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IN MY O F F IC E

E very  day , E very  m onth , E very  year.
T o  M yself:

r J ^ H E  d ay  s tasks a re  b e fo re  m e. L et m y  ju d g m e n t b e  well 

founded . L et m e ac t quickly  a n d  w ith  firmness. L et m e 

d ea l justly , speak  sparingly , clearly  an d  truly. A n d  if th e  

tra d e  goes aga in st m e, le t m e ta k e  m y losses w ithou t com ­

pla in t. Likewise, if th e  tra d e  tu rns to  m y favor, le t m e n o t 

b o a s t no r g lo a t over m y profits, b u t le t m e rem em b er th a t 

ra in y  d ay s m ay  com e an d  th a t m y  profits m ay  b e  w iped  ou t 

b y  m y  expenses.

L et m e avo id  th e  trickster as I w ould  th e  p lague, b u t 

shou ld  I b e  fo rced  in to  th e  tra d e  w ith him , le t m e h o ld  him  

fast to  th e  ag reem ents, neither asking no r g ran ting  favors. 

L et m e reg a rd  each transaction  as I d o  an  ad v ertisem en t— a 

th ing  to  b e  lived  up  to, fully, a  b id  for b igger business.

L et m e b e  rew ard ed  fo r m y energy, m y de term ination , 

m y  w illingness to  v en tu re  a n d  m y  foresight. L e t m e b e  n o t 

a fra id  of com petition . A n d  w hen  th e  G am e is ca lled  off on  

accoun t o f T h e  D arkness, le t m e h av e  d o n e  m y w ork  in such 

a  w ay  th a t I shall n o t n eed  to  explain.

T h is is m y task  to -day .
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W hen You N eed Sug&r
call or write us for prices. We are in direct connection with the largest 
refiners in the country and can quote the

L O W E ST  M A R K E T  PR IC ES  
On Fine Eastern Cane or Beet

in car or less-than-car lots.
We are making special prices on canned fruits, candies, cigars, 

coSee and canned meats.
PH O N ES

Bell Main 5041 C itizen s 65448

W H O L E S A L E
GRAND • - RAP G R O C E R S

IS  • MICHIGAN.
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“Loose” Sugar 

Means Losing Sugar
Careful tests have proven 
that a Grocer cannot fill 
173 two pound bags out 
of a 352 pound barrel of 
sugar. The loss runs 
anywhere from one to 
live pounds.

Franklin Package Sugars 
not only save that loss; 
but the cost of labor, 
bags and twine.

The Franklin Sugar Refining Company
PHILADELPHIA

1=
«WieOMSUûMKéW A “ A  Franklin Cgne Sugar for every use** 1ter:Wat IHM SUBMKMC

G ranu la ted , D ainty  Lum ps. Pow dered,
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C onfectioners. Brown, G olden Syrup j J g g L
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E very b o d y  Eats Yeast
The life-giving vitamine in Yeast keeps healthy peo­
ple fit, and builds strength in the under-par.
What are you doing to link up your cash register 
with this new demand for

Fleischmann’s Yeast
Get in on the Big Push for Yeast and increase your 
profits.

Have your customers place a standing order.
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MICHIGAN TRADESMAN

(U nlike a n y  oth er paper.)
F r a n k ,  F r e e  a n d  F e a r le s s  fo r  t h e  Good 

T h a t  W e  C an  Do.
E ach  Is sue Com ple te  In Itself.

DEVO TED  TO T H E  B E S T  IN T E R E S T S  
OF B U SIN E SS M EN. 

Published Weekly by 
> TRADESMAN COMPANY. 

Grand Rapids.
E . A . STO W E, Editor.

S u b s c r ip t io n  Pr ice .
T hree dollars per year, if  paid str ictly  

In advan ce.
Four dollars per year, if  not paid in  

ad van ce.
C anadian subscrip tions, $4.04 per year, 

payab le  invariab ly  in advance.
Sam ple cop ies 10 cen ts  each .
E xtra  cop ies o f current issu es , 10 cen ts; 

Issu es a  m onth or m ore old, 15 cen ts; 
is su es  a  year or m ore old, 25 cen ts; issu es  
five years or m ore old, 50 cen ts.

E n tered  a t th e Postofflce o f Grand 
R apids under A ct o f M arch 3, 1879.

PR E SID E N T ’S PREROGATIVE.

Mr. Skinner Urges Large Attendance 
at Detroit.

The Everlasting Teamwork
Of every bloom ing soul
Is w hat counts.
To those who attend the Michigan 

State Pharm aceutical convention regu­
larly there is no need of explaining 
the value of team work, because they 
know w hat has been accomplished 
and that it pays them in every way to 
a ttend the conventions.

Take the leaders in the drug busi­
ness and you will find a very large 
m ajority are those who take the drug 
journals, attend conventions and in 
other ways try  to keep in touch with 
w hat others are doing.

The excuse many druggists in small 
tow ns use is that “They can’t afford 
to go to the conventions,” W hen the 
tru th  is they can’t afford not to go. 
My heart goes out to the druggists 
of the smaller places because I know 
som ething of the difficulties they have 
to overcome, but I also know that no 
m atter where we are or what we are 
doing, our aims and our ideals should 
be just as high and just as noble and 
our desires just as great for ourselves 
and for our families as though we 
lived in the largest cities of the land; 
and we are not doing our full duty 
unless they are.

No m atter how hard it is to get 
away, I can honestly say I believe 
you will get a great deal more out of 
it than the cost, and the harder it is 
for you and the greater the difficulties 
the more you will appreciate it.

I t does everyone of us good to get 
out of the beaten path, and if it pays 
the druggists of the larger cities to 
have associations of their own, where 
they can get together and help one 
another, how much more im portant it 
is for the druggists of the State to 
get together?

You may succeed w ithout attending 
the conventions, ju st as a person may 
succeed in life without an education, 
but you can never succeed in the larg­
er way unless you do w hat you can

to help and staying away from these 
conventions is like handicapping a 
race horse with weights. I t is just 
that much more to overcome.

No one knows better than I how a 
druggist’s time is taken up from m orn­
ing until night. Because we are so 
busy with details, we are apt to think 
we ar doing all anyone can do, and it 
does us good to get out and touch 
elbows wit.h others who are having 
the same problems to solve. We all 
know we could ride a wooden horse 
on a m erry-go-round for a year w ith­
out ever beating another horse or 
ever getting anywhere ourselves, and 
yet that is just what most of us are 
doing, and no person ever came back 
from one of these conventions w ith­
out a greater desire to take his part 
in this great work.

J. A. Skinner.

“ If we do not hang together, we 
shall assuredly hang separately.” The 
words attributed to John Hancock 
when he signed the Declaration of 
Independence voiced the sentiment 
which from that day to this has been 
the basis of our strength  and pros­
perity.

The drug business is getting down 
to a “survival of the fittest” basis and 
only those who do their best and try 
to improve themselves can hope to 
succeed.

“In union these is strength .” This 
is just as true to-day as it ever was 
and it is more necessary to work to­
gether than ever before. If you 
could know all that the Michigan 
State Pharm aceutical Association has 
done for you, how it has improved the 
standards of the drug business, how 
it has helped to p revent.un just legis­
lation .from  being presented; if you 
knew all these things you would never 
ask, “W hat has the M. S. P. A. done 
for me?” Because you would know 
it has done a great work and was 
w orthy of your §upport and active co­

operation, and you would want the 
satisfaction of knowing you were do­
ing your part.

The whole aspect of the drug busi­
ness has been changed during the 
past few years and it has been because 
the druggists were not satisfied with 
the old order of things, but there is 
still work to do. W hat we all need 
is a greater desire to improve our­
selves and our businesses, to give bet­
ter service to the public and to run 
the best drug store possible. There 
is no place I know of that this can be 
done to such great advantage, because 
no one can go to these conventions 
w ithout being filled with a greater de­
sire to do his part.

We cannot all do big things, but 
we can all do something. We each 
have our opportunity to do something 
and to be something. D iscourage­
ment comes to all of us and to most 
of us this comes oftener than we like 
to admit, but this is no discredit. The 
only real failure is the quitter, and 
the more we have to overcome the 
greater is our reward.

No people ever faced such great op­
portunities as the American people. 
Are we going to fritter away these 
opportunities by being satisfied or 
adopting a “watchful waiting” attitude 
which gets us no where in the end?

If you want to make the cash regis­
ter play the tune of Yankee Doodle, 
go to the convention at the Statler 
H otel in D etroit next Tuesday, W ed­
nesday and Thursday and bring your 
wife or clerk along. It is going to be 
a big time for all. Plenty of business, 
but enough entertainm ent mixed in 
so you will have a time you will long 
rem ember and you will be able to 
count the M. S. P. A. a real blessing 
because you have put a whole lot 
into it.

Come! J. A. Skinner,
President Michigan State Pharm a­

ceutical Association.

Proceedings of Local Bankruptcy 
Court.

Grand Rapids. .Tune 3—On th is  day the  
final m eetin g  w as held in the m atter of 
Jay  B. Sum es, Bankrupt No. 1839. The 
bankrupt w as not present in person. The 
trustee w as present in person. No cred­
itors w ere present. Several c la im s w ere  
allow ed. The trustee's  final report and  
accou nt w as received and approved by 
the court. The balance o f the a sse ts  
of. the e sta te , con sistin g  o f a  m otorcycle, 
w as sold to Morris D avis for $10. S ten ­
ographer's bills and the bills o f the tru s­
tee for expense and also  o f the attorn ey  
for the trustee  w ere allow ed. Due to the  
fact th at the bankrupt failed and refused  
to file sch ed ules in th is m atter  w hen so  
requested , the court w ill n o t recom m end  
th at he be d ischarged as a  bankrupt 
within the true in ten t and m eanin g of 
the act. The tru stee  w as, therefore, 
authorized to interpose objection s to h is 
discharge. T he m eetin g  w as then a d ­
journed w ith ou t date. N oth in g  further  
w ill be done in th is  e sta te  ex cep t to 
report it  to  the D istr ic t Court.

The first m eeting  in the m atter  o f  R. 
J. W eersin g  w as held on th is  day. The 
bankrupt w as p resent in person. No 
creditors w ere present. The bankrupt 
requested  th a t he be a llow ed to am end  
schedule A -3  to include m ore creditors  
than he had orig inally  nam ed therein. 
The perm ission  w as granted. N o cla im s  
were proved a ga in st the e sta te , so a c ­
cordingly an order w as m ade th a t no 
trustee  be appointed. The form al orders

closin g  th is  esta te  will be m ade in the  
near future, a s  the e sta te  has no a sse ts .  
The bankrupt claim ed h is sta tu tory  e x ­
em ptions and the sam e w ere allow ed to  
him.

On th is  day the first m eetin g  in the  
m atter of the Charles F . B a rtle tt Co., 
Bankrupt N o. 1939, w as held. T he ban k­
rupt w as present in the person o f Mr. 
B artlett, president o f the bankrupt firm, 
and also  represented by attorn ey . Cred­
itors were represented  by T ravis. M er­
rick, W arner & Johnson and o th ers in 
person. M any c la im s w ere aSlowed 
a ga in st the e sta te . Mr. K elly, of Grand 
R apids, w as chosen a s  tru stee  by those  
present and the am ount o f h is bond fixed 
a t $3,000. Owing to the fa c t th at certain  
bags o f hog feed th a t had been shipped  
had been libeled by the U . S. C ourt for 
being m isbranded, th e tru stee  w as a u ­
thorized to take the n ecessary  action  and  
to furnish the n ecessary  bond, to  put th is  
feed in shape to have the libel released  
from the sam e and sell the sam e a s  an  
a s se t  o f th is  e sta te . A ppraisers w ere a p ­
pointed. The m eeting  w as then  adjourn­
ed to June 13 a t  10 a. m.

T his being the day fixed for the first 
m eeting in the m atter  o f Arend J . Sm ith , 
o f Holland. B ankrupt N o. 1952. the fo l­
low ing proceedings w ere had: T he ban k­
rupt w as present in person and by a t ­
torney, Raym ond V isscher. o f  H olland. 
C reditors w ere represented by A rthur  
Van Duren and D iekem a, K ollen & Ten  
Cate, both o f H olland. M any cla im s  
w ere allow ed a ga in st the e sta te  and s e v ­
eral were referred to the tru stee  for 
further in vestigation  and report. Mr. 
V an Duren w as chosen tru stee  by the  
creditors and the am ount o f h is  bond  
fixed a t $1,000. T he first m eetin g  o f  
creditors w as then adjourned to June  
17 a t 2 p. m.

June 4—On th is  day w ere received  the  
schedules, order o f reference and ad ju ­
dication in bankruptcy In the m atter  o f  
W illiam  T . Moore. B ankrupt N o. 1953. 
Mr. Moore is a resident o f Grand R apids 
and for som e tim e has conducted a  reta il 
ath letic  and sporting goods store located  
on Monroe avenue. T his is a  volun tary  
bankrupt. The m atter  has been referred  
to B enn M. Corwin as referee, w ho has  
also  been appointed as receiver o f  the  
esta te . A custodian has been appointed
by the referee. T he bankrupt sch ed ules  
a sse ts  in the sum  of $12,587.22 and lia ­
b ilities in the sum  of $15,701.63. The  
following are the creditors o f th e b an k ­
rupt :
M onum ent Square R ealty  Co.,

Grand R apids __________________ $433.32
1’. Goldsm ith Sons. C in c in n a t i_ 005.10
Converse Rubber Shoe Co.. C hicago 313.75
Aldriek & Chancellor. C h ic a g o _ 022.87
Grand R apids Dry Goods Co.,

Grand Rapids ___________________  10.25
Morley Bros. H ardw are, Sag in aw  488.22 
Am erican S ilver T russ Corporation.

Condersport. Pa. _________________ 118.00
Mead Cycle Co.. C h ic a g o __________ 303.00
B aker, M urray & Tmbrie, N ew  York 83.70
Thos. 10. W ilson & Co., C h ic a g o_151.25
John W anam aker & Co.. N ew  York 39.28 
G uiterm ann Bros., S t. Paul, Minn. 20.40 
Tyre Rubber Co.. Andover. M ass. 0.58 
St. Mungo Mfg. Co., N ew ark. N . J . 49.97
K eller K nittin g  Co.. C le v e la n d __  93.50
W olverine H eather Co.. D e t r o i t_35.50
C rescent Mfg. Co., P h ila d e lp h ia_9.28
La C rosse Rubber Shoe Co.,

La Crosse _____________________   08.50
M artin A. Strand. N ew  R ichm ond,

W is. _____________________________  92.40
Tom W ye. Inc.. W inchendon. M ass. 30.48 
K ennedy Mfg. Co., Van W ert. O. 92.00 
P enn sy lvan ia  Rubber Co., D etro it 104.00 
W righ t-D itson -V ictor  Co.. C hicago 70.03 
W illiam  F. D rucke Co., Grand

Rapids __________________________  20.50
Brauer Bros.. St. Louis __________ 385.93
C. J. L itsch er Co., Grand R anids 4.50 
W orthington Bail Co.. E lyria. Ohio 47.50 
Burke Golf Co., N ew ark. Ohio __ 195.40 
H azel tine & P erkin s D rug Co.,

Grand R apids __________________   8.25
Creek Chubb B ait Co., G arrett, Ind. 47.97 
H arvey C. Lee & Co.. N ew  York 1.009.87 
The Jam es E. R ichards Co.. D ayton 19.71
H arry T. Miller. Grand R a p id s_27.50
M ichigan H ardw are Co., Grand

R anids _______________   104.04
Dr. W illis T. N ash , Grand R apids 0.00 
South H igh P ioneer. Grand R apids 00,80
F. A. Patrick  Co., D uluth, M inn._ 550.74
U tica  D uxbak Corp.. U tica . N . Y. 95.30
W iscon sin  Shoe Co., M ilw a u k e e_ 1,587.30
Foster. S teven s & Co., Grand

R apids ______________________ -_____109.39
Peoples H ardw are Co., G ary, Ind. 139.53 
C ity T ru st & Sav in gs B ank,

Grand Rapids ____________    3.500.00
Sc hm elzer Arm Co., K an sas C ity 212.28
O 'Shea K n ittin g  Milts. C h ic a g o _60.24
Grand R apids B rew ing Co., Grand

R apids __________         3,500.00
Y. W . C. A.. Grand R a p id s ______ 100.00
W . B. Jarv is  Co., Grand

J t a p id s __ ________  (am ount unknow n)
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Office of District School Director Not 
a Sinecure.

Redford, June 7—Except the citizen 
and taxpayer be the parent of children 
of school age or—quite as fortunately 
in another case—one who is truly a 
public spirited citizen, there is no 
glory for the person who, in any 
school district in Michigan, is elected 
a member of the school board to 
serve as director.

The usual school board is chosen 
annually. It consists of a director, 
who is the business m anager; a mod­
erator. who presides at all meetings 
of the board and a treasurer.

Under the provisions of Michigan’s 
public school laws, all persons elected 
to school board membership must be 
citizens and taxpayers, of and in the 
school district the board represents.

At the last annual district school 
meeting of the Gilbert Lake (Oakland 
county) district school, Mrs. John T. 
Miller was elected to the position of 
school director by an overwhelming 
majority. Mrs. Miller thanked the 
meeting, adding that she fully ap­
preciated the responsibility thus put 
upon her, but that she also compre­
hended the presence of possible re­
strictions and em barrassm ents in case 
she accepted the office.

“ In case I accept the office of di­
rector of this school, I will do so 
only upon a perfect understanding on 
vour part, as well as regards my own 
conception of the situation, tha t I 
shall be held responsible for every de­
cision, ruling and action legally and 
specifically belonging to the adminis­
tration of the office of director. I ask 
for no division of authority  or ac­
countability. I will take the office 
with all of its cares and business pe­
culiarities, if I take it at all.”

Thus declared the lady, and for her 
frank and complete specification as to 
her intentions, she was applauded 
heartily and later was showered by 
congratulations.

Any person who accepts the posi­
tion of school director in Michigan, 
consents, under the dictation of our 
public school law to assuming a 
laborious and exacting task for the 
year to come.

A district school director must see 
to it that the school house and all 
accessories shall be kept in a sanitary 
condition and in attractive dress as 
to paint, whitewash, curtains and 
floors, walls and ceiling; that it shall 
be provided constantly with fuel and 
lights (electric when available) and 
all school supplies, such as brooms, 
mops, m irrors, soap, towels, coal 
scuttles, hammers, axes, stove shovels 
and griddle handles, chalk, erasers, 
naps, flags, dictionary, wash basins, 
pails, hooks for hats and clothes and 
specified books and paper.

Also the school director must take 
the annual district school census, 
either by hiring someone to do it or 
by doing it himself, or herself, as the 
case may be. For this particular 
service a small fee ($10) is paid. The 
average route followed in taking a 
district school census in well settled 
sections covers a distance of from 
three or four miles to five or six miles 
and it includes a variety of roads, 
good, bad and indifferent.

Just now such census takers in 
Michigan are meeting with, com para­
tively. a new phase of the work, due, 
entirely, to ignorance as to the State 
school law's.

Many heads of families refuse to 
state to the census taker the number 
of children they have, through an ig­
norant notion that the amount of 
their individual school tax will cor­
respond to the num ber of children 
they report.

Parenthetically, it may be stated 
that the num ber of childrn reported 
by a taxpayer bears no more relation 
to the am ount of one’s school taxes 
than does the price of cord wood 
along the w orld’s equatorial line.

On the contrary, the sm aller the 
num ber of children of school age re­
ported in a school «district, tbg smaller

will be the portion of the S tate’s 
public school fund award to the dis­
trict making such a report—a result 
exactly opposite to the ignorant alarm 
of people who desire to keep their in­
dividual school tax down.

The mistaken fear and unhappy ig­
norance of the State school law is 
shown by American born citizens, as 
well as by those foreigners who have 
elected to come to the United States 
to better themselves.

T hat the foolish fear is not well 
founded is apparent to anyone who 
will look over the taxpayers in his 
own district. Almost without excep­
tion, it will be found that the heaviest 
school taxes are paid by citizens who 
are absolutely childless.

To return to the school director 
and the duties attached to the office.

The school director must attend 
every meeting of the school board— 
anywhere from three or four meetings 
to a dozen during the year. She 
must write out in a record book the 
proceedings, accurately, of each meet­
ing. The census record, names and 
addresses (approxim ately) must be 
copied so that copies may be sent 
to the State Board of Education, the 
County Superintendent of Schools, 
the Township Treasurer and the 
Towmship Supervisor.

In fact, the clerical work falling to 
the director is worth to the district, 
the State and the county four times 
as much as is paid, outside of the fee 
for taking the census.

Atop of all this the director must 
“put up” with all sorts of questionable 
observations and, so far as able, in 
a genteel way must refrain from 
heated retorts.

Perhaps Mrs. Miller may handle her 
position in such a way as to recon­
struct and remodel the too frequent 
practice in rural school districts, but 
my thought is that it will be a thank­
less undertaking.

Chas. S. Hathaway.

Increase in Rice Consumption.
The advertising campaign conduct­

ed by the Associated Rice Millers of 
America has increased the consump­
tion of rice in the United States from 
2.47 pounds per capita to seven 
pounds. This remarkable result is an­
nounced in the first annual report of 
Frank A. Godchaux, president of the 
organization. “The first step taken 
by this company was the advertising 
of rice, with recipes,” says Mr. God­
chaux in his report. “This advertising 
campaign covered a period extending 
from November, 1920, through De­
cember, 1920. Through this medium 
we were able to reach 40 per cent, of 
the total population of the United 
States. In connection with our adver­
tising, the newspapers carried consid­
erable editorial comment and other 
articles through which the industry as 
a whole has benefited to a great ex­
tent. As a result, the consumption 
of rice, commencing with the period 
of August 1, 1920, and ending on the 
last day of January, 1921, exceeded 
the domestic consumption from Au­
gust, 1919, to August, 1920. The con­
sumption since March 1, 1921, has in­
creased materially over the consump­
tion previous to that date during this 
year. Predicated upon the present 
basis of consumption, we should have 
a consumption in the U nited States 
during this year approxim ating seven 
pounds per capita showing an increase 
in domestic consumption of approxi­
mately 4.53 pounds per capita.

If you think you are too good a man 
for your present job, the chances are 
tha t you do not appreciate the oppor­
tunities th f job offers.

Complete Record of Purchases and 
Sales.

Athens, Ohio, June 7—I take stock 
only once a year. But I have a system 
that you could call perpetual inven­
tory. By following up the method 
that I use, I find it has proved its 
worth in more than one instance; es­
pecially where you carry a general 
line of merchandise as is the case in 
commissaries like the coal companies 
generally have.

I t has been my experience that a 
m erchant will sometimes have a line 
of goods that he thinks is a paying 
proposition, but if he will use the sys­
tem that I will' explain later on, it will 
sometimes prove that the best of us 
can be mistaken. This system not 
only shows the lines that are profit­
able but it is a great help to the buyer 
in equalizing his stock in different 
lines with the amount of sales of 
each. Again it is a benefit in case of 
insurance. Quite often in case of fire 
it is a problem to know just the 
amount of goods you had at the time 
and it makes the adjustm ent easy with 
the underwriters. This can be done 
with but very little extra work for 
your cashier, and the cost is a small 
item.

In order to install this system, you 
will be required to invoice vour stock 
according to the following schedule:

1. Groceries and canned goods.
2. Fresh meat, lard and provisions.
3. D ry goods, notions and furnish­

ing goods.
4. Boots, shoes and rubbers.
5. H ardware and queensware.
6. Drugs, jewelry, stationery.

. 7. Linoleums and m atting floor 
coverings.

8. Hay, feed.
W hen receiving goods charge them 

to the account as the case may be of 
groceries, No. 1 account, and your 
clerks will be required to itemize each 
article sold and your cashier can 
divide the sales as per schedule.

If this is followed up your buyer 
will have a good guide to go by in 
keeping stock, and at any time you 
can find the earnings of any one line 
of goods w ithout invoicing the whole 
stock. J. R. W oods.

No Wonder He W as Fired.
A New York retail establishment 

had a credit man who was regarded 
as the very best. H e took his firm 
through an entire year w ithout one 
bad account. N ot a single w orthless 
check did he O. K . in a twelvem onth; 
not one credit custom er accepted by 
him failed to pay prom ptly. The 
credit man had a perfect score.

And so at the end of the year his 
employers fired him.

W hy? Because he w asn’t w orth 
his desk space. Because he deserved 
to be fired. He was so conservative 
and carried Safety F irst to such ex­
trem es that he cost his firm thousands 
of dollars. H e accepted only those ac­
counts which were so obviously good 
that no skill whatever was required in 
recognizing them as safe. But he 
turned down hundreds of others, al­
most equally desirable, simply because 
he didn’t know how to find out 
whether they were good or bad. All 
he really accomplished a child could 
have done. I t  is not difficult to find 
out that which everybody knows. The 
trick is to flush out and, make capital 
of facts not visible to the naked eye.

An investigation disclosed tha t 
thoroughly honest, reliable buyers, re­
fused credit by this man, had spent 
something like $250,000 in other 
stores.

No wonder the credit man got fired.

PETOSKEY
PORTLAND

CEMENT
COMPANY

Now producing a high grade, uniform, dependable 
Portland Cement from the famous Petoskey Limerock 
which has very successfully been used in cement 
manufacture for the past fifteen years.

Shipments by rail or water.

Dealers send in your orders and secure agency.

Petoskey Portland Cement Co.
G eneral O ffice, P e to sk ey , M ichigan
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Latest Outburst of Diabolism Against 

Negro People.
Grandville, June 7—It is difficult to 

view with any degree of patience such 
outbreaks of outlawry as the press re­
ports bring from Tulsa, Oklahoma.

^Another of those senseless race riots 
with the negroes fleeing from their 
homes to sav their lives from mad­
dened w hites who seem perfect de­
mons when once they get on the 
rampage after many times defenseless 
women and children, whose only of­
fense is the crime of having been 
born with a black skin.

Riot, arson and m urder running 
with a free hand throughout a large 
section of a Southern city simply to 
glut the savage spite of lawless red- 
seeing whites, who seem to consider 
it their God-given right to pillage and 
m urder “throughout the Black Dis­
trict.” W hat is it all for? The re­
port that six white men and fifty ne­
groes were killed tells in plain lan­
guage the fact as to which race was 
doing the killing.

The arrest of a colored man for 
assault on a white girl was the pre­
text for the beginning of this race war. 
Nobody is foolish enough to conceive 
of a colored criminal escaping the 
vengeance of the law in a case of this 
kind. Justice was sure to be meted 
out to the offender with the least 
possible delay. Nobody has any wish 
to defend criminals of the colored 
race, and there is not the slightest 
prospect for such an one to escape 
the just penalty of the law.

The fact that one negro out of a 
population of thousands has trans­
gressed the law does not give license 
to wholesale onslaught upon the 
whole negro population, as was the 
case in Tulsa. The burning of the 
homes of innocent people, the sense­
less and wicked m urder of scores of 
inoffensive citizens because of color, 
is a smirch upon the civilization of 
the white race—a black 'm ark  that 
should not be condoned.

The law, outraged by these white 
rioters, should be at once invoked to 
bring the ringleaders to justice, and 
while the colored assaulter, if found 
guilty, will meet his at the end of a 
rope or in the electric chair, a punish­
ment fully deserved, the men who in­
stigated the burnings and killings 
in Tulsa should be brought before the 
bar of justice and punished to the full 
extent of the law.

To dally with such outlaw ry is to 
invite future outbreakes which have 
so long disgraced the fair name of the 
republic. Doubtless the instigators 
of this uprising, which has led to 
arson and fiendish murder, are known. 
T hat they will be rounded up and 
punished is hardly to be expected if 
we are to judge from recent events of 
a similar nature.

The law that is for white and black 
alike ought to be im partially adminis­
tered. L ater returns from the seat 
of the race riot reveals the fact that 
nearly 200 blacks and nine white per­
sons were killed. Startling figures, 
revealing the terrible wickedness and 
fearsome nature of the “uprising of 
the negroes!”

In ancient slavery days it was not 
so much a source of wonder at the 
antagonism  between the races. The 
draft riots in New York City in the 
summer of 1863, ostensibly against 
the enforcement of the conscription 
act, resolved itself very early into a 
war upon the colored population. Not 
only were negroes shot down in the 
streets, but a colored orphan asylum 
was burned, helpless little children 
perishing in the flames. Diabolism 
could go no further. A mdt> has no 
gizzard, and as for heart it is the es­
sence of gall and wormwood where 
the negro is concerned.

If the laws were im partially en­
forced in this land of ours, such scenes 
as disgraced the city of Tulsa, Okla­
homa, could not happen. How well 
the white rioters understand that the 
Supreme Court decision under Judge 
Taney in pre-w ar days still hold good

in the South—“A negro has no rights 
which a white man is bound to re­
spect.”

Equality before the law is the one 
bright truism which should not be 
flouted. If the offenders in this latest 
assault against constituted authority 
meet with the condign punishment 
they deserve; it will be a long day be­
fore another miscalled “race rio t” 
takes place in this country. Shall 
this prosecution and punishment be put 
through? It ought to be, but will it?

 ̂Missionaries are sent abroad from 
Christian America to lead heathen 
races to the cross. W ould it not be 
well enough to send a few down into 
Oklahoma and see what can be done 
for those whites who feel it their duty 
to shoot a dozen negroes every time 
one of that race commits a crime.

The South is not the only offender 
against Christian morality and de­
cency. Some of our N orthern cities 
have in the past splotched their rec­
ords with the same stick. W e send 
missionaries to Africa to tell the be­
nighted negroes there of the blessings 
of Christianity as exemplified in the 
lives of our American citizenry. 
W hen such reports as this regarding 
Tulsa, Oklahoma, go across to these 
heathen peoples it will certainly be­
come our white church folks to hang 
their heads in shame.

W hen our good mission workers 
send out appeals to help the A rm en­
ians from despoilation at the hands of 
the unspeakable Turk, what ought we 
to reply? M ight not this same Turk 
point with a sardonic grin to Tulsa, 
Oklahoma, and say, “Read your own 
Christian Bible where it says ‘ He 
that is w ithout sin, let him cast the 
first stone!’ ”

There is a lesson to be learned from 
these frequent lapses from Christian 
ideals such as the Chicago race riot 
and the latest exhibition of our loving 
kindness toward fellow beings as 
shown in the smoking ruins of negro 
homes and ground strewn with dead 
to make the white m an’s holiday at 
Tulsa, Oklahoma! Old Timer.

Decision of a Just Judge.
There is an old New England 

squire whose knowledge of the statute 
law is limited, but who has decided 
views as to common justice. Not 
long ago a certain H ank Miller was 
brought before him, charged with 
larcency. It appeared from the evi­
dence that H ank had rented a horse 
from a farm er to do some hauling, and 
that, during the period the animal had 
remained in his possession, he had 
fed it from the ow ner’s stock of grain, 
although the agreem ent was that 
H ank himself should supply the feed. 
He was charged by the farmer, there­
fore, with the theft of two bushels of 
oats and corn.

“1 he statutes made and provided,” 
the old squire announced ponderous­
ly, “say that theft is to convert to 
your own use the property of another. 
The horse is the servant of the owner, 
not of H ank, and H ank converted 
them oats to the horse’s use, not his 

so I acquit Hank of stealing them 
oats—he ain’t guilty of larcency.” 

H ank rose, thanked the squire, and 
was about to leave the room when the 
old man called him back.

“As I said, H ank,” he remarked, 
with a gleam of humor in his eye, 
“You ain’t guilty of larcency, but you 
shore air guilty of something, and I ’m 
going to send you to jail for a month 
for it.”

You cannot object to being judged 
by the company you keep. Y our as­
sociates, for the m ost part, will be 
of your own choosing.

The Business of
Building Business

W e h ear a  lo t these days ab o u t “ 1921 W ill R ew ard  
F ighters. It is a  keen th o u g h t; it is true— it im plies p ro ­
gressive action. But th e re  a re  degrees of success and  rew ard  
even for fighters. D em psey  vs. W illard  p ro v ed  tha t. D un’s 
an d  B rad stree t s reco rds p ro v e  it, too. R ew ard  in p rize fight­
ing m eans the  ab ility  to  m ake good  im pressions in th ree  colors, 
b lack  an d  b lue  and  red — an d  to  m ake  them  quickly an d  in 
the  righ t p lace. O ccasionally  a  yellow  streak  is also  in evi­
dence. R ew ards in m erchand ising  m ean  m uch th e  sam e 
thing, except th a t th e  colors a re  neither specified nor lim ited  
as to  num ber. P resen t business cond itions b ro o k  no  love- 
feast m ethods. H ard  tim es d em an d  h a rd  efforts. M erchan­
dising, b o th  w holesale an d  retail, is on its m ettle . T h e  tim e 
for ac tion— intelligent sustained  ac tion— is now.

O ur business is th a t of bu ild ing  business b y  w h atev er 
leg itim ate  m eans m ay seem  m ost desirab le . T h rough  years 
of close con tac t w ith m any  p ro d u c ts  an d  m any  m arke ts  w e 
recognize m erchandising  as the  g rea test single fac to r in m o d ­
ern business. O ur position  is taken  on the  follow ing unsen ti­
m ental, m erciless statistics;

N inety-three p e r cent, of all reta il en terp rises fail. S ’xty- 
th ree  p er cent, do  n o t en d u re  five years. T heir av erag e  life 
is 7.1 years. T h e  average  life of a  jo b b in g  business is 7.5 
years. M anufacturing  businesses live averagely , 7 years. 
B rad s tree t’s rep o rts  show  th a t 94  p er cent, o f all the  com m er­
cial failures in A m erica a re  am ong non-progressive concerns. 
W rap  your m ind  a round  those significant figures a few m o ­
m ents— they  con tain  a  v ital story.

T h ere  a re  m any  th ings to  b e  d o n e  b y  an  o rganization  
w hose business is th a t o f assisting its reta il custom ers to  bu ild  
their business in th e  m ost p ro d u ctiv e  m anner.

F o r instance, w e h av e  found it necessary  to  give som e 
of our p ro d u cts  d istinctive nam es; to  endow  them  w ith p e n e ­
tra ting  phrases, th a t their nam es m ay find lodgem en t in th e  
consum er s consciousness; to  design labels, cartons, etc., th a t 
will assure our b ran d s  a conspicious and  easily identified  p lace  
on the  shelves an d  coun ters of the  retailer. S tra teg ic  m e r­
chandising tactics to  m ove an  abno rm al quan tity  o f g oods in 
a  short tim e for th e  purpose of tu rn ing  w orking cap ita l quickly 
an d  p ro fitab ly  a re  p a r t  of our daily  w ork. T horoughness 
b ased  on experience is an  essential elem ent in our p ro p ag an d a .

T h e  average  business m an— either jo b b e r or re ta ile r—  
is too  m uch inclined to  see b u t one business— his own. W e 
see m any. R etail dea le rs frequen tly  receive m uch assistance 
in our ou tside v iew poin t in re la tion  to  their m erchandising  
an d  sales p roblem s.

It is essentially  our business to  know  reta il m erchan ts ; 
to  know  them  in g roups of h u n d red s an d  of thousands. T o  
appeal to  their m ost v u lnerab le  sensibilities is p a r t  of our 
craftsm anship . O ur capac ity  for in te rp re ting  a highly  tech ­
nical sub ject into w arm , hum an, d ram atic , sales-m aking term s, 
w ithou t losing one sm all p a rt of its dignity , is well know n.

W ithou t loud noise an d  big prom ises w e h av e  w on the  
confidence and  p a tro n a g e  of m any  substan tia l re ta il dealers. 
W e a re  fighting for them  an d  w ith them . A n d  th e  rew ard s 
a re  w orth  the  effort o f us bo th .

If your business is no t as la rge  in vo lum e as o the rs sim ­
ilarly situated  w hom  w e are  now  serving accep tab ly  an d  suc­
cessfully; if you believe th a t the p eo p le  of your tow n shou ld  
abso rb  m o re  m erchand ise  bearing  your m ark  an d  ours; if 
your p e r unit sales cost m ust com e dow n an d  a rising vo lum e 
ensue, then  investigate the services w e h av e  to  offer you. 
A  request for an  inform al discussion in our office im plies no  
ob liga tion  on your p art. A p p o in t th e  hour. W e will d o  our 
bes t to  m ake the  tim e you spend  b o th  p leasan t an d  p ro fitab le  
to  you.

W o r d e n  (G r o c e r  C o m p a n y

Grand Rapids—Kalamazoo—Lansing 

T h e  Prom pt Shippers
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Movement of Merchants.
Saginaw—The Nangatuck Coal Co. 

has engaged in business.
Standish—The Standish Lum ber Co. 

is succeeded by the R. & A. Lumber 
Co.

Petoskey—W. J. Nolan succeeds 
Jeneschek Bros, in the grocery busi­
ness.

Sparta—E. Helsel succeeds Mrs. H. 
A. Dailey in the grocery business on 
R. R. 4.

H artford—The Gleaner Co-Opera­
tive Store succeeds A. Z. Perry  in 
general trade.

Pinconning—Thom as W. W alkling 
is succeeded by R. & A. Lumber Co. 
in the lumber business.

Portland—H otel Divine is being re­
modeled, a modern front with plate 
glass windows being installed.

Linwood—The Lin wood Lumber 
Co. is succeeded by the R. & A. Lum­
ber Co.; headquarters. Bay City.

Mt. Clemens—The Mt. Clemens 
Savings Bank has increased its cap­
ital stock from $50,000 to $250,000.

Lowell—E. B. Shepard & Son have 
engaged in business under the stvle 
of the Lowell Tire & B attery Co.

Big Rapids—Geo. W . Knapp has 
engaged in the grocery business. The 
Judson G rocer Co. furnished the 
stock.

Eaton Rapids—John Eldred has 
opened his new bakery to the public. 
I t  is located in the rear of his new 
store building.

Fenton—Fire destroyed the plant of 
the Fenton Elevator Co. entailing a 
loss of about $50,000, partially covered 
by insurance.

T raverse City—C. R. Siegel and J. 
E. Johnson have formed a co-partner­
ship and engaged in the m anufactur­
ing of potato chips.

Quincy—The Quincy Lumber Co. 
is succeeded by the Will A. Cavin 
Lum ber Co. in the lum ber business; 
headquarters, Sturgis.

D ecatur—Thieves carried away con­
siderable stock and ninety dollars in 
cash from the grocery store of John 
VanderPlough, June 4.

Dewitt—Floyd Williams, recently 
of Lansing, has engaged in the gro­
cery business here. He formerly con­
ducted a general store here.

Coldwater—A three-story brick ad­
dition, 22x30 feet will be built to 
hotel Grant, is the announcement 
made by G rant Eaton, manager.

Bannister—Chester M orrison, re­
cently of Lansing, has purchased the 
E. J. Schlarf grocery stock and store 
fixtures, taking immediate possession.

D etroit—Marx Stores for Men has 
been incorporated with an authorized 
capital stock of $10,000, $5,000 of 
which has been subscribed and paid in 
in cash.

Flint—Jam es Me Guire, formerly 
engaged in general trade at Bear Lake 
and Buckley, has engaged in butter, 
egg and farm produce business at 
this place.

Lansing—Ford T. Hodson, p ro ­
prietor of H odson’s book store, 109 
East Michigan avenue, and the Gift 
Shop, 116 East Michigan avenue, has 
closed the form er establishment for 
ten days. I t will open again at 105 
East Michigan avenue, solely as 3 
news stand.

H arlem  (W est Olive P. O .)—W ee- 
ner & W estrate are succeeded in the 
lumber ward business by the Holland 
Co-operative A ssociation; headquar­
ters, Holland.

Jasper—Thieves entered the gener­
al store of Van Dusen & Hill June 4 
and carried away about 5,000 cigar­
ettes, 1,000 cigars and the contents of 
the cash register.

Howell—Robert H. Brown, grocer 
for many years, has sold his stock to 
his head clerk, Claude H. Fawcett, 
who will continue the business at the 
same location on Grand River avenue.

Lansing—Frank  L. Huff, who has 
conducted a grocery store at 621 W est 
Lenawee street for many years, has 
sold his store building and stock to 
Edward Saier. who has taken posses­
sion.

D etroit—Simmons, has been incor­
porated to deal in confectionery, soft 
drinks, tobacco, etc., with an author­
ized capital stock of $5,000, $3,050 of 
which has been subscribed and paid 
in in cash.

Somerset—Thieves entered the gen­
eral store and garage of A. Leutheuser 
& Co. June 4 and carried away auto­
mobile accessories, etc., and stock 
from the general store to the amount 
of about $500.

M arlette—The M arlette Oil & Gas 
Co. has been incorporated to deal in 
oils, gasoline, automobile accessories 
and supplies, with an authorized cap­
ital stock of $18,000, all of which has 
been subscribed and paid in in cash.

Adrian—The Gasoline Service Cor­
poration has been incorporated to deal 
in mineral oil and its products, with 
an authorized capital stock of $25,- 
000, of which amount $12,500 has been 
subscribed and $2,670 paid in in cash.

Mayville—The Mayville Oil & Gas 
Co. has been incorporated to deal in 
gasoline, oils, automobile accessories 
and supplies, with an authorized cap­
ital stock of $20,000, $12,600 of which 
has been subscribed and paid in in 
cash.

Lansing—Notice of bankruptcy has 
been served on the creditors of Ray 
C. Bacon, shoe dealer at 316 East 
Michigan avenue. The stock and 
store fixtures will be sold June 9, at 
public auction. They are valued at 
$1,861.45.

Manistee—W illiam Derinjoski, who 
•recently resigned the vice-presidency 
of the Hub Clothing Co., together 
with the management of the local 
branch, has opened a clothing store of 
his own under the style of Billie’s 
Clothes Shop.

Ithaca—The Ithaca Oil & Gas Co. 
has been incorporated to deal in 
gasoline, kerosene and lubricating 
oils at wholesale and retail, with an 
authorized capital stock of $35,000, of 
which amount $28,000 has been sub­
scribed and $14,286 paid in in cash.

H olland—Roberts Bros, have begun 
the construction of an addition to the 
front end of their store building, 
which will make it 24x60 feet in di­
mension. They will put in a modern 
brass front. The added space will 
enable them to augm ent their grocery 
stock.

Coldwater—Francis H. Flandermey- 
er, local shoe dealer and President of 
the H oosier Shoe M anufacturing 
Co., has purchased the A rlington H o ­

tel property from the heirs of the 
late Edward F. Fay. Mr. Flander- 
meyer has been interested financially 
with the management of the hotel and 
now comes into full possession of the 
property.

Lansing—Dwight Morgan, who has 
been associated with his father in the 
jewelry business for some time, has 
formed a co-partnership with H arry 
W heaton, of Chicago, and taken over 
the jewelry and silver ware stock of 
his father. The business will be con­
tinued at the same location, 121 South 
W ashington avenue, under the style 
of M organ’s.

Lansing—The warehouse and stock 
of the W orden Grocer Company were 
completely destroyed by fire early 
Tuesday morning. The office and 
contents were both saved. Loss, 
$300,000 ; fully covered by insurance. 
The company has resumed business 
in a tem porary location, pending the 
reconstruction of the burned building. 
In  the meantime orders are being 
filled from the Grand Rapids and 
Kalamazoo stores.

Manufacturing Matters.
D etroit—Zink & Young Inc., has 

changed its name to the Keystone 
Stucco Co.

D etroit—The Gairing Tool Co. has 
increased its capital stock from $50,- 
000 to $100,000.

Ann Arbor—The Ann Arbor Foun­
dry Co. has increased its capital stock 
from $5,000 to $15,000.

Otsego—The Angle Steel Stool Co., 
Inc., has increased its capital stock 
from $50,000 to $85,000.

Bay City—The Home-M aid Hosiery 
Mills Co. has increased its capital 
stock from $15,000 to $40,000.

Sturgis—The Sturgis Steel Go-Cart 
Co. has changed its name to the 
Sturgis Go-Cart Co. and increased 
its capital stock from $500,000 to $3,- 
000,000.

D etroit—The W yrick Register Cor­
poration has been incorporated with 
an authorized capital stock of $100,000, 
all of which has been subscribed and 
$10,000 paid in in cash.

D etroit—The Engineering Special­
ties Co. has been incorporated with 
an authorized capital stock of $35,000, 
$21,010 of which has been subscribed 
and paid in in property.

Maple Rapids—The new flour mill 
built by F. G. Casterline and M. Al­
len has been placed in operation. Its 
capacity is thirty  barrels of flour a 
day and two tons of feed an hour.

D etroit — The Michigan Textile 
Mills has been incorporated with an 
authorized capital stock of $10,000, all 
of which has been subscribed and 
paid in, $200 in cash and $9,800 in 
property.

Mt. Clemens—The Mt. Clemens 
Beverage Co. has merged its business 
into a stock company under the same 
style, with an authorized capital stock 
of $36,000, $18,000 of which has been 
subscribd and paid in in cash.

Morenci — The Collins Ashphalt 
Shingle & Paper Co. has been incor­
porated with an authorized capital 
stock of $20,000, of which amount 
$14,350 has been subscribed, $240 paid 
in in cash and $4,360 in property.

Bay City—The H anson-W ard Ven­
eer Co., of this city, has received

several carloads of selected birch and 
hard maple logs for the manufacture 
of veneer. This company is operat­
ing at about 75 per cent, of capacity.

Detroit—The D etroit W ashing Ma­
chine Corporation has been incorpor­
ated with an authorized capital stock 
of $250,000 common and $250,000 pre­
ferred, $175,000 of which has been 
subscribed and paid in in property.

Saginaw—The Blue M ountain Lum­
ber Co. of Timbo, Ark., w ith business 
offices at Saginaw, has been incorpor­
ated with an authorized capital stock 
of $90,000, of which am ount $67,500 
has been subscribed and $9,000 paid 
in in cash.

Detroit—Richard Bros. Die W orks 
has merged its business into a stock 
company under the style of the Rich­
ard Punch & Die Corporation, with an 
authorized capital stock of $200,000, 
$101,000 of which has been subscribed 
and paid in in property.

D etroit—The R egenerator Co. has 
been incorporated to m anufacture and 
sell at wholesale and retail, carbu­
retors, carburetor heaters, etc., with 
an authorized capital stock of $15,- 
000, all of which has been subscribed 
and $4,800 paid in in cash.

Mt. Clemens—T he Reynolds Mo­
tor T ruck Co. has merged its busi­
ness into a stock company under the 
style of the Reynolds Truck Co., with 
an authorized capital stock of $70,- 
000, $35,000 of which has been sub­
scribed and paid in in property.

Cheboygan—The Cheboygan Steel 
Products Co. plant, in the hands of a 
receiver, has been taken over by 
George D. Michelin and Edw ard Nau, 
who will continue m anufacturing 
spark plug testers and brass products 
until some disposition of the plant is 
made.

Lansing—George E. Lawrence & 
Son, wholesale bakers, are erecting a 
brick and steel plant, two stories and 
basement, 100x142 feet, a t the corner 
of Shiawassee and Cedar streets. It 
will be equipped with the most 
modern machinery obtainable and will 
be ready for occupancy early in the 
fall.

Lansing — A nother new Lansing 
product is the all-steel W olverine ex­
press wagon for children, originated 
and m anufactured by the Dail Steel 
Products Co. O rders already exceed 
output and will mean an increase in 
the production of the local plant. The 
dies and tools are now being built and 
in 30 or 60 days the wagons will be 
made in quantity.

The Tradesm an takes pleasure in 
commending the appeals of the P res­
ident and Secretary of the Michigan 
State Pharm aceutical Association, 
which are given expression elsewhere 
in this week’s edition, for a large and 
representative attendance at the an­
nual convention at D etroit next week. 
The program m e prepared for the oc­
casion is full of interest to any drug­
gist, large or small, and several m at­
ters which will be presented at the 
convention are of vital in terest to 
the trade. The entertainm ent feat­
ures will be in keeping with the hos­
pitable spirit of D etroit.

Open tha t old plush-covered album 
and see m other’s picture when she 
was a bride. Then think a bit.
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Review of the Produce M arke t
A sparagus—Home grown, $1.65 per 

doz. bunches.
Bananas—8j^c per lb.
Beets—New from Illinois, $2.25 per 

hamper.
B utter—The m arket is a little high­

er. Local jobbers hold extra cream ­
ery at 30c in 63 lb. tubs and 31c in 
40 lb. tubs. P rin ts 33c per lb. Job­
bers pay 12c for packing stock, but 
the m arket is weak.

Cabbage—New from Louisville
$5.25 per crate.

Cantaloupes—Im perial Valley stock 
commands $5.50 for ponies and $6.50 
for Standards.

C arrots—New from Illinois, $2 per 
hamper.

Cauliflower—California, $3.25 per 
crate.

Celery—Florida, $9@9.25 per crate 
of 4, 5 and 6 stalks; Jum bo bunches, 
$1.50; Large Jumbo, $1.75.

Cocoanuts—$1.10 per doz. or $9 per 
sack of 100.

Cucumbers—$1.75 per doz. for In ­
diana or Illinois hot house; $2 per 
doz. for home grown hot house.

E ggs—Eggs of good grade have 
been steady to firm during the week 
at the recent advance. U nder grades 
not wanted are dull and weak. Local 
dealers now pay 20c f. o. b. shipping 
point.

Grape F ru it—Fancy Florida stock 
is now sold on the following basis:
36 ------------------------------------------- $5.25
46 ---------------------------------------------6.50
54 ------------------------------------------- 6.75
64 -------------------------------------------  7.25
70 ------------------------------------------- 7.25
80 ---------------------------------------------7.25
96 ------------------------------------------- 7.25

Green Onions—Evergreen or Silver- 
skin, 20c per doz.

Green Peas—$4.50 per ham per for 
Florida.

Lemons—The m arket is unchanged, 
evidently awaiting the possibility of 
another hot wave to take another 
jump. Sunkissed are now quoted as
follows:
300 size, per b o x ______________ $9.50
270 size, per box _______________ 9.50
240 size, per b o x _______________ 9.00

Choice are held as follows:
300 size, per b o x ______________ $9.00
270 size, per b o x ___ ____________9.00
240 size, per b o x _______________ 8.50

Lettuce—12c per lbi for 'leaf; Ice­
berg $5.25 per crate.

Onions—Texas Bermudas, $2.50 per 
crate for Crystal W ax and $2.25 per 
crate for yellow.

O ranges—Fancy California Valen­
cias have advanced 25c per box and 
will be advanced 25c more next week. 
They now sell as follows:
126 ________ __________________ $6.50
150 ................ 1_________________ 6.50
176 ____________   6.50
216 _____ ___________________ 6.50
252 .........................................  6.25
288 ......... ........................... .................6.25
324 ......................................................  5.75

Parsley—60c per doz. bunches.
Peaches—W hite stock from  Geor­

gia is now in m arket, commanding 
$3@3.25 per bu.

Peppers—Green from  Florida, 65c 
per small basket.

Pieplant—$1.50 per 40 lb. box.

Pineapples—Cuban are now in mar-
ket, selling as follows:
24s — -------------------------------------$6.50
30s ----------------------------------- 1___6.00
36s ------------------------------------------  5.50
42s ____________________   4.50

Plants—Best quality command the 
following:

Cabbage -------------------------------$1.00
T o m a to _______________________  1.00
Pepper _______________________  1.25
A s to r --------------------------------------  1.25
Geranium _____________________ 2.75

Potatoes—Home grown, 30@40c 
per bu. The m arket is weak. Texas 
Trium phs command $4 per 100 lbs. 
W hite Cobblers from Virginia fetch 
$6 per bbl.

Radishes—20c per doz. for home 
grown.

Spinach—$1.10 per bu. for home 
grown.

Straw berries—Home grown com­
mand $2 50@3 per crate of 16 qts.

Sweet Potatoes—Illinois kiln dried 
commands $3.25 per 50 lb. hamper.

Tom atoes—Florida, $1.65 per 6 lb. 
basket; home grown hot house, $2.50 
per 8 lb. basket.

W ax Beans—$5 per ham per for 
Florida.

W ater Melons—65@75c for F lo r­
ida grown.

Essential Features of the G rocery 
Staples.

T hat the canned goods trade is 
gradually awakening to the fac t.th a t 
there was more tru th  than poetry in 
the deluge of short pack reports that 
recently hit the m arket is becoming 
more and more apparent in conversa­
tion with leaders in the field. W hile 
no future buying is reported, and 
from the financial looks of things 
seems impossible, jobbers, however, 
are reported as taking larger com m it­
m ents of goods than before in antici­
pation of future conditions. Packers 
on the other hand, are averse to mak­
ing future quotations and in some 
cases are not overenthusiastic for spot 
business, as they are beginning to 
believe tha t they will receive higher 
prices by holding.

N otw ithstanding the frost of April 
the California crop of deciduous fruits 
looks likely to be at least 70 per cent, 
of normal. Cherries are lighter than 
last year and apricots are a short 
crop. The peach crop is under nor­
mal but is expected to be 3,000 cars. 
Pears will be between 4,000 to 5,000 
cars, and prunes are about 65 per 
cent. In the W enatchee valley of 
W ashington the apple crop shows a 
fine outlook, with about 15,000 cars 
due to go out. The Yakima will have 
the largest crop of apples ever. The 
California grape yield was reduced 
about 30 per cent .by the frost, or to 
70 per cent, of 1920. The commercial 
w ater melon crop in F lorida will be 
lighter than last year, due to sm aller 
acreage.

Sugar—The m arket is dull and 
featureless. Local jobbers hold cane 
sugar at 7.10c and Michigan beet a t 
7c. There will probably be no change 
in price when the tariff goes into ef­
fect. The grow ers and refiners hav­
ing apparently agreed to  absorb the 
60c per 100 lbs. duty.

Tea—Tea is in fair demand without

price change, but with a somewhat 
stronger undertone. Fine teas are 
getting more attention than some time 
ago.

Coffee—The m arket shows but few 
changes. Santos 4’s are a little higher, 
and other Santos grades in propor­
tion, but Rios are about unchanged. 
Milds are quiet and fairly steady. 
The m arket has undeniably been very 
weak and exceedingly low for about 
all grades. Coffee would certainly be 
good property at present prices if 
there were any business.

Canned Fish—The canned fish m ar­
ket still continues generally quiet 
with trading light and buying on a 
hand-to-m outh basis. Advices from 
Maine state that sardine packers in 
the vicinity of E astport and Lubec, 
as well as others scattered along the 
Maine coast, believe the only cure 
for the low prices and lack of de­
mand prevailing for their product is 
to keep their factories closed until 
the stocks of goods now on hand are 
cleaned up and there is a material im­
provem ent in prices. Present prices 
for sardines are not only far below 
the cost at which the stocks were 
canned in 1920 but are m aterially be­
low the cost of canning this season. 
Recent advances have been noted in 
the prices of certain m aterials requir­
ed for packing, so that costs are now 
higher than was the case a few weeks 
ago. Cottonseed oil, which could 
have been bought for 45c per gallon 
on April 15, now costs about 60c per 
gallon delivered to the factories in 
Eastport. These figures are for car­
load lots, and sm aller quantities 
would command a higher price. Con­
siderable quantities of sardines have 
been moved during the last few weeks 
and certain classes of standard goods 
are now practically cleaned out of the 
hands of the E astport packers. Some 
packers are now obtaining goods 
from others in order to fill their or­
ders. In view of these above condi­
tions, it appears probable that prices 
have about touched bottom. Stocks 
in the hands of wholesalers and re­
tailers are believed to be low.

Canned Vegetables—Canned tom a­
toes still continue to lead other vege­
tables in activity although corn and 
peas have both been active.

Dried Fruits—Prunes have been 
well cleaned up locally, and, in fact, 
many other points inland, including 
Chicago, are in the same condition. 
Priqes continue firm, however, al­
though there is possibly shading 
where the quality of goods is not 
A l, although standard. Practically no 
apricots have been available during 
the week, having been for all prac­
tical purposes cleaned up. Thom p­
son seedless raisins are in strong de-. 
mand with the tendency toward 
cleaning up.

Corn Syrup—The steady tone of 
the m arket was maintained, although 
business was of limited extent.

F ruit Jars—It is time to look up 
the supply of fruit jars and acces­
sories. The canning season is ap­
proaching and sometimes dealers will 
find they are short on rings, caps, 
jelly glasses, or pickling condiments.

Paris Green—A ttention is called 
again to the fact that owing to  the

short season for sale of Paris green 
there usually is a shortage at the fac­
tory and wholesale. The impossibility 
of estim ating requirem ents exactly is 
the reason. I t generally runs from 
June 15 or 20 to July 10 to 15.

Olive Oil—The tariff question still 
continues to confuse the olive oil 
market. W hat California can do po­
litically with the perm anent tariff is 
a cause of w orry to the local trade.

Olives—Business continues light 
with buying on a hand-to-m outh 
basis.

Molasses—Stocks of New Orleans 
grades are practically exhausted, 
while by comparison with the demand 
there are plentiful supplies of Porto  
Rico and Barbadoes, prices for which 
favor the buyer. B lackstrap is dull 
and easy.

Rice—Recent strength  in the rice 
market, the outcome of strengthening 
in the Southern markets, continued 
to manifest itself during the past 
week into evidences pointing to a 
general forward movement. Business 
was generally better with a brighter 
outlook taken generally regarding 
conditions.

I apioca—The m arket is quiet but 
firm in sym pathy with conditions ex­
isting in primary markets.

Starch—Business continues quiet 
with buying on a hand-to-mouth bas­
is. Prices remain unchanged.

Spices—There is a fair demand for 
the principal commodities, with in­
terest centering in pepper, as here­
tofore, but as a rule, orders are for 
small lots. W ith stocks abnormally 
light and im port costs increasing 
prices continue to harden all along 
the line.

Clothespins—The Diamond Match 
Co. is putting on the m arket at the 
present time, through the jobbing 
trade, two new products of unusual 
interest: The first, Diamond brand
toothpicks, made of selected white 
birch, especially processed so that 
each separate toothpick is highly pol­
ished, free from splinters and of clear, 
white wood. These toothpicks are 
put up in boxes, printed in three 
colors, retailing for 5c and 10c. The 
Diamond Match Co. is also m arket­
ing a clothespin of clean, clear, se­
lected white birch, made to accurate 
four inch measurem ent and of a 
thickness such as to make it strong 
and serviceable. It is put up in a 
blue carton containing two and one- 
half dozen pins, retailing for 15c. The 
Diamond Match Co. trade mark ap­
pears conspicuously on both pack­
ages and identifies them with Dia­
mond matches, which are universally 
known.

Cheese—The market is dull and 
the m arket is in buyers’ favor. The 
whole undertone of the cheese m ar­
ket is soft.

Nuts—The nut m arket is generally 
quiet, with business light, trading 
being on a hand-to-m outh basis. P rac­
tically no activity is reported in any 
of the specialties, although Brazil 
nut arrivals in this country is heavy.

Provisins—The whole line of p ro­
visions is about steady, all prices on 
a very moderate basis.

Salt Fish—Mackerel rem ains un­
changed and still dull. Prices are 
normal, with a ra ther soft undertone.

mailto:9@9.25
mailto:3@3.25
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TH E TW EN TY-SEV ENTH  TIME.

Annual Meeting of U. C. T. at Jack- 
son.

G ran d  R ap id s, J u n e  S—T h e  27th a n n u a l 
sessio n  o f th e  G ran d  C ouncil o f M ich igan  
o f th e  U n ited  C o m m erc ia l T ra v e le rs  of 
A m erica  cam e  to  a  su cc e ss fu l c lose  w ith  
tile  s e t t in g  o f th e  su n  S a tu rd a y . J u n e  4.

A la rg e  n u m b e r o f th e  d e leg a te s , th e ir  
w ives a n d  fr ien d s , h ad  a ssem b led  in 
J a c k s o n  e a r ly  T h u rsd a y  ev en in g . T h u r s ­
day  a f te rn o o n . J u n e  2, th e  S e c re ta ry -  
T re a s u re rs  A sso c ia tio n  o f M ich igan  held 
a  v e ry  su cce ss fu l a n d  in s tru c tiv e  m e e t­
ing . T h e  G ra n d  E x ecu tiv e  C o m m itte e  
h ad  i ts  m e e tin g  in th e  e a r ly  ev en in g  an d  
closed  up  th e  w o rk  o f th e  y e a r  1920-21 
a n d  a f te r  th e  ch eck in g  up  o f th e  G ran d  
S e c re ta ry  an d  th e  G ran d  T r e a s u re r  by 
th e  G ra n d  F in a n c e  C o m m itte e  th e se  d if ­
fe re n t c o m m itte e s  la id  a s id e  c a re s  for 
th e  ev en in g : in fa c t, u n til th e  w ee sm all 
h o u rs  o f F r id ay  m o rn in g  th e  tim e  w as 
g iven  o v e r to  v is itin g  a n d  d in n e r  p a r t ie s  
by  d iffe ren t b u n ch es  a ssem b led  to g e th e r , 
e i th e r  in  th e ir  room s o r in th e  ca fe s  of 
th e  c ity .

P ro m p tly  a t  9 o ’clock  F r id ay  m o rn in g , 
J u n e  3, a f te r  b e in g  sa tis fied  th a t  a ll p r. s -  
e n t w ere  co u n cilo rs  a n d  th e  in v o ca tio n  
w as g iv en  by  th e  G ran d  C hap lin , J .  H . 
B elk n ap  of B ay  C ouncil No. 51. G ran d  
C ouncilo r H . D. K anney , w ith  a  ra p  o f 
th e  gavel, d ec la red  th e  28th a n n u a l s e s ­
sion  du ly  opened.

G ran d  C ouncilo r R an n e y  th en  a p p o in t­
ed th e  fo llow ing  con v en tio n  c o m m itte e s :

O rd er o f Businesss—M. S. B row n, S ag i-
im w  C ouncil. No. 4:3; C. C. S ta rk  we a th e r .
C ad illac  C ouncil, N o. 143; Jo h n  A. H a th ,
C o ld w ater C ouncil, No. 452.

M ileage an d  P e r Die ni C om m ittiäe—E.
L. B lan k . S ag in aw C ouncil, No. 43, B. E .
D ew ey, J a c k s o n  C<ouneil, No. 57. R . A.
G ra n t. H illsda le  C<H indi. No. 116.

C re d en tia ls  Com m it to t— G eorge B ay - 
less. U. 1*. C ouncil, No. 156: It. .1. S u l­
livan , P o r t  11 u ro n  C ouncil. No. 462: 11. 
N o rth  w ay . O w osso C ouncil, No. 218.

S ta te  o f th e  O rd er C o m m itte e -  M. .T. 
H o w a rn , C ad illac  C ouncil, D e tro it: 
H a rry  D. H y d o rn , G ran d  R ap id s  C ouncil. 
No. 131; E. 1*. T u rn e r ,  B ay  C ouncil, 
No. 51.

C o m m itte e  on R eso lu tio n s  — E. A. 
W elch . K a lam azoo  C ouncil. N o. 156; Lou 
.1. B urch , C ad illac  C ouncil. No. 143; .1. M. 
V an d erM eer, G ran d  R ap ids  C ouncil, No. 
131.

N ecro logy  C o m m itte e—D. .1. R io rd an , 
L a n s in g  C ouncil No. 305, E. P. M onroe, 
M uskegon C ouncil 404. G eorge F le e t '.a m . 
C ad illac  C ouncil No. 143.

C h a r te rs  an d  D isp en sa tio n s—.1. P. K en ­
nedy . E s c an a b a  C ouncil. No. 616; C. C. 
S ehoen , A d rian  C ouncil. No. 420: .1. L. 
C u rtis , C o ld w ater C ouncil, No. 452.

P re s s  C om m ittee— T. .1. H an lin . J a c k -  
son C ouncil. No. 57: O. M. Lei die in, S a g ­
inaw  C ouncil. No. 43.

S am ple  C ase a n d  T rad e sm a n  C o m m it­
te e —J o h n  D. M artin . G ran d  R ap i Is C o u n ­
cil, No. 131; A. .1. M acE ach ro n , C ad illac  
C ouncil, No. 143.

T he  first re p o r t  to  be m ade  w as th a t  
o f G ran d  C ouncilo r II. D. R annev . T he 
re p o rt w as  com ple te  in e v e ry  d e ta il, g iv ­
ing  all o f th e  official v is i ts  he h a  1 m ad e  
d u rin g  th e  y e a r  ju s t  closing . It show ed  
th e  la rg e s t  in c re a se  in m em b ersh ip  d u r ­
ing  th e  e n tire  e x is t in g  life of th e  G ran d  
C ouncil o f M ich igan . G ran d  C ouncilo r 
R a n n e y ’,s re p o r t  a lso  c o n ta in ed  h is  re p o r t  
on th e  in s t i tu t in g  o f th e  b ab y  council in  
M ich igan , lo ca ted  a t  E sc an a b a , in th e  
U pper P en in su la . T h is  C ouncil w as  o r ­
g an ized  w ith  th e  c h a r te r  lis t o f s ix teen  
m em b ers , w h ich  by m e is considered  
q u ite  a  sm a ll lis t, b u t th e  ra p id  g ro w th  
of th is  C ouncil h a s  fu lly  c a r r ie d  ou t th e  
v e ry  o p tim is tic  id eas  o f th e  boys from  
a c ro ss  th e  S t r a i t s  th a t  if once g iv en  a  
s ta r t  th e y  could build  up  a  good C ouncil 
a t E s c a n a b a , w hich  w as  ju s tif ied  by  th e ir  
sh o w in g  a  m em b ersh ip  o f sev en ty -f iv e  
a t  th e  close o f th e  y e a r . T h e  to ta l m e m ­
b e rsh ip  o f th e  M ich igan  G ran d  C ouncil 
is 4,609 m em bers , all good an d  tru e .  T he  
n u m e ric a l re c o rd  o f th e  fiscal y e a r  
w hich  c losed M arch  31 show ed  a  n e t  g a in  
in M ich igan  o f 7 IS m em b ers , w hich  
p laces  M ich igan  in th e  ra n k  am o n g  th e  
six  la rg e s t  G ran d  C ouncil ju r isd ic tio n s  in  
th e  U n ited  S ta te s .  P e n n s y lv an ia  G ran d  
Ju r is d ic t io n  ho lds firs t p lace ; M in n eso ta , 
s e c o n d ; N ew  E ng lan d , th ird ;  Ohio, 
F o u r th ; N ew  Y ork, fif th : M ich igan , s ix th . 
A s ta n d in g  th a t  a ll m em b ers  o f the  
U n ited  C o m m erc ia l T ra v e le rs  in  M ich i­
g an  a re  ju s t ly  p ro u d  of.

Fo llow ing  th e  re p o r t  o f G ran d  C o u n ­
cilo r H . D. R an n e y  cam e th e  re p o r t  of 
G ran d  S e c re ta ry  M orris  H e u m an , w hich  
is  a lw ay s  concise , y e t  com ple te  in e v e ry  
de ta il.

G ran d  C ouncilo r R an n ey  th e n  a n n o u n c ­
ed  th e  re a d in g  of th e  G ran d  T r e a s u re r ’s 
re p o rt, w hich  b ro u g h t a  tin g e  o f s ad n e ss  
to  a ll a ssem b led , fo r  ju s t  one y e a r  ago  
a t  th e  con v en tio n  in th e  c ity  o f D e tro it  
one o f th e  good m em b ers  o f T ra v e rs e  
C ity  C ouncil—one w ho w as  loved by  a ll 
w ho  k n ew  h im —w as e lec ted  fo r  th e  firs t 
te rm  to  th e  v e ry  im p o r ta n t an d  re s p o n s i­
ble office o f G ran d  T r e a s u re r .  In  th is  
e lection  he won o v e r a  v e ry  s tro n g  o p ­
p o n en t, B. N . M ercer, o f S ag in aw . L ess  
th e n  th ir ty  d ay s  before  th e  tim e  a rr iv e d  
fo r G rand  T r e a s u re r  H a r ry  H u rle y  to  
m ak e  h is  f irs t an n u a l re p o -t. h e  w as c a ll­
ed to  ta k e  a  tr ip  from  w hich  no  tra v e le r  
ev e r r e tu r n s  an d  it w as  th is  th o u g h t 
g o ing  th ro u g h  ev ery b o d y ’s  m in d  th a t  
b ro u g h t s a d n e s s  a n d  te a r s  to  m a n y  eyes. 
D u rin g  th e  lo n g  s ic k n e s s  o f G ran d  T r e a s ­
u re r  H u rle y  th e  w o rk  w as  ab ly  ta k e n

c a re  o f  by  A rch ie  B . Jo u rd a n , a  m em b er 
o f T ra v e rs e  C ity  C ouncil, N o. 361. T h e  
re p o r t  a s  re a d  b y  B ro th e r  J o u rd a n  w as  
p e rfe c t  in  a ll d e ta ils  a n d  d u ly  acc e p te d . 
T he  r e p o r t  show ed  th a t  th e  finances  of 
th e  G ran d  C ouncil w ere  in  th e  b e s t  co n ­
d itio n  th e y  h a d  e v e r  been .

G ran d  O rg an ize r , B. N . M erce r (M ayor 
o f S a g in a w ), w as  th e n  called  on  fo r  h is  
re p o r t ,  w hich  w as  g iv en  v e rb a lly , s h o r t  
a n d  to  th e  p o in t a n d  w as to  th e  e ffec t 
t h a t  in  th e  b e g in n in g  o f th e  a d m in is tr a ­
tio n  o f G ran d  C ouncilo r R a n n e y  he a d ­
v ised  h im  to  u se  h is  line  officers, w hich  
w as done d u r in g  th e  e n t i re  y e a r  w ith  
g re a t  su cc e ss  a n d  co st m u ch  le ss  m oney  
th e n  h a v in g  a  y o ung  t ra v e le r  from  a  d is ­
ta n c e  to  a ll o f th e  d iffe ren t local councils.

T h e  d iffe ren t c o m m itte e s  w hich  w ere  
a p p o in te d  in  th e  m o rn in g  session  beg an  
b rin g in g  th e i r  re p o r ts  a n d  m o s t a ll m a t­
te r s  w ere  p re t ty  w ell c lean ed  up  too.

E lec tio n  o f officers w as  ta k e n  up  a t  
4 p. m .

T h e  firs t officer a s  a n n o u n ce d  to  be 
e lec ted  w as  th a t  of G ran d  C ouncilo r. 
G ran d  J u n io r  C ouncilo r A. W . S tev en so n , 
o f M uskegon  C ouncil, N o. 404, w a s  n o m ­
in a te d  a n d  seconded  fo r  th e  office of 
G ran d  C ouncilo r. Im m ed ia te ly  a  m o tion  
w as m ade  to  su sp en d  th e  ru le s  a n d  th e  
te lle rs  w ere  in s tru c te d  to  c a s t  th e  u n a n ­
im ous v o te  of th e  co n v en tio n  fo r A. W . 
S tev en so n  a s  G ran d  C ouncilo r fo r  th e  
e n su in g  y ea r .

I I .  D. B u llen  o f L a n s in g  C ouncil. N o. 5, 
w ho h a s  filled th e  office o f G ran d  P ag e  
fo r th e  la s t  y e a r  w as  n o m in a te d  a n d  
e lec ted  by a cc la m a tio n  to  th e  office o f

A. W. S T E V E N S O N ,  G rand  Counci lo r.

G rand  J u n io r  C ouncilo r a n d  th e  sam e  
p roceed ing  w as ta k e n  by  e le c tin g  G ran d  
C ouncilo r H . D. R an n ey  to  the  office of 
G rand  P a s t  C ouncilor.

T he  n e x t officer to be e lec ted  w as 
G ran d  S e c re ta ry  a n d  b a n g  r ig h t  off th e  
ha t M o rris  H eu m an , of Jac k so n  C ouncil, 
No. 57, w as  e lec ted  to  succeed  h im self 
fo r th e  " s te e n th ” tim e . H e h a s  been  
th e re  so long th a t  w e h av e  lo s t th e  
co u n t. M orris  say s  he d o esn ’t  w a n t th e  
office, b u t it  h a s  been q u ie tly  w h isp ered  
a b o u t th a t  M rs. H eu m an  s ay s  th a t  if 
M orris  w as  ev e r  d e fe a ted  sh e  does n o t 
believe she  could  live p eace fu lly  w ith  
h im .

T he  n e x t officer to  be  e lected  w as  to  
fill th e  v a ca n c y  cau sed  by  th e  d e a th  o f 
G ran d  T r e a s u re r  H a r ry  H u rley  a n d  h e re  
b eg an  th e  f ir s t  c o n te s t o f th e  co nven tion . 
T h e  goods fr ien d s  o f A rch ie  Jo u rd o n , of 
T ra v e rs e  C ity—a n d  he  h ad  m an y  good 
fr ien d s  a t  th e  co n v en tio n —placed  h is  
n am e  in n o m in a tio n  fo r th e  office of 
G ra n d  T r e a s u re r .  T h is  n o m in a tio n  w as 
seconded  by  tw o  o r th re e  d iffe ren t d e le ­
g a tio n s . T h e  n a m e  of B en M ercer, o f 
S ag in aw , w ho w as a  c an d id a te  la s t  y e a r  
to  th e  co nven tion  fo r th e  office o f G ra n d  
a g a in s t  H a r ry  H u rle y  w as  th e n  p u t  up  
T r e a s u re r  an d . th e re  b  dng  no fu r th e r  
n o m in a tio n s , th e  con v en tio n  p roceeded  to  
s e c re t  b a llo t, in w h ich  B en  M erce r w as  
d u ly  e lected .

T he  n e x t officer to  be e lected  w a s  th a t  
of G ra n d  C onducto r. G eorge E . K elly , 
G rand  S en tin e l, a  m em b er of K alam azoo  
C ouncil, No. 156, w as  n o m in a te d  fo r th e  
office an d  ag a in  th e  ru le s  w ere  su sp en d ed  
a n d  th e  te lle rs  in s tru c te d  to  c a s t  th e  
u n an im o u s  vo te  fo r G eorge E . K elley  fo r 
th e  office of G ran d  C onducto r. T h e  sam e  
p ro ceed in g s  follow ed th e  e lec tio n  of 
D r and  S en tin e l. C. C. C arlis le , U . P . 
C ouncil, M arq u e tte , to  th e  office o f G ran d  
P ag e .

T he  G rand  C ouncilo r th en  an n o u n ce d  
th a t  n o m in a tio n s  w ere  in  o rd e r  fo r  th e  
office of G ran d  S en tin e l. A ny  P a s t  S e n ­
io r C ouncilo r b e in g  e lig ib le  ev eryone  
knew  th e re  w as g o ing  to  be som e c o n te s t  
fo r th is  office; in  fa c t, th e re  is e v e ry  
y e a r  th is  sam e  c o n te s t, b ecau se  i t  is  th e  
one  office th a t  a  new  m a n  is e le c ted  from  
th e  floor a n d  a  conceded  f a c t  th a t  if  he  
m a k e s  good h is  firs t y e a r  he  w ill p a s s  up  
th ro u g h  th e  d iffe ren t c h a irs  one s te p  
h ig h e r  e v e ry  y e a r  u n ti l  h e  re a c h e s  th e  
p o in t w h e re  h e  is  p ro c la im ed  a  P a s t  
G ran d  C ouncilor. T h e re  w e re  th re e  n o m ­
in a tio n s  m ade  fo r th is  office o f G ran d  
S en tin e l, c o n s is tin g  o f S ta n le y  J .  H itc h -  
ings, D e tro it C ouncil, N o. 9; F . J .  F en s  - 
ke, o f B a y  C ouncil, N o. 51, and L . C.

P ilk in g to n , of G rand  R ap id s  C ouncil, No, 
131—no, d e a r  re a d e r , “P ilk ” d id n ’t  know  
a b o u t th is  a t  a ll, b u t i t  w as  f ram e d  up  
by h is  frien d s  a t  th e  conven tion . T h e  
o th e r  tw o  m en  hav e  been  in  th e  field 
fo r som e tim e  d u rin g  th e  p a s t  couple o f 
y e a rs  a n d  in th e  face o f th is  w e can  te ll 
you th a t  the  G ran d  R ap id s  c an d id a te  
m ade  a n  ex ce llen t show ing  fo r a  tw e lf th  
h o u r  c an d id a te  fo r w hom  no w ork  o r  
gum  chew ing  had  been done p rev io u s  
to  th e  tim e of p re sen tin g  h is  n am e  to  th e  
co nven tion . I t  re q u ire d  tw o ba llo ts  to  
decide th is  co n te s t, w hich  re su lte d  in  th e  
selec tion  of F . J .  F e n sk e , o f B ay  C ouncil, 
No., 51, a n d  th e  te lle rs  an n o u n ced  th e  
b a llo t show ing  th a t  M r. F en sk e  w as  
e lected .

Tw o m em b ers  o f th e  G ran d  E x e c u tiv e  
C om m ittee , W . M. K elly , o f J ac k so n  
C ouncil, No. 57, a n d  H o m er R. B radfie ld , 
o f G rand  R ap ids Council, No. 131, w ere  
n o m in a te d  an d  e lec ted  by a cc lam a tio n  
to  succeed  th em se lv e s  on th e  G ran d  
E x ecu tiv e  C om m ittee .

T h e  e lection  o f d e leg a te s  to  th e  m e e t­
in g  o f the  S up rem e  C ouncil th a t  opens 
in C olum bus on J u n e  28 w ere  a s  follows: 
A. W . S tevenson , M uskegon  C ouncil, N o. 
404: H . D. R anney , S ag in aw  C ouncil, N o. 
43; M. H . H o w arn , C adillac  C ouncil, 143; 
W . S. L aw to n . G rand  R ap ids C ouncil, No. 
131; E . A. W elch , K alam azoo  C ouncil, 
No. 156; Jo h n  A. H aeh , C o ld w ater C oun­
cil, No. 452; S am uel R indskoff, D e tro it 
C ouncil, No. 9; A. J .  M acE ach ro n , C ad ­
illac  C ouncil, No. 143: J a m e s  E . B u rtle s s , 
U . P. C ouncil, No. 186, M arq u e tte ; J .  Q. 
A dam s, B a t tle  C reek  C ouncil, N o. 253.

T he  n ew ly -e lected  G rand  officers w ere  
th e n  duly  in s ta lled  in  a  v e ry  im p ressiv e  
m a n n e r  by  P a s t  G rand  C o nducto r C. C. 
S ta rk w e a th e r , of C adillac  C ouncil, No. 
143.

G rand  C ouncilo r A. W . S tev en so n  be ing  
esco rted  to  h is  s ta t io n  th e n  m ade  a p ­
p o in tm e n ts  for the  com ing  y ea r , choosing  
l is good fr ien d  . P . M onroe, of M u s­
kegon Council, No. 404, to  th e  office of 
G ran d  C haplin .

H e th e n  m ade th e  a p p o in tm e n ts  o f h is  
s ta n d in g  co m m itte e s  fo r th e  y e a r .

L eg is la tiv e  C om m ittee— L ou J .  B u rch .

BEN M ER CE R , Grand  T r ea s u re r .

C ad illac  C ouncil, No. 131; E . A. D ibble, 
H illsda le  Council, N o. 116: W . J .  D ev- 
e re au x , P o r t  H u ro n  C ouncil, N o. 462.

H otel. B u ss  an d  B ag g ag e  C om m ittee— 
Jo h n  D. M artin , G rand  R ap ids C ouncil, 
No. 131; E . C. S pau ld ing , F lin t  C ouncil, 
N o. 29 D. J .  R io rdan , A uto  C ity  C ouncil, 
N o. 305.

R ailro ad  a n d  T ra n s p o r ta tio n  C o m m it- 
tee—D. C. R eynolds, K alam azoo  C ouncil. 
No. 156.

Tw o in v ita tio n s  w ere  ex ten d ed  fo r th e  
conven tion  o f 1922. One w as  from  F lin t  
a n d  th e  o th e r  one from  M uskegon, b o th  
acco m p an ied  by  v e ry  s tro n g  in v ita tio n  
from  th e  m u n ic ip a l b o a rd s  of th e  c itie s , 
a s  w ell a s  th e  local councils, a n d  i t  w as  
n ece ssa ry  to  re s o r t  to  a  vo te , w hich  r e ­
su lte d  in  th e  selec tion  o f M uskegon, th is  
be ing  due la rg e ly  to  th e  v e ry  good fee l- 

th e  boys a ll hav e  fo r th e  new ly- 
e lected  G ran d  C ouncilor A. W . S te v e n ­
son . w hose hom e is  in  M uskegon.

Phe b u s in ess  o f th e  session  be ing  c o n ­
c luded  th e  m ee tin g  w as du ly  closed  in  
th e  n am e  of u n ity , c h a r ity  a n d  tem p e r-  
an ee  to  all m an k in d  a n d  th e  b e s t  w ish es  
fo r th e  fam ilie s  a n d  fr ien d s  o f a ll a sse m -

„ -j ,, , . — — o “  abviivgiauu
a n d  th e re  be ing  no s te n o g ra p h e r  prese 
to  ta k e  down a ll th e  d e ta ils  o f th is  ii 
p o r ta n t  m ee tin g , begs indu lgence  fo r  a  
e r ro rs  o r  om issions. A ll n o te s  we 
h a s ti ly  w ritten , an d  to  be f ra n k  a n d  ca 
d id  som e of th em  w ere  u n read ab le  afl 
they g o t cold. M uch of th is  re p o r t  h 
been  g iven  from  m em o ry  a n d  a s  the 
w ere  m an y  d u tie s  o f b ro th e rly  love to  
p e rfo rm ed  d u rin g  th e  even in g  o f T hui 
rtay. a n d  e x te n d in g  on dow n v e ry  ne 
to  th e  tim e w hen th e  ro b in s  began
Tnne ¿ he m o rn in g  o f F rid iJ u n e  3. Som e of th e se  d u tie s  consis t 
o f h e lp in g  to  k eep  com pany  w ith  o 
good frien d , B en M ercer, a n d  k eep  c< 
d p p h ca tm n s  on h is  sw ollen fo o t th a t  w 
p a in in g  h im ; a lso  in  a n o th e r  p a r t  o f t

h o te l ap p ly in g  h o t b a n d a g e s  to  B ro th e r  
M a c E a c h ro n ’s  h ead , a s  w ell a s  t ry in g  to  
k eep  Cliff S ta rk w e a th e r ’s  m in d  off th e  
g re a t  im p o r ta n t s u b je c t  t h a t  seem ed  to  
be tro u b lin g  h im , “ I  w a n t  a  re d  a u to ­
m ob ile .’’ O ur noodle  m a y  n o t h a v e  been  
in  a s  c le a r ly  a  re c e p t iv e  m ood  a t  th e  
tim e  o f th is  m e e tin g  F r id a y  a s  i t  m ig h t 
h av e  been  w ere  i t  n o t  fo r  th e  a fo re sa id  
d u tie s  o f b ro th e r ly  love.

John D . M artin.

Items From the Cloverland of Michi­
gan.

Sault Ste. Marie, June 8—The hotel 
at Albany Island is now open to the 
public and it is reported tha t the fish­
ing is good and the famous whitefish 
dinners are ready for the tourists and 
the traveling public. Mr. and Mrs. 
Spence Hill, the proprietors, expect 
to do a large business this year.

Charles DePaul, the well-known 
movie man here, has purchased the 
Princess theater, on the Canadian side 
for $25,000, which he will conduct in 
connection w ith the Dreamland 
theater in the American Soo. Mr. De- 
Paul is very optim istic about the fu­
ture of his home tow n and our 
Canadian border city.

The Michigan Forest Products Co., 
at Strongs, has started up the mill 
again last week which has been closed 
since April 1. I t is believed by officials 
of the company that there will be no 
reason for the mill not running stead­
ily from now on. Shipping conditions 
appear to be picking up, which is a 
good indication for Cloverland.

It takes a p retty  conscientious fish­
erman to admit tha t w hat he likes 
about it is “not w orking.”

Clarke Ladd, well-known fisherman 
of Brimley, has purchased the Wenzel 
saw mill, which has been removed to 
Bay Mills and will be in operation 
about July 1, employing about th irty  
men to start. The mill will turn out 
shingle, lath, flooring and lumber. 
Enough tim ber was cut last winter by 
jobbers for Mr. Ladd and by the 
M urray Bros. Company to run the 
mill for the whole season and both 
bard and soft wood logs are now be­
ing taken to Bay Mills. I t is about 
ten years since Bay Mills has had an 
industry of this kind and it will mean 
much to the inhabitants.

A. H. Eddy, one of the Soo’s pros- 
perous_ grocers, has purchased a valu­
able niece of real estate on Ashmun 
street, formerly known as the Osborn

Safety o f Principal 
and Interest

Ease o f C ollection  
o f each w hen  due
These are the essentials 
of a proper investment

Regent Theatre
FIRST MORTGAGE SERIAL 

7% GOLD BONDS 
cover these requirements

A Circular on request 
with some interesting in­
formation as to the progress 
of this Theatre.

INTERSTATE SECURITIES 
CORPORATION

431 K E L S E Y  B U IL D IN G  
G R AN D  R A P ID S ,  MICH.
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House. W hether or not Mr. Eddy is 
going to build a new building or re­
model the old building has not yet 
been announced.

“Even when a man pays cash for 
an electric battery, he wants it charg­
ed.”

Some energetic D etroit newspaper 
reporter published a somewhat mis­
leading account of the closing of Nick 
M iller’s store, giving the public the 
impression that Mr. Miller was now 
at some insane asylum. This was an 
injustice to Mr. Miller, who is at 
present visiting his brother, who is 
Mayor of Gladstone. The facts of 
the case are that about one year ago

Mr. Miller entered into the grocery 
business with only a small working 
capital. After a severe loss by rob­
bery a short time ago, he found condi­
tions impossible and turned the keys 
of his establishm ent over to a local 
attorney and assigned the goods over 
to his creditors. It is understood the 
creditor’s loss will be small.

Thom as Chandler, recently appoint­
ed m anager of the Soo Machine & 
Auto Co., and also B. B. King, the 
electrician, have disposed of their 
stock interests and tendered their 
resignations, while Robert Morrison, 
the form er manager, has returned to 
resume the management.

Wm. McRae, of Bingham avenue, 
is contem plating the opening of a fruit 
store on W est Portage avenue, op­
posite the Park Hotel, where he will 
sell fruits, ice cream and cigars. Mr. 
McRae has spent his entire life in this 
city and his numerous friends wish 
him success.

“The assistance of one’s friends is 
seldom satisfactory. The best plan is 
not to require it.”

William G. Tapert.

If you want to imitate the other 
fellow, go to it, but don’t expect to 
duplicate his success.

Perhaps He Is a Citizen of the World.
H arrison Parker is certainly a very 

evanescent individual. W hen thrown 
into bankruptcy in the Federal court 
here, a month or two ago, he claimed 
to be a resident of Muskegon. In 
signing the incorporation papers of 
the Michigan Grocery Co-O perators 
of America on May 21, he claimed to 
reside at 220 East W alton Place, Chi­
cago. W hile in the Tradesm an office 
less than a month ago he claimed that 
his place of residence was Fruitvale.

PETOSKEY TRANSPORTATION COMPANY
CAPITAL STOCK

100.000  Shares 8% Cumulative Preferred Stock
100.000  Shares Common Stock of No Par Value

INTELLIGENT INVESTING
CONSISTS IN INVESTING IN A N  ENTERPRISE ONLY AFTER  HAVING WELL SATISFIED YOURSELF BEYOND A  

DOUBT TH AT THE ENTERPRISE IS S A F E ,  WILL BE ABLE TO MAKE A  SUBSTANTIAL NET EARNING, HAS A  
FUTURE, A N D  HAS HONEST A ND CAPABLE MANAGEMENT.

SAFETY

Given Good management, any enterprise that can make a substan­
tial net earning must be considered safe. Security alone back of your 
investment does not make for safety. Safety must mean more than 
mere safety of your principal. It must also mean certainty of the ability 
of the enterprise to make substantial returns on your investment. In 
this respect no enterprise could be more favorably situated than the 
Petoskey Transportation Company.

SUBSTANTIAL EARNINGS

The Petoskey Transportation Company is under contract with the 
Petoskey Portland Cement Company to deliver cement and crushed 
limestone for the latter concern, and haul coal from Toledo and other 
lake ports to the plant of the Petoskey Portland Cement Company. 
This guarantees sufficient tonnage to keep the boats of the Petoskey 
Transportation Company running at maximum capacity during the 
entire navigation season. Any boat company, with all the tonnage its 
boats can carry is in a position to make a very substantial net earning.

After taking care of all operation expenses and depreciation, the 
total net earning available for dividends is over $175,000. This is more 
than twice what is required to pay 8% on its $1,000,000 preferred stock, 
and thus a very good earning will be made on the common stock.

In arriving at this net earning, operation costs were calculated on a 
basis far above the present level of costs. Many lake captains and others 
experienced in boat operation declare that the Petoskey Transportation 
Company is in a most favorable position to make a very large earning.

The Company’s first boat of 1,000 tons carrying capacity has already 
been in operation for three weeks. During that time it has produced a 
net earning of more than enough to take care of the July 1st dividend 
on the Company’s outstanding preferred stock. This is especially sig­
nificant because such outstanding preferred stock is more than four 
times the cost of the boat. The boat will have four more weeks’ earn­
ings to its credit on July 1st.

ITS FUTURE

The use of cement is only in its infancy. The demand for cement 
for construction is growing by leaps and bounds.

Being located right on the lake, the Petoskey Portland Cement 
Company will always have a large and ready market for its cement 
and crushed limestone in all Great Lakes markets. This same fact 
means a long life for the Petoskey Transportation Company. It will 
always have all the tonnage that its boats can carry. It has no com­
petition. It will have as long a life as the Petoskey Portland Cement 
Company, and from the fact that the Petoskey Portland Cement Com­
pany owns sufficient raw material to produce 5,000 barrels of cement 
per day for over 100 years, and in addition sell hundreds of thousands 
of tons of crushed rock each year, it is evident that the Petoskey Trans­
portation Company has a long and bright future.

HONEST AND CAPABLE MANAGEMENT

Every wise investor knows that management is a very important 
factor entering into the success of any enterprise. The men composing 
the Board of Directors of the Petoskey Transportation Company are 
men of proven integrity and ability.

The public knows that it can depend upon the management of the 
Petoskey Portland Cement Company. They accomplished what many 
thought was impossible.

These same men are on the Board of Directors of the Petoskey 
Transportation Company, together with other men of equal business 
ability and integrity. They can be relied upon to produce results. They 
are all men of the square-deal stamp.

Now is the time to investigate this enterprise and act.

With every ten shares of preferred stock at $10.00 per share can be 
purchased five shares of the common stock at $1.00 per share.

Write for particulars.

F. A. SAWALL COMPANY
313-314*315 Murray Building 

GRAND RAPIDS, MICHIGAN 

Citizens 6 2 2 0 9  Bell M. 3596
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I am  in te re s ted  in an  i n v e s tm e n t  in th e  P e to s k ey  T r a n s ­

p o r ta t io n  C om pany .
W i th o u t  a n y  ob l iga t ion  on m y  p a r t ,  send  m e all p a r ­

t i c u la r s  r e g a rd in g  th e  C om pany .
Y o u rs  t ru ly ,

N am e _______________________ - ____________________________ ____

A d d re ss  _______________________________________________________



8 M I C H I G A N  T R A D E S M A N June 8, 1921

GENERAL CONDITIO NS FAIR.
There would seem to be no excuse 

nowadays for ignorance on the condi­
tion of things in thé  business world. 
Aside from the informed, even though 
at times prejudiced, statem ents being 
made at hearings in W ashington and 
the more or less formal reports pre­
sented at industrial and trade conven­
tions every week or so, there are the 
opinions of no end of salesmen, buy­
ers and travelers of one kind or an­
other who are constantly voicing their 
better or worse considered views 
based on experiences or on what has 
been told them. Latterly, too, men in 
particular lines, like those handling 
credits have assumed to speak in 
tones of authority on the subject un­
der discussion as well as on every 
other one under the sun except, per­
haps, the Einstein theory, which they 
do not as yet claim to understand. 
The banking interests have also been 
issuing reviews of trade conditions 
for some time past as an adjunct to 
their general financial surveys. In 
these are given a number of data con­
cerning prices, wages and cost of liv­
ing. production, exports and the vol­
ume of wholesale and retail trade. 
These reviews are made by the Fed­
eral Reserve agents in the various 
districts, by the Federal Reserve 
Board and by a number of the larger 
individual banks. The information 
made available in these divers ways, 
although incomplete and w ithout the 
stamp of official authority, is of value 
in determ ining general conditions. 
W here there is agreem ent among all 
of those heard from on any essential 
point, it is safe to take it for granted 
that the case is made out on that 
point.

Discrepancies are noted in the re­
ports from different sections. The 
country is so large and its interests 
are so varied that, for limited periods, 
there may be a large measure of pros­
perity in one district while the reverse 
is the case in another. In the long 
run, however, things tend to even up. 
and there is no such thing as good 
times in one portion of the country 
and hard times elsewhere. It *is also 
just beginning to dawn upon some 
persons that som ething similar applies 
to the whole world and that it is folly 
to expect that anything like normal 
conditions can come here unless the 
countries overseas perform  their cus­
tom ary share of production and con­
sumption. Demand for products grows 
with the urge and the ability to get 
them. Development of trade has re­
sulted from the multiplying of wants. 
The African savage, whose only gar­
ment may be a breechcloth and whose 
habitation is a thatched shack, does 
not make much of a customer. W hen 
he was set to grow ing things or col­
lecting articles which foreigners could 
find use for, he received in exchange 
money to swap for more com forts or 
conveniences, or else articles which he 
was taught to use to secure those re­
sults. But the great bulk of trade has 
always been with the more civilized 
peoples whose wants are large and 
keep growing with every new develop­
ment in science and industry. The 
hard blow to foreign trade is now that 
the peoples of that kind are not able 
to pay for what they want and are 
accustomed to have. So they are

obliged to drop some of their wants, 
while trade suffers.

PROSPECT OF COTTON CROP.
Not much attention was paid to the 

Census Bureau’s report of the condi­
tion of cotton, as of May 25, made 
public last Thursday. It is the first 
report of the season, and has not 
much value except for statistical pur­
poses. All it gave, furtherm ore, was 
percentage of condition wrhich, while 
low; is still a little higher than was 
the case a year ago. Those who cal­
culate on a 30 per cent, reduction in 
the acreage planted to cotton this 
year are figuring on a crop not to ex­
ceed 8,000,000 bales, against one of 
13,216,942 last year. This is all pure 
guessw’ork, of course, since no one is 
certain of what reduction has been 
made in acreage and no one can pre­
dict what the yield will be. W eather 
conditions and the boll weevil have 
yet to be taken into account. It is 
notew orthy, however, that the yield 
per acre remains fairly constant. Last 
year it was 178.4 pounds or a little 
over one-third of a bale. In the 
quantity calculations no account is 
taken of quality. Last year, from all 
accounts, the amount of low grade 
cotton was especially notable. Proper 
selection of seed and more careful cul­
tivation would not only turn out cot­
ton commanding a higher price, but 
would result in greater production. An 
increase of 20 pounds per acre, even 
on two-thirds of last year’s acreage, 
w'ould mean an extra million bales. 
Prosperity to the cotton growing in­
terests lies rather in getting out more 
and better product than in curtail­
ment, but the industry has to be bet­
ter organized and more intelligently 
conducted than it is.

No material change has occurred in 
mill conditions during the last week 
excepting the strike in certain South­
ern mills. This may have a tendency 
to firm up prices because of the re­
striction of production. The gray
goods m arket has shown signs of ac­
tivity with prices well upheld. Yarns 
have also been firmer. There are 
many evidences of greater stability in 
cotton fabrics in general than there 
have been in some time. In under­
wear there is a steady call for Fall 
goods, although no urgency is shown.

BRANDING BILL TO FAIL.
A Senate sub-committee in W ash­

ington has been listening during the 
last week to the argum ents of those 
who favor and those w'ho oppose the 
so-called T ruth  in Fabric bill. N oth­
ing very novel was brought out at 
the hearings, but it was notew orthy 
that nothing was said as to the alleged 
vast quantity of re-worked wool that 
was being used in the domestic mills. 
On previous occasions the amount 
was put down at some billions of 
pounds, and this was shown to be such 
an absurdity that it “queered” the 
whole argum ent. The movement to 
compel the branding of fabrics so as 
to show the percentages of virgin 
wool is backed by certain politicians 
catering to the farmer vote and by a 
firm of woolen goods manufacturers 
who find it a good method of adver­
tising their wares. Every one famil­
iar with woolen fabrics and garm ents 
knows that the mere fact of a cloth 
being made wholly of virgin wool

does not make it more serviceable or 
better in appearance. Some standard 
fabrics, such as Clay diagonals and 
the like, contain a percentage of re­
worked w^ool. Certain virgin wools 
make cloths which do not look well 
or wear well. Some of the best of 
English woolens, w'hich persons are 
only too glad to pay high prices for, 
have a certain amount of reworked 
wool in their composition and are the 
better for it. To put an official stamp 
of inferiority on such fabrics would 
be simply an absurdity. The wool 
growers who have been led into back­
ing the movement by the plea that 
the enactment of the bill in question 
would help lift the price of their prodr 
uct, ought to know that the amount of 
reworked wool used is less than 10 
per cent, of the total consumed in do­
mestic mills and that any slight cut 
in that amount could hardly be of ad­
vantage to them.

EVIDENCES OF FRUGALITY.
Before taking inventory, a number 

of the jobbing houses in the Middle 
W est have been holding clearance 
sales. The concessions made in dry 
goods have not been very marked but, 
dspite this, the business done has 
been quite satisfactory. Purchasers 
a‘t these sales did not plunge in their 
buying, but their actions seemed to in­
dicate that stocks of seasonable goods 
are low in retailers’ hands. Their way 
of buying under the circumstances af­
forded as good an indication as any 
of the course of trade. Considerable 
business at retail is passing, but it is 
not up to expectations, and price con­
cessions are called for. Those m er­
chants, who realize most fully that the 
era of extravagance has passed and 
cannot be revived and who act on that 
assumption, are the ones most likely 
to secure the great bulk of the busi­
ness going. Profits, furthermore, must 
now be reckoned in terms of turnover, 
and this means quick selling of goods 
and carrying small stocks. Cutting 
down of overhead charges and the 
dispensing with costly but unnecssary 
services are also called for and are 
being put into effect. More persons 
than ever before are now buying on 
the “cash and carry” system where 
this means a saving of money. The 
thrift idea has taken root solidly and 
will not be soon dislodged. It was 
with this in view that the management 
of a large department store wrote 
the other day warning makers of wo­
men’ wear not to hoist prices, be­
cause this would send buyers to the 
fabrics’ department to secure supplies 
for home dressmaking. Many have 
been driven to this, not only because 
of the high cost, but on account of 
the extravagance of the styles which 
have been put out. There are still 
many women old-fashioned enough to 
object to walking outdoors in ballet 
costumes.

WOOLS AND W OOLENS.
Abroad, the public sales of wool 

during the week just past have shown 
rather keen bidding and fairly strong 
prices. In New Zealand this has been 
particularly the case. Germany is ap­
pearing more of a buyer in the world’s 
m arkets and is said to have acquired 
a lot of the Uruguayan product. In 
this country, the enactment of the

Em ergency Tariff act with its high 
duties on wool has inspired more 
confidence in the holders of stocks of 
the material, although no change for 
the better in prices has been noted. 
W estern grow ers are sending in their 
clips for this Spring on consignment 
as a rule, but they have been doing 
some selling also. How much pooling 
of wool there has been and how much 
of what there was by the producers 
themselves is som ewhat difficult to es­
timate. The steady operation of the 
woolen mills at w hat is said to be 
about four-fifths of their capacity is 
a point in favor of keeping prices 
steady, despite the big stocks on hand. 
The Government will sell a t auction 
on June 23, about 5,000,000 pounds 
of its stock, m ostly low grade.

W ith the settlem ent of the strike in 
the clothing industry and the similar 
result of the disputes in the garm ent 
trades, the outlook has become better 
for a continuance of the activity on 
the part of the producers of fabrics. 
It means that, with lower production 
costs of garm ents assured, the chances 
for better business in disposing of 
them. Less will be heard from now 
on of the need of increasing prices 
for the Fall season. The next light­
weight season will not open formally 
for some weeks as yet and prices for 
that may be affected by the tariff on 
wool and woolens.

CO-OPERATIVE COLLAPSE.
Trade assoc ia tions generally will 

some day wake up to the realization 
that if the wholesale grocer is really 
a necessity or an economy, as he 
claims, he need not have an attack  of 
“conniptions” every time anybody 
starts a buying exchange or other 
co-operative institutions. The sole 
fate of the wholesaler and retailer 
rests upon economic efficiency and 
nothing else. If the wholesale g ro­
cer is what he claims to be he need 
not fear the new institutions, punc­
tured as they are with uneconomic 
theories, and if he is not he m ight as 
well realize he is doomed anyway.

A close observer of such experi­
ments is likely to become convinced 
that the w holesaler is an economic 
factor not easily displaced. Scores of 
irregular functioning concerns have 
started with a blast of trum pets, only 
to quietly sink out of existence 
through receivership, liquidations or 
bankruptcy, and very few actually 
reached the point of success.

The latest illustration of a col­
lapsed bubble is reported from  Los 
Angeles, where the Los Angeles Gro­
cery Company, which for a long time 
defied the economic onslaughts of 
“legitim ate” competition, has thrown 
up its hands and begged its creditors 
to accept 75 per cent, in full settle­
ment of all claims. The concern had 
every appearance of flourishing dur­
ing goods times, but the m om ent ad­
versity appeared it collapsed, and its 
manager in a formal statem ent frank­
ly admits tha t “its stockholders have 
reached the end of their resources.” 
Not only the capital put in, of $50 a 
share, was lost but also an assess­
ment of $15 per share ordered to stem 
the adverse tide has gone with it.
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HORACE PORTER.
Following closely upon the death of 

Gen. Fancis Vinton Greene, that of 
H orace P orter reminds us how short 
is grow ing the roll of eminent veter­
ans of the Civil W ar. Gen. P orter 
wsa one of the youngest of the W est 
Pointers who made so splendid a rec­
ord, being entitled to call himself a 
brigadier at twenty-eight. He will be 
remembered for a long list of services 
in civil life, the m ost im portant be­
ing his seven years as Ambassador 
to France. A lthough these years 
covered the Spanish W ar, when Latin 
sympathies were not with us, Gen. 
P orter won the warm regard of the 
French.

But in the public mind Porter has 
probably always been thought of first 
as the trusted intimate of Grant. He 
was G rant’s executive secretary dur­
ing the General’s first term  as P resi­
dent, and constantly with him, even 
in the summer vacation. He had been 
G rant’s aid in the closing months of 
the Civil W ar, and from his pen we 
have the most graphic account of Ap­
pomattox. I t was P orter who record­
ed most fully Lee’s request that the 
Southern cavalrymen and artillerists 
be allowed to keep their horses, the 
ensuing colloquy, and Lee’s declara­
tion that G rant’s generosity would 
have a happy effect on the army. It 
was he who jo tted  down the words in 
which Grant stopped the cheering that 
broke out on the Union side: “The
rebels are our countrymen again, and 
the best sign of rejoicing after the 
victory will be to abstain from all 
dem onstrations in the field.” H is 
death snaps the last personal link with 
that dram atic scene.

An up-to-date furnishings depart­
m ent will encourage and guide wo­
men in buying w hat will lighten 
housework and make it more attrac­
tive. One successful m anager prides 
himself on making his departm ent 
very cheerful and as artistic as his 
utilitarian merchandise will permit. 
Good lighting and ventilation, open 
aisles, clean merchandise attractively 
arranged, new things on special dis­
play, and cordial salespeople are fea­
tures of his departm ent. All this will 
a ttrac t the women who hate house­
work. This manager also concen­
trates on the thrifty  housewife and for 
her equips his departm ent with every­
thing in the line of household goods 
reasonably priced. For the domestic 
science expert he must have the latest 
things out, and they m ust be tho r­
oughly and convincingly dem onstrat­
ed. In no other departm ent is dem­
onstration so natural and necessary. 
For this reason the success of the de­
partm ent depends on the helpful ser­
vice rendered by the selling force. 
They must know their goods and its 
uses. They must believe in it and be 
interested in showing it. The inti­
mate relation of the salesperson who 
knows and takes a personal interest in 
the custom er’s home affairs fits in 
with the department.

If you are to sell your line success­
fully, you should know its disadvan­
tages as well as its advantages, know 
the weak points as well as the strong 
points.

W h y  Y ou S h ou ld  B uy in  Grand R ap ids  
A nd From  Us P a r ticu la r ly

F O R G oV t EN11” 0 0 ^  QU A LIT Y  m e rch an d ise .  “ Q U A LIT Y  IS R E M E M B E R E D  LONG A F T E R  T H E  P R IC E  IS

is u2n l f i i m R aN Rnv<.rS tha»r e i in t tJ r fWc*a=S+ a n y  f nd ln man/  c ase s  lower.  In m a n y  lines of m e rc h a n d ise  th e  P R IC E  un ifo rm  a 11 ove^  th e  United  S t a t e s  and  a s  one  of th e  mill d is t r ib u to r s ,  OUR P R IC E S  a re  s a m e  a s  o th e r
d is t r ib u to r s .  W e of ten  have  S P E C IA L S ,  JO B S ,  B R O K E N  L o V s  or C L E A N  U PS whlch  a re  especia lly  priced
DAYWw h £ h y<is E V E R Y  T U E S D A Y  ith<: r  f r o m ®a 'e s m.en o r  ' "  th e  House  an d  p a r t i c u la r ly  o n PC ITY
u m y  w nicn  is E v e r y  T U E S D A Y . In add i t ion  to  ou r  P R IC E S  being a s  low or  lower th a n  o th e rs ,  we cal l vou r
w h I t t v o i i i ° m ^ r r h a « r ' l!L9 Si.heduJ e « f f ™iflht r a te s ,  t h e  pr ices  given being on th e  basis  of 100 pounds.  By e s t im a t in g  
m n r h  hase s  weigh an d  f igur ing  y ou r  location on th e  basis  of th is  s chedu le ,  you will be able  to  see howm uch  m oney  you can  sav e  in f r e ig h t  by b u y ing  f rom us.
Cost  pe r  100 lbs. F rom  
of d ry  goods to  G ran d  R apids

Holland ___________.42
M uskegon _________-Q&Vz
G rand  H a v e n ______.47
Lud ing ton  _________,72'/2
Benton  H a r b o r ___ .62
M anis tee  ___________,75'/2
Ionia  _______________ .47i/2
C h ar lo t te  __________ .55
Boyne Fa l ls  ________ ,87'/2
P e to s k ey  ___________.9 11/ 2
Lans ing  ---------------- .55'/2
Alm a --------------------- .62 '/2
C o ld w ate r  _________.69

3.

From From Cost  per 100 lbs. F romD etro i t C hicago of d ry  goods to G rand  R■8OI/2 .91'/, K a lam azoo  -....-. ___ .53•84/2 •84'/$ Cadillac  ______ - .70.83 •80'/2 T r a v e r s e  City . _ .81■97'/2 1.01 Niles __  ___ - _ .63.86'/2 .65 B a t t le  Creek .56.98/2 1 .01i/a S tu r g i s  ___ ..........61.83 .80'/2 Owosso . . . .  __ - .59■65'/2 .86 J ac k s o n  __ —  .62'/2.97 1.14 F l in t  ___ — .65
.99 1.14 S a g in a w  - , .... -_ — .72.62 •87'/2 Bay City _____ .74.68'/2 .93 Ann Arbor .70.70 .74

F rom
D etro i t

.74

.91'/a
.99'/,
•80y$
.70
.74
.59
•58'/2
.58'/2
.65'/2
•65'/2
•48'/2

F rom
Chicago

•70'/2
1.01
1.07V,
.59^$
.74
•68'/2
•94'/2
•70'/$
.91'/,
•941/2
•94'/,
•84'/$

C r a n H  I HUE £ AYJ".-H .E O R D E R  'S  R E C E I V E D .  In add i t ion  to exce
* u h,ch  th e  W h o le sa le rs  of G ran d  R a p i d s  a r e  con t inua l ly  t ry in g  

vi?i?Si£Tn?0i r^ S,.’i,th, f ri® a re  m a n y  T r u c k  Lines ru n n in g  o u t  of G rand  R apids  which  it—  you w a n t  qu ick  delivery .
L IN E S  R U N N IN G  N O RT H  O F GRAN D  RA PID S

T ow n N am e  &  Loca t ion  of T r u c k - L in eD . i j : .  —  — « . I V , ,  V ,  l l U l i K ' U n C

S an d  1 a f e -------------l ü H - h  f-in e s ’ 51? A la b am a  Ave.,  G rand  Rapids, Mich.
Mich.

I a t / a  a  ----  — . " v v |  v - i v  n i n u a i i i a  v ai  a i i u  n a p i u a
T---------A ssoc ia ted  T r u c k  Lines ,  549 A la b am a  Ave.,  G rand  Rapids

P ? » p « ! fk  L ake  — A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich.
-------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.

Cr .P i! îL------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich.
0  A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich.

--------------- A ssoc ia ted  T r u c k  Lines ,  549 A la b am a  Ave.,  G rand  Rapids ,  Mich.
e i j i ,  ^  ----------- A ssoc ia ted  T r u c k  Lines .  549 A lab am a  Ave.,  G rand  R apids,  Mich.
r « n n t i , ' --------------- A ssoc ia ted  T r u c k  Lines . 549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
Rai ilw ® -------------- A ssoc ia ted  T r u c k  Lines .  549 A lab am a  Ave., G rand  Rapids,  Mich.

------------------A ssoc ia ted  T r u c k  Lines . 549 A lab am a  Ave.,  G rand  Rapids,  Mich.
NAwaunn--------------- A ssoc ja ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
rvewaygo ------------- A ssoc ia ted  T r u c k  Lines ,  549 A la b am a  Ave.,  G rand  R apids,  Mich.

L IN E S  R U N N IN G  W E S T  OF G R AN D  R A PID S
-------------A ssoc ja ted  T r u c k  Lines. 549 A lab am a  Ave., G rand  R apids,  Mich. _

S  u ; ; ; " - ' --------A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave., G rand  Rapids,  Mich. _
n p n k nnHaVen ------ A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  R apids,  Mich. _
¿¡nrI«« I T J ! ----------A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave., G rand  R apids,  Mich.
S pL im.  --------A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
F A ^ h n r n  ---------Assoc ja ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
An»ny»n 0 ---------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich.
M ar t in  ---------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave., G rand  Rapids,  Mich.
m a r t in  ------------------Assoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.

L IN E S  R U N N IN G  SO U TH  O F G R AN D  R A PID S
7 rarSiÌlnj?S -------------- A ssoc ia ted  T r u c k  Lines ,  549 A la b am a  Ave.,  G rand  Rapids ,  Mich. _.
MnnanH ---------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  R apids,  Mich. ..
r h l f i n t + n --------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich. _.

------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  M ich . ' . .
Vermnnlt/ IM«--------- A ssoc ;a ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  R apids.  Mich. . .
v e rm o n tv i l l e  -------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  R apids,  Mich.

L IN E S  R U N N IN G  E A S T  O F G R AN D  RA PID S
£ r i et tn n  ---------------- A ssoc ja ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich. . .
r-ü«t t0 r !i i----------------A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
Greenvil le  ------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave., G rand  R apids,  Mich.
S m y r n a  ----------------Assoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave., G rand  Rapids ,  Mich.
C larksvi lle  ----------- Assoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich.
Lake  O d e s s a -------- Assoc ia ted  T r u c k  Lines ,  549 A la b am a  Ave.,  G rand  Rapids ,  Mich.

--------------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids,  Mich.
M.aa --------------------- A llen’s F r e ig h t  &  E x p res s  Line,  750 S. Union,  G rand  Rapids,  Mich.
A aa  -------------------- United  T ru ck in g  Co., Lans ing ,  M i c h . __________
Lowell ----------------- United  T ru ck in g  Co., Lans ing ,  M i c h . _I I I I I
1 it ----------------- A llen’s F r e ig h t  &  E x p re s s  Line,  750 S. Union,  G rand  Rapids,  Mich"
u o w e n  ----------------- A ssoc ia ted  T r u c k  Lines , 549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
b a r a n a c  ---------------- A ssoc ia ted  T r u c k  Lines ,  549 A lab am a  Ave.,  G rand  Rapids ,  Mich.
S a r a n a c  ---------------- A llen’s F r e ig h t  &  E x p ress  Line.  750 S. Union, G rand  R a r 'd s ,  Mich.
S a r a n a c  ---------------- United  T r u ck in g  Co., Lans ing ,  M i c h . ___
Ionia  ---------------------United  T ru ck in g  Co., Lans ing ,  Mich. _________
onla  ---------------------A llen’s F r e ig h t  & E x p res s  Line,  750 S. Union.  G rand  Rapids,  Mich"

L?n.,a .T------------------- A ssoc ia ted  T r u c k  Lines ,  549 A la b am a  Ave.,  G rand  Rapids ,  Mich.

Ilent sh ipp ing  serv ice  f rom  
to  b e t te r ,  espec ia lly  th ro u g h  
will pay  you to  pa t ron ize ,  if

F r e ig h t  m u s t  
Schedule  of be delivered  

Serv ice  to  th e m  by
----- Daily -----------  1:00 P. M.
----- D a i l y -----------  11:00 A. M.
----- Daily -----------  1:00 P. M.
----- Daily -----------  11:00 A. M.
----- Daily -----------  11:00 A. M.
___Dally
___ Daily
___ Daily
___ Dally
___ Daily
___Daily

11:00 A. M. 
11:00 A. M. 
8:00 A. M. 
8:00 A. M. 
8:00 A. M. 
8:00 A. M.

----- Daily  -----------  8:00 A. M.
----- Tw ice  w eek ly  8:00 A. M.

----- Daily -----------  12:30 P. M.
----- Daily -----------  12:30 P. M.
----- Daily -----------  12:30 P. M.
----- Daily -----------  12:30 P.  M.
----- Daily  -----------  12:30 P. M.
----- Daily -----------  12:30 P. M.
----- Daily  -----------  12:30 P. M.
----- Daily  -----------  10:30 P. M.
----- Daily  -----------  10:30 P. M.

.Daily  ----------  7:30 A. M.

.Daily  ----------  1:30 P.  M.

.Daily  ----------  1:30 P. M.
Daily  ----------  10:00 A. M.
Daily  ----------  10:00 A. M.
Daily ----------  10:00 A. M.

-U n i ted T  ruck ing Co., L ans ing , Mich. _
- U n i t e d T  ruck ing Co., L ans ing , Mich.
—United T  ruck ing Co., L ans ing , Mich.
- U n i te d T ru ck in g Co., Lans ing , M ich.

T  ruck ing Co., Lans ing , Mich.
- U n i te d T  ruck ing Co., Lans ing , Mich. .
- U n i te d T ru ck in g Co., L ans ing , Mich. _

T  ruck ing Co., L ans ing , Mich.
-United T ru ck in g Co., Lans ing , Mich.

T ru ck in g Co., Lans ing , Mich.
-U nited T  ruck ing Co., Lans ing , Mich.
-United T  ruck ing Co., Lans ing , M ich.
- U n i te d T  ruck ing Co., Lans ing , M ich.
-U n i te d T ru ck in g Co., L ans ing , Mich.
-United T ruck ing Co., L ans ing , Mich.
-U n i te d T  ruck ing Co., L ans ing , Mich. _

_ Daily 
.  Daily 
.  Dally 
_ Daily 
_ Daily 
.  Daily 
- Daily 
.  Daily 
. T w ic e  
.T w ic e  
. Daily 
. Daily 
. Daily 
.D a i ly  
.T w ic e  
.T w ic e  
. Daily 
. Daily 
.T w ic e  
. T  wice 
.T w ic e  
.T w ic e  
. Twice 
. T  wice 
. Twice 
. Twice 
.T w ic e  
.T w ic e  
.T w ice  
. Twice 
.T w ice  
.T w ice  
. Twice 
.T w ice

weekly
w eekly

weekly
weekly

weekly
weekly
weekly
weekly
weekly
w eekly
weekly
w eekly
weekly
w eekly
w eekly
w eekly
w eekly
weekly
weekly
weekly

1:00 P. M. 
1:00 P. M. 
8:30 A. M. 
1:00 P. M. 
9:30 P. M. 
9:30 P. M. 

11:30 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
11:30 A. M. 
11:30 A. M. 
12:00 A. M. 
12:30 A. M. 
12:30 A. M. 
12:30 A. M. 
11:30 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M. 
12:00 A. M.

SAVE THIS AD FOR READY REFERENCE
DO YOU W ANT A  BIG SUCCESSFUL SALE?

- ... j Man y  m erchar \ t s  h ave  accep ted  o u r  Invi ta t ion  to  help  th e m  p u t  on a S P E C IA L  S A L E .  It cos ts  vou nothin«  
^ i ! 0U+a -i°* .°* 9° ° d  an d  by he lp ing  you,  we a re  help ing ourse lves .  Ask F e l te r  &  Jo h n so n  Co a t  Rock** 

i h ^ ; t ^ . ICkSa h J ay l0 r  „a i  1? ob ,esv i ' 'e- C. F. S c h u s te r  a t  O tsego o r  S m i th  M ercan t i le  Co a t  P t a ? n w e i ' o r  an y  of th e  o th e r s  an d  th e y  will tel l you w h a t  we can  do fo r  you.  ' 0 an y  OT

GRAND RAPIDS DRY GOODS CO.
GRAND RAPIDS, MICH.

EXCLUSIVELY WHOLESALE NO RETAIL CONNECTIONS
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Michigan Retai l  Shoe D ea le rs ’ A ss o c ia ­
tion .

P resident—J. E . W ilson , D etroit.
V ice-P resid en ts  — H arry W oodw orth, 

L ansing; Jam es H . F ox, Grand R apids; 
Charles W ebber. K alam azoo; A . E . K e l­
logg. T raverse C ity.

Secretary-T reasurer—C. J. P a ige, S a g ­
inaw .

Hot Weather Footwear. 
W ritten  for the Tradesm an.

The ideal hot weather shoe should 
provide the maximum of ventillation 
and the minimum of weight consist­
ent with adequate foot protection and 
serviceableness; in other words, it 
should be a suitable, comfortable shoe 
for hot weather.

Everybody owes it to his feet to 
keep them as cool and comfortable as 
possible during the hot weather per­
iod. One can work better with his 
hands or his brains when his feet are 
comfortable. There is a vital con­
nection between foot comfort and ef­
ficiency.

Lighter footwear for summer is 
quite as im portant—in fact, even more 
im portant—than lighter underwear. 
One who wears his heavy winter 
shoes on into the hot weeks of sum­
mer has a mistaken idea of comfort. 
Let your feet breathe. Get out of 
your hot, stuffy w inter shoes into 
comfortable summer weight shoes. 
Let you feet take a vacation even if 
you must stay on the job. Give your 
feet a refreshing change and your 
whole body will be full of comfort; 
also you will feel more fit.

Summer Footw ear of Many Kinds.
Of summer footwear there is no 

end. Every conceivable purpose, 
sport or summer pastime apparently 
has been anticipated and provided for 
by the prolific producers of summer­
time footwear. For golfing, tennis, 
baseball, cross-country hikes, fishing, 
outing, week-ending at stylish resorts, 
and what not—your shoe dealer can 
supply you with just the kind of sum­
mer footwear you need.

More and more hot weather foot­
wear is being worn. People are com­
ing to see that it is worth while. It 
isn’t that the shoe m anufacturers and 
dealers have gotten together and 
said, “Go to it now, let us spring 
something different on the consumer 
of shoes; let us make some new types 
and call them summer modes, and 
persuade the custom er that he must 
provide himself therewithal in order 
to be in style and enjoy life.” Before 
these new forms of footwear were 
designed and built, the potential need 
for them actually existed.

Some of the old timers can rem em ­
ber when the small town banker who 
wore a pair of low cuts in summer was 
looked upon as a sort of a freak. Peo­
ple craned their necks to look as he 
swung by the corner drug store on a 
sizzling hot afternoon in July. True, 
he looked comfortable; but h? was §o

conscious, for he was about the only 
man in town who wore a pair of low 
cuts. But now everybody is wearing 
them—that is alm ost everybody.

W hy this change? How did the in­
creasing vogue of summer time foot­
wear come to pass? Publicity did it. 
The people were informed, educated, 
talked into it—for their own good and 
for the shoe dealer’s good, too. And 
now that people have actually learned 
the comfort of hot weather shoes they 
wouldn’t go back to the old days of 
hot, heavy, sweaty, disagreeable foot­
wear for anything.

Yes. there are stout, strongly-built 
summer shoes for growing boys— 
husky teen-age lads that require 
strong kicks—and they are built for 
comfort plus service; they have good 
oak soles, or durable fiber soles; and 
there are nifty sport shoes for girls 
and misses; and all manner of cool, 
cozy types for wee little tots. Indeed, 
it would require more space than the 
editor of this paper would allow even 
to catalog the various styles and kinds 
of hot w eather shoes which may be 
had. And all of them have their 
special uses.
Causes of Hot W eather Discomfort.

It is a well-known fact that many 
people have more or less trouble with 
their feet in hot weather. Especially 
is this true of people who are afflicted 
with excessive perspiration. W here 
that is the case, a little care and fore­
thought will sometimes work wonders. 
W hen your engine gets hot, what 
do you do? Stop and cool your radi­
ator, don’t you? And if she needs 
more water, don’t you fill her up? 
All right; then when your feet get 
hot why don’t you act on the same 
principle?

When the day’s work is over and 
you come in at five p. m., or six or 
seven, or whenever it is you get home 
from the office, the shop, the store or 
the production plant, or wherever it 
is you earn your three per diem, why 
don’t you bathe your feet in cool 
water, put on a pair of dry socks (or 
stockings) and a cool pair of light, 
flexible, summer weight shoes for the 
rest of the afternoon and evening?

Many people have found standard 
foot powders both harmless and help­
ful for hot weather. Personally, I 
have never had occasion to use any of 
these preparations, but they surely 
must be worth while or they wouldn’t 
be so highly recommended. But this 
simple little scheme of changing one’s 
shoes of a hot afternoon is the most 
effective means of securing added 
foot com fort that I know anything 
about.

For another thing—and this also is 
so elemental one alm ost hesitates to 
mention it—the summertime shoe 
pught not to fit too snugly. Give your

NEW PRICES— IN STOCK FOR IMMEDIATE DELIVERY
St .  No. Descrip t ion  L a s t  Pr ice
475— W o m a n ’s Glazed Colt Bal. S t i tched  Im. Tip  ------------------------O p e ra  $3.35
425—W o m a n ’s Glazed Colt Oxf. S t i tched  Im. T ip  -----------------------O pe ra  2.60
450— W o m a n ’s Glazed Colt 1 S t r ap  S anda l  ----------------------------------- O pera  2.35
452—W o m a n ’s Glazed Colt 2 S t r ap  San d a l  ----------------------------------- O pera  2.45

$8—w o m a n ' s  Glazed Colt P la in  Toe Bal. ---------------------------------- C o m fo r t  2.90
700—w o m a n ’s Glazed Colt S tock  Tip  P r in ce s s  ---------------------------C o m fo r t  2.40
300—W o m a n ’s Glazed Colt Gore F r o n t  Oxford  --------------------------- C o m fo r t  2.30
150— W o m a n ’s Glazed Colt Pla in  Toe Oxford  ------------------------------ C o m fo r t  2.50
500—W o m a n ’s Glazed Colt 1 S t r ap  Sanda l  ----------------------------------- C o m fo r t  1.95
5IO1—W o m a n ’s Glazed Colt 1 S t r ap  Sanda l  R u b b er  Heel -------------- C o m fo r t  2.05
25— W o m a n ’s Glazed Colt C om for t  ---------------------------------------------C o m fo r t  1.80

BRANDAU  
SHOE CO.
M an u fac tu re rs

W O M E N ’S SANDALS 
J U L IE T S  and OXFORDS

DETROIT,
MICH.

W h o lesa le rs

M E N ’S D R E S S  &  S E R ­
V IC E  S H O E S

Genuine Comfort
for Troubled Feet

Dealers handling this number are doing splendidly with it.

G enuine Black H -B  K A N G A R O O  Bal. B union Last, 
G o o d y ear W elt, half doub le  Sole, solid  lea th e r C o u n te r 
an d  Insole, lined ; a real value; No. 9 8 8  - - - - $4.00

In stock, send us your order today.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear 

11-13-15 Commerce Ave. GRAND RAPIDS, MICH.

U se  C itizen s  L ong  D istan ce  
Service

T o D etroit, Jackson , H o llan d , M uskegon, 
G ran d  H aven , L ud ing ton , T ra v e rse  City, 
Petoskey, S aginaw  an d  all in te rm ed ia te  an d  
connecting  points.

C onnection  w ith  7 5 0 ,0 0 0  te lep h o n es in 
M ichigan, Ind iana  a n d  O hio.

C IT IZ E N S T E L E P H O N E  C O M PA N Y
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feet room for expansion. Some 
people seem to forget that their feet 
are from half to a full size larger 
when hot. The ideal summer shoe 
will not fit tight and cramp the toes 
or bind across the instep. No m atter 
of what m aterials the hot weather 
shoe is made, no m atter on what lines 
or with what excellent workmanship 
—if there is too much foot inside the 
shoe, it isn’t going to be a com fort­
able hot w eather shoe. Cid McKay.

Popular Lines and Quick Turnovers. 
W ritten  for th e Tradesm an.

W e have now reached the begin­
ning of what may be termed the sec­
ond phase of the reconstruction per­
iod. The United States railroad la­
bor board has announced its intention 
of revising downward the wages of 
1,000,000 unskilled rail w orkers effec­
tive July first. A t the same time the 
board announced that it would hold 
hearings early in June regarding pro­
posals by the roads to decrease the 
wages of other classes of employes 
and would also make its decision in 
these cases effective the same date.

Mill owners in the textile indus- 
ties of the South have reduced the 
wages of their employes once, and in 
some instances, a second time. La­
bor, both skilled and unskilled, has 
come to realize that it cannot com­
mand the peak prices of 18, 19 and 20.

In spite of these' drastic cuts in 
wage scale, unemployment is increas­
ing. This is especially true in the 
building trades. W hile the price of 
building material has decreased ap­
proxim ately 40 per cent, in the last 
ninety days, the prices are still too 
high, and there will have to be still 
further reductions in both material 
and labor to stimulate construction 
enterprises on a wide scale.

W hat has all this to do with sell­
ing shoes at retail? Much every way. 
W hen people are accepting less 
money than they formerly received, 
working part time, or walking the 
streets hunting for a job, they are go­
ing to retrench in the m atter of foot­
wear expenditure. And you can’t 
blame them. If you were hit in the 
same way you would probably react 
in similar fashion. I t is the sensible 
thing to do.

Now, the w riter is not an alarmist, 
but we are going to hear of still fur­
ther reductions in the wage scales of 
working people. And the great 
American public has got to scale 
down its expense budget to fit its new 
pay envelope.

T hat means that shrewd shoe deal­
ers are going to adopt quick-selling 
methods to keep their stocks moving; 
that they are to accept smaller gross 
profits than heretofore; and tha t they • 
are going to confine themselves to 
fewer styles and last.

Since the dealer’s overhead is an 
item which cannot be reduced either 
suddenly or to any drastic extent, the 
only thing left for the dealer to do is 
to increase his turnover; and this is 
going to be increasingly difficult to 
do. And right-here is the rub. W here 
people are necessarily retrenching 
and cutting their personal expense 
account to the bone they are going to 
demand less expensive shoes, and 
shoes of a more consevative and ser­
viceable type. And this tendency is

being reflected even in the call for 
women’s and misses’ footwear. The 
ultra sm art styles of pre-w ar days, 
and the richly modeled, extravagantly 
priced modes of two years back, are 
not moving much these days. And as 
for the average man, he never did 
take very kindly to the sort of shoes 
that came fourteen to sixteen dollars 
per pair. Now that he has got to 
skimp to break even, he simply will 
not look at them.

The dealer must somehow and 
somewhere get in touch with people 
who can supply him with fresh,snappy 
stocks which he can sell at to-day’s 
popular prices. Cid McKay.

What Has Become of Findings?
W hat has become of our erstwhile 

enthusiastic advocates of findings? 
W here are the folks who used to sit 
up nights incubating ideas on push­
ing the various shoe store commodi­
ties connected by the phrase find­
ings? Have people ceased buying 
and using shoe laces, shoe polish, 
polishing outfits, shoe horns, foot 
powders, shoe trees, buckles and other 
shoe ornam ents, and the hundred and 
one other articles which, in the hal­
cyon days before the war were sup­
posed to be indispensable to the well 
equipped shoe store? Isn ’t it about 
time our interest in findings ought to 
be revived?
W anted—New Ideas Anent Findings.

In the first place, I think the pro­
ducers of findings might start the ball 
rolling by bringing out something 
new. D uring the war, of course, when 
everything was speeded up to the last 
notch and we were concentrating our 
attention on the production of neces­
sities, it seems pardonably natural 
that findings should sort of been lost 
sight of. But the war is over now, 
and everybody is talking about get­
ting back to normalcy, which is a 
hideous word for a healthy state, and 
doesn’t this include something akin to 
the old-time emphasis on findings? I 
will tell the world I think so, whether 
I am right or wrong.

But the shoe findings people seem 
to have fallen on lean and sallow 
years. They are not bringing out 
new and salable commodities like they 
used to. And I wonder why. Sure­
ly the good ideas haven’t all played 
out. A new and brilliant idea—a 
single fresh commodity—can some­
times revolutionize things. Let us 
hope that it shall be forthcoming.

Reviving the In terest in Findings.
In the meantime, while we are wait­

ing for the m anufacturers of such 
lines to think up som ething new and 
different, the local dealer can inject 
a little interest and pep into his own 
selling aggregation by suggesting that 
they give a little of their spare time 
to thinking up new findings argu­
ments, findings trims for the windows 
or interior, and new and striking 
ideas for getting these lines once 
again in the limelight.

It is doubtless true that, so far as 
the people have really lost interest in 
findings, it is our own fault. Isn’t 
it always the case that the customer 
is attracted to the thing that looms 
largest in the dealer’s scheme. If 
the dealer lays down on a commodity 
the custom er soon forgets all about

it, or thinks of it only in connection 
with his actual need. But in the shoe 
dealer’s scheme of selling he must 
keep about three jum ps ahead of ac­
tual demands. Cid McKay.

I Have a Hat.
I have a hat. It was bought on the 

5th of November, 1916. I remember 
the date because it was paid for by a 
Republican who perm itted his polit­
ical opinion to run away with his 
judgm ent.

My hat cost him $5. It has cost 
me $157.50 since then.

You see, whenever I go into a 
restaurant I must surrender my hat 
to an attendant who will guard it 
with her life if need be, returning it 
to me when I leave. For that service 
custom prescribes the paym ent of one

11

thin dime—the tenth part of a dol­
lar.

Now ten cents once a day, immedi­
ately after meals, amounts to $36.50, 
counting no blanks, which I don’t 
seem to be able to put over.

Figuring on the even dollars, we’ll 
say it costs $35 to insure the safe 
return of a $5 hat for a period of a 
year. It would be better to lose 
seven hats a year, because then I ’d 
always be wearing a new hat instead 
of wearing the same old one for four 
years.

Shoe Store and Shoe Repair 
Supplies

SCHWARTZBERG & GLASER 
LEATHER CO.

57-99 D ivision A ve. S. Grand Rapids

Give the people what they want. The quick turn­
over makes a healthy business.

Hirth-Krause MORE MILEAGE SHOES, at their 
reasonable prices, are repeaters.

Keep your stock up and push them. You’ll win.

HIRTH-KRAUSE
Tanners—Manufacturers of the 

MORE MILEAGE SHOE

G R A N D  R A P ID S M IC H IG A N

SELL OXFORDS
T H E  ID EA L F O O T W E A R  F O R  SUM M ER.

R E A L  E C O N O M Y  PLU S STY LE A N D  C O M F O R T .

WE HAVE REVISED OUR PRICES DOWNW ARD  

A N D  C A N  N O W  O F F E R  Y O U  T H E  F IN EST A SS O R T M E N T  

O N  T H E  M A R K ET.

IN  ST O C K  

U N B R A N D E D

8762—  M ahogany  Calf Bal. Oxford ,  C i ty  L a s t ,  A to  D ____________________ $4.85

8763—  M ahogany  Full  G ra in  Side Bal. Oxford ,  C ity  L a s t ,  B to  E ________4.35

8749—Gun Metal Calf Bal. Oxford ,  T r e m o n t  L as t ,  C to  E _____________ „_4.75

R IN D G E , K ALM BACH, L O G IE  C O .
10 to 22 Ionia Ave., N. W.

G R A N D  R A P I D S ,  M I C H I G A N
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Essential Factors For and Against 
World Betterment.

Even by naturally hopeful people 
it cannot be ovelooked that the 
world’s disorders, which began so vio­
lently seven years ago, drew us far 
out of the beaten track, and that we 
cannot click back at once to normal 
life as it was lived before the out­
break of the war. The outside 
world’s disorders touch us closely, 
and forces and conditions beyond our 
own shores affect American life and 
interests so much that they are des­
tined to have a powerful bearing on 
the progress we make out of the ex­
isting industrial depression.

This depression is world-wide in its 
scope, and the turn for the better, 
when it comes, should also be world­
wide. This does not mean, however, 
that business in the United States 
must wait wholly on foreign countries 
for its signs of improvement. Closely 
linked as are the affairs of this coun­
try  with Europe, South America, Asia, 
Australia and Africa, the greatest m ar­
ket for American products after all is 
at home, and it is only reasonable to 
expect that some improvement will 
come without very great delay after 
the prolonged and violent period of 
reaction through which finance and 
business have passed. Domestic trade 
is in a healthier and more sane state 
than before, and were it not for a cer­
tain unevenness to the situation that 
rem ains to be corrected, a moderate 
improvement might even now be seen. 
Prices of foodstuffs and clothing 
have fallen so violently from their 
peak that there is a marked disparity 
in those prices, for example, as com­
pared with rents and freight rates. 
Shelter and transportation are still 
at a high price elevation and must be 
adjusted downward, like food and 
clothing, if equilibrium, out of which 
a forward impulse should come, is to 
be restored. W hen prices generally 
are regarded to have approached a 
fair average we shall have reached the 
step in the cycle of trade that is 
marked by the placing of contracts 
for future delivery.

New Chapter in H istory.
Germany’s penalty for the war has 

finally been determined, and the m at­
ter of the indemnity has left the realm 
of political discussion and entered 
that of pactical finance. Having ac­
cepted the reparations plan, Germany 
has undertaken an obligation that, 
translated into term s of American 
funds, amounts to approxim ately 33 
billion dollars.

Three classes of bonds will make up 
this amount, the first and second to 
be issued at an early date, the third 
to be issued later. According to the 
foreign dispatches, the first block of

bonds, to be known as Series A, will 
amount to 3 billion dollars and will 
be issued July 1. The second block, 
to be known as Series B, will amount 
to 9 billion dollars and will be issued 
November 1. Both issues will bear 5 
per cent, interest, plus 1 per cent, 
sinking fund. The third and largest 
block, known as Series C, will amount 
to 21 billion dollars and will be issued 
from time to time in such proportion 
as the Reparations Commission may 
decide, and according to Germany’s 
ability to pay. The Series C bonds 
will be turned over immediately to 
the Reparations Commission, but in­
terest thereon will begin only when 
the bonds are actually issued.

Although not a dollar of indemnity 
is to be paid by Germany to the 
United States to make up our losses 
in the war, the reparations agreem ent 
signed last m onth has a bearing on 
our .welfare which is so direct that we 
cannot for a moment fail to ignore it. 
One question that has already pre­
sented itself, inasmuch as ours is the 
w orld’s single great unrestricted m ar­
ket for capital and credit, is that the 
new German bonds may filter rapidly 
into the United States and absorb 
American funds to provide cash pay­
ments to the Allies. Governments 
which eceive the bonds may seek to 
use them as a basis for raising cash, 
and already,' before the bonds are 
issued, it is being pointed out that be­
cause of the difference in exchange, 
European holders could sell them in 
our market at a discount, and, receiv­
ing dollars, gain a premium by con­
verting the dollars into francs, lire and 
sterling.

A Complete 
I Banking Service \

ESTABLISHED 1853

■ CU will find here the com-  ̂
plete banking service re- ^

 ̂ quired by the progressive busi- ^
 ̂ ness man, manufacturer and ^

$ financier of today. ^
5 CLAY H. HOLLISTER, President §
§ WILLIAM JUDSON, Vice-President
$ CARROLL F. SWEET, Vice-President 
5 CEO. F. MACKENZIE, Vice-Pres. 0  Cashier §

Flat Opening 
Loose Leaf Devices

W  e carry in stock and manu­
facture all styles and sizes in 
Loose Leaf Devices. We sell 
direct to you.

G R A N D  RAPIDS. MICHIGAN

Fourth National Bank
Grand Rapids, Mich.

United States Depositary

Savings Deposits

Commercial Deposits

3
Per C ent In terest Paid on  

Sav in gs D eposits  
Com pounded S em i-A n n u ally

3 K
Per C ent in terest Paid on  

C ertificates o f D eposit 
L eft One Y ear

C apital S tock  and Surplus

$600,000
WM. H. A N D ER SO N . President L A V A N T  Z. CAULKIN, V ice President

J. CLINTON BISHOP, Cashier
HARRY C. LUNDBERG. A ss’t Cashier A LVA T . EDISO N, A ss’t Cashier

The Pulse of Business—
Our public Accounting service has a definite 
interest in your success. Our Accountants will 
keep in touch with you if you desire. The ar­
rangement for our monthly summarized state­
ments may be a very desirable thing for your 
business.
Consultation with our Manager may be had on 
this subject and on Federal Tax matters, with­
out cost or obligation at any time.
This analytical service gives you that reliable 
and authentic basis for credit—for the continu­
ance or discontinuance of any line of work, 
which a busy Executive does not have the time 
to develop.

Call our Public Accounting Department.

Federal Tax Service Special Investigations

“ Oldest Trust Company in Michigan”

M ichiganTr u s t
COM PANY  

Grand Rapids, Michigan
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American Investors and German 
Bonds.

W hat price American investors 
would be willing to pay for 5 per 
cent. German bonds, and what 
amounts they would be willing to ab­
sorb, still is to be determined, hence 
it is too early to consider seriously 
the suggestions that are made to keep 
such bonds out of the country. At a 
time when American investors are be­
ing urged to extend their funds in the 
interest of the country’s foreign trade, 
and when machinery to facilitate loans 
is in process of being set up, it is in­
teresting to note the suggestions that 
the wartime policy be revived of per­
mitting foreign governm ents to sell 
bonds here only on condition that the 
proceeds of the loans shall remain on 
deposit until expended for American 
goods. This would am ount to no more 
than a wholesale granting of com­
modity credits.

More serious in its larger aspects, 
than any question regarding the pos­
sible m arket for German bonds here, 
is the question of the effect of the in­
demnity paym ents on the industrial 
life of the wold. Indeed, it is not an 
exaggeration to say that the most 
vital of all peace problems is the ques­
tion of Germany’s return to commer­
cial relationship with the other na­
tions. Unless Germany is to go to 
pieces—and that no longer appears 
likely—she will now be called upon 
to meet the penalties imposed for her 
crime of the ages, and lift a part, at 
least, of the burden from the countries 
which were innocent of the war, but 
which suffered its b itterest woes.

Effect on the W orld’s Trade.
Paym ent of Germany’s indemnity 

will have so direct a commercial and 
industrial bearing that every country 
of the world will be affected to a 
greater or less degree. To meet the 
interest and sinking fund charges 
alone, on the bonds which are to be 
issued during the present year, $720,- 
000,000 per annum will be required of 
Germany. A part of that sum will be 
derived from fixed annual payments, 
and the rem ainder is expected to be 
received from the export tax tha t has 
been imposed.

W ithout huge stores of gold, and 
stripped of her form er facilities for 
rendering active services to other na­
tions, Germany can apparently meet 
her interest and sinking fund obliga­
tions only in one way; that is, by the 
shipment of commodities to the m ar­
kets of the world up to the point that 
will give her a foreign credit balance 
of values over her im ports, sufficient 
to make paym ent to her former foes.

Changing to an E xport Nation.
Depending upon an excess of sales 

over purchases in foreign m arkets, 
Germany must apparently, then, be­
come a producing nation even to a 
greater degree than before the war. 
For energetic as she then was, Ger­
many prior to 1914 was not a nation 
tha t sold enough goods beyond her 
borders to offset her purchases; she 
was an im port nation on balance, the 
excess of im ports over exports for a 
series of years averaging $400,000,000.

Now, apparently, that balance of 
trade must be reversed and Germany 
m ust export more than she buys. If 
this is the only way that the nation 
can meet her debts—and it is con­

ceded that there seems no other way 
open to her—a situation is confronted 
for which there is absolutely no pre­
cedent on so vast a scale, and the first 
question that comes to mind is, How 
will Germany meet the situation? 
Will she, an im porter of raw materials 
find it possible to export sufficient 
manufactured goods to meet her ob­
ligations?

T hat Germany’s commercial and in­
dustrial leaders are alive to the situa­
tion is testified by word that comes 
out from the country. Under leader­
ship of men like Hugo Stinnes, Ger­
many is being put into a business 
combination on gigantic lines, and the 
movement is going forward rapidly 
every day. W hat is known as “ Plan 
Industry” is in process of formation, 
and, in a fashion forbidden by our 
own anti-trust law, lines of endeavor 
are being organized into syndicates. 
Syndicates of the coal industry, the 
potash industry and the iron industry, 
are reported to have been entirely 
completed by compulsion, and the 
various boards in those industries now 
send representatives to Berlin to a t­
tend a newly organized congress, 
known as the Federal Economic 
Council. Control over output, wages, 
prices and trade will henceforward be 
vested, it seems, in this Council. 
“Gradually,” writes an American ob­
server from Berlin, “business and em­
ployes in all branches of industry will 
have representatives in the Council. 
In the m atters of trade, finance and 
industry, the Council will have the 
final word * * *. This plan puts all 
business, so far as law making and 
law execution is concerned, into the 
hands of business men, and the em­
ployes of business men.”

America’s P a rt of the Problem.
Moreover, the period for which in­

terest payments on our Government 
credits to the Allies was suspetided 
will expire next year, and thereafter, 
if the obligation is to be recognized, 
upward of $500,000,000 will be owing 
to the United States annually on in­
terest alone. It is immaterial whether 
the Allied bonds are held in the T reas­
ury at W ashington or distributed to 
American investors; if the obligation 
is to be met by England, France and 
Italy out of funds secured by the ex­
port of goods, and if at the same time 
Germany seeks to meet her indemnity 
payments out of funds secured by the 
sale of goods, the w orld’s trade condi­
tion will be complicated indeed.
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F o r  a W ife ’s P ro tec tio n
She should  know  th a t th rough  his will, her hus­

b an d  can create  a trust, p ro tec ting  her against ill- 
adv ised  investm ents, freeing her from  the responsi­
b ilities of m anagem ent, insuring the p rese rva tion  of 
the p roperty , and  securing to  her the  fullest benefit 
from  the estate.

She should  know  th a t the  m o d ern  T ru s t C o m ­
p an y  offers a  confiden tia l an d  p erp e tu a l service in 
carry ing  ou t the  provisions of a  will, rendering  this 
service un d er the  supervision of stric t laws an d  in 
acco rd  w ith sound  business principles.

H av ing  in m ind  her ch ild ren  an d  the  p ro tec tio n  
w hich only  a  will affords, it is a  w ife’s du ty , as 
m uch as her h u sb a n d ’s, to  see th a t a  p ro p e r will 
is m ade.

A  new  book le t, “ S afeguard ing  Y our F am ily ’s 
F u tu re ,” explain ing such m a tte rs  m ay  b e  h a d  upon  
request.

B r a n d  R A P i p s T R U S T r n M P A N Y

G R A N D  R A P I D S , M IC H .
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I t is an age of topsy-turvy when, in 
seeking reparation for the greatest 
wrong in human history, the civilized 
world might seem to be taking meas­
ures that will build up the industries 
of the country that did the wrong to 
the detrim ent of the countries w rong­
ed. That this must not be goes of 
course without saying, at the same 
time it also goes w ithout saying that 
whatever may be before the world. 
Germany must not escape the pay­
ment of the utm ost dollar for her 
great crime. H uge as it may seem, 
the 33 billion dollar indem nity is 
small compared with what Germany 
would have drawn from the Allies 
and ourselves had she emerged from 
the war victorious.

“The position,” as Barclays Bank 
observes, “is a very im portant and 
difficult one, and if the inevitable dis­
turbance to the direction of world 
trade is to be reduced to a minimum, 
its incidence will need to be most 
carefully studied.” The reparations 
problem is no longer one for states­
manship to settle. Statesmen have 
done their part; the problem now rests 
as do so many of the problem s com­
ing out of the war, with the men of 
business. And by that token a vital 
business leadership is what the world, 
as much as at any time before, now 
requires. In supplying that leadership 
which is to adjust just such m atters 
as that of the reparation payments, 
we shall not escape our obligation, for 
say what we will about avoiding for­
eign political entanglements, we can­
not avoid the economic links that 
bind us to other nations. After all 
the world is small, and the forces that 
govern its trade must be recognized 
and met. Like the other nations that 
took part in the war, we are bound 
by the economic consequences of the 
war, and are not free to exercise an 
economic independence nor even to 
choose freely our economic relations. 
It is a made-over world that we live 
in, one which finds the United States, 
because of its dominating position, 
with an extraordinary opportunity 
and responsibility. It is to be seen 
w hether the country will measure up 
to what is expected of it, and if its 
leaders will take the part they are be­
ing called upon to take in bringing 
order out of the existing disorder.

Runner Versus Fighter.
Patrons of a Boston restaurant no­

ticed tacked on the wall a sheet of 
paper on which was printed in bold 
characters:

“The umbrella in the stand below 
belongs to the champion heavyweight 
fighter of the world. He is coming 
right back.”

Five minutes la te r umbrella and 
paper had disappeared. In their place 
was another notice:

“Umbrella is now in possession of 
the champion M arathon runner of the 
world. He is not coming back.”

Local Incident of the Death of Lin­
coln.

Redford, June 5—The first salaried 
position I ever held was as “store 
boy” for James Lyman, Grand Rapids. 
I slept in the store in a bunk under 
a counter, got up at 5:30 a. m., 
sprinkled the floor, dusted and swept, 
took down the blinds and opened up 
at 6, after which I went to breakfast 
in the double house on Division street 
where “Pete” W illiams and his father 
and family lived in the N orth half of 
the house and got back by 7:30 to 
sell “Lym an’s T ea” and other things 
if I could.

Mr. Lyman, about the 1st of March 
—after I had been there since Jan. 
10, 1865—started for New York “to 
buy goods” and, in addition to my 
work in the store, I was asked to 
clean down his horse, feed and water 
him and “bed him down” each day 
and to “exercise him each forenoon.” 
The horse was a large plump bay and 
Mr. Lym an’s saddle horse. Jim  Ly­
man was a fine man and very nice to 
me. I was fond of him. My pay was 
raised soon to $3 per week. I began 
at $2 per week.

H is store was the one at present oc­
cupied by the H erkner Jew elry Co. 
Next East of us was the Chas. N. 
Shepard’s drug store and next farther 
East was the crockery store occupied 
by Southwdck & Rand.

C. B. Allen’s dry goods store was 
the next W est of us and then came, 
I think, P. J. G. H odenpyl’s store. 
W ho were in the next building—in­
cluding the Perkins building—I can­
not recall. It seems to me, also that 
the Perkins leather store and J. C. 
W enham ’s hat store were across the 
street.

I also recall that Gene Babcock was 
a clerk for W. D. Meeker, across the 
street.

I did not witness the incident of 
the man hurrahing for Jeff Davis, be­
cause on that morning—it was Satur­
day, April 15, 1865—I was riding Mr. 
Lym an’s horse out to Reed’s Lake.

On my return to the city I was 
riding down Campau’s hill and had 
reached a point about abreast of M. 
L. Sweet’s house—although it was 
not there then I think—when I was 
hailed by Horace Strong, who was 
walking up the N orth sidewalk car­
rying a heavily laden m arket basket 
—with, “Charlie, heard the news?”

I admitted that I had not, where­
upon he told me all about it, including 
the reported death of Secretary Se­
ward and the Secretary of W ar.

Lyman lived over on W ashington 
avenue on a corner of a street the 
name of which I cannot recall and 
my parents lived on LaGrove street, 
nearly opposite Will T racey’s home.

To say I got Lym an’s horse over 
to his barn, back of the house, curried 
and brushed, w atered and fed him 
and ran to my own home in a hurry 
is drawing it mild. On the way I had 
figured it that Lincoln’s death meant 
a continuation of the war.

So I rushed in to the presence of 
my dear m other shouting, “I ’m going 
to enlist!”

Of course, she was startled and 
asked, “W hy? W hat for?”

Then followed a long recital of the 
news, with m other drying and hug­
ging me.

However, I had to promise—as I 
was going down town—that I would 
not enlist until “after father comes 
home.”

And I didn’t enlist. Forgot all 
about it when I reached the store, be-
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cause Chet G. Stone, who was head 
clerk, and Charlie M artin, who was 
my junior as a clerk for Mr. Lyman, 
were very busy with ladder and rolls 
of black cambric—I think it was called 
paper cambric—draping the window 
frames and the intervening architec­
ture with black. Everybody was do­
ing the same up and down the street 
and, of course, I joined in the demon­
stration.

While we were at work, along come 
a good and venerable friend of Mr. 
Lyman and in very emphatic term s 
commanded Chet to stop the absurd 
(?) work, adding, “If you don’t stop 
I will certainly report you to Mr. Ly­
man by telegraph.”

Chet’s reply was: “I am boss here 
to-day! Go ahead and send your 
message. I don’t think Mr. Lyman 
will agree with you and I won’t stop 
if he should.”

H ad this episode occurred out on 
the street it is hard to guess what 
might have happened, but Chet got 
the irate old man into the store and 
closed the door before he broke 
loose with his indignation and Charlie 
Martin and myself locked the doors 
and “stood ground” as to adm itting 
others.

We didn’t stop the draping of the 
store. The old man complainant sent 
his message. Chet was not reproved 
by Mr. Lyman and—according to 
whispered gossip in the store after­
ward—he was heartily commended 
and congratulated by Mr. Lyman in 
a letter he had w ritten from W ash­
ington, urging the draping of the 
store and co-operation with any muni­
cipal observance in regard to the ter­
rible tragedy.

The much disturbed old gentleman 
was a cultured, refined and highly 
educated German physician whose 
name was Dr. Hempel. He lived for 
many years on Bridge street—on the 
N ortheast corner of that street and 
Kent street.

Chas. S. Hathaway.
Fire Insurance Problem s W hich Con­

front Empire State.
W hat form of State regulation of 

stock fire insurance is needed in New 
York? Policy holders who think they 
are overcharged have at present no 
redress unless they can show that 
rates are discrim inatory—that one 
man is charged more than another. 
Of the four great fire insurance ex­
changes or associations in the State, 
the New York, Buffalo, Suburban, and 
U nderw riters’ Association, the first- 
named dominates the business in this 
city. The Lockwood committee shows 
that member companies, required by 
law to set aside one-half of each 
premium as a reserve, are really able 
to use one-fourth of it as “unrevealed 
profit,” its income going to stock­
holders. This one-fourth might in­
stead be knocked off the premium or 
returned to policy holders as a divi­
dend. The committee shows that the 
New York Exchange virtually ex­
cludes from membership all mutual or 
dividend-returning companies. In 
short, the Exchange is accused of ex­
cessive rates, of hostility tow ard mu­
tual companies, and of being alm ost a 
monopoly.

W hy not pass laws abolishing such 
rate-fixing exchanges? This is pre­
cisely the kind of proposal that we 
must beware of. The Supreme Court 
has held that insurance is not com­
merce, and that therefore the States, 
not the Nation, must deal with it. The 
result has been an enormous variety 
of State legislation, much of it hasty 
and foolish. To force open competi­
tion a num ber of State “anti-com pact” 
laws have been enacted. But as a

New York legislative committee re­
ported in 1911, open competition is 
objectionable. I t weakens the com­
panies and in the end destroys the 
small ones. I t encourages rate dis­
crimination in favor of big and in­
fluential policy takers. I t destroys the 
one means thus far devised of spread­
ing the expense of ascertaining what 
are safe and proper insurance rates 
over a large number of contributors. 
The extrem e “anti-com pact” laws have 
broken down. The most recent and 
famous failure was that of the Laney- 
Odom act passed in South Carolina 
in 1916, followed by the desertion f 
the State by most responsible com­
panies and superseded in 1917 by a 
measure which legalized rate-determ ­
ining exchanges but brought them un­
der State regulation.

An insurance authority adm its that 
the State is “at the tail” in legislation 
upon stock fire insurance; and the 
freedom of the companies contrasts 
sharply with the strict oversight of 
life insurance. Legislation fixing 
rates a t hard and fast figures would 
be as impracticable as legislation des­
troying the Exchange would be fool­
ish. But legislation to provide for the 
expert fixing of maximum and mini­
mum rates, the form er to guard 
against overcharging and the latter 
against unsafe practices, would meet 
no such objection. The exchanges 
should be required to admit all safe 
and responsible applicants to m em ber­
ship. Mutual companies should be 
given every possible protection. The 
progress of insurance depends largely 
upon the triumph of mutuality over 
stock profit companies; one of the 
chief gains from the life insurance in­
vestigation of 1905 was the mutualiza­
tion of great companies. The success 
of farm ers’ mutual companies in the 
W est and of the factories mutual com­
panies in New England has been strik­
ing. Finally, it should be made pos- 
silbe to restrict competition through 
control or partial control of brokers. 
—'New York Evening Post.

A Building For Jerusalem.
The plan to build a replica of Sol­

om on’s temple at Jerusalem , so far as 
possible under modern conditions, is 
interesting. I t would add to the world 
interest in the celebrated city w ithout 
doubt, and lure many a tourist. But 
there would be no Solomon, or Hiram, 
king of Tyre, or H iram  the architect, 
to direct its erection. The brazen 
gates and the two famous ornam ental 
pillars, Jachim  and Boaz, with their 
golden pedestals, rich capitals and 
light festoons m ight be reproduced; 
but the shields and spears of David’s 
army, and the sword and skull of 
Goliath, the Philistine of Gath, slain 
by David with sling and stone, which 
hung on the inner walls of the original 
temple, have crumbled into dust and 
are gone forever.

And in the age of noise, of riveting 
machines, of snorting steam shovels 
and lifting engines, what a contrast 
it would be to erect a building without 
sound of axe or hammer. I t took 
seven years to erect the magnificent 
building conceived by David and en­
trusted to his son, Solomon. How 
long would it take to reproduce it? 
and what also has its strong appeal 
to moderns—how much?
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ALL D EPEN D S ON CHARACTER.

It Is Only Savior of the Grocery 
Trade.*

Since we la st m et we have indeed p a ss­
ed through a very critica l period. H o w ­
ever. we have w eathered  the storm  and  
although the b u sin ess sh ip  is  badly torn  
we are fast pu ttin g it into shape and be­
fore w e can realize it w e w ill be sa ilin g  
again  on an average sea.

M any grea t m an ufacturin g concerns  
have been badly shaken , o th ers have  
en tire ly  disappeared. T housands o f men  
have lost the sa v in g s  o f a  lifetim e, and  
m en who have built up a  bu sin ess out of 
industry and th rift have seen  it sw ep t  
aside. W e who are here to -d ay  in the  
stren gth  o f our m anhood and w om an­
hood have m uch to be thankfu l for. Our 
bu sin ess is spared to us. Som e o f you  
are doing a  better bu sin ess to -d ay  than  
ever  before, som e oth ers m ay not have  
received  the n et resu lts  w hich th ey  had  
hoped for, n everth eless w e com e to greet 
one another and to enjoy  the fellow ship  
and com panionship o f all who are here.

W hat is  the outlook in the grocery  
world? T hat is  the qu estion  th at is put 
to me by every new spaper man in terest­
ed in th a t line o f bu sin ess. My answ er  
is, the opportunity for a  good, stab le , 
profitable bu sin ess w as never greater  
than at the present tim e. True w e are  
m eetin g  new kinds o f com petition , but it 
is  only one added to those w hich we have  
alw ays had. Instead of d iscouraging us, 
it should spur us on to greater effort.

T here is hardly a part o f the South. 
Kast or Middle W est th at I have not 
v is ited  since the first o f the year, and I 
w ant to say  to you from th is  large e x ­
perience and observation , th at I can  
bring to you a  m essage  o f optim ism  and  
good cheer. From every  indication b u si­
n ess is fast adjusting  itse lf, so th at in the  
near future, every  m an th at w an ts to 
work can  be em ployed.

B usiness, how ever, is gradually gettin g  
down to a close term  basis. The m an u ­
facturer is m aking shorter term s, the  
w holesaler is obliged to m ake shorter  
term s and the retailer m ust extend  his  
cred it on m ore c lose ly  restricted  term s. 
D iscount for cash m eans m ore to -day  
than in all the h istory  o f the trade. The 
valu e o f m oney is cu ttin g  qu ite a figure 
in the price and the prosperous retailer  
will be the m an who can furnish the  
cash .

The word ’‘turnover” has com e into  
m uch prom inence during the past tw o  
or three years. Prosperous grocers are 
not buying tw en ty -five  boxes o f an yth in g  
when their sellin g  cap acity  o f th at artic le  
is only  one, tw o or five boxes. The sto re ­
room is no longer filled w ith  hundreds o f 
boxes o f unm oveable stock . The m oney  
form erly tied up there is  m ovin g about 
the store.

The sam e th ing can also be said  about 
our credits. Credit is a  live ly  th ing in 
bu sin ess. It is  loaned and returned, only  
to be loaned and returned again . The  
old n in ety  day credit w ith  e ith er w h ole­
sa ler or reta iler is gone, and fortunate is  
the m an who can turn h is cred its over  
every  fifteen to th irty  days. The rela ­
tion o f turnover to credit is  so close th at 
only as th ese tw o factors function  prop­
erly  can we exp ect to  succeed .

W e som etim es com plain about the d if­
feren t kinds o f com petition , esp ecia lly  
the cash store, but I would not change  
the serv ice  store for all the cash  stores  
1 have ever  seen . The dem and for ser ­
v ice is greater to -d ay  than ever before. 
The trouble is we som etim es m istak e e x ­
travagant m ethods for service . D uring  
the war w e go t our service , down to a  
scientific  basis, but w e are now  g e ttin g  
back to som e o f  our old w ays. D uring  
one of m y last trips I w as in a store  
when the telephone rang. The proprietor  
turned to me and said. “T hat is  the 
fifth order from th at lady th is  m orning.” 
The order w as for a  dozen eggs. I asked  
him w hose fau lt it w as. Of course, there  
are m any other th in gs contained in ser ­
v ice , som e o f them  m ore im portant than  
those m entioned, such as personal a tten ­
tion. W hat happens to the reta iler in 
the fu ture is largely  a  m atter  o f h is  own  
choosing.

It is not a tim e for m en to s it  and  
w ring their hands and ask  for advice  
about w hat th ey  shall do. One m ay cor­
rect a  m istak e, but one cannot atone for 
tim e or opportunity lost through in a c­
tion.

There w as a tim e w hen w e fe lt sure  
th at the trade in the com m u nity  w as  
surely  ours. T hat day is a lso  gone. The 
fact is, none o f us have a patent on the  
trade. It is an open field, a  free fight, 
and the best m an w ins. W hen once we 
realize th is and ac t accordingly, resu lts  
and ach ievem ent w ill be com m ensurate  
with our effort.

Josh B illings once said, “ If you w ant 
to know how far a  frog can jum p, m ea s­
ure h is ju m p.” M aybe som eth in g  o f  th is  
hom ely philosophy app lies here. W hat is  
w anted now is a b ig and broad sort of 
optim ism , one th a t sees  good bu sin ess in 
the future and prepares for it. T h at is  
w hat the reta iler w an ts and w hat he 
m ust have if  h is bu sin ess is  to  be s u c ­
cessfu l. W e have all suffered from  the  
w aves o f unrest w hich have surged across  
the country. H appily the unrest is su b ­
siding: labor d ispu tes are being settled  
and we w ill soon be on our regu lar w ay.

♦Paper read a t annual convention  N a ­
tional R etail G rocers’ A ssocia tion  by  
John A. Green.

The reta iler  w ill benefit by an y  in ­
fluence w hich tends tow ard sta b ility  
w hich crea tes or helps to create , better  
conditions, w hich m ake for better  and  
broader living on the part o f all, regard­
less o f th eir  so -ca lled  sta tion  in life.

I th ink it  w as B row ning who said, 
“The best is y e t to com e,” a  prophecy  
w hich in th ese difficult days w e m ust 
keep before us for encouragem ent. K ip ­
ling said. "The sole force w hich under  
God's good P rovidence can m eet th is  
turn of our fate  is not tem peram ent, not 
opportunism , nor an y  a ttem p t to do b et­
ter than good, but character and again  
character, such m ere ungrained com m on  
sen se, hard ham m ered, loyal stren gth  of 
character, a s one m ay dare to hope a fter  
the experience w e have ju st  had. The  
one inspires faith  in the oth ers optim ism  
and throw n on each of us the respon sib il­
ity  for fu lfillm ent.’’ T hese words are 
lik ew ise  an answ er to those p essim istic  
fe llow s who tell us ruin is before us. 
and to those who are w illing to take to 
the difficulties w hich are now  facing.

N o m atter w hat the u n certa in ties  o f 
the present outlook; no m atter  w h a t  the 

'p erp lex ities  im m ed iately  before us; no 
m atter w h a t  problem s w e m ay be called  
upon to so lve, there are a  few  th ings  
not a t  all specu lative, a  few  th ings  
w hich are certain to be required of us, 
a few  th ings w e m u st p ossess and that 
we m ust do before w e can  reach norm al 
conditions or book w ith  even  m oderate  
confidence into the future.

The task before us is both in tricate  and  
hard. The first th ing w e m u st have is 
com m on sen se. Then w e m u st m ake up 
our m inds to sw eat. It will m ean the  
c learest, m ost hard headed th ink in g w e  
have a ll every  done. W e see noth ing in 
the nature o f  easy , restfu l spots ahead  
for any o f us until w e have m ade them  
through hard work, earn est, united, level 
th inking and thrift. There are m any  
oth er th in gs to be done and I am thor­
oughly convinced th at no m easure of 
stab ility , no assured  progress, no per­
m anent construct ivent ss, can be achieved  
w ith out them . The b iggest requirem ent 
for the year to com e can be put in three  
words, W ork, S w eat and Save. For b e t­
ter or w orse we are wedded to the new  
order o f th ings w hich the ex igen cy  of 
conflict has brought about. W hat w e  
m u st do and do qu ick ly is to  concentrate  
our effort tow ard m eeting the new  prob­
lem s w hich are continually  presenting  
th em selves—by m eans o f united effort 
and sen sib le  action .

I like to talk about idealism . It is  a 
beautifu l and new ssa ry  tiling. It helps 
us to put our bu sin ess on a little  h igher  
plane. It points the w ay to progress and 
to bu sin ess betterm ent, but un less w e  
back up our idealism  w ith  hard headed  
bu sin ess sen se and sound com m ercial 
brains, our idealism  w ill not carry us 
very far.

In days gone by, m en in the sam e line  
of bu sin ess used to com pete w ith  one 
another, the dry goods w ith the dry  
goods, the shoe m an w ith  the shoe m an, 
the grocer w ith  the grocer. T hey do so  
to -d a y  to som e ex ten t, but you find each  
c la ss  o f tradesm an to -d ay  organized to 
protect itse lf  from a com m on enem y. 
The reta iler  in food products recognizes  
as h is  ch ief com petitor other retailers, 
y et w e find ourselves gath er in g  togeth er  
into an associa tion  gath ering inform a­
tion, d iscu ssin g  our d ifferent problem s, 
and now  we have com e to appreciate the 
fa c t th a t com petition  is  not so m uch  
betw een ourselves a s  it  is  betw een the  
different m ethods o f distribution w hich  
is now  causing us to a sser t ourselves to 
the ex ten t th at we m ay overcom e the  
difficulties w hich we consider a  serious  
handicap. W hat we w ant is data, in ­
spiration, su ggestion s and bu sin ess pro­
m oting m aterial. Let m e sa y  right here, 
th a t the m anufacturer is g iv in g  th is m a t­
ter very  great consideration, and he is  
carefu lly  conducting different lines o f 
research in order to gath er  and present 
helpful ideas.

T here is in ev idence a  com ing closer  
togeth er sp irit, so  th at w e can have a  
united. h igh ly  organized, sy stem a tic  
m ethod of education  for developing ideal 
m ethods o f bu sin ess w hich w ill be for the 
benefit of the trade a s a  w hole. U nfor­
tu nately . w e have in the trade or b u si­
n ess m en who do not care to learn, to  
p la n .th e ir  bu sin ess sy stem atica lly . T hey  
are the ones who find their W aterloo. 
W e have, how ever, the grea t m ajority  
who deal in food eager and an xiou s for 
ju st such leadership, and w ho w ill avail 
th em selves o f any helpful inform ation. 
T o-d ay  it is  the man w ho is em ploying  
con stan t stim u lus to h is  m ind, the m an  
who is looking far into the fu ture, m ak ­
ing h is  plans out o f the v ision s he has  
dream ed, and has placed h is  bu sin ess on 
a  b asis  where he is obtain ing financial 
resu lts. T hese are the men w ho are not 
w aitin g  for pre-w ar conditions to return. 
T h ey  are looking for new  opportunities  
and are facin g  the future w ith energy, 
enth usiasm  and courage. W h at w e m u st 
do qu ick ly is to concen trate  our effort 
tow ard m eetin g  all th ese  new  problem s 
w hich are contin ually  presenting th em ­
selves.

I th ink it w as one o f our G overnm ent 
secretaries  who said, w hen spea inkg  a t  
one o f our convention s, “Com petition  
spells d isaster  or ruin or both to those  
who are engaged  in it. W hen it is ca r ­
ried to the lim it it breeds ill feeling , d is ­
tru st and revenge. In fact, it  app eals  
to the baser part o f hum an nature and  
w e believe th at an yth in g  w hich tend s to  
bring such q u a lities  is  ab so lu tely  wrong  
in princip le.

A N ew  State T ax
A  law  has recen tly  been  enacted  p rov id ing  fo r a  
new  sta te  tax  on M ichigan corporations.

D uring this Ju ly  and  A ugust an d  yearly  th e re a fte r 
all co rpo rations organized or do ing  business in M ich­
igan m ust file a rep o rt w ith the  S ecre tary  of S tate .

Based upon  the  in form ation  con tained  in this re p o r t 
the  new  tax  will b e  levied.

It is, therefore, of u tm ost im portance  th a t th e  first 
rep o rt b e  p roperly  p rep a re d  as it m ay  establish  the  
basis upon  w hich the tax  will b e  levied  in the  future.

Full inform ation  concerning this tax  w ill b e  fur- 
nl shed upon  request.

SEIDMAN & SEIDMAN
Accountants and Tax Consultants

Grand Rapids Savings Bank Bldg. 
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The Eyes of Business
Sound Methods of Cost Accounting  

Safeguard Your Profits
Business, ,  w i th o u t  ex ac t  knowledge based  on f a c t s  an d  f igures ,  is 
blind business .  Blind bus iness  is bad bus iness .  W ith  cos ts  c h a n g ­
ing over  n igh t ,  sa les  f luc tua t ing ,  pr ices  decl in ing ,  profit s  m u s t  be 
safeg u a rd ed .

Methods of Cost  A ccoun ting ,  appl ied  by c o m p e te n t  o r g a n ­
i c » ? 0 ’ aiTeu J ^ 5 - w a tc hful eyes  of bus iness ,  p rob ing  e v e ry  d e p a r t -  

es tab l i sh ing  the  ac tu a l  so u rces  of profit,  d e te c t in g  e v e ry  
hl*‘ fuJ n*s h ’ AT A L L  T IM E S ,  c o m p re h e n s iv e  a n d  d epend-
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C entralized  action , on the' other hand, 

breeds hope and good w ill and draw s 
from those springs o f hu m anity  th a t 
w hich is  good and b est in hum an nature. 
B y  com ing togeth er  w e form  a  la stin g  
friendship  w hich  tend s to bind the trade  
togeth er. W e becom es socia l b eings and  
w hen d iscu ssin g  trade problem s w e can  
m odify  our extrem e v iew s and g e t  a  
better  and saner v iew  o f ex ist in g  c ir ­
cu m stan ces  and prescribe a  reasonable  
rem edy. T he resu lts  gained  by th is  so ­
cia l intercourse through the inform ation  
received  has been o f great value to the  
retail grocers o f the U n ited  S tates.

To accom plish resu lts  w e m u st have  
un ited  action . W e ca n ’t all be leaders, 
but w e can fill the niche for w hich  w e  
are b est su ited .

T he p resent day trade assoc ia tion  is  
the outgrow th  of an econom ic condition. 
It is  a  b u sin ess n ecess ity  or it would not 
ex ist. T hese factors a ll contribute to a  
situ a tion  w hich force those o f a  given  
line o f trade to com bine in an effort to  
e lim in ate  undesirable featu res by ed u ca­
tion and to stim u la te  those featu res  
w hich prom ote the bu sin ess in terests  o f  
all concerned. T he dem and of bu sin ess  
to -d a y  is for new  ideas, new  m ethods, 
new  spirit. The com petition  o f ev ery ­
day b u sin ess can never be overcom e by  
abu sin g  or com plaining about it, but by  
in telligen t concen tration  of th ought on 
our ow n specia l b u sin ess.

D uring the last few  years w e have  
proven to the world our r igh t to a  p lace  
a s  an econom ic and n ecessary  factor. 
W hen w e fa il in th is, w e sh a ll soon find 
ou rselves in a  dangerous position . The 
m ost econ om ical and d irect sy stem  is  
bound to w in . If w e in s is t in  carrying  
an overabundance o f stock; if  our turn  
over is  slow ; if  our operating cost is not 
kept down to m inim um ; if w e do not 
take ad van tage o f every  d iscount offered, 
all th ese  th in gs w ill w ork to our d is­
advan tage.

W e have spent too m uch tim e in  the  
past com plain ing abou t other sy stem s  
in stead  o f trying to form ulate plans to 
m eet them . Y esterday is  gone. L et us  
do our b est to forget it  and everyth in g  
w ith  it th at w ill not help you to g e t  
along in your am bition to be w iser in 
regard to your bu sin ess and nearer la s t ­
ing  happiness for you rself and your fa m ­
ily. H opeful th oughts in the face o f  
im pending d isaster  w ill tone up the  
m ind, m ake the blood flow faster  and  
stren gth en  your m u scles. In th is  condi­
tion o f m ind and body, you h ave a t  least, 
a chance o f se iz in g  the r igh t opportunity  
in tu rn ing failure into su ccess. M any  
tim es a d versity  affords the brainy m an  
h is  g rea tes t opportunity.

N in eteen -tw en ty  in m an y w a y s w as  
not such a  bad year. M any developm ents  
occurred w hich are certa in  to redound

to the ad van tage o f the th in k in g  gro ­
cer and m ake him strong  in h is position  
as a  factor in the N ation 's  bu sin ess. I  
realize th a t m any of our brethren in the  
trade are discouraged. I do not feel 
th at the s itu ation  w arran ts such an  a t t i ­
tude. The happy m an is the m an w ho  
th inks happiness, the h ea lth y  m an is  the  
m an who th inks health  and the su c ce ss ­
ful m an is the m an w ho th inks su ccess. 
Hope is the g r ea tes t ton ic in the world  
and it  w as n ever m ore needed than a t  
the present tim e. It is  to bring you th is  
m essage o f optim ism  th a t I am  here  
to -d ay .

I have abid ing fa ith  in the conscience  
o f the A m erican b u sin ess m an who is 
connected  w ith  h is  trade organization . 
It is  w ell if  w e can understand th at our 
organization  brings us into a  rela tion ­
ship on the basis o f a  genuine co-op era­
tion th at is o f the brotherly sort w hich , 
if taken _ advan tage of, w ill m ean the  
preservation  o f our b u sin ess.

The m ovem ent for the so lution  o f  our  
bu sin ess problem s is w ell on. The o f­
ficers o f our A ssociation  have m ade rap­
id str id es the past year. All factors in  
the trade are being drawn togeth er, per­
haps not rapidly, but surely—a force  
w hich w ill, w hen fu lly  developed, m ean  
m uch to the trade a t large. T he s ig ­
nificance o f it  is  th a t it grew  from  
private in itia tive  and is  developing on 
the stren gth  of personal conviction , a  
voluntary, reasoned understanding, a  
new  aw aken in g  of faith  in sane, m utual 
resp ect and co-operative action . The 
different forces approaching th e solution  
of our problem s are doing so from  a  
sen se  o f individual respon sib ility , each  
rea lizin g  the grea t truth  th at only  in  
so lidarity  can w e arrive a t  conclusions  
beneficial to the entire  trade.

I w an t to congratu late  you on the 
work of your N ation al officers th is  year. 
T hey have been in ev idence everyw here. 
T hey have cham pioned your cause b e­
fore w holesalers and m an ufacturers and  
have represented  you in a  dignified m an ­
ner. It is  very  p leasing  to note th a t the  
m em bers are convinced th a t resu lts  w ill 
com e from the sacrifice and tim e given  
by the officers and are doing th eir  b est  
in g iv in g  them  their confidence and su p ­
port. From  w hat I know  I can sa fe ly  
say  the officers have a t all tim es w e l­
com ed sound, con stru ctive critic ism  of a  
sound hea lth y  character. T he m an w ho  
is  h on est in h is  critic ism  is a  better  
friend than th e one w ho is  ap ath etic  and  
indifferent. H ow ever, I see  v ery  few  of 
th at sort, com pared w ith  the fa ith fu l, 
stead y  w orkers and loyal supporters w ho  
are the backbone o f the N ation al A sso ­
ciation . A ll w e have to do is  to  convince  
m en by action s th at the A ssocia tion  is  
a live one and m any w ho have held a loof 
w ill becom e affiliated w ith  us.

L et me quote w h at a  gentlem an  said  
recently: “An assoc ia tion  if  it is  to
ju stify  its ex isten ce  m u st do som e p o si­
tive  and v ita l good for the trade  
it represents. It cannot ju stify  its  
ex istan ce  by p latitud es and fine a d ­
dresses. i f  an a ssoc ia tion  cannot 
be of som e m aterial good to the trade 
which it rep resen ts, if it  is  afraid  a ll the  
tim e to take a  positive  position; if, not 
being d estru ctive  it  is not constructive, 
then it has fa iled  in its  serv ice  to its  
m em bers. It m ak es no d ifference th at 
it m ay sta te  great th oughts from the 
platform . U nless it accom plishes som e  
concrete good for the trade it  represents, 
un less it is  w illin g  to fight and fight to  
the death, for the trade princip les w hich  
it know s are right, both legally  and m or­
ally , it  has no ju stification  for ex istan ce. 
It cannot a lw a y s take a  neutral position  
betw een the various links in the chain of 
distribution. It cannot a lw ays evade  
tak ing a  stand on the qu estion s w hich  
are in the tw iligh t zone. It cannot, all 
the tim e, by sonorous phrases, continúe  
to postpone tak ing a  positive  position  on  
q u estion s w hich it know s are right, but 
it m u st som etim es take up the fight for 
th ese trade e th ics  even  if. w hen it  en ters  
the fight, it rea lizes th at its  continued  
right to e x is t  is the stak e w hich it w ill 
forfeit if it lo ses .”

D uring m y v is its  am ong the trade since  
the first o f the year, I w as v ery  m uch  
im pressed w ith the need of a  good strong  
m an to organize the hundreds o f m en. 
All th ey  need is a  l.eader. T he organ ­
ization sp irit is abroad in the land. I 
have the g rea test confidence in the fu t­
ure o f th is  grea t A ssociation . W e need  
leaders who have tact, and lots o f them , 
and m en of sound ju dgm ent and m en  
who are fa ith fu l to the trust im posed. 
You have been extrem ely  fortunate in 
the selection  of your officers and, w ith  
the sam e care in the future, w e should  
contin ue to show  w onderful resu lts. Char­
acter still rem ains the foundation of 
bu sin ess. In ordinary tim es, w hen th ings  
are go in g  along in their usual channels, 
w e are indifferent a s to the happenings  
about us, but w hen clouds com e up like  
thunder and the fu lfilling o f our ob liga­
tions m eans grea t loss, then  th e w hole  
situation  fa lls back on character. So I 
sa y  th a t character is not only  the fou n ­
dation of bu sin ess but its  te s t as w ell. 
The true te s t com es in tim es like the 
present and w hen we shall again  have  
found our equilibrium  and our bu sin ess  
once m ore sa ils  on in an even  keel, the  
character w hich  has stood the te st o f the 
stren uous tim es o f the recent p ast w ill 
be the foundation upon w hich the b u si­
n ess  o f the fu ture w ill go  forward.

I now  bid you farew ell. I go to carry  
your greetin gs and the sp irit o f friend­
ship to your fellow  grocers in  N ation al

convention  assem bled  in France June 22 
and in E ngland Ju ly  4. I w an t to  carry  
a  m essage  o f optim ism  and courage to  
those m en from th is  organization; b id ­
ding them  Godspeed and su ccess  in both  
their individual bu sin ess and th at th eir  
organ ization s shall be greater because o f  
the love, loya lty  and good w ill extended  
to them  by th eir fellow  grocers o f the  
U nited  S tates.

M ay the grea t God contin ue to b less  
your organiatzion  and the d e lega tes in 
th is  convention , and m ay he so guide  
your deliberations th at w hen you com e  
to the close you can depart to your hom es  
feeling  th at you h ave  done your best, and  
th at w hat has been done shall prove a  
help and b lessin g  to your a sso c ia te s  in 
bu sin ess and the w elfare o f the w hole  
people o f th is great country  o f ours.

Young Man Wins Big Promotion.
Escanaba, June 7—Announcement 

of the appointm ent of H ubert H . 
Shapeck as assistant general manager 
of the I. Stephenson Co. T rustees 
was made by J. F. Morgan, of Osh­
kosh, Wis., P resident of the company, 
this week. Mr. Shepack will fill the 
vacancy created through the death of 
the late Richard E. MacLean.

The new assistant m anager has been 
in the employ of the I. Stephenson 
Co. for the last seventeen years, s ta rt­
ing work with that concern as a mem­
ber of the clerical force.

Through constant study and dili­
gent work he gained several prom o­
tions until he was made private sec­
retary  to the late Mr. MacLean. 
Since Mr. MacLcan’s death Mr. 
Shepeck has acted as general man­
ager of the holdings in this section of 
the State.

As a boy of thirteen years of age, 
when he entered the employ of the 
Stephenson company, the new assist­
ant manager held the distinction of 
being the youngest graduate ever to 
receive a diploma from the Green 
Bay (W is.) Business College.

No record of a younger assistant 
general manegcr in any similar con­
cern of the N orthw est is available.

W ages, taxes and skirts are hard to 
put down.

Flakes 
Taste

f o rm  and  t e x t u r e  is

P os t  T o a s t i e s
Keep well stocked, since there will be 
many more calls for Post Toasties this 
year than ever before.

Sure Profit—Guaranteed Sale
Postum Cereal Company, Inc., Battle Creek, Michigan

Demand for Corn 
Follows Popular

T h e  favorite  in flavor,
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June Time and the Graduation Sea­
son.

W ritten  for the T radesm en.
June time is graduating time, and 

the whole wide world is joyous.
W ithin the next few weeks, high 

schools, junior and senior colleges, 
universities, and technical training 
schools of many kinds will graduate 
thousands and tens of thousands of 
splendid young people.

It is impossible to set forth in the 
crude symbolism of mere words the 
fine emotions and abiding w orth of 
these diversified commencement ex­
ercises. To each student who has 
finished the required work in a credit­
able manner and is now looking for­
ward to further academic trium phs or 
to the beginning of a career, life is 
simply bubbling over with joyfulness.

W ise were the founders of our 
American educational institutions, 
who, of old, established the custom 
of having commencement exercises in 
June. June is the right m onth for 
graduation. For weeks a certain 
woodpecker has been beating a “rat, 
ta, ta, ta, to, to, t ’, t ’, too” on the metal 
cornice of my front porch. He seems 
to enjoy the sound of it immensely; 
and assuredly I do. I t must be that 
he enjoys the sound, for, as a fairly 
normal woodpecker, he understands 
that there is no earthly chance of his 
ever drilling a hole in the metal. Well, 
this morning my woodpecker friend 
seemed to put more relish than usual 
into his drum ming; and I fancy he 
did it to welcome June, the month of 
roses, blue skies and happy young 
graduates whose hearts are alm ost 
bursting with the sheer joy of being.

And then I thought the robin on 
the side yard fence and the song spar­
row in the old sugar tree were some­
how trying to celebrate the incoming 
of this wonderful month. Never were 
their notes richer, mre liquid and 
full-throated; and each seemed to be 
trying to tell me how happy he was, 
and how glorious and good and emin­
ently satisfactory this God’s-foot- 
stool-of-a-world seemed to him to be. 
And I agreed with them. I t is a won­
derful old world. Thank God, the 
charm and wonder of it still find me 
responsive.

It is June tim e; and I am down in 
the Old Dominion, where the sweet 
magnolias are now blooming. Every­
where one looks in the countryside, 
there is a riot of color. There are 
flowering hedges, wild honeysuckles, 
ram blers and roses of all kinds, and 
ever so many wild flowers. Did you 
ever see an evergreen magnolia in 
bloom? Not until recently have I. 
They are wonderful. Lush in their 
rich, creamy whiteness and in startl­
ing contrast to the darker green of 
the old, and the lighter, paler green 
of the new leaves, the expansive petals 
of the magnolia unfold into a gorg­
eous many-petaled flower perhaps six 
inches in diameter.

The Benefits of Training.
It is easy to be facetious at the ex­

pense of these young people who will 
be receiving their diplomas this 
m onth; easy enough to predict that 
they will s tart forth into active ca­
reers with high and beautiful dreams, 
only to become painfully disillusioned 
and discouraged later on; easy to pre­

dict that many of them will drop by 
the wayside and that the drab and re­
morseless old world will continue on 
in pre tty  much the same old sordid 
way in spite of their high hopes and 
beautiful ideals. Yes, facetiousness of 
that sort is easy; also cheap. In fact, 
it is so cheap and easy it had just as 
well be left unsaid.

Besides, it is only half true, and 
you know the perniciousness of half 
truths.

Intelligent and right-thinking peo­
ple will encourage these dear young 
folks to keep on dream ing their beau­
tiful dreams, for thus only doth the 
world go forward. Of old it was 
said, “W here there is no vision the 
people perish.” I t  is of the nature 
of youth to dream dream s and see 
visions. Civilization is prom oted—and 
actually made possible—by ideals, 
And there never was an idealist who 
was not hooted and abused and jeered 
at by your standpatters. Youth 
dreams his beautiful dream and re­
lates it in a kind of ecstasy, and your 
blase old stand-patter sputters and 
exclaims, “Bosh! Bosh and nonsense! 
It can’t be done, because if it could 
have been done, it would have been 
done before. Besides, we don’t want 
it anyhow!”

The new thing irks the stand-patter. 
It will require him to readjust his 
ideas; and he would rather not. Men­
tal readjustm ents occasion real think­
ing and it is easier not to use your 
brains than to use them. Furtherm ore 
the old order brings in graft, and the 
new scheme of things, as it lies pic­
tured in the mind of your dreamer, 
eliminates the graft. “Come on boys, 
let’s laugh him out: of court. If we 
can’t do that, we’ll have to stone him. 
This new rigam arole won’t do.”

Progressives and conservatives; 
dream ers and stand-patters; builders 
of new and better empires and moss- 
backed old reactionaries who will not 
budge an inch—always they have ex­
isted side by side, and doubtless it 
will be so until the end of time.

The glory of youth is the beauty of 
its idealism.

But it needs to be trained. And 
here em erges the benefit of educa­
tion.

All honor to these boys and girls 
who have completed the four years’ 
high school course! They have made 
a good start on the road of life-equip­
ment. By all means they should go 
on through college, if tha t is a t all 
possible. If those who are finishing 
their college courses can go on to 
the university for post-graduate work, 
so much 'the better. In this age of 
specialization it is of the highest im­
portance to get all the training pos­
sible.

Leadership is at a premium in the 
world to-day. But it must be a tra in­
ed leadership. America is blessed 
am ong the nations of the earth  in that 
the flower of her youth was not sac­
rificed to any great extent in the re­
cent war. O ur splendid young peo­
ple have been spared to us. If  our 
vast m aterial resources did not at all 
exist, our great resources in the way 
of young manhood and womanhood 
would make us easily the leading na­
tion of the earth. Do we not, there­
fore, owe it to ourselves and the rest

of the world to give this youth of 
ours the best training possible?

Therefore, let us encourage these 
young people to go on and prepare 
themselves for the splendid tasks and 
heavy responsibilities which shall be 
theirs in the reconstructive period just 
ahead of us.

Charles L. Garrison.

Inventory Taking a Pleasure.
The whole secret of convenient in­

ventory-taking lies in keeping the 
stock record. According to the sys­
tem carried on by H err Fashion Shop, 
of Rome, N. Y., when goods are re­
ceived at the shop entry is made in 
the record book of the date, the manu­
facturer’s name, the stock number, 
cost price and sizes. The space al­
lotted to sizes is sub-divided so that 
each size is recorded separately and 
when sold is marked off.

W hen garm ents are put in stock 
they are tagged with a small ticket on 
which is marked the lot number, the 
size and the selling price. W hen a 
sale is made this tag is fastened to the 
sales slip and sent to the office. Each 
sale is recorded in a day book from 
which it is later checked off on to the 
stock record. This keeps the stock 
record up to date, showing instantly 
what is in the store.

Every garm ent in the store has a 
home. W hen it is taken from the case 
it is returned as soon as practicable. 
If the clerk who shows the garm ent 
passes on to the customer, another 
clerk replaces the stock. All garm ents 
are arranged according to sizes, w ith­
out regard to price. Stocks are moved 
about as the seasons change.

Michigan Motor Garment Co.
Greenville, Mich.

6 Factories— 9 Branches

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misess and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Corner Commerce Ave. and 

Island 8t.
Grand Rapids, Mich.

Warm Weather Specialties
O n th e  F loor

Topkis Celebrated Athletic Union Suits @ $8.50 
Hallmark and Specialty Dress Shirts 

Slidewell and Slipeasy Soft and Hard Collars in all styles 
Silk and Mercerized Hose

Belts in all grades Late ideas in Neckwear
Garters—Arm Bands—Suspenders 

Tom Wye Knitted Jackets

J)aniel ‘Patton & Qomjmny
G R A N D  R A P I D S  
59-63 Market Ave. North

The Men’s Furnishing Goods House of Michigan

Bathing Suits and Caps
We carry all the 

Latest Styles

COME IN AND SEE OUR LINE

Quality Merchandise — Right Prices — Prompt Service

PAUL STEKETEE & SONS
W HO LESALE DRY GOODS GRAND RAPIDS, MICH.
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YEAR FULL OF FIGHT.

Retail Dealer Must Accept Losses 
and Advertise.

Devil’s Lake, N. D., June 6—The 
small retailer cannot expect to take 
his regular profit when the farmer 
has to sell potatoes for tw enty cents 
per bushel, for which he could have 
gotten $1.20 last fall, and wheat for 
$1 less than the cost of production; 
when labor is being cut and declines 
are recorded on so many items. The 
retailer has no right to expect his 
regular profit. This year he should 
sell his goods on replacement values, 
and if he gets through the year w ith­
out making a single dollar, but no 
loss, he will be doing fine.

This step should be taken to re­
store the confidence of the people in 
merchandising. Everywhere they are 
organizing to eliminate the retailer, 
and we ought to show them that we 
are necessary to the life of the com­
munity. The only way we can do 
that is to treat them right. You know 
we have a funny situation confront­
ing us. Millions of dollars’ worth of 
merchandise is stacked up on foreign 
wharves and in warehouses that can­
not be moved because there is no 
money with which to buy it. A year 
ago we talked production and more 
production and were afraid that we 
would not be able to feed ourselves, 
let alone the rest of the world which 
was clam oring for food, and now sud­
denly we find our granaries full to 
overflowing and no markets.

The confidence of the buying public 
must be restored and you m ust use the 
public press to do it. Advertising is 
the greatest investm ent that can be 
made. I t doesn’t cost a cent. Last fall 
we anticipated the drop at our Devil’s 
Lake, N. D., store and came out and 
advertised a drop in prices early. We 
pay thirty-five cents per inch on a cir­
culation of 1800, 1000 of which are in 
the city. Last year we did a grocery 
business of $235,000; a total business 
in all departm ents of $650,000. W e 
took a $15,000 loss on merchandise in 
O ctober and November and spent 
$15,000 in advertising. On January 
1 we took another $25,000 loss on our 
inventory, marking the goods on the 
replacement value, and then started 
and put on the biggest and strongest 
advertising campaign we have ever 
attem pted. We have held the con­
fidence of our customers, have re­
duced prices right along, because, 
after all, the golden rule in business 
is the only sure key to success.

I want to outline to you our store, 
which has received a great deal of 
publicity. I am generally accused of 
being brought to the various cities I 
visit by the newspapers because I 
preach and do believe in using plenty 
of p rin ter’s ink. At twenty-one I was 
the driver of a deliver wagon. A t 
tha t time wholesalers granted credit 
as much on a m an’s character as they 
did on his financial resources. A 
small grocery had failed and I took 
the store and was advanced a $1600 
stock. I had to borrow  the $125 
necessary to pay the freight.

R ight here I received some good ad­
vice and made use of it. The news­
paper man came in and told me to 
take a six-inch double column space. 
He told me why to take it, wrote the 
copy for me and made me change 
my advertisem ent every week. I got 
another piece of good advice. The 
credit man of the wholesale company 
advised me to become a discounter 
and for th irty  years I have followed 
that advice and many years the dis­
counts were my sole source of profit. 
And it means ope of the biggest as­
sets in the business to get an A -l 
rating. You get the best bargains 
and the lowest prices.

In the first year I did $23,000 w orth 
of business in that small grocery. My 
father came in with me and we added 
other lines and have kept growing. In 
1907 we built a new store 100x140 
feet, six departm ents, with managers

in charge of each, responsible for the 
conduct. My brother, E. Mann, is 
the advertising manager. W e have 
forty salespeople employed. W e put 
$30,000 into the fixtures of that store, 
made it modern, up-to-date in every 
respect, including restroom  features 
and other big city features.

I believe in the community and 
have taken great pride in my part in 
building the City of Devil’s Lake. For 
twenty-one out of twenty-seven years 
I have been on the City Council and 
recently we succeeded in changing to 
the commission form. W e paved forty 
blocks last summer, although we did 
have to pay a high price for it. We 
should do everything we can to boost 
our cities because they are simply a 
reflection of ourselves and each must 
do his part.

We serve coffee at our store, free 
every Saturday; we have a style show 
and display the clothing on living 
models, getting the personal touch in 
every way possible. So many m er­
chants get the idea because they have 
a store you ought to trade there. They 
don’t invite you, you ought to come 
simply because they have the store. 
Business is good in the big city be­
cause the m erchants are offering real 
bargains. They are doing construc­
tive advertising, taking their losses, 
while the small retailer is lying down 
on the job. E ither he doesn’t want 
to or he does not know how to pro­
mote business.

N orth Dakota does a retail business 
of $90,000,000 per year and one-third 
of this am ount was going to the big 
mail order houses. W hy? Because 
75 per cent, of the retailers did not 
believe in advertising. Fifteen per 
cent, of the balance only advertised 
because thev thought the newspaper 
a good thing for the community and 
only 10 per cent, did intelligent, worth 
while publicity work.

Set against this the work of the 
mail order houses. They shipped sev­
enty-two carloads of catalogues into 
N orth Dakota last year, seven car­
loads to Devil’s Lake; they spent 
$75,000,000 for advertising in the 
United States and of this am ount I 
figure that $3,000,000 was spent in our 
State to get that $30,000,000 of busi­
ness they did.

Believe in advertising. Do you no- 
tic the way the big mail order houses 
are beginning to use newspaper space? 
Investigation showed us that 65 per 
cent, of the coffee business in our 
State was going to mail order houses 
and peddlers, but we have changed 
that now. We are co-operating with 
jobbers and wholesalers and we are 
beginning to get results.

The buyers’ strike must be broken. 
Advertising costs you nothing proper­
ly figured. All your other overhead 
is at the store anyway and if by ad­
vertising you can increase your busi­
ness 25, 50, 75 per cent, or more you 
are just that much to the good, less 
the cost of the advertising.

We found a young fellow today 
that had a list of fifteen articles that 
a year ago would have cost $43 in a 
grocery store and to-day they can be 
bought for $19, but no one knows 
about it because he doesn’t tell any 
one through the press. Advertise. 
W hy, gentlemen, we are not the only 
advetisers in our town. The monu­
ment dealer and funeral director uses 
a page advertisem ent frequently to 
advertise his business. He isn’t a dead 
one.

Now I want to say a few words 
about turnover. W e do a business of 
$225,000 in groceries and carry a 
stock of about $7,600. L ast year we 
only cleaned up about $7,000 or about 
3 per cent. net. But when you figure 
that we had only $7,600 invested we 
made a fair showing. I don’t believe 
in gambling. I believe in keeping the 
stock down. Let your wholesalers 
carry it for you and keep selling fore­
m ost in your mind always. Forget 
the buying. You m ust sell in order to 
make profits and selling is the big

thing in the game. Keep your goods 
moving. Advertise and make them 
move and your success is won.

Fred P. Mann,
Pres. No. Dak. Retail M erchants 

Assciation.

The Symptoms.
“Some men, when they propose,” 

said Gap Johnson, of Rumpus Ridge, 
Arkansas, “turn pale around the 
mouth, squirm, pick at theirselves, 
shiver, and feel like a feller does in 
a nightm are when he thinks some­
body is creeping up behind to shoot 
him in the back and he can’t move a 
muscle to save his life. And some of 
them afterw ard wish they had been 
shot.”

Signs of the Tim es
Are

Electric Signs
Progressive merchants and manufac­

turers now realize the ia!iii of Eltt lr l t  
Advertising.

We furnish you with sketches, prices 
and operatine coat for the asking.

THE POWER CO.
Bell M 797 Citizens 4241

Graham & Morton

CHICAGO
*4 .35 Plus 

W ar T a x
S u n d a y s ,  T u e s d a y s ,  T h u r s d a y s

M ichigan R ailw ay  L ines

BOAT TRIM
6 p. m. Central

T im e
7 p. m. G. R.

T im e
FREIGHT T O  A N D  FROM 

CHICAGO and A ll Points W est
Leave  Chicago :  
Mon., W ed . ,  F r i. ,  
7 p. m. Chicago 

T im e

L eave  Holland :  
S u n . ,T u e s . ,T h u .  
8 p. m. G rand  
R ap ids  T im e

B lanks  fo r  P r e s e n t in g
LOSS AND DAMAGE 

or OVERCHARGE
CLAIM S,

and  o th e r  T r a n s p o r t a t i o n  B lanks .  
B A R L O W  BROS.

G rand  Rapids ,  Mich.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

Store and W in d o w

A W N I N G S
made to order o f w h ite  or khzk l duck, 
plain and fan cy  str ip es.

A uto T en ts , C ots, C hairs. Etc.
Send for booklet.

C HA S .  A.  C O Y E , Inc.
G R A N D  RAPIDS, MICHIGAN

RAMONA PARK
T H E  P L A Y G R O U N D  O F W E S T E R N  M IC H IG A N

More Beautiful Than Ever
All the best of the Old Amusement Devices, the-Derby 
Racer, the Frolic, the Whip, Ramona Swings, Jap 
Roller Ball and String Games, Fish Pond, Etc., and

NUMEROUS NEW AMUSEMENTS
The new $40,000 Mystic Chute, the sensational new 
Water Ride, the Airplane Swing, Etc.
You are invited to organize Parties and use the Ra­
mona Picnic Groves.

They are there for Your Convenience

RAMONA THEATRE
W HERE TH EY  H A N G  OUT TH E SIGN OF GOOD SHOWS
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Michigan P o u l t ry ,  B u t t e r  a n d  Egg  A s s o ­
cia t ion .

P resident—J. W . Lyons, Jackson.
V ice-P resid en t—P atrick  H urley. D e ­

troit.
Secretary and T reasurer—Dr. A. B en t­

ley. Saginaw .
E xecutive C om m ittee—F. A. Johnson  

D etroit; H . L. W illiam s, H ow ell; C. J 
< ''handler, D etroit.

Beans Must Be Free of Weevil.
A decision handed down in the St. 

Clair County Circuit Court at P ort 
Huron, concerning what constitutes a 
delivery of beans of good m erchant­
able quality has aroused considerable 
interest among bean jobbers, growers 
and handlers. The case is thus de­
scribed by Clair H. Barrett of the P ort 
H uron Storage & Bean Co., who o r­
iginally rejected the beans in question:

Egbert & Dirig, in May, 1917, sold 
Clair H. Barrett, of D etroit, through 
George A. W aggerm an, broker, 2,500 
bags Brazilian black beans of good, 
merchantable quality. On May 23, 
1917, the goods arrived New York 
City. Official samples were drawn by 
George H. Kuhlmann, official sam pler 
and sent to Clair H. B arrett, D etroit. 
W hen the samples arrived D etroit Mr. 
B arrett inspected same and found 
samples to be infested with weevil, 
ranging from 3 to 13 per cent. He 
immediately wired Egbert & Dirig 
the rejection of that tender, claiming 
that weevil infested beans could not 
be delivered on contract calling for 
good, merchantable quality.

Egbert & Dirig took no action on 
this m atter until after two years, dur­
ing which time George A. W aggam an, 
broker, died, and George H. Kuhl­
mann, official sampler, was confined 
to the insane asylum. In August, 
1919, without form er notice, they 
started a suit against Clair H. B ar­
rett to recover $5,500 loss claimed on 
resale. The case was heard in the 
Circuit Court here a t P o rt H uron, 
beginning May 23, 1921, and ending 
May 28, 1921.

The Government record of the 
United States D epartm ent of A gri­
culture, Bureau of Im ports, showed 
that the Government inspection of 
the 2,500 bags of beans in question 
contained 8 per cent, weevil cut beans. 
Egbert & Dirig claimed tha t a deliv­
ery of 8 per cent, weevil cut beans 
constituted a delivery of good, m er­
chantable quality. This contention 
was disputed in testim ony given by 
Christian Breisch, president of the 
Michigan Bean Jobbers’ Association; 
Fred Welch, Owosso, ex-president of 
the Michigan Bean Jobbers’ Associa­
tion; A. L. Chamberlan, P o rt H u ro n ; 
Frederick J. W est of the Frederick J. 
W est, Inc., New Y ork City, im porters 
of Brazilian beans, and others.

The general definitions given of 
good m erchantable quality were in 
effect that the beans m ust be sound,

clean, free from weevil, worms, in­
sects, must not be mouldy or musty 
and of such reasonable quality of 
goodness that the beans would be 
salable in the usual markets a t the 
standard m arket price. The jury, 
after listening to the evidence six 
clays, brought in a verdict for the de­
fendant, depriving E gbert & Dirig of 
the right to collect damages claimed 
of $5,000 on a tender of beans 8 per 
cent, weevil infested, as good, m er­
chantable quality.

Resort Season Well Started at Petos- 
key.

Petoskey, J une 8—T he business 
men of this city have declared for a 
fine patriotic and historic recognition 
of the Fourth of July and committees 
are now diligently at work planning 
a celebration which will a ttract all of 
N orthern Michigan.

This event will be one of high char­
acter, rather than a day of discordant 
noise.

The Federation of W om en’s Clubs 
will stage a historical pageant which 
prom ises many interesting features.

Business in Petoskey surpasses in 
volume the trade of any form er year 
a t this time.

Summer residents are fast arriving 
and hotels and cottage ow ners are be- 
seiged with requests for accomoda­
tions, indicating w hat has been freely 
predicted—the greatest summer sea­
son ever.

Many additional squares of business 
streets have been marked for autom o­
bile parking to serve the increased 
num ber of visitors.

Recent frost has not yet been re­
ported as harm ful to orchard prod­
ucts of which a large yield is antici­
pated.

The new Petoskey Portland Cement 
Company is daily exceeding its ex­
pected quantity  output and the sister 
company, the Petoskey T ransporta­
tion Company, is in operation, carry­
ing cargoes of cement to lake ports.

Every prospect is for a wonderfully 
productive year for Petoskey, com­
mercially, industrially and agricultur­
ally. _____  J. F rank Quinn.

As the corkscrew retires, the can- 
opener comes on.

You Make
Satisfied Customers

when you sell

“SUNSHINE”
FLOUR

BLENDED FOR FAMILY USE

THE QUALITY IS STANDARD AND THE 
PRICE REASONABLE

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. E esley  M illing  C o.
The Sunshine Mills 

PLAINWELL, MICHIGAN

Pineapples Pineapples
Red Spanish Variety 

The Best Pines For Canning
We strongly urge you to anticipate your requirements as 

the season is in full swing.
Mail, Phone or Wire us your Order.
We are Direct Receivers and our Price is Right.

M. J. D A R K  & SO N S
Wholesale Fruits and Vegetables Grand Rapids, Mich.

EW e Buy ¥7' W e Store T7' W e Sell 
G G S  H / G G S  G G S

WHOLESALE

Butter, Eggs ** Cheese
We are always in the market to buy fresh Eggs, Number 
One Dairy and Packing Stock Butter, Etc*

WE SELL Egg Cases and Egg Case Material*

Our Warehouse is a public institution soliciting the 
patronage of all. We store your products for your ac­
count and guarantee proper temperatures.

Write us for Rate Schedules or other information.

Kent Storage Company
G r a n d  R a p i d s ,  M i c h i g a n

M I L L E R  M I C H I G A N  P O T A T O  C O .
Wholesale Potatoes, Onions

Correspondence Solicited

Frank T. Miller, Sec’y and Tress. w,fe £ iR .3 M £ & !

SEND VS ORDERS F I E L D  S E E D S
WILL HAVE QUICK ATTENTION

B ^ ^ t o n e s  ui7r0*d* MOSeley BlO thers, G R A N D  RAPIDS,M ICH .

For Dependable Quality
D E P E N D  O N

Piowaty
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Beet Sugar Gradually Overcoming An 
Old Prejudice.

Bay City, June 8—D uring the late 
war consumers, retailers, jobbers and 
m anufacturers of all kinds forgot that 
there was supposed to be any differ­
ence in Cane and beet sugar, and even 
the biased candy man fell all over 
himself to get a supply of beet and 
used it with apparently the same re­
sults as with cane.

The old standing prejudice is fast 
disappearing, in fact, I can remember 
the time when my m other and her 
neighboring lady friends vowed ab­
solutely they never would allow beet 
sugar to be put on their tables, how­
ever, the men in the neighborhood got 
together and as a joke put beet su­
gar in the sugar bowls and the ladies 
could not tell the difference, even after 
they stated positively they could. So 
it is with others, and no doubt with 
the large or norm al supply of cane to­
day the old prejudice will again crop 
out, and for your information and that 
of your salesmen, and also your local 
newspapers, I herewith give you a 
few statistics on beet sugar compiled 
by F. R. Hathaw ay, of the Michigan 
Sugar Co.

1. In all te rrito ry  W est of Chicago 
beet sugar is sold twelve months in 
the year. This has been the practice 
for years. Some of these W estern 
states are great fruit producers and 
beet sugar is used in these states for 
canning purposes.

2. The state which is most vitally 
interested in w hether beet sugar can 
be used for canning purposes is Cal­
ifornia. T hat state ranks first as a 
fruit producer, second in the produc­
tion of beet sugar and also refines at 
San Francisco, nearly all the crop of 
Hawaiian cane sugar. So vital is this 
question in California tha t several 
years ago that state appointed a Com­
mission to investigate the relative 
merits of beet and cane sugar for can­
ning purposes. The Commission took 
eighteen m onths for its investigation 
and then made a report in the form 
of a state document, in which they 
show that they put up the same num­
ber of cans of the same kind of fruit 
with cane sugar as with beet sugar, 
that these cans were kept the same 
length of time, and then opened. 
They found one more can spoiled 
where cane sugar was used than they 
did where beet sugar was used, and 
in every case of a spoiled can they 
traced the trouble to im proper seal­
ing of the can. The conclusion 
reached and stated in their report is 
that for canning purposes they con­
sider cane and beet sugar of equal 
value.

3. P rio r to the late war the coun­
try  which led the world in the produc­
tion of fine wines, fine confections, 
and fine canned goods was France. 
All sugar used in France was beet 
sugar.

4. The country which led the 
world before the war in production 
of fine jellies, jams, and preserves 
was England. T w o-thirds of all su­
gar used in England during those 
years was beet sugar.

5. The English m anufacturers of 
soft drinks, jellies, jams and preserves 
are on record as saying that they con­
sider beet sugar wholly as good as 
cane sugar for their purpose.

6. I t  is interesting to note that in 
England where tw o-thirds of the su­
gar used has been beet sugar the 
prejudice of the housewives against 
cane sugar for canning purposes is 
even stronger than is the prejudice 
in this country among the housewives 
against beet sugar.

7. The w riter personally knows 
many housewives who have used beet 
sugar exclusively for canning pur­
poses for the last ten or fifteen years 
without any trouble whatever.

8. Last summer there was an im­
mense am ount of off grade sugar put 
on the m arket during the sugar 
famine. As you well know, this su­
gar came from Argentine, Java, Mex­

ico and Peru, and was in many cases 
sold direct to the consumer w ithout 
being refined. Such sugar was in 
every case cane sugar. This you 
know. This summer people are main­
taining that these offgrade sugars sold 
them last summer at high prices were 
beet sugar. From  your own knowledge 
you can correct this error.

D. J. Buck,
Sec’y- Mich. W holesale Grocers 

Association.

Advocates the Issuance of Mileage 
Books.

W ashington, D. C , June 7—Senator 
Robinson, of Arkansas, is seeking to 
assist traveling men in cutting down 
their cost of doing business by the 
introduction of a bill in the Senate 
requiring railroads engaged in in ter­
state commerce to issue mileage 
books at 2/> cents per mile.

“This measure,” said Senator Rob­
inson, “is advocated by the National 
Council of the Commercial T ravelers’ 
Association of the U nited States with 
allied associations. It is believed its 
passage would bring an immediate 
cash return to the railroads of be­
tween fifty and one hundred million 
dollars, and, at the same time, save 
the railroads expense and inconven­
ience in clerical help, checking bag­
gage and issuing tickets. The pres­
ent high passenger rate has resulted 
in a great decrease in earnings, and 
has seriously interfered with the 
prosperity of business generally.”

“ During the war it was advisable 
to discourage travel and high passen­
ger rates were then justified, but the 
present rates have resulted in a cur­
tailm ent by about one-half of the 
amount of travel normally due to 
commercial travelers and similar 
groups. This has had a deleterious 
effect on business generally.”

The bill provides that within thirty  
days after it is adopted by Congress 
and signed by the President, “pas­
sengers traveling on railroads engag­
ed in interstate commerce shall have 
the privilege of purchasing and using 
in paym ent of their transportation 
mileage books which shall be issued 
under the rules and regulations pre­
scribed by the In terstate Commerce 
Commission. Said mileage books 
shall be interchangeable, shall con­
tain transportation  in the aggregate 
of not less than one thousand miles, 
and shall be sold at the rate of 2/z 
cents per mile.”

Jap and Yap.
W e don’t care a  rap  
For the Island of Tap:
B ut w e're firm th a t it shall 
N ot belong to the Jap.

For the Island o f Yap,
From  its  place on the map, 
Is the k ey  to the w hole  
South P acific—m ayhap.

W e don’t m ean to snap  
TTp the Island of Yap;
L et it rest in the w orld’s  
International lap.

So w e sa y  to the Jap: 
“T here’s  no call for a  scrap: 
B u t you 've g o t to le t go  
Of the Island o f Y ap!’’

MR. MERCHANT
Collect Your Own Bad Debts

with  one  of o u r  $5.00 “ S E L F - C O L ­
LE C T IO N  S Y S T E M S .”  No fees  o r  
com m issions .  P u r c h a s e  price  re funded  
if “ S Y S T E M ” fa i ls  to  col lect  its  cost .  
I s n ’t  t h a t  f a i r  en o u g h ?

You spend  h u n d re d s  of do l la rs  a n ­
nual ly  in a d v e r t i s in g ,  w hich  n a tu ra l ly  
inc rea se s  y o u r  A cco u n ts  Receivable— 
w hy  no t  spend  $5.00 to  collect th e  bad 
ones?  O ur  “ S Y S T E M ” g e t s  t h e  m oney.  
P o s t  c a rd  b r ings  full  p a r t i c u la rs .  
D o n ’t  h e s i t a te .

UNION SALES COMPANY
1208 G rand  Rap ids  S a v in g s  Bldg.

Grand Rapids, Mich.

A N G L ^ O O
Sticky Fly Paper.S tickyFlyRibbojv, 
TreeTanglefoot, Roach'jl'Ant Powder.
TheOsW.Thum Co.,Manufacturers.

Grand Ra p id s . M ic h . Walkerville.Canada.

Our 500,000 Distributors
win* arc in close con tac t w ith  the custom ers are en joy- 

ing  p a rt of the  profits of tw en ty  years  of persisten t, 

con tinuous ad v ertis in g  com bined w ith  a fa ir trad e  

policy w hich deserves th e ir  co-operation .

Shredded W heat Biscuit
jjs w ithou t d o u b t tlit* best-advertised  w hole w he«‘it 

cereal food in th e  w orld , w ith  the  la rg es t an d  m ost 

in tensive d is trib u tio n . In these troub lous tim es of 

read ju s tm en t we solicit a continuance of th is co-oper­

ation . W e crea te  th e  d em an d — it is only  fa ir  to ex ­

pect an  efficient and  prom pt d is trib u tio n .

MADE ONLY BY

The Shredded Wheat Company, Niagara Falls, N. Y.

Grand 
Rapids _ 

48 M arket v  
S t., S. W .

Cita. 
1381 
Bell 

M. 1361

EGGS AND PRODUCE

Properly Packed

BANANAS
arrive in the best condition and are

D ELIC IO U S  
N U T R IT IO U S  
W H O L E SO M E

We devote careful, expert attention to 
properly packing the Bananas we ship.

T h e  V in k em u ld er  C om p an y
G R A N D  R A P ID S  M IC H IG A N
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M ichigan R etail H ardware A ssociation .
P resid en t—N orm an G. Popp. Saginaw .
V ice-P resid en t—Chas. J . Sturm er, P ort 

Huron.
Secretary—A rthur J. S cott, M arine 

City.
T reasurer—W illiam  Moore, D etroit.

The June Gift Trade in the Hardware 
Store.

W ritten  for the T radesm an.
The June wedding gift trade is a 

considerable and growing factor in 
hardware business during the present 
month. Indeed, wedding gifts are a 
factor in all the year round trade; but 
this is the month when the hardware 
dealer has an especial opportunity to 
emphasize his facilities for catering to 
this particular demand.

The reason of course is that, in the 
popular mind, June is accepted as the 
month of brides. W eddings are more 
numerous during this month than in 
any other m onth of the year. The 
newspapers are full of reports of more 
or less elaborate weddings. A great 
many people are more or less directly 
interested. Their minds are keyed up 
to the subject.

So that the hardware dealer’s win­
dow display for the June bride will 
get a lot more attention, and exert 
a far wider influence, this month than 
at any other season of the year.

The window display is the first fac­
to r in advertising. A window display 
represents your first and most obvious 
line of appeal to this class of trade. 
H ere are some points to consider 
when devising your display.

First, the modern trend towrard 
practical gifts m ust be recognized. 
Most hardware stores carry ornam ent­
al lines which are admirably suited to 
gift purposes. These include such 
lines as silverware, brass goods, cut 
glass, etc. Not all of these are hard­
ware staples; but all are handled oc­
casionally by hardware dealers. If 
you handle these lines, naturally it is 
good policy to play them up. Yet 
even then it is worth while to urge 
the possibilities in the direction of 
practical gifts.

For the tendency tow ard practical 
and useful gifts is p retty  sure, under 
existing conditions, to become more 
and more pronounced in the next few 
years. Now, in other stores the prac­
tical is largely subsidiary to the orna­
mental. In the hardware store, along 
with certain prim arily ornam ental 
lines, there are an immense number of 
articles suitable for gift purposes in 
which the ornam ental is subsidiary to 
the practical.

So, play up practical gifts. The 
more practical, the better. Show your 
purely ornam ental lines, feature them 
if you like, but feature them as al­
ternatives to the practical gifts, of 
which no other line of business has so 
many to offer.

A good stunt is a window devoted 
wholly to practical weding presents. 
H ere you can show a lot of lines tha t 
will appeal and sell because most peo­
ple don’t think of them for this pur­
pose. Feature as the center of your 
display some fairly high priced article. 
A modern kitchen range, the most 
expensive in stock, might be shown. 
Show other useful articles—vacuum 
cleaners, refrigerators, heaters, carpet 
sweepers, washing machines, electrical 
devices, kitchen utensils, aluminum 
ware. These are all practical gifts 
that will be really helpful to the new 
home, and appreciation of which will 
grow  with use.

In these lines the hardware store 
can offer gift articles at any price 
from five cents up.

I t is not necessary to put all these 
lines into the one display. But you 
can show an assortm ent sufficient to 
emphasize that you have goods at all 
prices, and to drive home your basic 
idea of the useful and practical in 
gifts.

Now, link up your display with the 
June bride by means of some “fluffy 
fixings.” For instance, if you have 
a dummy figure of a bride, use that as 
the center of your display. Perhaps 
one of your salespeople can rig up 
something. A few years ago, ingen­
ious clerks were putting on “hard­
ware millinery” displays. Something 
of that sort might be adapted to the 
June bride idea. Or, clip the June 
bride pictures from the magazine 
covers—the current June magazines 
are available the last week in May. 
Paste these in your window, or use 
them  to give color to your show 
cards. Get the June bride appeal into 
your display, by hook or by crook. 
W ork in anything you can in the way 
of June accessories—the bride with 
veil, orange blossoms and bouquet, the 
wedding ring, old shoes, rice and con­
fetti—it doesn’t m atter what, so long 
as you get the idea to the passer-by.

Behind this insistence on the June 
accessories is a good, substantial busi­
ness reason. If you display a lot of

Sand Lime Brick
N othing as Durable 

N othing as Fireproof 
M akes S tru ctures B eautifu l 

No Painting  
No C ost for Repairs 

Fire Proof 
W eather Proof 

Warm (n W inter  
Cool In Sum m er

Brick is Everlasting

Grande Brick Co., Grand|Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick‘Co., Saginaw 
Jackson-J ansmg Brick Co., Rives 

Junction

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, M idi.

Broadw ay
Radiant

Lamp
B es t  L ig h t  for  S to res ,  Offices an d  
Fac to r ie s .
W e h a ^ e  exc lusive  ag en c y  for  
G ran d  Rapids.
W e fu rn ish  th e se  lam p s  a t  $7.50, 
hu n g  on yo u r  p re s e n t  f ix ture .  
J ing le  o u r  phone an d  w e  will hang  
one lam p fot  y c u r  inspec t ion  and  
com par ison .

W. M. Ackerman Electric Co.
549 Pine Ave., Grand Rapids 

C itizens 4294 Bell 288

Brown & Sehler Co.
“ H om e o f Sunbeam  G o o d s“

Manufacturers of

HARNESS, HORSE COLLARS
Jobbers in

Sadderly Hardware, Blankets, Robes, Summer Goods, Mackinaws, 
Sheep-Lined and Blanket-Lined Coats, Sweaters, Shirts, Socks, 

Farm Machinery and Garden Tools, Automobile Tires and 
Tubes, and a Full Line of Automobile Accessories.

GRAND RAPIDS, MICHIGAN

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.
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practical lines with a show card bare­
ly suggesting “practical gifts for June 
brides” nine persons out of ten will 
exclaim: “Oh, he is just trying to 
work up some busineess.” But fill in 
the June decorations and accessories 
and you give color and plausibility 
to your appeal. A lot of people will 
reflect: “Well, there is som ething to 
that idea of practical gifts.” The ac­
cessories unquestionably make a dif­
ference to the effectiveness of the dis­
play.

H ere are some other features to re­
member. You are appealing to the 
aesthetic to a certain extent; hence 
your windows m ust show particular 
attention to finish and detail. The 
trim  m ust be artistic and effective, to 
show off the high priced lines. A soft 
appearing background is necessary to 
secure the best effect. The floor of 
the window, and the background 
should be covered with heavy cloth, 
crepe paper, cheese cloth, or some 
similar material.

To show a good assortm ent of gift 
lines is desirable. The more help you 
can give intending purchasers, the 
better the results. Most gift buyers 
are in a quandary as to what to se­
lect; and an appealing and intelligent 
suggestion is welcomed. To such 
buyers a window containing a large 
assortm ent of articles will instantly 
appeal.

To increase the display space with­
out crowding the articles shown is a 
test of your skill in arrangem ent. The 
floor space can be increased by put­
ting in steps, thus providing space for 
showing flat articles against the 
“rise” of the step. Shelves and brac­
kets fixed against the background also 
add m aterially to the amount of dis­
play space.

In your window display, it is as a 
rule good policy to use price cards. 
This may not be necessary where the 
display is limited to a few high priced 
articles; but in most cases it will be 
found desirable to drive home the idea 
that you offer gift lines to suit any 
purse. The most effective way to do 
this is by quoting the actual prices.

Along the line of service to the cus­
tom er, and the giving of practical as­
sistance to intending buyers, it is a 
good idea to have a carefully compiled 
list of gift suggestions. Such lists 
can be arranged according to price, 
or according to the class of goods 
suggested, just as the dealer sees fit. 
I am inclined to favor the arrange­
m ent according to price, since price is 
an im portant factor in this year’s 
business and will be prom inently con­
sidered by buyers.

This list can be printed or mimeo­
graphed for distribution through the 
mails and over the counter; and 
copies can be posted up prom inently 
in the stoe, and bulletined in connec­
tion with appropriate window dis­
plays. The list of gift suggstions is 
an immense help to both the sales­
man and the customer.

Simultaneously with your displays, 
it is good policy to use your news­
paper space to suggest gift lines, to 
urge the idea of practical gifts, and 
the facilities the hardw are store pos­
sesses for catering to the gift trade. 
If you are sending out printed m atter 
every month to a selected mailing list 
—a form of advertising many hard­

ware dealers have found advantageous 
—devote your June circular in part 
to gift lines, and enclose your list of 
gift suggestions.

I t is w orth remembering tha t every 
wedding in June or in December, 
represents a new home; and that a 
large proportion of these new homes 
will be in your own community. 
These new couples will be buyers on 
an inceasing scale of everything the 
hardware store has to offer. They 
will not be tied down to old buying 
affiliations; and it is quite likely that 
intelligent selling efforts and good 
service can make them regular cus- 
tom rs of your store.

So, add these people, or rather, 
those who make their homes in your 
community, to your prospect list; 
and keep in touch with them. They 
are among the best prospects you 
have, and this is one of the best meth­
ods to secure new business.

V ictor Lauriston.

Stock Fire Insurance Companies 
Gamble in Stocks.

New York, June 3—H azardous 
speculation in the stock m arket by all 
of the large fire insurance companies 
was charged by Samuel Unterm eyer, 
counsel to the Lockwood Committee, 
to-day when the investigation into the 
insurance business was resumed at 
the city hall.

W hereas legislation has been passed 
prohibiting savings banks and life in­
surance companies from investing in 
industrial stocks, the stock fire insur­
ance companies are free from any re­
strictions, Mr. U nterm yer said, and 
the larger part of the policyholders’ 
payments is used to further the financ­
es of the companies by speculative 
transactions.

“The big insurance companies,” he 
said, “are more deeply engrossed in 
stock m arket gambling day after day 
than they are in attending to the de­
tails of their insurance business. The 
records show that some of the com­
panies have thousands of transactions 
a year on the m arket.”

Premiums paid by policyholders 
should be regarded as a trust fund in 
care of the companies, he said, and 
subject to the same legislative restric­
tions as are imposed upon trustees of 
estates.

It is the intention of the com m it­
tee to examine further into this ques­
tion, and it is understood that they 
are in possession of various lists of 
stocks of a highly speculative nature 
in which the companies have invested 
freely.

Samuel D eutschberger, Chief Ex­
aminer of the State Insuranc De- 
partm nt, testified that the only con­
trol exercised by the State was that 
the fire insurance companies were pro­
hibited from investing in insolvent 
corporations or in real estate. But 
so far as the latter class of securities 
were concerned, he admitted that the 
law was a dead letter, and that in 
many instances companies owned 
large amounts of stock in real estate 
corporations.

One instance was cited where the 
Continental Fire Insurance Company 
owned $1,000,000 of stock and $1,000,- 
000 of bonds of a real estate company 
with a building in Maiden Lane. The 
witness testified that the departm ent 
was inclined to “wink at these invest­
ments,” as they were evasions of the 
law rather than direct violations.

The investm ent of stock fire insur­
ance companies in the large class of 
conservative securities, such as real 
estate m ortgages railroad securities, 
and municipal, State, and Federal 
bonds, was practically negligible, Mr. 
U nterm yer said.

M ost hopes are not realized because 
they cover too much ground.

COLEMAN
Terpeneless

L E M O N
and Pure High Grade

VANILLA EXTRACTS
Made only by

FOOTE & JENKS
Jackson, Mich.

REFRIGERATORS
for  A L L  P U R P O S E S

S e n d  fo r  C a ta logue

No. 95 for R esidences 
No. 53 for H otels, C lubs, 

H ospita ls, Etc.
No. 72 for G rocery Stores 
No. 64 for M eat M arkets 
No. 75 for F lorist Shops

McCRAY R E F R IG E R A T O R  CO.
2144 Lake S t. Kendallville, In d .

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
warned, as well as height. We will quote 

m >net saving price.
Sidney Elevator Mnfg. C o., Sidney, O hio

We are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A. B. K N O W LSO N CO.
Grand Rapids Michigan

P r i c e s .

T h e  m c C a sk ey  r e g is t e r  C o ..
ALLIANCE. OHIO

TO CHICAGO
Sun . ,  Mon., W ed .  &  F r i .  N igh ts .  

8:40 P . M. Grand R apids T im e.

F R O M  C H IC A G O
T ues . ,  T h u r s .  &  S a t .  N igh ts  

7:45 P . M. C hicago Tim e.
P a y  B oat Chicago to M uskegon every  
M onday. L eave C hicago 8 A . M.
Fare— $4.35 plus 35c war tax.
B oat car L eaves M uskegon E lectric  
Station  156 O ttaw a A ve.
T ick ets sold  to all poin ts w est. B a g ­
gage  checked thru. V acation  Tours 
on all G reat L akes S team ers arranged

htF t  GOODRICH CITY O F F I C E  
127 P ea r l  S t r e e t

W ith  C onsolidated R ailroad tick et 
offices.

C itizens Phone 64-509 B ell M ain 554. 
W .  S. NIX O N , C i ty  P a s s e n g e r  Agent .

A ll  a b o u t-

KELLY s e r v i c e -

I f  I had th e  cou p on .

T K Kelly Sales Sy 
2548 N.collet Ave 
Minneapolis. Mmn

S u e  o f  m y  . l o c k  —

N a m e  ____________
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LOW ER HO TEL RATES.

Hardware Jobbers Asked To Bring 
Them About.

Philadelphia, June 8—Enclosed is a 
statem ent of information with re­
spect to the hotel rate situation in the 
adjustm ent of which we request your 
co-operation.

Members of this Association realize 
that in the present re-adjustm ent per­
iod, we cannot hope to get a higher 
margin of profit, but that, on the 
other hand, under conditions of keen 
competition, profit margins are nar­
rowing.

This, apparently, means that the 
only possible way of overcoming the 
discrepancy between the cost of doing 
business and the possible profits on 
the sale is a saving in the expense 
of doing business.

Aside from possible economies of 
warehouse, sales room and office ex­
pense, there are many economies in 
salesmen’s traveling expenses which 
can undoubtedly he made provided 
both executives and salesmen are 
alive to the necessity of such down­
ward revision.

You are accordingly urged to sup­
ply a copy of the enclosed statem ent 
to  your fellow executives and depart­
ment heads, and to all of your travel­
ing salesmen.

It is also requested that you send a 
copy of the statem ent together with 
a request for active attention to your 
local Chamber of Commerce, Board 
of Trade and traveling men’s organ­
ization and to your newspapers.

T. Jam es Fernlev,
Sec’y National Hardware Association.

H otel Rates.
Statement of facts for the infor­

mation of traveling salesmen and the 
consideration of hotel men.

W hile the high hotel rates of the 
war period were seriously felt by 
traveling men, they were accepted and 
tolerantly paid in the same manner 
as were other high prices of the war 
period.

To-day. however, alm ost every in­
dustry has recognized that the war 
is over and has reduced its prices ac­
cordingly. but as the hotelmen have 
taken little or no action, this sta te­
ment of facts is presented.

The railroads and sleeping car com­
panies which are charging about twice 
the pre-war rates recognize the nec­
essity of adjusting their rates so tha t 
they may not continue to he prohib­
itive of travel, but shall encourage 
necessary travel in the interest of the 
business of the country.

It is the belief of m anufacturers and 
wholesalers that the present lower 
price level on which they are doing 
business is far safer than the war 
time high price level and that the 
whole country is benefited through 
the conduct of business on a satisfac­
tory price basis which encourages a 
good volume of business.

Therefore, they feel that it is ridic­
ulous that hotel men are not reducing 
their rates and submit the following 
statem ent of reductions in prices of 
things which hotel men buy as force­
ful argum ents for an immediate re­
duction of rates:
R eduction inp percentage in w holesale  

prices o f H otel Suplies from  May,
1920, to  M ay, 1921.

F lo u r  _____________________________ 50%
P o ta to e s  __________________________ 75%
L am b  _____________________________ 40%
E g g s  ______________________________ 40%
T e a  _______________________________ 20%
H ard  ______________________________ 50%
R u t te r  ____________________________ 50%
P r u n e s __ _________________________ 50%
K itch en  U ten sils  a n d  E q u ip m e n t_22% %
K itch en  G alvan ized  W a re  a n d

B u ck ets _________________________ 50%
Table. L inens _____________________ 30%
C otton  T ab le  C lo th s  a n d  N a p k in s  40%
Pillow  C ases  ______________________ 50%
C arp e ts . H ugs an d  F lo o r C o v erin g s  40%
P lu m b in g  F i x t u r e s ________________ 40%
L a b o r _____________________________ 20%
S u g a r ---------------------------------------------70%
B eef ------------------------------------------------ 33%%
Chicken ___________________________  30%
C hicken  ___________________________ 30%
Coffee ---------------------------------------------50%
C ooking  F a ts  a n d  F ry in g  C om ­

p o unds __________________________ 70%
F r u its  ----------------------------------- 50%

Soap ---------------------------------------------- 25%
Table China ______________________ 10%
Table G la s s w a r e __________________ 15%
Table S ilver P lated  W are __________ 12%%
Table S terlin g  S ilver W a r e _______ 30%
B ed Springs ----------------------------------20%
B ed M attresses ___________________ 25%
B ed S h eets ____________________ 1__ 50%
Cotton and W oolen B la n k e t s _____ 40%
T ow els ____________________________ 40%
P ain t and V arnish ______________33%%
S tationery  ________________________ 30%
F urniture ________________________  40%

Coal prices, both for bituminous 
and steam sizes of anthracite, have 
moderated considerably in the East, 
but authorities in the Central W est 
do not look for much cheaper coal 
until the expiration of the present 
contract w ith the union miners on 
May 1, 1922.

Rent is one of the items of hotel 
expense which is yet unchanged, and 
hotel proprietors in many sections of 
the country rent the properties they 
occupy. Of course, in the case of 
buildings not recently erected, owned 
by the hotel proprietors, and not pay­
ing greatly increased taxes, a lower 
charge for this item of cost is easily 
available.

Recently a grocery concern in Iowa 
made an exhibit which we publish 
herewith as follows:
One Year Ago 100 lbs. Granulated 

Sugar Cost $30 
Now—May, 1921, $30 Buys 

100 lbs. Sugar 
100 lbs. Flour 
25 lbs. Oatmeal 
4 lbs. Coffee 
12 cans Tom atoes 
12 cans Corn 
1 box or pkg. of Crackers 
12 lbs. Rice 
16 lbs. Beans 
12 cans Peaches 
12 cans Hominy 
12 cans Pork & Beans 
The above exhibit was referred to a 

wholesale grocer, who replied tha t 
the $30 would not only buy the items 
mentioned in the above list, but would 
buy the very best quality in these 
items.

Philadelphia retail grocery store 
prices show a decline of 27 per cent, 
in meat prices in the last year, and a 
decline of 50 per cent, in other food­
stuffs and groceries in the same per­
iod with detail as follows:

April 1920 April 1921 
P rices P rices

Pork. Loin __________$ .45--.52 $ .32-.38
Shoulder _____________ .25
F. Ham  _ __ .40 .30
Reg-. H am s ___________ .40 .35
B acon .45 .25
P i c n i c s ________________ .20
Sk. H am  ______________ .40 .35
R. and R. S t e a k ______ .42 .35
Sirloin ________________ .48 .45
Rib R oast ____________ .30 -.35 .20-.30
Chuck R oast ------------- .28 .18
L eg M utton ___ .42 .28
Loin Chop ____________ .48 .35
S h o u ld e r s____________ 97 .14
B reasts  _ _ ________ .1« .06
L eg Lam b ____________ .55 .35
Loin Chops _ ___ ,5fi .45
Shoulders _____________ .20
B reast .14 .08
C utlets, V eal _________ .50 .48
B reast. V eal __________ 25 .22
P ink  Salm on ( c a n ) _ .19 .10
B u tter  (pound) .75 .40
O leom argarine (pound) .40 .28
N u t M argarine ( l b . ) _ .35 .25
C heese (pound) _ __ .35 .29
Lard (pound) ________ .25 .12%
Grisco (pound) _ _ _ .33 .18
E g g s (dozen) _________ .48- .53 .32 -.37
Flour (12-pound b a g )_ .93 .69
Oornmeal ( p o u n d )___ .05 .02%
Rolled O ats __________ .06 .04%
Porn F lak es __________ .09 .07
M acaroni ( p a c k a g e )_ .10 3 for 25c
B ean s (pound) ______ .OR .05
Rice (pound) _________ .18 .06
P ota toes  (14 peek, 3%

lbs.) ________________ .27 .05
Onions (pound) ______ .09 3 for 5c
Corn (can ) ____________ ,ii 3 for 25c
T om atoes (can) _____ .h 3 for 25c
G ranulated Sugar (lb .) .17 .06%
Prunes 40-50s (pound) .24 .17
Coffee (pound) ______ .42 .25
Syrup (can) __________ .15 .09
P . & B. N aphtha Soap

(bar) _______________ .08 .06%
(4 for 25c)

F e ls  N ap h th a  ( b a r ) _ .OS .06%
(4 for 25c)

B abbitt s  Soap (bar)__ .08 .06%
(4 for 25c)

S tar  Soap (bar) ______ .08 .06%
(4 for 25c)

If th e s e  fig u re s  are a n y t h in g lik e  a
c o r r e c t ,  th en  it is  ab s olutely w ith o u t
reason that hotels are charging w ith­
out reason that hotels are charging 
their present rates.

The traveling salesmen of the coun­
try are vitally interested in the re­
duction of hotel rates, because they 
and their houses are finding it difficult 
to conduct business a t a profit during 
1921 and do not want to continue pay­
ing war time rates.

The salesman is financially inter­
ested in the hotel rate question re­
gardless of whether he pays his trav­
eling expenses out of his sales com­
mission or salary or w hether it is 
paid separately by the house, because 
in the final analysis the expenses are 
charged up to the territory  and the 
result influences the salary obtainable.

In  fact, the entire system of sales 
by traveling salesmen is actually 
threatened by the present high hotel, 
sample room, transportation, sleeping 
car and excess baggage charges.

It is probably “human nature” for 
the hotel people to continue these 
high charges as long as they can, par­
ticularly if they hear no objection, 
but they will do well to realize that 
many industries are suffering to-day, 
in part, because of the desire for an 
excessive profit based on charging all 
the traffic would hear even if it de­
prived some persons of the ability to 
buy.

Therefore, the atiswer is plain— 
agitate lower rates—talk with hotel 
proprietors about it, registering your 
complaints in no uncertain way.

When Is a Luxury Tax?
A woman went into a restaurant 

and ordered a plate of ice cream, and 
when she came to pay she had a 
check for 15 cents, and 2 cents were 
added to it. She asked, “W hat does 
that two cents mean?” “W ell,” she 
was told, “fifteen cents for your ice 
cream and two cents luxury tax.”

She paid it, and then she walked 
across the street to the drug store 
and asked for a corn plaster, and 
she got her check for ten cents, and 
one cent added. She said, “W hat is 
the one cent for?” “T hat is the lux­
ury tax.” “W ell,” she said, “this is 
the first time I ever knew that corns 
were a luxury.”

P A R K  P L A C E  H O T E L
Traverse City - Michigan

T he  L ead ing  All t h e  Y e a r  A round  
Hote l of N o r th e rn  Michigan

H ot an d  Cold R u n n in g  W a t e r  In all 
R ooms

Local a n d  Long D is tance  P h o n e s  In 
t h e  Rooms

S u i te s  w i th  P r iv a t e  B ath  

W. O. HO LDEN, Manager

T h e  N e w e s t  Well Known for
In G rand  R apids  C o m fo r t  a n d  C o u r te sy

HOTEL BROWNING
T h r ee  S h o r t  Blocks F ro m  Union Depot

Grand Rapids, Mich.
150 F I R E  P R O O F  ROOMS—All W ith  

P r iv a t e  B a th ,  $2.50 a n d  $3.00 
A. E. H A G E R , M an a g in g -D i r ec to r

C O D Y  H O T E L
G R A N D  RAPIDS

R A T F R  i tt-50 up without bath It A 1 tO  } f250 up with bath

CAFETERIA IN  C O N N EC TIO N

“ T h e  Q u a l i ty  School“
A. E. H O W E L L ,  M anager  

110-118 P ea r l  S t.  G ra n d  Rapids ,  Mieh. 
School  t h e  y e a r  round .  C a ta log  fra« .

W estern H otel
BIG RAPIDS, MICH.

H ot and cold running w ater in 
all rooms. Several room s with 
bath. All room s well heated and 
well ventilated.

A good place to stop.
American plan. Rates reason­

able. .
W ILL F. JENK IN S, Manager.
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Gabby Gleanings From Grand Rapids.
Grand Rapids, June 8—A well- 

known traveling man writes us as 
follows: “W hen I read your hotel
article last week, I wondered where 
the Yeasel H otel (F rankfort) came 
in. Evidently you did not stop for 
luncheon at Frankfort. If you had, 
you would have been able to make 
your hotel article doubly interesting.” 
There is a reason for everything in 
this world. The reason the w riter 
did not take luncheon at Yeasel 
House was because he had already 
partaken of the hospitality of that 
hotel three years ago. Both food and 
service were then as bad as they 
could be. Time could not make them 
any worse. A burned child avoids 
the fire.

Many Michigan cities and towns, 
including Kalamazoo, have gone back 
to the 10 cent price for ice cream 
sodas and sundaes. I t is high time 
every town did the same. There is 
no sense in retaining the 15 cent price 
on the article; in fact, there never 
was any good excuse for pushing the 
price above. 10 cents.

Jacob Dyke, who was associated 
with the V inkemulder Co. twenty- 
four years as salesman and book­
keeper, has severed his connection 
with that house to engage in the fruit 
and produce business at Traverse 
City on his own account. He is lo­
cated at 117 State street, the form er 
location of Mr. Guff re, whose stock 
he purchased to secure the location 
desired. Mr. Dyke is a young man 
who can always be depended upon 
to do the right thing. He is honest, 
resourceful, energetic and dependable. 
He will be able to use his long train­
ing in the business to excellent ad­
vantage in his new undertaking and 
it goes w ithout saying tha t if hard 
work and faithful service to the trade 
counts in this world—and m ost of us 
believe it does—he will achieve a 
signal success in his present location.

N othing is so profitable to a trav­
eling salesman as an appearance of 
vigorous good health. F or health 
suggests harm ony and prosperity. 
W hen all appears to be well with the 
salesman, one is likely to assume that 
this may be partly due to the merit 
of the goods he sells.

Jam es S. Bicknell, cashier of the 
Citizens State Bank, Clare, writes 
that there will be an $85,000 hotel 
built in that city this summer, in ad­
dition to a school building, bonds for 
which have just been purchased by 
the D etroit T rust Company. He says 
the authorities would like to get into 
touch with contractors who would 
like to bid on the jobs.

The hardest way for a working man 
to prepare himself for lower wages 
is to live on none for a few months. 
The easiest way is to save when wag­
es are high and stay on the job when 
they fall. No work and no pay are 
costly.

All the wild ideas of unbalanced 
radical agitators the world over, in 
their ignorant and pitiable quest for 
happiness through revolution, con­
fiscation of property, and crime, can­
not overthrow  the eternal tru th  that 
the one route to happiness through 
property or governm ent is over the 
broad and open highway of service. 
And service always means industry, 
thrift, respect for authority and rec­
ognition of the rights of others.

W hen Ambassador Harvey speaks 
he always says something, and sel­
dom escapes w ithout a rem ark or two 
that displeases somebody. But his 
recent speech in London unquestion­
ably is in accord with the general cur­
rent of American opinion. T hat it 
shocked the thick and thin supporters 
of the form er N ational adm inistra­
tion is a wholesome fact. The elec­
tion last November shocked them. 
And Mr. H arvey was wise in empha­
sizing the 7,000,000 m ajority in that 
election, because Europe, so long rul­
ed by individuals, does not always 
rem em ber tha t m ajorities rule in the 
U nited States.

H. H. Briggs, who has conducted

the H ighland Park H otel, Grand 
Haven, for the past seven seasons, 
will conduct the house again this 
season. He will open the house to 
guests June 18.

H arry  Hydorn (Standard Oil Com­
pany) is gradually recovering from 
his recent illness and expects now to 
be able to resume his road duties 
about July 1. Like everyone who ever 
got on the payroll of the Standard 
Oil Company, he insists that it is the 
“best boss on earth.” He is chafing 
like a war horse to get to his trade, 
so as to repay some of the many 
favors showered upon him by his em­
ployer during his illness.

Auto travelers who have occasion 
to make the road from Holland to 
Saugatuck would do well to defer 
their trips, if possible, until the fresh 
tar on the road has had time to dry 
or become absorbed in the surface 
material of the road. On any warm 
day it has an unhappy faculty of a t­
taching itself to passing cars with un­
fortunate results.

Traveling men who attended the 
annual convention of the U. C. T. 
at Jackson complain that the O tsego 
H otel did not live up to the letter 
and spirit of its agreem ent with the 
Jackson boys in the m atter of rates. 
It agreed to entertain the city’s guests 
at from $2 to $4 per day for room 
service, with no charge for the wives 
of members accompanying their hus­
bands. As a m atter of fact, many of 
the members who attended the con­
vention with their wives were charged 
$6 per day, instead of $4, as agreed 
upon beforehand. This violation of 
agreem ent will be threshed out be­
fore the Hotel Committee of the U. 
C. T. at its first meeting, which will 
be held at Lansing on Saturday of 
this week.

The Grand Rapids Dry Goods Co. 
has arranged to open an E astern 
Michigan sales agency at Saginaw 
and has engaged two new salesmen 
to manage it—Ed. Knoop and Theo. 
C. Will. The form er has represented 
H irth, Krause & Co. in the Saginaw 
Valley for several years. The latter 
has covered the same territo ry  for A. 
Krolik & Co. These gentlemen will 
maintain a sample room at 200 N orth 
Franklin street, Saginaw. Two ad­
ditional men will be added to the te r­
ritory to be handled by this agency 
in the near future.

John D. M artin’s report of the U. 
C. T. convention at Jackson is very 
complete and comprehensive, but it 
omits one feature which ought to be 
recorded. There were so few Grand 
Rapids members at the convention 
that the Second City was not regu­
larly represented in the parade on 
Saturday, but John donned his Bag- 
man fez and marched all alone by 
himself behind the band as the sole 
official representative of the Bagman 
organization. R eports from Jackson 
are to the effect tha t John received 
as much applause as any other feature 
of the parade, but he w ithstood the 
ordeal w ithout em barrassm ent, as­
suming that the commendation was 
intended for the organization as a 
whole and not for himself personally. 
There were many men in line, some 
of the posts of the order being array ­
ed in grotesque costumes and creat­
ing much merrim ent. There were 
five brass bands in the line of march, 
besides an orchestra on a float tha t 
was part of the Cadillac delegation’s 
display. There were in the line scores 
of m otor cars carrying the ladies of 
the delegations. These cars in many 
instances were decorated in the col­
ors of the order and in natural and 
artificial flowers, presenting an ap­
pearance that attracted  universal 
attention. Saturday afternoon’s base­
ball game was staged at Hague Park. 
At this resort there were other di- 
vertisements, closing the convention 
which has been a m ost successful 
gathering.

Lash For All Highwaymen.
Detroit, June 8—I think that your

readers without a dissenting voice 
will agree that the dynasty of bandit­
ry has run its course. T hat the intol­
erable reign of blood-lust tha t has 
made this one-time peaceful city a 
veritable human shambles, must and 
shall be suppressed, cost what it may. 
To the effect that decent and law- 
abiding citizens may, w ithout fear, 
walk again the streets of their city, 
confident in a power to grapple with 
these human hyenas who have for so 
long held this city in their deadly 
grasp.

To raise the question is but to 
answer it. W hat then should be done 
to exterm inate this pest, which the 
veriest and “sobbiest sobber of sob- 
dom” agrees should go? We im­
prison these animals and they virtual- 
give us the horse laugh. It may not 
be amiss in this connection to relate 
what a certain London judge in the 
late seventies of the N ineteenth Cen­
tury decided upon under exactly simi­
lar circumstances. This experienced 
and astute judge, seeing that all his 
sentences of im prisonm nt had no ef­
fect on these hardened ruffians, after 
long and deep cogitation decided to 
try  the lash as a corrective. All rob­
bers who practiced violence while 
robbing their victims were given the 
lash, and speedily the reign of terror 
came to an end. Confirmed criminals 
of the “Bill Sykes brand” cried for 
mercy, desiring im prisonment—any­
thing but the lash, but they, one and 
all, got the lash.

Now we have a lesson here as to 
the salutary and healthy fear that the 
lash inspires in the breasts of these 
ruffians. W hile they laughed at im­
prisonment they literally collapsed at 
the sight of the lash. I confidently 
predict that the same phenomena will 
repeat itself here. Once let it be 
known or even suspected among these 
brutal ruffians of the “money-or-your- 
life” kind that the lash will be their 
portion when caught, then D etroit 
will become the unhealthiest place 
and the hardest—where now it is the 
easiest—to gather in their easy money.

To the powers that be, who will be 
responsible for the ultimate adoption 
of this timely remedy, I would say 
entrust the adm inistratin of the lash 
to some husky chap who never has 
even been remotely connected with 
the ancient order of sobbers. then 
peace and comfort will reign among 
us once more. The scum of the pool- 
room s of the United States, with their 
blood brothers, the vermin who fatten 
on female virtue, will scatter to the 
four winds of heaven and a long- 
suffering city will breathe a sigh of 
relief. Samuel T. Slack.

Pays To Drop in at Dances.
Buffalo, N. Y., June 8—Even with 

the present vogue of anatomical dis­
play and the widespread objections to 
short skirts and vanishing waists, L. 
L. Berger, a retailer of this city, 
caused something of a commotion at 
a Main street dance hall recently 
when he loudly demanded that a cer­
tain feminine dancer “Take off that 
suit!”

But Berger had reasons of his own 
for the unusual request, reasons which 
he explained at length to the police at 
the hearing a few hours later. It ap­
pears that, about a week ago, some 
one raided his store and got away 
with a quantity of women’s wearing 
apparel, including several suits of a 
pattern sufficiently audible to be rec­
ognized in any company. The local 
detectives were unable to get any 
clue to the robbey and Berger had 
about decided to charge the m atter 
to profit and loss when he chanced 
to drop in at the dance hall in ques­
tion.

H ardly had he taken his seat before 
his eye was caught by something that 
seemed vaguely familiar. At first, he 
thought it was the face of the dancer. 
But, try as he might, he could not re­
call that the girl had ever worked for 
him or that he had seen her in the 
store. Then it dawned upon him that 
the suit she was wearing was one of 
the ones that had vanished from his 
place of business. Yes, there was no 
doubt of it!

“Take off that suit!” demanded 
Berger, and a near-riot ensued. But, 
when the retailer explained his case 
to the manager of the dance hall, a 
policeman was summoned and the 
wearer of the telltale apparel taken 
to headquarters, where she pleaded 
guilty and was released with a fine, 
after paying for the suit.

Now Berger is dropping in at other 
dance halls in a search for the other 
goods which are still missing from 
his store.

Store F ixtures For Sale
4 ft.  Floor  C iga r  case  Double  Section.  
8 ft .  F loor case.
3 Section Ribbon case .
4 ft. C o u n te r  show  case .
5 ft.  C o u n te r  show  case .
3 ft.  C o u n te r  show  case .
C ra ck e r  case.
Pr .  Toledo C om pu t ing  Scale  W eighs  

up to 100 lbs.
Pr .  3 lb. Toledo C om pu t ing  T ea  scale.  
N a t iona l  Cash  R eg is te r ,  New.
New 24 ft.  Roll A w ning ,  Never  u n ­

packed ,  Comple te .
Office desk opentop.
N at io n a l  B iscu i t  Co., Cookie Rack.  
L a rge  F loor Coffee Mill.

HUGHSTON & CO.
_________ M cBAIN, MICHIGAN_________

Cities Service Company
Bankers Shares

At present prices the yield on this stock is nearly
15% Cash Dividends

This Company owns and operates
Public Utilities

Oil and Natural Gas Companies
Phone, write or wire for information.

STOCKS
• * juu lui II'ANY
In v e s t m e n t  Ba n k e r s

432 Michigan Trust Bldg. Grand Rapids, Mich.
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M ichigan Board  of P h a rm a c y .
P resid en t—H . H. H offm an. Sandusky.
Secretary and T reasurer—C harles S. 

Koon. M uskegon.
O ther M em bers—E. T . Boden, B ay  

City; Jam es E . W ay, Jackson; F . C. 
Cahow, R eading.

N e x t E x a m in a tio n  S ession—D etro it.  
J u n e  21, 22 a n d  23.

Official Program m e of Pharm acy 
Meeting N ext W eek.

Tuesday Morning.
All sessions and entertainm ent feat­

ures of the convention will be con­
ducted on D etroit tim'e.

Opening of the registration head­
quarters in the H otel Statler, Detroit. 
It will be necessary for each person 
attending the convention to register 
with the committee, in order to ob­
tain tickets to the various entertain­
ment features of the convention. All 
druggists registering must have their 
dues paid up to and including 1921.

Registration fee, $2 each; no other 
charge.

Informal reception to delegates and 
all druggists with their wives. Auto- 
Strop razors will be given as prizes 
to the best mixers.

Tuesday Afternoon.
Opening the convention in the con­

vention room of the hotel.
Announcements, reading of com­

munications, appointm ent of comm it­
tee on resolutions.

Address of the President—J. A. 
Skinner, Cedar Springs.

Report of the Secretary—Louis V. 
Middleton, Grand Rapids.

Report of the T reasurer—Karl 
W heeler, Grand Rapids.

Reports of Standing Committees:
Executive—E. W. Austin, Midland.
Legislative—D. G. Look, Lowell.
Membership—J. G. Steketee, Grand 

Rapids.
Publicity—C. II. Jongejan, Grand 

Rapids.
Paper: “The Normal Pharm acist,” 

by Prof. W ilbur Scovell. P rofessor 
Scovell is the author of “The A rt of 
Dispensing,” and other books on 
pharmacy. No druggist should miss 
this most excellent paper. Purposely 
we have placed one of the m ost in­
teresting talks on the first day, in 
order tha t the members would have 
som ething of extra interest each day. 

W ednesday Morning.
Considering the time and expense 

of attending the convention and the 
am ount of time consumed in routine 
business while attending, it is w orth 
fifty dollars a minute to the druggists 
of Michigan to be punctual a t the 
convention hall. Do not hold up the 
session, but be on time and get in on 
saving this fifty dollars per minute.

As the papers for W ednesday 
m orning will be on Legislative m at­
ters, this session will be presided over

by Mr. D. G. Look, chairman of the 
Legislative Committee.

Paper "W ithin the Law” by A. C. 
Graham. Mr. Graham is the Federal 
Prohibition D irector for the State of 
Michigan, and will tell the druggists 
how to unravel the red tape that is 
entangling the retail drug business of 
to-day. Mr. Graham will gladly 
answer any questions on the N ational 
Prohibition and Narcotic Laws tha t 
you may ask him. This is an excel­
lent chance to straighten out the little 
kinks that have been bothering you.

Address by S. C. Henry, Secretary 
of the N. A. R. D. Mr. Henry, as 
Secretary of the N. A. R. D., has 
made a study of state and National 
legislation that have confronted the 
druggist and will be able to clear up 
many of the problem s tha t have per­
plexed the average druggist.

W ednesday Afternoon.
Paper, “Making The D ollar Do Its  

Duty,” by Frank Stockdale. Mr. 
Stockdale was for several years, Edi­
to r of the System Magazine, and is 
now the President of the Stockdale 
Service for Retail M erchants. Mr. 
Stockdale brings us a message on 
store management and on turn-overs 
that will pay our expenses to the con­
vention within the next fortnight 
after we return home, if rightfully 
followed out. All those present are 
asked to take part in the discussion 
following this paper and ask any 
questions. Remember that the best 
part of most papers is in the discus­
sion and questions after the address. 
F or it is in this part that the princi­
ples vital to our own interests are 
brought out. Don’t be an oyster, 
bring your ideas and speak up.

T hursday Morning.
R eport of the T rades In terest Com­

m ittee—G. H. Grommet, D etroit, 
Chairman. Mr. Grommet has spent 
a great deal of time in making this a 
very interesting report. He will have 
som ething to say about trade condi­
tions in Michigan tha t may surprise 
you.

R eport of Secretary of Board of 
Pharm acy—Chas. F. Koon, Muske­
gon.

R eport of Board of T rustees of 
P rescott M emorial Fund—Chas. F. 
Mann, D etroit, chairman.

Report of the Committee on Reso­
lutions.

R eport of the Committee on Nom­
inations—George H . Fairm an, Big 
Rapids, chairman.

Election and Installation of Offi­
cers.

The druggist coming the greatest 
distance and attending all three days 
will receive a prize of three gross 
Lithographed powder boxes.

Perfection prescription file to heav­
iest and lightest druggists. 

Adjournm ent.

Entertainm ent Program .
Guests will be required to present 

tickets that they receive at the time 
of their registration.

Tuesday Evening.
Ladies—T heater party  at 7:30 p. m. 

Meet at S tatler hotel at 7:15 p. m.
Men—Dutch Lunch and Smoker at 

the W ayne County Medical Society, 
65 High street, East, at 6:30 p. m. 

W ednesday.
Ladies—Ladies will meet at the 

Statler H otel at 10:45 a. m., to visit 
the D etroit Creamery Co. They will 
have lunch at the Creamery a t 12:30.

Dinner Dance at the H otel S tatler 
for all registered guests a t 6:30 p. m.

Thursday.
Boat ride at 1:30 p. m. for all reg­

istered guests, by Parke, Davis & Co., 
returning at 5 p. m.

Guests will m eet at the foot of 
Randolph street.

H egira of Retail D ruggists To D etroit 
N ext W eek.

Grand Rapids, June 8—The w riter 
has it upon good authority  that it 
will be very unsafe to get sick dur­
ing the days of June 14 to 16, because 
druggists will be as scarce as snow­
balls during the same time in the 
nearby neighborhood. W hether the 
pharm ics will be in D etroit to listen 
to the classy papers on up-to-date 
business methods or w hether it is the 
entertainm ent that the boys of D etroit 
are going to set up, it is hard to tell. 
Of course, you know the average 
parent takes his boy to the circus to 
show him the animals, but manages 
himself to get a good view of the 
bareback riders. And so the w riter 
does not want to commit himself as 
to w hether it is the heavier or lighter 
affairs of life that make to the road of 
the druggist to Detroit.

But the good times are just as much 
the spice of the convention as the 
sideshow is the life of the State fair 
and we would not want one without 
the other. Each day of profitably 
spent business should have a period of 
gayety at the end, the same as pie 
comes after the midday meal. You 
will find that the entertainm ent com­
mittee have done themselves proud 
over their program.

In my previous announcements, I 
have asked the druggists to bring 
their wives and sw eethearts along. 
Now comes a real generous kick from 
a lady in the drug business. She de­
sires to know why I have slighted 
really the best man in the world and 
why the husbands and beaus of the 
druggists of the fair sex in general 
are snubbed. T ruly the w riter has

not kept himself abreast of the times 
and must apologize. Fair lady drug­
gist, your male companion will be as 
welcome as the flowers in May. As 
long as the w riter is Secretary, 
never more will this mistake occur. 
The w riter will take any such male 
appendage under his wing and in tro­
duce him into the mysteries of the 
Hyenas and see that he is well re­
ceived at the sm oker and all the other 
entertainm ents provided for the mas­
culine gender. A fter this, he will be 
returned safely for the banquet, boat 
ride and other co-entertainers. After 
one convention, your man will be a 
He Hyena, a M. S. P. A. and every­
thing else for the rem ainder of his 
life.

We are reversing our idea of things 
in this letter by telling about the pie 
first, but the bread and cheese will 
be there. If you do not believe a 
convention pays, come and try  one. 
Saying a thing does not pay that you 
have never tried is hazardous busi­
ness. The papers would put pep into 
Pa Perkins. W e are not going to 
say that this will be the- convention 
of a thousand surprises, because there 
are nine hundred and seventy-eight 
and we do not like to exaggerate. 
Anybody tha t is not satisfied with this 
convention may walk home.

Druggists, apothercaries, pharm a­
cists and all had better put M. S. P. A. 
convention at Statler H otel, D etroit, 
on their calendar for June 14, 15 and 
16, lest they forget.

Louis V. Middleton, Sec’y.

Changed Conditions in the D rug 
Trade.

W est Philadelphia, June 7—Make 
every employe in your drug store feel 
that he is a cog in the wheel of your 
business and that the wheel will not 
revolve properly unless his own par­
ticular cog is working smoothly. The 
Caballero D rug Co. has multiplied its 
business five times in its four years’ 
existence and turns over 75 per cent, 
of its entire stock every ten or twelve 
weeks. A good business atm osphere 
is a magnet. There should be no dark 
or unkem pt spots in an up-to-date 
drug store. Eliminate the display of 
patent medicines, empty cartons, 
toilet paper, etc., and use your valuable 
space for more attractive merchandise. 
Bright lights in your store and win­
dows give a cheerful business atm os­
phere. Give the store fixtures a dust­
ing and coat of paint every few weeks. 
The prescription departm ent with the 
aid of the biological line can be made 
popular. Pay attention to the little 
things like neatness, typew ritten la­
bels, the capping of all prescription 
bottles, sealing them  with sealing wax, 
etc. Prom ptness of delivery can be 
accomplished by installing a time 
clock, stamping the time of arrival of 
all orders and time of completing o r­
der and hour of delivery. Numerous 
popular side lines such as alcohol 
stoves and hair nets are profitable and 
w orthy of display in a prom inent 
place. Novelties — im itation ivory

“ D O U B L E  A "

MALTED MILK
LOZENGES
CHOCOLATE FLAVOR

A  D E L IC IO U S C A N D Y  FO O D
ALSO P U T  U P  IN W A F E R  FORM  IN T E N  C E N T  R O L L S

A S K  OUR S A L E S M A N  
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Putnam Factory ,  ^ atlona  ̂Candy Co., Inc , Grand Rapids
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sets, alarm  clocks, cut glass, etc., 
should be found in the up-to-date drug 
store, and the stationery departm ent 
can be made one of the m ost a ttrac­
tive sections. W ith the dropping of 
prices by candy m anufacturers since 
Jan. 1, the candy counter again sug­
gests the once popular week-end 
specials. W indow display linked with 
a prom inent display in your store will 
produce results. Now that prohibi­
tion is a reality, drug stores should 
not miss the opportunity to educate 
the public to patronize the soda foun­
tain. Innovations in this department 
can do much to stimulate trade. The 
oft-neglected cigar departm ent can be 
made productive by keeping the cases 
properly arranged and featuring 
special brands of cigars. But above all 
clerk co-operation is needed. Get your 
clerks interested and your sales will 
grow. F. E. Caballero.

Standardizing Test For Dirug Licenses
Louisville, Ky., June 8—Standard 

restrictions covering the apprenticing 
and licensing of druggists were adop­
ted here at the recent conference of 
the State pharm acy boards of Ken­
tucky, Illinois, Indiana, Michigan and 
Ohio.

In  the future no one with less than 
two years high school education will 
be perm itted to become a drug store 
apprentice in any of the states men­
tioned. Also at least a two year col­
lege course will be the minimum 
requisite for the granting  of a drug­
gists license.

The Kentucky State Board, it is re­
ported, will wage a war against the 
sale of certain patent medicines con­
taining a large percentage of alcohol 
by so-called soft drink dispensers. It 
is reported that out of sixty stands 
recently investigated tw enty were sell­
ing these in violation of the State law.

Just because you know of someone 
who has made money w ithout adver­
tising his business is no reason for 
thinking tha t advertising is not a 
good th ing for your store.

The old fashioned m erchant who re ­
fuses to try  new fashioned methods 
and equipm ent usually fails in the 
good, old-fashioned way.

Creasey Co-operative Ventures Ate 
Crumbling To Dust.

The Creasey propaganda is no 
longer prosperous — except for 
Creasey—judging by the dissolution, 
failure and em barrassm ent of many of 
his undertakings. The Amboy P rod­
ucts Company, Creasey’s private 
brand packers, has been sold to con­
sumer owned co-operatives. The 
Columbus Creasey house is bankrupt. 
The Kansas City Creasey joint has 
passed into the hands of Creasey. The 
Co-O perators have no more interest 
in it. The Texas Brite Mawnin is in 
state of dissolution—the degenerate 
“bird,” McCready, has flown to other 
fields. The Grand Rapids house is 
no longer dominated by Creasey. The 
L. C. Mercantile Co. is driven from its 
flossy quarters. The Spokane gang of 
simps is buying from a two-by-four 
jobbing house and glad to get a re­
bate from any one. I t  has only a 
few days to live. The Seattle house 
of Creasey, it is reported, could not 
pay 25 cents on the dollar and many 
of its creditors are refusing to ship 
except C. O. D. Numerous manu­
facturers are refusing to fill their or­
ders at all. The Oakland house was 
a dismal failure. In Los Angeles they 
couldn’t get enough suckers together 
to take over the remains of the Los 
Angeles Grocery Co., which was an­
other specimen of co-operative wrecks. 
The Twin City Grocery Co., the Iowa- 
Nebraska Grocery Co., the W ood 
County Grocer Co., The Brite Mawnin 
of Oklahoma, and other Creasey co­
operatives revolted. The Iowa-Ne- 
braska house has since failed and will 
probably not pay over 60 cents on the 
dollar. Dissolution has set in. I t will 
not be checked until Creasey is 
checked out.

If you suspect an employe’s honesty 
justify your suspicions as soon as you 
can, or put them aside.

Soda Fountains
Chairs and Tables 
Fruits and Syrups 

Carbonators
We are ready at all times to fill rash orders for 

the above mentioned seasonable items.

It is not too late to install that new fountain or 
to brighten up your store with new chairs and tables 
of the latest design. A  new carbonator will lighten 
the summer burden by a good deal.

Write our A. W. OLDS for facts and figures.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

Wholesale Drug Price Current
Prices quoted are nominal, based on market the day of issue.

T in ctu resA cids
B oric (P o w d .)— 17%@ 25
B oric (X ta l) „ -17% @ 25
Carbolic _______-  31® 36
Citric __________ -  65@ 70
M uriatic _______ 4 & 6
N itric  __________ _ 10® 15
O xalic _________ _ 25® 30
Sulphuric ______ 4<8> 6
T artaric _______ .  58® 65

A m m onia
W ater, 26 deg — 10% 0 20
W ater, 18 deg. — 9® 15
W ater. 14 d e g . __ 8® 13
C arbonate _____ 22® 26
Chloride (Gran) 13® 23

B alsam s
C o p a ib a _________ 70@1 00
F ir  (Canada) - —:2 5 0 0 2 76
F ir (O regon) - — 60® 80

Tolu ___________1 00@1 20

B ark s
C assia  (ordinary) 25® 30 
C assia  (S aigon) 50® 60 
S assa fras  (pw . 55c) @ 60
Soap C ut (powd.)

4 0 c _____  20@ 25

Berries 
C u b e b __________1 50@1 75
F ish  ____________ 40® 60
JuniDer _________ 8®  15

@ 30
Juniper  
P rick ly  A sh  — -

L ic o r ic e ______ - _— 60® 65
L icorice pow d. — @1 00

F low ers
A rnica ________— 75® 80
C ham om ile (G er.) 50® 60
Cham om ile Rom  40® 46

G um s

3 76@4 00 
1 60®1 76 
1 25® 1 45

A cacia , 1 s t __ - — 50® 55
A cacia, 2nd - —— 45® 60
A cacia , Sorts —  20® 25 
A cacia , pow dered 40® 45 
A loes (B arb P ow ) 30® 40 
A loes (Cape P ow ) 30® 35 
A loes (S oc P ow ) 90@1 00
A safoetid a  ______1 0G@1 25

P ow . _________ 1 25® 1 50
C a m p h o r ------------1 06® 1 14
Guaic __________ ® 1 26
G u aiac , pow d’d 1 25®1 60
K ino ------------------  ®„ 85
K ino, pow dered- @1 00
M y r r h __________  @ 90
M yrrh, powdered ® 1 00
Opium ________  9 00® 9 40
Opium, powd. 10 00® 10 40 
Opium, gran. 10 00@10 40
Shellac __________ 85® 95
Shellac B leach ed  90® 1 00
T r a g a c a n t h ____ 4 50®5 50
T ragacanth , pw . 3 60®4 00 
T u r p e n tin e ______ 25® 30

Insect ic ides
A rsenic _________ 12® 25
B lue V itriol, bbl. ®  08
B lue V itriol, le ss  9®  15
B ordeaux M ix D ry 17® 30 
H ellebore, W hite  

pow dered __—  38® 45
In sect P o w d e r _40® 70
Lead A rsenate P o. 22® 42
Lim e and Sulphur

D ry ___________ 11® 23
P aris  G r e e n ____ 31® 43

Ice Cream
P iper Ice Cream  Co.

B ulk, V an illa  ---------1 W
B ulk, V anilla  Sp ecia l 1 20
B ulk, C h o c o la te ------- 1 20
Bulk, C aram el ---------- 1 20
B ulk, G r a p e - N u t ------1 20
B ulk, S tr a w b e r r y ------1 26
Bulkk, T u ttl F ru iti — 1 26
B rick , V anilla  -------   1 40
B rick , F a n c y ---------- J • •
Ices ----------------------------- 1
Sh erbets --------------------- 1 10

A lm onds, S w eet,
im itation  ____  6 0 0 1  00

Am ber, c r u d e _ 3 00®3 26
Am ber, rectified 3 50@3 76
A nise __________1 50® 1 80
B e r g a m o n t___ 8 50® 8 75
C ajeput - __ ____1 50® 1 75
C a s s ia __________ 2 50@2 75
Castor _________1 20® 1 44
Cedar L e a f ____1 50® 1 75
C itronella ______ 65@1 00
C loves ________ 2 25 0 2  60
C ocoanut --------- 30® 40
Cod L iver ______ 85@1 00
C r o t o n __ ______ 2 2 5 0  2 60
Cotton S e e d __ 1 00@1 10
C u b e b s ________11 00® 11 25
E ig e r o n ________ 6 00®6 25
E u c a ly p t u s ____ 1 0 0 0 1  25
H em lock, pure 2 00®2 25 
Juniper B erries  
Juniper W ood
Lard, e x t r a ------ _ „ __
Lard, No. 1 ____1 10® 1 20
L avender F low  9 00@9 25 
L avendar Gar’n 1 76®2 00
L e m o n __________ 1 7 6 0 2  00
L inseed  B oiled  bbl. @ 89
L inseed  bid le ss  96® 1 04 
L inseed  raw , bbl. @ 87
L inseed  raw , le ss  9 4 0 1  02 
M ustard, true o s . @2 75 
M ustard, artifll, o s . @ 60
N ea tsfo o t ______1 10® 1 30
O live, p u r e ____ 4 75 0  5 66
O live, M alaga,

yellow  _______ 2 75®3 00
O live, M alaga,

green  ------------
O range, S w eet 
O riganum , pure  
Origanum , com ’l
Penn yroyal ------
P e p p e r m in t------ ------_
R ose, p u r e __ 15 00@20 00
R osem ary F low s 2 60@2 76
Sandalw ood, E . __ __

I. __________ 13 0 0 0  13 25
S assafras, true 2 5 0 0 2  75 
S assafras, a r ti’l  1 25@1 60
S p e a r m in t_— 10 0 0 010  26
Sperm  _________ 2 75@3 00
T a n s y ____- __-  11 60011  76
T ar, U S P  _______ 50® 65
T urpentine, bbl. — @65% 
T urpentin e, le ss  72® 80
W intergreen ,

tr. _________ 12 00012  25
W intergreen , sw ee t

birch ________ 6 00®6 25
W intergreen  art 7 5 0 1  00
W orm seed ____ 5 5 0 0  5 75
W o r m w o o d_ 22 50022  75

A conite _________ 0 1  66
A loes ----------------- @1 66
A rnica  --------------- @1 60
A safoetid a  ______ 0 3  90
B elladonna _____ @1 35
B enzoin  ________ @2 40
B enzoin  Comp’d 0 3  16
B u c h u _____— @3 16
C antharad ies ___ 0 3  00
C apsicum  _______ @2 20
C atechu ________ ® 1 60
C inchona _______ 0 2  10
C olchicum  ______ 0 2  00
Cubebs _________ 0 3  00
D ig ita lis  ________ @1 80
G entian ______ - 0 1  40
G inger, D . S . _ @2 00
G uaiac ________ 0 2  80
G uaiac, Am m on. @2 60
Iodine ___________ @1 20
Iodine, C olorless @2 00
Iron, clo. ____ - 0 1  60
K i n o ___  ___ - @1 40
Myrrh __________ @2 50
N u x V o m ic a ____
Opium __________
Opium, C a m p ._
Opium, D eodors’d 
R hubarb ________

@1 60 
0 3  60 
0 1  >0 
0 3  60 
0 2  00

P ain ts

P otassium
Bicarbonate ------ 50®
B ichrom ate -------  27®
Brom ide _______ 65®
C arbonate --------- 45®
C hlorate, g ran 'r , 35® 
Chlorate, x ta l or

powd. ___________ 25®
Cyanide -------------  35®
Iodide __________ 3 7 5 0 3  80
P erm angan ate__  8 5 0 1  00
P ru ssa te , yellow  60® 65
P ru ssia te , red— 1 0 0 0 1  10 
Sulphate ______-  60® 65

Roots
A lk a n e t -------------  7 5 0
Blood, pow dered- 40®
C alam us ----------   35®
E lecam pane, pwd 36®  
G entian, powd. 20®  
G inger, A frican,

p o w d ered ___ — 23®
G inger, Jam aica  40® 
G inger, Jam aica ,

p o w d e r e d ------42%® 60
G oldenseal, pow . 7 5 0 0 8  00 
Ipecac, powd. — 3 7 5 0 4  00
L icorice —------— 40® 46
L icorice, powd. 2 6 0  80
Orris, powdered 30® 40 
P ok e, pow dered 40® 45
R h u b a r b ---------—
Rhubarb, powd. 8 5 0 1  00 
R osinw ood, powd. 30® 86
Sarsaparilla , H ond.

g r o u n d ____— 1 2 5 0 1  40
Sarsaparilla  M exican,

ground ________
S q u i l l s ---------------
Squills, powdered  
T um eric, powd.
V alerian , powd.

60
35
75
50
40

30
50

85
60
75
40
80

30
45

® 2 00
L eaves

B uchu  ------------- -
B uchu, pow dered  
Sage, bulk ——  
Sage, % loose — 
Sage, powdered—
Senna, A lex . —  1 40
Senna, T inn . —.  
Senna, T inn . pow  
U v a  U rsi —-------- .

Oils
A lm onds, B itter ,

t r u e ________ 1* 00016  26
A lm onds, B itter , 

artificia l —  2 6 0 0 2  76
A lm onds, S w eet, __„

true . . . — —— 1 0 0 0 1  26

Seeds
A nise -----------------
A nise , pow dered
Bird, I s ------------
C a n a r y --------------- 1«
C araw ay, P o. .25 16®
C a r d a m o n  -------  0 2
Celery, pow d. .45 35®  
Coriander pow . .26 1 2 0
D i l l ----------------------- IS®
F en n ell  --------— _ 30®
F l a x ________—  06%®
F lax , ground — 06%®  
Foenu greek  pow . 8®
H e m p --------------------1 0 0
L obelia  ---------------  @2
M ustard, yellow  16®  
M ustard, b lack — 26®
P oppy ——---------- _ >0®
Q u i n c e _______— 1 2 6 0 1
R a p e _____ - ——  16®
S a b a d tlla ------------  30®
S u n flo w e r ------------ 7%®
Y/orm  A m erican 30®  
W orm  L evan t 2 0 0 0 2

Lead, red d r y ___
Lead, w h ite  dry
Lead, w h ite  o il_
Ochre, yellow  bbl. 
Ochre, yellow  le ss  2%
P u t t y _i _______ — 6
Red V en et’n A m . 3 
Red V en et’n E ng. 4
W hiting, b b l . ____
W hiting ________5%®
L. H . P . Prep. 3 00 
R ogers P rep__  3 00

M iscellaneous

A c e ta n a lid ______ 48® 55
A lum  __   10® 18
Alum , powd. and

ground - _____— 11® 20
B ism uth , S u bni­

trate  _________ 2 7 6 0  2 93
B orax x ta l or

powdered ___  7%@ 13
C antharades, po 1 50@5 50
C a lo m e l________ 1 3 6 0 1  45
C apsicum  ________ 40® 45
C a r m in e ____ — 6 5 0 0  7 00
C assia  B u d s ------ 40<j
C loves __________  35 (
Chalk P repared 164
C h lo ro fo rm --------- 634
Chloral H ydrate  1 5 5 0 1  85
Cocaine __ ___  12 85013  65
Cocoa B u t t e r ___ 60® 80
Corks, lis t, le s s  35® 45
Copperas _______ 3®  10
Copperas, Pow d. 4®  10
C orrosive Sublm  1 1 7 0 1  25
C ream Tartar ------ 60®  66
C uttle b o n e _____50® 60
D extrine ________ 06® 15
D over’s  Pow der 6 7 6 0 6  00 
E m ery, A ll N os. 10® ' 15 
E m ery, P ow d ered- 8®  10 
Epsom  S a lts, bbls. ®  3% 
Epsom  S alts, le ss  4% ® 09 
Ergot, powdered 1 7 5 0 2  00
F lake W h i t e ___-  15® 20
F orm aldehyde, lb. 20® 28
G e la t in e   — 2 0 0 0 2  25
G lassw are, le ss  50%. 
G lassw are, fu ll case  60.10%. 
Glauber S a lts, bbl. ®03%  
Glauber S a lts  le ss  0 4 0  
Glue, B row n — 21®
Glue, Brow n Grd. 17®
Glue, W h i t e ____ 264
G lue. W hite  Grd. 204
G ly c e r in e _________  244
H ops __________  1 00<L
I o d in e __________ 5 26 0  6 73
I o d o fo r m ___—  6 6 9 0 7  00
Lead A cetate  — 18® 25
Lcopodium      6 0 0 0 6  60
M ace -----------—  76® 80
M ace, pow dered 9 5 0 1  00
M e n th o l_______ -  5 5 0 0  6 00
M o r p h in e ___—  8 3 3 0 9  08
N u x  V o m ic a ------0  80
N u x V om ica, pow. 30§  
Pepper b lack  pow.
Pepper, w h ite  _
P itch , B urgundy
Q uassia  __—--------
Q uinine ————-  
R ochelle S a lts  — 
Saccharine — —
S alt P e t e r -----------14%4
S eid litz  M ixture 204
Soap, g r e e n ------- 164
Soap m ott ca st lle  22% 4 
Soap, w h ite  ca stlle

case  ____    @12 50
Soap, w hite  ca st lle

less , per b a r __ _ @1 40
Soda A sh ______ 05® 10
Soda B icarbonate 4®  10
Soda, S a l __ - __2% ® 5
Sp irits Cam phor @1 25
Sulphur, r o l l ____ 04® 10
Sulphur, S u b l . __4%@ 10
T a m a r in d s ______25® 30
T artar E m etic  1 0 3 0 1  10 
T urpentine, V en. 50@6 00 
V anilla  E x . pure 1 5 0 0 2  00
W itch H a z e l __1 60@2 16
Zinc Su lphate _ 10® 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail­

ing, and are intended to be correct at time of going to press. Prices, however, 
•re liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
Rolled O ats E v a p o ra te d  Milk
L am b Some Flour
Pork Mica Axle Grease  

Some Candies

AMMONIA 
A rctic Brand 

16 oz., 2 doz. in carton,
per doz. __________ 1 75

Moore's H ousehold Brand 
12 oz., 2 doz. to  case  2 70 

A X LE GREASE

J en n in g s  C ondensed  P ea r l  
C - P - B  “ Seal C a p ”

3 doz. Casé ( 1 5 c ) ___ 3 75

B R EA K F A ST  FOODS 
Cracked W heat. 24-2 4 85
Cream of W h e a t ____9 00
FiUsbury's B es t  Cer’l 2 70 
Q uaker Puffed  R ice— 5 60 
Quaker Puffed W heat 4 80 
Q uaker B rfat B iscu it 1 90 
Q uaker Corn F lak es 2 80
R alston  P u r i n a ______4 00
R alston B r a n z o s ___ 8 00
R alston  Food, l a r g e _4 10
R alston Food, sm all_3 20
Saxon W heat Food — 6 60 
Shred. W heat B iscu it 4 90 

K ellogg’s Brands.
Corn F lak es, 3 6 s _____3 60
Corn F lakes, 24s _____3 60
Corn F lak es, 1 0 0 s ____2 00
ICrumbles, 24s ______  2 80
K rum bles, 36s ________4 20
Krum bied B ran, 12s— 2 26 

P o st’s Brands.
G rape-N uts, 2 4 s ______3 80
G rape-N uts, 1 0 0 s ___-  2 76
Postum  Cereal, 1 2 s _2 25
P o st T oasties , 3 6 s _3 60
P ost ToastieB, 2 4 s _3 50

BROOMS
Standard Parlor 23 lb. 6 76 
F an cy Parlor, 23 lb. — 8 00 
E x F an cy Parlor 26 lb 9 60
E x. F ey , Parlor 26 lb 10 00

B R U SH E S
Scrub

Solid B ack . 8 I n . ____1 50
Solid B ack , 11 I n . ___1 76
Pointed  E n d s ________1 26

Stove
N o. 1 ________________ 1 10
N o. 2 ________________ 1 36

Shoe
N o. 1 ________________  90
N o. 2 ________________ 1 26
N o. 3 ________________ 2 00

B U TTER  COLOR
D andelion, 26c s ize  __ 2 80
Perfection , per dos. _ 1 76

C A N D LE 8
Paraffine, 6s ________15Vi
Paraffine, 1 2 a _______ 16
W l c k i n g _____________60

C A N N ED  QOOD8 
Apples

3 lb. S t a n d a r d s ____0 1  60
N o. 1 0 _______________ 0 5  26

Blackberries
3 lb. S t a n d a r d s ____
No. 10 _____________ @14 50

Beans— Baked  
Brown B eau ty . N o. 2 1 35
Campbell, N o. 2 ___ 1 30
Frem ont, N o. 2 ______1 80
Van Camp, N o. Vi _ 70
Van Camp, s m a l l___ 1 05
Van Camp, m edium_1 30

B eans—Canned
Red K id n e y ____ 9 0 0 1  60
S t r i n g --------------- 1 60@S 36
W ax ------------------ l  6 0 0  2 70
Lim a ----------------  1 1 5 0 2  36
Red ------------------  0 1  1«

Clam Boullion
B urnham 's 7 oz. ___ 2 60

Corn
S ta n d a r d _______1 1 0 0 1  75
Country G entm n 1 8 6 0 1  90
M aine __________ 1 90@2 26

Hom iny
Van Camp ____________ 1 50

Lobster
V4 lb. Star ___________ 2 95
Vi lb. Star ___________ 4 80
1 lb. S t a r ______________ 10 60

Mackerel
M ustard, 1 l b . ________1 80
M ustard, 2 l b . ________2 80
Soused, 1V4 l b . __________1 60
Soused. 2 lb. __________2 76

M ushrooms
Choice, Is, per c a n _66
H otels , Is, per c a n _32
E xtra _________________  65
Sur E x tra  ____________  80

Plum s
C alifornia, N o. 2 _____ 2 50

Pears In Syrup
M ichigan _____________ 4 00
C alifornia, N o. 2 _____ 4 25

P eas
M arrowfat _____  1 3 6 0 1  90
Early J u n e ___  1 3 5 0 1  90
Early June s ifd  2 2 5 0  2 40

Peaches
C alifornia, N o. 2Vi — 3 60
California, N o. 1 2 2 5 0 2  76
M ichigan, N o. 2 _______4 25
Pie, ga llon s ______ 0 8  60

Pineapple
Grated, N o. 2 _ 2 8 0 0  3 25
Sliced, N o. 2Vi,

E xtra  _________   3 50
Pum pkin

Van Camp, N o. 3 _____1 45
V an Camp, N o. 1 0 ____4 60
Lake Shore, N o. 3 ____1 35
V esper, N o. 10 _______3 90

Salm on
W arren's Vi lb. F la t 2 90 
W arren’s  1 lb. F la t __ 4 70
Red A la s k a ___________ 3 90
Med. Red A lask a  3 0 0 0 3  60 
P ink  A la s k a ___ 1 9 0 0 2  25

Sardines
D om estic , V i s _ 4 5 0 0  5 00
M ustard, V i s ,_ 4 5 0 0 5  00
M ustard, %s, 48s 4 0 0 0 4  50
C alifornia S o u s e d ____2 00
California M ustard _ 2 00
C alifornia T om ato __ 2 00

Sau erkraut
H ackm u th , N o. 3 _____1 50
S ilver F leece, N o. 3 1 60

Shrim ps
Dunbar, Is, d o z . _____2 45
D unbar, lV is, d o z . ___6 00

Straw berries
Standard, N o. 2 _______3 00
F an cy , N o. 2 _________ 4 00

T om atoes
N o. 2 ____________  9 5 0 1  40
N o. 3 ____________ 1 7 6 0 2  26
N o. 1 0 ___________  0 6  00

C A T8U P
Snider's 8 o z . ________1 90
Snider's 16 oz. ______3 15
R oyal Red, 10 o z . ___ 1 86
R oyal Red, T i n s ____8 00

C H E ESE
B rick ________________ 18
W iscon sin  F l a t s ____18 Vi
L onghorn ____________ 17
N ew  Y o r k ____________ 18
M ichigan F u ll Cream  16

CH EW ING  GUM
A dam s B lack  J a c k ___65
A dam s B lo o d b e r r y_65
A dam s C alif. F r u i t__ 65
A dam s C hiclets _____65
A dam s Sen S e n ______65
A dam s Y u c a ta n ______ 65
B eem an ’s  P e p s i n ____65
B eech n u t ____________ 75
D oublem int __________65
J u icy  F ru it __________65
Spearm int, W rigleys _ 65 
Zeno _________________ 65

CHOCOLATE  
W alter B aker &  Co.

C a r a c a s _________________ 48
P rem ium , V i s ___________ 47
Prem ium , V i s ___________ 44
Prem ium , V i s ___________ 44

CIGARS

W orden Grocer Co. Brands

H arvester  L ine
T rotters, 1 0 0 s ______ 57 00
R eco rd  B re a k e rs , 50s 75 00
D elm onico, 6 0 s ______ 76 00
Pacem aker, 5 0 s _____ 75 00
P an atella , 5 0 s ____  75 00
F avorita  Club, 50s _ 95 00
A fter D inner, 5 0 s _ 95 00
F a v o r i ta  E x t ra ,  50s_ 95 00
E p icu re , 50s _______ 95 00
G o v ern o r, 25s ______110 00
W ald o rfs , 5 0 s _______115 00

The La A zora L ine.
Opera (w ood), 50s_ 67 00
Opera (t in ). 2 5 s ___ 57 00
W ashington, 5 0 s ___ 75 00
P an atella , 5 0 s ______ 75 00
C abinet, 50s _______ 95 00
P erfecto  Grande, 50s 97 50
P a ls, 50s ___________  97 60
Im perials. 25s ______116 00
A g re e m en ts , 5 0 s ___  58 00

R oyal L ancer L ine
F avorita , 50s _______ 76 00
Im periales, 50s _____ 95 00
M agniticos, 5 0 s _____112 50

Sanchez & H aya  Line  
Clear H avan a  Cigars m ade  

in  T am pa, F la .
D iplom áticos, 5 0 s __112 50
R eina F in a  (t in ) 60s 115 00
R osa, 6 0 s __________ 127 00
V ictoria  T i n s _______115 00
N ation al, 6 0 s ______ 130 00
O riginal Q ueens, 50s 153 00 
W orden Special, 

(E xcep tlon a ls) 60s 186 00 
Ign acia  H aya  

E xtra  F an cy  Clear H avan a  
Made in T am pa, F la .

D elicades, 5 0 s ______ 120 00
Prim eros. 5 0 s _______ 140 00
Q ueens, 2 5 s ________ 180 00
P erfecto , 2 5 s _________185 00

G arcia & V ega—Clear 
H avan a

N ew  P an atella , 100s 60 00 
S tarligh t Bros.

La Rose D e P aris  Line
C ouquettes, 50s ____ 65 00
C aballeros, 5 0 s ______ 70 00
R ouse, 50s __________ 115 00
P en insu lar Club, 25s 150 09
Chicos, 2 5 s __________ 150 00
P alm as, 2 5 s ________ 176 00
P erfectos, 2 5 s _______ 195 00

Our P riva te  Label
Q uaker, 2 5 s _________  75 00

Rose nth a s  B ros.
R. B . Londres, 60s,

T issue W r a p p e d _ 58 00
R. B. Invincible, 60s,

F o il W r a p p e d ____ 76 00

Frank P . L ew is B rands  
Lewis- S in gle  B inder,

50s, (5 in  f o i l ) ___ 58 00

U nion M ade Brands  
E l O verture, 50s, fo il 76 00

M anila 10c
La Y ebana, 2 5 s ____ 70 00

Our N ick el Brands
N ew  Currency, 100s_ 37 60
M istoe, 1 0 0 s ________  35 00
Lioba, 1 0 0 s _________ 36 00
E l D ependo, 1 0 0 s ____ 85 00
E ven tual, 5 0 s _______ 36 00

O ther Brands  
B oston  S tra igh ts, 60s 56 00 
T rans M ichigan, 60s 67 00 
Court R oyals (t in ) 25s 57 00 
Court R oyal (w ood)

5 0 s _________________ 57 00
Step han’s  Broad leaf,

50s ------------------------  58 00
K nickerbocker, 60s_ 68 00
Iroquois, 5 0 s ________ 58 00
B . L ., 6 0 s __________  68 00
H em m eter C ham ­

pions, 50s ________ 67 50
Tem plar B lu n ts, 50s 75 00 
Tem plar P erfecto ,

50s -------------------------105 00

CLOTH ES LINE
H em p, 50 f t . __________ 3 35
T w isted  Cotton, 50 ft. 2 50 
T w isted  Cotton. 60 ft. 3 25
Braided. 50 ft. _______3 60
Sash C o r d ______ 2 6 0 0 3  76

COCOA
B aker's V i s --------------------62
B aker's V i s ________ — 48
B unte, 15c s i z e _________55
B unte, Vi lb. ---------- 60
B unte, 1 lb.  ________-  48
C leveland ______________ 41
Colonial, V i s ____________ 35
Colonial, Vis ________ 33
D roste’s  D utch , 1 lb ._ 9 00
D roste’s  D utch , Vi lb. 4 76
D roste’s  D utch , Vi lb. 2 00
Epps ____________________ 42
H ersheys, V i s ___________ 42
H erseys, Vis ____________ 40
H uyler __________________ 36
L ow ney, Vis ________ 48
L ow ney, V i s ___________ 47
L ow ney, V i s ____ 46
Low ney, 5 lb. c a n s _____81
Van H outen , Vis ______ 12
Van H outen , V i s _____ 18
V an H outen , V i s _____ 36
Van H outen , I s _______65
W an -E ta  _______________ 36
W ebb ___________________ 33
W ilbur, Vis __________   33
W ilbur, Vis _____________ 33

COCOANUT
Vis, 5 lb. case  D unham  50
Vis, 5 lb. c a s e _______ 48
Vis & Vis, 15 lb. case  49 
6 and 12c pkg. in pails 4 75
Bulk, b a r r e l s _______ 24
48 2 oz. pkgs., per case 4 16 
48 4 oz. pkgs., per case  7 00

CO FFEE ROASTED  
Bulk

Rio _____________________ 11
Kan tos _____________  15022
M aracaibo ______________ 22
M exican ________________ 25
G uatem ala ______________ 26
Java  ____________________ 46
B o g o t a __________________ 28
P e a b e r r y __________   22

Package Coffee 
N ew  York B asis  

A r b u c k le ____________  23 00
M cLaughlin’s XX X X  

M cL aughlin’s  X X X X  p ack­
age coffee is  sold  to reta il­
ers only. Mail all orders 
direct to  W . F . M cL augh­
lin & Co., Chicago.

Coffee E xtracts
N . Y., per 1 0 0 _______10V4
F rank’s  250 p ack ages 14 60 
H um m el’s  SO 1 l b . _10Vi

CO N D EN SED  MILK
E agle, 4 doz. _______10 00
Leader, 4 d o z . ______ 8 00

EVAPO RATED MILK  
C arnation, T all, 4 doz. 5 60 
C arnation, B aby, 8 dz 5 30
P e t, T all _____________ 5 60
P e t, B a b y __ ._________4 00
V an Camp, T a l l _____6 60
V an Camp, B a b y ____4 60
D undee, T all, doz. __ 6 60
D undee, B aby, 8 doz. 6 00
S ilver Cow, B a b y ____4 00
Silver Cow, T a l l ___ 5 60

MILK COMPOUND
H ebe, T all, 4 doz. ___ 4 60
H ebe, B aby, 8 d o z ._4 40
Carotene, T all, 4 doz. 4 26

CONFECTIONERY  
S tick  Candy

P a lls
S ta n d a r d ______________18
Double A T w i s t ______ 21

Mixed Candy
P a ils

G rocers ______________ 14
K indergarten  ________23
L eader _______________ 22
C entury C ream s ____22
X . L. O. _____________ 16
French C r e a m s ______ 23
Cam eo M ix e d ________ 23

Sp ecia lties.
P a ils

A uto K isses  __________ 22
B onnie B u tter  B ite s  _ 27 
B u tter  Cream  Corn _ 29
C aram el B on B o n s _32
C aram el C roquettes _ 26
Coffy T offy  __________ 35
Cream  W aters, Pep .

and P i n k ___________ 25
F u dge, W a ln u t ______28
Italian  Bon B o n s ____24
M arshm allow  P ean u ts  30
M anchus ______________ 20
N ation a l Cream M ints,

7 lb. t i n s ___________ 35
N u t B u tter  P u f f s ___26
P ersian  C a r a m e ls ___32
Snow  F lake F u d g e _26
Sugar C akes _________ 24
T oasted  M. M. D rops 34
A A  Je lly  B e a n s ____20
W intergreen  B erries _ 24
Sugared P e a n u t s ____22
Cinnam on Im perials _ 24

C hocolates.
P a ils

Cham pion _____________ 24
H oneysuck le  C h ip s __40
K lo n d ik e s _____________ 35
N u t W a f e r s ___________ 36
Ocoro C aram els ______82
P ean u ts , Choc. Cov’d 37 
Q uintette , A ssorted  _ 25 
M ount R oyals _______ 26

Fan cy C hocolates.
5 lb. B oxes  

B ittersw eets , A ss ’ted  2 00 
Choc. M arshallow  D ps 2 00
Milk C hocolates A  A_2 40
N ibble S tick s _______2 25
Prim rose Choc., P la in

Dipped _____________ 1 60
N o. 12 Choc.. P la in

Dipped ____ ______ 2 00
Chocolate N u t R olls _ 2 00 

Gum Drops.
P a ils

A nise ________________ 22
Champion A s s t . ______20
R a sp b e rr y ____________22
F a v o r it e ___ __________ 24
O range Je llies  ______20
B u ttersco tch  Je llie s  _ 22

Lozenges.
P a ils

A . A. P ep . L ozenges 20 
A. A. Pink L ozenges 20 
A. A. Choc. L ozenges 20
M otto H e a r t s ________24
M alted M ilk L ozenges 24 

Hard Goods.
P a ils

Lem on D rops ________22
O. F . H orehound D ps 22
A nise S q u a r e s ___ ___22
P ean u t Squares _____20
H orehound T a b l e t s_24

Pop Corn Goods.
C ases 100s 

Cracker Jack, P rize  7 00
C heckers P rize _______7 00

Cough Drops
B oxes

Putnam  M enthol H ore­
hound ____________  1 75

Sm ith  B r o s .___________ 2 00

CRISCO
36s, 24s and 1 2 s _______16V4
6 l b . ___________________ 15%

COUPON BOOKS
50 Econom ic g r a d e_2 60
100 E conom ic grade 4 60 
500 E conom ic grade 20 00 
1,000 E conom ic grade 37 50 

W here 1,000 books are  
ordered a t  a  tim e, sp ecia l­
ly  printed front cover is  
furn ished w ith ou t charge. 

CREAM OF TARTAR
6 lb. b o x e s ____________ 65
3 lb. b o x e s ____________ 60

DRIED FRUITS  
Apples

Evap'd, C hoice, blk.__ 12%

A pricots
E vaporated, C h o ic e ____25
E vaporated, F a n c y ____30

Citron
10 lb. box ______________ 62

Currants
P ack ages, 14 o z . __ _ 20
B oxes, B ulk , per lb. 18 

Peaches
E vap. Choice, U npeeled  18 
E vap. F an cy , U npeeled 23 
E vap. F an cy , P e e l e d __25

FISH IN G  TACK LE  
Cotton L ines

N o. 2, 15 f e e t _________1 45
N o. 3, 15 f e e t _________1 70
No. 4, 15 f e e t _________1 86
N o. 5, 15 f e e t _________2 15
No. 6, 15 f e e t _________2 45

Linen Lines
Sm all, per 100 yards 6 65 
M edium , per 100 yards 7 25 
L arge, pe.r 100 yards 9 00

Floats
N o. 1%, per g r o s s _1 60
N o. 2, per g r o s s ___ 1 75
No. 2%, per g r o s s _2 26

H ooks— Kirby
Size 1-12, per 1,000 _ 84
Size 1-0, per 1,000 _ 96
Size, 2-0, per 1,000 __1 15
Size, 3-0, per 1,000 _1 32
Size 4-0, per 1,000 _1 65
Size 5-0, per 1,000 __ 1 96

Sin kers
N o. 1, per g r o s s _____66
N o. 2, per g r o s s _____72
N o. 3, per g r o s s _____ 86
No. 4, per g r o s s ____1 10
N o. 5, per g r o s s _______________1 46
N o. 6, per g r o s s _______________1 85
N o. 7, per g r o s s ____2 80
N o. 8, per g r o s s ____3 35
No. 9, per g r o s s ____4 66

FLAVORING EXTRACTS  
Jennin gs  

Pure V anilla  
T urpeneless  
P u re Lem on

_ _  P er  Doz.
7 Dram  20 C e n t ______1 65
1V4 O unce, 25 C ent __ 2 00
2 Ounce, 37 C e n t ____3 00
2 Vi O unce, 40 C e n t_3 20
2% O unce, 45 C ent __ 3 40
4 O unce, 65 C e n t ____5 50
8 O unce, $ 1 .0 0 _______9 00
7 D ram . 20 A ss o r te d .. 1 65 
1V4 Ounce, 25 A ssorted  3 00

Van Duzer
V anilla , L em on, Alm ond, 
Straw berry, R aspberry, 
P ineapple, P each , Coffee. 
P epperm int & W intergreen
1 ounce in carton s _ 2 00
2 ounce in carton s _ 3 50
4 ounce in cartons __ 6 76
8 o u n c e ______________ 13 20
P i n t s _________________ 26 4C
Q u a r t s _______________ 51 00
G allons, each  ________ 16 00

FLOUR A N D  FE E D  
V alley  C ity  M illing Co. 

L ily  W hite, Vi Paper
sack  ----------------------- 10 40

H a rv est Q ueen 24 %s 9 90 
L igh t L oaf Spring

W heat, 2 4 % s _______10 00
G raham  25 lb. per cw t. 4 20 
Golden G ranulated M eal,vjwjuca vii a iiu uucu  m oaii

25 lbs., per cw t. N  2 40 
Itow ena P an cak e Com ­

pound, 5 lb. s a c k _4 50
B u ckw heat Com pound,

5 lb. s a c k __________ 4 60
Peel

Lem on, A m e r ic a n _______33
O range, A m e r ic a n ____33

R aisins
F an cy  S ’ded, 1 lb. pkg. 27 
T hom pson Seed less,

1 lb. p k g . __________  27
Thom pson S eed less, 

b u lk _______________   26

C alifornia Prunes  
80-90 26 lb. boxes _@ 09%  
70-80 25 lb. b oxes —0 1 0  
60-70 25 lb. boxes _ @ 1 2
50-60 26 lb. boxes __0 1 4
40-50 25 lb. boxes —0 1 6  
30-40 25 lb. boxes __@19

FARINACEO US GOODS
B eans

Med. H and P i c k e d __06
C alifornia L i m a s ____10
Brow n, H olland ____06

Farina
25 1 lb. p a c k a g e s ____2 SO
B ulk, per 100 l b s . ____

H om iny
P earl, 100 lb. sack  _  3 00

Macaroni
D om estic , 10 lb. box 1 00 
D om estic , brkn bb ls. 8% 
Golden A ge, 2 doz. 1 90 
Fould's, 2 doz., 8 oz . 2 00

Pearl Barley
C hester ______________ 4 75

P eas
Scotch , l b . _____________ 4%
Sp lit, lb. ______________ 6%

Sago
E a st India ____________  7

T apioca
Pearl, 100 lb. s a c k s _7
M inute, 8 oz ., 3 doz. 4 06 
D rom edary In sta n t, 8 

doz., per ca se  ___  3 79

W atson H ig g in s  M illing  
Co.

N ew  P erfection , Vis 10 00 

Meal
Gr. Grain M. Co.

B olted  ________________ 2 25
Golden G r a n u la te d __2 60

W heat
N o. 1 R ed ___________ 1 60
N o. 1 W h i t e ____________ 1 47

O ats
M ichigan C arlots ______48
L ess than C a r l o t s ___ 52

Corn
C arlots _________________ 70
L ess th an  C a r l o t s ___ 75

H ay
C arlots ______________ 17 00
L ess than C a r lo t s ___22 00

Feed
S treet Car F e e d ___ 30 00
N o. 1 Corn & O at F d  30 00
Cracked Corn ______ 30 00
Coarse Corn M e a l __ 30 00

FR U IT JA R 8 
M ason, p ts., per gro. 8 40 
M ason, q ts., per gro. 9 60 
M ason, % ga l., g ro ss  13 90 
Ideal G lass T op, p ts. 9 65 
Ideal G lass Top, q ts . 11 50 
Ideal G lass Top, Vi

ga llon  _____________ 15 65
G ELATIN E

C ox’s  1 doz. l a r g e __ 1 45
C ox’s  1 doz. s m a l l ___ 90
Jello-O , 3 doz. _______3 45
K nox’s  Sparkling, doz. 2 25 
K n ox’s  A cid u ’d, doz. 2 25
M inute, 3 doz. ____  4 95
N elso n ’s  ______________ 1 60
Oxford _______________  75
P lym outh  Rock, P h os. 1 66 
P lym ou th  Rock, P la in  1 85 
W au k esh a  ____________ 1 60
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H ID E 8 A N D  P E L T 8 
H ides

G reen, N o. 1 ________ 05
Green, N o. 2 ________ 04
Cured, N o. 1 ________ 07
Cured, N o. 2 ________ 06
C alfskin , green , N o. 1 13 
C alfskin , green , N o. 2 11% 
C alfskin , cured. N o. 1 15 
C alfskin , cured, N o. 2 13%
H orse, N o. 1 ________ 2 50
H orse, N o. 2 ________ 1 50

P elts
Old W ool _________ 25® 60
Lam bs ___________ 10® 25
Sh earlin gs _______05 @ 10

T allow
P rim e ____________  ®4%
N o. 1 ______________  @4
N o. 2 ______________  ® |

W ool
U nw ashed , m edium  15® 18
U nw ashed , r ejec ts__  @10
F ine ________________  @18
M arket dull and neglected .

HONEY
Airline, N o. 10 ______ 4 00
A irline, No. 16 ______ 6 60
A irline, N o. 2 5 ______ 8 25

HORSE  
Per d o z . __

RADISH
8 50

JELLY
Pure, per pall, 30 lb. 6 60

JELLY  GLASSES
8 oz., per doz. ________44

MINCE MEAT  
N one Such , 3 doz.

case  f o r ____________6 60
Q uaker, 3 doz. case  

for _________________ 4 75

M OLASSES  
N ew  Orleans

F an cy  Open K e t t l e ___ 95
Choice __________________ 85
Good ____________________ 66
Stock ___________________ 28

H alf barrels 5c extra  

N U TS—W hole
Alm onds, T erragona 26
B razils, large w ash ed  31
F an cy  M ixed ________24
F ilberts, B a r c e lo n a _32
P ean u ts, V irg ina  raw 11 
P ean u ts, V irgin ia ,

roasted  ____________ 13
P ean u ts, Spanish  __ 25
W alnuts, C a lifo r n ia_29
W alnu ts, N ap les ____25

Shelled
A lm onds _____________ 65
P eanu ts, Spanish,

10 lb. b o x ________2 75
P eanu ts. Spanish,

100 lb. bbl. ________26
P ean u ts, Spanish,

200 lb. bbl. ________24%
P e c a n s ________________95
W alnuts _____________ 65

OLIVES
B ulk, 3 ga l. k egs, each  4 50 
B ulk, 5 gal. k egs, each 7 20
Stuffed. 3% oz. _____2 25
Stuffed, 9 o z . _______ 4 50
P itted  (n ot stu ffed )

14 oz. ______________ 3 00
M anzanilla, 8 o z . ------ 1 45
Lunch, 10 oz. _______ 2 00
Lunch, 16 oz. _______3 25
Q ueen, M am m oth, 19

oz. _________________ 5 50
Q ueen, M am m oth, 28

oz. _________________ 6 75
O live Chow, 2 doz. cs. 

per doz. ___________ 2 60

P E A N U T  BU TTER

B el-C ar-M o Brand
8 oz., 2 doz. in c a s e _
24 1 lb. pails ------------
12 2 lb. pails ________
5 lb. pails, 6 in  crate
10 lb. pa ils  __________
15 lb. pails __________
26 lb. pails __________
50 lb. tin s  ___________
100 lb. drum s ________

PETRO LEUM  PRODUCTS 
Iron B arrels

P erfection  __________12.10
R ed Crown G asoline 21.9 
G as M achine G asoline 40 
V . M. & P. N aphtha 27 
C apitol Cylinder, Iron

B bls. _______________ 47.5
A tlan tic  Red E ngine,

Iron B bls. ___________ 26.5
W inter B lack , Iron

B b ls_____________  16-5
Polarine, Iron Bbls-— 6f.§

PICK LE8
Medium

Barrel, 1,200 c o u n t_18 00
H alf bbls., 600 count 10 00
5 gallon k e g s ________ 4 26

Sm all
B arrels _____________  23 00
H alf barrels _________12 60
5 gallon k e g s ________ 4 35

Gherkins
B arrels _____   28 00
H alf b a r r e l s_'______ 15 00
5 gallon k e g s ________ 5 00

S w eet Sm all
Barrels ___ - ________  30 00
H alf barrels _________16 00
5 gallon k e g s ________ 6 60

PIPE S
Cob, 3 doz. in b o x _1 25

PLAYING CARDS
N o. 90 S te a m b o a t_____2 75
No. 808, B icycle  _____4 60
P ick ett _______________ 3 60

POTASH
B abbitt’s. 2 d o z . _____2 76

FRESH  MEATS.

Beef.
Top Steers and H eifers 16 
Good Steers and H eifers 15 
Med. S teers & H eifers 13 
Com. Steers & H eifers 11

Cows.
Top ___
Good —
Medium
Common

Top ___
Top -----
fìood

Veal.

14
12
11

___  08

____ 13
____ 14

_ 13
M edium

Lamb.
____ 12

____ 28
M edium
Poor —

M utton.
G o o d __ ____ 15

14M edium
Poor — 12

Pork.
H eavy  h ogs —  
Medium hogs —
L ight hogs -------
Sow s and sta g s
L oins ---------------
B u tts  ---------------
Shoulders --------
H am s ---------------
Spareribs --------
N eck bones -----

____ 09
__11%
__ 11%
_____09

22 @23
____  16
_____ 14

Z ' 7  09 
_____04

PROVISIONS
B arre led  

Clear B ack — 
Short C ut Clear 
C lear Fam ily

Pork
24 00@25 00 
22 00@23 00 
27 00@28 00

Dry S a l t  M eats  
S P  B e l l i e s _ 16 00@19 00

80 lb. 
Pure  
Comp 
69 lb. 
50 lb. 
20 lb. 
10 11*. 
5 lb. 
3 lb.

Lard
t u b s ___ advance %
in tierces 11%@12 
*und Lard 09 @10
t u b s ____ advance %
t u b s ____ advance %
p a i l s ____ advance %
p a i l s __^.advance %
p a i l s ____ advance 1
p a i l s ___ advance 1

Sm oked  M eats  
H am s, 14-16 lb. 26 
H am s, 16-18 lb. 24@ 
H am s, 16-18 lb. 24 
H am , dried beef

s e t s __________ 38
California H am s 15
Picn ic Boiled

H am s ----------- 34
Boiled H am s — 40 
M inced H am s __ 14 
B acon ---------------- 20

@28
26

@26

@39
@16

@36
@42
@16

@43

S a u s ag e s
B ologna -------------
L iver ------------------
Frankfort -------------
Pork --------------------
Veal ---------------------
T ongue ----------------
H eadcheese

____ 14
__ 12
___ 16
18@20
__ 11
__ 11
___ 14

B oneless ___  24 00@26
Rump, n e w _ 25 00@2P

C anned  M eats  
Red Crown Brand  

Corned B eef, 24 Is  __ 3 
R oast B eef, 24% Is— 3
V eal Loaf, 48 % s ----- 1
V ienna S ty le  S au sage,

44 %s -------------------- 1
V irgin ies, 24 Is  --------- 3
P otted  M eat, 48 %s— 
P otted  M eat, 48 % s~  
H am burger S teak  and

Onions, 48 % s ---------1
Corned B eef H ash,

48 %s -------------------- 1
Cooked Lunch T ongue,

24 %s _____________ 2
Cooked Ox T ongues,

12 2s _____________ 23
Chili Con Carne, 48 Is  1
Sliced B eef, 2% oz—  1 
Sliced  B eef, 5 oz. —  3

00
00

50
50
35

35
50
50
85

35

35

80

50
40
80
16

M ince M eat
Condensed N o. 1 car. 2 00 
Condensed B akers brick 31 
M oist in g l a s s ________8 00

Pig's F eet
% bbls. _____________  2 16
% bbls. 35 l b s . ______3 76
% bbls. _______________ 7 00
1 b b l ._________________ 14 15

Tripe
K its, 15 lbs...................... 90
% bbls., 4(i l b s . ______1 60
% bbls., 80 l b s . ______3 00

Casings
H ogs, per l b . _____________ @66
B eef, round s e t ___ 22@24
B eef, m iddles, s e t___50@60
Sheep, a  skein 1 75@2 00

Uncolored Oleom argarine
oSlid D airy ________28@29
Country R o l l s ______30@31

RICE
F an cy  H e a d _______  7@11
Blue Rose ____________ 5 00
B roken _______________ 3 00

ROLLED OATS
M onarch, bbls. _____  7 00
Rolled A vena, bbls. 7 50 
Steel Cut, 100 lb. sks. 4 00 
M onarch, 90 11». sack s 3 25
Quaker, 18 R e g u la r_2 15
Quaker, 20 F a m i l y _6 10

SALAD DRESSING
Colum bia, % p i n t s _2 25
Colum bia, 1 p i n t ___ 4 00
D urkee’s large, 1 doz. 6 60 
D urkee’s m ed., 2 doz. 7 10 
D urkee’s  P icn ic, 2 dz. 3 25 
Snider’s  large. 1 doz. 3 50 
Snider's sm all, 2 doz. 2 35

SA LERA TU S  
Packed 60 lbs. in box

Arm and H a m m e r_3 76
W yandotte, 100 % s _3 00

SAL SODA

S E E D S
A nise ________________ 30
Canary, Sm yrna ___ 08
Cardomon. M alabar 1 20
Celery -----------------------40
H em p, R u s s ia n ---------07
M ixed Bird -----------------13%
M ustard, yellow  ------12
P o p p y ------------------------ 30
Rape ______ __________ 10

S N U F F
Sw edish Rapee 10c 8 for 64 
Swedish R apee, 1 lb g ls  85
Norkoping, 10c 8 f o r _64
N orkoping, 1 lb, g la ss  — 85 
Copenhagen, 10c, 8 for 64 
Copenhagen, 1 lb. g la ss  85

SOAP
Proctor & Gamble.
5 box lots, assorted

Ivory, 100 6 oz. _____7 00
Ivory Soap F lks., 100s 8 50 
Ivory Soap F lks., 50s 4 35
L enox, 140 c a k e s ___ 5 50
P. & G. W hite N apth a 5 75 
Star, 100 No. 11 cak es 5 75 
Star Nap. Pw dr., 100s 3 90 
Star N ap. Pw dr., 24s _ 5_ 75

L autz B ros. & Co.
Acm e, 100 c a k e s ___ 6 75
Big M aster, 100 blocks 5 85
Clim ax, 120s ------------- 4 85
Clim ax. 1 2 0 s _:________5 25
Queen W hite. 80 cak es 6 00 
Oak Leaf, 100 cak es 6 75 
Queen Anne, 100 cakes 6 76 
L autz N aphtha. 100s 8 00

T radesm an Com pany  
B lack H aw k, one box 4 50 
Black H aw k, fixe b xs 4 25 
Black H aw k, ten  bxs 4 00 

B ox contain s 72 cakes. It 
is a  m ost rem arkable dirt 
and grease rem over, w ith ­
out injury to the skin.

Scouring Pow ders
Sapolio, gross  l o t s _12 60
Sapolio, h a lf gro. lo ts  6 30 
Sapolio, s in g le  boxes 3 15
Sapolio, h a n d _________3 15
Q ueen Anne, 60 can s 3 60 
Snow Maid, 60 c a n s _3 60

Seasoning
Chill Pow der, 1 5 c ___1 36
C elery Sa lt, 3 o z . ____ 95
Sage, 2 oz. ______    90
Onion S a l t ___________1' 35
G arlic ________________ 1 35
P on elty , 3% o z . _____ 2 25
K itchen B o u q u e t___3 25
Laurel L eaves ____  20
M arjoram , 1 o z . ______ 90
Savory, 1 o z . _______  90
T hym e, 1 oz. ______   90
Tum eric, 2% o z . __ _ 90

STARCH
Corn

K ingsford, 40 l b s . ___11%
M uzzy, 48 1 lb. pkgs. 9%,
Pow dered, b a g s _____ 3%
Argo, 48 1 lb. p k g s ._3 76

Kingsford
Silver Gloss, 40 1 lb. 11% 

Gloss
Argo, 48 1 lb. p k gs._3 76
Argo, 12 3 lb. p k g s ._2 74
Argo, 8 5 lb. p k g s .__ 3 10
Silver G loss, 16 3 lbs. 11% 
Silver Gloss, 12 6 lbs. 11%

Muzzy
48 1 lb. packages ----- 9%
16 3 lb. packages ------9%
12 6 lb. packages - —  9%
50 ib. boxes _____ -------7%

SYR U PS
Corn

Barrels _ - ___  76
H alf Barrels __________81
Blue Karo, No. 1%,

2 doz. _______________ 2 4,0
Blue Karo, No. 2%, 2

doz. ___________  3 60
Blue Karo, No. 5, 1 dz. 3 50
Blue Karo. No. 10,

% doz. __________3 30
Red Karo, No. 1%. 2

doz. ........  2 75
Red Karo, No. 2%. 2

doz. __________ 4 15
Red Karo, N o. 5. 2 dz. 4 00
Red Karo, No. 10, %

doz. _________________ 3 80
Granulated, bbls. ___ 2 50
Granulated, 100 lbs c s  2 75 W ashing P o w d ers
G ranulated, 36 2% lb. Snow B oy, 100 5 c ____4 10

p a c k a g e s ----------------  3 60 Snow Boy> 60 14 oz. 4 20
Snow B oy. 24 pkgs. 6 00 

SA LT Snow B oy, 20 pkgs. 7 00

Solar Rock
56 lb. sack s __________75

Common
G ranulated. F i n e ___ 8 00
Medium, F i n e ________I 35

Per case. 24 2 lbs. — 2 4(> 
F ive case  lo ts  ---------2 30

SA LT FISH  
Cod

M id d le s -----------------
T ablets, 1 l b . -------
T ablets, % l b . ------
Wood boxes ---------

26
30@32 _ 2 00 

19

Holland H e r r ing
Standards, b b l s . ------14 00
Y. M.. b b l s . --------------15 76
Standards, kegs -----  90
Y. M., k e g s ____________1 10

Soap P ow de rs
John son’s F ine, 48 2 5 76 
Johnson’s  X X X  100 — 5 76
"Lautz N aphtha, 6 0 s _3 60
N ine O’c lo ck  _________4 10
Oak L eaf, 100 pkgs. 6 50 
Old D utch C leanser 4 75 
Queen Anne, 60 pkgs. 3 60 
R ub-N o-M ore ________ 6 50

C L E A N S E R S .

■IT C H E N  
LENZER

80 can cases, $4.80 per case  

SODA
Bi Carb. K egs --------  4

P u re  Cane
Fair ___________________
Good :___________________
Choice _________________

T A B L E  SA U CES 
Lea & Perrin, large — 5 75
L ea & Perrin, s m a l l_3 35
Pepper -------------------------1 25
Royal M int -----------------2 60
T obasco ______________ 3 76
E ngland's Pride ______1 40
A -i, large ____________5 00
A -l, sm all ____________ 2 90
Capers ________________ 1 80

T E A
J a p a n

Medium ___________ 38@42
Choice _____________  45@54
Fancy _____________  60@76
B acked-F ired  Med'm  
B ask et-F ired  Choice 
B ask et-F ired  Fancy
N o. 1 N ibb s _________ @65
tu n in g s , b u l k ------------@21
Siftings. 1 lb. pkgs—  @23

G unpow der
M oyune, Medium — 35@40 
Moyune, C h o ic e ----- 40@45

Young Hyson
Choice _____________
F an cy ______________

35@40
50@60

Oolong
Form osa, M ed iu m _40@45
Form osa. Choice — 45 @50 
Form osa. Fancy — 55@75

English  B re a k f a s t  
Congou, Medium — 40@45
Congou, C h o ic e ----- 45@50
Congou. Fan cy ------- 50@60
Congou, Ex. Fancy 60@80

W OODENW ARE
B ask ets

B ushels, narrow band, 
wire handles ——— 2 90 

B ushels, narrow band, 
wood handles ______ 3 00

M arket, drop handle 1 00 
M arket, s in g le  handle 1 10
M arket, e x t r a _________1 60
Splint, large __________9 50
Splint, m edium  ___—  8 76
Splint, sm all _________ 8 00

B utter P lates  
E scanaba M anufacturing  

Co.
Standard Em co D ishes

No. 8-50 ex tra  sm  cart 1 55 
No. 8-50 sm all carton 1 67 
No. 8-50 md'm carton 1 83 
No. 8-50 large carton 2 14 
No. 8-50 extra  Ig cart 2 64 
No. 4-50 jum bo carton 1 83
No. 100, M a m m o th _1 65

C h u rn s
B arrel, 5 ga l., each  __ 2 40
Barrel, 10 ga l., e a c h _2 65
3 to 6 ga l., per g a l . __ 16

C lothes P ins
E scanaba M anufacturing  

Co.
No. 60-24, W r a p p e d_6 10
No. 30-24, W r a p p e d_3 10
No. 25-60, W r a p p e d_6 85

Egg C ases
No. 1, Star C a r r ie r_6 00
No. 2, Star C a r r ie r_12 00
No. 1, Star E gg  T rays 8 00 
No. 2, Star Egg T ray 16 00

F au cets
Cork lined, 3 I n . _____70
Cork lined, 9 In. ______ 90
Cork lined. 10 I n . ____90

Mop S tick s
Trojan s p r in g _________2 25
E clipse paten t spring 2 25
N o. 1 c o m m o n _________2 25
No. 2, pat. brush hold 2 25
Ideal. N o. 7 ___________ 2 25
20oz cotton mop heads 3 60 
12oz cotton  mop heads 2 20

Palls
10 <|t. G a lv a n iz e d ___ 3 25
12 qt. G a lv a n iz e d ___ 3 75
14 (ft. G a lv a n iz e d ___ 4 25
Fibre _________________ 7 10

T oothpicks
E scanaba M anufacturing  

Co.
No. 48, Em co ______  1 85
No. 100, Em co ______ 3 76
No. 50-2500 E m c o __3 75
No. 100-2500 E m c o _7 00

T raps
M ouse, wood, 4 h o l e s __ 60
M ouse, wood, 6 h o l e s __ 70
M ouse, tin. 5 h o l e s ___ 65
Rat, w o o d ____________1 o0
Rat, spring __________1 00
M ouse, spring ----------- 30

T u b s
No. 1 Fibre ________ 42 00
No. 2 Fibre ________ 38 00
No. 3 Fibre ________ 33 00
Large G alvanized — 11 25 
Medium G alvan ized 9 25 
Sm all G alvan ized — 8 25

W ashboards
B anner G lo b e __ _— -  8 60
B rass, S i n g l e ---------— 7 60
G lass, S i n g l e ------------- 7 60
Double P eer less _____9 60
Single P e e r l e s s ______9 00
N orthern Q u e e n _— 7 60
U niversal  _________ -  8 00

H err in g

K K K K. N orw ay — 20 00
8 lb. pails __________ 1 40
Cut Lunch _—  ------- 1 10
Scaled, per b o x -------  20
Boned, 10 lb. boxes __ 24

T ro u t
No. 1. 100 lbs. ________
No. 1. 40 l b s . _______
No. 1. 10 lbs. ________
No. 1. 3 lbs. ________

M ackere l

M ess, 100 lbs. --------- 26 00
M ess. 50 l b s . _________ 13 50
M ess, 10 l b s . ________ 3 00
M ess, 8 lbs. ________ 2 85
No. 1. 100 l b s . ______ 25 00
N o. 1, 50 lbs. _______13 00
N o. 1. 10 lbs. --------- 2 85

Lake Herring  
% bbl.. 100 l b s . ______7 50

SHO E BLACKING  
H andy B ox, large 3 dz. 3 50 
H andy B ox, sm all —  1 25 
B lx b y ’s R oyal Polish  1 25 
M iller’s Crown P olish  90

S P IC E S  
Whole  Spices

A llspice. J a m a ic a ----- @15
C loves, Zanzibar ------- @30
C assia, Canton ---------@22
C assia , 5c pkg., doz. @40
Ginger, African --------- @15
Ginger, Cochin ______@20
Mace, P enan g  _______ @75
M ixed, No. 1 --------------@17
M ixed. N o. 2 --------------@16
M ixed, 5c pkgs., doz. @45
N utm egs, 70-8 ------------ @50
N u tm egs, 105-110 —  @45
Pepper, B lack ----------  @16
Pepper, W hite ---------- @40
Pepper, C a y e n n e ____ @22
Paprika, H ungarian

P u re  G round  In Bulk  
A llspice, Jam aica  —  @17
C loves, Zanzibar --------@40
C assia, Canton _______ @22
Ginger, A f r ic a n ---------@24
M ustard ----------------------@32
Mace, P en an g  -----------@70
N u tm egs ----------------------@34
Pepper, B lack ________ @20
Pepper, W h ite  _______ @32
Pepper, C ayenne ------- @32
Paprika, H u n garian -- @60

Ceylon
Pekoe. M e d iu m ----- 40@45
Dr. Pekoe, C hoice-- 45@48 
Flow ery O. P. Fancy 55@60

T W I N E

C otton, 3 ply c o n e ----- 30
Cotton, 3 ply b a l l s ----- 30
W ool, 6 ply ------------------ 22

V IN E G A R
Cider, B enton Harbor 25 
W hite W ine, 40 grain  19% 
W hite W ine, 80 grain  21 
W hite W ine, 100 grain  27

Oakland V inegar & P ickle  
Co.'s Brands.

Oakland Apple C id e r _45
Blue Ribbon Corn ------- 28
Oakland W hite  P ick ling 20 

P ackages no charge.

Wl CK1NG
No. 0. per gross .
No. 1, per gross
No. 2, per gross
No. 3. per

W indow  C leaners
12 in. ________________ 1 86
14 In. ________________ 1 85
16 in. ________________ 2 30

W ood Bow ls
13 in. B u tter  ________5 00
15 in. B u t t e r ________9 00
17 in. B utter _______ 18.00
19 in. B utter  _______ 25.00

W R A P P IN G  P A P E R
Fibre. Mañila . w hite 07
No. 1 Fibre _ __ 08 x/z
B utchers M anila ___ 08
K raft — 10%

Y E A ST C A K E
M agic, 3 doz. 2 70
Sunlight. 3 d o z ._____ 2 70
Sunlight, 1% d o z . __ 1 35
Y east Foam . 3 d o z ._ 2 70
Y east Foam , 1% doz. 1 35

Y E A S T —C O M P R E S S E D  
Flelschm an, per doz. _  38
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Do Not Permit Family Ties To Grow 
Apart.

“We were very happy, good pals 
and all that, until the children came. 
You know how it is; a woman with 
a little baby and lots of housekeeping 
to do can’t go out with her husband 
the way she did when they were first 
married or before they were married. 
H er duty is to her children. You 
yourself have always said that.”

A tired and lonely woman—wife of 
a fine but “very busy” man—was 
telling me why she felt that the only 
really happy time in m ar/iage was 
before there were any children. I 
was trying to make her see—but listen 
to her:

“I don’t mean that I wish we hadn’t 
had any children. I wouldn’t give 
them up for anything: even if two of 
them had not died. It is better even 
to have had children and lost them 
than not to have them at all. I am 
talking about husband and wife. The 
children come between them, and it is 
never the same again.”

“But why let them come between? 
Seems to me children ought to be an­
other bond—.”

“Oh, you can’t expect a man to 
hang around while you take all the 
different kinds of care of a baby. 
It isn’t his business. He has his 
work all day, and he comes home tired 
and needs to have some recreation. 
He gets to going out alone, and by 
the time the baby is big enough to 
be left he has made new friends and 
got new ways of amusing himself— 
even if there isn’t another baby com­
ing about that time.”

Well, there wasn’t much that I 
could say, because I knew she was 
describing just what does happen in 
thousands of homes. And I knew, too 
that there was little she could do at 
this late day to change habits and re­
lationships built up day by day for 
twenty-five years. I know a couple 
who went away together quite re­
cently for a little trip, and that al­
though they have been married nearly 
th irty  years, it was the first time they 
had been away together since their 
first child—now a married man—was 
born. It was for them almost a 
honeymoon. Fortunately for them, 
they have not drifted apart in all these 
years. Their children have been a 
unifying factor in their lives.

But in most cases that I have seen 
the pressing duties of m other and 
housewife crowd in between after the 
first child is born, and the close com- 
radship of pre-m arriage days and the 
first few months after marriage never 
is quite restored.

It ought not to be so. Two people 
who are really m ated—congenial in 
all respects—ought to find in their 
children a new source of common in­

terest, a bond stronger than any that 
held them together before.

I am not sure whose fault it is—this 
drifting apart. Probably it belongs 
sometimes to one, sometimes to the 
other; usually it belongs to both, and 
is due to the fact that they do not 
recognize what is happening until the 
habit of separation has become pretty  
well fixed.

But I am sure tha t it need not be 
so. In the first place, a child does not 
get a square deal who does not have 
from the beginning the companionship 
of his father. A wise m other makes 
it her business to see that her husband 
really shares her care of the baby, her 
responsibility for him, and her com­
panionship with him. The father who 
leaves all this to the m other is shut­
ting himself away from something 
very precious that never can be re­
covered. I tell you, you fathers who 
wonder why it is that your sons and 
daughters do not confide in you, that 
you did that yourself long ago in 
their babyhood. Aside from the fact 
that way back there you took your 
branch of a road fork that has carried 
you further and further away from 
them during their childhood, you also 
in later years denied yourself an end­
less source of interest and fun and 
heart education. Now it is too late. 
You do not know' them and they do 
not know you.

The point I set out to emphasize, 
however, is that there need be no 
drifting apart for husband and wife 
if only they recognize the danger of 
it. You, mother, even though it cost 
you some thought and effort, must 
keep yourself in touch and sym pathy 
with father. You must definitely try 
to keen interested in and informed 
about the things that interest him and 
occupy his life. You must arrange 
somehow to go out with him—just 
the two of you—and keep alive that 
common interest and enthusiasm that 
brought you together in the first 
place. You must take the same pains 
to be attractive to him that you used 
to take in the days of your first as­
sociation.

You, father, m ust think about this, 
and definitely seek to keep up the 
comradship. You m ust not allow 
your work or hers to monopolize a t­
tention and leave you too weary to 
have interestes together. Even if all 
you can do is to walk a few blocks 
in the evening, go to the movies or 
to the theater together, you must a t­
tentively keep alive tha t m utual sym­
pathy and mutual understanding that 
constitute the soul of marriage. You 
m ust not allow yourselves to grow 
apart. Before you know it the chil­
dren will be grown up and go away 
on affairs of their own. Then it will 
be very hard—perhaps impossible—to

pick up the threads that you are al­
lowing to blow loose now.

Prudence Bradish. 
[Copyrighted 1921.]

Fire Hazard of Five and Ten Cent 
Stores.

The number of Five and Ten Cent 
Store fires in various cities over the 
country in recent m onths marks these 
establishments as decided fire hazards. 
Even with the greatest of care, base­
ments of these occupancies are usually 
filled with inflammable material of ev­
ery description and where there is 
even a small degree of carelessness, 
conditions are frequently appalling. 
Packing materials of the most flam­
mable kind are perm itted to gather 
in great heaps in the packing rooms. 
.In many of these fires, the dolls, 
combs, toilet sets and various other 
articles made out of pyroxylin plastic 
products cause the fire to spread with 
great rapidity, to burn rapidly with 
great heat and to produce a suffocat­
ing yellow and black smoke, which 
makes it exceedingly difficult for fire­
men to fight the blaze. As a rule 
the Five and Ten Cent Store is also 
crowded with stock, particularly in the 
basement, with aisles of comparatively 
narrow  width. I t is common in many 
of these stores to read tha t the fire­
men were handicapped in reaching the 
seat of a fire in the basem ent because 
of boxes filled with merchandise, 
piled from floor to ceiling.

Frequently one also finds that the 
stock room s in these stores are fitted 
up with very light board partitions 
against which boxes of materials will 
be piled. O r there may be no parti­
tion at all and the boxes themselves 
will be stacked in such a way as to 
form a large number of small rooms. 
W hen once a fire gains a headway in 
one of these stores, particularly in the 
basement, it is only with the greatest 
difficulty that fire departm ents can 
prevent entire destruction of the base­
m ent stock.

“Take care of the pennies and the 
dollars will take care of themselves,” 
refers not only to money but to ac­
tions of small or large value.

Birthday of the Banner of the Free.
Grandville, June 8—One hundred 

and forty-four years ago the 14th of 
June the Flag came into being as the 
representative of a new nationality 
which has since made its im press on 
the history of the world.

A mere piece of striped bunting has 
nothing in itself to inspire the con­
fidence and devotion that has for near­
ly a century and a half held millions 
of people in a grip of patriotic zeal 
unequalled in the history of the world. 
W hat, then, is the meaning of this 
great outpouring of love and devo­
tion? W hat the appeal to hearts? 
W hat the inspiration tha t induces men 
to face the mouths of cannon with as 
little regard for life and safety as the 
m addest of mad fanatics of ancient 
Rome?

It is what the Flag represents, not 
its pictured beauty, that holds men 
in bonds of steel. Death is cheerfully 
faced when an indignity is offered tha t 
flag, first raised by three millions of 
struggling colonists in the long ago. 
A t Concord Bridge the shot was fired 
by em battled farm ers that was heard 
around the world. T hat was the be­
ginning. Two yars later the Contin­
ental Congress, on the 14th of June, 
adopted the flag of th irteen  stripes 
and stars to be their guiding banner 
throughout the Revolutionary strug ­
gle.

At one time a stripe was added for 
each new state received into the 
Union . This was the flag of the 
second war with Britain in 1812. I t 
soon became manifest tha t this adding 
a stripe for every new state would 
make the flag too cumbersome, so it 
was finally decided that the original 
thirteen colonies should be represent­
ed by as many stripes, while a new 
star would announce the adding of an­
other state to the constellation. Thus 
we have our present day flag of forty- 
eight stars with the thirteen colonial 
stripes.

The Flag is representative of all that 
American freemen hold dear. An in­
dignity to that sacred banner is an 
indignity to every man, woman and 
child living under its folds. T hat is 
why America flew to arm s a few years 
ago and flung millions of her sons 
across three thousand miles of ocean 
to avenge insults to our Flag, as well 
as the m urder of our citizens by a 
power professedly at peace with us.

T hat flag, your flag, my flag, our 
flag, the flag of the forty-eight states 
of this Federal Union, represented the 
heart-beats of a hundred million peo­
ple, dedicated to liberty and union, 
one and inseparable. Because of this 
the atrocious devil of H undom  was

W ilm arth show  ca se s  and store  fix tu res In W est M ichigan’s  b ig g est s tore

In Show Cases and Store Fixtures 
Wilmarth is the best buy—bar none.

Catalog—to merchants

W ilm arth  S h o w  C ase C om pan y  
1542 Jefferson Avenue Grand Rapids, Michigan

^V\.ade I n  G r a n ^  R a p i d s
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made to feel the everlasting displeas­
ure of this people when he murdered 
American citizens on the high seas.

Since the Flag was unfurled above 
the hosts of W ashington in Revolu­
tionary days, down to this month of 
June, 1921, it has never been furled 
in disgrace before any foe, domestic 
or foreign. It floats in freedom’s air, 
unsullied, unsm irched by anarchistic 
or Bofshevick hands, true emblem of 
the highest patriotism .

Not second to July Fourth should 
be the Fourteenth of June. This day 
represents as much of our nationality 
as does Independence Day. One marks 
the day of our declaration of inde­
pendence from Great Britain; the 
other the day and the hour when the 
ensign of the new Nation was form al­
ly recognized as the emblem of the 
struggling colonies in N orth America, 
emblematic of a new born Nation 
dedicated to liberty and equality.

The patriots who painted the stars 
of heaven and the white and red 
stripes of purity and valor on the ban­
ner of the new Nation, builded better 
than they knew, as is usually the case 
when devoted men go out with single­
ness of purpose to win right and 
justice for their fellow men.

M emorial day is a great day in N a­
tional history, as is the Fourth of 
July, yet neither has anything over 
this June day which we recognize as 
the birthday of our banner of the free. 
A century and a half of recognition 
ought to place the Flag in a com­
manding position before the world. 
W e may well say the Flag stands 
forth in this year 1921 more fully ap­
preciated by our own people than ever 
before, more and better understood 
by foreign countries who have seen 
how men of the Great Republic fight 
under that flag.

The world doffs its hat in homage 
to the flag of Bunker Hill. Yorktown, 
Lundy’s Lane, Gettysburg, Santiago 
and the Argonne and Belleau W oods 
of the world war. T hat flag has a 
meaning never before known or un­
derstood by the teeming millions of 
Europe. They have seen its folds 
billowing over millions in khaki as 
they swept their way to the front of 
battle and gave the arrogant Huns 
their first taste of Yankee lead.

As we honor the heroes of all our 
wars, from W ashington and Greene,

down through the years to G rant and 
Sherman of Civil W ar fame, we must 
honor the Flag beneath which every 
one of America’s heroic soldiers 
fought ‘ the good fight for freedom, 
liberty and the upholding of the 
American Constitution.

D uring our second war with Britain 
the London Times dubbed the Yankee 
navy a splotch of shreds and patches, 
sneeringly referring to the Flag as 
“The Yankee gridiron,” which was 
no match for the British navv. It 
would not require many months said 
the Thunderer, for the English men 
of war “to drive the bits of striped 
bunting from the sea.”

W hat was the result?
At the conclusion of the war those 

bits of striped bunting had so largely 
increased as to become whole cloth, 
all wool and a yard wide. From  that 
day to this, imperious Britania has 
been less vaunting of her superiority 
on the ocean. To-day our ancient 
eneinv is in full accord with this Re­
public, and the British Jack and the 
Yankee Stars and Stripes standing to­
gether, are able to defy all the rest of 
the world on sea or land.

Old Timer.

Hot Suns and H ot Foods.
H ot days are at hand and men are 

shifting to light clothing as a neces­
sary change for halth and comfort. 
But there is another change quite as 
essential which many do not consider. 
It is one of foods. In cold w eather 
we eat much food for heat. It is 
logical to abandon them in hot per­
iods. But few of us do so. A man 
may be ever so lightly clad on a warm 
day, but if he eats heating food he 
will be hot and uncomfortable. The 
dietitians wh know about these things 
would do a public service to publish 
lists of foods to avoid in hot weather.

Hot* W eather  
Beverages

Glenn Rock Gioger Ale, 
Lemon, Root Beer, Orange 

Glenn Rock Sparkling Water

J U D S O N  GROCER CO.
Wholesale Distributor

GRAND RAPIDS MICHIGAN

BUSINESS W A N T S DEPARTM ENT
A d vertisem en ts Inserted under th is  h esd  for five cent« •

Insertion and four cen ts  a word for each subseq uent contlnuouii Insertion. 
If s e t  In capita l le tters, double price. No charge less  th *"  
display ad vertisem en ts In th is  departm ent, $3 per Inch. P aym en t w ith  order 
Is required, as am ou nts are too sm all to open accou nts.

W anted—Man to take charge o f office 
of w holesale food m anufacturing p lant in  
M ichigan tow n of 35,000. M ust have  
$5,000 to $10,000 to invest. T h is is  a  
fir st-c la ss  opportunity. A ddress No. 3(1, 
c -o  M ichigan Tradesm an. 371

I W A N T  A  CLOTHING OR SHO E  
B U SIN E SS , in a  good town, w ith  a  stock  
of • from $5,000 to $8,000. H ave a  fine 
fru it and general purpose farm  of s ix ty  
acres w ith  an exce llen t s e t  of buildings, 
nicely  located  w ith in  tw en ty  m iles o f  
Grand R apids to exch an ge . Over 1000 
trees ju st com ing into bearing. A ddress 
N o. 372, c -o  M ichigan Tradesm an. 373

TO TR AD E—A good farm  187 acres  
near Ypsilanti, M ich., im plem ents, tools, 
stock , good bu ildings. W ill stand  c lo sest  
in vestigation . For good stock  of general 
m erchandise. For further particulars, 
w rite  ow ner. S. Schneider, 625 E . K irby  
St., D etroit, Mich.

TO R E N T — W arehouse for ligh t m anu­
facturing, pain t shop or storage. T w o  
floors, about 3,500 square te e t, railroad  
sid ing, e lectric  ligh ts, pow er, w ater, w ith  
or w ith out heat; rent reasonable. D. »• 
T yler, M adison A ve. and Railroad. C itz. 
4511, Grand R apids, M ich. J ‘4

FOR SALE—Or trade for Grand R apids 
property, only m illinery bu sin ess in ra il­
road tow n; s ick n ess . A ddress M illinery, 
Box 715, Durand, M ich. 3(5

W A N T E D —E xpert sa lesm en , com m er­
cial or financial, to sell an exclu sive  right 
to one m erch ant in a  county. R eferences  
m u st be g ilt  edge. You can m ake from  
$250 to $750 per w eek. M en w anted  in  
every  s ta te . U nited B uyers A ssociation , 
G reenville, M ich. 376

Green S a les Co., Special Sa les C on­
ductors, 212 E . M ain S t., Jackson, Mich.

Safety First.
“W hat’s the first thing to do when 

you buy a new car?”
“The first thing I do is to hide the 

tool kit so the alleged experts who 
pose as automobile mechanics can’t 
get at it.”

Old estab lished  grocery doing $500 
w eekly. A bout $3,000 bu ys it. B es t and  
c lean est stock  in c ity . A fter tw en ty -fou r  
years contin uous bu sin ess ow ner w ish es  
to retire. W ill sell or lease building. 
A ddress A. J. Clark, L ansing, M ich. 352

F IX T U R E S OF M ETAL—F or ev ery  
modern display and m erchandising need, 
in all desirable s ty le s  and fin ishes. S p ec­
ial fixtures w ill be bu ilt to  order. V IS E L -  
DARLING CO., INC.. Bronson, Mich.

353

Stock  and fixtures l ........ - -  -------- ■ .
D id $35,000 bu sin ess la st year. N o stock  
over tw o years old. Would exch ange for 
sm all farm . W rite, phone or see W m . 
F. Sandell Co., B eld ing, Mich. 378

“ W A N T E D —T ravelin g sa lesm en  to h a n ­
dle chicory as a  side line. Men who v is it  
coffee roasters and jobbers have spfendid  
opportunity to increase incom e w ithout 
ex tra  exp en se. W e pay one such man 
over $4,000 every year in com m issions. 
E. B. M uller & Co., 211 Franklin  St., 
N ew  York City. 364

FOR SA K E—In M uskegon. A retail 
grocery b u sin ess. T ake in a t present 
about $300 a  w eek . G ood-ch ance to in ­
crease b u sin ess, a s it is  in new ly  bu ilt-up  
addition. N ew  building. W ill sell for 
$5,000. Stock  and fixtures approxim ately  
$2,000. A ddress No. 366, c -o  M ichigan  
T radesm an. 366

ST IM U LA TE and increase your sa les  
fifty  per cen t, by a liberal d istribution  
of stick less  fans and fancy blotters. Free  
sam ples. The Charlotte Leader. Char­
lotte, M ich. 367

FOR SA LE JE W EL R Y  B U SIN E So—  
Old estab lish ed  jew elry  bu sin ess, stock  
$7,000. Good location . D esire partner, 
or to sell ou trigh t to  close e sta te . E x ­
cellen t opportunity for w atch  repairing  
b u sin ess. M ary G. Griswold, A dm inistra­
trix, B ay  C ity, M ichigan. 358

P ay  sp ot cash for c loth ing and fu rn ish ­
ing goods stocks. L. Silberm an, 274 E ast  
H ancock, D etroit. 566

For Sale— Or E xch ange for groceries  
(outside store c ity  preferred) th irty -acre , 
farm , buildings, large orchard, fine lo ca ­
tion. s ix ty  rods c ity  South H aven. J . 
Hec-kathorn, B uchanan , M ich. 362

Beil Phone  596 C itz . P hone  61366 
JO H N  L. LY N C H  SA L E S CO. 

S P E C IA L  S A L E  E X P E R T S  
E x p e rt A d v e rtis in g  

E x p e r t  M erchand is ing  
209-210-211 M u rra y  Bldg. 

G RAND R A PID S, M IC H IG A N

R E B U I L T
CASH R E G IST E R  CO., Inc.

D ealers in
Cash R egisters, C om puting Scales. 
Adding M achines, T ypew riters And 
Other Store and Office Sp ecia lties. 
122 N . W ashington, SAGINAW , M ich. 

R epairs and Supplies for a ll m ak es.

For Sale—Cash reg isters, s to re  fix tu re s . 
D ick's F ixtu re Co., M uskegon. 176

W ill pay cash  for w hole stores o r  p a r t  
stock s o f m erchandise. L ouis L evinsohn. 
Saginaw , Mich. 998

W A N TE D —E very m erch ant to w rite  
us quick for our new  booster plans. 
M eans m any dollars to you. P a r tic u la rs  
free. W rite today, before your com peti­
tor does. V alley  M anufacturing Co., 
G rafton, W . V a. 328

2,000 le tter  heads $5.90. Sam ples. Cop­
per Journal, H ancock, M ich. 150

Watson-HigginsMlg.Co.
OS. MICH.

>— ^
GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfectionFlonr
Packed In SAXOLINPaper-lined 

Cotton, Sanitary Sachs

SA LESM EN  W A N T E D  — To handle  
SCOPO, the san itary  sink  shovel a s  side  
line. SCOPO typ ifies qu ality  in sink  
scoops. N oth in g  e lse  approaching it  in the  
m arket. W idely advertised  in the leading  
trade papers. S ells on s ig h t. A ddress  
Scopo M anufacturing Co., 393 H igh St., 
N ew ark. N . J . 345

ENVELOPES
Of Every Description 

ALL SIZES, ALL COLORS 
For All Purposes

C orresp o n d en ce  E nvelopes 
W indow  E nvelopes 

D ocum en t E nvelopes 
P a m p h le t E nvelopes 

P ay  E nvelopes 
Coin E nvelopes 
D rug  E nvelopes 
T a g  E nvelopes 

C lasp  E nvelopes 
C loth L ined  E nvelopes 

E x p an sio n  E nvelopes

W e h av e  th e  only  E xclusive  
E nvelope P r in tin g  M achine In 
G rand  R apids.

TRADESMAN COMPANY
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O PE N  S H O P  FO O L ISH N E SS .
Finding that the closed shop meth­

od of conducting business cannot be 
maintained successfully, because the 
moment labor union slackers find 
they have the upper hand they set 
about to destroy the business they 
are supposed to assist in building up, 
employers of labor are now dem and­
ing the open shop in the belief that 
open shop conditions will place them 
in control of their own business and 
enable them to dictate who shall be 
employed and who shall be eliminat­
ed, w ithout resort to labor union in­
terference and dictation.

Such an assumption has been found 
to be wholly erroneous, because the 
presence of a single union person in 
an establishm ent will taint the en­
tire force and ultimately result in a 
reign of confusion and disloyalty. 
The infamous propaganda of labor 
unionism must he stamped out, root 
and branch, in order to ensure har­
mony and good workmanship. U n­
less this is done the institution which 
harbors agitation and sedition soon 
finds itself in the throes of a strike. 
It appears to be impossible for a 
union man to attend to his duties and 
leave other employes alone. W hen 
he is not nagging some free work­
man because he refuses to put on the 
yoke of tyranny and oppression, he 
is clandestinely throwing something 
into the machine of the non-slave 
operator which will cause it to work 
badly or refuse to work at all. Every 
employer of labor who has ever had 
a union man on his payroll knows 
the union breed and realizes that the 
presence of a single union man in 
his establishm ent is a menace—more 
deadly than the insidious miasma 
which undermines the health of the 
person who unconsciously breathes 
the invisible poison.

The only safe rule for the employ­
er to follow is to shut his doors to 
unionism, the same as the Govern­
ment undertakes to close its door 
against anarchists, spys and sedition- 
ists. Unless the employer takes this 
precaution, he has only himself to 
blame for the reign of disorder which 
is a necessary accompaniment of 
union affiliation or toleration.

F IB E R - SIL K  H O SIE R Y .
Reports in the hosiery trade indi­

cate that there is a scarcity of fiber 
silk goods which promises to become 
as acute as that which exists in the 
full-fashioned division. The full- 
fashioned mills which are operating 
are working day and night to fill o r­
ders, but in view of the strike in 
Philadelphia they are making scant 
progress toward meeting require­
ments.

There is a plethora of orders for 
fiber silk hose, hut m anufacturers are 
unable to fill them for the reason that 
there is a shortage of raw material. 
Some of the leading factors in this 
field are sold up and have withdrawn 
entirely from the market.

Production of fiber silk hosiery is 
increasing constantly, however, and 
it is hoped that mills will soon be in 
a position to take care of more busi­
ness.

Generally speaking, the hosiery mçn

are satisfied with conditions at pres­
ent and they feel that the turn for the 
better has been made definitely. There 
is, however, one feature which is a 
little disturbing, and that is the re­
fusal of buyers to order for forward 
delivery on any considerable scale. 
M anufacturers are kept in a state of 
uncertainty and are forced to govern 
their manufacturing operations in ac­
cordance with orders, which are for 
the m ost part for immediate delivery. 
This does not apply, of course, to the 
silk lines.

GAM BLERS, N O T  IN SU R E R S.
The New York Evening Post, 

which has been the recognized organ 
of Wall Street ever since there was a 
W all Street, reluctantly adm its that 
stock fire insurance has ceased to 
properly function; that the entire sys­
tem is wrong in theory and iniquitous 
in practice; that the evils and abuses 
which have found perm anent lodg­
ment in the business can only be 
eliminated by the mutualization of the 
stock companies. In an editorial pub­
lished one day last week, and repro­
duced elsewhere in this week’s paper, 
the Post says:

M utual companies should be given 
every possible protection. The prog­
ress of insurance depends largely up­
on the trium ph of m utuality over 
stock profit companies; one of the 
chief gains from the life insurance in­
vestigation of 1905 was the mutualiza­
tion of great companies.

This conclusion was brought about 
by the alarm ing disclosures made be­
fore the Lockwood Committee, show- 
ing that with most of the big stock 
fire companies the writing of insur­
ance is secondary to gambling in 
stocks and other securities by the 
officers of the companies; that the 
money which should be conserved for 
the payment of fire losses and ex­
penses is largely lost in stock specu­
lations and gambling on the stock 
exchanges.

It is no longer safe for any insurer 
to accept the policy of a hig stock 
fire insurance company whose officers 
are addicted to the gambling habit— 
at the expense of the policy holders.

R E T A IL E R S  A T KANSAS C ITY.
N othing has been received by the 

Tradesm an up to the hour of going to 
press regarding the proceedings of the 
National Retail G rocers’ Association 
at Kansas City. President U lmer, of 
Toledo, has made a fair record, but 
has already occupied the position 
three years and is understood not to 
care for re-election. In view of the 
fact, however, that the association is 
about to pass into the hands of a new 
executive secretary, H. G. Ballsinger, 
of Kansas City, it is likely that the 
Association m ight decide not to 
change any more officers than is nec­
essary.

A far more im portant consideration 
before the retailers will probably be 
the form ing of N ational Association 
policies. In recent years such things 
as ways and means and policies of 
National legislation have been severe­
ly criticised under the present system 
and some of the most influential mem­
bers have strongly expressed the be­
lief that the time has come for a 
radical change in these respects, and

very likely som ething in the nature of 
a reform may come out of the Kansas 
City convention.

T H E  CAN NED  FO O D S M A RK ET.
The canned goods m arket has been 

generally firm during the past week, 
although canned fish still continues 
more or less inactive on account of 
the cold w eather for this time of the 
year. Both canned vegetables and 
fruits were active with prices firm at 
recent levels. T hat the jobbing trade 
is beginning to take seriously short 
pack statem ents which have been per­
m eating the m arket is gradually be­
coming apparent. Pineapples and the 
berries still continue to lead the 
fruits.

The tax on soda w ater probably 
will be removed, but not that on can­
dy. Candy prices are 20 per cent, 
lower than they were a year ago, and 
although retailers believe the remov­
al of the Federal candy tax is essen­
tial to further price reductions and 
greater business, there is not the 
same prospect for this as for the re­
moving of the soda-water tax. O f­
ficials at W ashington are sym pathe­
tic, but are confronted with a prob­
lem of raising additional revenues. 
The candy tax is not directly felt by 
the public as is the soda tax, which 
is added to the price charged the con­
sumer, and the sentim ent am ong Sen­
ators and Representatives seems to 
favor the removal of such taxes only 
which are found m ost irksome to the 
public.

D ruggists and soda w ater dis- 
pensors generally can do much to 
contribute to the cause of norm alcy 
by immediately reducing the price of 
all ice cream drinks to the 10 cent 
basis, with full assurance tha t the 
extra cent demanded by Uncle Sam 
will probably be abolished by the 
present Congress.

Cordial Greeting To R esort and Im ­
provem ent Boomers.

Boyne City, June 8—We had a nice 
time at the Wolverine last Tuesday 
evening. We got wind that Hugh 
Gray, of the Michigan T ourist and 
Resort Association, and W. P. H a rt­
man, of the W estern Michigan De­
velopment Bureau, were coming our 
way, so Hall, of the F irst N ational 
Bank, and Townsend, of the Peoples 
State Bank, together with Thompson, 
of the Chamber of Commerce, con­
cluded that we could have some fun 
with them. They got*a bunch from 
Charlevoix, East Jordan, Boyne Falls 
and W alloon Lake and we sure had a 
warm meeting. Judge H arris was the 
push and things went with a snap.

Gray gave us a good talk about his 
pet project, which contained some 
very interesting and salient facts. He 
talked about vision, but it appeared 
as though his brain was all caked up 
with dollars and cents facts.

H artm an followed up with some 
more facts until we were dizzy and 
between the two of them we became 
obsessed with the idea that the only 
real honest-to-goodness resort, farm ­
ing and industrial section of the U. S. 
A. is N orthw estern Michigan, with 
its water-washed air, crystal waters, 
and everything else desirable.

Then H arris got Cukerske to go­
ing about parks—State parks. He is 
the State Park Engineer and he sure 
is nuts about parks, but then he has 
reason to be. He has made the be­
ginnings of a thing of transcendant 
beauty of the Boyne City State Park.

Rose, of Charlevoix, and Clink, of

E ast Jordan, both added to the inter­
est of the occasion by some very good 
talks. H arris choked off some of our 
local men, said tha t it was too late for 
any more. McCutcheon and M errill 
both looked as though they expected 
to be surprised (?) but their fears 
were groundless. W e are sorry, how­
ever, for those who stayed away for 
fear of being asked for money. They 
missed a very good time, some in­
structive talks and would have been 
agreeably dissappointed anyway.

The first time Gray came here he 
had four men to talk to, the next time 
twelve, and this time eighty-three 
people, including a baker’s dozen of 
our newly enfranchised citizens. 
Come again gentlemen.

Gray says that the Boyne City 
Chamber of Commerce has the best 
displayed Michigan T ourist and Re­
sort Association sign in Michigan.

Maxy.

Advertising Signs O n T runk Line 
Highways.

Lansing, June 8—O ur attention has 
been called recently to an act of the 
Legislature of 1919 and a recent order 
of the State H ighw ay Commissioner 
with reference to the same. This 
order of the Commissioner will be of 
great interest to a large num ber of 
the members of our Association, as a 
great many of them have advertising 
signs, guide posts, etc., along the line 
of the trunk roads. I give herewith 
a notice of H on F rank  F. Rogers, 
State H ighway Commissioner:

“Notice is hereby given that all ad­
vertising signs and other signs, m ark­
ers or guide posts that have not been 
authorized must be removed from  
within the limits of the trunk line 
roads of the State of Michigan. A fter 
June 15, 1921, all such unauthorized 
signs, m arkers or guide posts will be 
subject to removal under the direc­
tion of the State H ighw ay Commis­
sioner according to the requirem ents 
of Section 10, Act 19, of the Public 
Acts of 1919.”

I had an interview with Mr. Rogers 
this m orning and he stated that a rea­
sonable time would be given to adver­
tisers to remove their signs in case 
they desired to preserve them. Signs 
erty are not covered by this order of 
erty  is not covered by this order of 
the State H ighway Commissioner.

One of our members has called our 
attention recently to the fact that 
some of the Pattern  Companies have 
been changing their contracts and 
that a contract which calls for 50 per 
cent, from the retail price has been 
changed so tha t May bills are coming 
at 40 per cent. Also that they have 
increased the cost of the fashion 
sheets.

I t  is not my purpose in this bulletin 
to discuss the subject of patterns to 
any extent, but to advise all of our 
members to stand pat, so far as pos­
sible, upon the contracts now held and 
hold to the agreem ents form erly 
made. Between now and our Septem­
ber convention we hope to make some 
further investigations on the pattern  
business, with the hope of form ulating 
some plans that will be helpful to 
our members generally throughout the 
State. Jason E. Hammond,

M anager Michigan Retail Dry 
Goods Association.

A t One Stroke.
“And how much would you say this 

colt was w orth?” asked the railroad 
claim agent of the farmer.

“Not a cent less than $500!” em­
phatically declared tha t sturdy son of 
the soil.

“Pedigreed stock, I suppose?”
“Well, no,” the bereaved admitted 

reluctantly, “but you could never 
judge a colt like tha t by its parents.”

“No,” the attorney agreed dryly. 
“I ’ve often noticed how crossing it 
with a locomotive will improve a 
breed!”



He Knew What He Was
Worth

I T 7 H E N  a Kalamazoo man applied for 
▼ ▼ a job the other day and was told he 

would be paid all he was worth, he got 
madder than a hornet and stated very em­
phatically that he could not and would not 
work for such low wages.

If that man should ever attempt to run a 
business of his own, he would be just the 
kind of a chap who would kick on the price 
of a safe, no matter how low it was, leave 

his account books and valuable papers exposed and then when the fî e 
licked them up he would charge the whole thing up to his ding blasted
hard luck.

Be Sensible Brother and Get Busy

Grand Rapids Safe Co.
Grand Rapids, M ich igan

and write us to-day for prices on a first-class dependable safe. It means 
really more to you than it does to us, because while we would make 
only a fair profit on any safe we 
sold you, you would lose what you 
never could replace if you should 
have a fire and lose your books 
of account.



Red Crown Gasoline
Everywhere

Every few miles in the country—and every few 
blocks in the city—you can get Red Crown Gaso­
line. That’s your assurance of uniform power when 
you use Red Crown—for it never varies.

Its uniformity is guaranteed—its performance 
is assured. It’s the best motor gasoline you can 
buy regardless of price

That steady steam-engine-like piston stroke im­
parted by Red Crown means long life to your motor.

No racked engine causing frequent overhaul­
ing. No delay from lack of power. For the utmost 
in gasoline service, use—

RED CROWN

S T A N D A R D  OI L  C O M P A N Y
(INDIANA)

CHICAGO U. S. A.


