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Penn Yan 
Buckwheat 

Flour

JU D SO N  G R O C ER  CO.
GRAND RAPIDS MICHIGAN

You Make
Satisfied Customers

when you sell

“ S U N S H IN E ”
F L O U R

Blended For Fam ily Use 
The Quality Is Standard and the  

Price Reasonable

flemime Buckwheat Floor 
f ,r»hsm and Corn Meal

J. F . Eesley Milling Co.
The Sunshine Mills 

PLAINWELL. MICHIGAN

A sk about our w ay
BARLOW BROS. Grand Rapids, Mich.

Watson-HiggiiisMlg.Co.
GRANO RAPIDS. MICH.

Merchant Ì̂T —
Millers

Owned by Herehaats « toP *  A ttirail

Prodncts sold by
M archiate

sBrand Kecommeedei
by Merchants i

NewPerfectionFlour
Packed In SAXOLINPaper-lined 

Cotton, Sanitary Sacks

Are You Boosting

Fleischmann’s Yeast
If your answ er is yes, then you're among th at host o f progressive grocers 
sharing in th e substantia l profits from the popular little tin foil package.

H ere’s  one practical form of boosting; Keep a supply of leaflets a lw ays a t hand. 
They te ll about th e health -benefits of yeast—how to use It and for w hat. More­
over th ey  let your custom ers know th a t you are right on the Job ready to supply  
com pressed y ea st a t its freshest.

Our newspaper and m agazine advertisem ents urge readers to go 
to  their grocer's for fresh yeast. Are you ready to  supply It 
w hen th ey  come— FLEISCHM ANN’S of course.

“The Brands That Brew the Best”
Some merchants achieve a . maximum of result 
w ith  a minimum of effort.
L ittle E F F O R T  is required to sell Chase & 
Sanborn’s teas and' coffees, but the RESULT is 
something more than increased sales of Chase & 
Sanborn’s merchandise.
Shrewd merchants* profit by augmented sales of 
general groceries stimulated by the trade-building 
qualities of

CHASE & SANBORN’S
High Grade Teas and Coffees

CHICAGO BOSTON

Ask Us About Our New Tea Sugar

Syrup Season
G e t y o u r  C u s to m e rs  to  try

Franklin Golden Syrup

The Fleischmann Company

T hey will ask you for it after that.

Your best assurance of its quality is 
the fact that it is made by

The Franklin Sugar Refining Company
PHILADELPHIA

*€A  Franklin Cane Sugar for every use**
Granulated. Dainty Lumps, Powdered. 
Confectioners. Brown, Golden Syrup •
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MICHIGAN TRADESMAN
(U nlike any  other paper.)

Frank, Free and Fearless for the Good 
T hat W e Can Do.

Each Issue Complete In Itself.

DEVO TED TO T H E  B EST INTER ESTS  
OF B U SIN E SS MEN.

Published Weekly By 
TRADESMAN COMPANY 

Grand Rapids.
E. A . STOW E, Editor.

Subscription Price.
Three dollars per year, if paid str ictly  

in advance.
Four dollars per year, if not paid in
Canadian subscriptions, $4.04 per year, 

payable invariably in advance.
Sam ple copies 10 cen ts each.
E xtra  copies o f current issu es, 10 cents; 

Issues a m onth or more old, 15 cents; 
issu es a  year or m ore old, 25 cents; issu es  
five years or m ore old 50 cents.
Entered a t the Postofflce of Grand

Rapids under A ct of March 3, 1879.

BRING ORDER OUT OF CHAOS.

Get In Line For Good Time Com­
ing.*

T o the M em bers of the M ichigan 
Im plem ent D ealers’ A ssociation in 
C onvention assem bled; Ladies and 
Gentlem en :

In  b ring ing  to  you a t the close of 
this m ost try in g  year the P residen t’s 
annual address, I feel th a t I am con­
fron ted  w ith a task  th a t is indeed, 
very difficult. O ur very able P resi­
dents of the last few years in their 
annual addresses waved the flag and 
g loried in the achievem ents of our 
g reat over seas arm y, lauded our navy 
for the efficient w ork done in the 
solving of tran sp o rta tio n  problem s, 
eulogized our people fo r their undy­
ing patrio tism  and their undream ed 
of generosity  in response to the ap­
peal of the G overnm ent for the pu r­
chase of bonds and m ore bonds. T hey 
lauded the m em bers of our A ssocia­
tion for the great, patrio tic  w ork  th a t 
they were doing in fu rnishing the 
equipm ent th a t their custom ers, the 
farm ers, m ust have to  enable them  to 
ever increase their production, so th at 
Am erica m ight feed our own and the 
Allied arm ies as well as the starv ing  
countless m illions in E urope’s w ar 
sw ept fields.

T he g lory  of the w ar is now only a 
th ing  to  be cherished in our m em ory 
and to  be recorded by our h istorians. 
D uring  the past year we have fo rg o t­
ten our noble achievem ents in the 
stress of the conflict to survive the 
a fterm ath  of war.

F o r th ree  years previous to  this 
year the im plem ent dealer w orked to 
secure the lim ited quantity  of goods 
he could obtain w ith which to  m eet 
the requirem ents of his custom ers. 
T h is past year he has worked and 
labored and w orried to  dispose of his 
very conservatively bought surplus 
stock. T he wheel of fo rtune has 
turned. F rom  his position in the g lo r­
ious sunshine of p rosperity  it has car­
ried him  down into the m ists of the 
valley of despondency.

I t  is needless to  review the happen­
ings of the past year. I t  is an un ­
pleasant m em ory, the sooner fo rg o t­
ten the better.

D isregarding the past let us canvas 
our p resen t situation  and try  to  de ter­
m ine w here we are going from  here.

W h at is the p resen t condition and
♦Annual address o f P resident Charles 

L. M each before M ichigan Im plem ent 
D ealers’ A ssociation ,

a ttitude of the average im plem ent 
dealer?

L et me answ er this in ju st a few 
u tterly  frank  and unvarnished s ta te ­
m ents.

He has a surplus of stock, on only 
a small p a rt of which he has a price 
guarantee.

H is inventory  a t the close of this 
year will show m any item s of m er­
chandise th a t he expected to sell in
1921.

T he sales record of the average 
M ichigan im plem ent dealer will show 
a volum e equal to  about 55 per cent, 
of a norm al year’s business.

H is expense of doing business has 
no t decreased in p roportion  to  his 
volume.

He is holding m ore past due notes 
than  ever before.

H is accounts receivable are much 
larger than  they  should be.

H e owes his banker m ore than he 
can readily  pay.

He has lost d iscounts th at he never 
lost before.

H e is not looking for a safe place 
to invest his ne t profit.

T o  stim ulate buying he is taking a 
narrow er m argin of profit than  his 
overhead will justify.

H e is rendering  the same good ser­
vice he did in m ore prosperous tim es 
so as to  retain  the good will of his 
custom ers..

By careful planning, wise financing, 
conservative buying and strenuous 
labor he hopes to w eather the sto rm  
and be prepared  to  reap the harvest 
of business which m ust come to  the 
progressive dealer when the present 
m enacing conditions are relieved.

He fully realizes the p resen t dilem ­
ma of his farm er custom ers and sy m ­
pathizes w ith them .

H e is try in g  to  increase the pu r­
chasing pow er of the farm er by help­
ing every organization  which is w ork­
ing to  th a t end.

He does not think th a t the recently 
announced reductions in the price of 
farm  equipm ent for 1922 will satisfy 
his custom ers, nor stim ulate buying 
beyond actual needs.

H e does not expect th at his volume 
of business for 1922 will be much 
g reater than  1921.

He will buy very conservatively for
1922.

O ut of his p resent experience he 
will evolve a b e tte r financial policy 
for his business.

In  the fu ture his notes will bear an 
earlier m atu rity  date.

H e sees a rift in the clouds of busi­
ness depression and is looking w ith 
honeful eyes tow ard the future.

H e know s th a t either the price of 
farm  products m ust come up or the 
prices of o th er com m odities, includ­
ing wages paid labor and tran sp o rta ­
tion charges, m ust come down.

H e has faith in him self and in his 
ability to  cope with the p resen t situa­
tion, in the u ltim ate re tu rn  of his cus­
tom ers to  norm al buying activity.

H e believes th at the m anufacturers 
of farm  equipm ent will reduce prices 
as speedily as possible so that they 
m ay ultim ately reach a relative level 
w ith farm  products.

H e hopes th at the L abor B oard will 
reduce the wages of ra ilroad em ployes 
to  a level with o ther skilled laborers 
and th at the In te rs ta te  Commerce 
Com mission will reduce freigh t rates 
speedily and consistently.

H e is a patrio tic , loyal citizen 
w orking w ith all of his energy for 
com m unity developm ent £|nd hoping

th at the time will soon come when 
we will have less politics in business 
and m ore business in politics.

He expects that in 1923 we will ap­
proach stabilized prices and norm al 
business conditions.

He heartily  supports his S tate Im ­
plem ent Dealers A ssociation.

He is glad th a t each year m ore of 
the wives of the dealers a ttend  our 
conventions, th a t they m ay realize 
how unnecessary for im plem ent deal­
ers was the enactm ent of the eigh­
teenth  am endm ent to the Constitution.

O ur problem  is not one of devising 
w ays and m eans to  induce the farm er 
to  buy, but the m ore difficult one of 
increasing the farm ers’ purchasing 
power. T he farm er is naturally  a 
liberal buyer. Fill his pockets with 
m oney and he will spend it judic­
iously.

W h at will help to increase the 
farm ers’ purchasing  power?

1. Reduced freight rates both  on 
the produce he sells and the goods he 
buys.

2. B etter m arketing  conditions, so 
that the price to  the farm er m ore 
nearly approaches the price paid by 
the consum er.

3. Reduced in terest ra tes and a 
m ore liberal financing of the farm ing 
industry  by bo th  local and Federal 
Reserve Banks.

4. R eduction in price of farm  
equipm ent. W e feel that both  m anu­
facturers of farm  equipm ent and their 
d istribu ting  dealers are doing every­
th ing  possible to relieve th is situation.

P resen t business conditions and the 
outlook for the future are problem s 
th at vitally concern every implement 
dealer in Michigan.

I t  is a well accepted fact th a t the 
depression in agriculture  was the 
leading cause of the general business 
depression th a t little m ore than a 
year ago swept over the country  like 
a tidal wave. U rged by w ar needs 
the Am erican farm er g reatly  increas­
ed his production. A m erica’s fertile 
fields, tilled w ith patrio tic  energy and 
enthusiasm , produced such crops as 
had never been known in agriculture, 
for which there was an ample dem and 
both  at hom e and across the seas.

T he Am erican farm er received 
m ore for his crops than  his fondest 
dream s had ever predicted. Like 
every o ther class he spent m ore than 
he received and contracted  debts 
which are not yet paid.

Soon a fte r the w ar ended the for­
eign dem and alm ost ceased and the 
cancelling of G overnm ent con tracts 
slackened dom estic industry  and re­
duced hom e consum ption. W ith  our 
granaries, elevators and w arehouses 
filled w ith foodstuffs, caused by an 
over-production and a rapidly de­
creasing demand, the prices of farm  
crops fell so rapidly th a t m any reach­
ed a level below  the average of the 
pre-w ar years. F o r a tim e the public 
rejoiced a t the downfall of old H igh 
Cost of Living, but later came to 
realize that this was the principal 
cause of all of our financial trouble.

As a result, farm ers’ purchases have 
been trem endously decreased. T his 
has resulted in the curta ilm ent of 
m anufacturing  and the unem ploym ent 
of labor which, in turn , has resulted 
in still g rea ter decreased consum ption 
of foodstuffs. T he sale of this year’s 
crop is not producing the  business 
stim ulus expected. A t the prevailing 
low prices the crop is not yielding 
the re tu rns expected and a large p art 
of the proceeds is going to  pay old

debts. Buying is still so restricted  
that there  is not business enough for 
all. H oping to  secure the business, 
m erchants in all lines have reduced 
prices until profits are a t the m ini­
mum or have disappeared a ltogether.

T he liquidation of debts, both  a t 
the banks and am ong m erchants, is 
proceeding slowly. I t  is the general 
opinion of bankers and dealers th a t 
ano ther crop will be required to  fully 
clear up the p resen t accum ulated in­
debtedness of farm ers, much of which 
was con tracted  when agricu ltu ra l im­
plem ents and o th er com m odities were 
at the high price level. F a rm ers are 
paying debts contracted a t peak prices 
with crops that, taken as a whole, 
are only 22 per cent, above pre-w ar 
levels. In o ther w ords they are now 
paying for m erchandise bought a t an 
average advance of 112 per cent, 
above pre-w ar levels w ith crops that 
are only 22 per cent, above pre-w ar 
levels.

W hen you consider th at farm  equip­
m ent to the farm er is a sem i-perma- 
nent investm ent and th a t he m ust 
operate with this high-priced equip­
m ent for a long term  of years, it 
makes his situation all the m ore dif­
ficult. M any of the farm ers who pur­
chased harvesting  m achinery in 1920 
and 1921 will be using peak-priced 
equipm ent for ten o r fifteen years 
and the m achinery will not last any 
longer than tools which were bought 
a few years previous a t half the price.

Steel m anufacturers are now oper­
ating  on about a 25 per cent, capacity  
basis. C urrent o rders for tonnage 
are not sufficient to  juustify  increased 
mill activities Selling conditions are 
show ing a slight im provem ent 
th roughou t the G reat Lakes and M id­
dle W est d istrict, but this change is 
not sufficient to indicate a decided 
trend in the buying of farm  equip­
ment. T hey continue to  borrow  or 
repair ra th e r than  buy new equipm ent. 
W e anticipate that this condition will 
show  no m arked im provem ent for 
ano ther twelve m onths unless g reater 
reductions in prices are announced 
by m anufacturers very soon o r the 
nrices of farm  products are m aterially  
increased before the big bulk of the 
1921 crop is m arketed. Even with 
conditions im proved along these lines 
m any will be unable to  buy for finan­
cial reasons. I t  is generally  reported  
that the im plem ent business th is year 
has been only about one-third of n o r­
mal T he im plem ent trade has been 
hit harder than some o ther lines of 
business since it is so directly  related 
to agriculture. T he farm ers are the 
only buyers of farm  equipm ent. F o r 
the same reason the im plem ent busi­
ness will be the last to  reach norm al 
volume.

Collections generally  are slow in 
the im plem ent business. I venture 
the assertion  th at not m ore than  half 
of the to tal am ount of the debts owed 
Kv M ichigan farm ers and m aturing  
this fall will be paid th is year. T his 
m eans th a t the average M ichigan 
im plem ent dealer will s ta rt 1922 
holding or endorsing  practically  a 
full year’s accum ulation of notes. T he 
new year will find the  bankers still 
cautious and conservative. T hey  will 
strive to prevent a re-occurrence of 
the experience of 1920 and 1921. T hey 
will look w ith d isfavor upon paper 
which m atures later than  th ree  or six 
m onths and then they  will w ant to 
know that the m aker of the note h ” s 
not a lready contracted  m ore than  ' 
can pav. E very  im plem ent dealer 

(Continued on page 32)



2 M I C H I G A N  T R A D E S M A N N ovem ber 30, 1921

Gabby Gleanings From Grand Rapids.
Grand Rapids, Nov. 29—Sam uel R. 

E vans (R enfro  Bros. Co.) m et w ith 
a very serious accident on the Rose 
City branch of the D. & M. Railway 
No. 17. H e was the sole passenger 
on a m ixed train  going to  Lufton. 
The train  broke in tw o for some reas­
on and the rear section subsequently 
crashed into the forw ard  section with 
terrific force. Mr. Evans was stand­
ing up in the aisle when the crash  oc­
curred. H e was throw n over tw o 
seats and badly sm ashed up. H is righ t 
shoulder was broken and the bones 
so badly splintered th a t it will require 
m any weeks for them  to grow  to g eth ­
er again. It was m ore than tw enty- 
four hours before he could receive 
surgical atten tion , which was fu rn ish­
ed a t a hospital a t Bay City the next 
day. His injuries were determ ined 
and he was placed in a p laster cast 
and b rough t to  Grand Rapids, where 
he rem ained in B lodgett hospital un­
til Nov. 23, since which time he has 
been a t hom e. H is m edical advisor 
tells him  he will be laid up from  seven 
to  eleven weeks and th a t he will be 
exceedingly fo rtunate  if he ever fully 
recovers the use of his righ t arm. 
Sam m y takes his m isfortune very 
philosophically and is doing as well 
as could be expected under the c ir­
cum stances. x , ..

E rank  Verbeck. who conducted the 
Cedar Springs Lodge (Glen L ake) 
w ith such signal success during  the 
past sum m er season, was in the city 
one day last week en route to  Chica­
go, w here he expects to spend a few 
weeks w ith friends.

W ilson H utch ins (H azeltine & Per- 
kins D rug Co.) takes his annual vaca­
tion in the fall, instead of during  
w arm  w eather. T his year he put in 
his “play spell’ a t his Alma M ater, the 
U niversity  of W isconsin, a t M adison.

A shoe buyer w ho was in Grand 
Rapids the o th er day declared th a t 
the shoe salesm en had spread pessi­
m ism  th is fall. “P ractically  every 
shoem an who has entered my store 
th is fall has told me a tale of w o e -  
no selling, low er prices needed, 
strikes, m illions out of work, shoe fac­
to ries running on p art time, and so 
on. Now this is a m istake on the 
p a rt of the salesman, and I have told 
them  so. O f course there were n o t­
able exceptions and one or tw o of 
the optim istic class really pointed out 
to  me where it was to my advantage 
to  buy shoes, and I bought them . 
T his is no tim e to bear the m arket 
and m anufacturers should by all 
m eans encourage their salesmen to 
discourage pessim ism. T here  is too 
much of it in the U nited S tates just 
•’ow, and it is hurting  business. P es­
simism is contagious, ju st as op ti­
mism is, and we A m ericans are either 
away up o r away down—we do not 
seem able to  pursue a middle course.”

W hen som eone comes in try ing  to  
raise m oney for some public purpose, 
don’t m ake it unpleasant for the so­
licitor. You m ay be on the o ther 
end of the deal next time.

T rea t the salesm an kindly. He m ay 
be the m essenger from  the outside 
world b ring ing  to  you “the big idea” 
for which you have been so long 
looking.

I t  is foolishness to  try  to  m ake a 
custom er buy som ething he does not 
want. T he trick  is to suggest som e­
th ing  he w ants but does not know he 
wants.

T he m istakes in a sto re  don’t just 
happen. They are due to  ignorance 
o r carlessness. T he cause of them  
can be removed.

Rare indeed, are instances of wom ­
en who are unw illing to  quit a job 
they  m ay be holding in o rder to  be­
come m istress of a home. T he 
hom e continues to  be the dearest 
spo t on earth  for women and, until 
they  abandon it, the world is safe.

T errito rie s  th a t get the repu tation  
of being poor are usually not half as 
m uch to  blam e fo r it as the salesm en 
who cover them , according to  the 
fa irs  m anager of a w ell-know n tpcal

concern. T his is show n by the fact 
th a t m any of these territo ries, follow­
ing a change of salesm en, are p ro ­
ductive of a considerably g rea ter vol­
ume of business. “W henever a m an 
com plains of the te rr ito ry  he has,” 
the sales m anager referred to asserted  
yesterday, “ I begin to  get suspicious 
of him. If his com plaints are follow ­
ed by a drop in sales or if, in the case 
of a new man, he fails to  deliver, I 
watch him  closely. If th ings do not 
im prove, there  is p re tty  sure to be a 
new man on the sales staff. E xcep t­
ing in tim es of extrem e com m ercial 
depression, when buying is a t a m in­
imum, an unproductive te rr ito ry  a l­
m ost alw ays m eans th a t a lazy man 
is covering it. He m ay be lazy phys­
ically o r he m ay be lazy m entally. 
If he is of the fo rm er type, he fails 
to  get business because he is unw ill­
ing to  m ake the effort necessary to 
ge t it. If he is lazy m entally, it m eans 
that he will w ork in a ru t and will get 
only the kind of business th a t an 
office boy could b ring  in ju st as well.

No b e tte r p roof of th is is required 
than one experience we had in th is 
office. T hree  years ago we put a new 
man into a large te rrito ry  covered 
previously by a salesm an of the 
‘k icker’ type. In  four m onths the 

new man had turned in as much busi­
ness as his p redecessor had in a year. 
Seeing possibilities of still g reater 
business, we divided the te rr ito ry  into 
two parts. T he m an who had done 
so well with the big te rrito ry  kept 
busy, and from  half of the original 
area turned in twice as much business 
in a year as the ‘kicker’ go t out of 
all of it. T he th ird  man, who took 
up the rem aining half of the territo ry , 
also did well, but the point lies in the 
fact th a t it was not the te rrito ry  
which was originally  a t fault, but the 
m an.”

W hen you watch a flying squadron 
of firemen racing against tim e to re­
spond to an alarm , have you ever 
paused to think w hat its first job is? 
T here  is one th at exceeds in im port­
ance and urgency even the business of 
connecting a w ater line to  the fire o r 
tu rn in g  chemical on th e  blaze. I t  is 
shu tting  off the gas in the building, 
before the heat of the fire m elts a con­
nection or a falling tim ber tw ists the 
pipe. In m ost cities the firemen who 
first respond delegate som eone to this 
task. But there are also em ergency 
men in m any tow ns employed by the 
gas companies, whose offices are pro­
vided with fire signals. T hey respond 
to all a larm s independently of the fire 
departm ent and not only shut off the 
gas but also rescue the m eter. P e r­
haps the m ost efficient man in M ichi­
gan assigned to  such a duty is John 
H ydenburg, of Grand Rapids, for 
nineteen years em ergency man for the 
Grand Rapids Gas L ight Co. H yden­
burg  likes his job, usually, except 
when the fire sta rts  in the cellar and 
he has to plough through sm oke and 
flame to reach the gas line. Yet he 
has such an excellent record in g e t­
ting  gas shut off right at the sta rt of 
a fire and taking the m eters ou t of 
burning structures, that the gas com ­
pany carries no insurance on its 
m eters, being content to  depend on 
H ydenburg ’s efficient work. H yden- 
b u rg ’s daring  in some cases would 
have earned him medals if he had 
practiced it in som ething like m ilitary 
duty. H e has m ounted revolving 
drum s around which elevator cables 
wound in office buildings, to reach gas 
pipes. He has been hurled  through 
door ways and partitions by  ex­
plosions. Yet he keeps at it and en­
joys the job. It is very im portant 
work, if fire losses are to  be kept 
down. No doubt every city  has its 
John  H ydenburg  som ewhere.

T he “flappers” have again made 
their appearance on M onroe avenue 
and o ther down tow n thoroughfares. 
“F lappers” in this case are stylishly 
dressed young wom en w earing arctics, 
loosened to flap in the breeze. T his 
fad, which was so very m uch in evi­
dence last year during  inclem ent 
w eather, has been taken up again this

season. Retail sto res all over tow n 
rep o rt a sudden renew ed in terest in 
arctics for wom en’s wear. M ost stores 
had a fair supply, but this supply did 
not last very  long a fte r the  several 
days of storm y w eather which Grand 
Rapids “enjoyed.”

T he upto-date seller of hooch should 
designate his place of business as a 
filling station.

T h e  individual who too diligently 
chews the cud of con ten t m ay soon 
have no thing else to  chew.

“W rist w atches m ust go,” says a 
fashion item. “M ust g o ” is a strong  
expression to  use in regard  to w rist 
watches.

A capitalist is a m an who saves 
money and puts it to  work. T he 
th rifty  man is alw ays the independent 
man.

In the forthcom ing bulletin of the 
R etail M illinery Association of A m eri­
ca J. R. Bolton, M anager of th e  as­
sociation, will set forth  a concrete ex­
ample of the way m illinery buyers 
often w aste the tim e of salesm en and 
discom m ode them  by failing to keep 
appointm ents. H e will quote the 
“kick” recently  made to him  by a 
local m anufacturer who travels for his 
concern. • H ere  it is: “ I m eet it (fail­
ure to keep appointm ents) every­
where, and I tell you it costs m y firm 
a lot of m oney in the long run. H ere 
is a case in point: L ast week I was in
------(a b ig  Middle W estern  city). I
had an appointm ent for the nex t day 
in ano ther city, but stopped off a t the 
one in question to  see the m illinery 
buyer of a departm ent store, as I 
knew he would be  in terested  in my 
line. Sure enough, he was. T he buy­
er said he was busy ju st then, but 
would stop around at m y hotel and 
look at m y line about 12 o ’clock. It 
was then 10 o’clock. I put in the tim e 
in between as best I could, and reached  
the hotel at a little before 12. I waited. 
One o ’clock found me still waiting. 
T hen I telephoned to th e -s to re , and 
finally got a m essage to the buyer. 
The answ er was th a t he had  been de­
tained and would be around in a few 
m inutes. W ell, th at wouldn’t give me 
tim e enough to get m y lunch, so I 
waited. Two o’clock came and half­
past two. I telephoned again and was 
told that the buyer had gone to  lunch 
and would be in to look a t m y line 
afterw ard. As a m atter of fact he 
came in betw een 4 and 5 o ’clock. F o r 
over six hours I had been w aiting, to  
the exclusion of doing any o th er work. 
M ultiply th is  experience by three or 
four, for every trip, and you can see 
what it costs the house. Som ething 
ought to be done to  correct it.”

I t takes a m ighty attractive  sign 
to cause the prospective custom er to 
read the words w ritten  under it. H ence 
there are viewed so m any pretty -g irl 
advertisem ents, so m any luxurious 
scenes, depicting the use o f some a r ­
ticle being boosted. These signs have 
but one object—to sell goods. T hey 
are wholly in the  in te rest of the firm 
displaying them. But there are signs 
that accom plish their purpose—th a t of 
selling goods—by considering the cus­
tom er’s in terest only. T hey are what 
m ight be term ed altru istic  signs, as 
opposed to the above-described self- 
centered signs. T hey  need no pretty  
girls, etc., to call a tten tion  to them. 
T hey  are read a t a glance, and offer 
some service needed by the  custom er. 
Once the custom er is inside, the 
chances for sales have increased m a­
terially. “B ring  your parcels inside— 
we check them  free” is a good type of 
this sign. A nother which has proved 
itself a business-getter at the ends of 
car lines, transfer points, o r  any o ther 
place where people wait for trolleys, 
is, “Step inside and wait for the car.” 
In  b o th  signs only the in terests of the 
public are  considered. A nother sign 
th at seems to a ttrac t m any people is 
“Post Office Sub S tation .” A p ho to ­
graphic goods store uses the sign. 
All films purchased here developed 
free,” to good advantage. I t  will be 
of value to take a m ental survey of 
the opportunities a t hand  to  give real 
service and indicate th a t service on a 
sim ple b u t a ttractive  sign.

A m erchant in the ready-to-w ear 
business saw  his charge accounts p il­
ing up during  the business depression 
of the past year, so he adopted a sys­
tem atic m ethod of handling  them . H e 
installed a card index for the  filing of 
charge slips a fter they  had been posted 
in the credit sales ledger. E ach  slip 
in addition to  the nam e and address 
contains th e  ra tin g  and o ther neces­
sary  inform ation. W ith  th e  idea in 
m ind of im pressing  on the  charge 
custom ers the im portance of m ee tin - 
bills for goods bought prior to  the 
15th of the m onth on the  first o f the 
following m onth, he sent out a fte r the 
account had becom e 15 days past due 
a polite form  le tter explaining “O ur 
System  of E xtending  Credit.” A blue 
clip was fastened to  the slip and it 
was filed 15 days ahead. T hree  form s 
in all are sent to th e  custom er 15 days 
apart, each indicated by  a colored clip. 
A fter that the accounts receive special 
attention . _

“Pay-Up Week” Wins Favor. 
C ham bers of Com m erce and retail 

business men in all pa rts  of the coun­
try  have become in terested  in “Pay- 
Up W eek,” the o b jec t of w hich is to 
have delinquent custom ers pay their 
bills or to m ake arrangem en ts for 
further extension of credit.

In  E m poria, K an.; A tlanta, Ga., and 
Norwalk, Ohio, the m erchants say 
that so successful were results during  
“Pay-U p W eek” th a t th ey  are con­
sidering  m aking the event an annual 
one on their calendars.

In  E m poria  the re ta il m erchants 
conducted an eleven-day advertising  
cam paign to  acquaint the public w ith 
the novel idea o f “Pay-U p W eek.” 
Space was used in the  new spapers to  
educate the public to the value of 
credit.

“ Is your account appreiated o r to l­
era ted?” was the appeal in the first 
advertisem ent.

T he second advertisem ent bore the 
nam es of the L yon C ounty R etailers’ 
Association and said th a t “ 112 lead­
ing local firms and professional m en 
had associated for the purpose of p ro ­
tecting  them selves and their p rom pt­
paying custom ers against the  abuses 
of credit privileges th rough the ex­
change of credit inform ation .”

In  a th ird  advertisem ent it was 
pointed out that the good paying cus­
tom ers in any town m ust carry  the  
weight of bad debts. “P ay  up” was 
the adm onition in one of the adver­
tisem ents. “Keep your credit good. 
Y our own actions determ ine your 
p rosperity  and happiness—responsi­
bility cannot be shifted.”

“T here  was a tim e w hen only  the  
rich m an could obtain credit,” it was 
said. “To-day your credit is b e tte r 
than that of the old-tim e rich m an if 
you pay prom ptly and he doesn’t.”

First of the Season.
B attle  Creek, Nov. 29— B attle  Creek 

Council of the U nited Com m ercial 
T ravelers sta rted  their social activities 
for the  w inter by serving a chicken 
pie d inner on Nov. 19 in their hall in 
the arcade to  125 of th e ir m em bers and 
friends. T he speakers of the evening 
were P a st Grand Councilor W ilbur 
B urns, of Grand Rapids, and W . J. 
Sm ith, of the Old N ational Bank. 
B oth of these gentlem en gave very 
im pressive talks, which were highly 
appreciated by the audience, follow ­
ing which dancing and o th er d iver­
sions rounded out an evening full of 
enjoym ent w hich has been seldom, if 
ever, equalled by th is Council. T h e  
en terta inm en t com m ittee plans to  
give a pa rty  each m onth  dtjring the 
w inter. ‘ (
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Proposes To Part Company With 
Heinz.

K alam azoo, Nov. 29—I assum e you 
have a lready  no ted  the advertising  
H einz recently  carried  in the daily 
papers announcing the prices a t which 
his goods should be sold by the re ta il 
grocer. I feel so thankful to  the ad ­
vertiser fo r his volun tary  advice th a t 
I have m arked my stock of his goods 
down to  his prices and form ed a 
m ental resolution never to  handle an­
o th er bo ttle  of H einz goods so long 
as I continue in the g rocery  business. 
I consider m y reason fo r th is action 
to be full justified. H ere  is an anal­
ysis of the situation, based on m y last 
invoice from  the  m anufacturer who 
seeks to  convey the im pression  th a t 
the re ta il g rocer is robbing the  pub-

invoice  of goods -----$26.70
F re ig h t ______________  1.38
C a r ta g e ---------------------  .50

T o ta l ____________$28.18
If these goods are sold a t the price 

advertised by th is m anufacturer, the 
above bill would yield $30.60 a m ar­
gin of $2.48, o r less than  8 per cent. 
T he expense of operation  in the sto re  
from  w hich these figures are taken is 
12 per cent., w ithout allow ing any 
salary  fo r the owner, w ho does his 
own work.

I th ink  the illustra tion  is sufficient 
to  lead any honest re ta ile r to con­
clude th a t the grocer who handles 
H einz goods under existing condi­
tions is a plain d------  fool. I alw ays
supposed th a t new spaper advertising  
was intended to  assist the retail g ro ­
cer to  move goods a t a profit. H einz 
evidently acts on the theory  th a t ad­
vertising  is intended to  destroy  the 
re ta iler by forcing  him  to sell goods 
a t a loss. I refuse to  subscribe to  
the H einz policy and inside of th irty  
days I will be able to  practice w hat 
I preach by refusing  to  handle any 
article bearing  the cu t-th ro a t name 
of H . J. Heinz. R etail Grocer.

National Tea Buys Ninety-Seven Par­
ker Stores.

Chicago, No. 28—T he George R as­
m ussen Co. has purchased ninety-seven 
of the retail sto res belonging to  the 
Co-operative A ssociation of Am erica, 
all in Chicago. T he business is in the  
hands of the C entral T ru st Co. as 
receivers, and the purchase was m ade 
of the receiver and approved by Judge 
E vans of the Federal court. T he 
stock in all the sto res and about $250,- 
000 w orth  of stock  is said to  be held 
in public warehouse.

I t  is understood  th a t the transac­
tion involved about $500,000. All the 
sto res bu t ninety-seven will be closed 
and the stock therein  transferred  to 
the o th er locations. T h is will in­
crease the chain-store un its belonging 
to  the George R asm ussen Co. to  
about 300.

Mr. R asm ussen is only 49 years of 
age, and has been steadily  and con­
sistently  advancing his in te rests in 
the g rocery  line in Chicago for a l­
m ost twenty-five years. W ith  the ad­
ditions m ade by th is purchase he will 
have the largest line of re ta il food 
sto res in Chicago or the W est, under 
the style of the  N ational T ea  Co. 
George R asm ussen bough t about six­
ty  s to res som e tw o years ago from  
the defunct F ru itvale  Co., of which 
H arrison  Parker, the p ro m o to r of the 
co-operative stores, was president, and 
the transac tion  turned out very  profit­
able fo r the George R asm ussen Co.

The sm aller d ry  goods and ready-to- 
w ear stores who have little  o r no sys­
tem  in m aking collections will find 
that such a p lan as the one given here 
will b ring  be tte r results. M ost trouble 
is usually  found w ith th e  “perfectly  
good” custom er ra th e r than  with those 
of lim ited m eans. A nd in the case of 
the form er repeated polite rem inders 
sent regu larly  are the best m eans of 
attack.

T he fish out of w a ter has no th ing  
on the tippler out of booze.

Turning the Corner

A ll of the  reliable authorities today tell us th a t busi­
ness is in a be tter condition than  it was. A  goodly part 
of the  re-adjustm ent has taken place. Prices in som e lines 
have gone clear dow n and in these lines, business is 
assum ing an alm ost norm al condition.

T he trouble is not all over. T here  is m uch readjusting 
to  be  done. T here will be m any failures and m any finan­
cial deaths from  dry  rot.

But the  one big absorbing idea th a t is outstanding 
today  is th a t those of us w ho are to continue to succeed 
m ust adopt the m ost aggressive, painstaking m ethods 
th a t our business has ever known.

W hile the  discouraged and the thoughtless are  sitting 
around talk ing  about how  bad the conditions are  and 
how  sick business is, w e find the  live ones are w orking 
harder than  ever in their efforts to prom ote their business.

Never before has the value of the quality  in m erchan­
dise and good practices in business been so essential as 
they  a re  today.

A re  you w asting your tim e a t this critical m oment, or 
are  you spending all of your force in your endeavor to 
give your custom ers the  best possible value for their 
money?

W o r d e n  Q r q c e r  C o m  p a n v

Grand Rapids—Kalamazoo—Lansing 

The Prompt Shippers.
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MOVEMENT OF MERCHANTS.
B urr O ak—T. S tone has opened a 

confectionery store  and soft drink 
parlor.

Cadillac—S. K. N ielson, of Chicago, 
has purchased the Leonard  Seager 
g rocery  store.

L aw ton—T he N ational B ank of 
L aw ton is being  organized w ith a 
capital stock of $25,000.

L ainsburg—M erton E. Galligan, 
fu rn itu re  dealer, is rem odeling and 
decorating  his store  building.

Adrian — T he M utual Petro leum  
C orporation has increased its capital 
stock from  $25,000 to  $100,000.

A rm ada—T hieves entered the h a rd ­
ware sto re  of W illiam  Spencer and 
carried away considerable stock.

S p a rta— P e ter Galeneti has sold his 
hotel to  a Mr. P ierson, of W indsor, 
Canada, who has taken possession.

D etro it—T he W ayne Used Cash 
R egister Co., 1557 G ratio t avenue, has 
changed its name to  the W ayne S tore 
Specialty Co.

M uskegon—T hieves carried away 
stock to the am ount of over $300 from  
the store  of the K ing C lothing Co., 
38 W est W estern  avenue.

H om er— N athan M achlowicz, deal­
er in clo th ing  and m en’s furnishing 
goods a t Albion, will open a branch 
sto re  here about Dec. 10.

P ontiac—T he K itchen Appliance 
C orporation has increased its capital 
stock from  $550,000 to  $550,000 and
25,000 shares no par value.

N ashville—W . A. Q uick and Fred  
Mayo have form ed a co-partnership  
under the style of Quick & M ayo and 
engaged in the m eat business.

St. Jo hns— Clyde B row n has pu r­
chased the re stau ran t business and 
equipm ent of the late E dson W alker 
and re-opened it for business.

Bya City—Fire dam aged the m illi­
nery and wom en’s ready-to-w ear stock 
of Samuel Schneidem an to  the ex­
ten t of $40,000. O nly $17,000 insur­
ance was carried.

N ashville—John and Jam es M ath­
ews, of D etroit, have purchased the 
South End S tore of C. R. Quick and 
will continue the business under the 
style of M athew s Bros.

Coldw ater—T he Coldw ater M utual 
Oil Co. has been incorporated  with 
an authorized  capital stock of $25,000, 
$9,000 of which has been subscribed 
and $1,000 paid in in cash.

A lbion— L. A. W ertheim er, clothier, 
has opened two branch stores, one 
in How ell and one in Angola, Ind., 
for the sale of arm y goods, a large 
quantity  of which he recently  pu r­
chased for th at purpose.

P o r t  H u ro n —T he Gracy Cash M ar­
kets has been incorporated  to  deal in 
m eats and o ther food articles, w ith

an authorized  capital stock of $25,000, 
$12,000 of which has been subscribed 
and $7,500 paid in in cash.

M arlette—Fire  destroyed the ele­
va to r of the  F arm ers’ C o-O perative 
Co. and the 6,500 bushels of beans 
which it contained. T he loss was 
fully covered by insurance and the 
elevator will be rebuilt a t once.

C harlo tte—A $2,000 dam age suit 
against Mrs. Ida  F isher, m illiner, has 
been filed in the E aton  C ounty Cir­
cuit C ourt here by C. T . Reed, C harles 
H . Gerham  and W illiam  P. W eaver, 
trad ing  as W eaver Bros. & Co.

M ichigam me—W illiam  H uttinen , re­
cently  of Negaunee, has leased the 
W enige buidling and will occupy it 
about Dec. 3, with a stock of con­
fectionery, soft drinks, etc. as well 
as serving short o rder lunches.

Grand R apids—T he B ennett Co. 
has been incorporated  to  deal in 
m eats, groceries, produce, etc., a t 
1715 M adison avenue, w ith an au th o r­
ized capital stock of $5,000, $3,600 of 
which has been subscribed and paid 
in in cash.

D etro it—T he M anjen Co., Inc., has 
been organized to  conduct a w hole­
sale jobbing business in co tton  goods, 
woolens, silks, etc., w ith  an au th o r­
ized capital stock of $10,000, all of 
which has been subscribed and $3,500 
paid in in cash.

L ansing— Instruc tions to  dispose of 
the George S. Y oungm an stock of 
clothing, 233 South W ashing ton  
avenue, have been given to  B yron L. 
Ballard, of the legal firm of H ayden 
& Ballard, recently  appointed tru s­
tees of the stock.

C harlotte— B. S. E dw ards has sold 
his undertak ing  and furn itu re  stock 
to  Stanley  Sm ith, of L ansing and 
George L. Conklin, of B attle  Creek, 
who have taken possession and will 
continue the business under the style 
of Sm ith & Conklin.

H ighland P a rk —T he W alco Sales 
Co. has been incorporated  to  deal in 
paper, paper products, school supplies, 
etc., w ith an authorized  capital stock 
of $10,000, of which am ount $6,800 
has been subscribed, $260 paid in in 
cash and $4,200 in property.

Grand Rapids—John S. T y le r has 
m erged his building m aterial and fuel 
business into a stock  com pany under 
the style of the T yler Fuel & Build­
ing M aterial Co., w ith an au thorized  
capital stock of $10,000, $1,500 of 
which has been subscribed and paid 
in in property.

D etro it— George M. S chettler has 
m erged his d rug  business in to  a stock  
com pany under the style of the  
Schettler D rug  Co., w ith an au th o r­
ized capital stock  of $150,000 prefer^ 
red and 1$,QQQ shares, no par value*

all of which has been subscribed and 
paid in in property .

D etro it— P ra tt  & Ramsey, 60 B rady 
street, have m erged their autom obile 
supplies, accessories and garage busi­
ness into a stock com pany under the 
style of the P ra tt  & Ram sey Co., with 
an authorized capital stock of $2,500, 
all of which has been subscribed and 
paid in in property .

D etro it—T he C harles E. Baker 
C orporation, 3934 W oodw ard avenue, 
has been incorporated  to  deal in au to ­
m obile supplies, accessories and parts 
and to  conduct a service garage, with 
an authorized  capital stock of $50,000, 
all of which has been subscribed and 
$6,000 paid in in cash.

D etro it—T he Royal H eating  Co. 
has been dissolved and is succeeded 
by the  Royal H eating  C orporation, 
331 E ast W oodbridge street, incorpor­
ated with an authorized  capital stock 
of $10,000, all of which has been sub­
scribed and paid in, $5,000 in cash 
and $5,000 in p roperty .

V icksburg—C. B. F raker, who 
about tw o years ago purchased the 
Rexal d rug  store from  C. G. F o ste r 
on a con tract has relinquished con­
tro l of the store  and has tu rned  it 
over to  Mr. F o ste r who is now in 
charge. Mr. F rak er has worked hard 
and it was believed th at he was g e t­
ting well ahead. Slowness in C hrist­
mas trade and unseasonable w eather 
is given as reasons for the deal.

V icksburg—S trong  Bros, have sold 
their grocery  stock to C. A. Plum m er 
and H ow ard Coney, who will continue 
the business under the style of P lum ­
m er & Coney. S trong  Bros, have 
conducted a g rocery  here for m any 
years and are well and favorably 
known to all our citizens, but since
L. A. S trong  has been postm aster and 
L. P. has been engaged in w ork for 
the State, they have been endeavoring 
to sell the store  and devote th e ir en­
tire tim e to  their new work. T he new 
proprie to rs hail from  Allegan.

Manufacturing Matters.
T hree R ivers—T he E ddy P aper Co. 

has increased its capital stock to  $15,- 
000,000.

D etro it—T he R. R obertson Co. has 
changed its nam e to  the S tandard  
Stone Co.

Grand R apids—T he T hom as Can­
ning Co. has increased its capitaliza­
tion to  $1,000,000.

Ionia—H arry  L. Carr, Inc., has 
changed its name to  the Perfection  
Super-T ire C orporation.

D etro it—T he D etro it Ball B earing 
Co., 2812 Grand R iver avenue, has 
increased its capital stock from  $5,000 
to  $15,000.

H illsdale — Stockholders of the 
M ontgom ery Screen D oor Co. have 
begun suit in the Circuit C ourt to  
have a receiver appointed and close 
the affairs of the com pany.

M ichigan Center—T he Duplex Sig­
nal Co. has incorporated  to  m anufac­
ture and sell a t wholesale and retail, 
au to  lights, lamps, signals and o ther 
m echanical devices and accessories, 
w ith an authorized capital stock of 
$100,000, of which am ount $55,010 has 
been subscribed, $613.68 paid in in 
cash and $54,396.32 in property.

M uskegon—T h e  M uskegon F a rm ­
ers’ C o-O perative Cream ery Co., 
which was organized about three 
m onths ago, will open its p lan t at 
C hestnut and A m brosia streets, Jan. 1.

T raverse  City—T he Zapf F ru it 
Package Co. has been incorporated  
w ith an authorized  capital stock of 
$125,000, of which am ount $76,900 has 
been subscribed and $16,800 paid in 
in cash.

M anistique — Fred Civigny, who 
conducts bakeries in E scanaba and 
M arinette, has opened a ba ' ery here, 
w ith a capacity of 1,000 loaves of 
bread per day. T he equipm ent 
th roughou t is m odern and sanitary.

D etro it—T he D etro it S team  M otor 
C orporation  has been incorporated  
with an authorized  capital stock of
50,000 preferred  and 300,000 shares 
no par value, of w hich am ount $22,000 
has been subscribed and paid in in 
cash.

D e tro it—T he Zak & Solecki M anu­
facturing  Co. has been inco rpora ted  
to m anufacture and sell in te rio r finish, 
flooring, etc., w ith an authorized  cap­
ital stock of $10,000, all of which has. 
been subscribed and $4,350 paid in in 
property .

Saginaw —Don P. Toole, fo rm erly  
general m anager of the E. A. R ob­
ertson  Co., has started  a new factory 
here, m anufacturing  ladies’ blouses. 
H e em ploys sixty people and the 
p lan t has capacity of 600 to  1,000) 
blouses per week.

Grand Rapids—T he Affinity Co. has 
been incorporated  to  m anufacture and 
sell Affinity to ilet p reparations, with 
an authorized  capital stock of $15,000, 
of which am ount $10,400 has been 
subscribed, $1,500 paid in in cash and 
$2,000 in property .

D e tro it—T he H arry  P. A nderson 
C o , Inc., has been organized to  act 
as m anufacturers’ and w holesalers’ 
agent in sale and d istribu tion  of au to ­
m otive p a rts and accessories w ith an 
authorized  capital stock of $50,000, all 
of which has been subscribed and paid 
in in cash.

Gaylord and P lym outh—T he Con­
solidated S tam ping & M anufacturing  
Co., has been incorporated  to  m anu­
facture and sell wood and m etal toys, 
games, etc., w ith an authorized  capital 
stock  of $500,000 preferred  and 250,000 
shares no par value, of which am ount 
$5,000 has been subscribed and $2,500 
paid in in cash.

F lin t—A new m oto r truck  p lan t 
will s ta rt operations in F lin t early 
next year. T he head of the new con­
cern is A rth u r C. M ason, form erly 
head of the M ason M o to r Co., m anu­
factu rer of autom obile m oto rs here 
several years ago, whose p lan t was 
la te r taken over by the  General M o­
to rs  C orporation . M r. M ason was 
associated w ith the la tte r co rporation  
for som e time. T h e  new truck  com ­
pany asked for the construction  of a 
large sew er line to  serve its plant. 
T he com pany will occupy a large 
p lan t on the south  side originally  
built for a spring  w orks and la te r 
used as a s ta te  factory.

T he way to  convince th e  boss th at 
you o ugh t to  have m ore pay is not by 
telling  him  how  m uch b e tte r you caq 
(Jo, bu t by  doing &
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E ssen tia l F ea tu res of the  G rocery  
Staples.

T he m arket for staple canned foods 
—corn, peas, tom atoes, salm on, etc., 
rules steady th is week w ith the ex­
ception of some sligh t declines in 
canned tom atoes. T he buying is un­
im portan t, and hard ly  sufficient to 
base a review upon. T he in terest is 
slight, being centered ju st a t th is time 
on o th e r lines of foods m ore appro ­
priate  to  holiday needs.

I t  is true  th a t the C hristm as and 
New Y ear holidays are  some tim e 
ahead, bu t it m ust be rem em bered 
th a t the holiday season w ith the 
w holesale g rocery  buyers comes 
nearly  th a t far ahead of the season 
w ith the retail grocers, who have to 
purchase their supplies of the w hole­
sale g rocers, ge t them  delivered, d is­
played, sold, and again delivered to  
the custom ers before the day and 
date.

T he ou tpu t of canned spinach for 
the fall season of 1921 has been very 
d isappointing  w ith canners of both  
the E ast and of the Pacific Coast. 
W ea th er conditions have been very 
unsatisfactory  and the quality  of the 
spinach ou tpu t has consequently  been 
very irregular. In  some localities 
there  has been too m uch ho t w eather 
and the  p lan ts have developed too 
m uch stem  and too  little  leaf; and in 
o ther localities w here there  has been 
too  m uch splashing rain, and p ro ­
trac ted  w et w eather, the  p lants have 
been sprinkled w ith earth  and sand 
and it has been difficult to  w ash them  
clean and free of g rit.

W holesale g rocers are finding a 
steady im provem ent in the increasing 
volume of business. T hey  find th a t 
country  trade  is com paratively  m ore 
active than  city, th is is accounted for 
by the necessity fo r country  re ta il 
g rocers allow ing fo r a tim e of tran s it 
in o rdering  their supplies. T raveling  
salesm en in the  w holesale g rocery  line 
are all out on their rou tes gathering  
o rders fo r holiday business, no t only 
in the h igher g rades of canned foods 
bu t in all the kinds of dried fru its, 
nuts and fancy groceries incident to  
the dem and from  now  until January .

T h ere  is a determ ined policy on the 
p a rt of wholesale g rocery  buyers to 
go in to  the new year and to pass the 
January  inventory period w ith  sm all 
stocks, and a fte r th a t to  stock up for 
the spring  trade. I t  is know n th a t 
the  stocks of stap le  canned foods— 
corn, peas, tom atoes, salm on, etc., in 
M ichigan are  g rea tly  reduced.

Sugar—T he m arket is unchanged 
from  a week ago, so fa r as price is 
concerned, b u t refiners are getting  
in m ore raw s and are in b e tte r shape 
so fa r as p rom ptly  filling o rders is

concerned. T here  are expectations of 
lower prices on Cuban raw  sugar 
which will doubtless affect the price 
of refined if it is realized. T he con­
sum ptive dem and for sugar is only 
fair. T he price of granulated  in the 
five zones in M ichigan is as follow s:
Grand R apids ____________5.80@6.00
N o rth e rn  ________________6.10@6.30
S a g in a w __________________ 5.95@6.15
D etro it ________________— 5.85@6.05
Southw estern  ------------------ 5.90@6.10

T ea—T he past week in the m arket 
has been slow, partly  due to  the hol­
iday. T here  is no stagnation, how ­
ever, some business being done every 
day. P rices are unchanged, w ith a 
s tro n g  undertone.

Coffee—T he m arket show s some 
slight m anifestation  of weakness, due 
to  easier conditions in Brazil. T his 
applies particu larly  to  all g rades of 
Rio and Santos which, however, are 
nom inally  unchanged from  last week. 
M ilds are quiet w ithout change.

Canned F ru its—T here  is little  or no 
activity  in canned fruits. W hile there 
is a scarcity  of certain  sizes and class­
es the dem and is very weak, bu t prices 
hold m ore to  firmness. Apples are 
perhaps the m ost active of the group 
and are quoted a t $5.75 fo r gallon 
cans on the spot, but th is dem and is 
m ore or less routine.

Canned V egetables—T he canned 
goods m arket show s a generally  dull 
tone. T om atoes are  w eaker in price. 
Corn show s very little  activity  and 
packers i r e  said to  be w illing to  shade 
quotations slightly  to  secure business. 
Peas are w anted in cheap lots, but 
the supply is not liberal. Some sales 
of California tom atoes in 2 ^ s  a t $1.25 
are reported.

D ried F ru its—All classes of dried 
fru its show  m ore firmness. C onsider­
able s treng th  has developed in the 
prune m arket, bo th  on the Coast and 
on spot. Independent holders have 
advanced their prices to  above asso ­
ciation opening fo r p rom pt shipm ent. 
F ru it in g row ers’ hands is very sm all 
and fu rth er advances are anticipated 
because of the shortage of available 
fruit. A pricots and peaches are clean­
ing up bo th  here and on the spot, and 
while the  dem and is no t big the sup­
ply seem s even sm aller. R aisins are 
not s tro n g  in New Y ork because' of 
m ore liberal deliveries, b u t a t least 
one Coast independent is seeking 
T hom psons for C oast delivery. C ur­
ran ts show  advances, being quoted 
now at 60s cost and fre igh t and 1 0 ^ c  
on spot.

Canned F ish— Salm on show s no 
change fo r the week. New s from  the 
coast would appear to  give b o th  pink 
and red A laska salm on a s tro n g  s ta ­
tistical position. O n the  stren g th  of

this pink salm on is firm in E astern  
m arkets; red is not so firm. Sardines 
are dull at the m om ent a t unchanged 
prices, as are o th er canned fish p rod­
ucts.

Syrup and M olasses—T he demand 
fo r com pound syrup is fair and a l­
though some people think it is dull 
the chance is th at the aggregate  would 
prove much larger than  they believe, 
as some com pound syrup is m oving 
every day. P rices are about steady 
and unchanged. Sugar syrup is dull 
and lifeless, w ith practically  none of 
the export demand, which m ost people 
th ink  would revive the situation if it 
should come. M olasses is selling 
every day in m oderate quantities; 
prices unchanged.

Cheese—T he m arket is very quiet 
a t prices ranging about '/¡c per pound 
lower than last week, w ith a light con­
sum ptive demand. W e do no t look 
for m uch change during  the com ing 
week.

N uts—T he m arket has been active 
for the last several weeks, all classes 
m oving favorably. H ill B ro thers in 
their weekly report say: “A lm onds
are firmly held a t list. S tocks are 
trifling, especially T arragonas. W al­
nuts appear to  be scarce all over the 
country  and are m eeting with an in­
sisten t demand. G renables and Sor- 
rentos are available on spot ready for 
im m ediate shipm ent. F ilberts have 
been cleaning up in g reat shape and 
the spot m arket is alm ost bare. 
F u rth e r quantities are en route, how ­
ever, due early  in the com ing m onth. 
Brazils unchanged and stocks ample 
for all requirem ents. Pecans are in 
light supply and firmly held.”

Beans and Peas— No change has 
occurred in any line of dried beans 
or dried peas during  the week. The 
dem and is only fair, bu t prices are 
nom inally unchanged and inclined to  
be soft. T he only exception to  the 
above is in California limas, which are 
a trifle firmer on account of sm aller 
offerings.

Provisions—T he sm oked m eat m ar­
ket is steady and unchanged, w ith a 
ligh t consum ptive demand. Stocks 
are reported  to be am ple and we do 
not look for m uch change. Barreled 
pork , dried beef and canned m eats 
are unchanged, w ith a light demand. 
P ure  lard is steady. L ard  substitu tes 
are quiet a t prices rang ing  from  
y2c per pound low er than  a week ago.

Salt F ish—M ackerel continues firm. 
New fish are com ing in to  the m arket 
all the time, but the spo t supplies are 
so sm all the new arrivals are p rom pt­
ly absorbed and there is no chance of 
any drop in price.

C ountry  H ides N ow  H ave the  Call.
Some large buyers, finding the 

packer m arket exhausted, have tu rned  
to  the  coun try  m arket for supplies, 
and trad ing  in country  hides is p ro ­
gressing  a t a very sa tisfactory  rate. 
Dealers, however, are not follow ing the 
usual m ethod of selling a large num ­
ber of hides a t th is season for de­
livery the first m onth  o r tw o of the 
new year, bu t prefer to  sell stocks as 
they arrive. In  th a t way they  are 
able to  take advantage of the steady 
im provem ent in the  dem and fo r hides 
and leather. L ast week there  were

good sales of country  hides of all 
w eights and selections.

T he calfskin m arket is proving 
som ew hat of a puzzle because tanners 
find difficulty in selling the fancy 
grades of calf leather a t the necessary 
difference in price that should exist 
betw een calf leathers and the cheaper 
cow hide leathers. Packers are car­
rying very considerable num bers of 
calfskins, while tanners seem able to 
absorb only the freshest city skins. 
How ever, a be tte r dem and m ay be 
looked for when factories begin tu rn ­
out out shoes for spring  wear.

Kip are in good demand, and pack­
ers ask 10@18}^c, while tanners offer 
only \7 l/iC .

H orsehides are advancing steadily 
in price and a lot th at was offered 
for sale a sho rt time ago at $4.10 was 
sold last week at $4.25. B etter lots 
are held a t $4.50 and some producers 
even ask $5 for real good lots.

C anned T om atoes Packed W ith  Puree.
Federalsburg , Md„ Nov. 28— F or 

m any years it was the practice of 
some canners to  cheapen cost of p ro ­
duction by the addition of juice, d ra in ­
ed or pressed from  the refuse, and 
called “puree.’’ Such goods, if care­
fully packed, presented a good appear­
ance and could be sold as standards 
to  m any d istributors, and the profits 
were so much larger than  on standard  
packed goods th a t packers not using 
this m ethod were unable to  compete 
successfully and were rapidly being 
driven out of business, while the p ro ­
duction of this class of goods was in­
creasing, greatly  to  the in jury  of the 
canned tom ato  business, as consum ers 
were becom ing disgusted w ith tom a­
toes packed in tin cans, and were 
being driven to  hom e packing, o r the 
use of som ething else in place of to ­
m atoes.

T his condition was w orst in M ary­
land and California. Its  serious ef­
fects on the business was realized by 
the M aryland packers, who them selves 
became active in the m atte r and se­
cured the passage of a state  law p ro ­
hibiting the practice, w ith severe pen­
alties for its violation.

T he same law was prom ptly  passed 
by the legislatures of New Jersey  and 
Delaware, and goods packed in these 
th ree  states may now  be bought and 
consum ed w ith confidence th a t the 
can is filled with tom atoes, and only 
the juice arising  from  the tom atoes 
after they have been peeled and cored. 
T his assures the cleanliness of the 
product, and an honest fill of tom a­
toes in each can.

T he first effect of the law has been 
to cut down production  considerably; 
the second effect should be to  resto re  
the confidence of the consum er and 
increase the dem and for this healthy  
and palatable food.

I hope the canned goods brokers of 
the country, the N ational Canners 
Association and N ational W holesale 
G rocers A ssociation can be in terested  
in opposition to  this m ethod of de­
bauching canned food qualities.

H . B. M essinger.

Any time any of the old boys of 
the  road have a little  spare tim e on 
their hands they  could no t em ploy 
it to  be tte r advantage than  to  drop in 
on Dick W arner, Sr., a t his com fort­
able hom e at 521 B roadway. Dick 
doesn’t get very fa r away from  home 
nowadays, because it bo thers him  to 
navigate m ore than  a few blocks a t 
a time, but he alw ays has a cheery 
w ord and the old-tim e smile for call­
ers, w hether they drop in to  shake 
hands o r rem ain an hour to  ta lk  over 
the  ou tstand ing  events of the long 
ago.

mailto:5.80@6.00
mailto:6.10@6.30
mailto:5.95@6.15
mailto:5.85@6.05
mailto:5.90@6.10
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FORTY-ONE YEARS IN TRADE.

Retirement of S. A. Watt, the Saranac 
Merchant.

S. A. W att, who has been engaged 
in general trade a t Saranac since 1880 
has sold his stock and store building 
to A. M. K ent & Son, and retired 
from  trade.

Samuel A. W att was born in Car­
rollton, Ohio, Dec. 15, 1845, being 
the youngest of seven children. H is 
antecedents were Scotch-Irish , his 
father having been a Scotchm an, 
while his m other was of Irish ex­
traction. A t the time of his birth  
his father was serving C arroll county 
in the capacity o f sheriff, but eight 
years later he rem oved to Mansfield, 
Ohio, and engaged in the m ercantile 
business. T he family rem oved to 
Findlay, where the Senior W att re ­
engaged in business, dying in 1861. 
Mr. W att thereupon left the  family 
circle in 1863 and went to Indianapo­
lis, Ind., where he was employed for 
two years during the war by D. F. 
Frazell, official sutler of Camp B um - 
side, under com m and of the late Gen­
eral A. A. Stevens, of this city. In 
1866 Mr. W att rem oved to  Saranac, 
where he re-entered the employ of 
Mr. Frazell as book-keeper for his 
grist mill and stave factory, which 
position he filled for two years. He 
then studied telegraphy and, on com ­
pleting his course of instructions, was 
appointed local representative for the 
W estern  Union Telegraph Co., which 
position he ha;, held w ithout in te r­
ruption for the past fifty-four years. 
In the m eantim e he entered  the em ­
ploym ent of G. A. Cotton, who was 
then postm aster; agent for the M er­
chan ts’ Union E xpress Co., ticket 
agen t for the Grand T runk  Railway 
and engaged in general trade a t th at 
place. T hree  years later he entered 
the railway mail service, originally 
covering the mail route of the F. & 
P. M. R ailroad between E ast Sagi­
naw and Reed City, and afterw ards 
from  L udington to  Toledo, Mr. Watt 
running out of L udington on the 
first train out o f that place. H e was 
engaged in the mail service on the 
F. & P. M. for seven years, when he 
was transferred  to the D., G. H . &
M. Railway, succeeding the veteran 
T rum an K ellogg on the mail route 
betw een D etroit and G rand Haven. 
H e held this position for three years, 
when he resigned to take the active 
m anagem ent of the grocery  and 
crockery store a t Saranac which he 
had purchased of the estate of Mr.. 
C otton three years previously. Short­
ly a fte r this he took a p a rtner, add­
ing to their stock lines of shoes, 
clothing, dry goods, hats and caps, 
and for eighteen m onths the business 
was conducted under the style of 
W att & Cahoon. Mr. W att “went i t” 
alone until 1902, when he took as a 
p a rtner Edwin W allington, who had 
been in his em ploy for nearly  tw enty 
years, under th e  firm nam e of W att 
& W allington. T his relationship con­
tinued ten years, since which tim e Mr. 
W att has been the sole ow ner of the 
business.

D uring  the n ight of N ovem ber 10, 
1899, Mr. W a tt m et w ith a fire loss, 
caused by the destruction  of his brick 
block, 30x80, and a stock of goods

valued a t $8,000, his insurance being 
about $4,000 sho rt of the am ount re­
quired to cover the loss. By 9 
o’clock the follow ing m orn ing  Mr. 
W att had ano ther building engaged 
for doing business in and placing a 
set of scales in the  store  room , in­
structed those in his em ploy to take 
in all the produce offered, paying 
cash for same, and inform  his cus­
tom ers that w ithin six days he would 
have a full line of goods in shape to 
serve them. Mr. W at a t once wired 
the  Lem on & W heeler Com pany to 
send one of its representatives there 
M onday. T he same request was 
made to  A. K rolik & Co., D etroit. 
D ick W arn er and W ill Crane ap­
peared on M onday, representing  the 
above houses. T uesday the groceries 
arrived. W ednesday the d ry  goods 
came to  hand. On T h ursday  the new

S. A. Watt.

store was opened up with a full stock. 
D uring  the w inter following Mr. 
W att secured the m aterial for a new 
block on  the old site and set the work 
going on the new building as soon 
as the w eather would perm it. On July  
1 he was located in his new building, 
doing business as if no th ing had hap­
pened. In 1889 Mr. W att opened a 
branch sto re  at Clarksville, which he 
conducted for five years. In  1892 
he purchased a stock of goods a t 
666 W ealthy  avenue, this city, which 
he continued for nearly  tw o years. 
D uring  the depression of times, from  
1893 to 1896, he exchanged his two 
branch stores for tw o farm s in 
O ceana county and one fa rm  one 
mile N orth  of Saranac, which place the 
made a fru it farm  b y  se tting  out
3,000 peach, 800 pear, and 500 plum 
and o ther fruit trees.

Mr. W att was m arried Sept. 10, 
1870, to M iss Alice A: C otton, by 
whom  he has had th ree  children, two 
sons and a daughter. T he elder son, 
C. LuV erne, who when quite young 
during  his school days picked up the 
a rt of telegraphy and at the age of 18 
was given a position  a t Jackson. In  
a few m onths he w as tran sferred  to 
M anistee as m anager of th a t office. 
A fter one year he was transferred  to  
the W estern  U nion office in th is  city, 
and later transferred  to the D etro it of­
fice, w here he held a  position in 
press dispatching w ork fo r several 
years. In  1900 he accepted a  Federal 
position a t W ashington, w here he 
also attended  n ight school in the

study of dentistry . In  1905 he gave 
up his Federal position, re tu rn in g  to 
D etroit to finish his schooling in 
dentistry . After receiving his diploma 
he returned to W ashington, subse­
quently  establishing him self in the 
den tistry  business in G rand Rapids.

The Y oungest son, J. Clyde, lost 
his right arm  by accident tw enty- 
seven years ago. As soon a fte r the 
accident as possible for him  to do so 
he attended the State U niversity  a t 
Ann A rbor and com pleted a course 
in the study of the law. H e is now 
located at Ionia and enjoys a fine 
practice. H e has represented  Ionia 
county in the State Legislature. 
M arch 1, 1905, he was m arried  to 
Miss Pearl F lint, of Clarksville.

The daughter, now Mrs. Ogilvie, 
resides with her husband in Ionia.

Mrs. W a tt died in M arch, 1906.
In 1914 Mr. W a tt was m arried to 

M rs. Cora Henri.
In the deal for the store Mr. W att 

took the 160 acre farm  of Mr. K ent’s 
located in South B oston and he plans 
to continue to  live in Saranac and to  
look a fte r his farm , tak ing  it easy.

All business men have their hobbies 
and Mr. W att is no exception to  the 
general rule. Born in an atm osphere  
of partisan  politics—his father had the 
repu tation  of being a natural politician 
and tu rned  his aptitude to good ac­
count— Mr. W att early espoused the 
cause of the Republican party  and 
has been a life-long adheren t to that 
organization . D uring • the past fifty 
years he has played an active part 
in the politics of Ionia county, con­
gressional and S tate m atters, he hav­
ing served as a m em ber of the tow n­
ship, county, representative, senatorial 
and congressional com m ittees and a t­
tended nearly every S tate convention 
as a delegate since the nom ination 
of Gov. D. H . Jerom e at Jackson in 
1880. Always looking a fte r the best 
in terest of the R epublican p a rty  and 
because of his unselfish efforts for the 
advancem ent of the party  cause, he 
has come to be regarded  as one of 
the m ost influential men in the coun­
cil, of the party  in Ion ia  county  and 
the F ifth  C ongressional district. W hile 
he seldom  asks any th ing  fo r his 
friends and never any th ing  for h im ­
self, his requests invariably m eet w ith 
prom pt com pliance and the leading 
Republicans of his county  w ho know 
of the good service he has rendered 
the pa rty  during  the past th irty  years, 
by his active w ork and his financial 
assistance, are all practically  unani­
m ous th a t w henever he will consent 
to  accept a favor from  the  pa rty  as 
a rew ard the best will be none too 
good for him.

W hen asked to  sta te  to  w hat car­
dinal principle he a ttrib u ted  his suc­
cess, his answ er w as: “Push, energy
and grit, by keeping all con tracts 
good and paying 100 cents on th ;  
dollar.” H is m anner of doing busi­
ness was a t all tim es to  pay cash for 
all produce bought, m aking no dis­
tinction  between cash o r trade  in 
paying prices. T his has w orked to 
his advantage by causing his custom ­
ers to  believe th a t there  is n o t a 
wide abyss between cash and m er­
chandise prices.

Personally , Mr. W a tt is popular

w ith all classes of people. W hile  not 
an adheren t of any church, he is a 
liberal supporter of all the churches 
of his com m unity and a leader in all 
m ovem ents in the  in te res t of b e tte r 
m orals and the m aterial p rosperity  
of the place. T he fact th a t has serv­
ed the village twice in the  capacity  of 
P residen t and th a t he has been ex­
press agen t fo rty -th ree  years and 
m anager of the telegraph  office a t 
his hom e tow n fo r fifty-four years 
speaks well for his w earing  qualities. 
Satisfied w ith his success, happy in the 
thought th at he has few enem ies and 
as m any friends as any m an in Ionia 
county, Mr. W a tt lives a life of quiet 
contentm ent, and the T radesm an 
jo ins in the hope of a host of well 
w ishers th at he m ay live long to  en­
joy the fru its of his industry.
H is hosts of friends wish fo r him  
m any years in w hich to  enjoy the 
fru its of his years of labor.

A. H. Van Voris, a hardw are  dealer 
in Cobleskill, N. Y., has an arrange­
m ent with the m anufacturer of the 
paint which he sells to have cards 
prin ted  for all the pain ters in Coble- 
skill. The cards carry  the figure of a 
pain ter on a scaffold, using paint 
which is labeled only w ith the initials 
of the line advertised, so th a t the 
appearance of the  card is not in the 
least d istracted. T he card is finished 
in a light buff and m akes a very a t­
tractive business ad all the way round. 
T he pain ters appreciate the idea, and 
naturally , when they have any paint 
to purchase, they  th ink  o f V an V oris 
store.

T he m ore you find out about w hat 
o ther business m en have done to  in ­
crease sales in your line, the m ore you 
will know about w hat you can do.

I — ------------------------------ ------ ------

qA Timely 
e  Article

yi"ANY taxpayers 
Y / |  have used appre- 

J_ ▼ JL dated or inflated 
values in determining In­
vested Capitol. This en­
tire subject, its meaning, 
its application, etc., has 
been treated by our Mr.
M. L. Seidman in an ar­
ticle that appeared in a 
number of im portant 
trade publications.
Since the taxpayers af­
fected have only until 
January 15th to correct 
their returns and avoid 
the 50% penalty, this ar­
ticle should prove espe­
cially timely.

A copy will be sen t to  
executives upon request.

SEIDMAN & SEIDMAN
Accountants &  Tax Consultants 
Grand Rapids Savings Bank Bldg. 

GRAND RAPIDS
New York Washington Rockford 
Chicago Newark Jamestown
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Sole L ea th e r C ontinues M oving a t 
F irm  Prices.

C alfskins continue to  be slow in 
demand, while side leathers are hold­
ing the activity  which they  have p os­
sessed for some tim e back. T anners 
are  a t a loss to  figure w ith shoe m an­
u facturers w ho are so anxious to  buy 
leathers around 20c per foot, as they 
claim  it is practically  im possible to 
produce side leathers a t these prices 
under the presen t raw  m ateria l high 
prices. A good quantity  of raw  m a­
terial suitable fo r side lea thers was 
reported  sold last week a t 14c per 
foot. T his, on top  of a 12c tann ing  
cost, would m ake leather cost tanners 
in the neighborhood of 26@28c on 
their table, while the dem and seems 
to  be for lea ther all below th is figure.

Some tanners have quoted prices 
around 20c, bu t the selection of the 
lea ther seem s to  be very poor and un ­
doubtedly m ust be high cu tting  lea th ­
er when it reaches the shoe m anufac­
tu rers. W h at ad justm ent can come 
on low er prices of the  lea ther m ust 
necessarily  come from  labor.

T he sole lea ther m arket continues 
firm and unchanged in price w ith low­
er g rades m oving in la rger quantities. 
E vidently  the wave of econom y has 
h it the sole lea ther m arket and buy­
ers are now looking fo r backs, bends 
and sides w hich will produce cheaper 
soles.

U pper lea ther— Calfskins, 50, 45 and 
40 fo r blacks and colors. D em and 
slow ing up for calf w ith general in­
activ ity  of the m arket.

Glazed kid, 80, 70 and 60 fo r colors; 
70, 60 and 50 fo r blacks. H igh  grades 
inactive. Som e dem and, however, for 
m edium  and low grades. P rices hold­
ing fa irly  firm.

Side leather, 40, 35 and 30 fo r full 
grain  black  and co lors; 30, 25 and 20 
fo r snuffed black and colors. Side 
leathers in b est demand, b u t tanners 
begin to  find them selves unable to  
give m anufactu rers a  fairly  good 
grade a t the  low price they  wish to  
pay.

Sole leather—Scoured oak backs, 52, 
50 and 48. Sole lea ther firm  and 
prices unchanged. T an n ers  have m ost 
dem and for fairly  good lea ther and 
low  prices w ith increasing fo r soles 
a t a price. All g rades m oving to  som e 
extent.

Scoured oak bends, 80, 70, 60 and 50 
for prim e, A, B and C. D em and about 
norm al, w ith finders alw ays anxious 
a t th is stage of the season to  produce 
leather fo r th e ir w in ter requirem ents.

B elting b u tts—T he market* con tin ­
ues spo tty  w ith  dem and only as m an­
ufacturers increase and continue op­
erations. P rices rem ain unchanged 
63 for No. 1 and 61 fo r No. 2. Some 
choice selections and tannages offered 
a t 1 to  2 cen ts premium .

P artia lly  paralyzed, one leg gone, 
and unable to m ove his head except 
by m anipulating  a  strap  on a pulley 
arrangem ent, H a rry  C hristy  is still 
one Of N ew ark’s fo rem ost retailers of 
neckwear. H e  sells thousands of neck­
ties each year by mail. H e  finds th a t 
m aking a success of business is main- 
lly a m atte r of nerve and continual 
plugging, w hether handicapped or 
not.

T ru ck s for E very P u rp ose
M anufacturers, Flouring mills and elevators, 
dry  goods m erchants, hardw are  dealers, m eat 
men, druggists, grocers—w holesale and retail— 
will find the U N ITED  an ideal truck.

It is thoroughly dependable, has the necessary 
speed and power, and has proved its w orth a t 
hom e and abroad.

T here is a  size for every requirem ent—

f'A— IVi— l'A and 5 ton
Choice of Worm Drive or 

Internal Gear

W hy not w rite  us about your hauling require­
m ents, and let us tell you all about the UNITED, 
and how  it will fit your individual needs.

United Motors Company
Grand Rapids, Mich.

FACTORY AND SERVICE 675 NORTH STREET 
Bell Main 770 Citizens 4472
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DRIFTING SPELL.
From  the indications of the m om ent 

it looks like a drifting  spell for m ost 
lines of business for the rem ainder 
of the year. T here  is no especial 
incentive to  activity  and no one is 
inclined to  try  and force m atters while 
conditions rem ain so unsettled as they 
are. A t a tim e like this, fu rtherm ore, 
when every little  b it of encourage­
m ent counts, the opportunity  was not 
availed of to  reduce m easurably the 
burden of taxation  and to  relieve for 
industria l en terprises the  enorm ous 
am ount of capital now rem aining froz­
en in tax-exem pt securities. T h is was, 
of course, a grave blunder from  the 
business standpoint, w hatever it may 
finally prove to  be from  the political 
one. I t  tends to  confirm  the belief 
of m any in the  postponem ent of the 
relief from needless obstruction  to the 
proper play of econom ic forces, whose 
operation  will tend to  bring  th ings 
back to  norm al. T h is fram e of mind 
bodes no good to  enterprise, which 
has not been a t a high point for quite 
a w'hile and needed stim ulation above 
all things. As it is, buying in the 
prim ary  m arkets keeps on in the h a lt­
ing way which has m arked it since 
the g reat fall in values began. Com 
m itm ents far ahead partake too much 
of the nature  of a gam ble to  appeal 
to m erchants at a tim e when credits 
are scanned as closely as they are at 
present. T he p a rt of safety now 
seems to  lie in w atching for bargains 
and d isposing of them  as quickly as 
possible, even though the  profit m ar­
gins be small. T h is policy has the 
m erit, a t least, of pu tting  less capital 
a t risk and so lim iting the chances 
and am ount of loss.

W hile the discouraging features of 
the m om ent are apt to  obtrude them ­
selves in such a way as to give them  
an im portance th a t is really d ispro­
portionate, the fact should not be 
ignored th at the prospects are becom ­
ing b rig h te r and the prom ise of be t­
term ent stronger. W hile the buying 
pow er of the country  as a whole is 
less than it was, it is still very large, 
and the real needs of over one hun­
dred m illion people which m ust be 
supplied call for a vast quantity  of 
m erchandise of divers kinds, the p ro ­
duction of which m eans the em ploy­
m ent of m any. Even the building 
trades, which failed so long to  rise 
to  their opportunity , are show ing 
signs of unwonted activity. T h is is 
aided m easurably by the p rosecution  
of the combines which had been keep­
ing up the prices of m aterials. I t  
would be advanced further if the ig­
no ran t and unscrupulous union m e­
chanics would consent to  the reduc­
tion of their inordinate wages, from  
which they  have been sufferers no less 
than  the rem ainder of the com m unity. 
T heir obstinacy has restric ted  build­
ing, thereby  causing loss of em ploy­
m ent and wages and m aking ren ts 
so m uch higher. T he last m ention­
ed circum stance has, in tu rn , kept up 
the prices of all the com m odities 
bought by w orkers and o thers. If 

* those in the building trades had v o l­
un tarily  agreed to  a cut of a dollar 
a day in w ages a year ago, they would 
have had m ore dollars to  show for

it now. T he great trouble with them , 
as w ith m any o thers, has been th at 
they have been w atching the face 
value of the dollar, ra th e r than its 
purchasing  power.

BUSINESS SENTIMENT.
A well known E astern  m anufactur­

ing concern, with sales offices in every 
section of the U nited S ta tes and in 
Canada, has ju s t compiled reports 
from  tw enty-six  d istric ts outlin ing  
trade conditions as noted by its d is­
tric t m anagers during the m onth of 
O ctober. T he general ten o r of the 
reports is one of m oderated optim ism ; 
th at is, there  is a tendency to  modify 
the expectations which were noted in 
the reports for the preceding m onth. 
Retail trade is reported  in m ost dis­
tric ts as only fair. T his is ascribed 
partly  to unfavorable w eather and 
partly  to  unsettled labor conditions. 
T rade  sentim ent on the whole, how ­
ever, is cheerful, and there  is a gen­
eral belief th a t business is w orking 
around to a sounder basis, but no ex­
pectation of any th ing  resem bling a 
bpom. W hile m erchants are con­
fident th a t they have passed the 
trough  of depression, they still feel 
the need of m oving cautiously, and 
of avoiding heavy com m itm ents until 
they are m ore certain  of the future. 
M ore pronounced im provem ent is 
looked for by the spring  of 1922.

TARIFF TERMS.
In  tariff discussion the term s ad 

valorem  rates and specific duties are 
all G reek to the general public. The 
two term s are also often confused.

By specific duty is m eant th a t a 
certain fixed am ount is added to each 
pound, yard  or gallon, etc., of a 
specified product th at is b rough t into 
this country.

By ad valorem  rate  is m eant a ra te  
of percentage based on the value of 
goods im ported. T he duty, of course, 
is the am ount of im port duty th a t is 
paid; the ra te  is the m ethod by which 
the am ount of ad valorem  duty  is as­
certained. In  o ther words, specific 
duties are already fixed, the am ount in 
each case already determ ined, while 
under the ad valorem  system  the duty 
is ascertained afte r m ultiplying the 
value of the goods im ported by the 
rate, the same as in any o ther percen t­
age calculation.

W ELL WORTH READING.
I t  affords the T radesm an m uch 

pleasure to  comm end the annual ad ­
dress of P residen t M each before the 
im plem ent dealers of M ichigan a t the 
opening session of their convention 
in this city  yesterday. W hile the  dif­
ficulties which confron t the im ple­
m ent trade  are peculiar to  th a t busi­
ness, yet the condition graphically  
described and analyzed by Mr. M each 
applies to  some ex ten t to  every 
branch  of the m ercantile business. 
Mr. Meach, it will be noted, confi­
dently  predicts th a t 1923 will m ark 
the  com plete re tu rn  to  norm al condi­
tions. In  the m eantim e he poin ts out 
very  clearly  the a ttitude m erchants 
should assum e, pending the re tu rn  of 
good tim es and the path  of duty m er­
chan ts should pursue in o rder to con­
tribu te  to  th a t result.

CLEVELAND DISMISSED. 
G overnor G roesbeck and S tate In ­

surance C om m issioner H inds are to  
be com m ended for the sum m ary m an­
ner in which they disposed of George 
W . Cleveland as soon as they  satisfied 
them selves th a t he was m isusing his 
office as m anager of the  M ichigan In ­
spection Bureau to  ex to rt a m illion 
dollars per year m ore from  the in­
suring  public of M ichigan for the 
stock fire insurance com panies than  
they are entitled  to  receive fo r the 
protection  given. T hey  m ight have 
gone still fu rth er and prohibited  the 
stock com panies from  doing business 
in M ichigan, because they defy the 
laws of the S tate, m ock the  courts 
and pay no a tten tion  to  the  enact­
m ents of the L egislature. Such an 
act would easily save the people of 
M ichigan approxim ately  $10,000,000 
per year, because they  could secure 
adequate p ro tection  from  the m utual 
companies a t an average saving of 
40 per cent, over the $23,000,000 they 
are now paying the stock com panies 
for the precarious protection  they  are  
now receiving.

W hy precarious?
Because 90 per cent, of the policies 

w ritten  by local stock fire insurance 
agen ts in M ichigan are  invalid by 
reason of the ignorance and incom ­
petence of the agen ts and also due of 
the action of the com panies in forcing 
the agen ts to  use d ishonest riders con­
tain ing  catch phrases designed to  
trick  and trap  the unw ary. T he  w rit­
ing of fire insurance by stock agen ts 
has long ago ceased to  be an honest 
business. I t  has developed into a 
business cultivated by weaklings who 
are willing to  bow their heads in sub­
m ission to  the espionage and dom ina­
tion of the m en higher up. L ocal 
represen tatives have ceased to  be free 
agents. So s tro n g  is the pressure 
b rough t to bear on them  by the com ­
panies under existing conditions th a t 
they do not dare to  assert them selves 
or accord their custom ers a square 
deal. T he result is the w retched sit­
uation in which a m an finds him self 
who happens to  have a fire and has 
trusted  to  the experience and in teg ­
rity  of his local agent to  see th a t he 
is p roperly  covered and am ply p ro ­
tected in the event of loss. In  nine 
cases out of ten  he is forced to  ac­
cept less indem nity than  he has been 
paying for because of irregu larities in 
the riders used by the agen ts in p re ­
paring  the policies.

Fortunate ly , the insuring  public can 
pro tec t itself from  these cheats and 
frauds by refusing to  accept a policy 
w ritten  by a stock com pany and by 
confining its patronage  to  m utual 
com panies which do business along 
honorable lines, employ riders which 
contain no p itfalls and ad just losses 
in a ju st and equitable m anner. Al­
ready a large percentage of the m er­
chants of M ichigan have learned to  
differentiate betw een the false and the 
true  and m ore are daily becom ing 
converted to the m utual plan of fire 
insurance.

THE COAL SITUATION.
T he coal situation  as w inter ap­

proaches is not wholly satisfactory . 
T he ou tput has been som ew hat be­

low th a t of previous years, but there  
has been a corresponding slackening 
in dem and, so th a t the supply for the 
tim e being is adequate. No g rea t spurt 
of m anufacturing  activ ity  is looked 
for during the winter, bu t if business 
should gain headw ay in excess of ex­
pectations the fuel problem  m igh t be­
come troublesom e. T he m ines could 
easily increase their output, bu t the 
railway ro lling-stock is in such a low 
state  of repair th a t a heavy increase 
in tonnage m ight overtax  the  facil­
ities. T he labor question, however, is 
the serious issue in the  b itum inous 
fields, in which industry  is chiefly con­
cerned, and it m ay also becom e ser­
ious next spring  in the an th racite  reg ­
ions. Federal Judge A nderson re­
cently  held that the “check-off’’ p ro ­
vision in the con tract betw een the 
operato rs and their em ployes was il­
legal, but his injunction  against its 
use has been suspended by a higher 
court. If  Judge A nderson is finally 
sustained a strike of union m ine w ork­
ers will follow. T his “check-off” p ro - ' 
vision, requiring  m ine operators to 
deduct union dues from  the m iners’ 
wage paym ents, was included in the 
aw ard of the B itum inous Coal Com ­
m ission, m ade tw o years ago. T he te r ­
m ination of wage-scale co n tracts in 
the  unionized m ines next A pril also 
contains possibilities of industrial 
conflict, as the operato rs have decided 
on a policy of wage deflation, and the 
union leaders have announced their 
intention  to  resist. Fo rtunate ly , this 
issue will not come to  a head during 
the winter.

W HEN PRICES GET BACK.
W ar-tim e inflation and the subse­

quent b reak  in prices have served to 
destroy  the relationship  which once 
existed betw een individual prices, and 
to  which producers and consum ers 
had adjusted  them selves. A t the  end 
of Septem ber, for example, the prices 
of farm  products were 22 per cent, 
above the 1913 level, while prices of 
building m ateria ls w ere 93 per cent, 
and those of house fu rn ish ings 123 
per cent., above their p re-w ar aver­
age. T h is severe dislocation of fo rm ­
er price relations seriously affects all 
business. I t  has sharply  curtailed  the  
buying pow er of the farm ing popula­
tion, who are forced to  reduce their 
purchases until prices of finished 
goods come down or prices of ag ri­
cultural p roducts go up. E ven w here 
prices rem ain fa r above the  general 
level the  sellers are no t g row ing  rich. 
In  m any cases, indeed, the dealers in 
com m odities in which little  deflation 
has occurred are suffering fully as 
m uch as those  who handle goods in 
which prices recessions have been 
very pronounced. As a m atte r of 
fact in those  lines in w hich liquidation 
has gone fu rthes t the dealers are  now  
in the m ost hopeful situation, w ith 
their troubles behind them . T here  
are a few lines in which read justm ent 
is yet to  come and th a t are  scheduled 
to  have som e rough  w eather during  
the nex t twelve m onths, b u t these are 
exceptional. F o r  all the basic m ate r­
ials liquidation has evidently  run  its 
course.

T he tariff question needs few er 
tinkers and m ore thinkers.
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What about the
| G A S O L I N E
| you use?
I I  X p  V ERY  m otorist knows th a t all gasoline is no t alike: You have reason- | |
|=  E *  able assurance th a t the  quality  o f most gasoline sold under a  well | |
| |  know n trade  nam e will rem ain constant, but trouble creeps in w here you | |
| |  form  the hab it of ju st buying “gas.** | |
== It is not the  idea of this com pany to claim th a t w hen you notice a dif- | |
=5 ference in the quality  of your favorite  gasoline, th a t the m anufacturer has | |
H  deliberately tam pered w ith  his product. W hat w e do m ean to  say is tha t EE
EE gasoline varies according to  the  m ethods used in its m anufacture, and the | |
EE raw  m aterial from  which it is made. | |
H  This com pany on account of its im m ense resources can tru th fu lly  say EE
H  the Red Crow n Gasoline never varies, except as seasonable changes call for | |
H  variation. | |
=  It is also well to consider th a t the  gasoline to  which you have your car- | |
== buretor adjusted m ay not even be on sale in the  next tow n or state, tha t too EE
=5 is a  source of annoyance. EE
H  So w e say, w hat about your gasoline? Is it alw ays the  same, and can | |
H  you buy  it everywhere? ==
EE Red Crow n Gasoline can be bough t everywhere. Once your car- EE
S  buretor is adjusted to Red Crow n there  need never be any necessity for EE
== changing, because Red Crow n can be  bought every few  blocks in the  city | |
| |  and  every few  miles in the country, w herever you go, and its quality  never | |
H  changes. | |
== It is  a  u n iv e rs a l fu e l. EE

1 S T A N D A R D  OI L C O M P A N Y
(INDIANA)

CHICAGO U. S. A.
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What Does the Public Want in Shoes?
I t lias alw ays been ou r belief th at 

men in the  shoe and lea ther industry  
stick too closely to the confines of 
th e ir own trade in seeking facts and 
form ing their conclusions. I t  is a l­
ways wise to broaden the perspective 
in seeking parallels and com parisons, 
to note the conditions in o th er lines 
of industry, and thus ga th e r a m ore 
com plete general idea of what is go­
ing on and w hat m ay be expected in 
the future.

W e have been a t some pains to 
ga ther im pressions of the present and 
future as they exist in the m inds of 
men engaged in business of all so rts 
in o rder to check up the trend  of af­
fairs in the retailing of shoes as com ­
pared  w ith o ther lines.

W e find, first of all, a general agree­
m ent th at the shrinkage in unit sales 
from  the peak price to the p resen t 
levels com prises the  g reater p a rt of 
the loss in dollar and cen ts’ sales in 
general business. Sugar a t 25 cents 
per pound m eant that people would 
buy a ¡half o r  even a q u arte r of their 
usual consum ption. Sugar now a t 6c 
m eans th at people would have to buy 
four pounds to one to equal the dollar 
sale when the price was 25c. Shoes at 
a $12 level, now at $8, m eans V /i pairs 
consum ption to equal the old dollar 
and cents’ m onthly sales when the $12 
level was a fact.

W e find th inking m erchants freely 
blam e the p ress for keeping the pub­
lic irritated  on the question of prices 
th rough supposedlyl funny quips, sa r­
castic editorial pointers, econom ic 
editorials, and stra igh t news articles in 
which the statem ents of supposed 
.'acts are badly out of focus with the 
real tru th . N ew spaper publishers have 
fallen down hard a t a time when they 
could have been the g reatest single 
factor in establishing confidence, hold­
ing up sales and furnishing em ploy­
ment, whereas m ore often they have 
orinted anything th at would dis­
credit the retail m erchant, not th ro u g h  
viciousness but th rough ignorance of 
just what reaction certain sta tem ents 
would cause.

W e find a general agreem ent that 
the public is not spending money as 
freely as form erly, but in th is group 
we find m any earnest opinions that 
the lack of free spending is m ore im ­
aginary  than  real, these men holding 
that a general price low ering of 25 to 
50 per cent, on the m ajor item s of 
purchases would so low er to ta l sales 
that shortsighted  m en would blame 
poor business ra th e r than  low er values 
for the result.

T here  is no surplus of goods in the  
hom es, w hether it be shoes, napkins, 
towels, curtains, rugs or clo th ing . The 
buying restric tion  is fairly  well dis­
tributed th rough  the e n tire  li?i of

everyday necessities. T h is is w orth 
noting, because so m any m erchants 
place great stress on “price m alad­
justm en t.” It is im portan t to note 
this, because low prices positively are 
not the general magic balm  needed to  
restore buying. O ut of hundreds of 
cases which we could cite we will 
name hides, which are aw ay below 
pre-w ar prices, yet they are stagnant. 
A utom obile tires are about as slow as 
any m erchandise one can nam e at the 
minute, yet autom obile tire  prices are 
below the 1914 level we are inform ed.

U nem ploym ent is not the sole 
cause of poor business. Some m er­
chants say it is, bu t for every one 
who says it is there  is a m erchant 
who says it is not. T h is show s th at 
unem ploym ent as a cause is a local 
issue only, and not a N ational ill. 
But the fact th a t there  is g reat un ­
em ploym ent in spots is well known 
N ationally, and therein we have a real 
N ational fear of unem ploym ent reach­
ing those still at work. T his is ju st 
a sober reaction from  the spending 
craze of 1919 and 1920, borne ou t by 
the fact that financial statistics show 
greater savings deposits than ever be­
fore, though  we m ust take all statistics 
w ith a grain of salt in our analysis. 
Savings to tal m ay be m ore in the  ag­
gregate, but it would be hard  to be­
lieve they would be m ore in cities of 
vast em ploym ent like P ittsbu rg , 
H averhill or Lynn. T his w orks the 
o ther way about also. U nem ploy­
m ent by m any thousands in P ittsbu rg , 
H averhill, Lynn or Lowell would not 
have any im m ediate effect on  retail 
business in Salt Lake City, L os A n­
geles or El Paso. The news of vast 
unem ploym ent would, however, cause 
uneasiness and th rift in spending in 
those unaffected places. Therefore, 
we m ust conclude that unem ploym ent 
is an effect of few er sales due to low ­
er values and th rifty  spending, and 
not d irectly  a cause of poor retail 
business except locally where it exists.

H ope of lower prices is given as a 
cause of delayed buying by tw o out 
of every three m erchants. T here  is 
some hum or a ttached to this, as m er­
chants them selves have seemed to 
have no th ing to advertise the past

The Outdoor Man—
must have a shoe that will 
stand rain, snow, slush and mud.

Satisfy th is m an w ith a shoe, and he will never 
stop boosting  it. H e will b ring  his whole 
family to your store. T he H -B  H ard  Pan 
has been giving sa tisfactory  service to  th o u ­
sands of ou tdoor m en th ro u g h  25 M ichigan 
w inters. You can build up a steady repeat 
business th a t will net you substan tia l profit 
season a fte r season. Send fo r catalog.

H-B Hard Pans

HEROLD-BERTSCH SHOE CO. 
Grand Rapids, Mich.
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year o r m ore except their “new low­
er prices.” W h at is m ore na tu ra l for 
the bom barded public to believe as 
it sees “new low er p rice” follow  “new 
lower p rice” m onth  after m onth, than  
th a t there will still be new lower 
prices next m onth t?  W e are discuss­
ing “genera l” business now, no t shoes 
alone, and th e  opinions quoted are 
those of m en engaged in m any lines. 
If  one doubts th a t “low er prices” and 
“still new er low er prices” have not 
had their effect, ju st take a file of any 
new spaper for a year and  run  th rough  
the departm ent sto re  advertising. I t  
w ill be very illum inative as to “w ho’s 
who” in helping to re ta rd  public con­
fidence in values.

I t  is said th a t all the  public w ants 
is m ore for its money, a th ird  w ants 
b e tte r  quality, tw o-th irds w ant lower 
prices. Q uality  is thus put frankly  as 
secondary to  price, but don’t be m is­
guided by th is analysis as it m ust be 
rem em bered th a t price has alw ays 
been the first standard  of value be­
tween custom er and m erchant, while 
th a t of quality, less discussed, has 
been a  p a rt of the “fa ith” in the 
trade. A custom er places his faith in 
the m erchant as to quality, and do 
not forget th a t for a m inute. W e em ­
phasize this po in t because it seems 
th a t th is is ju s t w hat shoe m erchants 
are doing o r about to do while m er­
chants in o ther lines are strong ly  ad­
vocating  the policy of keeping the 
quality  up. T he best p roof th a t peo­
ple appreciate quality, a fter purchase, 
is show n by custom ers who are now 
shopping around for values, and 
th ro u g h o u t the  country  there  is a 
vast sh ifting  of trade from  the old 
store to ano ther one.

In  the question of service we find 
all m erchants agree th a t the people 
w ant lower prices, but n o t at the ex­
pense of service. Because there  is 
m ore careful spending it requires be t­
ter selling ability and b e tte r service 
to clinch the sale now  th an  When 
careless spending was the rule. T he 
public w ants:

L ow er prices. I t  w ants good goods 
cheaper, which is not at all the same 
th ing  as cheaper goods. T hus, the 
shoe m erchant who is selling the same 
goods to-day 30 per cent, to  40 per 
cent, less than  peak prices is giving 
the public w hat it w ants. But is he 
telling  the people so, and do they  
realize it?

B etter values. In  com m on with 
everyth ing else, the w ar was m ade an 
excuse for “m urder” in quality  and 
finish o f  footw ear. I t  w as the cry  of 
the hour, “we know they are not 
righ t, bu t we can’t help it.” To-day 
shoe quality, grade for grade, is 25 
per cent, be tte r than  it was during  
the war, and righ t after, regard less of 
the sharp  price lowering. Side lea­
th er shoes in  m edium  grades w ent as 
high as $7.50 wholesale. T o-day the

sam e grade in the best calfskin, with 
b ette r soles, and vastly  b e tte r w ork­
manship, w holesale for around  $6. So 
shoem en are giving th e  public ju st 
what it w ants, be tte r values, bu t have 
they told the public so  in a m anner 
that would m ake them  “get it?”

Quality. T he public does no t know 
shoe quality  when buying hoes, but 
finds out all about the quality  in the 
w earing  o f them . People buy shoes 
on faith in the m erchant. H ow  much 
do you know  about a diam ond, the 
quality of fur? If you bought either 
you would buy it on faith, w ouldn’t 
you? M erchants in o ther lines are 
d istinctly  holding to quality  in their 
efforts to ge t goods a t low er prices. 
Shoem en who yield w ithout a struggle 
because it is the easy th ing  to  do, and 
join the jazz procession of “price 
yappers” who are in tent on m aking 
inferior quality shoes m erely to sell at 
a price will wind up on the scrap heap.

Service. T he public wants lower 
prices, which it a lready has, and m ust 
be told the tru th  about. I t  w ants bet­
te r values, rightly , because it re­
ceived p re tty  poor value for a long 
time, which neither the retailer nor 
the m anufacturer could help, and Mr. 
Gom pers w ouldn’t. T h is is now  be­
ing furnished because the re ta ile r and 
m anufacturer can give it and Mr. 
Gom pers can’t help it. T his people 
only need to be told about, which they 
haven’t, not so m uch as a little. T hey 
w ant quality, but they  don’t w ant it 
half as m uch as they  need it and 
would w ant it if they knew  m ore 
about it. T h is the shoem an m ust ac­
cept as one of his reconstruction  
chores to clean up. All this m eans 
service, which the custom er w ants to 
go w ith his shoes and which is the 
only m ethod by w hich a lim ping 
business can be “got going.”

H ere  are three sho rt stories th a t re­
inforce w hat we have just said, all 
from  N ew  York. W ith  New Y ork 
m erchants com plaining because they 
are not 50 per cent, ahead of a year 
ago, one well known shoe store  in the 
m arket district of th at city th a t has 
sold good shoes as they  should be 
sold for 40 years was so crow ded last 
week th a t one could not find a place 
to lay down a sardine. T he chain 
store o rgan ization , much heralded as 
the ultim ate “w hizzers” in shoe sell­
ing, did sell shoes fast, but fitted them  
so badly th a t ju st one nearby com ­
petitor is tak ing  off 20 pairs a day 
solely for m isfitting reasons. T he 
th ird  store had a reputation  for good 
shoes for m any years, but lowered its 
quality  and selling standards and now 
has a w idespread and increasing repu­
tation for selling shoes th at “burn  the 
feet.” T he poorer quality, plus poor 
fitting, got in its deadly work.— Shoe 
Retailer.

The bootleg seems to be the boot of 
all evil.

W anted-10,000 Musk Rats
We will pay $1.90 for good rats and $4 for skunks. All other furs 

at top prices. Don’t sell your furs without seeing us.

M ICHIGAN HIDE CO , 259 Front Ave., Grand Rapids
Formerly Crohon & Roden Co.

A Quarter Century 
of Cement Making

Succesful m anufacturing in any line 
over a period of twenty-five years is 
p re tty  good assurance of a m eritori­
ous product.

This record is but the  foundation upon 
which w e plan to build an even m ore 
successful future.

Doesn’t  this w arran t your investigat­
ing the reason for this long continued 
and constantly increasing popularity 
of Newaygo Portland Cement.

Newaygo Portland Cement Co.
General Office & Plant 

Newaygo, Mich.

Sales Office
Commercial Savings Bank Bldg., 

Grand Rapids, Mich.

f ir e  t o r n a d o

BETTER INSURANCE
A T

LESS COST
During the year 1920 the companies operating through

The Mill Mutuals Agency
paid more than $4,000,000 in dividends to their policy 

holders and $6,300.000 in losses.

How do they do it?
By INSPECTION and SELECTION

Cash Assets Over $20,000,000.00

W e Combine
STRENGTH and ECONOMY

THE MILL MUTUALS
AGENCY

120 W. Ottawa St. Lansing, Michigan
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American Valuation Plan To Be 
Abandoned.

Unconfirm ed but persistent reports 
come from  W ashington to the effect 
that the Am erican valuation plan, em ­
bodied in th e  perm anent tariff bill 
as it passed the H ouse, will be aban­
doned with the approval of the Ad­
m inistration. O pposition to  the 
scheme has atta ined  considerable di­
m ensions. A recen t questionnaire ad­
dressed to econom ists th ro u g h o u t the  
country by the New Y ork U niversity  
Bureau of Business R esearch has 
elicited ninety-three replies from
twenty-five states. O nly one econo­
m ist believed th at the Am erican val­
uation plan would not diminish our 
im ports, and on every one of th e  eight 
questions subm itted the answ ers
show ed an overw helm ing sentim ent 
against the change. T he greatest
num ber of answ ers th at could be con­
strued as favorable were on the  ques­
tion w hether the new plan would in­
crease business uncertainty. Six an­
sw ered th at it would not and seventy- 
e igh t replied th at it would. T his may 
be called theoretical opposition. On 
the o ther hand, the A m erican B ankers 
A ssociation at its recent m eeting also 
recorded its opposition to the scheme 
and the N ational D ry Goods Retail 
Association and the Farm  Bureau F ed­
eration  have done likewise. T he plan, 
how ever, is strongly  supported by a 
num ber of m anufacturers' associations. 
I t  is intim ated that the A dm inistration 
m av suggest ano ther method which 
will secure the advantages claimed for 
American valuation w ithout the  ob­
jections raised against the latter 
scheme. W hether the substitu te o r 
com prom ise comes from  the im port­
ers or from  m anufacturers is not 
stated. T his is an im portant point.

E ssentials of Price Stability.
T here  are five conditions requisite 

for price stabilization, according to C. 
S. Duncan, director of the Bureau of 
Business R esearch of the Southern ' 
W holesale G rocers’ Association, who 
enum erates these in the  association’s 
official journal. In the first place, 
business m ust follow its natural and 
norm al course. B rokers and jobbers 
m ust not overbuy, as they  did in 1919, 
nor buy w ith excessive caution, as 
m any of them  have been doing re­
cently. Next, there should be reason­
able stocks, w ith sufficient carry-over 
to serve as a shock absorber. T hird, 
adequate credit facilities are necessary. 
Fourth , uncertain ties concerning taxes 
and custom s duties make for instabil­
ity in prices. And finally, there  m ust 
be a fair ad justm ent betw een supply 
and consum ers’ demand. W hen there 
is a w idespread belief th at there is not 
enough to go round, w ith the conse­
quent developm ent of a se llers’ m arket

o r  when there is a reaction in the 
o ther direction w ith the accom panying 
phenom enon known as a consum ers 
strike, stability  of prices will no t be 
attainable.

L abor’s R eadjustm ent.
T he latest figures on earnings and 

em ploym ent, m ade public by the  D e­
partm ent of L abor in New Y ork State, 
reveal substantial p rogress tow ards re­
adjustm ent to  peace-tim e conditions in 
industry. T he num ber of employes 
in the reporting  establishm ents has 
increased 7 per cent, betw een A ugust 

*and October. In  the sam e period aver­
age weekly wages declined 3J^ per 
cent., and they  are now 15 per cent, 
below their peak of a year ago. N ever­
theless, the wage level still stands 93 
per cent, above the  level of June 1914, 
so th at the w orker’s real income, as 
distinguished from m oney income, is 
g reater now than in the pre-w ar pe­
riod. These figures em phasize two 
facts. T he m anufacturing  industries 
covered in the report have passed the 
tro u g h  of depression, and w ar-tim e 
w ages are being deflated w ithout any 
low ering o f the w orkers’ standard  of 
living. T his la tte r statem ent, how­
ever, is subject to one lim itation. I t 
applies only  to those w orkers who 
still hold their jobs. T he unfavorable 
feature of the  rep o rt is the show ing 
th at there  were some 32,000 fewer 
w orkers em ployed in these establish­
m ents in October, 1921, than in June, 
1914.

Revaluing Foreign Currency.
Financial experts in G reat Britain 

are debating the proposal to  revalue 
the pound sterling  a t  a new parity  
som ew hat corresponding with the 
presen t exchange value of B ritish  cur­
rency. A t presen t exchange rates the 
pound is w orth very nearly  $4 in 
Am erican money. If the gold pound 
were reduced in bullion con ten t from  
20 to 16 shillings, it is argued th at 
gold would then flow into E ngland 
whenever the pound’s value in foreign 
exchange advanced appreciably be­
yond its present quotation. I t  is 
argued th at such a devaluation would 
only be a recognition of existing 
facts, and that it would stabilize ex­
change and prices and facilitate an 
im m ediate re tu rn  to the gold stand­
ard. On the o ther hand, opponents of 
this plan point out that such devalu­
ation is v irtually  repudiation. T he 
nation has issued its obligations in 
past years with prom ises to redeem 
them  in pounds of a certain  w eight in 
gold standard  can be tam pered with 
m eans a correspondings default in re ­
deem ing its debt. M oreover, if the 
goldl standard  can be tam pered w ith 
once there  is reason to believe th a t 
it can be tam pered w ith  again if the 
G overnm ent shpujcj encoun ter new

INSURANCE IN FORCE $85,000,000.00

WILLIAM A. WATTS 
President

RANSOM E. OLDS 
Chairman of Board

M e B O H A H T S  L m  Î N & O T â ï ï C E  G D M B â H T

O ffices: 4th floor Michigan Trust B ld g.-G ran d  Rapids, Michigan
GREEN & M O R R ISO N —Micnigan State Agents

What One Man Found 
By Reading His Will Again

A short time ago it occurred to a certain business man 
to read over a Will which he had made several years be­
fore. He had actually forgotten some of its provisions.

He found that his Will named, as one of his executors, 
an individual who was now dead. He found that he had 
made a bequest to a sister, who had since married a man 
of wealth, and she was no longer dependent upon the 
brother. He found that he made specific provisions regard­
ing personal property, but none for certain real estate 
acquired after he had executed the Will.

This man, fortunately, was aroused in time to the need 
of making a new Will.

But men die every year who leave out-of-date Wills, 
many of which are ineffective and result in trouble, and 
often distress, for the dependents left behind.

Does your Will amply protect the interests of your 
family?

Our booklet “Safeguarding Your Family’s Future,” will 
give you helpful information on the vital subject of Wills.

B r a n d  R a p i p s Tr u s t  Ro m pa n y

GRAND RAPIDS, MICH.
O T T A W A  A T  FOUNTAIN BOTH PHONES 4391

CADILLAC 
STATE BANK

CADILLAC, MICH.

C a p ita l................  *  100,000.00
S urplus................  100,000.00
D eposits (over) • • 2,000,000.00

W e pay 4 %  on savings

Tht directors who control the affairs of this 
bank represent much of the strong and suc­
cessful business of Northern Michigan.

RESERVE FOR STATE BANKS

Kent State Bank
Main Office Ottawa A ve.

Facing Monroe
Grand Rapids, Mich.

Capital -  $500,000
Surplus and Profit -  $850,000  

Resources
13 Million Dollars

3 k Per Cent.

Paid on Certificates of Deposit
Do Your Banking by Mall

The Home for Savings
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financial em barrassm ent. T he loss of 
confidence will produce even m ore in­
stability, it is claimed, than  is a t pres­
ent caused by the inability of the 
G overnm ent to resum e specie pay­
m ents. T he w eight of opinion am ong 
financiers and bankers is th at the p re­
w ar gold standard  should be restored, 
though it m ay take m any years to 
accom plish this result, as it did in this 
country  a fter the Civil W ar.

They Will Reap the Whirlwind.
T he stock fire insurance publica­

tions, which are so abjectly  subser­
v ient to their m asters as to render 
their editorial expressions o f little 
value, constan tly  and pathetically  la­
m ent the action of the M ichigan L eg­
islature in enacting  a law providing 
that a S tate com m ission shall exam ­
ine, tes t and approve autom atic 
sprink lers and o ther devices; th a t the 
insurance com panies shall make the 
same ra tes on properties equipped 
with these approved devices as on 
p roperties equippd w ith o th er devices 
which have been approved by the 
stock insurance companies.

T his legislation is the natural re ­
sult of a  well grounded belief on the 
p a rt of the insuring  public generally  
th at the public is no t ge tting  a square 
deal from  the U n derw rite rs’ L abor­
atories, which m ake tests and label 
sprinklers and o ther devices.* T his be­
lief is based on the au tocratic  and  a r­
b itra ry  position assum ed by the men 
in charge of the L abora to ries because 
they  refuse to pass on new devices on 
various flimsy pre tex ts m ade to  be­
fog 'the real issue. I t  is now  well un­
derstood and conceded th a t the o r­
ganization has created a wicked m on­
opoly having for its  o b jec t the en ­
richm ent o f those who will “pay the 
price” and the im proverishm ent of 
those who refuse to  m eet the  greedy 
and g ra ftin g  dem ands of the ex to r­
tioners a t  the head o f the L abora­
tories. T hese  facts have been c learly  
b rough t to  light and established every 
tim e th e  situation is investigated  by 
legislative com m ittes o r comm issions, 
show ing th a t it is im possible to  put 
pow er in the hands of henchm en of 
the stock fire insurance com panies and 
not have it abused; in fact, it appears 
to be im possible for m en engaged in 
the stock fire insurance business to 
play fair and refrain from  victim iz­
ing the insuring  public w henever the 
occasion p resen ts itself.

T hese m en are sow ing the  wind 
and will som e day reap the w h irl­
wind. T he only hope for stock  fire 
insurance is the m utualization of the 
com panies, the sam e as has occurred 
in the life insurance business.

Corporations Wound Up.
T he follow ing M ichigan corpora­

tions have recen tly  filed notices of 
dissolution w ith the Secretary  of 
S tate:
W . J. Grant R ealty  Co., Ltd., Jackson. 
N orth A m erican A gency, Ltd., Detroit. 
Pacific Copper Co., B oston, M ass. 
R iga-W hiteford Oil & Gas Co., O ttawa
M ich.-K y. D evelopm ent Co., K alam azoo. 
W . H . M ason Real E sta te  Co., H ancock. 
B. A. H oxie & Sons, Grand Rapids. 
Gaylord F ox  Corp., Gaylord.
Sigler Player A ction Co., Grand Rapids. 
Stam pweld Co., D etroit.
U nited Investm ent Co., D etroit.
D etroit Shade Tree Co., D etroit.
Modern M achinery & Engineering Co.,

D etroit.
Frontier D rug Co., D etroit.
D ew ey Real E state  Co., K alam azoo. 
Colling E levator Co., Colling.

Caro E levator Co., Caro.
H ess E levator Co., Akron.
W heeler E levator Co., W heeler.
Slocum Grain Co., Mt. P leasant.
Farm ers H arvesting Co., Pelk ie.
L. J. B yers Co., Coldwater.
Commercial Land Co., St. Clair.
Dunbar C onstruction Co., Sault Ste. 

Marie.
.Michigan D ruggists, Inc., D etroit. 
Opdyke Schm idt Land Co., Muskegon. 
D etroit Aluminum Die Cast Co., D etroit. 
Yer|uagamak Co., Jackson.

To Keep, Clock Clean.
Soak a piece of cotton  wool in 

paraffin and p la te  it in the bottom  of 
the clock case with door closed. A fter 
a few days you will find it covered 
with dust. T he fum es of the paraffin 
loosen the accum ulation in the works 
of the clock.

The Way.
The way th at leads to  E asy S treet— 

The pathw ay to pursue—
Is uphill, rough, but it arrives;

’T is H ard  W o rk  Avenue.

T he Block & K uhl Co., of Peoria, 
m akes a practice of cashing checks on 
Saturday. T his special service has 
been going on for two years and 
seldom  is it that a bad check creeps in. 
The proprietor, in telling of the idea 
took the stand of the obliging hotel. 
W hen it cashes a check for a guest 
willing and w ithout com plaint, there 
is a kindly feeling betw een the two. 
On the o ther hand, if a refusal is made, 
o r the th ing  is done grudgingly, there 
does not exist th a t same regard. T he 
Block & K uhl Co. has found th at the 
persons for whom  this favor is done 
rem em ber it in purchases. Of course, 
not everybody’s check is cashed. 
W hen a request is made, the com pany 
asks if the person is acquainted with 
anyone in th e  store. If  such be the 
case, the rem ainder of the transaction  
is simple. If  such be not the case. If 
the form er is new, he is m ade to 
answ er a num ber of questions. W hen 
the store  is satisfied w ith the replies, 
the check is taken.

BANKS, BANKERS 
AND PRIVATE 

INVESTORS

ESTABLISH ED 1853

Our Bond Department 
always has for sale

SAFE BONDS
yielding good returns.

WE INVITE INQUIRIES

CLAY H. HOLLISTER
PR ESID EN T

CARROLL P. SWEET
V IC E -PR ESID E N T

GEORGE F. MACKENZIE
V .-P R E S. A ND CASHIER

RATES
As low as is consistent with good business and safe underwriting. 

Live Agents Wanted.

MICHIGAN AUTOMOBILE INSURANCE CO.
Grand Rapids, Mich. A Stock Company.

Grand Rapids M erchants M utual Fire 
Insurance Company

Economical Management 
Careful Underwriting, Selected Risks

Affiliated w ith the
Michigan Retail Dry Goods Association,

OFFICE 320 HOUSEMAN BLDQ. GRAND RAPIDS, MICH.

“The Know H ow ”
Federal Tax matters deserve the best study of 
specialists. Our experienced tax accountants 
thoroughly understand the Federal Tax laws 
and are competent to get needed facts from 
your books.

Our direct legal and professional representation 
at Washington, D. C., New York and Chicago, 
brings us in close touch with the latest rulings 
and interpretations of those laws immediately 
upon their issue.

For reliable service call our Public Accounting 
Department.

“Oldest Trust Company in Michigan”

Grand Rapids, M ichigan

Grand Rapids National City Bank
CITY TRUST & SAVINGS BANK

ASSOCIATED

The convenient banks for out of town people. Located at the very 
centers of the city. Handy to the street cars—the interurbans—the 
hotels—the shopping district.

On account of our location—our large transit facilities—our_ safe 
deposit vaults and our complete service covering the entire field of bank­
ing, our institutions must be the ultimate choice of out of town bankers 
an A individuals.

Combined Capital and Surplus — --------- $ 1,724,300.00
Combined Total D ep osits-----------------------
Combined Total Resources -------------------  13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED
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Success Invariably Depends Upon the 
Man.

Grandville, Nov. 29— It is easier to 
give advice than it is to follow it.

I t  is easier to see the  wav than it 
is to go therein.

I t is far m ore com fortable to plan 
than it is to execute.

U nder such considerations is it any 
w onder that so m any fall by the way 
along life’s pathw ay and so few there 
are who make a success? N everthe­
less there is one sound fact in nature 
that no am ount of denying can gain­
say.

I t  is the man and not the job. It 
is the m an and not the farm . It is 
the man and not the business he pur­
sues that counts every time. Do you 
believe that? If you do not just look 
back over your past life, take into ac­
count your own struggles as well as 
those of o thers and see if you do not 
arrive a t this conclusion.

1 knew two farm ers who entered 
upon adjoining pieces of land a t about 
the same time. To look at them  you 
would have been hard put to decide 
which of the two was the more ener­
getic and capable.

T hey were both young, lusty and 
seem ingly of about eciual intelligence, 
yet at the end of ten years one was a 
well-to-do farm er, rich in famil*r and 
household goods, an honorable m em ­
ber of the com m unity in which he 
lived, well behaved, well accoutred 
with this world’s goods, all of which 
he had made th rough his own efforts.

T he o ther man was in ano ther part 
of the township, plodding away on a 
broken down old farm  which had 
come to him through  a relative. He 
was poor as poverty, everyth ing hang­
ing by the ears, and nobody poor 
enough to do him honor. H is first 
farm  had long been in possession of 
his th rifty  neighbor. It was all a m at­
ter of m anagem ent. One was on the 
job from  the word go while the other 
drifted into idleness and incapacity of 
a m ost shocking nature.

It was the man.
I t is said th at “money m akes the 

m are go,” which, in a m easure is true, 
but our poor farm er had neither 
m oney nor skill; he was, in fact, a no­
body because of his inability to take 
hold of things and push.

In any o th er business the resu lts 
are the same. T he man who succeeds 
as a m erchant has to get there with 
both feet. H e should be cut out by 
nature  for the place he seeks to oc­
cupy; if he is not, then  the end is 
easily foretold.

I t is no t all in education either. 
Some of our best educated men are 
poor, financially. T he lum ber coun­
try  developed capitalists who had not 
a sm attering  of education. I knew a 
lum berm an who made a fortune in the 
pine woods w ithout the aid of book 
learning. He had am bition enough to 
learn to w rite his name and to do 
some figuring. O ther than that he 
was uneducated, yet he m ounted to 
the top round of the business ladder 
and became one of the w ealth iest citi­
zens of the pine country.

T here  were m any o thers of like 
capacity. H ad they been like the un­
successful farm er they  would never 
have risen above an ox team ster o r a 
log cutter.

W here  ignorance is bliss it is folly 
to  be wise. A nother tru thfu l saw. A 
m ajority  of men are content with 
enough to eat and to wear, which by 
the way is all the richest of them  get 
isn’t it?

And still there is som ething more 
satisfying than filling the m ost frugal

of every day w ants, som ething of a 
spiritual nature  which m an craves if 
he has a mind above the sordid th ings 
of earth . T hose who fail to  make 
good on this side of the s ta rs—and I 
am speaking now of the ones who, 
through adverse circum stances over 
which they have no contro l, fail of 
the goal placed by them selves in ad­
vance—are surely going to 'have an ­
other chance beyond this veil of tears. 
If they are not, then why is it all?  ̂
ask you that. W here now are all 
those  young boys, filled w ith the 
bounding spirits of youth, who en­
listed to serve their co u n try  in for­
eign lands, who fell in battle  for lib­
e rty  and hum anity? Do you believe, 
veriest doubter though you may be, 
that it was destined in the annals of 
Fa ther Tim e that these  lads should 
live so brief a span to then drop for­
ever out of the g reat plan of creation?

If you can bring  yourself to believe 
this then are you the sorriest b it of 
hum an clay on top of God’s green 
earth.

N othing was born  in vain. No one, 
be he o r  she young or old, com es to 
old m other earth  w ithout a purpose, 
and surely that purpose could not be 
fulfilled by  the brief span of a score 
or less of years here. W e know bet­
ter. T here  is solace for the w idow ’s 
heart when she th inks of the husband 
over there  buried in a foreign land, 
a victim to w ar’s dread decree. Solace 
and com fort, too, in the heart of that 
m other who read the o ther day of the 
burial of that dead A m erican un­
known boy at A rlington.

May not th at dead soldier be her 
own lad who fell som ew here in no 
m an’s land, unidentified and, seem ing­
ly, blotted out forever?

Every  m other whose son failed to 
re turn , and of whose fate the w ar de­
partm ent has no record, m ay well 
claim the A rlington hero as her own 
and bless the day of his com ing home 
crow ned with the laurel w reaths of a 
redeemed and grateful country.

Success in life, bodily, spiritually  
and m orally, depends not on the b irth ­
righ t, not upon the advantages, but 
upon the character of the  man him ­
self. W e -as individuals are the a r­
b iters of our own fortunes. Any boy 
m ay becom e w hatever he chooses, 
ba rrin g  accident o r  ill health, if he 
puts his hand to the plow w ith th at 
determ ination in view.

Old T im er.

Moral Lesson Somewhere.
“At the end of a Georgia N egro 

m eeting,” says an A tlan ta  man, “it was 
decided to take up a collection for 
charity . T he chairm an passed the hat 
himself. H e dropped a dime in it for 
a nest-egg. E very  righ t hand en­
countered that hat, and yet, a t the end, 
when the chairm an turned the ha t over 
and shook it, not so much as his own 
contribution  dropped out.

“ ‘Fo’ de land’s sake!’ he cried. ‘I 
has even lost de dime I sta rted  w ith!’ 

“All the row s *of dusky faces looked 
puzzled. W ho was the lucky m an? 
Finally  the venerable M ose T aylor 
sum m ed up the situation.

“ ‘Gentlem ent,’ he said solem nly, 
.rising from  his seat, ‘der ’pears to  be 
a g reat m oral lesson round heah 
som ew heahl’ ”

Divorces are usually the results of 
hac' m anagem ent.

Fenton Dew is & Bcyyle
BONDS EXCLUSIVELY 

M ICH IG AN  TRU ST  BU ILD IN G

Chicago GRAND RAPIDS
First National Bank Bldg. Telephones |  cit!*ens^4812

Detroit
C o n g re ss Building

Petoskey Transportation Company
Petoskey, Michigan

Investigate the above Company as an investment opportunity. 
It is a going concern making substantial earnings, and paying 
dividends.
As an enterprise, it is absolutely sound, and has ahead of it a 
future that is long and bright.

Write for full information.

F. A. Sawall Company
313-314-315 Murray Building

GRAND RAPIDS MICHIGAN

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac­

turers now realise the »also of flssM* 
M n rllib |.

We furnish yen with sketches, prices 
end operating cost for the ashing.

THE POWER CO.
Ball M 191 CM h u  4241

Sand Lime Brick
Nothing as Durable 

N othing as Fireproof 
Makes Structures Beautiful 

No Painting  
No Cost for Repairs 

Fire Proof 
W eather Proof 

W arm in W inter  
Cool in Sum m er

Brick is Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction

8%

Cumulative - Participating

Preferred-Investment
OF THE

PALACETHEATKE 
CORPORATION

AM  OLIVER HEATH
Send for Attractive Cir­

cular on a Growing-Going 
Proposition—now active.
N ote—The E ditor o f  the T rades­
man recently  v isited  South B end  
and was so  w ell im pressed w ith  
our proposition th at he handed us 
his subscription. ,

PALACE THEATRE 
CORPORATION 

Oliver Theatre Bldg. 
South Bead Indiana

Fourth National Bank
Grand Rapids, Mich.

United States Depositary

Savings Deposits

Commercial Deposits

Per Cent Internet Paid en 
Savings Deposits 

Compounded Semi-Annually

Per Cent Interest Paid en 
Certificates of Deposit 

Left One Year

Capital Stock and Surplus

$600,000
WM. H. ANDERSON. President SAVANT Z. CAUKXN, Vice President

JT. CLINTON M SH O P .IC aebler__  .
HARRY C. LUNDBERG. Aee’t Cashier ALVA T . EDISON, Aae t Cashier____
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Country Banks as Insurance Agents.
T he slipshod m anner in which local 

stock fire insurance agents frequently  
betray  the in te rests of their custom ers 
is lettle sho rt of appalling. I t  cannot 
be o therw ise  under existing  condi­
tions, w here agencies are placed in the 
hands of local banks and the under­
w riting is attended to by new clerks 
who have little know ledge of business 
conditions and absolu tely  no know­
ledge of m ercantile stocks.

A case in point was b rough t to the 
a tten tion  iof the T radesm an during the 
last week. A m erchant who felt th at 
his insurance was inadequate re ­
quested the country  banker who al­
ready had one, policy on his building 
and stock to write $1,600 additional 
on stock, fixtures, tools and m achin­
ery. T he o rder was accepted and in­
voice therefo r rendered the custom er, 
who paid it prom ptly. E verytim e he 
called for his policy he was told it 
was “not quite ready.” Before deliv­
ery was made, however, a fire oc­
curred. T he next m orn ing  the policy 
was tu rned  over to  th e  ow ner, when 
it was discovered th at there  was -io 
coverage on fixtures, tools and m a­
chinery and $800 too m uch insurance 
on stock. T he m an who took down 
the order for the policy had  perm itted  
so long a time to  elapse before he 
w rote it up th a t he had forgo tten  all 
about the details.

U nder the circum stances the policy­
holder was, of course, forced to  ac- 

ept a settlem ent on the basis the 
policy was w ritten , instead  of the 
basis on which he ordered  the policy 
w ritten . T his m eant a personal loss 
to him  of $800, which he could prob­
ably force the bank to  pay him , un­
less the court held th a t he was guilty 
of con tribu tory  negligence in paying 
for a policy before he saw  it and in 
not seeing exactly  how it was worded. 
Few  will expect the bank  to m ake 
good itself on th e  loss, because of its 
reprehensible blunder, because such an 
instance o f ju s t and honorable resti­
tu tion  has never been b ro u g h t to  the 
a tten tion  of the  T radesm an in the in­
surance annals of M ichigan. T his cir­
cum stance furnishes only one m ore of 
m any instances of the  u tte r futility  of 
doing business in a sa tisfactory  m an­
ner w ith the average country  in su r­
ance agen t when stock fire insurance 
is a t stake. T he 25 per cent, com m is­
sion is an a ttrac tiv e  feature o f the 
situation, h u t n o t sufficiently a ttrac ­
tive to  secure ample and ju s t service,

because local agen ts as a class are too 
ignoran t and too careless to  be 
trusted  to perform  their duties as they 
should be perform ed. N ine-tenths of 
the policies w ritten  by coun try  in su r­
ance agents are invalid from  one 
cause or another. T he only safe way 
is for the m erchant to  have his 
policies w ritten  by m utual insurance 
companies at the hom e offices.

From the Banks of the Raging Boyne.
Boyne City, Nov. 28— The steam er 

Nessen took a large cargo of lum ber 
for its Boyne City L um ber Co. last 
week and will take another before the 
season closes.

T he M ichigan T ransit Co.’s steam ­
er, the M issouri, called last Friday on 
her last tr ip  for this season. In spite 
of the slow business this year, the 
M issouri has had a flattering am ount 
of business and we expect the  resum p­
tion of the very im portant service in 
the Spring.

W . H. W hite left Sunday for his 
p lant on V ancouver Island, where he 
expects to renew  operations in the 
near future. Mr. W hite  will be absent 
about a m onth.

The local n im rods are beginning to 
get back on the job again after a va­
cation in the U pper Peninsula. The 
ostensible object of the journey was 
deer, but our suspicion is that the 
main object was to get aw ay som e­
where so they could be free to wear 
their old clothes, tell . stories—and 
lies—and  be perfectly  free to spit in 
the fire and forget their table m anners.

J. N urko is back w ith us again for 
a short tim e w ith a sales stock of 
dry goods. Maxy.

Helped To Spread Cheer.
A shoe dealer in a section of the 

E ast where there  was quite some un­
em ploym ent recently  decided to 
spread some cheer around  the sec­
tion and found th a t it m ore than paid. 
H e was located near a large city 
where there  were a num ber of music 
publishers. A little  w riting  to a few 
of them  resulted in his locating  one 
who would sell him  a thousand copies 
of an instrum ental num ber that they  
had recen tly  published but which had 
no t gone as well as they believed it 
would. T he price th a t they quoted 
him was very  low, little m ore than  
the w aste paper price.

So he bought them  and then made 
a little  sign for his window asking 
people to com e in for a free copy of 
sheet music. H e headed his sign, 
“Drive Away the Blues w ith M usic,” 
and urged upon th e  people in a few 
brief rem arks to  sing, play and be 
happy. And it was a surprise  to  him  
w hat a ton ing  up effect this little idea 
had.

Preferred Risks! Small Losses! Efficient Management!

enables us to declare a

30% Dividend
For Year 1921

100% Protection and 30% Dividend, both for same money 
you are paying to a stock company for a policy that 

may be haggled over in case of loss.

Michigan Bankers and Merchants Mutual Fire Insurance Co. 
of Fremont, Mich.

WM. N. SENF, Sec’y

W E OFFER FOR SALE
United States and Foreign G overnm ent Bonds

Present market conditions make poasibte exceptionally 
high yields in all Government Bonds. W rite us for 
recommendations.

HOWE, SNOW, CORRIGAN & BEETLES
IU 4  Grand Rapids Saviors Bank Bldg.. Grand Rapids, Mick.

The Finnish Mutual Fire Insurance Co.
ORGANIZED IN 1889

OUR PLAN OF OPERATION.
To write all policies a t established board rate.
To collect the full premium and renew  the policy each year a t  full board rates. 
The SAVING or DIVIDEND is paid on policies w hich have been In force

FO UR YEARS.
DIVIDENDS paid since organization never le ss  than 50%.
Behind TH IS PLA N  is  31 years o f su ccessfu l insurance experience.

RESULTS TELL.
DIVIDENDS SINCE ORGANIZATION -----------------
LOSSES PA ID  ____________________________________
EXCESS OF DIVIDENDS OVER LOSSES ---------
SURPLUS TO POLICY HOLDERS --------------------
INSURANCE IN  FORCE Dec. 31, 1920 -----------------

$ 372.606.51 
197.895.23

.$ 274,711.28 
239,072.85 

. 4,552,274.15

50% Savings
TO POLICY HOLDERS.

ARE YOU ONE? IF NOT, WRITE.
I. W. FRIMODIG, c. N. BRISTOL, Gen. Agt.
General M anager, For Lower M ichigan,
Calum et, Michigan. Frem ont, Michigan.

SAFETY SAVING SERVICE

Class Mutual Insurance Agency
“The Agency of Personal Service”

CLASS M UTUALS ARE LEADING M UTUALS, B ecause they lim it their lines  
to PARTICULAR CLASSES, R esulting  in W IDE DISTRIBUTION o f risks, 
LOW LOSS RATIO, and MINIMUM E X P E N SE .

W E REPRESENT CLASS MUTUALS THAT SAVE
Hardware, Im plem ent and Sheet M etal D ealers 50% to 60%.
G arages, B lacksm ith Shops, H arness and Furniture Stores 40%.
Drug Stores, Shoe Stores, General Stores, and H otels 30% to 50%.
ARE YOU IN T E R ESTE D  IN T H E SE  SAVINGS? Are your prem ium s paying  
you a  THIRTY to FIFT Y  PE R  CENT DIVIDEND? If not, then it is  up to you  
to see th at th ey  do, by placing your insurance w ith  TH IS AGENCY.

C. N. BRISTOL A. T. MONSON H. G. BUNDY
F R E M O N T ,  M I C H I G A N

MICHIGAN SHOE DEALERS
Mutual Fire Insurance Company

FREMONT, MICHIGAN

Maintains Its 5 0 %  Dividend Record
By careful selection of risks
By sound and conservative management
By thorough mutuality

Courteous and prompt attention to all enquiries.

ALBERT MURRAY, Pres. L. H. BAKER, Sec'y-Treas.
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MEN OF MARK.

J. B. John, Manager of Two Large 
Cement Companies.

Jonathan  B. John  was born at 
Raven Run, Penn., Ju ly  11, 1872. H is 
an tecedents were W elsh on both sides, 
bo th  of his p a ren ts having been born 
and m arried in W ales. T hey came to 
Am erica in the early sixties, locating 
at Raven Run, where four children 
were born to them. T he family sub­
sequently rem oved to Pottsville  where 
Mr. John lived until he was 25 years 
of age. He graduated from the pub­
lic school of th at place and for ten 
years he worked as a m echanic for 
the Philadelphia Coal &• Iron  Co. He 
then went to Allentown, where he 
worked in a sim ilar capacity for the 
Lehigh Portland  Cement Co., sta rting  
as mechanic. He rounded out his 
career with that com pany as Super­
intendent. He left the Lehigh Co. to 
erect a cem ent mill a t Irontow n, Ohio, 
which was conducted under the style 
of the Superior Cem ent Co. He was 
general m anager of this business for 
six vears, when he was called to 
Newaygo to take the position of Vice- 
President and General M anager of the 
Newaygo Portland  Cement Co. He 
has continued in this position for nine 
years with credit to himself and with 
satisfaction to his stockholders.

Two years ago Mr. John entered 
into an alliance with the prom oters 
of the Petoskey P o rtland  Cement Co. 
to identify himself with that p ro ject 
in the capacity of F irst V ice-President 
and General M anager. T he com pany 
has a paid in capital stock of $1,500,- 
000. All of the plans for the building 
and the m achinery were made by Mr. 
John, who figured on a capacity of 
2200 barre ls per day. T he factory 
was com pleted in due tim e and began 
operations in M arch of this year. 
T here has never been a day since the 
factory started  th at it did not tu rn  out 
cem ent to the full capacity of the 
plant.

A few m onths ago another organiza­
tion was form ed to convey the p rod­
uct from the plant to m arket. This 
was the Petoskey T ransporta tion  Com ­
pany, with a capital of $1,000,000 and
100.000 shares of comm on stock of 
no par value. Mr. John is V ice-P resi­
dent and General M anager of this 
com pany also. One vessel of 5,000 
barrel capacity, the Stephenson, was 
purchased early in the game and an­
o th e r ship with a capacity of 3,000 
tons will be constructed  this w inter 
to transport cem ent, crushed rock and 
coal.

Both of the Petoskey enterprises 
are now on a paying basis, due very 
largely to the energy, efficiency and 
experience of Mr. John.

Mr. John recently purchased a sub­
stantial in terest in the F irs t State 
Bank of Newaygo and was elected 
chairm an o f the board.

Mr. John was m arried to Miss Anna 
Miller, of Pottsville, Penn. T hey  have 
had five children, three boys and two 
girls. T he oldest boy, George, is gen­
eral forem an in the Petoskey  P o r t­
land Cem ent Co. The second boy, 
Joe, is a ttend ing  the h e rris  Institu te , 
at Big Rapids, p reparatory  to taking 
up the electrical engineering course at 
Ann A rbor. T he o ther three children

are a ttend ing  public schools of New­
aygo.

Mr. John  is a m em ber of the M a­
sonic frate rn ity  up to the 32nd degree, 
including the C onsistory  and Shrine. 
He a ttends the M ethodist church at 
Newaygo.

Mr. John ow ns up to but one hobby 
—base ball. In  h is younger days he 
would walk ten miles any time to be 
given an opportunity  to play actively 
in the diam ond. Of late years his 
energy has been confined to that of 
a fan.

Mr. John a ttribu tes his success to 
comm on sense, plenty of work and a 
disposition to love his work instead of 
sh irk  it. H e says he has never known 
a man who shirks the work he should 
accom plish or finds fault with his 
work who ever am ounts to anything

in this world. H e is certain ly  an 
ou tstand ing  exam ple of his own 
theory, because any man who can 
spend half of his time at Petoskey, 
m anaging a cem ent p lan t and boat 
line, and the o ther half of the week at 
Newaygo, m anaging a cem ent plant, 
and still have tim e to keep sweet and 
trea t every one he m eets with 
courtesy and kindness, has achieved 
success in the highest degree.

Mr. John is one of the m ost dem o­
cratic men in the country, consider­
ing the position he occupies and the 
num erous duties he has to discharge. 
The most hum ble man in his em ploy 
is never refused an audience, po m at­
ter how trivial his errand m ay be. H is 
com pany at N ew aygo has pursued a 
broad and generous policy in dealing 
with employes who aspire to own 
•their own hom es. If the proposed 
purchase looks good to the m anager, 
the p roperty  is acquired by the com ­
pany and re-sold to the em ploye at 
actual cost. N or is any in terest 
charged the employe, so long as he re ­
m ains on the payroll of the  company.

T his policy has had a m arked effect on 
the character of the men em ployed at 
the New aygo plant and given them  a 
standing in the com m unity they could 
not otherw ise have secured.

Mr. John is quick to detect the ex­
istence of the unusual in m en and 
equally quick to  show his apprecia­
tion of ex traord inary  ability o r energy. 
Some m onths ago he discovered a 
C ongregational clergym an at F rem ont 
who was preaching serm ons which 
entitled  him to take high rank and to 
a much larger com pensation than  he 
was receiving. Mr. John  was so im­
pressed with the idea that the clergy­
man was a valuable com m unity and 
county asset th a t he called a m eeting 
of some of F rem on’t leading business 
men one evening a t a local bank, 
stated  the situation to them  as it

looked to him and suggested th a t they 
each make a yearly contribution  which 
would make such an addition to the 
dom inie’s salary as would render it 
m ore in keeping with his ability, en­
ergy and usefulness. T he suggestion 
was accepted in good part by all p res­
ent. regard less of their religious affilia­
tions, and when a sleepy c le rg y m a n -  
roused from  the land of dream s—ap­
peared before them  a half hour after 
the conclusion was reached, every 
man who was a pa rty  to the con­
spiracy felt am ply repaid for his part 
in the evening’s work. Those who 
know Mr. John assert th a t he has 
been active in w ork of this character 
ever since he arrived  a t the age of 
m anhood and discrim ination. H e is a 
natural leader and goes ahead in civic 
and philonthropic w ork w ithout sug­
gestion or urging. H e also w orks as 
well in harness as he does when he 
leads the procession, but he is m ore 
likely to be at the head of the p ro ­
cession than a private in the rear rank, 
because w herever he lives the people 
naturally  look to  him  as one b o rn  to

com m and and cheerfully  fall in w ith 
his ideas and assist him  in carry ing  
out his aim s and am bitions. One rea­
son for the confidence reposed in him 
is his inability to act selfishly, due to 
his steadfast determ ination never to 
stoop to pe tty  things or advocate re­
form s or changes which are not bene­
ficial to every person in the com m un­
ity. A t the last election he was made 
President of Newaygo on a non­
partisan  ticket, no candidate running  
against him. H is platform  was 
simple—he pledged him self to lead in 
the w ork of paving the main street of 
the village and installing boulevard 
lights along the line of th at tho rough­
fare. He says there was not only no 
objection to these proposals, but that 
the people entered into the spirit of 
the undertak ing  with as much en thus­
iasm as he did and that the plans 
adopted will be carried  into execution 
as early  in 1922 as possible.

These sidelights on the career of 
Mr. John disclose the charm  of his 
character and also show how valuable 
a m an he is to any com m unity in 
which he happens to be located.

Sees Injustice To Chinese.
D etroit, Nov. 27— May I call the a t­

tention of your readers to an evil thai 
it is yearly  grow ing more virulent and 
that is doing an injustice to a race of 
people whose noble lineage can be 
traced far beyond the time when our 
ancestors were wild and uncivlized 
barbarians? The over-zealous p ro­
m oters of the m otion film have taken 
upon them selves the task to malign 
and villify the citizens of China. The 
outcom e will ultim ately prove dis­
astrous.

Is all China a b rothel of vice, reek­
ing w ith opium  fumes, as our m otion 
pictures would have us believe? Is 
every Chinam an an enticer o f white 
women, a villain and a cravem, m inus 
pride and principle? W hat m ust be 
the thoughts of the harm less celestial 
as he sits in the movies and sees him ­
self so revoltingly insulted?

The yellow journalists of this coun­
try  have already created painful en­
m ity betw een Japan  and Am erica, and 
the m'ovie producer, who, for personal 
gain and o ther reasons, aims to cause 
friction between the two republics by 
creating  class prejudice, is a traito r 
and crim inal and should be treated  as 
such.

T he honesty  of the Chinese is p ro ­
verbial. T hey  are industrious; they 
have show n sense and sim plicity in 
d ress; their family life is ideal. H ad 
any o ther race been held up to such 
sinister slander and m isrepresentation 
it would have raised a how ling cry of 
p ro test and a clam or for justice! T he 
O riental, m eek and subm issive, is 
silent. In  h is silence there  is wisdom.

John  T. Minnick.

The Man Who Likes a Tree.
I like a man who likes a  tree 
And w ant no better com pany.
For such a man I a lw ays find 
Is ju st the very sort and kind 
W ho’s  not content unless it  be 
He too can grow m uch like a  tree.

I like a  man who likes a  tree,
No further introduction he
W ill ever need to w in m y heart;
To me he is the counterpart 
Of usefu ln ess and com fort, too.
And does the good few  others do.

1 like a  man who lik es a  tree.
H e’s so m uch more of a  m an to me; 
For when he sees its  b lessings there,
In som e way, too, lie w an ts to snare  
W hatever g ifts  h is  own m ay be 
In helping others, like a  tree.
For trees you know are friends indeed. 
They sa tisfy  such hum an need;
In sum m er shade, in w inter fire.
W ith flower and fruit m eet all desire, 
And if a  friend to man you’d be 
You m ust befriend him  like a  tree.

- Charles A. H eath.

Go after business—Does a hen stop 
scratch ing  when w orm s are scarce?

J. B. John.
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D R Y  GOODS, f I  
FANCY GOODS *■» NOTIONS!

Michigan Retail Dry Goods A ssociation. 
President—J. W . Knapp. Lansing.
F irst V ice-P resid en t—-Geo. T. Bullen,

Albion. ____
Second V ice-P resid en t—H. G. W esener. 

Saginaw .
Secretary-T reasurer—Fred Cutler, Ionia.

Wool Prices and Woolen Clothing. 
Wool markets continue to show the 

easing off which has been hitherto 
noticed. At Melbourne, for example, 
the prices at the auction sales just 
concluded showed a decrease of 20 
per cent. It looks as though it would 
be increasingly difficult to maintain 
the recent high levels. The most en­
couraging thing for the moment is the 
report, printed yesterday, showing the 
large volume of sales of Australasian 
wool for the year. A result was to 
clear up practically the entire clip for 
1921 and nearly 600,000 bales of the 
surplus belonging to the British Aus­
tralian Wool Realization Association. 
The prediction is made that, as re­
gards merinos, if the sales continue on 
the same scale, the supplies will be 
exhausted by next July. Some of 
the recent sales were aided by the 
lowering of the upset prices. In con­
nection with this matter, it is worth 
noting that, despite the advances of 
recent months, the prices of wool are 
little, if any, above pre-war levels, and 
hardly justify the claims of a need for 
higher prices for woolen fabrics 
which are put forward. This is with­
out taking into account the mischiv- 
ous effects of the Emergency Tariff 
act, which affects both the raw ma­
terial and the finished cloths. Do­
mestic mills, according to the Census 
Bureau report issued during the last 
week, are quite active. The percent­
age of idle machinery on Nov. 1 was 
appreciably less than the month be­
fore. This holds good as to all kinds 
of looms and spinning spindles. A 
slight recession, however, is noticed 
with regard tO' spindles on worsteds, 
where the percentage of idle hours is 
a little larger. Some of the smaller 
mills are reported as having difficulty 
in disposing of their goods, but the in­
dustry as a whole is in good shape. 
The clothing trade has been doing 
well in overcoats, but not in suits, and 
there is a likelihood of clearance sales 
before long. Spring trade is a little 
uncertain as yet. The better kinds of 
dress goods are in great demand, but 
not so much can be said of the others.

Cotton Supplies and Finished Fabrics.
From the course of prices during 

the last week it was very evident that 
the trade had more than discounted 
the report of the amount of cotton 
ginned up to Nov. 14. The figures 
given out were sufficiently impressive. 
They showed that 7,270,575 bales had 
been ginned, or 733,575 more than the 
total crop estimated by the Depart­
ment of Agriculture. There are many

guesses that the actual yield will be 
8,000,000 bales or over. Conceding, 
however, that the most optimistic 
opinions will be borne out, there will 
not be any overwhelming quantity of 
cotton available for the year. The 
amount of consumption is the uncer­
tain and controlling factor. The aver­
age annual quantity of American cot­
ton used in recent years has been 
slightly under 12,000,000 bales, and 
there is as yet no evidence that this 
will be exceeded this year, even if it 
is attained. As a matter of fact, it is 
noticed that increases of price in the 
raw material tend to restrict its use. 
The recent rises in the cost of it had 
this effect for a while, although with­
in the last few days there has been 
more activity in the ordering of gray 
goods on the part of some who 
thought they saw signs of a continu­
ance of the rise in the market. But 
the volume of orders is not large, due 
in great measure to the inventory sea­
son being here. Nor are most finished 
goods moving very freely for the mo­
ment. Knit goods sales are still un­
even but hosiery shows signs of im­
provement.

May Bring Muffs Back in Style.
The return of muffs to vogue this 

winter, which has been talked of in 
the local fur manufacturing trade and 
which would come to many members 
of it as a welcome change, may not be 
an empty dream, after all. Recent 
cable dispatches from Great Britain, 
where Princess Mary of England is 
now very much in the public eye, told 
of her carrying a muff while on a 
drive with her fiance, and this infor­
mation is being seized upon to fur­
ther the movement. Canadian retail­
ers, in particular, are using the news 
as a handle for bringing muffs back 
to fashion, and similar propaganda is 
not entirely unlooked for in this 
country.

.A  store shopping bureau, consist­
ing of half a dozen women, mostly 
married, who work part time, reports 
to the educational department of J. L. 
Hudson Co., Detroit, faults of sales­
people which might be remedied. The 
shoppers are given forms to fill out, 
with such questions as: “Did sales­
person have book and pencil - ready 
without searching for them?” “How  
long did you wait for your package?” 
“If package was delivered to you un­
wrapped, what precaution did sales­
person take?” The final question is: 
“If you visited the department again 
wuold you want this clerk to wait on 
you?” Faults complained of are 
closely watched and remedied if pos­
sible.

Market Letter
COTTON.

New York, Nov. 29—During the last week, the price fluctuated 
and ended at about 18c for middlings. The strength and advance 
of lc  for the week was due to the general feeling that most of the 
1921 crop is in. All merchants show a desire to trade at closer 
figures to sell the remainder of their stocks of fall and winter mer­
chandise. Merchants generally look for a gradual increase in prices 
during the Spring season until the time approaches for thinking 
about the 1922 crop. Our samples and opening prices are out, and 
we suggest your covering at least a good part of your Spring wants, 
as opening prices are always the lowest.

See our Pink Sheet just out for December Specials.
Some mills have opened lines for next Fall at substantially the 

same or a little higher prices,._______

WOOL
Shows a much firmer tendency and mills are operating at 

nearly capacity. _______
SILK

Has advanced 10 per cent, within the last few weeks and fin­
ished merchandise shows a tendency to advance accordingly.

If you want any information, ask or send in coupon below.

GRAND RAPIDS DRY GOODS COMPANY 
Wholesale Only Grand Rapids, Mich.

Date-
Grand Rapids Dry Goods Co.
Grand Rapids, Mich.

W e are Interested in your ad regarding your CUSTOMERS SERVICE  
DEPARTM ENT and would like to have your representative call upon us

about

Remarks

n o

HOLIDAY GOODS
of all kinds

Good assortments at right prices.
Come in and see us.

| Quality Merchandise — Right Prices— Prompt Sendee

PAUL STEKETEE & SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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| Christmas Goods |
In Special Christmas Boxes

I Suspenders, Handkerchiefs, |
Paris and Boston Garters,

I N eck -T ies in A ll Grades. |

A Special Value Silk Shirt at $45.00

Great minds have purposes; others 
have wishes.

p a n i n i  T. Patton t r  Company
G rand Raptds.Michigan -59*63M arket Ave. N.W.

I The Mente Furnishing Goode Houee of Michigan
■■ ■M w w n iM ttiH a M n ia im im in u m iiiin in iu iiiiu iiiiu iiiiiiiiiiiH iiiu iiiiiiiiiiiiiiiiiiH iiiiiiiiiin iiiiiH iiu iiu u iiiH iiiiiiiiiin iiiiiiH iiw iiiiiiiiiiiin iiiiiim iiiiw i



Novem ber 30, 1921 M I C H I G A N T R A D E S M A N 19

Items From the Cloverland of Michi­
gan.

Sault Ste. M arie, Nov. 29—T he Day- 
son restauran t, a t T ro u t Lake, has 
been sold to  Mr. Peterson, who is 
m oving in this week.

T he new Federal bakery, at M anis- 
tique, was form ally opened last Sat­
urday. T he room  has been made very 
a ttractive  and there  are no partitions, 
the m achinery used being in plain 
sight from  the street. T he brick oven 
is located in the rear and arranged  in 
the room  are the bread m ixer, oper­
ated  by electricity, several stands, 
tables, shelves, etc. T he m anagem ent 
has spared  no  pains to make the place 
attractive.

T he ship o f state  isn’t so bad as the 
state  of shipping.

A ugust W inkel and Joe A rrow ood, 
of M anistique, have rented  the old 
laundry  building near the bridge and 
have s ta rted  a m eat m arket on the 
cash-and-carry basis. Mr; A rrow ood 
is an expert m eat cu tte r and prom ises 
his custom ers a square deal.

A little liquor now  and then  seems 
to get the best of men.

T he Soo fire departm ent was som e­
w hat disorganized last week when the 
chief was rem oved by the c ity  m an­
ager and six firem en dem anded his re ­
instatem ent, w ith the th rea t of qu it­
ting if the dem and was refused. The 
city m anager accepted the resigna­
tion and, in consequence, we have a 
new  bunch of fire fighters on the job 
this week.

T he city  comm ission has decided 
to have a m unicipal C hristm as tree  in 
the city hall grounds th is  year.

T he P ickford  A griculture  Society is 
g reatly  encouraged by th e  success of 
the fair and has purchased five ad­
ditional acres o f  ground to increase 
the size of the fair grounds.

A. E. W heatley, form erly  m anager 
of the Gannon G rocery Co., expects 
to en ter into the wholesale flour and 
feed business on h is own account.

In  tim es of peace be peaceful.
W illiam  R agan, of La Grange, Ind., 

is visiting here this week. Mr. R agan 
was form erly m anaging ed ito r of the 
Soo T im es. . , , _ ,

E. L. Stanley Cashier of the Sault 
Savings Bank, re tu rned  last week from  
a business and pleasure trip  to Low er 
M ichigan.

The m ighty hunters have re tu rned  
and from  What we can learn it is 
understood th a t very few does were 
shot. _

Joe France, of the France-Supe 
hunting  party , holds the record  for 
the largest buck, which is reported  to 
be exceptionally  good for the  size.

Some men borrow  m oney to  keep 
out of debt. .

T he Soo has a new pie factory  a t 
205 B ingham  avenue. H enry  Burnell 
is p roprietor. Mr. B urnell is an ex­
p ert pie m aker, hav ing  m ade pies for 
m any years on the  G reat Lakes and 
at leading hotels. '

W illiam  G. T apert.

not been buying for som e time. Form  
le tters are used for th is purpose as 
the concern’s business is too large to 
adm it of personal le tte rs  in th is case, 
but each le tte r -is typed and signed 
personally  by the head of the firm. As 
the typist know s the form s verbatim , 
the typing process is accom plished in 
less time than one would imagine. A 
slight e rro r is generally  m ade delib­
erately, to  identify the personal char­
acter of the letter.

Criticism s by custom ers on sales­
m anship include lack of in terest, 
haughtiness and follow ing custom ers 
around when they wish m erely to  in­
spect the goods.

W ell directed enthusiasm  is the 
sm all m atch which sta rts  the big fire 
in the furnace of industrial success.

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

C O R L -KNOTT COMPANY,
Comer Commerce Ave. and 

Island St.
Grand Rapids, Mich.

Ladies’ Underwear.
V ellastie F leeced union su its,

H N -L S or P N - E S ----- Keg. sizes 14 50
Ex. sizes ________________________16 09

Fleeced vests  and pants. V ests  
H N -L S, D N -E S, L N -N S, Keg. Siz. 8 25

Ex. S i z e s       __ _____- — 9 Ov
Pants, AL open or closed Reg. SI. 8 26

Ex. S izes ______________________ 9 00
Union su its, 11 pound rib,

D N -E S or L N -N S, Reg. S izes __ 10 00
Ex. 11 00

SIDNEY ELEVATOR
Will reduce handliuK expense end speed 
up work—will make money lor you. EasUy 
installed. Plans and instructions sent witn 
each elevator. Write statimc requirements.
giving kind machine 
wanted, as well as h«ti 

nnney saving price,

platform 
e will quote

9 id n e y  E le v a to r  M n fg  C o . .  S id n e y ,  O h io

PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, but not guaranteed 

against changes.
Bleached Muslins.

Auto _____________  1<%
Fruit o f the Loom — 19% 
Bravo ----------------------  J“
44 in. Indian Hd. S.F . 25
Big Injun --------------- 14%
Lonsdale ----------------
Hope — - — - - - - - - —
36 in. Indian H ead __ jo  
33 in. Indian H ead — 18% 
54 in. Ind. H ead L .F . 32%

Unbleached Muslins.
P laza —-------------------
96A 36 in. --------------- J2%
Black H aw k ------------- 13%
Giant ------------------------- lj}%
40 in. E x p o s it io n -----  16
40 in. 96A --------------- 13%

Sheetings.

Columbia, Dk. Shorts 
Am. Prin ts, Greys —
Am. P rin ts, Indigo— 
M anchester 80x80 Lt. 
M anchester 80x80 Dk. 
Scout, 64x60, L ights  
Scout, 64x60, D ark s.
S h ir tin g s  —-------------
Reds ------------------------

and Cantons.

15%
10
10%
18%
19%
12%
14%
09
11

42x36
42x36
42x36

Meadowbrook _ 2 76
Lenox ----------- 3 00
Standard -------- 3 15

Outings

W ide
Pepperell
10-4 --------
9-4 --------
8- 4 ------------
7-4 -------

Pequot 
10-4 -------
9- 4

U nblea.
__  53
__  49
__ 44
__  40

Unblea. 
60 
55

______  50
_____  44

Blea.
58
53
49 
44

Blea.
65
60
55
50

15
15 
12% 
13% 
13 
11% 
13% 
14%
16 
16
11%
12%

Following Up Old Customers.
* W hen a custom er doesn’t appear on 
the scene, or o rder anything, for some 
time, it is a good plan to w rite him 
a personal letter. One concern holds 
a m onthly  m eeting of its sales force 
a t which absentees are the chief topic 
of discussion. The possible reasons 
for each reg u la r custom er’s continued 
absence are noted, and the salesm an 
though t best able to deal w ith the 
custom er is com m issioned to write 
him  a personal letter. T his concern 
uses no form  letters, so th at each let­
ter is specially adapted to the individ­
ual custom er. A nother concern, doing 
a large credit business, m aintains a 
card index, which show s w hether o r  
no t a custom er has purchased any­
th ing  during the m onth. Reference 
to th is index a t regu lar, frequent in­
tervals enables the sales force to  fol­
low up any regular custom er who has

-4
7-4 ________

Pillow  Tubing.
12 in. S e n e c a ---------  32%
45 in. Seneca —------  34%
42 in. P e p p e r e l l----- 3Z%
45 in. P e p p e r e l l-----  34%
36 in. Edwards ——  2b%
42 in. Indian H ead — 30
42 in. Cabot ----------- 32%
45 in. Cabot -----------  34%
42 in. P e q u o t ---------
45 in. P e q u o t ---------  3b
40 in. Q u in eb a u g ---- 30
Denim s, Drills and T icks.
220 B lue D e n im -----  20
240 Blue D e n im -----  19
260 B lue D e n im -----  1»
Steifels Drill --------- 17%
8 oz. Canvas — ——  17% 
Armour, ACA T ick— 28% 
Cordis, ACA T ick __ 25% 
W arren Fancy T ick . 37% 
Thorndyke F y. Sat. 40
A m oskeag, A C A -----  2°%
Cambrics and Longcloths. 
Berkley, 60 Cambric 22% 
Berkley, 60 N ainsook 22% 
Berkley 100 N ain s’k 30 
Old Glory, 60 Camb. 20 
Old Glory, 60 N am . 20 
Diamond H ill, N ain. 16% 
Diamond H ill, Camb. 16% 

77 Longcloth ~ r—  13%
81 L o n g c lo th --------  1«
84 L o n g c lo th --------  17%

7001 L o n g c lo th --------  15
7002 L o n g c lo th --------  16%
7003 L o n g c lo th --------- 19%
7004 L o n g c lo th --------  24%

Ginghams.
A. F . C . __ - ________ 17
Toile’ du N o r d --------- 18%
Red R ose ------------— 16%
Dan R iver --------------- J®%
E verett C la s s ic s -----  Jo
A m oskeag Staples — J3
H aynes Staples ------ J3
Lowe C heviots -------  16
B ates 32 in. ------------ 22%
Treffan 32 in. --------- 27%
B. M. C. Seersucker 18%
K alburnie 32 i n . -----  19%
Jacquelin , 32 i n . ----  45
Gilbrae, 32 i n . --------  47%
32 in. T issue ----------  42%
M anville Chambray _ 16%

Prints and Percales. 
Columbia, L ights — 14% 
Columbia, D arks —  16 
Columbia. L t. Shorts 14

C ashm ere  Tw ill —■ —
27 in. Unble. Canton
100 F la n n e le t t e --------
1931 Outing L ights _ 
D ubb lenap  L ights —
N. S. L ight O utings 
1921 L ight O utings _ 
Applefleeee Shaker -  
Scotchdown Shaker _ 
Appledown Shaker —
24 in. W hite Shaker 
26 in. W hite Shaker
D aisy  Cloth ---------- \ \
1921 Dark O utings — 14%
Draperies and Cretonnes.

Hamilton T w i l l -------  16
Dresden F y. Drapery 18 
Tudor F ’cy Drapery 20 
Nu Drape - - - - - - - - - - -
W estm oreland  Creto. 16
Fancy S i lk o l in e -------  J6%
Stratford C reto n n e -
3544 D. B . S c r im -----
8177 Curtain N et —
8342 Curtain N et —
4039 M a r q u is e t t e -----
Dragon Drapery —
36 in. Art C reto n n e -

Wool Goods.
36 in. H am ilton, All

W ool Storm Serge 57% 
No. 75, 50 in. Storm

Serge ----------------- 1 00
No. 4040. 50 in. Storm

Serge - ______ - —- 1 15
40 in. Julliards P la. 1 67% 
50 in. Julliards P la. 2 15 
6120. 50 in. French

Serge ------------------1 75
K S, 36 in. Storm

Serge -----------------
2215, 50 in. Storm

Serge -----------------
56 in. Silvertone

Coating ___________2 50
D R N Tricotine — 2 00

Carpet W arp.
P eerless. W hite --------
Peerless, Colors --------

Diaper Cloth.

37% 

1 37%

16
12%
35
62%
20
32%
25

__________ 1 1
________ 1 2

' I ___________ 1 3
_______ 1 4

_______ 1 6
_________ 1 7

Blankets.
N ashua Cotton Felted.

in.
in.
in.
in.
in.
in.

37%
50
42%
09
60

36 in. Elco T apestry- 30 
Linings and Cambrics.

Tico D  Satine --------  30
No. 40 Blk. Satine — 20 
No. 1 W hite Satine _ 17%
N o. 50 P e r c a lin e -----  3Z%
DD Black Satine —  27% 
Satin F in ished Satine  
Raidant Bloom er Sat.
36 in. Printed Satine  
W indsor Cambric —  
Parkwood W ash Sat.

Meritas Oil Cloth.
5-4 W hite ---------------- 3 15
5-4 M ossaics ------------3 yu
5- 4 B lue Figure ------ 3 J5
6- 4 W hite -- 4 1®
All oil cloth sold n et cash, 
no discount.

F lags. _
Doz.

16x24 in. S p ea rh ead s  1 32% 
18x30 in. S p ea rh ead s  1 90 
24x36 in. S p ea rh ead s  2 95 

Each
R eliance P rt. 70 
R eliance Prt. J 30 
Reliance P rt. 1 90 
Reliance Prt. 2 90 

8x12 ft. Reliance Prt. 4 25 
4x6 ft. Defiance Swd. 2 00 
5x8 ft . Defiance Swd. 2 75 
6x9 ft. Defiance Swd. 3 60 
8x12 ft. Defiance Swd. 5 20 
10x15 ft. Defiance Swd 8 00 
6x9 ft. Sterling W ool 7 50 
8x12 ft. Sterling W ool 11 oO Gross
N o. 7 M uslin F lags -  7 20 

Sheets and Pillow Cases. 
63x90 Pequot B lea—  J5 85 

Pequot B lea .— J7 35 
Pequot B lea .— 17 35 
Pequot B lea—  J9 00 
Pequot B lea .— 18 85 

L ess 5% —
S ta n d a r d -------15 00

42x38% U tica  C ases . 4 15 
42x36 Pequot P lain  __ 4 32 
45x36 Pequot Plain — 4 56 
42x36 P equot S. S. — 5 32 
45x36 P equ ot S. S. — 5 56 

L«H 6%

54x74, G. W . T. 1 50
60x76, G. W . T.
64x76, G. W . T. _____ 1 60
66x80, G. W . T. _____ 2 00
72x80, G. W . T. _____ 2 15
72x84, G. W . T. _____ 2 30

Catlin Cotton Felted.
54x74, G. W . T. ___ 1 32%
60x76, G. W .  T. __1.42%
60x80, G. W . T. ___ 1.50
64x76, G. W . T. ___ 1.60
64x80, <T. W . T. ___ 1.60
70x80, G. W . T. ___ 1.90

3x5
4x6
5x8
6x9

ft.
ft.
ft.
ft.

63x99
72x90
72x99
81x90
81x90

4 50 
2 25
2 85
3 00

2 15 
2 50

Notions.
Doz.

1225-F B oston Garters 2 25 
Rubber F ly  Sw atters 90 

P er M
Roberts N e e d le s -------2 50
Stork N eed les ---------- 1 00

P er Box
Steel P ins, S. C. 300 42% 
Steel P ins, M. C. 300 45
B rass P ins, S. C. 300 75
B rass P ins, M. C. 300 85

Doz.
Coats T h r e a d -----------  59
Clarks M ile-End Td. 59 
J. J. Clarks T hread . 56 
Gainsborough H airnets

D. MeSh ---------------- 1 00
Gainsborough H airnets

S. M esh ----------------  80
P er B ox

R. M. C. Crochet Cot. 75 
B -4 Clarks Crochet C. 90 
Silkine Crochet Cotton 90 
Sansilk  Crochet Cot. 55 
D exters’ K nitting

Cotton, W hite ____ 1 50
D exter’s  K nitting  

Cotton, B lk., col’d— 1 75 
A llies’ Y am , bundle. 6 50 

Pound
Fleishers K nitted  

W orsted, skeins —  2 00 
F leishers Spanish

W orsted, balls ___ 2 25
Fleishers Germantown

Zephyr, balls -------- 3 30
F leishers Saxony, ba. 3 30 
F leishers K nitted

W orsted, b a l l s -------2 25
Fleishers Scotch &

H eather, b a l l s -------- 2 55
Doz.

Ironweave H andkfs—  90
R it D ye S o a p ----------- „ 80
B ixby J e t Oil P a s te .  1 36 
B ixby Brown P a ste  — 1 3 »

Sizes __________________
Men’s Underwear.

H anes sh irts and drawers ------------ 7 50
H anes union su its  --------------------- - 14 ou
Black Label H igh Rock sh irts and

drawers _______________________ -  ° “u
Red Label H igh Rock sh irts and

drawers ----------------------------------- - 9 V9
Black Label H igh Rock union su its  J5 00 
Red Label H igh Rock union su its  16 50 
14 pound combed union su it w ith  -

Cooper collarette --------------------— Jjj 99
H eavy all wool union su it — ----------2» 99
18 pound part wool union s u i t ----- 18 00

Hosiery— M isses and Ladles.
M isses 300 needle combed hose.

bxd. 1 doz. $2.25 on 7 rise 10 fall 05 
B oys’ 3 lbs. on 9, extra  clean yarn

on 8 (R 1 0 F 5 )_____________________ 9 25
Ladies' 220 needle combed yarn

hose, seam ed back ------------------------2 25
Ladies’ 220 needle m ere, hose w ith  

440 needle rib. top fashion seam
in back ---------------------------------------

Ladies’ fleeced hose, hem t o p --------
Ladies' fleeced hose, rib. t o p --------
Ladies’ fleeced hose, rib. t o p --------

Hosiery— Men’s.
Men’s  200 needle full combed ya m

h o s e ______________________________-
Men s 220 needle full m ere, hose —
Men's 240 needle fiber silk  h o s e ----4 50
Men’s pure silk  hose -------—-----------------6 00
N elson’s  Rockford socks, b d l s . ------- J 20
N elson’s Rockford socks, b d l s . ---------J 20
N elson’s Rockford socks, b d ls . ---------- 1 50

Men’s Sw eaters.
H eavy all wool rope or shaker knit

for m en ----------------------------------  — 4 99
Wool slip overs for men (respun)— 2 60
Men’s fashioned all wool shakers __ 5 00
Men’s % Cardigan stitch , according

to quality, each --------------- 3 00 to 4 50
Ladies’ Sw eaters.

Style entering into price, it is  im possible 
to g ive specific quotations, but sw eaters  
that m ay readily be sold can be had in 
a variety of s ty les and com binations from  
$3.00 to $5.00 each.

Bathing S u its  for Spring Delivery.
Men's all pure w orsted, p l a i n -----  22 50
M en’s all pure w orsted w ith  chest

stripes ---------------------------- 27 00 to 33 00
L adies’ all pure w orsted, plain —  25 00 
L adies’ all pure w orsted striped and

color com binations --------------  27 00 up
A thletic Underwear for Spring.

B. V. D .’s, Men’s  union s u i t s -----  12 62%
Seal Pax, No. 10, union su its  — 10 50 
Men's 72x80 N ainsooks, m ay be

na,l a t _________________  7 25 to 9 00
M en’s  Soisettes, highly m ercerized

a t ___________ _________________13 50
Men’s Dress Furnishings.

Slidewell collars, linen or s o f t -----  1 60
Neckwear ___  3 75, 4 50, 6 00, 7 50 9 00
Flannel n ight sh irts -------------——  J9 60
D ress pants --------------------- 33 00 to 42 00
Mufflers ---------------------------- 12 "  to 19 50
Dress sh irts ______________ 8 00 to 48 00
Laundered stiff cuff sh irts, 80 sq.

percale ----------------------------------------19 j!9
President and Shirley suspenders __ 4 50 

Men’s Work Furnishings.
M ackinaws ------------------------- 7 00 to 15 00
Duck coats ------------------------- - , “ 00
Sheep c o a t s ------------------------ 7 00 to J2 50
No. 220 overalls or j a c k e t s ------------ 12 00
No. 240 overalls or j a c k e t s ------------ 10 00
No. 260 overalls or j a c k e t s ----------  8 87%
S tiefel rope stripe, W abash stripe  

Club or Spade overall or jacket,
2 seam , triple stitched -------------- 13 50

Coverall kahki -------------------------—  24 00
W inter pants ------------------- 21 00 to 39 00
Black sateen  work s h i r t s -----------  8 37%
N u gget blue cham bray work sh irts 8 00
Golden Rule work s h i r t s --------------- 7 50
P iece dyed work s h i r t s ------------------ 6 50
B est Q uality work sh irts — 9 00 to  13 50
Cherry Valley flannel s h i r t s --------  22 50
Buffalo flannel sh irts -------------------  39 00
Dom et flannel s h i r t s --------  10 50 to 12 00
Standard flannel sh irts ----------------  22 00
H arding flannel sh irts --------------  19 87%
W ork suspenders ------------------- -—  2 25
Shirley Police or X  B ack work Sus. 4 50 

Boys’ Furnishings.
Knickerbockers ------------------ 9 50 to 15 00
M ackinaws ------------------------ 4 25 to 8 50
Overalls, Brownies, e t c . _ 6 50 to 9 00
Y ouths’ W abash stripe overall —  10 25
Coverall ------------------------------------------- J<j 99
Standard flannel s h i r t s ------------------- 16 50
68x72 dress s h i r t s --------------------------- 8 50

Caps and Umbrellas.
B lack sateen  shop cap, d o z . --------  1 99
D ress caps, m en's, doz. — 7 50 to 19 50
D ress caps, boys’, d o z . -----  7 25 to 10 25
Men’s & Ladies’ U m brellas 10 50 to 48 00 

Ladies’ Furnishings.
Middy Blouses, red, green, or navy

wool flannel, each -------------------   4 00
Serge m iddy blouses, e a c h ------------ 3 50
V oile w aists, doz. -----------  9 00 to 15 00
G eorgette w aists, each ------------------ 4 00
Crepe D e Chine w aists, each -----  3 25
Tricollette w aists, e a c h ------------------ 3 25
Bungalow percale aprons, dz. 7 50 to 8 00 
Bungalow  Gingham aprons, doz. 13 60 
Gingham house dresses, dz. 24 00 to 48 00 
Bathrobes, ladies’ or m en’s, each 5 50 
B est sateen  petticoats, doz. 9 00 to 13 50
Pettibockers, doz. ----------------------— 8 00
Bandeaux, doz. ___________  2 25 to 12 00
B rassiers, doz. ____ - __- ___ 4 00 to 18 50
Silk and cot. E nv. Chem, dz. 6 00 to 19 50 
Outing gow ns ____________  8 60 to 18 50
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Baby Beef Commands Best Market 
Prices.

Baby beef production  can 1>e made 
m ost profitable and land w orth not 
m ore than $150 an acre, of which at 
least 50 per cent, is easily cultivated, 
says W . H. Peters, acting  chief of 
the animal husbandry  division of the 
U niversity  o f M innesota. By baby 
beef production, he says, is m eant the 
growing, fattening and m arketing  of 
beef calves at ages ranging from  
•twelve to tw enty-four m onths, six- 
ten to eighteen m onths being the m ost 
econom ical at which to sell.

“W ith  sufficient fat on them  when 
placed on the m arket, baby beeves 
are always m arket toppers,” P ro ­
fessor P e ters says. “ Baby beef p ro­
duction allows raising of m ore calves 
on the sam e am ount of land than 
does production of stock o r  feeder 
cattle. Each good baby beef steer 
should sell for $30 to  $50 m ore when 
one and one-half years old than  the 
average feeder steer will bring  a t two 
and one-half years of age.

“The cows should be fed th rough 
the w inter just as cows would be in 
stocker and feeder production. Be­
cause it is im portan t to get calves as 
early in the spring  as is consistent 
with the opportunity  of giving them  
sufficient care, the bull m ay be turned 
out with the cow herd June 1. Before 
weaning them  the calves should be 
started  on grain by the use of a creep 
in the pasture. U ntil they are put on 
full feed about N ovem ber 1 calves 
should run with their m others.”

Sixty per cent, shelled corn or 
ground barley, 25 per cent, oats and 15 
per cent, linseed-oil meal, according to 
P rofessor Peters, make a good ration, 
along with alfalfa or clover hay and 
a little silage. Baby beeves can usual­
ly be sold to the best advantage in 
June, July or August, but m ay be car­
ried up to the early p art of Decem ber 
and sold for the C hristm as beef m ar­
ket.

New Profit Book For the Asking.
A new book which gives all the 

fundam ental facts of profit-m aking in 
the grocery store has just been issued 
by the California P rune  and A pricot 
Grow ers, Inc. I t  is “Profits in P ru n es” 
by Paul Findlay. Like all F indlay’s 
w ritings, the discussion is not con­
fined sim ply to prunes and their 
profitable handling. F indlay shows 
how the same rules and com putations 
which will yield a retail grocer 
“profits in prunes,” can be applied to a 
wide range of grocery  items. In  the

middle of the book is a new' feature. 
T his is a set of tables from which any­
one can learn at a glance what the 
selling price m ust be to get any m ar­
gin he determ ines on. T he tables 
cover costs from 7c to 18c on five m ar­
gin ranges: 20, 22J/2, 25 27}^ and 30 
per cent. All the reader has to do is 
find his cost at the top of the table of 
m argins he selects and his sale prices 
are right below th at cost. A nother 
feature of special utility is the quan­
tity pricing arrangem ent.

For exam ple: Given a cost of lOj^c 
for p runes with 25 per cent, m argin 
desired. T urn  to the 25 per cent, m ar­
gin table, run the finger a long the 
cost line at the top to 10J4- R ight be­
low is found the one-pound price, 15c; 
next, three pounds for 43c; next, five 
pounds for 72c; then, ten pounds for 
$1.44; finally, twenty-five pounds, 
$3.59. The book is very artistica lly  
gotten  up and is ju st righ t to  carry  
in the coat pocket. T hose who wish 
a copy—and every grocer should have 
at least one—should w rite a t once to 
California P rune and A pricot G row ers 
Inc., San Jose, Calif. T he book is 
free so long as the supply lasts.

Realized His Ambition To Own Model 
Market.

W arsaw , N. Y., Nov. 28—John N u­
gent has been cutting  m eat here in 
W arsaw  for th irty -tw o years—tw enty 
years w ith one man, tw o years w ith 
two o ther men and ten years in busi­
ness for him self—and he has made 
good. His service has been such th at 
he has been enabled to carry  out his 
long-cherished am bition to have a 
model m eat ntarket right here in W ar­
saw. R ural m eat dealers generally 
lack the facilities, which the big hotels 
and big m eat dealers in the city have, 
of carry ing  stock until it becom es 
tender. Residents in ru ral com m uni­
ties rarely  know w hat it is to buy the 
kind of steaks they  can get in the 
good hotels and restau ran ts in the 
cities, because their m eat m erchants 
cannot serve them  with the m eats in 
the proper condition. Mr. N ugent has 
had his idea o f the kind of m eat m ar­
ket he wanted, and when he bought 
the p roperty  at 78 Main street some 
time ago he decided to carry  his plans 
into effect.

He had the walls of the building en­
tirely  denuded of p laster and plastered 
fresh and coated with new wall coat­
ing, and the basem ent fixed up, and 
the partitions set w here he wanted 
them , and then installed an ice-m ak­
ing machine, one of the la test devices 
for cooling refrigerato rs known. He 
installed entirely  new  counters, p ro ­
tected with glass and m arbleized tops 
with pipes from  the ice m achine to 
keep the m eats on the counters a t the 
proper tem perature. H e installed a 
re frigerator that holds ten beef car­
casses at once, in addition to all the 
o ther kinds of m eats he needs for his 
trade, and it is as easy to  keep the 
tem perature of th at m eat room  at 27 
degrees as a t any o ther tem perature. 
It is a display room , too; for the 
fron t of it is of glass, three th ickness­
es, with a ir cham bers betw een, so the 
public can look righ t into it and see 
everyth ing there is there.
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Is the Daily Paper a Daily Curse? 
W ritten for the Tradesm an.

W ould-be funny parag raphers seem 
of late to have seized on ano ther 
incident o f hum an em otions and are 
vieing with one ano ther in p e rp e tra t­
ing jokes about wom en w eeping at 
weddings. N ew spapers are banding 
these jests from  one end of the land 
to  another, w ith the result th a t boys 
and young men are encouraged or 
confirm ed in their d isrespect or con­
tem pt of g irls and women.

T he sacredness and solem nity of 
m arriage needs to be im pressed upon 
youth  ra th e r than the opposite. If 
ever a m other has cause to weep it 
is a t her daugh ter’s wedding or 
because of her m arriage. T he m other 
heart never w ants her brood scattered, 
and if her daughter is to move far 
away and be separated  from  m other 
m ost all the la tte r’s life it is a sacri­
fice which can not be m ade w ith 
h ilarious dem onstra tions on her part.

All the preceding years of that 
dau g h te r’s life her m other has 
guarded, guided and tried to  m inister 
to her happiness. Now she is going 
ap art to bear the cares and burdens 
th a t are sure to come, and possible 
disappointm nt and sorrow , also, with 
o r w ithout a loving , sym pathetic 
com panion. Even a lthough he proves 
the latter, he cannot fill the m o th er’s 
■place w ith her hands and her counsel

M aidenhood is the  fairest flower 
th at ever bloomed on earth . Shall it 
have its happy fruition in the m arried 
state  or shall it be crushed and 
tram pled under foot?

N ot only m others but all true men 
are anxious as to final results. T he 
la tte r do  not weep, but som etim es 
they silently deplore the fact of “such 
a fine girl throw ing herself aw ay on 
such a fellow.”

F o r years we have been rejoicing 
th at the daily press has shown signs 
of changing for the better. But now 
the forces of evil seem re-inforced 
and are b e ing  aided in various ways 
by the daily press. N o t until public 
opinion renders an unfavorable verdict 
and takes steps to carry  out the 
sentence do the papers take heed. 
Jokes and comic features are over­
done. A little nonsense has grow n 
to be a g reat nuisance. W e are getting  
back to the tim e when we had to 
adm it that the daily paper was a daily 
curse. W e cannot search its pages for 
the inform ation we need w ithout 
seeing th a t which causes shame and 
indignation. F rom  a so-called harm ­
less joke about a weeping m other we 
have come to the im m oral theatrical 
advertisem ents which contribute to the 
ruin which causes m any a m other to 
weep. These same funny parag raph­
ers would not laugh at this grief, but 
so-called harm less jokes m ay not be 
exem pt from  a share in the cause of 
it.

W hat good can ever come from  a 
joke about the sacred relations of life 
or the em otions? No m an is w orthy  
to wield a pen unless his ultim ate aim 
is to benefit his fellows. T o scatter 
sunshine and good cheer is com m end­
able, but do these foolish jokes really 
help any one? T he people who m ost 
feed on such chaff do  not evidence its 
helpfulness. I t  becom es a dissipation, 
crowds out the good, helpful habits of 
thought and leaves the m ind vacant 
and unsatisfied, pining for m ore ex­
citement. E. E. W hitney.

Health Market as Well as Meat Mar­
ket.

Let your custom er note that yours 
is a health m arket as well as a meat 
m arket. T he advertising pow er of 
cleanliness is very great. T he fol­
lowing regulations adopted from  the 
city ordinances of Tacom a are being 
advocated in various cities:

1. M eat, p o rk ,' lard or o ther food 
m ust not be exposed in open doors or 
windows.

2. Cut m eats, fish, fowl, shellfish o r 
prepared  foods shall be  kept in ven­
tilated receptacles which shall exclude 
flies and dust.

3. O nly such preservatives as are 
perm itted  by Federal law shall be used 
in curing  or preserving meats.

4. All m eats m ust be raised 2 feet 
from  the floor, unless enclosed in glass 
cases.

5. No diseased, decayed or o th er­
wise unw holesom e meat shall be of­
fered for sale or gift.

6. F loors m ust be clean sawdust, 
fresh and free from blood or o ther 
deleterious m atter.

Bubbles That Burst.
• A g reat noise is being made about 
the success said to have been attained 
by some K ansas farm ers who are op­
erating  a m eat m arket on the co­
operative plan. The m arket was 
started  to “get away from the high 
prices charged by the butchers.” These 
new-fangled schem es usually look 
prosperous for a few weeks, but they 
are all wind, and fade ou t like a pic­
ture on the screen. T he Illinois far­
m ers who started  a co-operative pack­
ing p lant not long ago seem ed to be 
going along nicely, but now their 
plant is in the hands of a receiver.

Lonesome Town.
Have you ever lived in Lonesom e Town.

W ith nobody there but yourself,
And a lot of du sty  m em ories.

Like library books on a shelf:
W here your spectral past will gibe a t you,

As you shiver, and cringe, and quail, 
And tell you all the m istakes you've made.

And boast that it knew you would fail?

A weary old town is Lonesom e Town,
As lone a s lone can be:

1 bate the sm ell of the m u sty  place,
For it never w as m eant for me.

I need the touch of a  loving hand
And a sky that is a lw ays blue,

W ith Laughter and Love for company,
And a Pal—who is  ju st like you.

John De W itt.

T he chap who tries to prove the 
world flat proves himself flat.

SERVICE QUALITY

Fancy Golden Heart Winter Celery
Lot shipments a specialty 

Write or wire orders
JOE PATMOS HUDSONVILLE, MICH*

The Vinkemulder Company
Grand Rapids

offers for the holidays—
Sunkist Navel Oranges 
Sealdsweet Florida Oranges 
Sealdsweet Grapefruit 
Late Howe Cranberries 
Grapes, nuts, dates, figs.

Quality —- Reasonable Prices — Service

“NOT IN THE TRUST”

N E W  H O M E  O F  T H E  H E K M A N  B I S C U I T  CO ., G ra n d  R a p id s

Eat a Few—
H E RM A N ’S Grahams 
and Select Soda Crackers

(Also a full line of Cookie-Cakes and Crackers)

They're Better!

HEKMAN BISCUIT COMPANY
Grand Rapids, Mich.
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Some Lines to be Featured for Christ­
mas Trade.

W ritten for the Tradesm an.
It is a question if hardw are dealers 

make enough of their spo rting  goods 
a t C hristm as time. T he m erchant 
who is not a sporting  enthusiast him ­
self, o r who has no boys and g irls 
of his own, does not quite realize the 
attractiveness of these lines, pa rtic ­
ularly  to the younger class of custom ­
ers.

Sporting  goods are appreciated by 
young and old alike. P resum ing  they 
are seasonable lines, th a t is to  say, 
toboggans, snow shoes, skates, sleds, 
hockey sticks, etc., they  help to 
ensure a p leasan t C hristm as holiday 
for the recipient. Then, too, they are 
easier to  pick and choose from  than 
o ther lines of presents. T hus, in buy­
ing a gift for a boy, it is very easy 
for the older purchaser to m ake the 
wrong choice. But th is is not the case 
with, say, skates. You m ake no 
m istake there.

T here  is a grow ing feeling that 
presents should not be so m uch novel 
as useful. H ere, sporting  goods ad­
m irably serve the  purpose.

T here  is one great advantage in 
show ing sporting  goods at this sea­
son and th at is that they m ake ex­
cellent window displays. No window 
design is m ore distinctively attractive 
than  one made up of these popular 
lines. And, even if the window is not 
devoted to sporting  goods exclusive­
ly, they  can be effectively combined 
w ith o ther lines.

T hus, a purely  C hristm as window 
can show  Santa Claus carry ing  his 
goods on a toboggan o r a bob-sleigh. 
H e him self can be equipped with snow 
shoes o r skates. I t  is very easy to 
work sporting  goods into any design 
the m erchant may wish to use.

Sporting  goods require display to 
sell to good advantage. You must 
give them  a fair share of the  window 
space from  tim e to time, and play 
them  up prom inently  in the interior 
display.

The m erchant should not be afraid 
to allow his custom ers to examine 
these lines. O f course, he should not 
b rin g  his m ost valuable guns down 
w here they  can be fingered by the 
o rd in ary  school boy; but lines which 
a certain am ount of handling  will 
no t h u rt can be placed w ithin easy 
reach of custom ers. T he sm all boy, 
like those of older grow th, wishes to 
see and feel for himself. Y oung as he 
is, he has p robably  form ed certain  
ideas as to w hat kind o f skate,

hockey stick or toboggan he would 
like. It will pay in the long run to 
give him dn opportun ity  to exam ine 
things. For in the Christm as trade 
the good-will of the youngster is 
worth som ething.

Salespeople should, of course, be 
on their guard  against pilfering. T his 
is a quite prevalent trouble a t the 
C hristm as season, particu larly  where 
sm aller goods are on easy display; 
and the only rem edy for it—or it 
m ight be said more correctly , the only 
palliative—is constan t watchfulness. 
T here are some youngsters who will 
pilfer, if given an opportunity.

P ilfering  is, however, less likely 
where the  salespeople m ake it a point 
to know their bo y  custom ers and trea t 
them  with consideration. It m ust not 
be forgotten  that the boy or girl buyer 
of today is the man or wom an buyer 
of tom orrow , and th a t in securing the 
goodwill of these youngsters, the 
m erchant is laying the foundation for 
future business. T he boy who is re­
ceived by the clerk as if he were a 
custom er of g reat im portance, whose 
first small purchase gets the same 
degree of careful atten tion  as though ' 
he were buying the m ost expensive 
gun in stock, and who leaves the store 
w ith an enhanced idea of his own 
im portance, becom es a booster for 
that store. He not only influences 
o th er lads, but his talk  a t hom e in­
fluences his fa ther and m other and 
they look at th a t store th rough  the 
enthusiasm  of their son. T rea t the 
boy as a “m ere kid” however, laugh 
at him  when he takes him self serious­
ly and you are p re tty  apt to an tagon­
ize him  , with any th ing  but good 
results.

T here  are o ther lines that can be 
given some atten tion  rig h t now, to 
good advantage. F o r instance, m any 
dealers will be inclined to scout the 
idea of selling stoves a t Christm as 
time. On the one hand people are 
too hard up, on the o ther the people 
with m oney are too in ten t on buying 
presents, to spare the time and m oney 
for such ordinary  articles as stoves. 
T here  is considerable tru th  in this, 
of course. Y et if you can sell only 
a few stoves, it will help considerably, 
and will pay for a little  ex tra  effort 
in th at special direction.

In  the first place, the C hristm as 
festivities involve a g reat deal of cook­
ing and baking. T hus, w ith the 
holidays approaching, it is the psycho­
logical m om ent to broach the subject 
«of a new range, when the housewife, 
m ore than ever, appreciates the need.

This is not m ere theorizing  on the 
score of trade possibilities. M any 
dealers have established by practical 
experience th at a brisk pre-C hristm as 
trade can be done in stoves and

Manufactured by the Piston Ring 
Co., of Muskegon, Mich., used in 
large quantities by the following 
well known manufacturers:

Nor dyke & Marmon, 
Northway Motor & Mfg. Co., 
Oakland Motor Car Co.,
Olds Motor Works,
Packard Motor Car Co., 
Cadillac Motor Car Co., 
Dodge Bros.,
Continental Motors Corp., 
The Studebaker Corp., 
Maxwell Motor Co.,
Hudson Motor Car Co., 
and others.

We can make prompt shipment of any size of this make of ring.

BROWN &  SEHLER CO., Distributors, Grand Rapids, Mich.
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ranges. By handling their cam paign 
tactfully , they  have been able to 
a rouse  considerable in terest, and to 
secure sales.

T o  be successful, th is  C hristm as 
cam paign m ust be s ta rted  a lm ost a t 
once. If  sales are to  be made, they  
will be m ade early in  the holiday 
season, ra th e r th an  tow ard  its close. 
T he th rifty  housewife sta rts  her prep­
arations for the festivities well in 
advance. I f  she is to  becom e in te r­
ested in a new range, it m ust be soon. 
T he last week or tw o of the  holiday 
season she will be too m uch concerned 
w ith o rd inary  C hristm as buying to 
trouble w ith a  stove.

A good idea is to  use some adver­
tis ing  space. H ere  is a suggested 
in troduction :

E V E R Y T H IN G  D O N E  T O  
A T U R N .

T he housewife is anxious to have 
her C hristm as cooking perfect. She 
na turally  takes pride in the excellence 
of the good th ings she bakes for 
Christm as. B ut how can she get the 
best resu lts unless the range she uses 
is up-to-date and  in good condition?

A m echanic cannot w ork  w ithout 
good tools. W hy expect the house­
wife to cook good things w ith an out- 
of-date range? W hy not provide her 
the best equipm ent?

W e have now on display the  range 
w hich ensures perfect cooking, etc., 
etc.

T ry  to  drive hom e this idea of 
m aking the C hristm as cooking a 
pleasure, of cu tting  down the am ount 
of w orry  and trouble and vexation 
involved.

T he store windows can help along 
the good w ork. A display, early in 
the season, show ing a range w ith a 
collection of well cooked viands and a 
few cards po in ting  out the strong  
features of the range, will be found 
effective.

M uch can be done by canvassing 
custom ers in the store. If  the sales­
m an talks about m ethods o f C hristm as 
cooking, suggesting  certain  little 
articles which will be found of assist­
ance, he can soon lead the conversa­
tion around to  the m atter of ranges, 
and from  there  to  the advisability of 
having a thoroughly  up-to-date range.

M ost m erchants have a list of p ros­
pects canvassed earlier in the season. 
Spare m om ents can be spent getting  
in touch w ith those who have not been 
sold, and u rg ing  the desirability  of a 
new range a t th is  particu lar season. 
T he m erchant will not sell scores of 
ranges as a result of this pre-holiday 
canvass; but if 'he sells even one, it 
will repay him, for the  slight extra 
effort. M eanwhile, a brief canvass of 
unsold prospects will keep them  lined 
up for future effort.

One dealer, in his advertising, sug­
gested having his “ex p ert” look over 
the  range and see th a t it was in the 
best possible shape for the holiday 
cooking. T here  w as no charge for 
inspection, bu t any actual w ork  found 
necessary was charged for a t usual 
rates. T h is inspection disclosed a 
good m any prospects for new ranges, 
and some actual sales w ere m ade at 
th e  tim e*  A ll of which was good 
business.

In quite a few eases where the

housewife would balk a t  the  idea of a 
new range, even though it was clearly  
needed, the m an of the house could 
be approached w ith the suggestion 
th a t a new range would m ake an 
adm irable C hristm as present. T here  
are good possibilities in th is  direc­
tion ;it is a long the line o f the grow ing 
tendency in recent years tow ard  
useful gifts. W hile the num ber of 
ranges sold for this purpose m ay be 
sm all, the idea is a good one to  en­
courage. “Mr. So-and-so bought 
M rs. So-and-so a new range for 
a C hristm as presen t,” is th e  sort of 
w ord-of-m outh propaganda th a t helps 
to build future business for the h a rd ­
ware dealer.

As a rule, stoves are pushed out of 
sight at the C hristm as season to 
m ake way for the regu lar lines of 
gift articles. T his is essential, p a rtic ­
ularly  in a sm all store, w here space 
is a t a prem ium . I t is enough  to  keep 
the stoves where they  can be inspected 
readily  by the custom er w ho shows 
actual in te rest in them .

V ictor Lauriston .

Nothing Wrong to Him.
M other w as terrib ly  upset by 

T om y’s appearance, particularly  his 
unw ashed face.

“Tom m y, T om m y!” she exclaim ed 
in g reat d istress, “Y our face needs 
w ashing terrib ly  1 Did you look a t it 
in the m irro r th is m orning?”

“No, m other,” said T om m y, w ith 
every indication of surprised  concern, 
“but it seem ed .a ll righ t when I felt 
it."

I t ’s hard to go into transports over 
our wooden transports . __________

LEARN B U S IN E S S
A t home by correspondence

“The Quality School”
A. E. HOW ELL, Manager 

110-118 Pearl St. Grand Rapids, Mich.

T eaches by m ail. The school is  a s  near  
to you as your m all box. W rite for full 
particulars.

We are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A. B. KNOW LSON CO.
Grand Rapids Michigan

refrigerators
for  ALL PURPOSES

Send for Catalogue

No. 95 for Residences 
No. 53 for H otels, Clubs, 

H ospitals, Etc.
No. 72 for Grocery Stores 
No. 64 for M eat M arkets 
No. 75 for F lorist Shops

McCRAY REFRIGERATOR CO.
2144 Lake S t . KendallviHe, ln d .

T H E  SIGN OF QUALITY

If You Wish the Best Home 
Baking, Begin Now With

Lily White
“ The Flour the Best Cooks Use,y

Lily White, made of the finest wheats grown in America, blended with 
unsurpassed skill, and milled to a state of uniform granulation, will assure 
you of better baking results than any flour you can buy.
Bread, rolls and biscuits baked with Lily White are light, tender, flavory, 
white and wholesome. Pastry is crisp— that delicious kind— never flat

Look for the or soggy.
ROWENA There is a difference in flours— greater than most people imagine. There 
trade-mark is a difference in wheats and every step of the milling process. It is
on the sack not reasonable to expect the best baking results from infenor grades.

Lily White will produce the best baking because of its superior quality.

Thousands Bake with Lily White
The next time you bake call up your grocer and ask him for a sack of 
“the flour the best cooks use.” He’ll know what to send you.

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN 

“Millers for Sixty Years”

Ads like th ese axe being run ^ u ^ r l y ^ n d  w h ite 1 F lo u /in * sto ck  at"all* U m esf th ereb y^ ein g
weh areFl U i n g  to create for L ily W hite Flour.
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Where and Why Hotel Rates Are 
Too High?

G rand Rapids, Nov. 29—T he asser­
tion has been m ade in a general way 
by associations of jobbers and com­
m ercial travelers to the effect that 
ra tes charged by hotels th roughout 
the country  are very much too high. 
Some of your correspondents have 
been m aking similar claims, but w ith­
out specializing. Quite likely this is 
true in m any cases, while in o thers 
there  appears to be a justification for 
charging ra tes som ew hat higher than 
during  the period imm ediately p re­
ceding the war. T his applies par­
ticularly  to the European hotels in 
the larger cities, and is made neces­
sary by  costs of operation which have 
not been m aterially  reduced since the 
war. On the o ther hand, these insti­
tutions have a g raduated  scale of 
prices which ad just them selves to the 
needs of the patron, consequently 
there is little valid com plaint about 
the charge for this b ranch of the ser­
vice.

On the o ther hand, the restauran t 
charges in m any of these estab lish­
m ents are m onstrous, away above pre­
w ar rates, and are unjustifiable. P ost- 
m aster General H ays m ight well 
make an assignm ent from  his p ro ­
posed m arine service tow ards the p ro ­
tection of the guests of some of these 
establishm ents. The equivalent of one 
of the appetizing meals served, for 
instance, at the old M orton House for 
75c, would cost at least $3 at one of 
the presen t day cafes, and quite p ro b ­
ably not nearly so satisfying. T his 
class of hotels is alw ays com plaining 
th a t the resaturan t is the money los^r 
of the whole institution, and it ought 
to be. Selfishness and greed have 
driven the trade which properly be­
longs to the hotel to the m vriad of 
small re stau ran ts which have been 
built tip in com petition therew ith.

T he E uropean hotels in the rural 
d istricts have no excuse for existence. 
Basing their rates on charges made by 
the superior city hotels w ith a ten ­
fold investm ent and ridiculous charges 
for re stau ran t service inferior and ab ­
solutely inadequate, they are, as a rule, 
unw orthy  of patronage and eventually 
will receive their just deserts—ob­
livion. Recently the m anager of a 
coun try  hotel of this description ad­
vised me that he was losing m oney in 
his cafe, for the reason that only about 
10 per cent, of his lodgers were taking 
their meals at his hands. H e was told 
w hy th is  condition existed, but, os­
trich-like, ducked his head in the sand, 
aw aiting some o ther listener to  his 
hard luck story. .

W hile we are on the subject ot 
“ feeding the b ru te,” here is an item 
of in terest to the traveling public 
which ought to  soak into the cranium  
of some of these profiteering  caterers:

T he well-known Sherm an House, in 
Chicago, has ju st inaugurated  an “all-
y o u -can -< ea t-for-on e-d o llar” d in n er,
with an unlim ited selection from  the 
follow ing bill of fare, w ith the usual 
surpassing  service, and frequent 
queries on the part of the head w aiter 
as to w hether you are getting  every­
th ing  you desire:

HOT
Broiled Lake Superior whitefish , sauce  

rem oulade
Fresh m ackerel m ariniere 

V eal stew  paprika M utton chop
Calf liver, w ith sm othered onions

Roast ribs of prime beef
COLD

Roast beef V irginia ham

Corned beef brisket, Pickled beef tongue  
Home made head cheese  

Salm on, sauce figaro Sardines, can
F ilet of herring in wine 

Cheese
VEG ETABLES

Boiled potato Mashed potato
Browned potatoes

Spinach, Green peas, Wax beans au gratin  
SALAD

Shrim ps Cole Slaw Chicken Potato  
Chicory L ettuce

D ressing: French: 1000 Island:
m ayonnaise; Lorenzo; chili or tom ato  

catsup  
D ESSERT

Applie pie Fresh rhubarb pie
Fresh plum pie French pastry  

Layer cake Pound cake 
W alnut coffee cake, Apricot sago pudding 
I’reserved: Pineapple; Peach or Pear,

Melba sauce. Baked apple 
Vanilla, loganberry or chocolate ice-cream  

w ith cookies 
D elicious apple

Coffee, Tea. Milk or Butterm ilk  
French rolls, French bread, rye bread, 

corn bread, raisin bread and butter
Com pare this with some of the dol­

lar m eals furnished now adays with 
“choice of” in terlarded betw een each 
course, and then wonder why the hotel 
lodger eats elsewhere.

Also one of the largest Chicago 
hotels came forw ard w ith the an­
nouncem ent th at an additional charge 
of one dollar only will be m ade where 
two persons occupy one room , re­
gardless of the room  price. D oesn’t 
this make life w orth living?

Now a word about the  o rdinary  
country  hotel run on the Am erican 
p lan: F rom  time im m em orial the
rates of these utilities was custom arily  
$2 per day with an occasional sprink­
ling of $1 and $1.50 variety. Many 
of the form er were not w orth $1 and 
some of the latter were w orth $3. T he 
slogan “only $2 house in to w n ” was 
usually a sufficient a ttrac tion  for the 
comm ercial man. Such as rendered 
decent service were usually well pa t­
ronized and fairly successful. O thers 
giving inferior service were^ usuallv 
“under new m anagem ent.” T he suc­
cessful ones were those who rendered 
you a personal and wholesome ser­
vice, w ithout ostentation, by always 
convincingly dem onstra ting  th at they 
were glad to have your patronage. 
W hat has becom e 9 f this class of 
hom elike caravansaries? T here are 
some who still retain  their old-tim e 
personality  and a very few wh<5 are 
still serving an appreciative public at 
the old ra tes and prospering. Super­
ciliousness gained roo t w ith m any of 
the others and to-day you h ear: “Well, 
if you don’t like it, go elsew here!” 
W hen  potatoes abnorm ally  rose to $3 
and $4 per bushel, by com prehensive 
m athem atical calculation it was dis­
covered th a t a guest with a “grow ing” 
appetite  m ight eat a nickel’s w orth, 
and while it was agreed that an ac­
com plished glu tton  m ight make way 
with two ounces of bacon, ra tes( were 
im m ediately doubled, and no m ark 
dow n” sale has yet been announced. 
Rooms, m eagerly furnished, w ithout 
any sign of rehablitation, form erly 
supplied at 50c, im m ediately advanced 
to $1.50. No claim  could be sub­
stan tia ted  in the m ajority  of cases 
that the room  service cost had ad­
vanced. I t was usually cared  for by 
m em bers of the family, as were other 
duties, on which lower costs were 
negligible. I t  was the“if you don’t 
like it, leave it alone” sp irit—a war 
production.

B ut the w ar is over. H ave these 
exemplifiers of self interest ever heard 
of changed conditions: th at practically  
every th ing  .in the provision line has 
re tu rned  to its ojd level? Yes! I

found one of them  the o ther day who 
adm itted  that there has been some 
item s which had dropped in price, but 
he was particularly  aggrieved th a t the 
old reliable prune, which used to 
come at 20 pounds for $1, was still 
to lerab ly  high. H is victim s ought to 
be thankful th a t such is the esae.

T here  are hotels and hotels. Some 
are serving irregu lar, satisfying meals 
to-day for 50c that are w orth more. 
O thers are ch arg in g  75c to  $1 for 
“hand ou ts” no t w orth  a quarter, and 
the traveling  m an who is nom inally 
the “g o a t” is largelly  responsible for 
this condition, because he hates to 
tu rn  down his old friends and takes 
his medicine in a docile m anner. H e  
hates to reg is te r a kick and nurses his 
sorrow s in silence.

Some one has suggested a State 
com m ission to regulate hotels and 
hotel rates. W hat is really needed is 
a “vigilance” com m ittee to put an end 
to this class of grafters.

M any country  hotel men are com ­
plaining of the paucity of trad e  these 
days. These lean tim es will continue 
until this class of purveyors come to 
their senses and do their share to ­
w ards stim ulating  business. M any 
houses—large em ployers of traveling  
representatives—are w ithdraw ing their 
men from  the road because of the ex­
cessive cost of keeping them  out. 
S tagnant business conditions and 
sm aller m argins m ake it im possible to 
pay w ar-tim e hotel ra tes and railroad 
ra tes and railnoad fares. T he w inner 
in the hotel game will be the th rifty  
individual who gets into the game 
early  with his announcem ent of a 
“m ark  dow n” sale, leaving the stub­
born reactionary  to sink into the pit- 
fall he has prepared  for himself.

A fellow traveler ju st tells me of a 
hotel m an in a Southern  M ichigan 
town who justified his excessive 
charges because business has dropped 
off 50 per cent, and he m ust make up 
the deficit. Rem inding me of the H e­
brew , who reported  a profit of a con­
siderable am ount in a short period by 
m arking up his shelf w orn stock.

I t is difficult to suggest a rem edy 
for these evils but, individually, I am 
confining m y patronage to those who 
are trea tin g  the situation equitably, 
boosting  strong , and letting  the profit­
eer enjoy his own society. If m ore 
of the boys would do this, som ething 
tangible m ight be accomplished.

B. Read.

The N ew est 
In Grand Rapids

W ell Known for 
Comfort and Courtesy

HOTEL BROWNING
Three Short Blocks From Union Depot

Grand Rapids, Mich.
150 FIRE PROOF ROOMS—All W ith  

Private Bath, $2.50 and $3.00 
A. E. HAGER, M anaging-D irector

HOTEL RICKMAN
K A L A M A Z O O

One block from M ichigan Central 
Station. H eadquarters U . C. T. 

Barnes & Pfeiffer, Props.

C U S H M A N  H O T E L
PETOSKEY, MICHIGAN

The best is none too good for a tired 
Commercial Traveler.
Try the CUSHMAN on your next trip 
and you will feel right at home.

C O D Y  H O T E L
GRAND RAPIDS

d & 'ripe j $1.50 up without bath “ A  1 Li a  } j2 50 Up with bath

CAFETERIA IN CONNECTION

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED 
Rates $1.M and up 

EDWARD R. SW ETT, Mgr. 
Muskegon Michigan

Trio To Be Avoided.
T hree alleged detective agencies 

are now m aking energetic efforts to 
inveigle M ichigan m erchants into pay­
ing for m em berships, as follow s:

Pioneer N ational D etective Agency, 
M inneapolis.

S tandard  D etective Agency, M uske­
gon.

W o lco tt’s D etective Agency, Grand 
Rapids.

T he T radesm an does not recom ­
m end any of these concerns to  the 
consideration of its readers. In  fact, 
the fu rther the m em bers of the 
T radesm an family keep away from  
these concerns the m ore m oney they 
are likely to  have a t the  end of the 
year.

PARK-AMERICAN
HOTEL

Near G. R. & I. Depot 

Kalamazoo
European Plan $1.50 and Up

ERNEST McLEAN, Manager

Western Hotel
BIG RAPIDS, MICH.

Hot and cold running water in 
all rooms. Several rooms with 
bath. All rooms well heated and 
well ventilated.

A good place to atop.
American plan. Rates reason­

able.
WILL F. JENKINS, Manager.

H O T E L  W H IT C O M B
St. Joseph, M ich.

European F lan
H eadquarters for Com m ercial Men 

m aking the Tw in C ities of
ST. JOSEPH AND BENTON HARBOR
Rem odeled, refurnished and redeoor- 

rated throughout.
Cafe and Cafeteria in connection  

where the best of food is  ob­
tained a t  m oderate prices. 

Room s w ith running w ater $L50, w ith  
private to ilet $1.75 and $2.00, w ith  

private bath $2.50 and $3.00.
J. T . TO W N SEN D, Manager.

PEORIA LIFE INSURANCE  
Really Protects

Good proposition for local agents. 
W rite

J. B. HASK INS, D ist. Mgr. 
Howard City, Mich.

Beach's Restaurant
Four doors from Tradesman office

Q U A L I T Y  T H E  B E S T
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CREDIT FOR CONSUMPTION.
H ow  far is the extension of credit 

for the purpose of consum ption ju s­
tifiable? T his is a question raised by 
the N ational A ssociation of Credit 
Men, which is suggesting  a cam paign 
for the restric tion  of c redit extended 
for goods to be used in im m ediate 
consum ption. E very  one knows th at 
the credit given by retail m erchants 
is subject to  much abuse, and is one 
of the m ain causes of the high m or­
tality  ra te  am ong this class of deal­
ers. I t  not only m enaces the solvency 
of the m erchant, but it also affects the 
w elfare of his honest custom ers, who 
m ust bear their share of his losses 
when these becom e an item  of his run ­
ning expenses. Even w here there  is 
little  or no costs from  bad accounts 
the m aintenance of a credit system  is 
an item  of overhead expense th a t 
m ust enter into the determ ination  of 
the prices paid by buyers. M any 
pa tro n s of a retail store, however, do 
not object to  slightly  h igher prices if 
they  are afforded the convenience of 
having goods charged, and m ost re ­
tailers believe th a t they  can build up 
a b igger business by extending credit 
accom m odations than  is possible on a 
stric tly  cash basis. I t  is also believed 
th a t the  average housewife will buy 
m ore when cred it facilities are ex­
tended than  when cash m ust be paid. 
W hether or not th is is desirable is 
quite a debatable question.

F rom  the po in t of view of the 
econom ist the distinction betw een 
credit fo r consum ption  and credit for 
production  is a h ighly im p ortan t one. 
In  the M iddle Ages, when m ost loans 
were m ade for the purpose of con­
sum ption, the church  au thorities fo r­
bade all C hristians to  exact the  pay­
m ent of in terest, which was then de­
nounced as usury, regard less of the 
ra te . W hen the  industria l system  be­
came m ore capitalistic and loans were 
required, not because the prospective 
borrow er was in necessitous circum ­
stances, but because he could use the 
funds for h ighly productive purposes, 
the  ban on in terest-tak ing  finally dis­
appeared, a lthough  public restric tions 
designed to  prevent the exaction of 
m ore than  a reasonable ra te  still re ­
main. W here  cred it is extended on 
a large scale fo r productive en te r­
prises by bankers and investors it is 
alw ays insisted th a t it shall be secured 
by som ething of real value. W here  it 
is extended in sm all am ounts fo r the 
purpose of consum ption  there is no 
such security  behind it. Sound busi­
ness principles m ay therefo re  be neg­
lected.

TOADS WORTH $19.44 EACH.
T oads have ever been an  object of 

aversion, ye t they are am ong th e  m ost 
useful of th e  lesser servan ts of man. 
M any persons suppose the toad em its 
venom  and th a t handling  it causes 
w arts. T here  is no tru th  w hatever in 
the la tte r belief. T he “venom ” is 
only a milky, acrid  fluid th a t th e  toad  
ejects th ro u g h  its sm ooth skin when it 
is frightened o r  disturbed. T he fluid 
irrita tes the m ucous m em brane, and 
for th a t reason a  dog th a t a ttem pts to 
bite a toad  will o ften  show  distress. 
But owls and hawks, b irds th a t habitu­

a lly  eat toads, are  apparen tly  undis­
turbed by the secretion.

A part from  th a t m eans of defense, 
the toad is an absolu te ly  unpro tected  
creature; consequently  thousands of 
toads are cruelly and needlessly de­
stroyed every year. If  you dislike 
toads, study  th e ir eyes, which are a l­
m ost as b rillian t as jewels.

In  tw enty-four hours a toad  con­
sum es an am ount of food equal to  four 
tim es the capacity  of its stom ach. Of 
th at com paratively im m ense quantity , 
a t least three-fifths consists of insects 
th a t are harm ful to  vegetation—cut­
worm s, gypsy m oths, te n t caterpillars, 
arm y worm s, brow n-tailed  m oths, 
house flies and rosechafers. One toad 
under* observation consum ed tw enty- 
four m edium -sized gypsy-m oth cater­
p illars in one m orn ing ; an o th er ate 
th irty  full-grow n celery caterp illars in 
less than  th ree  hours; still ano ther 
devoured eighty-six  house flies in ten 
m inutes, and a fourth  ate  ninety  rose 
bugs as fast as he could and a t the 
end of the meal was still hungry.

T he D epartm ent of A griculture esti­
m ates th a t  the econom ic value of a 
single toad, based on its  destruction 
of cutw orm s alone during  the  m onths 
of May, June and July, when insects 
take their heaviest toll, is $19.44. In  
th at valuation, destroying one w orm  
is reckoned to  be w orth  1 cent. Add 
to  the cutw orm s all the o ther insects 
th a t the toad destroys, and its im port­
ance' and  value becom e increasingly 
apparent.

G ardeners are gradually  learning 
th a t it is w orth  while to keep colonies 
of toads in their gardens. English  
gardeners buy toads by the hundred. 
T he toad , however, has so stro n g  a 
hom ing instinct th a t unless he is 
b ro u g h t from  a great distance he will 
p rom ptly  hop back when he is re­
leased. No carrier pigeon or fire­
side cat ever tu rn ed  m ore unerringly  
hom ew ard than  a toad . B ut by raising 
them  from  tadpoles the difficulty of 
keeping them  is overcom e, for the 
place w here they  leave the w ater as 
toads is alw ays hom e to  them.

I t  is said th a t full-grow n to ad s al­
ways reappear a t the pond w here they 
were hatched to  m ate and to lay their 
eggs, and they re tu rn  year afte r year 
to the sam e den o r shelter and to  the 
same feeding ground. Several in­
stances are  on record  of toads living 
in one dooryard  o r garden for tw enty  
or th irty  years, and one toad  rem ained 
th irty -six  years in an E nglish  gar­
den.

NORMAL VS. PRE-WAR PRICES.
W hen business men speak of prices 

“getting  back in to  line” they  do not 
m ean the resto ration  of exactly  the 
sam e relationship betw een com m odity 
groups th at existed before the war. 
T he relationship  betw een individual 
prices is constan tly  changing. In  the 
life of a generation  som e comm odities, 
th ro u g h  im proved production  m eth ­
ods o r the discovery of new sources 
of supply, will becom e cheaper, while 
others, th rough  dw indling supply or 
increasing  dem and, will becom e dear­
er. T hus, sugar is cheaper now than  
it was a generation  ago, while lum ber 
is m ore costly. T h ere  is still ano ther 
way in which the  price re la tions be­
tween different com m odity g roups are 
disturbed. T hese changes are incident

to  the business cycle. In  periods of 
p rosperity  some com m odities will ad­
vance rapidly and o thers slowly, and 
in periods of depression deflation will 
be speedy in some cases, particularly  
in th a t of raw  m aterials, and tardy  in 
others, especially those in which labor 
costs are a big item. W hen the p res­
ent period of read justm ent is over, 
therefore, price relationships will not 
be d istorted  as they are now, b u t a t 
the same tim e they  will differ in 
m any respects from  w hat they were, 
say, in 1913, which is regarded as the 
last so-called norm al year. D uring 
the eight years th a t have passed since 
then there  have been too m any 
changes in wage levels and o ther p ro ­
duction costs to  perm it the reestab ­
lishm ent of form er price relationships.
In  o ther words, prices will be norm al 
again, but their norm ality  will no t be 
of the pre-w ar variety.

FARMER’S FALSE FRIENDS.
T he publication of the G overnm ent’s 

report on the am ount of cotton  ginned 
indicates that the  to ta l crop th is year 
m ay exceed the official estim ate of the 
D epartm ent of A griculture by about 
a m illion bales. T h is was not wholly 
unexpected and had been to some ex­
ten t discounted by the trade, but it 
served nevertheless to depress the 
price of cotton  still further from  the 
previous high level. I t  would be in­
teresting  now to hear w hat some of 
the self-constituted guides of the cot­
ton grow ers, who have recently  been 
urg ing  the farm ers to hold their cot­
ton for 25 cents, will have to say of 
the latest developm ents. M ost p rob­
ably, however, they will m aintain a 
discreet silence until their latest b lun­
der is nearly  forgotten . The farm er 
m ay well p ray  to be delivered from  
such friends. T hey have been espe­
cially active during the past year and 
a half, both in the w heat belt and in 
the cotton  regions, advising last year 
th a t w heat be held for $3 and that 
cotton  be held for 50 cents. A ppar­
ently  about the best tim e for the farm ­
er to  sell his products is at the m om ent 
when these ag ita to rs are m ost vocif­
erous.

t h e  a g e  o f  p e t r o l e u m .
Besides synthetic  fats, the m ed­

icinal uses of petroleum , the m anu­
facture of petro leum  asphalts  for 
roadw ays, the dom estic em ploym ent 
of oil for light and heat, we have the 
vastly  im portan t use of oil in tran s­
portation  by steam ship and locom o­
tive.

W h at a m arvelous develo fm en t it 
has been since the early  days of 
Pennsylvania pioneering! T he first 
m ention of A m erican petro leum  is in 
a w ork of travels dated 1635 and con­
cerns the oil of N orthw estern  Penn­
sylvania. In  1854 a com m ercial com ­
pany was started, and in 1859 Colonel 
E . L. D rake began to  develop a well 
on land leased from  this com pany and 
becam e the recognized patriarch  of 
the industry . A curious fact is that 
a t first petro leum  was used m ainly as 
a m edicine. T o-day the U nited S tates 
tu rn s out close to  400,000,000 barre ls 
(fo rty -tw o  gallons to  a barre l) per 
annum , valued a t about $800,000,000. 
A bout seven-tenths of the w orld’s 
petro leum  is produced by th e  U nited 
States.

How To Buy What You’ll Sell.
T he hardw are dealer w ishing to  o r­

der as m uch and no m ore than he will 
sell should order imm ediately as much 
hardw are of good quality as he sold 
during  the last four m onths of 1913. 
T his applies to  o rders for the last four 
m onths of this year. Im m ediate o r­
ders are necessary  because m anufac­
tu rers are no t piling up stocks indis­
crim inately. A lthough producing such 
lines as they  believe will be profitable, 
m anufacturers are carefully avoiding 
over-production. M oreover, the hard ­
ware w holesaler is looking for guid­
ance from  the re ta ile r’s orders. T he 
m anufacturer is sim ilarly tu rn ing  to 
the w holesalers. O nly good hardw are 
should be ordered, since it has been 
proved conclusively th a t the public 
has developed an obdurate antipathy  
to inferior goods. R etail experts have 
definitely concluded th at although the 
public is chary of its outlays of 
m oney, it is not, and will no t be for 
a long time, a cheap public. T he com­
ing year is to be regarded as a norm al 
year. Purchases for any succeeding 
period may therefore be based on the 
same principle as purchases for the 
last four m onths of this year, m eas­
ured by purchases for the same period 
of any preceding norm al year. N ine­
teen th irteen  is cited as the last n o r­
mal year prior to the war. T here  is 
considerable effort to be aggressive in 
the hardw are  line, and a big year 
instead of a norm al year m ay develop; 
but a conservative policy dem ands th a t 
the  re ta iler plan for a substantial no r­
m al business, and no more.

Camillus Phillips.

T he ra ting  scale as adopted by m any 
concerns in the selection of w orkers 
can very easily be applied in the pick­
ing of salesmen. F o r purposes of 
giving an actual case, say that four 
salesmen are to  be chosen. T here are 
a dozen applicants available. Before 
any one of them  is interviewed, cer­
tain specifications are blocked out to 
serve as a m easure for the eligibility 
of each. In  this scale the tra its  and 
characteristics of known men are 
taken as the gauging points. A ppear­
ances and m anners come first, fol­
lowed by convincingness, industry, 
character and value to  the firm. To 
get the standards, five m en of the  o r­
ganization are picked out. A fter care­
fully considering these, the one who 
ranks highest in appearance (phy­
sique, bearing, facial expression, 
clothing, m anner) is given a value of, 
say, 10. T he o ther m en are ranked 
according to the same considerations. 
T his sam e process is followed with 
the rem aining gauging points. E ach 
m an is then interview ed, using the 
points as a basis of com parison. In  
o rder th at a one-m an judgm ent may 
no t be the final, the same process is 
followed by the general m anager or 
any o thers th a t the sales m anager 
m ight designate. T he average scores 
recorded by all th e  interview ers will 
be recorded as the m an’s value.

E rn est P iow aty, General M anager 
of M. P iow aty  & Sons, spent the 
T hanksgiving holiday w ith his family 
a t South Bend. W hile out w ith his 
S tudebaker tou ring  car F riday  he left 
it in fron t of his residence for a few 
m inutes, ^^(hen he came out of the 
house the car was gone and he has 
not seen it since.
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M ic h if la n  B o a rd  o f  P h a rm a c y .  
President—Jam es E. Way, Jackson.
Sec’y and T reas.—Charles S. Koon. 

M uskegon.
Director of Drugs and Drug Stores—

II. H. Hoffman. Sandusky; Oscar \ \ . 
Gorenfio, Detroit; Jacob C. Dykem a, 
Grand Rapids. .

Novem ber Exam ination Session—Grand 
Rapids, Nov. 15. 16 and 17.

January Exam ination Session—D etroit. 
Jan. 17, 18 and 19.

T he T raveling  M en H elped the New 
D ruggist.

T om  W arren  was the kind of trav ­
eling salesm an th a t d ruggists like to 
m eet. You know the kind, a real hu­
m an chap, always jolly, who looks out 
for your welfare. T om  alw ays gave 
the right dope on the m arket, and he 
was alw ays ready to offer suggestions 
that would increase sales. And his 
suggestions did not include his goods 
alone, he really wanted to help sales 
to increase no m atter what line had 
to be featured.

T om  had a habit of jo ttin g  down 
in a note-book, ideas and stunts that 
were trade pullers, w herever he no­
ticed them . T hese he would pass on 
to his o ther custom ers, in such a pleas­
ing way th at they were sure to be 
tried.

F rank  Bailey had ju st opened a 
d rug store in Springfield, and as he 
had alw ays lived in th a t city, the 
ideas that he used to stim ulate busi­
ness were some th at had been tried  be­
fore. And as there  was a real need 
for m ore business, he wished th a t he 
could th ink  of some new idea, som e­
th ing  th a t had never been tried be­
fore in his city. W h at he needed was 
an ou tsider’s viewpoint.

W hen T om  visited F rank  Bailey last 
April, his territo ry  having been 
changed, he readily  noticed th at m ore 
business was needed. T o g eth er they 
made out a sm all order, and then Tom  
brough t out the little note book that 
helped m any o ther druggists.

“T his,” he said, show ing the note 
book, “is full of ideas and stunts th a t 
b rough t w onderful resu lts in m y old 
territo ry . If  you have tim e, I ’d like 
to  explain some o f them  to you.” 

“Tim e? I ’ll take the time, because 
I ’m in need of fresh ideas right now. 
And I ’ll try  them , too,” said F rank.

“Fine. T here  are som e here th at 
can be pu t th ro u g h  w ithout much ex­
tra  expense. I t  would be a  good idea 
to  s ta rt w ith those first, they’ll b ring  
in some ex tra  business, and then you 
can try  some of the  o th e rs  th a t I ’ll ex­
plain to you later,’’ said Tom .

“H ere ’s one th a t was w orked in a 
sm all city, but I guess it will go big 
anyw here. A d ruggist out W est, re­
cently  made a  h it w ith the people in 
his com m unity by devoting his corner 
w indow to dog remedies. In  the cen­
te r  he placed a litter of puppies 
healthy  little  fellows th a t anyone 
would be proud to  own, and else­
w here he arranged  a liberal display

of m ange cures and the various o ther 
dog rem edies which are sold from  
time to time. I t  happened that in his 
neighborhood m any families were 
ow ners of dogs, and not only the chil­
dren, but the older people as well 
m ade a special point of stopping at 
this druggist’s window to  see the little 
puppies and, incidentally, to read the 
cards in the window relative to the 
remedies. And m any came into the 
sto re  ju st to  get acquainted or to 
talk about the puppies.”

F ran k  reached for a piece of paper 
before speaking.

“T h a t’s a fine idea and I ’m going to 
try  it. A neighbor of mine has just 
been blessed with a bunch of live little  
puppies. T h ey ’re the livest bunch of 
youngsters you ever saw. And I ’ll bet 
I can get a com m ission for selling 
them , as the ow ner w ants to  dispose 
of some of them . T h a t would w ork 
both ways, w ouldn’t it?” F rank  was 
all enthusiasm . H e was w ondering 
why he hadn’t th o u g h t of th at himself.

T om  waited until F rank  had made 
a few notes on the paper before he 
began on ano ther idea.

“A nother d ruggist in a W estern  city 
had a neat sign made, which read: 
‘B ring us your cuts, scratches and 
burns. W e will fix them  up for you 
—free of charge.’ T his he placed in 
the window w ith an assortm ent of 
court plaster, absorben t cotton , lini­
m ents, salves and bandages. And in­
side he had a counter display of the 
same m aterials. A fter giving trea t­
m ent to a patient, he would suggest 
some of the  articles for hom e use. 
T h at idea b ro u g h t in a lo t of busi­
ness,” finished Tom .

“I ’ll pu t th a t  down on the  paper, 
too,” said F rank. “B ut shouldn’t the 
sign be in the w indow all the tim e?” 

“Yes, th a t’s w hat this d ruggist did. 
H e left the  sign in all the tim e, but 
the display he featured only every four 
or five weeks,” T om  answered.

“W ell, th a t’s a good idea, because 
the w indow displays have to be 
changed often, and one line of goods 
couldn’t be left in the window all the 
tim e,” F ran k  said.

“H e re ’s ano ther idea th a t I th ink  
is w orth try ing . One d ruggist after 
visiting an a rt exhibit a t the public 
library, got an idea. T his w as to hold 
an a rt exhibit in his store. N ow  he 
didn’t w ant to  go to  a lot of expense, 
so he thought of using p o ste rs and 
cards th a t the m anufacturers furnish 
to advertise their products, instead of 
paintings.”

“H e w rote to a few jobbers asking 
them  to send the m ost artistic  adver­
tisem ents and posters they could find. 
H e outlined his idea to them  and they 
responded by sending him  som e really 
excellent m aterial. H e  had a large 
fram e made, som ething like the mov­

able b lackboards th at they  use in 
schools. T he wooden fram e was cov­
ered  with a dark cloth, so th at the pic­
tu res  and posters could be attached or 
detached easily. T he advertisem ents 
th a t he displayed on this fram e were 
really  w orks of a rt.”

“The fram e he placed rig h t in the 
center of the store, which was vacant, 
the  counters running around the store, 
ju st as yours do. H e then placed a 
neat little card in the window saying; 
‘A rt Exhibition  Inside. W onderful 
exam ples o f advertising  a rt and litho ­
graphy .’ T he stun t created a lo t of 
talk  and the advertisem ents did their 
work, so th a t the results m ore than 
paid for the frame. T h at d ruggist uses 
that fram e continuously now, chang­
ing the advertisem ents every week.” 
Tom  could see that F rank  liked that 
idea, too.

“ I ’ll try  that, too,” F ran k  said. “ I 
w onder how much a fram e would 
cost?”

“W ell, I don’t know, but it will be 
a perm anent investm ent, and the new 
business created  by it ought to m ore 
than  cover the expense,” answ ered 
Tom.

“I guess you’re right, the increase 
in sales ought to pay the expense and 
then some,” said F rank. “ I ’ll try  th a t 
one soon.”

And as F rank  made a few notes on 
the sheet of paper, T om  fingered the  
pages of his m em orandum  book. 
F inally  he found w hat he wanted.

“ I don’t know how you’ll like this 
one, bu t believe me it is a business 
producer. T his is about advertising. 
A certain d rugg ist m akes it a point 
to’ spend for advertising, all th a t he

gains by taking advantage of trade 
discounts. T h a t is a good idea in it­
self, but he goes fu rther than that. 
H is advertisem ents are different from  
the o ther d rug store  advertisem ents. 
All his*advertisem ents have a distinc­
tive bo rder and all are the sam e size.

L. N. F raser.

The Leading Lady.
Tw o B rooklyn men were exchang­

ing greetings the o ther day, when one 
of them  exclaim ed:

“W hy, Bill, old chap, you’re in fine 
trim . Y ou’re positively beam ing! 
I ’ve never seen you look so satisfied 
with yourself and the world. Any 
particu lar reason?”

“Yes,” said Bill. “T he fact is, I ve 
ju s t succeeded in signing up our lead­
ing lady for ano ther season.”

“I had no idea you were in the 
theatrical business.”

“N or am I. I am  re fe rrin g  to o u r 
cook.”

A s a general thing, the girl who 
w orks a t  a cigar store has got too 
much sense to smoke cigarettes.

Are You Stocked with Van Duzer’s?
Thousands of th rifty  h ou sew ives com e 
in your store who know  th is seal.

O u r  advertising  
constantly rem inds 
them  to a sk  for

Van Duzer’s 
CERTIFIED

Flavoring E xtracts  
T hey’ve been lead­
ers for 70 years, 
attract the best 
trade and g ive  
100% satisfaction .

Van Duzer Extract Go. m£ .

H O L I D A Y  C A N D Y

] o v / j f n y s

P A R IS '
Fancy Package Chocolates

Also a Large Line of HARD CANDIES a t V ery  A ttrac tive  
Prices. ORDER NOW.

PUTNAM FACTORY
GRAND RAPIDS, MICHIGAN

W. M. Ackerman Electric Co.

Electrical Contractors
All Rinds of Electrical Work- 

Complete Line of Fixtures.
Will show evenings by appointment.

549 Pine Avenue, N. W.t Grand Rapids, Michigan
Citzens 4294 BeH Main 288
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Home Wine Making Saves Grape 
Growers.

H om e wine m aking has saved the 
w ine grape grow ers of C alifornia from  
disaster. The 1921 crop of wine 
grapes is approxim ately 250,000 tons 
T he greatest tonnage will be shipped 
to  m arkets outside the S tate for home 
wine m aking purposes, but it is doubt­
ful if m ore than  10,000 cars will be 
used this year, com pared w ith the 
record  shipm ents of 12,500 cars in 
1920. A bout 5,000 cars of wine grapes, 
principally from  the interior valleys, 
have ljeen sold in the E astern  m ar­
kets and are on the way, and during 
the com ing m onth it is expected as 
m any m ore cars of coast county 
grapes will be shipped. T his m eans 
th at about 150,000 tons will be sold 
outside of California. To supply the 
hom es of San Francisco and the o ther 
large cities of California 20,000 tons 
or thereabout will be required.

Before prohibition California’s 700 
w ineries produced on an average in 
norm al years 45,000,000 gallons of 
wine. F rom  data obtained from  a

variety  of sources it appears th at ap­
proxim ately  9,000,000 gallons of wine 
will be made this year for alleged non­
beverage purposes, 2,000,000 gallons 
of sweet wines and 7,000,000 gallons 
of dry wines. T h is w i^ absorb about 
70,000 tons of grapes. Some 5,000 
tons will be used in the m anufacture 
of about 600,000 gallons of grape juice 
and another 5,000 tons dried.

The season’s crop will thus be very 
thoroughly absorbed. T he California 
Grape Grow er declares th a t the Ali­
cante varie ty  of grape has b rough t the 
“seeming fabulous” price of $180 net 
per ton in the New Y ork m arket and 
that the Zinfandel variety  has sold for 
$130 per ton.

Are you w orking w ith the o ther lo­
cal business men for the advancem ent 
of the com m unity in terests or are you 
playing a lone hand and th inking only 
of your own business?

T he tim e to correct m istakes in the 
m anagem ent of a store is before those 
m istakes have cost a loss of trade and 
money. Look for m istakes now.

Wholesale Drug Price Current

Xmas Suggestions
It is not too late to sort up on a limited line of Xmas 

goods. The retail demand has been increasing steadily the 
past two months, and the Xmas trade promises to be very 
satisfactory.

Remember, we carry a full line of Xmas leaders, such as

Ivory G oods , Fountain Pens
Manicure Sets Book Racks

Boxed Candy Perfumes
Popular Books Purses

Leather Goods Music Rolls
Toilet Waters Wrist Purses

Vacuum Bottles Face Powders
G ift Razors Dolls

Ink W ells Buffers

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

Twice Around the Earth
Few telephone users realize the equipment and facilities 

required for the installation of a telephone.
Each individual subscriber’s line requires a separate pair of 

wires to the company’s office. The wires from the subscriber’s 
premises to the pole connect with wires in aerial or underground 
cables running to the exchange.

In some of the underground cables there are as many as 
1200 individual wires, insulated from one another by paper 
wrapped around each wire, with a lead covering over all to keep
out moisture. . , .

There are 51,742 miles of wire in our underground system  
alone; more than enough to reach twice around the earth.

In addition to the wire facilities there are of course the 
telephone instruments and central office equipment, poles, con­
duit, lightning protectors, real estate and building, etc. In the 
Grand Rapids exchange these items make the average invest­
ment per telephone $125.

CITIZENS TELEPHONE COMPANY

Prices quoted are nominal, based on market the day of issue.
TincturesA d d s

I’.orlc (P ow d .)— 17)4© 26 
Boric (X ta l) — 1 7 )4 0  25
Carbolic _______  30® 36
LI t r i e _____________* 5 0  70
Muriatic ------------ * 0  .*
X i t r i c ___________ 10® 15
i "calic    25® 30

• ilp h u r ic ______  40 •
■ irtaric _______  5 8 0  *5

Am m onia
Water, 26 deg — 1034® 

i ater, 18 deg. — * 0
w ater, 14 deg. —
t a r b o n a t e ---------
< hloride (Gran)

11^
10®

Balsam s
C o p a ib a ------------- - 60@1 00
i ir (Canada) — 2 50 0 2  75 
i ir (Oregon) —  60® 80

eru  ______  2 5003  00
I’olu ___________ 1 0 0 0 1  20

Barks
C assia (ordinary) 26® 80 
c a ss ia  (Saigon) 50® 60 
. a ssafras (pw. 65c) 0  50
,oap Cut (powd.)

4 0 c ______________>0® *8

Berries
C u b e b --------------- 1 6 0 0 1  76
j is h  ____________ 40© 50
Juniper --------------  7® 15
Prickly A s h ----  0  8#

Extracts
L ic o r ic e ------- -—  00®
Licorice powd. — 70©

50©
75®

Flowers
Arnica ------------- - 75
Chamom ile (Ger.) 
Chamom ile Rom

Gums
Acacia, 1 s t --------- 60©
Acacia, 2 n d ------- 45®
Acacia, Sorts 20®  
Acacia, powdered 30® 
A loes (Barb Pow ) 25® 
A loes (Cape P ow ) 30© 
A loes (Soc P ow ) 9001
A satoetida --------- 76® 1 00

P o w . ________ 1 2 6 0 1  60
C a m p h o r------------1 4 7 0 1  20
U u aiac-------r- —  E l 00U uaiac, pow'd— @ l oo
K i n o ---------------- W
Kino, pow dered. ©  85
M y r r h ------- ------- @ 70
Myrrh, powdered ©  76
Opium ________ 9 00©9 40
opium , powd. 10 25@10 60 
op iu m , gran. 10 25010 60
Shellac ------------- -  2 5 0 1  00
Shellac Bleached 90 0 1  05
Tragacanth------ 4 00 0 5  00
Tragacanth, pw. 3 6 0 0 4  00
tu r p e n tin e --------- 25®

Almonds, Sw eet,
im itation -------  6001  00

Amber, crude — 2 0 0 0  2 25 
Amber, rectified 2 2 5 0 2  50
A nise ___________1 26@1 50
Bergair ont -----  8 0 0 0 8  25
C ajepat ------------ 1 5001  75
C assia  ________  2 2 5 0 2  60
Castor -------------  1 3201  56
Cedar L e a f -----  1 6 0 0 1  75
C itr o n e lla  —— 6 5 0 1  00
d o v e s  __ ___— 3 50 0  3 75
Cocoanut _____  3 0 0  40
Cod L i v e r --------- 8 5 0 1  00
Croton _________2 25 0 2  50
C otton Seed —  1 10 0 1  20
Cubebs ------------9 00 0 9  25
Eigeron ----------- 0005  25
E u c a ly p tu s -----  1 0 0 0 1  25
H em lock, p u re . 1 5001  75 
Juniper Berries 3 2503  50 
Juniper W ood 1 6 0 0 1  76
Lard, e x t r a ___  1 25 0 1  46
Lard, No. 1 ------- 1 1001  20
JJavendar P low  6 0 0 0  6 25 
Lavendar Gar’n 1 7 6 0  2 00
L e m o n _________ 1 6 0 0 1  75
L inseed Boiled bbl. 0  80
Linseed bid less 8 7 0  95 
Linseed, raw, bbl. 0  78
L inseed, raw, less  85® 
M ustard, true os. 0 2  <6 
M ustard, artifil, oz. 0  50
N e a t s f o o t ---------1 10®1 20
Olive, p u r e ___  4 7 5 0  6 60
o liv e , M alaga,

y e l lo w T - I - L -  2 7 5 0  8 00
Olive, M alaga, __ __

green _______  2 7 5 0  3 00
Orange, Sw eet 5 0006  26 
Origanum, pure o 0 2  50
Origanum, com ’l 1 2 5 0 1  60
P e n n y r o y a l-----  2 5 0 0  2 75
P e p p e r m in t-----  3 7 5 0 4  00
R ose, p u r e _ 12 00016 00
Rosem ary P low s 1 5001  75 
Sandalwood, E.

j. _______  10 60010 75
Sassafras, true 2 0002  25 
Sassafras, artl’l  1 00 0 1  25
S p e a r m in t-------  5 00 0  5 2o
Sperm ________  2 7 5 0 3  00
T a n s y ------------ 10 50010 75
Tar, USP ----  6» »
Turpentine, bbl. — 082%
Turpentine, le ss— 89 0  9i
W intergreen, __

leaf _________  8 0 0 0  8 2o
W intergreen, sw eet

birch _______  4 0004  25
W intergreen art 7501  00
W orm seed ___  5 0 0 0  6 26
W orm w ood ._ 18 0 0 0  18 25

80

Insecticides
A r s e n ic ------------- 12 ©  25
Blue V itriol, bbL 
Blue V itriol, le ss  8 0  
Bordeaux M ix D ry 17© 
H ellebore. W hite  

powdered — —  25©  
in sect Pow der _  4 0 0  
Lead A rsenate Po. 22© 
Lime and Sulphur

D r y ----------------  1 1 0
Paris Green ------ 8 1 0

A c o n i t e ________
A loes __________
A rnica _____ ___
A safoetida ___ __
Belladonna _____
Benzoin _______
Benzoin Comp’d
Buchu _________
Cantharadies __
Capsicum  ______
Catechu _______
Cinchona ______
Colchicum _____
C u b e b s _________
D igita lis _______
G e n t ia n ________
Ginger, D. S. __
Guaiac ______ __
Guaiac, Ammon.
I o d in e ___________
Iodine, Colorless
Iron, clo. ______
Kino ____________
M y r r h _________
N ux V o m ic a ___
Opium _________
Opium, C a m p ._
Opium, D eodors’d 
Rhubarb _______

Paints

07il
30

35
66
42

28
48

Potassium
Bicarbonate -----  3
B ichrom ate -------  20 0
Brom ide _________ 35©
Carbonate --------  300
Chlorate, gran'r ___

or x t a l ------------ 18©
Chlorate, powd. 13© 
Cyanide -------------  3 50

,0  40
30 
45

20
_______ __  __ 50
I o d id e _________  3 2 6 0  3 42
Perm anganate — 3 5 0  55
P russate , yellow  4 5 0  55
P russiate , red—  65© 75
Sulphate ----------  40© 60

Roots
A lkanet -------------  45© 50
Blood, pow dered. 4 0 0  60
Calam us ------------ 35 0  75
Elecam pane, pwd 3 0 0  85
G entian, powd. 2 0 0  80
Ginger, A frican,

p ow d ered_____  23© 30
Ginger, Jam aica 52© 60
Ginger, Jam aica,

powdered -----  55© 65
Goldenseal, pow. 6 0 0 0  6 40 
Ipecac, p o w d ._ 2 7 5 0 3  00
Licorice ______ -  4 0 0

Ice Cream
Piper Ice Cream Co.

Bulk, V anilla  ------  \  »
Bulk, V anilla  Special 1 20
Bulk, Chocolate ---------1 20
Bulk, C a r a m e l---------- J |0
Bulk, G r a p e -N u t------1 20
Bulk, S tra w b e r r y ------1 26
Bulkk, T u tti F ru ltl _  1 26
Brick, V a n i l l a ---------- 1 40
Brick, F an cy  —--------------}  ««
i c e s ---------------------------- }  J®
S h e r b e t s --------------------- 1

L eaves
B u c h u -------—  1 7 5 0 1  90
Buchu, powdered „ 0 3  uu
Sage, bulk —------*7
Sage, )4, loose ~  72 
S sg e , powdered— 65 
Senna, A lex . —  1 40 
Senna, T inn. —  80 
Senna, T inn. pow 85 
U va U r a l________ 80

Olle
Almonds, B itter,

t r u e ___ ____ 10 50010 15
Alm onds, B itter,

a r t i f i c ia l ------ 2 60 0 2  76
A lm onds, S w eet, 

t r u e _________1 0 0 0 1  25

L icorice, powd. 25© 
Orris, powdered 30® 
Poke, powdered 40©
Rhubarb ------------ ©
Rhubarb, powd. 60® 
R osin wood, powd. 3 0 0  
Sarsaparilla, Hond. 

ground . . . —— 1 2 5 0 1  40

ground ------------ 0 80
Squills -------------- 35 0 40
Squills, powdered 60® 70
Tum eric, powd. 15® 20
Valerian, powd. 60® *0

Seeds
A nise ---------------- 33© 35
Anise, powdered 38© 40
Bird, I s  ------------ 13® lb
C a n a r y -------------  8® is
Caraway, Po. .25 13® 15
Cardamon ____  1 5001  76
Celery, powd. .35 .25® 30
Coriander pow. .25 15® 20
D ill ____________  16® 20
F e n n e l l_________  35® 40
F la x  _________ 06%© 12
F lax , g r o u n d _O6%0 12
Foenugreek pow. 8® 16
H e m p __ - ________ 8® 16
Lobelia, Powd. —  0 1  60
Mustard, yellow  10® 15 
M ustard, black — 15® 20
Poppy — — __ — 30® 40
Quince _______  1 7 5 0 2  00
Rape ___________  16® 20
S a b a d illa -----------  30® 40
S u n flo w e r ________7)4®  16
W orm Am erican 30© 40 
W orm  L evant 2 0 0 0 2  25

Lead, red dry _ 12)4012%  
Lead, w hite dry 12)4012%  
Lead, w hite oil 12)4012%  
Ochre, yellow  bbl. ©  I  
Ochre, yellow  less 2)4®  8
P u tty  ------------------ 6© 8
Red V enet’n Am . 3)4® 7
Red V enet’n Eng. 4 0  8
W hiting, b b l .___  ©  4U
W hiting ------------5%® 10
L. H. P. Prep. 2 5002  75 
R ogers P r e p ._ 2 5 0 0  2 76

M iscellaneous

A cetanalld  ___   55© 75
Alum ___________ 10© 18
Alum, powd. and

ground _______  11© 20
B ism uth, Subni­

trate _________ 2 43 0  2 60
Borax xta l or

powdered ___  7 %© 13
Cantharades, po 1 5004  00
C a lo m e l_________1 2101  35
C a p s ic u m ______  4 0 0  45
Carmine ______  6 00 0 6  60
Cassia B u d s ___  3 0 0  40
Cloves _________  50® 55
Chalk Prepared 1 6 0  18
Chloroform ____  66® 77
Chloral H ydrate 1 3501  85
Cocaine _____  9 25010 25
Cocoa B u t t e r __ 50® 75
Corks, list, le ss  3 6 0  46
Copperas _______ 3© 10
Copperas, Powd. 4© 10 
Corrosive Sublm 1 1701 25
Cream Tartar __  j
Cuttle bone ___
D extrine _______
D over’s  Pow der 5 
Em ery, A ll N os.
Em ery, Pow dered- 
Epsom  Salts, bbls.
Epsom Salts, less 4 )4®  69 
Ergot, powdered 1 75 0 2  00
Flake W h it e ___  15© 20
Form aldehyde, lb. 16® 26
G elatine _____  1 4 0 0 1  66
Glassware, le ss  ,55%. 
G lassware, full case 66%. 
Glauber Salts, bbl. ©03) 
Glauber Sa lts le ss  04©
Glue, B r o w n _21©
Glue, Brown Grd. 17®
Glue, W h i t e ___  2 5 0
Glue, W hite Grd. 30 0
Glycerine ______ 20)4®
H ops ____________ 65®
Iodine ________  4 95 0 5  40
Iodoform _____  6 3006  75
Lead A cetate _ 18® 85
L ycop od iu m ___  3 5004  00
M ace ___________ 75© 80
Mace, powdered 85 0 1  00
M e n th o l_______  6 5 0 0  7 00
Morphine _____  7 7 5 0  8 80
N ux V o m ic a ___  © 30
N ux Vom ica, pow. 804~ 
Pepper black pow. 32 f
Pepper, w hite _ 40(
P itch , Burgundy 10®
Q u a s s ia ___________12®
Q u i n in e ________ 9 6 0 1  69
Rochelle Salts _  25© 40
Saccharine _____  ©  30
Salt P eter ______ 11® 22
Seidlitz M ixture 30® 40
Soap, g r e e n ____  15© 30
Soap m ott castile  22%© 26 
Soap, white castile

case ____________ 0 1 6  00
Soap, white castile

less, per b a r _____ 0 1  75
Soda Ash _____  05® 10
Soda B icarbonate 3)4® 10
Soda, Sal _____  2)4® 5
Spirits Camphor ©1 25
Sulphur, r o l l ___ 04© 10
Sulphur, Subl. — 4)4® 10
Tam arinds _____  25© 30
Tartar E m etic — 70® 75 
Turpentine, Ven. 5002  26 
V anilla  E x. pure 1 6002  00
W itch H a z e l_ 1 4702  00
Zinc S u lp h a t e_06® 15

»
30
25
40
35
35
76
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail* 

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

AD VAN CED 
Lemon Peel 
Orange Peel 
Raisins 
W heat 
Corn 
Lamb

DECLINED
Evap. Apricots Nuts
Citron
Candy— French Creams
Som e Cheese
Flour
Veal
Lard
Smoked Meats___________________

AMMONIA 
Arctic Brand 

16 oz., 2 doz. in carton,
per d o z .___________ 1 75

1 X  L, 3 doz., 12 oz. 3 75 
Parsons, 3 doz. sm all 6 30 
Parsons, 2 doz. med. 5 00 
Parsons, 2 doz., lge. 6 70

AXLE GREASE

25 lb. pails, per doz. 19 20
48, 1 lb. ____________4 55
24, 3 lb. _____________5 85
48, 1 lb. ____________4 65
24, 3 lb. _____________5 85

BAKING POW DERS
Calum et, 4 oz., doz. 97%
Calum et, 8 oz., doz. 1 95
Calum et, 16 oz. ,doz. 3 35 
Calum et, 5 lb., doz. 12 75 
Calum et, 10 lb., doz. 19 00
K. C., 10c, d o z .___  95
K. C., 20c, d o z . ___  1 85
K. C., 25c, d o z . ----- 2 35
K. C., 5 lb., d o z .___  7 00
Queen F lake, 6 o z ._1 35
Queen- Flake, 50s, kegs 13 
Queen Flake, 100s, keg 12
Koyal, 10c, d o z ._____  95
Royal, 6 oz., doz. — 2 70
Royal, 12 oz., doz._5 20
Royal, 5 l b . ------------- 31 20
Rumford, 10c, d o z ._ 95
Rumford. 8 oz., doz. 1 85 
Rumford, 12 oz., doz. 2 40 
Rumford, 5 lb., doz. 12 50
Ryson, 4 oz., d o z ._1 35
Ryson, 8 oz., d o z ._2 25
Ryson, 16 oz., doz. 4 05 
Superior, 16 oz., doz. 1 25

BLUING
Jennings Condensed Pearl 

C -P -B  "Seal Cap”
3 doz. Case (15c) ------ 3 75

BR EA K FA ST FOODS 
Cracked W heat, 24-2 4 85
Cream o f W h e a t ----- 9 00
Pillsbury’s  B est Cer’l 2 70 
Quaker Puffed R ice— 5 45 
Quaker Puffed W heat 4 80 
Quaker B rfst B iscu it 1 90 
Quaker Corn F lakes 2 80
R alston P u r i n a _____ 4 00
R alston Branzos ------- 2 70
R alston Focd, large — 3 60 
R alston Food, sm all— 2 90 
Saxon W heat Food — 4 80 
Shred. W heat B iscu it 4 90 

P ost’s  Brands.
G rape-N uts, 2 4 s ---------3 80
G rape-N uts, 100s _— 2 76
Postum  Cereal, 12b — 2 25 
P ost T oasties, 36s — 3 60 
P o st T oasties, 24s — 8 50

BROOMS
Standard Parlor 23 lb. 5 00 
Fancy Parlor. 23 lb—  7 25 
E x  F an cy Parlor 25 lb 8 60 
E x. F ey , Parlor 26 lb 9 00
Toy ___________________2 00
W hisk, No. 3 ---------- 2 25
W hisk. No. 1 ------------- 3 00

BR USH E8  
Scrub

Solid B ack . 8 in . — j  
Solid Back, 11 In. —
Pointed E n d s _______

Stove
No. 1 ________________
N o. 2 ________________

Shoe
N o. 1 ________________
N o. 2 ________________
N o. 8 ________________

BUTTER COLOR
Dandelion, 25c s i z e _2 85
P erfection , per d o z .__1 76

CANDLES
E lectric L ight, 40 lbs. 12.1
Plum ber, 40 l b s . ____ 12.8
Paraffine, 6s _______ 14%
Paraffine, 1 2 s _________14%
W lcking ■___ _________40

CANNED FRUIT. 
Apples, 3 lb. Standard 1 75
Apples. No. 1 0 _6 0006  60
Apple Sauce, No. 2_ 2 66 
Apple Sauce, No. 10_ 9 00 
Apricots. No. 1 1 9002  00
Apricots, No. 2 _______ 2 25
Apricots, No. 2% 2 2503  50
Apricots, No. 10 9 09013 50
Blueberries, No. 2 _3 00
Blueberries, No. 10_l3 00
Cherries, N o. 2_3 0003  50
Cherries, No. 2% 4 0004  96
Cherries, No. 1 0 _____18 00
Loganberries, No. 2 _3 00
Peaches, N o. 1 ______1 86
Peaches, N o. 1, Sliced 1 40
P eaches, No. 2 ______2 76
Peaches, No. 2%, Micb 2 60 
Peaches, 2% Cal. 3 00@3 75 
Peaches, No. 10, Mich 7 75 
Peaches. No. 10, Cal. 10 50 
Pineapple, 1, slic. 1 6 0 0  1 75 
Pineapple, No. 2, slic. 2 75 
Pineapple, 2, Brk slic . 2 25 
Pineapple, 2%, sliced 3 25 
Pineapple, N o. 2, crus. 2 25 
Pineap., 10, crus. 7 0009  00
P ears, No. 2 ________ 3 25
Pears, N o. 2% ______4 25
Plum s, No. 2 ________ 2 25
Plum s, No. 2% ______ 3 00
Plum s, N o. 10, W ater 2 50
Raspberries No. 2, blk. 3 25 
Rhubarb, No. 10 ___ 6 25

CANNED FISH .
Clam Ch’der, 10% oz. 1 35 
Clam Ch., No. 3 3 0 0 0  3 40 
Clams, Steam ed, N o. 1 1 75 
Clams, Minced, N o. 1 2 35 
Finnan Hiaddie, 10 oz. 3 30 
Clam Bouillon, 7 oz— 2 50 
Chicken H addie, N o. 1 2 75 
Fish  F lakes, sm all — 1 35 
Cod F ish  Cake, 10 oz. 1 85 
Cove O ysters, 5 oz. — 1 35 
L obsters, N o. 1, Star 7 60 
Lobsters, No. %, Star 4 00 
L ob steis. N o. %, Star 2 60 
Shrimp, No. 1, w et — 2 10 
Shrim p, No. 1, dry — 2 10 
Shrim p, No. 1%, dry 4 60 
Sard’s, % Oil, k. 4 2 5 0 4  76 
Sardines, % Oil, k ’less  3 75 
Sardines, % Sm oked 7 00 
Sardines, % M us. 3 7504  75 
Salm on, W arrens, %s 2 76 
Salm on, W arrens, 1 lb. 4 00 
Salm on, Red A laska— 2 85 
Salm on, Med. A laska 2 50 
Salm on, P ink  A laska 1 45 
Sardines, Im. %, ea. 10028  
Sardines 1m., %, ea. 25 
Sardines, Cal. — 1 7502  10 
Tuna, %, Albocore — 90
Tuna, %, N ekco ___ 1 65
Tuna, %, R egen t — 2 35 

CANNED MEAT. 
Bacon, Med. B eechnu t 2 70 
Bacon, Lge, B eechnu t 4 95 
Bacon, Large, Erie — 3 00 
B eef, N o. 1, Corned — 2 60 
B eef, No. 1, R oast „  2 60 
B eef, N o. % E agle Sli. 1 35 
B eef, No. %, Qua. s li. 2 00 
B eef, N o. 1, Qua. s li. 3 25 
B eef, No. 1, B ’nut, s li. 6 70 
B eef, N o. %, B ’nut s li. 3 15 
B eefsteak  & Onions, Is  3 35 
Chili Con Ca., I s  1 3501  45 
D eviled H am , %s —  2 20 
D eviled H am , %s —  3 60 
Ham burg Steak &

Onions, No. 1 ____ 3 16
Potted  B eef, 4 o z . __ 1 40
Potted  M eat, % Libby 50 
Potted M eat, % Libby 90 
Potted  M eat, % Rose 85 
Potted H am , Gen. % 2 15 
V ienna Saus., N o. % 1 35
Veal Loaf, M ed iu m _2 30

Derby Brands In Glass.
Ox Tongue, 2 l b . ___ 19 50
Sliced Ox Tongue, % 4 60 
Calf Tongue, N o. 1— 6 45 
Lamb Tongue, W h. Is  6 06 
Lamb Tongue, sm . sli. 2 25 
Lunch Tongue, No. 1 6 00 
Lunch Tongue, N o. % 3 65
D eviled H am , % ____ 3 00
V ienna Sausage, sm . 1 80 
V ienna Sausage, L ge. 2 90
Sliced B eef, s m a l l_1 85
B oneless P ig s  F eet, pL 3 15 
B oneless P ig s  F eet, qt. 6 66 
Sandw ich Spread, %_2 25 

Baked Beans.
Beechnut, 16 o z . ___ 1 35
Campbells ____________1 16
C lim atic Gem, 18 oz. 95
Frem ont, N o. 2 _______1 15
Snider, N o. 1 ________1 16
Snider, N o. 2 _______ 1 55
Van Camp, S m a l l___ 1 0(
Van Camp, Med. ____1 M

CANNED VEGETABLES.
A sparagus.

No. 1, W hite t i p s ___ 4 00
No. 1, Green t i p s __ 3 85
No. 2%. Lge. Gr. 3 7504  50 
W ax B eans, 2s 1 3503  75
W ax B eans, No. 1 0 _6 00

.G reen B eans, 2s 1 6004  75
'Green B eans, No. 10_6 00
Lim a B eans, No. 2 Gr. 2 00 
Lim a B eans, 2s, Soaked 95 
Red Kid., N o. 2 1 3001  65 
B eets, No. 2, wh. 1 6002  40 
B eets, N o. 2, cu t 1 2501  75 
B eets, No. 3, cu t 1 4002  10 
Corn, No. 2. St. 1 1001  35 
Corn, No. 2, E x-S tan . 1 55 
Corn, No. 2, Fan 1 6 0 0  2 25 
Com , N o. 2, Fy. g lass 3 25
Corn, No. 10 _______ 7 25
H om iny, No. 3 1 1501  35
Okra, N o. 2, w h o le _1 90
Okra, No. 2, c u t ___ 1 60
Dehydrated V eg Soup 90 
Dehydrated P otatoes, lb 45
M ushrooms, H o t e l s _33
M ushrooms, C h o ic e _40
M ushrooms, Sur E xtra  62 
Peas, No. 2, E .J. 1 2501  80 
Peas, No. 2, Sift.,

J u n e __________ 1 6002  10
Peas, No. 2, E x. Sift.

E. J. _______  1 9 0 0 2  10
P eas, Ex. F ine, French 32
Pum pkin, No. 3 ______1 35
Pum pkin, N o. 10 ____3 75
Pim entos, %, each  15018  
Pim entoes, %, each — 27
Sw ’t  P otatoes, N o. 2% 2 15
Saurkraut, N o. 3 ------- 1 60
Succotash, No. 21 6 0 0  2 35 
Succotash, No. 2, g la ss  3 45
Spinach, N o. 1 _______1 40
Spinach, No. 2 1 4 5 0 1  75 
Spinach, No. 3 2 1002  85
Spinach, No. 10 ____ 6 75
Tom atoes, No. 2 1 3501  65 
Tom atoes, No. 3 1 7 0 0  2 25 
Tom atoes, N o. 2, g la ss  2 85 
Tom atoes, N o. 1 0 ------- 6 00

CATSUP.
B -n u t, Large _________2 75
B -nu t, Sm all _________1 80
Fraziera, 14 o z . ______2 26
Libby, 14 o z . _______3 25
Libby, 8 oz. __________2 00
Van Camp, 8 o z . ___ 1 90
Van Camp, 16 o z . _3 15
Lilly V alley, P i n t _3 10
Lilly  V alley, % P in t 1 80

CHILI SAUCE.
Snider, 16 o z . _________3 60
Snider, 8 oz. ________ 2 35
L illy  V alley. % P in t 2 40

OYSTER COCKTAIL.
Sniders, 16 oz. _______3 50
Sniders, 8 oz. _______ 2 35

CH EESE.
Roquefort ____________ 95
K raft Sm all t i n s ___ 1 40
K raft A m erican _____ 2 75
Chili, sm all t i n s ___ 1 40
Pim ento, sm all t in s  -  1 40 
Roquefort, sm all tin s 2 25 
Camembert, sm all tin s 2 25
B rick ___________________24
W isconsin F la ts  _______23
W isconsin D aisy  _______23
Longhorn __________  23
N ew  York ______________27
M ichigan F u ll C r e a m _22
Sap Sago ______________48

CHEW ING GUM
Adam s B lack J a c k ___65
A dam s B lo o d b e r y __65
Adam s Calif. F r u i t ___65
A dam s C h ic le ts _____ 65
A dam s Sen S e n ____ 65
Adam s Y u c a ta n _____ 65
Beem an’s  P e p s i n ___ 65
B e e c h n u t _____________76
D o u b le m in t_____ _____65
Juicy  F r u i t _______ — 65
Spearm int, W rigleys _ 65
Zeno _____________ - _ 65
W rigley’s  P -K  _______65
Sapota G u m ______ 1 25

CHOCOLATE.
Baker, Caracas, % s _35
Baker, Caracas, % s __ 33
Baker, Prem ium , % s _39
Baker, Prem ium , % s _36
Baker, Prem ium , % s _36
H ersheys, Prem ium , %s 35 
H ersheys, Prem ium , %s 36 
Runkle, Prem ium , %s_ 35 
Runkle, Prem ium , %s_ 37 
V ienna Sw eet, 2 4 e ----- 2 00

COCOA
B aker’s %s __________ 46
Baker’s %s __________ 42
B unte, 15c size ______ 55
B unte, % lb. ______ 50
Bunte, 1 lb......... ............. 48
D roste’s D utch, 1 lb._ 9 00
D roste's D utch, % lb. 4 75
D roste’s  D utch, % lb. 2 00
H ersheys, %s _ ____ 40
H erseys, %s ________ 38
Huyler _______________ 36
Lowney, %s ________ 41
Lowney, t£s _  47
Lowney, %s 46
Lowney, 5 lb. c a n s __„  31
Van H outen, %s 12
Van H outen, %s ____ 18
Van H outen, %s 36
Van H outen, 1s _____ . .  65

COCOANUT
%s, 5 lb. case Dunham  60
%s, 6 lb. case  _______ 48
14s & %s, 15 lb. case  49
6 and 12c pkg. in pails 4 75
Bulk, barrels ________ , 2 4
48 2 oz. pkgs., per case 4 15
48 4 oz. pkgs., per case 7 00

CLOTHES LINE
H em p, 50 ft. _______ 1 60
T w isted  Cotton, 50 ft. 2 00
Braided, 50 ft. _____ 2 90
Sash Cord __________ 4 00

COFFEE ROASTED
Bulk

Rio ............ — 14
Santos __ _________ 18023
Maracaibo ___ _____ 24
M exican . .  25
G uatem ala - .......... -  26
Java  and Mocha . 39
B ogota  ______________ 26
Peaberrv .......... -  24

Package
Libertv _ 16
R e n o ________________ 20
Nedrow .. . . 27
Quaker ______________ 29
R oyal Club __________ 28
Morton H ouse ... .... 36
W hite H ouse ........... ._ 35

M cLaughlin’s  XXXX  
M cLaughlin's X X X X  pack­
age coffee is  sold to reta ll-  
ers only. Mail ail orders 
direct to W . F . M cLaugh­
lin & Co., Chicago.

Coffee E xtracts
N . Y., per 1 0 0 ______ 10%
Frank’s  250 packages 14 60 
H um m el’s  50 1 l b . _09%

CONDENSED MILK
Eagle, 4 d o s . ___ __9 60
Leader, 4 d o z ._____  6 60

MILK COMPOUND
H ebe, Tall, 4 d o z ._4 00
H ebe, Baby, 8 d o z ._3 90
Carolene, Tall, 4 doz. 3 80 
Carolene, baby _____ 3 70

EVAPORATED MILK 
Carnation, Tall, 4 doz. 5 00 
Carnation, Baby, 8 dz. 4 80
Every D ay, T a l l ___ 5 00
E very D ay, B a b y ___ 3 70
Goshen, T all _______ 4 90
Goshen, Gallon _____ 4 50

Oatm an’s, ta ll _______5 00
Oatm an’s baby ______ 4 75
P et, T a l l ______________5 00
P et, B aby ____________3 65
Silver Cow, T a l l ____ 5 00
Silver Cow, B a b y __ 4 80
Van Camp, Tall _____5 00
Van Camp, B a b y ___ 3 70
W hite H ouse, T a l l_4 75
W hite H ouse, Baby_ 4 50

CIGARS
Worden Grocer Co. Brands 

H arvester L ine.
K iddies, 100s ______  37 50
Record Breakers, 60s 76 00
Delm onico, 5 0 s _____  75 00
Pacem aker, 5 0 s ____  75 00
P anatella , 50s _____  75 00
F avorita Club, 5 0 s _ 95 00
Epicure, 50s _______ 95 00
W aldorfs, 50s ______110 00

The L a A zora Line.
A greem ents, 50s —_ 68 00
W ashington, 6 0 s __ 75 00
Biltm ore, 50s, wood 95 00

Sanchez & H aya  Line  
Clear H avana Cigars m ade 

in  Tam pa. Fla.
Specials, 50s _____  75 00
D iplom atics, 5 0 s _ 95 00
Bishops, 50s ________115 00
R eina F in a  (tin ) 60s 116 00
Rosa, 50s __________ 126 00
V ictoria T i n s _______116 00
N ational, 6 0 s ______ISO 00.
Original Q ueens, 60s 150 00 
W orden Special, 26s 185 00

W ebster Cigar Co.
P laza, 50s, W o o d   95 00
Coronado, 50s, T i n   95 00
Belm ont, 50s, W ood 110 00
Tiffany, 50s, W ood_125 00
St. R eges, 50s, W ood 125 00 
Vanderbilt, 25s, W d 140 00 
Am bassador, 25s, W  170 00 

Garcia & V ega—Clear 
H avana

N ew  P anatella , 100s 57 00 
Ignacia H aya  

Extra Fancy Clear H avana  
Made in Tam pa, Fla.

Delicades, 50s ______115 00
Prim eros. 5 0 s _______140 00
Q ueens, 25s ________180 00
Perfecto, 2 5 s ________186 00

Starlight Bros.
La Rose De P aris Line

Coquettes, 50s _____  65 00
Caballeros, 5 0 s _____  70 00
Rouse, 60s __________116 00
Peninsular Club, 26s 160 09
Chicos. 2 5 s __________160 00
Palm as. 25s ________176 00
Perfectos, 2 5 s _______195 00

Rosen thas Bros.
R. B . Londres, 50s,

T issue W r a p p e d_ 68 00
R. B. Invincible, 50s,

Foil W rapped ___  76 00
Union Made Brands 

El Overture. 50s. foil 75 00 
Ology, 50s __________ 60 00

M anila 10c
La Yebana, 2 5 s ___  79 00

< >ur N ickel Brands 
N ew  Currency, 100s— 37 60
Lioba, 1 0 0 s _________ 86 00
E ventual, 6 0 s ______  36 00

Cheroots
Old V irginia, 100s __ 23 50 

Stogies
H om e Run, 50, Tin 18 60 
H avana Gem, 100 wd 27 60

CIGARETTES.
One E leven, 20, P lain  6 00 
B eechnut, 20, Plain __ 6 00 
H om e Run, 20, P lain  6 00 
Yankee Girl, 20, P lain  6 00 
Sunshine, 20, P lain  __ 6 00
Nebo, 20, P l a in ---------7 00
Camels, 20, P l a i n ___ 8 00
Relu, 20, P lain  _______7 80
L ucky Strike, 10 & 20 8 00 
S w eet Caporal, 20, PI. 8 00 
W indsor Castle F ag  20 8 00 
Chesterfield, 10 & 20, 8 00 
Piedm ont, 10&20, PI. 8 00
Spur, 20, P l a i n _____ 8 00
S w eet T ips, 20, P lain  8 00
Idle H our, 20, P l a in _8 00
Omar, 20, Plain _____10 00
F alks H avana, 20, PI. 9 75 
Richm ’d S Cut, 20, pi. 10 00 
R ichm ’d 1 Cut, 20 ck. 10 00
F atim a, 20, P l a i n _10 00
Helm ar, 20, P l a i n _10 50
E nglish  O vals, 20 PI. 10 50 
Turkish Trop., 10 ck 11 60 
London L ife, 10, cork 11 50
H elm ar, 10, P l a i n _11 60
H erbert Tarryton, 20 12 25 
E gyptian  Str., 10 ck. 12 00
Murad, 20, P l a in ___ 15 50
Murad, 10, P l a i n __ 16 00
Murad, 10, cork or pi. 16 00 
Murad, 20, cork or pi. 16 00
Luxury 10, c o r k __ 16 00
M elachrino, No. 9, 10,

cork or plain _____16 00
M elachrino, No. 9, 20,

cork or plain ____ 16 00
M elach’o, No. 9, 10,S t 16 50 
M elach’o, N o. 9, 20, S t 16 60
N atural, 10 and 20_16 00
Markaroff, N o. 15, 10,

cork _______________16 00
P all Mall Rd., 20, pi. 17 00 
Benson & H edges, 10 20 00
R am eses, 10, P l a in _17 50
Milo V iolet 10, Gold 20 00
D eities, 10 ___________21 00
Condex, 10 _________ 22 00
Philips Morris, 1 0 _ 20 00
B rening Own, 10, PI. 28 00
Am bassador, 10 ___  28 00
Old 76, 10 or 6 0 ___  37 60
Benson & H edges  

T u b e r e t te s__ _____ 65 00
CIGARETTE PAPERS. 

Riz L a Croix, W h., dz. 90 
Riz La W heat Br., 100 7 50 
Riz Tam Tam , per 100 6 80 
Zig Zag, per 1 0 0 __ 7 25

TOBACCO—FIN E  CUT.
L iggett & Myers Brands

H iaw atha, 10c, doz._ 96
H iaw atha, 16 oz., dz. 12 00 
Red Bell, 10c, doz—  96
Red Bell, 35c, doz._3 50
Red B ell, 75c F a ils  dz. 7 40 
Dan Patch , 16 oz., dz. 96
Sterling, 10c, d o z ._ 96
Sw eet Burley, 10c, dz. 99
Sw eet Burley, 45c foil 4 25
Sw t. Burley, 95c Dru. 9 45 
Sw eet Cuba, 10c, dz. 96 
S w eet Cuba, 45c, doz. 4 25 
Sw eet Cuba, 95c P ail 9 45 
Sw eet Orange, 10c, dz 96
Scotten Dillon & Co. Brand 
Dan P atch , 10c, doz. 96 
Dan P atch , 16 oz., dz. 7 70
Ojibwa, 10c, d o z ._ 99
Ojibwa, 8 oz., doz.__4 25
Ojibwa, 95c, d o z . ____9 45
Ojibwa, 90c, d o z .___ 9 00
S w eet M ist, 10c, doz. 99 
Uncle Daniel, l9c, dz. 99 
Uncle Daniel, 16 o s . 10 20

J. J. Bagley & Co. Brands. 
Mayflower, 16 oz., dz. 15 00

P. Lorrilard Brands.
Pioneer, 10c, d o z ._ 96
Tiger, 10c, doz. ___  96
Tiger, 50c, d o z . __ — 4 80

W eym an Bruton Co. Brand 
R ight Cut, 10c, doz. 95
W -B  Cut, 10c, d o z ._ 95

PLUG TOBACCO. 
Am erican Tobacco Co. 

Brands.
Amer. N avy, 10c, doz. 96
Am er. N avy, per plug 64
Jolly  Tar, 24, per plug 16
Gold Rope, 10c, doz. 99
Boot Jack, 15c, doz. 1 44
Piper H eidsieck , 10c 96
Piper H eidsieck , 20c_ 1 92
Spear H ead, 10c cu ts 96
Spear H ead, per plug 64
Square Deal, per plug 94
Standard N avy, 8, pig 94
Town Talk, per plug 66
L iggett &  Myers Brands.
Clipper, per p l u g ___  40
Chops, 10c, doz. ____ 96
Drummond N at. L. 15c 1 44 
H oney Dip T w ist, 10c 99
Granger T w ist, 10c, dz. 96 
H orse Shoe, per plug 74 
J. T. Bright, per plug 64 
J. T. Sm ooth, p lu g . 32 
J. T. R. and R„ plug 24
K ing Pin, per p l u g _ 32
K ing Pin, 10c cuts, ea  08 
M asterpiece, per plug 41 
Picn ic T w ist, 10c, doz. 96 
Pure Grape, 10c, doz. 96
Star, per plug ______ 74
U ncle Sam , 32 10c cu t 2 96 
Burley Tobacco Co. Brand
K ism et, per l b . ____1 28
Bracer, per p l u g ___  38

Scotton, Dillon &  Co.
Brands.

Cream De M enthe, 10c 96
Peachey, per p lu g ___  64
Stronghold, per p lu g . 64 
Yankee Girl, per plug 56

P. Lorrilard Brands. 
Clim ax, 10c tin s, doz. 96 
Clim ax Sm ooth, plug 72 
Clim ax Thick, per plug 72
Red Cross, 10c cu ts__  96
Red C ress, per plug 48
R. J. Reynolds Tobacco Co. 

Brands.
Apple, 5 lb. B utt, lb. 80 
Caramel T w ist, per lb. 88 
G ravely Superior, 10c 96
H um bug, per l b . ___ 1 46
Liberty Bell, per lb. 73 
M aritana, 15c Foil, dz. 1 44 
M ickey T w ist, per lb . 81

John J. B agley & Co 
Brands.

Maple Dip, per plug— 60

SMOKING TOBACCO. 
Am erican Tobacco Co. 

Brands.
Banner, L. C., 10c, dz. 96 
Banner, L. C., 40c, dz. 3 84 
Blue Boar, 25c F o il 2 28 
Blue Boar, 30c V ac tin  2 76
Bob W hite, gran., 10c 96
Bull Durham , 10c, dz. 96 
Drum , Gran., 5c, dz. 48 
Drum , Gran., 10c, dz. 96 
F ive Bros. 10c, doz. 96 
Giant, L. C., 10c, dz. 99
Giant, L. C., 30c, dz. 2 88 
Giant, L. C. P a ils, dz 6 84 
Garrick, 30c Foil, dz. 2 70 
Imperial Cube Cut, 30c 2 88 
L ucky Strike, R. C ut 1 93 
M yrtle N avy  P lug C ut 96 
M yrtle N avy , 15c Po. 1 44
N avy, G. & A ., 1 0 c __ 96
N avy, G. & A., 6 c _ 48
N igger H air, 10c, doz. 96 
N igger H air, P a ils, dz 8 40 
N igger H ead, P . C 10c 96
Old E nglish, C. C. 16c 1 60 
P eerless, L . C., 10c. 99
P eerless, L. C., 35c dz. 3 36 
P eerless, L . C. P a ils  7 44 
Rob Roy, L. C., 10c 96
Rob Roy, L. C., 40c 3 84
Rob R oy, L. C., pails 8 40 
S w eet Maple Scrap, 96 
Soldier B oy, L. C., 10c 96
Soldier B oy, L. C., pail 7 32 
Tuxedo, Gran. 15c foil 1 44 
Tuxedo, Gran., 17c. dz 1 63 
Tuxedo, Gran. Cut

plugs, 8 oz. t i n s _7 20
Yale Mix.. 15c vac. tin  1 44
L iggett & Meyers Brands.
Briar Pipe, d o z . _____ 96
Cuban Star, L. C., 10c 96
Cuban Star, P a ils, dz. 6 90 
Corn Cake, Gran. 5c 48
Corn Cake, Gran., 10c 96
Corn Cake, Gran., 25c 2 40
Corn Cake, Gran., 50c 4 80
Duke’s- Mixture, 10c_ 96
Glad Hand. L. C. 10c 96
Growler, L. C., 10c_ 96
Growler, L. C., 25c_2 50
Growler, L. C., 50c— 5 00VJ1VWIC1 , U. V/., UUU__0 vv
La Turka, P lu g  C. 15c 1 44 
Noon H our, L. C., 19c 96
O. U ., Gr. Cut P ., 10c 96
O. U ., C. P ., 90c Jars 9 00 
P ilot, Long Cut, 25c 2 50 
Plow  Boy, 10c, doz. 99 
P low  Boy, 70c P ails, 7 40 
Sum m ertim e, 10c, dz. 96 
Sum m ertim e, 39c, d% S 9«
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Sum m ertim e, 65c P ails  6 50 
S w eet Tip Top, 10c, dz 96 
V elvet, Cut Plug, 10c 96
V elvet Cut Plug, tin s 1 63 
V elvet, Cut P lug, 8 oz. 7 25 
V elvet, Cut PI.. 16 oz. 14 50 
V elvet, C. PI., 16 oz. 16 00 
Tum  Tum , 10c, doz. 96 
Tum  Yum, 70c pails 6 80

P. Lorillard’s  Brands. 
B eechnut Scrap, doz. 96 
Buzz, I». C., 10c, doz. 96 
B uzz, L. C., 35c, doz. 3 30 
Buzz, Li. C., 80c, doz. 7 90 
Chips, P . C., 10c, doz. 96 
H onest Scrap, doz. — 96
Stag, Cut P ., 10c, doz. 96 
U nion Leader, 10c tin  96 
Union Leader, 50c tin  4 80 
Union Leader, $1 tin  9 60 
Union Leader, 10c, dz. 96 
Union Leader, 15c, dz. 1 44 
W ar P ath , 35c, doz. 3 35

Scotten Dillon Co. Brands 
Dan Patch , 10c, doz. 96 
D illon’s M ixture, 10c 96
G. O. P-, 35c, doz. — 3 35 
G. O. P ., 10c, doz. — 96
Loredo, 10c, doz. —  96
Peachy, Do. Cut, 10c 96
P eachy  Scrap, 10c, dz. 96 
Peninsular, 10c, doz. 96 
Peninsular, 8 oz., dz. 3 35 
R eel Cut Plug, 10c, dz 96 
Union W orkm an Scrap,

10c, doz. _________  96
W ay Up, 10c, doz. — 96

W eym an Bruton Co.'s 
Brands.

Central Union, 15c, dz. 1 44 
Shag, 15c T ins, doz. 1 44 
Shag, 15c Papers, doz. 1 44

W ay Up, 8 oz. doz.— 3 35 
W ay Up, 16 oz., doz. 7 10 
W ay Up, 16 oz. pails 7 60 
Y ankee Girl Scrap, 10c 96

Pinkerton Tobacco Co. 
Brands.

A m erican Star, 10c, dz 96 
B ig  9, Clip., 10c, doz. 96 
B uck Shoe Scrap, 10c 96
Pinkerton, 30c, doz. — 2 40 
P a y  Car Scrap, 10c, dz 96 
P inch H it Scrap, 10c 96
Red Man Scrap, doz. 96 
Red H orse Scrap, doz. 96
J. J. Bagley & Co. Brands.
Broadleaf, 10c --------- 96
Buckingham , 10c, doz. 96 
B uckingham , 15c tins 1 44 
Gold Shore, 15c, doz. 1 44 
H azel N ut, 10c, doz. 96 
Kleeko, 25c, doz. —  2 40 
Old Colony, PI. C. 17c 1 62 
Old Crop, 55c, doz. — 5 40 
Red Band, Scrap, 10c 96
Sw eet T ips, 15c, doz. 1 44 
W ild Fruit, 10c, doz. 96 
W ild Fruit, 15c, doz. 1 44

Co.

D ill’s B est, 16c, doz. 1 54 
D ill’s B est Gran., 16c 1 54 
D ill’s B est, 17c T ins 1 62

Snuff.
Copenhagen, 10c, roll 64 
Seal Blandening, 10c 64
Seal Goteborg, 10c, roll 64 
Seal Swe. Rapee, 10c 64
Seal Norkopping, 10c 64
Seal Norkopping, 1 lb. 85

CONFECTIONERY  
Stick  Candy

Palla
Standard ---------------------16
Jum bo W rapped ------- 18
Pure Sugar Stick , 600’a 4 2#

Mixed Candy
Palla

K indergarten ----------- 21
Leader ---------------------- 16
Century Cream s ----- 20
X. L. O . ------- , ---------- 14
French C r e a m s -------- 17
Cameo ---------------------- 21
Fancy Mix ---------------20

Fancy Chocolates.
5 lb. B oxes  

B ittersw eets, A ss’ted 1 90 
Choc M arshm allow Dp 1 80 
Milk Chocolate A A — 2 00
Nibble Sticks ----------2 00
Prim rose Choc. -------1 45
No. 12 Choc. ----- -—  1 75
Chocolate N u t R olls -  2 00

Gum Drops.
Pails

A nise ------------------------J®
R a sp b erry ---------------— “¡j
Grocers ---------------------¿2
Orange .Tellies -------- 20
B utterscotch  Jellies -  21 
F avorite ------------------- 22

Lozenges.
Palla

A. A. Pep. L ozenges 18 
A. A. Pink L ozenges 18 
A. A. Choc. L ozenges 18
Motto H e a r t s ------------22
Malted Milk L ozenges 22

Hard Goods.
Pails

Lem on Drops ----------- 1J
O. F . Horehound D ps 19
Anise S q u a r e s ---------- I t
Peanut Snnares -------1*

FARINACEOUS GOOD8 
Beana

Med. H and Picked — 05%
Cal. L im as ---------------09
Brown, H o l l a n d ----- 08

Farina
25 1 lb. p a c k a g e s ----- 8 80
Bulk, per 100 > h s .-----

Hominy
Pearl, 100 lb. sack  __ 5 25 

Macaroni
D om estic, 1° lb. box 1 00 
D om estic, brkn bbls. 08 
Golden Age. 2 do*. 1 00 
Fould’s, 2 doz., 8 oz. 1 80 

Pearl Barley
C h e s t e r ______________4 75

Peas
Scotch, lb. _________ 06%
Split, lb. ___________ 09

8ago
E ast India ____ ____ 06%

Tapioca
Pearl 100 lb. sacks __ 7 
M inute. R oz.. 3 doz. 4 06 
Drom edary T n s ta n t_2 70

FISHING TACKLE  
Cotton Lines

No. 2, 15 f e e t _______ 1 15
No. 3. 15 f e e t _______ 1 60
No. 4. 15 f e e t _______ 1 80
No. 5. 15 f e e t _______ 1 95
No. 6, 15 f e e t _______ 2 10

Linen Lines
Sm all, per 100 yards 6 65 
Medium, per 100 yards 7 25 
Liarge, per 100 yards 9 06

FRUIT JAR8  
M ason, pts., per gross 8 80 
M ason, Qts., pr gross 10 10 
M ason, % gal., gross 14 25 
Ideal G lass Top, pts. 10 10 
Ideal G lass Top, q ts. 11 80 
Ideal G lass Top, % 

g a l l o n ____________15 20
GELATINE

Cox’s  1 doz. large _— 1 46
Cox’s  1 doz. p - ' a l l__  90
Jello-O. 3 doz. _____ 8 45
K nox’s  Sparkling, doz. 2 25 
K nox's Acldu’d, do*. 2 25
M inute, 3 d o z . -------- 4 95
N elson’s  ______________1 50
Oxford ----------------------  75
Plym outh Rock, Phos. 1 55 
Plym outh Rock, Plain 1 35 
W aukesha ____________1 60

GRANULATED LYE. 
W anders.

Single cases _________5 15
2% cases _____________5 04
5% cases _____________4 95
10 cases ______________4 87
% cases, 24 to case_ 2 60 

CHLORINATED LIME.
Single cases, c a s e ----- 4 60
~ . 4  48

. 4 40 

. 4 32

Independent Snuff 
Brands.

N ew  Factory, 5c, doz. 48 
N ew  F actory  Pails, dz 7 60

Schm idt Bros. Brands 
E igh t B ros., 10c, doz. 96 
E igh t Bros., Pails, dz 9 60

R. J. Reynolds Tobacco Co. 
Brands.

George W ashington,
10c, doz. ----------------  96

Old Rover, 10c, doz. 96 
Our A dvertiser, 10c, 96
P rince Albert, 10c, dz. 96 
P rince Albert, 17c, dz. 1 63 
P rince Albert, 8 oz.

tin s, w ithout pipes _ 7 20 
Prince A lbert, 8 oz.

and Pipes, doz. — 9 36 
P rince Albert, 16 oz. 13 92 
Stud, Gran. 5c, doz. 48 
W hale, 16 oz., doz. — 4 80

Block Bros. Tobacco Co. 
M ail Pouch, 10c, doz. 96
Falk Tobacco Co., Brands. 
Am erican M ixture, 35c 3 30 
Arcadia M ixture, 25c 2 40 
Champagne Sparklets,

30c, doz. __________ 2 70
Champagne Sparklets,

90c, doz. ---------------- 8 10
Personal M ix tu r e ----- 6 60
Perique, 25c, per dob. 2 25 
Serene M ixture, 16c dz 1 60 
Serene M ixture, 8 oz. 7 60 
Serene M ixture, 16 oz 14 70 
T areyton Lundon M ix­

ture, 50c., d o z . ----- 4 00
V intage Blend, 25c dz. 2 30 
V intage Blend, 80 tins 7 50 
V intage Blend, $1.55 

tin s, d o z . ---------------- 14 70
Superba Tobacco Co. 

Brands.
Sam m y Boy Scrap, dz 96 

Cigar Clippings 
H avana B lossom , 10c 96
H avana Blossom , 40c 3 9» 
K nickerbocker, 6 oz. 3 OL 
Lieberm an, 10c, doz. 96 
W . O. W ., 6 oz., doz. 3 00 
Royal Major, 10c, doz. 96 
Royal Major, 6 oz., dz. 3 00 
Royal Major, 14 oz. dz 7 20

Larus &  Bro. Co.’s Brands. 
Edgeworth Ready Rub-

bed, 17c T i n s ------- - 1 6a
Edgeworth R eady Rub- 

bed, 8 oz. tins, doz. 7 00 
Edgew orth R eady Rub- 

bed, 16 oz. tins, dz. 14 50 
Edgeworth Sliced P lug,

17c tin s, doz. ---------- 1 62
Edgew orth Sliced P lu g ,o .

35c doz. 3 65

Horehound Tablets _
Pop Corn Goods. 

Cracker .Taek, Prize 5 95
Checkers Prize ---------5 95
Balloon Pop Corn. 50s 1 90 

Cough Drops
B oxes

Menthol Horehound -  1 30 
Sm ith Bros. ------------- 1 6°

CRISCO
36s. 24s and 12s.

L ess than 5 cases —
F ive cases --------------
Ten cases ----------------
T w enty-five cases —

6s and 4s.
L ess than 5 cases —
F ive  cases ----------------
Ten cases ----- ,— - —
25 cases --------------------

No.
Floats

1%. per gross wd. c 00
No. 2. per gross, wood 5 50
No. 2%, per gro. wood 7 50

Size
Hooks— Kirby 

1-12, per 1,000 — 1 05
Size 1-0, per 1,000 _ 1 20
Size 2-0, per 1,000 _ 1 45
Size 3-0, per 1.000 _ 1 65
Size 4-0, per 1,000 _ 2 10
Size 5-0, per 1,000 _ 2 45

No.
Sinke»*«

1, per gross ___ 65
No. 2, per gross 80
No. 3, per g r o s s ____ 90
No. 4, per gross _ 1 20
No. 5. per g r o s s ____ 1 60
No. 6, per g r o s s ____ 2 00
No. 7, per g r o s s ____ 2 60
No. 8, per g r o s s ____ 3 75
No. 9, per g r o s s ____ 5 20
No. 10, per g r o s s ___ 6 75
FLAVORING EXTRACTS

7
1%

19
18%
18
17%
18%
17%
17%
17

COUPON BOOKS 
50 Econom ic grade 2 j*0 
100 E conom ic grade 4 60 
500 E conom ic grade 20 no 
1,000 E conom ic grade 37 50 

W here 1.000 books are 
ordered at a tim e, special- 
lv printed front cover 1b 
f u r n i s h e d  w ithout charge.

CREAM OF 
lb. boxes —

TARTAR

DRIED FRUITS  
Apples

Evap'd Choice,
Apricot«

Evaporated, Choice 
Evaporated, Fancy  
Evaporated, Slab

blk. — 14

Jennings 
Pure Vanilla  
Turpeneless 

Pure Lemon
Per Dos.

Dram ______________1 35
Ounce ______ 1 90

2 Ounce ______________2 76
2% O u n c e ______ _____  2 80
2% O u n c e ________________3 26
4 Ounce __________  6 00
8 O u n c e __________________8 60
7 Dram. A s s o r te d ____1 85
1% Ounce, A ssorted__1 90

Van Duzer
Vanilla. Lemon. Almond 
Strawberry. RaSpberry 
Pineapple, Peach. Orange. 
Pepperm int & W intergreen
t ounce in c a r t o n s __2 00
2 ounce in c a r t o n s __3 50
4 ounce in c a r t o n s __6 75
8 ounce ______________13 20
P i n t s ____________________26 4C
Quarts _______________51 0C
Gallons, each ________16 00

FLOUR AND FEED
Valley City M illing Co. 

Lily W hite, % Paper
sack ______________

H arvest Queen 24%
Light Loaf Spring

W'heat, 24%s _____
Snow Flake, 2 4 % s_
Graham 25 lb. per cw t 
Golden Granulated 

25 lbs. per cw t

W atson
Citron

10 lb. box -----------
Currants

P ackage, 14 oz. - —----- 1°
B oxes, Bulk, per lb. — L  

Peaches
Evap. Choice, U npeeled 15 
Evap. Fancy, Unpeeled 1< 
Evap. Fancy, P eeled — 1.

35

H iggins
Co.

Milling

Lem on, Am erican —  
Orange, Am erican _

Raisins
Fancy Seeded, bulk _ 
Thompson Seedless.

1 lb. pkg. -------
Fan cy Seeded, bulk —  is  
Thompson Seedless, 

bulk ------------------
California Prunes  

80-90 25 lb. boxes — @10 
70-80 25 lb. boxes __@11 
60-70 25 lb. boxes —@13 
50-60 25 lb. boxes —@14 
40-50 25 lb. boxes — fW}'> 
30-40 25 lb. boxes r-@ l?

2% cases, case
5% cases, case  -----
10 cases, case ------
% case, 25 cans to 

case, c a s e ------------

R owena Pancake Com­
pound, 5 lb. s a c k _4 20

B uckw heat Compound,
5 lb. s a c k _________ 4 20

24

21

Corn
Carlots — 
L ess than

2 35

HIDES AND PELTS  
Hides

Green, No. 1 _______ 07
Green, No. 2 _______ 06
Cured, N o. 1 -----------08
Cured, N o. 2 -----------07
Calfskin, green. No. 1 12 
Calfskin, green No. 2 10% 
Calfskin, cured. No. 1 13 
Calfskin, cured. No. 2 11%
H orse, No. 1 ----------- 2 50
H orse, No. 2 _______ 1 50

Pelts
Old W o o l ________  2 6 0  50
Lam bs ____________10© 25
Shearlings ------------10@ 25

Tallow
Prim e ______________ @4
No. 1 ______________ @3%
No. 2 ______________ @3

Wool
Unw ashed, medium 15®16 
Unw ashed, rejects—  @10 
Fine ________________ @16

RAW FURS.
Skunk.

No. 1 b la ck --------
N o. 2 short stripe —  2 50 
N o. 3 narrow stripe— 1 50 
N o. 4 broad stripe — 75

Mink.
No. 1 large _________ 9 00
No. 1 m e d iu m ________ 6 50
No. 1 s m a l l __________ 4 00

Raccoon.
No. 1 large ---------------5 00
N o. 1: m e d iu m -------------3 50
No. 1 s m a l l __________ 2 50

Muskrat.
W inter _______________1 75
Fall __________________1 25
K itts  _________________ 10

8 40 
8 15

8 50 
7 60 
3 40 

Meal,
N 2 30

Carlots ----- 63
Hay

Carlots ---------------------19 00
L ess than Carlots — 22 00

Feed
Street Car F eed —  24 00 
No. 1 Corn & Oat Fd 24 00
Cracked Corn  ----- 24 00
Coarse Corn Meal . .  34 100

NUTS.
W hole

Almonds, D r a k e s ----- 19
I. X . L., s. s . ------------- 30
Brazils, med. w ashed 15 
Brazils, large w ashed 18%
Fancy m ixed ------------- 20
Filberts, S icily  ---------- 17
Filberts, N aples ---------18
Peanuts, V irginia raw 10 
Peanuts, Vir. roasted 13
Pecans, 3 s t a r ------------- 22
Pecans, Jum bo ---------- 80
W alnuts, M anchurian 27
W alnuts, S o r e n to ----- 35

Salted Peanuts
Fancy, No. 1 ---------------- 12
Jum bo --------------------------- 17

Shelled
Alm onds ______________55
Peanuts, Spanish,

125 lb. b a g s ------------- 08%
Filberts _______________50
Pecans ___________  1 25
W alnuts _____________ 90

OLIVES.
Bulk, 2 gal. k e g -------2
Bulk, 3 gal. k e g -------5
Bulk, 5 gal. k e g ------- 7
Quart Jars, doz. --------- 3
P int Jars, doz. ---------- 3
4% oz. Jar, plain, dz. 1 
5% oz. Jar, pi., doz. 1 
10 oz. Jar, plain, doz. 2 35 
16% oz. Jar, PI. doz. 3 50 
3% oz. Jar., stu ffed - 1 45 
6% oz. Jar. Stu., doz. 2 40 
9 oz. Jar, Stuffed, doz. 4 00

PEA N U T BUTTER.

17 
16
12%
17
13%

____ 3 50

Bel Car-Mo Brand 
8 oz., 2 doz. in case 2 50
24 1 lb. pails ----------- 4 25
12 2 lb. pails ----------- 4 00
5 lb. pails, 6 in crate 4 50
25 lb. pails _________ 13
50 lb. tin s ------------------12%
PETROLEUM PRODUCTS

Iron Barrels 
Perfection K erosine —12.7 
Red Crown Gasoline,

Tank W agon ----- 21.4
Gas Machine Gasoline 39.o 
V. M. & P. N aphtha 23.5
Capitol Cylinder ------- 45.5
A tlantic Red Engine 2o.5 
W inter B lack ----------- 16

Polarine, Iron B bls.— 54.5 
Finol, 4 oz. cans, doz. 1.65 
Finol, 8 oz. cans, doz. 2.25 
Parow ax, 100, 1 lb. — 6.4 
Parowax, 40, 1 lb. — 6.6 
Parow ax, 20, 1 lb. — 6.8

N ew  Perfection, %s_ 8 00 

Meal
Gr. Grain M. Co.

Bolted ________________2 25
Golden G ranulated —2 45

W heat
No. 1 Red ____________1 12
No. 1 W hite ------------- 1 09

Oats
Carlots ------------------------41
L ess than Carlots ----- 46

HORSE RADISH  
Per doz., 7 oz. -------- 1 40
JELLY AND PRESERVES
Pure, 30 lb. p a i l s ----- 2 50
Pure, 7 oz. A sst., doz. 1 35 
Pure, 15 oz. A sst., doz. 2 00 
B uckeye, 22 oz., 2 doz. 4 25 
O. B ., 15 oz., per doz. 2 75

I£•_ LY GLASSES 
8 oz., per doz. ----------- 44

MATCHES.
Blue Ribbon, 144 box. 7 55 
Searchlight, 144 box. 8 00 
Safe Hom e, 100 boxes 5 80 
Old Pal, 144 boxes — 8 00 
Domino, 720, lc  boxes 5 50

Safety  Matches.
Red Top, 5 gro. case 5 75 
Red Cross, 1 gro. cart 1 10

MINCE MEAT.
None Such, 3 doz. — 5 35 
Quaker, 3 doz. case — 4 00 
G utches, 3 doz. case 4 00 
Libby K egs, W et, lb. 25

MOLASSES.
New Orleans

Fan cy Open K ettle —  60
Choice --------------------------- 48
Good ------------------------------ 36
Fair ------------------------------ “V
Stock -----------------------------25

H alf barrels 5c extra
M olasses in Cans.

Red H en, 24, 2 lb. — 2 60 
Red H en, 24, 2% lb. 3 25 
Red H en, 12, 5 lb. — 3 00 
Red H en, 6, 10 lb. — 3 00 
Ginger Cake, 24, 2 lb. 3 00 
Ginger Cake, 24, 2% lb 4 00 
Ginger Cake, 12, 5 lb. 3 75 
Ginger Cake, 6, 10 lb. 3 50 
O. & L. Spec., 24, 2% 5 50 
O. & L. Spec.. 12, 5 lb. 5 2a 
O. & L. Spec., 6. 10 lb. 5 00 
Duffs, 24, 2% Screw C. 6 50 
Duffs, 6, 10, Screw C. 5 35 
Dove, 36, 2 lb. W h. L. 6 60 
Dove, 24, 2% lb W h. L  6 30 
Dove, 12, 5 lb. B lue L 4 70 
Dove, 6, 10 lb. B lue L 4 45 
P alm etto, 24; 2% 11?. 4 §9

run P

It®
\va§
R B t

Lamb.
Good ____________________I®
Medium _________________16
Poor ____________________14

Mutton.
Good ____________________10
Medium ________________09
Poor ___________________ 97
H eavy h o g s --------- —- 08
Medium hogs ------------- 10
Light hogs ---------------- 10
Sow s and stags -----  8
Loins _________
B utts --------------
Shoulders --------
H am s _________
Spareribs ----------
N eck bones ---------------- «5

PROVISIONS 
Barreled Port*

Clear B a c k _ 23 00@34 00
Short Cut Clear 22 00@23 00 
Clear Fam ily 27 00@28 00 

Dry Salt Meats 
S P B ellies 16 00@19 00 

Lard
SO lb. t u b s ____advance %
Pure in tierces 11 @11%
Compound Lard 11 @11%
69 lb. t u b s ----advance %
50 lb. t u b s ___advance %
20 lb. p a i l s ___advance %
10 lb. p a i l s ___advance %
5 lb. p a i l s ___advance 1
3 lb. p a i l s ___advance 1

Sausage«
Bologna ---------------------12
Liver -------------- ------— 1“
Frankfort -------------  J®
Pork -------------------  18@20
Veal --------------------------- “
Tongue --------------------- “
H e a d c h e e s e ---------------- *4

Smoked Meat«
H am s, 14-16 lb. 22 @25
H am s, 16-18 lb. 22 @25
Ham, dried beef

s e t s --------------  38 @3*
California H am s 13 @14 
Picnic Boiled

H am s _________30
Boiled H am s — 34 
Minced H am s — 14
Bacon ---------------20

Beef
B oneless ___  24 00@26 00
Rump, new  -  25 00@26 00 

Mince Meat
Condensed No. 1 car. 8 00 
Condensed Bakers brick 31
M oist in g lass ---------- 8 00

P ig’s Feet
% hbls. ____________  2 15
% bbls, 35 l b s . -------- 8
% bbls-------- ---------------- 7 00
1 b b l ._________________14 16

Trips
Kits t6 lbs. ------------  90
% bbls.. 40 l b s . -------- 1 60
% bbls.. 80 lbs. ----------3 00

Casings
Hogs, per l b . -------- ©65
B eef, round s e t ---- M@24
Beef, m iddles, se t— 50@60
Sheep, a  skein 1 75@2 00
Uncolored Oleomargarine

Solid Dairy ---------- 24 @26
Country R o l l s _____ 24@26

RICE
Fancy H e a d ----------  08
Blue Rose _________  06%
Broken ____________  04

ROLLED OATS 
Steel Cut, 100 lb. sks. 3 50 
Monarch. 90 lb. sacks 3 00 
Corns, 90 lb. sack  — 2 75 
Quaker, 18 Regular __ 2 05 
Quaker,, 12s Fam ily — 2 9_> 
Mothers. 20s, fam ily -  6 10

@32
@36
@15
@42

Sem dac, 12 pt. cans 3 10 
Sem dac, 12 qt. cans 4 50 

PICKLES 
Medium Sour 

Barrel, 1,200 count —
H alf bbls., 1300 count 17 50 
5 gallon kegs „ 3  00@5 50 

Sw eet Small
Barrels _____  22 50@32 00
H alf barrels ------------
5 gallon kegs ----------

DHI Pickles.
1200 Size, b b ls . -------- 14 50
1800 Size, b b ls . -------- 17 50
2400 Size, b b l s . -------- 19 50

PIPES
Cob, 3 doz. in bx 1 00@1 20 

PLAYING CARDS
No. 90 S te a m b o a t----- 2 75
No. 808, B icycle -------4 50
P ickett ---------------------- " 50
Congress ------------------- 6 uu

P O T A S H
Babbitt’s. 2 doz. -----  2 76

FRESH MEATS.
Beef.

Top Steers and H eifers 13 
Good Steers and H eifers 12 
Med. Steers & H eifers 10 
Com. Steers & H eifers 08 

Cows.
Top ------------------------------- 7®
Good ---------------------------®9
Medium ------------------------
Common ------------------------05

Veal.
Top -------------------   J?

Mediurq r—— ————  uu

Silver F lake, 18 Reg. 1 
Silver F lake, 10 fam ily 1 90 

SALAD DRESSING  
Columbia, % pints — 2 25
Columbia, 1 p i n t ----- 4 00
Durkee’s large, 1 doz. 6 60 
Durkee’s med., 2 doz. 7 10 
Durkee’s Picnic, 2 dz. 3 25 
Snider's large. 1 doz. 3 50 
Snider s sm all 2 doz. 2 35 

SALERATUS
Arm and H am m er — 3 75 

cal «ooa
Granulated, bbls. ----- 2 25
Granulated, 100 lbs cs 2 50 
Granulated. 36 2% lb.

packages -------- ------ 2 <5
COD FISH.

Middles ---------------------- 16%
Tablets. 1 lb. ---------  23
Tablets, % lb., doz—  1 50
W ood boxes ---------------- 25
W hole Cod --------------- 1"

Holland Herring
Standard, bbls. ------- 12 50
Y. M., bbls. ------------- 14 50
Standards, k e g s --------  80
Y. M., kegs _________ 87

Herring
K K  K  K, N orw ay — 20 00
8 lb. pails ---------------- 1 49
Cut Lunch ---------------- 1 25
Scaled, per b o x ----- — 17
Boned, 10 lb. boxes 13 

Lake Herring 
% bbl., 100 lbs. —----- 7 50

Mackerel
Tubs, 60 c o u n t -----------4 75
Pails, 8 lb., No. 1 — 1 50

Trout.
NB, l, 100 lbs. io QQ
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Celery -------------
H em p, R ussian
M ixed B i r d -----
M ustard, yellow
Poppy -------------
Rape

24
08%
13%
12
18
14

D urkee’s  Bird, doz. — 1 20 
French’s  Bird, per dz. 1 40

SHOE BLACKENING.
2 in 1, P aste , doz. — 1 35 
E. Z. Combination, dz. 1 35
D ri-Foot. doz. _____ 2 00
B ixbys, Doz. ----------- 1 35
Shinola, doz. -----------  85

STOVE POLISH. 
Blackine, per doz. __ 1 35 
Black Silk Liquid, dz. 1 40 
Black Silk P aste , doz. 1 25 
Enam aline P aste , doz. 1 35 
Enam aline Liquid, dz. 1 35 
E  Z Liquid, per doz. 1 40
Radium, per d o z . ----- 1 85
R ising Sun. per doz. 1 35 
654 Stove Enam el, dz. 2 85 
Vulcanol. No. 5, doz. 95 
Vulcanol, No. 10, doz. 1 35 
Stovoil, per doz. ------- 3 00

SOAP.
Am . Fam ily , 100 box 6 00
Export. 120 box ------- 4 95
Flake W hite, 100 box 5 70 
F els N aptha, 100 box 6 15 
Grdma W hite Nap. 100s 580 
Kirk W hite Nap. 100s 5 80 
Rub N o More W hite  

Naptha, 100 box — 6 00 
Sunny Monday, 100 bx 5 35 
Sw ift C lassic, 100 box 5 70 
Sw ift Pride, 100 box 5 40 
20 Mule Borax, 100 bx 7 55
W ool, 100 box ---------- 7 50
Fairy, 100 box ---------- 5 60
Jap R ose, 100 b o x ----- 8 10
Palm  Olive, 144 box 11 25
Lava. 100 box ---------- 5 65
Pum m o, 100 box ------- 5 80
Sw eetheart, 100 box _ 5 70 
Grandpa Tar, 50 sm . 2 40 
Grand P a Tar, 50 Lge 4 10
Fairbank T a r ------------- 4 45
Trilby, 100, 12c ------- 8 50
W illiam s Barber Bar, 9s 50 
W illiam s Mug, per doz. 48

Proctor & Gamble.
5 box lots, assorted

Ivory, 100 6 oz. -------7 00
Ivory Soap F lks., 100s 8 50 
Ivory Soap F lks., 50s 4 35
Lenox, 140 c a k e s ----- 5 50
P . & G. W hite N aptha 5 75 
Star, 100 No. 11 cakes 5 75 
Star Nap. Pwdr., 100s 3 90 
Star Nap. Pwdr.. 24s -  5 75 

Tradesm an Brand. 
Black H awk, one box 4 50 
Black H awk, five bxs 4 25 
Black H aw k, ten bxs 4 00 

Box contains 72 cakes. It 
is  a  m ost rem arkable dirt 
and grease rem over, w ith ­
out injury to the skin.

W ASHING POW DERS. 
Bon Ami Pd, 3 dz. bx 3 75 
Bon Ami Cake, 3 dz. 3 25
Climaline, 4 d o z . ----- 4 20
Grandma, 100, 5 c ----- 3 90
Grandma, 24 Large __ 4 00
Gold Dust, 1 0 0 s ---------- 4 00
Gold D ust, 12 Large _ 3 20
Golden Rod, 24 --------  4 25
Jinx, 3 doz. ---------------- 4 50
La France Laun, 4 dz. 3 70
L uster B ox, 54 --------  3 75
M iracle Cm, 4 oz. 3 dz. 4 00 
M iracle C., 16 oz., 1 dz. 4 00 
Old Dutch Clean. 4 dz. 4 75 
Queen Ann, 60 oz. — 2 10
Rinso, 100 o z . ------------- 6 40
Rub N o More, 100, 10

oz. __________________4 00
Rub N o More, 100, 14

oz. __________________5 75
Rub No More, 18 L g. 4 50 
Spotless Cleanser, 48,

20 oz. ---------------------- 4 00
San! Flush, 1 doz. — 2 25

Sho You, 9 oz., doz. 2 70
A -l, large --------   6 75
A -l,  sm all ---------------- 3
Capers ------------------------ * 80

TEA .
Japan.

Medium ____________ 30@35
Choice -------------------  39@43
Fancy -------------------  64@57
No. 1 N ibbs --------------- 68
1 lb. pkg. S i f t i n g s ----  14

Gunpowder
Choice ---------------------
F an cy ____________ 38@40

Ceylon
Pekoe, medium --------- 33
M elrose, fan cy  --------- 56

English B reakfast
Congou, Medium --------- 28
Congou, C h o ic e ------35@36
Congou, Fan cy ------ 42@43

Oolong
____  36

“ I _ ________ 45
______  55

Medium
Choice _______
Fan cy -----------

SPICES.
W hole Spices.

A llspice, Jam aica  — @12
Cloves, Zanzibar ------- ©36
Cassia, Canton _______@16
C assia, 5c pkg., doz. @40
Ginger, A frican ----- @15
Ginger, Cochin ---------- @22
Mace, P enang ---------- @70
Mixed, No. 1 ------------- @24
Mixed, 5c pkgs., doz. @45
N utm egs, 70-8 ---------- @40
N utm egs, 105-110 ------@38
Pepper, B lack ---------- @15

Pure Ground in Bulk
Allspice, J a m a ic a ----- @17
Cloves, Zanzibar ----- @40
Cassia, Canton -------- @25
Ginger, A fr ic a n ---------@22
Mustard --------------------- @28
Mace, Penang ------------@75
N utm egs ---------------------@32
Pepper, B lack ------------@20
Pepper, W hite _______@32
Pepper, Cayenne ------- @32
Paprika, Spanish —  @42

Seasoning
Chili Powder, 1 5 c ----- 1 38
Celery Salt, 3 o z . -----  95
Sage, 2 oz. --------------- JO
Onion S a l t ---------------- 1 35
Garlic ------------------------1 "5
Ponelty, 3% oz. ----- 3 25
K itchen B o u q u e t----- 3 25
Laurel L eaves --------- 20
Marjoram, 1 o z . ----------------  90
Savory, 1 oz. ------------ 90
Thym e, 1 oz. ------------ JO
Tum eric, 2% oz. -----  90

STARCH
Corn

K ingsford, 40 l b s . ----- 11%
Powdered, bags ------- 02%
Argo, 48 1 lb. pkgs. __ 3 76
Cream. 4 8 - 1 ___________4 80
Quaker, 40 1 -------------  6

Gloss
Argo, 48 1 lb. pk gs—  3 75 
Argo, 12 3 lb. pkgs. __ 2 74 
Argo, 8 5 lb. pkgs. —  3 10 
Silver Gloss, 16 3 lbs. 11% 
Silver Gloss, 12 6 lbs. 11%
E lastic, 64 pkgs. ------- 5 35
Tiger, 48-1 ___________2 85
Tiger, 50 lbs. ---------- 05%

SYRUPS
Corn

B arrels _________________70
H alf Barrels ------------------76
Blue Karo, N o. 1%,
2 doz. _________________1 93
Blue Karo, No. 5, 1 dz 2 70 
Blue Karo, N o. 10.

% doz. ____________ 2 50
Red Karo, N o. 1%, 9

doz. _________________2 23
Red Karo, No. 5. 1 dz 3 10 
Red Karo, No. 10, %

doz. ________________2 90
Maple Flavor.

Karo, 1% lb., 2 doz. _ 3 95 
Karo, 5 lb., 1 doz. — 6 15 

Maple and Cane
Kanuck, per g a l . ----- 1 50
Sugar Bird, 2% lb.,

2 doz. _____________12 00
Sugar Bird, 8 oz., 4

doz. ■___  13 00
Maple.

Johnson Purity, Gal. 2 50 
Johnson Purity, 2

doz., 2% lb. ---------- 17 50
Johnson Purity, 4 _

doz., 18 oz. ---------- 18 50
Sugar.

Domino, 24, 2 lb. — 6 50 
Bbls., bulk, per gal. 60

TABLE SAUCES.
L ea & Perrin, la r g e ..  6 60 
L ea & Perrin, sm all— 3 75
Pepper ---------------------- 1 60
R oyal M int ---------------- 2 40
Tobascp  3 76

TW INE
Cotton, 3 ply c o n e ----- 35
Cotton, 3 ply b a l l s ----- 35
W ool, 6 ply ------------------22

VINEGAR
Cider, Benton H arbor 25 
W hite W ine, 40 grain 17 
W hite W ine, 80 grain 23 
W hite W ine, 100 grain 25
Oakland V inegar & Pickle  

Co.’s  Brands. 
Oakland Apple Cider — 30
Blue Ribbon C o r n ------22
Oakland W hite Pick ling 2« 

P ackages no charge.

No.
No.
No.
No.

WICKING
per gross -----
per gross -----

60
85

per g r o s s ----- 1 10
per- g r o s s ___ 1 85

P eerless Rolls, per doz. 45 
R ochester, N o. 2, doz. 50 
R ochester, No. 3, doz. 2 00 
Rayo, per doz. --------  90

W O O D E N W A R E
B askets

B ushels, narrow band,
wire handles ----------1 75

Bushels, narrow band,
wood h a n d l e s -------1 85

B ushels, wide band __ 1 90 
Market, drop handle 70 
M arket, single handle 80
M arket, extra  -------- 1 35
Splint, large ------------- 9 00
Splint, m e d iu m -----— 8 50
Splint, sm all ------------- 7 00

Churns
Barrel, 5 gal., each — 2 40 
Barrel, 10 ga l., each— 2 66 
3 to 6 gal., per gal. __ 16

Egg Cases
No. 1, Star Carrier 5 00
No. 2, Star C a rr ier_10 00
No. 1, Star E gg  T rays 4 50 
No. 2, Star E gg  Tray 9 00 

Mop Sticks
Trojan s p r in g ----------- 2 00
Eclipse patent spring 2 00 
No. 2, pat. brush hold 2 00
Ideal. N o. 7 ---------------- 1 90
20 oz cotton mop heads 3 60
Trojan s p r in g _________2 (0
Eclipse patent spring 2 00

Palls
10 qt. G a lv a n iz e d ----- 2 75
12 qt. G a lv a n ize d ----- 3 10
14 qt. G a lv a n ize d ----- 3 25
Fibre _________________6 00
12 qt. F laring Gal. Ir. 6 75
10 qt. Tin D a i r y ----- 5 00
12 qt. Tin D a i r y ----- 5 50

Traps
Mouse, wood, 4 holes — 60 
M ouse, wood. 6 holes — 70
M ouse, tin. 5 h o l e s ----- O'5
R at, w o o d _____________1 00
Rat, spring ---------------- 1 00
M ouse, spring ----------  30

Tubs
Large Galvanized —  8 50 
Medium Galvanized 7 00 
Sm all Galvanized — 6 50 

W ashboards
Banner G lo b e _________5 75
B rass, Single ------------- 6 75
Glass, Single ------------- 7 00
Double P eerless ---------8 25
Single P eerless ---------- 7 50
Northern Queen __ 6 25
U niversal ------------- 7 50

W indow Cleaners
12 :n. ____________ 1 66
14 in. _____________ 1 85
16 In. _____________ 2 36

Wood Bowls
13 in. B u t t e r ----- -- 5 00
15 in. B utter  ------- 9 00
17 in. B utter ------- __ 18.00
19 in. B utter  ------- __ 25.00

W RAPPING PAPER  
Fibre, M anila, w hite 05%
No. 1 F i b r e __________07%
B utchers M a n i la ------06
K raft _________ ______09

YEAST CAKE
Magic, 3 d o z . ------------2 70
Sunlight, 3 d o z . ---------2 7t>
Sunlight, 1% doz. —  1 35 
Y east Foam , 3 doz. — 2 70 
Y east Foam , 1% doz. 1 85

Y EA ST—C O M PR E SSE D  
Fleijschman, per doz- ~  28

Habit of Joy That Lights Up Self 
and Others.

W ritten for the Tradesm an.
I have been seeing lately  a good 

deal of a young girl who, within the 
space of a year, lost her fa ther and 
m other, and whose lover was killed 
in the war.

One would have expected her to be 
crushed, for she is one of the m ost 
sensitive g irls I have ever known.

F ar from  it. I t  seems as if the 
bereavem ents drew  upon new stores 
of character w ithin. She is a centre 
of rad ian t happiness, w hich infects 
and illum inates everyone about her. 
Deprived, no t only of every relative 
she had on earth  but, so far, as she 
knows, of the happiness of m arriage 
and m otherhood, she has devoted 
herself to a train ing  for w ork with 
o ther m others’ children, and goes on, 
singing her way th rough  the world.

I know th a t she is of this sort 
largely because her m other m ade it 
her business to train  her for hap­
piness. F rom  her little childhood she 
has been taugh t to find resources 
within herself; face d isappointm ent 
with a sm ile; to notice and em pha­
size the sunshine along the  way; to 
con ten t herself with simple things, 
and alw ays to th ink  first of the hap­
piness of others. So now she dis­
trac ts herself from  the ache in her 
own broken heart by try ing  every 
m inute to  keep sunshine in the paths 
of those about her.

H appiness is not a gift of the 
gods. I t  is a habit, com m anded from  
w ithin yourself. I t  consists entirely  
of your a ttitude tow ard  the  things 
and people and happenings about 
you. T he sunshine comes, not in to 
you from  som ew here or som ebody 
else, but outw ard, from  yourself.

A little  while ago, upon a long ra il­
road journey, I saw tw o  wom en sitting  
across the aisle from each o ther, who 
perfectly  illustra ted  w hat I mean. One 
was tired and bored  all the way. W e 
were passing  th rough  som e of the 
m ost wonderful scenery in Am erica, 
and she knew th at as a fact; but she 
got no joy  from  it; she was fussing 
every m inute about her personal com ­
fort, about w hether her hat and 
clothes—m ost inappropriate  for a long 
journey— were being m ussed; about 
the heat and the dust and the food; 
about everything.

T he o ther enjoyed every m om ent- of 
the trip . She was alive w ith re- 
sources o f  in te rest and happiness. She 
saw w ith keen in terest every flower, 
tree, rock, and bird, com pared the 
changing scenery and grow ing crops 
and herds as we passed th rough  state 
a fter sta te ; the w hole trip  was an 
education and inspiration to her.

Good health  is a lm ost indispens­
able to happiness, especially in

children. T his m eans simple, w hole­
some food, plain living, p lenty of 
sleep. And it means, too, freedom  
from  w hat one of m y friends calls “ the 
ty ranny  of foods.” V ery  early  in life 
begins th at fussy a ttitude of liking 
this and disliking that, which needn’t 
ever begin a t all if you train  your 
child to eat w hat is put before him, 
and set him  the exam ple yourslf.

T he best boarding schools have now 
the sensible custom  of simple c lo th­
ing—alm ost a uniform . I know one 
young wom an, who no t long ago was 
sent home because her foolish m other 
had sent her to school w ith so ex­
travagan t and “dressy” a w ardrobe, 
and such an a ttitude of m ind about 
it, that the teachers would not allow 
her to  stay  there.

T oo m any creature  com forts and 
the habit of luxury underm ine the 
characters of children as surely as 
any th ing  I know  of. In  such an 
atm osphere children cannot learn the 
true values in life: and m isvaluation 
of th ings— especially th ings—lies at 
the root of m ost unhappiness.

W ork  is a sovereign rem edy. Idle­
ness -is a sure source of discontent. 
Teach the children the joy  of work, 
and give them  w ork to do—useful 
w ork—w ork within their capacity. 
Let them  participate in the m aking 
of the home, and the m aintenance of 
its beauty  and com fort. No m atter 
how m uch m oney or how m any se r­
vants you may have, it is necessary 
for the health and happiness of your 
children’s lives th at they  should have 
definite w ork to do—necessary work, 
which gives them  respect for w hat 
they do and the habit of valuing their 
own tim e and labor.

T each the children to read; to store 
their m inds w ith useful knowledge. 
H elp them  to learn how to be con ten t 
with quiet occupations for a little 
while each day. T hen an enforced 
idleness through illness will not find 
them  fretful, but give them  another 
opportun ity  for the enjoym ent of 
what they have learned to appreciate. 
I know how easy it is to  a ttribu te  
happiness or discontent and fretting  
to “disposition.” People of any age 
are not all alike, and it is easier for 
some than others, even in little  child­
hood, to  find resources w ithin them ­
selves. Some little children are “easily 
am used,” while o th ers are full of rest­
less vitality. T h is is the problem : to 
surround the child of any kind, and 
particu larly  the one who, by tem pera­
m ent needs it m ost, with the a t­
m osphere of sunshine and conten t­
m ent w ith sim ple things, so th a t he 
will s ta rt in life w ith  the habit of 
happiness th a t w arm s him self and 
lights the life of those about him.

Prudence Bradish.
(C opyrighted, 1921.)
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Standardizing the Grocers’ Packages.* 
D uring  the course of the year the 

m em bers o f th e  com m ittee on stand­
ardization  have been in close touch 
w ith the chairm an and taken active 
steps to b ring  about im provem ent in 
the m atter of regu la ting  containers, a 
brief sum m ary of which follows. A t 
the June m eeting of d irectors the  fol­
low ing w ere reported :

C anned M ilk: T he canned milk divi­
sion expresses the opinion th at cer­
tain recom m endations will be adopted.

E x trac ts : T he F lavoring  E x trac t
M anufacturers’ A ssociation has a wide 
diversity of opinion but reports p rog­
ress and hope of fu tu re  action.

Lye: T he  lye industry  has purged 
itself of m ost of the abuses in the way 
of indiscrim inate packing a num ber of 
years ago and there is practically  but 
one size now—either 48 or 49.

B aking Piowder: T he R oyal Baking 
Pow der Com pany will continue to ship 
sizes in com pliance with th e  request of 
the W holesalers’ Association.

Soups and C ondim ents: M anufac­
tu re rs  of soups and condim ents are 
packing accord ing  to the suggestions 
of the wholesale g rocers’ com m ittee.

Salt: Mr. M oore rep o rts  w orking
hard  but up to th a t tim e has accom p­
lished no actual change.

Cereals: C ontainers used in the
cereal trad e  are m eeting with entire  
satisfaction.

Soaps: A rep o rt subm itted show s a 
uniform ity of w eights and  packings 
adopted by  the soap section of the 
A m erican Specialty M anufacturers 
A ssociation for all w hite naphtha; all 
white naphtha soaps, and all adver­
tised brands of yellow soaps.

T he activities of this com m ittee 
since filing the above rep o rt are  as fol­
lows :

Canned M ilk: O ut of approxim ate­
ly seventy-five le tte rs  sent out forty- 
six replies indicated: Sixteen packing 
8 dozen baby size to the case; fifteen 
packing 6 dozen baby size to the case; 
five packing 6 and 8 dozen baby size 
to the case, and ten not packing baby 
size milk.

Five of those packing 6 dozen to the 
case do not wish to m ake a change,

referring, of course, to th e  individual 
packages and not to containers, and 
expressing the opinion th a t in the 
scope of the term s “small, m edium  and 
large” are subject to  a g reat deal 
of abuse and  m isunderstanding, and 
also suggests th a t if possible further 
action be secured on cereals (nam ing 
rolled oats and corn flakes), dried 
fruits, chocolate and cocoa, cocoanut, 
olives, sauces (except chili sauce), 
pickles and canned goods, such as fish, 
m eats and baked beans.

T h a t com m ittee also recom m ends 
the adoption of m etric system  of pack­
ing w herever it can be done instead of 
dozens.

E. W. M cCullough, of the Cham ber 
of Com m erce of the U nited  States, 
w rites as follow s:

“In  your continued studies along 
sim ilar lines we shall appreciate copies 
of your reports from  tim e to time, 
and if we can be of assistance to  you 
in encouraging any. of your people 
slow to appreciate the advantages of 
this w ork let us know and we will be 
glad to lend a hand.”

Campbell, H olton  & Co., B loom ing­
ton, 111., m ake a s tro n g  bid for the 
m etric  system  o f packing to co rre­
spond with our coinage system  and 
state  th at the bean dealers have p rac ­
tically adopted it, in a way in distribut­
ing their products, packing in 100 
pound bags and selling by the  pound 
instead of by the bushel.

A very recent le tter from  John  W . 
M orey gives a list of suggestions of a 
slightly  different character, and says: 

“ I judge from  my conversation with 
you and also o u r correspondence that 
a g reat m any of the individual m anu­
facturers and also the individual m em ­
bers of your com m ittee are inclined 
to assum e that because they supported 
the general resolution adopted by the 
d irectors of your association approv­
ing the general plan of standardization 
of containers that that is all th a t is 
necessary, with the result th a t in some 
instances no real p rog ress has been 
made with the exception of the resolu­
tion passed. If we could only get 
each one to realize the desirability

BUSINESS WANTS DEPARTMENT
A dvertisem ents Inserted under th is head for five cents a word the hrst 

insertion and fo u i cents a word for each subsequent ^ o n tl^ o u s  Insertion, 
if set in eaoltal letters, double price. No charge less than 60 cents. Small 
dl.òTay a d v e r tlÌ U e n ts  in th is departm ent. »3 per Inch. Paym ent with order 
Is required, as am ounts are too email to open accounts.

F o r Sale—P u re , fre sh -g ro u n d  
w h eat flour, in b u lk  o r sacked , 
fo r  p rices  to  F a rw e ll M ills, Farw ell,

buck-
W rite
Mich.
561

For Sale—Ice box for mei 
good condition, with tile 
10x12x11. Rufli Brothers, 
Mich.

at m arket. In 
front. Size 

Suttons Bay, 
562

W ANTED—Stock of dry 
a ten-fam ily  terrace. W ill 
of dry goods and assum e 
indebtedness. Herbert D. 
Mich.

goods. H ave  
trade for stock  
; a  reasonable 
Lyon. Owosso, 

563

SALESM EN W A N TED  — SALESM AN  
acquainted with buyers, and who can  
obtain orders for sa les and order books, 
can make favorable com m ission arrange­
m ents w ith leading Chicago concern in 
th is line. CHICAGO SALES BOOK CO.,

For Sale—Drug store located in c ity  
of 5000. Splendid schools, college, su r­
rounded by good farm s. F in est fixtures. 
D oing good business. Owner compelled  
to sacrifice. M ight exchange for 
income property or hom e ana cash , r un 
inform ation, address No. 565, care M ich­
igan Tradesm an. _______  5b5

For Sale—Furniture store, w ith stock. 
Good location. For particulars, write B ox  
52, H am ilton, Mich. ™

W ill pay cash for whole stores or part 
stocks of m erchandise. Louis Levlnsohn. 
Saginaw , Mich. »»8

P ay spot cash for clothing and furnish­
ing goods stocks. L. Silberm an, 274 Blast 
Hancock, D etroit. 68®

Bell Phone 596 Cltz. Phone 61366 
JOHN L. LYNCH SALES CO. 

SPECIAL SALE EXPERTS  
Expert A dvertising  

Expert M erchandising 
209-210-211 Murray Bldg. 

GRAND RAPIDS, MICHIGAN

If you are th inking of going Into bu si­
ness, selling  out, or m aking an exchange, 
place an advertisem ent in our business  
chances colum ns, as it w ill bring you  
in touch with the man for whom you are 
looking—T H E  BU SIN E SS MAN.

1000 letterheads or envelopes $3.75. 
Copper Journal, H ancock, Mich. 166

ATTENTION—Do you w ant to reduce 
or close out your stock, either by red tag  
or auction sale, or both? For reference, 
K alkaska or Traverse City banks. Cor- 
nell & Johnson, K alkaska. Mich. 56b__

For Sale or R ent—Good store building 
in Frem ont. B est location in town. A f- 
fords fine opening for ladies and gents  
furnishing store. John Pikaart. Frem ont, 
Mich. __  ____ 567

For Sale—R estaurant and lunch room  
in town of 700. Doing good business. 
L. P . B ishop, W hite Cloud, Mich. 568

RESORT PROPERTY—One of the fin­
e st and best equipped hotels in Northern  
M ichigan. .150 rooms, - ice house, electric  
plant, w ater system . Chicago boats land 
directly in front. 150 platted lots in con­
nection. This property m ust be sold and 
the price is  ju st one half of the appraised  
value. The lots w ill bring enough to 
clear the whole property. Address FR ED

FOR SALE—Only harness shop in live  
town 1600. Flour m ill sam e town. T w en­
ty-tw o m iles to nearest mill. Reed R ealty  
Co.. Carsonville, Mich. 570

For Sale—Cash registers and store fix­
tures. D ickry Dick, M uskegon, M ichigan.

520

For Sale—Clothing, furnishings, and 
pawn shop. Only pawn shop in c ity  of 
15.000 population. B est location in city. 
Address No. 552, care M ichigan T rades­
m an. 652

W ant To B uy—Store building, sm all 
town. W illiam  Sw eet, Bendon, Mich.

538

FOR SALE—Or trade for m erchandise. 
1% ton Republic truck equipped w ith  
peddling box for carrying shoes, groceries 
and dry goods. A m oney maker. E. L. 
Howard, Vestaburg, Mich. 553

For Sale—Stock of china, dinner ware, 
alum inum , granite and novelties in one 
of the best v illages in M ichigan. A d­
dress No. 556, care M ichigan Tradesm an.

556

For Sale—Only 5 and 10c store in 
county. County seat town. B est corner 
in town. Closing out sale now on. E s ­
tablished eleven years. Other business. 
B ig chance. In vestigate . Owner, G. 
Jensen . K alkaska, Mich. 559

M en’s Furnish ing Store-—Am going to 
retire. W ill sell % in terest or all of a  
first-class m oney-m aking furnishing and  
tailor store. Geo. McManus. 1439 Jeffer­
son A ve., E ast, Detroit, Mich. 571

FOR SALE—H igh class, old established  
m eat m arket and bakery combined, a t  
Grand Rapids, M ichigan. F ine location, 
elegant fixtures. L ast year's business  
over $130,000; net profit over $12,000. W ill 
take good farm or c ity  real esta te  as part 
paym ent. Poor health reason for selling. 
Address No. 572, care M ichigan Trades­
man. 572

W ill pay spot cash for sm all stock  
m en’s furnishings or shoes. E. C. Greene 
Co., 212 E. Main St., Jackson, Mich. 560

R E B U I L T
CASH R E G IS T E R  CO., Inc. 

D ealers in
Cash R egisters, Com puting Scales, 
Adding M achines, Typew riters And 
Other Store and Office Specialties. 
122 N . W ashington, SAGINAW , Mich. 
Repairs and Supplies for a ll m akes.

three are willing to change over to  the 
8 dozen containers, the rest did! not 
answ er our last letter. All in all, 
would say th at approxim ately  95 per 
cent, of the p roduction  of baby m ilk 
will go out in 8 dozen containers.

Soaps: T he soap m anufacturers
have voted to standardize soap pow ­
ders as follow s: L arge packed 20 to 
the case; m edium  packed 60 to  the 
case; sm all 5c size packed 100 to the 
case. Also passed a resolution th a t 5c 
soaps, tooth white and yellow, be 
packed 120 cakes to  the case.

Considerable correspondence has 
been in terchanged concerning the sub­
ject of standardization  of containers. 
A t the convention of the N ational 
W holesale G rocers’ Association the 
econom y conference com m ittee, which 
was to consider standardization  of 
containers, has w ritten two lengthy 
le tters on the subject and called per­
sonally. T h e  chief burden of the 
recom m endation is to  elim inate such 
item s as “sm all, m edium  and large,”

•Report presented a t annual m eeting  
Am erican Specialty M anufacturers’ A sso ­
ciation by L ew is M cDavit, chairm an of 
Com m ittee on Standardization.

and econom y to them selves as well as 
to  th e  wholesale grocers of a stand­
ardized packing case along definite 
lines we would have accom plished a 
g reat deal.”

D iscrim inations against Am erican 
exports in foreign m arkets are a bar 
to A m erican trade. O nly countries 
g ran ting  our products the same trea t­
m ent g ran ted  sim ilar products im port­
ed from  o ther countries are entitled 
to equal trea tm en t in our m arkets. 
H ere  is a principle th at should be in­
corporated  in our tariff legislation, for 
its practical application m ay mean 
much to ouf foreign trade. W e under­
stand such a provision in our tariff 
acts of the past has lacked flexibility. 
I t  is evidently  a very difficult th ing  
to carry  a principle of th is kind into 
practical effect. But it is so very im ­
portan t, especially under present in­
ternational conditions, that Congress 
should give the subject careful and 
painstaking consideration in the effort 
to establish a w ork ing  provision thgjt 
will give a m axim um  of protection  
and benefit to the A m erican exporter.

Economic 
Coupon Books

They save tim e and expense 

They prevent disputes 

They put credit transactions on cash basis 

Free samples on application

Tradesman Company
Grand Rapids, M ich.
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BRING ORDER OUT OF CHAOS.
(Concluded from  page 1) 

should s ta r t 1922 w ith a long con­
ference w ith his banker—determ ine 
exactly w hat he is going to  do for 
you, how m uch and w hat classes 
of paper he will discount for you, 
and how much your custom ers a l­
ready owe.

W e anticipate a slight im provem ent 
in general business conditions and a 
slightly  m ore liberal buying a ttitude 
in 1922, but do not overestim ate it. 
T he  w aters are still troubled. T he 
effects of the sto rm  are not yet fully 
removed.

Let us learn a lesson from  the 
experience of the past year and a 
half. O ut of this experience let us 
build a stro n g er financial policy for 
our business. L et us study m ore 
carefully  our custom ers’ paying pow ­
er. I t  is m ore im portan t that he pay 
prom ptly  than th a t he buy liberally. 
D uring  the past years we have often 
oversold our custom ers. In  the future 
let us study both our custom ers 
needs and their resources. Catalog 
both. Do not sell them  m ore than 
you are reasonably sure they  can pay 
for.

P repare  now for a banner year m 
1923. Get your resources in shape 
so th a t you can handle a greatly  in­
creased volum e in 1923. See th at your 
custom ers liquidate their debts to  you 
during  the approaching year. L iqui­
date your debts to  the banks and 
o th ers during  1922. P repare  now to 
s ta rt 1923 in the best financial con­
dition possible. Get your stock in 
shape so th a t you will not have to 
take a loss to  m eet reductions in price 
for 1923.

W hen conditions are  ad justed—and 
they should be by 1923—the P rogres­
sive im plem ent dealer will be offered 
a g rea ter volume of business than  he 
has been offered before. ^Buying has 
been restric ted  since 191a. A great 
accum ulated dem and has been held 
back by the farm ers’ reluctance to 
buy at the high prices and during the 
past year by his g reatly  reduced buy­
ing power. W hen the buying m ove­
m ent begins—and I believe th a t it 
will begin in the spring  of 1923—the 
unprepared  dealer will he unable to 
cope with the situation and m eet the 
dem ands of his custom ers. Be rcadv 
for the opportunity  th at you m ay re ­
cover some of the losses of this 'year.

My sta tem ents m ay sound pessim is­
tic, bu t let me assure you th at I am 
a thoroughbred  optim ist. I believe 
in laying all of the cards on the table 
face up and view the situation  just as 
it is. W e then know b e tte r  how to 
m eet it.

L et us turn  a deaf ear to  the calam ­
ity how lers and cultivate an abiding 
faith in the fundam ental in teg rity  and 
ability  of our Am erican citizenship to 
solve the grevious problem s th ru st 
upon us during  this reconstruction  
period. Let us pursue a policy of 
optim ism  and hard work, because we 
know from  past experience th at such 
a policy will win, both in business 
and governm ental affairs. Periods of 
business depression have alw ays been 
succeeded by periods of prosperity . 
T he shrewd business man is not so 
much concerned w ith w hat is happen­
ing to-day. R ather he is looking fo r­
ward to  the future and p reparing  to  
m eet its problem s.

I venture the opinion that the next 
ten years will he the m ost productive 
and prosperous th at the world has 
ever known.

Let each one of us as well a s-o u t 
Association have a part in the b rin g ­
ing of o rder out of chaos. P u t ou r­
selves in line with the constructive 
influences of our day, know ing th at 
if we are leaders th a t we will reap 
an ample harvest.

D on’t advertise th a t you “do not 
sell” so and so, o r that you do not do 
th is o r th at in your store. Advertise 
w hat you do do. N egative advertising  
produces negative results.

Review of the Produce Market.
A pples—W agner, W ealthy , Spys, 

Baldw ins and A lexanders com m and 
$7@9 per bbl.; cooking apples, $7 per 
bbl. Box apples from  the C oast com ­
mand, $3.75 for Jo n a th an s and Spit— 
zenbergs.

B ananas—l l/\c  per lb.
B eets—$1 per bu.
B u tte r—T he consum ptive dem and 

is fair. T he m arket is ru ling  about 
the sam e as a week ago. T he quality 
arriv ing  is very good. T he stocks in 
sto rage are considerably  less than  
they were a year ago. T h e  m arket is 
in a healthy  condition on the p resen t 
basis of quotations and if we do have 
any change it is likely to  be a slight 
advance. L ocal jobbers hold ex tra  
cream ery a t 42c in 63 lb. tubs for fresh 
and 39c for cold sto rage; 43c fo r fresh 
in 40 lb. tubs. P rin ts  44c per lb. 
Jobbers pay 21c for packing stock.

Cabbage—$4.50 per 100 lbs.
C arro ts—$1.40 per bu.
Celery—40c fo r o rd inary  and 60c 

for Jum bo.
C ranberries—L ate  H ow es com m and 

$21 per bbl. and $10.50 per bbl.
C ucum bers— Illinois hot house com ­

m and $3 per doz., for ex tra  fancy 
and $2.75 per doz. fo r fancy.

E g g s—T he m arket is steady a t un­
changed prices, w ith a ligh t supply 
and a light consum ptive dem and. T he 
supply of new-laid eggs is likely to 
increase a t any time, and if we do 
have any change in price it is likely 
to  be a slight decline. S tocks of s to r­
age eggs are being g radually  reduced 
and the m arket is firm a t an advance 
of about lc  per dozen over last week. 
W e do not look for m uch change from  
the p resen t conditions. L ocal dealers 
pay 58c for strictly  fresh, candled. 
Cold storage are now m oving out on 
the follow ing basis:
F irs ts  ___________________________ 40c
F irsts  in c a r t o n s -------------------------42c
Seconds --------------------------------------- 33c
Checks -------  32c

Grape F ru it—F lorida  fru it is now 
in m arket, selling a t $4.50 per box for 
all sizes.

G rapes—California E m perors com ­
mand $3.75 per 24 lb. crate.

Green O nions—Shalots, 75c per doz. 
bunches.

H oney—40c for w hite clover in 
about 20 lb. boxes.

L em ons—Sunkissed are selling on
the follow ing basis:
300 size, per box ---------------------- $6.00
270 size, per box ------------------------6.00
240 size, per box ------------------------ 5.50

Choice are held as follow s:
300 size, per box -----------------------$5.50
270 size, per box ------------------------ 5.50
240 size, per box ------------------------ 5.00

L ettuce— H o t house leaf, 19c per 
lb.; Iceberg  from  California, $6.50 per 
crate.

O nions— California. $6 per 100 lb. 
sack; hom e grow n $5.50 per 100 lb. 
sack; Spanish, $2.65 per crate.

O ranges—Fancy California Navels 
now sell as follow s:
90 and 100 __________________ —$7.25
150, 176 and 200 _________________7.50
216 ____________________________  7.50
252 ____________________________  7.50
288 ____   6.50
324 _____________________________ 6,00

Parsley—75c per doz. bunches.
P eppers—Florida, 75c per basket.
Pineapples—$9@10 per crate  for 

F lorida.
P o ta to es — $1.10@1.15 for hom e 

grow n. B uyers all over M ichigan arc 
paying $1.25 per 100 lbs., which is 
equivalent to  75c per bu. Shippers 
sta te  th a t all the stock they purchased 
of late on the basis of $1.50 per 100 
resulted in losses rang ing  from  $25@
100 per car.

P o u ltry — Local buyers pay as fol­
lows for live:
T u r k e y s ---------------------------------30@32c
Geese ______________________  17c
Choice D ucks ---------------------  22c
L igh t fowls ------------------------  14c
H eavy fowls -----------------------  17c
L ig h t Chickens — -------------  14c
H eavy C h ic k e n s ------------------  18c

D ressed turkeys, 5c m ore than  live; 
dressed  chickens, 3c m ore than  alive.

T he reason w hy fowls and heavy 
chickens have advanced is because re­
ceipts have been so m eager th is week. 
T here  are still m any tu rkeys left in 
the country  and local buyers predict 
low er prices fo r C hristm as offerings. 

Pum pkin—$2.25 per doz.
R adishes—75c per doz. bunches for 

hom e grow n ho t house.
Squash—$2.75 per 100 lbs. for H u b ­

bard.
Sweet P o ta to es—V irginia com m and 

$1.60 per ham per and $4 per bbl.
T om atoes—$ 1.25@1.50 for 6 lb. bas­

ket from  California.

Stand For High Quality and Honest 
Pack.

Chicago, Nov. 29— In w riting  of the 
canning in terests of M ichigan last 
week I referred to the fact th a t Chi­
cago wholesale g rocers deserved well 
of the canners of M ichigan and should 
be considerately  treated  because they 
were the best custom ers of M ichigan 
canners. I am  of the fu rther opinion 
th at the canners of M ichigan deserve 
well of Chicago w holesale g rocers for 
the early and the p resen t reputation  
of Chicago as a quality canned foods 
m arket is largely a ttribu tab le  to  the 
fine and honest qualities of the o u t­
put of the M ichigan canneries, which 
they have handled so extensively un­
der their own labels and under the 
M ichigan labels.

A t a tim e in the history  of the can­
ning industry  when slack filling of 
cars , careless handling of products, 
and indifferent qualities were the o r­
der of the tim es, each canner in some 
localities try ing  to  pack goods a t a 
low er cost than  his com petitors, so 
as to sell them  lower, the canners of 
M ichigan and New Y ork State stood 
like lions in the path  for good qual­
ity, a lthough at th a t time there  was 
r o  pure food law on the sta tu te  books 
to  require them  to pack an honest 
quantity  and m eritorious quality.

All honor to  M ichigan canners, for 
they are too  proud generally  to  pack 
poor stuff and are jealous of the repu­
tation  they  have erected and which 
tow ers so high.

Consequently I hold th at there is a 
m utual obligation resting  upon M ichi­
gan canners and Chicago wholesale 
grocers, which each should rem em ber 
and respect. I t  is true  that Chicago 
has in late years handled a g reat m any 
California canned fruits, b u t no t until 
the supply from  M ichigan could not 
he had; and the sam e statem ent can 
be m ade in relation to  canned berries 
and o th er fru its from  W ashing ton  
and O regon. John  A. Lee.

A nother good th ing  about the 
m odern sk irt is th a t you can always 
tell when a lady is reg is te ring  a kick.

The Spirit of Cheerfulness, 
i know a  man. a v ictim  of dyspepsia, 
w jin  hns such a  chronic grouch  
T hat h is  hom e is  like a  funeral parlor. 
Nobody w as every known to sm ile  
In that house of gloom  
Until one day
W hen the head of the fam ily  
Happened to read in a  m agazine  
T hat cheerfu lness a t m eal tim es  
W as a big aid to digestion.
And having cogitated  over th at hint,
He decided to follow it.
So a t dinner tim e, a t the table,
He glow ered a t his trem bling off-spring  
And his cowed little  w ife.
And he said unto them :
“Now, see  here!
“I have made up m y m ind
“That there has go t to be more ga iety
“At th is  blanked table.
“ I won’t stand for you all sittin g  here 
“Hike a  bunch of crepe hangers.
“I w ant you all to sm ile a t m eal tim es  
“From now on,
“And I intend to see th at it is done,
“If 1 have to lick the stuffings 
"Out of every darned one o f you.
And since he got th at oft h is  chest 
There have been sm iles of a  sort 
A t the dinner table.
But he has been surprised to find 
T hat som ehow there has been 
No im provem ent in h is  d igestion.

I often think of th is man
W hen I go into stores and offices
And am w elcom ed by an em ployee
W ith an autom atic grin
T hat is obviously about as genuine
As a politician’s handshake;
And I am not surprised in such cases  
To find that the boss 
Is a  cru sty  old gent 
W ho believes absolutely  
That “Service W ith a  Sm ile
Is a good business getter,
But does not realize  
T hat the idea tee -to ta lly  fails  
U nless the spirit o f cheerfu lness  
Is actually  in th at establishm ent 
P r o m  the tOD down.

I t  is doubtful if George W ashington 
ever ate an orange o r saw a lemon. 
T he tom ato w as considered poisonous 
then, and was alm ost never eaten. 
But to go (back m ore centuries, Cicero 
speaks of Asia M inor as one of the 
m ost fertile p a rts  o f the R om an Errf- 
pire. W here  is it to-day—and to-day 
the U nited S tates is spending tw enty 
million a year on its D epartm ent of 
A griculture founded by the farm er 
boy, A braham  Lincoln, in the darkest 
days of the Civil W ar. Even m ore 
foresighted was the passage of the 
M orrill act in 1861, giving the first 
N ational im petus to our agricultura l 
colleges which have been such a po­
tent factor in our N ational wealth. 
N or has any nation in the world in 
the first 150 years of its existence 
done so m uch to develop anim als and 
birds in their usefulness to m an as 
has the U nited S tates of America.

M oonshine liquor still keeps up its 
quo ta  of deaths and general havoc, 
and our new spapers are to be com ­
m ended for the publicity  they  are giv­
ing these cases. If  you approached 
a m an w ith a bo ttle  of carbolic acid 
p roperly  labeled w ith skull and cross- 
bones, do you th ink  he would buy it 
for beverage purposes? C ertainly 
not, b u t m ost of the w hisky being 
sold prom iscuously is w orse in form  
than the com m only know n poisons. I t  
is very dangerous and still m en pay 
high prices for it, and take chances of 
dying, becom ing insane or paralyzed 
because they  th ink  they m ust have 
whisky regard less of the source, ju st 
because it looks like the old tim e a r­
ticle. T o convict a few m oonshiners 
for m urder would probably  help to 
destroy  the general sale of so-called 
whisky.

W ho sits in the d river’s seat, you 
or your business? Is  your business 
driving you? Is it too m uch for you 
and  keeping you on the run  all the 
while? O r are you the m aster of the 
situation, driv ing  the business?

mailto:1.10@1.15
mailto:1.25@1.50


See that all your m en-custom ers are w ell 
“fed-up” on  W hite H ouse.

Distributed at Wholesale by

JUDSON GROCER CO.
GRAND RAPIDS, MICH.

Petoskey Portland Cement
A Light Color Cement

M anufactured on w et process from  Petoskey 
lim estone and shale in the  m ost m odern cem ent 
p lan t in the world. T he  best of raw  m aterials 
and extrem e fine grinding insure highest 
quality  cement. T he  process insures absolute 
uniform ity.

A SK  Y O U R D EA LER  FO R  IT.

P eto sk ey  Portland Cem ent Co.
General O ffice, P etoskey, M ichigan

f-3-5 lb.
Package»
Only

■STEAMING cup of W hite House Coffee 
at the morning meal gives, to most men, 

1 just the needed impetus which carries 
him through a strenuous day and brings to 
fum the successes he strives for.

Look Out for Him, He'll Bear 
Watching

Whenever you run across a man who 
brands all business men as thieves and 
liars, you’d better play safe and make 
him pay cash.
You bet you had. We never knew  
a man who was suspicious of every- 

„ thing and everybody, who wasn’t a 
good man not to do business with.
We have said it before and w e say  
it again, there are other safes made 
just as good as ours but none any bet­
ter. If therefore you need a safe—  
and if  you haven’t one you certainly 
do— we should like m ighty w ell to 
tell you all about our safes, how they  
are made, what they are made of and 
the prices we can offer you.
Dropping us a card to-day asking for 
this information w ill place you under 
no obligation to us. W ill you do it?

GRAND RAPIDS SAFE CO.
Tradesman Bldg. Grand Rapids, Michigan



CANNON TOWELS
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What You Will Know at Sight 
Your Customers Will Learn from Use

BNG wear will teach your customers the high quality of 
Cannon Towels. You, as a buyer, will recognize this 

quality a t a glance. F o r Cannon Towels offer the greatest 
towel values that you can buy.

Compared price for price, they are closer woven and heavier 
in weight than any other cotton towels made. Cannon Towels 
are all made from high-quality cotton yarns. They are 
bleached and finished by a special Cannon process that gives 
them an exceptionally fine appearance. Y ou will like the 
careful put-up of all Cannon Towels.

The fine is so complete that it fills every towel demand. I t  
ranges from kitchen towelings to every size of huck and 
turkish towel. Cannon Towels are suited to the finest homes. 
You can sell them at prices tha t all your customers can afford.

Cannon Towels are made by the Cannon M anufacturing 
Company—the world’s largest producer of towels. They 
are distributed only through jobbers. W rite  your jobber for 
samples, prices and complete information.

C A N N O N  M IL L S, Inc.
55  W orth  Street New Y ork City

Be eetra in  you  secure  
g e n u i n e  C a n n o n  
T o w e ls .  L o o k  f o r  
tliis trade-m ark  label 
( i n  b l u e )  o n  th e  
w r a p p e r  o f  e v e r y  

package.


