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T H E  W A N D E R E R

I have come back to my own again, to my old familiar place 

To the peace and quiet I left behind in this little circled space.

I have w arm ed my hands by  the friendly blaze of many a home hearth-side; 

“A t last,” they say, “he has come to stay— at last he is satisfied.

But there is a  cry in the wind to-night, and it will not let me be,

A nd well 1 know I must rise and go whenever it comes to me.

My feet are stayed in the pleasant ways, my heart is a thing at rest;

For m e there is neither North nor South, there is neither East nor West.

A nd out of a  very thankfulness the spirit in me sings

For a new-born beauty I find each day in simple and homely things.

Yet there is a  voice in the wind to-night, like the surge of the W estern sea, 

A nd it’s I that know I must rise and go whenever it comes to me.

T he W est with its wide and open charm, the East with its days that were, 

The fragrant South with its lotus bloom, the North with its spicy fir—  

They have taken my fancy, each in turn, and held me a little while.

But the feet turn back to the beaten paths when it comes to the last long mile. 

Yet there is a  call in the wind to-night, and the gray road opens free,

A nd to-morrow I know I sh ill rise and go wherever it beckons me.

Esther Clark Hill.



Foods and Fallacies—
It is a mistake to believe that any drug can build up the 
health. Only food can do that.

Fleischmann’s Yeast is a food—a tonic food with 
magical properties, that tone up the system, 
quicken elimination, clear the complexion.

Protect your customers by seeing that they get fresh yeast, 
Fleischmann’s, instead of so-called “yeast-preparations”—all 
of which are composed largely of drugs.

The Fleischmann Company

The Name on the Sack is a 
Guarantee of its Contents

W hen specifying cement insist that it be the kind with the 
name—

NEWAYGO
PORTLAND
CEMENT

on every sack.

You can then be assured that this im portant part of your 
construction work is being, supplied with material that has proven 
its worth, one that will readily adapt itself to your job, no m atter 
what problems or complications m ay arise.

Newaygo Portland Cement is not limited in use to the con
struction of buildings. It may be used above or under ground, 
in or out of water. Its m any uses have brought about a  universal 
dem and for the cement with a guarantee of uniform quality.

Newaygo Portland Cement Co.
General Offices and Plant ' Sales Offices

Newaygo, Mich. Commercial Savings Bank Bldg.,
Grand Rapids, Mich.

Citizens Long Distance Service
Reaches more people in Western Michi
gan than can be reached through any 
other telephone medium.
19,000 telephones in Grand Rapids.
Connection] with 150,000 telephones in 
Detroit.

USE CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY
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Preserves the Profit
You know how your jobber handles sugar,—  
he sends you the case or barrel just as he gets 
it, no danger of loss from weighing, no spilling, 
no expense for bags and twine. He makes a 
definite profit. You can do the same thing 
by handling

Franklin Package Sugars
because you send the housewife the original 
package, just as you get it from the jobber.

Although comparatively new, Franklin Golden 
Syrup and T ea Sugar are making great names 
for themselves.

The Franklin Sugar Refining Company
PH ILA D E LPH IA

**A Franklin Cane Sugar for every use

Granulated, Dainty Lumps, Powdered, 
Confectioners, Brown, Golden Syrup

O ELER IC H  & BERRY CO.

O &L
Ginger Cake

and
Red Hen 
Brands 

are

Real Pure 
New Orleans 

Molasses

We pack our molasses in standard size cans, 
which contain from 4 to 6 ounces each more 
than other packers.

Old Manse 
Syrup

It always pays to

BUY THE BEST
Distributed by

A LL M ICH IGAN JO BBERS
Packed by

OELERICH & BERRY CO. CHICAGO, ILLJ
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MICHIGAN TRADESMAN
(Unlike any other paper.)

Frank, Free and Fearless for the Good 
T h at  W e  Can  Do.

Each Issue C omplete In Itself.

DEVOTED TO THE BEST INTERESTS 
OF BUSINESS MEN.

Published Weekly By 
TRADESMAN COMPANY 

Grand Rapids.
E. A. STOWE, Editor.________

Subscription Price.
Three dollars per year, if paid strictly

In advance. . .  . _, ,Four dollars per year, if not paid in 
&dv&nc6*Canadian subscriptions, $4.04 per year, 
paya&ie invariably in advance.

Sample copies 10 cents each. .
Extra copies of current issues, 10 cents, 

issues a month or more old, 15 cents; 
issues a year or more old, 25 cents, issues 
five years or more old 50 cents.________
Entered at the Postofflce of Gr*nd 

Rapids under Act of March 3. l»79.

EUROPE NEEDS OUR GRAIN. 
T he heavy carry-over of agricultura l 

products, especially of grain, in th is 
country  is no t to  be explained en tire
ly by  the decline in the European 
dem and. T he D epartm ent of Com
m erce calls a tten tion  to  the  fact th a t 
the volum e of exports of principal 
farm  p roducts in 1921 am ounted  to  
20,000,000 tons, as com pared w ith 16,-
500,000 tons in 1920, and only 10,000,- 
000 tons in 1913. Four-fifths of th is 
tonnage in 1921 consisted of grain 
and grain products. E uropeans are 
actually  buying twice as m uch food
stuffs from  us now as they  did before 
the war. On the o ther hand, owing 
to  the decline in prices, the value of 
the 20,000,000 tons of agricu ltu ra l ex
ports  in 1921 was $2,000,000,000, while 
th a t of the  10,500,000 tons exported 
in 1920 was $3,000,000,000. W e sent 
abroad last year nearly  a fou rth  m ore 
farm  produce than  in 1920 and re 
ceived in re tu rn  a th ird  less in pay
m ent.

T he facts ju st cited indicate th a t 
we m ust look elsew here than  to  E u 
rope for an explanation for our su r
plus of agricu ltu ra l com m odities. In 
asm uch as about 90 per cent, of our 
farm  products are consum ed w ithin 
th is country , it is evident th a t a check 
to  dom estic consum ption  would have 
m ore far-reaching effects than  a varia 
tion in foreign dem and. T here  ap 
pears to  have been such a check d u r
ing the past year. T h e  m eat consum p
tion per capita has declined about 
seven pounds. T his would be re 
flected in the  dem and for corn  for 
cattle  feeding. A long w ith d im inish
ed dom estic consum ption  there  have 
been tw o successive bum per corn 
crops. T he  m ost significant fact 
b ro u g h t out in the  D epartm en t’s s ta 
tistics, however, is the vastly  increas
ed overseas dem and for Am erican 
w heat in the face of increasing E u 
ropean production. T h is is explained 
by the  com plete w ithdraw al of R us
sia from  the w orld’s m arkets. O ur 
W estern  farm ers, therefore  m ay ac

tually  owe it to  M essrs. L enin and 
T ro tzk y  th a t g ra in  prices have not 
receded to  even low er levels.

MORE ACTIVE BUYING. 
Perhaps the m ost ou tstanding fact 

in the m ercantile w orld du ring  the 
last week was the beginning of real 
and som ew hat active buying on the 
p a rt of th e  retail trade. T he large 
num ber of buyers who w ent to  m ar
ket during  the week m ade a new  rec
o rd  for such visitors, and events 
show ed th a t they  went to  m arket to 
secure goods. In  m ost instances the 
results of the inventories taken indi
cated subnorm al stocks of goods on 
hand or, where this was no t the  case, 
a lack of the desirable and quick-m ov
ing kinds. B usiness cannot be done 
w ithout m erchandise, hence the pu r
chases. T he range of articles sought 
was quite large, w ith the bulk, how
ever, for w om en’s wear goods. These 
included m illinery, garm ents, shoes, 
etc., as well as dress goods and house
hold furnishings. Some o f the  buy
ing was for im m ediate sale and some 
for the spring  season, which will be 
a little later than  usual th is year be
cause of the belated  E aster. The 
preparations which are m aking  for 
th is selling season indicate a belief 
th a t quite a quantity  of m erchandise 
will be called for and th a t sales will 
be dependent largely on values. It 
takes a g reat deal of goods to  supply 
the o rdinary  needs of a hundred mil
lions or over, and it is evident that 
some of these needs, because of hold
ing back, have become exigent.

DID YOU SMILE LAST WEEK?
T he O rien ta l king who is reputed 

to have been the w isest of m en once 
said: “T o  every th ing  there  is a sea
son, and a tim e to  every purpose un
der the heaven.” I t  is custom ary 
som etim es to  refer to  m idsum m er as 
the “silly season,” but in these days 
of reconstruction  and read justm ent it 
is not w holly surprising  to  find th is 
period shifted around to  the middle 
of the  winter. In  testim ony w hereof 
w itness “Smile W eek,” which was u n 
der full blast last week. If  sm iling 
can resto re  the purchasing  pow er of 
consum ers here and abroad, sm ooth 
out the kinks betw een prices of raw  
m ateria ls and finished products, re
vive our foreign trade, dim inish un
em ploym ent, rehab ilitate  our tran s
p orta tion  system , reduce taxes, thaw  
frozen credits, pacify Europe, wipe 
Lenin and T ro tzk y  from  the map, 
stop the p rin ting  of paper m oney 
overseas, and appease the agricu l
tu ra l bloc here a t home, “Smile 
W eek” will be well w orth  while. One 
doubter has suggested, however, th at 
it m ight be be tte r to  have a “Gloom 
W eek,” so as to  giye everybody a 
chance to  liquidate his “grouch.”

MEN LOOK FOR BARGAINS.
T h at the buyers’ strike which began 

in the spring  of 1920 has n o t been 
caled off a ltoge ther is m ore o r less 
apparent. T h is is particu larly  true  of 
the m en’s clo th ing  trade. Consum ers 
are still h o p ing  for fu rther conces
sions and believe th a t they  can do 
even bette r b y  ho ld ing  out a little 
longer. T hey are becom ing m ore in
sistent on b e tte r quality a t lower 
prices. T h a t they are w illing and 
even anxious to  take advantage of 
real bargains has been dem onstrated 
on several occasions lately. T he dis
crim inating  a ttitude of the m en is re
flected by reports of m erchants th a t 
a t p resen t the p roportion  o f visitors 
who m erely coime to look about to 
those  who come to buy is g reater 
than usual. W holesale clo th ing  deal
ers, meanwhile, report that an un
usually large num ber of out-of-tow n 
buyers have visited this m arket and 
made purchases which were on the 
whole satsfactory.

Trimmings In Millinery.
In all shades of green, blue and 

rose, one of the leading local m anu
facturers has m ade considerable use 
of ribbozene for stream er tassels, 
fruit stem s, and a ll-over appliques. 
T hese ornam ents, according to  the 
bulletin  of the R etail M illinery A s
sociation of Am erica, are usually em
ployed on leghorn  plateau effects, 
w ith dom e crowns, the top facing and 
crow n being covered w ith soft faille 
silk. H uge roses, fru it pads and o ther 
bow er form ations, e ither corded o r 
puffed, are  stitched, spray-like, all 
over the  hat. T he narrow  ribbozene, 
often in tw o-tone com binations or 
shaded strips, finishes off the pad 
design in a flat tracery .

W axed fru it blossom s, gold bead 
appliques, celluloid ornam ents in 
w ing form ation, and nasturtium  
bloom s are reported  to  be th riv ing  
also as trim m ings. T he popular col
orings include coral, pink, red, p u r
ple and the range of yellow  brow ns.

Better Prices for Corn.
One of the  m ost cheering  develop

m ents, so far as the farm ers are con
cerned, is the steady im provem ent in 
grain  prices. Especial im portance a t
taches to  the im provem ent in the 
price of corn, which has been too  low 
in som e sections of the M iddle W est 
to  pay the  m arketing  costs. W ith  
prices now  about 15 cents above the 
level during  the autum n m onths and 
still rising, the corn  belt m ay exper
ience some of the exuberance noted  
in the South when co tton  m ade its 
rapid advance a few m onths ago. 
T here  are enorm ous quantities of 
corn still held by the  grow ers, and 
the recen t im provem ent in the m ar
ket will m aterially  im prove their p u r
chasing pow er and thus aid general

business. T here  is usually  a seasonal 
advance of about 10 cents per bushel 
in corn prices betw een M arch and 
May, and if th is should come on top 
of the recent rise the im provem ent 
will be still m ore pronounced.

Country Hides Likely To Be Grubby.
C ountry  hides have been selling 

freely, but the season is nearing  its 
close, and the few country  hides avail
able from  now on will probably be 
grubby, and m ay have to  sell for 
lower prices than have prevailed.

One or tw o brokers have large o r
ders fo r city calfskins of special 
weights, and some good business is 
in process of consum m ation, and pos
sibly som e trad ing  can be reported  
in a few days.

H orseh ides are not selling well, and 
prices are very low.

Sheepskins are m oving very  freely 
on account of the dem and for wool. 
Pulled wools are in active request, 
and prices have jum ped to  about 60c 
for scoured B super and 80c fo r A 
super.

Looks For Big Crop.
George K luster & Son, E llsw orth, 

w rite: ' “F arm ers are beginning to  
think it pays to get eggs in w inter 
when the price is high. By riding 
through the country, a fellow can see 
nice, big chicken houses going up, 
where form erly there was not th is in
terest in the poultry  business. T his 
is an indication of the fact that, hav
ing been convinced th at the poultry  
business is a profitable one, the  far
m ers are going into it in the righ t sort 
of way. Receipts o f eggs are ligh t.”

New Y ork may have lost its posi
tion as producer of the largest quan
tity  of cheese of any of the States, but 
her reputation  fo r high quality still 
lives. W e notice in a news clipping 
from  Fond  du L ac recently  that the 
Beemis H ooper H ays Co., of O sh
kosh, W is., was being sued by one 
George O verton for purchasing  W in
nebago county, W is., cheese and sell
ing  them  as New Y ork  States, and for 
m aking a regular practice of such sub
stitution. T he traveler in the  Middle 
W est will still frequently  see “H erk i
m er county” cheese on the hotel 
m enus from  Ohio to M ontana. T he 
fam ous old cheese factories of that 
famous old county m ay be but em pty 
idle shells, bu t their fairly won repu
tation  still endures in m any a nook and 
co rner of these U nited  States, even 
though  the cheese perpetuating  it in 
m any  instances first saw the light in 
a W isconsin curing room .

D etro it—T he Fox-R oud T ailo ring  
Co., 216 M ichigan avenue, has chang
ed its name to  the F o x  T ailoring  Co.

A St. Louis m an finds talk ing  bees. 
W e saw a spelling bee once.
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Feb. 14—P o ste rs are 

out announcing the th irteen th  annual 
auto  show, to  be held in the K ling- 
m an building, Feb. 20 to  25. T he de
sign is by L. A. Reeves and is a w ork 
of a rt. T he color schem e is of F eb 
ruary , cold grey and steel blue, with 
splashes of chrom e yellow. A* heavy 
m o to r car topping a g rea t m ountain 
pass is the cen tra l figure and gives 
life and w arm th to  the picture. F o r 
the casual observer or those w ithout 
im agination these w ords appear a t the 
bo ttom  in sm all type: “F o r m ountain 
o r valley, th icket o r plain, its one 
and the sam e to  me—T he M otor 
Car.” T he sketch is suggestive of 
S to rm  K ing M ountain, th rough  
which a road has been recently  b last
ed, cu ttin g  the distance between New 
Y ork City and Albany some 22 
miles. T he design and coloring con
veys the  m essage th a t the autom obile 
is indispensible in business of all 
kinds, th a t it is no longer for the 
rich, the high or the m ighty, the joy 
rider, speedster o r road hog, but oc
cupies a prom inent place in the every
day affairs of men. In  o ther years 
posters announcing auto exhibits have 
featured  m i-lady’s dainty feet and silk 
hosiery as she enters a limousine, but 
Mr. Reeves has seen the autom obile 
from  ano ther viewpoint. T he price 
of adm ission was purposely om itted, 
for which the designer is to  be con
gratu lated . No salesm an selling a 
high-class article will m ention price 
in his in troductory  rem arks.

Lee R ynbrand, form erly  with the 
J. R. Jones Co., Kalam azoo, and later 
w ith Steinberg, at T raverse  City, will 
open a ladies’ ready-to-w ear sto re  in 
the  la tte r city shortly . A t present 
Mr. R ynbrand is in a Chicago hos
pital, recovering from  the efforts of 
a surgical operation.

A Grand R apids salesman asks why 
it is th at an o rder for shredded w heat 
at the M cKinnon house consists of 
one w heat and two ounces of cream, 
while a t the Chippewa they serve two 
w heats and three ounces of cream for 
the same price, 20 cents. Coffee a t 
the M cK innon is 5 cents and a t the 
Chippewa 10 cents.

A rthu r B orden’s m instrels put on 
an en terta inm ent T hursday  evening 
a t the new com m unity house. A bout 
350 people were present.

Road men in M uskegon county are 
keeping the W est M ichigan Pike open 
to  traffic by the use of snow plows. 
Officials of O ceana county, in the 
very heart of the  snow belt, have 
made no provisions w hatever for 
keeping the highw ays open, tru sting  
to  luck and one train  a day.

John Berg, represen ting  Pitk in  & 
Brooks, reports unusually good busi
ness from  his trip  to  N orthern  M ich
igan last week.

It is p roper to  patronize hotels. 
W ithou t them  the trave ler would fare 
badly. Once in a while a lunch room  
is m ore convenient and saves a lot 
of time. T here  is one near the depot 
a t C harlotte, conducted by Adam 
H ettm an. T he building isn’t the least 
bit inviting from  the outside. T he 
furnishings are plain but clean. T here  
is no lounging place, bu t a lo t of 
farm ers go there  for their m eals and 
farm ers are m ighty  particular. T hey 
w ant clean food, well cooked and 
served in liberal portions. M r. H e tt
man serves sho rt orders and his 
steaks are very good.

I t  is su rprising  w hat can be accom 
plished by the use of a few gallons 
of pain t m ixed w ith a little  pep. T he 
C harlo tte  H otel is an exam ple. T he 
scrub brush  preceded the paint brush. 
D ining room , lobby and w riting  room  
are all nicely decorated and the ligh t
ing is m uch better.

C. L. Pfeifer, p ro p rie to r of the hotel 
a t Shelby, having spent several weeks 
a t B lodgett hospital, is now back on 
the job. By way of celebrating  his 
re tu rn , the hotel din ing  room  is being 
redecorated  as well as all room s on 
the  upper floors. M r. P fe ife r 's  hotel 
is one of the few places w here frac

tional days are figured a t the  regular 
day rate, a $3 per day hotel w here a 
half-day costs but $1.50.

C harles P. Reynolds, represen ting  
the Judson  G rocer Co., is quite ill. 
W ill Gibson has been substitu ting  for 
him the past week.

Jam es Bolen was called hom e last 
week, owing to  the serious illness of 
his son, Jack, who underw ent an o per
ation for m astoids and is reported  as 
out of danger.

F red  K ellogg, p ro p rie to r of the 
D eH aas H otel, a t F rem ont, has given 
notice th a t he will re tire  from  busi
ness on May 1. F red  proposes to 
build him self a little hom e and take 
th ings easy for a time. H e has suc
cessfully conducted the D eH aas for 
a num ber of years and will be m issed 
by his patrons.

H a rry  Shellm an, a m em ber of 
Grand R apids Council, No. 131, died 
a t B lodgett hospital from  an a ttack  
of acute pneumonia.

M rs. A. N. B orden is quite ill from  
an a ttack  of influenza.

T raveling  men all like children, but 
the w riting  room  of a country  hotel 
m akes a m ighty unsatisfactory  play 
house for a bunch of youngsters. 
W hile on the subject it m ight be well 
to  rem ind som e of the rhum  players 
th at laughing, rom ping children, noisy 
though they m ay be, are preferable. 
W riting  orders, with all the necessary 
details is w ork requiring the closest 
a tten tion . I t  is not always possible 
for a salesm an to  do this w ork in his 
own room.

A Grand Rapids salesman who had 
spent the n ight in E aton  Rapids 
rushed into the nearest barber shop 
next m orning and clim ing the first 
chair dem anded a quick shave, say
ing he had three people to  see before 
the 9:30 train  South. T he barber, 
who was reading the m orning paper, 
pointed to  the clock saying, “W e 
don’t go to  w ork until e igh t; you’ll 
have to  wait ju st six m inutes.” T he 
salesm an was sore and as he leaped 
from  the chair he said, “ I t will be 
m ore than  six m inutes before you’ll 
have a chance a t me again ; good 
m orning, sir—you and your sm all
tow n stuff.”

A com plaint against the N orthern  
H otel, at Big Rapids, was registered 
th is week, bu t investigation proved 
th a t a m istake had been made. T he 
day clerk passed it to the n ight clerk 
and he to  the housekeeper. W ith  the 
am ount of his bill already rung  up 
on the cash register, the sales.man 
com plaining was assured it wouldn’t 
happen again.

P robably  no line of m anufacturing  
is m ore susceptible to  loss due to  e r
ro rs  as is p rin ting  and engraving. A 
shipm ent of ruled stock was recently 
returned to  a K alam aoo p rin te r be
cause one of the several red lines was 
but a quarter of an inch out of the 
way. All w ork had to  be done over 
and there was no salvage w hatever. 
T he raw paper stock, exclusive of la
bor, cost $150 and was but a small 
p a rt of the expense. Several sizes 
of brass dies were recently m ade from  
copy in which a w ord was m isspelled. 
T he cost of co rrecting  the e rro r was 
$129.30 and the salvage was less than 
one dollar. A catalogue is being re 
printed th is present week because of 
som eone’s erro r. T he first issue, 
when exposed to  the air, crum bled 
like chips. T he mill fu rn ishing the 
paper paid for the second run because 
som eone had been careless w ith 
chem icals in m aking up the first lot. 
T here  was no salvage, but the e rro r 
cost $1,500, besides the  custom er’s 
annoyance and inconvenience, due to  
delay. In  each of the above it was a 
clear case of playing the  grand A m er
ican game know n as “passing the 
buck.”

A dozen o r m ore traveling  sa les
men spending the n igh t a t S turgis 
recently  w ere treated  to  a wireless 
en terta inm ent th a t was both  in te res t
ing and w onderful. O rders are being 
booked fo r private outfits, com pletely 
installed in the home, for $125 to  $200.

T he equipm ent is perm anent and 
there  is little  o r no depreciation, aside 
from  an occasional battery .

“Scribe” O lney has received a new 
“D ardevle” casting  bait from  the 
m anufacturer, Lou J. E ppinger, of 
D etroit. Since these baits are g u a r
anteed to  catch fish, the m aker, no 
doubt, intended replacing one lost in 
a fight last fall down at Saugatuck. I t 
was a fte r the  first black frost of the 
season. T rees and shrubs were well 
stripped o f  foliage in p repara tion  for 
the com ing w inter. T he wind howled 
and the w ater was rough, while fleet
ing snow clouds above form ed back
grounds for the  occasional flock of 
w ater birds which scurried  S o u th 
ward. Cold was the  a ir and wet 
were the  lines. R eeling w ith stiffen
ed fingers was a m an’s job. R ound
ing a cove on the N orth  side and out 
of the w ind’s pathw ay, a sh o rt cast 
was made over th a t black strip  of 
w ater th at was once a main channel. 
L ike the flash of lightn ing a broad 
streak  of silver, a full yard  long, d a r t
ed into the  air so close to  the  boat 
that spray fell like rain drops. A 
savage jerk  a t the rod and the line 
parted  as a big g rass pike to re  away 
w ith the coveted bait, cu tting  the 
waves like the prow  of a battleship 
as he headed for the big lake. W eak
ened as it was from  a season’s hard 
usage the rod, too, had failed and the 
upper jo in t w ith its agate tip glided 
down the useless line and was soon 
swallowed by the waves, while splint
ers from  the broken b u tt pointed like 
accusing fingers and the very winds 
seemed to  w hisper “carelessness.” 
K now ing this particu lar breed of fish 
invariably travels in pairs during  the 
late fall m onths, ano th e r outfit was 
rigged up as quickly as num bed fin
gers and trem bling  hands would w ork 
and search begun for the female of 
the species. H er cap ture  an hour 
later was not w ithout its thrills, for 
she m ade a gam e fight and weighed 
in a t eight pounds.

W illiam  J. Clarke, the  H arb o r 
Springs banker and Poo Bah, is in 
the city for a few days. M r. Clarke 
is the w isest m an in E m m et county 
and bears his honors w ith becom ing 
d ignity  and m odesty.

C. J. W orm nest w rites as follow s: 
“On page 2 of your issue of Feb. 8, 
you sta te  th at C. J. W orm nest has 
left the A rt Stove Co. and joined the 
M arshall Furnace Co. forces. You 
are in error. I have never been w ith 
the A rt Stove Com pany and am  not 
now with the M arshall Furnace Com 
pany. I have been w ith the C hannon- 
E m ery  Stove Co. fo r a num ber of 
years and expect to rem ain with them  
for a long tim e to  com e.”

I t certainly is a lack of supply ra th 
er than  a lack of boldness which 
keeps the bootlegger from  advertising  
in the papers.

Paradoxical as it m ay seem, those 
who follow the golden rule seldom  
have that guilty  feeling.

T he best way to  key your adver
tising is by the ring  of your cash 
register.

M an’s inhum anity to  m an has put 
thousands of law yers on easy s tree t

I t  is said th a t rich judges and law 
yers have m any cases in their cellars 
aw aiting trial.

W hen we were boys folks didn’t 
th ink  much of a m an who w orked for 
the saloonkeeper; and yet th a t is 
w hat people w ho knock prohibition 
are doing.

Mr. Debs’ advice, on a previous oc
casion, as we recall it, was “save your 
m oney and buy a gun ;” A m erica’s 
advice to  E urope is “stop buying guns 
and save m oney.”

Peace hath  its victories no less 
renow ned than  war. G erm any couldn’t 
m ake m arks of ou r soldiers, bu t it 
did sell m arks to  our citizens.

A m erica m ay no t be losing in terest 
in the recent war, but she is certainly 
losing in te rest on it.

E urope is in a bad way, but she will 
recover, no tw ithstand ing ; th a t is, not 
w ith stand ing  armies.

E urope ough t to  be rehabilitated, 
but E urope ought to  pay the bill.

If  you were France, m aybe you 
would w ant to  keep a dog yourself.

Germ any has learned th a t w ar does 
not pay, so she has decided not to  
pay herself.

W e don’t believe anybody could 
slip it over on a C hinam an—anybody 
except a Jap.

W ill H ays h asn ’t such a hard job; 
he ju st has to  run the movies, not 
look a t them .

W ilson m ay not have kept us out 
of war, but the w ar has certainly kept 
us out of money.

A bill to  prevent the  exaction of 
the surcharge on Pullm an car accom 
m odations, now imposed by the ra il
roads, has been introduced in the 
Senate by Senato r Robinson, of A r
kansas. T raveling  men alm ost a year 
ago made petition to  the In ters ta te  
Com m erce Com m ission for the abol
ition of th is surcharge.

Experience has show n th a t the best 
men are obtained th rough  the present 
sales force of the com pany. T hose 
men know the  policy of the company, 
they have confidence in the com pany, 
they know the caliber of m en the 
com pany w ants, and they  have seen 
in action the men th a t they  are going 
to  send in to  apply for the position. 
They know w hether the would-be 
salesm an plays pool in the ho tel u n 
til 2 a. m., or poker until daylight. 
T hey know his characteristics from  
w orking w ith him. T he next chan
nel is from  the salesm en th a t canvass 
you for o rders; and th a t is a good 
channel. If  a salesm an can m ake 
m ore m oney w ith and for ano ther 
man, he ought certain ly  go w ith th a t 
man. And the successful salesm an- 
ager is the one who is never too  busy 
to  see a canvassing salesm an. T he 
bank m anager can wait, but th is m an 
m ay be the one needed as a co rn er
stone of a certain portion  of the sales- 
force. A nother channel is the re ta il 
store. Some excellent m en have been 
secured from  the ranks of the retail 
sto re  clerks. T here  is a field w here 
am bition can be found a-plenty. In 
cidentally, it is a field w here m en are  
not over-paid. T he w eakest source 
is advertising for salesmen. I t  is not 
good business o r sound policy to  h ire 
a m an w ho is out of a job. T h a t m ay 
sound severe, bu t there  is generally  
some reason why he is out of a job, 
and it is difficult to  get a t the tru e  
reason.

Val C. Schreider, who recently  re 
tired from  the S tandard  Oil Com pany 
on a pension, has engaged to  sell ce
m ent in Grand Rapids and environs 
for the Petoskey P o rtland  C em ent 
Co.

Irv ing  S teindler (S teindler P a p e r 
Co.) w rites as follow s from  T rav e rse  
City:

I believe we all realize w hat a lo t 
of good Mr. V erbeck is doing fo r the  
boys in try ing  to  iron out each and 
every com plaint th a t is b ro u g h t to  his 
a tten tio n  regard ing  the different ho 
tels around the S tate. I also be
lieve that the boys readily appreciate 
the good w ork he is doing. In  read
ing over the num erous item s about 
the individual places Mr. V erbeck has 
w ritten  up, I notice he has om itted 
w riting  -a few lines about a very 
unique hotel located on Glen Lake. 
T he w rite r had the h o nor of being 
the guest of M r. V erbeck a t the  Cedar 
Springs L odge and pen and ink could 
not w rite  too m uch about the  good 
qualities of th is w onderful spot. As 
a suggestion, w hy no t have M r. V e r
beck give us a few lines th ro u g h  the 
T radesm an about the Cedar Springs 
L odge and his 76c dinners.

You Can’t Beat ’Em!
“H ey, papa, th ere ’s a fly in m y 

soup.”
“Veil, Ikey, eat the  soup until you 

come to the fly. T hen  tell the w aiter 
and he’ll get you ano ther p late.”
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Last Call For the Bay City Conven

tion.
Cadillac, Feb. 14— Come to Bay 

City F eb ru ary  21, 22 and 23 and help 
analyze the chain store problem  that 
is sapping th e  life of the sm aller 
tow ns for the enrichm ent of the larg 
er, no t because they  are m ore econ
om ical o r efficient, bu t in large m eas
ure to  the fact th a t their operations 
are a ttended w ith g reater publicity.

Mail order house success is depend
ent in g rea t m easure on  the in terest 
we take in our everyday associates. 
W e should surely  be able to meet and 
trea t those whom  we know  m ore safe
ly and surely than  a mail o rder house 
whose operators are s trangers and if 
they can offer seem ingly great induce
m ents to  secure patronage it is surely 
only a m atter of our m eeting the con
dition.

I t  is quite evident we cannot do so- 
as individuals, bu t it can be done col
lectively, as there is no possibility of 
m oney power w ithstanding the gaff of 

• collective action on the p a rt of indi
viduals. The united action  of retail 
m erchants, operating  plans worked 
out in convention assem bled, will have 
a beneficial effect on every individual 
business. Do not stay home because 
you feel that you cannot help any. 
You m ay hzve ju st the idea that is 
needed and you know  it is a fact that 
if you and I swap dollars we are just 
in the same position we were before, 
but if we swap ideas we have both 
gained, because you have m y idea as 
well as your own and I have your 
idea as well as m y own and the real 
necessary idea m ay be the outcom e of 
the two we have ju st swapped.

Gentlem en who th ink  th a t these 
g reat mail o rder and chain store co r
porations will las t indefinitely should 
realize th at th ere  is some real th inking 
being done outside of their little circle 

, and in due tim e that th ink ing  will 
have the sure effect that real con
centrated, p e rsisten t thought always 
has in w orking out a solution. T hen 
the m ere pow er of organized m oney 
will seem as insignificant, as some of 
those who now  th ink  th a t they  are 
on ly  small m erchants and their help 
will neither p rom ote  o r hinder the 
w ork th a t m ust be done, if we as in
dividuals are to m aintain our freedom  
in m ercantile life.

If the by  laws of the A ssociation 
provided for such an act, I would like 
to  guarantee th e  value of the conven
tion to you or pay your expenses in 
full, in case you did not get value re
ceived, but as the by-law s do not give 
me this privilege, I can say th a t mail 
o rder houses are guaran teeing  their 
m erchandise a fter this m anner and ac
cepting th e  judgm ent of your cus
tom er as to the quality  or w orth of the 
goods they get for their dollars. Can 
you do this? A re you doing it? If 
so, are you doing it wisely with the 
least chance of financial loss?

I t  takes concen tra ted  thought and 
collective action on our p a rt to meet 
the concentra ted  thought and financial 
pow er of the chain sto re  and mail o r
der bouse and we can do it if you are 
w illing to help. W ill you do it?

L ast w eek’s issue of the T radesm an 
contained a nearly  com plete p rogram  
of the convention and this week the 
annual year book and convention p ro 
gram  will be ready for m ailing and a 
copy will be mailed you on request 
w ithout ob ligating  you in any way. A 
card o r letter addressed to J. M. 
Bothwell, Cadillac, M ichigan, will 
b ring  the book.

T he time and place of the conven
tion of th e  Retail G rocers and Gen
eral M erchants Association of Michi 
gan is as follow s:

F ebruary  21, 22 and 23 a t the Boarc 
of Commerce, Bay City.

Come on! All ye dealers in foods! 
P o u r your thoughts, suggestions and 
ideas into th is m eeting, so th at we 
m ay all go back to  our tasks a t the 
close better fitted to  m eet successfully 
the problem s th a t spring  up to delay 
our efforts to serve faithfully  and 
well in th e  position  we fill in our com 
m unity. J. M. Bothwell, Sec’y.

The Honest Farmer
VS.

The Dishonest Organizers

f  undamentaUy the farmers of America are conservative, fair- 
minded and patriotic. They do not intentionally injure any other 
class of the people and they do not consciously seek special privileges 
lor themselves. The reason they are so often put in the attitude of 
doing both of those things is that they are not political economists, 
with a wide horizon and a clear comprehension of the inter-relation
ship of all lines of industrial, commercial and financial activities, and 
therefore are easily made the victims of false or shallow-minded 
leadership—leadership which is either consciously demagogical or 
ignorantly wrong-headed.

These men (shallow-minded leaders) know! They know, for 
example, that surtaxes ought to be reduced. They oppose such re
duction out of sheer demagoguery, because they think they can go 
back to their farmer constituents and get votes by telling them how 
they piled the taxes “where they belong, on the backs of the rich.” 
They know that this bi-partisan, group, class method of controlling 
legislation is all w’rong, subversive of stable government, and they 
pursue it for purely personal, selfish, political reasons. They deserve 
to be crucified, first for misleading the farmers, second for demagogy, 
and third for menacing the Republic!

The above, from the pen of Mr. Charles F. Scott, Editor of the 
Daily Register, a farm paper, ten years a Congressman, an LL.D, a 
former Regent of the University of Kansas, and for a time, acting 
President of the College of Emporia, is a strong cry from a strong 
man, in the interests of better Americanism.

The readjustment must be completed on a basis that is fair for 
all classes of people and until this is completed, there can be no great 
prosperity for many of us.

It is time for all of us to insist that those industries which have not 
readjusted their business to new levels of costs and wages, shall do so 
forthwith, and at the same time, schemers, shallow-minded politicians 
and sellers of blue sky, shall not be listened to.

It is time that the workers in those industries (including the 
farmers and retail grocers) which have readjusted, shall be able with 

- their hour’s work to buy an equal hour’s work in every other industry.

W o r d e n  Q r o c e r  C o m p a n v

G rand Rapids—Kalam azoo—Lansing 

T he P rom pt Shippers



4 M I C H I G A N  T R A D E S M A N February 15, 1922

MOVEMENT OF MERCHANTS.
L ansing—T he W olverine G rain Co. 

has engaged in business.
M uir— H aro ld  J. S to tt succeeds G. 

S. D arner in general trade.
S ears—George H. A rnd t succeeds 

N elson L iverm our in the  grocery  
business.

D etro it—T he W olverine R ubber 
Co. has changed its nam e to  the W ol
verine Climax Co.

Grand H aven—John  D iephouse 
succeeds H . V. B olt in the g rocery  
and m eat business.

M anistique—T he G allagher H a t 
Shop is closing out its stock and will 
retire  from  business.

Pontiac— H arry  A. O rm an, shoe 
dealer, is reported  to  have filed a pe
tition in bankruptcy.

D etro it—Phillip  A ronovitz, lea ther 
goods, etc., has filed a petitin  in bank
rup tcy  it is reported.

Jackson—W . C. Buckley, dealer in 
shoes, has filed a petition in bank
ruptcy  it is reported.

G ran t—F ran k  B urt, of Newaygo, 
has purchased the G rant H otel, ta k 
ing im m ediate possession.

Royal O ak—T he Berridge, P e tty  & 
M orrison Co. has changed its name 
to  the B erridgc-M orrison Co.

F lin t—T he People’s Coal & Build
ers’ Supply Co. has decreased its cap
ital stock from  $150,000 to $75,000.

Lakeview— F rank  Sreaves has pu r
chased the g rocery  stock  of J. H. 
Jack  and will continue the business.

Battle Creek—T he Sterling-Sm ith 
Co. departm ent store  has increased 
its capitalization from  $16,000 to  $36,- 
000.

Freeland— H ugh T im m ons succeeds 
Allen P ierce in the garage and au to 
mobile supplies and accessories busi
ness.

D etro it—T. J. Farrelly , dealer in 
shoes, etc., is reported  to have filed a 
petition in bankruptcy  and a receiver 
appointed.

Lowell—S. K. Breesc, form erly of 
Lakeview, will engage in the tire  re
pair and auto  accessories business 
M arch 1.

O sseo—W . A. Burse has rem odeled 
his store building and added a com 
plete line of groceries to  his h a rd 
ware stock.

T ekonsha— Carl Mahile Will open a 
hardw are store M arch 1, in the build
ing form erly  occupied by Van O rm an 
& Johnson.

Plainw ell— A. L. Reese, local h a rd 
ware dealer, has taken Deo Brown 
into partnership . T he firm’s name 
will be Reese & Brown.

W ayland— L. B arnhart has sold his 
m eat and g rocery  stock to F. S. 
Cozzens, who will continue the busi
ness at the  same location.

K alam azoo—T he H enderson-A m es 
Co. will erect a m odern office build
ing in connection w ith its regalia and 
uniform  m anufacturing  plant.

M unising—R. G. E llio tt has sold 
his laundry to  L ogan  & Blom, who 
will rem odel the p lan t and install 
m odern m achinery th roughout.

L ansing— Dom enico L ucariello  and 
Joseph R ubeno have form ed a co
partnersh ip  and engaged in business 
a t 326 Suth W ash ing ton  avenue un
der the style of the B oston F ru it 
Store.

D etro it— I t  is reported  th a t the 
Castle Shoe Co., 3406 H astings 
avenue, calls offered to  com prom ise 
w ith its cred ito rs a t 30 per cent.

Bad Axe—Sm ith & Palewaez, who 
conduct general stores a t M inden 
City, H a rb o r Beach and P o rt Hope, 
have opened a general store here.

P ioneer—N. H. R ediger has sold 
his store  building and hardw are  stock 
to  F. II. Spear, recently  of Reading, 
who will take possession M arch 1.

A lbion—J. L. Bury, of Parm a, who 
recently  purchased the store building 
and grocery  stock of L. L. Avery, 
South Superior street, has taken pos
session.

Kaleva — O scar M iller, form erly 
m anager of the store  for the Union 
Store Co., Will engage in general 
trade under his own name about 
M arch 1.

Eaton Rapids—Fire  dam aged the 
dry  goods and m illinery stock of F. 
W . Mendell, entailing  a loss of over 
$15,000, which is partially  covered by 
insurance.

Ypsilanti— Fire dam aged the stock 
and store fixtures of the  Com stock 
D ry Goods Co., Feb. 10, causing heavy 
loss, which is partially  covered by 
insurance.

D etro it—T he U nited Oil Refining 
Co. has been incorporated  w ith an 
authorized  capital stock of $2,000, all 
of which has been subscribed and 
paid in in cash.

Lansing— Clark H. P asm ore has 
opened an autom obile supplies and 
accessories shop at 110 E ast Allegan 
street under the style of C lark’s Auto 
Accessory Store.

L ansing— Coles D unne has engaged 
in business at 127 E ast M ichigan 
avenue, carry ing  com plete lines of 
m en’s furnishing goods, wom en’s 
blouses and hosiery.

K alam azoo—M artin  L arsen  and 
Sam uel Johnson  have form ed a co
partnersh ip  and engaged in the wall 
paper and house decorating  business 
at 616 M cCoutie street.

T ro u t Creek—T he Cloverland H o 
tel, which was partially  destroyed by 
fire early in Decem ber, has been re
opened, having been tho rough ly  re 
paired and redecorated.

Lansing— Ben G. Sheets has p u r
chased the in te rest of his partner, Mr. 
E ckert, in the m eat m arket of E ckert 
& Sheets and will continue the busi
ness under his own name.

F rankfo rt—T he Paul M ercantile 
Co., whose g rocery  stock was recent
ly destroyed by fire, has re-engaged 
in business, the W orden G rocer Com
pany furnishing the stock.

M ason—J. D. W aggoner, dealer 
in general m erchandise a t Aurelius, 
has sold his stock to  J. Kent, recently  
of U nity, Saskatchew an, Canada, who 
will continue the business.

Lansing—T he L ansing K elvinator 
Sales Co., 571 Capitol N ational aB nk 
building, has engaged in business, 
dealing in electric re frig e ratin g  de
vices, supplies and accessories.

Sault Ste. M arie—P. T. M cK inney 
& Sons, wholesale and retail grocers, 
have -purchased the  Jam es T h o rn to n  
g ro cery  stock, located on E ast P o r 
tage street. M r. T h o rn to n  will en
gage in trade in o ther lines a t R ud- 
yard.

D etro it—C onn's Clothes Shop, 1237 
Broadway, has been incorporated  w ith 
an authorized capital stock of $15,000, 
all of which has been subscribed, 
$1,200 paid in in cash and $11,000 in 
property.

Lansing— G rover W . L utz  and 
Eugene J. W orden, bo th  of Jackson, 
have form ed a copartnersh ip  and en
gaged in the baking business a t 219 
Shiawassee street, under the style of 
the W . & L. Baking Co.

M uskegon—J. C. H un tsinger is 
closing out the stock of the M uske
gon D elicatessen, 33 P ine stree t and 
will open an ice cream  p arlo r and 
fancy grocery  s to re  a t 1045 Peck 
street, under his own name.

Big R apids—T he J. C. Jenson  Co., 
which has been conducting a Vogue 
Shop for the past tw o years, has 
added a full line of d ry  goods. T he 
stock was purchased of M arshall 
Field & Co. th ro u g h  J. C. M ajor.

D e tro it—Jam  Shops, Inc., has been 
organized to  conduct a bakery  and 
lunch business a t 5021 W oodw ard 
avenue, with an authorized capital 
stock of $5,000, $2,700 of which has 
been subscribed and paid in in cash.

Detroit-—T he A lbert-Schaub Co. 
has been incorporated  to  deal in dia
m onds, jew elry and silverw are, at 353 
G ratio t avenue, with an authorized 
capital stock of $70,000, all of which 
has been subscribed and $7,000 paid 
in in cash.

Greenville— F. O. L indquist has va
cated his retail store next to  the State 
Bank. T he building will be occupied 
by Langm an & Stone w ith a stock 
of w om en’s ready-to-w ear garm ents. 
L angm an & Stone conduct a chain 
of sim ilar sto res th ro ughou t M ichi
gan.

Chesining—T he C hesaning Oil & 
Gas Co. has been incorporated  to  deal 
a t wholesale and retail in gasoline, 
kerosene, oils, greases, au tom obile 
accessories, etc., w ith an authorized 
capital stock of $20,000, $15,350 of 
which has been subscribed and paid 
in in cash.

Tekonsha—Abel & Son have p u r
chased the m eat and g rocery  stock of 
H. J. U pston  and will consolidate it 
with their own. Leo M cNalls, whose 
bakery was destroyed by fire about 
two weeks ago, will occupy the build
ing made vacant w ith a new  bakery 
about M arch 1.

Grand R apids— C harles J. Duchene, 
who for the last several years was 
connected w ith J. L ecour & Sons, 
K ankakee, as buyer and m anager of 
the w om en’s shoe departm ent, has re 
signed to  take charge of the wom en’s 
shoe departm en t of the  F riedm an- 
Spring  D ry Goods Co.

D etro it—T he P etro leum  H eat & 
P ow er Co., 246 W est L arned  street, 
has been incorporated to  deal in fuel 
oil, heating burners and equipm ent 
fo r dom estic and com m ercial use, 
w ith an authorized  capital stock of 
$25,000, all of w hich has been sub
scribed and $6,250 paid in in cash.

Saginaw—Fire, s ta rtin g  in the g ro 
cery store  of T hom as R yan caused 
$15,000 damage, routed the  fam ily of 
Guy N orthrope, and dam aged the 
Louis M. H ass butcher shop. Haas 
owned the building and he and R yan 
were insured. Northrope lost all his

household effects and had no in su r
ance.

Grand Rapids—Jam es E. M urphy 
and Jam es Jarv is have form ed a co
partnersh ip  under the style of M urphy 
& Jarv is and will engage in the  car
pet, rug  and linoleum  business a t 19 
Division avenue, South. M r. M urphy 
has been in the carpet departm ent 
of the W urzburg  D ry Goods Co. 
th irty -one years and Mr. Jarv is has 
been em ployed in the office of the 
same house for the past nine years.

Manufacturing Matters.
L aw ton—T he J. H ungerfo rd  Sm ith 

Qrape Juice Co. has increased its 
capital stock from  $100,000 to  $400,- 
000.

D etro it—T he Craine-Schrage Steel 
Co. has been incorporated  w ith  an 
authorized  capital stock of $150,000, 
$90,000 of which has been subscribed 
and $25,000 paid in in cash.

Saginaw —T he B aker-P erk ins M an
ufacturing  C orporation , m anufacturer 
cf bakers m achinery, will build a m a
chine shop and office building a t a 
cost of several hundred thousand dol
lars.

M arshall—T he Buddy B rooks Co. 
has been incorporated to  m anufacture 
and sell to ile t preparation , etc., w ith 
an authorized  capital stock of $10,000, 
all of which has been subscribed and 
paid in in cash.

D etro it—T he Industrial Japanning  
& Enam eling Co., 1324 M aple street, 
has been incorpofated  w ith an au th o r
ized capital stock of $10,000, of which 
am ount $2,500 has been subscribed 
and paid in in cash.

Ann A rbor—T he W ashtenaw  D airy 
Co. has been incorporated  to  m anu
facture  b u tte r  and o th er dairy p rod- 
ducts, w ith an authorized  capital stock 
of $1,000, $300 of w hich has been sub
scribed and paid in in cash.

Bioyne City—The Boyne City W ood 
P roducts Co. has m erged  its business 
into a stock com pany under th e  same 
style with an authorized  capital stock  
of $25,000, $12,760 of which has been 
subscribed and paid in  in p roperty .

F lin t—T he M ason M otor Co. has 
m erged its business into a stock com 
pany under the style of the  M ason 
M otor T ruck  Co., w ith an authorized 
capital stock of $500,000, $110,000 of 
which has been subscribed and $65,- 
000 paid in in p roperty .

L ansing—T he L ansing  D airy  Co. 
has been incorporated  to m anufacture 
and deal in butter, cheese and all dairy 
and farm  products, w ith an authorized  
capital stock of $175,000, of w hich 
am ount $91,840 has been subscribed 
and $10,000 paid in in cash.

D etro it—T he F reezera to r Co., 2013 
Franklin  street, has been inco rpora ted  
to  m anufacture and deal in electrical 
and m echanical articles, w ith an au 
thorized capital stock of $40,000, all 
of which has been subscribed and paid 
in, $3,000 in cash and $37,000 in p rop
erty .

A drian—T he A nchor C oncrete M a
chinery Co., capitalized a t $100,000, has 
rem oved here from  R ock Rapids, 
Iow a and purchased the  facto ry  bu ild 
ing and site  of the A drian Steel C ast
ing Co. w hich it w ill occupy as soon 
as the  p ro p er m achinery has been in
stalled.



February 15, 1922 M I C H I G A N  T R A D E S M A N 5

E ssen tia l Fea tures of th e  G rocery 
Staples.

T he cold w eather has stopped coun
try  shipm ents of canned foods. T he 
accum ulation of orders, therefore, 
w ith wholesale g rocers is consider
able, aw aiting  a mild tem pera tu re  and 
safe w eather prediction.

A  m an w ho travels m uch on trains 
and who stops a t m any hotels, said:

“I t  am uses me th rough  and th rough  
to  be at tab le  w ith people who, when 
canned foods are  m entioned, say, ‘we 
never eat canned fods.’

“I w onder w here they th ink  the  ho
tels and d ining cars ge t the fine 
peaches and peas, strin g  beans and 
spinach, berries and pears which serve 
all w in ter long, and which such peo
ple eat w ith g rea t enjoym ent.

“Do they suppose th a t such a r ti
cles are hothouse products, o r  th a t 
they  are produced in conservatories 
fo r use on hotel tables?

“T hey  eat fine canned foods and 
yell for m ore, and then  announce th a t 
they  ‘never eat canned foods.’ ”

T h e  lassitude of the canned foods 
m arket in all lines and w ith all 
branches of d istribu tion  is unusual. 
T rade  is p robably  torp id  and w ill 
awaken w ith w arm er w eather.

Sugar—T he m arket is unchanged 
from  a week ago. Refiners are  no t 
in terested  in buying raw s in spite 
of the fact th a t the m arket show s 
signs of s tren g th  and som e o p erato rs 
believe thatt these indifferences, if 
continued, will send the  m arket down 
again. As to  refined sugar, it was 
entirely  unchanged from  a week ago. 
Refiners are still tied up and unable 
to  m ake prom pt shipm ent, b u t will 
catch  up w ithin a sh o rt time. E very 
th in g  considered, if there  is any 
change it seem s ra th e r  to  indicate 
a decline than  an advance.

T ea— No change has occurred in 
the m arket during  the week. T he de
m and is no t very heavy and the situa
tion is ju s t as firm as it has been. All 
the  news th a t is com ing from  the  
prim ary  m arkets is strong.

Coffee—T here  have been some 
fluctuations in the Rio and Santos 
m arket du ring  the week, Santos 
grades being a fraction of a cent h igh
er and Rk> grades about th e  same. 
F irm er news from  B razil was the 
cause. D em and has not responded 
to  these advances, bu t is only fair.

Canned F ru its—M ore enquiries for 
sm all lo ts of spo t a sso rtm en ts of 
California fru its are  being made, bu t 
the  m arket still rem ains inactive and 
below  a p a rity  w ith  the  Coast, grade 
fo r grade. T h e  jobb ing  trad e  is slow 
to  acquire sizable lo ts  as it  p refers 
to  use its own goods, w hich it can 
readily  do since consum ption  is no t 
heavy. T h ere  is a  s tro n g  preference 
show n fo r advertised brands. All 
varieties are  in nom inal dem and. H a 
waiian pineapple is decidedly firm  in 
sliced b u t easy in g rated  and crushed. 
Apples are steady.

Canned V egetables—A n other week 
of lim ited trad in g  in canned foods 
has been added to  th e  season’s rec
ord, w ith  a repetition of th e  p ro 
gram m e of m oderate  buying  fo r cu r
re n t d istribu tion  and a  neglect of 
1921 packs fo r la te r sale and o f fu t
ures. C onsum ption is being taken

care of in the way of spot purchases 
w ith som e buying for im m ediate sh ip
m ent from  the factory, bu t beyond 
th a t very little was accom plished. 
G eneral com plaint is m ade th a t future 
packs are neglected no m atte r upon 
w hat term s they  are tendered. T he 
buying is spo tty  and confined chiefly 
to  the packs of particu lar canneries 
which are usually the favorites. Corn 
is quiet, w ith  som e dem and for ex tra  
standard . T he standard  quality is not 
wanted apparently . Fu tures, it seems, 
are  w ithout in terest to  buyers. T om a
toes are standing still on the line and 
no one seem s ready to  fire the shot 
by which the race to  a higher price 
is started . Statiostical s tren g th  does 
not seem to count for m uch w ith the 
buyers who place o rders only when 
d istribu tion  is in plain view, and then 
for only enough to  m eet o rders in 
sight. Peas are  quite difficult to  find 
of the g rades desired, and the first 
hands m arket is p re tty  well cleaned 
out. A few o rders for 1922 pack, or 
fu ture  peas, have been closed w ith 
w holesalers, being placed w ith their 
favorite W isconsin factories; but g en 
eral buying of fu tures is being  p o st
poned. O ne o rder was placed for 
1922 canned peas in No. 10 cans for 
quite a good quantity . A b roker 
who was figuring on the o rder and 
was ra th e r confident th a t he had a 
good chance to  ge t it, found th a t it 
had been placed a t prices averaging 
about one do lla r per dozen low er 
than  those  given to  him  to  sell at, all 
of which was ra th e r disturbing. A 
battle  is being  w aged betw een Indiana 
hom iny canners, and th rees standard  
have been sold f. o. b. Indiana a t 70c 
the dozen, w hich is a very low  price 
—alm ost as low as the prew ar price, 
and cheaper, really, because the  qual
ity of hom iny is so m uch im proved 
since then  th a t it is w orth  about 25c 
per dozen m ore than  the old style 
p rew ar goods. I t  is w hiter, freer 
from  b lack  eyes, and very  nearly  
perfect as a cereal food product. Con
tinued cold w eather in the early  w in
ter, and m ost particu larly  the  heavy 
N o rth  winds, destroyed from  40 to  
60 per cent, of the early  spinach crop 
in the  Sacram ento d istric t in C alifor
nia and has caused rep lan ting  of m ost 
of the  acreage. T h e  extrem e cold 
w eather has had d isastrous resu lts in 
practically  all the  tru ck  gardens of 
the river d istric ts and has caused 
rep lan ting  of nearly  a ll varieties of 
w inter vegetables. C anners w ho had 
expected to  com m ence canning spin
ach in F eb ru ary  because o f early  
p lan ting  now  p robably  will no t be 
able to  m ake a s ta rt un til som e tim e 
in M arch. T h e  spinach m arket is ex
trem ely  active, Sacram ento  spinach 
having obtained a repu ta tion  in the 
E aste rn  m arkets w hich m akes it in 
g reat dem and. M ost of the  1920 crop 
has been sold.

C anned F ish— Canned fish is alw ays 
a slow  seller a t th is  season and the 
m arket is  ru n n in g  true  to form . Sal
m on is steady on th e  spo t in all grades 
of A laska fish and firm  in Chinook 
packs. O n th e  C oast A laskas are 
s tro n g e r th an  o n  the spot, w ith hold
ers disinclined to  accep t concessions 
in pinks o r  chum s. T he m arket is 
no t active so  fa r  as th e  local trade

goes because it hesitates to pay C oast 
prices, and ra ther than  do so goes 
w ithout th e  stocks. Sardines were 
dull all week. Maine quotations re
m ained the same, but there was little 
business put th rough for factory  ship
m ents. California old packs are neg
lected. Foreign  sardines are steady 
on the spot and are held w ith con
fidence by im porters because of the 
high replacem ent costs. L obster and 
crab m eat are both closely cleaned up 
and are to be had only in sm all p a r
cels here and there. Shrim p is dull 
and weak. T una  fish is steady in 
tone, but in lim ited  demand.

D ried F ru its—An im provem ent in 
the dried fru it situation noted, not in 
the way of a radical change, but m ore 
in a tendency tow ard  a general b e tte r
m ent in the whole line and in the sen
tim ent of traders. An overnight im
provem ent is not to  be expected be
cause surplus stocks cannot be moved 
a t once, nor is it likely th a t the a t
titude <of buyers, which is now  stro n g 
ly conservative, should be altered  to a 
policy of heavy buying. Industria l 
conditions do not w arran t such a 
change of front. Some of the be tte r
m ent in the condition is traceable to 
the foreign situation  which m akes it 
poss'ble to  do a little exporting . P runes 
are in a b e tte r position on spot, al
though irregu lar prices are still pre
vailing as weak holders have not been 
elim inated. M any jobbers are doing 
m ore buying of the cheap lines which, 
in tu rn , they  are p u tting  o u t to their 
trade at narrow  m argins, for the 
s tro n g  cry is for a ttractively  priced 
goods which can m ake a stro n g  ap
peal to the consum er. T he California 
m arket was strong  all week, w ith an 
advancing tendency, and holdings are 
reported  as m oderate. A pricots re
m ained firm all week, due to their 
general shortage. T he dem and for 
the m om ent is not heavy, as the high 
prices no doubt influence consum ption. 
Peaches are firm also and are in m od
erate demand. T heir best selling sea
son has not yet set in. O fferings from  
th e  C oast are light. R aisins generally 
in the jobbing trade, were dull be
cause d istribu tors are no t free buyers 
and confine th e ir operations to the 
spot. Some exporting , however, oc
curred. C urran ts are quiet, except 
for a light jobb ing  m ovem ent, with 
trad in g  confined to the  spot. F igs are 
lower, both  in layers and in pulled 
fruit.

Rice— Dom estic rice is quiet, both 
here and in th e  country. Supplies 
are am ple for the  cu rren t demand.

Syrup and M olasses—T here  has 
been a  fair jobb ing  business for com 
pound syrup a t prices th a t rem ain 
about unchanged. Sugar syrup is 
m oving every day, b u t a t unchanged 
prices. M olasses is dull. Stocks are 
be ing  kep t low  and every o p erato r in 
m olasses is hew ing close to  the line. 
T he consum ptive dem and is fair.

Salt F ish—T he L enten  dem and for 
m ackerel is ju s t ahead and the trade 
appear to  be expecting very much 
th is year. A ll stocks and grades of 
m ackerel are light and there will 
practically  be no new stock  until next 
fall. P rices are unchanged for the 
week, b u t the undertone is firm.

Cheese—T he consum ptive dem and

is very light and the m arket is bare- 
y steady a t prices ranging about the 
same as last week. Stocks in storage 
are am ple and we do n o t look for 
much change from  present conditions 
in the near future.

Provisions —  E very th ing  in the 
sm oked m eat line is ranging about 
l@ 2c per pound over a week ago, 
with an increased consum ptive de
m and. Pure  lard is in be tte r dem and 
at prices rang ing  about yic  per pound 
over last week. T he m arket on lard 
substitu tes, on account of scarcity  of 
cotton-seed oil, is firm at an advance 
of about %c per pound over last 
week. Canned meats, barreled  pork  
and dried beef are unchanged, with 
a light consum ptive demand.

Advisable T o Purchase  R equirem ents 
in  Advance.

Written for the Tradesman.
Continued deterioration  in the con

dition of the g row ing crop of w inter 
Wheat has created a great deal of 
bullish sentim ent in the m arket.

Com paratively low stocks and the 
outlook for a short crop of wheat in 
the U nited S tates the com ing season 
has also affected European buyers and 
sentim ent has changed very  m aterial
ly during  the past two o r  three weeks.

It is now conceded that w heat is in 
an exceptionally stro n g  position. In  
fact, th is is em phasized by the advance 
in foreign m arkets, W innipeg and A r
gentine w heats going up 6c in one 
day and Liverpool 7c, w ith the under
tone as s tro n g  as ever.

The streng th  in foreign m arkets 
has added zeal to  A m erican traders 
who favor the long side o f the m ar
ket.

M ay wheat in Chicago, yesterday 
advanced 6j^c, closing a t approxi
mately! 5c h igher than  on M onday.

F u tu res opened a trifle easier this 
m orning, and while it would not be 
surprising  to see som ew hat of a re 
action, the m arket as a whole is in an 
exceptionally stro n g  position and it is 
not only safe but advisable to  pu r
chase requirem ents for four o r five 
weeks a t least.

A com plete confirm ation of reports 
of dam age done to  the g row ing crop 
will certainly result in h igher prices 
than we have yet seen on th is  crop. 
On the o ther hand, if it is found re
po rts of damage have been overstated 
and exaggerated, a reaction  to a some
w hat lower basis will certainly de
velop. H ow ever, it ¿eeims out of the 
question to  produce a bum per crop 
of wheat the com ing year. T here has 
been too great a reduction in acreage, 
due to w inter-killing and drought, 
which has positively been confirm ed, 
to w arran t m aterially  lower prices. 
T he probabilities seem to favor even 
a som ew hat higher range than  that 
prevailing a t the p resen t time.

L loyd E. Sm ith.

W illiam  Judson  (Judson  G rocer 
C om pany) and wife were called to  
Schoolcraft th is week to  a ttend  the  
funeral of M rs. Judson’s m other. T he 
funeral was held on M onday.

W hen you m ake a show card too a t
tractive you m ake people th ink  o f the 
card itself ra th e r than of the goods it 
advertises.
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Arthur Higman in Criminal Class 
With Travis.

B enton H arbor, Feb. 14— A bout two 
m onths ago I read with much in terest 
your articles in the T radesm an re la
tive to the T rav is failure at Plainw ell, 
and his m ethod of stock selling. T hus 
far I have not seen any th ing  in the 
T radesm an in regard  to one A rthur 
B. H igm an, form erly V ice-President 
of the Berrien County Bank, a t Ben
ton H arbor, P residen t of th e  H igm an 
Package Co. and President, T reasu rer 
and general m anager of the  Office 
Investm ent Co.

If all the stories are true about H ig- 
m an  in h is stock selling and stock 
jobbing schem e of the Office Building 
Investm ent Co., then  T ravis in sell
ing stock was som ew hat of a piker 
com pared w ith H igm an, who, during 
the year 1921, had from  eigh t to 
tw enty-tw o salesm en selling stock in 
the O. B. I. Co., so-called, all the way 
from  $100 to  $175 per share. H igm an 
sta ted  to his attorney, “T he less stock 
we had to sell the m ore we could sell 
it for,” w ithout tak ing into considera
tion that the m ore stock sold the less 
the value of th e  stock, for reason that 
H igm an sold to the Office Building 
Investm ent Co., through the m anipu
lation of the articles of association and 
the board of directors, consisting  of 
him self and two others, p roperty  to 
the am ount of $200,000 which cost him 
not to exceed $100,000.

The com pany was organized by this 
m an H igm an with $400,000 capital 
stock, of which am ount $200,000 was 
subscribed and $60,000 paid in in cash, 
but no cash was paid in except th a t 
a check for $60,000 was given and 
later turned back to H igm an, o r can
celled, so that the am ount originally  
subscribed covered the value of the 
buildings.

H igm an is the son of the late John 
H igm an, o f the W ells-H igm an Co., 
who died suddenly at Grand Rapids 
some twelve years ago after getting  
off th e  P ere  M arquete train  while on 
his way to the hotel. T he son. A rthur 
B. H igm an, in his m anipulations of 
the Office Building Investm ent Co. 
stock, was authorized by the Securi
ties Com mission to  sell $240,000 of the 
stock, as I am informed, but instead 
of lim iting him self to this am ount, he 
actually oversold $50,000 m ore than  
the authorized capital of the company 
o r authorized by the Securities Com
mission. W hen his attorney, W illiam  
P. H arvey, of Gore & H arvey, about 
Dec. 10, discovered the  true  situation, 
he sent H igm an ou t to get back  some 
of the oversold stock and H igm an did 
actually secure from  one Mrs. Cuff- 
man $50,000 w orth  of stock and gave 
it to his a tto rney  for cancellation.

Mr. H arvey two or three days later 
m ade H igm an resign as T reasu rer of 
the B aptist church a t B enton H arbor, 
also as V ice-President o f the Berrien 
County B ank and as President, T reas
urer and general m anager of the  Office 
Building Investm ent Co. and w ithin a 
week or so announced to  bankers of 
Benton H arb o r and a tto rneys holding 
claim s against H igm an th a t he was 
involved to  the extent of a t least a half 
m illion and could be a rrested  a t least 
a thousand  times.

I am  told that Mr. H arvey  stated to 
our circuit judge, who stated  the same 
th ing  to our form er p rosecu ting  a tto r
ney, th a t “he didn’t know  of any 
crim inal sta tu te  H igm an couldn’t  be 
p rosecuted  under in th is State.”

Some time ago Mr. H arvey  gave out 
a sta tem ent show ing H igm an’s to tal 
liabilities as $587,302.27, with assets 
(m ostly  all of which were pledged) 
some $274,759.14. Since g iving out 
this statem ent Mr. H arvey has stated 
he fias found o th er debts to the 
am ount of $35,000, m aking the to ta l 
liabilities approxim ately  $625,000.

I am  sending you sta tem ent which 
was handed me by  one of the a tto r
neys and also a general proposal for 
the settlem ent of his affairs, as m ade 
b y  M r. H arvey, his attorney.

W idows, laborers and even children 
bought stock  of H igm an, who took

upon him self to sell all th is stock at 
the above prices m entioned. H e, in 
re turn , was to see th at the Office 
Building Investm ent Co. secured the 
face value o f the stock. N ow  the 
stock is estim ated to be w orth all the 
way from  25 to  60 cents on the dollar 
and I have been told it has been of
fered as low as 10 to 20 cents on the 
dollar or from $10 to $20 per share.

Action should be taken at once by 
the Securities Com m ission to prevent 
people being sw indled—and especially 
laborers, widows and children—the 
way Pligman, as to ld  by his own a t
torneys, has sw indled the  people of 
th is county.

The Real Discoverer of America.
D etroit, Feb. 14— The letters which 

are appearing  in the press, giving em
phasis to the discovery o f Am erica by 
Lief E ricson, the Icelandic (pilgrim ) 
child of parent Norw ay, are a beauti
ful and enlightening “sign of the 
tim es.” T he p ress is doing a g reat 
w ork for pure Am ericanism  in p rin t
ing the tru th  about A m erica’s dis
covery. All who have made deep, 
consecrated research on this subject 
are holding up your hands in this is
sue, which, however, is no longer an 
issue, but an acknow ledged fact, based 
on scientific understanding.

Lief E ricson was obeying a Divine 
com m and when he set sail for these 
shores. H is landing, in the year 1000 
near w hat is now known as New Bed
ford, Mass., was not a chance happen
ing, but an actual unfoldm ent of 
spiritual prophecy, ordered  by God. 
As a child little Lief heard God’s 
voice, as did little  Samuel, and th rough 
boyhood and in young m anhood his 
m ission of discovery of the young 
child Am erica “burned w ithin” him. 
H e followed the star (of his own Di
vine im pulsion) which never leads 
astray  those who seek its unerring  
radiant guidance. H e followed the 
s ta r to the prom ised land (A m erica), 
whose ultim ate revelation by God, 
th rough  H is m essenger, was foretold 
by the prophets of old. “T ouch not 
mine anointed (A m erica) and do my 
prophets (the m akers of A m erica) no 
harm .” (1st Chron., xvi:22.) Every 
step in the discovery and unfoldm ent 
of this N ation is the work of God. 
Colum bus (and the 'honest achieve
m ent of every man is recognized and 
revered) placed his sym bol of narrow  
and bigoted eecclesiastical despotism  
on San Salvador in his vain a ttem pt 
to reach these shores, five hundred 
years after L ief E ricson’s discovery. 
H e never set foot on ou r Am erican 
con tinen t; he could not, under Divine 
law and order. H e represented—his 
activities were fostered by—the influ
ences which have ever a ttem pted  to 
slay the young child, our America.

O ur p rophets— Franklin , who pre
pared the w ay; Jefferson, whose m ot
to “Rebellion to  ty ran ts  is obedience 
to God” was a beacon light in the 
process; W ashington, the father of our 
country ; and L incoln, the  revelato r of 
the U nion—all these seers of the new 
era fought and were relentlessly  as
sailed by ecclesiastical ty ranny  and 
autocratic  despotism , the enem ies of 
divine dem ocracy, which A m erica 
represents. T heir experiences were a t 
one w ith th at of th e  M aster P rophet, 
the M aster D iscoverer and Fighter, 
during  H is tem ptation on the m ount.

The devil taketh Him up into an 
exceeding high mountain, and showeth 
Him all the kingdoms of the world, 
and the glory of them, and saith unto 
him, All these things will I give thee, 
if thou wilt fall down and worship 
me. Then saith Jesus unto him, Get 
thee hence, Satan: for it is written. 
Thou shalt worship the Lord thy God, 
and Him only shalt thou serve. Then 
the devil leaveth Him, and, behold, 
angels came and ministered unto Him. 
(Matt, iv: 8-11.)

T he “angels of H is presence,” the 
“m inisters” o f the God who is Love, 
were w ith the m akers o f Am erica, and 
are trium phantly  guiding all who are 
to -day  upholding her sublime ideals, 
her sacred institutions and who are

in the glorious battle  of A rm ageddon 
for the preservation of her divine 
(A nglo-Saxon) discovery.

K itty  Cheatham .

Go Easy on Title Guaranty and 
Casualty Co.

T he T radesm an regrets th at m ore 
of its readers did not avail them selves 
of the services of our inform ation 
departm ent (free of cost to  T rad es
m an patrons) before subscribing for 
stock in the proposed T itle  G uaranty 
and C asualty Co., of D etro it. The 
scheme was fathered by a m an who 
made a  very  unsavory record  for him 
self a t M anistee a few years ago and 
some of his associates in the game 
bear reputations which can properly  
be classified as “shady.” Some of the 
m oney filched from  deluded purchas
ers of stock  has been deposited in 
Lansing. I t  is evidently destined to 
rem ain there for som e tim e to  come, 
because the  S tate Insurance Com m is
sioner refuses to issue a license to the 
com pany to do business so long as 
Grieg and o thers equally responsible 
for existing  conditions are connected 
in any way with the organization . T he 
only logical outcom e the T radesm an 
can suggest is th at the stockholders 
hold a m eeting at L ansing under the 
auspices and advice of the A ttorney  
General, Insurance Com m issioner and 
Securities Com mission, vote to disband 
the organization  and arrange with the 
Securities Com mission to re tu rn  the 
rem aining funds to the stockholders 
pro ra ta  of their holdings. T he soon
er this is done the m ore there will be 
to distribute, because G rieg and his 
avaricious associates are rapidly “ab
sorb ing” all the -funds they  can get 
hold of.

Likes Merrill (Old Timer) Best of All.
Goble, O regon, Feb. 2— Upon re

ceiving the 2,000th issue of the T rades
m an, my first th o u g h t was to write 
and tell w hat I thought of it. Then it 
occurred to me that some one o f its 
regular waiters could do it better than 
I could, for som ehow I never could 
reproduce my exact m ind in w riting. 
Slight illness and; bad w eather have 
confined me to the house for a few 
days, so I have read the T radesm an 
m ore closely upon receiving it. W hen 
I read Mr. M errill’s article regard ing  
th e  2,000 issue of the T radesm an I 
decided to w rite at once. Mr. M errill 
has reduced to  w riting  the exact 
sentim ents that occurred  to  m y mind 
when I began to read the 2,000th is
sue. If the reading public would pick 
out the educational value of Mr. M er
rill’s w ritings, the T radesm an would 
have to be published four tim es a

week to be able to keep up w ith the 
dem and for it. I do not m ean to re 
flect on the educational value of the 
m any o ther w riters for the T radesm an. 
F a r from  it. But w here there are 
twelve w riters, each in his special line, 
Mr. M errill covers the whole twelve 
in one article. So long as I can see 
to read, I expect to  read the T rad es
man, for every issue is getting  better. 
I am not acquainted with m any o ther 
journals, b u t it is a safe bet th at none 
has a g reater m oral, educational or 
business value than th e  M ichigan 
Tradesm an. M ay its issues be un
limited. John  E. W alker.

Want To Know Where Candidates 
Stand.

Grand Rapids, Feb. 14— T he Grand 
Rapids Grocers and M eat D ealers’ 
P rotective  A ssociation has invited 
M ajor John G. Elmery, candidate for 
the U nited  S tates Senate to m eet with 
them  Tuesday, M arch 7, in o rder to 
become acquainted and learn M ajor 
E m ery ’s attitude tow ard  the retailers 
in order th at they m ay vote intelli
gently  at the approach ing  election.

Secretary  H anson is also m ailing 
questionnaires to the candidates for 
City Com m issioner. T he replies will 
be subm itted at th e  next regular meet- 
ing:

Do you favor a city ordinance 
regulating Sunday closing of the g ro 
cery stores and m eat m arkets?

Do you favor a ru ling  of the City 
Commission which would enable citi
zens of Grand Rapids to purchase 
fanm p roducts at reasonable m arket 
price direcit from  farm ers governed 
by the order of supply and demand?

O ur contention is that consum ers 
unintentionally  inspire the farm ers to 
advance their prices by com peting 
with w holesalers on the island city 
m arket.

It is our purpose to  protect citizens 
of Grand Rapids against exorbitant 
prices, so far as o u r ability will per
mit, and propose the island city m ar
ket be conducted on strictly  wholesale 
basis and the city re ta il m arkets be 
continued as strictly  retail m arkets. 
The prices established by w holesalers 
according to the order of supply and 
dem and naturally  would govern the 
prices on city retail m arkets thereby 
benefiting all the citizens of Grand 
Rapids, as the g ro cers’ selling prices 
are based according to prices paid, 
plus a nom inal percentage for their 
services. H erm an H anson, Sec’y.

Some business men are as tigh t w ith 
inform ation as a m iser is w ith coin. 
T hey  tu rn  a salesm an loose in a store 
w ith a bunch of tailor-m ade regula
tions and expect him  to absorb  in a 
week the business acum en it took  
them  years to  acquire. T hey  spend 
time and m oney p u ttin g  a gloss on a 
showcase or g inger in an advertise
m ent, but they fail to appreciate the 
value of hand polish  on th e  hum an 
elem ents of their business.
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FINANCIAL STATEM ENT

Merchants Life
Insurance Company

HOME OFFICE— DES MOINES, IOWA

DECEMBER 31 , 1921

A D M IT T E D  A SSETS
Mortgage Loans on Real E state-------------- $3,768,169.13
Policy Loans and Premium N o tes-----------  377,402.82
Bonds (United S ta te s)---------------------------  306,410.80
Bonds (Municipal) ------------------------------- 134,437.50
Cash in B an k s_________________________ 233,874.50
Interest Due and A ccrued______________  108,515.72
Net Uncollected and Deferred Premiums — 219,333.97

Total Admitted A ssets--------------------------- $5,148,144.44

LIABILITIES
Legal R eserve__________________________ $3,766,706.00
Reserve F u n d s_________________________ 705,923.22
Claims in Process of Adjustm ent-------------  40,489.51
Premiums Paid in A d van ce--------------------  24,227.27
Set Aside for T axes____________________  42,632.33
Other L iabilities------------------------------------ 17,306.70
Capital s to c k --------------------- $400,000.00
Surplus____________________  150,859.41
Surplus to Policyholders______________ *— 550,859.41

$5,148,144.44

P aid  Policyholders since O rganization ( 1 8 9 4 ) --------------------------------------- $6,200,756.40
P aid  Policyholders during 1921 --------------------------------------------------------------  734,252.09
Reserve on Deposit w ith  th e  S ta te  of Iowa D ecem ber 31, 1 9 2 1 ------------- $4,147,402.56

W ILLIA M  A . W A T T S , President.
RANSOM E. OLDS :: :: Chairman of Board

CLAUDE H AM ILTON_________________Vice-President
JOHN A . McKELLAR _______________ Vice-President
R. A . NORTON________________________Vice-President

FRANK H. D A V IS__________________Sec* and Actuary
CLAY H. HOLLISTER_____________________ Treasurer
CARL STUTSM AN____________________ Med. Director

MICHIGAN DEPARTM ENT

A . G. G REEN , S ta te  M anager
4th Floor Michigan Trust Bldg., Grand Rapids, Mich.

HOM E OFFICE, DES MOINES, IO W A
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ACHIEVEMENT OF TH E AGES.
H ow  easy it is to kick. I t  is much 

easier to find fault, to acquire a 
grouch than  it is to analyze condi
tions, pick out th ings to  com m end, 
and speak kindy of those whose busi
ness it is to  m ake our laws.

“A g rea t achievem ent” is how the 
bargain  arrived  a t the W ashington 
conference is referred  to  by  P residen t 
H arding.

T he die is cast. T he bargain  for 
the reduction of naval a rm am ents has 
been p u t th rough  in very good tim e 
and with scarcely a hitch. A few 
knobs of opinion had to  be hewed 
off to  m ake th e  bargain  a first rate  
job, but by and large, it is a handsom e 
outcom e to a  m ost difficult p roposi
tion.

T he signatures of the p lenipoten
tiaries of the conferring  pow ers w ere 
a ttached to four treaties and th e  sup
plem ent to  a fifth.

I t  is a g reat w ork  well done. T o 
P residen t Hlarding and his cabinet 
head, C harles E vans H ughes, the 
g reatest m eed of praise is due. I t  is 
an epoch in history , a  lasting  m ark  
of distinction for the adm inistration, 
which will always be know n as the 
g reatest w ork  of H ard ing ’s regime.

A braham  L incoln is rem em bered 
for his g reat state  paper, the p rocla
m ation freeing the slaves. T h is five 
pow er pact is to  be H ard in g ’s dis
tingu ish ing  m ark , his m onum ent to  
fame in a fter generations.

W e stand now in the imm ediate 
presence o f th is  g rea t consum m ation. 
As tim e wags on and the  perspective 
of distance lends enchantm ent to  the 
view, there will be the nam es of H a rd 
ing and H ughes w axing greater and 
g rander as time rolls down the bay- 
side of th e  years. G reat have been the 
deeds of Am erican m en during  the 
past half century , and the  act con
sum m ated a t the capital of the N ation 
last week adds new luster to the name 
of A m erica and to Am erican m anhood.

T he question m ay well be asked 
how will th is pact w ork ou t in p rac
tice? I t  doesn’t  seem possible to  fail. 
T here  m ay be, of necessity will be, 
bum ps along the way, bu t for the next 
decade the peace of the w orld has 
been secured. Is  not th at glory 
enough for one adm inistration? T he 
littleness of those men who would 
make political capital out of m inor 
th ings will g row  m ore pronounced as 
th is  g rand achievem ent of the  ages 
comes to  be viewed and studied by 
the unprejudiced eye of the w orld a t 
large.

T here  are a few only of our long 
line of P residen ts since the  adoption 
of the C onstitution who stand  ou t as 
g rea t m en; g reat in the accom plish
m ent of g reat ideas carried  into p rac
tical execution. A m ong these few 
the nam e o f  W arren  Gamaliel H a rd 
in g  will stand well in the  lime light. 
W hatever m istakes he m ay hereafter 
m ake, this one great office perform ed 
for the world will forever im m ortal
ize his name.

In  o rder to live up to  th e  repu ta
tion thus established President H ard 
ing m ust keep continued step to  ad
vanced ideas and m ake good along 
o ther lines. If he is brave enough 
to stand pat on the sold ier bonus

business, and see to  it th a t an added 
taxation  of billions be not pu t upon 
the  N ation a t the p resent tim e, his 
future greatness will rest secure.

D are to  do righ t is a shibboleth 
th at has carried m en over dangerous 
quicksands in the p ast and the Presi
dent m ay well take heed to  th is say
ing, lest he be found grovelling a t the 
feet of politicians who are unw orthy  
to  lace his shoes.

Political expediency has been and 
still is the bane of A m erican public 
life. I t  was the  defiance of th is that 
so endeared L incoln to the  hearts of 
the com m on people. A t one time d ur
ing L incoln’s incum bency of the 
P residential office m any of his party  
friends had deserted him, b itte rly  de
cry ing  his conservatism . Even these 
went so far as to nom inate John  C. 
F rem ont a t Cleveland for .the P resi
dency in opposition to  L incoln. I t  is 
recorded of the g reat E m ancipator 
that he refused to bend the knee to 
the flatterers of his day, standing for 
his honest conception of righ t th rough  
good and evil report. And in after 
years the N ation  he saved and the 
world outside applauded his course.

T he pen w ith which the  A m erican 
officials signed the new pact of world 
peace was m ade for the occasion by 
a Chicago pain ter (D avid Fairbanks) 
of tw enty-eigh t kinds of wood from  
tw enty-eight states, and decorated 
w ith the flags of tw enty-eigh t nations. 
I t  is to be p resented  to  the D augh
ters  o f the A m erican R evolution as 
a perm anent m em orial of the confer
ence.

T he cerem ony of this w orld’s g rea t
est conference lasted but an  hour. I t  
has passed into h is to ry  and we are 
now  to  see how  all this ju s t bargain
ing for a w orld peace shall w o rk  ou t 
in practice. I t  will w ork out, it m ust 
do so. T h ere  seems not the slightest 
probability of any miscue in the whole 
affair.

President H ard ing  m issed his figure 
in the pardon of Debs. H e m ay have 
made som e m istakes in judgm ent 
while dealing w ith the farm  bloc, but 
in this pre-em inent affair o f a deleted 
navy and a  prom ise of w orld  free 
from  w ar for a decade a t least, the 
P residen t has w ritten  his nam e high 
on the scroll o f fame. Should he con
tinue to m ake good along o ther lines, 
even perhaps of less im portance, the 
adm inistration  will be one to  be long 
held in blessed rem em brance, not 
only by  the  people of the U nited 
States bu t b y  those of the whole civil
ized w orld as well.

Stim ulated by a s tro n g  holiday de
m and, the entire  crop of California 
walnuts, to ta ling  over 36,000,000 
pounds, has passed th rough  the hands 
of the trade, until to-day b u t a few 
bags rem ain scattered  am ong the 
sm aller m arkets. C onsum er dem and 
for walnuts, however, has rem ained 
firm and heavy sales of w alnut m eats 
are reported  th ro u g h o u t the country . 
Evidence th at the trad e  is tak in g  an 
active in terest in the handling  of w al
nu t m eats is show n in the  unprece
dented activity  of the w alnut g row ers 
in California th rough  th e ir co-opera
tive m arketing  agency, the California 
W alnu t G row ers’ A ssociation.

NO NEED OF BONUS.
T o pass a bill ‘‘providing fo r” a 

bonus w ithout a t the sam e tim e 
definitely providing for the m eans 
of paym ent would be the hugest piece 
of legislative buncom be w ithin living 
m em ory. It is d isgraceful th a t such 
a perform ance should even be sug 
gested. B ut if a bonus is to  be voted, 
w here is it to  come from ? Secretary  
M ellon’s m ere recital of the new taxes 
by which th ree-fou rths of it could 
be raised is enough to  m ake the pol
iticians think twice before vo ting  for 
it. Even the ex-service m en are  di
vided. Every  a ttem pt to  b ring  the 
question into the realm  of practical 
discussion reveals the u tte r im prac
ticability of the  scheme. B ut it is 
w orse than  im practicable. I t  is m ost 
unwise. T o  pretend th a t we can 
wipe out our debt to  the soldiers by 
handing them  a sizable tip is to  sully 
the sacrifice they m ade—a sacrifice, 
be it said, th at the coun try  had a 
righ t to  ask and th a t the g rea t body 
of them  gladly made.

Refusal of a bonus does no t m ean 
indifference to the needs of ex-service 
men. On the contrary , those  w ho - 
are m ost strongly  opposed to  a gen
eral “handout” are v igorous cham 
pions of the disabled veteran. T he 
country  has form ally adm itted  its re
sponsibility for his w elfare by spend
ing large and increasing sum s in his 
behalf. M ore than  300,000 claims for 
com pensation have already been a l
lowed, and $300,000,000 has been paid 
in com pensation benefits. N early
150.000 insurance claims have been 
allowed, the com m uted value of these 
claims to ta lling  $1,300,000,000. An 
in teresting  detail indicating the vast
ness of this w ork is the fact th a t
4.000 ex-service men and wom en are 
employed in handling  the 1,000,000 
claims now on file. In  1922 expendi
tu res for disabled veterans will ex
ceed $500,000,000, which is m ore than  
the entire  norm al expenditure of the 
G overnm ent in any year p rio r to  
1897. Does the coun try  begrudge th is 
m oney? F a r  from  reg re ttin g  th is 
expenditure, the N ation is proud of it.

Because the coun try  so earnestly  
desires to  do the  disabled veteran  
full justice, it canno t believe th a t 
the m ass of his com rades w ish to  see 
their service m ade the  basis of a 
dem and for a bit of prize m oney. T o  
do so is to  stam p every one m aking 
the  dem and as a m endicant o r a 
H essian, disloyal to  the coun try  and 
un true  to  every instinct of m anhood 
and every trad ition  of A m ericanism .

W ILL PRICES RISE OR FALL?
A m ong business observers th ere  is 

a wide difference of opinion a t p res
ent concerning the  fu ture of prices. 
On the one hand, there  is the  view 
th a t prices are slowly re trea tin g  to  
the  pre-w ar level. T h e  process m ay 
take five years, o r even as m uch as 
ten  o r fifteen years; bu t the  steady 
recession, in view of the  low p u r
chasing pow er of E urope and the  in
evitable deflation of currency  over
seas, is inevitable. T he  general dow n
w ard m ovem ent, it is said, w ill p ro b 
ably be in te rrup ted  by sh o rt upw ard 
sw ings, and it w ill no t necessarily 
tend to  p ro long  the  industria l depres
sion for the reason that business men

will soon learn how  to  p ro sp er un
der lower price levels, ju s t as they 
did in the eighties. O n the  o ther 
hand, there, is also a view th a t a new 
period of inflation, long overdue, is 
now about to  arrive. I t  is pointed 
out th a t gold hold ings are excessive, 
th a t credit is again beginning to  ex
pand, th at the coun try  will soon be 
called upon to  absorb enorm ous quan
tities of new securities, and th a t some 
of the m ore sensitive raw  m ateria ls 
are already show ing sym ptom s of a 
new advance. I t  is no t im probable 
th a t both  views of the situation have 
a basis in fact, and th a t the tw o opin
ions are not a ltoge ther con trad ic tory . 
A short period of inflation, affecting 
especially those raw  m ateria ls in 
which deflation has gone furthest, is 
not inconsistent w ith a tendency fo r 
the general price level in the long 
run to  recede.

INSURING CROP LOSSES.
Am ong the m any pro jec ts p resen t

ed a t W ashing ton , for the farm er’s 
salvation there  has recently  appeared  
a plan for G overnm ent insurance to  
p rotect him  from  crop losses inci
dent to  the w eather. T he  idea is 
not wholly novel, as a num ber of 
W estern  S tates have em ployed a sys
tem of hail insurance fo r the p ro tec 
tion of gra in  grow ers. N o rth  D a
kota, while under the  dom ination of 
the N on-P artisan  League, w en: all 
o th er C om m onw ealths one b e tte r —or 
w orse—in th is respect by providing 
a system  of com pulsory hail in su r
ance. T he plan has n o t w orked sat
isfactorily ; the farm ers com plain th a t 
the m axim um  com pensation is inade
quate, th a t the paym ents are unduly 
delayed, and th a t the prem ium s which 
they  m ay be called upon to  pay are 
too uncertain, being  determ ined un
der the generally, d iscredited “assess
m en t” system  of insurance. P riva te
ly operated concerns handling  hail 
insurance are fully able to  com pete 
w ith the S tate agencies. Som e p rac 
ticable m eans of insuring  the  farm er 
against the vagaries of the  w eather 
would prove a blessing  to  the  coun
try , but any hope th a t th is can be 
done effectively by G overnm ent 
agencies is evidently based on ignor
ance of p ast experience.

Two facts stood out p rom inently  in 
the discussions at the m eeting of the 
N ational R etail D ry  Goods Associa
tion in New Y ork  last week. One 
was the  expectation of m erchants, as 
expressed by P residen t R ichard  H . 
W ebber, of “lower prices eventually 
in practically  every line th a t we sell, 
w ith these reductions to  come g radu
ally.” A nother was the  general con
sensus of opinion th a t the cost of 
retail distribution  is high and th a t 
the spread betw een production  costs 
and retail prices will have to  be 
reduced. Increased  tran sp o rta tio n  
costs, h igher ren ts, and heavier taxes, 
both  S tate and local, w ere enum er
ated as factors con tribu ting  to  th is 
spread. R etailers have learned by  ex
perience th a t sales can be stim ulated 
only by  lower prices, and th a t new 
m eans of effecting econom ies all along 
the line from  the factory  to  the sto re  
m ust be discovered if business is to  
re tu rn  to a  norm al basis.
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ESSENTIALS TO SUCCESS.

Five Business Assets Every Merchant 
Must Have.*

I t is a good th ing  to have a big 
association w here every fellow can be 
tagged with a badge and  one m an is 
ju st as good as ano ther—and. as the 
old gentlem an said, “Yes, and a d— 
sight better." I t is good to have every 
man lose his identity  for a little while 
in this kind of an organization , and 
catch the spirit of the big things that 
need to  be done, and by some kind of 
a yell, send it down into the team w ork 
of each individual.

T he job I have this afternoon is 
pleasant ra ther than  otherw ise. I want 
to talk to you about building up the 
m an pow er required to do things. You 
cannot do any th ing  w ithout man 
power. T here  is one boss you can 
never get away from —you yourself. 
T here is one m anager better for you 
than anybody else in the w orld—you 
yourself. T here  is one fellow who can 
m ake you get up in the m orning and 
go ou t and do the th ings you have to 
do, and do them  in the way you should 
do them —you yourself.

I am not talk ing  about the old shot 
in the arm  we used to get by pu tting  
one foot on a  b rass  rail and crooking 
our righ t elbow. I am  ta lk ing  about 
the kind we had to  take when we 
w ent into the a rm y; when you had to 
roll your sleeve up to the shoulder 
and the surgeon stuck a needle into 
your arm  and leaned against it.- W hen 
I asked him w hat he shot into my arm, 
he said, “ I am  shooting a bunch of 
dead bugs into your arm  to kill the 
live ones th at m ight get you.”

T his “culture of enthusiasm ” des
troys the bugs of fear and of the 
sense of defeat and of personal in
efficiency and of sense of failure. I 
am  talk ing  to  you about that which 
has made m en do th ings all down 
th rough th e  years—this culture of en
thusiasm , the use of the powers a man 
has. If we were using all ou r powers, 
we would not be the pygm ies we often 
are. I t  is not th a t men are not 
equipped. I t is th a t they don’t use the 
equipm ent they have. F o r much that 
I say to  you I am  indebted to the men 
w ith whom  I had  the honor of serving 
in the arm y overseas. I saw  men cut 
off from  all the com forts of life that 
give “pep” and enthusiasm  giving 
them selves w ith u tte r self abandon
m ent to the th ings they  had to  do. 
H ow  did they do it?

L et me introduce to you the m ost 
enthusiastic  m an I ever saw, a red 
headed Irishm an, som etim es a ser
geant and som etim es a buck private, 
depending entirely  upon his behavior. 
W hen men worked under him he 
could sw ear at them  o r kick them  or 
tell a w itty  sto ry  or even pray for 
them , and get them  to work. But 
when he turned to his superior officers 
and said the sam e th ings to them  as to 
the men, it didn’t work.

The day before this incident I am 
re la ting  to you occurred, the sergeant 
had tod the M ajor just where he 
th o ugh t the M ajor ought to go. Now 
the  M ajor could not keep com m and of 
his batalion and go there, because the 
batalion hadn’t  all got down there yet. 
Besides no man ever left the battle 
fields of F rance to go to  the place 
w here the Sergean t had told the 
M ajor to go unless he had been “h it” 
and the M ajor had not been “h it” yet. 
So the only th ing  the M ajor could do 
was to take the stripes off the Ser
gean t, reducing him  to the ranks. I 
saw  this form er Sergeant the next 
m orn ing  about 4:30, standing in w ater 
up to  his neck, holding a brace 
against a “passerelle b rid g e” over 
which the in fan try  were filing. The 
bottom  of the stream  was so m uddy 
th a t the brace cold not be m ade to 
hold unless som eone steadied it.

R em em bering th a t this man had 
often been sent to me for discipline, I 
leaned over near him  and said,, “Hey,

♦Paper read a t M ichigan Retail H ard- 
vva-e A ssociation by O’.in I la ss n  Caward, 
of Chicago.

Old Top, how ’s every little th ing  th is 
m orning?”

Shivering and looking not at all like 
the much discussed picture of Septem 
ber morn, his red face sticking up over 
the w ater he said, “Captain, here I 
sh tand in the w ather up to me neck,
I ’m hungry  and I ’m could, wet to the 
skin; I ’m lousey as hell, and I ’m a 
buck private; now w hat m ore could 
a m an ask for in th is a rm y?”

T hat was the m ost enthusiastic man 
I ever saw. H e had bum ped the 
bum ps all the way down to the bo t
tom, and had the m eanest job in the 
A. E. F. that m orning, yet he turned 
his Irish  wit loose on himself, laughed 
a t the job and w anted to know what 
m ore a m an could ask.

W hen we in th is day and age of so- 
called business depression hear peo
ple talking hard times, and of the “te r
rible depression” and the “trem endous 
upheavals,” and the “great reconstruc
tion that is about to com e,” and all 
their o ther high sounding phrases, 
would that we could catch the spirit 
of the Irish  Seargeant and say, “H ere 
we are; let it come; all we w ant is 
the chance 'to get out and put over 
ultim ately the thing we m ust put 
over.”

W hen we catch th at spirit we may 
be said to be on the way tow ard  real 
enthusiasm .

T hat m an started  me thinking. 
W hen I saw men pu tting  up with 
hardships to which they were not ac
custom ed, I thought, "T here  m ust be 
a way to find out how they do it. 
And this is whait I found: I w ant to 
w rite a prescrip tion  for you. You 
w on’t have to lie to the doctor to get 
this one w ritten  or lie to  the druggist 
to get it filled, because every man has 
the ingredients w ithin himself. I t  is 
a prescription, w ritten on the thum b 
and four fingers, which I call the 
culture of enthusiasm . If a man is to 
be really  enthusiastic  all the tim e, he 
m ust have, first of all, an unshaken 
faith in the Pow er of the H um an Will.
I am not going to talk  to you about 
the culture of will power. You all 
have enough of that and perhaps some 
have too much. I am  sure that every 
man in th is crowd has a t some time 
or o ther looked to the woman who 
know s and loves him  best as if he 
could never get his hat on again be
cause his ears stick up so high. Yes, 
there is a streak  of the mule in every 
one of us. W hen a man has said his 
say in politics or religion you m ight as 
well let him stay where he is. If you 
w ant to  keep his friendship, stay with 
him and adm it his right to stay where 
he is and stick to it, while you do the 
same. Y our wife, or sw ectheait or 
m other calls this your “stubborn, 
m ulish m eanness.’’ But you call it 
your “m anly firm ness.” And you 
would like to see anybody get around 
that.

If you will turn  that loose on the 
big things of life, instead of the petty  
ones, you can do w hat you sanely 
want to do, and you can put over your 
legitim ate enterprises and you can be
come the kind of a man you want 
m ost of all to become. It depends 
upon which way you turn it. If only 
against the cook when the coffee is 
cold, if you are only using that tre 
m endous power of yours on little stuff, 
you will be a little man. If you use it 
on big stuff, and throw  yourself with 
all your powers into the legitim ate 
enterprise, you can put it over.

Men, women and children, all have 
the unlim ited source of power, for 
your will is only part of the great 
cosm ic urge, surging th ro u g h  the 
world for countless centuries, flowing 
out of the heart and mind of th e  g reat 
God th at created all. You are tapping 
the cos'mic sources o f e ternal energy— 
the  pow er of the Infinite—when you 
rely upon this will of yours.

T here never was in all the  h is to ry  of 
the world an enterprise put over for 
the b lessing  or benefit of hum anity 
that did not depend at some time sole
ly upon the pow er of one m an’s will 
for its successful com pletion. Some
tim es you reg re t th at you a re  all alone

in a proposition, and that you m ust 
stick to it and fight it out alone. But 
that is the same th ing  which has hap
pened with every o ther proposition, 
big and little, down th rough  the  cen
turies.

Cyrus W . Field was only the so« 
of a m erchant living in Stockbridge, 
Mass., when first he heard the ticking 
of the telegraph instrum ent and won
dered why th e  wire could not .be 
stretched out interm inably  around the 
earth , w ith a m an at the  o ther end 
ticking off the m essage received at 
this end. Thrilled  w ith th a t idea, he 
went to the financiers of W all street 
and asked for a million dollars. After 
six m onths of indom itable effort he 
raised the million, and started  to lay 
the cable. T he first tim e he got out 
but a few knots from  shore when the 
cable broke. T he second time he had 
gotten only a little way farther than 
the first time when the cable broke. 
The th ird  time he put all the rem ain
ing fund into the expedition, and this 
time he towed the cable three-fourths 
of the way over seas out of the stern 
of the Great E astern , when in one of 
the rolling, roaring  sto rm s that sweep 
across the face of the deep, the caple 
broke and sank in sixty fathom s of 
w ater. T hey could not find it! In 
vain did they grapple for it.

D isheartened, but not discouraged, 
Mr. Field went back to  New Y ork to 
the men who had been w ith him  be
fore. H e asked for another million 
dollars. T hey said, “You have ju st 
lost a million dollars.” “L ost a mil
lion,” said Field with an oath, “I will 
take a hundred million dollars and 
try  a hundred times, but I will lay this 
cable!”

Behind him lay failure, before him  
lay success, and in th at m om ent Cyrus 
W. h eld crossed the line for the next 
time he laid the cable.

I believe w hat happened to  Mr. 
Field happens to you and to me in a 
greater or lesser degree. You have 
for your job to-m orrow  and the next 
day and all the rest of your life as 
much will pow er as Cyrus W . Field 
had for his. I t  is only necessary for 
you to connect up and use it. W ith  it 
you can build yourself into w hat you 
want to be, building your business on 
a sure foundation of right principle, if 
you will have absolute faith in the 
pow er of the hum an will.

I have put the will on the  thum b, 
because it is the m ost im portan t digit 
on my hand. I cannot pick up a pin 
or take hold of a chair or make my 
fist into a battering  ram  w ithout using 
my thum b. No m ore can yon take 
hold of the legitim ate propositions of 
life and put them  over w ithout g rip
ping them  by the power of your will.

Be enthusiastic about yourself and 
your job. It is legitim ate enthusiasm . 
T here is a kind of m odesty th at is 
rubbing its hands and hoping some
body will recognize its tru e  worth. 
T here is ano ther kind th a t shoots 
stra igh t out and says, “ I am  such and 
such.” T h at is the kind of a man I 
like to hire. I like to fire him, too. ff 
he has estim ated himsef too highly. 
But I like to  hire a m an w ho isn 't so 
disproportionately  m odest as to leave 
it entirely  to  me to find out all about 
him. .

The second thing is, all the physical 
fitness you can get. W hen I went into 
the service, five years ago', I weighed 
tw o hundred and twelve pounds. W hen 
I came out I weighed one hundred and 
fifty-six. I was not physically efficient 
when I went in. I could not do all 
the things required of the men. G entle
m en, I will say for your benefit that 
I think the w orst habit to  which men 
are addicted is the deadly sitting  habit 
—not the tobacco or booze or sw ear
ing hab it—but the  habit of sitting  
down all hunched up, getting  your 
feet up so the ideas can run down, 
getting  your head and shoulders down 
into the seat of the chair. So m any 
tim es we find ourselves getting into 
this habit. H arry  Tolies says, ‘stand
ing on our livers and sitting  on our 
stom achs.” And then we w onder why 
we are not physically fit and efficient 
and why we cannot stand a strain  
w ithout going to pieces.

I think we m ight learn a lesson from  
the men who went into m ilitary se r
vice—that tim es of peace require the 
same kind of, physical efficiency re
quired o f soldiers on the ba ttle  field. 
W e can keep ourselves that way if we 
will.

To intelligent people like you, I will 
only say there are ju st three th ings 
you have to do. I am not prescribing 
any particular system  of diet or ex
ercise or old or new thought. E at 
what you ought to  eat and a little 
less than you 'think you want. Make

t h ir t e e n t h  a n n u a l
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vour food serve your needs instead of 
your tastes. Sleep as much as you 
ought to  sleep and no m ore nor less. 
T here  is not a man o r  wom an m this 
audience but who knows how m any 
hours he or she requires to feel physi
cally fit. N ature  is a splendid mom-

tC>T he o ther th ing  is to get out of 
doors and breathe  the fresh air made 
for you in the b ig  w orld, with the 
sky for a roo f and the earth  fo r -a  
floor and the horizon for the walls. 
T his old w orld is not m ore full ot 
sunshine than of everything this old 
body of yours needs to make and keep
it physically fit. . . _,

T he men who have lasted and stood 
the strain  and have had the will th a t 
could put things over and bodies that 
could obey their wills have drawn it 
from the fathom less source of the big 
th ings outside. It is sleeping, and ea t
ing, and out-of-doors tha t^w ill^g iv e  
you the essential physical ‘ pep.

If  m y will is Captain of m y forces, 
i t  is up to  me to  give it a well con
tro lled  and organized com pany in 
physical forces to  com m and.

T he th ird  th ing  we shall need is a 
policed and organized “dome. You 
know what it m eant to police a camp 
and pick up everyth ing in it th at was 
out of place. H ere is a definition of 
d irt you can never fo rget: D irt is
m atter out of p lace.” T h at definition 
wil hold anywhere. T here  are a 
whole lot of people going around  with 
“m atter out of place“—dirt—up here 
in their domes. I am not talking about 
the dirt of vulgarity  or profanity . 
Everybody knows how that creeps out 
and m isrepresents him. Alm ost any- 
body know s enough to keep it in the 
background: but I am talking about 
policing and organizing  this w onder
ful machine so that you m ay get the 
g reatest am ount of efficiency out of it 
__taking the d irt of anxiety out o f it.

So m any people make scrap baskets 
of their heads, instead of filing cab
inets. It is ju st as easy to  put a 
thought in the proper place as to  
throw  it in like a scrap of paper. W hat 
m an or wom an can be excused from  
no t know ing enough practical psychol
ogy to keep his o r her mind in o rders 
You would not run an old ford car of 
the vintage of five years ago as  ̂care
lessly as you run th is m ost magnificent 
piece of m achinery ever created  by 
God or man on 'the face of the foot
stool. N obody know s the depth or 
the pow er of that piece of m achinery 
inside your dome. W e have come a 
long way and still have a distance to 
go, perhaps, far greater than we have 
come.

Upon what are we depending.' In is  
m arvelous machine here within the 
skull. You are endowed with it just 
the same as anybody else. Your lim 
itations m ay be different, b u t it is up 
to you to develop it along the line of 
progress. You can do it by taking the 
dirt out of your mind. T here isn’t a 
m an here who would stand for the dis
order on his desk th at he stands for 
in his m ind or the woman who would 
stand for the disorder in her home at 
any time th a t she stands for in her 
mind all the time, or a man who would 
allow a clerk to keep a set of filing 
cases as d isorderly  as he keeps his own 
•mind.

T here  is not a m an or woman but 
who has looked into some splendid 
plan and then said, “ If such and such 
a th ing  should happen.” M any a man 
is im agining certain obstacles th a t lie 
in front of him  which he cannot over
come. O nly as we can give our un
divided a ttention  to the  “right now ” 
of life can we get the fullest efficiency 
out of this splendid m achinery. O nly 
as we sweep out the th o u g h ts  out of 
place and organize our forces can we 
use this m agnificent m achinery of ours 
to the best advantage.

D onald M itchel, in “T he Reveries 
of a Bachelor,” has a sentence th a t 
ought to be blazoned on the heart and 
conscience of every living m an to-day. 
H e said, “The past belongs to  G od; 
the present only is ours. And short 
as it is, there is m ore in it, and of itv

than  we can well m anage. T h a t m an 
who can grapple it and m easure it and 
fill it with his purpose is doing a  m an’s 
w ork; none can do m ore; but there  
are thousands who do less.”

W hen you and I can organize this 
mind and give undivided a ttention  to 
the tasks and problem s of the present, 
we shall have so much enthusiasm  for 
the th ings we are doing, we will not 
be worried about the th ings that may 
happen o r have happened .

N ot only m ust we have absolute 
faith in the pow er of the hum an will, 
physical fitness, and a policed and o r
ganized dome, but “T he golden a rt 
of self-abandonm ent. You m ay think 
I was talk ing  paradoxically  when I 
said you are your best m anager. N o
body know s you any better—except 
your wife—than you know yourself. 
N obody know s your shortcom ings, 
your streng th  and weakness any b e t
ter than  you do yourself. I t  is up to 
you to care for th is  m ental m achinery. 
D epending upon the will and upon 
organized physical efficiency and po
licing the dome to give your mind to  
the tasks and problem s of the im 
mediate presen t; then  to forget self 
and go away and leave it and go on 
about your business.

Chauncey Depew,- com ing hom e 
from Europe, was m et in New Y ork 
H arbor by a group of his friends on 
board a lighter. On either end was a 
brass band m aking noise enough to 
wake the dead. A fter the  lighter had 
been swung around alongside the liner, 
Chauncey, stand ing  on the bridge, 
made the shortest speech of his life; 
he said, “My friends from  New York, 
if you are as happy to-day to  see me 
as I am to see you, then  there never 
was a happier group of people since 
the angels sang, ‘Peace on earth , good 
will tow ard m en’ over Judea’s plains, 
for I have found in m y short life th at 
life is w orth  living only to those who 
can, upon occasion, loudily let their 
enthusiasm  overcom e their m odesty.” 

You know, and I know, th a t there  
are hundreds of men and women so 
good and heroic and splendid in their 
private business th a t all the  world 
ought to know about them . But they 
are so m odest they don’t get en thus
iastic about them selves and thereby 
these good people rob the world of a 
m agnificent service which they could 
render by exam ple and precept.

I have not very much patience with 
a man who knows how to do som e
th ing  better than anybody else who 
does not at least b rag  about the re 
sults even if he doesn’t divulge the 
method. Life is an advertising  p ropo
sition after all. I t  is up to you and 
me by the best m eans a t our com 
mand, to let the world know at least 
our p a rt of it—what we have as stock 
in trade to put into business success, 
w hat ever it m ay be. So I say it is 
well for us to acquire the  a r t  of let
ting  our enthusiasm  loudly overcom e 
our m odesty.

I like to go even to a baseball game 
once in a  while if for no o ther reason 
than to let any enthusiasm  loudly over
come my m odesty. N ot long ago 
when a favorite of mine m ade a hom e 
run, I began to “Ki! K i!” and pound 
the shoulders of the m an in front of 
me, and to my chagrin I saw that I 
had broken his straw  hat. I leaned 
forw ard and said, “ I am sorry, bu t I 
will get you another ha t righ t after 
the gam e.” _ , .

“D on’t w orry  about mine. L ook at 
your ow n!”

And when I looked around the fel
low behind m e had h is  feet in mine, 
and it w asn’t  even a ha t a t all any 
m ore. ,

I t  is w orth  while to fo rget not only 
your hat, b u t some o ther th ings in 
your enthusiasm , and let yourself free, 
so th at you can get rid  of th a t m ag
nificent dignity  w ith which, please 
God, you shall be clothed once for all 
w hen you are carried  out, either head 
o r  feet first. I t  is tim e enough to let 
d ignity  rest upon you then. E n 
thusiasm  is good now.

T he o ther side is th is: A  few m onths 
ago I was a t PjttSburg, listening to' a

great Scotch banker as he addressed a 
arge group of selling men— men in 
various lines of m erchandise and idea 
selling from  all over the world. W ords 
of wisdom came from  this old Scotch
m an’s lips, who had been a salesman 
and banker and had succeeded in Sell
ing his services to “his” world. A fter 
he got th rough  he asked for questions, 
and a chap in one corner got up and 
said, “W hat is a fellow to do when 
he is plum b discouraged—when every
th ing  has gone w rong and he cannot 
get enthusiasm  about any th ing?”

T he old Scotchm an did not wait un
til he was th rough. H e jum ped to  his 
feet and said, “Ah, mon, m on! D ’ve’ee 
know what d iscouragem ent is? I ’ll 
tell ’ee! D iscouragem ent is disap
pointed egotism !”

P u t th a t in your m eerschaum  and 
sm oke it. I do not know of any o ther 
class of men— I am  paying a sincere 
com plim ent, though I m ay be m istak
en in my prem ises—who ought to have 
th at th ing  shot into them  any m ore 
than you fellows. “ D iscouragem ent is 
disappointed egotism .” In o ther words 
it is a luxury in which no red-blooded, 
two fisted, hones't-to-God man can af
ford to  indulge. I t  is feeling sorry  
for ourselves. “I th in k  th at deal ought 
to go through. I pronounce judgm ent 
it is good. A fter I have sized up this 
situation I th ink  it ought to  go 
th rough .” All of a sudden it doesn’t, 
and som ebody is mean enough to say, 
“ I told you so!” You begin to get 
sore, not only a t that o ther fellow, bu t 
you think, “ I t was my plan. Ju s t see 
w hat happened to me! H ow  terrible 
it is for a man as wise and big and 
splendid and enlightened." Of course 
you never whisper this, even to your 
wife, but I know, because I have 
though t it m yself—“to fail. How 
terrible it is!”

T hat is the kind of stuff I m ean by 
the golden a rt of self-abandonm ent. 
T here is only one m an can m ake you 
fail, in the last analysis, and that is 
yourself. T here is on ly  one man can 
make you succeed, and th a t is you 
yourself. If you pay too m uch a tten 
tion to his dignity, you will have him 
in your way all the time. So trea t him 
as best you can and tu rn  him loose 
and forget about him.

T here isn’t any use of p ro tecting  
th is self o f yours. T he golden a rt 
of self-abandonm ent will tu rn  you 
loose w ith the enthusiasm  of a boy 
and the power of a m an and a fo rget
fulness and oblivion about the th ings 
that hu rt you. P u t an elephant hide 
on your ego, so th a t it isn t  going to 
get pricked a t every little dart that is 
shot tow ards it.

F irst of all: A bsolute faith in the 
pow er of the hum an will. Second: 
All the physical fitness you can get. 
T h ird : A policed and organized dome. 
F o u rth : T he golden a rt of self-aban
donm ent. And last of all: The little 
g lad  habit. T his last is not the least 
im portant. I t  is a trem endous busi
ness asset of to-day.

O ver a t the edge of the A rgonne 
forest we had a  two day wait after 
the “hop over” of Septem ber 26. I 
had a box of books. I knew there 
were some men who have to have 
som ething ike th a t to relieve the ten
sion of waiting. I asked the C orporal 
who had charge of these books to let 
me know the nam es of the books asked 
for and the num ber of tim es for which 
each book was asked. You could not 
guess in a hundred  years, unless som e
body h ad  given you an inkling—the 
book these m en asked for tw enty 
tim es to one request for any o th er 
book. I t  was for “Pollyanna,” the 
sto ry  of the girl wh©’ was glad things 
were not worse. T h a t was th e  secret 
of her happiness and  the secret of her 
s treng th  of character. I though t it 
was only a g irl’s, o r  a t m ost, a w o
m an’s book. T hose fellows taugh t me 
th a t it is a two-fisted, red-blooded 
m an’s job to be happy in the  face of 
adversity.

T he smile is na tu re ’s camouflage, l  
do not need to  talk  to  those g lorious 
wom en about the smile, because there 
is not a wom an who does not know
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the smile in rlature’s camouflage, b e t
te r than any  camouflage th a t can be 
purchased a*t—you know where to 
it, I don’t. -

Do you know  w hat camouflage is?
It is the a rt of m aking everyth ing ap
pear perfectly  natural. W hen we 
cam ouflaged a gun, we covered it so 
it looked like a p a rt of the landscape, 
and if a photograph  were taken from  
the air, you could not tell th a t the 
gun was there.

And now that smile of yours. Every 
woman knows when she uses it she 
can cover up the feelings of hatred  
or love she has inside. How about you 
Mr. M an?”

My smile does not add to my 
beauty. My little boy said to me one 
day, “ I like your smile when you are 
talking to people, even if you do not 
look as good when you are sm iling as 
when your face is stra igh t.”

If you will take th at little p rescrip 
tion and give yourselves a shot in the 
arm  whenever you need it, you need 
never be blue o r inefficient or self- 
depreciatory any m ore. You can go 
ahead at the job you have.

H ere  stands your man of yesterday, 
the man of the centuries, and the man 
of today. T he man of the hour, the 
man who is rely ing  upon his will, with 
a trained body and mind, forgetting 
himself, and letting  his smile clothe 
his face.

Do you know where the w ord 
“king" comes from? W hen the N orse
men went out to their conquests and 
came back or never came back, th at 
word was applied to the m an who 
came back with g reater pow er than  
when he went out. T hey called him 
the “can-ning-m an.” W e have it in 
“can.” In o ther words, the w ord 
“ K ing” comes out o f the idea that f'he 
m an is king who can and who does. 
H ere stands your king of to-day and 
to-m orrow —the man of the h o u r—the 
man with his will in use, tapping the 
eternal source of energy and pow er; 
the man with a body under control of 
his captain; the will with a m ind 
whose m achinery is called and cared 
for as well as he oils his autom obile, 
with enthusiasm  for his work, and 
who is not afraid to  smile in the face 
of sickness, and even death, and smile 
when he is successful and happy  and 
when he is not. T here  he stands— 
your man of the hour, o f the cen
turies to  come—the m an you m ay be 
if you will use, as thousands of o th ers  
have, sensibly and reasonably  and 
rationally , the culture of enthusiasm  
and give yourself “a shot in the arm .”

O pportun ity  seldom  goes to  any 
m an; m an sees opportun ity  and goes 
to  it.
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Ideal Wet Weather Leather Shoe 
Material.

W ritten  for the Tradesm an.
Strictly  speaking there  is no such 

th in g  as a w aterproof leather shoe.
T here  are lea ther shoes th a t are 

approxim ately  w aterproof, under cer
tain conditions, but the ideal has no t 
yet been attained.

If any young chem ist w ants to  leap 
into fame by a single bound and, in
cidentally, accum ulate an easy fo r
tune by way of royalties, let him  in 
vent a process for m aking leather w a
terproof.

Now this sta tem ent needs to  be 
qualified, by saying th at this w ater
proofing process m ust not m ake the 
lea ther hard and brittle , but leave it 
soft and pliable; and it m ust not in 
ju re  in any way the life and s treng th  
of lea ther as a shoem aking m aterial.

This, of course, com plicates the 
problem . L eather can easily enough 
be doped with w aterproofing  m ater
ials in such a way as to  make it ab 
solutely w aterproof, but at the ex
pense of o th er qualities essential to  
sa tisfactory  shoem aking m aterials. 
L ea ther can be made as hand and 
brittle  as a board, and alm ost as im 
perious to  m oisture as a slab of slate; 
but w hat’s the use?

Generally speaking, the th icker and 
heavier lea ther is, the m ore apt it is 
to  possess w et-resisting  qualities. Of 
course the m ethod of tanage will have 
a direct bearing on the m atter. And 
shoes made with the flesh side out 
are believed to be b e tte r able to  w ith
stand m oisture and keep the feet dry 
under extrem e conditions. In the so- 
called trench shoe, this was one of the 
G overnm ent’s specifications, and the 
G overnm ent ought to know.

O f course the chief objection to a 
shoe thus m ade is th at it cannot be 
m ade to  look as a ttrac tive  as it does 
with the grain side out. W ith  some 
folks th is would not, in itself, consti
tu te a serious objection; but m any 
o ther people are ra th e r fussy con
cerning the m atte r of appearances, 
even with respect to  a shoe for tram p 
ing about in snow and slush.

W hy can 't shoe m anufacturers find 
a lea ther th a t is na turally  w aterproof? 
A leather th at has all and sundry  of 
the good qualities th at lea ther should 
possess, and this added virtue of being 
w aterproof? T he trouble is not with 
the shoe m anufacturers, but with na
ture. N ature hasn’t provided any 
source of such m aterial. L eather, 
being m ade from  the skins of anim als, 
continues to possess hair-folliciles— 
i. e. g landular cavities or ducts—after 
the hair has been rem oved and the 
process of tannage completed. W ater- 
na turally  penetrates these glands or 
ducts Furtherm ore , m odern taste  
has decreed th at the natu ra l oils and 
greases be largely removed, and this 
m akes it easier for m oisture to  pene
tra te  the  fibrous m aterial. T he re 
m oval of these natural oils and 
greases was itself an efifort to  secure 
a very im portan t virtue for the shoe; 
nam ely, ventilation.

T his b rings us to  the poin t where 
tw o highly prized shoe m erits clash. 
In  fact the conflict is so sharp th at 
we m ay say the two are m utually  ex
clusive, and cannot exist in the sam e 
pair. If the shoe is w aterproof, it 
cannot provide p roper v en tilla tio n ; if 
it gives the foot air, it cannot exclude 
m oisture.

O rthopaedic  au tho rities are agreed 
th a t we breathe th rough  our feet, even 
as P residen t L incoln contended in his 
day. In the sum m er shoe, this is a 
quality th a t is often played up stro n g 
ly bo th  by shoe m anufacturers and 
re ta il shoe dealers. I t  is very good 
selling dope. A nybody knows that 
the hot, stuffy shoe is extrem ely un
com fortable in w arm  w eather. E s
pecially so to  feet th at are inclined 
to  perspire. W here  the finish of the 
lea ther is such as to  provide for the 
adm ission of air, the feet perspire less 
freely and the tem perature  thereo f is 
perceptibly reduced. Yes, adm ittedly, 
ventilation is a very im p ortan t m at

te r; but ventilation m eans po ro u s
ness; and porousness m eans the ad 
mission of m oisture.

T he old-fashioned heavy cowhide 
boot worn by our fathers and our 
g randfa thers was, perhaps, ju st about 
as near to  the goal of a w aterproof 
leather m aterial as shoem aking has 
thus far attained. And our fa thers 
and our g randfathers kept their boats 
heavily coated w ith lard, or grease, 
or neat’s-foot oil, or some o ther such 
handy w ater-proofing m aterial. T hey 
rubbed on the grease or oil in p ro 
portion  to the depth of the snow or 
the consistency of the mud. For 
looks they cared no t at all. T hey 
wanted dry feet. E tu rdy  and robust 
were these forebears of ours, and 
their feet hadn’t hecn coddled by 
w earing light, p lian t shoes such as 
m ost of us have w orn all our days. 
Even now in certain  sections of the 
coun try  boo ts of that type are still 
worn. And when it com es to  fo o t
wear service, it is doubtful if you can 
beat the old boot of halcyon m em 
ory. Not much for looks, it m ust be 
confessed, but m ighty fine to pull on 
when the stock m ust be fed and the 
mud is three inches deep. Fine, too, 
to wear out to  the woodshed when 
there’s eight or ten inches of snow 
on the ground.

R esourceful m anufacturers have 
produced very good p reparations for 
m aking shoes less pervious, be tte r 
able to  keep one’s feet dry  in storm y 
w eather. Some dealers have ra th e r 
frequent calls for such preparation s. 
and keep them  constan tly  on hand. 
If properly  made, they do not injure 
the tex ture  of the leather. T hey have 
a way of penetrating  the fiber both 
of soles and uppers so as to leave no 
objectional a fter-resu lts. Shoes thus 
treated  can, later on, be m ade to  take 
a polish. But the chief m erit of all 
such stuff is that it reinforces the shoe 
a t the point where it is w eakest as 
w et-resisting  covering; namely, along 
the line of stitch ing w here the welt 
is sewed to the upper. As a result of 
stra in  and wear these holes made by 
the needle of the w elting machine 
open up; and as the shoe becom es 
older, the m oisture comes in the m ore 
easily. A good w aterproofing  m ater
ial really does help to  exclude wet 
and slush a t this point.

T he w riter has observed th a t the 
heft of the leather has much to  do 
w ith its resistance of m oisture. It 
m ay also be said th a t shoes have 
m ore o r less of this according to the 
p art of the swin from  which the up
per stock is cut. I t  is a well-known 
fact th at flanky leather is highly un
satisfactory  in th is particular. I t  is 
soongy. W ater goes th rough  it read 
ily-T anners have long been searching 
for the ideal w et-w eather leather. 
E lkskin has been tou ted  as an ex 
cellent lea ther for storm  boots, hu n t
ing shoes, and o ther types of foo tgear 
designed for use under extrem e 
w eather conditions. Certain types of 
sole lea ther—leather tanned by spec
ial processes designed to  meet the 
severest test— have been advertised 
from  tim e to time. I t has been sought 
for m any years; and it is a fascinat
ing quest—the search for the ideal 
wet w eather lea ther shoe m aterial.

T hus far it has not been found. 
T he field is open to  all com ers and 
there are m illions in it. If you think 
you can solve the problem , go to  it. 
I t  is a com plicated problem . T here  
are m any im portan t m atters to  be 
considered in its solution. And, as 
we have seen, it. seems to involve a 
sort of contradiction. Is it a ltogether 
U topian? Cid M cKay.

B R A N D A U  S H O E  CO., Detroit, Mich.
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H-B Hard Pans

The shaded part of the hide above is called the 
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For 25 Michigan winters H -B  Hard Pans have 
been keeping dry and comfortable the feet of outdoor 
men working in snow and slush and mud. Here is 
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f i n a n c i a l !

Imperative Need of the American 
Business Man.

Financial inflation is not the only 
ailm ent from which Am erican business 
is suffering to-day. One of the p ro
curing  causes of this painful malady 
is an over-inoculation of business 
“psychology.”

T he business man who succeeds in 
these days o f econom ic confusion and 
perplexity  m ust be a dealer in facts. 
H is success will probably  be som e
w hat in proportion to the considera
tion which he gives to the facts of the 
situation ra ther than to  the psycho
logical dope in popular circulation 
concerning it. *

Any business man, large or small, 
w ho deals intelligently with the com
plex and confusing problem s which all 
m ust deal with in the days just ahead, 
m ust have at least some realization of 
the fact that the United States, in an 
econom ic sense, is no longer a Robin
son Crusoe’s Island ; th a t the price 
which the Am erican farm er gets for 
his wheat, his steers, hogs, bu tter and 
other p roducts is intim ately related 
to  the conditions ioif production, de
m and and finances not in America 
alone, but in every o ther im portant 
coun try  on the globe—in E ngland, 
France, Germ any, Russia and China, 
for exam ple.

H indsigh t is much easier than  fore
sight, and it is now apparent to the 
shrew dest business th inkers in this 
coun try  that the calculations of the 
m ost trusted  and experienced financial 
prophets who have undertaken to fore
tell business conditions for the past 
few’ years have fallen wide of the 
m ark, as a general rule, more through 
a failure to understand  the foreign 
situation than from  any o ther cause. 
If this is true—and I doubt th at any 
one will have the tem erity  to chal
lenge the assum ption—it is plain that 

, the vital and im perative need of the 
American business man is a better 
understanding of the basic elem ents of 
the foreign situation than he has had 
in the  past. True, he can scarcely 
hope to grasp at one eager clutch a 
situation which is in many particulars 
highly confusing to the trained econ
omic th inker of large ability and long 
experience. On the o ther hand, no 
business 'm an  in A m erica is in posi
tion to p ro tec t his own in terests and 
make all the profits possible who does 
not make a serious and consistent ef
fort to understand the m ore funda
m ental particu lars in which prosperity  
on the Am erican farm  and in the 
A m erican store  and factory, is to-day 
tied up with labor, trade and financial 
conditions in the countries across the 
seas.

N ot long since I heard the head of a 
business say to the young salesm an

whom he hoped to som etim e nam e as 
his successor:

“You don’t have to  know  bookkeep
ing in o rder to sell our product but 
until you do understand the funda
m entals of double en try  bookkeeping 
you are going to be in about as help
less a position as a m an who cannot 
read o r write. Get the notion out of 
your head that only those who aim 
to become accountants should study 
bookkeeping. You can’t read, write, 
talk  or understand the language of 
business unti you understand the 
principles of double entry  bookkeeping 
and can take a trial balance yourself. 
Those principles are as elem ental as 
the alphabet and the  m ultiplication 
table and you are open to have som e
th ing  put over on you ju st as long as 
you have failed to m aster them .”

T he busness m an of to-day who 
does not make it his business to un
derstand at least the rudim ents of the 
“foreign trade  situation” both  as to 
its industrial, financial and general 
econom ic aspects, is in much the same 
unprotected situation as the aspirant 
for a position at the head of a business 
to whom  double entry  bookkeeping is 
a profound m ystery.

The typical A m erican business man 
does not relish being told th at his ig
norance of the m ost elem ental p rin
ciples of econom ics, as related  to world 
trade and world finance, is so great as 
to imperil the size of his profits o r 
that he can no longer hope to cope 
successfully w ith the forces which are 
arrayed against him  unless he m asters 
the rudim ents of business economics, 
at least to an extent which will en
able him  to understand  the language 
of those who are supposed to be the 
best qualified to analyze existing con
ditions of this country  as affected by 
the conditions in foreign countries. 
But it is the tim e for b lun t speaking.

Take, for exam ple, the m atter of 
foreign exchange, and the principles 
which govern in that field. O nly a 
small percentage of the sm aller busi
ness men in this country  have even the 
m ost elem ental knowledge of those 
principles—yet they are operating  to 
day to strangle A m erican exports, 
close thousands of factories and throw  
several million men out of em ploy
ment. If the average Am erican citizen 
had a know ledge of the sim plest fun
dam entals of sound finance, would 
proposals by H en ry  ford, Senator 
Ladd and o th er men in h igh  position 
to meet the popular need for m ore 
m oney by p rin ting  m ore m oney re 
ceive a shadow  of acceptance? T his 
is virtually  w hat thè legislation urged 
by these men and by m any o th ers  
am ounts to—in spite of the fact th at 
in European countries where the gov
ernm ent p rin ting  presses have been
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-O F-
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w orking overtim e m oney is about the 
m ost w orthless com m odity a person 
can own.

T he problem s of tariff legislation are 
im m inent and we are about t o  have 
new legislation on that score. I t  will 
affect all business in A m erica— small 
as well as large—and in a very direct 
way. A ny man w ho leaves his th ink 
ing on that subject to m em bers of 
C ongress, college professors and “E x
perts” is guilty of a failure to p rotect 
his own business in a business-like 
m anner. T he instinct of self-preser
vation should m ake every m an in busi
ness in the U nited S ta tes to-day feel 
a d irect and personal pressure to  ac
quire a know ledge o f a t least the  rudi
m ents of business econom ics, so th at 
he m ay accept o r reject for him sef the 
theories and  statem ents offered by 
those who are in the business of fo r
m ula ting  econom ic sentim ents, poli
cies and legislation.

Give us the facts—every cheering 
fact in  sight— but let every plea for 
good cheer in business outlook have a 
substantial fact behind it. Do not 
stress the “psychological influence” of 
“cheerful th inking” to  quite the ex
ten t which it has been stressed in the 
im m ediate past. W e are a b it sur
feited w ith the “business-a-state-of- 
m ind” stuff. P erhaps it is—but no 
state of m ind which is u tte rly  un re
lated to the existing  state  of facts w ith 
which it is concerned is going to be 
either perm anent o r satisfying.

And not only does the A m erican 
business man need to  know  the facts 
of the econom ic situation but he needs 
to know  how to read them  in re la
tion to each o ther and to his own busi
ness.

T he net of th e  whole m atter is th at 
business success in the days and years 
ju s t ahead calls for the application of 
m ore intelligence than  it has dem and
ed in the past—a sounder and broader 
understand ing  of the g reat world 
forces which are shaping supply, de
m and and prices for the A m erican pro^ 
ducer. P u ttin g  it in the b lun test term s 
possible it is going to becom e increas
ingly difficult for the ignoran t m an in 
business to “get p a s t” and show  a 
profit; successful men who boast that 
they  confine their reading to  base-ball 
reports are going to becom e about as 
scarce as passenger pigeons. T his is 
because virtually  every business has 
lost its old local lim itations and is 
touched and moved by new and com 
plex influences rad ia tin g  from  condi
tions in countries thousands o f miles 
from  our shores.

A m erica is no longer an isolated 
U topia; she has m oved dangerously 
near to th e  center of the W orld  stage 
and it .is up to  her average citizen to 
b roaden  iout and ge t the firing range 
on the new situation—even if he has 
to neglect the sp o rting  page occasion
ally to do so. F o rest Crissey.

Happy Ending.
“ I have just heard  of a wom an who 

w ent to  a hotel unaccom panied and 
discovered th a t the acoustic p roperties 
of her room  w ere such th a t every tim e 
she spoke aloud there was an echo. 
She then m ade a bold a ttem pt to get 
in a last word, and in so doing talked 
herself to  death .”

Where the Vision Fails the People 
Perish.

In the year 1911 over 192,000 per
sons were convicted in G erm any of 
aggravating  assaults and sim ilar of
fenses. The corresponding figure for 
England and W ales for the same year 
was 1,720. In this year more m urders 
were com m itted in G erm any by boys 
between the ages of twelve and 
eighteen than  were com m itted in E n g 
land and W ales by persons o f  all ages 
and both sexes. In  1911 there w ere in 
G erm any 14,892 cases of violations of 
women. T he corresponding  num ber 
in England and W ales was 562.

Are not these figures startling , and 
do they not persuade us of the truth 
of the old saying that where the vision 
fails the people perish. F o r from  the 
tim e of the G reat E lecto r there had 
been built up in P russia  no stronger 
sentim ent than that of force. Every 
effort to develop the industrial pow er 
of the nation had for its ultim ate ob
jective m ilitary dominance of the gov
ernm ent. T his serves to show that 
the traditions of a nation incline its 
people to good o r to  bad.

I speak of this because our Nation 
was founded on strong  religious be
liefs, and whenever and w herever a t
tacks are m ade on the religion of the 
N ation and a ttem pts are m ade to  con
vert us to m aterialism , the very bul
w arks are being attacked. W e cannot 
hope to survive and play our p a rt in 
the destinies of the world unless re 
ligion is the dom inant pow er in the 
lives of our people and unless we are 
thoroughly  wedded to  the belief th a t 
there is no th ing w orth  while but right.

J. H . T regoe.

T ake an occasional inventory  of 
yourself. If  you detect a shortage in 
the oil of gladness, pack your grip, 
take a week’s vacation and begin active 
m issionary  w ork on your heart and 
liver.

^jgjajsiarsisiaisMaMsisisisJHisisisisisMi 
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Will It “Pan Out?”
Your list of assets may include unsecured notes, 
not easily collectable. Your stocks may have 
suffered declines or impairment. And what 
stocks have not? Will your Executor’s inven
tory be creditable to your foresight?

What we wish to urge is the importance of 
establishing an estate NOW. It can be done by 
a “Living Trust.”

Let us advise with you on the construction of 
this tentative estate.

We are glad to be of service TO-DAY and for 
the future.

Call and get our new Booklet:
“ What you should know  about Wills 
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Germany’s Economic Illness and the 
Outlook.

A brief sum m ary of G erm any’s p res
ent financial and business position will 
give som e idea of th is  uncertain ty  af
fecting the underly ing  factors. F irs t 
as to  finances. Fo llow ing present 
indications, the G erm an budget for the 
fiscal year ending M arch 31, 1922, will 
show a deficit of ten billion paper 
m arks, with the year 1922-23 probably 
w orse by  a deficit well over 125 bil
lion m arks. I t  is true th a t to  avoid 
excessive loans there  are plans being 
discussed for an extensive revision of 
taxes, bu t on the o th er hand it is ad
m itted th a t no large increases in 
revenue will be com ing in th is next 
year. No action will be taken until 
next spring  and the bill under con
sideration provides for a m axim um  in
crease of on ly  42 billion m arks though 
it will probably  be  am ended. T he bill, 
which will be considered in the spring 
and which is alm ost certain  to pass 
w ith the sam e features, em braces, 
m easures strik ing  especially upon lux
uries—such as sweets, liquors, spices, 
fru its, and tobacco, and also a definite 
increase upon corporate incomes.

T o  m eet th is increase of dom estic 
taxation , there  has been a general ele
vation of ex p o rt duties which it is 
hoped will be passed  on to  foreign 
buyers. T he m ore im portan t of these 
increases in export duties are those 
affecting dyes, leathers, linen, hemp, 
ju te  goods, and all classes of iron and 
steel goods.

As for m ore particu lar business 
problem s, those  which the v isiting ob
server finds are a t presen t viewed with 
the g reatest concern  are those of in
dustrial disturbances, coal and coke 
shortages, the question of Russia and 
raw  supplies, and some phases of gov
ernm ent operation  of Germ an ra il
roads. T he problem  now facing every 
m anufacturing  concern in G erm any is 
that of raw  m aterials. U ndeterm ined 
bu t considerable decreases in coal and 
coke production  have com pelled the 
country  no t only to fail in her deliver
ies to F rance and Belgium, bu t also to  
fail to  m eet th e  consum ption  of her 
ow n industries. I t  is not on ly  fuel, 
however, th a t the la tter lack, am ong 
their o ther needs are unfinished steel, 
pig-iron, flax, wool, co tton , and copper, 
th e  la tter tw o  being notoriously  low. 
T he resu lt of all th is has been very 
apparen t the last m onth—the falling 
aw ay o f foreign custom ers who can 
get no prom ise of delivery.

H ere  is w here R ussia com es in. Ger
m any has alw ays looked upon this 
country  as one whose resources would 
prove to be, voluntarily  o r  involun
tarily , one of the big factors in 'her 
expansion. But, as m uch of a genius 
as Lenine is considered to  be  in G er
m any, it is c lear th a t n o t m uch can be 
expected in the  w ay of assistance for 
presen t difficulties.

T h e  Germ an Association of Em ploy
ers estim ates th a t th e  average wage 
increase from  Ju ly  to  D ecem ber has 
been 75 per cent., but this has not 
been  stepping a long  w ith p rices; the  
price index figures of the “F ran k fu r
te r  Z eitung” showed an increase o f 54 
for the last recorded m onth, from  249 
on N ovem ber first to  303 on Decem ber 
first

T he question of governm ent ow ner
ship has stepped back into the lim e
light for a t least a while, due to the 
fact th a t the industria l leaders are not 
satisfied w ith the operation of the ra il
roads. In  1920 the G overnm ent pad
ded very heavily the railroad pay-lists, 
and since then  public operation  has 
never been able to  get from  under the 
deficit by  which it was saddled, 
th rough  this and o ther steps of inef- 
ficiency. R ate increases are now com 
ing rap id ly ; there  were heavy raises 
of ra ilroad  tariffs the first of D ecem 
ber, and now the first of the year is 
m et by further increases averaging 30 
per cent. R epresentatives of the Ger
m an industria lists have finally made 
private operation  of the ra ilroads a 
condition to  their assistance to  the 
governm ent in organizing  reparation  
credits, and on this basis a com pro
mise is being considered. In  the last 
resort the industrial leaders are  to
day also the men back of G erm any’s 
politics. T he last six years o f big 
dividends have strongly  intrenched 
their position. On the o ther side the 
o ther parties have greatly  weakened, 
the  presen t Socialistic efforts are 
looked upon as those of inexperienced 
adventurers, and the papers carry  long 
discussions as to where a r^  G erm any’s 
big m en in th is  hour of need for far
sighted adm inistration. W ithout th is 
leadership there is no th ing  apparen t 
in  th e  fu ture to b rin g  that degree of 
confidence w hich produces co-opera
tion. T hus is explained the tem p o r
izing  character of the front presented 
b y  their N ational politics, and also the 
gam e of private grab now going on in 
th e  details of G erm any’s political and 
econom ic life. An appreciation of the 
com pleteness with which the heavy in
dustrial dividends of the last year have 
been invested in foreign securities 
would well conclude such a particu lar 
study.

T he w riter has spent m ost of the 
last m onth in and around  L eipsig and 
Berlin, and the  observations he 'has 
obtained on how people are living re 
m ind him  of the gala year of 1919 in 
Am erica, when every stenographer 
bought herself a fur coat regardless of 
doubled prices. Except for those of 
fixed or insufficient income the same 
holds true in G erm any to-day. There 
has been m uch m ore artificial stim ula
tion in this boom  than  in the  one 
which we enjoyed, and there is now 
the  same lack of a tten tion  concerning 
th e  consequences. T he way m oney 
w as th row n  around  for their W eih- 
nach ten” holidays was a caution. In 
B erlin  every th ing  is wide open and 
g e tting  b ig  p rices; the city  is full of 
F ren ch  and  A m erican adventurers 
w ho 'have com e up to  Berlin for ex
citem ent and  those  cu t-th ro at activities 
which take such a crow d to the city 
of g reatest liberty.

A nd back of all these changes for 
which he cannot see him self respons
ible, th e  patien t Germ an citizen is 
forced to  w ork  on while he sees all 
his a sse ts  quite literally  tu rn in g  into 
paper and  while he w onders how it s 
all going to  end up—w here he  will 
“get off.” H e also feels th a t th ings 
are  going to  crack financially p re tty  
soon, b u t even those who th ink  they  
know  the  answ er a re  n o t sharing  it
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might, a friend or relative to manage his affairs after his 
death.* If this individual trustee was conscientious, he 
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with him. A nd there is no need of 
telling him anyth ing ; the future will 
be accepted as has alw ays been the 
past. T he Germ an did not have to 
take the observation  ‘it is a hard, hard  
life!” from  any o ther na tonality  1

Fire Prevention Suggestions.
“T he tim e to fight a fire is before 

it happens.”
1. D on’t leave the stove while 

boiling is being done.
2. D on,t pour w ater on burning 

fa t; use earth , sand, flour, salt, or a 
m etal cover.

3. Never let a stove get red hot.
4. Be careful no t to  use stove 

polish on a ho t stove; w ait until i t  is 
cold.

5. D on’t  use any kind of stove 
polish o r o ther cleaning m ixture  un
less you know  w hat is in it; buy the 
safe kinds.

6. D on’t leave sw eepings in a 
piece of paper; put them  in the  stove.

7. In  handling oil or wax, use only 
small quantities at a tim e; wipe th o r
oughly the surfaces you have rubbed 
w ith rags, and then  burn the rags.

8. D on’t put ashes in w oden re
ceptacles nor w here they  can possi
bly come in con tact w ith wood.

Rules fo r Rubbish.
1. K eep th ings tidy; don’t allow 

rubbish  to  accum ulate anyw here in 
the house or near it.

2. If  you keep oily clothes, put 
them  in to  a m etal box o r can w ith  
a cover.

3. I f  you learn th a t any one is 
keeping oily rags outside of m etal 
ocntainers it is your duty to  report it.

4. D on’t  pile dead leaves against 
anything th a t will burn . T hey  som e
tim es ignite of them selves.

5. B ury  leaves; don’t burn  them .
6. D on’t have old pieces of lum ber 

c lu ttering  up your basem ent. H ave 
them  cut up into k indlings and then 
piled in a p roper place.

Rules fo r K erosene.
1. Be sure th a t oil heaters and 

cookers do  n o t leak and th a t they 
will not overturn .

2. Keep th e ir b u rners clean and do 
not tu rn  the flames too  high.

3. Keep the oil can outside of the 
house, if possible.

4. D o no t let the  floor beneath  the 
can becom e oil-soaked.

5. M ake sure th a t the  can does no t 
leak n o r drip.

6. N ever leave pil uncovered.

Five Years Fire Loss.
P ro p erty  valued a t $1,416,375,169, 

estim ated to  be the equivalent of 
283,275 new houses of a valuation of 
5,000 o r m ore, o r  sufficient to  house 
the entire  population of a state  the 
size of Connecticut, was destroyed 
by  fire in the  U nited  S ta tes during 
the five-year period ending w ith 1919. 
T hese figures have been arrived  at 
by the N ational B oard follow ing an 
analysis of 3,500,000 ad justm ents of 
fire losses.

E lectricity , the  chief cause of fire 
loss, led w ith a to ta l of $84,086,471 for 
the five years.

M atches and sm oking stood second 
w ith $73,474,348.

Defective chim neys came next w ith 
$56,650,915. O th e r causes in their 
order were:

Stoves, furnaces, boilers and their 
pipes, $55,133,181.

Spontaneous com bustion, $49,702,-
886.

L ightning, $39,828,489.
Sparks on roofs, $29,271,585. 
P etro leum  and its products, $25,- 

910,434.
Incendiarism  contribu ted  $21,596,- 

965 to  the dam age and m iscellaneous 
unknow n cause com pleted the total.

New Y ork suffered the g reatest 
loss, the five-year to ta l being $140,- 
305,821, or nearly  10 per cent, of the 
total. Pennsylvania was second w ith 
$78,339,666. Illinois th ird  w ith $73,- 
916,503. New Jersey  fourth  w ith $63,- 
679,525, and M assachusetts fifth w ith 
$53,677,087.

T he estim ate of the N ational B oard 
is th a t $287,786,960 of the fires for a 
five-year period were from  stric tly  
preventable fires, $484,826,172 from  
partly  preventable causes and $360,- 
587,544 from  unknow n causes, p rob 
ably largely  preventable. T o  these 
to ta ls should be added 25 p e r cent, 
to  m ake up fo r reports on losses not 
covered by the B oard s actuarial 
bureau.

The Dangerous Wooden Shingle 
Roof.

T he unfavorable record  of the 
wooden-shingle roo f as a breeder of 
conflagrations is becom ing m ore 
widely recognized and, as a result, its 
use is being prohibited  by an increas
ing num ber of cities.

T here  is considerable agitation  con
cerning the m atter in B irm ingtam , 
Alabam a, a t the p resen t tim e and the 
News of th a t city advocates th e  p lac
ing of an insurance ra te  upon wooden- 
shingle roofs 'high enough to  discour
age their use.

T h e  paper goes on to say: T here
are entirely  to o  m any old fire-traps in 
B irm ingham  w ith tinder roofs. If 
som ething is n o t done to  get rid  of 
them , one of these fine, w indy days 
a fire is going to get away from  the 
departm ent, and we will have a con
flagration such as devasted a large 
section of A tlan ta  a few years ago, o r 
Baltim ore. N o t only is the shingle 
roof dangerous per se, but in case of 
a fire the bu rn ing  shingles are carried 
m any blocks and  light on o ther in
flammable roofs, and s ta rt o ther fires 
in widely scattered  localities. Away 
w ith the shingle roof!”

Let’s Cancel Carelessness!
“ I am  no t m uch of a m athem ati

cian,” says Carelessness, “b u t I  can 
add to your troubles, I  can sub tract 
from  your earnings, I can m ultiply 
your aches and pains, I  can take in
terest from  your w ork  and discount 
your chances for safety. Besides this, 
1 can divide your though ts between 
business and pleasure, and be a po ten t 
factor in  your failures. E ven if I am 
with you only a sm all fraction of the 
time, I can lessen y o u r chances for 
success. I  am  a  figure to  be reckoned 
with. Cancel me from  your habits, 
and it w ill add  to  your to ta l happi-

MICHIGAN SHOE DEALERS
Mutual Fire Insurance Company

LANSING, M ICHIGAN

Maintains Its 30%  Dividend Record

By careful selection of risks
By sound and conservative management
By thorough mutuality
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ALBERT MURRAY, Pres. L. H. BAKER, Sec’y-Treas.

OUR FIRE INS. POLICIES ARE 
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Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Mich.
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SAFETY SAVING SERVICE

Class Mutual Insurance Agency
“T he A gency of Personal Service”

CLASS MUTUALS ARE LEADING MUTUALS. Because they limit their line, 
to PARTICULAR CLASSES. Resulting in WIDE DISTRIBUTION of risks. 
LOW LOSS RATIO, and MINIMUM EXPENSE.

W E REPRESENT CLASS MUTUALS THAT SAVE
Hardware. Implement and Sheet Metal Dealers 50% to 60%
Garages, Blacksmith Shops, Harness and Furniture Stores 40%.
Drug Stores, Shoe Stores. General Stores, and Hotels 30% to 50%.
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When a man’s business will not 
stand up under the laws to which it 
is subject, whether Federal or State, 
there is probably something wrong 
about the management of the business.

Petoskey Transportation Company
PETOSKEY, MICHIGAN

This Company has made an excellent showing in the way of earnings 
ever sS n cete  organization and the beginning of its operation. As an 
investment opportunity, the 8% Preferred Stock and common stock are 
exceptional buys.

In the very near future this stock will be withdrawn from the mar
ket. We would therefore advise all investors who are interested m 
becoming stockholders in a real, dividend-paying Company, to give this 
full consideration.

Write for full information.

F. A. SAW ALL COMPANY
313-314-315 Murray Building

GRAND RAPIDS MICHIGAN
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Proceedings of the St. Joseph Bank
ruptcy Court.

St. Joseph, Jan. 30— In the m atter of 
Joseph C. Hooke, bankrupt, of G ales
burg, an order w as made for the recon
sideration of claim s previously allowed  
and also for certain creditors to show  
cause w hy they should not deliver to the 
trustee property taken after the filing 
of petition in bankruptcy. The trustee  
w as also directed to file h is second report 
and account preparatory to declaring a  
first dividend of a t least 5 per cent.

Jan. 31. in the m atter o f the Palace  
Lamp Co., bankrupt, of Benton Harbor, 
an order was entered calling the first 
m eeting o f creditors a t St. Joseph, Feb.
14, for the purpose of e lecting  a  trustee, 
proving claim s, the exam ination of the 
officers o f the bankrupt and the transac
tion of such other business as may prop
erly com e before the m eeting.

Feb. 1. In the m atter o f the Co-Oper
a tive  Plum bing Co., bankrupt, o f Benton  
Harbor, adjourned first m eeting o f cred
itors and the further exam ination o f the 
officers o f the bankrupt w as further ad 
journed to Feb. 25 a t the referee s  office.

In the m atter of Jam es G. Hanover, 
bankrupt, farm er o f W eesaw  tow nship, 
Berrien county, the first m eeting of cred
itors was held. Jam es Findel. of G len
dora, w as appointed trustee by th e re f
eree and his bond fixed a t $200. Jesse  
Boyle, W ilbur Sm ith and Delbert B lack
man, of Glendora, were appointed ap 
praisers. The bankrupt w as sworn and  
exam ined by the referee and attorneys  
present and his exam ination disclosed  
property above the exem ptions o f about 
$400. F irst m eeting o f creditors w as  
further adjourned for th irty days.

Feb. 2. in the m atter o f W alter G. 
Jones,' E rnest Standard and Farm ers & 
M erchants Bank, o f Jones, a  copartner
ship, bankrupt, an order w m  entered  
calling a first m eeting of creditors at 
Cassopolis, on Feb. 13 a t  the c^urt house, 
for the purpose of proving claim s, the 
election of a  trustee, the exam ination of 
the bankrupt and the transaction of such  
other business as m ay properly come 
before the m eeting. Schedules o f the 
bankrupt were filed show ing the follow 
ing creditors and following assets
Frank Arnold, Jones ----------------- $
Aaron Arnold, Jones ----------------  ilo'oo
Mina A. AcMoody, Jones --------  ^-T-i
George Arbogast, Jones -----------  “A’Xi
Bari Avery, Jones ---------------------
O tis Avery, J o n e s ------------------------
H . D. Arnold, Jones -----------------  .mi'Ao
E. Fern AcMoody, J o n e s ------------ 9r70
Grace Arney, J o n e s --------------------- SS AX
Harold Arney. Jones -----------------
George W . AcMoody, J o n e s --------  J-i?
Mrs. W anda Atkinson, Jones —
Mr. and Mrs. Thos. A tkinson, ^
G. Thom as Barks. A gent, Jones 1G2.M)
W ilm a Byers, .Detroit --------------
George T. Barks, Jones —--------
Ada Beardsley, B ristol, Ind. —  237.00
Eunice N. Bundy, Jones - - - - -  
H ans Beardsley, Newport, K. 1.
G retchen Beardsley, Newport, ^  gg
Mrs. H azel Beardsley, N ewport, ^  ^

F ay  Brown”  V andalia --------------  250.00
Mrs. Jennie Butler. Jones --------
Chas. B. Bowen. N iles - - - - -  250.00
Mrs. A . J. Bent. Three R ivers— L783.8J
Mrs. Alice Bowen. J o n e s -----------  914*00John E. Benward. Jones --------  214.UU
A. W. B aske, H anna, I n d . --------
W ilm er Brown, \  andalia --------
Leone Butler, Jones ------------------
Thos. B oise, Jones — ----------------
Mrs. Caroline Breece, J o n e s -----  19 0 Q
Ray Bonine, Admr., Vandalia —
L. w .  Beardsley, B ig Rapids —
Chas. F. Born. Jones --------------  ’ ""'J!
Chas. B lack. E lkhart -----------------
A. J. Bogert, Jones —- -------------
H arry Bowlby, Three R iv e r s -----  4.1b
Raymond Boise, Jones --------------
Leslie Bonine. Vandalia -----------
H azel Bogert, Jones ------------------ A-"5
L ottie D. Vow's, Jones ------------- *Sx
Lillian Bow'lby. Three R ivers — .33
C. A. Bundy, J o n e s --------------------- •»'
Lena Butler, J o n e s ---------------------
Louis Criger, Jones ——-------- — ™
C ass Co. Farm Bureau, Cassopolis 231.00
L. R. Churchill, C o n s ta n t in e -----  4.34
Ralph Christner, V a n d a l ia --------  — "-"A
Glen Criger, Treas. Jones --------
Glen Criger, Jones --------------------- A.h“i
W alter Churchill, Jones -----------
Colonial T heater Co., Jones -2— . -OS
Lulu Carpenter, V a n d a lia -----------  2.00
E  H . & M. E. Currier, Jones __
Phili E. Clark, C o r e y ----------------  •«>
N ellie Curtis, Jones ————— 
Chem ical St. Sav. Bank. Midland o4.39
L. Thom as E st., Cassopolis -----  1?5 «2
A lva Conkright, Jones --------------
R. V. Cannady, Jones _— ------ 107.95
Capital N ational Bank, Lansing l,0u3.41 
C. H. D eaton & Co., Chicago —  37.50
Louis F . Dow Co., St. P a u l -----  3.82
Lois E. Dodge, Jongs --------------  lb.18
Clara J. Darveau. Vandalia -----  360.0U
Mrs. E. H. D augherty, Jones — 6.00
E. H. D ougherty, Jones -----------  J-
A. G. Dyer, T reas., J o n e s --------  722.12
A. G. Dyer, Gdn., J o n e s ------------ 2.12
Mrs. W m. Dodge, Jones ------------ 55.00
Lee D arling, Jones ------------------ lA-?g
John D augherty, C o n sta n tin e-----  7.»8
E. C. D avis, Grand R a p id s -----  -j{A
Sam Eby, Jones ----- -------------------  473.03
E zra Eby, E a st Lansing -----------  109.10
Elwood M yers Co., Springfield,

Ohio ___________________________ lo.uu
Hom er E vans, V andalia ------------ 233.15
Frank Eberhard. J o n e s --------------- 1.455.43
Frank Eberhard, J o n e s --------------- 119.88

Franklin E ast, J o n e s ------------------ 141-96
S. E ast, J o n e s -------------------------- 59.90
K atie Eberhard, J o n e s ----------------  35.00
D. E. Em m ons, J o n e s ------------------- 1,154.72
W. F. Forman, address unknown _ .04
Claude Fosdiek, C a ss o p o lis --------  130.31
Fred Fosdiek. V andalia ------------ 68.82
Mrs. George Rum sey, J o n e s -------  200.00
H. H. Ferguson. C o r e y --------------- 140.39
Mrs. A lvira Ferguson, J o n e s -----  100.00
George H. Frank, Jones -----------  425.98
F irst St. Sav. Bank, M arcellus _ 5,467.76
W m. G lass, Jones ---------   J7.27
Grasseii Chemical Co., Cleveland .>97.9i

W. Goodrich, Jones --------------- 35.50
George B. Gardner, E lk h a r t -----  506.10
Theodore H eekelm an. Three

R ivers _________________________
Don E. Hurlbut, C assopolis —
W m . Houldsworth, Jones -------
David H ouser, Jones —
E rnest llayd en . Jones —
Frank Houser, T reas., J o n e s -----
Frank H ouser, Jones --------------
D aisy H ouser, Treas., J o n e s -----
Byanza H assenger, Jones --------
C. C. Harwood, Jones --------------
Mary H afelt, J o n e s ---------------------
Guy M. H arwood, Jones -----------
C. L. Hartman, J o n e s ----------------
Fred H afelt, Jones --------
Anna H afelt, Jones — —-----------
G. II. Hamm ond Co., Chicago —
Herald Printery, Louisville -----
Mildred Hardy, Three R iv e r s -----
D. E. H arvey, T reas., J o n e s -----
1). E . H arvey, Jones -------—- —
Leslie Hagenbacli, Three R ivers 
John H ess, Jones 
M D. Harwood, Three R ivers —
George M. Hebron, Jones ------------
George Harris, V andalia ------
Clinton Hoover, Jones
Wm. H enderson, unknown ------
W m. Irwin. Jones ---------------------
S. M. Isbell & Co., J a c k s o n -----
Roy Jacobs, Jones ---------------------
Calvin Jones, Jones --------- -------
Mrs. Calvin Jones, Treas., Jones  
E ster H . Johnson, Jones 
Mrs. J. B. Jones, Three R ivers —
Elm er H. Jones, J o n e s ---------------
M argaret Jones, Jones ---------------
Jones Co-Op. A ssn., Jones -----
Boy Scouts, Jones ---------------------
W m . D. Jam es, Jones --------------
Ray Jaseph, Jones ---------------------
Jones Base B all Club, Jones —
C. A. Jacobs, Jones ------------------
Maurice Jones, M arcellus --------
George H. Jones, M arcellus -----
W . C. Jones, M arcellus -----------
M iss J. L. Jam es, Jones -----------
Joys Photo Shop, Three R ivers —
Olive Knapp. Jones ------------------
Donald S. K ing, Jones — -----
Mrs. Carrie Kaiser, Three R ivers 
o tto  K orthsus, Cassopolis —— -  
H. C. King & Sons, B attle Creek
Clyde K nevels, Three R iv e r s -----
Frank E. Krull. Jones --------------
Mrs. John Kundert, J o n e s --------
Frank E. K inney, Jones -----------
Hugh B. Locke, Jones _—
George T. Lunning, Chicago - —  
Levy-W ard Grocer Co., South

Bend -------------------- - - —  - —
Mrs. W . D. LaPorte, Constantine
C. A. Lyon, V a n d a lia -----------------
Im ogene Long, Jones -----------------
L. J. Lem unyon, Jones -----------
Chas. E. L intz, Jones -----
Edward Lamb, C assopolis --------
W . D. L aPorte, Constantine —
S. V. Lowell, Jones -----------------
Chas. Lurie, C o n s ta in e ------ -------
M erchants Res. Life Ins. Co.,

Chicago ----------------- ------------------
John Mallo, Constantine -----------
V ergil Miller, Three R ivers -----
C L. M onger, E lkhart --------------
Mrs. W m. H. Miller, J o n e s -----
May M axson. Three R ivers -----
It A. Moyer, Jones ------------------
George Mallo. Constantine --------
G. M. Meade, Jones -----------------
Mrs. W illo Moyer, Jones --------
Jav R. Moyer, Treas., J o n e s -----
Charley M asten. Jones -------------
Alfred Miller, Jones -------------------
Inez Miller, J o n e s ------------------------
Mary J. Morton, Jones .--------------
Marian Mann, Three R iv e r s -----
Mrs. Carrie Miller, Three Rivers 
W innifred Miller, Three R ivers _
Jay R. Moyer, Jones ------------------
Ernest D. Mih ills, V a n d a l ia -----
W m . M ihills, Jones ------------------
E . R. Moyer. J o n e s ---------------------
Clarence Moyer, Jones -----------
H arley M ihills, Jones ---------------
Olin M ihills. Jones ---------------------
Fred M ihills, Jones -------------------
Clayton Miller, Jones ----------------
C. C. Miller, J o n e s -------- ------ -—
M erchants &  Illinois National

Bank, Peoria -------------------------
W . A. Miller, Three R iv e r s -----
W m . H. Miller, Jones ---------------
Stephen McCain, Jones -----------
Marie McKinley, Treas., Jones —
Virrell McKinley, Jones -----------
C. D. M cKinley, J o n e s ---------------
J. D. Norton, Jones ------------------
J. E. Norton. Jones ------------------
Sam uel C. Norton, Jones --------
N ewberg Township, M arcellus —
Perry S. Norton, Jones -------------
Leonard Norton, Three R ivers — 
Leonard Norton, Treas., Three

R ivers -------------------------------------
S. N . N ichols, Jones ------------------
N ational Surety Co., N ew  York — 
Jam es J. Spillane, Dir., D etroit
Guy Harw'ood, Jones ------------------
Ed. Noecker, Three R ivers -----
M innie Orr, V andalia ----------------
E. E. Orr, V andalia ------------------
Russell W . Orr, Cassopolis -----

G. H . Orr. unknown --------------
N ewton L. Putnam , Cassopolis
George Peterson. Vandalia ------
M arshall Prange, Jones ---------
Gordon Pierce, Jones --------------
H. I. Poe, Treas., Jones ---------
H . 1. Poe, Jones -----------------
O. G. Putnam , unknown ---------
Ralph D. 1 arsons. Jones ---------
Lucy Perkins, Jones ---------------
D. H . l ’oun 1. Admr. Jones —
D. H. Pound, Agt., Jones ------
Mrs. A. J. Poe, T reas., Jones .
John Perkins, Seotts ---------------
Gwendolyn Perkins, Seotts ----

.50
50.00

100.00
77.99

254.10
2.08

1.072.52
254.72
178.00 
343.08
125.00 
191.14

4.89 
54.06

200.00 
520.52

26.20
22.55
77.94
35.37

.36

1«I46
1
1.13

.93

.03
508.00 
511.27
21.25

600.00 
13.29
50.00 
16.86

582.37
50.00 

6,888.90
6.20
5.90 

.20 

.15
10.00 
64.41 
52.79

673.38 
2.75 
1.02

210.00

1L01
100.00
92.65
43.97
50.00 
10.52

558.85
160.00

12.17
335.02

8.38 
725.82

35.21
240.00
50.00 

110.50
I . 15 

.51
5.41

1.104.72 
.34

1.0012.00.68
4.54
4.32
4.38 

29.15
. 175.39

418.75 
.  150.00

2.61
100.00
420.00
168.21
13.32
50.00 

700.69
50.00

600.00 
600.00

50.00
350.00 
19.49

500.00 
9.81

63.26

648.05
119.32
17.27 
66.99

154.20
66.08

309.74
50.00100.00 
60.34

6,241.40
145.38

17.55

390.53
500.00 

57.08
122.00 

9.89
II. 11 
16.40 
33.62

9.43

H arriett Perkins, Seotts -----
D. H . Pound. Jones --------
Arthur l ’ound. Gdn.. Jones .
Don Pound. Jones -------
B lanch Pound, Jones ------------
A. J . Poe, Jones --------
Isaac S. Pound. Jones ---------
Arthur W. Pound, Jones -------
H. II. P ierce, Jones -------------
C. W. Poe, Jones --------------
C. W . Perkins E state , Seotts
Carrie L. Poe. Jones ---------
Mamie Peck, Jones --------
Frank Preston. Jones —
Joseph P ierce, H il ls d a le --------
Mary H . Sm ith, Jones ----------
Flora Quay, .Jones ------
M. Rikert. Three R ivers -------
Royal N eighbors of Am erica,

Rock Island, 111. -----------------
A. A. Rum sey, Jones -------------
L. G. Robbins, Treas., Jones  
L aw rence M. Reid, Jones —
F. W. Rom ig. M arcellus ----
H. J. Ray, Jones -------------------
David Richmond. Jones ------
George W. R um sey, Jones —
Justin  Richmond, Jones -----------
W m. Richmond, Jones ---------------
Frank Rockwell. Jones ---------------
Mrs. Annett'- Rockwell, Jones —
Earl R ifenberg, Jones ------------
IT. A. R ifenberg, T reas., Jones
Elizabeth Stillm an, Jones --------
Ellis C. R idgley, Three R ivers— 
Olive B . Rockwell, Three R ivers
J. C. R idgley, Jones ------------------
Archie D. Rum sey, J o n e s ----------
Dean L. Rockwell, Three R ivers 
Darrll F . Rockwell, Three R ivers 
June A nnette Rockwell. Three

R ivers -------------------------------- ,—
Grover R ice, unknown --------------
Mrs. F . W. Romig, Jones -------
Sadie Schorck, Jones ------------------
George W . Sisson, Three R ivers 
Fred Schm ittendorf. V andalia —
Catherine Sickles, Penn -----------
Ed. Sm ith. Three R ivers --------
B. H. Seward, Jones ------------------
Peter Shafer, South H a v e n -------
E va Sm ith, Jones ----------------------
S. F. Skinner, Jones -----------------
Mary R. Skinner, Jones -----------
Mrs. S. F. Skinner, Jones --------
So. Mich. Telephone Co., Three

R ivers -------------------------------------
Fred E. Searl, Mason —-----------
George Spencer. Cassopolis -------
George H. Standerline, Jones —
Richard Standerline, Jones -------
Mrs. H enry Shafer, South H aven
B ert Sim m ons. Jones ---------------
E rnest Standard. Jones -----------
E rnest Stanard, Jones ---------------
Della Stanard. Jones ------------------
E. Stanard, Jones ---------------------
E . Stanard ---------------------------------
W m . Standerline, Jones — -------
Mabel Shenberdenn, Three R ivers 
Mrs. Maude Schell. Treas.. Jones
Mrs. Maude Schell, Jones --------
R. L. Schell, Jnes ---------------------
Mrs. Thos. Standerline, Jones —
George D. Schell, Jones -----------
W . S. SI* ar. Jones ---------------------
W . B. Seaber. Jones ----------r------
John Stephenson, Three R ivers
Claude Sherry. Jones ------------------
St. Joe V alley B aptist Assn.,

Jones ---------------------------------------
Thos. Standerline, Jones ----------
N eil D. Sw eet, Jones ------------------
R ay Sw ineheart, J o n e s ---------------
Mary A. Sm ith, unknown --------
Rolland D. Stanard. Three R ivers 
George Schm ittendorf. unknown 
M elville Stephenson, Constantine
Sam uel Sm ith, Jones ---------------
Clifford Sm ith, Jones ---------------
Ed. M. Troyer. Jones ---------------
Bertha Tower. Jones ------------------
Tobatue C lass, Jones ---------------
Mrs. C. J. Timm, Jones ------------
George Tolbert. Jones -------- •—
Flora Tutton. Jones ------------------
E. C. T rattles, J o n e s ------------------
Ruth T rattles, Three R iv e r s -----
Mabel H. T rattles. Three R ivers
Jennie T rattles, Jones ---------------
Clarence J. Timm. Jones ----------
Three R ivers Ins. Co., Three Riv.
Em elia Ueker, C o r e y ------------------
V andalia H oliness A ssn,. Jones
W  H. W ells, Milford, I n d . --------
W ing-F vons. Inc., D etroit -------
Perry W hited, Jones ------------------
L esl’e W hited, Jones ----------------
Ralnh W hited. Jones ------------------
V ictor E. W altz. J o n e s ----- -------
J o 'n n v  H. W agner, V andalia — 
Duke W eston, Gdn., Three R ivers 
Duke W eston, Three R ivers —  
Duke W eston, Treas., Three Riv.
T. C. W hite. Seotts ------------------
Lawrence Wreston, Three R ivers
Clarence W ithers, Jones --------
E tta  W hite, Jones -------------- ——
H om er ,T. W etherbee, Three R iv.
Albert W arner, Jones ---------------
John W arner, Jones ----------------
Ila D . W right, Jones ------------------
W alter W right, Jones ---------------
D aniel W altz, Jones ------------------

117.52 
.19

128.07 
101.89

.20 
2.55 

80.43 
.20 
.03 

112.48 
4.J 1.29 
30.36 

100.00 
407.15 

11.59
300.00
326.52 

5.20
34.89
16.09

558.26
133.87
700.00 

12.65
207.66

50.00
38.33
11.22
26.02
4.12

171.08 
570.69

52.76

Mrs. J. M. W iltse, V a n d a l ia ___  258.40
W estern Union Tel. Co.. Three

R ivers _________________________ 2.56
Jay W heeler, J o n e s ______________ .65
D elbert W hite, Jones ___________ 102.80
W ilson Pkg. Co., J a c k s o n ______  13.64
Velda C. W hitney, Jones _____  .02
W agner-W hite Co., J a c k s o n ___  1,550.00
Clyde Young, Three R ivers _____  258.00
Eldon Young, Jones ____________ 100.00
Jane H . A. Young, J o n e s ________ 200.00
Frank York, Jones ____________ 200.00
H enry Young. Jones ____________ 978.41
W. H. Young, Jones ____________ 4.04
City N ational Bank, I > a n s in g_ 186.06

Custom ers’ bonds ______
O utstanding drafts ____
Due to banks __________

$73,870.03
______ $ 4,850.00
_____  1,000.00
______  1,711.03

A ssets.
Loans _____________________
O verdrafts ________________
Item s of transit ___________
Cash and due from banks
U. S. bonds _______________
War Savings Stam ps _____
Banking house, furniture, 

fixtures and equipm ent
Other real esta te  _________
Interest accrued _________

$81,431.06
___ $42,442.42
___ 11,981.01
___  75.06
___  4,008.23
___  6,600.00
___  59.55
___  8,500.00
___  933.39
___  3,779.90

34.86
11.01

1,606.45
21.14

347.9 S
16.92

150.00 
4,442.15

200.10 
74.71

320.00
125.00 

16.18 
11.25

260.00 
.01 
.90

7.67
3.09 
4.41
4.56

4.28 
.50

7.00
40.00 

40’. 51
971.00
200.00 
23.66
80.70

6.01
384.60
35.58

399.93
55.07

64.95
325.75
50.00 

270.45
300.00

5.29
100.00 
96.21
9.56

23.00
192.06
503.73 
589.40

5.00 
103.36
14.40

232.50
285.38
171.92
458.07 

.15
7.86
8.08

16.86
16.72

.98
1.29

243.73 
1.08 
5.32

.04
100.00
50.00 

720.68
1.39 
5.98
2.4010.00

137.55
78.09
26.79 
99.11

103.44
127.24
492.70 
45.61

7.00
261.08
68.38

200.00
57.36
81.00
50.00

200.00
87.00 

150.00 
282.121 ,000.00

75.75
13.03
15.80 

441.07
2.39

22.00 
10.00 
18.95

859.47

L iabilities and a sse ts  o f E; 
ard:
State, county and tow nship

taxes _____________ ________
John Perkins, Seotts _______
Albert Rum sey, Jones ____
Mrs. Louise Pound, Jones _ 
F irst State Savings Bank,

M arcellus __________________
Farm ers & M erchants Bank,

Athur Pound, Jones ________
Randall Churchill. Jones —  
Jones Co-Op. A ssn., Jones _ 
F irst State Savings Bank,

M arcellus __________________
R. L. Schell, Jones ________

$77,379.56 
rnest Stan-

228.08
5.300.00
1.709.00

400.00

196.00

7.095.00
650.00
115.00 
60.00

107.06
27.00

$15,659.06
A ssets

Household goods _______________$ 200.00
Two cow s ______________________ 100.00
G asoline engine, jack and tank 35.00
Lot 87, V illage o f J o n e s ------------ 800.00
Lot 88, V illage of Jones -------- 3,500.00
ford autom obile _______________ 150.00
D eposits of m oney in b a n k ------- 1,587.51
Real esta te  held j o in t ly -----------
Stock in trade —"----------------------  100.00

Total _________________$15,163.51
L iab ilities and a sse ts  of W alter C.

Jones. Marcellus:
Internal revenue ---------------------$ zot.oi
F irst S tate Savings Bank,

M arcellus -------------------------  8,025.00
Otis Huff, M arcellus ------------------ 564.85
Union Central L ife Ins. Co.,

Cincinnati __________________  539.13
F irst State Savings Bank,

M arcellus -------------------------------
Otis Huff, M arcellus ----------------
Edward Thom pson, N ew  Port,

Callaghan & Co., Chicago 7----- -
Union Central L ife, Cincinnati
Co-Op. Pub. Co.. R ochester-----
F irst S tate Savings Bank 

M arcellus -----------

3,500.00
1,000.00

45.00
41.23

200.63
126.00

_____  2 .200.00

Total _____________________$16,241.84
A ssets.

B ills, prom issory notes and
securities _____ ---------- -7---------- *A «««200.00

250.00
200.00 

9,200.00 
1,040.00

694.31

Books, office furniture, etc.
Autom obile ----------------- -------------
D ebts due on open a c c o u n t -----
Stocks and negotiable bonds —
Policies o f insurance --------------
D eposits of m oney in b a n k s -----
Property in reversion, rem ainder,

trust __________________________ 1.393.00
Property claim s to be exem pted 7,600.00

' Total ___________________ -$33,242.31
Feb. 3. In the m atter of Vernon M c- 

Fee, bankrupt, of K alam azoo, the first 
m eeting of creditors w as held a t the la t
ter place and W illiam  M axwell, of the 
sam e place w as appointed trustee,- h is  
bond being fixed a t $1 ,000, which w as  
filed and approved in open court. Charles 
E. Schroeder, Ralph H . Kooi and John  
Van Dyken, o f K alam azoo, w ere ap 
pointed appraisers. The trustee w as  
authorized and directed to sell the assets  
at public or private sale upon the in 
ventory and report of appraisers being  
filed. An order was also entered by the 
referee directing George Perrin, trustee  
under a  chattel m ortgage, to account 
for the goods and property from the tim e  
he w as appointed until the adjudication. 
The bankrupt w as sworn and exam ined  
by the attorney present w ithout a re
porter and h is exam ination  continued  
until the n ex t m eeting of creditors.

In the m atter o f Joseph H ookey, bank
rupt, o f K alam azoo, the adjourned first 
m eeting of creditors and the adjourned  
exam ination of the bankrupt w as held. 
The trustee filed h is  second report and 
account, show ing total receipts o f $4,- 
059.33 and disbursem ents o f $627.78, lea v 
ing a balance on hand of $4,059.33. The 
first dividend w as declared and the ad 
m inistration expenses to date ordered 
paid. The m eeting w as then adjourned  
for three months.

D on’t be a hog. W hen you ta^ e a 
m an ’s m oney, give him  a smile and a 
w ord of cheer in return .
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W hat about the
G A S O L I N E

you use?
KV ERY  m otorist know s th a t all gasoline is no t alike: You have reason

able assurance th a t the  quality  o f m ost gasoline sold under a  well 
known trade  nam e will rem ain constant, bu t trouble creeps in w here you 
form  the hab it of just buying “gas.”

It is not the  idea of this com pany to claim th a t w hen you notice a  dif
ference in the quality  of your favorite  gasoline, th a t the m anufacturer has 
deliberately tam pered w ith  his product. W hat w e do m ean to  say is that 
gasoline varies according to the m ethods used in its m anufacture, and the 
raw  m aterial from  which it is m ade.

This com pany on account of its im m ense resources can tru th fu lly  say 
the Red Crow n Gasoline never varies, except as seasonable changes call tor
variation.

It is also well to  consider th a t th e  gasoline to  which you have your car
buretor adjusted m ay not even be on sale  in the  next tow n or state, th a t too 
is a source of annoyance.

So w e say, w hat about your gasoline? Is it alw ays the same, and can 
you buy it everywhere?

Red Crow n Gasoline can be b o u g h t everywhere. Once your car
buretor is ad justed  to  Red Crow n th ere  need never be  any necessity tor 
changing, because Red Crow n can b e  bought every few  blocks in the city 
and every few m iles in the  country, w herever you go, and its quality  never 
changes.

It is a  universal fuel.

S T A N D A R D  OIL C O M P A N Y
(INDIANA)

CHICAGO U. S. A.

3»!IIII!!IHI!UIIIIIIIIIIÜI!!!:,"!1!1IIIIUI
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IN THE EARLY EIGHTIES.

R em iniscences of the  T radesm an’s 
Second Employe.

Shelby, Feb. 4— The T radesm an’s 
announcem ent that it had reached and 
passed its 2,000 edition puts me in a 
rem iniscent mood. I enclose an a r
ticle as a result. I t  strings out ra ther 
long, yet 1 have om itted  many th ings 
that flitted across the retina of my 
m em ory. It is quite possible that I 
am at fault about some things, like 
the reference to  “T oze,” as I am not 
sure of his initials or occupation. I 
did not link up Mr. Fuller, for whom, 
you know, I have great respect.

It occurred to  me that as your first 
g raduate  1 m ay have held a unique 
position am ong your alumni, and the 
article is subm itted for disposition as 
it pleases you. I t  sm acks ra ther fre
quently  of the first person singular, 
but its first purpose is to  pay personal 
tribu te  to the T radesm an and its 
founder, who have played a large part 
in w hatever has been my good fortune 
to accomplish.

Harry M. Royal.

T he L ord  has been ra ther kind to 
me, I think, and one of those k indness
es was to direct my ways into early 
association with the 'tradesm an . 1 hat 
association was wholesome and help
ful to me. T he reference to my 
“diplom a” m ay recall som ething that 
you have long forgotten, but some
th ing  th at has been a constan t spur 
and inspiration to me, for it not only 
gained me som ething much needed in 
a financial wav, but I could not fall 
down, could I, in the face of this re
posed confidence and trust?  My honor 
and integrity , even m ore than ray 
small capital and am bition, were at 
stake. I m ust make good.

It was then  that I came first to a 
realizing sense of w hat credit and con
fidence involved. H arry  M. Royal.

Tw o thousand in term s of m onths 
would take us back into colonial days, 
a t the beginning of the rum blings of 
the revolution—tw enty  years before 
the D eclaration of Independence.

Tw o thousand years would take us 
back to  the shepherds tending their 
wild flocks on the hillsides of Judea 
and before the three W ise M r  fol
lowed the star of hope and prom ise 
to the m anger at Bethlehem.

Even in days it would re tu rn  us to 
the dom inance of the Germ an W ar 
Lord over the stricken cities of Bel
gium and the ravished fields of France.

T w o thousand weeks of useful ser
vice and continuity  of effort!

A single issue represents a col
laboration of m ind and m atter that not 
m any organizations are capable of p ro
ducing. And two thousand weeks 
m eans the application of brains and 
vision and energy and love for the 
task.

Tw o thousand weeks! Covering a 
period of m ore than the  average span 
of hum an life. T he cold figures jar 
me w ith the realization that I  am

grow ing old, as for m ore than  200 
weeks, after the first tw enty o r th ir ty  
I was a p a rt o f the T radesm an’s per
sonnel.

Do you rem em ber th e  day when, as 
a callow youth, with a shock of near- 
auburn hair and w ith down on my 
face like th at of a new ly-hatched 
gosling, I clim bed the  sta irs to  the 
th ird  floor of the old Eagle building 
on Lyon street and asked for a job in 
the little one room  th at contained all 
that then represented the possessions 
and prom ise of the T radesm an? In 
deed, it contained m ost of what it now 
represents— in the figure of the dyn
amo of energy, just then w orking over 
a type form, whose genius carried it 
forw ard then and always.

A fter a short conference, with a 
negative reply, I started away, reluc
tantly , because, it seemed to me that 
I would like that little group. And 
before I reached the street I was 
called back to begin m ore than four 
years of m ost delightful and, to me, 
very valuable association.

It was a little family group and I 
was adopted into the family. I suc
ceeded Jam es Irw in (Jim ) M arshall, 
who was pursuing a course in business 
adm inistration at the Sw ensburg Busi
ness College and could not assim ilate 
the pot hooks of Ike P itm an and all 
that stuff and “hold his case” and 
keep his health at one and the same 
time. Because he had been faithful 
to the  T radesm an, the T radesm an 
stayed by him  and “grub staked” him 
until he com pleted his com m ercial 
education. He soon found em ploy
m ent in Chicago and gradually  clim b
ed to the top round of success. He 
owns a contro lling  interest in the Mid- 
dleby-M arshall Oven Co., is president 
of a bank and lives like a prince. 1 
am happy to know that he regards his 
connection with the T radesm an as the 
sta rting  po in t in his career and that

he a ttribu tes m uch o f the success he 
has achieved to the close application 
to business he acquired while con
nected with the T radesm an.

T here was a regular row  of new s
papers on the  Eagle building th ird  
floor in the spring  of 1884. Please 
pronounce “row ” with a long o, as we 
were a fairly friendly neighborhood. 
A bout our only rivalry w as as to 
whom  belonged the services of the 
Daily Eagle drum  cylinder press in 
the basem ent and the possession of the  
elevator thereto. T he front room s 
were occupied by the Saturday E ven
ing Post— no relation to the  Saturday 
E vening Post of Benjam in Franklin  
and the C urtis Publish ing Co. I t  was 
edited by Rev. J. W . H allock, earnest 
in the advocacy of prohibition. N ext 
was our own little office and then  the 
V reiheits Banier—a publication p rin t
ed in the H olland language, in which 
its title m eant “ Freedom ’s B anner.” 
I ts  publisher was, I think, Jam es Van- 
derSluis and its ed itor a sm all intel- 
lectual-visaged m an of sandy hair and 
mild tem per whose name in English 
would be Shaffer, but I never could 
quite get it in Dutch. In  the rear 
offices was the M ichigan A rtisan, the 
pioneer fu rn itu re  organ, published by 
At. S. W hite, whose in teresting  con
tributions to the earlier years of 
Grand Rapids history  are read with 
interest whenever he chooses to delve 
into the well o f his wide knowledge 
and lively m em ory.

A. B. T urner was the principal 
ow ner of the Daily Eagle, b u t E. B. 
F isher was the city editor and m oving 
force of its news features. I recall 
Mr. F isher as a very active and ener
getic man and th a t he was reputed to 
possess a m ost rem arkable m em ory. 
It was frequently  asserted  th at be 
could carry  the news gatherings of a 
day, including num erous interviews, 
with few if any penciled notes and

later w rite them  with alm ost absolute 
accuracy. Mr. T u rn er spent a good 
deal of his tim e carving decoy ducks, 
as he was a famous duck hunter and 
had well earned the recreation  and 
leisure which he enjoyed. These de
coys were, in their way, works of art, 
but they never im pressed me much, 
as shooting  gam e never appealed to 
me, and I was familiar with the net
ting  of wild pigeons during three 
M ichigan nestings and had assisted in 
the  tra in ing  of the birds used as stool 
pigeons to lure the passing flocks to 
the  nets of the  pigeon catchers. So 
a wooden duck seemed less clever than 
a trained pigeon, m ore a  m inature of 
the a rt of carving o r wooden sculp
tu re  which I had seen done by men 
m ak ing  wooden Indian signs for to 
bacco stores and once a collossal fem
inine figure which I understood was 
for one of ithe early  brew eries

T he scholarly  A lbert B axter was 
the political ed itor of the Eagle. As 
a young cub about the building I had 
no association with Mr. Baxter, but I 
gained a high regard  for the venerable 
w riter and I stepped lightly as I 
passed his office door. The only re
m ark I rem em ber ever having heard 
him make was in poin ting  out to an
other m an the elecetion re tu rns on the 
Eagle bulletin board  indicating that 
Maj. Allen B. Morse, of Ionia, had 
defeated Judge Thom as M. Cooley for 
Justice of the  Suprem e Court, in
tim ating  in a charitable, but ra ther 
pained, tone th at “an em pty coat 
sleeve— M ajor M orse had lost an arm  
in the Union service—had won over a 
great ju ris t.” I later came to  under
stand why a mail of B axter’s learning 
and conservatism  would appreciate 
th a t great in te rp reter of M ichigan’s 
fundam ental law. I also came to  know 
fudge M orse and  to be a ttrac ted  by 
his charm , and could also understand 
why his personality , including his
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em pty coat sleeve, would appeal to 
the  average voter m ore than would 
the surpassing in tellect of the great 
Cooley.

T here  was a very decided com m un
ity of in terest in th e  office of the 
T radesm an in those days. It has con
tinued to this day, of course, but not 
exactly  along the sam e lines. One of 
our chief in te rests in those days was 
w hether o r  not the weekly receipts 
would cover 'the week’s expenses—in
cluding the pay roll.

T he firm was E. A. Stowe & Bro. 
As nine-tenths ow ner of the under
taking E. A. was adm ittedly entitled 
to the largest recom pense from  the 
business, and, likewise, to  the longest 
hours of w ork—and his salary was $12 
per week. A rthur, the b ro ther, had 
by the tim e of my advent arrived  a t a 
$10 a week wage and my own first 
earn ings were about $8. W hen Sat
urday n ight came it was the custom  
to take an inventory  of the funds in 
the treasury . I will say th a t m y own 
wages were considered a first claim, 
A rth u r’s next and E. A. carried the 
deficiency if there was one—and there 
frequently  was.

Those were the days when Solom on 
Snooks, of Cant H ook C orners added 
some hum or and, m ore or less, sage 
philosophy to our columns. A Josh 
Billings style of spelling—only differ
ent— was adopted for this feature, and 
to preserve uniform ity, which the au
th o r seemed never able to do, it fell to 
my lot to put this m atter in type and 
to evolve a m enta l d ictionary— sup
plem ented by a note book for unusual 
term s—so th a t it should not lapse into 
phonetical clashes and discrepancies.
I found it an in teresting  experience, 
but it soured m e forever on freak 
spelling.

A nother valued contribu tor was A l
fred B. Tozer, fam iliarly known as 
“T oze,” who had had a long and 
varied experience in daily new spaper 
w ork and later gained considerable 
distinction and no  little  profit as the 
au th o r of th rilling  fiction. He held 
some public position— I th ink  it was 
Police C ourt Clerk—and his w ritings 
for th e  T radesm an were more th rough  
in terest in the head of the firm and 
his undertak ing  than  for the  recom 
pense he received.

W ith  an organ represen ting  the 
various m ercantile in terests of the 
S tate and an editor zealous for the 
prom otion  of the welfare of all of them  
a great impulse was given to the o r
ganization of the  various lines of trade. 
T he T radesm an was alw ays the “o f
ficial o rg an ” and usually its office was 
the scene of the o rgan ization’s nativ
ity. N ot infrequently  E. A. cheerful
ly and unselfishly assum ed the d rudg
ery of the office of secretary  until the 
p roper person developed w ithin the 
ranks of th e  association to assum e the 
duties of that position.

T here  were some in teresting  inci
dents in connection w ith these under
takings. F o r instance, some m em bers 
of an em bryo associatipn, which he 
was sponsoring and leading through 
the first steps of th e ir  organization , in 
his own office questioned his presence 
am ong them , being afraid th a t in an 
editorial capacity  he m ight give pub
licity to the secrets of th e ir trade.

A m ong the early organizations 
which were b o rn  in the T radesm an of
fice and m et there regu larly  for m any 
years was the G rand Rapids Retail 
G rocers Association. One of its first 
activities was to  establish a collection 
departm ent, w ith E. A. as Secretary. 
A m ong the first to be placed upon the 
unenviable dead-beat list was a burly 
individual w ith a proboscis o f  such 
brillian t pink as to indicate why he 
did not pay his g rocery  bills, and to 
designate h im  as “Peach B lossom ” 
am ong the office force a fter he had 
called a couple of tim es to  see and 
exterm inate the representative of his 
traducers. H e h ad  a bold air and 
abusive tongue upon h is v isits when 
the Secretary  was not in, but one day 
he found the object of his quest and 
before he had h a lf finished his ulti
m atum  of dire punishm ent he was 
th row n out of the door and tum bled

p art way down the stairs. And then 
he went and paid his bill.

A nother desperate looking fellow 
came to  the  office to  interview  the 
Nem esis of dead-beatism  because E.
A. described his occupation in the 
dead-beat list as “door tender in 
gam bling house.” Some one evidently 
showed him the designation given him, 
but before he was th ro u g h  with his 
first interview  with E. A. he was 
w andering around a low er floor, try 
ing to find out what had  h it him.

“Peach B lossom ” rem inds me of 
som ething else in the peach line— no 
less than a large bottle of peach 
brandy presented to  our boss by a 
friend from  Fennville. T hat, please 
rem em ber, was m ore than th ir ty  years 
ago and not in conflict with the Vol
stead act, nor the eighteenth am end
m ent—of sorrow ing  wails. I t  is som e
tim es intim ated in the press and on 
the stage th a t prohibition is a joke. 
W hatever it m ay be now it was a real 
one then. T he boss had no taste  for 
the sparkling  elixir, but he was ever 
a hospitable m an and when friends 
called he was w ont to give them  a 
wee bit in a small glass. One day, in 
his absence, the force took the bottle 
down to Julius K uhn’s restaurant, then 
just across the alley tow ard  Canal 
street, and had th a t well-know n cater
er brew  some tea to exactly  duplicate 
the color, replacing the brandy with 
it and the brew  was p re tty  well con
sum ed by astonished visitors before 
the duplication was discovered. I 
know  that yon are w ondering what 
became of the  b randy—and so did the 
boss.

T hose were the days when John 
M cIn tyre  and “ By-Gee-Cripe” Jen 
nings and the B radford  bro thers and 
M ax Mills, of beloved m em ory, were 
p rom inent as representatives to  the 
trade of Grand Rapids wholesale 
houses, the first tw o being especially 
valuable sources of new spaper stories. 
Saturday  was “drum m ers’ day” at the 
T radesm an office and it seemed th at 
about every m an trave ling  out of the 
city visited it m ore or less regularly  
T he wholesale trade changed ra ther 

rapidly during  the years betw een 1884 
and 1888 and only a few continue their 
o rganziation  and ow nership up to this 
time. In  years of continuity  o f m an
agem ent I presum e th at the T rades
m an is am ong the oldest. A bout all 
of the trade leaders of those days were 
visitors to  our hum ble office in th at 
time, the men having sense enough 
to break into the enterprise of the day, 
evidently possessing sufficient acum en 
to recognize the com m ercial leader
ship which, even in those earlv days 
the T radesm an was destined to exer
cise.

O f course, as the business grew  its 
head could not continue to  devote h im 
self to  the m echanical details, but 
there were some th ings which he per
sistently  declined to delegate to others. 
N ot so m uch, I came to  think, that he 
d istrusted  th e ir ability or their in ter
est, b u t th a t they were th ings which 
he particu larly  enjoyed doing and he 
claimed them  as a p art of his own per
quisites. One of these was “getting  
the m arkets”—and that was some job, 
reconciling 'the quotations of the vari
ous dealers, the prices of o ther m ar
kets, and soo th ing  the tem per of bel
ligerent retailers who were unable to 
m atch invoices w ith quotations. P o s
sibly the difficulty still prevails. I 
w onder 1

T here  never was a tim e a fte r the 
first year o f  the  T radesm an when the 
future of the venture was not assured. 
I t m ight tru th fu lly  be said th at it was 
a success from  the start. N ot because 
its progenito r h ad  accidently  jum ped 
into a flowery bed of ease, but, ra ther 
th a t he  had laid his foundation strong  
and builded well—yet there were tim es 
when faith was an essential asset of 
the undertaking.

As the  T radesm an becam e firm ly es
tablished in its field there seemed to  be 
opportunities for o ther periodicals 
serving different constituencies and 
from  th is th o u g h t developed the M ich
igan M anufacturer and the M ichigan 
D airym an. W hile b o th  had the ad 
vantage of the  superior equipm ent
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which the T radesm an had not enjoyed, 
but had made possible, neither had the 
affection and in terest of anyone on the 
force, and, neither achieved the suc
cess of the first-born big b ro ther.

F rom  the  very first the T radesm an 
had a definite policy and expressed and 
m aintained it forcefully and fearlessly.
I recall the first libel suit th reat, which 
had it been successfully instituted, 
would have wiped out th e  m eager cap
ital of the  business, while, had the 
ed ito r taken fright and receded from  
the  position he had taken, he would 
have ended forever any chance for the 
usefulness and prestige which his pa
per has come to enjoy. I never knew 
a m an to come to  th e  office in those 
early  days w ith a grievance—either 
real o^ fancied—that E. A. did not 
meet him  m ore than  half way. So 
long as the visitor was courteous and 
gentlem anly he was treated  with the 
g reates t possible respect; but if he 
th reatened suit or intim ated that he 
would “see his law yer,” E. A. ab rup t
ly term inated  the interview  with the 
rem ark  th at if the  visitor sta rted  any
th ing , he m ust be prepared to  follow 
the m atter to the court of last resort, 
because the T radesm an never con
sidered any cause se ttled  until it had 
been passed upon by the Suprem e 
Court. T here is certainly som ething 
uncanny in E. A.’s legal experiences, 
because he has never gone to  the Su
prem e C ourt w ithout com ing home 
victor.

In those days the personal jou rn a l
ism of D ana and Greeley the  elder 
B ennett, R aym ond and W atterson  
were m ore than  a m em ory and had 
not succum bed to the anonym ous 
com posite of the  present day editorial 
page. I t  m ay be that the  present 
policy m akes for a stronger unit, yet 
it rem ained for the last of th a t great 
galaxy of personal journalists, the 
lam ented W atterson , to p u t in trite  
expression th e  h e a rt and mind of 
A m erican thought when he w rote “To 
hell w ith the H ohenzollerns and the 
H apsburgs.” T h a t was m ore than  the 
combined brains of the m etropolitan 
press had been able to  do, and had he 
done no th ing  else in h is long and 
eventful career he would be forever 
entitled to th e  hom age of his coun try 
men.

T here  has never been an anonym ous 
o r  uncertain ty  of responsibility  about 
the expressions of the T radesm an. Its 
editorial policy is to  go to  the point, 
w ithout equivocation, by the sh o rt cut 
of plain words, clearly expressed. It 
has never had any patience with, nor 
m uch m ercy for, the crook and the 
sharper, but the m an w ith a ju st 
cause has in it an unsw erving cham 
pion and friend.

Tw o thousand weeks! Grand R ap
ids stree t cars were then  snailed about 
th e  city by horses a ttached by rope 
traces. T he only rapid transit the 
city then  enjoyed was the old dum my 
line to Reeds Lake.

Tw o thousand weeks! C hester A. 
A rth u r was P resid en t then. G rover 
Cleveland was G overnor of New York, 
Jam es G. Blaine, Benjam in H arrison  
and W illiam  M cK inley in Congress, 
T heodore  Roosevelt, a m em ber of the 
New' Y ork Legislature. I t  was 
years before W illiam  Jennings Bryan 
had  coined h is “Cross of Gold and 
Crown of T h o rn s” or attuned  his 
silver tongue to  the ra tio  of 16 to 1. 
W . H . T aft and W oodrow  W ilson 
were quite unknow n to  fame and W ar
ren G. H ard in g  w as ju st evidencing 
his m erit to d istinction by breaking 
into the new spaper game. T he V an
derbilts and the A sto rs w ere th e  ultra  
rich. Rockefeller had no t yet erected 
his colossal fortune and H en ry  ford 
(spell it w ith  a sm all “f” if th a t is the 
office style— I have m ore regard  for 
typographical sty le  than for any in 
dividual)—w as a dream y youth me
andering  about the fields of D earborn.

I t is w ith no little  pride th at I count 
the T radesm an a s  m y alm a m ater. I 
treasure  th e  m em ory of those  four 
years when I passed th ro u g h  its cu r
riculum  as fondly as does the m an who 
has passed from  freshm an to g raduate  
in the  halls of his college.

When I had completed so much of

my course I was prom pted to enter 
upon a career of individual effort with 
the m odest savings which I had ac
cum ulated. And then I was given my 
diploma, which is a m ost treasured  and 
perhaps, m y m ost valuable m aterial 
possession, for upon it is based very 
largely  w hatever degree of success 
has come to me. I t was a letter of 
credit to a p rin te r’s supply house, 
guaranteeing  m y account up to  an 
am ount sufficient to meet any needs 
a t th a t time. I have never made 
definite use of it except when I am- 
barked my first sm all craft upon the 
tum ultuous and uncertain sea of jo u r
nalism, but it was an open sesame to 
the harbor of refuge in the early  days 
of my needs, and ever served as an 
anchor of faith and confidence. So 
far as I know it has never been w ith
drawn.

I have been separated  from  the 
T radesm an nearly  th irty -fou r years, 
and as upon occasion I see the  m entor 
of those days I note no difference that 
suggests the  strain  of those 2,000 
weeks. All of the energy, all of the 
enthusiasm , are there, with a gradual 
gain in th e  uncanny ability to tran s
form  w ork into results, with a  stro n g 
er usefulness; which, God g ran t, m ay 
continue for ano th er 2,000 weeks to 
come. H a rry  M. Royal.

F o r th irty -e igh t years it has been 
a tradition  of the  T radesm an office 
th at “once a T radesm an employe, al
ways a friend of the T radesm an.” W e 
have never relinquished our claim on 
the dozens of young m en and young 
women who have found the  T rades
m an to be a stepping stone to posi
tions of even g rea ter responsibility  
and profit. Mr. Royal is n o  exception 
to the rule. A lthough it is th irty -four 
years since he left the T radesm an to 
establish the  Shelby H erald , he has 
never ceased to regard  th e  T radesm an 
as home and, next to  his own estab
lishm ent, he probably  derives m ore 
pleasure in calling on the T radesm an 
than any o ther place he visits. A l
though Mr. Royal has never enjoyed 
the rugged health  o f som e men, he has 
achieved a splendid success in various 
fields to  which he has devoted his 
virile efforts and has taken high rank 
am ong the stro n g  men of his com 
m unity and county. W hatever Mr. 
Royal has done he has done well. He 
has been faithful to every tru s t, loyal 
to every friend, an advocate and ex
ponent of every good cause which 
comes w ithin the scope of his useful
ness.

Mr. Royal m ay be righ t regard ing  
the part th e  “em pty sleeve” played in 
the spring  election of 1884 for candi
dates for the M ichigan Suprem e Court, 
but as I now recall the event the real 
issue was over an unfortunate  decision 
which Jud^e Cooley w rote during  1883, 
Which was a ttribu ted—wrongly, of 
course—to railw ay influence. David 
Hufford, a soap salesm an of Grand 
Rapids, b o ugh t a ticke t on  the  G. R. 
& I. from  Cadillac to  M ancelona. In 
handing  him the pasteboard the ticket 
agent a t Cadillac m ade a m istake and 
handed out a ticket for M anton in
stead. H ufford did not notice the m is
take and, of course, did not get off the 
train  at M anton. Finding h is passen
ger on th e  train  a fte r it had left Man- 
ton, the conductor dem anded a cash 
fare from  M anton to  M ancelona, 
which H ufford refused to  pay. In 
stead of w iring  the agent at Cadillac 
at the next station to  confirm  or dis
prove H ufford’s sta tem ent, th e  con
ductor stopped the train  in the woods 
on a  dark, storm y night and put the 
passenger off w ith perhaps m ore force 
than  was necessary. H ufford sued the 
G. R. & I. fo r  dam ages and was 
aw arded $2,000. T he G. R. & I. took 
an appeal to  the  M ichigan Suprem e 
Court, w hich reversed the  case on the 
g round th a t the “passenger m u st be 
the  judge of 'his own ticket.” T he de
cision was w ritten  by  Judge Cooley 
and the obnoxious w ording quoted was 
his own. F o u r o ther m em bers of the 
C ourt concurred w ith him  and . the 
o ther fou r p resen ted  a m inority  dis
sen ting  opinion.

About this time Judge Cooley had

incurred  the w rath of the D etro it 
E vening News by w riting  the opinion 
in the case of Dr. Donald M cLean vs. 
E vening News, appealed to the Su
prem e C ourt from  the W ayne C ircuit 
Court, which gave the D octor a $20,-
000 verdict against the D etro it publica
tion on libel. T he E vening News 
seized upon, the H ufford situation to 
defeat Judge Cooley. All the venom  
which brilliant m inds and brutal 
tem peram ents could concoct was 
poured into the cam paign with an 
energy and vindictiveness which has 
since found but one parallel in the 
annals of M ichigan journalism —the 
hypocritical attitude of the E vening 
New s on the N ew berry case. As no 
candidate for public office could stand 
up against such a stream  of abuse and 
vituperation , the g reatest expounder 
of the C onstitution since John M ar
shall w ent down in defeat and Judge 
M orse was elevated to the Suprem e 
bench. H ufford sought a second trial 
of his case and secured a verdict the 
same as before. T he G. R. & I. took 
an appeal to  the Suprem e Court and 
that tribunal reveresed itself, holding 
th a t the railroad com pany is responsi
ble for the m istakes of its agents. The 
decision was w ritten by Judge Morse 
and w as concurred  in by a m ajority  
of the o ther judges on the bench.

E. A. Stowe.

He Can Who Thinks He Can.*
I t gives me great pleasure to  have 

the  opportunity  of saying a few w ords 
to you, for in all p robability  th is will 
be the only tim e th a t I will be honor
ed b y  being requested  to ta lk  to so 
m any hardw are men at one time.

W hen I first received the invitation 
from  your Secretary, A. J. Scott, to  
address you, I felt th a t I should de
cline because I am  no t a public speak
er, bu t the th o u g h t came to me, “he 
can who th inks he can,” and while I 
m ay not come up to your expectations,
1 assure you th a t I am  try in g  m y best 
and th a t you are resting  a g rea t deal 
easier than  I am, for I am  only th in k 
ing w hat I can. I do> believe th a t if 
m ore of us were of th e  he-can-who- 
thinks-be-can spirit, we would get ju st 
a little  in w hatever we undertook  to 
do. W hy is it th a t Babe R uth  knocks 
so m any home runs? I t  is because he 
th in k s he can. W hy is it th a t T y  
Cobb steals so m any bases? Because 
he th inks he can. W hy did C olum bus 
discover a new world, Peary  the N orth  
pole, Franklin  electricity  o r  M arconi 
wireless? Because they  th o u g h t they  
could. W hy did Bell invent th e  tele
phone, Edison the phonograph , How e 
the sewing m achine? Because they 
th o ugh t they could and now  the 
U nited  S tates and  Canada a re  p lan
ning on spanning the D etro it R iver 
w ith an in ternational bridge, the 
longest in the world. T hey  are going 
to  do it because they  th ink  they  can.

I  have in m ind two custom ers who 
bought talk ing  m achines. One bought 
and sold tw en ty  m achines th a t fall 
because he thought he could, w hile the  
o th er bough t one and was obliged to  
sell th a t one below cost because he 
thought he could not. Som etim es a 
dealer has not sold him self on an 
article he buys. H ow  m any dealers 
a fte r they  have been sold and bought 
an  article from  a m anufactu rer o r 
jobber try  to  po st th e ir sales force 
on th a t article? Isn ’t it a  fact th a t a 
g rea t m any tim es the article  arrives, 
is uncrated, the  co st and selling price 
is placed on it b y  the  b uyer and  it

♦Paper read at annual meeting Mich
igan Retail Hardware Association by 
Fred C. Richter, of Traverse City.

rem ains in stock longer than  it should, 
because the salesm en have not been 
given proper inform ation.

I recall a custom er who is not in 
this room —never has been and never 
expects to be—because he claims he 
is too busy to  a ttend conventions of 
this kind, who purchased an electric 
w ashing m achine nearly  a year ago, 
bu t if you would go into th is custom 
e r’s store to-day you would find th is 
same machine still in the crate  in 
which it was shipped, while his p ros
pects have bought electric w ashing 
m achines in his neighboring  town.

A nother th ing  is price reductions. 
How m any of the dealers to-day are 
following the m arket changes as close
ly as they did two years ago and are 
m arking their goods accordingly? T his 
brings to my mind a dealer who p u r
chased some goods of a jobber, but 
before they arrived  som e of them  had 
dropped in price and he told me that 
he had w ritten that house and told 
them  th at unless they were w illing to 
stand the decline th a t he would refuse 
the shipm ent. A fterw ards I told him  
that com pressed air sprayers had drop
ped and he told me th at he only had 
a few on hand and was not going to 
reduce his retail price th a t season. I 
believe that when everybody gets over 
th inking he can enjoy low prices a t 
the expense of o thers and high prices 
for him self the situation will im prove.

Sell yourself. Sell your clerks and 
resolve that you will sell m ore h ard 
ware in 1922 than you did in 1921, for, 
after all, no m atter w hat station of 
life we occupy or business we are en
gaged in, it is only  a m atte r of having 
one aim  or purpose with am bition and 
perseverence to carry  it th rough. In  
conclusion:
You say the world looks gloom y; 
T he skies are grim  and grey,
The night has lost its quiet—
You fear the com ing day?
T he world is w hat you m ake it,
T he sky is grey  o r  blue
Ju st as your soul m ay paint it;
It isn’t the world—it is you.

Clear up the clouded vision,
Clean out the foggy m ind;
T he clouds are alw ays passing,
And each is silver lined;
T he world is w hat you m ake it— 
T hen  m ake it b rig h t and true,
And when you say its gloomy,
I t isn’t the  w orld—it is you.

Bonus Fdr First at Fire.
Every  fire alarm  in the village of 

H arrison , Ohio, holds a  thrill for the 
residents.

On the fron t of the H arriso n  city 
hall is a tin  sign offering $3 rew ard  to  
the first m an to  get a  team  o f horses 
to  the engine house in case of an alarm  
the team  to be used to haul th e  engine 
to and from  the fire.

It is rem iniscent of days gone by 
when citizens in la rger tow ns used to  
tu rn  out a t night to  m an the brakes 
of the  old hand engines.

H arrison ians say there  are spirited 
races som etim es between rival team  
ow ners when even a hencoop burns 
down, and th e  whole population  tu rns 
out to view the spectacle.

W o rst thing about punctures is one 
never stays close to a garage.
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M idwinter Is  a Good T im e F or 
Special Sales.

W ritten for the Tradesm an.
Of the w inter m onths, F ebruary  is 

probably the best for the holding of 
special sales. T his applies to all 
branches of trade, but with particular 
force to hardw are. The reasons are 
both  num erous and obvious.

In  the first place, business is al
ways dull during February . 1 rade 
flickers fitfully th roughout January , 
and dies down to the m id-w inter m ini
mum in the m onth that follows. T he 
necessity is g reater then to take some 
m easures to  stim ulate business ac
tivity.

Secondly, a sale can be conducted 
best during periods when the regular 
business in the store is light. M ore 
attention  can be paid to  the sale and 
the regular business does not suffer. 
February  is the zero m onth in the 
trade calendar and is selected, there 
fore, as the best time to conduct 
special cam paigns in certain  lines.

H aving thus picked o u t the  best 
time, it devolves upon the hardw are 
dealer to  select the best lines to be 
featured. T he rule followed by deal
ers who carry  on special sales is to 
select the lines which are not called 
for m uch in the o rd inary  course of 
trade a t that time.

I t is not necessary, for instance, to 
hold special sales o f screen doors in 
early sum m er o r  snow shovels after 
the first fell of snow. The dem and is 
there and does not need to be brought 
to the surface by special efforts. T here 
are o th er seasons, however, when 
these goods are not in dem and; and 
then it is advisable to  hold sales.

To illustrate , w atch the advertising 
colum ns of any large new spaper dur
ing January  and see how’ persistently  
the dry goods and departm ent stores 
feature “w hitew ear sales.” T he idea 
is som ew hat incongruous. W hitew ear 
does not seem a good line to feature 
for sale during  January  frosts and 
storm s. T hat is ju st the point, how
ever. T here  is no natural dem and for 
whitew ear and consequently  the  big 
stores set o u t to  create the demand. 
T he w orking out of the  same idea has 
led to the vogue of February  furni
ture sales, A ugust overcoat sales, and 
o ther regular fixtures in the average 
big store calendar.

The hardw are dealer could safely 
follow th is plan in deciding w hat to 
feature during February . P ick out a 
num ber of lines which carry  a good 
profit b u t which are not actively in 
demand.

One of the first considerations would 
be a sale of cutlery and silverw are. 
Although cutlery sells m ore or less 
steadily the whole year round, there 
are some seasons which are com par
atively dull; and February  is one 
of them . Dem and is keyed up to a 
high pitch before C hristm as and a 
certain reaction sets in during  Ja n u 
ary and February. T he dealer knows 
that activity will return  in a sho rt 
space of time but, if he is fully awake 
to trade possibilities, he will not be 
content to let the dem and revive of its 
own accord. He will take steps to 
bring  it a long and will bridge across 
the break in his cutlery and silver 
profits. T he sure way to accom plish 
this is to hold a special sale, featuring 
the goods as strongly  as circum stanc
es will permit.

The m ethods to be em ployed in this 
connection can be sum m ed up in one 
word: “A dvertise.”

People are not likely to extend their 
shopping during  February  beyond the 
lim its of sheer necessity, unless the 
man who has goods to  sell employs 
some unusual m eans to break th rough 
their indifference. T he average per
son will buy only if he feels it is to 
his distinct advantage to do so and it 
devolves on the dealer to prove that 
such is the case.

The new spaper is one of th e  m ost 
po ten t factors to be  used in this con
nection. The store window is also a 
big help; but here the w eather man 
m ust be overcom e. A w ell-frosted 
window has no attraction  for the 
passers-by. If the w eather is cold, 
people hurry  along with their faces 
buried in mufflers and coat collars, 
looking neither to righ t nor left. But 
the m erchant m akes up w hat lie loses 
in this way by the fact th at people 
stay in m ore during  the evenings and 
study the daily papers longer and m ore 
attentively. I t  is th rough  the m edium  
of the newspaper, therefore, th a t the 
dealer should strive to create in terest 
in his February  sales.

T he next step is to display the goods 
to the best advantage. T his can be 
done by appropria ting  a fron t posi
tion in the store. A show case o r two 
should be utilized for the  goods on 
sale, flanking a table on which some 
of the m ore popular lines could be 
shown. P rice tickets are an essential 
feature of the special sale. Double in
terest can be aroused1 in goods which 
are clearly  and d istinctly  priced.

In the m atte r of price reductions, it 
is im possible to set a rule which all 
should follow. Some contend th a t it 
does not pay to give any  large re
duction, urg ing  that, by  so doing, the 
dealer’s ability to secure his regu lar 
price a t o th e r tim es is seriously im 
paired. T his m ay be true; b u t the

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. 151 to 161 Louis N. W.

Grand Rapids, Mich.

W. M. Ackerman Electric Co.

Electrical Contractors
All Kinds of Electrical Work.

Complete Line of Fixtures.
Will show evenings by appointment.

549 Pine Avenue, N. W., Grand Rapids, Michigan
Citzens 4294 Bell Main 288

Our travelers are out with the new things in robes, 
blankets, sheep lined coats and mackinaws. In the 
past our line of this merchandise has always been 
a strong and active one and for 1922 you will find 
many fine additions.
Kindly wait until our salesman calls on you and 
then look over the line. You will be glad you 
waited for this.

Brown & Sehler Co.
Grand Rapids :: Michigan

Michigan Hardware Company
100-108 Ellsworth Ave., Corner Oakes 

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware, 
Sporting Goods and

F I S H I N G  T A C K L E
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fact rem ains th a t a noticeable reduc
tion is an inducem ent that few people 
can resist. T his is one of the re a 
sons why special sales of unseason
able goods can be made so successful.
If the fact is made reasonably plain 
that the price is a special one, which 
cannot be expected at any o ther time, 
the ability of the dealer to secure the- 
regu lar figure a t all o ther seasons 
should not be seriously interfered with.

H ow ever, this is a m atter which 
every dealer m ust settle for himself.
No dogm atic rule can be laid down.
A discount m ight make the sale a 
brillian t success in one place and yet 
prove a bad policy elsewhere.

T here  are a num ber of o ther lines 
which could be very successfully sold 
during  February  on the special sale 
basis. Paints, tools, dairy supplies, 
laundry accessories are a'mong the 
first to suggest them selves.

A certain hardw are dealer a rranges 
one special sale every week during  
February . He decided to adlopt th is 
policy some years ago, the com pelling 
circum stance being the extrem e dull
ness of trade during that m onth. " I 
figured that I couldn’t lose,” he said. 
“My clerks d idn’t have m uch to do, 
anyway, and the sales would not in
terfere with the regular business. I 
took a leaf out of ithe book of the de
p artm en t store and started  to boom  
the lines which were not selling to  
any extent. T he system  has proven 
a big success.”

H e ho lds each sale two days, F ri
day and Saturday. H is advertising  
cam paign is conducted w ith spirit and 
people attend, literally, in droves. The 
revenue from  these sales constitu tes 
over 50 per cent, of his total tu rnover 
for the m onth  of February . The real 
poin t is th a t the goods thus featured 
were form erly am ong his slow est 
F ebruary  sellers.

I t is im portan t to rem em ber, always, 
to make the m ost of your sale. P u t 
it on half-heartedly, advertise it cau
tiously, and it will b rin g  small im
m ediate or ultim ate results. If you are 
going to hold a sale, m ake it the so rt 
of sale that people will talk about, and 
th at will advertise the store and bring  
new custom ers to you.

T here are m any by-products of a 
special sale. F'or instance, the  cus
tom er a ttrac ted  by some special fea
ture is quite likely to buy some regu
lar line as well, a t the regu lar price. 
T h at is Why it pays to put on at least 
a few features at prices th a t are sure 
to b rin g  crow ds of people to the store. 
Use your sale to get in touch with a 
lot of people who have been dealing 
elsew here.

Then, look out for p rospects in 
various lines—paint prospects, stove 
prospects, prospects for this, th a t and 
the o ther line. You w on’t sell these 
people now, but try  to in terest them , 
and get their addresses, so th at you 
can follow them  up later. In  th is  way 
your special sale, even if the im m ediate 
profits are very sm all, will lay the 
foundation for a lot of future profitable 
business.

A t the same time, avoid tricky slo
gans, th a t involve deceit. Such an 
nouncem ents as “Going out of busi
ness” when you are doing no th ing  of 
the so rt are sure, in th e  long run, to 
shake the public confidence. T ry

rather, to develop some new and o r
iginal stunts that will a ttrac t attention  
by their novelty.

V ictor Lauristoti.

Manufacturing Matters.
D etroit—T he H i-Pow ev T ool C or

poration  has been incorporated  to 
m anufacture and sell m achine tools, 
etc., with an authorized  capital stock 
fo $75,099 preferred  a rd  15,000 shares 
a t $1 per share, of which am ount 
10,000 shares has bee i subscribed and 
paid in in property .

p e tro i t_ T h e  F rank  Products Co. 
has been incorporated  to  m anufac
ture, sell and deal in beverages, sy r
ups, flavors and extracts, w ith an 
authorized capital -stock of $100,000, 
of which am ount $84,000 has been 
subscribed, $10,000 paid in in cash 
and $30,000 in property .

A drian—T he A nchor C oncrete M a
chinery Co., of Pock  Rapids, Iowa, 
incorporated  a t $100,000, is A drian’s 
newest industry. T he factory  build
ings and site were purchased from  
the Adrian Steel C asting Co. M a
chines for producing blocks, bricks 
and cem ent will be made.

Iron  M ountain — Iro n  M ountain 
hopes to soon have a b rass and iron 
foundry  in operation. A site has 
been procured and m oney is being 
raised to finance the venture which 
is being headed by B. C. Chatfield, of 
Escanaba, a founder of experience. 
T hese  concerns use iron and copper 
and wilt help along in the m anufac
tu ring  business of Iron  M ountain.

M uskegon—T he Gray Iron  F o u n 
dry  Co. and the Alamo H eating  Co., 
both of M uskegon have been w orking 
on a partnersh ip  agreem ent for about 
a year in the m anufacture of furnaces 
and o th er foundry products. T hey 
have now form ed a new corporation  
with a capitalization of $10,000, to 
operate under the corpora te  name of 
the  Gray Iron  Foundry  and Furnace 
Co.

M idland—T he toy plant of the H.
P. M anufacturing  Co. was sold at 
auction  Jan. 26 for a second time. 
R oland P. Place, form er president 
and m anager, again bid in the bank
rup t p roperty  a t $44,000, of which 
$40,000 is to  assum e a m ortgage of 
th is  am ount against the plant, and 
$4,000 for the p lan t itself. As in the 
case of the first sale, the approval of 
G eorge M arston, referee in ban k ru p t
cy, is necessary to confirm  the sale.

p erry—A fter th ree  m onths’ vaca
tion the P erry  Glove and M itten Co. 
•has reopened its factory  w ith the 
usual force of help. 1 he traveling  
salesm en recently  commenced their 
work th ro u g h o u t the various states, 
tw o from  P erry , A. G. W atk ins ta k 
ing the S tate of Iow a and M. Rann 
the S tate of N ebraska. T he annual 
m eeting of the stockholders was held 
M onday night. T he rep o rts given 
were satisfactory, and a good run of 
business is looked forw ard to  for 
the com ing year.

T ecum seh—The new hydro-electric  
pow er plant at this place is now in 
operation. T his p lant provides ligh t
ing and pow er for Tecum seh, D eer
field, B ritton , Ridgew ay, H ollow ay 
and Petersburg , as well as to  farm  
patrons on forty  m iles of ru ra l c ir

cuits. T he capacity of the p lan t is 
325 horse power. It is owned by the 
W illiam  Hayden M illing Co. and the 
curren t provided is sold to the Te- 
cumseh E lectric Co., which will han
dle this energy in addition to  th a t 
produced by its own hydro-electric 
and steam  power p lant at Tecum seh.

The early b ird catches the w orm ; 
the late empoye gets the squirm.

1 A A  Strawberry Plants $ 9
VF V  100 Enrtairtrs—100 SmiIm Owl«* Jm

both postpaid anywhere at proper p lant
ing tim e. Send N ow . W e have 50 other 
varieties of strawberries; also sm all 
fruits, shrubs, trees, evergreens, etc. Free  
Catalog of everything to plant. Our R e 
duced Prices will pay you to answer th is  
adv. W rite today to

T H E  A L L E G A N  N U R S E R Y ,
Box 29, Allegan, Mich.

Sand Lime Brick
Nothing as Durable  

Nothing as Fireproof 
M akes Structures Beautiful 

No Painting  
No Cost for Repairs 

Fire Proof 
W eather Proof 

W arm  In W inter 
Cool In Sum m er

Brick is Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction

We  are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A. B. KNOW LSON CO- 
Grand Rapids Michigan

SIDNEY ELEVATORS
Will reduce handling expense and «peed 
ap work—will make money for yon. Easily 
inatailed. Plans and inatructiona aent with 
each elevator. Write stating requirements, 
giving kind machine and she platform 
wanted, aa well aa hmgbt. We anil QPOt* 
a m -ne* saving orice.

Sidney Elevator Mnfg. Co., Sidney, Ohio

Chocolates
Package Goods of 

Paramount Quality 
and

A rtistic Design

W m . D . Batt

FURS
Hides

Wool and Tallow
Agent for the 

Grand Rap ids Steam  
Ground Bone Fertilizer

28-30 L o u is  S t.

Grand Rapids, Michigan

Signs of the  Tim es
Are

Electric Signs
Progressive m erchants and m an

ufacturers now realize the value  
of Electric Advertising.

W e  furnish you w ith sketches, 
prices and operating cost for the 
asking.

THE POWER CO.
Bell M 797 Citizens 4261

Store and Window

AWNI NGS
made to order of white or khaki duck, 

plain and fancy stripes.

Auto Tents, Cots, Chairs, Etc.
Send for booklet.

CHAS. A. COYE, Inc.
GRAND RAPIDS, MICHIGAN

“ A MOTOR CAR
is  o n l y  a s  g o o d  
a s  t h e  h o u s e

THAT SELLS IT."

We consider our Service 
organization second to none in 

Michigan.

Consider th is when you buy your 
NEXT CAR.

W E SELL

Pierce-Arrow

Franklin
Oldsmobile

F. W. Kramer Motor Co.
Grand Rapids, - Michigan
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Cardinal Rules For the Purchase of 
Hardware.*

Several generations past, in the 
S tate of New York, when my gre'at 
g randfa ther was a boy a ttend ing  dis
tric t school he studied a geography 
contain ing  a  description som ething 
as follow s: “T he te rrito ry  of M ichi
gan is a vast waste o f sw am ps and 
sand dunes. Aside from  scattered 
m ilitary posts it will never be in
habited except by wild beasts and wild 
savages”—and here v.e are.

T he distribution  of hardw are  has 
been a po ten t factor in the develop
m ent from  the condition depicted in 
the ancient geographers chronicle to 
the com m onw ealth of to-day.

In addressing you it m ust be under
stood that I am not speaking as a 
large or notably successful buyer, but 
am confining m yself to the im pres
sions gathered  from  experiences as 
clerk, m anager an i proprieio r of a 
small business catering to a te rrito ry  
large in area but sparsely populated.

In the established o rder of things 
buying is the m erchant’s first contact 
with the sequence of events placing 
m erchandise w ith the consum er, and 
a review of the past years b rings to 
mind several factors th at I believe 
have a bearing  on the p roper buying 
of hardw are.

W hy do we buy? T o sell and m ake 
a profit? No, th a t isn ’t it; we buy 
to supply hum an needs, to m ake our 
patrons happy and prosperous, and 
the selection of m erchandise should 
be governed by the needs of the peo
ple we serve.

W hen debating  w hether to buy o r 
not to buy an article  under considera
tion I ask m yself the question “will 
it be useful to  som eone who deals 
with m e?” and the answ er decides.

Any article of m erchandise th a t will 
not contribute to th e  com fort o r p ros
perity  of a custom er is destined to a 
long rest on the back shelf.

T h e  individual characteristics of 
our custom ers influence our purchases. 
To illustrate; the carpen ter w ants a 
high grade handsaw  but th e  average 
farm er wants a m oderate priced one 
for occasional use and to  lend to 
friend neighbor, but when Mr. F arm er 
w ants a crosscut saw or an axe, som e
th ing  to use all day and several days 
in succession he w ants the best.

The duck hunter w ants a high base 
shell with a heavy load of sm okeless 
powder and chilled shot but th ere  is 
a dem and for a lighter and cheaper 
load for sm aller game.

W hen do we buy? W e study our 
te rrito ry , an ticipate the need before 
the o th er fellow is aw are of it, o rder 
in time to have the goods when the 
need arises, and often educate the cus
tom er to  the need.

F orest fires in the fall mean a heavy 
dem and for barb wire the following 
spring; no education needed, natural 
demand.

Several farm ers have been using 
dynam ite in 1921. M ore cleared land; 
room  for hay loaders and  new tillage 
implements. Educational cam paign is 
now under way.

W hile developing the new m arket it 
is w orth while to get around and look

•Paper read at annual meeting Mich
igan Retail Hardware Association by W. 
S. Felton, Engadine.

at th ings from  th e  o ther fellows point 
o f view and let b im  do a  little of the 
educating.

R egarding the logical source of sup
ply, certain  special lines are  well ob
tained from  the m anufacturer but the 
bulk of th e  country  m erchan ts busi
ness fares best with a responsible job 
ber. T here  are  several fine jobbing  
houses doing business in our State, 
but it is wise for the little fellow to 
concentrate and make his account 
w orth while to som ebody.

I do no t open an account unless 
satisfied th at p leasan t relations will 
follow.

In m aking purchases tw o attitudes 
should be available for in stan t use, 
a receptive one for the trave ler repre
senting the reg u la r source of supply, 
and a bom b-proof one for the tram p 
specialty chap who w ants to  load you 
to  the lim it and d rift on, sending a 
stranger to  collect.

T he travelers with good houses are 
high grade men, and are the country  
m erchants’ m ost useful friends. Meet 
them  half way and they give their 
best freely. T he nature of their train 
ing equips them  to  be educators and 
m issionaries, and they m ake good in 
the hardw are world.

P rice is not as im portan t as p roper 
selections. In dealing w ith a good 
house the price takes care o f itself 
au tom atically , therefore, I believe in 
keeping a tten tion  centered on the 
choosing of goods to m aintain a n o r
mal stock, adding such new item s as 
the trade will assim ilate, appraising 
each article a t its intrinsic w orth.

Did you ever go into a sto re  owned 
by a fellow who is continually  shop
ping around for low prices w ithout 
seeing a lot of m is-bought, unsalable 
stuff, acquired because th e  price was 
made to appear low? I have a sam ple 
o r tw o in m y stock. H ave you any? 
If not, accept m y congratu la tions.

A reputation  as a price shark  causes 
the salesm an to  feature a few specials 
a t the expense of essenetial item s and 
perhaps some time some fellow  m ay 
be tem pted  to  raise a notch  in o rder 
to have a concession. Isn ’t it more 
satisfactory  to have the salesm an 
ready to  quote his best price the first 
time? #

In  spo rting  goods, cutlery , paint 
and som e o ther lines it seems wise to 
confine purchases to  one line as nearly 
as possible, getting  b e tte r tu rnover 
and avoiding stock duplication. I t  is 
easy to becom e fam iliar w ith one line 
but too m any are confusing. T he one 
line plan gives the trade be tte r service 
at less cost, and simplifies buying.

In conclusion, allow me to  subm it 
a little code o f ethics, which for con
venience we will call the country  m er
chan t’s creed:

I will buy w hat my custom ers need 
to make them  prosperous and happy, 
selecting the highest quality  consisten t 
with their pu rchasing  ability.

I will provide insurance for m y cus
tom ers and myself by buying  from  re
liable sources, thereby  having redress 
in those rare  instances w here the 
quality  of m erchandise is disappoint
ing.

I will p rom ote  the welfare of m y 
patrons by  leading them  to  a know l
edge of b e tte r m erchandise and cheer

ful service, th a t all m ay profit there 
by.

T he traveler is m y friend. I will 
not lim it th e  value of his p resence to 
the gains com puted  in dollars, but 
will g reet him  w ith a  sp irit th a t will 
cause him  to en te r m y sto re  w ith a 
smile, and rejoice there  to  arrive.

My A ssociation is m y insp iration  in 
prosperity  and m y refuge in adversity. 
I will read m y hardw are  bulletin  dili
gently , a ttend  each convention, con
tribute my m ite when opportun ity  o f
fers and shout aloud m y appreciation 
of the privilege of m em bership there
in forever.

Mutual Relations of Hardware Dealer 
and Banker.*

T he p resen t period o f depressed con
ditions b rin g s to  o u r m inds the im 
portance of carefu l deliberation by 
this convention of a ll m a tte rs  which 
are of vital in terest to the  industry  in 
which we are engaged. D uring  the 
unusual p rosperity  of the recen t w ar 
period and for a tim e following, all 
business and com m ercial activities be
came badly inflated. T he optim istic  
a ttitude  which spread over th e  world 
finally collapsed from  its own weight, 
s ta rtin g  with the panic of the  silk in
dustry  in Japan  in 1920 and w hat fol
lowed in  rapid succession is now  only 
h isto ry  with which we are familiar. I t  
is not m y purpose to  'talk of the past. 
T he w ater which has gone over the 
dam  canno t be utilized to  help re
store a com m ercially  sick w orld to 
norm al conditions. M any new condi
tions are a ris in g  and we should trim  
our sails to  cope w ith them . One im 
portan t lesson which has been tau g h t 
us b y  the w ar activities and th a t is the 
value of co-operation and  a t th is ime 
I w ant to  drive hom e to you fellow 
hardw are dealers th is  po in t th a t you 
cannot do a  shrew der th ing  than  to 
cultivate a spirit of free understand ing  
and co-operation w ith your banker 
and as a resu lt there will be im m ense 
benefits not on ly  to  th e  banker and 
yourselves bu t also to  the com m unity 
in which you reside. W ill the banker 
co-operate? Surely he will if he is of 
the m odern type.

T he banking  fra te rn ity  seem s to 
have attained the d istinction of being 
in class one in the business world. 
Now where does the hardw are  fra te rn 
ity stand? I say a close second and to  
get the best resu lts from  th is  coopera
tion you should be frank and candid 
w ith your banker. L et him  know your 
true financial condition and then de
m and of him  to give you the financial 
aid you really  need and are  entitled  
to. If  you have a successful business 
record  back o f you you are  a reason
ably safe risk. Y ou are engaged in 
m erchandising  necessities and th ings 
th a t enter into the  constructive 
phases o f our econom ic life and  the 
upbuilding and advancem ent of our 
social and com m ercial being. Y our 
m erchandise in the m ain is liquid and 
m oves on from  y our shelves and w are
houses to the channels o f com m ercial 
and ag ricu ltu ra l developm ents. You 
and your vocation rep resen t the  bul
w arks of stability. Y our hardw are  
insurance com panies have found you

•Paper read at annual meeting Mich
igan Retail Hardware Association by E. 
J. Foster, of Grass Lake.

to be safer risks by 50 per cent, than 
m any o ther classes o f m erchants and 
when you have enlisted your banker to 
give you the  financial support th at 
your business requires then  set your 
jaw  on the proposition  and stay  by 
th e  ship and prove w hat kind of leath
er you are m ade of. H ave confidence 
in yourselves and confidence in the 
future. W e are the on ly  N ation  on 
the  globe th a t is on a strictly  gold 
basis having a  m oney system  so sound 
th at when the financial s truc tu re  of 
the countrty  was th rea tened  in the re
cent past proved its ab ility  to  serve all 
the dem ands th at were m ade upon it. 
Now w ith our splendid currency sys
tem  and w ith all our g reat natu ra l re
sources and g ran ting  th a t in ternational 
affairs will a t least partially  righ t 
them selves industria l A m erica will 
surely em erge from  the  siding on to 
the main track  tow ards form er p ros
perity , surely none of us can doubt 
that. N ow  fellow hardw are men 
there is w ork  th a t you can do be
sides selling hardw are  and m aking 
money. Do som ething for your fel
low m en and strike  back a t the  un
scrupulous solicitors and prom oters 
who sap the com m unity of the re 
sults of the peoples’ th rift and en ter
prise by  selling them  stock of doubt
ful value. W hen these conditions are 
relieved ,they will have m ore m oney to 
buy needed m erchandise and pay their 
bills besides add to their bank deposits. 
H ere  is w here you can w ork to the 
financial be tte rm en t of your whole 
com m unity and do it in a w hole
hearted  way. Some class of business 
m en should take this stand and why 
not you. You can do th is  by urging 
carefulness and caution a t every op
portunity . You again can perform  a 
m aster stroke in the way of giving aid 
to stop the drift on the  open sea of 
increasing  taxation. No one should 
be m ore in terested  than  you in this 
m ovem ent. Y our p ro perty  is entirely 
exposed and surely will have to stand 
for its full quota. W hat stand are 
you going to take tow ards having an 
am endm ent to the C onstitution enact
ed p roh ib iting  the  fu rther issu ing of 
tax  exem pt securities. Do you realize 
th a t there are now ten to  twelve bil
lion of tax  exem pt securities o u t
standing. Do you realize the m oral 
effect this will have on our people un
less it  is discontinued? Then, gentle
m en, use your influence to  have th is 
condition corrected  .

In  conclusion, let me again suggest 
the value of closer co-operation be
tween each m erchant and his banker. 
I urge you to take an active p a rt in 
politics. I do not m ean politics of 
the old hide bound varie ty  but of the 
m odern type. N ow  is the tim e for 
real constructive action. F o rg e t per
sonal in terests occasionally and make 
some contribution  tow ards the  solution 
of your local problem s. Y our m em 
bership in th is splendid association 
places you in the ranks o f progressive 
m erchants. Business and society 
needs m en as never before w ith strong 
characters w ho will lead  in th e  fight 
for th at w hich is ju st and right. Let 
each one of us say here and  now  I 
will be such a leader in m y com m un
ity. T hereby  you becom e a stabilizer 
of good citizenship in your locality.
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Two Fundamental Stumbling Blocks 
To Prosperity.

Chicago, Feb. 14— T h at undeniably 
au tocratic  body, the In ters ta te  Com
m erce Com mission, has issued another 
edict to the effect that an in terurban  
railroad line, operated  entirely  in one 
State, m ust not m aintain a lower 
freigh t rate than an in te rsta te  rail 
line running parallel therew ith, said 
tro ley  line being arb itrarily  ordered 
to  advance its ra te  at once, because of 
com petition with the stronger o rg an 
ization.

Secretary  H oover sim ultaneously 
announces th a t there will be no reduc
tion in freight rates on coal until 
April 1 when the coal year ends.

The announcem ent frankly was 
“made for the purpose of stim ulating 
buying and storage by  railroads and 
o ther industries to  meet an expected 
coal strike.

Q ueer logic, th a t: T o  the  laym an
possessing average com m on sense it 
would seem th at a radical rate reduc
tion would be the m ost logical and 
quickest m ethod of producing the ef
fect desired—the buying and storing  
of this comm odity.

R epresentatives of the steel indus
try , appearing  last week before the 
In ters ta te  Com merce Com m ission in 
connection w ith the investigation into 
tran sporta tion  rates, renew ed their 
dem and that the 40 p e r cent, increase 
in freight rates ordered  in 1920 be re
moved. M ost of the w itnesses, all 
men of large business experience, ex
pressed the opinion th a t the p resen t 
high freight levels constitu ted  the  
ehief obstacle to a re tu rn  to business 
p rosperity .

“ It is the m aladjustm ent of prices 
and service charges which continue to 
force the existing depression,” was the 
concensus of opinion.

Recently the D etro it, Toledo & 
fro n ton  railroad announced a sub

s ta n tia l  reduction in ra tes on coal and 
b ther comm odities, as well as pas
senger fares. T he I. C. C. prom ptly  
knocked the p ro ject in the head, with 
the simple but unsatisfy ing  announce
m ent th at such a cut would result in 
hardship to  com peting lines.

F or several weeks I have been in 
touch w ith com m ercial lines as well 
as com m ercial men in th is city, and 
while I find a m uch m ore cheerful 
feeling over the business outlook than 
a t any tim e during  the past eight 
m onths, there prevails the feeling that 
the I. C. C. is the chief stum bing block 
to a revival of prosperity . _

It was believed the tardy  action of 
C ongress in declaring the w ar to be a 
th ing  of the past, would m ean a 
resto ration  of constitu tional righ ts to 
the public and an excuse for tran sp o r
tation lines to b rin g  their charges 
down to a living basis, but between 
the ru lings and actions of the I. C. C. 
and the  U. S. R ailroad L abor Board, 
there is little hope of any imm ediate 
results from  such C ongressional ac
tion.

Two m eetings of business associa
tions which I have attended lately, 
the R otarians and Suprem e Council of 
Illinois U. C. T., were prolific with 
discussion of tran sporta tion  m atters 
and m any prom inent speakers laid 
m uch em phasis on the fact th at unless 
rates were radically reduced and at 
once there  would be no noticeable re
action in industrial and com m ercial 
conditions. •

Prim arily , the fuel condition was 
spoken of as a 'menace to  the resum p
tion  of m anufacturing. One prom in
ent coal operator stated  th at h is mines 
had a producing capacity o f 100 cars 
per day, th at the sidetracks a t every 
rail line sta tion  betw een Chicago' and 
his shipping po in t showed hundreds 
of idle coal cars in sto rage which 
would be kept constan tly  m oving but 
for the excessive charges, which were 
absolutely prohibitive. H is m ines 
were w ithout production and m any  of 
his custom ers were installing  oil b u rn 
ing apparatus for self preservation.

O thers a ttested  to  the deploragle 
conditions in  the  live stock and other 
agricu ltu ra l com m odities. T he ra il

roads, when appealed to, referred them 
to the I. C. C. and U. S. Labor Board.

One individual stated  th at his bust
ness connections had made it alm ost 
obligatory  for him  to m ake fortn igh tly  
trip s to New York. He had continued 
this custom  until last fall, a lthough 
dreading the trips in deluxe tra in s  in 
em pty Pullm ans. H e finally discover
ed th a t he could utilize the telephone 
at a considerable saving of tim e and 
expense and suggested th at o thers do 
likewise.

Ex-C ongressm an Sohl in a talk  be
fore the U. C. T. facetiously rem arked 
that he believed the public still had 
one privilege left them — the righ t of 
petition. H e had suggested on one 
o ther occasion th a t petitions be gen
erally circulated, asking C ongress to 
legislate the two boards m entioned 
out of existence. Speaking of the ef
fort being made at this tim e by the 
various com m ercial associations to 
secure th rough  action of C ongress a 
m ilage book a t a reduced rate, he be
lieved th at even if such legislation was 
finally successful, it would, undoubted
ly, be nullified by the I. C. C.

These rem arks were followed by the 
passing of suitable resolutions, p ro 
viding for the preparation and circulat
ing o f petitions asking for the abolish
m ent of the In ters ta te  Com merce 
Commission. Such petitions to be 
first subm itted to P residen t H ard ing  
in the hope th at he will so change the 
personnel of the Com m ission that the 
public will have simple justice in the 
consideration of their dem ands. If 
such presentim ent proves futile, then 
pressure is to be b rough t to the leg
i s l a t e  body in the hope of relief. 
W hether or not the public desire to re
turn  to the days of the  early 90’s, when 
rate cu tting  and discrim ination were 
frequently indulgences, rem ains a 
problem , but the results cannot prove 
much m ore d isastrous than  we receive 
under the present regime. Occasion- 
aly we used to hear of some institu 
tion unfortunatey  located a t a non
com petitive point being  pu t out of 
business by discrim inating practices, 
but, on the o th er hand, general p ros
perity  prevailed and capital for ra il
road building and im provem ents was 
not lacking.

R ailroad officials have divergent 
opinions as to  the effect of a re sto ra 
tion of railw ay charges to a pre-w ar 
basis. P residen t Underw ood, of the 
Erie, recently  stated in an interview  
that if perm itted  to do so, he would 
favor re-eestablishing passenger rates 
at 2 cents per mile, believing such ac
tion would sufficiently stim ulate that 
class of traffic and prove a financial 
benefit to his organization.

The president of a M ichigan ra il
road, when propounded the in terroga
tion as to w hether a radical reduction 
in rates would not prove beneficial, 
said that, so far as the general public 
w ere concerned, there was no doubt as 
to the effect, b u t th at from  the stand
point of the tran sporta tion  companies 
it was problem atical. If  the reduced 
rates could be placed on trial, he would 
favor th e  experim ent, but th at the 
g reat troub le  would come when, in the 
event of failure to provide sufficient 
revenue, the public were again asked 
to stand for an advance.

A re tu rn  to norm al conditions is 
profoundly  'hoped for. T he I. C. C. 
and U. S. L abor B oard are not pro
ducing satisfactory  results or p rom ot
ing public confidence. On either hand 
we have dissatisfied transporta tion  of
ficials, employes and shippers. And 
then there is the public, being  sacri
ficed betw een them.

B ut the public are reasonable and, 
while disposed tee be argum entative, 
have shown by  their state legislative 
actions th a t they  do not desire to be 
served a t a loss. W hy not, then, take 
their claims under consideration, at 
least, and possibly give them  a try  
out?

At a recent banquet given to ex- 
P residen t (now  Chief Justice) T aft, 
a t th e  D rake H otel, Chicago, so far 
as he could ethically do so, one speak- 
eer expressed the belief th a t the states

should be perm itted  to resum e their 
internal sovereignity and authority , es
pecially in the handling of public util
ity problem s. .

Now th a t we see m anifestations ot 
re tu rn ing  prosperity , when every 
boost helps, why not ask for a resum p
tion of state  control of every m eans of 
transporta tion? W . H . Istler.

A South D akota farm  ow ner has 
offered to rent his farm  in a novel 
m anner. He sta tes th at he will rent 
the 160 acres  to  a tenan t on the sole 
condition th a t the tenant shall tu rn  
over to him  one turkey for each acre 
of land contained in the farm . T u r
keys sold by  th e  land ow ner during  
the closing weeks of 1921 brought him 
from  $8 to $10 each, and he figures 
that he will receive good ren t for his 
land if the tenant will agree to furnish 
him in the fall of 1922 one tu rkey  for 
each acre in the farm. A nd he be
lieves th at by this m ethod he would 
be getting  the “long end” of the bar
gain with his tenant.

The poultry  and egg dealer is not 
on ly  in a business that will “last fo r
ever,” bu t he is rendering  a real ser
vice to the farm er who produces the 
eggs and pou ltry  and to the citizen 
who buys them  for consum ption. The 
farm er of the future that does not lean 
hard upon the cow and the chicken 
will not only be unsuccessful, but, 
m any think, will “go broke.

Corporations Wound Up.
T he following M ichigan C orpora

tions have recently  filed notices of 
dissolution w ith th e  Secretary of 
S tate :

Lakew ood T heater Co., D etroit.
Gem T oothpick  Co., Adrian.
N orthw ay M otor & Mfg. Co., De

troit.
Battle Creek Garbage Co., Inc., B at

tle Creek.
O w osso Bronze B earing Co., Owos- 

so.
M organ Packing Co., T raverse City.
W eeks M otor Repair Go., Grand 

Rapids.
Stoepel R ealty  Co., D etroit.
T ruesdell M arble & Granite Co., 

P o rt H uron.
Romeo H eigh ts L and Co., Royal 

Oak.
W ilson Shoe Co., D etroit.
Farm ers C ream ery Co., Lucas.
Lunde C lothing Co., Ludington.
A jax E nam eling & F oundry  Co., 

Battle Creek.
L oud Lum ber Co., Charles.

A m an arrested  at D avenport, Iowa, 
in connection w ith four incendiary 
fires, is reported  to have confessed 
m em bership in a nationwide organiza
tion com posed of union officials to 
destroy property  in order to provide 
work for laborers and m echanics, to

Rain
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National 
Selling Service

■ATIONAL BISCUIT COMPANY adver
tising renders a high-class selling 

service. I t  promotes repeat business 
for evtry grocer that carries National 
Biscuit Company Goods.

Back of National Biscuit Company 
advertising is National Biscuit Com
pany quality. A full line of National 
Biscuit Company products in the 
famous N. B. C. Trade Mark pack
ages means business expansion and 
steady sales.

National Biscuit Company products 
are continuously growing in popular 
favor with the women of the country 
who have proved National Biscuit 
quality and service for themselves.

n a t io n a l  b is c u it
COMPANY
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T he D ry  G oods D ealer Should A d
vertise M ore.

W ritten for the Tradesm an.
Xow th at the w riter has stated  the 

general topic for this week’s  le tter 
to  the T radesm an, it suddenly occurs 
to  him  th a t this is a whale of a sub
ject. O bviously there are m any 
phases of it w'hich cannot be touched 
upon a t all in a two-colum n article. 
All the w riter can hope to do is to 
hit a few high places.

A nd let me rem ark  ju st here th at 
the high places the w riter hopes to 
h it are such as may be of in terest and 
profit to  the sm all advertiser, ra ther 
than the  large. T he dry goods busi
ness of the la rger tow ns and cities 
is principally controlled by the big 
departm ent stores. And they are 
consisten t and expert advertisers. 
M any of them  have a high-class ad 
vertising man on the job. E ach year 
there  is a certain  definite sum agreed 
upon as an advertising  appropriation. 
T he cam paign includes, possibly, the 
street car cards and various direct 
mail approaches, in addition to  the 
newspapers. Cam paigns are laid out 
weeks ahead. T here  is usually a rich 
and varied scheme of special sales. 
T hese are played up conspicuously in 
big half or full page announcem ents. 
And the changes are rung on the 
various departm en ts—suits, m illinery, 
blouses, coats, yard goods, w hite 
goods, fu rn itu re  and furnishings, 
china and glassw are, hardw are, books, 
toilet goods and accessories, m en’s 
and boys’ furnishings, etc., etc.

All of which is perfectly  fine, but 
wherein is the sm all dry goods deal
er profited by analyses of such am 
bitious program m es? H e is a dealer 
in a small tow n and he has a sm all
tow n establishm ent. H e cannot em 
ploy an expert advertising  m an a t a 
fancy salary. H e m ust w rite  his own 
copy. And he cannot m ake a big 
appropria tion  fo r advertising  p u r-, 
poses. T he business will not stand 
it. H e m ust do his advertising  on a 
necessarily limited scale. And yet he 
w ants to  advertise as m uch as he 
can.

N aturally , there  are some difficul
ties in the way of sm all dry goods 
dealers’ advertising. T hese should 
be frankly recognized.

F irst, there is a difficulty im plicit in 
a com paratively sm all sto re  devoted 
to  m any different lines. If  the  stock 
was no t so diffuse; if all the  capital 
was invested in m en’s o r wom en’s 
w earing apparel, in footw ear, o r in 
foodstuffs, it would be easier to  adver
tise. B ut ju st consider the variety  
of m erchandise com prehended under 
the phrase “dry-goods.”

N ot only that, bu t consider their 
fam iliarity— I had a lm ost said com 
m onplaceness; thread, muslins, edg
ings, needles and pins! W h at new 
w ord can anybody hope to  say about 
such th ings? A bout so m any th ings 
the d ry  goods dealer has in stock one 
can claim neither the charm  o r nov
elty, the  appeal of style, nor the 
rom ance of the  unusual. T he thread  
is ju s t th read ; probably  the same good 
old O. N. T . th a t g ran d m o th er used 
to  use; and needles and pins a re  ju s t 
pins and needles!
B ut the  situation  isn’t  as bad as it

m ight first appear. T here  are new 
th ings as well as old. And m aybe 
back of the com m onplace articles, 
there’s a hum an-in terest story. It m ight 
be in teresting  and encouraging to  sit 
down som e time and m ake a list of 
all the different lines you carry , 
which, in your judgm ent, could be 
effectively advertised. And I am 
ra th e r inclined to  think you would 
include m uslins in this list. O f course 
m uslins is an old story. But it is in 
teresting  to  study and com pare the 
different finishes of m uslins of d if
ferent grades, o r even of the alleged 
same grade. T he difference is not 
in the th reads and not in the loom, 
but in the weavers operating  the 
looms.

W hat you w ant to  w ork into your 
advertising copy is ju st good selling 
points. W hy did you buy this o r th at 
line, from  such and such a house, 
ra th e r than com petitive lines which 
you knew about? M aybe there  was 
little or no difference in price, but 
one appealed to  as being b e tte r than  
the other. Get the poin ts th a t in
fluenced you into clear-cut form  and 
use them  in your advertising. If  
they were w eighty enough to  influence 
you, they’ll also influence others.

Because a certain com m odity o r 
line seems ra th e r fam iliar and com 
m onplace you are not to  suppose th a t 
no th ing  of a new and in teresting  n a 
ture  can be said concerning it. T he 
houses from  which you buy th ings 
will be glad enough to  help you to 
find fresh and in teresting  m ethods of 
advertising  the com m odity or line to 
your trade.

T he difficulties of advertising  ef
fectively stocks of the sm all dry  goods 
store  is in p art physical. T h a t is, 
your new spaper office is no t alw ays 
equipped w ith suitable type face, b o r
ders, etc. Y our paper, it m ay be, is a 
sm all weekly o r sem i-weekly publica
tion, and the m an th a t sets the ad 
vertisem ents isn’t as clever a t the 
w ork as he ought to  be; but if you 
would talk  the m atte r over w ith him  
—and m aybe so show  him  som e good 
m odel new spaper announcem ents clip
ped from  some big city paper—per
haps you m ight stim ulate him  to try  
to  get out of the  ru t and set your 
advertisem ents in b e tte r style.

A no ther physical lim itation, is th a t 
your new spaper announcem ents m ust 
be sm aller in size than  the m ore ef
fective big city sto re  advertisem ent. 
But a fte r all there is a qualitative, as 
well as a quantitative, standard . N o t 
m ere bigness alone m akes a s tro n g  
appeal; it is w hat you say, and how 
you put it. T he  good advertiser can 
overcom e, to  som e extent, th is phys
ical difficulty inherent in the  sm aller 
sized announcem ent. M ake every 
sta tem ent tell. S trive fo r m uch in 
little ; and above all, fo r fresh and 
orig inal ways of p u ttin g  things.

T his m eans th a t your copy should 
be carefully  w ritten. You are a busy  
m an, of course, and have ever so 
m any th ings to  look a fte r personally . 
And you m ust w rite all th is advertis
ing copy—usually a t spare m om ents, 
and in a very  hasty  m anner. You are 
not satisfied w ith it yourself. Y ou 
know  it could be better. Y ou w ish 
it m ight be. B ut you im agine, p e r

haps, it is the best you can do under 
the circum stances.

M aybe w hat you need is to  plan 
your schedule of the week’s w ork  so 
as to  allow m ore tim e for g e tting  up 
advertising  copy. I suspect th is is 
true  of a good m any folks. W hen 
you stop to  reflect how  im po rtan t it 
is that you get the m axim um  of value 
from  th a t investm ent in new spaper 
space, you will realize th a t no an 
nouncem ent should be carelessly or 
hastily  w ritten . You pay ju st the 
same, w hether y our copy be good or 
bad. And th is m uch is certain : Y our 
prin ter can’t m ake a good appeal out 
of poor copy. Give him  the best you 
can to  s ta r t with, and then try  to  get 
him  to do the best he can w ith th is 
m aterial.

T he result will be b e tte r  announce

m ents fo r y our store. W h eth er your 
advertisem ents be large o r small, 
they will be m ore effective.

I t is easy to  get into ru ts in w riting  
advertising. I t  is easier to  jo t down 
the same old trite  phrases one has 
used time and again than  it is to  th ink  
up new and less obvious ways of say 
ing the  sam e thing. M aybe people 
are not reading your new spapers ad
vertisem ents because they are dull 
and un in teresting . M aybe it is be
cause you’ve been saying the same 
th ings until they  have clean lost the 
charm  of novelty. F ran k  Fenwick.

You can’t expect new goods to  look 
up-to-date and a ttrac tive  if you place 
them  in old-fashioned show cases. O ld 
display fixtures keep the stock looking 
behind the tim es.

REMEMBER—
G. R. Automobile Show— February 20 to 25.

After looking over the latest models in Automobiles— 
come in and let us show you our new lines of spring merchandise.

Make our house your headquarters 
while in the city.

Qûality Merchandise— Right Prices — Prompt Service

PA U L STEK ETEE &  SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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| Expert and Artistic Workmanship
f are two other underlying principles 1
| of |

PRINCIPLE SHIRTS I
I  |
|  Connect up these two facts with the others we are giving f

you from week to week. 1

Daniel T. P atton  fir Company
G rand Rapide.Michigan - 5 9 * 6 3 M arket Ave. N.W. 

The M en's F u rn ish ing 'G oode H ouse o f M ich ig an
im iitniiiiitiiiMiiiifiiiiitmiiimiifttiiHiiiittiit

m

The Best Place to
Get New Spring Merchandise Quickly 

On the Lowest Market

Grand Rapids Dry Goods Co.

We sell quality merchandise AT WHOLESALE ONLY at lowest 
prices prevailing and DELIVER THE DAY THE ORDER IS
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Plans Made For the Flint Convention.
Lansing, Feb. 15—T he F lin t con

vention has already been announced.
I t will be held M arch 8 and 9. I am 
very glad to  announce th a t we have 
some very able men spoken for, in
cluding George E. M acllw ain, of the 
B abson’s Statistical O rganization  on 
the subject, “The Real Causes of 
P ro sp erity ;” T. L. Blanke. of the 
W urzburg  D ry G oods Co., Grand 
Rapids, ion the subject, “M odern Re
tail A ccounting;” Verne C. Divine, 
President of the S tandard  A dvertising 
Co., of Chicago, on the subject, “Re
tail A dvertising  for 1922;” and Prof. 
W alter H. French, of the M ichigan 
A gricultural College, on “Vocational 
T rain ing  with reference to Salesm an
ship.” Prof. French is universally  ac
cepted as the leading educator of 
M ichigan in his line, having had years 
of experience as the executive man in 
the S tate D epartm ent of Public In 
struction  and later a t the head of his 
D epartm ent in M. A. C.

W hile in F lin t yesterday I conferred 
with the m anagem ent of the H otel 
D uran t regard ing  hotel rates. T he 
D u ran t is a m agnificent hotel and is 
w onderfully  equipped for a convention 
of th is kind. I t  is a fact th at the hotel 
rates are a little  high, the rooms 
(single) being $3.50 to  $4 and the 
room s (double) being  $5 to $6. The 
m anagem ent, however, will co-operate 
with our m em bers to secure them  
room s in the o ther hotels in Flint 
where the rates range from  $1.25 per 
day to $2.50 single and from  $2 to  $4.50 
double. Those who are  acquainted 
w ith the F lin t hotels will do well to 
com m unicate directly  and m ake their 
own reservations. T he chairm an  of 
our P ro g ram  Com m ittee, Mr. Jackson, 
is well satisfied that the D u ran t m an
agem ent will render the assistance 
necessary to secure less expensive 
room s outside of the D urant. T h is is 
a m atter you would do well to look 
after at an early  date.

A t a recent m eeting of the B oard of 
D irectors, held  in F lint, there  were 
p resen t with the d irectors m em bers of 
the P a tte rn  C om m ittee and P rogram  
Com mittee. A t that time the question 
of the election of President, F irs t Vice- 
P residen t and Second V ice-P resident 
was b rough t up and, after discussion, 
it was decided that the m anager should 
send a bulletin to the m em bers pre
vious to the F lin t convention, calling 
atten tion  to> the proposed am endm ent 
to Section 8 of A rticle 5 of ou r con
stitution.

T he reason for advocating  this 
am endm ent is th e  desire on the p a rt of 
those advocating it to give the m em 
bers in the convention m ore of a 
chance to choose reg ard ing  the per
sons who are to be elected for its 
chief officers. I t  was thought by ask
ing the N om inating Com m ittee to 
nom inate nine m en for the th ree  h igh
est offices, that the men receiving near
ly as m any votes as the P resident 
should occupy the nex t highest offices, 
instead of nom inating three of our 
very best men for the office of P resi
dent w ith th e  inevitable result that 
two of them  would not be elected 
P resident, nor be eligible a t this elec
tion for V ice-President.

Jason E. H am m ond, 
M anager M ichigan Retail D ry 

Goods Association.

PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, bu t not guaranteed

against changes.
Bleached M uslin*.

Auto _____________  16%
Fruit of the Loom — 19%
B ra v o -------------------- }$C&bOt m-—----  lw
14 In. Indian Hd. S.F. 25 
Big Injun --------------  1|%
Hope --------------- -—  1“
36 in. Indian Head — 20 
33 in. Indian Head --  18%
54 in. Ind. Head L.F. 32%

16%
14
15%
10
10%
18%
19%14
15%

Unbleached M uslins.
Plaza -------------------  09%
96A 36 i n . --------------- 12%
Black H a w k ------------- 13%
G iant -------    12%
40 in. E x p o s it io n -----  14%
40 in. 96A ________ -  12%

W ide  Sheetings. 
Pepperell Unblea.
10-4 _______  53
9-4 _______  49
8-4 _______  44
7-4 _______  40Less 5 per cent. 

Pequot Unblea.

Blea.58
53
49
44

Blea.66
6065
60

10-4 _______  60
9-4 _______  55
8-4 _______  60
7-4 _______  44

Less 5 per cent.
Pillow Tubing.

12 in. Seneca--------  32%
15 in. Seneca--------  34%
12 in. Pepperell -—  32%
45 in. Pepperell------ 33%
36 in. Edw ards------  26%
42 in. Indian Head 30
42 in. C abot----------- 31%
45 in. Cabot----------- 33%
42 in. Pequot --------- 38
45 in. Pequot --------- 40
40 in. Quinebaug-----30
Denims, Drills and Ticks.
220 Blue D en im __  18%
240 Blue D en im ---  17
260 Blue D en im ---- 16
Steifels D r i l l --------17%
8 oz. C anvas---------  17%
Armour, ACA Tick,

8 oz. ------------   28%
Cordis, ACA Tick __ 25 
Warren Fancy Tick 35 
Thorndyke Fy. Sat. 37%
Amoskeag, A C A ----- 28%
Cambrics and Longcloth*. 
Berkley, 60 Cambric 21% 
Berkley, 60 Nainsook 21% 
Berkley 100 Nains’k 30 
Old Glory, 60 Camb. 18% 
Old Glory, 60 Nain. 18% 
Diamond Hill, Nain. 16% 
Diamond Hill, Camb. 16%

77 Longcloth-------  13%
81 Longcloth-------- 16
84 Longcloth-------  17%

7001 Longcloth-------- 16
7002 Longcloth-------  16
7003 Longcloth--------
7004 Longcloth-------

Ginghams.
A. F. C . ----------------
Toile du N o rd ------ -
Bed Rose -------------
Dan River ------------- 17%
Everett C lassics-----15
Amoskeag Staples — 13 
Haynes Staples __— 18 
Lowe Cheviots, 32 in. 15
Bates 32 in. ---------  02%
Treffan 32 in. — —  27%
B. M. C. Seersucker 18% 
Kalburnie 32 in. _—  22% 
Jacquelin, 32 in. —  40
Gilbrae. 32 i n . -------  45
32 in. T issu e ------------42%
Manville Chambray -  16% 
Red Seal Zepheyr ___ 18%

Prints and Percales. 
Columbia, Lights — 15

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL-KNOTT COMPANY,
Comer Commerce Ave. and 

Island St.
Grand Rapids, Mich.

Columbia, Darks —  
Columbia, Lt. Shorts 
Columbia, Dk. Shorts 
Am. Prints, Greys __
Am. Prints, Indigo— 
Manchester 80x80 Lt. 
Manchester 80x80 Dk.
Scout, 64x60, Lights 
Scout, 64x60, Darks.
Shirtings --------------  09
Reds _____________  11

O utings and Cantons.
Cashmere Twill ----- 15
27 in. Unble. Canton 14
100 Flannelette-----— 12%
1931 Outing Lights _ 13% 
1921 Light Outings _ 12% 
Applefleece Shaker — 14% 
Scotchdown Shaker -  16' 
Appledown Shaker — 16 
24 in. White Shaker 11% 
26 in. White Shaker 12%
Daisy Cloth ----------  16
1931 Dark Outings — 15
Draperies and Cretonnes.

Hamilton T w ill------ 16
Dresden Fy. Drapery 18 
Tudor F’cy Drapery 20
Nu D r a p e -------------36
Westmoreland Creto. 16
Fancy Silkoline------  16%
Stratford Cretonne— 16
3544 D. B. Scrim -----
8177 Curtain Net —
8342 Curtain Net —
4039 Marquisette-----
Dragon Drapery -----
36 in. Art Cretonne—

67%
87%

13% 
35
62% 20 
30

____ __________ 25
36 in. Ëlco Tapestry- 30

L in in gs and Cam brics.
Tico D S a tin e-------- 20
No. 40 Blk. Satine _ 16% 
No. 1 White Satine -  14% 
No. 50 Percaline —  16% 
DD Black Satine — 25 
Satin Finished Satine 37% 
Raidant Bloomer Sat. 42% 
36 in. Printed Satine 60 
Windsor Cambric —  09 
Parkwood Wash Sat. 57%

Merltas Oil Cloth.
5-4 White -------------3 10
5-4 Mossaics ______ 2 95
5- 4 Blue Figure ----- 3 10
6- 4 White _4 10
All oil cloth Bold net cash, 
no discount.

Flags. Doz.
16x24 in. Spearheads 1 32% 
18x30 in. Spearheads 1 90 
24x36 in. Spearheads 2 95 Each
3x5 ft. Reliance Prt. 70 
4x6 ft. Reliance Prt. 1 30 
5x8 ft. Reliance Prt. 1 90 
6x9 ft. Reliance Prt. 2 90 
8x12 ft. Reliance Prt. 4 25 
4x6 ft. Defiance Swd. 2 00 
5x8 ft. Defiance Swd. 2 75 
6x9 ft. Defiance Swd. 3 60 
8x12 ft. Defiance Swd. 5 20 
10x15 ft. Defiance Swd 8 00 
6x9 ft. Sterling Wool 7 50 
8x12 ft. Sterling Wool 11 50 Gross
No. 7 Muslin Flags _ 7 20 

Sheets and Pillow Cases. 
63x90 Pequot Blea—  15 85 
63x99 Pequot Blea.— 17 35 
72x90 Pequot Blea.— 17 35 
72x99 Pequot Blea.— 19 00 
81x90 Pequot Blea.— 18 85 

Less 6%
81x90 Standard____ 15 00
42x38% Utica Cases. 4 15 
42x36 Pequot Plain — 4 32 
45x36 Pequot Plain — 4 56 
42x36 Pequot S. S. — 6 32 
46x36 Pequot S. S. — 6 56 

Less 5%

42x36 Meadowbrook _ 2 78
42x36 Lenox -----— - 3 00
42x36 Standard------- 3 15

Wool Goods.
36 in. Hamilton, All 

Wool Storm Serge 
No. 75. 60 in. Storm

Serge ---------------
No. 4040, 60 in. Storm

Serge __________ 1 10
40 in. Julliards Pia. 1 32% 
50 in. Julliards Pla. 2 00 
6120, 50 in. French

Serge ________  1 50
K S, 36 in. Storm

Serge __________  87%
2215, 50 in. Storm

Serge _________ 1 22%
56 in. Silvertone

Coating ________ 2 00
D R N Tricotine__ 1 65

Carpet Warp.
Peerless, White ____  46
Peerless, C olors____  50

Diaper Cloth.
18 in____ __________ 1 15
20 i n . _____________ 1 26
22 i n . _____________ 1 85
24 in. _____________ 1 46
27 i n . _____________ 1 60
30 in. _____________ 1 76

Blankets.
Nashua Cotton Felted.

54x74, G. W. T . ______ 1 50
60x76, G. W. T . ______ 1 65
64x76, G. W. T . ______ 1 60
68x80, G. W. T . ______ 2 00
72x80, G. W. T . ______ 2 15
72x84, G. W. T . ______ 2 30

Catlin Cotton Felted.
54x74, G. W. T . ___ 1 32%
60x76, G. W. T . ______ 1.42%
60x80, G. W. T . ______ 1.60
64x76, G. W. T . ____1.50
64x80, G. W. T . ______ 1.60
70x80, G. W. T . ______ 1.90

Notions.
Doz.

1225-F Boston Garters 2 25 
Rubber Fly Swatters 90 

PerM
Roberts N eed les____2 50
Stork N eed les______1 00

Per Box
Steel Pins, S. C. 300 42% 
Steel Pins. M. C. 300 46
Brass Pins, S. C. 300 75
Brass Pins. M. C. 300 86

Doz.
Coats Thread_____— 59
Clarks Mile-End Td. 59 
J. J. Clarks Thread- 66 
Gainsborough Hairnets

D. Mesh _________ 1 00
Gainsborough Hairnets

S. Mesh _________  80
Per Box

R. M. C. Crochet Cot. 75 
B-4 Clarks Crochet C. 90 
Silkine Crochet Cotton 90 
Sansilk Crochet Cot. 55 
Dexters’ Knitting

Cotton, W h ite ____1 50
Dexter's Knitting 

Cotton, Blk., col’d.- 1 76 
Allies’ Yarn, bundle- 6 50 

Pound
Fleishers Knitted 

Worsted, skeins —  2 00 
Fleishers Spanish

Worsted, balls __2 25
Fleishers Germantown

Zephyr, b a l ls _____8 30
Fleishers Saxony, ba. 3 30 
Fleishers Knitted

Worsted, b a lls____2 26
Fleishers Scotch 6k

Heather, ba lls_____2 56
Dos.

Ironweave Handkfs.— 90
Rit Dye S o a p ---------- „ 80
Bixby Jet Oil Paste- 1 35 
Bixby Brown Paste — 1 36

Men’s Sweaters.
Heavy all wool rope or shaker knit

for men ------------------- -----------— 5 rzWool slip overs for men (respun)— 2 60 
Men’s fashioned all wool shakers — o w  
Men’s % Cardigan stitch, according 

to quality, e a c h ________  3 00 to 4 60
Ladles’ Sweaters.

Style entering Into price, it is impossible 
to give specific Quotations, but sweaters 
that may readily be sold can be had in 
a variety of styles and combinations from 
$3.00 to $5.00 each.

Bath ing Su its  for Sp rin g  Delivery. 
Men’s all pure worsted, plain -—- 22 60
“ IS A “ ‘.Twor*lt<‘ « s» oo
Ladles’ alf pure worsted, plain —-  26 00 
Ladies’ all pure worsted striped and 

color combinations ———----- 27 00 up
Athletic Underwear For Spring.

B.V.D.’s, No.01, Men’s union suits 12 62% 
Seal Pax, No. 10. union suits — 10 50 
Men’s 72x80 Nainsooks, m a y te

had a t --------------- --------- 7 25 to 9 00
Men’s Soisettes, highly mercerized 

atMen’s No. 150 “Hallmark” 72x80
Nainsook -----------------------------* * 75

Men’s 64x60 Nainsooks — ----------  6 50
Men’s 84 Square N ainsooks----- 9 00
Men’s Fancy Nainsooks -----------  8 76

Wide and Medium Stripes.
B. V. D. Shirts and Drawers,

Shirts ----------------------------------  ® ° ‘%Drawers ___ _______ ____ _—  i «0
B. V. D. Athletic Style No. U-101 12 62%
U-D Youth’s B. V. D . ------ -—- —  8 50
Boys’ “Hanes” No. 756, 72x80,

Nainsook Union S u its------------ 7 25
Boys’ “Hanes” No. 856, 72x80,

Union S u its --------------------------  ®
Boys’ 64x60 Union S u its ----------  “ ««
Boys’ 72x80 Union S u its-----------  6 2»
M en’s and Bo ys’ Cotton Underwear for. 

Spring.
Men’s Egypt Balbriggan Shirts

and Drawers ---------------—— ------ *Men’s Egypt Balbriggan Union
Suits -------------------—------- - 7 60

Men’s Egypt Ribbed Union Suits 
Lawrence Balbriggan Shirts and

Drawers ---------------- ——-----------
Men’s Cotton Ribbed Union

Suits, Egyption ---------- ——-----  s 60
Men’s Combed Yarn Cotton Union

Suits, Egyption ------------—-------uo
Boys’ Balbriggan Union Suits,_________________  4 50

4 60

8 00 

7 50

Ladles’ Underwear. 
Vellastic Fleeced union suits,

HN-LS or D N -E S -----Reg. sizes
Ex. sizes ----------------- --—-— —

Fleeced vests and pants, vests 
HN-LS, DN-BS, LN-NS, Reg. Slz 

Ex. Sizes
Pants, AL open or closed Reg. Si.

Ex. S iz e s ------ ----------- -----------
Union suits, 11 pound rib,

DN-ES or LN-NS, Reg. Sizes — 
Ex. S iz e s -------------—----------------

Men’s Underwear.
Hanes shirts and draw ers----------
Hanes union suits — ------ -
Black Label High Rock shirts and 

drawers

14 50 
16 00
. 8 26 
. 9 00 

8 25 
. 9 00
10 00 
11 00

7 50 
14 00

UlanciD Mll 8 60
Red Label- High Rock shirts and

drawers M_—■ . — » w
Black Label~High Rock union suits 15 00 
Red Label High Rock union suits 16 60 
14 pound combed union suit with

Cooper collarette---- --------------- | |  00
Heavy all wool union s u it -------------35 os
18 pound part wool union suit ----- 18 00

Hosiery— M isse s and Ladles.
Misses 300 needle combed hose, 

bxd. 1 doz. $2.25 on 7 rise 10 tall 65 
Boys’ 3 lbs. on 9, extra clean yarn 

on 8 (R10F5) -------------------------  3 26

Ladies’ 220 needle combed yarn
hose, seamed back — ------- - z 6W

Ladies’ 220 needle mere, hose with 
440 needle rib. top fashion seam
in back -------------- -------------------- “Ladies’ fleeced hose, hem to p ---------2 2®

Ladies’ fleeced hose, rib. t o p ---------3 ou
Ladies’ fleeced hose, rib. t o p ---------3 2»

Hosiery— M en’s.
Men’s 176 Needle Cotton Cut Toe $1 00 
Men’s 200 needle full combed yarn

hose . i__i ----------------------— 2 io
Men’s 220 “needle full mere, hose — 2 50 
Men’s 240 needle fiber silk hose —  4 50
Men’s pure silk hose - - - - - - ------- ® 2®Nelson’s Rockford socks, Mis. ----- * 2«
Nelson’s Rockford socks. M is .------ J so
Nelson’s Rockford socks, M is .------- * 50

In fants Hosiery.

Cashmere. Silk Heel and Toe,
60 per cent. Wool --- -------------- 4 13%

Infants’ Cotton Hose lx l  R lb ------- 1 00
Infants’ Mercerized lx l R ib ---------- 2 oo
Infants’ Fibre and Wool Hose - - - - - - 6  50

B o ys’. M isses and Lad les’ Hosiery. 
Misses lx l  Cotton Ribbend 7H^se& ^  ^
Boys’ 2xl Cotton Ribbed H ^ e ^  y  ^

Egypt

M en’s Dress Furnishings.
Slidewell collars, linen or soft — - 1 60 
N eckw ear 2 10, 3 75, 4 50, 6 00. 7 50 9 00
Flannel n ight sh irts -------- - J® 50
D ress pants --------------------- 22 50 to 48 00
M ufflers ---------------------------12 00 to 19 60
D ress sh irts ------------------ £00 to 48 00
Laundered stiff cuff sh irts, 80 aq.

percale ----------------------------------------|®President and Shirley suspenders — 4 60
Men’s Work Furnishings. 

M ackinaws ------------------------- 7 ®0 4° 00
Sheep c o a t s ----------- — - - - - -  7 00 to 12 60
No. 220 overalls or jack ets-------- J2 oo
No. 240 overalls or jack ets--------10 00
No. 260 overalls or jack ets------ - 8 87%
Stiefel rope stripe, Wabash stripe 

Club or Spade overall or ja9ket.
2 seam , triple stitched ---------------13 50

Coverall khaki ------------------- - - - - -  „2
Cottonade p a n t s -------------- 16 50 to 21 00
Black sateen work shirts - — —— » *7% 
Nugget blue chambray work shirts 8 00
Golden Rule work sh ir ts ----------— * 60
Piece dyed work sh ir ts------- * |®.
B est Q uality work sh irts __ 9 00 to 13 50
Cherry V alley  flannel s h i r t s --------  23 50
Buffalo flannel sh ir t s ------------------ 30 oo
Domet flannel sh irts  ------------------  »
Standard flannel s h ir t s ------------- - 22 00
Harding flannel sh irts  ---------------1» 87%
Work suspenders - - - - ------- ———  “Shirley Police or X Back work Sus. 4 60

Bo ys’ Furn ish ings.

Knickerbockers --------------- ® 0® Jo
Mackinaws ------------ ------- 4 25 to
Overalls, Brownies, etc. — 6 50 to 
Youths’ Wabash stripe overall —  
Coverall

15 00 
8 60 
9 00

10 25
16 60 
16 60
8 50Standard flannel sh ir ts ---------- -----

68x72 dress sh ir ts-----------------------
Caps and Umbrellas.

Black sateen shop cap. doz. 1 00
Dress caps, men s. doz. — 7 50 to 19 60 
Dress caps, boys’, doz. _—  7 26 to 10 25 
Men’s & Ladies’ Umbrellas 10 60 to 48 00

Ladles’ Furn ish ings.

Middy Blouses, red, green, or navy
wool flannel, e a c h ---- --— -------- J oo

Serge middy blouses, each - - - - - -  • *®
Voile waists, doz. ----------  9 00 to 16 00
Georgette waists, e a c h ---------------* J*
Crepe De Chine ws’jts, each ----- 8 Z5
Tricollette waists, each —- — ——— ■ Bungalow percale aprons, dz. 7 50 to jl do 
Bungalow Gingham aprons, doz. 18 50 
Gingham house dresses, dz. 24 00 to 48 00 
Best sateen petticoats, doz. 9 00 to 18 60
Pettibockers, doz. ------------ — -2 22Bandeaux, d o z .---------------- 2 25 to 12 00
Brassiers, doz. ------------ — 3 25 to 13 50
Silk and cot. Env. Chem. dz. 6 00 to 19 60 
Outing gowns ___________  8 60 to 13 50
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Extent of the Damage To California 
Products.

El Cajon, Calif., Feb. 5—Y our sug
gestion th at a few lines on the prospect 
of the lem on and orange crop of 
California, m ight be in te resting  at this 
tim e is timely. I have been waiting 
for the reports of the E xchange’s 
com m ittee, appointed to gather the 
data, necessary to an intelligent for- 
cast of these two im portant crops, but 
the lateness of the w inter crop has de
layed reports m ore than a  m onth.

Good authorities, however, seem to 
fear an unprecedented shortage in the 
orange supply, of first-class fruit, such 
as carries the Sunkist brand. And 
from  all th at has happened during  the 
last sixty days, I am inclined to feel 
th a t such fears are p re tty  well g round
ed. T he early  Navel crop of the 
N orthern  valleys of Southern Calif
ornia was a little late, but m ost of it 
from  the hot locations went E ast and 
found a good m arket, though the re
tu rns to the grow ers were no th ing to 
make them  feel happy.

T he sum m er—with the exception of 
Septem ber—in all the Southern val
leys of the S tate was too cool for 
Navels to ripen early enough for 
C hristm as trade. T he result was they 
got caught on the trees and a severe 
wind sto rm  in early Decem ber, ju st 
as they were beginning to  color 
bum ped them  severely, blowing off 
perhaps 10 per cent, of the near ripe 
and bruising  a large percentage of the 
rem ainder, which has been dropping 
quite freely since. T his m eans m ore 
than 60 per cent, of the crop m ust go 
to by-products, norm ally 30 per cent, 
is not packed, by the E xchange’s 
packing houses, which handle about 
70 per cent, of California’s to tal p rod
uct.

Follow ing the wind storm  was a 
twelve day dow npour, which was cool 
and did some damage. N ow  a part 
of the State is experiencing another 
s tro n g  wind. T his valley has es
caped so far but it will surely get its 
share. F o rida’s crop was curtailed by 
storm s, so it looks like a short Navel 
crop, and the late Valencias m ay be 
injured too.

A nother very good sign of shortage 
is evidenced by the presence o f specu
lato rs in the field, offering to take 
“run of orchard, including wind falls” 
at a price near the average re tu rns if 
shipped th rough the Exchange. These 
speculators never m ake any effort to 
buy except when they can get a lot 
of Exchange discards a t a tim e when 
the crop is damaged, o r the supply of 
Exchange standards is short.

T his year there is a stronger de
m and for so-called culls perfectly  
good oranges, but off color, small, or 
with wind bruises which make them  
unsafe fruit to warehouse because of 
the dozen o r m ore new by-products 
which the last tw o years have de
veloped from  the juice o f these  so- 
called culls. T he principle products 
are becom ing popular, especially o r
ange vinegar and orange oil. T he 
form er takes one back to  the good old 
days of real cider vinegar. T his o r
ange p roduct has a flaavor all its own.

W ith  th e  E xchange’s discard no 
longer available for local consum ption 
o r speculative shipping and every ap
pearance of a sho rt crop, the specu
lato r is quite active. These fellows 
are the boys w ho m ake the money, 
when o th ers lose it. L ast spring  I 
had 100 trees of lem ons which I had

not sent to the dum p when prices be
gan to soar. The E xchange would 
not take them  because they were tree- 
ripe (yelow on the trees and over 
size), which prevents packing in uni
form  colors; tree-cured, which they 
claim  will not keep equal to  the  w are
house cured. A speculator paid me 2c 
per pound for run of o rchard—$1.50 
per com m ercial box. T hey were six 
weeks reaching Philadelphia, and sold 
a t auction on a $15 m arket! My specu
lative friend netted alm ost $9 per box 
with less than 2 per cent, for decay. 
Had the Exchange been willing to 
handle th is lot of 300 boxes for me my 
re tu rns would have been $10 per box 
net! T he consum er was soaked; so 
was I.

Should we experience a large sho rt
age and another condition like we had 
in the lemon m arket of last sum m er, 
oranges m ay he  a real luxury. G row 
ers don’t like these  speculative con
ditions. T hey rarely  m ake anyth ing  
on thorn for reasons noted above.

The lemon crop looks very prom is
ing, indeed, b u t the winds m ay have 
dam aged it and probably  has. A half 
a crop is enough to g lu t the m arket on 
a cool sum m er. California has 33,000 
bearing  acres of lemons, with 17,000 
m ore to come into bearing  w ithin two 
years. If lem ons could be retailed at 
what they ought to be, we m ight hope 
to sell all this production; but a cost 
of 2c each to the  grocer re tu rns the 
grow er only a  red ink statem ent. T he 
spread between cost to produce and 
consum ers’ price is six o r  seven tim es 
what it ought to  be. Lem ons a t $7 
per box wholesale will now re tu rn  the 
grow er $1 per box. If  he has a good 
orchard  he will get 375 com m ercial 
boxes from an acre, a t a cost of not 
less than  $275 cash outlay. So it will 
be seen that, as usual, the farm er gets 
it in the neck.

I don’t look for a  paying lemon 
m arket this spring, and the sum m er 
m arket will depend g reatly  on w eather 
conditions. T here  will be little danger 
from exports, unless the E astern  
wholesale m arkets rise above $8, as 
that price will draw  all the storage and 
tree-ripe fru it in sight to the m arket. 
U nder presen t Italian  conditions th a t 
fruit w on’t come th is way under a $9 
@10 m arket. J. E lm er P ra tt.

. L a te r  R eport.
E l Cajon, Calif., Feb. 8— By now I 

suppose you know  all about the  Cal
ifornia freeze. It was too big and did 
too m uch dam age to the citrus all over 
the S tate to keep it under cover. L o
cal prices for lem on and orange culls 
have tripled in th ree  weeks.

Inspectors began inspecting  o r
chards in this valley Feb. 3 and report 
th a t but very little fru it is fit to ship.

C O L E M A N  (Brand)
Terpeneless

LEMON
and Pure High Grade

VANILLA EXTRACTS
Made only by

F O O T E  &  JE N K S
Jackson, Mich.

M. J. DARK & SONS
GRAND RAPIDS, MICH.

Receivers and Shippers of All

Seasonable 
Fruits and Vegetables

We are in the market to buy and sell
POTATOES, ONIONS. BEANS, FIELD SEEDS

Any to offer, communicate with us.
pfeasant1 'street,* Moseley Brothers,
Hilton Ave. &  Railroads. GRAND RAPIDS. MICH.

M I L L E R  M I C H I G A N  P O T A T O  CO.
Wholesale Potatoes, Onions

Correspondence Solicited

Frank T. Miller, Sec’y and Treas.

M A KES
T H E

7 * ^  F L O U R

ID EA L
B REA D

A SK  Y O U R G R O C ER  FO R

M A KES
T H E

ID EA L
SP R E A D

J U S T  A R R IV E D  C A R L O A D  N E W  C R O P  J A P A N  T E A S .  
S A M P L E S  A N D  P R IC E S  M A IL E D  U P O N  R E Q U E S T .

G R A N D  R A P I D S  »  B A T T L E  G R E E K
T V / t o l e s a i e  D i s f r i A u f o r s

Retail Grocers and General Merchants Association of Michigan
President— John Affeldt, Jr., Lansing.
V ice-President— Chas. Q. Christensen. Saginaw .
Treasurer— Chas. J. Schm idt, B ay  City.
Secretary— J. M. Bothwell, Cadillac-

Maintained for the purpose of Im proving conditions for the retail grocer and  
meat dealer. Letters addressed the Secretary w ill have prompt attention.

W e invite you to look over our stock of New and Used Soda 
Fountains, Tables, Chairs, Glass W are and Supplies.

W e are jobbers for the “Schuster” Line of Fruits and Syrups 
and our prices defy competition as we have no expensive road 
men to maintain.

GRAND R A P ID S STORE FIXTURE CO.
7 Ionia Ave. N. W. Grand Rapids, Michigan



N ot enough to pay for the picking 
and culling. M ost g row ers wi 1 let 
it hang until they can tell by its looks 
which is unharm ed, if any, and which 
can be taken to the packing house for 
the w ater test. County inspectors 
have taken charge of the packing 
houses of the Association and claim 
they will not perm it the m ovem ent 
of fruit picked since the 19th, until it 
has been off the trees long enough for 
them  to test with the only sure m eth
od except cutting  open. T he rail
roads claim  they will not accept any 
fru it not certified to by the official 
inspectors.

T he very few orchards which escap
ed th rough sm udgin"—and they are 
few—are, of course, doing their best 
to prevent the shipm ent of unfit fruit, 
as the g reater the shortage the better 
the delivered price. T he speculators 
are buying up dam aged o rchards for 
little or no th ing claim ing they can 
get the fru it into by-products before 
it is unfit. I t  is hard  to believe the 
oranges are of no value, for they 
look and taste prim e still, but we are 
told ano ther week and they will be 
like a dry sponge. If they  could be 
consum ed in tw enty  to th irty  days 
after first frost, they would be all 
rig h t; but they will not keep longer 
and retain  their juicy content.

O range trees on m y ranch  are not 
injured and the leaves show no sign 
of frost, but the lem ons on the lower 
reaches I T hey look like a M ichigan 
corn field afte r the first stiff frost. 
T here  will be no lem ons in sight for 
a year w orth while th inking about. I t  
will be three m onths before any new 
grow th  will be ready for Abloom, and 
it is nine m onths from  bloom  to ma-
turity . . . . ,M ost of the citrus packing houses 
are figuring on closing for the season. 
M any grow ers-—those whose ranches 
are for sale—are m aking light of the 
dam age, claim ing their ranches are 
in a p ro tected  or “ frostless belt,” and 
to prove it are rem oving the evidence 
by picking the fruit, p runing the trees 
and burn ing  the dead wood and leaves.

J. E lm er P ra tt.

M I C H I G A N  T R A D E S M A N  

CO-OPERATING FOR PROFIT.

29

As To Poultry Profits. 
D iscussing the question of possible 

over-production o f eggs and poultry , 
and anticipated a ttendan t losses, the 
Division of Pou ltry  H usbandry , P u r
due U niversity, La Fayette , Ind., says: 

“A num ber of poultry  ra isers are 
w orry ing  because of a possible over
production and drop in price of eggs 
and poultry  products during  the  com 
ing season. A lowered price m ay 
come, but it will take a much lower 
price th an  that of last spring  to  seri- 
ousy affect profits, as is show n by the 
dem onstration  farm  reports of th is  
year. As it has alw ays been in the 
past, the good poultry  keeper, who is 
getting  a good egg production and is 
raising his stock well and econom ical
ly, will continue to make a good profit 
from  his poultry.

“ Indiana poultry  keepers are in a  
happy condition as far as feed prices 
are concerned, in com parison w ith the 
E ast and W est coasts of the U nited 
States. Feed prices, in California are 
about tw o-th irds h ig h er than here, and 
New York and New Jersey  prices are  
one-th ird  higher. T he prices of eggs 
and poultry  p roducts are not enough 
higher in either of these tw o locations 
to  make up this difference in feed cost. 
I t  is cheaper to ship eggs and poultry  
to the d istant m arkets than  to ship 
feed and m uch of the feed outside the 
corn belt m ust be shipped in from  our 
own middle W estern  states.

I t is strange, this love shortage 
and so m uch love is being made,

A “Scratch M y Back A nd 1 11 
Scratch  Y our’s” booklet th a t should 
be read by every Retail Grocer- euve.ry 
Retail G rocer’s Clerk every W hole
sale G rocer and every W holesale Cro- 
cer’s Salesman. .

T he purpose of th is booklet is to  
secure g reater co-operation between 
the Retail Grocer, the  W holesale G ro
cer and the M anufacturer. If you be
lieve that their general in terest is m u
tual and th at they  m ust stand o r tall 
together this booklet will in te rest you 
and if you are in any way connected 
w ith the G rocery T rade, there  is a 
copy of this booklet w aiting for you, 
free upon request.

L e t’s get acquainted: Perhaps we 
can help each o ther to  iron out some 
of our troubles. Y our acquaintance 
will be appreciated as I would like 
to know personally  everyone who is 
in any way connected with the d istri
bution of g rocery  products. A t least 
drop me a card to-day giving your 
name and address so that we m ay send 
you “C o-operation for Profit, and we 
believe it will lead to an acquaintance 
that will be m utually  profitable. 
A ddress me personally, Lloyd M. 
Skinner, P residen t Skinner M anufac
tu ring  Com pany, Om aha, N ebraska. 
—A dvertisem ent. _ ______

Egg Exports.
T he U nited  S ta tes D epartm ent of 

A griculture, th rough  its B ureau of 
M arkets and Crop E stim ates, reports 
exportation of eggs from  the U nited 
S tates to ta lling  4,966,074 dozen for 
the m onth of Novem ber.

O f these, 1,464,750 dozen w ent to  
the  U nited K ingdom , 7,270 dozen to 
Berm uda, 1,536,312 dozen to  Canada, 
540 dozen to B ritish H onduras, 70,- 
730 dozen more to o ther points in 
Central Am erica, 743,393 dozen to 
M exico, 1,132,110 dozen to Cuba, 9,- 
664 dozen to H onduras, 480 dozen to 
Jam aica, and 825 dozen to  o ther B rit
ish W est Indies. The to ta l exports 
for the same m onth last year were 2,- 
702,018 dozen. T he total exports for 
Jan u ary  to Novem ber, inclusive, of 
this year were 30,505,463 dozen. F o r 
the same period last year there were 
25,629,281 dozen.

You Make
Satisfied Custom ers

when you sell

“ S U N S H I N E ”
F L O U R

Blended For Fam ily  Use 
The Quality Is  Standard and the 

Price Reasonable

Genuine Buckwheat Flour 
Graham and Corn Meal

J, F . Eesley M illing Co.
The Sunshine Mills 

PLAINW ELL, MICHIGAN

Watson-Higgmslfflg.Co.
GRAND RAPIDS. MICH.

Merchant ^
Millers

Owned by H eichaats ¡yO TitiM 3¡

S f
Products sold by
Merchants

Brand Reeomneided * ’ 5.
by Merchants ^ ______ 3

NewPerfectionFlour
¡ Packed In SAXOLINPaper-lined 

Cotton, Somtary Sacks

Giant Shrimps.
T ouris ts in Alaska, when they stop 

off briefly a t Petersburg , find there 
an unfam iliar luxury in the shape of 
fresh-cooked shrim p in the shell, 
which they buy at a local cannery. 
T hey  take th em  away in payer bags 
and eat them  like peanuts.

The shrim p canning industry  in 
A laska is as yet in its infancy, bu t is 
expected before long to becom e of 
g reat comm ercial im portance. I t  is 
now centered a t P e tersburg  and 
W rangell, the shrim p being caught 
m ostly in Thom as Bay, F a rrag u t Bay 
and N ortheast Passage.

The shrim p are of at least a dozen- 
species, one of which is of g iant size, 
m easuring nine inches from  tip of nose 
to end of tail, a lm ost a lobster, and 
w ith m eat of a m ost delicate and 
delicious flavor.

The shrim p, delivered by the fisher
m en fresh at the canneries, are cooked 
and spread on shallow  trays to  cool. 
T hey  are then divested of their shells 
and the m eats are packed in gallon 
tins for shipm ent to  Seattle, where 
th ey  are fu rther processed and put
up in cans.

— #  ♦  ♦
Those collecting bootlegger income 

tax  m ustn ’t take it out in trade.

Makes a Hundred Delicious Dishes
W hile it is true that Shredded W heat is eaten in most 
homes as a breakfast cereal, there is no food that 
lends itself to so many delicious, nourishing combina
tions with fruits, creamed vegetables and creamed 

meats.

Shredded W heat Biscuit
is therefore the most economical of all foods and 
being thoroughly cooked, requires no kitchen work 

or bother. Being in biscuit form, it is so easy to make 
all sorts of delicious dishes with it for any meal in any 
season. We have created a steady demand for this 
product through years of consistent educational adver

tising.

M A D E  O N L Y  BY

1 he Shredded Wheat Company, Niagara Falls, N. Y.

/

§H An all year ’round fruit

DELICIOUS 
NUTRITIOUS 
WHOLESOME

Sold only by

The Vinkemulder Co.
GRAND RAPIDS, MICH.



M I C H I G A N T R A D E S M A N February 15, 1922

BETTER THAN EVER.

Largest Hardware Meeting Ever Held 
in America.

The tw enty-eighth annual conven
tion of the M ichigan Retail H ardw are  
Association was held in Grand Rapids, 
being the sixth tim e the organization  
has m et in this city, as follow s:

1904
1912.
1916
1920
1921
1922
T he convention was notable in m any 

respects, as follows:
I t  m arked the largest m em bership 

of any state  organization of the kind 
in the country—som ething over 1600.

T he enrollm ent of active m em bers 
at the convention was 1110.

T he convention honored itself by 
re-electing A rthu r J. Scott to the posi
tion o f Secretary  for the tw enty-first 
time.

T he papers, ‘addresses and reports 
were of a high order and the proceed
ings were characterized by a dignity 
and decorum  which are in keeping 
with the great industry  represented.

The exhibits were the largest in 
both num ber and variety ever shown 
at a hardw are convention.

T he m eeting was called to order 
T uesday afternoon by  P residen t Popp. 
Charles M. Alden pronounced the in
vocation. A fter the singing o f A m eri
ca, led by T reasu rer Moore, John  Mc- 
Nabb delivered the address of wel
come, which was responded to by 
V ice-President Sturm er. Pres. Popp 
then read his annual address, which 
was published verbatim  in the last is
sue of the T radesm an. T he President 
then  announced the special com m it
tees for the convention. Lee M. Bierce 
delivered an address on In ternational 
Econom ic Conditions and J. W . 
G riest addressed the m em bers on the 
Need of Education in Business.

The m eeting adjourned a t 4 o ’clock 
to inspect the exhibits and in the 
evening they attended  the E m press 
theater.

W ednesday m orning A. L. Kom - 
mers, of A ntigo, read a paper on 
T urnover, which was published ver
batim  in the T radesm an of last week. 
T he same is true  of two o ther papers
__one by A. H . Nichols, of D etroit,
on A uto Accessories as a  Profitable 
Side Line, and one by  h red  H igh, of 
Chicago, on M aking Service Pay.

Addresses were also made by  H. A. 
Pickert, o f D etroit, and Rivers P e ter
son, of A rgus, Ind.

W ednesday afternoon the exhibit 
hall was open until 6 p. m. In  the 
evening a cosed session was held, du r
ing which tim e the rep o rts  of th e  Sec
re ta ry  and T reasu rer were presented. 
Secretary  Sco tt’s report was published 
verbatim  in the  last T radesm an. L ater 
in the evening the closed session was 
declared open and the  Q uestion Box 
was opened and discussed.

T hursday  forenoon L. B. Gee, of 
W hitehall, delivered an excellent ad
dress on Sales Prom otion . F o u r pa
pers were then read, as follow s:

W . S. Fenton, Engadine, on Buying.
Fred  C. R ichter, T raverse  City, on 

H e Can W ho T hinks H e Can.

E. J. Foster, Grass Lake, on The 
H ardw are Dealer and H is Banker.

Olin Mason Caward, of Chicago, on 
A Shot in the Arm.

All of above papers are published in 
full in this week’s edition.

Election of officers resulted in the 
selection o f the following:

President—C harles A. S turm er, P o rt 
H uron.

V ice-President—J. Charles Ross, 
Kalam azoo.

Secretary—A rthur J. Scott, M arine 
City.

T reasu rer—W illiam  M oore, Detroit.
D irectors— R. G. Ferguson, Sault 

Ste. M arie; George W . Leedle, M ar-

Charles A. Sturmer, President.
shall; Cassius L. Glasgow, N ashville; 
Lee E. H ardy, D etro it; George L. 
C ripton, Britton.

T he report o f  the Legislative Com 
m ittee was received and adopted, as 
follow s:

F irst: As to  the revolver, or pistol
license, your com m ittee did not deem 
it wise, after studying the situation, to 
make any aggressive fight to  have th is 
law repealed, so the law rem ains as 
it was.

Second: Your com m ittee had a bill
prepared  and introduced in th e  Senate 
to  am end the Jud icature  Act, relative 
to  serving sum m ons, in civil suits in 
adjo in ing  tow nships in o ther counties. 
T his bill passed the Senate, but for 
some reason the judiciary com m ittee 
o f the house failed to report it out, 
and so we did not get the legislation 
asked for. T his was the real disap
pointm ent of the session, as we be
lieved that it would be a great help to 
our m em bers doing business in bo r
dering tow nships, in m aking collec
tions in adjo in ing  tow nships of o ther 
counties. .

T h ird : T he H ouse bill, introduced
b y  R epresentative Henze, providing 
for the labeling of all classes of m er
chandise, was considered in opposition 
to the m erchants interest, and_ it did 
not get any  farther than  a hearing  be
fore the com m ittee.

F o u rth : T he H ouse bill in tvrod«uced 
by R epresentative Byrulm, prohibiting  
the paym ents of any comm ission, in 
any form, for goods or m aterials used 
in public work, State o r M unicipal, 
seemed to be aimed at m erchants. This 
bill went to' th ird  reading in the H ouse 
but was defeated there, th e re  being 
only forty-six  votes in its favor.

F ifth : T he Senate bill in troduced by 
Senator M cN aughton, to regulate the 
m anufacture and sale of wire fence, 
passed the Senate, but your com m it
tee, with o thers, called for a public 
hearing  before the H ouse Com mittee 
w ith the result that the H ouse Com

m ittee  failed to  report it out. W e feel 
th a t  th e  w ork done on this bill w as of 
m uch im portance to the dealers handl
ing fence, and they  should co n g ratu 
late them selves th at it did not pass.

S ixth: T he Senate bill in troduced
by Senator O sborn, to require all 
fishermen to secure a license passed 
the Senate, but was defeated in the 
H ouse.

Seventh: T he H ouse bill in troduc
ed by R epresentative O ’Brien, to regu
late reciprocal insurance, and possibly 
m utual insurance com panies, seemed 
to be a dangerous bill to  the m em bers 
of your association, and your com m it
tee asked for a public hearing  before 
the house com m ittee, w ith th e  result 
th at it was defeated on th e  floor of 
the H ouse. W e understand th a t a 
large percentage of the m em bers of 
the H ardw are A ssociation carry  their 
insurance in H ardw are  M utuals and 
any unnecessary legislation m aking it 
harder for them  to do business would 
be against the interest of the m em bers 
of the H ardw are Association, and for 
this reason we opposed the  bill.

Your com m ittee w orked in con junc
tion with o ther com m ittees wherever 
it seemed best and in the in te rest of 
the H ardw are Association andi we es
pecially wish 'to thank  the officers and 
m em bers of all Associations, that in 
any way gave your com m ittee assist
ance, for w ithout th e ir help we would 
have been unable to  do the w ork th at 
was for us to do. H ow  well we done 
the work, we leave for you to  say, we 
tried to be on the job.

Frank  L. W illison.
J. Chas. Ross.

C. L. Glasgow.

J. C. Ross, Vice-President.
T he afternoon was devoted to  fur

ther inspection of the  exhibits and in 
the evening a banquet was held a t the 
Coliseum. Charles A. Ireland  acted 
as to as tm aster and addresses were 
made by A rth u r H . V andenberg  and 
Frederick  P. Sheets. M r. V anden
berg  spoke on the W ashing ton  arm s 
conference. H e said th a t, while his 
audience was interested prim arily  in 
the prom otion  o f “m ore hardw are ,’ 
all of these m en and wom en joined 
o th er heartful people all over the 
globe in w ishing th at in  in ternational 
relations 'the w orld could “scrap its 
hardw are” and deal together on  bases 
of am ity and justice and peace. Mr. 
V andenberg  spoke earnestly  of the 
conference’s splendid w ork. H e  urged 
that all Am erica m ake itself articu la te  
in notifying the A m erican senate th a t 
the A m erican people w ant A m erican 
ratification of th e  resu ltan t T reaties 
w ith g reatest possible speed. “W e 
led,” he declared, “in b ring ing  the 
conference to pass, in show ing it the 
way to epochal achievem ent, and now

we should lead in b e ing  first to  give 
its w ork the seal of form al approval. 
H e po in ted  out the wide difference 
betw een th e  T rea ty  of Versailles, w ith 
its League of N ations, and the con
trac ts  th a t  are c reated  by the T reaties 
of W ashington. H e show ed how the 
form er was a hard-and-fast co n trac t 
for te rrito ria l preservation all round  
the globe, a con trac t based upon force 
while the la tte r  is a vo lun tary  ag ree
m ent for relations th at seek peace 
th rough  justice and am ity. H e in
sisted that the tw o  should not be con
fused. “M any earnest citizens,” he 
declared, “could see no reason for 
A m erican opposition  to the League 
of N ations. B ut there  were m any 
m ore who urged serious objections to 
any such en tangling  alliances. N ot 
one of these la tte r ob jections can be 
legitim ately raised against the W ash
ington T reaties. T o do so—and thus 
to defeat this stupendous adventure 
— would be  a clim ax in treachery  to  
civilization.” Mr. V andenberg  de
scribed th e  direct results of the Con
ference, particu larly  stressing  the fact 
that it pu ts an end to  naval com peti
tion betw een the m ajor pow ers of 
the earth. T hen he described the in
d irect re su lts  and em phasized th at 
the Conference has set a new style for 
in ternational candor and by eye-to- 
eye negotiation  has w iped aw ay age- 
old suspicions and frictions and c rea t
ed a new atm osphere o f in ternational 
confidence and friendship.

Friday afternoon th e  final session of 
the convention was held. T he R eso
lution C om m ittee p resented  the  fol
lowing report, which was adopted: 
Stable Prices on S tandard  Products.

W hereas—An exhaustive study from  
an econom ic standpoint, based upon a 
full hearing  of all in terested  parties, 
has been m ade by  the Federal T rade 
Com mission o f the question of w h eth 
er o r not a m anufacturer of standard 
articles, identified e ither by trade  
m ark o r trade practice, should be per
m itted to fix by contract, expressed 
or implied, the price at which the p u r
chaser m ay resell them ; and

W hereas—T he said com m ission has 
m ade a special report thereon to Con
gress, in favor of legislation gran ting  
to m anufacturers such righ t and stat-

A sk  about our way
B A R L O W  B R O S. Grand Raolda. M ich

G R A N D  R AP ID S  
KNITTING M ILLS

Manufacturers
of

High G rade 

Men’s Union Suits 
at

Popular Prices 

W rite  o r W ire

Grand Rapids Knitting Mills 
Grand Rapids, Mich.



ing that bills then pending before the 
C ongress m ay well be ntade to  nieet 
the difficulties df the situâtjdn If 
am ended to provide for a feview df 
the term s of resale price corotrâcts oy 
a disin terested  agency, and

W hereas—tt  is understood th a t the 
S tephens-K elly  bill (H . R, 11) pend
ing is acceptable to  the  Federal T rade 
Com m ission as am ended by  the ad
dition of a section read ing  as follows: 

“T h at upon com plaint of any per
son, partnership , corporation , or as
sociation, being a party  in interest, the 
Federal T rade Com m ission mav, by 
a proceeding institu ted  in the m an
ner provided by section 5 of the  Act 
to  create a Federal T rade  Com mis
sion, approved Sept. 26, 1914, and 
after determ ination by it th a t th e  pub- 
lic interest so requires, term inate the 
whole or any such contract o r  regu
late the term s thereof, in the public 
interest. In  the conduct of such pro- 
ceeding, the Cornirnission tna,y exer- 
cise any and all the powers con
ferred upon it by such act of Sept.
26, 1914, and all the rights, privileges 
and im m unities therein provided for, 
including the right of appeal, shall 
likewise apply.”

Now therefore, be it 
Resolved—By the  M ichigan Retail 

H ardw are  Association, in convention 
assem bled, th a t  the recom m endation 
of the Federal T rade Com m ission be 
approved and that all legitim ate and 
proper efforts be made by this A s
sociation and by its m em bers to se
cure the enactm ent of the proposed 
legislation.

T urnover and Costs.
Realizing th a t  business has entered 

an era of declining prices, when com 
m odities will depreciate in value, while 
m oney appreciates, the M ichigan Re
tail H ardw are  A ssociation, assem bled 
in convention, a t G rand Rapids th is 
10th day of February , 1922, afte r care
ful consideration of the subject, urges 
upon all hardw are  m erchants th e  nec
essity of m aking their investm ents 
m ore productive th rough  the increase 
of m erchandise turnover, and recom 
m ends th a t every m erchant give 
thoughtfu l study to the follow ing fac
to rs  which have such an im portan t 
bearing  upon tu rnover:

Study com m unity conditions so as 
to  avoid buying goods th a t will not 
sell, and specify quantities w ith g rea t
er certainty of and confirm ing to
needs. . . c

Avoid overbuying for the sake of 
quantity  prices.

Keep records of com parative pur
chases and sales so as to determ ine 
future buying and elim inate noods th a t 
do not move properly.

Buy goods only when they are 
needed.

(Carefully study seasonal purchases 
and schedule shipm ents so as no t to  
needlessly tie up m oney in goods 
which can be bought every m onth, 
every two weeks, or every week.

Keep copies of all o rders given and 
check goods received against the o r
ders so as to guard  against buying 
the same goods twice.

Avoid duplication of lines, s ta n d 
ardize and concentrate selling efforts 
upon lines which best meet the re
quirem ents of your com m unity.

Carefully study your inventory, to 
discover evidence of overbuying, and 
dispose of old o r slow m oving goods.

T hese recom m endations are m ade 
in view of th e  changed econom ic con- 
ditions, and w ith the understand ing  
th a t m ercantile success will be largely 
dependent upon closer study of d is
tribution problem s, m ore  careful buy
ing and less speculating, m ore in ten
sive selling and the elim ination of 
faulty m ethods and burdensom e costs.

Business E thics.
R ecognizing thait 'maximum success 

for all can be achieved, and the in te r
est of the public best served, by strict 
adherence to sound ethical principles 
in business. W e approve of the  Code 
of Business E thics, adopted by  the 
Louisville Congress of. the N ational 
Retail H ardw are  Association, and to r 
the guidance of its m em bers, and the

inform ation of m anufacturers 
w holesalers In the hardw are trade, 
State its Conception of ethical p rin
ciples and their application to be:

T h a t the retailer should
At all tim es scrupulously regard  

terh is and discount dates in paying

Place o rders only in good faith, and 
accept goods so purchased.

R etufn no goods w ithout the sell
er’s consent.

R eport shortages prom ptly.
Keep inviolate price inform ation 

and o ther business confidences.

C. L. Glasgow, Director.
N ot stock m inim um  am ounts of 

m erchandise to 'keep o ther dealers 
from  buying.

Co-operate w ith o ther retailers. 
T h at the m anufacturer who util

izes th e  local m erch an t’s service
should . . , , ,

N ot discrim inate against th e  local 
m erchant by preferentia l price to other 
distributors.

N ot sell consum ers in com petition 
with retailers.

Avoid price discrim inations by
m aintaining uniform  prices for all 
customers.

N ot substitu te for goods ordered, 
w ithout consent o f buyer.

N ot place goods on back orders 
w ithout notifying buyer and receiv
ing approval. , d .

Furnish  buyer with copy ■ of each 
order. . . . . . .

Not overstock an individual m er
chant, nor a com m unity, by selling to 
general and o ther stores, goods simi
lar to  those the hardw are dealer has 
ordered in ample quantity.

Avoid duplication of effort and ex
pense incident to sending two or m ore 
salesmen over same territo ry .

The Association also strongly  con
demns the gossiping salesman who 
m akes a practice o f telling one dealer 
about the shortcom ings of another, 
and a th ird  about the lack of business 
virtue in the second; be it

Resolved— T h at the Secretary of 
the A ssociation shall cause this sta te
m ent to be p rin ted  and copies to be 
mailed to all m em bers of the Associa
tion and to officials of Am erican 
H ardw are M anufacturers’ Associa
tion and the National H ardw are  A s
sociation. . .

W hereas— O ur State Association 
having a m em bership w hich is the 
largest of any one State and realizing 
th at a larger portion  of this unusual 
grow th has been due to the hard work 
and untiring efforts of our W orthy  
Secretary, A rth u r J. Scott, during  his 
tw en ty  years of un in terrup ted  ser
vice; be it , .

Resolved—T hat we extend to him 
a hearty  vote of thanks for this w on
derful record of results accomplished.

W hereas—T his being the largest 
convention as to attendance and num 
ber of exhibits ever held; be it

Resolved—T hat we extend a hearty  
vote o f  thanks to the officers, speak
ers, hotel m anagem ent, exhibitors, the 
various com m ittees and all o thers 
who have taken part in m aking it the 
success it has been.

Invita tions were received from  De
troit, F lin t and Grand Rapids for the 
1923 convention. I t was unanim ously 
decided to hold the nex t m eeting in 
Grand Rapids.

The convention then adjourned.

Fourteen To Four.
Howell, Feb. 14— P erm it me to  call 

your a ttention  to the fact th a t Best 
Insurance News under date of Janu
ary  20, 1922, on page 122, m akes a 
statem ent that fourteen stock insur
ance com panies retired  from  business 
in 1921 and only four m utuals retired 
from  business, "therefore, the m utual 
com panies came th rough  the year of 
depression very well.

W iliam  E. Robb.

P a t a puppy’s head o r a m an’s per
sonal opinion, and you have them  both  
going.

87.
Cumulative-Participating

Preferred-Investment
OF THE

PALACE THEATRE 
C M A T H N

AND OLIVER THEATRE
Send for Attractive Cir

cular on a Growing-Going 
Proposition—now active.
Note—The Editor of the Trades
man recently ‘visited South Bend 
and was so well impressed with 
our proposition that he handed us 
his subscription.

PALACE THEATRE 
CORPORATION 

Oliver Theatre Bldg. 

South Bend Indiana

Wm. Moofre, Treasurer.
So scale quan tity  discounts th at 

they will not handicap the sm all buy- 
er or induce purchases beyond his
needs. . „ , ..

D istribute “seconds” th rough  the 
sam e channels as their standard  p rod
ucts. ,

Allow discounts from  resale prices 
adequate to  cover the re ta ile r’s cost 
of doing business and a fair profit.

B rand and label products a t actual 
capacities and w eights.

Follow  prom ises of co-operation 
th rough  advertising and dealer helps 
w ith  perform ance. .

'N o t advertise price reductions, at 
the beginning of the retail selling sea
son, of goods w hich dealers have 
bough t for the season.

T his A ssociation w arns m em bers 
against signing co n tracts th a t they 
have not read, o r do no t understand.

T h a t the w holesaler should

DANISH PRIDE
The name “Danish Pride” on a can of milk stands for quality 
and purity. “Danish Pride” Milk comes from selected cows, 
housed and cared for by dairy folks of a region recognized 
the world over for its dairy products.

“Danish Pride” 
Evaporated Milk

comes from the great North Shore dairy region— famous for 
its abundant pastures and sparkling waters. It is produced in 
the most m odern condenseries under ideally hygienic co - 
tions. The raw m ilk -o b ta in e d  under rigid supervision of a 
corps of trained inspectors— is converted, by the famous Enz 
process, into milk in its most <economical.-̂ OStd̂ ^ et̂ en 
most palatable form. Nothing is added and nothing taken
away except water.
For the coffee, it a d d , a piquancy of flavor not obtainable with 
ordinary milk, and for baking and general household uses it 
without an equal.

J U D S O N  G R O C E R  C O .
GRAND RAPIDS MICHIGAN
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Another Review of Kalamazoo and 
Battle Creek Hotels.

B attle Creek, Feb. 14— On a recent 
visit to Kalam azoo in m entioning the 
various hotels of that th riv ing  city, I 
m ade brief reference to the new H otel 
Rickm an, recently  acquired  by W alter 
Barnes and his son-in-law, R. L. 
Pfeiffer. These gentlem en are by no 
m eans novices in the a rt of en terta in 
ing—Mr. B arnes being a veteran in 
the service in Chicago and latterly  in 
the South—and the two are giving evi
dence of an ability to make the Rick
man as popular as any of its contem 
poraries.

T he Rickm an is o f recent and m od
ern fire proof construction and, so far 
as conveniences are concerned, is 
strictly  up to the moment. Seventy 
room s provided with h o t and cold 
running water, m odern heating, many 
with baths, and all sum ptuously fu r
nished, are supplied the public at rates 
ranging from  $1.50 upwards.

At present a coffee room , with a 
menu evidencing a wide range of selec
tion at reasonable charges is in opera
tion, but the larger dining room  is 
being renovated and redecorated and 
will soon be opened to the public.

M essrs. B arnes and Pfeiffer are 
ideal hosts, who believe the hotel is 
som ething besides a stric tly  com 
m ercial proposition and are going to 
supply to their patrons that air of 
'hospitality, which m eans so much to 
the man away from  home.

I have some pronounced ideas about 
the conduct o f  a hotel, and am  free to 
say th a t while this is my individual 
opinion, it has the backing of many 
road men and it is to the effect that 
Kalam azoo needs a t least one strictly  
Am erican plan hotel and if 1 was op
erating  the Rickm an, I would conduct 
it on th at plan, o r  at least serve regu
lar meals, well prepared, though simple 
based on a rate , as in the case of this 
particu lar hotel, o f  $3 upw ards per 
day. F o r such as did not desire three 
meal service, an allowance could be 
made based on a certain definite charge 
per room  and individual meals. H ow  
does this strike you W alter?

Everyone who has visited the Post 
T avern  is unanim ous in conceding it 
to be in a class by itself, unsurpassed 
if even equalled by any public insti
tu tion  in the entire W est. T he build
ing proper, constructed  at a time when 
every known convenience was to be 
obtained, was erected a t a time w ith
out regard  for outlay and show s every 
evidence of this fact. I will not a t
tem pt to describe its m any in teresting  
details or its conveniences and furnish
ings, which are on a m ost m agnificent 
plan. It is well w orth a visit for en
tertainm ent and educational purposes 
as well, and so conducted that every 
move m ade by m anagem ent is a source 
of w onder and satisfaction. It has 
been said th a t the rates a t the Tavern 
are som ew hat higher than the average 
public ought to stand, but it is also 
true that in no sim ilar institution does 
one realize m ore for his investm ent 
than righ t here. W aiving the discus
sion of room  prices, which are no 
higher than for like accom m odations 
in D etro it and Grand Rapids, the res
tau ran t service is alm ost unapproach
able.

In no hotel which I have observed 
are the details of the culinary depart
m ent of the Tavern excelled, the kitch
en being supplied with every known 
m odern appliance, conveniently  a r
ranged, and its re frigerators filled to

overflow ing with variety  and delicious 
offerings. Club breakfasts o r regular 
a la carte service can be obtained at 
the m orning meal, at reasonable prices 
with a service not to be equalled any
where else. An appetizing luncheon 
is served for $1 and a course dinner in 
the evening for $1.50. T he dining 
room  patronage at all times indicates 
th at the Tavern guests are r.ot^ going 
elsewhere for meal service. Carl 
M ontgom ery, the m anager of this in
stitution, is a firm believer in the per
sonal touch as applied to hotel adm in
istration. N ot only does he radiate 
cordiality tow ards his guests, bu t a 
com petent corps of em ployes from  
chief clerk to bell 'boy seem to have 
sim ilar inspiration and co-operate in 
supplying you with com fort and cheer.

T hat K night of the Glad Hand, 
George A. Southerton . of the T avern 
and T avern  Annex, Battle Creek, is 
deservedly popular and enjoys a p a t
ronage which is at once flattering and 
profitable. H ere he has accom m oda
tions that are, to say the least, worth 
much more than the prices charged. 
You can have room s with or without 
bath or running w ater at prices ran g 
ing from  $1 up. H is m ost m odest 
priced room s are neat and well fu r
nished, while those a t an advanced 
cost are the equal of sim ilar priced ac
com m odations to be found every
where.

T raveling  men like George Souther- 
ton. He is the same genial host, day 
in and day out, and he has a m ost 
amiable assistant in the person of his 
esteem ed wife who loves the hotel 
gam e and finds it no hardship to be 
hospitable. Mr. Southerton, in ad
dition to being a citizen of well-known 
good qualities, is a stro n g  believer in 
organization. He is one of the m ost 
substantial m em bers the M ichigan 
H otel Association has on its roster.

I predict that when the next hotel 
A ssociation meeting, which is to be 
held at Battle Creek, next Septem ber, 
is over with, two very weary individ
uals, C. A. M ontgom ery and George 
A. Southerton, will a t least have the 
satisfaction of know ing th at their en
tertain ing  qualities, stretched to the 
utm ost limit, were not found wanting.

F rank  S. Verbeck.

News Notes From Busy Boyne City.
Boyne City, Feb. 7— The chief item 

of in terest w ith Boyne City m erchants 
for the past week has been the asser
tion at the N oontim e dinner that 
prices on necessaries were to o  high 
for the w orkers to m eet at the price 
now paid for labor. The m atter was 
the subject of a lively discussion a t 
the council m eeting of the Cham ber 
of Com m erce last Friday. The points 
b rough t out were of a very instructive 
kind. W hen the noise had subsided 
and the smoke settled it appears that 
the kind of service dem anded has 
much to  do with the cost to the con
sum er and that the abuse of the de
livery system  by custom ers w as an
o ther con tribu ting  cause. T he volun
ta ry  assum ption of the duties of the 
city and county poor com m issioners 
by the m erchants m ade the p roper 
restric tion  of credit well nigh im pos
sible and made necessary a w ider m ar
gin of goods sent out. Co-operative 
buying and delivery were discussed at 
length. These m atters will be taken 
up further at a future m eeting and it 
is expected th at som ething to the 
benefit of all concerned will be 
b rough t 'out.

T his sp ring ’s election prom ises to 
be very interesting. P a rty  lines have 
never cut any figure here. I t  has been 
largely a m atter o f men. W e have 
tw o candidates for M ayor, five for 
City T reasu rer and each ward two or 
three for alderm an. Tw o years ago 
no vo lun tary  candidate for M ayor 
show ed up, so our p resen t M ayor was 
prevailed upon to run. H e has made 
a good ¡officer at a very try ing  time. 
Some of our w orthy  citizens seem to 
have forgo tten  that M ayor B ergy ac
cepted the office. H e did not ask for 
it. It is to be hoped th a t his suc
cessor will be able to m ake as good a 
show'ing a t the end of two years as 
he has. .

T here  has been little o r no change 
in the  industrial situation here for the 
past m onth. T he usual w inter crop 
of logs and o ther forest products is 
being harvested and b rough t in. T he 
Crozed Stave Co. is getting  a good 
stock and the W ood P roducts Co. has 
a yard full of lath  tim ber w hich it 
expects to  begin cu tting  in a few days. 
So we have hopes. In  the  m eantim e 
some of our citizens are sucking their 
paws for sustenance and running  up 
bills a t the groceries. Maxy.

Selfish Features of Soldier Bonus.
D etroit, Feb. 7— I notice a recent 

con tribu tor to  the  T radesm an m akes 
a stro n g  appeal to  the  A m erican L e
gion to cease their ag itation for an 
om nibus bonus d isbursem ent and takes 
the ground that E ngland should be 
made to pay for our soldier bonus by 
paying its loans to us, principal and 
interest.

T his is an illustration of the ignor
ance of SO’ m any of our w ell-intending 
citizens. I t  seems to dem onstra te  
clearly the c ry ing  need of an intensive 
propaganda of tru th  and education in 
relation to  the p resent w orld condi
tions .

As for the bonus question itself, 
there are undoubtedly  tw o sides to  it 
and the service men have a grievance 
but in the presen t econom ic distress 
o f  the entire  world, no group, w hether 
they be soldiers, labor, capital (so- 
called) or any th ing  else, has the m oral 
right to a ttem pt to  force th ro u g h  a 
selfish and u tte rly  needless m easure 
of benefit to them selves only, when it 
will w reak such hardship and distress 
on the entire co u n try  as is  bound to 
follow. R. T . Je lle tt.

C U S H M A N  H O T E L
PETOSKEY, MICHIGAN

The best Is none too good for a tired 
Commercial Traveler.
Try the CUSHMAN on your next trip 
and you will feel right at home.

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED 
Rates $1.M and up 

EDWARD R. SWETT. Mgr.
Muskegon Michigan *

HOTEL RICKMAN
KALAMAZOO

One block from Michigan Central 
Station. Headquarters U. C. T.

Barnes & Pfeiffer, Props.

HANNAFORDS  
NEW CAFETERIA

9-11 Commerce Ave., or 
45 Monroe Ave.

For The Past 10 Years 
Prop, of Cody Hotel Cafeteria

CODY HOTEL
GRAND RAPIDS

R iTVQ S 51-50 up without bath n-A i  n o  I  (2.50 up with bath
CAFETERIA IN CONNECTION

HOTEL WHITCOMB
St. Joseph. Mich.

European Flan
Headquarters for Commercial Men 

making the Twin Cities of
ST. JOSEPH AND BENTON HARBOR
Remodeled, refurnished and redecor

rated throughout.
Cafe and Cafeteria in connection 

where the best of food is ob
tained at moderate prices.

Rooms with running water $1.60, with 
private toilet $1.75 and $2.00, with 

private bath $2.60 and $3.00.
J. T. TOWNSEND, Manager.

PARK-AMERICAN
HOTEL

Near G. R. & 1. Depot

Kalamazoo
European Plan $1.50 and Up

ERNEST McLEAN, Manager

Western Hotel
BIG RAPIDS, MICH.

Hot and cold running water in 
all rooms. Several rooms with 
bath. All rooms well heated and 
well ventilated.

A good place to stop.
American plan. Rates reason

able.
W ILL F. JENKINS, Manager.

Beach’s Restaurant
Four doors from Tradesman office

QUALI TY THE BEST

3 Short Blocks from Union Depot and Business Center

HOTEL BROWNING
MOST MODERN AND NEW EST IN  

GRAND RAPIDS
ROOMS with Duplex Bath $2.00; With Private Bath $2.50 or $3.00



Items From the Cloverland of Mich
igan.

Sauit Ste. Marie, Feb. 14—W illiam  
N orvall, who for the past year has 
been postm aster a t Engadine, has re 
tired  and is succeeded by M rs. R uth  
H astings. , , ,  T ,

M rs. C. L. Clem ent and M rs. J. J. 
H effernan, a t M anistique, will open 
a novelty sto re  in the  form er Gal
lagher ha t sto re  on O ak stree t about 
M arch 1. . ,

“L ots of people are on the rig h t 
track, bu t headed the w rong way.” 

Edw in E kdahl, receiver fo r the 
M anistique H andle Co., a t M anistique, 
announces th a t the factory  will s ta rt 
operating  on W ednesday w ith a full 
crew of about fo rty  men. D uring  the 
past week the com pany has received 
considerable tim ber and eveD f ^ iri^  
will be in full operation. M r. E kdahl 
feels confident th a t he will be able to  
m ake a good showing, w hich is good 
news for the m erchants of our lively 
neighboring  city.

T h e  Soo C o-O perative & M ercan
tile Association is m aking an exceed
ingly good show ing according to  the 
annual report fo r last year, having 
$12,000 in the treasu ry  to  hand out 
to  the stockholders as dividends on 
their purchases for the  year.

T he Gwan block, one of our fine 
buildings, was sold _ last week to  the 
m asonic lodge, w hich has been lo 
cated in the building for the  past 
tw enty  years. T h is will give the  m a
sons a hom e of their own and show s 
signs of p rosperity  to  a m arked de-

^ T h e  Federal Court, w hich has been 
in session here for the past tw o weeks 
w ith Judge A rth u r H . T u ttle  presid
ing, is certainly doing a land orace 
business. M oonshine enterprises seem 
to be increasing  a t a w onderful pace. 
T he $500 fines handed ou t will help 
the budget considerably. O ur sheriff 
is also reaping a big harvest by tak 
ing care of the less fo rtu n ate  offend
ers who have no t yet g o t to  be on 
E asy street, bu t the inconvenience of 
paying a fine is having m arket effect.

Rev. T. B. M arsh, the  new B aptist 
m inister, arrived  last week to  take 
charge of the  church  here and will 
succeed Rev. V atcher, w ho m oved to  
P o r t  H uron . M r. M arsh has the
appearance of being a very fine m an 
and found a w arm  welcom e in our

m T he H om e restau ran t, which for
the past year has been conducted by 
R obert Anderson, was sold last week 
to  W . H . Godfrey, who expects to  
m ake extensive im provem ents and 
changes. T he re stau ran t will be 
closed several weeks during  the  re
construction . , , , ..

“T he m an w ith a frow n had be tte r 
take ano ther look.” .

O ur hockey fans are still in the
ring  regardles of having lost the  rink  
here by fire. A rrangem ents have 
been m ade fo r the Canadian Soo rink  
and all gam es are  played as scheduled 
across the bo rd er and all fans are 
still happy. W illiam G. T apert.

Boyne City Considering Purchase of 
a Park.

Boyne City, Feb. 14— T he council 
vo ted  to  subm it to  the people a t the 
next election the  question of the pur
chase of M aple park  for use of the 
city. T h is was done a t the instance 
of the Noontim e Club. T his question 
has been up w ith m ore o r less in- 
sistence for the  past five years and 
was tu rned  down hard  a few years 
ago. T he p ark  has quite a h istory. 
T he land was purchased ten  years 
ago and th e  fence and grandstand  
built by donated m aterial and labor. 
T he p la t contains 40 acres in the out
sk irts of the c ity  on th e  S tate tru n k  
line highw ay and  the Boyne City and 
E ast Jo rdan  county road. T he p lat 
was fencedi—a mile of fence—and the 
g randstand  built all in one day. A fter
w ard a good ha lf mile race track  was 
built and when Boyne City boasted  
a league ball team  i t  was used to r  a 
ball park. A fter various vicissitudes

the p ro p erty  fell into th e  con tro l of 
the F irs t N ational B ank and was 
tu rned  over to  one of our business 
men. Several a ttem pts have been 
made to m ake it the p roperty  of the 
city, bu t the voters could no t see it 
that way. I t  is hoped th a t it can be 
acquired this spring  and_ m ade use
ful to  our various atheletic organiza
tions. I t  would m ake a  fine place 
for an aeroplane landing field.

T he latest m eeting of the Noontim e 
Cub proved m ore than  usually in te r
esting. As the chairm an expressed it, 
there  is no use sending out of town 
for o ra torical talen t when our own 
bunch is so replete w ith m en whose 
wit and w isdom  are  on a par with 
any outsiders. F isher lined us up on 
the so ld iers’ ad justed  com pensation 
business. M etcalf w axed eloquent on 
the need of b e tte r  accom m odations 
for our crow ded high school. H arris  
reaHy got going in a eulogy of our 
young men and wom en and Sack came 
across w ith a defense of the  retailers 
that was a surprise to his business as
sociates. W e all know  th a t W ill is 
the best imeat m an in M ichigan, but 
th at he could express him self so suc
cinctly, positively and poetically  was 
a surprise party . Barden is good, 
M errill is a wonder. H a rris  is the 
old standby, who can1 be depended up
on to say som ething good on any oc
casion and any subject, but th is new 
sta r got us going.

T he Boyne City W ood P roducts 
Co. is installing steam  power to op
erate th e  lath  mill in the old Von 
P la ten  sawm ill building. I t  is the in
tention to  add a shingle m anufactur
ing outfit in the near future. A  good 
stock of b o lts  is piled in the yard  and 
it is expected th a t with the dem and 
now booked and prom ised a perm an
ent place wil be given to  a good num 
ber of our citizens. M axy.

Lining Up Under New Regime.
Petoskey, Feb. 14— A t the F ebruary  

m eeting of the d irectors of the  P e to s
key C ham ber of Com merce, the  fol 
low ing officers w ere elected fo r the 
ensuing y ear: P resident, F ran k  Clem
ent; V ice-Presidents, Geo. D anser, 
Leon C hichester and George S. Rice; 
T reasu rer, John  L ake; A cting  Secre
tary, A fton Holm .

T he new board  of d irectors is com 
posed of the trad itional “ D octor, 
Law yer, M erchant, Chief” and each 
m an has pulled off his coat and gone 
to  w ork  in earnest to  m ake the P e to s
key C ham ber of Com merce a success 
and each m em ber of the organization 
successful. M r. Clement, Cashier of 
the F irs t N ational Bank, new ly-elect
ed P residen t of the Cham ber, has 
alw ays been a w orker in the social 
and civic life of the com m unity, and 
as he is surrounded w ith com m ittee
men who are ou t-after-’em, resu lts 
are bound to  come. P lans are being 
m ade fo r the big annual m eeting and 
banquet, to  be held the la tte r  p a rt _ of 
M arch, a t which tim e an outside 
speaker will address the  organization.

R obert L. W olff, of th is city, who 
for the past eight years has been In 
te rn a l R evenue C ollector, has_ been 
chosen City M anager and Chief of 
Police. . ,  .

A t a recent m eeting  of the L ity  
Council, several additional strings of 
ligh ts w ere ordered  for_ our city 
streets. Petoskey is, a t th is time,^ one 
of the best lighted cities in M ichigan, 
owing to  its arch lighting  system .

T he city co n trac to rs  report a big 
building era  sta rtin g  early  th is spring. 
Several new residences have been 
bargained for, as well as four new 
business buildings. A fton H olm .

Cedar Springs—The Eclipse Auto 
Signal Co. has been incorporated to 
manufacture and sell Eclipse auto
mobile signal devices, etc., with an 
authorized capital stock of $10,000, 
$4,200 of which has been subscribed 
and paid in, $2,100 in cash and $2,100 
in property.

Teller Hospital
DR. T. N. ROGERS, Prop.

for the Creatment of 
Chronic Diseases

Rheumatism, Neuralgia, Neuritis, Bright’s Disease 
and Diabetes

Oroficial Surgery, Including Rectal

PROSTATIC TROUBLE CURED W ITHOUT TH E KNIFE

High Blood Pressure and O ther Reflex Troubles 
Cured by  the Teller M ethod

296 South Gratiot Ave. 
MOUNT CLEMENS, MICH.

The GRAY
A M essage From the President

The Chicago show has given a wonderful reception to th e  
Gray Car. Dealers from the south, west and nor A  are besieg
ing us for territory rights. It is the universal opinion thatw e  
have the one right priced car and the one car ***** u  attracting 
buyers in larger numbers than can be satisfied this yaar. 
buyers m g FRANK L. KUNGENSMITH.

A  limited am ount of 10% preferred stock, which is both 
cumulative and participating, is offered for public subscrip
tion Two (2 ) shares of common stock is issued with each 
(1 0 ) shares of preferred. In addition to a dividend of 10% 
upon the preferred stock it also participates equally with the 
common after 10% has been paid upon the co m m o n .T h e re  
are several other attractive features of this investment that 
are unusual in character and which we will be very glad to 
explain to those who are interested.

The present terms of subscription will not b e  available for 
long W e urge you to make your commitment at this time. 
T h e representative for the underwriters is G ilbert E Carter. 
507 G rand Rapids Savings Bank Bldg., G rand Rapids, Mich.

G R A Y  M O T O R  C O R PO R A TIO N
DETROIT, MICH.

Address all Correspondence to
GILBERT E. CARTER 

507 Grand Rapids Savings Bank Bldg.
Grand Rapids, Mich.

Citizens 64826 BeUM . 46
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M ich igan  Board  of Pharm acy.
President—James E. Way, Jackson.
Sec’y and Treas.—Charles S. Koon, 

Muskegon.
Director of Drugs and Drug Stores— 

H. H. Hoffman, Sandusky; Oscar W. 
Gorenflo, Detroit; Jacob C. Dykema, 
Grand Rapids; J. A. Skinner, Cedar 
Springs. .March Examination Session—Grand 
Rapids, March 21. 22 and 23.

January Examination Session—Detroit, 
Jan. 17, 18 and 19.___________

How To Keep the Ftost From Win
dows.

T his is the tim e of year when one 
of the chief problem s which confron ts 
the window trim m er is how to keep 
the frost off the panes. T he remedy 
is very simple when the cause is un 
derstood and when the rem edy itself is 
explained. P ractical trim m ers have 
never found any liquid, m ixture or 
com pound which will do the work. 
Glycerine applied to  the window is 
said to be effective, but no good trim 
m ers ever use it. Double windows 
will keep the frost off p re tty  well 
when the jo in ts are  practically  air 
tight, but it is unsightly  to have tw o 
glasses between the window gazer and 
the display.

F ro st on th e  window is caused by 
the difference in tem pera tu re  between 
the air on the outside of th e  window 
and th a t on the inside. T he same 
phenom enon is seen on a p itcher of 
ice w ater in a w arm  room  or on a pail 
filled w ith cold w ater in a hot room , 
or a  pipe filled w ith steam  or hot water 
in a cold place. A sheet of w indow 
glass outdoors, where both sides are 
subjected to  the sam e tem perature, 
will show  no frost, but w hen the glass 
is cold on one side and w arm  on the 
other, the  m oisture in the atm osphere 
collects on th e  w arm  side in the form  
of a vapor and the  cold glass con
denses th is vapor and freezes it on the 
glass.

I t  is obvious, then , th at the th ing  
to  do is to make the tem perature  the 
sam e on bo th  sides of the window, 
and the  b est th ing  to do is to box the 
window in as nearly  air tigh t as it 
can be made, so th a t  i t  will be alm ost 
as cold inside of th e  w indow as it out
doors. I f  the  window is needed to 
adm it light into the store, the upper 
p a rt of the partition  a t the back of the 
w indow m ay be m ade of glass.

A nother m ethod used by m any 
stores is to  place ventilating  openings 
onto the sidewalk ju st under the win
dow s and sim ilar openings in  the floor 
of the w indow ju s t back o f the glass. 
A th ird  series o f openings is made in 
the ceiling of the window and a fourth  
opening out onto th e  street ju st above 
the top  of the window glass. T his 
adm its a cu rren t of cold a ir from  be
low the  w indow  and  it passes upw ard 
ju s t back of the w indow and out into 
the stree t again above the  window. 
T h is  cu rren t o f cold a ir keeps the

glass cold on the inside and prevents 
frost from  form ing.

W hen th is m ethod is used, care 
m ust be taken to prevent the adm is
sion o f  dust th rough  the openings. 
F ine screens of some sort m ust be 
placed over the openings, and the up
per ones m ust be hooded so as to 
prevent dust from  blowing in from  
the street on the m erchandise dis
played.

One of the sim plest and best m eth 
ods yet found to keep frost from  show 
windows has been discovered by a 
W estern shoe dealer, Who tried all 
known rem edies, but found some flaw 
or o ther in each, until he tried  using 
an electric fan. H e says, “ I became 
wearied with using glycerine, alcohol, 
and o ther things, and one day dis
covered by accident, th a t an a ir cur
ren t circulating th rough  the  window 
would keep down the fro s t there. T he 
constan t opening and sh u tting  of the 
door of the store always drove the 
w arm  air into the show windows, and 
as we had no double windows, frost 
alw ays hid our goods from  the passer
by. I s ta rt the fan when I come down 
in the m orning, and inside of an hour 
the window is as clear as in the sum 
m er time. T he circulating  air keeps 
the chilled air from  strik ing  the pane, 
and in o rder to  alw ays keep the air 
m oving I keep one door of th e  window 
partly  open all the time, which also 
aids in preventing  the heated air from  
being pushed against the  w indow  
glass. I tried my fan trea tm en t w ith 
the m ercury  a t 5 below  zero and it 
worked beautifully. Besides, there  is 
an advantage to  it, for the passerby, 
seeing the fan at this tim e of the year, 
wonders w hat is up, and stops to 
exam ine the freak idea, seeking the 
reason for the s tun t.”

Paraffin Tablet For Laundry Use.
T he paraffin table ts are the kind 

added to starch  and boiling w ater in 
order th at the sm ooth ing  iron m ay 
give a fine finish to  m uslin o r  linen. 
Such tablets m ay be m ade as follow s: 
M elt 2Yi pounds of the  very  best 
paraffin wax over a slow  fire. W hen 
it is liquified, rem ove it from  the  fire 
and stir in  100 drops of oil of c itron- 
ella. H ave som e new  round pie tins 
a t hand, place them  on a level table, 
coat them  slightly  w ith sw eet oil and 
pour about six tablespoonfuls of the 
m elted paraffin into each dish. T he 
pan m ay be floated in w ater to  cool 
the contents sufficiently to perm it the 
m ixture to be cut o r  stam ped out w ith 
a  tin  cu tter in to  sm all cakes about the 
size of pepperm int lozenge. T en o f 
these cakes added to each p in t of the 
starch  solution w ill cause the sm ooth
ing  iron  to  im part the finest finish to 
m uslin o r  linen.

Old Lumbering Days on the Muske
gon River.

Grandville, Feb. 14— T he ethics of 
storekeeping in p ioneer days was not 
quite up to the standards of to-day.

W hen one contem plates th e  condi
tion  of our S ta te  and  country  under 
the .V o lsted  law, com paring  conditions 
now  and w ith the days of the Maine 
liquor law, one is led*to exclaim  a t the 
g reat thoroughness of law enforce
m ent along proh ib ition  lines a t the 
p resen t time.

One sm all village, situated  in the 
heart of the lum ber woods, had half 
a dozen well-filled dry  goods and g ro 
cery stores, tw o d rug  sto res and, eight 
saloons. T his in the tim e of the 
Maine liquor law, which was supposed 
to  m ake dry  spots all over the State.

T he officials w ere com pelled to  build 
a jail in the  dead of w in ter in o rd e r 
to accom m odate th e  drunks and dis
orderlies of the tim e. T he d rug  em 
porium s dispensed liquor by the drink, 
m aking no disguise of such proceed
ings. T here  were a few old soaks who 
came regularly  for their eyeopeners to 
one of these stores.

T here  w ere num erous rio ts of a 
sm all nature  in and about the tow n 
caused by a too  free use of th e  red 
eye. O f the half dozen doctors in the 
tow n only one ever drew  a sober 
b reath  and he was anathem atized  by 
the o thers as a quack and d iso rgan izes

T hose were the glorious days when 
m an’s liberty  was no t infringed by 
G overnm ent, rued by fanatics!

W hile selling liquor freely the d rug
gists were careful to shu t ou t th e  man 
who “had had enough .” One fellow, 
a big, braw ny lum berjack, came into 
the m ore p re ten tious pharm acy  and 
called for a drink. H e was unsteady 
on his feet, h is eyes b lear w ith m any 
potations.

“ Can’t have any liquor here, Jo h n ,” 
said the p roprieto r.

“W hy can’t I? ”
An ugly snarl curled the lips of the 

speaker. Mr. B lank gazed about un
easily as he saw the m an’s hand drop 
to his hip. A no ther in the  store saw 
the m ovem ent, saw  also the  b u tt of 
a revolver as the hand drew  it forth. 
Sam  Cowdin, a mill sawyer, who was 
in the store, stepped to a barre l in 
which stood several axhelves. G rasp
ing one of these he drew  it ou t and 
stepped to  the rea r of the drunken 
lum berjack.

“Be careful w hat you do,” w arned 
th e  d ruggist when he saw the wood
m an’s hand clinching the  revolver

butt. H e cast also a w eather eye at 
the m an w ith the axhelve, which was 
now raised above the custom er’s head.

“Give me the drink or I ’ll fill ye 
full o ’ holes!” roared  the w oodsm an.

H alfw ay out of his pocket was the 
six-shooter when it dropped suddenly 
back as the  b lear eye of the  weapon- 
carrier caught sight of the upraised 
h ickory axhelve. W ith  a  m uttered  
curse the w oodsm an shuffled out of the 
place.

D ozens of such instances m ight be 
cited, but this wall suffice.

The epizootic am ong the horses 
b rough t large custom  to  the d rug 
sto res of th e  N orth  woods. W ith in  a 
radius of a few m iles there were a 
dozen logging cam ps, and each one 
was a liberal custom er of the medicine 
dispensers.

T h a t was the year th a t the street 
cars of G rand R apids were draw n by 
ox team s because of the crushing ef
fect of epizootic am ong the horses.

One of the d rug  stores in question 
put out an epizootic rem edy of its own, 
also a cough rem edy th a t seemed to  
take w ith the m en of the shanties. The 
d ruggist pu t a w hite pow der in a bot
tle, a few  drops of coloring, filling 
w ith sugar syrup and the job  was done 
—the best cough rem edy ever know n 
in the lum berwoods.

Above the d rug sto re  was a justice’s 
office, and here alm ost daily and  n igh t
ly court sat to t ry  offenders against 
the  law. I t  was the pleasure of the 
saloons to  fill up m en w ith fighting 
whisky, then came arrests, trials, fines 
and jail sentences et al. A  glorious 
tim e it was, because m en w ere free to  
enjoy th e ir personal liberties to the 
fullest.

Camp bosses ra th e r deprecated the 
carry ing  of flasks of liquor in to  camp. 
In  fact, these were strictly  forbidden 
a t m ost camps. Saturday night, how 
ever, crews of m en came into town 
from  the lum ber cam ps and m ade 
n ight hideous w ith bacchanalian revels. 
Some Sundays the jail would be full 
of these wild 'men of the  woods.

I t  w as a cosm opolitan crowd, citi
zens from  every land beneath  the sun 
com bining to  m ake up the crew s of 
those lum ber gangs that flocked to  the  
M ichigan lum ber cam ps during  the 
w inter m onths of the sixties and seven
ties.

D espite such a conglom eration of 
nativities there were few capital crim es 
recorded against th e  woods boys. Bare 
fists ra ther than  fireartns o r knives 
were the w eapons of a ttack  and re
buff. Rugged, sta lw art, hard-headed

A  COUGH D RO P 
OF EXCEPTIONAL 

M ERIT

O rder Direct of Us 
or Your Jobber

MENTHOL-HOREHOUND

COUGH DROPS

Manufactured by NATIONAL CANDY CO., INC.
PUTNAM FACTORY

GRAND R A P I D S ................................................................. MICHIGAN

io ihe vmt



35

u
i

felows they were, m aking up a class 
of citizens not inimical to the general 
welfare of the g reat N orthw est.

Even as the m odern m an has ex
isted on a saturnalia  of spending these 
old itime men of the woods and drives 
knew as little the value of a dollar. 
T hey worked long m onths in the 
s.now-filled woods, only to  re tu rn  to 
the lake tow ns in the spring, there to 
organize g reat spreeing bouts until the 
m oney earned by hard labor in the 
woods was cast to the winds, the 
m yriads of open saloons and worse, 
dives getting  the m ost of it.

T hrough  the sum m er and fall these 
m en would put in their time w orking 
in the mills eleven hours a day. W hen 
the mills shut down in the fall, as m ost 
of them  did, the mill boys invaded the 
drink shops, flew their m oney, after 
which it was the lum ber woods again 
for the w inter.

T his was life all right.
T here were exceptions, of course. 

Some of the healthiest lum berm en got

their first schooling in the lum ber 
camps of N orthern  M ichigan.

Old T im er.

Antiseptic Tooth Powder.
Precip. c h a lk ------------------  8 ozs.
Saccharin -----------------------30 grs.
B orax ----------------------------60 grs.
Oil S a s s a f r a s --------------------60 m inim s
Oil w in te rg re e n -----------------90 minim s
Oil of c lo v e s ____________10 minims

Mix well together.

Antiseptic Foot Powder,
Eucalyptol ----------------------------40 min.
Salicylic Acid ---------------------  4 drs.
Zinc S tearate -----------  3 drs.
Boric a c i d ---------------------------- 3 ozs.
T alcum  ____________________  6 ozs.

Mix intim ately and use as a d ress
ing powder.
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STAPLE SUNDRIES
Under present conditions the retailer will do well to buy 

only staple merchandise, of any sort, and this particularly 
applies to sundries. Keep your shelves well filled with sun
dries which sell themselves such as:

Safety Razors
W riting Paper

Pens 
Perfumes 
Nail Files 
Face Powders 
Lather Brushes 
Razor Strops

Toilet Soaps Pencils

Popular Books 
Candy

Tooth Brushes 
Rubber Goods 
Shaving Soaps 
Razor Blades 
Pound Paper 
Typewriter Supplies 

Inks Etc.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

W holesale D rug Price C urrent
Prices quoted are nominal, based on market the day of issue.

TincturesAcids
Boric (Powd.) — 17%@ 25
Boric (X ta l) -----17 %@ 25
Carbolic « --------- 30@ 36
Citric _________  60® 65
Muriatic _______ 3%@ 8
Nitric __________ 90  16
Oxalic ________  25® 30
Sulphuric ______ 3%@ 8
Tartaric ________  40@ 50

Ammonia
Water, 26 deg. — 10® 18 
Water, 18 deg. __ 8%® 13 
Water, 14 deg. — 6%® 12
Carbonate ______ 22 @ 26
Chloride (Gran) 10® 20

Balsams
Copaiba_________ 60@1 00
Fir (Canada)__2 60@2 75
Fir (O regon)__  60® 80
Peru _____ ___  2 60® 3 00
Tolu _________ 1 00® 1 20

Barks
Cassia (ordinary) 25® 
Cassia (Saigon) 60® 
Sassafras (pw. 65c) ®
Soap Cut (powd.)

3 6 c __________ 16® 20

Berries
Cubeb______ — 1 60® 1 76
F is h ____________ 26® 30
Juniper ________  7® 16
Pricky Ash -------  @ 30

Extracta
Licorice ------------
Licorice powd. —

60®
70®

Flowers
Arnica ________  75® 80
Chamomile (Ger.) 40® 50
Chamomile Rom 75@1 25

Gums
Acacia, 1 s t -------  60® 55
Acacia, 2 n d ------  45® 60
Acacia, Sorts —  20® 25
Acacia, powdered 30® 35
Aloes (Barb Pow) 25® 35
Aloes (Cape Pow) 30® 35
Aloes (Soc. Pow.) 70® 75
Asafoetida -------  T5@l 00

Pow. 1 25@ 1 50
Camphor -------  1 20® 1 25
G uaiac------ ——
Guaiac, pow d—
Kino --------------Kino, powdered-
M yrrh------ ----- -Myrrh, powdered

® 75
®1  00 
® 75 ® 85
0  70 
a  76

Opium —— ——— 9 00® 9 40 
Opium, powd. 10 25@10 60 
Opium, gran. 10 26010 60
Shellac ------ —- — 66 @1 00
Shellac Bleached 9001 06
Tragacanto----- 3 7504 25
Tragacanto, pw. 3 0003 50 
Turpentine-------  25®

Almonds, Sweet,
Im itation------ 60® 1  00

Amber, cru de_ 2 000 2 25
Amber, rectified 2 2502 60
Anise ________  1 2601 50
B ergam ont----- 8 0008 26
Cajeput ______ 1 50® 1 75
Cassia _______  2 250 2 60
Castor -----------  1 3201 56
Cedar L e a f __- 1 60® 1 76
Citronella _____  85® 1 10
Cloves________  3 25 @3 50
Cocoanut --------- 25@ 35
Cod L iver------- 1 1501 2a
C roton__— —  2 26@2 50
Cotton Seed —  1 1001 20
Cubebs ----------  9 50@9 16
Eigeron ______  4 00®4 2a
Eucalyptus ----- 76@1 00
Hemlock, pure- 1 6001 76 
Juniper Berries 3 2503 60 
Juniper Wood 1 6001 76
Lard, e x tr a ___  1 2501 46
Lard, No. 1 —  1 1001 20 
Lavendar Flow 6 00@6 26 
Lavendar Gar’n 1 75 @2 00
Lemon _______  1 5001 75
Linseed Boiled bbl. @ 91
Linseed bid less 980 1 06 
Linseed, raw, bbl. 0  89
Linseed, raw, less 9601 04 
Mustard, true os. 0 *  <» 
Mustard, artifil, oz. ® 60
N eatsfoot------- 1 15® 1 30
Olive, p u re ___  3 7604 75
Olive. Malaga. yeliovTT— L - 2 760 3 00
Olive, Malaga, _____

green -____— 2 750 3 00
Orange, Sweet 6 0006 25 
Origanum, pure @3 60 
Origanum, com’l 1 00® 1 20 
Pennyroyal —  2 600 3 76
Peppermint----- 3 7604 00
Rose, p u r e_ 12 00016 00
Rosemary Flows 1 50®1 76
Sandalwood, E. ____I. ______  10 60010 76
Sassafras, true 1 75@2 00 
Sassafras, arti’l 1 0001 25
Spearmint_____ 4 5004 75
Sperm________  2 4002 60
Tansy — _— 10 60010 75
Tar, USP ______ 60© 65
Turpentine, bbl. — @94% 
Turpentine, less 1 0101 09 
Wintergreen, or

leaf ________  7 00@7 25
Wintergreen, sweet

birch -_——  3 75@4 00
Wintergreen art 8001 10
Wormseed ----- 6 5006 7a
Wormwood_ 18 00® 18 25

Potassium
Bicarbonate ------  35® 40
Bichromate^-------  15® 25
B rom ide_________35® 45
Carbonate --------- 30® 3»
Chlorate, gran'r 230 30
Chlorate, powd.

or xtal ----------  16® 2o
C yanide---------- -Iodide------------- 3 5603 72
Permanganate — 36® oa
Prussate, yellow 45® 55
Prussiate, red—  6o@ 75
Sulphate ----------  40® 50

Aconite _______
Aloes _________
Arnica ______ _
Asafoetida _____
B elladonna____
Benzoin ______
Benzoin Comp’d
Buchu ________
Cantharadies __
Capsicum ______
Catechu ______
Cinchona ______
Colchicum _____
Cubebs _______
Digitalis ______
G entian_______
Ginger, D. S . _
G uaiac________
Guaiac, Ammon.
Iodine ________
Iodine, Colorless
Iron, c l o .______
Kino __________
Myrrh ______ _
Nux V om ica___
Opium ________
Opium, Camp. _
Opium, Deodorz’d 
Rhubarb ______

Paints
Lead, red dry _ 12%@12% 
Lead, white dry 12%@12% 
Lead, white oil 12%@12% 
Ochre, yellow bbl. @ 2
Ochre, yellow less 2 %@ 6
Putty ---------------  5® 8
Red Vençt’n Am, 3%@ 7
Red Venet’n Eng. 4® 8
Whiting, bbl. ___  @ 4%
Whiting ______  5%@ 10
L. H. P. Prep. 2 5002 75 
Rogers P rep ._ 2 50@2 76

Misce llaneous

75
18

20

52®
30

Insecticides
Arsenic ------------- 09® 20
Blue Vitriol, bbl. 07% 
Blue Vitriol, less 8® 15
Bordeaux Mix Dry 14® 29 
Hellebore, White

powdered-------  25® 35
Insect Powder — 40® 70 
Lead Arsenate Po. 16® 23 
Lime and Sulphur

Dry _______  09%@23%
Paris G reen ----- 31® 43

Leaves
Buchu _______ 1 75@1 90
Buchu, powdered @2 00
Sage, b u lk -------  67® 70
Sage, % loose — 72® 78 
Sage, powdered— 55® 60 
Senna, Alex. —  1 40® 1 50 
Senna, Tinn. —  30® 35 
Senna, Tinn. pow 35® 40 
Uva Ursi ______  20® 25

Oils
Almonds, Bitter,

true — ___ — 10 50® 10 76
Almonds, Bitter, 

artificial -—  2 S0@2 75
Almonds, Swete, 

true — — —  1 00® 1 26

Roots
A lkan et---------— 0
Blood, powdered- *00
Calamus ----------  35®
Elecampane, pwd 25® 
Gentian, powd— 20® 
Ginger, African,

powdered_- —- 23®
Ginger, Jamaica CO/ii' 
Ginger, Jamaica,

powdered -----
Goldenseal, pow. 6 
Ipecac, powd.
Licorice ----------
Licorice, powd.
Orris, powdered 
Poke, powdered 
Rhubarb, powd.
Rosinwood, powd. 
Sarsaparilla. Hond.

ground ______ 1 2601 49
Sarsaparilla Mexican,

ground-------------„ 0
S q u ills-----------   86® 40
Squills, powdered 600 70
Tumeric, powd. 150 20
Valerian, powd. 60© 60

42® 50 
0006 40 

— 2 7503 00 
40® 45 
25® 30 
30® 40
30® 35
@1  00 

30® 35

Seeds
A n is e _____-_— 33® 36
Anise, powdered 38® 40
Bird. I s -------------13® 15
C anary----------— 80  1»
Caraway, Po. .25 13® 15
Cardam on------ 1 5901 75
Celery, powd. .36 .25® 30
Coriander pow. .25 15® 20
Dill ___________ 190 *0
Fennell------------- 35© 40
Flax —-------------- 06%@ 12
Flax, ground — 06 %@ 12
Foenugreek pow. 8® lo
Hemp ---------------  8@ 15
Lobelia, Powd. —  @1 50
Mustard, yeUow 10© 15 
Mustard, black — 16® 20
P oppy--------------  30® 40
Quince ------------- @3 9“
Rape —— — — — “X
Sabadilla----------  200 30
Sunflower ---------- 7%@ 15
Worm American 30® 40 
Worm Levant 2 25@2 40

A cetanalid_____ 55®
A lum __________  10®
Alum, powd. and

ground ______  11®
Bismuth, Subni

trate ______  2 68@2 85
Borax xtal or

powdered ___  7%@ 13
Cantharades, po 1 500 4 00
Calomel______  1 270 1 41
Capsicum ______ 40® 45
Carmine ______ 6 0006 60
Cassia Buds —— 30© 40
Cloves ________  50© 65
Chalk Prepared 16© 18
Chloroform ____ 66® 77
Chloral Hydrate 1 3501 85
Cocaine _____ 9 25010 25
Cocoa B u tte r__ 50® 75
Corks, list, less 40050%
Copperas______  30  10
Copperas, Powd. 4® 10 
Corrosive Sublm 1 0501 22
Cream T artar__37® 45
Cuttle bone ___  55® 75
Dextrine ______  04® 16
Dover’s Powder 3 50® 4 00 
Emery, All Nos. 100 15 
Emery, Powdered- 8 0  10
Epsom Salts, bbls. @ 3% 
Epsom Saits, less 4%® 09
Ergot, powdered 1 750 2 00
Flake W h ite___  160 20
Formaldehyde, lb. 14® 20
Gelatine _____ 1 4001 60
Glassware, less 55%. 
Glassware, full case 60%. 
Glauber Salts, bbl. @03% 
Glauber Salts less 04® 10 
Glue, Brown — 21® 20 
Glue, Brown Grd 12%@ 20
Glue, White ___  25® 35
Glue, White Grd. 30® 35
Glycerine ______  21® 35
Hops __________  66® 75
Iodine______ — 6 300 6 75
Iodoform _____ 6 300 6 75
Lead Acetate — 18® 25
Lycopedium___  2 0002 10
Mace _________  760 80
Mace, powdered 9501 90
Menthol----------  7 50® 8 00
Morphine-------  7 7608 80
Nux V om ica----- © 30
Nux Vomica, pow. 23® 30 
Pepper black pow. 32035
Pepper, w h ite_40® 45
Pitch, Burgundy 100 16
Q uassia_„__—_12© 15
Quinine _______  8201 43
Rochelle Salts — 30®
Saccharine--------„ 0
Salt P e te r ------- 110
Seidlitz Mixture 30®
Soap, green ----- 15®
Soap mott castile 22%@ 
Soap, white castile

case __________  @17 50
Soap, white castile

less, per b a r ------- @1 85
Soda A s h ------- 06® 10
Soda Bicarbonate 3%@10
Soda, Sal ---------2%@ 5
Spirits Camphor ©1 35
Sulphur, r o ll ----- 04® 10

1 Sulphur, Subl. — 4%@ 10
1 Tamarinds -------  25® ¿0
1 Tartar Emetic — 700 75 
1 Turpentine, Ven. 5002 25 
> Vanilla Ex. pure 1 5002 00 

Witch Hazel — 1 47g2 00 15

40
20
22
40
30
25

Zinc Sulphate — 06Í
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G R O C ER Y  P R IC E  C U R R E N T
These quotations are carefully corrected weekly, within six hours of mail

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
Canned Blueberrie s Condensed M ilk
Cheese M ilk  Com pound
Veal Evap . M ilk
Sm oked  M eats Roquefort Cheese
Boiled H am s M utton
F lo u r
W heat
Feed

AMMONIA 
Arctic Brand 

16 oz., 2 doz. in carton,
per d o z .__________ 1 75

I X L, 3 doz.. 12 oz. 4 50 
Parsons, 3 doz. small 6 30 
Parsons, 2 doz. med. 5 00 
Parsons, 2 doz., Ige. 6 70

AXLE GREASE

BAKING POWDERS
Calumet, 4 oz., 
Calumet, 8 oz., 
Calumet, 16 oz. 
Calumet, 5 lb.,

doz.
doz.
,doz.
doz.

97% 
1 96 
3 35 

12 75
Calumet, 10 lb., doz. 19 00
K. C., 10c, d o z .___  95
K. C., 20c. d o z .___  1 85
K. C.. 25c, d o z .___  2 36
K. C., 5 lb., d o z .___  7 00
Queen Flake, 6 oz. — 1 35 
Queen Flake, 50s, kegs 
Queen Flake, 100s, keg 
Royal, 10c, doz

00 
35 
13 
12

_________ _ - ________ 95
Royal, 6 oz., doz. — 2 70 
Royal, 12 oz., doz... 5 20
Royal, 6 l b . ------------81 j®
Rumford, 10c, doz. — 95
Rumford, 8 oz., doz. 1 86 
Rumford, 12 oz., doz. 2 40 
Rumford, 5 lb., doz. 12 50 
Ryson, 4 oz., doz. — 1 36
Ryson, 8 oz., d o z ._2 25
Ryzon, 16 oz., doz. 
Rocket, 16 oz., doz.

BLUING
Jennings Condensed

4 06 
1 25

Pearl
C-P-B “Seal Cap"

3 doz. Case (1 5 c )------ 3 75
BREAKFAST FOODS 

Cracked Wheat, 24-2 4 86
Cream of W h ea t-----7 60
Pillsbury’s Best Cer’l 2 70 
Quaker Puffed Rice— 6 45 
Quaker Puffed Wheat 4 80 
Quaker Brfst Biscuit 1 90 
Quaker Corn Flakes 2 80
Ralston Purina —------ 4 00
Ralston B ra n zo s-----2 70
Ralston Food, large — 3 60 
Ralston Food, small— 2 90 
Saxon Wheat Food — 4 80 
Shred. Wheat Biscuit 4 35 

Post’s Brands.
Grape-Nuts, 24s ------- 8 80
Grape-Nuts, 1 0 0 s------ 2 76
Postum Cereal, 12s — 2 85 
Post Toasties, 36s — 2 85 
Post Toasties, 24s — 2 85

BROOM8
Standard Parlor 23 lb. 5 50 
Fancy Parlor, 23 lb.— 7 00 
Ex Fancy Parlor 25 lb 8 60 
Ex. Fey, Parlor 26 lb 9 00
Toy ________________ 2 00
Whisk, No. 3 ---------2 26
Whisk. No. 1 ------------3 00

BRU8HES
Scrub

Solid Back. 8 In. ----- 1 60
Solid Back, 11 In. —  1 75
Pointed Binds -----------1 26

8tove
___________1 10

1 86
Shoe

. 90
______1 25
______ 2 00

BUTTER COLOR
Dandelion, 25c s i z e _2 86
Nedrow, 3 oz., doz. 2 50

CANDLES
Electric Light, 40 lbs. 12.1
Plumber. 40 l b s .____12.8
Paraffine, 6s _______ 14%
Paraffine, 1 2 s _______ 14%
Wlcking — ______40

CANNED FRUIT. 
Apples, 3 lb. Standard 1 76 
Apples, No. 10 5 50@6 00
Apple Sauce, No. 2_ 2 35 
Apple Sauce, No. 10_ 9 00 
Apricots, No. 1 1 90@2 00
Apricots, No. 2 _____ 2 25
Apricots, No. 2% 2 2503 50
Apricots, No. 10 9 00013 50
Blueberries, No. 2 _3 00
Blueberries, No. 10_13 00
Cherries, No. 2_3 0003 50
Cherries, No. 2% 4 0004 95
Cherries, No. 1 0 ____ 18 00
Loganberries, No. 2 _3 00
Peaches, No. 1 _____ 1 85
Peaches, No. 1, Sliced 1 40
Peaches, No. 2 _____ 2 76
Peaches, No. 2%, Mich 2 60 
Peaches, 2% Cal. 3 0003 75 
Peaches, No. 10, Mich 7 75 
Peaches, No. 10, Cal. 10 50 
Pineapple, 1, slic. 1 60© 1 76 
Pineapple, No. 2, slic. 2 75 
Pineapple, 2, Brk slic. 2 25 
Pineapple, 2%, sliced 3 25 
Pineapple, No. 2, crus. 2 25 
Pineap., 10, crus. 7 00@9 00
Pears, No. 2 ___ —— 3 25
Pears, No. 2% _____ _4 25
Plums, No. 2 _ 2 25
Plums, No. 2% _3 00
Plums, No. 10, Water 2 50
Raspberries No. 2, blk. 3 25 
Rhubarb, No. 1 0 -----6 25

CANNED FISH.
Clam Cli’der, 10% oz. 1 35 
Clam Ch., No. 3 3 0003 40 
Clams, Steamed. No. 1 1 75 
Clams, Minced, No. 1 2 50 
Finnan Haddie, 10 oz. 3 30 
Clam Bouillon, 7 oz._ 2 50 
Chicken Haddie, No. 1 2 76
Fish Flakes, sm a ll_1 35
Cod Fish Cake, 10 oz. 1 85 
Cove Oysters, 6 oz. — 1 35 
Lobsters, No. %, Star 4 50 
Lobster, No. %, Star 2 75 
Shrimp, No. 1, wet — 2 10 
Shrimp, No. 1, dry — 2 10 
Shrimp, No. 1%, dry 4 00 
Sard’s, % Oil, k. 4 2504 76 
Sardines, % Oil, k'less 3 75 
Sardines, % Smoked 7 00 
Sardines, % Mus. 3 7504 75 
Salmon, Warrens, %s 2 75 
Salmon, Warrens, 1 lb 4 00 
Salmon, Red Alaska— 2 85 
Salmond, Med. Alaska 2 00 
Salmon, Pink Alaska 1 40 
Sardines, 1m. %, ea. 10028 
Sardines Im., %, ea. 25
Sardines, C a l._ 1 7502 10
Tuna, %, Albocore — 90
Tuna, %, N e k c o -----1 65
Tuna, %, Regent — 2 25

CANNED MEAT. 
Bacon, Med. Beechnut 2 70 
Bacon, Lge. Beechnut 4 50 
Bacon, Large, Erie — 3 00 
Beef, No. 1, Corned — 2 70 
Beef, No. 1, Roast — 2 70 
Beef, No. % Eagle Sli. 1 30 
Beef, No. %, Qua. sli. 1 90 
Beef, No. 1, Qua. sli. 3 25 
Beef, No. 1, B’nut, sli. 5 70 
Beef, No. %, B'nut sli. 3 15 
Beefsteak & Onions, Is 3 35 
Chill Con Ca., Is 1 3501 45 
Deviled Ham, %s —  2 20 
Deviled Ham, %s —  3 60 
Hamburg Steak &

Onions, No. 1 _____3 16
Potted Beef, 4 o z .__ 1 40
Potted Meat, % Libby 50 
Potted Meat, % Libby 26 
Potted Meat, % Rose 86 
Potted Ham, Gen. % 2 15 
Vienna Saus., No. % 1 35
Veal Loaf. Medium_2 80

Derby Brands In Glass.
Ox Tongue, 2 lb .___ 19 69
Sliced Ox Tongue, % 4 60
Calf Tongue, No. 1_6 45
Lamb Tongue, Wh. Is 6 00 
Lamb Tongue, am. sli. 2 25 
Lunch Tongue, No. 1 0 00 
Lunch Tongue, No. % 3 65
Deviled Ham, % ____3 00
Vienna Sausage, sm. 1 80 
Vienna Sausage, Ige, 2 90
Sliced Beef, s m a ll_1 26
Boneless Pigs Feet, pL 3 16 
Boneless Pigs Feet, qt. 5 50 
Sandwich Spread, % 2 25 

Baked Beans.
Beechnut, 16 oz. ___  1 36
C am pbells__________ 1 16
Climatic Gem, 1 8oz. 90
Fremont, No. 2 ______1 16
Snider, No. 1 _______ 1 16
Snider, No. 2 __  1 66
Van Camp, Sm all___ 1 00
Van Camp, M ed .___ 1 30

CANNED VEGETABLES.
Asparagus.

No. 1, Green t ip s __ 4 00
No. 2%. Lge. Gr. 3 76 0  4 50 
Wax Beans, 2s 1 3503 75
Wax Beans, No. 1 0 _6 00
Green Beans, 2s 1 600 4 75 
Green Beans, No. 10— 6 00 
Lima Beans, No. 2 Gr. 2 00 
Lima Beans, 2s, Soaked 96 
Red Kid., No. 2 1 3001 55 
Beets, No. 2, wh. 1 600 2 40 
Beets, No. 2 , cut 1  2501 76 
Beets, No. 3, cut 1 4002 10 
Corn, No. 2, St. 1 1001 35 
Corn, No. 2, Ex-Stan. 1 65 
Corn, No. 2, Fan 1 600 2 25 
Com, No. 2, Fy. glass 3 25
Corn, No. 10 ______ 7 26
Hominy, No. 3 1 1501 35 
Okra, No. 2, whole — 1 90
Okra, No. 2, c u t ___ 1  60
Dehydrated Veg Soup 90 
Dehydrated Potatoes, lb 45
Mushrooms, H o te ls_35
Mushrooms, Choice __ 45 
Mushrooms, Sur Extra 65 
Peas, No. 2, E.J. 1  2601 80 
Peas, No. 2, Sift.,

Jun e-------------l  6002 10
Peas, No. 2, Ex. Sift.

E. J. ----------  i  9002 10
Peas, Ex. Fine, French 32
Pumpkin, No. 3 ___ 1  60
Pumpkin, No. 1 0 __ 3 76
Pimentos, %, each 15018
Pimentoes, %, each _ 27
Sw’t Potatoes, No. 2% 2 15
Saurkraut, No. 3 ___ 1  80
Succotash, No. 21 600 2 35 
Succotash, No. 2, glass 3 45
Spinach, No. 1 ______1  35
Spinach, No. 2 1  4601 75 
Spinach, No. 3 2 1002 86
Spinach, No. 10 ____ 8 00
Tomatoes, No. 2 1  4001 65 
Tomatoes, No. 3 1  850 2 25 
Tomatoes, No. 2, glass 2 85 
Tomatoes. No. 10 — 6 00

CATSUP.
B-nut, L a rg e_______ 2 95
B-nut, S m a ll_______ 1  go
Fraziers, 14 o z ._____ 2 25
Libby, 14 oz. ______2 90
Libby, 8 oz. _______ 1  90
Van Camp, 8 o z .___ 1  90
Van Camp, 16 oz. _  3 15
Lilly Valley, p i n t _2 95
Lilly Valley, % Pint 1 80

CHILI SAUCE.
Snider, 16 o z ._______ 3 50
Snider, 8 o z . _______ 2 35
Lilly Valley. % Pint 2 40

OYSTER COCKTAIL.
Sniders, 16 o z ._ ----- 3 60
Sniders, 8 o z . ______2 35

CHEESE.
Roquefort __________  90
Kraft Small t i n s ___ 1 40
Kraft Am erican____ 2 75
Chili, small t i n s ___ 1 40
Pimento, small tins -  1 40 
Roquefort, small tins 2 25 
Camembert, small tins 2 25
Brick ________________ 22
Wisconsin Flats ______25
Wisconsin Daisy ______25
Longhorn _____________25
New York ____________27
Michigan Full Cream __ 23 
Sap Sago _____________48

CHEWING GUM
Adams Black J a ck ___ 65
Adams Bloodbery _66
Adams Calif. F ru it__  65
Adams C hiclets_____65
Adams Sen S e n _____ 65
Adams Yucatan ______65
Beeraan’s P ep s in ____ 66
Beechnut ___________ 70
Doublemint _______   65
Juicy Fruit ---------- . 65
Spearmint, Wrlgleys _ 65
Z e n o _______  65
Wrigley’s P - K ______65
Sapota G u m ______1 25

CHOCOLATE.
Baker, Caracas, % s_
Baker, Caracas, %s __
Baker, Premium, % s_
Baker, Premium, % s_
Baker, Premium, % s_
Hersheys, Premium, %s 
Hersheys, Premium, %s 
Runkle, Premium, %s_ 
Runkle, Premium, %s_ 
Vienna Sweet, 24s i

COCOA
Baker’s %s ___________ 40
Baker’s %s _______ —_ 42
Bunte, %s ____;______43
Bunte, % lb. _________ 35
Bunte, lb. __________ 32
Droste’s Dutch, 1 lb._9 00
Droste’s Dutch, % lb. 4 75
Droste’s Dutch, % lb. 2 00
Herseys, %s _________ 33
Hersheys, % s_________ 28
Huyler _______________ 36
Lowney, %s _________ 48
Lowney, %s _________ 47
Lowney, %s _________ 46
Lowney, 5 lb. c a n s__31
Van Houten, % s _____75
Van Houten, % s _____75

COCOANUT
%s, 5 lb. case Dunham 60
%s, 5 lb. case ___  48
%s &  %s, 15 lb. case 49 
6 and 12c pkg. in pails 4 76
Bulk, barrels ________ 22
48 2 oz. pkgs., per case 4 16 
48 4 os. pkgs., per case 7 00

CLOTHES LINE
Hemp, 50 ft. _______ 1 60
Twisted Cotton, 60 ft. 2 00
Braided. 50 ft. ___ 2 90
Sash Cord _________ 4 00

COFFEE ROASTED 
Bulk

Rio _______________  15%
Santos ________ — 18023
Maracaibo ________   24
Mexican _____________ 26
Guatemala ____________26
Java and Mocha _____39
Bogota _____________.  26
Peaberry______   24

McLaughlin’s XXXX 
McLaughlin’s XXXX pack
age coffee is sold to retail
ers only. Mail all orders 
direct to W. F. McLaugh
lin & Co., Chicago.

Coffee Extracts
N. Y., per 100______ 11
Frank’s 250 packages 14 50 
Hummel’s 60 1 l b ._09%

CONDENSED MILK
Eagle, 4 doz. _____9 00
Leader, 4 d o z ._____ 6 50

MILK COMPOUND
Hebe, Tall, 4 d o z ._3 70
Hebe, Baby, 8 d o z ._3 60
Carolene, Tall, 4 doz. 3 50
Carolene, Baby _____3 35

EVAPORATED MILK 
Carnation, Tall, 4 doz. 4 50 
Carnation, Baby, 8 dz 4 40
Every Day, Tall ___4 50
Every Day, B a b y___ 3 30
Goshen, Tall ______ 4 25
Goshen, Gallon _____4 35

Oatman’s Dundee,
tall, 48s ___________ 4 50

Oatman’s Dundee,
baby, 96s _________ 4 40

Pet, Tall ___________ 4 50
Pet, B a b y___________ 3 30
Silver Cow, Tall ___ 4 50
Silver Cow, B a b y __4 40
Van Camp, T a l l____4 50
Van Camp, B a b y ___ 3 30
White House, Tall „  4 25 
White House, Baby _ 4 00

CIGARS
Worden Grocer Co. Brands 

Harvester Line.
Kiddies, 100s ______ 37 50
Record Breakers, 60s 71 00
Delmonico, 5 0 s____  76 00
Panatella, 5 0 s __   75 00
Favorita Club, 60s — 95 00
Epicure, 60s _____  95 00
Waldorfs, 60s _____110 00

The La Azora Line.
Agreements, 6 0 s ___  58 00
Washington, 60s __  76 00
Biltmore, 50s, wood 95 00

Sanchez A  Haya Line 
Clear Havana Cigars made 

In Tampa, Fla.
Specials, 50s _____ 76 00
Diplomatics, 5 0 s _ 95 00
Bishops, 6 0 s _______115 00
Rosa, 6 0 s ___    125 00
Victoria T in s _____ 115 00
National, 6 0 s____ ISO 00
Original Queens, 50s 150 00 
Worden Special, 26s 186 00

Webster Cigar Co.
Plaza, 50s, Wood _ 95 00
Coronado, 60s, Tin — 95 00 
Belmont, 60s, Wood 110 00 
Tiffany, 50s, Wood—125 00 
St. Reges, 60s, Wood 125 00 
Vanderbilt, 26s, Wd 140 00 
Ambassador, 25s, W 170 00

Garcia & Vega—Clear 
Havana

New Panatella, 100s 37 50 
lgnacla Haya 

Extra Fancy Clear Havana 
Made in Tampa, Fla.

Delicades, 50s _____115 00
Primeros. 6 0 s______ 140 00
Queens, 25s _______180 00
Perfecto, 2 5 s_______ 186 00

Starlight Bros.
La Rose De Paris Line

Coquettes, 5 0 s _____  65 00
Caballeros. 5 0 s___   70 00
Rouse, 6 0 s _________115 00
Peninsular Club, 26s 160 09
Chicos. 2 5 s__ ,______160 00
Palmas, 2 5 s _______ 176 00
Perfectos, 2 5 s______ 195 00

Rosenthas -Bros.
R. B. Londres, 50s,

Tissue W rapped_ 68 00
R. B. Invincible. 60s.

Foil W rapped___  70 00

Union Made Brands 
El Overture, 60s. foil 76 00 
Ology, 50s ________  58 00

Our Nickel Brands
New Currency, 100s_ 36 00
Lioba, 100s________  35 00
Eventual, 50s _____ 35 00
La Yebana, 25s_____ 37 60

Cheroots
Old Virginia, 100s — 23 50 

Stogies
Home Run, 50. Tin 18 60 
Havana Gem, 100 wd 26 00

CIGARETTES.
One Eleven, 20, Plain 5 50
Beechnut, 20, P la in_6 00
Home Run, 20, Plain 6 00 
Yankee Girl, 20, Plain 6 00
Sunshine, 20, P la in_6 00
Red Band, 20 P lain ,_6 00
Nebo, 20, P la in _____7 00
Camels, 20, P la in ___ 7 50
Relu, 20, P la in _____7 80
Lucky Strike, 10 & 20 7 50 
Sweet Caporal, 20, pi. 7 75 
Windsor Castle Fag 20 8 00 
Chesterfield, 10 & 20, 7 60 
Piedmont, 10 & 20, PI. 7 60
Spur, 20, P la in _____7 60
Sweet Tips, 20, Plain 7 50
Idle Hour, 20, P la in_7 50
Omar, 20, P la in ____9 50
Falks Havana, 20, PI. 9 75 
Richm'd S Cut, 20, pi. 10 00 
Richm’d 1 Cut, 20 ck. 10 00 
Fatima, 20, Plain — 9 50 
Helmar, 20, Plain — 10 60 
English Ovals, 20 PI. 10 60 
Turkish Trop., 10 ck 11 60 
London Life, 10, cork 11 60 
Helmar, 10, Plain — 11 60 
Herbert Tarryton, 20 12 26 
Egyptian Str., 10 ck. 12 00
Murad, 20, P la in_— 15 60
Murad, 10, P la in __ 16 00
Murad, 10, cork or pi. 16 00 
Murad, 20, cork or pi. 16 00 
Luxury. 10, cork —  16 00 
Melachrlno, No. 9, 10,

cork or p la in ___ 16 00
Melachrlno, No. 9, 20,

cork or p la in ___ 16 00
Melach’o, No. 9, 10,St 16 60 
Melach’o, No. 9, 20, St 16 60 
Natural, 10 and 20— 16 00 
Markaroff, No. 15, 10,

cork ___________ - 16 00
Pall Mall Rd.. 20, pi. 17 00 
Benson &  Hedges, 10 20 00 
Rameses, 10, Plain — 17 50 
Milo Violet 10, Gold 20 00
Deities, 10 _________ 21 00
Condex, 10 _________ 22 Oo
Philips Morris, 10 — 20 00 
Brening Own, 10, PI. 28 00
Ambassador, 1 0 ___  28 00
Old 76, 10 or 6 0 ___  37 50
Benson & Hedges 

Tuberettes _— — 65 00

CIGARETTE PAPERS.
Riz La Croix, Wh., dz. 42 
Riz La Wheat Br., 100 7 60 
Riz Tam Tam, 2 dz for 87 
Zig Zag, per 100 —  7 26

TOBACCO-—FINE CUT.
Liggett A  Myers Brands

Hiawatha, 10c, doz._ 96
Hiawatha, 16 oz., dz. 12 00 
Red Bell, 10c, doz.— 96 
Red Bell, 35c, doz— 8 60 
Red Bell, 75c Pails dz. 7 40
Sterling, 10c, d o z ._ 96
Sweet Burley, 10c, dz. 96 
Sweet Burley, 45c foil 4 25 
Swt. Burley, 95c Dru. 9 45 
Sweet Cuba, 10c, dz. 96 
Sweet Cuba, 46c, doz. 4 25 
Sweet Cuba, 95c Pail 9 45 
Sweet Orange, 10c, dz 96

Seotten Dillon A  C o .  Brand
Dan Patch, 10c, doz. 96 
Dan Patch, 16 oz., dz. 7 70
Ojibwa, lOc, doz. _ 96
Ojibwa, 8 oz., doz._3 85
Ojibwa, 95c, d o z .___ 8 50
Ojibwa, 90c, d o z .___ 8 00
Sweet Mist. 10c, doz. 96 
Uncle Daniel, 10c, doz. 96
Unde Daniel, 16 os. 10 20

J. J. Bagley A  Co. Brando. 
Mayflower, 16 oz., do, 16 00

P. Lorrilard Brands.
Pioneer, 10c, doz. _ 96
Tiger, 10c, doz. ___  96
Tiger, 50c, doz. ____ 4 80
Weyman Bruton Co. Brand 
Right Cut, 10c, doz. §5
W-B Cut, 10c, doz. — 9*

PLUG TOBACCO. 
American Tobacco Co. 

Brands.
Amer. Navy, 10c, doz. 96
Amer. Navy, per plug 64
Jolly Tar, 24, per plug 16 
Gold Rope, 10c, doz. 96
Boot Jack, 15c, doz. 1 44 
Piper Heidsieck, 10c 96
Piper Heidsieck, 20c. 1 92 
Spear Head, 10c cuts 96
Spear Head, per plug 64
Square Deal, per plug 64 
Standard Navy, 8, pig 64 
Town Talk, per plug 56
Liggett A  Myers Brands. 
Clipper, per plug —  66
Chops, 10c, doz. ___  96
Drummond Nat. L. 15c 1 44 
Honey Dip Twist, 10c 96
Granger Twist, 10c, dz. 96 
Horse Shoe, per plug 74 
J. T. Bright, per plug 66 
J. T. Smooth, plug. 24 
J. T. R. and R„ plug 24
King Pin, per p lu g_ 32
King Pin, 10c cuts, ea 08 
Masterpiece, per plug 41 
Picnic Twist, 10c, doz. 96 
Pure Grape, 10c, doz. 96 
Star, per plug — _ 74
Uncle Sam, 32 10c cut 2 66

Scotton, Dillon A  Co. 
Brands.

Bracer, per p lu g ___  88
Cream De Menthe, 10c 92
Peachey, per p lu g__ _ 64
Stronghold, per plug. 64 
Yankee Girl, per plug 66

P. Lorrilard Brands. 
Climax, 10c tins, doz. 96 
Climax Smooth, plug 72 
Climax Thick, per plug 72 
Red Cross, 10c cuts— 96 
Red Cress, per plug 48

R. J. Reynolds Tobacco Co, 
Brands.

Apple, 5 lb. Butt, lb. 72 
Caramel Twist, per lb. 80 
Gravely Superior, 10c 96
Humbug, per l b . ___ 1 32
Kismet, per l b . _____1 06
Liberty Bell, per lb. 65 
Maritana, 15c Foil, dz. 1 44 
Mickey Twist, per lb. 72

John J. Bagley A  Co- 
Brands.

Maple Dip, per plug— 56

SMOKING TOBACCO. 
American Tobacco Co.

Brands.
Banner, L. C., 10c, dz. 96 
Banner, L. C., 40c, dz. 3 84 
Blue Boar, 25c Foil 2 28 
Blue Boar, 30c Vac tin 2 76 
Bob White, gran., 10c 96
Bull Durham, 10c, dz. 92 
Drum, Gran., 10c, dz. 99 
Five Bros. 10c, doz. 96 
Giant, L. C., 10c, dz. 92 
Giant, L. C., 30c, dz. 2 88 
Giant, L. C. Pails, da 6 84 
Garrick, 30c Foil, dz. 2 70 
Imperial Cube Cut, 30c 2 22 
Lucky Strike, R. Cut 1 63 
Myrtle Navy Plug Cut 96 
Myrtle Navy, 15c Po. 1 44
Navy, G. & A., 10c _ 96
Nigger Hair, 10c, doz. 96 
Nigger Hair, Pails, dz 8 40 
Nigger Head, P. C lOc 96 
Old English, C. C. 16c 1 53 
Peerless, L. C., 10c_ 92
Peerless, L. C., 35c dz. 8 86 
Peerless, L. C. Palls 7 44 
Rob Roy, L. C., 10c 96
Rob Roy. L. C., 40c 8 84 
Rob Roy, L. C., pails 8 40 
Sweet Maple Scrap, 92 
Soldier Boy, L. C., 10c N  
Soldier Boy, L. C., pail 7 32 
Tuxedo, Gran. 16c foil 1 44 
Tuxedo, Gran., 17c, dz 1 58 
Tuxedo, Gran. Cut

plugs, 8 oz. tins _8 72
Yale Mix., 15c vac. tin 1 44
Liggett A  Mayors Brands. 
Briar Pipe, doz. —  96
Cuban Star, L. C., 10c 96
Cuban Star, Pails, dz. 6 90 
Corn Cake, Gran. 60 48
Corn Cake, Gran., 10c 96
Corn Cake, Gran., 25c 2 40 
Corn Cake, Gran., 50c 4 89
Duke’s Mixture, 10c_ 96
Glad Hand, L. C. 10c 96
Growler, L. C., 10c_ 96
Growler, L. C., 26c— 2 66 
Growler, L. C.. 60c_ 6 06 
La Turka, Plug C. 16c 1 44 
Noon Hour, L. C., 10c 96
O. U., Gr. Cut P.. 10c 96
O. U.. C. P., 90c Jars 9 00 
Pilot. Long Cut, 26c 2 50 
Plow Boy, 10c, doz. 92 
Plow Boy, 70c Palla 7 40 
Summertime, 10c, dz. 96 
Summertime, SOo, da. 8 96
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Summertime, 65c Pails 6 60 
Sweet Tip Top, 10c, dz 96 
Velvet, Cut Plug, 10c 96
Velvet, Cut Plug, tins 1 53 
Velvet, Cut Tlug, 8 oz. 6 ¡2 
Velvet. C. PI., 16 oz. 15 81 
Yum Yum, 10c, doz. 96 
Yum Yum, 70c pails 6 80

P. Lorlllard’s Brands. 
Beechnut Scrap, doz. 96 
Buzz, Li. C., 10c, doz. 96 
Buzz, L. C., 35c, doz. 3 30 
Buzz, L. C., 80c, doz, 7 90 
Chips, P. C., 10c, doz. 96 
Honest Scrap, doz. __ 96
Stag. Cut P., 10c, doz. 96 
Union Leader, 10c tin 96 
Union Leader, 50c tin 4 80 
Union Leader, 61 tin 9 60 
Union Leader, 10c, dz. 96 
Union Leader, 15c, dz. 1 44 
War Path, 35c, doz. 3 36
Scotten Dillon Co. Brands 
Dan Patch, 10c, doz. 96 
Dillon’s Mixture, 10c 96
G. O, P., 35c, doz. __ 3 00 
G. O. P., 10c, doz. __ 96
Loredo, 10c, doz. —- 96
Peachy, Do. Cut, 10c 96
Peachy Scrap, 10c, dz. 96 
Peninsular, 10c, doz. 96 
Peninsular, 8 oz., dz. 3 00 
Reel Cut Plug, 10c, dz 96 
Union Workman Scrap,

10c, doz. ------------- »6
Way Up, 10c, doz. — 96
Way Up, 8 oz„ doz. 3 ¿5 
Way Up, 16 oz., doz. 7 10 
Way Up, 16 oz. pails 7 60 
Yankee Girl Scrap, 10c 96

Pinkerton Tobacco Co. 
Brands.

American Star, 10c, dz 96 
Big 9, Clip., 10c, doz. 96 
Buck Shoe Scrap, 10c 96
Pinkerton, 30c. doz. — 2 40 
Pay Car Scrap, 10c, dz 9b 
Pinch Hit Scrap, 10c 96
Red Man Scrap, doz. 96 
Red Horse Scrap, doz. 96
j. j . Bagley & Co. Brands.
Broadleaf. 10c — - —  »«Buckingham, 10c, doz. 96 
Buckingham, 15c tins 1 44 
Gold Shore. 15c, doz. 1 44
Hazel Nut, 10c. doz. 96
Kleeko, 25c, doz. ___ 2 40
Old Colony, PI. C. 17c 1 53 
Old Crop, 50c, doz. — 4 80 
Red Band, Scrap. 10c 96
Sweet Tips, 15c, doz. 1 44
Wild Fruit, 10c, doz. 96
Wild Fruit, 15c, doz. 1 44

Independent Snuff Co. 
Brands.

New Factory, 5c, doz. 48 
New Factory Palls, dz 7 60

Weyman Bruton Co.'s 
Brands.

Central Union, 15c, dz. 1 44 
Shag, 15c Tins, doz. 1 44 
Shag, 15c Papers, doz. 1 44 
Dill s Best, 16c, doz. 1 54 
Dill's Best Gran., 16c 1 64 
Dill’s Best, 17c Tins 1 62

Snuff.
Copenhagen, 10c, roll 64
Seal Blandenlng, 10c 64
Seal Goteborg, 10c, roll 64 
Seal Swe. Rapee, 10c 64
Seal Norkopping, 10c 64
Seal Norkopping, 1 lb. »5

c o n f e c t io n e r y  
Stick Candy Palls

Standard ----------------14
Jumbo Wrapped - -— 16 
Pure Sugar Stick, 600 s 4 20

Mixed Candy Pails
Kindergarten ---------- 17
Leader ----------- ---------J4
X. L. O . -----------------1*French Creams ------- 16
Cameo ------------------- 48
Grocers ------------------ 11

5 25

Fancy Chocolates.
5 lb. Boxes 

Bittersweets. Ass’ted 1 75 
Choc Marshmallow Dp 1 55 
Milk Chocolate A A— 1 9 0
Nibble Sticks ------- 2 00
Primrose Choc. — — l  ¿¡f
No. 12 Choc. --------
Chocolate Nut Rolls

FARINACEOUS GOODS 
Beans

Med. Hand Picked — 06
Cal. L im as-------------- 09
Brown. Swedish -----08
Red K idney-------------07 %

Farina
25 1 lb. packages-----3 20
Bulk, per 100 lb s .-----06%

Hominy
Pearl, 100 lb. sack __ 

Macaroni
Domestic, 10 lb. box 1 00 
Domestic, broken bbls. 08 
Golden Age. 2 doz. — 1 90 
Fould’s, 2 doz., 8 oz. 1 so 

Pearl Barley
Chester ------------------ 4 8,>

Peas
Scotch, lb. -------------06
Split, lb.. --------------- 09

Sago
Bast India -------------07

Tapioca
Pearl. 100 lb. sacks — 07 
Minute, 8 oz., 3 doz. 4 05 
Dromedary Instant — 3 do 

FISHING TACKLE 
Cotton Lines

No. 2. 15 f e e t ---------- 1 16
No. 3, 15 f e e t ---------- 1 60
No. 4. 15 f e e t ------ .—  J 80
No. 5. 15 f e e t ---------- 1 96
No. 6. 15 f e e t ---------- 2 10

Linen Lines 
per 100 yards

FRUIT JARS 
Mason, pts., per gross 7 25 
Mason, qts., pr gross 8 50 
Mason, % gal., gross 11 50
Ideal Glass Top, pts. 9 00
Ideal Glass Top, qts. 10 50
Ideal Glass Top, %

gallon ___________14 75
GELATINE 

Cox’s 1 doz., large — 
Cox’s 1 doz., small —
Jello-O, 3 doz. -------
Knox’s Sparkling, doz. 
Knox's Acidu'd, doz. 
Minute. 3 doz.

1 90
1 25 
3 45
2 25

____ 4______ I ___  _ 05
Nelson’s ------------------ 1 JO
Oxford ------ - - - --------- J®
Plymouth, W h ite ----1 40
Waukesha ----------------1 35

LYE.GRANULATED 
Wanders.

Single cases ----------
2% cases ---------------
5% cases ---------------
10 cases ----------------
% cases, 24 to case.

CHLORINATED LIME.
Single cases, c a se -----4 60
2% cases, case -------- 4 48
5% cases, case -------- 4 40
10 cases, case -------- 4 32
% case. 25 cans to 

case, c a s e ----------

5 15 
5 04 
4 95 
4 87 
2 60

2 35

Small, 6 65

Gum Drops Pails
Anise ---------------------- II
Raspberry----------------"*•Orange Gums ------ J7
Butterscotch Jellies _ is
Favorite -----------------

Lozenges. Pails
A. A. Pep. Lozenges 15 
A. A. Pink Lozenges 15 
A. A. Choc. Lozenges 16
Motto Hearts ------------J7
Malted Milk Lozenges 20

Hard Goods. Pails
Lemon Drops - - - - - - -  J7O F. Horehound Dps 17
Anise Squares ------- 77
Peanut Squares ~ -----i j
Horehound Tablets — is  .

Pop Corn Goods. 
Cracker Jack. Prize 5 95
Checkers Prize ------ 5

Cough Drops Boxes
Menthol Horehound - 1 30 
Smith Bros. --------

5 00 
5 50 
7 50

1 05 
__ 1 20 
__ 1 45 
__ 1 65 _ 2 10 
__ 2 45

1 50
Schmidt Bros. Brands 

Bight Bros., 10c, doz. 96 
Bight Bros., Pails, dz. 8 40

R. J. Reynolds Tobacco Co. 
Brands.

George Washington,
10c, doz. ——— - —  96Old Rover, 10c, doz. 96 

Our Advertiser, 10c, 96
Prince Albert, 10c, dz. 96
Prince Albert, 17c, dz. 1 53
Prince Albert, 8 oz.

tins, without pipes _ 6 u  
Prince Albert, 8 oz.and Pipes, doz. 8 88
Prince Albert, 16 oz. 12 96
Stud, Gran. 5c, doz. 48 
Whale, 16 oz., doz. — 4 80

Block Bres. Tobacco Co. 
Mail Pouch. 10c, doz. 96
Falk Tobacco Co., Brands. 
American Mixture, 35c 3 30 
Arcadia Mixture, 25c 
Champagne Sparklets,

30c, doz. ------ - - - -—Champagne Sparklets,
90c, doz. -------------

Personal Mixture ----  
Perique, 25c, per dob. 
Serene Mixture,
Serene Mixture 
Serene Mixture

CRI3CO
36s. 24s and 12s.

Less than 5 cases —  19
Five cases -------------- 78Y4,
Ten c a se s ---------------Twenty-five cases — xi%. 

6s and 4s.
Less than 5 cases — 18%
Five cases ----------------{¿j?
25 c a se s ------------------

COUPON BOOKS 
50 Economic grade __ 2 bu 
100 Economic grade — 4 50 
500 Economic grade 20 00 
1 000 Economic grade 37 do 
' Where 1.000 books are 

ordered at a time, special
ly print front cover 
furnished without

is
charge.

CREAM OF 
lb. boxes _

TARTAR
46

2 40
2 70
8 10 
6 60 9 9^

16c dz 1 60 
8 oz. 7 60 

16 oz 14 70

DRIED FRUITS 
Apple*

E vap’d Choice, blk. 
Apricots

Evaporated, Choice —  
Evaporated,
Evaporated,

_ 18 

29
F a n c y -----34
Slab ------ 25

Tareyton Lundon Mix
ture, 50c., doz. -- - -  4 

Vintage Blend. 25c dz. 2 30 
Vintage Blend. 80 tins 7 50 
Vintage Blend, 51.55 

tins, d o z .---- 14 70

Citron
00 10 lb. box ------------

Currents
Package, 15 oz. — —- 
Boxes, Bulk, per lb.

40

Medium, per 100 yards 7 25 
Large, per 100 yards 9 0(r 

Float*
No. 1%. per gross wd.
No. 2. per gross, wood 
No. 2%. per gro. wood 

Hooks—rKIrhy 
Size 1-12. per 1.000 
Size 1-0. per 1.000 
Size 2-0. per 1.000 
s iz e  3-0. per 1.000 
Size 4-0, per 1.000 
Size 5-0. per 1.000

9 l n | ( | i F E

No. 1, per g r o ss------  65
No. 2, per g r o ss------
No. 3. per g r o ss------  9P
No. 4, per g r o ss-----1 zn
No. R. per g r o ss -----l
No. 6, per g r o ss-----2 on
No. 7, per g r o ss-----2 6U
No. 8. per gross _____ 3 75
No. 9. per g r o ss ----- 5 20-
No. 10. per g r o ss -----6 75
FLAVORING EXTRACT* 

Jennings 
Bur«- VanlUs 
Turpenele»«
Pure LemonPer Doz.

7 Dram ------------------ J 35
1% Ounce -------------- i  J,
2 Ounce -------------
2% O u n c e -----------
2% O u n c e -----------
4 Ounce -------------
8 Ounce ------------
7 Dram , Assorted 
1% Ounce, Assorted—

Van Duzer
Vanilla. Lemon, Almond, 
S traw berry, R aspberry, 
Pineapple, Peach, Orange. 
Pepperm int & W intergreen
1 ounce in cartons „  2 00
2 ounce in cartons — 3 50 
4 ounce in cartons — 6 75
8 ounce ------------------- 43 ¿0
P in ts  _______________26 40
«„arts _ _____51 00
Gallons, "¿ach ---------- 16 00

FLOUR AND FEED 
Valley City Milling Co. 

Lily White, % Paper
H arv est Queen, 24% 8 90 
Light Loaf Spring

W heat. 24 %s - - - - -  9 60 
Roller Champion, 24% 8 50 
Snow Flake. 24%s __ 7 40 
Graham  25 lb. per cw t 3 60 
Golden Granulated Meal,

25 lbs., per cwt., N l  40 
Rowena Pancake Com- 

pound, 5 lb. sack — 4 20 
Buckwheat Compound,

5 lb. sa c k -------------- 4 zo
Watson Higgins Milling 

Co.
New Perfection, %s_ 8 20

HIDES AND PELTS 
Hides

No. 1 ______ 08
No. 2 ______ 07
No. 1 _______ 08%
No. 2 _______ 07%

green. No. 1 
No. 2

Green,
Green,
Cured,
Cured,
Calfskin
Calfskin

NUTS.
Whole

Almonds, Terregona— 22
I. X. L„ s. s . ---------- 30
Fancy mixed ---------- 21
Flberts, Sicily ---------1$
Filberts, N aples------ - 16
Peanuts, Virgina raw 09% 
Peanuts, Vir. roasted 11 
Peanuts, Jumbo, raw 11 
Peanuts, Jumbo, rstd 13
Pecans, 3 s ta r ---------   22
Pecans, Jumbo ------- 80
Walnuts, Manchurian 27
Walnuts, Sorento-----85

Salted Peanuts
Fancy, No. 1 ------—  1®
Jumbo ____________- 21Shelled
Almonds --------------— 50
Peanuts, Spanish,

125 lb. b a g s ---------- 08%
Filberts ------------------ 50
Pecans ------------------ 75
Walnuts -----------------75

OLIVES.
Bulk, 2 gal. k e g -----3 00
Bulk, 3 gal. k e g -----4 25
Bulk. 5 gal. k e g -----6 75
Quart, jars, dozen — 5 00 
4% oz. Jar, plain, dz. 1 35 
5% oz. Jar, pi., doz. 1 60 
10 oz. Jar, plain, doz. 2 35 
16% oz. Jar, Pi. doz. 3 50 
3% oz. Jar., stuffed- 1 45
8 oz. Jar. Stu.. doz. 2 40
9 oz. Jar, Stuffed, doz. 3 50 
12 oz. Jar, Stuffed, dz 4 5C

PEANUT BUTTER.

green.
12
10% 
13 
11% 3 00 
2 00

Calfskin, cured. No. 1 
•Calfskin, cured, No. 2
Horse, No. 1 ----------
Horse, No. 2 ----------

Pelts
Old Wool ______  50@ 75
lam bs _________  50@ <5
Shearlings ---------10® 25

Tallow
Prime ------------------  @4%
No. 1 ____________ @3%
No. 2 ____________ @3

Wool
Unwashed, medium 22@25 
Unwashed, rejects — @18
Fine _____________  @25

RAW FURS.
Skunk.

No. 1 black ----------3 75
No. 2 short s tr ip e--- 2 to
No. 3 narrow stripe— 1 75 
No. 4 broad stripe __ 7 a

Mink.
No. 1 large ----------- 9 00
No. 1 medium -------7 50
No. 1 small _______6 00

Lamb.
Good -------------------------36
Medium ---------------------- --
Poor —------------------------ ™

Mutton.
Good ------------------------- 44
Medium ------------------------43
Poor _________________10
Heavy hogs --------------10
Medium hogs --------- 13
Light hogs --------------13
Sows and stags ----- l ”
Loins ---------------------If
B utts ----------------------14
Shoulders ---------------- 14
H am s ---------------------- “4
Spareribs ------------------ l"%
Neck bones -----------0d

PROVISIONS 
Barreled Pork 

Clear Back — 23 00014 00 
Short Cut Clear 22 00@23 00 
Clear Family 27 00@28 00 

Dry Salt Meat»
S P  Bellies — 13 00@15 00 

Lard
80 lb. tu b s ------advance %
Pure in tierces 12 @12% 
Compound Lard 12 @12%
69 lb. tu b s___ advance %
50 lb. tu b s-----advance L
20 lb. p a i l s ___ advance %
10 lb. p a i l s ___ advance %
o lb. p a ils___advance 1
3 lb. p a ils___advance 1

Sausages
Bologna --------------------1*
Liver --------------------
Frankfort ------ -———- 1“
Pork ___________  18@20
veal ----------------------- “
Tongue ----------------— J*
Headcheese ---------- —

Smoked Meats
25@ 29
25 @29

@39
@16

2 75
3 00 
3 25 
5 00 
8 50 
1 35 
1 90

44

Superba Tobacco Co. 
Brands.

Sammy Boy Scrap, dz 96 
Cigar Clippings 

Havana Blossom, 10c 96
Havana Blossom, 40c 3 95 
Knickerbocker, 6 oz. 3 ot 
Lieberman, 10c, doz. 96 
W. O. W„ 6 oz„ doz. 3 00 
Royal Major, 10c, doz. 96 
Royal Major, 6 oz., dz. 3 00 
Royal Major, 14 oz. dz 7 20
Larus & Bro. Co.’s Brands. 
Edgew orth Ready Rub- 

bed, 17c T in s ------- l  »3
00Edgeworth Ready Rub

bed, 8 oz. tins, doz. 7 
Edgeworth Ready Rub- bla 16 oz. tins, dz. 14 50 
Edgeworth Sliced Plug,

17c tins, doz. - - - - - - 1 62
Edgeworth Sliced Plus* — 

35c tins, d o z .--------» 00

Peaches
Evap. Choice, Unpeeled 16 
Evap. Fancy, Unpeeled 18 
Evap. Fancy, Peeled — 20 
Bakers’ Specia l----------

Peel
Lemon, American------- 26
Orange, American ------ **

Raisins
Seeded, bulk  ---------16
Seeded, 1 lb. pkg.. — 18%
Seedless, bulk ------- ¿u
Seedless, 1 lb. pkg. — 24

California Prunes 
90-100 25 lb. boxes —@10 
80-90 25 lb. boxes __@10% 
70-80 25 lb. boxes — @11 
60-70 25 lb. boxes — @13 
50-60 25 lb. boxes — @14 
40-50 25 lb. boxes —@16% 
30-40 25 lb. boxes __@18

Meal
Gr. Grain M. Co.

Bolted ----------—  2 25
Golden Granulated —2 45 

Wheat
No. 1 Red ----------------1 |9
No. 1 White ------------1 26

Oats
Carlots ------------------ 45
Less than Carlots-----48

Corn
Carlots ---------------- —  60
Less than Carlots -----65

Hay
Carlots ---------— -----18 00
Less than Carlots — 22 00

Feed
Street Car Feed —  28 00 
No. 1 Corn & Oat Fd 28 00
Cracked Corn -------  28 00
Coarse Corn Meal — 28 00

Raccoon.
No. 1 large -------------5 00
No. 1 medium---------- 3 50
No. 1 sm a ll-------------2 50
Winter ------------------ 2 00

Muskrat.
Winter ---------------------2 25
Fall ________________ 1 J®
Kitts ______________  1°

HORSE RADISH
Per doz., 7 o z . ---------- 1 25
JELLY AND PRESERVES
Pure, 30 lb. p a ils -----2 50
Pure, 7 oz. Asst., doz. 1 35 
Pure, 15 oz. Asst., doz. 2 00 
Buckeye, 22 oz., 2 doz. 4 25 
O. B., 15 oz., per doz. 2 40

JELLY GLASSES
8 oz., per doz. ---------

MATCHES.
Blue Ribbon, 144 box. 7 55 
Searchlight, 144 box. 8 00 
Safe Home. 100 boxes 5 80 
Old Pal, 144 boxes — 8 00 
Red Stick. 720 lc bxs 5 50 
Red Stick, 144 bxs — 5 75

Safety Matches.
Red Top, 5 gro. case 5 75 
Sociable, per g r o .-----1 00

MINCE MEAT.
None Such, 3 doz. — 5 35 
Quaker, 3 doz. case — 4 00 
Gutches. 3 doz. case 4 00 
Libby Kegs, Wet, lb. 25

MOLASSES.
New Orleans 
Open Kettle —  60

Bel Car-Mo Brand 
8 oz., 2 doz. in case 2 40
24 1 lb. pails ---------- 4 00
12 2 lb. pails ---------4 00
5 lb. palls, 6 in crate 4 55
25 lb. pails -------------W
50 lb. tins -------------12 A
PETROLEUM PRODUCTS 

Iron Barrels 
Perfection Kerosine —12.4 
Red Crown Gasoline,

Tank Wagon —- — Zl.i 
Gas Machine Gasoline 39.5 
V. M. & P. Naphtha 23.2 
Capitol Cylinder _—  45.2 
Atlantic Red Engine 25.2 
Winter Black ----------- 15,7

Cpolanne
1 I ■ 1 I 1 11 'W

Polarine, Iron Bbls.— 51.2 
Finol, 4 oz. cans. doz. 1.65 
Finol, 8 oz. can s , doz. 2.25

@43 
14 @îo 
20 @33

Hams, 14-16. lb.
Hams, 16-8, lb.
Ham, firii'il betil

sets -------------
California Hams 
Picnic Boiled

Hams ______ 30 @32
Boiled Hams _
Minced Hams —
Bacon -------------
Boneless ----- 24 00@26 00
Rump, n e w _ 25 00@26 ui>

Mince Meat
Condensed No. > a* * Condensed Bakers brick 31 
Moist in glass ---------8

Pig’s Feet
mil« ’ *% bbls., 35 lb s .------- 4 00

% bbls. — ............. —  7 o.1 bbl.______________ 14 15
Tripe

lbs. ______  99
40 lb s .____ 1 6 iKits. 15 

Vi bbls., 
% bbls.,

Parowax,
Parowax,
Parowax,

100,
40,
20,

Ifl *
SEMDAC
LIQUID Gloss

■\ y g g j

Semdac,
Semdac,

cans
cans

3 10
4 50

Fancy
Choice --------------
Good -------------------------|6
Fair -------------------------
Stock •Half'barrels 5c extra 

Molasses in Cans.
Red Hen, 24, 2 lb. - 2 60 
Red Hen, 24, 2% lb. 3 25 
Red Hen, 12, 5 lb. — 3 00 
Red Hen, 6, 10 lb. — 2 90 
Ginger Cake, 24, 2 lb. 3 00 
Ginger Cake, 24, 2% lb 4 00 
Ginger Cake, 12, 5 lb. 3 75 
Ginger Cake, 6, 10 lb. 3 50 
O. & L. Spec., 24, 2% 5 50 
O. & L. Spec., 12, 5 lb. 5 26 
O. & L. Spec., 6, 10 lb. 5 00 
Duffs, 24, 2% Screw C. 6 50 
Duffs, 6, 10, Screw C. 5 35 
Dove, 36, 2 lb. Wh. L. 6 60 
Dove, 24, 2% lb Wh. L 6 30 
Dove, 12, 5 lb. Blue L 4 70 
Dove, 6. 10 lb. Blue L 4 45 
Palmetto. 24, 2% lb. 4 50

PICKLES 
Medium Sour 

Barrel, 1.200 count —
Half bbls., 1300 count 17 50 
5 gallon kegs —3 00@6 50 

Sweet Small
16 Gal., 1600 ----------- |8 00
16 Gal., 2880 ----------  32 00
5 Gal., 500 ------------- 13 50

Dili Pickles.
1800 Size. b b ls.-------J7 60
2400 Size, b b ls.-------19 50

PIPES . __
Cob, 3 doz. In bx 1 00@1 20

PLAYING CARDS
No. 90 Steamboat-----2 75
No. 808, Bicycle ------ 4 50
P ickett ---------------------" 50

80 lb s ._____3 0J
C a sin g s

Hogs, per Hi. ______  @42
Beef, round s e t ---- 14@26
Beef, middles, set— 25@3n
a l l .  c p ,  »  s k -  it, l '1><U ‘  «

Uncolored Oleomargarir.-
Solid Dairy ------------oUSt»!Country R o lls------- 22@24

R IC E
Fancy Head --------  08
Blue Rose ----- 5%@0j
Broken ----------------- u4

ROLLED OATS 
Steel Cut, 100 lb. sks. 3 25 
Monarch, 90 lb. sacks 2 50 
Silver Flake. 90 lb. sk. 2 50 
Quaker, 18 Regular — 1 80 
Quaker. 12s Family — 2 65 
Mothers, 10s, Family - 2 80 
Silver Flake. 18 Keg. 1 45 
Silver Flake, 10 Fani. 1 85

SALAD DRESSING 
nurkee’8 large, 1 doz. 6 W 
Durkee’s med., 2 doz. 7 25 
Durkee s Picnic. 2 dz. 3 i o  
.Snider s large, 1 doz. 3 50 
Snider’s small, 2 doz. Z 35

SALERATUS
Arm and Hammer — 3 75

« . I  *500*
Granulated, bbls. ------ 2
Granulated, 100 lbs cs 2 
Granulated, 36 2% lb. 

packages ------------- ¿ 60

Congress 6 00
POTASH

Babbitt's 2 doz. -----2 75
FRESH MEAT8.

Beef.
Top Steers and Heifers 13 
Good Steers and Heifers 12 
Med. Steers & Heifers 10 
Com. Steers & Heifers 08 

Cow».
Top 10
Good ------------------------
M edium ---------------------
Common --------------------- °b

Veal.
Top ----------------------------15
Good -------------------------- 14
M edium_—----------------

COD FISH.
Middles -------- - --------16%
Tablets, 1 lb. Pure — 23 
Tablets, % lb. Pure,

doz. ---------------------1 4®Wood boxes. P u r e -----25
Imperial, Wood boxes 16
Whole Cod ------------- 12

H olland  H e rrin g
Standards, kegs ------  ¡5
Y. M„ Kegs ------------- 85

H errin g
K K K K, Norway — 20 00
8 lb. pails -------------- 1 40
Cut Lunch ------------- 9j
Boned, 10 boxes — 15 

Lake  H e rrin g  
% bbl., 100 lb s .------- 6 35

Mackere l
Tubs, 50 lb. fancy fat 9 50
Tubs, 60 c o u n t--------- 6 25

W h ite  F ish
Med. Fancy, 100 lb| — 13 00
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8  A L T
Med. No. 1, B b ls .___ 2 70
Med. No. 1, 100 lb. bg 90
Farmer Spec., 70 lb. 92
Packers, 56 lb. _____ 66
Blocks, 60 lb. ______ 62
Butter Salt, 280 lb bbl. 4 60 
Baker Salt, 280 lb. bbl 4 26
100, 3 lb. T ab le_____6 30
60. 6 lb. T ab le______6 80
30, 10 lb. T ab le_____6 65
28 lb. bags, b u tter_ 60

Per case, 24 2 lb s ._2 40
Five case lots _____2 30

S E E D S .
Anise _____________ 23
Caraway __________ 14
Canary. Smyrna ___09
Cardomon, Malabar 1 20
Celery _____________24
Hemp, Russian _____09 %
Mixed Bird _________ 13%
Mustard, yellow ____12
Poppy _____________18
Rape _____________ 14
Durkee's Bird, d o z ._1 20
French’s Bird, per dz. 1 40

S H O E  B L A C K E N IN G .
2 in 1, Paste, d o z ._1 35
E. Z. Combination, dz. 1 35
Drl-Foot, doz. ______2 00
Bixbys, Doz. _______ 1 35
Shinola, doz. ______  85

S T O V E  P O L IS H .  
Blacklne, per doz. — 1 36 
Black Silk Liquid, dz. 1 40 
Black Silk Paste, doz. 1 25 
Enamaline Paste, doz. 1 35 
Enamaline Liquid, dz. 1 35 
E Z Liquid, per doz. 1 40
Radium, per d o z .-----1 85
Rising Sun. per doz. 1 35
654 Stove Enamel, dz. 2 85 
Vulcanol, No. 5, doz. 95 
Vulcanol, No. 10, doz. 1 35 
Stovoil, per doz. ___3 00

S O A P .
Am. Family, 100 box 5 75
Export, 120 box ---- 4 95
Flake White, 100 box 4 90 
Fels Naptha, 100 box 5 60 
Grdma White Na. 100s 5 30
Rub No More White

Naptha, 100 b o x _5 50
Swift Classic, 100 box 4 90
20 Mule Borax, 100 bx 7 55
Wool, 100 box _____ 6 50
Fairy, 100 b o x ______ 6 00
Jap Rose, 100 b o x ___7 85
Palm Olive, 144 box 11 00
Lava, 100 box ______4 75
Pummo. 100 box ____4 85
Sweetheart. 100 box _ 5 70 
Grandpa Tar, 50 sm. 2 40 
Grand Pa Tar, 50 Lee 4 10 
Fairbank Tar, 100 bx 4 00 
Trilby, 100, 12c ____ 8 50
Williams Barber Bar, 9s 50 
Williams Mug, per doz. 48

Proctor & Gamble.
6 box lots, assorted

Ivory, 100 6 o z . ____7 00
Ivory Soap Flks., 100s 8 50 
Ivory Soap Flks., 50s 4 35
Lenox, 140 c a k e s___6 50
P. & G. White Naptha 5 75 
Star, 100 No. 11 cakes 5 75 
Star Nap. Pwdr., 100s 3 90 
Star Nap. Pwdr., 24s _ 5 76

Tradesman Brand. 
Black Hawk, one box 4 50 
Black Hawk, five bxs 4 25 
Black Hawk, ten bxs 4 00 

Box contains 72 cakes. It 
is a most remarkable dirt 
and grease remover, with
out Injury to the skin.

W A S H IN G  P O W D E R S .
Bon Ami Pd. 3 dz. bx 3 75
Bon Ami Cake, 3 dz. 3 25
Climaline, 4 doz. . 4 20
Grandma, 100, 5c . 3 90
Grandma, 24 Large 4 00
Gold Dust, 100s _ . 4 00
Gold Dust, 20 L arge_ 4 30
Golden Rod, 2 4 __ 4 25
Jinx, 3 d o z ._____ 4 50
La France Laun, 4 dz. 3 70
Luster Box, 5 4 __ 3 75
Miracle Cm, 4 oz. 3 dz. 4 00
Miracle C., 16 oz., 1 dz. 4 00
Old Dutch Clean. 4 dz. 4 75
Queen Ann, 60 oz. 2 40
Rlnso, 100 o z .___ 6 40
Rub No More, 100, 10

OZ. ____________ 4 06
Rub No More, 100, 14

OZ. _________  _ 5 75
Rub No More, 18 Lg. 4 50
Spotless Cleanser, 48.

20 oz. _________ 4 00
Sani Flush, 1 doz. _ 2 25

Sapolio, 3 d o z .______ t 16
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 3 90
Snowboy, 24 L arg e_5 60

Snowboy Large 1 free 6
Speedee, 3 d o z ._____7 20
Sunbrite, 72 d o z .___ 4 00
Wyandotte, 48 ______6 60

C L E A N S E R S .

Kitchen  
lenzer

80 can cases, $4.80 per case

S P IC E S .
W hole  Spices.

Allspice, J a m a ica_@12
Cloves, Zanzibar ____ @42
Cassia, Canton ______@16
Cassia, 5c pkg.. doz. @40
Ginger, African ____ @15
Ginger, Cochin ______@22
Mace, Penang ______@70
Mixed, No. 1 _______ @22
Mixed, 5c pkgs., doz. @45
Nutmegs, 70-80 ______@30
Nutmegs, 105-110 ___ @25
Pepper, Black ______@15

Sho Tou, 9 oz., doz. 2 70
A-l, large __________ 6 76
A-l, small _______   3 60
Capers ______________1 80

T E A .
Japan.

Medium _________  32@35
Choice __________  37@43
Fancy ___________  54 @57
No. 1 Nibbs ________  68
1 lb. pkg. S iftin g s__ 16

Gunpowder
Choice ______________ 28
Fancy __________  38@40

Ceylon
Pekoe, medium _____ 33
Melrose, fancy _____ 66

English Breakfast
Congou, Medium ______28
Congou, C hoice___ 35@36
Congou, Fancy ____ 42@43

Oolong
Medium ____________ 36
Choice ______________ 45
Fancy ______________  50

T W IN E
Cotton, 3 ply c o n e ___  35
Cotton, 3 ply b a lls___  35
Wool, 6 ply __________ 18

V IN E G A R
Cider, 40 G rain_____28
White Wine, 40 grain 17 
White Wine, 80 grain 22
Oakland Vinegar & Pickle 

Co.’s Brands.
Oakland Apple C ider_30
Blue Ribbon Corn -----22
Oakland White Pickling 20 

Packages no charge.
W IC K IN G

No. 0, per g r o s s___  60
No. 1, per g r o s s ____ 86
No. 2, per g r o s s___ 1 10
No. 3, per g r o s s -----1 85
Peerless Rolls, per doz. 45 
Rochester, No. 2, doz. 60 
Rochester, No. 3, doz. 2 00 
Rayo, per doz. --------  90

Pure Ground In Bulk
Allspice, Jam aica___@15
Cloves, Zanzibar ___@55
Cassia, Canton ______@25
Ginger, A frican_____@22
Mustard ___________ @31
Mace, Penang _______@75
Nutmegs ____________ @32
Pepper, Black _______@20
Pepper, White _____@29
Pepper, Cayenne ____ @32
Paprika, Spanish ___ @42

Seasoning
Chili Powder, 1 5 c___1 35
Celery Salt, 3 o z .___  95
Sage. 2 oz. ________  90
Onion S a lt_________ 1 35
Garlic ______________1 36
Ponelty, 3% oz. ___ 3 25
Kitchen B ouquet___ 3 25
Laurel Leaves _____ 20
Marjoram, 1 o z ._____ 90
Savory, 1 oz. ______  90
Thyme, 1 oz. ______  90
Tumeric, 2% oz. ___  90

STARCH
Corn

Kingsford, 40 lb s .___ 11%
Powdered, bags ___03
Argo, 48 1 lb. pk gs._3 76
Cream, 4 8 -1________ 4 80
Quaker, 40 1 _______  6

Gloss
Argo, 48 1 lb. pkgs._3 75
Argo, 12 3 lb. p k g s._2 74
Argo, 8 5 lb. p k gs.__ 3 10
Silver Gloss, 48 I s _11%
Elastic, 64 p k g s .___ 5 35
Tiger, 48-1 ________ 2 85
Tiger, 50 lbs. _______05%

SYRUPS
Corn

Blue Karo, No. 1%,
2 doz. ___________ 1 93

Blue Karo, No. 5, 1 dz 2 45
Blue Karo, No. 10,

% doz. __________ 2 25
Red Karo, No. 1%, 2

doz. _____________ 2 09
Red Karo, No. 5, 1 dz. 2 85
Red Karo, No. 10, %

doz. _____________ 2 65
Maple Flavor.

Karo, 1% lb., 2 doz. _ 3 95
Karo, 5 lb., 1 d o z ._6 15

WOODENWARE
Baskets

Bushels, narrow band,
wire h a n d les_____1 76

Bushels, narrow band,
wood h a n d le s____1 86

Bushels, wide ban d_1 90
Marked, drop handle 75
Market, single handle 80
Market, extra ______1 36
Splint, large _______ 9 00
Splint, medium ______8 60
Splint, small _______ 7 00

Churns
Barrel, 5 gal., e a c h _2 40
Barrel, 10 gal., each_2 66
3 to 6 gal., per g a l . _ 16

Egg Cases
No. 1, Star Carrier 5 00
No. 2, Star Carrier_10 00
No. 1, Star Egg Trays 4 60 
No. 2, Star Egg Tray 9 00

Mop Sticks
Trojan spring_______ 2 00
Eclipse patent spring 2 00 
No. 2, pat. brush hold 2 00 
Tdeal, No. 7 _________ 1 90
9 lb. Cot. Mop Heads 1 40 
12 lb. Cot. Mop Heads 1 80

Palls
10 qt. Galvanized__ 2 40
12 qt. Galvanized ..._2 80
14 qt. Galvanized___3 00
12 qt. Flaring Gal. Ir. 6 75
10 qt. Tin D a ir y ___ 5 00
12 qt. Tin D a ir y ___6 60

Traps
Mouse, wood. 4 h o le s____60
Mouse, wood. 6 h o le s____70
Mouse, tin. 5 h o le s___ 65
Rat, w ood___________ 1 00
Rat, spring _________ 1 00
Mouse, spring ______ 30

Tubs
Large G alvanized__8 50
Medium Galvanized 7 00
Small G alvanized_6 50

Washboards
Banner G lobe_______ 5 75
Brass, Single _______ 6 75
Glass, Single _______ 7 00
Double Peerless _____8 25
Single Peerless ______7 50
Northern Queen ____ 6 25
Universal ___________ 7 50

Window Cleaners
Maple and Cane

Kanuck, per g a l .____ 1 50
Sugar Bird, 2% lb.,

2 doz. __________  9 00
Sugar Bird, 8 oz., 4

doz. _____________12 00
Maple.

Johnson Purity, Gal. 2 50 
Johnson Purity, 4 

doz., 18 oz. ______ 18 50

S u g a r  Syrup .
Domino, 40 10 lb. cans 3 00 
Domino, 6 5 lb. cans 2 50 
Bbls., bulk, per gal. 30

T A B L E  S A U C E S .
Lea & Perrin, large_5 75
Lea & Perrin, small_3 35
Pepper --------------------1 60
Royal Mint _________ 2 40
T ob a cco ____________a 76

12 *n. _____________ 1 66
14 in. _____________ 1 86
1« in. _____________ 2 30

W ood  Bow ls
13 in. Butter ______ 5 00
15 in. B u tter____ _9 00
17 In. Butter _______18.00
19 in. Butter ______ 25.00

WRAPPING PAPER 
Fibre. Manila, white 06%
No. 1 Fibre ________ 07%
Butchers M anila___ 06
Kraft _____________ 09

YEAST CAKE
Magic. 3 d o z ._______ 2 70
Sunlight. 3 d o z ._____ 2 70
Sunlight. 1% d o z .__ 1 36
Yeast Foam, 3 d o z ._2 70
Yeast Foam, 1% doz. 1 35

YEAST—COMPRESSED 
Fleischman, per d o z ._28

Politeness Is In Good Form Even at 
Home!

Written for the Tradesman.
F ath er contributes regu larly  and 

generously to  a club conducted by the 
15ig B rothers, o r som eth ing  of that 
sort, where young m en can find “a 
homelike social a tm osphere,” and 
m other is much in terested  in one of 
the m any hom es for w orking girls, 
where they try  hard  “to give the g irls 
a feeling of home, you know, m y 
dear.” I have heard them  both talk  
enthusiastically  about these institu
tions, em phasizing the im portance of 
such surroundings in keeping young 
people off the  stree t and out of mis
chief. But in their own hom es—

Both of these people, and the young 
people o f  their family, popped into 
my mind when I read in a recent 
issue of the A tlantic M onthly a let
ter from  an ex-college girl, now at 
home, who could not endure the dull, 
un in teresting  evenings, when each 
m em ber of her own family seemed so 
shu t into himself or herself that they 
were even selfish and rude to each 
other.

“ I am going to try  m y best,” the 
le tter said, “ to trea t those whom  I 
love best—the m em bers of our own 
family—¡with the consideration and 
courtesy  I would use tow ards honored 
guests. W hat if I should tre a t m other 
as I would a guest, and visit w ith her 
m ore, and leave my reading until later 
on?

"W hat if Dad would ta lk  to us dur
ing dinner in his capable, en terta in ing  
way, just as he does when guests are 
present? I w onder if A m erican 
fathers realize th at we, their daughters, 
are interested in hearing  about the 
fine speech M r.------  m ade . .

I know ju st how th at ex-college 
girl feels. U nfo rtunate ly  in the hom e 
w here she has to rub up against m em 
bers of the fam ily who m ay be self- 
absorbed and inconsiderate, there is 
no way to  avoid them  as there  is at 
college. One cannot leave them  alone 
and go into ano ther room  full of 
jolly girls, where you are w anted. In  
the home we seem to get hardened and 
show  our w orst sides, as we do not 
show  them  to strangers.

And yet—if any th ing  happens; if 
serious illness q r  death comes in, how  
quickly it all changes! H ow  we do 
th row  aside th a t hardness and indif
ference and spare no effort to  show 
our anxiety and our deep affection! 
W hy not take som e pains to have 
these things in action in o rd inary  
tim es?

I t is really  a dreadful th ing  for 
children to be disillusioned about their 
own hom es; to  find in o th e r places a 
charm  and a cheer which lead them  
to prefer such to their own hom e cir
cle. W hen boys and girls are bored

at home and have to be restrained by 
au thority  from  running  the streets 
or going habitually  out in the even
ings in search of enterta inm ent, it 
is a sure sign th at som ething is the 
m atter w ith the home.

All this relates to  the general a t
m osphere established in the first place 
by the parents. I t  finds expression in 
very small things. The woman who 
doesn’t bother to say “Good m orn ing” 
to  her maids isn’t likely to have a 
hom e in which anybody will want to 
stay  when it isn ’t necessary. And if 
she hasn’t made the “good m orn ing” 
and all that it implies a habitual th ing  
in the relations o f her own family they 
will go elsewhere for their en terta in 
m ent and their society.

W hen com pany comes F ather does 
his best to be enterta in ing ; he brings 
out his best of sto ry  a n d ‘discussion, 
tells the in teresting  th ings th a t have 
happened in his business. M other at 
her end of the table “spreads herself” 
in the effort to be in teresting  to  her 
guests. If she is a real hostess she 
soon has the men on either side of her 
com peting for her a tten tion  and talk 
ing about them selves and their in te r
ests.

W hen the family is alone do these 
two, who ought to be the inspiration  
and leadership  of the circle, bring  
their best to the conversation, try  to 
draw  out the young people and w ith 
politeness and keen in terest in their 
talk get them  to contribute their own 
experiences and ideas? Is th at the 
case in your house? Do you take 
pains to be ready at dinner w ith some
th ing  that sets the  whole circle aglow? 
I wonder.

I can rem em ber a few family circles 
—broken now  'by death— whdse happy 
life and table-talk  still inspire me af
ter m any years. I can still hear the 
voice of one of those m others who 
kept the tone high and happy. Such 
personality , expressed in the hom e re
lations in politeness and sunny voice, 
counts trem endously  while the circle 
is unbroken and lasts long after the 
central figures have slipped away.

Prudence Bradish.
(C opyrighted, 1922.)

Leather Trading Slow, But Prices 
Hold Firhi.

Trading* in leather has show ed a 
slight reaction during  the past week 
and purchases and sales are reported  
to be a little less than  the previous 
reports. Prices, however, did not 
react, as the m arket was supported 
by an exceptionally  s tro n g  raw m a
terial m arket, which, in spite of slight 
falling off of orders from  tanners, 
had no indication of advancing as 
condition gradually  im proved tow ard 
spring.

T he  dem and fo r lea ther to pro-



duce low-priced shoes continues in 
practically all classes of leather. Shoe 
m anufacturers accustom ed to  using 
high priced leathers are m oving into 
lower grades, w ith the view to  re- 
during prices to  stim ulate sales. In  
kid, particularly , the dem and for high 
grades fell off to  a good extent. A l
ready calfskins have been som ew hat 
slow in dem and for b e tte r grades, and 
tan n ers of side leathers report buyers 
in terested  in only very cheap leathers 
from  18@22c.

Chrom e elk in sm oked, tan  and 
pearl colors is increasing in demand, 
both in heavy and light w eights, 
light weights being used in sport 
shoes for wom en in a com bination of 
elk and paten t lea ther which is m ak
ing a very a ttrac tive  shoe for the 
spring trade.

P rices on sole lea ther rem ains un 
changed and seem to have become 
stabilized in the last sixty days. T a n 
ners report the regular receipt of o r
ders at p resent prices, and w ith the 
exception of extrem ely light and 
m edium  w eights th a t are undesirable 
they cannot be quoted as offering 
any reductions, as they have no a c 
cum ulation of heavy leathers.

T he tem porary  lull in shoe m anu
facture is expected to  pass away 
shortly , and m any m anufacturers be
lieve there will be a big rush  for m er
chandise the la tte r part of February  
and early  part of M arch. P a ten t

I* leather continues to  m ove briskly 
and is in good dem and for wom en s 
trade for E aster.

The Pinkertons Warn Against Check 
Swindler.

L ouis A. Gerling, a professional 
sw indler, who has used various names, 
has defrauded a num ber of grocery  
and o ther sto res in the M iddle W est 
by m eans of w orth less checks draw n 
on out of tow n banks, some of which 
bore  fraudulent certification.

G erling’s m ethod of operating  is to  
visit a city, select a house being ad 
vertised for ren t -or for sale, call on 
a local real estate dealer; either ren t 
o r  agree  to  purchase the house, and 
tender in paym ent for either the first 
m on th ’s rent or as p a rt paym ent on 
the property , etc., a w orth less checx , 
then he calls on various m erchants 
in the city, particularly  grocers, etc., 
purchases articles, gives checks in 
paym ent in excess of the am ount of 
the purchases, and secures the differ
ence in cash. If the m erchants have 
any doubt as to  the genuineness of 
the checks, G erling suggests th a t they 
telephone to  the real estate  dealer to  
verify the fact th a t he has either re n t
ed o r agreed to  purchase a house.

H e then im m ediately leaves the 
city.

G erling is described as 50 years of 
age, five feet, e ight inches, 180 pounds, 
m edium  stout build, chestnut hair, 
blue eyes, fair com plexion, sm ooth 
shaven.

Should a m an answ ering  G erling’s 
description present a check and di
rect th a t articles purchased be sent 
to  an address, determ ine if the check 
is genuine before cashing same. I f  
the check proves to  be w orth less 
notify  your local police departm ent 
a t once, and if the check is w orth less

cause his arrest, and then notify  the 
nearest office of P inkerton ’s N ational 
D etective Agency.

Chart Which Keeps Expenses Down.
Seattle, W ash., Feb. 8— D uring w ar 

tim e prosperity , the Bon M arche was 
afflicted by the fever a ttack ing  al 
business houses. Expenses m ounted 
trem endously, expensive m ethods be- 
came the vogue. W ith  the sudden 
dropping of the m arket after the war, 
expense contro l becam e param ount. 
Big expenses were the first to be 
checked. But the little fellows the 
m ultitude of petty expenses, were hard 
to  check.

T he difficulty was in presen ting  a 
picture to the m inds of the depart- 
m ent m anagers and a p icture which 
would do this best was one which 
would affect each one’s personal p rob
lem o f m aking his departm ent show 
a profit. Consequently, a chart was 
evolved which has been w orking ef
ficiently since first used. I t presents 
graphically  to each departm ent man- 
ager his expenses for the past m onth, 
com pares it to the average for the last 
fiscal year and com pares his depart
m ent expense w ith the expense of 
every o ther departm ent. At least tw o 
contests result: One to try  to m ake
this year’s expense less than last 
year’s and the o ther between the de
partm ent m anagers to see th at each 
one has a be tte r show ing than its 
neighbors. T he best of it is th a t all 
rivalry  is m ore or less sub-conscious, 
for the pride of each departm ent s 
record is touched. There is a vertical 
line for each departm ent, and the 
horizontal lines show percentage in 
ten ths of 1 per cent, from  zero to as 
high as needed. Each departm ent has 
tw o  oegs, one yellow and one red. 
T he yellow .peg shows percentage of 
expense to sales for the past fiscal 
year; the red one show s the same re 
lation for the past m onth. T he yel
low pegs are joined by a yellow string  
and the red ones by a red string. All 
this hepls to m ake the chart m ore 
graphic. F rank  D. W ard.

BUSINESS WANTS DEPARTMENT

g j f t  P— * wl,h

Makes Notable Record As Reforester 
Glen H aven, Feb. 14— David H enry  

Day, recently  celebrated the 43d an
niversary of his com ing to Glen 
H aven, where, in addition to various 
o ther interests, he operates a sawmill 
w ith a capacity of about 3,000,000 feet 
per season. Mr. Day was instrum ent
al in founding the M ichigan H ard 
wood M anufacturers’ A ssociation in 
the ’80s, and was its first President 

In  the line of re foresta tion  in N orthr 
ern M ichigan, Mr. Day has made a 
notable record , being known as the 
man who has grow n a  new forest on 
cut-over lands, and ow ning a second 
grow th  forest of 1,400 acres th a t has 
been developed under his personal 
care and protection  for forty  years. 
T here  is som e pine and hem lock in 
the piece, bu t the g reater p a rt is oak, 
ash, cherry, b irch  and maple. T here 
are second grow th  trees tw o feet in 
diam eter in the Day forest, and to 
day he could begin cu tting  H e will 
carry  on the w ork of logging, how-: 
ever, on o ther holdings according to 
the m ost m odern and approved m eth
ods, and has enough tim ber to keep 
his mill running several years, w ith
out touching the 1,400 acres of second 
grow th trees. Mr. Day has let na
tu re  take her course for the m ost 
p a rt in grow ing the new forest. He 
has kept the trees thinned properly  
and protected  them  from  fire and 
every o ther destructive influence. Gov
ernm ent experts use the Day forest 
for research work, because it is am ong 
the best tim ber stands rem aining in 
the Middle W est.

W ant to hear from a  p arty  owning a  
good general m erchandise business or 
o ther business for sale. S tate  cash p r2£e 
and particulars. John J. Black, 130 S ..
Chippewa Falls, W is. __

HARDW ARE STORE FOR SALE—In 
eood town of 1100 in Central Michigan. 
Old established business of forty 
standing. E legant sectional fixtures. 
Long lease on tine store room, with re 
cess front th a t cost $3,000 to install. 
Stock clean and can be reduced to $5.000. 
P rice way below m arket. Term s easy 
on part. A. T. VanDervoort, Lansing,
Mich. __________________ ____652—

F or Sale—M eat m arket and grocery 
doing a good business, located near a  
string  of lakes in Southern Michigan. 
Will sell all or p art. Address No. 653,
care Michigan Tradesman. _______bi>J_

Grocery Store a t Onaway—Owner re 
tiring  of old age. Store, house, ice 
house and other building. AH for $2,500 
cash. F red Yeager, Onaway, Mich. 654

Exchange—280 acres, 8-room house, 
barns, silos, orchard, etc. W ant stock 
of goods or business property. DeCoudres,
Bloomingdale. Mich. ___________b5 —

ONLY blacksm ith and wagon shop in 
the town, all tools necessary, good farm 
ing country, on trunk  line, doing good 
business. M ust be sold a t once, i ° r  cash 
or m arketable paper. Address W. B.
Pool. Luther, Mich. ___________ b,>b__

BUSINESS FOR SALE—A laundry 
business, all necessary m achinery, in
cluding fixtures. Good town 2000. P ru e  
sacrificed for quick sale. Box 717, H art,
Mich._______________________________b_.7 -

F or Sale—Grocery store and cottage 
combined, a t Wolfe Lake, Jackson. Mich. 
Large icehouse full of ice for sale to cot
tagers 2% lots, fixtures and buildings 
good acetyline p lant in good shape. Fine 
sum m er proposition. All for *«*°JW* A,a ~ 
dress E. Davis, 601 New York St., JacK-
son. Mich. _____________  658

F or Sale—Clothing, fuimishings and 
fixtures. Will inventory between $6,000 
and $7.000. Will sell cheap to ren ter. 
L indquist Mail Order House, Greenville.
Mich.____ _________________________ —

Exchange — F orty  acres, K alkaska 
County, good land. Small truck, car or
butchers ice b o x . ______________bbu—

For Sale—Confectionery business in 
live town of 1,200. Only store of its 
kind in town. Well established trade. 
M ust sell on account of poor health . * . 
M. Loder, Real E sta te  Exchange, Homer,
Mich. _____________   J i l l -

Registered P harm acist — Situation 
w anted in country town. Capable, re fe r
ences. Address No. 662, care Tradesm an.oo*

Will pay cash for whole stores or part 
stocks of merchandise— Louis Levinsohn, 
Saginaw, Mich. '

For Sale—Manufacturing building at 
Portland, Mich. 12,000 square feet floor 
space. $2,500 cash. Write A. A. Meeth, 
Portland. Mich.______ ___________ 848

For Sale—30 lb. capacity scale, prac
tically new. $100. Dickery Dick, Mus- 
kegon, Mich. ______________  ™

Want to hear from established retail 
shoe business FOR SALE in town of 3000 
up. Might consider half interest with 
right parties. Confidential. Address No. 
650, care Tradesman. ____ 650

Wanted—To buy nearly new grocery 
refrigerator. Must be good size, and in 
first-class condition. Write description 
and price. Wise & Switzenberg, Alle
gan, Mich.

Bell Phone 69« Cltz. Phone 613«« 
J O H N  L. L Y N C H  S A L E S  C O . 

SPECIAL SALE EXPERTS 
Expert Advertising 

Expert Merchandising 
209-210-211 Murray Bldg. 

GRAND RAPIDS. MICHIGAN

Pay spot cash for clothing and furnish
ing goods stocks. L. Silberman, 274 East 
Hancock, Detroit. 566

If you are thinking of going into busi
ness, selling out, o r  making an exchange, 
place an advertisement in our business 
chances columns, as it will bring you 
in touch with the man for whom you are
looking—THE BUSINESS MAN. _____

Salesmen—Profitable side line. Carry 
samples in pocket. Address Copper Jour
nal. Hancock. Mich. _________ 674_

How to Purchase Real Estate Intelli
gently—Write for pamphlet of instruc
tion. Address Box 27, Bridgman, Mich.Ooo

For Sale—Cash registers and store fix
tures Agency for Standard computing 
scales. Dickery Dick, Muskegon, Mich.64o

r e b u i l t
CASH REGISTER CO., Inc. 

Dealers In
Cash Registers, Computing Scales, 
Adding Machines, Typewriters And 
Other Store and Office Specialties. 
122 N. Washington, SAGINAW, Mich. 
Repairs and Supplies for all makes.

1000 letterheads or envelopes $3.75. 
Copper Journal, Hancock. Mich. 150

Wanted—To hear from party wishing 
to purchase good fruit farm located in 
Berrien county. Produces more fjr&pes 
and small fruit, also has more macadam 
road than any county in the state. Ad
dress Box 45, Bridgman, Mich. 637

D E N A T U R E D  A L C O H O L  
P O IS O N  L A B E L S

In conformity with the require
ments of the new regulations of 
the Internal Revenue Department, 
we are prepared to furnish special 
poison labels for use in selling De
natured Alcohol, printed with red 
ink on regular gummed label paper, 
as follows:
500 ................................................. $1.25

1,000 ............................................
2,000 ........................................ .. ** 3*50
5,000 ................................................. 7-60

All orders promptly executed.
Tradesman Company 

Grand Rapids

Keep a kindly eye on your tow n 
and its people. W ear a gilt-edged 
smile and learn to w histle when sales 
are  slow. You m ay d isturb  the  office 
boy, b u t you wil increase your stock 
of friends and build up your business.

SECOND-HAND SAFES
We are always in the market for second-hand 

safes.
Send us detailed description, including date of 

purchase, name of manufacturer, inside and 
outside measurements and general appearance 
and we will make you an oifer.

(¡RAND RAPIDS SAFE CO.
GRAND RAPIDS, MICH.
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MEN OP MARK.

Roy A. Clark, Manager National 
Grocer Co.

T hrice  blessed is the m an who is 
so situated in life th a t he has to  create 
his own career and realizes early  in 
the gam e that w hatever he am ounts 
to  in th is w orld m ust come to  him  by 
hard  w ork and p e rsisten t effort. I t  is 
an easy m atter for a m an to  force his 
way to the fron t if he happens to 
have a rich  fa ther o r an influential 
relative o r  m arries a rich wife, but 
such a career is never cited to  the 
young  as one to be em ulated, because 
the only real success in th is  world is 
the success which follows in the  path
way of individual effort, p roperly  di
rected and persisten tly  and consistent
ly followed to the end. T he man who 
drops into a position of responsibility  
and tru st th rough  the accident of b irth  
o r environm ent never appreciates his 
position and loses half the pleasure 
of life because he did not reach the 
top by reason of personal effort, 
which is the  only proper stepping 
stone to success.

Roy A. C lark was born a t H ave
lock, K ing’s county, New Brunswick 
Sept. 17, 1887. H is antecedents were 
Scotch on his fa ther’s side and E n g 
lish on his m other’s side. H e had six 
b ro thers and five sisters, all but one of 
whom  are still living. He attended 
the schools of his native village, g rad 
uating  from  the high school at the 
age of 19. He then w ent to Portland, 
Maine, where one of his b ro thers had 
already located, and worked a t 
den tistry  for two years. H e came to 
Grand Rapids in the fall o f 1909 and 
took a com m ercial course in the M c
Laughlin Business College. H e gradu
ated April 18, 1910, and the following 
day went to w ork for the National 
G rocer Com pany as book-keeper. Af
ter two years em ploym ent in this ca 
pacity, he was made city and house 
salesman, which position he filled for 
two years. H e then went on the 
road, continuing in th at capacity for 
eight years. Two years ago he was 
called* in from  the roadi to take the 
position o f head buyer and assistant 
m anager. On the prom otion of Mr. 
K ruisenga to the general m anagem ent 
of the  N ational G rocer Co., w ith head
quarters at D etroit, Mr. Clark was 
considered the m ost available man to 
fill the vacancy in the local branch 
and he was accordingly installed in 
th a t position.

Mr. C lark was m arried  June 4, 1914, 
to Miss Am elia Groskopf. T hey  re
side a t 404 Clancy street. T hey are 
both m em bers of the Fountain  S treet 
B aptist church and M r. C lark is one 
of the captains in th e  w ork  of build
ing the new church.

Mr. C lark is a m em ber of M alta 
Lodge, F . and A. M., and now  oc
cupies th e  position  of Senior W arden. 
H e is also a m em ber of G rand R apids 
Council, U. C. T.

M r. C lark owns up to  th ree  hobbies 
—fishing, hun ting  and autom obiling. 
H e a ttrib u tes  his success to hard  
w ork  and to being early  and late on 
the job. W hen he was first em ployed 
as book-keeper fo r the house he found 
the books considerably behind, and  for 
several m onths he w orked every night

until 10 o ’clock. H e has given every 
branch of the business w ith which he 
has been connected the same careful 
atten tion  and faithful adm in istration  
and now has his rew ard.

No changes will be m ade in the  of
fice force, the buying heretofore 
handled by Mr. C lark having been 
divided am ong the o ther tw o buyers 
of the house.

A Real Reporter.
T here  is a w ealthy young man in a 

W estern  tow n who decided th a t he 
would undertake to  m ake his living as 
a reporter. A m ong his possessions 
was an airplane, and when the ow ner 
of the paper learned th is he discussed 
with the editor the question of the

appointm ent of the young  m an’s suc
cessor. “W e shall, of course,” said 
he, “have a vacancy soon.”

“H ow  about young Sm ith?” sug
gested the editor, referring  to  ano ther 
young  man, who no t long before had 
sought em ploym ent as a reporter.

“Sm ith?” said the ow ner, doubt
fully. “ I th o u g h t he was a failure on 
the C larion.”

“B ut he will be all rig h t for our 
Eagle,” replied the editor. “Sm ith is 
a genius in a way. You rem em ber the 
K oonville railw ay sm ash? W ell, Sm ith 
found the broken rail th a t caused the 
d isaster th ree  hours before the  express 
was due. H e sat down by the line, 
w rote th e  sto ry  while he waited and 
sent the  C larion the  rep o rt the very 
m inute a fte r the w reck occurred .”

Review of the Produce Market.
Apples—W agner, Greenings, Spys, 

Baldwins and R ussets com m and $9@ 
10 per b b l.; cooking apples, $8 per 
bbl. Box apples from  th e  Coast com 
m and, $3.50@4 for Jo nathans and 
Spitzenbergs.

Bagas—.Canadian, $2 per 100 lbs.
Bananas—7j4c per lb.
Beets—$1 per bu.
B utter— M arket is steady a t prices 

rang ing  about the  sam e as a week ago. 
T he consum ptive dem and is only fair 
and the m ake is in excess of w hat it 
was a y ear ago. Stocks in sto rage 
considered ample, w hile the prices are 
considerably  low er than  they  were 
last year. W e are no t likely to  have

very m uch of an advance in the near 
future. L ocal jo b b ers hold ex tra  
cream ery a t 35c in 63 lb. tubs for 
fresh and 33c fo r cold sto rage; 36c fo r 
fresh in 40 lb. tubs. P rin ts  43c per lb. 
Jobbers pay 15c fo r packing stock.

Cabbage—$4 for hom e grow n; Cali
fornia, $3 per crate of about 75 lbs.

C arro ts—$1 per bu.
Cauliflower— California, $3.75 per 

case of one doz. heads.
Celery— California, $11 p e r crate of 

6 to 7 doz.; Jum bo, $1.20 per doz. 
sta lks; Florida, $5 per crate of 4 to 
6 doz. stalks.

C ranberries— L ate  H ow es com m and 
$30 per bbl. and $15 per Yz bbl.

C ucum bers—Illinois h o t house com 
m and $4 per doz. for ex tra  fancy.

E ggs—L ocal dealers pay 33c for 
fresh. S tocks of cold sto rage  a t this 
m arket are entirely  exhausted.

Grape F ru it— Florida stock sells as
follow s:
36 _____________________________ $4.50
46-54 ___________________________ 4.75
64-70-80 ________________________ 5.00
96 _______________________________4.50

G rapes— California E m pero rs com 
m and $7.75 per 30 lb. keg ; Spanish 
M alagas fetch $12@14 for 40 lb. keg.

Green O nions—Shalots, 75c per 
doz. bunches.

Lem ons — P resen t quotations of
Sunkist are as follow s:
300 size, per box  ----------------------$7.50
270 size, per b o x  _______________ 6.50
240 size, per b o x _______________ 6.50

Choice are held as follow s:
300 size, p e r b ox  ______________ $7.00
360 size, per box _______________ 6.00

L ettuce— H o t house leaf, 20c per 
lb.; Iceberg  from  California, $6 per 
crate.

O nions— California, $9.50 per 100 lb. 
sack; hom e grow n, $9 per 100 lb. 
sack; Spanish, $4 per crate.

O ranges— Fancy  California Nlavels 
have advanced 25c per box. P resent 
quotations are as folows:
90 and 1 0 0 _____  $6.75
150, 176 and 200 __________________ 6.75
216 ___________________________ 6.75
252 ___________________________ 6.75
288 ___________________________ 6.25
324 ___________________________ 5.75

Choice Navels sell for 50c per box 
less than  fancy.

Parsley—60c per doz. bunches.
Peppers— Florida, $1.25 per basket.
Pineapple—$9 per crate for Cubans.
Potatoes—T he m arket is weak. L o 

cally po tatoes are selling a t $1.40 per 
bu.

Pou ltry—T he m arket is stronger 
and h igher. Local buyers pay as fol
lows for live:
X ig h t fowls _____________________ 16c
H eavy f o w ls _____________________ 25c
L ight Chickens ________________  16c
H eavy Chickens, no s t a g s ---------25c

Radishes— 85c per doz. bunches for 
home grow n hot house.

Spinach—$2.50 per bu. for Florida.
Squash—$2.75 per 100 lbs. for H ub

bard.
Sweet Po ta toes—Kiln dried com 

m and $2.25 per ham per.
T om atoes—$1.50 for 6 b. basket 

from  California.

T here  is no m ore effective way to 
keep business at hom e than  by show
ing in the local paper th a t the goods 
'handled have already won the interest 
of the public th rough  N ational ad
vertising. T he value of this inform a
tion is realized by a live im plem ent, 
hardw are and feed sto re  m an in a 
sm all O hio town. In  one issue of 
the local eight-page weekly he had 
five advertisem ents, to ta ling  eighty- 
th ree  inches. Tw o of them  were gen
eral advertisem ents. T he o ther three 
were given over to notices th a t he 
handled different advertised  products 
—'the largest space, th ree  colum ns by 
eighteen inches, being devoted to  this 
very purpose. O th er issues show  th is 
m erchant runn ing  from  two to  five 
advertisem ents in each indicating th at 
it m ust pay him.

Roy A. Clark



Meritas designers are interested only in Meritas patterns. 
They are pioneers, blazing the way that others are content 
to follow, originating exclusive designs and colorings that 
are a year ahead of other brands. That is why the successful 
table oil cloth patterns are always found first in Meritas.

1 M E w n s
y s P e \

( S IP  )

B r a n O
R E G fU S. PA T  OFFICE

------------- ----

Builds the Confidence that Brings Repeats
A man who has sold many millions of dollars worth of his line of 
goods said, “ /  have yet to discover any one thing that I cannot get 
along without, in selling, except the confidence of the buyer.”
Buyer-confidence means just this—that after the customer has used 
the goods, she still feels that she got a good bargain. First sales 
may pay your bills, but it takes repeats to pay profits. Quality that 
establishes confidence is the strongest magnet to draw repeat sales. 
That tells the whole story of Meritas Table Oil Cloth. It repeats 
because it satisfies. The original, exclusive patterns of Meritas, 
printed bright, sharp and clear, attract trade and help you make 
the first sale, but it’s the sturdy, long-wearing quality that brings 
the customer back for more. It builds up confidence in the table 
oil cloth that bears the Meritas trade-mark, and confidence in the 
store that sells it. '■

See your Wholesaler We'll Sell the Goods

The S tandard  Textile Products Co.
3 8 0  B r o a d w a y , n e w  Y o r k



Invest the money you are now charging to spoilage 
on perishable food. A McCray will stop this constant 
drain on profits. A McCray will increase your sales 
by the attractive display of food products.

Easy Payments if  Desired, No need to delay, you 
can have a McCray now and pay for it with the 
money that it saves you—the extra profits which it 
brings. Drop us a line for details.

The McCray is an Investm ent
You are paying for a McCray, and will continue to 

pay, so long as you go without the efficient service 
which this quality refrigerator will give you.

W e carry in stock refrigerators, coolers and display 
case refrigerators, in sizes and styles for every pur
pose. Our Service Department will gladly submit 
plans for specially built equipment, without obliga
tion to you.

Send for Your Free Book, The refrigeration needs 
of grocers and markets are thoroughly discussed and 
illustrated. No obligation, merely send the coupon, 
now.

McCray Salesrooms in All Principal Cities
Detroit Salesrooms, 36 E. Elizabeth St.

REFRIGERATORS for ALL PURPOSES
2244 Lake St* K endallv ille , In d .

M cCray 
aV  Refriger- 

a to r Co., 
j f y  2244 Lake St., 

K endallv ille , Ind. 
n  >  ,  / /  G E N T L E M E N —
0 7 '  CL T’a C  C i P l e a s e  send m e the  

book checked below.
( ) No. 72 for G rocers and  

D elicatessens;
f y  ( ) No. 64 for M eat M arkets;

A

f  /  ( ) No. 53 for H o te ls , R estau - 
ran ts, H o sp ita ls  and  Institu tions; 

y  ( ) No. 95 for R esidences;
( ) No. 75 for F lorists.

N am e

A ddress


