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You can get along without a lot of 
things—-but getting along without 
eating is not a success in the long 
run. If people persist in eating, 
they will need flour and needing 
flour—give them

Aristos
Fanchon Red Star

JUDSON GROCER CO.
GRAND RAPIDS MICHIGAN

You Make
Satisfied Customers

when you sell

“ SU N SH IN E”
F L OUR

Blended For Fam ily  Use 
The Q uality  Is Standard and the 

Price Reasonable

Genuine Buckwheat Flour 
firslisiw and Corn Meal

J. F. Eesley Milling: Co*
The Sunshine Mills 

PLAINWELL. MICHIGAN

Blanks for Presenting
LOSS AND DAMAGE 

or OVERCHARGE
C L A IM 8 ,

and other Transportation Blanks. 
B A R LO W  B R 0 8 .

Grand Rapids, M ich.

Watson-HiggmsMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
MUlers

Owasdby Kerekarts 

ftstocti soli Ip

NewPerfectionFIonr
Packtd In SAXOLINPaper Anted 

Cotton, Sanitary Sackt

FRESHNESS 
T he Big Essential in Yeast

Fleischmann’s Yeast is shipped daily by special express from the eleven 
factories located in different parts of the United States.
Then one thousand distributing stations cut the yeast, wrap :t  in tinfoil, 
pack it into two thousand trunks,
And away go the alert Fleischmann salesmen to place yeast at its freshest 
in the refrigerators of 200,000 live grocers.

Ten million people are using Fleischmann’s 
Yeast as a health-builder. Get in on the 
Big Push and increase your profits.

The Fleischmann Company
Fleischmann’s Yeast Fleischmann’s Service

How about Coffee 
at your House?

Is it golden yellow w ith ’ cream ? 
H as it satisfying * 'b o d y ” ? .
Has it delicious arom a?
Has it true coffee flavor?
D on’t miss the  very qualities tha t 
m ake coffee d rin k in g  deligh tfu l.
P u t “ S E A L  B R A N D ” in the  
coffee-pot.

T R A D E  S U P P L IE D  B Y  C H A S E  &  SA N B O R N , 76 EA ST L A K E  S T ., C H IC A G O , IL L .

Ask us about our new Tea Sugar

Help Your Customers 
Succeed

Your success depends on the 
success of your customers— 
the retail grocers.
Their success depends on their 
profits; use your influence to 
induce them to concentrate on

Franklin Package'Sugars
To save them the cost of 
twine, bags, labor, overweight 
•and breakage.

The Franklin Sugar Refining Company
PHILADELPHIA

m

“A Franklin Cane Sugar for every use”

Granulated. Dainty Lumps, Powdered. 
Confectioners. Brown. Golden Syrup
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T h a t W e Can Do.
Each Issue Complete In Itself.

D E V O T E D  TO  T H E  B E S T  IN T E R E S T S  
O F  B U SIN E S S M EN. 

Published W eekly By
T R A D E SM A N  CO M PANY  
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E . A. ST O W E , E d ito r.

Subscription Price.
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F o u r do lla rs  p e r y ea r , if n o t pa id  in  
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A M U SIN G  IN C O N SIST E N C Y .
An am using instance of stock com 

pany inconsistency has ju st come to 
m y atten tion  in the cu rren t num ber 
of the Insuance Host. U nder the 
caption “P assing  P a rag rap h s,” oc
curs the follow ing item :

Insurance is a sto rm  and stress 
proposition. I t  needs to be strongest 
when danger lowers. M utuals are 
fair w eather craft. T hey  sail along 
when business seas are sm ooth, but 
when storm  comes they lack the bal
last of cash capital and am ple re
serves. T heir m em bers get out like 
ra ts deserting  a sinking ship and they 
are w eakest ju s t when they should be 
strongest.

On the very nex t page under the 
title “R einsurance R um ors A re Ap
pearing  E arly  T his Y ear,” appears the 
follow ing paragraph , frankly  confess
ing th a t num erous stock companies 
are in distress. I t  is true the re fer
ence is to “W estern  F ire  Insurance 
C om paniets,” but if the m utuals had 
been involved the  Insurance P o st 
would certain ly  have com e out w ith 
flaring headlines and  a colum n or two 
of bom bastic rhetoric. H ere it is:

Chicago m anagers rep o rt that an un
usually large num ber of W estern  fire 
insurance com panies are m aking over
tu res for re-insurance, either partial 
o r for their entire business, as the end 
of the year and sta tem ent tim e ap
proaches. M any of the sm aller com 
panies have found the  com bination of 
decreased prem ium s, h igher losses, in
creased expenses and depreciated as
sets a serious one, especially those 
which were organized under expensive 
prom otion m ethods and with a large 
num ber of sm all stockholders who 
were prom ised early and liberal divi
dends.

The fact is, that the failure of a 
m utual is so ra re  th a t it is seized on 
w ith avidity by unscrupulous stock 
com pany penny-a-liners and w ritten  
and re-w ritten  for m onths afte rw ard ; 
w hereas th e  passing  of stock  com 
panies is apparen tly  so com m on th a t 
it has little  o r no new s value

T he above quotations afford an 
am using exam ple of the inconsistent 
position  in w hich the logic of events 
places th e  insurance publications 
whose main support consists in stock 
com pany advertisem ents.

In  the year 1752, tw enty-four years 
before the D eclaration  of Independ
ence was signed, Benjam in F ranklin  
organized the first fire insurance com 
pany in Am erica. I t  was no t only the 
first insurance com pany, but the first 
m utual fire insurance com pany and 
to-day, w ith a surplus o f six million 
dollars, it stands in the  fo rem ost rank 
of m utual companies. I am  referring  
to the Philadelphia C ontributionship 
for the Insurance of H ouses from  
Loss by Fire.

F rom  th a t  date to  th e  year 1916, ac
cording to the H onorab le  Charles F. 
N esbitt, form er Superin tendent of In 
surance, W ashing ton , D. C., 2900 m u
tual companies have been oganized of 
which 700 have failed, retired or re
insured, leaving practically  76 per 
cent, still doing business.

In  the same period 1,550 stock com 
panies were organized of which 1,300 
failed, re tired  or re-insured, leaving 
16 per cent, still doing business.

In other words, although there has 
been twice as many mutual com
panies organized, 76 per cent, of them  
are still in business, as compared with 
only 16 per cent, o f the stock com
panies.

O ST R IC H -L IK E  OPTIM ISM .
I t  is not w holly surprising  to find 

some of the sunshine spreaders ob
jec ting  to the unem ploym ent confer
ence a t W ashing ton  on the ground 
th at it gave too m uch public em phasis 
to unfavorable industrial conditions 
and therefore  m ight have a depressing 
effect on business. I t  was this same 
group that criticised the new spapers 
a year ago for telling the public that 
prices were falling. I f  the press had 
only kept “m um ,” it was said, there  
would have been no consum ers’ strike. 
A ny one who in tim ated  th a t business 
was not quite w hat it used to be was 
denounced as an enem y of society. 
And now  the A dm inistration  a t W ash
ington has gone and “spilled the 
beans” by holding a conference of 
representative citizens to  discuss 
rem edies for unem ploym ent. W hy 
adm it th at there  is any unem ploym ent? 
I t  would hard ly  be w orth  while to de
vote any a tten tion  to w hat one W est
ern banker calls the “hurrah  boys” if 
it were not for the fact th a t their con
tinual halloaing  has som etim es delayed 
read justm ent by crea ting  an unw illing
ness on the p a rt of som e dealers to 
take their m edicine like the rest.

GAUGING- FUTUR E DEM A N D S.
In  view  of the recen t em phasis 

which has been placed on the w astes 
in industry  due to  the m ultiplication 
of p a tte rn s and styles, and of the ob
vious need of b ring ing  down produc
tion costs as a  m eans of speeding up 
business recovery, m uch in terest a t
taches to a recent activ ity  of the N a
tional Shoe R eta ile rs’ Association. 
T his organization  has undertaken to 
sound the m em bers of the trad s by

m eans of a questionnaire in o rd e r to 
determiine which styles of shoes are 
expected to be in g reates t dem and 
during  the com ing spring  season. The 
results of the questionnaire are ex
pected to aid m aterially  in co-ordinat
ing production and consum ption. 
M anufacturers will have som ething to 
guide them  in production , and the re 
tailers likew ise-w ill be able to avoid 
stocking up w ith goods which m ay not 
be readily  salable. So long as there 
is a buyers’ m arket the need of such 
co-operative efforts to gauge the quali
ty  and quantity  of consum er dem and 
is apparent, but some practical effort 
of th is  so rt m ight be profitably em 
ployed under all conditions o f the m ar
ket.

EGGS B O IL E D  IN  OIL.
A new m ethod of sterilizing  eggs, 

as a prelim inary  to cold storage, con
sists i i im m ersing them  fo r five sec
onds in an oil solution a t 250 degrees 
Fahrenheit. T his brief exposure to  
a heat considerably above the boiling 
jo in t of w ater is sufficient to  kill not 
only w hatever bacteria  the eggs may 
contain, but also the v ital principle 
of those of them  th a t are fertile.

E lectrical m achinery does the work. 
It is claimed th a t the eggs are in no 
way injured by the trea tm en t and, 
when afterw ard  put into cold storage 
th'ey retain their freshness much 
longer.

N E W  C A N N E D  FO O DS.
A newly patented kind of food, put 

up ready for the housewife’s instan t 
use, is prepared  by m ixing fine-chop
ped m eat with m ilk and a little flour. 
T he paste thus form ed is filled into 
m olds and exposed to  heat, w hereby 
the con ten ts undergo slight shrink
age and acquire a so rt of “skin.’’ T he 
molded m asses are thus easily d rop
ped out, to  be thereupon put into cans, 
which are sterilized and sealed.

The recent experience of a Benton 
H arb o r grocer with the alleged silver 
spoon sw indlers, related in detail else
where in  this w eek’s T radesm an, 
show s how advantageous it is for re
tail m erchants to keep the paper on 
file, so it can be  re ferred  to  on a 
m om ent’s notice. But for th is p re
caution on the p a rt of Mr. L eonard 
it is quite likely that he would be out 
of pocket $50, besides being obligated 
to pay $50 m ore as soon as a p rin ter 
could tu rn  out 25,000 cards. T here 
is not an issue of the T radesm an 
which does not contain some article 
which can be utilized to advantage by 
its readers before m any m onths roll 
around.

You perhaps cannot prevent all p ro
fanity  on the outside of your counter, 
but you can prevent it on the inside 
and you should for the good of the 
business.

Grain and Flour Depressed B y Rail" 
way Strike Talk.

W ritte n  fo r th e  T rad esm an .
The anticipated ra ilroad  strike has 

affected m arkets very adversely, 
w heat having been so far m ore g reatly  
affected than  any of the o ther serials. 
The m arket has suffered a very sharp 
decline. The price to-day is below 
what the grain is actually  w orth, but, 
of course, it is out of the question to 
say w hether the bo ttom  has been 
reached or not.

One th ing  is certain , both w heat 
and flour are now being quoted a t 
prices where they  represen t excep
tional value over a long pull. W heat 
is ju st as stro n g  as it  ever was, sta
tistically, and ju st as soon as the ra il
road strike is settled  a sharp reaction 
to a considerably h igher basis is 
bound to m aterialize. B uyers of 
w heat and flour will do well to watch 
this situation closely.

Of course, a railroad strike will 
paralyze the industry  of the U nited 
S ta tes; things will be topsy-turvy for 
awhile, but it seems impossible th at 
a strike can be of long duration. It, 
also, does not seem possible th a t a 
strike can m aterialize, b u t if the rail
road em ployes insist upon an ex o r
b itantly  high wage scale being m ain
tained, the issue m ight ju st as well 
be fought out now as later. A nother 
thing, it appears w ithout question 
railroad employes m ust accept lower 
wages along w ith everyone else. T he 
farm er, the business man, the factory 
man have all had their incomes very 
m aterially cut during  the past year; 
hundreds of lines of business have ac
tually been conducted a t a loss. 
Farm ers have hardly  gotten out of 
their crops what it cost them  for labor, 
to say noth ing about the re tu rn  on 
their investm ent. The factory  man 
has been a good sport; he has accepted 
the inevitable gracefully and acted 
like a m an; the railroad m an m ust do 
the same thing. I t seems a sham e 
they have been so illy advised by their 
leaders as to cause them  to think of 
taking the step they are considering. 
If  they actually  strike, it will be a 
m ost unfortunate  move for the coun
try  a t large and a very unpatriotic  
one on their part. Business in general 
is badly enough upset w ithout having 
any one throw  a w rench in the tran s
portation  m achinery. F reight rates 
m ust be low ered; a fair wage scale 
is essential to the best in terests cf 
everybody.

How ever, as regard ing  prices of 
w heat and flour, the strike m ovem ent 
is a predom inating  factor in determ 
ining the tendency of the m arket for 
the tim e being. M aterialization of the 
strike will, undoubtedly, cause some 
further reaction, although  it has al
ready been p re tty  well discounted. 
T he avoidance of a strike will im
m ediately result in a very sharp up
tu rn  in prices of both w heat and flour.

Lloyd E. Z.-.'.Si.
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Address by Secretary Bothwell B e
fore Ohio Retailers.

I need hardly  say th a t it gives me 
a good deal of pleasure to  be in tho. 
city th a t has stam ped its name in
delibly in the m ind of nearly  every 
business man and wom an th roughou t 
the  entire  know n w orld because of its 
being the hom e of the N ational Cash 
R egister Co.

I t  is also a source of gratification 
to  have the privilege of appearing be
fore you m en and wom en who in your 
daily occupation as re ta ilers of foods, 
hold in the hollow  of your hand the 
vital force of th is g reat world. If  the 
350,000 retail g rocers in this U nited 
S ta tes should lock their doors for 
even a day o r two, w hat a celebration  
there  would be for a little  while, but 
the re ta iler is no t built a long these 
lines. H e in m ost cases, a t least, en
deavors to  see th a t everybody is well 
fed by selling them  all they  ask for 
on the  very best and easiest term s 
possible. H aving  been identified very 
closely w ith the re ta il g rocery  busi
ness the past twenty-five years, my 
in te res t in the business seem s to  in
crease because of the problem s which 
p resen t them selves in increasing num 
bers—problem s which m ust be solved 
by the  re ta iler himself, as he is the 
last link in the chain of d istribution  
betw een the jro d u ce r and the con
sum er and, naturally , gets m ost of the 
kicks and cuffs which come from  the 
links above. T hen  he is in the  first 
link in the chain o f  distribution  from  
the  consum er end of the line and 
again gets all the abuse a t th a t end of 
the route. So, I say, he has m any 
problem s to  solve th a t can only be 
planned for a t such gatherings as this, 
w here the unfair and unw arran ted  en
croachm ents of those above, as well 
as of those below , m ay be discussed 
and analyzed and a possible plan de
veloped for th e ir solution. T his is 
why your w orthy  secretary  got me 
guessing when he asked me to  talk  
on a subject th a t for ages has been 
the pet hobby of the average retail 
grocer.

T he subject assigned me, as you 
will notice from  the program , is in 
dividual m em bership, and one of the 
best a rgum ents I can offer for keep
ing up the  stren g th  and business 
acum en of the S tate Association by 
individual m em bership is because of 
the fact th a t for ages retail grocers 
have acted as individuals until a very 
few years ago. Even in th is en ligh t
ened age, in m any, m any tow ns where 
Smith, Jones, Brow n and Ole are 
com petitors in the g rocery  business, 
if a custom er leaves Sm ith w ith an 
unpaid bill Jones is tickled to  death 
th a t Sm ith “go t it” and so on down 
‘he line. Y et th is .sam e  Sm ith, Jones, 
Brown and O le will m eet in their 
'odge, church or political m eeting in 
' m ost friendly spirit of co-operation, 
helping each o th er to w ork out the 
problem s of th a t organization  fo r the  
benefit of all concerned and, s trange  
to  say, these organizations, although  
alw ays m ade up of individual m em 
berships are invariably a success. 
How. m uch g rea ter a success, then,

would the business association be if 
m ade up of individual m em bership 
w ith a co-operative sp irit in m eeting 
the problem s of everyday business? 
W hen all is said, associations of busi
ness m en fo r the purpose of analyz
ing and correc ting  the problem s th a t 
injure their business are accom plish
ing a g reater and m ore lasting  sp irit 
of b ro therly  love and affection than  
any o th er force which has entered  in
to their lives, for when you elim inate 
th a t sp irit of “I ’ll do him before he 
does me” in business you have b rok
en down the g rea tes t barrie r in a 
grocer’s path of success. T he sp irit 
of envy and malice in business m ust 
be rem oved before p roper harm ony 
can exist in church or lodge.

Indiv idual m em bership has its ad
vantages as well as ifs disadvantages 
and in o rder th a t we m ay have a 
som ew hat clear idea of both , I have 
singled out ju st one or tw o of each 
th a t we m ay study them  to gether a 
little  m ore closely.

E very  individual has §ome idea as 
to  the good or evil of the problem s 
affecting his business; but if the in
dividual who th rough  m odesty or lack 
of opportun ity  has not com e face to  
face w ith a problem , how he is going 
to  be able to  vote on it in telligently . 
F o r  th is reason the action of an A s
sociation as such may be of little  or 
no value. L et me cite it in th is w ay:
A t the present tim e much in te res t is 
being m anifest in the S tevens-K elly  
bill, now before C ongress. I ’d like 
to  ask rig h t here for a show of hands 
as to  how m any have analyzed this 
bill sufficiently to  enable them  to vote 
in telligently  for o r against its pas
sage, yet it is a bill th a t will effect 
your business.

T he secretary  of a local association  
who in m ost cases is a busy grocer 
but whose name is on the m ailing 
list of his Congressm an gets the in 
form ation perta in ing  to  a bill of this 
character, but he is too busy to  carry  
the knowledge to  each m em ber and 
so he calls a m eeting, bu t so m any 
are unable to  be a t a m eeting th a t 
only a few know the  significance of 
a bill of th is character, w hich in m any 
cases is very unfavorable legislation, 
but by individual m em bership your 
state  secretary  ha6 a list w ith the 
name and address of each m em ber 
and because he is specializing has 
only to  place a le tte r before each in
dividual who is no t then  dependent 
on a busy local secretary  for his in
form ation.

Again, individual m em bership is 
better, as it som etim es happens th a t 
problem s arise th a t cannot be han
dled by a local association, and the 
sta te  association can pick from  its 
individual m em bership such m en as 
are best fitted to  m eet the condition, 
whereas, if the sta te  association is 
m ade up of affiliated locals only those 
in au tho rity  are apt to  be recognized. 
Individual tra in in g  is fundam ental if 
efficiency is desired.

Collective action is necessary if 
positive resu lts  are to  be attained. 
L et us join individually, b u t a fte r we 
have joined let us act collectively.

P ro p e r m ethod of o rganization  was 
verv forcibly b ro u g h t to  o u r atten

tion in our visit to  the  N ational Cash 
R egister Co.’s plant. T h e  positive 
and definite m anner of doing th ings 
in th is p lan t is a splendid exam ple 
of individual efficiency and a w on
derful com m entary  on the value of 
the individual first, plus the associa
tion of individuals fo r the sifting  out 
of ideas th a t are of the g reatest value 
in carry ing  on the  work. T he con
flicting ideas of the  m em bers of an 
association m ust be b ro u g h t together, 
analyzed and harm onized before a 
w orkable p lan is arrived  a t and th a t 
plan m ust be put in operation  by in
dividual effort and no plan is com 
plete until it has considered the ideas 
of all who are in terested  w hen the 
un iting  to gether of the best features 
of each com pletes the circle and yet 
the com pleted plan m ust be operated  
th rough  individual effort backed up 
by associate strength .

As the s ta te  association acts on a 
la rger plane than  does a local, it is 
advisable th a t the sta te  be strong ly  
organized as it is in position  to  help 
a local, regardless of its location, 
while a local only helps the sta te  as 
one unit of the whole. I t  is tru e  th a t 
locals are a r t  to  be self centered and 
so in te rested  in lo ca l’difficulties th a t 
they fail to  com prehend the value to  
them  of the la rger and m ore pow er
ful bodies of sta te  and N ational im 
portance.

W hen the N ational A ssociation 
adopts the plan of excluding from  
its ranks, sta te , local o r individual 
unless they  come as a p roperly  o r
ganized and chartered  body, a real 
definite practical and effective o rg an 
ization will be the resu lt and when 
each individual m em ber of these asso
ciations has first-hand inform ation 
relative to  N ational or s ta te  legisla
tion, then the g rocers and m eat deal
ers will be in a position  to  fulfil in 
g rea ter m easure no t only their m is
sion of d istribu ting  and supplying 
the needs of the inner m an, bu t they  
will also be in a position  to  do their 
duty to  their relatives, neighbors and 
friends in g reater degree, by helping 
to  fram e and pass legislation th a t is 
fair, equitable and ju s t to  all classes 
alike, and to  accom plish th is end the 
individual m em ber m ust do his or 
her p a rt as an individual.

Gabby Gleanings From Grand Rapids.
G rand Rapids, Oct. 18—M ore than 

six ty  years ago, when Charles H. 
Leonard, Sidney F. Stevens and Gaius 
W . P erk ins were playm atës, the pres
en t location Of the Postoffice budding 
was a swamp. These boys owned and 
navigated a raft on the swam p On 
one occasion “C harley” Leonard  lost 
in the sw am p a silver w atch his father 
had given him and which he greatly  
prized. H isto ry  records th at Mr. 
L eonard  dove in the w ater and waded 
in the m uck of th at swam p for tw enty- 
nine days until he finally recovered the 
watch. Such a th ing  as relinquishing 
any th ing  th a t belonged to him never 
found lodgm ent in his m ind. The 
w ord “fail” has never been located in 
the L eonard  vocabulary.

The persistence of the boy lajer de
veloped into the grim  determ ination 
of the man. H e early  assum ed the 
m anagem ent of the crockery  and 
g lassw are business established by his 
fa ther and, w ith th e  assistan ts and as
sociates, increased the sales m ore than  
tenfold. T his m uch accom plished, he 
yearned for a 'larger field of action 
««-%A V»îe lomKïtîon found full Di3.y in

the m anufacture of the  L eonard  re
frigerator, w hich soon took  rank as 
the best device of the kind th a t m oney 
and experience and genius could pro- 
duce. N oth ing  was perm itted  to  stand 
in the way of producing a refrigerator 
that should be a ttractive  in appear
ance, perfect in w orkm anship and 
efficient in results. T he outcom e is 
know n to every hardw are  and house 
furnishing goods dealer in this coun
try  and m any foreign countries as 
well. T he dealer who can obtain the 
agency of the “L eonard  line realizes 
th a t his position is secure; th a t he has 
the best that can be produced and sold 
a t a reasonable price.

T he Leonard  R efrigerator Co. has 
now uttered  a $600,000 bond issue on 
its entire plant, the first time in the 
h isto ry  of the corporation  th a t such 
an arrangem en t has been deemed ad- 
visable. All of the bonds are to be 
re tired  w ithin eleven years from  date 
of issue, and the in terest ra te  has been 
fixed a t 7 per cent. T here  is no ques- 
tion but the bonds will be placed 
prom ptly, because the  high credit of 
the establishm ent and the high char
acter of the  m anagem ent m ake the 
investm ent one of exceptional safety 
and undoubted  security.

John  Y oungs, Sears, reports receipts 
of eggs about the same as for this 
tim e last year and that he shipped 75 
cases during Septem ber. A bout 5Uu 
pounds of live poultry  is being re 
ceived weekly, and farm ers are com 
m encing to dispose of their surplus. 
T here  will be no tu rkeys in his sec
tion this year.

J. W . Pow ley, Deckerville, finds it 
hard to estim ate as to  th e  prospective 
poultry  c rop  as there are so^ m any 
trucks ou t from  th a t city  picking up 
poultry  from  the farm ers, but he 
thinks the tu rkey  crop will be about 
as usual, th a t there will be 10 per 
cent, less chickens, 10 per cent, less 
ducks and the o rd inary  goose crop. H e 
is getting  about 80 cases of eggs per 
week, which is about a fourth  less than 
his usual receip ts for this tim e of 
year. H e is also receiving some live 
poultry  each week.

T here  is tim e and a place tor all 
things. W e all adm ire a w om ans 
crow ning glory, but we don’t adm ire 
it when we find it in the bu tte r. ,

W h at you need to  win a case is a 
good law yer—but no t too good.

T here  ought to  be only one level 
of prices and th at is prices th a t are 
on the level.

Consider the beaver: W hen the
river is low he dam s the river, not 
the w eather bureau.

A m ericans spend m ore than  any 
o ther people in the w orld ; and they 
w aste m ore than that.

I t  is hard  to keep a  good m an down; 
but the m arried  m en tell us it is harder 
to keep any so rt of a w om an up.

John D. S trachan, general dealer at 
M uir, has been behind the counter 
fifty years. H e  contem plates dispos
ing of his stock  and re tiring  from  
business, providing the righ t kind of 
a purchaser com es along. .

H arriso n  P a rk e r m ay th ink  he is 
b igger than  the courts, but there  may 
be a jail som ew here large enough to
hold him. ,, , , i

O ften the fellow who yells the loud
est th a t the w orkingm an should have 
saved his w ar wages is some profiteer 
who didn’t give him  a chance.

P erry  E. Larraibee is in Chicago 
this week, a ttend ing  the m eeting of the 
N ational Coal C ongress.

Always Fortunate.
“H ave you heard  of T ay lo r’s luck?” 

enquired Jones.
“No, w hat was it?”
“H e was operated  on for the 

rem oval of a pearl which he had ac
cidentally  sw allowed while eating 
oysters at one of the New E ngland 
beaches, and when the pearl was ex
am ined it was found to  be valuable 
enough to  pay for Ijoth the operation 
and the funeral.’'
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Canning of Tuna Fish a Specialized 
Industry.

W hen first placed on the  m arket, a 
few years ago, canned tuna fish m et 
with appreciation  and quickly becam e 
popular. I t  is fine food and is used 
principally for salads and stew s, but 
can be used in any way th a t fish is 
used. I t  is called “ the chicken of the 
sea,” and is used both sum m er and 
winer, and a t all tim es of the year.

T here  are th ree  grades or k inds of 
tuna on  the m arket—“standard  white 
m eat, blue fin and striped. All canned 
tuna is m ade from  different species of 
the m ackerel fam ily o r  genus, of 
which here are m any—blue fin, alba- 
core, long fin, yellow tail, etc. T he 
standard  w hite m eat tuna is packed 
from  selected portions o f the fish and 
is p referred  because i is white, bu t the 
dark  m eat of the fish is ju s t as well 
flavored and really  ju st as desirable, 
although not in as g reat request, and 
it therefore  sells cheaper.

T he tuna canning industry  of South
ern  California was given ra ther a hard  
blow  last year by the high packing 
costs and the dificulty of disposing of 
the pack a t a reasonable profit.

As a resu lt, there was a carry  over 
from  the 1920 pack. Canners, there
fore, en tered  the 1921 season w ith ex
trem e caution and w ith them , as with 
the salm on canners, as well as those 
in the fruit, fish and vegetable line, 
the policy of re trenchm en t was m ost 
pronounced, resulting  in an extrem ely 
sho rt pack  for this year. Some idea 
of th is situation can be gleaned from  
the com parison of figures:

T he entire  stock of tuna on hand 
to-day unsold is less than  90,000 cases 
standard  white m eat, against 255,000 
cases a year ago; only 20,000 cases of 
blue fin, against 235,000 a year ago, 
and on ly  18,000 cases of striped  tuna, 
against 85,000 cases a year ago. Stock 
on hand Ju ly  1, rep resen ting  carry 
over from  last year, was 82,866 white 
m eat; 20,460 cases blue fin, and 36,- 
500 cases striped  tuna.

I t can easily be com piled from  above 
com parative figures, which include the 
carry-over from  the 1920 pack, th at 
the supply is inadequate and will soon 
be exhausted.

In  p reparing  tuna for canning the 
superfluous oil in the fish is extracted  
by trea tm en t in vacuum, thereby  tak
ing entirely  aw ay the  fishy flavor 
which some people do no t like, leaving 
the flesh of the tuna rich, b u t as 
delicate in flavor as the flesh of a 
young chicken.

I t will be noted  th a t the entire  sup
ply of canned tuna fish for the next 
year figures about 2,000,000 cans w ith 
which to supply a population of 110,- 
000,000 people, or one can for fifty- 
five people. T he supply is really  not 
enough to  furnish 5 per cent, of the 
A m erican people w ith their require
m ents. Jo h n  A. Lee.

Easy.
“W hy are cough-drop m anufactur

ers enem ies of their country?”
“Because they  are  try in g  to  get 

m oney ou t of the public coughers. 
B ut cough-drop m akers are really 
g rea t public benefactors.”

“W hy?”
“Because they  w ork  hard  to keep 

people from  having to  cough UP IQ 
m uch.”

OUR MICHIGAN

D uring the  last week, three of the  m em bers of our 
Com pany, m ade our yearly  trade  extension trip  w ith the 
G rand Rapids wholesalers, covering a large p a rt of 
C entral M ichigan.

By traveling together in a  special train  it is possible 
a t a  very sm all expense and a  great saving of tim e to  visit 
a  large num ber of friends and learn the conditions first 
hand.

It enables us to  m eet our friends, shake their hands, 
look into their faces and renew  our m any friendships.

It enables our custom ers to see the  m en w ith  w hom  
they  are  dealing, to learn about G rand Rapids as a trade  
center and to suggest w ays by  w hich the jobbers m ay be 
helpful to the  retailers.

O ur trip  brought to  our a tten tio n : T h at m ost of the 
retailers are  progressive; th a t their stores are  looking 
be tter than  they w ere six years ago.

T h a t a few  are slipping and failing to keep up with 
the  aggressive m ethods used by  progressive m erchants 
to-day.

W e also found th a t the  outlook for collections and 
good trade  for this fall are  surprisingly good.

A gricultural and  financial conditions in Central 
M ichigan are certainly in be tter condition than  in any p art 
of the  country.

A ll th is leads us to conclude th a t M ichigan has been 
a  good sta te  in which to live and is getting be tter every 
year.

W o r d e n  G r o cer  Com pan  v
Grand Rapids—Kalamazoo—Lansing 

The Prompt Shippers,
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Movement of Merchants.
Low ell — D awson Bros, succeed 

H ow k & S tu a rt in the baking busi
ness.

Kalam azoo— R. T. M ears, recently 
of H om er, has engaged in the grocery 
business here.

A lbion— E vere tt Kiff, recently  of 
B rooklyn, has engaged in the  grocery 
business here.

Saginaw— H arry  O. W ells, jew eler, 
died a t the G eneral H ospital, Oct. 12, 
of typhoid fever.

Jackson—T he M cCreery M ercan
tile Service has engaged in business 
a t 117 Garfield street.

A drian—T he A drian M utual Oil 
Co. has increased its capital stock 
from  $15,000 to $20,000.

Ovid— M rs. A. T aylor & Son have 
opened a re stau ran t and cigar store in 
the M cC arthy building.

Jackson—T he H iggins & Phillips 
Coal Co. has engaged in business a t 
403 South Milwaukee street.

St. Johns—Jafe Gallagher, recently 
of N orth  Lebanon, has opened a res
tau ran t and cigar stand here.

H om er—R. C. E dw ards has rem od
eled his sto re  building which gives 
him considerable m ore floor space in 
his bakery.

H astings — Thieves carried away 
stock to the am ount of about $400 
from  the G oodyear H ardw are  Co. 
store  Oct. 12.

New L o th rop—Thieves entered  the 
hardw are and general store  of Poyer 
& W ood and carried aw ay stock of 
considerable value.

A llegan—Akom  & D urand, grocers, 
will add a m eat m arket in a new 
building they are erecting  adjacent to 
their g rocery  store.

B loom ingdale—H arry  Blaine, of 
A llegan, has leased the Bloom igndale 
Cream ery for a term  of five years, tak
ing im m ediate possession.

M ichigan Center— M artin  M iles has 
sold his store  building, g rocery  stock 
and store  fixtures to  Judson Smith, 
who has taken possession.

E aton Rapids— Sam uel B runk has 
engaged in business under the style 
of the H om e D airy Co. All kinds of 
dairy products will be handled.

M unising—T he old Levy block has 
been rem odeled into a hotel and was 
opened to the public Oct. 15, under 
the style of the C um m ings hotel.

Coral—T he rep o rt th a t the general 
stock of the Coral Co-operative Co. 
had been acquired by V erne Ashley, 
of Lowell, is denied by the form er.

W illiam ston— G rettenburg  & Keeler 
have leased the Rice building and will 
occupy it Oct. 22 with a com plete 
stock of fancy and staple groceries.

Ishpem ing—T he M cCom ber Sales 
Co., M inneapolis, is closing out at 
special sale th e  entire  stock  of the 
departm ent store of Jos. Sellwood & 
Co.

M unising— Clark Bros, have sold 
their p lum bing and furnace business 
to  T horlief H olter, who will con
tinue the business a t the same loca
tion.

Ishpem ing—Q uaal & Q uaal have 
rem odeled their store  building which 
adds considerable floor space for the 
b e tte r  display of their stock of fu r
niture.

New L o th rop—T he Bailey H otel, 
which has been closed for a num ber

of years, has been redecorfted  and 
rem odeled and opened again  for 
business.

D etro it — G rim shaw  & Stevens, 
dealers in m en’s furnishings, hats and 
clothing, 34 W est Grand R iver avenue, 
has changed its name to A. E. Grim- 
shaw Incorporated .

D etro it—T he E nterp rise  L um ber 
Co. has been incorporated  w ith an 
authorized  capital stock of $10,000, all 
of which has been subscribed and $6,- 
500 paid in in cash.

Chelsea— E arl Updyke has sold a 
half in te rest in his sheet m etal and fur
nace business to Roy H arris  and it 
will be continued under the style of 
Updyke & H arris.

Miller—A new store building is be
ing erected and will be occupied about 
Nov. 1, by Lew D aft and H arry  
Chaffee, with a stock of general m er
chandise and groceries.

M arquette—W illiam  Gray and R ay
m ond St. Cyr have form ed a co-part
nership under the style of Gray & St. 
Cyr and opened a grocery  store  at 
123 N orth  T hird  street.

L itchfield—T he W ilkinson Auto 
Sales Co. has been incorporated  with 
an authorized  capital stock of $20,- 
000, $10,100 of which has been sub
scribed $5,050 paid in in cash.

Alma—T he W olverine D airy Co. 
has rem oved its business to  the Child 
block and will discontinue its retail 
business and devote its en tire  a tte n 
tion to  its wholesale business.

H udson—B yron  Goodrich, g rocer 
a t the corner of E ast Main s treet and 
Maple Grove avenue, has sold his 
store  building and stock to F rank  
M cKenna, who has taken possession.

Bad Axe—Luppo Bros, have sold 
the Bad Axe F ru it House to Roy Gif
ford, who will conduct a wholesale 
and retail confectionery and cigar 
store in connection w ith the fruit busi
ness.

L ansing— G. E. L aing has sold his 
furniture stock to H. J. Collins and
M. H. Cowan, b o th  of Pontiac, who 
will continue the  business a t the same 
location, 405 N orth  W ashington 
avenue.

G rand Led'ge—D. C. Shura t & Son 
have sold the W olverine garage and 
stock of autom obile supplies and ac
cessories to A. J. Bills and Son, who 
will continue the business under the 
same style.

Grand R apids—P e ttit Bros, have 
sold their grocery  stock at 841 Divi
sion avenue, South, to  Jam es Allen 
and D. E. Stevens, who will continue 
the business under the style of Allen 
& Stevens.

Tecum seh—R. J. McCoy, who ow ns 
the Daisy M eat M arket has sold the 
stock and store  building to G. H. 
T ansley, of th is place and W illard 
Brooks, of Jackson, who will take 
possession Nov. 1.

Jackson—F rank  J. F inch has sold 
his in terest in the stock of the Finch 
H ardw are  Co. to  the o ther stockhold
ers and the business will be continued 
under the sam e style, w ith George 
B rautigam  as m anager.

Saranac— G ordon C onnor has sold 
his g rocery  stock to  Chas. N. L o w 
ery  and Guy Lake, who will continue 
the business under the style of L ow ery 
& Lake. T h e  stock inventoried $1,050 
and th e  fixtures inventoried  $1,000.

G ladstone — T he F irs t  N ational 
Bank expects to take possession of 
its rem odeled building by Nov. 1. T he 
in terio r is being finished. I t was the 
original plan to open the  new quarters 
Ju ly  1 but delays in arrival of build
ing m aterials prevented.

D etro it—T he D etro it V ixen Co. has 
been incorporated  to  deal as agent 
or otherw ise in m anufactured goods, 
general m erchandise ,etc., w ith an au
thorized capital stock of $15,000, all 
of which has been subscribed and paid 
in, $4,798 in cash and $10,202 in p rop
erty .

M ichigam m e— L. N. Toutloff, p ro 
prieto r of the Red Cross d rug store 
a t Ishpem ing, has purchased the 
Stensrud d rug  stock and sto re  build
ing and will conduct the store under 
the m anagem ent of his sister, Miss 
A gnes Toutloff, who has already taken 
possession.

D etroit—T he D etro it Im p o rtin g  Co. 
has been incorporated  to im port, buy 
and sell foodstuffs, w ares, m erchan
dise, etc., w ith an authorized capital 
stock of $25,000, all of which has been 
subscribed and paid in, $5,000 in cash 
and $20,000 in p roperty . T he business 
offices of the com pany are a t 520 Free 
Press building.

Bay City—A m ore genuine feeling 
of optim ism  exists to-day am ong the 
lum ber in te res ts than has prevailed at 
any tim e during the last year. Stocks 
have been reduced to a low point and 
as m ost mills are closed down there 
is no chance for an im provem ent in 
this respect before spring. W hile 
there is still a surplus of the low 
grades on hand, the operators feel that 
their investm ent is sm all on a basis 
of p resen t values and are therefore 
not inclined to m ake any sacrifice.

Manufacturing Matters.
Battle Creek—T he B ennett Oven 

Co. has increased its capital stock 
from  $40,000 to $75,000.

B ronson—A ngler & Bawden have 
engaged in the baking business, instal
ling the m ost m odern m achinery ob
tainable.

M uskegon—T he R. J. T eetor Co., 
m anufacturer of m oulding m achinery, 
has rem oved its business office to 
Cadillac.

B re th ren—Jo h n  S tuckm an & Son 
are closing out their stock of g ro 
ceries and notions and w ill re tire  
from  trade.

H om er— G. R. Johnson  has engaged 
in business under the style of the 
H om er Candy Co. doing a m anufac
tu rin g , as well as w holesale business.

D etro it—T he R iv e r . F oundry  Co. 
has been incorporated  w ith an au th 
orized capital stock of $5,000, all of 
which has been subscribed and $3,500 
paid in in cash.

H ow ard City—T he G illett M otor 
P roducts Co. has increased its cap
ital stock from  $300,000 to  $100,000 
preferred  and 75,000 shares of com 
mon, no par value.

D etro it — T he General Chemical 
C orporation  has been incorporated  
w ith an authorized  capital stock  of 
$5,000, all of w hich has been sub
scribed, $1,000 paid in in cash.

S tu rg is—T he R oyal E asy  C hair Co. 
has changed its nam e to  the  W alto n  
C hair Co., w ith an au thorized  capital 
stock  of $500,000, $1,000 of w hich has 
been subscribed and paid in in cash.

D e tro it — T he M ichigan M otor 
T ruck  C orporation has been incor
porated  w ith an authorized  capital 
stock  of $125,000, $62,500 of which 
has been subscribed and paid in in 
cash.

D etro it—T he U nique W ashing M a
chine Co., 7624 G ratio t avenue, has 
been incorporated  w ith an authorized 
capital stock of $20,000, $12,000 of 
which has been subscribed and $10,- 
000 paid in in cash.

D etro it—W . B. Chase & Co. has 
been incorporated  to  m anufacture and 
sell novelties, toys, gam es and o ther 
specialties, w ith an authorized  capital 
stock of $25,000, $10,000 of which has 
been subscribed and paid in in p rop
erty.

Jackson—T he R eynolds Spring Co. 
has let a co n trac t fo r erection  of a 
factory  addition, to  be com pleted in 
n inety days. T he new building will 
be nearly  a city b lock in length  and 
will be of reinforced concrete and 
fireproof.

H olland—Joe Rowan, m anager of 
the H olland R usk Co., has resigned 
to  take the m anagem ent of the  O tta 
wa Sales Service in this city, dealer 
in b u tte r, oleo, lard and cheese. H is 
successor w ith the R usk Co. is H enry  
E tterbeek .

D etro it—T he D etro it Sand Lime 
Brick Co. has been incorporated with 
an authorized  capital stock of $350,- 
000, of which am ount $175,000 has 
been subscribed and $35,000 paid in in 
cash. T he business offices of the com 
pany are a t 507 V inton building.

D etro it—T he G rand M anufacturing 
Co. has been incorporated  to m anu
facture and sell electric iro n in g  ma
chines and o ther electrical m echanical 
household appliances, w ith an a u th o r
ized capital stock  of $25,000, all of 
which has been subscribed and $3,000 
paid in in cash.

D etro it—T he L afayette  Confection
ery  has m erged its business into a 
stock com pany under the style of the 
L afayette  Candy M anufacturing  Co., 
w ith an authorized  capital stock of 
$10,000, of which am ount $7,500 has 
been subscribed and paid in, $10 in 
cash and $7,490 in property .

Ion ia—A cold sto rage  p lan t w ill be 
opened in Ion ia  by the R edem sky Ice 
Co. as soon as a new building, now  
under construction , is com pleted. T he 
com pany installed equipm ent fo r the 
m anufacture of ice las t sp ring  and is 
supplying half a dozen nearby tow ns 
w ith ice.

B ridgm an—T he T irre ll M anufac
tu ring  Co. has been incorporated  to  
m anufacture and sell nozzles, pum ps, 
engines, parts , etc., w ith  an authorized 
capital stock of $60,000 com m on and 
$20,000 preferred , $45,300 of which 
has been subscribed and paid in, $3,- 
300 in cash and $42,000 in property .

M uskegon—T he B runsw ick-B alke- 
C ollender Co. has leased the store 
building a t 91 W est W estern  avenue 
and will occupy it w ith a com plete 
stock of B runsw ick phonographs, rec
ords, etc. T he store  is being  e labor
a te ly  furnished and will have rest 
room s, m eeting  room s for shoppers, 
etc. H a rry  Ridell, D etroit, an experi
enced store  m anager will be in charge.

S tupidity  is the one sin fo r which 
there  is no  forgiveness:
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Essential Features of the Grocery 
Staples.

T he w inding up of the canning 
season finds the supply fo r w in ter 
and sp ring  consum ption inadequate. 
Com mercial canning was very m uch 
restric ted  because canners were un
able to  find an advance sale fo r their 
ou tpu t and unable to  finance a large 
output, none of which was sold. 
T herefore, they  refused to  co n tract 
w ith grow ers. T he g row ers refused 
to  grow  canning crops w ithout con
tracts, and instead put their acreage 
into wheat, oats and potatoes.

I t  has been said th a t the housewives 
of the land have “put up” enorm ous 
quantities of foods, bu t the sales rec
ords of the  paten t sealing g lass ja r  
m anufacturers do no t show  th is to  be 
the case. T he price of sugar has been 
low, but berries, cherries, peaches and 
tom atoes have been high all during  
the season, and ja rs  have been held 
a t high prices. C onsequently  the us
ual am ount of hom e canning or p re 
serving has not been done. H om e 
canning is usually  confined to  fruits, 
and principally to preserves, as house
wives generally  do not a ttem p t to  
can o r bottle  corn, peas, beans, k rau t 
o r any o th er article  in vegetables ex
cept tom atoes, and those  in only a 
lim ited way. A ltogether, every can 
of com m ercially  canned fish, fru it and 
vegetables is go ing to  be needed, and 
those  w ho are no t supplied should 
buy now and sto re  th e ir requirem ents.

A ltogether the m arket situation for 
canned foods can be described as 
stro n g ly  en trenched and well fortified 
against the  a ttacks of the b ear in
terests. F ro m  a sta tistica l po in t it 
could no t be s tro n g er as the supply 
of nearly  every article  in canned 
foods is far below  average norm al 
requirem ents.

Even the well exploited argum ent 
of non-em ploym ent and consequent 
restric ted  purchasing  pow er of con
sum ers is forced out of consideration, 
as prices of canned foods, despite the  
reduced supply, have no t been ad 
vanced by speculation and are  so 
low th a t to-day canned foods are  by 
far m ore econom ical than  the fresh 
foods on the m arket.

Canned k rau t is a fine food. I t  is 
prepared  and shredded from  the  w hite 
h earts of fine cabbage, salted down 
in g reat vats, and cured fo r a proper 
time. I t  is then  taken from  the  vats 
and herm etically  sealed in cans. T he 
process is sanitary, cleanly and the 
p roduct is wholesom e.

As a p a rt of a scientifically balanced 
food ra tion  k rau t furnishes a num ber 
of valuable elem ents of diet, a lthough  
it is no t regarded  as nu tritious. Still it 
is easily assim ilated and  digested.

T hen it is econom ical as well as 
palatable. T he curing  process gives 
to k rau t a rich odor which follows 
it in to  the can and on to  the table. 
A krau t w ithout a rich odor is not 
p roperly  cured and is not k rau t a t 
all, but m erely shredded new cabbage.

T he N ational food law as enforced 
by the A gricultural D epartm ent of 
the Federal G overnm ent and by the 
s ta te  food inspectors requires th at 
26 ounces of solid drained krau t be 
pu t into a No. 3 size can and canners 
obey the law. T his m akes canned 
krau t one of the m ost honestly  pack
ed food articles th at is put into cans.

T he old style of re ta iling  k rau t out 
of casks in bulk is going a lm ost into 
disuse, as it was an uncleanly, un
sanitary  and unw holesom e m ethod 
and unpleasant and unprofitable to  
the re ta il grocers. K rau t handled in 
bulk requires a g rea t deal of care and 
a tten tion  to  keep it from  spoiling, 
and as it filled the re ta ile r’s sto re  
floor w ith brine and an odor people 
have a lm ost quit buying in th a t way.

In  cans it keeps sound, sweet and 
clean lo r  m ost any length  of time.

T he canned foods supply in the 
hands of M ichigan jobbers is now 
probably a t its m ost com plete p e r
iod, and the stocks of wholesale a n d ' 
re ta il g rocers are a t high tide. All 
the choicest and finest qualities of 
canned foods are now available to 
buyers, and th is is the very best per
iod for consum ers to  purchase a sup
ply for their w in ter and spring  use.

P rices are now low er than  they  will 
be later, because it has ju st been as
certained th a t th ere  has been an 
enorm ous shortage  in the output of 
the canneries, and the speculative ad 
vance which is sure to  come as a re 
sult of th a t inform ation  has no t ye t 
begun.

F o r  illustra tion  of our argum ent, it 
has been positively learned by col
lected statistics th a t the ou tpu t of 
canned pears is 33}4 per cent, sm aller 
than th a t of 1920; the pack of salm on 
is 35 per cent, less than  fo r 1920; the 
ou tpu t of canned corn is 47 per cent, 
less then  th at of 1920; and the  pack 
of C alifornia canned fru its is very 
m uch sm aller than  fo r a num ber of 
years.

I t  is estim ated th a t the  ou tpu t of 
canned tom atoes fo r 1921 will be 
only about 50 per cent, as g reat as 
the p roduction  of 1920.

A ltogether, the p rospect for h igher 
prices in the w in ter and spring  fo r 
canned foods is im m inent, and pu r
chasing a t p resen t prices is tim ely 
and prudent. I t  is tru e  th a t there 
is an abundan t supply of fresh  vege
tables and fru its in the  m arket a t 
p resent, b u t severe w eather will soon

be here and such supplies will g rad 
ually but surely disappear from  the 
m arket.

Canned foods are safe keepers for 
any length  of time, and are so con
venient and wholesom e and of such 
excellent quality th a t every family 
should carry  in the kitchen s to re 
room s a well assorted  supply.

Sugar— E verybody is expecting a 
decline in the price of refined sugar, 
a lthough  it has not come as yet. I t  
may occur before these w ords see 
print. A t the present w riting cane 
granulated  is selling in G rand R apids 
a t flat 6c.

T ea—T he m arket has show n no 
special change during the week. T he 
holiday which is com ing to be m ore 
and m ore observed every year, has 
interfered w ith business to  som e ex
tent, but there  is practically  no 
change in any th ing  since last week. 
T he undertone of the m arket for 
good teas is still firm by reason of 
scarcity.

Coffee—T he m arket, speaking par
ticularly  of Brazils, has had its little  
fluctuations during  the week, but 
these have probably not affected the 
jobbing  price. T he m arket is not 
particularly  stro n g  a t this w riting  and 
there  is no apparen t prospect of any 
im portan t change e ither up or down. 
T his applies as well to  m ilds as to 
Brazils.

Canned F ru its—V ery m uch easier, 
due to  the liberal deliveries and New 
Y ork sellers are cu tting  under Coast 
prices from  5c to  as m uch as 20c on 
odd lo ts of peaches and pineapple. 
T here is considerably m ore activ ity  in 
gallon apples, due to  the reports of 
a very sh o rt pack in the E aste rn  reg 
ion, which, it is estim ated, will not 
run over 40 per cent, of norm al. All 
berries are very  closely held and cer
tain item s are being held for h igher 
prices.

Canned V egetables — T here  has 
been little  buying of any kind during  
the past week in vegetables and tom a
toes are the w eakest of the group. 
No. 2’s are quotable a t 90c by all 
brokers, while No. 3’s are offered a t 
from  $ 1.20@1.35. T ens are quotable 
a t $4.25 and packers have tu rned  
down offers 10c under th a t price. 
Corn is w eaker in the South  and 
some sales have been consum m ated 
a t 90c, while the  general asking price 
is 5c higher. Peas have seen little  
activity.

Canned F ish —W eakness continues 
to  feature the  salm on m arket and 
during  the week red salm on declined 
on the spot m arket to  $2.45, due to  
large receipts. Som e sales of pink 
salm on a t $1.12j^ on spot reported . 
T una  fish and sardines are no t large 
in stocks, bu t the dem and is no m ore 
than  nom inal. Blue fin tuna is en
tirely  cleaned up.

D ried F ru its— H ave been quiet d u r
ing the past week, all business .being 
practically  routine. P runes are m uch 
easier, and in terest in peaches and 
aprico ts is low. Raisins are active in 
seedless alone, a lthough  it is reported  
th a t a California packer is buying in 
the New Y ork m arket. C urran ts have 
gained in price due to  the  s tren g th 
ening of the  foreign m arket. B uyers

are holding back and w atching the 
fluctuations of the Greek drachm a.

Sugar Syrups—L ittle  dem and from  
any q u arte r is in evidence and no 
change in prices.

M olasses—T here  is a steady dis
tribution  of g rocery  grades on jo b 
bing o rders a t prices as heretofore  
quoted.

Corn Syrup—T rade  in this line re
flects quiet conditions in consum ing 
quarters and the m arket is w ithout 
special features.

Rice—T he local m arket is strong , 
with available stocks limited, while 
the Southern  m arket is slightly  eas
ier.

Beans and Peas—The m arket for 
all varieties of dried beans is still 
weak and listless, but every th ing  is in 
buyer’s favor, w ith very dull business. 
Green and Scotch peas quiet.

Cheese—T he m arket is firmer, quo
tations rang ing  about Ytc per pound 
higher than  previous quotations. T he 
receipts show a noticable decrease, 
particu larly  on the finest grades. W ith  
the increase in consum ption we look 
for a continued firm cheese m arket.

P rovisions—T he m arket on lard 
substitu tes is weak and quotations 
have declined J4c per pound. T his 
com m odity is in very ample supply 
for the light demand. T he m arket 
on pure lard is also very weak and 
lard is selling a t about Vi@.Y^c per 
pound lower than  it was a week ago. 
T he m arket on sm oked m eats is also 
unsettled, [rices having declined 1@ 
2c per pound. D ried beef rem ains 
very firm and in light supply, w ith 
a fairly active demand. T he m arket 
on canned m eats and barre led  pork  
is steady and unchanged.

Salt F ish—M ackerel show s no 
change from  last week. Some new 
business is appearing on account of 
change in seasons. T he m arket for 
foreign grades is still very firm on 
account of spo t scarcity  and sh o rt 
packs, on the o ther side.

Hide Demand Now Exceeding Sup
ply.

A representative of the T radesm an 
has recently  m ade a trip  th rough  
O hio and p a rts of Indiana, the sec
tions where country  hides are  the 
best, only to  find conditions in the 
country  hide m arket very d iscourag
ing. Losses have been terrific dur
ing the  past tw o years and m any 
dealers are very  badly crippled and 
apparently  in need of financial assist
ance.

T here  is som e call for good fresh 
hides, but old hides are very hard to 
sell, a lthough  some tanners are try 
ing to  buy such stocks a t prices that 
would m ean only bankruptcy  to  the 
owners. T he shoe m anufacturing  
business is m uch b e tte r than  a few 
m onths ago and hides continue very 
low. T he policy of packers and tan 
ners in keeping prices so low is w ork
ing very great hardships upon the 
producers and collectors of country  
hides.

T he calfskin m arket is quiet and 
no t m any skins are offered. Kip con
tinue to  receive m ore a tten tion  than  
any o ther class of hides o r skins and 
all offerings a re  taken quickly a t full 
quotations.

mailto:1.20@1.35
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FROM BEHIND THE COUNTER.

How Our Mercantile Friends Regard 
the Tradesman.

Cedar S p rin g s , Oct. 14— I have 
nothing to add. I believe the T rades
m an a valuable jou rnal to the m er
chants and all who m ay have the 
pleasure of reading it.

W illiam  Black.

Mt. M orris, Oct. 26—W e wish to  ex
tend to  you our congratu la tions of 
your success as editor of a good busi
ness paper. W e have taken it ever 
since we have been in business and we 
appreciate it very much.

Culliton & Dunn.

H oughton, Oct. 13—N oting  your 
th irty -e igh t years w ith the M ichigan 
T radesm an, I also find m yself on 
board  of the same boat, having started  
in business here Oct. 17, 1883. No 
doubt, your journey  his been equally 
in teresting. W e have been subscribers 
to your journal a g reater p a rt of th is 
period, and while a t tim es we differ on 
subjects not strictly  com m ercial, the 
fact of our being  still on your list is 
good evidence of w hat we th ink  of 
the T radesm an. * E d H aas.

W ayland, Oct. 6—1 have been w ish
ing to w rite you for some tim e to  let 
you know th a t I wish you ano ther 
th irty -e igh t years of editing our good 
paper. I th ink  my father m ust have 
taken it from  the first copy, as I can
not rem em ber the sto re  w ithout the 
T radesm an. I have no fault to  find, as 
I  never heard him find any, and he was 
an old business man. I do not th ink  
I am capable of telling you where you 
could make it any better. You have 
done a g reat deal for me in the m atter 
of fire insurance and I thank  you for 
the same. F . E. Sias.

Springport, Oct. 4— I am pleased to 
note th at you w ant to hear from  all 
of your subscribers as to  w hat they  
say as to im proving the M ichigan 
T radesm an in any way, but_ I cannot 
offer any suggestions, as it is all that 
could be expected, of a  No. 1 journal 
of its kind. I t  stands in a class by 
itself and I don’t th ink  I can say any
th in g  to add to  the sum  to ta l of its 
virtues, because it is as near perfec
tion as possible now.

J. H . Ham m ill.

Grad Rapids, Oct. 4— Any m an who 
has spent th irty -e ig h t years as a trade 
paper publisher certainly has every 
reason in the w orld to feel like hav
ing a celebration. W e subscribe for 
the T radesm an to get the benefit of 
the  fine editorials and w rite-ups con
tained therein, and we congratu la te  
you on your th irty -e igh t years of 
service w ith the T radesm an. I t is a 
record to  be proud of and we assure 
you th a t you have our best w ishes for 
your continued success, which you so 
richly deserve. As to  m aking the  
T radesm an m ore in teresting  and valu
able, we do n o t feel capable of adding 
anyth ing  to  its high grade make-up.

Y oung & Chaffee F urn . Co.

Ionia, Oct. 3—Y our record  of th irty - 
eight years w ith the T radesm an is 
surely  occasion for pride and satisfac
tion on your part. I feel th a t your 
years of experience na turally  place 
you in a m uch bette r position to anti
cipate the w ishes of your readers than 
I would be able to  do. M y only  pos
sible suggestion would be to  keep the 
T radesm an up to the standard  which 
you have a lready attained, which 
should satisfy your m ost discrim inat
ing readers. F red  W . Green.

Big Rapids, Oct. 4— I see you have 
beat me by about th ree  years, as I 
sta rted  in the  shoe business Dec. 10, 
1886, while you sta rted  in 1883. R e
ceiving such letters as yours m akes me 
realize th at I am  getting  old and how 
fast tim e is fleeting. W ithou t stopping 
to figure, it seems as though  I had

been in business only about a dozen 
years; but I see I have followed the 
old adage of shoem akers, “Stick to 
you last,” for nearly  th ree  dozen years.

You ask how the T radesm an could 
be im proved. I would say by keeping 
up the good w ork you have been 
pounding a t ever since it was estab
lished, such as exposing fly by n ight 
traders; grave yard  insurance; blue 
sky salesm en and m any o ther dark 
lantern  schemes. A. V. Young.

Six Lakes, Oct. 8—I know  of no 
way in which you can im prove the 
T radesm an. I t  ju st fits me exactly  
now. I have read 1985 num bers of 
it any way, and don’t see how  I could 
keep house w ithout it. I congratu la te  
you upon your success and pray  th a t 
success m ay attend  you in the fu ture 
as in the past. _ H . P . Nevins.

Paw Paw, O ct. 17—You have cer
tainly m ade a g rea t success of the 
paper and you have established a rep
u tation  for candor, fearlessness and 
honesty  of purpose th a t is so m uch 
needed in a leader these tim es. I do 
no t know of any th ing  to  'adv ise  re 
gard ing  m aking the paper m ore in
teresting . O f course, ju s t a t th is tim e 
my family read  everyth ing they  see 
about certain  political appointm ents 
th a t are likely to  be made, bu t I th ink  
the paper as it is is of in te res t to  the 
whole W elch family. I do not w ant 
to  get away from  the orig inal idea 
and th a t is to  join in on the  co n g ra 
tulations, if not too  late, and assure 
you th a t you have mine, and wish for 
you very m any years of the v igor and 
ability th a t have m ade your efforts in 
the past so h ighly  successful.

W . T . W elch.

Benzonia, O ct. 17—I have taken the 
T radesm an ever since I  have been in 
business and would no t th n k  of g e t
ting along w ithout it. In  one deal 
this sum m er it saved me $315.

E. B. Judson.

G rand Rapids, Oct. 8—Y our paper 
has been of g reat value to m e for the 
very efficient reports of m arket con
ditions, and I take this opportun ity  to 
congratu la te  you on your th irty - 
eighth anniversary  as publisher and 
editor of the M ichigan T radesm an.

You asked me to tell you in w hat 
m anner your paper would be even 
m ore valuable to  me.

W ell, m y dear M r. Stowe, I have 
know n you for m any years as an 
astu te  and successful business m an 
and I would no t a ttem pt to give you 
advice, but since you ask it I w ill do 
so as a  m an to  man. W e are facing 
to-day, the w orld over, chaotic con
ditions, b ro u g h t about by a m ost use
less and senseless ha tred  am ongst na
tions and peoples. T he cause and re
sult was this horrib le war. I t  is for us 
living to find 'a cure to  p revent the 
recurrence of such a horrib le  catas- 
trophy. W h at the w orld needs m ost 
to-day is kindness and love, which we 
m ust practice in everyday life, even 
tow ard our enemies. I t  is the only 
w ay to b rin g  back norm alcy  and to 
p reven t anarchy.

Y ou have in the past given to  your 
readers m any fine articles, essays and 
poems, which reverberated  w ith good 
will to m an. G ive-us m ore of them . 
W e need them  to refresh us and they 
actually  help to b e tte r business.

T he tim es in w hich we are living are 
serious, bu t w hat the w orld needs m ost 
is less ha tred  and m ore love. I am 
sure you will do our city, our country  
and the w orld in general the g reatest 
service by conducting  your paper in 
th is  spirit. Paul F . K em pter,

Chief Stew ard Pan tlind  H otel.

Grand Rapids, Oct. 5—I have been 
a co n stan t reader of the T radesm an 
fo r m any years. T w o th ings have 
m ade it in te res tin g  to  me—ban k ru p t
cy proceedings, show ing th e  m any 
th a t g e t caught fo r lack of judgm ent 
in keeping th e ir nam es on th e  ledger

and keeping in touch w ith and ex
posure of dead-beats.

W arren  C. W eatherly .

New Y ork, O ct. 6—I look forw ard  
w ith pleasure every week to  g e tting  
the T radesm an and read it ju s t as 
soon as it is laid on m y desk and 
keep it on m y desk fo r several days 
to  go over it thoroughly . T h ere  are 
so m any good th ings in it  I  would 
be lost w ithout it. As to  m aking any 
suggestions, personally , I cannot th ink  
of one th ing  th a t would im prove it 
and it evidently  is a success from  the 
fact th a t th irty -e ig h t years in publish
ing it is the p roof thereof. P lease 
rest assured  th a t I shall alw ays take 
the T radesm an.

Joseph  M. A nderson.

Boyne City, Oct. 6—W e wish to  
congratu la te  you on having carried 
your undertak ing  th rough  fo r th irty - 
eight years w ith such a sa tisfac to ry  
record. I t  would hard ly  be consistent 
for us to  m ake any suggestions as to  
how you should publish the T rad es
man. I t  is not a lum ber jou rnal, bu t 
we appreciate it fo r its all round, s te r
ling, business qualities and the fight 
you m ake for w hat is fa ir and rig h t in 
all classes of business.

Boyne City L um ber Co.

Bay City, Oct. 7— H ere  is to con
g ra tu la te  you on your th irty -e igh t 
years of successful business. W e have 
taken the T radesm an for the last six 
years and we would not do w ithout 
it for th ree  tim es the cost. L as t win
te r one of the C reasey salesm en called 
on us and tried  to sell us som e stock 
in his company, but we had read in 
the T radesm an their m ethods of doing 
business and we had the pleasure of 
telling  him w hat we had read  and he 
gave us up w ithout selling us stock. 
W e sincerely w ish you th irty -e igh t 
years m ore of successful business.

Reed Bros.

Plainw ell, Oct. 5— 1 congratu la te  
you on reaching the th irty -e igh th  year. 
I t  certain ly  is a record  to  be proud of. 
Thirty-five years last M ay I  be^an as 
a clerk for the firm  of T . H . Shep
herd & Bros., a t M artin , and I have 
know n and read the T radesm an  n ear
ly all th is time. As a subscriber for 
a good m any years, I have adm ired 
your fight against the sw indlers and 
false p rophets and your splendid 
editorials. I can tru ly  say th a t I 
th ink  you have saved the re ta il m er
chants of M ichigan m any thousands 
of dollars. I have enjoyed the w rit
ings of Prudence B radish and alw ays 
read w hat O ld T im er has to say. I 
do not know  w hat he looks like, but 
I would like to shake his hand and 
com m end his good w ork. I do not 
know  in w hat way you could im prove 
the T radesm an. T he fron t cover page 
on m ost num bers is fine. W e alw ays 
read them . Y our paper does no t stop 
a t the store—it goes into the hom e— 
and m y family jo in  me in w ishing you 
m any m ore years of success an d  hap
piness. George W . Tow nsend.

G rand Rapids, Oct. 4— W e wish to 
congratu la te  you on your success as 
a trade journal publisher: Y our large 
subscription list tells b e tte r  than  we 
can how  it is received by the public. 
As a m anufacturer of b rick  it w ould 
be folly for us to m ake suggestions 
w hereby you m igh t im prove the 
T radesm an. Grande B rick Co.

G rand Rapids, Oct. 5— I t  gives me 
pleasure, indeed, to  congratu la te  you 
on your com pletion of th irty -e igh t 
years of hard  w ork  w ith  the  T rad es
man. I t  has certain ly  been a pleasure 
for me to  receive your p aper each 
week. Perhaps I  inherited  an added 
appreciation of your paper from  m y 
fa ther before me, w ho was alw ays a 
T radesm an booster. I  th ink  G rand 
Rapids is to  be congratu lated , also, 
on having such a fearless and con
structive  citizen, and m y on ly  hope is 
th a t “while m en m ay come and  m en

m ay go,” you m ay go on forever. I 
wish you and yours every good th ing  
in life and th a t you m ay be blessed 
in the future as you have been in the 
past. Dewey Blocksma.

Philadelphia, Oct. 5—T he M ichigan 
T radesm an, under your careful and 
able m anagem ent, has become a famil
iar household w ord in every grocery  
and produce house in Ohio, Indiana 
and M ichigan. W ords cannot express 
our good wishes for you and m ay the 
M ichigan T radesm an continue in the 
good w ork th a t has m ade the paper 
the leading and m ost popular weekly 
visitor in every up-to-date sto re  in 
the te rrito ry  in which it circulates.

C. M. D rake & Co.

Rem us, Oct. 6— F irs t of all, allow 
me to congratu la te  you upon your ex
cellent record  as editor of one of the 
best trade papers in the land. T o  me 
you could no t make it any better, for 
you alw ays have the best in terests of 
us m erchants a t heart. M any a time 
I read in your jou rnal how you helped 
some poor sucker who was pulled into 
som e d irty  deal by some crooked 
sm ooth talk ing  schemer. Y our tim ely 
exposures have saved us all much 
m oney. In  m y estim ation, your paper 
cannot be im proved very m uch. It 
has always served its purpose and I 
wish you m any m ore years of the 
sam e kind of success. A. J. Diehm.

G rand Rapids, Oct. 6—Please ac
cept m y hearty  congratu la tions on 
your long, helpful and successful 
career as ed ito r of the M ichigan 
Tradesm an. I began reading your 
paper when, as a m ere lad, I was 
rustling  barre ls and boxes in a coun
try  store in E aton  county. N ot only 
did it provide a liberal education in 
m erchandising, but it furnished an in
spiration to  w ant to get som ew here in 
life, which has influenced me m ore 
than  you perhaps know.

You ask me to  tell you how I  th ink  
you can m ake the T radesm an m ore in
teresting  and valuable to  its readers. 
As I see it, the m ain th in g  is for you 
to keep in good health , so th a t your 
fertile brain  and u n tiring  devotion to
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w hat you consider righ t can continue 
to function 100 per cent., as it has in 
the past.

R eading your paper as I now do 
from a com m ercial school m an’s view
point, I would only suggest th at you 
em phasize the necessity of thorough, 
scientific and technical education in 
the a rt of m erchandising, selling and 
advertising, especially for the young
er men about to enter the .business 
field, as p resent com petition is of the 
trained brains ra th e r than brawn.

A. E. Howell.

Lake Odessa, Oct. 13—W e feel that 
the M ichigan T radesm an is a m ighty 
good paper as it is. W e have read it 
a good m any years, and to-day when 
it comes to us we feel as though we 
m ust see it a few m inutes. W e hardly 
th ink  you have any occasion to re
g re t the record  you have made. I 
th ink  the readers of the M ichigan 
T radesm an feel th a t it is published 
w ith a real conscience, th a t  you feel 
w hat you say—and you certain ly  say 
w hat you think, w ithout reservation. 
T he w riter of this le tter had occasion 
to sit in the same seat on a Grand 
T ru n k  train  way back th irty  years 
ago on his way back from  a trip  home 
from  Canada w ith M r. E. A. Stowe. 
I shall rem em ber it always, as I was 
a boy, and you told me who you 
were, and, as I rem em ber, you were 
a very friendly fellow. I had quite a 
visit w ith you. I have alw ays felt 
acquainted w ith you, though I have 
no t m et you personally  m any times. 
Y et I have read your oaper every 
week for m any years.

E. C. T ew  & Sons.

H ow ard  City, Oct. 15—A great 
w riter once paid me a fine com plim ent 
—one which I greatly  appreciaed. In 
discussing various publications, he 
stated to me th at he regularly  read 
thoroughly  six papers that came to 
his desk. H e then quietly let me know 
th a t m y paper was am ong this num 
ber. I counted this one of the finest 
com plim ents ever paid m y little home 
tow n weekly. Sim ilarly, I w ant you 
to know  that the T radesm an is a regu
lar w ith the  R ecord family. W e ap
preciate it, have in all these years 
come to  re ly  upon it, and we know 
the business m en of M ichigan find 
sound counsel every week w ithin its 
pages. W hen we take on a new cus
tom er, if we find the  dealer is a 
T radsm an reader, we feel th a t is one 
vital point in his favor. I t  proves that 
he is a live business m an; th a t he 
th inks and reasons; th a t he keeps 
abreast of the m arkets and does not 
take hearsay  as his compass. I have 
been am azed at some of the th ings the 
T radesm an has accom plished in the 
past five years ( I  have read it for 
tw enty  years) and it ju s t goes to 
prove th at a sure foundation is w orth  
while building. I congratu la te  you 
and the T radesm an on your rem ark 
able success and wish “m ore pow er” 
to bo th  of you. J. B. H askins.

Buffalo, N. Y., Oct. 15— D uring the 
th irty -e igh t years you have published 
the T radesm an you have m ade a 
record of w hich any m an m ight be 
proud and we beg to ex tend  our m ost 
h earty  congratu lations. W e have al
ways found the paper m ost in te rest
ing, instructive and helpful to  o u r
selves. A t the p resent m om ent we do 
no t know o f any suggestion  which 
we m ight m ake looking tow ard  any 
perm anent or radical change, but there 
are m atters com ing up from  tim e to 
tim e which require especial a tten tion . 
A t the p resen t tim e we are passing  
th rough  a m ost try in g  period. I t  is 
a fact adm itted by m ost business m en 
th a t there  are  certain  factors in the 
trade  which are hold ing back an early 
re tu rn  to norm al conditions. General
ly speaking, m anufacturers and jo b 
bers have taken their losses and have 
m arked down their stocks to curren t 
prices, but, unfortunately , there are 
m any re ta ilers who are holding up 
the procession by still exacting prices

which approach the peak of w artim e 
figures. T he sugestión which we have 
in mind is predicated upon the value 
of the service which you m ight be able 
to  render in assisting  the o ther factors 
of the trade in bringing before the re 
tailers the necessity of adjusting  their 
prices to norm al conditions.

L autz Bros. & Go.

Lakeview, Oct. 15— I wish to con
g ratu late  you on the length  of your 
continuous service to the M ichigan 
m erchants. You ask me how you can 
make the T radesm an m ore interesting. 
T o be frank, I am sure it could not 
be made m ore in te resting  to me. May 
you continue m any m ore years equally 
as successful as you have the past 
thirty-eight. F. L. Stebbins.

H olland, Oct. 6— I notice th at you 
are celebrating your th irty -e igh th  year 
of editorship o f the T radesm an. I t 
is also th irty -e igh t years th is year that 
I began to push groceries w ith a hand 
cart th rough the streets of H olland. 
I m ust say you have pushed the pen 
vigorously all these years. Y our pa
per has grow n and evolved into a 
veritable m agazine. C ongratulations.

B. Steketee.

H udsonville, Oct. 16— I surely can 
congratu la te  you on the able way you 
have run the M ichigan T radesm an for 
the last th irty -e igh t years. W hen I 
first received your first issue I was 
then a young man, but the frost of 
m any w inters has passed over my 
head since then. I am still thankful 
th a t I am still here to receive the 
T radesm an every week and enjoy its 
contents. Y ou ask me how you can 
im prove it. T he only way I can think 
of is for you to spice it up w ith a 
little sp o rt to make the tired  business 
m an forget his trouble and worry. As 
I am not in business now I do not 
have any trouble o r w orry . I let the 
o ther fellow do that now. I t  is not 
w hat a m an has th a t m akes him rich, 
but w hat he does not want. I m ight 
quote you a little  from  the pagan 
shoem aker which I th ink  will fit your 
case in this m atter;

“M an’s ingress into the w orld is 
naked and bare. H is p rogress th rough 
the w orld is trouble and care. H is 
exit from  the world nobody knows 
where, but if he does well here he 
will do well there.”

F rom  your past deportm ent I will 
be t on E. A. Stowe. L. M. W olf.

L ansing, Oct. 17— I congratu la te  
you on having com pleted th irty -e igh t 
years continuous m anagem ent of the 
affairs of the M ichigan Tradesm an.

T he nam es M ichigan Tradesm an 
and E. A. Stowe are, I think synon- 
om ous in the m inds of m ost of your 
subscribers and advertisers. E m er
son says, “ Every  in stitu tion  is the 
lengthened shadow of a m an,” and the 
M ichigan T radesm an is m ore largely 
than  any o ther trade paper I know 
of, an extension of the personality 
which we know as E. A. Stowe—kind
ly, substantial, comm on sense, with 
occasional and very welcom e touches 
of the artistic  and the religious nature 
which m ost of us keep so thoroughly  
concealed.

T he M ichigan T radesm an’s position 
is, I believe, unique am ong trade pa
pers. I cannot m ake any suggestions 
as to how it can be m ade of g reater 
value, m y personal acquaintance with 
it having been of brief duration ; but as 
I know you would not be satisfied 
w ithout some criticism , I am  goi ĝ to 
say that its p resen t g reatest v irtue is 
its g reatest weakness. I t  is Mr. 
Stowe, first and last, of course in
cluding M rs. Stowe.

Now, I hope and expect th a t for the 
next th irty -e igh t years Mr. Stowe will 
hold his s treng th  and will continue to 
be a fountain of unabated activ ity  and 
new ideas. I t  would seem to me that 
if som e b rig h t young m an, having 
the proper ideals, could come into 
train ing  and help carry  on the tra 
ditions and usefulness of the M ichigan

Tradesm an, it would tend to relieve 
you of the steady grind  and to  extend 
the period of your usefulness. I can 
hear you say, “ I agree, but it is more 
easily said than done.” Still I think 
you will adm it the idea is a good one.

A. D. Baker.

Fall H ats Invade Domain of Chairs 
and Curtains. t

T he use of upholstery  fabrics on 
wom en’s hats seems to be one of the 
newest vagaries in th at line, the bul
letin of the R etail M illinery A ssocia
tion of Am erica will say. H uge roses 
and flat thick flowers are cut out of 
heavy upholstery brocades and hang
ing m aterials and are either appliqued 
w ith gold th reads or pasted on neu
tra l-tin ted  fabrics and outlined in gilt 
paint. M any off-the-face shapes, 
toques and tu rbans show to th is tre a t
ment.

“F o r spo rts w ear the tiny wool ball 
fringes th a t edge quaint old curtains 
are found in the realm s of hatdom ,” 
the bulletin  will continue. “T hickly 
covering a thin silk o r wool goods 
they make effective steam er and golf 
hats. Paisley, blended and one-tone 
effects are thus attained as one w ish
es. T he  balls them selves are not 
over half an inch and are tacked down 
ra th e r than  suspended from  the inch 
of th read  th a t usually a ttaches them  
to the curtain  braid.

“A tiny bead edging such as is used 
w ith a b it of ribbozene to  finish off 
the outline of boudoir lam p shades is 
noted on some recent im ports. E n tire  
crow n or brim  facings of appliqued 
velvet flowers are overlaid w ith g rad 
uated circles of th is braid, giving a 
so rt of fo rget-m e-not touch to  the flat 
flowers by m eans of the tiny beads 
which stud  the little  knots of the 
edging.

“On sports hats, too, we have noted 
the old-fashioned cotton  braid about 
an inch o r tw o thick in block design 
pa tte rn , fringed one edge and wound 
in to  circular flat cocardes and plaques, 
if no t fluted and developing an entire 
m ushroom  m odel.”

Men W ho Work.
I t  has alw ays been possible to  sep

a rate  m en into two g rand  divisions— 
those who like to  w ork  and those 
who do not. T he num ber and p ro 
portion  of those  who do not like to 
w ork is som ew hat higher now  than 
it used to  be. W hy th is is so the 
psyschologists m ay be able to  explain.

T he fact rem ains th a t there  is a 
very  considerable p roportion  of m en 
who are going on w ith their w ork as 
faithfully  and loyally as they  did be
fore there  was a w ar or an arm istice. 
T hey  are the  m en who have w hat 
science calls “the instinct of w ork
m anship.” T hey  like their jobs. T hey 
w ork as if they  believed it a good, 
healthful, w holesom e th in g  to  per
form  constructive service six days a 
week a t the very  jobs they  are hold
ing down.

In  a list of the m en who w ork 
should be included those who are in 
processed  industry . T he driver haul
ing earth  s ta rts  his horse w hen the 
steam  shovel has filled the wagon. 
T he steam  shovel engineer runs his 
m achine b e tte r  w hen a long line of 
w agons is w aiting  to  be filled. Each 
feels h im self p a r t of a process, to

speak scientifically, or he is playing a 
game, to use the term  of sportsm an
ship.

W orking  and liking it is norm al ex
istence. It is also the m ost lasting  
form  of enjoym ent.

Pay No Attention To Creasey Com- 
m unications.

M arquette, Oct. 17— I am  enclosing 
you herew ith a letter Creasey recent
ly sent a very close m erchant friend 
of mine which is self explanatory. He 
paid the first installm ent and refuses 
to pay more. Note the beautiful pink 
re tu rn  envelope in which Creasey ex
pects to get his $283.48; but he will be 
very disappointed—very. My cus
tom er has received m any like these 
and all have gone into the waste bas
ket, not even a reply being made.

M arquette  has eight m ore, all of 
whom  refuse to pay and who are be
ing threatened in like m anner. I am 
suggesting that you w rite each of 
these m erchants advising them  to re 
fuse to pay. Y our valued assistance 
will be appreciated.

H . R. Goodman.

The le tte r from  the Creasey hench
man is as follows:

Louisville, Ky., Oct. 12—T here are 
two ways to pay your balance of p rin
cipal and in terest on contract. One 
is to allow the m atter to  be adjusted 
th rough legal proceedings, which will 
only increase the cost of paym ent by 
adding additional in terest and court 
costs. T he o ther is to pay the p rin 
cipal and interest now, thereby  doing 
away with any additional costs. These 
notes m ust be paid. W e have held 
off action until now, thinking you 
would pay this account as you agreed 
when you signed the contract. W e 
have secured judgm ent in each and 
every instance where we have flled 
suit. Take the easier way to settle 
this and send your check for $283.48 
by M onday, Oct. 17.

T he Creasey Corporation, 
By J. C. Duncan, Adjuster.

T o Clean W atch Chains.
Gold or silver w atch chains can be 

cleaned w ith a very excellent result, 
no m atter w hether they  m ay be m att 
or polished, by laying them  for a few 
seconds in pure aqua am m onia; they 
are then rinsed in alcohol, and finally 
shaken in clean sawdust, free from  
sand. Im itation  gold and plated 
chains are first cleaned in benzine, 
then rinsed in alcohol, and afterw ards 
shaken in d ry  sawdust. Genuine gold 
chains are first dipped in the follow
ing pickle:

P ure  nitric  acid is m ixed w ith con
centrated  sulphuric acid in the p ro 
portion of ten parts of the form er to 
two parts  of the la tte r; a little  tab le  
salt is added. T he chains are boiled 
in this m ixture, then rinsed several 
tim es in w ater, afterw ard  in alcohol, 
and finally dried in sawdust.

Alliance Stores H old Successful Two- 
Day Sale.

Alliance, Ohio, Oct. 17—W h at 
proved to  be the two biggest days 
in local retail h istory  were held here 
last week as “A lliance M erchants 
B argain Days.” T en com m ittees of 
retail m erchants w orked four weeks 
to  put over the big m erchandising 
event.

C ountry roads leading into Alliance 
showed large stream ers announcing 
the bargain event. T he Alliance R e
view, issued a special edition and dis
tributed  it free of charge to  hom es 
and farm s w ithin th irty  miles radius.

M erchants claim  the bargain days 
event helped m ore to  revive business 
than any o th er sales feature since 
before the war.
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B E T T E R  A D V A N C E  B U SIN E SS.
One of the b righ t spote in dry goods 

m arkets is the continued dem and for 
m any of the staples th at are under 
o rder to the end of the year. Those 
who have bought w ant w hat they have 
engaged to take, so th at shipm ents 
are steady despite the hesitation  in 
forw ard sales. T his is true of m any 
of the co tton  domestics, notably  sheets 
and pillow cases, denims, colored cot
tons for seasonable selling, and many 
of the goods that m ove in sm aller 
volume. T here  is still a steady call 
for 4-4 bleached co ttons sold under 
the best known brands and they are 
m oving well for this period  of the 
year. T he unbranded goods are not 
doing so well, especially on orders for 
later shipm ent. P rin ts, percales, dra
pery fabrics and the g ingham s con
tinue m oving out regularly  on old 
orders. T he m ovem ent in dom ets and 
cotton blankets is steady and stocks 
in first hands continue in very clean 
shape.

Raw wool is definitely in a stronger 
position, regardless of the various re 
po rts  show ing accum ulations of Gov
ernm ent goods unsold. The control 
exercised over A ustralian and o ther 
wools is sufficiently defined and exer
cised to prevent these wools from  be
ing throw n on the m arkets, and th a t 
is lending streng th  to the dem and at 
the auctions in London. T he prob
ability of a continued em bargo 
th rough  an em ergency tariff on im
ports of cloth ing  and com bing wools 
into this co u n try  is stiffening the home 
m arket. Consum ption is beginning to 
show an increase in England, where 
dullness in mill centers had prevailed 
for a long time.

W hile the dem and for wool fabrics 
is adm ittedly less keen, it is noted 
that the k n itting  division of the 
w orsted yarn  trade is exceptionally 
busy. M oreover, the advent of colder 
w eather is certain to b ring  about a 
m ore satisfactory consum ptive de
m and for made-up goods th at bids 
fair to continue th roughou t the win
ter. I t  is not expected th a t anything 
like broad activity will be seen, but 
there is business enough in sight to 
w arran t assurances of m oderate mill 
operations fo r some time.

Silk goods are not m oving as freely 
as m erchants expected. T he keen de
m and of the w ar years and after hav
ing passed away, m any of the newer 
factors in the business find it very 
difficult to read just their affairs. T heir 
various a ttem pts at forced selling or 
liquidation make com petition irregu lar 
and hard for the b e tte r established 
firms, and m any experienced silk m er
chants are inclined to  counsel curta il
m ent for a time. T he raw  silk condi
tions are m ost unsatisfactory  to m any 
silk m anufacturers, as they feel th a t 
the situation is in the hands of p ro 
ducers a t this time. T he sta tistics dis
close larger receipts than  consum p
tion w arran ts, they think, and they are 
less disposed than ever to go on pay
ing top prices asked.

A g reat m any kn itted  novelties are 
appearing  in the m arkets and they are 
being bough t prom iscuously. Some 
w eavers of fabrics of long experience 
say the acute dem and for m any 
kn itted  goods is a reflection of buying 
to m eet new style conditions or to 
fill in until prices on longer w earing

goods are m ore satisfactory . In  any 
event, it is clear th a t knitted  wool 
goods are being sold in excess of the 
norm al of o rd inary  years, and this is 
reflected in a large dem and f <r k n it
ting wosrted yarns in both hosiery and 
fabric num bers.

T he jobbers are com ing to the nor
mally quiet p a rt of their fall season, 
bu they are still doing a p re tty  good 
spot business. T hey  are also securing 
a health ier class of advance orders 
than  any received in a long time. M ost 
jobbers say they could sell m ore than 
they are if they cared to check all 
credits. T his they are unwilling to do, 
m ost of them  preferring  to cling to 
their regular custom ers even to the 
extent of urg ing  them  to cover m ore 
freely.

SIGNS O F  PR IC E  ST A B IL IT Y .
F u rth e r evidence th a t w holesale 

prices are v irtually  stabilized is af
forded by the index num ber of the 
Bureau of L abor S ta tistics, which is 
the same for Sej tem ber as it was for 
August. T he index for both m onths 
was 152, as com pared w ith 148 in 
July. W hile the index as a w hole 
rem ained unchanged for the past 
m onth, there were slight changes in 
the various com m odity groups. A 
rise of 3 per cent, in the prices of 
farm  products was due m ainly to  the 
advance in cotton. Food products, 
on the o ther hand, declined 4 per 
cent, during  the m onth, while c lo th 
ing prices rose 4J^ per cent. In  the 
index for all com m odities the fluctua
tion since last M arch has been very 
slight. I t  was 154 in April, 151 in 
May, 148 in both  June and July, and 
152 in A ugust and Septem ber. T he 
extrem e variation in six m onths has, 
therefore, been only 6 points. W hen 
these changes are com pared w ith a 
drop of 17 ro in ts  last O ctober and 
of 18 poin ts in each of the tw o fo l
lowing m onths, the evidence of sta 
bility becom es very striking.

T H E  T H R E A T E N E D  STR IK E.
V ery few business m en at presen t 

believe th a t the threatened  railw ay 
strike will take place. I f  it does oc
cur, however, they can see only its 
failure, a lthough it will give business 
recovery a considerable setback. One 
of the big obstacles to  this recovery 
has been high tran sp o rta tio n  costs, 
which have re tarded  the revival of 
building, the m arketing  of farm  
products, and the thaw ing of “frozen 
credits.” T ran sp o rta tio n  charges in 
tu rn  have rem ained high because the 
roads have been compelled to  pay 
w artim e w ages—all railw ay em ployes 
are now paid double w hat they are 
w orth—while wages in o th er indus
tries have been undergoing read ju st
m ent to a peace-time basis. If  the 
strike should occur the econom ic cost 
will be frightful, but its inevitable 
se ttlem ent in accordance w ith in te r
ests of the general public, ra th e r than  
in the in terest of a favored industrial 
group gorged w ith g rafting  wages 
by the crafty  and unscrupulous Mc- 
Adoo, will break  the vicious chain 
which has been p reven ting  the re tu rn  
of norm al conditions.

You will becom e th a t which you 
persisten tly  th ink  you are.

SE L F  C O N FE SSE D  PER JU R ER .
T o his m any o th er crim es com m it

ted against society and people of 
sm all m eans H arriso n  P a rk e r now 
stands before the  w orld as a self- 
confessed perju rer. H is adm ission, 
as m ade in one of the  Federal courts 
a t Chicago last Saturday, is described 
on ano ther page of th is week’s edi
tion of the T radesm an. T hose  who 
know the m an o r have knowledge of 
his peculiar m ethods will no t be su r
prised over these disclosures, because 
they are in keeping w ith the checker
ed career of one of the  m ost erra tic  
and u tte rly  irresponsib le m en ever 
perm itted to  ply his nefarious m eth
ods out of jail. T he tria l judge in 
this case has re ferred  P a rk e r’s con
fession to  the grand  ju ry , so it is 
possible an indictm ent and tria l m ay 
follow as the result of his vo lun tary  
adm issions.

In spite of the rigid investigation 
now being m ade by the  receiver of 
the Co-operative Society of Am erica, 
it seems a lm ost im possible to  locate 
the hiding place of the m any m ililons 
of do llars—about $8,000,000 to  be a 
little  m ore exact—which P a rk e r and 
his henchm en have filched from  the 
pockets of his 81,000 victims. N or is 
it likely th a t very m uch of th is ill 
go tten  gain will ever be recovered, 
because P ark er and his associates ap
pear to  have m ade a com plete “ge t 
aw ay” w ith a lm ost the en tire  am ount, 
large as it is.

T he P a rk e r fiasco furnishes an o th er 
exam ple of the laxness of the  law 
in cases of “this kind, w here a m an 
who is a bankrup t in one s ta te  can 
open offices in an o th er sta te  and by 
p laying on the credulity  of the ignor
ant, the stupid and the vicious, can 
secure $8,000,000 of hard  earned dol
lars on the flim siest of p re tex ts, w ith 
no legal or m oral regard  for the  con
sequences. So long as we to le ra te  
such c rafty  scoundrels, ju s t so long 
will we place a prem ium  on d ishon
esty and com pound larceny and in 
vite o th er m en who have the courage 
o r foolhardiness to  en ter upon a ca
reer of crim e to  follow  the footsteps 
of H arriso n  P a rk e r and creatures of 
his ilk.

AUTOCRACY IN  F A SH IO N S.
Ju st w hat the  decree of longer sk irts 

by Paris m eans in cold economic 
term s is being figured out by the 
statisticians. A t least 20,000,000 
A m erican wom en will need an addi
tional yard  and a half of c lo th ; $25,- 
000,000 m ore will flow into the textile 
mills, and 20,000 additional w orkers 
will be needed. B ut will the decree 
be so effective? T here  are rum ors of 
a revolt. I t  is n o t the  revolt of E d
w ard Bok, who was declaim ing in 
1913 against the indecencies of P a ris 
fashions; o r the revolt of W . L. 
George, who argues for w om en’s uni
form s; or the revolt of the econom ists, 
who allege a senseless w aste in the 
flicker of fashions. I t  is the revo lt of 
the outdoor girl, the  college girl, and 
the business wom an, who have found 
short sk irts an em ancipation. T hey  
boast that they have nipped in the bud 
the Parisian  p lo t to  compel heavy 
corseting. T hey  do no t in tend  to 
sweep the  pavem ents and ham per their 
feet w ith long  skirts.

P aris  could easily deny th a t there 
is any th ing  au tocratic  in the net effect 
of its decrees. O n the  con trary , it 
can argue the essence of dem ocracy 
im bues them . T he successive edicts 
guarantee justice to all. Some wom en 
do not look a ltoge ther rig h t in long 
gowns, and som e look a ltogether 
w rong  in sho rt skirts. I t  is fair to 
give both  their innings. One year 
fashion decrees th a t every one shall 
be svelte, and th e  nex t th at every  one 
shall be buxom . T here  are those who 
shed angry  tea rs when they find th a t 
waists are h igh; they  can shed tears of 
joy  when next year waists are low.

B ut th is  is a capricious kind of 
dem ocracy, and the best defense of 
Paris is th at a benevolent au tocracy is 
necessary in fashion. Changeless de
signs would be a m ark of intolerable 
stagnancy. N ovelty  is one of the 
m ajor com ponents of beauty in dress. 
I t  is necessary for the w orld to sub
m it to  some regularization  of change, 
som e definition of novelty. B ut the  
au tocrats m ust not presum e too far on 
their authority .

T H E  W H E A T  O UTLO O K .
T here  was once a tim e when ship

ping w heat to R ussia or to India 
would have been pu t on a par with 
“carry ing  coals to N ew castle” as a 
useless and superfluous activity. W ith 
in the last year, however, coals have 
been carried  to  Newcastle, where they 
w ere g ratefu lly  received; and now 
India and R ussia are likewise g rate
ful to ge t w heat from  o ther regions. 
Before the w ar Russia used to  ex
po rt an average of about 160,000,000 
bushels of w heat per year. T h is year 
th a t country  will export no w heat 
but will im port approxim ately  40,- 
000,000 bushels. India likewise will 
be unable to export g ra in  this year on 
account of a drought, and has actual
ly placed an em bargo on the export 
of w heat and flour. I ts  mills are 
p lacing orders for w heat in A ustralia. 
T he w orld’s to ta l w heat crop fo r 1921, 
with Russia excluded, is estim ated by 
th e  D epartm ent of A griculture  a t 2,- 
787,000,000 bushels, as com pared with 
a crop of 2,614,000,000 bushels last 
year, and a five-year pre-w ar average 
of 2,791,000,000 bushels. I t  appears 
th a t the U nited  S ta tes has about 
reached  the lim it in exporting  its 
surplus w heat from  the  p resen t crop. 
T he estim ated exportable surplus for 
the p resen t year is 116,000,000 bushels, 
and during  Ju ly  and A ugust exports 
of w heat and flour am ounted  to  97,- 
000 000 bushels.

TO M ATO  W A ST E S.
T om ato  pulp, fo r catsups, pastes 

and soups, is obtained in the re
quisite pure s ta te  by pu tting  the to 
m atoes in to  w hat is called a “cyclone 
m achine,” the  m aterial being forced 
th rough  sm all holes in a m etal screen 
to get rid of the skins and seeds.

No few er than  225,000 tons of to 
m atoes are pulped annually  in this 
country , the skins and seeds being 
th row n away. I t  is a lam entable 
waste, inasm uch as the seeds yield 
an excellent salad oil, w hich is also 
first-rate  for pain ts and varnishes, 
being a quick drier. T h e  residue from  
the oil press, m ixed w ith the  skins, 
m akes a highly  nu tritious stock feed.

Jonah was a whale of a man.
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T H E  B O LL W E E V IL .

T he boll weevil is getting  m ore than 
its share of publicity  these days, and 
some o f the a larm ist stories, circulated 
undoubtedly w ith a view to their ef
fect on the cotton m arket, need to  be 
heavily discounted. W hile the ravages 
of the insect this year have exceeded 
those of any previous season and the 
pest now covers v irtually  the entire 
cotton  area, there  is no reason to  be
lieve th at these facts poin t to a per
m anent cotton  shortage. T he State 
o f Texas, which produces from  a 
fourth  to a th ird  of the to ta l crop, has 
been afflicted w ith the weevil in some 
sections for about th irty  years and 
m ost of the co tton-grow ing  area has 
suffered from  it for about tw enty  
years. Y et that S tate has produced 
larger crops w ith the weevils infesting 
the whole of this area than it was able 
to raise before their appearance. In 
fact, in the cotton  belt it is generally  
know n th a t the weevils do the least 
harm  w here they have been a t w ork 
the longest. T his is because the fa rm 
ers gradually  learn how to raise cot
ton in spite of them. M oreover, the 
weevils are more prolific in some years 
than in o thers. T his h#s been an es
pecially bad year, p artly  because the 
mild w inter helped them  to survive in 
unusually large num bers and partly  
because the farm ers were compelled 
by their financial condition to use fer
tilizers very sparingly, thus causing a 
slow er g row th of the p lant and giving 
the insects a better chance to  do their 
work. T he dam age done this year 
was not an unm ixed evil. Indeed, 
m any who had not sold last y ea r’s 
crop regard  it as a blessing.

I t needs still to be borne in mind, 
however, th a t the high price of co t
ton resulting  from  the ravages of the 
weevil, the reduction of acreage, the 
scantier use of fertilizers, and the un
favorable w eather is not necessarily 
a harb inger of prosperity . I t  is ra ther 
to be regarded as a debt-liquidating 
developm ent, but of course to this ex
ten t it is prom otive of better times. 
N evertheless, a repitition of this y ear’s 
happenings in the cotton  fields would 
spell w idespread disaster. T he be tte r 
feeling th a t has come in the cotton 
belt is a source of satisfaction to the 
whole country, but an o th er fair crop 
a t satisfactory  prices will be necessary 
before the wheel of good fortune 
comes full round again. A sim ilar 
requirem ent is necessary to b ring  full 
p rosperity  to the corn belt, which em
braces nearly  a th ird  of our farm ing 
area. Corn, our g reatest crop, is now 
selling on the farm s a t 40 cents per 
bushel, and the g row ers are not any 
too happy. F ac ts like these are 
b rough t forw ard by those w ho p re
dict th a t the p resen t gain in the vol
ume of business will be of m oderate 
p roportions and th at the cycle of re
ad justm ent m ay continue through 
1922.

M any a m an who, before buying, 
boasted he would never touch a hand 
to any th ing  except the steering  wheel 
of his car lives to spend his Sundays 
in the  garage.

If you w ant to increase your w ork
ing capacity, make plans for a little 
recreation , enough of it tq k?ep you 
fresh in body and mind.

a Speculation” vs “ Investment99

Did You Read This 
Editorial in Last Friday's 

Herald? We Endorse 
Every Word!

“ U N F O R T U N A T E  IN V E S T M E N T ”

New York C ity .--T h e  suicide of 
James H. Cain, 21, is a ttributed by 
his parents to depression arising 
from the loss of $1,400, his savings, 
by unfortunate investment. It  Is 
understood th a t young Cain intend
ed to furnish a home w ith  his sav
ings in the expectation of early  
m arriage.”— Current News D is
patch.

“ U n fo rtu n a te  in v e s tm en t” is  th e  
cap tio n  over m an y  a  som ber c h ap 
te r  in m an y  a  b roken  life. Som e
tim es, a s  in d ica ted  in  th e  c u rre n t 
new s, i t  is th e  k ey  to  th e  su p p le 
m en t of all trag ed ie s. F req u en tly , 
i t  sen d s  m en in m idd le-life  b ack  to  
begin over ag a in  upon th e  t re a d 
m ills o f p a in fu l a ccu m u la tio n . O f
ten  i t  pau p erizes  old age a n d  e m 
b itte r s  i t  w ith  w a n t a n d  w oe a n d  
gall. "U n fo r tu n a te  in v e s tm en t!” 
A m ild sound ing  p h ra se ! B u t an  
aw fu l curse!

If  o u r h in d -s ig h t w as  a lw ay s  a s  
good a s  o u r fo res ig h t, w e w ould 
escape  th is  w reck ag e . B u t “ u n 
fo r tu n a te  in v e s tm en ts ” do n o t c a r 
ry  w a rn in g  s ignals  to  n o tify  u s  of 
th e ir  m enace . T h ey  do n o t w ear 
red  ligh ts . On th e  c o n tra ry , th e y  
a re  c lo thed  in  p lau sib ility  an d  
chau ffeu red  u su a lly  by  th e  s lick 
e s t an d  su av e s t of h y p n o tis ts  w ho 
p rom ise the  p e rfe c t a ssu ra n c e  o f a  
c in ch -b o n an za .

Y et “ u n fo r tu n a te  in v e s tm en ts” 
do n o t h av e  u s w holly  a t  th e ir  
m ercy  if  w e hav e  m ore com m on 
sense, th a n  g reed . T he v e ry  p ro m 
ise of a  fo r tu n e -o v e r -n ig h t should  
p u t san e  persons  on th e ir  g u a rd . 
T h is  m irac le  som etim es happens. 
B u t w hen  i t  does, the  “ in s id e rs” 
a re  n o t u su a lly  found  on s tre e t  
co rn e rs  sh o u tin g  in v ita tio n s  to  
fo lk s -a t- la rg e  to  sh a re  In th e  b en e 
ficence of fo r tu n e .

A g a in st som e fiscal c a ta s tro p h e  In 
th e  b e s t an d  m o s t co n se rv a tiv e  of 
b usinesses , i t  is  im possib le to  
gu a rd . In  o th e r  w ords, th is  re la 
tion , like all h u m an  re la tio n s , m u s t 
a lw ay s involve an  e lem en t of 
doub t. B u t th is  “e lem en t of d o u b t” 
can  be reso lved  dow n to  a  m in i
m um  by th e  person  w ho Invests  
w ith  re aso n ab le  co n se rv a tism . A 
v a s t  m a jo rity  of so -called  “ u n fo r
tu n a te  in v e s tm en ts” n ev er w ere  
“ in v e s tm en ts ” a t  all. T h ey  w ere  
palpab le  “sp ecu la tio n s” from  th e  
w ord go. I f  a  m an  “sp ec u la te s” 
w ith  h is  eyes open—if he can  a ffo rd  
to lose if th e  one chance  in  one 
h u n d red  fa ils  to  m a te ria liz e—th e re  
is  n o th in g  to  be sa id  a g a in s t  h is  
ow n p e rso n al o p e ra tio n s  in th is  r e 
sp ec t an d  w ith in  th is  d e lim ita tion . 
B u t th e re  is no g re a te r  h u m an  
tra g e d y  in the  life o f e v e ry -d ay  
th a n  w hen “sp ecu la tio n ” is sold as  
“ in v e s tm en t” to  people o f lim ited  
m ean s w ho by  to r tu o u s  sav ing  
have  accu m u la ted  a  little  n e s t  egg 
fo r th e  p ro v erb ia l “ ra in y  d ay .”

M illions upon m illions o f do llars  
lite ra lly  a re  s to len  ev ery  y e a r  o u t 
of th e  pockets  of gullible o r  in ex 
perienced  “ in v e sto rs” w ho tra d e  
th e ir  b ir th - r ig h t  fo r “sc rap s  o f p a 
p e r .” T he  only “p ro fit” in th a t  
s o r t  of a  tra n s a c tio n  is  fo r th e  
p r in te r  w ho p r in ts  th e  s to ck  an d  
th e  g re e n -g o o d s -a r tis t w ho u n 
loads i t  on a n  exp lo ited  cu stom er. 
“ Blue S ky  L aw s” can n o t p ro te c t 
th is  s itu a tio n . W e m u s t a ll p ro 
te c t  ou rse lves. W h en  you  find 
te m p ta tio n  n ibb ling  a t  y o u r p u rs e 
s tr in g , if you a re n ’t  su re  of y o u r 
g round , g e t  som e d is in te re s te d  a d 
vice. T h e re  a re  th o u san d s  of h o n 
orab le  b an k ers, ex perienced  in  th is  
s o r t  of th in g , w ho w ill tell you th e  
u n p re ju d iced  t ru th .  T h e re  a re , too, 
sco res  of sp lend id  “ in v e s tm en t 
h o u ses” (rea lly  en title d  to  th e  
nam e). J u s t  a s  m an y  m illions in 
good, safe, sound  “ in v e s tm e n t” s e 
c u ritie s  a re  issued  ev ery  y e a r  a s  
th e re  a re  bunco  sec u rit ie s  o f th e  
o th e r  type . B a r r in g  acc id en t, i t ’s 
y o u r ow n fa u lt if, like J am e s  H . 
C ain , you g e t th e  w ro n g  k ind .

If you want “ Speculation" we have noth
ing to offer you—because “ Speculation" 
and “ Investment" won’t mixl

But if you want “ Investment," let us 
prove to you that our service is the last 
word in safety and satisfaction!

Fenton, Davis & Boyle (originally, Fenton, Corrigan & 
Boyle) is a Michigan Corporation, capitalized at $300,000, and 
backed by some of the soundest-headed business men in the 
State. W e were organized for a definite purpose—to provide 
IN V ESTO RS with IN V ESTM EN T SECU RITIES repre
senting maximum advantage consistent with entire safety and 
protection. From the first hour when we presented our 
credentials to the people of Michigan we have had nothing 
to offer the SPECU LA TO R in search of a SPECULATION. 
But from that hour to this, we have constantly had the best 
IN V ESTM EN TS for IN V ESTO RS which the whole world
wide range of legitimate business and finance afford.

T H E  R E SU L T :—Fenton, Davis & Boyle are now one of 
the largest Bond Houses and IN V ESTM EN T Banking In
stitutions in Michigan. Every year we are handling a con
stantly increasing volume of safe business for a constantly 
multiplying clientele of contented INVESTORS. Our 
patrons are now receiving from us many millions of dollars 
worth of gilt-edge Bonds every year. Every security they 
procure from us passes closest, expert scrutiny before it is of
fered for sale; and every such security is the best and the 
safest (yet offering the highest yield consistent with these 
factors) the market affords. This service, if you are an 
INVESTOR, we offer to YOU. SPECULATORS, how
ever, will find us entirely too conservative to suit their 
gambles. B\it the IN V ESTO R is welcome to the best atten
tion we can give him, and the satisfaction rendered others is 
his own best guarantee that he too will be pleased.

A Phone Call or a Postal Card 
Will Bring Our Representative

Fenton Davis fcBcwle
Chicago

M IC H IG A N  T R U S T  B U IL D IN G

GRAND RAPIDS
Main 656 Citizens 4212

Detroit
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Retailers Safe in Ordering Staples 
and Semi-Staples.

T here  is no im m ediate i rospect of 
m ore than a 10 per cent, reduction 
in the wages of shoe factory w orkers 
and th is concession on the p a rt of 
labor would not mean a d rop  in prices 
of shoes large enough to  w arran t re 
tailers w ithholding their orders until 
such a reduction takes place.

T his was the keynote sounded at 
the opening fall m eeting of the M as
sachusetts Retail Shoe M erchants 
A ssociation. M ore than 100 re ta ilers 
gathered  for d inner a t the B oston 
City Club. T he m eeting was the first 
held under the new com m ittee sys
tem  and the plan proved a decided 
success.

I t  was im pressed upon the m er
chan ts hy H erb ert T . Drake, of the 
E m erson Shoe Co., that although  a 
20 per cent, reduction has been asked 
hy m anufacturers in several centers 
there  is every probability  th at follow
ing arb itra tion  no im m ediate wage 
scale read justm ents of m ore than  10 
per cent, will be made.

The cost of labor in the final anal
ysis is about 80 per cent, of the price 
of the finished shoe but this labor 
cost takes in the various processes 
from  the raw  hide to  the com pleted 
article. A reduction of 10 per cent, 
in factory labor wages would mean 
not m ore than a cut of 25 cents per 
pair in the price of shoes and 20 cents 
would be nearer the m ark.

Mr. D rake seemed to hit the nail 
on the head when he asked the re
tailers “ If we had reduced ou r prices 
25 cents m ore how m any m ore pairs 
would you have bought? I do not 
believe we would have sold one m ore 
pair.’’

A t the conclusion of the m eeting 
P residen t H agan summed up the s it
uation thusly : “W e are perfectly
cafe in placing our o rders for staple 
and sem i-staple shoes. On the novel
ties go slowly until the style situation 
shapes up m ore clearly.”

R ichard Lenahan, special agent of 
the H arvard  Bureau of B usiness R e
search, explained the activities of the 
Bureau and called for m ore hearty  
co-operation from  the retailers in re 
tu rn ing  the B ureau’s questionnaire. 
T he value of tu rn-over was dwelt up
on a t length by Mr. L enahan. He 
said th a t while the last rep o rt show ed 
‘he average stock turn  in retail shoe 
stores to be 1.8, he though t this could 
be b rough t up to  2.3.

F ran k  Briggs, afte r reviewing the 
deflation in hide and lea ther prices 
and the demand fo r cheap m erchan
dise, said th a t the public is becoming- 
dissatisfied w ith low grade shoes»

D uring the w ar and prosperity  the 
public was educated up to the b e tte r 
g rades and while there  has been a 
tendency during  the last year to  seek 
shoes a t a price the public has begun 
to realize th a t the b e tte r grade shoes 
can not he had a t a price around $5. 
P rice  m erchandise is not satisfying 
the public, he said.

A leveling up process of production 
with everybody cu tting  costs is tak 
ing place, he declared. At the p resen t 
tim e the shoe factories are operating  
on a cost of production  basis, o fe ra t-  
ing as low as they can figure and 
figuring lower than they can operate. 
In the effort to  get down everyone 
is aim ing for production they  hope to 
get. Labor, transporta tion  and taxes 
would be the th ree  factors to  in
fluence a reduction in the price of 
shoes, said Mr. Briggs. A t the p res
ent tim e com petition is so severe th a t 
a m anufacturer m ust have volum e 
production  to  show any profit and 
this volume production the m anufac
tu rer has not got. T he price ten 
dency on raw  m aterials is upward 
ra ther than -tow ards a fu rther reces
sion.

Mr. B riggs touched lightly  on the 
style situation, stressing  the tendency 
to black and he was inform ed by a 
style expert, just re tu rned  from  Paris, 
th a t straps would go th rough  into the 
spring.

M ost significant of all his s ta te 
m ents touching on the style situa
tion w'as th at there  is a gradual, day 
to day, increase in the sale of boots 
to women. T his m ay or m ay not 
mean th at wom en have tired of low 
shoes, he said, and the dem and m ay 
develop tow ard late fall and winter.

New Counterfeit Note Out.
A lthough the m aker is though t to  

have been apprehended and his p lant 
seized, the Federal Reserve B ank has 
directed a tten tion  to  a new $5 coun
terfeit Federal Reserve note reported  
by the secret service? I t  is on the 
Federal Reserve B ank of M inneapolis. 
In  describing it the T reasu ry  D ep art
m ent says:

“T his counterfeit is printed from  
photo-etched plates, in a single piece 
of poor quality  paper, conta in ing  no 
silk th reads or im itations of them . 
A m ore detailed description of the 
counterfeit is deem ed unnecessary, in 
view of the fact th a t the m an respon
sible for m aking and circulating  it is 
under a rre s t in Salt L ake City, U tah , 
and the plates, m ateria ls and appara
tus necessary to  its m anufacture, in 
cluding approxim ately  400 of the 
counterfeit notes, have been seized.”

GENUINE KID SUPPERS
These Fall sellers in stock for immediate delivery

Flexible  
Oak Soles 

Sizes 3 to 8 
Term s 3-10 

N et 30

S IZ E
UP

T O -D A Y

No. 700 K id  J u l ie t  $2.25 No. 25 K id  C om fort $1.70

BRANDAU SHOE COMPANY
D ET R O IT, M ICHIGAN

wear like iron-
H-B H ard  P an  Shoes w ear like iron b e 

cause only the choicest p a r t o f the  hide, the  
“b en d ,” is used in an H-B H ard  P an  Sole—  
and  because the  uppers a re  first C hrom e 
tanned  to  give tensile strength  and  pliability  
and  then re-tanned  to  m ake w ater-resistant. 
H ere  is a  w inter shoe th a t will satisfy the  
ou tdoor m an. Send for catalog.

H E R O L D -B E R T SC H  SH O E  CO M PANY  
Grand Rapids, Michigan

H-B Hard Pans

DEOPLE do not like to experiment with shoes. They know 
* thevj cannot get the right kind if thevj buyj at random.
For three generations HIRTH-KRAUSE shoes have been

O » » • I Isuch good values that the number of their buyers has 
multiplied year by year. The good-will for our shoes has 
broved valuable to the dealers who carry our line.

If you are not one of these dealers, 
why not write us for particulars of 
our dealer proposition?

HIRTH -KRAUSE
Tanners—Manufacturers of the 

MORE MILEAGE SHOE
G R A N D  RAPIDS MICHIGAN

You get no th ing  fo r nothing.
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W ho Is the Boss in Your Store?
W ho is the real boss of the store?
W ho is it you and I w ork  for each 

day?
W ho m akes possible your position 

and mine?
W here does the money come from  

th at goes into our envelopes?
W ho is responsible for the  store  

and its stocks?
T he custom er, of course. T h at is 

who we are really  w orking for.
Did you ever stop to th ink  th a t if 

there were no custom ers there would 
be no business, no stock, no store, no 
salary, no job?

T his im portan t person—the cus
tom er—plays the dual p a rt of being 
both  boss and guest.

Since the custom er is in reality  our 
boss, we should trea t him  o r her with 
respect and be m indful of his o r her 
desires.

If  by an chance you run across a 
custom er who seems hard  to please 
and who seem ingly wishes you to 
pull out practically  everyth ing in 
stock, ju s t rem em ber th at the cus
tom er is the boss and th a t p a rt of the 
m oney paid for purchases is the m oney 
that goes into your pay envelope.

W hen a custom er seems cross and 
unreasonable, do not let it annoy you. 
Smile righ t back and do not show  the 
slightest trace  of resentm ent. T he 
salesm an who can smile and be polite 
when the custom er is w rong and the 
salesm an rig h t — th a t salesm an is 
standing the true test of salesmanship.

By re ta in ing  your com posure you 
create a cheerful m ental atm osphere 
th at will influence the custom er in the 
righ t way, b ring  you the sale and 
really  m ake you the victor of the situa
tion.

Then, too, since the custom er is our 
guest, it is our duty to show  the u t
m ost courtesy. Show every a tten tion , 
be a true host or hostess, and be sin
cerely interested in any problem s that 
m ay arise. P u t all the enthusiasm  you 
possess into m aking the custom er feel 
that it is his or her store.

P u t a “serve” in service th a t is help
ful and sincere. L et the store be 
known as the “Store of Courteous 
Service.”

I t  was a wise philosopher who once 
said: “Business is a sensitive thing.
I t  goes only w here invited, and stays 
only where well trea ted .” T h at is an 
axiom  th at all should know  and re
m em ber.

A famous m erchant once a ttribu ted  
his g reat business success to the fact 
th at he alw ays placed himself, figura
tively, both  behind and in fron t of the 
counter. In  o ther words, he always 
“p u t him self in the o th er fellow’s 
place.”

In  an address W oodrow  W ilson 
said: “A business exists fo r a com 
m unity, not a com m unity for a busi
ness. And this sta tem ent covers the 
situation very nicely. W e occupy our 
positions to serve the com m unity, 
which is but a large num ber of cus
tom ers, o r bosses, and we be tray  ou r 
tru s t when we do no t serve willingly, 
cheerfully, and to the best of our 
ability.

Once upon a time, quite a good 
m any years ago, there was a farm er 
boy who lived n ear Pittsfield, Mass. 
H is am bition was to be a m erchant 
and in the course of time g Store

keeper in Pittsfield  made him an ap
prentice. T he lad had a penchant of 
alw ays regard ing  the custom er as his 
real boss, and in going to the extrem e 
to render sa tisfactory  service.

But this was in the dark  ages of re
tailing, when store-keeping was more 
a m atte r of b a rte r and trade. T he re 
sult was that a fter six m onths of ser
vice the em ployer sent the boy back 
home on the farm  as a failure.

U ndaunted by his experience, with a 
heart full of courage, and the convic
tion th at he was righ t in his belief th at 
the custom er is boss, this lad went 
W est to seek his fortune.

T h at lad was the late M arshall 
Field.

In  Chicago the farm er boy found 
em ploym ent where he could practice 
the doctrine of service he believed in. 
He applied his principles and theories 
that the Pittsfield  m erchant had re 
jected, and the business grew  by leaps 
and bounds. T o-day the name of 
M arshall Field is known th roughou t 
the world, and the M arshall Field 
sto re  stands as a g reat m onum ent to 
the theory  th at the “Custom er is 
Boss.” C. L. P ritche tt.

Better Prices For Liberty Bonds.
A bit of cheerful news that deserves 

m ore than passing  a tten tion  is the 
steady rise in the price of L iberty  
bonds. T his is a m atte r of in terest 
to  both large and sm all investors in 
all sections of the country. T he va
rious issues have advanced around 7 
poin ts from  the low price of the year, 
w ith the exception of the F irs t 3j£s, 
and the V ictory  notes, which have 
risen betw een 3 and 4 points. The 
V ictory notes are now very near par. 
Im provem ent in the price of the is
sues w ith the m ore rem ote m aturities 
is consistent w ith the general firm 
ness in the bond m arket resulting  
from  easier m oney conditions, and it 
has been som ew hat accelerated by the 
belief th at Congress m ay m ake m ore 
liberal tax  exem ptions for these se
curities in an effort to  im prove their 
m arketability. T he F irs t 3}4s already 
enjoy full exem ption from  taxes,' and 
they have not advance p ro p o rtio n a te 
ly w ith the o th er issues. T he Gov
ernm ent has also recently  been in the 
m arket as a heavy buyer of its own 
securities, and this has fu rth er con
tributed  to  the rise.

“B oy” Behind the Voice.
A business m an who was in a g reat 

hu rry  called up an establishm ent that 
had failed to deliver goods as ordered. 
A tiny boyish voice was heard a t the 
o ther end of the line: “W hat is it that 
you w ish?”

“Mr. Jones, boy, and hu rry .”
“All righ t,” and the receiver Was 

hung up in a few m inutes it was taken 
down and the small voice replied: 

“M r. Jones is not in. Can I help 
you?”

“See here, boy,” snapped the m an 
who was in a hurry . “ I w ant to talk  
w ith some one who can do business. 
W hen I need the office boy I will call 
for him. The way for you to get 
along is to let o th er things alone and 
a ttend to your own duties.”

“T h a t’s w hat I ’m try ing  to do,” 
m eekly said the sm all voice. “I am 
the president of the com pany.”

Short-Handed in Heaven.
Tw o Irishm en died and (because of 

the lives they  led) one went to heaven 
and the o ther in the opposite d irec
tion. A bout three days a fte r their de
partu re , Mike, w orried as to the condi
tion his friend m ight be in, called 
dow n:

“W hat are ye doing, P a t? ”
“ I ’m shovelin’ coal.”
“Do ye w orruk hard?”
“N ot very. W e have shifts. I w or

ruk only about three hours every day. 
W hat are ye doin’?”

“ Faith, and I ’m sw eepin’ off the 
golden sta irs.”

“Do ye w orruk hard?”

“Yis, very hard. A bout eighteen 
hours a day. W e’re very sh o rt-hand
ed here.”

W e have low prices on 
Sole Leather, Taps, Strips and 

Bends.
SG H W ARTZ BERG  & G LASER  

L E A T H E R  CO.
57-59 S. Division Ave. Grand Rapids, Michigan

3 q u arts  of L ily  W hite  F lour. 3 p in ts  of luke 
w arm  milk. 1 cake of F leischm ann’s yeast. 
Set in  m orning  in  w arm  place and rise until 
ligh t. 3 teaspoons of salt. 1 tablespoon of 
sugar. 1 tablespoon of melted b u tte r  or lard. 
M ix w ith  L ily W hite  F lour until stiff, o r from 
20 to  25 m inutes. Set in  w arm  place and let 
r ise  until light. M ake in loaves and w ork 
each loaf from  six to  eight m inutes. Set in 
w arm  place until light. W hen ligh t take w arm  
milk and sugar and pu t over top. K eep good 
fire and bake slow one hour and w hen baked 
w ash over again to  m ake nice sm ooth brow n 
crust.

Lily White
“ The Flour the Best Cooks Use**

T he bes t bak ing  resu lts  are ob ta ined  by using  the 
best flour. L IL Y  W H IT E  is the  best flour you 
can buy because it is m illed from  the  choicest 
w heats grow n in A m erica, scrupulously  cleaned, 
correctly  balanced, and unsurpassed  in color, 
volum e, tex tu re , flavor and nu trition .

Supreme Purity
Everything baked of L IL Y  W H IT E  
is light, tender, appetizing and di- 
g e s t i b 1 e. N ot only will L ILY  
W H IT E  produce tasty bread, bis
cuits, and rolls, but with it delicious 
pastry is assured. The results you  
obtain with L IL Y  W H IT E  will sur
prise and delight you. It has satisfied 
for three generations. It is guaran
teed to please.
Try L I L Y  W H I T E  and you’ll 
understand why it is “the flour the 
best cooks use.

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN 

“Millers for Sixty Years”
A ds like  th e se  a re  be ing  ru n  re g u la rly  a n d  con tinuously  
in  th e  p rin c ip a l p ap ers  th ro u g h o u t M ichigan. Y ou w ill 
p ro fit by  c a rry in g  L ily  W h ite  F lo u r  in  s to ck  a t  all tim es, 
th e re b y  be ing  p laced  in  position  to  supp ly  th e  d em and  
w e a re  he lp in g  to  c re a te  fo r L ily  W h ite  F lo u r .

Look for the 
ROWENA
trade-mark 
on the sack
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Probable Changes in Taxation in the 
New Law.

No one knows just what kind of a 
tax  bill will finally be presented to  
the P residen t for his signature. T he 
m easure th a t passed the H ouse will 
be subjected to  considerable revision 
at the bands of the Senate, and the 
H ouse will probably insist on the 
resto ration  of som e of its provisions 
when the m easure goes to  confer
ence. T here  are 1 respec ts of an 
effort on the floor of the Senate to 
make the repeal of the excess profits 
tax  re troactive  as of January  1, 1921, 
but on this poin t the so-called ag ri
cultural “bloc” is likely to  have its 
way, a lthough it will m eet defeat in 
its efforts to  retain  the tax  on profits 
as a perm anent feature of the reve
nue system . Some a ttem pt will also 
be made to  secure the adoption of a 
tax  on sales by m anufacturers in lieu 
of the excess profits tax  and the m is
cellaneous excise taxes, but th is p ro 
posal seems to  lack sufficient votes, 
and even if it should be adopted in 
the  Senate the chances of its accept
ance by the H ouse appear to  be neg
ligible. The surtaxes on incom es will 
be reduced, but w hether the m ax
imum rate  will rem ain as low as 32 
per c e n t , the ra te  fixed by the House, 
is a m atter of uncertainty. T he so- 
called L iberal W estern  Rej ublicans 
in the Senate are in favor of a m ax
imum  rate  of 50 per cent. Some slight 
change in the ra te  of the norm al tax  
on sm all incom es m ay also be made. 
The tran sporta tion  taxes are sched
uled to  go, but the date of their re
peal is a m atter of uncertain ty . T here  
will be some increase in the tax  on 
the net earnings of corporations, in 
o rder th a t there m ay be no discrim 
ination in their' favor and against u n 
incorporated  firms when the co rpora
tions are relieved of the tax on their 
profits.

W hile the various details of the 
revised tax  law are still m atters of 
doubt, it will appear from  the fo re
going th a t the m easure can be fore
cast in its broad outlines and th at 
business men can be fairly  certain  
concerning the taxes that they will be 
called upon to  pay, and can 'm ake 
their plans accordingly. T he changes 
made th is year will be conservative. 
F o r m ost concerns the Vetention of 
the excess profits tax  for 1921 will 
have no terro rs , because their profits 
for the year have not been excessive. 
F o r the same reason the p resen t un
certain ty  about the ra te  of the  su r
taxes on incom es in the higher brack
ets will not r rove to  be a g reat de
te rre n t to  business activity. T he final 
disposition of the so-called “nuisance 
taxes” is an unknow n factor, bu t the

basic industries of the country  will 
not be m aterially  affected if the taxes 
on chew ing gum, ice cream, and p a t
ent m edicines are retained or abo lish
ed. Business in general, therefore, can 
easily discount w hatever C ongress 
m ay financially do in the way of tax  
revision, and the p resen t delay and 
bickering  over the m easure in W ash 
ington need not be allowed to  become 
a serious obstacle to  a continuation in 
the im provem ent in trade  and indus
try- _

Putting It Up to the Banks.
No one would expect to  find m any 

points of resem blance in the view
points of H erb ert H oover, our Sec
re ta ry  of Com merse, and of H ugo  
Stinnes, the financial m aster of G er
many. Both, however, have recently 
expressed opinions of som ew hat sim i
lar teno r with regard  to  the m easures 
th a t are needed for the financial re
habilitation  of the world. Mr. H oover 
says th a t the g reat financial in stitu 
tions of the leading countries should 
take up the burden of fiscal read ju st
m ent, aiding the various nations to 
balance their budgets and to  stabilize 
their exchanges. H e rr  S tinnes evi
dently had the sam e idea in mind 
when he recently  expressed an opin
ion concerning the League of Na
tions. T he kind of League m ost 
needed, he said, was one th a t was 
econom ic ra th e r than  political; that 
is, a league presided over by business 
leaders ra th e r than  by roliticians. N ot 
every one would accept the Stinnes 
view th a t business m en alone are cap
able of finding a satisfactory  solution 
of the com plex problem s of E urope, 
T here  are social, racial, and even re 
ligious factors to  be considered as 
well as the purely econom ic aspects 
of the problem . On the o th er hand, 
there is a g rea t deal to  com m end Mr. 
H oover’s view th at the g reat central 
banks of issue of E ngland, France, 
Germ any, H olland, and Ita ly  and our 
Federal Reserve B oard m ight form u
late a co-operative plan for the p ro 
m otion of financial stability  overseas. 
T h is function cannot be safely left 
to the politicians of Europe. T hey  
have already shown their ineptitude 
in dealing w ith the situation  in m ost 
countries by accepting a i olicy of in
flation as the line of least resistance.

You haven’t tim e to listen to the 
fellows who w ant to talk  about busi
ness dullness. You are too busy 
m aking your own business lively.

Confidence is the basis of all 
achievem ent. T here  is a trem endous 
pow er in the conviction th a t we pail 
do a thing.

Kent State Bank
Main Office Ottawa Ave.

Facing Monroe

Grand Rapids, Mich.

C apital -  $500,000
Surplus and Profit -  $850,000

Resources
13 Million Dollars 

Per Cent-
P aid  on Certificates of Deposit

Do Your Banking by M ail

The Home for Savings

CADILLAC 
STATE BANK

CADILLAC, MICH.

C apital............... $ 100,000.00
Surplus..............  100,000.00
Deposits (over) • • 2,000,000.00

We pay 4%  on savings

The directors who contro l the a ffa irs  o f this  
bank represent much o f the strong and suc
cessful business o f Northern M ichigan.

RESERVE FOR STATE BANKS

Mr. Business Man—
P erhaps, som e years ago, shortly  afte r you 

w ere m arried , you m ade  a  W ill. A s tu n e  has 
passed your fam ily has increased in size an d  you 
have acquired  property . Y ou have doubtless 
thought ab o u t a  new  W ill, b u t have  p u t off ex
ecuting it, because hea lthy  m en a re  notoriously 
inclined to  p rocrastinate  ab o u t their W ills. P er
haps you have  even m ad e  a  rough d ra ft o f y °u r 
ideas, nam ing a  T ru s t C om pany  as executor and  
trustee, and  provid ing  for tru st funds for your 
w ife and  children.

Suppose you m et w ith an  acciden t on  a  busi
ness trip  and  w ere killed. Even though  your real 
wishes w ere expressed in this la tte r docum ent, 
found in your effects, they could n o t b e  carried  out 
because they h ad  n o t been  com pleted  b y  p roper 
signatures.

If tim e has im posed new  obligations, o r if 
there have been  changes in your personal o r busi
ness affairs, le t us help you avoid  a  real danger by  
m aking a  revision of your W ill.

B rand Rapids Trust raMPAHY
G R A N D  RAPIDS, MICH.

O T T A W A  A T  F O U N T A IN  BO T H  PH O NES 4391

INSURANCE IN FORCE $85,000,000.00

WILLIAM A. WATTS 
President

RANSOM E. OLDS 
Chairman of Board

Offices: 4th floor Michigan Trust Bldg.—Grand Rapids, Michigan
G R E E N  & M ORRISON—Michigan State A gents
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Federal Commission H alts Anti-Mail- 
Order Drives.

T he m erchants of M issoula are 
no th ing  if no t enterprising . Also, 
they  believe that M issoula m oney 
should rem ain at home. But M issou
la, being a p rosperous com m unity, 
was an inviting ta rg e t for the m ail
o rder houses, and large sum s were 
annually  sent to Chicago, St. Louis 
and o ther big cities for th ings which 
the local m erchants could probably  
have furnished for the same o r less 
m oney and of b e tte r quality.

T he aforesaid local m erchants final
ly decided th a t if a cham ber of com 
m erce was good for any th ing  it could 
be used to  keep m oney at home, and 
it was therefore  decided to utilize its 
m achinery for th a t purpose. A ccord
ing to  the Com m ission’s com plaint 
the cham ber did a good, w orkm anlike 
job.

T he general m anager of the N o rth 
w estern T heaters Co., a concern op
e rating  a large palace of the silent 
dram a, was draw n into the conspiracy 
to launch an a lto g e th e r novel “clean
up” cam paign. M issoula had staged 
m any o th er clean-ups. I t  had col
lected and sold all its old papers for 
the benefit of the broken-dow n re 
turned soldiers; it had bartered  its 
old tin cans for m oney for the old 
ladies’ home, and it had saved the 
surface of the school houses and 
o ther public buildings until to  use 
m ore pain t would have been a sinful 
waste.

But nobody in M issoula had ever 
before though t of cleaning up the 
m ail-order house catalogues. T o  this 
job the cham ber addressed itself— 
according to the indictm ent of the 
Federal T rade  Commission.

O n the psychological date when 
the local m erchants had reason to  
believe th a t the annual deluge of m ail
o rder house catalogues had reached 
their local addresses, the N o rthw est
ern T hea te rs  Co. announced in the 
hom e new spapers th at on certain  days 
it would adm it children  of the tender 
age of IS years or under to  its h ighly 
elevated exhibitions of m oving pic
tu res upon p resen ta tion  of any m ail
o rder house catalogue—plus 1 cent 
for w ar tax—in lieu of the usual tick
et. Special prizes were offered for the 
o ldest catalogue, for the newest, for 
the b iggest, and for the one whose 
thum b-w orn pages reflected the m ost 
painstaking perusal.

W h at the youngsters of M issoula 
did to  the m ail-order house catalogues 
was a p lenty—according to  the F e d 
eral T rade  Com mission. Aw aiting 
favorable opportun ity  when fa ther 
was a t the  office, m o ther shopping, 
and big siste r out rid ing  w ith her 
beau, the kids collected all the cata
logs in sight and hastened w ith them  
to the m ovie theater.

P resum ably  the cham ber of com 
m erce redeem ed the catalogues a t a 
fair price from  the  m anager of the  
N orthw estern  T h ea te r Co., Anyhow , 
the Com m ission charges th a t it ob
tained possession of them  and de
stroyed them  “by burn ing  o r o ther
wise,” and cites all parties to  the 
tran sac tio n  to  appear before the

Com m ission Nov. 16 and explain 
their action.

W h at a wicked lot of men these 
M issoula m erchants are, to  be surel 
Please don’t laugh.

Flush Tim es in Germany.
T here  is no buyers’ strike in G er

m any. S tores are congested w ith 
custom ers in tent on spending their 
last pfennig for w hatever strikes their 
fancy But th is is not p rosperity . T he 
buyers are m erely seeking to  unload 
their paper m oney in re tu rn  for th ings 
of m ore lasting  value. W holesale 
prices in Germ any are now nearly  
tw enty tim es w hat they were a t the 
outbreak  of the war. In  the past four 
m onths they have risen 44 per cent., 
and in the m onth of A ugust alone, 
even before the recent g rea t slump 
in the  m ark  had begun, they  rose 1 7 /  
per cent. W ages are reported  to  be 
m aking a vain effort to  keep up w ith 
prices, and the drop in the purchas
ing pow er of m oney has b rough t real 
hardship to the wage earners.- T his 
feverish buying m ania is no new phe
nom enon. T he same th ing  occurred 
in V ienna when the A ustrian  crow n 
took the toboggan. In  this country  
in 1864, when the gold value of the 
greenback dropped to  about a th ird  
of par, a sim ilar tendency was noted. 
T he reckless expenditure in nearly  all 
parts of the w orld during  the  post
arm istice period m ay likewise be ex
plained as due to  the desire to put 
m oney into goods before its purchas
ing pow er declined further. F o r the 
co n tra ry  reason consum ers became 
unw illing to  buy except for p ressing  
necessities when the purchasing  pow 
er of m oney began to  increase.

W hen you reach th a t p a rt of the 
trip  w here you really  know yourself, 
and are proud of the acquaintance, 
you will have arrived.

BANKS, BANKERS 
AND PRIVATE 

INVESTORS

E S T A B L IS H E D  1853

Our Bond Department 
always has for sale

SAFE BONDS
yielding good returns. 

WE INVITE INQUIRIES

CLAY H. HOLLISTER
P R E S ID E N T

CARROLL F. SWEET
V IC E -P R E S ID E N T

GEORGE F. MACKENZIE
V -P R E S . A N D  C A S H IE R

T he Pulse of Business—
Our public Accounting service has a definite 
interest in your success. Our Accountants will 
keep in touch with you if you desire. The ar
rangement for our monthly summarized state
ments may be a very desirable thing for your 
business.
Consultation with our Manager may be had on 
this subject and on Federal Tax matters, with
out cost or obligation at any time.
This analytical service gives you that reliable 
and authentic basis for credit—for the continu
ance or discontinuance of any line of work, 
which a busy Executive does not have the time 
to develop.

Call our Public Accounting Department. 

Federal T ax Service Special Investigations 

“ Oldest Trust Company in ll/lichigan,,

M ic h ig a n T r d s t
COMPANY 

Grand Rapids, Michigan

Grand Rapids National City Bank 
CITY TRUST & SAVINGS BANK

A S S O C IA TE D

T he convenient banks for out of town people. Located at the very 
centers of the city. Handy to  the street cars—the interurbans—the 
hotels—the shopping district.

On account of our location—our large transit facilities—our safe 
deposit vaults and our com plete service covering the entire field of bank
ing, our institutions must be the ultimate choice of out of town bankers
and individuals.

Combined Capital and Surplus __________$ 1,724,300.00
Combined Total D e p o s it s ________________ 10,168,700.00
Combined T otal Resources ______________ 13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA TE D
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Possibility of Inflation in the United 
States.

Gustav Casscl, the Swedish econo
m ist, says th a t a re tu rn  of inflation in 
the United S tates is very probable. He 
bases this conclusion not on the re
cent tendency of wholesale prices in 
this country  to advance, but on the 
assum ption th at A m erican banking in
terests deliberately adopted a defla
tion ist policy and forced the recession 
in prices, which are all held down a r
b itrarily . T he difficulty about this as
sum ption is that it does no t accord 
with the facts of the price m ovem ent. 
T here  is no more reason for assum ing 
th at deflation was brough t on in this 
country by deliberate p lanning than 
there is for assum ing th at the same 
th ing  was done in the rest of the 
world. As a m atter of fact, prices be
gan to break  both  in E urope and in 
the F ar E ast before there were any 
signs of such a th ing  here. T he peak 
of inflation in India was reached in 
January , 1920; it came in Japan  and 
G reat B ritain in M arch; in F rance in 
April, and in this country  in May. 
M oreover, the recessions in prices in 
this country  have been relatively no 
greater than in a num ber of others. 
For exam ple, a t the end of last Au
gust prices in Sweden, Prof. C assel’s 
own country, w ere 46 per cent, below  
the 1920 peak, as com pared w ith 44 
per cent, in the U nited S tates and 42 
per cent, in G reat B ritain. These 
facts are cited as show ing th a t the 
m ovem ent in the U nited S tates p re
sents no strik ing  peculiarities, but is 
ju st a p a rt of a world-wide phenom e
non. Currency contraction did come 
here, but no t until m onths after prices 
had begun to decline.

T here is a possibility of renew ed in
flation in the U nited  States, and also 
in some of the E uropean countries, 
but not for the reasons stated above. 
The flow of gold to this country  con
tinues unabated, and gold reserves 
have increased to such a point th at 
considerable credit expansion in the 
near future is not a t all im probable 
unless steps are taken to em ploy some 
of the  metal for o ther than  reserve 
purposes. M eanwhile in the leading 
foreign countries there has been con
siderable con traction  of currency for 
m ore than  a year, bu t there are  signs 
o f a reaction  against this m ovem ent, 
especially since the reparations policy 
has forced Germ any to reso rt to  infla
tion on an enorm ous scale, and th a t 
country  is being depicted as grow ing 
rich from  its flood of paper issues. 
N aturally  the inflating countries 
abroad would welcome a re tu rn  of 
cheap m oney in the U nited States, in
asm uch as it would operate to  en
hance the dollar value of their ex
changes. P ractically  every politician 
in this country  is also an inflationist, 
and is b ring ing  all the pressure he can 
on the G overnm ent for an easier 
m oney policy. W hile the banks and

the G overnm ent agencies are holding 
firmly to  a sound m oney policy, it is 
quite conceivable th a t in the course 
of tim e they m ay be driven to  adopt 
a new course th a t will result in a p ro 
nounced expansion of credit and cur
rency.

Ignoring the Business Cycle.
One way of avoiding trouble  is to 

ignore it or even to deny its existence. 
Such conduct has characterized  m any 
of the professional optim ists during  
past m onths when business was de
pressed. Now th a t these troubles are 
largely behind us, and there is a good 
basis for optim ism  founded on som e
th ing  m ore than  “hot air,’’ the m ore 
conservative business m en see the 
need of preaching the doctrine of 
preparedness, so that the coun try  m ay 
be spared some of the sharpest pains 
of deflation when the business cycle 
again reaches a point a t which liqui
dation and read justm en t becom e in
evitable. B ut the professional op
tim ist will have none of th is doctrine. 
If the business cycle hypothesis in
cludes the assum ption th a t periods 
of deflation m ust come at fairly  reg 
u lar intervals, he says, then let us 
avoid this trouble by ignoring the 
business cycle. “T here  ain’t no sech 
anim al.” T hus the whole difficulty is 
solved. M eanwhile the p rudent m an 
will foresee the evil and hide himself, 
while the sim ple pass on and are 
punished.

Corporations W ound Up.
The follow ing M ichigan corpora

tions have recently  filed notices of 
dissolution with the S ecretary  of 
S tate:

L oP re te  & M adison Co., D etro it.
M etropolitan  Guernsey Association, 

M etropolitan.
D etro it H exagon D rill Co., D etroit.
Lewis Searing • Co. of M ichigan, 

Flint.
C onsolidated M ercantile Co., Iro n  

M ountain.
A m erican Calk Co., D etroit.
H aviland Insurance Agency, D e

troit.
Chas. Bennett,, Inc., D etroit.
Geo. B. Stevens & Co., D etroit.
R ief Van Den Bosch Co., Zeeland.
Lafayette  D istribu ting  Co., D etroit.
St. Lucia L and & T im ber Co., De

troit.
T ecum seh B utter Co., Tecum seh.
M utual Ice Co., Tecum seh.

Your Best Friend.
A young m an m ay have m any 

friends, bu t he will find none so 
steadfast, so constant, so ready to 
respond to his w ants, so capable of 
pushing him ahead as a little  leather- 
covered book w ith the nam e of a 
bank on its cover.

Sir T hom as Lipton.

Be b igger than  your troubles.

WE OFFER FOR SALE
United States and Foreign G overnm ent Bonds

Present market conditions make possible exceptionally 
high yields in all Government Bonds. W rite us lor 
recommendations.

HOWE, SNOW, CORRIGAN & BERTLES
dQl-6 Grand Rapids Savings Bank Bldg., Gfcasd Rapids, Kick.
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Court H olds Railroad Liable For Fire 
Damage.

H ere are  a few parag raphs taken 
from  the decision of the M innesota 
Suprem e C ourt a t St. Paul, finally 
affirming judgm ent against the United 
S tates R ailroad A dm inistration  for the 
fire losses in C loquet, M innesota, in 
O ctober, 1918. N ote th at paragraph 
in which the court tells w hat it “ found 
in substance.” Apply the reasoning in 
this paragraph  to the circum stances in 
m any fires which have come to your 
attention  and determ ine for yourself 
w hether the ra ilroad  was any m ore 
liable for losses to neighboring  prop
erty  than m any thousands of our citi
zens who have perm itted  fires to  s ta rt 
th rough  carelessness, have been un
prepared  to extinguish them  when 
they s ta rted  and have been very 
negligent in safeguarding their p rop
erties against fire loss. T he courts 
of this country  would be constantly  
busy try in g  suits for fire dam ages if 
every one entitled  to dam ages, follow 
ing the reasoning of the M innesota 
court, were to b ring  suit. W hy con
fine these suits to the railroads?

T he issue, as m ade by the pleadings, 
was th at a locom otive passing mile 
post 62 on O ctober 10, 1918, set a fire 
which com m unicated w ith and ignited 
a quan tity  of forest p roducts piled a t 
a spur track  a t th a t place; th a t effec
tive m eans to extinguish  th is fire were 
no t taken; and, when on  the 12th a 
stro n g  wind arose, the whole stock 
there piled burned w ith g reat intensity, 
the flames spreading to adjacent 
g round  and running  a t a fearful speed 
w ith the wind, which was claimed to 
then come from  the N orthw est and 
heading tow ard Cloquet. T he d irector- 
general contended th a t the fire a t mile 
post 62 was no t of a railroad origin 
and, particularly , th a t the fire which 
came to the city was of unknow n 
origin, s ta rtin g  far South of the rail
road  righ t-of-w ay; and, further, that 
the wind was a lm ost due W est or not 
m ore than  20 degrees N o rth  of W est, 
so th a t it was im possible for a fire 
from  mile po st 62, or for any fire on 
its right-of-w ay W est of B revator, to 
travel and spread enough to  the South, 
in the gale then blow ing alm ost due 
E ast, so as to reach Cloquet.

T he court found, in substance, that 
the director-general, while he operated  
said railroad, allowed com bustible m a
terial to accum ulate  on and along  the 
right-of-w ay betw een mile posts 52 
and 64 and perm itted  large quantities 
of forest p roducts to be stored a t mile 
post 62; th a t no m en w ere employed 
to patro l th a t p a rt of the right-of-w ay 
to w atch for and extinguish  fires 
thereon; th a t while so operating  the 
road, under the conditions m entioned, 
and on O ctober 10, 1918, a locom otive 
engine passing mile post 62 set fire 
to the dry m aterial in the im m ediate 
vicinity thereof; th a t the d irector-gen
eral negligently  failed to  extinguish 
such fire, which on the 12th of O c
tober caused all of the m ateria l so 
stored  to  be consum ed, and, spreading 
therefrom  to the lands adjacent and 
over and across said lands to  the 
prem ises of plaintiff in Cloquet, con
sum ed the p ro p erty  described in the 
com plaint.

It is not practical to here reproduce 
the maps used at the trial, but in 
those maps and other exhibits are in-

dications by way of areas not burned, 
the shape of such areas, the contour 
of the ground, the location of swam ps, 
lakes and creeks, the open fields and 
m eadows, the light and hard  burned 
parts which fortify  no t only the wind 
directions in accordance with the con
clusions o f he tria l court, but also the 
findings of the m ajority  that the fire 
negligently allowed to escape from  the 
locom otive operated by the director- 
general a t mile post 62 spread to and 
caused the destruction  of the property  
involved in the actions tried.

A Fire Prevention Measure.
W hile the country  is th inking about 

fire prevention, and the frightful waste 
which fires cause every year, it is a 
thousand pities that one sim ple m eans 
by which th a t w aste could be greatly  
reduced ge ts no attention. T he th row 
ing down of lighted m atches, cigars 
or cigarettes ought to be made a m is
dem eanor, punishable by fine o r im 
prisonm ent. A ny state  that enacted 
such a law, and m ade it fam iliar to 
everybody by placards in street cars 
and o ther public places, would be sure 
to find results sim ilar to those which 
attended the like procedure in the m at
ter of spitting. T he spitting  th at used 
to be so universal a nuisance disap
peared as though by magic when this 
policy was adopted. O nly a handful 
of people were ever actually  fined; 
no th ing  but the publicity of the pla
cards was required  to produce the re 
sults. M ost people are w illing to ex
ercise the slight self-control called for 
by a regu lation ; all that-they  need is a 
clear consciousness th a t to do o th er
wise is to comm it an offense against 
the crim inal law.

Advertising as Insurance.
I t is in tim es like the p resent that 

the value of good will becom es most 
obvious, says an advertising  man. 
Goods sold under a widely known 
tradem ark, which is recognized as a 
guaran tee  of quality, are alw ays best 
fortified against the extrem e effects of 
trade reaction. T he stuff which can
not be easily identified and whose 
quality  is a m atter of doubt will be 
the first to suffer when buyers begin 
to show  cau tion  in their expenditures. 
Such goods m ay be of excellent grade, 
but if they  have not established their 
position w ith the  public it m ay be 
necessary to resort to radical price- 
cutting  in o rder to m ake them  go 
when a 'buyers’ m arket develops. T he 
m oral of this is th at it always pays to 
advertise a good thing, and that 
judicious advertising  is a practicable 
m ethod of insuring  against the rigors 
of depression.

Aetna Insurance Co. Not Interested.
T he T radesm an recently  stated  that 

the A etna Insurance Co. was unneces
sarily technical and tard y  in settling  
a loss a t Saginaw. I ts  in form ant was 
a stock com pany adjuster, who volun
tarily  sta ted  that, in his opinion, the 
stock com panies m ust deal m ore gen
erously w ith their pa trons in the set
tlem ent of losses if they  expect to 
take the rank  w ith the m utual com 
panies in this respect. T he S tate agent 
of the A etna Insurance Co. insists th at 
his com pany was not in terested  in the 
loss re ferred  to, and th e  T radesm an 
cheerfully accords him  the benefit of 
the doubt by w ithdraw ing  the sta te
ment.

FIRE TORNADO

BETTER INSURANCE
A T

LESS COST
During the year 1920 the companies operating thromgh

T he Mill Mutuals A gency
paid more than 14,000,000 in dividends to their policy 

holders and $6,300,000 in losses.

How do they do it?
By INSPECTION and SELECTION

Cash Assets Over $20,000,000.00

W e Combine
STRENGTH and ECONOMY

THE MILL MUTUALS
AGENCY

120 W. Ottawa St. Lansing, Michigan

SAFETY SAVING SERVICE

Michigan Class Mutual 
Agency

“ T h e  A g en cy  o f Personal Serv ice”

M innesota H ardw are  M utual _____________________________________ 60%
W isconsin H ardw are  M utual _____________________________________ 50%
M innesota Im plem ent M utual ____________________________________ 50%
N ational Im plem ent M utual ________________________  50%
O hio H ardw are  M utual ___________________________________________40%
Illinois H ardw are  U nderw riters __________________________________ 60%
D rugg ists’ Indem nity  Exchange __________________________________ 36%
Finnish M utual F ire  Ins. Co. ____________________________________ 50%
Central M anufacturers M u tu a l____________________________________ 30%
Ohio U nderw rite rs M utual ________________________________________30%
Shoe D ealers M utual _____________________________________________30%

Combined Cash A ssets over $7,000,000. Cash Surplus over $3,000,000. 
Average L oss Ratio of Above Companies, 30.2%; Average Expense Ratio, 
20.4%. Average Loss Ratio of Stock Companies, 56%; Average Expense 
Ratio, 41.9%.

A re your prem ium s paying you a T H IR T Y  T O  F IF T Y  P E R  C EN T. 
D IV ID E N D ?

NO?

T hen it is up to  you to see th at they do—by placing your Insurance with 
T H IS  AG EN CY . L et your prem ium s w ork for you and also give you 
the m ost reliable protection  obtainable. F o r fu rther particu lars w rite to

C. N . BRISTO L H. G. B U N D Y  A . T . M ONSON

F R E M O N T ,  M I C H I G A N



M I C H I G A N  T K A D I I M A N October 19, 1921ib

C O N V IN C IN G  T H E  CO NSUM ER.
F or some reason m ost of the public 

criticism  against prices during the 
past year has been directed at the 
cloth ing  trade. T his m ay be due, per
haps, to the fact that when prices 
stood a t their peak in 1920 clothing 
prices led all the rest. A ccording to 
the N ational Industrial Conference 
B oard’s Weighted index, the average 
price of all item s entering  into the 
w age-earners budget stood at the peak 
a t 105 per cent, above the level in July, 
1914. Clothing prices, however, stood 
a t 188 per cent, above that level, the 
next highest item  being food, which 
was 119 per cent, above the July, 1914, 
level. T he high price level for clo th
ing a t th at date explains the outbreak 
of the “overalls m ovem ent” and the 
“w ear-your-o ld-clo thes” cam paign. 
T he feeling that clothing prices were 
too high has not wholly disappeared, 
in spite of subsequent price recessions, 
and this goes to explain the persist
ence of a criticism  which price sta tis
tics do not now justify. On Septem ber 
15, while the index of all living costs 
stood a t 65 per cent, above that of 
July, 1914, the index for clothing stood 
a t only 57 per cent, above it. W hile 
prices of all item s in the w age-earn
e r’s budget had declined only 20 per 
cent, below the peak by Septem ber 15, 
cloth ing  prices had declined 45 per 
cent, below the peak. T his com pares 
with a decline of 29 per cent, for food, 
11 per cent, for fuel and light, and 
only 1 per cent, for housing. Food 
prices in the middle of Septem ber 
were 7 points h igher than  in the mid
dle of July, rising from  148 to 155, 
whereas clothing prices in th is period 
w ent down 7 points, from  164 to 157.

If the plans for a B uyers’ W eek can 
be draw n up in such a way as to lay 
em phasis on facts like the foregoing, 
thus show ing consum ers that price re
ductions have in reality been substan
tial and th a t retailers of clothing have 
been taking their medicine m uch m ore 
readily  than m ost o ther dealers, the 
effect upon the revival of trade m ay 
be pronounced. T he desirability  of 
publishing com parative prices is a de
batable point am ong m erchants, but it 
would appear that the objections 
raised against this practice in the o r
d inary  course of business would ha rd 
ly hold under the p resen t unusual con
ditions. T he average m an of the street 
does no t yet appreciate th at $55 spent 
for staple articles of clothing will 
now go as far as $100 would some 
fifteen m onths ago. Few  of them  
realize th at cloth ing  is now relatively 
one of the cheapest item s in the fam
ily budget. T hey  ought to be shown.

P H IL A N D E R  C. K NO X.
T he career of the late Senator K nox 

was a series of alternations between 
the C abinet and the Senate. O ther m en 
have left the one post for the other, 
but no o ther man, in our recent h is
to ry  a t least, has gone from  Cabinet 
to  Senate and back again. T his fact 
is a m easure of the reg ard  in which 
his abilities were held by his associ
ates. T hree  P residen ts begged for his 
services. M cKinley m ade him  A tto r
ney General, Roosevelt continued him 
in th is position, and T aft elevated him 
to the place of Secretary  of State.

Senator K nox was better fitted to 
be A tto rney  G eneral than to  m anage

our foreign relations. N either by 
train ing  nor by in terest was he quali
fied to deal w ith in ternational m at
ters. H e b ro u g h t to their handling 
the narrow  point of view peculiar to 
m en of the legal profession instead of 
the im agination of a statesm an. H is 
name as head of the State D epartm ent 
is associated with the policy of ex tend
ing our foreign trade  w hich has re
ceived the m isleading title of “dollar 
diplom acy.” K nox himself hailed the 
designation as one to be proud of. 
H is lim itations in the in ternational 
sphere were displayed m ore recently  
in connection with the T rea ty  of V er
sailles. As one o f.th e  irreconcilables 
he helped to defeat that trea ty  and his 
legal acum en was called into requisi
tion for the d rafting  of a peace reso
lution which should preserve for this 
country  all the advantages to which 
we are entitled , w ithout betray ing  the 
country  into su rrendering  its inde
pendence.

T he fickleness of fame is m anifested 
anew by the way it has dealt with 
K nox’s activities as A tto rney  General. 
H e is popularly  rem em bered as the 
official who won the suit of the Gov
ernm ent against the N orthern  Securi
ties Com pany and the Beef T rust. 
These were notable achievem ents. 
More notable, however, was his letter 
to the chairm en of the H ouse and 
Senate Com m ittees on the Judiciary  
which led to the passage of a bill to 
expedite the determ ination of suits 
under the A n ti-T ru st and In ters ta te  
Com m erce Acts and which also be
came the basis for the act creating  the 
D epartm ent of Com merce and Labor 
w ith its Bureau of C orporations. H ere  
again his unusual legal abilities were 
successfully em ployed in the solving 
of a m ost difficult problem.

RED UCING  T H E  LOSS RATIO.
T he per capita fire loss of th is 

coun try  in 1913 was $2.10, o r a to ta l 
of $214,000,000. I t was much higher 
last year—the highest in the coun try ’s 
history . In  F rance in 1913 the per 
capita fire loss was 49 cents, in E ng
land 33 cents, in G erm any 28 cents, 
and in H olland 11 cents. V ienna and 
Chicago in 1913 were about the same 
size, but Chicago’s fire losses were 
about eighteen tim es as g reat as 
V ienna’s.

Inasm uch as simple carelessness is 
the cause of m ore than one-fourth  of 
all our fires—28 9 per cent, in 1916, 
according to  a careful actuaria l in
vestigation, were stric tly  preventable 
—education is the m ost im portan t 
specific for our fire waste. E ducation 
in the p roper way to build houses and 
factories, education in the insulation 
of electric wires, education in roofing 
m aterials, education in fire-fighting— 
all this, encouraged by the N ational 
F ire P ro tection  Association and o ther 
bodies, is gradually  being taken up by 
G overnm ental authorities. O ur fire 
insurance cdm panies have long been 
the leaders in the cairqaign  against 
fire waste. T heir N ational B oard of 
F ire  U nderw riters, w ith its activities 
in publicity, its m odel codes, its labo r
a tories w here m aterials and articles 
to  resist or fight fire are  tested (p ro 
viding applicants deal out g ra ft with 
a lavish hand), its officers to  investi
gate  arson, and its fire prevention  en

gineers to advise cities and individ
uals, is responsible for much of the 
p rogress we have made against fire. 
But w hat is m ost needed to  reach our 
carelessness is stric te r leg islation  and 
a m ore 'ra tional public sentim ent. W e 
regard  the man whose building burns 
dowui as unfo rtunate ; but in m any 
instances he should be regarded  as 
crim inal.

T H E  R O L E  O F  CR ED IT.
It is thoroughly  estim ated th a t 

about 90 per cent, of the business 
transactions in the civilized world are 
based on credit. Some econom ists 
divide our econom ic developm ent into 
three stages; the periods of b a rte r 
econom y, m oney econom y, and credit 
econom y. T his is not perhaps an ideal 
grouping, as there was a considerable 
use of credit in both  the b a rte r and 
the m oney stages, ju s t as there  is the 
use of both b arte r and m oney in the 
m odern credit stage. I t  is of some 
practical value, however, to note that 
the business cycle could develop only 
under the credit regim e. T he periodic 
a ttacks of liquidation and depression 
which afflict m odern business are a l
ways preceded by periods of credit

inflation. W ithou t the credit system  
the m odern industrial organization 
would be impossible, but w ith all the 
enorm ous advantages which credit 
confers it also brings one elem ent of 
weakness. Credit is such a useful and 
convenient th ing  th a t the tem ptation 
to m isuse it is alw ays presen t in some 
degree. W hen business is grow ing, 
confidence is increasing  and profits 
are piling up, the tem ptation  to over
work credit becom es strongest. Credit 
is then often expanded and strained 
to the break ing  point, and the result is 
collapse and depression. W hen the 
collapse comes those who have abused 
their credit are alw ays the ones who 
clam or loudest for still fu rther credit 
accom m odations. "So long as we have 
a regim e of credit econom y we shall 
probably  have recu rren t periods of 
prosperity  and depression. T he cycles 
will come an dgo, but w ith careful 
regulation  of the credit m achinery it 
is possible to m ake the sw ings from  
one peak to the o ther m ore gradual 
or, as one banker pu ts it, we can 
sm ooth out the curves.

D ishonesty is the densest form  of 
ignorance.

A different kind o f product 
not merely a different brand

HEBE creates for you a new field of profit because it 
is different from any other article in your store. I t  

makes its own profit without taking away from the sales 
of anything else.

H ebe is a wonderfully good and economical food prod
uct— an ideal “cooking liquid” for cooking and baking 
— a product that will please your customers.

HEBE
— friend to the thrifty housewife

Note what it says on the H ebe  label—“A Compound of Evaporated 
Skimmed Milk and Vegetable Fat.” Sell it for ju st that and you will 
create new business without disturbing your present trade.

Your customers are among the th irty  million readers of women’s 
magazines who are reading about the goodness of H ebe  in the H ebe 
advertisements appearing monthly. Let them know you sell H e b e . 
Display H ebe  in the windows and on the counters. Send for attractive 
window hangers, wall posters, counter cards, leaflets, etc. Address 
4238 Consumers Bldg., Chicago.

T H E  H E B E  CO M PANY  
Chicago Seattle
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FROM  B E H IN D  T H E  CO UN TER.

H ow  Our Mercantile Friends Regard 
the Tradesman.

Grand Rapids, Oct. 3—W e wish to 
extend to you the h ighest com plim ent 
we know by saying th a t we do not 
believe th a t we could offer a sugges
tion th a t would im prove your w ork 
th rough  the T radesm an, n o r m ake it 
any m ore interesting.

C. L. Ross,
Cashier Com m ercial Savings Bank.

Grand Rapids, Oct. S—In  my esti
m ation, the Lockw ood Com m ittee in
vestigating  housing conditions in New 
Y ork has perform ed no g rea ter ser
vice to the New Y ork public than  you 
have perform ed for the M ichigan m er
chants in exposing stock fire in su r
ance com panies’ m ethods and ac
quain ting  them  w ith the m erits of 
m utual insurance. T h a t you m ay con
tinue ano ther th irty -e igh t years along 
the line you have so far followed in 
this respect is my wish for the M ichi
gan T radesm an and yourself.

J. D eH oog,
Sec’y. G. R. M erchants M utual F ire 

Ins. Co.

G rand Rapids, Oct. 3—You say you 
have rounded out th irty -e igh t years 
with the T radesm an. F igu ring  back, 
I find I am rounding out th irty -th ree  
years selling m echandise to m erchants 
covering m any sta tes in the Union, 
and all these years, it seems, I have 
known E. A. Stowe. W ell, here’s to 
you.
Should  old acq u a in ta n c e  be fo rgo t,
In  th e  d ay s  o f A uld  lang  Sine,
P e rh a p s  som e m ay , b u t you  w ill no t, 
B ecause  w e like you fine:
T h e  good old fr ien d sh ip  you h av e  show n, 
H a s  cheered  u s  on o u r  w ay .
L ong  life to  you—su ccess  a n d  gold, 
T h a t is  o u r to a s t  to -d ay .

• Jo h n  D. M artin.

G rand Rapids, Oct. 6— I note you 
have rounded out th irty -e igh t years 
w ith the T radesm an. T his is, indeed, 
a record  th at any one connected with 
a trade paper can be proud of and I 
wish to say at this tim e that publish
ing a paper is entirely  out of m y line 
and any suggestions I m ight m ake to 
you in the way of m aking the T rades
m an m ore in te resting  and valuable 
would be uncalled for as I see it. I 
have alw ays found the T radesm an to 
be one of the cleanest trade publica
tions I have ever had the pleasure of 
reading and I am  perfectly  satisfied 
to leave the future of the  paper w ith 
the m an who has so capably carried 
it th rough  so m any years.

P e rry  E. Larrabee.

South H aven, Oct. 6—W hen it 
com es to advising you as to how to 
im prove your valuable journal, I sure 
don’t feel com petent, as your experi
ence of th irty -e ig h t years is proof 
enough of your ability to give ra ther 
than  receive advice.

I have been a reader and subscriber 
of the T radesm an for a good m any 
years and alw ays look forw ard to its 
coming w ith delight, as I get m any 
useful and valuable poin ters from  its 
pages. In  closing, allow me to  con
g ra tu la te  you on your having so suc
cessfully guided the T radesm an for 
th irty -e igh t years and hope you m ay 
continue to do so for m any years to 
come. C. F. Suhr.

G rand Rapids, Oct. 7— I am  always 
glad to say a good w ord for the 
T radesm an, as I have alw ays con
sidered it a w onderful paper and everv 
issue contains valuable inform ation of 
some kind. I alw ays carry  my T rades
m an in m y grip and in th e  train  o r in 
the hotel I enjoy reading its pages 
and I say here, long live the T rad es
man. T hos. B. Ford.

Chicago, Oct. 5—T he fact th at I 
have been a subscriber to the T rad es
m an ever since I have been on the 
road a tte sts  m y appreciation cf its 
con ten ts each week. I am not com 
petent to suggest anything in the way

A Truck for Every Purpose to 
Solve Your Hauling Problems

' ¡ ' H E R E  is a definite, logical reason for 
U N ITED  Trucks. M any m otor trucks are 

built either “to  sell a t a  price” or are  of such high 
quality  th a t their price is prohibitive to all bu t 
a  few.
UN ITEDS m eet the  w ide dem and for a tho r
oughly good truck—w ith m echanical specifica
tions second to  none—at a reasonable price. 
T hey are  guaranteed to give the sam e satisfac
tion as the  highest priced truck  m ade, and m ain
tenance costs are  correspondingly low. Choice 
of Internal G ear Drive or our new  W orm  Gear.
O ur factory  service is unexcelled—for other 
m akes as well as our own.
O ur outlets for used trucks m akes it possible to 
give m ost liberal allowances. W e have a  very 
advantageous tim e paym ent plan. W hy not get 
in touch w ith us? V isit our plant, w rite, tele
phone or ask us to send a representative to  you.
O ur counsel on your hauling requirem ents in
volves no obligation.

V/i, 2l/i, 3'A 5 Tons.
A size for every requirement.

United Motors Company
Grand Rapids, Mich.

FACTORY AND SERVICE 675 NORTH STREET 
Bell Main 770 Citizens 4472
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of im provem ent; in fact, I don’t think 
it is possible. Every  M ichigan travel
ing man should be a subscriber. Your 
M ovem ents of M erchants is of great 
value to any wide awake salesman. 
I have landed several new accounts 
th rough  these tips. H ere ’s w ishing 
you health and vigor for many, many 
years for the continuance of your good 
work. F rank  H. Starkey.

P ittsfo rd , Oct. 6— After m eeting 
you through Mr. Charles D onaldson, 
who en terta ined  me during the hard 
ware convention in 1920, and hearing 
your rem arks at one of the  sessions, 
I assure you I do not think you need 
m any suggestions from  us little fel
lows. Your T radesm an is fine. 1 
have taken it several years and th o r
oughly enjoy same and adm ire you 
for the bold stand you take in roo ting  
out the evils th at surround us on every 
side. Glenn Daykin.

Grand Rapids, Oct. 3—W e are 
pleased to congratu la te  you on the 
th irty -e igh t years which you have 
spent in building the T radesm an into 
such a successful trade paper. W hile 
our problem s are considerable differ
ent than the problem s of the general 
m erchandiser, we take pleasure in 
reading the articles which are con
tinually  ham m ered away at in your 
colum ns. W e sincerely hope you will 
be able to continue this good work for 
m any years to come. You have our 
best wishes for your future success.

Grand Rapids Belting Co.

Grand Rapids, Oct. 5—H ow  can I 
make any suggestions to you regard 
ing the T radesm an? The fearless and 
direct way of publishing your ideas 
will never change. I know—because 
you cannot change. I can only offer 
my congratu lations and wish you 
th irty -e igh t m ore good years.

Benj. S. H anchett.

Grand Rapids, Oct. 4— I write you 
personally  to congratulate you on hav
ing rounded th irty -e igh t years with 
your excellent paper, the Michigan 
Tradesm an. 1 have been an alm ost 
constant reader of its pages for sev
eral years and have alw ays admired 
the fearless stand you have taken on 
all questions which appeared to  be 
true and honest in their declarations. 
W hile it is true that you and I have 
not always agreed as to m ethods or 
attitude on certain  questions, still that 
is of only secondary m om ent when 
honesty of purpose and uprightness 
of character are concerned.

It is now fifty years since we first 
became acquainted—you as a boy in 
Reed City and I as a general m erchant 
at A shton—but I am happy in the 
thought that we have alw ays been the 
best of friends and tru st we shall con
tinue so unto the end.

I am sure your paper has not only 
filled a m uch-needed place in the news
paper world of M ichigan, but also 
accomplished great good and consider
able protection  to those who have 
been its subscribers and readers.

E. G. Raymond.

Plainw ell, Oct. 7— I do not believe 
I have m issed reading a single issue 
of the M ichigan T radesm an since my 
first subscription to it, tw enty years 
ago. A request to offer suggestions 
for im provem ent strik ingly  brings out 
the fact th a t it has m ore than met the 
requirem ents of a trade journal, its 
various departm ents and activities 
b ringing to its readers such a fund of 
useful knowledge and practical advice 
that it has m ade itself a potent factor 
in the success of a g rea t m any m er
chants. I ts  th irty -e igh th  anniversary 
should bring  to you an unm easured 
satisfaction in having m erited the 
recognition of having achieved a won
derful success. Accept my co n g ratu 
lations and may the T radesm an con
tinue to inspire its readers with its 
ideals and independence th at have 
characterized  it in its every issue.

A. C. Smith.

G rand Rapids, Oct. 4— W e con
gratu late  you heartily  on the record 
you have made with the Michigan 
T radesm an during  the th irty -e igh t 
years of its life. W e know it has 
been your desire to  make this paper 
a real help to its subscribers, to  aid 
them  in solving their business prob
lems, to help them  overcom e the dif
ficulties besetting  their paths. The 
record you have made is prim a facie 
evidence that you have succeeded in 
your desires and we consider the Mich
igan T radesm an one of the best trade 
papers in existence and take pleasure 
in offering what support we can and, 
also, to wish you health, happiness 
and success in the com ing years. You 
have earned all three and, furtherm ore, 
have had a large m easure of all. Again 
we congratu la te  you!

V alley City M illing Co.

Grand Rapids, Oct. 4— W e wish to 
congratu la te  you, individually, the 
T radesm an Com pany and the com
m unity for the long and excellent 
service rendered. You ask for sug
gestions as to what you can do to 
make the T radesm an m ore in teresting  
and valuable. O ur suggestion is, keep 
righ t at it as you have been doing in 
the past. Give us the facts as you 
find them, in your own forceable and 
em phatic way, and may you live long 
and continue in your good work.

R obert D. Graham , 
P residen t G. R. T ru st Co.

T raverse  City, Oct. 5—C ongratu la
tions on your unexcelled success as a 
publisher. H aving “served tim e” be
hind the counter for several years we 
have never felt the capability of fill
ing an ed ito r’s chair, therefore we are 
unqualified to m ake any suggestions 
for im provem ents in the T radesm an. 
If you publish as good a iournal in 
the future as you have in the past, we 
assure you that we will continue to 
read the T radesm an with the g reatest 
of pleasure and with g rea t profit to 
ourselves. H. W . Simpkins.

Stanwood, Oct. 10— I do not see 
how the T radesm an could be made 
any m ore valuable or interesting, as 
I consider it one of the best trade 
papers ever published. It is w orth 
a hundred dollars a year to any m er
chant who will read it carefully. It 
has saved the M ichigan m erchants 
thousands ” of dollars in exposing 
crooks. I certainly hope I may be 
able to take the T radesm an tw enty- 
five years m ore. I wish you the best 
of success in the future.

M. D. Crame.

Chicago, Oct. 10—The Michigan 
T radesm an is all right, because you 
are all right— 100 per cent. American.

M erchants N ational Service Co.

Pierson, Oct. 5—W e hope you will 
be with us a long tim e yet and will 
say th at we think you do not need 
any help on the paper. It is ju st fine. 
T he supervisor of this tow nship was 
very much in terested  in your articles 
in regard  to the trucks paying their 
share in th e  expense of building and 
m aintenance of roads. T he presen t 
taxpayers will not be able to bear this 
burden alone. W ould like to  see this 
m atter taken care of in the next, ses
sion of the Legislature.

C harles Sawtell.

Grand Rapids, Oct. 10—W e w ant to 
congratu late you over the fact that 
you have rounded out th irty -e igh t 
years with the M ichigan T radesm an, 
which has been a trem endous educa
tional m edium  for the people of Grand 
Rapids and the State of M ichigan, and 
I feel that G rand Rapids should be 
proud of the fact that your hom e has 
been here continuously, I believe, dur
ing th a t period. I cannot offer a sug
gestion w hereby the T radesm an would 
be m ore in teresting  and valuable to 
the purposes which you have designed 
to cover, and I sincerely tru s t th at 
you will not divert from  your p res
e n t line of endeavor, Please accept

sincere best w ishes from  m yself and 
the m em bers of this com pany for the 
continued success of your w onderful 
organization. M. J. D regge,

P residen t Luce Furn itu re  Co.

Grand Rapids, Oct. 5—Any sugges
tion from me as to im proving the 
T radesm an would be out of my line of 
work. Frankly , I don’t think there is 
much chance for im provem ent. You 
keep up the good work and if old 
Sam Gom pers would read the T rad es
man every week it m ight some day 
make a human being out of him, al
though I am afraid it is too late to 
make anything out of him except the 
b latant dem ogogue and a rran t tra ito r 
he is. He ought to be in the pen with 
Debs. Perhaps a better place for him 
would be in Russia with his pal, H a r
wood. B. H. H annaford.

Ashley, Oct. 8— Your le tter at hand 
requesting us to help you im prove on 
your publication, the M ichigan 
Tradesm an. D on’t you think you 
have wished a p re tty  large job on our 
shoulders, as we are not familiar with 
the inner w orkings of a publishing 
office? We think that you are doing 
very good work am ong the trade by 
publishing your paper and giving us 
the facts of the m arkets each week, 
and we hope you continue to do so 
for ano ther th irty -e igh t years or more. 
T he only thing that we can find fault 
with is that you left the poem  off the 
front page of a recent issue.

I. K. K irby & Son.

M uskegon H eights, Oct. 10—You 
have my heartiest congratu la tions on 
having so successfully published the 
T radesm an for th irty -e igh t years, a 
journal valuable to such a large num 
ber of people. It is both useful and 
in teresting . I greatly  adm ire your 
freedom  of speech. W e need plain 
tru ths. Y our news item s from the 
small towns, as well as the large cities 
of M ichigan, are of in terest to your 
readers. Any favorable, m ention  of 
our city will be appreciated. I don’t 
th ink  we can say too much of the 
natural beauties of our State and the 
m any beautiful sum m er resorts we 
have so near us. The whole S tate is 
a sum m er resort, of which we ought 
to make capital. W e are all anxious 
to b rin g  people to our cities, and what 
b e tte r way than  by advertising the 
beauties as well as advantages of our 
places? Your journal is so th o ro u g h 
ly up-to-date, I see no chance for im
provem ent. I thank you for the op
portun ity  of expressing my apprecia
tion of the T radesm an and hope for 
you long continued success.

M. Fay.

Saranac, Oct. 10—H aving known 
you since your boyhood days I have 
been naturally  interested in your suc
cess. Since that time I have been 
greatly  pleased over th e  m anner and 
success in which you have m anaged 
the M ichigan T radesm an for so many 
years. I know of no suggestion I 
could offer you in m aking the T rad es
man m ore in teresting  o r valuable to 
its subscribers. T he continuation of 
the reading m atter of the past and the 
expected of the future would, I think, 
be acceptable to all of its readers. 
Should I at any time be able to render 
you service in m aking it so I will say 
in the words of my good and true 
friend, the late Samuel M. Lem on, 
“Com mand me.” S. A. W att.

M uskegon H eights, Oct. 8— W e 
want to extend our g reetings to  you 
and your valuable trade paper, the 
M ichigan Tradesm an, which we eager
ly aw ait each and every issue and find 
a g reat deal of value to  us. As for 
any suggestions as to im proving the 
T radesm an we will m erely say, let the 
good w ork go on and th at you may 
long live. Carlson & Butcher.

Owosso, Oct. IS—A ccept m y h eart
iest congratu la tions on your th irty - 
eight years w ith the T radesm an. I t

would be beyond me to  suggest where 
you could im prove on it. I have been 
reading it now for about twenty-five 
years th at I can recall and, no doubt, 
much longer. I t  has been com ing to 
me direct for nearly tw enty years and 
I alw ays look for the T radesm an as 
much as I do my daily paper. I find 
so much of in terest in it and such valu
able hints and suggestions. W ould 
not know how to< get along w ithout 
it and if I could have my way about 
it, every dealer would have it and read 
it from  cover to  cover. T he dealer 
who gets it and fails to read even a 
single copy of it has, in m y opinion, 
m issed som ething that he can’t really 
afford to lose. H ere’s tru stin g  that 
you will keep on favoring us for many, 
m any years to come.

Fred J. Hanifin.

Gunn Lake, Oct. 8—As you have 
been successful in your profession the 
past th irty -e igh t years, here is hoping 
that you may live to enjoy the next 
th irty -e igh t years free from  toil and 
care. Mrs. D. W akem an.

Grand Haven, Oct. 8— It mves me a 
g reat deal of pleasure to< congratu late 
you on the th irty-eighth  anniversary  
of the publication of the T radesm an. 
H aving been one of the  original sub
scribers the event is of particu lar in
terest to me. I have always found 
the articles in your journal valuable 
to me in my business and receive lots 
of enjoym ent for the general business 
news th at it contains. I am looking 
forw ard to the future issues of the 
T radesm an with considerable interest.

D. Gale.

Battle Creek, Oct. 9—Y our record 
with the T radesm an is certain ly  
unique in the annals of journalism  in 
this country. I feel sure that m any of 
your good friends of long standing 
will answ er your lettqf in a way that 
will gladden your heart. W hile I do 
not have the tem erity  to offer any 
suggestions for the betterm ent of the 
T radesm an, which my wife says could 
not be any b e tte r than it is now, yet 
I tru st you will allow me to offer you 
my hearty  congratu la tions and to 
wish th a t your shadow  m ay never 
grow  less. You rem em ber the saying 
oi Ruskin: “T here is no w ealth but
Life,” and that man is richest who, 
having perfected the functions of his 
own life to the u tm ost, has also the 
w idest helpful influence, both personal 
and by m eans of his possessions over 
the lives of others. You are this kind 
of a man! John I. Gibson.

Bear Lake, Oct. 10—W e have been 
taking the T radesm an a little  less than 
one year, but have come to look for 
its com ing with eagerness. W e are 
publishers, not m erchants, and we read 
the T radesm an (1), to come into 
touch w ith the things in which our 
advertisers are m ost vitally in terested; 
(2), for the enlightening and soundly 
sensible views of your editorial a r
ticles. W e have found the T radesm an 
full of good th ings which we like to 
pass on to our own readers. P ro b 
ably we quote from  the T radesm an 
m ore than from  any o ther one pub
lication. W e cannot tell you how to 
im prove the T radesm an; it seems very 
complete as it is. Accept our hearty  
congratu lations on your unique record 
of th irty -e igh t years as a trad e  paper 
publisher. Keddie & Son.

Scottville, Oct. 8— I consider the 
M ichigan T radesm an as a valuable 
asset. I have been a subscriber for a 
good m any years. It saved us m any 
tim es its cost by the exposure of 
frauds, fake schemes, etc., I can not 
see how it could be improved. I 
surely com m end you for your fear
lessness in standing for the right, as 
you see it. I wish you and the 
T radesm an m any m ore useful and 
happy years. L. F. Leonard.

■ Reed City, Oct. 14— P ardon  the 
fam iliarity, but I have known ”ou sq
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What about the
G A S O L I N E

you use?
EV ERY  m otorist knows th a t all gasoline is not alike: You have reason

able assurance th a t the  quality  o f m ost gasoline sold under a well 
known trade  nam e will rem ain constant, bu t trouble creeps in w here you 
form  the habit of ju st buying “gas.”

It is not the  idea of this com pany to claim th a t w hen you notice a dif
ference in the  quality  of your favorite gasoline, th a t the m anufacturer has 
deliberately tam pered w ith his product. W hat w e do m ean to  say is that 
gasoline varies according to  the  m ethods used in its m anufacture, and the 
raw  m aterial from  which it is m ade.

This com pany on account of its im m ense resources can tru th fu lly  say 
the Red Crow n Gasoline never varies, except as seasonable changes call for 
variation.

It is also well to consider th a t the  gasoline to which you have your car
buretor adjusted m ay not even be on sale in the  next tow n or state, th a t too 
is a source of annoyance.

So w e say, w hat about your gasoline? Is it alw ays the  same, and can 
you buy it everywhere?

Red Crown Gasoline can be bough t everywhere. Once your car
buretor is adjusted to Red Crow n there  need never be any necessity for 
changing, because Red Crown can be  bought every few  blocks in the  city 
and every few  miles in the country, w herever you go, and its quality  never 
changes.

It is a  universal fuel.

S T A N D A R D  OI L  C O M P A N Y
(INDIANA)

CHICAGO U. S. A.
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long and so well that I feel privileged 
to address you familiarly, and all these 
y ears of acquaintance I have always 
considered you one of my best friends. 
W ell do I rem em ber the first package 
of the old style visiting cards you 
prin ted  for me on your little press in 
Reed City in 1872—forty-nine years 
ago. F a r be it from  me to criticise 
one who has been so phenom inally 
successful in his line as you have been 
and as your line is journalism , while 
m y line is far outside of that, I do 
no t th ink  it would be a t all becom ing 
in me to a ttem pt to tell you how to 
im prove your paper. T o be frank 
w ith you, while there  may be oppor
tunities for im provem ent in your pa
per, I am such an adm irer of you and 
it th at I have not discovered them. 
W ith  best wishes for your continued 
success, bo th  as an editor and  as a 
business m an, I wish to alw ays re
m ain your friend.

A rth u r M ulholland.

L udington, Oct. 7— I do no t see how 
I could suggest any im povem ents in 
your valuable journal. I t  has been a 
help to me in m y business (g rocer) 
and I am always anxious to get the 
next copy. I w ant to congratu late 
you on your fearless stand in exposing 
all g rafte rs and unprincipled concerns. 
I think you are the  rig h t m an in the 
righ t place. H ere ’s w ishing success 
to you for m any m ore years.

H. G. & C. D. Price.

Bendon, Oct. 8— Enclosed please 
find check for $3 for renew al of 
M ichigan Tradesm an. T hat will let 
you know m y opinion of the paper, as 
I have taken it since 1900. I have 
sold out three tim es since I began 
taking the paper, but kept up m y sub
scription. I would like to see a sho rt 
story, as was suggested for each issue.

W m . N. Sweet.

G rand Rapids, Oct. 7—W ould say I 
have been a subscriber of your valued 
paper for the  past fifteen or m ore 
years and find it g e tting  better all the 
time. I enjoy reading it and go 
th rough  from  cover to cover. I t  has 
been a g reat help to me a t various 
tim es and I expect to be a subscriber 
for it until the end. As to sugges
tions in m aking your paper better, 
would say I have no suggestion. I t 
can’t be done. J. J. Berg.

E vart, Oct. 6— I wish to  adm it at 
once th at I cannot suggest an im
provem ent upon your paper. I have 
no t m issed a copy for the past tw enty- 
five years, during  which time I have 
found it to be of m uch benefit and of 
g reat interest. I can congratu late you 
upon the good work which you have 
done. I wish you continued success 
and extend fu rther assurances of con
tinued friendship. Geo. A Glerum.

Dansville, Oct. 7—Y our request 
dated Sept. 28 lies before me. A fter 
perusal of same, m y m ind reverts back 
about th irty-seven years. W hile still 
a very young man, I m ade the ac
quaintance of -the T radesm an, as it 
was published in those days. I t  is 
needless to say th a t it appealed to  i~e 
as a good trade paper in those days, 
although  I have not alw ays been a 
subscriber, because m y business, as a 
rule, lay along o th er m ercantile lines, 
yet I have alw ays had the g reatest 
confidence in your judgm ent and 
recom m endations to  the m en who were 
engaged in the m ercantile business. 
F o r years I have w ondered if the use
fulness of the T radesm an would not 
be g reatly  enhanced if it w ere pos
sible to  give the T radesm an g reater 
publicity  in a N ational way. T he pub
lication of the T radesm an, w ith its 
p ithy and pointed editorials and its 
w arnings to  honest tradesm en of those 
who would prey  upon the hard  earned 
dollars of too easily influenced m er
chants m ake it invaluable to thousands 
of business men. T he earnest wish of 
the writer is that E. A. Stowe may be

spared to  influence the policy of the 
T radesm an for m any years to come.

J. R. Fulcher.

T raverse  City, Oct. 7—N ever have 
we seen the old adage, “H ew  to the 
line and let the chips fall w here they 
m ay,” m ore fully exemplified than  in 
the fearless, unsw erving m anner in 
which you have alw ays edited your 
valuable paper. Some men have 
gained financial success by low ering 
their standard  and deviating from  the 
ideals they  have chosen in the begin
ning of their careers. You, on the 
con trary , have adhered to your con
victions, regardless of any financial 
loss you m ight sustain in calling a 
spade a spade. You seldom  w rite an 
article on any  leading question of the 
day th a t does not coincide w ith the 
views of the w riter. T he fact th a t you 
are celebrating your th irty -e igh th  year 
as publisher of the T radesm an would 
indicate, th a t as m erchants (who 
som etim es have to lie down and let 
the public walk over us) we adm ire a 
m an who has the courage to  back up 
his convictions, regardless of w hether 
in so doing he m ay court the ill-will 
of the unscrupulous. W e know  of no 
way in which you could im prove the 
T radesm an and would only suggest 
that you keep on “hewing to  the line.” 

Queen City Im plem ent Co.

Rounded Out Forty Years in General 
Trade.

M orrice, Oct. 14— On Sept. 26 I 
com pleted m y fortieth  year in selling 
goods to the people of M orrice and 
Sept. 29, only three days later, I re- 
cived your kind letter of congratu la
tion. W hat surprised me was how 
quick you knew  it, but I have often 
noticed how quick the T radesm an is 
to get hold of anvthing th a t happens 
in the E astern  p a rt of the State. I 
read with pleasure the  m any letters 
from  the  people congratu la ting  you 
on your th irty -e igh t years of faith
ful service to  the trade. A bout the 
first th ing  I do when the T radesm an 
comes is to> look over the m arket re
ports, next to see w hat new sw indling 
schem es are on foot, as I consider the 
T radesm an a  sentinel on th e  wall th a t 
is alw ays on the watch. T hrough  the 
w ar the  T radesm an was a g reat help 
and its true and fearless articles about 
the Germ an huns expressed m y senti
m ents exactly  and I often read o r 
gave the articles to  some of m y cus
tom ers who, like myself, could _ not 
express any feelings and keep within 
the lim its of our church discipline. I 
have only one boy and m y not being 
a large m anufacturer it was no t neces
sary  for him  to stay a t hom e to help 
save his country, so for fourteen 
m onths he was in France. Five of 
those m onths he was on the fro n t w ith 
the Thirty-Second Division.

T he T radesm an’s article about the 
m anufacturer’s son staying a t hom e I 
th o u g h t h it the nail squarely on the 
head. I have put in forty  busy  years 
in selling goods and hope to  pu t in 
ten years m ore and to find the M ichi
gan T radesm an on m y desk every 
week of those  ten  years. A fter th at 
I th ink  perhaps I will be willing for 
som e one else to  sell th e  goods, but 
I am sure I will still w ant the  T rades
man. "W. E. Davis.

A Puzzle in Profit.
A t a recent examination the follow

ing question was asked: A  woman
bought 60 oranges at the rate of S 
for 2 cents. She sold them at the 
rate of S for 2 cents, and obtained a 
profit. H ow  did she do it? Few  
could answer. The solution was: She 
sold 30 oranges at the rate of 3 for 
1 cent, receiving 10 cents for them. 
She then sold the remaining 30 
oranges at the rate of 2 for 1 cent, 
receiving IS cents for them. She 
therefore disbursed 24 cents, and re
covered her 24 cents, plus 1 cent profit.

Do the thing you are afraid to  do.

Late New s From Michigan’s M etrop
olis.

D etroit, Oct. 18—A t a recen t m eet
ing of the T ran sp o rta tio n  Com m ittee 
of the D etro it B oard of Com m erce 
the m atter of reduced-rate m ileage 
books on the railroads as proposed by 
the National Com m ercial T ravelers 
Protective Association, was considered 
and a conclusion was reached dis
approving the proposal.

T he com m ercial travelers have been 
carry ing  on a cam paign w ith the car
riers since the term ination  of Federal 
contro l of the ra ilroads for reduced- 
ra te  m ileage, the  denom inations m ost 
comm only m entioned being 5,000, 3,- 
000 and 1,000 miles, and the reduc
tion m ost generally  advocated being 
20 per cent.

T he argum ents of the com m ercial 
trav e le rs’ organizations, presen ted  a t 
a m eeting w ith representatives of the 
carriers a t a m eeting in Chicago last 
January , were briefly  th a t com m ercial 
travelers should be given reduced 
ra tes because their traveling  is done 
on w hat m ight be term ed a “w hole
sale” basis and should be given prefer
ence, m uch as carload frieght traffic: 
th at 5 per cent, of passenger travel 
income is derived from  com m ercial 
trave lers; that the m oney going into 
the hands of the roads in advance of 
service rendered  as a result of the sale 
of mileage books would give the 
roads the use of m uch capital for 
periods during  which no re tu rn  in 
service was asked; and th a t the sale 
of mileage books would stim ulate 
passenger traffic to th e  advantage of 
the roads.

T he argum ents of the railroad rep re 
sentatives, w ere briefly as follows;

No com parison of passenger traffic 
to freigh t traffic can be made, because 
while carload freight traffic is a bulk 
service, dealt w ith as one transaction  
and so trea ted  in the accounts, pas
senger traffic service is and can never 
be any th ing  bu t a re ta il service, no 
m atter how m any m ileage books are 
sold; in fact, the accounting  expense 
in handling  m ileage book traffic is 
g rea ter than  in handling  traffic w here 
passengers use individual tickets. T his 
is true especially when books are sold 
interchangeable over a group of roads, 
as asked by the com m ercial travelers, 
as rep o rts  have to be exchanged be
tween selling roads and honoring  
roads, in o rder th a t th e  roads render
ing service m ay secure revenue for 
service perform ed from  the roads th a t 
sell the m ileage in each individual in- 
stein cc*

W hile the S to res’ M utual P ro tective  
A ssociation of the R etail M erchan ts’ 
Bureau has been functioning for only 
about th ir ty  days, concrete resu lts 
have a lready been obtained. _ M angaer 
D ow ney has been very  active in the 
w ork of the  association. Seven con
victions have been secured out of nine 
prosecutions. F ran k  W alker, alias 
F ran k  B enner, and M ay B enner, 
caught in a sto re  belonging to a  m em 
ber of the Association, were convicted 
before Judge T hom as M. C otter of 
shoplifting  and fined $125 each o r 60 
days in th e  D etro it H ouse of C or
rection. _

George Sponagel and Louis K inney 
were sentenced to  90 days in the D e
tro it H ouse of C orrection  w ithout the 
option of a fine by Judge C otter.

E llen M cD onald was fined $100 or 
30 days by Judge C otter for shoplift
ing.

T his is the beginning of an intensive 
cam paign to curb losses th ro u g h  the 
operation o f shoplifters, pickpockets 
and forgers operating  in th e  sto res— 
m em bers of the P ro tective  Association. 
T he m anager gives p rom pt a tten tio n  
to all cases uncovered and has secured 
the h earty  co-operation of the police 
departm ent and the courts. E fforts 
are being m ade to  obtain m axim um  
sentences for old offenders and pub
licity for am ateurs. All of the store 
m em bers of the  Protective A ssocia
tion are co-operating  in ejj^fy way 
possible.

T he Retail M erchants’ B ureau will 
again this year put on an Early

C hristm as Shopping cam paign. T he 
com m ittee having the cam paign in 
charge this season is com posed of 
H en ry  W inem an, Peoples O utfitting  
Co., chairm an; G. H. Grom m et, Day- 
G rom m et D rug  Co., and Charles 
K oethen, J. L. H udson Co.

P osters will be displayed in all of 
the store windows of the m em bers of 
the Association. T he B ureau will not 
have a poster contest this year, as was 
the case last year, bu t will adopt the 
poster which will be used by the New 
Y ork Retail D ry  Goods Association. 
T he p o ste r is a very  beautiful one, 
draw n by H askell Coffin and rep ro 
duced in C hristm as colors on a super
ior quality of coated  paper, 20 by 30 
inches in dimensions. In  addition to 
this poster, stickers, reproduced from  
last y ear’s p o ster used by m em bers of 
the Retail M erchants’ Bureau, will be 
used on mail and m erchandising pack
ages for several weeks before the holi
days.

A new and in teresting  feature of 
th is year’s cam paign will be the con
test betw een the school children of the 
city. Cash prizes will be  offered by 
the B ureau for the best essays on 
early  C hristm as shopping subm itted 
by students in any of the  schools.

A com m ittee of school au thorities 
will w ork w ith the Retail M erchan ts’ 
B ureau com m ittee on th is contest. 
Judges will be selected a t an early  
date. D ifferent grades in the high 
schools and gram m ar schools will be 
grouped so th a t a student in the upper 
g rades of the high schools will no t be 
in com petition w ith a g ram m ar school 
student. T hree  prizes will be given 
for the best essays from  each group.

T he B randau Shoe Co. is now using 
all black glazed kid in its upper stock, 
instead of glazed colt, as heretofore.

T he Security  T ru st Co. has m ade a 
final paym ent am ounting  to 14.89 per 
cent, in the m atter of the C ertus Cold 
Glue Co. T he tru s t com pany had 
m ade paym ents previously of 16 2-3 
per cent., 10 per cent, and  10 per cent., 
a to ta l of 51.55 per cent. T h is total 
is unusual for a ban k ru p t estate. W hen 
the Security T ru st Co. was appointed 
receiver for the glue com pany in Sep
tem ber, 1919, it found a large am ount 
of glue in the hands of the bankrupt, 
w hich had been m anufactured  for the 
G overnm ent and was intended speci
fically for aeroplane construction. 
T he tru st com pany proceeded w ith 
the sale of this glue for com m ercial 
purposes as the ban k ru p t had in
tended to do a fte r the close of the 
war, and by so  doing was able to  
liquidate assets appraised a t $119,925.- 
40 for th e  sum  of $110,614.91. T he 
m ajor portion of th is  liquidation came 
from  the conduct of the business. 
T he rem nant of the stock and the 
equipm ent of the factory  a t the close 
of the tru s t com pany’s business opera
tions w ere sold to W illiam  F. 
Leicester, of St. Paul, M inn., w ho js 
now conducting  th e  glue business in 
th a t city. Claims filed aga in st the es
tate  to ta led $144,627.43.____

Your W orld Power.
W ould you be at peace? Speak 

peace to the world.
W ould you be healed? Speak 

health to the world.
W ould you be loved? Speak love 

to the world.
W ould you be successful? Speak 

success to the world.
For all the world is so closely akin 

that not one individual may realize 
his desire except all the world share 
it with him.

And every Good W ord you send 
into the world is a silent, mighty 
power, working for Peace, Health, 
Love, Joy, Success to all the world—

Including yourself.

A “high brow” is a man with in
telligence enough to keep the hair out 
of his eyes.



O ctober 19, 1921 M I C H I G A N  T R A D E S M A N 21

REFRIGERATORS 
for ALL PURPOSES

FOR HOTELS, CLUBS 
RESTAURANTS, HOSPITALS. 

INSTITUTIONS,ETC.

r r iH E R E  is but one test for refrigerators—the 
I test of actual service. For over thirty years 

the McCray has been the choice of the grocery 
and market trade.
You are dealing in perishable goods and cannot 
afford to take a chance with poor refrigeration. 
Put a McCray on the job— it saves loss from 
spoilage, saves perishable goods—that means quick 
turnover and bigger profits.
There is a constant circulation of cold, dry air 
throughout every compartment of the McCray, 
due to the patented cooling system. This patented 
system guarantees perfect preservation. Besides 
being a better refrigerator the McCray is an 
excellent display case for perishable goods.

McCray not only carries a large variety of refrig
erators, coolers and display-case refrigerators in 
stock for prompt shipment, hut builds them to order 
in any desired style or size for all purposes.

Easy Payment Plan— You can pay for any McCray 
Refrigerator or Cooler while you use it. In this 
way it will pay for itself. Ask about our Easy 
Payment Plan.
Get our catalog:

N o. 72 fo r  G rocers a n d  D e lica tessen  S to res.
N o. 64 fo r  M ea t M ark ets.
N o. S3 fo r  H o te ls  a n d  R esta u ra n ts .
N o. 95 for  R esid en ces.

McCRAY REFRIGERATOR CO.
3144 L ake S t .,  KENDALLVILLE, INDIANA

Salesrooms in A ll Principal Cities

Detroit Salesroom, 36 East Elizabeth St.

F O R  F L O R IS T S

FOR DELICATESSEN STORES



n M I C H I G A N  T R A D E S M A N O ctober 19, 1921

Michigan Retail Hardw are Association.
P re s id e n t—N orm an  G. Popp, S ag inaw .
V ice -P re s id en t—C has. J . S tu rm er. P o r t  

H uron .
S e c re ta ry —A rth u r  J . S co tt, M arine 

C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Seasonable H ints For the Wide-awake 
Hardware Dealer.

W ritte n  fo r th e  T rad esm an .
In the early fall, and, indeed, right 

up to  .Thanksgiving, there  are excel
lent opportunities for tl\e w ide
awake hardw are dealer to put on a t
tractive displays with a seasonable 
background. These opportunities 
should he fully utilized. T o  the p rac
tical hardw are dealer it m ay seem 
superfluous to  help out a display of 
seasonable goods with such accessor
ies as fu m p k in s and autum n leaves'. 
But it is the height of practicality  to 
give the well a rranged  window dis
play th is added touch of tim eliness.

W ith  T hanksg iv ing  Day little  m ore 
than a m onth distant, it is not too 
early for the window trim m er to  give 
some thought to  his T hanksg iv ing  
window displays. The T hanksgiving 
display, be it rem em bered, should not 
be an isolated event; a lthough  the 
T hanksgiving display should be one 
of the best of the year. I t  stands as 
a sort of clim ax to the fall selling, on 
the one hand; and on the o ther hand 
it m arks the definite opening of the 
holiday season. T his should be borne 
in mind in m aking your dispositions.

P rio r to  T hanksgiving, the harvest 
idea can be worked into a good m any 
a ttractive  displays of seasonable 
goods. F o r instance, one hardw are 
dealer last year put on a cutlery dis
play. The m onth before the T h an k s
giving holiday is a p re tty  good time 
to  push cutlery, as a rule; and it a l
ways m akes an a ttrac tive  and appeal
ing display. Carving sets should go 
readily  a t this tim e—nobody cares to 
carve the T hanksg iv ing  tu rkey  or 
goose with a dull knife.

Q uite a num ber of fall accessories 
were used to  give color and tim eliness 
to  the display referred  to. An appro
priate  background was contrived with 
a grape border, adding to  the effect
iveness of the display. Sheaves of 
grain, corn stalks and yellow  ears, 
pum pkins and fall fruit, were novel 
features calculated to a ttrac t im m ed
iate a tten tion . T hese are item s that 
can be readily secured a t sh o rt notice, 
and involve com paratively  little  ex
pense, yet m ake a ttractive  accessories 
to  a display.

T hese accessories were, in th is p a r
ticu lar window, helped out w ith neat 
show cards c rystalliz ing  into a few 
w ords the significance of the display. 
“C utlery for the holiday season,” was 
one, and “A sharp  knife fo r the 
T hanksgiving turkey,” was the other.

T hen the various articles on display 
were accom panied by neat price cards. 
C arvers in pairs and in cases were 
both featured; kitchen knives were 
also displayed, b u tte r knives, and 
o ther item s of table cutlery. These 
included steel knives and forks, p la t
ed ware, gam e carvers, fruit spoons, 
etc. Silver fruit baskets were also 
shown.

T here  is one im portant poin t to 
rem em ber in connection with such 
seasonable displays. You m ust show 
the goods you w ant to  sell. An old 
and fam iliar T hanksg iv ing  device, for 
instance, is to  fence in the window 
as a pen for two or th ree  live turkeys, 
o r o ther T hanksgiving fowl. T here  
is no th ing b e tte r calculated to halt 
the passer by than  such a display. 
But the window space is practically  
wasted unless the display is linked 
with a show ing of seasonable goods.

F or large stores, some of these 
seasonable displays can be made quite 
e laborate; although the sm all busi
ness will find the simple display prev
iously outlined as quite as useful in 
its m ore lim ited field. As an instance 
of an elaborate display, I m ay cite a 
window trim  put on some years ago 
by a big city hardw are store. In this 
design a background was painted in, 
show ing a log cabin w ith door ajar, 
and in the distance the horizon and 
a tree outlined against it. T w o dum 
my figures in Puritan  costum e were 
placed in front of the doorway. In  
the foreground were shocks of corn, 
and a block to  which a T hanksgiving 
tu rkey  was tied, aw aiting execution. 
Pum pkins were shown on the tu rf 
floor of the window. T w o arrow s 
sticking in the cabin wall m ade clear 
the design of the display—an Indian 
a ttack  on a M assachusetts se ttlem ent 
ju st as the tw o P u ritan s were leaving 
their log cabin to  a ttend T hanksg iv
ing service. The whole window was 
given to em phasizing the T h an k s
giving idea, and the trad itional origin 
of the festival.

In  th is case, the display occupied 
one of several windows in a large 
sto re ; and the ad jo in ing  w indow s 
were devoted to  displays of season
able goods. T he passerby, stopping 
to  look a t the very strik ing  window 
trim  described, would linger in a re 
ceptive mood to  study the goods 
shown in the adjo in ing  displays.

T here  are m any sto res w here the 
lim ited window space would not per
m it a display so elaborate, nor would 
the size of the com m unity justify  the 
labor involved. H ere a harvest back
ground could be used to  advantage 
in displaying carving sets o r sim ilar 
seasonable lines. A broad frieze can 
be m ade from  an ex tra  wide board a

]



O ctober 19, 1921 M I C H I G A N  T R A D E S M A N 23

covered w ith white felt. Each upper 
rear co rner and also the rear center 
of this window can be decorated with 
a sheaf of grain, preferably  wheat. 
F rom  each of these sheaves are sus
pended garlands made of vegetables, 
fruit and grain. T hese garlands can 
be made by fastening the various 
item s to the board bo rder by m eans 
of pins or needles, so as to  produce 
a festooned effect. A t the back of 
the central sheaf make a sunburst of 
grain by rad ia ting  a series of laths 
and to this spoke-like form ation se
cure ears of corn. Fill in at the base 
of the spokes also with ears of corn. 
T he background of such a window 
can be of m irrors, paneled wood or 
else a gathered  o r pleated cloth. Ad
ditional features can be introduced by 
a rrang ing  a sheaf of wheat in the 
form of a pedestal, this being done by 
covering a pedestal with an outer 
layer of w heat and ty ing  it midway, 
a fte r the m anner of a sheaf. Above 
this feature i lace a glass shelf on 
which to display the m erchandise. 
A nother idea is to m ount a sheaf or 
w heat on top of a high pedestal and 
in the cen ter of the sheaf tie a large 
bow of ribbon, extending the s tream 
er ends in graceful drapes to the floor. 
A sm all spray of wheat can be used 
to  good effect in decorating  one of 
the corners of the large show card 
used w ith display and sm aller sprays 
can be a ttached  to the price tickets.

A no ther good d isp lay  idea is a 
kitchen scene show ing the T h an k s
giving d inner in preparation . In con
nection with this a g reat m any hard 
ware lines can be effectively featured.

W hile these have been referred to 
as T hanksg iv ing  displays, they will, 
naturally , be put on before the holi
day—in fact, they will be timely right 
now.

In the interval between now and 
the T hanksg iv ing  holiday, comes H a l
lowe’en. T his can also be made the 
occasion for a tim ely and appro; riate 
display which will a rrest atten tion . 
V arious displays can be contrived 
w ith the usual Hallow e’en accessories, 
such as pum pkin faces, w itches, black

cats, and the hallow e’en colors of 
yellow and black.

In one such display the central 
feature was a pum pkin or Jack-o- 
L antern  constructed  of wagon rims 
four and one-half feet in diam eter, 
form ing the ribs. O ver th is was 
pasted heavy building paper, painted 
with w ater color paint to  im itate as 
nearly  as possible the color of the 
1 umpkin. A large banana stem  was 
used to represen t the stem  of the 
pum pkin. T he nose was m ade of a 
large squash which was hollowed out, 
nostrils cut in it, and an electric light 
bulb put inside. T he m outh and teeth  
were contrived of a large sheet of 
steel, the teeth being cut very irreg 
ular and painted white, and the ou t
side edge of the steel painted red to  
represent lips. T he eyes were made 
of 6-inch glass balls painted white 
w ith the pupils black and crossed. 
Inside these glass eyes were electric 
bulbs which produced a w inking ef
fect. T he eyebrow s were made of 
black curled hair placed over each 
eye and a goatee was contrived of a 
bo ttle  brush. The m outh was lined 
with red calick, and the tongue made 
of the sam e m aterial stuffed w ith ex
celsior and p ro trud ing  slightly. The 
inside of the “pumi kin” was illum 
inated with electric bulks. No back
ground was required owing to  the 
size of the pum pkin, but shocks of 
corn were w orked in on each side, 
with show ings of seasonable goods. 
At the top was a show card w ith the 
quotation: “W hen the frost is on
the pum pkin and fodder’s in the 
shock.” V ictor L auriston.

Electric Popcorn.
The popper th at pops popcorn by 

electricity  is a brand-new  invention; 
much m ore convenient than  the old 
style of popper, and less danger of 
scorching the corn.

I t is a small pan of alum inum  with 
a rectangular wire cage on top and 
a wooden handle. T hrough the 
handle passes an electric cord, which 
has sim ply to be plugged into the 
house circuit. T hen you are ready to 
pop.

“Is It a First Mortgage?”
—Is the Investor's First Question

*7.20
y %

Citizens Telephone Company’s 
Bonds paying 7% A RE a F IR S T  
M ORTGAGE on over Six Mil
lion Dollars of property with earn
ings nearly 3 ^  times interest re
quirements.
These F IR S T  M ORTGAGE 
BONDS can be purchased at 98 
and interest, in amounts of $100, 
$500 and $1,000, to yield 7.20% for 
15 3^ears.

Ask the Secretary of the Company for Particulars

W e are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A. B. K N O W L SO N  CO.
G rand Rapids M ichigan

Signs of the Times
Are

Electric Signs
Progressive merchants and manofac- 

torers now realise the raiat of Electric 
Adrsrfbfsf.

We furnish yon with sketches, prioos 
and operating cost for the asking.

THE POWER CO.
Bell M 797 Citisene 4M1

B
 SIDNEY ELEVATORS

Witt reduce handling expense and speed 
sp work—will make money for you. Easily 
installed. Plies and instructions sent with 
each elevator. Write statipa requirements, 
giving kind machine ami m e  platform 
wanted, u  well as height. We will quote 

money saving price.
Sidney Elevator Mnfg. Co., Sidney, O hio

Sand Lime Brick
Nothing as Durable 

Nothing aa Fireproof 
Makes Structures Beautiful 

No Painting 
No Coat for Repairs 

Fire Proof 
Weather Proof 

Warm in Winter 
Cool In Summer

Brick is Everlasting

Grande Brick Go., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Go., Saginaw 
Jackaon-J-ansing Brick Co., Rives 

.function

Motor Rewinding 
and Repairing

W e carry  a  com plete stock  of

R obbins-M yers M otors
fo r w hich w e are sole agents 

fo r M ichigan.

W e have a  fa ir s tock  of 
second hand motors.

W. M. Ackerman Electric Co.
549 Pine Ave., Grand Rapids 

Citizens 4294 Bell 288

Petoskey Portland Cement
A  Light Color Cement

M anufactured on w et process from  Petoskey 
lim estone and shale in the m ost m odern cem ent 
p lan t in the world. T he best of raw  m aterials 
and extrem e fine grinding insure highest 
quality  cement. T he process insures absolute 
uniform ity.

A SK  Y O UR D EA LER  FO R  IT.

P eto sk ey  Portland Cem ent Co.
General Office, Petoskey, Michigan
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Front elevation of the proposed Valley  C ity  M illing Co.’s new plant, w ith Construction w ill be begun next spring.

Vision, backed by faith in the future 
prosperity  of Grand Rapids and W est
ern M ichigan, is shown by the plans 
of the Valley City M illing Co. for the 
erection of a m odern new m ill and 
elevator which will rank am ong the 
leading p lan ts of its kind in the 
U nited S tates.

P lans call for an e levator w ith a 
capacity  of nearly  half a m illion bush
els of w heat, and a mill which can 
produce 2,000 barre ls of flour every 
tw enty-four hours. T he erection of 
the plant will begin early  next spring.

The g rad ing  for the ra ilroad  track 
age on the com pany’s n ineteen-acre 
p lo t n o rth  of M ason street and w est 
of T u rn er avenue will begin a t once, 
the con tract having already been let. 
T he grad ing  will be com pleted this 
fall and the steel laid early  in the 
spring. T he plan is to  com plete the 
tracks before s ta rtin g  p lan t construc
tion that all m aterial can be delivered 
to  the site w ithout unloading. T he 
com pany tracks will have a capacity 
of 120 cars. T he P ere  M arquette  ra il
road form s the w estern  boundary  of 
the com pany’s property.

T he p lan t will be constructed  en
tire ly  of concrete and steel. Twelve 
g rea t concrete tanks to g e th e r w ith 
the head house will have a capacity 
of 450,000 bushels of w heat. W heat 
can be unloaded a t the ra te  of 5,000 
bushels an hour. T he A. E. B axter 
E ngineering  Co., of Buffalo, forem ost 
mill builders of the country , w ill su
pervise the  construction .

E lectrical pow er will be used a t the 
beginning, although plans provide for 
a pow er unit, equipped w ith Deisel 
oil burn ing  engines. T he p lan t is so 
planned th a t by adding a few units 
of sto rage tanks and additional m a
chinery, the capacity  can be doubled.

Jesse Owen, general superin tendent 
since 1884, will have en tire  charge of 
the  purchasing  and installation  of 
the m achinery. M r. Owen ranks high 
am ong operative m illers, having been 
vice-president of the  M iller’s N ational 
O p era to rs’ A ssociation, and being fre*

quently  called in consulta tion  by some 
of the p rom inent m ills of the country.

Officers of the  com pany believe 
Grand Rapids enjoys a stra teg ic  loca
tion from  the m illing standpoint. T he 
local concern will be able to  handle 
K ansas hard  w heat, M innesota and 
D akota spring  w heat and the soft 
w in ter w heats of M ichigan, O hio and 
Indiana. F lou rs from  all of these 
varieties will be m anufactured as well 
as blends. T he p lan t will be the only 
grain storage e levator of large capac
ity in W estern  M ichigan.

T he Valley City M illing Co. was 
organized in 1884 as a partnersh ip  
w ith W illiam  N. Rowe, C. Swensberg, 
M oreau S. C rosby and R. M. L aw 
rence as principals. I t  was incorpor
ated in 1894 w ith W illiam  N. Rowe, 
a t the head. Follow ing his death in 
1905, the m anagem ent was taken by 
his tw o sons, W illiam  S. and F red  N. 
Officers a t th is tim e are  W illiam  S. 
Rowe, P residen t and G eneral M an
ager; F red  N. Rowe, Secretary ; F . E. 
M artin , T reasu rer, and L. E. Sm ith, 
Vice P residen t and Sales M anager.

Discriminatory Evidence W anted 
From Retail Grocers.

Lansing, Oct. 15— I have before me 
your le tter of Oct. 10, inform ing me 
of the num ber of years you have con- 
ducted*the T radesm an.

I am tak in g  th is opportun ity  of 
thanking you for this kind le tte r and 
do congratu late you upon the suc
cessful trade  paper which you are 
publishing.

Really, Mr. Stowe, I can see of no 
way in which you can b e tte r this pa
per. All m atters perta in ing  to the re
tail business have been handled con
scientiously and fearlessly  by  yourself 
and I don’t see how  we re ta ilers can 
get along w ithout your valuable paper. 
All m atters perta in ing  to our conven
tions have been so successfully 
handled by yourself th a t it has been a 
credit to you and to our A ssociation

I am enclosing a le tter which I re 
ceived from  the N ational A ssociation 
which I tru s t  you will publish in your 
next issue asking any re ta iler who has 
a com plain t against the N ational Bis
cuit Co. or the Loose-W iles Co. to 
kindly send same to me.

John  Affeldt, Jr.,
P residen t Retail G rocers and Gener

al M erchants Association.

a 500,000-bushel capacity.

K ansas City, Oct. 12— On O ctober 
20 and 21 the Federal T rade Commis
sion was to receive answ er from  the 
N ational Biscuit C om pany and the 
Loose-W iles Com pany on the charges 
of unfair com petition, filed against 
them  by the Com mission on com plaint 
of th e  retail grocers on account of 
d iscrim inatory  discount to the chain 
stores.

T he National A ssociation of Retail 
G rocers will be represented  by John 
H. M eyer, chairm an of the Legislative 
Com m ittee, who has entire  direction 
of our in terests in this m atter.

In  order for us to  substan tia te  the 
com plaint of discrim ination and unfair 
com petition m ost effectively, we must 
be in a position to presen t specific 
evidence of concrete cases where 
g roups of independent retail grocers 
a ttem pted  to pool their purchases and 
that they were positively refused the 
privilege of doing so.

In order to prove the charge of un
fair discrim ination in favor of the 
chain store, we m ust also have w it
nesses -to dem onstra te  that these re 
fusals were the m eans of creating  posi
tive disadvantages, and, consequent 
loss of opportun ity  to the individual 
retail grocers.

You understand, of course, th a t we 
already have a g reat deal of this nec
essary evidence, but we want to be in 
position to present the facts surround
ing a g reat m any sim ilar cases 
th roughout the U nited States, in order 
to prosecute our case m ost effectively.

As an executive officer of your o r
ganization, you, no doubt, have be
fore you num erous cases of this kind, 
regard ing  which we ask vou to  fu r
nish us the details. Simply prepare 
a statem eftt of the h isto ry  of th e  tran s
action. H ave it sw orn to before a 
notary  and send it  a long  to H . C. Bal- 
singer, Secretary  N ational A ssociation 
of Retail Grocers, 416 R. A. L ong 
building, Kansas City, Mo.

Now here is you opportun ity  to do 
som ething th at is righ t in line with 
what retail g rocers have been dem and
ing for a  long time, and we hope you 
will be prom pted to give the m atter 
your imm ediate a ttention .

It is really not necessary for us to 
go into fu rther details, for we have 
covered th e  subject and paved the way 
so th at it is now  distinctly  up to our 
affiliated organ izations to db their 
p a rt in this im portant m atter.

W hile latest advices inform  us that 
the hearing  has been postponed to a 
la te r date than m entioned above, we 
urge you to  send along your inform a
tion as quickly as possible, so we m ay

have all necessary details in readiness 
when the case is called.

You know the  slogan that was so 
popular and inspiring at the begin
ning of the year, “ 1921 will rew ard  
fighters.” T his is a fight w orth-w hile 
and we are counting on you.

H . C. Balsinger,
S ecretary  N ational A ssociation of 

Retail Grocers.

The Voices.
I  h e a rd  th e  voice of th e  c ity  

C alling  ag a in  an d  ag a in ,
A nd in to  h e r  a rm s  th e re  h a sten ed  

M illions an d  m illions o f m en.

A nd  I  h e a rd  th e  voice of old g a rd en s ,
Of q u ie t w oodland w ays;

B u t few  th e re  w ere  w ho w ould h eed  them  
In  th e  ru s h  o f th e  b u sy  d ays.

T he c itie s  g ro w  old a n d  v an ish .
A nd th e ir  people fa in t a n d  die;

B u t th e  g a rd e n s  a re  g reen  fo rever, 
F o rev e r  b lue is th e  sky .

C h arle s  H . T ow ne.

Cumulative - Participating

Preferred-Investment
OF THE

PALACE THEATRE 
CORPORATION

M i  M B  THEATRE
Send for Attractive Cir

cular on a Growing-Going 
Proposition—now active.
N o te—T he E d i te r  o f th e  T ra d e s 
m an  re c en tly  v is ited  S ou th  B end 
a n d  w as so w ell im p ressed  w ith  
o u r p ro position  th a t  he  h an d ed  us 
h is  su b sc rip tio n .

PALACE THEATRE 
CORPORATION 

Oliver Theatre Bldg. 
South Bend Indiana
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' WOMAN’S WORLD
! i t d ,  t  =.

Parents M ust Accept the New Spirit 
of Youth.

W ritte n  fo r th e  T rad esm an .
“I have taken a w onderful course 

in dom estic science, hom e-m aking, 
and all that, but I can’t m ake any 
use of it—except as an old maid in 
my m other’s house. My fa ther says 
Pve got to ju st wait and practice un
til I get m arried  m yself.”

T he young woman who said this to  
me is 24; a beautiful girl, full of en
ergy and am bition to  do som ething 
in the world. She said it w ith m uch 
vehem ence and the a ir of one com 
plaining of injustice.

“W ell,” I said, “th a t’s a splendid 
prepara tion  for m arriage. I th ink  
every g irl ought to  have such a tra in 
ing, a t hom e o r in some kind of 
school, before she undertakes to  m ake 
a home and family of her own.”

“So do I. T h a t’s ju st the point. 
I don’t w ant to get m arried—not ju st 
now anyw ay—blit I do w ant to  give 
to  o ther girls who are going to get 
m arried the benefit of w hat you say 
they ought to have.”

“W ell, why don’t you?”
“I w ant to teach and m y fa ther 

won’t let me.”
“But you are of age and free to  

make your own decisions.”
“I know I am legally, but he is very 

unpleasant about it. H e is terrib ly  
old fashioned and ‘so t’ in his ways. 
He says ‘the place for a wom an is in 
the home, and until she gets a hom e 
of her own it’s in her fa th e r’s hom e.’ 
He says he is able to  support me, and 
he doesn’t propose to  have people 
th ink  th a t any d augh ter of his has got 
to  earn her living. I have had to  tu rn  
down three or four good positions 
th a t were offered to  m e; positions 
th at would have given me a chance to 
do w hat I w ant to  do, and salaries 
th a t would have m ade me independ
ent.”

Independent! T h a t was the w ord 
and the idea th a t m ade the g irl’s eyes 
shine. I suspected that th at was the 
real reason th a t lay behind her desire 
to  “help o ther girls who w ant to  get 
m arried .”

I know her father. H e is an offi
cial in a sm all m anufacturing  con
cern ; his sa lary  m ust be m oderate 
indeed; I know th a t the fam ily has to  
w atch the pennies and econom ize in 
m any ways. I know  his tem pera
m ent; he is one of those m en who 
are benevolent ty ran ts  in their hom es 
—w hatever happens, they  will be 
obeyed. H e cannot to le ra te  any show  
of independence in any of the wom en 
who surround  him —he has no sons. 
H e says (and no doubt im agines th a t 
th a t is the real reason fo r his a ttitude) 
th a t he is able to  support his daugh

ters, and doesn’t intend to  have any
body think th a t the family needs the 
m oney any of them  can earn. But 
the real reason is th a t he will have 
his own way at any cost.

Besides, he is of the type of mind 
that is closed to  any new idea. He 
resents the desire of the m odern 
young wom an to  stand upon her own 
feet, and live her own life. W hen one 
of his own exhibits any tendency in 
that direction he is angry, but cam ou
flages his em otions in w ords and ex
cuses th a t sound plausible to  him but 
have very little  to do with his real 
reason.

I foresee a clash betw een those 
wills p re tty  soon, and I suspect th at 
the fa ther will have to  give in. H e 
really loves his daugh ter very devot
edly and will yield ra th e r than  have 
a break  with her.

W e older folks will have to  ad just 
ourselves to  th is new th ing  in the life 
of women. If  indeed it is a new 
th ing ; I som etim es th ink  it has been 
slum bering all th rough  the ages; that 
women of spirit and am bition alw ays

have desired a much larger sphere of 
activity  than custom  perm itted  them .

T he w ar gave them  an opportunity ; 
they went forth, m any of them  even 
in breeches, and they not only made 
good— they found liberty  and sa tis
faction of their desire to  have a part 
in the activities of the world outside 
of the fireside circle. I doubt w heth
er we ever shall get w om an’s nose 
back into the dishpan as its norm al 
and exclusive sphere.

Behind it all lies the fact th at na
ture  will not patiently  subm it to the 
waste of hum an energy and en thus
iasm. T hey m ust go som ewhere. T he 
college-trained girl will not come 
home from  the active life in which 
she has found room  for all her liveli
ness and simply sit down by the fire 
and spin. She cannot. I t  is a physi
cal and m ental im possibility. If we 
do not allow her to  find and utilize 
the opportunity  th a t she w ants, she 
will devote her energies to the th ing  
that is a t hand. And sadly often that 
th ing  leads the way to m ischievous 
results.

I personally  believe th a t much of 
the frivolous gadding about th a t our 
girls are so much given to nowadays 
is the result partly  of the g rea ter free
dom th at our tim es have given to 
women, but chiefly to  the fact th at 
we have not yet learned how to give 
to our g irls the kind of occupations 
th at would consum e their energies 
and m ake use of the equipm ent that 
is given to them  by their education. 
T oo m any of us, like the father of the 
girl I talked to, are  keeping on with

the effort to confine this new wine in 
the  old bottles of w orn-out custom s 
and trad itions of propriety.

The wise paren t will recognize the 
new spirit, will ad just him self to its 
existence, and will co-operate to find 
the best way in which his daughter 
can do what she w ants to do w ith the 
least possible se; aration  in heart and 
life from  the fireside where he is con
tent to w arm  him self as of old.

P rudence Bradish.
[C opyright 1921.]

Taking Things For Granted.
Practically  all good business is done 

in black and white—that is, a record 
is made of all transactions involving 
future fulfillment of agreem ents. All 
transfers of m oney are safeguarded 
by receipts o r w ritten  checks. Con
tracts, partnerships, purchases, sales, 
notes, all call for pen and ink, as do 
accounts and business specifications 
of every sort.

T hese th ings are the result of hu
man experience, of hum an forgetfu l
ness, and of hum an proneness to  evil. 
As a g reat philosopher of the last 
cen tu ry  said: “T hings will go w rong 
unless they  are made to go rig h t”— 
with the accent on the made. T he 
only safe business rule is regularly  and 
invariably to make in black and white 
a record of every transaction.

E rro rs , dishonesty, rascality  of all 
sorts, flourish where men take things 
for g ranted  and are trustful. W hen 
a crook wins a m an’s confidence he 
finds easy picking.

Bad taste  is ju st bad education.

Why Every Man Must Invest Sooner or Later
It cannot b e  attained  throughFinancial independence is the  aim  of every m an and  wom an.

SA V IN G S A LON E. These savings m ust b e  invested .

T o invest m eans to  p lace your m oney SAFELY, so th a t you know  it will no t be  lost to  you or 
your heirs. It m eans in add ition  th a t you have so invested your funds th a t you will receive a t sta ted  
periods of the year, regular dividends. It m eans still further tha t you have no t m erely ren ted  your 
m oney, b u t th a t you will get the full w ages th a t j  our investm ent earns.

T H E  PETO SK EY  T R A N SP O R T A T IO N  C O M PA N Y , in its 8%  Preferred  Stock and  C om m on 
Stock, offers just such an  opportun ity  for investm ent. W HY? Because it is guaran teed  m any 
years in advance all the business th a t its boats w ill b e  ab le to  handle. It has no developing or 
experim enting to  d o ; nothing to  sell; no com petition . All it needs to  do  is to  load  its boats and 
deliver to the p roper port. W hat m ore could b e  asked in the w ay of SAFETY.

T he annual net earning, above all expenses, will be m ore than  th ree tim es the  $80 ,000  P re
ferred  S tock d iv idend  of 8%  on $ 1 ,000 ,000  P re fe rred  Stock. H ow  can this b e  know n? Be
cause the C om pany is guaran teed  enough tonnage  annually  to  produce the above earning.

In the  P referred  Stock, the  investor is the re fo re  guaran teed  4%  every six m onths. A fter the 
d iv idends are  paid  on the  P referred  Stock, the  balance of the earnings, which am ounts to  m ore 
than  twice the  P referred  Stock d iv idend, all goes to  the com m on stock. This m eans tha t the C om 
pany  will b e  ab le to  p ay  m ore than tw ice as large d iv idends on the  com m on stock as on the 
preferred .

Therefore, by  his investm ent in the  com m on stock, the investor is guaran teed  the full earnings 
of his investm ent in the C om pany.

Y ou canno t afford to  fail to  investigate this strong enterprise. T he earlier the investigation, 
the  g rea ter the benefit, as the  com m on stock is fast increasing in value and  the C om pany contem 
plates an  increase in the  price of th a t stock in the near future.

F. A. SAWALL CO.
313-314-315 Murray Building 

GRAND RAPIDS, MICHIGAN

Gentlement
W ithou t any obligation on my part, send me all particulars  

regarding the Petoskey Transportation Company.
I am interested in an investment in this company.

Yours tru ly ,

Name _ 

Address
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D R Y  GOODS, 

FA N C Y  GOODS NOTIONS

\>

Michigan Retail D ry Goods Association. 
P res id e n t—J . W . K napp , L ansing .
F ir s t  V ic e -P re s id en t—J . C. Toeller. 

B a ttle  C reek.
Second V ic e -P re s id en t—J . B. S perry , 

P o r t H uron .
S e c re ta ry  - T re a s u re r  — W . O. Jones , 

K alam azoo.

W hy the Economist Misrepresents the 
Retailer.

Flint, Oct. 17— H aving had the 
privilege of reading the T radesm an 
for a g rea t m any years, I naturally  
was very much interested in your let
ter of Oct. 11, and I want to take this 
occasion to congratu late both you and 
your publication on the splendid rec
ords of achievem ent which stand to 
their credit. I would be very glad to 
make some suggestions to you if I 
felt capable of im proving your pub
lication in any way.

F rom  a re ta ile r’s standpoint, the 
w riter has been considerably annoyed 
for the last year and a half, o r more, 
over the a ttitude displayed by the  ma
jo rity  of publications com ing into dry 
goods stores in which they are con
tinuing to point their finger a t the 
re ta ilers as a whole as consp irato rs to 
keep up high prices. T he w riter has 
had considerable opportunity  to travel 
the past year and has made a very ex
tensive study of this subject, and I 
have seen m ultitudes of evidence to 
the contrary. T he frankness with 
which these sta tem ents are made in 
some m agazines is appaling, which to 
the w riter show s a com plete subsidy 
of these organs by the m anufacturers 
who place their advertising  w ith them.

I happen to know this is a m atter 
th at ju st recently  has been com m ented 
on by a g reat m any dry  goods o rgan
izations. F o r a specific case I would 
ask you to  read in the D ry Goods 
E conom ist of Oct. 3 the first editorial 
article under the caption, “D anger 
Signals T h at R etailers M ust H eed.”

I think we are all of one mind, that 
this is an inopportune time to th ru st 
advance prices on the public and we 
should all exert every influence at 
our com m and to avoid same. H ow 
ever, can you explain to me why this 
article should not have been directed 
a t the m anufacturers who actually  ad
vance prices, instead of adm onishing 
the re ta iler that he m ust not raise 
his prices, even though his m anufac
tu rers charge him m ore for his m er
chandise?

I believe, Mr. Stowe, th a t it would 
please your constituents to  have your 
views on this subject, because the 
w riter’s personal opinion is th at the 
welfare of the retail m erchants is per
fectly safe in your hands.

Glenn R. Jackson.
(O. M. Sm ith & Company.)

T he T radesm an noted  the editorial 
above referred  to  and a ttrib u ted  it to 
the sam e u lterio r influence pointed out 
by Mr. Jackson—the dom inating  bias 
the m anufacturers exert over - the 
E conom ist by reason of the patronage 
they bestow  on their favorite publica
tion. I t  is a m atter of comm on know 
ledge th a t the m anufacturers of d ry  
goods staples feel no hesitation  in 
sta ting  th a t they  can sw ay the ed ito r
ial policy of the E conom ist any  way 
they w ant to, because if they  w ere to 
w ithhold their patronage from  the

publication for th ree  m onths it would 
die of starvation. T he m oney received 
from  subscribers is but a drop in the 
bucket of its enorm ous income.

T his m atter was brought up before 
the m eeting of the d irectors of the 
M ichigan Retail D ry Goods A ssocia
tion a t L ansing  last week, the report 
of M anager H am m ond being as fol
lows:

1 he retailer who th inks he can safe
ly m ark up his goods a t this time just 
because som e little streng th  has de
veloped in the prices of certain com 
modities in the p rim ary  m arkets is 
fooling himself. H e is running  a tre 
m endous risk of ultim ately destroying 
his own business and of dragging  
down with him a num ber of o ther re 
tail dealers.

U nder the heading of m iscellaneous 
business, an editorial appearing  recen t
ly in the D ry Goods E conom ist, en
titled “D anger Signals T h a t R etailers 
M ust H eed,” was discussed and a m o
tion was made and carried that a com 
m unication be sent to the D rv Goods 
Econom ist, p ro testing  against the ed
itorial as very unjust and unfair to 
the retailers and th at this com m unica
tion be signed by our President. Mr. 
Knapp, by request of one of our m em 
bers, had previously prepared  a reply, 
which reply was subm itted, discussed 
and approved unanim ously by those 
present. The com m unication is as fol
lows:

Page th irteen of the Oct. 3 issue of 
the D ry Goods E conom ist seems to 
have over-reached in its efforts to ad
vise retailers as regards the m arking 
up of m erchandise in its com m ents to 
the effect that:

The ¡retailer who thinks he can 
safely mark up his goods at this time 
just because some little strength has 
developed in the prices of certain 
commodities in the primary markets is 
fooling himself. H e is running a tre
mendous risk of ultimately destroying 
his own business and of dragging 
down with him a number of other 
retail dealers.
setting  same in blacker type than the 
rem ainder of the editorial.

I t  is about tim e the m uch-abused 
retailer takes a decided stand. Ac
cusations of profiteering  and a llega
tions that retail m erchants have not 
taken their losses, that they have not 
reduced their prices in accordance 
w ith w holesalers, jobbers and m anu
facturers and th at they are responsible 
for the delay in readjustm ent, have be
come very  m onotonous. Such stuff 
or bunk to those who understand  and 
know  receives small consideration. 
N ot so with the public press. T heir 
view point naturally  is th at of the pub
lic, ra th e r inclined to prejudice 
th rough  m isunderstanding, w ith the 
result that the re ta iler is condem m ed 
or blamed for that which he cannot 
control. The D ry Goods E conom ist 
or any of the retail trade journals can 
accom plish m ore good and do a real 
service if they will turn  their ed ito r
ial guns in the direction of construc
tive editorials and com m ents.

O f course, the E conom ist will m ake 
light of the p ro tests which will go for
ward from  every section of the coun
try  over the m anner in w hich th a t 
publication m isrepresents the retailer

and seeks to shield the  m anufacturer 
from  the results of his greediness in 
utilizing every p re tex t to advance 
prices, restric t ou tput and delay ship
m ents; but no th ing  the Econom ist can 
say in defense of its unfortunate  posi
tion on this subject can convince the 
retail m erchant that the Econom ist, in 
p laying into the hands of the m anu
facturers, has not gone a ltoge ther too 
far in denouncing the re ta ile r for a 
condition for which he is in no way 
responsible, but which he has had to 
face because of the insidious propa
ganda the Econom ist has conducted 
in its own colum ns and th rough  the 
m edium  of the daily press of the 
country.

next twelve m onths can be ascertained 
fairly accurately.

Bleached and brow n goods hold a 
very stro n g  position ju st now. Some 
of the largest m anufacturers have en
tirely withdrawal from  the m arket and 
will not accept orders even at value. 
It is understood that when new prices 
are _ made the advance will be alm ost 
radical. C. S. Simpkins.

Local Authority on Cotton Situation.
Grand Rapids, Oct. 17— Some peo

ple have laid the advancing prices on 
cotton  to- the bankers, sta ting  that 
they were forcing prices up so as to be 
able to liquidate loans. No doubt 
they welcomed the advance: but there 
is a much stronger incentive behind 
the whole m ovem ent than that. The 
G overnm ent report as to the condi
tion on Sept. 25, was 42.2, which calls 
for a crop of about 6,537,000 bales and 
this, added to the carry  over from  last 
year am ounts to about a norm al aver
age crop but does not allow  for a 10 
per cent, w orking surplus. An in
vestigation of the am ount of untender- 
able or lowest grade spinnable cotton  
in the stocks of cotton  held in the 
warehouses and at the com presses of 
this coun try  by the U nited S tates 
Census Bureau was found to be 24 per 
cent, of the whole and the C otton  Re
porting  Bureau rep o rt of the non- 
tenderable cotton, including snaps and 
hollies, am ounts to 13.5 per cent, of 
the total. W ith  these sta tistics the 
actual supplies of long staple tender- 
able cotton in this country  for the

Couldn’t Raise the Money.
A negro who had an in jured  head 

entered a doctor’s office.
“Hello, Sam! Got cut again, I see.” 
“Yes, sah; I done got carved up 

with a razor, Doc.”
“W hy don’t you keep out of bad 

com pany?” said the physician, after 
he had dressed the wound.

“Deed I ’d like to, Doc, but I a in’t 
got 'nuff money to git a divorce.”

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Corner Commerce Ave. and 

Island St.
Grand Rapids, Mich.

Prices.

th e  McCaskey register Co.
ALLIANCE, OHIO

OUTING GOWNS
W ith colder weather here the demand for O U T IN G  GOW NS will 
increase.

W e have a complete assortm ent of styles in plain white or striped.
Children’s Sizes, 4-5-6 ------------------------------------------------------$9.00 Doz.
M isses’ Sizes, 8-10-12-14 _________________________________ 900 d oz
Ladies’ Sizes, 16-17 --------------------------------------------$ 9.00 to 16.50 Doz.
Ladies’ Extra Sizes, 18-19-20 ---------------------------- 15.00 to 16.50 Doz.

Quality Merchandise — Right Prices — Prompt Service

PAUL STEKETEE & SONS
W HOLESALE DRY GOODS GRAND RAPIDS, MICH.

SEE
OUR

GREAT
SWEATER

LINE
Now is the time

Daniel T. Patton &  Company
G ra n d  Rapids.M ichigan -  5 9 '6 3  M ark e t Ave. N.W. 

The Men's Furnishing Goode House of Michigan
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First Directors’ M eeting After Con
vention.

Lansing, Oct. IS—A m eeting of the 
officers and d irectors of the M ichigan 
Retail Dry Goods A ssociation was 
held at K erns H otel, Lansing, O ct. 11.

P resen t: P residen t J. W . Knapp,
Secretary -T reasu rer F red  Cutler and 
D irectors D. M ihlethaler, D. W . R ob
inson, J. H. Clem ents, C. W . C arpen
ter, C. E. H agan, L. G. Cook and D. 
M. C hristian. A bsent: V ice-P residents 
George T. Bullen and H. G. W esener, 
and D irector H. E. Beadle. T here  
were also presen t form er D irector G. 
R. Jackson and H . N. Bush, M em bers
F. N. A rbaugh, C. O. Sprowl, E. L. 
Rann, W illiam  B rogan, Mrs. Minnie 
Johnson, of the Mills D ry Goods Co., 
of L ansing  and M rs. C. E. H agan, of 
Mt. P leasant.

The m eeting began with a luncheon 
at 12 o’clock and opening rem arks by 
M anager H am m ond, who m ade a re 
port on the referendum  on the ap
pointm ent of a P a tte rn  Com mittee, 
giving a list of the persons receiving 
ten votes or m ore. T here  were fifty- 
eight replies received from  our m em 
bers. A fter a full discussion the fol
lowing named persons were desig
nated by the D irectors p resen t to be 
recom m ended to  the P residen t for 
appointm ent on the P a tte rn  C om m it
tee :

J. B. Sperry, P o rt H uron , chairm an.
D. M. Christian, Owosso.
J. C. T oeller, B attle  Creek.
L. G. Cook, Jackson.
H. N. Bush, Flint.
J. N. T rom pen, Grand Rapids.
C. N. Addison, Grand Haven.
T. F. Snow, M uskegon.
It was the sense of the m eeting that 

the P residen t of the Association be 
requested to act w ith the Com mittee.

The next question for discussion 
was the location of the M arch con
vention. P ropositions from  D etro it, 
Grand Rapids, F lin t and Bay City 
w ere presented. On m ption of Mr. 
Jackson, seconded by Mr. Cutler, 
F lin t was designated, the vote being 
unanim ous.

T he length  of tim e to  be used in 
the convention was then  discussed. 
I t was decided to shorten  the conven
tion by cu tting  off the forenoon p a rt 
of the p rogram m e of the first day and 
the banquet on the second day. I t 
was the unanim ous opinion th a t the 
experience m eeting and sm oker should 
be continued, as heretofore, bu t the 
1 relim inary speeches of previous con
ventions, such as addresses of wel
come, responses, etc., should be elim 
inated.

T he appointm ent of a P ro g ram  
Com m ittee was considered. I t  was 
moved and supported and carried  that 
G R. Jackson, of F lin t, should act as 
chairm an of the P ro g ram  C om m it
tee and th a t Mr. Jackson should be 
requested to select and recom m end 
for appointm ent to our P residen t his 
associates on the Com mittee.

Mr. H am m ond read a com m unica
tion from  a D etro it advertising  firm 
which desired to p rin t the p rogram s 
of our convenions, paying the ex
pense of the same by advertising  and 
contribu ting  30 per cent, of the  p ro 
ceeds to  the Association. T his propo
sition was discussed, but there  was 
no se ttlem ent in its favor. I t  was 
decided to  provide the p rin ted  p ro 
gram s in the usual way.

N ext came the discussion of the 
appontm ent of a N om inating  Com
mittee. Decided to increase the 
num ber of m em bers of this C om m it
ted to  correspond w ith one m em ber 
from  each Group M eeting D istrict. 
T he recom m endations for m em bers 
of this Com m ittee were as follow s:

D istrict No. 1— F. E. Park , A drian.
D istrict No. 2—L. N. Schroeder, 

B attle  Creek.
D stric t No. 3—W . E. T h orn ton , 

M uskegon.
D istrict No. 4—W illiam  B rogan, 

Lansing.
D istrict No. 5—A. R. Ballantine, 

P o r t  H uron.

D istrict No. 6— M. W . T anner, Sag
inaw.

D istrict No. 7—F. J. Zielinski, M an
istee.

D stric t No. 8— E. N. Duffin, Che
boygan.

L. N. Schroeder, of B attle  Creek, 
is named by our P residen t as chair
man of this Com m ittee and is re
quested to call a m eeting in F lin t at 
the  tim e of the M arch convention.

A discussion of the plan of the 
Group M eetings was had and it was 
decided to  hold five Group M eetings 
in N ovem ber and five in January , the 
date and tim e of the day of holding 
said m eetings to  be left to  the m anu- 
ager and local com m ittees. T he places 
selected for the N ovem ber m eetings 
are as follows: B enton H arbor, L o
well, M anistee, Alpena and Bade Axe. 
f o r  the January  m eetings, C oldwater, 
Adrian, St. Johns, M idland and L a
peer.

The consideration of uniform  order 
blanks was presented  by L. G. Cook, 
who exhibited some of the o rder 
blanks he has a rranged  and placed in 
publisher’s hands. I t  was decided 
th at these blanks should be secured 
from  the publishers and a copy sent 
to  each of our m em bers by some fu
ture  bulletin and referendum  w ith re
quest th a t our m em bers decide w heth
er or not these blanks be recom m end
ed as the official blanks of the A sso
ciation.

The m etric system  bill now before 
C ongress was discussed briefly, but 
no definite action was taken.

T he m eeting then adjourned.
One of our m em bers in B attle  Creek 

w rites us th a t a woman, giving checks 
payable to  Quinn P resto n  and signed 
by Irene P reston , has been passing 
bad checks in th a t city. Beware of 
cashing checks for persons who are  
not fully identified.

J. E. H am m ond, M anager.

Some Thoughts on the General Situa
tion.

Grandville, Oct. 18—The ou tlook  
for business has taken an upw ard turn 
w ithin the past few weeks. W here 
once was gloom  and pessim ism, now 
there is a broad ray  of light dom inat
ing the atm osphere. F arm ers have 
pulled out of the slough w ith the im 
proved po tato  crop, which now  bids 
fair to rival that of last year.

M any farm ers feel the w eight of 
excess taxes because of w hat seem s to 
m any of them  a useless expenditure of 
m oney by the S tate on a m ultitude of 
paid officials w ho peram bulate the 
country  looking after the m inute de
tails of road building, scarcely any of, 
them  having practical know ledge of 
the proper m ethods for good work.

T here  isn’t the least doubt th at there  
is ju st cause for com plaint, and strin 
gen t m easures should have been taken 
before this to cut o u t useless leeches 
on the S tate exchequer.

M ore gravel and less concrete would 
solve the problem  of reducing expens
es in the building of roads. Some of 
the oldest travelers on our country 
highways declare for gravel righ tly  
laid as 'being superio r to the m ost ex
pensive concrete. If  this be true, w hy 
should the public, a considerable part 
of it not auto travelers, be taxed to 
build the m ore expensive road while 
gravel p its are everyw here in evidence, 
in m any instances w ithin easy haul of 
the places where needed for road 
building?

F urtherm ore, the surplus gravel 
m ight be utilized on several different 
roads to the advantage of the whole 
country  w here now, because of the 
extra expense of building concrete, 
less miles of road will be built for the 
am ount of m oney expended.

The farm er som etim es w onders 
w hat we are com ing to w ith taxes on 
the increase yearly  until in som e in
stances they am ount to  around 7 per 
cent, of the assessed valuation. The 
sm all farm er is m ore s tric tly  in it 
than  the one who has several hun
dred  acres, not all o f  it yielding an 
income, yet it is taxed to the lim it.

T axes to-day have quadrupled in 
am ount since a few years ago. I t 
doesn’t seem that the highw ays of the 
S tate have been the cause of all the 
increase. N evertheless alm ost every 
tiller of the soil takes a rosy view of 
the future, and since on him rests the 
future p rosperity  of the  N ation, it 
m ight be well to see that no unneces
sary  burdens are put upon him.

T he endeavors of G overnm ent to 
solve the unem ploym ent problem  will 
m eet with disappointm ent, as has 
nearly every every effort put forward 
by those benevolent gentlem en who 
bear the burdens of the world on their 
shoulders and seem  to im agine what 
they  do not know is scarcely w orth 
m entioning.

Profiteering  and gouging have been 
carried so far by union men that every 
time the G overnm ent a ttem pts to 
regulate such th ings it puts its foot in 
it, m aking a mess far worse than the 
one it seeks to eliminate.

T he Panam a tolls regulation may 
well a ttrac t the best efforts of our 
tw entieth  cen tury  statesm en, as well 
as the reduction of arm am ent ques
tion. T hese are strictly  m atters for 
the General G overnm ent to a ttend  to, 
and which depend for solution on the 
good sense and sound judgm ent of 
full-statured men. W hen the ru lers at 
W ashington have ironed out these 
m om entous questions they m ay awake 
to  the know ledge that o ther less im 
po rtan t problem s have been solved by 
the comm on people.

W e cannot all be L incolns o r Glad
stones, to be sure, yet we m ay be able 
to see th rough  a grindstone when 
there  is a hole in it, as there certainly 
is a hole in some of the so-called p rob
lems of to-day. T h at good tim es will 
come w ith a rush  is not to  be expected. 
T he solution to unem ploym ent lies in 
large m easure w ith the g reat corpora
tions of the country  like the railroads 
and steel combines. T hey m ight 
solve the labor and cost of foodstuffs 
question had they  the courage to dis

regard  closed shop m ethods and re
duce costs by leveling the wage scale 
down to a uniform ity com m ensurate 
w ith a proper readjustm ent of present 
day conditions.

Courage to do the right th ing  at the 
righ t tim e constitutes greatness 
am ounting  to w hat the world regards 
as genius. R eduction to m eet condi
tions m ust come sooner o r later. The 
longer it is put off the longer will the 
coun try  languish in the th roes of 
business stagnation.

W hile this country  is seething in an 
unrest born of wage disputes and Gov
ernm ental interference with the private 
affairs of citizens, the Germ an people 
are m aking hay while the sun shines 
—for them . Im porta tions to this 
country  from  the fatherland are in
creasing daily. T he people of the 
central empire are not quarreling  with 
their bread and bu tter as are the 
A m erican w orking men and women, 
who seem to th ink  a p resen t dollar is 
of m ore w orth  than a hundred later 
on.

N either does the Germ an seek short 
hours, big pay and loafing on the job. 
Instead, there is a keen desire on the 
part of that people to conquer adver
sity incident to war by again m onopol
izing the trade of the world.

A young farm er told the w riter that 
when in the city not long ago he pur
chased jack  knives and dolls for his 
children, not exam ining them  closely 
until afte r reaching home. H e then 
discovered the legend “Made in Ger
m any” stam ped on the toys. T hey 
were excellent toys, too. T he fact that 
this conquered nation is so soon able 
to place its m anufactured articles in 
this country  at prices lower than we 
can m anufacture them  constitu tes a 
menace which ought to arouse every 
th inking Am erican man and woman, 
and place them  on guard against a 
flood of foreign products which may 
eventually wipe out m any industries in 
the United States. Old Tim er.
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BU ÌT ER , EGGS and PROVISIONS

Michigan Poultry, B utter and Egg Asso
ciation.

P re s id e n t—J . W . L yons, Jack so n . 
V ic e -P re s id en t—1’a tr ic k  H u rley , D e

tro it.
S e c re ta ry  an d  T re a s u re r—D r. A. B e n t

ley, S ag inaw .
E x ecu tiv e  C om m ittee—F . A. Johnson., 

D e tro it; H . L. W illiam s, H ow ell; C. J .  
C handler, D e tro it.

New Variety of Avocado W hich D e
teriorates Rapidly.

El Cajon, Calif., Oct. 8—T his m orn
ing I am sending you hy parcels post 
a half dozen seedling avocados from 
one of m y early trees which fruited 
th is year for the first time. I am send
ing these as a shipping experim ent and 
will g reatly  appreciate a reply with 
the follow ing data:

Tim e of arrival; condition of pack
age; condition of fru it; its color; firm
ness, i. e. hard  o r  soft; if la tter, is 
flesh clear and yellow or dark  w ith 
black streaks? If still firm and green, 
don’t cut it until soft and uniform ly 
purple or nearly so, depending on its 
texture. O bserve the length  of time 
afte r arrival in becom ing purple and 
soft.

T his is a new fru it and from  my 
observation so far it is only fit for 
local consum ption, because of the 
sho rt life a fte r m aturity . I t  seems to 
be m ature when it begins to show 
any purple, and if not picked a t this 
point, will “d rop” in  a day and turn 
a beautiful purple in about th ree  days, 
and is prim e to eat for about three 
days m ore, when very  inviting to the 
eye. T his fru it is a clear green  up to 
m aturity , when a sm all purple spot 
appears and it is soon all purple with 
reddish specks, and then begins to 
soften and is ready for consum ption. 
I calculate these will reach you by 
Saturday, Oct. 15, and th a t they will 
be all purple and soft enough to be 
eaten a t once. But it m ay be they  will 
have begun de terio ra ting  by the end 
of eight days; if so, th ey  are w o rth 
less as “shippers.” T his is w hat I 
suspect.

I am having all except a few of the 
m ost prom ising seedlings top-w orked 
over to  the  best varieties of Guate
m alan types, thus changing m y M exi
can orchard  to the California bred 
G uatem alan o r  “H ard-Shell,” which 
are good shippers. T he la tte r will 
hang on the trees from  one to three 
m onths afte r m aturity  and rem ain 
fresh like a lemon. T hey are large— 
from  one pound to  two and a half 
pounds. I like these little  thin 
skinned fellows of 8 to  12 ounce 
w eight, but I have found none that are 
good shippers. T his venture adds 
nearly  $1,500 to* m y investm ent, I 
don’t know w hether it will pay or not, 
as to  increase of income, but from  
w hat I have seen so far, it will make 
m y. property  w orth  twice w hat I paid 
for it as a selling proposition w ithin 
two years, while this avocado p lan t
ing craze is on.

T here is a quarantine on against im
porting  fruit, seed or plants. Mexican 
seedling seeds are selling for 5c each 
and I  have been offered as hm h as $10 
per hundred for m y seeds. I have 
one of the very few real M exican type 
orchards, old enough to bear seeds 
which will produce vigorous nursery  
stock. I have forty-five trees which 
are loaded w ith na tura l fru it about 
the size of a w alnut, nearly  all seed. 
N urserym en are red hot for these 
fruits. Some trees have from  500 to

1,000 of those little fruits, good for 
no th ing except the seed. F o r this 
purpose they will outyield m y best 
orange trees.

G row ers are try ing  to b ring  about 
a condition th at will enable them  to 
get this fruit onto E astern  m arkets at 
a price that will be more reasonable 
and still yield the grow er a profit, but 
I am skeptical about it. F o r a grow er 
to get a dollar a box re tu rn  from  
lemons, your g rocer m ust pay $7 for 
300. The dollar re tu rn  will but little 
m ore than pay the average o rchard ist 
for his water, fertilizer, fum igating 
and labor, with nothing for his invest
m ent o r m anagem ent. O ranges a t the 
same price will do a little better on 
the average. T rees do not yield w hat 
E astern  consum ers are led to believe, 
except in rare  instances. If they did, 
citrus grow ing really  would average 
a fair profit.

L ater I will try  a shipm ent of an 
o ther variety  of avocado.

J. E lm er P ra tt.

The package reached the T radesm an 
the afternoon of Oct. 15.

The package was in good condition.
The fru its were all “gone” except 

one. T hey w ere all purple. Two 
were com pletely ro tten . Tw o m ore 
were so soft we could hard ly  handle 
them. One was still hard on one side.

Possib ly  a little later, when the 
w eather is cooler, the fru it m ight not 
m ature so rapidly.

H as Richly Earned a Vacation.
Petoskey, Oct. 14— B oth m y family 

and m yself have enjoyed your fam ous 
M ichigan T radesm an, which alw ays 
receives a w arm  reception in our 
household. M ay it be published for 
m any years with he same vim  and 
standard  of efficiency as it alw ays has 
been.

I wish you would send me m y (bill 
and I will settle m y account w ith you. 

' I have rented  m y m eat m arket to A. 
L. Jonescheck & P arrish  and am go
ing to  take a good long-needed rest. 
I have been in business in Petoskey  for 
nineteen* years, so I think it is tim e 
I took a vacation; but will continue 
on with your valuable paper ju s t the 
same, pending m y re tu rn  to a  busi
ness career. H erb. Ham ill.

Barnyard Echoes.
R ooster: But what becomes of all 

your eggs?
H en: - That’s what puzzles me. I 

never can find things where I lay 
them.

“ W hen the Frost is on the Pumpkin“
You Just Naturally T hink  of

P I O W A T Y
Headquarters for

Cranberries, Sweet Potatoes, Bananas, Oranges,

Nuts, Figs, Dates and a il other—

Snappy Weather Merchandise

M. J. DARK & SONS
G R A N D  RAPIDS, MICH.

Receivers and Shippers of All

Seasonable 
Fruits and Vegetables

Blue Grass Butter
Blue Grass Evaporated Milk
Country Club E i Groceries

QUALITY SUPREM E
Also PROCTER & GAMBLE Full Line of 

SOAPS, CHIPS, ETC.

K EN T STORAGE CO.
DISTRIBUTORS

G R A N D  RAPIDS MICHIGAN
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P r o c e e d in g s  in  th e  L o c a l  B a n k r u p tc y  
C o u r t .

G rand  R apids, O ct. 5.—In  th e  m a tte r  
of Jo seph  E . R eed, B an k ru p t No. 1966, 
th e  schedu les of th e  b a n k ru p t w ere  filed 
in th e  c o u rt on th is  day . F ro m  the
schedu les th e  a s s e ts  of th e  b a n k ru p t are. 
lis ted  a t  th e  sum  of $3,150, a n d  liab ilities  
a re  lis ted  in th e  sum  of $5,819.50. A lis t 
of th e  c red ito rs  of th e  b a n k ru p t is a s  
follows:
C ity  T rea s u re r , B eld ing  ----------- $ 16.00
W illiam  F . Sandell, B elding,

(secu red ) _________________   610.00
C um m igs B ros. Co., F lin t  —-------  60.00
T ish  A uto  S upply  Co., G rand

R apids _________________________ 87.50
M ich. T ire  & A ccessories  Co.,

G rand  R apids _________________ 325.00
B acey Co., G rand  R a p i d s ____ _— 14.00
F ires to n e  T ire  Co., G rand  R ap ids 45.00 
G oodyear T ire  Co., G rand  R ap ids 20.00 
Bee T ire  & S upply  Co., G rand

R ap ids ________________________ 480.00
A uburn  T ire  Co., A u b u r n _______  350.00
A upperlee & V e ltm an , G rand

R apids _________________________ 12.00
C harles  B. Reed, W h i t e h a l l___ 2.100.00
Jo h n  O. R eed, W h i t e h a l l_______  1,700.00

T he firs t m ee ting  of c red ito rs  in  th is  
m a tte r  will be held  O ct. 18, a t  w hich  
tim e cla im s will be allow ed, th e  b a n k 
ru p t exam ined  a n d  a  tru s te e  of th e  e s ta te  . 
chosen.

On th is  day  a lso  w ere  received  th e  
schedu les, o rd e r of re fe ren ce  an d  a d 
ju d ica tio n  in b a n k ru p tc y  in th e  m a tte r  
of C h arle s  F . B a r tle t t ,  indiv idually , 
B an k ru p t No. 1991. T he m a tte r  h a s  been 
re fe rred  to  B enn M. C orw in a s  re fe ree  
in b a n k ru p tcy . T he schedu les of the  
b an k ru p t lis t a s s e ts  in th e  sum  of $3,- 
375.00, a n d  liab ilities  in th e  sum  of $214,- 
813.85. A lis t of th e  c re d ito rs  o f th e  
b a n k ru p t is a s  follows:
C ity  of G rand  R ap ids (ta x e s)  —$ 130.60
C oun ty  of K en t, ( ta x e s)  ------------ 21.87
V alley  C ity  B u ild ing  & L oan

A ssociation , G rand  R a p i d s -----  2,600.00
W . D. B lock M otor Co., D e tro it— 2.000.00 
M ichigan T r u s t  Co., G rand  R apids 423.00 
C harles  F . B a r t le t t  Co., G rand

R ap ids _________________________ 5,610.00
C. F . B a r t le t t  Co., G rand  R ap ids 8,420.00 
Dr. R ow land W ebb, G rand  R ap ids 150.00 
B u tte rw o rth  H o sp ita l, G rand

R apids ________________________ 97.50
A ndrew  C. A nderson , G rand

R apids _________________________ 937.22
B aib a  Corp. o f A m erica , G rand

R apids ---------------------------------- -
D r. G. H . S ou th  w ick, G ran d  R ap ids 13.00 
D r. R euben  M au rlts , G ran d  R ap ids 30.00 
D r. F . C. W arn sh u is , G rand

R apids ________________________  2.00
G. R. G as B ig h t Co., G rand  R ap ids 8.66 
S m ith  & R ussell, T am pa , F la . __ 5.00
M orris  P la n  In d u s tr ia l B ank ,

G rand  R a p i d s --------------------------- 210.00
C has. F . B a r t le t t  Co., G rand

R apids _______________________193,900.00
C itizens T elephone Co., G rand

R ap ids  ________________________ . 1°-®0
T he firs t m ee tin g  of c red ito rs  in th is  

m a tte r  w ill be he ld  a t  th e  office of the  
re fe ree  in b a n k ru p tc y  O ct. 21.

On th is  day  a lso  th e  schedu les, o rd e r 
of re fe ren ce  a n d  ad ju d ica tio n  w ere  r e 
ceived  in th e  m a tte r  of W illiam  A. M c- 
F a rlin d , B an k ru p t No. 1992. T he m a tte r  
h a s  been  re fe rre d  to  B enn  M. C orw in 
a s  re fe ree  in b a n k ru p tc y  a n d  w ho also 
h a s  been  ap p o in ted  te m p o ra ry  receiver. 
T he b a n k ru p t conducted  a  d ru g  s to re  a t  
th e  v illage of W h ite  C loud. T he sch ed 
ules of th e  b a n k ru p t lis t  a s s e ts  in the  
sum  of $3,022.01, an d  liab ilities  in th e  
sum  of $3,250.00. A lis t of th e  c red ito rs  
of th e  b a n k ru p t is a s  follows:
V illage o f W h ite  C loud ---------------$ 45.50
F red  F o rd , D e tro it ------------   400.00
D ick 's  Soft D rin k  P lace , M uskegon 55.00 
H a s tin g s  & G leason, N ew  Y ork— 36.63 
Y ouells E x te rm in a tin g  Co., W es t-

field, N . J .  --------------------------  10-50
G rand  H av en  C ig a r Co., G rand

H av en  — -------  — - - -  20.30
K en t S to rag e  Co., G ran d  R ap ids 25.00
C has. H . W ern er & Son. D e tro it 90.00 
S ta n d a rd  Oil Co., G ran d  R apids
W arw ick  P h a rm a c a l, C h ic a g o -----  72.57
K elly Ice C ream  Co., G ran d

R ap ids ---------------------- --------     9Z-80
Abe Schefm an  P ro d u ce  Co., G rand

R ap ids _________________________  zo.uu
H en k el B ald n g "  Co., M a n i s t e e -----  35.00
M orley B ros., S ag inaw  ——---------- »'-24
Coca Cola B o ttlin g  Co., M u sk eg o n . 24.68 
W . H . W alk e r C andy  Co., M uskegon 6.00 
F a r r a n t  & W illiam s D ru g  Co.,

D e tro it __________     liu .yz
R oyal D ru g  Co., C hicago -------------  94-97
M onroe D rug  Co., Q uincy — -  4.00
G eneral C igar Co., G rand  R ap id s  72.00
Fo ley  & Co., C hicago ----- ——------ 57.b0
C ham berlin  M edicine Co., C hicago 50.00 
R ees C hem ical Co., C leveland  —  30.40
B iquid  C arbon ic  Co., C h ic a g o -----  41.70
M uskegon C andy  & S upply  Co.,

M uskegon ----- —— —— --------------  44.38
S te in d le r P a p e r  Co., M uskegon __ 9.00
R o b ert E . Ingerso ll & Co., C hicago 22.30
D. W eeks & Co., D es M o in e s -----  21.00
P a u l R ieg er Co., S an  F ran c isco  — 16.00
C arrin g to n  Co., (unknow n) --------- 17.00
A u stin  P ro d u c ts  Co., C h ic a g o -----  75.00
A m erican  T o ile t Goods Co., N ew

Y ork ___________________________-  «>2.54
B u rg e r  B ros. & Co., C h ic a g o --------  19.00
C has. Shoenberg , M uskegon -------  50.00
B. H . F in k , M uskegon — -------------  14.55
Peoples M illing Co., M uskegon — 10.00
Bouis K regel, G rand  R ap ids -------  7.00
M ecca Oil & P ro d u c ts  Co., C leve-

lan d  ____________________________ ou.uu
M. E . M aher & Co., K alam azoo  — 15.55
Foote  & J e n k s , J ac k so n  ------------ 18.25
B. S onnenshein , Inc ., C hicago —  81.00
Jo h n  S h ep ard , M uskegon ------------- J.00 ,00

M uskegon C igar Co., M uskegon — 14.70 
F ran k lin  M acV eagh & Co., C hicago 200.00 
C onsum ers P ow er Co.t M uskegon 10.00 
M uskegon T rac tio n  & L ig h tin g  Co.,

M u s k e g o n ----  ------------------------------  10.00
C orona C hem ical D ivision , M il

w aukee _________ •------------------------  5.25
F u lle r , M orris ton  & Co., C hicago _ 204.23 
F a r r a n t ,  W illiam s & C lark , D e tro it 86.73
M. D. H ay w ard , W h ite  C lo u d -----  30.00
C itizens Tel. Co., M uskegon -----  4.00
U nion N a tio n a l B ank , M uskegon— 75.00 
H a rry  M cF arlind , W h ite  C loud — 100.00
B. W . F u lle r, W hite  C l o u d ------- 100.00
W . H  S m ith , M uskegon --------------  75.00

T he d a te  of th e  firs t m ee tin g  o f c re d 
ito rs  in th is  m a tte r  h a s  been  s e t  for 
O ctober 21.

On th is  day a lso  w ere  received  th e  
schedu les in the  m a tte r  of Jaco b  H . 
In sk y , B an k ru p t No. 1984. T he  sch ed 
ules of th e  b an k ru p t lis t a s s e ts  in  th e  
sum  of $100,000, an d  liab ilities  in  th e  sum  
of $118,570.65. A lis t of th e  c red ito rs  of 
th e  b a n k ru p t is a s  follows:
C asp er K uchinsk i, D e tro it (s e 

cu red ) ..___ _________________$44,370.65
P o lla r C ostum e Co., N ew  Y ork— 494.50
P u r ita n  A pron Co., C hicago — 88.13
P rem ie r G arm en t Co., N ew  Y ork 656.75 
R oste in  & N elson, N ew  Y ork— 728.50
R egal S pea r Co., C h ic a g o --------  63.38
R egal C orset Co., R o ch es te r — 356.75
R ueben  & Co., C hicago ------------ 199.50
S ie fe rt B ros., N ew  Y ork  --------  264.'*0
S im ons Co., N ew  Y ork _______  160.00
C has. Solom on & Co., N ew  Y ork  37.25 
S m ith  W allace Shoe Co., C hicago 68.29
S inger B ros, P h i l a d e lp h ia --------  417.75
R u th  S k ir t Co.. N ew  Y o r k --------  380.25
S av ad a  B ros., N ew  Y o r k --------  206.25
S. & S. G a rm en t M fg. Co., N ew

Y ork __________________________ 520.25
U lius B ros., N ew  Y o r k -------------  785.00
U. S. M uslin  U n d e rw ea r Co.,

N ew  Y ork ___________________ 394.86
V aleo M fg. Co., N ew  Y o r k --------  153.00
W este rn  Shoe Co., Toledo -----  5,751.00
W ilson Mfg. Co., N ew  Y ork  — 755.50
W aleoff, Ph il. & Co., N ew  Y ork  85.00 
D e tro it School of L e tte r in g , D e-

tro i t  ____    2.35
H u b  R ea lty  Co., J a c k s o n ----------  30,000.00
M ichigan S to rage  & W arehouse

Co., G rand  R a p i d s _____am t. u n ce rta in
Geo. E. B ran d , D e tro it — a m t. u n c e r ta in
I. In sky , N ew  Y o r k _____ am t. u n c e r ta in

Oct. 7. On th is  day  a n  o ffer w as r e 
ceived  in th e  m a tte r  of F re d  W . F ren ch , 
B an k ru p t No. 1919. T h is  o ffer w as  in  
the  sum  of $600 fo r all the  rig h t, ti t le  
an d  in te re s t of th e  e s ta te  in  a n d  to  
c e r ta in  p e rsonal p ro p e rty  an d  c e r ta in  
foundry  p ro p e rty  loca ted  a t  th e  c ity  of 
S p a rta . T h is  p ro p e rty  is com m only  know n 
a s  the  “sm all fo u n d ry .” A c h a tte l m o r t
gage covers the  p e rso n al p ro p e rty  a n d  
th e  rea l e s ta te  w as  p u rch ased  by th e  
b a n k ru p t upon c o n tra c t, th u s  th is  s a l e . 
is  fo r th e  eq u ity  of th is  e s ta te  in  th e se  
a sse ts . An o rd e r to  show  cau se  h a s  been 
m ade an d  servd  on a ll c red ito rs  a n d  th e  
m ee tin g  will be he ld  O ct. 19. All in te r 
e s ted  in the  p u rch ase  of th ese  a s s e ts  
shou ld  be p re sen t a t  t h a t  tim e. T h e  sale  
will be held in th e  office of th e  re fe ree , 
a t  315 H ou sem an  build ing , G ran d  R apids.

Oct. 7. On th is  d ay  w as he ld  th e  sale  
of th e  eq u ity  of th e  leases  of th e  p re m 
ises occupied by  th e  b a n k ru p t in  th e  
m a tte r  of M cG urrin Sales Co., B a n k ru p t 
No. 1971. T he b a n k ru p t w as p re sen t in  
person , a s  w as the  tru s te e .  T he e q u ity  
in the  lease  -was sold to th e  G rand  R a p 
ids Acm e T ru ck  Co. for $50. A t th e  sam e  
m ee tin g  a  b id d e r offered th e  sum  of $200 
fo r th e  s to ck  in  tra d e  a n d  fix tu res  o f 
th e  b a n k ru p t an d  th e  b idd ing  c a rr ie d  th e  
a m o u n t to  $425.00 a t  w hich  am o u n t th e  
p ro p e rty  w as s tru c k  off to B. A. V rie - 
ling . T he m ee tin g  w as th e n  a d jo u rn ed  
w ith o u t d a te .

On th is  d ay  a lso  a n  o rd e r to  show  
cause  w as issued  in  th e  m a tte r  of S ig ler 
P la y e r  A ction  Co., B a n k ru p t No. 1985. 
T he o rd e r w as m ade  p u rs u a n t to  an  offer 
in  the  sum  of $6,000 fo r a ll of th e  a s s e ts  
of th is  b a n k ru p t e s ta te .  T he  in v en to ry  
show s th e  a sse ts  of th e  e s ta te  to  be a s

^ M e rc h a n d is e  a n d  m a te ria ls  —$20,494.15 
M achinery , e q u ip m en t an d

office fu rn itu re  ----------- —- —
Goods in p rocess of m a n u fa c tu re  5,000.00 

A nd th e re  is a lso  a n  added  item  of m a 
ch in e ry  rep lev ined  by  th e  M cM ullen M a
ch in e ry  Co., in  th e  sum  of $1,991.10. T he 
d a te  of th e  o rd e r to  show  cause  a n d  sale  
of th e  a s s e ts  h a s  been ' s e t a n d  is  to  be 
held  Oct. 17, a t  w hich  tim e  a ll in te re s ted  
in th e  p u rch ase  of th e  a s s e ts  of th is  
e s ta te  shou ld  be p re sen t.

P r o f i t s  o f  P r o d u c t io n .
T w o  fa r m e r s  m e t  a f te r  c h u r c h  a s  

u s u a l  a n d  h a d  th is  c o n v e r s a t io n :
“ S o ld  y o u r  p ig ? ”
“ Y e s .”
“ W h a t ’d  y e  g e t? ”
“ T h i r te e n  d o l la r s .”
“ W h a t ’d  i t  c o s t  y e  to  ra is e  i t? ” 
“ P a id  $3 fo r  th e  s h o a t ,  $5 f o r  th e  

lu m b e r  in  th e  p e n  a n d  h o u s e  a n d  $5 
m o re  fo r  th e  fe e d .”

“ D id n ’t m a k e  m u c h , d id  y e ? ”
“ N o , b u t  I  h a d  th e  u s e  o f  th e  p ig  

a ll  s u m m e r .”

Grand Rapids Store Fixture Co.
7 No. Ionia Ave. Grand Rapids

Store and Office Fixtures of All Kinds
BOUGHT AND SOLD

C orrespondence solicited. Call and  see us w h en  in  tow n.

L ansing W arehouse C om pany
FOR RENT— S torage room s for com m ercial and  household 
goods. Cool sem i-basem ent sto rage for V egetab les and  fruit 
shipm ents.

L ocated  on N. Y. C., and  transit tracks, free connections 
w ith all ra ilroad  lines. 403-5-7  East Shiaw asee St. Lansing, Mich.

We Specialize on

iunkist
O ran g es  and L em o n s

They Are 
Uniformly Good

The Vinkemulder Company
G RAND RAPIDS MICHIGAN

Some m en have no bad habits and 
not much else.

Try It With Cement
In nearly  every line of construction there is presen ted  from  

tim e to  tim e the problem s w hich seem, for the m om ent, to baffle 
the  bes t of builders. So varied  and  com plicated are  the m odern  
dem ands upon  build ing th a t hard ly  a  day  passes b u t tha t som e 

'is up a  tree” as to  w hat to  use. Shall it b e  stone, brick,one is up « . « — — -------— ------  ,
w ood or steel? W hich is the cheapest, the  strongest, the m ost
enduring?

In countless such instances, W E  H A V E  D O NE IT W IT H  
CEM ENT. So little is know n abou t the  serviceability of this 
com pound, the  econom y of its use, the  endurance of its strength 
th a t even architects of goods standing are  surprised a t the  pos
sibilities in the use of cem ent.

NEWAYGO PORTLAND CEMENT
is constructed  w ith a  view of giving the u tm ost service in every 
line of construction. W hether in the w ater or above, on or 
under the  g round ; w hether on a  road  or in a  conduit, exposed 
or p ro tected , N EW A Y G O  P O R TLA N D  CEM ENT ENDURES, 
SER V ES and  SA V ES the builder.

L et us tell you m ore abou t it. W rite us concerning your 
build ing problem s. O ur laboratories, chem ists and  engineers 
are a t your service.

Newaygo Portland Cement Co.
General Offices and Plant: Newaygo, Mich.

Sales Office: Commercial Savings Bank Bldg., Grand Rapids, Mich.

MADE IN MICHIGAN
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Item s From  the Cloverland of M ichi
gan.

Sault Ste. Marie, Oct. 18—T he Mac- 
L achlan B ro thers stock, a t D after, 
has been sold to  W illiam  A rm strong  
and H arry  R ichm ond, prom inent 
farm ers of D after township. T he 
stock inventoried betw een $10,000 and 
$12,000. M acLachlan Bros, have 
worked up a very sa tisfactory  busi
ness during  the several years they 
have been in business a t D after. T he 
stock consists of groceries, shoes and 
hardw are, com paring  favorably with 
m any of the larger stores. T he new 
ow ners will take possession of the 
business Nov. 1, M essrs. A rm strong  
& Richm ond need no in troduction  to 
the public, both having been p ros
perous farm ers for m any years.

T he K reetan  Com pany, operating  
a sawmill and general sto re  a t Jhons- 
wood, have a rranged  to  let out their 
surplus of sheep w ith nearby farm ers 
in herds of twenty-five to  fifty sheep 
to  double in four years. T he farm ers 
tak ing  care of the sheep are to  get 
the surplus a t the end of the four 
years and also the wool com ing from  
the entire  herd up to  the tim e that 
they arc re tu rned  to  the company.

Some fellows w ork their way 
th rough  school. O thers w ork their 
parents.

M any of our business m en spent 
Sunday in the w oods hunting  p a r
tridge. H eretofore  it seemed to  have 
been the fact that the early b ird gets 
the partridge. W hile they  are said 
to  be num erous, m any of our sure 
shots fo rgo t take a sack of sa lt w ith 
them  and came back em pty handed. 
I t  was am using to  listen to  the  dif
feren t tales accounting for the  m any 
disappointm ents. T hey  are  no t d is
couraged however, and from  all ac
counts there will be an imm ense 
slaughter of the  b irds in the next few 
days.

Sunday m arked the first open Sun
day for the m ovies in the h isto ry  of 
the Soo. I t  was a hard  fight, a fte r 
several a ttem pts, and there  is much 
speculation as to  the next m ove of 
the M inisterial Association.

T he m ost popular reading m atte r in 
jail is a calendar.

T he H ickler H ouse, which has been 
closed for the p ast year, was sold 
last week to  M att L eh ti and O tto  
Laakso. T he hotel will be rem odeled 
and reopened in the near future. T he 
new proprieto rs are Canadians. T hey  
expect to  refurn ish  the hotel th ro u g h 
out, also install m odern T urk ish  bath  
in the basem ent. T h is hotel is in a 
good location and bids fair to  make 
a good investm ent fo r the new p ro 
p rieto rs.

Perhaps the football course com es 
under astronom y. T hey  see stars.

I t  is reported  th a t the sales of 
Jam aica g inger have fallen to  m arked 
degree since our husky sheriff has 
been b u ttin g  and knocking the sales. 
T he only good derived is the profit 
of the fines in our police courts, which 
are piling up.

T he Civic and Com mercial Club are 
p lanning fo r a big celebration  Nov. 
11, for the proposed A rm istice day.

F red  T aylor, P residen t of the new
ly-organized A uto Co., has sold his 
stock and has resigned from  the o r
ganization. H e held 50 per cent, of 
the stock, which has been bought by 
R. G. Ferguson and D. M. H ackney. 
Mr. T ay lo r m ade the announcem ent 
as a case of giving up his in te res t in 
the H arve sto re  o r Fo rdson  T rac to r  
Com pany and he chose to  keep w hat 
he had.

Ludlow  Seaman, the w ell-know n 
m erchant of M axton, accom panied by 
his wife and son, H olly, left Glad
stone fo r a m oto r trip  to  W ausau, 
and F ish Creek, W isconsin. T hey  
expect to  be gone about a m onth.

In  the South of England the  w ord 
“poke” is still used fo r “sack.”

C onductor A. M. Sharpe, who has 
been seriously ill a t his hom e, is som e
w hat bette r, a lthough no t ye t out 
of danger.

T he U pper Peninsula Educational 
Association convention, which closed 
last Friday, was a huge success and 
the delegates departed for their hom es 
with m any pleasan t m em ories of the 
good tim es and the  good w eather they 
had while here. M any said it was 
the best convention they ever a t 
tended.

A bout 400 m ore soldiers have a r
rived a t F o rt Brady. I t  is expected 
th at in a few days the F ifty -fou rth  
and .the T h irty -seven th  will m erge in
to  ju st the F ity-fourth , and the old 
T h irty -seven th  will be declared non
existent. M ajor V achon, who has 
been in com m and a t the F o rt  will 
continue as com m andant. I t  is be
ginning to  look like old tim es again 
with the large num ber of soldiers at 
the F ort, which will help the  m er
chan ts to a m arked degree.

W illiam  G. T apert.

Boom lets From Busy Boyne City.
Boyne City, Oct. 18—T he B usiness 

Girls Club held their annual m eeting 
and banquet a t the W olverine H otel 
last T uesday night. M any of the 
b righ t young wom en of the city 
gathered  to partake of a 'bountiful re 
past and to listen to the reports of 
the year’s work. These young wom en 
all o f whom  'have an im portant p a rt 
in the industrial and m ercantile, as 
well as the educational, life of the city  
have made a d istinct place for their 
organization  in the com m unity life. 
M any families, who th rough  m isfor
tune would otherw ise fared ill in the 
way of clothing last w inter, were very 
m uch helped by the garm ents and m a
terial distributed. T he secretary  very 
naively rem arked th at the Club had 
lost a goodly num ber of their m em ber
ship the past year by the girls accept
ing perm anent positions that rem oved 
them  from  the business world. Even 
their gifted and efficient president 
succum bed to the wiles of Cupid, even 
though she had had a previous ex
perience and should have known bet
ter. T he evening’s en terta inm en t 
wound up with a dance. T he girls 
show ed their vicious hardness of 
heart by strict exclusion of the men. 
T hey had a good time, a good en 
terta inm en t and are looking forw ard 
to  a good year’s work.

T he Boyne City L um ber Co. has 
installed an electric driven wood saw 
ing m achine in their yard  for the p u r
pose of pu tting  their long slabs in 
shape for dom estic use. T he slab 
wood stock, which from  tim e im
m em orial has been the stand-by for 
w inter fuel, has been very much de
pleted by the continual shut-dow n of 
the mills and good, d ry  wood will be 
a t a prem ium  this winter. T here  was 
a tim e when we took no though t of 
coal strikes, railroad tie-ups or coal 
prices, but th a t tim e is past. Can’t 
even go out on the back lot and cut 
up a jag  of wood any more.

It is to wonder. O ur g reat finan
ciers are deploring the business stag 
nation and our P residen t resorts to 
an unem ploym ent conference. At 
the same time our dealers cannot get 
necessary goods. One dealer tells us 
th at he can  get no childrens’ under
wear or heavy hom e-m ade stockings. 
A nother com plains th a t certain  class
es of cotton goods are out o f the m ar
ket until Spring. Several years ago 
lum ber did not sell, but the mills did 
not shut down, but continued to pile 
up lumber. T he local iron com pany 
had m ore than  two y ears’ production 
in the yards, but did not shut down. 
T his year, with less than two m onths 
run in the yards, the p lant has been 
idle since February , w ith little  chance 
of resum ption until nex t Spring. W e 
ordered , recently , a couple of stock 
electrical tools—som ething th at we 
have not been able to get for three 
years—and m ust wait two m onths to 
get them . W e don’t get the point. 
The whole co u n try  is dem anding 
goods of all kinds. T he transporta tion  
com panies have miles of em pty cars 
begging to be turned into asset p ro 
ducing activity. A m illion m en are 
put o f w ork and still we are calling

conferences of w iseacres to find out 
w hat to  do, to honorably  feed and 
clothe the dependents of these out-of- 
a-job people. I t  rem inds us of the 
usual condition of lake transporta tion . 
D uring  the best navigation m onths of 
April and M ay—and some tim es of 
June—the shippers and carriers scrap 
about ra tes and charges, while the 
ships are  idle and the crew s out of 
work, and then, in the fall and early  
whiter, when gales and fogs and 
freezing w eather take their toll of 
hum an life and costly ships, they are 
rushed to the limit, to the last m inute 
th a t navigation, w ith high wages, high 
insurance ra tes and high, fre igh t 
charges. T o a m an on  the side lines 
looking on, it would seem  th at during  
the w inter m onths these m atters 
could be settled and the good season 
fully utilized. I t looks to us as 
though the chief difficulty is that 
everybody concerned w ants all of the 
pie, instead of dividing up.

Maxy.

Propose T o Popularize Canned Okra.
Canned okra is a product of the  

canneries of the South and they  are 
w orking hard  to  popularize it.

I t  is a green pod annual p lan t which 
is indigenous to  the W est Indies 
whence its cultivation has extended 
th ro u g h o u t the w orld. I t  is a nu tri
tious, m ucilagenous vegetable, largely 
used for soups in the N o rthern  states 
bu t which the Southern  people of the 
U nited  S ta tes where it is well known, 
and the French, Italian , Spanish and 
o th er Latin races, use on their tables 
as a fine flavored, tender and w hole
some vegetable. T\he Greeks also 
are very fond of it and use canned 
okra  in large quantities.

T he best quality  is canned from  the  
whole young pods of the p lan t not 
longer than  th ree  and a half to  four 
inches, e ither cut in to  pieces an inch 
long or canned whole. T his style is 
splendidly salable and all th a t is can
ned in the South is seldom  sufficient 
to  m eet the demand.

T here  is ano th e r style packed which 
is not so desirable o r salable. I t  is 
m ade of the long and m ore m ature 
pods afte r a tta in ing  a g row th  of 
about six inches and is then cut into 
sho rt pieces and canned. T his stage 
of the vegetable is fibrous and too 
m ature  and com paratively taste less 
and if left exposed to the a tm osphere 
any. length of tim e or not thoroughly  
processed is ap t to  tu rn  black. T he 
ra ther slow grow th in poi u larity  of 
this really  fine vegetable is a ttribu ted  
som ew hat to  the packing and m ar
keting  of this la tte r  style, a much 
cheaper and in ferio r quality  to  the 
young and tender g row th which a 
few canners place on the m arket. The 
famous Gumbo soup a la Creole for 
which New O rleans and M obile res
tau ran ts are fam ous is m ade from  the 
young pods of okra. John A. Lee.

Business in Country Districts.
T he corn be lt and the co tton  belt 

are confronted  w ith very different 
conditions a t present, and ye t the  ul
tim ate outcom e in bo th  sections m ay 
be a lm ost the same. T he corn  belt 
has a bum per crop; the cotton  belt 
has the sh o rtest crop w ithin 25 years. 
In  the fo rm er section the enorm ous 
yield has no t helped m atte rs  very 
m uch because the price of corn is so 
low th a t it hard ly  pays to  m arket it. 
In  the co tton  belt the sh o rt yield has 
b ro u g h t p ronounced im provem ent,

both  m ateria l and psychological, be
cause the sudden advance in prices 
has enorm ously increased the value 
of last season’s large carry-over of 
co tton . In  both  sections the farm ers 
have gone heavily into debt, and the 
first proceeds of their crop m oney 
will go to  se ttle  up accounts a t the 
coun try  banks and the supply stores. 
T h is m eans th a t any extensive buying 
in farm ing com m unities will have to 
wait until old debts are liquidated 
and a new line of cred it can be estab 
lished. T h ere  will be som ething like 
the usual seasonal sp u rt in country  
buying, because the farm er m ust take 
care of the needs of his fam ily for 
the com ing w inter, bu t ru ra l m er
chan ts expect their custom ers to  be 
very conservative and critical when 
they come to tow n to  trade. Hence 
they are holding to  their hand-to- 
m outh buying policy. Business will 
be b e tte r than  a year ago, but with 
th is a ttitude  on the p a rt of a m a
jo rity  of the consum ers in country  
d istric ts, there  can be no sudden 
b u rst of prosperity .

E ggs and Other Things.
In  New Y ork w hite eggs com m and 

a higher price than  brow n ones, while 
in B oston the brow n or corn-fed v a ri
ety, ranks first. W hy? Sim ply a m atter 
of taste , w ith no scientific basis. Some 
like a brow n container be tte r than  a 
white one. T he con ten t is the  same 
in either. Some like porridge hot, 
some like it cold, th at is all. These 
little  idiosyncrasies give life and trade 
a p roper variety. T he m erchant who 
has unerring  judgm ent in catering  to 
the likes of his trade is the one who 
gets rich m ost quickly.

T ake clothing, for instance, for 
either m en o r women. Y oung men 
will pick style and correct cut before 
utility, quality  o r color, and pay ex tra  
for it. Old men are afte r quality first 
always. T heir idea of “value re 
ceived” from  a purchase is quite dif
ferent from  that of a young man. W e 
shall not undertake to discuss the 
vagaries which characterize  wom en in 
m atters of a ttire . I t  is enough to say 
th a t their w him s are so notably  m ore 
num erous than those of m en th a t the 
dry goods m erchant is fully justified 
in dem anding a considerably larger 
average profit on his gowns and suits 
than  the pu rveyor to men alone.

All trade and business has seem ing
ly inconsistent conditions to m eet 
T he best m an in conducting it is the 
one who has the faculty  of m eeting 
the desires of his custom ers, of buying 
the righ t goods.

Fighting the Rat.
T he Biological Survey is s ta rtin g  a 

big cam paign against ra ts  th roughou t 
the E astern  U nited  States. M uch a l
ready has been accom plished in the 
m atte r of con tro l in the W estern  and 
M iddle W este rn  states, w here effect
ive co-operation was secured. On the 
o th er hand, residents of the E aste rn  
and Southern  states, as a rule, have 
becom e so accustom ed to  the nuis
ances as to  accept them  as a m atte r 
of course. T he departm en t is doing 
its u tm ost to  awaken these sections 
to  the need for erad icating  rats.

You m ay lead a fool to  w ork, but 
you cqn’t m ake him  think.
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W e offer the unsold portion of

$600,000
Grand Rapids Refrigerator Company

7 %
First Mortgage Serial Gold Bonds

D ated O ctober 1, 1921, due O ctober 1, 1923-1932 

Denom inations: $100, $300, $1,000.

Interest payable A pril 1 and O ctober 1 a t th e  offices of T he Michigan T rust Com pany. 
Coupon bonds m ay be registered as to principal. Redeem able as a whole or in part 

a t the  option of the Com pany on 40 days notice a t 103. T he Com pany agrees 
to  pay  the norm al Federal Income T ax  not in excess of 2%.

THE MICHIGAN TRUST COMPANY, TRUSTEE

Free from Michigan Taxes and in the opinion of Counsel a legal investment for Michigan Savings Banks.

T he following inform ation is con tained  in a le tte r from  Mr. C harles H . L eonard , P residen t of the C om pany:

Only Funded 
Debt
History of 
Business

Security for 
Bonds

Value of 
Security

Growth of 
Business
Capital
Stock
Management

Legality

This issue of $600 ,000  b onds will b e  a  d irect ob liga tion  of the G rand  R apids R efrigerator C om pany and  will 
com prise its only funded  debt.
T he G rand  R apids R efrigerator C om pany, an  ou tg row th  of the  business established by  H erm an L eonard  in 
1845, is now  the  largest m anufacturer of R efrigerators in the  w orld. T he “ L eonard  C leanable R efrigerators 
are know n w herever refrigerators are used.
T he b onds are  secured by  a  closed first m ortgage on th e  entire p ro p erty  of the C om pany, including 25 acres 
of land, factory  buildings and  pow er p lan t (covering o v er 8 ac res). A lso b y  a closed first m ortgage on Leon
ard  Industrial Buildings, com prising 3 buildings, six and  seven stories high and  located  in the  heart of the w hole
sale district of G rand  R apids, less than  tw o blocks fro m  the  m ain retail business section of the city. This 
p roperty  is located  along the Pennsylvania C om pany tracks, and  has a frontage on b o th  O ttaw a and  M arket 
A venues.
T he to ta l appra ised  valuation  a t a conservative figure is in excess of $ 1 ,250 ,000  or m ore than  twice the bond  
issue. T he bonds will be  retired  $60 ,000  per year beginning O ctober 1st, 1923, which autom atically  im proves 
the  security each year.
In th e  pas t ten  years, the sales of the  C om pany have increased from  $ 7 20 ,000 .00  to  upw ard  of $2 ,800 ,000 .00 . 
D uring the sam e period  the  net earnings have been  fro m  tw o to  six tim es the to ta l bond  interest.

This issue of first m ortgage b onds is follow ed b y  $ 1 0 0 ,0 0 0  P referred  Stock and  $500 ,000  Com m on Stock, 
which securities are  junior to  th e  bonds.
T he sam e m anagem ent which has b rough t the  G ran d  R a p id s  R efrigerator C om pany from  a small concern to 
the predom inating  factor in its particular field, is still in contro l of the operation  of the Com pany, and  no change 
in m anagem ent is anticipated.
A ll legal m atte rs pertain ing to  this m ortgage and  the  b o n d s  issued thereunder have been in charge of Messrs. 
Butterfield, K eeney & A m berg.

Prices to yield

lV i%

THE MICHIGAN TRUST COMPANY
BOND DEPARTMENT

THE OLD NATIONAL BANK
BOND DEPARTMENT

T he s ta te m e n ts  co n ta in ed  in th is  a d v e r tis em e n t a re  n o t g u a ra n te ed , b u t have  been  o b ta in ed  from  sou rces  w hich  we believe to be re liab le .
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D oes th e  Salesm an L ike Y our S tore?
Tw o salesmen m et in the evening 

a t the hotel, and John asked Charley 
w here he spent the day. Charley 
answ ered: Me! I ’ve been over w ith
Mr. Johnson a t B usyburg; it’s heaven 
w hen you get inside his door.” “ I ’ll 
say it is, C harley,” answ ered John. 
None of my readers need any m ore 
of a definition. Fortunate ly , we of 
the grip  in one hand and the o rder 
book in the o ther encounter a big per 
cent, of such m erchants, bu t not 
enough, and if my hum ble w ritings 
can convert only 1 per cent, of those 
m erchants who cannot see th a t they 
m ust lay open their problem s, their 
needs and their cares to the sales
men, and place confidence in them , 
I shall have accom plished very much.

Let us step hack a pace and look 
over Mr. Johnson a t B usyburg. He 
sta rted  w ith a little  m oney in a small 
2 x 4  room , w orked hard  and used 
care in his business, hut despite th a t 
a fte r about six m onths had to  leave 
an occasional invoice slip by the d is
count date. H e scratched his head 
and tried to figure w here the leak 
was, when along com es his salesm an 
who had induced him to en ter busi
ness, and he tells him  his cares. 
Charley, the salesman, asks about his 
affairs and finds in the early  begin
ning too much credit, and the good 
M r. Johnson  too big hearted to  he a 
good collector. R ight there  was 
where Charley converted Johnson  
from  a storekeeper into a m erchant, 
and in a few m onths’ time Johnson  
was m oving along in good shape. 
Now th at in a fte r years he has be
come a success in business, do you 
th ink  he feels he don’t need this sales
m an? No. T his same salesm an or 
his successor, if he is of the 95 per 
cent, type, to-day m ore than ever en
joys his friendship, his questions and 
problem s, and, above all, his orders. 
H e  is, in the eyes of this m erchant, 
as one of my m erchants told me some 
few m onths ago, his w alking b a ro 
m eter of business. And he m ost 
gladly show s him the storm s and 
clear skies ahead in the m argin and 
m ove them . H e did so, and sold 
sixteen dozen pails in one day, agree
ing to  fill his custom ers’ purchases 
on the last six dozen as soon as he 
could get them  in stock. H e bought 
the six dozen a t the low er price and 
m ade m oney on a declining m arket. 
T h is is perhaps a sm all item, bu t if 
th is m erchant had vraited until his 
com petito rs could buy pails a t 5 cents 
apiece less than  he had bought, he 
would have been up b lindm an’s alley, 
so far as profits are concerned. I 
am  safe to  say 95 per cent, of our 
salesm en would have done the same

as I, b u t in 99 cases out of 100 the 
m erchant type pictured in the person 
of Mr. Johnson  of B usyburg would 
have been the beneficiaries.

So, friends, do not forget, no m at
te r  w hat o th ers m ay say, there is a l
ways the hum an side to your dealings 
w ith each other. W hen you greet 
your salesm an and let him  leave your 
sto re  w ith a smile, he th inks of you 
all the tim e and is Johnny-on-the- 
Spot to  do you a good turn , while if 
you send him away w ith a “by golly, 
I’m glad I ’m out of th at fellow’s 
sto re ,” you have autom atically  sever
ed your benefits.

Ig n o re  Im portun ities and  T h rea ts  of 
C reasey L aw yers.

Cadillac, Oct. 17—I am  not going 
to  take tim e to  w rite my congratu la
tions at this time, as o rd inary  w ords 
will hardly express m y appreciation 
of the m any kindly th ings you have 
done in m y behalf since first m eeting  
you and no w ords are expressive 
enough to  tell the value th a t the 
Michigan T radesm an has been to  me 
the twenty-five years I have been a 
reader. F irs t th ing  I know I ’ll be 
getting  a eulogy w ithout know ing it.

One of our m em bers who holds a 
C reasey certificate has been th rea ten 
ed w ith suit on a balance yet unpaid 
and I am try ing  to  get the nam e and 
address of every g rocer who holds 
these certificates, in order th a t we 
m ay the m ore effectively prove the 
unfair m eans used in obtain ing  these 
con tracts and, if possible, have a court 
record of the transac tions. T he o u t
come of one case will pre-determ ine 
any o thers th at m ay be sta rted  so we 
m ust win.

My though t was th a t you have the 
names of some who have signed the 
certificates and a le tte r from  you to 
them  asking them  to get in touch 
with m yself th rough  you would place 
us in a position to  m eet their case 
efficiently, as one certificate holder 
here has b rough t his le tte r  to  me and 
is going to  stand suit, so it is m y de
sire to  b ring  the pow er of the A sso
ciation into action in o rder th a t we 
m ay win out and in tu rn , s ta rt action 
to  recover m oney already paid the 
C orporation , w hich I have succeeded 
in doing in several instances.

J. M. Bothw ell, Sec’y.

Sm all T ow n H ote ls H ave B ig  T ow n 
Ideas.

Chicago, Oct. 18—T he lum ber sales
m an—if there  be any such ex tan t—■ 
it is so long since we have encounter
ed one on the road th a t we are be
ginning to fear th a t the genus is ex
tinct (he was a ra re  bird, and we all 
loved him ) can testify  th a t there  is 
one class th a t refuses to  believe th at 
the boom  of the w artim e cannon and 
of the w artim e prices is over. Even 
as good a friend as Duffy, a t the P ark  
H otel in W illiam sport, Pa., charges 
$3.50 a day for a room  w ith bath, and 
$2.50 w ithout—although  you get a 
d iscount if you are  a traveling  sales
man and stay over Sunday. T he hotel 
man is a do llar to  a dollar and a half 
high all over the country, w ith a few 
com m endable exceptions. W e plead
ed w ith the P en n -H arris  clerk  in 
H arrisbu rg , Pa., Jo give us som ething

at a low er rate  than  $4 a day, as we 
were Sundaying there, but w ithout 
avail or even the sem blance of a vail. 
Yet we are not a m illionaire, n o r even 
one of those m isguided persons who 
spend their m oney as if they  were. 
On the o th er hand, over a t Zanesville, 
Ohio, a t the good old C larendon you 
can get room , bath  and th ree  good 
m eals for $3.50 per day, and a t Spen
cer, W est V irginia, we found it for 
$3.75. Y et even som e of the sm aller 
tow ns have big tow n ideas about 
rates. T he Am erican, in C arbondale, 
Pa., charged $1.75 for a room  w ithout 
bath. D ouglas M alloch.

Four Counties To Join Hands.
Petoskey, Oct. 18— On M onday, 

Oct. 10, the citizens of Petoskey  ex
pressed at the polls their appreciation 
of the constructive civic w ork of John  
L. A. G alster by re tu rn in g  him to the 
City Com mission from  the first w ard 
for a term  of four years. Dr. B. H. 
Van Leuven, rep resen ting  the city a t 
large, and H en ry  Bohm, from  the 
th ird  ward, are the new m em bers of 
the Com mission, replacing A. B. Klise 
and George W . McCabe, retiring.

T he new Council will undoubtedly 
continue the aggressive and progres
sive policy staunchly  m aintained by 
th e ir predecessors.

T he new regim e s ta rts  w ith Council 
m eeting  M onday, Nov. 7, a t which 
tim e appointive city officers will be 
nam ed.

T he opening of the “b ird” season on 
Oct. 15 w itnessed an exodus of hunters 
from  this city. P a rtrid g e  pot-pies 
will grace m any local m enus on the 
re tu rn  of these sportsm en.

On W ednesday evening, Oct. 19, at 
the Cushm an H ouse represen tatives 
from  M ackinaw, Charlevoix, Cheboy
gan and E m m et counties will m eet to 
discuss the form ing of a N o rthern  
M ichigan A ssociation which will have 
for its purpose w idespread publicity 
for this incom parable portion of 
M ichigan.
T he local dem and for houses is far 
in excess of the supply and an en te r
prising  builder will find here a fertile 
spot for his activities. T he Petoskey 
C ham ber of Com merce will give sup
po rt to  a man of this type.

E xtension  of the sewage system  
here is being rapid ly  pushed prior to 
the com ing of w inter.

Petoskey  industries rep o rt a very 
cheerful outlook and em ploym ent con
ditions are very satisfactory.

J. F rank  Quinn.

T hose who bring  sunshine to  the 
lives of o thers cannot keep it from  
them selves.

W estern  H otel
BIG RAPIDS, MICH.

Hot and cold running water in 
all rooms. Several rooms with 
bath. All rooms well heated and 
well ventilated.

A good place to stop.
American plan. Rates reason

able.
WILL F. JENKINS, Manager.

The Newest W ell Known for
In Grand Rapids Com fort and Courtesy

HOTEL BROWNING
Three Short Blocks From Union Depot

Grand Rapids, Mich.
150 F IR E  PROOF ROOMS— A ll W ith  

- P rivate Bath, $2.50 and $3.00 
A . E. H A G E R , M anaging-D irector

CODY HOTEL
GRAND RAPIDS

o  a  T P Q  5 $1.50 up w ithou t bath  
I U U M |  $2.50 up w ith  bath

CAFETERIA IN  CONNECTION

HOTEL RICKMAN
K A LA M A ZO O

One block from  M ich igan  C en tra l 
S ta tio n . H e a d q u a r te rs  U . C.. T.

Barnes & P feiffer, Props.

YOU CAN LEARN
G regg S h o rth an d , T ouch  T y p ew ritin g , 

a n d  S e c re ta r ia l T ra in in g  by  M ail o r 
in  th e  R es id en t School o f th e

“ The Q uality School’’
A. E. H O W E L L , Manager 

110-118 Pearl St. Grand Rapids, Mich.
C orrespondence w ork  can  be s ta r te d  a t  
a n y  tim e. R es id en t school c la sses  in  th e  
above su b jec ts  s t a r t  on O ct. 31, Nov. 14 an d  
N ov. 28. C ata lo g  a n d  p a r tic u la rs  free .



O ctober 19, 1921 M I C H I G A N  T R A D E S M A N 33

!

Gabby Gleanings From Grand Rapids.
Grand Rapids, Oct. 18— H en ry  K. 

Boer has sold his dry goods stock and 
store furniture and fixtures a t 937 
Division avenue, South, to George B. 
Powell. T he consideration was $3,300.

T he L itcher L ite  C orporation, which 
has m ade two a ttem p ts to get on its 
feet, has finally placed its p roperty  in 
the hands of a trustee  to secure ob
ligations which aggregate  about $50,- 
000. A m ong the men who suffer by 
the failure are John  W . B lodgett and 
I). A. B lodgett I I I ,  each of whom  in
vested $50,000 in  the enterprise. Lewis 
H eath  is also a loser to the extent of 
$18,000. Several hundred thousand 
dollars have been sunk in the  effort 
to get the device on the m arket, w ith
out result.

Charles G. Graham , who covered 
M ichigan te rrito ry  m ore than th irty  
years for the John V. Farw ell Co., 
Chicago, has engaged to travel for the 
E aton Rapids W oolen Mills, which 
has recently  added to its form er line 
lines of Jersey  sport coats, bathino- 
suits, m ackinaws and blankets. Mr. 
G raham  is an able and experienced 
salesm an and will, undoubtedly, 
achieve an ou tstand ing  success in his 
new connection. H e will continue to 
reside in Ithaca, which has been his 
home tow n for m ore than  a quarte r 
of a century.

John  J. K arpienia has sold his m eat 
m arket a t 643 Stocking avenue to 
W ladyslaw  & W ladyslaw a P ie trzyk  
for a consideration of $1,500.

A ndrezej K w iatkow ski has sold his 
m eat m arket a t 303 Indiana avenue to 
M aryan K prow ski for $1,500.

If self-preservation is the first law of 
nature, saving and safe investm ent 
should be the first im pulse of personal 
finance.

Safety and security  against the fu
ture can be easily secured by con
sistent saving.

Perhaps th e  first value th a t comes 
from  th rift consists of the p reparation  
it gives one for the future.

T h rift is personal preparedness.
T hrift is fundam entally  an economic 

application of the  law of self-preserva
tion.

M ankind has p rogressed  because of 
the instinct of laying fey for the future 
—of piling up resources to-day against 
to -m orrow ’s opportunities and require
m ents.

T he lesson in th rift one reads on the 
page of cu rren t h isto ry  should be 
taken in a personal w ay by every 
citizen of Am erica. T he m an who is 
em ployed or is in com fortable cir
cum stances to-day should bear in 
mind th a t the days of adversity  m ay 
come to him  as they  have come to 
m any others.

Life is m ade up of sunshine and rain, 
of success and failure. No m an is 
too rich o r too prosperous o r too in
dependent to be above .the need of in
vesting  a certain  am ount each week 
or m onth in G overnm ent sayings se
curities. I t  is a fundam ental of cor
rect living. H e is helping his coun
try  and a t the same tim e helping him 
self.

Every  L iberty  bond is a pledge of 
the people of the U nited S tates to  pay 
a certain  sum  of m oney a t a certain 
time, w ith in te res t on it until m aturity. 
I t  is a m ortgage on th e  resources of 
the country  and the energy and p ro 
ductivity  of the people.

Keep everv L iberty  bond you have. 
Buy all you can a t presen t prices.

T h rift M agazine tells an in te resting  
sto ry  o f the fa ther of a 10-year-old 
boy in New Y ork who was besieged 
by his young hopeful to  buy a certain 
p layth ing am ounting  in value to $100. 
Day a fte r day the  fa ther was coaxed, 
cajoled, and threatened. H e put up 
num erous defensive argum ents th a t 
were brushed aside w ith scorn. F inal
ly the fa ther said: “Son, whicfe would 
you ra th e r have, this toy or 50 cents 
a m onth as long as you live?”

T he bov chose the 50 cents a m onth  
for life. T he fa ther invested $100 in a 
gilt-edged security  yielding six per 
cent.., and the boy  was given a lesson

in th rift and the value of m oney that 
will be of untold value to him  as long 
as he lives.

B arnum  was right. Ig n o rin g  the 
w arnings of the Governm ent, A m eri
can wage earners last year contributed 
half a billion dollars to the p rom oters 
of “w ildcat” stock schemes. U nable to 
resist the offer of high in te rest rates, 
thousands of hard-w orking m en and 
women disposed of their L iberty  
bonds or w ithdrew  their savings from  
banks to  purchase “insecurities.” You 
personally  m ay not have bought a 
share of these offerings of unscrupu
lous prom oters, but the fact rem ains, 
according to an estim ate m ade public 
by the U nited S tates Federal T rade 
Com mission, th a t a sum am ounting  to 
about $4.59 for every man, wom an, 
and child in th is  country  was w ith
draw n from  legitim ate uses and poured 
into the pockets of fakers. I t  is esti
m ated th at $350,000,000 was w ithdraw n 
from  bank deposits for this purpose, 
and th a t L iberty  bonds valued at 
$150,000,000 were given up by victims 
for w orth less paper. T he w ar in
duced thousands upon thousands of 
A m ericans to become investors in 
L iberty  bonds and V ictory  notes. 
H aving tasted  the  joys of bond hold
ing and coupon clipping, and experi
enced the rew ards of econom y and 
thrift, a large percentage of these in
vestors looked for fu rther and larger 
paying investm ents and so became 
easy prey  for the sw indlers.

F rank  L. Day, ©f Jackson, a fter 
covering Southern  M ichigan fourteen  
years for M errill & Co., of Toledo, 
has signed up w ith L indsay Bros., 
jobbers of P lym outh  cordage and 
binder twine a t Milwaukee. T he en
gagem ent dates from  Oct. 1 and the 
te rr ito ry  covered wjill include all 
available tow ns in Southern  M ichigan 
and N o rthern  Indiana. Mr. Day 
knows the trade  like a book and is 
as dependable as a D utch windm ill. 
O nly F ran k  keeps going, w hether the 
wind blows o r not.

F red  S. Piow aty  has so far recov
ered as to  be able to  visit the office 
for an hour or so each day th is week. 
H e is still very weak and about a 
m onth  hence—if he is s tro n g  enough 
by th at tim e—he will go to  San D ie
go, Calif., for a tw o or th ree  m on ths’ 
stay. H e was as near death’s door as 
it is possible for a m an to  go and 
keep on this side of it.

Retirement of Very Old Mercantile 
Establishment.

Ishpem ing, Oct. 18—T he stores of 
J. Sellwood & Co., established here 
forty-four years ago by the late 
Joseph Sellwood, will soon be a th ing  
of the past, o rders having been given 
by the owners, heirs of Mr. Sellwood, 
to close out all of th e  stock in both 
the g rocery  and dry  goods depart
m ents and to  dispose of all equip
ment. The two stores are  offered for 
rent.

I t  is not likely th a t the store 
building w ill rem ain vacant for any 
length of tim e after the Sellwood 
business is closed out, as several out
side parties looked over the building 
th is week w ith the idea of locating 
here. One concern, which m akes a 
specialty of shoes, is very  desirous of 
opening a store in Ishpem ing. No 
doubt some Ishpem ing m erchant will 
enquire about the places, the location 
being an excellent one for re ta il busi
ness.

I t  was fo rty -four years ago th a t Mr. 
Sellwood, who was engaged in con
trac t m ining here for a num ber of 
years, erected the Sellwood block. F o r 
a good m any years th e  postoffice oc
cupied a p a rt of the building, and the 
T illson drug store  has been located 
in the Southern p a rt since the build
ing was first built. W hen  the post- 
office was m oved the Sellwood com 
pany took the ex tra  space to m ake 
additional room  for d ry  goods and 
furnishings, and a large stock was 
alw ays carried. T he g rocery  has en
joyed a fine business for a long term  
of years.

R ichard M atthew s m anaged the 
business for forty  years, re tiring  two 
years ago because of ill health, and 
his place was taken by his son, Roy, 
who is still in charge. T he latter 
has recently  received a fine offer from  
a m ercantile concern, which he will 
probably accept.

News Notes Ftom Central Michigan.
Ow osso, Oct. 28—T he regu lar m eet

ing of O w osso Council, U. C. T., was 
held Saturday evening w ith consider
able enthusiasm  and everyone good 
natured with a count of seventy-two 
m em bers in good standing. Of course, 
we’re not so m any, since w e’re in a 
■town sm aller than  Grand Rapids, but 
we are g row ing in num bers, also in 
grace, with four candidates for the 
next regular.

Geo. L am phere and W . L. Clice, of 
Ithaca, have purchased the general 
stock of m erchandise of George Max- 
ted, a t M iddleton, and will conduct 
the business at the same stand under 
the nam e of the M iddleton Hom e 
Goods Store.

W e have read with considerable 
in terest the different rem arks and sug
gestions by different individuals, re
gard ing  the upkeep or disposal of 
those blooded canine specim ens of 
S tate p roperty  th at are being held on 
suspended sentence a t the Ionia Re
form atory. As suggestions seem to be 
in order, we have a way out of the 
dilemma. A llowing that it w ill be 
awfully hum iliating to the dogs to 
jum p a S tate job  to hold down a 
position as a comm on everyday coon 
dog, but a t this season of the year 
coon dogs are in dem and a t a rem ark
ably good figure, for we read only 
yesterday  of a sportsm an who paid 
$400 for a well bred  intelligent coon 
dog.

John  A. N im m o has sold his stock 
of general m erchandise a t Sethton to 
E arl Groesbeck, who will take posses
sion this week. T his is one of the 
best one-store locations in this p art 
of the S tate and with Mr. G roesbeck’s 
wide acquaintance in this vicinity, 
w ithout doubt he will be a winner. 
H ere’s our best, Earl.

H onest G rocerym an.

Creasey's Hirelings Lying About the 
Tradesman.

M ontpelier, Ohio, Oct. 18— E very 
where I go I find Creasey victims. 
If  they are new to the game they are 
very b itte r against the T radesm an and 
the regular jobbers who have served 
them  so well and faithfully in past 
years. T hey  assert w ith m uch gusto 
th at C reasey sued the T radesm an for 
dam ages and th at Stowe settled the 
suit by paying several thousand dol
lars and agreeing not ito m ention 
Creasey in his paper any m ore. Of 
course, I invariably offer to w ager all 
such m erchants $50 th a t the statem ent 
is a lie, b u t I have no t yet found a 
m erchant who would take me up. 
A fter a g rocer has been w ith the 
C reasey gang  about th ree  m onths and 
finds th a t he has been soaked good 
and plenty, he tu rns against Creasey 
w ith m ore fury than he ever devoted 
to Stow e; but the strange p art of it 
is that he th en  blam es Stowe for not 
keeping him out of trouble by expos
ing Creasey in  every issue of the 
T radesm an. I begin to  th ink  th a t the 
g rocers who are caught in the Creasey 
net get about w hat they  deserved, be
cause they were looking for trouble  
when they parted  com pany w ith their 
old standbys, the regular jobbers, and 
they hate to own up th a t they  have 
been sw indled by the slick schem ers 
and adro it liars who w ork them  up 
to a frenzy by prejudicing them  
against their real friends and then 
bleed them  to their h ea rt’s content by 
securing th e ir  signature  to a Creasey 
contract.

I fail to  see any difference betw een 
the m ercantile victims of the Creasey 
sw indle and the consum er victim s of 
the  H arrison  P ark er swindle.

S. A. Sheldon.

Glue Made From Blood.
A new kind of glue, very valuable 

to cabinetm akers and for various o ther 
purposes, is m ade of dried blood albu
min. I t  is a dark  crystalline substance 
and, w ith the addition of simple 
chemicals, furnishes the m ost w ater
proof glue known. I t is used for air
plane p a rts  and “plyw ood”—the lat
ter term  re la ting  to articles which are 
m ade by g luing pieces of wood to
gether.

P lyw ood is a g reat economy, render
ing practicable the utilization of small 
stuff which used com m only to  be 
th row n away, and thereby saving large 
size m aterial.

A new  and ingenious m ethod of 
applying the glue for this purpose has 
been developed by the F o rest Service. 
T hrough  a trough of glue solution are 
draw n b road  strips of tissue paper, 
which, being thus sa turated , are then 
dried. A layer of this tissue paper is 
placed betw een two pieces of wood, 
and heat is applied with pressure, the 
result being a jo in ing  th at is actually 
stro n g er than  th e  wood itself. T he 
glue-paper is alw ays ready for use, 
and it will keep fresh for a long time.

Protest Proposed Room Tax.
T he office of the N ational Com

m ercial T rav e le rs’ A ssociation has 
sent out to  m anufacturers, com m er
cial bodies and salesm en, a le tte r call
ing for p ro test against the proposed 
bill which would place a tax  of 10 per 
cent, on all hotel room s of $5 and 
up per day. T he le tte r follow s:

“T raveling  Salesm en!
“Now is when we m ust act.
“T here  is a bill before the U nited 

S ta tes Senate know n as the T ax  on 
H otel R oom s—Section 907—and calls 
for a tax  of 10 per cent, on all room s 
of $5 and over.

“T his m eans ano ther h it a t the sam 
ple room  and m eans m ore burdens 
for the a lready overburdened com 
m ercial m en to  carry.

“Send a p ro test to  your Senators 
and Congressm en a t once!

“U rge your firms and all o thers in
terested  to  also p ro tes t a t th is  ex tra  
tax.

“Q uick action is necessary.”

A hardw are  in South Pasadena, 
California, has a wide door and re
cently discovered th at this was a satis
factory  m ethod of operation for a 
sign which he had received.

H e fastened a cord to  the upper and 
ou ter corner of the door. The o ther 
end was suspended from  the ceiling 
of the store directly  in fron t of the 
door by a  screw  eye. T o th is end was 
fastened the sign. W hen the custom er 
would open the door the sign would 
drop to  a level w ith the eyes. And 
when he closed the door the sign 
would rise tow ard the  ceiling.

Reno, Nevada, m erchants use a co
operative plan for their window ser
vice. A  local w indow trim m er be
came too expert for any one concern 
to pay for all of his tim e; so a num 
ber of stores co-operate and each gets 
a tu rn  a t his w indow -trim m ing. H e 
trim s one window in each s to re  a t a 
time, thus covering the  field in the 
shortest tim e and giving each sto re  a 
new trim  a week a t a low expense, 
com pared to the  salary  of a special 
employe.
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Michigan Board of Pharmacy.
P re s id e n t—J am e s  E. W ay, Jack so n .
Sec’y  a n d  T rea s .—C h arle s  S. Koon, 

M uskegon.
D irec to r o f D ru g s  a n d  D ru g  S to res— 

H . II . H offm an, S an d u sk y ; O scar W . 
Gorenflo, D e tro it; J a c o b  C. D ykem a, 
G rand  R apids.

N ovem ber E x am in a tio n  Session—G rand  
R apids, N ov. 15, 16 a n d  17.

J a n u a ry  E x am in a tio n  Session—D etro it. 
J a n .  17, 18 an d  19.

Proh ib iting  the  U se of L ead in  Pain t.
In  F rance there is already legisla

tion prohibiting  the use of lead in the 
m anufacture of paints. In o ther coun
tries in E urope agitation for such 
legislation is strong  and in all p rob 
ability some proh ib ito ry  or restrictive 
legislation will be passed in some of 
them  in the near future. T he ques
tion is to be taken up and discussed 
in detail a t the forthcom ing Geneva 
L abor Conference. I t  has been ex
pected that the prom inent producers 
of lead in this country  and also m anu
facturers of lead p igm ents would take 
som e steps to p resent the case of the 
m anufacturers to this conference. 
P residen t C ornish of the N ational 
Lead Com pany, in a letter to one of 
the leading trade papers asserts th a t 
his com pany will not take such steps 
and gives the com pany’s reasons for 
not doing so.

Mr. Cornish states th a t the corrod- 
ers and producers of lead are in sym 
pathy  with the efforts to minimize the 
dangers which a ttend the use and m an
ufacture of lead p igm ents and outlines 
the steps which they  have taken to 
p revent lead poisoning in the industry 
in some detail. T he exchange of p ro 
tective ideas, w ork along m edical lines 
and the education of lead w orkers 
have all been undertaken w ith some 
success by the com pany and by o ther 
producers af pigm ents. Such w ork 
apparently  adm its the serious pos
sibilities of danger to w orkm en in the 
use of lead pigm ents.

T h at these dangers can be reduced 
to  a m inim um  which m akes lead 
poisoning one of the least possible 'of 
industrial m ishaps is the contention 
of the m anufacturers. In  outlining 
the reasons why the corroders are not 
to be represented  a t the Geneva con
ference, Mr. Cornish falls back upon 
the  ground th a t the econom ic good 
sense and N ational spirit of the dele
gates to the conference will prevail 
over the attem pts of those who would 
absolu tely  p roh ib it the use of lead as 
a pigm ent. U ndoubtedly, as Mr. Cor
nish poin ts out, there will be a ten 
dency for the delegates to line up to 
some extent as representatives of lead 
producing and non-producing nations.

T he question of represen tation  of 
in terested  parties is felt in some direc
tions to lie som ew hat deeper than  the 
question of the final outcom e of the 
conference. R egardless of w hether 
the conference resu lts  in a p rohibitory  
resolution o r not, it is felt in some

directions th at the delegates are en
titled to all the inform ation on the 
question which is available. P robably  
the large lead producers have m ore 
such inform ation than  anyone else. 
Mr. Cornish po in ts out th at it is 
against the policy of his com pany to 
a ttem pt to influence legislation of any 
kind. T he presenta tion  of the facts in 
the lead m atte r would, it is contended, 
hardly come under the heading of a t
tem pts to influence legislation. P re 
senting these facts would m erely aid 
the delegates at the conference to 
m ake a correct decision on the m erits 
of the case. A one-sided presentation  
of these facts could very easily lead 
to a quite erroneous decision.

U nderly ing  F ea tu res of Advance in 
Cam phor.

An in teresting  developm ent in the 
m arkets during the past week was the 
advance in cam phor a t a tim e when 
dem and for it from  actual consum ers 
is hardly  sufficient to clear spot sup
plies, which are far from  heavy. 
A m erican refiners and m any of the 
im porters believe th at the advance is 
due entirely  to speculative activity. 
T here  is a tendency to  speculate in 
m any of these F ar E aste rn  p roducts 
which is not so noticeable in m aterials 
which are m ade wholly o r in p a rt in 
this country. T he speculator is usual
ly heartily  disliked by bo th  consum ers 
and producers. T h is is quite natural, 
for he a t tim es in terferes w ith the  even 
course which affairs a re  taking in the 
m arket. I t  is quite often overlooked 
th at he m ay serve a very  useful p u r
pose in fo recasting  and discounting 
future m ovem ents of the m arket and 
in preventing  sudden shortages and 
their accom panying difficulties.

In the instance of cam phor, which 
occurred during  the past tw o weeks 
there are som e underly ing  conditions 
which m ake for streng th  in the m ar
ket. Refiners have been forced to  pay 
high prices for supplies of crude and 
on this fact the  speculative elem ent 
has built up a s tru c tu re  of advancing 
prices w hich m ay o r m ay no t be ju sti
fied. W h atev er the outcom e of the 
m ovem ent,, it has served to b ring  the 
m aterial to the a tten tion  of the buyers 
again and m ore business has been 
done during  the past few days than  in 
any sim ilar period for m any m onths. 
T his m ovem ent m ay well lead to  the 
establishm ent of som ew hat b e tte r 
prices as a m ore o r less perm anent de
velopm ent. N either refiners n o r im 
po rte rs  would com plain if such were 
the case.

On the o ther hand, it is im probable 
th a t speculation in  any item  will be 
able to send prices to  levels very  far 
above those existing  in the m arket a t 
present. B uyers are th rough  purchas
ing chem icals and drugs a t w hat they

deem  to be unreasonable levels. I t  is 
only necessary to study the course of 
any com m odity which has been active 
during  the p ast tw o  or three m onths 
to confirm  this. W henever buying has 
sta rted  and either producers or deal
ers have a ttem pted  to take advantage 
of it by quoting  higher prices buying 
has stopped alm ost a t once. T his a t
titude is likely to prevent undue profits 
in cam phor o r any o th er speculative 
item. I t is regarded in m any quarters 
as a healthy  sign inasm uch as it in
dicates th a t buyers a re  well aw are of 
m arket conditions and are w illing to 
purchase when prices are right.

T h a t O ld Favorite—Sea Salt.
An old druggist was saying: “ I

find it profitable to show sea salt in 
July, A ugust and Septem ber, no t so 
m uch to a ttrac t the people who are 
going to the seashore as to in terest 
those who are com ing back. A man 
g e tting  ready to go away is usually 
tired  out, jaded, and disgruntled. He 
is m ostly  in te rested  in getting  away. 
B ut a fter he has had his salt baths 
for a couple of weeks, he com es back 
feeling a g reat deal better. A good 
deal of the im provem ent he credits 
to sa lt w ater bathing. H e th inks he 
will keep it up. And I  th ink  th a t is a 
good tim e to show  sea salt.” N o t bad 
reasoning.

Salt w ater ba th ing  is invigorating, if 
no t overdone. Some fine physical 
specim ens frolic in th e  w ater half a 
day w ithout apparen t harm , but the 
average individual had b e tte r take his 
bath  in this m anner. Do your stro lling  
on the sand before going into the 
w ater. T w en ty  to th ir ty  m inutes in 
the w ater is enough for a wom an; a 
m an can go som ew hat longer. Of 
course, anybody can rem ain longer, 
but we are talk ing  about g e tting  the 
best results. A good m any come ou t 
shivering, and m any m ore rem ain in 
en tirely  too long. F rom  the ocean 
m ake a dash  for the bathroom , take 
a show er, then  a brisk  rub-dow n. You 
will come out w alking on air.

T he salt in the w ater has som ething 
to do w ith th is invigorating  effect. 
F igh ting  the waves has som ething to 
do with it, no doubt. A nd very  often 
this is strenuous work. T he show er 
is good and the rub-dow n, perh  aps is 
best of all. T he entire  com bination 
m akes for health  and a renew ed zest 
in living. W e can’t fight the waves 
in a ba th tub  a t home. B ut we can 
have the salt, and the show er, and the

rub-dow n. Sea salt will not sell very 
well if left in the cellar. N o t a g reat 
m any people come in and ask for it. 
D octors recom m end it m ore or less 
for people who are run down, but 
m any of these individuals dodge the 
issue and do not buy it unless the 
doctor keeps insisting. I t  is very easy 
for these boxes of salt to sift into 
dark  corners. T he o ther day a drug
gist d ragged som e out th at hadn’t 
seen the light for several years. T he 
stuff w on’t sell when cobwebs collect 
over the boxes.

A window trim  is the thing, a cool 
trim , w ith green and w hite drapery. 

SE A  SA L T  
Inv igorating  

O N  A N Y  DAY.
T here  is the placard. T h at kind of 

talk  m akes ’em stop  and th ink  in 
broiling w eather. A nd perhaps you 
have som e cardboard  bath ing  girls 
suitable for a w indow trim . A trim  
seen recently  show ed a fine stre tch  of 
beach depicted on canvas, w ith ocean 
waves dancing in the distance. Now 
when a m an is coming along the hot 
pavem ent, m opping his brow , and 
thinking dark  thoughts about the 
hum id w eather, a trim  of this kind 
is ju st the th ing  to get his a ttention . 
H e doesn’t w ant chest p ro tectors. 
T h at w ord “inv igora ting” fills the bill 
—he w ants som ething th a t will re
fresh and invigorate him. % Sea sa lt 
seems seasonable, and his a tten tion  is 
fixed.

T he w riter used to know  an old 
tim er who was alw ays prow ling 
around the store, looking for stuff of 
ju s t th is kind. One day he saw  a 
ju n io r clerk pushing som e boxes of 
sea salt under the counter w ith his 
foot.

“W h a t’s th a t?” he asked.
“Sea sa lt.”
“W hy are you shoving it under the 

counter?”
“Aw, it isn’t selling.”
“T h a t is ju s t the stuff I am  afte r,” 

declared the old m an. “ If it isn’t sell
ing, we w ant to have it out and give 
it a boost. I  like to get behind stuff 
th at isn’t selling. I t  is a so rt of a 
challenge to  me.”

And so it was.
A ny line th at was dragging  he 

would b ring  to the front, give it a 
window trim , and s ta rt a little  cam 
paign. H e said p ry ing  into closets 
and dark  corners was a good thing, 
because it kept stuff from  getting  
overlooked. And he said, g e tting  be-

NOW IS THE TIME FOR

Menthol - Horehourd

COUGH 
DROPS

A High Class Drop in an Attractive Package and Packed in a 
Catchy Display Carton 

Order Direct of us or Through Your Jobber

P U T N A M  F A C T O R Y , Ma"Bfadn.ri»
GRAND RAPIDS, MICH.
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hind slow sellers was ano ther good 
thing, because you often found out 
ju st w hy they  were slow sellers.

A nd these a rgum ents were not w ith
out force.

Show ing an article does no harm.
If the goods sell, you are that much 

ahead.
If they don’t sell, you can try  to 

find out why. All the inform ation 
you pick up will be valuable, keep you 
from  becom ing overstocked in cer
tain lines, and naturally  an effort will 
be m ade to furbish up the goods. In 
this way m any a line has been rescued 
ju st in tim e to keep it from  going per
m anently  into the discard.

All of which argum ents apply to 
boosting  th a t old favorite—sea salt.

Show the stuff.
Give it a chance.
T h at is the way to m ake it go.

Moral Pervert» in Medicine.
A Germ an physician, who made 

large sum s catering  to  the dem ands 
of d rug  addicts, was, upon investiga
tion, found to  be a m an who deliber
ately  lured his patien ts into the d rug 
habit in o rder to  cure them  at heavy 
cost, a fte r which he repeated the hid
eous ou trage upon them.

Such a perversion of a noble p ro 
fession is shocking; but are we free of 
it in A m erica in o th er form s? I t  is 
frequently  charged th a t w ithin a gen
eration  the practice of medicine has 
been tho rough ly  com m ercialized in 
th is coun try ; certain ly  it has been 
m ade oppressively exfensive fo r the 
poor in ru ra l d istric ts, and put largely 
on a “pay-as-you-get-it” basis w her
ever the least doubt of ability to  pay 
exists.

Also, the  trea tm en t of chronic tro u 
bles, whose cure depends upon rad
ical changes of habit, is still a lm ost 
w holly medicinal, because of hum an 
dislike to  give up p leasant indulg-

ences. Physicians who tell the tru th  
to  their rich patien ts are likely to 
lose them . E rgo, they ply them  with 
palliatives to  their own profit. P e r 
haps it is the first duty of the doctor 
to  “keep his practice,” but there  was 
a tim e when the family physician 
talked plain tru th s to  his patients. 
M any of them  do not hu rry  to  do so 
now, when pleasant trea tm en t and 
fads yield them  large incomes.

H is Conclusion.
A fter listening to the long-winded 

salesm an exto lling  the m erits of a 
certain dry cosm etic for an hour or so 
w ithout let up or respite one listener 
said:

“I see now, for the first tim e, an 
analogy betw een gunpow der and 
facepowder.”

“W hat is the analogy?” innocently  
asked the gabble-gut.

“One enabled people to shoot off 
their guns and the o ther enables some 
hot-air a rtist to shoot off his face.”

To-day is the 'best day in the year.

Chocolates
Package Goods of 

Paramount Quality 
and

Artistic Design

Holiday Goods and
Druggists Sundries

We are pleased to announce that our com

plete line of Holiday Goods and Druggists 

Staple Sundries is on display in our Sam

ple Room here in Grand Rapids. We 

cordially invite our customers and friends 

to visit us at their earliest opportunity.

The line is intact to date and offers a 
generous selection from which to choose.

Hazeltine & Perkins Drug Go.
G r a n d  R a p i d s ,  M i c h i g a n

Wholesale Drug Price Current

B oric
B oric

Prices quoted are
A dds

(X ta l)

W a te r , 18 deg . — 
W a te r , 14 deg.

C hloride (G ran )

17%@ 25
.17%® 25

29® 35
. 65® 70

4 0 6
. 10® 15
. 25® 30

4® 6
. 58® 

a

65

■ 108? 20
15

8® 13
. 22© 26

10® 20

B
60@1 00 

.2 5 0 0  2 75

. 60® 80
2 6 0 0  3 00 
1 00@1 20

Barks
C assia  (o rd in a ry ) 25® 80
C ass ia  (S aigon ) 6 0 0  60 
S a ssa fra s  (pw . 65c) ®  60
Soap C u t (pow d.) _  __

40c ____________ 20® 26

Berries
C u b e b _________ 1 60® 1 16
F ish  ____________ 40® 60
Ju n ip e r  --------------- 7® |5
P r ick ly  A s h ------ @ 30

Extracts
L i c o r ic e ________  60® 66
L icorice  powd. — 70® 80

Flowers
A rn ica  --------------- 75® 80
C ham om ile  (G er.) 60® 60
C ham om ile  R om  40® 46

Gums
A cacia, 1 s t --------  60® 55
A cacia , 2 n d -------  45® 60
A cacia , S o rts  —  20® 25 
A cacia , pow dered  30® 36
A loes (B arb  P ow ) 25® 3o 
A loes (C ape P ow ) 30® 35
A loes (Soc P ow ) 90@l 00
A safo e tid a  --------  76@1 00

Fow . ______ 1 25® 1 50
C a m p h o r ------------ 97@1 00
G uaiac  --------------- @ 75
G uaiac , pow ’d — @1 oo
K ino ------------------ @ 75
K ino, pow dered - © so
M y rrh  -------------- - ® 70
M yrrh , pow dered  ® „ 75
O pium  _______  9 00©9 40
O pium , pow d. 10 25@10 60 
O pium , g ra n . 10 25010 60
Shellac  --------------- 75® 85
Shellac  B leached  80® 90
T r a g a c a n t h -----  4 00@5 00
T ra g a c a n th , pw . 3 50®4 00
T u r p e n t in e --------  26® 30

Insecticides
A rsen ic  -------------  12@ S5
B lue V itrio l, bbl. 07% 
B lue V itrio l, less  8® 15 
B o rdeaux  M ix D ry  17® 30
H ellebore , W h ite

p o w d e r e d _____ 26® 36
In se c t P o w d er — 40® 65 
L ead  A rsen a te  P o . 22® 42 
L im e a n d  S u lp h u r  ̂_  __

D ry  ______ . . . .  11® 23
P a r is  G r e e n ------31® 48

Ice Cream
P ip e r Ice C ream  Co.

B ulk , V an illa  ---------1 10
B ulk , V an illa  S pecial 1 20
B ulk , C h o c o la te ------- 1 20
B ulk , C aram el ---------- 1 20
B ulk , G r a p e - N u t -------- 1 20
B ulk , S t r a w b e r r y -------- 1 25
B ulkk , T u t t l  F ru it i  __ 1 25
B rick , V an illa  ---------- 1 40
B rick , F a n c y  ------------1 60
I c e s ----------------------------- 1 JO
S h e rb e ts  --------------------- *

Leaves
B u chu  -------     9 }
B ucbu , pow dered  ® i  ou
Sage , b u l k --------- 67© 70
Sage, % loose ~  72© 78 
Sage, p o w d e red -- 66® 60
S enna , A lex. —  1 40 0 1  60 
Senna , T ln n . —  30® 85 
Senna , T ln n . pow  35© 40 
U v a  U r a l _______ 80© 20

Oils
A lm onds, B itte r ,  ____

t r u e _- ____-  10 50®10 75
A lm onds, B itte r ,  ____ „

a r t i f i c i a l -----  2 6002  75
A lm onds, Sweet, 

tru e  ...------ - 1 00®1 25

n o m in a l ,  b a s e d  o n  m a r k e t
A lm onds, Sw eet,

im ita tio n  ______ 60® 1 00
A m ber, c r u d e _ 2 00 0  2 25
A m ber, rec tified  2 2 5 0  2 60
A nise _________ 1 25@1 50
B ergair-on t ___  8 00 0 8  25
C a jep u t _______ 1 50© 1 75
C ass ia  ________  2 25©2 50
C as to r ________ 1 32® 1 56
C edar L e a f - —  1 6 0 0 1  76
C itrone lla  ____ -  6 5 0 1  00
Cloves _______  2 7 5 0 3  00
C ocoanut ____ -  30® 40
Cod L iv er _______ 8501  00
C ro ton  _________ 2 2 6 0  2 60
C otton  Seed —  1 15®1 25
C ubebs _______  9 00®9 25
K igeron _______  6 0 0 0 6  25
E u c a ly p tu s -----  1 00®1 25
H em lock, p u re -  1 5 0 0  1 75 
J u n ip e r  B e rr ie s  3 25 0  3 50 
J u n ip e r  W ood 1 50®1 76
L a rd , e x t r a ___ 1 25®1 45
L a rd , No. 1 _____1 10©1 20
L a v en d a r F low  8 00© 8 25 
L a v e n d a r  G a r’n  1 7 5 0  2 00
L e m o n ________  1 6 0 0 1  76
L inseed  Boiled bbl. @ 82
L inseed  bid less  89® 97 
L inseed , raw," bbl. © 80
L inseed , raw , less  87© 95 
M u sta rd , tru e  oz. 0 2  76 
M u sta rd , a rtitil , oz. © 50
N e a t s f o o t_____ 1 10® 1 30
O live, p u r e ___  4 75©5 60
Olive, M alaga,

yellow  ______  2 7 6 0  3 00
O live, M alaga,

g reen  _______  2 75 0  3 00
O range, S w eet 6 0 0 0 5  26 
O riganum , p u re  ©2 60 
O riganum , com ’l 1 2 5 0 1  50
P en n y ro y a l ___  2 5002  75
P e p p e rm in t ___  4 00 0 4  25
R ose, p u r e _ 15 00020 00
R o sem ary  F low s 1 50©1 75 
¡sandalw ood, E .

I. _______  10 50010 76
S a ssa fra s , tru e  2 0 0 0  2 25 
S a ssa fra s , a r t i ’l 1 00 0 1  25
S p e a r m in t ------  6 0 0 0  6 25
S perm  _________ 2 7503  00
T a n s y _______  10 50010 75
T a r, U SP _____  60® 65
T u rp en tin e , bbl. — @78%
T u rp en tin e , less  85® 93'
W in te rg reen ,

lea f _________  8 0 0 0  8 25
W in te rg reen , sw ee t

b irch  J ______  4 0 0 0 4  25
W in te rg re e n  a r t  70©1 00
W orm seed  ___  5 0005  25
W o rm w o o d _ 18 0 0 0  18 25

P o tassium
B ica rb o n a te  ___  35® 40
B ich ro m ate  — __20® 30
B rom ide ________  35® 45
C arb o n ate  --------  35© 40
C h lo ra te , g ra n ’r -  25® 35 
C h lo ra te , x ta l o r

pow d. _________ 18® 25
C yanide ________  35© 50
Iodide ________  3 45 0  3 60
P e rm a n g a n a te  — 35® 55
P ru s s a le ,  yellow  55® 60
P ru ss ia te , re d —  80© 90 
S u lp h a te  ______  40® 50

Roots
A l k a n e t ________  7 6 0  85
Blood, pow dered - 40© 60
C alam us _______  35® 75
.E lecam pane, pw d 30® 85
G en tian , powd. 20© 80
G inger, A frican , _

p o w d e re d _____  23© 30
G inger, J a m a ic a  40® 45
G inger, Jam a ic a ,

p o w d e r e d ___ 42% ® 50
G oldenseal, pow. 6 5006  80
Ipecac, p o w d ._ 3 0 0 0  3 25
L icorice  ________ 40© 46
L icorice , powd. 26® 30
O rris, pow dered  30® 40 
P oke , pow dered  4 0 0  45
R h u b a r b _______  0  60
R h u b arb , powd. 60® 75
Rosinw ood, pow d. 30© 35 
S a rsa p a r illa , H ond.

g r o u n d -- -------  1 2501  40
S a rsa p a r illa  M exican ,

g r o u n d _______  0  80
Squills _____ - ___ 3 5 0  40
Squills, pow dered  60© 70 
T um eric , pow d. 15© 20 
V alerian , pow d. 50® 60

Seeds
A nise __________  33® 35
A nise, pow dered  38® 40
B ird , I s  _______  13® 15
C a n a r y ________  8® 15
C araw ay , Po . .25 13® 15
C ardam on  ____  1 5001  76
C elery, powd. .35 .25® 30
C o rian d er pow. .25 15® 20
D ill ____________  10® 20
F en n e ll ___ - ____ 30© 40
F l a x ____________ 06%® 12
F lax , g r o u n d _06%© 12
F o en u g reek  pow. 8© 15
H em p ________ —  8© 15
L obelia, P o w d .__  @1 50
M u sta rd , yellow  10© 16
M u sta rd , b l a c k _15® 20
P o p p y ___________ 30® 40
Q uince — — —  1 2501  56
R ap e  ____________ 15© 29
S a b a d i l l a _______  30® 40
S u n f lo w e r________7%® 16
W orm  A m erican  30© 40 
W orm  L e v a n t 2 00@2 25

the day of issue.
Tinctures

A conite  ________ 0 1 85
A loes __________ 0 1 66
A rn ica  _________ 0 1 50
A safo e tid a  _____ 0 3 90
B elladonna  ____ 0 1 35
B enzoin  _______ 0 2 40
B enzoin C om p’d 0 3 15
B uchu  _________ 0 3 15
C an th a rad ie s  __ 0 2 00
C apsicum  ______ 0 2 SO
C atech u  _______ 50
C inchona 0 2 10
Colchicum  _____ 0 2 00
C ubebs ________ 0 3 00
D ig ita lis  _______ 0 1 80
G en tian  ________ 0 1 40
G inger, D . S. __ 0 2 00
G uaiac _________ 0 2 80
G uaiac, A m m on. 0 2 60
Iod ine . __ 0 1 20
Iodine, C olorless 0 2 00
Iron , clo. .. . 0 1 50
K ino 0 1 40
M yrrh 0 2 50
N ux  V o m ic a ___ 0 1 60
Opium 0 2 50
O pium , C a m p ._ 0 1 30
O pium , D eodorz’d 0 3 50
R h u b arb 0 2 00

Paints
L ead, red  d ry  -  12%®12% 
L ead , w h ite  d ry  12%©12% 
L ead, w h ite  oil 12%©12% 
O chre, yellow  bbl. ©  2
O chre, yellow  le ss  2% © 6
P u tty  ___________  5® 8
R ed V en et’n  A m . 3 % 0  7
R ed V en e t’n  E ng . i©  8
W h itin g , b b l . ____<¡
W h itin g  _______ 5%(
L . H . P . P rep . 2 50@2 75 
R ogers P rep . __ 2 50@2 75

Miscellaneous

A c e ta n a l ld __ ___ 55© 76
A l u m __________  10© 18
A lum , pow d. a n d

g r o u n d _______  11© 20
B ism u th , S u b n i

t r a te  _________ 2 7602  98
B orax  x ta l  o r

p o w d e r e d ___ 7%@ 18
C an th a rad es , po 1 50@4 00
C alom el " 1 864ÿ l 46
C apsicum  ______ 404P  45
C a r m in e ______  6 004p 6 60
C assia  B u d s ___ 304p 40
Cloves _________ 404p  50
C halk  P rep a re d 164}  18

660p  77
C hloral H y d ra te  1 354pi 85
C ocaine _____  9 2 5 0  10 25
Cocoa B u t t e r __ 504p 76
C orks, list* less 354P  45
C opperas _____ _ 34Ì  10
C opperas, Pow d. 44Ì  10
C orrosive Sublm  1 17491 26
C re a m T a rta r  ___ 5041 65
C u ttle  bone ___
D ex trin e  _______
D over’s  P o w d e r 6 
E m ery , A ll N os.
E m ery , P o w d ered - 
E psom  S a lts , bbls.
E psom  S alts , less  4%( 
E rg o t, pow dered  1 764
F lak e  W h i t e ___ 15(
F o rm aldehyde , lb. 164
G elatine  ______ 1 704
G lassw are, less  55%. 
G lassw are, fu ll case  60%. 
G lau b er S a lts , bbl. 008%  
G lauber S a lts  le ss  04© 10
G lue, B row n  _ 21© 80
G lue, B row n  G rd . 17® 86
Glue, W h i t e ____ 35© 40
Glue, W h ite  G rd . 80© 85
G lycerine ______  20® 35
H ops ___________  65® 75
I o d in e _______   6 26®5 72
Iodoform  _____  6 6907  00
L ead  A ce ta te  _ 18© 26
L y c o p o d iu m ___  3 50@4 00
M a c e --------------- 75© 80
M ace, pow dered  9 5 0 1  00
M e n th o l_______  6 00@6 50
M orphine _____  7 75^
N u x  V o m ic a -----
N u x  V om ica, pow . 30 
P ep p e r b lack  pow . 32
P ep p e r, w h ite  __ 40
P itch , B u rg u n d y
Q u a s s i a ________
Q u i n i n e _______
R ochelle S a lts  —
S acch arin e  _____
S a lt P e te r  --------
Seid litz  M ix tu re  3 0 0  40
Soap, g r e e n -------  16© 30
Soap m o tt c as tile  22%© 26 
Soap, w h ite  cas tile

case  ____________ @11 50
Soap, w h ite  c a s tils

less, p e r  b a r _____ @1 30
Soda A sh --------  054"
Soda B ica rb o n a te  3%<
Soda, S a l --------
S p ir its  C am phor
S u lphu r, r o l l ___ 044
S u lphur, Subl. — 4%4
T a m a r i n d s _____  254
T a r t a r  E m etic  1 034 
T u rp en tin e , V en . 604 
V an illa  E x . p u re  1 504 
W itch  H aze l — 1
7.inn fiiilnhatA
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail,  

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

a d v a n c e d D E C L IN E D
Clothes Lines Molasses

Coffee— Liberty Rolled Oats— Silver Flake
Peanuts Some Flour

W heat
Oats
Corn
W alnuts

A M M O N IA  
A rctic  Brand 

16 oz., 2 doz. in c ar to n ,
p e r  d o z . ____________1 75

I X  L, 3 doz., 12 oz. 3 75 
P a rso n s . 3 doz. sm all 6 30 
P a rso n s , 2 doz. m ed. 5 00 
P a rso n s , 2 doz., lge. 6 70

A X L E  G R EA SE

25 lb. pa ils , p e r doz. 19 20
48, 1 lb, _____________4 90
24, 3 lb. ___________ 7 50

B A K IN G  P O W DER S  
C alum et, 4 oz., doz. 97% 
C alum et, 8 oz., doz. 1 95 
C alum et, 16 oz. ,doz. 3 35 
C alum et, 5 lb., doz. 12 75 
C alum et, 10 lb., doz. 19 00
K. C., 10c, d o z . ___  95
K . C., 20c, d o z . ___  1 85
K . C., 25c, d o z . ___  2 35
K . C., 5 lb., d o z .___  7 00
Q ueen F lake , 6 o z ._1 35
Q ueen F lak e , 50s, kegs  13 
Q ueen F lak e , 100s, keg  12
R oyal, 10c, d o z ._____  95
R oyal, 6 oz., d o z ._2 70
R oyal, 12 oz., doz._5 20
R oyal, 5 lb. _______ 21 20
R um ford , 10c, d o z ._ 95
R um ford , 8 oz., doz. 1 85 
R um ford , 12 oz., doz. 2 40 
R um ford , 5 lb., doz. 12 50 
R yson, 4 oz., doz. — 1 35 
R yson, 8 oz., doz. — 2 25 
R yson, 16 oz., doz. 4 05 
S uperio r, 16 oz., doz. 1 25

B L U IN G
Jennings Condensed Pearl 

C -P -B  “ Seal Cap"
3 doz. C ase ( 1 5 c ) ------3 76

B R E A K F A S T  FOODS  
C rack ed  W h ea t, 24-2 4 85
C ream  of W h e a t ----- 9 00
P illsb u ry ’s B es t C er’l 2 70 
Q u ak er P u ffed  R ice— 6 60 
Q u ak er P u ffed  W h ea t 4 80 
Q u ak er B r fs t  B isc u it 1 90 
Q u ak er C orn  F lak es  2 80
R alsto n  P u r i n a ___ — 4 00
R alsto n  B ran zo s  ------- 2 70
R alsto n  Food, la rg e  — 3 60 
R alsto n  Food, sm a ll— 2 90 
Saxon W h e a t Food  — 4 80 
S h red . W h ea t B isc u it 4 90

Post’s Brands.
G ra p e -N u ts , 2 4 s -------
G ra p e -N u ts , 1 0 0 s -----
P o s tu m  C ereal, 12s — 
P o s t T o as tie s , 36s — 
P o s t T o as tie s , 24s —

3 80 
2 76
2 25
3 60 
8 60

BROOMS
S ta n d a rd  P a r lo r  23 lb. 5 00 
F a n c y  P a rlo r , 23 lb —  7 25 
E x  F a n c y  P a r lo r  25 lb 8 50 
E x . F ey , P a r lo r  26 lb  9 00
T oy  ---------------------------- 2 00
W h isk , No. 3 ---------- 2 25
W h isk , N o. 1 ------------- 3 00

B R U S H E S
Scrub

Solid B ack , 8 i n . ___ 1 60
Solid B ack , 11 in . —  1 76
P o in ted  B in d s _________1 26

Stove
N o. 1 _________________1 10
N o. 2 _________________1 86

8hoo
N o. 1 ________________ 90
N o. 2 _________________1 26
N o. 3 _________________2 00

B U T T E R  COLOR
D andelion , 25c s i z e _2 85
P e rfec tio n , p e r  d o z ._1 76

C A N D LE S
E lec tr ic  L ig h t, 40 lbs. 12.1
P lu m b er, 40 l b s . ____ 12.8
P araffine , 6s _________14%
P araffine , 12s _______ 14%
W ick ln g  _____________40

C A N N E D  F R U IT . 
A pples, 3 lb. S ta n d a rd  1 75
A pples, No. 1 0 _6 25@6 60
Apple Sauce, No. 2_ 2 65 
A pple Sauce, No. 10_ 9 00 
A prico ts , No. 1 1 90@2 00
A prico ts , No. 2 _______2 25
A prico ts , No. 2% 2 25@3 50
A prico ts , No. 10 9 00@13 50
B lueberrie s , No. 2 __ 3 00 
B lueberrie s , No. 10__ 13 00 
C h errie s , N o. 2—3 00@3 50 
C herries, No. 2% 4 00@4 95
C herries, No. 1 0 _____18 00
L o g an b erries , N o. 2 _3 00
I ’eaches, N o. 1 ______ 1 85
P each es , No. 1, S liced 1 40
P each es , No. 2 ______ 2 75
I ’eaches, N o. 2%, M ich 2 60 
P each es , 2% Cal. 3 00@3 75 
P each es , No. 10, M ich 7 76 
P each es , No. 10, Cal. 10 50 
P ineapp le , 1, slic. 1 60@1 75 
P ineapp le , No. 2, slic. 2 75 
P ineapp le , 2, B rk  slic. 2 25 
P ineapp le , 2%, sliced  3 25 
P ineapp le , N o. 2, c ru s . 2 25 
P in eap ., 10, c ru s. 7 00@9 00
P e a rs , No. 2 ________3 25
P e a rs , No. 2% ______4 25
P lu m s, No. 2 ________ 2 25
P lu m s, No. 2% ______3 00
P lu m s, No. 10, W a te r  2 50
R asp b e rrie s  No. 2, blk. 3 25 
R h u b arb , N o. 1 0 ___ 5 25

C A N N E D  F IS H .
Clam  C h’der, 10% oz. 1 35 
Clam  Ch., No. 3 3 00@3 40 
C lam s, S team ed , No. 1 1 75 
C lam s, M inced, N o. 1 2 35 
F in n a n  H add ie , 10 oz. 3 30 
C lam  Bouillon, 7 oz._ 2 50 
C hicken  H addie, No. 1 2 75
F ish  F lak es , s m a l l_1 35
Cod F ish  C ake, 10 oz. 1 85
Cove O y sters , 5 o z ._1 35
L o b ste rs , N o. 1, S ta r  7 50 
L o b ste rs , No. %, S ta r  4 00 
L o b s te is , N o. %, S ta r  2 60
Shrim p, No. 1, w e t _2 40
S hrim p, No. 1, d r y _2 50
S hrim p, No. 1%, d ry  4 60 
S a rd ’s, % Oil, k . 4 25@4 75 
S ard ines, % Oil, k ’less 3 76 
S ard ines , % Sm oked 7 00 
S ard ines, % M us. 3 75@4 75 
Salm on, W arre n s , % s 2 75 
Salm on, W arre n s , 1 lb. 4 00
Salm on, R ed  A la sk a_2 85
Salm on, M ed. A la sk a  2 50 
Salm on, P in k  A la sk a  1 45 
S a rd in es , Im . %, ea . 10@28 
S ard in e s  Im ., %, ea. 29
S ard ines , C a l .  1 75@2 10
T una , %, A lb o c o re_ 90
T u n a , %, N ekco ____ 1 75
T u n a , %, R e g e n t_2 35

C A N N E D  M E A T . 
B acon, M ed. B eech n u t 2 70 
B acon, L ge, B eech n u t 4 95
B acon, L a rg e , E r i e _3 00
B eef, N o. 1, C o r n e d _2 60
B eef, No. 1, R o a s t_2 60
B eef, No. % E ag le  Sli. 1 35 
B eef, No. %, Q ua. sli. 2 00 
B eef, N o. 1, Q ua. sli. 3 25 
B eef, No. 1, B ’n u t, sli. 5 70 
B eef, No. %, B ’n u t  s li. 3 15 
B ee fs teak  & O nions, I s  3 35 
Chili Con Ca., I s  1 35@1 45
D eviled H am , % s  2 20
D eviled H am , % s  3 60
H a m b u rg  S teak  &

O nions, No. 1 ____ 3 15
P o tte d  B eef, 4 o z . __ 1 40
P o tted  M eat, % L ibby  52% 
P o tte d  M eat, % L ibby  97% 
P o tte d  M eat, % R ose 90 
P o tte d  H am , G en. % 2 15 
V ienna  S aus ., No. % 1 35
V eal L oaf, M e d iu m _2 30

Derby Brands in Glass.
Ox T ongue, 2 l b . ___ 19 50
Sliced Ox T ongue, % 4 60 
C alf T ongue, No. 1__ 6 45 
L am b  T ongue, W h . I s  6 00 
L am b  T ongue , sm . sli. 2 25 
L u n ch  T ongue, No. 1 6 00 
L u n ch  T ongue, No. % 3 65
D eviled H am , % _____3 00
V ien n a  S ausage , sm . 1 80 
V ien n a  S ausage , L ge. 2 90
Sliced B eef, s m a l l_1 85
B oneless P ig s  F e e t, p t. 3 15 
B oneless P ig s  F e e t, q t .  5 50 
S andw ich  S p read , %_2 25 

Baked Beans.
B eech n u t, 16 oz. _____1 35
C am pbells ____________1 15
C lim atic  Gem, 18 oz. 95
F rem o n t, No. 2 ______ 1 15
S nider, No. 1 ________ 1 10
Sn ider, No. 2 ________ 1 55
V an  C am p, S m a l l__ 1 00
V an  C am p, M e d .___1 30

CA N N ED  V E G E T A B L E S .
A sp arag u s .

No. 1, W h ite  t i p s ___ 4 00
No. 1, G reen  t i p s __ 3 85
No. 2%, Lge. G r. 3 75@4 50
W ax B eans, 2s 1 35<g>3 75 
W ax B eans, No. 10 __ 6 00 
G reen B eans, 2s 1 60@4 75
G reen  B eans, No. 10_6 00
L im a  B eans , No. 2 G r. 2 00 
L im a  B eans, 2s, S oaked 95 
R ed K id., No. 2 1 30@1 55 
B ee ts , No. 2, w h. 1 G0@2 40 
B eets , No. 2, c u t 1 25@1 75 
B eets , No. 3, c u t 1 40@2 10 
C orn, No. 2, S t. 1 10@1 35 
C orn, No. 2, E x -S ta n . 1 55 
C orn, No. 2, F a n  1 60@2 25 
C orn, No. 2, Fy . g la ss  3 25
C orn, No. 10 _______ 7 25
H om iny, No. 3 1 25@1 35
O kra, No. 2, w h o le _1 90
O kra, No. 2, c u t ___ 1 60
D eh y d ra ted  V eg Soup 90 
D eh y d ra ted  P o ta to e s , lb 45
M ushroom s, H o t e l s _33
M ushroom s, C h o i c e _40
M ushroom s, S u r E x t r a  62 
P eas , No. 2, E .J . 1 25@1 80 
P eas , No. 2, S ift.,

J u n e ---------------1 60@2 10
P eas , No. 2, E x. S ift.

E . J .  ----------- 1 90@2 10
P eas , E x . F in e , F re n c h  32
P um p k in , No. 3 _____
P u m p k in , No. 10 __
P im en to s , %, e ac h  15@18
I ’im en toes, %, e a c h _ 27
Sw ’t  P o ta to e s , No. 2% 2 15
S a u rk ra u t, No. 3 ___ 1 60
S ucco tash , No. 21 60@2 35 
Succo tash , No. 2, g la ss  3 45
S pinach , N o. 1 _______1 40
S pinach , N o. 2 1 45@1 75 
S p inach , No. 3 2 10@2 85
S pinach , No. 1 0 _____ 9 00
T om atoes, No. 2 1 35(5)1 65 
T om atoes , No. 3 1 70@2 25 
T om atoes , No. 2, g la ss  2 85 
T om atoes , N o. 1 0 ___ 6 00

C A TSU P.
B -n u t, L a rg e  _______ 2 75
B -n u t, Sm all _______ 1 80
F raz ie rs , 14 o z . _____ 2 25
L ibby , 14 oz. _________3 25
L ibby, 8 oz. _________ 2 00
V an  C am p, 8 o z . ___ 1 90
V an  C am p, 16 o z . _3 15
L illy  V alley, P i n t _3 10
L illy  V alley , % P in t  1 80

C H ILI SA U CE.
Sn ider, 16 o z . _________3 50
Sn ider, 8 o z . _________ 2 35
L illy  V alley , % P in t  2 40

O Y STER COCKTAIL.
S n iders , 16 oz. _______3 50
S n iders , 8 oz. _______ 2 35

C H E E S E .
R o q u efo rt ____________ 82
K ra f t  Sm all t i n s ___ 1 40
K ra f t  A m erican  _____ 2 75
Chili, sm all tin s  ____ 1 40
P im en to , sm all t in s  _ 1 40 
R oquefo rt, sm all tin s  2 25 
C am em b ert, sm all tin s  2 25
B rick  ___________________25
W isconsin  F la ts  _______24
W isco n sin  D a iry  ______25
L onghorn  _______________24
N ew  Y ork  _____________26
M ich igan  F u ll C ream  __ 22 
S ap  Sago _______________48

C H EW IN G  GUM
A dam s B lack  J a c k __ 65
A dam s B lo o d b e r r y _66
A dam s C alif. F r u i t __ 65
A dam s C h i c l e t s ____ 65
A dam s Sen S e n _____ 65
A dam s Y u c a ta n _____ 65
B eem an ’s  P e p s i n ___ 65
B eech n u t _____________75
D oub lem in t ___________65
J u ic y  F r u i t  ___________66
S p ea rm in t, W rig ley s  _ 65
Zeno __________________65
W rig ley ’s  P - K  _______65
S ap o ta  G um  ______ 1 25

CH OCO LA TE.
B ak e r, C aracas, % s _35
B ak e r, C a raca s , % s __ 33
B aker, P rem iu m , % s _39
B ak er, P rem iu m , % s __ 36
B ak e r, P rem iu m , % s _36
H ersh ey s , P rem iu m , % s 35 
H e rsh ey s , P rem iu m , % s 36 
R unkle , P rem iu m , %s_ 42 
R unkle , P rem iu m , %s_ 44 
V ien n a  S w eet, 24s __2 00

COCOA
B a k e r’s  % s _____________46
B ak e r’s  % s _____________42
B u n te , 15c s i z e _________65
B u n te , % lb. ________ 50
B u n te , 1 lb. - ___________ 48
D ro s te ’s  D u tch , 1 lb .__9 00
D ro s te ’s  D u tch , % lb . 4 76 
D ro s te ’s  D u tch , % lb . 2 00
H ersh ey s , % s __________40
H ersey s , % s __________ 38
H u y le r __________________36
Low ney, % s __________ 48
L ow ney, % s ___________47
L ow ney, % s ___________46
Low ney, 6 lb. c a n s ___ 81
V an H o u ten , % s _____ 12
V an  H o u ten , % s _____ 18
V an H o u ten , % s _____ 36
V an  H o u ten , I s ______65

C O C O A NU T
% s, 5 lb. case  D u n h am  60
%s, 5 lb. c a s e __________48
% s & %s, 15 lb . case  49 
6 a n d  12c pkg . in  p a ils  4 75
B ulk, b a rre ls  ___________24
48 2 oz. pkgs., p e r  case  4 15 
48 4 oz. pkgs., p e r  case  7 00

C LO T H E S  L IN E
H em p, 50 ft. _________1 60
T w isted  C otton , 50 f t. 2 00
B ra ided , 50 f t. ___   2 90
S ash  C ord ___________4 00

C O F F E E  R O A STED
Bulk

Rio _. .
S an to s  ____________
M aracaibo
M exican  ___________

___ 14
18@23

___ 24
___ 25

G u a tem ala ___ 26
J a v a  a n d  M ocha ____ 39
B o g o ta  ____________ ___ 26
P e a b e r rv  ............. ___ 24

P ack ag e
L ib e r ty ___ 16
R eno .. _ . — 20
N edrow _ 26
Q u ak er .. . ___ 28
R oyal C lub ______ ____ 27
M orton  H ouse  ..... ___ 36
W h ite  H ouse ___ 35

M cL aughlin ’s  XXXX 
M cL augh lin ’s  X X X X  p a ck 
age coffee is  sold to  re ta i l 
e rs  only . M ail a ll o rd e rs  
d ire c t to  W . F . M cL au g h 
lin & Co., C hicago.

Coffee E x tra c ts
N . Y., p e r  1 0 0 ______ 10%
F ra n k 's  250 p ack ag es  14 50 
H u m m el’s  50 1 l b . _09%

CO N D E N SED  M ILK
E ag le , 4 d o s . ______9 60
L eader, 4 d o z . _____  6 50

M ILK COM POUND
H ebe, T a ll, 4 d o z ._4 50
H ebe, B aby , 8 d o z ._4 40
C aro lene, T a ll, 4 doz. 4 26

E V A PO R A TE D  M ILK 
C arn a tio n , T a ll, 4 doz. 6 60 
C arn a tio n , B ab y , 8 dz  6 80
P e t,  T a l l _____________6 60
P e t, B a b y ____________4 90
V an  C am p, T a ll _____5 60
V an C am p, B a b y ____4 60
W h ite  H ous, T a l l ___ 5 00
W h ite  H ouse , B a b y . 4 75
S ilv er Cow, T a l l ___ 6 60
S ilver Cow, B ab y  __ 5 30
E v e ry  D ay, T a l l ___ 5 60
E v e ry  D ay, B a b y ___ 4 00
G oshen, T a ll _________4 75
G oshen, G allon _______4 50

CIGARS
W orden G rocer Co. B rands  

H a rv e s te r  L ine.
K idd ies, 100s _______ 37 50

H a rv e s te r  L ine 
R ecord  B re ak e rs , 60s 76 00
D elm onico, 5 0 s ___   76 00
P acem ak e r, 5 0 s _____ 75 00
P a n a te lla , 50s _____  76 00
F a v o r ita  C lub, 5 0 s _ 95 00
E p icu re , 50s _______ 95 00
W aldorfs , 50s ______110 00

T h e  L a  A zora  L ine.
O pera  (w ood), 60s_ 67 00
O pera  ( t in ) ,  2 5 s ___ 67 00
A g reem en ts, 6 0 s ___  58 60
W ash in g to n , 6 0 s ___ 76 00
B iltm ore , 50s, w ood 95 00 

W eb s te r  C ig a r Co.
P laza , 50s, W o o d _ 95 00
C oronado, 50s, T i n _ 95 00
B elm ont, 50s, W ood 110 00 
T iffany , 50s, Wood__125 00 
S t. R eges, 50s, W ood 125 00 
V an d erb ilt, 25s, W d 140 00 
A m bassado r, 25s, W  170 00 

S anchez  &  H a y a  L ine  
C lear H a v a n a  C ig a rs  m ade  

in  T am p a , F la .
D ip lom atics, 5 0 s _ 95 00
R ein a  F in a  ( tin )  60s 115 09
R osa, 50s _________  125 00
V ic to ria  T i n s ______ 115 00
N atio n a l, 5 0 s _____  180 00
O rig ina l Q ueens, 50s 150 00 
W orden  Special,

(E x cep tlo n a ls ) 50s 186 00
G arc ia  & V ega—C lear 

H a v a n a
N ew  P a n a te lla , 100s 57 00 

Ig n a c ia  H a y a  
E x tra  F a n c y  C lear H a v a n a  

M ade in  T am p a , F la .
D elicades, 50s _____ 115 00
P rim ero s, 5 0 s _______ 140 00
Q ueens, 2 5 s ________ 180 00
P e rfec to , 2 6 z ________ 186 09

S ta r l ig h t B ros.
L a  R ose D e P a r is  L ine 

C oquettes , 50s _____  65 00
C aballe ros, 50s . . 70 00
R ouse, 5 0 a ____ 115 00
P e n in s u la r  C lub, 26s 150 0«
C hicos, 258 .150 00
P a lm as , 25s 175 00
P e rfec to s , 25s .195 00

R o sen th a s B ros.
R. B. L ondres , 60s,

T issu e  W r a p p e d _. 68 00
R. B. Inv incib le , 60s,

F o il W rap p ed __ . 75 00
U nion M ade B ra n d s  

El O v e rtu re , 60s, foil 75 00 
Ology, 50s _________  60 00

M an ila  10c
L a  Y ebana , 2 6 s ___  70 00

O ur N ickel B ran d s
N ew  C urrency , 100s_ 37 50
M istoe, 1 0 0 s ________ 35 00
L ioba, 1 0 0 s _________ 35 00
E v en tu a l, 6 0 s _______ 36 00

O th e r B ran d s  
B oston  S tra ig h ts , 60s 56 00 
T ra n s  M ich igan , 60s 57 00 
C o u rt R oyals  ( tin )  25s 57 00 
C o u rt R oyal (w ood)

50b ________________ 57 00
S te p h a n ’s  B road leaf,

50s ________________ 58 00
K nick erb o ck er, 60s_ 58 00
Iroquo is, 5 0 s ________ 68 00
B. L ., 60s __________ 68 00
H e m m e te r C h am 

pions, 50s _______  67 60
T e m p la r B lu n ts , 60s 76 00 
T e m p la r P e rfec to ,

60s ________________105 00
C heroo ts

Old V irg in ia , 100s __ 23 50 
S tog ies

H om e R un , 50. T in  18 50 
H a v an a  Gem , 100 w d 27 50

C IG A R E T T E S .
One E leven , 20, P la in  6 00 
B eech n u t, 20, P la in  __ 6 00 
H om e R un , 20, P la in  6 00 
Y ankee G irl, 20, P la in  6 00 
S unsh ine , 20, P la in  __ 6 00
N ebo, 20, P l a i n _____ 7 00
C am els, 20, P l a i n ___ 8 00
R elu , 20, P la in  _______7 80
L u ck y  S tr ik e , 10 & 20 8 00 
S w ee t C aporal, 20, PI. 8 00 
W in d so r C astle  F a g  20 8 00 
C hesterfield , 10 & 20, 8 00 
P ied m o n t, 10&20, PI. 8 00
S pur, 20, P l a i n _____ 8 00
S w eet T ips, 20, P la in  8 00 
Id le H o u r, 20, P la in  __ 8 00
O m ar, 20, P l a i n ___ 10 00
F a lk s  H a v an a , 20, PI. 9 76 
R ichm ’d S C u t, 20, pi. 10 00 
R ich m ’d 1 C ut, 20 ck. 10 00 
F a tim a , 20, P la in  __ 10 00 
H e lm ar, 20, P la in  __ 10 50 
E n g lish  O vals, 20 PI. 10 50 
T u rk ish  T rop ., 10 ck  11 50 
L ondon L ife , 10, co rk  11 50
H e lm ar, 10, P l a i n _11 50
H e rb e r t  T a rry to n , 20 12 25 
E g y p tian  S tr ., 10 ck . 12 00
M urad , 20, P l a i n ___ 15 50
M urad, 10, P l a i n __ 16 00
M urad , 10, co rk  o r pi. 16 00 
M urad , 20, co rk  o r  pi. 16 00
L uxury  10, c o r k __ 16 00
M elachrino , No. 9, 10,

co rk  o r  p la in  _____16 00
M elachrino , N o. 9, 20,

co rk  o r  p la in  _____16 00
M elach’o, N o. 9, 10,S t 16 50 
M elach’o, N o. 9, 20, S t 16 50
N a tu ra l, 10 a n d  20_16 00
M arkaroff, N o. 15, 10,

co rk  _______________16 00
P a ll M all R d., 20, pi. 19 50 
B enson  & H edges, 10 20 00
R am eses, 10, P l a i n _17 50
M ilo V io le t 10, Gold 20 00
D eities, 10 ___________21 00
Condex, 10 ________  22 00
P h ilip  M orris, 10 __ 22 50 
B ren in g  Own, 10, PI. 28 00
A m b assad o r, 10 __  35 00
Old 76, 10 o r  5 0 ___  37 50
B enson  & H edges  

T u b e re tte s  _______  55 00

C IG A R E T T E  PA PERS. 
R iz L a  C roix, W h., dz. 90 
R iz L a  W h e a t B r., 100 7 50 
R iz T am  T am , p e r  100 6 80 
Zig Zag, p e r  1 0 0 __ 7 25

TO BACCO— F IN E  C U T .
L iggett & Myers Brands

H ia w a th a , 10c, doz._ 96
H ia w a th a , 16 oz., dz. 12 00
R ed  Bell, 10c, doz._ 96
R ed  Bell, 35c, doz._3 50
R ed Bell, 75c P a ils  dz. 7 40 
D an  P a tc h , 16 oz., dz. 96
S te rlin g , 10c, d o z ._ 96
S w eet B urley , 10c, dz. 96 
S w eet B urley , 45c foil 4 25 
S w t. B urley , 95c D ru . 9 45 
S w ee t C uba, 10c, dz. 96 
S w eet C uba, 45c, doz. 4 25 
S w eet C uba, 95c P a il 9 45 
S w eet O range, 10c, dz 96
Scotten Dillon & Co. Brand  
D an  P a tc h , 10c, doz. 96 
D an  P a tc h , 16 oz., dz. 7 70
O jibw a, 10c, d o z . _ 96
O jibw a, 8 oz., doz__4 25
O jibw a, 95c, d o z . ___ 9 45
O jibw a, 90c, d o z . ___ 9 00
S w eet M ist, 10c, doz. 96 
U ncle D aniel, 10c, dz. 96 
U ncle D aniel, 16 oz. 10 20

J. J. Bagley & Co. Brands. 
M ayflow er, 16 oz., dz. 15 00

P. Lorrilard Brands.
P io n ee r, 10c, d o z ._ 96
T iger, 10c, doz. _ 96
T iger, 50c, doz. ____ 4 80

Weyman Bruton Co. Brand 
R ig h t C ut, 10c, doz. 95
W -B  C ut, 10c, d o z ._ 95

P LU G  TOBACCO. 
American Tobacco Co. 

Brands.
A m er. N avy , 10c, doz. 96
A m er. N avy , p e r p lu g  64
Jo lly  T a r , 24, p e r p lug  16
Gold Rope, 10c, doz. 96
B oot ja c k ,  15c, doz. 1 44
P ip e r  H eidsieck , 10c 96
P ip e r  H eidsieck , 20c_ 1 92
S p ear H ead , 10c c u ts  96
S p ear H ead , p e r p lug  64
S q u a re  D eal, p e r  p lug  64
S ta n d a rd  N avy , 8, pig  64 
T ow n T alk , p e r  p lug  56
Liggett &  Myers Brands.
C lipper, p e r p l u g ___  40
Chops, 10c, doz. _ 96
D rum m ond  N a t. L . 15c 1 44 
H oney  D ip T w is t, 10c 96
G ran g e r T w ist, 10c, dz. 96 
H o rse  Shoe, p e r  p lug  74
J .  T . B rig h t, p e r p lug  64
J . T. Sm ooth , p lu g - 32 
J .  T . R . a n d  R ., p lug  32
K in g  P in , p e r p l u g _ 32
K ing  P in , 10c cu ts , e a  08 
M asterp iece, p e r  p lug  41
P icn ic  T w is t, 10c, doz. 96
P u re  G rape, 10c, doz. 96
S ta r , p e r p lug  _____  74
U ncle Sam , 32 10c cut 2 56 
Burley Tobacco Co. Brand
K ism et, p e r  lb. ___ 1 28
B race r, p e r p l u g ___  38

Scotton, Dillon & Co. 
Brands.

C ream  De M enthe, 10c 96
P each ey , p e r p l u g ___  64
S tronghold , p e r  p lu g -  64 
Y ankee G irl, p e r p lu g  56

P. Lorrilard Brands. 
C lim ax, 10c tin s , doz. 96 
C lim ax Sm ooth , p lug  72 
C lim ax T h ick , p e r  p lu g  72
R ed  C ross, 10c c u ts_ 96
R ed  C rt/js , p e r  p lu g  48
R. J. Reynolds Tobacco Co. 

Brands.
A pple, 5 lb. B u tt, lb. 80 
C aram el T w is t, p e r  lb. 88 
G rave ly  S uperio r, 10c 9 6 '
H um bug , p e r l b . ___ 1 40
L ib e r ty  Bell, p e r  lb. 73 
M aritan a , 15c Foil, dz. 1 44 
M ickey T w is t, p e r  lb. 81

John J. Bagley & Co. 
Brands.

M aple Dip, p e r  p lu g_ 50

S M O K IN G  TOBACCO. 
American Tobacco Co. 

Brands.
B an n er, L . C., 10c, dz. 96 
B an n e r, L . C., 40c, dz. 3 84 
B lue B o ar, 25c F o il 2 28 
B lue B oar, 30c V ac  t in  2 76
Bob W h ite , g ra n ., 10c 96
B ull D u rh am , 10c, dz. 96
D rum , G ran ., 5c, dz. 48
D rum , G ran ., 10c, dz. 96
F iv e  B ros. 10c, doz. 96 
G ian t, L . C., 10c, dz. 96
G ian t, L . C., 30c, dz. 2 88 
G ian t, L . C. P a ils , dz 6 84 
G arrick , 30c Fo il, dz. 2 70 
Im p eria l Cube C ut, 30c 2 88 
L u ck y  S tr ik e , R . C u t 1 63 
M yrtle  N av y  P lu g  C u t 96 
M yrtle  N avy , 15c P o . 1 44
N avy , G. & A ., 1 0 c _ 96
N avy , G. & A., 5 c _ 48
N ig g er H a ir , 10c, doz. 96 
N ig g e r H a ir , P a ils , dz 8 40 
N ig g er H ead , P . C 10c 96
Old E n g lish , C. C. 16c 1 60 
P ee rle ss , L . C., 10c_ 96
P eerle ss , L . C., 35c dz. 3 36 
P ee rle ss , L . C. P a ils  7 44 
Rob R oy, L . C., 10c 96
Rob Roy, L . C., 40c 3 84
Rob Roy, L. C., p a ils  8 40 
S w eet M aple S c rap , 96 
S old ier Boy, L . C., 10c 96
S oldier Boy, L . C., p a il 7 32 
T uxedo , G ran . 15c foil 1 44 
T uxedo , G ran ., 17c. dz 1 63 
T uxedo , G ran . C u t

p lugs, 8 oz. t i n s _7 20
Y ale M ix., 15c v ac. t in  1 44
Liggett & Meyers Brands.
B ria r  P ipe , d o z . ____  96
C uban  S ta r , L . C., 10c 96
C uban  S ta r , P a ils , dz. 6 90 
C orn  C ake, G ran . 5c 48
C orn  C ake, G ran ., 10c 96
C orn  C ake, G ran ., 25c 2 40
C orn C ake, G ran ., 50c 4 8C
D u k e’s M ix tu re , 10c_ 96
G lad H an d , L . C. 10c 96
G row ler, L . C., 10c— 96
G row ler, L. C., 25c_ 2 50
G row ler, L . C., 50c_ 5 00U l v W l u l )  •) d  v L -_  U W
L a  T u rk a , P lu g  C. 15c 1 44 
N oon H o u r, L. C., 10c 96
O. U „ G r. C u t P ., 10c 96
O. U ., C. P ., 90c J a r s  9 00 
P ilo t, L ong  C u t, 25c 2 50 
P low  Boy, 10c, doz. 96 
P lo w  Boy, 70c P a ils , 7 40 
S u m m ertim e , 10c, dz. 96 
S u m m ertim e , 30c, dz. 2 90
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S um m ertim e, 65c P a ils  6 50 
Sw eet T ip  T op, 10c, dz 96 
V elvet, C u t P lu g , 10c 96
V elvet C u t P lug , tin s  1 63 
V elvet, C u t P lu g , 8 oz. 7 25 
V elvet, C u t PI.. 16 oz. 14 50 
V elvet, C. PI., 16 oz. 16 00 
Y um  Y um , 10c, doz. 96 
Y um  Y um , 70c p a ils  6 80

P. Lorillard ’s Brands. 
B eech n u t S crap , doz. 96 
B uzz, L . C „ 10c, doz. 96 
B uzz, Li. C., 3 5 c , doz. 3 30 
Buzz, Li. C., 8 0 c , doz. 7 90 
C hips, P . C ., 10c, doz. 96 
H o n est S crap , doz. __ 96
S tag , C u t P ., 10c, doz. 96 
U nion L eader, 10c t |n  96 
U nion L ead er, 50c t in  4 80 
U nion L ead er, $1 t in  9 60 
U nion L ead er, 10c, dz. 96 
U nion L ead er, 15c, dz. 1 44 
W a r P a th ,  35c, doz. 3 35

Scotten Dillon Co. Brands 
D an  P a tc h , 10c, doz. 96 
D illon’s M ix tu re , 10c

W eym an Bruton Co.'s 
Brands.

C en tra l U nion, 15c, dz. 1 44 
Shag , 15c T ins, doz. 1 44 
Shag , 15c P a p e rs , doz. 1 44 
D ill’s B est, 16c, doz. 1 54 
D ill's  B es t G ran ., 16c 1 54 
D ill’s B est, 17c T in s  1 62

Snuff.
C openhagen , 10c, roll 
Seal B landen ing , 10c 
Seal G oteborg , 10c, roll 
Seal Swe. R apee, 10c 
Seal N orkopping , 10c 
Seal N orkopping , 1 lb.

C O N F E C T IO N E R Y  
Stick Candy

64
64
64
64
64
85

F A R IN A C E O U S  GOODS 
Beana

M ed. H a n d  P ick ed  __ 05%
Cal. L im as ---------------09
B row n, H o l l a n d ----- 00

Farina
25 1 lb. p a c k a g e s ___ 8 20
B ulk , p e r  100 l b s . -----

Hom iny
P e a rl, 100 lb. s ac k  __ 5 25 

Macaroni
D om estic, 10 lb . box 1 00 
D om estic, b rk n  bbls. 08 
G olden A pe. 2 doz. 1 90 
F o u ld ’s, 2 doz.. 8 oz. 2 00 

Pearl Barley  
______________4 75

_______  ________  96
G. O. P ., 35c, d o z ._3 35

-  - - - 96
96 
96 
96 
96

G. O. P ., 10c, doz. — 
Loredo, 10c, doz. —  
P eachy , Do. C ut, 10c 
P each y  S crap , 10c, dz. 
P e n in su la r , 10c, doz. 
P e n in su la r, 8 oz., dz. 3 35 
R eel C u t P lug , 10c, dz 96 
U nion W o rk m an  Scrap ,

10c, doz. _________  96
W ay  U p, 10c, doz. — 96
W ay  U p, 8 oz. doz—  3 35 
W ay  U p, 16 oz., doz. 7 10 
W ay  Up, 16 oz. p a ils  7 60 
Y ankee  G irl S crap , 10c 96

Pinkerton Tobacco Co. 
Brands.

A m erican  S ta r , 10c, dz 
B ig  9, C lip., 10c, doz. 
B u ck  Shoe S crap , 10c

96 
96___________J HR 96

P in k e rto n , 30c, doz. — 2 40 
- - 96

96 
96 
96

P a y  C ar S crap , 10c, dz 
P in ch  H it  Scrap , 10c 
R ed  M an S crap , doz.
R ed H o rse  S crap , doz.
J. J. Bagley & Co. Brands.
B road leaf, 10c --------  96
B uck in g h am , 10c, doz. 96 
B uck in g h am , 15c t in s  1 44 
Gold Shore, 15c, doz. 1 44
H aze l N u t, 10c, doz. 96
K leeko, 25c, doz. —  2 40
Old Colony, PI. C. 17c 1 62 
Old C rop, 55c, doz. — 5 40 
R ed B and , S crap , 10c 96
S w eet T ips, 15c, doz. 1 44
W ild  F ru it ,  10c, doz. 96
W ild  F ru it ,  15c, doz. 1 44

Independent Snuff Co. 
Brands.

N ew  F a c to ry , 5c, doz. 48 
N ew  F a c to ry  P a ils , dz 7 60

Schm idt Bros. Brands 
E ig h t B ros., 10c, doz. 96 
E ig h t B ros., P a ils , dz 9 60
R. J. Reynolds Tobacco Co. 

Brands.
G eorge W ash in g to n ,

10c, doz. __________  96
Old R over, 10c, doz. 96 
O ur A d v e rtise r , 10c, 96
P r in ce  A lbert, 10c, dz. 96 
P rin ce  A lbert, 17c, dz. 1 63 
P r in ce  A lb e rt, 8 oz.

tin s , w ith o u t p ipes _ 7 20 
P r in ce  A lb e rt, 8 oz.

a n d  P ipes , doz. — 9 36 
P r in ce  A lbert, 16 oz. 13 92 
S tud , G ran . -5c, doz. 48 
W hale , 16 oz., doz. — 4 80

Block Bros. Tobacco Co. 
M ail P ouch , 10c, doz. 96
Fa lk  Tobacco Co., Brands. 
A m erican  M ix ture , 35c 3 30 
A rcad ia  M ix tu re , 25c 2 40 
C ham pagne  S p ark le ts ,

30c, doz. ----------------
C ham pagne  S p a rk le ts ,

90c, doz. ---------------
P e rso n a l M i x t u r e -----
P eriq u e , 25c, pe r dob. z zt> 
S erene  M ix tu re , 16c dz 1 60 
S erene M ix tu re , 8 oz. 7 60 
S erene M ix tu re , 16 oz 14 70 
T a re y to n  L undon  M ix

tu re , 50c., d o z . ----- 4 00
V in tag e  B lend, 25c dz. 2 30 
V in tag e  B lend, 80 t in s  7 50 
V in tag e  B lend, $1.55 

tin s , d o z . -------------- 14 70

Superba Tobacco Co. 
Brands.

Sam m y Boy S crap , dz 
Cigar Clippings 

H a v a n a  B lossom , 10c 
H a v a n a  B lossom , 40c 
K n ick erb o ck er, 6 oz. 
L ieb e rm an , 10c, doz 
W . O. W ., 6 oz., doz. 
R oyal M ajor,
R oyal M ajor,

Mixed Candy

G r o c e r s ------------------
K i n d e r g a r t e n ---------
L ead e r --------------------
C en tu rv  C ream s —
X . L . O . ----------------
F re n c h  C r e a m s ------
C am eo ---------------- —
F an cy  M ix ------------

Fancy Chocolates.
5 lb . B oxes 

B itte rsw ee ts , A ss’ted  1 90 
Choc M arshm allow  D p 1 80 
M ilk C hocolate A A— 2 00
N ibble S tick s  ---------- 2 00
P rim ro se  Choc. ------- 1 45
No. 12 Choc. ------------1 75
C hocolate  N u t  Rolls -  2 00

Gum Drops.
P a ils

A nise ________________ 20
R a s p b e r r y ------------------- g®
F a v o r i t e ---------------------- g*
O range Je llie s  -------- 20
B u tte rsco tc h  Je ll ie s  -  21

Lozenges. _
P a ils

A. A. P ep . L ozenges 18
A. A. P in k  L ozenges 18
A. A. Choc. L ozenges 18
M otto  H e a r t s -------------22
M alted  M ilk L ozenges 22

H ard Goods.
P a lls

Liemon D r o p s ------------18
O. F . H oreh o u n d  D ps 19
A nise S a u a r e s ---------- 1»
P e a n u t S q u ares  -------1»
H orehound  T a b le ts  __ 20

Pop Corn Goods. 
C ra ck e r Jac k . P r iz e  7 00 
C heckers P r iz e  — - - -  J  no 
B alloon P op  C orn. 50s 1 90 

Cough Drops
Boxes

M enthol H oreh o u n d  _ 1 30 
S m ith  B ros. ------------1 50

CRISCO
36s, 24s a n d  12s.

L ess  th a n  5 cases  —
F iv e  case s  --------------
T en  cases  ---------------- --
T w en ty -five  cases  — 17% 

6s an d  4s.
Liess th a n  5 cases  — 18%
F iv e  cases  ---------------- I* J?
T en  case s  ----------------
25 c a s e s ------ -------------- 17

Palls  
17 

-  19 
’■ 4 20

Peas
Scotch, lb. -------------- 06%
S plit, lb. ------------------

Sago
09

E a s t Tndia _________ 06%
Palla

13
.. 22 
._ 18

Tapioca
P ea rl 100 lb. sack s . 7
M inute . 8 oz., 3 doz. 4 05
D ro m ed ary  In s ta n t  — 2 70

-  15 
20

FISH IN G  T A C K L E
C otton  L ines

22 No. 2, 15 f e e t _______ 1 46
22 No. 3, 15 f e e t _______ 1 70

No. 4, 15 f e e t _______ 1 85
No. 5, 15 f e e t _______ 2 15
N o. 6, 15 f e e t _______ 2 45

Linen Lines
Sm all, p e r  100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arg e , p e r  100 y a rd s  9 09 

Floats
1%. P er g ro ss  

p e r g ro ss
No.
No.
No.

1 60 
76

19
18%
18

2 70

8 10 
6 60

96

10c, doz. 
6 oz., dz.

96 
3 95 
3 0C 

96 
3 00 

96
___ __J P _________ 3 00

R oyal M ajo r’, 14 oz. dz 7 20

Larus & Bro. Co.’s Brands. 
E d g ew o rth  R eady  R u b 

bed, 17c T i n s -------- 1 6*
E d g ew o rth  R ead y  R u b - 

bed, 8 oz. tin s , doz. 7 00 
E d g ew o rth  R ead y  R u b 

bed, 16 oz. tin s , dz. 14 50 
E d g ew o rth  S liced P lu g ,

17c tin s , doz. ---------1 62
E d g ew o rth  Sliced  P lug ,

35c tin s , doz. . . . . . .  3 55

COUPON BOOKS 
50 E conom ic g rad e  _ 2 »0
100 E conom ic g ra d e  4 60 
500 E conom ic g rad e  20 on 
l.nno E conom ic g rad e  37 50 

W here  1.000 books a re  
o rdered  a t  a  tim e , sp ec ia l
ly  p r in ted  fro n t cover is  
fu rn ish ed  w ith o u t ch arg e .

C REA M  OF T A R T A R
6 lb. boxes ------------------*§
3 lb. b o x e s ------------------- •*

D R IE D  F R U IT S  
Apples

E v a p 'd  Choice, blk. — 14 
Apricots

E v ap o ra ted , Choice —  38
E v a p o ra te d , F a n c y ----- 3»
E v ap o ra ted , S lab  ---------- 31

Citron
10 lb. box ------------------- 3°

Currants
P ack ag es . 14 oz. -_------- 23
B oxes, B ulk , p e r  lb. — 20 

Peaches
E vap . Choice, U npeeled  16 
E v ap . F an cy , U npeeled  18 
E v ap . F an cy , P ee led  — 19

F R U IT  JARS  
M ason, p ts ., p e r g ro ss  8 80 
M ason, q ts .,  p r  g ro ss  10 10 
M ason, % gal., g ro ss  14 25 
Idea l G lass Top, p ts . 10 10 
Idea l G lass T op, q ts . 11 80 
Idea l G lass T op. % 

ga llon  ____________ 15 90
G E L A T IN E

Cox’s  1 doz. la rg e  —  1 45 
Cox’s  1 doz. r-^ a ll —  90
Jello-O . 3 doz. ---------- 3 45
K nox’s  S park ling , doz. 2 25 
K n o x ’s  A cldu’d, doz. 2 25
M inute , 3 doz. ---------- 4 95
N elson’s  ______________1 50
O xford  ______________  <5
P lym ou th  Rook, P h o s . 1 55 
P ly m o u th  R ock, P la in  1 35 
W au k esh a  ------------------1 60

G R A N U L A T E D  LY E . 
W an d ers .

S ingle cases  ------------- 5 15
2% cases  _____________5 04
5% cases  _____________4 95
10 case s  ______________4 87
% cases, 24 to  c a se -  2 60 
“c h l o r i n a t e d  l i m e . 

Single cases, c a s e ----- 4 60

P e e l
L em on, A m erican  -------26
O range, A m erican  ----- 2/ C arlo ts

Oats

Raisins
F a n c y  S ’ded, 1 lb . pkg . 20 
T hom pson  Seedless,

1 lb. p k g . ------------------27
T hom pson  Seedless.

bu lk  _________________ 22

C alifornia Prunes
„„ lb. boxes —@09 

70-80 25 lb. boxes — @ 9$ 
60-70 25 lb. boxes —@10%
50-60 25 lb. boxes — @12
40-50 25 lb. boxes —@15
30-40 25 lb. boxes __@18

80-90

O L IV E S .
B ulk , 2 ga l. k e g ----- 2 50
B ulk , 3 ga l. k e g ----- 5 00
B ulk , 5 gal. k e g ----- 7 00
Q u a r t  J a r s ,  doz. ------- 3 00
P in t J a r s ,  doz. ---------- 3 00
4% oz. J a r ,  p la in , dz. 1 40 
5% oz. J a r ,  pi., doz. 1 60 
10 oz. J a r ,  p la in , doz. 2 35 
16% oz. J a r ,  PI. doz. 3 50 
3% oz. J a r .,  s tu ffed - 1 45 
6% oz. J a r .  S tu ., doz. 2 40 
9 oz. J a r ,  S tuffed , doz. 4 00

P E A N U T  B U T T E R .

2% cases, case  
5% cases, case  
10 cases, case  _ 
% case , 25 can s  

case , case  ------- 2 35

2. p e r g r o s s ___ 1
2%. p e r g r o s s _2 29

H ooks— K irby
Size 1-12, p e r  1.000   84
Size 1-0. p e r  1.000   96
Size, 2-0, p e r  1.000 __ 1 15 
Size, 3-0, p e r 1.000 __ 1 32 
Size 4-0, p e r  1.000 __ 1 «5
Size 5-0, p e r 1.000 _1 I f

S in k ers
No. 1, p e r  g r o s s ____  65
No. 2, p e r  g r o s s ____  7»
No. 3, p e r  g r o s s ____  85
No. 4, p e r  g r o s s _____1 10
No. 5. p e r  g r o s s _____1 45
No. 6. p e r g r o s s _____1 85
N o. 7, p e r  g r o s s _____ 2 30
No. 8. p e r g r o s s _____3 35
No. 9. p e r  g r o s s _____4 66

FLA VO RIN G  E X T R A C TS 
Jen n in g s  

P u re  V anilla  
T u rp en e less  
P u re  Lem on

P e r  Doz.
7 D ram  _____________1 35
1% O unce ___________1 90
2 O unce _____________2 75
2% O u n c e _____________3 00
2% O u n c e _____________3 25
4 O u n c e _______________5 00
8 O u n c e _______________8 60
7 D ram , A s s o r t e d ____1 35
1% O unce, A sso rted ___1 90

V an D uzer
V anilla . Lem on. A lm ond, 
S traw b e rry , R asp b e rry , 
P in eap p le , P each . O range. 
P e p p e rm in t & W in te rg re e n
1 ounce in  c a r t o n s ___2 00
2 ounce in c a r t o n s __ 3 50
4 ounce in  c a r t o n s __ 6 75
8 ounce _____________ 13 20
P i n t s _________________26 40
Q u a rts  _______________61 op
G allons, each  _______ 16 00

FLO U R  AND F E E D  
V alley C ity  M illing Co. 

L ily  W h ite , % P ap er
sack  _______________8 60

H a rv e s t  Q ueen 24% 8 50
L ig h t L oaf S pring

W h ea t, 2 4 % s _____  8 75
Snow  F lak e , 24% s ___7 80
G rah am  25 lb. p e r  cw t 3 50 
G olden G ra n u la ted  M eal,

25 lbs., p e r cw t. N  2 30 
R ow ena P a n c ak e  Com 

pound , 5 lb. s a c k _4 20
B u ck w h ea t Com pound,

5 lb. s a c k ___________4 20

W atso n  H ig g in s  M illing 
Co.

N ew  P e rfec tio n , %s_ 8 20 

Meal
G r. G ra in  M. Co.

B olted  ________________2 25
Golden G ra n u la te d  „ 2  45

W h ea t
N o. 1 R ed  ___________1 05
No. 1 W h ite  _________1 02

75
10

_______    40
L ess  th a n  C a r l o t s --------44

Corn
C arlo ts  --------------------------55
L ess  th a n  C arlo ts  --------- 60

H ay
C arlo ts  --------------------- 20 00
L ess  th a n  C arlo ts  — 23 00

Feed
S tre e t  C ar F eed  —  25 00 
No. 1 C orn &  O at F d  25 00
C racked  C orn  --------  25 00
C oarse  C orn  M eal — 25 00

Bel C ar-M o Brand 
8 o z . ,  2  d o z .  i n  c a s e  2
2 4  1 l b .  p a i l s ----------- —  4
12  2 l b .  p a i l s  ----------------4
5 l b .  p a i l s ,  6 i n  c r a t e  4
2 5  l b .  p a i l s  ______________ 1
5 0  l b .  t i n s  ----------------------1

H ID E S  A N D  P E LT S  
Hides

G reen , No. 1 -------------- 06
G reen, No. 2 -------------- 05
C ured , No. 1 -------------- 07
C ured , N o. 2 -------------- 06
C alfsk in , g reen , No. 1 12 
C alfsk in , g reen  N o. 2 10% 
C alfsk in , cu red . No. 1 13 
C alfsk in , cured , No. 2 11%
H orse, N o. 1 -------------- 2 00
H orse , N o. 2 -------------   1 00

Pelts
Old W ool _________2 5 0  50
L am b s  -----------------  1 0 0  26
S h earlin g s  ------------10@ 25

Tallow
P rim e  ______________ @4
No. 1 _____________  @3%
No. 2 ______________ @3

Wool
U nw ashed , m edium  15016 
U nw ashed , re je c ts —  @10
F in e  ---------------------- -
M ark e t du ll a n d  neg lected .

H ORSE R A D IS H  
P e r  doz., 7 oz. -------- 1 60
J E L L Y  A N D  P R E S E R V E S
P u re , 30 lb. p a i l s ----- 3 50
P u re , 7 oz. A sst., doz. 1 35 
P u re , 15 oz. A sst., doz. 2 00 
B uckeye , 22 oz., 2 doz. 4 25 
O. B ., 15 oz., p e r doz. 2 75

J E L L Y  GLASSES  
8 oz., p e r doz. ------------44

M A TC H E S .
B lue R ibbon, 144 box. 7 55 
S ea rch lig h t, 144 box. 8 00 
S afe  H om e, 100 boxes 5 50 
Old P a l, 144 boxes — 8 00 
D om ino, 720, l c  boxes 5 50

Safety Matches.
R ed Top, 5 gro . case  
R ed  C ross, 1 g ro . c a r t

M IN C E  M E A T .
N one Such, 3 doz. — 5 35 
Q uaker, 3 doz. case  — 4 00 
G u tches , 3 doz. case  4 00 
L ibby  K egs, W et, lb. 28

M OLASSES.
New Orleans

F a n c y  O pen K e ttle  —  60
Choice ---------------------------48
Good ------------------------------ 36
F a ir  ------------------------------ 30
S tock  ---------------------------- 28

H a lf b a rre ls  5c e x tra
M olasses in  C ans.

R ed H en , 24, 2 lb. — 2 60 
R ed H en , 24, 2% lb. 3 25 
R ed  H en , 12, 5 lb. — 3 00 
R ed  H en , 6, 10 lb. — 3 00 
G in g er C ake, 24, 2 lb. 3 00 
G inger C ake, 24, 2% lb 3 75 
G inger C ake, 12, 5 lb. 4 00 
G inger C ake, 6, 10 lb. 3 75 
O. & L. Spec., 24, 2% 5 50 
O. & L. Spec., 12, 5 lb. 5 25 
O. & L. Spec., 6, 10 lb. 5 00 
D uffs, 24, 2% Screw  C. 6 50 
D uffs, 6, 10, Screw  C. 5 35 
Dove, 36, 2 lb. W h. L . 6 60 
Dove, 24, 2% lb W h. L  6 30 
Dove, 12, 5 lb. B lue L  4 70 
Dove, 6, 10 lb. B lue L  4 45 
P a lm e tto , 24, 2% lb. 4 50

P E T R O L E U M  PRODUCTS  
Iron  B arre ls  

P e rfec tio n  K erosene —10.7 
R ed Crow n G asoline 19.9 
V. M. & P . N a p h th a  22
C apito l C ylinder ----- 42.5
A tlan tic  R ed  E ng ine  23.5
W in te r  B lack  ------------14
P o la rin e , Iro n  B b ls—  50.5

( p o t a r m e

P o la rin e , Iron  B b ls.— 50.5 
F inol, 4 oz. cans, doz. 1.95 
F inol, 8 oz. cans, doz. 2.70
P aro w ax , 
P a ro  w ax, 
P a ro w ax ,

100 ,
40,20,

l b .
l b .
l b .

__ 6.4 
„  6.6 
—  6.8
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P IC K L E 8
Medium

B arre l, 1,200 co u n t — 
H a lf  bbls., 600 co u n t 
5 gallon  kegs  ----------

Small
B arre ls  _____________
H a lf  b a rre ls  ------------
5 gallon  k e g s ----------

Gherkins
B arre ls  ----------- —
H alf b a rre ls  -----
5 gallon  kegs  —

Sweet Small
B arre ls  ___________
H a lf b a rre ls  --------
5 gallon  kegs  -------

Cob,
P IP E S  

d o z .  i n  b x 1 00@1 20

N UTS.
Whole

A m onds, D rak es  ----- 21
B razils, la rg e  w ashed  17
F a n c y  M ixed ----------- 20
F ilb e r ts , B arce lo n a  — 16 
P e a n u ts , V irg in ia  raw  11 
P e a n u ts , V ir. ro a s ted  14 
W a ln u ts , C alifo rn ia  — 33
W aln u ts , N ap les  ----- 26

Salted Peanuts
F an cy , N o. 1 ----------- 11
Jum bo  _________________19

Shelled
A lm ond» ------------------- 50
P e a n u ts , S pan ish ,

125 lb. b a g s ------------- 08%
F ilb e r ts  ------------------- - 50
P ec an s  ------------------ 1 25
W aln u ts  ------------------- 82

P L A Y IN G  CARDS
No. 90 S te a m b o a t___ 2 75
No. 808, B icycle ____ 4 50
P ic k e tt  _______________3 50

POTASH
B a b b itt’s, 2 d o z . ----- 2 75

FR E S H  M E A T 8 .
Beef.

T op S tee rs  an d  H e ife rs  14 
Good S tee rs  an d  H e ife rs  13 
Med. S tee rs  & H efie rs  11 
Com. S te e rs  & H e ife rs  09

Cows.
T op _____________________11
Good __________________10
M edium  ------------------------- 09
Com m on ------------------------07

Veal.
T op _____________________15
Good ____________________13
M edium  ________________10

Lamb.
Good ------------------------------16
M edium  ________________12
P o o r ____________________13

Mutton._________________ 10
_________ 10

~~  07

P ork .
H eav y  hogs ---------------10
M edium  hogs ------------- 11%
L ig h t hogs ---------------- 11%
Sows an d  s ta g s  -------  9
Loins _________________21
B u tts  ------------------------- 19%
S houlders  ------------------- 13%
H am s _________________17
S p a re rib s  _____________11
N eck bones ___________05

PROVISIONS 
B arre led  P o rk  

C lear B ack  __ 23 00024 00 
S h o rt C u t C lear 22 00® 23 00 
C lear F am ily  27 0 0 0  28 00

Dry S a lt M eats 
S P  B ellies — 16 00019 00 

L ard
80 lb. t u b s ___ad v an ce  %
P ure  in tie rc e s_11%@12
C om pound l a r d  12 @12%
69 lb. t u b s ___ advance  %
50 lb. t u b s ___ ad vance  %
20 lb. p a i l s ___ ad vance  %
10 lb. p a i l s ___ ad v an ce  %
5 lb. p a i l s ___ ad vance  1
3 lb. p a i l s ___ ad v an ce  1

S ausages
B ologna ____________ 12
L iv er ________________12
F ra n k fo r t  ___________ 16
P o rk  _____   18020
V eal ______ ;---------------- 11
T ongue _____________ 11
H eadcheese _________ 14

Sm oked M eats 
H am s, 14-16 lb . 23 @27
H am s, 16-18 lb. 23 @27
H am , d ried  beef

s e t s __________  38 @29
C alifo rn ia  H am s 12%@14
Picn ic  Boiled

H am s _________30 @32
Boiled H a m s _40 @42
M inced H a m s _14 @15
B acon  __________20 @42

Beef
B oneless ___  24 00026 06
R um p, n e w _ 25 00028 06

M ince M eat
C ondensed No. 1 c a r . 2 00 
C ondensed B ak e rs  b rick  31 
M oist in g la ss  ______ 8 00

P ig ’s F ee t
% bbls. ____________  2 15
% bbls, 35 l b s . _____ 8 76
% bbls. _______________7 00
1 b b l . _________________14 15

T rip e
K its. 16 lbs. ________  90
% bbls., 40 l b s . _____ 1 60
% bbls., 80 l b s . _____ 3 00

C asings
Hogs, p e r l b . _____  0 6 5
B eef, ro u n d  s e t ___  22024
Beef, m iddles, s e t_ 50060
Sheep, a  skein  1 7502  00
U ncolored O leom argarine

Solid D a iry  ________  24026
C o u n try  R o l l s _____ 24@26

RICE
F an cy  H ead  ________10@11
Blue Rose __________ 7 00
B roken  _______________3 50

RO LLED  OATS
M onarch , bbls. _______6 50
Rolled A vena, b b l s ._7 50
S teel C u t, 100 lb. sks. 4 00 
M onarch , 90 lb. sack s  3 00
Q u ak er, 18 R e g u l a r_2 05
Q uaker, 20 F a m i l y _4 80
M others. 20s, fam ily  -  6 10 
S ilver F lak e , 18 R eg. 1 50 
S ilver F lake , 10 fam ily  1 90

SALAD DRESSIN G
Colum bia, % p i n t s _2 26
C olum bia, 1 p i n t ___ 4 00
D urkee ’s la rge , 1 doz. 6 60 
D u rk ee ’s  m ed., 2 doz. 7 10 
D urkee’s P icn ic , 2 dz. 3 25 
S n ider’s la rge , 1 doz. 3 50 
S n ide r's  sm all, 2 doz. 2 35

SA L ER A TU S 
Arm an d  H am m er 3 75

Good __
M edium  
P oor —.

SA L SODA
G ran u la ted , bbls. ___ 2 25
G ran u la ted . 100 lbs cs 2 50
G ran u la ted , 36 2% lb. 

p ack ag es  _________ 2 75

S A L T  F IS H .
M iddles _________________17
T ab le ts . 1 lb. ________ 24
T ab le ts , % lb., doz.— 1 50
W ood b o x e s _________  28

Holland Herring
S tan d a rd , bbls. _____12 50
Y. M-, bbls. _________14 50
S tan d a rd s , k e g s --------  80
Y. M., kegs _________ 87

Herring
K  K  K  K , N o r w a y __ 20 00
8 lb. p a ils  ---------------- 1 40
C u t L unch  ___________1 10
Scaled, p e r b o x --------  17
B oned, 10 lb. boixes 14

Lake Herring
% bbl., 100 l b s . -------- 7 50

Mackerel
T ubs, 60 c o u n t _______4 75
P a ils , 8 lb., No. 1 — 1 50

Trout.
No. 1, 100 l b s . ---------- 10 00



S A L T
M ed. No. 1. B b l s . ----- 2 70
M ed. No. 1, 100 lb. bg 90 
F a rm e r  Spec., 70 lb. 92
P a c k e rs , 56 lb. --------  60
B locks, 50 lb. ----------  52
B u tte r  S a lt, 280 lb bbl. 4 50 
B ak e r Sa lt, 280 lb. bbl 4 25 
100, 3 lb. H ig h  G r. T a  6 30 
30, 10 lb. H igh  G r. T a . 5 55 
28 lb. bags, b u t te r  — 50

Mortons

Salt
d tP Q lJp i

P e r  case , 24 2 lbs.
F ive  case  lo ts

SEEDS.
A nise _________________25
C araw ay  ______________15
C an ary , S m y rn a  ------- 09
C ardom on, M alabar 1 20
C elery  ________________24
H efhp, R u ssian  _____ 08%
M ixed B ird  ---------------13%
M u sta rd , yellow  ---------12
P oppy  ------------------------18
R ape  _________________ 14
D u rk ee ’s  B ird , doz. — 1 20 
F re n c h ’s B ird , p e r  dz. 1 40

SH O E B L A C K E N IN G .
2 in 1, P a s te , doz. — 1 35 
E . Z. C om bination , dz. 1 35
D ri-F o o t, doz. -------- 2 00
B ixbys, Doz. ----------- 1 35
Shino la, doz. -----------  85

S TO V E  P O L IS H . 
B lackener, p e r doz. — 1 35 
B lack  Silk D iquid, dz. 1 40 
B lack  Silk P a s te , doz. 1 25 
E n am a lin e  P a s te , doz. 1 35 
E n am a lin e  Diquid, dz. 1 35 
E  Z D iquid, p e r doz. 1 40
R adium , p e r d o z . ----- 1 85
R ising  Sun. p e r doz. 1 35
654 S tove E nam el, dz. 2 85 
V ulcanol, No. 5, doz. 95 
V ulcano l, No. 10, doz. 1 35 
Stovoil, pe r doz. ----- 3 00

SOAP.
Am. F am ily , 100 box 6 50
E x p o rt, 100 box -------4 95
F lak e  W h ite , 100 box 5 70 
F e ls  N a p th a , 100 box 6 15 
G rdm a W h ite  N ap . 100s 580 
K irk  W h ite  N ap . 100s 5 80 
R ub  No M ore W h ite  

N ap th a , 100 box — 6 00 
S unny  M onday, 100 bx  5 35 
S w ift C lassic , 100 box 5 70 
S w ift P rid e , 100 box 5 40 
20 M ule B orax , 100 bx  7 55
W ool, 100 box -------- 7 50
F a iry , 100 box -------- 6 75
J a p  R ose, 100 b o x ----- 8 10
P a lm  O live, 144 box 11 25
D ava, 100 box ---------5 65
Pum m o, 100 b o x ----- 5 80
S w ee th ea rt. 100 box -  5 70 
G ran d p a  T a r , 50 sm . 2 40 
G rand  P a  T a r , 50 Dge 4 10
F a irb a n k  T a r ----------- 4 45
T rilb y , 100, 12c ----- 8 50
W illiam s B a rb e r  B ar , 9s 50 
W illiam s M ug, p e r doz. 48

P ro c to r  & G am ble.
6 box lo ts , a sso rte d

Ivory . 196 6 oz. -------7 00
Iv o ry  Soap F lk s ., 100s 8 50 
Iv o ry  Soap F lk s ., 50s 4 35
D enox, 140 c a k e s ----- 5 50
P . & G. W h ite  N a p th a  5 75 
S ta r , 100 No. 11 cak es  5 7o 
S ta r  N ap . P w d r., 100s 3 90 
S ta r  N ap . P w d r., 24s _ 5 75 

T rad esm an  B rand . 
B lack  H aw k , one box 4 50 
B lack  H aw k , five bxs  4 25 
B lack  H aw k , te n  b x s  4 00

Box c o n ta in s  72 cak es . I t  
is  a  m o s t rem a rk a b le  d ir t  
a n d  g rease  rem o v er, w ith 
o u t in ju ry  to  th e  sk in .

W A S H IN G  PO W DER S. 
B on A m i P d , 3 dz. bx  3 75 
Bon A m i C ake, 3 dz. 3 25
C lim aline, 4 doz. ----- 4 20
G randm a, 100, 5 c ----- 3 90
G randm a, 24 D arge — 4 00
Gold D ust, 1 0 0 s -------- 4 00
Gold D u st, 12 D arge -  3 20
G olden Rod, 24 --------  4 25
J in x . 3 d o z . ---------------- 4 50
D a F ran c e  D aun, 4 dz. 3 70
D u ste r Box, 5 4 ----- ■— 3 75
M iracle Cm. 4 oz. 3 dz. 4 00 
M iracle C., 16 oz., 1 dz. 4 00 
Old D u tch  C lean . 4 dz. 4 75 
Q ueen A nn, 60 oz. — 2 10
R inso , 100 o z . ----- ------- 6 40
R ub  N o M ore, 100, 10

OZ. ___ -1------------------------- 1 6 0
R ub  N o M ore, 100, 14

Q2. __________  5 75
Rub" No M ore, 18 Dg. 4 50 
S potless  C leanser, 48,

20 oz. ---------------------- i  00
S an i F lu sh , 1 doz. — 2 25

Sapolio, 3 d o z . --------- 3 15
Soapine, 100, 12 oz. _ 6 40
Snow boy, 100, 10 oz. 3 90
Snow boy, 24 D arge — 5 60 

Snow boy D arge 1 free  5
Speedee, 3 d o z . --------7 20
S u n b rite , 72 d o z . -----4 00
W y an d o tte , 48 --------  5 50

C LE A N S E R S .

ITCHEN
LENZER

E n g lan d ’s P r id e  ---------1 40
A -l,  la rg e  -------- :-------75
A -l, sm all ---------------- 3 60
C ap ers  ________________* 80

T E A .
Japan.

M e d iu m ____________ 30@35
Choice _____________ 39@43
F an cy  -------------------  54 @57
No. 1 N ibbs _________  58
1 lb . pkg . S if tin g s  — 16 

Gunpowder
Choice ________________ _ ?8
F an cy  ____________ 38@40

Ceylon
P ekoe , m edium  --------- 33
M elrose, fan cy  --------- 56

English Breakfast
C ongou, M edium  _______28

C h o ic e ___ 35@36
F an cy  ------- 42@43

Oolong
______  36

__________ 45

80 can  cases, $4.80 p e r case

SP IC E S.
W hole Spices.

A llspice, J a m a ic a  — @12
Cloves, Z an z ib a r ____ @35
C assia , C an ton  ______ @16
C assia, 5c pkg., doz. @40
G inger, A frican  ------- @15
G inger, Cochin ----------@22
M ace. P en a n g  -------- @70
M ixed, No. 1 ------------- @24
M ixed, 5c pkgs., doz. @45
N utm egs, 70-8 -------- @33
N u tm eg s, 105-110 —  @31 
P ep p er, B lack  -------- @17

P u re  G round in Bulk
Allspice, J a m a i c a ----- @17
Cloves, Z an z ib a r ------- @39
C assia, C an ton  ---------- @25
G inger, A f r i c a n --------@22
M u sta rd  --------------------- @34
M ace, P en a n g  ------------ @7o
N u tm eg s --------------------@31
P ep p er. B lack  ________@20
P ep p er, W h ite  ---------- @32
P epper, C ayenne ------- @32
P a p rik a , S pan ish  —  @42

S easoning
Chili P ow der, 1 5 c ----- 1 35
C elery S a lt, 3 o z . -----  »5
Sage, 2 oz. --------------- 90
O nion S a l t ---------------- 1 35
G arlic  ________________1 35
P onelty , 3% oz. ----- 3 25
K itch en  B o u q u e t ----- 3 25
D aurel D eaves --------- 20
M arjo ram , 1 o z . --------- 90
Savory , 1 oz. ------------ 90
T hym e, 1 oz. ------------ 90
T u m eric , 2% oz. -----  90

STA RCH
Corn

K ingsfo rd , 40 l b s . ----- 11%
•Powdered, b ag s  ------- 02%
A rgo, 48 1 lb. pk g s . __ 3 75
C ream . 4 8 - 1 _________ 4 80
Q uaker, 40 1 --------------  7

Gloss
A rgo, 48 1 lb . p k g s—  3 75 
A rgo, 12 3 lb. p kgs . __ 2 74 
A rgo, 8 5 lb. pkgs. —  3 10 
S ilver Gloss, 16 3 lbs. 11% 
S ilver G loss. 12 6 lbs. 11%
E lastic , 64 pkgs. ----- 5 35
T iger, 48-1 ------------------  7

SY R U PS
Corn

B arre ls  ------------------------- 70
H a lf B arre ls  ------------------76
B lue K aro , No. 1%,
2 doz. _______________ 1 93
B lue K aro , No. 5, 1 dz 2 70 
B lue K aro , N o. 10,

% doz. ____________ 2 50
R ed K aro , No. 1%, 2

doz. ________________2 23
R ed  K aro , No. 5, 1 dz 3 10 
Red K aro , No. 10, %

doz. ______________ 2 90
M aple F lavor.

K aro , 1% lb., 2 doz. .
K aro , 5 lb., 1 doz.

M aple and  Cane
K an u ck . p e r  ga l. -----
S u g a r B ird , 2% lb.,

2 doz. ___________ 12 00
S u g a r B ird , 8 oz., 4

doz. _______________13 00
Maple.

P u r ity ,
P u r ity ,  2

% lb. _____17 50
P u r ity , 4

3 95 
•6 15

1 50

Jo h n so n  
Johnson  

doz., 2 
Johnson

Gal. 2 50

IS oz. _____ 18 50doz.,
Sugar.

D om ino. 24, 2 H 
B bls., bu lk , p e r

__ 6 
ral.

T A B L E  SAUCES.
D ea & P e rr in , la rg e — 6 60 
D ea & P e rr in , sm all— 3 75
P e p p e r  ______________1 60
R oyal M in t _________ 2 10
T obasco  ______ - - - - -  3 75

T W IN E
C otton , 3 p ly  c o n e ----- 35
C otton , 3 p ly  b a l l s ------35
Wool, 6 ply ---------------- 22

V IN EG A R
C ider, B en ton  H a rb o r 25 
W hite  W ine, 40 g ra in  17 
W h ite  W ine, 80 g ra in  22 
W h ite  W ine, 100 g ra in  25 
O akland  V in eg ar & P ick le  

C o.’s B ran d s.
O akland  A pple C ider — 30
B lue R ibbon C orn  ----- 22
O akland  W h ite  P ick lin g  20 

P ack ag es  no ch arge.
W ICK IN G

No. 0, p e r g r o s s ----  70
No. 1, p e r g r o s s ----- 85
No. 2, p e r g r o s s -----1 25
XT o *1 rtr«r- (rrnsa 1 ®0
P e e rle ss  Rolls, p e r  doz. 45 
R ocheste r, No. 2, doz. 50
R ocheste r, No. 3, doz. 2 00 
R ayo, p e r  doz. -------  90

W O O D E N W A R E
B ask e ts

B ushels , n a rro w  band ,
w ire  h an d le s  --------- 1 75

B ushels , n a rro w  band ,
wood h an d le s  ---------1 85

B ushels , w ide b and  — 1 90 
M arket), d rop  hand le  70 
M ark e t, sing le  han d le  80
M arket, e x tra  -------- 1 35
S p lin t, la rg e  ------------- 9 00
S p lin t, m edium  --------- 8 50
S p lin t, sm all ________ 7 00

Chu’rn s
B arre l, 5 ga l., each  — 2 40
B arre l, 10 ga l., e ac h_2 55
3 to  6 ga l., p e r  gal. — 16

Egg C ases
No. 1, S ta r  C a r r ie r  5 00
No. 2, S ta r  C a r r i e r_10 00
No. 1, S ta r  E g g  T ra y s  4 50 
No. 2, S ta r  E gg  T ra y  9 00 

Mop S tick s
T ro jan  s p r i n g _______ 2 25
E clipse  p a te n t sp rin g  2 25
No. 1 com m on _____ 2 25
No. 2, p a t. b ru sh  hold 2 25
Ideal, No. 7 ________ 2 00
20 oz co tto n  m op h ead s  3 60 
12 oz co tto n  m op h ead s  2 25
9 oz. co tto n  m op h ead s  1 75

P a ils
10 q t. G a lv a n iz e d ___ 2 40
1 q t. G alvan ized  ----- 2 60
14 q t. G a lv a n iz e d ----- 3 00
F ib re  ------------------------6 00
12 q t. F la r in g  Gal. I r . 6 75
10 q t. T in  D a i r y ----- 5 00
12 q t. T in  D a i r y ----- 5 50

T rap s
M ouse, w ood, 4 ho les — 60 
M ouse, wood. 6 holes — 70
M ouse, tin . 5 h o l e s ----- 65
R a t, w o o d ------------------1 00
R a t, sp rin g  ---------------1 00
M ouse, sp rin g  ----------  30

T u b s
D arge G alvan ized  —  8 50
M edium  G alvan ized  7 00
Sm all G alvan ized  — 6 50

W ash b o ard s
B an n e r  G lo b e ------------5 75
l.ra s s ,  S ingle ----------- 7 00
G lass, S ingle _______ 7 00
D ouble P e e rle ss  -------8 25
Single P e e rle ss  -------- 7 50
N o rth e rn  Q ueen --6 25
U n iv e rsa l ____________7 50

W indow  C leaners
12 'n .  ---------------------- J 65
14 in . ------------------------J "5
16 in. _______________ 2 30

W ood Bowls
13 in. B u t t e r -------------5 00
15 in . B u tte r  ________ 9 00
17 in . B u tte r  ________ 18.00
19 in . B u tte r  ________ 25.00

W R A P PIN G  P A P E P  
F ib re , M anila, w h ite  05%
No. 1 F i b r e ---------------07%
B u tc h e rs  M a n i l a ------06
K ra f t  ------------------------08%

Y EA ST CAKE
M agic, 3 d o z . ----------- 2 70
S un ligh t, 3 d o z . -------- 2 70
S un ligh t, 1% d o z . ----1 35
Y east F oam , 3 doz. — 2 70 
Y eas t F o am , 1% doz. 1 35

Y EA ST—C O M PR E SSE D  
F le isch m an , p e r doz. — 28

T R A D E S M A N

PARKER A PERJURER.

Confesses He Testified Falsely To 
Conceal Shortages.

Chicago, Oct. 15— H arrison  P arker, 
tru stee  and chief facto tum  oi the Co
operative Society of Am erica, alleged 
bankrupt, confessed to-day to  Federal 
Judge Evan A. Evans th a t he had 
testified falsely in recen t bankruptcy  
hearings in o rder to conceal a sho rt
age of $117,500 in the books of the 
G reat W estern  Securities Company, 
fiscal agen t for the society.

A t the conclusion of the session the 
Judge declared the affair to be one 
w arran ting  the im m ediate a tten tion  of 
the Federal G rand Jury . O rders were 
issued for the presence of P a rk e r’s 
wife, Mrs. E dith  S. P a rk e r; C harles 
G. H iggins, the m ysterious “capital
ist” of the organization, and a M rs. 
Fuller in the courtroom  nex t M onday
m orning.

Gustave Kopp, P residen t of the 
W estern  Securities Com pany, testi
fied to-day as to  his ignorance of 
P a rk e r’s operations.

P arker had received a le tte r con
taining securities, assets of the com 
panies. W hen the le tte r was tu rned  
over to the receiver yesterday  m orn 
ing the postm ark  had been obliterated . 
P ark er said to-day that he had been 
instructed  by his a tto rney , H a rris  W il- 
lianm s, to destroy  the postm ark .

T his le tter and the evidence con
cerning it was the first m atter to be 
b rough t by A tto rn ey  Julius M oses to 
the a tten tion  of the Judge, who asked 
A tto rney  W illiam s, “Did you so in
struc t P a rk er?”

“No, I did not,” was the reply.
T hen came m ention of the $1,450,- 

000 of securities of the old Fruitvale 
Developm ent Com pany, which passed 
th rough  bankruptcy  m any years ago. 
T hese securities w ere tu rned  in by 
P a rk e r as assets of the Co-operative 
Society of Am erica.

“Are these securities considered 
w orth less?” the Judge asked A tto rney  
Moses. “T hey  are w orth less,” M oses 
replied. . ,

In  reply to  questions by M oses, 
P a rk er said the le tte r came from  his 
wife, who was in N ew  Y ork City when 
it was sent. I t  contained, he said, 
$14,500 in L iberty  bonds, m em oranda 
of item s paid ou t in his own hand
w riting, and a personal le tter from  his 
wife. „ ,

Judge E vans read the le tte r and re 
tu rned  it w ith the com m ent th a t it 
was not relevant to the  case.

“Judge,” said P arker, “ I ’d like to  
m ake a statem ent. I have been evad
ing and as evasive as I possibly could 
ever since the law suit started , in o rder 
th at I m ight check the accounts of the 
organization. I knew accounts w ere 
$177,500 short, and I knew  th a t if 
that fact came out in the new spapers 
there  would be a prejudiced opinion 
already form ed which would give me 
very little show.

“ I im m ediately go t to w ork  on the 
books and found th a t the $25,000 paid 
to the W isconsin Pea C anners’ A s
sociation was no t recorded  and an
o ther item  of $75,000 to  the sam e com 
pany was not m arked down. T here  
was a discrepancy left of betw een 
$15,000 and $17,000.

“A fter com m unication w ith my 
wife who is in New Y ork, she for
w arded to me L iberty  bonds which 
with som e ex tra  cash got together, 
balanced the books. T his w as not 
com pleted until yesterday  m orning, 
and no t until then  was I positive that 
the com pany was solvent. I am tell
ing the absolute tru th . Now I am  
ready o t tell the whole th ing .”

T hen P a rk e r began to  tell facts 
about the o rgan ization  which h itherto  
were unknow n even to  his own a tto r
neys. One of these disclosures re
lated to the organization  of a new 
concern know s as the W estern  F i
nance Com pany. T h is organization, 
P a rk e r said, was com posed of himself, 
C harles C. H iggins, M rs. Fu ller, an 
employe, and a Mr. Bang, P ark er s 
personal secretary. T he new  organ-
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ization, he said, took over the old 
G reat W estern  Securities. T he com 
pany had 1,000 shares of stock of no 
par value.

Chicago, Oct. 18—A ttorneys delv
ing into the stock selling m achinery 
of the C o-operative Society of A m eri
ca, alleged bankrupt, and its affiliated 
and subsidiary com panies m ade little 
headw ay yesterday.

A t 10 o ’clock in the m orn ing  Fed
eral Judge E vans announced th a t in 
his opinion the proceedings w ould 
move as efficiently under the direction 
of Referee in B ankruptcy  F ran k  L. 
W ean as before the Court. In  pu r
suance of this ru ling  the enquiry was 
re tu rned  to the society’s offices in the 
People’s Life building.

T here  H arrison  P ark er took the w it
ness stand. H e explained the  financ
ing of the defunct N ational Society 
of F ru itvale  during  1918, 1919 and 
1920. H e to ld  of m ortgag ing  his 
hom e, his furniture, and his wife’s 
jew elry  to keep the concern from  go
ing to  the wall. T hen, w hen bank
rup tcy  came and re-organization  was 
necessary, the society owed his wife 
m ore than $90,000 and a bank in M ich
igan m ore than  $125,000, he said.

T his m oney, P a rk er said, has been 
repaid, p a rtly  th rough  the sale of the 
Fruitvale society assets and partly  by 
the m oney m ade by th e  G reat W est
ern Securities com pany from the sale 
of C o-operative certificates.

H e declared that since the o rgan
ization of the C o-operative Society of 
Am erica he has received th rough  his 
association w ith the o rganization  and 
its subsidiaries only $9,800. H is wife, 
however, has been receiving some $750 

^weekly.
Miss Louise Fuller, secretary  of the 

W estern  F inancing Co., a P a rk er sub
sidiary, has gone to T oronto , Canada, 
to b ring  back M rs. P arker, P a rk e r 
said. T hey  are expected to re tu rn  
W ednesday m orning.

F orm er Senator Jam es H am ilton  
Lew is appeared yesterday for the first 
tim e as counsel for M rs. P a rk er be
fore Judge E vans and Referee W ean. 
Senator Lewis was retained by a tele
gram  from  M rs. P a rk er from  T oronto .

Melon Production Sets A New 
Record.

A new  record  fo r shipm ents of 
w aterm elons was established this 
year, according to  figures ju s t an 
nounced by the B ureau of M arkets 
of the U nited  S ta tes D epartm ent of 
A griculture. Shipm ents exceeded 44,- 
000 cars, su rpassing  last y ear’s record  
by 5,000 cars.

F ro m  th e  F lorida-G eorg ia-S outh  
C arolina m elon section shipm ents 
am ounted to  25,000 cars. T hree  o ther 
states, Texas, C alifornia and M is
souri, shipped 3,000 to  5,000 cars 
each; A labam a and N o rth  C arolina 
shipped m ore than  1,000 each; A r
kansas, Ind iana, O klahom a, 400 to  
700 each; and fourteen  o th er sta tes 
in sm aller am ounts.

In  the last th ree  years there  has 
been a notable increase in m elon p ro 
duction. N early  30,000 acres w ere 
planted in T exas com pared w ith 38,- 
000 in Georgia, the  leading S tate, but 
shipm ents from  T exas w ere g reatly  
reduced by unfavorable w eather. In  
m ost o th er sections conditions w ere 
favorable. T ak ing  the  w aterm elon 
section as a whole, there  w as a g rea t
er p roduction  from  an acreage about 
the same as in 1920.

Because yours is a big sto re , don’t 
th ink  you are a g reater m an than  the 
chap runn ing  the sm all store. He m ay 
net more m oney profit annually  than  
you.
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ONE ISSUE OF THE TRADESMAN SAVED A MERCHANT $50.
Benton H arbo r, O ct. 18— H aving  just h ad  a  little  experience 

with tw o nice looking young gentlem en last F riday  m orning, I thought 
it w ould b e  of in terest to  you and  your readers to  know  how  toe  
T radesm an cam e to  m y rescue and  saved m e from  being sw indled. 
T he young m en claim ed they  w ere representing  the R ogers Brothers 
Silverw are Co. and  w ere absolutely giving silverw are away. T hey  
had  m ade  the Benton Fuel Co., of this city, a  d istribu tor and  they 
(the  B enton Fuel C o .) h ad  recom m ended  us as a  second d istribu tor 
and  it was all to  b e  w ithout any cost to  us w hatsoever. A ll w e had  
to do w as to  pass out the  cards w ith our nam e on the fron t and  their 
nam e on the  back. T hese cards they  w ould p rin t for us a t $4 per 
thousand, p rov id ing  w e o rdered  25 ,000  a t a tim e and  m ade a  deposit
o f  $50 a t the tim e w e signed the  order. ,

W henever a  lad y  sent them  fifty of these cards they w ould  sen 
her a R ogers 1881 silver spoon, and  w hen a  lady  w ould get one or 
two spoons she w ould  then w an t the entire set and  w ould  go and  
buy the  rem ainder to  m atch  of her local jeweler. T h a t w as w here
the profit w ould  com e in for them . . ,

T h e  schem e looked good  to  m e on the  face of it, b u t as I have 
m ade it a  rule o f life to  think things over b efo re  taking action  on any  
new scheme, I to ld  the  boys I w ould  give them  an answer m  tw o hours 
and either accep t o r re ject it a t th a t tim e. W hile eating dinner I to l 
m y w ife abou t the  schem e and  she said, - Y ou b ro u g h t hom e a  sdver- 
w are coupon th e  o ther day  from  the E lectric Serv.ce Co. W h.le 
w e w ere looking a t th e  coupon, she said. "1 believe I saw  som ethm g 
in th e  T rad esm an  ab o u t th is sam e com pany,” so w e hun ted  up  your 
paper and  found  th a t it w as a  crooked  scheme, u tte rly  devo id  of the 
elem ent of honesty  and  good  faith. W e then called  up  th e  B enton 
Fuel Co. (M r. Jeffery) and  asked  him  to  com e over and  h e  als 
w en t over it w ith us. T hen  w e w en t over to  the  store, w here w e found 
the young m en w aiting. W e presen ted  them  w ith your p ap e r and  the  
coupon and  they sa id  som e one w as infringing on the .r " f “ ’ I said. 
"Boys, 1 d o n ’t w an t any  of th a t for me. T hey  sa.d  A ll r .gh t and  
sta rted  away. I said to  them , "M y friend w a n t. h .s $50 back. W ell, 
they said, "com e dow n to  the  ho te l and  w e w .ll pay  you. W e w ent 
dow n to  th e  H otel B enton and  found they  h ad  already  go tten  a  d ra ft 
for th e  check. H e  offered us the d raft. W e insisted on cash so h e  
gave it to us and  w e to re  his nam e off th e  con tract and  left them

'°  ‘’“if i , 'n e e d le s s  for m e to  say to  you th a t I apprecia te  your pap e r 
because it saved  m e fifty; also m y friend’s fifty. W e are, therefore, 

thankful «ha, w e are  your " ^ Q N A R D

P roprie to r P ipestone G rocery.

BUSINESS WANTS DEPARTMENT
Advertisem ents Inserted under this h « d  for f lv .  cento e word 

Is required, as amount» are too small to open accounts.

W an ted —P o sitio n  in  g ro ce ry  o r  g e n 
e ra l s to re  by  a  m an  w ith  tw e n ty  y e a rs  
experience , age  io r ty - f0« r - S tead y , an d  
good h a b its . G. W . M orton , 213 So. 
D ivision  A ve., G rand  R apids._______513

F o r  Sale—W e ll,  e stab lish ed  g ro ce ry  
bu s in ess  in a  th r iv in g  tow n  o f -000 . W ill 
sell o r  re n t  s to re  bu ild ing . A ddress 
S tro n g  B ro s ., V icksbu rg , M ich._____ p1**

F o r  Sale—B e s t g ro ce ry  s to re  in  Io n ia  
coun ty . A ddress No. 515, C are  M ichigan 
T r a d e s m a n . _________________61&
~~For Sale—Good e s tab lish ed  g ro ce ry  
b u siness . R eason  fo r selling , d ea th  of 
ow ner. A ddress No. 516, C are  M ich igan  
T rad esm an .    ° lb

C o rse t S a lesm en—Sideline, new  a rtic le . 
No tro u b le  to  hand le , lib e ra l com m ission . 
W rite  fo r te r r i to ry . E . W . Ives & Co.. 
C oopersville, Mich._____________  p*'

F E R R E T S  F O R  SA L E. P R IC E  L IS T  
F R E E —Book on fe r re ts ,  10c. F e r r e t  
m uzzles, 25c each . B E R T  E W E L L , W e l
lin g to n , Oho.   618

r e b u i l t
CASH R E G IS T E R  CO., Inc. 

D eale rs  in
C ash  R eg iste rs . Com p u ^ g  Scales, 
A dding M achines, T ypew riters And 
O th e r S to re  a n d  Office Specialties. 
122 N . W ash in g to n , SAGINAW , M ich. 

R ep a irs  an d  Supplies for a ll m akes.

W ill pay  cash  fo r w hole s to re s  o r  p a r t  
s to ck s  of m erchand ise . L ou is  L ev lnsohn . 
S ag inaw , M ich.

P a y  sp o t cash  fo r c lo th in g  a n d  f i n i s h 
ing  goods s tocks . L . S llberm an , 274 F a s t  
H ancock , D e tro it. 68<

Bell Phone 596 C ite. Phone «1366
JOHN L. LYNCH SALES CO.

S P E C IA L  S A L E  E X P E R T S  
Expert Advertising  

Expert Merchandising 
209-210-211 M u rray  Bldg. 

GRAN D  R A PID S, M ICHIGAN

D isp lay  m an  a n d  c a rd  w rite r , five 
v e a rs ’ experience  in  d ry  goods a n d  re a d y - 
to -w e a r  lines, desires  position  w ith  p ro 
g ressiv e  s to re . S tead y , capab le , b e s t r e f 
e rences. A ddress  N o. 519, C are M ichigan 
T rad e sm a n . ______ __________

M an w ith  y e a rs  o f experience  in  m e n ’s 
a n d  w om en’s w e ar open fo r  position . L an  
m anage, ad v e r tis e , tr im , sell goods. B es t 
re fe ren ces . A ddress  N o. 511, C are  T ra d e s 
m an . 511

F o r  Sale—H a rd w are  in D e tro it n e a r  
la rg e  in d u s tr ia l p la n t em ploying  th o u 
san d s  o f m en . S tock  in v en to rie s  a b o u t 
$15.000. C an be reduced . R easonab le  
re n t. Good o p p o rtu n ity  if  ta k e n  a t  once. 
N o ag en ts . A d d ress  No. 512, C are  M ich
ig an  T rad esm an .

F o r  Sale—Good, e stab lish ed  g roce ry  
a n d  d ry  goods b u sin ess . L ead ing  s to re  
in th r iv in g  S o u th e rn  M ichigan tow n. A d
d re ss  N o. 509, C are  M ichigan T rad e sm a n .

If you a re  th in k in g  of go ing  Into b u s l-  
n ess , selling  o u t, o r  m ak in g  a n  exchange; 
place an  a d v e r tis em e n t In o u r  business 
ch an ces  co lum ns, a s  i t  ^  
in touch  w ith  th e  m an  fo r w hom  you  a re  
looking—T H E  B U SIN E S S M AN.

1000 le tte rh e a d s  o r .en v e lo p e s  22.75. 
C opper J o u rn a l, H ancock , M ich.

W a n t to  h e a r  from  a  p a r ty  ow ning  a  
g o o d  g e n era l m erch an d ise  bu sin ess  o r 
o th e r  bu sin ess  for sa le . S ta te  c ash  p rice  
a n d  p a rtic u la rs . Jo h n  J .  B lack , S t., 
C hippew a F a lls , W is.  ___

W ould like to  exchange  a  b e au tifu l 
solid  b rick  p ro p e rty  in  th e  b e s t re s id en 
tia l sec tion  in D e tro it fo r  a  good c lean  
s to ck  of m erchand ise . A ddress No. 507. 
C are  M ichigan T r a d esm an .________  °u ‘

A T T E N T IO N  M ER CH A N TS—J f h « “  to  
need  of d u p lica tin g  books, C0UP °n  books, 
or co u n te r pads, drop  u s  a  card . W e  
c L  su p p ly  e i th e r  b lan k  o r p rin ted . 
P r ic e s  on ap p lica tio n . T rad esm an  C om - 
pany , G ran d  R apids.

The Lives of Trees.
T he New Y ork  Sun tells of a tree 

said to be living in M exico th a t is 
6,000 years old. I t  is described as a 
cypress th irty -six  fee t in diam eter, 
bu t as no scientific record  of its ex
istence has been m ade doubt is ju s
tifiable.

B ut there  really are baobab trees 
in A frica credited w ith  4,000 years, 
and the big sequoias in California are 
given an age approxim ately 3,000 
years. Yews in E ngland  are believed 
to be of equal age, w ith m any oaks 
and elm s know n to be 800 years old.

W e are skeptical of all estim ated 
ages, w hether of m en or th ings, and 
very’ doubtful of years w hich passed 
before m en becam e hum an beings, bu t 
it seems to  be a fair conclusion th at 
trees live longer than any th ing  else 
that grow s on earth. W hich rem inds 
us of two irrelevan t stories, one of 
N apoleon when his grenadier said he 
was “higher” than the E m peror. “You 
mean longer,” said the L ittle  C or
poral. A nother is th a t of the wife 
who found a .distinguished hugbftod

w ith his arm  around a handsom e 
young w om an’s waist. “I am  su r
prised,” she said. “You m ean you are 
astonished,” he re to rted ; ‘ I am  the 
one who is surprised.”

S tory  hours are favorite form s of 
en terta inm en t for children by  depart
m ent stores th roughou t the country. 
T rained story  tellers are engaged to 
spin tales of magic, adventure and 
m ystery  for .the wee folk while their 
m others shop. T he Bon M arche, 
Seattle, has elaborated  the idea. T he 
entrance to the room  set aside for the 
children represen ted  the doorways of 
the “R acketty -P acketty  H ouse.” A 
“Q ueen” in traditional fairy garb, 
comes th rough  soft blue curtains, 
m ounts a throne, waves her wand, and 
has her hearers th rilled  to  a tten tion  
before she begins her tale. F rom  
fifty to 100 children are enterta ined  
every Saturday afternoon at the P e l
letier Stores Co., of Topeka. Sa tu r
day is Children’s Day a t the B urgess- 
N ash Store, Om aha, and the sto ry  
hour is held from  10 to  11 in the 
m orning.

O n e r o t t e n  e g g  in  a d o z e n  
d o e s  n o t  s p o i l  th e  e l e v e n  
b u t  c u t s  o u t  y o u r  p r o f i t

T m  IS the same way with your valuable papers 
J_ —which should be in a safe place—when

you have a fire and your books, inventory, 
record of daily sales and record of purchases are 
not in a fire proof safe. It is like a rotten egg in a 
dozen; in fact, it is a rotten egg in your business, 
because, ten to one, you don’t get the money you 
are entitled to and you cannot reasonable expect 
it either.

Prevent this possible loss. Buy a reliable safe to 
store away your books and valuable papers every 
flight. Now, while you read this advertisement is 
the time to act It is a warning to you for you 
don’t know what is going to happen. Don’t delay.
Do it right now.

We sell the best safes on the mar
ket, in all styles and sizes at reas
onable prices. COME IN OR 
WRITE. You will never regret it.

GRAND RAPIDS SAFE CO.
Corner Ionia and Louis Sts. Grand Rapids, Mich.
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Proceedings of the Grand Rapids 
Bankruptcy Court.

G rand  R apids, Oct. 12.—In  th e  m a tte r  
of F red  G u n th e r, Sr., B an k ru p t No. 1960. 
an  o ffer fo r th e  a s s e ts  of th e  b a n k ru p t 
h a s  been received  by th e  c o u rt a n d  a c 
co rd ing ly  a n  o rd e r to  show  cause  a n d  
fo r sa le  h a s  been  m ade. T he sale  w ill 
be held  O ct. 22. T he s tock  o f the  b a n k 
ru p t  co n sis ts  o f a  g eneral h a rd w a re  
stock , im p lem en ts, re p a ir  p a r ts  an d  a lso  
one B uick  K45 to u rin g  ca r , a n d  th e  in 
v e n to ry  to ta ls  th e  sum  of $5,542.96. T he 
offer filed in th e  c o u rt is in  th e  sum  of 
$2 ,100.

Oct. 13. In  th e  m a tte r  o f H ow ard  F e r -  
gusen , b a n k ru p t, th e  tru s te e  h a v in g  
filed in th e  co u rt h is  p e titio n  th a t  he  be 
in s tru c te d  and  p e rm itte d  to  sell th e  a s 
s e ts  o f th e  b a n k ru p t a t  pub lic  au c tio n , 
an d  th e  c o u rt h av in g  considered  th e  sam e  
b e s t fo r th is  e s ta te ,  an  o rd e r fo r the  
sale  o f th e  a s s e ts  of th e  b a n k ru p t a t  
pub lic  a u c tio n  w as m ade. T he s to ck  of 
th e  b a n k ru p t co n sis ts  o f g en e ra l m o to r
cycle p a rts , supp lies  a n d  accesso ries . T he 
sale  w ill be held a t  th e  place of business  
th a t  th e  b a n k ru p t o p e ra ted , 421 D ivision 
av en u e , S., G rand  R apids, O ct. 22. All 
in te re s ted  in  such  sale  shou ld  be p re sen t 
a t  th a t  tim e  an d  place.

Oct. 14. On th is  d ay  w as received  th e  
ad ju d ica tio n  in b a n k ru p tc y  in th e  m a tte r  
o f F ra n k  G allup, B a n k ru p t 1993. T he  
b a n k ru p t is a  fa rm e r of th e  tow nsh ip  of 
Irv in g , in th e  co u n ty  of B arry . From  
th e  fa c t  t h a t  th e  schedu les l is t  l ittle  of 
v a lu e  a s  a sse ts , over a n d  above th e  la rge  
s ta tu to ry  ex em ptions  t h a t  th is  c la ss  of 
b a n k ru p t is allow ed, th e  c o u rt h a s  w r i t 
ten  fo r funds  fo r in d em n ity  fo r expense 
o f p r in tin g  an d  pub lish ing . W hen  such  
fu n d s  a re  received  th e  firs t m ee tin g  of 
c red ito rs  w ill be called  a n d  th e  w rite r  
w ill a t  th a t  tim e give th e  d a te  o f the  
sam e. T he  m a tte r  h a s  been re fe rred  to 
B enn  M. C orw in a s  re fe ree  in b a n k ru p t
cy. A n ex am in a tio n  o f th e  schedu les of 
th e  b a n k ru p t disclose a s s e ts  lis ted  in the  
sum  of $3,080 a n d  liab ilities  in th e  sum  
of $4,012.38. A lis t of th e  c red ito rs  of
th e  b a n k ru p t is a s  follows:
J a s .  H opkins, H a s tin g s  -------------- $ 15.00
M iller F u rn itu re  Co.. H a s tin g s  — 90.00
U n iv e rsa l G arage, H a s tin g s  ---------  492.00
G oodyear B ros., H a s t i n g s -------------  60.00
S co tt Im p lem en t Co., H a s tin g s  —  70.00
Sol B oyland. H a s tin g s  ------------------ 75.00
H e n ry  O sborne, H a s tin g s  ------------ 22.00
A rch ie  T obias, H a s tin g s  _________  20.00
H a rry  D ecker, H a s tin g s  _________  22.00
C has. Jaco b s , H a s tin g s  _________  96.00
F red  B iggs, W oodland _____________140.25
O akland  G arage, H a s tin g s  ----------  25.00
H a s tin g s  N a tio n a l B ank . H a s tin g s  175.00
E la ire  S p rin g er, H a s tin g s  -----------  90.00
S ta te  B ank , F re e p o rt _____________100.00
W illiam  C ouch, H a s tin g s  ------------ 40.00
A rc tic  Ice C ream  Co., H a s tin g s  — 129.63
S ta te  B ank , F re e p o r t ____________1,200.00
J a so n  Insley , M cComb, O h io --- 600.00
D on K asch e r, H a s tin g s  --------------  32.00
J a y  M ead, H a s tin g s  --------------------- 30.00
G oodyear B ros., H a s tin g s  -----------  30.00
H a s tin g s  L u m b er Co., H a s tin g s  — 100.00
W allace  & B um ford , H a s tin g s  —  80.00
Jo h n  M ead, H a s tin g s  ------------------ 15.00
C are th  & S tebbens, H a s t i n g s ----- 17.00
S assm an  D rug  Co., H a s t in g s -------- 6.00
C has. F ree r , H a s tin g s  ------------------ 6.00
C h id is ler & B u tle r, H a s t i n g s ----- 4.50
E . A. K idder, H a s tin g s  --------------- 11.00
K en n ed y  B ros., H a s tin g s  -----------  5.00
,T. K . F rau sd en , H a s tin g s  ------------ 5.00
B ab b it & R igby, F r e e p o r t ------ 20.00
W ald o rf B ros.. H a s tin g s  _________ 30.00
H . Spouable, H a s tin g s  ____________ 11.00
E . M. M oore, H a s t i n g s __________ — 8.00
D r. Shiffield, H a s tin g s  ___________ 7.00
D r. P r a t t ,  H a s tin g s  ------ .-------  6.00
D r. K eler, H a s tin g s  --------------------- 12.00
G rigsby  & E d w ard s , H a s t i n g s _ 25.00
W m . Couch, H a s tin g s  ------------------ 20.00

O ct. 14. On th is  day  w ere  received  th e  
schedues. o rd e r of re fe ren ce  an d  a d ju d i
cation  in b an k ru p tc y  in th e  m a tte r  o f 
H a n s  E . G laeser, B a n k ru p t No. 1995. T he 
m a tte r  h a s  been  re fe rred  to  B enn  M. 
C orw in, re fe ree  in  b a n k ru p tcy . T he 
schedu les of th e  b a n k ru p t do n o t disclose 
w h a t b u sin ess  th e  d eb to r is  eng ag ed  in. 
T he  b a n k ru p t lis ts  a s s e ts  in th e  sum  of 
$15,150 and  liab ilities  in  th e  sum  of $6,- 
320.14; $15,000 of th e  so -called  a s s e ts  of 
the  b a n k ru p t co n sis t of in su ran ce  pol
icies w hich  m an y  tim es  co n ta in  litt le  o r  
no v au e  to  th e  e s ta te  of th e  b a n k ru p t. 
T he  firs t m ee tin g  o f c re d ito rs  w ill be 
held  on O ct. 28. A lis t of the  c red ito rs  
o f th e  b a n k ru p t is a s  follows;
C ity  of G ran d  R ap ids ___________ $184.68
In te rn a l R evenue  D ept., G rand

R ap id s  __________ '----------------------  343.63
G rinnell B ros., G rand  R a p i d s -------  850.00
D r. A lden W illiam s, G ran d  R ap ids 4.00
F . C. K aekel, G rand  R a p i d s -------  98.00
Geo. M. C handler, C hicago --------  18.50
E n te rp rise  U p h o ls te rin g  Co., G rand

R ap ids ___________________ '--------  96.00
C his J .  E tna, G rand  R a p i d s _____  18.17
W ea lth y  S t. F o ra l Co., G rand

R ap ids __________________________ 34.39
S cliank  C hande lie r Shop, G rand

R a p i d s ___________________________ 43.90
E lizab e th  Y oung, G ran d  R ap id s  — 33.25 
H ill T op B ake  Shop, G ran d  R ap ids 50.60
P o r te r  Shop, G rand  R ap id s  --------- 303.75
G ran d  M arhle & F irep lace  Co.,

G rand  R ap ids ___________________ 33.50
K e n t F u e l Co., G rand  R a p i d s -----  12.95
T eb b e tts  & G arlan d  S to re , C hicago 31.35 
C an fie ld -P ea rce  Co., G ran d  R ap id s  140.00 
D r. T . D. G ordon, G rand  R ap ids  3.00 
H erp o lsh e im er Co., G ran d  R ap ids  1,029.57 
F ib re  C ra f t  F u rn . Co., R ockford ,

111. _______________________________ 260.00
H e a tin g  &. P lu m b in g  Co., G rand

R ap ids __________________________ 7.55
Jo h n  S. Noel, G ran d  R a p i d s --------  14.50

D r. A. M. C am pbell, G rand  R ap ids  61.00 
E conom y Dye H ouse , G rand  R ap ids  3.50
G as L ig h t Co., G rand  R a p i d s -----  6.40
F r ied m an -S p rin g  Co., G ran d  R ap ids 164.89
G. R. W a te r  W orks, G rand  R ap id s  9.56
M axw el R ay  Co., M ilw aukee -----  246.75
H a m m er & C ortenhof, G rand

R apids __________________________
D r. W . A. S ta n d e r , G ran d  R ap id s  81.00 
C itizens Tel. Co., G rand  R ap id s  3.07
Siegels, G rand  R ap ids  ------------------ 94.38
D rak e ’s M arket, G ran d  R ap ids  __ 154.57 
S c h u tte  D ru g  S to re , G rand  R ap ids 109.50
R ason  & Dow, G ran d  R a p i d s --------  95.00
D unn E lec tric  Co., G rand  R ap id s  131.04
B oston  S to re , G ran d  R a p i d s --------  71.70
K lingm an  F u rn . Co., G rand  R ap id s  27.70
B. S. C hapin , G ran d  R a p i d s --------  22.95
H im es Coal Co., G rand  R a p i d s ----- 146.00
W estley  K rsie s, G ran d  R ap ids  — 130.31 
W u rz b u rg ’s D ry  Goods Co., G rand

R ap ids ____________________  156.66
H igg in  M fg. Co., N ew port, K y. — 252.00
Jaeo n  H efne r, G rand  R a p i d s -------  18.00
M ichigan T elephone Co., G rand

R ap ids __________________________ 27.19
Old N a tio n a l B an k , G ran d  R ap ids  70.00
H otel H an so n , C hicago ----------------  250.00
H ay es  E lec tr ic  Co., G ran d  R ap id s  229.40 

O ct. 17. In  th e  m a tte r  o f F r a n k  G a l
lup, B a n k ru p t No. 1993, th e  c o u rt is  in  
re ce ip t of th e  fu n d s  n e ce ssa ry  to  d e fra y  
th e  expenses  o f th e  firs t m ee tin g  and . 
accord ing ly , an  o rd e r h a s  been  issu ed  
calling  th e  firs t m ee tin g  o f c re d ito rs  
O ct. 31.

Review of the Produce Market.
A pples—W agner, W ealthy , Spys, 

Baldwins and A lexanders com m and 
$7 per bb l.; cooking apples, $6 per bbl.

B u tte r—T he m arket is steady to  
firm, w ith the  receipts about norm al 
for this season of the year. T he aver
age quality is show ing slight im prove
m ent and there  is fa irly  active de
m and for the finer g rades of cream ery  
bu tter. T he m arket is sligh tly  firm 
er, quo tations having advanced about 
lc  per pound, while m edium  g rade 
cream ery b u tte r  rem ains steady and 
unchanged. L ocal jobbers hold ex
tra  cream ery a t 43c in 63 lb. tubs and 
44c in 40 lb. tubs. P rin ts  45c per lb. 
Jobbers pay 20c for packing stock.

B ananas—7j£c per lb.
B eets—$1 per bu.
C abbage—$1.25 per bu.
C arro ts—$1 per bu.
Celery—40c for o rd inary  and 60c 

fo r Jum bo.
C itron— 15c apiece. V ery  sm all de

mand.
C ranberries—Local jobbers hold 

E a rly ' B lacks a t $15 p e r bbl. and 
$7.50 per bbl.

E g g s—T he m arket is firm on s tr ic t
ly fancy eggs, which are in very ligh t 
supply a t th is w riting. O th er grades 
of eggs are very dull and in very  
light dem and. L ocal dealers pay 45c 
for stric tly  fresh, candled. Cold s to r
age are now m oving out on the fol
lowing basis:
F irs ts  ------------------------------------------ 37c
F irs ts  in cartons -------------------------40c
Seconds _________________________ 31c
Checks -----------------------------------------30c

E g g  P lan t—$2 per doz.
Grape F ru it—Florida  fru it is now 

in m arket, selling a t $6 p e r box for 
all sizes.

Grapes—T okay  and M alaga from  
California, $3 per 24 lb. crate.

Green O nions— Silverskin, 20c per 
doz.

H oney Dew M elons—$2.50 per 
crate of 8 to  9.

Lem ons—Sunkissed are selling on
the follow ing basis:
300 size, per box ---------------------- $8.00
270 size, per b o x ------------------------8.00
240 size, p e r b o x ------------------------7.50

Choice are held as follow s:
300 size, per box ---------------------- $7.50
270 size, per b o x ------------------------7.50
240 size, per b o x ________________7.00

L ettuce—H om e grow n leaf, 15c

per lb.; N ew Y ork  head, $3.50 per 
crate.

O nions— California, $4.50 per 100 
lb. sack; hom e grow n, $4.25 per 100 
lb. sack; Spanish, $2.50 per crate.

O ranges—Fancy  California V alen-
cias now sell as follow s:

______ $7.25
150, 176 and 200 ------------- _______8.00
216 _____________________ _______8.00
252 ___________________ _______7.50
288 _____________________ ______ 6.50
324 _____________________ ____ _ 6.00

P arsley—60c per doz. bunches.
P ears—K iefers, $2.
Peppers— H om e grow n, $1.25 per 

bu. for g reen; 30c per doz. fo r red.
P o ta to es—$3 per 150 lb. bag  fo r 

hom e grow n. B uyers all over M ich
igan are paying $1.50 per 100 lbs., 
w hich is equivalent to  90c per bu. 
I f  they  pay m ore they  cannot find a 
m ark e t a t a profit and if they  pay less 
th e  farm ers stop  b rin g in g  spuds to  
m arket, so the  $1.50 price is stabil
ized in all the  po ta to  g row ing  dis
tric ts  of which the  T radesm an  has 
any  knowledge.

Pum pkin—$2.25 per doz.
Q uinces—$3 per bu.
R adishes— 15c per doz. fo r hom e 

grow n.
Spinach—$1.50 per bu.
Squash—$2.75 per 100 lbs. fo r H u b 

bard.
Sw eet P o ta to es—V irgin ia com m and 

$1.75 per ham per and $5 per bbl.
T om atoes—$1.25 fo r 6 lb. basket 

from  Florida.
T u rn ip s—$1 per bu.

Deducting L osses From  Income. 
Business m en who w ere com pelled 

to  take heavy losses last year w ill be 
in terested  in an am endm ent to  the 
tax  bill offered by S en a to r Capper. 
T h is  proposes to  allow  a deduction of 
ne t losses incurred  in 1920 from  the 
taxable  incom e of the  p resen t year. 
I t  m akes re troactive  the  section of 
the  p resen t Senate bill, w hich p ro 
vides th a t the  losses incurred  in any 
taxable  year a fte r 1920 m ay be de
ducted from  the  incom e of the  suc
ceeding year, and th a t if the losses in 
any year exceed the incom e in the 
year succeeding, the rem ainder is to  
be deducted from  the  earn ings of the 
nex t year. As 1920 w as the year of 
big losses, it is possible th a t the 
C apper am endm ent will be of m ore 
practical im portance to  large num bers 
of business m en than  the Senate’s 
orig inal provision. T he fact, how 
ever, th a t the losses in th a t year were 
large m ay m ake the re troactive  p ro 
vision fo r their deduction a very  ex
pensive undertak ing  fo r the  T reasu ry , 
depriving it of a g rea t bu t a t p resen t 
unascertainable am ount of revenue 
for the next year, and this a t a tim e 
when strenuous efforts will have to  
be m ade to  avoid a deficit even w ith
out such a deduction. Such an ob
jection  is likely to  ou tw eigh t any con
sideration fo r the  p lig h t of those  who 
during  the  cu rren t y ear have had to  
bo rrow  m oney to  pay taxes on in
com es th a t w hen the  deflation of w ar
tim e values set in proved to  be large
ly paper affairs.

H is head m ay be h igher, b u t his 
feet are on a level w ith yours.

L osses Due T o  Parsim ony of Coun
try Bankers.

Law rence, Oct. 14— I gladly voice 
the same sentim ents expressed by 
hundreds of readers of your valuable 
journal, as I consider it one of the 
best trade  jou rnals I have ever taken 
,and can only wish you, my dear sir, 
m any m ore helpful and success years.

T h ere  is one m ore g rea t w ork you 
can do for th is S ta te  and th a t is to 
use your influence and sterling  fear
lessness to  suppress the awful wave 
of crim e which is sw eeping over our 
land. O nly last n igh t our bank was 
broken into by yegs. T y in g  the 
w atchm an in the basem ent, they then 
a ttem pted  to  blow  the vault open, 
bu t did not succeed. Now the idea 
I have form ulated  is th a t each town 
having a certain  population and a 
bank be perm itted  to m aintain a cer
tain  num ber of our S tate militia. Say 
a tow n the size of Law rence to  have 
four arm ed soldiers. Such a force 
could, I believe, suppress this crime 
wave to  quite an extent. I do believe 
th a t you are the m an to  put it 
th rough . T here  certainly should be 
som ething done along  this line, for 
it is com ing to  pass when no business 
house is safe for a m inute. T hink 
it over. J. D. Sails.

T he T radesm an believes there  is a 
b e tte r  way to  curb safe b reakers than 
to  keep paid officers on the  job to  
c ircum vent them  o r p reven t their 
bagging  the p lunder they seek. T here  
would be no safe b reakers if the banks 
purchased safes which are proof 
against attack . F our such safes are 
now being m ade in this country  and 
sold a t reasonable prices; but because 
a country  banker can “save” a couple 
of hundred dollars by purchasing  a 
safe w hich is an invitation to  the 
yeggs to  call and tap  it, nine out of 
ten succumb to the b landishm ents of 
the  crafty  salesm en who appeal to  
the  “econom y streak” in the country  
banker and sell him  a safe w hich is 
like pu tty  in the hands of the exper
ienced dynam ite operator. W henever 
you hear of a bank safe being blown 
open, it is useless to  a ttrib u te  it to  
any th ing  but the foolishness and p a r
sim oniousness of the banker who was 
narrow  m inded enough to  buy a safe 
w hich would no t carry  its con ten ts in 
safety  against any attack . W henever 
yeggs are no t fully inform ed as to  
the  ch aracter of the safe in the vault 
and find th a t it is one of the im preg
nable kind, they  con ten t them selves 
w ith gorg ing  their bags w ith L iberty  
bonds from  the flimsy deposit boxes 
m aintained behind skeleton vault 
doors by m ost country  bankers and 
never give the safe m ore than  a pass
ing glance.

Score an o th er run for a A. J. Scott, 
Secretary  of the  M ichigan H ardw are  
A ssociation, in securing  the services 
of Sam uel A. Davis, re ta il specialist, 
to  address the  dealers and clerks on 
“Successful R etailing—Selling S er
vice” a t their twenty-five group m eet
ings, Sept. 19 to  Oct. 22. H is talks 
have proven a hit, because of his wide 
experience in departm en t sto re  work, 
b ring ing  to  the m em bers ideas and 
inform ation  from  o th er angles than  
hardw are  to  get out of “ru t th in k 
ing.’’ M r. Davis is an unusually  in- 

’ terestin g  speaker, b ring ing  new in
spiration in to  the sta te  conventions. 
An active m em ber of the  Cleveland 
A dvertising Club, he has been store 
service d irec to r fo r m any of the larg
est department stores.
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This grocer knows the value of 
Procter & Gamble products!

H e know s th a t his custom ers realize the advan tages of using 
P roc ter & G am ble products n o t only because of personal expe
rience b u t also because of the  national advertising th a t takes the 
P  & G  m essage into practically  every hom e. T herefore, he  
m akes it easy for his trad e  to  secure all of the  good  b ran d s th a t 
edm e from  our factories.

T he p h o tog raph  above w as taken  during a  special dem onstration  
sale of our p roducts. H e  . used originality in handling  the  sale 
and  consequently  en joyed an  unusually large volum e of business.

T h e  grocer w ho know s how  P rocter & G am ble p roducts are  
regarded  by  his tra d e  will invariab ly  push them , and  the  results 
are  always good. “T h e  goods th a t com e from  P  & G  a re  w orth  
a  m an’s tim e in pushing them ,” dec lared  one dealer. T hey  give 
m ore sales for a  given am ount of effort than  anything else sold 
in a  g rocery  sto re .”

Atlanta
Baltimore
Boston
Chicago
Cleveland

Cincinnati, Ohio

Dallas 
Detroit 
Kansas City 
Los Angeles 
Memphis

Brandies
M inneapolis 
New Orleans 
New York 
Philadelphia 
Pittsburgh

San Francisco 
Seattle 
St. Louis 
Syracuse

Send m ail Orders to nearest address

1422 Washington Boulevard, Detroit, Mich.



E a c h  p a c k a g e  o f  g e n u in e  
C a n n o n  T o w e ls  h a s  th e  
b lu e  tr a d e -m u r k  la b e l on  
th e  w r a p p e r . L o o k  fo r  i t .

You Can Build a Department 
Around these Towels

■OU can surprise yourself with the sales and 
profits on Cannon Towels by featuring them 
in your store. For these towels represent un

equaled values; their exceptionally fine appear
ance suits them to any home, and you can sell them 
at prices that every woman can afford to pay.

Moreover, your cotton towel requirements can 
be completely satisfied by-Cannon Towels since 
this line includes every kind of cotton huck and 
turkish towel. They are made by the Cannon 
Manufacturing Company, the largest producer 
of towels in the world.

You can stand back of Cannon Towels to the 
limit. They are made of high quality cotton and 
are woven for long wear. Cannon Towels have 
an exceptionally fine finish and are unusually 
absorbent.

Look for the Cannon trade-mark label on every 
package. Order Cannon Towels from your 
jobber.
C A N N O N  M ILLS, Inc., 55 W orth S treet, N ew 'Y ork City

CANNON TOWELS


