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The Best People Eat

Sunli

Sell them and make your customers happy.

lakes

Walsh-DeRao Milling ft Cereal Ce., Holland, Mich.

BALQJBAKETSa=H5T

Potato Shippers

Waste Dollars
By Using Cheap Baskets

SIDE VIEW
A Braided Pounded Ash Basket, either Plain or Iron strap-
ped, will outwear dozens of them.
A Dollar basket is cheap if it gives
five dollars of wear, measured by those
commonly used.
Write for particulars.
money.

Ballou Basket Works
Belding, Mich.

We can save you

BOTTOM VIEW

We Can Prove

PAPER. BOXES

OF THE RIGHT KIND sell and create a greater demand for
goods than almost, any other agency.

WE MANUFACTURE boxes of this description, both solid and
folding, and will be pleased to offer suggestions and figure
with you on your requirements.

Prices Reasonable.

~  GrandRapids Paper Box Co., ~vrfand Rapids, Mich.
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Prompt. Service.

The Attractions
Ot a Good Smoke

are not alone for the smoker, but
for those who smell the true tobacco
aroma. That's why the man who
\ smokes a poor cigar is a public pest;
that's why the man who smokes an

S. C. W.

v 5c Cigar.

is a public benefactor and adds to the gayety of the nation, at the same
time drawing a hugh amount of satisfaction from its delicious flavor.

([a=)

QOPVRIiSH

Q. J. JOHNSON CIGAR CO., makers
Grand Rapids, flich.

What We Say

If our representative says our scales will cost you nothing, let him prove it, and if he proves it, won't you

acknowledge the fact?
possible time how

His effort is not to condemn the system you are now using but to show you in the least

The Moneyweight System

will remove all guess work and errors, and place the handing of your merchandise on an accurate and businesslike basis.

The Best is Always Cheapest

The cheapest is not the one which sells for the least money, but the one which
n

brings the largest returns on the amount invested.

Don't get the idea because

Moneyweight Scales are Best

that they are the most expensive.
which range in price from #10 to $125.

We make scales
Send for our free

catalogue and see what a magnificent line of scales we have.

Do it Now

MONEYWEIGHT SCALE CO.
58 State St., Chicago, 1.

Manufactured by

THE GOVPUTING SCALE QO

Dayton Ohio

No. 84 Pendulum Automatic
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Commercial Credit Co., Ltd.

OP MICHIGAN
Credit Advices, and Collections

Offices
Wtddicomb Building, Grand Rapids
42 W. Westeim. Ave., Muskegon
Detroit Opera House Blk., Detroit

GRAND RAPIDS

FIRE INSURANCE AGENCY

W. FRED MEBAIN, President

Qraad Rapids, Mick. The Leading Agency

ELLIOT O. GROSVENOR

Lata Mate Pood Cgaalnloatr
Advisory Counsel to manufacturers and
jobbers ‘whose interests are affected by
the Food Laws of any state. Corres-
pondence invited,
ajsi riagjestlc Building, Detroit, filch

Collection Department

R G DUN & CO
Mich. Trust Building, Grand Rapids

Collection delinquent accounts; cheap, ef-
ficient, responsible; direct demand system.

Collections made evewwhere forevery frader.
O. E. McORONE, Manager.

We Buy and Sell

Total Issues
of

State, County, City, School District,
Street Railway and Gas

BONDS

Correspondence Solicited

H. W. NOBLE & COMPANY
BANKERS

Union Trust Building, Detroit, Mich.

Hi Kent County
Savings Bank

OF GRAND RAPIDS, MICH

Has largest amount of deposits
of any Savings Bank in Western
Michigan. If yon are contem-
plating a change in your Banking
relations, or think of opening a
new account, call and see us.

3 A Per Cent.

Paid ou Certificates of Depoait

Banking By Mall
Resources Exceed 3 Million Dollars

N *
«s
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DR. GEORGE K. JOHNSON.

The American republic has given
birth to many men great in them-
selves and to many gifted with all
the qualities that make a nation great
—such qualities as honor, integrity,
energy, enterprise and public spirit.
It has produced men who have been
equal to every emergency, every cri-
sis in the history of the nation—
men of the loftiest intellect, men of
heroic mold, men great in the pul-
pit, on the rostrum, in legislative
halls and on the battlefields of the
republic. We have had and still have
millions of men in the quiet but not
less important realm of life, men of
business who have built up cities and
towns and counties and states; men
who have directed the great enter-
prises which have made for the de-
velopment of the country, who have
stemmed the tide of adversity and
who have conquered the forces of
nature—*“forces that have no backs
to scar, no limbs to cripple, no
hearts to break.” We have had men
who penetrated the new and pathless
wilds of the West and who have
transformed the country into the
haunts of civilization, exceedingly en-
joyable to live in and the homes of
millions of prosperous and contented
peoples.

In the progress of our country the
skilled physician has been an impor-
tant factor. If we have needed gifted
intellects, great orators, brilliant
teachers, valiant soldiers, skilled en-
gineers and artisans, not less essen-
tial have been the men who have de-
voted their lives to the care of the
sick and the healing of the wounded.

It is one of the latter—just a plain,
hard-headed, intelligent and practi-
cal physician, who has filled every
relation in life honorably and who
bears an unblemished record—whom
the Tradesman delights to honor this
week on the occasion of his eighty-
fourth birthday.

FOOD LEGISLATION.
There are now five food bills un-
der consideration, four of which have

already been introduced in Congress
as follows:

Senate Bill No. 88 was introduced
in the Senate Dec. 6 by Mr. Hey-
burn. This bill is understood”to have
the approval of Professor Wiley.

Senate Bill No. 130 was introduced
in the Senate Dec. 6 by Mr. Mc-
Cumber and is also known as a Wiley
bill.

House Bill No. 4,527 was introduc-
ed in the House of Representatives
Dec. 6. This bill is also understood
to have the approval of Professor
Wiley.

House Bill No. 7,018 was introduc-
ed in the House of Representatives
Dec. 13 by Mr. Davison. This bhill
is understood to have the approval
of the whisky trust.

The other bill—known as the Lan-
nen bill—s the measure prepared by
the National Food Manufacturers’
Association, which is an organization
which is possibly masquerading un-
der false colors, because, while it
purports to represent the food manu-
facturers of the country, it is known
by a certain few that the organiza-
tion is a creature of the manufactur-
ers of preservatives, such as the
Preservaline Manufacturing Co., of
New York, and the Heller Chemical
Co., of Chicago, whose products are
composed almost wholly of salicylic
acid and sulphites. This organization
has been heralded far and wide as the
friend of pure food, but the character
and antecedents of some of the men
at the head of the organization give
ground for the belief that they are
actuated by anything but philan-
thropic motives and that to the jin-
gling of the guinea may be attribut-
ed much of their activity in the cause
of so-called pure food. It is under-
stood that this organization has se-
cured pledges of support to the
amount of $200000 and that it has
$30,000 already in the treasury, which
it proposes to use in lobbying work
at Washington. Those who have been
favored with a copy of the proposed
bill and have given it careful perusal
will readily appreciate the signifi-
cance of the Tradesman's remarks
in this connection.

The Tradesman has never opposed
the use of harmless preservatives. It
believes that borax, boric acid and
benzoic acid, used in proper propor-
tions, are legitimate ingredients in
certain foods which require the pres-
ence of preservatives. The Trades-
man has equally good grounds for be-
lieving that sodium sulphite and sali-
cylic acid should never be used in
any article intended for the human
stomach. The Tradesman does not
maintain a chemical laboratory, but
it makes a careful study of the re-
ports of the best chemists and most
reputable scientists of the day and
believes it is justified in opposing the

Number 1165

Lannen bill, because it is the crafty
creature of some of the most un-
scrupulous manufacturers of prohibit-
ed preservatives.

GENERAL TRADE OUTLOOK.

With stock market prices at the
highest ever known for the most ac-
tive issues it is significant that the
public is coming into the field to an
extent which gives a large volume
of transactions. In other words, it is
not a market supported by’ specula-
tors, although their influence would
doubtless be felt in case of decline,
but is one supported by general con-
ditions of trade. Not least among
these conditions is the fact that there
is an abundance of money urgently
seeking for investment. This may
seem strange in view of the long
financial stringency so recently ex-
perienced, but it should be considered

that it was not an actual lack of
funds that caused the trouble but
rather disturbance in the supply

caused by unprecedented demand.
Now that crop returns are again seek-
ing investment in the principal cen-
ters there is not only an abundance
for current needs, but an immense
surplus which must be cared for.
Indeed, the volume of returns from
crop movement is considerably in
excess of all previous records.

With this abundance in the hands
of producers and with transportation
less interrupted than is usual at this
season of the year current trade is
abundantly assured everywhere. High
prices of material and labor are keep-
ing quotations of all leading staples
in merchandise distribution at the
highest, and yet salesmen report no
difficulty in keeping order books well
filled.

In manufacturing fields the abun-
dance of contracts gives assurance of
activity for a long time to come. Of
course there is the usual uneasiness
in the labor fields inevitable as a
consequence of such activity, but it
is hoped that interruptions from
these causes will not be long or ex-
tensive. In the iron and steel trade
the report of expansion is general,
so that the assurance that the rec-
ord breaking volume of the last six
months of the past year will be ex-
ceeded in the first half of 1906. Tex-
tile mills are working at highest ca-
pacity and notwithstanding the high
price of raw materials there is no
trouble in getting all the business
that can be handled. Footwear prices
are well established at the recent ad-
vance and orders are being placed
with unusual liberality for the sea-
son.

The semi-annual furniture sea-
son insthis city is fully meeting ex-
pectations in point of attendance and
volume of business.



ONE OF MANY.

Interview With the Author of the
Hepburn BIll.
Washington, Jan. 16—This is the
long session of Congress and the
friends of the pure food law believe
on this account that they can secure
the passage of the legislation they
have been striving for in vain for a

dozen years or so.

Most people are in favor of pure
food and drink, but when it comes
down to the application of practical
standards it has been extremely dif-
ficult to secure anything like united
action. Certain manufacturers, job-
bers, retailers and consumers agret
on the general framework of a pure
food bill, then when it is fairly put
upon its passage other representa-
tives of the same class oppose it vig-
orously.

It has been found to be an ex-
ceedingly difficult thing to steer be-
tween the two extremes of permit-
ting adulterating and misbranding in
wholesale fashion and oppressing le-
gitimate trade in certain articles
which, while not chemically pure, un-
questionably are not injurious. The
whisky men, the patent medicine
men, the manufacturers of various
patented and proprietary food prod-
ucts and others always have object-
ed more or less to every attempt to
classify their productions according
to a fixed standard.

Mr. Hepburn, of lowa, chairman of
the House Committee on Inter-state
Commerce, has reintroduced his old
pure food bill. He fully understands
that it is open to objection by spe-
cial interests, but he believes that
it will protect the consumer in the
long run, without doing any harm to
the dealer and the manufacturer.

In talking over the prospects of
this measure Chairman Hepburn said:

“This pure food bill has twice
passed the House substantially in the
same form, but it failed to get
through the Senate. It has been in-
dorsed repeatedly by pure food con-
gresses, by the United States Medi-
cal Associations and by the authori-
ties of the Agricultural Department
here in Washington. The opposition
to it comes largely from those who
are particularly affected by it or who
seek an advantage over their com-
petitors or the public.

“It is the intention of the Commit-
tee on Inter-state Commerce to re-
port this pure food bill at the earliest
possible moment. We shall have to
give a few hearings devoted to spe-
cial points, and it may be necessary
to make certain amendments. It will
not be advisable to take much more
testimony. We now have two large
volumes and we seem to have cov-
ered almost every phase of the sub-
ject.

“It is by no means certain that the
pure food bill will get through the
House without a hard fight, and the
same condition of affairs will prevail
in the Senate. The interests oppos-
ed to the bill are strong and they
will not permit the measure to be
passed by default. Dishonest manu-
facturers and dealers are all arrayed
against this bill, but they fight under
cover. There are other interest»
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which are fearful that their legitimate
business will be interfered with and
must be considered.

“It has been found necessary, for
instance, to make certain exceptions
to the general principle of adultera-
tion and misbranding. As far as we
could do so we have attempted to pro-
tect the manufacturer who uses a
product which in its manufactured
state is not injurious to health, al-
though it contains some substance
which would be injurious if used in
large quantities.

‘Tor instance, take the baking pow-
der companies which use alum in the
manufacture of their products. Alum
itself would be injurious, especially
if it were present in large quantities,
but experts have reported that a
chemical change takes place in alum
when it is cooked in dough, with the
result that it is entirely harmless as
it appears in bread. Cream of tar-
tar, for which alum is a substitute, is
exceedingly expensive. If we should
insist on baking powder being chem-
ically pure, and forbid the use of
alum in small quantities in place of
cream of tartar, we should not pro-
tect the public health in any degree,
but we should increase the price of
baking powder everywhere.

“It is necessary to make an ex-
cepted class, therefore, of materials
which may in themselves be delete-
rious, but which by process of man-
ufacture become harmless. The
Committee does not want to make
this excepted class too large, al-
though it is necessary to protect
every legitimate process of manufac-
ture from even the possibility of un-
fair governmental supervision.”

In the Hepburn bill as introduced
at the opening of the session provi-
sion is made for the organization of
a Bureau of Chemistry and Foods in
the Agricultural Department, which
shall have especial charge of the
inspection of food and drug products.

Under section 2 it is specifically
provided that anybody who introduc-
es or receives or ships any article of
food which is adulterated or mis-
branded shall be guilty of a misde-
meanor and be fined $200 for the first
offense and $300 and imprisonment
for succeeding offenses.

Under the Hepburn bill the word
“drug” is made to include all medi-
cines and preparations recognized in
the United States pharmacopoeia for
internal and external use and “food”
is defined to include all articles used
for food, drinking, confectionery, or
condiment, by man or domestic ani-
mals, whether simple, mixed or com-
pound.

The term “misbranded” in the bill
is applied to all articles or drugs,
the package or label of which shall
bear any statement regarding the in-
gredients which shall be false or mis-
leading in any particular.

“Adulteration” is defined in the
proposed law in the case of drugs
to exist if, when a drug is sold un-
der a name recognized in the phar-
macopoeia, it differs from the stand-
ard of strength, quality or purity de-
termined by the test laid down in the
formula current at that time; or, sec-
ondly, if its strength or purity falls
below the standard under which it is

Steps
Toward
Perfection

Step by step and by one improve-
ment after another, we have brought
our organization up to a point where
we can justly claim to be one of the
best equipped wholesale grocery
houses in the State.

Our new location enables us to
carry a large stock, complete in all
its departments, sufficiently varied
to meet the requirements of both
city and country merchants.

New Building
Ample Room
Complete Stock
Modern Methods
Strong Organization
Prompt Service
Satisfied Customers
These are our reasons for guar-
anteeing satisfaction to you good
merchants who are contemplating
placing your orders with us.

Mail orders shipped by return
freight. Send em in.

W ordenO rocer Company

GRAND RAPIDS, MICH.



sold, whatever that may be; and,
thirdly, if it is an imitation offered
for sale under the name of another
article.

In the case of confectionery the
Hepburn law would specify adulter-
ation if it contain loca alba, barytes,
talc, chrome yellow, or other mineral
substances or poisonous colors, or
flavors, or other ingredients delete-
rious or detrimental to health.

Manufacturers and dealers will be
particularly interested in a provision
which prescribes the measure of adul-
teration in ordinary food products.
Under the Hepburn law these are fix-
ed in eight conditions. In the first
place, adulteration is presumed to ex-
ist if any substance is mixed with
the product so as to reduce or lower
or injuriously affect the quality and
strength. Secondly, there is adulter-
ation if any substance has been sub-
stituted in whole or part for the arti-
cle itself; and thirdly, if any really
but constituents of normal product
have been abstracted either wholly
or in part. In the fourth place there
is a violation of the law if the prod-
uct is an imitation of another article
or is offered for sale under the dis-
tinctive name of that article, and in
the fifth place it is illegal if it is
mixed, colored, powdered, or stain-
ed in such a way as to conceal its
damage or inferiority.

As a matter of course, if product
contains any added poisonous ingre-
dient which may render it injurious
to health it becomes subject to law
and equally so if it is labeled or
branded so as to deceive or mislead
the purchaser or if it purports to be
an imported article when really it is
not so.

Finally, an article is deemed to be
adulterated if it consists in whole or
part of filthy, decomposed, or putrid
animal or vegetable substance, or any
portion of an animal unfit for food,
whether manufactured or not, or if
it is a product of a diseased animal,
or one that has died otherwise than
by slaughter.

To the average consumer these
provisions all seem reasonable
enough and in the interest of ordi-
nary commercial honesty. Manufac-
turers and jobbers, as well as the
retail dealers themselves, have urg-
ed upon the Committee for years the
necessity of guarding certain neces-
sary customs of trade which might
be interfered with by ignorant or vi-
cious officers of the Government. In
several states at the present time food
commissioners have instituted a spe-
cies of blackmail quite similar to that
practiced by the insurance commis-
sioners. If properly paid they will
allow almost anything to go on the
shelves and into the hands of con-
sumers, but if their personal inter-
ests are not looked after it is easy
enough for them to discover techni-
cal violations which result in barring-
out a product altogether unless the
manufacturer or dealer is willing to
submit to blackmail.

To prevent such abuses under Fed-
eral authority, which, of course, will
supersede the State, the Hepburn bill
itself especially excepts articles which
are labeled, branded or tagged so as
to indicate plainly that they are mix-
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tures, compounds, imitations or
blends. It is further provided that
proprietors or manufacturers of pro-
prietary foods shall not be required
to disclose their trade formulas ex-
cept so far as it may be necessary
to secure freedom from imitation or
adulteration.

For the especial protection of the
dealer it is provided that he can not
be convicted when able to prove by
written guarantee purity in a form
approved by the Secretary of Agri-
culture. This guarantee must con-
tain the full name and address of the
person making the sale, and he is
made amenable to the law for its vio-
lation and not the dealer who has
sold the article in good faith, rely-
ing on the guarantee.

For the purpose of protecting peo-
ple like the meat packers, who use
borax or other substances in a man-
ner not injurious to health, there is a
special proviso in the Hepburn law
that when in the preparation of food
products they are preserved in such
a way by external application that
they are necessarily removed me-
chanically or by masceration in wa-
ter, or otherwise, the provisions of
the act will apply only to products
when they are actually ready for con-
sumption.

Business in Staple Hardware
Brisk.

Buying of staple hardware, which
naturally diminished during the pe-
riod when most merchants were tak-
ing inventories of their stocks, has
now increased to a very satisfactory
volume!. The majority of jobbers
find that their supplies in almost all
lines are greatly depleted, and they
are therefore making heavy purchases
to replenish stocks, in order to be
prepared for the big spring demand
which will soon begin to be the fea-
ture of the market. In the West and
Northwest business in skates contin-
ues good, although most of the con-
tracts booked by manufacturers are
in the nature of filling in orders. The
comparatively mild winter weather
which has prevailed thus far in the
East has materially curtailed the
trade in snow shovels and other cold
weather goods, but it is still possi-
ble that a fair demand for these arti-
cles may yet be recorded before the
advent of spring.

Heavy hardware is> in moderate
request, and horseshoers’ outfits are
selling briskly. Despite the recent
advances in the prices of builders’
hardware, the demand continues
good, jobbers and contractors buying
large lots in preparation for the
spring business.  Similarly, the re-
cent advances in solid bronze goods,
which have resulted from the upward
movement in copper, have not tended
to curtail the buying movement in
these lines. The advances in the
prices of wire nails and all wire prod-
ucts have stimulated rather than
checked purchasing. Many of the
largest consumers of wire nails, barb
and smooth wire and staples were
shrewd enough to cover the bulk of
their future requirements last month
in anticipation of the general ad-
vance in these goods, but there is
still a brisk demand for all such prod-
ucts.

Is

Be Polite.
When you start out with your grip,

e ﬁo ite. X
All the length of the long trip,
e polite.
When you step into a store,
And drop your grips upon the floor.
Even though you’re tired and sore,

Be polite.

If you hand your man a card,
Be polite.

If he slams you good and hard,
Be polite.

If you’ve met him oft before,

And you know the man of yore,

It will pay you ten times o’er
To be polite.

If his hand is slow or glad,

Be polite.
If he’s sick, or sore, or sad,
Be polite.
Even though he walks away
Without a single word to say,
Then, if ever, it will pay
To be polite.

If you travel you must learn

o be polite. i
Be truthful, bright and firm,
ut be” polite.
Though your man may cut up rough,
If you_ really are the’ stuff,
You will stick and call his bluff
And be polite.

Though you’re heartsick for your home,
Be polite.

Fight it out, you’re not alone,

e polite.
Though the letters from .
Sometimes hurt and make you squirm,
When you send one in return,

Be polite.
X T. H. Kendall,
in Commercial Bulletin.

our firm

Mark the Date of Sale in Shoes.

Considerable trouble and ill feeling
can be spared if the date of the sale
of shoes be put in them. There are
several ways—writing it in with ink
or using a rubber stamp. This may
incur trouble, unless there is a cer-
tainty that the shoes are sold. When
beyond any doubt the shoes are sold,
then they should not leave the store
without being properly marked; this
will fortify the dealer against being
imposed upon by people who months
after may raise a complaint that the
shoes have given them service for a
month or two, when in reality they
have worn them continuously three
or four times the length of time they
set up the claim they have. Very few
people will dare to discredit the date

when shown it. This will settle it
finally.
Wireless Power Transmission.
Wireless power transmission is

prophesied by one of the progenitors
of the wireless telegraph system. The
history of wireless electricity is to
be but a repetition of the wire system.
First crude signals, then intelligence
conveyed over the wires, next speech,
and lastly power. As soon as the
wireless telegraphy is a little more
improved he expects to bring out a
system of telephoning without wires
which will come into general use.
After that the transmission of power
through the air without wires will
follow. It will come just as surely as
it did in wire electricity. He is work-
ing in that general direction now and
can in a sort of way see the end of
the development.

His One Success.

Miss Kulcher—Did you ever go in
for literature, Mr. Gay?

Mr. Gay—Well—er—not exactly,
but once when 1| was at college |
wrote a short story and got $100 for
it.

Miss Kulcher—Really? What was
t?

Mr. Gay—"“Dear Father: I'm broke.
Please send me a hundred.”

Lot 180 Apron Overall
$7.50 per doz.

Lot 280 Coat to Match
$7.50 per doz.

Made from Stifels Pure Indigo
Star Pattern with Ring
Buttons.

Hercules Duck

Blue and White Woven
, Stripe.

Lot 182 Apron Overall
$3.00 per doz.

Lot 282 Coatto Match
$8.00 per doz.

Made from Hercules Indigo Blue
Suitings, Stitched in White
with Ring Buttons.

K50VEAS2SP
GrandRap/ds, M/ch.



, Around
The State

Movements of Merchants.

Cadillac— Geo. Webber and Wal-
ter Savery have purchased the furni-
ture business of Dunham & Cassler.

Ypsilanti—Fred W. Monroe has
sold his grocery stock to Fred C.
Miller, who will continue the busi-
ness.

Bellaire— B. D. Lee has sold his in-
terest in the grocery business of L.
G. Van Liew & Co., and is now em-
ployed by the Bellaire Produce Co.

Bellaire—A. B. Large has pur-
chased the interest of his partner in
the drug business of A. B. Large &
Co. and will continue the business.

South Haven—Henry Peckham, for
over twenty years engaged in the
grocery business at this place, will
be succeeded in trade by A. H. Gish.

Fennville—O. C. Pemberton is suc-
ceeded in the drtig business by J. F.
Norton, who was formerly employed
as a clerk by W. L. Porter, of Lacota.

Coldwater— O. A. Betts, who has
conducted a grocery store for several
years, has removed the stock to
Matteson, where he will re-engage in
business.

Kalamazoo—The Home Furnish-
ing Co., which was recently organiz-
ed, will open a new furniture store
at 205 and 207 North Burdick street
early in March.

Homer— Hoffman Bros, have dis-
posed of their grocery stock to John
Hornbeck and Sam Reese, of Eckford,
who will continue the business under
the style of Hornbeck & Reese.

Flint—C. D. Ulmer has sold his
grocery and meat market to Budd &
Tollson, of Alpena, who have taken
possession. Mr. Ulmer and his fam-
ily will soon leave for California.

Bellaire— B. M. Underhill has sold
a half interest in his meat business
to Geo. L Montague, of Lowell. The
business will be conducted in future
under the style of Underhill & Mon-
tague.

Charlotte—J. W. Munger & Son
have purchased the agricultural im-
plement business of Treadwell and
Rulison and will take possession Feb.
I. Fay Rulison will enter the employ
of the new firm.

Battle Creek—The City drug store,
the Claire street drug store and other
interests in that line of business have
been merged into one company, to
be known as the Erwin Drug Co.,
capitalized at $25,000, fully subscribed
and paid in.

Hart—Adrian DeVoist is succeed-
ed in the grocery business by Hollie
Ferrill and Bernice Archer, who will
continue the business under the style
of Ferrill & Archer. The new firm
will add a line of dry goods to its
grocery stock.

Niles—R. C. Atkinson has com-
pleted invoicing the stock which he

purchased of F. B. Ford, of Ber-|

rien Springs, who had a buggy and
implement store at that place. Isaac
Lybrook will soon remove to that
village to take charge of the busi-

ness.
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Otsego—J. D. Woodbeck has sold
a half interest in his drug business
to Ray C. Eaton, who has been em-
ployed in his store for the past four
and one-half years. The new firm
will conduct its business under the
style of Woodbeck & Eaton.

Belding—E. L. David, meat dealer,
has sold his stock to James Meginley
and Otis Higgins, who will continue
the business at the same stand under
the style of Meginley & Higgins. Mr.
Higgins, who formerly conducted a
meat market, will consolidate his
stock with that just acquired by the
new firm.

Dowagiac—C. E. Lyle and C. L.
Fowle, of this city, have consum-
mated a deal whereby they have
come into possession of the entire
plant of the Cassopolis Manufactur-
ing Co., at Cassopolis. They have
organized under the name of the
Cassopolis Drill Co., with a capital
of $60,000.

Sturgis— Mr. Fitch has retired from
the business of the Fitch, Morency
Brass Foundry, having sold his in-
terest in the same to Messrs. A. F.
Morency, C. A. Miller and C. E.
Erbsmehl. The business will be con-
tinued under the style of the Morency
Brass Co., of which C. A. Miller is
President; A. F. Morency, Vice-Presi-
dent and C. E. Erbsmehl, Secretary.

Calumet — William Reed, of this
city, has gone to Ishpeming, where
he will take the position of mana-

ger of Tillson’s drug store. Mr.
Reed is well known in this city,
having lived here all his life. For a

number of years he was in the em-
ploy of the Fichtel pharmacy, until
this was destroyed by fire. He later
went with the City drug store, leav-
ing this position to take a course
in pharmacy. Mr. Reed recently took
the examination for registered phar-
macist and, in competition with a
large class, ranked at the top of the
list.

Battle Creek—Messrs. Kitzinger
& Co. have purchased the dry goods
and cloak business formerly conduct-
ed by C. F. Beach and will continue
to carry on same. Mr. Beach has re-
tained his carpet business and will
continue same as soon as a suitable
location can be secured. Mr. Kit-
zinger of the new firm is connected
with a New York cloak house and
will not join the new firm in active
business until later in the year. Mr.
Levy, of Messrs. Kitzinger & Co.,
resigns his position as buyer and
manager of the cloak department of
S. Kann & Son, of Washington, D
C., to assume his new position.

Manufacturing Matters.

Cheboygan—The Embury-Martin
Lumber Co. expects to start its
mill cutting hardwoods early in Feb-
ruary.

Long Lake—John Beck, owner of a
water power mill at this place, has
decided to install steam power and a
band mill.

Adrian—The Goodsell Manufac-
turing Co. has changed hands and
will continue with the same force of
men under the name of the Tecumseh
Stock Rack Co.

Detroit—The Standard Cigar Box
Co. has been incorporated with an

authorized capital stock of $5,000, of
which amount $4,000 has been sub-
scribed and $1,000 paid in in"cash.
The new company will manufacture
cigar boxes.

Detroit— A new company has been
incorporated to manufacture glass-
ware under the style of the Vacuum
Seal Fruit Jar Co. with an authoriz-
ed capital stock of $200,000, of which
$101,000 is subscribed and paid in
in property.

Nolan—The Coan Lumber Co.
manufactured 1,000,000 feet of lumber
and 4,000000 feet of shingles last
year, besides which 50,000 cedar ties,
80,000 posts and fifty cars of shingle

bolts and fifty cars of small pine
logs were cut and shipped.
Detroit—A new corporation has

been formed under the style of the
McLaughlin Lock Manufacturing Co.
to manufacture locks with an author-
ized capital stock of $75,000, of which
$40,500 has been subscribed, $7,500 be-
ing paid in in cash and $33000 in
property.

Greenville—The Greenville Cheese
Co. converted 1,330,321 pounds of
milk into 140,778 pounds of cheese,
bringing $15,678.30 last year. The
factory’s output has more than dou-
bled over the previous year, and a
large addition will be built early in
the spring.

Grand Marais—The Marais Lum-
ber Co.’'s sawmill has suspended oper-
ations for the winter. The company
does not conduct logging operations
but saws for the Manistee Lumber-
ing Co. and the Eddy Land Co. Dur-
ing the season just ended the cut was
31,023,587 feet of lumber and 9,064,050
lath.

Crystal Falls—Philip Campbell and
Ray Kimball have erected a mill near
the Hope mine and will cut a tract
of timber which Mr. Kimball owns
in that vicinity. When the timber
shall have been exhausted the mill
will be moved to a site on the Paint
River, logs being floated down the
stream to the mill.

Ann Arbor—Judge Kinne has or-
dered a decree that the White Port-
land Cement Co.’s plant at Four Mile
Lake, over which there is litigation
in the criminal, civil, chancery and
United States courts, be sold on
April 2 to satisfy mechanics’ liens
amounting to about $6,500, and held
by the Hill Clutch Co., of Ohio, and

the Buffalo Forge Co., of Buffa-
lo. It is probable that these liens
will be satisfied before the time of

redemption expires by whichever side
—the Whites or the Mills—gains
control of the company.

Sault Ste. Marie—Raber & Wat-
son, of Chicago, have purchased
from John E. Parsille, of this place,
a tract of cedar near Bay Mills com-
prising 3,000 acres. While the con-
sideration was not given it is under-
stood to have been $40000. It is es-
timated that the tract will cut 50-
000 ties, 10,000 poles and 100,000
posts.

Muskegon—The organization of
the Robert K. Mann Lumber Co. in
this city during the past week with
a capital of $20,000 shows that Mus-
kegon is still a center for lumber
capitalists, if not for lumber opera-
tions. The new company will pur-

chase Southern Ilumber, especially
pine, and several tracts have already
been purchased in Louisiana.

Ontonagon—The Sage Land & Im-
provement Co. has sold 3000 acres
of timber land in Ontonagon county
to John Tolfree, of West Branch,
who is associated with West Branch
and Bay City men in the deal. An-
other tract of 10,000 acres is being
estimated for the same people. If
they should buy the larger tract it
is understood they will erect a mill.

Ironwood—The Scott & Howe
Lumber Co. has resumed operations
at its sawmill plant. It is the inten-
tion to work the mill night and day
during the remainder of the winter.
The plant is the most important in
the city outside of the mining in-
dustry, and its operation at this time
will mean much to the business in-
terests of this-place. This is the
first winter that sawing has been
done by the company, the mill here-
tofore having been active only dur-
ing the summer season.

Two Thousand Hands Employed.
Owosso, Jan. 16—Of the seventy-
three factories in Shiawassee county,
thirty-six of them are in this city
In these institutions are nearly 2000
employes. These figures are exclu-
sive of the Ann Arbor Railroad
shops, where more than 250 men find
employment. The average wage for
shop men of all kinds in Owosso is
better than $11 a week, a creditable
showing considering the cost of liv-
ing, which is much less than in some
other cities of the size of this place.

The farmers’ pay roll for sugar
beets delivered at the Owosso fac-
tory of the Owosso Sugar Co. in De-
cember was $60,000; for November,
$170,000, and for October, $79,000, a
total of $300,000. At its Lansing fac-
tory there was paid out $185,000.

The Detroit, Toledo & Ironton
Railroad Co., now under the same
management as the Ann Arbor road,
has sent three engines to the local
shops. They are the largest type of
freight engines used east of the
Rocky Mountains and will do work
drawing long freights on the north
end of the Ann Arbor road, where
there are some bad grades.

Partnership Tangle at Corunna.

Corunna, Jan. 16—A few days ago
the National Grocer Co. took pos-
session of the grocery stock of
Grant Bilhimer & Co. on attachment
to satisfy the claim of $1,300. Web-
ster Davis moved to have the at-
tachment dissolved for the reason
that the claims set forth in the writ
of attachment are false.

Mr. Davis was associated with Mr.
Bilhimer in the grocery business. He
had a mortgage against the stock,
but to befriend Bilhimer did not
have the mortgage recorded. Now,
it is claimed Bilhimer has been mak-
ing collections in favor of the Na-
tional Grocer Co. The latter claims
the company has concealed and dis-
posed of stock fraudulently. Mr.
Davis returned but a few days ago
from the West and has been unable
yet to learn just how Bilhimer did
conduct the business.
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The Produce Market.

Apples—Steady and strong at $3
for ordinary, $3.25 for choice and
$350 for fancy. There seems to be
plenty of stock on the market of
about all varieties and no noticeable
tendency toward higher prices is
manifested at present. At the same
time it is very likely that a higher
level will be reached later in the sea-
son with the very short crop of last
year.

Bananas—$1.25 for small bunches,
$150 for large and $2 for Jumbos.
The demand is not large and the sup-
ply is equal to the demand.

Butter— Creamery is strong at 27c
for choice and 28c for fancy. Dairy
grades are active at 2i@22c for No.
1 and 15c for packing stock. Reno-
vated is in fair demand at 22c. High-
er prices are predicted on creamery
butter within the next week or ten
days.

Cabbage—75c per doz.

Carrots—$1.20 per bbl.

Celery—30c per bunch.

Cranberries — Late Howes are
firm at $14 per bbl. Quotations are
so high that jobbers hesitate about
ordering in any more stock, and the
chances are that few more will be

brought into this market. Some job-
bers have fair supplies on hand,
while others have none. When the

present stocks are cleaned up cran-
berries are likely to be an unknown
quantity in this section of the coun-
try until the next crop is harvested.

Eggs—Local dealers pay 19c on
track for case count for strictly
fresh, holding candled at 22c and cold
storage at 20c. The slump in price
is attributed mostly to the abun-
dance of refrigerator stock. Many
holders of these eggs are very anx-
ious to let go at this time and are
forcing the eggs upon the market.
The number of eggs put into stor-
age last year was very large and
those that did not succeed in unload-
ing before the first of the year now
feel that every day only adds to their
loss. Receipts of fresh eggs are
about as they have been in quantity
and are showing possibly a little bet-
ter quality than hitherto.

Grape Fruit—Florida is in fair de-
mand at $6 per crate.

Grapes— Malagas are
$6@6.50 per keg.

Honey—13@ 14c per Ib. for white
clover. There is a good movement
in new. The market is firm on the
new grades but shows some signs of
weakness on old stock, of which there
is some accumulation.

Lemons — Both Californias and
Messinas fetch $6 per box. The
movement is about normal for this
season of the year.

Lettuce— 14c per Ib. for hot house.

Onions—Local dealers hold red
and yellow at 75c and white at 90c.
Spanish are in moderate demand at
$1.60 per crate. The market is grad-
ually strengthening.

Oranges—Floridas are

steady at
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$250 and Californias fetch $2.75 for
Navels and $2.85 for Redlands. As
the season progresses the oranges
coming from California improve in
color and flavor and the fruit is now
very near its prime. Receipts are
heavy, but the demand is good and
the market maintains its level. Indi-
cations are that this will be a good
orange season, not only from the
standpoint of the handler but the
grower as well.

Parsley—40c per doz. bunches.

Parsnips—$1.50 per bbl.

Pop Corn—90c per bu. for rice on
cob and 4c per Ib. shelled.

Potatoes— Country dealers gener-
ally pay 50@55c which brings the
selling price up to about 6o@6%c in
Grand Rapids. The demand is in-
creasing in volume and extent and
a steady market is anticipated for
some days to come.

Squash— Hubbard, ic per Ib.

Sweet Potatoes—$3.50 per bbl. or
$1.50 per hamper for kiln dried Il-
linois Jerseys.

The Grain Market.

There has been but very little
change in the wheat situation the
past week. Options close possibly
at ¥2c raise, but the general feeling
is bearish. Foreign news from both
the East and South is also bearish,
weather conditions being very fav-
orable just at present. There has
been considerable bad harvest weath-
er in the Argentine territory, and it
is estimated that the large crop
which was promised there will be
discounted at least from 10 to 25 per
cent. One year ago prices of wheat
were 35c per bushel higher in all
markets, while other grains are prac-
tically on the same level.

Corn seems to have a lower ten-
dency, but the heavy export ship-
ments and good demand from domes-
tic trade generally tend to check any
decided decline. The quality of
shipments at present is very satisfac-
tory; in fact, there will probably be
very little trouble with poor corn
until towards spring, when greater
caution than usual must be exercised,
as a considerable portion of the crop
never thoroughly matured or cured.

The oat market is steady, with
practically no change in the price,
but the trade feel quite friendly to-
wards oats, with an inclination to
carry a little surplus of stocks. The
movement from country points has
been quite liberal since the first of
the vyear.

There seems to be a little more
snap to the feed and millstuff trade;
prices are firm, feeds having advanc-
ed quite sharply, that is, bran and
middlings, during the past two
weeks, and the mills as a rule are
sold up close. L. Fred Peabody.

John Schmidt has sold the stock
and business of the Michigan Store
and, Office Fixture Co., at 79 South
Division street, to F. E. Holt, who

will continue the business at 521
North Ottawa street. Mr. Schmidt
retains his warehouse on Butter-

worth avenue.

The service of another is a sov-
ereign cure for our own sorrow.

The Grocery Market.

Sugar— Refined sugar is dull and it
when, with the raw market, it must
decline still further. The present
market is largely dominated by the
Cuban sugar situation. We are de-
pending on Cuba for our own present
supply of raw sugar, and the condi-
tions of the crop down there are
therefore of vital importance. Dur-
ing the last week the grinding has
proceeded more generally and more
rapidly, and in consequence the mar-
ket has abated somewhat of the firm-
ness which had characterized it be-
fore that. The European market,
which took advantage of the situa-
tion by advancing slightly upon re-
ceipts of news from the Cuban crop,
declined again later, but American
refiners declined to buy, even at the
decline, as they seem to have enough
for the time being.

Canned Goods—There has been an
improvement in the corn situation.
Prices were so low and offers were
¢0 freely made that the market was
omewhat demoralized, but the de-
diand thus created has grown so that
retailers are good buyers again. Can-
ned peas are in good demand and are
holding very firm on the short crop.
String and wax beans are unchang-
ed and in moderate demand. Other
vegetables are unchanged. The com-
ing pack of asparagus is creating in-
terest on the coast. On account of
the present shortage it is anticipated
that the pack will be large, but Cali-
fornia reports say that a great in-
crease over last year’s output is hard-
ly possible. Old goods in this line
are cleaned up. Some jobbers have
advanced tomatoes this week, asthe
Baltimore price has been shoved up
a notch or two. The syndicate
which controls the limited output has
things well in hand and is evidently
out to make a killing. The day of
the ioc tomato is past as far as the
present crop is concerned at least.
There will doubtless be a large acre-
age, planted this year and it would
not be surprising if the market went
the other way next winter, that be-
ing the wusual rule. Home canned
goods have been exhausted in many
households and the store must be re-
sorted to. The market on apricots,
peaches, plums, pears and cherries is
particularly strong. Other lines are
holding firm.

Dried Fruits—Currants are selling
very well at unchanged prices. Ap-
ples are firm and unchanged. Citron
has advanced about 3c per pound
during the week, owing to the fail-
ure of the crop on the other side.
The citron crop is gathered in tne
winter months. There is believed to
be enough in this country to last for
a considerable time, but it is in
strong hands. The advanced price
is 15Mc in a large way. The prune
market is firm. Coast holders want
4c basis, but it might be possible
to pick up a few for somewhat less
than that. The spot market remains
unchanged, and the demand is fair.
Peaches are firm, high and scarce.
The demand is fair. The packers
have bought all the seeded raisin
surplus, and are expected to reduce
prices very shortly. The chance is
that there will be no change in loose
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raisins, or the packers have announc-
ed that they would not ship any more
loose raisins to the East. Apricots
are in light demand at unchanged
prices.

Rice—Has been gathering strength
continually since last year’s crop was
known to be short, and before this
year’s yield is ready for the market
prices will undoubtedly be higher.

Syrups and Molasses—Now that
the trust has been re-organized—and
it is said that Standard Oil capital
is interested in it—it will probably
become strong enough to control the
situation in all glucose and corn
products. This will include not only
the glucose syrups but corn starch
and cheap jellies in which glucose is
the chief ingredient. No effect of
the re-organization has yet been felt
by the jobbers, but they are antici-
pating it. Syrups and molasses are
generally selling as well as usual at
this season. The market is firm, par-
ticularly on corn products.

Tea—The last half of the month is
expected to witness an active busi-
ness, but with little or no change
in prices. For the past week prices
have been steady, with practically- no
pressure to sell. February is usually
more or less dull, and some conces-
sions may develop then if January
business turns out to be unsatisfac-
tory.

Coffee—The future of the market
depends to a large extent upon the
action of the syndicate, which is said
to control the Brazilian output, and
they may not find it policy to ad-
vance the market in the near future.
In the meantime jobbers and roast-
ers are generally advising their trade
to buy freely. There is apparently
on danger of the market declining,
and an advance would not be sur-
prising at any time. Naturally the
trade has been somewhat increased
by these circumstances.

Fish— Cod, hake and haddock are
in their usual demand, but the market
is weak. Sardines are unchanged,
but there is a strong prospect of an
advance in quarter mustards, owing
to scarcity. Salmon is unchanged
and dull. White fish and lake fish
are quiet and unchanged. The her-
ring catch is about over and the
available supply is much below last
year. The market is very firm, and
the season of heaviest demand is just
ahead. The mackerel situation is
steadily hardening. Stocks are be-
coming depleted, and there is no
pressure to sell anywhere. Slight ad-
vances can fairly be quoted in both
Norways and Irish. Even further ad-
vances are expetced shortly.

L. J. Katz, who has conducted a
meat market at 658 Wealthy avenue
for several years, is succeeded by J.
A. Mohrhardt, who will continue the
business. Mr. Mohrhardt will still
conduct his meat market at 559
Cherry street as heretofore.

Emil Riechel will be succeeded in
the drug business by Nels. T. Eck-
berg, who will continue the business
at the old stand, 416 West Bridge
street. The change will take place
next Monday.
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MEN OF MARK.

G. K. Johnson, the Grand Old

Man of Grand Rapids.

When men wore queues, stocks,
waistcoats, ruffled shirt fronts, brass
buttons and buckles and rejoiced in
putting each other “under the table,”
there was evolved a standard of gen-
tility which, nowadays, writers are
fond of alluding to as gentlemen of
the old school.

And as a rule this reference is er-
ratic, because the real and true gen-
tleman of the old school was not a
brutal, boorish sot and did not affect
the peculiarities of dress. He was
born to them and they fitted into the
elegancies of his manner and the gen-
tle manliness of his character, em-
phasizing his individuality utterly
without ostentation.

And the distinction between the
two types is forcefully expressed by
the two habits of pronouncing, in
conjunction, the words gentle and
man. In one case your “t” is elided
and “u” is substituted for “a.” Thus
is indicated the boozy one under the
table. In the other case your pro-
nunciation is appreciative, distinct
and accurate, giving you the man who
is strong morally, mentally and phy-
sically; the man whose gentleness is
courtly, sincere and convincing.

And it is this latter type of gentle-
man, in the person of Dr. George K.
Johnson, of this city,
observes the 84th anniversary day of
his birth.

It is this genuine gentleman of the
old school who is to-day the recip-
ient of hundreds of congratulatory
expressions of regard by wire, by
letter and orally as the Grand Old
Man of Grand Rapids.

Few citizens are there now living
whose lives, professional and private,
have been more closely woven into
the fabric of our city’s history than
has the life of Dr. George K. John-
son, and on this anniversary occasion
the Michigan Tradesman honors it-

Dr.

self—and accepts the honor with
gratitude—by giving the outline
sketch which follows of Dr. John-

son’s career:

Born in Cayuga county, N. Y., Jan-
uary 17, 1822, George K. Johnson
passed his childhood on a farm, at-
tending district school meanwhile.
When 14 years of age he came with
his parents to Brighton, Livingston
county, Mich., where his father had
located a wild land farm. The coun-
try was sparsely settled, Indians were
everywhere and wild animals were
plentiful. Howell, ten miles away to
the northwest, was the nearest set-
tlement. Detroit was the only real
city, and that was thirty-five miles
“by the Grand River Road,” a mere
blazed trail through the woods, with
corduroy exhibits every few miles as
the only “improvements.” For nearly
four years the boy assisted his father
in clearing up the farm, at the same
time carrying forward as best he
could, with the assistance of his pa-
rents, the elementary studies taught
in the district schools. Already had
he decided to qualify himself for the
practice of medicine and surgery, and
when he was 18 years of age he trav-
eled afoot, twenty-two miles away,

who to-day.
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to Ann Arbor, where he became a
pupil in the McNeil Academy, and—
here’s an inspiration to the young
man of to-day who is seeking a uni-
versity education under difficulties—
for three years he was a pupil at that
institution, visiting his parents once
each month and with rare exceptions
walking the entire distance each way.

Dr. Johnson is one of the very
few persons living who witnessed the
laying of the corner stone of the
University of Michigan.

When 21 years of age, having a
good theoretical knowledge of phy-
siology and anatomy, quantitive and
analytical chemistry and botany,
young Johnson returned to Brighton
and became a student in the office of
Dr. Ira Bingham, where he remained
a year and then matriculated as a
student in the Cleveland, Ohio, Medi-
cal College. Two years later he was

graduated, receiving his degree as
Doctor of Medicine.

Three months later he was estab-
lished as a practicing physician in
Pontiac, Mich., and brimful of ambi-
tion and energy and with a determin-
ation born of confidence in the .dig-
nity and value of his profession, he
began building up a practice which
very soon covered a “ride” which in-
cluded a large portion of not only
Oakland county but of Wayne coun-
ty as well. His hard work in all
sorts of weather and through and
through what was practically a wil-
derness, together with unavoidable
exposures to the elements common
in the early and long winters of
those days, affected his health quite
seriously, so that he moved into the
city of Detroit.

Here, alert to the possibilities
awaiting those having the quality of

TRADESMAN

the initiative in their make-up, Dr.
Johnson devoted himself almost en-
tirely to his city practice and so
rapidly enlarged his already wide ac-
guaintance in Detroit. He took a deep
interest in public affairs, and made

slight investments in promising ven-
tures, in this -way learning of the
inviting situation at Grand Rapids.
In 1856, when 34 years of age, Dr.
Johnson came to this city and at
once became prominently identified
with the building of what was then
called the Detroit & Milwaukee Rail-
way. But his decline in health did
not cease, so that after being here
a year he visited Europe on a tour
jointly devoted to business and
recreation. While abroad he attend-
ed lectures in the leading medical and
surgical colleges in Edinburg, Lon-
don and Paris, and at the same time

Iperfected negotiations in behalf of the
D. & M. Railway.

Returning to this city very much
improved in health and with his faith
in the value of Grand Rapids as a
future large center of business great-
ly strengthened, he took up the prac-
tice he had begun, and by continu-
ous and successful work he very
quickly established a large clientelle,
and by virtue of his courtly com-
panionability and his active and val-
uable interest in everything that per-
tained to our city’s advancement, he
won well deserved popularity.

In 1859 he was elected to be mayor
of the city and served one term with
honor to himself and benefit to the
city. He was again tendered the
nomination—which was equivalent to
an election—but, because of his prac-
tice as a physician and his active,
practical interest in various local en-

terprises, he was forced to decline
the honor.

In 1857 Dr. Johnson was one of the
organizers of what was then known
as the Farmers’ & Mechanics’ Bank—
progenitor of what is now known as
the Fourth National Bank, of which
he is still a director.

In October, 1858, Dr. Johnson and
the late Rev. Dr. Francis H. Cum-
ing donated to the city perpetual-
ly, for park purposes, the land now
known as Crescent Park, the first gift
of that character bestowed upon the
municipality. In company with nine
other gentlemen, in 860, Dr. John-
son organized what was known as the
Kent Salt Co., purely an experimen-
tal investment to demonstrate wheth-
er or not salt could be profitably
manufactured at Grand Rapids. The
venture delivered a negative reply,
and thus far the answer has never
been successfully contradicted.

Meanwhile the Doctor’s practice
had developed into one of the larg-
est and most successful in the city
until, in the spring of 1861, came
the call to arms. Almost immedi-
ately the First Michigan Cavalry was
organized and equipped, with Col.
Brodhead in command, at Detroit.
The Colonel was a close personal
friend of the Doctor’s, so that when
the position of surgeon of that regi-
ment was tendered to him, there was
but one thing to do. Hastily arrang-
ing his business affairs that he might
leave them, and transferring his large
practice to others, he accepted the
position, and with that regiment re-
ported for duty within a very few
months after the firing upon Fort
Sumpter. And here it was that his
earlier experiences as a surgeon,
when, in the Michigan wilderness he
had been forced to become resource-
ful, to have confidence in himself and
faith in his calling as he practiced
surgery with meager appliances, came
into good play. He was quick to
grasp a condition, almost instantane-
ously, utilizing effectively what was
at hand, and withal was enthusiastic,
skillful, courageous. He had -a re-
markable faculty for gaining the con-
fidence of the soldiers and developed
pronounced ability as an organ-
izer and medical director. He served
as regimental surgeon, so far as rank
was concerned, throughout  Gen.
Banks’' campaign in the Shenandoah
Valley in 1862, although through a
large portion of that campaign he
was performing the duties of brigade
surgeon. Later in that year he was
promoted to be brigade surgeon, and
was with Gen. Buford’s division of
cavalry through Gen. Pope’s unsuc-
cessful campaign. And in this in
stance, as before, he shouldered the
responsibilities and performed the
duties of division surgeon. Then came
the second Bull Run, where the
Doctor sustained the loss of his dear
friend and gallant colonel, Thornton
F. Brodhead, who was Killed in that
battle. It was in this fight also that
the Doctor found another friend, the
son of Daniel Webster, severely
wounded and carried him to a place
of safety, thus saving him from cap-
ture and in all probability from a lin-
gering death.

In February, 1863, Dr. Johnson was



promoted to be Lieutenant Colonel
and Medical Inspector, being one
among four surgeons selected by the
War Department from among the
surgeons in the volunteer arm of the
service to fill such positions, and he
was at once assigned to duty with
the Army of the Potomac. Then fol-
lowed participation in the great en-
gagements of Chancellorsville and
Gettysburg, besides many of lesser
importance, with the corresponding
responsibilities of handling many
hospitals in the field, on the march
and at various points in that great
campaign, when the provision of
medical and surgical supplies was
a continuous problem, when the care
of sick and wounded soldiers was an
almost overwhelming proposition.

And it is said by a veteran who
participated in this campaign that
through it all and under circum-
stances which tried the souls of men
Dr. Johnson was invariably seen as
the self-possessed, sympathetic, se-
rene and kindly man who knew no
fear, sought no relief from his duties,
was always equal to whatever emer-
gency presented itself and was an
ideal commander who had the re
spect and confidence of all with whom
he came in contact.

Early in 1864 Dr. Johnson was as-
signed to duty as Medical Inspector
of the Middle Military Department,
a most exacting and tremendous
charge, calling, as it did, upon him
to make regular examinations and
submit regular reports upon condi-
tions and results upon the field and
general hospitals of that department,
which extended from Philadelphia
southward to New Berne, North Car-
olina. This position he filled with
marked ability as an executive
throughout the year 1864 and to Oc-
tober, 1865, when, after four years
and four months of active, personal
service on the march, in camp and
in the field, he was honorably dis-
charged from the army and return-
ed to his home city and his family
with a record to his credit and an
experience as his possession such as
very few medical practitioners have.
His reports as Medical Inspector and
as Medical Director, contained in the
War Department Reports, are models
of accurate information and thorough
details, absolutely free from bigotry
or personal criticisms, concise, clear
and fair and supremely reliable as
records.

Once more in Grand Rapids and
after a very brief season of rest, thor-
oughly restored to health and eager
to bestow on others the benefits of
the additional education and skill he
had acquired as army surgeon, Dr.
Johnson resumed his city practice
and picked up the relations he had
before sustained with business enter-
prisess and with his church St
Mark’s Episcopal—a practice and re-
lations which have continued un-
broken to the present time. In 1866
Dr. Johnson was elected Secretary of
the Grand Rapids Medical Society,
which position he held three years;
in 1871 he was elected President of
that Society; in 1872 he was ap-
pointed city physician, and in 1881
he was elected Treasurer of the Med -
ical Society. For many years he was
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chief of staff of St. Mark’s Hospital
and a member of the medical staff
of the U. B. A. Hospital. He is a
member of long standing of the
Michigan State Medical Society, of
which, in 1879, he was President, and
he is a member of the American
Medical Association and of the Na-
tional Association of Railway Sur-
geons. At one time he was Surgeon-
in-Chief of the G. R. & I. R. R,, the
Chicago & West Michigan R. R. and
the Detroit, Lansing & Northern R
R simultaneously. At the same time
he was Division Surgeon for the D,
G. H. & M. R. R. He is a member
of the Loyal Legion of America, and
for several years was the only sur-
geon in Grand Rapids holding the of-
fice of Pension Examining Surgeon.
For many years he has been a com-
municant of St. Mark’s church and a
trustee. Dr. Johnson is a broad-
minded, cultured and learned citizen,
whose patriotism to-day is as strong
as ever; whose high id,eals have been
lived up to and whose courtesy and
companionable qualities are a bene-
diction. May he be spared to his
friends, which comprehends our en-
tire community, for many years.

Excellent Report from Monroe.

Monroe, Jan. 16—The Shore Lime
Stone”Co. enjoyed the best season
of its existence last year and is re-
building its entire plant. It is pro-
ducing large quantities of cement
block at the present time and hopes
to enlarge the cement block plant
the coming season.

The Boehme & Rauch Co., manu-
facturing folding boxes, did twice
as much business last year and is
ninety days behind in orders.

The Deinzer Furniture Co. had a
good season and has all the orders
it can take care of.

The Monroe Foundry & Furnace
Co.’s business increased 25 per cent,
and the prospects for this year are
still better.

The Monroe Stone Co. shipped
over 4,000 cars of crushed stone last
year and has so many orders book-
ed ahead that it will be obliged to
operate its plant during the winter,
for the first time in its history.

The Monroe Butter & Cheese Co.
will be obliged to enlarge its plant,
as the demand was so great that it
kept the officers continuously on the
anxious seat as how to meet the in-
creasing demand for the product.

The Younglove Glove & Mitten
Factory also enjoyed the best year it
has ever had, and will seek larger
quarters in the spring.

Good counsel is better than a great
army.

PUSH, ETERNAL PUSH

is the'price of prosperity.
Don't let January be ‘a dull
month, but let ‘'us put on a
“Special Sale” that will
bring you _substantial re-
turns and will turn the usual-
ly dull days of January into
busy ones. Goods turned to
old_by a man who knows.
will reduce or close out
all' kinds of merchandise and
uarantee you 100 cents on
the dollar over all expense.
You can be sure you are

right if you write me today, not tomorrow.

E. B. LONGWELL, 53 River St., Chicago
Successor to J. S. Taylor.

A Daylight Policy
of

Conducting Sales

Straightforward, above board meth-
ods of conducting special sales should
appeal to merchants interested in
having quantities of merchandise
turned into cash.

You never have to ask yourself,
“Will | be dealt with fairly?” What
you read in my “ads.” you can tie to.

Why not plan for some masterful
merchandising during February? You
can center the cash trade of your
community at your store and make
your business more widely and favor-
ably known than ever before. All of
this may be done in a legitimate way
with my perfected plans.

Write now for a February Sale.

B. H. Comstock, Sales Specialist
933 Mich. Trust Bldg.
GRAND RAPIDS, MICHIGAN

Wait and see our

Hammock Line
before placing orders

Grand Rapids Stationery Co.
29 N. lonia St., Grand Rapids, Mich.

Established 1888. The Test of Time

Your Choice

Expert Sales Managers
Stocks Reduced at a Profit. Entire Stock
Sold at Cost Cash Bond Guarantee.

G. E. STEVENS & CO..
324 Dearborn St., Chicago, Suite 460
Phone 5271 Harrison, 7252 Douglas
No commissions collected until sale is brought
to successful point. No charge for prelimina-
ries. Job printing free. If inhurry, telegraph
or phone at our expense.

Alsoinstruction by Mal1. The McCLACHLAN
BUSINESS UNIVERSITY has enrobed the
largest class for September in the history of
the school. AU commercial and shorthand sub-
ects taught by a large stall of able instructors.

tudents’may enter any Monday. Day, Night,
Mail courses. Send for catalog.

D. McLachlan & Co., 19-25 S. Division St., Grand Rapids

Just Out

Guaranteed the best 5c

package soda wafer made.
Manufactured by

Aikman Bakery Co.

Port Huron, Mich.

MICHIGAN

SHO

E CO

DETROIT

A Bakery Business

IN Connection

with your grocery will prove a paying investment.
Read what Mr. Stanley H. Oke, of Chicago, has to say of it:

Chicago, 111, July 26th, 1905.

Middlebg_Oven Mfg. Co., 60-62 W. VanBuren St., City.
i

Dear Sirs:—
The Bakery business Is a

beyond competition.

aying one and the Middleby Oven a success
Our goods are fine, to the point of perfection.

The

draw trade to our_grocer%/ and market which otherwise we would not gef,
r

and. still further, in the

uit season it saves many a loss which if it were
not for our bakery would be inevitable.

Respectfully yours,
STANLEY H. OKE,
414-416 East 63d St., Chicago, Illinois.

A niddleby Oven Will Guarantee Success
) Send for catalogue and tub particulars
Middleby Oven Manufacturing Company
60-62 W. Van Buren St.. Chicago, 111
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THE WATER PROBLEM.

Two committees, one made up of
three busy, public-spirited citizens
and the other consisting of five men
equally patriotic and industrious,
were designated by the Grand Rap-
ids Board of Trade to investigate
and report upon two specific propo-
sitions.

After weeks and weeks of intelli-
gent, thorough study and enquiry,
these committees reported to the
Board of Trade and to the city in
general the facts in the respective
Cases, as they believe they found
them.

These reports were supported by
the testimony of men eminent as hy-
draulic engineers and by the guaran-
tees of long established and reputa-
ble manufacturers of large means and
achievements.

The Board of Trade simply re-
ceived these reports and made them
public, without comment of any sort,
and declared particularly that the re-
ports had been secured and made pub-
lic for the sole purpose of bringing
a certain and very important public
topic before the people and provid-
ing, at the same time, authentic in-
formation which, through study,
would enable the people to form in-
telligent opinions on that subject.

Instantly with the publicity of the
reports comes the absolutely false an-
nouncement that the Grand Rapids
Board of Trade is in favor of bring-
ing water to Grand Rapids from
Lake Michigan; not only do the local
papers use this gratuitous misrepre-
sentation, but local experts(?) gabble
frantically in this, that or the other
direction, according to their preju-
dices, and the local representatives of
papers in other cities wire the false-
hood to those publications, which, in
perfect innocence, they use.

And what is it all about? The
Board of Trade has presented au-
thentic information. That is all. No,
not all. There is another phase,
which, long ago, was most forcefully
handled by our immortal old Oliver
Wendell Holmes when he said:

“Scientific knowledge, even in the
most modest persons, has mingled
with it a something which partakes
of insolence. Absolute, peremptory
facts are bullies, and those who keep
company with them are apt to get a
bullying habit of mind;—not of man-
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ners, perhaps; they may be soft and
smooth, but the smile they carry has
a quiet assertion in it, such as the
Champion of the Heavy Weights,
commonly the best natured, but not
the most diffident of men, wears up-
on what he very inelegantly calls
his ‘mug.” Take the man, for in-
stance, who deals in the mathemati-
cal sciences. There is no elasticity
in a mathematical fact; if you bring
up against it, it never yields a hair’s
breath; everything must go to pieces
that comes in collision with it.”

And so we wait for further de-
velopments.

THE TWO STATE FAIRS.

Detroit has decided to permit its
Eastern Michigan State Fair to hold
a ten days’ session next September
and very considerately moves up its
dates so that the West Michigan
State Fair at Grand Rapids may hold
its fair a week or ten days earlier
than usual—a change very likely to
lessen the probability of our home
event being interfered with by rainy
weather.

Thus much for the new relations
existing between the State Fair As-
sociations of Western and Eastern
Michigan, brought about by the new
management of the Detroit enterprise
meeting the management of our own
establishment half way.

By fixing the term of their fair at
ten days the Detroit managers se-
cure one Sunday for the enlargement
of their total receipts, and in that
city, with its exceptionally large and
widespread system of interurban rail-
ways, this will mean much.

On the other hand Grand Rapids
does not need, as yet, to add to the
five days’ limit already set for her
show. Live stock breeders and man-
ufacturers of vehicles and farm imple-
ments are not, so they assert, fond of
devoting too much time to one event
because of the fair circuit which they
plan to cover. Then, too, we will-
ingly confess that we are not yet
sufficiently cosmopolitan, or what-
ever you call it, to ask a whole lot
of citizens to work on Sunday. It
may be a narrow view to take of the
matter, but it represents Western
Michigan sentiment and our fair is
devoted to Western Michigan.

Speaking of the imoprtance of put-
ting the right boot on the right foot
in public affairs, Congressman Towne
tells the story of a society matron
who was making arrangements for a
reception: “Mother,” said her daugh-
ter, “we had better hide all the um-
brellas before the company comes.”
“Why, my child,” replied the mother,
“are you afraid somebody may steal
them?” “No,” answered the daugh-
ter. “I'm not afraid they will steal
them, but they may recognize them.”

In the death of Henry Spring
Grand Rapids loses a man who has
done much to raise the standard of
retail merchandising in this commu-
nity. Mr. Spring’s methods were
broad and liberal and his charitable
inclinations were so marked that he
will be long remembered.

A REAL ARMORY DESERVED.

Ever since the Valley City Light
Guard and the Grand Rapids Rifles
marched to the front in 1861 as mem-
bers of the volunteer service of the
United States, our local militia or-
ganizations have been in the front
rank of Michigan’s contribution to
the National Guard, as it is now
designated.

And this is saying much for the
loyalty and patriotism of our soldiers
when the meager provision made by
our State for the care and develop-
ment of its military force is consid-
ered. Compared with the military
codes of New York, Pennsylvania
and other Eastern States, the situa-
tion presented in Michigan is little
less than ridiculous; but that is no
fault of the young men who give of
their time, their labors and their en-
thusiasm that our militia force may
be at least presentable.

There is a regular organized bat-
talion of guardsmen— Companies B,
H, K and G—in Grand Rapids, aggre-
gating 350 men or more, and for what
of better quarters their armory is
on the top floor of a very high build-
ing with inadequate space for even
the foot movements, let alone bat-
talion drills.

The young men of this city are
making a well-planned effort to se-
cure a regular armory building which
shall contain a large drill room
which, as occasion offers, may also
be used as an auditorium sufficiently
large to accommodate an audience of
5000 people. Then, too, they con-
template a smaller auditorium in the
same building for use for concert
purposes and for small audiences.
There will be also a gymnasium, a
kitchen and culinary resources,
plunge and shower baths, parlors, of-
ficers’ quarters, quartermaster’s
rooms, and so on.

The young men have evolved a
comprehensive plan for achieving the
result so that an interest account of
considerable proportions can be tak-
en care of through rentals received
for the use of the auditoriums and
other portions of the proposed build-
ing. The object is a very worthy
one and will, doubtless, receive the
generous support of the business men
of the city. And the Tradesman
wishes every success for the project.

At the same time we would like
to suggest the organization of a
joint and well planned campaign by
all militia companies in  Michigan
whereby the State may be prevailed
upon to provide each company with
an appropriation of sufficient size to
meet the cost of renting quarters
that shall be more worthy the pur-
pose to which, as armories, they are
to be devoted.

And in considering plans for the
proposed armory in this city it would
be helpful, perhaps, to have the facts
as to cost, management and income
of what is known as Convention Hall
in the city of Washington.

A RECORD FOR HOMICIDES.

The United States has established
a record for many achievements of
which our people may well be proud,
but last year a new record was estab-
lished of which they may well be

ashamed. According to unofficial sta-
tistics prepared by the Chicago Trib-
une from its files, there were 9212
homicides in the United States dur-
ing the calendar year 1905 which
was greater by 840 than in the pre-
ceding year. Such figures give this
country an easy lead over all others
for this charatcer of violent crimes,
except, possibly, Italy, which is a
close competitor for first honors.
While naturally we had more homi-
cides than Italy in the aggregate
last year, we even ran ahead in the
number of homicides per million of
population. In Italy, for instance,
the homicides were 105 per million
of population, while in this country
the figure was 115.

A comparison with the statistics of
other civilized countries only serves
to place our homicide record in an
even worse light. Thus the annual
average ratio of homicides to popula-
tion is 13 per million in Germany, 19
per million in France and 27 per
million in the United Kingdom. Rat-
ably, therefore, murder and man-
slaughter are four times as frequent
in this country as in England, Scot-
land and Wales, and nine times as
frequent as in Germany.

One of the leading reasons for the
greater number of murders and hom-
icides in this country than in others
is the habit of carrying concealed
dangerous weapons of all kinds, par-
ticularly firearms. But by far the
most potent reason for such a high
number of homicides is the lax ad-
ministration of the criminal laws.
But few murderers pay the just pen-
alty for their crimes in the United
States, and the progress of criminal
justice is so slow that the crime is
frequently forgotten before the pen-
alty is paid. In England one out of
four homicides is convicted of mur-
der and pays the extreme penalty for
his crime. Moreover, justice is not
only reasonably sure, but swift. The
legal executions in this country num-
bered 138 last year, which, compared
with a total of 9,212 homicides, is an
almost insignificant proportion.

What a commentary on our boast-
ed civilization do these facts present!
What a reputation for law and order
we must enjoy abroad with such a
record! The administration of crim-
inal justice in this country, so far
as the punishment of violent crimes
is concerned, is sadly in need of re-
form, and the sooner that reform
is brought about by a healthy pub-
lic opinion the better.

Traveling men have begun a fight
against the form of mileage book sold
by some railroads which requires that
the purchaser shall at the time of
the purchase of the book pay $10
more than the purchase price at two
cents a mile, the excess to be re-
turned to him on the turning in of
his book cover. It is said that twenty
millions of dollars in money belong-
ing to jobbing and wholesale houses
and manufacturers constantly is tied
up in the treasuries of railroads from
one year’s end to the other, and the
railroads, which have the use of the
money, pay no interest for it.
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OPEN vs. CLOSED SHOP.

Several Very Valid Reasons Why the Former Is To Be Preferred To
the Latter.

The most important industrial questions of the present day arise out of
the combination of labor. This combination has proceeded in the old coun-
try to a much greater extent than in the United States, but even here
labor combinations have developed to such an extent that there is scarcely
a trade or craft which does not have its union, while many of them have fine-
ly developed national organizations with which are affiliated State federa-
tions and local unions. How these great organizations use their power and
what are their purposes and methods, are questions of the most vital and far-
reaching importance in our present industrial system.

The combination of labor into unions, however, is not complete. Only
a small percentage of the workmen of this country belong to labor organi-
zations. This may be called, then, an epoch of incomplete combination, as
far as labor is concerned.

The purpose of workmen in combining is primarily to secure for them-
selves a larger division of the profits of industry and, incidentally, a gen-
eral betterment of their condition. To this end, it is necessary that their
combination should proceed to such a point as will give them the power
to dictate, as far as possible, the terms upon which they will be employed.
Under the old system, and before unions were strong enough to be a fac-
tor, the individual employer bargained with his individual employees. If the
employer was fair, his bargains, under the trade conditions then existing,
were probably fair. If the employer was a man of little soul, he doubtless
took advantage of the individual necessities of his men to drive hard bar-
gains with them, and to secure their services at a figure as little above the
mere cost of living as possible. And, it must be noted, this action on the
part of the unfair employer was one of the trade conditions which governed
the action of the fair employer, for if the two were competitors, the one
could not afford to pay a sum greatly in excess of that paid by the other
for the same grade of work. The lowest price paid by the meanest man,
therefore, had a tendency to become the level of wages for that grade of
work. Many things besides the combination of labor have checked this
tendency and have through the centuries served to maintain wages at a
point above the cost of living, and to show a continual increase. An im-
portant factor, however, in this regard, is the combination of workmen into
associations and their consequent bargaining with 'their employer, not as
individuals, but as a body. There is no need to rehearse the benefits that
have come to labor from combining. They are of common knowledge. The
question now looks to the future. Broadly stated it is this: To what
extent and for what purposes and by what means shall the combination
of labor proceed in order to secure the best results for itself and for the
general public?

The most discussed phase of present day unionism is the closed shop.
The closed shop is an institution created and maintained by combined labor
for the purpose of increasing its strength. A closed shop or business may
be defined as one in which only the members of a certain union or unions
can secure employment. In other words, the shop is closed to all non-
members. Under moral conditions, every trade or business solicits traffic
and dealing with all classes and the employer seeks to employ the competent
workman, regardless of his connection with any organization. Any limita-
tion of this free business intercourse between the dealer and customer, or
employer and employee, is an artificial and abnormal condition and, as such,
it needs to be justified. The condition known as the closed shop, therefore,
has, in legal phraseology, the burden of proof to satisfy and must show such
benefits and advantages in itself as will justify it as a permanent fixture
in our industrial system.

There is a general impression that the closed shop is unlawful. This
is not true. A closed shop, in and of itself, is a mere condition, and is neith-
er lawful nor unlawful. An employer has the right to employ only work-
men of a certain description. He may employ all Protestants or all
Catholics or all union men or all non-union men, as he sees fit, and close
his shop to all others. It is to be noted that no shop can be closed with-
out the consent, voluntary or involuntary, of the employer. The methods,
however, used to secure or maintain a closed shop will be closely scrutinized
by the law and will be declared lawful or unlawful as the circumstances of
each case may require. The closed shop is usually secured by a contract
between the employer and the union. These contracts are held to be unlaw-
ful, as being contrary to public policy and as tending to create a monopoy.

A discussion of the open shop involves a consideration of the condition
knowm as a closed shop. This consideration must be in the light of the
present conditions. Any possible ideal future state, except in so far as it
can be reasonably traced as the result of the practical conditions of to-day,
has no bearing on the question. What shall be our attitude to-day towards
the closed shop, is the question which we are asking ourselves. It will
clear the ground and perhaps help to suggest the answer if we consider
some of the fundamental facts and conditions in our present economic system.

i. Capital and labor have a joint and common interest in producing
wealth, but when it comes to the distribution between them of the wealth
produced, their interests diverge. This, at least, is true under our present
system. Should the human race in the future achieve some ideal state where-
in the fact was recognized that not only in production but in a fair and equal
distribution as well, capital and labor have joint interests, the closed shop

would long have ceased to be a subject of argument. The possibility of
such a state can have no bearing upon the present desirability of the closed
shop. The moment that the interests of men diverge, especially in ma-
terial matters, there is conflict. Each is striving to better his own condi-
tion at the expense of the other, and only so far as he can see that a benefit
to the other will result in an equal or greater benefit to himself in the
near future will he concede anything voluntarily to the other.

2 Since both capital and labor, as a reward of their joint contribution

to the production of wealth, can have only a portion of what is produced,
it is clear that neither can secure a greater reward for itself without an in-
crease of production, unless there be some radical change in the method of
distribution. If this radical change took the form of taking from capital a
large share of the returns it formerly had, and giving them to labor without
any increase of production, capital would refuse to be employed for such a
return and the particular industry would cease. In such a case, labor, instead
of receiving a larger share from that industry, would receive nothing, and
would have to seek other fields of employment. If, on the other hand, with-
out any increase of production, capital should take to itself greater returns
and give to labor less of the common fund, two things might result: Either
labor, poorly paid, would refuse to produce and thus capital would receive
no profit in that industry, or else on account of the large profits other
capital would be attracted to that industry and the resulting competition
would reduce the profits of capital to their former level. These things are
true because of the fact that capital, like running water, is exceedingly mo-
bile, and because the returns on capital have become fixed in the form of
regular interest rates. Any business which pays capital a greater return
than the ordinary interest rate attracts other capital and thus lessens the
returns. If capital, in any particular industry, arrogates to itself too large a
portion of the profits, it sets in operation a fixed law which reduces its re-
turns to their former level. It follows, under existing conditions, that neith-
er labor nor capital can arbitrarily take to itself a greater share of the profits
of industry without danger to the industry itself and, to their common source
of supply. From the standpoint of labor, it may be asserted as an economic
fact that there can be no permanent increase of wages in any industry with-
out an increase of production. Though an industry may survive a temporary
increase of wages without an increase, and sometimes even with a decrease, of
production, yet this condition can never be permanent. This rule that in-
creased productivity is necessary to increased wages is, perhaps, the most
important connected with the question, and yet the one most generally dis-
regarded.

3 Industries of to-day, from the standpoint of production, may be
likened in many respects to the human body: The principle of division of
labor has been carried to a point where it may almost be said that the
right hand does not know what the left is doing, speaking of the individual
workman. All of the complex processes and functions employed in a great
business center in and are controlled and directed by one central head. The
man who occupies this position is called a captain of industry. Ht
achieves his position by ability and is generally not a moneyed man himself
in the first instance. It is his duty so to direct the capital and the labor
entrusted to him that they shall produce the greatest possible results, and his
tenure of office does not depend upon anything else than these results, for
there is no sentiment which will long keep him in his position in the face
of decreasing profits. Upon this man’s judgment, knowledge and dis-
cretion the success of a particular industry largely depends and, under ordi-
nary conditions, absolutely depends. His efficiency and the resulting suc-
cess of the business and the still further resulting profits to be divided
between labor and capital depend upon his being allowed to use his judg-
ment and ability untrammeled. The moment his control of the business is
shared with those beneath him, and he is compelled to substitute their
judgment for his, his efficiency to that extent is curtailed. We have the
hands and the feet directing the brain, and the body, instead of using its
combined energies in unison towards the attainment of one object, finds
its different members going in different directions, and itself arriving no-

H M. R
Asphalt Granite Surfaced

Ready Roofings

The roofs that any one can apply. Simply nail it on. Does not require
coating to live up to its guarantee. Asphalt Granite Roofings are put up in
rolls 32 inches wide—containing enough to cover 100 square feet—with
nails and cement. Send for samples and prices.

All Ready to Lay

H M REYNOLDS ROCANG QO, Grand Rapids, Mich.

Established 1868
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where. It is clear, therefore, that, under our present system at least, anything
which tends to lessen the authority and control of the captain of industry
and to hamper and restrict him in the exercise of his peculiar abilities will
tend to injure that industry and to decrease the profits it will produce for
division between capital and labor.

MICHIGAN TBADESMAN

ment certain numbers of men and is, therefore, a temporary disadvantage to
workmen. However, machinery increases the productive capacity of any
plant and, by enabling an industry to secure larger returns for the same
outlay of labor and capital, it produces a larger fund for division between
capital and labor. Making allowances for necessary readjustments and it

4 Our whole industrial system is built upon the. law of competitionmay be stated as an economic fact that the use of machinery tends directly

It is the theory that each individual striving to secure for himself greater
returns for his labor, his talent or his capital, in competition with other
individuals each striving for the same end, will achieve better results for the
general welfare and, incidentally, for himself than under any other arrange-
ment. The desire for private gain stimulates the capitalist to seek out new
fields in which to employ his capital and thus to keep that capital busy in
the development of new resources and the production of new wealth. Self
interest likewise influences the man of genius, of talent or mere physical
strength, to seek out the best market for himself and by the stimulus of
competition with others to make himself as valuable as possible, thus de-
veloping and increasing his capacities. This principle of competition built
upon individual self-interest is still considered as vital to our economic
system. It is jealously guarded by our courts and by our national and
state legislatures. We must accept it, therefore, as a condition which we
should maintain and must condemn anything that would tend to interfere
with its free workings.

to the increase of wages—the unions have been accustomed to claim that
the great increase in wages in this country during the last half-century
has been due to their increased organization. This is only true in. a small
degree. The fact that Americans are the most inventive people in the world
and that their productive capacity has been greatly increased by the use
of machinery is responsible to a far greater extent for this increase in wages.
We have heard it said by members of the typographical union that they are
not opposed to labor-saving machinery. This may be true, so far as their
individual opinions are concerned. One of the most important of recent
cases in labor law arose in the city of Newark, N. J. The proprietor of the
Newark Times began the use of plate matter in the makeup of his paper.
Plate matter is matter which is manufactured and sent by one concern to a
great many different local papers. The use of five or six columns of plate
matter by a paper would leave that much less work to be done by the
compositors in the local office. The use of plate matter was ordered discon-
tinued by the typographical union and, upon refusal, a strike was inaugurat-
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of human nature. This factor is always present and must be reckoned with.
This series of discussions has brought to light some of its manifestations.
It is a matter of common knowledge that the employer is thoroughly selfish,
and we will concede also for the sake of the argument that the non-union
man likewise looks only to his own interest. We are concerned in this dis-
cussion with the character of the man in the union, and with his attitude,
and that of the union of which he is a member, toward others. If we may
know his purposes and motives, we may reasonably know what could be
expected of him were he inside of a closed shop with power to keep it
closed.

The policy of limiting the number of apprentices is one of the general
principles of all trades unions. We have heard it defended here by members
of the typographical union, under whose rules an employer may have only
one apprentice to every four journeymen. In other unions, this number va-
ries. In the bricklayers’ union, which, by the way, is one of the most power-
ful in the country, only one apprentice to every seven journeymen is allowed.
As the power of the union increases, there seems to be a tendency for the
number of apprentices allowed to decrease. The purpose of limiting appren-
tices is obvious. By decreasing the number of skilled men in any trade,
the law of supply and demand causes wages to go up. For instance, in
San Francisco to-day bricklayers receive seven or eight dollars a day. The
hodcarriers receive three and one-half or four, and the bricklayers’ helpers
two and one-half or three. The term of apprenticeship is five years. It is
at once apparent that where the number of apprentices is limited to one
for every six or seven journeymen, there could not possibly be enough new
journeymen trained through the apprentice system to replace the old journey-
men in the natural order of events, assuming that thee was no increase what-
ever in the demand for labor. If the demand for labor remained stationary
or increased as it is increasing every day, there would come a time when
the skilled journeymen in a trade subject to the above processes would be
absolutely unable to perform the required work. As our industrial system
is made up of different parts interdependent upon each other, there would
be a choking or stopping of all industry.

If there were not enough bricklayers to do the bricklaying required,
every other branch of industry connected with building would have to cease
until enough bricklayers were secured. The workmen of one generation
who successfully carried out a policy of that kind in a certain trade would,
perhaps, receive temporarily greatly increased wages but at what expense?
A trade has been closed to the youth of the country. Increased wages have
been paid at the expense of industry in general and of other laboring men
in particular. The great currents of industry, while they may be checked
for a moment, will rise like a flood and sweep away all barriers; which
means that when any group of men, be they bricklayers or trust magnates,
outrage the laws of industry to the extent of stopping production, they will
be brushed aside and replaced by others more worthy of the trust. Even
now, a movement is on foot to establish trade schools for the purpose of
training apprentices in the building trades. A little more pressure on the
part of the unions in those trades will bring the movement into actual opera-
tion, and it may happen that a bricklayer’s son who can not gain an en-
trance to his father’s trade through the union will be able to become skilled
in that trade in schools erected by the representatives of capital. We may
say, then, that the rule as to limiting apprentices, which receives the general
endorsement of trades unions, shows that the trade unionist looks only to
his own temporary self-interest. He does not care about the coming gener-
ation. He does not care about the workmen in other trades and callings.
He does not care for the general upbuilding and progress of industry. He
wants more wages and he wants them now. His self-interest is not of the
far-seeing kind, building for the permanent uplift of himself, his children
and his class. It is based upon temporary conditions and looks to temporary
and immediate benefits.

Another instance of this fact is the attitude of the unions toward labor
saving machinery. The use of machinery releases from temporary employ-
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of representatives from the different trades unions of Essex county! A gen-
eral boycott of the offending paper was instituted. The matter finally
reached the courts, where the action of the unions was characterized as un-
lawful and an injunction was issued.

A similar case arose in the shadow of Harvard College so recently
that the ink is scarcely dry on the opinion of the Supreme Court of Mas-
sachusetts. A firm of contractors, in constructing a power house for the
Harvard Medical School, sought to use machine made arches over the doors
and windows, greatly lessening the cost of construction, but at the same
time lessening the work to be done by the bricklayers’ union. They were
informed by a business agent of the union that the arches must be re-
moved from the building and replaced by new ones made by members of the
union, and that if this was not done, a strike would be called not only
on that building in particular, but upon all other buildings which the con-
tractors had in course of construction in the city of Boston. The demand
was refused and the strike was called. Needless to say, the action of the
union was characterized by the court as unlawful and it was enjoined not only
from issuing but from continuing in force any strike order for the purpose
of compe