, and in addition to this he
acts as a barber, and if I mistake not
he is also a cobbler—surely, then, we
may say he is a man of many parts.

One great writer said, “It is bet-
ter to say this one thing | do, than
these forty things |1 dabble in"—
and he was right. Let it not for one
moment be thought that these extra
occupations are merely dabblements.
They are nothing of the kind, they
are taken as serious adjuncts to the
business, and my old sporting friend,
Mr. Mortimer, has only recently add-
ed to his farm a considerable amount
of land in the lovely Yorkshire dale
so rich in lore and legend and so va-
ried in its scenery. En passant it
may be mentioned, even if incongru-
ous to the point at issue (for it is
my aim to interest my readers and
not to stick hard and fast to my ti-
tle). Farndale is liable any and every
winter to be snowed HP for several
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weeks. It is nine or ten miles from
the nearest railway station and tele-
graph office; there is no doctor in
the dale, and no locomotive can get
into it because of the fearfully steep
descent from the mountains. Amid
these peaceful surroundings there
have been several centenarians, the
last of whom—Joe Duck—lived to
be one hundred and four, and went
out fishing at one hundred.

So much for Farndale. Furtherin
the open country, where butchers do
not lead quite such an isolated life,
the gentlemen of the blue coat also
have many irons in the fire, and at
least 12 per cent, of rural butchers
have a passion for horse dealing. |
have bought horses from butchers—
good horses, too. Many of them are
excellent judges—for instance, Mr.
Armstrong, of Stockton, who keeps a
small shop in one of the least busy
portions of that town upon the Tees.
Perhaps | am not perfectly truthful
when | call him a country butcher,
but his very appearance smacks of
the country, and he is a “country-
bred un.” He deals considerably in
horses, just as his namesake, Fred
Armstrong, of Ingleby Greenhow,
pretty little village some few miles
distant, does. It is a well-known fact
that one rarely finds a man who is
both a good judge of a horse and a
food beast, nor is it often we find men
who are interested in the twain;eith-
er “they love the one and hate the
other,” or are extraordinary persons.
Yet, many butchers do buy and sell
both, and horse dealing among
butchers is quite a recognized thing.
Many of them, of course, buy a good-
iooking youngster or two and break
them in themselves, run them in their
traps, make them quiet and handy,
and sell them for twice the amount
they gave for them. They attend
horse fairs both to buy and sell, and
are continually chopping and chang-
ing.— London Meats Trade Journal.

Only Time His Name
tioned.

Jim Webster was being tried for
bribing a colored witness, Sam John-
sing, to testify falsely.

“You say the defendant offered
you $so to testify in his behalf?”

“Yes, sah.”

“Now repeat what he said, using
his exact words.”

“He said he would give me $50
if—.

“He didn't speak in the third per-
son, did he?”

“No, sah; he took good ca’h dat dar
were no third person ‘round; dar
was only two—us two.”

“l know that, but he spoke to you
in the first person, didn't he?”

“l was the first pusson myself.”

“You don't understand me. When
he was talking to you did he say, ‘I
will pay you $50?”

Was Men-

“No, sah; he didn't say nothin’
‘boout you payin’ me $50. Your
name wasn’'t mentioned, 'cepting he

told me ef eber | got into a scrape
you was the best lawyer in Grand
Rapids to fool de jedge and de jury—
in fac’, you was de best in town to
cover up rascality.”

For a brief, breathless piopieiit thE
trial was suspended,

pers of butter, eggs and poultry and
manufacturers of fancy creamery but-
ter, Bad Axe: We feel that it would
be impossible for us to do without
your paper, as we deem the informa-
tion given every week very reliable

and a great help to every business j

man. Please find enclosed our
newal of subscription.

re-

Clever woman can pull the wool
over even the yes of a bald-headed
man.
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We have the largest line in Western Mich*
igan and if you are thinking of buying you
will serve your best interests by “consult-
ing us.

Michigan Automobile Co.

Grand Rapids, Mich.
w McUItleS at

50c on the Dollar
GLOVER'S WHOLESALE MDSE. GO.

MANUFACTURERS, IMPORTEES AND JOBBERS

of GAS AND GASOLINE SUNDRIES
Grand Raotdi. Mbit.

That is made by the most
improved methods, by ex-
perienced millers, that

brings you a good profit and satisfies your customers is

the kind you should sell.
manufactured by the

Such isthe SELECT FLOUR

ST. LOUIS MILLING CO., St. Louis, Mich.

FOOTE & JENKS

MAKERS OF PURE VANILLA EXTRACTS
AND OF THE GENUINE. ORIGINAL. SOLUBLE,

TERPENELESS EXTRACT OF LEMON

r  FOOTE & JENKS’

Sold only in bottles bearing our address

JAXQON Foote & Jenks

Highest Grade Extracts.

Poul

JACKSON, MICH

try Crates

These crates are positively the lightest, strongest and best on the market for

poultry shippers

They are made of seasoned elm, 3-16 inch thick and put

together with cement coated Dails, which makes them the strongest and light-

est for handling, effecting a great saving in freight and express charges.

We

will build these crates any size desired. Prices on application.

Wilcox Brothers, Cadillac, Mich.

Contains the best Havana brought to

this country.

It is perfect in quality

and workmanship, and fulfills every
requirement of a gentleman’'s smoke.

2 for 25 cents
10 cents straight
3 for 25 cents
according to size

Couldn’t be better if you paid

dollar.

The Verdoén Cigar Co.

Manufacturers
Kalamazoo, Michigan
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WILL HE MARRY?

Conundrum Which Confronts
Restaurant Cashier.
Wiitten for the Tradesman.

There is a pretty little romance in
which I am greatly interested, and
the outcome of which I am wonder-
ing much over.

It is about a tall slender Diana of a
girl. She earns her living, does this
young woman, by occupying the po-
sition of cashier in a certain restau-
rant in a town contiguous to Grand
Rapids.

I can’t remember ever to have
heard anything about her parents, so
can not state whether they are alive
or no. At any rate, this girl does
not live at home, but has a room of
her own with a respectable family
in one of the large old houses that
used to belong, years ago, to one of
the old families of the town. She
pays $2 per week (in advance) for
room rent, and takes her meals at
the place where she earns her bread
and butter and jam.

As | said, the young lady is tall,
and- is always referred to as a “very
pretty girl.” Her hair is light—a
golden tint—and she does it up be-
comingly in a loose fluffy mass on
top of her head. Little tendrils ca-
ress her temples lovingly and the
peachy complexion is a delight to
contemplate. She blushes easily and
her intimate friends are always teas-
ing her, so as to see the red mount
in her cheeks. Her features are reg-
"ular, her mouth is Cupid’s own bow,
her eyes are big, deep blue and inno-
cent and above them'is the strange
part of her face: With all her blond
coloring she has a pair of arched
eyebrows as black as the darkest
night in Egypt. Not that | know
just exactly how black the darkest
nights in the “haythen” country
really are, but anyway the expression
sounds darker than anything else |
know of. So we will let it go at
that.

The black brows always attract
people’s attention and command for
this young girl always a second
glance, if not more than that. Her
expression is very sweet and her
manners have the grace that many a
society girl might envy.

This young woman is really above
the work at which she is now em-
ployed; but the work is honest, the
position one of responsibility and the
pay good. She has been in this res-
taurant for four years, now, and the
proprietor often and often is heard
to declare that he “couldn't keep
house without her.” Many times
when he is called away at night the
girl takes care of the cash and
herself closes the restaurant, at
12 o’clock! The street car which
passes the house where she sleeps is
but a step from her place of busi-
ness, so that, fortunately, she has a
reasonable assurance of safety in
getting, so late at night,, to the place
she calls home.

There is a certain childless couple
who have taken an interest in the
heroine of this little sketch. The
girl has fallen in with them during
the past year, and there is just the
slightest prospect that the friendliness

the
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begun within the twelvemonth may
ripen into something of advantage
to the young girl—1 mean in the
way of a permanent home.

A favorite niece of theirs lived with
the couple for vyears. Her people
were not living and they took her
to their hearts and home and did for
her everything they would have done
for an own, and only, child. Buttwo
years ago the girl, whom they had
come to regard as the apple of their
eye, sickened and died after an ill-

ness of but short duration. Their
hearts were broken.

By and by Chance guided their
footsteps to this restaurant, where

they met the young girl serving as
cashier. A mutual liking sprang up
at once between the older people
and the girl, which finally resulted
in an invitation to “come up to the
bouse some evening,” which was de-
lightedly accepted.

One thing led to another, until
row she is the most welcome of
guests in the pleasant home. The
lady of the house has given the cash-
ier a number of pretty dresses that
belonged to the worshiped niece, and
has extended to her any number of
little, and larger, kindnesses. For
instance, the restaurant cashier has a
pronounced talent for music and the
elder lady insisted that the younger
one should come and take lessons
on the piano, so long silent. The
distance between the place and her
own room is not far, so the cashier
was only too glad to accept the
offer.

The aunt of the dead girl is still
so heart sore over her loss that she
can not bring herself, yet, to ask the
cashier to take the place of the other
girl, but mutual friends of the par-
ties think that even that will come in
time.

And now comes the Young Man
cn the scene!

The cashier and a young lady
friend of hers about three or four
weeks ago attended, with a young
gentleman friend, a dance at a nice
club house in the vicinity. The
Young Man was introduced to the
two girl friends. He danced with
them both several times, but seemed
to take especially to the pretty cash-
ier. He not only danced much with her
but “sat out” as many more dances
in a secluded cozy corner, where rap-
id advances were made toward a
pleasant acquaintanceship. The other
fellow took the girls home, of course,
but not before the Young Man had
rsked permission to call on the cash-
ier.

The girl could not receive him at
the house where she rooms, and
anyway she wished to make enquir-
ies about him before she would per-
mit the Young Man to call on her.
So she put him off with some excuse
—she expected to go out of town,
which was true but she didn't know
just when.

Two weeks later the four young
people again were thrown together
at the same place of dancing. In
the meantime the cashier had made
investigation as to the Young Man’s
character and occupation and had
found both to be excellent, in the

opinion of those who ought to know.

This time the Young Man seemed
more smitten than before and would
not take “No” for an answer to his
second request to be allowed to
call.

The girl was afraid the Young
Man would “look down on her” if
he discovered her occupation and the
fact that she had no home in which
tc receive him and in a fit of em-
barrassment told him he might call
on her such-and-such an evening,
naming the address of the couple who
had taken such a liking to her!

She put the time far enough oft to
allow her a chance to arrange with
the elder lady for the evening the
Young Man should come to see her.

Well, everything passed off merri-
ly when he came. The pretty cashier
played and sang for him and her be-
witching ways seemed to charm him
more than ever. He invited her to
the next dance, which invitation she
saw no reason for refusing. She call-
ed the people of the house in be-
fore the Young Man left, and they
both were more than pleased with
the caller.

| forgot to mention that the young
cashier had dropped into the way of
calling her benefactors, “Mother” and
“Father;” and so now, when she in-
troduced the Young Man to them, she
used those titles. The latter, in ac-
knowledging the introduction, quite
naturally called them by the name
of the pretty cashier!

The older people at once saw how
matters stood and, wishing to “help
things along,” did not explain the
situation.

The young lady has kept one of
the “party dresses,” given her by her
friend, at the latter’s house so she can
dress for the evening there at any
lime.

Well, to make a long story short,
the Young Man called at the friend’s
house for the cashier when he ac-
companied her to the “next dance,”
and, of course, brought her back
there after it. This was followed by
several more calls and an invitation
oi two to the theater. Always he
came for her at the friend’s house,
and each time the friend had had her
stay there all night.

Now, that pretty cashier is in a
“peck of trouble” over her rashness
in not “explaining” to the Young
Man, at the beginning, her position
in the restaurant and the fact that
she is homeless. Every day she fears
that he may drop into the place
where she works and “discover her,”
and she is afraid that in some way
he will become acquainted with the
fact that those friends are not her
“real folks.”

“If he does find me here, | shall
die—simply die!” she wailed to the
girl friend who was with her when
she first met the Young Man. “I
just know he will regard this as a
humble position, and then he’ll find
out my friends are not my parents. |
don’t know what to do—what to do!
I've got so | care for him a whole
lot”—this with a vivid blush—"yes,
a whole lot, and every time a man
comes in here io eat | look up quick-
ly to see if it i$ hel I'm getting so

nervous over this condition of affairs
that | believe I'm losing flesh. It's
‘all up’ with me if he finds me here!”

But her young lady friend thinks
that, if the Young Man is the sensi-
ble fellow she takes him for, he will
think just as much of the cashier as
if he were a nobleman and she a
“peeress of the realm.”

1?1 am waiting to hear from her
young lady friend how the little love
story “turns out.” The girl in the
restaurant has a good education, and,
as | have said, is fine looking. The
Young Man is a fellow of exemplary
habits, has an excellent position in a
wholesale house, and | am in hopes
to hear that the acquaintance will

result in a love match. H. S.
Advantages of the Mechanical
Trades.

It is one of the standing surprises
of our social system that the advan-
tages of the mechanical trades as a
career seems to appeal to but a
comparatively small proportion of
American youths. Possibly the arti-
ficial barriers which have been erect-
ed by certain labor unions may de-
ter some boys from seeking to enter
those trades. But this is evidently
not the only reason for their apparent
unwillingness to engage in skilled
manual labor. Those who are inter-
ested in manual training institutions
complain very generally that parents,
even of the poorest classes, often
object to their children being taught
to work with their hands, preferring
that they should study along com-
mercial lines, under the mistaken idea
that there is not only more dignity
in clerking and kindred occupations
than in the practice of a handicraft,
but also more money. Nothing could
be wider of the mark, as regards the
youth of average qualifications and
surroundings. On the one hand, in
taking up the role of a clerk, he en-
ters a field which has always been
and always will be overcrowded,
while on the other, by learning a
trade, he equips himself with an
unfailing means of livelihood, for, in
our rapidly growing country, there
is room for an almost unlimited sup-
ply of good workmen. Possibly the
young clerk may secure more wages
to start with than does the young
mechanic, but to nine out of ten
clerks the day comes when, grown
older, they find they have reached the
limit of their opportunity without
having secured even a competency,
much less anything like a leading po-
sition in the community. But while
the young tradesman may possibly
have had to undergo the grind of
hard work on a small income during
the first few years of his career, he
can, with diligence and persistence,
secure for himself steady and well
paying employment, with the pros-
pect of early independence and a
position, when he shall have reached
the upper rungs of the ladder of his
calling, such as but a small propor-
tion of his clerking confreres can
hope to aspire to. The pecuniary ad-
vantages of the skilled workman,
whose moral and mental qualifica-
tions are sound, are infinitely supe-
rior to those attaching to the ordi-
nary run of clerkships. But, above



and beyond this, there are when right-
ly considered, a dignity and a satis-
faction in skilled manual labor which
do not exist to the same degree in
the occupations to which so many

young Americans are devoting them-
selves because in them they can wear
nice clothes and enjoy the luxury of
clean hands and linen. It is unfortu-
nate that such distorted views should
exist among our American youths to-
day, and those who shall endeavor to
disabuse the mind of the rising gen-
eration of these false ideas will be
conferring a real benefit upon them,
as well as upon the public at large,
for a skilled mechanic is a valuable
citizen of any country. Doubtless the
adage, “There’s always room at the
top,” holds true of every calling, but
it is also true that the “room at the
top” is apt to be much more spacious
in the mechanical trades than in the
general commercial field, in propor-
tion to the number of candidates for
its occupation.— Metal Worker.

Recent Business Changes Among
Indiana Merchants.
Bloomfield—Lehman & Faucett,

grocery dealers, will be succeeded by
Lehman & Cornett.

Bloomington—The grocery busi-
ness formerly conducted by George
M. Whitaker will be conducted in the
future under the style of the Whit-
aker Grocery Co.

Evansville—The E. K. Ashby Bicy-

cle Co. is succeeded by the E. K.
Ashby Co.

Fort Wayne—Aurentz Bros, will
succeed to the grocery business of

S. A. Aurentz.

Greencastle—W. A. Beamer has

tove
purchased the plumbing and heating pjg

business of Chas. A. Werkhaff & Co.

Indianapolis—Wm. W. Scoville has
purchased the business of the Gad-
den Manufacturing Co., manufacturer
of head linings.

McNatts— Smith & Jones have
purchased the grocery stock of Len-
ley Jones.

Odon—J. C. Straw has purchased
the drug stock of Ziba Webster.

Rising Sun—Green Bros, have
sold their dry goods and grocery
stock to Wm. M. Green.

Sheridan— Hare & Hodson, grocers,
are succeeded by W. L. Hare.

South Bend—Smith & Co. will suc-
ceed to the grocery business of Wer-
ner & Smith.

Thornton—N. F. Richey has pur-
chased the hardware and implement
business of J. E. Leatherman.

Logansport — Oscar A. Means,
druggist, has filed a petition in bank-
ruptcy.

New Haven—Henry W. Rathert,

druggist, has filed a petition in
bankruptcy.

South Bend—The Sandage Steel
Skein Co. has filed a petition in
bankruptcy.

Her Ideas.

Mother—You say you didn't let
him hug you? Why, Ethel, I was
sure | saw you hugging him.

Ethel—Well—er—1 thought if 1

only squeezed him real hard I might
make him let go.

Little sins never stay small.
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Weekly Market Review of the Prin-
cipal Staples.

Silks—The silk market at the pres-
ent time is in exceptionally good con-
dition. It is not only healthy now,
but the prospects are bright for the
future, not only for the immediate
future concerning the fall and winter,
but also for the remote future, in-
cluding spring and summer of 19°5-
The proof of the excellent trade in
silks during the year 1904 to the
present time is seen in the preva-
lence of the silk costume. At the
present time the visitors in the silk
stocks are many, and they are buy-
ing with freedom that is very en-
couraging to the silk trade. Every
indication points to a marked im-
provement in the sale of silks over
those of a year ago.

Dress Goods—The call all through
the line of dress materials is for
lightweight fabrics. The dress goods
lines have never shown so many light-
weight materials as they are showing
at the present time and will show
this fall. One of the interesting fea-
tures of the dress goods market is
found in the large number of light-
weight materials which are in de-
mand. Broadcloths are so light in
texture as almost to lose their iden-
tity. This is true of every dress
goods fabric which is in demand for
the coming season. Sheer materials,
such as eoliennes and grenadines are
very popular among the best dress
goods shoppers. One silk fabric seen
in a dress goods stock is so thin and
light in texture that a yard of it
would by no means make a handful.
This fabric was a black silk grena-
dine. Softness is another quality
sought. Indeed, the two qualities of
importance in both dress and silks
for the coming season are lightness
and softness; this, at least, for the
fashionable end. But while manufac-
turers are seeking lightness and soft-
ness in their fabrics, the silk manufac-
turers are producing silks which pos-
sess these qualities. For the better
trade in the best grades of silks it
is especially desirable that they be
lightweight. Messaline finish for silks
was suggested some months ago in
these reports. These are wanted by
the city shoppers. The soft texture
is the sine qua non with the critical
city shopper. Crepe radium is a new
fabric lighter than crepe de chine.
These lightweight silks, which are so
much sought by the better trade, al-
so wear well, as there is an absence
of chemicals in them. For this rea-
son the lightweight silks are purer
silks.  Silks remain cheap compara-
tively because manufacturers can
turn out two or three yards on their
fast looms as against one yard form-
erly. The price of raw silk also fav-
ors the cheapness of silk. With the
possibility of producing silks increas-
ed because of the fact of the fast
looms, and with silk favored by fash-
ion, both in this country and abroad,
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the prospects are that silks will be in
evidence strongly for some months
to come. From all indications mer-
chants will do well to prepare for a
liberal consumption of silks. They
are going to be in demand and stocks
should be kept in good condition.
Some silk dealers are looking for the
best fall season they have ever had.
The prediction is made by one silk
buyer that fancies, little effects on
solid grounds, will be good. These
effects will be small dots and florals
on solid grounds of the new shades,
as olives, leather, champagne, etc. It
is also predicted that Persian silks
in smaller patterns than heretofore
are coming.

Ribbons— Plain ribbons of high lus-
ter shot glace or chameleon domin-
ate ribbon styles, but there is a con-
siderable sprinkling of semi-plain ef-
fects and fancies. A description of
the plain ribbons in the crudest of
colors with brilliant luster sounds
rather shocking to the aesthetic taste,
but in reality the ribbons are ex-
tremely beautiful. They are being
taken up rapidly by the millinery
trade and will, it is confidently as-
sumed, figure much more extensively
on hats than in ordinary autumn and
winter seasons. Their soft, light-
weight brilliant  character makes
them eminently suitable trimmings
for the furry plush and velvet hats
which will dominate millinery lines.
They come in satin, taffetas, messa-
lines, taffetas brilliant and failles. The
most brilliant hues to be found in
the chemist's or Nature’'s laboratory
are turned into softness by the com-
bination with neutral tints in the
weave. The most unusual color com-
binations and antagonistic shades of a
crudeness that jars on the nerves are
brought into harmonious accord when
shot with a third more neutral tint.
This unusual color blending marks
this season’s ribbons as the most ar-
tistic that have been produced in
years. Ombres are a prominent fea-
ture in ribbons, and in the glace and
soft shot varieties they have a char-
acter quite different from the ordinary
ombres. Not only tones of the same
color, but two or three colors, are
softly merged, one into another, and
in the glaces the brilliant luster, com-
bined with the silvery sheen given by
the white weft, produces an effect
that is ineffablt. In some numbers
the center is the palest shade, border-
ing on white, and the tones merge
rapidly toward the darkest shade,
with black on the edge. There are
hair-stripped glace taffetas, brilliant
with cordon net edges, and the same
in ombre effect; satin taffeta glace
with small jacquard pin dots in all
shades; a crochet pattern on a gran-
ite ground, and many similar effects.

Underwear— Stocks of knit goods
are not large. Especially will it be
found that in low grades of ladies’
cotton ribbed and children’s cotton

fleeced and ribbed there will be a
shortage. Merchants will do well to
act with decision regarding these

lines; in fact, to hesitate to supply
any line of knit goods for fall and
winter is unwise. The demand has
not yet developed for worsted lines,
but the market is very firm, and it

Toques and Tams

Our line of Tam O’Shanters

and Toques, or so-called

stocking caps, is a very good

one. We have pretty num-

bers to retail at 25c, 50c and

$1.00. Look over our stock

before placing your order.

WE HAVE

Yarn Toques, striped assortment, light or dark, at....
Yarn Toques, striped assortment, at.......
Yarn Toques, plain color assortment, at.
Angora Toques, fancy assortment, at .
Tam O’Shanters, round style assortment, mixed colors,at.. 4 50
Tam O’Shanters, round style assortment, plain colors, at... 4 50
Tam O’Shanters, square style assortment, plain colors, at.. 4 50
Tam O’Shanters, round style assortment, mixed colors, at.. 9 00
Tam O’Shanters, round style Angora assortment, plain
COlOrS, Al i s e 9 00
Tam O’Shanters, square style assortment, plain colors, at.. 9 00

GRAND RAPIDS DRY GOODS CO.

Exclusively Wholesale
GRAND RAPIDS, MICH.

A Leaf From One of Our Booklets

We Receive

A great many mail orders from ladies for single
pairs of corsets. Whenever we have a merchant
in the town who is handling our line, we invariably
turn the order over to him. We are anxious of
course not only to sell every pair of corsets pos-
sible, but particularly anxious to please and ac-
commodate any lady who gives our corset the
preference.
Your Home Merchant
Is entitled to all tie business you can give him;
his expenses are heavy, and a very large amount
of the money he rec+ives in the way of profit is
paid out by him in taxes, and other calls made
upon him for the building up and beautifying of
your home town. Stand by your bome merchant and
give him your patronage. Of course if he does not
have what you want in our line and refuses to
order it for you, we shall be pleased to receive
your order direct.
Respectfully yours,
PURITAN CORSET CO,,
Kalamazoo, Michigan.

W e protect the merchant who handles our
we never try to unsettle a man
liefs, we shall be glad to
W rite us.

line and while
in his political
“ talk corsets”

or religious be-
with you at any time.

PURITAN CORSET CO. Kalamazoo, Mich.



is almost assured that worsted knit
goods will be higher. It may be
accepted that the fall and winter knit
goods lines are settled as to prices
and it only remains for merchants
to supply their needs and do it with
alacrity. The consideration now is
spring lines. Should the present high
prices of cotton be maintained there
will be continued firmness in spring
lines. In the last few days buyers
have been acting more freely re-
garding spring lines of knit goods
and a much better feeling is apparent
on their part. Up to the present time
the feeling has been that, while prices
are right, yet some development
might occur that would cause a
break. The consensus of opinion is
that spring goods have been quoted
at prices that could not go much
lower and leave a profit for the
manufacturer. Balbriggan goods are
in good demand. Earlier in the sea-
son it was feared that a considerable
deficit in the volume of knit goods
business for 1904 was probable. This
feeling has gradually subsided. Knit-
ted porous linen undersuits, both in
unions and two-piece garments, are
dividing attention with woven linen-
mesh productions. In the latter class
there are more than two dozen differ-
ent brands in evidence. For spot de-
livery nainsook sleeveless shirts and
jean trunks are prominent factors.
Bathing suit sides have reached the
high-water  mark. Representative
houses say this season is the “best
ever,” and the sales are daily mount-
ing. A brisk demand is noted for
Havana brown lisle undersuits, in
drop-stitch treatment. Leading jsell-
ers in knit wool gloves include plain
effect. Cotton and wool mixtures are
commanding the greatest attention in
sweater sales. Some excellent values
in this style garment are offered to
retail at popular prices. Features of
these goods are concave shoulders
and hand-fashioned collars. Union
suits are shown in finer construc-
tion. Flat goods in union garments
are now regarded approvingly by the
better trade.

Hosiery—Half hose leaders for au-
tumn and winter are heather mix-
tures. Plaited grounds are most in
demand with jacquarded figures or
stripes and spots. There are many
black grounds embroidered with fig-
ures. lron grey, dark gun-metal,
champagne, olive, prune bordeaux,
gendarme and seal brown make up
most handsomely. When tan is
sought it is always the deep shades.
Dropstitch and plain silk with self
clocks hold their places. Bracelet
hose, which were introduced this
spring, promise to be a factor in
sales. Some have shepherd's check
bracelets, while others have lace
bracelets just underneath the rib at
the top. Heavy accordion ribs, dark
tan, gun-metal, navy, black and myr-
tle in iridescent colors are also
shown. Black silk French handsome
half-hose are selling at $5 a pair-
Rich self checks enhance the natural
beauty of these goods. In medium
priced solid color men’s hosiery the
following are meeting with success:
Navy, cardinal. Burgundy, beaver,
electric blue, golf green, salte and
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the like, either in lisle or silk blend-

ings. All are pleasing. Of men’s
knit gloves greys, tan and beaver
shades are good—tans especially.

Solid colors seem to lead. For golf
and sporting generally white and red
stitched with black are still used.
Scotch plaids and washable wool
gloves find a ready sale in the college
set and the best trade everywhere.
Buyers may take knit gloves with the
assurance that they will sell in nor-
mal quantities in fine goods.

Novel Sofa Pillows Shown This Sea-

son.
There are pillows for show and
pillows for utility in abundance

shown in the shop windows. To the
former class belong those which seem
to be more popular, and an eccentric
craze for the bizarre in decorating
these pillows is the latest fad. In-
stead of using cord and tassels to
give the desired finish, all sorts of
odd ornaments are conspicuously em-
ployed, and the corners appear gro-
tesque.

A white satin pillow with a ping-
pong table, and an almond-eyed maid-
en at each end of it, has tiny ping-
pong balls hanging from the corners
on slender gilt cords.

Another pillow—the tennis girl’s
favorite—shows an athletic maid at
one of her favorite out-of-door
sports. Each corner of the pillow has
a cluster of miniature tennis racquets
depending therefrom.

A prime factor in a cozy corneris
a cushion of green burlap, em-
broidered with red raffia. The design
is of clusters of cherries. The real-
ism of this pillow is further carried
out by having the corners finished
with large bunches of natural-look-
ing velvet cherries on a green wire
stem.

Even the yachting girl has her
cushion. One made of green denim
has a coil of rope, an anchor and a
pretty yachting maid on it. The edge
is finished with a manila rope, which
is knotted at the corners, and from
which hang tiny Indian canoes and
paddles.

A Japanese sofa cushion, which
shows a pagoda design, has the cor-
ners finished with little Jap dolls,
three in a group. Their broad scar-
let sashes of ribbon are tied kimono
fashion, and extend around the entire
pillow, finishing it with an immense
bow at one corner.

A pine-needle pillow is of tinted
brown cloth, and has brown cones

and needles worked on it. It has
the legend, “May thy slumber be
sweet as the balmy fir.” To empha-

size this wish, long clusters of pine
cones hang from the corners of the
pillow.

Marine pillows have seashell orna-
ments at the corners, and some of
them are quaintly pretty, even if they
are not practical. Sometimes  the
shells are made into a fringe to or-
nament the cushion.

Nor is the grotesque alone favored.
An artistic cushion is of white satin
with violets embroidered on it, with
ribbons. At each corner a big
bunch of ribbon violets, well scent-
ed, is attached to carry out the illu-
sion. Violet velvet ribbon is tied
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about the stems in long loops and
ends.

A fancy pillow, which has a paint-
ed wreath of this blossom on a pale
pink surface, has clusters of pansies
at the corners, and a garland of
pansies festooned on ribbon caught
from corner to corner.

Robes, Blankets and
Fur Coats

We carry the most extensive line
in the State.

A good beginning is good; but a
good ending is also to be desired.
Observe the difference, for example,
between spiritual and spirituous!

Would be pleased to have you
look over our line, or to send
list and prices.

Percival B. Palmer & Company
Manufacturers of

Cloak«, Suits and Skirts Sherwood Hall Co., Ltd.

For Women, Misses and Children Grand Rapids, Mich.

197-199 Adams Street, Chicago

Wrappers and
Kimonas

Those ihit are interested in wrappers and kimonas
would do well to inspect our line before placing
an order  Our wrappers are well made, best of
material and full sweep, at $900 and $12 00 the
dtzen. Kimona* are made in the latest styles, prices
$4 50 and $6 00 the dozen. Ask our agents to show
you their lines.

P. STEKETEE & SONS, Grand Rapids,

W holesale Dry Ooods
Merchants’ Half Fare Excurstjon Ratels every day to Grand Rapids. Send
or circular. _

Mich.

Watchword of Progress

"pHE vital point in the selection of a Heating
System is to get a boiler which is tried and
true, embodying the latest mechanical
ments as applied to the science of heating.
That's just what you get when you buy a
“Rapid Heater.” We don’t ask you to take
our word for it. Drop us a postal if you're in-
terested, and we’ll mail you a book of endorse-
ments from many representative business men of

Michigan. No trouble for us to furnish estimates,
just write.

achieve-

Rapid Heater Co., Ltd., Grand Rapids, Mich.
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Commercial

Travelers

Secretary, Chaa int;
urer, H.” 3" Bradner, Lansing.

Uniteg Commercial Travelfrs of Mlchlgan

Pres'\gecmgarﬂ/lféﬂggpti—igglvme GrB tr0|t

Grand Councelor, L. liams, Detroit;
Grand Secretary, W. F. Tracy, FIlint.

Grand Rapids Council No. 131, U. C. T.

Senlor Counselor, H._Si ons; Secre-
tary anclfm]sreasurer 0. I—mn}a $on.

MANLY MEN.

Tenderness and Faithfulness Most To
Be Prized.

When a girl is engaged to be mar-
ried, it is then too late to give coun-
sel; one can only offer congratula-
tions. But if my girl friends talk
over with me the interesting future
unknown, | always advise them in
choosing a husband to marry the
man whose faults to the individual
girl will be endurable. Some time
ago a young friend of mine announced
to me his engagement to a certain
joung girl. “What do you think of
it?” he asked. “Well,” | replied, “to
be frank with you, an intelligent host-
ess would not send you down to din-
ner together, and yet you contemplate
an eternal union.” She had all the
faults of character which he particu-
larly detested, and she was equally im-
patient of his shortcomings. A kindly
fate threw them sufficiently together,
however, to quarrel all that attraction
for each other away, and, luckily for
both, the engagement ended.

Another girl of my acquaintance,
modern (the word is used in its best
sense), who had read and thought
deeply, said to me: “When | marry
I shall demand from the man purity
of life. 1 have a right to it—every
woman has a right to it—but unless
I find such a man I will not marry.”
She fcund her ideal, and a true and
beautiful union, blessed with charming
children, has been the result. Is he
perfect? No, he is vain and terribly
self-centered, but he has a lofty and
noble mind, a deeply affectionate na-
ture, and she got what she demanded
—a man with a clean and wholesome
past.

It is said a man loves through his
eyes and a woman through her ears.
Certainly orators, preachers, states-
men and actors have great attractions
for women. But so have soldiers and
men of great action. The man on the
loftiest pinnacle is a man of courage
and determination; if these two qual-
ities are united with patience, judg-
ment and tenderness, then you have
a nearly perfect man. Physical cour-
age is fine and most admirable, and
if a man gives his life in leading
troops or some deed of valor, he
gives all that he has; he hopes, how-
ever, even against all odds to come
out alive, and an uplifting spirit of
exaltation seizes and carries him on,
but he is not so brave as he who en-
dures daily some hidden torture and
conquers in the end. A man giving
a dinner party at a fashionable hotel
happened to look at the stock ex-
change news in the hall and he saw
that every penny he had in the
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world was swept away. He said not
a word to his guests—the dinner was
voted a wonderful success. He was
not recklessly gay or depressed, but
quietly self-controlled. This was a
high order of courage. One of the
guests, a millionaire, when he heard
of the catastrophe afterwards, was so
impressed by the pluck of his host
that he lent him $20,000, and a sec-
ond fortune was made.

The courage of mind over matter
is perhaps the finest of all. For ex-
ample, a man who was terribly
burned as a boy, his lower lip turned
almost on the outside by a long scar,
his cheek under the eye drawn, mak-
ing visible the red inside of the eye-
lid, and other terrible scars marring
the face, was one of the most fasci-
nating of men. He dressed exquis-
itely, was radiantly clean, a brilliant
and witty talker, and his manners
were exquisite, polite, sympathetic,
charming and deferential to women.
He married two beautiful women and
was adored by his children, which
goes to prove that perhaps a woman
does love through the ears. That,
however, depends upon the woman.
The handsomest man | ever saw was
dry and uninteresting, and not even
a flirt; his wife, who was plain and
clever, adored him. He was a good
officer and danced exquisitely.

The indefiniteness of sex is one of
the least attractive thing in man, that
is, feminine and masculine qualities in
the same character. Justin McCarthy
once said of a brilliant statesman and
member of parliament that he had
all the bad qualities of a woman, and
all the bad qualities of a man, and the
good qualities of neither. If a man
has so-called feminine qualities, it
makes him much more difficult to un-
derstand, because they do not really
belong to a masculine nature— they
are excrescences. Petty mindedness,
narrowness, prejudice, curiosity and
love of gossip are all much more ex-
cusable in woman than in man; her
secluded life away from the real con-
tact of the world (for no woman
knows the world at its true value,
save those who have worked to live)
prevents her mind from broadening
and developing; but if a man in the
daily struggle and contact with his
fellow beings still remains small
minded and narrow, there is no hope
for him. Principle is necessary in
every character, but the strictest prin-
ciples can exist coupled with under-
standing as deep as a well.

The most terribly wronged woman
cf my acquaintance said to me a short
time ago, “lI haven't seen my hus-
band for years; I am going to set
him this spring, for | have forgiven
him everything My own suffering
has been so great that | now under-

stand all temptation, all sin.
| pray and | pardon.” Her
face, when she said it, looked like
an angel’s. It is the good and wom-

anly woman who forgives. It is the
strong and broad minded man who
pardons. The wife of a doctor ran
away from him, he divorced her;
when death approached and she was
deserted and alone he went to her,for-
gave her, nursed her, and she died in
his arms. Only a man is capable of

such forgiveness. He said: “She was
not like other women; to understand
her was to forgive her.” And yet
for ten years she had darkened his
life and left him almost bereft of
hope. To him she represented a type
of woman who call to us for pity and
for help. If anything could have
saved this doomed creature it was the
man she married, but generations of
other men had made her what she
was—vain, restless, eager for amuse-
ment, bristling with vitality, and no
education, no drudgery to drill the
mind into obedience, to direct the
misdirected powers into a legitimate
activity. For only now do women
begin to have a separate individuality
from men; they are demanding edu-
cation, professions, trades.

Wit and cleverness are delightful
qualities, but tenderness and faithful-
ness in man are more to be prized.
The big simple nature that appeals
to the maternal instinct in woman
and arouses the best that is in her
1« the man to marry.

One of my favorite heroes in lit-
erature is Gabriel Conroy. Crude,
uneducated, siow and dull of wit, he
was manly in body, in heart, in mind,
and the very soul of generosity to
women. No matter how clever a
woman was, he somehow felt her less
fortunate than himself, and he was
all tenderness to her The men who
do not even understand a woman’s
littleness or deceit have a much great-
er advantage than those who do,
for a great nature makes her feel
ashamed; she does not want to be
“found out,” and so involuntarily she

makes an effort to reach his ideal.

If all the world of woman had a
Col. Newcome for a father, a broth-
er or husband, they would soon be-
come ennobled by the contact with
so perfect a nature. If he is not
the cleverest hero in fiction, he is
the most lovable, uniting, as he does,
courage of both kinds: physical, for
did he not win laurals at Argom and
Bhartpour, and moral courage of so
high an order that at the saddest per-
iod of his life we wept for him when
he did not weep for himself? He loved
truth and he had the heart of a lit-
tle child.

What | like most in man is simplic-
ity, courage, heart, tenderness, loyal-
ty and truth. And they are to be
found, for | have known more than
one man who possessed them all.

Mrs. C. P. O’Connor.

Short prayers bring quick returns.

LIVINGSTON
HOTEL

The steady improvement of the
Livingston with its new and unique
writing room unequaled in Michigan,
its large and beautiful lobby, its ele-
gant rooms and excellent table com-
mends it to the traveling public and
accounts for its wonderful growth in
popularity and patronage.

Cor. Fulton and Division Sts.
GRAND RAP.DS, MICH.

PLANT OF S. F. BOWSER A CO. INC.

ALL

BOWSER

OlIL TANKS

are sold under our positive guarantee that they will prove
durable and exactly as claimed for them.

rou HAVE A RIGHT

to ask before you buy what that guarantee amounts to.
You will readily see by looking at the above cut or by referring to Dun

or Bradstreet, that WE are in position to make good our guarantee.

We are

not experimenting, but are putting out the best goods possible to make and

behind which we put our entire plant.

BOWSER

You take no chances in ordering a

OUTF]J.

It is the only economical, convenient, clean and satisfactory method

of storing and handling your oil.

It will save you oil, time, labor and money.

Write now for Catalog “ Al

S. F. BOWSER

it will costyou nothing.

CO. Fort Wayne, Ind.
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Gripsack Brigade.

S. R. Wigton, formerly with the
Roseville Pottery Co., Zanesville,
Ohio, will from now on represent
David B. De Young and will cover
the Western part of Michigan.

Cornelius Crawford (Hazeltine &
Perkins Drug Co.) is jingling a bag
of gold this week which he won at
the West Michigan State Fair last
Wednesday. His mare, Camille, took
first prize in the $500 purse offered
by the Grand Rapids Brewing Co.,
winning three straight heats.

Marquette Mining Journal: W. M.
Quinn, one of the best known and
most popular traveling salesmen re-
siding in Marquette county, has re-
turned from Milwaukee, where he
procured his new line of spring sam-
pies. He starts out within the next
few days on his eleventh year with
the F. Mayer Boot & Shoe Co
During the years Mr. Quinn has been
with the Milwaukee concern he has
seen its list of traveling salesmen
grow from sixteen to forty-four. He
also has observed the business in-
crease annually until now the con-
cern is recognized as one of the
strongest shoe houses in the coun-
try. “The record and history of the
Mayer Co. are unique,” said Mr. Quinn
yesterday. “F. Mayer, the founder
and original owner of the concern,
conducted a ‘cobbler shop’ in Mil-
waukee nearly a half century ago.
He worked along at his bench for
years, accumulating a little money.
One of Milwaukee’s first shoe man-
ufacturing concerns, conducted by a
man named Goldberg, failed some
twenty-five years or more ago. Mr.
Mayer bought the factory at an auc-
tion sale, went in and managed the
business, making a success of the
venture from the start. As Mr.
Mayer’s sons, George, Adam and
Fred, grew up they learned the busi-
ness, and after the death of the
father they became sole owners.

New Railway Line Out of Ontona-
gon.

Ontonagon, Sept. 26—At a meet-
ing of the stockholders of the On-
tonagon & Southwestern Railway
Co., held at this place recently, the
final details in the organization of
the company were perfected. The
directors are: W. E. Tyler, of Chi-
cago; Thomas G. Sullivan, of De-
troit; Timothy Nester, of Saginaw,
tnd John Hawley and D. J. Norton,
of Ontonagon. Following are the
officers elected:

President—Timothy Nester.

Vice-President and General Mana-
ger—-John Hawley.

Secretary and Treasurer—D. J.
Norton.

The company has a capitalization
of $200,000 and its object is building
and operating a railroad southwest
from Ontonagon for a distance of
twenty-five miles and perhaps far-
ther to tap the vast forest in that
locality. Engineers are about to
make the survey for the proposed
road and it is expected that some
work will be done this fall. The
road will run almost directly south-
west from Ontonagon for five or
six miles and then swing more to
the west, extending along to the
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south of the Porcupine Mountains.
It is to be a standard gauge rail-
road. Sixty-pound steel will be laid
and the line will cross the Ontona-
gon River on the bridge which the
Chicago, Milwaukee & St. Paul is
erecting at Ontonagon. The general
offices of the company will be at
Ontonagon. The road will have nu-
merous branches and will tap what
is known as group 18, one of the
finest tracts of standing pine in the
Upper Peninsula, besides almost an
unlimited quantity of other timber.
The building of this road will re-
Isuit in much benefit to Ontonagon,
as it means that at least the greater
portion of this timber is to be
brought to Ontonagon and manufac-

tured into the finished product in
the Ontonagon Lumber & Cedar
|Co. s mill.

Negaunee Merchants Conclude To
Touch Elbows.

Negaunee, Sept. 26—Replying to
your enquiry concerning our newly-
organized Retail Merchants’ Associa-
tion, | beg leave to state that we
sent out a call to the retail merchants
of the city, asking them to meet for
the first time on Friday evening,
July 19, to consider the advisability
of organizing an association. About
twenty-five merchants responded and
formed a temporary organization.
Committees were appointed and an-
other meeting called for Friday even-
ing, Aug. 19, when we organized with
about fifty members, which is near-
ly all the merchants in the city. We
are now in good working order and
I think we have a successful organ-
ization in sight. We solicit as mem-
bers only merchants who are engag-
ed in the retail merchandise business.
We aim to combine all merchants,
manufacturers, etc.,, of the city into
an association for our mutual bene-
fit, as well as a benefit to the city as
a whole. The officers of our asso-
ciation are as follows:

President—John Shea.

Vice-President—S. S. Mitchell.

Treasurer— Isaac Rosen.

Secretary—Thomas H. Harris.

Board of Directors—John Shea,
Isaac Rosen, S S. Mitchell» Thomas
H. Harris, H. G. Muck, T. L. Col-
lins and John F. Allison.

I thank you for your enquiry and
hope you will be of use to us in
pushing the good work along and
trust we may be of use to you.

T. H. Harris, Sec'y.

Compelled To Change Name.

Green Bay, Wis., Sept. 19— Be-
cause of the prior existence of a
company of the same name, the Wis-
consin Hardware Co., organized at
Green Bay and Saginaw, Mich., to
buy for $200,000 the property of the
Gotfredson Hardware Co., of this
city, the company has changed its
name to the Morley-Murphy Co.,
with R. C. Morley, of Saginaw, as
President.

REPRESENTATIVE RETAILERS.
A. Goldfarb, the Charlevoix Dry
Goods Dealer.

A. Goldfarb was born in Southern
Russia, Oct. 4, 1861. Not wishing
to join the Russian army, as one is
obliged to do at the age of 21, he
immigrated to America with his
wife and two small children in De-
cember, 1881, and settled in a lumber
town called Provemont, near Trav-
erse City. He remained at this place
two years, working among the farm-
ers in summer and in camps in the

winter, making railroad ties.

Gradually picking up the English
language and being naturally inclin-
ed toward mercantile business, he
purchased a stock of notions and
started peddling, going from town to
town through the Grand Traverse

A. Goldfarb

region. He continued this business
for two years, doing well, when he
moved to Traverse City—then a
town of 1,400—and took a position
with Julius Levinson, with whom he
remained two years, when Mr. Lev-
inson moved to Petoskey. Mr.
Goldfarb then secured a position with
Julius Steinberg, with whom he re-
mained seven years, from 1886 to
1893, when he resigned to go into
business for himself.

In the fall of 1S93 he started in
business at Elk Rapids. The hard
times which prevailed then all over
the country did not miss Elk Rap-
ids. The town was dead, but Mr.
Goldfarb opened up a store with the
small capital which he possessed,
gained the confidence of the people
and gradually worked up a good
trade. He now owns the store build-
ing which he occupies and has been
doing business at the same stand for
ten years.

Mr. Goldfarb is the father of seven
children, five sons and two daugh-
ters. One daughter is the wife of
J. Walter Levie, a prosperous mer-

C. A. Van Denberg, general deal‘Ehant of Wolverine.

er, Howard City: We want the
Tradesman as iong as we continue in
business.

A man can not have his interest in
sin and keep his principle clean.

Mr. Goldfarb is a member of the
K. O. T. M., K. P.,, O. B. A, and is
Past Grand Master of the 1. O.
0. F.

Mr. Goldfarb attributes his suc-
cess to the liberal treatment of his
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patrons, always doing as he adver-
tises, and always considering quality
first, then price.

The Drug Market.

Opium—Is firm but unchanged.

Morphine— Is steady.

Quinine—There will be nochange
until after the bark sale on Oct. 6.

Carbolic Acid—While unchanged in
price, the article is very firm and has
been advanced in the primary mar-
kets on account of large orders for
Japan.

Cantharides — Russian have ad-
vanced this week 60c per pound.
They are tending higher and there
is very little to be had. Chinese are
also scarce and high.

Lycopodium—Is is very light sup-
ply and has advanced and is tending
higher.

Menthol— It is believed bottom has
been reached and reaction has taken
place.

Santonine— On account of short-
age in new crop, it has again ad-
vanced and is tending higher.

Sassafras Bark—Is very scarce and
has advanced.

Elm Bark—Has advanced and will
be very high this winter.

Oil Cloves—Has declined al-
though a lower price is not warrant-
ed by the position of the spice.

Oil Wormwood—Is in small stock
and has advanced.

Linseed Oil—Is lower, due to com-
petition among crushers.

Keeps the Graft Up Just the Same.

Under the auspices of the San
Francisco Labor Council and the
Building Trades Council various

unions of that city are each week call-
ed upon to donate funds to the
“striking” millmen at Fort Bragg.
Thousands of dollars have been sub-
scribed and seni on to some one who
is making a fine thing out of it all.
There is neither a strike nor a
union at Fort Bragg. Every mill is
uinning full blast with non-union men
at work in all departments and there
is not a semblance of unionism about
the place. The union which struck
two years ago has passed away, and
only one or two walking delegates
remain there because of the graft
that comes to them week after week
from the dupes at San Francisco.

Tecumseh—The Tecumseh maca-
roni factory has started and is now
employing ten men and expects to
use several more in the course ofa
few weeks. At the rate the factory
is running now from twenty-five to
thirty barrels of the macaroni are
made in a day. The factory will
soon be able to keep ten or twelve
girls busy packing.

Manistee—The Buckley & Douglas
Lumber Co. has platted a proposed
village at the northern terminus of
its Manistee River branch in Wex-
ford county, to be known as Wex-
ford. Many lots have already been
sold and the enterprises to be lo-
cated there will include a steam saw-
mill and a broom handle factory.

It is always easier to fight the dead
sins of yesterday than to face the
living ones of to-day.
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Michigan Board of Pharmacy.
President—Henry Heim, Saginaw.
Secretary,—Arthur H. Webber, Cadillac.
Treasuréer—J. D. Muir, Grand Rapids.
C. B. Stoddard, Monroe.

Sid A. Erwin, Battle Creek.
Sessions for 1904.
Grand Rapids—Nov. 1 and 2.

Michigan State Pharmaceutical Associa-

President—W. A. Hall, Detroit.
Vice-Presidents—W. C. Kirchgessner,
Grand Rapids; Charles P. Baker, St.
Johns; H. G. Spring, Unionville.
Secretary—W. H. Burke, Detroit.
Treasurer—E. E. Russell, Jackson.
Executive Committee—John D. Muir,
Grand Rapids; E. E. Calkins. Ann Arbor;
Li. A. Seitzer, Detroit; John Wallace, Kal-

amazoo; D. S. Hallett, Detroit.
Trade Interest Committee, three-year
term—J. M. Lemen, Shepherd and H.

Dolson, St. Charles.

Why Reciprocal Registration Is Not
Practicable.

Some good things have been said
in favor of reciprocity in the regis-
tration of pharmacists. When con-
sidered simply as a theory the argu-
ments advanced in favor of the prop-
osition are not easily controverted.
But the difficulties in the way of put-
ting it into effective and equitable
operation are so numerous that small
promise is given for its speedy ac-
complishment. A few of these are
suggested :

x. State laws relating to pharmacy
differ in essential particulars, many
of them radically. Nor is uniformity
in these laws in sight, for the reason
that there is small agreement among
pharmacists  themselves on vital
points, and they are the ones who
must take the initiative in such a
movement. Experience has also
shown that legislative bodies are not
to be counted upon to make laws
to order on any given subject.

2. There is reason to believe that
the opinions of members of boards
of pharmacy, in so far as they have
been formed at all, have not crystal-
lized toward a uniform agreement
for reciprocal registration.

3. Boards of pharmacy change
their personnel so frequently as to
preclude any settled policy on im-
portant questions.

4- Under the imperfect, not to say
vicious, system by which some boards
of pharmacy are created and perpet-
uated, it is not to be expected that
the best qualified men for this impor-
tant position are to be obtained with
the result that the sort of examina-
tions prepared by what are regarded
as our best boards are far from ideal.

5 If, by extraordinary effort, a
superior board is obtained for any
state, its labor in securing for the
citizens of such state a class of phar-
macists of more than average quali-
fications may be largely nullified
when men registered in other states
with a lower standard are admitted
on certifiicates, and this objection
will not be obviated by uniformity in
legislation.

6. There is some room for belief
that the methods of some boards in
passing candidates for examination
are not always above suspicion. One
or two men on any board of phar-
macy who have lax notions as to
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their responsibility or are amenable
to improper influences may succeed
in passing unfit candidates. This is
bad enough for a single state, and it
ought not to be made possible to
afflict forty other commonwealths
in like manner.

7-  With all our assertions of na-
tional unity, the United States is but
n federation of many sovereignties.
The autonomy of the states is recog-
nized as paramount in the complete
system of state governments, legis-
lative, judicial, executive. Each
makes and executes laws for the gov-
ernment of its own citizens and the
supremacy of <hese is universally
conceded except in those rare in-
stances wherein some state enact-
ment comes in collision with funda-
mental principles inimical to national
unity and stability. This idea, call
sit what you will, is so deep seated
as to operate unfavorably upon any
plan of interstate registration based
upon justice and equality. To illus-
trate, why does the agreement for in-
terstate registration now existing be-
tween boards of pharmacy in a few
states provide a standard for can-
didates in excess of the grade by
which the candidate was passed in
his own state?

8. The best pharmacists are not
nomads and the agitation for recip-
rocal registration does not emanate
from this class. The public well-be-
ing is best conserved, and profession-
al standards are maintained at
higher average point, by requiring
those who are much “on the road”
to submit to frequent examination.

9. It is not a difficult matter for a
well qualified pharmacist of good
standing in any state, when finding
it necessary to remove to another
state, to demonstrate his competency
to the members of any board of
pharmacy competent to discharge its
duties, without undergoing a severe
ordeal; but all others should be re-
quired to pass a rigid examination.

10. Prolonged discussion of the
policy of reciprocity in certificates to
teach in the public schools has not
developed any satisfactory plan by
which a school teacher licensed in
one state may be given like privi-
leges in another state without exam-
ination.

11. No evidence of moral charac-
ter is required by any state law or
any board of pharmacy, so far as this
writer is aware, and there is growing
complaint from pharmacists of the
incompetence of clerks through in-
temperate habits. Such complaints
are the most grievous which reach
boards of pharmacy, and while inter-
state registration would not change
this state of affairs, nevertheless the
narrower the field of action possible
to men unfit to practice pharmacy
through immoral practices, the soon-
er they may be eliminated entirely
from the ranks of pharmacists. This
objection might be overcome by re-
quiring preliminary evidence of mor-
al character, if such evidence would
be of any practical value.

The first step towards reciprocal
registration should be taken in -a
spontaneous effort towards uniform-
ity in pharmacy Jaws by displacing

in each state existing acts with those
similar to the model pharmacy law
approved by the American Pharma-
ceutical Association in 1900. To ac-
complish this, however, will require
many years of patient waiting and!
unremitting effort, for reasons which
are patent to all those who have had
experience with legislative bodies.
With this attained it may then bej
possible to secure a working basis
agreeable to all state boards upon
which a certificate of registration ob-
tained by examination in one state |
may be accepted in any other state
as evidence of the holder’s compe-
tency to practice pharmacy.

But there must first be a far more
settled conviction among pharma-
cists of the necessity of reciprocal
registration than has as yet been
made manifest. 90 9W. R. Ogier.

Old-fashioned keepers of eating
houses in Sweden charge a smaller
amount for women’s meals than for
those of men, on the theory that
women, as a rule, do not exert them-
selves physically with so much stress
and strain as men do, and, therefore,
the feminine appetite is smaller than
the masculine.

Even a fool may pass as wise when
he is silent.

HOLIDAY GOODS

Our line Is now complete
Comprising everything desirable in

Druggists’ and Stationers’
Fancy Goods, Leather Goods, Albums,
Books, Stationery, China,
Bric-a-Brac, Perfumery, Xmas Goods,
Games, Dolls and Toys.

OUR LARGE SAMPLE ROOM
(25 x 125 feet)
li completely filled with one article of a hind.

One Visit

W ill make you a permanent customer, as our
line and prices are sure to please you.

fc*Er”A liberal expense allowance will be
made on your holiday purchases. Werite for
particulars

All goods in stock for prompt or future
shipment. Terms liberal.

FRED BRUNDAGE
Wholesale Druggist

32-34 Western Ave. Muskegon. Mich.

Two Special

PERFUMES

n moii

Distinctively new in character.
Standard demand.
Sold by the leading drag houses.

This new rose odor is now having
a splendid sale. The advertising is
effective Order one pint bottle
Alsatian Roses with samples and rose
art plates, also window display, all
packed in box for shipment of your
jobber or direct.

The window display will be attrac-
tive for your holiday line.

m ENHHEERUVERD

GRAND RAPIDS

Merchants’ Half Fare Excursion Rates
every day to Grand Rapids. Send for
circular.

1Forest City
\ Paint

gives the dealer more profit with
less trouble than any other brand
of paint.

Dealeis not carrying paintat the
present time or who think of
changing should write us.

Our PAINT PROPOSITION
should be in the hands of every
dealer.

It*s an eye-opener.

Forest City Paint
& Varnish Co.
Cleveland, Ohio

5
5

DONT FAIL

to see the

GRAND RAPIDS STATIONERY CO.’S

display of

HOLIDAY GOODS

before placing order.
Liberal expense allowance to purchasers.

GRAND RAPIDS STATIONERY CO.

29 North lonia St

Grand Rapids, Mich.



MICHIGAN TRADESMAN

SN
w

Mannia, S F .... 750 1049 12 Lard, extra .... 70® 80
WHOLESALE DRUG PRICE CURRENT Menthal................. 4 00@4 il 20@ %g Hﬁgeeé\' pu}é"'r'é'\'/i/ f10® gg
égglanoed— MO" ia, SSPNA W%%@%% g i 9 18 Linseed, boiled 428 %
ined— VN a YQ-2350260 S 1EI, ogt 9 >0 Neats?oot wstr.. 650 Tl
8£ hb%’ Io atlcm_ Snuff, " Macoaboy, Spts. Turpentine.. 60® &
Acetlcum Acldum xechthltos ..... zi%g?é%% Tinctures Nyrls\tllcgi_awo. %5 388 28 nD%’ & b vio's 8 ﬂ Ven tPar:nts bbl L
enxolcum, a therla o ﬁconl'{um NaBS R 2 05 sepia. PO 8 % oda, Boras...... 9 1 chre: el IR/Ia'rs]lg%% (]
""" s g Gey um el @ Pepsifi .saac, f1a O3 et Pors Part 28 petire, yel Ber .19 2.9
gar o |cum os em gal 50« AIo 5 &R & Co 100 Soda Car% V64 38 ty, comme 12>3 2ViR3
| chm ede -1 4040150 068 & Myrmh . Picls Lig NN W oda Bi-Carb ™" > eu trlctlxrjiar 2Vi 2%®3
rochlor Juni| era 50 [0 A 2 ' R h " 9 er 10n
N tr cum L?V ula . % Assa oetlda e 50 PI% iq, ts 1@@ 8 g, SN e 3V449 l ........ 13® 15
aftcam onls . Atrope Belladonna o0 Plfls Iaa’ plnts & b T Led vt ll’l on . EAG. 0@
i T A5G B 8 i R g B G sk SR Bl 1
ur clim "7 ! 082 2 Benzom 50 BlFer Al ;Eo%g Qpts. \Nlyrcla Dom - 9200 Peggt e 6VIO 7
Tann cUm ... Cla 50 plix Burgun......... © .7 8nts VIl Rect Vi ead tﬁ ........ 6VA®
Tartarlcum . Plymbr Acet ... 12 W ViR 10 Whtting, it S ©
% P ViiRT508 whiing, Gilders, ©
%8 898 b 2 Strychnia, ry&a 9061 15 lte ris, ©15
u| ﬁur, Supl "...2V] i %9 aris Eng 1
?8 ulphur, Ro ZVI Y A ] LL | s g 12|8
Iorl umA. Tamarinds .= gl Universal Prep'd.l 10@1
lack ] ES ;ﬁg%%ent Véfiice ggg Varnishes
rown Vanilla 9000 1 'I_'I_urlp Coach,| 10@1 20
Reﬂ ..... Zinc! Sulph 70 8 EXtI’ ......... 160@1 70
Yellow ™. ﬁoach ody _....... %7 ?i%
B Qils 0. 1 Turg Fum.] O
Cubebae po 25 220 24 ¥ EO . bbl g iE xtra_ T Damar..1 55@1 60
&1 % ............ me, opt 4 Whale, winter .. 70© /0 lJap Dryer No 1T 7
an oxylum ... 300 35 Theobromas

Cubebae P?fass“{’]“ 16©

jaca
Gulaca ammon ..

‘-(%oscyamu 50
I i
d g» B
Potassa itart pr 3 MVITR o 50
Eg'{ggs ﬁfg@ opt & N Vorica 50
issiate oo
SUiphate p o S G gal §omphorated 1%’)
Acanltum hatany 0
Althee Iebuii E
Arum po’ erpentarla ... 5
18 Calamus T f o
2 poIs ojutan . 60
HETRGL i B e BE Y :
rbonate Pre g rastis’ Can. po. , Ing 20
g?trate and uﬁrﬁa 2 bo e rh;g . %%

0
5 Miscellaneous

Aet er tsNit3 30

Chlori IS P
Iphate, coml AFu Emc{\“té 33
su hate, co Ann a .............. 40

2
Ftle rr%ceya]?ﬂdjug]e z7|1§ | ecac‘ og( 0.
2
‘haPe pure 8‘?’

Antlmoni et POT 40

(%)% Antimonl 4

Fl An (410 T
Arnica ... o0 g 9”5’ 35?8 % ADHPYIR, e
ﬁpthemls % gn uinarl po% T© 2 Argentl Nltras, os
atricaria. _........ ArRentaa PO 2! 6D % Arsknicum
Folia eneda g Balm Gilgad bud
arosma. s SO0 23 m| 15" H 5% Ismuth o 1
a cutifol, -~ = Smilax. M ... ajcjum
nneve 1h % ........ 100 ajcium
g ssia,  Acutifol.. 250 plocar g % alci
alvia. 0o |cmaI|s Tr,ana % anthari
Vis and %s.... 120 20 Valeriana, Ge 150 CaPS.C E %
Cva Ural............... 8018 Zlnglbera . 140 16 ch,Si' Frue
umml Zingiber ] 160 2 aryo) hﬁluss é
Acacia, 1st pkd.. 65 Semen, §ar ine 0
Acacja, kd.. 4 Anjsum . E/ © 16 Cera 6
Acacia, d... |é1m (gra el’s). 13© 15 Cera Flava 4
Acacla, siftetl sts: 49 FOCUS. 8
a 0©) J£ assia 3
a 0O entrarla 1
98 I Ceeshn, :
60 Qon u 5©1(6 Chloro’'m, Squlbbs 1i
40 nopo 250 D ChI I Hyd rst.l 35@1
%g 80®100 Chondrus . ............ 200 2
niculu © 18 |ncon||nePW © 4
1 7Q 9 Cinchonid’e  Germ 4
H 8 6 Ocﬁnf" e " 4 05@4 2
b A8 & Craosotum P € 4
m E 910 refa ... bbl ™75 8
Gﬁglaggﬁm”” 0.35 O % i 7 8 CFSES' Férr%cup' """" o0 ]
Ki 00 0 76 Slnapis Nigra .... 9© 10 Creta. )
0 00 Splrltus e
Erument] WD....2 00 Sul 6
iumaeqs %ﬁqob'rf 7§
Herba
Absinthium, os pk 2 1
Eu atorlum ox Bk 20
%5
enth EE % carri
$ \?'é'p'k % V%\(/)%E
nesia
Cal medt Pa ....... E%%Iye ow
sr%gnstg Kam o G
Carbonate

Absmti"ae Dulc §%

alae Ama. .g 8
1750
22

éA\rS| it 8%
RA"aS”es'a uiiPeh

Tolutan ...
8SB& PrUnGa virg nesia, S f




44 MICHIGAN TRADESMAN
GROCERY PRICE CURRENT

TP . Cotton Wndsor emon UI'[ Square, i
These quotations are carefully corrected weekly, within six hours of mailing, 50 ft...........cccccovrirennen 14&2 L mnR g\f% a 18 %u tinen Linee 0
and are intended to be correct at time of going to press. Prices, however, are lia- '7% t_ ‘180 Lgmgn Gea ‘fg
i i i fill o0 ft . 0
mzr'rl(c)e;:r;)a?cg;ecasZttajr;);eth;,u?:ﬁaszountry merchants will have their orders filled at ¢ SFEE ” . - BamEoo i ?L’ or d&( 259;
' ég H_ ars ow wainut, T 00 18 T
ADVANCED DECLINED " Tlaaanivad Wire o Maldga" .o 1 FLAVORING EXTRACTS

os?sﬁei E%es __§g!_9.d1§ f fzoceh B]ake 209 i 88

M OCO Fs y.12 ol Foote A J\c;nke Ler
M Qsteé Horey". ﬁ %} emans a

d T Jennings
olonial, N, \s\%eﬁonBranchlce 18 rBeneIess emon
Jer atmeal Crackers .
Olilor i 8 Qamenl 13 N 3B € 1 B
Index to Markets Vgﬂ Houten, s erlrartr BA‘gsaorted Cakes v l'}'laper D. C pr éz".'.'. 150
I
By Columns AXLE GREABCE( 5 \\,’V\,Z” lﬂouitj: : Pmea%fe BN zMeX'Ca” Vgn'“a 2, 0
Col pp Wilbur, 14s "L 42 thzg|ettes ?’ran?]d y 8 % 2 00
C?asrtr%n f258§ gg 1oun COCO//-\NUT ” P etzelattes mch. m g 1?; l}laper B Br dz 200
ze unham’s. 9%s.. ... .
A2 ES1deii 70 "B Ram S 145 8% 45 200 )
Axle Grease.................. %Oﬁdeg BE DunEam, ShsF %@ Ilérqg%g ,&P TIQJQ % lz%
olumbia_ Bran [Dunham's o S
. | . can pe r Bul anoxg ACI gro 1400
Bath Brick .......... 1 . can per COCOA SHELLS 8 OXIOrd .covevvciriiennen, T
p! é’ 8

Brooms ... i} an rf_er RICK Les'sb ba st .................. 3ZL4 18 Pgmoo#gh Rock

BUSErS coror - I aAm rllglan . 2 38 PGund” Pa a)ées : 16 ;

) English ... i an 12 00 R|'<:)EE 1% %

Confections

B e Hg 1§Cafpet 2 st B T o g Common-.. Y Amegish o BB 8,

arbon O o ;718 Bfﬁk/)\f‘g%gé----------------@ =Y ;_; 0ics” . GRAINS VOND. FLOUR

Catsup ... ) . ancy .

. ardines

%ﬁeeS\s/mg""'Gum 8, Domestlc OEA)S .. 3%@ 3% No. 1 W d Wheat 1 ]j%

Cﬁ'ecoégt 082080 Sk Must# 6@ F - 2R W 1

Eotﬂes ﬁme _ 8 Hornla 040 %ﬁ Ean Winter eat Fleur

Gocoa ... Sol % ?engﬁma S ... @ ............... 6"/%7 Local Brands . @

c t | ©ogp Erencn, OS ... M4 FREEETLYG e EVAROTALEO.

c%%%%”gheus Ig?)li . % Frenc 18028 rrlabg’;éjsr]es % g%

rackers .\ No. B 001 40 b g% 1 4% g
; . . .55
Dried Fruits .............. 4 No 19 OXES. % BL)J/CkWheat EZ%)
" 0/ RYC.
Good HS; %88 ries E%é % dlss%b ect to usual cash
0,

Easrmac%o% tglps ; Ngj %&7)8 rica " ec less Im%’n cdses C]our In bbls., 25c per

ERRice “rackie .. 850 9% O G. % Corsican. s @15  bbl. additional.

Flavorfn extracts WA 125 1 %3 9 . .3 orden Grocer Co.'s Brgne%

E%sﬁ eats 1 . W R 20 %g 3 Arabian Mocha 2 mB’orteJ)bﬁl%g .6%@ ;A) taker EIRA

. - 00 Arablan ... (]
Fruits ..o ec oft Package r ng Wheat Flour
!aera 19 CARBONels OILS New York Basis. d?g’,?neﬁnrﬁg}fga”n ------ 12 ury's Best, %s ..

elatme 5 “aup Perfection ... 12%  Arpuckie. 9 Siagal e ur 's Best, %s .6

g‘a‘ """ - g Wicking 2 pyater lbitee 14 Piworth % London Layers 3cr 190 s Best, %s .6

rains 8 Frou L5 Be Yot Napa, g Jersey 12 30 London Layers 3 cr ] Lemon & Wheeler Co.

Ib. Standarde,. 75@ 80 finder oo IS XXKIC !)Léfstnguscates 2 5% Wingo o

erbs Gals, tandards ..200@2 25 ne Eﬂv‘ n's XXXX sol uscatels; W%n 9 6

Hlées and " Pelts b to reta grs Onl Mall g ,Ioose llvluscae A& S0 07’5 8
Standargs & R/I prs ?ﬂr iﬁ) 7% % N

1 80|um |a %E 9 4 60 IMcLaughlin & Co Chl- ee e % 5%@" Judson Grocer Co.’s Brand

Indigo ... .... 5 Baked , 80@1 50 Colu optS 2 080 cago. 8 Ceresota, % s 00}

3 ?tede Kidiey 01 15 'ders 3% Extract ol gatliee o Sressta s 28
elly — s wax o 501 B gers I8 llang, % gro” boxes. % FARINA e A
L Standard oo © @ 140 Acme ..l Fihimefs® "il, 96 ¢, figd ”}3 0 auref,” 9%s, CjOtﬁ -------- 6

Lloorlce 5 eerfess % Hummel’s tin,” % dro.l i d %&j taure, %s cloth ... 6

Lye ... T 6 Brook . Trout Earson City il CRACKERS ’OWn ?‘in ----------- Lgﬂlrg, %s %s papére 0

. ,\t,| 2|_Itkt)| Cilns kSPICT ] 00@112 (Esreﬁ Sem National Bés&tﬁésCompany’s 24”I(|b Pac aﬁ)es.: ...... ! Meal """"""" .

t tracts ~ Little Neck, 1 1p.1 00@1 25 Gem................... @z =20 %> = P dominy. T T Bolted.. e

Mg?atss%sx g Litle ein é 16)Ilon lngae ; Se mour BBuuttttgrrs 6 Iak ""} Go‘c?en Granilied. 3 %

stard ... 1 . e . .
! Burn amas % pt........1 R Riverside: 0 . 6 PSSF sac gardF and SMélé%%J % 5
N Burnham’s, PtS . 60 vvarners alte? utters : 6 accaron an Vermlce iy St
NUES v 11 Burnham’ & 720 Brick.... Family Butters 6 Domest i and Oats 2
o J1 J cfam Importe x D 50 Colrn M a, coarse ..22 0
- . Standar s 130@1 B P | B' ”e .....................
HIVES oo 6 ﬂ ,,,,,,,,,,,, (?8 8 8 earl Barley Winter h g
prmon.. -5 98 eat mi ngs%
8 Round Qysters ............ ¢ Empire s
. S Square Oysters ' Green, Wisceosin, bu.| 7 Car 106 33%
s oS BRItk Nagk coon - @ Argo o SopeMgoth BU LG Com
Etha Flne 19 Learqgesetn umMad ....... % S Goods . (0] rolled %({enn %E] .............................

Uoe Moyen- . en gen B{eath Pere.l 00 ﬁ?ém?éa P R T ﬁ) ?( No. Jitlmoth car otaB %
Standard .o ugcar Loa Bagley Gems ) Monarc lb ........ K 0. 1 timothy ton lots
atandard S atan ..o, ﬂe RO Qﬂrkaerc sacs Sage HERBS

"” - g H ..............................
Star, %|b 15 ast India ... 0/ La)L?relLeaves
1o 5 0co Bar erman, sacks ® Senna Leaves
7 E’lcnlc Tails. ... 60 7 ococ%nut affy erman, roken&pkg "4 gwg%
acker s LT 6 Cinpamon Bay Lo
Mustard, 1 ﬁh § 1 % CHOCOUATE Ofee gake N dB ‘c.10 Flake, 110 P& ks 340//0 g{ladras 5 ,5Ib Xes .. 6
Mustard, . ‘20 GV\rIr‘?'rltﬁr Baleke%rr A Lo S23180e0anut acaroons ig Bear (i<95
ggﬂégé; 2 280 remium 41 e ?:rmt § 55% palli per Ass 1 T
urran
8 1omare: 80 - Sprhocolate Dainty
g Cartwheels 9
iXI
E‘Sttteglsqs . 250 CLOThHES LINES 1 IEIuteddé)oeoanut
8 rs read, extra. rosted Creams ...
8 §ove %ﬁ) Q# N %{IE %'{ rea ex%ra . Gin % m
................... ad. extra
ove e?e/ﬁ!:s jigg %Ft 6 tmga extra %ZS' rahama1 CS'aancf(wmh - 10 3 Condensed, I'2 Ex 0N
Vinegar fis %%&%& b 2tle thread SXtra Honey " Fingers, Iced.. 12 Ng- & Condensed, 4 dx - 00
shin Povider ellow Pears’ 9 2 lced Happy Family ... Ngﬁ g? MEAT EXTRACTS ﬁ
105 - @
Y/VvooD rava'r'e'"'.'jj 150 No- 5
w 5nd|ana Belle 0. 6.
rapping Paper... 1 10.Jersey Lunch NO' 7,
1 3giLadv” Fingers 0. 8.
Yeast cake "1 90 No. 9, 0
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MOLASSES SALAD DRESSING SOAP English Breakfast Cloéh%s Pins Pelts
1 i Round hea rosz bx.
Fancy, Spen Kedle ... a (éo|um }g Of’ ,Jr',‘tt Central C|ty Soap Co's ('\:/llmceng____ Round eEx R g\d \Q:O?_I___,
Du oz earlings _...
Fa” l ees sm‘il 2 38 No. 1
?_?a” b ers %ﬁ 8 B
EAT er’s, I, oz 1 ...............
CqumBAa per case SALERATUS I ng e f|n lum
60 Tbs in box alu et
o TR ggg L4 &% Fam'V Urnethed
Bayle's Celery Bl 3 KiiK & Co.'b CONFECTIONS
Stick Candy
Bu 139a E 3 ooJ Pal Is
u % SAL SODA Saa on 05 tan ar ..... . %
Manzanll Granulated, hbls ......... & \6/ tan TW|st .
ueen, mts 2 ranula%eb lOOTbcases 1 0l
ueen, 19 oz "4 B0 Cump, bbls gatm%t Pl cases
e 3(312850202" Sﬁl)(l ;? 1451b kegs .... % ug 2: Stangg{r Gllrrr[rlpaoHSZl o 1%
Rt I - o e i
amen rySta edar ﬂl reci brass ID. CASE s, ©

Mixed Candy

................... arrels 38$ Ba

PICKLES arre

, No 216 ........... ] ) o es .
8'% ; f]|| ot % ﬁ&;% 89 g 8om§e ition

%J
Barrels, 1288 count ..e %
Falf bbls.. ?%% sount 3 'E%Erkgs 20141% ues 3 "
Barrel count .8 00 & cut
Ha”ebg'ls 1,200 coun IS Sacks, SGSIE:ker (0] E
Ho R A ING CARDS % 1Boxes, 24 ZIb .......... O courin - % B
Ng' 'Vgr easasr%l%d'l Is, 20 1he 5L ch 1700 I
NO. %P il h%% Ernen apolio; Haff o3 Pl%rrrqlomgcrigag FRied. 12%
No. 98 satln nis| Elnen aag apo|jo. singl an
NO'6%8 Iy ........ 2% otfo 3, 1098 |bs 275 apolio! nag Doxes .. % Fancy—In Palls
N O T RS l 280Ckeebulk 240 Boxes .. o0 % gF Horehound"Pmp
Babb48cans In case o IEObUnt lots, 5 percent, Legs, English ... o arpa F(Y(‘p B res
Penna Salt"Cb'."B"'.'.'.'.'.'.'.'.'.?)(X) iy barel lots, 7% per coumbia SOUPS s ? : %
PROVISIONS cent discount. Bed Letter. 0 ﬂ
ess Barreled Pork Sp OCF %
pack s Ausp.ce“”.??!ﬁ..??!fﬁ.s ..... p it 5
hort cut assla, i% K Dr §
Bean " ' ssia. 2 Duke :
Bt %aggggv e, 38
Clear Fami T .
th. da r oves, 5
geniesDry d 3% Pb% ' ‘3 “ Bags cloves. ream V
""""""""" ream
Bxtra & '%Srks .............. solar Rock ﬂgmg § L 5 18 Il ream Bo?r Bons.
d " Meats % Ib. sacks ... utmeds . 11520 W V] Mci J) Ch _________ 15]b
Hgmg' 14 2¥SFSS E %{acpulateijo |ne epper Slnga orehll%ék % » oasse o
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mned%% Avers llA%/ e he. I BB'E T g . %
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alt te r.I? j .
, MAL R i 067 Maj 1§ Clia it e
Pldrr% Cl er |r§stgrr1 %(1) 8{ t.? BaFEE §
ure 8 (? ver __ 10 Yeast ream % g ﬁ{; rgeRSSOerrtggs

0am, ‘10% oz .
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8 1113105('14 IE‘ake

B
Ib ..................
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Extra Mess . rels ? | ] mag
Boneless 1 %%Hi Ly{:’d‘gz.r']”cgéé?_ Q0 3 Ba ltt’s 1776 ..3 75 Halibut............. peern 10@11 § g gm'@cl%ter;bss%gbs
Rump, new . nn S%bcans 2dz incase... .1 & Roseine, ... 3 50 CISCOG or H .. @5 5 ora_Toast, 1
2%b. cans 2dzin case ] 75 Armours 370 ~11@12  Cracker Jack ..o
lg T ?;a é Nine O'c 335 L|v . 2 Pop Corn Ba Is, 2008
f s, 40716s Eair isdom . 380 E ﬁ
% byl oo Gpood . Rub-No-Miors 23 'Hé’ddock il TIS
""" oice 5 WICKI] s Almonds, rragona .16
its, 16 4%5 ..... No. 0 1Ke ... . Amon ........
% I Ibs. Japan No. Perch, dressed ... 7 I‘HOH
%eb ; sundrie No. er k d Whrte 12%
éungrleg No.
undried, WOODENWARE
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%ﬁéﬂels ide BaRd

tr an H
¢ ﬂFSd ?mce % Spfillrnt Iarge

15 B
nav\}/ “Smyrna...... . \2/% Bas et

r aan Malabar ..1 00 B? Ket-fire ANy ot 4:?1 %E}W IE? ........
......... .10 Suftm? . ow, othes 1arge.
emra/ Rus lan 4 Fann ngs W,l" Iothes med M g 88
4 wder lothes, sma A
ustar Whlte 8 Moyune, m ium 30 2TEradley Butter Boxes EXtra Se eCtS . elled
..... o f M e size, 24 In case .. T72i Spanish P anuts 7 @1%
........ 2% Mo Hﬂgv choice . size, 16 In case .. eg Standards {7%0 ?
Cu tle Bone ... PIngsues e 5 SI%S In case .. g HIDES AN Fnut a ves
() SHOE BLA G ngsuey, oice 101 6 - Hides
Potte tonRuleCE/os - Handy Box, Iarg 3dz2 B Ingsueg fancy No. 1 0val S0 it Gate. 49 Sreen No. 1 8 JJ}%rgeAAirgggds
% -1 Young Hyson N ! te. reen N8 4 -
gereenings ... 026 sﬁ‘ﬁa Ly T B poice 18N 3 Nigd §§§:n cote & ycred o Faney. 1240 e
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SPECIAL PRICE CURRENT

COFFEE
. Reasted
Dwinell-Wrlght Co.’s Bds.

AXLE GREASE

ica, tln boxes .. 9
aragon Eg 6

BAKIN« POWDER

Jaxen Brand

cana 4 ea case
cans. case Wﬂ'te House 1b.........

cans. (I)*’ easel b
Royal l'e

e, o R HELTE
Fbcans 135 Ip top, M &J 1
( oacans 190 Royal g a and” M?chg
Flbcans 250 IB a an [E |0neJnd
ulbcans 875 IS nou t N guds
1 thcans 480 Nafuoena Grocel ra apbs

g Ibcans ISoo ,téona Jack on F Sar%rr]J—

0.,
5 Ib cans 2150 ymons ros
BLUIN« esc

Al i ps e Flhetta, iz

Arctic_ 160z ro COFFEE SUBSTITUTE

AKFAST FOOD
Wa?sﬁ DeRoo So.'s Brands Javrll
light Flak
Per Cgun ight Fla e534 0
Cases, 2.d0Z. iN CASE..rirrrene. 450

CIBARB

J JohnsonClgarCo ’s bd.
600
mor

CONDENSED MILK
a|| Borgen

COCOANUT

Baker’s Brazil Shredded Ip ¢ se

Eagle

SAFES

%1&) pkg, par case. 3 60
'b pkg. per case.

b pkg, per case. .3 60
16 361b pkg, per case..
FRESH MEATS
Beet | f the celebrated
Carcass....c.cocoveevenn 4 @ 736 u ne 0 e celebrate
Forequarters. ... 4 E dC E
Hlndquarters ... 6
LO .9

|e ire ‘an
Broo sa racresEn
Elze% on and a/t a?
—twice as

re ar ed an
ouse |

Nk
anlldngl)}e to VISII St r%ﬂé

E\ersonally \'/)vrlte or
quotati

e

I|fferent

Boston

Shoulders.
l.eaf Lard STOCK FOOD.
Superior Stock Food Co.,

Ltd.

3 .50 carton, 36 In box.10.80
1.00 carton, 18 in box.lo.M
1236 Ib. cloth sacks.. .84
25 Ib. cloth sacks... 1.65

50 Ib. cloth sacks.... 315
ro 100 Ib. cloth sacks....
{Peck measure

6.00
measure.........
O RN YR U P

Ib sack Cal meal .39
%é cans

" é% Ib sack Cal meal.. .75
cans _ Plainwel, Mich.

SOAP
Beaver Soap Co.’s Brands

100 cakes, Jarge size.. %
cakes, large sjze.".
100 cakes, sm| S|ze. . %
cakes, small slze..
Tradesman Co.’s Brand

o]pe box 2 50
1%
ten xs b

TABLE SAUCES
Iar

‘ E Hawk,
Black Hawk,
B Hawk,

Halsr

Place Your
Business
on a
Cash Basis
by using
our
Coupon Book
System.
We
manufacture
four kinds
of
Coupon Books
and
sell them
all at the
same price
irrespective of
size, shape
or
denomination.
We will
be
very
pleased
to
send you samples
if you ask us.
They are
free.

Tradesman Company
Grand Rapid*

MICHIGAN TRADESMAN

A Catalogue That
Is Without a Rival

There are someth.ng like 85000 com-
mercial institutions in the country that
is«ue catalogues of some sort. They are
all trade-getters—some of them are success-
ful and some are not.

Ours isa successful one.
THE successful one.

It sells more goods than any other three
catalogues or any 400 traveling salesmen
in the country.

It lists the largest line of general mer-
chandise in the world.

It is the most concise and*best illustrated
catalogue gotten up by any American
wholesale house.

It is the only representative of the larg-
est house in the world that does business
entirely by catalogue.

It quotes but one price to all and that is
the lowest.

Its prices are guaranteed and do not
change until another catalogue is issued.

It never misrepresents. You can bank
on what it tells you about the goods it
offers—our reputation is hack of it.

It enables you to select your goods
according to your own best judgment and
with much more satisfaction than you can
from the flesh-and-blood salesman, who
is always endeavoring to pad his orders
and work off his firm's dead stock.

Ask for catalogue J.

In fact it is

BUTLER BROTHERS

Wholesalers of Everything—
By Catalogue Only.
Chicago

New York St. Louis

“New Crop” Pocket Rice

Big Money Makers

For You

3-lb.

Fanciest Grades Grown

Packed 1-lb., 2~-Ib. and 3-Ib sizes

Retail 8c, 20c and 25¢

Ask your grocer, or write us

Orme & Sutton Rice Co., Mills, New Orleans

Erancn urnces <Enfc%(gjg£|15 &

104 Yl Spee
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subsequent continuous insertion.

BUSINESS CHANCES.

Bal kerty—WeII equipped shop, in one of
the best little towns in_lllinois. For sale
cheap: easy terms. B. B. Patterson,
Viola, 883

For Sale—Good, clean, up-to-date stock
of grocerles Fine location, good_ trade
ress No. 889, care Michigan Trad‘sgs—

For Sale—First-class, grocery, meat
markt end fruit stand; an old estab-
lished stand of thirteen years, good Io—
catron always made mongy,; good reason
for._se IrngS prlce reasonablé.” Write 517
Wiiliams “St., Dayton. Ohio. 8

r Sale—One nearly new nine drawer
?3530 Natronal Cash Register. A. S. Gay-
rd, Axtell, Kansas.

or Rent—Forty- four room
hotel and hrg;el barns for sale or

ood usiness; .all. rooms tarnlshed
CI w ter and electrlc Irghts in the hotel,
centrally loca or par culars write
to Box "424, St Cloud. Min 8%

We have some good farm lands for ex-
change on cash basis for stocks of gen-
eral merchandise. C. N. Sonnesyn & Co.,
Butterfred Minn. 897 "

Will sell cheap\‘ one Natlonal acetylene
as enerator. No. complete; suitable

ighting large storeroom or private
reS|dence good "as new. Address J. J.
Bill, Macielia, Minn. 898

eII your real estate or busmess for

b s ol g
those of others no diff erence

wher rt send m
fuII descrltptlgn gnd yIowest cas lprlceg

rb for you ay.

Esta li 1881, references

Frank P. Cleveland 1261 Adams Express
Building, Chicago.

Natural Gas Plant for_ sale or rent.
Cheapest power in the city. Desiring to
P uild a new pl Tnt at our Jackson street

cation, we_ 0 dor sale our present

an

fac ory at 6th A strees wr
wrtﬁwo(\ft round. . One dhone
35 H. P. ga

line shaffing to suit
divided into” two smaI
articulars  apply
umber Co.. LOUISVI||e Ky.

For Sale—Country store and dwelling
House a so r$e1s5750 stock Peneral mer%han—

care Mic
Tradesman

Business = Chance—Stamping  works
equipped with Bliss machinery, tools and
dies_ for maklng dustpans; also patent
on foothold du ﬁ a_ bargain if sold
soon. Address John T. Adams, FrankgtO%
nd.

écellent stack general merchandise
00 armin popu—
atron $4000 good reason

sha

erorce abou
for 83 Correspondencé  solicited.
Address 863, care Michigan Tradesman.

in

For$6 de—Merchandlse stock |nven—
ash requir
balg ce trade ?or odg?on rurg tﬂcis
Jewe ry store any |ng t rad e g
arge hea

Manhattan Bldg St Paul Mlnn

Wanted—Stock of merchandise.
pay cash_and rent store. Addre
iculars, J. A. Becker, St. Charles,

s'\}i)lar-

For Sale—My stock of

eneral mer-
chan ise

locatéd in the village of Ham-
. Law

reason for selling;
rented reasonabcy For™ particulars caII
or address Forrester, Hammond,
N. Y. 867

For Sale—At invoice about $7,000. The
best hardware store in best location in
a city of 25000 In Wester rl( oin
good busmess a money maker. Reaso
other. business. Address Safety,
Michigan Tradesman.

Harness Busmeas

for a arln gfda

|gan Tradesman

(l_]rrnrture and Undert
ertaking alone nets

%tdid]ress ero. E?JH,1 car

S it Al g
No. 8 Bare Wl?n

kin for Sale—

ke fagateas'-

igan

care
868

MICHIGAN TRADESMAN

BUSINESS-WANTS DEPARTMENT

For_Rent—An up-to-date meat market
fine tfrxtlurets stelam sausa wort bl h
ner star. owren ood establish-
Hgarbore dedress . %/Irl?e Benton

For Sale—Good established money-mak-
gamconaescﬂggser an ane?(ce troonngSa ¢ |ce
argarn investigate t P Con e%trgner

786, Ludington,

For_Sale—Stock of drugs in
of 2,000 opul ation, 40 miles
cago, only 2 drug stores In town; stock
invoices $1450 at fair values will sell
nts on_the dollar settle es-
tate. ddress J.A Ketrlng Chester-
town, 881

ood town
rom Chi-

For Sale—Only exclusive clothing and
men’s_furnishing store in_hustling county
seat town. _Court |nvest|gat|on Noth

but 100™ cer.ts c dered
ng sickness. |er
gan radesman.

For Sale—A gDod clean drug business
in one of t est towns of |ch|g8
Good reason for selling. Address No. 8/3,
care Michigan Tradesman.

For Sale—Book ffice Supply busi-
paper grfi)oypakrjnt.

ness. also stock o
E. Mann, Owosso,

Look at our advertrsement No.
have Wayland and Bradley m|IIs Ieft.
Give us an offer. We want to sell them
at once. Henderson & Sons Mlllrng o.,
Grand Rapids, Mich.

e S SIS §trgf°-
.0

and ill health reason for selling.
Box 738 Durand, Mich.

nted—Locegron

oods
gElaoe preferred; |nvo $3.000 o
Tice. Paw Paw, ®\irch,

On account of failing health,
to sell my store, merchandlse
two small houses and grm
to sun purchaser.
Ho Imes Caseviile, Mc

Sale or Tra e for small im roved
farm—Bur drngI stock of groceries at
%ood country ocation. Everythin

ddress No.” 850, care Michigan

Cause f
care Mi ch?—
872

wal
Mic

for stock
general store.

of g Ay

$4 00.

| de5|re

resrdenccrie

vide
"aigrich

new.
rades—

Look ere—$2,500 will bu ood gen-

eral stock of mero?fandllse %cat%d ?ngthe

best town in Mighigan Bus“reb a |n
This_ wi

andsome oflt—
P{ busi ness and

|ns ection.
want a good thl '\t_}l a?c?ress at once, 88Bsox

156, Boyne City,
|
want to buy and Op/y togr
Doroth

cliffe, Queen ﬁll%/,

other trade mark and specialt Ilnes of
shoes also entlre or p rt stocks unde-
sirable g]oo odd lots, etc |,
Feyrerse 167 Dearborn St., Chicago. 837

To Exchange—Fine bearing orange
rove in Riverside, Cal.; value $15,
lear. Want stock’ of merchandise, farm
or town property. Address Drawer J.,
Corning, lowa. 852

To Exchange—My equity of $11,400 i
a 360 acre lowa farm; good Iocatron frne
improvements; can Use dry r(}I;oo s or a
eneral stock. No traders need apply.
ddress Frank E. Jones, Cornlnggséa

prrces for
ad—
Docld an

Bakery—I will sell my bakery with or

without™ property, ood chance Write
to Raymd)ngp |re)c/ie Agen Colo. 854

or Sale—Best payrng stock of gen-
eral merchandise in “Northern Indiana,
with store_building and I|V|ng rooms ad-

joining. Owner wishes to go out of busi-
ness. ~ Address R. H., care Mrc%an
Tradesman.
For Sale—Hardware stock ot
trldrng, for cash; in c|ty t d
ation o} n
§2500 Esstalﬁls egsseven ears. gddjr s
Hardware, care Michigan Tradesman.

For Sale—First-class bakery W|th Hub—
bard oven, lunch room, small g cer
stock, 2 wagons ﬁne harse, loc tde
Owossg, Mich. Fu partrculars ress
Res Cheney, agents for
stocks Kalamazoo.” Mien.

nte —Good clean stock of eneral
merc ant to t rn in forty-acre
faim, ne fruit ose to Traverse
Tltd ss No. £7 care Mlchl%an
r

Apple Barrels—We have a few car-
loads of aggle barrels for sale, For prices

call or address Darrah Milling Co., Brg
Rapids, Mich
For Rent or Sale—Two- stor brick
11Id|n also small stock of AI
sell cheap. Address Box 387, Portlan
For Sale—20 shares of 1st preferred
stock of Great Cement

orthern Portlan
Co. stock f é\{ IAd ress Lockg:%o

265, Grand Ledge 'M
For Sale—Profitable hardware business

in pro erous crt Narthern Illinois. In-
V0iC cash, balance %rlt ed
real esta e Address No. 788, car |

gan Tradesman.

For Sale—Small amount of stock and
fixtures. Retiring from clothing business.
ood proposition. Address Loc Bo>§4365,

Chesanlng Mich.
For Sale—Goo to-date. stock o
djlse pstore %undsrng weli
ck will mveﬂ

eneral merchan
stabl shed busrness ?1

,000. Located ustllng7 or
ern Mrchr an town. Addr ess No. 744, care
Michigan “Tradesman

Restaurant—Fmest stand |n rthern
Ohio; doin $28,000 t usmess
each year; 40 years’ standrn W|II take
farm or_good City art

roperty for
ment. Jule Magneg lpr Yay hio. g66y

r Sale—Bazaar stock $4,000 to $5,000.
Burldmg and barn $1,100 cash. Land and

lots to tlr]a e for farm. “Poor ealth
care Michigan Tradesman

For . Sale—$1,80! stock eneral er-
chandrse shoes, (?r goods i

nd groceries.
Box 2177, Nashville,” Mich. 763

prothaltﬁr Culture in Mexijco.

Good ogportunrty for ?arge or

small _investors. reates increasing in-
come for life and longer, Address CRarles
. Calkins, Grand Rapids, Mich. 83

For Sale—A fine bazaar stock in a
lumbering town in Northern Michigan,
county seat. Price right. Good reasons

Must be Sold at once. A
dress Rogers Bazaar Co., Grayling, l\éldg .

Attention, For Sale—Flour, feed buck—

wheat mills_ and” elevator at Waylan
one of the finest mills of its_size |n the
State; elevator and_feed ill at Hop-
kins 'Statjon and Bradley, Mich.; will
sell together or separate; all are. first-
class a Ing businesses, and burldmgs
{n inéry jn_ first-class. RdltlQn
our st- |ncreasrn buslnes& in this_cit
Is the reason we want to_dispose of our
outside mills at_a bargain. ~ Henderson

& Sons Milling Co., Grand Rapids. Méch

For Sale—A 25 horse power steel hori-

tal Doiler. ower engine
wr?h p)rbpe |tt|n%s A [Jlachsm?th ?g';ﬂe
YV er and tools, Shafting
eys, beltrng AII ractically new. rig-
inal’ cost _over $1,200. Will"s IIfr
Address B- B Man acturrnF
sonic Temple, Davenport, [ow:
Wanted—To buy stock of eneral mer-

chandrse from_$5000 to $25,000 for cash.
Address No. 89, care Mlchlgan Tra%ges—

For Sale—A modern elght room house
Woodmere Court. W|II rade for stock
of groceries. Enqui W. Powers,
Houseman Building, Grand Rapids, Mlch
Ph one 1455.

nted —Will cash for n estab-
profltablep@;sme s.  Will consid-
store neral merchan-
d se or manu acturin Give
fuII particulars |n flrs etter onflden-
tial. ~ Address No. care Mlchlchan
Tradesman

For Sale—Fourteen room . hotel,
and newlly furnished, near Peioskey. Fine
trout fishin Immediate possession on
account of poor health. Address-No. 601,
care Mlchlgan Tradesman. 601

new

J e—480 acres of c'"ht 0 er hard—
W00 Ian three miles nortl
sonville. House and barn on premls s.

Pere Mar uette Rallroad runs across one
corner of Very desirable for stock

|sm owrn Will _ex-
%’ gL%ryigor:%OSltoJCe fersonergt agngrse

rand %3§—

C sh for your stock—Or we WI|| close
out f you at own place of busi-
ness ofr k to reduce your toc
Wrrte or In ormatr . Co.,
577 West Forest Ave Detrort Mrc 2
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inserted under this head for two cents a word the first insertion and one cent a word for each

No charge less than 25 cents. Cash must accompany all orders.

A firm of old standing that has been

in _business for fifteen vy
r%putatlon as to Integrity,

etc
SIres a_ma
active

nes;
understand s

was

The erson who |nvests thys m
PR of

man
ress No. 571,

ears .and whose
usiness met|

1S \ﬁosrtnlely establrshed<e de-

art in_the store.
a depar mergjt store,

This store |s
Qur last year’s busi-
$60,000. The” man must

ry goods or groceries,
mugt

rl\/P(chlgan Trage/smin

oes

Inte
car

I l}\{lempnfrs Paper Bobeo
|s e ine-payin usiness;
gus pfag/ g 1

proprletor Is
Addre ck W
Mempnls

Tenn.

is an old
will
What it invoices;
in_feeble health!
James 81 Madison S%t

le—Farm

establlshed flfteen years
cation at Grand

gwllr?l?fse four s(tor ﬁndlnventor_y al

?()0 od reasqn for selll
tra es deswg d$3 No.
Michigan Tradesman

implement business,
First-class lo-
Rapids, Mich.  Will sell
basement brick
out
No
care
6/

POSITIONS WANTED.

gle,

Reglstered pharmamst

deSI res position.
ears  experience.

Can furn?sh excellent yreferences regard-

s o285

habits. and abilit Ad-
care Michigan Tra esrgrg%n

Wanted—Position by registered phar-

macist of . twelve

years’ ‘experience as

clerk and proprretor of retail drug stores.

Want lots of work and good wages. Ad-
dress Lock Box 214, Marion, Mich. 893
Wanted—Positio as 00 kee er or
stenorgrr%pher wit olesa |ppers
Address Competent care h—
gan Trades
Wanted—Posmon as salesman in retarl
hardware store years’

EXP%I’ISI’]CS

av ad_ ten
Address Box 367 Kalkaska

HELP WANTED.

Wanted—Sal
cutlery as si

lesmen to handle our table
ide_ line to hardware and

bazaaf trade. Goods are %umk sellers—
commission liberal. Rodg rs Bros. Cut-
Iery o., Muskegon 1

‘reré'é'e“scn‘% an’

ra_rgesscek wrth some

Drugs, care M |cr§g%an

Wanted—Ambitious,

energetic

who are interesting and convincing talk-

ers. |If you

have ability,

you can_hetter

our financial condition” in”our Iegrtrmate

usiness,

Grand Rapids,
AUCTION

requiring no capl tal;
want is your time.

we
Addre . 0. BOX 60,
Mich. 864

EERS AND TRADERS

Merchants. Attention—Our method of

closing out sto
of the

and new met|
no matter ho
em&)losy no on
an alespeocp
date.. The

Auctioneers,

Cadlllac Mich

C. F
troneers

met Y¥$‘

terrﬂs articy

0as Ve.,

Mercantile’ Agency.

M
Oddfellows.

lobe
Office

orrgrrtrgf djeralsteqong experience,
plun reds of Tm?rg hants Wi
ave never faile |

cks of merchandise is one

most profltable either at auction
or at private sale.

Our long experience
hods are the onl means
W oId Iylourb stoc We
? st auctloneer
e. Wrrte or term» an
Jo] Traders & Licensed
431 E. Nelson  St.,
- ” 3
& Co., the hustling auc-
s closed out or reduced
New

to refer to. e
ease. Write for
ates. 1414-16 Wa-

References, %uzns

lars and
hicago.

SCELLANEOUS
K. P’s, Redmen, wanted to

ls)ell our %Id plated enameled emblem
uttons end ‘25 cents for sample and
catalogue. Fraternrty Emblem 0.,
Brockton, Mas 878

Merchants—Are you desirous of clos-
|n outvyour stock “or having a reductign

e positivel
on aII reduction sales”and cen

guarantee a profit

S .on

the dollar above expenses on a closin

out sale. We
erences from
the largest.
est. rite
ormation. J.
ket St.,

wholesaéz
ay

Chrcago

can furnish you with ref-
hundreds of merchants and
houses n the
or furt er in-
242 Mar-

871

us to

To Exchange—80 acre farm 3% miles

southeast of
cres tlmb
an

3
0 SCi 00#l
E?‘I %&SE S?tu%a

estate 1s waor
dence solicite
Mich.

Lowell, 60 acres improved
er and 10 res orchard
s? well, convenlent
r. stock of general mer-
in a$?500 ocwn Real
abou orrespon-
Konk Son, R

Want Ads.

continued on next page.
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PENALTY OF PROSPERITY.

It Does Not Excite Comment Like
Disaster.
Written for the Tradesman.

Sault Ste. Marie, Sept. 26—When
cne stops to consider the question he
realizes that the life of a community
is much the same as the career of an
individual. It has been said that
when a man starts on the toboggan
slide of failure the world seems to
rest from its other labors for a min-
ute or two that it may grease the
track and make his descent more
swift. In every sense of the word
this may not be true, but there is
no denying that it is easier to slide
than to climb to the top.

Time has shown that when dis-
aster comes to cities and the hand of
poverty and despair clutches at the
throats of the people the remainder
of the world seems to lend a helping
hand in the work of destruction. The
world takes more delight in reading
of gigantic failures than of suc-
cesses, probably because the failures
are more spectacular than the suc-
cesses.

A few months ago the financial
world was talking about the great
Soo industries and people were read-
ing in the newspapers long accounts
of the doings in the Twin Cities by
the St. Mary’s rapids. All this stir
was occasioned because the mighty
Clergue had fallen, because the Con-
solidated Lake Superior Co. had
gone on the rocks and the “dreams”
of the man from Maine had come to
naught. The newspapers told of
thousands of rioters marching the
streets, howling like maniacs and de-
manding money and revenge for al-
leged wrongs that had been commit-
ted. People climbed over each other
in the scramble for papers—for the
toboggan had been greased and one
of the greatest downward slides in
the history of the world had com-
menced.

To-day even the echoes of the
crash have almost ceased. Things
are moving in the circles of the
great corporation and plant after
plant is resuming operations. The
great steel miil clouds the sky with
smoke and leads one to think of
Pittsburg. Within the past few days
a record has been broken, 600 tons
of rails being turned out, when the
capacity of the mill was considered
but 500 tons a day. Nearly a thous-
and men are already employed about
the plant and within a few more
days—possibly by the time this arti-
cle is in print—the great blast fur-
nace will be in operation. Mines are
being worked, the woods are rapidly
filling with men and it is estimated
that from now on the monthly pay
roll in the Canadian Soo alone will
amount to $100,000. The income of
the street railway and, ferry lines is
$400 a day and increasing.

In looking over present conditions
on both sides of the river one must
look, also, to the immediate future,
if a true realization of the situation
is to be obtained. New industries
are proposed for both sides of the
river. In the Canadian Soo a big
stave mill, the ground for which has
been purchased within the past few
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days, will be erected soon. A dy-
namite factory will also be built and
smelters are soon to be built and
operated.

In the Michigan Soo prospects
were never brighter, the confidence
of business men is restored and there
is every reason to fee| that the com-
ing ten years will be the most pros-
perous in the history of the city. The
Clergue interests will establish on
this side of the river an immense
coking plant, the product of which
will be used in the steel plant across
the river. This industry will use an-
nually, according to a statement made
both by Mr. Clergue and his attor-
ney, about 350,000 tons of coal and
will give employment to several hun-
dred men. The city will be piped
for gas and this by-product of the
plant will be sold to consumers un-
der a franchise recently granted.
Work on the plant will be started
this fall, as the franchise calls for the
laying of mains within thirty days.

A mill for the manufacture of
copper wire, bolts, etc., is another
institution that will be established on
this side of the river. A tract of
twenty acres of land has been set
aside for the industry and | have
it from an authoritative source that
work on the buildings will be start-
ed before long, possibly within thir-
ty days. Power for this industry will
be secured from the canal of the
Michigan Lake Superior Power Co.

The handling of ore in this part of
the country in blast furnaces and
otherwise calls for the use of a
high grade of limestone. In view of
the increase that can be expected in
the use of the stone, several capital-
ists have purchased land in the lime-
stone district west of the Michigan
Soo and will at once open a large
quarry. The quarry will be connect-
ed with the South Shore Railway by
a spur and ooerations will be com-
menced within the next few days.
One of the gentlemen interested in
this limestone deal is also interested
in the wire mill proposition, has had
charge of considerable experimental
work in perfecting the electric smelt-
er, and, although he has been a resi-
dent of the Soo but a few months,
has shown beyond a doubt that he
is here to stay and occupy a prom-
inent position in industrial circles.

In citing these cases of renewed
prosperity and the' general satisfac-
tory indications for the future, | do
so to compare the present situation
with that of a year ago, that the
reader may come to realize that
when a city or body of men meet re-
verses the whole world discusses the
condition through a megaphone, but
when the sun begins to shine on re-
newed prosperity half the world nev-
er hears of it. Mighty few people
outside of the two Soos really know
wbat is going on here at the present
time or how bright the prospects are,
but a year ago there wasn’'t a town
in the United States that didn't hear
of the financial crash that shook the
region of the great company’s oper-
ations.

When the great crash came every-
body talked about it. Men whose
features were adorned with luxuriant

growths of Kansas-like whiskers
gathered in grocery stores all over
the country, arranged themselves
along the tops of the counters and
on boxes and barrels in picturesque
tashion, and, with wisdom seeming
to ooze from every pore, murmured,
‘T told ye so, .b' gosh.”

Headlines of the most amazing
size fairly shrieked the story of the
collapse of the Clergue undertakings.
Magazine writers vied with each
other in roasting “The Jason of Al-
goma,” “The Waizard of the West.”
They told of the days when as a boy
he trudged through the streets of a
town in Maine, dreaming of great
things to come, evolving striking sen-
tences relative to his rise from ob-
scurity to the head of a corporation
capitalized at more than a hundred
millions of dollars. They printed his
picture, and when it was impossible
to obtain a picture of the “Wizard,”
pictures of other people were used.
Sometimes he had a mustache, some-
times whiskers At other times he
appeared smooth faced, but the pub-
lic was pawing the air for Clergue
news and pictures—and they were
handed out in large quantities, but oft-
times spurious.

Now that something meritorious
is being accomplished, where are the
people who climb over each other
to hear and read about what is taking
place? No answer greets the query,
for the gentle readers of the-country
have turned their eyes in the direc-
tion of the Far East, where blood
luns deep on fields of carnage. Per-
haps to-morrow it will be a steam-
boat or railroad disaster that will
draw the eye or perhaps a new di-
vorce scandal will be stirred up in
the exclusive circles of the effete
East.

Why do the people take so much
more interest in the operation of
tearing down than in that most com-
mendable of occupations, the build-
ing up of something that shall result

beneficially to mankind? Man is
condemned if he goes wrong or
makes a mistake and the world

chases after him in much the same
manner that the urchins of the
street follow the yellow dog with a
tomato can tied to his tail. But if
he succeeds in doing something of
value he passes along the highway
of life without attracting attention.
Is it surprising, then, that the per-
centage of successful people is so
small? What we need to learn is
to accomplish something, and not
spend our time scouring the country
in search of human wreckage.
Raymond H. Merrill.

New Way to Make Widows.

In most countries where civiliza-
tion is somewhat backward marriage
is apparently regarded as the neces-
sary fate of every woman. This is
so much the case in Russia that
there, when the parents of a girl see
her getting on toward old-maiden-
hood, without any prospect of mar-
riage, they take her abroad for a
time. After a year or two she will
reappear among her old friends as a
widow, and although they may sus-
pect that her late lamented husband
never existed outside of the imagin-

ation of those who invented him,
yet the fiction is useful in giving her
it certain status in society and en-
abling her to avoid the mortifications
of the “unappropriated blessing.”

In Bermuda, on the other hand,
girls are often prevented from mar-
rying by the law of the land, which
decrees that a woman who marries
a foreigner shall not only lose what
property she may happen to have,
but shall also become incapable of
inheriting any.

Sometimes Bermudan girls re-
nounce their birthright for love’s
sake; but as a rule the charms of
penniless damsels are not sufficient
for men to desire them for wives,
and, therefore, many of them are
doomed to spinsterhood by the law.

Small.

“How small have you felt?” she
asked anxiously.

“Well,” he replied, “1 have felt as
small as a man in the presence of
the head plumber.”

“That isn’t enough.”

“1 have felt as small as a man when
his wife catches him in a lie.”

“That isn't anything.”

“l have felt as small as the man
who made a righteous complaint to
the President of a trolley line.”

She shook her head again sadly.

“That isn’'t anything to the way |
feel,” she said. “You know | have
never been to Europe and I've been
talking with a girl who has just re-
turned.”

Millersburg—The lumber, sawmill
and mercantile firm of Lewis & Derry
has gone to the wall. Their store
has been closed by creditors, their
mills and camos have been shut down
and about all their manufactured lum-
ber, personal property and unincum-
bered timber lands have been placed
under attachment for labor and other
indebtedness. The failure will throw
out of employment fully half the pop-
ulation of the village and severely
cripple the merchants, who have hith-
erto derived their support from the
employes of Lewis & Derry.

BUSINESS CHANCES.

Wanted—A Iarge second- hand fire
}i)_roof safe must e cheap. J. M. Perry,
ustin, 904

Wanted—A stock of merchandise in
exchange for a well located improved
farm. “Address No. 906. care Michigan
Tradesman.

For Sale—One of the best outside gro-
cery stores t domg a good business.
Inventory ood reasons for sell-

Fr]?nt Wm’e or caII 1Sl3 . Saglnawgogt

For Sale—A National Com uting Scale,
almost new; fancy desig ottle” green;
all a ate bearing. g d bargain. For

| send subjecht to exammanon Ad-

dressJ D. Humphrey & Son. Lenox. la.

For Sale—Bakery, confectloner)‘ and ice
o

cream business; nice trade, good locatign;

only bakery in city. Good chance for
man looking for a “small business. Ad-
dress Jos. Hoare, Elk Rapids, Mich. 857

POSITIONS WANTED. ~

Wanted—Position by eneral  clerk;
temperate and. steady. Address “Referen-
ces,” care Michigan Tradesman. 907

HELP WANTED.
Wanted—An sperlenced up-to- date
hustlmg dry goods clerk must be IE_]
salesman _and “stock m Address ock

Pox No. 28, Alma. Mc

AUCTIONEERS AND TRADERS.

L. M Kennan & Co,, ‘The Hoagsier
the noted merchandise auction -

now sellln? $8,000 general stock at_Mount
Pleasant, Towa. For_terms and reference
book, address Box 457. 910

906



