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Cet llle Cive Out my Years

Let me live out my years in heat of blood!
Let me die drunken with thé dream er’s wine!
Let me not see this soul-house built of mud 
Go toppling to the dusk— a vacant shrine.

Let me go quickly, like a candle-light 
Snuffed out just a t the heydey of its glow.
Give me high noon— and let it then be night! 
Thus would I go.

A nd grant that when I face the grisly Thing,
My song may trum pet down the gray Perhaps, 
Let me be a a tune-swept fiddle-string 
That feels the Master M elody— and snaps!

Jphn G. Neihardt.

Playmates

1 was afraid of you, Life,
So daring and bold  you seemed—  
W hile others joined in the game 
I stood on the edge——and dreamed.

I heard you frolic and shout,
I saw you leap in the fray,
W hile I stood timidly by,
Too shy to share in the play.

But, ah! to-day Love came 
A nd drew m e into the ring;
A nd now, with you, O  Life,
I leap and frolic and sing!

Carolyn Shaw Rice.



Fresh At Your Grocers-^
That’s the message that we are pounding home in all our 
great national advertising.
The body has two needs, one up-building, the other elimi­
nation.
Yeast-as-a-food is able to supply these needs only when 
fresh.
Link up with

F L E I S C H M A N N ’S Y E A S T
The Fleischmann Company

F le isrh m a n n ’s  Yeast Fleischmann’s Service

You can get along without a lot of 
things—but getting along without 
eating is not a success in the long 
run. If people persist in eating, 
they will need flour and needing 
flour—give them

Aristos
Fanchon Red Star

J U D S O N  G R O C E R  C O .
GRAND RAPIDS MICHIGAN

B lanks for Presenting
LOSS AND DAMAGE 

or OVERCHARGE 
CLAIMS,

and other T ransportation Blanks. 
BARLOW B R 0 8 .

Grand Rapids, Mich.

You Make

Satisfied Customers
when you seU

“ S U N S H I N E ”
F L O U R

Blended For Fam ily Use 
The Q uality Is Standard and th e  

Price Reasonable

Genuine Buckwheat Flour 
Graham and Corn M eal

J* F . Eesley Milling Co*
The Sunshine Mills' 

PLAINW ELL, MICHIGAN

Watson-ffigghislIlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Killers

Omedby Kathaats

Products sold by 
Merckuts
Bread Keconnesdsd
^by Merckuts

NewPerfectkmFlotir
Packed In  SA X O LIN Paper-lined  

Cotton, S an itary Sacks

Ask us about our new Tea Sugar

Help Your Customers 
Succeed

Your success depends on the 
success of your customers— 
the retail grocers.

T heir success depends on their 
profits; use your influence to 
induce them to concentrate on

Franklin Package Sugars
To save them the cost of 
twine, bags, labor, overweight 
and breakage.

The Franklin Sugar Refining Company
PHILADELPHIA

“A Franklin Cane Sugar for every use‘
Granulated, Dainty Lumps. Powdered, 
Confectioners, Brown, Golden Syrup

m

Diamond
(eïstal

X h e ~  S a ttr

ttîa Ë s g££sa£tr.

DIAMOND CRYSTAL SALT CO., 
S T .C L A IR ,  M IC H IG A N .
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Each Issue. Complete in Itself.
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CO-OPERATION COLLAPSED.
The complete collapse of Harrison 

Parker’s brief and metoric career as 
a co-operative distributor of merchan­
dise at retail naturally recalls the 
litigation he and the Chicago Tribune 
started against the Tradesman about 
ten years ago as the outcome of the 
Tradesman’s early and repeated ex­
posure of the Fruitvale swindle. When 
the action was taken the Tribune an­
nounced that no compromise would 
be considered and no retraction would 
be accepted, it being the announced in­
tention of the plaintiffs to “pursue the 
m atter to the bitter end,” Damages 
to the amount of $100,000 were de­
manded. The Tradesman took the 
plaintiffs at their word and undertook 
to defend its position in the United 
States Court with all the vigor at its 
command. A complete defense was 
prepared—so complete that, instead 
of making good on their allegations 
and threats, the plaintiffs sent their 
attorney over to  Grand Rapids from 
Chicago the day before the case was 
set for trial, paid all the costs and 
expense incurred by the defendant and 
dismissed the case, thus clearly dis­
closing the yellow streak which has 
long been manifest in both parties 
to the Fruitvale swindle.

The occasion for the Tradesm an’s 
exposure was the appearance of a 
series of full page advertisements in 
the Tribune purporting to describe 
the then mythical resort town of 
Fruitvale, Muskegon county. The il­
lustrations conveyed the idea that the 
town was already in existence, with 
expensive hotels, beautiful residences, 
wonderful parks and fountains and all 
conveniences and luxuries of a modern 
summer resort. Everyone who bought 
a SO cent ticket to the land and irriga­
tion show—owned jointly by Parker 
and the Tribune—was promised a free 
lot in Fruitvale. On reading the fine 
print conditions, discovered after the 
purchase had been nftde, it was found 
that it would be necessary to con­
tribute $3 additional—$2 for the deed 
and $1 for a printed abstract, which cost the fraction of a ççnt. The

scheme looked like such an arrant 
swindle on its face that the Tradesman 
made a visit to the scene of the won­
derful Elysium played up so graphical­
ly by the Tribune. Instead of being 
what the Tribune claimed, it proved to 
be a shifting sand plain located a few 
miles East of Whitehall. A tract of 
cut-over pine land had been purchased 
for $1.25 per acre and platted into 
forty lots to the acre by the crafty 
promoters, who were thus enabled to 
sell 3 cents worth of sandy land for 
$3. The Tradesman immediately de­
nounced the scheme as fraudulent and 
warned the people who had purchased 
tickets to the land show not to con­
tribute the additional sum required to 
become owners of resort “property.” 
The legal action above described im­
mediately followed, with the result 
stated.

Parker and the Tribune appear to 
have dissolved partnership after the 
Fruitvale fiasco, but Parker has 
launched numerous swindling schemes 
since, all of which have ended in dis­
aster—for the poor dupes who were 
cajoled into parting with their hard- 
earned dollars by the siren voice of 
the con artist, masquerading under 
the alluring claims of co-operation.

CRUX OF THE SITUATION.
Many observant students of grocery 

trade merchandising have long since 
held that there was nothing inherent 
in the chain store system which was 
not available to the retail grocer if 
he would get at the crux of the chain 
store’s advantage and borrow a leaf 
from their system. Some of them 
long since adopted the plan of co­
operative buying, but in the proposi­
tion of some New York City grocers 
they would go further and adopt a 
certain degree of co-operative man­
agement and co-operative selling.

Just how practical this plan would 
be is open to some controversy. If 
there is in the buying exchange any 
virtue, that phase of it has merit, if 
lacking novelty. Co-operative selling 
and advertising has merit to a certain 
extent, but co-operative management 
is likely to meet no end of obstacles. 
Certainly not all of a given group of 
retailers would welcome taking orders 
from a joint super-manager and very 
likely the same policies would not fit 
all stores alike; not to mention the 
legal pitfall involved.

But it is true that one of the chief 
reasons why so many retailers fail is 
that they are individually lacking in 
executive ability. A man might be a 
good buyer but a bad seller; a good 
clerk but a bad financier; a good de­
tail man but highly deficient in man­
agerial capacity. A well known chain 
store operator told the writer once 
that in seeking a manager for a store 
he preferred to pick out a retail grocer 
who had failed in business for him­
self. His logic was that such a man 
plainly had initiative; intelligence .and

ambition—very likely some desirable 
qualities as a merchant and salesman— 
but usually had failed because he 
lacked ability to  plan and manage 
—'the very things the chain store could 
lend him to make good.

W hether fifty stores in a given sec­
tion can function as parts of a co­
operative chain in all respects is doubt­
ful; whether petty jealousies would 
permit genuine co-operation very long; 
whether the profits would justify hir­
ing a manager big enough to handle 
a chain of that size are questions 
worth conjecturing about. But it 
might be well to watch the experi­
ment.

MADE AN ENVIABLE RECORD.
Last week Leonard Wood retired 

from the service he entered when in 
July, 1855, he reported to Gen. Crook 
at an Arizonia post for duty as as­
sistant surgeon in the Geronimo cam­
paign. He became a public figure 
when he was made colonel of the 
Rough Riders, not through “pull,” 
but because of his sterling services 
among the men from whom the Rough 
Riders were mainly recruited. Gen. 
Wood perhaps retires with a sense 
that he has missed the chief goals of 
his ambition. He is not the greatest 
American soldier of his generation, for 
the kaiser’s war gave Pershing that 
title. He never really approached the 
Presidency, for the failure of his ef­
fort last year was evidence that 
Americans no longer regard the army 
as the school for statesmanship which 
they once regard it. But whatever 
his own personal view may be, Gen. 
W ood’s record is one upon which he 
and his countrymen can look with 
whole-hearted pride. W ithout under­
rating the fact that he has had more 
experiences as an army head than 
any other man of his generation, com­
manding different departments and 
divisions, and becoming Chief of Staff, 
his chief claim to remembrance is as 
one of our first great pro-consuls. 
His service as Governor of Cuba en­
abled the United States to discharge 
a heavy responsibility creditably, and 
was further distinguished by the con­
quest of yellow fever. He showed 
equal efficiency as Governor of the 
Moro Province. He retires from the 
army, but he does so only to continue 
as Governor of the Philippines, where 
the most important part of his career 
awaits him.

MEANING OF MILD WINTER.
Given a mild winter, says the wel­

fare worker, and we may pull through 
the unemployment crisis without ex­
cessive suffering or undue social un­
rest. Given a good spell of cold 
weather, say the garm ent trades, and 
the retailers who are now living from 
hand to mouth will rush in their 
orders and the unemployment prob­
lem will solve itself. Issue a generous 
amount of bonds for the initiatiQi)

of public works and business will im­
mediately profit by the Nation’s in­
crease in purchasing power. Issue a 
lot of tax-exempt bonds and business, 
already staggering under the burden 
of taxation, will sink deeper into the 
mire. Bear down hard on uncon­
scionable rrofits among the builders 
and the landlords and you bring 
speedy relief to the present state of 
discontent over the housing situation. 
Set an absolute limit to profits in the 
building industry and the speculator, 
who in the long run is the provider 
of housing, will rebel and we shall be 
worse off than ever for housing. Train 
all the organs of publicity upon the 
disarmament conference and the dip­
lomats will be afraid to put over any­
thing on their peoples. Give the con­
ference too much publicity and Na­
tional animosities which might be ap­
peased by a process of give and take 
will only be inflamed.

Civilization has grown too com­
plicated for any of the easy prescrip­
tions which any man with a pencil 
and a piece of paper can supply for 
all our local and international ail­
ments. Is, then, the only way out a 
sweeping away of this complicated 
machinery of civilization and a return 
to the primitive? Well, they have 
tried it in Russia, and the famine re­
lief workers are now busy there.

COTTON AND STEEL.
The Government’s latest estimate 

of the condition of the cotton crop 
indicates the smallest yield since 1887. 
This is regarded as ensuring a price 
not far from the present high level. 
It needs to be borne in mind, how­
ever, that the higher price in this case 
is not due to greater demand, but to 
shorter supply. For this reason it is 
difficult to see how it may be counted 
upon to bring any pronounced revival 
in business. More significant of a 
fundamental change for the better are 
those advances in prices which come 
from rising demand, while the supply 
is also increasing. A condition of 
this kind is presented by the steel in­
dustry. Here the outru t since July 
has been slowly increasing in re­
sponse to new orders, and prices in 
the meantime have been growing 
firmer. The gain, it is true, has been 
of moderate proportions, and the steel 
men are not looking for any marked 
increase during the rest of this year, 
although they confidently predict a 
real revival next spring. In looking 
for bright signs on the horizon, the 
things to be noted most carefully are 
not the advances in prices following 
a sharp curtailment of supply, but 
rather the developments that indicate 
a resumption of the normal volume 
of consumption. These contain vastly 
greater promise of returning prosre - 
ity tham does any programme of re­
stricted production.
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THE BUBBLE HAS BURSTED.

Collapse of Harrison Parker’s Co- 
Operative Scheme.

Chicago, Oct. 7—The checkered his­
tory of the Co-operative Society of 
America, sponsored by Harrison M. 
Parker, has finally ended in bank­
ruptcy proceedings. Following pro­
tracted litigation, Judge Evan A. 
Evans yesterday appointed the Central 
T rust Company as receivers for the 
alleged defunct organization, upon pe­
tition of a committee of certificate 
holders.

Announcement was simultaneously 
made by the United States district 
attorney’s office that the criminal in­
vestigation ordered in August by 
Judge Landis into alleged juggling of 
the society’s funds by Parker and fel­
low officials has almost been com­
pleted and evidence will be presented 
to the Federal grand jury without de- 
lay.

Creditors alleged that dividends had 
been paid certificate holders out of 
funds realized from the sale of further 
certificates. If indictments are re­
turned, as promised, they will be based 
upon the charge of using the mails to 
defraud.

The Co-operative Society of Ameri­
ca conducts an alleged chain of 191 
stores and has gradually extended its 
interests in spite of a cumulative 
storm of legal protest until its pro­
moter, Harrison Parker, now con­
trols an insurance company, a local 
wholesale grocery, two Wisconsin 
dairies, and owns the People’s Life 
building at the corner of Randolph 
and Wells streets.

The Government is investigating the 
Great W estern Securities Co., whose 
guiding spirit is Mrs. Harrison Parker, 
who nominally owns but 1 per cent, of 
the stock. She represents a C. C. 
Higgins, described as a New York 
millionaire financier, to whose owner­
ship is attributed 75 per cent. A 
watchman and stenographer are the 
remaining members of the corpora­
tion.

The Securities company, it is al­
leged, sold certificates on easy pay­
ments. It was given a ten-year pe­
riod in which to complete collection, 
during which time it is said to have 
been allowed use of funds realized on 
partial payments.

These funds are alleged to have 
been “loaned” in turn to the Co-opera­
tive Society at a rate of 7 per cent. 
Besides which, it collected a 20 per 
cent, commission on the certificate 
sales.

Efforts by attorneys for the suing 
creditors have failed to find any trace 
in New York financial circles of Mr. 
Higgins, they told Judge Evans.

An im portant feature of Judge Ev­
ans’ action is his recognition of certifi­
cate holders as creditors. Parker 
has insistently contended that the ag­
grieved possessors of certificates were 
stockholders and consequently could 
not initiate any legal action as credi­
tors. The judge’s ruling is a refuta­
tion of this contention.

Mr. Parker, President of the So­
ciety announced himself a candidate 
for Governor of Illinois in the last 
election on a platform of “co-opera­
tive government of the people, by the 
people and for the people.”

Posters advertising his candidacy 
had scarcely been placarded about the 
city before a civil action was started 
by Edward W. Alpin, charging that 
Parker had defrauded him of $520 in­
vested in his organization and that the 
Co-operative Society of America was 
not supporting his candidacy as he 
maintained.

The decision of Judge Evans was 
the result of a series of efforts lasting 
more than two vears to have the 
Society adjudged bankrupt. The in­
voluntary petition in bankruptcy, on 
which he took action was filed June 
30, 1921.

W hen the proceedings began before 
Judge Landis it was learned that cer­
tificate salesmen had used his name 
as a guarantor of the Society’s solid­

arity. Judge Landis enjoined the sale 
of securities and was beginning a fiery 
investigation of the Society from the 
bench, when Attorney W eymouth 
Kirkland, representing Parker, de­
manded a change of venue. The case 
was sent to Judge Evans.

On recommendation of Master in 
Chancery Morrison, following exam­
ination of the society’s books. Judge 
Evans began receivership proceedings. 
During the hearing he characterized 
the Great W estern Securities Com­
pany as “fraudulent.”

Chicago, Oct. 11—Harrison Parker, 
trustee for the Co-Operative Society 
of America, yesterday admitted on 
the witness stand that he had given 
his wife more than $1,000,000 worth 
of Liberty bonds which were the prop­
erty of the Society.

Mrs. Parker had accepted the bonds, 
he said, in her capacity as Secretary 
of the Great W estern Securities Co., 
the concern which sold more than 
$13,000,000 worth of the Society’s 
“beneficial interest certificates.”

M rs. Parker, her husband said, was 
on her way to Chicago some days ago 
—he didn’t know her exact where­
abouts. Federal officials have informa­
tion, however, that she is living at a 
suburban club.

Gustave Kopp, “president” of the 
Great W estern Co., was the first 
witness to testify in yesterday’s hear­
ing before Master in Chancery Charles 
B. Morrison. Attorney David K. Tone 
conducted the questioning.

“On Sept. 10, 1921, the Great W est­
ern Securities Co. had a total of ap­
proximately $2,600,000 in Liberty 
bonds, did they not?” A ttorney Tone 
enquired.

“Yes,” Kopp admitted. “The bonds 
were turned over to the trustees on 
March 25, 1921.”

“Then where are they? W here is 
the entry on your books?”

“The bonds were turned over to 
Mrs. Parker, who is Treasurer of the 
company.”

“Then the difference between the 
$2,600,000 in bonds and the $2,000 or 
$3,000 on the books is in the posses­
sion of Mrs. Parker?”

“ Yes.”
“Do the books show that Mrs. Par­

ker has the bonds in her possession?”
“No, but there is an understanding 

in the office that she is accountable 
for them.”

Here Parker made his appearance. 
His attorneys, including I. B. Kirk­
land, former Gov. Charles Deneen, 
Lee D. Mathias, Frank Schoenfield, 
and Harris Williams, were with him.

The minute books and records of 
the Great W estern Co. and the orig­
inal declaration of trust through which 
the Co-operative Society of America 
became the Co-operators of America 
held the center of the stage in the 
early testimony.

A copy of the declaration of trust 
was found and presented to the court 
Attorney Tone then continued the 
questioning.

Q. Did you get any Liberty bonds 
from the Great W estern Securities 
Co. in February, 1921? A. Yes.

Q. How much? A. I don’t know.
Q. Was it $2,000,000? A. I don’t 

know.
Q. W hat did you do with these 

Liberty bonds? A. I bought the 
People’s Life buildings, 130 North 
Wells street. I bought some can­
neries. I bought some property on 
Jackson boulevard.

Q. Has the Great W estern Co. any 
Liberty bonds? A. Yes.

Q. How many? A. I don’t know.
Q. Is it $1,000,000 worth? A. Per­

haps it may be that much.
Q. W here are they? A. In the 

hands of the Treasurer, I believe.
Q. W ho is the Treasurer of the 

Great W estern concern? A. Mv wife 
Edith Parker.

Here the name of Charles C. H ig­
gins of Columbus, O., was brought 
into the story. Mr. Parker testified 
that Higgins had previously arranged 
loans for the Society through the 
Gr?^t W estern Co. Numerous sales­

men of the Co-operative Society had 
continued to sell its certificates even 
after it had been merged into the Co- 
operators of America.
Items From the Cloverland of Michi­

gan.
Sault Ste. Marie, Oct. TO—William 

Masters, of Battle Creek, accompan­
ied by his wife, paid the Soo a visit 
last week. Mr. Masters was in the 
shoe business here until about ten 
years ago, when he left to enter into 
the wholesale paper business in the 
copper country, where he is reported 
to have been quite successful. Their 
many friends were very pleased to 
meet them again and several enter­
tainments were given in their honor.

James Crane, traveling salesman 
for O rr & Co., was in Manistique last 
week for the first time in eighteen 
years, when he had charge of the O rr 
Bros, meat market. He was much 
surprised to see the change that has 
taken place in that city since he was 
there.

“Stingy people readily give you a 
piece of their mind.”

Ace Cutler, of the National Grocer 
Co. staff, narrowly escaped being 
killed last Thursday while on his way 
to the Pickford fair. While taking 
his family to the fair they were run 
into by another auto. Their car 
landed upside down in a deep ditch, 
giving the entire family a bad shaking 
up and a few minor bruises. Despite 
his injuries Mr. Cutler managed to 
extract the car, turn it right side up 
and drive it back to the Soa.

William Kirkbride, the well-known 
wholesale meat dealer at Pickford, at­
tended the Pickford fair last week.

It was his first outing for six months, 
as he has been laid up since he under­
went an operation at the Mayo In­
stitute last spring. He is unable to 
attend to his duties yet, but he is get­
ting along as well as can be ex­
pected and it will be some time be­
fore he will be able to attend to busi­
ness.

“Arbuckle was once a bar boy and 
either way his case is decided he will 
be a bar boy again.

The Bascule bridge spanning the 
river here between Canada and the 
U. S. went out of commission last 
week. It will be sometime before re­
pairs can be made. This is a serious 
handicap to business. However, the 
ferry is carrying as much of the 
freight and passenger business as 
possible.

George Bailey, the well-known show 
merchant here, spent Sunday on his 
potato ranch on Sugar Island, where 
he superintended the handling of' the 
spuds. He thinks they will be all 
cared for before the opening of part­
ridge season next Sunday.

The movie houses here have de­
cided to keep open on Sundays, the 
same as they do in the larger cities. 
The Ministerial Association has de­
cided it will not stand for Sunday 
shows. The movie houses, however, 
contend that if they are not permitted 
to open on Sunday they will see to it 
that other business places will be 
closed. Some excitement is expected 
before there is a decision either way.

I t is reported that Henry ford has 
given orders that no tree less than 
one foot in diameter can be cut from 
his holdings. He claims that there

m W a

The Greatest 
of Selling Aids

■VERY merchant measures his 
growth by volume of sales. Every 

clerk advances in salary according to 
his increase in sales. Every grocer, 
every grocer’s clerk will find national 
advertising the biggest of all selling 
aids.

National Biscuit Company prod­
ucts have been advertised nationally 
for years. Their merits are known 
throughout the United States. It re­
quires no argument to convince the 
buyer that N.B.C. products are supe­
rior. And so the clerk sells N.B.C. 
products without effort and quickly— 
he cares for a number of customers 
in the same time that it would require 
to sell to one without the selling- 
assistance of national advertising.
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'will be more timber in a hundred 
years from now than there is at pres- 

>ent.
One of the saddest tragedies that 

DeTour has ever known occurred last 
Friday, when Mr. and Mrs. Peter 
St. Onge and their infant child were 
suffocated in their home. They had 
reached the door, but were unable to 
go any farther. There is a peculiar 
incident in connection with the death 
of Mr. and Mrs. St. Onge. Just a 
trifle over a month ago C. C. Mead, 
a local representative of the Detroit 
Life Insurance Co., succeeded in sell­
ing  a joint policy in the sum of $1500. 
T he policy was issued on Sept. 22. 
T he family gave a note of $72.41, the 
•amount of the first premium. The in­
surance will be paid to the estate and 
the amount of the premium will be 
deducted. Mr. Mead states that this 
is the first time in his experience that 
such an incident has occurred. The 
origin of the fire is unknown.

‘‘The poet Who wrote “The world 
is so full of a number of things” must 
have been a home-brewer.

William G. Tapert.

Interesting Controversy in the Dry 
Goods Trade.

The recent suit brought by Catlin 
>& Co., New York City, representing 
Appleton M ills-and Trem ont & Suf­
folk Mills of Mass., against the Grand 
Rapids Dry Goods Co. presents some 
interesting features which are of in­
terest to every merchant.

The case is for alleged damages 
covering merchandise which was never 
shipped to the Dry Goods Co. and 
shows how the mills hold the whole­
saler or jobber to the exact line and 
do not take care of him as he has to 
take care of the retailer.

The orders placed in this instance 
'covered blankets and outing flannel, 
'which orders were placed under a 
definite contract from November, 1919, 
and amended by several amendments 
during the year 1920. The shipments 
began in the early part of 1920 and 
continued down until August, 1920. 
At that time, because of over pay­
ments, the mills either could not or 
would not ship the merchandise be­
fore Sept. 30, 1920, which was the ex­
piration of the contracts. They of­
fered to extend the deliveries under 
the contracts until the last of October, 
3920, but the Dry Goods Co. refused 
to  take extended deliveries after Sept. 
•'30, 1920, even though it was offered 
the new lower prices made on Oct. 1, 
which offer was made by the mills 
voluntarily. The Dry Goods Co. in 
September, 1920, undertook to induce 
the mills to ship the merchandise, but 
they did not and after doing nothing 
to perform their contract and saying 
nothing about the m atter until Sept. 
1, they then demanded damages for 
the difference between the contract 
price and the price of Oct. 1, which 
they then voluntarily offered to give 
the Dry Goods Co.

Another interesting point in the case 
is that the market price, as claimed by 
the mills on Oct. 1, is the price which 
they themselves made; in other words, 
they practically made the market.

Most business concerns in similar 
cases have not even thought about 
damages, to say nothing about going 
to court and undertaking to collect 
them, and every fair minded merchant 
will await the settlement of this case 
with much interest.

Silence is golden, which explains 
why there is so little of it.

Sound Sense Rules 
the Market To-day
T he buying public has returned to first principles. 

Y esterday w as a seller’s m arket.

To-day the buyer sets the  tune.

In the  era of w aste tha t has suddenly passed, the public 
bought freely w hatever it fancied.

To-day a  m an m ust be a  real salesm an to figure in 
the  totals of his house for the  year.

Successful m erchants best prove their right to succeed 
by  selecting for their stock such lines of goods as 
have undisputed merit.

T he key to  the new  business is simple.

T he public m akes plain w hat it w ants in food products 
to-day—wholesome, nutritious brands which bear the 
tradem ark  of a  reputable house and are  handled by  both 
jobber and retailer on reasonable m argins, because of 
their staple character and because they are  produced in 
such quantities tha t selling expense is reduced to a m ini­
mum.

Goods bearing our Quaker brand come under this 
classification.

These products possess the values prized by the public 
to-day and they  are  available a t no greater cost—often 
a t considerably less—than goods of indifferent or inferior 
quality.

W o r d e n  ( G r o c e r  C o m p a n y

Grand Rapids—Kalamazoo—Lansing 

The Prompt Shippers.
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Movement of Merchants.
Adrian—Mike Shalen has opened a 

general store.
Ola—Charles Porter has engaged in 

the shoe business.
Mt. Pleasant—Hubers Grocery suc­

ceeds J. J. Theissen in trade.
Greenville—J. L. Case succeeds the 

Selright Store Co. in business.
Trout Creek—The F. G. Huston Co. 

succeeds the Weidman Store Co.
Detroit—The C. H. Baker Co. suc­

ceeds the Lindke Shoe Co. in busi­
ness.

Cadillac—Guy O. Gane succeeds 
John Bannister in the grocery busi­
ness.

Bay City—The Seitner Dry Goods 
Co. has increased its capital stock to 
$150,000.

Fowlerville — Fire damaged the 
grain and produce elevator of Eugene 
Burkhart & Son, Oct. 7.

Leslie—Vincent Miles has purchased 
the Bergman market and will con­
tinue the business at the same loca-

Traverse City—The Traverse City 
Transportation Co. has increased its 
capital stock from $25,000 to $50,000.

Hersey—J. W. Richards has sold 
his stock of boots, shoes, etc., to W. 
S. W alcutt, who has taken possession.

Reading—Mr. Harper, of Coldwater, 
has purchased the hotel of I. B. 
Howell and will take possession Nov. 
1.

Grand Rapids—The Grand Rapids 
Vahiish Co. has changed its name to 
the Grand Rapids Varnish Corpora­
tion.

Traverse City—The Grand Traverse 
Bond & Mortgage Co. has increased 
its capital stock from $200,000 to 
$400,000.

Coral—The Coral Co-Operative Co. 
has sold its stock of general mer­
chandise, shoes, etc., to Vern Ashley, 
of Lowell.

Sunfield—'Phillip Green has pur­
chased the R. M. Bascom & Co. meat 
stock and store building, taking im­
mediate possession.

Lansing—The Robson-Graves Auto 
Co., 222-224 South Capi'tol avenue, 
has changed its name to the Robson- 
Stevens-Mackey Co.

Benton H arbor—M. Hennes & Son 
have sold their stock of clothing and 
general merchandise to S. B. Buffen- 
stein, who has taken possession.

Fenton—Oliver S. Wilson, of Bear 
Lake, has taken over the Progressive 
shoe repair shop and will continue 
the business under the same style.

Bay City—The R. & A. Lumber 
Co., of this city, operating retail yards 
in Eastern Michigan, has acquired the 
Parker Lumber Co. yard at Otisville.

Grand Rapids—The Grand Rapids 
M erchants Storage Co. has been in­
corporated with an authorized capital

stock of $1,000, all of which has been 
subscribed and paid in in cash.

Shelby—Orin L. Wilson has pur­
chased the interest of his partner, E. 
A. Johnson, in the grocery stock of 
Wilson & Johnson and will continue 
the business under his own name.

Greenfield—The Strathm oor Lum­
ber, Coal & Supply Co. has been in­
corporated with an authorized capital 
stock of $50,000, of which amount 
$25,000 has been subscribed and paid 
in in cash.

Big Rapids—David McFarland, who 
has conducted a grocery store here for 
the past sixteen years, has sold his 
stock and store building to Leslie 
Hughes, recently of Detroit, who has 
taken possession.

Tekonsha—Leo McNall has sold his 
bakery and lunch counter to I. C. 
Lusk and John Greenwood, recently 
of Union City, who have formed a co­
partnership and will continue the 
business at the same location.

Detroit—The Regent Cleaners has 
been organized to conduct a general 
tailoring, cleaning, repairing, etc., 
business with an authorized capital 
stock of $1,000, all of which has been 
subscribed and paid in in cash.

Lansing—Dissolution of A. Schetzer 
& Co., clothing dealer at 601 East 
Michigan avenue and the entry of the 
sons of Aaron Schetzer into the busi­
ness to carry it on under the style of 
A. Schetzer & Sons, has been an­
nounced.

Benton H arbor—The Rublee Motor 
Co. has been incorporated to deal in 
automobiles, trucks, accessories and 
supplies, with an authorized capital 
stock of $10,000, $5,000 of which has 
been subscribed and paid in, $3,800 in 
cash and $1,200 in property.

Dowagiac—George B. Phillips has 
merged his wholesale and retail lum­
ber business into a stock company 
under the style of the Phillips Land 
& Lumber Co. with an authorized 
cai ital stock of $100,000, all of which 
has been subscribed and paid in in 
property.

Detroit — H arris Glickman has 
merged his dry goods, cloaks and 
furnishings business into a stock com­
pany under the style of the H. Glick­
man Co., with an authorized cap ital 
stock of $5,000, all of which has been 
subscribed, $500 paid in in cash and 
$2,000 in property.

Detroit—Gildenhorn & Tipper have 
merged their meat business into a 
stock company under the style of the 
Hastings-Hancock Meat Market with 
an authorized capital stock of $1,000, 
all of which has been subscribed and 
paid in, $800 in cash and $200 in 
property. The business will be con­
ducted at 4803 Hastings street. 

Lansing-^-Af L. Borr has merged

his men’s furnishing goods business 
into a stock company under the style 
of the Famous Clothing Co. with an 
authorized capital stock of $5,000, 
$3,000 of which has been subscribed 
and paid in in property. The com- 
1 any will deal in clothing, shoes, etc., 
as well as men’s furnishing goods.

Manufacturing Matters.
Holly—The Michigan Truck & 

Lumber Co., after a long shutdown, 
has resumed operations.

Orion—The village has granted a 
free factory and exemption from tax­
ation to the Northrop Lock Co.

Grand Rapids—The Southern Oil & 
Land Co. has increased its capital 
stock from $500,000 to $1,000,000.

F lint—The Freeman Dairy Co. has 
purchased a factory site at Jackson 
and will build a fireproof plant cost­
ing $40,000.

Detroit—The Broadway Shirt & 
Dress Co., 112 W oodbridge street, 
W est, has changed its name to the 
Broadway Apron M anufacturing Co.

Onondaga—The Onondaga Cheese 
Co. has been incorporated with an 
authorized capital stock of $3,000, $1,- 
780 of which has been subscribed and 
paid in in cash.

Fenton-—The Fenton Auto Lock Co. 
has been organized .with an authorized 
capital stock of $50,000, $25,000 of 
which has been subscribed and $2,875 
paid in in cash.

Muskegon—The Gem Foundry Co. 
has been incorporated with an author­
ized capital stock of $10,000, all of 
which has been subscribed, $1,700 paid 
in in cash and $2,200 in property.

Lansing—The Rikerd Lumber Co. 
has authorized the building of addi­
tions that will double the capacity of 
the company’s interior finish mills. 
The plan will involve about $50,000.

Detroit—The Motor City Soap Co. 
has been incorporated to manufacture 
and sell soap with an authorized cap­
ital stock of $1,000, $500 of which has 
been subscribed and paid in in cash.

Lansing—The Lawrence Baking Co. 
is spending $500,000 in the construc­
tion of its new building on the cor­
ner of Shiawasse and Cedar streets 
and for the installation of new ma­
chinery.

Detroit—The Rapid Tool Co., Inc., 
has been organized with an authorized 
capital stock of $12,500, of which 
amount $6,560 has been subscribed 
and paid in, $1,500 in cash and $5,- 
060 in property.

Lansing—The Schust Co., manufac­
turer and wholesaler of crackers, 
cookies, cakes, etc., at Saginaw, has 
opened a branch here a t 500 East 
Michigan avenue, with L. K. Buck- 
rock as manager.

Detroit—The Gas Economy Prod­
ucts Co. has been incorporated with 
an authorized capital stock of $25,- 
000, of which amount $12,600 has been 
subscribed, $200 paid in in cash and 
$12,000 in property.

Detroit—The James Window Shade 
Co. has been incorporated with an 
authorized capital stock of $20,000, of 
which amount $17,000 has been sub­
scribed and paid in, $2,000 in cash 
and $15,000 in property.

Owosso—The Independent Stove 
£o., which has been working on a

reduced schedule since last winter, 
has resumed operations on a normal 
basis. Coming of cool weather has 
given impetus to the stove trade.

Ubly—The Huron Overall Co. is a 
new concern for the manufacture of 
overalls. Twelve girls are operating 
machines and turn out about 125 doz­
en of overalls per week. Marshall 
Palach is manager and A. E. Buch­
anan, of Detroit, is superintendent.

Cheboygan—H. A. Blake & Son 
have merged their foundry and ma­
chine shop business into a stock com­
pany under the style of the H. A. 
Blake Machine & Foundry Co., with 
an authorized capital stock of $50,000, 
$35,860 of which has been subscribed 
and paid in in property.

Battle Creek—The Michigan Carton 
Co. has received an order from the 
California Raisin Co., of Fresno, Cal., 
for 22,000,000 cartons. All the card 
board and other material used is made 
in Battle Creek. The largest order 
received from any one concern comes 
from the Kellogg Toasted Corn Flake 
Co., which totals nearly 100,000,000 
annually.

Ann Arbor—The Laboratory Ap­
paratus Co. is a new manufacturing 
concern formed for the manufacture 
of chemical and physical laboratory 
apparatus. The company’s capital 
stock is authorized at $25,000. Frank 
Schaefer is the president; Burt F. 
Schumacher, vice-president; K urt K. 
Neuman, secretary and Fred T. 
Stowe, treasurer.

Owosso—The Field Body Corpora­
tion is now employing 150 men and is 
operating ten hours daily. Among 
other contracts which the corpora­
tion has secured is one from the Rug- 
gles M otor Truck Co., of Saginaw, 
and will manufacture both bodies and 
cabs for that concern. The Field Co. 
is now specializing in two bodies, 
one a combination body for pleasure 
cars and the other a steel dump box 
for trucks.

Hillsdale—J. M. Marsh has bought 
the factory of the Hillsdale Robe & 
Tannery Co. and will conduct a cus­
tom and repair tannery, as has been 
done by the former company, which 
six years ago took over from the re­
ceivers the affairs of the W orthing & 
Alber factory. During these years, 
this industry, under the management 
of the secretary-treasurer, C. H. 
Kempton, has developed into a profit­
able business.

Lansing—Smith G. Young, Robert 
Y. Speir and P. G. Plummer have 
taken over the old Borden plant, the 
deal having been made in New York 
City with the Borden company, form­
er owners. The Jewel M anufactur­
ing C o , which occupies the building, 
will not be molested and can now 
proceed with a more extensive manu­
facturing program. The Jewel Co. 
took over equipment and stock of the 
defunct Killeen Co.

Lansing—The Garlock Sales Co. has 
increased its capital stock from $20,- 
000 to  $40,000.

The man who thinks his business is 
safe from  competition, and that he 
can take it easy, is fooling himself. 
H e does not know the possible &?■» 
pions pf the Other fellow.
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Essential Features of the Grocery 
Staples.

W hen Jack Frost begins to beset 
Michigan regularly, and the shipments 
of fresh vegetables begin to decrease 
because of the end of the crop season 
and because much of the unprotected 
supplies in crates, boxes, warehouses 
and railway cars begin to freeze and 
damage, then the canned vegetables 
and fruits come fully into their own, 
and the fine beneficence of the canning 
industry and its products are demon­
strated.

T hat time is now about here, for 
the men in Michigan have begun to 
wear light overcoats and the women 
their top coats and neck furs.

There is no change in the market 
or the prices. I t is understood that 
the stocks of the wholesale grocers 
are very low on standard tomatoes, 
and that buying must soon begin.

Though the market on the Pacific 
coast has advanced on the Tall Red 
Alaska to $2.35 and $2.50, there are 
still some lots that can be bought at 
$2.25, f. o. b. coast points. The lower 
grades of canned salmon are selling, 
it is understood, at very cheap prices. 
Pinks, 90c; chums, 75c, f. o. b. Pa­
cific coast.

One of the finest vegetables grown 
is cauliflower. Some cauliflower has 
been canned and it retains its flavor 
perfectly, and is just as good out of 
the can as one would desire. The 
trouble about getting cauliflower into 
the cans is its extreme tenderness. It 
will not stand much heat or heavy 
processing. I t  will discolor and turn 
pink in the can and then under heavy 
heat it will d is in teg ra te  or boil to 
small pieces and will not retain its 
whole shape in the can.

It is said that this fault has been 
remedied by careful attention to it in 
the processing.

The only pack of fall spinach in 
Baltimore was of poor quality—too 
much stem and too little leaf, owing 
to the hot, dry season, but the late 
pack which had plenty of rain is of 
fine quality. Very little of the drought, 
affected early spinach which was 
packed.

The Southern canners are making 
strong efforts to put the Southern yarn 
sweet potatoes into the Michigan mar­
ket as a substitute and superior qual­
ity to the Virginia and Maryland 
sweet potatoes, and are meeting with 
considerable appreciation and success. 
The yam sweet potato has a larger 
percentage of syrup or sugar than the 
Eastern varieties, and many consum­
ers prefer them as of richer flavor.

The output of Hawiaan canned pine' 
apple will be a little short of estimates 
made earlier, and some orders prior- 
ated or adjusted as to sizes. Same 
canneries haven’t enough of the No. 
2y2 size tins and others haven’t enough 
of the No. 2 size tins. Backers hope 
by substitution of sizes of cans by 
consent of buyers to be able to  deliver 
one hundred per cent, of sales. The 
output of Hawaiian pineapple for 1921 
is now estimated at five and a half 
million cases, a reduction of estimate 
from six million cases.

I t would seem that the carry-over 
of canned tomatoes in California is 
not so large as was supposed, as it is 
reported that some canners of that 
State are bidding high prices for raw

stock and bidding against each other.
Canned corn seems to have taken on 

a little inspiration from the recent 
meeting in. Chicago of big corn can­
ners, and the estimate of the 1921 out­
put of, canned corn given out at that 
time. That estimate was from the 
Open Price Association of Ohio, but 
there seems to be some doubt as to 
what the figures actually were. The 
understanding was that the output 
would be seven million cases for 1921 
with a carry-over of one and three- 
quarter million cases, but a question­
naire statem ent sent out by these same 
people and published recently without 
date gives the 1921 output as five mil­
lion cases only, with two million 
carry-over. The trade is wondering 
which statement is to be taken as final.

The computation by the National 
Canners’ Association should be re- 
ceiced soon and then the trade will 
know the facts. The conflict between 
the two estimates referred to is prob­
ably accounted for by a variation in 
dates.

Canned tomatoes are taking an a lit­
tle interest. An offering of returned 
stock from France sent to New York 
for sale has had the effect of demoral­
izing the views of buyers a little, al­
though they are timid about buying 
the government returned goods, which 
is several years old and has taken two 
sea voyages and other journeys. The 
goods are said to be in good condi­
tion, however, and the price is low.

The canning of shrimp on the Gulf 
of Mexico has for several years been 
in an unsatisfactory or unreliable 
status. A large number of small and 
experimental canneries have been es­
tablished and operated, only to fail or 
quit, finding the business unprofitable.

They would cut prices, demoralize 
the market, sell their output and then 
the places which knew them once 
would know them no more, and when 
spoilage or smells developed there was 
no one to be found to reimburse the 
buyer who had saved a few cents per 
dozen on his purchase, but in return 
/had lost vastly more from unreliable 
processing and an irresponsible guar­
antee. This state of affairs is now 
improving, however, and the “week­
end’ shrimp canners, having lost most 
of their capital, are quitting the game.

There are a few thoroughly reliable 
and responsible canners of shrimp in 
Alabama, Mississippi and Louisiana 
who are dependable and responsible.

The output of canned milk in the 
United States in 1919 amounted to 43,- 
617,633 cases, valued at $293,177,134. 
These figures are revealed for the first 
time by the report of the United 
States Census Bureau, just made pub­
lic. Next to milk in value among 
canned foods of that year was the 
salmon pack of 6,769,692 cases, valued 
at $62,378,553. The salmon pack was 
not estimated by the Government, but 
by the National Canners’ Association.

Pacific coast information is to the 
effect that yellow cling peaches are 
about sold up and lots of any size 
are hard to find. This information 
applies to all grades of No. 2 yel­
low cling peaches—water, seconds, 
standard, choice and fancy. Yellow 
free peaches are, however, in better 
supply than the cling variety and are 
obtainable in all grades at opening 
prices for the time being. The ex­

haustion of the supi ly of yellow cling 
peaches, which is near at hand, will 
quite likely divert the demand to the 
free variety and push up the price.

The cheapest article in canned ber­
ries for pies, packed in No. 10 cans, 
is blackberries in water. W ashing­
ton packed blackberries are of fine 
quality. Pacific coast packed and the 
No. 10 size can be had at $8.25 per 
dozen, f. o. b. warehouse Chicago. 
This price comparatively is very low 
and should attract buyers.

Sugar—The market is weak—so 
weak that Federal has reduced its 
selling price to 5.30c. O ther New 
York refiners are still on a 5%c basis. 
Local jobbers hold granulated at 6c 
for beet and 6.20c for cane.

Tea—The spot stock of good teas 
is getting low. Prices are so high in 
the Eeast that holders have preferred 
to work on their stocks without re­
placing them. Demand is not espec­
ially heavy, but something is doing 
every day. In the primary market 
teas are not abundant and are very 
strong. The crop of Indias this year 
will undoubtedly be very much larger 
than last year. W ord came from Japan 
during the week that the stock of teas 
there was almost gone and many 
grades hard to get.
. Coffee—Mild coffees have advanced 

a substantial fraction during the week, 
this extending to most of the lines. 
Probably jobbing prices for the pres­
ent will not be affected, but they will 
eventually if the advance is maintained. 
As to Rio and Santos, they are per­
haps a shade lower than last week, 
owing to news from Brazil. The con­
sumptive demand, for coffee is fair.

Canned Fruits—Aside from grated 
and crushed pineapple weakening 
some the fruit market has changed 
but little during the past week. Re­
sellers of this class of pineapple drop­
ped prices 5c to clear out surplus 
stocks accumulated by recent deliver­
ies. Canned peach deliveries are com­
ing forth in good quantities and are 
finding the market firm and the de­
mand strong. There is a small ac­
tivity in gallon apples, packed up 
State, and cranberry jelly and sauce 
have sold freely.

Canned Vegetables—The weakening 
of tomatoes in a quiet market was 
easily the feature of the canned vege­
table market during the week. The 
break came on Thursday when prices 
of 2s and 10s tumbled, the former 5c 
and the latter 25c. Some 3s were of­
fered for $1.30, but the bigger volume 
of packers asked $1.35. Trading has 
been weak all through the last seven- 
day period. Corn is quiet, but South­
ern Maine style continues to com­
mand 95c and the very few lots of 
Maine State obtainable are bringing 
$1.60. Peas have had some demand in 
cheap lots, but this class is about 
cleaned up. Spinach packers an­
nounced during the week that they 
would pack only on actual orders for 
the fall crop. Asparagus has found 
good sale and some classes are cleaned 
out.

Canned Fish—The market has been 
quiet during the past week and fluc­
tuated some. On Tuesday some pink 
salmon was reported obtainable on 
spot at $1.12j4, while other sales were 
confirmed at $1.15. Red salmon is 
commanding $2.50 on spot, while some

stocks due to arrive early this week 
are offered at $2.45. The Coast mar­
ket on pink salmon is $1 and on red 
salmon from $2.25 to $2.50. Reports 
received locally from Coast packers 
say red salmon is fairly well cleaned 
up there. Blue fin tuna is an absent 
commodity in the New York market 
and spot stocks of white meat tuna 
are reported low. Deliveries expected 
this week are fairly well sold ahead. 
The demand for sardines is firm, with 
prices steady. The Maine packers 
have about four more weeks in which 
to work, and even though the catch 
be large the aggregate pack will aver­
age small. Shrimp has had a good de­
mand during the week, as has crab- 
meat.

Dried Fruits—Taken as a whole the 
week’s trading in dried fruit was slow. 
New crop prune deliveries have come 
into the market and eased the spot 
situation considerably. Apricots and 
peaches are quiet, with resales being 
made at Coast quotations. Raisins in 
independent hands are dull, although 
the raisin association announced it 
had sold 90 per cent, of its New York 
allotment. Smyrna sultanas have 
witnessed some activity. On cluster 
raisins Hills Brothers report that 
from cables it is quite evident that the 
recent rains in Spain have seriously 
damaged cluster raisins and that good 
quality crops are exceedingly scarce. 
Shipments expected soon are under­
stood to be sold ahead. The Califor­
nia Prune & Apricot Association an­
nounces that through an export sale 
52,400 boxes of prunes at the Brook­
lyn packing plant in 50-60s atid 70- 
80s had been disposed of and that 
with the exception of a few odd lots 
no more old crop prunes were avail­
able.

Cheese—The market is firm, with an 
increased consumptive demand at 
about J^c per pound advance over 
last week. The quality arriving is 
very good. Stocks in storage are less 
than they were a year ago. The mar­
ket is in a healthy condition on the 
recent basis of quotations and not 
likely to experience any change of any 
consequence during the coming week.

Provisions — Everything in the 
smoked meat line is steady at rices 
ranging from lc per pound lower 
than a week ago, with a light con­
sumptive demand. Pure lard is steady, 
with a light demand, at about %@lc 
per pound lower than a week ago, 
while lard substitutes are reported in 
light supply at unchanged prices. 
Dried beef, canned meats and bar­
reled pork are all in slow sale at 
slightly reduced prices.

Nuts—Buyers of walnuts are not 
taking either association or independ­
ent 2s at the 17c opening prices. More 
attention is being paid to Italian wal­
nuts and spot stocks of the old crop 
are almost cleaned up. French wal­
nuts are not expected to arrive in 
quantity in time for the holiday trade 
this year. Brazils are a bit easier, but 
the demand is fair. Other classes find 
the market nominal or slow.

Salt Fish — Mackerel shows no 
change and the situation in spot fish 
is very firm on account of scarcity.

Some salespeople seem to need a 
good deal of encouraging. They lean 
on somebody else. Well, encourage 
them. It will pay.
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FROM BEH IND TH E COUNTER.

How Our Mercantile Friends Regard 
the Tradesman.

Grand Rapids, Sept. 29—Were I to 
read and carefully reflect each week 
on the poem that is on the cover of 
the Tradesman I would have my 
money’s worth, but I would lose a lot 
of good stuff. While the drug trade 
is very well covered with its own 
journals, the 1 radesman brings me 
into contact with the problems of 
other trades and I enjoy reading it— 
perhaps because misery likes com­
pany. It is a trade paper with a 
personality and 1 enjoy its personal­
ity. Or, rather, that of its editor. 
Sometimes I agree with the editor 
and then I like to read his dope, be­
cause his argument strengthens mine. 
At other times he disagrees with me 
and then I enjoy seeing myself as 
others see me. The most peofle that 
disagree with you don’t see you at 
all; in fact, their vision is so distorted 
they couldn’t recognize you. And 
this personality has helped, time and 
time again, relieve the merchant from 
the parasites and friends who wait 
with their catch penny schemes to 
swindle him. Let us have more such 
magazines. I notice the 1 radesman 
has a yellow cover and I suppose it 
is a yellow journal. I don’t care 
whether it is the yellow of pure gold 
or whether it is so covered from giv­
ing the pirates aforementioned the 
jaundice, I like Tradesman. You 
arc to be congratulated upon your 
thirty-eighth anniversary. I hope 
your paper will be in existence fifty 
years hence and that you will live 
to return the compliment to me.

Louis V. Middelton.

Grand Rapids, Serf. 28—1 have 
been a reader of the Tradesman for 
many years and long before I was in 
business for myself (when I was em­
ployed by W eatherly & Pulte), I used 
to take the Tradesman home to read, 
which I enjoyed very much. I gained 
valuable information in selling goods 
from the shoe department, which any­
one can apply in part to selling mer­
chandise of any kind. I enjoyed the 
front page matter, which is worth the 
price of the paper. I also enjoy the 
woman’s department, which is very 
instructive. It is also a good family 
paper. I enjoy it from cover to
cover. C. S. Weatherly.

Dowagiac, Sept. 26—The writer 
would be at a loss to suggest any 
way that you could increase the read­
er interest or character of the con­
tents of the Tradesman. Your pub­
lication is dignified by sincerity which 
reflects yourself in the mental a tti­
tude of your subscribers. Therefore, 
you are doing a constructive work.

I seriously question if there is any 
editor in the country, regardless of 
how large the i ublication, who has 
built up a coterie of friends more 
loyal or appreciative than yours.

May we speak for you continued 
success, health, prosperity and hap­
piness. E. G. Weir,

Advertising Manager Beckwith Co.

Grand Rapids, Sept. 29—Please ac­
cept my congratulations on rounding 
out thirty-eight years as the publisher 
and editor of the Tradesman.

My first acquaintance writh the pa­
per was in 1894, when as a boy of 21 
I came into the Michigan T rust Com- 
jany  as Teller. I was very ambitious 
and this was really my first business 
experience, having been in a railroad 
office for four years, and the various 
articles I read in the Tradesman help­
ed me to educate myself and I have 
continued to read your paper ever 
since, having had it sent to my home.

I have expressed to you personally 
my suggestion that you should make 
it possible to have the paper one of 
the features of Grand Rapids life for 
the next hundred years by educating 
an understudy to yourself, so that in

case anything happens to you it may 
be continued. I am emphasizing this 
point now because you know that I 
feel it very keenly, having frequently 
expressed myself to you in a very 
vigorous manner in this way.

Anyway, I congratulate you, and 
among the business j leasures which 
I have had and now enjoy is being a 
reader of the Tradesman.

Claude Hamilton.

Grand Rapids, Oct. 1—Regarding 
ideas for making a better Tradesman, 
would say that we have come to re­
gard the Tradesman such a standard 
source of reliable and satisfactory in­
formation that it would be hard to 
offer any suggestions for improve­
ment. In view of your thirty-eight 
vears of experience, I would hesitate 
to offer you advice anyway and I am 
perfectly willing to leave the matter 
entirely in your hands and be content, 
knowing that you will go on uphold­
ing the right and fighting the wrong 
—and may God bless you.

Roy Baker.

Pittsford, Sept. 27—Allow me to 
extend to you my hearty appreciation 
of the most valuable asset any mer­
chant may obtain, namely The Mich­
igan Tradesman. Your request for 
suggestions whereby the Tradesman 
would become more valuable and in­
teresting is way beyond my meager 
ability. It is the only trade paper 
that comes to my desk that covers 
the whole merchandise world so com­
pletely and in so few words. I have 
followed your advice very closely and 
have tried to steer my buying and 
selling according to your suggestions 
for eight years and I find in going 
over those years that I have saved 
many dollars by so doing. While we 
do not always agree with you, I take 
off my hat to any man who believes 
he is right and has backbone enough 
to go ahead and stick to it. We have 
found, Mr. Stowe, that about one hun­
dred and one times out of one hun­
dred you are right. Your attitude 
toward the dirty German scoundrels 
during the war was worth all I ever 
1 aid and expect to pay for the Trades­
man. I devoutly wish the good 
American public might have the priv­
ilege of reading and would read more 
good “horse sense” material like 
yours and less of the daily paper type 
of blood and thunder tales about 
theft, murder and rape. Especially 
at this time does our people need 
food for thought from such broad 
thinking minds as yours. Frequently 
I miss the froi<t cover from my 
Tradesman and later on I notice it 
in a neat frame haging in our little 
home. We have several of them 
framed and hanging in plain sight. 
My dear wife is very capable of se­
lecting the ones which do our souls 
good. I especially recall A Man’s 
Prayer. She has that hanging on my 
side of the bed room and it will bear 
reading every morning.

No, Mr. Stowe, I have no sugges­
tions to offer, no criticisms and no 
regrets—nothing but praise. Several 
salesmen who call on us always ask 
if they can see my Tradesman and 
each will put in a good thirty min­
utes.

U fon  congratulating you for hav­
ing rounded out thirty-eight years of 
success with the Tradesman, my one 
wish is that you may be permitted to 
round out thirty-eight more.

Klark A. Eldridge.

Karlin, Sept. 28—Kindly send me 
the Tradesman for one year for which 
I am enclosing money order for $3. 
I have purchased the general stock of 
J. F. Urban. I came from Chicago, 
where I have lived for forty-seven 
years, twenty-five of which I have de­
voted to the tailoring business. Busi­
ness here is good and I like the 
change and the State of Michigan and 
believe the Michigan Tradesman is 
the finest paper published for any 
man in business. John R. Felix.

Elkhart, Ind., Sept. 26—It would 
take at least one whole column of the 
Tradesman to tell all the good the 
Tradesman has done for me. I have 
read the Tradesman for about twenty 
years and expect to read it as long 
as 1 stay in the grocery business.

J. A. Gray.

Amasa, Sept. 26—Some time ago 
you mailed us a copy of your issue 
of August 3 and we found so little 
time to give it the “once over’’ that 
it has been collecting dust up to to ­
day, when we gave it attention. After 
carefully reading each page we have 
come to the conclusion that you have 
a wonderful publication in the Mich­
igan Tradesman and we are going to 
back our assertion with a year’s sub­
scription, for which you will find en­
closed our check for $3.

It is strange that a raper so meri­
torious as yours has not been brought 
to our attention before, and our only 
regret, in entering our subscription for 
it now', is that we have lost the oppor­
tunity and the pleasure of reading the 
previous issues.

Hematite Mercantile Co., Inc.

Wayland, Oct. 1—Having been a 
constant subscriber of the Michigan 
Tradesman during our business ca­
reer of seventeen years, we consider 
it the leading trade journal and be­
lieve we have received by the regular 
reading of same the very best busi­
ness information to be had. W e also 
feel that we could not possibly offer 
any suggestions whereby the Trades­
man might be improved in any way 
in the interests of its readers.

Beall Brothers.

Dorr, Oct. 1—I don’t think of any 
suggestion I could offer that would 
improve the management of the 
Tradesman. You have always stood 
ready to defend the honest business 
man and have never been afraid to 
expose the crooks and defend our 
country as against a disloyal class. 
I am glad to be numbered as one of 
the first subscribers to your worthy 
journal. Here’s hoping you will be 
able to continue for some time yet.

E. S. Botsford.

Carson City, Sept. 28—After such 
a record as you have, I have not the 
nerve to offer any suggestions but I 
do offer congratulations.

Ira Cummings,
Cashier State Bank of Carson City.

Walkerville, Oct. 1—Keep on—keep 
on! By your everlasting alertness 
and will power, blessed with accurate 
1 reception, the Tradesman continues 
to be more interesting and valuable 
each issue—to the rural trades people, 
as well as those of the cities. Having 
been foremost in exposing everything 
of a fraudulent nature, I honor a man 
who is out and out for the right— 
in the business world—and broad 
enough, if ever found wrong, to stand 
corrected. T hat’s you.

E. L. Bunting.

Goshen, Ind., Oct. 3—Enclosed find 
check for the Tradesman, as usual. 
I am always interested in all of its 
contents and for the life of me I can­
not suggest further improvement. I 
am particularly interested in Move­
ments of Merchants and items con­
cerning salesmen. W. E. Van Ness.

Fort Wayne, Oct. 1—Please accept 
my heartiest congratulations on your 
success in completing thirty-eight 
years of hard work and honest effort 
in the interest of the m erchant and 
business man in general. The Trades­
man in every sense has been a val­
uable asset to any merchant doing 
any kind of mercantile business. I do 
not believe that the Michigan Trades­
man could in any way be improved 
upon. Oftentimes I have read the 
fine sentiments expressed on the out­
side cover and I have received many

an inspiration from your editorial 
pages. My wishes are that you may 
continue to render in the future the 
excellent services you have rendered 
in the past. C. E. Hadsell.

Grand Rapids, Oct. 3—I have taken 
the Tradesman many years and anx­
iously await its coming. I t has al­
ways been a help to me, both as a 
merchant and would-be salesman. I 
don’t see where you can improve your 
paper. I congratulate you over the 
fearless way you publish your issues. 
Stick to it, my friend. I hope you 
will live several score years with the 
same success you have had in the past 
and may the Tradesman live forever.

G. K. Coffey.

Flushing, Oct. S—I wish to compli­
ment you on the attitude you take in 
making comment on market condi­
tions. Such action cannot but win 
admiration and appreciation from your 
patrons. Your opinion and informa­
tion, right or wrong, is due your pa­
trons, regardless of individual or your 
own personal interests.

Leo E. Travis.

Grand Rapids, Oct. 5—I want to 
congratulate you for having so faith­
fully and efficiently edited the Trades­
man during the past thirty-eight years. 
I have been a subscriber but a short 
time, but have for several years been 
receiving clippings from it through 
our Grand Rapids 'managers. I have 
no suggestions to offer. I always en­
joy reading it and find it a source of 
valuable information to our business.

A. N. McFadyen.

Grand Rapids, Oot. 1—I congratu­
late you most earnestly upon your 
thirty-eight years of active service, 
which you bear so gracefully. While 
I am not a tradesman, yet as the 
Michigan Tradesman comes to my desk 
each week, I never fail to receive some 
bit of interest or inspiration from it. 
How can you make the Tradesman 
more interesting and valuable? Keep 
ringt on firing—make it cumulative.

George Clapperton.

5 0 %  Penalty

MANY taxpayers 
used appreciated 
or inflated values 

in determining invested 
capital on returns filed 
for 1917 and subsequent 
years.
A recent ruling of the 
Treasury Department 
gives taxpayers until 
November 24th only, to 
correct this erroneous 
method of computing in­
vested capital.
Unless amended returns 
are filed within the time 
specified, a penalty of 50% 
will be imposed in addi­
tion to the increased tax 
due.
It is obvious that no time 
should be lost in filing 
amended tax returns.

SEIDMAN & SEIDMAN
Accountants &  Tax Consultants 
Grand Rapids Savings Bank Bldg. 

GRAND RAPIDS
New York Washington Rockford . 
Chicago Newark Jamestown
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Holland, Oct. 5—We wish to offer 
our congratulations to you upon your 
successful career as editor of the 
Tradesman. We are frank in stating 
that we have no ideas or suggestions 
that would make the Tradesman more 
interesting and valuable to us in the 
future than it is now. We are, indeed, 
satisfied. We sincerely hope that in 
the future you may be as successful 
as you have been in the past.

Manager Holland Rusk Co.

Grand Rapids, Oct. 5—Your publi­
cation is of real interest just as it 
stands. Congratulations to you and 
your paper. L. L. Cayvan,

Manager National Biscuit Co.

Fremont, Oct. 6—Congratulations to 
the Tradesman in being so fortunate 
as to  be able to retain your majesty 
at the helm for nearly four decades. 
I am pleased you asked the question 
in paragraph one, for I was sure you 
were aware I know all about running 
a trade paper. “Stop your kidding.” 
The Tradesman is alone in its class 
and I trust it will be favored with 
many more years of your untiring ef­
forts and service.

William N. Senf.

Centreville, Oct. 1—In reply to your 
enquiry as to  how the Tradesman can 
be made a more interesting and valu­
able journal, permit me to say that it 
can’t be done. W. H. Soule.

Muskegon, Oct. 1—I have deferred 
answering until this time trying to 
see if I knew of any thing or any 
way in which I thought the Trades­
man could be improved, but I give 
it up. I t  is good enough as it is. When 
a man has served in one position for 
thirty-eight years, it certainly shows 
efficiency and I heartily congratulate 
you on the achievement. It is an 
honor to which few attain. I wish 
you many years of usefulness in the 
future. J. C. Huntsinger.

Grand Rapids, Oct. 6—Just continue 
to hammer ’em when they’re wrong 
and boost ’em when they’re right.

George W. Welsh.

Grand Rapids, Oct. 6—I wish to 
acknowledge receipt of vour letter of 
Sept. 30, telling me of the thirty-eighth 
anniversary of your splendid publica­
tion. The Tradesman is a good trade 
paper and I am pleased to say so. I 
know how hard it is to keep the en­
thusiasm of youth as one grows older 
and I wish to compliment you upon 
making a record on enthusiasm in 
keeping the Tradesman up to the high 
standard it has always enjoyed.

I have no suggestions at all to of­
fer as to the future of the Tradesman, 
as I know it is in the safest pcssible 
hands so long as you direct its honor­
able career.

Will you please accept my assur­
ances of high personal esteem and 
thanks for making the Tradesman as 
good as it is?

William Judson.

Grand Rapids, Oct. 6—H earty con­
gratulations, Mr. Stowe, of the writer 
as well as the remainder of our or­
ganization. W e surely have appreci­
ated the Tradesman for many years 
as a helpful trade paper and enjoy its 
spicy editorials. Personally, I wish 
also to express my appreciation in be­
half of the Grand Rapids M erchants’ 
Mutual Fire Insurance Co. in giving 
us a proper status before the com­
munity and the people of Michigan. 
Your request to state bow the Trades­
man might be more interesting and 
helpful is a more difficult proposition. 
Thirty-eight years ought to bring con­
siderable mellowness in our tempera­
ment, and it has occurred to me at 
times, although I generally agree with 
your editorials, that a little more of 
that would possibly get bigger results. 
This is said in no spirit of criticism 
whatever. John N. Trompen.

Grand Rapids, Oct. 6—Let me con­

gratulate you in having rounded out 
thirty-eight years in successfully man­
aging and publishing the most inde­
pendent trade paper in America. I 
admire independence of thought and 
effort, when rightly directed, in com­
bating the evils and errors in business, 
in politics, in religion and in life, but 
I also admire a spirit of tolerance in 
personal m atters when considering the 
ideas, opinions and methods of others. 
You have fought according to your 
best ability many great subjects which 
have been of inestimable value, not 
only to subscribers but to the city and 
State as well. Let the good work go 
on.

I have nothing to add for the fu­
ture, believing you are still capable of 
unfolding and developing ideas along 
true American lines, and I wish you 
many more years of successful effort.

A. E. Brooks.

Crystal, Oct. 6—I have been a sub­
scriber for the Michigan Tradesman 
for many years. I apreciate the 
Tradesman for what it contains—its 
soundness of thought and honesty of 
purpose. I read the Tradesman and 
like it because it has published so 
much that has to do with my business 
as a general storekeeper. Since re­
ceiving your request for any sugges­
tions that might be for the betterment 
of the Tradesman, I have, after much 
thought, come to the conclusion that 
it already contains so much and covers 
such a broad field during the year that 
not much ground is left. May its 
purpose be as steadfast in the future 
as in the past. It is in a class by itself.

Fred T. Kimball.
Crooked Deal in Electric Signs.
June 10, 1921, a man giving he name 

of T. E. W illard and claiming to 
represent the Proper Electric Smn Co., 
Springfield, Mass, took an order from 
the Quality Hardware store, Iron 
Mountain, for an electric sign, and 
collected twenty per cent, of the pur­
chase price of ninety-six dollars.

June 29, a man giving he name of 
C. E. W oods and claiming to  repre­
sent the Day and Nite Electric Sign 
Co., Philadelphia, took an order from 
F. A. Reynolds, Niles, for an electric 
sign and collected twenty per cent, of 
the purchase price of ninety-six dol­
lars.

Neither of these dealers received his 
sign and their letters addressed to the 
companies in the cities named were 
returned. We are informed by the 
Springfield Chamber of Commerce 
that the Proper Electric Sign Com­
pany cannot be found there, and the 
Philadelphia Chamber of Commerce 
makes similar report as to the Day 
& Nite Electric Sign Co.

Copies of the two contracts are now 
before us, and they are identical with 
the exception of the names and a 
claimed “working capital of $75,000” 
and a capacity of “90 signs per day” 
for the Proper, and a “working cap­
ital of $150,000” and a capacity of 
“200 signs per day” for the Day & 
Nite.

Moreover, the “fill-in” writing in the 
two contracts is identical, showing 
that one man took both orders. I t is 
clear that the scheme is crooked, and 
has no other purpose than to get the 
initial payment.

Cereal Company on Rocks.
The Pettijohn Pure Products Co., 

of Minneapolis, Minn., recently went 
into receivership. The assets were 
given as $300,000 with liabilities al­
leged to be $90,000. The concern was 
a large cereal and breakfast food man­
ufacturer.

Card From the Manager of the Wil- 
dermuth.

Owosso, Oct. 10—In reply to your 
article of recent date concerning the 
unpleasant experience of Mr. C. L. 
Wood at the Hotel W ildermuth, I 
wish to say that the article as printed 
is untrue. Not one statem ent is cor­
rect, with the exception of the charge 
that I was very angry at the time and 
did treat Mr. Wood in an uncivil 
manner. One of those outbursts 
which we are all subject to at one 
time or another and later deeply re­
pent.

The statement that Mr. Wood or­
dered a club breakfast is untrue. He 
did order a meal which was very sim­
ilar to the party mentioned who ate 
at the same table with him.

W hen Mr. W ood came to the desk 
to pay his check he informed me of 
his dissatisfaction as the amount of 
his check, at the time giving me a 
one dollar bill. I immediately gave 
his money back to him, explaining 
that I would rather make no charge 
than for him to be dissatisfied. I 
stated to him that I had other dif­
ficulties confronting me at that time 
and did not want to take up my time 
with so trivial a matter. But he in­
sisted on paying. His money was 
accepted and he was charged for ex­
actly what he ordered as priced on 
the menu.

I did not consign him to the Greek 
restaurant, as stated, but I did make 
the statem ent that criticism concern­
ing such reasonable prices as we 
maintain in our dining room would 
soon close it. And there would be 
more patronage for the so called 
Greek restaurant. And I wish to say 
that we will compare prices of food 
with any nlace in the country.

While Mr. Wood and I were hav­
ing this dispute I have the satisfac­
tion of stating that a patron of our 
dining room paid his check and vol­
unteered to remark that he could not 
understand why any one could com­

plain of our food prices and that the 
prices were the most reasonable he 
found in his travels.

In conclusion, I am very sorry that 
this incident occurred. Not for finan­
cial returns alone, but for the reason 
that I have always looked upon Mr. 
Wood as an excel tional type of man 
and have aspired to holding the 
friendship of his kind. I have never 
known him to speak an unkind word 
or offer a word of criticism previous 
to this occasion and I have often 
thought that it would be mighty easy 
going if every one were as pleasant 
as he.
I am reminded of an article I have 
read entitled Hotel Keeping:
W ay  up in  th e  sk ies  one m om en t 
A nd dow n in th e  d ep th s  th e  n ex t.
N o t a  w o rry  on e a r th  a s  th e  d ay  s ta r t s  in  
T hen  finish i t  fu ssed  a n d  perplexed. 
T h in g s  ru n n in g  sm ooth  a s  g rea sed  lig h t­

n ing
A nd all of a  sudden  a  snag .
C ocky a s  hell in th e  m o rn in g  
A nd by n ig h t a s  lim p a s  a  rag .

R. H. Reynolds.
When the gun stock of one hard­

ware man fell low, and he could not 
invest in more or could not get more 
of them, his clever method of dis­
playing them covered up this con­
dition to those who visited the sport­
ing goods department. Instead of 
standing his guns in a row across the 
front of the display case, he arranged 
them in lines that run at oblique 
angles to the front of the case. Thus 
a gun or two short on one of the rows 
would not be disclosed, thanks to the 
slanting row ahead which would part­
ly cover the short row. He says this 
plan has been worth real money to 
him, as he has found that where short­
ages occur in other stocks and are 
observed by a customer he or she 
feels that another store ought to be 
visited before buying.
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1 To the question asked about us one day last week by a 1
1 leading Chicago competitor is as follows:
1

They were talking to one of our customers about the
rapidly advancing market. They said that when the advance É

p came in 1919 we were well protected by having bought mer- 3
p chandise on the low m arket before the advance and we were jg
p able to go out and do a fine business, and build up our busi- 3
p ness because of that fact. Then the slump came and they said 3
p they were wondering whether we were protected again like 3
1 we were in 1919. 1
1 Our answer is that we were again lucky enough to buy

1

1 largely before the recent advances. Our stock today is better
1 assorted and in larger quantities than ever before. W e invite
i every retailer to visit us and take care of their needs while
1
p the merchandise is still available and at nearly the old market. 1
p To show that we are again in position to give you better 1
p values and better quality assortments we are mailing this week 1
p to every retailer a large pink sheet of a few REAL SPECIALS 1
p of WANTED MERCHANDISE at EXCEPTIONALLY LOW 1
p PRICES. G et your order in early either by seeing our sales- 1
i
1

men, sending it by mail or visiting us. 1
1

cc
Ç Grand Rapids Dry Goods .Co.

1
1
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p GRAND RAPIDS, MICH. 1
p
i

Exclusively Wholesale No Retail Connections 3
1
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HISTORY REPEATS ITSELF.
No greater exhibition of the gulli­

bility of people generally was ever 
presented than the manner in which 
81,000 persons climbed over each 
other to secure a partnership interest 
in the Co-operative Association of 
America. The organization was con­
ceived in iniquity, nourished in prej­
udice, exploited in vindictiveness and 
conducted in utter disregard of the 
rights of those who furnished the 
capital. E ight million dollars has al­
ready been paid in on stock subscrip­
tions which aggregate $15,000,000. Of 
this $8,000,000, 20 per cent., or $1,600,- 
000, apparently clung to the sticky 
palm of Mrs. Parker, who is alleged 
to have $1,000,000 in Liberty bonds 
now in her possession. No statement 
has yet been made by the receiver of 
the defunct concern as to the prob­
able value of the assets and from 
1 resent indications no statement ap­
proaching any degree of accuracy can 
be expected for several months yet, 
owing to the muddled condition P ar­
ker succeeded in getting the concern 
into. One statement, however, can 
be made with safety and that is that 
none of the 81,000 people who relied 
on the specious promises of Parker 
and his cohorts will ever receive a 
penny in return. Nor have we any 
assurance that Parker and his part­
ners in this nefarious game will ever 
be compelled to go behind the bars 
for their misdeeds. The man who 
steals a ham goes to the county jail 
for three or six months, but the man 
who steals millions usually succeeds 
in evading punishment by the em­
ployment of unscrupulous lawyers, 
who find ways to keep their clients 
from paying the penalty of their 
crookedness.

Nor is Parker alone to blame for 
the miserable fiasco and the enor­
mous loss the coliaise brings home 
to 81,000 persons, many of whom can 
illy afford to lose the sums they hand­
ed out to the cheap rascals who in­
flamed their imaginations by pictur­
ing the enormous profits made by 
regular merchants and the advantage 
it would be to them to “own an in­
terest in their own grocery store. 
Every man who hawked the stock 
knew he was selling a worthless se­
curity and that disaster must over­
take the investor sooner or later. 
Many of these gentry made as much 
as $1,000 per week leading innocent 
victims into the trap so skillfully laid 
for them. The proposition offered to 
stock salesmen by Mrs. Parker was 
so alluring that preachers left their 
pulpits, teachers left their desks and 
lawyers left their briefs to share in 
the golden harvest dealt out with a 
lavish hand by 81,000 clamorous suck­
ers. These men should all be hunted 
down, apprehended by officers of the 
law and forced to make restitution to 
the last penny. Of course, such ac­
tion will never be taken, because we 
are altogether too lenient with all 
classes of offender's in this country 
and do. not mete out to crooks and 
sharks and cheats and frauds the pun­
ishment they deserve. Until there is 
a radical change in our method of 
administering the law and people gen-

enerally are taught to have a whole­
some regard for law—as is the case 
in England and the English colonies
_we will continue to witness just
such exhibitions as the one under dis­
cussion, where 81,000 victims con­
tributed $8,000,000 to fatten the pock­
et books of creatures of the Parker 
ilk, dishonest subscription solicitors 
and rapacious lawyers.____

UNIONS PLAYING W ITH FIRE.
England is counting her smokeless 

chimneys and her ships swinging idly 
ait the wharves. English trade is 
wasting and waning. Lloyd George 
turns feverishly from Ireland to un­
employment. Bankers are troubled, 
the treasury is perturbed, manufactur­
ers are in despair and the Board of 
Trade and the Overseas Trade Board 
are anxiously conferring.

Cornwall's tin mines have closed for 
the first time since some “Phra the 
Phoenician” came seeking British tin. 
Villages in Cornwall are starving, 
hunger creeps in the mean streets of 
English mill towns and water is still 
running into many British coal mines.

Why? Mainly because 1,200,000 
English miners sought last spring to 
use their position in a key industry to 
levy tribute on every soul in the Brit­
ish Isles.

Last spring England had come to 
a place where readjustment was in 
sight and the worst was all but over. 
The union miners struck and English 
business slowly came to a standstill, 
first in England and then over the 
world. There was no power to turn 
wheels or to move ships because there 
was no coal. Stagnation came and 
stagnation lingers.

Bad is it is, the American unem­
ployment situation is no more than a 
patch on the unemployment that Eng­
land faces with winter at hand. The 
union miners, along with all England, 
are reaping the harvest of their own 
folly. About one-sixth of all the mine 
workers in England are out of worx; 
some will never work in the mines 
again, for the unpumped mines have 
filled and are still filling. Three 
months of madness crippled England 
to a point where lessened trade be­
comes a National menace.

The miners knew they were in a 
key industry. The very breath of 
England’s industrial life is coal. To 
enforce their demands, miners took 
England by the throat and shut off 
that breath for months. England 
broke the grip, but it left her weak 
and spent industrially. Germany 
marched on, cut prices and picked up 
the English trade. Now that the 
miners are willing to work, there is a 
glut of coal and mines are closing, for 
there is no demand for coal or goods.

The mine strike was the blow that 
swept the props from under British 
readjustment. The miners lost be­
cause there was no way England 
not only the mine owners, but all Eng­
land—could meet their demands. Be­
fore the strikers would see reason the 
damage was done.

English miners manned a key in­
dustry. In  the United States rail em­
ployes man the greatest of our key 
industries. American rail labor plays 
with the idea tha t some day it will 
show that America is under the rail 
workers’ thumb; that when The Day

comes America can be choked and 
starved into submission.

The attention of the rail workers 
and rail labor chiefs is respectfully 
called to what happens when a part of 
a nation decides it is greater than the 
whole. English miners and all of 
England still reel from the shock of 
that kind of tactics._______

OLD IDEA DIES HARD.
One necessary step towards restor­

ing normal conditions is for the 
American people to deflate some of 
their expensive war-time tastes, says 
a manufacturer. Consumers during 
the days of high living became so 
accustomed to fancy high-priced stuff 
that they are rather inclined to be 
suspicious of cheaper goods now 
coming on the market. In the period 
of inflated prices such susficion was 
often well-founded. In the midst of 
a sellers’ market goods whose chief 
attraction is cheapness are very apt 
to have something wrong with them, 
but even after prices began to break 
and a buyers’ market developed re­
tailers frequently complained that 
goods of fair quality but lacking a 
little of the finish of the more ex­
pensive stuff were hard to sell. For 
example, good shoes made to sell for 
$6 or $7 per pair were regarded with 
misgivings by those who had former 
ly been paying $12 or $14 for foot­
wear of no better wearing quality. 
The trouble has been that the public s 
tastes have not been deflated quite 
so rapidly as its pocketbook. It still 
needs to be educated to the fact that 
there is much good material now 
going into goods that are being made 
to sell at very nearly i re-war prices. 
The old idea that nothing is good un­
less “it costs a lot” dies hard.

AS TO^BUYERS’ WEEKS.
The past week has not brought 

about any greater unanimity among 
merchants with regard to the ex­
pediency of buyers’ weeks than was 
at first apparent. A few towns have 
been rerorted as taking up the idea 
with enthusiasm; in others the com­
mercial bodies have announced that 
business was so good that it did not 
need any such extraordinary stimu­
lus. In some of the larger cities the 
large retailers are favorable, others 
hostile, and still others are taking a 
“wait and see” attitude. Meanwhile 
several large department stores are 
going ahead with plans for special 
sales on their own account, without 
waiting for the development of plans 
for the general observation of buyers 
weeks.

Grocer reads of the Tradesm an will 
be \ leased to note to what extent the 
grocery price current is amplified 
this week. This feature now covers 
practically the entire grocery field 
with great thoroughness and ought 
to be a very satisfactory feature of 
the Tradesman to those of its readers 
who handle grocery staples.

The merchant who buys often has 
a more up-to-date stock than the fel­
low who buys only at certain “sea­
sons.”

THE COSTS OF SERVICE.
For every dollar that the consum­

er pays for an article 49 cents goes 
for service, 14 cents goes to profits, 
and 37 cents goes to pay for the ma­
terial and the cost of procuring the 
commodity, according to a recent 
statem ent from the Joint Congres­
sional Commission of Agricultural 
Inquiry, which has been conducting 
an investigation of costs of produc­
tion and distribution. Under the head 
of service are included such items as 
packing, transportation, advertising, 
selling, delivery, wages, overhead, and 
so on. There has been in recent 
times a tendency for service costs to 
increase. Expensive disflays in win­
dows, electric signs, and elaborately 
lithographed wrappers have come in­
to extensive use, and evidently have 
their selling value or they would not 
be retained. For such display, how­
ever, the consumer must pay. I t  is 
sometimes stated that these devices 
do not increase the sum total of hu­
man satisfaction; that they simply 
cause the consumer to ask for one 
brand or grade of an article in pref­
erence to some other. Such reason­
ing, however, does not apply to new 
articles and improved devices, which 
the public must be educated to use. 
Moreover, it can be argued that these 
displays, by stimulating new and legit­
imate wants on the part of consum­
ers, tend to raise the standards of 
living. W hen all has been said on 
this side, the fact still remains that 
service costs are unnecessarily high 
and that the development of more 
scientific and economical methods of 
commodity distribution is as yet in 
its infancy. _________ _

CREDIT BY MERIT ONLY.
A yarn used to be spun by the 

Government clerks at W ashington 
that whenever the Treasury D epart­
ment issued a statem ent giving the 
total supply of money in circulation 
in the United States and the average 
amount per capita some crank was 
always sure to write in and demand 
his quota. The story may be true. 
At any rate, something very like this 
has happened a number of times 
since the passage of the Billion Dol­
lar Farm  Credits Act. The W ar Fi­
nance Corporation has received appli­
cations from individuals and even 
from banks for their pro rata of the 
billion-dollar loan, owing to an im­
pression that in some way has spread 
through the country that the amount 
is to  be apportioned among sections 
or among institutions making loans to 
farmers, somewhat as the allotments 
for subscriptions to Liberty loans 
were made during the war. The W ar 
Finance Corporation has found it 
necessary to issue a statem ent ex­
plaining that the law does not pro­
vide for territorial allotment, and that 
each application for an advance of 
credit will be considered solely on its 
merits.

A bachelor’s button is the one he 
lost.

Dr. vou ever find successful business 
:der. sprawling around their places of 
business? Such men never sprawl 
on the job.

I t  requires some courage these 
giddy days to name one’s daughter 
Mary Ann.



Why do you ask your druggist for 
a certain kind of shaving soap?

This question is asked merely to dem­
onstrate a fact. Your brand of shaving soap 
is advertised and you want it.

For the same reason, many millions of 
people have made Postum as well known 
as oranges, Grape-Nuts as well known as 
prunes, and Post Toasties the most popular 
Corn Flakes in America.

And there’s a further reason why the 
successful grocer specializes on Postum, 
Grape-Nuts and Post Toasties.

The Postum advertising policy is not 
erratic. The systematic and uninterrupted 
National appearance of Postum,
Grape-Nuts and Post Toasties 
messages throughout the year 
eliminates all risks on the part 
of the grocer, guarantees 
quick and profitable turn­
over on every package to 
the consumer.

Postum Cereal Company, Inc.
B attle C reek , M ich,
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How a Simple Accounting System 
Saved Business.

Two brothers engaged in business 
in a W estern Pennsylvania town two 
years ago. They were free from debt 
and had every prospect of success. A 
year later, for some reason or other, 
they began to neglect their discounts. 
Then they fell behind in payments—
60 to 90 days at times and their 
creditors began to make enquiries. In 
a few months, as everyone feared, the 
crisis came. They couldn’t pay at 
all.

They were honest men and all their 
creditors knew it. So far as could be 
learned trade had been good with 
them and the firm’s collapse was a 
surprise to its intimate friends. Some­
thing was wrong, of course, as to what 
it was no one even could offer a sug­
gestion. Not even the brothers them­
selves had a word of explanation 
simply because they didn’t know.

A most peculiar situation, you say? 
Yet it is not so peculiar as it may 
seem when the real facts are known.

Friends and creditors wanted to 
help them, but they had to get at the 
bottom of it all before anything could 
be done. As a last resort someone 
suggested that an auditor go over the 
books. This met with immediate 
favor. It was fortunate that the right 
sort of man was obtained. He heard 
the story and interested himself from 
the start. But where were the books? 
To the astonishment of everyone only 
the crudest sort of records were 
found, for the reason that none other 
had been kept.

“We just let the bookkeeping slide,” 
one of the brothers said when asked 
why it was. “We thought if we had 
enough cash at the end of the week to 
pay our bills and something over for 
our necessities we were making good.

Here was a firm with a stock of 
$15,000 or more with hardly any ac­
counting system at all, attempting to 
do business with keen competition all 
about them. An inventory showed up 
merchandise that had been stacked 
away on the shelves when the store 
was first opened—any quantity of it. 
Some of it the brothers never could 
have sold because it was bargain stuff, 
that no one wanted and if they did, 
only in small quantities and at infre­
quent intervals. The entire stock was 
in the most chaotic condition imagin­
able.

It was found that the two brothers 
had bought with no regard for turn­
overs. In fact they did not know any­
thing about which lines were selling 
best or hardly anything in fact that 
would aid them in successful merchan­
dising campaigns. They simply aimed 
to keep their shelves well filled, and 
in that way they had any quantity  of

stuff that did not move at all. Not 
once from the time they started did 
they know how they stood.

“It is no wonder they got up 
against it,” the auditor said. “I don’t 
see how they kept from it so long 
as they did.”

Then he started in to clçan up the 
mess. The brothers, and the creditors 
as well, gave him full swing and he 
did his work well. First, he rid the 
store of all the shelf-warming stock 
and then proceeded to establish a 
modern system of accounting, and a 
simple one at that. It was so ar­
ranged that a complete daily state­
ment was forthcoming of everything 
that was done. At the end of the day 
the brothers could tell the amount of 
their outstanding accounts, the money 
they owed, the cash they had received, • 
their bank balance for the day and 
then the sales by individual clerks 
and also the sales by lines. These 
figures gave them a close knowledge 
of what they were doing. W ith this 
information coming to them regularly 
every day they were able to tell the 
lines that were selling fast and to in­
vest their capital to good advantage. 
Lines that moved too slowly to make 
them profitable were avoided so far as 
possible. Lines that moved rapidly 
were pushed for all they were worth.

Knowing each day as they did the 
amount of their outstanding accounts 
they were able to tell at any time 
when it was advisable to push collec­
tions and even when to curtail credit 
altogether. Furtherm ore the figures 
that showed the sales by clerks kept 
the employes on their toes and stimu­
lated them to renewed efforts.

The result of this new arrangem ent 
began to be felt almost at once. Sales 
increased, collections improved, and 
within six months the store manage­
ment almost had been revolutionized, 
and what is better still, the brothers 
were rapidly decreasing their indebt­
edness. It could be seen the firm was 
getting on its feet again. The auditor 
used to drop in once in a while, long 
after the trouble was over, to see how 
the boys were getting along.

Just one year from the time the 
trouble started the brothers were free 
from debt and making a good profit 
on their investment. W hy? Simply 
because someone who knew the value 
of accurate figure records came to 
their rescue and showed them how to 
meet everyday problems in the right 
way.

We have low prices on 
Sole Leather, Taps, Strips and 

Bends.
SCHWARTZBERG & GLASER  

LEATHElR CO.
57-59 S. Division Ave. Grand Rapids. Michigan

Our Prompt Service to Dealers
■ HE shoes we sell you ere manufactured in Michigan. This means 

much to the dealer in this territory who turns over a small stock 
frequently and must order often. We are conveniently near and give 
immediate service on orders. No annoying delays.

OUR LINE
MORE M IL E A G E  SHOES for men, D A IN T Y  R U T H  Shoes for women, Sturdy  
P L A Y M A T E  Shoes for children, HO R SE H ID E  Gloves for the man who works, 
Rubbers, light and heavy, shoe findings, polishes, brushes, etc.

A GOOD L IN E  TO  C AR R Y  

W rite  for our dealer proposition.

HIRTH-KRAUSE
Tanners—Manufacturers of the 

MORE MILEAGE SHOE

G R A N D  R A PID S M IC H IG A N

GENUINE KIR SLIPPERS
These Fall sellers in stock for immediate delivery

Flexible  
Oak Soles 

Sizes 3 to 8 
Term s 3-10 

N et 30

No. 700 K id  J u lie t  $2.25 N o. 25 K id  C om fort $1.70

BRANDAÜ SHOE COMPANY
D ET R O IT , M ICHIGAN

Genuine Comfort
for Troubled Feet

Dealers handling this number are doing splendidly with it.

Genuine Black H -B K A N G A R O O  Bal. Bunion Last, Good­
year W elt, half double Sole, solid leather Counter and Insole, ^  ^  
lined; a real value; N o. 988 ------------------------------------------

In stock. Send us your order today.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear.

11-13-15 Commerce Ave. GRAND RAPIDS, MICHIGAN
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Daughters Are a Big Problem in City 
Tenements.

W ritten  for the Tradesm an.
“W hat shall I do with my daugh­

ter? She seems to care for nothing 
but clothes and amusement—dances, 
movies, theater. Now that she is out 
of school, and will not go to college 
or anything of that sort—I almost 
wish we were poor and she had to 
work. At least it would keep her 
busy. No, I can’t get her interested 
in anything relating to the care of the 
house; it is just gad, gad, gad, morn­
ing, noon and night. Of course, she 
is a nice girl—-I don’t have to worry 
about that. But still, I don’t like to 
think of the things this kind of life 
leads to with some girls.”

This was the plaint of a well-to-do 
mother, and I have heard the same 
thing said by many others. I t really 
seems as if the modern girl was more 
eager and thoughtless in her pursuit 
of entertainment than were those of 
my generation; although I do see in 
some of the old books on manners 
and etiquette a lot of protest and 
preaching about “the modern girl 
that sounds a good deal like what 
we hear now.

The relations between any mother 
and her daughter, not only after the 
daughter is well-grown but from the 
very beginning in infancy and all 
through little childhood, to a great 
extent settle the question of the 
character and behavior of the girl in 
her later years and womanhood. If 
you have brought her up to have 
tastes of the common-sense sort and 
resources within herself, you will not 
have much anxiety about the fashion 
in which she spends her time and 
energies.

But if you think your problem with 
your daughter is a hard one, think 
what it must be for the mothers of 
the very poor, especially the well- 
meaning, hard-working mothers of 
foreign birth who are fighting to keep 
their girls in line, handicapped not 
only by the pinch of poverty that 
forces them to live in the crowded 
quarters of dirty tenements, but by 
the strange social atmosphere of a 
foreign land!

Statistics show that a majority of 
immigrants come to this country as 
young married people without chil­
dren; that their children are born in 
this country. Think what that means 
in terms of home life and parental 
discipline. The parents are foreigners, 
speaking little or no' English, un­
familiar with the customs of the new 
land. The children are Americans, 
who quickly pick up both the lan­
guage and the ways of their sur­
roundings. In practical fact they 
“know the ropes,” and their parents 
do not. Everything tends to break 
down the authority and restraints 
which were part of the nature of 
things in the Old Country. These peo­
ple love their children as much as we 
do and want them to be fine and 
good; but they cannot enforce the 
restraints which surrounded them­
selves when they were young. The 
standards of the old home are com­
pletely upset, and everything tends to 
make things worse.

In the Old Country the mother as 
a girl never went out alone with a 
man. She and her whole family

worked together in the fields and in 
the evenings they had dancing and 
games all together on the village 
green. The young men whom she 
knew were neighbors, known to her 
parents.

In the great American city she can­
not know the young men whom her 
daughter meets; there is no village 
green; the home is so cramped and 
crowded that the girl has no place in 
which to receive any company, or 
even to spend the evening alone. The 
only recourse is the streets, which 
teem with lurking or even undisguised 
temptations.

The modern American relations of 
the sexes emphasize the natural de­
sire for pretty clothes. You and your 
daughter are used to them; but imag­
ine the poor mother whose only good 
dress is years old, and will be older 
before she gets another, confronting 
the fact that some of the precious 
money of the family must be spent to 
buy her daughter a cheap (or maybe 
an expensive) silk dress that is up to 
date. She must, or else she thinks she

must, get it somewhere! And hats! 
The immigrant mother goes about 
with a shawl over her head. You have 
seen them in the street cars, perhaps 
by the side of a flashily dressed daugh­
ter, who, if she is not ashamed of her 
mother, at least is superior and pa­
tronizing.

This is one of the things that send 
thousands of the daughters of the 
poor to the shops and factories—as 
well as the ordinary needs of the 
family purse. Even with the addi­
tional money thus earned some of it 
has to go for family expenses, as for 
what the girl spends on herself, the 
mother’s heart aches at what she sees 
as waste. The girl is very young, 
and perhaps neither of them has any 
real understanding of values. She 
spends large amounts for absurd high 
heeled, light gray shoes unsuitable for 
her use and of short life.

“But, mother, every girl in the shop 
wears them, and silk stockings and 
pumps and all that. Don’t you want 
me to look decent?”

And in the evenings, the dances and

11

the movies—what else is there to do? 
And the crowded population has 
brought together all kinds of people
_young men and older men who see
in the fun-loving girls only theii 
natural prey. Fortunate is that 
neighborhood where there is a social 
settlement that affords rational out­
let for the spirits of the young peo­
ple under proper conditions.

The problem of your daughter is a 
great and perplexing one, no doubt; 
but think how much simpler it is than 
that of the mother trying to bring up 
a good girl under such conditions, 
thousands of them right in your own 
community. Prudence Bradis'h.

[Copyrighted 1921.]

Honor to Whom Honor Is Due.
Prof. Pettit’s excellent article on 

the corn borer, published in the 
Tradesman last week, should have 
been credited to the Michigan Busi­
ness Farmer.

W ords are sometimes misleading. 
For instance, we never speculate with 
spectacles.

TH E SIGN OF QUALITY

You Can’t Eat Soup W ith a Fork
Nor can you expect the best baking results unless you use the best flour.

By the BEST FLOUR we mean flour that has been m ade from the 
choicest hard and soft winter wheat grown in America, wheat that has 
been scrupulously cleaned, and milled to a uniform granulation that is
perfect.

Lily White
“ The Flour the Best Cooks Use,y

„  the beet flour you can buy because it is m ade of the best wheats, 
scientifically milled, correctly balanced, and contains unsurpassed color, 
volume, texture, flavor and nourishment.

Everything baked of Lily W hite is light, tender, rem arkably appetizing 
and wholly digestible. Not only will it produce wonderfully tasty bis­
cuits, rolls and bread, but it makes delicious flaky pastry as well.

You’ll be surprised at the results obtained from Lily White. It is guar­
anteed to please you. For three generations it has satisfied the women 
of Michigan who take pride in their baking.

Your grocer will send you a sack of Lily White.

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN 

“Millers for Sixty Years”

A ds like th e se  a re ¡b e in g  ru n  WhiVe K o u ^ i i T s t o c ^
p l a c ^ i n  S l t t o n ‘ tT s u p ^ fy  th T d e m a n d  we a re  help ing  to  c rea te  fo r L ily  W h ite  F lo u r.

Look for the 
ROWENA 
trade-mark 
on the sack
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P o p u la r  E r r o r s  R e g a rd in g  F e d e r a l  
R e serv e  B a n k s.

The reasons why most of the criti­
cisms directed against the Federal Re­
serve banking system are based on 
misinformation regarding the real 
functions of the system were explained 
recently by W. P. G. Harding, Gov­
ernor of the Federal Reserve Board, in 
an address delivered at Charlotte, N.
C.

“When things go wrong,” said Mr. 
Harding, “especially in m atters per­
taining to economics and finance, there 
are always many people who are un­
willing to consider the abstract causes 
but prefer to  seek the concrete and the 
personal. They demand a personal 
scapegoat. Some people have made it 
their business to charge, and may have 
deluded others into believing that the 
Federal Reserve banks and the Fed- 
eral Reserve board, particularly have 
caused a great economic crisis, which 
was foreseen by those responsible for 
the management of the Federal Re­
serve system, but which was most cer­
tainly not brought about by them. 
On the other hand they did everything 
within the bounds of reason and the 
limitations of law to relieve the crisis 
and to  avert a financial panic, which 
everyone will now admit has been 
averted, whether the Federal Reserve 
system be commended or criticized for 
the part it played in the drama, which 
but for its existence would have de­
veloped into the greatest financial 
tragedy of modern times.”

W ith reference to the legal func­
tions of the Federal Reserve system, 
Mr. Harding said:

“The Federal Reserve act did not es­
tablish a central bank. On the con­
trary, it made possible the establish­
ment of as many as twelve Federal 
Reserve banks, each almost wholly in­
dependent of the others in operation, 
as well as in local policies. From a 
legal standpoint these banks are pri­
vate corporations, organized under a 
special act of Congress, namely, the 
Federal Reserve act. They are not in 
the strict sense of the word govern­
ment banks, but are only quasi-gov- 
ernmental institutions, in that they 
are under the general supervision of 
the Federal Reserve board and have 
on their boards of directors three men, 
representing the government, who are 
appointed by the Federal Reserve 
board.

“In lending to their member banks 
Federal Reserve banks are not per­
mitted by law to use the same discre­
tion that is allowed National banks, 
state banks and trust companies, but 
they must observe the limitations 
prescribed by law as to the character 
and maturity of the notes offered’ 
them by member banks for discount. 
E icept as to notes, drafts and bills»

drawn or issued for agricultural pur­
poses or based on live stock, which a 
Federal Reserve bank may discount 
for a member bank if the maturity 
does not exceed six months, a Fed­
eral Reserve bank can not discount 
any paper which has longer than three 
months to run, exclusive of days of 
grace.

“As the Federal Reserve banks are 
made the sole custodians of the legal 
reserves of all member banks, the ob­
ject of Congress in throwing safe­
guards and limitations around their 
loan transactions is evident. It is 
necessary that Federal Reserve banks 
should keep themselves in a ‘liquid 
position, that is, their bills discounted 
must be of short maturity and should 
be readily collectible. The strength of 
the entire banking system of the 
United States is directly related to the 
strength of the Federal Reserve banks. 
If a Federal Reserve bank should find 
itself in a weak, over-extended or un­
safe position, all its member banks 
would be directly affected.

“This discretion is not vested in the 
Federal Reserve board and the rea­
son for this is probably two-fold. First 
the Federal Reserve system is not a 
central bank. It is a regional system 
comprising twelve banks. Congress 
did not intend that there should be a 
centralized control of credits. Second, 
in a country embracing so vast an 
area as the United States, it would 
be a very difficult task, if not an im­
possibility, for a. central board to pass 
intelligently upon the security of the 
paper offered for discount, which must 
necessarily come from all sections of 
the country.

“I have already called your atten­
tion to the fact that Federal Reserve 
banks are not permitted by law to 
make loans direct to individuals, firms 
or corporations, and that they can 
only rediscount paper which bears the 
endorsement of a member bank. It is 
evident, therefore, that in order for

GRAND RAPIDS SAVINGS BANK FAMILY!
44,000

S atisfied  C u sto m ers

know that 
s p e c ia l i z e

acco m o d a tit  
and service.

Kent State Bank
Main Office Ottawa Ave.

Facing Monroe

Grand Rapids, Mich.

Capital - $500,000
Surplus and Profit - $850,000

Resources
13 Million Dollars

3 h Per Cent.

Paid on Certificates of Deposit
Do Your Banking by M all

BRANCH OFFICES
Madison Square and H all 8 treet  

W est Leonard and Alpine Avenue  
Monroe A venue, near Michigan 

E ast Fulton Street and Diamond Avenue  
W ealthy 8 treet and Lake Drive 
Orandville A venue and B Street 

firandvllle  A venue and Cordelia Street 
Brlaoe, Lexington end Stocking

The Home for Savings

CADILLAC 
STATE BANK

CADILLAC, MICH.
C ap ital..............  $ 100,000.00
Surplus..............  100,000.00
Deposits (over) • • 2,000,000.00

We pay 4%  on savings

The directors who control the affairs of this 
bank represent much of the strongi and suc­
cessful business of Northern Michigan.

RESERVE FOR STATE BANKS

Mr. Business Man—
Perhaps, some years ago, shortly after you 

were married, you m ade a Will. As time has 
passed your family has increased in size and you 
have acquired property. You have doubtless 
thought about a  new Will, bu t have put off ex­
ecuting it, because healthy men are notoriously 
inclined to procrastinate about their Wills. Per­
haps you have even m ade a rough draft of your 
ideas, naming a  Trust Company as executor and 
trustee, and providing for trust funds for your 
wife and children.

Suppose you m et with an accident on a busi­
ness trip and were killed. Even though your re a l 
w ishes were expressed in this latter document, 
found in your effects, they could not b e  carried out 
because they had not been com pleted by  proper 
signatures.

If time has imposed new obligations, or if 
there have been changes in your personal or busi- 
ness affairs, let us help you avoid a real danger by 
making a revision of your Will.

B rand RAPmsTRUsTr.oMPANY
GRAND RAPIDS, MICH.

O T T A W A  A T  FOUNTAIN BOTH PHONES 4391

IN S U R A N C E  IN  F O R C E  $ 8 5 ,0 0 0 ,0 0 0 .0 0

WILLIAM A. WATTS 
President

RANSOM E. OLDS 
Chairman of Board

M gmrRATrrai Tt íH  INSURANCE COMPANY

Offices: 4th floor Michigan Trust Bldg.—Grand Rapids, Michigan
GREEN & MORRISON—Michigan State Agents
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a Federal Reserve bank to render 
financial assistance to those engaged 
in commerce or industry, in agricul­
ture or in the raising of live stock, 
the loans must first be negotiated with 
member banks.

“I have already explained that a 
Federal Reserve bank cannot lend di­
rectly to the customers of a member 
bank, nor does it, in fact, take in­
itiative in making loans to a member 
bank for the purpose of enabling the 
member bank to distribute the funds 
so advanced to its customers. The 
Federal Reserve bank lends to the 
member bank against transactions 
already made, for the purpose of en­
abling the member bank to restore its 
reserve to the legal requirement, after 
the reserve has been impaired or is 
about to be impaired because of in­
creased loans and deposits.

“I know that there is a very gen­
eral popular misconception regarding 
this and I think that some of the mem­
ber banks are responsible for this 
misunderstanding, although, I am sure 

They have not been actuated by 
malicious motives. I have been in the 
banking business myself and I think 
that I know something of banking 
psychology. Banks, as a rule, do not 
like to admit to customers that they 
are short of loanable funds nor do 
they like to arouse enmity in declining 
to make loans or in asking for a re­
duction of a loan already made.

“In these days, bank officers find 
in the Federal Reserve board or the 
Federal Reserve bank a much more 
satisfactory buffer than a local board 
of directors. I know of many cases 
where banks have found it very con­
venient to pass the buck to the Fed­
eral Reserve bank or the Federal Re­
serve board, and have stated to a bor­
rower or would-be borrower that they 
would like to grant the extension 
asked for or make the loan desired, 
but the Federal Reserve would not 
permit it.

“Such a procedure has a tendency to 
relieve the situation as far as the local 
bank is concerned, but it is certainly 
unfair to the Federal Reserve system. 
This evasion of responsibility has sub­
jected the Federal Reserve banks to a 
great amount of unjust criticism and 
has given the public a wrong impres­
sion of the authority and attitude of 
the Federal Reserve board. I t has 
aroused indignation which is entirely 
natural in the circumstances and has 
caused much correspondence with the 
Federal Reserve board direct and with 
congressmen and United States sena­
tors, whose ire has been aroused be­
cause of these alleged arbitrary meth­
ods.

“There is perhaps even greater con­
fusion in the public mind regarding 
the issue of Federal Reserve notes 
than there is regarding the rediscount­
ing functions of the Federal Reserve 
banks. The impression seems to pre­
vail very generally that the Federal 
Reserve board has power to expand or 
contract the currency of the country 
at will and some believe that it has 
exercised this power in a reckless and 
arbitrary manner. While the law pre­
scribes that the Federal Reserve board 
shall have the right acting through the 
Federal Reserve agent, to grant in 
whole or in part or to  reject entirely 
the application of any Federal Reserve

bank for Federal Reserve notes, it 
has never exercised this right. On the 
contrary, it has always approved 
promptly every application which has 
been made for the issue of Federal 
Reserve notes. One of the purposes 
of the Federal Reserve act, as stated 
in its caption, is to furnish an elastic 
currency, but there are many whose 
idea of elasticity is continuous stretch­
ing.

“Currency to be really elastic must 
be susceptible of expansion or the re­
verse, as the needs of industry and 
commerce may require. Many be­
lieve that there was a preordained 
contraction of the currency during the 
year 1920, determined upon in order 
to reduce prices. The facts, which 
can be readily ascertained from the 
figures which were published every 
week during the year 1920, show that 
this impression is absolutely unwar­
ranted.

“It is not the function of the Fed­
eral Reserve system or of any bank­
ing system to attempt to fix or con­
trol prices. Banks are concerned with 
prices only in so far as the security 
of their loans may be involved, and 
they ajre interested more in the stabil­
ity of prices and their margin of col­
lateral than in the price level itself. 
Banks do not create general condi­
tions, but they must adjust themselves 
to changing conditions, which, in the 
recent eventful months, have been 
brought about by the irrestible force 
of popular sentiment throughout the 
world.

“One word more about the Federal 
Reserve system. Do not expect it to 
do the impossible. It is not a panacea 
for all economic and financial ills and 
it cannot, however skillful its admin­
istration may be, prevent periods of 
depression in the future, although it 
can do much to modify them. O ther 
nations, such as Great Britain and 
France, with their great central bank-

IMPORTERS AND 
EXPORTERS

ESTABLISH ED 185S

O U R FO R EIG N  
D EPA R TM EN T

is well equipped and always 
glad to assist any customer in 
the financing and develop­
ment of Foreign Trade.

STEAM SH IP TICKETS 
to and from all foreign lands 
may be secured of the agent 
at our Foreign Department.

CLAY H. HOLLISTER
PRESIDENT

CARROLL F. SWEET
V IC E-PR ESID EN T

GEORGE F. MACKENZIE 
V .-P R E S. AND CA8HIER

Grand Rapids National City Bank
C I T Y  TRU ST & S A V IN G S  B A N K

ASSOCIATED

The convenient banks for out of town people. Located at the very 
centers of the city. Handy to the street cars—the mterurbans—the 
hotels—the shopping district. . . . . .

On account of our location—our large transit facilities—our safe 
deposit vaults and our complete service covering the entire field of bank­
ing, our institutions must be the ultimate choice of out of town bankers 
and individuals.

Combined Capital and Surplus --------------$ 1,724,300.00
Combined Total D ep osits----------------------  10,168,700.00
Combined Total Resources --------- ---------- 13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED

F e n t o n  D a v i s  & B o y l e
MICHIGAN TR UST BUILDING

Chicago GRAND RAPIDS
First National Bank Bldg. Telephones j c itizen s64212

Detroit
Congress Building

G rand R ap id s M erchants M utual F ire  
Insu ran ce C om pany

Economical Management 
Careful Underwriting, Selected Risks

Affiliated w ith  the
Michigan Retail Dry Goods Association,

OFFICE 320 HOUSEMAN BLDG. GRAND RAPIDS. MICH.

Is T h a t A ll  It  C o sts?
“Why, certainly I want you for my Executor. 
Why,” he said, “I would not have my wife 
bothered, not for that little difference. She 
never could handle my estate without help, 
anyway.
“If your Trust Company can handle it for 
one fee, I call that pretty reasonable. From 
what I hear, I guess you are to be depended 
on, too. That is the kind of service I want for 
her and the kiddies.
“I would hate to have any man ask me to be 
his Executor. I would not do it for that 
money, nor three times that.”
Full information furnished upon application.

Call at our office for the new booklet,
“ What you should know about W ills.”

“ Oldest Trust Company in M ichigan”

M ichiganTrust
COMPANY

GRAND RAPIDS, MICHIGAN
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ing institutions, have always had their 
years of prosperity and their periods 
of depression, although they have been 
free from the money panics which we 
formerly had in this country as a re­
sult of our inadequate banking sys­
tem. . , c

“All history shows that periods ot
prosperity and depression come in 
cycles, the rotation being about as tol- 
lows: 1. Prosperity, 2. Liquidation, 3. 
Stagnation, and 4. Revival. At the 
present time the process of liquidation 
is well advanced and the end of stag­
nation and the beginning qf the period 
of revival seem now to depend upon 
certain things which are susceptible of 
accomplishment in the near future, 
among which may be enumerated the 
financial rehabilitation of our great 
transportation systems and the de­
termination with respect to revenues
and the tariff. .

“W hen the period of revival does
definitely set in, to be followed by a 
new era of prosperity, let us remem­
ber that the greater the wave of pros­
perity and the more unrestrained the 
expansion and the speculation ac­
companying it, the sharper will be the 
depression that will follow. If, how­
ever, the lessons of the past two years 
are remembered, the next period of 
prosperity will be of longer duration 
than any we have had before and the 
subsequent reaction will be far less
severe.
P r o c e e d in g s  o f  S t . J o sep h  B a n k ru p tcy  

C ou rt.
S t Jo seph , O ct. 3—T he tru s te e  in  th e  . * ;  xi Voiirot Dsiirv Co.» B> co r-m a tte r  of th e  V e lv e t ua, y  final

rw,ration of S t. Jo seph , hied h is  nn a i 
re p o rt a n d  accoun t, show ing  to ta l re -
S f f e  and l 35̂ e nV l& r ^ 5 . 3 ° ^

purpose o f pass in g  upon the  tru s te e  s 
final re p o rt an d  acco u n t, th e  p ay m en t of
a d m in is tra tio n  expenses ^ d  th e  p ay m en t 
of n re fe rred  ta x  a n d  lab o r c la im s, th e r e  
a re Pn o t sufficient fu n d s  to  declare  a  d iv i­
dend upon th e  u n secu red  claim s-

Oct. 4. In  th e  m a tte r  0 T® m e r .n7  
"Reth b a n k ru p t, of B en ton  H a rb o r, fo -
m erly  do^ng bu sin ess  a s th e  P h o n o g rap h
shop! th e  a d jo u rn ed  firs t m ee tin g  of 
c red ito rs  w as held a n d  J ° s ° ek **' fCt°h' :  lier. J r .,  the  tru s te e , rep o rted  sate  of th e  
w all p ap e r an d  p a in ts  a t  $325. T he  p e t i ­
tion  of th e  K im ball P ian o  Co. fo r the  
rec lam atio n  of c e r ta in  p honographs  sold 
on co n sig n m en t w as g ra n te d . T he  ex 
am  ¡na tion  of th e  b a n k ru p t w as a d jo u rn ­
ed for ten  days  a t  th e  re q u e s t of th e  
a tto rn e y s  fo r the  p e titio n in g  c red ito rs .

O ct 5. In  th e  m a tte r  of th e  F am o u s  
T ru ck s . Inc., b a n k ru p t of S t. Jo sep h , 
th e  final m ee tin g  of c re d ito rs  w as held  
a t  the  re fe re e 's  office a n d  th e  tru s te e  s 
final re p o rt an d  acco u n t, show ing  to ta l 
receipts* of $16,216.48 a n d  d isb u rsem en ts  
of $1 643.82, considered , app ro v ed  a n d  
allow ed. T he expenses  of a d m in is tra tio n  
w ere  o rd e red  pa id  an d  a  firs t a n d  final 
d iv idend  of 15 p e r c en t, d eclared  an d  
o rdered  paid  upon u n secu red  c la im s to  
th e  am o u n t of $92,316.42. No cau se  to  
th e  c o n tra ry  h av in g  been show n i t  w as 
d e te rm in ed  th a t  th e  re fe ree  should  m ake  
a  favo rab le  re com m endation  a s  to  th e  
b a n k ru p t’s d ischarge . T he tru s te e  w as 
a u th o rized  n o t to  in te rpose  ob jec tions  to  
th e  d isch a rg e  o f th e  b a n k ru p t.

O ct. 6. In  th e  m a tte r  of S ilas E . M at- 
thew s, b a n k ru p t, o f K alam azoo , a  p e t i ­
tion  w as filed offering  a  com position  of 
40 p e r c en t, upon a ll u n secu red  claim , 
a n d  re q u e stin g  th a t  a  specia l m e e tin g  or 
c red ito rs  be called  for p ass in g  upon the  
proposed o ffer of com prom ise. A m e e t­
ing  o f the  b a n k ru p t 's  c red ito rs  w ill be 
called  a t  K alam azoo  w ith in  th e  n e x t tw o 
w eeks to  p a ss  upon th e  offer of com posi­
tion .

O ct. 7. B ased  upon th e  p e titio n  of the  
W ash in g to n  R ain co a t Co., th e  G otham  
T ro u se r Co. an d  M orris S ilverste in , Jo h n  
V an D yken, engaged  in th e  re ta il  c lo th ­
ing a n d  lad ies and  m e n ’s fu rn ish in g  
poods business  a t  Jvalam azoo, w as  ad - 
ju d ic a ted  a b a n k ru p t a n d  th e  m a tte r  
re fe rred  to  R eferee  B anyon . W illiam  
M axw ell, o f K alam azoo , p end ing  th e  
e lection  of th e  tru s te e , w as app o in ted  
receiver. An o rd e r w as m ade d irec tin g  
th e  b a n k ru p t to  p re p a re  a n d  file h is  
schedu les a n d  upon re c e ip t of th e  sam e 
th e  firs t m ee ting  of c red ito rs  w ill be 
called. „ _ , „

Oct. 8. In th e  m a tte r  of Jo sep h  C. 
H ookey, b a n k ru p t, of G aiesburg , th e  
schedu les of th e  b a n k ru p t w ere  filed, 
show ing  liab ilities  of $17,589.58 an d  a s ­
se ts  of $12,478.73. T he  following a re  
schedu led  a s  c red ito rs :

S ecured  and  P re fe rre d  C laim s. 
In te rn a l R evenue D ept., W ash -

ing ton , D. C. ------------------------- $ 66.7o
G alesb u rg  V illage, ta x e s  a m t. unknow n
H a rry  W alker, G alesbu rg  --------  263.96
P a u l’ Solom on, G alesbu rg  --------  281.00
R ussell Solom on, G alesb u rg  — unknow n
Isabel Solom on, G a le s b u r g ----- unknow n
Floyd S m ith , G alesbu rg  -------- unknow n
J am e s  M cLeod, F lin t  ---------------- I ’®09.00
E ngle  & S tan to n , U nion C ity  — 1,000.00 
S. A. H ookey, W ay n d o tte  --------  2,500.00

$5,111.71
U n secu red  C laim s.

Zinn & A u stin , G alesbu rg  -------- $ 261.00
G oodyear T ire  & R u b b er C o -

D e tro it ______________________ 293.32
A m erican  A ppliance Co., D e tro it 25.29
B ry a n t-S a rg e a n t Co., G rand

R apids ----------------   126.37
B a tte ry  Shop, K alam azoo  -------  50.0b
B aw m an-G ouhl Co., D e t r o i t -----  58.60
M ichigan S ta te  T elephone Co. — 14.50
C um m ings B ros., F l i n t --------------- 82.91
C onso lidated  C om pany, E rie , P a . 76.00
D earbo rn  E q u ip m en t Co., C hicago 3.00
E d w ard s  & C h am b erla in  H a rd -

w are  Co., K alam azoo  ------------ 208.94
El wood M yers Co., Springfield,

q _ ____________________________  ¿¿An)
R. E . F a ir . K a la m a z o o --------------- 140.00
M ichigan T ire  Co., G ran d  R ap id s  8.72
H ayes  W heel Co., J a c k s o n --------  21.04
R. M. H ollingshead  Co.. C hicago 24.55 
K em per T h o m as Co., C in c in n a ti 7.06
G alesbu rg  A rgus, G a le s b u r g -----  25.00
R. M. K aough  Co., F o r t  W ayne  4.12 
Lee T ire  & S upply  Co., G rand

R ap id s  _______________________ unkno0o%1i
M iller R u b b er Co.. A kron  --------- 83.73
N atio n a l R efin ing  Co., L an s in g  __ 43.00
P rem ie r R efin ing  Co., K alam azoo  115.00 
S ta n d a rd  Oil Co., G ran d  R ap ids 228.77 
Sin C la ir R efin ing  Co., G a lesb u rg  36.00 
T u n g s ten  M fg. Co., C hicago 9-12
W hite  S ta r  R efining Co., D e tro it 133.00
W . K. Y ounck, D e tro it -------------  6.00
I. R. Jo n es , G a le s b u r g --------------- 138.00
H a rry  R ice, G alesb u rg  -------------  60.00
Roy M ilam , G a lesbu rg  --------------- 350.00
E a rl W ilson , G a lesbu rg  ------------ 125.00
B er t V incen t, G a lesbu rg  ------------ 9,000.00
R. E . F a ir ,  K alam azoo  -------------  245.00
D eal R iddler, G alesbu rg  ------------ 40.00
C onsum ers P o w er C o-

K alam azoo  _____________ am t. unknow n
D earbo rn  P u b lish in g  C o - D ear-

horn  __________________ am t. unknow n
S. A. H ookey, W y an d o tte  --------

T o ta l ____________________$12,477.80
A sse ts .

B ills and  n o te s  ------------------------$ i ’itc 'o nS tock  in t r a d e --------------------------- 5,78b.80
H ousehold  goods ----------------------  250.00
Tools an d  m ach in ery  --------------  3,i8b.85
D eb ts due on open a c c o u n t -----  l,73i.»3
Policies of in su ran ce  --------------- 24.00
D eposits  of m oney in b an k  — 55.14

$12,478.73

W e’d Like To Know.
W hen th e  w orkm en  ow n th e  w orkshops; 
A nd th e  ra ilro ad  m en  th e  ra ils ;
A nd the  g ro ce ry  c le rk s  th e  g ro ce rie s; 
A nd th e  m ail c le rk s  ow n th e  m a ils— 
W hen  th e  p re a ch e rs  ow n th e  pu lp its ; 
A nd th e  p ressm en  own th e  shops;
A nd th e  d rille rs  own th e  oil w ells; 
And the  ja ils  a re  ow ned by  cops— 
W hen  con d u cto rs  ow n th e  s t re e t  c a rs ; 
A nd each  d riv e r ow ns h is  bus.
W ill you te ll u s  com m on people 
W h a t in h eck  becom es of u s?

If some competitor is getting out 
better advertising than you, don’t 
think it. is because he is a genius. He 
probably has only studied such books 
and trade paper articles on the sub­
ject as you might study if you only 
would.

W E  O FFE R  F O R  SA L E
United States and Foreign Government Bonds

Present market conditions make possible exceptionally 
high yields in all Government Bonds. Write ns for 
recommendations.

HOWE, SNOW, CORRIGAN & BERTLES
401-6 Grand Rapidi Savings Bank BUb Gkartd Rapids, Mick.

Cultivate
Today’s Seeds Buy Consumer» 
torTomor- Power Company 
row’s Needs 7  % Preferred

Stock

30

at $95 Per Share and Dividends
Ask any of our employees for information.

—  Yielding

7.37%
Fourth National Bank

Grand Rapids, Mich.
United Su tes Depositary

Savings Deposits

Commercial Deposits

3
Per Cent Interest Paid on 

8av in gs D eposits  
Compounded 8em l*A nnual|y

m
Per Cent Interest Paid on 

C ertificates o f Deposit 
L eft One Year

Capital Stock  and Surplus

$ 600,000

WM. H. ANDERSON. President LAVANT Z. CAUKIN. Vice President
•J. CLINTON BISHOP, Cashier . _ . .

HARRY C. LUNDBERG. Ass’t Cashier |VLVA T. EDISON. A sst Cashier

MICHIGAN SHOE DEALERS
Mutual Fire Insurance Company

FREMONT, MICHIGAN

Maintains Its 30% Dividend Record
By careful selection of risks
By sound and conservative management
By thorough mutuality

Courteous and prom pt attention to all enquiries.

ALBERT MURRAY, Pres. L. H. BAKER, Sec’y-Treas.

Preferred Risks! Small Losses! Efficient Managementl

enables us to declare a

30% Dividend
For Year 1921

100% Protection and 30% Dividend, both for same money 
you are paying to a stock company for a policy that 

may be haggled over in case of loss.

Michigan Bankers and Merchants Mutual Fire Insurance Co. 
of Fremont, Mich.

WM. N . SENF, Sec’y



uously when he is told that he has 
nullified much of the good effect of SA FETY SA V IN G SERVICE

Michigan Class Mutual 
Agency

“The Agency of Personal Service”

Fire Department Promotes General 
Safety.

American fire departments are grad­
ually coming to be the center of all 
safety work not having to do directly 
with law breaking. For a long time 
fire dejartm ents confined their efforts 
strictly to protecting of life and prop­
erty against loss by fire, but of late 
years production of special life-saving 
machinery which was of service in 
fighting fires has brought a wider 
sphere of activity to these depart­
ments. For instance, the machine for 
inducing respiration has made the 
fire department of first aid in drown­
ing cases. The various types of 
breathing apparatus, designed to en­
able firemen to go into gas-filled 
rooms or buildings, have made the 
fire department a first aid for res­
cuing persons held prisoners in these 
places, even when there is no fire. At 
least one department, that in Cincin­
nati, has equipped its life-saving 
squad with machinery for use in rais­
ing wrecked street cars and automo­
biles in order to rescue people from 
being crushed to death.

Many departments in the country 
have been given special instruction in 
rescue work, instruction which in 
reality goes much beyond work to 
first aid application, and each day 
other cities are adding these subjects 
to their fire school courses. The con­
sequence is that the fire department, 
where it is not already so recognized, 
is soon to be looked upon as the mun­
icipal rescue and first aid department. 
Fire stations will nearly always be 
located closer to scenes of accident 
than the hospitals and it is altogether 
probable that at no distant date acci­
dent alarms will be sent to the fire 
department as a m atter of course, so 
that the nearest first aid crew may 
respond.

The rescue and first aid work of a 
number of city departments has been 
of great value to the departments in 
bringing an increased interest and 
respect from the citizens. W herever 
efficient first aid and rescue crews 
have been established and equipped 
with first-class devices for their work, 
municipalities will not consider doing 
without them.

Partial Protection Is Hazardous.
Engineers selling lightning rods 

have exactly the same difficulties with 
farmers that enginers selling auto­
matic springier systems have with 
manufacturers and merchants. The 
farmer may be ready to rod one or 
two of his buildings but is not ready 
to protect exposing structures. The 
manufacturer protects his well-built 
new factory with automatic sprink­
lers and then builds alongside it a 
second or third-class frame structure 
without protection and objects stren-

the war there were numerous in­
stances of fires in sprinkled plants 
which got their start or spread be­
cause of unsprinkled portions of the 
risk. Likewise on the farm, losses 
occur in connection with rodded prop­
erties because an exposing building 
has not been protected.

E. H. Sparr, of Emerson, Iowa, 
tried to save expenses by placing 
lightning rods on a new corn crib, 
while leaving a barn exposure un­
protected. The barn had been there 
for thirty years and had never been 
struck by lightning. W ithin two 
weeks after the corncrib was rodded, 
the barn was struck by lightning and 
all was destroyed.

W hen the sales agent of the auto­
matic sprinkler company or the sales 
agent of the lightning rod company 
urges complete protection as the only 
safeguard against loss, the manufac­
turer and the farmer are suspicious 
because they believe that the agent 
is interested only in selling a larger 
bill of goods. Of course the agent 
is interested in that but he also knows 
that he is failing in his duty to the 
customer and to the firm which he 
represents if he does not seek to pro­
tect the property in such a way that 
no fire loss will ever occur. The sales 
agent who fails to urge complete 
protection is the one who fails in his 
duty to the customer 'and to his 
house.

The man who learns from his own 
experience may be wise, but the man 
who learns from the experience of 
others is wiser.

Read Order Blanks Before Signing.
A deputy sheriff appeared at a re­

tail merchant’s place of business and 
levied on everything in it. An in­
spection of the merchant’s contract 
with the concern from whom he had 
bought a fixture, and who was the 
•plaintiff, solved the mystery of what 
had happened to him. This contract 
seemed to be about an acre of the 
smallest type known to man, set in 
long lines, without space between, the 
sort of printed matter the average eye 
avoids whenever possible. I t author- 
iedz the seller of the fixture, if the 
buyer defaulted in his payments, or 
refused to accept the fixture, to sign 
the buyer’s name to a confession of 
judgment in court. This had been 
done.

The point is to sign nothing with­
out reading it. An act, regulating the 
size of type in business contracts, is 
being taken up by the Virginia and 
W est Virginia Legislature, and should 
be passed by all states, as the pres­
ent print has become an ingenious 
trap, purposely set by the unscrupu­
lous to catch busy men.

Companies Represented
M inneso ta  H a rd w are  M u t u a l ----- 60%
W isconsin H a rd w are  M u tu a l —  50% 
M inneso ta  Im p lem en t M u tu a l — 50%

and Dividends Allowed
Illinois H a rd w are  U n d e rw rite rs . 60% 
D ru g g is ts ' In d em n ity  E x ch an g e  36% 
F in n ish  M u tu a l F ire  In s. Co. —  50% 
C en tra l M an u fac tu re rs  M u tu a l — 30% 
Ohio U n d e rw rite rs  M u tu a l -------30%

CLAIM D E P A R T M E N T
Second to none for prompt and fair settlements.

Live Agents Wanted.

MICHIGAN AUTOMOBILE INSURANCE CO.
Grand Rapids, Mich. A  Stock Company.

N atio n a l Im p lem en t M utual ----- 50%
Ohio H a rd w are  M u tu a l ------------40%

Shoe D eale rs  M u tu a l ---------------- 30%

Combined Cash Assets over $7,000,000. Cash Surplus over $3,000,000. 
Average Loss Ratio of Above Companies, 30.2%; Average Expense Ra io, 
20.4%. Average Loss Ratio of Stock Companies, 56%; Average Expense 
Ratio, 41.9%. ______ _______

Are your premiums paying you a THIRTY TO FIFTY PER 

CENT. DIVIDEND?

Then it is up to you to see that they do—by placing your Insurance 
with THIS AGENCY. Let your premiums work for you and also 
give you the most reliable protection obtainable. For further par­

ticulars write to
C  N . BRISTOL H . G. BUNDY A . T . MONSON

F R E M O N T . M I C H I G A N

FIRE TORNADO

BETTER INSURANCE
A T

LESS COST
During the year 1920 the companies operating thromgh

The Mill Mutuals Agency
paid more than $4,000,000 in dividends to their policy 

holders and $6,300,000 in losses.

How do they do it?
By IN S P E C T IO N  and SE LE C T IO N

Cash Assets Over $20,000,000.00

W e C om bine

STRENGTH and ECONOMY

T H E  MILL M U T U A L S
A G EN C Y

120 W. Ottawa St. Lansing* Michigan
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Proceedings of the Local Bankruptcy 
Court.

G rand  R apids, Sep t. 28.—On th is  day 
w ere received  the  schedu les in the  m a t­
te r  of S ig ler I ’lay e r A ction  Co., B a n k ru p t 
No. 1985 T he  schedu les of th e  b a n k ru p t 
lis t a s s e ts  in th e  sum  of $94,533.09, and  
liab ilities  in the  sum  of $97,508.09. A 
lis t o f the  c re d ito rs  of th e  b a n k ru p t  a re  
a s  follows:

1‘rio r ity  C laim s.
In te rn a l R evenue  Office ------------$2,300.20
In te rn a l R evenue  C ollector (tax ,

1920) _____________ _______7------ 121.00
In te rn a l R evenue Office, M ich.

tax , 1921 _____________________  55.00
C ity  T re a s u re r  (c ity  an d  school,

1920) ____________________________2,001.35
C oun ty  T re a s u re r  (ta x , 1920) — 669.18
C ity  T re a s u re r , (tax , 1921) -----  996.17
W illiam  A. L oosenort, G rand  R ap ­

ids _____________________________ 42.90
Jo h n  M ohr, G rand  R apids --------  35.20
Jo h an  D iott, G rand  R apids -----  34.10
Jo h n  G erm an , G rand  R a p i d s -----  24.20
K ay S quires, G rand  R a p i d s --------  74.01
A lbert E . C hadw ick, G rand  R apids 22.00
Jo h n  T hom as, G rand  R a p i d s -----  20.85
Floyd W alb ert, G rand  R ap ids — 22-00
H er n ay  .1. F o rsm a , G rand  R apids 37.08 
M artin  J .  C arp te n e r , G rand  R apids 47.43 
A. F e rnem berg , G rand  R ap ids— 304.00
C has. M artin , G rand  R a p i d s -----  56.63
E v a  M artin . G rand  R apids -----  24.00
W a lte r  G reenberg , G rand  R ap ids 72.50
F ran k  S m ith , G rand  R a p i d s -----  114.00
O scar R odenheisler, G rand  R apids 78.31
J . E . R eelan , G rand  R a p i d s -----  280.00
E lizab e th  Caldwell, G rand  R ap ids 275.00 
Geo. E . M artin , G rand  R ap id s— 575.00
C. X. Sigler, G rand  R apids -----  3,5.00

Follow ing c red ito rs  hold sec u ritie s : 
C has. 10. W arden, G rand  R ap ids—$4,000.00 
Geo. 10, M artin , G rand  R apids — 575.00
C. X . Sigler, G rand  R a p i d s -----  781.57

U nsecu red  C red ito rs .
A m erican  Glue Co.. B o s to n --------
A m erican  Glue Co.. B oston  -----
A m erican  Screw  Co., C hicago __ 
A m erican  B ra ss  Co.. K enosha  —
A m erican  F e lt Co., C h ic a g o ------
A ndrew s. M. L>. Co.. C in c in n a ti ,5.00 
W allace B arned , Co., B ris to n ,

Conn. ______________________   ii.od
B ea rley -H am ilto n  Co., G rand

R apids ________________________ 50.00
H. B ehlen  & Bro., N ew  Y ork  __
B u rro w s A dding M achine Co..

G rand  R apids ------------------------
B ixliy Office S upply  Co., G rand

R apids ________________________ 88.o0
M. B rach u  M an u fac tu rin g  Co.,

G rand  R a p i d s --------------------------
R ussell H . B urnham , C hicago —
W illiam  B rum m elers  Sons,

G rand  R a p i d s ---------------------------
B row n & S harpe  M an u fac tu rin g

Co., C hicago ---------------------------
E . W  B liss, B rooklyn --------- 7—
B eth lehem  S tee l Co., B eth lehem ,

J .  B. C arro l & Co., C h ic a g o -----
C en tra l M ichigan P a p e r  Co.,

G rand  R apids ------------------- - —
C itizens T elephone Co., G rand

R apids ________________________
C leveland T w is t D rill Co., C leve­

lan d  _______________________ _
J am e s  S. C rosby, G rand  R apids 
C in c in n a ti T im e R eco rder Co.,

D e tro it ________________________
C ovell-H enson Co., G rand  R apids 
C onsum ers P ow er Co., G rand

R apids ------------------------------- ---
C onsum ers Ice Co., G rand  R apids 
C olum bia Steel & S h a ftin g  C o-

P ittsb u rg h , ___________________  71.00
C en tra l S teel & W ire  Co., C hicago 3,378.02 
C ornw all P a tte rs o n  Co., B ridge -

C roover M an u fac tu rin g  (5o., C h i­
cago ---------------------7----------

C arb o ru n d u m  Co., N ia g a ra  F a lls  
C lark  V eneer Co., G rand  R apids 
Jan ie s  B. D ay  & Co., C hicago —
J . Dixon C rucible Co., J e r se y  C ity  
D e tro it C opper & B ra ss  Co., D e­

tro i t  ----------------------=— —---------
B ridge -

61.26
84.06
26.10

.336.39
50.00

5.19

2.40

2.45
74.59

.40

40.53
120.00

982.94
25.17

22.00

13.02

168.75
52.50

3.78
108.75

145.39
1.87

200.00
211.20
108.22
113.20
91.00
20.15

353.23
D iam ond S ta te  F ib re  Co

p o rt _________________
D ecker, D av ies & J e a n , G rand

R ap ids ______________________ -
E n te rp rise  E lec tric  Co., G rand

R apids _______________________
F e d e ra tio n  of Social A gencies,

G rand  R apids -------------------------
F r ied rich  M usic H ouse , G rand  

R apids —

____  58.59

414.30 

9.20 

75.00 

151.80
F o s te r, S tev en s  Co., G rand  R ap ids 3,012.36 
F u rn itu re  C ity  P la tin g  C o-

G rand  R apids -------------------------  14.50
G. R. B a t te ry  Shop, G rand  R apids 3.50 
G. R. A ssociation  of C om m erce 18.75 
G. R. G as L ig h t C o- G rand  R ap ids .50 
E d w ard  W . G entz, G rand  R ap ids 152.95 
G. R. D owell W orks, G ran d  R ap ids 2.85 
G. R. V arn ish  W orks , G rand

R ap ids ________________________ 27.00
G. R. V arn ish  C o - G rand

R apids -------------------------------------  324.90
G. R. W ood F in ish  C o - G rand

R apids _________________________ 41.09
G R. W ood F in ish in g  C o- G rand

R apids ________________________ 190.49
F . A. G orham  J r -  G ran d  R ap ids 30.00
G. R . School E q u ip m en t C o-

G rand  R ap ids ---------------------
M. A. G elock, G ran d  R apids - 
G. R E le tr ic  C o- G ran d  R ap ids 2,254.00 
W illiam  D. G ibson C o- C hicago 226.43 
W illiam  D. G ibson C o- Chicago 
G rinnell Row C o - G ran d  R apuls 
G raph ic  E n g rav in g  Co., G rand

R apids ________________________
H an d  & C o- C hicago ---------------
H e rd in g  B ro s -  C hicago -----------
J am e s  H aven , G ran d  R apids
H azeltine & Perkins Drug Co.,

5.32
160.71

150.00
421.20

50.00
38.14

9.13
66.36

G rand  R ap ids ------------------------ 24.27
A. B. H en d ry x  C o - N ew  H av en  12.24
H . J .  H ey stek , G rand  R ap ids — 25.26
H . J . H ey stek , G ran d  R ap id s  — 51.36
H ayden  Supply  Co, G rand  R ap ids 28.95
H enry  H aas  C o- New Y ork -----  1,094.57
A. L. H olcom b Co., G ran d  R ap ids 77.53 
lle d a so n  M an u fac tu rin g  C o-

N ew  H aven  ___________________ »31. «6
In v es tm en t R ea lty  C o - G rand

R ap ids ______________________   355.00
In v e s tm e n t R ea lty  C o- G rand

R ap ids ______________ 7------------1.065 00
In te rs ta te  B ra ss  C o- C hicago — 104.bo
In te rs ta te  M usic C o rp - M ilw aukee 7.50 
R. K. J a rd in e  L u m b er C o- G rand

R apids ____________ ______ ,  30.64
R. K. J& rdine L u m b er C o - G rand

R apids ----------------------------    JJ3.74
K insey & B uys, G rand  R ap ids — 2.130.0U
E d w ard  L. K oenig, C h ic a g o -----  66.42
K n ick erb o ck er P re s s . G rand

R apids -------------------------    l*® ”
L inde A ir C o - G rand  R apids —  4.90
Lew is E lec tr ic  C o- G rand  R apu ls  45.00 
M. L evengerg , G ran d  R ap ids  — 68.68
C. J .  L ilsch e r, G rand  R ap ids — 21.53
M ichigan S ta te  T elephone C o-

G rand  R a p i d s --------------------------- 4.o0
M ichigan H a rd w are  C o - G rand

R apids ___________________ ______ 23.11
M usic T rad es  Ind ica to r, C hicago 22.oO 
M usic T rad e  C o - N ew  Y ork __ 238.00
M usic T rad e  C o - N ew  Y ork __ 2o5.00
J am e s  S. M uir, New Y ork C ity  __ 1-82
M iller P la tin g  C o - G rand  R apids 618.b7 
M oM u'len M achine C o- G rand

R apids ________________________ 26-57
M an h a tta n  M achine Co., G rand

R ap id s  ---------------------------------—-  75.13
M cM ullen M achine Co.. G rand

R apids --------------- -----------------—— 1,808.90
L .1. M utlv  & C o - B o s to n --------  1,233.34
M ichigan M utual L iab ility  C o-

D e tro it ______________________- -  l f j '3 0
M. E . E lec tric  C o - G rand  R ap ids 56.85 
N ationa l P iano M an u fac tu rin g

Co., G rand  R ap ids ------------------ 3.22
N ew  B ritia n  M achine C o - N ew

L ritia n  ________________________, 18U0
N ichols & Cox L um ber C o - G rand

R ap ids ---------------------------------—  250.69
N atio n a l Acm e C o - C leveland __ 68.26
N atio n a l la  ad  C o- C h ic a g o -----  501.51
J. .! N a ttz ik , C hicago --------------
O tis E lev a to r C o - G rand  R apids 15.00 
O 'nea l Oil & P a in t C o- M ilw aukee 237.61 
O nderdonk P r in tin g  Co., G rand

R ap ids ________________________ 362.0o
Phoenix S p rin k le r C o- G rand

R apids ___________________   15.05
P r a t t  & W hitney  Co., D e tro it — 28.68
I once De Leon W a te r  C o- G rand

R apids ------------------------------------   3.00
C. O. P o r te r  M achine C o- G rand

R apids ________________________ 290.00
lla tlih o n e  Mfg. Co.. G rand  R ap ids 259.34 
R ice V eneer & L u m b er C o-

R apids ________________________ 553.63
G. McCoy & I. P re s to n  R ice,

G rand  R apids ------------------------- - 2,¿>77.88
Git ndon A. R ich ard s  C o- G rand

R ap ids ________________________  678.97
I;. Raitvifle C o - G ran d  R ap ids 20.00
G u ad iin g s  Mfg. Co, C h ic a g o -----  47.73
R. B. R idgley  C o - D e tro it -----  254.54
S ta lte r  E dge Tool C o- G ran d

R ap ids _________________________
S tonehouse C a r tin g  C o - G rand

R apids _________________________ 5-00
P a u l S tek e tee  & Sons, G rand

R apids --------------------------------------  “ .63
S tro m b erg  E lec tric  Co.', C hicago 4.09 
S ecu rity  T ra n s fe r  C o- G rand

R apids ________________________ 11.UU
C M. Sigler, G rand  R ap ids -----  10.00
Scoville M fg. C o- C h ic a g o --------  365.45
(’has. G. S tevens, C h ic a g o --------  100.00
Steel Sales C o rp - C h ic a g o --------  1.349.03
T ex as  C o- G rand  R ap ids --------- 60.81
T ish -H in e  Co., G rand  R ap ids — 44.14
J . T ennebaum , G rand  R ap ids — 24.00
T u rn es , Gould, G reen  C o - M ed-

field, M ass. ------------------------------  L9J
U. S R u b b er C o - D e t r o i t --------  GnO.OO
U nderw ood T y p e w rite r  C o -

G rand  R ap ids ------------------------ 26.00
V alley  C ity  P la tin g  C o- G rand

R apids ________________________ 222.42
V alley  C ity  M achine W orks,

G rand  R apids ---------------r - -----  250.00
A. F . V olle tte , G rand  R apids — 216.70
V an ad iu m  Alloys S tee l C o-

L a tro b e , P a . ---------------------------
E d g a r  T . W ard  Sons, C hicago — 61.34
W este rn  U nion Tel. C o- G rand

R ap ids ________________________ 1.051
W est D ru g  S to re , G ran d  R ap ids 3.75 
W  P . W illiam s C o- G rand

R apids ---------------------------- —----: L 881.10
W ea th e rly  C o- G ran d  R ap ids 135.78
W olverine  P a t te rn  & M odel

W orks, G rand  R ap ids ------------ 125.00
W h ite  F lam e  C o - G ran d  R ap ids 6.75 
W o rces te r W ind M otor C o- W o r-

c e s te r  _________________________ 346.00
A. H . W ells C o - W a t e r b u r y -----  721.53
W olverine B ra ss  C o - G ran d

R ap ids _________________________ 5.25
G rand  R ap ids Sav ings B ank ,

G rand  R a p i d s __________________33,829.25
B ush  & G erts  P ian o  C o - C hicago 500.00 
Schaff B ros. C o- H u n tin g to n , Ind . 1,357.00 
B ush & G e rts  P ian o  C o - C hicago 452.00 
F ren c h  & Sons C o- N ew  C astle ,

Ind . ____________________________ 889.00
Schaff B ros. C o - H u n tin g to n , Ind . 3,614.00 
P a c k a rd  P ian o  C o - F o r t  W ayne  1,000.00 
B ush  & G erts  P ian o  C o- C hicago 907.00 

T he firs t m ee tin g  o f c re d ito rs  in  th is  
m a tte r  w ill be held  O ct. 17, a t  w hich  
tim e - c la im s w ill be allow ed a n d  a  t r u s ­
tee  of th e  e s ta te  chosen.

A p e titio n  h a s  been filed w ith  th e  r e f ­
e ree  fo r th e  ap p o in tm e n t o f a  re ce iv e r 
tem p o ra rily  a n d  a n  o rd e r w as  m ade  a c ­
co rd ing ly  a llow ing  th e  sam e  a n d  ap p o in t­
ing  th e  sa id  rece iv er.

S ep t. 30. O n th is  d ay  w as  h e ld  th e

special m ee tin g  in th e  m a tte r  of Geo. 
A. Sevrey , B an k ru p t No. 1972. The 
b a n k ru p t w as p re s en t in person  an d  by  
a tto rn e y . T he  tru s te e  w as p re s e n t in 
person . A tto rn e y  D ean  S. F ace , of 
C oopersville, w as p re s en t fo r c red ito rs . 
S evera l ad d itio n a l c la im s w ere  p roved 
a g a in s t th e  e s ta te . T he s to ck  a n d  fix­
tu re s  of e s ta te  w ere sold to  W m . H e a t ­
on, of Slocum , M ichigan, fo r $1,700. M r. 
H eato n  m ade th e  o rig in a l bid of $1,000 
upon w hich  th e  spec ia l m ee tin g  w as 
called . T he  m ee tin g  w as th e n  a d jo u rn ed  
w ith o u t da te .

On th is  day  w as a lso  held th e  firs t 
m ee tin g  of c red ito rs  in th e  m a tte r  of 
T racey  E. L au b sch er, B a n k ru p t No. 1986. 
T he  b a n k ru p t w as p re s en t in pe rso n  an d  
by a tto rn e y s  N orris, M cP herson , H a r ­
rin g to n  & W aer. W icks, F u lle r  & S ta r r  
ap p ea red  for c red ito rs . C laim s w ere  a l ­
lowed. F ra n k  V. B lakely , of G rand  
R apids, w as chosen  tru s te e ,  an d  th e  
am o u n t of h is  bond fixed by th e  re fe ree  
a t  $4,500. T he re fe ree  a s  re ce iv e r r e ­
po rted  th a t  th e  cu sto d ian  h a s  ta k e n  po s­
session  of the ' s to ck  a n d  ha ld  sold the  
ice c ream  th en  on h an d  for $5, w hich  
sum  w as tu rn ed  over to th e  tru s te e .  T he 
b an k ru p t w as sw orn  a n d  exam ined  w ith ­
o u t a  re p o rte r. T he m ee tin g  w as th e n  
a d jo u rn ed  to  O ct. 14.

O ct. 4. On th is  d ay  an  o rd e r w as m ade 
for th e  p ay m en t of a d m in is tra tio n  e x ­
p enses an d  a  firs t d iv idend  of 5 p e r cen t, 
in th e  m a tte r  of E lm er C. Joh n so n , B an k ­
ru p t  No. 1905.

On th is  day  a lso  the  re fe ree  filed find­
ings in th e  m a tte r  of E. A llen Conklin, 
B a n k ru p t No. 1868. T he tru s te e  h ad  
filed a  p e titio n  a sk in g  for a n  acco u n tin g  
from  th e  b a n k ru p t a n d  upon suffic ien t 
h ea r in g  a n d  a rg u m e n t of the  re sp ec tiv e  
counsel, th e  re fe ree  found th a t  th e  b a n k ­
ru p t h a s  acco u n ted  for all su b s ta n tia l  
sum s th a t  have  com e in to  h is  h an d s, an d  
th e  p e titio n  of th e  tru s te e  w as th e re fo re  
d ism issed .

In th e  m a tte r  of T racey  E . L au b sch er, 
B a n k ru p t No. 1986, a n  offer fo r th e  a s ­
se ts  of th e  b an k ru p t e s ta te  h a s  been  
received  by  th e  co u rt. F ra n k  B u r t  h a s  
offered  $1,500 fo r a ll the  s to ck  in  tra d e  
an d  fix tu res  of th e  e s ta te , su b jec t to  th e  
b a n k ru p t’s  r ig h t to  s ta tu to ry  exem ptions 
in k ind . An o rd e r fo r th e  c red ito rs  to  
show  cau se  w hy th is  o ffer should  n o t be 
received  h a s  been  issued  by th e  c o u rt 
an d  a  m ee tin g  will be held  th e reo n  O ct. 
12, a t  w hich  tim e th e  a s s e ts  w ill be sold 
to  th e  h ig h e st b idder. All in te re s ted  
shou ld  be p re s en t a t  th a t  tim e. T he sale  
w ill be held  in  th e  office of th e  re fe ree .

Good Business and Good Weather at 
Petoskey.

Petoskey, Oct. 11—Recognizing the 
splendid and aggressive public spirit

of city councilman John L. A. Galster, 
a candidate for re-election at the 
polls next Monday, his opponent for 
the position, Clark C. Otis, has with­
drawn from the contest. This insures 
the return of Mr. Galster to the city 
council and means the continuance of 
a vigorous program of public work of 
which the now nearly completed new 
water system was the start.

The Petoskey free city market con­
tinues to  grow in favor, each week 
increasing attendance of both produc­
ers and consumers.

The new auto bus line which will 
operate regularly between- East Jo r­
dan, Boyne City, Charlevoix and Pe­
toskey has been established by O. J. 
Wolter, formerly of Grand Rapids, 
and early patronage indicates satisfac­
tory returns.

The Petoskey Portland Cement Co. 
has issued the regular 3 per cent, 
quarterly dividend checks to all stock­
holders and the continued full capaci­
ty operation of the plant with demand 
far in excess of production brings joy 
to the hearts of everyone interested 
in the plant. i#i

Snow fall in this vicinity has been 
of the “just observable” kind, the 
weather, in the main, being seasonable 
and thoroughly enjoyable. Lack of 
stormy weather, which at this time of 
the year usually fills the streams and 
small lakes with wild fowl, has not 
been to the advantage of hunters, but 
herring and fine perch are being 
taken in large numbers.

The opening of the whitefish spear­
ing season was the signal for the ap­
pearance of many sportsmen on the 
streams of the inland route and these 
almost unanimously deplore the num­
ber of wall eyed pike speared by mis­
take and left in the streams, their con­
tention being that provision for the 
removal of these dead fish will pre­
vent polution. It is understood that 
recommendation of such action will 
be made to the State Conservation 
Commission.

J. Frank Quinn.

W e now  offer the small
balance of our treasury

Seven Per Cent 
Cumulative Preferred Stock

Regular
Quarterly Dividends

All previous offerings prom ptly 
over-subscribed.

Price par $10 per share and accrued dividend 
from October 1.

FURTHER INFORMATION ON REQUEST

Valley City Milling Co.
Grand Rapids, Mich.

Citz. 4255 Bell M. 1194
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Y e  O lde Fashion  
H orehound C an d y

Made only by Putnam Factory, National Candy Co.
Grand Rapids, Michigan
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DRY GOODS, ? I 
FANCY GOODS NOTION^

ites, and though we don’t know 
where they come from, to what sun or 
planet they belong, we would not visit 
them if we could, for where iron does 
not rust animal and plant life cannot 
live. There is no oxygen in the vast 
spaces, between the stars.

PlKICCS.

TH E MCCASKEY REGISTER CO. 
ALLIANCE. OHIO

Michigan Retail D ry  Good# Association. 
P res id e n t—J . "W. K napp , L ansing .
F ir s t  V ic e -P re s id en t—J . C. T oeller. 

B a ttle  C reek . o_ ftrrvSecond V ic e -P re s id en t—J . B. b p e rry ,
P o r t  H u ro n . TonesS e c re ta ry  - T re a s u re r  — W . O. Jones , 
K alam azoo .

Where Do All the Pins Go?
Evéry year thousands of pins weary­

ing of their endless jobs of clutching 
madly at unsewed hems, or frantic ef­
forts to join independent waists and 
skirts, decide to end it all, and take 
a final dive into oblivion. W hat be­
comes of all the pins? W hat, indeed, 
becomes of all the rails, the barbed 
wire fences, discarded ships, and cars, 
and crumpled-up machines for which 
the junk man finds no uses? The 
end of all iron is the same.

Since the days of Tubal-cain, man 
has been busily at work trying to solve 
the problem. This instructor of work­
ers in iron and copper gained notice in 
the Book of Genesis.

Every year the blast furnaces of the 
world release 72,000,000 tons of iron 
from its oxides, and every year about 
a quarter of that amount returns to 
its original form. Just as the oxygen 
we breathe from the air changes in 
our lungs to be expelled as carbonic 
acid gas, so chemical reaction takes 
place whenever iron meets with moist 
air, and although this union goes by 
various cognomens in the mineralogi- 
cal and chemical worlds, in. plain lan­
guage it is called iron rust, and to 
prevent that reaction has been man’s 
effort since he first discovered iron.

Put a pin in a glass and let it lie 
for lays and weeks and note the grad­
ual change to a reddish-brown powder 
—iron rust, on which the life and color 
in nature is dependent, the most in­
dispensable of all known substances 
except the air we breathe and the 
water we drink. The tints in our 
rocks and soil, the green in the leaves, 
the color of the flowers we owe to 
the presence of iron; even the red in 
our blood, which we improve by the 
iron in foods, which, in turn, is sucked 
up from the iron in the soil—and who 
may say how much of this is sprinkled 
over our broad land by myriads of 
scattered pins?

Nature is a wise woman to bring 
this needed iron into her too highly 
civilized localities where natural ore 
cannot exist by the disintegration of 
modern achievements — machinery, 
tools, and pins!

The chlorophyll of the leaves and 
the hemoglobin of the blood are very 
similar in constitution, for although 
the leaf green contains magnesium in 
place of iron, the latter is necessary 
to its formation. A plant grows pale 
and sickly if its soil is short of iron. 
Lack of iron in the blood brings 
pallor to the cheeks; and if the amount

grows too small, the disease germs 
that are always attacking us are no 
longer destroyed but multiply with­
out check and we follow the way of 
the pins.

A noted chemist, Dr. Edwin E. 
Slosson, has even suggested that a 
chemical laboratory attached to the 
courtroom would give more informa­
tion of value than some of the evi­
dence now obtained.

“An excess or a deficiency of iron 
in the body is liable to result in 
criminality,” says he, ' and a chemical 
system of morals might be developed 
on this basis. Among the ferruginous 
sins would be placed murder, violence, 
and licentiousness. Among the non- 
ferruginous, cowardice, sloth, and ly­
ing. The virtues could, of course, be 
similarly classified. According to this 
ethical criterion the moral man would 
be defined as one whose conduct is 
better than we should expect from 
the percentage of iron in his blood.”

It is a good thing for our sense of 
sight that iron rust is red, not white, 
like zinc and aluminum, metals much 
like iron in chemical properties. 
Otherwise leaves and flowers would 
all be white and men and women like 
walking corpses.

Yet iron in its pure state is soft, 
ductile, and white like silver. Few of 
us have never seen it so, because as 
soon as it comes in contact with the 
air it shyly veils itself with this thin 
film of rust and becomes first black 
and then red. In the four thousand 
years since man discovered how to 
undo iron rust and get the metal out 
of it, he has accomplished more than 
in the millions of years before. To 
save a pound of iron from corrosion 
to-day is as much a benefit to the 
world as to produce another pound 
from the ore; in fact, a greater bene­
fit, since it takes four pounds of coal 
to produce one pound of steel, and the 
coal beds will be exhausted before 
the beds of iron ore.

There is practically no iron in the 
world except what man has made. 
Gold, diamonds, other metals, and 
jewels we find in the earth in nug­
gets or crystals, but the only iron we 
find in such form in nature are meteor-

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Corner Commerce Ave. and 

Island St.
Grand Rapids, Mich.

W I N T E R  C A P S
Inside fold. Keep the ears warm.

In stock—a long line.

Sweaters—Men’s and Boys’
Good assortment.

p an iel T. P atton  fir Company
G rand  Rapide.Michigan -  59»63 M arket Ave. N.W.

The Men’s F urn ish ing  Goode Houee o f M ichigan

Holiday Goods
We stock a nice line of toys, dolls, 

perfumes, box stationery 
and jewelry.

A ttrac tive  merchandise and prices.

Quality Merchandise — Right Prices — Prompt Service |

PAUL STEKETEE & SONS
m WHOLESALE DRY GOODS GRAND RAPIDS, MICH. ^

jljflfla g i^ n a fa ia ia nararangnaiignang jg ig ^

One Cent Per Call
Last week we told you of the number of messages passing 
over our lines— 68,247,700 messages annually in the City 
of G rand Rapids.
Did it ever occur to you that a utility enabling thousands 
of people to talk with one another, day or night, is of the 
greatest importance?
W e have in our G rand Rapids exchange telephones,
which means that we are serving directly 80,000 G rand 
Rapids residents, and indirectly any one wishing to call—  
to say nothing of long distance connection with 300,OUO 
telephones in the state.
This service is continuous, day and night, 365 days a  yew, 
and is rendered a t an average cost to G rand Rapids sub­
scribers of approximately 1 c per call.
No one would do without such a  service.
The dem and for additional telephones ish e a v y , to take 
care of which we are offering our FIRST M ORTGAGE 
BONDS, paying 7% a t 98 and interest, to yield 7.20%.

Citizens Telephone Company
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THE ONE-STORE TOWN. 

Why Pettv Tealousies Are Never

T R A D  I t  1C AN

Petty Jealousies 
Profitable.

Grandville, Oct. 11—Competition is 
the life of business.

A true saying and yet there are 
many merchants who have not learn­
ed this truism and who seem to ex­
hibit jealousy when a new merchant 
comes to town to open business.

Jealousy is one of the meanest 
traits of the human animal and should 
not be permitted to gain a foothold; 
for once harbored, it is sure to grow 
stronger with age until the man be­
comes possessed of a devil that all the 
priests in the universe cannot exor-

ClSI am led to these remarks because 
of certain conditions that have come 
under my observation while passing 
through this vale of tears.

One-store towns are at a disadvan­
tage with the remainder of the world. 
W here there is but one dry goods 
store, but one grocery, but one meat 
market the place is apt to be shunned 
as much as possible by the consumers 
on whom mercantile folks depend for 
their livelihood.

Sorry it is that this feeling is so 
well founded. It is here that the nec­
essity for competition comes into 
play. And yet, let a second dry goods 
man or a second grocer appear on the 
scene and anger and jealousy mani­
fests itself at once. Because a mer­
chant has a monopoly of a certain 
trade in his town is not saying that 
no other in that line of business need

aP‘AVhy don’t you trade at Buffton?” 
asks one farmers of another.

“T hat’s a one-store town, that’s 
why,” retorts the one questioned.

‘T think you are mistaken. I am 
sure there are three merchants doing 
business there,” declares the ques­
tioner. W ith a laugh Mr. Farm er 
says:

"Right you are, but there s only one 
grocery. Old Jabe has it all his own 
way. W hat can you expect. He’s 
higher on almost everything than the 
stores at Pigeon Village, simply be­
cause there’s three groceries there 
and each one keeps his prices down 
near to where they belong in order 
to get his share of the trade. I tell 
you I don’t often patronize a one- 
store town.”

It is so the country over. An old 
established firm notes the arrival of 
another merchant in his line of trade 
and at once sets out to discourage 
him in every possible manner.

“T hat’s business,” says one.
No, it is not business, but pure and 

unadulterated selfishness and greed, 
non-christian to the last degree. The 
public is not blind. The selfish mer­
chant who gibes at his rival, who does 
his level best to keep him out, or tries 
to oust him when once in, makes no 
friends. Rather, he alienates the 
friends he already has and is likely 
to see his trade falling off because of 
his overweening desire to hog every­
thing in sight.

The merchant who has a heart is 
the one people like. I t must be re­
membered that it is better to have the 
friendship of a dog rather than its 
enmity.

The saying, “There is no friendship 
in business,’’ holds true in too many 
instances. I t  should not be so. Hon- 
efet rivalry and good natured compe­
tition are the making of a town. Cus­
tomers like to patronize merchants 
who are competing for trade. To-day, 
with the automobile so strongly jn 
evidence, a few miles further cuts lit­
tle figure with the buyer.

It would seem to be a short-sighted 
policy for merchants to harbor ill will 
toward a neighbor dealer. Further­
more, the spirit which would keep 
newcomers out of town is not one 
that makes for success along any line.

I t is a lamentable fact, however, 
that the prejudice against one store 
towns is too well founded. A place 
with two meat markets is better than

the burg with only one. For a long 
time Mossburg had but one market. 
Prices ranged higher than they 
should. A second man moved in, 
opened a neat new market, when lo! 
the price of meats took a drop.

The dinner table felt the impulse of 
a new deal. Later one of the market 
men sold to the other. The old state 
of one market was soon in evidence, 
prices of meats going up until people 
drove miles to get to a town where 
competition served to regulate and 
keep down prices to a reasonable 
figure.

The fact that you are the only one m 
town who sells meats or groceries 
does not license you to skin your 
fellow citizens to the limit. Such a 
policy is bad, very bad. Not all one- 
store town dealers do this. I have 
in mind a man who has been doing 
business in a small four corners place 
for many years. This man has forged 
to the front, has a new store building, 
is holding down a good trade, and 
becoming a citizen of prominence in 
the community in which he lives.

Although his is the only store he 
does not take advantage of this fact 
to mulct his customers. Instead, he 
often sells goods below the market 
price in adjoining towns. This man’s 
native honesty forbids him doing 
those petty meannesses that so often 
characterizes the one-store town deal­
er, and he is reaping his reward right 
here and now.

There are too many short-sighted 
merchants in small towns. Monopoly 
in one direction has bred in them a 
desire to go the limit; in fact, to tack 
on th^ price all the traffic will bear 
and then some. Their ideas of a 
square deal need revivifying. Such 
men stand in their own light. Such 
dealers are among the first to de­
nounce the profiteers higher up, and 
to rail at the government for extrav­
agance and unfairness. Old Timer.

Safeguarding the Mails.
Have you recently lost a letter or 

package in the mails? Perhaps the 
Postmaster-General may find it for 
you in connection with an investiga­
tion which has just developed the 
surprising fact that an average of fifty 
parcels of second, third and fourth 
class mail and twenty letters are daily 
found in presumably empty mail 
sacks sent to the mailbag repair shop 
in Washington.

An order has been issued for the 
immediate inspection of nearly 2,000,- 
000 sacks and 400,000 pounches, which 
are sent to the depositories at Boston, 
New York, Atlanta, Cincinnati, Chi­
cago, St. Louis, St. Paul, and San 
Francisco, for storage or distribution, 
in order to ascertain if other mail in 
like manner has become lost.

Special delivery letters and parcels 
are frequently found. Some letters 
bear recent post-marks and others 
old post-marks.

Even first class mail with uncan­
celed stamps is often shaken out of 
sacks, which would indicate that this 
particular mail is left in the sack 
after the collections by city collectors 
are supposed to have been completely 
removed. Such mail when found will 
be specially marked so that the ad­
dressee may know the cause of de­
lay.

Under the orders just issued by the 
Postmaster-General, postmasters are 
to be held strictly responsible to see 
that every mail sack and pouch is 
hereafter thoroughly inspected before 
it is cast aside or stored. There are 
approximately 7,500,000 sacks and 
nearly 1,000,000 pouches used in the 
postal service.

A Real Investment
W hen does a man really invest? W hen he accumulates 

solid and substantial investments which pay him good returns 
year in and year out. It means putting your money away safely 
so that it yields a steady and sure return. It means letting your 
capital work so that it receives full wages and no penny of it is 
lost to you or your heirs.

The investor provides for the future and for financial in­
dependence in his old age. H e does what brings him the bless­
ings of his wife and children.

A  really sound investment is one that pays an income to 
the owner of the security regularly a t stated periods every year.

It is possible to invest and be assured of such regular 
dividends and still get the full earnings of your investment in­
stead of only the rental value of your money.

W here and in what can 1 invest to accomplish the above 
highly desirable aims?

Such an opportunity exists in an investment in the Petoskey 
Transportation Company.

W rite for full particulars.

F. A. Sawall Company
313-314-315 Murray Building

GRAND RAPIDS MICHIGAN

Petoskey Portland Cement
A Light Color Cement

M anufactured on w et process from  Petoskey 
lim estone and shale in the m ost m odern cem ent 
p lan t in the world. T he  best of raw  m aterials 
and  extrem e fine grinding insure highest 
quality  cem ent. T he  process insures absolute 
uniform ity.

A SK  Y O U R  D EA LER  FO R  IT.

P etoskey Portland Cement Co.
General Office, Petoskey, Michigan
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Courts To Determine W hat Cider 
Vinegar Is.

The controverted question as to the 
labeling of vinegar made from evap­
orated apples under the Federal Food 
and Drugs Act will be litigated in the 
Federal courts, according to a state­
ment issued to-day by the Secretary 
of Agriculture. Pending the decision 
of the courts it is announced that 
vinegar made from evaporated apples 
and labeled as “apple vinegar” will 
not be interfered with.

This controversy over the legal la­
beling of vinegar has been going on 
for some time. Back in February, 
1912, the Department of Agriculture 
in Food Inspection Decision 140 de­
fined vinegar, cider vinegar, and ap­
ple vinegar as the product made from 
the alcoholic and subsequent acetous 
fermentations of the expressed juice 
of apples. This decision further pro­
vided that “the product made from 
dried apple skins, cores, and chops by 
the process of soaking with subse­
quent alcoholic and acetous fermenta­
tions of the solution thus obtained is 
not entitled to be called vinegar with­
out further designation, but must be 
plainly marked to show the material 
from which it is produced.”

Upon finding in the market vine­
gar made from evaporated apples but 
labeled as cider vinegar the depart­
ment made a number of seizures. 
Some of the manufacturers elected to 
contest these cases in court. From  
one cause or another the termination 
of such litigation has been delayed. 
In the effort to reach a satisfactory 
settlement of this disputed question the 
Secretary of Agriculture, under date 
of July 14, 1921, called a public hear­
ing and invited representatives of the 
industry, food law officials, and all in­
terested parties to submit their views. 
It was tentatively suggested that the 
term “apple vinegar” might be used 
to indicate a product made from dried 
apple stock but that such product 
should not be labeled “cider vinegar” 
or “apple cider vinegar.”

The hearing was attended by a 
number of vinegar manufacturers. 
Letters were received from many 
State officials charged with the en­
forcement of food laws. The oral and 
written statements indicated that the 
tentative suggestion that the term “ap­
ple vinegar” be permitted for vinegar 
made from evaporated apples is not 
satisfactory either to  some of the 
manufacturers who make such vine­
gar or to those who make vinegar 
from the expressed juice of the apple. 
Most of the State food officials also 
objected to the use of this term  for 
vinegar made from evaporated apple 
stock. The manufacturers of vinegar 
from such material claim that as their 
vinegar is made wholly from apples

and apple products they have a right 
to use the descriptive terms “cider 
vinegar” and “apple cider vinegar.” 
Those who manufacture from the 
fresh apple juice insist that Food In­
spection Decision 140 be strictly ad­
hered to. I t became evident that 
whatever decision might be reached 
the case would have to be passed up­
on ultimately by the courts. The 
Secretary of Agriculture has there­
fore determined to have the matter 
promptly settled by the courts. Pend­
ing the decision of the court no 
seizures will be made of vinegar made 
from evaporated' apple stock and 
labeled “apple vinegar,” as tentatively 
suggested on July 14, 1921.

Charles Wesley Dunn.

The Canned Tomato Situation.
Statistics of the pack of canned to­

matoes have not yet been collected or 
compiled, but will be very soon. Cali­
fornia has made a heavily reduced 
pack of tomatoes, and so has Mary­
land and Indiana; and the output in 
Virginia and Ohio is much below 
normal. This is assured by the known 
heavy reduction in acreage planted, 
and tells the story in advance in rela­
tion to canned tomatoes.

It may be said that only standard 
and extra standard canned tomatoes 
were packed in the United States this 
season, (1921), as the quantity of fancy 
canned tomatoes produced was so in­
significant that it is hardly worth 
while to ask them to stand up and be 
counted. It is quite likely that buyers 
will hereafter have to go to California 
canneries for their fancy canned to­
matoes, as Eastern canners have be­
come discouraged about packing them 
and have found that the selection of 
perfectly ripened tomatoes for the 
fancy grade depreciated the standard 
quality so greatly that it is unprofit­
able.

On the other hand, California to­
matoes are grown in the dry season 
when there is unrem itting sunshine 
and when the tomatoes ripen perfect­
ly. W hen California tomatoes are 
taken from the vines and packed by 
hand, solid and as nearly whole as 
possible in the cans, they are so uni­
formly and regularly ripened that 
they grade fancy with but little cull­
ing or selection. If the California 
canners would pack their tomatoes in 
No. 3 cans they would find a much 
readier sale for them in the East. No 
retailer or consumer likes a  No. 
can. I t is regarded as too large for 
a small family and too small for a 
large family, and an uncalled for 
variation from customary and regular 
sizes. John A. Lee.

The English starling lately intro­
duced into this country is by no means 
a darling.



M I C H I G A N T R A D  B S M A N 21
October 1921

CLEVER CONFIDENCE MEN.

Four Swindling Games Recently 
Worked on Merchants.

Along comes the “old check artist," 
with the same old confidence game 
which has been worked for years. 
Every retailer has been warned hun­
dreds of times by the Tradesman 
against cashing checks, but he will 
fall for the same old stuff.

Even his method is not new. He 
captivates a youth of ten or twelve 
years old by claiming to be a friend 
of the family. He gets from the boy 
his mother’s name and the name of 
her grocer, then proceeds to write a 
check in favor of the lad’s mother, 
endorses the name of the mother, gives 
the check to the boy, with a note to 
the grocer, signed with the mother s 
name, asking him to kindly cash it 
and send her the money by the son. 
This the grocer readily does. The 
boy takes the money to the slicker, 
who gives him 25 or 50 cents for his 
trouble. The checks are usually for 
small amounts around $15. He has 
successfully operated in a Michigan 
city for several days and may be 
headed your way.

Another slicker is working an ad­
vertising (?) game. He claims to 
represent the W estern Electric Adver­
tising Co., which purports to manu­
facture an electric illuminated window 
display machine which sells to the 
merchant from a photo prospectus, 
claiming that the space in the ma­
chine is sold to manufacturers and 
that 45 per cent, of all returns from 
the advertising will be payable to the 
grocer, which will easily pay half his 
store rental. He induces the mer­
chant to execute an agreement to pay 
$26 for the machine, $10.50 upon sign­
ing the contract, and the balance of 
$15.50 upon delivery of the machine. 
He has collected several initial pay­
ments of $10.50, but installed no ma­
chines. Upon writing to the company 
whose name appears on the contract, a 
copy of which is retained by the gro­
cer he is advised by the postmaster 
that there is no such house in the city. 
The grocer is jipped $10.50.

Another slicker who gives his name 
as Frank Marshall Edwards is pur­
porting to represent the Aunt Jemima 
Mills Co., and the Ralston Peruna 
Co., of St. Joseph, Mo.

He goes to the grocer and presents 
his card, and represents that he is in­
specting the goods of these companies. 
He takes all the goods they have on 
the shelves, and condemns them, mak­
ing out a sales slip to the company 
for the retail price, telling the mer­
chant he is authorized to pay retail 
prices for themj he then presents a 
forged draft from these mills for 
fifty or sixty dollars, deducts the pur­
chase price, and the merchant pays 
him the cash difference. The draft is 
deposited, goes through the bank to 
St. Joseph, Mo., and by the time the 
returns are made, which usually takes 
a week or more, the bird has flown to 
new fields. He has traveled under 
various aliases. He is about 28 years 
old, 5 feet 9 inches, weighs 140 pounds, 
medium build, dark hair and dark 
complexioned, is an American, and a 
former salesman. H as a lady with 
him, a very pronounced blonde, about 
22 years old, 5 feet, 2 inches, weighs

110 pounds, a flashy dresser. W hen 
last seen, were driving a Scripps 
Booth model C roadster, Michigan 
license No. 410271, maroon color 
white wheels.

Should you receive a visit from this 
gentleman, communicate with the 
Tradesman at once.

The gold nugget graft has been 
worked by the use of a small lead 
nugget, gold dipped. This confidence 
man comes in with a hard luck story, 
says he is broke, and wants to make 
an emergency loan from the merchant. 
He detaches from his watch fob this 
small gold nugget, and asks for a 
temporary loan of $3 or $4, which the 
merchant, after making a careful ex­
amination, readily grants. The fellow 
promises to return in a few days, but 
at the present time the purchasers are 
still in possession of the lead nugget.

Again—for the thousandth time—the 
Tradesman warns the merchant never 
to cash a check or sign an order or a 
contract presented by a stranger. No 
matter how simple the order may ap­
pear to be on its face, it may be cap­
able of transposition, substitution or 
interlineation in such a way as to 
change the entire character of the 
document. If a man insists on a 
signed order, make your own order 
on the typewriter, being sure to re­
tain a duplicate which should be 
signed by the agent. Leave no vacant 
space above the signature which can 
be utilized by the holder of the order 
to change the character of the order.

Care Will Reduce Canned Goods Loss 
The following suggestions for keep­

ing tinned foods in first class condi­
tion are especially timely at this sea­
son of the year:

1. The storeroom must not be 
damp. Moisture invariably results in 
rusty tins that are depreciative of 
values and, in time, of pinholes which 
mean a total loss.

2. There should be absolute clean­
liness in the storeroom.

3. Periodical inspection of tinned 
foods is essential, and for that reason 
canned goods should be removed from 
the cases so that they can be watched 
for leaks, swells and springers.

4. The storeroom should never be 
permitted to reach a high temperature, 
as it results in fermentation, spoilage 
and swells.

5. Canned foods should be un­
packed and inspected upon arrival.

6. Leaks, swells, and springers 
should be returned at once in order • 
to avoid useless and time-wasting 
arguments.

Canned Salmon.
Thrifty housewives on the Pacific 

Coast nowadays buy salmon when 
they are plentiful and cheap, and put 
them up in jars or cans for winter 
use. They find it as easy as the can­
ning of vegetables or fruits.

The salmon, dressed and the back­
bone removed, are cut i n . crosswise 
pieces of a size to fit the jar or can. 
Salt is added, and the process, which 
includes cooking for three hours in 
the cans, is the same as for vegetables.

Natural Sequence.
“I ’m simply crazy about your 

bread.”
“T hat’s probably because of its well- 

known nutty flavor.”

W e Specialize on

i u n k i s t
Oranges and Lemons

They Are 
Uniformly Good

The Vinkemulder Company
G R A N D  R A PID S M IC H IG A N

D O N ’T  W R A P  I T
Some foods require a lot of overhead expense to 

get them to the consumer—paper bags, wrapping 

paper, string, etc.

Shredded W heat Biscuit
is in a carefully sealed, dust-proof, bug-proof package.
No wrapping is necessary. The carton has a lot of 
valuable information on it—do not cover it up. 
Shredded Wheat is ready-cooked and read-to-sell at a 

clean, fair profit to satisfied customers. We are spend­

ing a lot of money to create business for you. Surely 

we can count on your co-operation.

MADE ONLY BY

The Shredded W heat Company, Niagara Falls, N. Y.

Grand Rapids Store Fixture Co.
7 N o. Ionia A ve. Grand Rapids

Store and Office Fixtures of All Kinds
BOUGHT AND SOLD

Correspondence solicited. Call and see us when in town.

Lansing W arehouse Com pany
FOR RENT__Storage rooms for commercial and household
goods. Cool semi-basement storage for Vegetables and fruit 
shipments.

Located on N. Y. C., and transit tracks, free connections 
with all railroad lines. 403-5-7 East Shiawasee St. Lansing, Mich.
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Michigan Retail Hardw are Association.
P re s id e n t—N orm an  G. Popp, S ag inaw .
V ic e -P re s id en t—C has. J . S tu rm er, P o r t  

H uron .
S e c re ta ry —A rth u r  J . S co tt, M arine 

C ity.
T re a s u re r—W illiam  M oore, D e tro it.

How To Make Good in the Furnace 
Business.

W ritte n  fo r th e  T rad esm an .
The furnace business is becoming a 

steadily more important factor in 
hardware trade for a great many deal­
ers. Hence, the views of one of the 
most successful hardware dealers re­
garding the best methods of handling 
the furnace business are of interest.

“In selling furnaces,” he tells me, “I 
have found that there is a most in­
timate connection between the sale 
and the installation. An improper in­
stallation will do more harm than 
pages of advertising and hours of talk 
can undo, and a customer whose house 
is cold while his furnace is making 
records as a coal consumer feels that 
he is justified in publishing that fact 
far and wide, especially among pros­
pective furnace buyers.

“Of course, he lays the blame on 
either the dealer or the furnace. It 
doesn’t matter much which is the tar­
get of his wrath, as the result in either 
case is to spoil the dealer’s chance of 
securing further business. It is only 
natural that the man who installs a 
furnace should refuse to buy from a 
dealer in whose workmen or furnace 
he has no confidence.

“So I put it down as one of the car­
dinal principles of making good in the 
furnace business, that all work done 
should be absolutely satisfactory.

“I believe that the first matter to 
receive attention in building up a fur­
nace trade is the appointment of a 
competent foreman. If you can se­
cure someone who is well known lo­
cally, and whose ability is recognized, 
so much the better. He will have the 
confidence of the public, who will 
know that he is capable of laying out 
the work so that the furnace will de­
liver heat as evenly as possible.

“I believe in handling only one line 
of furnaces. I want to feel that my 
furnace is really the best one on the 
market, and I could not conscientious­
ly recommend two different lines as 
equally good.

“The dealer should study every 
furnace he knows of before he selects 
the make he is going to push. His 
first care is to make up his own mind 
as to the best furnace in sight. Hav­
ing convinced himself and determined 
to confine his efforts to the sale of 
one particular line, he will find it 
easier to convince his prospects also 
that the furnace he offers them is the 
best in sight.

“Another advantage of making a 
careful study of the question is that

it enables you to know all the good 
points of your furnace in comparison 
with competing lines. I t is to be ex­
pected that skeptical prospects will 
look to you to tell them just why your 
furnace is superior and that neces­
sitates your knowing the points of 
competing lines.

“Just here let me say that it does 
not pay to knock the other fellow’s 
goods. It is possible to put forward 
the merits of your furnace, showing 
how it is superior to other lines, and, 
at the same time leave the impression 
that you are comparing them in a 
non-partisan spirit. The prospect in­
stinctively discounts the claims of any 
salesman who knocks competitors' 
goods. Similarly, if he sees that you 
are willing to concede other furnaces 
are at least fit to exist, he will have 
more confidence in the arguments you 
advance in favor of your own line.

“W here possible, I think it would 
be advisable to avoid all reference to 
other makes of furnaces. Very fre­
quently, though, the customer has 
been investigating elsewhere, and will 
himself bring up the claims made by 
rival agents. It is then that the dealer 
can make use of his knowledge of 
competing furnaces by showing where 
his furnace is superior; but, as stated, 
he should carefully weigh his argu­
ments so that they will not appear to 
be knocks.

“I would strongly advise every fur­
nace dealer to use all the help he can 
secure from the manufacturers. Dif­
ferent manufacturers have different 
methods of co-operating with their 
dealers, but practically all of them 
will give advertising help. This may 
consist in newspaper advertising, cir­
culars and catalogs for distribution, 
special window trims and show cards, 
or all of them combined. At any rate, 
the live dealer should seek all pos­
sible assistance from this source; and 
he, in turn, should do his part to see 
that this assistance is not wasted. It 
seems to me that the average manu­
facturer is more willing to aid the 
dealer than the average dealer is to 
aid the manufacturer, to secure busi­
ness.

“Sometimes a manufacturer asks the 
dealer to furnish him with a list of 
prospective furnace buyers so that he 
may circularize them on the dealer’s 
behalf. In response to an appeal of 
this kind, it will pay the dealer to sit 
down for an hour or two and think 
out the names of people he knows 
who might be induced to buy a fur­
nace. In the case of new houses, it 
will be easy to secure these names 
by consulting the list of building per­
mits, or telephoning the architects and 
contractors of the district. Yet some 
dealers are not even willing to go to 
this much trouble, they simply copy

Brown & Sehler Co.
“Home of Sunbeam Goods"

Manufacturers of

H A R N E S S , H O R S E  C O L L A R S
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer Goods, Mackinaws, 
Sheep-Lined and Blanket-Lined Coats, Sweaters, Farm Machinery 

and Garden Tools, Automobile Tires and Tubes, and a 
Full Line of Automobile Accessories.

G RAND RAPIDS, MICHIGAN

Michigan Hardware Company
100-108 Ellsworth Aye., Corner Oakes 

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware, 
Sporting Goods and

F I S H I N G  T A C K L E

W H E N  YOU BU Y  a  H olw ick  m ill you bu y  from  a n  
ind iv idua l, n o t from  a  so u l-le ss  co rp o ra tio n  w ith  a n  
eno rm ous ove rh ead  expense  w hich  th e  b u y e r h a s  to  
pay .

B. C. H olw ick  is a  p e rso n ally  conducted , in depend­
e n t  E lec tric  Coffee M ill a n d  M ea t C hopper e s ta b lis h ­
m e n t—ow ned an d  o p e ra ted  by  i ts  o rig in a l fo u n d e r a n d  
on  th e  sam e  c le a n -c u t p rin c ip les  a s  w hen I  e stab lish ed  
th e  bu s in ess  14 y e a rs  ago.

I am  responsib le  to  you in  see ing  y o u r in v e s tm en t 
p ro tec ted . B ack  of .y o u r  m ill in v e s tm en t s ta n d s  m y  
re p u ta tio n , q u a lity -p o licy , a n d  m y o u t- in - th e -o p e n  
m e th o d s o f do ing  business .

In  th is  w ay  you g e t econom y, a n d  in  th e  en d  you 
hav e  n o th in g  to  ch a rg e  up  to  ex p erien ce  a n d  to  m a in ­
ta in in g  h igh  p rices, b u t a  c re d it o f y o u r ow n s a t i s ­
fac tio n  a n d  p roo f o f y o u r ow n good ju d g m en t.

Send fo r c a ta lo g  a n d  e a sy  selling  p lan .
SALESMAN WANTED.

B. C. Holwick, Canton, Ohio, Dept. F

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to  161 Louis N. W .

Grand Rapids, Mich.

C onservative f nvestors patronize Jradesman Advertisers
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down a section of the voters’ list. As 
I look at it, the assistance that a deal­
er is able to give to the manufacturer 
redounds to the advantage of one as 
much as of the other.

“One of the most convincing argu­
ments is to produce a list of installa­
tions you have made where your pros­
pect knows that good results have 
been accomplished. I think the fur­
nace dealer should have a complete 
list of his customers to show pros­
pects. The prospect is sure to know 
some of the people on the list, and 
perhaps he has been in their houses 
and knows that they are well heated. 
That will give him added assurance 
in your ability to heat his house as 
well. To show your own confidence 
in your work more conclusively, it 
would be a good idea for you to 
urge him to call on some of your cus­
tomers and find out at first hand what 
they think of the furnace and the man­
ner in which your staff installed it.

“I t must be understood that even 
the best salesman with the best pos­
sible proposition will sometimes fail to 
secure an order. Don t be discouraged 
if you should lose a sale once in a 
while. The other fellow has to make 
a living somehow.

“Reverting again to the problem 
of installation, my advice is to al­
ways finish one job before starting 
another. This is a good rule at all 
times, but especially when you have 
a lot of work ahead. It is the only 
way in which you can avoid trouble 
and keep faith with your customers. 
Even those who have to wait will 
realize the fairness of dealing with the 
various jobs in the order in which 
they are placed.

“Profits are also larger and surer 
under this method, as the cost of go­
ing to and fro is quite considerable, 
and the work cannot be finished in 
anything like as good time as if a 
regular system of doing one job after 
another were adopted.

“You must make a profit on your 
furnace department as well as in the 
other branches of your business. 
Therefore, do not be afraid to add a 
fair profit when preparing your ten­
der. Do not try to make a profit by 
skimping the work. Always furnish 
exactly what your tender calls for.

“W hen the work is finished, collect 
the account promptly. You will find 
it easier to collect at the time, and 
will make a reputation for yourself as 
a good business man.

“It is customary in some places to 
date all furnaces February 1, at least 
those which are installed after July 1. 
This I consider a mistake, as the 
hardware dealer has to pay his em­
ployes for the labor every week and 
he also has to pay for his material on 
comparatively short dating. For 
those reasons, he should not be called 
upon to give customers so much time 
on this class of work.

“Some customers might desire to 
withhold payment pending the advent 
of cold weather, when they will have 
an opportunity of testing whether or 
not the work is satisfactory. In such 
a case I would give a guarantee if they 
ask for it, but would insist on prompt 
payment. You will be perfectly safe 
in giving a guarantee if you do good 
work and put in a first class article. 

“Lastly, if you should have occasion

to replace some of your work, do so 
pleasantly. I t will pay you not to 
be grumpy about it, as your customer 
will feel sure you are willing to do 
what is right, and will not forget to 
advertise your liberal treatment 
among his friends.”

Victor F. Lauriston.

His Anti-Jewish Campaign No Men­
ace.

Saginaw, Oct. 11—Your article ap­
pearing on page 1 of a recent issue 
in reference to why Henry ford ap­
pears with a small “f” was very good.

Your reasons are just, and possibly 
you could have gone a step further, 
for ford is not entitled to the respect 
of the peoi le because of the narrow- 
mindedness and intolerance he has 
and still is showing in his vicious 
campaign against the Jewish people 
in his Dearborn sheet.

Spawned in ignorance,^ born in ma­
lice fostered in hate, it threatened 
peace and good will; but his campaign 
has broken down and is now no im­
mediate menace.

Henry ford has taken his place in 
the Hall of 111 Fame along with Tor- 
quemada, Rasputin, and the  ̂ Black 
Hundreds. Unfortunately, his un­
bridled millions are used by his un­
scrupulous hirelings for their own 
purposes, and ford is too blind and 
ignorant to see it. ,

Sowing the seeds of race hatred and 
religious prejudice is un-American. 
Fortunately, the good sense and fair 
miridedness of the American people 
as a whole are so ren o u n ced  that 
the vicious outpourings of insincerity, 
of ignorence and of vindictiveness of 
a gutter sheet will avail little in the 
long run. These outpourings, how­
ever, are food for such people as 1^* 
long to an organization like the K. 
K. K , which has no place among civ­
ilized people in this twentieth cen­
tury A. C. Stern.

Overabundant.
T h e re  a re  too m an y  lead ers  

In  th is  en lig h ten ed  day
W ho sh o u t fo r u s to  follow 

B u t do .n o t know  th e  w ay.

No man should give orders until 
he has served an apprenticeship in 
taking them.

8%
Cumulative-Participating

Preferred-Investment
OF THE

P A LA C E  THEATRE  
CORPORATION

M l OLIVER IIEMK
Send for Attractive Cir­

cular on a Growing-Going 
Proposition—now active.
N ote—T he Editor o f the T rades­
m an recently v is ited  South Bend  
and w as so w ell im pressed w ith  
our proposition th at he handed us  
his subscription.

PALACE THEATRE 
CORPORATION 

Oliver Theatre Bldg. 
South Bend Indiana

Try It With Cement
In nearly every line o l construction there is presented 

time to time the problems which seem, for the moment, to batHe 
the best of builders. So varied and c o m p le te d  are the modern 
dem ands upon building that hardly a day passes but that some 
one "is up a tree" as to what to use. Shall .1 be stone, brick, 
wood or steel? Which is the cheapest, the strongest, the most 
enduring?

In countless such instances, WE H A V E DONE IT W ITH 
CEMENT So little is known about the serviceability ot this 
compound, the economy of its use, the endurance of its strength 
that even architects of goods standing are surprised at the pos­
sibilities in the use of cement.

NEWAYGO PORTLAND CEMENT
is constructed with a  view of giving the utmost service in every 
line of construction. W hether in the water or above, on or

rn tro tt^ E ^ Y G O  Portland' ceme° ^ endupres,
SERVES and SAVES the builder.

Let us tell you more about it. W rite us concerning your 
building problems. Our laboratories, chemists and engineers 
are at your service.

Newaygo Portland Cement Co.
General Offices and Plant: Newaygo, Mich.

Sales Office: Commercial Savings Bank Bldg., Grand Rapids, Mich.

M ADE IN MICHIGAN

W e are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A . B. KNOW LSON CO.
Grand Rapids Michigan

SIDNEY ELEVATORS
Will reduce handling expense and speed 
np work—will make money for yon. Easily 
installed. P la n s  and instructions sent with

m >ney saving price. 
S id n e y  E le v a to r  M n fg . C o . . S id n e y ,  O h io

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac­

turers now realise the valaa of E/tsfrlc 
Adttrffsfag.

We furnish you with sketches, prices 
and operating coot for the asking.

THE POWER CO.
Bell M i n Citizens 4361

Sand Lime Brick
Nothing as Durable 

Nothing as Fireproof . 
Makes Structures Beautiful 

No Painting  
No Cost for Repairs 

Fire Proof 
W eather Proof 

Warm In W inter 
Cool In Summer

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Go., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jackson-4 Jtnsing Brick Go., Rbrea 

Junction

Motor Rewinding 
and Repairing

We carry a complete stock of

Robbins-Myers Motors
for which we are sole agents 

for Michigan.

We have a fair stock of 
second hand motors.

W. M. Ackerman Electric Co.
549 Pine Ave., Grand Rapids

Citizens 4294 Bell 288
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TO BE A SALESMAN.
The scientific salesman says the way to sell a bill 
Is study some psychology and cultivate “the will.”
But, tho I ’ve peddled many things from Kansas to Vermont,
I seldom ever sold a man a thing he didn’t want.

The scientific salesman says “suggestion” is the thing—
Just concentrate upon his mind the customer to swing.
But concentration never seemed to cut a lot of ice
When customers would concentrate their minds upon the price.

The scientific salesman talks a lot about “approach,”
The way you ought the reason of your little calls to broach.
But 1 have found a customer has busy days of his,
And very often likes a man who gets right down to biz.

The scientific salesman full of scientific lore
Forgets about his science when he gets inside the door.
Enthusiasm, honest goods, and honest prices, these
Will make more sales and make more friends than all your theories.

The man who doesn’t want a thing will want it later on;
Don’t coax and urge and plead so hard he’s glad when you are gone. 
Just make him glad to see you come, not glad to see you go—
It isn’t always harvest time, but always time to sow.

Don’t be afraid to tell your price and, if your price is high,
Then understand the goods you sell, prepared to tell him why.
He isn’t buying what he buys to keep upon his shelf—
You have to sell him quality he has to sell himself.

The best approach I know about is just an honest smile,
Not condescension, learned looks, or any kind of guile.
Get full of human brotherhood that’s genuine, sincere 
For there are other things in life than merely selling here.

The men who have customers in good times and in bad 
Much scientific salesmanship have never really had.
They are the men that other men are always glad to see,
Who come with hope and helpful hints their counselors to be.

To know your goods, to like your man, to cheer the world you walk, 
Will get you farther on the road than scientific talk.
To be a “sales-man” try this plain and ordinary plan:
For “sales” is only half of it—you have to be a “man.”

Douglas Malloch.

CROOKED CREASEY.

Impossible For Him To Get Anything 
Straight.

A valued patron of the Tradesman 
in a Northern Michigan town whites 
as follows:

I am enclosing the last four letters 
received from the Creasey Corpora­
tion.

I joined their company when they 
first started in Michigan, paid the first 
payment, tried out the concern, found 
out that I was stung, as I couldn’t do 
any better than at home (if as well), 
so I quit them. Now after all this 
time they have made up their mind 
to collect the remainder.

You see they have forgotten my 
name and are addressing me incor­
rectly and the amount keeps changing; 
but still the letters come.

I am sending these letters for you 
to read and return to me with your 
opinion.

The letters enclosed are as follows:
Louisville, Ky., Sept. 1—On August 

29 we wrote you concerning your un­
paid account as a member of the Sag­
inaw branch of the Creasey Corpora­
tion. Can’t we appeal to you to pay 
this before we turn the account over 
to the legal department which we are 
going to do on Sept. 6? Amount. 
$274.18. The Creasey Corporation.

Louisville, Ky., Sept. 7—The collec-

tion department has turned vour un­
paid account over to our office with 
instructions to enter suit to collect 
same. We do not believe you want 
this matter to go to court and will 
not take this step until you have had 
sufficient time to remit, which will be 
on Monday, Sept. 12. Amount, $274.- 
18. The Creasey Corporation.

Louisville, Ky., Sept. 19—The col­
lection department has referred your 
account of $200.52 to our office with 
instructions to enter suit without de­
lay. As you well know, a suit will 
not only mean an additional cost to 
you of fifteen or twenty dollars, but 
will be taken as a danger signal by 
others of your creditors and you may 
have more than one suit on your hands 
at the same time, in addition to the 
notoriety which will come to you. If 
by Sept. 24 we do not receive your 
remittance, we must take action.

The Creasey Corporation.

Louisville, Ky., Sept. 29—Since 
writing you we have secured judgment 
on many cases identical to yours, suit 
having been successful in practically 
every instance. Court costs average 
about $20. We don’t want to take 
this action in your case. We feel 
certain that you don’t want us to re­
sort to such measures. While your 
unpaid account with interest is $212.61 
and should have been paid long ago, 
we will accept check for one-half of

same, provided the balance is paid in 
thirty days. Immediately upon re­
ceiving your check we will write your 
manager to sell you as usual and also 
will notify any other house that you 
may desire to trade with.

The Creasey Corporation.

On receipt of above correspondence 
the Tradesman wrote the Louisville 
con artist as follows:

Grand Rapids, Oct. 10—You are 
sending threatening letters to one of 
my customers, who owes you nothing, 
because the notes in question were 
obtained by fraudulent representations 
on the part of your solicitor.

Such being the case, you could not 
recover in any court in Michigan, be­
cause our tribunals never sustain the 
claims of crooks, cheats and frauds.

I dare you to start suit against my 
customer.

I do not believe you have ever ob­
tained judgment against any merchant 
who gave you a note under fraudulent 
representations, unless you bribed 
some one of your victims to submit to 
a consent judgment. So positive am 
I on this point that I will buy you a 
hat for every case you can cite, if in­
vestigation proves that you have told 
me the truth. If you are at all like 
your client, it is not possible for you 
to do this.

Better return my customer his notes 
and cease writing him letters which 
might be construed by the Postoffice 
Department as an attempt to extort 
money by blackmail.

E. A. Stowe.

The N ew est W ell Known for
In Grand Rapids Comfort and Courtesy

HOTEL BROWNING
Three Short Blocks From Union Depot

Grand Rapids, Mich.
150 FIRE PROOF ROOMS—All W ith  

Private B ath, $2.50 and $3.00 
A. E. HAGER, M anaging-Director

C O D Y  H O T E L
GRAND RAPIDS

R i T f Q  1 $1.50 up without bath it.A l  CjO ] ¿2.50 up with bath

CAFETERIA IN CONNECTION

H O T E L  R IC K M A N
KALAMAZOO

One block from  M ich igan  C en tra l 
S ta tio n . H e a d q u a r te rs  U . C. T.

Barnes & Pfeiffer, Props.

YOU CA N  LEA RN
A ccoun tancy  a n d  B u sin ess  A d m in is tra tio n  

B y M ail o r in th e  R es id en t School 
of the

“ The Q uality  School”
A. E. H O W E L L , Manager 

110-118 Pearl St. Grand Rapids, Mich.

C orrespondence w ork  can  be s ta r te d  a t  
a n y  tim e—R esid en t school c lass  s ta r t s  
Nov. 14. C atalogue  an d  p a r tic u la rs  free .
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Oct. 11—It would 

not be very difficult to find a place 
of punishment for some of the inmates 
of the Ionia house of correction who 
were forced to vacate by the con­
flagration which destroyed a portion 
of the prison. They could be sen­
tenced to eat at the Bailey House, 
where they would have io  fight con­
stantly to keep live flies out of their 
food and avoid eating many portions 
which contained dead flies. The pests 
were so thick in the dining room last 
Saturday that there was no pleasure 
or satisfaction in dining there.

Men break down and women build 
up.Youth is the time of fancies, desires 
and dreams.

As fear has its moods and phases, 
so, too, has bravery.

There is a distinction and a ditter- 
ence between a just man and just a
man. , ,

Another item of autumnal expense 
the average man doesn’t figure on is 
stamps for the letters his wife  ̂writes 
to revive old friendships jes fore 
Christmas. . ,

The gentleman who used to De 
somewhat the worse for drink is now 
drinking stuff that is somewhat the 
worse for him.

The average speech is like unto a 
display of fireworks; a deal of noise, 
a cloud of smoke, some hot air, a few 
glittering rockets of rhetoric, an array 
of grotesque figures, a few handclaps, 
a murmur of applause—and a quick 
dispersion of the crowd.

As it appears, the individual who 
ferments fruit juice ferments trouble 
for himself. .

The ability that counts is the ability 
to pay a bill. ,

Let ’em knock you; the batted ball 
goes the farthest.

The average woman desires a man­
sion; but she doesn’t desire to shun

In olden times, when the prodigal 
returned, they killed the fatted calf. 
To-day we’re inclined to kill the fat­
head prodigal. . . . .

Uneasy rests the head that wears 
a coming bald spot.

A carpenter is known by his chips. 
But so is a poker-player. .

“All’s well that ends well, wittily 
remarked the dentist as he yanked 
out an offending tooth.

Don’t speak well of yourself or 
people will say you lie; don’t speak 
ill of yourself—or they will say you 
tell the truth. Just close up like a 
clam—and get the credit for being a 
whole lobster salad.

The man with nothing to do doesn t 
get even tha t done.

Few prices have come down sutti- 
ciently to come up to our expectations.

Liquor used to make a man talk, 
but now if he has a little he keeps
quiet about it. ,___

Considering how much cheaper 
everything is it is remarkable how 
dear everything is.

The man who bought German marks 
is beginning to feel a little like one
himself. , ,

The only right time to back away 
from a job is after it is done, to see 
if it is done right.

Most of us got back from our sum­
mer vacations all right, but few ol 
us got back any change.

A fashion authority says that the 
long skirt will return. W hat we wish 
would return is the short price.

Of course an airplane holds the 
altitude record, but some men fly 
pretty high with just an automobile.

If this is such a horrible country, 
it is strange that these soviet sympa­
thizers rush into court to resist de­
portation. • . . .  . .

The thing that troubles the country 
is not only the unemployment of the 
idle, but the idleness of the employed.

Money is said to be easier at the 
banks, but the fellow you have to 
borrow it from seems just as hard as

If things don’t chirk up faster than

they are, maybe it won’t matter wheth­
er Congress repeals the excess profits
tax or not. . .

The Greeks called an ostrich a 
“camel sparrow.” And what a fine 
name that would be for a lot of little 
big men we know.

They were running sawmills with 
water in France as far back as 1555; 
but we know several fellows who find 
it hard to come to it.

Now the scientific editor informs us 
that “briar pipes” are not made out 
of briar; and we have long suspected 
some of the tobacco, too.

The first thing some people want 
when they get a little money is a car; 
and then the first thing they want 
when they get a car is a little money.

Chauncey Depew has a bank account 
that he started before the Civil W ar, 
and some of us have some farmer ac­
counts that are almost as old as that.

One trouble with the American peo­
ple is that as soon as they find out 
how fast they can make money they 
try to find out how fast they can 
spend it.

There are two things that are not 
going to do much to handle the pres­
ent business situation; and those are 
mourning about the past or gambling 
on the future.

ed than at any time in the past five 
years. ,

The masonic order has leased and 
is refitting, the upper floor of the 
Capelin block for lodge rooms, in 
place of the quarters occupied for 
many years in the Spencer block. If 
their plans materialize—and they gen­
erally do—the masons will have a 
very attractive, commodious and con­
venient domicile. Maxy.

State Law, Not Bank Ruling.
Bendon, Oct 11.—I have been told 

that if I should draw up a check and 
if I should die before it was presented 
at the bank for payment that the bank 
would refuse to honor it, as I was 
dead, but not short of funds. Is that 
the law or just the ruling of the banks 
or just certain banks?

If I should give my wife power of 
attorney to act for me and to sign 
my name on checks and makes en­
dorsement on checks, drafts, etc., and 
the banks accepted such power of at­
torney while I was alive, the question 
is, could they refuse to continue the 
same after my death?

These two questions might interest 
more of the merchants, so will be 
glad to have your answer through 
the Tradesman. Wm. N. Sweet.

the most recent horror at Tulsa ‘‘in 
the South.”

I think you will agree with me that 
to expose organizations making for 
racial antagonism of whatever kind 
i i  not sufficient, but the constructive 
forces of the community which are 
seeking patriotically to build bridges 
between our racial groups ought to 
have not only the good will but the 
active co-oi eration and financial sup­
port of all citizens interested in the 
welfare of the Republic.

L. Hollingsworth Wood.

Auspicious Anniversary Occasion at 
Busy Boyne City.

Boyne City, Oct. 1 1 -T h e  Boyne 
City Chamber of Commerce began its 
fifth year with the most satisfactory 
annual meeting and banquet that has 
been held since its organization, blot 
only the viands served and the dec­
orations were more than satisfactory, 
but the entertainment was above the 
ordinary. ^  „

The new President, G. AC- T<?y™' 
send, presided, with Supt. A. A. .Met­
calf as toastm aster. The business 
meeting was opened by a beautiful 
violin solo, followed by a short talk 
by William Pierson, of Boyne Falls. 
The Treasurer then read the financial 
report,’ showing that the C. of C. 
office had collected and expended $»,- 
600 during the year. After a short 
talk by the retiring President, Mr.
C. C. Follmer, of Grand Rapids, gave 
a fifteen minute talk on the problems 
of public utilities, emphasizing the 
very satisfactory attitude of the pub­
lic of Boyne City toward the local 
company, of which he is Secretary 
and Treasurer. Mr. Follmer was fol­
lowed by Perry F. Powers in a very 
interesting, instructive and entertain­
ing talk on the real American people. 
He brought out the thought that the 
real American, the backbone and 
mainstay of the Republic, is in the 
thousands of Boyne Citys and Cad­
illacs scattered all over the land and 
not in the great cities, with their pre­
ponderance of unassimilated foreign 
population. I t would be impossible 
to give any complete synopsis of his 
talk, but if it were possible it would 
be an inspiring thing to put in the 
mind of every citizen of the State.

One of the very satisfactory ele­
ments of the meeting was the pres­
ence of a very large contingent of 
women citizens. Almost every other 
chair was occupied by a member of 
the fair sex and they were not by any 
means the least attentive.

Taken altogether, it was a very 
satisfactory meeting and the coming 
year bids fair to be one of very much 
increased accomplishment of the or-

gaint Zist reported that the W. H. W hite 
Co will resume operations about 
Nov. 1. The Boyne City Lumber Co. 
has begun preparation for opening its 
camps, so that we are hoping .there 
will be something doing, industrially-, 
when the coming of w inter stops the 
road and street work. One of the 
alderman says the city has gone 
busted” keeping work going this seas- 
on, largely for the benefit of the men 
who otherwise would be idle, but our 
observation has been tha t we have 
gotten our money’s worth. W e have 
received more for the money expend*

The first point enquired about is 
not decided by the banks, but is gov­
erned by State law. On the death of 
a man who has a bank account all 
checks he may have uttered which 
were not presented for payment prior 
to his death are held up, pending the 
appointment of an administrator on 
the qualification of an executor. If 
the bank disregards the law and cash­
es the checks and the estate does not 
turn out to be solvent, the bank can 
be held liable for the 'am ount it paid 
out on the checks.

A power of attorney expires by law 
simultaneously with the death of the 
person who executed the instrument. 
This is the State law and cannot be 
evaded or avoided by any bank with­
out rendering itself liable for any loss 
which may result to the heirs of the 
estate by the evasion or avoidance. 
The law appears to be a perfectly 
just one, based on many generations 
of common law which has come down 
to us from England.

Ample provision is made by law to 
meet such conditions as Mr. Sweet 
enquires about.

Ku Klux Klan and the Negro.
New York, Oct. 10—I write to 

thank you for the editorial on _ the 
Ku Klux Klan which appeared m a 
recent issue of the Tradesman.

There is one statement, however, 
to which I wish to direct your atten­
tion, and that is where you suggest 
that if the work of the Ku Klux 
Klan were only anti-negro it would 
be localized in the South. Owing to 
my position as chairman of the Na­
tional Urban League, which is devot­
ed to establishing co-operative com­
mittees of white and colored people 
in cities where there is any consider­
able negro population, I find that, 
although the bulk of the negro popu­
lation of the United States is of course 
in the South, during the war so great 
a migration from the South to the 
industrial centers of the North took 
place that we have a very consider­
able negro population in our N orth­
ern cities, and the problem of the re­
lationship of the two races has been 
brought to our doors.

For instance, in New York we have 
153,088 negroes, in Philadelphia 134,- 
098, in Chicago 109,594. Chicago, 
W ashington, and Omaha bear gnm  
testimony to the possibility of the 
outbreak of race riots, even if we place

An insistent demand prevails for 
feeder lambs at present and buyers 
are not able to get enough to satisfy 
their orders. Many former cattle 
feeders are taking out lambs, as they 
feel that they are safer to feed and 
profits are better assured. Besides, 
it takes less money to handle lambs 
and the feeding period is shorter, so, 
if necessary, a quick turn can be made. 
Cattle feeders lost so heavily last 
season that few have the courage to 
get back into the game. The distribu­
tion of feeder lambs is mostly East 
of Chicago where feed is abundant 
and cheap. Chas. H. Shurte, of Cas- 
sopolis, who was looking over the 
market recently says that demand for 
lambs in Michigan is very broad and 
more would be fed this season than 
last year if buyers could get them. 
He believes that there is a good mar­
gin of safety in feeding lambs this 
season as they can be bought rela­
tively low and feed is cheap. Feeding 
lambs are selling about $1.50 lower 
than the fat lambs at present with a 
prospect of the good finished lambs 
going higher in the next ninety days.

In su ran ce H its  
R eta il S e llin g

$450.00 Reported Cost of 
Coverage For Sedan in 

New York
Of all problems confronting 

the automobile industry, partic­
ularly those engaged in the sell­
ing end of the business, none is 
of greater importance and none 
presents a more difficult propo­
sition than the stolen car in the 
matter of automobile insurance. 
The old line rates have become 
p rohibitive. The cost of insur­
ing the average sedan in the old 
line company in the East is $450.

The congestion of traffic, lead­
ing to frequent accidents, care­
less driving and the auto thief 
increases the cost of insurance. 
The careful automobile owner 
by careful driving, putting a 
proper lock on his car and plac­
ing same in a garage when visit­
ing the large cities, helps to keep 
down the cost.

The Citizens’ Mutual Auto­
mobile Insurance Company of 
Howell, has saved its members 
many million dollars since or­
ganization. ‘ I t insures in the 
smaller cities and country dis­
tricts of the state. The rates 
are very reasonable. I t has 
paid out in claims over $850,- 
000.00, carrying a surplus of 
$125,000.00 in addition to the 
office building and equipment.

If your car is not insured see 
the local agent or write the Citi­
zens’ Mutual Automobile Insur­
ance Company, Howell, Mich­
igan.
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Michigan Board of Pharmacy. 
P re s id e n t—J a m e s  E . W ay, Jack so n . 
S ec’y a n d  T rea s .—C harles  S. Koon, 

M uskegon.
D irec to r o f D ru g s  a n d  D ru g  S to res— 

H . H . H offm an, S an d u sk y ; O scar W. 
Gorenfio, D e tro it; Jac o b  C. D ykem a. 
G rand  R apids.

N ovem ber E x am in a tio n  Session—G rand  
R ap ids, Nov. 15, 16 an d  17.

J a n u a ry  E x am in a tio n  S ession—D etro it. 
J a n .  17, 18 and  19.

Incident in Life of Michigan’s Oldest 
Druggist.

Lapeer, Oct. 11—It happened in 
1862. Shad Vincent then postmaster 
at Lapeer, was going to Philadelphia 
on business. Zach Chandler, United 
States Senator, was on his way to 
Washington. They occupied the same 
seat in a day coach out of Cleveland. 
And it is this story of Chandler that 
Vincent, Lapeer’s grand old man, 
loves now to relate.
* Two i rivates in the union army, 
evidently returning from furlough, 
occupied the seat opposite to the sen­
ator and the Lapeer postmaster. The 
conductor, a huge, gruff fellow, 
swung along the aisle taking tickets. 
One of the soldiers proferred him his 
traveling orders.

“Can’t ride on those,” the conduc­
tor announced. “Got to have tickets.”

The soldier, surprised, explained 
in a mild way that the papers were 
legitimate and that he had ridden 
many miles on them.

“Makes no difference to me,” de­
clared the “hard-boiled” official. I ’ve 
got to have tickets. Either tickets, 
money, or you get off and walk.

The argument then assumed some 
proportions and attracted the atten­
tion of the other passengers. The 
soldiers refused to pay—or consider 
getting off. The conductor became 
abusive. He launched a tirade against 
soldiers and was getting along to his 
climax when one of the soldiers, quick 
as a flash, leaped up, closed with him, 
and bore him to the floor.

The excitement was at fever heat. 
And Senator Zach Chandler was the 
most excited man in the car. As the 
soldier mastered the conductor and 
drew hack his arm to strike, Zach 
stoor right over the pair, yelling:

“Give him hell, soldier. Give him 
hell.”

The soldier did strike once. And 
he might have administered a severe 
beating under Chandlelr’s super­
vision but for a tall, composed in­
dividual wearing a cape, who pressed 
forward. He tossed back his cape, 
exposing the uniform of a general. 
And when the soldier saw it, he came 
to attention, which is not a good at­
titude for hitting conductors. The 
affair, of course, quieted down. The 
conductor went back and washed and 
brushed off the evidences of his strug­
gle. The soldiers settled down and 
rode on their traveling papers.

Vincent reminded Senator Chand­
ler of his slightly profane interest 
in the squabble and the senator, very 
meekly, made a short speech to the 
other passengers, apologizing for his 
excited language. After he had re­
sumed his seat the general came over 
and the three made a merry party 
all the wav to Philadelphia.

Shad Vincent is 87 years of age. 
He is Michigan’s oldest druggist. His 
store, which he operates with his son, 
is on one of the main corners of La­
peer’s streets. Three'tim es mayor of

Lapeer, postmaster at the hand of 
Lincoln, and identified with all pro­
gressive movements, he is easily La­
peer’s grand old man.
Incorrect Assumption of Small Town 

Druggist.
There is a druggist in a near-by 

town who closes his store every 
Thursday afternoon and devotes the 
time to personal enjoyment. None of 
the other merchants in the town think 
of shutting up shop, because they 
realize that such a practice would be 
fatal to their interests and alienate 
many customers who could just as 
well go to some other town to do 
their trading. The druggist in ques­
tion haprens to have the only drug 
store in his town, so country cus­
tomers who do not happen to know 
about the eccentricity and come to 
town Thursday afternoon, expecting 
to be furnished with whatever they 
may require in the drug line, natur­
ally drive to a neighboring village 
and make their purchases there. The 
unfortunate part of it is that they 
purchase hardware and groceries and 
dry goods as well and ultimately may 
become alienated from the merchants 
in the village they would naturally 
patronize were it not for the arbitrary 
action of the druggist. The other 
merchants feel keenly the unfortunate 
situation thus forced upon them, but 
are powerless to remedy the abuse, 
because the young man is so set in 
his way and so arbitrary in his meth­
ods that he refuses to discuss the 
matter with his neighbors in trade 
in a conciliatory manner. He evi­
dently acts on the theory that the 
stock is his own and that he can con­
duct his business without the assist­
ance or co-operation of his neighbors 
in trade. Of course, the assumption 
is not correct, because we are all, 
more or less, creatures of circum­
stance and should aim to cultivate a 
fraternal and co-operative spirit in the 
town in which we do business, work­
ing with our neighbors in trade to 
build up the business of the town, 
instead of doing anything which has 
a tendency to impair or destroy it.

There may be some excuse for the 
half holiday during the hot summer 
months, when the farmers are usually 
very busy during the daytime: but 
to prolong the half holiday beyond 
Sept. 1 is, in the opinion of the 
Tradesman, wrong in both theory and 
practice, and insistence on this abuse 
will result to the disadvantage and 
loss of every merchant who refuses 
to listen to the voice of reason or be 
guided by the rules of common sense.

The two most loathed bugs in exist­
ence are the bedbug and the humbug.

The Elder Bush Belgium’s Very Good 
Friend.

You walk in your garden in the cool 
of the day and admire the shrubbery 
—some of it brought from the ends of 
the earth. Yet not one of its bushes 
is more beautiful than our neglected 
native elder, known as elderberry, 
common elder, black-berried elder, 
sweet elder, or American elder.

This bush has a place in history, 
for from the hollow, reed-like sticks 
of the elder bush the sambuca, an 
ancient musical instrument, was made. 
To this day any country boy knows 
how easy it is to push the white pith 
out of an elder stem and fashion it 
into a rude flute. Many boys, too, 
evade a well deserved switching by 
pleading the old tradition that a boy 
punished with an elder rod never 
grows from that day!

In late June and early July country 
lanes are odorous with the honeyed 
sweetness of the elder blossoms. Some 
country folk gather these blooms and 
store up their fragrance in a bitter 
sweet wine that looks like bottled sun­

shine. Others wait until the time 
when the tiny white flowers are 
matured into berries, heavy with juice. 
These they crush and ferment into 
spicy purple wine. Sometimes a 
housewife concocts a delicious pie, or, 
a glass of toothsome, syrupy jelly, 
but, for the most part, the purple 
elderberries are left to the birds. In 
America the elder is not the poor 
man’s friend.

It is in Belgium that it comes to 
honor. Hedges of elderberry enclose 
the gardens, and a use is found for 
every leaf and bloom and berry. In 
the early spring, the tender shoots are 
used for greens. Later, the flat- 
spread, misty blossom clusters are 
dipped into batter and fried. Sprinkled 
with sugar, they make a delectable 
dessert.

The green berries are put up like 
capers, while the ripe ones are made 
into jelly, wine and vinegar.

But the elder does more than feed 
the well; it looks after the sick. An 
insect bites a child, or he bruises an 
arm or leg. On the spot his mother

Holiday Goods and
Druggists Sundries

We are pleased to  announce th a t our com­

plete line of Holiday Goods and Druggists 

Staple Sundries is on display in our Sam­

ple Room here in Grand Rapids. We 

cordially invite our customers and friends 

to  v isit us a t their earliest opportunity.

The line is in tact to date and offers a 

generous selection from which to  choose.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

NOW  IS THE TIME FOR

Menthol - Horehound

COUGH 
DROPS

A High Class Drop in an Attractive Package and Packed in a 
Catchy Display Carton 

Order Direct of us or Through Your Jobber

PUTNAM FACTORY,
GRAND RAPIDS, MICH.
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claps the bruised leaves of th t elder, 
and, presto, all is well! Before the 
leaves of the elder fall, they are care­
fully picked and dried. Should winter 
bring a fever to any of the house­
hold, it is the tea from these dried 
leaves that will drive it away.

In leisure moments, Belgian 
mothers teach their children to weave 
the slender pliable twigs of the elder 
bush into baskets and bird cages. And 
as they work together she reminds 
the children, “Always take off your 
cap to the elder bush. It is our very 
good friend.”

Mable Ansley Murphy.

clear liquid and put into bottles for 
use.

W holesale Drug Price Current

Black Writing Ink.
(Subscriber, New Orleans.)—The 

following makes a good, deep black 
ink, which is cheap at the same time:

Dissolve 10 parts of best French 
extract logwood in 500 parts of water 
by the aid of a gentle heat. Set the 
solution aside for a week; then care­
fully decant the clear liquid. To every 
200 parts of this stock solution add 
500 parts of water, place on a water- 
bath and bring up nearly, but not 
quite, to boiling. Dissolve 2 parts of 
potassium dichromate, 50 parts of 
chrome alum and 10 parts of oxalic 
acid in 150 parts of water by the aid 
of heat, and add the solution to the 
foregoing. I t must be added, little by 
little, very slowly and carefully, with 
constant stirring. Continue the heat­
ing for half an hour, keeping the 
liquid just below the boiling point. 
Finally, add sufficient water to make 
the whole up to 1,000 parts and 10 
parts of carbolic acid. Set aside for 
two or three days; then decant the

Stern Justice.
“Doctor!”
“W hat?”
“Come quick! My wife is very ill!” 
“Who is it?”
“I t’s Bjones!”
“Not at this time of night, my man, 

for you. My brother, the grocer, tells 
me you order all your supplies from 
a mail-order house; my cousin in the 
dry goods business says you get your 
clothes, etc., ditto. You had better 
go right home and write a letter to 
the mail-order house for some medi­
cine and a physician. Good night!”

Prices quoted are nominal, based on market

Some folks are so poor that they 
can not so much as raise an umbrella.

Chocolates
Package Goods of 

Paramount Quality 
and

Artistic Design

W HEN YOU SELL A CARTON 
of Diamond Clothespins for 

15 cents your customer gets 
30 P E R F E C T  PIN S

You have a satisfied customer.
You have made 33 XA% profit.
You have saved yourself time and 

money.
T H E  D IA M O N D  M A T C H  CO.

ORDER FROM YOUR JOBBER NOW  
(2 . 0 0  p e r m e a s e  o f  2 0  c a r t o n s )

‘////////////////////////////////////////S////////////////////////////////S/////////////////////////////////////////////////////;

Boric (P ow d .)— 17%® IfBoric (X tal) —-17 %@ 25
Carbolic ______ 29® 35
Citric _________ _ 65® 70
M uriatic ______ .  4® 6.
N itric _________ .  10® 15
Oxalic ________ .  25® 30
Sulphuric _____ 4<§) 6
Tartaric ______ .  68® 65

Ammonia
W ater, 26 deg - - 10>@ 20
W ater, 18 deg. - .  9® 15
W ater, 14 deg. _-  St 13
Carbonate ------- .  22® 26
Chloride (Gran) 10® 20

Balsam s I
C o p a ib a _________ 60@1 OOl
Fir (Canada) — 2 60©2 761
Fir (O r e g o n )___ 60® 801
Peru ____ - _____ 2 50®3 001
Tolu __________ 1 00® 1 20

Barks
C assia (ordinary) 26® 80 
C assia (Saigon) 50® 60 
Sassafras (pw. 65c) ®  60
Soap Cut (powd.)

40c ____________ 20® 26

Berries
C u b e b _________ 1 50® 1 75
F i s h - ____  _______ 40® 60
J u n ip e r  --------------- 7® 15
Prickly A sh — -  ® 89

E xtracts
L ic o r ic e _____ ___ 60® 65
L icorice  powd. — 70® 80

Flowers
A rnica _____ - —  75® 80
Chamom ile (Qer.) 60® 60
Chamom ile Rom 40® 46

Gums
A cacia , 1 s t --------  60
A cacia , 2 n d -------  46

20 
30 
25 
30 
90

A cacia, Sorts -  
A cacia, powdered  
A loes (Barb Pow )
A loes (Cape Pow )
A loes (Soc Pow )
A safoetida --------  75

Pow. _________1 25
C a m p h o r ------------ 97
G uaiac  ---------------
G uaiac , pow ’d —
K ino ------------------
K ino, pow dered -
Myrrh ---------------
Myrrh, powdered
Opium ________ 9 00®9 40j
O pium , pow d. 10 25@10 60| 
O pium , g ra n . 10 25®10 60|
Shellac  --------------- 75 @ 85
S hellac  B leached  80@ 90
T r a g a c a n t h -----  4 00@5 00
T ragacanth, pw . 3 60®4 001 
T u r p e n tin e____ -  26® 301

55 
60 
25 
35
35
36 
00 
00 
50 
00

@ 75 
®1  00 
@ 75 
® 85 
®  70 

76

it Almonds, Sw eet,
■ im itation ____  60® 1
lA m b er, c r u d e_ 2 00®2
«Am ber, rectified 2 26®2
;? A nise ___________1 25® 1
¡j' Bergam ont ___  8 00® 8
• C a je p u t_- ______1 60® 1
j C assia _________ 2 25®2
; Castor - _________1 28® 1

Cedar L e a f ___ 1 60®1
C itr o n e lla __ ___ 65® 1
Cloves _______  2 75®3
Cocoanut _____  30®
Cod L i v e r _____  86® 1
Croton __________2 2o®2
Cotton S e e d __ 1 15@1
Cubebs _______  9 00® 9
Eigeron _______  6 00®6
E u c a ly p tu s___  1 00® 1
H em lock, pure- 1 50® 1 
Juniper B erries 3 25®3 
Juniper Wood 1 50® 1
Lard, e x t r a ___ 1 25® 1
Lard, No. 1 _____1 lo ® l
Lavendar F low  8 00®8 
Lavendar Gar’n 1 75®2
L e m o n _________ 1 50® 1
L inseed Boiled bbl. ®  
Linseed bid less  90® 
Linseed, raw, bbl. ® 
Linseed, raw, less  88® 
M ustard, true oz. ®2 
M ustard, artilil, oz. ®
N e a ts f o o t_____ 1 10® 1
Olive, p u r e ___  4 75®5
Olive, M alaga,

yellow  ______  2 75®3
Olive, M alaga,

green _______  2 75®3
Orange, S w eet 6 00®6 
Origanum, pure ®2 
Origanum, com 'l 1 25®1
Pennyroyal ___  2 50®2
Pepperm int ___  4 00®4
R ose, p u r e _ 15 00®20
Rosem ary F low s 1 50® 1 
Sandalwood, J62.

I. ________ 10 50® 10
Sassafras, true 2 00®2 
Sassafras, a r ti’l 1 00®1
S p ea r m in t____  6 00®6
Sperm ________  2 75®3
T a n s y _______  10 50@10
Tar, U SP ______ 60®
Turpentine, b b l ._®
Turpentine, less  83® 
W intergreen,

leaf _________  8 00® 8
W intergreen, sw eet

birch _______  5 00 @5
W intergreen art 75 ®1
Worm seed ___  5 00@5
W lorm w ood_18 Q0@18

Insecticides
Arsenic -------------
B lue V itriol, bbl. 
Blue V itriol, less  
Bordeaux M ix Dry  
H ellebore, W hite

p o w d e r e d ---------
Insect Pow der — 
Lead A rsenate Po. 
Lime and Sulphur

Dry ----------------
P aris G r e e n ------

12® 25 
07% 

8® 15 
17® 30

25® 36 
40® 65 
22® 42

11® 23 
81® 43

Ice Cream
Piper Ice Cream Co.

Bulk, V anilla  ---------- 1 10
Bulk, V anilla  Special 1 20
Bulk, C h o c o la te ------- 1 20
Bulk, Caram el ---------- 1 20
Bulk, G r a p e -N u t------1 20
Bulk, S tra w b e r r y ------1 25
Bulkk, T uttl Fruit! — 1 26
Brick, V anilla ---------- 1 40
Brick, F an cy ------------1 *0
I c e s -------« i . i - —------ * 10
Sherbets ---------------------1 10

Leaves
B uchu --------— -  @1 *0
Buchu, powdered @1 50
Sage, b u l k --------- «7® 70
Sage, % loose — 72® 7* 
Sage, powdered— 55« 
Senna, A lex. —  1 40«
Senna, T i n n .__  80® —
Senna, T inn. pow 3 6 g  40

Oils
Almonds, B itter , _  _

t r u e _______  10 50@ 10 75
Alm onds, B itter ,

a r t i f i c ia l____ 2 60® 2 76
Almonds, S w eet. ___ ___true 1 00® 1 25

Potassium
B ica rb o n a te  ___
B ich ro m a te  -------
B rom ide _______
C arb o n ate  _____
C hlo ra te , g ra n ’r -  
C h lo ra te , x ta l  o r

powd. ________
C yanide ________
Iodide -------------  3
P e r m a n g a n a t e _
P ru ss a te ,  yellow  
P ru ss ia te ,  re d —  
S u lp h a te  ----------

35®
20®
40®
35®
25®

18®
35®
45®3
35®
55®
80®
40®

Roots
A lkanet _________ 75®
Blood, powdered- 40®
Calamus ________ 35®
Elecam pane, pwd 30® 
G entian, powd. 20®
Ginger, African,

p ow d ered_____  23®
Ginger, Jam aica 40® 
Ginger, Jam aica,

p o w d e r e d ___ 42 %®
Goldenseal, pow. 6 50@6
Ipecac, p o w d ._ 3 00® 3
Licorice ________ 40®
Licorice, powd. 26®
Orris, powdered 30®
Poke, powdered 40®
Rhubarb _______  @
Rhubarb, powd. 60® 
Rosinwood, powd. 30® 
Sarsaparilla, Hond.

g r o u n d ______ 1 25® 1
Sarsaparilla M exican,

ground ________ O
Squills __________ 35®
Squills, powdered 60® 
Tum eric, powd. 15®
Valerian, powd. 60®

Seeds
Anise ________ — 33®
Anise, powdered 38®
Bird, Is  ________ 13®
Canary _________ 8®
Caraway, Po. .25 16®
Cardamon ____ 1 60® 1
Celery, powd. .35 .25® 
Coriander pow. .25 15®
D ill _____________ 10®
Fennell _________ 30®
F l a x __________ 06% @
Flax, g r o u n d _06%®
Foenugreek pow. 8®
Hem p ____________ 8®
Lobelia, P o w d .__
M ustard, yellow  10« 
M ustard, black — 15«
P o p p y ___________ 30(j
Quince ________ 1 254
Rape ____________ 15«
S a b a d illa _______  30«
S u n flo w er ________7%(
W orm Am erican 30« 
W orm L evan t 2 00«

the day of issue.
Tinctures

Aconite ________  ®1 86
A loes __________  ®  1 (6
Arnica _________  ® 1 60
A safoetida _____  ® 3 90
Belladonna —. ®1 35
Benzoin _______  ® 2 40
Benzoin Comp’d ®3 15
Buchu _________  ®3 U
Cantharadies -_ ®3 00
Capsicum  ______  ®2 to
Catechu _______  ®1 60
Cinchona ______  0 2  lo
Colchicum _____  ®2 00
Cubebs ________  ®3 00
D igita lis _______  ® i  so
Gentian ________  ® i  40
Ginger, D . S. — ®2 00
Guaiac _________  ®2 80
Guaiac, Ammon. ®2 60
Iodine __________  ®1 20
Iodine, Colorless ®2 00
Iron, clo. ______  ® i  60
Kino ------------------ ®1 40
M y r r h _________  @2 60
N ux V o m ic a ___  ® l  60
Opium _________  @3 60
Opium, C a m p ._ @1 20
Opium, Deodorz’d @3 60
Rhubarb _______  ®2 00

Paints
Lead, red dry _ 12%( 
Lead, w hite dry 12%« 
Lead, w hite oil 12 %( 
Ochre, yellow  bbl. ( 
Ochre, yellow  le ss  2%f
P u tty  ___________  5(
Red V en et’n Am. 3%«
Red V enet’n E ng. if
W hiting, b b l .___  <
W hiting ________6%<_
L . H . P . P rep . 2 50@2 75 
R ogers P rep . __ 2 50@2 75

M iscellaneous

A cetanalid  ______   65® 76
Alum ___________ 10® 18
Alum, powd. and

g r o u n d ________  11® 20
B ism uth, Subni­

trate _________ 2 76@2 93
Borax xta l or

powdered ___  7%@ 13
C an th a rad es , po 1 50@4 00
C a lo m e l_________1 3601  46
C apsicum  _______  40® 45
C arm ine  ______  6 00® 6 60
C assia  B u d s ____ 30® 40
Cloves ----------------  40® 50
Chalk Prepared 16® 18
C hloroform  _____  66® 77
C hloral H y d ra te  1 35®1 85
Cocaine _____  9 25@10 25
Cocoa B u t t e r __ 50«
Corks, list* le ss  35®
Copperas ______  3®
Copperas, Powd. 4®  
Corrosive Sublm 1 1701
Cream Tartar ___  50®
Cuttle b o n e _____ 50®
D ex trin e  _______  05®
D over’s  Powder 5 7600  
Em ery, A ll N os. 10« 
Em ery, Pow dered- 8« 
Epsom Salts, bbls. « 
Epsom  Salts, less  4%« 
Ergot, powdered 1 76®2 

___  16®

75 
45 
10 
10 
25 
55 
60
15 
00
16 
10

3% 
09 

J2  00
Flake W h it e ___  16® 20
Form aldehyde, lb. 16® 20
Gelatine ________1 70®2 00
Glassware, less  55%. 
Glassware, full case 60%. 
Glauber Salts, bbl. ®03% 
Glauber Salts le ss  04® ID
Glue, Brow n _ 21® 30
Glue, Brown Grd. 17® 25
Glue, W h i t e ___  3 5 0  40
Glue, W hite Grd. 80® 36
Glycerine ______  20® 35
H ops ___________  65® 75
I o d in e _________  5 26@5 72
Iodoform _____  6 69®7 00
Lead A cetate _ 18® 25
L y co p o d iu m ___  4 76®6 00
Mace ___________ 76® 80
Mace, powdered 95®1 00
M e n th o l_______  6 75®6 00
Morphine _____  8 2509  40
N ux V o m ic a ___  0  30
N ux Vom ica, pow.
Pepper black pow. 82
Pepper, w hite _ 40
Pitch, Burgundy 10
Q u a s s ia ___________12
Q u i n in e __________96
Rochelle S a l t s _35
Saccharine
Salt P e t e r ______ 14%
Seidlitz M ixture 30
Soap, g r e e n ____  16
Soap m ott castile  22%
Soap, w hite castile

case ___________  @11 50
Soap, w hite castile

less, per b a r ______ @1 30
Soda A sh _____  05® 10
Soda Bicarbonate 3%® 10
Soda, Sal _____  2%® 5
Spirits Camphor ® 1 26
Sulphur, r o l l ___
Sulphur, S u b l ._4%
T a m a r in d s_____  25
Tartar E m etic 1 03 
Turpentine, V en. 60 
V anilla E x. pure 1 60 
W itch H azel „  1 47 _
Zinc Sulphate ~  06®

1010
80

1 10 
2 26 2 00 
2 00 
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail­

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

A D V A N C ED
Canned Pumpkin  
Pork Spareribs 
Pork Neck Bones 
Flour

DECLINED
Fresh Beef 
Pork Loins 
Pork Hams 
Pure Lard  
Compound Lard  
Prunes 
Rice
Rolled O ats____

W heat
Oats
Feed

A M M O N IA  
A rctic  Brand 

16 oz., 2 doz. in c a r to n .
p e r  doz. _---------------- 1

I X  L, i 
P a rso n s,

C A N N E D  F R U IT . 
A pples, .'! lb. S ta n d a rd  1 75
A pples, No. 1 0 _6 25@6 60
A pple Sauce, No. 2_ 2 65

d O Z ., ;12 oz. 3 75 A pple Sauce, No. 10- 9 00
3 doz. sm all 6 30 A prico ts , No. 1 1 90@2 00
2 doz. m ed. 5 00 A pricots, No. 2 _____ 2 25
2 doz. , lge. 6 70 A prico ts , No. 2% 2 25@3 50

A prico ts , No. 10 9 00#13 50
A X L E  G R EA SE

’e ach es, No . 1
’eaehes, No. 1,
’eaches, No . 2
’eaches, No. 2%,
’eaches, 2% Cal.
’caches, No. 10,
’caches, No. 10,

25 lb. pails , p e r doz. 19 20
48, 1 lb. ------------------- * 90
24, 3 lb. ___________ 7 50

B A K IN G  PO W DER S  
C alum et, 4 oz., doz. 97% 
C alum et, 8 oz., doz. 1 95 
C alum et, 16 oz. ,doz. 3 35 
C alum et, 5 lb., doz. 12 75 
C alum et, 10 lb., doz. 19 00
K. C., 10c, d o z . -----  95
K . C., 20c, d o z . -----  1 85
K . C., 25c, d o z . -----  2 35
K . C., 5 lb., d o z . -----  7 00
Q ueen F lak e , 6 oz. — 1 35 
Q ueen F lake , 50s, kegs  13 
Q ueen F lake , 100s, keg  1-
R oyal, 10c, d o z . --------  95
R oyal, 6 oz., doz. — 2 70
R oyal, 12 oz., doz—  5 20
R oyal, 5 lb. ------------21 20
R um ford , 10c, doz. — 95
R um ford . 8 oz., doz. 1 85 
R um ford , 12 oz., doz. 2 40 
R um ford , 5 lb., doz. 12 50 
R yson, 4 oz., doz. __ 1 3a
R yson, 8 oz., doz. — . 2 2» 
R yson, 16 oz., doz. 4 05 
S uperio r, 16 oz., doz. 1 25

B L U IN G
Jennings Condensed Pearl 

C -P -B  “ Seal Cap"
3 doz. Case ( 1 5 c ) ----- 3 76

B R E A K F A S T  FOODS  
Cracked W heat, 24-2 4 85 
Cream of W heat — -- 9 00 
Pillsbury’s  B est Cer 1 2 70 
Quaker Puffed R ic e ..  5 60 
Quaker Puffed W heat 4 80 
Quaker B rfst B iscu it 1 90 
Quaker Corn F lakes 2 80
R alston P u r i n a -------- *
R alston Branzos ------- \  70
R alston Food, large — 3 60 
R alston Food, sm all— 2 90 
Saxon W heat Food — 4 80 
Shred* W heat B iscu it 4 90 

Post's Brands.
G rape-N uts, 2 4 s ---------3 80
G rape-N uts, 1 0 0 s ------- 2 75
Postum  Cereal. 12s — 2 25 
P o st T oasties, 36s — 3 6U 
P o st T oasties, 24s — 3 60

BROOMS
S ta n d a rd  P a r lo r  23 lb. 5 00 
F a n c y  P a rlo r , 23 lb —  7 25 
E x  F a n c y  P a r lo r  25 lb  8 50 
E x . F ey , P a r lo r  26 lb 9 00 
T oy  - m M ------------ L 00

lliu eb e rrie s . No. 2 — 3 00 
B lueberrie s , No. 10— 13 00
C h errie s , No. 2_3 00@3 50
C herries, No. 2% 4 00@4 95
C h errie s , No. 1 0 ___ 18 00
L o g an b erries , No. 2 — 3 00
- -- I  ____ 1 85

liced  1 40
____ 2 75
M ich 2 60
3 00@3 75
M ich 7 75

_____________ 10, Cal. 10 50
P ineapp le , 1, slic. 1 60@1 75 
P ineapp le , No. 2, slic. 2 75 
P ineapp le , 2, B rk  slic. 2 25 
P ineapp le , 2%, sliced  3 25 
P ineapp le , No. 2, c ru s . 2 25 
I ’ineap ., 10, c rus. 7 00@9 00
P e a rs , No. 2 --------------3 25
P e a rs , No. 2% ___ 4 25
P lu m s, No. 2 --------------2 25
P lu m s, No. 2% ------3 00
P lum s, No. 10, W a te r  2 50
R asp b errie s  No. 2, blk. 3 25 
R h u b arb , No. 10 ----- 5 25

C A N N E D  F IS H .
Clam  C h’der, 10% oz. 1 35 
Clam  Ch., No. 3 3 00@3 40 
C lam s, S team ed , No. 1 1 75 
C lam s, M inced, No. 1 2 35 
F in n an  H addie, 10 oz. 3 30 
C lam  Bouillon, 7 oz._ 2 50 
C hicken H addie, No. 1 2 75
F ish  F lak es , s m a l l_1 35
Cod F ish  C ake, 10 oz. 1 85 
Cove O ysters, 5 oz. — 1 35 
L o b ste rs , No. 1, S ta r  7 50 
L o b ste rs , No. %, S ta r  4 00 
L o b ste ie , No. %, S ta r  2 60 
Shrim p, N o. 1, w e t — 2 40 
S hrim p, No. 1, d ry  — 2 50 
Shrim p, No. 1%, d ry  4 60 
S a rd ’s, % Oil, k. 4 25@4 75 
S ard ines, % Oil, k ’less  3 75 
S a rd in es , % Sm oked 7 00 
S ard ines, % M us. 3 75@4 75 
Salm on, W arre n s , % s 2 75 
Salm on, W arre n s , 1 lb. 4 00 
Salm on, R ed  A la sk a— 2 85 
Salm on, M ed. A lask a  2 50 
Salm on, P in k  A la sk a  1 45 
S ard ines , Im . %, ea . 10@28 
S ard in e s  Im ., %, ea- 25 
S ard ines , C a l ._1 75@2 10

W h isk , No. 3 ---------- 2 25
W h isk , N o. 1 ------------- 3 00

b r u s h e s
Scrub

Solid B ack , 8 i n . ----- 1 60
Solid B ack , 11 in . —  1 76
Pointed E n d s ------------- 1

Stove
N o. 1 ------------------------- } J®
N o. 2 _________________1 36

Shoe
N o. 1 ------ 90
No! 2 - —I__________1 26
No. 8 ______________ * 0®

b u t t e r  c o l o r
D andelion , 25c size — 2 85 
Perfection , per doz. — 1 76

C A N D LE S
E lectric L ight, 40 lbs. 12.1
Plum ber, 40 l b s . ------ 12.8
Paraffine, 6s ----------- 14%
Paraffine, 12s ------------- 14%
W icking ------------------- 40

T una, %, A lbocore — 90
T u n a , %, N ekco ----- 1 75
T u n a , %, R eg en t — 2 35

C A N N E D  M E A T . 
B acon, M ed. B eech n u t 2 70 
B acon, L ge, B eech n u t 4 95 
B acon, L a rg e , E rie  — 3 00 
B eef, No. 1, C orned — 2 60 
B eef, No. 1, R o as t __ 2 60 
B eef, No. % E ag le  Sli. 1 35 
B eef, No. %, Q ua. sli. 2 00 
B eef, No. 1, Q ua. sli. 3 25 
B eef, No. 1. B ’n u t, sli. 5 70 
Beef, No. %, B ’n u t sli. 3 15 
B ee fs teak  & O nions, Is  3 35 
Chili Con Ca., I s  1 35@1 45 
D eviled H am , %s —  2 20 
D eviled H am , % s —  3 60 
H a m b u rg  S teak  &

O nions, No. 1 ---------3 15
P o tte d  B eef, 4 oz. —  1 40 
P o tted  M eat, % L ibby  52% 
P o tte d  M eat, % L ibby  97% 
P o tte d  M eat, % R ose 90 
P o tte d  H am , G en. % 2 15 
V ien n a  S aus ., N o. % 1 35 
V eal L oaf, M edium  __ 2 30

Derby Brands in Glass.
Ox T ongue, 2 l b . ----- 19 50
Sliced Ox T ongue, % 4 60 
C alf T ongue , No. 1— 6 45 
L am b  T ongue, W h . I s  6 00 
L am b  T ongue , sm . sli. 2 25 
L u n ch  T ongue , No. 1 6 00 
L u n ch  T ongue, No. % 3 65
D eviled H am , % -------3 00
V ien n a  S ausage , sm . 1 80 
V ien n a  S au sag e , Lge. 2 90 
S liced B eef, sm all — 1 85 
B oneless P ig s  F e e t, p t. 3 15 
B oneless P ig s  F ee t, q t. 5 50 
S andw ich  S p read , % -2 25

C A N N E D  V E G E T A B L E S .
Asparagus.

No. 1, W h ite  t i p s ----- 4 00
No. 1, G reen  t i p s ----3 85
N o. 2%, Lge. G r. 3 75@4 50

B aked B eans.
B eechnu t, 16 oz. _____1 35
C am pbells ____________1 15
C lim a tic  Gem, 18 oz. 95
F rem o n t, No. 2 _______1 15
Snider, No. 1 ________ 1 10
Snider, No. 2 ________1 55
V an C am p, S m a l l__ 1 00
V an  C am p, M e d . ___1 30
W ax B eans, 2s 1 35@3 75 
W ax  B eans, No. 10 — 6 00 
G reen  B eans, 2s 1 60@4 75
G reen  B eans, No. 10_6 00
L im a  B eans , No. 2 G r. 2 00 
L im a  B eans, 2s, S oaked 95 
Red K id., No. 2 1 30@1 55 
B eets , No. 2, w h. 1 60@2 40 
B eets , No. 2, c u t  1 25@1 75 
B eets , No. 3, c u t 1 40<§)2 10 
C orn, No. 2, S t. 1 10@1 35 
C orn, No. 2, E x -S ta n . 1 55 
C orn, No. 2, F a n  1 60@2 25 
C orn, No. 2, Fy . g la ss  3 25
C orn, No. 10 _________7 25
H om iny, No. 3 1 25@1 35
O kra, No. 2, w h o l e _1 90
O kra, No. 2, c u t ----- 1 60
D eh y d ra ted  V eg Soup 90 
D eh y d ra ted  P o ta to e s , lb 45 
M ushroom s, H o te ls  — 33
M ushroom s, C h o i c e _40
M ushroom s, S u r  E x t r a  62 
P eas, No. 2, E .J . 1 25@1 80 
P eas , No. 2, S ift.,

J u n e _________ 1 60@2 10
P eas , No. 2, E x . S ift.

E . J .  _______  1 90@2 10
P eas , E x . F in e , F ren c h  32
P um pk in , No. 3 --------
P u m p k in , No. 10 —  
P im en to s , %, each  15@18 
P im en toes , %, each  — 27
Sw ’t  P o ta to e s , No. 2% 2 15
S a u rk ra u t, No. 3 ----- 1 60
S ucco tash , No. 21 60@2 35 
Succo tash , No. 2, g la ss  3 45 
S p inach , No. 1 — —  1 40 
S p inach , N o. 2 1 45@1 75 
S p inach , No. 3 2 10@2 85
Spinach , No. 1 0 -------- 9 00
T om atoes , No. 2 1 35@1 65 
Tom ato/ss, No. 3 1 70@2 25 
T om atoes , No. 2, g la ss  2 85 
T om atoes , N o. 1 0 ----- 6 00

C A TSU P.
B -n u t, L a rg e  --------- 2 75
B -n u t, Sm all —:--------- 1 80
F raz ie rs . 14 o z . -------- 2 25
L ibby , 14 oz. ______ 3 25
Libby, 8 oz. ---------------2 00
V an  C am p, 8 o z . ----- 1 90
V an  C am p, 16 oz. — 3 15 
L illy  V alley , P in t  — 3 10 
L illy  V alley , % P in t  1 80

C H ILI SA U CE.
Sn ider, 16 o z . ------------- 3 50
Snider, 8 oz. ------------- 2 35
L illy  V alley , % P in t  2 40

O Y STER  COCKTAIL.
S n iders , 16 oz. ---------- 3 50
S n iders , 8 oz. ----------- 2 35

C H E E S E .
R o q u efo rt ------------------ 82
K ra f t  ¡/.mall t i n s ----- 1 40
K ra f t  A m erican  ---------2 75
C hili, sm all t in s  ------- 1 40
P im en to , sm all t in s  -  1 40 
R oquefo rt, sm all tin s  2 25 
C am em b ert, sm all tin s  2 25
B rick  ---------  25
W isconsin  F la ts  ---------- 23
L onghorn  ---------------------- 24
N ew  Y ork  ------------------- ¿6
M ich igan  F u ll C ream  — 22 
Sap Sago ---------------------- 48

C H E W IN G  GUM 
A dam s B lack  J a c k  —  65 
A dam s B loodberry  — 65 
A dam s C alif. F r u i t  —  65
A dam s C h ic le ts  ---------65
A dam s Sen S e n ---------65
A dam s Y u c a ta n -------- 65
B eem an ’s  P e p s i n ------65
B eech n u t ------------------- 75
D oub lem in t ----- ---------65
J u ic y  F r u i t ---------------66
S p ea rm in t, W rig ley s  _ 65
Z e n o ------------------------- 65
W rig ley ’s  P - K  -------   65
S ap o ta  G um  —,-------1 25

CH OCO LA TE.
B ak e r, C aracas, % s — 35 
B ak er, C araca s , % s —  33 
B ak er, P rem iu m , % s — 39 
B ak e r, P rem iu m , % s — 36 
B ak e r, P rem iu m , % s — 36 
H e rsh ey s , P rem iu m , % s 35 
H e rsh ey s , P rem iu m , % s 36 
R unkle , P rem iu m , %s_ 42 
R unkle , P rem iu m , %s_ 44 
V ien n a  Sw eet, 2 4 s ------- 2 00

CIGARETTES.
One E leven , 20, P la in  6 00 
B eechnu t, 20, P la in  — 6 00 
H om e R u n , 20, P la in  6 00 
Y ankee G irl, 20, P la in  6 00 
S unsh ine , 20, P la in  — 6 00
Nebo, 20, P l a i n _____ 7 00
C am els, 20, P l a i n ----- 8 00
R elu, 20, P la in  ---------- 7 80
L ucky  S tr ik e , 10 & 20 8 00 
S w eet C aporal, 20, PI. 8 00 
W indso r C astle  F a g  20 8 00 
C hesterfield , 10 & 20, 8 00 
P ied m o n t, 10&20, PI. 8 00
S pur, 20. P la in  ---------- 8 00
S w eet T ips, 20, P la in  8 00 
Idle H o u r, 20, P la in  — 8 00
O m ar, 20, P la in  _____10 00
F a lk s  H a v an a , 20, PI. 9 75 
R ichm ’d S C ut, 20, pi. 10 00 
R ich m ’d 1 C ut, 20 ck. 10 00 
F a tim a , 20, P la in  — 10 00 
H e lm ar, 20, P la in  — 10 50 
E ng lish  O vals, 20 PI. 10 50 
T u rk ish  T rop ., 10 ck  11 50 
London L ife, 10, cork  11 50 
H e lm ar, 10, P la in  — 11 50 
H e rb e r t  T a rry to n , 20 12 25 
E g y p tian  S tr ., 10 ck. 12 00
M urad, 20, P l a i n ___ 15 50
M urad , 10, P la in  —  16 00 
M urad , 10, co rk  o r pi. 16 00 
M urad , 20, co rk  o r pi. 16 00
L uxury  10, c o r k ----16 00
M elachrino , No. 9, 10,

co rk  o r p la in  _____16 00
M elachrino , No. 9, 20,

co rk  o r  p la in  _____16 00
M elach’o, N o. 9, 10,S t 16 50 
M elach’o, No. 9, 20, S t  16 50 
N a tu ra l, 10 a n d  20— 16 00 
M arkaroff, No. 15, 10,

co rk  _______________16 00
P a ll M all R d„  20, pi. 19 50 
B enson & H edges, 10 20 00
R am eses, 10, P l a i n _17 60
Milo V iolet 10, Gold 20 00
D eities, 10 ___________21 00
Condex, 10 _________ 22 00
P h ilip  M orris, 1 0 _ 22 50
B ren in g  Own, 10, PI. 28 00 
A m b assad o r, 10 —  35 00
Old 76, 10 o r 50 -----  37 50
B enson  & H ed g es

T u b e re tte s  -----------  55 00
CIGARETTE PAPERS. 

R iz L a  C roix, W h., dz. 90 
R iz L a  W h ea t B r., 100 7 50 
Riz T am  T am , p e r 100 6 80 
Zig Zag, p e r  100 —  7 25

TOBACCO—FIN E CUT.
L ig g e tt & M yers B rands  

H ia w a th a , 10c, doz—  96
H ia w a th a , 16 oz., dz. 12 00

Scotton, Dillon &  Co. 
Brands.

C ream  De M en th e , 10c 96
P each ey , p e r p l u g -----  64
S tronghold , p e r p lu g - 64
Y ankee G irl, p e r p lug  56

P. Lorrilard  Brands. 
C lim ax, 10c tin s , doz. 96
C lim ax Sm ooth , p lug  72
C lim ax T h ick , p e r  p lu g  72
R ed C ross, 10c c u ts   96
R ed  Crc<ss, p e r  p lug  48
R. J. Reynolds Tobacco Co. 

Brands.
A pple, 5 lb. B u t t  lb. 80 
C aram el T w is t, p e r lb. 88 
G ravely  S uperio r, 10c 96
H um b u g , p e r  lb. ----- 1 40
L ib e r ty  Bell, p e r lb. 73
M aritan a . 15c Fo il, dz. 1 44 
M ickey T w is t, p e r lb. 81

John J. Bagley &  Co. 
Brands.

M aple D ip, p e r  p lug— 50
S M O K IN G  TOBACCO. 
American Tobacco Co. 

Brands.
B an n er, L . C., 10c, dz. 96 
B an n er, L . C., 40c, dz. 3 84 
B lue B oar. 25c F o il 2 28 
B lue B oar, 30c V ac  t in  2 76 
Bob W h ite , g ra n ., 10c 96
B ull E*urham, 10c, dz. 96
D rum , G ran ., 5c, dz. 48
D rum , G ran ., 10c, dz. 96
F iv e  B ros. 10c, doz. 96 
G ian t, L . C., 10c, dz. 96 
G ian t, L . C., 30c, dz. 2 88 
G ian t, L . C. P a ils , dz 6 84 
G arrick , 30c Foil, dz. 2 70 
Im p eria l Cube C ut, 30c 2 88 
L u ck y  S tr ik e , R . C u t 1 63 
M yrtle  N av y  P lu g  C u t

96
96
96
96

96

96R ed  Bell, 10c, doz—
R ed Bell, 35c, doz—  3 50 
Red Bell, 75c P a ils  dz. 7 40 
D an  P a tc h , 16 oz., dz. 96 
S te rlin g , 10c, doz. — 96
S w eet B urley , 10c, dz. 96 
S w eet B urley , 45c foil 4 25 
S w t. B urley , 95c D ru . 9 45 
S w ee t C uba, 10c, dz.

M yrtle  N avy , 15c Po. 1 44 
N avy , G. & A., 10c — 96
N avy , G. & A., 5c — 48
N ig g er H a ir ,  10c, doz. 96 
N ig g er H a ir , P a ils , dz 8 40 
N ig g er H ead , P . C 10c 96
Old E ng lish , C. C. 16c 1 60 
P ee rle ss , L. C., 10c_ 96
P eerle ss , L . C., 35c dz. 3 36 
P ee rle ss , L . C. P a ils  7 44 
Rob Roy, L . C., 10c 96
Rob Roy, L . C., 40c 3 84 
Rob Roy, L. C., p a ils  8 40 
S w eet M aple S crap , 96 
S old ier Boy, L . C., 10c 96
Sold ier Boy, L . C., pa il 7 32 
T uxedo, G ran . 15c foil 1 44 
T uxedo, G ran ., 17c. dz 1 63 
T uxedo, G ran . C u t 

p lugs, 8 oz. tin s  — 7 20 
Y ale M ix., 15c v ac. t in  1 44 
Liggett &  Meyers Brands.
B ria r  P ipe , d o z . -------  96
C uban  S ta r , L . C., 10c 96
C uban  S ta r , P a ils , dz. 6 90 
C orn  C ake, G ran . 5c 48
C orn  C ake, G ran ., 10c 96
C orn  C ake, G ran ., 25c 2 40
C orn C ake, G ran ., 50c 4 80
D u k e’s M ix tu re , 10c— 96
G lad H an d , L . C. 10c 96

J. J. Bagley &  Co. Brands.
B road leaf, 10c --------  96
B u ck in g h am , 10c, doz. 96 
B u ck ingham , 15c tin s  1 44 
Gold Shore, 15c, doz. 1 44
H azel N u t, 10c, doz. 96
K leeko, 25c, doz. —  2 40 
Old Colony, PI. C. 17c 1 62 
Old Crop, 55c, doz. — 5 40 
Red B and , S crap , 10c 96
S w eet T ips, 15c, doz. 1 44
W ild  F ru it ,  10c, doz. 96
W ild  F ru it ,  15c, doz. 1 44

Independent Snuff Co.
Brands.

N ew  F a c to ry , 5c, doz. 48 
New F a c to ry  P a ils , dz 7 60 

Schmidt Bros. Brands 
E ig h t B ros., 10c, doz. 96 
E ig h t B ros., P a ils , dz 9 60 
R. J. Reynolds Tobacco Co.

Brands.
G eorge W ash in g to n ,

10c, doz. __________
Old R over, 10c, doz,
O ur A d v e rtise r , 10c,
P rin ce  A lbert, 10c, dz. 
P rin ce  A lbert, 17c, dz. 1 63 
P rin ce  A lb e rt, 8 oz.

tin s , w ith o u t p ipes _ 7 20 
P r in ce  A lbe rt, 8 oz.

an d  P ipes, doz. — 9 36 
P rin ce  A lbert, 16 oz. 13 92 
S tud , G ran . 5c, doz. 48
W hale, 16 oz., doz. — 4 80 

W eym an Bruton Co.’s
Brands.

C en tra l U nion, 15c, dz. 1 44 
Shag , 15c T ins, doz. 1 44
Shag , 15c P a p e rs , doz. 1 44 
D ill’s B est, 16c, doz. 1 54
D ill’s B es t G ran ., 16c 1 54 
D ill's  B est, 17c T in s  1 62

Block Bros. Tobacco Co. 
M ail P ouch , 10c, doz. 96 
Falk  Tobacco Co., Brands. 
A m erican  M ix tu re , 35c 3 30 
A rcad ia  M ix tu re , 25c 2 40 
C ham pagne  S p ark le ts ,

30c, döz. ____________2 70
C ham pagne  S p ark le ts ,

90c, doz. ---------------- 8 10
P e rso n a l M i x t u r e ----- 6 60
P eriq u e , 25c, p e r dob. 2 25 
S erene M ix tu re , 16c dz 1 60 
S erene M ix tu re , 8 oz. 7 60 
S erene M ix tu re , 16 oz 14 70 
T a rey to n  L un d o n  M ix- 

tu re ,  50c., doz. —— 4 00 
V in tag e  B lend, 25c dz. 2 30 
V in tag e  B lend, 80 t in s  7 50 
V in tag e  B lend, 81.55

tin s , d o z . ---------------- 14 70
Superba Tobacco Co.

Brands.
Sam m y Boy S crap , dz 96 

Cigar Clippings 
H a v a n a  B lossom , 10c 96
H a v a n a  B lossom , 40c 3 95 
K n ick erb o ck er, 6 oz. 3 OL 
L ieb e rm an , lOc, doz. 96

S w eet C uba, 45c, doz. 4 25 G row ler, L. c.,
S w eet C uba, 95c P a il 9 45 G row ler, L. C.,
S w eet O range, 10c, dz 96 G row ler, L. C.
Scotten Dillon &  Co. Brand 
D an P a tc h , 10c, doz. 96 
D an  P a tc h , 16 oz., dz. 7 70 
O jibw a, 10c, doz. — 96
O jibw a, 8 oz., doz—  4 25
O jibw a, 95c, d o z . ----- 9 45
O jibw a, 90c, d o z . ----- 9 00
S w eet M ist, 10c, doz. 96 
U ncle D aniel, 10c, dz. 96 
U ncle D aniel, 16 oz. 10 20

TOBACCO— F IN E  C U T  
J. J. Bagley &  Co. Brands. 
M ayflow er, 16 oz., dz. 15 00 

P. Lorrilard Brands.
P io n ee r, 10c, d o z ._ 96
T iger, 10c, doz. -----  96
T iger, 50c, doz. ------- 4 80
W eyman Bruton Co. Brand 
R ig h t C ut, 10c, doz. 95 
W -B  C u t, 10c, doz. — 95

P LU G  TOBACCO. 
American Tobacco Co. 

Brands.
A m er. N avy , 10c, doz. 96 
A m er. N avy , p e r  p lug  64 
Jo lly  T a r , 24, p e r  p lu g  16 
Gold R ope, 10c, doz. 96 
B oot J ac k , 15c, doz. 1 44 
P ip e r  H e idsieck , 10c 96
P ip e r  H e idsieck , 20c_ 1 92 
S p ea r H ead , 10c c u ts  96 
S p ea r H ead , p e r  p lug  64 
S q u are  D eal, p e r  p lu g  64 
S ta n d a rd  N avy , 8, p ig  64 
Tow n T a lk , p e r  p lug  56
Liggett &  Myers Brands.
C lipper, p e r p l u g ------ 40
Chops, 10c, doz. ------ 96
D rum m ond  N a t. L . 15c 1 44 
H oney  D ip  T w is t, 10c 96
G ran g e r T w ist, 10c, dz. 96 
H o rse  Shoe, p e r p lug  74 
J .  T . B rig h t, p e r p lug  64 
J .  T. Sm ooth , p lu g - 32 
J .  T . R . a n d  R ., p lu g  32 
K in g  P in , p e r  p lug  — 32
K in g  P in , 10c cu ts , e a  08 
M aste rp iece, p e r  p lug  41 
P icn ic  T w is t, 10c, doz. 96 
P u re  G rape, 10c, doz. 96
S ta r , p e r  p lu g  -------   74.
U ncle Sam , 32 10c c u t  2 56 
Burley Tobacco Co. Brand 
K ism et, p e r  lb. —— 1 | |  
B race r, p e r  p l u g ------ 38

L a  T u rk a , P lu g  C. 15c 1 44 
N oon H o u r, L . C., 10c 96
O. U ., G r. C u t P ., 10c 96
O. U ., C. P ., 90c J a r s  9 00 
P ilo t, L ong  C u t, 25c 2 50 
P low  B oy, 10c, doz. 96 
P low  Boy, 70c P a ils , 7 40 
S u m m ertim e , 10c, dz. 96 
S u m m ertim e , 30c, dz. 2 90 
S um m ertim e , 65c P a ils  6 50 
S w eet T ip  T op, 10c, dz 96 
V elvet, C u t P lu g , 10c 96
V elv e t C u t P lu g , t in s  1 63 
V elvet, C u t P lu g , 8 oz. 7 25 
V elvet, C u t PI.. 16 oz. 14 50 
V elvet, C. PL , 16 oz. 16 00 
Y um  Y um , 10c, doz. 96 
Y um  Y um , 70c p a ils  6 80 

P. Lorilla rd ’s Brands. 
B eech n u t S crap , doz. 96 
B uzz, L . C., 10c, doz. 96 
B uzz, L . C., 35c, doz. 3 30 
B uzz, L . C., 80c, doz. 7 90 
C hips, P . C., 10c, doz. 
H o n e s t S crap , doz. —
Stag , C u t P ., 10c, doz. 
U nion  L eader, 10c tm
U nion  L ead e r, 50c t in  4 80
U nion L ead e r, $1 t in  9 60
U nion  L ead er, 10c, dz. 96 
U nion L ead er. 15c, dz. 1 44 
W a r  P a th ,  35c, doz. 3 35 
Scotten Dillon Co. Brands 
D an  P a tc h , 10c, doz. 96 
D illon’s  M ix tu re , 10c 96
G. O. P ., 35c, doz. — 3 35 
G. O. P ., 10c, doz. — 96
Loredo, 10c, doz. —  96
P each y , Do. C ut, 10c 96
P e a ch y  S crap , 10c, dz. 96 
P e n in su la r , 10c, doz. 96 
P en in su la r , 8 oz., dz. 3 35 
R eel C u t P lu g , 10c, dz 96 
U nion W o rk m an  S crap ,

10c, doz. --------------- 96
W ay  U p, 10c, doz. — 96
W ay  U p, 8 oz. doz—  3 35 
W ay  U p, 16 oz., doz. 7 10 
W ay  Up, 16 oz. p a ils  7 60 
Y ankee  G irl S crap , 10c 96

Pinkerton Tobacco Co.
Brands.

A m erican  S ta r , 10c, dz 96 
B ig  9, C lip., 10c, doz. 96 
B u ck  Shoe S crap , 10c 96
P in k e rto n , 30c, doz. — 2 40 
P a y  C ar Scrap , 10c, dz 96 
P in c h  H it  Scrap , 10c 96
R ed  M an S crap , doz. 96 
R ed  H o rse  S crap , doz. 96

96
96
96
96

W  O. W ., 6 oz., doz. 3 00 
R oyal M ajor, 10c, doz. 96 
R oyal M ajor, 6 oz., dz. 3 00 
R oyal M ajor, 14 oz. dz 7 20 
Larus &  Bro. Co.’s Brands. 
E d g ew o rth  R eady  R u b -

bed, 17c T i n s -------- 1 o*
E d g ew o rth  R ead y  B u b - 

bed, 8 oz. tin s , doz. 7 00 
E d g ew o rth  R ead y  B u b - 

bed, 16 oz. tin s , dz. 14 50 
E d g ew o rth  S liced P lu g ,

17c tin s , doz. -------- i  »2
E d g ew o rth  S liced P lu g ,

35c tin s , doz. -------- a »»
Snuff.

C openhagen , 10c, ro ll 64
Seal B landen ing , 10 c 64
Seal G oteborg , 10c, ro ll 64 
Seal Swe. B apee, 10c 64
Seal N orkopping , 10c b4
Seal N orkopping , 1 lb. »»

CIGARS
Worden Grocer Co. Brando 

H a rv e s te r  L ine. 
K idd ies, 100s — —— 37 50 

H arvester Line 
Record B reakers, 50s 75 00
Pelm onico, 5 0 s --------- 75 00
Pacem aker. 5 0 s -------  75 00
Panatella . 50s --------- 76 00
F avorita Club, 50s — 95 00
Epicure. 50s ---------- 00
W aldorfs , 50s -------HO 00

The L a Azora Line. 
Opera (w ood), 60s— 67 00 
Opera (t in ). 25s —  67 00
A greem ents, 5 0 s -----  58 00
W ashington, 60s —-  76 00 
B iltm ore , 50s, w ood 95 00 

W eb s te r  C ig a r Co. 
P laza , 50s, W ood — 95 00 
Coronado, 50s, T in  — 95 00 
B elm ont, 50s, W ood 110 00 
T iffany , 50s, "Wood—125 00 
S t. R eges, 50s, W ood 125 00 
V an d erb ilt, 25s, W d 140 00 
A m bassado r, 25s, W  170 00

Sanchez & H aya Line 
Clear H avana  C igars made 

in Tam pa, Fla. 
D iplom atics, 50s — 95 00 
R eina F ina  (tin ) 60s 116 00
R osa, 50s ---------------- 125 00
V ictoria T i n s ---------- 115 00
N ational, 6 0 s ---------  130 00
O rig ina l Q ueens, 50s 150 00 
W orden Special, *" 

(E x c ep tio n a l)  60s 185 00

Garcia & V ega—Clear 
H avana

N ew  P a n a te lla , 100s 57 00
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f a r i n a c e o u s  g o o d s
Beans

Med. H and P icked — 05%
Cal. L im as —  ----------09
Brown, Holland —— 06 

F a r in a
25 1 lb. p a c k a g e s ----- 3 30
Bulk, per 100 I b a .-----

Hominy
Pearl, 100 lb. sack  __ 5 25 

Macaroni
D om estic, 1° lb. box 1 00

Ignacla H aya  EVAPORATED MILK
E xtra F an cy Clear H avana carn ation . Tall. 4 do*. 6 60 

Made in Tam pa, F » -  Carnation. B aby, 8 da 6 80
Delicades. 60a -------  115 00 P e t T a U ------------------ 6 60
Prim eros. 5 0 s ----------- lj® J™ T*<»t. B a b y ----------- ------4 00
Q ueens. 25s ------------*§9 ®® Van Camp, Tall -------5 60
Perfecto, 2 6 s --------- —186 u# v a n  Camp, B a b y ------4 66

t piros W hite H ous, T a l l ----- 5 00
x Paris" L ine W hite H ouse. Baby_ 4 7oDa Rose De F  Q0 Silver Cow, T all —— 6 60

Coquettes, 50s -  ^  Q0 s n ver Cow, Baby — 5 30
C ab alleros, 60s qq E very Day, Tall ---- 5 60
Rouse. 60s - - - - - r r - - i iS  XJ Every D ay, B a b y ___  4 00 Dom estic, i -  •«. * »y
Peninsular Club. 36* 16« w  Goshen Tall ________  4 75 D om estic, brkn bbls. 08
Chicos. 25s -------------- WO 00 ¿ « f  ■ ______ 4 50 Golden A ye 2 do*. 1 90
Palm as. 2 5 s ------------fiS  JJx Fould’s. 2 do*.. 8 o*. 2 00
P erfectos, 25s ——---- * CONFECTIONERY

R osenthas Bros. s t ic k  Candy
R. B. Londres, 50s, Pails

T issue W rapped -  68 00 star )r tard ----------------------- 17
r . B. Invincible. 60s, .Tumbo W rapped —_— I f

Foil W rapped ----- 76 uo pure gu(rar s tick . 600’s  4 20
Union Made Brands

Pail*
Grocers ------- ------------- 18
K in d e r g a r te n ------------J>

El Overture. 50s. foil 75 0« 
50s --------------- 60 00Ology.
M anila 10c

22___ __22

La Yebana. 2 6 s -----  70 00 yonder —_------------------- 1 |
Our Nickel Brands Q ^ tu r v  Creams  ----- 2 |

M i^ o eUrÍ00s°y ’ ____ *6 00 French C r e a m s ---------- 20
M o  100s 36 00 Cameo -----
Eventual^0 60s”: ---------  36 00 Fan cy Mix

Other Brands
Trans*1 Michigan*.’ 60s 57 00 B ittersw eets. A ss’ted 1 90 
Í 5 . .”  Pnvois it in l 26s 67 00 c h o c  M arshm allow Dp 1 80 

Milk Chocolate A A — 2 00
Nibble Sticks ---------- 2 00

—,  ______  Prim rose Choc. ------- 1 45
50a   58 00 N o. i2  Choc. -------1 75

Knickerbocker. 50s— 68 00 ch oco la te  N u t Rolls -  2 00

«  «  Gum Drops.

" g g 1" - 8 “ : -  W 5» ____________- 8
Tem plar B lunts. 60s 75 00 R a sp b erry ------------------
Tem plar Perfecto.

Court R oyals (tin ) 26s 
Court Royal (wood)

Stephan’s  Broadleaf
57 00

Fancy Chocolates.
5 lh. B oxes

60S _______________I»5 00
Cheroots

Old V irginia, 100s — 23 50 
Stogies

H om e Run, 50. Tin 18 50 
H avana Gem, 100 wd 27 50

CLOTHES LINE .............. ...............L -
H em p, 50 ft. ________ } 60 M alted Milk L o*enges 22
T w isted  Cotton, 50 ft. 1 25
Braided, 50 ft. ---------- 1 2a
Sash Cord ---------------- 4 00

F a v o r it e ------------- ------- 24
rtrnnee .Tellies ——— 20 
B utterscotch Je llies  -  21

Lozenges. , _
P alls

A A. Pep. L ozenges 18 
A A. Pink L ozenges 1R 
A. A. Choc. L ozenges 18 
Motto H e a r t s ------------- 22

COCOA
Baker’s  %s ------------------- IS
Baker’s %s ------------------- i f
B unte, 15c s i z e ----------“f
B unte, % lb.................—
Cleveland -------------------
Colonial, %s ------------------“S
Colonial, %s — 00D roste’s  D utch. IB » —  9 00
D roste’s  D utch , % lb. 4 76
D roste’s  D utch, % lb. 2 00
E p p s ------- - - --------------------if.
H ersheys, %s -------------
H erseys , % s ---------------- 22
Huyler ——-------------------
Lowney, %* --------------  J2
Lowney, %s --------- —
Lowney, % « ---------------- K
Low ney, 5 lb. c a n s -----
Van H outen , %& ----------“
Van H outen , V i s ----------1»
Van H outen, %s --------g®
Van H outen, Is  -----------6»
W an -B ta  ---------------------- “S
W ebb -----------------------------22
W ilbur, %s ------------------
W ilbur, Vis ------------------

COCOANUT

H ard Goods.
P alls

T.pmotl D r o p s --------- — JJ
O. F . Horehound Dps 19
Anise S a u a r e s ---------- 19
P e a n u t Pouares -------  1»
Horehound T ablets — 20

Pop Corn Goods. 
CVncker .Tack. P rize 7 00
Pheckero Prl*e ----— 7 00
Balloon Pop Corn. 50s 1 90 

Cough Drops
B oxes

Menthol Horehound - 1 30 
Sm ith Bros. --------- 1 50

CRISCO _
36s. 24s and 12s.

L ess than 5 cases —  19
Five cases -------------- *5%
Ten cases ------------------ i®,.T w e n ty -f iv e  c a se s  — 17%

6s and 4s.
L ess than 5 cases — 18%

::::: :zi 17%
______ 17

F ive  cases  
Ten cases  
25 cases —

COUPON BOOKS 
SO Econom ic grade — 2 60
100 E conom ic grade 4 60 
500 E co n o m ic  grade 20 oow w v v ^ iv w  s n»»»» ic  ............. go

i t s  5 lb. case D unham  50 y nno E co n o m ic  g ra d e  ¿i i>"
r B' B lb. C B . s e ______ 48 W h ere  1.000 books are
i t s ’ & %s, 15 lb. case 49 ordered  a t  a tim e, snecia l- 
6 and 12c pkg. in pails 4 76 iv  p rin ted  front cover Is
Bulk, barrels _________-  j 4 fu rn ish ed  w ithout charge.
48 2 oz. pkgs.. per case 4 15 c r e a m  Q(r TARTAR

6 lh. b o x e s ------------------- 65
3 lb. b o x e s ------------------- • ”

DRIED FRUITS  
Annies

E vap’d Choice, blk. — 14 
Apricots

Evaporated, Choice —  38
Evaporated, F a n c y ---- 38

TO u V»»« *---  ---_ „ AA
48 4 oz. pkgs., per case 7 oo

COFFEE ROASTED  
Bulk

slntoV _:::::::::::"" i8 @ 2 3
Maracaibo ------------------- ;  ?
M exican ------- ---------------
G uatem ala — -------------“
Java and M ocha -------
Peaberry”_______________24 Evaporated, Slab ---------- 21

Citron

Pearl Barley
C h e s t e r ---------------------4 75

Peas
Scotch, lb. ---------------06%
Split, lb. ------------------09

Sago
E ast India ____ _____06%

Taploea
Pearl 100 lb. sacks __ 7 
M inute. 8 oz.. 3 doz. * «6 
Drom edary Instant — 2 70 

FISHING TACKLE  
Cotton Lines

No. 2. 15 f e e t _______ 1 *R
No. 3. 15 f e e t _______ 1 70
No. 4, 15 f e e t _______ 1 85
N o. 5. 15 fe e t '_______ 2 15
No. 6, 15 f e e t _______ 2 45

Linen Lines
Sm all, per 100 yards 6 65 
Medium, per 100 yards 7 25 
Large, per 100 yards 9 09 

Floats
No. 1%. per g r o s s _1 50
N o. 2, per g r o s s ___ 1 75
No. 2%, per gross — 2 21 

Hooks— Kirby
Size 1-12, per 1,000   R4
Size 1-0. per 1.000   96
Size, 2-0, per 1.000 _1 15
Size, 3-0, per 1,000 _1 32
Size 4-0, per 1.000 _1 65
Size 5-0, per 1.000 — 1 91 

Sinkers
N o. 1, per g r o s s ____  **
N o. 2, per g r o s s ____  7»
No. 3, per g r o s s ____  RK
N o. 4, per g r o s s ____ 1 10
No. 5, per g r o s s ____ 1 45
No. 6. per g r o s s ____ 1 RR
No. 7, per g r o s s ____ 2 30
No. 8, per g r o s s ____  3 36 •
No. 9. per g r o s s ____ 4 66

FLAVORING EXTRACT8 
Jennings  

Pure V anilla  
T urpeneless 
Pure Lemon

Per Do*.
7 Dram ______________1 35
1V4 Ounce ____________1 90
2 Ounce ______________2 75
2V4 O u n c e _____________ 3 00
2% O u n c e ______ - ____3 26
4 O u n c e ______________ 6 00
8 O u n c e ______________8 60
7 Dram, A s s o r te d __ 1 35
1% Ounce. A ssorted_1 90

Van Duzer
V anilla. Lemon. Almond. 
°+rawherry. Rasnberry. 
Pineapple, Peach, Orange. 
Pepperm int & W intergreen
1 ounce in c a r tn n a __ 2
2 ounce in c a r tn n a_3 50
4 ounce in c a r t o n s_6 75
8 ounce _____________ 13 20
P i n t s ________________ 86 4C
Quarts ______________ 51 oe
Gallons, each ________1* 00

FLOUR AND FEED  
V alley C ity M illing Go 

Lily W hite. % Paperqq 8 QO
H arvest Queen 24% 8 90 
L ight Loaf Spring

W heat, 24%s ______ 9 35
Snow Flake, 24 % s__ 8 10
Graham 25 lb. per cw t 3 50 
Golden Granulated Meal,

25 lbs., per cw t. N  2 30 
Rowena Pancake Com­

pound, 5 lb. s a c k _4 20
B uckw heat Compound,

5 lb. s a c k ___________4 20
W atson H iggin s Milling 

Co.
N ew  Perfection, %s_ 8 20

f r u i t  j a r s
M ason, pts., per gross 8 80 
M ason, qts., pr gross 10 10 
Mason, % g a l-  S™88 }4 
Ideal G lass Top, pts. 10 10 
Ideal G lass Top, qt*. 11 80 
Ideal G lass Top. % 

gallon ____________ 16 90
GELATINE

Cox’s  1 doz. large —_ 1 45 
Cox’s  1 doz. sm all —  90 
Jello-O , 3 doz. - - —  3 46 
K nox’s  Sparkling, doz. 2 26 
K nox’s  Acidu’d, do*. 2 26
M inute. 3 doz. ---------- 4 95
N elson’s  ________ - —  * *®
Oxford -------------  —  76
Plym outh Rock, Phos. 1 56 
Plym outh Rock, P lain  1 35 
W aukesha ---------------- 1 60

G R A N U L A T E D  L Y E . 
W anders.

Single cases ----------- 5 15
2% cases -------------------5 04
5% cases ------------------ 4 95
10 cases ------------------- 4 87
% cases, 24 to case_ 2 60

C H L O R IN A T E D  L IM E .
Single cases, c a s e ----- 4 60
2% cases, case  --------- 4 48
5% cases, case  --------- 4 40
10 cases, case ---------- 4 32
% case, 25 cans to 

case, c a s e __________2 35

HIDES AND PELTS  
Hides

Green, No. 1 ----------06
Green, No. 2 ---------- 05
Cured, No. 1 _______07
Cured, No. 2 ---------- 06
Calfskin, green. No. 1 12
Calfskin, green No. 2 10%
Calfskin, cured. No. 1 13
Calfskin, cured, No. 2 11%
H orse, N o. 1 _______ 2 00
H orse, N o. 2 ----------- 1 00

Pelt*
Old W o o l ________ 2 5 0  60
Lam bs ------------------10® 25
Shearlings ------------1 0#  25

Tallow

O LIV E S .
Bulk, 2 gal. k e g -------2 50
Bulk, 3 gal. k e g -------5 00
Bulk. 5 gal. k e g -------7 00
Quart Jars, doz. --------- 3 00
P in t Jars. doz. — —  •' 00 
4% oz. Jar, plain, dz. 1 40 
5% oz. Jar, pi., doz. 1 60 
10 oz. Jar, plain, doz. 2 35 
16% oz. Jar, PI. doz. 3 50 
3% oz. Jar., stuffed- 1 45 
6% oz. Jar. Stu., doz. 2 40 
9 oz. Jar, Stuffed, doz. 4 00

P E A N U T  B U T T E R .

Bel C ar-M o Brand 
8 oz.. 2 doz. in case 2 70
24 1 lb. pails 
12 2 lb. pails
5 lb. pails, 6 in
25 lh. pails ------
50 lb. tins ------

4 35
___ 4 10
rate 4 55
___ 13
____12 V4

P E T R O L E U M  PRODUCTS  
Iron Barrels 

Perfection K erosene —10.7 
Red Crown Gasoline 19.9 
Gas M achine Gasoline 38 
V. M. & P. N aphtha 22
Capitol Cylinder ----- 42. a
A tlantic Red Engine 23.5
W inter B lack ----------- 14
Polar ine. Iron B bls—  50.5

»piarme

Prim e 
No. 1 
No. 2

_________  @3%
_________  @3
Wool

U nw ashed, m edium  15@16 
U nw ashed, rejects—  @10
F ine ________________ @16
Market dull and neglected.

HORSE RADISH  
Per doz., 7 oz. -------- 1 60
J E L L Y  A N D  P R E S E R V E S
Pure, 30 lb. p a i l s ----- 3 50
Pure, 7 oz. A sst., doz. 1 35 
Pure, 15 oz. A sst., doz. 2 00 
B uckeye, 22 oz., 2 doz. 4 25 
O. B ., 15 oz., per doz. 2 75

JELLY GLASSES
8 oz., per doz. ------------44

M A TC H E S .
Blue Ribbon, 144 box. 7 55 
Searchlight, 144 box. 8 00 
Safe H om e, 100 boxes 5 50 
Old Pal, 144 boxes — 8 00 
Domino, 720, lc  boxes 5 50

Safety Matches.
Red Top, 5 gro. case  5 75 
Red Cross, 1 gro. cart 1 10

M IN C E  M E A T .
N one Such, 3 doz. — 5 35 
Quaker, 3 doz. case — 4 00 
G utches, 3 doz. case 4 00 
Libby K egs, W et, lb. 28

M OLASSES.
New Orleans

Fancy Open K ettle —  70
Choice --------------------------- 48
Good ____________________36
Fair ____________________30
Stock ---------------------------- 30

H alf barrels 5c extra  
Red H en, 24, 2 lb. — 2 60 
Red H en, 24, 2% lb. 3 25 
Red H en, 12, 5 lb. — 3 00 
Red H en, 6, 10 lb. — 3 00

Polarine, Iron B bls—  ,i0.a 
Finol, 4 oz. cans, doz. 1.95 
Finol, 8 oz. cans, doz. 2.70 
Parow ax, 100, 1 lb. — 6.4 
Parow ax, 40, 1 lb. — 6.6 
Parow ax, 20, 1 lb. — 6.8

Sem dac, 12 pt. can s  3 20 
S em dac, 12 qt. cans 4 60

PICKLES
Medium

Barrel, 1,200 count —
H alf bbls., 600 count 
5 gallon kegs ----------

Small
B arrels ----- -----------—
H alf barrels ------------
5 gallon kegs ----------

Gherkin*
B arrels ---------------------
H alf barrels ------------
5 gallon kegs ----------

Sw eet Small
B arrels ----- .---------------
H alf barrels ------------
5 gallon kegs ----------

PIPES
Cob, 3 doz. in bx 1 00@1 20 

PLAYING CARDS

Pork.
H eavy hogs ---------------10
Medium hogs -----------
Light hogs ---------------- HV6
Sow s and stags -------  »
Loins ---------------   21
B utts ........... ..............—  10%
Shoulders ------------------
H am s ----------------   17
Spareribs ------------------- “
N eck b o n e s ---------------- °o

PROVISIONS 
Barreled Pork 

Clear Back — 23 00@24 00 
Short Cut Clear 22 0 0#  23 00 
Clear Fam ily 27 00@28 00

Dry Salt Meats 
S P B ellies — 16 00@19 00 

Lard
80 lb. t u b s ___advance %
Pure in tierces—11% @12 
Compound Lard 12 @12%
69 lb. t u b s -----advance %
50 lb. t u b s ___ advance %
20 lb. p a i l s ___advance %
10 lb. p a i l s ___advance %
5 lb. p a i l s ___ advance 1
3 lb. p a i l s ___ advance 1

Sausages
Bologna ------------------- 12
Liver ------------------------1 |
Frankfort -------------- - ¿6
Pork ______ - — — 18@2*
Veal __________________11
Tongue ---------------------- I*
H eadcheese ---------------- 14

Smoked Meats 
Ham s, 14-16 lb. 23 #2 7  
Ham s, 16-18 lb. 23 @27 
Ham, dried beef

sets  _________  38 @39
California H am s 12%@14 
Picnic Boiled

H am s ------------- 30 @32
Boiled H am s — 40 @42 
Minced H am s — 14 @15
Bacon __________20 @42

Beef
Boneless ___  24 00@2f 00
Rump, new — 25 00@2P 09 

Mince Meat
Condensed No. 1 car. 2 00 
Condensed Bakers brick 31 
Moist in g lass ---------- 8 00

P ig’s Feet
% bbls. ____________  2 16
% bbls. 35 l b s . _____ 8 76
% bbls. _______________7 00
1 bbl__________________ I4 15

Tripe
Kits. 15 lbs. -------------  90
% bbls., 40 l b s . _____ 1 60
% bbls.. 80 l b s . _____ 3 00

Casings
Hogs, per l b . --------  @66
B eef, round se t ____ 22@24
Beef, m iddles, s e t_50@60
Sheep, a skein 1 76@2 00
Uncolored Oleomargarine

Solid D airy ------------- 24@26
Country R o l l s -------- 24@26

RICE
F an cy  H ead  -----
Blue Rose ------
Broken ________

__ 10@U
____ 7 00
____ 3 50

Package
Liberty  
Reno — 
Nedrow

14
20
26

10 lb. box ---------
C urrants  

P ackages, 14 oz.

38

___ 23

P e a ch es  
Evap. Choice, U npeeled 16 
Evap. Fancy. Unpeeled 1» 
Evap. Fancy, P eeled  — 19

P eel
L em on, A m erican  
O range, A m erican  —

Quaker ------------------------P  B oxes, B ulk, per lb. —
Royal Club ------------- —  M
Morton H ouse -------------
W hite H ouse -------------

M cLaughlin’s XXXX  
M cLaughlin’s  X X X X  pack" 
age coffee is  sold to reta il­
ers only. Mail all orders 
direct to  W . F . M cLaugh­
lin  & Co., Chicago.

Coffee E xtracts
N . Y., per 100 ---------- 10%
Frank’s  250 packages 14 60 
H um m el’s 50 1 lb. — 09%

CONDENSED MILK 
E agle, 4 do*. ——  •  50 
Leader, 4 d o z . --------  6 &u

MILK COMPOUND  
H ebe, Tall, 4 doz. — 4 50 
H ebe, Baby, 8 doz, — 4 40 
Carotene, TaB« f  do§, 9  25

Raisins
Fan cy S’ded, 1 lb. pkg. 20 
Thom pson Seedless.

1 lb. pkg. ——------------27
Thom pson Seedless.

bulk ------------------------- u
C alifornia Prunes 

80-90 25 lb. boxes —@0® . 
70-80 25 lb. boxes --@ » $  
60-70 25 lb. boxes —@J0% 
50-60 25 lb. boxes — @12 
40-50 25 lb. boxes —@15 
30-tt 25 Ib* boxes —@18

Meal
Gr. Grain M. Co.

Bolted ______________ 2 25
Golden G ranulated —2 45

W heat
No. 1 R e d _____________ 1 10
No. 1 W hite _________1 07

Oats
Carlots ------------   41
L ess than Carlots ------ 46

Corn
Carlots --------------------------60
L ess than Carlots ------ 65

Hay
Carlots --------------------- 20 00
L ess than Carlots — 23 00

Feed
Street Car F eed —  25 00 
No. 1 Corn & Oat Fd 25 00 
Cracked Corn —_—  25 00 
Coarse Corn Meal — 25 00

Ginger Cake, 24, 2 lb. 3 00 ix f s Y e a m b o a t------2 75
o i S S i ^  V * n i » 0 0  NO. 80S. B ^ c l o  —  J 50 
Ginger Cake, 6, 10 lb. 3 75 
O. & L. Spec., 24, 2% 5 50 
O. & L. Spec., 12, 5 lb. 5 25 
O. & L. Spec., 6, 10 lb. 5 00 
Duffs, 24, 2% Screw  C. 6 50 
Duffs, 6, 10, Screw C. 5 35 
D ove, 36, 2 lb. W h. L. 6 60

P ick ett ---------------------3 50
POTASH

B abbitt’s. 2 doz. ----- 2 76
FRESH MEATS.

Beef.
Good Steers and H eifers 13 
Med. Steers & H efiers 11 
Com. Steers & H eifers 09

Cowa.
T op  ----------• •  1ft
Good ---------------------------10
M edium  ------------------------
Com m on ----------------------

_______________ 11

Veal.

Dove, 24, 2% lb W h. L 6 30 »r0p s teer s  and H eifers 14 
Dove, 12, 5 lb. B lue L  4 70 '
Dove, 6, 10 lb. B lue L 4 45 
Palm etto, 24, 2% lb. 4 50

N U TS .
Whole

Almonds, Tarragona 25 
Brazils, large w ashed 16
F an cy M ixed -------—  20
Filberts, B arcelona — 16 
P eanu ts, V irgina raw 10 
Peanuts, Vir. roasted 13 
W alnuts, California — 35
W alnuts, N aples ----- 29

Salted Peanuts
Fancy, No. 1 ----------- 11
Jum bo ------------------------- 18

Shelled
Alm onds ------------------- 50
P eanu ts, Spanish,

125 lb. b a g s ------------- 08%
Filberts — -------------- - “0
P ecans ------------------ 1
W alnuts ------------------- su

Top
Good
Medium ------------------------10

Lamb.
Good ------------------------------|6
Medium ----------------------
Poor ----------------------------

Mutton.
Good ----------------------------
Medium ------------------------ lu
Poor _______— 07

ROLLED OATS
Monarch, bbls. -------- 6 50
Rolled Avena, bbls. — 7 50 
Steel Cut. 100 lb. sk*. 4 00 
Monarch, 90 lb. sacks 3 00 
Quaker, 18 R egular — 2 05 
Quaker, 20 F am ily  — 4 80 
Mothers, 20s, fam ily _ 6 10 
Silver Flake, 18 Reg. 1 60 
Silver Flake, 10 fam ily 2 20

SALAD DRESSING  
Columbia, % pints — 2 25
Columbia, 1 p i n t ----- 4 00
Durkee’s  large, 1 doz. 6 60 
Durkee’s  m ed„ 2 do*. 7 10 
Durkee’s  P icnic, 2 d*. 3 25 
Snider's large, 1 do*. 3 60 
Snider’s  sm all, 2 do*. 2 35

SALERATUS
Arm and H am m er — 3 76 

SAL SODA
Granulated, bbls. -------2 25
Granulated. 100 lbs cs 2 50
Granulated, 36 2% lb. _

packages -------------   2 75

S A L T  F IS H .
Middles _________________17
Tablets, 1 lb. -------------24
Tablets. % lb., doz—  1 50
W ood b o x e s --------------  28

Holland Herring
Standard, bbls. ----- 12 50
Y. M., bbls. ----------- 14 50
Standards, k e g s --------  80
Y. M., kegs ________  87

Herring
K K K K, N orway — 20 00
8 lb. pails ---------------- 1 40
Cut Lunch ---------------- 1 I®
Scaled, per b o x --------  17
Boned, 10 lb. boxes 14 

Lake Herring
% bbl., 100 l b s . -------- 7 50

Mackerel
Tubs, 60 c o u n t -------- 4 75
Pails, .8 lb., No. 1 — 1 50 

Trout.
No, 1. 100 l b s . -------- 10 00
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SALT
M ed. No. 1, B b l s .___ 2 70

90 
92 
60 
52 

4 50 
4 25 
6 30

M ed. No. 1, 100 lb. bg 
F a rm e r  Spec., 70 lb.
P a c k ers , 56 lb. _____
B locks, 50 lb. ______
B u tte r  S a lt, 280 lb bbl. 
B ak e r  S a lt. 280 lb. bbl 
100, 3 lb. H igh  G r. T a  
30, 10 lb. H igh G r. Ta. 
28 lb. bags, b u t t e r _

■ssii

Hortons

S a l t
[5PQÌJR5

P e r  case , 24 2 l b s . _2 40
F ive  case  lo ts  _____ 2 30

SE ED S.
A nise ________________25
C araw ay  ____________ 15
C an ary , S m y rn a  ___ 09
C ardom on, M alabar 1 20
C elery  ______________ 24
H em p, R u ssian  _____ 08%
M ixed B ird  _________ 13%
M u sta rd , yellow  ____ 12
P oppy  ---------------------- 18
R ape ________________14
D u rk ee ’s B ird , d o z ._1 20
F re n c h ’s B ird , p e r dz. 1 40

SH O E B LA CK EN IN G .
2 in 1, P a s te , d o z ._1 35
E. Z. C om bination , dz. 1 35
D ri-F o o t, doz. _____ 2 00
B ixbys, Doz. _______ 1 35
S hinola, doz. _______  85

STO VE PO L ISH . 
B lackener, p e r doz. — 1 35 
B lack  S ilk  L iquid, dz. 1 40 
B lack  Silk P a s te , doz. 1 25 
E n am alin e  P a s te , doz. 1 35 
E n am a lin e  L iquid , dz. 1 35 
E  Z L iquid, p e r doz. 1 40
R adium , p e r d o z . ----- 1 85
R isin g  Sun. p e r doz. 1 35 
654 S tove E nam el, dz. 2 85 
V ulcanol, No. 5, doz. 95 
V ulcanol, No. 10, doz. 1 35 
Stovoil, p e r doz. ----- 3 00

SOAP.
Am. F am ily , 100 box 6 50
E x p o rt, 100 box ___ 4 95
F lak e  W h ite , 100 box 5 70 
F e ls  N a p th a , 100 box 6 15 
G rd m a  W h ite  N ap . 100s 580 
K irk  W h ite  N ap . 100s 5 80 
R ub  No M ore W hite  

N ap th a , 100 box — 6 00 
S unny  M onday, 100 bx  5 35 
S w ift C lassic, 100 box 5 7Q 
Sw ift P rid e , 100 box 5 40 
20 M ule B orax , 100 bx  7 55
W ool, 100 box ---------- 7 50
F a iry , 100 box ---------- 6 75
J a p  R ose, 100 b o x ----- 8 10
P alm  Olive, 144 box 11 25
L av a , 100 box ---------- 5 65
Pum m o, 100 box ------- 5 80
S w ee th ea rt, 100 box _ 5 70 
G ran d p a  T a r, 50 sm . 2 40 
G rand  P a  T a r, 50 L ge 4 10
F a irb a n k  T a r ------------- 4 45
T rilby , 100, 12c ------- 8 50
W illiam s B arb e r B ar , 9s 50 
W illiam s M ug, p e r doz. 48

P ro c to r  & G am ble.
6 box lo ts , a sso rte d

Ivory , 100 6 oz. -------- 7 00
Iv o ry  Soap F lk s ., 100s 8 50 
Ivo ry  Soap F lk s ., 50s 4 35
L enox, 140 c a k e s ----- 5 50
P . & G. W h ite  N a p th a  5 75 
S ta r , 100 No. 11 cak es  5 75 
S ta r  N ap . P w d r., 100s 3 90 
S ta r  N ap . P w d r., 24s _ 5 75

T rad esm an  B rand . 
B lack  H aw k , one box 4 60 
B lack  H aw k , five bx s  4 25 
B lack  H aw k , te n  bx s  4 00 

Box co n ta in s  72 cak es . I t  
is  a  m o s t rem a rk a b le  d ir t  
an d  g rea se  rem o v er, w ith ­
o u t in ju ry  to  th e  sk in .

W A SH IN G  PO W D ER S. 
B on Am i Pd , 3 dz. bx  3 75 
B on Am i C ake, 3 dz. 3 25
C lim aline, 4 d o z . ----- 4 20
G randm a, 100, 5 c ___ 3 90
G randm a, 24 L a rg e  — 4 00
Gold D ust, 1 0 0 s -------- 4 00
Gold D ust, 12 L a rg e  _ 3 20
G olden Rod, 24 _____ 4 25
J in x . 3 doz. _________ 4 50
L a  F ran c e  L au n , 4 dz. 3 70
L u s te r  Box, 54 _____ 3 75
M iracle Cm, 4 oz. 3 dz. 4 00 
M iracle C., 16 oz., 1 dz. 4 00 
Old D u tch  C lean. 4 dz. 4 75
Q ueen A nn, 60 o z . _2 10
R inso , 100 o z . _______ 6 40
R ub  N o M ore, 100, 10

oz. _________________4 00
R u b  No M ore, 100, 14

oz. _________________5 75
R ub  No M ore, 18 L g. 4 50 
S potless  C leanser, 48,

20 oz. ______________4 00
S an i F lu sh , 1 d o z ._2 25

Sapolio, 3 d o z . _______ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snow boy, 100, 10 oz. 3 90 
Snow boy, 24 L a rg e  — 5 60 

Snow boy L arg e  1 free  5
Speedee, 3 d o z . _____ 7 20
S u n b rite , 72 d o z . ----- 4 00
W y an d o tte , 48 _______5 50

CLEANSERS.

ITCHEN 
LENZER

80 can cases, $4.80 per case

SPICES. 
Whole Spices.

A llspice, J a m a ic a @12
Cloves, 7¡anzibar __ @35
C assia , C'an t o n ___ @16
C assia , 5c pkg., doz. @40
G inger, A frican __ @15
G inger, (’ochin _____ @22
M ace, l ’<in an g ____ @70
M ixed, N 0. 1 ___ ____ @24
M ixed, 5<: pkgs., doz. @45
N utm egs, 70-8 —____ @33

@31N u tm eg s, 105-110 __
1 ‘epper, B lack — @17

Pure Ground in Bulk
, J a m a i c a ___
Z an z ib a r ___
C anton  --------
A f r i c a n _____

Allspi<
Cloves,
C assia,
G inger,
M u sta rd  -------------------
M ace, P en an g  ----------
N u tm eg s ------------------
P epper, B lack  ----------
P epper, W h ite  --------
1 *epper, C ayenne  -----
P ap rik a , S p an ish  —  

Seasoning
Chill Powder, 1 5 c -----
Celery Salt, 3 o z . -----
Sage, 2 oz. --------------
Onion S a l t ----------------
Garlic _______________
P onelty , 3% oz. -----
K itchen B o u q u e t -----
Laurel L eaves _____
Marjoram, 1 o z . --------
Savory, 1 oz. -----------
Thym e, 1 oz. -----------
Tum eric, 2% oz. -----

@17 
@39 
@25 
@22 
@34 
@75 
@31 
@20 
@32 
@32 
@42 .

1 35 
95 
90 

1 35 
1 35 
3 25 
3 25 

20 
90 
90 
90 
90

STA RCH
Corn

K ingsfo rd , 40 l b s . ------- 11%
P ow dered , b a g s _____  3%
Argo, 48 1 lb. pkgs. — 3 75
C ream , 4 8 - 1 _________ 4 80
Q uaker, 40 1 ------------ 7

Gloss
A rgo, 48 1 lb. p k g s—  3 75 
A rgo, 12 3 lb. p kgs . __ 2 74 
A rgo, 8 5 lb. pkgs. —  3 10 
S ilver G loss, 16 3 lbs. 11% 
S ilver Gloss, 12 6 lbs. 11%
E las tic , 64 pkgs. ___ 5 35
T iger, 48-1 __________  7

SY RU PS
Corn

B arre ls  _________________70
H a lf  B a r r e l s ____________76
B lue K aro , N o. 1%,
2 doz. ________________2 05
B lue K aro , N o. 2%, 2

doz. ________________3 00
B lue K aro , No. 5, 1 dz. 2 90 
B lue K aro , N o. 10,

% doz. _____________2 70
R ed K aro , No. 1%, 2

doz. _________________2 35
Red K aro , No. 2%, 2

doz. _________________3 45
R ed K ero , No. 5, 2 dz. 3 30 
Red K aro . No. 10, %

doz. _________________3 10
M aple F lavor.

K aro , 1% lb., 2 doz. _ 3 95
K aro , 5 lb., 1 d o z ._6 15

M aple and  Cane
K an u ck . p e r  g a l . ___ 1 50
S u g a r B ird , 2% lb.,

2 doz. _____________12 00
S u g a r B ird , 8 oz., 4

doz. ________________13 00
Maple.

Jo h n so n  P u r ity , Gal. 2 50 
Jo h n so n  P u r ity ,  2

doz., 2% lb. ______ 17 50
Jo h n so n  P u r ity , 4

doz., 18 oz. _______18 50
S ugar.

D om ino. 24, 2 l b . _6 50
B bls., bulk , p e r  gal. 60

T A B L E  SA U CES.
L e a  & P e rr in , la rg e_6 60
L e a  & P e rr in , sm all_3 75
P ep p e r _______________1 60
R oyal M in t ___________2 40
T obasco  ___________ 3 75

E n g lan d ’s  P r id e
A -l, la rg e  -------
A -l, sm all -----
C ap ers  ________

____ 1 40
_____5 75
_____3 60
_____1 80

TEA.
Japan.

M edium  ------------------
Choice _____________
F an cy  -------------------
No. 1 N ibbs ----------
1 lb. pkg. S iftin g s  

Gunpowder
Choice ____________
F an cy  ------------------

30@35
39@43
54@57
__ 58
__ 16

28
38@40

Ceylon
P ekoe, m edium  --------- 33
M elrose, fan cy  --------- 56

English Breakfast
C ongou, M edium  -------- 28
Congou, C h o ic e ----- 35 @36
C ongou, F an cy  ------- 42@43

Oolong
M edium  _____________  36
Choice ________________ 45
F a n c y  ________________ 55

TW INE
C otton , 3 ply  c o n e ---- 35
C otton , 3 ply  b a l l s ---- 35
W ool, 6 ply ____________22

VINEGAR
C ider, B en ton  H a rb o r 24
W hite W ine, 40 g ra in  17
W h ite  W ine, 80 g ra in  22
W hite  W ine, 100 g ra in  25
Oakland V inegar & Pickle  

Co.’s Brands.
O ak land  Apple C ider — 30
B lue Ribbon C o r n ------22
Oakland W hite P ickling 20 

P ackages no charge.
W IC K IN G

N o. 0. p e r g r o s s ____  70
N o. 1, p e r g r o s s ____  85
N o. 2, p e r g r o s s ____ 1 25
Vn. a. (i»r s t o k s ____ 1 90
P ee rle ss  Rolls, p e r  doz. 45 
R o ch este r, No. 2, doz. 50 
R o ch este r, No. 3, doz. 2 00 
R ayo, p e r doz. ______  90

W OODENW ARE
B askets

B u sh e ls , n a rro w  band .
w ire  h a n d l e s ______1 75

B u sh e ls , n a rro w  band ,
wood h a n d l e s ____ 1 85

B ushels , w ide b a n d _1 90
M arked, drop  h and le  70 
M ark e t, s ing le  hand le  80
M arket, e x tra  _______1 35
S p lin t, la rg e  ________ 9 00
S p lin t, m edium  _____ 8 50
S p lin t, sm all ________ 7 00

Churns
B arre l, 5 g a l., each  _ 2 40
B arre l, 10 ga l., each_2 55
3 to  6 g a l., p e r g a l ._ 16

Egg Cases
No. 1, S ta r  C a r r ie r  5 00
N o. 2, S ta r  C a r r i e r_10 00
No. 1, « t a r  E gg  T ray s  4 50 
No. 2, S ta r  E g g  T ra y  9 00 

Mop S tick s
T ro ja n  s p r i n g _________2 25
E clip se  p a te n t sp rin g  2 25
No. 1 com m on ______ 2 25
No. 2, p a t. b ru sh  hold 2 25
Ideal, No. 7 _________ 2 00
20 oz co tto n  m op h ead s  3 60 
12 oz co tton  m op h eads  2 25
9 oz. co tton  m op h ead s  1 75

Pails
10 q t. G a lv a n iz e d ___ 2 40
1 q t. G alvan ized  ____ 2 60
14 q t. G a lv a n iz e d ___ 3 00
F ib re  _________________6 00
12 q t. F la r in g  Gal. Ir . 6 75
10 q t. T in  D a i r y ___ 5 00
12 q t. T in  D a i r y ___ 5 50

Traps
M ouse, wood, 4 h o le s ____ 60
M ouse, wood, 6 h o le s ____ 70
M ouse, tin. 5 h o l e s __ 65
R at, w o o d _____________ 1 00
R at, spring ___________1 00
M ouse, spring _______ 30

Tubs
L arg e  Galvanized —  8 50
Medium Galvanized 7 00
Sm all G a lv a n iz e d _6 50

W ashboards
B an n e r G lo b e ____
B ra ss , S ingle ____
G lass, S ingle ____
D ouble P e e r l e s s _
Single  P e e r l e s s __
N o rth e rn  Q ueen _
U niversal ________

W indow Cleaners
12 in. ________________ 1 65
14 in. ________________ 1 85
16 in. ________________ 2 30

Wood Bowls
13 in. B utter  ________ 5 00
15 in. B utter  ________ 9 00
17 in. B utter  _______ 18.00
19 in. B utter  _______ 25.00

__ 5 75
__ 7 00
__ 7 00
__ 8 25
__ 7 50
__ 6 25
___7 50

W RAPPING PAPER  
Fibre, M anila, w hite 06%
N o. 1 F i b r e _________ 07%
Butchers M a n i la ___ 06
K raft ________________08%

YEAST CAKE
M agic, 3 d o z . _______ 2 70
Sunlight, 3 d o z ._____ 2 70
Sunlight, 1% d o z . ___1 35
Y east Foam , 3 d o z ._2 70
Y east Foam , 1% doz. 1 35

YEAST—COMPRESSED  
Fleischm an, per d o z ._28

FAMOUS IN SONG AND STORY.
W e all like to hear of the role 

played in history by trifles, from the 
length of Cleopatra’s nose to the pig 
in Maine who brought on the Mex­
ican W ar. The geese whose cackling 
saved the Roman capital have always 
appealed to the imagination. Every 
one knows of the Kansas housewife 
who baked a pie so delicious that her 
husband took one piece too many. 
He could not attend the election for 
Assemblyman, consequently a Demo­
crat was elected to the Senate and the 
impeachment of Andrew Johnson was 
a failure—all because of the pie. But 
scientific investigation is a spoil-sport 
when it comes to such dramatic epi­
sodes. It grumbles about myth-mak­
ing tendencies. It has probably long 
since proved tha t it was no t the 
geese, but the vigilance of a sentinel, 
that saved Rome. It will rise some 
day to declare that the medical rec­
ords of the crucial precinct in Kansas 
show no one treated for indigestion 
on election day. Just now Chicago, 
celebrating the fiftieth anniversary of 
her great fire, has demonstrated that 
the conflagration did not originate 
with Mrs. O’Leary’s cow, so long be­
lieved to have kicked over the fateful 
lantern. I t  attributes the fire to some 
wholly natural agency—boys smoking 
in the barn, or spontaneous combus­
tion or prosaic incendiaries.

The kingdom was lost, myths tells 
us, for want of the army, the army 
for want of the rider, the rider for 
want of a horse, the horse for want 
of a nail. H istory proves by a pile 
of documents that a wayside smithy 
was near, that the horse did not need 
a shoe anyway, and that it was poor 
marksmanship that defeated the army. 
Happily, history stands no chance 
against a myth which has a fifty-year 
start. H istory may prove first that 
there was no Mrs. O’Leary, and, sec­
ond, that she kept nothing but a goat, 
but Mrs. O’Leary’s cow will remain 
famous in song and story.

THE DEBACLE OF THE MARK.
The collapse of the German mark 

supplies another point for the refuta­
tion of the inflationists, who have 
been persistently criticising the Gov­
ernment and the banks for their al­
leged throttling of American trade by 
an illiberal credit policy. The infla­
tionists made the most of Germany’s 
supposed trade advantages because of

its cheap money, and declared that the 
United States was “hamstrung” by its 
adherence to the obsolete gold stand­
ard. If Germany was growing rich 
because the mark with a par value of 
24 cents was made so plentiful that 
it became worth only V/2 cents, it 
would seem logical for it to grow 
even richer when the mark within a 
fortnight declines in value to of a 
cent. Instead of enjoying unbridled 
prosperity, however, Germany now 
appears to have reached a condition of 
economic strangulation. Such an out­
come had been freely predicted by 
financiers who had kept in close touch 
with the international situation. Its 
realization, however, will hardly cause 
the cheap money advocates to recant. 
That is expecting too much. Under 
the present financial conditions in 
Germany it becomes very doubtful 
whether buyers of German goods, 
which appeared to be offered at a 
bargain some weeks ago, will be able 
to obtain the execution of their orders. 
This is a m atter of more immediate 
importance to the business man.

COLEMAN ®~2!»
T e r p e n e le s s

LEMON
and Pure High Grade

VANILLA EXTRACTS
Made only by

FOOTE & JENKS
Jackson, Mich.

refrigerators
f o r  ALL PURPOSES

Send for Catalogue

No. 95 for Residences 
No. 53 for H otels, Clubs, 

H ospitals, Etc.
No. 72 for Grocery Stores 
No, 64 for  M eat M arkets 
No. 75 for F lorist Shops

McCRAY REFRIGERATOR CO.
2144 Lake S t. Kendallville, In d .

A \ a d e  I n  G ra n < l  R a p i d s

W ilm arth show  cases and store fixtures in W est M ichigan’s  b iggest store

In Show Cases and Store Fixtures Wilmarth is the best buy—bar none
Catalog—to m erchants

WILMARTH SHOW  CASE COMPANY 
1542 Jefferson Avenue Grand Rapids, Michigan
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Has Increased the Color Range. 
Heretofore containers for smelling 

salts have been filled with liquids col­
ored in a limited variety of shades, 
lavender and green being among those 
favored. In  a new line the liquids 
containing the salts are brightly 
colored in many shades. Red, old 
rose, pink, orange, yellow, blue, purple, 
lavender and American Beauty red 
are some of the new shades. The 
salts are shown in cut-glass flasks, 
running up to eight ounces, in differ­
ent fancy shapes for the boudoir table. 
The rice range for this larger 
boudoir size, which is filled with 
cubes of greater than the usual size, 
is $4 to $16 a dozen. I t  is planned to 
put out a small-size flask af the 
colored salts, to retail a t about 35 
cents that can be carried in a lady’s 
handbag.

The last issue of the weakly Co- 
Operative Commonwealth—which is 
probably the last number which will 
ever be issued—contains a large dis­
play advertisement for the soap de­
partment of Swift & Company. One 
of the unexplainable things in the 
mercantile world is that the Swift 
concern refuses to patronize certain 
trade journals which take a vigorous 
stand for the rights of the regular 
retailer, but has a settled habit of go­
ing out of its way on the least provo­
cation to stab the legitimate dealer in 
the back by exploiting its brands in 
piratical sheets having for their ob­
ject the destruction of the honest mer­
chant. In view of the fact that hun­
dreds of retail merchants are stock­
holders in Swift & Company, and be­
cause their financial relation to the 
concern naturally causes them to take 
increased interest in handling the 
brands exploited by tha t house, the 
persistent and apparently studied 
policy of the concern to* antagonize 
the legitimate trade by cultivating 
friendly relations with cutters, co- 
operators and mercantile pirates con­
stitutes one of the anomalies of the 
business world.

Garish Trimmings Relieve “Black­
ness” of Fall Hats.

“The black felt sanctioned by 
fashion and approved by the smartly 
dressed woman,” the forthcoming 
bulletin of the Retail Millinery As­
sociation of America will say, has an 
unquestioned charm when the black 
note is carried throughout, in trim­
ming as well as in the foundation of 
a hat. However, a touch of color and 
originality is given the hat of felt by 
the use of motifs of velvet, usually 
very brilliant in coloring and cleverly 
used, so as not to detract from the 
simplicity which the all black achieves.

“A line of black felts offered by 
one of the manufacturers shows a 
clever use of the applique trimming. 
On a timely tailored street model 
made with a cushion brim that slopes 
down at one side to form a point, 
leaves of pheasant brown velvet are 
used as trimming. The foilage is laid 
flat about the brim, and makes a dis­
tinctive and simple trimming.

“For a semi-dress model made on 
broad mushroom lines Autumn leaves 
of russet and brown velvet are chosen 
and are banked about the crown in a 
thick mass effect. Broad bands of 
velvet showing a bright touch of

color prove effective on a hat of black 
felt, and augmented by an ornament, 
are favored trimmings for hats of this 
fabric.”

Shoe Sales Too Bulky.
I t appears that one of the great 

needs in the boot and shoe industry at 
the present time is the elimination, 
as far as possible, of the traditional 
practice of semi-annual buying in 
large volume, which appears to be 
entirely contrary to the need of the 
shoe manufacturers for a steady flow 
of business throughout the year. 
While it may not be possible to over­
come this habit entirely, A rthur B. 
Butman, Chief of the Shoe Division 
of the Departm ent of Commerce, ex­
plains the situation can be relieved 
somewhat by the development of mid­
season buying.

“It is admitted that an economic 
need of the industry is the stabilization 
of the production and sales volume, 
he writes. “This need arises to a 
large extent from the present-day 
merchandising practice, and if con­
certed efforts were made on the part 
of the manufacturers and factors in­
volved to correct this fault, such action 
would result in bringing about a con­
dition more satisfactory to the shoe 
and leather industrial group.”

An Editor Defends Butchers.
At least one big newspaper, the 

Rocky Mountain News has spoken a 
few good words for the butchers.

I t says “that the reason for such ex­
orbitant prices for beef and mutton is 
because the people only want the 
choice cuts. The average American 
does not want the cheap parts of a 
beef or a sheep or any other food 
animal. The great majority demand 
the choice parts, or at least the second 
choicest parts. There is undoubtedly 
merit in this defense. Anyone can 
test it by going into a meat market 
and observing the orders different 
persons leave for meat. Not one out 
of twenty calls for the cheap meats, 
wholesome as they are.”

The butchers should give a vote of 
thanks to  this editor. He is wrong 
when he speaks about “exorbitant 
prices,” but he is fair. If there were 
more like him the retail meat business 
would be more congenial.

BUSINESS WANTS DEPARTMENT

Is required, a s am ounts are too sm all to  open accounts.

E x ch an g e  fo r s to ck  of goods, 160-acre 
fa rm , T rav e rse  C ity  f r u i t  belt, 120 c le a r­
ed. Good bu ild ings, well a n d  w indm ill. 
T w e n ty -a c re  app le  b reh a rd . % m ile  from  
tow n. George H all, C adillac, M ich. 510

W ill pay cash for whole stores or part 
stocks of m erchandise. Louis Levlnaonn, 
S ag inaw , Mich. **•

M an w ith  y e a rs  of experience  in m en  s 
a n d  w om en’s w e ar open fo r position . C an 
m anage, a d v ertise , t r im - seUp £ ° ? ^ -  
re fe ren ces . A ddress No. 511, C are  T rad es  
m an .

F o r  Sale—H a rd w are  in D e tro it n e a r  
la rg e  in d u s tr ia l p la n t em ploying  th o u ­
san d s  o f’ m en. S tock  in v en to rie s  a b o u t 
$15 000. C an  be reduced . R easonab le  
re n t.  Good o p p o rtu n ity  if ta k e n  a t  once. 
N o a g en ts . A ddress  No. 512, C are  M ch- 
ig a n  T rad esm an . &1<5

P ay  spot cash for clothing and furnish­
ing goods stocks. L. SUberman, 274 B ast 
H ancock, D etroit. »68

Bell Phone 596 Cltz. Phone 61366 
JOHN L. LYNCH SALES CO. 

SPECIAL SALE EXPERTS  
Expert A dvertising  

Expert M erchandising 
209-210-211 M urray B ldg. 

GRAND RAPIDS, MICHIGAN

F o r  Sale—Good, e stab lish ed  g ro ce ry  
a n d  d ry  goods b u siness . L ead in g  s to re  
in th riv in g  S o u th e rn  M ichigan tow n. A d ­
d re ss  N o. 509, C are  M ichigan T rad esm an .

If you are th inking of going Into b u si­
ness, selling  out, or m aking an exchange, 
place an advertisem ent in our business  
chances colum ns, a s it w ill bring you 
in touch with the man for whom  you are 
looking—T H E  BU SIN E SS MAN.

1000 letterheads or envelopes $3.76. 
Copper Journal, H ancock, Mich. 1BO

W A N T E D —To h e a r  o f a  good re ta il  
s to re , th a t  from  $3,000 to  $5,000 w ill buy. 
Jo n es  2326A V an B u ren , C hicago. 506

r e b u i l t
CASH R EG IST E R  CO., Inc.

D ealers in
Cash R egisters, c °m putlng Scales. 
Adding M achines. T ypew riters And 
Other Store and Office Specialties. 
122 N . W ashington, SAGINAW , Mich. 

Repairs and Supplies for all m akes.

F o r  Sale—1 Toledo co m p u tin g  scale. 
W eighs  up  to  th ir ty  pounds, A - l  cond i­
tion . A ddress C lin ton  Local, C lin ton , 
M ich._________________________________ 501

E x change—100-acre fa rm , n in e  m iles 
so u th w es t of K alam azoo , fo r s to ck  of 
g en e ra l m erch an d ise  o r h a rd w are . A d­
d ress  No. 502, C are M ichigan T rad esm an .

oUa

ATTENTION M ERCHANTS—W hen in 
need o f duplicating books, coupon books, 
or counter pads, drop us a  card. W e  
can supply either blank or printed. 
Prices on application. Tradesm an Com­
pany, Grand Rapids.

W A N T E D —To h e a r  from  som eone w ith  
good bu s in ess  to  exchange  fo r good ia rm . 
N o. 486 M ich igan  T rad esm an . 486

W a n t to  h e a r  from  a  p a r ty  ow ning  a  
good g en era l m erch an d ise  bu s in ess  o r 
o th e r  bu s in ess  for sa le . S ta te  cash  p rice  
a n d  p a rtic u la rs . Jo h n  J .  B lack , 130 S t., 
C hippew a, W is. 505

W ould  like to exchange  a  b eau tifu l 
solid  b rick  p ro p e rty  in the  b e s t re s id en ­
tia l sec tion  in  D e tro it fo r a  good clean  
s to ck  of m erchand ise . A ddress No. 507. 
C are  M ichigan T rad esm an . &u<

The Fleisher Company, of H agers­
town, Md., recognizing that the child 
of to-day is the customer of to-mor­
row, conceived the idea of familiariz­
ing the children of the neighborhood 
with its store, through a well adver­
tised children’s week. The entire 
front of the third floor was devoted 
to  an improvised auditorium. The en­
tertainment started promptly at 2:30 
daily, lasting for an hour and a half. 
The programs consisted of the best 
local talent, and included piano re­
citals, songs, the telling of stories for 
children, and on Thursday and Sat­
urday afternoons tableaux called 
“Pictures of Childhood.” Q uintet 
Kephart, the advertising manager, will 
furnish a copy of the souvenir pro­
gram to any merchant interested in 
working out a similar plan.

W hat a host of employes think they 
ought to be given a raise in pay just 
because they have been in the same 
position for so many months or years.

O n e  r o t t e n  e g g  i n  a d o z e n  
d o e s  n o t  s p o i l  t h e  e l e v e n  
b u t  c u t s  o u t  y o u r  p r o f i t

T f  |" M S  the same way with your valuable papers 
—which should be in a safe place—when 
you have a fire and your books, inventory, 

record of daily sales and record of purchases are 
not in a fire proof safe. It is like a rotten egg in a 
dozen; in fact, it is a rotten egg in your business, 
because, ten to one, you don’t get the money you 
are entitled to and you cannot reasonable expect 
it either.

Prevent this possible loss. Buy a reliable safe to 
store away your books and valuable papers every 
(night. Now, while you read this advertisement is 
the time to act. It is a warning to you for you 
don’t know what is going to happen. Don’t delay.
Do it right now.

We sell the best safes on the mar­
ket, in all styles and sizes at reas­
onable prices. COME IN OR 
WRITE. You will never regret it.

G R A N D  R A P ID S  SA F E  CO .
Corner Ionia and Louis Sts. Grand Rapids, Mich.
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DOES GOLD NEED A SUBSIDY? 
Twenty-two United States Senators 

•ora Western States have signed 
resolutions relating to “the existing 
crisis in the gold mining industry of 
the Nation” and have forwarded them 
to Secretary Mellon. Six of the sign­
ers are members of the Senate Com­
mittee on Mines and Mining. The only 
two members of this committee re­
fusing to sign were Senators Suther­
land of W est Virginia and Newberry 
of Michigan. The resolutions endorse 
the proposition to pay a subsidy of 
$10 per ounce for all gold mined in 
the United States, and call upon the 
Secretary of the Treasury to give the 
plan his endorsement, or, in the event 
that he is opposed to it, to formulate 
a programme for saving the gold min­
ing industry from destruction. The 
necessity for the Government’s inter­
vention is explained as due to the fact 
that the production of gold “is vitally 
important to the financial and com­
mercial life of the Nation and of the 
world.”

The accounts of Senators from Ne­
braska, Colorado, Idaho and Montana 
presenting a round robin to the 
Treasury Department, emphasizing 
the importance of taking heroic 
measures to maintain the gold stan­
dard, make queer reading to those 
who are familiar with the attitude of 
this section towards the gold standard 
back in the nineties. In a single gen­
eration the wheel has made a com­
plete revolution. Gold has become so 
cheap in terms of general commodi­
ties that it cannot be mined profitably 
in some sections of this country, and 
the output since 1915 has declined very 
siharply. This in itself will tend to 
correct the difficulty. Gold is only 
a commodity, and if it becomes over­
cheap the obvious remedy is for the 
mines that cannot work at a profit to 
shut down. W hen the cotton grow­
ers found cotton so cheap that it could 
not be sold at a profit they reduced 
their acreage. Congress fried to do 
something for the distressed pro­
ducers, but no one went so far as to 
suggest a direct subsidy from the 
Treasury. In spite of the fact that 
gold is used as money, the gold 
miners have no more direct claim on 
the Government for special favors 
than the producers of corn, cotton, or 
wheat. In  fact, these commodities are 
more necessary than gold. The real 
trouble to-day is that the country has 
too much gold in its vaults for its 
financial health. It could lose a large 
portion of it without suffering.

AID W HICH CREDITORS GAVE.
All manner of industries have been 

hit by the deflation that has been 
in progress for a year or so. Some 
have been under a greater strain than 
others. And it has not been those 
most affected whose woes have been 
most ostentatiously thrust before the 
public. Rather it has been the ones 
which have been organized in a way 
to impress the politicians that have 
been most vocal. Every one has been 
informed, over and over again, of the 
sufferings of the cotton growers and 
of the wheat farmers. But how many 
have any idea of what merchants, 
wholesale and retail, have had to go 
through? Figures of business cm- 
harassment® only relate to the cases

which get to the point whefie in­
solvency must be confessed. Those 
given for the last year or so form 
only a very small percentage of the 
actual number of cases in which the 
forbearance of creditors and the time­
ly aid of lenders averted failure. 
Many have been, and still are, being 
helped along by extensions of the 
time for paying their debts, and it 
might astonish those who criticise 
banks for being merciless to borrow ­
ers to learn how many concerns have 
been tided over bankruptcy by the 
consideration and assistance shown 
by such institutions. This help has 
not been altogether altruistic, of 
course, because it was to the interest 
of all to keep solvent every worthy 
concern and not let loose so large a 
crop of failures as to produce a panic. 
Now that the corner has been turned, 
it does no harm to refer to this sub­
ject if only to call attention to the 
really patriotic service performed by 
numbers of unobstrusive persons and 
institutions.

Review of the Produce Market.
Apples—W agner, W ealthy, Spys, 

Baldwins and Alexanders command 
$7 per bbl.; cooking apples, $6 per bbl.

Bananas—7%c per lb.
Beets—$1 per bu.
Butter—The consumptive demand 

is better than it was a week ago. The 
market is in a healthy condition, due 
to the remarkable run of pasturage 
we have had for the past six weeks. 
The stocks in storage are consider­
ably lighter than they were last year. 
The importations of butter are also 
considerably lighter. If we do have 
a change in price it is quite likely to 
be a slight decline. Local jobbers 
hold extra creamery at 42c in 63 lb. 
tubs and 43c in 40 lb. tubs. P rin ts 
44c per lb. Jobbers pay 20c for pack­
ing stock.

Cabbage—$1.25 per bu.
Carrots—$1 per bu.
Celery—40c for ordinary and 60c 

for Jumbo.
Citron—15@25c apiece, according to 

size.
Cranberries—Local jobbers hold 

Early Blacks at $13.50 per bbl. and 
$6.75 per y2 bbl.

Eggs—The market is steady at un­
changed prices. Receipts of fresh 
eggs are extremely light and meeting 
with ready sales at premiums over 
the market quotations. Stocks of 
storage eggs are reported to be in ex­
cess of a year ago and the market is 
only steady, with a moderate demand. 
We do not look for much change 
from the f resent conditions during 
the coming week. Local dealers pay 
40c for strictly fresh, candled. Cold 
storage are now moving out on the 
following basis:
F irsts ---------------------------------------37c
Seconds -------------------  31c
Checks ------------------------------------- 30c

Egg Plant—$2 per doz.
Grape Fruit—Isle of Pines fruit is 

now in market, selling at $6.50 per box 
for all sizes.

Grapes—Concords command $3.50 
per doz. for 4 lb. baskets; Delawares, 
$4 per doz.; Niagaras, $3.50 per doz.; 
Tokay and Malaga from California, 
$2.85 per 24 lb. crate,

Green Onions—Silverskin, 20c per 
doz.

Honey Dew Melons—$2.50 per crate 
of 8 to 9.

Lemons—Sunkissed are selling on
the following basis:
300 size, per box ---------------------$8.00
270 size, per b o x ---------------------- 8.00
240 size, per b o x ---------------------- 7.50

Choice are held as follows:
300 size, per b o x ---------------------$7.50
270 size, per b o x ---------------------- 7.50
240 size, per box ---------------------- 7.00

Lettuce—Home grown head, 15c 
per lb.; New York head, $3.50 per 
crate.

Onions—California, $4.50 per 100 
lb. sack; home grown, $4.25 per 100 
lb. sack; Spanish, $2.25 per crate.

Oranges—Fancy California Valen­
cias have sustained a considerable 
advance, due to scarcity. Prevailing 
quotations are as follows:
90 and 100 __________________ $7.25

150, 176 and 200 _______________8.00
216 ____________ _________ 8.00
252 _______________________ 7.50
288 _______________________ 6.50
324 _______________________ 6.00

Parsley—60c per doz. bunches. 
Pears—Kiefers, $2.
Peppers—Home grown, $1.25 per 

bu. for green; 30c per doz. for red.
Potatoes—$3.50 per 150 lb. bag for 

home grown.
Poultry—Local buyers pay as fol­

lows for live:
Turkeys -----------------------------------28c
Geese --------------------------------------- 13c
Choice Ducks --------------------------- 20c
L ight fowls ------------------------------ 14c
Heavy fowls -----------------------------18c
L ight C h ickens--------------------------14c
Heavy C h ickens------------------------ 16c

Pumpkin—$2.25 per doz.
Quinces—$3 per bu.
Radishes—15c per doz. for home 

grown.
Spinach—$1.50 per bu.
Squash—$3 per 100 lbs. for H ub­

bard.
String Beans—$1.50 per bu.
Sweet Potatoes—Virginia command 

$1.75 per hamper and $5 per bbl.
T o m a to e s — $1.25 per y2 bu. for ripe; 

75c per bu. for green.
Turnips—$1 per bu.
W ax Beans—Home grown, $1.50 

per bu.

Both Wheat and Flour Are Excellent 
Property.

W rit te n  fo r th e  T rad e sm a n .
Tihe Government report, issued la'te 

in the afternoon of Oct. 8, places the 
total of the United States crop of 
Spring and winter wheat at 740,000,- 
000 bushels in round numbers, or 13,- 
000,000 bushels less than the estimate 
of the previous month. This, of 
course, made a bullish report, the 
market reacting immediately to a 
higher basis, wheat advancing 5c per 
bushel yesterday.

While it is improbable that a big 
advance will be scored at this time, we 
are of the opinion the market should 
hold firm, possibly advance somewhat 
more.

Statistics are very bullish, as you 
will note by the figures given below 
covering a three year period:

Crop, 1921-22, 740,000,000; 1920-21,
787,000,000,000; 1919-20, 941,000,000.

Cary-over, 1921-22, 125,000,000; 1920-

21, 155,000,000; 1919-20, 83,000,000.
Im ports (estimated), 1921-22, 25,- 

000,000; 1920-21, 56,000,000; 1919-20,
5.000. 000.

Total available supply, 1921-22, 890,-
000. 000; 1920-21, 998,000,000; 1919-20,
1.028.000. 000.

So it will be seen our total available 
supply this year is 108,000,000 bushels 
less than last year and 138,000,000 
bushels less than the crop year of 1919- 
20.

Based on the per capita require­
ments of 5y2 bushels, 605,000,000 
bushels will be required for consump­
tion. Seed requirements are estimatde 
at approximately 80,000,000 bushels, 
making a total of 685,000,000 bushels 
required for domestic use. This leaves 
only 205,000,000 bushels for export and 
carry-over. Between July 1 and Oct.
1, this year, a  total of 130,000,000 
bushels has been exported and it is 
claimed approximately 40,000,000 
bushels additional have been sold for 
export, making total sales for export 
of 170,000,000 bushels, leaving only 35,- 
000,000 for sale and carry-over on the 
balance of the crop.

I t is very evident we are liable to 
become oversold. As a m atter of fact, 
if general business conditions were 
normal a sharp advance could be 
looked for; undoubtedly we will have 
further advances between now and the 
first of December, and unless the 
growing crop of w heat shows up very 
good in the spring, still further ad­
vances will be scored next April and 
May in all probability.

As a matter of fact, wheat to*-day 
looks stronger than it has at any time 
on this crop, and while we do not ad­
vise overbuying for future delivery, it 
certainly does seem advisable to have 
sufficient purchases made to cover re­
quirements for at least thirty days in 
advance. Both wheat and flour appear 
to be excellent property.

Lloyd E. Smith.

High Prices Check Hide Market 
Sales.

There is no trading in the country 
market and this will, no doubt, be a 
quiet week. Dealers are asking full 
prices as there is scarcity of good 
country hides to-day. All weights 
have been offered at 8j4c flat f. o. b. 
shipping point, which is an advance 
of \ y c  over last sale price. Good 
extremes are very much in demand, 
last sale being made on a basis of 
ll j^ c  which included a small percent­
age of grubs. The last reported sale 
of buffs 45 to 60 pounds, was at 8c. 
There has been a few lots of bulls 
moved at 7c for good section stock.

The calfskin market is very closely 
sold up and, no doubt, the next sales 
will be at steady prices. I t is under­
stood but not confirmed, that there 
was a large movement of calfskins in 
the New York market which will no 
doubt have a tendency to put the 
Michigan calfskin market on a firmer 
basis. A sale of re-salted city and 
country calf at 14j^c has just come to 
light to-day and has been confirmed. 
Kip remain strong at 18c.

Fresh horsehides are held at $3.75 
@4 and, no doubt, there will be a 
better outlet for these as there gen­
erally is following the consistent 
sales pf heavier country hide®.



What about the
G A S O L I N E

you use?

■V ER Y  m otorist know s th a t all gasoline is not alike: You have reason­
able assurance th a t the  quality  o f m ost gasoline sold under a  well 

know n trade  nam e will rem ain constant, bu t trouble creeps in w here you 
form  the  hab it of ju st buying “gas.”

It is no t the  idea of th is com pany to  claim  th a t w hen you notice a  dif­
ference in the  quality  of your favorite  gasoline, th a t the  m anufacturer has 
deliberately tam pered w ith  his product. W hat w e do m ean to  say is th a t 
gasoline varies according to  d ie  rrtethods used in its m anufacture, and the  
raw  m aterial from  w hich it is m ade. ;

T his com pany on account of its im m ense resources can tru th fu lly  say 
the  Red Crow n Gasoline never varies, except as seasonable changes call for
variation.

It is also well to  consider th a t th e  gasoline to  which you have your car­
bureto r adjusted m ay  no t even be on sale  in th e  nex t tow n or state, th a t too 
is a  source of annoyance.

So w e say, w hat about your gasoline? Is it alw ays the  same, and can 
you buy  it everywhere?

Red Crow n Gasoline can be bough t everywhere. O nce your car­
bu re to r is ad justed  to  Red Crow n th ere  need never be  any necessity for 
changing, because Red Crow n can b e  bought every few  blocks in the  city 
and every few  miles in the  country, w herever you go, and its quality  never
changes.

It is a  universal fuel.

S T A N D A R D  O I L  C O M P A N Y
(IN D IA N A ) ,

" Y -W i  U . S. A .C H IC A G O
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T here is a  peculiar quality  in each hum an  voice th a t is so individual th a t the  
very personality  of the  speaker is given out.

H ow  often do your friends say to  you, “ Oh, I knew  you b y  your voice?“

For this reason long-distance telephone conversations have an  em phatic value 
aside from  the convenience of an  im m ediate  reply  to  questions and the  oppor­

tun ity  for discussion.

Send your own voice over the  Long D istance w ire  in all im portant transactions 
and it is as if you had  been present yourself. This is the  satisfying w ay—the 
m odern w ay  to  transact your affairs.

T he following inform ation about d ifferent classifications of Long D istance calls 
will aid you in using the  telephone m ost econom ically and efficiently.

1. If you will talk to any person answering 
the telephone, the toll charge will be 
about one-fifth less than as if you had 
asked for a particular person at that 
address.

2. Such service between 8:30 P. M. and 
M idnight costs only about one-half the 
day rates and between M idnight and 
4:30 A. M. it costs only about one-fourth 
the day rates.

3. Particular person calls are those in which 
you ask to talk with a particular person 
in another city. On this class of calls a 
report charge is made if the person asked 
for cannot be communicated with through 
no fault of the Telephone Company.

v This charge is not made if the connection 
is established. The report-charge amounts 
to about one-fifth of the particular per­
son rate.

4. Charges can be reversed only on particu­
lar person calls.

Call the Long Distance Operator. She will Connect You.

MICHIGAN STATE TELEPHONE COMPANY

“  l e t  T h e m  H e a r  Y o u r


