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Anatomy Lesson in Verse

H ow many bones in the human face? 
Fourteen, when they’re all in place.

H ow  m any bonc*s in the human head?
Eight, m y child, as I’ve  often said.

H ow many bones in the human ear?
Four in each, and they help to hear.

H ow many bones in the human spine? 
Twenty-four, like a climbing vine.

H ow  many bones in the human chest? 
Twenty-four ribs, and two of the rest.

H ow  many bones the shoulders bind?
Two in each— one before, one behind.

H ow  m any bones in the human arm?
In each arm one; two in each forearm.

H ow  many bones in the human wrist?
Eight in each, if none are missed.

H ow  many bones in the palm of the hand? 
Five in each, with many a band.

H ow many bones in the fingers ten? 
Twenty-eight, and by joints they bend.

H ow  m any bones in the human hip?
One in each, like a dish they dip.

H ow many bones in the human thigh?
One in each, and deep they lie.

H ow  many bones in the human knees?
One in each, the kneepan, please.

H ow  many bones in the leg from the knee? 
Two in each, w e can plainly see.

H ow many bones in the ankle strong?
Seven in each, but none are long.

H ow  many bones in the ball of the foot? 
Five in each as the palms are put.

H ow many bones in the toes half a score? 
Twenty-eight, and there are no more.
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Citizens Long Distance Service

Reaches more people in Western Michi
gan than can be reached through any 
other telephone medium.
19,000 telephones in Grand Rapids.
Connection with 150,000 telephones in 
Detroit.

USE CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY

Tell Your Customers—
Leading hospitals, one after another, have adopted fresh 
yeast as a mode of treatment for pimples, boils, and other 
skin troubles.

Fleischmann’s Yeast
is a wonderful corrective food and clears the skin.
One to three cakes daily, taken before meals, will do what 
no medicine can be counted on to do—keep the skin clear 
and healthy.
Tell your customers.

The Fleischmann Company

Make a
well-matched pair 

any grocer 
can drive 

without blinders 
A N D  “GET T H E R E ’

Distributed at Wholesale by

JU D SO N  GROCER CO.
G R A N D  RAPIDS, MICH.

Petoskey Portland Cement
A Light Color Cement

M anufactured on w et process from  Petoskey 
lim estone and shale in the m ost m odern cem ent 
p lan t in the world. T he best of raw  m aterials 
and extrem e fine grinding insure highest 
quality  cem ent. T he process insures absolute 
uniform ity.

A SK  Y O U R D E A L ER  F O R  IT.

Petoskey Portland Cement Co.
General Office, Petoskey, Michigan

w e  h a v e : c r e a t e d
THE DEMAND

Everybody, everywhere has been taught by 
extensive advertising that:-

Franklin Package Sugars
not only represent the standard of purity, but 
the packages mean cleanliness for the house
wife. and a big saving to you, because:-

No Overweight.
No Waste.
No Expense for

Bags, Twine and Labor.

The Franklin Sugar Refining Company
PHILADELPHIA

“A Franklin Cane Sugar for every use**
Granulated, Dainty Lumps, Powdered, 
Confectioners, Brown, Golden Syrup

i Franklin Golden Syrup 
Order ■! and

( Franklin Tea Sugar
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MICHIGAN TRADESMAN
(U nlike  a n y  o th e r  p ap er .)

Frank , Free and Fearless for the Good 
T h a t W e Can Do.

Each Issue Complete In Itself.

D EV O TE D  TO T H E  B E S T  IN T E R E S T S  
O P  B U S IN E S S  M EN .

Published W eekly By
TRADESMAN COMPANY

Grand Rapids.
E. A. ST O W E . E d ito r.

Subscription Price.
T h ree  do lla rs  p e r y ear, If pa id  s tr ic tly  

In adv an ce .
P o u r d o lla rs  p e r y ear, if n o t p a id  in 

ad vance .
C an ad ian  su b sc rip tio n s , $4.04 p e r  year, 

payab le  in v a riab ly  in advance .
Sam ple copies 10 cen ts  each .
E x t r a  copies o f c u rre n t issues , 10 c en ts ; 

issues a  m on th  o r m ore old, 15 c en ts ; 
issues a  y e a r  o r m ore old, 25 c en ts ; is su es  
five y ea rs  o r m ore old 50 cen ts .

E n te red  a t  th e  Postoffice o f G rand  
K apids u n d er A ct of M arch  3, 1879.

BETTER STATE OF MIND.
Retailers, jobbers and m anufactur

ers th roughou t the country  are in a 
be tte r state of mind th an  a t any time 
since the beginning of the great defla
tion, according to reports from  num er
ous source's. T he im proved sentim ent 
is noted even in lines where there is no 
special revival of trade. Cases of p ro 
nounced revival are not yet num erous. 
Gotton consum ption, for instance, in 
February  was 10 per cent, below th at 
in January , and cotton exports were 
28 per cent, below  th e  Jan u ary  vol
ume. Grain prices have reacted from  
their high levels of a fo rtn ig h t ago. 
Car loadings have increased, but this 
is a ttribu ted  chiefly to heavier ship
m ents of coal in anticipation of a 
m iners’ strike on April 1. On the 
o ther hand,, the steel industry  has 
made rapid strides in production since 
the  turn  of the year; the banking posi
tion is steadily im proving, and the se
curities m arkets reg ister an increasing 
degree of buoyancy. T he psychologi
cal im provem ent registered in lines of 
business and in com m unities w here so 
far there has been no notable quicken
ing of trade is undoubtedly due in 
large m easure to  the m ore thoroughly  
liquidated position of business that has 
followed the recent rise in prices of 
motet farm  products. T he ex ten t of 
this liquidation is well reflected dn the 
g row ing  reserve ratios of the Reserve 
banks in the South and W est.

T he p ast year has revealed the  fact 
th a t the business concerns which were 
able to m ake m oney m ost easily were 
those that took the lead in placing 
goods on the m arket that would m eet 
the consum ers’ lower purchasing  
power. T his was done som etim es by 
the  inauguration  of such economies 
as would perm it an offer of the well- 
know n grades o r standards of goods 
at prices th a t would a ttrac t the buyer. 
P rofits in such cases were made con
tingent on quick tu rnover and a large 
volum e of sales. T his policy has been 
follow ed w ith m arked success, for ex
am ple, by  a few m anufacturers of au
tomobiles. In  o ther cases, especially

in lines m aking th ings to wear, there  
h as been a tendency to  tu rn  from  
“fancy” grade's of goods into o thers 
in which style is subordinated  to  ser
vice. T his has been done w ithout de
trac tin g  from  quality, but by discard
ing some of the unessential b u t ex
pensive trim m ings and fixtures. Cer
tain shoe m anufacturers have followed 
th is policy w ith conspicuous success. 
T hey have realized th a t the salaried 
and w age-earning classes will no 
longer pay any attention  to  the twelve 
or fifteen dollar shoe th a t they  de
m anded in flush tim es, and  they  are 
p u ttin g  on the m arkets equally ser
viceable shoes that will conform  to  the 
dim ensions of abbreviated payrolls.

V IC T O R D IV ID E N D S.
D eclaration  of a quarterly  dividend 

of $10 on the com m on stock of the 
V ictor T alk ing  M achine Com pany, 
the same ra te  paid three m onths ago, 
together with the regular quarterly  
dividend of $1.75 on the com pany’s 
p referred  issue, served to  call a tten 
tion again to  the very different con
ditions which m ay exist even in tim es 
like these between different com panies 
in the same line of business. Tlhe 
situation of the V ictor C om pany con
tras ts  so sharp ly  w ith the difficulties 
in which m ost of the  o ther talk ing  
m achine com panies find them selves 
th at the dividend declaration n a tu ra l
ly aroused a certain am ount of verbal 
speculation as to the underly ing  fac
to rs which produced such a result. 
E xplanations offered, however, were 
about as varied as th e  num ber of 
those who undertook to deliver opin
ions on the subject. C om parison w ith 
Colum bia G raphophone, which had 
reported  a deficit on 1921 operations 
of over $15,000,000, was too sta rtlin g  
to be ignored.

FAILURE OF COMMUNISM.
In  the face of the acknow ledged 

failure to  m ake com m unism  w o rk  in 
Russia, where, even if the peasants 
and w orkers are undisciplined, the 
bourgeoisie is hopelessly weak, w hat 
hope can Lenin cherish of m aking it 
w ork in E urope a t large, w here the 
bourgeoisie is powerful? T he en te r
prise of w orld revolution rem oves it
self in to  the realm  o f shadow y dream s.

Lenin is perfectly  aw are th a t the 
E uropean labor m ovem ent, Which was 
sym pathetically  inclined tow ards the 
Soviet governm ent so long  as Russia 
was the object of m ilitary  a ttack , is 
now profoundly im pressed w ith the 
failure of com m unism  to  realize on 
itis prom ises. I t  is no longer possible 
for the R ussian Bolsheviki to  threaten  
the W estern  governm ents w ith p ropa
ganda. T he tim e has gone b y  for the 
effective use of th at instrum ent.

Some m en will w ork eighteen hours 
a day in o rd er to  hang  on  to  a soft 
snap.

W E ARE CREDITOR COUNTRY.
One reason for the increasing 

s treng th  of foreign exchange since 
the beginning of the  year, in spite of 
such in terrup tions in its steady rise 
as have ju st been indicated, is revealed 
by the sta tistics of our foreign trade  
for February , published th is week. 
E xports were 10 per cent, less in 
value than  fo r the previous m onth  
and were 48 per cent, less than  for 
February , 1921. M eanwhile im ports 
during  the past m onth held their own, 
so th at our excess of exports is the 
lowest since 1914. Ju s t as our ex
ports surplus is being cut down E n g 
land and France have been reducing 
their im port surplus. T he resu lt has 
been a stren g th en in g  of exchange on 
these tw o countries. T h is has 
show n its eflect directly  on prices 
of wheat. T he read justm ent of 
trade balances in the way indicat
ed by recent sta tistics show s how 
the U nited S ta tes is playing the role 
of a c red ito r country.

I t  m ay appear a t first paradoxical 
th at a condition of declining export 
trade  should have proved a bullish 
facto r in the w heat m arket. T his 
situation has come about, however, 
no t by a decline in the exports of 
w heat itself, but by a slum p in the 
exports of o ther com m odities. W heat 
exports in January , 1922, for exam 
ple, were over tw o and a half tim es 
as g reat in volume as the average in 
the five-year period 1910-14. F o r 
the crop year, th a t is, since Ju ly  1, 
the exports to  F ebruary  1 were 211,- 
000,000 bushels, as com pared w ith a 
pre-w ar average of 95,000,000 bushels. 
T he exports during  the cu rren t crop 
year are no t responsible, however, for 
the rapid advance in prices, as they 
are some 22,000,000 bushels below the 
shipm ents during  the corresponding 
period of 1921. T he chief reason for 
the rise in prices has been th a t in
dicated in the preceding paragraphs. 
W hen the effects of a sm aller trade 
balance on prices of exportable farm  
products are  fully appreciated by the 
leaders of farm ers’ organizations there  
is a possibility th a t their views with 
regard to  tariff duties m ay undergo 
som e m odification.

FAR OFF INFLUENCES.
T he w heat grow er in N o rth  D akota 

m ay have little in terest in w hat is go
ing on in such a rem ote region of the 
w orld as South A frica and Will p rob 
ably assum e th a t w hatever happens 
there can have little  effect on him  at 
any rate. N evertheless, the  d istu rb
ances at the R and m ines in the last 
fo rtn ig h t have probably  had their 
effect on the  b ank  account of no t a 
few W estern  farm ers, and thereby 
hangs a  sto ry  of som e interest. T he 
rise in the prices o f staple farm  prod
ucts in the U nited  S tates has been

cloSely connected w ith the im prove
m ent in the ra te  of sterling  exchange. 
T he fluctuations in the  two have cor
responded ra th e r closely. T he in te r
ruption  to  the production  of gold in 
the South African m ines has checked 
the  flow of gold from  G reat B ritain  
to  the  U nited States, and this b rough t 
about a  considerable reaction in the 
exchange m arket. T he loss of pur
chasing pow er o f the B ritish pound 
has been registered  in the prices of 
co tton  and grain, which are partly  de
pendent o n  export outlets for their 
m arket. W hen as a result of these 
world-wide econom ic conditions May 
w heat lost about 18 cents from  its 
recent high point and cash w heat also 
declined sharply, it can hardly be said 
that we need give ourselves little con
cern with “abroad.”

Business in the prim ary  m arkets 
ju st now m ay properly  be described 
as d rifting  ra th e r than  m oving. All 
concerned seem to be w aiting  for 
som ething to  tu rn  up, w ith no one 
especially anxious to push m atters. 
T his is particu larly  true  with regard 
to  the textiles, although it is by no 
m eans confined to them . Some stim 
ulation, due to  seasonal requirem ents, 
is near at hand, but the ultim ate de
cision rests w ith the vast body of 
consum ers who have not yet given 
any conclusive evidence of their p u r
pose. L abor troubles and the un
settlem ent of values in a num ber of 
the raw  m aterials still remain factors 
so far as concerns production in m any 
fields. C otton and wool, am ong these 
raw m aterials, are referred  to  else
where in this week’s edition. As to 
silk, not much progress has yet been 
made in clarifying the situation. T he 
price of the raw  article is still de
pendent on speculation and a pooling 
arrangem ent. In  linen a sim ilar 
anom alous condition exists. Com
pared with norm al years there is a 
scarcity of flax, but there is much 
m ore than  enough to  m ake all the 
linen which people are willing to  buy 
a t the prices set. Som ething, evi
dently, will have to  give way before 
trade of a sizable character can be 
expected. A p re tty  general curtail
m ent in the production  of textiles is 
now the case in consequence of the 
circum stances stated. And, in o ther 
lines, sim ilar influences prevail which 
show an undercu rren t tending to 
check the gradual im provem ent in 
conditions. T hese influences, as has 
been h itherto  stated, are of a tem 
porary  character, but their potency 
for tl^e tim e being is unm istakable.

W hen salespeople perm it enquiries 
for goods no t yet stocked to  go by 
w ithout calling the p ro p rie to r’s a t
tention to them , how  is he going to 
know  th a t the dem and exists?
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THE YEAR OF HARD WORK.

Artificial Elements Working Against 
Economic Law.

[T he principles herein laid down by 
Mr. C rissey are unassailable. But 
w hether they  will be applied generally  
during  this year rem ains to  be seen. 
In o th er words, a secondary period of 
inflation would tend to delay for a 
tim e the universal application of the 
principle of hard  work. R ight now 
there  are certain artificial elem ents 
w orking against the natu ra l process 
of econom ic law. Mr. Crissey, how 
ever, m akes due allowance for these 
factors.]

H isto rians m ay tie m any tags to 
1922 but it is a safe bet th a t the m ost 
apt and illum inating one will bear the 
legend the year of hard w ork. To 
use an expression which has becom e 
altogether too fam iliar since 1913, 
th ings have been com ing “p re tty  so ft” 
for everybody from  the wage w orker 
to the kings of N ational and in ter
national finance—th at is to say, they  
were com ing th a t way until the delay
ed tidal wave of deflation sw ept the 
coun try  and devastated the farm s a 
little m ore than  a year ago. Since 
then the going has not been quite so 
soft. W e have awakened to the fact 
th at we are facing the cold gray  dawn 
of “the m orning after.”

B ut the  practical question w hich is 
up to every man—banker, m erchant, 
clerk, shop w orker and day laborer 
is: W hat are we going to do about it?

The answ er is so simple, so ob
vious, th at it seems alm ost silly. W e 
are going to w ork harder—all of us 
who keep our heads above water. T he 
sooner we become saturated  with this 
conviction and begin to  make its p rac 
tical application, the easier it will be 
to win out. And those who contrive 
to keep their heads above w ater and 
their balances in black ink instead of 
red will be fairly entitled to consider 
them selves as w inners in the 1922 
race.

Because the m erchant is everywhere 
and the store is the hub of com m unity 
life, from  the cross-roads ham let to 
the great city, let us take the s to re 
keeper as an exam ple in point.

T here is scarcely a practical busi
ness econom ist in Am erica who has 
not recognized and em phasized the 
fact th at retail m erchandising must 
be on a new basis from  this tim e for
ward; th at there  is every reason to 
believe th a t its basic policies m ust be 
changed. W hy? Because alm ost 
every m erchant now active in trade 
has had his train ing  and experience on 
a m arket o f  w ith a general upw ard 
trend of prices; because we have now 
entered  upon an era—and probably 
not a sho rt one, either—of a general 
dow nw ard trend of price's in m erchan
dise. T here  will be fluctuations, of 
course, as there w ere in the period 
imm ediately follow ing the Civil W ar 
and follow ing every o ther im portan t 
w ar in every country  on earth —but 
I  am  speaking of the general price 
trend.

F rom  1864, the end of the Civil 
W ar, to 1896 the drop in prices w as 
alm ost unbroken—the only exception 
being an insignificant rally  in 1880.
In  the early  nineties prices began to 
climb and kept on clim bing until 1920.

Prices took alm ost an identical course 
follow ing the W ar of 1821—dow nw ard 
until about 1843 and then upw ard  un
til the Civil W ar. T he h istory  of 
prices in every country  which ha's had 
a big w ar tells the same story. In  th is 
fact that follow ing each im portant w ar 
prices have followed a general dow n
ward trend for som e th irty  years only 
the foolish and the short-sigh ted  will 
see a m eaningless coincidence instead 
of the operation  of an econom ic prin 
ciple. T h is statem ent is not to  be 
taken as the equivalent of saying that 
prices of m erchandise will go down 
in A m erica for th irty  years beginning 
with the big slum p o f 1921. M any 
pow erful factors of econom ic recoil 
m ust be taken into account—factors 
whose force for recovery  cannot now 
be fully m easured. B ut the fact re
m ains that every valid consideration  
show s th a t we are p robably  in for a 
prolonged and uncom fortable period 
of declining priced.

N ow  return  to  the m atter of the 
m erchant’s job of m aking m oney on 
a generally  declining m arket—w hich 
nearly  all thoughtfu l m en in trade 
adm it is the situation which they face. 
Can it be done? and if so, how?

L ately I put that question squarely 
up to one of the m ost successful coun
try  o r provincial m erchants in A m eri
ca. H is store is in a capital city of a 
M id-W estern state. U nhesitatingly  
he answ ered:

“A ny m erchant can m ake reason
able profits in a period of generally  
declining prices—but he can’t do it 
on the w orking schedule alm ost uni
versally  followed in the period where 
the price trend was generally  upward, 
the kind of a period in which vitually 
every active m erchant in A m erica to
day has gained his experience.

“All m erchants who make consist
ent and reasonable profits from  now 
on m ust w ork harder than  they have 
ever w orked—and m ust be able to  get 
m ore and be tte r w ork from  their as
sociates and employes. T he soft and 
careless days are over and gone—the 
days in which m erchandise no t sold 
p rom ptly  accum ulated profit from  the 
rise of the general m arket price.

“A quick tu rnover is the technical 
expression which covers the m er
chan t’s cardinal necessity  of to-day 
and to-m orrow . In  short, goods not 
sold im m ediately are, with occasional 
exceptions, bound to be overtaken by 
the general m arket decline and be 
thereby sapped of any possible profit. 
And back of quick tu rnover are  tw o 
im portan t factors: hard  w ork on the 
p art o f every individual involved in 
the process of passing  the good's on 
to the ultim ate consum er and also 
quick delivery from  the  m anufacturer 
and the jobber o r wholesaler.

“T his m eans th at m anufacturers, 
jobbers and tran sporta tion  com panies 
m ust speed up so th at the dragon of 
declining prices will mot be able to  
overtake the goods betw een the  time 
of the re ta ile r’s o rder and their a r
rival in his store. T he delivery de
lays which have becom e com m on
place during  and since the w ar will 
have to come to a quick end if the re
tailer is to survive on a falling m arket. 
R ailroad freight service m ust go from  
first to th ird  speed— from  destructive 
carelessness and cOfttpmptous indiffer

ence to alert, in terested and efficient 
forw arding service. F re igh t hands, 
and train crews m ust be m ade to un
derstand th at their jobs depend, in 
the long run, upon getting  freight 
from  origin to destination in the 
shortest time and the best condition 
possible—because retailers will lose 
m oney on goods delayed in transit on 
a declining m arket. And the same 
necessity is upon every hand that 
touches every com m odity from  the 
raw  m aterial to the finished product 
on the shelves o r the counters of the 
retailer. All along it is going to be a 
race with a declining m arket.

“ I am satisfied that m ost m anufac
turers, w holesalers and railw ay ex
ecutives recognize this peculiar neces
sity  for m ore speed in the delivery of 
goods; but I am equally certain  that 
this necessity is not clearly seen by 
the rank  and file of labor involved in 
g e tting  the good's in to  the hands of 
retailers. Before we are th rough  with 
the big job of deflation in this country  
there is go ing  to be a m ighty slashing 
of the netw ork  of red-tape w herever 
it h inders the quick and careful fo r
w arding of goods. T ransporta tion  of 
every sort is clogged and th ro ttled  
with red tape ‘agreem ents’ and ‘rules 
and regulations.’ This d rag  on quick 
tu rnover will have to go o r the busi
ness of freight forw arding on a falling 
m arket will w ither and shrivel.

“Again, the retailer who survives 
the ordeal o f doing business on a 
gradually  falling m arket m ust pitch 
his buying policy to th at key. This 
will mean a radical change to  m ost 
m erchants, to the g reat body o f re
tailers in the country  districts. E very  
purchase m ust be m ade w ith an eye to 
quick, im m ediate sale.

“T his policy m ay be applied in a 
hundred ways but perhaps its m ost 
obvious application is in respect to 
sizes. In m y own buying of garm ents 
for exam ple, I am  not p u ttin g  into 
stock those size's which are exception
al and out o f  the range of average de
mand. In  o ther w ords I am  no t car
rying garm ents for the excessively 
fat o r the excessively lean custom er.
I can’t afford to do this fo r the 
chances are th at such sizes m ay re 
main unsold for a considerable time, 
perhaps for an entire  season.

“H ow  do I meet the situation when 
I have a call for a garm ent o f unusual 
size and haven’t it in stock? By learn
ing precisely w hat the custom er de
sires in style and quality  and then  say
ing: “W e’ll get it for you im m ediate
ly and have it sent by express.’ T hat 
phrase has becom e com m on in our 
store and it seldom  fails to get satis
factory  results.

“Sticking close to the ‘m ean aver
age tem perature’ of consum er dem and 
—as to the w eather m an would phrase 
it—is go ing  to> be reduced to  a science 
in the hardw orking, b a rd -trad in g  days 
ahead of us. T here  is scarcely a line 
of goods made o r sold to-day in which 
closer standardization  cannot be ap
plied to  distinct econom ic advantage 
to the consum er, the re ta ile r and the 
m anufacturer—b u t especially to the 
retailer.

T here  are  to© m any variations and 
styles—m any of them  devised sim ply  
to afford unsubstantial ‘talk ing  points.’
A rigid elim ination of superfluous

styles, sizes and p a tte rn s is a necessity 
on a falling m arket when the  m er
chant cannot possibly afford to invest 
in goods made for the unusual cus
tom er or the unusual demand. Goods 
which are offered on the p lea th a t they 
will sell a t a good profit ‘when the 
right, custom er comes a long’ are not 
going to get the m oney from  am 
bitious retailers as readily in the  next 
few years as they have in th e  past.

“You would be surprised  to  know  
how m any 'storekeepers there are in 
this coun try  who are  survivors of the 
old-tim e system  of buying for m onths 
ahead—say six m onths o r  a t least 
three m onths. T hey  oould get away 
w ith that easy-going practice when the 
general trend  of prices wa's upw ard— 
but it spells d isaster and elim ination 
to-day. My buying  is alm ost literally  
done from  hand to m outh. E very  
m orning after the dusting  is finished 
there is a general conference of all 
hands on the subject o f  ‘sh o rts’— 
goods needed to meet im m ediate de
mand. Keeping a m erchandising  busi
ness keyed up to  this pitch m eans hard 
w ork for its heads—and for its feet 
and hands, too!

“My nose is on the grindstone and I 
know I ’ve got to keep it there  if I 
m eet the situation ahead of the busi
ness. T he ea'sy old play days are over 
— I am  not fooling m yself on th at 
score a particle. I know  I have go t to  
fight for profits from  now  on. T hose 
m erchants who do not realize this 
necessity are not go ing  to last long 
on a dow nw ard or sagging m arket.

“T here  are two o ther th ings Which 
any m erchant m ust do who achieves 
any success in these difficult days and 
in those to come. He m ust be quick 
to take his loss on goods which do 
not move prom ptly. C arry ing  goods 
‘over’— from one season to ano ther— 
is the peak of m erchandising  folly 
under existing  conditions. O ccasion
ally it was good policy when the price 
trend  wa's upw ard—although it was, I 
think, quite generally  a mistake. B ut 
now it is sim ply suicidal. T u rn  the 
goods a t some price—but tu rn  them !

“Again, the m erchant who steers 
clear of the rocks in the course ahead 
of business to-day m ust know  pre
cisely where he stands—muist know 
it every day in the year, not a t the 
end of the year o r sem iannually. D rift
ing along w ithout keeping an eye on 
the com pass will spell shipw reck un
der 1922 conditions. Bank and jo b 
ber pressure is going to force this as

Victor Flour
is the Surest

FOUNDATION
for a permanent

Flour Business
Makes good wherever it goes.

IV. 5. CANFIELD
Michigan Representative 

205 Godfrey Bldg.
Cor. Ionia and Monroe 

GRAND RAPIDS MICHIGAN
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never before. T he easy-going m er
chant who guessed his financial lati
tude and longitude is going on the 
rocks.

“You can sketch the whole p rogram  
in the phrase: “M ore w ork and harder 
w ork for everybody.’ ”

T he m erchant w ho made these re 
m arks is notably  successful. A nd one 
of the g reatest elem ents of his
success is th a t he is able to
im part his understand ing  of the
situation to his “help” and to  get 
the co-operation o f his employes. T hat 
is one of the tasks up to every em ploy
er—and one of the m ost difficult of all 
tasks, too. T he situation faced by
the m erchant ?s not essentially differ
ent from  that which confron ts every 
m an in every line of activity. Clock
w atching and loafing on the job are 
go ing to be decidedly out of fashion in 
the years ju st before us. T he w orker 
Who does no t give an honest and un
stinted re tu rn  in production  of service 
is not go ing  to be in position to take 
a deep in terest in clocks of any kind; 
the chances are th a t his own trusty  
alarm  clock will be silent o r in the 
pawn shop.

N either the office nor the shop is 
going to have any place for the m an 
who ,is m ore in terested  in the doctrine 
of “not killing the jo b ” than he is in 
show ing how m uch he can do, how 
well he can do- it—and how cheerfully! 
A whole lo t of bluff and bunk and 
“fron t” is going to be squeezed ou t of 
business in the fron t offices and about 
the m ahogany desks as well a's out in 
the factories, shops and stores in this 
era of sagging prices, and bank  “car

pets” are going to  suffer an uncom 
m on am ount of wear from  the “re
luctant feet” of those who are sum 
m oned to tread  them  to show the 
banker where they  are “a t.” “ F ro n t” 
is a m ighty poor and cheap com m od
ity qn a declining m arket, a period of 
“paying the fiddler” for a p ro trac ted  
spree of jazz and waste.

But those who face the fact th at 
1922 is g>oing to be the Y ear of H ard  
W ork  w ith courage and determ ination 
will have a huge, tactical advantage 
over those who listen to the venders 
of economic panaceas and the  sirens 
of false hopes. Those who are willing 
to w ork hard with their heads and 
their hands have no need to face the 
future with an feeling of gloiom. O nly 
those who (still hug the notion th at 
som ething is going to happen to con
tinue their course along the path  of 
easy m oney and soft living are entitled 
to entertain  feelings of profound 
gloom  at the outlook.

F o rrest Crissey.

New U. C. T . Council In sta lled  at 
L udington.

M arine Council, No. 638, was in
stalled in L udington yesterday  in the 
afternoon  and evening session a t the 
E lks Tem ple, with ad journm ent tak 
ing place a t 6:30 p. m. for a banquet 
at the S tearns H otel. Officers of the 
Grand Lodge of M ichigan were p res
ent to put on the w ork and complete 
the Council. A. W . Stevenson, of 
M uskegon, Grand Councilor, presid
ing. O ther executives were M orris 
H eum an, of Jackson, P ast Grand Sec
re ta ry ; W . E. L igh theart, of Jackson, 
P ast Grand Councilor; L. V. P ilking- 
ton, P a s t Senior Councilor, of Grand 
Rapids. T here  were fourteen candi
dates initiated, follow s: S. R. Cas
well, E. H. H albertsm a, Carl Kunkel,

A. F. W oodland, E rw in  Miller, J. H . 
Young, T hos. M cIntosh, John  Yesky, 
A. C. S tew art, T hom as Flannagan, 
John Cavern, Jr., H a rry  C. Shrink, 
W illiam  W allace and E m m et Ka- 
nouse. T he follow ing officers were 
e lected :

Senior Councilor—S. R. Caswell.
Ju n io r Councilor— E. H. H a lb ert

sma.
Past Councilor— H arry  C. Shrink. 

S ec retary -T reasu r—Erw in Miller.
C onductor— Carl Kunkel.
P age—J. H. Young.
Sentinel—E m m et Kanouse.
Chaplain— A. F. W oodland.
Executive Com m ittee — W illiam  

W allace, T hos. F lannagan , John  Ca
vern, Jr., and A. C. Stew art.

An exceptionally fine dinner was 
served at the S tearns H otel given by 
the old m em bers who reside in the 
city, but who belong to  different 
councils: J. A. Rice, W . H. C uthbert- 
son, E. Chadwick, W . J. C arpenter, 
Allan W illiam s and A. J. Griffis. 
G rand C ouncilor Stevenson acted as 
toastm aster, which he did in his usual
ly good natured  m anner.

T he jurisd iction  of this new Coun
cil reaches from  L udington half way 
to M uskegon and half way to T ra v 
erse City. T here  are several m em bers 
of o th er Councils living in M anistee 
who have expressed their intention 
to join M arine Council a t L udington.

A . J. Griffis.

Invad ing  the E aste rn  Jobbing G rocery 
Field.

The grocery  trade' is w atching with 
a gocd deal of in terest the invasion of 
New Y ork and N ew  England by the 
forces of Reid, M urdoch & Co., one of 
the e ldest and largest of Chicago 
wholesale g rocery  establishm ents. It 
is bound to furnish food for thought, 
even if it does not become revolution
ary  in its outcome.

R arely has a house from  a center

like Chicago come into the field of 
New Y ork com petitors. I t  has been 
in some ways regarded as not good 
fellowship, but m ore definitely not 
good economics. And yet there is no 
reason why it should no t; it has oc
curred  in m any o ther line's o f whole
sale trade. R arely has a New Y ork 
house invaded the Chicago field, al
though Austin, N ichols & Co. did it 
when they absorbed the H o y t Com 
pany and changed its name. Some 
are disposed to think -that there is 
som ething re ta lia to ry  in the move of 
Reid, M urdoch & Co., and, if so, to 
look for a show er of fur in the near 
future. If it eventuates, however, it 
will econom ically be obliged to func
tion as a New Y ork house with little 
relation to iffs Chicago m other shop.

A far m ore in teresting  phase, how
ever, is the fact that the jobbing house 
is going there not as a distributive 
establishm ent but ra ther as a specialty 
house, featuring “M onarch” coffee and 
m any o ther articles of the “M onarch” 
brand. It will have to sell them  in 
direct com petition with o th e r “private 
brands,” such a(s “W hite Rose,” “P re 
m ier,” “Sunbeam ,” “Royal Scarlet,” 
etc., owned by E astern  jobbers.

The Chicago house is know n to 
m anufacture -many of its lines and to 
im port others directly, so that it really 
going there less as a “w holesaler” than 
as a m anufacturer and specialty  p ro 
ducer. Such a status is w hat m any 
predict as the ultim ate outcom e of 
the p resent evolution of the jobber 
and if the invasion finally drifts in 
that direction it is likely to be w orth 
w atching in its b roader phases of N a
tional developm ent.

Barney Langeler has worked 
In th is  Institution continu
ously fo r over fo rty -e ight 
years.

Barney says—

Now that business is getting better i t  is too bad that 

the weather conditions prevent the salesmen from get

ting to a ll of our customers.

But, by golly, it  is mighty fine to see the mail orders 

coming in these days when the salesmen cannot get 

around and l  know the boys appreciate it.

W ÖRDEN fx ROCER C OMPANY
GRAND RAPIDS-KALAMAZOO— LANSING

THE PROMPT SHIPPERS
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MOVEMENT OF MERCHANTS.
Cass City—T he Cass City Grain 

Co. has rem oved its business offices to 
Saginaw.

Jackson—T he M cConnell Shoe Co. 
has filed a petition in bankruptcy  it 
is reported .

D etro it—T h e  Schiller B utter & E gg 
Co. has increased its  capital stock 
from  $50,000 to $75,000.

Scottville— E. L. M oore has opened 
a restauran t with lunch counter and 
cigar stand in connection.

Negaunee—A ndrew  Malva'sio has 
opened a shoe repair and shoe acces
sories shop in the M aloney building.

St. Jo hns—T he W estern  Oil & Gas 
D istribu ting  C orporation has changed 
its name to the  St. Johns Gas & Oil 
Co.

Jonesville — Thieves entered the 
m eat and vegetable m arket of J. H. 
Jackson and carried away consider
able stock.

M anistee— R. J. Miller & Co., re
cently  of Petoskey, have opened a 
dry goods and notions ¡store in the 
L arsen  block.

Sunfield— Freem ine & Scheel have 
opened the w est end grocery  store 
which they  recently purchased from  
the Tow ns estate.

M arshall—Thieves entered  the gen
eral store o f O scar F rancisco & Son, 
at Ceresco and carried  aw ay stock 
valued a t about $200.

D etro it—The M id-W est M erchan
dise Co., w om en’s ready-to-w ear, has 
m erged its business into a stock com 
pany under the same style.

H ancock — Thieves entered the 
c lo th ing  and m en’s furnishings store 
of S tern  & Field and carried  away 
stock to the am ount of about $ 1,200.

A lm a— Law rence E llison has en
gaged in business at 219 W est Su
perior street, carry ing  full lines of 
autom obile supplies, accessories, tires, 
etc.

L ansing—M rs. W illiam  M. Steb- 
bins has opened a wom en’s ready-to- 
w ear sto re  at 208 N orth  W ashing ton  
street, under the style of the H ope 
Shop.

Chase—A. D. Kadwell has traded 
his store and general stock for the S. 
T rum pow er store and stock at Branch 
and both have exchanged residence 
places.

D etro it—T he Dix Avenue M arket 
Co. has been incorporated with an au
thorized capital stock of $24,000, all of 
which has been subscribed and paid 
in in cash.

Belding—Leslie and M ario Perks, 
who conduct P e rk ’s cash m arket at 
Greenville, have opened a b ranch m ar
ket here under the m anagem ent of 
Fred O ’Boyle.

Alm a—T he Fuller Coal Co. has 
been organized, with Floyd Fuller as 
principal ow ner and m anager and has 
purchased the fuel stock of the B rown- 
W ard Coal Co.

Colom a—The Coloma Cold Storage 
Co. has been incorporated  with an 
authorized capital stock of $3,000, all 
of which h as been subscribed and 
paid in in cash.

Ludington—Joe Sargent and Ed 
C ooper have engaged in the restau 
ran t business on W est L udington 
avenue, under the style of the A m eri
can R estaurant.

D etro it T he G eneral P a in t & V ar

nish Co. has been incorporated  with 
an authorized capital stock of $25,000, 
$24,200 of which has been subscribed 
and paid in in f"ash.

Ludington—T he Lunde C lothing 
Co. has dissolved partnersh ip  and the 
business will be continued by Jacob 
Lunde and W . H . Sheldon, under the 
style of Lunde & Sheldon.

D etro it—T he A m erican Radio Co., 
523 W oodw ard avenue, has been in
corporated  with an authorized  capital 
stock of $10,000, $5,000 of which has 
been subscribed and paid in in cash.

D etroit—T he W oodw ard & W arren  
A uto Sales Co., 4855 W oodw ard 
avenue, has been incorporated  with an 
authorized capital stock of $5,000, $2,- 
500 of which has been subscribed and 
paid in in cash.

Mt. P leasan t—Johnson  Bros., deal
ers in shoes, clothing and m en’s fur
nishings, have dissolved partnersh ip  
and the business will be continued by 
John Johnson, senior partner, under 
his own name.

H alfw ay—T he K aiser M otor Sales 
Co. has been incorporated  with an 
authorized capital stock of $20,000, of 
which am ount $ 12,000 has been sub
scribed, $1,900.71 paid in in cash and 
$7,099.29 in property .

Big Rapids—A rew ard of $100 is 
offered by the B ig R apids C o-O pera
tive Produce Asisociation for inform a
tion leading to the arrest of the thieves 
who carried away about $600 w orth 
of its stock of seeds, etc.

K alam azoo—T he T aylor Produce 
Co., conducting houses in B attle 
Creek and K alam azoo, is erecting  a 
m odern storage plant, 80x132 feet in 
dim ensions w ith adequate shipping 
facilities, a t B attle Creek.

Kalam azoo—T he Kalam azoo Celery 
G row ers’ Association has been incor
porated with an authorized capital 
Stock of $10,000. $6,400 of which has 
been subscribed and .paid in, $2,400 in 
cash, and $4,000 in property .

H udsonville—H en ry  Y onker has 
m oved the contents of his grocery 
store into M artin Boldt’s drug store. 
In the future they will operate under 
the name of Y onker & Boldt, handling 
drugs, groceries and dry goods.

Y psilanti— E. P. Phillips has sold 
the H aw kins H ouse to Paul and Gus 
Collins, who conduct Hotel George, in 
Battle Creek. T he H aw kins will be 
remodeled, new room s added and 
thoroughly  refinished and refurnished.

Landing—T he Richm an Bros. Co. of 
Cleveland, Ohio, m anufacturer of 
m en’s suits and overcoats, will open 
a retail cloth ing  store  a t 233 South 
W ashington avenue, April 1, under 
th “ m anagem ent of George S. Y oung- 
man.

D etro it— W itliff & Green, Inc., 976 
E ast Grand boulevard, has been in
corporated  to deal in auto parts, ac
cessories and supplies, with an a u th 
orized capital stock of $2,000, all of 
which has been subscribed and paid 
in in cash.

H am tram ck — T he C entral Cut 
S tone Co. has m erged its business in
to a stock com pany under the same 
style, w ith an au thorized  capital stock 
of $40,000, all of which has been sub
scribed and paid in, $7,430.73 in cash 
and $32,569.27 in p roperty .

Manistee—John P, M adison has

severed his connection w ith the wo
m en’s w earing apparel store  o f  M rs. 
Elizabeth E. W ellm an, know n as the 
Fam ous 99, and engaged in the dry 
goods and wom en’s furnishing's busi
ness under his own name.

D etro it—T he Peninsular C orpora
tion, 1148 Penobscot building, has 
been incorporated  to  deal in autos, 
auto parts, accessories and supplies, 
with an authorized capital stock of 
$50,000, $12,500 of which has been 
subscribed and  paid in in cash.

D etroit—T he U niversal Oil Co., 
6282 Beaubien street, has been incor
porated  to  deal in lubricating  oils 
greases, soaps, etc., w ith an au th o r
ized capital stock of $20,000, $10,300 
of which has been subscribed and paid 
in, $1,195 in cash and $9,105 in p rop
erty.

H ighland P ark  — T he H ighland 
P ark  Coal & Supply Co., 16 Gerald 
avenue, has been incorporated  to con
duct a wholesale and retail fuel busi
ness with an authorized capital stock 
of $20,000, all of which has been sub
scribed, $1,048.78 paid in in cash and 
$16,880.42 in property .

Saginaw—T he Flaxo Co. has been 
incorporated to m anufacture and sell 
at wholesale and retail, chem ically 
treated wax know n as F laxo and 
o ther p roprie tary  rem edies, with an 
authorized capital stock of $25,000, 
all of which has been subscribed and 
$2,500 paid in in cash.

Bear Lake—M rs. F ran k  T u rn er and 
M rs. Chloe A nderson have form ed a 
copartnership  and purchased the dry 
goods, m illinery and w om en’s fu rn ish
ings stock of M rs. W illiam  N orconck 
and will continue the business in the 
Green store building, which has been 
redecorated and rem odeled.

A llegan—John F. H ollow ay, repre
senting the Fidelity  Stores Co., of 
Chicago, was here last week and 
rented  the building recently  occupied 
by the L a Y ark  store on B rady street. 
T he com pany operate a chain of 
stores and it is expected a stock of 
groceries will be p u t in the room .

D etroit—T he F. B. E quipm ent Co. 
has been incorporated  to deal in au o 
accessories, with an authorized cap
ital stock of $15,000 preferred and 150 
shares, no par value, of which am ount 
$8,000 and 150 shares have been sub
scribed, $8,000 paid in in cash and 
$15,000 in property . The business is 
conducted a t 119 E ast A tw ater street.

Saginaw—B uildings on the South
east corner of W ashington avenue and 
E m erson street the site purchased  sev
eral m onths ago by the  N ational G ro
cer Co. as a site for a new wholesale 
g rocery  plant, have been wrecked to 
m ake way for the new building. T he 
ground  will be ready for building op
erations w ithin a sho rt time, it is ex
pected.

Manufacturing Matters.
E aton R apids—M elvin Gage has 

opened a bakery in the V ickery block.
Palm yra—T he Sim plex P aper Cor

poration  has increased its capital 
stock  from  $30,000 to $50,000.

D etro it—The R o to  Pum p M anufac
tu ring  Co. has increased  its capital 
stock from  $50,000 to  $300,000.

Scottville—Joseph Poirier has sold 
his bakery  and lunch counter to John 
R ogers, recently  of L udington, who

will continue the  business at the 'same 
location.

D etro it—T h e  Ex-C ell-O  T ool & 
M anufacturing  Co., 1214 Beaubien 
street, has increased its capital stock 
from  $40,000 to $100,000.

S turgis—T he W ilhelm  Furn itu re  
Co. will erect a m odern plant, 60x219 
feet, four story, of b rick  and steel 
construction  a t an estim ated cost of 
about $75,000.

Petoskey—T he Bon T on Baking 
Co. has been incorporated w ith an 
authorized  capital stock  o f $50,000, 
$3 000 of which has been subscribed 
and $ 1,000 paid in in cash.

Lansing—A. O. Graves has p u r
chased an interest in the stock of the 
Capitol Sh irt Co., E ast M ichigan 
avenue, and will assum e the  m anage
m ent of the sales departm ent.

Ypsilanti—T he Saxon M otor Co. 
will rem ove its p lant from  D etro it 
here, occupying a new building 
owned by the Apex M otor Co., pend
ing com pletion of its new plant.

D etro it—T he N ational B urner Co. 
has been incorporated  to m anufacture 
and sell oil burning devices for h e a t
ing, etc., with an authorized  capital 
stock of $100,000, $51,000 of which 
has been subscribed and paid in in 
property .

Ann A rbor—T he W ire Products 
C orporation  has been incorporated  
with an authorized  capital 'stock of 
$15,000 com m on, $10,000 preferred  
and 8 000 shares a t $1 per share, of 
which am ount $15,300 and 8,000 shares 
has been subscribed, $300 paid in in 
cash and $23,000 in property.

F erry sb u rg —Johnston  Bros, have 
m erged their boiler works and ship 
building business into a stock com 
pany under the style of Johnston  
Bros., Inc., w ith an authorized cap
ital stock of $300,000, all of which has 
been subscribed and paid in, $75,000 
in cash and $225,000 in p roperty .

Jackson—T he P. & C. N ut Co. has 
m erged its business into a stock com 
pany under the same style, w ith an 
authorized capital 'stock of $30 000, 
$20,000 of which has been subscribed 
and paid in, $603 in cash and $19,397 
in property . T he com pany m anufac
tu res nuts, bo lts  and o ther p a rts used 
in autos, trac to rs , etc.

Fearless Christianity.
Schenectady, N. Y„ M arch 20—An 

alleged statesm an and an alleged m in
ister of the Gospel of C hrist have been 
creating  much am usem ent recently  in 
their so-called defense of the Bible 
and the principles 'of the Christian re
ligion against Darwinism . One can
not help asking why they o r anybody 
else should be so anxiou's. Religion, 
w hatever its kind, is a m atter of tru th  
o r falsity, ju s t as the principles and 
theories of science are. Religion will 
live if it is true, and it w on’t  live and  
does not deserve to live if it is false. 
W hat would be thought of the scientist 
who' deem s it necessary to p ro tec t 
from  all criticism  the theory  he has 
conceived or a principle he has dis
covered? T he real scientist p resen ts 
his discoveries with the expectation— 
nay, with the hope that they  will be 
attacked, for in this way the tru th  is 
Established. W hy do not we C hrist
ians take the same fearless a ttitude 
tow ard  our religion? If it is true, it 
will w ithstand all a ttacks, and neither 
D arw inism  nor any o ther ism can 
destroy  it; if it is not true we of all 
people should w ant to know  it.

E dw ard E llery, 
Dean of U nion College.
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c« n t Qtnrk<i Arc while it may he tru thfu lly  stated  th a t
E ssen tia l F ea tu res o f the  G ro c e r , ^  ^  “ “ “ h h  m ore confidence the m arket is tending a trifle low er

Staples. w ithin 30 day canned as- Syrup and M olasses—Com pound there  are few, if any of the trade, who
S u g a r - T h e  m arket is stronger, Quu* °  sold ¡n two syrup has developed w eakness during  care to  follow the sh o rt side. S light

bo th  refined and raw. M ost refiners paragus, all of w dem and is very price drops are expected, and this, of
L  now on the basis of 5* c  for g ran - " . t a g  to  d is trust of the m arket, course, o n , ,  na tura l w ith the flush of
ulated and the situation is steady to  so Phenom ena, as som e ^  syrup u llcha„ ged, w ith a fair the season near, hut w hen the  rela-
firm, although w ithout any very heavy M ost of the  ! pp y ap .  dem ai,d, b u t no change in price. Mo- lively low figures ruling tom pared

sum ption, "^however, t  C —  5 -  -  *  u t

r ds a f e t a y ! ° t a yw r°aUre s3 g 'w U h  had been £ « * £  ‘ " J '  consum p,ive dem and T n e d  hheraUy a u d V e  E aste r boli
d e , L a ,  advances. T h e  surp lus of »‘ t r L r ' a  p c L  w . 'e  n a L d ,  con tinue, to  he very  light. S tocks day is m ore than  likely to  take up a
Cuban sugar is being rapid ly  reduced ers as so P c losing in s to rage are ample. T he m arket B heavy percentage of the  S' ° ck ° "

a *u„ fiittirp nnnears to  be stro n g er whicn accounts h . < nrices ranging about the  hand or com ing to  hand, lh e  sto ring
th an  it did som e tim e ago. L ocal out of the ‘ same as las, week and we do  n o t look season is also a , hand, and as specu-
jobbers hold cane granulated  a t 6.20c Canned F tS h -T h e  ° f * for m„ ch change In conditions during  lato rs think the tim e fairly ripe fo r
J A , f  fir A. & p - into the salm on Pa<:king bus ,. com ing week. chancing the fu ture m any carloads
ail„  T  , c _n e rad es look m ore ness, is the chief item of in terest to T h  marUet<s in the South undoubtedly will be taken fo r th is

T ea Tea’s of all grade salm on d istribu to rs ab it m eans th a t J * *  and active and this purpose. Local dealers pay 22c to-
than  ever like good property . ^  the ,biggest chain st(>re system, Wlth a° ” ;  ” the tone ou spo t. Foreign  rice day, but expect to  drop back to  20c 
of these reports win notp̂w n 200i000-case capacity, w ill not a lthough  stocks In sight ¡„ lhe near future.
several wee s, even steady to  have t0 dePen(* u Pon th e  tr.at*e nCX, „ unusually light, buyers are not Grape F ru it— P resen t quotations on
we have season for th a t block of pinks, red >rI mu . 11̂ .  J  ̂  ^  de_ ^  ^  as (oU<w, ;

L “  “ n d T ,L r i n  the  E a s t « td  have a T / «  to  “ th S  vffoped an  easy feeling. ^  36 — ----------------------------------- * »
stated th a t a t ru ling  prices tea^ stood  jsiUon of the ou,p „ ,  of three of sm oked m eats ~ ~  4.50
,0  be very good p r o p e » .  «  A laska cannerWs is b u , the firs, step « h an g , j t P - ^  and ^  c{jn_ — " J ___________ ______ 4.s„

phes »" strongi w ith the  » w a rd  a stronger hold upo" * e ' ^ C Sum ptive dem and has been light. P u re  Green O n io n s -S h a lo ts . 90c per

d i T a  ;  “ i ^ s ,  . r e  quo,ed

- r w ...............
S ? i h r ^  s w r x  . j* .— - - f a t - s  *  £  z  -  =  s

prices be^ow the im port cost and hold- sales from  ta“ e t0  c  t Q f- the dem and for m ackerel is the slump Choice are held as follow s:
^ ^ J f o r s a l e .  T he de- - -  ^  \  ~  . £  £

m an is g itua tion continues cessions, but_ j ° b e r® p^nks cheap the consum ption of m ackerel is Lettuce—H o t house leaf, 20c per

about^steady ^o r the 'w eek . T here  a re  ^  2 T  ^ “ ‘Seattle 5 K S  ^  ^

Milds “ I  w ith ^o m ew h aT  of «  " i s  ^ a d y ^  " ^ o n s - C a l i f o r n i a ,  $,5 0  per 100 lb.
an upw ard  tendency. AH grades of ^  way q£ a w ithdraw al of the low and the m arket sack; hom e g r0wn, $9 per 100 lb.
Rio and Santos coffee are exactly  cheaper quotations than  in generally  A™ . ,  T ^ --------  sack; Spanish, $4 per crate.
where they were a week ago. higheJ. yalues> Q u arter keyless oils R eview cf the P roduce M arket. O ranges—Fancy  Navels are

Canned F ru its—H aw aiian pineapple afe now  heid a t $2.8S@3 factory. Apples—W agner, Greenings, Spys, held as follow s:
in the No. 2Y* size in the sliced pack b u s ta rd s  are  'short and are decidedly Ba.ld.Wins and R ussets com m and $9@ 90 and 100 -------------------------------  •
tends upw ard, carry ing  along No.2s. firm  California and foreign sard ines 1Q per bbl . cooking apples, $8 per ISO, 176 and 200 ------------------------- •
G rated and crushed  are not in any bet- showed no m arked change during  the bb£ Box appies from  the C oast com - 216 -----------------------------------------  •
te r  dem and than  form erly. T he only week T u n a  fish is steadier in tone mandj $3.5o@4 for Jonathans and 252 -----------------------------------------  •
surplus is in low grade peaches, w hich and jn m,0<iera te  jobb ing  demand. s pjtzenbergs. -------------------------------------------
are not well taken. S tandard  and L obster and crab m eat are scarce and g ag as— Canadian, $2 per 100 lbs. 324 ----------------------- —- — ’
choice in No. 2 ^ s  are  in light supply fayor the  selIer. B a n a n a s -7 c  per lb. Choice Navels sell for 50c per box
on the spot in the  cling variety . Ap- Dr.ed Fru its_ A p ric o ts  are active. Beets—$1.25 per hu. for old and less than fancy; Sunkist se 
ricots are in com paratively light sup- D espite the high values stocks are $2 5Q per ham per for new Texas. h igher; F loridas are held a $ p
ply on the spot. Cherries are a lm ost read iiy  taken. Prune's are  dull as to g u tte r—T he consum ptive dem and box.
exhausted. F u tu re  o rders are still m ovem entj ,bu t firm  on the spot. .g increasing . T he make is running P a rs le y -6 0 c  per doz bm iehes
com ing in for all C alifornia fru its m HolderSj who see no relief in sight shorter- T he m arket is ruling a t P e p p e rs -F lo r id a , $1.25 per basket,
the usual assortm ents. {rom the preSen t Shortage here and on about lc  per pound higher than  it P ieplant—20c per lb. to r  bourn

Canned V egetables—T om atoes are the  Coast) a re  n,o t free sellers, as they did a week ago sto c k s  in sto rage  hot house, 
ru ling  firm at last quoted prices, but cannot duplicate their stocks in the afe decreasing very fast. T he out- P ineapple—$7 per crate to r tm na .
the dem and is light, as buyers are W est x h e  Coast m arkets in Califor- look- ig tHat st0 rage b u tte r will clean Pota toes—T he m arket is weak -
still no t ready to  pay the full asking nia and the  N orthw est a re  both firm, bcforc the new m ake s ta rts  to  a r- cally potatoes are selling a t $1 per du.
price U ndoubtedly  ho lders of tom a- w ith som e in d e p e n d e n t buying w hat ^  bu t we do not i00k for very P o u ltry—T he m arket is unchanged.
toes would put prices up if they  resale b locks they  can locate either in muc’h higher prices in the  im m ediate Local buyers pay as follows to r  live.
th o u g h t they  could get away -with the W est o r  in the E ast. No stocks Local jobbers hold ex tra  L igh t fowls ---------------------------------- ^oc
it bu t it would a lm ost kill the de- a t p rim ary  sources are u rged  to sale. cream ery a t 38c in 63 lb. tubs for H eavy fowls -------------------------------
m and and they therefore  do n o t do C onsum ption is fair fo r the season, fregb and 35c fo r coid sto rage; 39c L igh t Chickens --------------------------
it F u tu re  tom atoes are being offer- although  it has been som ew hat af- {regh _n 4Q Jb tubs p r jn ts, 38c Heavy Chickens, no stags - - - - -
ed now around 8 2 ^ c  fo r No. 2s and fected by  th e  h igher range a t  retail. Ib; j obbers pay 15c fo r packing R adishes—90c per doz. bunches to r
the  m axim um  of $1.20 fo r N o. 3s. Peaches are firm  and are  also hard  to  hom e grow n ho t house.
T rad e  are buying in a very sm all replace, as jobb ing  stocks are  general- Cabbage—$3.50 per 100 lbs. for Spinach—$2.50 per bu. fo r Florida,
way. P eas are w anted a t unchanged iy light and th e  C oast has a  cor- grow n or Texas. Sweet P o ta toes—K iln dried Georgia
prices and the situation  is com para- responding  shortage. T he jobb ing  de- C arro ts $1.25 per bu. for old and com m and $2.25 per ham per.
tively strong . F u tu re  peas are being m and is increasing. Beverage ® ak^ g $2 25 ham per for new Texas. T om atoes—$1.25 per 6 lb. basket
nicked up ra th e r well. Canned corn  fru its are  all m ore active, due to t  e “ Cauliflower_ C alifornia, $3.50 per from  California.
is show ing an im provem ent in m arket hom e brew  outlet, w hich is expanding ^  ^  dQzen headg ---------* * * . „
confidence and buyers are beginning since o th er substitu tes ^ e  n o t avail- Celery_ F i0rida, $4.75 per crate  of* Lawton—T he Perfection  Ice C^
,n pnnuire about it. I t  is the  cheap- able. Cheap raisin« and dried b lack  Co has been, ,n corporated  to  m anu
est article in canned vegetables to  g rapes are  b o th  in be tte r demand. Cucum bers__lliinois and Ind iana facture and sell ice cream, c? " fectl° " '
be had Iow a is rapidly closing out C urran ts a re  steadily  advancing on th e  house com m and $3 per doz. for ery and  k indred  products, w ith  am
u i f in s n a  in canned corn, and W is- spot and th e  m arket a t p rim ary  points ho t house com thorized  capital stock of $1,500, all
consin U  practically  sold out, w hile on bo th  Am alias and P a tria s  is qnot- fanc^  ¡ , decided variance of o f which has been subscribed and paid
th e  c a n n e d L r n  In M aryland and V ir- . ably hlflheb Increased  buying by  E ggs T hem  ^  ^  and „  cash.
gina is selling ou t fast. T h e  price A m erica and E ng land  is rep o rted  oy  P
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H ow  F ra n k  V erbeck C onducts H is 
Ow n H otel.

D etro it, M arch 21—Several co rres
pondents, as well as the editor of this 
publication, have asked me to  tell 
them  som ething about C edar Springs 
Lodge, my own reso rt property , a t 
Glen Lake, Leelanau county, and my 
m ethod of operating  same.

My only justification for preparing  
th is article  is that m any of those  re 
quests have been based on actual de
sire to know technically of the m eth 
ods employed, ra ther than to  offer 
a m edium  for me to  exploit m y own 
enterprise.

Briefly, Cedar Springs L odge and 
its co ttages are situated on an estate  
of forty-seven acres, com prising th ir
ty acres of hardw ood tim ber, ad jo in 
ing the celebrated Day forest of 1,400 
acres, and w ith a 1,400 foot frontage 
on Glen Lake, noted for its bath ing  
and fishing, and three miles d istant 
from  Glen H aven and the h istorical 
Sleeping B ear sand dune.

W e have our own vegetable g a r
dens, small fruits, a diversified o r 
chard and raise our own poultry .

Upon en tering  the reception room  
the first th ing  th a t greets the eye is 
a placard reading: “T his is your
home. W e have no rules and regu la
tions. H elp yourself.” In  keeping 
w ith th is our guests are encouraged 
to  trea t the invitation as sincere. Sel
dom  do they take an unfair advantage 
of the opportunity .

A nother card reads: “W e invite
criticism , especially when accom pan
ied by helpful suggestions.” T o  fa
cilitate the carry ing  out of this sug
gestion, a young lady is employed 
each season for the  sole purpose of 
m ingling w ith the  guests, reporting  
to  me any com plaints she m ay dis
cover in conversation, and I endeavor 
to  correct these shortcom ings prom pt
ly and w ithout em barrassm ent to  the 
guest.

In the dining room  you will find:
“You will not be talked about in 

the kitchen if you o rder additional 
helpings.”

“If you crave any th ing  we do not 
serve, let i» ;.know, and we will p ro 
vide same at earliest possible m o
m ent.”

O ur help is all acquired from  the 
im m ediate neighborhood. Comely, 
in telligent girls, who display a will
ingness to  give service are employed 
as w aitresses. T he culinary d ep art
m ent is also conducted in telligently , 
with the one desire to  supply a simple 
meal, appetizingly served.

T he one item  of coffee is tested and 
approved before the dining room  is 
opened for any meal. And when we 
give you an exam ple of m eals served, 
as our guests are nearly  all perm a
nent, we find it m uch m ore difficult 
to  serve w ithout too m uch sam eness, 
hence the offering of a changed bill 
of fare for each meal. I will give you 
a few as exam ples.

Sunday B reakfast
Fresh  berries Baked apples

Stewed Prunes
Rolled oats P repared  cereals

all w ith cream  
F ish  as ordered  

H om e m ade sausages
Bacon and eggs 

T o ast W affles and syrup
Coffee, milk, cocoa, postum  

Sunday D inner
Cream  of tom ato  soup, young onions 

P lanked whitefish 
Fried Spring  chicken 

w ith corn  fritte rs
P o ta toes New green peas

F ru it salad
B erry  shortcake Ice cream

M onday B reakfast 
F ru it as before

Cream  of wheat, prepared cereals 
all w ith  cream  
F ish  as ordered

Bacon and eggs Lam b chops
T oast, griddle cakes w ith syrup 

Beverages as before 
M onday D inner

V egetable soup, young onions 
F ish  as ordered

R oast sugar cured ham
with candied sweet potatoes

Potatoes Golden B antam  corn 
Com bination salad 

C herry  pie Ice cream
M onday Supper 
F ish  as ordered 

Broiled beefsteak
French  fried potatoes W ax beans 

Young onions R adishes
Bread Johnny  cake

Berries and cream  Cake
T uesday Supper 
F ish  as ordered 
H am  and eggs

Baked P o ta to es A sparagus tips
Y oung onions Radishes

Bread T ea biscuit
Ice cream  Cake

A different selection is m ade for 
each of the tw enty-one meals. F o r 
instance, on Tuesday roast spring  
chicken, and on T hursday, fricasseed 
chicken. B eefsteak is served only 
twice during  the week, except on 
special request. Guests understand 
th a t fish will be served a t any tim e 
on request; also th a t fish of their own 
catching will be cheerfully prepared 
and served for any particu lar meal.

Children of all ages are  the delight 
of the Lodge, especially w here they 
have had wholesom e hom e train ing ; 
and, unlike m any hotels, no a rb itra ry  
fixed charge is m ade for their en ter
tainm ent, the conditions and requ ire
m ents in each individual case reg u la t
ing the rate.

No fixed hours are set for meals. 
T he early fisherm an or the one an g 
ling by tw ilight both know they will 
be taken care of.

Except as a beverage only do we 
serve milk on our tables. Cream  is 
alw ays provided in unlim ited supply.

E. M. S ta ttler, now the m ost im 
p o rtan t hotel m anager in this country , 
presum ably  in the w orld, recently  
stated th a t his m ost successful busi
ness venture was in his earlier career 
when he was operating  the S ta ttle r 
restau ran t in Buffalo, and serving a 
meal “all you can eat for 35 cents.” 
T he price, continuing during  the w ar 
period, has never been changed. T his 
rem inds me th a t M r. S a ttle r recently 
sent to  each of h>s em ployes a letter 
dwelling particularly  on the necessity 
of trea tin g  the  public civilly under all 
conditions. I t  is a good th ing  and 
could be applied to  any line of busi
ness:

1 know  it  re q u ire s  an  e ffo rt to  be 
ag reeab le  an d  ta c tfu l a t  all tim es  a n d  
th e re  a re  try in g  cond itions to  m ee t—b u t 
you know , un less  you can  fill th e  position  
you occupy  in  a  d ip lom atic  m an n e r, you 
w ill be ad ju d g ed  o u t o f place a n d  u n 
su ite d ; th e re fo re  it  behooves you a t  all 
tim es to  be th o u g h tfu l a n d  co n sid e ra te  
of th o se  you com e in c o n ta c t w ith  a s  it  
is possib le  fo r you to  be. I t  ta k e s  a  m an  
o f re a l experience , and , I m ig h t say  a  
d ip lom at, to  s a tis fy  th e  ex ac tin g  a n d  
c ritic a l, b u t th is , nev erth e less , is  w h a t 
is  exp ec ted  of you an d  you m u s t m ake  
th e  effo rt. W h en  you a re  feeling  o u t of 
so rts , ill hum ored  and , a s  i t  w ere , u n d er 
th e  w ea th e r, you m u s t be m ore o f a n  
a c to r  th a n  ever, fo r a  g u e s t, o r  those  
w ho ap p ro ach  you, have  a  r ig h t to  e x 
p ec t po lite  a n d  co u rteo u s  a tte n tio n , a n d  
i t  is  up  to  you to  g ive  th e  serv ice . W hen  
you hav e  done th is , you hav e  done y o u r 
b est. “A ngels  could do no m o re .”

T he general com plaint am ong hotel 
men I am m eeting daily is th a t their 
laundry  bills are m uch beyond w hat 
the actual conditions justify . F o r  ex
ample, I discover the laundries at 
T raverse  City are charg ing  for hotel 
“flat w ork” about one-th ird  of the 
prices in vogue in o ther c ities ,.w here  
labor conditions are even m ore fav
orable. Soap, chem icals and m achin
ery have all gone back to  a pre-w ar 
basis, labor fo r th is class of w ork  is 
easily procurable, and th ere  is no 
valid excuse for the charges w hich are 
being m ade in m any instances. Co
operation  am ong hotel m en to  a 
g rea ter degree than now exists would 
prove of g rea t financial saving, espec
ially in th is one com m odity.

I told F red  Pan tlind  the o ther day 
th a t in all m y travels th ro u g h o u t the 
S tate I had never heard  one so litary  
kick about the hotel which he m an
ages. H e suggested I ought to  stick 
behind th e  counter for a b rief period 
and I would know more about it.

E. A. R ichardson, who presides over 
the destinies of H otel K erns, a t L an 
sing, certain ly  has the rule of per
sonal equation reduced to  a science. 
T he o ther afternoon  I loafed around 
the lobby of his establishm ent while 
eleven pages of his register were fill
ed and watched his m ovem ents. A 
m other hen w ith an active brood 
could not have had a m ore strenuous 
time of it, and yet he seems to  wax 
fat over the situation. A traveling  
m an w ith whom  I was conversing, 
nodding tow ard  “Rich,” said: “T here  
is a hotel man righ t.”

Billy Schultz, m anager of the Ben 
Franklin , a t Saginaw, is an o th e r ex
am ple of the un tiring  en te rta iner and 
in addition to  his duties as purveyor 
to  the public, Billy “doubles his 
brass.” In  o ther words, he is also 
a church vestry  man, and those who 
are m ore fam iliar w ith his efforts in 
the la tte r vocation claim he “m akes 
his bluff good.” F ran k  S. Verbeck.

R ailroad M en’s W ages G reatest 
M enace T o  Business. 

Cadillac, M arch 21—W ith  a more 
than equitable reduction on the price 
of food products, the time seems op
portune for dealers in these lines to 
unitedly w ork for a like reduction in 
all o ther operations which are still 
delaying the wheels of com m erce and 
preventing  the em ploym ent of many 
thousand's of w orkers who would 
gladly work at pre-w ar w ages if sale 
for their production  could be ac
com plished on the basis of its cost to 
make.

T he distribution  conditions stand 
solidly in the way th rough  the a r
b itra ry  efforts of union leaders on 
transporta tion  lines, both on land and 
sea.

U nder G overnm ent regulation the 
co^st of distribution was so enorm ously 
increased th at it would seem that only 
th rough G overnm ent agencies can this 
excessive cost be reduced, but the 
G overnm ent should have the support 
of all industries whose progress is 
being ham pered by transporta tion  
problem s.

T he cost of transporta tion  on some 
of the necessaries has so increased 
that im m ediate action should result. 
F o r exam ple, the freight rate on shoes 
from  St. Louis to New Y ork per 100 
pounds in 1914 was 87^4 cents. I t  has 
increased to $1 .84^. On cotton piece 
goods from  Millville, N. J., to Chi
cago the rate has increased from  55 
cents in 1914 to $1.18^2; on hats from 
Philadelphia to St. Louis from  82 
cents in 1914 to $1.78^2; on clothing, 
Philadelphia to  N ew  York, from  22 
cents in 1914 to 46 cents. This kind 
of condition should not be tolerated  
and every effort of every association 
whose principles are “fair dealings” 
should unite with Congress in its ef
forts to bring  ju s t and equitable con
ditions for all lines of business.

The one big stum bling  block stand
ing  in the way appears to be railroad 
wage increases. T he Baltim ore A m eri
can of O ctober 28 has this to say in 
an editorial on wages paid railway 
w orkers:

“The wage scale from  which 12 per 
cent, was shaved by the L abor Board 
was the peak scale of 1920. By suc
cessive increm ents the roads’ to ta l la
bor bill has crept since 1916 from 
$1,470,000,000 up to $3,700,000,000 in 
1920, the increase being $2,230,000,000. 
L et us imagine the railroad men m ak
ing this proposition to the R ailroad 
W age B oard: W e will go back to
what we were earn ing  in 1916 if you 
will give us the entire  w heat crop of 
the U nited States for 1918. I t  would 
then take $350,000,000 befsides to pay 
the increase in ra ilroad  wages since 
1916.

“T o the wage bill of 1916, was 
added for 1917, $270,000,000, the ap
proxim ate value of the A m erican bar
ley crop in th at year.

“To this sum  in 1918 w as added 
$230,000,000 or about half of the en
tire potato crop of th a t year.

“To this still fu rther sum  was added 
in 1920, $870,000,000 or practically  the . 
value of the winter wheat crop of

that year with the rye and the o ther 
half of the potato crop throw n in.”

If the foregoing figures give ap
proxim ate facts, is it to  be wondered 
at th at m anufacturers hesitate to oper
ate more than for imm ediate needs 
when expense of th is kind must be in
cluded in their costs? Is it to be 
wondered a t that dealers do not buy 
except for immediate needs when ex
penses of this nature m ust be added to 
their cost and yet the problem  ap
pears to be exceedingly difficult of 
solution when we find European 
w orkers giving m ore service for the 
m oney received than is the Am erican 
worker.

It is reported  th at in a speech be
fore the m anufacturers in B irm ing
ham, Mr. H arm on, a m em ber of the 
B ritish Parliam ent, m ade the follow
ing statem ent: “ In the U nited States 
an ounce of gold buys 17 h o u rs  la
bor, in Great B ritain, 50 hours labor; 
Japan, 75 hours labor; in F rance 117 
hours labor and in G erm any 201 hours 
labor.”

It would thus appear that goods pro
duced in E urope would have prac
tically no com petition in the same 
m arket w ith A m erican goods. W hile 
we are quite inclined to shout “high 
tariff.” this will not work, as it serves 
only to increase the cost of living. 
T his is very clearly show n by the sug
gested increased tariff of 60 per cent, 
on Cuban cane sugar. T h is proposed 
tariff increase, if put into effect, will 
increase the price to the consum er but 
$1.62 per hundred  and, incidently, 
penalize the consum er to this am ount 
and in so doing give w hat am ounts to 
a subsidy of this am ount to the p ro 
ducer of beet sugar.

Mr. Retailer, C ongress is forced to 
consider these problem s which are 
being brought to  its a tten tion  from  
time to time by producers of sugar 
beets, by producers of milk, by  p ro 
ducers of potatoes, by railroad em 
ployers, cotton producers, and yet is 
there any reason why these various 
industries should not m eet open com 
petition in the 'same m anner th at you 
m eet the open com petition of mail 
o rder houses, chain stores and o ther 
retail selling agencies that are oper
a ting  to th e  detrim ent of private en
terprises and the advantages o f the 
people?

It is high time that purely selfish 
in terests in business be swallowed up 
in the broader, longer, lasting  and 
m ore honorable principle of fairness 
to all and because of the fact th a t re
tail interests are closely interw oven 
and are in direct con tact w ith the con
sum er, m ay we hope that real active 
interest m ay be show n by every re
tailer in the operation of the A ssocia
tion that represen ts and is made up of 
men engaged in the line th at is 
handled.

The investigation carried on recen t
ly by the Jo in t Com m ission of A gri
cultural E nquiry, wherein the price of 
twenty-seven articles of com m on daily 
use was taken, from  the year 1913 
until O ctober, 1921, and cost of a r
ticle, expense o f handling as well as 
the net profit to the re ta iler is care
fully taken and in a prelim inary  re
po rt issued by the Com mission it 
would appear that, so far as the retail 
grocer and m eat dealer are concerned, 
the w ord “profiteer” has no applica
tion, as evidenced by the figures of 
this investigation. P a r t of a statem ent 
made in this rep o rt says: “T he aver
age retail grocer does not receive for 
his services the wages of an average 
m echanic,” and again it show s in the 
retail m eat business the dealer pays 
the wholesaler $81.14 and expenses 
$16.57 of every $100 he handles, leav
ing him only  $2.29 out of each tra n 
saction for his trouble. Surely there 
is no profiteering under these condi
tions at least not by the  retailer.

T he National convention of Retail 
G rocers takes place a t Cleveland June 
26, 27, 28 and 29, 1922. Decide now 
th at you are going, and send your 
name to the w riter, so th a t you m ay 
have fifst hand inform ation from  time 
to  time perta in ing  to th e  convention.

J. M. B othwell, Sec’y.
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GRAND RAPIDS NATIONAL BANK
Consolidation of

GRAND RAPIDS NATIONAL CITY BANK
and

CITY NATIONAL BANK OF GRAND RAPIDS
$1,450,000Capital, Surplus and 

Undivided Profits Over

OFFICERS
D U D L E Y  E W A T E R S  _______ President R. M. B R E M E R --------------------Ass't Cashier

„  „  V I , .  President M A H L O N  A . S M IT H  --------- Ass’t  CashierC H A R LE S  H . B E N D E R  - V ic e  President M A H L O N  cashier
Vice President J. D. FA R R  ---------------------------ass  t  Lasnier

Cashier B. V A N D E R  M E U L E N  -------Ass’t  CashierA. J. M A Y N A R D  
A. D. C R IM M IN S

DIRECTORS

D. M. A M B E R G  
C ap ita lis t

C H A R L E S  H . B E N D E R  
V ice P re s id e n t G ran d  R ap ids N a tio n a l B an k  

M A R T IN  J. DREG GE  
P re s id e n t L uce  F u rn itu re  C om pany 

P H . C. F U L L E R  
T im b er L an d s  

G R O VER  C. GOOD 
Vice P re s id e n t Globe K n itt in g  W orks  

C L A U D E  H A M IL T O N  
V ice P re s id e n t M ichigan T r u s t  C om pany 

L E E  M. H U T C H IN S
T re a s u re r  a n d  M an ag er H aze ltin e  P e rk in s  D ru g  C om pany 

R O B E R T W . IR W IN
P re s id e n t R o b ert W . Irw in  C om pany; T re a s u re r  th e  M acey C om pany; 

P re s id e n t S tee l F u rn itu re  C om pany 
FR A N C IS  L E T E L L IE R  

R etire d  L u m b erm an  
A. J. M A Y N A R D

V ice P re s id e n t G rand  R ap ids N a tio n a l B an k  
S. A . M O RM AN

S. A. M orm an  & Co.; V ice P re s id e n t A m erican  Box B o ard  Co.
J. BOYD P A N T L IN D

P re s id e n t P a n tlin d  H o te l C om pany; P ro p rie to r  M orton  H ouse  
C H A R L E S  R. S L IG H  

P re s id e n t S ligh F u rn itu re  C om pany 
C H A R L E S  T R A N K L A  
C h arle s  T ra n k la  & Co.

J.J. T U C K E R  
T im b e r Lands  

D U D L E Y  E. W A T E R S  
P re s id e n t G ran d  R ap ids  N a tio n a l B an k  

W . S. W IN E G A R
W in eg ar F u rn itu re  Co.; P re s id e n t V ilas  L a n d  C om pany

A comparison of the resources of the 
infant bank, $170,980.74 back in 1865, 
with the resources of the powerful in
stitution which today perpetuates its 
charter, $13,000,000, impels a tribute to 
the zeal, honor and business acumen of 
the officers and directors who have 
marked its course down through the 
years.
The consolidation of the City National 
Bank of Grand Rapids with the Grand 
Rapids National City Bank, under the 
name and style of Grand Rapids National 
Bank, became effective Tuesday, March 
14, the 57th anniversary of the parent 
association, marking another milestone 
in the history of banking in Grand Rap
ids. This union of interests is replete 
with many advantages to the customers 
of both former institutions, and will add 
greatly to the prestige which Grand 
Rapids has always had in the realm of 
sound and honorable banking. GRAND RAPIDS NATIONAL BANK
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BOTH JUDGE AND JURY.
T he T radesm an respectfully  sub

m its an o th e r case to the arb itram en t 
of its readers this week—the case of 
A tto rney  General of M ichigan versus 
M ichigan T radesm an. T he presen
tation  in th is issue covers m atter 
which has been under d iscussion— 
and denunciation—in the colum ns of 
the T radesm an for m any m on ths past. 
T he m atter has reached the final cul
m ination, so far as fixing the  re
sponsibility of perm itting  m any g i
gantic swindles to be concocted and 
conducted in this State, to  the d isgust 
of conservative men and the dism ay 
of thousands of innocent victims.

T he T radesm an alleges th a t the 
Securities Com m ission has not been 
so active as it should have been in 
c ircum venting the operations of cer
tain frauds and cheats.

A tto rney  General W iley—evidently 
acting  as spokesm an for the Com m is
sion—alleges th a t the T radesm an is 
passing  judgm ent w ithout sufficient 
inform ation to act intelligently.

T he T radesm an lays no claim  to 
the possession of legal acum en or 
technical subterfuge. All it claims 
for itself is an average am ount of 
com m on sense, acquired during  the 
nearly fo rty  years it has aimed to  
serve its m ercantile  friends well and 
faithfully. T he T radesm an cannot 
en ter the field of legal disputation 
with so able and adro it an advocate as 
A tto rney  General W iley, because it 
would, necessarily, suffer by com pari
son. In the broad field of com m on 
sense, however, the T radesm an be
lieves it is in a position to  compete 
w ith any man in M ichigan, because of 
its long and varied experience a t the 
shrine of good judgm ent in ordinary  
affairs. It, therefore, subm its its case 
against the Securities Com m ission in 
full confidence th at its position will 
be given careful consideration  and 
unbiased judgm ent. T he T radesm an 
will be entirely  satisfied w ith the 
verdict of its readers and will cheer
fully abide the consequence of their 
action.

WOOLS AND WOOLENS.
At certain  auction sales of wool 

in A ustralia and New Zealand during 
the last week there was a softening 
in price even for m erinos, but a t the 
L ondon sales prices are reported  as 
having been fairly  well m aintained. 
T he incubus of the large surplus 
stocks of old wool is apparently  being 
felt. On January  31 there  were re 
m aining in the possession of the 
B ritish-A ustralian  W ool R ealization 
A ssociation 1,776,916 bales of pooled 
wool, as against 2,521,160 bales on the 
same date in 1921. O f the difference 
about 500,000 bales represented  the 
quantity  of m erino w ool disposed of 
during  the year. In  th is co u n try 
shearing  has begun in the Southw est. 
T here  is a disinclination to  con tract 
for dom estic wool in advance of 
shearing  on the p a rt of the grow ers, 
who feel that any tariff changes will 
be in their favor and will enable them  
to  dispose of their clip la te r a t h igh 
er figures. F igu res given out the 
o ther day showed th a t the dom estic 
mills used during  1921 about 650,000,- 
000 pounds of wool, grease equiva

lent. If th ings go on this year as is 
now indicated, the consum ption will 
be much below  th at figure. T he mills, 
as a whole, are not as busy as they 
would like to  be. Each m onth  show s 
fewer loom s in operation , and the 
falling off is particu larly  m arked in 
the case of w orsteds. In  dress goods 
certain  m ills are quite active on o r
ders, while o thers are com paratively 
inactive. N ot m uch progress has as 
yet been made in settling  the labor 
con troversy  betw een the union and 
the  m anufacturing  clothier, while the 
proposed investigation of conditions 
in the garm ent industry  seems to  have 
been checked. T he openings of c lo th 
ing for fall m ay be delayed beyond 
the beginning of next m onth, although 
th is is still not determ ined.

THE SITUATION IN COTTON.
In cotton, speculative a tten tion  is 

being directed now adays ra th e r to  the 
crop which is to  be ga thered  th is 
year than  to  w hat is on hand. I t  is 
already established th a t there  is still 
rem aining m ore than enough co tton  
to supply the needs of m ills until the 
next crop is in sight. At the end 
of last m onth there  was, in consum 
ing establishm ents and in public 
storage and a t com presses, a to ta l of 
nearly 6,000,000 bales of lin t and 300,- 
000 bales of linters. Consum ption in 
F ebruary  was only 473,073 bales of 
lint and 38,500 bales of linters, and 
exports in th a t m onth  w ere 338,440 
bales. B oth  consum ption in dom estic 
mills and the exports are likely to  
decrease, the fo rm er especially be
cause of th e  shut-dow ns due to  
strikes. I t  looks as though  the ca rry 
over will be som ew here betw een 3,- 
000,000 and 4,000,000 bales. As to  the 
new crop, opinions are varied except 
as to  one point. T h is is th a t the 
acreage to  be planted th is year will 
be considerably larger than  last 
year’s. U ncerta in  th ings are the 
quantity  of fertilizer th a t will be 
used, the w eather conditions and the 
chances of the boll weevil. Rains 
have w ater-soaked the grow ing d is
tric ts w est of the M ississippi and 
have re ta rded  p lanting  and th rea ten 
ed floods have still to  be reckoned 
with. T he goods m arket is feeling 
the effects of the New E ngland labor 
d isturbances. In  som e respects the 
curtailm ent of p roduction  is n o t an 
unm ixed evil. W ere  it  not fo r that, 
prices of m any constructions would 
probably  be low er than  they  are. As 
it is, quite a num ber of concessions 
have been m ade both  in finished and 
unfinished co ttons w ithout producing 
any m arked volume of business. K nit 
goods still rem ain w ithout especial 
feature.

JUST ONE OF TH E HANDICAPS.
E very  once in a while there comes 

to notice som ething bearing  on the 
causes which underlie certain  of the 
m anifestations th at are o therw ise hard  
to understand  o r explain. Such a 
th ing  w as brough t out the o th er day 
in the hearing  before the F o rdney  
com m ittee at W ashing ton  on the  sol
dier bonus proposition. T h a t con
tem plates the loaning by  the banks 
of an  indefinite am ount o f m oney for 
a period  o f th ree  years at a low rate

of interest. It is based on the assum p
tion that the banks are in a position 
to do> this. As against th is w as the 
statem ent of C ontro ller of the C ur
rency Crissinger, whose rem arks h av / 
a bearing  far beyond w hat the occa
sion called for. He said, am ong o ther 
th ings: “The past-due and default
paper th at is in the  banks, not only 
N ational banks, but state  institu tions, 
is probably unbelievable to you. I t is 
entirely  to o  much, and it will take five 
years to w ork it out. I t  is only by 
leniency on our p a rt th at a g reat deal 
of it will be able to get th rough. If 
we were to enforce the past-due paper, 
it would break about one-half of the 
people of the country .” N ow  this is a 
feature, and only one of them , th a t 
m any do not take into account. Such 
persons like to  delude them selves with 
th e  belief th a t the sequelae of the de
flation process are over and disposed 
of. T hey  fail to realize the handicaps 
under which business is still laboring. 
If  they  did they  would appreciate bet
ter the real p rogress that has been, 
and still is being, made tow ard  the de
sired goal of the norm al.

NATIONAlT^LACE WEEK.
“N ational Lace W eek” will be ob

served by re ta il sto res th ro u g h o u t 
the country  May 1 to  6. Grand Rapids 
sto res plan to  have special displays, 
while local jobb ing  houses are p re
paring  ideas to  p resen t to  their cus
tom ers for th is event.

T he increasing dem and for late, 
which has been noticed particularly  
in frocks w orn a t w in ter resorts, is 
the resu lt of a long continued drive 
on the p a rt of lace mills. Lace has 
been presented  season a fte r season 
and th is year it seems well establish
ed, especially for the dress frocks and 
d inner clothes. N ot only is it used 
in w hite and cream , bu t colored laces 
are g row ing in popularity .

W ith  the revival of feminine 
clothes, which the w inter resorts have 
dem onstra ted  as one of the leading 
notes in fashions, and with th is a new 
dignity in d ress for the o lder woman, 
fine laces na turally  assum e a position 
of im portance in the textile world.

I t is one of the signs of the times 
th at the consum ption of beef in the 
United S tates has fallen off heavily 
since the boom  period of 1919, and 
th a t the consum ption of beef slaught
ered in th is  country  in 1921 was 19 
per cent, less than in 1919, and 9 per 
cent, less than in 1920. On the o ther 
hand, the per capita consum ption of 
sugar in 1921 was 97.8 pounds, com 
pared w ith 91.4 pounds in 1920, and 
85.3 pounds in the  p re-w ar year 1913. 
Betw een 1919 and 1921 there was a 
decline in the wholesale prices of 
m eat, but the cost of retailing  this 
com m odity increased to such an ex
tent th at there was very little reduc
tion in the housekeeper's butcher 
bills. Since the middle of 1920, how
ever, the price of raw  sugar in New 
Y ork has dropped from  nearly  24 
cents per pound to less than  3 cents, 
and th is change has been fairly  re 
flected in the  re ta il price of sugar. 
F rom  the view point of dietetics, sugar 
is not a substitute for beef, bu t the 
con trast in th e  trend  o f their con
sum ption as prices have changed, is 
not without its Significance.

BARRIERS OF CONVENTION.
Fifty  years ago a P resbyterian  

clergym an began the publication of 
a series of novels th a t had an ex
trao rd in ary  popularity , w ith sales of 
th ree-quarte rs of a m illion copies. T he 
first and best seller was called “B ar
riers B urned Away.” It m ade the 
tiame of its au thor, the Rev. Edw ard 
Payson Roe, known all over the 
country . T he barrie rs  w ere burned 
away by the g reat Chicago fire, in 
this story.

T he artificial and som etim es h e a rt
less barrie rs set up by social conven
tions and by snobbery  are frequently  
in restra in t of the best impulses of 
the heart, and consequently  of hum an 
happiness. Snobbery  is the vulgar 
over-estim ate of wealth or social posi
tion by vulgar people, in d irect con
tras t to the general b ro th erh o o d  of 
man. I t  finds expression in all grades 
of society w here m en and women 
are judged by their financial rating, 
ra th e r than by their qualities of h eart 
and mind. T hackeray  in his Book 
r f  Snobs defines the snob as one who 
“m eanly adm ires mean th ings.”

H um an sym pathies are chilled and 
hearts defrauded of joy  where this 
contem ptible tra it exists. I t  often 
blossom s in an atm osphere  of sudden 
wealth, which tu rn s some men away 
from  the friends of a lifetime, instead 
of kn itting  them  closer to  their less 
prosperous relatives .and associates. 
Big hearts and noble m inds are  never 
tainted by this fault. T he natural 
b a rrie rs of life are sufficient w ithout 
this artificial one. W e cannot expect 
greatness and m ediocrity, scholarship 
and ignorance, to  becom e socially in 
tim ate. B ut virtue, honor, nobility 
of character and fineness of spirit 
will be adm ired by ju st men in w h a t
ever station  they  are found. Church 
and fra te rn ity  play a g reat p art in 
b ring ing  men of w orth  to gether and 
in cu ltivating  the best em otions be
tween good men.

THE ECONOMICAL RICH.
“T he country  has escaped in part 

one social change th at has been noted 
in E urope as an effect of the g reat 
war,” says the head of a large m anu
facturing  concern, ju st back from  
oversea's. “E urope has a class that 
is popularly  referred to as ‘the new 
poor,’ to distinguish them  from  the 
w ar profiteers, o r ‘new  rich.’ N ever
theless, th e  w ar’s a fterm ath  has 
caused m any w ell-to-do families in 
this country  to do a lot of econom iz
ing. T here  has been no wholesale 
selling of family estate's as in E n g 
land, b u t h eav y .tax es and the recent 
passing o r  reduction of dividends 
have played havoc with m any in
comes th at were once quite com fort
able. T he dim inished purchasing  
pow er of the farm ers and w orkers, of 
which so m uch is heard  nowadays, is 
not peculiar to those groups. W ealthy  
captain's of industry  are discharging 
servants, closing their tow n o r  coun
try  homes, and even w earing  their 
clothes longer than  th ey  used to. I t  
would be an exaggeration  to refer to 
them  as the new poor, but the process 
of read justm ent overseas has had its 
coun terpart a t least in a m in o r de
gree in th is country .”
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INVEST SAFELY
Tax Exempt in Michigan

Bernard Schwartz Cigar Corporation

8 %

Cumulative Preferred Stock
at par $100 per share 

and

60 %

Common Stock Bonus.

This concern manufactures the

R. G. DUN CIGAR
For each $ 1,000 invested in the  above P referred  stock a t par w e will deliver six shares of the cor
poration common stock as a bonus. L arger or sm aller am ounts on sam e basis.

T he P referred  stock pays annual dividends of $8.00 per share, payable a t the rate  of $2.00 per 
share on the first day  of January, A pril, Ju ly  and  October.

T he Com mon stock will receive a  dividend A pril I st, of 25c per share and in our opinion, further 
dividends will be announced during the year, th e  am ount of which will be determ ined by  the 
Board of Directors.

This concern has an enviable record of tw enty-six years, during which period there has been 
built, because of sound business principles, a  business of great im portance, m anufacturing one of 
best sellers known, the R. G. DUN CIGAR.

W e recom m end the purchase of these shares as being safe and conservative.

Particu lars upon request.

Emmet L. Sprague & Company
Members Detroit Stock Exchange

404 Murphy Building Detroit, Michigan

Sixteen Years Investment Service

E m m et L  Sprague & Co.
404 M urphy Bldg.

D etro it, Mich., D ate______________1922
D ear Sirs:

Please send me particu lars as per adver
tisem ent in the M ichigan T radesm an, but 
w ith understand ing  th a t I am under no 
obligation to  purchase.

N am e_______________________________

A ddress
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T en  P e r  Cent. W age R eduction in 
B rockton Factories.

T he M assachusetts S tate B oard of 
A rb itration  on M arch 13 announced 
a decision effecting a 10 per cent, gen
eral wage reduction for shoe w orkers 
in the B rockton d istrict. T he reduc
tion w ent into effect imm ediately. T he 
decision applies to  forty-four factor
ies in the d istrict.

T he reduction cuts the factory cost 
of B rockton grade welt shoes from  
12 to  15 cents per pair. M anufactur
ers im m ediately w ired revised price 
lists show ing the reduction on new 
sam ples to  their salesmen on the road.

T he 10 per cent, cut applies to  all 
day, hour and piece wage prices, but 
w here the day ra te  of wage is $11 
per week or less, there is to  be no 
reduction, and no reduction shall 
b ring  the rate of wage below  $11 
per week.

T he schedule of em ploym ent is not 
affected, rem aining a t forty-eight 
hours per week. I t was not an issue 
in the a rb itra tion  proceeding.

In some instances, ex tras and prices 
have been made uniform  and in some 
of these cases the operatives make 
net gains. T hese cases apply chiefly 
to  the lasting and edgem aking divi
sions.

Opinions by labor men were th at 
probable notice will be given a t once 
to  the S tate board th at the decision 
will be abided by only for the 60 
days’ term  required by law and then 
the cases will he reopened.

T he m anufacturers’ association will 
m eet in a few days to review the de
cision w hether a notice for reopening 
the issue a t the end of sixty days shall 
be served on the S tate board.

T he piece price treers, of whom  
there are a large num ber, are not af
fected by the decision. T heir wage 
bill was not included in the a rb itra 
tion proceeding because of a wage 
agreem ent, dating  back to  O ctober, 
1919, th a t was not cancelled by notice 
of a desire to  term inate, as required 
by the agreem ent. T his m atte r af
fects possibly four-fifths of the treers. 
I t  will be m ade the subject of a new 
issue which m ay lead to  a separate 
arb itration  proceeding o r a m utual 
agreem ent arrangem en t fo some sort 
to  m eet the  situation created by the 
general 10 per cent, reduction  o rder 
th at applies to  pay-day treers and all 
o th er piece, hour and day wage w ork
ers of all departm ents.

T he public sta tem ent by the S tate 
board  announcing the  reduction  was 
given a t 6:50 p. m. a t the  S tate H ouse, 
Boston, M onday, and is as follow s:

“T his decision applies to  the B rock
ton and Old Colony, so-called, com 
prising  in all 44 factories.

“A general 10 per cent, reduction  is 
granted .

“But w here the day ra te  of wage 
is $11 per week or less, there  is to 
be no reduction, and no reduction 
shall b ring  the ra te  of wage below 
$11 per week.

Secretary  Frank  M. Bump of the 
Brockton Shoe M anufacturers’ A sso
ciation m ade the follow ing com m ent:

“The S tate Board of A rbitration  
shorn! be com m ended for its p rom pt
ness in handling  this case and in ren 
dering the decision. I t  was a case 
that could easily have tied up the 
w orks in uncertain ty  as to  factory  
cost for m onths. T he experts for 
both  sides should be com m ended fo r 
the co-operation they  offered the S tate 
board  in m aking their investigations 
as speedy as possible.

“Due consideration  will be given 
the decision by a m eeting of the m an
ufacturers’ association in the im m ed
iate future and to  w hether notice will 
be given the S tate board  th a t the 
m anufacturers will abide by the de
cision sixty days and then ask a re 
opening.

T he m anufacturers, whose salesm en 
are in their territo ries, are busy w ir
ing to-day to  the salesmen notifying 
them  of changes in prices of shoes to  
the retailers m ade possible by the re 
duction of factory  cost due to  the de
cision by the board.

“T he reduction ordered, beginning 
M arch 13, is a lready in effect, and it 
m eans from  12 to  15 cents per pair 
on the  factory  cost on th a t grade of 
welt shoe th a t has m ade B rockton 
fam ous as a shoe center. T ak ing  the 
d istric t into consideration  there  are 
instances w here the factory  cost of 
shoes is benefited from  11 to 19 cents.

T he cut in the price of their shoes 
to  the re ta iler will date in m ost all 
instances, according to  the views 
voiced by various m anufacturers, on 
shoes for which cu tting  began M on
day m orning.

T he group of item s included in the 
findings of the S tate board  w here 
ex tras are allowed or un iform ity  of 
price for all factories involved, estab
lished, include the follow ing:

F o r the edgem akers’ departm ent. 
R ough trim m ing  of edges, ex tra  per 
tw enty-four pairs, $.3136.

F o r trim m ing and se tting  rolled 
edges, halfw ay around and including 
all the way around the heel, a fte r

¿ fë m e ô a ô e
Juliet— In  8tock
Black K id , F lex 

ible, M cKay, 
Stock No. 700. 

Price 82.25. 
B R A N D A U  S H O E  CO., D etro it, M leh.

These are tough months 
on shoes

A M ichigan w inter is tough on a shoe, but for 
a q u arte r of a century  H -B  H ard  P an s have been 
keeping the feet of W olverines dry and w arm  
through  the m onths of snow and sleet and mud. 
O nly the choicest p art of the hide, the “bend” 
goes into H -B  H ard  Pan soles, and the uppers 
are re-tanned, the same process specified by the 
governm ent for arm y shoes during  the war. 
You’ll have no trouble satisfying men who are 
hard on shoes, w ith H-B H ard  Pans. Send for 
catalog.

H-B Hard Pans

HEROLD-BERT SGH SHOE GO. 
Grand Rapids, Mich.

Mote Far Your Mom

I tf* * *

2 fm h *lfa a u se
MORE MILEAGE SHOES

No. 1008

Free Newspaper Cuts for Our Dealers
Send for above cut for your newspaper advertising. New 
series ready. Get cut sheet from us.

W e help our dealers advertise MORE MILEAGE SHOES.

A good line to carry. Those not stocking it ask 
us to send a salesman.

H I R T H - K R A U S E  C O .
Tanners—Shoe Manufacturers GRAND RAPIDS, MICHIGAN
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heeling, price and one half, based on 
the  base price determ ined by the 10 
per cent, reduction.

F o r solefastening, o r G oodyear op
erato rs. F o r w elting cork  sole shoes, 
per tw enty-four pairs, $1.30. F o r  two 
operations, $1.73 per tw enty-four 
pairs.

F o r lasting  departm ent — M en’s 
shoes, lasting  shoes w ith center p e r
forated tips o r vam ps, per tw enty-four 
pairs, extra, $.16, the price to  be di
vided, fifty-fifty, betw een the puller 
over and the No. 5 bed m achine op
erato r.

F o r  lasting  wom en’ shoes, center 
perforations, vam ps o r tips, per tw en
ty-fou r pairs, $.20, division to  w orkers 
same as fo r m en’s. O ld price 24 
cents for tw enty-four pairs.

T he lasters-’ union had no general 
ex tra  price fixed for lasting  p e rfo ra t
ed tips o r vam ps for m en’s shoes 
heretofore. T h e  decision, it is c la im 
ed by E. P. Holm es, in behalf of the 
union, gives a gain on th is item  th at 
will balance the seem ing loss of 4 
cents per tw enty-four pairs on the 
w om en’s shoes.

L asters—F o r chalking lasts w ith 
wet chalk, ex tra , 2l/ i  cents per tw en- 
ty-fcwur pairs. Prev ious price 3 cents 
per tw enty-four pairs, extra, in a few 
factories. D ecision com pels paym ent 
of new ex tra  price to  laste rs in all 
factories in B rockton and the  d istric t 
w here the item  of w ork is perform ed.

W ettin g  shoes singly, ex tra  per 
tw enty-four pairs, $.1568, against the 
od price of $.1742, and com pelling 
paym ent of the new ex tra  in all fac
tories.

P lacing  counter back of lap, extra, 
per tw enty-four pairs, $.1568, com 
pelling this uniform  price in all fac
to ries w here the operation  is done.

In se rtin g  paper betw een quarte r 
lining and last ex tra  per tw enty-four 
pairs, $.0784 for all factories w here 
the operation  is done.

T h a t p art of the decision of the  
S ta te  board th a t says the 10 per cent, 
reducion shall not perm it reducing 
any weekly wage to  less than  $11 o r 
reduce any wage of less than  $11 per 
week afiects new help. T he presen t 
m inim um  of the shoe industry  of this 
district, particu larly  in B rockton  fac
tories, ranges from  $12 to  $13.50 for 
new o r green help. T here  are  very 
few w orkers w ho receive as low as 
$11 per week when full tim e em ploy
m ent is given. T he ra te  o f reduction 
for the $12 per week w o rk er is less 
than  10 per cent., o r from  $12 to  $11. 
T he num ber affected is no t large, it 
is stated.

T he cu tte r a t $43.20 fo r forty-eight 
hours is reduced to  $38.88 fo r fo rty - 
e igh t hours by the  decision. T he 
operative earning $35 per week by the 
day is cut to  $31.50. A piece w orker 
earning $48 last week will, if he or 
she earns th a t am ount th is week, be 
cut by the decision to  $43.20. T he 
w orker securing $21 p e r week under 
the old wage this week will have his 
o r her wage envelope cut down $2.10 
to  $18.90. I t  is a case of tak ing  10 
cents off each do llar earned last week, 
o r in some o th er week, to  arrive a t 
the basis of the wages fo r which the 
operatives are now at work.

Comparison Invited
TW  ANY UNITED owners, before making 

their decision, “shopped around” consid
erably to make comparisons. They were en
couraged to do so.
Yet, in the end, they bought a UNITED.

What they found was that it stood comparison, 
even with the most costly trucks.
They discovered that UNITED units were the 
high-grade kind used on trucks costing very 
much more. That UNITED workmanship was 
second to none. That its engineering construc
tion was not merely up-to-date, hut in advance. 
And, finally, that the UNITED was priced much 
less than many trucks of great reputation that 
were not capable of rendering any better service 
than a UNITED.
So we never discourage comparisons.
We build the UNITED to meet them.
Ask us for specifications and prices.

—2Vi—3'A—5-Ton
A Size for Every Requirement.
Internal Gear or Worm Drive.

United Motors Company
FACTORY AND SERVICE 675 NORTH STREET 

Bell Main 770 Grand Rapids, Mich. Citizens 4472
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C ontroversy  R eferred to  T radesm an that this Com mission has had no th ing  
R eaders F o r  Settlem ent. to  do with. T his Com mission has no

Lansing, M arch 18—If I did not 
have such a high regard  for your 
paper and for your work I would 
have been very m uch inclined to  
throw  your le tter in the waste basket 
and to  entirely  revise my opinion of 
the M ichigan Tradesm an. K now ing 
the facts as 1 do, your articles on 
page eight and page forty  of the edi
tion of M arch 8 are jokes. In  o ther 
words, you m ust have had a ram bling 
brain sto rm  when you w rote them.

T o  begin with, let us take the a r ti 
cle on page eight, bearing  in mind that 
the tenor of the  entire  article  is, as 
you adm it in your letter, a criticism  
of the M ichigan Securities Com m is
sion.

1. You are honest enough to adm it 
th a t we kicked H arrison  P ark er out 
of the  State, as the files of your own 
paper will adm it. Parker, lnmself, 
com m itted no crime in this S tate un
der which we could hold him. Y our 
statem ent th at he walks the streets 
of Chicago a free man is a little bit 
far fetched in view of the fact th at a 
m an who m akes such irrational and 
d isto rted  sta tem en ts as you do ought 
to  a t least keep up w ith the p roces
sion. P ark er was indicted last S a tu r
day in the Federal court for perjury  
and is very apt to land ju st where 
you would w ant to have him.

2. U niversal S tores C orporation. 
T his is som ething th at passed th rough  
the Com mission a very long, long 
tim e before the present Com mission 
had any th ing  to do with these m atters 
and before any of the m em bers of 
the Com m ission were even in public 
office. T he files show noth ing  dis
honest o r fraudulent in the inception 
of the corporation . T here was n o th 
ing in the files or in the original o r 
ganization and nothing presented to 
the Commission which would have 
given the Com m ission legal cause to 
refuse th is application. T he fraud 
which you allege was com m itted was 
all com m itted afte r approval was 
given. N ot a com plaint has come to 
this Com mission. It is strange that 
if $200,000 was stolen from  farm ers in 
a dozen different localities in the S tate 
th at no one of them  has made a com 
plaint to  his own prosecuting  a tto  
ney. Have you yourself, knowing 
these facts as you do, ever m ade a 
com plaint to  a single p rosecuting  a t 
torney? In  this particu lar connection 
you say the follow ing:

“Like Parker, his proper place is 
behind the bars, but there  is little 
likelihood of his ever getting  there 
because the M ichigan Securities Com
mission winks at his career of pillage 
and plunder while he plans new 
schemes to  defraud the unw ary.”

You m ust know, if you are honest 
and intelligent—and I know you are 
bo th—th at this sta tem ent is wholly 
and com pletely false.

R egard ing  the case of T ravis, of 
Plainwell, it is strange th at if this 
man has inveigled 600 farm ers into 
purchasing stocks iii some sw indling 
scheme th at these com plaints have not 
come in to  the Commission and th a t 
no one of them  has m ade a com plaint 
to  the prosecuting  a tto rney  of A lle
gan county.

T he W illiam s Iron  Com pany was 
a prospect, pure and simple. I t  was 
licensed years ago in the early  years 
of the  Com mission and is som ething

right to  say that a m ining corporation 
shall not sell its stock as a prospect 
if it has a good prospect, considered 
as such by reputable engineers, and 
the stock is sold only as a prospect. 
You know that ju st as well as I do 
and it is childish and puerile to  con
tend otherw ise. You will agree that 
even engineers are human. 1 have 
ju st had Mr. Duff go th rough  the 
records of the W illiam s Iron  M ining 
Com pany and we find th at this was 
approved upon the recom m endation 
of the  then S tate Geologist, R. C. Allen, 
one of the forem ost m ining engineers 
of the country, the man who for 
years .appraised all of the mines of 
the S tate for the T ax Com mission 
and who left here to  take a $20,000 
position as vice-president of the Lake 
Superior O re Association, an asso 
ciation of M ichigan mine owners 
with headquarters in Cleveland. W hat 
would^ you do if you were sitting  on 
the Commission in a case of that 
kind? T he old Com mission took Mr. 
Allen s advice. Allen is able and as 
honest as it is possible for hum an 
being to be, but no man is infallible.
I he Com mission were ju st as justified 
in taking his advice as you would be 
in tak ing  the advice of Dr. M ayo if 
you went to  him for a surgical d iag
nosis.
„ In the Lureka-C roesus m atter the 

Com mission had before it the sworn 
affidavits of two of the best m ining 
engineers in the country , saying that 
the Eureka-C roesus was precisely 
w hat its officers said it was. One of 
them was a M ichigan man, well and 
favorably known in m ining circles. 
The o ther was probably one of the 
m ost eminent copper m ining a u th o r
ities the U nited S ta tes has ever 
known. Because of our past exper
ience, we sent our own engineer out 
there and preferred  to  take his ju d g 
m ent on it.

1 he M ichigan Securities C om m is
sion cannot act as a guardian for the 
people of the S ta te  of M ichigan in 
passing on stocks and bonds. I t  can
not go to  the length of exercising its 
own business judgm ent as to  w hether 
or not the stock in question will be 
a good business investm ent. Up to 
the present session of the L egislature 
the only th ing  that the Commission 
could do was to  refuse to  approve a 
stock or bond issue because of fraud 
or m isrepresentation which it found 
in the organization  itself. T he L eg 
islature of 1921 am ended the Blue Sky 
Act so as to give the Com mission 
power in the case of unfair m ethods 
in the sale of stock. Suppose you 
were to incorporate  the  M ichigan 
1 radesm an as a com pany and sell 
stock. The M ichigan T radesm an is 
a reputable concern. You arc a man 
of unim peachable in tegrity . Suppose 
a fte r you had sold your stock, you 
conducted your paper w ith such a 
to ta l lack of business ability  and good 
judgm ent as to lose m oney and you 
went into the hands of a receiver. 
Do you think the M ichigan Securities 
C om m ission ought to be blam ed be
cause you, perchance, m ay have m ade 
a fool of yourself? B ear in m ind that 
the  M ichigan Securities Com mission 
can no t act as a guardian for all of 
the people in M ichigan. If  we did, 
we would have gome of you in the 
psychopath ic  hospital once in a while

What You Can Do.
You can plan, through a WILL, for the 
fu tu re  conduct of your affairs. You can 
name your own heirs and say w hat they  
shall receive.

You can arrange to keep your Estate for 
years, under exoerienced control. Be
queath AN INCOME.

From a wide experience in such m atters, 
we can assist in planning your estate in 
a way th a t will best take care of the 
fu tu re  needs of your heirs.

Call at our office and get the Booklet,
“ What you should know about Wills 

and the Conservation of Estates.”

“ Oldest Trust Company in Michigan’ ’

M ichigawTro st
COMPANY 

G rand R apids, M ichigan

BANK FIXTURES
For Sale—Complete equipment of 
Bank Furniture and Fixtures at 
reasonable price. Having erected 
new building and furnished same 
complete with new fixtures, we 
offer present equipment, consist
ing of cages, partitions, grills, 
desks, chairs, etc., in whole or in 
part. Fixtures less than two years 
old, very attractive, and in ex
cellent condition.

First State Bank of 
Royal Oak, Mich.

CADILLAC 
STATE BANK

CADILLAC, MICH.

C a p ita l.. ...........  $100,000.00
Surplus...............  100,000.00
Deposits (over). • 2,000,000.00

We pay 4 %  on savings

The directors who control the »flairs of this 
bank represent much of the ‘.strong and suc
cessful business of northern Michigan.

RESERVE FOR STATE BANKSAsk about our way
B A R LO W  BROS. Grand Rapid«, M ich,
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for observation. You are about as 
unreasonable as som e of the  prov in
cial m em bers of my church who can 
smell booze forty  m iles and ten rods 
and w rite from  some obscure station 
on an air line railroad and w ant me 
to  use the entire  pow er of the S tate 
of M ichigan to  deodorize the m oon
shine breath  with which some lum ber 
jack  is polluting the air. And when 
I don’t move the A ttorney  G eneral’s 
office, S ta te  Constabulary, G overnor 
and all up to  th a t particu lar location, 
they blam e the S tate for not doing 
its plain duty.

B ear in mind ju st this one thing, 
Mr. Stowe, the M ichigan Securities 
Com m ission is a ttem pting  to do w ork 
that would reasonably  cost one-quar
te r of a m illion dollars a year on 
an appropria tion  of $64,635 and for 
next year $64,135. So short is the 
Com mission of m oney th a t it did not 
have enough to  put an inspector on 
for the bucket shop cam paign in D e
tro it and being a m em ber of the Com 
mission, I put the inspector on my 
own payroll and tu rned  him  over to 
the  Com mission, inasm uch as I con
sidered th a t the w ork of the  A ttorney  
General and of the Com mission in 
th a t particular line was identical. I 
am sim ply saying th is to  show  you 
the financial difficulties we have.

Again, let me call your a tten tion  
to the fact th at the appropria tion  for 
the A ttorney  General’s office th is year 
is $101,450. T he appropria tion  th is 
year for the conduct of the p rosecu t
ing a tto rn ey ’s office in W ayne county  
is $9§,960. You will rem em ber th a t 
the present w ar between G overnor 
Small and A ttorney  G eneral B rundige 
of Illinois was precipitated very large
ly because the G overnor cut $700,000 
out of the appropria tion  of the A tto r
ney G eneral and then he apparen tly  
had p lenty to  run on.

Y our paper could do so m uch real 
constructive  w ork if it would. If 
you, who are the brains of it, would 
not have one of your peculiar brain 
sto rm s and sta rt out w ith a club to  
destroy  instead of to build and im 
prove. You ought to  be the bulw ark 
of the m ercantile business in M ich
igan. W h at I object to, and w hat I 
object to  in any man, is his going off 
the handle w ithout know ing the exact 
facts and w ithout b ringing a m odicum  
of his gray  m atter to bear upon the 
facts a fte r he has ascertained them .

My suggestion  is th a t you come 
down to  Lansing, sit across the table 
from  me, o r w ith the entire  Com m is
sion if you wish, and get the facts 
first hand and have this entire m atter 
out. W e will then go out and eat 
a good big beefsteak to gether and 
understand each o ther better.

M erlin W iley, A tto rney  General.

Open L e tte r to  M r. W iley.
G rand Rapids, M arch 20—A lthough 

I have never had the pleasure of 
m eeting you personally, I believe you 
are an honest m an and th a t you are 
actuated  a t all tim es by righ t motives. 
Because I th ink  you have been a very 
efficient A tto rney  General and mean 
well, I am going to  pass up the  ra th e r 
dubious references you m ake to  my 
m ental condition when I w ro te  the 
articles to  which you object, w hich  
were published in the T radesm an of 
M arch 8. In  taking th is position  I 
am follow ing the  very generous ex
am ple you set me tw o years ago when 
I reviewed your candidacy for the 
exalted position you now occupy and 
volunteered som e anim adversions on 
the a ttem pt you m ade to  elevate the 
Stuffed P ro p h e t of the Soo to  the  
U nited  S ta tes Senate. U nlike your 
illustrious chief, who sen t me a le tter 
b ristling  w ith sarcasm  and innuendo, 
you w rote me so courteous a le tte r of 
p ro tes t th a t I im m ediately accorded 
you a place of. honor on m y Pedestal 
of G reat Men. I have w atched your 
career as A tto rney  General w ith g rea t 
pleasure and satisfaction  and have 
never had occasion to  reg re t my 
action  in classifying you as an  able

expounder of the law, a true  gentle
m an and a good sport.

N ot having had the advantage of a 
university  education or a th rough  
legal train ing , I cannot express m y
self as positively and vehem ently as 
you do, but I am  going to  answ er 
your charges the best I know how 
and perm it the readers of the T rad es
man to  decide for them selves w hether 
you are quite fair in hold _ me up to 
ridicule and charging me with m aking 
d isto rted  sta tem ents regard ing  some 
m atters w ith which I am familiar.

1. R egarding H arrison  P arker. 
You are quite righ t in sta ting  th at 
you “kicked him  out of the State,”' 
but you will have to  adm it th a t you 
did not perform  th a t very praise
w orthy  act until a fte r he had filched 
thousands of dollars from  the pockets 
of poor people. You and your Com
mission were appealed to  repeatedly 
to  take action, both  by the P ro secu t
ing A tto rney  of K ent county  and the 
w riter. Mr. Hoffius and m yself nearly  
broke our backs in endeavoring^ to  
secure action by the Commission. 
F inally , failing to  obtain  any reason
able assistance from  the Commission, 
Mr. Hoffius took the bull by the horns 
and th reatened  the men who were 
reaping a rich harvest w ith im m ed
iate a rrest if they  persisted in defying 
the law. T his precip itated  action by 
the a tto rn ey s of the sw indling crew 
and your too  tardy  action followed 
several m onths later. Y our statem ent 
th a t P a rk e r com m itted no crim e in 
this S tate is beyond my com prehen
sion. If  he didn’t com m it a crim e 
when he violated the law by selling 
hundreds of w orth less certificates and 
defying the Com mission, w hat did he 
do? Y our reference to  ano ther of 
m y sta tem en ts as “irrational and dis
to rted ” finds am ple answ er in the 
fact th a t m y articles were w ritten  
M arch 7, prin ted  in the T radesm an 
M arch 8, while P a rk e r’s indictm ent 
on grounds of perju ry  was not m ade 
public until M arch 11.

2. R egard ing  U niversal S tores 
C orporation . Your Com m ission au 
thorized  V edder and his gang of 
crooks to  sell the  stock of th a t sw in
dling concern, providing the com m is
sions paid stock sellers did not exceed 
a certain  am ount. As a m atte r of 
fact, agents were paid m ore than  
twice the percentage you specified. 
T his condition was repeatedly b ro u g h t 
to  the a tten tion  of the Com mission, 
but no th ing  was done to  stop the sale 
of the stock. In  fact, sales were 
m ade to  farm ers in the vicinity of 
A llegan and Plainw ell long after the 
concern  was hopelessly insolvent. T he 
crook  w ho sold the  stock around 
Plainw ell is still c lam oring for his 35 
per cent, com m ission a t the hands 
of the trustee . W hy was no action 
taken to  stop th is swindle, by m eans 
of which M ichigan farm ers were vic
tim ized to  the tune of $200,000?

3. R egard ing  T ravis. I have w rit
ten the Com m ission m any le tters re 
garding the sw indling tactics of th is 
scamp, bu t I have thus far been un 
able to  secure any action, except 
prom ises. I m ade a special trip  to 
A llegan to  consult w ith P rosecu ting  
A tto rney  M ontague regard ing  th is 
case. I found him  sore to  the  quick 
over his inability  to  secure any co
operation  from  the Com m ission in the 
U niversal S tores m atter. H e is ready 
a t any tim e to  en terta in  com plaints 
against T ravis, because he believes 
a g rea t w rong  has been done the 600 
farm ers w ho w ere victim ized by 
T rav is in selling them  stock u n au th o r
ized by law. H e believes, as I do, 
th a t it is the  business of the Com 
m ission to  investigate this sw indle 
and see to  it th a t p roper com plaints 
are made, in o rder th a t T rav is m ay 
be m ade to  pay the penalty  of his 
misdeeds. M r. Duff, y our hard  w ork 
ing executive officers, has w ritten  me 
repeatedly th a t the m atte r would be 
investigated, bu t if such investigation 
was ever m ade I have no know ledge 
of it.

1822-1922
One hundred years have elapsed since the 

first Trust Company came into being—in Feb
ruary, 1822.

Since that time the Trust Company Idea has 
grown to such an extent that millions of people 
in America are daily utilizing the many services 
of these institutions.

Trust Companies today are administering 
tens of thousands of estates valued at many 
billions of dollars.

May we not have the privilege of talking 
with you about your services.

In any event, let us send you an interesting 
booklet entitled “ Safeguarding Your Fam
ily’s Future,” describing a service that has 
stood the test of a century.

It RAND Ra PIDSTRUST Rd HPANY

G R A N D  RAPIDS, MICH.
O T T A W A  A T  FOUNTAIN BOTH PHONES 4391

FO R S A L E
Mahogany Bank Fixtures

A -l Condition

6 Ornamental Wickets 
and Iron Inclosures

National Lumbermans Bank
M U S K E G O N , M IC H IG A N

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instruct ions sent with 
each elevator. Write statiqg requirements, 
giving kind machine and size platform 
wanted, as well a t height. We will quote
a m >ner saving pnce. 

Sidney Elevator Mnfg. Co., Sidney, Ohio

B R A N C H  O F FIC E S
Madison Square and H all Street 

W est Leonard and Alpine Avenue 
Monroe Avenue, near Michigan 

East Fulton Street and Diamond Avenue 
W ealthy Street and Lake Drive  

Grandville Avenue and B Street 
Grandville Avenue and Cordelia Street 

Bridge,’ Lexington and Stocking

INSURANCE IN FORCE $85,000,000.00

WILLIAM A. WATTS 
President

RANSOM E. OLDS 
Chairman of Board

Offices: 4th floor Michigan Trust Bldg.—Grand Rapids, Michigan
GREEN & MORRISON—Michigan State Agents
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4. T he W illiam s Iro n  Co. T he 
lite ra tu re  put out by the p rom oters 
of th is concern was such as to  lead 
the average investor to  believe th a t 
the  proposition  was a going concern. 
Positive sta tem ents were m ade as to  
the value of the ore taken out of the 
em bryo mine, every one of which was 
false. T he Com mission is supposed 
to  pass on every prospectus issued 
by com panies authorized  by the Com
m ission. Did the  Com m ission do its 
full duty to  the public in th is case?

5. T he E ureka-C roesus m atter. I 
did not re fer to  th is swindle in the 
T radesm an and have no personal 
knowledge of th a t gigantic fraud ex
cept as 1 read of it in the new spapers 
a t the tim e of the exposure.

I repudiate the sta tem ent th a t my 
aim  is to  destroy, instead of build up, 
in the case of any th ing  good. All my 
life 1 have aimed to  be constructive; 
to  assist in the  up-building of every 
good th ing  which pertains to  the 
m erchant. In  doing this I som etim es 
have been compelled to  reso rt to  un 
pleasant m ethods, ju s t as all men do 
who aim  to be of service to  their fel
lows. My idea is th a t criticism  is 
one of the m ost w holesom e th ings 
there  is in th is world. If  it is just, it 
usually results in reform . If it is 
unjust, it falls flat.

I have no serious controversy  w ith 
the Com m ission. I believe the men 
com posing the Com mission are  all 
high grade men who aim  to do all in 
their pow er to  bring  about b e tte r 
conditions for the investors of M ich
igan. Because they  are hum an, they  
have probably  m ade m any m istakes. 
If  they are  w illing to  profit by the 
m istakes in the past, they  will make 
fewer m istakes in the future. If  they 
hold them selves above criticism, they 
are hopeless and the investing public 
is helpless. If they welcome criticism  
of a constructive character, instead of 
a ttrib u tin g  it to ignorance or malice, 
they will, in time, be able to  m ake 
their w ork invaluable to  the investing 
public. G ranting  a license to  sell a 
certain am ount of stock  should not 
end the duty of the Com mission. I t  
should see to  it th a t the stock is sold 
exactly  as prescribed by the Com m is
sion. Any deviation from  the stra ig h t 
line of honesty  should be sufficient to 
enable the Com mission to  call a halt. 
If  the law creating  the Com mission 
and prescrib ing  its duties is defective, 
it should be remedied. If  m ore m oney 
is needed, it should be provided. 
W hatever is w orth  doing a t all, is 
w orth doing well.

W hile I am  on this subject, I wish 
to  call a tten tion  to  an o th er abuse 
which I th ink  the Com m ission ought 
to  rem edy—the g ran tin g  of license 
cards to  scalaw ag stock and bond 
salesm en. No m an should be per
m itted to  carry  a card who is a dead
beat, a liar o r a cheat. M any such 
scam ps are now going about, plying 
their a rts  on the unw ary and flourish
ing their license cards as p roof of 
their reliability. As a m atter of fact, 
the  cards are not intended to  convey 
any recom m endation from  the Com 
mission, but the holder of a card  fre 
quently m isuses its possession in the 
m anner stated. M ore care in th is re 
spect m eans m ore w ork for the Com
mission, but if diligent investigation 
by the Com mission resulted in the 
re tirem ent of half of the m en who 
are now selling securities the invest
ing public would some way be able 
to  survive the curtailm ent.

M r. W iley, I have endeavored to 
reply to  your charges w ithout re so rt 
to  abuse or sarcasm . I have refrained 
from  m aking any unpleasant re fe r
ences to  your m ental condition, be 
cause I consider such expedients en
tirely  out of place in a discussion of 
th is kind. I have w ritten  plainly 
th ings I know  about in the sim plest 
language I have at any com m and. W e 
are still w idely apart, as tw o men 
can be and ye t not be personally  un 
friendly. T hree  a lternatives presen t 
them selves:

1. E ither you are rig h t and I am  
w rong, or

2. You are w rong and I am righ t, 
or

3. T he tru th  is to be found in a 
m iddle ground som ew here betw een 
us.

I am  content to  leave the settlem ent 
of the con troversy  to  the readers of 
the T radesm an, who have invariably 
sustained me with singular fidelity for 
nearly forty  years and whom  I hope 
to  be able to serve until I have ro und
ed out fifty years as their servan t and 
friend. E. A. Stowe.

Proceedings in St. Joseph Bankruptcy 
Court.

S t. Jo sep h , M arch  13—In th e  m a tte r  of 
Sam  K önigsberg , b a n k ru p t, o f K a la m a 
zoo, th e  final m ee tin g  o f c re d ito rs  w as 
held  a t  th e  re fe re e ’s  office a n d  th e  t r u s 
te e ’s final re p o rt a n d  a cco u n t w ere  a p 
proved a n d  allow ed. A d m in is tra tio n  e x 
p enses w ere  o rde red  pa id  an d  a  final 
d iv idend  of 10.G p e r cen t, declared . O b
jec tio n s  h av in g  been m ade  to  th e  d is 
ch a rg e  of th e  b a n k ru p t, i t  w as d e te r 
m ined  th a t  th e  re fe ree  m ake  no favorab le  
reco m m en d atio n  a s  to th e  b a n k ru p t’s 
d isch a rg e  an d  th a t  th e  tru s te e  a t  th e  
expense  a n d  re q u e s t of c red ito rs  be 
a u th o rized  to  in te rp o se  o b jec tions  to  th e  
b a n k ru p t’s d isch a rg e . T he final d iv idend 
lis t o f c red ito rs  w as filed a n d  th e  m e e t
ing  a d jo u rn ed  w ith o u t day.

M arch  14. In  the  m a tte r  of A lfred  
Speyer, b a n k ru p t, o f K alam azoo , th e  first 
m ee tin g  of c re d ito rs  w as held a t  the  
la t te r  place a n d  W illiam  M axw ell, o f th e  
sam e  place, w as  e lec ted  tru s te e . H is  
bond w as fixed a t  $1,000. W . F . Rowe, 
Jo h n  V an  D yken a n d  C harles  E . S hroder, 
of K alam azoo , w ere  ap p o in ted  a p p ra is 
e rs . T h e  b a n k ru p t w as sw orn  a n d  e x 
am in ed  by th e  re fe ree  an d  a tto rn e y s  
p re sen t, h is  ex am in atio n  d isclosing  th a t  
c re d ito rs  will n o t receive  d iv idends to 
exceed  10 p e r c en t. T he  tru s te e  w as 
au th o riz e d  to  sell th e  p ro p e rty  of th e  
b a n k ru p t e s ta te  upon th e  in v en to ry  a n d  
re p o rt o f a p p ra ise rs  being  filed, a n d  th e  
m ee tin g  w as a d jo u rn ed  fo r th ir ty  days.

M arch  15. P e te r  W eber, doing  a  re ta il  
shoe an d  c lo th ing  b u siness , a t  B ridgm an , 
filed a  v o lu n ta ry  pe titio n , w as a d ju d ic a t
ed a  b a n k ru p t a n d  th e  m a tte r  w as r e fe r 
red  to  W illa rd  J .  B anyon , re fe ree , w ho 
w as a lso  ap p o in ted  rece iv er. T he  sch e d 
ules o f th e  b a n k ru p t disclose liab ilities  
in th e  sum  o f $8,091.26 an d  a s s e ts  of 
$2,700.00. C red ito rs  a re  lis ted  a s  follows: 

S ecu red  C red ito rs .
H . E . H ow ard , tow nsh ip  t re a s u re r  $ 42.85
E m il F rey e r, B rid g m an  ___________192.50
M oseph H ora , B rid g m an  _________  60.00
B rid g m an  S ta te  B an k , B ridgm an  1,800.00 
B rid g m an  S upply  Co., B rid g m an  1,100.00

T o ta l __________________$3,195.35
U nsecu red  C red ito rs .

E m il F rey e r, B r id g m a n _________ $ 198.00
Lockw ay, S touck  P a p e r  Co.,

B en ton  H a rb o r ________________ 76.00
L aC ross R u b b er M ills Co., L a -

C ross __________________________ 56.41
H irth , K ra u se  Co., G rand  R ap ids  558.00 
N a tio n a l L e a th e r  M fg. Co., N iles 50.00 
B u ch an an  L e a th e r  Co., B u ch an an  119.00
T he W este rn  Shoe Co., T o le d o _ 1,545.00
B rid g m an  S ta te  B an k , B rid g m an  1,800.00
N a th a n  S chu ler, B r id g m a n _____  90.00
B row n Shoe Co., S t. L o u i s ___  404.00

T o ta l _____________________$4,896.41
A sse ts.

S tock  in tra d e  __________________$2,500.00
H ouseho ld  goods _______________ 200.00

$2,700.00
M arch 16. In  th e  m a tte r  of W illiam  M. 

T rav e r , b an k ru p t, o f H a rtfo rd , a n  o rd e r 
w as m ade  calling  th e  firs t m ee tin g  of 
c red ito rs  a t  th e  tow n ha ll o f th e  la t te r  
place fo r th e  pu rpose  o f p rov ing  c la im s, 
th e  e lection  o f a  tru s te e  an d  th e  e x am 
in a tio n  o f th e  b a n k ru p t, a lso  th e  t ra n s a c 
tion  of such  o th e r  b u sin ess  a s  m ay  p ro p 
e rly  com e before th e  m ee tin g . T he  sch ed 
u les o f th e  b a n k ru p t w ere  filed a n d  th e  
follow ing a re  lis ted  a s  c re d ito rs :

S ecu red  C red ito rs .
A m erican  N a tio n a l B an k , B en 

ton  H a rb o r __________________ $15,000.00
K idd, D a te r  & P rice  Co., B en 

to n  H a rb o r __________________ 12,450.00
W est M ich igan  S av in g s  B an k ,

B an g o r _______________________ 10,000.00
A lb e rt A nders, H a rtfo rd  ______ 2,000.00
Jo h n  K epler, H a rtfo rd  _______  5,000.00
C overt S ta te  B ank , C o v e r t ___  1,000.00
U lra th  & D isbrow , H a r t f o r d _ 1,000.00

$46,450.00
P r io r  o r P re fe r re d  C red ito rs .

S ev e n ty -th ree  lab o r c la im s ____$1,268.06
U nsecu red  C red ito rs .

S t. Jo sep h  V alley  B an k , E lk 
h a r t  __________________________ $15,000.00

K alam azoo  N a tio n a l B ank ,
K alam azoo  ___________________ 2,000.00

F i r s t  N a tio n a l B an k , P a w  P a w  10,000.00 
P a w  P a w  S av ings  B an k , P a w

P a w  ---------------------------------------  4,000.00
H om e S ta te  B an k . L a w r e n c e _ 4,000.00
W a te rv lie t S ta te  B an k , W a te r -

v lie t ---------------------------------------  1,000.00
O lney N a tio n a l B an k , H a r tfo rd  2,914.80
E d  S m ith , H a r tfo rd  ___________ 4,500.00
A lb e rt A n d ers, H a r tfo rd  ______ 4,045.00
M elvina C arpp, H a r tfo rd  ______ 500.00
Jo h n so n -C a lrso n  T a n k  M fg. Co.,

Chicago _____________________  193.53
Bangor Lum ber Co., Bangor __ 482.88

OUR FIRE INS. POLICIES ARE 
CONCURRENT

with any standard stock policies 
that you are buying.

The Net Cost is 30% Less
Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Mich.

W M. N . SENF, Secretary-T reas.

SAFETY SAVING SERVICE

Class Mutual Insurance Agency
“T he A gency of Personal Service”

CLASS MUTUALS ARE LEADING MUTUALS, Because they  lim it th e ir lines 
to PARTICULAR CLASSES, R esulting In W IDE DISTRIBUTION of risks. 
LOW LOSS RATIO, and MINIMUM EX PEN SE.

W E REPRESENT CLASS MUTUALS THAT SAVE
H ardw are, Im plem ent and  Sheet Metal Dealers 50% to  60%.
Garages, Blacksm ith Shops, H arness and F urn itu re  Stores 40%.
Drug Stores, Shoe Stores, General Stores, and Hotels 30% to  60%.
ARE YOU IN TERESTED  IN TH ESE SAVINGS? Are your prem ium s paying 
you a  THIRTY to FIFTY  PER  CENT DIVIDEND? If not, then  i t  Is up to you 
to see th a t they do, by placing your insurance w ith TH IS AGENCY.

C. N . BRISTOL A. T . MONSON H. G. BUNDY
F R E M O N T ,  M I C H I G A N

Grand Rapids Merchants Mutual 
Fire Insurance Company

Economical Management 
Careful Underwriting, Selected Risks

P olicy  ho lde rs  w hose policies h av e  been  issu ed  sin ce  J a n .  23, 1921, w ill be 
acco rded  30 p e r  c en t, r e tu rn  p rem iu m  a t  th e  end  o f th e  y e a r , in s te ad  o f 25 
p e r  cen t., a s  h e re to fo re .

O p e ra tin g  E x p en ses  D u rin g  1921 ______________________________________  19.4%
L oss R atio  _____________________________________________________________  19.3%
S u rp lu s  o v e r re - in s u r in g  re se rv e  p e r $1,000 in su ra n ce  c a rr ie d  n e t _ $8.94
In c rea se  o f n e t cash  ba lance  d u rin g  1 9 2 1 ______________________________ $10,621.64
D iv idend  to  p o lic y -h o ld e rs _________________________________________:____  30%

Affiliated w ith  the
Michigan Retail Dry Goods Association,

H O M E  O F F IC E  320 H O U S E M A N  B LD G . G R A N D  R A P ID S , M IC H .

MICHIGAN SHOE DEALERS
Mutual Fire Insurance Company

LANSING, MICHIGAN

Maintains Its 30% Dividend Record
By careful selection of risks
By sound and conservative management
By thorough mutuality

Courteous and prompt attention to all enquiries.

ALBERT MURRAY, Pres. L. H. BAKER, Secy-Treas.
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L a n d ru s  B ro th e rs  -------- -— - -  ??$•$$
J . M. P a v e r  C om pany, C hicago 8,000.00 
D unk ley  C om pany, K a lam azo o  900.00 
L eo n ard  Seed Co,, C hicago - - -  1.976-L!
H e llm u th  C ooperage Co., C hicago 1,000.00 
M idw est E n g in ee rin g  Co., C hicago 1,000.00
R e ite r B oiler W orks , E l g i n -----
Jo h n  W olf Co., C hicago — -------
A rv illa  P a rm a lee , H a r t f o r d -----
T one M artin , H a r tfo rd  -----------
E v a  H ocken jos, H a rtfo rd  --------
M ary  S tevenson , H a rtfo rd  -----
M r. L ung , K alam azoo  -------------
Lonzo M cL ain, L im a, Ohio -----
D e tro it S teel P ro d u c ts  Co..

D e t r o i t -----------------------------------
M arq u e tte  L u m b er Co., G rand

R ap ids ------------- -------- - - - - ,—
C lark  E ng ine  B oiler W orks,

K alam azoo --------------------------
C o n tin en ta l C an  Co., C hicago 
K ieck h efe r Box Co., M ilw auke 
Ed.

400.00
741.00

2 ,000.00
1.480.00

316.00
165.00 

1,864.80
350.00

300.00 

1_ 2,065.82

1.200.00 
4,360.83 
1,000.00

Fin ley , H a r tfo rd  _________  2,000.00

s œ t o Can Machin- ! - - - - - —  1.000.00C hicago ------
N a tio n a l C an n e rs ’ A ssoc ia tion ,

W ash in g to n  ------------- ----- -------
O lney N a t. B an k , H a r t f o r d -----
T h o m as A lb rig h ts  & Co., G oshen 
E d  B ram m all, B en ton  H a rb o r —
F r u i t  G row ers’ E xchange ,

B a n g o r --------------- ——- —- --------
B arc lay , A yres  & B e rtsch , „ —

G rand  R ap id s  ------------------------ 204.2»
B. H .-S t. J .  Ry- & C t. Co.,

B en to n  H a rb o r ----------------------
N ed Cook, H a r tfo rd  -------------- -
M. O’C onner & Co., Ind ian ap o lis
C hisholm  Sco tt, C olum bus -----
C u rrie r  Lee W arehouse , C hicago 
C en tra l P u b lic  W areh o u se  Co., 

(Indianapolis

C. J .  L a rso n  B ro th e rs  Co.,
S ou th  B end  -------- - - - - -----------

Jo h n  H . L eslie  Co., C hicago -  
J an so n  B ro k e rag e  Co., C m cin n at
Swell B ills ------------ -—  -----------
C. H . Spies, B en ton  H a rb o r —— 

Also th e  follow ing from  H a r tfo rd .
Jo h n s to n  B ro th e rs  __— -------- -
F a rm e r’s M utual F ire  Ins. Co.
V an  B u ren  C oun ty  F a ir  --------
A ustin , N ichols & Co. ---------------
A ckley & Sherw ood - —-------------
B ooth  Cold S to rag e  Co. --------
T ib b itts  H e w itt G rocery  Co. —
T he W . H . H ood Co. ---------------
P e a rl E . M onroe ---------------------
M rs. W m . M onroe ------------------
S. T . G a lb r e a t h ----- —-------------
H oosier W ho lesa le  G rocery  Co.
H . B u sse r ---------------------------------
C has. S ieg lem an  ----------------------
J .  C. P e rry  & C o . ---------------------
A. A. S h erw in  ------------------------
D an  Close 
H . J .

5.96
127.27

12.57
700.00

18.75

16.38
19.93
5.50

102.00 
45.37 
82.80

656.88
14.43
25.75 

4.84
52.10
81.53
35.16
38.20
23.61
15.90

172.90
R o b b in s " : : : : : : : : : : : : :—  106.90

512.14
311.85

55.81
137.21

16.80

84.90
56.40
30.25

200.00
72.46

25.51

21.05 
30.00 
68.57 

6.00
cö.- - : : : : : : : : : : : :  257.72

24.00 
65.28 
80.41

20.69

200.00
57.50

78.92
129.17
77.64
42.00

303.08

linuiiuiavuiio. —-----_-----------------  1eQ
J .  T . F r itz , H a r t f o r d ----------------
Jo h n  R . Griffin, B an g o r — _
H a rtfo rd  D ay  S pring , H a r tfo rd  
G. A. H aw ley  & Co., B reedsv ille  
H u n tle y  M fg. Co., S ilver C reek ,

N. Y. ------------ ----------------------
F r a n k  H im m ach ek , K ew aunee ,

■yÿ’jg __________________
K een ey  & W alk er, H a r t f o r d -----
L . P . W alk er , H a r t f o r d ----- - —-
K ay es  A uto  S ales Co., H a r tfo rd  
H a r tfo rd  G leaners, H a r tfo rd  —
L  J .  M esser, B lo o m in g to n -------
A. B. M orse Co., S t. Jo sep h  —
J . P . M oran  & Co., D e t r o i t -----
M issouri V alley  G rocer Co.,

M anden, N . D. - —----------------
G rover P ag e , B reedsv ille  —-----
F . W . S ch m id t H a rv e s t  Co.,

N ew  H o lestin , W is. ---------------
J . H . Schoo, Louisville , K y . -----
D r. J .  D. S te w a rt, H a r tfo rd  —
S. & S. G arage, B en to n  H a rb o r
T heo . A. S chm id t, C h ic a g o -----
S m ith  & M cA lpine, H a r tfo rd  —
G. E . S h u lts , H a r t f o r d ---------------
G eorge B . T h a y e r, C o lo m a -----
W arm in g to n -D u ff Co., B ro k er-

age, C hicago -------------------------  *66.71
A. M cIn tosh , H a r tfo rd  --------------  221.01
L aw ren ce  T im es, L a w r e n c e -----  24.50
C lare  L each , H a r tfo rd  - - - - - - —  8* H 5
M innie A. L aw ren ce , H a r tfo rd  __ 64.3b
J . M. L iebow itz  & Co., S t. L ou is  176.65
W arm in g to n -D u g g  Co., C hicago 2,300.00
L. H ickey , D e tro it -------------------
H ig h  & T hom pson , H a r tfo rd  —
H ipp , E n d e rs  & A very , B en ton

H a rb o r  --------— ——  -----
M. O. O ppenheim , H a r tfo rd

48.29
26.60

24.00
26.14
31.50
18.75
41.40
28.10
36.48
86.20

F . W . H u b b a rd  & Son
M am ie W illiam s ----------
W ab ash  R ailw ay  Co. - 
P a u l Szabo —
K ohl & M eyer
L . R ea  -------------------------------------
L ev erin g  ------------------------------------
E . E n g s tro m  ----------------------------
B . L a n d s tro m  ---------------------------
H . L ev rin g  -------------------------------
V . F ru d e  ---------------------------------
A lice P ag e  -------------------------------
G. L ev e rin g  ------------------------------
R . T ea ll ------------------------------------
M. W . W h itn e y  ----------------------
M rs. P a g e  --------------------------------
F . Lee --------------------------------------
B. L eedy  ------------------------------------
Lee --------------------------------------------
H . G a rv e r -------------------------------
L ev erin g  -----------------------------------
W id n e r --------------------------------- —
V an  C am p -------------------------------
T. Goss _____________________ -
M rs. M artin d a le  ----------------------
M rs. E i le r t  ------------------------------
W oodw ard  ---------------------------------
E m k e  -----------------------------------------
E d  S m ith  ---------------------------------
M r. T h o m as ----------------------------
Congdon ----------------------------------
P itc h e r  --------------------------------------
J illso n  ---------------------------------------
Id a  B o rs t ---------------------------------
S t. J o h n s  ---------------------------------
W ilk in s  --------------------------------------
M artin d a le  --------------------------------
H ick s  -----------------------------------------
G. F u lle r  -----------------------------------
E i le r t  -----------------------------------------
V an  C am p -------------------------------
Seeley ---------------------------------------
M artin d a le  -------------------------------
F u lle r  ---------------------------------------
D y er ---------------------------------------- -

1.13
1.45
3.78
2.48
1.99

.92
2.08
2.00
1.17
9.63
5.74 

.98
5.29

.48
1.93
1.64 
1.70 
7.24

.80
9.02
5.14
3.75
2.00

15.00 
12.60
6.00
3.45 

14.94
10.00

3.80
2.45 
2.91 
3.87 
4.57 
4.13 
2.78 
3.20 
3.15 
5.32 
3.44

T o ta l

93.79

64.40
65.45

L  P . H a rley , H a r tfo rd  -----------  336.11
D ecker, B ea ttie . D ecker, P aw

P a w  ----------
H . L . G leason,
Jo h n  H anold , H a r tfo rd  - 
M r. B lu eb ak er, H a r tfo rd  
C has. S tuckum ,

____________   34.25
H a r t f o r d -----------  13&.22

1L07
C overt --------------  **72*68

64Í05 
52.67 
24.18 
52.55 
5.35 
7.09 
1.14 
2.52

H aro ld  A m ent, H a r tfo rd  --------
B. B en ton , H a r t f o r d ------------------
B an g o r F r u i t  E x ch an g e , B an g o r
A lfred  D rak e . H a r tfo rd  -----------
M r. Sherw ood. W a t e r v l i e t --------
W m . K e rn s, B reedsv ille  —----- -
W illiam  O sborne, H a r tfo rd  -----
A lden H . B oyer, B an g o r --------
Irv in  W ilk in son , H a r tfo rd  -----
G eorge B o rs t. H a r tfo rd  ------------ 67.41
Orlo D ade, H a r tfo rd  —
M r. W . W . H ygena, H a r tfo rd  —
F re d  Sim pson, H a r tfo rd  ---------
L ou is  F in ley , H a r tfo rd  -------- —
C o n tin en ta l B ro k e rag e  Co., in -  ,

d ianapo lis  -----------r —
A nderson  B ro th e rs , H a r tfo rd  __
D e tro it C om m erce Co., D e tro it
J .  M. P a v e r  Co., C h ic a g o --------
A. D. H oppen, B an g o r - - - - - - -
R usse ll B ro k e rag e  Co., W ic h ita  
L . P . Cole B ro k e rag e  Co., C in 

c in n a ti —
S t. Jo sep h  V alley  B an k , E lk 

C orsco -N eum an  B ro k e rag e  Co.,
D e tro it --------------- - — ———;

K idd , D a te r  & P r ice  Co., Benton^ 12 g78 7Q

V an  B u ren  T elephone  Co., S ou th  
H a v en  ------------------------------------

351.60
313.61 
154.78

39.50

445.08
30.78
54.70
36.40
23.40

113.71

16,000.00

36.47

78.00

________________ $123,870.24
A sse ts . .. —

R ea l e s ta te  ------------------------------? 4 500 00
S tock  in  tra d e  -------—---------------  200 00
H ouseho ld  goods, e tc . - - - - - - - -  „ 00o"ooH o rses , cow s a n d  o th e r  a n im a ls  3,000. 
C arria g e s  a n d  o th e r  veh ic les  — ««
F a rm in g  s to ck  an d  im p lem en ts  M 00.00 
D eb ts  on open  acc o u n t - - - - - - - -  1I ’ooo*00S to ck s  a n d  neg o tiab le  b onds— 8,QQU.w

$137,530.00
M arch  17. In  th e  m a tte r  o f W a te r  F . 

C lem en ts  a n d  E d g a r  E . P a u le y ,  a n d  
C lem en ts  & P au ley , a  co p artn e rsh ip , of 
B en ton  H a rb o r, b a n k ru p t, a n  o rd e r w as 
m ade  calling  th e  f irs t m ee tin g  of c red - 
ito rs  a t  th e  c o u r t  house  in  th e  c ity  ox 
S t Jo seph , M arch  28, fo r th e  pu rpose  of 
p rov ing  c la im s, th e  e lection  of a  tru s te e , 
ex am in a tio n  o f th e  officers o f th e  b a n k - 
r l ,n t  a n d  th e  tra n s a c tio n  of such  o tn e r  
b u s in ess  a s  m a y  p ro p erly  com e before

th Ma?chetl8nS *In th e  m a tte r  o f th e  V ic to r 
T ru c k  Co., of S t. Jo sep h , b a n k ru p t, th e  
final m ee tin g  of c re d ito rs  w as  he ld  a t  
th e  re fe re e ’s  office a n d  th e  tru s te e  s fina 
re n o r t  a n d  acco u n t, show ing  to ta l  r e 
ceipts4 of $4,762.43 an d  d isb u rsem e n ts  of 
$1,745.25, ap p ro v ed  a n d  ^ o w e d .  T h  
a d m in is tra tio n  exp en ses  w ere  o rde red  
pa id  to  d a te  a n d  a  f irs t a n d  final d iv iaen a  
of 16.9 p e r  c en t, w as  d eclared  a n d  o r 
d e red  pad i. C red ito rs  h a v in g  been  d i
re c te d  to  show  cau se  w h y  a  ee.rt l£ c a t® 
recom m end ing  th e  b a n k ru p t’s d isch a rg e

HrSier determined6 that ^ t r u «
n o t a u th o rized  to  in te rp o se  o b jec tio n s  to  
th e  b a n k ru p t’s  d isch a rg e . F in a l  m ee tin g  
of c re d ito rs  th e n  ad jo u rn e d  w ith o u t day .

Just because you have made a few 
simoleons is no reason to assume that 
you are immortal.

fiortinrt B oyle
BONDS EXCLUSIVELY

MICHIGAN TRÜBT »UIUOIN«
Chicago GRAND RAPIDS Detroit

Fir* National Bank Bldg.

We have available a choice supply of high-grade

Government, Municipal and 
Corporation Bonds

bearing interest from

5% to 7%|
Write for our monthly offering list.

E S T A B L IS H E D  1880

U d in e, gOebbcr Sc ffiontpcirnj
12th Floor G. R. Savings Bank Building 

G R A N D  R A P ID S , M IC H IG A N

BOSTON N E W  Y O R K C HICA G O

Fourth National Bank
Grand Rapids, Mich.

United States Depositary

Savings Deposits 

Commercial Deposits

Per Cent In terest Paid on 
Savings Deposits 

Compounded Sem i-Annually

3 &
Per Cent In terest Paid on 

Certificates of Deposit 
L eft One Y ear

Capital Stock and Surplus

$600,000

W M  H  A N D E R S O N . P re .ld .iR  L A V A N T  Z . C A U K IN . V I »  P r » ld .n .

H A R R Y  C. L U N D B E R ^ A ^ ^ . f . ' ^ ^ ^ i  E D IS O N . A - ,  C . .S I »

MICHIGAN TRANSIT COMPANY
CHICAGO, ILLINOIS

Safety and substantial returns are T ran ^ rS m p aJ iy /V h il

S S S i t t M B « «  S T  ^
« j c k  ca ° „ r , L » dSh r , d

“ n  “ « " t h *  ^M ich igan  T ra n s i t  C o m p an y  
sh o u ld  eas ily  b e  w o r th  tw ice  i ts  p re se n t va lue . .  r

m onTs t c W ^ ^ " o ^ a o U .  D i S a ,  art pay-
able in January and[M v- fetv and at the same time a possibilityAn investment with ^eater s^ety arm at me » COmmon
of very substantial returns and increase m tne vaiuc 
stock, is hard to find.

Write for full information. ..................... ........ .

F- A-

C om pany.
Nam e-----------------------------------------------------------

A ddress  ---------------------------------------------------------------------------------  .
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Railroads Destroying Themselves By 
Excessive Charges.

Lansing, M arch 21— Perm it me to 
give you the follow ing concrete ex
ample of what M ichigan ?s up against 
now with intolerable freight rates.

W e had last week at Jackson  21,000 
pounds of m erchandise to haul to 
Leslie, fifteen miles north , to which 
town there are two railroads from  
Jackson. T he best rate we could get 
frim  either road was $56.10 and it 
would cost an additional $8 to  un
load from car in Leslie and haul to 
store, or $64.10. W e contracted  with 
a team ster to haul these goods, which 
he did with a team  and wagon, for 
$31. He made $7.50 per day for him 
self and team at that, which was about 
$1.50 per day m ore than the going 
wages for team  work at that time at 
th at place; in o ther words, he got 25 
per cent, m ore than norm al pay for 
hauling at less than  half railroad rates 
and the same job could have been 
done with a two ton truck with much 
better results, as two trips per day 
could have been made and about $15 
per day earned.

T his may be an exaggerated case, 
but it is an actual fact, if  a team ster 
can make m ore than regu lar wages 
hauling freight a t less than half rail
road ra tes there is no wonder that 
m ost of the local freight is now being 
hauled on  trucks and that it will be 
practically  all done that way before 
long. W e have had occasion to  send 
over 300,000 pounds of hardw are from 
L ansing to our Leslie store in the 
past few m onths, less than 3,000 
pounds of which was sent by freight. 
T he rem ainder was all hauled on 
trucks, because the truck service was 
from  one to tw«> days quicker and 
cost about one-th ird  less. In  o ther 
words, we sent a load of freight this 
m orning which was in Leslie at 10 
a. m. H ad we sent it by rail it would 
have taken from  one to two days 
longer and cost about one-third more. 
W e believe our experience has dem on
strated the efficiency, econom y and 
saving of tim e in truck  hauling; also 
the excessive overcharge for local 
freight rates in M ichigan at the pres
ent time. A. T. V anD ervoort.

O ur correspondent should consider 
that the fundam ental cause of the 
p resen t situation in freight rates is due 
to cowardice—first, because of the 
cowardice of the W ilson adm inistra
tion in enacting the infam ous A dam 
son law (the blackest page in A m eri
can h istory) th rough  the coercion of 
G om pers and his gang of g rafte rs and 
blacklegs; and, second, because of the 
cowardice of the Republican adm in
istration  in not repealing the Adam son 
law, which should have been the first 
act of Mr. H ard ing  and the p resen t 
C ongress when they assum ed the 
reiris of power. No substantia l re
duction in freight ra tes can be made 
until th is stum bling block to p ros
perity  and decency is removed.

Breaking It Gently.
A well-dressed gentlem an sat upon 

a bench in the park  and leaned back 
to enjoy th e  refreshing air. N o t far 
away a boy sat on the g rass w atching 
him intently . P resently  the man 
spoke to  the lad:

“W hy a ren ’t you off playing w ith 
the o ther boys?”

“Oh, I ju s t w ant to know ,” he 
answered.

“ But a chap your age ought to like 
to play w ith th e  o ther fellows.”

“I am  going to soon,” continued the 
lad. “ I ju st w anted to see you when 
you got up. T hey  painted th at bench 
you are sitting  on th is m orning.”

Do not go th rough  life doing little 
thugs painfully when you were made 
to  do great th ings grandly, happily.

NEW LOAN:

Because of their intimate knowledge of the thrift, integrity, and industry of the Holland  
people through years of contact with the large Holland element in our population, the 
bankers and investors of western Michigan will be particularly appreciative of the attractive
ness of the following loan, which is being offered by one of the strongest barking syndi
cates of the country, including:

GUARANTEE COMPANY OF NEW YORK,
BANKERS TRUST COMPANY OF NEW YORK,
LEE, HIGGINSON & COMPANY,
CHASE SECURITIES CORPORATION,
KIDDER, PEABODY & COMPANY.

$40,000,000
DUTCH EAST INDIES

40-Year External Gold 6s.

PRICE 9 4 | AND INTEREST 
TO NET 6.35%

Yield to Earliest Redemption Date in 1932, 6.73%
Denominations $500 and $1,000.

Not Redeemable for 10 Years.

Commencing in 10 years there will be a sinking fund sufficient to retire one-thirtieth of 
the issue each year, bonds to be called by lot at par and interest.

These bonds are direct external obligation of the Government of Dutch East Indies and 
an integral part of the Kingdom of Netherlands, and its most important colonial possesion.

Dutch East Indies is known am ong international bankers as one of the most amazingly 
rich and productive lands of history.

For the past six years the Dutch East Indies has had a larger favorable trade balance than 
any country in the world except the United States.

The total revenues for 1921 were OVER 10 TIMES INTEREST A N D  AM ORTIZA
TION CHARGES on ALL debt both funded and floating.

The funded debt of the Dutch East Indies exclusive of this loan amounts to only $212 ,- 
00 0 ,0 0 0  and against this the Government owns property with an established value of 
$275 ,000 ,000 .

Som e idea of the richness of these properties may be gathered from the fact that for 
the last five years net incom e from Government properties and m onopolies alone aver
aged $ 4 8 ,0 0 0 ,0 0 0  or m ore than 1 % all interest and amortization charges in the budget for 
the coming year.

The bringing out of this bond has been expected for som e time and has caused very  
favorable com m ent b y  conservative bankers throughout the country.

W e have $ 60 ,000  of these bonds available and take pleasure in according our recom 
mendation for investment.

“Telephone or Telegraph orders at our expense.”

HOWE, SNOW, CORRIGAN & BERTLES
INVESTMENT BANKERS

D E T R O IT , M ICH. GRAND R A PID S, M ICH.

T h e  s ta te m e n ts  p re sen te d  above  a re  b a sed  on in fo rm a tio n  o b ta in ed  p a r tly  by  cab le  from  official a n d  o th e r  sou rces, 
a n d  w hile  n o t g u a ra n te ed , w e believe th em  to  be re liab le .
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CHARM OF THE MANISTEE

Experiences on Canoe Trip From 
Source to Outlet.

W ritte n  fo r th e  T rad esm an .
In  the late afternoon  of a perfect 

day we made camp in a grove of 
spruce and hem lock on a high bluff 
w ith grand  views of the river, up and 
down. W e were winded by the time 
the camp truck  was in place, so with 
supper safely in our inside storage, 
we lounged about on the balsam  we 
had gathered  for beds. In  fro n t was 
a fine cam p fire; from  below came the 
rippling and echoing of the rapid run
ning river and back of us the soft 
sound of the  bells of cattle g razing  
on the d istan t plains. Dan was read
ing to  us by the light of the camp fire, 
a touching sto ry  of Civil W ar days, 
to the accom panim ent o f w hip-poor- 
will calls and katy-did raspings, when 
G ram p’s experienced ear caught the 
rum blings of deeper music. Off to 
the South th e  blacksm ith who forges 
the thunderbo lt for th is p a rt of the 
country  began to growl and blow  h is  
fires and the w itch who sails the star 
land astride a broom  was shrilling up, 
w ith the w ind dead ahead. F rom  
long observation Gram ps knew there 
was going to be trouble so all hands 
fell to, m ade m ore and longer ten t 
pins and tightened the guy ropes and 
were soon safely tucked inside w atch
ing n a tu re ’s movie as it came along. 
Every bird and wood sound ceased as 
the rum blings rapidly drew  nearer and 
the lights flashed' th rough  the sky. 
Then came the deluge. Just in fron t 
of the open ten t was a hem lock lean
ing far over the  water. It seemed to 
be a runw ay for the bo lts  th at came 
down the stand ing  hemlocks, particu
larly  those back of the tent, for the 
lightn ing certain ly  jum ped over us, 
ran out on the leaning pine and hurd l
ing the river banged up against the 
hills on the opposite shore. W ind, 
rain, thunder and lightn ing kept up 
half the night, but we found ourselves 
all intact at daybreak. T he river was 
overflowing its banks, the flowers 
were fresher and the birds took up 
their songs where they left off the 
n ight before.

T he m orning after the sto rm  the 
Soldier Boy and his G ram ps set out 
to explore the desolate cut over lands 
where as far as we could see were the 
scars of the battle  against the pines. 
W e hoped to trail those bells heard 
the n ight before to their abiding place. 
A couple of miles from  cam p we came 
upon a herd o f fine cattle resting  in 
the shade of some second grow th 
pines. A nother mile and we found a 
group of w eather worn farm  buildings 
and craw ling under a w ire fence we 
dropped into a paradise of a farm  gar
den. T he farm  buildings were evi
dently  rem odeled lum ber cam ps where 
like the hom e o f the indian, th e  front 
door was on  the back side. A sh o rt 
distance to the figh t was a deep glen, 
enclosing a rush ing  b rook  th a t came 
out of the h ills singing the songs of 
the forest. Betw een the house and 
the b rook  were stables, and chicken 
coops w ith broods of chicks and 
ducks; to the left the fields were 
filled w ith m elons, squash, pum pkins 
and o ther garden truck ; as g rand a 
display as could be found in any part 
of Michigan.

As we came near the door a wo
m an stepped out. T here  is no type of 
wom an in all the world ju st like the 
Italian, but we had never m et one of 
them  on a farm . O ur acquaintance 
had been confined m ostly  to fruit 
stores, so im agine our surprise when 
the dainty b it of Ita ly  w ith carefully 
combed hair, black and glossy as a 
raven’s wing, a neatly  fitting blue 
cloth dress, came to greet us. W e ex
plained that we had come up from  the 
river and w anted to buy a loaf of 
bread. But the wom an seemed to see 
only the Soldier Boy. C om ing near 
and placing h e r hand upon his arm , 
she explained, “ I speak no English, 
Italian m e.” Then, in a pitiful m ix
ture of E nglish and Italian, “My boy, 
my boy, he soldier. No come back 
long tim e,” hold ing up her hand to 
count the fingers “four years. Some 
day m aybe he come back,” and she 
turned her face to scan the yellow 
sandy road where it passed over the 
crest of a d istan t hill. T he uniform  
of a Soldier Boy had opened anew 
the w ounds of th a t day when her 
boy, w earing a suit like his, went out 
of sight over the hill road and she 
could not keep h e r hands from  touch
ing him. She showed us the attic of 
the w eather beaten  hom e, where 
sw ings a ham m ock by a gable window. 
T here  is no gold star but every night 
a light shines as a guide to the boy 
w hom  she believes will some day 
re turn . M ost of his com rades have 
come back and in the m eetings in the 
village, eight miles distant, they  speak 
of him  as dead. T hey  touched el
bow s as they went Over the T op and 
out into death’s harvest. W hen first 
com ing hom e some of these com rades 
helped store away crops; then came 
their own problem s and the fellowship 
that the battlefield had created be
came but a m em ory. W hile we were 
visiting, eighteen torto ise shell cats 
and k ittens gathered  about us, every
one of them  w orthy  a blue ribbon. W e 
could not touch a hand to  their soft 
fur. T hey would not play with us 
and our hostess explained, “K it en no 
speak do E nglish—speak do Italian .” 
H e r husband, she m ade us understand, 
had gone to town with the cream  and 
she could let us have a loaf of bread, 
half w heat and rye. But first to the 
m elon patch w here she selected, one 
which we devoured seated on the 
ground near an old pine stump.

W e came away with the bread and 
all the m elons the Soldier Boy could 
pack. Gram ps also toted a paper sack 
of eggs and a pail of milk. But the 
long legged Soldier Boy set a pace 
which kept the old fellow on the 
double quick and when about half 
way to the camp he caught his toe 
under a b ria r tangle and in a wild 
lunge, the paper sack aloft, G ram ps 
and the eggs came down in a crash. 
T here were all sorts of yellows in 
th at landscape and no sense in try ing  
to im prove the scenery with th is wild 
scram ble. P len ty  of brim stone sea
soned the expressions th at accom pan
ied the salvage of only nine good eggs. 
T h a t is one of the events of the day 
we would like to  forget and as we 
w rite rem em ber only the little m other, 
the p leasant hom e and the beautiful 
garden.

And this leads me to ask, why can-

A Real Opportunity 
Is Offered

In the Dividend Paying Securities
of the

NUT GROVE BUTTER COMPANY
The SECOND LARGEST PRODUCERS 

of Nut-Butter and Margarine
Class “ A ” is P R E F E R R E D  as to ASSETS A N D  D IV I 
D E N D S , bearing 8% dividend and participating to 10% 
R E S E R V E  F U N D — full paid and non-assessable.
Class “ B"— fully  participating in management and d iv i
dends a fter 8% has been earned on Class " A ”— full paid 
and non-assessable.

Exempt from Normal Federal Income Tax.

OPERATING THREE FACTORIES
The Company operates three factories, geographically located 

for superior distribution in Detroit, Mich., Providence, R. I., Syra
cuse, N. Y.

TH E DEMAND FOR NUT GROVE BUTTER
The demand for Nut Grove Nut Butter has increased enormously, 

and its output is only limited by its manufacturing facilities. The 
company has many orders on hand, upon which they are making 
daily shipments.

Among the brands manufactured by them are Nutto, Golden 
Hue, Silver Spread, Nut Grove, Liberty, Palestine, Nut-O-Gold, 
Country Club, White Valley, Higgins Country Roll, Nut Glow and 
ethers. They also manufacture under private labels for the largest 
d stributors in the United States, and two brands of naturally tinted 
Nut Butter—the ONLY company doing so—under a secret process.

STATISTICS
The Nut Butter business in this country is still in its infancy. 

Government statistics show that the consumption in the United States 
of all oleomargarine and nut butter is only 3.71 lbs. per capita, while 
in Great Britain it is approximately 22 pounds per capita; Norway 
and Sweden approximately 26 pounds, and Denmark and Holland, 
two of the finest and largest butter producing countries in the world, 
28 pounds per capita, while in Germany it is 45 pounds per capita.

In 1908 the oleomargarine sold in this country consisted of only 
81,530,566 lbs.; in 1914, 144,302,750 lbs.; in 1918, 332,000,000 lbs.; and 
in 1919, 371,000,000 lbs. Comparative figures for the same months 
of 1919 and 1920 show an increase in the use of oleomargarine of 
about 20%, while the increase for the same months in the strictly 
nut butter shows an increase of about 70%, thereby clearly indicating 
that the nut butter is increasing more than three times as fast as 
oleomargarine and other butter alternatives in general.

RECORD OF SALES AND EARNINGS 
From Sept. 13

1917 1918 1919 1920 1921 (Approx.)
$298,586.54 $815,336.26 $1,088,482.69 $1,381,046.25 $2,250,000.00

THE COMPANY HAS PAID 10% on CLASS A and 4% on 
CLASS B at present price offering on every dividend paying period, 
including the most recent one of February 15, 1922.

THE COMPANY IS EXPANDING 
NOW IS YOUR OPPORTUNITY

AUTHORIZED CAPITAL
8%-10% Class A (Par $10.00) ------------------------------------- $1,000,000.00
Class B (No Par) ________________________________ 150,000 Shares

WE OFFER
30,000 Shares 8%-10% Class A Stock 

30,000 Shares Participating Class B Stock
O F F E R E D -in  Blocks of j \  Clasl B $15 0° per Block

Purchases may be made either for cash or partial payment plan.
Write To-day For Detailed Information

NATIONAL INVESTMENT CORPORATION 
Murphy Building Detroit, Mich.
G E N T L E M E N :

W ith o u t a n y  ob liga tion  on m y p a r t  sen d  m e full p a r tic u la rs  re g a rd in g  
N u t G rove B u tte r  Co.

N am e ____________________________________________ _____________________________

Address ----------------------------- -----------------------------------------------------------------------

SPECIAL
FEATURES
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no t all this cut-over land be m ade in
to  prosperous farm s? I am puzzled 
to know why men go to  the arid 
plains of the W est when we have 
thousands o f acres which can be had 
for a song a t our very doors; back 
forties which can be p lanted with 
blue berries which grow  so plentifully 
on the sand beaches of Superior. W hy 
not conserve with bees the million 
pounds of honey lost every year? 
N ow  th at the  prodigal sons have 
drained the State of its forest wealth, 
there is left to  us the sassafras, gold
en rod, wild asters, sum acs, blue 
spruce pine and hem lock stum ps 
which give old M other E arth  the look 
of a toothache. W hy not aw ard the 
S tate D entistry  Association the com 
mission to pull these fragm ents or 
w hy not give the buyer of each forty  
acres a stum p machine and a “barrel 
of pepper?”

Canoeing is unlike any o ther ou t
ing. Each day presents a rou tine  and 
program  of its own. T he passw ord is 
“travel light, pack and load the 
canoe with care, never overload.” The 
camp, if only for one night, should 
have drainage and shelter from  wind 
storm s, balsam  o r  som e o ther good 
bedding and plentiful use of it. Then 
in your wool blankets you will be 
happier than those who dwell in 
m arble halls. In  ou r party  of four 
were th ree  fine cooks. C ram ps was 
s tro n g  at m aking cam p fires and 
balsam  beds. Dan was chief cook, 
H e had m ore good th ings to cat in 
his duffle than one could find in a city 
hotel. He brought forth  hot graham  
muffins with b u tte r and honey, fried 
m ush and maple syrup, bacon and 
Johnnie cake. Dan, it seems, inherited 
A laddin’s fry ing  pan and oven if not 
his lamp. Dern a lamp anyw ay in 
camp. If packed in the duffle it would 
be sure to leak oil. H e made magic 
w ith a contrivance that gave out dill 
pickles, cu rran t jelly and tom ato soup. 
W ith  a turn  of the w rist he b rough t 
forth  biscuit light as those which 
m other used to make and never a one 
was fed the fishes o r birds.

N ot often does one find the good 
points of a hundred men bundled up 
in one and  it seems to me now that 
a canoe trip w ithout Clyde would be 
like bread without butter. H e knew 
everyth ing about can o e in g ‘which was 
w orth knowing. W hen it came to 
cooking, Clyde’s specialty was apple 
sauce. If  be had to tram p five miles 
back from the river for fruit, he a lw a y s  
had some apples stew ing on the stove.

T he Soldier Boy, with his six foot 
two and a w inning smile, was not only 
a cook but an able forager. He could 
see a joke in the w ildest thundersto rm  
and every dip of his paddle was a 
flash of sunshine. Like all good sol
diers he had a sweet tooth and a 
sw eetheart. T he la tte r had packed in 
his duffle bag  a ten pound slab of 
m ilk chocolate. Every  kid or kiddie 
we met up with, as well as m any 
grow n ups, were treated to a sample.
I advise all young fellows who paddle 
the R iver of W hite T rees to w ear a 
so ld ier’s uniform  or tote a load of 
chocolate, for they  carry  a m agic key 
to the doors of hom e and good will. 
N one o f our party  used tobacco, so

we lacked a cigar to offer to  an old 
team ster whom  we found snoozing 
away one Sunday m orn ing  in  the 
shade of an old logging cam p barn. 
By way of substitute, the Boy offered 
a square of hcocolate. Looking it 
over the old fellow asked, “ Do you 
shave it (for your pipe) o r chaw it?” 

B ut to re tu rn  to our cooks. N ary  
a one of this squad was a m em ber of 
the hash slingers union. T w enty- 
four hour days were all too  short for 
the joy  of living. An eight hour man 
would soon have stranded in the 
d rift wood jam  of derelict logs float
ing along life’s stream  for awhile, 
then  b locking the way or piling upon 
the bends to ru st out. Seems to the 
canoe m an better to be a shingle on 
a corn crib than  a stragg ling  log in a 
drift jam .

One m orning we explored Clay 
Bank Lake, a gem  of a place, in
habited m ostly by fish. C ram ps pad
dled for Dan, who was casting  for 
bass. Above us on one of the hill 
plateaus, a plow m an was spending the 
glorious day cussing his team , out of 
sight, but no t out of hearing. I trust 
the “recorder of deeds” pays no heed 
to the expressions used by this plow
man of the pine stum p lands. H e 
gets full punishm ent here below. H e 
goes on cussing until his back is bent 
and broken and his voice gives out. 
Then, perhaps, he gets wise, digs a 
can of worm s and goes fishing.

Beyond a clay bank bluff, w here the 
water sets back into a bay, hidden by 
trees and vines, we found an old 
sw im m ing hole. H ere  in the days 
gone by the charm  of the place had 
lured the boys for miles about. T heir 
names, alj overgrow n witlj bark, w ere

carved on the birch trees round about. 
T ru an ts  from  the little  red school 
house were chased back to their 
studies by the school m aster who 
tickled their legs with a willow 
switch.

It was by this old sw im m ing hole 
th at the boys of ’61 planned to form  
a squad in one of C uster’s cavalry 
regim ents and when they were gone 
it was here th e ir sw eethearts came 
wandering. A fter all these years, 
there is the same sw irl to the waters, 
the same trees, but few of the boys. 
Some lie sleeping in the Southland, 
bu t one, a t least, is left. H e pos
sessed the charm  that carried men 
through all dangers and came back 
to en ter life’s stream  with all the vim 
of the dashing cavalrym an. H e built 
up a fortune in mills, bonds and

E. Belknap.

farm s; traveled the W est, the South 
and Main Street. T hen a hunch led 
him back to the sw im m ing hole. W e 
found him  in the shade of an old 
birch tree , w here his initials cut with 
pocket knife were overgrow n and 
dim. H e was sm oking a cob pipe and 
fishing with a rough cut pole, from 
which a line w ith a bobber floated on 
the water. T h at line was in trouble, 
being baited for g rass pike, no t trou t, 
but he did not sense it. H is d ream s 
of the fleeting form s of yesterday  
were not d isturbed until G ram ps’ eyes 
lighted upon his Grand A rm y button. 
T hen  w ith a hail from  the canoe, 
“ Hello, Yank, how far is it to cam p?” 
he came to  w ith rig h t good will. M ost 
of the civil w ar was fought over be
fore we succeeded in floating on. T he 
old com rade with his visions of yes
terday  bid us a heartfelt, “Come again. 
I f  I ’m not here with my pipe, you

will find me digging bait behind the 
barn oil the hill.’*

ju s t  where the river at a six mile 
gait in a puzzle of elbow bends runs 
aw ay with itself, we found a regular 
“Ranch M an’s Delight.” I t was a 
great surprise to come upon flocks of 
sheep, herds o f cattle, ranch houses 
of logs, cabins w ith shaded verandas, 
large barns, gardens w ith flowers 
and a flag pole from  the top of which 
floated the colors we all salute. T he 
noses of our canoes seemed to  sense 
a welcome and glided of their own 
will to the landing where the house 
dog met us with a w elcom ing w ag of 
the tail. O nly the m anager was at 
home, his hands calloused; from  
shoveling prosperity , which seemed 
the principal th ing  grow n on this 
ranch. Being ju st river tram ps we 
have no righ t to tell of the glories of 
Rowe ranch. But we w ondered to 
ourselves, as we again took to the 
river, why men go to the arid  W est, 
where some of them  haven’t w ater 
enough to wash their necks, when 
right here at home they can tap a 
river full of speckled trou t, tu rn  a 
stream  into a corn field and grow  
corn with red kernels. T hen at the 
husking bee kiss the p re ttiest girl 
and carry  her off to cook your tro u t 
and thus have heaven on your own 
forty  right here in the  cut-over lands.

C harles E. Belknap.

An Electric Doll.
W ho ever heard of an electric doll? 

T he idea has been patented  by David 
Zaiden, of E ast O range, N. J., and, 
with the help of an arm ature  in the 
head of the doll and a little ba ttery  
to energize it, he gives to the m anikin 
lifelike m ovem ents of the arm s.

The arm s are connected by a spiral 
spring, which passes th rough a tube 
that is hung on a rod carried by the 
arm ature  o f an electric m agnet.

W hen the electric m agnet is ener
gized the arm s are agitated  with m ove
m ents sim ulating life, the effect being 
increased . by the resiliency of the 
spring.

O ur trouble with corn for fuel is you 
can’t eat coal.

For Sale
A Profit M aking old Established 
Business in Prosperous Farming 
Com m unity. Stock consists of

Dry Goods, Shoes 
Clothing and 
Furnishings

Also B rick B uilding of M odern 
C onstruction  and M odern Fix
tures. W ill sell complete o r sell 
stock and fixtures and lease 

Building.

Com m unicate w ith Ow ner. 

SOL GITTLEMAN,
Lakeview, Mich.

Hon. Chas.



In Paisley Shawls
or Sable W raps

These TOW ELS Fill Their Needs

■ HE little old lady who wants a towel or two something in
expensive but good— can find a Cannon Towel to suit her needs. 
The woman who drives to your store in her limousine can choose a 

selection of Cannon Towels that in appearance and quality are suited 
to the beauty of her home.

For the completeness of the Cannon line is one of its advantages. 
It includes every kind of cotton huck and turkish towel— at prices 
that all your customers can afford.

Cannon Towels offer you the finest values that you can buy. Com
pared price for price, they bring you heavier weight, closer weave, 
and higher quality than any other towels made. Their fine appear
ance is gained by the Cannon process of bleaching and finishing.

From the raw cotton to the finished product, Cannon Towels are 
made by the Cannon Manufacturing Company— the world’s largest 
producer of towels. They are distributed only through jobbers. 
Write your jobber today for samples, prices and complete informa
tion. Buy the Cannon line complete.

Be c e r ta in  you  secu re  
genuine Cannon Towels. 
Look for this trade-mark 
label (in blue) on the 
wrapper of every package.

CANNON M IL L S, I n c ., 55 W orth St., New York City
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STRATEGY IN BUSINESS.

M odern M erchandising Calls F o r A d
vance P lanning.

I have w ritten one article on In 
tegrity. T his was followed by one on 
Energy. The subject o f this article 
is Ability.

Ability m eans the thinking o r in
tellectual side of business. A man of 
ability thinks stra igh t and contro ls his 
actions by his head. A m an of ability 
m ay be impulsive but he is a man of 
cool second thought and his impulses 
are checked by his intellect. A m an of 
ability is a close student of “relativ
ity ”—in o th er w ords—the relative im
portance of one th ing  to  another. A 
man of genius in business quickly sees 
the im portan t th ing  to be done and 
does not allow any little side issue to 
interfere with his plans. F rom  m y 
observation of men. they  differ more 
in this respect than  in any other. A 
man w ith a keen trained mind quickly 
sees the main road, while sm aller 
m inds easily get side tracked and 
waste their energy runn ing  up and 
down blind alleys.

Is the building up of a standard  
business in the m anufacturing or jo b 
b ing  line w orth while? By a standard  
business I mean a business th at deals 
very largely  in th e  necessities of life— 
a business that will no t be seriously 
affected by  changes in fashions. In 
th is article I desire to show that the 
building up of such a business is of 
g reat value because, unless it is di
rectly  wrecked by m ad m anagem ent or 
dishonesty it will support families th a t 
contro l such a business from  one gen
eration to  another. I believe that the 
building up o f such a business is the 
result o f  personal sacrifice of m any 
valuable lives, and that the franchise 
of such a business should be valued 
accordingly. W hen such a business is 
once created it is alm ost a crim e when 
it is destroyed by carelessnses and in
efficiency.

W hat is the ideal business o rgan
ization? M ost business men have very 
erroneous ideas on th is subject. T hey  
seem to th ink  th at the ideal business 
is a very large one with a lot of sys
tem  and red tape. As a m atter of fact, 
the ideal business is one good man 
running  his ow n shop and doing 
everyth ing himself. T h at is the ideal 
th at the largest business organization  
tries to  follow. System , efficiency and 
red  tape are sim ply necessary evils in 
a large business because it is large. I 
have dwelt on th is  subject a t some 
length  in one of m y early  articles. 
W ith  one good m an doing everyth ing 
in his own business, there is alw ays 
concentration  of effort and perfect 
harm ony. T here  is no jealousy  be
tween rig h t hand and the left of the 
one man. All m anagers of large busi
nesses, however, know  from  b itte r ex
perience th a t jealousy betw een the 
various people in the organization, 
from  the top clear down to the bo t
tom , is one o f the g reatest handicaps 
in the developm ent o f the  business.

A well established business earning 
m oney is a franchise. W hat I mean by 
th a t is th a t if, for instance, in any 
city there are two well established, 
p rosperous hardw are houses two 
houses hold a very valuable franchise 
in their te rrito ry . W hen a house is

once established on a firm foundation 
it is very difficult indeed to  w reck the 
business. R ecently  a bank  in New 
Y ork telephoned me and asked w hat I 
thought about the credit of a certain  
W estern  hardw are  jobber. I happened 
to know that th is jobb ing  house was 
very well m anaged. I answ ered the 
banker by asking him this question— 
“Did you ever know a hardw are job 
bing house to fail?” Stop and think; 
in the last twenty-five years have any 
of the readers o f  H ardw are  Age 
know n a well established hardw are 
jobbing business to either fail o r go 
into the hands of a receiver? A s I 
told m y b anker friend—you can’t kill 
a well m anaged hardw are business 
with an axe! I have known m anagers 
of certain  businesses who tried to kill 
them  bu t it has sim ply been im pos
sible.

H ave you ever thought how the cor
poration form  of business has helped 
steady and perpetuate  established 
houses? T he corporation  form  of con
trol naturally  divides a business into 
its parts with a certain officer of the 
com pany in charge o f each part. A 
very learned law yer friend of mine in 
discussing m odern co rporations ad
vanced an idea th a t I have found very 
in teresting  to  study out.

T his law yer stated that in the 
Middle Ages practically  all wealth was 
in land. The feudal system  grew  up 
upon the basis o f land control. T he 
serfs or villeins belonged to  the land. 
L and was necessary for their exist
ence, and needing the land they were 
practically  the slaves of the nobles 
who owned the p roperty . In o rder to 
m aintain their contro l the g rea t landed 
nobility developed the system  of p ri
m ogeniture. In  o th er words, the old
est son inherited the undivided estate. 
O f course the object of this system  
was to perpetuate the land in the fam 
ily, and as we know the system  work
ed well and for hundreds of years the 
landow ners practically  contro lled  
everything. W hen the G overnm ent of 
the U nited S tates was founded, our 
early statesm en such as T hom as Je f
ferson realized the unfairness of this 
system , so they abolished the law of 
prim ogeniture and as a resu lt with 
us the land and estates were divided 
am ong the various heirs equally upon 
the death of the original holder.

In  m odern tim es land ceased to be 
the g reat source of w ealth and the 
corporation  was devised as a m eans to 
hold and m naage m any o ther form s of 
wealth. W ell m anaged corporations 
w ith m odern  accounting  and business 
m ethods stabilized wealth and passed 
it down from  one generation to  an 
o ther, who held the contro l of the 
stock in these corporations. In  o ther 
words, m y good friend the em inent 
law yer declares th at to-day the cor
poration  and corporation m anagem ent 
has taken the place of the feudal sys
tem  in the Middle Ages. Now w ith 
th is hint, those who take pleasure in 
w orking out parallels m ay carry  on 
th is  though t indefinitely.

H ave we to -day  in o u r corporations 
a well defined, m odern feudal system  
in which certain men control, m anage 
and perpetuate g reat w ealth ju st as 
th e  feudal barons did in the Middle 
Ages? One m ust have this thought to  
understand  m ore fully w hy the S tate

these days is levying taxes and also 
very heavy surtaxes on large incomes. 
T he idea is not only to provide 
revenue for the Governm ent, but also 
to check the constant increase in 
wealth b rough t about by the co rp o ra 
tion form  of contro l and m anagem ent.

N ow  what has all this to  do w ith 
m y article? My point is ju st this—a 
well established business in any stand
ard line of m erchandise is a franchise. 
I t  is not only a franchise, but with the 
corporate  form  of contro l it practicel- 
ly becom es a perpetual one. U nder 
our p resen t laws a m inority stockhold
er in a corporation  stands about as 
m uch chance as a younger son did in 
the  good, old feudal days.

W h at I am driving at is that the 
rew ards th a t follow the building up 
of a profitable business under our 
presen t business system  are very 
large and long continued. One m an 
m ay build up a business sim ply w ork
ing  from  day to day w ithout m uch 
further though t than  that he is p ro 
viding a living for him self and his 
family. A fter a while as he grow s 
older he desires to establish his busi- 

•ness on a basis so it will take care 
of him  in his old age. M any of these 
men, founders of businesses that have 
grow n to be very large and have last
ed for m any years, never realized just 
w hat they  were doing. T hey  did not 
know that their businesses w ith the 
developm ent of the country  would 
grow  to enorm ous proportions, and 
th a t these  businesses g row ing from  
small beginnings would give their de
scendants incom es com pared with 
which the revenues o f the feudal 
barons of the past would be insignifi
cant.

T he m oral to be draw n from  this 
line of th o u g h t is that it is well w orth  
while to go to  g rea t pains to develop 
a business. T he wise m anager of a 
business will constantly  bear in m ind 
th a t he is building for the future. 
T herefore  he will spare no pains in 
seeing that his business is established 
upon correc t principles—th at it is of
ficered by  the righ t kind o f m en and 
th at unusual care is devoted to the 
selection of departm ent m anagers, 
forem en and salesmen. As the  re
su lts of success are so far-reaching, 
the time spent in teaching and train ing  
the men in a business is very well 
used indeed.

W ith  these though ts in our mind, 
let us consider the stra tegy  of the 
m anagem ent of any business. T he 
first thing, of course, w hether the busi
ness is large o r small, is to  positively 
know  the facts about the business. 
T hese facts can on ly  be obtained by 
good accounting. If  I were sudden
ly put in charge of a new business the 
very  first though t I  would have in m y 
mirfd would be the accounts of that 
business. Now by th is I  do not m ean 
a lot of expert efficiency w ork, but 
I do believe th a t the books of every 
business should be audited a t regu lar 
intervals, and where the business is so 
located that it is convenient to  have 
chartered  public accountants check up 
the accounts, I  would strong ly  recom 
m end th a t th is be done. R oger W . 
B abson of B abson’s S tatistical O r
ganization is now conducting  classes 
for young  m en in business m anage
m ent, and one of his classes I  under

stand is intended p rim arily  for the 
benefit of young m en who will inherit 
large co rpora te  interests. I t  is im
possible for any m an to  direct a 
m odern business p roperly  and effici
ently unless he understands som e
th ing  of m odern accounting  and if the 
man in charge of a  business does no t 
understand accounting  he should take 
lessons imm ediately. T his is funda
mental.

Business building has alw ays ap
peared to me as being a very sim ple 
thing. O f course to build up a stand
ard  business takes tim e and  work. I 
use the w ord “s tan d ard ” because I do 
not refer to th a t class of businesses 
th a t are som etim es bu ilt up overnight 
by trem endous advertising  cam paigns. 
I t  is alw ays questionable w hether such 
m ushroom  grow ths will prove to be 
lasting.

I was the president for ten  years of 
one business where o u r gains in sales 
averaged about $1 000,000 per year for 
ten consecutive years. T hese  sales 
were built up by concentra ting  on cer
tain simple plans. In  the first place 
we decided no t to seek any foreign 
business. W e next decided to s ta rt in
creasing  ou r business first in our 
home town, then  in o u r hom e state  
and then as we developed we spread 
out into faraw ay states. In  o th er 
words, we w orked from  the inside out. 
I t  may be in teresting  to the trade  to 
know some of the plans we followed. 
The first th ing  we developed was good 
service. W e shipped goods very 
prom ptly. W e did our level best to  
keep our stocks complete so we filled 
our o rders w ith very few shortages. 
In  the jobbing hardw are  business I 
am absolutely convinced th a t good 
service is of m ore im portance than  
cut prices. W h at I m ean by  this is 
that you can hold your custom ers and 
increase your business m ore quickly 
by giving first-rate  service than  you 
can by having poor service backed up 
w ith cut prices.

T o  give real good service m eans ex
ceedingly hard  w ork  on the p a rt of 
the m anagers of the  business. In  giv
ing good service the first th ing  the 
head of a business m ust w atch is his 
claim departm ent. You m ust not study 
claims by hearsay. H ave the  letters 
of com plaint come to  your own desk 
and study them  day by  day. T hese 
kicks o r  com plaints will give you the 
best pho tograph  of the service of your 
house th a t you can possibly get. 
Claim s should be analyzed and tabu
lated and by  doing th is  a finger will 
point to those w eak spots in  y our o r
ganization w here the  m achinery  is 
knocking. You can afford to  pay  a 
good salary  to  the m anager of your 
claim  departm ent.

R eferring  again to  accounting , I 
would say th a t it is m y opinion th a t 
the accounting  departm en t o f the busi
ness should be kept ju st as far as pos
sible separate from  the rest o f the 
business. A ccounting  fundam entally  
is sim ply a system  of charges and 
credits. A ll charges and credits should 
be passed to the accounting  depart
m ent in w ritten  form . F o r  reasons 
th a t will appear obvious to  a ll experi
enced business m anagers, the less per
sonal con tact there  is betw een the  rest 
of the  house and th e  accounting  de
partm ent, the better.



When Cars Pass You
On the Road

you can bet a large percentage of them use

Red Crown Gasoline
If you love action—and get a thrill 

from  shooting out ahead of the  rest— 
use Red Crown, there  is no gasoline 
m ade th a t surpasses it.

Red Crow n is good m otor gasoline.
Not only does it insure a  quick “get-a
w ay’*, b u t it causes your engine to  ac
celerate sm oothly and deliver the  m axi
m um  pow er and speed it is capable of 
developing.

Red Crow n is m ade to produce an 
abundance of power. Its chain of boil
ing point fractions is so arranged as to 
give to  the  piston an action closely ap
proxim ating the  sm ooth, even stroke of 
the steam  engine.

It is im possible to  m anufacture a  
m ore economical gasoline for use in the  
autom obile engine.

STANDARD OIL COMPANY
(IN D IA N A )

CHICAGO ILLINOIS
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L et me illustrate  w hat I mean by 
telling of an experience I once had 
with a certain club. T his club for 
years had lost about $ 10,000 per an 
num. E very  year the m em bers made 
up the deficit. T he only explanation 
was that the club was losing money. 
N obody seemed to  go into question 
o f why the club was losing money. 
Finally  the w riter ami an expert ac
countant were placed on the house 
com m ittee. W e decided to thoroughly 
investigate the affairs.

T he first th ing  we did was to take 
away the accounting  from  the ju ris
diction of the m anager of the club. 
W e made it a separate departm ent un
der an efficient and honest accountant. 
W e instructed the m anager to pass all 
bookkeeping item s th rough  a window 
into the bookkeeping departm ent, and 
we insisted upon having clearly de
fined vouchers for every charge and 
credit. The m anager naturally  did 
not like our plans.

T hen we established a store-room  
and pu t a man in charge of the 
store-room . In  the store-room  he kept 
a buying book. The m anager was 
compelled to call for bids on alm ost 
everyth ing the club bought, and he 
received quotations. ’Ih e se  quotations 
were entered in the buying book and 
the lowest price was checked. If we 
did not buy our supplies from  the 
concern th at quoted us the lowest 
price the m anager had to en ter an ex
planation. All supplies were delivered 
to the store-room  and the quantities 
and w eights checked there. W hen 
supplies were needed by the club they 
were draw n out o f  the store-room  on

w ritten orders. W ith  this system  it 
was a simple m atter to check up the 
store-room . T hen the club had a 
side door and it seems that all the em 
ployes came in and went out of this 
door. The side door was locked and 
the em ployies upon arrival and de
partu re  were required to pass in front 
of the office. A sim ple but accurate 
system  of accounting  and profit-figur
ing of the different departm ents of the 
club was installed.

T he upshot of this w ork in this 
club was that a t the end of the first 
twelve m onths of this form  of m an
agem ent the loss of $ 10,000 per annum  
was turned into a profit of $ 10,000 an
num—in o ther w ords—a difference of 
$20,000 in the income of the club and 
strange to say, the club prices were 
nowhere advanced! T he conclusion 
of course is obvious. T he m anager 
decided to resign. I m erely tell of 
th is incident because it clearly ou t
lines my theory  of having the account
ing of a business separated ju st as 
m uch as possible from  the rest of the 
business. 1 he accounts in a business 
should only be under the direction of 
one of the leading officers in the busi
ness and they should be entirely  in
dependent of any of the  heads of de
partm ents.

I will briefly  outline some of my 
experiences with salesmen. I never 
had much luck w ith the very high- 
priced men. I m ean salesmen that 
came to me with g reat reputations 
which they had built up w ith 
o ther bouses. In  alm ost every in
stance such salesm en proved a dis
appointm ent. I m ay say the same

thing in regard  to very high priced de
partm en t heads. F o r some reason 
they never m ade good. I was often 
rem inded of the saying of some one 
to  the effect that when a m an drew 
a very large salary it took a good deal 
of his time to spend the salary! I 
have alw ays had b e tte r luck in busi
ness with m oderate-priced people. By 
this I mean m en who would sta rt at 
a low salary and then develop. T he 
proper way is for an organ ization  to 
develop from  within.

In St. Louis there used to be a part 
of the town where the poor Irish  lived. 
It was called Carey Patch. I got a 
lot of good boys and men ou t of 
Carey Patch . One day I happened to 
rem ark  — “T hank  God for Carey 
P a tch !”—and the expression stuck to 
me for a long time.

Recently at a ga thering  of some of 
the leading sales m anagers and adver
tising men of the country  the question 
was discussed as to  the best sugges
tion that could be given business men 
in the selling end of business for the 
year 1922. A fter som e discussion it 
was finally decided th at there was no 
question w hatever and that the best 
m ethod to get results out of the sell
ing end of the business was to plan 
very carefully  indeed for the future, 
lay out these plans definitely on paper 
and then as the year progressed, check 
the results against the plan.

The head of the sales departm ent 
of a very successful house—a house 
that made a large increase in their 
sales in 1921 over 1920—told me that 
he believed that the strongest and best 

' th ing  they did in their sales depart

m ent was w orking out a plan and a 
quota for each year. T his house sells 
goods all over the U nited  States 
th rough  general agents. T hey em ploy 
hundreds of salesmen. H e said th at 
every one of these agencies was re
quired to make up a quota for each 
salesman for every week and every 
m onth of the com ing year and these 
quotas were all tabulated before the 
year started. He m ade the poin t that 
the head of the sales in New Y ork did 
not assign these quotas to the field 
men, but the field agencies made up 
their own quotas and sent them  on to 
headquarters. T hen he showed me 
how closely they had w orked to their 
quotas in 1921. W ith  such p lanning 
he said they knew in the first place 
what financing to do for their busi
ness—ju st how m uch m oney they 
would need. T hen the m anufacturing 
departm ents knew very closely in
deed what would be required of them  
in the way of production. O thers may 
be able to get along w ithout quotas 
and w ithout p lanning a y ear’s business 
ahead in every detail, but I do not 
see how we could possibly run our 
business w ithout planning and w ith
out quotas.

T hen he sm iled and said—“W hen I 
ask a salesm an if he will w ork  hard 
and do his level best for the house 
the com ing year, the salesm an of 
course answ ers—“Sure I will.” “You 
will do your p a rt?”—he would ask 
the salesm an. “Yes,” answ ered the 
salesm an, “ I will do m y p a rt.” “All 
righ t,” this sales m anager would then 
say, “ let us move on to the next stop 
which is—ju st w hat is your part?

ASK YOUR JOBBER FOR

Hart Brand Canned Foods
HIGHEST QUALITY

O ar products are packed a t seven plants in Michigan, in the finest f ru it and vegetable 
belts in the Union, grown on lands close to  the various plants; packed fresh from  the fields 
and orchards, under highest san itary  conditions. Flavor, Texture. Color Superior.

Quality Guaranteed

The HART BRANDS are Trade Winners and Trade Makers
Vegetables—Peas. Corn. Succotash. Stringless Beans. Lima Beans. Pork and Beans. Pumpkin. Red 

Kidney Beans, Spinach, Beets, Saur K raut, Squash.
Fruits:—Cherries. Straw berries. Red Raspberries. Black Raspberries. Blackberries. Plums. Pears. Peaches.

W. R. ROACH & CO., Grand Rapids, Mich.
Michigan Factories at

HART, KENT CITY, LEXINGTON, EDMORE, SCOTTYILLE, CROSWELL, NORTHPORT
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Let us figufe otit just w hat your part 
is and we will give that to you as 
your Quota and then we will check 
you up week by week and rrldnth by 
m onth and see w hether you actually 
are willing to do your p art o r not.”

T here  is no doubt that in 1922 we 
are faced in all lines of business with 
one of the years of the keenest 
com petition we have ever seen. 
Com petition will be keener than 
ever before for one reason—because 
since 1914 the world has learned b e t
ter than ever before the great power 
of o rganization . O rganized selling 
on a trem endous scale and with tre 
m endous pow er is being  put under 
way in this country this year. W hen 
an old fashioned business man brought 
up in the old school attends the m eet
ings of some of these sales and adver
tising organizations here in New Y ork 
and learns w hat they arc doing to 
b ring  to bear selling power, he is 
amazed a t the thoroughness with 
which the w ork is being done and 
how every elem ent of success and 
failure is carefully worked out. H e 
cannot help but think, as he sits and 
listens to the plans of some of these 
great selling organizations w hat a slim  
chance some of the houses in business 
will have com peting w ith them . In 
these days we cannot guess a t figures. 
W e m ust know  them . W e cannot af
ford to guess at certain elem ents in 
business. W e m ust send out investiga
tors and learn exactly w hat these ele
m ents are.

T he U nited  States in the past twen
ty-five years has out-stripped the en
tire world in production. W e have 
invested millions in m odern m anufac
tu ring  m ethods, autom atic m achinery, 
electric control, etc. O ur capacity to 
produce cheaply on an enorm ous scale 
has been the w onder o f the world. 
Of course E urope excels us in their 
skill in all m anufacturing  where hand 
w ork is required, but when it comes 
to use of m achinery in production, we 
have no com petitor in the w orld—not 
even in Germ any.

On the other hand, the science of 
d istribution—that is—the science of 
econom ical salesm anship in this coun
try  lags far behind the science of p ro
duction. W e are not d istribu ting  our 
goods in the U nited S tates as econ
om ically as we should. I t  is costing  
us too m uch after the goods are m anu
factured  to distribute.them . Any com 
parison of the cost of m anufacturing  
any line of leading articles in general 
consum ption with the. cost of selling 
them  through the channel of the m an
ufacturer, the jobber and the retail 
m erchant will show that the spread 
betw een the cost of the goods as they 
leave the factory m achine and the 
price of these goods as bought by the 
consum er is entirely  too great. I t  is 
this spread in the cos* -of the goods 
reaching the consum er th a t the 
science of distribution, which in the 
last analysis is the science o f m odern 
salesm anship, m ust grapple, study and 
apply the rem edy in a m ore econom 
ical cost of distribution.

T his problem  in recent years is be
ing approached from  a num ber of dif
ferent angles. One of them  is the 
g reat mail order house. T his syslem  
of distribution  is from  the m anufac
tu rer to the mail order house to the

consum er. T his system  leaves out 
all personal contact betw een the seller 
and the consum er. A nother system  
that has been developed is the line of 
chain stores. T his system  is from  the 
m anufacturer to the chain store to the 
consum er. A nother system  that is 
ju st beginning to be felt in th is coun
try  is the co-operative store. This 
system  is distribution from  m anufac
tu rer to the co-operative store to the 
consum er w ith the consum er sharing  
in the profits on his own purchases. 
A nother system  that has been appar
ently successful in the d rug  line is 
the distribution of goods to  retail m er
chants th rough  co-operative jobbers, 
T his system  m eans the distribution 
from  m anufacturer to these co-opera
tive jobbers to the retail m erchant, the 
retail m erchant sharing  in the profits 
on h is own business th rough  holding 
stock in the co-operative jobbing con
cern.

It will be noticed in all these cases 
that the old established system  of dis
tribu ting  goods from  m anufacturer to 
jobber, and jobber to retail m erchant, 
and retail m erchant to consum er has 
been changed and the o ld  line jobber 
has been elim inated. T herefore  in 
my nexth article I will take up a study 
of the position of the jobber in m od
ern scientific distribution. W e will 
consider the old question of w hether 
the jobber is necessary or not. W e 
will tell some of the very plain things 
that m anufacturers have to say about 
jobbers and the usefulness of the jo b 
ber in d istributing  goods. Some m an
ufacturers depend upon the jobbers to 
d istribute their goods for them . O ther 
m anufacturers are going direct to the 
retail trade. Still o ther m anufacturers 
are adopting  the policy of using the 
jobber sim ply , for distribution, not 
counting on him as a sales organiza
tion at all, the m anufacturer himself 
th rough his m issionary salesmen in
troducing h is own goods to the retail 
trade, even going direct to the con
sumer.

In the com ing article we will lay be
fore the hardw are jobbers of the 
country  ju st what dozens of great 
m anufacturers say about them  as dis
tribu ting  and selling organizations. 
Please note the distinction I draw  be
tween a d istribu tor and one that 
m akes sales. A d istribu to r in the sense 
I have in mind sim ply w arehouses the 
goods and when they are called for 
by the retail trade, ships and bills 
them . A sidling organization  on the 
o ther hand is one that not only carries 
goods in stock and fills, o rders, but 
actually  sends out trained salesm en to 
create a dem and for such goods, in
troduce and sell them  to their cus
tom ers.—Saunders N orvell in H a rd 
w are Age.

Pine Song.
Dike a  young pine 

M ay I g row :
Only feel

B u t n ev er know .
Feel the  w ind 

A nd ra in  an d  sun .
See dusk  dead 

A nd d ay  begun,
Fee l th e  touch 

Of need les fine 
Of a  sw ay ing  

N eighbor pine.
Fee l th e  fo res t 

Awe an d  w onder 
Only n ev er know  

T h a t u n d er
B ea u ty  lie th  woe.

Mary Carolyn Davies.

EASTER CANDY
(EASTER SUNDAY, APRIL 16)

S E N D  US YO U R  O R D ER  NOW  FOR

JowXEifS
Fancy Package Chocolates

A SK US FOR A W IN D O W  T R IM

Putnam Factory Michigan

ryzon
BAKINS 
POWDER

Order 
from your 
jobber today. * *  t

R Y Z O N -ra ised  cakes 
k e e p  f r e s h  lo n g e r .  
T h e  s p e c ia l p r o c e s s  
o f  m a n u f a c t u r e  is  
the re a ccr.

R y z o n , a  slow , 
steady raiser, has 
greater ra isin g  
power. Provides 
home baking in
surance—no bad 
luck . You m ay  
mix batter today. 
Set in cool place, 
bake tomorrow.

Why not control 
in your town, the 
exclusive sale of 

the finest line of teas 
and coffees in the 
country?

W rite us about 
our SOLE AGENCY

Chase & Sanborn
CHICAGO
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Half the Trouble May Be Found in 
Fatigue.

W ritten  for the T radesm an.
Fatigue plays a larger p a rt in our 

lives than we generally  realize. It 
has come to be recognized as a m ost 
im portan t factor in the schoolroom , 
where wise teachers allow  for it; but 
we do not o rd inarily  think of it as a 
th ing  to be allowed for in the home.

T he “fatigue po in t” is just as im
portan t in the behavior of children a t 
home as in the school; it is quite as 
im portan t— I don’t know but m ore 
so—in the  lives of m other and father. 
T hey are the ones who set the pace 
and govern the atm osphere for all the 
rest of the family.

A serious, nervous, even m oral 
breakdow n m ight be averted by a wise 
w atching out lest th is  “goblin gets 
you” before you can chase it away by 
change of w ork or scene o r  relaxa
tion in some form  of recreation.

“ By “fatigue” I do not mean m ere 
tiredness th at comes to  us all. In  
educational and scientific parlance it 
has a much deeper m eaning. S tudents 
of child nature  are giving it increasing 
im portance and attention.

“The decrease in the pow er to do, 
indicated by change in am ount, rate 
o r accuracy, which can be observed 
and measured*, is what is m eant by 
fatigue. H ence fatigue is a condition 
of decreased power, produced by con
tinued activity .”

So says one of the careful students) 
of the m atter—you will find it 
Edwin A. K irkpatrick ’s “ Fundam ent-] 
als of Child-Study” (M acM illan, 1907).

W hen I look a t some of the old 
sam plers or patchw ork done by our 
g reat-grandm others before they were 
ten years old—'“m ade by Abigail, or 
Charity, or M ary, aged seven— often I 
w onder how th ey  did it and lived. T he 
w ork was fine, altogether too fine we 
would say now, for little children’s 
eyes and fingers. T he work was kept 
up in some cases, I know, for longer 
than the fifteen or tw enty m inutes, 
which we now know to be the limit of 
a little child’s power o f concentration 
on w ork of that kind. T he m others 
of those to ts were breaking all the 
laws of fatigue, and no doubt the 
children paid dearly  for it. In  this 
day we are learn ing  to  keep on the 
safe side o f the break ing  point.

In  well m anaged schools you will 
see teachers suddenly open the win
dows wide and have the children stand 
for two o r th ree  m inutes b reath ing  
deeply and going th rough som e light 
exercises. T h a t is because she has 
noticed signs of fatigue, for one th ing; 
also because she knows the children 
need a fresh supply of oxygen from  
new air.

M any m others do not appreciate

the im portance of fresh a ir in the 
hom e; they  forget to open the win
dows in the afternoon and evening. 
T he m orning a iring  is not enough. 
M any a fatigued child o r  adult show s 
in indolence o r bad tem per sim ply the 
results of im proper a ir in the sitting  
room  at home.

In  th e  "baby ro o m ” of a large 
k indergarten  th a t I  visit som etim es 
I have noticed the care exercised by 
the teacher in seeing th a t the little 
ones have good light—over the 
shoulder ra th e r th an  directly  in front.

Even children doing no fine w ork, 
b u t using  only the  la rger m uscles, 
m ust be  w atched fo r the fatigue th a t 
comes from  eye strain .

Local fatigue, w hich m ay be con
fined to a single set o f m uscles o r  
one sense organ  is bad in itself; but 
if no t relieved w ill affect others, and 
finally the whole organism .

W atch  th is  m atter a t home. H ave 
your lights a rranged  in  the evening 
so th a t all m ay read  easily w ithout 
eye fatigue. A nd in the daytim e—are 
the  w indows too  heavily curtained? 
A re your chairs so a rranged  as to 
afford good light?

T he signs of fatigue th a t teachers 
look for, and th at apply ju s t as m uch 
a t hom e, are no t difficult to detect. 
A m ong the m ore evident signs are 
w andering and vary ing  a ttention , 
restless and fidgety m otions—all call
ing for a change of occupation, w ith
out which the nerve centers becom e 
over-stra ined  and irrita ted  and p ro 
duce all so rts of nervous reactions.

“Jaded expression o f the face, 
drooping  a ttitude, paleness o r  redness

of cheeks, dazed, w eary  o r lack
luster appearance of the eyes, tw itch 
ing, m iscalling w ords in talking, 
sleeplessness, irritab le, cross words, 
and m any o th er every day states 
that we often overlook” are am ong 
the sym ptom s o f fatigue listed by 
K irkpatrick .

Ghildren—and grow n folks too— 
ough t n o t to  be pushed when they 
ge t into th is sta te ; they  ought to be 
trea ted  w ith u tm ost patience.

O ne hour of fun m ay w ork m iracles. 
A little change in the routine of the 
hom e, a sh o rt visit, a trip  som e
where, even on a street-car line, m ay 
be all th a t is needed to  freshen a 
whole fam ily and send them  back to 
w ork and  study w ith new zest.

Prudence Bradish.
(C opyrighted, 1922.)

W e are making a special offer on

Agricultural Hydrated Lime
in leas than car lots.

A. B. KNOWLSON CO.
Grand Rapids Michigan

A 
L 
A 
B

A L A B A S T IN E
S

“Alabastine" and tra 
U.S. Pat.

. W aHr ®?onoBi»cd
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HE WALKS W ITH MEN.
W herein  E dw ard  Sw ett D iffers F ro m  

M ark Twain.
M uskegon, M arch 14— In  my recent 

visits am ong the hotel men of the 
State, and my num erous interview s 
w ith traveling  men during  th a t same 
period, no single individual has been 
m ore frequently  spoken of, or m ore 
sincerely com m ended in the w ork 
than  m ine host, E dw ard R. Sw ett, of 
the O ccidental H otel, of this city.

T o  w rite his biography would be 
a large subject and com prehensive 
con tract, but to  speak of him  as a 
kind, generous and loving friend, is 
a labor of love, the assignm ent to 
which I thank  the editor.

Some weeks ago Mr. Sw ett w rote 
me th a t he intended to  hold me to 
my prom ise to  spend several weeks 
as his guest and that he was w onder
ing why I had passed him up, w here
upon 1 advised him  that I had ever 
had him in mind and intended to 
round out my w in ter’s feast w ith an 
O ccidental dessert, and here I am.

Mr. Sw ett is, to  say the least, a 
collossal figure in hotel affairs in 
M ichigan and in m unicipal doings at 
home. A t the age of 17 he  entered 
the em ploy of the L angm ore H otel, 
in Chicago, as a bell boy, but he had 
included in his curriculum  of younger 
days a course in m echanical eng ineer
ing, which study he continued, and 
every spare m om ent outside of his 
regu lar hours of em ploym ent, when 
not occupied by such studies was 
spent in learning the m inutia of hotel 
operation , especially in w hat is known 
as the back end w ork—engineering 
and stew ardship.

A t the age of 20 the subject of 
my sketch was given the position of 
chief engineer of the Sem inole H otel, 
a t W in ter Park , F lorida, on the  sup
position th a t he was of m uch riper 
age than  he really  was, and a t the 
end of the second season, on account 
of the destruction  of the Sem inole by 
fire, he received the appoin tm ent of 
superin tendent of repairs of the en
tire  plant system , consisting  of four 
of the m ost im portan t, a t th a t time, 
hotels in th a t State.

Soon after, how ever, he was ap 
pointed chief engineer and superin
tendent of H am pton  T errace, a t 
Augusta, Georgia, a t th a t time the 
largest and finest re so rt hotel in the 
world, a t which estab lishm ent was 
en tertained from  tim e to  tim é such 
notables as Rockefeller, H arrim an , 
Tw om bly, M aCorm ick and others.

L ater on M r. Sw ett became owner 
of the H o te l a t Lake H arb o r succeed
ing his uncle, E dw ard R., and had 
charge of the num erous co ttages a t 
th at popular reso rt until the  destruc
tion of th a t fam ous institu tion  by 
fire in 1918.

D uring  this period of ow nership 
of the Lake H arb o r p roperty , M r 
Sw ett, th ro u g h  an association of 
M uskegon capitalists, know n as the 
O ccidental H o te l Com pany, acquired 
the old O ccidental H otel, which had 
held a place in M uskegon h isto ry  for 
m any years. I t  was opened as a 
fram e struc tu re  back in 1868 and sec
tion a fte r section had been added as 
necessity required. T he W estern  
avenue frontage was the first addition 
to  the old fram e stru c tu re  and it was 
built in th ree  sections. T h e  m iddle 
tier of these sto res was built in 1885, 
the end tier in 1888 and the corner 
in 1893. T he last was constructed  by 
N. A. B arney and his son, H en ry  
B arney, the la tte r  being m anager of 
the hotel for nearly tw o decades.

T he advent of the B arneys really 
m arks the beginning of the m odern 
O ccidental. C harles Schoenberg  fol
lowed M r. B arney for tw o years and
then came Mr. Swett. .

T he rehabilitation  of the O cci
dental, represen ting  an investm ent of 
a half m illion of dollars, culm inating 
in the m agnificent e igh t-sto ry  s tru c 
ture, contain ing  320 room s, every de
tail representing  the last w ord in 
hotel creation, and opened to  the pub
lic last year, m arks a new era in the

business and social life of M uskegon. 
P a tro n s of the hotel have gradually  
shifted their social events from  the 
hom e centers to  the hotel and the 
O ccidental may now be considered the 
headquarters of social life here.

T he rem arkable g row th  of the O c
cidental during  the past dozen years 
under the  sole m anagem ent of M r. 
Sw ett b rings to  light an in teresting  
sto ry  in the o rganization  of employes, 
a sto ry  well known am ong hotel men 
the country  over. T h is sto ry  is the 
record for long and faithful service 
which m ost of his em ployes possess 
and it is a topic a t conventions in 
sections of the country  even where 
Mr. Sw ett has not been identified.

H otel em ployes frequently  are of 
a type th a t move from  one section 
of the country  to an o th er w ithout 
long stopovers and the fact th at m any 
of the O ccidental em ployes have been 
here continuously during  the period 
of M r. Sw ett’s incum bency naturally  
is a cause of m uch com m ent in the 
profession.

T he key to  this excellent o rgan iza
tion is believed to  lie in Mr. Sw ett s 
m ethod of constantly  p rom oting  the 
welfare of his employes, p ast as w e|l 
as p resent. T hey are given responsi
bilities and, naturally , are required to  
deliver service and th is policy, cou
pled w ith opportunities the employes 
are given for advancem ent, have made 
them  contented  and efficient in their 
profession.

H o te l papers and books on hotel 
efficiency are supplied and all in the 
service are required to  study th o r
oughly, and in addition a correspond
ence course in hotel ccmduct and 
m anagem ent is also provided.

Mr. Sw ett personally  gives every 
assistance in these studies and en
deavors to inspire in te rest in p ro 
gressive ideas.

M any of his graduates have gone 
out in the world to  m anage hotels of 
im portance and m et w ith surprising  
success.

M ost of the p resen t em ployes are 
stockholders in the  O ccidental o r
ganization  which prom otes an addi
tional in te rest in th e ir w ork and 
m akes them  am bitious fo r the welfare 
of the hotel.

E dw ard R. Sw ett had not the ad 
vantage of being born  w ith a silver 
spoon in his m outh, nor was he ever 
the beneficiary in any legacies which 
have enabled o thers to  achieve g rea t
ness th ro u g h  the advantages derived 
from  ample capital. H e is essentially 
a self m ade m an and as a dutiful and 
faithful son contributed  to  the w el
fare of his paren ts a t an age when 
m ost youths look for help from  home.

O f his m agnificent and com m and
ing physique, I will not speak except 
in so far as I have told him  on num 
erous occasions that, w ere I endowed 
w ith his w onderful personality , I 
would com m ercialize it in my p rofes
sion. H e is na turally  of a re tiring  
disposition, devoting the m ost of his 
tim e to  ho tel details, but possessing 
the ra re  accom plishm ent of being 
able to  select such lieutenants as can 
meet the public with a geniality  which 
is a necessary asset in hotel conduct. 
N otw ithstand ing  this seem ing diffi
dence on his part, his m anner is m ost 
a ttrac tive  and his m any qualities lov
able.

H is business associates sw ear by 
his judgm ent, his friends w orship him 
for his fidelity and m any kindnesses, 
and in all m unicipal affairs his in
fluence is m ost potent.

In  1921 M r. Sw ett was deservedly 
honored by election as P residen t of 
the M ichigan S ta te  H otel A ssocia
tion, on which occasion he stated 
w ith em phasis th a t he “had ra th e r be 
the executive head of such a rep re
sentative body than  to  be P residen t 
of the U nited S tates.” H is adm inis
tra tion  b ro u g h t honor, profit and 
m any new m em bers to  the A ssocia
tion.

I t was said of M ark T w ain th a t 
he “walked w ith kings.” “Ed.” Sw ett 
walks w ith men. F ran k  S. V erbeck.

FIRE TORNADO

BETTER INSURANCE
A T

LESS COST
During the year 1920 the companies operating through

The Mill Mutuals Agency
paid more than $4,000,000 in dividends to their policy 

holders and $6,300.000 in losses.

How do they do it ?
By INSPECTION and SELECTION

Cash Assets Over $20,000,000.00

We Combine
STRENGTH and ECONOMY

T H E  MILL M U T U A L S
AGENCY

12« W. Ottawa St. Lansing, Michigan

Teller Hospital
296 South Gratiot Ave.

MOUNT CLEMENS, MICH.

Tor the Creatment of 
Chronic Diseases

Rheumatism, Neuralgia, Neuritis, Bright’s Disease 
and Diabetes

Oroficial Surgery, Including Rectal

PROSTATIC TROUBLE CURED WITHOUT THE KNIFE

High Blood Pressure and Other Reflex Troubles 
Cured by the Teller Method
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g f DRY GOODS, ? I 11 
FÀNCYGOODS NOTIONS!

Michigan Retail D ry  Goods Association.
J 're s id en t—J . W . K napp , L ansing .
F i r s t  V ice -P re s id en t—-Goo. T . B ulien ,

Second V ic e -P re s id en t—H. G. W esener, 
S ag inaw . ,  _  T .

S e c re ta ry -T re a s u re r—F red  C u tle r, Ionia.

Advantage of Working Other Peoples 
Ideas.

W ritte n  fo r th e  T rad esm an .
T he dry goods dealer ough t to cul

tivate the a rt of w orking o th er peo
p les’ ideas. And th is  goes for the 
small dealer as well as th e  large. In 
deed one may say th a t the soul of 
m erchandising genius is th is : T o take 
over and use good ideas which have 
been developed by o ther people.

Take, for instance, the adm itted 
lure of a com m on price—i. e. m any 
different com m odities priced a t the 
same figure—as reflected in the  popu
larity  of the  red front 5 and 10 cent 
stores and the  increasing  vogue of the 
25 cent store. H ere, surely, is a 
phenom enon w orthy of th e  careful 
study of the dry goods dealer.

If  there happens to be one of these 
little 5 and 10 cent sto res in your 
town, o r one of the som ew hat less 
frequent 25 cent stores, you, as well 
as a good m any o ther dealers in 
other lines, are m issing a g reat m any 
sm all sales. Sm all sales, in the  ag
gregate, make b ig  totals. H ave you 
given this m atte r the  really  serious 
attention  which it m erits?

It is absurd to  say th at the  loss of 
these small sales does not h u rt  your 
business. I t  does h u rt it. A nd as 
the volume of these sales m oun ts up 
year by year, it is going to  hurt it 
m ore and more. The th ing  to  do is 
not to blink facts, bu t to face them .

H ere  is a store—let us say a 5 and 
10 cent store—occupying a large first 
floor sales room, located on the m ost 
populous shopping street of your 
town. T he room  has literally  scores 
of tab les and counters and com part
m ents of shelving back of the coun
ters in which m erchandise of various 
kinds—all sorts of little  useful com 
m odities—are displayed in plain view. 
T hey are grouped according to their 
kind and their uses; and  the price is 
5 cents or 10 cents, as it m ay be.

T hese articles are of unequal value. 
Some of them  are cheap enough at 
the price, o thers are  m anifestly  not 
so cheap. Y ou have articles in stock 
ju st as good, o r better, w hich you 
sell at the sam e price. Y et if you will 
visit one of these  little  red  fron t em
porium s during  the  busy h ours of the 
day, you will likely find the aisles 
th ronged  w ith shoppers. Cash regis
ters  all over the place are ringing up 
the sales, and hour by  hour the to ta l 
is m ounting  up.

W hy the increasing  popularity  of 
these  little  stores?

F o r  one th in g  the large  and com 

plete lines in itself constitu tes an a t
tractive feature.

T he careful stock  arrangem en t con
stitu tes an o th er s tro n g  point. E very
th ing  is so accessible.

And all is in plain view.
This, of course, is the old argum ent 

for display. If  you w ant to create 
wants—develop laten t needs into a r
ticulate calls—exhib it the m erchan
dise.

T h is  is precisely w hat the  5 and 10 
cent store does. E veryw here you 
look there are loads and loads of 
th ings, all for 5 cents o r 10 cents.

People see this, that or som ething 
else, and suddenly it occurs to  them  
th at they needed some little  som ething 
or other. T hey buy it then  and there.

I t  is a bang-up good idea, th is idea 
underly ing  the titanic developm ent of 
the 5 and 10 cent store  proposition.

And m y po in t is, let th e  d ry  goods 
dealer take it over and develop in to  a 
real com petitor of the little red fron t 
establishm ent w ith the fam iliar name. 
You can do it.

How ?
W ell, s ta rt w ith a table—preferably 

two o r three tables—prom inently  lo
cated tow ards the front, o r m aybe 
near the  center, o f your sales room . 
D evote one of these tables to  5 cent 
com m odities. Y ou have a lo t of them  
when you come to th ink  of it.

And ano ther to 10 cent articles. 
And ano ther to  25 cent articles.
In  the latter you could put, for in

stance, children’s stockings, w ork  
gloves, T urk ish  tow els, ladies neck
wear, g ingham  bib aprons, ladies lisle 
hose, children’s b u tto n  waists, ladies’ 
brassiers, rem nants of yard goods, 
such as seco silk, curtain  scrim s, m er
cerized curtain  m arquisette , fancy 
cretons, d rapery  m adras, w hite lawn, 
Indian linen, pajam a checks, dimities, 
beach cloth, etc, etc.

H ave a big placard  on th e  table an
nouncing:

A nything on th e  table for 25 cents. 
And be sure to  m ake a good show 

ing at each table or counter. H ave a 
little of everyth ing you have in stock 
a t the  price, w hether i t  be 5, 10 o r 
25 cents.

Show the folks who come into 
your store th a t the little  old red fron t 
establishm ent h asn ’t a th in g  on  you. 
T he idea isn’t copyrighted. I t  is any
body’s idea. M ake it yours by  using 
it. Use it righ t there  in your own 
dry goods sto re  in your own hom e 
town. F ran k  Fenwick.

Why She Quit.
“W hy did the new g irl in the ribbon 

departm ent quit?”
“T he boss found out thait her w ork 

here interfered w ith her attendance at 
the m ovies and h e r  late  n igh t parties.”
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Staples and Known Brands
During the past ten days our buyers have been in the 

market and w e now have either in stock or in transit the 
newest and latest staple wanted merchandise for Spring, 
including the well known brands which your trade wants. 
This includes all kinds of Piece and Wash G oods for Spring, 
Notions, Hosiery and Underwear, Men’s Furnishing and 
Ladies Ready-to-wear.

GRAND RAPIDS DRY GOODS CO.
Wholesale Only
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SUSPENDERS
How is your stock? Now is the tim e 
to  be well supplied. We can fill your 
w ants in any  styles a t practically any 
price. O ur assortm ent is complete.

Quality Merchandise — Right Prices — Prompt Service

PAUL STEKETEE & SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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A
Repeater

in all up-to-date 
c l o t h s  and pat
terns.

Adjustable. No broken sizes left in stock. From $15 to $21 per doz.

Tlantei T. Patton fr Company
Grand Rapide.Michigan -  5 9 '6 3  M arket Ave. N.W. 

T he M en’s  F u r n ish in g  G ood e  H o u se  o f  M ic h ig a n



March 22, 1922 M I C H I G A N  T R A D E S M A N 27

4

m

Good Checks and Bad Checks. 
L ansing, M arch 21—O u r m em bers 

will rem em ber the  tria ls w e have 
had w ith bad check a rtists , and ju d g 
ing from  the reports w hich come to 
th is office frequently, I am  of the 
opinion th a t the follow ing suggestions 
regard ing  the  issuing of checks will 
no t be out of place. T hese  sugges
tions com e to us in the  form_ of a 
bulletin  from  the L ansing C redit B u
reau, doubtless copied by them  from  
some o th er bulletin. Such as they 
are, we give them  to  our m em bers 
and I feel very certain  th a t a careful 
perusal of these suggestions will be 
w orth  your while:

1. Do not w rite checks w ith a lead 
pencil. T o  do th is is the height of 
carelessness.

2. Do not typew rite  the am ount 
line of your checks. A lways use acid- 
p roof ink.

3. Do no t use a check w ith  an 
erasure  on it. B anks are  no t ob liga t
ed to  know who m ade the changes.

4. Do not m ake checks payable to  
cash o r to  bearer. Issue them  pay
able to  “m yself” which requires your 
endorsem ent when cashing them .

5. Do no t issue checks to  s tran 
gers in exchange for cash. T ell them  
to buy posta l m oney orders.

6. Do no t cash checks fo r s tra n 
gers. T his will stop  traffic in sto len  
checks.

7. Keep all check books and paid 
checks in a locked com partm ent. B ur
glars do no t steal cu rren t num bered 
checks. T hey  ex trac t blank checks 
from  the m iddle o r the  back of the 
books.

8. Im m ediately upon receip t of 
checks endorse them  payable to  your 
bank.

9. D eposit in y our bank  account 
all incom ing checks. I t  is dangerous 
o establish  a p recedent by  cashing 
them .

10.. S ta rt the w ritten  am oun t line 
a t the extrem e left edge of the check 
and w rite the  w ords close together. 
T h is m ethod m akes it im possible to  
change the  w ords o r to  add o thers.

11. W rite  the payee’s address on 
the  check w henever advisable. Such 
checks should no t be m ailed in a 
w indow  envelope.

12. W rite  y our checks on sensi
tized paper. T h e  difference in cost 
is well spent.

13. U se the  best style of m echan
ical p ro tection  fo r w riting  the am oun t 
line. Y our banker will tell you the 
best device.

14. Reconcile y our bank  account 
a t least once a m onth. B anks’ m on th 
ly sta tem en ts dem and th is and y our 
pro tection  m akes it im perative.

15. If  you m ake a m istake in w rit
ing your deposit slip, d e stroy  it com 
pletely. Check artis ts  often frequent 
bank corrido rs to  obtain sam ple sig
natures.

16. Buy check and fo rg ery  insu r
ance. I t  com pletes the 100 per cent, 
p ro tec tion  for check-users.

Jason  E . H am m ond, 
M gr. Mich. R etail D ry  Goods Ass’n.

The Calendar 
Publishing Co.

NOVELTIES
' th a t are lasting— 
O u r line is com plete 
and on display a t 
ou r office,

1229 MaiHsaa Ave. 
GRAND RAPIDS

Citz. P ho n e  31040

PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, but not guaranteed 

against changes.
Bleached Muslins.

Auto --------  _________  16%
F r u i t  o f th e  Loom  — 19%
B r a v o ----------------------
C abot _______ - — ——
14 in. Indian H d. S.F. 26
B ig In ju n  ----------------  13%
Lonsdole ------------------ I f
H ope _____________—  16
36 in. Indian H ead — 20 
33 in. Indian H ead —
64 in. Ind. H ead L.F. “8321

Unbleached Muslins.
P l a z a ----------------- — 09%
96A 36 i n . -----------------« %
Black H aw k --------------13%
G ia n t ----------------------  12%
40 in . E x p o s i t io n -----  14%
40 in . 9 6 A -----------— 12%

Wide Sheetings. 
Pepperell U nblea. Bien,

B ias. 
66 
69 
66 
60

16

11%
28%
26
35
37%
28%

10-4 ________  68
9-4 ------------- 49
8- 4 _ 44
7- 4 _ 40

Less 6 per cen t 
Pequot Unblea.
1 0 - 4 ________  60
9- 4 —  65
8- 4 --60
7 - 4 __________44

Less 5 per cent.
Pillow Tubing.

12 in. S e n e c a ------------33%
16 in. S e n e c a ------------»4%
12 in. Pepperell -----  82%
45 in. P e p p e re l l ------ 33%
36 in. E d w a rd s ------  26%
42 in. Indian H ead — 80
42 in. C a b o t -----------  31%
45 in. C a b o t-----------   33%
42 in. P e q u o t --------  38
45 in. P e q u o t --------  40
40 in. Q u ln eb au g ----- 80
Denims, Drills and Ticks.
220 Blue D e n im ----- 18%
240 Blue Denim —  17
260 Blue D e n im -----
Steifels D rill --------
8 oz. C a n v a s ______
Arm our, ACA Tick,

8 o z . ------------- ------
Cordis, ACA T ick — 
W arren  Fancy Tick 
Thorndyke Fy. Sat.
Amoskeag, A C A -----
Cambrics and Longcloth*. 
Berkley, 60 Cambric 21% 
Berkley, 60 Nainsook 21% 
Berkley 100 N ains’k  30 
Old Glory, 60 Camb. 18% 
Old Glory, 60 Nain, 
Diamond Hill, Nain 
Diamond Hill, Camb. 16%

77 L o n g c lo th --------18%
81 Longcloth ———
84 Longcloth ——— 17%

7001 L o n g c lo th --------  1»
7002 L o n g c lo th -------- 16
7003 L o n g c lo th -------- l ;
7004 Longcloth ----- - 24

Ginghams.
A. F . C . ___________17
Toile du Nord —-----  20
Red Rose -------------- 17%
D an River ------------   17%
E v ere tt Classics -----
Amoskeag Staples — 
H aynes Staples ——
Lowe Cheviots, 32 in.
B ates 32 in. ---------
Treffan 32 in. — ;—
B. M. C. Seersucker
Kalburnie 32 i n . -----
Jacquelin , 32 in. —
Gilbrae, 32 in. --------  45
32 in. T i s s u e ----------42%
Manville C ham bray -  16% 
Red Seal Zepheyr —  18%

Prints and Percales. 
Columbia, L ights — 15

Columbia, D arks —  16% 
Columbia, L t. Shorts 14 
Columbia, Dk. Shorts 15% 
Am. P rin ts , Greys — 10 
Am. P rin ts , Ind igo-. 10% 
M anchester 80x80 Lt. 18% 
M anchester 80x80 Dk. 19% 
Scout, 64x60, L ights 14 
Scout, 64x60, D arks-y 16%
S h i r t i n g s --------------- 09
R e d s _______________ U

Outings and Cantons.
Cashm ere T w i l l -----  15
27 in. Unble. C anton 14
100 F la n n e le tte --------  12%
1931 Outing L ights -  13% 
1921 L ight O utings -  12% 
Applefleece Shaker „  14% 
Scotchdown Shaker _ 16: 
Appledown Shaker — 16 
24 in. W hite Shaker 11% 
26 in. W hite Shaker 12%
D aisy C l o t h -----------16
1931 D ark  O utings — 16
D raperies and Cretonnes.
Hamilton T w i l l -------16
Dresden Fy. D rapery 18 
Tudor F ’cy D rapery 20
Nu D r a p e -------- ----- 85
W estm oreland Creto. 16
Fancy S ilk o lin e ------- 16%
S tra tfo rd  Cretonne— 16
3544 D. B. S c r im _— 13%
8177 C urtain  N et —  36 
8342 C urtain  N et —  62%
4039 M arquisette _— 20
Dragon D ra p e r y ----- 30
36 in. A rt Cretonne— 25 
36 in. Elco T apestry - 30

Linings and Cambrloa.
Tico D S a t in e -------- 80
No. 40 Blk. Satine -  16% 
No. 1 W hite Satine -  14% 
No. 50 Percaline —  16% 
DD Black Satine — 25 
Satin  Finished Satine 42% 
R aidan t Bloomer Sat. 42% 
36 in. P rin ted  Satine 60 
W indsor Cambric —  09 
Parkw ood W ash S at. 67%

M erltas Oil Cloth.
5-4 W hite ___________3.25
5-4 Mossaics _________ 3.10
5- 4 Blue F igure -3.2a
6- 4 W hite _4.2a
4- 4 F a n c y -4.10
5- 4 San itas _3.50
All oil d o th  aold n e t cash, 
no discount.

Flags. Dos.

42x36 Meadowbrook -  S 71
42x36 L e n o x ______ - 8 09
42x36 S tandard  — — 8 15

Wool Goods.
36 in. H am ilton. All 

Wool S torm  Serge 67% 
No. 75. 60 in. Storm

S erge ____________ 87%
No. 4040, 60 in. Storm

S erge ____________1 10
40 in. J u llia rd s  P ia . 1 32% 
50 in . J u llia rd s  P la . 2 00 
6120, 60 in. F rench

Serge ____________ 1 50
K S, 36 in. S torm

Serge ___________ 87%
2215, 50 in. Storm

S erge  ___    1 22%
66 in. Sllvertone

C oating  __________ 2 00
D R  N  T rico tln e  — 1 65 

Carpet Warp.
P ee rle ss , W h ite  _____
P ee rle ss . Colors

Diaper Cloth.
18 in. _

. 42 

. 48

1 16
20 in. 1 26
22 in. 1 86
24 in. __ 1 46
27 in. __ 1 80
30 in. —. 1 76

Blankets.
N ashua Cotton Felted.

54x74, G. W . T . _____ 1 60
60x76, G. W . T . _____ 1 66
64x76, G. W . T . _____ 1 60
68x80, G. W . T . ______ 2 00
72x80, G. W . T . ______ 2 16
72x84, G. W . T . ______ 1 SO

Catlin Cotton Felted.
54x74, G. W . T . __ 1 >2%
60x76, G. W . T . ___1.42%
60x80, G. W. T . ___1.60
64x76, G. W . T . ___1.60
64x80, G. W. T . ___1.60
70x80, G. W . T . ___1.90

Notions.
Dos.

1225-F  Boston G arters 2 26
Rubber F ly  S w atters 90

P e r  M
Roberta N e e d le s____ 2 60
Stork N e e d le a ___ ___ 1 00

P e r  Box
Steel P ins, S. C. 300 42% 
Steel Pina. M. C. 300 45
B rass P ins, S. C. 300 76
B rass P ins, M. C. 300 86

Dos.
Coats T h r e a d _____ — 69
Clarks Mile-End Td. 59

56' ig i? 16x24 in. Spearheads 1 82% J .  J .  C larks T hread- 
' ir2  18x30 in. Spearheads 1 90 Gainsborough H airnets 
* 16% 24x36 in. Spearheads 2 96 D. Mesh — -----------1

15 
13 
18
16 
02% 
27% 
18% 
22% 
40

L | , n»»1*
3x5 ft. Reliance P rt. 70 
4x6 ft. Reliance P r t . 1 80 
6x8 ft. Reliance P rt. 1 00 
6x9 ft. Reliance P rt. 2 00 
8x12 ft. Reliance P r t . 4 26 
4x6 ft. Defiance Swd. 2 00 
5x8 ft. Defiance Swd. 2 76 
6x9 ft. Defiance Swd. 3 60 
8x12 ft. Defiance Swd. 6 20 
10x16 ft. Defiance Swd 8 00 
6x9 ft. S terling Wool 7 60 
8x12 ft. S terling Wool 11 60 

Gross
No. 7 Muslin F lags _ 7 20 

Sheets and Pillow Cases.
63x90 Pequot Blea.__ 16 86
63x99 Pequot Blea.— 17 36
72x90 Pequot Blea.— 17 36
72x99 Pequot B lea—  19 90
81x90 P equot Blea._____  l8 85

Less 5%
81x90 S ta n d a r d ____ 15 00
42x38% U tica C ases. 4 16 
42x36 Pequot P lain  — 4 82 
46x36 Pequot P la in  — 4 66 
42x36 Pequot S. S. — 5 82 
46x36 Pequot S. S. — 5 68 

Less 5%

00
Gainsborough H airnets

S. M e s h __________  80
P e r  Box

R. M. C. Crochet Cot. 76
B-4 C larks Crochet C. 90
Silkine Crochet Cotton 90
Sansilk Crochet Cot. 66
D exters’ K nitting

Cotton, W h i t e ____ 1 50
D exter’s  K nitting  

Cotton, Blk., col’d— 1 75 
Allies’ T arn , bundle. 6 60 

Pound
Fleishers K nitted

W o rsted , s k e i n s __ 2 30
Fleishers Spanish

W orsted , balls  _____2 60
Fleishers Germ antown

Z ephyr, b a l l s _______3 70
F le ish e rs  Saxony, ba . 3 70 
Fleishers K nitted

W o rsted , balls  ____ 2 60
Fleishers Scotch 4k

H e a th e r ,  balls ____ 2 90
Dos.

Ironw eave  H andkfs._ 90
R it Dye S o a p -----------  89
W olverine  D m esh Cop 

M it ________________ 80

Ladles’ Underwear.
Vellastlc Fleeced union suits,

H N -LS or D N - E S ----- Reg. sizes 14 50
Ex. sizes ------------------- -—---------16 00

Fleeced vests and pants. V ests 
H N -LS. DN-BS, LN -N S, Reg. Sis. 8 26

Ex. S i z e s ----- ------------ J 2®
P an ts, AL open or closed Reg. SL 8 26

Ex. S i z e s ---------------------------------•  00
Union suits, 11 pound rib,

D N-ES or LN -N S, Reg. Sizes — 10 99 
Ex. S i z e s _______________________ 33 09

Men’s  Underwear.
H anes sh ir ts  and  d r a w e r s --------------7 69
H anes union s u i t s -----------------— - 14 99
Black Label H igh Rock sh ir ts  and

draw ers  ------ ——  ---------------- - •
Red Label H igh Rock sh ir ts  and

draw ers ,,, .„ T— -i . . , nT„-----  9 00
Black Label H igh Rock union su its  16 00 
Red Label H igh Rock union su its  16 60 
14 pound combed union su i t ,  w ith

Cooper c o l la r e t te ------------------------15 90
H eavy a ll wool union s u i t ----------------  36 09
18 pound p a r t  wool union su it  —  IS 00

Hosiery—Misses and Ladles.
Misses 300 needle combed hose, u  

bxd. 1 dos. 82.25 on 7 rise  19 fall 96 
Boys’ 3 lbs. on 9, e x tra  clean yarn  

od 8 (R 1 0 F 6 ) ------ ________  8 26

Ladies’ 220 needle combed yarn
hose, seam ed  b ack  -------------—- - -  2

Ladies’ 220 needle m ere, hose w ith 
440 needle rib. top fashion seam
in  b ack  ----------------     °  £5

L ad ies ’ fleeced hose, hem  t o p --------- I  26
Ladies’ fleeced hose, rib. t o p -------- 3 oo
T jiu«a* fleeced hose, rib . t o p -------- 3 26

Hosiery—Men’s.
Men’s  176 Needle Cotton C ut Toe 31 00 
Men’s 200 needle full combed y am

hose __  i — ------- I  w
Men’s 220 needle full m ere, hose — 2 60 
Men’s 240 needle fiber silk hose —  4 50
Men’s pure silk h o s e ----- - - - ----------6 oo
Nelson’s Rockford socks, bdls. ----- 1 10
Nelson’s Rockford socks, bdls. -------1 89
Nelson's Rockford socks, b d l s . --------* 69

Infants Hosiery.
Cashm ere, Silk Heel and  Toe.

60 p e r cen t. W o o l------------------ - 4 13%
Infan ts’ Cotton Hose lx l  R i b --------1 00
Infan ts’ Mercerized lx l  R i b -----------2 00
In fan ts’ F ibre and  W ool Hose —— _  6 60 

Boys’. Misses and Ladles’ Hosiery. 
Misses lx l  Cotton Ribbed Hose

$1.26 on 7 R . 4k F . 6c 
Boys’ 2x1 Cotton Ribbed Hose

38.26 on I B .  30o, F . 8«

Men’s  Sw eaters.
H eavy all wool rope o r Shaker k n it

for m e n --------------------- ------------ f  00
Wool slip overs for m en (respun)— 2 69 
Men’s  fashioned all wool shakers — 6 09 
Men’s  % Cardigan stitch , according 

to quality, each  —— — — 8 00 to 4 60
Ladles’ Sw eaters.

Style en tering  into price, i t  is impossible 
to give specific quotations, b u t sw eaters 
th a t m ay readily be sold can be had in 
a  variety  of sty les and com binations from 
33.00 to  35.00 each.

B athing Suits for Spring Delivery.
Men’s all pure worsted, p l a i n -----  22 50
Men’s all pure w orsted w ith chest 

stripes — — — — — — 27 00 to  33 00
Ladies' all pure worsted, plain —  25 00 
Ladies’ a ll pure w orsted striped  and 

color com binations  — —— 27 00 up
A thletic Underwear For Spring.

B.V.D.’s, No.01, Men's union su its  12 62% 
Seal Pax. No. 10, union su its  — 10 50 
Men’s 72x80 Nainsooks, m ay be

had a t ________________  7 25 to 9 00
Men’s  Solsettes, highly m ercerized

_  _i im !■ ■ ■ ■  u ~1 —rinTTi-r ■ mm it f  — ■ - i- r n u r — 12 »50
Men’s~~No. 150 ’’H allm ark” 72x80

Nainsook ____________________ 3 9 75
M en's 64x60 N a in so o k s_________  6 60
M en's 84 Square N a in s o o k s__ -  9 00
Men’s Fancy N a in so o k s------------  8 75

W ide and Medium Stripes.
B. V. D. S h irts and Drawers.

S h irts _____________________ —  6 87%
D raw ers _____________________  7 25

B. V. D. A thletic Style No. U-101 12 62%
U-D Y outh’s  B. V. D . ----------------  8 60
Boys' “H anes” No. 766, 72x80,

Nainsook Union Suits -------------  7 25
Boys’ "H anes” No. 856, 72x80,

Union S u i t s __________________  6 26
Boys’ 64x60 Union S u i t s _______  5 00
Boys' 72x80 Union S u i t s ________  6 25

Men’s and Boys’ Cotton Underwear for 
Spring.

Men’s E gypt Balbriggan Shirts
and D raw ers __________________ 3 4 60

Men’s E gypt Balbriggan Union
Suits _________________________— 7 60

M en's Egypt Ribbed Union Suits 8 00 
Lawrence Balbriggan Shirts and

D raw ers ---------------    7 60
Men’s  Cotton Ribbed Union

Suits, E gypt ion ----------------------  8 50
Men’s Combed T arn  Cotton Union

Suits, Egyption _____________-— 12 00
Boys' Balbriggan Union Suits.

E gypt __________________________ 4 50

Men's Dress Furnishings.
Slideweli collars, linen or s o f t ----- 1 60
Neckwear 2 10, 3 75, 4 50, 6 00, 7 60 9 00
Flannel n ight sh irts  ---------------------10 60
Dress pants _____________ 22 50 to 48 00
Mufflers ________________  12 00 to 19 60
Dress sh irts  ____________- 8 00 to 48 00
Laundered stiff cuff sh irts , 80 sq. 

percale — — —— — — — —  16 60
P resident and Shirley suspenders — 4 50

Men’s W ork Furnishings.
Mackinaws ___________ - — 7 00 to 16 00
Duck coats   —— —— ----------- — 3 00
Sheep c o a t s __ —____ - ___ -  7 00 to 12 60
No. 220 overalls o r j a c k e t s  - — — 12 00
No. 240 overalls or j a c k e t s -----------10 09
No. 260 overalls or j a c k e t s ---------  8 87%
Stiefel rope stripe, W abash stripe 

Club or Spade overall o r jacket,
2 seam, triple stitched __________13 50

Coverall khaki ----------------------------  24 00
Cottonade pants -------------- 16 50 to 21 00
Black sateen work s h i r t s ----------- 8 87%
N ugget blue cham bray work sh ir ts  8 00
Golden Rule work s h i r t s -----------------7 60
Piece dyed w ork sh irts  —-------------- 6 60
B est Quality work sh irts  — 9 00 to 13 60
Cherry Valley flannel s h i r t s --------  23 50
Buffalo flannel sh irts  — ------------  39 00
Domet flannel sh irts  -------------------  8 75
S tandard  flannel sh ir ts  — — — 22 00
H arding flannel sh irts  -------------- 19 87%
W ork s u s p e n d e r s -------------------------- 2 26
Shirley Police o r X  Back w ork 8us. 4 60

Boys’ Furnishings.
K n ic k e rb o c k e rs__________  6 00 to 15 00
M a c k in a w s _______________  4 26 to 8 60
Overalls, Brownies, etc. _ 6 60 to 9 00
Y ouths’ W abash stripe overall —  10 26
C o v e ra ll-------------------------- > -----  J6 60
S tandard  flannel sh irts  —— — —  16 50 
68x72 dress s h i r t s _____ ___ —---- ------ 8 60

Caps and Umbrellas.
Black sa teen  shop cap, d o s . ----- — 1 00
Dress caps, m en’s, doz. — 7 60 to 19 60 
Dress caps, boys’, dos. —— 7 26 to  19 26 
Men’s & Ladies' Um brellas 10 60 to  43 90

Ladles’ Furnishings.
Middy Blouses, red, green, o r navy 

wool flannel, each ——— —  4 09
Serge middy blouses, each ----- -—  8 60
Voile w aists, doz. ———  9 00 to 15 00 
Georgette w aists, each — —  4 09
Crepe De Chine w t ' . u ,  e a c h ----- 8 26
Tricollette w aists, each —--------- —  8 85
Bungalow percale aprons, dz. 7 50 to 9 60 
Bungalow Gingham aprons, dos. 18 60 
Gingham  house dresses, ds. 24 00 to  48 09 
B est sa teen  petticoats, doz. 9 00 to  18 60
P e tti bockers, d o z . ---------------—  9 09
Bandeaux, dos. —— 2 26 to  12 00
B rassiers, d o z ._-_— __  3 25 to 13 50
Silk and  cot. Env. Chem, ds. 9 00 to  19 60 
O uting gowns ____________ 8 60 to  18 69
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Michigan Poultry, B utter and Egg Asso
ciation.

P re s id e n t—J . W . L yons, Jack so n . 
V ic e -P re s id en t—P a tr ic k  H u rley , D e- 

tro it.  _  ,  „  .
S e c re ta ry  and  T re a s u re r—D r. A. B e n t

ley, S ag inaw .
E xecu tive  C om m ittee—F . A. Johnson , 

D e tro it; H . L . W illiam s, H ow ell; C. J . 
C hand ler, D e tro it.

The Man-Eating Argentine Ants In
vade Texas.

A . destructive, invading arm y  of 
“m an-eating” A rgentine ants is m arch
ing on the capital of Texas, according 
to reports from  Austin. Officials of 
the S tate D epartm ent of A griculture 
report a plan for extending w arfare 
agaist the W estw ard  advance of this 
persisten t and costly  pest.

E ntom ologists pronounce the A r
gentine ant a pest in a class by itself, 
a m enace not only to  horticultural in
terests, because it destroys buds, blos
soms, and fruit, but also a source of 
g reat damage to  certain field crops, 
and even a m enace to  hum an life.

In fan ts have been reported  killed by 
hordes of these ants. Federal investi
gators have found localities over-run 
by their hosts until hom es and fields 
were deserted—hum an tenan ts driven 
out by insect invaders.

In troduced  into the U nited  S tates 
probably  at New O rleans by ships 
from  South America, th is highly unde
sirable im m igrant, a native of Brazil 
and A rgentina, now infests o ther sec
tions of the  country. T he Federal De
partm ent of A griculture recently 
placed its N orthern  lim it o f invasion 
a t Nashville, T enn.; the E astern  ad
vance arm ies a t  W ilm ington, N. C., 
and a W estern  group in California. 
F re igh t shipm ents orig inating  in in
fested areas are responsible for the 
w idespread appearance of the insect, 
which has a sto ry  th at reads like fic
tion.

Building everywhere; beneath hous
es or betw een the  walls, in trees, un
der stones, in com post heaps, and 
m any o ther places, the  an t increases 
with g reat rapidity. M ost persisten t 
of all, it destroys o r  drives out the 
native species and penetrates to  every 
crack  and cranny of a dwelling.

T he w orker an ts are dark  brow n, 
sm all in size, and a lm ost om nivorous. 
T hey  will even en te r ice boxes and 
refrigerato rs in search of food, de
terred  not a t all by low tem peratures. 
P o u ltry  raising is attended by  great 
difficulties in localities th ey  infest be
cause the an ts eat young chicks.

T he w orker an ts are  fond of sweet 
stuff. F o r th is  reason the o rchard  
destroy ing  aphids and scale insects 
which excrete honey dew are given 
tender protection. F requently  the 
an ts build p ro tecting  shelters over 
the fru it destroying pests, and often 
th e  w orkers carry  the aphids and 
scale insects to  the young tender

grow th of fruit trees, so th at they 
may m ore easily get the fruit juices.

M illions of dollars have been spent 
in Louisiana com bating  this ant. In 
the orange belt of Texas a system atic 
cam paign was waged effectively by 
the State in co-operation w ith citizens 
of O range and P o rt A rthur. The 
tow ns were laid off in d istric ts and 
the ant arm ies routed  a d istric t a t a 
time.

Corn, sugar cane, and co tton  are 
am ong the  field crops suffering from  
the ravages o f the pest. The w orkers 
are said to a ttend  constan tly  the 
aphids and mealy bugs a ttack ing  these 
crops.

T rap p in g  w ith a m ixture of sugar 
syrup and arsenic ; a tree-banding 
m ixture of one p art of flowers of 
sulphur to six p a rts of com m ercial 
tree-banding sticky m aterial, and 
tape soaked in a sa tu rated  solution of 
bichloride of m ercury  and hung  up to 
dry are some of the w eapons recom 
m ended in the w arfare against the 
an t armies.

A retail m erchant who m ade full 
use of his w indows for display p u r
poses noticed th a t a g rea t m any peo
ple would come into h is store, and 
ask him for som ething th a t he had 
had in his window the week before. 
In  m any cases they  could no t quite 
rem em ber w hat it was. T his gave 
th e  m erchant an idea to  m ove his 
w indow inside the store every week. 
A ccordingly, he placed a large table 
a t th e  fron t of his store  w here it could 
be plainly seen. T hen in trimlming 
his window, he would tran sfer the dis
play from  the w indow  to the  table, 
and let it do du ty  there  for a week, 
while th e  new  display was in the 
window. H e found th a t people were 
rem inded b y  the display inside the 
store of som ething th a t they had  seen 
in the  window the week before. T his 
gave ano ther bo o st to  the m erchan t’s 
business.

Yon M ain
Satisfied Customers

when yon sell

“ S U N S H I N E ”
F L O U R

Blended For Family Uee
The Quality Is Standard and the 

Price Reasonable

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. Eesley Milling Co.
The Sunshine Mills 

PLAINWELL. MICHIGAN

MAKES
THE

7 * * ^  F L O U R

IDEAL
BREAD

ASK YOUR GROCER FOR

MAKES
THE

IDEAL
SPREAD

JU S T  A R R IV E D  C A R LO A D  N E W  CROP JA P A N  T E A S . 
S A M P LE S  A N D  P R IC E S  M A IL E D  UPON R E Q U E S T .

Me n t ISto r a g eCompany
G R A N D  R A P ID S  •  BA TTLE, C R E E K

T V A o /c a a /e  D i s tz-ii>iztcjz’.s
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Comprehensive Plan Adopted By 
Fremont Business Men. 

Frem ont, M arch 21— I thought pos
sibly you m ight be interested in a re
cent action of the Cham ber of Com 
m erce of this city. T he suggested 
program , cony enclosed, was adopted 
at a recent luncheon of the Chamber. 
The Com m ittee on Finances are now 
at w ork and have a fund of $ 1,000 in 
sight for this y ear’s activities along 
th is line. This sim ply m eans a more 
intensive cultivation of the m any 
neglected opportunities of this com 
m unity. Use it if you desire.

D. D. Alton.

„ Suggested P rogram .
1. A doption of a definite policy for 

com m unity up-building th rough  p ro 
m otion and encouragem ent of the 
w idest practical diversity of agricul
tural and horticu ltu ra l activity.

2. A uthorize and appoint an A g
ricultural and H orticu ltu ra l P rom o
tion Com m ittee of th ree  m em bers, 
none of whom  shall have any direct 
in terest in agriculture or horticulture  
unless it be as a grow er. T he duties 
and functions of th is com m ittee to be:

a. C o-operation with and assistance 
to the County A gent to the end th at 
his efforts for this portion  of his te r
rito ry  shall m ost effectively fu rther 
the developm ent sought.

b. C o-operate w ith  the F arm  B u
reau and o ther grow er organizations.

c. Secure and b ring  to the a tten 
tion of the com m unity the inform ation, 
data and services available th rough  
the M ichigan A gricultural College.

d. Visit o ther producing sections 
to secure practical inform ation relative 
to crop re tu rn s and cultural m ethods.

3. A rrange for assisting, so far as 
m ay be practicable, in the negotiation 
of loans to  finance the p lan ting  of 
fruit.

4. M ake available for the expenses 
of this Com m ittee a substantial yearly 
fund.

First Furniture Catalogue Issued By 
a Manufacturer.

Grand Rapids, M arch 21— P erm it 
me to express my appreciation for the 
tim e you have kindly taken in recall
ing events of the early days. I m ight 
go a little further in the W iddicom b 
Furn itu re  Co.’s records and say it is
sued the first catalogue put out by a 
furniture m anufacturer in the U nited  
States. I have one of the original 
copies, bearing  im print of the year 
1877. Both the event you m ention 
and the little I recall are not m atters 
of m om ent at the presen t time, yet 
they  indicate the unbounded energy 
which possessed Grand Rapids in tbe  
early  days that has since b rough t the  
unparalleled developm ent of the in
dustry  and the city itself. T here  w ere 
m any o ther m atters which we had to  
find out, for even in the day when you 
came to G rand Rapids capital was ex
ceedingly limited, and 1 am constantly  
rem inded that Ju lius Berkey and m y
self were pioneers iti m any of thotee 
early struggles and eventually attained 
success.

I read in these lines, also that you 
were not backw ard in this same 
pioneer w ork in the special trip  you 
m ade to Cincinnati in your effort to 
locate the paper required and it re 
m inds me of a time before th a t when 
a certain kind o f sandpaper was being 
made and contro lled  by  a firm in 
Cleveland and I, being determ ined to 
get to first hands in this necessary ma
terial for the furniture business, and 
realizing, perhaps, as did you, that 
New E ngland was the source of sup
ply at th at time for nearly  all m aterial 
of good quality, I m ade a trip  into 
New E ngland and did not re tu rn  until 
I had discovered not only the p ro 
ducers of the sandpaper, but their gen

eral agents as well. In reply bo m y 
question, they sim ply announced they 
had all the business they could care 
for, hence there was no reason why 
they should disturb  their Cleveland 
representative. Your letter recalls 
o ther efforts of th is character that 
were very im portant in the develop
m ent of our industry  and town.

W illiam  W iddicomb.

Reciprocity With Canada.
Canada, one of our best custom ers, 

has been selling us less since the 
em ergency tariff went into effect last 
May, and has been trad ing  m ore w ith 
the U nited K ingdom . I t  is interesting  
to note that the decrease in the value 
of its grain exports to th is country  
ju st about equals the increase in the 
value of its exports to  Great Britain. 
T his does not indicate that the la tte r 
country-is going to supplant us in the 
Canadian m arkets, but it does show 
th at the new tariff law is effecting 
ra ther m aterial changes in the com 
m ercial relations betw een our country  
and the Dom inion. In  view of these 
facts the reports from  W ashington 
th at th e  new L iberal G overnm ent, 
which has just come into office in 
Canada, is m aking overtu res to our 
G overnm ent w ith a view to  nego tia t
ing a trea ty  of reciprocity  are of more 
than  passing im portance. T he idea 
of reciprocal tariff treaties under a 
regim e of high duties is not a new 
one. I t was favored by P residen t M c
Kinley in his last public speeches. 
P residen t T aft eleven years ago suc
ceeded in negotiating  a reciprocity  
treaty , but its acceptance by Canada 
was prevented by bungling politicians 
on both sides of the border. Now 
Canada is tak ing the initiative, and 
as our agreem ent in 1911 has never 
been repealed, all th at is necessary 
is for the Dom inion to do its part. 
T he Fordney  tariff bill, w hich has al
ready passed the H ouse, repeals this 
agreem ent, b u t it is stated th a t if the 
A dm inistration  is inclined to favor 
reciprocity  it can easily h ave  this 
clause dropped by the Senate.

Laugh.
B uild  for y o u rse lf a  s tro n g  box, 

F a sh io n  each  p a r t  w ith  c are ;
F i t  i t  w ith  h a sp  an d  padlock,

P u t  a ll yo u r tro u b les  th e re ,
H ide  th e re in  a ll yo u r fa ilu res .

A nd each  b i t te r  cup  you quaff. 
L ock  all y o u r h e a r ta c h e s  w ith in  it, 

T h en —s it  on th e  lid a n d  laugh .

T ell no one of its  co n ten ts ;
N ev er its  sec re ts  sh a re .

D rop in yo u r c a re s  an d  w orries . 
K eep them  fo rev e r the re .

H ide them  from  s ig h t so com pletely , 
T he w orld will n ev e r d ream  half. 

F a s te n  th e  top  dow n securely ,
T h en —s it  on th e  lid a n d  laugh .

Watson-HigginsMIg.Co.

*
GRAND RAPIDS. MICH.

Merchant
Millers

Owned by  M erchant! I

Prod nets so ld  by
8PjV

M erchant« jj

Brand Recommended
M

by M erchant! 4
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NewPerfectionFioor
Packed In SAXOLINPaper-lined 

Cotton, Sanitary Sacks

PIOWATY METHODS
INSURES

PLEASURE AND PROFIT
TO YOUR

FRUIT AND VEGETABLE DEPT.

M. PIOWATY & SONS, of Michigan

OELERICH & BERRY CO.

O & L
Ginger Cake

and
Red Hen 
Brands 

are

Real Pure 
New Orleans 

Molasses

We pack our molasses in standard size cans, 
which contain from 4 to 6 ounces each more 
than other packers.

Old Manse 
Syrup

It always pays to
BUY THE BEST

Distributed by
ALL MICHIGAN JOBBERS

Packed by
OELERICH & BERRY CO. CHICAGO, ILL.

Prompt Service 
Reasonable Prices 
Courteous Treatment

These three features, combined with a complete stock 
of the highest quality fruits and vegetables, are the 
reasons “we guarantee satisfaction—always.”

THE VINKEMULDER COMPANY
The Oldest Produce Firm Serving the Community

Grand Rapids, Michigan
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W. M. Ackerman Electric Co.

Electrical Contractors
All Kinds of Electrical Work- 

Complete Line of F ixtures.
Will show evenings by appointment.

Michigan Retail H ardw are Association. 
President—Norm an G. Popp, Saginaw. 
V ice-President—Chas. J. S turm er. P o rt
Secretary—A rthur J. Scott. Marine 

City.T reasurer—William Moore, Detroit.

Some F eatures of the Spiring Sales 
Campaign.

W ritte n  for th e  T rad esm an .
T he spring season is to the hard

ware dealer what the C hristm as sea
son is to the dealer in toys. In  the 
spring, business in hardw are—norm al
ly—opens with a rush. F ractically  
every line th a t is carried comes into 
active dem and and sales are heavier 
than a t o th er seasons. Because of 
this, spring  is a season of the utm ost 
im portance to hardw are dealers.

I t  will consequently pay the h a rd 
ware dealer to have his stock ready 
b righ t and early ; and to  launch his 
sales cam paign well in advance of the 
actual demand. R ight now, the  final 
p reparations should be under way for 
getting  the spring  trade moving.

T he trade of the farm er is of p a r
ticular im portance in the spring. In  
o rd e r to  get to  w ork , the farm er 
needs a g reat variety  of goods ob tain
able a t the hardw are store. H e needs 
wire fencing to get his boundaries in 
shape; nails for repairs; paint for re
touching w agons and im plem ents; 
roofing for his b a rns; locks, tools, 
netting  and a hundred and one o th er 
articles. T rue, forehanded farm ers 
have in some instances used the dull 
w inter m onths to do a lot of this 
necessary w ork; but the g reat m ajo r
ity wait until spring is alm sot upon 
them  before getting  their equipm ent 
in shape.

T here  isn’t a farm er w ithin selling 
distance of your tow n who doesn’t 
need a big bill of goods when the 
snow leaves the ground. T he hard
w are dealer w ho can get the ear of 
the farm er and tie up a bunch of these 
o rders is off to  a good sta rt w ith  his 
spring  trade. T he farm er’s business 
m ay not be so big this spring  as usual; 
but there will undoubtedly be some
th ing  for the hardw are dealer willing 
to hustle.

Opinions m ay differ as to the ad
visability of outside salesm anship; but 
few m erchants will dispute the fact 
that, particularly  for the sm all tow n 
hardw are  dealer, outside salesm anship 
is good business righ t at this juncture, 
if the time can be found for it. T o  get 
out am ong the  farm ers and learn their 
needs is one sure way of g e tting  the 
inside track  on their business.

One hardw are  dealer carries out 
th is idea very thoroughly. All 
th rough  the  w inter he m akes trips 
o u t th rough  the co u n try  getting  o r
ders; but m ore especially getting  a 
line on future orders. H e finds ou t 
th at Judson M arling will pain t his

barn  in the spring, th a t Jake Sm ith 
will require a new  m ower, th a t Jim  
Bain is p lanning to  put a new roof on 
his barn , and so on.

About this tim e of year—the middle 
or la tter p a rt of M arch—this h a rd 
ware dealer is ready to “cash in ’ on 
these exclusive tips he has been 
gathering. He looks up his m em or
andum  book, does a little advance 
figuring, and then sta rts  out to sell 
paint to Judson M arling, a m ow er to 
Jake Sm ith, and a supply of prepared  
or m etal roofing to Jim  Bain. H e 
calls on his entire  prospect list; and 
in m ost cases sells a substantial bill 
of goods.

But it is not possible for all dealers 
to follow th is plan. T im e does not 
perm it. F o r those who cannot get 
out and sell the farm er before he has 
a chance to drive in to tow n and get 
w ithin hailing distance o f o ther hard
w are stores, o th er m ethods m ust be- 
found. Sound advertising will go a 
long way. T he farm er reads his news
papers thoroughly. H e notes adver
tisem ents which refer to  goods he 
will need, and digests their contents. 
A stra igh tforw ard  proposition  p re 
sented to  him  through  the m edium  of 
a new spaper advertisem ent, and so 
w orded as to appeal specifically to  the 
farm er, will get his attention.

N ext in im portance to the fa rm er’s 
trade is th at of the builder and con
tractor. W ith  the com ing o f spring  
the builder’s needs will a t once de
velop, and will continue righ t th rough  
to  the end of the building season. 
T here  should be a corresponding  im
provem ent in the dem and for hard 
ware. B uilders’ hardw are, cement, 
bu ild ing  paper, roofing, etc., should 
all be sold in this connection.

The im portance of getting  the trade 
of the con tractors in early spring  lies 
in the fact th a t it is usually possible 
to hold the connection, once it is e s
tablished, righ t th rough  the building 
season.

A plan followed with success by a 
W estern  hardw are dealer is to seek 
out each co n tracto r in th e  city and 
endeavor to reach an agreem ent with 
him  to supply everyth ing required du r
ing the season in these lines. T he 
con tractor gives an estim ate of the 
am ount of building he expects to  do, 
and the hardw are dealer then  figures 
out about w hat the to ta l of his sales 
on these con tracts will be. If  he is 
able to convince the con tractor th a t 
his term s and his goods are righ t, he 
is in a position to  account w ith a de
gree of certain ty  on additional tu rn 
over during  the season.

Cement, roofings and sidings are al
so' particu larly  good lines. T he w ide
spread “Safety F irs t” cam paigns and 
the agitations with regard  to fire loss-

549 Pine A venue, N . W ., Grand Rapids, M ichigan
Citzens 4294 Bel1 Main 288

O ur travelers are out w ith  the new things in robes, 
blankets, sheep lined coats and mackinaws. In  the 
past our line of th is merchandise has alw ays been 
a strong and active one and for 1922 you will find 
m any fine additions.
K indly w ait un til our salesman calls on you and 
then look over the line. You will be glad you 
waited for this.

Brown & Sehler Co.
Grand Rapids " Michigan

Michigan Hardware Company
100-108 Ellsworth Ave., Corner Oakes 

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware, 
Sporting Goods and

F I S H I N G  T A C K L E

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.
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es should be capitalized by  the hard
w are dealer fo r the  benefit of the 
roofing trade. Sheet m etal for ceil
ings, roofs, walls and sidings, as well 
as certain  prepared  roofings, can be 
successfully pushed in this connection.

No hardw are dealer, w ith spring  ap
proaching, should overlook th e  pos
sibilities p resented  by the back yard 
gardener’s trade. Now is a good time 
to get ready som e of the display ac
cessories—to p lan t the boxes of corn, 
lettuce, radishes, etc., th a t can be 

•used a little later to b righ ten  up a dis
p lay of gardening tools. Show these 
goods early, get the gardening en
thusiast thinking about his hobby, and 
his ideas will have tim e to expand be
fore the season actually starts.

An effective and yet simple display 
was put on by a sm all town dealer 
last year. He showed a lawn sw ing 
in one corner of the window. T he floor 
was covered with excelsior sprayed 
with green pain t to rep resen t grass, 
and a neat picket fence arrangem ent 
gave a realistic touch to  the back
ground. An asso rtm en t of law n tpo ls 
was show n—everyth ing from  a lawn 
roller to a pair of shears. Above the 
fence was a large card lettered  as fol
lows :

Reduce the H igh  Cost of L iving
Raise Y our Ow n V egetables 

W e supply everyth ing needed to  
m ake your garden produce fresh and 
abundant supplies.

Garden tools should be advertised 
early  and often in the local new s
papers, in store and in conversation. 
E very  house in your section lacks at 
least one item, a rake, a spade, a hoe 
or a lawn m ower. M ake it a point to 
show  th a t lack and then supply it.

H ousecleaning is ano ther im portan t 
factor in the spring  hardw are  trade. 
T he housecleaning season in the 
hom e involves the purchase of m any 
things. T here  m ust be cleansing m a
terials, polishes, broom s, mops, dust- 

' ers, ham m ers, tacks, carpet stre tchers, 
carpet beaters, curtain stretchers, etc. 
M any of these item s have to be p u r
chased new every season. T acks can 
never be kept in the house; at least 
they  are never to be found when 
wanted. New b room s and new m ops 
are needed to do the w ork  right.

In  the sale of the goods needed for 
housecleaning, the h a rdw are  dealer 
has plenty of opposition. Grocers 
have been handling powders, com 
pounds and broom s, and they are now 
industriously  creeping into the field 
for o ther lines fo rm erly  found solely 
in the hardw are store. T he furniture  
dealers and the dry goods sto res are 
also in some m easure com petitors. So 
the hardw are dealer, to hold and de
velop the trade in these lines, m ust be 
prepared  to push them  aggressively.

If the hardw are dealer has no t al
ready done so, he should rearrange 
his stock for spring  trade. T he win
te r  goods m ust be put to the rear, 
and the spring  goods' b ro u g h t to the 
front. U ndoubtedly  the question of 
a rrang ing  spring  lines is a difficult 
one. M any a display has been spoiled 
by overcrow ding; this, indeed, is the 
danger w hen the desire is to  b ring  
prom inently  forw ard  every class of 
goods suitable to this season.

Crowded effects are to  be avoided; 
but so far as possible, prom inence

should be given to  the  m ost im portan t 
spring  lines, and especially those m ost 
likely to  lure custom ers inside the 
store. T he problem s o f display and 
in terio r a rrangem ent, in th is connec
tion, dem and careful th o u g h t and 
close attention. Y ou cannot follow 
the  “hit and m iss” idea in a rrang ing  
your store for the sp ring  trade. T he 
detail a rrangem ents m ust, obviously, 
depend to a large ex ten t upon the 
store itself and the hardw are dealer 
m ust adapt his a rrangem ents to  his 
lim itations, or, b e tte r still, m ake the 
m ost of th e  facilities he has.

V ictor L auriston.

has gone out and father is upstairs 
groan ing  w ith rheum atism  in the 
legs.”

“Both legs?” asked George.
“Yes, bo th  legs.”
“T hen I ’ll com e in a little while.”

T en  Com m andm ents F o r  S tore  C lerks
1. Punctuality  — T rea t the tim e 

clock as your friend. D on’t abuse it.
2. A ppearance — See yourself as 

o thers see you. Let your m irro r be 
your guide.

3. Fellow ship—Do you trea t your 
fellow w orker as you would be trea t
ed? S tart the day with a friendly 
spirit tow ard  all.

4. Stock o r D epartm ent—Know 
your stock well. Be able to  tell your 
custom er in telligently  the m erits of 
the particu lar m erchandise being sold 
in your departm ent.

5. C ourtesy—A gift we all have in 
latent form , anxious to come to the 
surface w ith a little encouragem ent.

6 _ S y s te m —S tart the  day feeling 
th at you will do  everyth ing possible 
to  help give our pa trons good service. 
S tudy the system  of this establish
m ent. M ake it your business to  be
come enlightened in the different de
partm en ts that help to m ake our sys
tem  as near perfect as the hum an 
m ind can conceive.

7. Suggestions— Be no t afraid to 
offer suggestions that m ay help this 
store too greater endeavor to please 
our pa trons and our employes. W e 
are all open to criticism  and appreci
ate being to ld  our errors.

8. C o-O peration—M aeterlinck says 
th a t “a single bee lacks the necessary 
intelligence to m ake honey; but a 
hive of bees develops a high o rder of 
intelligence. I t is only when they 
w ork to g eth e r that bees are produc
tive.” L et us be bees.

9. Is  your position a one-sided bar
gain? On your side are you a clock 
w atcher? Do you realize th a t you 
are  virtually  a p a rtn e r in th is  business; 
that you get out of it w hat you put 
in? Y our desire to do your best will 
act as a boom erang. I t  will spur you 
on to g reater efforts, which eventually 
will spell “success.”

10. E ventide—Leave the sto re  at 
n ight know ing th a t th rough  the day 
you have done your best. H ave eac:i 
person who com es in con tact with 
you feel that in know ing you she has 
learned the m eaning of “Love thy  
neighbor as thyself.” T hen  and then 
only have you accom plished w hat life 
expects of you.

Wm. D . Batt
F U R S

Hides
Wool and Tallow

A g w t  fo r tho 
Grand Rapids Steam  

Ground Bone Fertilizer

28-30 Louis St.

Grand Rapids, Michigan

Sand Lime Brick
Nothing as Durable  

Nothing as Fireproof 
Makes Structures B eautifu l 

No Painting  
No Cost fo r Repairs 

Fire  Proof 
W eather Proof 

W arm  In W in te r  
Cool In Summer

Brick b  Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction

W H E N  U T H IN K  O F A

Business Education
T H IN K  O F

Bookkeeping, Accounting, A uditing, 
Shorthand, Typew riting , Secy. T ra in ing , 
Salesmanship, Telegraphy and English 
subjects. Catalogue free.

_  ( Day ) S tartsN ew Term  \  Ev' n,ng ] j an. 30.

Signs of the Times
Are

Electric Signs
Progressive m erchants and m an

ufacturers now realize the value 
of Electric Advertising.

W e furnish you with sketches, 
prices and operating cost for the 
asking.

THE POWER CO.
Bell M 797 Citizens 4261

Why He Felt Perfectly Safe.
T hey  were standing a t the front 

gate.
“W on’t you come in and sit a little 

while, George, dear?”
“N-no, I guess no t,” said George, 

hesitatingly.
“I wish you would,” the girl went 

on. “I t ’s awfully lonesom e. M other

The Name on the Sack is a 
Guarantee of its Contents

When specifying cement insist that it be the kind with the 
name—

N E W A Y G O
P O R T L A N D
C E M E N T

on every sack.

You can then be assured that this important part of your 
construction work is being supplied with material that has proven 
its worth, one 't will readily adapt itself to your job, no matter 
what problems or complications may arise.

Newaygo Portland Cement is not limited in use to the con
struction of buildings. It may be used above or under ground, 
in or out of water. Its many uses have brought about a universal 
demand for the cement with a guarantee of uniform quality.

Newaygo Portland Cement Co.
General Offices and Plant 

Newaygo, Mich.

Sales Offices
Commercial Savings Bank Bldg., 

Grand Rapids, Mich.
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fÍHE CÖMMERCIALmVEltl

Gabby Gleanings From Grand Rapids.
G rand Rapids, M arch 21-— The 

Gabby Scribe offers a good Am erican 
dollar for a better piece of pie than is 
served at the Bowman H otel m O t
sego. T he Bowman was first in line 
when hotels reduced their week day 
meals to 65 cents. Sunday dinners, 
consisting of chicken and extras, are 
now 75 cents. A utoists who have en
joyed one of these Sunday dinners 
will travel several miles for another 
chance at them.

T he Anchor, published by students 
of H ope College, is now in its th irty - 
fourth year. D uring its existence 
there have been tw enty-eight different 
business m anagers and as many 
editors. Beginning as a m onthly, it 
is now issued every week during the 
school year from  the office of the 
H olland City News, where every 
num ber has been p rin ted  from  the 
first. A new contract has been 
signed for the com ing year.

George M. W ells, of Toledo, who 
has been visiting his b ro ther, John 
W ells, of the Reynolds Roofing Co., 
expressed considerable surprise at 
the am ount of home building going on 
in Grand Rapids. W hen told of our 
w onderful banking system, our build
ing and loan associations and the in
ducem ents offered to . those who de
sire to  own their own hom es he said, 
“I  vvish Toledo had a bunch of busi
ness men like yours; we could have 
a beautiful city, too.” Mr. W ells is 
connected with the K ent-O w ens M a
chine Co., of Toledo.

R. V. P ilk ington assisted at the 
dedication of a new Council of United 
Com m ercial T ravelers in Ludington 
on Saturday evening.

T he annual convention of United 
Com m ercial T ravelers will be held in 
Ludington June 1 to 3. A lready 
reservations are being made for the 
event and a large attendance is ex
pected. ...

T he Palace bakery, of OwoSso, will 
move into new quarters April 1. New 
and m odern equipm ent has been pur
chased and provision made for handl
ing a g reater volume of business.
• An old-established prin ting  ink house 
in Chicago is advertising for a rep re
sentative in M ichigan, prom ising  a 
perm anent position to  a good man. To 
qualify one should have had some ex
perience as pressm an. T here are a 
num ber of G rand Rapids men well 
fitted for the place.

R upert Cain, who is w orking city 
trade in Chicago, spent Sunday with 
his parents, Mr. and M rs. C. W . Cain, 
on Sherm an street.

T he R eynolds Roofing Co. is again 
in operation  and will soon have the 
usual num ber of travelers o u t after 
orders. The R eynolds sales depart
m ent is 100 per cent. U. C. T.

M onday m orning the gang was in 
line w aiting to register at one of the 
larger hotels in M ichigan, when a 
sign over the desk caught the eye of 
a bald salesm an well to  the front. 
I t  read som ething like this “Notice: 
T ravelers avoid Podunk  on the nth 
account U m teen th  Convention Sons of 
Big Guns (Signed) H otel Blank.” I t 
so happened that signs sim ilar to this 
are com m on around hotels announcing 
com ing convention's, but the bald man 
took exceotions to the wording. “W ell. 
I ’ll be hanged i'f th at isn’t the m ost 
im pudent, the m ost insulting th ing  a 
m an has to  face on a M onday; who 
w ouldn’t avoid any town after read
ing a notice like tha t; the H otel

B lank m ust think m ore of conven
tions once a year than  travelers who 
visit regularly ; as though we were 
good enough when o ther patrons were 
not procurable.” I t was the Post 
T avern, a t Battle Creek, that sent out 
notices recently  containing the neces
sa ry  inform ation couched in w ords 
more acceptable, and in language be
fitting a hotel of its class. T he an 
nouncem ent read: “A ttention, lrav e l-  
ers— If necessary to rem ain over night 
with us on the ’teenth kindly, make 
reservations early, as we will be 
crow ded on account of convention.

Com plaints have been registered 
against the fare and rates at a hotel 
in M ontague. Meals are still 75 cents 
for o rd inary  fare, with the cheapest of 
paper napkins on the table. O ther 
hotels along the P en tw ater branch are 
reported  as serving dinners as palat
able for less money and w here real 
cloth napkins grace the board.

The O tsego Union, published by 
George R. Brown, has purchased a 
Lee two revolution book and job 
press with individual m otor equipm ent 
m anufactured by the Challenge M a
chinery Co., of Grand Haven. This 
is the tw enty-second m achine of its 
kind that has been installed in M ichi
gan prin ting  offices during the past 
few m onths.

A dozen or m ore travelers w ho call 
on the prin ting  trade in response to 
invitations attended the annual ban
quet of Grand Rapids P rin ting  H ouse 
C raftsm en at the A ssociation of Cc>m- 
m erce room s on W ednesday evening. 
A delightful d inner wa's served by Mr. 
Baumann and his assistants, followed 
by m usical stunts and speeches. H arry  
C. W hite as toastm aster was equal to 
the 'occasion. E. J. M cC arthy, of 
Chicago, was the principal speaker. 
Every  m om ent wa's one of surprise 
and am usem ent, not the least of 
which was when a newsboy suddenly 
burst into the room  crying “ex tra  
paper, all about the bank robbery ,” 
and scattered  copies of a full size 
new spaper gotten up especially for the 
occasion. T he bank robbery with 
“scare” head proved to  be a p rin te r’s 
bank and th e  loss was a p rin te r’s “pi”. 
This paper was m ost cleverly designed 
and edited, even to the display adver
tising, each of which was a perfect 
scream , as were th e  editorials and 
reading m atter. The space given to 
Dw ight Bros, paper house announces: 
“Y ou’ll find ifs asleep next to the 
switch tracks across from  Sw ift’s hog 
house.” Central M ichigan Paper Co.’s 
announcem ent contained the w ords; 
“ You can distinguish ou r b rands by 
the finger m arks,” while Tobin  Len 
advertise the “finest line o i bunk in 
the city, visitors welcome and stogies 
free to the ladies.” M any speccial 
engravings and half-tone cuts were 
made for this issue. T he produciton  
m ust have cost a neat sum, but that 
each one in the scheme donated  h;s 
services. Every  available copy of this 
paper was a t a prem ium  and m any 
were mailed to out-of-tow n friends as 
souvenirs of the occasion.

I t  was during that sho rt period of 
relaxation before bedtim e in a country  
hotel one evening last week. O rders 
had been w ritten  up and m ailed with 
the usual daily reports. T he double 
quartet of card players had adjourned 
to the hall bedroom  as card players 
will do afte r the w orkers can no 
longer be annoyed. T he new man, 
his first trip  out, had finished “selling” 
his line and his house to  a m ore or 
jess disinterested bunch and conversa-

One half block £ s s f  
o f the Union Station 

GRAND RAPID! niCH

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED 
Rate« $1.0« and up 

EDWARD R. SW ETT, Mgr. 
M u s k e g o n  M ic h ig a n

HANNAFORDS 
NEW CAFETERIA

9-11 Commerce Ave., or 
45 Monroe Ave.

For The Past 10 Years
Prop, of Cody Hotel Cafeteria

Chocolates
Package Goods of 

Paramount Quality 
and

Artistic Design

HOTEL RICKMAN
K A LA M A ZO O

One block from Michigan Central 
S tation. H eadquarters U. C. T. 

Barnes A  P feiffer, Props.

H O T E L  W H IT C O M B
St. Joseph, Mich.

European F lan
H eadquarters for Commercial Men 

m aking the Tw in Cities of
ST. JO SEPH  A N D  B E N T O N  H A R B O R
Remodeled, refurnished and redecor

ra ted  throughout.
Cafe and C afeteria in connection 

where the best of food is ob
tained a t  m oderate prices. 

Rooms w ith runn ing  w ater $1.60, w ith 
private to ilet $1.76 and $2.00, w ith 

private ba th  $2.50 and  $3.00.
J. T . T O W N S E N D , Manager.

PARK-AMERICAN
HOTEL

Near G. R. & 1« Depot

Kalamazoo
European Plan $1.50 and Up

ERNEST McLEAN, Manager

3 Short Blocks from Union Depot and Business Center

HOTEL BROWNING
MOST MODERN AND NEW EST IN

GRAND RAPIDS
ROOMS with Duplex Bath $2.00; With Private Bath $2.50 or $3.00

C U S H M A N  H O T E L
P E T O S K E Y , M IC H IG A N

The best is none too good for a tired  
Commercial T raveler.
T ry  the C U S H M A N  on your next tr ip  
and you w ill feel righ t a t home.

W estern Hotel
BIG RAPIDS, MICH.

Hot and cold running water in 
all rooms. Several rooms with 
bath. All rooms well heated and 
well ventilated.

A good place to stop.
American plan. Rates reason

able.
W ILL F. JENKINS, Manager.

C O D Y  H O T E L
GRAND RAPIDS

d  a t f q  i $1.50 up without bath h A  1 h o  |  J2.50 up with bath

CAFETERIA IN  CONNECTION

Beach's Restaurant
Four doors from Tradesman office

QUALITY THE BEST

“ A  MOTOR CAR
is  o n l y  as  g o o d  
a s  t h e  h o u s e

THAT SELLS  IT ."

We consider our Service 
organization second to  none in 

Michigan.

Consider th is when you buy your 
NEXT CAR.

WE SELL

Pierce-Arrow
Franklin

Oldsmobile

F. W. Kramer Motor Co.
Grand Rapids, - Michigan

1
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tion lagged for a time, when the old 
tim er piped out: “W ell, fellows, I like 
to be sold, w hether it be life insur
ance, c igarettes or a railroad ticket.
T he salesm an should know his goods, 
know them  better than  the purchaser 
and the la tter is ahead in the sale if 
he is carefully and rightly  sold. L ast 
sum m er I wanted to go to_ New Y ork 
on business and, having a little tim e to 
spare on the way, decided to  take the 
family. Going to the consolidated 
ticket office in G rand R apids I ap
proached the counter and enquired of 
a beardless youth what he would sug
gest as a route, saying I had traveled 
the usual roads m any tim es and w on
dered if he could offer som ething dif
ferent. H e gave me the icy stare  and 
stated quite d istinctly  the price and 
departure  and arrival of trains. T here 
were no connections, no stop-overs, no 
changes, the car went th rough ; to  go 
by way of B oston would be out of the 
way and well-nigh impossible. H e 
even looked dism ayed when I sug
gested a Southern route o r one to the 
N orth , displaying the fact that his 
geographical education had been neg
lected and that he was very much out 
of place in a railw ay office. Failing 
to get satisfaction from  the youngster 
and o ther clerics about the  office be- 
ing occupied a t routine w ork I went 
to the union depot, where prices were 
quoted as before, likewise departure 
of trains and their tim e of arrival at 
destination. T he clerk was courteous, 
but very busy. H aving  made reply 
to his own satisfaction, he left me a t 
the window and w ent about his busi
ness. Slightly peeved, I strolled over 
to the Grand T runk  depot and m et the 
agent, Mr. Justin . H e listened a tten 
tively to my problem s and asked a 
few "questions, as would any good 
salesman. “H ow  would you like a 
trip th rough  the T housand  Islands by 
boat, take a day o r so in M ontreal, 
Quebec and back by w ay of Boston? 
said he, spreading out before me a 
beautiful fo lder teem ing with pictures 
and views along th e  route suggested. 
H e talked of the beauties and 
pleasures of this route as though he 
had but recently m ade the trip . I 
wa's sold on the idea and before he 
had finished w ith the description, I 
cut in with, “B ut w hat is all th a t go- 
ing to cost?” T aking  his own time to 
reply, I was pleasantly  surprised  at 
getting  so m uch for the price. Let 
me prepare a schedule and if you fol
low it closely there will be no trouble, 
no inconvenience and no d isappoint
m ents ” I b o ugh t the tickets and the 
family traveled as directed, surprises 
in store a t each change of cars and 
every stopping place, for this m an 
had wired ahead for reservations and 
our com forts were orovided for as 
though on a personally  conducted ex
cursion. I t was a pleasurable trip  
and one we hope to  enjoy again an
o ther sum m er. No less than a dozen 
of our friends follow ed the same 
course during the season and o n  our 
recom m endation. Not one returned 
disappointed.”

G ordon B. E v arts has engaged in 
the d rug  business at Pearl street and 
South F ro n t avenue. T h e  stock ana 
fixtures were furnished by the H azel- 
tine & Perk ins D rug  Co. Mr. E varts 
was form erly  head clerk for W m . E. 
W hite, the E ast Fu lton  street drug- 
gist.

A sm all m an can m ake a b ig  job 
shrink, bu t it takes a big m an to make 
a sm all job  grow .

Lee M. H utch ins leaves th is even
ing for Charlevoix, where he will 
spend T hursday  with his friend, F loyd 
Fessenden. In  the evening he will 
speak a t the annual banquet of the 
Petoskey C ham ber of Commerce. 
Saturday noon he will talk  at A d inner 
m eeting at the A ssociation of Com
m erce restaurant.

L. L. Gillarde, who has acted as 
m anager of the G rand R apids branch 
of M P iow aty  & Sons for the  past six 
m onths, has been transferred  to  Chi
cago, w here he w ill be identified w ith 
the paren t organization. He is suc-

ceeded by W m . A. M air, who has had 
tw enty years’ experience in the fruit 
and produce business, having been 
long connected with the well-known 
house of G am ble-Robinson Co. as 
m anager of its b ranch at R ochester, 
Minn. F o r som e years he was en
gaged in the produce business a t St. 
Paul under the style of the W m . A. 
M air Co. F o r the past th ree  m onths 
he has acted as m anager of the M us
kegon branch  of Piow aty  & Co. H is 
successor at M uskegon is H enry  
Cooper, who has been connected with 
the produce business at M uskegon in 
various capacities for the past nine 
years. John  B. Olney.

for those whose business take's them  
to the Canadian side.

T he M cK inney Building Co. has de
cided to wind up its business affairs 
and dissolve.

T he new high school at R udyard 
was opened with due pom p last week. 
W ith  the exception of our high school, 
it is one of the finest in Chippewa 
county and R udyard  has cause to  feel 
proud of it. T he building is m odern 
in every detail. I t  is a tw o-story  
structure, w ith a fine auditorium , 
splendid class room s, san itary  drink
ing fountains, etc. I t  is a credit to 
the enterprising  town of R udyard.

Sam  K irvan and Ed. Dynes, the

FABLE OF TH E UNPAID BALANCE.
By the  Gabby Scribe.

r n H E R E  once lived a man, a country  m erchant, in the  land of 
I  Leelanau which is beyond Benzie. H e owned a sm all stock 
A  goods and a large family and being a good feeder his inc°nje 

was bu t little  m ore than  his outgo. A m ong the g rea t m ercan t le 
houses th is m an was an unknow n factor and B radstree t quoted not 
of him. H ow beit there  was a certain  prune peddler trave ling  to r  a 
H ouse in the land of K ent, which is below  W exford , m ost a day s 
journey by Pere  M arquette. And it came to  pass th a t a g rea t friend
ship developed betw een the country  m erchant and th is prune peddler 
w ho called fo r an order a t the beginning of each m onth. As tim e 
passed they became quite confidential, calling each o th er by their 
sir nam es. W hen w inter had gone and frost came from  out the 
ground and trees began to  bud, a strange  m alady a ttacked the ped
dler, who bared  the secrets of his heart to  the  m erchant and described 
his sym ptom s, saying: “Oh, m y good sir, I fear d lness has
upon me since the days have w arm ed, for I have th a t tired  feeling 
and a longing for the g reat outdoors w ith a day on the  stream . 
W ith  th a t sym pathy of one who was likewise afflicted, the m erchant 
replied: “B rother, I am  also sm itten; let us toge th e r seek a  cure
during  the  next full m oon, fo r by then  the arm y of h rst-day  en thus
iasts will have departed  for the  rem ainder of the season. M ake thou 
a special trip  and bring  thy  big boss, fo r I would show  him  a good 
tim e since I m ust needs stand in w ith him. W rite  me the week before 
thou com est th a t I m ay prepare  bait and tackle. And when the 
peddler was gone th is m erchant said unto  his be tte rha lf: Un, w ne
of m y youth , m other of my six children, I have a g reat idea. W e 
will en terta in  the  big guy who sits behind b rass rails in the w hole
sale house. T hou  shalt prepare a good m eal for his com ing; yea, thou 
canst boil the brow n hen and m ake a g rea t feast, w hilst I conduct 
him  in the sm all hours of early m orning to  the  tro u t stream  th a t is 
near by and see to  it th a t his basket is well filled. And w hen the 
day is spent we will shove our feet under the table and fill ourselves 
w ith good eats such as thou only can prepare. I t  w ill be a g reat day 
and I will stand well w ith th is big guy, for I will m ake peace w ith 
him. H e will w rite of his com ing th a t we m ay prepare a welcome.
I t  cam e to  pass th a t about the end of the th ird  week there  w as great 
excitem ent in the sm all burg, for the lim ited halted a t the depot a t 
4 a. m., leaving two passengers upon the  platform . Soon thereafte r 
the m erchant was aw akened by loud w rapping and the bark ing  of 
his hound dog. W hen he had dressed and repaired to  the fron t of 
his store, g reat was his surprise, fo r w ithout stood the prune peddler 
and his big boss. “W hy sleepest thou  a t this hour?” spoke the ped
d ler in m ild w rath , “has thou so soon forgo tten  the engagem ent? 
W here  is th y  rod and thy  creel? H ast thou  not procured  bait from  
the barnyard? H ave we not tw ice w ritten  thee of our com ing th is 
day?” And the m erchant was sorrow ful, m aking reply thusly : “By
gravy old top, I have two letters from  th ine house th at rem ain 
unopened upon the counter, because thy  credit m an doth  pester me 
these four weeks for a past due balance of $1.24 which I have neg
lected to  rem it. T h ink ing  they were from  him I paid little  heed, 
know ing he was but a hireling  and th a t I would take care of it when 
convenient to  do so. F o r my carelessness, a perfectly  good day is 
spoiled.” And they departed  from  him, each go ing his way, and the 
prune peddler cam e no m ore, nor did his big boss who sitte th  behind 
the b rass rail.

Items From the CloveTland of Michi
gan.

Sault Ste. Marie, M arch 21— F. J. 
Allison, Sw ift’s well-know n jbeefer, 
m ade a trip  to Saginaw  and F lin t last 
week to  help him  decide upon the 
m ake of a car which would stand up 
under the m ileage he has in store for 
it this sum m er. F ran k  says the robins 
are very scarce from  G rayling up. H e 
got back ju s t in tim e to  escape Sun
day’s big snow storm . , .

F ran k  O ster, th e  Soo’s o rig inal old 
tim er in the restau ran t business, after 
being convinced th a t the South is not 
in it w ith the N orth  for business, has 
opened a new quick lunch and will 
specialize on  Coney Island sandwiches 
which will give the Eskim o pie a hot 
chase in o u r city.

T he ferry  betw een the two Soos 
expects to s ta rt operations w ithin the 
next week. T he ice ’bridge has been 
discontinued and the  only m eans of 
connection is the  train  service a t pres
ent. T herefore  it is very inconvenient

new proprietor's of the Em pire pool 
room -and  billiard parlors, are m aking 
m any im orovem ents and have added 
a radio station, so their pa trons will 
be afforded an opportun ity  to  hear the 
concerts which are being received 
from  different parts of the country. 
T hey have installed several hundred 
theater chairs, which will be ready 
w ithin the next few weeks.

Chicago is p lanning the biggest zoo 
in the world. Chicago needs it.

W . J. Taylor, a form er resident of 
th is city and  the first officer of the 
steam er M arigold of the light house 
service, has been appointed to  the 
position of m aster of the G overnm ent 
S. S., Aspen.

T he branch grocery store of P . T. 
M cK inney & Sons, in the E ast end, 
was considerably dam aged by fire 
Sunday night.

N. K. Dow, L ibby’s canned meat 
salesman, is paying the Soo a visit this 
week. Mr. LaD ow  is a  booster for 
Cloverland during  the curtailing  of

business in the South and says the 
Soo looks good to him. as com pared 
with Lower M ichigan cities.

This business revival seems to  be a 
p ro tracted  meeting.

T he late W . J. A tchison, who for 
sixteen years was the faithful m anager 
o f the Postal T elegraph Co. here, was 
laid to rest in his old home town at 
Cornwall, O ntario , last Tuesday. He 
will be greatly  m issed by his m any 
friends who adm ired him for his 
pleasing personality  and respected him 
as an esteem ed citizen.

T he new tourfet booklet is alm ost 
finished. George E. Bishop, Secretary- 
M anager of the U pper Peninsula De
velopm ent Bureau, announces the new 
booklet will feature m ainly a detailed 
description of the m any touring  and 
side roads th roughout the Peninsula, 
em phasizing the particu lar points of 
historical interest. A list of the 
hotels, garages, sum m er resorts, free 
cam ping sites, etc., is given w ith the 
correct addresses. T he new highway 
map which will designate the  estab
lishm ents noted on the list will m akt 
the tourist book a very complete guide 
for the tourist and will be a big asset 
to the m erchants in Cloverland.

Prohibition  will remove wine stains 
from  the table cloth. .

Bert. W ylie, who has been w ith the 
Postal Telegraph Co. for the past six 
years, has been prom oted to  the posi
tion of m anager. Mr. W ylie needs no 
introduction  to the patrons of the 
Postal, as he has served the office as 
efficiently as did the late m anager. He 
is being congratu lated  on his prom o
tion by his m any friends.

Spring is here, but it would have 
passed unnoticed had it not been for 
the calendar, as it started  in like the 
first day of w inter. N evertheless 
“ Bill” W eber tells his friends to “Say 
it w ith flowers.”

Jam es Bechard, E ast P ortage 
avenue druggist, re tu rned  to the city 
recently, after having spent a week 
with his b ro ther in Detroit.

W. T. Feetham  has engaged G. D. 
Rowe, of D etroit, to take charge of 
the optical departm ent of his jew elry 
store." Mr. Rowe is a registered  op
tom etrist and was form erly connected 
with “Square Deal M iller” in D etroit.

W illiam  G. T apert.

Annual Meeting of Post A, T. P. A.
Grand Rapids, M arch 21—The 14th 

annual m eeting of P ost A, T. P. A., 
will be held at the A ssociation of 
Commerce, M arch 25, at 7:30 p. m. 
sharp, for the election of officers and 
such o ther business as m ay regularly 
come before it.

H ow ard  Slootm aker, John L. Dows, 
Gerald R. Ford  and George I r i tz  
compose the E ntertainm ent Com m it
tee A liberal allowance has been 
provided and they have prom ised a 
real live tim e for all w ho attend. 
F ran k  H eath  and C. I. W illiam s have 
charge of the 'buffet luncheon, etc. 
D on’t miss it! Som ething Rood!

Clyde E. Brow n and F rank  B. 
W inegar are acting  as a special com
m ittee on publicity and prizes to be 
given to mem bers. I t  will be som e
th ing  w orth while. ,

Jack  L aram y is away on his honey
moon and he appointed A rthu r D. 
Carrel, chairm an, to com plete a r
rangem ents in his absence, and be
lieve me, it is going to be the biggest 
time P o st A has ever had. .

Charles D. Sharrow  hars a special 
duty to perform  and it is a complete 
surprise. , ,

T h is is all free to  m em bers, regard- 
of w hether you secure an application, 
but “let’s go” and put our m em ber
ship over the top by securing a new 
m em ber and send it in at once with 
$5.68 and invite him  to attend this 
meeting. H is  application will admit 
him If you need m ore call the Sec
retary  Clyde E. Brown.

If you never show any public spirit 
in connection w ith affairs in your 
town, w hat claim have you upon the 
patronage of those who are trad ing  
with public-spirited com petitors.
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Michigan Board of Pharmacy.
P re s id e n t—.Jam es E . W ay, Jack so n .
Sec 'y  and  T re a s .—C h arle s  S. Koon. 

M uskegon.
D irec to r o f D rugs  an d  D ru g  S to res— 

H . H . H offm an, S an d u sk y ; O sca r W . 
Gorenflo, D e tro it; Jac o b  C. D ykem a, 
G rand  R ap ids; J . A. S k in n er, C edar 
S p rings. . . .  „  ,,M arch  E x am in a tio n  S ession—G rand  
R apids, M arch 21, 22 an d  23.

J u n e  E x am in a tio n  S ession—D etro it. 
Ju n e  20, 21 an d  22.

Scientific H andling  of F o o d  Products 
B y D ruggists.

Judg ing  superficially, with the 
m ind’s eye turned more to the past 
than to  the future and influenced by 
deprecating rem arks of the older 
school of pharm acists, m any m em bers 
of our profession have arrived a t the 
conclusion that the purely com m ercial 
side of pharm acy has now reached the 
peak of its developm ent, in fact, th at 
it has been carried too far. Laboring  
under this belief and being  mindful 
and anxious about the good name of 
professional pharm acy, m any of these 
well intentioned gentlem en have for 
years past sought w ith increasing 
anxiety a way out of the dilemma. 
M ore and m ore therefore, m any of 
the thoughtful, active and leading 
spirits of our vocation are inclining to 
separation of com m ercial from  p ro 
fessional pharm acy. In  this tentative 
solution of the problem , they  fail to 
take in to  consideration that, even 
were the correctness of their sugges
tion adm itted, the solution would ap
ply to p a rt of the problem  only, since 
it would leave out the m any thous
ands of d rug stores located in small 
tow ns, villages as well as the  residen
tial and suburban sections of the larg
er cities. In these m any thousands 
of d rug  stores, it would be absolutely 
impossible to  divorce professional 
from  so-called com m ercial pharm acy, 
as th is som ew hat indefinite term  is 
understood. Ream s have been w rit
ten upon this vexatious subject and no 
doubt m any m ore volum es will be 
added to  this very in teresting  discus
sion. H ow ever, th is paper is no t in
tended to en ter th is particu lar field 
of debate. T he foregoing rem arks 
are intended to serve ra th e r as an in
tro d u cto ry  excursion into an entirely  
different angle of the problem  and if 
the deductions and speculations will 
lead to  fields new and  perhaps 
startling , we m ust bear in m ind th a t 
this is the  w ay o f the world and th a t 
approaching changes in th e  historical, 
com m ercial, m echanical and  social 
s truc tu res of th is little planet of ours 
have alw ays elicited a t first opposition, 
ridicule or persecution, one of them , 
or all of them .

T o begin a t the beginning of this 
different view angle, let us exam ine 
and speculate a little  w hither the  p ro
fessional side o f  our business is d rift
ing  to. W e all know  w hither com 
m ercial pharm acy is nav igating  to  to 

w ards ever g reater expansion and 
elasticity. But professional pharm acy 
no one seems to w orry  about. I t  is 
alm ost presum ed to  be a fixed, im 
m utable, im m ovable proposition, at 
least as far as its practice in o u r d rug 
stores is concerned. But is it? L et 
us see. Say about tw enty-five years 
ago physicians were w riting  prescrip
tions for galenicals and  patients were 
taking medicine. “T hem  was the so- 
called happy days” of pharm acy. But 
oh! how the physicians and the  public 
have drifted since 1 In  th a t span of 
time the physicians have drifted into 
and traversed  the fields of c. c. tablets, 
pill therapy, bactero-therapy, d rug 
nihilism , anim al ex tract therapy, X- 
ray, blue-ray, and pink ray  treatm ent, 
electric vibrations, m ud ba ths and last, 
but not least, diet.

W hile the physicians were thus en
gaged, the public were experim enting  
on their own hook. W hile tw enty- 
five years ago  the stock of so-called 
paten t m edicines was ra th e r crude 
and homely, to-day some of the 
“swellest and m ost high fa lu tin” e th i
cal p reparations are screening their 
curative virtues a t the public from  
pages of the daily penny dreadfuls— 
now two and th ree  cents. M any 
ethical p roprietaries which years ago 
were m asquerading in scientific sheep’s 
clothing, appearing  upon prescrip 
tions only, have to-day discarded the 
outer coating and appear in the vul
gar w olf’s apparel—direct from  the 
m anufacturer to  you—as the saying 
goes.

T his kind, as well as m any o ther 
kinds of self-m edication have grow n 
apace. E very  new spaper has a physi
cian upon its staff who instructs the 
public how to rem ove a corn or reduce 
the size of their liver. W e have the 
hom eopaths, who 'boast of one drug 
store in G reater New Y ork, and  th at 
one is never busy. O steopaths tickle 
their p a tien t’s bones, while chiroprac
to rs m anipulate their spines. N atu ro 
paths follow  so-called n a tu ra l curative 
system s. T h e  follow ers of F a th er 
K neipp’s walk on the  wet g rass early 
in the m orning—w hen n o  one is look
ing. H y d ropaths a ttem p t to  cure by 
various w ater applications. O f ph y 
sical cu ltu rists who cure by  physical 
to rtu rin g  th ere  are  legions. T hen  we 
have C hristian Scientists w ho deny 
there  is such a th ing  as pain o r dis
ease. Also the m ental healers who 
cure disease by  applications of mind. 
And we are  not th ro u g h  yet. N ow  
come the advocates of fasting; o f m ilk 
cure; of rest cure, and  etc. N ow  it is 
not our purpose to  en ter here into 
any ' discussion of the m erits o r  de
m erits of the various drugless cults o r 
system s. I  m erely w ant to  call a t
tention  to  the  m any thousands of in
dividuals and families who are believ

ers and supporters of one o r  ano ther 
of the above system s and who n a tu r
ally do not call upon regu lar physi
cians for treatm ent or, if they do only 
very seldom. T here  is no denying 
that these various schools are  on the 
increase and so are th e ir follow ers. 
Such being  the case, and should th is 
ratio prevail and  persist, then, in due 
time we will not have to  w orry  about 
separating  professional from  com 
mercial pharm acy—there  will be little 
left to  separate. T he thought occurs 
w hether the enthusiasm  for com m er
cial pharm acy w ith the m any is not 
a m ore or less unconscious reflex 
sentim ent in the  direction of self 
preservation .

N ow  we will go a step fu rther in 
analyzing conditions w ithin our own 
camp and a step nearer to the p ro p h e
cy in store.

Of late years the ailm ents of chil
dren as well as th e  chronic diseases 
of adults have largely come to  be 
treated  m ainly by diet, w ith  perhaps a 
m inim um  am ount of m edication 
throw n in. T he dyspeptics, the  rheu
m atics, the tubercular, the sufferers 
from  heart trouble, blood pressure, 
arte rio  sclerosis, B rig h t’s disease, 
gall stones, etc., are treated  m ainly by 
diet and o ther drugless m eans, while 
a m ajority  o f  sufferers from  acute dis
eases are shipped off to private or pub
lic hospitals, sanitarium s and like in
stitutions. W ith  th is gloom y recital 
in mind, the w onder is no t th a t we get 
so few p rescrip tions on the  average 
but th a t we get any a t all. H ow ever, 
let us cheer up. T he d rug  business is 
not destined for extinction. O n the 
con trary , the d rug  business is going to 
develop and grow  in scope, in service 
and usefulness to  the com m unity. 
W hereas the sm all individual stores 
of various classes are being  gradually  
discarded and abandoned, th e  d rug 
sto res are absorb ing  m any of their 
functions thereby  expanding and  im 
proving constantly . T he  greatest new 
service of the d rug  store is yet to 
come and  it  will come a s  a legitim ate, 
scientific ad junct of our profession in 
keeping w ith its traditions and  con
form ing as sister profession w ith that 
of medicine. T h is service will consist 
of the scientific handling  of plain 
foods and the expert handling  of 
scientific foods—and thereby  hangs a 
tale.

T he question of food for the  well 
or for the ill is no m ore no r less than  
a question of chem istry. Food  has a

very com plicated organic chem istry. 
I t  has its com patibilities, incom patibil
ities, its food values and curative 
values, as well as its pathogenic po
tentialities. T he fact th at diet is be
ing resorted  to increasingly in the 
treatm ent of m any diseases ought to  
give a dignity to food w hich would 
take the handling of a g rea t p a rt of 
it out of the hands of ignoran t and 
often no t very clean grocers, butchers 
and various o ther irresponsible deal
ers and handlers. I t  has well been 
said, “Tell me w hat you eat and  I 
will tell you w hat you are .” Is there 
any th ing  m ore im portan t to the grow 
ing child, the expectant o r nursing  
m other, th e  sick, th e  invalid, the aged 
than their food? In  the ra tio  th a t the 
im portance of food is being increas
ingly recognized by the public; in the 
ra tio  that thousands of those who 
suffer o r those who are  intelligent 
upon the subject and m erely wish to 
do w hat is rig h t; in the ra tio  th a t 
physicians will m ore and m ore rely 
upon food as one of their arm am ent- 
arium s; in such ratio  the sick, the in
valid and the m edical profession will 
w ant this im portan t question in trusted  
to individuals who will know  all about 
the science of food. A lready we are 
handling  num berless baby foods, food 
specialties, ex tracts, condim ents, tea, 
coffee, cocoa and in the large stores, 
fru it jam s, m ayonnaise and some p re 
served fruits. B ut the m anner of our 
handling  of these item s ¡to-day does 
not differ m aterially  from  the m anner 
it is being handled by  o th er than  drug 
stores. T he p resen t handling  of food 
in drug sto res neither lends dignity 
nor can boast of justification. But 
when the ¡time will come wherein 
each pharm acist shall be, in addition 
to his presen t train ing , thoroughly  
trained in the science and chem istry 
of food, w hich is a g reat and m ost 
absorbing study, when, thus trained 
he will be able to answ er all ques
tions on the chem istry  of food, food 
values, food incom patibilities, diges
tibility, etc., and thus be an  aid to  the 
physician and take i t  out of the hands 
of com plete ignorance and darkness, 
a t such a  tim e the handling  o f food 
will become one of th e  largest side 
lines of the d rug  sto re—a side line 
staple, enduring  and ever grow ing, one 
the handling  of which shall require 
scientific tra in in g  of a  h igher order.

T he scientific handling  of food does 
not yet represen t the sum  to ta l of 
future possibilities of the d rug  store.

lllllHlllllllllllllllllllllllllllllllll*»IIHIIItlllllllllllll«IIHIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIHIIIHII*llHII*lllll*llllllll*ll*l*lll, ll*, IMI,l, IIIIIIHIIIIIIIIIIIIIIII, , l**llllll*llllll***ll*IIIIIIHHItt

| HEADQUARTERS |
Advertising Novelties 

of All Kinds
i  i
i  • 11 Will be pleased to submit samples and quote prices. |
| Fair Associations, let us hear from you. |

Grand Rapids Calendar Company
I 572-584 D iv ision  A ve. So. Grand Rapids, M ichigan I 
I i..................................................................................................................................................■II—I—
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E lectrical appliances o f  every descrip
tion, scientific contrivances for the 
household, hygienic w earing apparel, 
scientific photography , the fu rther ex
tension o f  the hom e dye industry, the 
handling  of sm aller a r t objects of all 
kinds, and m any o ther scientific and 
sem i-scientific sidelines will claim 
the atten tion  in a scientific and com 
m ercial way of the pharm acist of the 
near future. S. Kopald.

Planning For the Ann Arbor Conven
tion.

G rand Rapids, M arch 21—A t a re
cent election J. A. Skinner, Cedar 
Springs druggist, was elected P resi
dent of Cedar Springs village. Mr. 
Skinner defeated his opponent by a 
vote 'of nearly  two to one. Besides 
holding this office, Mr. Skinner is one 
of the officers of the local Y. M. C. A., 
m em ber of the M ichigan B oard of 
Pharm acy  and m em ber of the execu
tive com m ittee of the M ichigan State 
Pharm aceutical Association. So you 
see. Jay  is a busy man.

On M arch 17, a get-together m eet
ing was held by the S tate druggists 
and travelers associations, the  Ann 
A rbor d ruggists and the University 
of M ichigan in regard  to form ulating 
plans for the State convention. The 
M ichigan State Pharm aceutical A s
sociation was represented by its P re s i
dent and Secretary, Jo h n  G. Steketee 
and Louis V. M iddleton; Secretary  
W alter S. Law ton represented  the 
M ichigan T ravelers A ssociation; the 
Ann A rbor Retail D ruggists A ssocia
tion was represented by its P resident, 
A lfred M um m ery, and several Ann 
A rbor d ruggists; while the U niversity  
o f M ichigan w as represented  by four 
professors of the Pharm acy  College, 
Dean E dw ard H. K raus, Prof. Charles 
H. Stocking, Prof. W illiam  J. McGill 
and P rof. Leonard  H. W agner. E very
th ing  points, not only to a  very good 
convention, but also to  a convention 
filled with new and novel features. In 
cluded in the en terta inm ent will be 
illustra ted  travel talks in  the Science 
auditorium , a tw ilight organ recital in 
the H ill auditorium , trips th rough  the 
U niversity  buildings, auto trips, ban
quet and danced. T he papers presented 
will be crackerjacks along  the line of 
pharm acy and business efficiency. The

headquarters of the convention will 
be at the M ichigan Union.

Louis V. M iddleton, Sec’y-

Shall We Obey the Law?
Lansing, M arch 21— I drive a m otor 

car; it never occurs to me to  break  a 
traffic law, even though I find some 
of the regulations in my neighbor
hood not to my liking. I keep the 
law  fiflst, because I was taugh t when 
I was a child that life and property  
are secure only when citizens keep the 
law, regardless of w hether they like 
it personally  or not. Again, I keep 
the law because of the children 
around me. I feel that the security 
of the future rests on the fact that 
they see me, their adviser, keeping the 
law of the land. I feel it would be 
very dangerous for me to  put into 
their heads the idea that I only keep 
law's that are personally  agreeable to 
me.

But I hear and I read in the press 
that prom inent men, highly respected 
in their com m unities, men to whom  
the righ ts of life and p roperty  are very 
dear, are sending out letters asking 
w hether certain  county dinners should 
be “w et” o r “dry ,” and deciding th a t 
they should be “wet.” I m eet these 
gentlem en, who boast to me th a t they 
have been to these dinners w here they 
broke the law, and they show  me little 
flasks th at they have brought away. 
In  short, they are law -breakers, keep
ing laws that are personally  agreeable 
to them  and break ing  laws that are 
not.

Now, I w ant to ask them  if they 
think I, a wom an dealing constantly  
with boys and girls, should follow 
their lead and break  the laws that do 
not please me, o r do they th ink  that 
the future citizens th a t I am to mould 
will be better citizens and the coun
try  safer if I teach them  to  keep the 
law regardles's of any personal p re j
udice th a t I m ay have.

I should be pleased if you would 
prin t th is in your colum ns and allow 
it to be answ ered by these very  prom 
inent and intelligent beings, to whom  
I, a m ere woman, should look up.

A. M ere W om an.

T he men who go a fte r th ings are 
the m en who get results. A  dream  
w ithout action is like a bucket w ithout 
a bottom .

STAPLE SUNDRIES
Under present conditions the retailer will do well to buy

only staple merchandise, of any sort, and this particularly
applies to sundries. Keep your shelves well filled with sun-
dries which sell themselves such as:

Safety Razors Popular Books
Writing Paper Candy

Pens Tooth Brushes
Perfumes Rubber Goods
Nail Files Shaving Soaps
Face Powders Razor Blades
Lather Brushes Pound Paper
Razor Strops Typewriter Supplies

Toilet Soaps Pencils Inks Etc.

Hazeltine & Perkins Drug Go. 
G r a n d  R a p i d s ,  M i c h i g a n

Wholesale Drug Price Current
Prices quoted are nominal, based on market the day of issue.

Acid*
B oric ( P o w d . )_17%@ 25
B oric  (X ta l) ____17%@ 25
C arbolic  ______ _ 30® 36
C itric  __________  60@ 65
M u ria tic  _______  3%@ 8
N itr ic  __________ 9(g) 15
O xalic __________ 25© 30
S u lphu ric  ________3%@ 8
T a r ta r ic  ________  40® 60

Ammonia
W ater , 26 deg . — 10© 18 
W a te r , 18 deg . — 8%@ 13 
W a te r , 14 deg . — 6%© 12
C arb o n a te  _______ 22© 26
C hloride (O ran ) 10© 20

Balaams
C opaiba - _______ 60©1 00
F i r  ( C a n a d a ) ___2 50©2 75
F ir  ( O r e g o n )__  60© 80
P e ru  ___________ 2 50@3 00
T olu  ___________1 00®1 20

Barks
C ass ia  (o rd in a ry ) 25® 30 
C assia  (S aigon) 50© 60 
S a s sa fra s  (pw . 55c) ©  60 
Soap C u t (pow d.)

30c ____________ 15© 20

Berries
Ç u b e b __________1 60© 1 76
F i s h ______________ 26© 3«
J u n ip e r  __________ 7© 15
P rick y  A sh  _____  ® 30

Extracts
L icorice  _________ 60© 65
L icorice  p o w d .  70© 80

Flowers
A rn ica  _________  76® 80
C ham om ile (G er.) 40© 50 
C ham om ile R om  75@1 25

Gums
A cacia , 1 s t _____  60® 56
A cacia , 2 n d __ __ 45® 60
A cacia , S o r t s __ 20© 25
A cacia , pow dered  30© 36
A loes (B a rb  Pow ) 25® 35 
A loes (Cape Pow) 30© 35 
A loes (Soc. Pow .) 70® 75
A sa fo e tid a  _____  65© 75

Pow . _______  1 00® 1 25
C am phor _____  1 20@1 25
G uaiac  __________ ©  75
G u aiac , pow ’d_ ®1 00
K ino ____________ ©  75
K ino, po w d ered - © 85
M y r r h _________  @ 70
Myrrh, powdered © 76
O pium  _______  9 00@9 40
O pium , pow d. 10 25®10 60
O pium , g ra n . 10 25® 10 60
S hellac  _________  85@1 00
S hellac  B leached  90®1 05
T ra g a c a n th  ___  3 25© 3 75
T ra g a c a n th , pw . 2 75@3 00
T u r p e n t in e _____  25® 30

Insecticides
A rsen ic  _________  09® 20
B lue V itrio l, bbl. 07% 
B lue V itrio l, le ss  8® 15 
B o rd eau x  M ix D ry  14® 29 
H ellebore , W h ite

p o w d e r e d ____  20© 30
In se c t P o w d e r_45© 75
L ead  A rsen a te  Po. 16© 28 
Lim e a n d  S u lp h u r

D ry  ________  09%@23%
P a r is  G reen  ___  30© 40

Leaves
B u ch u  ________ 1 76@1 90
B uchu , pow dered  @2 00
Sage , b u l k ______ 67® 70
Sage, % loose — 72® 78
Sage, pow dered__55© 60
S enna, A l e x . ___1 40@1 50
Senna , T i n n . ___ 30© 35
Senna , T inn . pow  35® 40 
U va  U rs i _______ 20© 26

Oils
Almonds, B itter,

tru e  — 10 50010 76
Almonds, B itter,

artificial ___  2 50®2 76
Almonds, Swete,

tru e  —.______ 1 00 ©1 26

Almonds, Sweet,
im i t a t i o n ____  6001 00

Amber, c r u d e _ 2 0002 25
Amber, rectified 2 2602 60
A n i s e _-______-  1 2601 50
B ergairon t ___  8 0008 26
C a je p u t_____  1 5001 76
Cassia _______    2 75 @3 00
C a s t o r ________  1 3201 66
Cedar Leaf ____ 1 6001 75
Citronella ______  8501 10
C lo v es_________  3 2503 50
Cocoanut ______  25© 35
Cod L iv e r ___ _1 1501 25
C r o to n ________  2 2502 60
Cotton S e e d ___ 1 1501 25
C u b e b s_______ 9 6009 75
Eigeron _______  4 000 4 25
Eucalyptus ___  75 @1 00
Hemlock, p u re- 1 5001 75 
Jun iper B erries 3 2503 50 
Jun iper Wood 1 60©1 75
Lard, e x t r a ___  1 2501 45
Lard, No. 1 ____ 1 1001 20
L avendar Flow 6 0006 25 
Lavendar G ar’n 1 75@2 00
Lemon _________ 1 75@2 00
Linseed Boiled bbl. © 88 
Linseed bid less 9501 03 
Linseed, raw , bbl. @ 86 
Linseed, raw , less 93@1 00 
M ustard, true  os. ©2 75 
M ustard, artifll, oz. © 60
N e a ts fo o t_____ 1 15® 1 30
Olive, p u r e ___  3 75©4 75
Olive, M alaga,

y e l lo w ______  2 760 8 00
Olive, M alaga,

green _______ 2 7508 00
Orange, Sweet 5 000 6 25
Origanum, pure ©2 50
Origanum, com’l 1 00®1 20
P e n n y ro y a l___  2 50©2 76
Pepperm int ____ 3 25© 3 50
Rose, pure — 12 00®16 00 
Rosem ary Flows 1 5001 76 
Sandalwood, E.

1.   10 50010 75
Sassafras, true 1 75@2 00 
Sassafras, a r t i’l 1 00® 1 25
S p e a rm in t_____  4 50@4 75
S p e rm _________  2 4002 60
T a n s y _______  10 50®10 75
T ar, U S P _____  600 65
Turpentine, b b l ._@ 86
Turpentine,- less 94 ©1 02 
W intergreen,

leaf _________  6 50@7 00
W intergreen, sw eet

birch ________ 3 7504 00
W intergreen a r t  8001 10
W ormseed ____  6 50@6 75
W o rm w o o d_ 18 00®18 25

Potassium
Bicarbonate ___  35® 40
Bichrom ate _____  15© 25
B ro m id e_- _______36© 45
Carbonate _____  30© 35
Chlorate, g ran ’r  23© 30
Chlorate, powd.

or xtal ______  16© 25
Cyanide ________  35© 50
Iodide ________   3 92@4 08
P e rm a n g a n a te_25@ 40
Prussa te , yellow 45© 65
Prussiate , red__  65© 75
Sulphate ______  40® 50

Roots
A lk a n e t________  © 60
Blood, powdered- *u© 50
Calamus ...______ 35© 75
Elecam pane, pwd 25® 30
Gentian, powd—  20® 30 
Ginger, African,

p ow dered_____  23© 30
Ginger, Jam aica  52® 60 
Ginger, Jam aica,

powdered ___  42® 50
Goldenseal, pow. 5 5006 00
Ipecac, p o w d ._ 2 750 3 00
Licorice _______  40® 45
Licorice, powd. 25® 30 
Orris, powdered 30® 40 
Poke, powdered 30© 35
Rhubarb, powd. @1 00
Roslnwood, powd. 30© 35 
Sarsaparilla, Hond.

g ro u n d ______  1 2501 4 t
Sarsaparilla Mexican,

g r o u n d _______  © 80
S q u i l l s ___________35© 40
Squills, powdered 60© 70 
Tum eric, powd. 15© 20 
Valerian, powd. 50© 60

8eede
A n i s e __________ 330 36
Anise, powdered 88© 40
Bird, I s _________ 13© 15
C a n a r y ___________ 8© 16
Caraw ay, Po. .25 13® 15
Cardam on ____ 1 50®1 75
Celery, powd. .35 .25© 30 
Coriander pow. .26 15© 20
D i l l ______________10© 20
F en n e ll _________  18® 25
F l a x __________  07%@ 13
F lax , g r o u n d _07 %@ 13
F o en u g reek  pow. 8® 15
H em p ____________ 8® 15
Lobelia, Powd.   @1 50
M ustard, yellow 10© 16
M ustard, b la c k _16© 20
P o p p y ____________25® 30
Q uince __________ ©2 25
R a p e ___________ 15© 20
S a b a d i l l a _______  20© 30
S u n flo w e r_______ 7%@ 15
W orm  Am erican 30® 40 
W orm  L evant 2 2502 40

Tinctures
Aconite ________
Aloes __________
A rnica ________ _
Asafoetida ___ _
Belladonna .____
B e n z o in __-__
Benzoin Comp’d
Buchu ____ - __ _
Cantharadies __
Capsicum ______
Catechu _______
Cinchona ______
Colchicum _____
Cubebs ________
Digitalis _______
Gentian ________
Ginger, D. S . _
Guaiac _________
Guaiac, Ammon.
Iodine _________
Iodine, Colorless
Iron, c l o . ______
Kino ___________
M yrrh _________
Nux V o m ic a ___
Opium _________
Opium, C a m p ._
Opium, Deodorz’d 
Rhubarb _______

L ead , re d  d ry  _ 12%@12% 
L ead , w h ite  d ry  12%®12% 
L ead, w h ite  oil 12%@12% 
O chre, yellow  bbl. @ 2
O chre, yellow  less 2% ® 6
P u tty  ___________  5® 8
R ed  V en e t’n  A m . 3%® 7
R ed V e n e t’n  E n g . 4®  8
W h itin g , bbl. ___  © 4%
W h itin g  ------------ 5%@ 10
L . H . P . P rep . 2 50 0  2 75 
R ogers  P r e p ._ 2 50@2 75

Miscellaneous

A cetan a lid  _____  55® 76
A lum  ------------- - 08© 12
A lum , pow d. an d

g ro u n d  _______  09© 16
B ism u th . S u b n i

t r a te  _______  2 76@2 93
B orax  x ta l  o r

pow dered  ___  7%@ 13
C an th a rad es , po 1 6 0 0  4 00
C a lo m e l_______  1 28@1 40
C apsicum  ______  40© 45
C arm ine  ______  6 0 0 0 6  60
C assia  B u d s ___  30© 40
Cloves __________ 60© 55
C halk  P re p a re d  14© 16
C hloroform  ____  6 6 (0/ 77
C hloral H y d ra te  1 35 @1 85
C ocaine _____  9 25@10 25
Cocoa B u t t e r __ 55© 75
C orks, lis t, le ss  40050%
C o p p e r a s ___ ____  3 0  10
C opperas, Pow d. 4® 10
C orrosive Sublm  1 06@1 23
C ream  T a r t a r ___37® 45
C u ttle  b o n e ___ 55© 75
D ex trin e  _______  04® 16
D over’s  P o w d e r 3 5004  00 
E m ery , A ll N os. 10® 16 
E m ery , P o w d ered - 8© 10 
E psom  S a lts , bbls. @ 3% 
E psom  S a lts , less  4%@ 09 
E rg o t, pow dered  1 75®2 00
F lak e  W h i t e ___  15© 20
F o rm aldehyde , lb. 13© 20
G elatine  _____  1 30 @1 50
G lassw are, less 55%. 
G lassw are, full case  60%. 
G lauber S a lts , bbl. ©03% 
G lauber S a lts  less  04® 10
G lue, B row n  _ 21© 30
Glue, B row n G rd  12%© 20
Glue, W h i t e ____ 25© 35
Glue, W h ite  G rd. 30® 35
G lycerine _______  21® 35
H ops ___________  66© 75
I o d in e __________  5 63 @6 09
Iodoform  _____  6 60@7 05
L ead  A c e t a t e _ 18© 25
L y c o p e d iu m ___  2 0002  10
M ace ___________ 75® 80
M ace, pow dered  65©1 00
M e n th o l_______  7 60® 8 00
M o r p h in e _____  7 7 6 0 8  80
N u x  V o m ic a ___  ©  30
N u x  V om ica, pow. 23© 30 
P e p p e r  b lack  pow . 32035
P ep p e r, W h i t e _40® 45
P itch , B u rg u n d y  10© 15
Q u a s s i a ___________12© 15
Q uinine ________  82@1 43
Rochelle S a lts  — 30® 40
S a c c h a r i n e ______©  30
S a lt P e te r  _____  1 1 0  22
Seid litz  M ix tu re  30© 40
Soap, g reen  ___  15© 30
Soap m o tt cas tile  22% © 25 
Soap, w h ite  cas tile

case  ____________  @15 00
Soap, w h ite  c as tile

less, p e r  b a r _____ @1 75
Soda A s h _____ 05© 10
S oda B ica rb o n a te  3%®10
Soda, S a l ---------- 2% ©  5
S p ir its  C am phor ®1 35
S u lp h u r, r o l l ___  04® 10
S u lphu r, S u b l ._4%@ 10
T a m a rin d s  _____  25® 30
T a r t a r  E m e tic  __ 70© 75
T u rp en tin e , V en. 50@2 25 
V an illa  E x . p u re  1 76@2 25 
W itch  H azel — 1 4 7 0 2  00 
Z inc S u lp h a te  — 06© 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED
Mushrooms
Prunes
Raisins
Holland Herring 
Flour
Semdac Polish

DECLINED
Cocoanut
H ides
Lam b

AMMONIA 
A rctic Brand 

16 oz., 2 doz. in  c a r to n ,
p e r  d o z . -------- —------\

I X  L , 3 doz.. 12 oz. 4 
3 doz. sm all 6 
2 doz. m ed.

P arso n s,
P a rso n s ,
P a rso n s ,

AXLE GREASE

CANNED FRUIT. 
A pples, 3 lb. S ta n d a rd  1 75
A pples, No. 10 ----- — 6 00
A pple Sauce, No. 2- 2 3a 
A prico ts , No. 1 1 90@2 00 
A pricots, No. 2 — - - - 2  25 
A prico ts , No. 2% 2 25®3 50 

2 doz " lg e . 6 70 A prico ts  No. 10 9 00® 13 50 35 woz.i b B lueberrie s , No. 2 — 3 00
B lu eb errie s , No. 10— 15 00 
C h errie s , N o. 2—3 00(8)3 «>0 
C herries, No. 2% 4 00@4 95 
C h errie s , No. 10 - - — 18 00 
L o g an b erries , No. 2 — 3 00 
P each es , No. 1 — -  1 86
P eaches , No. 1, S liced 1 40 
P eaches , No. 2 - - - - -  2 76 
P each es , N o. 2%, M ich 2 60 
P eaches , 2% Cal. 3 00®3 76 
P each es , No. 10, M ich 7 75 
P each es , N o. 10, Cal. 10 50 
P ineapp le , 1, slic. 1 60® 1 76 
P ineapp le , No. 2, slic. 2 75 
P ineapp le , 2, B rk  slic. 2 26 
P ineapp le , 2%, sliced  3 25 
P ineapp le , N o. 2, c ru s . 2 25 
P in eap ., 10, c ru s . 7 00@9 00
P e a rs , No. 2 -------------“
P e a rs , N o. 2% ----------4 26
P lum s, No. 2 -------------2 2o
P lu m s, No. 2% - - - - - -  \  22
R asp b e rrie s  No. 2, bile, 3 25 
R h u b arb , No. 10 ----- 6 25

CANNED FISH.
C lam  C h’der, 10% oz. 1 35 
C lam  Ch., No. 3 3 00@3 40 
C lam s, S team ed , No. 1 1 75 
C lam s, M inced, N o. 1 2 50 
F in n a n  H add ie , 10 oz. 3 ¿0 
C lam  Bouillon, 7 oz._ 2 50 
C hicken H add ie , No. 1 2 76 
F ish  F la k e s , sm all — l  35 
Cod F ish  C ake, 10 oz. 1 85 
Cove O y sters , 5 oz. — l  35 
L obsters , No. %, S ta r  4 50 
L obster, N o. S ta r  2 75 
Shrim p, N o. 1, w e t __ 2 10 
S hrim p, No. 1. d ry  — 2 10 
S h rim p , No. 1%, d ry  4 00 
S a rd 's , % Oil. k . 4 2 5 ® 4  76 
S ard ines , % Oil, k ’le ss  3 76 
S a rd in es , % Sm oked 7 00 
S a rd ines , % M us. 3 76@4 76 
Salm on, W arre n s , % s 2 75 
Salm on, W arre n s , 1 lb  4 00 
Salm on, R ed  A la sk a --  2 85 
Salm ond, M ed. A la sk a  2 00 
S alm on, P in k  A la sk a  1 45 
S a rd in es , 1m. %, ea . 10@28 
S a rd in e s  Im ., %. 2“
S ard in es , Cal. — 1 75@2 10 
T u n a , %, A lbocore — 90
T u n a , %, N ekco ----- 1 «•>
T u n a , %, R eg en t

CANNED VEGETABLES. 
Asparagus.

No. 1, G reen  tip s  __  3 75
No. 2%. Lge. G r. 3 75®4 60 
W ax B eans, 2s 1 35®3 75
W ax B eans, N o. 1 0 _6 00
G reen B eans, 2s 1 60®4 76
G reen B eans, No. 10_8 25
L im a B eans, No. 2 G r. 2 00 
L im a  B eans, 2s, S oaked 95

B A K IN G  P O W D E R S  
C alum et, 4 oz., doz. 97% 
C alum et, 8 oz., doz. 1 95 
C alum et, 16 oz. ,doz. 3 35 
C alum et, 6 lb., doz. 12 76 
C alum et, 10 lb., doz. 19 00
K. C., 10c, d o z . -----
K . C„ 20c, d o z . -----
K. C„ 25c, d o z . -----
K . C., 5 lb ., d o z . -----
Q ueen F lak e , 6 oz. — 
Q ueen  F lak e 50s, kegs
Q ueen F la k e , 100s, keg  ¿a
R oyal, 10c. d o z . --------  ■“
R oyal, 6 oz., doz. — 2 iv  
R oyal, 12 oz., doz.—
Royal, 5 lb . —- - - -----
R um ford , 10c, doz. — 
R um ford . 8 oz., doz. 
R um ford , 12 oz., doz. 
R um ford , 6 lb ., doz 
R yzon, 4 oz., aoz.
R yzon, 8 oz., doz.
R yzon, 16 oz., doz.
R ocket, 16 oz.

6 20 
31 20 

95
1 85
2 40 

12 60
„  1 35 
„  2 25 
__ 4 05 

doz. 1 25
BLUING

Jennings Condensed Pearl
C -P-B  “Seal Cap" 

C ase ( 1 5 c ) ----- 3 76
FOODS

3 doz.
b r e a k f a s t

C racked  W h ea t. 24-2 4 36 
C ream  of Vfhe& t —— 7 60 
P illsb u ry  s  B es t C er 1 2 70 
Q u ak er P uffed  R ic e -- 6 45 
Q u ak er P u ffed  W h ea t 4 30 
Q u ak er B r fs t  B isc u it 1 90 
Q u ak er C orn  F la k e s  2 80
R alston  P u r i n a -------- *
R alsto n  B r a n z o s ----- 2
R alsto n  F o cd . la rg e  — |  60 
R alsto n  Food , s m a l l -  2 90 
Saxon W h e a t Food  — 4 80 
S h red . W h e a t B iscu it 4 35 

P ost's  Brands.
G ra p e -N u ts . 2 4 s ------- \  8»
G ra p e -N u ts , 1 0 0 s - —  2 76 
P o s tu m  C ereal, 12s — 2 Z6 
P o s t T o as tie s , 36s — 2 85 
P o s t T o as tie s , 24s 2 85

BROOM8 . „
S ta n d a rd  P a r lo r  23 lb . 5 60 
F a n c y  P a rlo r , 23 lb .— 7 ou

C A N N E D  M E A T . 
B acon, M ed. B eech n u t 2 70 
B acon. L ge. B eech n u t 4 50 
B acon, L a rg e , B rie  — 3 00 
B eef, N o. 1, C orned — 2 70 
B eef No. 1, R o as t — 2 70 
B eef, N o. % E ag le  Sli. 1 30 
B eef. No. %, Q ua . s li. 1 90 
B eef, N o. 1, Q ua. sli. 3 25 
B eef. N o. 1, H n u t .  sli. 6 70 
B eef, N o. %, B ’n u t  s li. 3 16 
B ee fs teak  & O nions, Is  3 35 
Chili Con C a., I s  1 35@1 45 
D eviled H am , % s —  2 20 
D eviled H am , % s —  3 60 
H am b u rg  S teak  &

O nions, N o. 1 ------- 3 16
P o tte d  B eef, 4 oz. —  1 40 
P o tte d  M eat, % L ibby  50 
P o tted  M eat, % L ibby  90 
P o tte d  M eat, % R ose 86

% 2 15
Bx. ̂ Fcy,'1 P a rlo r’ 26' lb  9 00 V ien n a  S au s ., N o. % 1 35
E x  F a n c y  P a r lo r  25 lb  8 50 P o tte d  H am , G en “  ,v. o nn Y ie n n a  S au s ., No,

V eal L oaf. M ediumTnv _________________2 00
W h is k "  Ño. 3 ---------- 2 26
W h isk . N o. 1 ------------- * 00

BRUSHES
Scrub

Solid B ack , 8 in . 
Solid B ack . 11 in . 
P o in ted  E n d s -----

___ 1 69
__ 1 76

1 26
Stove 1 10

1 36
Shoe 90

1 25
N o. 3 . _ 2 00

b u t t e r  c o l o r
D andelion , 25c s ize  — 2 85 
N edrow , 3 oz., doz. 2 50

CANDLES
E le c tr ic  L ig h t, 40 lbs. 12.1
P lu m b e r , 40 l b s . ------- 12-8
P ara ffin e , 6 s ------------ 14%
P ara ffine , 1 2 s ------------14%
W l c k i n g ------------------- 40

Derby Brands In Glass.
Ox T ongue, 2 lb . — - 1 9  50 
S liced Ox T ongue, % 4 60 
C alf T ongue , N o. 1— 6 45 
L am b  T ongue , W h . I s  6 00 
L am b  T ongue , sm . s li. 2 25 
L u n ch  T ongue , No. 1 6 00 
L u n ch  T ongue , N o. % 3 66
D eviled H am , % ------3 00
V ien n a  S ausage , sm . 1 80 
V ien n a  S au sag e , L ge . 2 90 
S liced B eef, sm all — 1 85 
B oneless P ig s  F e e t, p t .  3 16 
B oneless P ig s  F e e t, q t .  5 60 
S andw ich  Sp read , % 2 25

Baked Beans. 
B eech n u t, 16
C am pbells ---------------- 1 15
C lim atic  G em , 1 8oz. 90
F rem o n t, N o. 2 ---------1 16
Sn ider, N o. 1 ------- —  1 I f
S n ide r. N o. 2 ------------1 65
V an  C am p, S m a l l ------1 00
V an  C am p, M ed. — -  1 20

Re<l K id., No. 2 1 30@1 56 
B ee ts , No. 2, w h. 1 60®2 40 
B eets , No. 2. c u t  1 25®1 76 
B eets , No. 3, c u t 1 40®2 10 
C orn, No. 2, S t. 1 10@1 35 
C orn, No. 2, E x -S ta n . 1 55 
C orn, No. 2, F a n  1 60®2 25 
C orn, N o. 2, Fy . g la ss  3 25
C orn, N o. 10 _______ 7 25
H om iny . No. 3 1 15®1 35
O kra, N o. 2, w h o l e _1 90
O kra, No. 2, c u t ___ 1 60
D eh y d ra ted  V eg Soup 90 
D eh y d ra ted  P o ta to e s , lb 45
M ushroom s, H o t e l s _36
M ushroom s, C h o i c e _45
M ushroom s, S u r  E x t r a  65 
P e a s , No. 2, E .J .  1 25® 1 80 
P eas, No. 2, S ift.,

J u n e __________1 60® 2 10
P eas, No. 2, E x . S ift.

E . J .  _______  1 90®2 10
P eas , E x . F in e , F ren c h  32
P u m pk in , No. 3 ___ 1 60
P u m pk in , N o. 1 0 __ 3 75
P im en to s , %, e ach  15@18 
P im en to es , %, e ach  — 27
Sw ’t  P o ta to e s , N o. 2% 2 15 
S a u rk ra u t,  No. 3 — -  1 80 
S ucco tash , No. 21 60@2 35 
Succo tash , N o. 2, g la ss  3 45
S p inach , No. 1 -------- 1 36
S p inach , No. 2 1 45@1 75 
S p inach , N o. 3 2 10@2 85
S pinach , No. 10 ----- 7 25
T om atoes , N o. 2 1 40@1 65 
T om atoes , No. 3 1 85®2 25 
T om atoes , N o. 2, g la ss  2 85 
T om atoes , N o. 1 0 ----- 6 00

C A TS U P .
B -n u t, L a rg e  ------------ 2 95
B -n u t, Sm all ------------ 1 80
F raz ie rs , 14 o z . ---------2 26
L ibby , 14 o z . -------- 2 90
L ibby, 8 o z . -------------1 90
V an C am p, 8 o z . ------1 90
V an  C am p, 16 oz. — 3 15 
L illy  V alley , p in t — 2 95 
L illy  V alley , % P in t  1 80

C H IL I SA U C E .
S n ider, 16 o z . ------------- jj 60
Sn ider, 8 oz. ------  2 35
Lilly  V alley . % P in t  2 40

O Y S TE R  C O C K T A IL .
S n iders , 16 o z . -------- 3 60
S n id e rs , 8 oz. ---------- 2 da

C H E E S E .
R o q u efo rt ------------------, 80
K ra f t  Sm all t i n s ----- 1 40
K ra f t  A m erican  ------- ‘  <a
Chili, sm all t in s  ----- 1 40
P im en to , sm all t in s  -  1 40 
R oquefo rt, sm all t in s  2 25 
C am em b ert, sm all t in s  3 do
B rick  ----------------------- ¿J
W isconsin  F la ts  ----- ¿a
W isconsin  D a isy  ----- 24%
L onghorn  ------------------- -  3»
N ew  Y o r k ----- —------- "J*
M ichigan F u ll C ream  22% 
S ap  Sago ---------------------- 45

C H E W IN G  GUM
A dam s B lack  J a c k ------65
A dam s B loodberry  ------- 65
A dam s C alif. F r u i t ------65
A dam s C h ic l e t s ------------- 65
A dam s Sen S e n ------------- »6
A dam s Y u c a ta n  — - —
B eem an ’s  P ep s in  -------- *>a
B eech n u t ---------------------- ¿2
D oub lem in t ------------------
J u ic y  F r u i t  -----------— =■
S a p o ta  Gum  —-------- i  20
S p ea rm in t, W rig ley s  — 65 
S p ic -S p an s  M xd F la v o rs  65
W rig ley ’s  P - K  ------------- 65
Zeno ------------------------------ 65

C H O C O LA TE .
B ak e r, C arac a s . % s — 36 
B ak e r, C araca s , % s —  3»

___1 36 B ak e r, P rem iu m , % s — 35
B ak e r, P rem iu m , % s — 32 
B ak e r , P rem iu m , % s — 32 
H e rsh ey s , P rem iu m , % s 36 
H e rsh ey s , P rem iu m , % s 36 
R u n k le , P rem iu m , %s_ 34 
R unk le , P rem iu m ,' %s_ 37 
V ien n a  S w eet, 24s —- -  1 75

— 2 25

COCOA
B ak e r’s  % s ------------------40
B ak e r’s  % s ------------------- 42
B u n te , Vks ------------------- 43
B u n te , % lb . ---------------- 35
B u n te , lb. ---------------   32
D ro s te ’s  D u tch , 1 lb .— 9 00 
D ro s te ’s D u tch , % lb. 4 75 
D ro s te ’s  D u tch , % lb. 2 00
H ersey s , % s ---------------- 33
H ersh ey s , % s ---------------- |8
H u y le r -------------------------
L ow ney, % s ---------------- 40
L ow neys % s ---------------- 40
L ow ney, % s ---------------- 38
Low ney, 5 lb. c a n s ----- 31
V an H o u ten , % s --------- 75
V an H o u ten , % s --------- 75

COCOANUT
% s, 5 lb. case  D u n h am  50
%s, 5 lb. c a s e ---------------48
Vis & % s, 15 lb . case  49
B ulk , b a rre ls  -------------  19
96 2 oz. pkgs., p e r case  8 00 
48 4 oz. p kgs ., p e r  case  7 00

CLOTHES LINE
H em p, 50 f t. ------------- 1 60
TwiBted C o tton , 60 f t .  2 00
B ra id ed . 50 f t. ---------- 2 90
S ash  C ord  ---------------- 4 00

COFFEE ROASTED 
Bulk

RiO __________________ 16%
S an to s  ___________ 21%@24
M araca ibo  --------------------- 24
M exican ------------------------ *6
G u a tem ala  ---------------- — 26
J a v a  a n d  M ocha ---------39
B ogo ta  --------------------------26
P e a b e rry  ------------------------24

McLaughlin's XXXX 
M cL aughlin ’s  XXXX p a ck 
age coffee Is sold to  r e ta i l 
e rs  only. M ail a ll o rd e rs  
d ire c t to  W . F . M cL augh
lin & Co.. C hicago.

Coffee E xtracts
N. Y., p e r  1 0 0 ________ H
F r a n k ’s  50 pkgs. ----- 4 25
H u m m el’s  50 1 lb. — 09%

CONDENSED MILK
E ag le , 4 doz. _____ 9 00
L ead er, 4 doz. ---------- 5 60

MILK COMPOUND 
H ebe, T all, 4 doz. — 3 70 
H ebe, B aby , 8 doz. — 3 60 
C aro lene, T a ll, 4 doz. 3 40 
C arolene, B aby  ---------- 3 35

EVAPORATED MILK 
C arn a tio n , T a ll, 4 doz. 4 50 
C arn a tio n , B aby , 8 dz 4 40
E v e ry  D ay, T a ll ------- 4 50
E v e ry  D ay , B a b y ----- 3 30
G oshen, T a ll ------------- 4 25
G oshen, G allon  ---------- 4 25

30

Ign&cia H ay s 
E xtra  Fancy Clear H avana 

Made in Tam pa, F la.
Delicacies, 50s -____ 115 00
P rim ero s. 5 0 s ----- „ 1 4 0  00
Queens, 25s _______ 180 00
Perfecto. 2 5 s_— 186 00

S tarligh t Bros.
La Rose De P aris  Line

Coquettes, 60s —_— 65 00
Caballeros, 5 0 s__ —  70 00
Rouse, 6 0 s __ —-——116 00
Peninsular Club, 25s 160 00 
Chicos, 25s - - - - - — —150 00 
Palm as, 25s —- —— 175 00 
Perfectos, 25s — ——196 00

R osenthas Bros.
R. B. Londres. 50s,

Tissue W ra p p e d _ 58 00
R. B. Invincible, 50s.

Foil W ra p p e d ___  70 00

Union Made B rands 
El O verture, 60s, foil 75 00 
Ology, 50s _________  58 00

Our N ickel B rands
N ew  C urrency , 100s_ 36 00
Lioba, 1 0 0 s ---------------  35 00
E v e n tu a l, 50s --------- 36 00
L a  Y ebana, 2 5 s ______  37 60
N ew  P a n te lla , 100 — 37 50

J. J . Bagley & Co. Brands. 
M ayflow er, 16 oz., d 't 16 00

P. Lorrilard Brands.
P io n ee r, 10c, d o z . _ 96
T ig er, 10c, doz. - —  96
T iger, 50c, doz. ------- 4 80

W eyman Bruton Co. Brand 
R ig h t C u t, 10c, doz. 95 
W -B  C u t, 10c, doz. — 9*

C heroo ts  
Old V irg in ia , 100s 23 50

S tog ies
H om e R un , 50, T in  18 50 
H a v a n a  G em , 100 w d  26 00

CIGARETTES.

O a tm a n ’s D undee,
ta ll, 48s ----------------- 4 60

O a tm an ’s  D undee,
baby , 96s ---------------4 40

P e t. T a ll ------------------4 50
P e t, B a b y ------------------3 30
S ilv er Cow, T a ll ----- 4 50
S ilv er Cow, B ab y  —  4 40
V an  C am p, T a ll ----- 4 50
V an  C am p, B a b y ----- 3 30
W h ite  H ouse . T a ll — 4 25 
W h ite  H ouse , B ab y  _ 4 00

CIGARS
Worden Grocer Co. Brands 

H a rv e s te r  L ine.
K idd ies. 100s ______  37 60
R ecord  B re ak e rs , 50s 76 00 
D elm onico, 50s — —-  76 00
P a n a te lla , 50s --------- 76 00
F a v o r ita  C lub, 60s — 96 00
E p icu re , 50s ____ — 95 00
W aldo rfs , 50s _____ 110 00

T h e  L a  A zo ra  L ine.
A g reem en ts, 6 0 s ------ 58 00
W ash in g to n , 60s —  76 00 
B iltm ore , 50s, w ood 95 00

S anchez  & H a y a  L ine  
C lear H a v a n a  C ig a rs  m ade  

in  T am p a . F la .
S pecials, 60s --------  76 00
D ip lom atics, 50s — 95 00
B ishops, 6 0 s ------------116 00
R osa, 50s --------------- 126 00
V ic to ria  T i n s ----------115 00
N atio n a l, 50s —-----  130 00
O rig ina l Q ueens, 60s 160 00 
W orden  Special. 25s 185 00

W eb s te r  C ig a r Co. 
P laza , 50s, W ood — 95 00 
C oronado, 50s, T in  — 95 00 
B elm on t, 50s, W ood 110 00 
S t. R eges, 50s, W ood  125 00 
V an d erb ilt, 25s, W d  140 00 
A m b assad o r, 25s, W  170 00

One E leven , 20, P la in  
B eech n u t, 20, P la in  — 6 00 
H om e R u n , 20, P la in  6 00 
Y ankee  G irl, 20, P la in  6 00 
S unsh ine , 20. P la in  — 6 00 
R ed  B and , 20 P la in , __ 6 00 
S tro lle r, 20s, P la in  — 6 00
N ebo, 20, P l a i n ---------7 00
C am els, 20, P l a i n ----- 6 80
R elu , 20, P la in  ---------7 80
L u ck y  S tr ik e , 20s —  6 80 
S w eet C aporal, 20, pi. 7 20 
W in d so r C astle  F a g  20 8 00 
C hesterfield , 10 & 20 7 20 
P ied m o n t, 10 & 20, PI. 7 20
S pur, 20, P l a i n '-------- 7 20
S w eet T ips, 20, P la in  7 50 
Id le  H o u r, 20, P la in  — 7 50
O m ar, 20, P l a i n -------- 9 20
F a lk s  H a v an a , 20, PI. 9 75 
R ichm ’d S C u t. 20, pi. 10 00 
R ich m 'd  1 C u t, 20 ck. 10 00 
F a tim a , 20, P la in  — 9 20 
H e lm ar, 20, P la in  — 10 60 
E n g lish  O vals, 20 P I. 10 50 
T u rk ish  T ro p ., 10 ck  11 60 
L ondon  L ife , 10, co rk  11 60 
H e lm ar, 10, P la in  — 11 60 
H e rb e r t  T a rry to n , 20 12 25 
E g y p tian  S tr .,  10 ck . 12 00
M urad , 20, P l a i n ----- I f  60
M urad , 10, P la in  —  1« 00 
M urad , 10, co rk  o r  pi. 16 00 
M urad , 20, co rk  o r  pi. 16 00 
L uxury  10, co rk  —  16 00 
M elachrino , N o. 9, 10, 

co rk  o r  p la in  —— 16 00 
M elachrino , No. 9, 20,

co rk  o r  p la in  ------l® «5
M elach’o, N o. 9, 10,S t 16 60 
M elach’o, No. 9, 20, S t  16 50 
N a tu ra l, 10 a n d  20— 16 00 
M arkaroff, N o. 15, 10,

co r^  ______________16 00
P a ll M all’ R d ., 20, pL 17 00 
B enson  & H edges , 10 20 00 
R am eses, 10, P la in  — 17 60 
M ilo V io le t 10, Gold 20 00
D eities, 10 ---------------21 00
Condex, 10 — —------ 22 00
P h ilip s  M orris , 10 — 20 00 
B ren in g  Own, 10, PI. 28 00
A m bassado r, 10 ------¿8 oo
Old 76, 10 o r  60 ------ 37 60
B enson  & H ed g es  

T u b e r e t t e s ------------65 oo

CIGARETTE PAPER8.
R iz L a  C roix, W h ., dz. 42 
R iz L a  W h e a t B r., 100 7 60 
R iz T am  T am , 2 dz fo r 87 
Z ig  Zag, p e r  100 —  7 25

PLUG TOBACCO.
American Tobacco Co.

Brands.
A m er. N avy , 10c, doz. 96 
A m er. N avy , p e r  p lu g  64 
Jo lly  T a r ,  24, p e r  p lug  16 
Gold R ope, 10c, doz. 96 
Boot J a c k , 15c, doz. 1 44 
P ip e r  H e id sieck , 10c 96
P ip e r  H e idsieck , 20c_ 1 92 
S p ea r H ead , 10c c u ts  96 
S p ea r H ead , p e r  p lug  64 
S q u are  D eal, p e r  p lu g  64 
S ta n d a rd  N avy , 8, pig 64 
Tow n T a lk , p e r  p lu g  56
Liggett A Myers Brands.
C lipper, p e r  p lu g  ____ 66
Chops, luc, doz. __ -  96
D rum m ond N a t. L . 15c 1 44 
H oney  D ip TwiBt, 10c 96
G ran g e r T w is t, 10c, dz. 96 
H orse  Shoe, p e r p lug  74 
J . T . B rig h t, p e r  p lu g  56 
J .  T . Sm ooth , p lu g .  24 
J .  T . R . a n d  R „  p lu g  24
K in g  P in , p e r  p l u g   32
K ing  P in , 10c cu ts , e a  08 
M aste rp iece, p e r  p lug  41 
P icn ic  T w is t, 10c, doz. 96 
P u re  G rape, 10c, doz. 96 
S p a rk  P lu g , p e r  case  1 92
S ta r , p e r  p l u g __ ___74
U ncle Sam , 32 loc  c u t 2 ott

A Co.Scotton, Dillon 
Brands.

B race r, p e r p l u g -----
C ream  De M en the , 10c
P each ey , p e r  p l u g ____
S trongho ld , p e r  p lu g - 
Y ankee G irl, p e r p lug

P. Lorrilard Brands. 
C lim ax, 10c tin s , doz. 
C lim ax Sm ooth , p lu g  
C lim ax T h ick , p e r  p lu g  
R ed C ross, 10c c u ts — 
R ed C ress , p e r  p lug

38
96
64
64
66

TOBACCO—FIN E CUT.
L iggett A Myers Brands 

H ia w a th a , 10c, doz.— 96
H ia w a th a , 16 oz., dz . 12 00 
R ed  B ell, 10c, doz—  96 
R ed  B ell, 35c, doz—  3 60 
R ed B ell, 75c P a ils  dz. 7 40 
S te rlin g , 10c, doz. — 96
S w eet B u rley , 10c, dz. 96 
S w eet B u rley , 45c foil 4 25 
S w t. B u rley , 95c D ru . 9 45 
S w ee t C uba, 10c, dz. 96 
S w ee t C uba, 45c, doz. 4 25 
S w eet C uba, 95c P a il  9 46 
S w eet O range , 10c, dz 96

8cotten Dillon A Co. Brand
D an  P a tc h , 10c, doz. 95
D an  P a tc h , 16 oz., dz. 7 70 
O jibw a, 10c, doz. — 96
O jibw a, 8 oz., doz.— 3 85
O jibw a, 95c, d o z . ------8 50
O jibw a, 90c, d o z . ------8 00
S w ee t M ist, 10c, doz. 96
U ncle  D an iel, 10c, doz. 96
U ncle D aniel, 16 oz. 10 20

R. J. Reynolds Tobacco Co. 
Brands.

A pple, 5 lb . B u tt, lb . 72 
C aram el T w is t, p e r  lb . 80 
G ravely  S uperio r, 10c 96
H um b u g , p e r  l b . ___ 1 32
K ism et, p e r  l b . _- __-  1 05
L ib e r ty  Bell, p e r lb . 65 
M aritan a , 15c Foil, dz. 1 44 
M ickey T w is t, p e r  lb . 72

John J . Bagley A Co- 
Brands.

M aple D ip, p e r  p lu g — 66

SMOKING TOBACCO. 
American Tobacco Co. 

Brands.
B an n er, L . C ., 10c, dz. 96 
B an n e r, L . C., 40c, dz. 3 84 
B lue B o ar, 25c F o il 2 28 
B lue B o ar, 30c V ac  t in  2 76 
Bob W h ite , g ra n ., 10c 96
B ull D u rh am , 10c, dz. 96 
D rum , G ran ., 10c, dz. 96 
F iv e  B ros. 10c, doz. 96 
G ian t, L . C., 10c, dz . 96 
G ian t, L . C., 30c, dz. 2 88 
G ian t, L . C. P a ils , dz  6 84 
G arrick , 30c F o il, dz. 2 70 
Im p e ria l C ube C u t, 30c 2 88 
L u ck y  S tr ik e , R . C u t 1 63 
M yrtle  N av y  P lu g  C u t 96 
M yrtle  N av y , 15c P o . 1 44
N av y , G. & A ., 1 0 c _ 96
N ig g er H a ir ,  10c, doz. 96 
N ig g er H a ir , P a ils , dz 8 40 
N ig g e r H ead , P . C 10c 96
Old E n g lish , C. C. 16c 1 63 
P ee rle ss , L . C., 10c_ 16
P ee rle ss , L . C., 35c dz. 3 36 
P e e rle ss , L . C. P a ils  7 44 
R ob Roy, L . C-, 10c 96
Rob Roy, L . C., 40c 3 84 
R ob R oy, L. C., p a ils  8 40 
S w ee t M aple S c rap , 96 
So ld ier B oy, L . C., 10c 96
S old ier Boy, L . C.. p a il 7 32 
T uxedo , G ran . 15c fo il 1 44 
T uxedo , G ran ., 17c, d z  1 68 
T uxedo , G ran . C u t

p lugs, 8 oz. t in s  — 6 72 
Y ale M ix., 15c v a c . t in  1 44 
Liggett A Meyers Brands. 
B ria r  P ip e , doz.
C uban  S ta r ,
C uban  S ta r ,
C orn  Cake,

doz. — H
, L . C .. lOo H
, P a lls , die 6 99

G ran . 6C 48
G ran ., 10c 96
G ran ., 26c 2 40
G ran .. 60c 4 80

tu re . 10c__ 96
L . C. 10c 96

. C., 10c— 96

. C .. 25c— 2 60

. C., 50c— 6 00

G lad H an d ,
G row ler, L .
G row ler, L .
G row ler, L .
L a  T u rk a , P lu g  C. 15c 1 44 
N oon H o u r, L. C., 10c H  
O. U ., G r. C u t P ., lOo 26 
O. U ., C. P ., 90c J a r s  9 00 
P ilo t, L ong  C u t, 25c 2 60 
Plow  B oy, 10c, doz. 96 
Plow  B oy, 70c P ails 7 49 
S u m m ertim e , 10c, doz. 96 
S u m m ertim e , 30c, dz. 2 90

I #
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S u m m ertim e , 65c PailB 6 50 
S w eet T ip  T op , 10c, dz 96 
V elvet. C u t P lug , 10c 96
V elvet, C u t P lug , t in s  1 53 
V elvet, C u t P lu g , 8 oz. 6 72 
V elvet, C. P l„  16 oz. 15 84 
Yum  Y um , 10c, doz. 96 
Y um  Y um , 70c p a ils  6 80

P. Lo rllla rd ’s Brands. 
B eech n u t S c rap , doz. 96 
B uzz, L . C „ 10c, doz. 96 
B uzz, L . C„ 35c, doz. 3 30 
B uzz, L . C ., 80c, doz. 7 90 
C hips, P . C „ 10c, doz. 96 
H o n est S crap , doz. — 96
O pen B ook S crap , dz. 96 
S tag , C u t P „  10c, doz. 96 
U nion L eader, 10c t in  96 
U nion L ead er, 50c t in  4 80 
U nion L ead e r, $1 t in  9 60 
U nion L ead er, 10c, dz. 96 
U nion L eader, 15c, dz. 1 44 
W ar P a th , 35c, doz. 3 35

8cotten Dillon Co. Brands 
D an  P a tc h , 10c, doz. 96 
D illon’s M ix tu re , 10c 96
G. O. P ., 35c, doz. __ 3 00 
G. O. P „  10c, doz. — 96
Loredo, 10c, doz. —  96
P each y , D o . C u t, 10c 96
P each y  S crap , 10c, dz. 96 
P e n in su la r , 10c, doz. 96 
P e n in su la r, 8 oz., dz. 3 00 
Reel C u t P lug , 10c, dz 96 
U nion W o rk m an  S crap ,

10c, doz. _________  96
W ay  U p, 10c, doz. — 96
W ay  U p, 8 oz., doz. 3 25 
W ay Up. 16 oz„ doz. 7 10 
W ay  Up, 16 oz. p a ils  7 40 
Y ankee G irl S crap , 10c 96

Pinkerton Tobacco Co. 
Brands.

A m erican  S ta r , 10c, dz 
B ig 9, C lip., 10c, doz.
B uck  Shoe S crap , 10c 
P in k e rto n , 30c, doz. —
P a y  C a r S c rap , 10c, dz 
P in ch  H it  S crap , 10c 
R ed  M an S crap , doz.
R ed H o rse  S crap , doz.
J. J. Bagley A  Co. Brands:
B road leaf, 10c --------  96
B u ck ingham , 10c, doz. 96 
B u ck in g h am , 15c tin s  1 44 
Gold Shore, 15c,' doz. 
H aze l N u t, 10c, doz. 
K leeko, 25c, doz. —
Old Colony, PI. C. 17c 
O ld C rop, 50c, doz. —
R ed B an d , S c rap , 10c 
S w ee t T ips, 15c, doz.
W ild F ru i t ,  10c, doz. 
W ild  F r u i t ,  15c, doz.

W eym an Bruton Co.'s 
Brands.

C en tra l U nion, 15c, dz. 1 44 
S hag , 15c T ins, doz. 1 44 
Shag . 15c P a p e rs , doz. 1 44 
D ill’s B est, 16c, doz. 1 52 
D ill's  B es t G ran ., 16c 1 52 
D ill s  B est, 17c T in s  1 52

Snuff.
C openhagen , 10c, ro ll 64
Seal B landen ing , 10c 64
Seal G oteborg , 10c, ro ll 64 
Seal Swe. R apee, 10c 64
Seal N orkopping , 10c 64
Seal N orkopping , 1 lb. 85

S tick  C andy
S ta n d a rd  ---------------
Ju m b o  W rap p ed

M ixed C andy
K in d e rg a rte n  --------
L ead er -------------------
X . L . O. ------------------- 14
F ren ch  C ream s -------- 16
C am eo ---------------------- J f
G rocers ______________U

Fancy Chocolates.
5 lb. B oxes 

B itte rs w ee ts , A ss’ted  1 75 
Choc M arshm allow  D p 1 55 
M ilk C hocolate  A A — 1 90
N ibble S tick s  -------- 2 00
P rim ro se  Choc. ------- 1 20
No. 12 Choc. ------------1 60
C hocolate  N u t Rolls -  1 80 

Gum D rops P a ils
A nise ------------------------1£
R a s p b e r r y ----------------- " l j
O range  G u m s ------------17
B u tte rs co tc h  Je llie s  -  18
F a v o rite  _____________20

L ozenges. P a ils
A. A. P ep . L ozenges 15 
A. A. P in k  L ozenges 15 

.  A. A. Choc. L ozenges 16
M otto  H e a r ts  ------------- 17
M alted  M ilk L ozenges 20

F A R IN A C E O U S  GOODS 
Beans

M ed. H a n d  P ick ed  — 07
Cal. L im as  ---------------10%
B row n, Sw edish ----- 08
R ed K id n e y ---------------- 07%

F a rin a
25 1 lb . p a c k a g e s ----- 3 20
B u lk , p e r  100 l b s . ----- 06%

Hom iny
P e a rl, 100 ib. sack  __ 5 25 

M acaroni
D om estic, 10 lb. box
D om estic, b roken  bbls. 
Golden Age. 2 doz. __ 1 
F o u ld 's , 2 doz.. 8 oz. 1

P a ils Pearl Barley
_ 14 C h es te r --------------------. 4 80
_ 16 Peas's  4 20 Scotch , lb. ------------- - 06%

P a ils Sp lit, lb. -----------------.  09
_ 17 Sago
_ 14 E a s t  I n d i a _— 06%

F R U IT  JAR9
M ason, p ts .,  p e r g ross 7 25 
M ason, q ts ., p r g ro ss  8 50 
M ason, % ga l., g ro ss  11 60 
Idea l G lass Top, p ts . 8 80 
Id ea l G lass Top, q ts . 10 60 
Ideal G lass Top, % 

gallon ____________ 13 70
G E L A T IN E

Cox’s 1 doz., la rg e  — 1 90
Cox’s 1 doz., s m a l l_1 25
Jello -O , 3 doz. _______3 45
K n o x 's  S park ling , doz. 2 25 
K n o x 's  A cidu ’d, doz. 2 25
M inute . 3 doz. ---------- 4 05
N elson 's  ______________1
O xford  _______________ 7fi
P ly m o u th , W h i t e ----- 1 40
W au k e sh a  ------------------1 35

T apioca
P e a rl. 100 lb. sack s 06%

Independent Snuff Co. 
Brands.

N ew  F a c to ry , 5c, doz. 48 
N ew  F a c to ry  P a ils , dz 7 60

Schm idt Bros. Brands 
B ig h t B ros ., 10c, doz. 96 
B ig h t B ros ., P a ils , dz. 8 40
R. J. Reynolds Tobacco Co. 

Brands.
G eorge W ash in g to n ,

10c, doz. ___________ 96
Old R over, 10c, doz. 96 
O ur A d v e rtis e r , 10c, 96
P r in ce  A lb e rt, 10c, dz. 96 
P r in ce  A lbe rt, 17c, dz. 1 53 
P r in c e  A lb e rt, 8 oz.

tin s , w ith o u t p ipes _ 6 72 
P r in ce  A lb e rt, 8 oz.

a n d  P ip es , doz. — 8 88 
P r in ce  A lb e rt, 16 oz. 12 96 
S tu d , G ran . 5c, doz. 48 
W hale , 16 oz„ doz. __ 4 80

Block Bros. Tobacco Co. 
M ail P o u ch , 10c, doz. 96
Ftflk Tobacco Co., Brands.

H ard  Goods.
L em on D rops -----------
O. F . H oreh o u n d  D ps
A nise S q u a re s  --------
P e a n u t  S q u a re s  --------
H oreh o u n d  T a b le ts  _.

Pop Corn Goods. 
C rack e r J a c k . P rize
C heckers. P r iz e  ------

Cough Drops
Boxe»

P u tn a m ’s ------------------1 30
S m ith  B ros . ------------1 50

P ack ag e  Goods 
C ream ery  M arshm allow s 

4 oz. pkg , 12s, c a r t .  95 
4 oz. r>kg. 48s. case  3 75 

S pec ia ltie s .
A rcad ian  B on  B ons — 18
W a ln u t F u d g e  ---------- 23
P in eap p le  F u d g e  ---------21
I ta lia n  Bon B ons - - - - -  18 
N a tio n a l C ream  M in ts  28 
S ilver K in g  M. M allows 30 

CRISCO
36s, 24s a n d  12s.

L ess  th a n  5 case  —
F iv e  cases  ----------------
T en  case s  ------------------
T w en ty -fiv e  case s  —

6s a n d  4s.
L ess  th a n  5 cases  —
F iv e  case s  ----------------
T en  cases  ------------------
25 cases  ---------------------

M inu te , 8 oz.. 3 doz. 4 05 
D ro m ed ary  In s ta n t  — 3 50 

F IS H IN G  T A C K L E  
Cotton Lines

No. 2. 15 f e e t ________ 1 15
No. 3, 15 f e e t ________ 1 60
N o. 4. 15 f e e t ________ 1 80
No. 5, 15 f e e t ________ 1 95
No. 6. 15 f e e t ________ 2 10

Linen Lines
Sm all, p e r  100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L a rg e , p e r  100 y a rd s  9 00 

F loa ts
No. 1%, p e r  g ro ss  w d. 5 00 
N o. 2, p e r  g ro ss, w ood 5 50 
N o. 2%, p e r  gro . wood 7 50 

H ooks— K irby
Size 1-12. p e r  1,000 __ 1 05
Size 1-0, p e r  1.000  1 20
Size 2-0. p e r  1,000  1 45
Size 3-0, p e r 1.000  1 65
Size 4-0, p e r  1.000 __ 2 10
S ize 5-0, p e r  1.000 „  2 45

65 
80 
90

17 S in k ers
17 N o. 1, p e r g ro ss  ___
17 N o. 2, p e r g ross __
18 N o. 3, p e r g ro ss  ___
18 No. 4, p e r g ro ss  _ —

N o. 5, p e r g ro ss  _
N o. 6. p e r g ro ss  _

4 00 N o. 7, p e r g ro ss  ___
4 00 No. 8. p e r g ross ___

__ 2 60

20
19%
19
18%

19%
18%
18%
18

A m erican  M ix tu re , 35c 3 30 
A rcad ia  M ix tu re , 25c 2 40 
C ham pagne  S p a rk le ts ,

30c, doz. ---------------- 2 70
C ham pagne  S p a rk le ts ;

90c, doz. ___________8 10
P e rso n a l M i x t u r e ----- 6 60
P e rlq u e , 25c, p e r  dob. 2 25 
S erene  M ix tu re , 16c dz 1 60 
S e rene  M ix tu re , 8 oz. 7 60 
S e rene  M ix tu re , 16 oz 14 70 
T a re y to n  L u n d o n  M ix

tu re ,  50c., d o z . ----- 4 00
V in tag e  B lend, 25c dz. 2 30 
V in tag e  B lend, 80 t in s  7 50 
V in tag e  B lend, $1.55 

tin s , d o z . ---------------- 14 70

Superba Tobacco Co.
Brands.

S am m y  B oy S crap , dz 96 
Cigar Clippings 

H a v a n a  B lossom , 10c 96
H a v a n a  B lossom , 40c 3 95 
K n ick erb o ck er, 6 oz. 3 OC 
L ieb e rm an , 10c, doz. 96 
W. O. W ., 6 oz„ doz. 3 00 
R oyal M ajor, 10c, doz. 96 
R oyal M ajor, 6 oz., dz_. 3 00 
R oyal M ajor, 14 oz. dz 7 20
Larus &  Bro. Co.'s Brands. 
E d g ew o rth  R ead y  R u b 

bed, 17c T i n s -------- 1 62
E d g ew o rth  R ead y  R u b 

bed, 8 oz. tin s , doz. 7 00 
E d g ew o rth  R ead y  R u b 

bed, 16 oz. tin s , dz. 14 50 
E d g ew o rth  Sliced  P lu g ,

17c tins. d o z . ---------1 62
Edgew orth Sliced Plug,

35c tins, d o z .__ . — 3 65

COUPON BOOKS  
50 E conom ic g rad e  — 2 50 
100 E conom ic g rad e  — 4 50 
500 E conom ic g ra d e  20 00 
1,000 E conom ic  g ra d e  37 50 

W h ere  1.000 books a re  
o rd e red  a t  a  tim e , sp ec ia l
ly  p r in t  f ro n t co v er is  
fu rn ish ed  w ith o u t ch arg e .

C R E A M  OF T A R T A R
6 lb. boxes ----------------40

D R IE D  F R U IT S  
Apple«

E v a p ’d  Choice, b l k . ----- 20
Apricots

E v a p o ra te d , Choice 
E v ap o ra ted , F a n c y

__ 30
___ 35

L Y E .

10 lb.
Citron  

box -------
Currants

P ack ag e , 15 oz. —---------- 18
B oxes, B ulk , p e r  lb. — 17 

Peaches
E v ap . C hoice, U npeel. 17% 
E v ap . F a n c y , U npeeled  18 
E v ap . F a n cy , P ee led  — 20

p»»i
L em on, A m e r ic a n -------- 26
O range , A m erican  ----- a

Raisins
Seeded, b u lk  ------------- 16%
Seeded, 15 oz. p kg . — 19
S u lta n a  S eed less ------- 17%
S eedless, 1 lb . pkg . — 24 

C alifornia Prunes 
90-100 25 lb. boxes —@11% 
80-90 25 lb. boxes __@12 
70-80 25 lb. boxes „@ 13%  
60-70 25 lb. boxes „@ 14%  
50-60 25 lb. boxes —@16 
40-50f 25 lb . boxes __@18 
30-40 25 lb. boxes __@20

G R A N U L A T E D  
W an d ers .

S ingle cases  ------------- 5 15
2% case s  ____________ 5 04
5% case s  ____________ 4 95
10 case s  ______________4 87
% cases, 24 to  c a se -  2 60

C H L O R IN A T E D  L IM E .
Single cases, c a s e ___ 4 60
2% cases, case  --------- 4 48
5% cases, case  ______ 4 40
10 cases, case  _____ 4 32
% case , 25 can s  to  

case , c a s e _________ 2 35

N o. 9. p e r  g r o s s ____ 5 20
N o. 10, p e r g r o s s ___ 6 75

FL A V O R IN G  EX T RA C TS 
Jen n in g s  

P u re  V an illa  
T u rp en e less  

P u re  Lem on
P e r  Doz.

7 D ram  ______________1 35
1% O unce __________ 1 75
2 O u n c e ______________2 75
2% O u n c e ___________ 3 00
2% O u n c e ___________ 3 25
4 O u n c e _____________ 5 00
8 O unce _____________8 50
7 D ram , A s s o r t e d __ 1 35
1% O unce, A sso rted — 1 75

V an D uzer
V an illa , L em on, A lm ond, 
S traw b e rry , R asp b e rry , 
P in eap p le , P each , O range, 
P e p p e rm in t & W in te rg re e n
1 ounce in  c a r t o n s _2 00
2 ounce in  c a r t o n s _3 50
4 ounce in  c a r t o n s _6 75
8 ounce ______________13 20
P in t s  __________ I-------- 26 40
Q u a r ts  _______________51 00
G allons, each  ------------16 00

FLO UR AND F E E D  
V alley  C ity  M illing Co. 

L ily  W hit6 , % P a p e r
sack  ------------------------ 8 90

H a rv e s t  Q ueen, 24% 8 90 
L ig h t L o af S p ring

W h ea t, 24 %s ---------9 30
R o lle r C ham pion, 24% 8 50 
Snow  F lak e , 24% s — 7 40 
G rah am  25 lb. p e r c w t 3 40 
G olden G ra n u la te d  M eal,

25 lbs., p e r  cw t., N  2 50 
R ow ena  P a n c ak e  C om - 

pound , 5 lb. sac k  — 4 20 
B u ck w h e a t C om pound,

5 lb. s a c k ---------------- 4 20

H ID E S  A N D  P E LT S  
Hides

No. 1 ___
No. 2 ___
No. 1 ___

G reen,
G reen,
Cured.
C ured . N<

06
05 
07
06 11
09%12
10% 
3 00 
2 00

N U TS .
Whole

A lm onds, T e rreg o n a — 22
I. X. L .. s. s . ------------30
F an cy  m ixed  ------------21
F lb e rts , S i c i l y ---------- 16
F ilb e r ts , N a p le s -------- 16
P e a n u ts , V irg in a  ra w  09% 
P e a n u ts , V ir. ro a s ted  11 
P e a n u ts , Ju m b o , ra w  11 
P e a n u ts , Ju m b o , r s td  13
P ecan s , 3 s t a r -------- — 22
P ecan s . Ju m b o  -------- 80
W aln u ts , M an ch u rian  27
W aln u ts . S o r e n t o ----- 35

Salted Peanuts
F an cy , No. 1 ------------10
Ju m b o  ______________-  21

Shelled
A lm onds ------------------- $0
P e a n u ts , S pan ish ,

125 lb. b a g s ------------- 08%
F ilb e r ts  ______________50
P e c an s  ______________ 80
W aln u ts  _____________75

O L IV E S .
B ulk, 2 gal. k e g ------3
B ulk , 3 ga l. k e g ------ 4
B ulk , 5 ga l. k e g ------6
Q u a rt, ja r s ,  dozen „  5
4% oz. J a r ,  p la in , dz. 1 
5% oz. J a r ,  pi., doz. 1 
10 oz. J a r ,  p la in , doz. 2 
16% oz. J a r ,  P I. doz. 3 
3% oz. J a r .,  s tu ffed - 1
8 oz. J a r .  S tu .. doz. 2
9 oz. J a r ,  S tuffed , doz. 3 
12 oz. J a r ,  S tuffed , dz 4

P E A N U T  B U T T E R .
i bi.Ai ili11 , .... ...

____ 13
______12
____ 09

C alfsk in , g reen , No. 1 
C alfsk in , g reen , No. 2 
C alfsk in , cu red . No. 1 
C alfsk in , cu red , No. 2
H orse , No. 1 -----------
H orse , No. 2 _______

Pelts
Old W ool _______  50 @1 00
L am b s _________  50@1 00
S h earlin g s  ______ 10@ 25

Tallow
P rim e  ______________ @5
No. 1 _____________  @4
N o. 2 _____________  @3

Wool
U nw ashed , m edium  22@25 
U nw ashed , re je c ts  — @18 
F in e  ________________ @25

No.
No.
No.
No.

No.
No.
No.

R A W  FURS. 
Skunk.

1 b lack  ______
! s h o r t  s tr ip e  __ 
I n a rro w  s trip e  
1 b road  s tr ip e  . 

M ink.
1 la rg e  -----------
1 m edium  ------
1 s m a l l ________

3 00 
2 00 
1 00 
. 50

7 00 
5 50
4 00

Raccoon.
No. 1 la rg e  ---------------- 4 00
N o. 1 m edium  ---------- 3 00
N o. 1 sm all __________2 00

M uskrat.
S p rin g  ------------------------2 25
W in te rs  ---------------------1 75
F a lls  ---------------------------1 25
K it ts  _______ _________ 10

H O R SE R A D IS H
P e r  doz., 7 o z . ---------------- 1 25
J E L L Y  A N D  P R E S E R V E S  
P u re , 40 lb. pa ils  —  2 
P u re , 7 oz. A sst., doz. 1 
P u re , 15 oz. A sst., doz. 2 00 
B uckeye , 22 oz., 2 doz. 4 25 
O. B ., 15 oz., p e r doz. 2 40

J E L L Y  GLASSES  
8 oz., p e r doz. ------------34

Bel C ar-M o Brand 
8 oz., 2 doz. in case  2 45
24 1 lb. pa ils  ----------- 4 25
12 2 lb. pa ils  ---------- 4 10
5 lb. pails, 6 in c ra te  4 65
25 lb. pa ils  ---------------- 13%
50 lb. tins- ---------------- 12%
P E T R O L E U M  PR O D UC TS  

Iron  B arre ls  
P e rfec tio n  K erosine  „12 .4  
Red C row n G asoline,

T a n k  W agon  — — 21.1 
G as M achine G asoline 39.5 
V . M. & P . N a p h th a  23.2
C apito l C ylinder ------- 42.2
A tla n tic  R ed E n g in e  23.2 
W in te r  B lack  ------------- 13.7

Cpolarine
Iron Barrels.

M edium  L ig h t ---------- 57.2
M edium  heav y  ---------- 59.2
H eav y  ------------------------- »2.2
E x t ra  h e a v y --------------
T ran sm iss io n  Oil ------- 57.2
F ino l, 4 oz. c ans , doz. 1.65 
F inol, 8 oz. c an s . doz. 2.25

Veal.
T op _____________
Good ____________
M edium  _________

k tn m .
Good ____________________28
M edium  ________________26
P o o r ____________________22

M utton.
Good ______ - __________ 16
M edium  ___ 1__________ 14
P o o r ____________________12
H eav y  h o g s _________ 10
M edium  hogs ________12%
L ig h t hogs ___________12%
Sow s a n d  s ta g s  ___ 10
L oins ________________20
B u tts  ________________18
S hou lders  ___________ 16
H am s ________________23
S p a re rib s  _____________ 11%
N eck bones _______ 05

PRO V ISIO NS 
B arre led  Pork

C lear B a c k _ 23 00@24 00
S h o rt C u t C lear 22 00@23 00 
C lear F am ily  27 00@28 00 

Drv S a lt M eats 
S P  B ellies — 14 00@17 00 

L ard
80 lb. t u b s ___ad v an ce  %
P u re  in tie rce s  14%@15 
Com pound L a rd  14%@15
69 lb. t u b s ___ ad v an ce  %
50 lb. t u b s ___ ad v an ce  %
20 lb. p a i l s ___ad v an ce  %
10 lb. p a i l s ___ad v an ce  %

5 lb. p a i l s ___ advance  1
3 lb. p a i l s ___ ad v an ce  1

S ausages
B ologna _______________12
L i v e r __________________12
F ra n k fo r t  _____________16
P o rk  ____________  18 @20
V eal __________________11
T ongue  ___________ __11
H eadcheese  _________ 14

Sm oked M eats 
H am s, 14-16, lb. 28 @32
H am s, 16-8, lb. 28 @32
H am , d ried  beef

s e ts  ___________38
C alifo rn ia  H am s 16
I’irn ic  Boiled

H am s _______ 30
Boiled H a m s _45
M inced H a m s _14
B acon __________  22

Beef
B oneless ___  24 00@26 00
R um p, n e w _ 25 00@26 00

Mine» M eat
C ondensed No. 1 car. 2 00 
C ondensed B ak e rs  b rick  31
M oist in  g la ss  _____ 8 00

P ig ’s Feet
% bbls

@39
@17

@32
@49
@15
@38

l b s . _____ 4 00

90

W atso n  H ig g in s  M illing 
Co.

40 N ew  p erfec tio n , %s_ 8 -0

Meal
G r. G ra in  M. Co.

B o lted  ---------------- -—  2 25
Golden G ra n u la te d  —2 45 

W heat
No. 1 R ed  ---------------- 1 2S
N o. 1 W h ite  ---------------1 25

Oats
C arlo ts  -----------------------45
L ess  th a n  C a r lo t s ----- 4»

Corn
C arlo ts  -------- '-------------- 68
L ess  th a n  C arlo ts  ----- <2

Hay
C arlo ts  ---------------------- 18 00
L ess  th a n  C arlo ts  __ 22 00

Feed
S tre e t  C ar F eed  —  29 00 
No. 1 C orn  & O a t F d  29 00
C racked  C orn --------  29 00
C oarse  C orn M eal — 29 00

M A TC H E S .
B lue R ibbon, 144 box. 7 55 
S ea rch lig h t, 144 box. 8 00 
S afe  H om e, 144 boxes 8 00 
Old P a l, 144 boxes __ 8 00 
R ed  S tick , 720 lc  bxs  5 50 
R ed  S tick , 144 b x s  — 5 75

Safety Matches.
R ed T op , 5 g ro . case  5 75 
Sociable, p e r  g r o . ----- 1 00

M IN C E  M E A T .
N one Such, 3 doz. __ 5 35 
Q uaker, 3 doz. case  — 4 00 
G u tches , 3 doz. case  4 00 
L ibby  K egs, W et, lb. 25

M OLASSES.
N ew Orleans

F a n c y  O pen K e ttle  —  60
Choice ------------------------- 48
Good ---------------------------- 36
F a i r  ----------------------------S tock  _____________________ ¿o

H alf b a rre ls  5c e x tra  
M olasses in  C ans.

R ed  H en , 24, 2 lb. — 2 60 
R ed  H en , 24, 2% lb. 3 25 
R ed  H en , 12, 5 lb. — 3 00 
R ed H en , 6, 10 lb. „  2 90 
G inger C ake, 24, 2 lb. 3 00 
G inger C ake, 24, 2% lb  4 00 
G inger C ake, 12, 5 lb . 3 75 
G inger C ake, 6, 10 lb. 3 50 
O. & L . Spec., 24, 2% 5 60 
O. & L . Spec., 12, 5 lb. 5 26 
O. & L. Spec., 6, 10 lb. 5 00 
D uffs, 24, 2% Screw  C. 6 50 
D uffs, 6, 10, S crew  C. 5 35 
Dove, 36, 2 lb. W h. L . 6 60 
Dove, 24, 2% lb  W h. L  6 30 
Dove, 12. 5 Ib. B lue L  4 <0 
Dove, 6. 10 lb. B lue L  4 45 
P a lm e tto . 24, 2% lb . 4 60

«MDACLIQUID

f t
LOSS
iSL-

B f
(TO ■

U i
4.M}Pfaj( ¡jjwsr*

Sem dac,
Sem dac,

12 p t. can s  3 20 
12 q t. can s  4 60 

P IC K L E S  
Medium Sour 

B arre l, 1.200 c o u n t - -  
H a lf bb ls .. 1300 c o u n t 17 50 
5 gallon  k eg s  —3 00@5 50 

Sw eet Small
16 Gal., 1600 r ----------  28 00
16 Gal.. 2880 -----------  32 00
5 G al., 500 --------------- 13 50

DUI Pickles.
1800 Size, b b l s . -------- 17 60
2400 Size, b b l s . ---------19 50

PIPES
Cob, 3 doz. in  bx 1 00@1 20 

P L A Y IN G  CARDS
No. 90 S te a m b o a t------2 75
No. 808, B icycle -----
P ic k e tt  --------------------
C ongress -----------------

POTASH  
B a b b itt’s  2 doz.

FR E S H  M E A TS .
Beef.

T op S te e rs  a n d  H e ife rs  14 
Good S tee rs  an d  H e ife rs  13 
M ed S tee rs  & H e ife rs  11 
Com. S te e rs  & H e ife rs  09 

Cows.
T op ------------------------------- 11
Good ------------------------------I»
M edium  ------------------------ »»
C om m on ------------------------07

4 50 
3 50 
6 00

__ 2 75

bbls.,
% bbls. _______
1 bbl. __________

Tripe
K its , 15 lbs.
% bbls., 40 l b s . _______1 60
% bbls., 80 l b s . _______3 00

Casings
H ogs, p e r lb. _______  @42
B eef, round  s e t _____14@26
B eef, m iddles, s e t___25@30
Sheep, a  skem  1 75@2 00

Uncolored Oleomargarine
Solid D a iry  _______20@23
C o u n try  R o l l s _____ 22@24
Gem N u t ______________22

«•ce
F an cy  H ead  ----------- 08
B lue R ose _________ 06
B roken  _____________  01

R O LL E D  OATS  
Steel C ut. 100 lb. sks. 
M onarch , 90 lb. sack s  2 65 
S ilver F lak e . 90 lb. sk . 2 60 
Q u ak er, 18 R eg u lar — 1 80 
Q uaker, 12s F am ily  — ° 
M others, 10s. F am ily  .
S ilver F lak e . 18 Reg.
S ilver F lak e , 10 F am .

S A LA D  DRESSING  
D u rk ee ’s largo , 1 doz. 6 75 
D u rk ee ’s  m ed., 2 doz. 7 3 > 
D u rk ee ’s P icn ic , 2 dz. 3 35 
S n ider s  la rge  l «!<>*■ 3 oi. 
‘Snider’« «mall •> ? 36

S A LE R A T U S
A rm  an d  H am m er __ 3 i5 

SAL SODA
G ran u la ted , bbls. ----- 2 25
G ran u la ted . 100 lbs cs 2 50 
G ranu la ted . -*s 2%

p ack ag es  ---------
COD F IS H .

M iddles -----------------------16%
T ab le ts . 1 lb. P u re  - -  23 
T ab le ts , % lb. P u re .

doz. ------------------------1
W ood boxes. P u re  -----
Im peria l, Wood boxes
W hole Cod -----------------

Holland Herring
S tan d a rd s , kegs. --------
Y. M. K egs -------------

Herring  
K  K  K  K , N orw ay  __ 20 UO 
8 lb. pa ils

3 25

2 65 
2 SO 
1 45 
1 80

2 60

40
24
1612
95

10)

____    1 40
C u t L unch --------------  9-
B oned, 10 lb. boxes — 15 

Lake Herring
% bbl., 100 l b s . -----------6 35

Mackerel
T ubs, 50 lb. fancy  fa t 9 50
T ubs, 60 co u n t --------- 6 25

W hite  Fish
M ed. F an cy , 100 lb | — 13 00
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8  A L T
C olonial 24 2 lb . - 90
M ed. No. 1, B b l s . -2 70
M ed. No. 1, 10U lb. bg 90 
F a rm e r Spec., 70 lb. 92
P ack ers. 56 lb. --------- 66
Blocks, 50 lb. ----------  62
B u tte r  S a lt, 280 lb  bbl. 4 60 
B ak e r S a lt, 280 lb. bbl 4 26
100, 3 lb. T a b l e _____ 6 80
60, 6 lb. T a b l e _______6 80
30. 10 lb . T a b l e -------- 5 66
28 lb. bags, b u t te r  __ 50

Mortons

Salt

P er case , 24 2 lbs. 2 40 
F ive case  lo ts  _____ 2 30

SH O E B L A C K E N IN G .
2 in 1, l ’au te, doz. — 1 35 
E. Z. C om bination , dz. 1 36
D ri-F oo t, doz. -------- 2 00
B ixbys, Doz. _______ 1 35
Shinola, doz. ------------ 86

S TO V E  P O L IS H . 
B lack lne, p e r  doz. — 1 35 
Black .'•‘ilk L iquid , dz. 1 40 
B lack S ilk  P a s te ,  doz. 1 25 
E n am alin e  P a s te , doz. 1 35 
E n am alin e  L iquid , dz. 1 35 
E  Z L iquid, p e r doz. 1 40
R adium , p e r d o z . ----- 1 85
R ising  Sun, p e r doz. 1 35 
654 S tove E nam el, dz. 2 85 
V ulcanol, No. 5, doz. 95 
V ulcanol. No. 10, doz. 1 35 
Stovoil, p e r doz. ----- 3 00

SOAP.
Am. F am ily , 100 box 5 75
E xport. 120 box -------4 95
F lake  W hite, 100 box 4 9J 
Fels N ap th a , 100 box 5 60 
G rdm a W h ite  N a. 100s 5 30 
R ub N o M ore W h ite  

N ap th a , 100 box — 5 50 
Sw ift C lassic, 100 box 4 93 
2u Mule B orax , 100 bx 7 55
W ool, 100 box _____ fi 5u
F a iry . 100 box ______ 5 50
Jap  Rose, 100 b o x ___ 7 85
I ’alrn Olive, 144 box 11 0 1
L ava . 100 box _______4 75
Pum m o, 100 box ------- 4 85
S w ee th ea rt, 100 box _ 5 70 
G randpa T a r , 50 sm . 2 40
G rand  P a  T a r, 50 Lge 4 05 
F a irb a n k  T a r , 100 bx 4 00
T rilby , 100, 12c _____8 50
W illiam s B a rb e r  B ar , 9s 50 
W illiam s M ug, p e r  doz. 48 

P ro c to r & G am ble.
6 box lo ts, a sso rte d  

Ivory , 100, 6 oz. — 0 50
Ivo ry  Soap F lk s ., 100s 8 00 
Ivo ry  Soap F lk s ., 50s 4 10
Lenox, 120 c a k e s ----- 4 50
P . & G. W h ite  N a p th a  5 25 
S ta r , 100 No. 11 cak es  5 25 
S ta r  N ap. P w dr., 100s 3 60 
S ta r  N ap. P w d r., 24s _ 4 85

T rad esm an  B rand . 
Black H aw k, one box 4 60 
B lack H aw k , five bx s  4 25 
B lack  H aw k , te n  bx s  4 00 

Uu> co n ta in s  72 cakes. I t  
is a m ost rem a rk a b le  d ir t  
and  g rea se  rem o v er, w ith 
o u t in ju ry  to  th e  sk in .

C LE A N S E R S .

L a  F ra n c e  L au n , 4 dz. 3 70
L u s te r  Box, 5 4 _______3 75
M iracle Cm, 4 oz. 3 dz. 4 00 
M iracle C., 16 oz., 1 dz. 4 00 
Old D u tch  C lean . 4 dz. 4 75
Q ueen A nn, 60 o z . _2 40
R lnso, 100 o z . _________6 40
R ub N o M ore, 100, 10

oz. __________________4 06
R ub No M ore, 60, 4 oz. 3 45 
RUb No M ore, 18 L*f. 4 60 
S po tless  C leanser, 48,

20 oz. _______________4 00
S ani F lu sh , 1 d o z ._2 25
Sapolio, 3 doz. ______ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snow boy, 100. 10 oz. 3 90
Snow boy. 24 L a r g e _6 60

Snow boy L arg e  1 free  5
Speedee, 3 d o z . _____ 7 20
S u n b rite , 72 d o z . ___ 4 00
■Wyandotte, 48 _______6 60

SP IC E S.
W hole Spices.

A llspice, J a m a i c a _@12
Cloves, Z an z ib a r _____@42
C assia, C an ton  _______@16
C assia , 5c pkg., doz. @40
G inger, A frican  _____@15
G inger, C ochin _______@22
M ace, P e n a n g  _______@70
M ixed, No. 1 _________@22
M ixed, 5c pkgs ., doz. @45
N u tm eg s, 70-80 _______@30
N u tm eg s, 105-110 ____@25
P ep p er, B lack  _______@15

P u re  G round In Bulk
Allspice, J a m a i c a ___ @15
Cloves, Z an z ib a r _____@55
C assia , C an to n  _______@25
G inger, A f r i c a n ---------@22
M u sta rd  ______________@31
M ace, P en a n g  ________@75
N u tm eg s ______________@32
P epper, B lack  ________@20
P epper, W h ite  _______@29
P epper, C ayenne _____@32
P a p rik a , S pan ish  —  @42

Seasoning 
Chill P ow der, 15c 
C elery  S a lt, 3 oz.
Sage, 2 oz. _____
O nion S a l t ______
G arlic  ____________
P o n e lty , 3% oz.
K itchen  B o u q u et
L au re l L e a v e s _
M arjo ram , 1 oz.
Savo ry , 1 oz. ___
T hym e, 1 oz. ___
T u m eric , 2% oz.

STA RCH  
Corn

K ingsfo rd , 40 l b s . ----- 11%
P ow dered , b ag s  ___ 03
A rgo, 48 1 lb. p k g s ._3 75
C ream , 4 8 - 1 _________ 4 80
Q uaker, 40 1 _________ 6

Gloss
A rgo, 48 1 lb. p k g s—  3 76
A rgo, 12 3 lb. p k g s ._2 74
A rgo, 8 5 lb. p k g s .__ 3 10
S ilv er G loss, 48 I s _11%
E las tic . 64 pkgs. ___ 5 35
T ig er, 48-1 _________ 2 85
T ig er, 50 lbs. ________05%

SYR UPS
Corn

B lue K aro , N o. 1%,
2 doz. ______________202

B lue K aro , No. 5, 1 dz. 2 60 
B lue K aro , No. 10,

% doz. _____________2 40
R ed K aro , No. 1%, 2

doz. _________________2 18
R ed K aro , No. 5. 1 dz. 3 00
Red K a ro , No. 10, %

doz. _________________2 80
Maple Flavor.

K aro , 1% lb., 2 doz. _ 3 95 
K aro , 5 lb., 1 doz. __ 6 15

Maple and Cane
K an u ck , p e r  g a l . _____1 60
S u g a r  B ird , 2% lb.,

2 doz. ___________  9 00
S u g a r  B ird , 8 ox., 4

doz. ______________12 00

ko <-*n <-H.-*e8. $4.80 per case

W A S H IN G  PO W D E R S . 
Bon A m i Pd, 3 dz. bx  3 75 
Bon Ami C ake, 3 dz. 3 26
C llm aline, 4 d o z . ___ 4 20
G randm a. 100, 5 c ___ 3 90
G randm a. 24 L a r g e _4 00
Gold D u st, 1 0 0 s _______4 00
Gold D ust, 20 L a r g e _4 30
G olden Rod, 2 4 _______4 25
J in x , 3 d o z . ___________4 50

M aple.
Jo h n so n  P u r ity , G al. 2 50 
Jo h n so n  P u r ity , 4

doz., 18 oz. _______18 60
Sugar Syrup.

D om ino, 6 5 lb. c an s  2 50 
B bls., bu lk , p e r ga l. 30

Old M anse.
6. 10 lb. c an s  _______ 9 40
12, 5 lb. c an s  ______ 10 40
24, 2% lb. c a n s _____ 11 40
24, 1% lb. c an s  ______7 00
5 gal. ja c k e t c ans , ea. 1 15
36. 8 oz. b o ttle s  _____ 5 25
24, p in t  b o ttle s  ____ 6 75
24, 18 oz. b o t t l e s _____ 7 25
12, q u a r t  b o ttle s  _____5 75

S ilver K ettle .
6, 10 lb. c a n s _______ 7 40
12, 5 lb. can s  ______ 8 15
24. 2% lb . c an s  _L__ 9 15
48, 1% lb. c an s  ___ 11 00
5 gal. ja c k e t cans, ea. 5 90
36, 8 oz. b o ttle s  ____ 4 40
24, p in t b o ttle s  _____ 5 50
24, 18 oz. ___________ 5 75
12, q u a r t  b o t t l e s ___4 75

K o-K a-M a.
6. 10 lb. c an s  _______ 5 15
12, 5 lb. c an s  _______ 5 65
24, 2% lb. c an s  ____ 6 40
5 ga l. ja c k e t c ans , ea . 3 90
24, p in t  b o ttle s  _____4 25
24, 18 oz. b o t t l e s ___4 50

T A B L E  SAUCES.
L e a  & P e rr in , la rg e_5 75
L e a  & P e rr in , sm all— 3 35
P e p p e r ________________1 60
R oyal M in t ___________2 40
T obasco  ______________2 75
Sbo You, 9 oz., doz. 2 7U
A -l,  la rg e  ____________6 76
A -l, sm all _______ -  3 60
C ap ers  ____________ — 1 80

T E A .
Japan.

M edium  ___________ 32@38
Choice ____________ 40@43
F a n c y  _____________ 64 @57
No. 1 N lbbs __________ 68
1 lb. pkg. S if tin g s  —  16

Gunpowder
Choice ________________ 28
F a n c y  ____________ 38@40

Ceylon
P ekoe , m edium  _____  33
M elrose, fa n c y  --------- 66

English B reakfast
Congou, M edium  ----------28
Congou, C h o ic e ___36@36
C ongou, F a n c y -----42@43

Oolong
M edium  ______________ 36
Choice ________________ 45
F a n c y  _________________ 50

T W IN E
C otton , 3 p ly  c o n e ___  35
C otton , 3 p ly  b a l l s ------ 35
W ool, 6 ply  ------------------18

V IN E G A R
C ider, 40 G r a i n _____ 28
W h ite  WTine. 40 g ra in  17
W h ite  W ine , 80 g ra in  22
O akland  V inegar & P ick le  

Co.’s B ran d s.
O ak land  Apple C ider — 30
B lue R ibbon C orn  ------- 22
O ak land  W h ite  P ick lin g  20 

P a c k ag e s  no ch arge. 
W IC K IN G

N o. 0, p e r g r o s s -----  60
No. 1, p e r g r o s s ___  85
No. 2, p e r  g r o s s ----- 1 10
No. 3, p e r g r o s s ----- 1 85
P e e rle ss  Rolls, p e r doz. 45 
R o ch este r, N o. 2, doz. 50 
R o ch este r, No. 3, doz. 2 00
R ayo, p e r doz. --------- 90

W O O D E N W A R E
Baskets

B u sh e ls , n a rro w  b and ,
w ire  h an d le s  ---------1 75

B ushels , n a rro w  b and ,
wood h an d le s  ------- 1 85

B ushels , w ide b a n d _1 90
M arked , d rop  h an d le  75 
M ark e t, s ing le  h an d le  80
M ark e t, e x tra  ---------1 35
S p lin t, la rg e  ------------9 00
S p lin t, m edium  _____ 8 50
S p lin t, sm all ------------7 00

C hurns
B arre l. 5 ga l., e a c h _2 40
B arre l, 10 ga l., e ac h_2 66
3 to  6 g a l., p e r ga l. — 16

Egg C ases
N o. 1. S ta r  C a r r ie r  5 00
N o. 2, S ta r  C a r r i e r_10 00
N o. 1, S ta r  E g g  T ra y s  4 60 
No. 2, S ta r  E g g  T ra y  9 00 

Mop S tick s
T ro ja n  s p r i n g _________2 00
E c lip se  p a te n t  sp rin g  2 00 
N o. 2, p a t. b ru sh  hold  2 00 
Ideal, N o. 7 __________1 65
9 lb. C ot. M op H e ad s  1 40 
12 lb. Cot. M op H ead s  1 80

P a lls
10 q t .  G a lv a n iz e d -----2 40
12 q t .  G a lv a n iz e d -----2 60
14 q t. G a lv a n iz e d ___ 3 00
12 q t. F la r in g  G al. Ir .  6 75
10 q t. T in  D a i r y ___ 4 50
12 q t. T in  D a i r y ----- 5 00

T rap s
M ouse, wood. 4 b o l e s __ 60
M ouse, wood. 6 h o l e s __ 70
M ouse, tin . 5 h o l e s ___ 65
R a t, w o o d _____________1 00
R a t, sp rin g  ---------------- 1 00
M ouse, sp rin g  ----------- 30

T ubs
L a rg e  G a lv a n i z e d __ 8 50
M edium  G alvan ized  7 00 
S m all G alvan ized  — 6 60 

W ash b o ard s
B a n n e r  G lo b e _________6 75
B ra ss , S ingle _________6 75
G lass, S ingle _________7 00
D ouble P e e rle ss  ______8 25
Single P e e rle ss  ______ 7 50
N o rth e rn  Q ueen ____ 6 25
U n iv e rsa l _____________7 50

12
14
16

W indow Cleaners
in . _______________

In. ________________
I n , ________________

1 6R
1 85
2 30

Wood Bowls
13 In. B u t t e r _______6 00
15 in. B u tte r  _______9 00
17 In. B u tte r  _______ 18.00
19 in . B u tte r  _______ 25.00

W R A P P IN G  P A P E R  
F ib re , M anila, w h ite  05%
N o. 1 F ib re  _________ 07%
B u tc h e rs  M a n i l a ------06
K ra f t  _______________ 09

Y E A S T  C A K E
M agic. 3 doz. ------------- 2 70
S u n ligh t. 3 d o z ._____ 2 70
S u n ligh t. 1% d o z . __ 1 36
Y eas t F o am , 3 d o z ._2 70
Y eas t F oam . 1% doz. 1 35

Y E A S T — C O M PR ESSED  
F le isch m an , p e r  d o z ._28

Gabby Gleanings From Grand Rapids.
Grand Rapids, M arch 21— By the 

way, Mr. Councilor, do you know  that 
we have righ t here in G rand Rapids an 
exclusively traveling m en’s luncheon 
club, w here we m ay meet each week 
and discuss cu rren t topics, develop 
good fellowship, exchange ideas and 
become better acquanted? W e have 
just such a club and if you are not 
in on it you are m issing one of the 
best functions of U. C. T.fsm. T his 
club is know n as the  Y ou-See-Tea 
club and it surely is popular with those 
who know about it. A t thfc luncheon 
last Saturday noon Guy W . Rouse, of 
the W orden G rocer Co., gave the 
talk, which was of a h igh ly  educative 
and enterta in ing  nature and m uch ap
preciated by all present. T he com 
mittee in charge suggested plans for 
the com ing year, all of which were 
adopted. T hey were presented  in the 
form  of six resolution's, which are as 
follows:

1. T he offices to com prise a P resi
dent, V ice-President. Secretary-T reas
urer and a hoard  of three D irectors.

2. The m eetings to begin prom ptly 
at 12:45 and adjourn  prom ptly  at 2.

3. T hat the m em bership fee be re
duced to 50 cents per morith.

4. T hat the ladies be adm itted to 
each meeting.

5. T hat the  m eeting be adjourned 
during  the m onths of Ju ly  and Au- 
gust.

These m eetings arc held in the A s
sociation of Com m erce room s and all 
U. C. T ’ers, their wives, sw eethearts, 
families and friends are welcome. 
Come up, you U. C. T. booster, and 
knocker, too, for it is a 100 to 1 shot 
that when you come to  know your 
b ro ther better, you w on’t feel so much 
like knocking him. T he officers 
elected for the ensuing year are 
W alter S. Lonton, P residen t; John  D. 
M artin. V ice-Pre'sident; H om er R. 
Bradfield, Secretary -T reasu rer; D i
rector for three years, P. Ct Crowlev; 
D irector for tw o years, P ran k  E. Ed- 
erle: director for one year, A. H arry  
Behrman.

Berion W . Rockwell, who is a tten d 
ing school at F e rris  Institu te , Big 
Rapids, visited his parents; Mr. and 
Mrs. A. F. Rockwell over Saturday 
and Sunday. B ert says; F erris In s ti
tute is O. K., but the city is so quiet 
that it m akes the p roverbia l oyster 
look like a piker.

The w eather last Sunday and M on
day m ust have eaten an esquim o pie. 
It was m ore like the frigid w eather of 
California than the m ild and tropical 
kind we are accustom ed to here in 
M ichigan.

John Duval is having some difficulty 
dodging the  police these days.

C. G. M ahrle has just opened a 
hardw are store in Tekonsha. He 
placed his stock o rder with S tandart 
Bros, and Brow n & Sehler Co.

Now that we have finished up with 
the intricacies and com plexities of the 
income tax  reports, we m ay tu rn  our 
attention for the rem ainder of the 
year to the pursuit of our regu lar oc
cupation and see if we can pile up an 
income on w hich to  m ake a report 
next year.

M odern m oonshine is .very con
ducive to the prolific g row th of wild 
oa’s. ,

W arning, Councilors! We forgot 
to m ention, in connection w ith our 
article on the Y ou-See-Tea club, that 
when you come up Saturday be sure 
you can give your wife’s full name 
w ithout any hesitation or stam m ering. 
I t would be well for you to practice 
it a few times before starting.

M rs. A. F. Rockwell imbibed too 
freely of lemon sour recently  and fell 
down stairs. No serious result fol
lowed, but she has been w alking 
p re tty  stra igh t since. Lam e 'back.

T he dancing parties given bv  the 
U. C. T . under the leadership of P erry  
L arrabee will be concluded next Sat
urday night, M arch 24. T o  say that 
these dances have been thoroughly  
enjoyed by the U. C. T .’s and their 
friends is sta ting  it mildly. One or 
two little irregu larities occurred, as 
they alw ays do. but as soon as the  
com m ittee’s a tten tion  was called to  it

they were p rom ptly  corrected. The 
large crowds that attended th roughou t 
the season is evidence of their popu
larity. Come up to the final party  
Saturday n ight and tre a t yourself and 
lady to a real good time.

Some facts in connection w ith the 
annual U. C. T. banquet have just 
been unearthed th at m ay be of in ter
est to the readers of these columns. 
A ccording to an ancient custom , only 
the m em bers of the U. C. T .s and 
their im m ediate families are a d m itte d ' 
to this banquet. D uring  the evening 
it became noised around am ong the . 
m em bers th at E x-Judge K. M ountain 
Landis was am ong those p resen t and 
the com m ittee in charge was a'sked to 
interview  him and see if he belonged 
to the order. T his the com m ittee 
p rom ptly  did and found, upon ap
proaching the gentlem an, that the 
rum or was a false one and instead of 
being the noted base ball com m ission
er, it was ou r own E. J. M acM illan, 
P. S. C. Then when Mac w ent to the 
cloak room  and turned in his check 
he declared the a ttendant had given 
him the w rong hat.

Once a year it is the custom  of 
Grand R apids Council to meet and 
pay its tribu te  of love and respect to 
those of it's m em bers who have passed 
away during  the year. These services 
are alw ays held on the Sunday nearest 
the  ninth of April, that being the date 
of the death of our first Suprem e 
Councilor. T h at Sunday this year 
falls on April 9, and you, fellow coun
cilors, are asked to set aside one hour 
on that date and help pay tribute to 
our deceased -brothers by being pres
ent a t the council room s. More d e 
tailed inform ation will be given you 
later by the com m ittee in charge.

Some of you fellovVs are p re tty  slow 
this m onth about paying No. 166. By 
so doing you are im posing consider
ably upon the generosity  of the Sec
re ta ry -T reasu rer and the Council who, 
if they did what the old line com 
panies do, would refuse to allow  your 
claim in the event of in ju r” . It seem , 
difficult to believe that fifteen per cent, 
of those belonging to o ther accident 
insurance com panies not supplem ented 
by fraternalism , fail to pay their as
sessm ents when due. T hey know if 
they fail to do so their insurance 
lapses, and yet fully fifteen per cent, 
of the m em bers of No. 131 were 
delinquent on the  17th of M arch. T his 
Councilors, is very unfair to your 
Secretary  and we earnestly  beseech 
you not to be so d ila tory  in paying 
your assessm ents, because you feel 
th a t you can hide behind the cloak 
of fraternalism . P ay  up in our order 
as p rom ptly  as you would have to 
pay up in the I. C M .  A. the U tica or 
any o ther order, and. thus save a lot 
of annoyance to  your secretary  who 
is under no obligations to pound yon 
on the back w ith a half dozen letters, 
but who feels it his fraternal duty -to 
do so.

The next regu lar m eeting  of the 
Council will be held Saturday April 1, 
a t which tim e the newly elected offi
cer's will assum e the duties of their 
respective offices. Come on up, fel
low councilors, and help sta rt the new 
year off w ith a bang.

T hom as Bracken, veteran clerk and 
m anager of the H otel Belding, (Bel- 
ding) died a t Tuscon, Arizona, M arch 
13. T he funeral and in term ent were 
a t Belding M arch 20. Mr. Bracken 
was 62 years old and came to  this 
country  from  Ire land  when a young 
man. He became acquainted with the 
late W enedll P. H ethering ton  in 
M assachusetts and when the la tter re 
moved to M ichigan to open up and 
m anage the H otel Belding, Tom  
Bracken came w ith him  to act in the 
capacity of clerk. D uring  the th irty  
years which Mr. H ethering ton  m an
aged the hotel, M r. B racken was with 
him and no m ore faithful o r tru s t
w orthy  person than  Mr. Bracken 
ever held a position. D uring  the 
m any years th at he was associated 
with Mr. H e thering ton  he becam e so 
attached to him  that when he learned of 
h is o ld  .friend’s sudden death late in 
Decem ber, he suffered a collapse and 
pernicious anem ia set in, resu lting  in
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his death a t Tuscon, where Mr. B rack
en and his wife had gone tw o years 
ago in search of a clim ate m ore bene
ficial to her health.

Tanners Holding Out For a Cut in 
Hides.

T he packer hide m arket continues 
quiet, with packers holding for ad 
vances and refusing offer a fte r offer 
m ade by tanners a fraction of a cent 
below the asking prices. It seems 
to  be a battle  for the survival of the 
fittest betw een tanners and packers, 
with the odds in favor of the packers, 
because prices are very low, and it is 
well known th a t there are m any tan 
ners who have not yet provided them 
selves with hides. A few orders for 
lea ther would drive tanners into the 
hide m arket for supplies.

T hen there is the probability  of a 
duty being placed on foreign hides 
and skins. T he small advalorem  duty 
of 15 per cent, would not be a serious 
obstacle to  the foreigners at the low 
prices th at now prevail, but if the 
agricu ltu ra l bloc can force a specific 
duty  there is every likelihood of prices 
advancing to a point sufficiently high 
th a t no m ore hides need be destroyed 
in this country.

C ountry  hides are adm ittedly 
scarce. T he three sta tes where hides 
a re  supposed to  be the b e s t—Ohio, 
M ichigan and Indiana—are so bare 
of hides th a t dealers from  these states 
are g rin g  out into o ther sta tes to 
meet the demand for hides. The fact

that hides hesitate for a few m inutes 
on a sidetrack in one of the good 
sta tes m akes the hides w orth  con
siderably m ore, in the eyes of m any 
tanners, than they  were a t the point 
of origin. E xtrem es and buffs are in 
fair dem and and a sale of all-w eight 
countries is noted at B ^c , the sale 
consisting of M innesota hides going 
to  a dealer in one of the good states. 
Some sales of extrem es w ith a few 
grubs have been m ade a t 9j4@10 
cents.

Calfskins m ove w ith sufficient de
m and to  absorb all offerings of fresh 
city skins, while country  stock is very 
hard to  move. L ast sale was a t 17c.

H orsehides are very hard to  sell 
because foreign goatskins can be 
bought so cheaply.

Skeepskins continue to  move freely 
in the face of a big demand for cloth
ing wools. The im position of a spec
ific duty on wool has m ade such a 
difference to the price of live sheep 
th a t packers are paying 2j^c per 
pound m ore for sheep unshorn  than 
they will pay for them  with the wool 
shorn off. Sheepskin leather is dif
ficult to  sell in com petition w ith the 
cheaper foreign skins.

D etro it—T he A rtcraft Bronze Co. 
has been incorporated  with an au th o r
ized capital stock of $20,000, $10,000 of 
which has been subscribed and paid 
in, $4,000 in cash and $6,000 in p roper
ty-

Red Star
Flour

The quality that causes 
the housewife or the 
baker to ask for it the 
second time is contained 
in R E D  STAR Flour.

J U D S O N  GR OCER CO.
GRAND RAPIDS MICHIGAN

BUSINESS WANTS DEPARTMENT
Advertisem ents Inserted under th is head for five cents s  word the first 

Insertion and four cents a word for each subsequent continuous Insertion. 
If se t In caoltal le tters, double price. No charge less than  60 centa. Small 
display advertisem ents In th is departm ent, $3 per Inch. Paym ent with ardor 
Is required, as am ounts are  too small to open accounts.

F o r  Sale—W ell-a sso rted  g en era l s tock  
loca ted  th e  c e n te r  o f a  good fa rm in g  
reg ion  in  tow n on cem en t ro ad  betw een  
K alam azoo  an d  G ran d  R apids. S tock  
an d  fix tu res  w ill in v en to ry  a b o u t $4,500. 
R en t reasonab le . A ddress No. 690, care  
M ich igan  T rad esm an ._______________ 690

$5,000 to  $14,000 s to ck  of g e n e ra l m e r
ch and ise  w an ted  on tra d e  fo r fine _ 160 
a c re  fa rm  tw o m iles from  C en tra l M ich
igan  N orm al School, M t. P le a sa n t, on 
m a in  road . H u g h  W atso n , M t. P le a sa n t,
M ich._________________________________ 701_

100 a c re  fa rm , com fo rtab le  house, sm all 
b a rn , fine w a te r , 70 a c re s  u n d e r c u lt iv a 
tion . All k in d s  fru it,  som e nice tim b e r, 
fo r ty  ro d s  to  school, e ig h ty  ro ad s  to  
s to re s  a n d  h am le t. W ill tra d e  fo r s tock  
of goods up  to  $4,000. W . J .  Cooper, M t.
P le a sa n t, M ich.____________________  702
~ F o r  Sale—D ry  goods, c lo th in g  a n d  shoe 
s to re . W ill invoice a b o u t $22,000. In  
good m a n u fa c tu rin g  tow n of N o rth e rn  
M ichigan, 3.500 popu la tion . A ddress  No.
703 C are  M ichigan T ra d e s m a n ._____ 703

F o r  Sale—M illinery  tab le—b irch , m a 
ho g an y  finish. T h ree  la rg e  d raw ers . In  
firs t c la ss  cond ition . A ddress a ll in 
q u irie s  to  th e  M cN ish Co., 115 W . A lle
g an  S t., L an sin g , M ich,____________ 704

F o r  Sale—L a rg e s t  an d  b e s t equipped 
b a k e ry  in  N o rth e rn  W yom ing , doing  
w holesale an d  re ta il  b u sin ess ; com plete  
eq u ip m en t an d  s to ck  fo r sale  cheap . W ill 
lease  o r  sell bu ild ing . B ran d en b e rg  B a 
k e ry  ,_^x>velh_W yom iri^._____________705

W IN D O W  D ISP L A Y  F IG U R E —F ull 
w ax  head  an d  b u s t  an d  w ax  fore  a rm s . 
Good h ead  of b ru n e tte  h a ir . Size th ir ty -  
s ix  figure. S ta n d s  on  n ickel base . A 
genu ine  va lue  a t  $15.00. H erp o lsh e im er
Co., G rand  R apids, M ich . .__________ 706_

A PR O V E N  M ONEY M A K ER —O ppor
tu n ity  to  secu re  a  grow ing , e stab lish ed  
m a n u fa c tu rin g  bu s in ess  of law n an d  
porch  fu rn itu re , bob -sle ighs, a n d  a  cele 
b ra te d  line o f p a te n t w h iffle trees. T hese 
lines a re  w ell ad v ertised , w ith  o rd e rs  on 
h an d . W ill dispose o f p a tte rn s , f ix tu res, 
e tc ., s ep a ra te ly , If desired . P re s e n t 
com pany  en g ag in g  in  la rg e r  m an u fa c tu re . 
Box 91, E v a r t, M ich,_______________ 699
'  F o r  Sale—G eneral m erch an d ise  b u s i
ness, stock , fix tu res  an d  bu ild ing . W ill 
ta k e  $10,000 to  hand le . Good o p p o rtu n ity . 
H olland  com m unity . A ddress N o. 685, 
c a re  M ichigan T rad esm an . 685

R E B U I L T
CASH REGISTER CO., Inc. 

D ealers  In
Cash R eg iste rs , Computing Scales. 
A dding M achines, Typew riters And 
O th e r S to re  an d  Office Specialties. 
122 N. W ashington, SAGINAW, Mich. 
R ep a irs  and Supplies for a ll m akes.

If  you a re  th in k in g  of g o ing  in to  b u s i
ness , selling  o u t, o r  m a k in g  a n  exch an g e , 
place an  a d v e r tis em e n t In o u r  bu sin ess  
ch an ces  colum ns, a s  i t  will b rin g  you 
in touch  w ith  th e  m an  fo r w hom  you a re  
looking—T H E  B U SIN E S S MAN.________

DRUG STO CK  FO R  SA L E—L o ca ted  in 
Jack so n , M ich. O w ner deceased . S tock , 
e tc ., in  th e  h an d s  o f a d m in is tra to r . Good 
stock , e s tab lish ed  b u siness . A ddress 
P E O P L E S  N A T IO N A L B A N K  O F JA C K - 
SON, M ICHIGAN, A D M IN ISTRA TO R .

698
1000 le tte rh e a d s  o r  envelopes $3.75. 

C opper Jo u rn a l, H ancock , M ich. 150

W ill p ay  cash  fo r w hole s to re s  o r p a r t  
s to ck s  of m e rch an d ise— L ouis L ev insohn , 
Sag inaw , M ich. 998

Bell Phone 596 Cltz. Phone 61366 
JOHN L. LYNCH SALES CO. 

SPECIAL SALE EXPERT6 
Expert Advertising 

Expert Merchandising 
209-210-211 M urray Bldg. 

GRAND RAPIDS. MICHIGAN

P a y  sp o t cash  fo r c lo th ing  an d  fu rn ish 
ing  goods s tocks . L. S iiberm an , 274 E a s t  
H ancock , D e tro it. 566

S alesm en—P rofitab le  side line. C arry  
sam ples  in pocket. A ddress C opper J o u r-  
na l, H ancock. M ich. 574

F o r Sale—C ash re g is te rs  an d  s to re  fix
tu re s . A gency for S ta n d a rd  com pu ting  
scales. D ickery  D ick, M uskegon, M ich. 
______________________________________ 643

F o r  Sale—A t H a rb o r Springs, M ich
igan, an  o u tfit for an  ice c ream  parlo r, 
co n sis tin g  of s ix teen  tab les, s ix ty -fo u r  
c h a irs , one soda  fo u n ta in  w ith  fix tu res  
a n d  a tta c h m e n ts  com plete, one ice c ream  
m achine, one ca rb o n ato r, four show  
cases, one e lec tr ic  m ixer, one e lectric  
u rn , s ilv e rw are  an d  ice c ream  re c e p ta 
cles, tw elve m irro rs , one clock, one a w n 
ing, ice c ream  tu b s  an d  cans, s to rag e  
tu b s , ice c ream  m ix e r a n d  one N a tio n a l 
cash  re g is te r . J .  C. F o s te r, N ew berry , 
M ich. 680

Y O U R  B I G G E S T  A S S E T
is the Rood-will of your customers. Its the only foun
dation on which a permanent, profitable business can 
be built.

VAN DUZER’S 
Certified Flavoring Extracts

w ill help  to  enhance  
th e  good-w ill and  
p re s tig e  o f you r 
s to re . No o th e r 
e x tra c ts  equal them  
in p u rity , s tre n g th  
o r rich n ess  of flavor

Van Duzer Extract Co. S p rin g fie ld . Mass.

Store and Window

A W N I N G S
made to order of white or khaki duck, 

plain and fancy stripes.

Auto Tents, Cots, Chairs, Etc.
Send for booklet.

CHAS. A. COYE, Inc.
GRAND RAPIDS, MICHIGAN

SECOND-HAND SAFES
We are always in the market for second-hand 

safes.
Send us detailed description, including date of 

purchase, name of manufacturer, inside and 
outside measurements and general appearance 
and we will make you an offer.

GRUND RAPIDS SAFE CO.
GRAND RA P ID S , MICH.
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Purchase Flour For Immediate Re
quirements Only.

W ritten  fo r th e  T rad esm an .
T he price of wheat has been ra ther 

erratic  during  the past week. F u tu res 
are selling at approxim ately the same 
price as on M arch 14, a week ago, 
while cash w heat is 6c per bushel 
higher.

F lour dropped off tem porarily , but 
reacted, of course, on the advance in 
cash w heat and it is holding reason
ably firm.

T he visible supply has decreased 
slightly, but stocks of wheat are not 
burdensom e. On the o th er hand, the 
choice varieties of wheat are in ra ther 
lim ited Supply and it is freely p re 
dicted will bring  a p re tty  stiff p rem 
ium before the new grain is available.

T he crop report for M ichigan, just 
out, show s th at 23 per cent, of the 
1921 crop of wheat is still in p ro 
ducers’ hands. 1 his is 5 per cent, 
less than last year and is equivalent 
to  3,237,000 bushels.

T he G overnm ent rep o rt for M arch 
indicated the to ta l am ount in fa rm 
ers’ hands th ro ughou t the United 
S tates a t 131,000,000 bushels, which is, 
approxim ately, 133,000,000 bushels 
less than  a t the sam e time the p re 
vious year.

S tocks of flour the country  over 
are light in the hands of the trade. 
Mills, as a general rule, are p re tty  
well stocked; in fact, are heavier 
stocked than usual. H ow ever, the 
en tire  supplies of w heat and flour, in 
bushels of wheat, are placed a t 288,- 
000,000 bushels — a com paratively 
sm all am ount—much sm aller, in fact, 
than  usual, and m akes the situation, 
statistically , very bullish. How ever, 
wheat has been in a strong  position, 
statistically , all the  crop year, but 
owing to  trade  conditions in general 
in the U nited S tates and the  very 
unfavorable situation of E uropean  
countries, the dem and has not been 
sufficient to  develop a thoroughly  
active bull cam paign, although, the 
tendency of prices has been upw ard 
during  the past th ree  m on ths and it 
is being freely predicted the tendency 
will continue upw ard until the new 
crop of w heat is available, along in 
July. T h is applies particu larly  to  
choice m illing wheat.

T here  is no th ing  in the situation, 
however, which m akes it appear ad 
visable to  buy heavily of either w heat 
o r flour fo r long deferred shipm ent. 
Conservative business m en are a d 
vising the purchase of supplies to  
cover im m ediate requirem ents and 
for not over th irty  days in advance. 
Good judgm ent d ictates buying in 
sufficient quantity  to  keep stocks of 
sufficient size to  am ply care for trade 
requirem ents, but buying from  a 
speculative standpoint for fu ture de
livery is not deem ed a sound policy; 
although, it m ight prove profitable 
th is spring. L loyd E. Smith.

Title Guaranty Swindle To Be Li
quidated.

T he victims of the T itle  G uaranty  
and Casualty Co. sw indle are to  be 
congratu la ted  th a t some of the large 
stockholders have taken the m atte r 
in hand and sta rted  proceedings to  
pu t the concern in the hands of a

receiver. T he chief fugeler, Greig, 
has been deposed from  the Presidency 
and a man of high character—R ich
ard Quayle, of Gw inn—has been 
elected P residen t of the concern. 
Steps will now be taken to  liquidate 
the institu tion  and divide the funds 
now in the hands of S tate officials at 
L ansing in an equitable m anner 
am ong the unfortunate  victim s of the 
swindle. Greig has taken up his resi
dence in T o ro n to  and refuses to  re 
turn to the State, where a warm  wel
come aw aits him. G reig’s associate 
in the fiasco. Sm ith, is giving the 
liquidating com m ittee no assistance. 
He and Greig have both draw n large 
sum s of m oney out of the treasury , 
which the stockholders will probably 
be unable to  recover, because neither 
are considered responsible. T he 
swindle is one of the m ost a rran t 
cheats which was perpetra ted  on 
M ichigan business men during  the 
period of easy m oney and wild spec
ulation im m ediately follow ing the 
close of the kaiser’s war. Sm ith 
worked the “religious racket” on his 
friends of the M ethodist church w ith 
g reat success—for him self and his 
crooked associates—but he has now 
come to the end of his rope.

Black and Yellow Hats.
An entire line of M im osa (yellow ) 

and black hats has been made up by 
a New Y ork m anufacturer, according 
to  the bulletin of the Retail M illinery 
A ssociation of Am erica, which says 
th a t the con trast ?s certain ly  beauti
ful and that the  collection of m odels 
is a varied and delightful one. I t goes 
on to say of them ;

“The m aterials selected for this 
group of hats include haircloth, M ilan 
and crepe. Flow ers, scarfs, ribbons, 
birds, cherries, a few ornam en ts and a 
lim ited selection of glycerined and 
plain o'strich cover the trim m ing  list. 
As for shapes, pokes, m ushroom s and 
a very few close tu rbans—th a t’s all.

“N oth ing  bu t the yellow and black 
is adm itted to the clan. A bout half 
of the num ber a re  m ade up with the 
facings 'of yellow crepe, in spite of the 
fact th at there  is considerable oppo
sition to M im osa or dandelion yellow 
com ing next to the face. T his m anu
facturer gives as his opinion th at the 
yellow facing will win success, because 
of the inclination of the A m erican 
wom an to follow the lead of Paris in 
styles.

“W axed flowers have found their 
way onto this group of hats in a num 
ber of instances—m aking very realistic 
and dainty cam ellias to  adorn  the 
sidecrown of a  black hairclo th  poke, 
w ith fitted round tipped crown. T he 
stem  of the b lossom s points coquet- 
tish ly  up. T he low er of the two b los
som s rests on the brim , which is faced 
with black crepe, and m akes a narrow  
flange on the upper brim , w hich is 
covered w ith the M im osa crepe.”

Wasting Good Time and Money. 
T he N ational Retail G rocers’ A sso

ciation has a bill now before Congress 
which would allow  anybody to  whom  
a civil em ploye of the U nited S tates 
owed m oney to  a ttach  it in the Gov
e rnm en t’s hands. T his would of 
course apply to  hundreds of thou
sands of G overnm ent em ployes all

over the United States. T he N ational 
A ssociation is asking re ta ilers every
where to  w rite their Congressm en 
dem anding th ta  they vote for th 's  
hill. If any reader wishes to  do this, 
the m easure is H. R. 8,570.

O f course this hill o u g h t« to  pass, 
bu t of course it w on’t. I t  ought to  
pass because em ploym ent by the 
U nited S tates G overnm ent is regarded 
by m ost business men as a badge of 
good credit, and the G overnm ent 
ought to take pride in seeing th at 
people in the public service pay their 
debts. If the G overnm ent did what 
it ought to do, there would really  be 
no need for this bill. All th a t would 
he needed would be a firm notice to  
em ployes in general th a t they m ust 
keep out of debt o r be fired. T here  
would still be some bad debts, but 
not a ten th  of w hat there are now.

But the G overnm ent w ouldnt’ a l
low this bill to  pass because of the 
ex tra  w ork it would make. P robab ly  
50,000 garn ishm ents would be going 
along all the time, and th is would 
unquestionably m ake som e mess, bui 
ought it to  be considered param ount?

Proceedings of Bankruptcy in Grand 
Rapids District.

G rand  R apids, M arch  13—On th is  d ay  
w as held  th e  firs t m ee tin g  o f c red ito rs  
in th e  m a tte r  o f C h arle s  A. A rn tz , 
B an k ru p t No. 2058. T he b a n k ru p t w as  
p re s en t in person  an d  by  a tto rn e y s , M ac
D onald  & M acD onald. M a tt N . C onnine 
w as p re s en t fo r c red ito rs . C laim s w ere  
p roved  a g a in s t  th e  e s ta te .  Jo h n  O lson, 
o f M uskegon, w as  e lec ted  tru s te e  a n d  th e  
a m o u n t o f h is  bond fixed by  th e  re fe ree  
in  th e  sum  of $2,000. T h e  b a n k ru p t w as  
th e n  sw orn  a n d  ex am in ed  w ith o u t a  r e 
p o rte r. T he  in v e n to ry  a n d  a p p ra isa l on 
file w as  ap p ro v ed  a n d  allow ed. T he 
m ee tin g  w as th e n  ad jo u rn e d  to  M arch  16, 
a t  w hich  tim e  th e  sale  o f th e  a s s e ts  of 
th e  e s ta te  w as  called  fo r. ,

M arch  14. On th is  day  w as he ld  th e  
firs t m ee tin g  of c red ito rs  in  th e  m a tte r  
of F o w le r-K lin e  Co., B a n k ru p t No. 2033. 
T he b a n k ru p t w as  p re s en t in  person  an d  
by  a tto rn e y , E a r l  W . M unshaw . C laim s 
w ere p roved  a g a in s t  th e  e s ta te .  C h es te r 
C. W oolridge w as e lec ted  tru s te e  an d  the  
am o u n t of h is  bond fixed by  th e  re fe ree  
in  th e  sum  of $500. T he  b a n k ru p t w as 
th e n  sw orn  a n d  ex am in ed  w ith o u t a  r e 
p o rte r . T h e  f irs t m ee tin g  of c red ito rs  
w as  th en  ad jo u rn e d  w ith o u t da te .

On th is  d ay  a lso  w as he ld  th e  final 
m ee tin g  o f c re d ito rs  in  th e  m a tte r  of 
W illys L ig h t S y stem s, B a n k ru p t No. 
2015. T h ere  w ere  no a p p ea ran ces . T he  
tru s te e ’s re p o rt an d  acc o u n t w as  co n 
s id ered  an d  th e  sam e  app ro v ed  a n d  a l 
lowed. T he bill o f D illy, S o u te r & D illy 
a s  a tto rn e y s  fo r th e  b a n k ru p t w as a p 
proved  an d  allow ed. T he bill o f H e n ry  
S m ith , in  th e  sum  of $250, fo r r e n t  of 
p rem ises  occupied  by  th e  b a n k ru p t an d  
tru s te e  w as considered , a n d  th e  sam e 
app roved  a t  th a t  sum . T he  m ee tin g  w as 
th e n  ad jo u rn ed  to  A pril 5. .

On th is  day  a lso  w as held  th e  first 
m ee tin g  o f c re d ito rs  in  th e  m a tte r  of 
E d w ard  E . D am on. B a n k ru p t No. 2059. 
T he  b a n k ru p t w as  p re s en t in .p e rso n  a n d  
by  a tto rn e y , J .  C laude Y oudan. C laim s 
w ere  p roved  a g a in s t  th e  e s ta te .  No t r u s 
tee  w as appo in ted , th e re  being  no a sse ts  
in th e  e s ta te .  An o rd e r confirm ing  the  
b a n k ru p t’s  exem p tio n s  w as m ade . T he 
e s ta te  w as th e n  c losed an d  re tu rn e d  to  
th e  c le rk  of th e  D is tr ic t  C o u rt. T he 
m ee tin g  ad jo u rn e d  no da te . ^

M arch  15. In  th e  m a tte r  of B en jam in  
H . B ush . B a n k ru p t No. 2,048, a n  o rd e r 
for th e  p ay m en t of a d m in is tra tio n  e x 
p enses a n d  a  firs t d iv idend  of 5 p e r c en t, 
h a s  been m ade.

M arch  16. In  th e  m a tte r  o f C harles  
A. A rn tz , B a n k ru p t No. 2058. T h is  be ing  
th e  day  fixed fo r th e  sale  o f a s s e ts  a n d  
th e  ad jo u rn ed  firs t m ee tin g  of c red ito rs , 
th e  follow ing p roceed ings w ere  h ad . T he 
no tice  of sale  w as issu ed  p u rs u a n t to  a n  
o ffer from  Eli N im z & Co., in  th e  sum  
of $1,000 for a ll th e  a s s e ts  of th e  e s ta te . 
Severa l b id d e rs  w ere  p re s en t a n d  th e  b id 
d ing  w as sp irited , th e  p ro p e rty  finally  
going to  H y d e’s cash  m a rk e t, o f M u s
kegon, fo r $2,225. A n o rd e r w as  m ade  
confirm ing  th e  sale  o f th e  a ss e ts . T he 
m eeting , w as  th e n  ad jo u rn ed  no  da te .

On th is  day  w as held  th e  firs t m e e t
ing  of c re d ito rs  in  th e  m a tte r  o f R eed 
C ity  C ream ery  Co., B an k ru p t No. 2049. 
T he b a n k ru p t w as  p re s en t by  G eorge S. 
N orcross. a tto rn e y . C ogger & D um on, of 
B ig  R ap ids, w ere  p re s en t fo r c red ito rs . 
C laim s w ere  p roved  a g a in s t  th e  e s ta te . 
T he  G ran d  R ap id s  T ru s t  C om pany w as 
e lected  tru s te e  an d  th e  a m o u n t o f i ts  
bond fixed by  th e  re fe ree  in  th e  sum  
of $2,000. T he  firs t m e e tin g  w as th e n  
a d jo u rn ed  to  M arch  31.

In  th e  m a tte r  of C laude W . 1* u ller. 
B an k ru p t No. 2060, fu n d s  h av in g  been

.................  f irs t m ee tin g  of c red ito rs
office of th e  re fe ree

fu rn ish ed , th_ 
will be held  a t  the  
M arch  27.

In th e  m a tte r  of_L ouis D olan, B an k 
ru p t No. 2063, funds  h av ing  been fu r 
n ished  for th e  firs t m eeting , th e  sam e 
will be held a t  the  office of th e  re fe ree  
A pril 3.______________________________ , iIn th e  m a tte r  of N ew m an Azkoul, 
B a n k ru p t No. 2045, th e  tru s te e  h av ing  
filed h is  f irs t re p o r t  a n d  accoun t, from  
w hich i t  a p p ea rs  th e  fu n d s  in  th is  e s ta te  
a re  insuffic ien t to  pay  a n y  d iv idends, 
th e re fo re  a  final m ee tin g  of c red ito rs  
w ill be held a t  th e  office of th e  re fe ree  
on M arch  29. „

In th e  m a tte r  of O x-W eld ing  C om pany, 
B a n k ru p t No. 2043, from  th e  re p o rt an d  
acc o u n t of th e  tru s te e  filed in th e  co u rt, 
i t  a p p e a rs  th a t  th e re  a re  insuffic ient 
a s s e ts  in th e  e s ta te  to pay  a n y  d iv idends, 
th e re fo re  a  final m ee tin g  of c re d ito rs  will 
be held a t  th e  re fe re e ’s office M arch  29.

On th is  day  wrere  received  th e  sch e d 
ules, o rd e r of re fe ren ce  an d  a d ju d ica tio n  
in  b a n k ru p tc y  in th e  m a tte r  of M artin  
L . C raw fo rd , B a n k ru p t No. 2065. T he 
m a tte r  h a s  been  re fe rred  to  B enn M. 
C orw in  a s  re fe ree  in b an k ru p tc y . The 
b a n k ru p t is a  re s id en t of th e  c ity  of 
G rand  R apids, an d  is a  com m on lab o re r 
by tra d e . T he schedu les of th e  b a n k ru p t 
l is t  a s s e ts  in th e  sum  of $300, all of 
w hich  a re  c la im ed  a s  e x em p t to  th e  b a n k 
ru p t, an d  liab ilities  in th e  sum  of $960..0. 
F rom  th e  fa c t th a t  th e re  a re  no a s s e ts  
in the  e s ta te  w hich  a re  n o t c la im ed  as  
e x em p t to th e  b an k ru p t, funds  for the  
firs t m ee tin g  have been  req u ested . Upon 
re c e ip t o f th e  sam e  the  firs t m ee tin g  
o f c re d ito rs  w ill be called  an d  th e  d a te  
o f th e  sam e no ted  h e re . A lis t of the  
c red ito rs  of- the  b a n k ru p t is a s  follows:
W u rzb u rg 's , G ran d  R a p i d s ----------- $ 15.00
N atio n a l G rocer C o ., 'G ra n d  R ap ids 2.0U 
W oodhouse Co., G rand  R ap ids —
Geo. R ysdale , G rand  R ap ids -----
K upp en h eim er C igar Co., G rand

R apids ---------------------------- -—- - -
B rooks C andy Co., G rand  R apids 
M rs. R . T av in , G ran d  R ap ids  —
Peoples S ta te  B an k , H olland  -----
SVinstrom E lec tric  Co., H olland

10.00
35.00

8.00
43.20
75.00 

105.10
35.00VV m o u u m  iJ ic v .» .»  »V -------------  - -  -

W h ite  M ark e t, H olland  -------------- RjS.OO
S ta n d a rd  G rocery , H olland  
V an  A rk  F u rn itu re  Co., H o llan d —
H a rd y  Jew e lry  Co.. H olland  -----
L o k k e r C ream ery  Co., H olland  
F ra n z a n b u rg  F r u i t  Co.. H o llan d .
B rin k s  Book S to re , H o lland  -----
Boon S alvage Co., H o lland  — _ 
C itizens T ra n s fe r  Co., H olland  — 
P e te rso n  B rew ing  Co., G rand  R ap.
M eyers M usic S to re , H olland  -----
H e n ry  E blink , H olland  ------------- -
Saugatuc-k L u m b er Co., S a u g a tu ck  
Jaco n  B andenberg , G rand  R apids
D avid  Bloom, H olland ----------------
H . V an  D yke , H olland  --------------
D y k stra , U n d e rta k e r . H olland  __ 
S co tt & L u g e rs  L u m b er Co., H o l

land  -------------------- -— ------- ----------
S u p erio r C ig a r Co., H olland  —  
D eP ree  H a rd w are  Co.. H o lland  __ 
C itizens T elephone Co.. H o llan d - 
V an d er S lu is  D ry  G oods Co.,

H o l l a n d ------------------------    —
Prin ting- hill (c red ito r u n k n o w n )—

.0 )
35.00
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13.50
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10.00
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75.00
12.00
15.00

15.00
7.00

15.00
6.0012.00
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Growing Old Gracefully.
Judge D unham  had a birthday 

Sunday and his legions of friends vied 
w ith each o ther in doing him honor. 
A m ong the tributes paid him  was a 
beautiful dinner at the Plainfield 
clubhouse, tendered  him by his long
tim e friend, B ert M cCauley, who has 
sold his p roperty  and will soon re
tire from  the m anagem ent of the 
hoste lry  which has con tribu ted  much 
to  the gastronom ic enjoym ent of 
Grand Rapids for the pa(st quarte r of 
a century. Judge D unham  is grow ing 
old gracefully  and  is apparently  cap
able of accom plishing m ore work 
w ithin a given tim e th a n 'e v e r  before 
in 'his long career a t the bar. The 
w ork of the Superior Court is in
creasing in detail and responsibility  
every year, 'but instead  of complaining, 
Judge D unham  gets down a little 
earlier in the m orning and rem ains a 
little later a t night, frequently  de
voting his evenings to  the  w riting of 
opinions and the review ing of cita
tions. A tto rneys who practice in 
Judge D unham ’s court insist there is 
no tribunal in the land where rulings 
are handed out m ore p rom ptly  and 
equitably than in the  Superior C ourt 
of G rand Rapids.

A m ong our m ost prom inent m issing 
people are several mail robbers.



Ely-Norris
Manard
Manganese Steel 
Bank Safe

SAFE IN THE WORLD.
Manufactured 

Exclusively by
YORK SAFE  

AND LOCK CO.

Sale in Western Michigan controlled exclusively by

GRAND RAPIDS SAFE CO.
Tradesman Building 

GRAND RAPIDS
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y rocers
The McCray is an Investm ent

You are paying for a McCray, and will continue to 
pay, so long as you go without the efficient service 
which this quality refrigerator will give you.

Invest the money you are now charging to spoilage 
on perishable food. A McCray will stop this constant 
drain on profits. A McCray will increase your sales 
by the attractive display of food products.

Easy Payments if  Desired. No need to delay, you 
can have a McCray now and pay for it with the 
money that it saves you—the extra profits which it 
brings. Drop us a line for details.

W e carry in stock refrigerators, coolers and display 
case refrigerators, in sizes and styles for every pur
pose. Our Service Department will gladly submit 
plans for specially built equipment, without obliga
tion to you.

Send for Your Free Book. The refrigeration needs 
of grocers and markets are thoroughly discussed and 
illustrated. No obligation, merely send the coupon,
now.

McCray Salesrooms in All Principal Cities
D etro it Salesrooms, 36 E. Elizabeth St.

REFRIGERATORS fo r& L L  PURPOSES
2244 Lake St.

f iÇrocers

McCray
Refriger- 

a to r Co., 
J y  2244 Lake St., 

— Kendal l vi l l e,  Ind. 
r  G E N TL EM EN :—

f o r  U / la r k e tS J y  P lease  send  m e the
« "" ............. > /  book checked below.

( ) N o . 72 for G ro ce rs  a n d  
D e lic a te s s e n s ;

( ) No. 64 for M eat M arkets; 
> /  ( ) No. 53 for H otels , R estau- 

f y  ran ts, H osp ita ls and  Institu tions; 
f y  (  ) N o. 95 for R esidences;

/ /  ( ) No. 75 for Florists.
> /

y y  N am e . . . . . . . . __. . . . . . . . . . . . . — ............... .... .......

A ddress

Kendallville, Ind.
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