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This Service a Winner

You need fresh yeast in your business, Mr. Grocer, to meet
the wide-spread demand which has arisen for

Fleischmann’s Y east

Your customers who read the magazines are demanding it as
a health-food.

You can render them a neat service by keeping a fresh
supply always on hand, and at the same time turn the coins
jingling into your cash drawer.

The Fleischmann Company
Fleischmann’s Yeast Fleischmann’s Service

OELERICH & BERRY CO.

O &L

Ginger Cake
and
Red Hen
Brands

are

Real Pure
New Orleans
Molasses

L We pack our molasses in standard size cans.
which contain from 4 to 6 ounces each more
Lthan other packers.

Old Manse
Syrup
It always pays to

BUY THE BEST

Distributed by

ALL MICHIGAN JOBBERS

Packed by
OELERICH & BERRY CO.

Citizens Long Distance Service

Reaches more people in Western Michi-
gan than can be reached through any
other telephone medium.

19,650 telephones in Grand Rapids.

Connection with 150,000 telephones in
Detroit.

USE.CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY

CHICAGO, ILL.

How to Make Money
On Sugar

You can do it if you will spend just
a little time inducing your customers
to use FRANKLIN SUGAR in
packages, altogether.

You will be benefitting them, be-
cause these packages keep the sugar
* clean.

You will be benefitting yourself, be-
cause the saving in waste, over-
weight, bags, time and labor repre-
sents a substantial profit to you.

The Franklin Sugar Refining Company
PHILADELPHIA

“A Franklin Cane Sugar for every use*

Granulated, Dainty Lumps, Powdered,
Confectioners, Brown, Golden Syrup

Petoskey Portland Cement
A Light Color Cement

Manufactured on wet process from Petoskey
limestone and shale in the most modern cement
plant in the world. The best of raw materials
and extreme fine grinding insure highest
quality cement. The process insures absolute
uniformity.

ASK YOUR DEALER FOR IT.

Petoskey Portland Cement Co.
General Office, Petoskey, Michigan
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BUSINESS MEN OPTIMISTIC.
Business news during the past week

was predominantly optimistic. The

temporary tightening of the money
market in the previous week gave
way to easier conditions, and this was
reflected in better prices of bonds,
with several of the Government issues
touching par. The weekly report of
the Federal Reserve System showed
a gain of $27,000,000 in bill holdings,
thus pointing to an expansion of
$27,000,000 in bill holdings, thus point-
ing to an expansion of commercial
credit. Increased loadings of revenue
freight also indicated a larger volume
of commodity turnover. The reduc-
tion of 10 per cent, in freight rates

announced to take effect on July 1

was viewed with mixed feeling, ship-

pers generally welcoming the cut as

a big stride towardss the completion
of readjustment and the restoration
of stability, while railway operators

and security holders were more doubt-
ful of the outcome. It is generally

agreed that the net result of the rer
duction will depend on what further
action the Railroad Labor Board may
take with regard to wages, especially
in the case of the shopmen, whose re-
muneration has been advanced rela-
tively more than that of trainmen as

a result of war-time changes. The
effect of the new rates will be differ-
ent also in the case of bulky com-
modities from that in case of goods
of small volume and great value.
Lower rates on steel, road-building
and other construction materials will
have a more stimulating effect on
traffic than reductions on costly fin-
ished goods.

Announcement by a prominent
trade publication a few days ago that
business was “rounding the corner”
evoked in some quarters the exclama-
tion, “What, again?” That announce-
ment has been made so often that the
“corner” might appear to be some-
thing like a will-o’-the wisp, unless
account is taken of the conditions
under which it is usually “turned.”
In the particular case referred to the
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statement was made with reference to
the wholesale dry goods trade. In
the field of distribution the corner was
not turned as soon as it was in that of
the production of basic commodities.
In fact, no two industries turned the
corner at the same moment, or if they
did so it was merely a coincidence.
A year ago retail trade was in better
shape than manufacturing. The pro-
ducing line, as a whole, had its worst

time in July and August, 1921. In
March, 1922, the situation was re-
versed. At that time manufacturers

were increasing output and becoming
daily more cheerful over their pros-

pects, while retailers, owing to the
lateness of the season, felt rather
“blue.” April brought better times

for both producers and distributors,
and since the worst lies behind for
practically everybody, it may be said
that the elusive corner has definitely
and finally been turned.

BAD AS"CLASS LEGISLATION.

The agricultural bloc in Congress
has at-last had its way in the matter
of getting a “dirt farmer” on the Re-
serve Board. The Senate bill making
this provision has been accepted by
the House. There is no objection to
the inclusion of such an individual
in the board’s membership, or of any
other man making an honest living,
if he can discharge his duties com-
patently. The present bill is objec-
tionable for a wholly different reason;
namely, it is legislation initiated un-
blushingly in the interests of one
special class, and its main purpose is
not to confer any particular economic
benefit on that class, but to cater to
its vote. There should not be the
slightest taint of politics connected
with appointments to such a highly
responsible body as the Federal Re-
serve Board. Moreover, if it is right
to stipulate a farmer as such for the
board, it would also be right for
Congress to stipulate that a retail
merchant or a lumberman should
likewise be a member. Furthermore,
the whole spirit behind this measure
seems to imply that heretofore the
farmer has received less than a square
deal, or if not this, he is entitled to
special favors from his Government.

The clamor for a “dirt farmer” on
the Reserve Board did not come from
the farmers themselves, but from cer-
tain of their self-constituted leaders,
who exploit themselves by posing as
the guardians of the peculiar interests
of agriculture. There has been no
end of wild and irresponsible talk in
Congress about the Federal Reserve
banks charging the farmers as much
as 60 per cent, interest, while the
financial centers got ample accommo-
dations at 6 per cent, or less. The
board has also been accused of bring-
ing on the deflation of 1920 and cn

causing enormous and needless losses
to farmers thereby. There is noth-
ing new in all this clamor. It is the
same sort of stuff that the country
heard all through the early nineties,
with only a few variations to meet
new conditions. In the nineties it
was the gold standard that was to
blame; now it is the Reserve Board.
In both cases the agitation was at
bottom a clamor for cheap money.
The Joint Commission on Agricul-
tural Inquiry, appointed by Congress
a year ago to find out what was the
matter with the farming industry, has
gone extensively into the subject of
the Federal Reserve Board’s attitude
towards farm credits. This commis-
sion was constituted of Senators and
Representatives, who can hardly be
accused of hostility to agriculture,
among them being Senator Capper,
the head of the farm bloc, and Sen-
ators Lenroot of Wisconsin, Robin-
son of Arkansas, Harrison of Mis-
sissippi, and McNary of Oregon. This
body came to the conclusion that
credit extensions in the inflated per-
iod were relatively greater in rural
districts than in industrial centers;
that the restrictions on credit in 1920
did not curtail loans more in rural
districts than elsewhere, and that the
financial centers did not absorb credit
for speculative purposes.

THE LINCOLN MEMORIAL.

W ashington never lived in the city
that bears his name. He laid the
cornerstone of the White House, but
John Adams was its first occupant
and Jefferson was the first President
to be inaugurated in the permanent
capital of the United States. It was
reserved for Lincoln and the historic
events of 1861 to 1865 to charge the
city with the memories that render
it peculiarly sacred. The threat con-
stantly made against the Nation’s cap-
ital during the strife between the
states was a threat at the Nation’s
life. Foremost of those who faced
this threat stood the sublimely awk-
ward figure of the Railsplitter, look-
ing through the windows of the
W hite Ho"use at the beautiful Virginia
hills across the quiet Potomac and
asking himself with unremitting anx-
iety what more he could do to avert
the menace that lay behind that peace-
ful scene.

In order that nothing might be
lacking to identify the savior of the
Nation that Washington founded
with the city that bears that founder’s
name, Lincoln laid down his life in
the untaken capital. He had saved
the Union and, as an incident of the
struggle, he had stricken off the
shackles of the slave. How rear, a
memorial to such a man for such a
triumph? The same problem had been
presented when the question had been
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raised of a monument for Washing-
ton. His real monument was the
Nation. W hat mere pile of brick or
stone could there be which would
not seem to belittle rather than to
commemorate his immortal achieve-
ment? Yet the problem was solved,
and the noble obelisk that pierces the
sky is a fitting tribute to the Amer-
ican name that leads all the rest. That
obelisk made it imperative that the
memorial to Lincoln should be as
majestic as itself in effect and utterly
different in form. This problem has
been happily solved in the massive
structure which was dedicated Tues-

day.
North of the Lincoln Memorial
rises the Washington Monument.

South of it, at Arlington, reposes the
Unknown Soldier. In these three
shrines is writ all our history.

GETTING ON A PARITY.

It is not so long ago that complaint
was made that retailers were not giv-
ing their customers the benefits of
the reductions in prices made in the
primary markets. That was when the
acute period of the deflation process
was here and producers were taking
losses in order to get merchandise
out of their hands. Quite recently,
something of the opposite kind has
been in progress. Prices have been

marked up by producers while re-
tailers have been lowering theirs in
order to stimulate sales. It usually

takes some time before the primary
and secondary markts get to a parity
with one another. Under former
conditions it took longer for this than
it is likely to do under present cir-
cumstances because there used to be
more forward buying by the retailers
than has recently been the custom.
The effect of this was that retail cus-
tomers would frequently be purchas-
ing merchandise at lower than whole-
sale replacement prices for quite a
long period while- values were rising
in the primary markets. On the other
hand, they would be rather longer
delayed in getting the advantages of
reductions at wholesale because of
the reluctance of retailers to take
losses on stock goods. As it is now
and has been for some time, however,
the retailers have been buying from
hand to mouth and have kept down
stocks to the mininjum. While this
has enabled them to limit their losses,
it has given customers the benefits of
cheaper goods and the disadvantage
of dearer ones for shorter periods
than before.

The time to discuss with a creditor
your inability to settle an account
when it is due is before the account is
due, not after.

The
luck.

lucky one is he who escapes
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MOVED UP ANOTHER NOTCH.

T. J. Thompson Elected Director of
Standard Oil Company.

Chicago, May 26—You will doubt-
less be glad to know that your former

fellow-citizen, Mr. T. J. Thompson,
has been signally honored by this
Company.

Statement over the signature of Col.
R. W. Stewart, Chairman of the Board
under date of May 23, announces Mr.
Thompson's election as a director of
this Company. He will still retain
his position as General Manager of
the Sales Department.

| am passing this information on
you, thinking it will be of interest to
your readers, among whom Mr.
Thompson has many friends.

Norris H. Reed.
Advertising Manager.

It was Ralph Waldo Trine who
said: “He who, forgetting self, makes
the object of his life service, helpful-
ness and kindness to others, finds his
whole nature growing and expanding,
himself becoming large-hearted, mag-
nanimous, Kkind, sympathetic, joyous
and happy; his life becoming rich and
beautiful.”

While paying due credit to the re-
markable business ability of Mr.
Thompson, which has enabled him to
lift himself from a menial position
with the Standard Oil Company in
1883 to his present high office among
the Seats of the Mighty, the Trades-
man proposes to dwell for a moment
on the human side of the man who has
gradually risen from obscurity to em-
inence in the space of thirty-nine
years. His love for his fellow work-
ers in every branch of the service has
been most remarkable. No matter
how busy he might be, he has never
lost an oppor unity to extend a warm
hand clasp or a cheery word of en-
couragement to his co-workers in the
organization to which he has devoted
his life. No man anywhere has had
a sweeter, simpler, happier home life
than Mr. Thompson. His home is
his kingdom and it is here in this at-
mosphere,- with his wife and his chil-
dren, that he finds his greatest hap-
piness. In all our acquain‘.ance with
men we have never known one of
more generous soul; have never known
a better friend, or one more ready to
go far, very far. to serve another.
Those of us who know him best, who
know the true impulses and purposes
of his heart, who find delight in his
buoyant, cheery, strong nature believe
that much of the success which has
come to him in a material way is due
to his great goodness of heart.

Mir. Thompson is a tactician of the
highest order, fertile of resources,
re>ady to meet any emergency, per-
ceiving unerringly the weak spot in
the enemy line and deadly in his
blows on that line, although in his
war the blow takes the form of per-
suasion of the enemy and the victory
that of a new recruit to the cause of
his employer.

Mr. Thompson has worked untir-
ingly for the great end sought, back-
ed by the most loyal following that
men ever had. It is one thing, how-
ever, to win a fight for a principle
and altogether another thing to put
that principle into working practice.
And this is where Mr. Thompson’s
genius comes into full play. His range
of knowledge; his acquaintance with
men of all stations of life and of all

-
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nationalities; his understanding of
conditions throughout the world and
his ability to call into instant service
this knowledge, this acquaintance and
this understanding are simply marve-
lous.

Mr. Thompson has no idle moments.
The only rest he ever has is in sleep.
He can not breathe the air of inaction.
He has no hobbies, he knows nothing
of frivolity, he plays no games. He
is a keen reader of newspapers; he
hardly ever reads books. In the prob-

0Iems engrossing his mind and in the

fierce fray of combat he lives books—
books which mean a thousand times
more to his intense nature than the
printed pages from another’s pen.

Mr. Thompson is an extraordinary
creation, a genius in his world of ac-
tivities. His great common sense is

TRADESMAN

heavier decline would have resulted on
flour had not the price of mill feeds
followed the general trend of wheat
prices.

The latest estimates on the Kansas
crop indicates a yield of all the way%
from 100,000,000 to 130,000,000 bushels
and the condition of the growing crop
of soft winter wheat East of the
Mississippi river averages above 90
per cent., which is very good indeed.

Seeding conditions were excellent
in the Northwest. A normal acreage
was sown and practically all of the
wheat is up. Prospects for a good
crop of Spring wheat this year are
favorable.

While, of course, a lot of things
can happen to the growing crop of
wheat between now and harvest, we
have the setting for better than an

Thomas J. Thompson.

foundational in his material achieve-
ments and among men. He has not
a profound mind, but a most resource-
ful, alert and practical mind. His im-
agination and knowledge of men and
acquaintance with men, coupled with
his rare powers of application, of
tireless work, make him the force he
has come to be, the big citizen he is.

Flour Stocks at the Lowest Possible
Point.
W ritten for the Tradesman.

Continued improvement in the grow-
ing crop of wheat has created con-
siderable bearish sentiment during the
past two weeks. In fact, casih wheat
has declined 12&20c per bushel, de-
pending upon the variety and grade,
the choicer varieties and grades suffer-
ing less from the effect of crop im-
provement than the Ilower grades.
Flour has declined from 50c@$l per
barrel, depending, also, upon the va-
riety and grade. Undoubtedly, a

average crop and can see no reason
why prices should advance and un-
doubtedly they will not, provided
there is no deterioration in the condi-
tion of growing wheat.

On the other hand, stocks of flour
are exceedingly light. All buyers,
large and small, have purchased in a
very limited way from hand to mouth
and just sufficient quantities to care
for their requirements, and they have
exercised good judgment in so doing.

It does not appear wise to change
this buying policy for the time being.
Flour will probably continue to move
in a limited volume until new crop
wheat is available, then if prices have
worked down to a suitable basis for
flour, buying undoubtedly in increased
volume will develop, as there are a
lot of holes to fill, for everyone has
allowed stocks to dwindle to the low-
est possible point.

Lloyd E. Smith.
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Straw Hats Now in Vogue.

A well-known New York millinery
manufacturers reports timbo to be
the straw weave most frequently ask-
ed for by his customers, and the de-
mand for hats of this material shows
no sign of falling off. The wanted
models are of the wide-brimmed, es-
sentially Summer type, and are trim-
med entirely with yarn embroidery in
heavy, padded and light tracery mo-
tifs.  Birds, fruits and flowers are the
designs chosen. The heavier patterns
are brought out in very gay colors as
a rule, the more delicate work affect-
ing the daintier hues.

According to the bulletin of the Re-
tail Millinery Association of Ameri-
ca, timbo hats are favored in both
brilliant and pastel colors, as well as
in white. In many cases the brims arc
faced with silk or crepe, while in
other models they depend upon their
own loose, lacy weave for their charm.

Poke bonnet effects in leghorn, both
in colors and natural, are also well
thought of here. One such model in
black leghorn is given a demure effect
by an inner facing of black moire.
About the crown is laid a striking
trimming in the form of a wreath of
calla lilies made of organdie. An-
other leghorn poke on bonnet lines is
made up in tile blue, with self-toned
moire ribbon brought across top of
the shape and forming ties at either
side. A wreath of small white flowers
finishes it off.

Swiss Eating American Cheese.

The topsy-turvy condition of the
world in the period following the war
was perhaps best illustrated when coal
was actually carried to Newcastle,
and the old proverb, which was in-
tended to portray the height of the
superfluous, thus got a heavy jar. That
was because of the British coal strike.
Now our ideas of the conventional
way of doing things get another jolt
when we read a report from the
American consul at Lucerne that the
Swiss have actually taken to eating
American “Swiss” cheese. This seems
to represent the American invasion at
its  climax. The consumption of
American cheese in Switzerland may
be only temporary, the consul thinks,
but it represents while it lasts the tri-
umph of the American method of
quantity production. The American
product is factory-made, while Swiss
cheese is produced in small establish-
ments in scores of villages. In spite
of its being made in so many differ-
ent places Swiss cheese possesses a
uniformity which in this country is
usually associated with factory meth-
ods. The uniformity in the dif-
ferent grades and varieties made in
Switzerland is attributed to the pecu-
liarities in the forage consumed by
the cattle in different places.

Jellied Fish.

The newest method of preserving
fish is to cut it into pieces of suitable
size, pack it in a can, and fill the lat-
ter with hot fluid sea-moss gelatin.
The gelatin cools and solidifies at a
lit’le above 100 degrees. The filled
can is sealed and cooked. When it is
opened, the consumer finds the con-
tents an attractive preparation of
cooked fish in jelly,
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TOO MUCH OF A TONIC.

If business men were thoroughly
canvassed it is probable that a large
majority of them would be found to
look upon high price levels as de-
sirable and that a large number would
appear to regard rising prices as es-
sential to prosperity. Those who hold
that the chief aim of the business man
is to “buy cheap and sell dear” are
naturally desirous of maintaining a
bull market at all times, although it
is obvious that prices caonot rise per
petually. There are times when prices
are too low and also times when they
are too high. Rising prices produce
a happy psychological effect on the
business community, and sometimes
a tonic of this sort is badly needed.
It would, for example, be of no little
benefit to-day to our corn growers
and to the copper and rubber indus-
tries. Too much of a tonic, however,
may prove to be a poison. The ques-
tion has been raised that if high prices
are sometimes desirable, how high
should they go. As there is a limit
to their soaring capacity, so there
must be some sort of demarcation
between a rise that may be termed
constructive and one that is purely
speculative. It is price movements of
the latter sort that are breeders of
panics and crises.

There are some occasions when an
advance in prices tends to stimulate
production and thereby increase em-
ployment and enhance the buying
power of consumers. Such a price
movement is constructive. If busi-
ness is forging ahead at full speed,

Barney Langeler has worked
In this Insfitution continu-
ously for fifty years.
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however, with practically all indus-
trial plants booked up to their full
capacity a further advance in prices
will neither stimulate production nor
increase employment. Instead of en-
hancing the purchasing power of con-
sumers it tends to cripple it, and there
soon develops the vicious circle of
rising prices, followed by- higher
wages, which necessitate still higher
prices and in turn still higher wages.
Such a movement is never construc-
tive; it produces only an inflationist
bubble which eventually must burst.
The price advances of 1919-1920 were
of this character. On the other hand,
the recent firmness of prices in some
of the basic industries has been ac-
companied by increased production
and more employment. So long as
the advance has this effect it is bene-
ficial. The problem for business lead-
ers is to consider ways and means to
prevent the constructive price move-
ments from degenerating into purely
speculative inflation, with the inevit-
able reaction. The time to take such
action is during the period of read-
justment. When inflation once gains
headway the remedies will be too late.

CIGARETTE CONSUMPTION.

W hile individuals of the Blue Law
persuasion have begun to warn us of
the increasing menace of the cigarette
“evil” and to agitate for legal restric-
tions designed to save the nicotine
addicts from the consequences of their
weakness the data now available con-
cerning the production, consumption
and prices of cigarettes afford mater-
ial also for an interesting disquisition

Barney says—

BY GOLLY!
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by economists. Consumption  of
cigarettes is now about three and a
half times as great as it was in the
pre-war period. The average month-
ly output of cigarettes in 1913 was
about 1,270,000,000, whejeas during
1921 it exceeded 4,000,000,000. On
the other hand, there has been a
tendency since the war for the output
of cigars and smoking tobacco to de-
cline, although the latter increased
somewhat during the war years. In
1921 the production of both cigars and
smoking tobacco was about 10 per
cent, less than in 1913, while that of
cigarettes increased approximately
170 per cent. In 1920 the output of
cigars increased over that of 1919,
while the production of both cigar-
ettes and smoking tobacco was less
than that of the previous year. It is
possible that this is a reflection of
the spending orgy of 1920. Some pipe
and cigarette smokers apparently
took to cigars during the flush times
and then with the coming of tight
times returned to their first loves.
The recent reductions in cigarette
prices, according fo reports from
trade circles, have not perceptibly
stimulated consumption. This would
tend to hear out the economists’ doc-
trine that the demand for commodities
of habitual use is inelastic; that is, it
does not vary directly with fluctua-
tions in price.

Your desk; is it a mass or a mess
of a little of everything with an ink
well and a bare spot in the middle, or
is it an orderly file of the facilities
and information needed in business?

MEDICAL USE OF GLANDS.

Highly diversified industry has
grown up in this country within the
past fifteen years in the manufacture
of products from the various glands
of domestic animals slaughtered in the
large meat-packing plants. Rennin and
pepsin were the first substances of
this nature produced under commer-
cial conditions. Shortly after the in-
troduction of these products, and fur-
ther investigation by the medical pro-

fession of the medicinal values of
other glands, came the manufacture
of pancreatin and later extract of

thyroid gland.

Pharmaceutical houses making these
and other preparations get the raw
glands from the packers, but a num-
ber of the latter are now making the
finished products in their own plants.

Glands and tissue used in making
these products are obtained from cat-
tle, calves, sheep and hogs. From cat-
tle are taken the ovarian, pituitary,
pineal, prostate, orphic, suprarenal,
pancreatic and parathroid glands;
from calves, the thymus; from sheep,
the thyroid, ovarian and orphic; from
hogs, the pituitary, ovarian and pan-
creatic.

Products made from the thyroid,
suprarenal and pancreatic glands and
rennin and pepsin are recognized as
official.  There are, however, many
other preparations not so well known.
One concern is said to put out thirty-
five preparations of this kind for
medicinal and surgical purposes.

Legitimate business is not a lottery;
nor is a lottery legitimate business.

Nature is doing all she can to help make

business better.

The crops look better than ever before and the young

stock look like Prize Winners.

Business is getting better every week and it looks to

me as though we must all get ready for a big business

this summer and fall.

W orden (Grocer Company
GRAND RAPIDS—KALAMAZOO—LANSING

THE PROMPT SHIPPERS
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MOVEMENT OF MERCHANTS.

Alma—Earl J. Game succeeds C. J.
Grubaugh in the grocery business.

Kingsley—Charles Hoeflin succeeds
Benjamin H. Snell in the grocery
business.

Houghton Lake—C. C. Thomas suc-
ceeds James Ostrander in the grocery
business.

Charlotte—Harold H. Barnum suc-
ceeds Fremont Boyer in the grocery
business.

Evart— The Trojan Motor has
changed its name to the Trojan Cor-
poration.

Blanchard—Raymond & Barrenger

succeeds Black & Dwelbiss in the
grocery business.
Harbor Springs—Edward A. Bur-

nett succeeds F. L. Reynolds in the
grocery business.

Bear Lake—Thompson & Schafer,
dealer in groceries and meats, have
dissolved partnership.

Detroit—The Murray Co., 64 Cadil-
lac Square, has changed its name to
the Murray Clothing Co.

Bay City—The Mullett Lake Or-
chard Co. has decreased its capital
stock from $75,000 to $50,000.

Detroit—Weed Gordon & Co., coal,
wood, etc., has increased its capital
stock from $25,000 to $150,000.

Port Huron—The North Shore
Transit Co. has increased its capital
stock from $10,000 to $100,000.

Belleville—Albert Ives, Inc., garage
and automobile accessories, has chang-
ed its name to Ives & Hulett, Inc.

Clayton—E. C. De Meritt & Son
have purchased the hardware and im-
plement stock of Wilson & Stoffer.

Grand Rapids—The Kent County
Title & Realty C. has increased its
capital stock from $50,000 to $400,000.

Negaunee—The Fair, Johnson &
Dubinsky,. boots and shoes, are re-
ported to have filed a petition in bank-
ruptcy.

Detroit—The S'andard Discount
Corporation, 607 Stevens building, has
increased its capital stock from $50,000
to $100,000.

Grand Ledge—W. H. Gorman suc-
ceeds R. N. Floyd in the grocery busi-
ness. Mr. Gorman was formerly in
business at Lansing.

Detroit—George M. Roth, 9418
Joseph Campau avenue, boots and
shoes, is reported to mave filed a pe-
tition in bankruptcy.

Detroit—The Crowley-Milner Co.
has purchased the stock of the P. J.
Schmidt Shoe Co. and is offering the
same at special prices.

Kalamazoo—P. B. Appledoorn’s
Sons Co., 117 North Burdick street,
boots, shoes, etc., has increased its
capital stock from $28,000 to $50,000.

Saginaw—The Ray Hardware Co.
has commenced business at 1941 East
Genesee avenue, dealing in hardware,
sporting goods and house furnishings.

Detroit—The A. E. Burns Co,,
handling Florsheim shoes, is to have
new quarters in the building now be-
ing erected on the site of the old
Pullman cafe.

Eaton Rapids—Frank Lawson, re-
cently of Marshall, has leased the
Capron store building and will occupy

it about June 15 with a stock of
bazaar goods.
Detroit—The Radio Devices Cor-

poration has been incorporated with
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an authorized capital stock of $2,000,
all of which has been subscribed and
$500 paid in in cash.

Boyne City—The General Sales Co.
is installing 8,000 gallons capacity
gasoline and same size kerosene tanks
for general wholesale and retail trade
in the surrounding territory.

Grand Rapids—Arthur Chaney, who
recently sold his grocery stock and
meat market at Grant to Wolbrink &
Van Eneman, has engaed in the meat
business at 1612 Clyde Park avenue.

Detroit—The Mills Novelty Sales
Co., 51 Montcalm street, has been in-
corporated with -an authorized cap-
ital stock of $25,000, of which amount
$1,000 has been subscribed and paid in
in cash.

Detroit—The Schaefer Jewelry Co,,
with business offices at 502 Liggett
Bldg., has been incorporated with an
authorized capital stock of $10,000, all
of which has been subscribed and paid
in in property.

Detroit—The Ennis Hotel & Restau-
rant Supply Co., 838 Penobscot build-
ing has been incorporated with an au-
thorized capital stock of $10,000, $7,-
000 of which has been subscribed and
paid in in cash.

Milan—Jack Wymer has bought
from G. A. Dennison a lot on West
Main street and will erect a brick
building, the main floor to be used as
a pool room and the second floor and
basement for offices.

Milan—The Certified Motor Prod-
ucts Co. has opened an office in the
Williams block on West Main street.
The company is agent for motor
specialties in Michigan and Ohio, Don
Clement is manager.

Iron Mountain—The M. Levy Co.,
Ltd., dealer in general merchandise,
is succeeded by the Levy-Unger Co.

Frontier—Ralph Blount has leased
his meat market to Fred Monigar, who
has taken possession.

Highland Park — The Northern
Lumber & Coal Co., 13738 Woodward
avenue, has been incorporated with
an authorized capital stock of $30,-
000, all of which has been subscribed
and $8,000 paid in in cash.

Detroit—The Consolidated Radio
Co., with business offices at 1004 Ham -
mond building, has been incorporated
with an authorized capital stock of
$1,000, all of which has been sub-
scribed and paid in in cash.

Niles—Harry J. Barnard has merg-
ed his drug business into a stock com-
pany under the style of the Barnard
Drug Co., with an authorized capital
stock of $15,000, all of which has been
subscribed and paid in in property.

Detroit— Morris Schechter, 2701
Hastings street, has merged his drug
business into a stock company under
the style of Schecter’s Pharmacy, with
an authorized capital stock of $25,000,
all of which has been subscribed and
paid in in cash.

Lansing—Davis Bros., shoe dealers
at 210 South Washington avenue, have
leased the store building at 205 South
W ashington avenue and will remodel
it and open an exclusive women’s
ready-to-wear as soon as the work is

completed. The shoe business will be
continued.
Detroit—The Prospect Tire Sales

Co., with business offices at 810 Ham-
mond building, has been jincorporated
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to conduct a wholesale and retail busi-
ness, with an authorized capital stock
of $2,000, all of which has been sub-
scribed, $105.60 paid in in cash and
$1.139.05 in property.

Detroit—The G. O. Beeman Co,,
1700 Twelfth street, has merged its
drug business into a stock company
under the style of G. O. Beeman &
Co., to conduct a wholesale and re-
tail business, with an authorized cap-
ital stock of $10,000, all of which has
been subscribed and paid in in prop-
erty.

Muskegon—The Cardinal Petroleum
Co. has been incorporated to sell at
wholesale and retail petroleum petro-
leum products, greases, oils, gasoline,
etc., with an authorized capital stock of
$10,000 preferred and 10,000 shares at
$1 per share, of which amount $1,000
and 6,700 shares has been subscribed
and paid in, $1,700 in cash and $5,000
in property.

Manufacturing Matters.

Grand Rapids—The Grand Rapids
Plaster Co. has increased its capital
stock from $250,000 to $400,000.

Manistee—The Manistee Shoe Man-
ufacturing Co. has increased its cap-
ital stock from $30,000 to $50,000.

Saginaw—The Hemme Seeder &
Trap Co. has been incorporated with
an authorized capital stock of $10 000.

Detroit— The Anderson Electric
Car Co., 1424 Aberle street, has chang-
ed its name to the Towson Body Co.

Grand Rapids — The Wolverine
Bumper & Specialty Co. has increased
its capital stock from $50,000 to $75,-
000.

Muskegon Heights—The Port Hu-
ron Valve Co. has changed its name
to the Muskegon Valve & Manufac-
turing Co.

Royal Oak—The Royal Oak Cream-
ery has been incorporated with an
authorized capital stock of $50,000, of
which amount $35,000 has been sub-
scribed and $20,000 paid in in prop-
erty.

Clare—The Great Northern Can-
ning Co. has been incorporated with
an authorized capital stock of $100,-
000, of which amount $10,610 has
been subscribed and $3,610 paid in in
cash.

Grand Rapids—The Edgar R.
Somes Furniture Co. has increased
the par value of its 1,700 shares from
$10 to $100 per share and changed its

name to the Grand Rapids Case
Works.
Harrietta—The Michigan Fullers

Earth Corporation has been incorpor-
ated with an authorized capital stock
of $400,000, of which amount $10,000
lias been subscribed and $1,000 paid
in in cash.

Detroit—The Detroit Auto Lock
Co., 3620 Gratiot avenue, has been in-
corporated with an authorized capital
stock of $50,000, all of which has been
subscribed and paid in, $1 000 in cash
and $49,000 in property.

Detroit—The Michigan Cone Co,,
1334 Maple street, has been incorpor-
ated to manufacture and sell cake
cones, wafer cones, etc., with an au-
thorized capital stock of $3,000, all of
which has been subscribed and paid in
in property.

Grand Rapids—The
Sedan Co. has been

Economical
incorporated to,
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manufacture and reconstruct auto
bodies, curtains, tops, etc., with an
authorized capital stock of $10,000,

$2,000 of which has been subscribed
and paid in in cash.

Detroit—The Auto Accessory Man-
ufacturing & Saéles Co., with business
offices at 208 Empire building, has
been incorporated with an authorized
capital stock of $10,000, all of which
has been subscribed and paid in, $3,-
178.97 in cash and $6,821.03 in prop-
erty.

Grand Rapids—The Chapel Machine
Co., 538 Division avenue, South, has
been incorporated to manufacture and
sell oil gauges, furling machines, etc.,
with an authorized capital stock of
$15,000, all of which has been sub-
scribed and paid in, $9,000 in cash and
$6 000 in property.

Detroit—The Radio Appliance Man-
ufacturing Co., 6282 Beaubien street,
has been incorporated with an author-
ized capital stock of $25,000 preferred
and 12,500 shares at $1 per share of
which amount $10,000 and 2,000
shares has been subscribed and $10,000
paid in in property.

Detroit—John J. Antezak, 5536-38
Michigan avenue, retail dealer in dry
goods, women, children and men’s
ready-to-wear goods, has merged his
business into a stock company under
the style of the John J. Antezak Co.,
with an authorized capital stock of
$30,000, all of which has been sub-
scribed and paid in in property.

Detroit—The Detroit Graphite Co.
announces that Philip L. Maury, for-
merly identified with the Sherwin-
Williams Co., Cleveland, has become
associated with the local company as
Vice-President. He will have dircet
charge of the company’s activities per-
taining to the paint and varnish busi-
ness, and other affairs of the plant.

Holland—The Holland-St. Louis
Sugar Co. is working out the difficul-
ties which have beset it for two years.
The outlook is much brighter owing to
reduction in costs and the upward
tendency of sugar. Current liabilities
are $13,546, which, with first mort-
gage bonds, constitute the only in-
debtedness. The old board has been
re-elected.

Detroit—The Walker Microgage
Manufacturing Co., with business of-
fices at 50 Buhl Bldg., has been in-
corporated to manufacture and sell
Walker Micro gages, used for testing
cylinders and other circular parts, with
an authorized capital stock of $40,000,
of which amount $20,000 has been
subscribed, $200 paid in in cash and
$16,450 in property.

Detroit—The Grant Laboratories,
Inc., with business offices at 772 Pen-
obscot Bldg., has been incorporated
to manufacture and sell at wholesale
and retail, drugs, compounds, phar-
maceutical preparations, etc., with an
authorized capital stock of $150,000
common, $150,000 preferred and 15,-
000 shares, no par value, $130,000 of
which has been subscribed and paid
in, $18,000 in cash and $112,000 in
property.

When an observer can look into
your window and then go on without
any idea of what was in the window,
or its use jor prices, you can count that
display a failure.
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Essential Features of the Grocery
Staples.

Sugar — The upturn  which the

Tradesman has been predicting for
some weeks has set in. Refined ad-
vanced 10 points last week and 10
points to-day, which makes the sell-
ing price in New York 5.70c. Local
prognosticators believe that the re-
finers will advance their selling price
to 6c before July 1. Local jobbers
hold granulated to-day at 6.30c.
Tea—The market has been fairly
steady during the past week, with the
demand also steady, though not for
large lots. There seems to be a gen-
eral impression among buyers that tea
is not so certain to be good property
at present prices as it seemed to be
a few weeks ago. There have been
some unexpected weaknesses develop
and this is why practically all buyers
are taking for immediate wants only.
Coffee—The market has been some-
what uncertian during the week, par-
ticularly in Brazils. All grades of Rio
went off a shade during the week, al-

though Santos coffees were fairly
well maintained and practically un-
changed. Mild coffees show no par-

ticular change for the week.
is quiet.

Canned Fruit—The Coast has long
ago been cleaned out of pears and
cherries and the jobbing markets are
hardly any better off for stocks, so
trading in these two items is limited,
leaving the bulk of the demand in
the California assortment concentrat-
ed in peaches and apricots. There is
no heavy nor speculative interest in
either fruit, but there is a healthier
demand by jobbers and other dis-
tributors who have been quietly pick-
ing up odd lots here and there at what
have been considered bargain prices,
and from the. way the market has
hardened these purchases already
yield a neat profit. The large part of
the demand has been for No.
cans, but No. 10s are in better general
request and they are also showing a
hardening tone. The trade is too con-
servative to rush in and cause a flur-
ry, as it realizes that this would like-
ly accomplish little but harm, as it
would not uncover hidden stocks, as
they do not exist, and it would have
a bad effect upon new crop prices, for
already growers have made the sky
their limit in making contracts with
canners for their raw fruits. In new
packs some business is being written
at specific prices, but there are only
a few of the independent canners
who will name tentative quotations.
Most of them prefer s. a. p. contracts
and do not favor even quoting below
the opening prices of the larger can-
ners. S. a. p. business is' not favored
by the jobber, and last week no con-
siderable business was done. The
trade still holds off for opening prices,
which are not expected for probably
another month. Northwestern pack-
ers of pears and cherries are also out
of the market. They will not go back
to their early prices as they figure
that they will lose money in filling
such contracts. Hawaiian pineapple
is firm on sliced of the winter pack

Demand

as stocks are scattered eand light in
both No. 2 and No. 2 sizes. Buyers
complain of prices, but when they
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need the fruit they are forced to meet
the ideas of holders. There is no
heavy drive to accumulate apples be-
yond current needs, but with con-
sumption of canned fruit heavier than
a few weeks ago the outlet is broader
and daily sales have increased.

Canned Vegetables—Major vegeta-
bles have one bright spot, peas, but
that is more from a canner’s than a
buyer’s standpoint. Spot peas of all
grades, especially standards, are firm
and are advancing and premiums are
being demanded for prompt ship-
ments. The new pack is backward
in maturing and the short stocks of
old peas will have to be spread over
all of June to satisfy the trade. Can-
ners are not anxious to consider busi-
ness for fancy peas of the new pack,
while buyers prefer them as they fear
that the late season will tend to bring
about a large percentage of stan-
dards and a short pack of the better
grades. Tomatoes are quiet and un-
changed. Corn rules weak and is
taken because it is cheap, but not for
speculative purposes. Some South-
ern standards have been purchased
as low as 77I2c, factory. Spot as-
paragus is firm and in broken lots of
no large caliber. Southern spinach

is rather urged to sale, but is not
freely taken.
Canned Fish—The only bright

spots are found in the minor lines of
fish, which are scarce on spot. White
meat and blue fin Tuna fish is in this
class and it is worth watching, deal-
ers say, as stocks of old packs are
light and no new pack will be on the
market until late summer. Crab meat
is firm also but it is being more or
less controlled in Japan, and the ten-
dency toward advances is due to what
is-considered by some as manipulation
rather than to free buying for future
delivery. Shrimp is wanted, but buy-
ers are hardly ready to meet packers’
views. Salmon- is dull and what
trading occurs is done on spot at rel-
atively cheaper prices for pinks and
reds than on the Coast. Salmon is
not selling as it usually does at this
season. Sardines are quiet. Dealers
are taking old packs from Maine in
minimum lots and no interest is
shown in new packs because of the
wide range quoted by the few packers
who have offered 1922 goods. Cali-
fornia and imported sardines on the
spot are slow sellers, like Maine fish.

Dried Fruits—Prune growers in
California have little regard as to
what retail prices on new crop fruit
will be so long as they get their own
price in contracting their yield to
packers. As the season advances they
want more money, and while some
are selling at 7I2c a pound for orch-
ard run, others want 8c. They are
basing their calculations on a yield of
about 200,000,000 pounds, where ear-
lier in the season an excess of 250,-
000,000 pounds was in sight. The an-
ticipated crop will be about as heavy
as last year, but as there will be no
surplus of 1921 fruit this fall when
new prunes are ready, the producer
figures that the crop this year is small
because in 1921, in addition to a fresh
yield of 200,000,000 pounds, there was
a carryover of 1920 and older prunes
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amounting to 50,000,000 to 75,000,000
pounds. Jobbers discount the esti-
mate of this year’s crop, and are in-
clined to consider it too conserva-
tive. They are not so much concern-
ed with the size of the crop as with
prices, and they think opening quo-
tations so far have been too high.
They look at the retail values, based
upon wholesale prices, and the gen-
eral opinion is that retail prices on
a 7I2c bulk basis will be such as to
curtail consumption. Apricot prices
on new fruit are considered specula-
tive and they are in no better demand.
While a short crop of the desirable
packs is admitted it is not believed
by distributors that it warrants pres-
ent quotations.  Spot apricots are
about out except in royals in a few
limited grades. Peaches are not an
important seller, but they are moving
in a hand-to-mouth way. Packers are
waiting until the canners take their
stocks before they quote on 1922
dried peaches. Pear prices have not
been general enough to demand atten-
tion in new goods. 'Future raisins are
neglected as the outlook is uncertain
from a producing, a distributing and
a merchandising standpoint. A carry-
over and i large yield cause conserva-
tism which is increased by the possi-
bility of more competition among the
raisin packers and lastly retail dis-
tribution will be influenced by open-
ing prices. It is a complex situation
which has caused a desire among job-
bers to lay low until later. Spot rai-
sins remain weak. Currants are easy.

Syrup and Molasses—Compound
syrup is quite dull, but the market is
in very fair condition, prices remain
steady and unchanged. Sugar syrup
is wanted for manufacturing purposes
at unchanged prices. The general
situation is steady. Molasses is slow,
but without change in price.

Beans and Peas—The market for
dry beans is very quiet, but most lines
are firm, nevertheless there is oc-
casionally a weak holder who will
shade. This applies to pea beans,
marrows, red kidneys and California
limas. Green and Scotch peas are
dull and inclined to be easy.

Rice—Fancy rice in the South is
held strong and brings a premium in
many cases. Foreign rice is firmer
and a trifle higher as spot supplies
are scarce and the demand is fair
even though it is not for large blocks.

Cheese—The market is firm at about
Ic per pound advance over a week
ago. Cheese is commencing to show
a much better quality as the season
advances. We do not look for much
change from the present conditions in
the immediate future.

Provisions — Smoked hams, both
skin back and regulars, are having a
fair consumptive demand at prices
ranging about the same as a week ago.
Other cuts are also in fair demand
at unchanged prices. Pure lard and
lard substitutes are in fair demand at
unchanged prices and the market is
barely steady. Dried beef, canned
meats and barreled pork are all very
quiet at unchanged prices.

Salt Fish—Mackerel remains un-
changed for the week. Lots are be-
coming broken and general stocks are
undoubtedly small. This keeps prices
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steady to firm, but there is very little
demand.

Hides and Pelts Strong and Active.

Country Hides—Strong, particular-
ly on the light end. Ohio extremes
sold at 13c for choice quality. Mar-
ket locally quoted \2I2c recently paid,
with up to 13c asked. Slightly off
quality is available at 12}4c, with out-
side lots containing some grubs ob-
tainable as low as Ilj~c in some in-
stances. Buffs quoted 9j*c paid and
up to 10c asked for best quality. Other
lots can be secured down to 8}4c.
The heavy hides quoted at about
same range as buffs, although some

straight lots of steers held higher.
Bulls are listed 6@7c asked, as to
quality.

Calf Skins—Strong on fresh qual-
ity. Citys of first-salt quality, active
at 16c; resalted citys are held at 15c,
and mixed lots range from 10@14c.

Kip Skins—Resalted goods range
from 9c for poor quality up to 14c
asked for resalted citys.

Horse Hides—Firm. Tanners have
paid $4 50 for high-grade Tenderers.
Other lots range from $3 for light
average country lots, up to $4 asked
for mostly Tenderers.

Sheep Pelts—Strong. Full wool
pelts are getting scarce, with sale rate
some time ago of $2.40. Packer $1
shearlings recently brought 75c. Deal-
er lots of pelts range from $1 to $2.25
as to average weight. Dry Western
pelts quoted 27/2z paid and up to 30c
asked for top grades.

Better Hide Values Improving Leath-
ers.

The strong and advancing hide
market is commencing to make itself
felt in the leather trade, and the sit-
uation in the latter industry is said
to be much improved. Tanners re-
port considerable more enquiry for
practically all classes of leather, and
the volume of sales is also said to be
much larger. Prices thus far are no
better, but the trade is confident more
money will be obtainable for leathers
a little later.

The automobile leathers and patent
stock are about the two best sellers
at present. Producers of the former
have been buying hides suitable for
their requirements in large numbers,
and booking the raw material several
months ahead, paying sharp advances
right along.

Belting butts, high grade sole leath-
ers in the heavier weights, harness
leathers and better makes of calfskins
are all moving fairly well at steady
rates, but side leather is still about
the slowest on the list, although as
above stated, better hide prices have
already caused buyers to become
more interested in side leathers. Prices
obtainable continue unchanged, rang-
ing from around 30c for best makes
down to 18@20c for ordinary qual-
ity. Low grade snuffed side leather
can be bought for still less money.

Avoid making changes in your store
system, methods or policy, that will
confuse customers without bringing
real benefit.

The unreliable person can be de-
pended on to break his promises.
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Scratch Farming Has Ruined Many
Orchards.

Grant, May 30—Someone has re-
marked that we need another Johnny
Appleseed in the land. There are some
doubts about this being true. The
planting of large acreage of apples
might be a good enterprise, all of
which would depend on how this acre-
age of atopies was managed after the
planting.

Apples are the world’s best fruit,
the world’s most important fruit, and
within their juices reside that all heal-
ing manna so anxiously sought after
by the ailing all over the land.

Apples and health go hand in hand.

Why not plant them, then, in whole-
sale quantities?

There are various reasons why this
should not be done. When entering
upon such an enterprise it is well
enough for the man to count the cost.
Destruction of bird life has so en-
hanced the expense of raising apples
we find few men willing to make the
sacrifice.

Through the folly of man has this
condition come about, and it is only
through his wisdom and forethought
that the damage thus wrought may be
remedied.

To one who is willing to labor and
to wait there is certainly much in the
fruit prospect to enthuse over. The
work to be done is no childs p'lay,
but a man’s job. The proper grow-
ing of apples, first class fruit, is going
to be a trade well worth the learning.
It is not the ordinary farmer who is
built for this sort of thing.

More is the apple growing business
being taken over by experts in that»
line. It is a business by itself and
does not harmonize well with general
farming. One must study the nature
of the apple, study it is ardently as
one would a difficult mathematical
problem, to hope to make a success
along this line.

The right kind of soil, the most in-
tense application in the proper direc-
tion will alone count. Few farmers
are built that way. Fruit growing is
rapidly falling into the hands of men
and women who make a study of the
subject and work steadily to an end.

Promiscuous planting of apples, a-
la Johnny Appleseed style, will not
work out successfully in this day and
age. This is an age of specialists, and
the fruit grower is to be one of these.
Grain, hay and stock farmer we have
everywhere, but the genuine, dyed-in-
the-wool fruit farmer is not so easy
to find. What few there are. know
how to rake in the almighty dollar as
statistics will show.

It will be a waste of time to plant
fruit trees indiscriminately like unto
one sowing wheat expecting an im-
mediate crop. Apples have become
shy bearers of late years, we are told,
and there is very good reason why
this is so. The one bi(};] word Neglect
will cover many of the sins of the
pretended fruit grower.

No fruit under the shining sun will
put up with neglect and show bank-
able returns—the apple the least of
any. When this fact is well under-
stood, as it is fast coming to be. then
the king of fruits may be expected to
take on a new lease of life worthy of
:tsgigh calling among the fruits of the
and.

Right now there are thousands of
acres of land idle, land capable of
producing handsome crops, and this
same land, much of it is ideal for the
production of apples.

Scratch farming has been the bane
of Michigan. Dig deep in the soil,
fertilize and cultivate until the cows
come home if you would succeed in
any line, and even more in the line
of apple raising.

There is money in apples.

Do you believe that? If you do
not, then apple growing is not your
forte and you should turn your talents
in another direction.

There are a few men in Michigan
who have learned how to produce
first-class apples, and these men are
fast acquiring a fat bank account. If
you would be one of this class, throw
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aside other methods of farming and
strike out for fame and fortune along
the apple line.

Do you ask how you are to know
that you are adapted to the business?
That is easy to answer. If you have
an intense, overmastering desire to
plant, fertilize, cultivate and live with
the apple, then go ahead and work
out your plans; and you will be sure
to succeed. However, if there is the
jeast doubt in your mind, then accept
it as a warning and forever fight shy
of the apple grower’ lot.

Fruit farming in Michigan, as well
as in some of the other states, is now
in its infancy. There is more health
and happiness to the square inch in
raising apples than in anything else
one can name. This has not always
been accepted as a fact, but more and
more people are beginning to find it
out, wherefore the prospect for apples
fit to eat is of the best, and"we may
expect to see in the next dozen years
a boom in apple raising such as was
never before known.

Southern and Western Michigan is
dotted with dilapidated orchards, the
result of neglect and scratch-farming
methods which, would disgrace a land
of Hottentots. Old Timer.

Items From the Cloverland of Michi-

gan.
Salut Ste. Marie, May 30—The
restaurant business in the Soo has

undergone a great change during the
past few months, and all of the lead-
ing restaurants are now up to the
minute in the line of decorations, ap-
pointments and service. The Savoy,
after two weeks of redecorating and
remodeling is again open to the pub-
lic and ready for the tourist business,
which is already evident. The Savoy
engaged the orchestra for its opening
on Saturday last and enjoyed a large
patronage and received many favor-
able comments.

“Many a business has been wound
up by a crank.”

Auto bus service between the Soo
and St. Ignace was started last week
by George Wilson, of Pickford. Mr.
Wilson has purchased a large Reo
bus and is making daily trips on regu-
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lar schedule, which is a great con-
venience to many Sooites and tourists
who can now avoid the long, monot-
onous ride on the D., S. S. & A. via
Soo Junction. This new service af-
fords tourists an opportunity to see
some of our fine country, instead of
the trip through the woods by rail.

A new automobile accessory shop
was opened in the Soo last week and
will be known as the Dal-mur-con
auto accessory shop. It will be locat-
ed at 201 Ashmun street. It will be
managed by three popular Soo boys.
Jack Murray will have charge of the
sales department, Cy Conley will do
the installation and demonstration
work, while William Daley will act
as manager. All three are ambitious
young men who will undoubtedly
meet with success in their new under-
taking.

“Berch Lodge,” the new summer
resort at Trout Lake, will be opened
to the public on June 1, according to
announcement made by C. W. Moore,
proprietor.  Many tourists have al-

ready written for reservations. It is
expected that the new resort will also
be popular with the autoists.

The Shallows, one of the Soo’s
famous summer resorts, opened this
week for the season with Muzz. Mur-
ray as manager of the general store
and bath houses. The launch, Jane
S. is getting ready for the summer
schedule and will start June 1

George Jeoffry, the well-known re-
tired traveling man, has returned from
Detroit, where he spent he winter. He
is back to his commodious summer
home at Sailor’s Encampment, where
he will be pleased to see the old-time
friends who will be fortunate enough
to spend a while on the island.

One of our local papers. The Soo
Times, issued a very interesting
write-up on the early history and
romance of the Soo. Beginning at the
period of the early trend Westward, it
tells a very interesting story which
will appeal to the old settlers as well
as to the new comers and, no doubt,
many old timers will be surprised to
learn that cannibal indians really lived
here in the early days.

Harry Wyman, the well-known
Swift Soap salesman, is again giving
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the Soo the once over.
business as being good. He could not
help but notice the many improve-
ments in this city since the clean-up
week recently.

Art. Smith, the popular salesman for
Liggett & Meyers Tobacco Co., is
spending a week here in his home
town after spending a month in the
copper country in the interests of his
house. !

“Why not do something for
veterans who are about done for?”

William G. Tapert.

Annual Meeting of Crozed Stave Cor-
poration.

Boyne City, May 30—The Crozed
Stave Corporation, whose plant was
established at this place two years
ago, held its annual meeting here last

He reports

the

Friday. They came in a body and
took possession of the Wolverine
Hotel for the day. E. M. Holland

headed the delegation, which consist-
ed of H. J. Hazen, H. L. Lohide, Jno.
Dietrich, A. B. Obrien, L. E. Sears,
C. J. Williams, H. F. Mclntyre and
C. E. Cartier. J. J. Wernette, the
architect of the plant, was one of the
party. The day was spent, aside from
the regular business, in a thorough in-
spection of the plant. Because of its
location on the Pine Lake front, the
company has a wide range of territory
from which to draw its material for
manufacture. Besides geting a good
stock in the yard last winter from
around Boyne City and over the
Boyne City, Gaylord & Alpena R. R.
as far East as Alpena, the company is
now receiving material from Cross
Village on the Lake Michigan shore.
North of Harbor Springs. Under the
able management of E. A. Fesher, who
came here last year from Arkansas,
the mill is doing good work and in-
dications are for a good season. P.
O. Barden and W. L. Martin are
credited with locating the new indus-
try in Boyne City.

Miss Marie Mortensen has leased
the Wolverine Hotel for the coming
year. Miss Mortensen has been man-
ager for the Boyne City Hotel Co. for
the past five years. During that time
she has made this very well-appointed
and atractive hostelry the mecca of
the traveling men who make this ter-
ritory. They used to think Boyne
City was a good place to stay away
from. Now they make Boyne City,
if possible, because of the excellence
of the entertainment. Not only has
Miss Mortensen made this caravan-
sary popular with the public, but she
has made it a satisfaction to the men
who gambled on Boyne City as an
attractive place for travelers of all
kinds. The completion of an excel-
lent system of good roads, coupled
with the extensive advertising given
by the Chamber of Commerce of the
advantages of the place as a center
from which all the popular resorts of
this region can be reached, has con-
tributed to the success of the place.
Her success, however, is due to her
own good management, nerve and
staying power. May her shadow never
grow less—and it is some shadow, as
it is. Maxy.

Sahlin Manufacturing Co. Will Make
Radio Apparatus.

The Sahlin Manufacturing Co. has
recently been re-organized for the
purpose of manufacturing radio ap-
paratus and the component parts, for
which there is a tremendous demand
throughout the country to-day, owing
to the radio craze.

Mr. Guy W. Rouse, President of the
Worden Grocer Company, is also
President of the Sahlin Manufacturing
Co., and under his able management
the Sahlin Manufacturing Co. is, no
doubt, assured of a successful future
in its new venture.

Don’t think you can overstate orig-
inal values in announcing price re-
ductions and get away with it.



Legislative Control Is
Cheaper Food.

The enactment by the lower House
of Congress of the Voigt filled milk
bill, coupled with the fact that eight
or ten State Legislatures enacted
substantially the same legislation at
their last sessions, only brings nearer
the time when the public will awaken
to the menace of the “farm bloc and
the class legislation which the farm-
ers are imposing on the public at a
time when everyone else is trying to
lower the high cost of living.

The influence of the farmers is
producing the rankest kind of class
legislation and in an economic sense
as futile to elevate farming and farm
prosperity as lifting one s self by the
bootstraps. Worse than that, it is
plain buccaneering through the blud-
geon of the farmer vote working
through impressionable politicians and
directly opposed to the efforts of oth-
ers to create a cheaper and more
plentiful wholesome food supply.

The farmers’ attitude toward “filled
milk™ is indicated with that he holds
toward oleomargarine and in the long
run will prove just as futile to kill a
wholesome economic product, if for
no other reason than that it is unjust
and tyrannical in its trend.

There is absolutely nothing the
matter with “filled milk” when hon-
estly labelled and sold for what it is
—and filled milk products on the mar-
ket are plainly and honestly labeled
to meet every criticism. If they lack
“vitamines” (whatever those are) the
labels caution the user against feed-
ing it to infants. They ate not even
labelled “milk” but a *“coal com-
pound.” And scientists have lately
been exploding the “vitamine” theory
altogether as a big bugbear, existing
only in theory and wholly without
justification in practical fact.

Economically it would seem desir-
able that if cheap skimmed milk for-
merly fed to the pigs can, by the ad-
dition of pure edible vegetable oils,
be restored to its original consistency
and attractiveness it is a step forward.
But the farmer deliberately blocks it
by prohibitory laws in order that he
may be freed from its competition on
the market and allowed to keep up
his own prices unreasonably by such
trust instrumentalities as the Dairy-
men’s League, the National Grange,
the Farm Bureau Federation, the Na-
tional Dairy Union and the National
Milk Producers’ Association.

| is the same crowd which has for a
couple of generations tried to sup-
press oleo in order that they might
get fancy prices for butter; whereas
there is absolutely no charge of im-
purity or unwholesomeness or dis-
honesty against the product. In spite
of taxes, regulations and the enforced
inuendo of labels and posters it has
made its way; the only effect of the
farm campaign being to load the cost
of the taxation, etc., upon the Amer-
ican consumer.

For years Canadian farmers did the
same thing in their country, but dur-
ing the war oleo came into its own,
anly only a week ago the Canadian

Menace To

Parliament, by a majority of 26, re-
fused to again put prohibition on the
product, although the Minister of
Agriculture fought the battle of his
own farm bloc.

High handed legislative highway-
manship of the farm class is only pav-
ing the way for a united fight for
economic commercial freedom by
business men. 1hey have submitted
patiently to regulations and the ap-
plication of anti-trust and anti-con-
spiracy laws; even to being suppressed
in ordinary measures of common
prudence; while the farmer has been
petted and pampered and favored and
coddled by legislation; helped in his
selfish ends by laws and by Govern-

mental patronage and aid.
The

Sherman, Clayton, Federal
Commission and other similar laws,
set up rigid regulations to prevent

collusion or combination, or united
co-ordinated action by every kind of
business men and manufacturers, and
then specifically exempts the farm-
ers; for no reason save that they are
farmers and heavy voters. Business
men would be jailed for doing half
the things the farmers do under Gov-
ernment encouragement.

There has long been a feeling of
injustice and oppression in this, on
the part of business men, but they
have managed to struggle and actu-
ally to progress in spite of all. They
have listened to the lamentations of
the public about the high cost of
living and done everything in their
power to keep prices down; even to
submission to Government competi-
tion in food distribution. But if the
farmers are to be permitted to Kkill
the food products their skill has pro-
duced by mere whim of legislatures
and Congress, the time is
when business will revolt.

For injustice, for public oppression,
for class favoritism and for bad pub-
lic economy, the filled milk legisla-
tion is a climax.

coming

Veteran Sales Manager’s Opinion on
Expense Accounts.

El Cajon, Calif., May 25—1 am in
receipt of a letter from _a young
traveler in whom | am interested,

asking for a little of my early ex-
perience as a commercial traveling
man and my advice as to what | now
consider the duty of_a road represen-
tative to his house in relation to his
expense account and work of a mis-
sionary nature that does not manifest
itself In immediate orders.” 1 replied
with a rather long letter—not unusual
for me—that seems to me interesting,
especially to a young man yet to make
good; amusing to an old war horse;
and possibly instructive to the sales
manager who has had no road experi-
ence to guide him in the handling ot
his field force of salesmen.

It occurs to me that it might be
worth your printing in the Tradesman.
To me there as nothing new in it, yet
the young man to whom | wrote it
says it has convinced him that too
many traveling salesmen give _no
thought to a lot of simple things
which help build up their employer s
business.  The . matter of expense
sheets has received a world of dis-
cussion in the past, both among the
travelers and their executives. Frob-
ablv no item of selling costs has been
more abused, misrepresented and dis-
honestly handled by men ordinarily
considered honest than has the matter
of what is a legitimate expense to
charge up to the house. The houses
of to-day, for the most part, have
solved the problems of a generation

Recently a young friend, who is a
traveling salesman for a well-known
firm, noted for its liberality with its
help, asked me for an opinion as to
what | considered “legitimate ex-
pense.” He stated that his firm had
recently changed its policy from that
of extravagant liberality to one ot ex-
treme conservation; that he had re-
ceived notice that the firm would here-
after expect to allow all “legitimate
expnses” incurred in discharge ot
duties when away from headquarters.
No further explanation was - given.
Naturally, the travelers of this house
began interviewing one another on the
subject. The young man refered to
had been one of the few who had
charged up his expense under the
head of “general expense. He in-
cluded only what he thought right
and he took his notice as a reflection
on his integrity. But after
notes with the ofhers. who chided him
for his modesty, he concluded his sales
manager was Justified in the new rul-

ing. But what was he :0 consider
“legitimate expense?” Had he, too,
been exceeding thev limit? Here lot-

lows what | said to this young man:

My young fr.eud, you have asked
for my opinion on two subjects which
have been absorbing more printers
ink and worrying more sales managers
than any subject | can think ot. 1hat
of legitimate expense is easily answer-
ed That of a salesman’s duty to his
firm in respect to pioneering or mis-
sionary work which does not reflect
itself in a manifestation of orders, is
more difficult and would require much
space. For the time being, 1 will
answer, or more properly, tell you ot
my early experience, when traveling
expense was a mere nothing as com-
pared to present day methods.

On my first trip out our old cashier
hamied me &0 with the remark, . jWe
will cash your expense sheets, with a
remittance check promptly on receiv-
ing them.” | said nothing, but, believe
me, | did some thinking when | came
to making up my first sheet. My con-
tract agreement stipulated salary and
expense when “not at home. As 1
had no home, | interpreted that to
mean what it said until such time as 1
might establish a home or permanent
headquarters

At he end of my first trip I found
that | had other expenses than

rail-
road fares and hotel bills. Though 1
was of a rather frugal nature, | could

not dodge many little items without
being open to a charge of “sponging.
| was a light smoker of good cigars
| took an occasional drink to avoid
being “odd,” as | then thought and 1
was a lover of the theater, none- or
all of which cost much in my private
life, but as a traveler they absorbed
my salary and then some. Yet 1«it
timid about charging in these items
under their proper heads, without an
understanding with “the old man. Be-
fore | started out on my next trip,
I was called |nto a conference with
“the old man.” On his desk were my
expense sheets, alongside of mothers,
and a sales report.
a keen sense of justice and liked fair
play. His heart was big, but his in-
terviews were gruff and never to be
desired He turned to me with the
remark: “l note your expenses are
out of all proportion to your sales, as
compared with my other travelers. 1
would like an explanation. Well,
Mr President,” | said, “I charged up
all that |1 oaid for hotels and railroad
fares. | paid from my personal funds
mlittle items like a drink now and then,
a cigar and a theater ticket, as | did
not feel that my house could afford
to send out a ‘sponger’ as their repre-
sentative, and | did not wish or care
to be called on to explain such ex-
pense, as | felt would be the case jf
| charged it under the proper head.
“The old man” sized me up from
head to foot and, with a quizzical ex-
pression on his face remarked. Lx_
ceptional! Dont follow that practice

My employer had .

hereafter. Itemize your expenses, and
if ends fail to meet, without drawing
on your salary, charge the difference
under “to balance.” If we cant af-
ford to pay all items you charge m,
I’Il let you know. | will pass any ex-
pense you are not ashamed to itemize
until further notice and | hope you
can show a bank account at the end ot
a year equal to your salary.

On my next trip | devised a labor
saving expense sheet made in dupli-
cate and had some run off on a dupli-
cating machine; also | devised a handy
vest pocket blotter, from which i
copied the items onto my house ex-
pense sheet which | always niailed
Friday night, to be sure a remittance
would be mailed on Monday. Shortly
after, | received pads of these forms
printed in duplicate with a neat bind-
ing to carry them in. These forms
were note size. Columns were head-
ed with R. R. fares and Pullman ex-
pense, hotel bills, bus and baggage,
theaters entertaining, miscellaneous.
Under the last head | itemized cigars
an,c’-‘\tdtrﬁekend of my flrst year, -Iriook
my bank book to the “Governor He
looked at my balance. It did not
equal my salary by the cost of a win-
ter outfit. His remark was to :he ef-
fect that evidently | had not included
the traditional overcoat in my expense
account, as some others had. T won-
der,” said he, “how long it is going to
take for our travelers to learn that
.hey pay all their expenses. They are
not fooling us, as they seem to think.
Every dollar they charge to us is
cnarged back and entered against them
with their salary. Their total cost
goes against their total sales and their
personal compensation depends entire-
ly on the balance in their favor. If
they are a loss to us, they go. * it
more than a normal profit, their com-
pensation is increased.” lhus 1
learned why my salary that year was
doubled, and | profited by it.

When' | became a sales manager .at
the end of ten years with one of the
best of firms, | adopted the same
policy with my travelers, and | found
it paid well. Onlg one man who
worked under my administration fool-
ed himself. The others still living are
filling positions of responsibility and
trust. All modern firms know very
well that a traveler’s expense account
cannot be correctly checked up. All
have some system by which they
measure the worth of an employe.
The man who thinks he is putting
“one over” on his boss makes the mis-
take of his life. | remember a re-
mark that old veteran, Henry M. Le-
land, now a partner of the largest au-
tomobile maker in the world, made
when he took the management of a

business about which he knew little.
He said: “Boys, you can fool me now,
but I’ll find it out, then out you go.

My advice is to be honest with me
now, for later on I’ll not be easily
deceived.”

So | say to you my friend, be trank
with your firm and consider legitimate
expense any expense you are not
ashamed to itemize. Give your house
the best you have in you and you will
need no coaching to hold down your
job  Ill take another time to tell you
what | -hink about doing pioneer work
for which you may never get any
credit, because the results are slow m

showing up.
You"Ravk heard the old story about

the boss who was always prodding
his men with the howl, ‘It Is orders
ve vont.” All very true, but orders

are limited while chances to get new
customers are practically unlimi.ed.
Get new customers, hold the old ones,
and orders will take care of them-
selves.

Ought To Change It.

“You don’t have so far to come to
work now.”

“Nope, moved.”

“Like the new place better?”

“Yep. OlId place was next to a saw-
sharpening emporium, and | didn t like
tfieir filing system.”



HEADED FOR A FALL.

The testimony introduced at the
recent fire insurance hearings at Lan-
sing proves beyond the question of
a doubt that the present methods pur-
sued by the Michigan Inspection Bu-
reau are about as unfair as it is pos-
sible for human minds to conceive
and put into execution. It was
brought out very clearly and beyond
the possibility of doubt or denial that
fully 75 per cent, of the ratings now
in force in this State are above the
parity of the so-called Dean schedule;
that the shrewd schemers employed
by the Bureau to fix ratings misuse
the power placed in their hands to
favor their friends and punish their
enemies; that insurers who prefer
mutual to stock companies are penal-
ized in the most reprehensible and
vindictive manner possible; that the
individual who is kept at the head of
the organization, despite the protests
of Insurance Commissioner Hands
and Governor Groesbeck, is utterly
unfitted, both by temperament and
breeding, to meet any gentleman as a
gentleman; that the fundamental sys-
tem of the Michigan Rating Bureau
—its inception, conduct and effect—
is based on falsehood, vindictiveness
and breach of trust which are a dis-
grace to stock fire insurance and must
be put down by the strong arm of law
and justice.

No attempt was made to put in any
contradictory testimony by the crafty
attorneys of the stock companies and
every time they undertook to smirch
the character of the witnesses called
in behalf' of the people they received
such a shock that they were almost
literally taken off their feet. In every
case their unscrupulous attacks re-
acted upon them in such a way as
to make them the laughing stock of
all present at the hearing.

The outcome of the hearing is
plainly in evidence to all who were
present in Lansing—the Michigan In-
spection Bureau as now conducted by
the unscrupulous hirelings of the stock
fire insurance companies, must be
abolished, root and branch. It serves
no useful purpose and is simply and
solely a vehicle of extortion, discrim-
ination and injustice. No revision of
its methods can be brought about, so
long as its sponsors are men of wick-
ed minds and unscrupulous disposi-
tions. The only course open is to
abolish the entire nasty gang of graft-
ers, cheats and swindlers and substi-
tute therefor a new bureau, conducted
under the auspices of the State, which
shall give every insurer a square deal,
no matter what kind of insurance he
prefers to use to protect himself in
the event of loss or damage by fire.
Any one with half an eye can see
that this is the only way in which
the rating of Michigan risks can be
properly accomplished, because any
organization which is contaminated
by the presence of stock fire insur-
ance officials must necessarily be
open to objection and distrust.

Governor Groesbeck is understood
to be in favor of radical action in the
premises and those who are close to
the throne assert that one of the first
measures he will put through the next
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Legislature will be one that will clean
up the present rating situation/and
give the people of Michigan relief
from the most unscrupulous gang of
tricksters and swindlers who ever in-
fested the commonwealth, by placing
the rating authority in the hands of
honest men who can see straight and
deal fairly.

HELPS SEASONABLE BUYING.

A touch of summery weather dur-
ing the last week helped to push
along seasonable buying. It impress-
ed again on dealers, what they are
prone to forget from year to year,
that there is no use in trying to force
the seasons. Some appear never to
get over the impression that winter
jumps immediately into summer and
that the latter reverses the process
when September comes. It is well
to remember that the real summer
months are July, August and Septem-
ber and that attempts to “rush” the
season merely result in cut price sales
about the time when buying should be
at its height. Retail business in gen-
eral continues to show the same feat-
ures that have marked it for some
time. There is a disposition to shop
around before purchasing, and values
are closely scanned. Aside from ap-
parel, there is considerable call for
house furnishings and for luggage and
other travel accessories. Sporting
goods and, of course, radio apparatus
are also receiving much attention.
Men’s wear sales are likewise begin-
ning to show up better, with promise
of decided increase as soon as a few
days of continued warm weather set
in, when a rush for tropicals is ex-
pected. The primary markets have
slackened up in view of the holiday
and because conditions do not for
the moment warrant much activity.
Most of what is done is for filling-in
purposes.

ARE PRICES STILL TOO HIGH?

Retailers who for nearly two years
have been struggling with the prob-
lem of making prices suit the expec-
tations of their customers are not
particularly happy at the prospects
held out to them of renewed advances.
There is still a buyers’ market at the
consumer end of the distributive chain.

Wages are not advancing, but em-
ployment is more regular, and this
may slightly enhance the buying

power of the worker. On the other
hand, there are prospects of further
wage cuts in important industries,
and these, with the strikes in the
mining and textile districts, will tend
to offset some of the gain in other
directions. The buying power of
farmers will be substantially better in
the autumn. The fundamental need
of business is to stimulate consump-
tion, but this cannot be done by mak-
ing goods high and scarce. Not every
rise in prices is a deterrent to con-
sumption; where commodities have
been selling at a loss an advance in
prices is essential to recovery, unless
such goods have been turned out at
excessive cost. But the loud trum-
peting of scarcity and higher prices
that has been going on in some lines
is not exactly the sort of campaign
that will promote prosperity,
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WOOL MARKETS STRONG.

Wool markets, both here and
abroad, continue strong. At auctions,
only limited quantities are offered,
but they have been eagerly bid for,
American buyers continue to operate
abroad with the apparent purpose of
securing needed supplies before high-
er tariff rates are effective. Consid-
erable buying is also going on of the
domestic clip in different portions of
the country and, in some instances,
the wool is contracted for while still
on the backs of the sheep. Prices
for desirable kinds keep going up.
There is a general belief that choice
merino wools will soon become some-
what scarce because of the sustained
demand for them. This, in some
quarters, will not be regarded as an
unmixed evil, since it will turn more
attention to crossbreds, of which
there is certainly a superfluity every-
where. It is a curious circumstance
that Texas, which grows more cot-
ton than any other State, promises
also to be the greatest producer of
wool this year. In the woolen goods
market the happening of most inter-
est during the last week was the with-
drawal of all its lines by the Amer-
ican Woolen Company. This was fol-
lowed, a couple of days later, by a
re-opening of certain lines of woolens
with a material advance in prices. It
is understood, also, that similar ac-
tion is in prospect regarding other
woolen and worsted fabrics. There
seems little expectation that many
orders will come in at the new fig-
ures, but they will, at least, familiarize
the trade with higher levels of value
and so break the shock that might
otherwise come when spring prices
are announced a few weeks hence.

The clothing situation shows little
change, but is apt to receive more
impetus in a short time. Manufac-

turers of garments are ready to send
out their salesmen and will show
more activity when the labor prob-
lem they are wrestling with is settled.

THE COTTON MARKET.

While there were some decided fluc-
tuations in the quotations for cotton
during the past week the undertone
continued strong. Prices moved up
or down “according to the map,” but
recessions brought out buying orders.
The crop made a late start alongside
of and west of the Mississippi and has
been held back by wet or cool weath-
er. Reports from sources not wholly
disinterested continue to lay great
stress on the ravages of the boll wee-
vil, a bug which is said this year to
have started in rather earlier than
usual in large numbers. Already there
is an abundance of the kind of prop-
aganda which misled the Department
of Agriculture last year in forming its
estimate of the probable crop. The
main cause of strength to prices is
the demand from both domestic and
foreign spinners. The exports have
been holding up well, the ten months
ended with April showing shipments
of 5,581,365 bales. Consumption of
cotton in domestic mills also keeps up
well, considering the strikes in the
New England mills. So far as cotton
goods are concerned, the last week
has shown less sales than the week
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before, but prices remain very firm
on unfinished fabrics. Sheetings have
been more active than print-cloths.
Bleached and printed goods have
shown less strength than those in the
gray. Heavy cottons of all kinds have
been moving freely, and flannels and
napped goods have, in a number of
instances, been sold up and with-
drawn. A little more activity is also
reported in underwear.

GREATER FIRMNESS.
All available evidence points for the

time being to an upward trend of
prices throughout the world. Even in
Great Britain, where deflation has

been proceeding steadily with the im-
provement in sterling, the Board of

Trade’s index number for wholesale
prices showed a slight increase in
April.  This is the first time an in-

crease has occurred since deflation be-
gan about two years ago. In spite
of a gain of 0.5 per cent, in April, the
index for that month is 185 per cent,
below the average for 1921. In France
the recent rise in prices has begun to
evoke much complaint.  American
buyers in Paris state that they are not
placing more than half their custom-
ary,orders because of high prices. The
Parisian dealers at the same time
complain that their profits on a given
volume of turnover are barely half
what they were two years ago on ac-
count of high prices for raw materials
and the necessity for paying wages to
offset the constantly increasing living
costs. Complaints from Americans in
Berlin of high prices are likewise be-
ginning to fill the American press, and
wholesale prices there are now about
75 per cent, higher than they were at
the beginning of the year. In Japan
prices have been falling slowly since
October, but they are still higher than
they were at any time during the
first half of 1921. The movement
there is a reaction from the sudden
return of inflation last summer.

WHEN PEOPLE WILL BUY.

Six months ago no one could have
predicted the stimulus which the cop-
per industry has received as a result
of the sudden development of the radio
telephone in this country. It has been
estimated that there are over a mil-
lion and a half radio sets in use in
the homes of the United States, and
that the unfilled orders on the books
of manufacturers reach a total of $30,-
000,000. Such a sudden development
ought to convert every confirmed pes-
simist. It indicates that in spite of
the prolonged “industrial depression
the United States continues resource-
ful, and still has spending money.
Radio sets are not expensive. The pro-

nounced recovery in the automobile
industry is another case in point.
Many of the leading manufacturers

are expecting 1922 to be the best year
in 'their history. The automobile com-
panies found a way to bring down
their costs. The shoe manufacturers,
who have forgotten all about war-time
profits and have studied how to meet
the consumers’ pocketbook, have like-
wise done a volume business. People
will buy when goods and prices please
them.

A dissolute partner naturally leads
to dissolution of partnership.
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Wanted Today!
5 MILLION

Radio Receiving Sets!

" <gennnn Teleohone Receiving Sets have been placed in the hands of American citizens.
" I s r.riod\Z tToiToO s - h " ST aS U 5 Millions of A ™ « vUfua.l, standing in
L e awaiting delivery of their Receiving Sets for which they placed then orders weeks and even months ago. The field
for*Radio Telephon”Receiving Sets, to say nothing of Sending Sets end .elaborate accessory equipment, ts beyond com-
prehension! These facts are common knowledge.

Never before in the history of the world has

ZmZnTcontZ'n
The Radio Telephone has, at this minute, a pot.nt.al market m 10 MUhon American Homes ~  be suppUed.
use as the Fhonograph as soon as manufacturers f suppiy in various sections of the country.
And the only way this can be done .s by the es.abhshm,,. of s*urces of 5up .n ca,, of

Old established electrical companies cannot expand rapidly enoug.., either in equipmentorm a p
this market in less than 5 years.

Enormous Profits That You May Share!

- _ _ _ _ ’h" K*d -

work and was ready to begin production immediately.
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Leading Local Business Men Back Newest Grand Rapids Enterprise

OFFICERS AND DIRECTORS OF THE SAHLIN MFG. CO.

H. K. BREARLEY, .
GUY W. ROUSE, Pres- H. SC ,yCORNELIUS Wolverine Brass Sec'y & Treas. Brearley-Hamilton
Pres. Worden Grocer Co. Works. Co.
FRANK G. ROW,
G. W. EUKER, Vice Pres., CHAS. J.. KINDEL, Se'y & Treas. Grinnell-Row, In-
R Capitalist.
Pres. International Battery Co. surance.
DOUGLAS RAY, C. H. STALKER, Sahlin Nifg. Co.
W. G. FARNSWORTH, Sec.-Treas. aprtafist.
X wi,... aii jts Wireless Telephone Equipment including Batteries—we have
The Sahlin Mfg. Co. has the wnpMt fact P edd #f .ead, bu8,ness men of the city of Grand Rapids, each of whom has
our own battery factory. Our or®*n,*a**n . PThese men realizing that the large profits already in sight can be very ma-
a long and successful career as his i"dorsemenL The« of the fact that the demand exceeds the supply so
terially Increased jumplno into larger and want jt at once. If you have any sum available you should Investigate
r,°> p~ATL“n .t with a view to placing you, invea.ment where 1. can earn bl.g... Income.

Get AHthe Facts! Wire, Phone, Write or Send Coupon! MAIL THIS COUPON TODAY!

, Writing or
po NOT BEfax! If yeu .E.I.Skrec%rlven armation, bf%cwlrm%t aﬁﬁﬁ ow you the Sahlin Mfg. Co, 31 Ottawa Ave., N. W.
sending the coupon, you_wH hone Equipment and th Grand Rapids, Mich;
Gentlemen:—Send me, without any obligation
your** hands the opper.unly .. laylh, the whatsoever, full information redarding the
. Sahlin Manufacturln% Company, ‘the market
foundation of a fortune. for Radio Telephone pparatus probable profits

from the enterprise, etc.

Sahlin Manufacturing Co.

Address
31 OTTAWA AVE., N. W. GRAND RAPIDS, MICHIGAN
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Dealers Have Style Problem in Their
Own Hands.

Almost everywhere merchants arc
bewailing the style situation. They
almost all use the same words in com-
plaining that they order a new style,
and before it is in stock something
else comes out, and they lose faith in
the first number bought.

A well-known shoeman who has
just finished an extended trip of ob-
servation has the following to say
on the question of style complicity.

“Mlost of this style agitation is all
in the heads of merchants and shoe
clerks themselves. As a point of proof
consider the question of straps. It
has been one fool decision after an-
other. A year ago many retailers
thought straps were done. Six
months ago many were sure of it
Then if straps were any good it must
be a three strap. One and two straps
were no good. Then this season
crowd psychology decided the one
strap would be the only good bet, so
the merchants crowded the ope strap
to a saturation point.”

“Now, as a matter of fact, | have
noted more calls and lost sales on
two straps in the stores which | have
visited than any other one thing.
These two straps were cussed out and
closed out a few months ago by
shoe dealers who decided in advance
of the crowd that they were done. An-
other case in point. Everywhere | am
told tan oxfords have slowed up.
Well, why wouldn’t they with shoe
merchants everywhere giving all their
window space to practically two style
notes—one strap and sandal effects in
patent, patent and gray, and to vari-
ous styles of sport shoes in oxfords.

“There are three things that can be
said against the merchandising of
shoes by retailers this spring. First,
the general styles that predominate in
the showings are distinctly designed
for flappers and young trade. The
young matron, the middle aged wo-
man, and the elderly woman are ne-
glected as far as the showing goes.
Far too many such women are being

fitted to types of styles and heel
heights entirely unsuited to their
needs, and it might be said their
‘wants.’

“Then again, dealers have overplay-
ed their stock. Many bought tan ox-
fords on the basis of last year’s sales,
and on top of that they bought heavily
on sport oxfords. It does not seem
possible that dealers could forget that
every pair of sport shoes would take
a pair off some other type, but many
of them, big and little, made this mis-
take. Sport shoe sales drew largely
from tan oxford sales, which accounts-
for the slowing up of tans. But tan
oxfords, in point of style, are as good
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as ever, and will come back after the
sport and sandal spasm is over.”

“Last, | do not think dealers dis-
play the best judgment in duplicating
styles at various prices. | have asked
many men about the question of
price, and they all say that if you
show customers what they want they
usually want it badly enough so that
a dollar or two does not matter. But
I notice a tendency everywhere to
buy a number of too similar styles at
different prices or even the same price.

“This does not seem to be consist-
ent with the statement that price
doesn’t matter if the style is wanted
badly enough. | have seen ten simi-
lar styles in patent turn sole sandals
in several stores, at prices of $6, $7,
$8, $9 and $10. These could be cut
down to half the number and cleaned
up much more profitably to the deal-
er. Then 1| have seen similar styles
in sport oxfords all the way from $5
to $10 in the same store. Is it any
wonder that profits go up in smoke in
cleaning up the ends of these dupli-
cated styles, only slightly dissimilar,
or at different prices?

“l also find a woeful lack of stock
records even in good stores. Any
dealer can install a simple method of
stock layout on paper that will show
him the utter foolishness of buying
too many similar styles, and it would
be a revelation to him on the possi-
bilities of speeding up turnover.

“The real trouble this season is a
multitude of similar styles all intend-
ed for the younger element. This puts
a stock in a position of size beyond
the power of absorption by the young-
er trade, and forces unsuitable shoes
on the feet of more mature women.

“As for next season, dealers can
profit from this season’s mistakes.
There is a strong demand for gun
metal strap pumps with few to be
had. Next fall tan sporty blucher
oxfords will be good in stag cut tabs,
raglan effects and snub nosed styles.
But dealers should decide just what
price will best suit their trade, buy
few styles on such a type, and clean
up. It is senseless to have similar
pattern styles at $6, $7, $8, $9 and $10.
Cleaning up a long line of leftover
sizes takes the profits.

“l am certain that the dealers have
the solution of the style problem in
their own hands. Namely, to buy
fewer styles that are similar, and few-
er styles at price duplication. Then
believe in what they have bought, and
push the sales to a cleanup before
putting in another style killer, which
robs them of their profit on the first
line.”—Shoe Retailer.

Is there any limit on the time you
give slow pay customers, or do you
let thepj }aye it all their own way?
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Men Wanted the Straw Hats Too.

'‘Customers are supposed to buy the
merchandise and not the window trim-
mings, but sometimes they do both.
Such was the experience of the man-
ager of a shoe store on Monroe
avenue. He though to stimulate busi-
ness on the opening of the straw hat
season by trimming his windows with
oxfords and straw hats. The idea
worked like a charm, but business
had scarcely progressed to a maximum
point when a customer came along
and bought one of the straw hats. He
was quickly followed by another who
secured a pair of oxfords, and then
asked the price of a straw hat that
appeared in the window. This hat
was also sold and soon the manager
found his display melting. W ith every
pair of low shoes that he sold the
manager declares he was asked the
price of the several straw hats in the
windows. The result was that he was
soon scouring the market for the
means of keeping up his suggestive
selling. The customers seemed to
think that the two were offered in
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conjunction, and whenever they could
be fitted with both, men killed two
birds with one stone. This manager
does not attempt to suggest that all
shoe stores should sell hats but he
has learned something about men and
their peculiarities that he will utilize
in the future.

Curse of the Closed Shop.

If the union man working with a
4/';-mch brush can put on 148 yards
of paint in eight hours on a union
job, and the same working with a six
i ch brush can put on 265 yards In
the same time working open shop,
L,w much is ill : public paying in
rents and in paint bills in support of
the closed shop?

Wait until the farmers adopt a
three foot sickle on two horse mow-
ers and this practice is reflected in
the price of milk for union babies!
Then somebody will begin to wake

up.

Rockefeller is taking up skating, but
won’t cut much ice.

Men's Oxfords in Stock

SAXON LAST

550— Men’s chocolate kip bal welt Oxford Saxon last
tip 8/2 iron sole rubber heel 6/11 BCD $4.00

574— Men’s mahogany calf Oxford Welt apron quarter
Saxon last tip 872 iron sole rubber heel C & D __4.50

514— Men’s chocolate side bal Oxford punched tip
square toe leather quarter line rubber heel welt

6/11 D

3.50

STRAND LAST

Not quite so broad as Saxon Last.

583— Men’s chocolate calf welt oxford strand last tip

rubber heel 6/11 B C D

4.50

“More Mileage Shoes” First, Last and All the Time.

| /irth + K

rause Co.

GRAND RAPIDS, MICH.
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Proceedings in Grand Rapids Bank-

ruptcy Court.

Grand Rapids. May 23—On this day was
held the first meeting oi_creditors in the
matter of Herbert Jones Bankrupt
No. 2092. The bankrupt was present in
person. Harold J. Cogger, of White
Cloud, was present for “creditors. One
claim was allowed against the estate of
the bankrupt. Roy W. Gannon _was
elected trustee and” the amount of his
bond was fixed by the referee at $200.
The bankrupt was then sworn and ex-
amined by r. Cogger. The first meet-
ing of creditors was then adjourned no

date. | -
On_ this day also was held the first

meeting of creditors in the matter of

Michigan Box Board Company, Bankrupt

No. 2036. R. J. Cleland appeared for
creditors. _ No creditors were present in
person. The bankrupt was not present

or represented. Claims w'erev\})‘ro_ved and
allowed against the estate. illiam Van
Sluyter was_ elected trustee and the
amount of his bond fixed by the referee
in the sum of $200. There "being no of-
ficers, of the bankrupt corporation to
gxamme, the meeting was adjourned no
ate.

May 27. On this day was held the
hearing to show cause on the title to a
certain ford car_in the matter of Abra-
ham _Morrison, Bankrupt No. 2076. The
hearing arose on a petition of the trustee
for the claimant of such car to show
cause why the car should not be_sold
clear of any alleged lien of the claimant
by virtue of a verbal title reserving con-
tract between such claimant and the
bankrupt. It appeared upon the exam-
ination that the ‘title to the car was in
the claimant and that he had registered
title to such in his name, therefore the
petition to reclaim was allowed and the
order to show cause dismissed.

May 27. On this day were received the
schedules, order of ‘reference and ad-
judication in bankrugtcy in the matter
of Willis L. Nash, ankrupt No. 2100.
The matter has been_referred to Benn_M.
Corwin as_referee in bankruptcy. The
bankrupt is a resident of the “city of
Grand _Rapids and is a dentist of "that
city. The schedules of the bankrupt list

in the_sum of $2,707.04, of which
the sum of $790 is claimed as exempt to
the bankrupt, and liabilities in the sum
of $4,396.06. From the fact that all the
assets of this estate are either encum-
bered or of doubtful value the court has
written for funds for the conduct of the
first meeting of creditors. When such
funds have been furnished the first meet-
ing of creditors will be called_ arid note
of the same made here. ~A list of the
creditors_of the bankrupt is as_follows:

County Treasurer, Grand Rapids $ 27.60
City Treasurer, Grand Rapids-—- 129.16
Edna Green, Grand Rapids
Peter Blouw Grand Rapids-
Clara Frosh, Grand Rapids-
Wi illiam Birse, Grand Rapids —
Chattel Roan Co., Grand Rapids — 230.00
Grand Rapids Roan Co., Grand Rap. 95.0
Spoelman-Boer Electric Co., Grand

Rapids 15.50
Cleveland "Dental Mfg. Co., Cleve-

land 18.02
Heyman Co., Grand Rapids ——— 920.93
Edna Green, Grand Rapids - 11.35
Wi illiam Mulich, Grand Rapids — 20.00
Newaygo Portland Cement Co.,

Newaygo 3.66
C. V. Moshy Co,, St. Rouis — — 15.00
Peterson Drug Co., Grand Rapids 2.00
Klingman Furniture Co., Grand

Rapids 7.69
Gearhart Dental Co., Boston -— 950
G. R. Paper Box Co., Grand Rapids 32.22
Bennet Fuel Co., Grand Rapids — 33.00
Fuleton Heights Grocery, rand

Rapids 11.07
Dr. Steven O'Brien _Grand Rapids 96.00
Schank Fireproof Storage Co.,

Grand Rapids 21.97
Knee Heating Co0., Grand Rapids 2.70
Dr. C. E. Rankin, Grand Rapids — 96.50
Dr. J. W. Rigterink, Grand Rapids 10.00
Newspaper Engraving Co., Grand

Rapids 3.50
Harris Sample Furniture Co.,

Grand Rapids 30.00
R. C. Harris, Grand Rapids 9.00
Dr. F. J. Rarned, Grand Rapids_ 3500
Dr. C .E. Beman, Grand Rapids.,— 2.50
Houseman & Jones, Grand Rapids 8.04
William Ruben, Detroit ------------- 7.35
T. F. Barnes, Grand Rapids 3.50
Paul Steketee & Sons, Grand

Rapids 39.50
Dr. W. R.”Dickson, Grand Rapids 10.00
West’s Drug Store, Grand Rapids 57.15
Pagle Hdwe.” Co., Grand Rapids — _155
Field & Stream New York City — 79.80
Consumers Righting Co., Grand

Rapids 1-10
Consumers Tce Co., Grand_ Rapids 11.62
Citizens Telephone Co., rand

Rapids 6.25
Press, Grand Rapids 2.35
Herald, Grand Rapids ---- ---12.00
S.. A. Morman Co.,, Grand Rapids 6.04
Bixby Office Supply Co., Grand

Rapids 11.45
Remington™ Typewriter Co., Detroit 1.00
Valley “City Plating Co., Grand

mRapids 9.70

. D. Coates Co._ Grand Rapids 15.64
Chawn & Caukjn, Grand Rapids — 89.44
W. Walter Smith, Grand Rapids _ 17.20
Progress Print ShoE, Grand Rapids  4.00
John Reff, Grand Rapids, — --—-—-- 7.46
R. W. Starr, Grand a&uds_—— 15.00
Otis Freeman, Grand aFgld_s ————— 2.20
S." S. Kresge Co. Grand Rapids — 97.50
Newaygo Telephone Co., Newaygo 215
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Proudfit Roose Reaf Co., Grand

Rapids 2.92
Fred M. Raymond, Grand Rapids 15.00
It. A. Wetzel. Cleveland --------- - 1943
Dr. R. R. Hobart. Grand Rapids 27.00
Dr. R. Holcomb, Grand Rapjds — 15.00
Dr. G. R. Bond, Grand Rapids — 150
Dr. R. D. Marvin, Grand Rapids_ 26.50
Breen & Halladay, Grand Rapids 41.00
Dobblaar Grocery, Grand Rapids__ . Ini
Fulton St. Market, Grand Rapids [0:0
Pope & Heyboer, Grand Rapids — 425
Bob Rushman, Grand Rapids-— 24.50
Vinkemulder Co., Grand Rapids — 550
Outers Recreation, Chicago -—— 99.00
United Weeklies, Grand “Rapids  16.00
Hoke S. & R. Co. Grand Rapids 5301
. M. Shaw, Grand RaRpld_s —————————— 8.93
Boston Store, Grand apids - .50
Mrs. Samuel Wersma, Grand Rap. 4.50
West Mich. Printing Co., Grand
Rapids 27.80
Reon HikoK, Grand Rapids ———- 5.00
Chas. F. Hext, Grand Rapids-— 14.00
Foster, Stevens Co.. Grand Rapids 30.00
Heth Bros., Grand Rapids-—-——-- 930
White Printing Co., Grand Rapids 17.50
F. H. Milliken, St. Joseph ---—--
Swar & Snyder, Grand Rapids 4.50
Y. M. C. A, Grand Rapids-- 20.00
Y. W. C. A, Grand Rapids-- - 25.00
Salvation Army, Grand Rapids — _5.00
Welfare Union, Grand Rapids-—- 25.00
First M. E. Church Grand Rapids 40.00
Association of Commerce, Grand
apids - - 20.00
Subway Tailors, Grand Rapids — 3150
*Harpef Bros., New York -—-—-——- 17.00
McFadyen Grocery, Grand Rapids 4.50
Interstate Business Men’s Associa-
tion, Des Moines la. =---s--e-oee 8.00
Reno Offeringa, Grand Rapids __ 13.50
Commercial redit Co., Grand
Rapids 29.87
Reslie-Judge Co., New York --—- — 1930
Herpolsheimers, ‘Grand Rapids — 24.00
First State Bank, Newaygo ---- 60.00
American Raundry, Grand Rapids 3.50
Old National Bank, Grand Rapids 3.00
Dr. A. R. Ruffe, Grand Rapids-— 15.00
Eli Cross, Grand Rapids - 7.00
Frank Smith, Caledonia -- 8.70

Rod & Gun Woodstock, O nt.-——
Rouis Richmond, Grand Rapids — .90
Miller,  The Tailor, Grand Racids
Masonic Country Club, Grand Rap.

Malta Rodge, Grand Rapids ------ .00
Columbian "Chapter. Grand Rapids 10.00
Tyre Council, Grand Rapids -—-  ~.00
Ralakaum Grotto, Grand Rapids. 500
Eastern Star, Grand Rapids--—--—- _ 800
Chas. D. Sharrow, Grand Rapids. 7828
Sanitary Milk Co., Grand Rapids. d

Harry J. Bosworth Co., Chicago . 103.50
Yarrington & Wells, Grand Rapids 14.00
Helmus Bros., Grand Rapids -— 15.00

Geo. Welch  Grand Rapids -—--—--- 1.50
W estern Union. Grand Rapids | .

G. R. Savings Bank, Grand Rapids 350.00
Kinsey & Buys, Grand Rapids-——- 311.99
Morris Bank,” Grand Rapids--—--—--- 335.00

Treat Salesmen as You Do Your Cus-
tomers.

If you do not treat salesmen with
as much courtesy as you do your
customers, you will sooner or later
get into the 'habit of treating your
customers with less courtesy—and,
then, your business will suffer.

This thought is well expressed in
the following dialogue.

“ls the office boy on duty to keep
people away from me?”

“Yes, sir.”

“Is there a bench in the hall on
which busy men may sit while wait-
ing to see me?”

“Yes, sir.”

*ls there a hidden lock on the
gate that leads into the outer office?”

“Yes, sir.”

“Has the telephone girl been in-
structed to ask all who call for me
their name and business, the nature of
their business and the length of time
they expect to remain.”

“Oh, yes, our telephone girl knows
all about that.”

“And to consult me before per-
mitting anyone to talk to her?”

“Yes, sir.”

“ls everything arranged here to
make it possible for people to transact
business with this firm?”

“It is.”

“Good. Then I'll go into my office
and make plans for our salesmen to
sell other people.”

An optimist is a young man who
makes $25 a week and proposes to a
girl who loves children.
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Seasonable Numbers

IN STOCK TODAY

Light
weight

Service
Shoes

These numbers are in a class by themselves.

Scout
Style—

Service
built in

They are scout-

style shoes that give real service, because they have the well
known Herold-Bertsch service giving qualities built right into

them.

804— Men’s black E Ik

820— Men’s black Elk, like 804, with four

808— Men’s brown E |k

— r
inch cuff--—-- 2.65

809—
832—Men’s brown Retan

Men’s brown EIk, like 808, with four

Z1U

Herold-Bertsch Shoe Co.

GRAND RAPIDS

Teorst
sl

Monday, Wednesday
Friday Niflhts

7:35 P. M. Grand Rapids Time

FROM CHICAGO

Sunday, and

Tuesday, Thursda and Saturday
Nights
7:45 P. M. Chicago Time

Monday Morning 8 A. M.

FARE $3.95

Boat Car_ Leaves Grand Haven Elec-
trie Station 7:35 P. M

Daily Service Effective June 15th
Route Your Freight Shipments

thfgoodrich

“Operating Steamships Every Day in
the Year,” and

Grand Haven, Muskegon
Electric Ry.

OVER NIGHT SERVICE.

Cita/ Ticket Office
127 Pearl

. g St, N. W. _
With Consolidated Railroad Ticket
Offices
Citz. Phone 64509, Bell Phone M. 554,

W. S. NIXON,
Passenger Agent.

Electric Railway Station
156 Ottawa Ave., N. .
One Block East of Hotel Pantlind
L. A. GOODRICH,
Traffic Mgr.

I
1
I

MICHIGAN

..................... Mi.......mini....iIHAM M iynimwiMni"«

ifemeCaw

Black Kid. Flexible McKay, Stock

No 500. Price $1 80.Te'tns

3-10. Net 30 days. Write for
amphlet showing other.
n-Stock Comfort numbers |-———-

Enfifiitr At iRV uVAEH R iRV

‘A MOTOR CAR
is only as good
as the house

THAT SELLS
We consider our Service
organization second to none in

Michigan.

Consider this when you buy your
NEXT CAR.

WE SELL
Pierce-Arrow
Franklin
Oldsmobile

F. W. Kramer Motor Co.
Grand Rapids, - Michigan

inch cuff----------
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Principles on Which International
Prosperity Is Based.

Bearing directly on the destiny of
every civilized nation, and controlling
the future course of international
finance, is the manner in which the
world’s leading governments are now
to go about determining the problems
of national budgets, debts, currency
issues, and exchange. The Genoa
Conference adjourned without being
able to put into joint effect any defi-
nite formula of financial reconstruc-
tion, and now, pending the other con-
ferences which are to come, it is left
to the nations singly to take up the
problems of bridging the chasms be-
tween their income and expenses, of
adjusting their loans, of controlling
their depreciated currencies, and of
stabilizing their fluctuating exchanges.

Every formula that is given for re-
storing financial stability among the
nations includes the precept that gov-
ernments must henceforth rigidly re-
duce their expenses. The United
States has thus far succeeded very
well in following this precept, for ac-
cording to a recent statement made
by the President to Congress, Govern-
ment expenditures for the year ending
June 30 will be approximately $1,603,-
000,000 less than the actual outlay
for last year. Other nations have not
succeeded so well as the United States
in the matter of national economy,
although some them, with Great
Britain in the lead, have made an ef-
fort, and have succeeded according to
the degree of the earnestness which
they have applied, and according to
the degree in which they have found
themselves at the mercy of post-war
conditions. Supported by vast re-
sources, and not having suffered so
great a war strain as many of the
other countries, our National finances
have been adjusted so far since the
close of the war that the Treasury
Department at Washington has found
it possible not only to curtail its ex-

penses materially, but in face of
smaller tax collections it has actually
reduced the National debt by an

amount equal to the total of the Civil
War debt. Great Britain has been
able to lower the gross amount of
its public debt, and so have a few
other countries. Generally speakinj,
however, the United States is the
world’s outstanding figure in the mat-
ter of expense curtailment and debt
reduction, and its example cf effective
readjustment has thrown into sharp
relief the feeble success elsewhere.
-Drastic Reductions Necessary.
Neither jealous nor fearful of any
other nation, the United States has
no enormous standing army to act as
a drag on its finances, as is the case
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with many other countries. Main-
tenance of greatly inflated armies and
bureaucracies is responsible for the
chief item of government expense on
the continent of Europe; this item,
with debt interest, accounts for the
national deficits which it seems im-
possible to overcome cither by taxes
or loans. It is acknowledged by
every European statesman that the
strengthening of government finances
abroad, leading to a restoration of
national solvency, rests upon a dras-
tic and proportionate reduction of
armies, yet we hear it repeated daily
that national fears will not permit the
economy of demobilizing. We also
hear it repeated daily that, in the in-

terest of the people’s welfare, the
taxes must be reduced which are
levied to support armies and meet

other charges against government cof-
fers. While their governments insist
upon large armies, taxpayers are anx-
ious to be relieved from paying for
them.

American taxpayers, in view of the
economies effected in Government
operations, have made their arguments
for lower levies sufficiently pro-
nounced to bring downward changes
in the income tax schedules. But even
in this country, which has no large
standing army and whose financial
position is stronger, both absolutely
and relatively, than that of any other
country in the world, it is significant
that the most careful handling of
National  finances is  imperative.
Through the reductions which have
thus far been made in income tax
rates, through shrinkage in the busi-
ness profits out of which tax levies
are met, and through increased ex-
penditures in a number of directions,
a National deficit is expected in the
next fiscal year. Secretary of the
Treasury Mellon has already an-
nounced that the Government’s deficit
for the fiscal year 1923—without any
provision for possible bonus or ship
subsidy appropriations—may reach a

total of $484,000,000.

W ith the National debt still twen-
ty-five times the total of 1917, and
with Treasury deficits still in view,

it can be seen that this country is far
from being out of the financial bog
into which the war drove it. But if
this is true of the United States, it
is doubly true of other countries.
They face obligations left them by
the war in the shape of huge interest-
bearing debts and indemnities; in ad-
dition, they support greatly inflaflted
military and government organiza-
tions. Plainly, their dilemma is one
which has to be met in only one way
—economy. For if they were to carry
out the formula of balancing budgets
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CADILLAC
STATE BANK

CADILLAC, MICH.

Capital.. $ 1(1),(1)000
Surplus.............. 100,000.00
Deposits (over).. 2,000,000.00

) We pay 4 % on savings
Madison Square and Hall Street
West Leonard and Alpine Avenue
Monroe Avenue, near Michigan
East Fulton Street and Diamond Avenue
Wealthy Street and Lake Drive
Grandville Avenue and B Street
Grandvllle Avenue and Cordella Street
Bridge, Lexington and Stocklng
West Leonard and Turner Avenue
Bridge Street and Mt. Vernon Avenue
Division Avenue and Franklin Street

The directors who control the affairs of this
bank represent much of the ‘strong and suc-
cessful business of Northern N..chigan.

RESERVE FOR STATE BANKS

Fenton DewisfcBcycle

BONDS EXCLUSIVELY
MIOHIQAN TRUST BUILDING

Chicago GRAND RAPIDS
First National Bank Bldg. Takoh..« \

Detroit
Congress Building

PERKINS. EVERETT &-GEISTERT

CITZ 4334 BCLL.M. 290.

Direct wires to every important market east of the
A statistical service unsurpassed.

Mississippi.

A Plain Business M atter

THE will of the founder of one of America’s great indus-
tries contained the following clause:

“My wife is not named herein as executrix or trustee,
because it is my wish to relieve her from the labors,
cares and responsibilities of the position of exe-
cutrix and trustee.”
The adjustment of the affairs of a business man is a
business problem, which this Company is especially quali-
fied to assume.

Appraising and realizing upon business good will, part-
nership interests, options, claims due, and various kinds
of personal property, are tasks requiring broad business
experience and keen judgment. The advantageous sale
of securities, when conditions make such disposition ad-
visable, demands expert knowledge. The supervision of
real estate and attention to rentals, management, and other
matters, require experienced handling and guidance.

By naming this Company your executor and trustee you
can relieve your wife of such cares and responsibilities.
And this Company’s resources, experience, trained organ-
ization, and continuous existence will assure your family
the protection and continued enjoyment of their heritage.

A full discussion of this_vital matter will be found

in a booklet, “Safeguarding Your Family’s Future,”
copies of which may be had upon request.

B rand RAPNMs TRUSTRPMPAKY

GRAND RAPIDS, MICH
OTTAWA AT FOUNTAIN BOTH PHONES 4391



May 31, 1922

solely by a levy of taxes, a duty would

be imposed on their people which

they would not be able to bear.
Post-War Patriotism Vital.

The question was often asked dur-
ing the war, what will be the attitude
of the tax-ridden people toward the
institutions of the day, when the
fervor of war-time patriotism is gone?
The question is now one of vital sig-
nificance, for we recognize that where-
as the war itself broke out at a time
when people in Europe were protest-
ing against political and social insti-
tutions which had become oppressive-
ly expensive, these institutions are
now far more expensive than before.
In the case of practically all the con-
tinental nations we know them to be
confronted with the necessity of rais-
ing so much for government pur-
poses, without any writing off of old
indebtedness, that their people are
called upon to give up an extraor-
dinary part of their earnings to the
State. There is of course a maximum
of taxation beyond which any nation
cannot go; to make a tax too extreme
kills initiative and incentive, and thus
diminishes industrial and commercial
prosperity. If tax bills in any coun-
try, in order to maintain unwarranted
government establishments, were
hereafter to exceed the annual excess
of people’s production over consump-
tion, the progress of that nation
would stop. People cannot create
new wealth if they do not save, and
it is not possible for them to save if
their surplus income is taxed away
from them.

Writing Off Indebtedness.

Economy in current expenses, and
a steady revenue from taxes, will
supply the only means by which, in
the future, any government will write
off old indebtedness. Outside of the
United States those means have not
yet been effectively tried; post-war
problems in Europe have been too
severe to permit the strongest nations
to liquidate their war indebtedness—
or, in the case of their indebtedness
to the United States, even to meet
interest requirements. Great Britain
is the strongest nation, financially, of
Europe, yet Great Britain, seemingly
has determined for the present upon
the expediency of lightening tax bur-
dens rather than carrying further any
policy of reducing its public debt.
This makes a concession to the pres-
ent at the expense of the future; in
other words, it checks the reduction
of war debts through redemption, and
by making war debts permanent for
at least this generation, it makes en-
during a future levy of taxation in
proportion to the amount necessary
to pay interest obligations.

The war is not yet so far in the
past that any of us have forgotten
the manner in which, during its

MICHIGAN

course, it was explained that bonds
must be issued in order that future
generations might help to bear part
of the terrific financial burden. Taxes
were burdensome during the war;
they are burdensome now and will
continue, by very reason of the war-
time bond issues, to be burdensome
for a long time to come. To a very
large extent, unless an unforeseen de-
velopment occurs, and unless subject
to cancellation, the world s existing
debts must be regarded in their very
nature as permanent, being left for
future generations to bear. Great
Britain still carries, as a debt, obliga-
tions which were incurred in its war
against Napoleon; part of our Civil
W ar debt still stands.
Economic History a Guide.

It is said by the optimistically in-
clined that future generations will be
able to bear the debts which are left
to them as readily as other genera-
tions have borne their legacy of past
wars. The fulfilling of such a pro-
phecy will depend entirely on the
manner in which wealth increases in
years to come. It is a matter of eco-
nomic history that no matter how
much nations have borrowed in the
past, to carry on warfare or establish
peace, or how high their debt might
have been piled, if their wealth and
income  increased  proportionately,
they remained solvent. If wealth and
income increased more rapidly than
debt, they became more prosperous
than before.

History lends encouragement to any
study of the longer outlook, but for
the immediate outlook there are no
precedents, on an adequate scale, to
go by.

Our Interest in Reconstruction.

However, the whole question of
government economy, taxation and
debt liquidation has an important

bearing on the capacity of nations
immediately to carry forward their
plans of post-war reconstruction.
How it will all work out is a matter
of more than passing moment to the
United States, especially in view of
the statements, repeatedly made, that
this country is being counted upon
to play an early and a leading part
in Europe’s reconstruction. Physi-
cally distant although we are from
the adversity of Europe, we cannot
escape our relationship to the causes
and the probable results of that ad-
versity. As a Nation we have set
ourselves definitely against meddle-
some political interference in the af-
fairs of the outside world. But as a
people we have a business stake in the
outside world which makes it imper-
ative for us to take a position, eco-
nomically, that will protect ourselves
and our interests as the days run on.
Our economic stake in 'world affairs
is represented at present by $18,000,-

BONDS

We have at all times a list of high grade
investment bonds from which to choose.

CORRIGAN, HILLIKER & CORRIGAN
Investment Bankers and Brokers

Cltz.
4480— 4653

Ground Floor Michi%/?n Trust Bldg.
Grand Rapids,

ichigan M-4900
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Grand Rapids National Bank

The convenient bank for out of town people. Located at the very
center of the city. Handy to the street cars—the interurbans—the
hotels—the shopping district.

On account of our location—our large transit facilities—our safe
deposit vaults and our complete service covering the entire field of bank-
ing, our institution must be the ultimate choice of out of town bankers
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Combined Capital, Surplus and Undivided Profits over
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GRAND RAPIDS NATIONAL BANK
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Employes, Listen!

It has been shown that 30 per cent of the Em-
ployes of Business organizations leave no estate,
and the family support ceases at the death of the
father. The next 30 per cent averages $500; the
remainder 40 per cent averages about $1,000.

Why so poor a showing? A good deal of it is the
result of unwise investment of savings. With
the same amount of effort, a better plan will
improve results.

We are already acting as Trustee for many funds.

Let us help you arrive at the safest of plans for
your family’s benefit.

Placing property under our care for safe invest-
ment will take the load off your shoulders. We
are ready to do our part.

Call for the new booklet: “What you should know about Wills
and the Conservation of Estates."

“ Oldest Trust Company in Michigan"

M ichiganTrost
COMPANY

Grand Rapids, Michigan

INSURANCE IN FORCE $85,000,000.00

WILLIAM A. WATTS
President

RANSOM E. OLDS
Chairman of Board

M m aiiTs

Offices: 4th floor Michigan Trust Bldg.—Grand Rapids, Michigan

GREEN & MORRISON-Michigan State Agents
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000,000 of funded and unfunded debts
owed to us from overseas; it is rep-
resented in an American productive
capacity which has been built to such
proportions that it depends upon a
large volume of export trade for its
full employment; it is represented by
international credit and trade policies
which we cannot abandon.
Importance of Credit.

The part which we are to play in
the future of Europe will be deter-
mined by business considerations and
not by charity or the expectation of
political advantage. And discussion
of the part we are to play, like the
discussion of every other problem
coming out of post-war conditions,
comes back to the subject of credit.
Every problem, however thorny, rests
itself there. But credit by itself can-
not solve every problem; before the
help of credit can properly be util-
ized it will have to be determined
how far financial reconstruction is to
make good the foundations of credit.
At the moment, what too many na-
tions abroad are seeking to accom-
plish is a three-fold task: they are
striving to carry a crushing load of
expense, reduce taxes, and borrow
extensively. The hopelessness of ac-
complishing all three tasks together
is plain.

A sane adjustment of expenses to
income, and a clear cut accounting of
the assets and liabilities of every na-
tion which was engaged in the war,
are to-day more vitally necessary
than at any time previously. Adjust-
ments of international debts by agree-
ment may be necessary, and, if neces-
sary, should speedily be made. But
first of all it must be seen what can
be done to lighten the load of expense
to a point within the income and sav-
ings of the people responsible for
that expense. The first step must be
taken by the introduction of rigid
governmental economy and by the
abandonment of militarism. The
second step will naturally follow in
a careful study of debt problems, with
the purpose of making old obligations
bearable and new obligations safe.
Certainly upon these two steps rests
the determination of the further cred-
its which, we are told, must be ad-
vanced. From a practical standpoint
the assistance required by Europe
must be large enough in amount to
meet the need for which it is intended,
and it must be made in the assurance
that the financial condition of the bor-
rower is sufficiently straightened out
to permit borrowing.

World’s Credit System Strained.

Commerce, in our modern system
of economy, is principally carried on
by credit; the whole fabric of trade,
national and international, is knit to-
gether by the obligations given by
debtors to creditors, and by the be-
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lief of the creditors in the goodness
of those obligations. The war and
the subsequent conditions of peace
strained the world’s credit system to
the utmost, yet commerce still counts
for its existence upon credit, and
stakes its future upon the continuing
acceptance of the principle that men
will honor their notes at maturity.
Success in the future, we may take it
then, will be tested by the readiness,
on the part of those who have what
others need, to go on accepting notes
and bonds payable in the future in
the assurance that those notes and
bonds will be paid at maturity.

Looking at the picture coldly and
dispassionately, it will be seen that
in every case, whatever the financial
strength or weakness of separate na-
tions, constructive steps to set the
national house in order must be taken
now, for it is clear that only in the
concurrent use of all possible plans
for economy and reconstruction will
the problems immediately before Eu-
rope be solved in a fashion to make
life tolerable for the masses. Credit
eventually will extend its life-giving
help, but in the last analysis it will
have to be the people’s income and
savings that will govern. For while
in every case new public securities
will be a mortgage on the wealth of
the nation responsible for their sale,
the security really will be the right to
share in the earning power of that
nation, and be redeemed out of that
earning power.

KEEP COOL—Swat the Fly

Now is the time to order your FANS and FLY SWATS for

SUMMER ADVERTISING

THE CALENDAR PUBLISHING CO. has them.
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Samples and Prices given upon request.

Grand Rapids, Mich.
Citizens Phone 31040.

WM. H. ANDERSON, President
HARRY C. LUNDBERG, Asst Cashier

TRADESMAN

Fourth National Bank

Grand Rapids, Mich.

United States Depositary
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Dishonest Stock  Fire
Agents.
The special committee appointed by

the Western Union and the Western

Insurance Bureau to improve the loss

situation in Cook county is meeting

with difficulty in attempting to deal
with the public adjuster.

W hat makes it worse, so the report
runs, is that the local agents and the
brokers allied with these men are
mulcting fees from the assured for
adjusting services. The assured are
entitled to these services without
additional charges.

It is not necessary to go into detail
as to the practices beyond a single
illuminating example. One public ad-
juster customarily calls up the assured
after a loss and representing himself
to be calling from the Fire Marshal’s
office advises the claimant to accept
the services of the man the adjuster
will send around. The policyholder
is told that in this way he can avoid
trouble. The assured, believing that
the State is tied up with the affair in
some way, signs the paper authorizing
the adjustment services and pays the
adjuster a fee for his work.

As to the agent, it is said to be a
common practice for him to recom-
mend a public adjuster to his assured
when the loss has occurred. The ad-
juster reciprocates by splitting his fee
with the agent.

There are many things which can
be said with regard to this practice.
To begin with, it is unethical, if not
dishonest. It is his service to the
assured which is the agent’s best ex-
cuse for continuing to do business.
Seeing to it that the client gets all
that is coming to him and the com-
pany gets a fair deal is a part of this
service. If he is party to a plan which
takes money from the pocket of a
client outside of the legitimate com-
pensation due him for his services he
is no better than the irresponsible ad-
juster who makes possible the plan,
and he is not rendering service. Fur-
ther, he is laying foundations for fu-
ture grief for himself.

On the company side of the prob-
lem its interests are not served by
this alliance between its agents and
some public adjuster. In many cases
the adjuster gets as much as the as-
sured believes himself entitled to re-
ceive and pockets the remainder. The
agent gets half of the over-plus. What
is more natural in a case of this kind
than for the adjuster, with the con-
nivance of the agent, to agree upon a
higher amount than a true adjustment
would justify?

An agent should stick to the busi-
ness of selling insurance and not in-
dulge in side lines.

Insurance

A Little Talk on Insurance.

Occasionally we meet a man who
says he doesn’t believe in insurance.
That is just his way of saying he
doesn’t know what he is talking about.
We all believe in insurance, whether
we think so or not. Moreover, we
put the belief into effect every day of
our lives.

Fear of what may happen to us in
the future—either near or distant—
drives ail of us to insurance. A man
buys an overcoat in the fall because
he fears the cold he will encounter

during the winter if he doesn’t have
one.

That’s insurance.

Meat put on the fire at 10 o clock
is insurance against the hunger we
know will come at noon.

Why do we learn a trade, profes-
sion, or business when we are young?
Isn’t it to insure ourselves against
our natural inability to make a liv-
ing without it?

Why are we good and honorable
and true? Isn’t it because we want to
insure ourselves against the conse-
quences of being bad?

It may take a little courage to ad-
mit this, even to ourselves; but isn’t
it true?

You have learned this, perhaps un-
consciously, as you have come
through life. Little boys fib because
they have not yet learned the im-
portance of not fibbing. The liar and
the thief are merely boys grown to
maphood without having learned the
insurance value of being honest.

Religion, morality, decency, thrift
and education are all forms of insur-
ance against punishment, want and
suffering. We buy these forms of in-
surance and pay for them with an-
nual premiums of self-restraint and
bard work.

Insurance of our lives and our
property we buy with money to
protect the family, the farm, the
crops, our health and the equipment
that we have gathered together,
against death, disability, accident or
the destruction which is apt to come
upon us at any time in spite of all we
can do to prevent.

Insurance is one of the oldest things
in the world. It is fundamental. It
is the ages-old human habit of pre-
paring to-day against the uncertain-
ties of to-tnorrow.

Then why is it that those that can
afford it do not insure their lives,
health and homes against the time
that they themselves, or their families
may be in need of the protection that
insurance can provide? And who
cannot afford at least a little insur-
ance, wben it is every man’s duty to
himself and to his family to protect
his own and their welfare.

Insurance is worth considering be-
fore we get too old or some calamity
comes upon us, before we are thrown
on the public or have to depend on
some charitable institution or on our
friends to support us—and our fam-
ilies after us. Ernest R. Eaton.

“Insuror.”

And now it is a new word in insur-
ance nomenclature. We note a dis-
cussion in insurance exchanges advo-
cating the adoption of the word “In-
suror,” to designate the writers or
issuers of the insurance policies, gen-
erally designated as agents. In other
words an “Insuror” will be the agent
of the “Insurer.” We anticipate that
the “insured” will next demand the
use of the wotd “insuree” to designate
the agent for the “insured.” Thus
will the insurance dictionary be en-
riched and enlarged to the further
confusion of an already confounded
public.

If you keep everlasting on the job,
vou need not carry a rabbit’s foot for
luck.

Michigan Shoe Dealers Mutual Fire Ins. Co

LANSING, MICHIGAN

Dividends to
OUR RECORD Policyholders
Cash Assets 1912 § 74426
1913 142430
125898 e 1 =iff QO
1,202.96 %’gig ................ 387458
Kfte* 33 —__ 5606.11
1017 — 6,647.47

1918 T 10519.98
1919 — 17,276.46
1920 37,247.42
1920 23785.79

Total Dividends Since Organization $128,645.36

THE REASONS

Careful Selection of Risks
Absence of Conflagration Hazard
Economical Administration Prompt and Fair Loss Adjustments

FINNISH MUTUAL FIRE INSURANCE CO.
ORGANIZED IN 1889.

Assets. Liabilities.

Cash, Bonds & Mortgages 526126787  ROGINE fOf b08583, B s 5 7g0pi
Interest 7.432.58

______________________ Surplus Over Liabilities——-215911.70
FACTS TO BE CONSIDERED.

THIS COMPANY HAS HAD THIRTY-TWO YEARS OP SUCCESSFUL UN-

DERWRITING EXPERH3NCE. SURPLUS IN PROPORTION TO

THIS 5f NOT HESS THAN 50*

THIS COMPANY WITTES ONAPI'ROVED MERCANTILE. DWELLING AND
CHURCH RISKS.

DIVIDENDS 50%

If you want to cut your insurance costs in half, write
I.W. FWMOpjG,G«n’l. Mgr.,, C. N. BMSTOLjState Agent,

CALUMET, MICH.

SAFETY SAVING SERVICE

CLASS MUTUAL AGENCY

“The Agency of Personal Service”

COMPANIES REPRESENTED AND DIVIDENDS ALLOWED 2006
Minnesota Hardware Mutual 55% @ v 9
Wisconsin Hardware Mutual — 5% %%rgb%ﬁvﬂfg{%ﬁﬁﬁumgfuﬂ“ 0
Minnesota Implement Mutual — 50% i

) 5
National “Implement M utual—5006  Finiidh Mutisl P’ Ins oo 500
Ohio Hardware Mutual ----------- ' '

SAVINGS TO POLICY HOLDERS.
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These Companies have UARGER ASSHS A PREATER SUBBLYS fyakeh
. . | . -

51,000.00 ,t risk t h . r n d U b

OUR FIRE 1RS. POLICIES ARE
CONCURRENT

with any standard stock policies
that you are buying.

The Net Cost is 30% LeSS

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Mich.

WM. N. SENF, Secretary-Treas.
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REALM OF THE RETAILER,

Things Seen and Heard on 100 Mile
Circle.

Feeling ran high in Sparta last Sat-
urday over the decision of the State
Good Roads Commission to build a
cement roadway around by Ballard
Corners, instead of direct from Eng-
lishville to Sparta. A public meeting
the same evening seemed to clear the
atmosphere and crystalize the situa-
tion to such an extent that it is now
very acute.

The Roach cannery, at Kent City,
expects now to begin canning straw-
berries next Monday.

Casnovia looks forward fondly to
the completion of the cement roadway
from that town to Muskegon. It will
put Casnovia on the map more than
ever before and will afford the genial
landlord of the hotel an opportunity
to make a big Kkilling, serving chicken
and beefsteak dinners (at night) if he
has any ambition to enter the field as
a special caterer.

Bailey merchants report crop con-
ditions as excellent and look forward
to a fairly active summer trade, in-
creasing in volume as fall crops are
marketed.

Grant is one of the towns where |
feel perfectly at home. There are men
there who have read the Tradesman
so long that they know about as much
about the paper as | do. Grant peo-
ple are so proud over their commun-
ity building and community preacher
—that they are almost bursting with
joy and happiness.

A leading grocer of Newaygo said
to me last Saturday: “Before the war
we were able to get sugar by rail
from Grand Rapids for 35 cents per
barrel. Now the cost of transporta-
tion is $1.35 per barrel. It requires a
week to get a shipment in by freight.
By utilizing the truck system we can
order by mail one day and have the
sugar delivered at our door the next
day. Whenever we had claim for loss
or shortage, it was next to impossible
to obtain any information from the
agent at the depot, who spent most
of his time asleep in his chair or on
a bench and was mad as a hornet if we
woke him up. Even if we succeeded in
getting from him the data we had to
have to satisfy the men higher up in
the claim office, it was months and
months—and sometimes years—be-
fore we received a check for our just
dues. Is it any wonder we do not
patronize the railroad any more than
we can help in view of the treatment
accorded us by both minor employes
and the officials of the claim depart-
ment?”

Another grocer in a nearby town, in
discussing the same situation, remark-
ed: “I never was so disgusted in my
life as | was with the attitude of the
average station agent during the war.
Whenever | had a claim for shortage,
damage or loss, | had to go over to
the depot to secure certain informa-
tion and the O. K. of the agent. |
was invariably met with the stony
gaze of the agent or his assistant,
neither of whom went out of their
way one iota to assist me. In most
cases they blew cigarette smoke in
my face—which is the greatest insult
I can receive at the hands of a boor—
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and stared at me without replying to
my enquiries. Whenever in my ex-
asperation | protested against such
treatment by men who were supposed
to be working for the public, they
sneeringly replied that they owed the
public nothing, that they were work-
ing for the Government and if | did
not like their style, I could write Mr.
McAdoo and he would very soon tell
me where | got off. The situation is
bad enough now under peace condi-
tions and corporate ownership and
operation, but when | recall the re-
buffs and insults | received during the
time the railroads were under Gov-
ernment control, | utter a prayer that
such a gigantic mistake may never
again be made by the American Gov-
ernment, notwithstanding the effort
Gompers and his gangs of malcon-
tents and anarchists are making to
bring about an era of Government
ownership in railroads, express com-
panies and telegraph companies.”

The above quotations are from the
lips of reputable merchants who are
not in the habit of indulging in either
innuendo or exaggeration. They are
men who stand high in their respec-
tive communities and whose word is
rated at par by their banking and
jobbing connections. | reproduce
both statements verbatim and present
them as valid reasons why merchants
as a class are so prejudiced against
the railroad companies that they favor
the competing truck lines as a deliver-
ance from some of the evils which
were permitted to find permanent
lodgement by the railroads. of
course, the freight trucks are illegiti-
mate competition, to some extent, be-
cause they impair the good roads
built for the use and convenience of
farmers, travelers and tourists and
will not be regarded as legitimate un-
til they contribute their just share to
the upkeep and maintenance of the
roads they are now using without
proper compensation.

In approaching Newaygo the tourist
notes a warning sign which is cer-
tainly very diplomatically worded:
“Drive slowly, so as to enjoy the
beauties of our village.” The senti-
ment could not be more emphatically
or forcefully expressed.

Thompson Bros, have made a great
change in the appearance of their gro-
cery store by the use of white paint,
new counters and showcases. | told
the elder son | would give $10 to see
the expression on George Thompsons
face if he could visit the store in per-
son under existing conditions. When
the senior Thompson died, some
years ago, he had the biggest funeral
ever field in Newaygo, because he
had spent his entire adult life behind
the counter of his grocery store, wait-
ing on customers and fighting over
the battles of the civil war, in which
he was an active participant. One
thing the Thompson boys have prob-
ably not noticed is that the changes
in the store have changed them also.
Their faces now beam with smiles and
they look a dozen years younger than
they did a year ago.

The hotel at Newaygo has a very
suggestive sign hung up in a con-
spicuous place in the toilet room:
“W ater is cheaper than laundry bills.
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Leave the dirt in the water, instead of
on the towels.”

The view of the dam from the
bridge and the hill leading West to-
ward Fremont is very attractive nowa-
days, while so large a volume of
water is running over the dam. Those
of us who appreciate the value of
water power realize that such a con-
dition of water wasting is like throw-
ing gold dollars to the birds.

Fremont people are walking in air
nowadays over the prospect of a new
hotel and other improvements of a
civic character.

Holton merchants are naturally dis-
turbed over the existence of itinerant
merchants who come in from other
counties and absorb orders which be-
long to established dealers.

The senior partner of Geo. H. Buz-
zell & Son, grocers at Twin Lakes, is
85 years old, but he is as bright in
conversation and as keen in observa-
tion as a man of 40. It is a genuine
pleasure to find a man who is thus
able to overcome the usual drawbacks
of old age and enjoy life with as much
zest at 85 as most of us do at half
that age.

Located at the “parting of the ways”
between Muskegon, North Muskegon,
Whitehall and Fremont, DelLong
Bros, ought to enjoy a lucrative and
rapidly growing business.

No visit to North Muskegon is
complete nowadays unless the tourist
navigates the new cement road along
the North shore of Muskegon Lake
nearly to the mouth of Bear Lake.
The scenery on this route is superb,
many of the buildings are attractive
and the exhilarating air blowing in
from the Lake acts like a tonic. The
only drawback is the miserable place
the driver has to turn around at the
end of the cement. It is a great dis-
appointment to drive five miles or so
under such remarkably attractive con-
ditions and then find yourself in a
bog or forced to turn around on six-
teen or eighteen feet of cement.

The outbound trip last Saturday
ended at the Occidental Hotel, Muske-
gon, where the celebrated $1 beef-
steak dinner was a genuine attraction.
Here a fresh disappointment awaited
the hungry tourists. Since the last
visit to the Occidental the steak has
diminished in size about 60 per cent,
and the ample portion of French fried
potatoes has decreased to a few scat-
tering pieces which barely covered the
bottom of the plate. When | was at
the Occidental a month ago | con-
gratulated Landlord Swett on the very
satisfying evening meal he was giving
his guests for $1. He told me he was
making money on the beefsteak din-
ners at the price he charged, but he
must have found he was mistaken,
owing to the manner in which he has
curtailed the size of his portions. |
shall not venture to order a beefsteak
dinner again, because when | have
not eaten since breakfast—I gave up
eating luncheon eight years ago—and
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have driven 87 miles since noon, |
want a satisfying meal at night. | am
mighty sorry to see this novel feature
of the Occidental Hotel—which |
commended so heartily, both person-
ally and editorially, a month ago—
permitted to lapse. Instead of cutting
down the portions, as Landlord Swett
has evidently done, my suggestion
would be that he increase the portions
to the original size and also serve hot

biscuits, instead of cold rolls which
are several hours removed from the
oven. | would also serve strong iced

tea which has been thoroughly iced,
instead of weak tea which is lukewarm
and which barely shows any color
with the addition of ice. There are
not many landlords whose menu |
would critize in this manner. | feel
no hesitation in saying what | have in
this connection, because Mr. Swett
wants things right at his tavern and
welcomes the opinions of any guest
whose suggestions are of a construc-
tive character. E. A. Stowe.

The Cause of His Iliness.
“What’s the matter with your
father?” »
“Oh, a variety of things. He is

rather economical, if you get what |
mean. Ever since they put a water
meter in the house he had been drink-
ing entirely too little of it, and then
last week when the druggists were
having that sale of some patent medi-
cine for women’s diseases and dis-
tributed samples all over town, father
took all they left at our house because
it was free, but the doctor thought
for awhile he wasn’t going to make
the grade.”

Do you get along the best you can
with certain shelves in your store too
narrow or too deep for the goods they
hold, or do you get busy and correct
that when you discover the error.

INSURE YOUR
AUTOMOBILE

Over 40,000 of Michigan’s
leading bankers, lawyers,
business men and farmers
are insured in the big Mich-
igan  Mutual, which has
finished seven successful
seasons. Insurance is car-
ried at cost plus safety.
Over $1,000,000 has been
paid in claims and the com-
pany has total resources of
over $150,000. Many of the
State and County officers,
Circuit Judges, and two ex-
Governors of the State carry
their insurance in this com-
pany.

See local agent or write

The Citizens* Mutual Auto-
mobile Insurance
Company

Howell, Michigan

THE TOLEDO PLATE & WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile
and Show Case Glass
All kinds of Glass for Building Purposes

501-511 IONIA AVE. S. W.

GRAND RAPIDS, MICHIGAN
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THE KING OF FOODS.

Estimate of Potato By Noted Health
Expert.

Soon after the potato was intro-
duced into Europe in the sixteenth
century the ridiculous notion some-
how got afloat that the use of the
potato was the cause of leprosy,
which at that time was quite prevalent
in most European countries. The
prejudice which was thus created
against this most valuable of all gar-
den vegetables has never been quite
overcome. Various malicious libels
against the good name of this most
innocent and wholesome of foodstuffs
are still afloat. Multitudes believe
the potato to be difficult of digestion.
Even physicians often prohibit its
use on the supposition that it is likely
to ferment in the stomach a mis-
taken notion, as the writer will show.
The belief is quite general that the
potato especially promotes fat-mak-
ing, and hence that its use must be
avoided by persons who have a ten-
dency to obesity. This is also an
error. All foods tend to produce
obesity when taken in excessive quan-
tity; that is, more than the individual
needs to maintain his nutrition on
equilibrium. No foods produce ex-
cess of fat when limited in quantity
to actual daily bodily needs.

The potato is truly a most remark-
able product. It contains within its
aseptic covering a rich store of one
of the easily digestible of all forms
of starch. The observations of
Mosse, Van Noorden and others have
shown most conclusively that the
starch of the potato is more easily
digested and appropriated by the
body than the starches of wheat, corn
and most other cereals. In laboratory
tests made by the writer it was found
that potato starch digested in less
than one-sixth of the time of cereal
starches. The experience of hundreds
of physicians in the treatment of dia-
betes has shown that in many cases
the starch of the potato is more eas-
ily assimilated or better utilized than
other forms of starch.

Potato gruel made from specially
prepared potato meal or the pulp of
baked potatoes has been found in
Germany of very great service in the
feeding of infants and invalids. Po-
tato starch is far better for this pur-
pose than cornstarch, arrowroot and
similar substances, which are pure
starch and cannot be properly con-
sidered as foods. The long continued
use of these starches in the feeding
of young infants often results more
or less disastrously.

The potato is not only an easily
digested foodstuff but possesses much
higher nutritive value than is gener-
ally supposed. According to Gautier,
about one-fourth of the weight of the
potato is food substance, consisting
chiefly (nine-elevenths) of starch. Of
the remainder, three-fifths are protein,
the tissue-building element, and two-
fifths alkaline salts in combination
with citric and malic acids, the acids
of the lemon and the apple.

From a dietetic standpoint, the po-
tato is perhaps slightly deficient in
protein, though this statement would
be disputed by some physiologists
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whose experiments appear to demon-
strate that the amount of protein con-
tained in the potato is quite sufficient
for ordinary bodily needs.

The potato is certdinly deficient in
fats, of which it contains almost none,
because of the fact that it is not, like
so many of our vegetable foods, a
seed, but a curiously modified and
enormously fleshy tuber. This de-
ficiency in fat must always be remem-
bered in the use of the potato, and
the lack must be made up by the ad-
dition of cream, butter, or some other
foodstuff rich in fat.

W hat the potato lacks in fat and
protein, however, it makes up in salts,
which constitute nearly S per cent,
of its dry substance and arc perhaps
its most characteristic quality from
a dietetic standpoint and one of its
chief excellences. These salts consist
chiefly of potash, and in the ordinary
form in which they are supplied do a
most important service in maintain-
ing the alkaline condition of the
blood, which is essential to good
health and resistance to disease.
Meats contain very great excess of
acid-forming elements and tend to
acidify the blood. Cereals have some
tendency in the same direction. The
lowering of the alkalinity of the blood
by acid-forming foods, especially by
the free use of meats, is unquestion-
ably one of the chief causes of the
rapid increase in chronic diseases, the
mortality from which has doubled
within thirty years, causing a loss
annually of 350,000 more lives than
would occur if the average citizen
was as healthy as he was thirty years
ago. This is probably also one of the
chief cause of arteriosclerosis, or
hardening of the arteries, gout, rheu-
matism, Bright’s disease, apoplexy
and other degenerative maladies. The
alkaline salts of vegetables are needed
to balance the dietary. If the con-
sumption of potatoes in this country
could be quadrupled, the result would
undoubtedly be the saving of many
thousands of lives annually and an
incalculable amount of suffering from
disease.

The great nutritive value of the
potato, notwithstanding the fact that
it is three-fourths water, may be best
shown by comparing it with other
foods. A study of the nutritive value
of various common foodstuffs shows
that one pound of baked potato is
equivalent in total nutritive value to
the quantities of various food shown
in the following table:

Food equivalent in total food value
to one pound of baked potato:

1 % pounds of boiled potato.

5 ounces boiled beef.

1 pound of chicken.

1 Yz pounds of codfish.

2 Y\ pints of oysters (solids.)

4 pints of clams (in shell.

4 ~2 pints of beef juice.

10 pints bouillon or beef tea.

1 % pints whole milk.

3 pints skimmed milk.

8 eggs.

9 ounces baked beans.

7 ounces bread.

1 Y\ pints oatmeal or cornmeal
mush.

1 Yi pints hominy (cooked.)

1 pint boiled rice.
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1 pound of bananas.

2 pounds parsnips (cooked.)

1 pound green peas (cooked.)

From the above table it will read-
ily appear that the potato is one of
the most nourishing of our common
foods. Its value is still further em-
phasized by the fact that steamed or
mashed potato digests in two or three

hours, whereas roast beef requires
four or five hours, or double the time
(Gautier.)

As already noted, the potato is not
rich in protein, although the amount
of this element in the baked potato
reached the Chittenden standard, 10
per cent, of the total nutritive values
a proportion which in feeding many
thousands of persons, those in health,
as well as invalids, at the Battle Creek
Sanitarium, we have found amply
sufficient. The writer adopted per-
sonally a very low protein standard
in early life and has adhered to it for
more than forty-six years, and with
great benefit. Nevertheless, if a
larger amount of protein is required,
it may easily be obtained by the ad-
dition of milk or eggs, substances
which while increasing the proportion
of protein also add the fat necessary
to render the potato a complete food.
Half a pint of rich milk will thus bal-
ance a pound of baked potato; or
an equally good balance may be made
by adding to a pound of potato two
ounces of white bread (two ordinary
slices) and an ounce of butter.

Bunge, the world’s greatest author-
ity on the chemistry of foods, has
called special attention to the impor-
tance of the alkaline salts that are
found in vegetables, and in a much
larger proportion in the potato than
in any other vegetable used as food,
the potato containing nearly forty
times as much of this useful element
as some cereal foods. No farmer
would think of feeding his horses or
cattle on grain alone. Cereals of all
sorts contain a considerable excess of
acid-forming elements.  Grass and
herbage of all sorts, as well as fresh
vegetables, contain an abundance of
alkaline salts, and hence are a neces-
sary part of the diet of animals. Hu-
man beings, as Bunge has clearly
shown, require such vegetables for
the same reason, and the potato is
the most valuable of all known foods
as a source of these essential ele-
ments. This is perhaps the reason
why the potato is an almost invari-
able accompaniment of meat dishes.
Meat contains an enormous excess of
acid-forming substances, which are to
some extent neutralized and antidoted
by the basic salts of the potato.

Graham bread with butter, or beans
with butter, however, are much bet-
ter combinations with, potato than
meat, for the reason that both meat
and potato are lacking in lime. The
body requires about thirteen grains
of lime a day. Meat contains but
half a grain of lime to the pound. The
potato contains only a grain and a
half to the pound. Wheat flakes and
other whole wheat preparations con-
tain four grains of lime to the pound.
Cow’s milk contains 14 grains of lime
to the pint. The American people are
losing their teeth, the bone diseases
are increasing, as a result of this de-
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ficiency of lime. Professor Sherman
of Columbia University declares that
half the people of the United States
are suffering from lime starvation.
This is in part because of the meat
diet and free use of cane sugar. Less
meat, a larger proportion of potatoes,
combined with wheat preparations
and other cereals, beans, peas, and
cow’s milk would help to check this
degenerative tendency.

The potato is of immense service
as a food remedy in the treatment of
a large number of diseases. It is
especially valuable in cases of chron'c
intestinal auto-intoxication of ‘bilious-
ness.” It affords bulk for the intes-
tines to act upon, and so antagonizes
constipation. The large proportion
of starch and other carbohydrates en-
courages the growth of friendly bac-
teria in the intestines, thus preventing
putrefaction. For the same reason
the free use of potatoes combats
rheumatism and gout, which are re-
sults of chronic intestinal poisoning.

The potato is valuable in the treat-
ment of anemia, because it combats
the growth in the intestine of the
germs which produce blood-destroy-
ing poisons. The death rate from
diabetes, according to the mortality
statistics of the United States census
bureau, has increased nearly 50 per
cent, in ten years. The freer use of
potatoes as an article of diet and the
lessened consumption of meat would
perhaps do more than any other thing
to suppress the alarming increase of
this fatal malady.

Arteriosclerosis, or hardening of
the arteries, a disease which causes
apoplexy and is associated with
Bright’s disease and various forms of
heart disease besides being the cause
of premature old age is often directly
the result of chronic poisoning, the
cause of which is the putrefaction of
undigested remnants of animal sub-
stances which have been eaten, which
undergo decay with the absorption of
poisonous products. The free use of
the potato as an article of diet in
place of the excessive consumption
of meat and fish, a practice widely
prevalent, would unquestionably check
the alarming rapid development of
this disease, which, according to the
United States mortality report has in-
creased 400 per cent, in the last ten
years.

The potato, buttermilk, and oat-
meal diet of the Irish has developed
one of the most sturdy and enduring
races of men to be found anywhere.
The proportion of cenffenarians in
Ireland is more than ten times as
great as in England. There can be
no doubt that the free use of potatoes
by the Irish is in large measure re-
sponsible for the remarkable long-
evity of this nation.

The idea that the potato is difficult

of digestion and thus gives rise to
fermentation in the stomach is en-
tirely erroneous. The fault is not

with the* potato but with the manner
of eating. When acted upon by the
saliva, the starch of the potato is con-
verted into maltose and dextrin,
which Palow of St. Petersburg has
shown to be powerful stimulants of
the glands of the stomach. Properly
cooked and well chewed, the potato
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is thus not only a good food but an
aid to the digestion of other foods.
In persons whose stomachs have a
tendency to produce excessive acids
the stimulating effect of the ptato may
be so great as to produce the symp-
toms characteristic of hyperacidity,
heartburn, tenderness of the stomach,
regurgitation of gas and acid liquid,
and other well known symptoms. This
difficulty is not at all due to fermen-
tation but to an excessive amount of
acid and the resulting spasmodic con-
traction of the pylorus, so the stom-
ach is stimulated to violent contrac-
tion. The gas contained in the stom-
ach cannot be fjrced downward in
the proper direction, and so escapes
upward. This difficulty is not likely
to occur, however, except when chew-
ing is neglected. The gastric juice
has little action upon the potato.
Coarse particles of potato may re-
main in the stomach many hours,
causing excessive acid fermentation,
irritation and eructations. In eating
potato every morsel must be chewed
until reduced to a smooth paste in
which no coarse particles can be de-
tected by the tongue.

The remedy is simple. Palow has
shown that fats lessen the activity of
the stomach in the secretion of gas-
tric juice. Hence, it is only neces-
sary to increase the amount of fat
eaten with the potato. In extreme
cases the potato should be eaten in
the form of a puree with the addition
of butter or rich cream. This diffi-
culty is especially noticeable in per-
sons who have habitually eaten large
quantities of meat when they under-
take to change their eating habits,
taking less meat and more cereals
and potatoes. With a change in eat-
ing habit, the unpleasant symptoms
usually disappear in a short time.

Some persons find it necessary to
avoid the use of tomatoes and acid
fruits and potatoes. The apparent
disagreement of the potato with acid
fruits is chiefly due to neglect to
thoroughly masticate the food. If
the potato is eaten in the form of
puree or well mashed, and if the fruit
is also in the form of puree or if pains
are taken to masticate it very thor-
oughly inconvenience from the com-
bination will be rarely, if ever, ex-
perienced.

The potato should always be cook-
ed with the jacket on. The mineral
salts of the potato so valuable to
health are just under the skin and if
the potato is pealed before cooking
the salts are thrown away.”

Dr. J. H. Kellogg,

Superintendent Battle Creek Sani-
tarium.

Comparative Earning Power.

Three boys were boasting about the
earning capacity of their fathers. The
first said, “My father can write a few
lines and call it poetry and sell it for
$10.” The second said, “My father
can draw a few lines and put a few
dots on them and call it music and
sell it for $25.” The third said, “That
is nothing. My father is a preacher
and he can write a few lines and get
up in church and say them and it
takes six men tq Q”rry the money
down th(j aisle.™
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On Flappers And the Othet Kind of
Girls.
Written for the Tradesman.

Walking across a college campus
not long ago, happening to pass a
mother and son, | heard the boy say:

“For heaven’s sake, mother, when
Molly comes up to the Prom don't let
her look like a Broadway flapper.”

“What do you mean, Tom?” the
mother answered.
“Why the last time | saw Molly,

when | was home, she just made me
sick. She—"

Then they passed out of hearing.
I would have liked to hear the young
man’s definition of a “flapper.”

But | got a definition a little later,
from one of my nieces, riding with
me in a 'bus on Fifth avenue:

“Do look, Auntie, at those ridicu-
lous little flappers—hair bobbed, hats
cocked over one eye—they can scarce-
ly see out under them—skirts at their
knees—aren’t they a sight?”

I thought they were myself; but

then, | supposed | was rather old-
fashioned. After that | kept my eye
out for “flappers.” Not that there

was any difficulty about finding them!
There are plenty of them in the great
city and in all the towns | have
visited lately.

Sometimes | have come near think-
ing that all girls of that age have
taken on the “flapper” styles; but it
isn’t so. The quiet, well-poised, ra-
tionally dressed girl is still among us.
Always my fears were allayed by
meeting a girl reasonably and taste-
fully clad, giving evidence that all
the modesty and good sense have not
gone out of fashion. But what makes
the difference?

A desire to appear well, to be no-
ticed with approval by people whose
opinion really counts, to make the
most of what beauty, what good
points, one has is a perfectly legiti-
mate desire. Indeed, | think it is a
duty. The important thing is the
standard—what sort of fashions to ob-
serve. But why expect good taste
and discretion when there has been
no training in good taste and no cul-
tivation of discretion?

Girls are often headstrong and wil-
ful about their clothes when they are
old enough to pick and choose for
themselves; but where taste has been
cultivated in the direction of self-re-
straint and the use of quiet colors and
inconspicuous appearance and beha-
vior, the problem isn’t a serious one.
As you read these words you can think
of most attractive girls whom no one,
friend or stranger, would think of
calling “flappers.”

It is not necessarily a contemptuous
word. In its dictionary meaning, it
stands for a yound bird beginning to
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try to fly; beginning to be grown up,
past the stage of fledging. The ques-
tion so far as girls are concerned is
whether one exhibits something like
sense in these first attempts.

Looked at with this in mind one
finds twQ kinds of girls. One is the
quietly dressed, quietly behaved, well
brought up kind of girl; the other is
the “flapper.”

I have seen some of the first type,
the quietly dressed, among the poor;
but not many; partly because the
flashy, showy, extreme styles of hats
and gowns are mostly bought the
cheapest. Quiet clothing is more ex-
pensive, not only because it usually
is made in better and more enduring

materials but because there is less
demand for it, and it is made in
smaller quantities. And partly be-

cause of a mistaken idea about what

they are dressing for.

“Men like these stylish things,” a
girl said to me.

No doubt some men do. Some kinds
of men. But the kind of man that is
really worth while doesn’t like to* see
his sister or his sweetheart or wife
dressed foolishly or conspicuously.
The man who likes that sort of thing
rarely makes a good husband.

The flashily dressed girl is some-
times found among girls who ought to
know better. It is a matter of train-
ing and temperament and a question
of the amount of good sense and good
taste prevailing in the girl’s home.

One thing that has puzzled me for a
long time is the question why when a
nice, sensible, well-bred country girl
comes to the city she so often apes the
least admirable kind of girl, the “shop

girl type,” the ridiculous “flapper”
style. Pretty soon you find her with
her hair done wup in preposterous

style, her skirts above her knees, hat
and shoes of some extreme fashion,
and all of a sort that she cannot hon-
estly afford—the more extravagant be-
cause those styles are short-lived, and
an extreme of style does look solter-
ribly out of fashion long before the
articles are really well worn. | won-
der if it is simply the reaction from
the monotony and dullness of the
country humdrum.

A woman, young or old, ought to
express her real self in her clothing,
and not blindly copy somebody else—
especially somebody who has neither
taste nor judgment. One can observe
the fashions, even rather absurd ones,
without making a “guy” of herself.

A pretty safe rule in a large city is
that day in and day out on the street
a dark colored suit is in the best taste.

Believe me, my dears, if you are
dressing for men—the worth while
kind of men do not really approve of
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the “flapper.” The other kind—surely
you are not dressing for theml
Prudence Bradish.
(Copyrighted, 1922))

Wars and Their Sequence.

Bay City, May 23—It is undoubtedly
a fact that there are a lot of persons
who believe there is always to be war.
They believe that a great portion of
the National wealth should be annually
spent in preparing for the next war,
in building battleships and armies.
They believe that the period between
wars should be given over to plans for
the next conflict. Their theory seems
to be that existence on this earth is
merely a succession of battles and
preparations for battles.

Unhappily, we have always had war.
It has been the blight of civilization,
but it has always been present. And
has there been an absence of big
armies or navies at any time since
the birth of the Nazarene? Every big
nation has maintained big fighting
forces, and every one of them has
fought big wars. And most of them
have become impotent as a result of
the wars and the conditions that
followed.

Rome was built with an army. Spain
was great when her navy and her
army were great. So was France; so
was Germany. Rome collapsed to an
impotency. So did Spain, after Philip;
so did France, after Napoleon; so did
Germany, after Wilhelm. The his-
tory of nations is a story of big armies,
big conflicts, defeats, decadence and
impotency. The armies and navies
have never stopped the conflicts. They

have never prevented them. They
have invited them.
America is powerful now, com-

mercially and in man power and re-
sources. She can follow other big
nations if she desires. She can go on
rattling the saber and building her
armaments, but when she does she will
be looked upon as a menace to the
balance of power; she will be describ-
ed as ambitious and she will have
most of the remainder of the world as
a common enemy.

Then the spark will flame up; the
conflict will start and more history,
like the history of the past, will be
written; another bier nation will be
humbled by the world and another na-
tion will engage where she left off.

Rather than have this Nation take
up the cudgel where Germany dropped
it, why not greater effort for peace, a
new kind of peace?—not a peace ac-
companied by tremendous armament
building and army strength, not a
peace held by the swing of the sword
—that kind of peace never lasted—
but a peace by agreement among na-
tions. Wi illiam Pennington.

Cold Light and Its Use.

Detroit, May 23—What is that an-
cient saying about there being strang-
er things in the sea than ever were
taken out of it? It is probably true
there are, but who would have thought
until recently that fishermen would
be seriously engaged in fishing in the
ocean for light? The astonishing fact
was printed not long ago that at the
present hour there are not a few
Japanese who daily go down to the
sea in sampans or sieves or something
and catch* light, which they subse-
quently pack and ship to America.

W hether there is any other market
for the product was not indicated in
the news dispatch, but America’s is
an assured if not as yet a very broad
one. This new business is due to the
peculiar coldness of the ocean light,
chilled, one might imagine, by its pre-
vious life beneath the waves.

Existence of the new trade might
not have been generally known in this
country had not a controversy arisen
over the existence or non-existence of
“cold light.”

“No, it doesn’t” says Prof. Newton
Harvey, of Princeton University, who
is the purchaser of the aforementioned
subaqueous illumination. “It is very
cool because of its color and wave
length, that is all.”
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Dr. Harvey, it is reported, has com-
missioned the Japanese fishermen to
capture for him innumerable speci-
mens of minute marine organisms,
each one of which bears a blue tocrh
with the illuminating power of one
one-thousandth of a candle. One
thousand are equivalent to a full
candle power; one million of them to
a thousand candle power searchlight.
But the doctor does not merely bottle
these little illuminators; he does better.
He extracts from them the illuminat-
ing principle, and to it has given the
name luciferin, deriving the word like
that of Lucifer himself from its light-
bearing qualities. o

What is hoped for from this intro-
ductory discovery is a future develop-
ment that will make this cool light
of general utility. No less an author-
ity on high potentiality illumination
than Charles P. Steinmetz. of the Gen-
eral Electric Co., is enthusiastic over
luciferin’s possibilities.

J. V. Laverne.
President Hardings Creed as Editor.

Remember there are two sides to
every question. Get them both.

Be truthful. Get the facts.

Mistakes are inevitable, but strive
for accuracy. | would rather have
one story exactly right than a hun-
dred half wrong.

Be decent, be fair, be generous.

Boost—don’t knock.

There is good in everybody. Bring
out the good in everybody and never
needlessly hurt the feelings of any-
body.

In reporting a political gathering
give the facts, tell the story as it is,
not as you would like to have it
Treat all parties alike.

If there is any politics to be played
we will play it in our editorial col-
umns.

Treat all religious matter reverent-
ly.
If it can possibly be avoided never
bring ignominy to an innocent man or
child in telling of the misdeeds or
misfortunes of a relative.

Don’t wait to be asked, but do it
without asking, and, above all, be
clean and never let a dirty word or
sugestive story get into type.

I want this paper so conducted that
it can go into any home without
destroying the innocence of any child.

Warren G. Harding.

How To Dry Fruit.

Experiments in the “dehydration”
of pears has been engaging the atten-
tion of the Oregon Agricultural EX-
periment Station. Development of a
satisfactory process has been attended
with some difficulties, chief among
them being that of preserving the na-
tural color of the fruit, but it is be-
lieved that the problem has been
solved.

Best for the purpose seem to be
Bartlett pears. When peeled, cut in
halves and deprived of their cores,
what remains is about 96 per cent,
water. Thus, as a result of drying,
the product is greatly concentrated.
In this form it can be utilized as a
basis for very delicious confections,
various flavors being added to the ma-
terial.

There are merchants from whom
even those who want their bills early
and often cannot get them without a
struggle. Encourage prompt settle-
ments whether people want them or
not.
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He sold 10,500 bars of Star Soap
In one afternoon!

'T'H IS grocer—operating in a town of only three
A thousand population—sold 105 boxes of Star Soap

in one afternoon recently!

He knows the value of Procter & Gamble Products.
He is energetic. He goes after business. He gets
business.

He is a good example of what any grocer can do by
handling Procter-& Gamble Products correctly.

Atlanta Dallas Minneapolis San Francisco
Baltimore Detroit New Orleans Seattle .
Boston Kansas City New York St. Louis
Chicago Los Angeles Philadelphia Syracuse
Cleveland Memphis Pittsburgh

Send mail Orders to nearest address
1422 Washington Boulevard, Detroit, Mich.
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Some Suggestions For the Hardware
Dealer in June.
Written for the Tradesman.

It is now time for the hardware
dealer to prepare for the summer
trade. Harvest is approaching.
Camping-out vacations, canoeing and
yachting trips and fishing excursions,
are rapidly maturing in the minds of
enthusiasts. Hot weather is coming
on. The dealer must he well in ad-
vance with his preparations to take
full advantage of the demand that is
almost upon him.

It is remarkable how the hardware
dealer can stimulate the purchasing
tendency of his community. By ap-
propriate window displays he can not
only encourage but engender a desire
to buy. A camping out scene—a
happy suggestion of the delights to
be attained by setting up a tent in
some out of the way spot on a pic-
turesque river or lake and fending
for oneself—may solve the perplexity
of the man who wants to go somewhere
but is at a loss where to go or what
to do. This is only one instance
whereby a merchant, by happy sug-
gestive window display, can force a
sale for certain goods and give his
month’s average a welcome uplift. In
many other directions can the pro-
gressive hardware dealer secure sim-
ilar results.

It is wise, therefore, to give the
windows a seasonable aspect. Dis-
plays of athletic goods, baseball and
lacrosse outfits and football supplies
are all appropriate. Yachting and
boating accessories should not be
neglected, in communities where there
are facilities for such pastimes. The
athletic tendency of the country is
showing remarkable symptoms of ac-
tivity this year; and there is one point
in this connection not to be over-
looked—the sale of goods in this de-
partment seems to be less affected by
adverse business conditions than
others. W hether times be good or
bad, sport is pursued with vigor and
enthusiasm. In this connection fish-
ing tackle should not be overlooked.
Rods, reels, lines, bait and hooks and
other accessories help to make effect-
ive window displays; and what is more
important still, they stimulate good

sales.
It is a little early for guns and am-
munition, but still, no harm is done

by showing the community that these
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lines are carried in your store, and
that is just as well for the sportsman
to buy a weapon now as to wait till
the fall. He may have the money
now and may not have it later. In
any case, guns, powder tins and ac-
cessories add to the effectiveness of
any out-of-doors display. Then, mo-
tor car accessories should be prom-
inently displayed now.

The June weddings should, too,
have a prominent place in the pro-
gramme of the hardware dealer. Cut-

lery, plated and silver ware and cut
glass, represent, as a rule, the more
ornamental gift lines carried in the
hardware store. But the trend in the
direction of sheer usefulness in wed-
ding gifts enables the hardware dealer
nowadays to feature many of his reg-
ular lines for gift purposes. A wide
range of articles can be offered, at
prices well within the reach of any
member of the family, from pater-
familias down to the younger brother
of the bride or groom.

As a result of the fact that hard-
ware dealers are realizing the possi-
bilities of the gift trade as an all the
year round line in the hardware store,
it is much simpler now to make an ef-
fective display than it used to be. But
while the gift trade is a regular thing,
June is the traditional month of wed-
dings; and it is in June that the hard-
ware dealer should make his strong-
est appeal to this class of trade. Num-
erous effective displays can be con-
trived along this line.

Early in June a tin shower window
is exceedingly appropriate. Another
suggested display is a model kitchen
for the young housekeeper, showing
the latest and best cooking and clean-
ing utensils available. A striking dis-
play could be obtained by dividing
a fairly large window into two parts,
and fitting up one part to represent
the “Modern Kitchen of To-day” and
the other to represent the “Old
Fashioned Kitchen of Yesterday.” In
this way a good idea could be given
of the advance made in recent years
in the way of providing labor saving
devices for the housewife.

By comparing the old cooking
range with a 1922 model, the young
bride could see how she starts off
much better equipped than did her

mother; and by noticing the various
labor-saving devices in the modern
kitchen, she can understand how her

work generally has been lightened in
proportion. This idea of comparison
could be made effective even in a
simple way; but carried out elaborate-
ly and in much detail, it would result
in a tremendously attractive window
display. It would be an education,
not merely to the June bride of 1922,
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Michigan Hardware Company

100-108 Ellsworth Aw., Comer Oakes

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware,
Sporting Goods and

FISHING TACKLE

Foster, Stevens & Co.

Wholesale Hardware

157-159 Monroe Ave. 151 to 161 Louis N. W.

Grand Rapids, Mich.

W. M. Ackerman Electric Co.

Electrical Contractors

All Kinds of Electrical Work.
Complete Line of Fixtures.
Will show evenings by appointment.

549 Pine Avenue, N. W., Grand Rapids, Michigan
Citzens 4294 Bell Main 288

VIKING TIRES
do make good

VIKING TIRES give the user the service
that brings him back to buy more.

Cured on airbags in cord tire molds, giv-
ing a large oversize tire.

We have an excellent money-making
proposition for the dealer. Write us for
further information.

BROWN & SEHLER CO.

State Distributors Grand Rapids, Mich.
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but to the entire community, by aptly
illustrating the great advances made
in household equipment.

Incidentally, the hardware dealer
should not forget that while the June
gift trade, properly handled, repre-
sents a considerable item, it is merely
the beginning of his possibilities.
Every newly-married couple in the
community are prospective new cus-
tomers; and the tendency is strong in
most newly married couples to break
away from the buying affiliations of
their parents and to try dealing with
other merchants. The opportunity is
propitious for the hardware dealer to
make an especial appeal to the new
households with a view to securing
permanent customers.

To this end a careful list should be
kept all the year round of new homes
in the community; and systematic
plans should be worked out for ap-
pealing to them, by personal canvas,
and by a direct-by-mail campaign. If
you have not followed this business-
getting practice in the past, now is as
good a time as any to launch such
a scheme.

Although a considerable amount of
painting has been done this season,
the hardware dealer has merely to
drive through the country cr take a
walk through his own town to find
out that he has merely scratched the
surface of his opportunities. The
newly painted houses represent but a
small proportion of the houses that
should be painted.

The paint department is one that
demands a great deal of pushful ef-
fort, but that pays well for this effort.
Despite the educative work of recent
years, there are still a few dealers who
seem to entertain the idea that paint
sells itself. Whereas, to get the big-
gest results in the paint department,
the dealer must contribute his share.

It is astonishing how much a dealer
with a little ingenuity and enterprise
can contribute to creating a demand
for paint. There are so many oppor-
tunities for selling paint that it is hard
to enumerate them. A good plan to
push sales is to go out and make
note of properties that need paint;
and then write the owner tactfully
suggesting paint, inviting him to call
and look over your stock, or offering
to call on him yourself and suggest
color combinations and give estimates.
Besides exterior painting proper, there
are incidental lines along which paint
sales may be pushed. Thus, one dealer
made a big hit by a window display
suggesting the painting of porch fur-
niture and lawn seats and swings.
These are items usually neglected,
yet which would look all the better
and wear all the longer for regular
painting.

A good paint display right now is
not amiss. Be sure the window is not
crowded and that the color combina-
tion of the labels is carefully selected.
Use color cards, etc. to help out your
display.

In pushing paint sales,
are likewise helped.

During the month, refrigerators,
ice cream freezers, hammocks, screen
doors and window screens and other
hot weather lines can bt shQan tej

other lines
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good advantage. Always try to feat-
ture your seasonable or timely dis-
plays a little ahead of the anticipated
demand. Remember that the great
art of window display is suggestion.
It is not the article themselves, but
the suggestion of comfort and con-
venience they produce, that gives ef-
fectiveness to the design.

Thus, a display of hammocks, lawn
seats, etc. will be helped out with
a stretch of turf on the floor of the
window and a dummy figure, if one
is available. Any little colorful ac-
cessories that can be worked into such
a display will add to its effectiveness.
A refrigerator by itself is, of course,
good; but a refrigerator in action,
loaded with ice, and showing butter,
cooked meats, fresh fruits, etc. is
more effective and arresting. The
same principle holds good throughout
all window display. It is well to show
the goods themselves, but it is better
to show the passer-by what they will
do for him. Victor Lauriston.

The Store’s Birthday Party.

Take advantage of every oppor-
tunity which offers itself toward the
development of a more friendly ac-
quaintance between your store and its
customers. The store anniversary
should always be celebrated.

Invite all your customers to visit
your store on that day. Have special
displays and values. Give souvenirs
to all whose birthday comes on the
day of your store anniversary, and
also to those of same age as your
store. In connection hold a baby
contest—the only condition being
that baby’s birthday must come in
same month as that of your store
anniversary. Give prizes for the heav-
iest baby, under one year of age, the
longest baby, the baby that smiles
the most, etc. Have a counter of
values, priced in cents or dollars
equaling the age of your store.

Also contribute news items to your
newspaper about the success of your
store’s birthday party, the attendance,
amount of sales, and other news in-
formation.
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DISTRIBUTORS

Sand Lime Brick

Nothing as Durable
Nothing™ aa Fireproof
Makes Structurea Beautiful
No Painting
No Cost for Repairs
Fire Proof

Signs of the Times
Am

Electric Signs

Weather Proof
Warm In Winter
Cool In Summer

Brick is Everlasting

Progressive merchants and man-
ufacturers now realize the value
of Electric Advertising.

We furnish you with sketches,
prices and operating cpst for the
asking.

Grande
Rapids ) )

Saginaw Brick Co., Saginaw

Jackson-Lansing Brick Co.,
Rives Junction

Brick Co., Grand

the POWER CO.
Bell M 797 Citizens 4261

T>AI\/ION

THEATRE

"The THEATRE BEAUTIFUL"

X A-

The New Bargain Amusement Resort
Back to Pre-War Prices

All the Best of the Old Amusements and Some New

Always the

Home of GOOD SHOWS

NEW BARGAIN PRICES
MATINEES—10c and 25c - EVENINGS-35¢-55¢-75¢

A Valuable
Impression

pleasing impression upon customers is of value. You can create one and
at the same time save your goods from damage by spreading sheets of
TANGLEFOOT in your show windows, especially over Sunday.

T Ay Ol r CAftT will then be at work for you and will not only catch the flies, but

IANulLIiUUI
efforts to kee

attract the attention of people who pass your store to your

your stock dean and fresh, and create in
TAHG61EFO0T themselves.

“ TANGLEFOOT

This means extra sales to you. For 1922 TANbLtrUUI

has been reduced 60 cento per case. ThiswiU allow you to sell at the old price, two
double sheets for S cents, and make a profit of SO per cent

Remember TANAEFOOT cstebes (e germ as »ell as the Hr.'ami Ibat pelsoas. traps or powers eaanol 1O 1I.
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Coal Strike May Prove To Be a

Blessing.

Detroit, May 30—In quite a striking
contrast with the miners who are do-
ing everything in their power to ter-
rorize, embarrass and prejudice the
public against their cause, is the posi-
tion of the operators who have had an
amicable conference with Secretary
Hoover, who called them together for
the purpose of “getting the coal in-
dustry by volunteer action to put a
stop point on increase of coal prices.”

The plan which was approved by
the large delegation who attended this
conference calls for the creation of a
committee of operators, with Gov-
ernment and consumer representatives
serving upon it in each district where
coal is being produced, through which
all orders for coal will be cleared.

A similar general committee will be
organized in Washington with the
assurance of Mr. Hoover that he had
the Attorney General’s opinion to the
effect that any such action on their
part would be strictly legal.

There is no law giving the Govern-
ment any sort of power to regulate
these prices and the natural tendency
would be under similar conditions to
regulate prices according to supply
and demand, but the operators are
showing a disposition to cultivate
public approbation in their treatment
of the problems and they will surely
find a discriminating public will stand
by them in their difficulties.

There could be no possible objec-
tion to the allowance of an adjust-
ment of prices governed by mining
conditions and, inasmuch as the oper-
ators have defined their position with
evident clearness, consumers have
very little to fear in the event that the
senseless strike continues indefinitely.

Mr. Hoover suggested, also, that he
considered that certain advances in
some districts were unjustifiable and
readily discovered a willingness to
submit to reasonable suggestions on
his part.

Now that the operators are seeing
the light and if the effect is lasting in
their contact with the public, the great
strike after all may nrove itself not
to have been altogether in vain, and
the large suffering public may, as a
result, come into its own.

Now comes forward a Southwestern
congressman, evidently from a hook
worm or a fever and ague infested
district, who wants the “common peo-
ple” to be provided with medicine and
medical treatment at public expense,
advancing the theory that the poor
man who earns from $3 to $6 per day.
cannot afford to meet these expenses
and also support the family dependent
upon him,.

Fallacious as the idea may be, it is
no worse than many other vote catch-
ing features which Congress is util-
izing its existence in hatching out,
but why confine it to the “common
people?” Why not allow an investiga-
tion by the tax payer who would be
called upon for an additional levy to
foot the bills?

Just at present one of the most
bitterly debated issues among medical
men of the Nation is the so-called
“socialization of medicine”, and there
is absolutely nothing original in the
promulgation of the said representa-
tion, but its adoption would be one
more step into the mire of Govern-
mental bureaucracy.

“State medicine,” in simple terms,
means an extension of the plan where-
by community nurses are supplied at
public expeflse, but a'subject much
more complex than that feature of
charitable service.

The medical and health problems of
the “common people” are most press-
ing and perplexing and there is no
doubt but what the usefulness of
citizenry would be greatly developed
if the standard of general health could
be improved, but it hardly seems like
a practical solution of these condi-
tions to incorporate political features
into the matter and it would mean
just that and nothing more.

It would mean Government

posi-
tions for

practitioners of mediocre
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ability, discouragement for the am-
bitious young man who has a desire
to shine in one of the most important
of professions and a tendency to cul-
tivate slothfulness and shiftlessness on
the part of that element which it is
intended to benefit through a demand
on public service for the treatment of
fancied ailments. The present system
of free treatment at our State Univer-
sity only accentuates this statement
and its abuse is already a subject for
public criticism and, in some instances,
scandal as well.

Some of its difficulties may be
judged by the fact that if free medi-
cine and medical treatment are to be
made possible by Government legisla-
tion, not only the actual services of
doctors, but much of their preliminary
training must be paid out of the pub-
lic funds, since it is only the prospect
of the present competitive fees which
leads the medical student to spend
years in intensive study at very great
cost.

There is, however, a solution of this
great problem by adopting the meth-
ods of vogue in Switzerland, Germany
and other European countries, where
health insurance is made obligatory
and the expense in a large degree met
by a small assessment made upon the
individual or heads of families, such
service contemplating the supplying
of medical treatment, hospital treat-
ment where necessary, and in the
finality provision for burial expense.
The assessment or dues are so nomin-
al that they are scarcely burdensome
for those above actual indigency. The
sums raised enable the government to
provide this service at the hands of
competent professional men and the
finer sense of obligation eliminated by
a service to which its beneficiaries are
justly entitled by having contributed
their just share toward the cost
thereof.

It has always seemed surprising to
me that America, usually in the lead
in questions of development and ad-
vancement of utilitarianism should not
have taken up and solved this question
years ago. It would be an evidence
of profound wisdom on the part of
Congress if they would for a brief
season depart from their frivolous
program and set a world pace by
taking up this great social problem.

(Reasonably the project of “free
medicine” is bound to meet the op-
position of the rank and file of the
medical profession, but it is doubtful
if they would be able to continue their
attitude of opposition to the public
features of such service if the Swiss
plan were to be adopted and the Gov-
ernment establish a schedule of fees
reasonable and at the same time com-
pensatory.

It will be a good thing to agitate
this proposition even if the only im-
mediate effect will be to keep Con-
gress from daily dallying with mat-
ters of more importance which they
are really unfitted to solve.

Vox Populi has again sounded a
warning to Washington politicians.
This time it shapes itself into the

nomination of Gifford Pinchot for the
Governorship of Pennsylvania, _ in
spite of the combined Republican
political opposition.

It is said the women did it and. in
fact, the returns seem to indicate it
without much doubt. The women
voters of the great Keystone State
have nobly deported themselves and
are evidencing the inauguration of a
new era in Governmental economics.
Lc* the good work continue.

Hence Washington politicians are
up in the air and wondering when and
where the next cyclone will strike. If
they will listen to such influential men
as Governor Sproul, they will find a
warning to which they will do well to
pay heed.

The Governor said: “Mr.
victory is a great personal
ment for hjmself and his engaging
personally and energy contributed
much to his canvas, but underlying all
this is the stubborn fact that voters of
all classes throughout the State are
out of sorts with Congress, the ad-
ministration at Washington and Har-

Pinchot’s
achieve-
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risburg and with unsatisfactory po-
litical conditions generally.”

The capabilities of Mr. Pinchot are
well known; his administrative ability
has been well established and we cio
not purpose throwing any bouquets in
his direction. While his present suc-
cess may in a measure be considered
as a local achievement, its effecls fol-
lowing so soon' after the unhorsing of
Senator New by Mr. Beveridge, ought
to prove salutary.

Frank S. Verbeck.

Promotion of Boyne City Man.

Boyne City, May 30—M. F. Miller,
who has been head accountant for the
Michigan Tanning & Extract Co., at
this place for seven years, has gone
to the Continental Leather Co., with
offices at Philadelphia and plants at
Augusta Springs and Elkton, Virginia.
Mr. Miller came here from Pennsyl-
vania, where he began work in train-
ing in his father’s little old fashioned
tannery so many years ago that he
rather hesitates to specify the exact
time. Since coming here Mr. Miller
has made himself an enviable place
in the social and church life of the
town. He is a very good musician
and a valuable member of the
Catholic congregation. That he will
be a success in his new position goes
without saying. He is succeeded with
the Tanning Co. by Toby Bissell, one
of Boyne City’s bright young men,
to whom no one in Boyne City needs
an_introduction.

The Rotary Clubs of the district
came almost in a body last Monday
evening to officially welcome the re-
cently-organized local club into the
fraternity. The Petoskey club was
not represented by any one. They all
came. Traverse City sent two big
motors, loaded to the guards with
Rotary boosters, and a big time was
had by all. It was the largest gather-
ing of its kind ever held in Northern
Michigan, forty-two classifications be-
ing represented.

Ben Halstead,

Chalmers Curtis,

FIRE

BETTER
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Harry Albert and Homer Sly, of Pe-
toskey, Henry Hobbs, Dennis Cochem
and James Millikin, of Traverse City,
and J. M. Harris, Boyne City, con-
tributed to the feast of reason, but
the Big Bertha of the occasion was
Hugh Van-de-Walker, International
chairman of the boys work for Rotary.

In presenting the charter to the
local club, Hugh gave the assembled
guests an address which will stay
with his audience for many years to
come and cannot help but have a
profound influence on any community
represented at the meeting. Even a
synopsis of the address would take
more space than the writer has at
command and could not do justice to
this wonderful talk.

The company was prepared for and
sustained by one of Marie’s peerless
luncheons at the Wolverine Hotel.
The guests departed at a reasonable
hour, full of good things and loud in
appreciation of the entertainment that
Orrie had provided for them.

Maxy.

Store and Window

AWNINGS

made to order of white or khaki duck,

plain and fancy stripes.

Auto Tents, Cots, Chairs, Etc.
Send for booklet.

CHAS. A* COYE> Inc.
GRAND RAPIDS, MICHIGAN

TORNADO

INSURANCE

AT

LESS COST

During the year 1921 the companies operating through

The Mill Mutuals Agency

paid more than $5,800,000 in dividends to their policy
holders and $8,300.000 in losses.

How do they do it?
By INSPECTION and SELECTION

Cash Assets Over $22,610,000.00

We Combine
STRENGTH, SERVICE, SAVINGS

THE MILL MUTUALS

AGENCY

120 W. Ottawa St.

Lansing, Michigan



Hotel Menu Served Fifty-One Years
Ago.

Glen Lake, Mayg 30—1 am obliged
to Mrs. C. W. Bosworth, former
hostess of the Park Hotel, Mt. Pleas-
ant, for a bill of fare of the Bancroft
Hotel, at Saginaw, issued over fifty-
one years ago, and for which meal a
charge of 75 cents was made.

The Bancroft was then under the
management of Parks & Huntress.
It was the same old veneered brick
structure some of us older travelers
were so familiar with; in fact, the
same building torn down a few years
ago to make room for the New Ban-
croft.

While the words “choice of” do not
appear anywhere in this menu, one
cannot help but think that from a
scientific and dietetic standpoint, it
might have been materially improved
through the process of elimination of
many items of equal food value, but
as a souvenir of the old hostlery it
must prove interesting:

Dinner.
Sunday, January 1, 1871.
Soup

Fish

Anchovy sauce

Fresh Haddock, Star Sauce
Cold Dishes .

Head Cheese, Domestic Style
Cleveland Sugar Cured Ham
Shoulder of Mutton Pressed Corn Beef
Beef Tongue

Boiled
Turkey, Oyster Sauce,
Cabba

Oyster Flanders
Baked Pickerel,
Boiled

Corned Beef and
e

Leg-of Mutton, Caper Sauce
Beef Tongue, Cleveland Sugar Cured Ham

Game
Saddle of VenisonR, larded. Game Sauce

Turkey Cranberry Sauce
Leg” of Veal, Brown Sauce

Loin of Bee Ribs of Beef

Spare Ribs of Pork, Apple Sauce
Lamb, Sirloin, of Beef, Brown Sauce
Loin_of Mutt
Entrees
Escallop%d Oysters Clam Salad

u

ffalo Tongue, Breaded.
Turkey Wings, Frieassed on Toast
Breast of Lamb, Garnished with green

eas
Brioche of (}hickerﬁJ loins, with salt pork
Macaroni Cream, a la Francaise
Queen Beignets, Rum Sauce
X Vegetables.

Plain Potatoes, Mashed Potatoes,
Browned Tomatoes, Lima Beans, Succo-
tash, String Beans Stewed Carrots,
Beets, Hot Slaw, Boiled Rice, Boiled

Hominey, Sweet Co_rrp], Hubbard Squash
s

i Relishe
Indian Club Saucse, Cold Slaw, Oyster

auce

Leicestershire Sauce, London Chow Chow
Pickled Beets, Worchestershire Sauce
London Club Sauce, Walnut Catsup,

Cheese
French Mustard, Tomato and Mushroom

. Catsup
Pickled Cucumbers
) Pastry
English Plum Pu,ddm%u Brandy Sauce
Cranberry Pie, Mince Pie Pumpkin Pie
Green Apple Pie, Citron Cake, Maderia

. Cake, Fruit Cake . .
Swiss Roll, Lady Fingers, Maple Biscuit

Cocoanut Merengues, Ginger W afers

Dessert
Lemon Ice Cream, Charlotte Russe,

Straw_berr¥ Jelly, Champagne Jelly
Peppermint Tablefs, Confected Almonds
Plum Jelly Tarts, Currant Jelly Tarts

Almonds, = . Filberts pﬁ]_les

Layer Raisins, Pecan Nuts, English

W alnuts, Brazil Nuts

Coffee Tea

The famous Bancroft Hotel corned
beef hash either had not been per-
fected at that time, or was omitted
through error, as 1 am informed it
has been found on every bill of fare
printed by the hotel for a half-cen-
tury.

There seems to be somewhat of a
teapot tempest over the fact that a
report recently sent out by the hotel
committee o_f the Grand Council, U.
C. T., appointed for the purpose of
talking over matters with hotel men
relative to rate reductions is not
borne out in truth. In other words,
what was claimed to be a 25 per cent,
reduction, generally speaking, was
purely mythical.

‘This matter was discussed one eve-
ning last week at Cedar Springs Lodge
by a party of traveling men sojourn-
ing at my tavern and, while instances
of rate reductions were specifically
mentioned, the law of average did not
seem to result satisfactorily.

Alfred Bond, of the Barrett Com-
pany, of Chicago, a good natured
veteran of the grip, took the position
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that it was not so much a question
of charges as it was quality of ser-
vice. He said: “The average travel-
ing man feels that he has been dis-
criminated against—crowded "out for
the accommodation of the tourist, who
is not a regular patron. In my West-
ern travels, particularly on many an
occasion where | have gone up to the

hotel and registered, | had a cold
reception. My idea is when a man
conducts a hotel and gives proper

consideration to the

traveling man
that traveling man

is perfectly will*

ing to pay for whit he gets. | never
thought hotels raisesd rates in pro-
portion to other lines. | am a mem-

ber of the U. C. T. and have been
cognizant of figures submitted by our
committees, but on the showing made
| do not see how rates can be mater-
ially reduced. The traveling man has
a real grievance on the tip question,
but | don’t see how it can be elim-
inated for the reason that traveling
men are themselves responsible for
the practice. The principal protest
against high rates is mostly from
places where the rate is charged and
the accommodation and service are
not delivered.”

Some time ago when Congress pro-
posed levying a tax of 10 per cent,
on the higher priced hotel rooms,
there was a general protest from ho-
tel men against such legislation. |
find, however, after some considerable
investigation, that there is an implied
willingness to accept a reasonable
sale tax and 1 believe such an assess-
ment would result in much greater
revenues, than the one originally tiro-
posed, which would only effect a very
few of the larger hotels and then
only on a smaller portion of their
earnings. .

The sales tax calculators figure that
a tax of one per cent, on all sales of
every kind would bring four or five
billions of revenue, without compli-
cated machinery for its collection;
that it would be the simplest method
of taxation; the one tax that could
be most easily borne by the public
at large, rich and poor alike, and that
would be spread evenly, so that busi-
ness would be taxed in proportion to
volume; it would be no burden to
anyone, to speak of, to shoulder the
1 per cent. | see no reason why it
cannot be applied, provided Congress
builds around it safeguards to prevent
unprincipled dealers from collecting
a profit on the tax itself.

As it is, the Government, confessed-
ly, is not receiving more than a very
small percentage of its just dues,
legitimate business coming forward
and paying its share, but profiteers
evading it and making the collection
expense so great that the cost is pro-
hibitive.

The claim that a tax on hotel ac-
commodations rented up and above
$5 per room would be an incentive to
keep their hotel charges below that
amount, is not sound reasoning. Ho-
tel charges to-day while primarily
based on investments, are made pos-
sible by the demands of the public for
unusual service and so long as this
demand continues they'will remain at
the high water mark, but, as before
stated, such a tax would only hit the
larger ones and the tax raised would
he limited. Frank S. Verbeck.

All Mixed Up.

“Funny!”

“What’s funny?”

“Mabel’s father is in the butcher
business and is always looking for fat
calves—”

“Lots of men are doing the same,
who aren’t in that business—”

“Shut up, and don’t try to be cute.
What | was going to say is that with
her father wanting fat calves. Mabel
is trying to cultivate lean ankles, and
here comes a man trying to sell her an
orthopedic device to stop her ankles
from leaning.”
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W ho Establishes
The Price?

We, the manufacturers of K C
Baking Powder establish the price
by showing it on the label and in
the advertising.

Selling such merchandise protects
your profits.

It is not necessary for you to sell

K C for less and take a loss.

Where the price is not shown on
the package or in the advertising
the consumer does not know the
right price and you are burdened
with establishing it.

Save your time and insure your
profits in offering your customers

Baking Powder

Same price for oVer 30 years

2 5 ouncesfor2 5 «

The government bought
millions of pounds

Let us show you how to in-
crease your baking powder

profits by selling K C.
Jaques Manufacturing Co.

Chicago
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Summer Closing Hours in the Dry
Goods Trade.

Lansing, May 30—We have had

several letters and enquiries on the

subject of the closing of the stores
during the summer months. The let-
ters sent to our directors and a para-
graph in one of our recent bulletins
has brought quite a generous response
front our members. We give below
the essential parts of the replies we
have received from different towns.
In some cases the merchant who
makes the reply is speaking from the
standpoint of his own store and in
other cases he describes the plan in
vogue for the entire town. 1 have
avoided quoting anything of a per-
sonal nature in these replies. The
information given will, 1 think, be
read with considerable interest by our
members.

Albion: Some of the stores in Al-
bion close at 9:30 and others at 10 on
Saturdays. On other days of the
week all close at 6. No half holidays
are taken during the week.

Alma: We close every night in the
week at 6, except Saturday, and close
Saturday night at 10. We do not
close for the half holiday during sum-
mer months and are not in sympathy
with that idea. We expect to have
our hands full to keep the town from
staying open Wednesday nights, as
there seems to be a strong feeling
among local merchants to do so dur-
ing the coming season. This feeling
is augmented by the fact that all
nearby towns keep open on that night
and a local chain store also keeps
open.

Battle Creek: For the past few
years we have closed on Saturday
evenings at 6 o’clock and will follow
the same plan this year.

Bay City: We regret to advise that
we keep open Saturday afternoon and
evening throughout the summer. Our
store is very much opposed to this
plan, but we have been unable to
bring the other stores around to our
way of thinking.

Bellevue: We do not have any
Saturday afternoon closing or any
other afternoon during the week. We
did our best to get the stores to close
Thursday at noon for the remainder
of the day, but were unable to put it

over. We certainly would like a half
holiday.
Cadillac:  All Cadillac stores will

be closed Thursday afternoons during
July and August. Open Saturday
evenings only.

Cass City: We do not close on
Saturday until late in the evening, for
this is a country town and farmers
would think, if we locked up earlier
than 10 or 11 o’clock, that we were
getting too independent.

Flint:  Up until last year for some
years past it has been our custom to
close our stores on Wednesday after-
noon during July and August. Last
year, however, we discontinued the
Wednesday afternoon closing and in-
stead closed our stores at 6 p. m.
Saturday evening during the months
of July and August. This experiment
from our standpoint was quite a suc-
cess and we are emphatically against
the practice of closing stores for a
half day during the middle of the
week. It takes a whole day’s busi-
ness out of our week. We are just
as emphatically in favor of Saturday
night closings.

. DRYGOODS,
1 FANCYGOODS

MICHIGAN
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Harbor Beach: There are no
stores, so far as | know, in the Thumb

of Michigan which are closing on
Saturday nights, that is, this side of
Saginaw or Bay City.

Holland—We do not close any

afternoon during the summer and are
also open every Saturdafy evening
until 9 o’clock.

lonia: lonia never has and prob-
ably never will close Saturday nights
—too large a rural constituency to
consider it. Even the banks find it
pleases and accommodates hundreds
to be open Saturday evenings. Re-
garding Thursday afternoon closing,
the groceries, meat market, bakeries
and banks have closed for several
years, from May to October inclusive,
but the dealers in other lines are al-
most unanimus in feeling that the
movement hurts the town and keeps
people away—especially after they
have driven a long distance once or
twice only to find a store closed. For
the lines we carry, our patrons often
come twenty to thirty miles and we
believe good service does not warrant
our closing afternoons of a regular
business day for months. We con-
sider the effect on business and the
town as unfavorable.

Jackson: For years we have en-
deavored in every way possible, (and
then some) to get the stores here to
close Saturday nights, but without
avail. At the present time we are
closing at 9 p. m. Saturday the year
round. Other stores stay open until
9:30 and some still later. Heretofore
we have (against our best judgment)
gone in with the other stores and
closed Thursday afternoons during
July and August, but it is a foolish
idea and one that we will not coun-
tenance this year.

Kalamazoo: The arrangement given
below has been followed for several
years and is in effect now among the
leading merchants. Open at 8:30
a. m. and close at 5:30 p. m. each day,
except Saturday. On Saturday open
at 8:30 a. m. and close at 6 p. m. the
year round. There are a few stores
among them the shoes, men’s cloth-
ing, men’s furnishing, furniture, hard-
ware houses, 5 & 10c stores, all gro-
ceries, meat markets, etc., which re-
main open Saturday evenings until 9
o’clock. Included in this list are the
cheaper department stores, ready-to-
wear shops, installment houses, etc.
We observe six full holidays, at which
time we are closed during the entire
day. These are New Years, Memor-
ial day (May 30), July 4, labor day,
Thanksgiving and Christmas. We
have no half holidays in Kalamazoo
except the grocers who close Thurs-
day afternoon during the summer
months. Speaking for my firm would
say that short hours and Saturday
night closing have come to stay for
all time.

Lansing: Close every week day at
5:30 o’clock, except Saturday night,
9 o’clock.

Mt. Pleasant: The stores here

close Saturday at 9:30 p. m. the year
round and 6 p. m. the remainder of
the week. We have no afternoon
closing during the summer months.

Muskegon: Week days we open
8:30 a. m., close 5:30 p. m. One and
quarter hour nooning. Saturday 8:30
a. m. close 9 p. m. Dry goods and
ready-to-wear stores close Wednesday
afternoons in July and August. Hard-
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DRESS PANTS.

306A—Men’s brown body with black pencil stripe.
Sizes 32-33-34-36-38-40-42. Asst, leg lengths. Open stock ..$33.00
306B—Young men’s brown body with blac encil stripe. Cuff bot-
toms. “Sizes 29-30-31-32-33-34-36 Asst, leg Lengths. Open stock 33.00
307A—Men’s dark grey, mostly all wool. Straight bottoms. Nicel
finished. Sizes 32-33-34-36-38-40-42. Asst, leg lengths. Open S. 42.00
307B—Young Men’s dark grey, good weight mostly all wool. Cuff
bottoms. Belt loops, nicely finished. Sizes 29-30-31-32-33-
34-36 Asst, leg lengths - 42.00
308A—Men’s all worsted Blue Ser%e, straight bottoms, good welt.
Open stock. Sizes 32-33-34-36-38-40-42. Asst, leg lengths-—— 42.00
308B—Young mqgp’s all wool Blue Serge trousers, Cuff bottoms, belt

Straight bottoms.

oops heavy twill pockets. Sizés 29-30-31-32-33-34. Asst, leg
lengths - - 42.00
312—Men’s manipulated serge, cuff bottoms, flap pockets, nicely
finished. Sizes 32-33-34-36-38-40-42. Asst, leg lengths ---------27.00
317—Men’s all wool, dark brown body with Sq_rey pencil hairline
strlfe, flap pockets. Nicely finished. izés 32-33-34-36-38-
40-42. Asst, leg lengths 45.00
In lots of 3 doz. 5% extra discount and 6 doz. 10% extra discount. You

can sort various numbers In these quantities to avail yourself of the
extra discount.

GRAND RAPIDS DRY GOODS CO., WHOLESALE ONLY

GRAND RAPIDS
KNITTING MILLS

Ask about our way

BARLOW BROS. Grand Rapids, Mich Manufacturers
of
We are manufacturers of High Grade

Trimmed & Untrimmed HATS

for Ladies, Misses and Children,
especially adapted to the general
store trade. Trial order solicited.

CORL-KNOTT COMPANY,

Corner Commerce Ave. and
Island St.
Grand Rapids, Mich.

Men's Union Suits
aft
Popular Prices

Write or Wire

Grand Rapids Knitting M ilk
Grand Rapids, Mich.

SUUETEELEETE TR T E Er r e e e e e e e e e e e e e e e e e e e e e e e e e e e et e e e e e e e e e e~

Kooloff

Invisible suspenders in two and
four point styles Each pair nicely
packed in individual box.

E Quality Merchandise—Right Prices—Prompt Service

| PAUL STEKETEE & SONS

E WHOLESALE DRY GOODS GRAND RAPIDS, MICH.

=)
|
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M e

No value on the market compares with it.

Think of it. Pajama checks 88 square. Fancy Crepes.
Figured Madras. Large full measurements.
Real pearl buttons. Fine stitching; all for $8.12" per dozen.

NATIONALLY ADVERTISED

Daniel T.Patton & Company
Grand Rapids.Michigan -59*63Market Ave. NW.
The Men3 Furnishing Goods House of Michigan

1 1 11T H n T F "i h"" i i * 1 h|l
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ware, groceries, meat markets and
men’s stores close Wednesdaﬁ after-
noons from May to September, in-
clusive, but have longer daily hours.

Nashville: The stores here close
at 6-30 p. m. every night, excepting
Wednesday and Saturday nights

Owosso: During July and August
Owosso stores close one after®1°°il »
week with the exception of the first
week’ in July. We do not close this
£ * on account o< being closed on
the Fourth. As to Saturday nights,
storesare all open and there seems
,0 be no sentiment or desire on the
art of the merchants to close.

Port Huron: We are making an
attempt to get concerted action on
Saturday night closing for the dry
goods and ready-to-wear stores As
yet, we are not sure how the matter
will be decided. # L«

Sparta: Sparta is Pr,nc'Pallty
farmer town.” We clos each Thurs-
day a. noon during the months from
May 1 to Nov. 1. Open each batur
dag night the year round.

turgis: We are operating on the
daylight saving schedule in Sturgis,
while8the surrounding towns for over
twenty-five miles, both in Indiana and
Michigan, have not followed. This
has been a distinctive handicap to
trade from the outlying districts and
we cannot see the advisability-at pres-
ent of any further change. We keep
open two nights in the week to ac
commodate the trade at home, as the
banks have been in the habit. of cas
ing payroll checks one hour in the
evening, so you see it would be a poor
plan to make any change under the

p Te" me°hf wne are not in favor of

day n?ght town and all .other owns

around* keeping open, it would be

poor policy on our part to close.
Forgery.

We are advised by the L. H. Field
Co of Jackson, that a man represent-
ing himself as J. M. Strong, employed
by the Kemper-Thomas Co., an ad-
vertising concern of Cincinnati and
Norwood, Ohio, recently cashed at
their store a forged check for $10.
The check which he cashed is regula
in every way, having the Kemper-
Thomas_ Co. name with the words
“Advertising Specialties underneath
printed in the upper left-hand corner
of the check, with the Kemper-Thom
as Company name in the lower right
hand corner of the check with a blank
line for the name of the Treasurer,
the name signed on this line bemg

A. Simmons. The check is marked
on the left end, “Commission Check,
and is countersigned C. B. Alien. A
letter from the Kemper-Thomas Co.
says, “Should you hear of him again,
kindly wire us in detail at our expense
as we will spare no expense to put
this man where he belongs.

Virginia Wainwright.

Our accomplished bad check artist,
who was sent to the Detroit House
of Correction one year ago for pass-
ing bad checks throughout Michigan
and elsewhere, was returned to the
Ingham county jail from the Detroit
House of Correction May 16. She
appeared before the Ingham county
circuit judge and was returned by his
order to the jail. At this writing we
do not know just when she will be
brought up for sentence and we are
in considerable doubt as to whether
or not she will receive a sentence from
Tudge Collingwood, who sentenced
her previously. We have notified
people in various parts of the country
where she is wanted and Sheriff bils-
bee has been requested to hold her
after the case in the Ingham county
court is disposed of, in case she Is
released without sentence.

Jason E. Hammond,"

Mgr. Mich. Retail Dry Goods Ass’n.

All that is necessary for success is
effort, and if a man cannot make the
effort he is not entitled to anything.

MICHIGAN T
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PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, but not guaranteed

against changes.
Bleached Muslin*.

Outings and Cantons.

ol Goods.

Wo
uto _If Cashmere Twill --—-- 14% 36 _In. Hamilton, All
Fruit of’the Loom 17% 2/ In. Unble. Canton 14 Wool Storm 'Serge 5%
Bravo - )/I 100 Flannelette----12°/ No. 75, 44 In. Stor
Cabot —Iii___— l4°o utmg L| ts Ser -------------------
44 in Indian Hd. 8°F. 1921 h% 13% . 60 in. Storm
Big Injun 11% Scotchdown Sh 110

“Hg 2‘%"“'“’“53%%%&%%% ﬁ&

an He
64 in Ind Head L. -

@ l” ereatas PR, 2807

6120 50 In. Fremnch

P S g e 1 % i St
Unbleached Muslins. | g ° Serge 3%
“* Tn ) C t B i t
6A 36 In L—Jll% FFPIEI'DG and 17r;0nne%/ 2é’er)l?ge instonn 1 2%
EE')'aln Exposition - ef.é;& n Jy Eaé’ r)fDraneorv g = AU W83 m
40 in, 96A shorts _ 119% Coatihg  --------------- 200
Pillow Tubing.” WestmoreUmd cSto7 16 D R N Tricotine ,, 165
42 |n Seneca 32% FEancy SUkoline---—--- 16%
Seneca-------- 34% Stratford Creto nne- 16 Carpet  Warp.
42 ln Eg erﬁll 30 gﬁ?gurﬁmn We Peerless, White --------- 42
|n| %warlf| 1;‘ %%1 > Murtam Net----- 2% Peerless. Colors --------- 48
— tte-----—-
j% n. énti]an ca (9/0 48 aerse Sy %% . D|aper Cloth.
45 |n Cabot = 32% |n Cretonne__ 25 ig Seconds A
42 in. Pequot__ 3% in. Elco Tapestry- 30 A n> — _j2%
40 ini™Qufnebaug™—— 30 Linings and Cambrics. 23 in! I | NS 136
Penims, brllls andTicks. Nb%@ B?t&tl ine _ 396% 34 yn- ]r 4'?-1
2%8 B,ue Denim_ 18% No. 1Wh|te Satine - 14% f° ;
240 Blue Denim— 17 No. 50 Percaline__ 16%
60 Blue Denim— 16 DD Black Satiné _25 .
Ste|fels Drill — 16% Satm F|n|shed Saf“ne 42% Notions.
8 0z. Canvas % aldant Bloo Sat. 0S.
Ar) %l%l’ ACA_l'lck % }39 b &pte% Satme 225-F Boston Garters 3
Cordis. ACﬁ‘rck—%ZS arkwood “Mash sat. % ubber Fly Swatters
Warren Fancy Tick 35 PnhArtu NA.dI.1 9 50
Thorndyke F% Sat. 37% Merltas Oil Cloth.
Amoskeag. ACA----- 21% wwte _ 325 Stork Needle8--—--- p~r Box
rics _and. Lonacloths g% Mossaics ------- %% steel P|ns & C. 300 42%
Eer lle;l ﬁl\%ms%olk - Wlle lglgure _______ . Steel’ |hs . I[ é
Berkley, 100 Na|ns 4-4 Fanc 410 Erass gms i 8 g% ZB%
8‘3 %OW/ 680 aln 1.}3/0 %ﬁ Fc'loth Sold—neTcggh, rass Fins Dos.
Diamond " Hill, Nain. 16% no d|scount Coats Thread 69
Camb. 15% Clarks Mile-End Td. 69
81 Longcloth — 16 Flags. Doz. j ciarks Thread- 66

84 Longcloth-------- 17%
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Athletic Underwear For Spring.

BV D.'s, No.01, Men’s_union_suits 12 62%
Seal PaX, No. 10, unjon suits — 10 60
Men' 72x80 Nainsooks, may b

Men S SO|§€tT'e's_ﬁ"g‘m_r‘n'ércerlzed

at
Mens No. 150 “Hallmark” 72x80
M’elr?lsns&%O AiNS00KS 8 9 75
Nainspoks
Men’s 8 Square  Nainsooks——- 900
Men’s Fancy Nainsooks 9 00
Wide and Medium Stripes.

D Shirts and Drawers,

6 8%

860
nchstk 8 50

Men’s and Boys’ Cotton Underwear for
Spring.

Men's Egypt Balbr|ggan Shirts

and Drawe

Mgnst Egypt B—lb_‘—U“_a riggan union

Men’s ygt RibbedUnion _suits 8 00
Lawrence albriggan Shirts and

Bays
LSgl—GIﬂS |
LBBI—Boys’ “Se 8

rawer 60
Mgr:j IstS Cotto_R‘B‘ﬁ_UﬁiW -
Mens C rEnggg Tarn Cotton Union ®
BoEys Balbnggan union SUITS,

gypt 460

Men's Dress Furnishings.
Slidewell collars
Neck

eckwear 2 10, 3 75, 4 60, 6 00. 750 9 00
Elannel mght sh|rts —— e leg %
Dress - 22 60 to
Mufflers 12 00 to 19 60
Dress shifts,____— ——— 800to 48 00
Laundere Stlff_C'U‘ff_STTIT'[S 0 sq. 660
Ptpesrden:t and SITiTTEOV'

Men’s  “Lini llars, gTr bdo 34%
Men’s “Challenge’ clearﬁ e oz 2 75
Men’s Wash Ties

Men’s Muslin Night Shirt, doz 900
Men’s Muslin Pajamas, per doz— 16 60

Men’s Work Furnishings.

16x24 in. Spearheads 1 32% Gainsborough Hairnets — No. 220 overalls or jackets  ------
7001 Longcloth 16 18x30 in. pSpearheads 1 9(? D. M eshg 1 H8 %24(%) 8%%?%?':53?}2]?&%?55 ........ 18 L g..é
,0M Lo, closh—» t J« «. gjug« g j. aH*7'Cr 7 2 » I St|efe rOpeIpStFrelpgve\péll or jggllggte,
_ Ginghams. 6x8 ft. Reliance Prt.1 90 R* _ c*Crochet Cot* 76 Coves,‘?gﬁ” uriple stitchedo-=-——13 50
Seminol Dress Ging- 6x9_ ft. Reliance P t 390 B 4 Clarks Crochet C. 0 Cottonade pants - yan 13 10 to 21 00
hams, solid colors 1175 8x12 ft. Reliance t.4 1f 5|Ik|ne Crochet Cotton 90 Black sateen Work Shirts-—————-- 9 00
oife’ di Nord_ 18% &8 Ht Befianee gwg g SR EFURL Bot B Nugget blue \(I:\hoa’mbray ork shirt*_ § 00
Red Rose _17% 6x9 ft, Defiance Swd, 3 00 Dexters Knltu g |ece dved work shirts . 60
Dan River 17% 8x12 ft. Defiance Swd. 520 _Cotton ite----—-- 160 Best Qy Ft work s 50 o 16 2
Everett C1assics-—--- 6 10x1 ft, Depance Swd 8 00 Dexters Knltt ng SUSPENDers------------- 225t 750
Amosk ea% Stap es 12% 6x9 ft. Sterling  Wool 7 60 ol’d.. 1 76 Shlrley Police or X Back work Sua. 4 60
g\xne&hvéa tIses32 i ]%é 8x13 ft. Sterling Wool os I|||| 'l'arn nndle oo
Bates. 32 in.— 2% No. 7 Muslin Flag. . 7 Flelshers Knltted P Knickerb kBoys Furnishings. 5 00
o - nickerbockers
?(al[?urme Sé%ersucker g;I.8/o Sheet* and P,,,ow Ca8es. Fleischers SBanish 23 '\O/I\?ecr Ilrl]sa,WSBroyl/- GomAnte g%%
Jacquelin, 32 in. 35 63x90 Pequot Blea— 15 85 Worsted, balls --—--—-- 2 60 Touths’ Wabas s’tripe overall — 10 25
e a set S *asK ™ C?(%%r%ress ﬂ [ — 1—% --q(—)--t-o 13 gg
K S fL S2r f)%g ™ “HS%PPr Brlon ” St|feés Wabash
; f pe per, —-—-7 50
Prints and Percales. ﬁggg;taﬂq%gdm ? F'e'\?\*)gléteé“'é%%‘i‘s 20 iHonor lﬁ%ght 'Khaki Romper 80
calmpe, Sk = O G S8 Shie et gg e s
| u [ . Z. Play and Wash SUits-—- to 24 00
Am. Prints, [o} 1096 42x Pe 4 i ronweave Handkfs— 0
Manches%er 88 809Lt* O}-lJ %g d brok 38 on B Sah Suspende_r_e____F_rs_h__Ea_c_k_ ______ 1 42\4
'glc Ut ¢ Ex 8 X?_ g% ]g?%o ﬁ%xgg nox o 00 %57% Wolve/rlne Bpmesh Cap T%%tckss Egge”de"ds 28|nCross _____ 2720
Scout 64x60, Darks- 14% 42x36 Standaﬁl’ﬁ ----------------------
Shl(rjtlngs____—_—_—_—_—_—_—_— _____ o Less 5% Caps and Umbrellas
Blask E%t%e”nfe“r?’s’ 86 g 199
e’ i Infants Hosiery. Dresa ca ~— 725 to 10
“Cub™ Knit Ci/l\t/ﬂt_lst Wwaists. \ 59 Cashmere, Silk Heel and Toe. Mesg & Lsad|g¥ Umbrella* 10 58 to 4% 3
ub™ Kni N 60 per cent. Wool -— —— -4 Men’s “Scotch Tweed” Caps, Silk
“Re&”j™ twstoaiWals't'$r25r$3 60 4 50 |pfants’ Cotton Hose Ixl Rib — -— 1 00 _Lrlonesd £yated QBaé:Its One Prece 8 00
Ladles’ Knit Summer Vests, Infants’ Mercerized Ixl Rib —— 250 Men% Boys andu L adiies Straw
Ix), Rib Gauze Vest, Bodice T Infants’ Fibre and Wool Hose-------- 6 60 BANULS”  ---rmmemmeomeooeee 200
l( deto eot reg. szs. B- 38.i o , . , . )
Mextra Sdz? 140 2 1r‘b o Boys’, Mieses and Ladles’ Hosiery. Ladles' Furnishings.
ercenze X X vests. E
Asst. Styles, re SiZes B0x38 e 45 Boys’ 2xI Cotton2RIb”ed8 Ho»c p nggl Bflgﬁﬁ%? E%dchgrf? ©
extra sizes 40-42-44 — ——— ,
i | Boys’ 3 Ibs. on 9, extra clean yarn Serge middy Blouses, e 00
Ladies’ Knit Summer Union Suits. on 8 (R10F5) Voile waists, doz. --- 00
12 Cut Double Carded, Asst Style, o 5 Misses HI F. Georgette waists, each ---------—---- 4 00
%ra ies 4% i T & Crepe De Chine waists, each-------- 325
14 Cut Combed Tara, Asst. Style, MK d?138»*“ 2 o“"rt~iT&U 05 JTricollette waists, each -------o-oro- 225
Reqular  Sizes 36,38 oot €3 Ladles’ 220 needle combed yarn Bungalow percale aprons, dz. 7 60 to 9 €0
Extra Sizes, 40-44 -oormro- 6 hose, seamed b acK ----c----2ooemeeeev Bungalow Gingham aprons, do*. 13 60
14 Cut MEI’CGI’IZEU Lisle, Asst. Styles, Ladles’ 220 needle mere, hose with Gingham house dresses, dz. 24 00 to 48 00
E; ttallaglzselzes -------------------------- = needle rib. top fashion  seam Best sateen petticoats, doz. 9 00 to 13 60
S in_back 6 25 Pettibockers, doz. ----------m--m-oomm 8 60
Hosiery—Men’s. Ladjes, fleeced hose, heg‘%og Bandeaux, doz. - — 22510 12 00
Men:s 176 Needle Cotton Cut Toe 100 Lgdigg' flggggd hggg It:llb tgp Brassiers, doz. - -—82%to IS 60
Men’s 200 needle full oombed yarn , &5 - Silk and cot. Env. Chem, dz. 6 00 to 19 50
hose Bathing Suite for Spring Delivery. “pricilla” Sunbonnets. doz. - 4 00
Men’s 220 neeglle ;utll melrie, hhose : igg Men’s a:lI pure Worsteg ple;:ndb— 3260  Muslin Petticoats — —— $12 00 to 19 50
Men’s 240 needle fiber si ose . Mens all pure worsted wit est i
Men's pure. ik _hose 600 miripes’ ~ g8 00 Wash or Tub Over Shirt* $15 00 to 36 00
Nelson’s ~ Rockford socks,bd Is.--—-1 20 tagles allll pure wortstgdtplalg —d 2500 Children’s Dresses.
Nelson’s  Rockford socks,bdIs.----- 180 adies” all pure worsted striped an Children™ Gingham Dresses $0 00 to 22 60
Nelson’s Rockford socks,bdls. ------- 160 color co %maﬂons 27 00up g
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Michigan Poultry. Butter and Egg Asso-

. ciation.

President—J. \V. Lyons, Jackson.
Vice-President—Patrick Hurley, De-
troit.

Secretary and Treasurer—Dr. A. Dent-
ley. Sapinaw. i

Executive Committee—F. A. Johnson.
Detroit; H. 1. Williams, Howell: C. J.
Chandler. Detroit.

Use of Canned Food Cut By Fresh
Fruit.

A shrewd and observant broker
said to me: “There is a cause for the
reduced consumption of canned foods
in two years past which but few have
observed or noted, and that is Greek
immigration. Haven’t you seen that
in the cities especially there have been
established in nearly every good resi-
dence locality, and in most other lo-
calities where people pass to and from
transportation, vegetable and fruit

stores under the management of
Greeks, and that they carry good
stocks and assortments and display

the goods in an attractive and tempt-
ing way? They have become so
numerous that they have about driven
the wagon vegetable and fruit peddlers
out of business.

“It used to be that women were
averse to going to the store or market
and carrying their purchases home,
but the thrift and economy lessons
learned by housewives during the
World War taught them the advantage
of doing their own buying and select-
ing of foods, and now they take pride
in carrying their purchases home in
a basket or driving past the vegetable
and fruit store, selecting just what
they want and loading it into the back
seat for home consumption.

“Another point <of interest is that
this is now such a large country that
supplies of fresh fruits and vegetables
can be had from some part of it near-
ly all the year around and refrigerator
transportation helps to conserve the
supply as does cold storage and win-
ter storage in cold weather.

“One of those Greek vegetable and
fruit dealers starts in business with a
hundred dollars worth of stock and in
a few years he will have a big fine
store and be driving a six-cylinder
sedan. They are wizards in handling
such goods. They learned the busi-
ness before they came to this country.

“The big cities and manufacturing
localities are where the volume of
canned foods are sold, and the can-
ners’ citadels of consumption; and the
Greeks have started out to capture
the strongholds of the canners’ dis-
tribution. Farmers buy but few can-
ned foods, as is shown by the small
distribution in that line of the mail
order houses. That is why the chain
stores sell canned foods freely. They
do not usually carry green groceries
but the family grocery stores do, and

MICHIGAN

are therefore losing much of their
canned foods trade to the chain stores,
sacrificing it to their sales of green
fruits and vegetables.”

The foregoing views are published
for the benefit of the canners as a
solution to their problem of reduced
distribution. John A. Lee.

A New Raisin Confection.

The Sun Maid Raisin Growers has
authorized the California Fruit News
to make the announcement that it has
put on the market, experimentally, a
new product, which is a chocolate
coated raisin and nut confection. This
is put out in a carton similar to the
“Little Sun-Maids,” each package
containing eight candies, and retailing
for 10c. In announcing this new
product of the Sun-Maid Raisin Grow-
ers, C. A. Murdoch, assistant general
manager, advises that it is still in the
experimental stage, and that it is not
possible to forecast how well it will
be received by the public or how
many raisins they will be able to dis-
pose of in that way. Anent the 5c
raisin package, while it is admitted by
the Sun-Maid Raisin Growers that the
original announcements concerning the
probable volume of this business and
its importance were unfortunately
much exaggerated, on the other hand,
the management of the association au-
thorizes us to say that the pessimistic
trade paper reports in the East con-
cerning the nickel package are also
exaggerations. The facts are in be-
tween, and it is felt by the raisin as-
sociation that, all things considered,
the nickel package has done well and
is going to continue to go, with the
expectation that about 15,000 tons an-
nually will go into this package. It
has been advertised rather extensively
in English newspapers recently during
the visit there of the sales manager of
the Sun-Maid Raisin Growers, and the
association expresses much confidence
in the importance of this package for
the future.

Pimientos Due in August.

Georgia Pimientos are expected on
the market in August, and will pre-
cede the Spanish product by about
two months. The domestic vegetable
is grown from selected seed obtained
from Calahorra, Spain. A similarity
of soil and climate at Griffin, Ga.,
where the pimientos are packed,
makes it possible to produce large,
firm and thick fleshed packs of a deep
red color, possessing all of the typ-
ical pimiento flavor. The seeds are
extracted by suction, where in Spain
they are cored out. The domestic
product is packed in a slightly larger
can, as the sizes run larger than in
the foreign product.
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Order a bunch of GOLDEN KING BANANAS of
ABE SCHEFMAN & CO.
Wholesale Fruits and Vegetables
22*24-26 Ottawa Ave. Grand Rapids, Mich.
WHEN YOU THINK OF FRUIT—THINK OF ABE.

You’ll be surprised when you see our stock of Store and Office
furniture.

Five floors crowded full. Sold for cash or on easy payments.
Come in and see us when in the city.

GRAND RAPIDS STORE FIXTURE CO.
7 lonia Ave. N. W. Grand Rapids, Michigan

M. J. DARK & SONS

GRAND RAPIDS, MICH.

Receivers and Shippers of All

Seasonable
Fruits and Vegetables

We are in the market to buy and sell
POTATOES, ONIONS, BEANS, FIELD SEEDS

Any to offer, communicate with us.

Mosele

GRAN

pinm™ gt 2 r
Hilton Ave. 4 Railroads.

Brothers,

RAPIDS. MICH

MILLER MICHIGAN POTATO CO.
Wholesale Potatoes, Onions

! Correspondence Solicited

Frank T. Miller, Sec’y and Treas.

3 #

- FLOUR

IDEAL
BREAD

MAKES
THE

BLUE Biu e Greess Better
Butter

GRASS
STANDS FOR QUALITY Better

EVAPORATEP ,
u, KentStorage®S B
SSRGSy PIEs:

IN DAIRY PRODUCTS8 M

Milk

The Repeat Sales makes It profitable for “Grocers” to handle these lines.

GRAND RAPIDS - BATTLE CREEK
TV/ioiejiale JH stari/tutorcs



Frequently the Man and Not the Soil.

Grant, May 30—It is noted that
much is being said in the newspapers
about the worthless lands of Michigan
and that many poor men have been
swindled out of what little they pos-
ssesed by outside sharks engaged in
the real estate game.

No doubt a great deal of this is
true. There are lands in our State
which cannot be profitably worked,
more especially by men of small
means, because it would require the
expenditure of a small fortune to
bring up these soils to the producing
of profitable crops.

It may well be admitted that there
are some unprincipled scoundrels out-

side the State who do bunco land
buyers. . .
evertheless much of this fling

about worthless soils is pure bunk.
It is not always the poorness of the
soil that drives the homeseeker away
at'ler a squat of a few months or years
on land bought of land speculators.
The heavy soils of Michigan were
an invitation to the farmer to go in
and win. He did make a home, he
did succeed in small measure because
of the almost inexhaustable richness
of the virgin soil. Not far away, on
similar soil, another man gifted with
the grit and intelligence to do the
work as it should be done, and with
the mind clear as to what he wished

to accomplish, builded a splendid
home; became independent in fact,
with all the comforts of a modern
residence.

The other man, while he existed,
and did not leave his land, was yet
a plodder in the old furrows of his
fathers and got nowhere in the world.

It was the man and not the soil.
On the clay soil the man of sloth
clung to the place. He did garner
crops enough to live, therefore he was
provided with shelter and a humble

home.

The first man, had he squatted on
some one of the now deserted sand
farms of Michigan, would have work-
ed his way through, built up the soil
and in the end builded himself a fine
and prosperous estate.

This has been done; is being done,
in fact, every year. Too many
scratch farmers have taken up with
the cheap sandy soils of the State and
failed to make good. It is not the
fault of the soil, but of the man. The
openings soils along the lake shore
are mostly too thin and worthless to
be worked to advantage, but the cut-
over pine lands farther inland are
very much better, and it may be set
down as a truth that wherever large
pines grew there you will find a soil
worthy the task of the husbandman.

As for fruit growing the sandy soils
are the best. By sandy soil | do not,
of course refer to the drifting sand of
the lake shore, but rather of that sand
which grew immense forests of the
finest white pine in the Nation, a soil
with a clay subsoil (and there is much
of it in the Sta‘e lying idle, consider-
ed unprofitable to work), all because
the right man has not taken hold of

On this despised sand of Western
Michigan the writer has raised the
finest Worden grapes which ever
grew. Many who tried the clay soils
for this fruit told me their success was
limited, not to be compared with mine.
Since these farmers bought heavily of
me, | am convinced they told the
truth.

As for peaches, nowhere does this
fruit grow to such perfection as on
the cut-over lands of Michigan. The
finest Elber'as flourish in an amazin'-
manner. Both in size, color and
flavor, they beat the heavier soils
hands down.

Perseverence in the right direction
will accomplish wonders. One man
had forty acres that was clay soil save
an elevated spot of some three acres
which had failed to produce paying
crops for a number of years, the spot
being light sand.

Being a practical farmer the owner
experimented with this supposed
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worthless plat. He planted corn. Got
stalks a foot high with no ears.

“You’ll never raise a cent’s worth
of stuff on that measley sand.” de-
clared his neighbor, “John quit trying
long before he sold to you.’

This was true, but the new farmer
disliked to have this barren spot dis-
figuring the center of his farm; there-
fore he bought commercial fertilizer
and tried that. -All to no purpose.
The farmer decided that it was green
manuring that was necessary. He next
tried clover. This refused to grow
except in isolated patches.

His only show was to try field rye,
which he did. The rye grew; he
turned it under, dragging thoroughly,
sowing oats. "these came up strag-
glingly, but our farmer was not dis-
couraged. Since the main part of the
land was good, he could afford to
waste a little time on what his neigh-
bor called worthless sand. After two
years of rye, the humus in the soil
was sufficient to get a catch of clover.

After two crops of red clover were
turned under, he planted corn again
and won out. He told me afterward
that that sandy knoll was now the best
land on the farm. So much for
despised sands of Michigan.

Oft times it is the man and not the
soil. Timer.

California Lemon Crop One-third of
Normal.

El Cajon, Calif., May 24—I note
what you say in the Tradesman about
the effect the temperature in the East
has had on the price of lemons. It
was just about this time last year that
a hot spell started. The sudden de-
mand uncovered a shortage in the
warehouse supply of domestic lemons
and, as the importers had not antici-
pated the conditions, they were with-
out any reserves. The price shot out
of sight. California growers who had
warehoused any of their crop realized
a fair profit, but few of them held on
after the price reached about $9.
Many had not even cleaned their trees
of the tree ripe and tree cured fruit.
This was bought up by speculators at
fair prices to the grower, but the con-
sumer paid enormous prices until the
importations began to come in.

From all | can learn, the California
crop seems to be about one-third of
normal. Half of > has already been
absorbed. So it looks as if there
would be a real shortage of domestic
lemons. But importers were warned
by the freeze and, no doubt, are pre-
pared with a supply which will be
ample if the price gets much above $9
or_$10. i X

The frost cleaned this valley of is
lemons to a finish. All this district
has been regarded as “frostless” and
no orchard heaters are ever used. In
Orange, Los Angeles and Riverside
counties a large number of the ranches
are equipped with heaters, and some
of them saved their crops. Others,
with good heating equipment, saved
practically nothing. South of_ this
valley but few orchards were injured.
Lemon Grove’s crop escaped; so did
Chula Vista’s, but the plantings in
those districts are not very large as
vet. J. Elmér Pratt.

Shrimp Market Unsettled.

New pack shrimp, which is canned
alng the Gulf of Mexico, and to some
extent on the lower Atlantic Coast,
has been curtailed, especially in Mis-
sissippi and Louisiana, by high water,
which has inundated the factories.
Many canners are not able to oper-
ate. Those in Alabama and along
the gulf coast of Florida and on the
Atlantic Coast, have been crowded
with offerings, while others are ac-
cepting business only subje.ct to pack-
ing. Spot stocks were cleaned up at
the time there was more or less of
a panic to sell, leaving the situation
very much unsettled.
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PIOWATY METHODS

INSURES

PLEASURE AND PROFIT

TO YOUR

FRUIT AND VEGETABLE DEPT.

M. PIOWATY & SONS, of Michigan

$500!

One of our Michigan sole agents
who has increased his tea and
coffee business over 500 per
cent, since handling our line says
that a competing grocer stated
he would give $500.00 to secure
our agency.

if you will agree to push the sale
of our famous brands in prefer-
ence to all others we will give
you the exclusive agency for our
line in your town, providing no
arrangement is now in effect.

Write for particulars.

Chase & Sanborn

CHICAGO

""Yellow Kid” Bananas

smooth as a glove

Bananas which are always bright, clean and
attractive. Ripened correctly, handled care-
fully and always most delicious to eat.

Many recognize these distinctive qualities.

"Yellow Kid” Bananas
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Incidents of Pioneer Days on Grand
River.
Redford, May 30—Sir John Dun-
ham, of the English nobility, was

born of Irish ancestry and, after ac-
quiring the distinction of being a
poet and an “Oxford man,” he died
about 300 years ago and was buried
in Westminister Abbey.

Unfortunately, he evolved the ap-
pended lugubrious metaphor.

“Actions of the last age are like the
almanacs of last year.”

| do not accept the sentiment thus
expressed and | plead for pardon for
rescuing it from the obscurity of a
large volume of “quotations. t

Moreover 1 am fully convinced tha.
the general reading public will not
a]P]J_JIaud_a declaration so bigoted as an
affirmation.

For example, ask any of the few
who have treasured tiie recollections
as to the dearly serene, upright, in-
dustrious old gentleman who, fifty-
five and sixty-five years ago, was their
village shoemaker; the man to whom
they carried their skate straps and
their copper toed shoes when they
were in need of repairs; the man who,
refined, exceptionally intelligent and
keenly alive to the interests of the vil-
lage and of our country in general,
was a delightful friend and neighbor;
a man who was the good genius oi
all the children at “Steele’s Landing,"
as it was called originally.

H was also one of the dependable
and devout workers and supporters of
the Lamont M. E. church and his
home was away at the West end of
Broadway, in close proximity to his
beloved church, where | met him for
the first time because his shop was
there.

Very soon thereafter, because the
village was in one of its early growing
impulses, he had moved his shop to a
frame building on the flats about 200
feet from George Luther’s store and
fronting on the lower road and just
under the hill, where Miner and “Leet”
Hedger had their homes.

Fully realizing that it is about time
I should give the name of the dear
old patriarch, | confess that though
fondly do | treasure his memory, 1am
—and always was—aquite in doubt as
to the spelling of that name. We
children—and everybody else, it seem-
ed—'invariably referred to him as
Uncle Tommy Castle” and were con-
tinuous in our dissent as to whether
he spelled it “Castle” or “Cassel” or
otherwise, even.

The dominant facts were that we
were always welcome at the shon
where we were royally entertained.
There we were taught how to grease
our boots and also that il was “best,
in winter time, lo grease ’em every
day.” We were allowed to scrutinize
very closely the process—with cheery
explanations—as to the making of
“waxed ends;” there we were caution-
ed against holding our foot-gear “too
closely lo the fireplace” in drying the
grease into the leather. And incident-
ally and earnestly, we were urged to
give all our attention while at school
to what “the teacher says and if you
don’t understand, ask about it.” Bu,
to Uncle Tommy withal, we have to
thank for his warnings as to the river
and the bayou.

The bayou developed largely
through the needs of the sawmill
built and operated by Mr. Steele. It
ex'ended along the South side of the
river, from the mill and landing, South
to a point just beyond the school-
house and back of Grandpa Hedges
farm and home, covering, perhaps
twenty or thirty acres, and braced by
booms on its river side, it was used in
summer time for harboring sawlogs.
In winter time it served the girls and
boys as'a skating park. Al hough
covered with thick ice, the frozen
water had not harvested the cat-tails.

There the tall stalks stood, quite
above the shoulders of the youngsters
so that it became necessary that we
should do a considerable amount of
pioneering with axes, hatchets and
Jack-knives, clearing away, in the
paths, of the weedy stubble. For-
tunately there were, at intervals, quite
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large areas wholly free from the cat-
tails so that by clearing open passages
from one to the other of such
“islands.” we thus obtained a very
considerable available mileage; a mile-
age interlocking and exciting, so that,
as a skating rink, it possessed a multi-
tude of excep:ional sport resources.
Excepting the occasional tumbles
through carelessness or through send-
ing our steel runners across upstand-
ing stumps of the harvested weeds,

the most exciting incident | can re-
call was dubbed “Our Cub Bear-
Chase.”

Through a day of much moderated
temperature resuming in a pronounced
thaw of the surface-ice and followed
by twenty-four hours of bitter cold
and freezing weather, our skating
park was in fine order, with fully
fifteen or twenty boys skating joy-
ously when, one of the older boys
came upon a cub bear feeling his way
along one of our open paths. Within
half a minu e the entire group, with-
out consultation or plan, was in chase,
i he poor little cub was not only
scared but he could not, if his pursuers
came too close and he wished to make
a turn or stop—negotiate the change.
His claws would not “catch” securely
on the ice. He had to slide a few
feet. And so, after ten or fifteen
minutes of loud hurrahing and un-

ecessful grabbing, the poor little
chap was captured. He was securely
housed in a well built and secure sheep
pen on the Hedges acres, with a
sufficient force of watchers to prevent
his escape. ‘

Presently, the news having been
widely circulated fathers, mothers a;d
elderly brothers and sisters began to
appear and anxious enquiries as to
the Mother Bruin were made.

The thought of a mother bear being
in the vicinity had never occured to
the captors. But the weird and thrill-
ing possibilities, in case she was near
at hand, were, with seeming malignity
and genuine pictures of horror
drawn, with reflections of careless
stupidity added to the general excite-
ment.

Suffice it to say that the baby bear
passed the next three or four days in
quiet security and an abundance of
food and drink, to say nothing of the
multitudinous attention paid by scores
of visitors and the day following the
event several citizens armed with
rifles and accompanied by dogs made
a careful search of all the surround-

ing country, embodying several secl
tions of land, but without success.
And | believe that the cub

fell to the ownership of James, the
youngest son of Grandpa Hedges. It
was estimated by men who knew the
wilds and their frequenters that the
cub was from four to eight weeks old,
and | think the estimate was very
moderate. Chas. S. Hathaway.

Lobster Prices Set Bad Precedent.
Opening prices on lobster, substan-
tially higher than last year, show the
drift of the market on the favored
packs of canned foods. First, as-
paragus started off above the 1921
level. Then Hawaiian pineapple fol-
lowed with even a greater relative
advance, and now comes lobster. In
all three lines, although there has
been grumbling at prices, contracts
for stocks bought subject to approval
of prices have been confirmed. Lob-
ster values are called dangerously
high by some buyers, but packers
say that they will be able to sell all
of their product to the domestic and
to the export trade. What bothers
buyers next to the prices they have
paid for lobster and pineapple is the
effect of these values on canners of
other commodities.

Develop the agreeable habit and
make yourself cheerful with people,
and they will like to buy from you.
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Ryzon

BAKING
POWDER

Order
from your
jobber today.

K tajs

May 31, 1922

m

RYZON-raised cakes
keep fresh longer.
The special process
of manufacture is
the reason.

Ryzon, a slow,
steady raiser, has
greater raising
ﬁower. Provides
ome baking in-
surance—no bad
luck. You may
mix batter today.
Set in cool place,
bake tomorrow.

aujgki]j

NONEB ETK/IEnFiATANYPRICEJ

mjMjjuad

SOLD BV GROCERS EVERYWHERE

Make a
well-matched pair
any grocer
can drive
without blinders

AND “GET

THERE"

Distributed at Wholesale by

JUDSON GROCER CO
GRAND RAPIDS, MICH.

Victor Flour

“The Flour You Can
Safely Recommend”

It gives satisfaction
wherever it goes.

The Crete Mills

W. S. CANFIELD

Michigan Representative
205 Godfrey Bldg.
Cor. lonia and Monroe
GRAND RAPIDS MICHIGAN

.Co.

N

WatsonHfiggreMg
Merchant
Millers

OwnedhyMesduata

Products sold by
Merchants

Brand Keoonuneoded

.tyMerdants

PackedIn SAXOLINPaper-lined
Cotton, Sanitary Sacks
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Who Makes the Dirty Pool of
Politics.
Grant, May 30—Once upon a time

a poli.ical candidate came to a small
Western village to speak for his party
and at the same time add a good word
for himself. He had been a spoils
politician all the days of his man-
hood, therefore seemed to think he
had a right to interpret the tnoughts
and intents of others.

The week before a Baptist minister
had addressed a large body of citizens
on the political issues of the day and
had flayed the opposition most un-
mercifully.

Some, 'he said, objected, holding up
their hands in holy horror at signt of
a minister of the gospel taking part in
a poli.ical campaign. Yet he declared
there could be nothing plainer Ilian
that it was the duty as well as the
privilege of every American citizen, be
he preacher or car driver, to taxe pan
in the politics of the day.

It the best ci.izenship refused to
take a share of the burdens ot govern-
ment, what would the end be? Plainly
the preacher was right, and yet tne
eaforementioned political pleader sneer-
ed very cuttingly at a Baptist minis.er

taking part in the “dirty pool ot
politics.” . i
Someone might have pertinently

asked the gen.leman who made the

pool dirty? Surely not the man of
God, but rather "such wunprincipled
rapscalllons as himself, who went

about the State preaching love tor
“the poor man,” taking unto himself
all the virtues of the occasion, leaving
only hllh and vileness for .he othei
fellow.

There are politicians and politicians.

The reason so much has been said
about the villainies of politics is not
because politics in itself is vile, but
for the reason that scheming tricksters
have made it a point to enter into the
shuffle, confining their speech to vu-
lification of their betters, folding the
cloak of lordly impeccability about
themselves, smiling benignly on the
assembled voters as much as to say,
“If you seek all that is good and holy
in_tne land take me!”

Tne hol.er than thou people are the
ones you need to watch. \Ve have
them in every walk of life, not only
among politicians, but entering into
the business and professional activities
down even to the ones who work in
our shops and factories.

The position a man holds by no
means recommends him to the good
graces of the community; it is solely
tne man himself that counts.

The political palaverer seems to
hold the boards most conspicuously
just now. It is, indeed, a marvelous
oppor.unity for the political mounte-
bank. The world war made oppor-
tunities for such of the population as
seeks to ride into public place by de-
ceiving the multitude.

We have such here in Michigan as
well as in every state in the Union.
Political quacks are out just now
making the welkin ring with the holy
anthems of their own goodness. Those
who seek office in their own good
right. Those who have shown by
good and faithful service to the public
that they are entitled as good and
faithful servants to a renewal of trust
are let these spindle-minded reform-
ers’ tell ft, unfit for the further suf-
frages of the people.

Look at me. | am the man you
want. | never spent an unholy dol-
lar in my life. | scorn the lucre of
the briber. | believe that all money
spent in an election contest is tainted
and the spenders little less criminal
than occupants of penitentiary cells!

Isn’t that grand? How convenient
for the voter to have this good man
go around telling them how good and
undefiled he is compared with tha:
other man who seeks the same office
he_is after

The pool of politics may be dirty,
but it is the men of unprincipled
minds who make it so. The holier
*than thou charlatan who beslobbers

" himself with praise and denounces h.J
opponent.
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One of these goody, goody poli-
ticians, who has been an “office-holder
all his days, is now seeking a higher
niche, not being able to conduct his
campaign decently, he climbs all over
the man higher up, seeking to beslime
the latter with sneaking liuetido and
basic falsehood unworthy the brain
of a moron.

The quack reformer is the man
who blackens the waters of politics.
He seeks to en.er into political suc-
cess through the downfall of better
men than himself.

Mud-slinging these days is seldom
successful in convincing the American
voter. What he wa .ts is hones.y in
public servants, an enduring desire to
enact Iegislation which will inhere to
the public good a..d make for be ter
government in eve.y part.

It may be admitted that such a
legislator is indeed rare, yet there are
some and of these we should seek to
hold them where they are and add to
their number as fas. as possible. It is
not safe to throw out a tried and t.ue
servant and put a political mountebank
and dead-beat in his place. VVheu
this is done the public service suffers
in _consequence.

When you hear a business man
ridiculing or defaming a rival by word
of mouth you may set it down that he
is the man who needs watching. In
political life it is the same. Watch the
fellow who defames his competitor
and give him the black ball when

Gold Moving To the Orient.

In April the imports of gold into
this country amounted to only $12,-
000 000, compared with $33,000,000 in
March and $80,000,000 in April a year
ago. The check of imports will not
be regretted, for it is no secret that
the enormous holdings of the yellow
metal in this country, when it is badly
needed overseas to assist in repairing
the ravages of war, is giving financial
leaders a difficult problem to solve.
The importation of gold was not only

less in April, but there was a con-
siderable increase in our exports to
British India. For March and April

the total movement of gold from this
country to British India was about
$1,000,000, three-fourths of which was
shipped last month. There is an even
heavier movement of gold from Eng-
land to India, and this accounts in
part for the check to imports into the
United States. The steamship Egypt,
which sank'some days ago off the
island of Ushant, was carrying about
$4,000 000 in gold to India. This is
not the period for the seasonal move-
ment of gold to the Orient, but it is
presumed that India is now replacing
the gold which was drawn from the
country during the industrial depres-
sion of 1920-21. The inhabitants of
India, like all backward peoples, are
hoarders of specie, and the stocks
which are now going there will prob-
ably be employed in the customary
way. Of the total gold shipments
from London last week about 92 per
cent, went to India.

Y our Best Sales Booster

"Quality,” says O. S. Marden, “is the
best salesman in
the world, because
it makes a satisfied
customer and only
a satisfied custom-
er will come back
again.”

VAN DUZER’S
Certified Flavoring
Extracts

are generally acknowledged to be the
leaders in "their lines. In purity,
strength and richness of flavor they
are unexcelled.

Van Duzer Extract Go. springfietd, Meat*
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JUDSON GROCER CO.
GRAND RAPIDS, MICHIGAN

To Those Who Have
Money to Invest

We are always in a position to offer good dividend paying
stocks. At this time in particular we are in a position to offer
an exceptionally strong investment.

Write us for our offerings.

F. A. SAWALL COMPANY
313-314-315 Murray Building Grand Rapids, Michigan

RED EDGE AND VENTIPLEX
SWEAT PADS
Will take good care of your orders.
HORACE D. SHIELDS

Jobber of Saddlery Goods and Auto
Trimmers’ Supplies

We are making a special offer on

Agricultural Hydrated Lime
in less than car lots.
A. B. KNOWLSON CO.

Grand Rapids Michigan 6-8 Commerce St. S.W.  Grand Rapids, Michigan
You Make
Satisfied Customers
when you sell
refrigerators SUNSHINE”

for ALL PURPOSES

Send for Catalogue

FLOUR

Blended For Family Use

The Quality Is Standard and the
Price Reasonable

No. 95 for Residences

No. 53 for Hotels, Clubs,
Hospitals, Etc.

No. 72 for Grocery Stores
No. 64 for Meat Markets
No. 75 for Florist Shops

Genuine Buckwheat Floor
Graham and Corn Meal

J. F, Eesley Milling Go,
The Sunshine Mills
PLAINWELL. MICHIGAN

«UCRAY REFRIGERATOR CO.
2244 Lake St., Kendallvllle, Ind.
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Gabby Gleanings Ftom Grand Rapids.

Grand Rapids, Way 30—The writer
has recently conic in contact with
many of the members of the United
Commercial Travelers who are not
wearing the button of our order. In
most cases the excuse given is that
they just changed their clothes and
forgot to transfer the button to the
coat they were wearing. While these
same members are to be congratulat-
ed that they have two suits of clothes,
yet when they make the change from
one suit to the other it is just as im-
portant that the U. C. T. button be
transferred along with their pocket
book and other utensils necessary in
the daily routine of their business life
on the road. Remember, brother
counselors, by wearing the button
you are advertising the fact that you
are a member of the only exclusiye
traveling salesman’s organization in
this good old United States of ours.

Roy B. Parmenter, one of the oldest

members of Grand Rapids Council, is
back with the Grand Rapids Brush
Co. and expects to cover his old ter-
ritory as soon as manufacturing is re-
sumed.
All of the steam laundries of Grand
Rapids and in other cities of the
State are continually overlooking the
fact that the war is over and have
not yet reduced their prices in pro-
portion to meet reductions in prices
by every other line of business.

Two more of our popular young
members of Grand Rapids Council
Joe Stevens and Ray Bentley—are
planning on attending the big conven-
tion at Muskegon.

A Grand Rapids traveling man hired
a laborer to spade his garden. Ihe
man went to work Wednesday and by
Friday night had spaded less than half
the area of the garden. He drew $3
per day for the three days he put in
on the job. The employer was so
disgusted with the progress of the
work that he put on his old clothes
Saturday morning and completed the
job in three hours. In other words,
he did more in three hours than the
union man who was accustomed to
the work did in three days. Yet we
wonder why everything costs so much
nowadays. The answer is found in
the union card and the union button.
Destroy these emblems of anarchy
and slackerism, and efficiency will

gradually take the place of botch
workmanship and loafing methods.
Thomas B. Ford, who has been

sundry salesman for the Hazeltine &
Perkins Drug Co. for the past two
and one-half years, has returned to
his former employer, the National
Manufacturing and Production Co.,
which acts as distributor for thirty
different lines. His territory includes
the entire State.

There would be a big difference in
sales records if salesmen worked as
diligently on hard prospects as they
do in hunting easy ones. The harder
the nut the sweeter the meat.

If we would all stop sopping up
vinegar things would be better. Sob-
bing never got anybody anything.

Isn’t it tiresome to hear some folks
talk knowingly about things they
know nothing about?

The things your boy tries to slip
over on you to-day are the same old
tricks you tried to pull on his grand-
pa. In these days, however, we have
traffic cops and speed limits.

A nation, like a horse may be led
to water. You can’t make the horse
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drink, nor can you stop the nation’s
drink.

“Wisdom is knowing what to do
next; skill is the knowing how to do
it, and virtue is the doing of it.”

“It is a mighty good plan to hold
on after the point is reached where
the other fellow lets go.”

A salesman walked into a grocery
store and without saying a single
word, took a can of bulk biscuits from
the shelf. While the grocer’s eyes be-
gan to bulge, the salesman silently
arranged the goods on the counter,
filled some glassine bags with biscuits
from the can, and placed over them a
display card reading: “Twelve for Five
Cents.” When the grocer’s curiosity
exploded, the salesman explained: “I
fixed up one of these displays last
Saturday for one of my Hamilton
customers and he sold three cans of
bsicuits and nearly 100 biscuits.” The
merchant was interested and placed
a good sized order in anticipation of
what the display would do.

One of the most important mem-
bers of the sales staff of the National
Biscuit Company is the special sales-
man. He is under the control of the
district sales manager and is a man
who has been chosen for his particu-
lar ability. He represents the highest
type of National Biscuit Company
salesmanship. He works with the dis-
trict salesman in the capacity of
teacher and guide. On Monday morn-
ing he starts out with a salesman and
stays with him an entire week. He
studies his methods, gets a line on his
sanding with the trade, and looks
over his territory thoroughly. If he
finds that a salesman is getting care-
less with a certain department, he calls
attention to his mistakes and shows
him how to correct them. All during
the week the special salesman studies
the territory and does everything pos-
sible to familiarize himself not only
with the salesman, but with his whole
territory. At the end of the week, the
special salesman, who by this time has
a good line on both salesman and
territory, holds a conference with the
sales agent and the salesman. The
sales difficulties are gone over, atten-
tion is called to the things in which
he excells and any knotty problems
of the territory discussed. The infor-
mation obtained is embodied in a re-
port which is sent to the home office,
a copy being kept by the sales agent.
This work would be was ed. were it
not followed up by the sales agent.
Two or three weeks after the special
salesman has departed, the sales agent
goes out over the territory and dis-
covers hew well the salesman has ap-
plied the lessons he has learned. Six
months later the special salesman re-
turns and spends another week with
the salesman. In this way he gets an
accurate check on the abilities of the
man—and can make recommendations
for promotion and improvement.

Every individual is under as much
obligation to keep his place of oc-
cupancy free from fire hazard as he
is o keen his body free from disease.
Fire prevention is simply good house-
keeping upon a larger scale.

Modern business could not exist if
every man thought and worked and
lived alone. Are you reaching out for
your business or are you sitting in
your shell waiting for the sheriff to
padlock the front door?

Just because the farmer is down in
the mouth is no reason why the Na-
tion should lie down and cry yvith him.
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Add Ten Pay Checks

To your pay roll by enrolling for

SUMMER SCHOOL

JUNE 5, JUNE 19, JULY 5, and
JULY 17 are good dates.
Why not get the start of the less am-
bitious?
Why not start earlier and earn $200
more?
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Graham & Morton

» CHICAGO
$3 95 $7.30 7'

MICHIGAN RAILWAY LINES
BOUT TRAIN 8 p. m—G. R. Time
Sundays — Tuesdays— Thursdays

Day Trip Saturdays
BOAT TRAIN 10 2. m.—G. R. Time
FREIGHT RATES LOWER~

MICHIGAN RAILROAD
Foot Lyon St., Citz. 4322, Bell M 4470

GRAHAM & MORTON
Pantlind Hotel Lobby
Citz. 61111 Bell M 1429
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Be a big brother and lend a helping
hand over the tight places. Maybe
you could offer him suggestions that
would help matters considerably, pro-
vided you studied his side of the story.
Many grain farmers have made ready
cash out of dairy produce. Are you
plugging for dairy farming in your
community?

Americans are the best feeders in
the world. Our tables groan from the
weight of good things to eat. Conse-
quently a lot of us eat more than is
good for us and we get to be chronic
dyspeptics. Dyspepsia and grouch
are never separated. The last few
years have been a big feast for most
dealers and now comes the aftermath.
The doctor gives pepsin to start action
and the merchant gives pep. Grouches
and overstocks can’t last long in the
neighborhood of peppy people. Swal-
low the bitter pill of last year’s losses
and inject some pep and activity in
your business and advertising. Oil up
the old cash register and go out and
get your trade. Believe us, it will
have to be brought in. Sitting around
waiting for business won’t put a
penny in the bank or a sale on the
books.

Mark Twain used to edit a country
newspaper. One day he received a
letter from one of his subscribers say-
ing that a spider had been found in the
paper when it was received, and he
asked if that was good or bad luck.
Mark Twain wrote back to his sub-
scriber:  “Finding a spider in your
paper was neither good nor bad luck
for you. The slider was merely look-
ing over our paper to see which mer-
chant was not advertising, so that he
can go to that store, spin his web

across the door and live a life of un-.

disturbed peace ever afterward.”

Too many men to-day are like the
brakeman who apolied for a new
position. “If you work for this road,”
the superintendent told him, “you will
have to keep very early hours.” Oh!
that’s all right,” was the reply. “You
can’t quit any too early for me.”

Pity the man who does liot adver-
tise because his business is so well es-
tablished that he does not need any
more. In 1907 the manufacturers of
one of the best-known washing
ﬁowders issued a statement that they

ad become so well known, and their
product led the field to such an ex-
tent and was so thoroughly estab-
lished that they did not need to ad-
vertise. Seven years later they went
into bankruptcy and were sold out
for a song, in spite of the fact that
they had had the best-known product
on the market.

There is a wide-open opportunity
in America to-day for a young man
to succeed in business who is willing
to work hard—chiefly, perhaps, be-
cause there are so few who really are
willing to work hard. In the last
five years, to my knowledge, | haven’t
met a young man who is willing to
work as hard as | had to. | have
met a lot of union slackers who were
looking for ten hours’ pay for seven

hours’ work—and very indifferent
work at that. | have met hundreds of
young men who could noi be at their

desks at 8 o’clock in the morning, be-
cause they were chasing with pleas-
ures and smoking cigarettes until
midnight the day before; | have met
a great many advocates of the mini-
mum wage; | have met many who
are willing to believe there is some
Svengali method by which a man can
make a fortune. But it has been a
long time since | set my eyes on a
young man who wanted to work eve-
nings. It was working evenings that
put me in business; the days were
not long enough.

That in man which does not perish
is his personal influence. Since we
are creatures of environment and
heredity, if you wisely shape the en-
vironment of those about you and
transmit that which is good to your
—and their—posterity, you will live.
And the waves of time shall dash im-
potently against your life, next year
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and next century. You will be living
ten generations hence, in ten thou-
sand or ten times ten thousand de-
scendants of yourself and of those
whose lives your life beneficently in-
fluenced. And you cannot buy life
with gold nor with great works that
pay dividends in dollars, but with
service and self, coined into deeds of
unselfishness.

A man goes into a hat store to
buy. He is shown a half-dozen dif-
ferent shapes and styles. Which hat
will he finally decided on? “A man
will usually pick out the first hat
shown him,” explained a veteran
salesman in a Monroe avenue hat
store. “At least, thats true of the
middle-aged man. He may apparent-
ly hesitate between two or three va-
rieties, but in eight cases out of ten,
he will choose the first hat he tried
on. Here’s the explanation. The
clerk sizes him up the moment he en-
ters the door. He shows the cus-
tomer a hat like the one he is wear-
ing. The shapes tried later look fun-
ny to the man because he is not used
to them. So he buys the first one
shown.”

Walter K. Plumb, Manager of the
National Co-operative Oil Co., leaves
the city June 4, accompanied by his
wife, for New York, where his son,
Kenneth W., will graduate from Co-
lumbia College on the advertising
course June 6. The son has already
been engaged by the Eastman Kodak
Co. to take an important position
with that organization. June 14 the
second son, Robert L., will graduate
from the University of Pennsylvania
on the business efficiency course. He
will go with the Bell Telephone Co.,
at Philadelphia. The family will then
proceed to Northampton, Mass., where
the daughter, Eugenia, will complete
her junior year at Smith College.

About two months ago a lot of the
fellows began to think they would be
following a slow procession from John
D. Martin’s home, but we are very
glad to see John regaining his good
health again. John is going to the
Grand Council meeting at Muskegon
this week and will take his place in
any debates or discussions on the
floor of the convention which has any
bearing on the Grand Council. He will
also render the report from the Grand
Council Committee on Hotel, Bus and

Ba(ggage. XT .
.~ B. Tokens succeeds Charies Nut-
hall as traveling representative for
the Grand Rapids Dry Goods Co. in
the territory from Grand Rapids to
Sturgis. Mr. Tokens has worked for
the house in varying capacities for
several years. Mr. Nuthall retires on
account of impaired health.

M. D. Estel succeeds Eli Halberts-
ma in the Ludington territory of the
Grand Rapids Dry Goods Co. Mr.
Estel has been employed in the house
for the past six months. He will
continue to reside in Grand Rapids.

Floyd Osborn has put in a stock of
shoes and rubbers at Freeland. The
Hirth-TCrause Co. furnished the stock.

Lee M. Hutchins is down for a
talk to the members of the Grand
Council, U. C. T., at Muskegon Thurs-
daz evenjng.

ocal jobbers were shocked Wed-
nesday morning to learn of the death
of Raymond H. Merrill, 45 years old,
a prominent merchant of Grant for
the past ten years, who died sudden-
ly Wednesday morning while on his
way to his store. Mr. Merrill, who
has been in ill health for some time,
was taken violently sick while in an-
other store and died within an hour.
He was at one time President of the
village.  Besides the widow he is
survived by a daughter, Isabelle, 12,
and his father, the Old Timer of the
Tradesman.

Grand Rapids Council has added
John B. Olney to the hotel committee,
which will give him a chance to work
with John D. Martin in actually se-
curing for the U. C. T. boys some of
the concessions the hotel committee
of the Grand Council imagines it se-
cured. John B. Olney.
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Review of the Produce Market.

Apples—Box apples from the Coast
command $5@5.50 for Jonathans and
Spitzenbergs.

Asparagus—Home grown $1.40 per
doz. bunches.

Bananas—7@7j"c per Ib.

Beets—$2.25 per hamper for new
T exas.
Butter—The market has dropped

down 2c per Ib. during the past week
and is quite likely to go lower, now
that the period of greatest production
is nearing. Local jobbers hold extra
creamery at 33c in 63 Ib. tubs for
fresh, and 30c for cold storage; 34c
for fresh in 40 Ib. tubs. Prints, 33c
per Ib. Jobbers pay 15c for packing
stock.

Cabbage—$4@4.25 per 100 Ibs. from
Mississippi; Tenn., $2 per 50 Ib. crate.

Carrots—$2.25 per hamper for new
Texas. .

Cauliflower—Florida, $3.25 per case
of one dozen heads.

Celery—Florida, $7.50 per crate of 4
to 6 doz. stalks.

Cucumbers—Illinois and Indiana
hot house command $1.25 per doz.
for fancy and $1.50 for extra fancy.

Eggs—The market is steady at
prices ranging the same as a week
ago. The consumptive demand is
about normal for the season and the
supply is considerably in excess. The
speculative demand is keeping the
market much higher than it was gen-
erally anticipated. There are at pres-
ent more eggs in storage than there
ever was in the history of the country.
We look for prices to remain about
as they are for the coming week.
Local dealers pay 22j4c, cases in-
cluded.

Grape Fruit—Present quotations on
Florida are as follows:

46-54 $6-25
64-70-80 7.25
96 6.25

Green Onions—Silverskins, 25c per
doz. bunches.

Lemons—The market is firm, with
an upward tendency. Sunkist are

still being quoted as follows:

300 size,perbox -------mmmmmmmomoeeo $9.00

360  size,perbox --------mmm--mmmee-eee- 9.00

270  size,perbox -----m---m--mmeeemeeee- 9.00

240  size,perb 0 X ---m--mm —mmmmmeemeeee- 8.50
Choice are held as follows:

300 size,perb 0 X --------oemeemmoeee- $8.50

360 size,perbox -------m-emeeemmeeemees 8.50
Lettuce—Hot house leaf, 12c per

Ib.; Iceberg from California, $5@5.25
per crate.

Onions—Texas Bermudas, $2.50 per
crate (about 45 Ibs.) for yellow and
$3 for white; California, $6 per 100
Ib. sack.

Oranges—Fancy Valencias are now
held as follows:

90 and 100
150, 176 and 200 __

$8.50
8.50

WE OFFER

33
216 e R 8.50
252 8.50
288 7.50
324 7.00
Sunkist,- $1 more than Fancy.
Parsley—60c per doz. bunches.
Peppers—Florida, 75c per basket.
Pieplant—$1.40 per bu. for home

grown.
Pineapples—Cubans are still selling

on the following basis: r
24s $6 00
30s e e 5.50
36s 5.25
42s e TR 4.25
Plants—Current prices are as fol-
lows:
Asters $1.75
Cabbage 1-25
Peppers 1-25
Salvia 2.00
Tomatoes 1-25
Geraniums 2.25

Potatoes—OId are selling at 75@80c
per bu. Florida command $2.75 per
bu.

Poultry—The market is very much
lower, owing to heavy receipts dur-
ing the past week. Local buyers pay
as follows for live:

Light fowls 16¢
Heavy fowls 22c
Light Chickens ---------mmmmmmmomeeeeee 16¢
Heavy Chickens, no stags--—----—--- 22¢c

Radishes—40c per doz. bunches for
home grown hot house.

Spinach—$1.25 per bu. for
grown.

Strawberries—Home grown $2@2.50
per 16 qt. crate. The crop is report-
ed large in volume and fine in qual-
ity.

Sweet Potatoes—Kiln dried Georgia
command $2.50 per hamper.
Tomatoes—$1.40 per 6
from Florida and Texas.

W atermelons—50@60c a piece for
fine stock from Florida.

home

Ib. basket

Banana Crop Infected.

The outbreak of Panama disease in
banana producing districts of Jamaica
has taken a serious turn, according to
an official statement by the Director
of Agriculture. New areas are be-
coming infected, and planters are ap-
prehensive that unless the disease is
eradicated Jamaica will cease to pro-
duce bananas in large quantities within
a decade. The colony supplies about
one-third of the bananas consumed in
Europe and North America, and the
ten to fourteen million bunches of
fruit sent away in a good year bring
about £2,000,000 to the island. The
Government has decided to appoint an
advisory committee to assist the De-
partment of Agriculture in coping
with the ravages of the disease. The
technical staff of the Department is to
be augmented to scour districts, des-
troy infected plants and treat the soil.

FOR SALE

United States and Foreign Government Bonds

Present market conditions make possible excep-
tionally high yields in all Government Bonds.
Write us for recommendations.

HOWE, SNOW, CORRIGAN & BERTLES

401-6 Grand Rapids Savings Bank Bldg., Grand Rapids, Mich.
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Ras on Foog arag ef. No. % Oua. si. 1 0 Ro > Pall Mall Rd., 20, pi glant L s, 684
gaxon Whe d, smafl— 29 Bee;,’ No. 1, Qua sit 310 ﬁrg?-’t il tins- 0 Eggﬁgge& Hed?es B % 8 Imperial 83%;&& g%c |
e PVc\J/lleatBBuscun 38 Eg%];'stNo[.(%? Lt S|t & mft American ~——f, 4 Milo la 10, Cold ia 3% & I\L/IucriEe N;Q‘;EPF 'Cut 153
st's Brands eistea Onions, Is 3 |m ns. - eities, 10 --——---—- M u Cut 9
e- Nuts ______ Chill. Con Ca., Is 1 $ 33 ento, small fins 140  Whit . Condex, 10 T 21 0 rtle y Bt B
rapeNuR 7865 38 Beviled Ham, §,d 3001 48 oquefort. small tins 2 22 ite House, Baby _ Cpogex, 1o 500 Navy, G &A, 10 %
Bostum  Coreal, 1os — 2 25 Deviled fjam. Ms —-2 2 embert. small tins 2 25 hilips Morrls,” 10—=" 20 %0 Niggér Hair, 10¢ § - %
BOSI Toastjes, 36s —2 & Hamburg ek g 3 #u V%rilsclén_'_ ---------------------- 20 Wor CIGARS Ambas a(%?-m’ 1(1)0’_51_' 28 00 N: o Hair, Pails, % 8 40
ost Toasties, 24 28 nions No. 1 sin Flats 21 den Grocer Co. B Benso ' 28 00 gg Head, P. C' 10c
S — Potted Beef. 4 07. — 316 Wisconsin Daisy 2 Harvest rands  BESEN, & Hedges Qld“English,’c_c. 160 1 glg
BROOMS Potted Beef, 4 oz — 140 poIRNoCres o Kiddie er Line. erettes __ 65 00 peerfess, & i
No. 4 4 String -5o-i- oo BONed Meat bolibby 207 8 wgm 20 Aaore B cakers, 605 76 % Beerless) L "C,. 35 7.8 %
EX"e Parlag” L aib 38 Botted Meah & Aoy 98 Sap S0 @ Delmonicg dUs 18 g CIGARETTE PAPERS. Peerless, 1, C_ Pails 7.4
ST b (Ve D AR SRS it g B0 C Cptied
W?ﬁ/sk—N _________ g88 eal Loaf. Medium —230 Adams BaCNGJ ScUkNL . The La Azora Ui R|'Z Eam Tam r déjzz_ ﬁ g\(l)\leet K/lap[e S"Crga's ggg
Whi Noo 1 -2 (2)8 Derby Brands in Glass . reﬁments ____I_ngs 0 Zig Zag, per 100 — 725 _SrolglgF Eg ) II: ((:: Fiai 7 88
n shi , > pal
BRUSHES Slallcfeg b Tzorllbue 7N Blitmore, 505 G%Svocﬁ L TOBACCH-FINE CUl. Tiedor gran. "o 11
Solid BackscrUb Lamb TO% u —b 5 gdams vug Sanchez & H ng;v\?aeﬂt] & Myers Brands Twiedo, Gran. Cut
%%hdt Igack 81 i 'Eﬁ’,?c% T_?ngug sVrVnh sII|S 500 Egggﬂfgbi Pepsin Clear Ha_\ll_ana CE}yngs_lpﬁade H'aWatha 11600 doé 13 %8 v S,XB % Vtailfés tiﬁ017%4
inted Ends--------- ongue, No i & ampa, Fla. Bell, [10c, 'a Z Li
Lunch Ton . 50 Dou Iemlnt Re ell’ 0z ggett_4k Me EI’S Brand
Stove Beviied  Hiam.” No. % 3 55 JUIc Fruit ecials, . 605 - 00 3 Briar PRipe ande
NS: % e A A T e B?ﬁfoﬁg'C%sE??___: 2% ggggg%%'; ferilie G o oot o
Shoe YRR pagsads l-ge: 2 90 Spic-S de Flavors 0sa Riveet B ey, 10c, dz. Corn Cake,’ Gran. 00
No. Boheless Pig* mall — 1 & ergleys P-K -- s 65 vorita, 50 — Wi, B rley 45¢ foil Corn Cake’ Gran., 10 48
No. % Boneloss P Ceet, pL 3 13 ZENO  —rromemmeemmocmremmeecre We (Ijna gueen 50s 1% % AL PG 95¢ Dry. Corn Cake, Gran., i o]
No. | Sandwich s Feet, Cl)t i O T 66 orden pecla J8a 185 00 Swi uba, 10c, dz. Corn Cake, Gran’ GOC 8 40
pread, %2 00 CHOCOLAT weet Cuba, 4 do Bolke's Nxtore 100" * 6
UTTER E. A. S. Vale Weet cciba 98¢ Glad e
Da{]‘r’g\',{,O”325C CS:I(;LO—Z - Baked Beans. ESESF gaaracas %s — 86 \D/:ECIE(LJJr 'Iﬁr)\(/)’ r\]/g/g}gd Bfggsm iweﬂ Orange, lOcS%ﬁ gég 8ngWvIeHra’m?|:" LC 10(9_0 00
oz 0z. 250 gaker, Garacas, Ma — Roval W, & op  Scotten Dillon & C er, G, 7%—8 5
' Premium, %s — oyal, 25 ‘Wood — 11 Dan Patch o. Brand Growler, L. C, 0
Bal 3%  Abra 2 00 ch, 10c, . 50c_ 50
Electric Raler Fremum b — 2 o Clar’$ w610 e e day 2 18 B Lic R
bys. Premium cops %  Plaza 5 igar Co, fibwa, 8 - . U, Gr. Cut P.! 1
Hersheys. Premium. %s 36 goronadOOSSO\év od —% 8J|_lt))way g5cy dogo-z--fgseo% ICD)’IoLtJ’ IE:o P.. 90c Ja95° 9 00
nt, ' 6 d 1?8 & ibwa, 90c, doz. — plow BO)')Q (St (200 8 )

0s,' Woo

NS Swesp Ul M St. Reffes, S0t Wood 125 00 Uncle :
s MS S Vanderbilt. 26a Wd 140 00 Uncle Ranie), 106, doz, % ummerthhe, 106 doz, 3
c, dz. 2 90

Parafflne 6
» Runkle; 'Premjum, %s_ 34
3

Runkle, Premium, Ms:




May 31, 1922

Summertlme 65¢ Pails 6
Sweet Ti B 100 dz
Velvet, lug, '10c
Vel|vet, Cut Plu t|ns 1
Ve vet Cut Plug(f . 6
elv

P
Tim Yum 10c, Qf
Yum Yum, 70c pails 6 80

60
%
3]
23
y3
8l

P. Lorlllard’s Brands.
Eeechnﬂt Scra doz %
uzz, L. C., c,
Buzz, L. C, g 3%
uzz, U. C., soc, 790
hm)s, P. C., 10c, doz. %
Honest_Scrap, doz. 9%
Otpen Book 'Scrap, dz. %
S % Cut P., 10c, d %
Union Leader 10c tm %
Union Leader, n 48
Unijon Leader, g:CL t|n 9 60
Unjon Leader, 1 gz %
Union Leader, 15¢, 14
War Path, 35c, doz. 335
8cotten Dillon Co. Brands
Dan Patch, 10c, doz. 9%
D|I|ons Mlxturg 10c _ %
. P. oz. _ 30
. 10c, doz. — %
Loredo, 10c, doz. B
Eeacny, sDo. Ciléc EU(: %
eac cra| , dz.
Penmg/ular, p10c doz. %
Penmsular dz
100 dz %

Reel Cut Plu
n?on Worf<r(n1an Scrap,

c, doz
RV e
. 16 oz., dOFS. 710

Wa U o} 325
n%( 16 oz. pails 7 40 A se
Yarikee Girl Scrap, 10c %

Pinkerton Tobacco Co.
rands.
Amerlcan .Star, 10c, dz
g 9, Clip.,_10c, doz.
cﬂ( Shoe _Scrap, 10c
(E:rtonS 30c, 182 —2
ar Scra| C
"W S ReTER e

Oc
Scra
Red Horse Scrap, doz.

J. J. Bagley & Co. Brands.

BRISERSS

Broa( 10¢
n ham 10c, doz.

Buckm ham, 15¢ tins l P
Gold ore, 15c, doz.1 44
Hazel  Nut, lec doz, 9%
Kieeko, 25c, doz. 2 40
OH Colony, PI. C. I7c 1 53
Ol Cmﬁ’ BOc, doz.”— 4 &)
Red Band, Scraé), 0c %
S eet T|ps 15¢c, doz. 1 44
Ig Erujt, 10c, doz. = %
Fruit. 15¢. doz. 1 4
Independent dSnuff Co.
New Factory, 10c, doz._ %

New Factory'Pails, dz 7 60

Schmidt Bros.

Bight Bros., 10¢c, doz. 9%
Bight Bros., Palls, dz. 8 40

q. J. Reyné)ldsdTobacco Co.
George Washmgton
10c,_doz

Old 'Ro Z.
Our A vertlser 10c,
Prince Albert, 10c, dz.
Prince Albert, 17c, dz. 1 53
Prince Albert, 8 oz. 67

tins, Wlt out ipes _
Prince Albert § Z.
Pi 8 88

an

Pr|nce Aﬁ)ert 16 oz 12 %
Gran. '5¢, doz.” 48

Whale, 16 oz., doz. — 4 80

Block Bros. Tobacco Co.
Mail Pouch, 10c, doz.

Falk Tobacco Co., Brands.
Amerijcan Mlxture 3¢ 330
Arcadia Mixture, 25c 2 40
Champagne Sparklets,

Charg'wpa Onz'e ~SparKlets,” 8 10
Personal Mixture 6 60

Brands

R8RS

tha e Blend ZSCT 2 30
Vintage Blend, 80 tins 7 50
Vinta e Bend $1.55

14 70

tins, doz.
Superba Togacco Co.

Sammy Boy Scrap, dz
igar Cl|pp|n§a

Havana Bossom, Qc

Havana, Blossom, 40c 3 %

Knickerbocker, 6 oz.
Lieberman, 10c, doz. %%
96

Roéa' é
Ro! Major, 14oz z 720

Larus &. Bro. Co.’s Brands.
Edgeworth Ready Rub-

E(?ggwort?t Ready ub%
z do 700
Ec?gewort Rea Zb

ed, 1
Ed)g}eworth Sl|ced lglzug,
doz. =----meme 162
Ed%eworth Sliced Plug
c tins. doz.

%

United States Tobacco Co.

Bra
Central Un|on 150 dz. 144
ag, 15c Tins, doz. 144
5¢_Papers, doz.
est, _16c. doz. 152
est’ Gran.,_16c 1£2
est, 1/c 'Tins 152

ooo%Le

waJHH

Seal Norkopppmg 11b.

CONFECTIONERY
Stic andy Pails

Candy Pails
Klndergarten 17
Leader — 14
X, L. O 13
French Creams ____16
Cameo —18
Grocers

1
Fancy Chocalates.

. 51b. Boxes
Bjttersweets. Ass’ted
Choc Marshmallow Dp
Mjl)kb Chocolate A

S

le Sticks --------- 2 00
12

Lozenges. Pails

Pep. Lozenges 15

A. Pink Lozenges 15
A. Choc. Lozenges 16
tto Hea“’( /
ted Milk Lozenges 20

Hard Goods. Palls

0. F Horehgund DpB 17
Anise Squares o
Peanut Square:
Horehoun Tablets

Pop Corn Goods.
Cracker Jack, Prize 3
Checkers, Prize 3

Cough Drops
Box
Putham’s ' 1
Smith Bros—— 1
Package Goods
Creamery arshmallows
cart. 9
4 oz pk% 483 case 37

Specialties.
Arcadian Bon Bons
Walnut
Plneanple F ge 21
Ttall an Bon Bons _ 18

National . Crnal Mints .
Silver King M. Mallows 0

CRISCO
36s, 24s and 125
Less than 5 ¢
Five cases
en cas
wenty-

18
18
90
0

88s

U'l

18

20

1914.
ve cases — 18%
6s and 4s.

Less than 5 cases — 19%
Eive cases 18%
Ten cases 18%
25 cases 8

COUPON BOOKS
50 Economic grade — 2 &0
100 Economic grade — 4 50
500 Economic gradde 20 OO
1000 Economlc g[ra e

here 00Ks are
ordered at a t|me spemal—

Ifyl rint co
rnished Wlthout c argg
CREAM OF TARTAR

6 ID. DOXES --mmmmmmmmmmmmm 20
DRIED FRUITS
Apples
Evap’d Chorce blk.----20
I’ICOtS
Eva orated Choice — 30
Evaporated, Fancy — 35
Citron
10 Ib. DOX --mmmmmmmmmmmmme 2
Currants

Boxlésa geBu]li Oper T %S

Evap. Fancy, Unpeeled 21

Peel
Lemon, American------ -2
Orangé, American - 2
Raisins
Seege bulk ------------ 17
e oz. pkg. 18%
Suitana Seedless ------ 18
Seedless, 1 1b. pkg. — 24
California Prunes
90-100 25 |b. boxes @12
8090 25 Ib. box 13
70-80 25 |B Boxes 15
60- 70 25 0X 16
50-60 25 Ib. boxes—@1/
40-50 25 Ib. boxes 18
g<HQ 75 Ib, boxes 21

MICHIGAN

FARINACEOUS GOODSs

%/Igld H%r;d P|cked _189/%
. Limas
Brown, Swed1’5n_08°/g
Red Kidney — 08%
Farina
1 Ib. packages----- 80
Bulk per 1OOI s._ 06%
Pearl, 100 l’I» sack_2 50
Macaroni
Domestic, 20 Ib. box 07%

Domestic, broken bbls. 06%

Golden Age 2 doz.
Fould’B doz., 8 0Z. 180
Pearl Barley
Chester 425
Peas

Scotch . Ib. 07
Split, Ib. 08
. Sago
East India 06%
a ioca
Pearl, 00 Ib sacks_ 0%
Minute. 8 oz., doz 4 05
Dromedary Instant_ 3 50

FISHING TACKLE
Co}ton Lines

No. 115
No. 3 15feet”— 160
No. 4. 15feet 180
No. 5.15feet 19
No. 6, 15feet 210
l.Inen Llnes
Small, per 100 ds 6 65
Med|um er 100 args 7172
Large, r ards 9 00
oat*
No 1% ner gross wd. 5 00
2. nor gross, wood 5 50
No 2%. per gro. wood 7 50
. Hooks—Klrbv
‘Sire 1-12. ner 1.000 105
Olre 1-0. per 1.000 190
9. n tier 1.000 Il 1 45
«airs 3-0 per 1.000 _ 165
Sire 4-0 oer 1.000 _ 2 10
Size 5-0. per 1.000 245
Sinkers
No. 1 pergross 65
No. 2 pergross 80
No. 3 pergross___ 90
No. 4. per gross 1 20
No. 5 per gross 1 60
No. 6. per gross 2 00
No. 7. per gross 2 60
No. 8. per gross 3 75
No. 9, per gross____ 5 20
No. 10, per gross_6
FLAVORING EXTRACTS
nn|n
Pure Vanllla
Turpeneless
Pure LemoB b
er,Doz
7 Dram 1 35
1% Ounce 1 75
unce 2 15
2 Ounce_____ 3 0
2% Ounce 3
unce_ — 5 00
unce™ 38 K0
Dram, Assorted 1 b
1% Ounce, Assorted=. 175
FLOUR AND FEED
alley City Millin
L|Y V\Xute y% Pape S®
Harvest (?ueen 2% 8 90
LI\%/ht Loa Sprlng
heat, 24%s 9 40

Roller Champ|on ~22%_8 30
Snow FI 24% s 7 20
a 25 Ib er Cwit
den Granulated Meal,
S., per cwt 2’
Rowena Pancake Com-
pound, 5 1b. sack_ 4 60
Buckwheat Compounid,
5 1b. sack 4 60

Milling
%s_ 8 00

LIS

Watson Higgins
New Perfection
Meal

Gr. Grain M. Co.

Bolted
Golden Granuflated_
W heat

No. 1 Red
No. 1 White _

Carlots 2
Less than Cariots. 24

Feed
Street Car Feed

TRADESMAN

FRUIT JARS
Mason, pts., per ross 7 55
Mason gts ross 9 00

asol
ea Gla ss To ts
GIIla S dJ 10 90
ea ass Top,
I 13

GELATINE
Cox’s 1 doz., large 190
Cox’s 1 doz, small—_1 25
Jello-O, 3 doz. 345
Knox’s S a_rkhr&g_doT, 225
Knox's Acidu’d, doz. 2 25
Minute, 3 doz. --------- 405

elsog S 160
xfor -— - 5
Plymouth—White 15
aukesha 13
GRANULATED LYE.
Wanders.
Single cases 515
200" cases 5™
5% cases 4 %
10 cases — 48/
% cases, 24 to case. 2 60

CHLORINATED LIME.

Single cases, case 4 60
200~ cases, case _ 448
506 cases, case 4 40
cases, . case 4 32
9% case, 25 cans t0
case, case 35
HIDES AND PELTS
Hides
Green, No.l 07
Green. No.2 06
Cured, No.l 08%
Cured.. No.2 07%
Calfskin, green—No. T 10
Calfskin, green. 'No. 2 08%
Calfskin, cured. No. 1 12
Calfskin, cured, No. 2 10%
Horse, No. 1 3 00
Horse, No. 22
P *
Old Wool et o1 P
Lambs pis)
Shearlings @ 10
) Tallow
Prime
No. 1 - %
No. 2 -
Wool
LLJanasrl]teg me_d|urp
washe rejects
Fn ] - 57135

HORSE RADISH
Per doz., 70z. 125

JELLY AND PRESERVES

Pure, 30 Ib. pails
Pure, 7 oz. Asst., doz. 1 &5

doz. 2 00

Buckeye 22 oz.,
per doz. 1 80

15 oz.,

JELLY GLASSES
8 0z., per doz. A4

MATCHES.

Blue Ribbon, 144 box. 7 55
Searchlight, * 144 box. 8 00
Safe H ome, 144 boxes 8 00
Old Pal, 144 ‘boxes _ 8 00
g StlcE 720 Lg: bxs 6 50
Stic 52

Safety Matches.

Red To| ?ro. case 525
Toyo, ge 0. %
MINCE MEAT.

None Such, 3 doz. 4 8
Quaker, 3 doz. case 4 00
Libby Kegs, Wet, 1. 25
MOLASSES.

New Orleans
Fancy Open Kettle__ 60
Choice 48
Good 3]
Fair 30
Stock 2

Half barrels 5c extra
Molasses in Cans.

Eed Hen, 24 2 _Ib. — 2 60

d Hen, 24 “2% Ib. 3 25
s P 3y
en, o, s
G?n er Eake, ]24 B 1B. %&;
Ginger Cake, 24, 2% Ib. 3 75
Ginger Cake, 12, 51b. 3 75
Gmger Cake, 6, 10 Ib. 3 50
Q L. Se%c., % 2% 5 X0
S &L e Lilk g
Duffs, 24, 2% Plain 5 25
Dove, 36, 2 Ib. l’h L. 660
Dove, 24, 2°A]a Ib Wh. L 630
Dove, 12, 5 [b. Blue L 4 70
Dove. 6, 10_Ib. Blu L 445
Palmetto.” 24. 2% Ib, \ &

Almonds.
BraZ|I

Ffb |>ts .SICI|_

Peanuts, Vir

Peanuts,
Peanuts
Peanuts,

NUTS

Terregona— 2
Q

rgi
Vi
Jurmbo
Jumbo

Pecans, 3 st

Pecans,
Walnuts,
Walnuts,

Jum 0—80
Grenoble— —gg

Sorento

Salted Peanuts

Fancy, No
Jum%

i |

Shelled

2

e
SN
BEEESHBH

12 0z.” Jar, Stuffed, dz
PEANUT BUTTER

Bel Ca

8 oz, 2
24 11

50Ib

PETROLEUM PROI%UCTISS

|tol
ant|c

W|nter Bla

2 ppall 4
5 ”lb palls 6 incrate 4

Mo Brand

in case 2
4

16
ia, Taw
roasted 10

raw 09
rstd_12

NSRS
a1

45
25

10
65
13%

12%

arre
Perfection Kerosine 124
Red rown Gasolme

Cpolanne

Iron . Barrels

glum
ium

ino|
Einol;

he

2.2
E h‘e‘avxi 67.2
Eransm ission Ol =——-67.2

4 0z. cans, doz. 140
8 oz carltslbdoz 190

nght — %
6.

AN §

2
2

Parowax, , — 1.2
Parowax, Ib. —74
Parowax, 20 1 Ib. —76
Semdac 12 pt. cans 2 8
Semdac, 12 qt. cans 4 3b
PICKLES
edium Sour
BarrelD 200 count 13_.00
600 count 7 50
10 gallo kegs ----- 550
Sweet "Small
30 gallon 2400 ————— 3
allon 17 0
10 allon 800 1275
Dill_Pickles.
800 Size, lgl al.----- 10 00

ES
Cob, 3 doz. in bx 1 00@1 20
PLAYING CARDS

Broadway per doz. — 2 40
No. Steamboat___ 275
Blue Ribbon 425
Crickett 3%
Congress—_ -6 00
..., POTASH
Babbitt’s 2 doz. —_276
FRESH MEATS.
Beef.
Top , Steers & Heifers 15
Good Steers & Helters 14
Me teers & Heifers 13
Com. Steers & Heifers 10
Cowa.
Top 12
Good n
Medium - 1®
Qorprno0 ----———-————- 08

37
Veal
Top, 13%
Good — 12%
Medium 11
Lamb.
Good 31
Medium 29
Poor__ 25
Mutton.
Good 14
Mediuvm—____———————
Poor — —— 10
Medld’m ﬁggs—m
Light hogs 14
Sows and stags ____ 10
Loms —%38
Shoulders 16
Hams | - 24
Sparerips 11
eck bones_— 105
PROVISIONS
arrekle Por
lear Bac 23 24 00
Short Cut Clear 22 00@23 00

Clear Family 27 00@28 00

Salt Meats
s p Bellies " Vi*86@17 o0

=]
8':4
cac
[
o

s__advance
s___advance
u

Tonque
Hea cheeise

ked Meats
Hgmg 14 16, b. 26
drlec? beef

=ER

&
ot
32

15

28
Ham 3
If rn ms 1
%?‘c'nl’c Bl 305
Bme H’a‘r‘n—s_44
Minced Hams_14
Bacon 2

f
Boneless ' 23 00@24 00
Rump, new— 23 00@24 00
Mince Meat
Condensed No. 1 car. 2 Q0

Condensed Bakers brick 31
Moist In glass 8 00
Pig’s Feet
R e

(V] .

0% bbl'. 7

A e —
™

Kits, 15 |bs”pe 90
% bb|s |bs 160
% bb — 0]

ings
Hogs, er b
Be Ser____ 14 26
Beef, mld Ies Sset_ 25
Sheep, a skein  I75@2 00
Uncolored Oleomargarine
Soli d
Cou lls—— 2224
Gem 2
F H RdICE 8
ancy Head —

Blue “Rose 06%
Broken — 03%
ROLLED OATS
Steel Cut. 100 Ib. sks. 3 25
Silver Flake, 10 Fam. 1 9
uaker, Regular —18
uaker, 12s Family — 2 65
Mlotherls:I 10s, 1|8UR m 3432

ilver \ e
BRE T8N R R
Sa ks, 90 Ib. Cotton— 78

SALAD DRESSING
Durkee’s Iar%e 1 doz 675
Durkee’s me 73
Durkee’s Picnic, 2 dz 300
iiK+T » large. '1 doz. 3 50
Snider's sm. II 2 doz. 2 36

SALERATUS
Arm and Hammer —37
Granulated btﬁs -----
Granulated, 100 [bs %s 2 25
Granulated 3% 2% Ib.
packages ------------- 2
COD FISH
M Ies 18%
ra Tib—Pure
rablets % Ib. Pure,

%) e pare =L 4%
Porter House, 1 1b. Tab. 19
Whole Cod ----------------- H

Holland Herring
Herring
K KKK, Norway—2000
8 Ib. pails ---—-m- 140
Cut Lunch -------------m- 0
Boned, 10 lb boxes __ 15
Lake rr|ng
% bbl., 100 Ib ------- 635
Tubs, 50 Ib fancy fat 13 75
Tubs, 60 count-—-—-6 90

W hite Fish
Med. Fancy, 100 Ibl — 18 04



38

SALT

Col nial 24 2 Ib. - 0
No. 1, BbI%Z 70

Med 10U 1 *0

Fanner S yec., 10 R

Packers ——— 6%3

Bake S It, 280 Ib. bbi 4 25
100, 3 Ib. Table 6 0
60, 6 II? Table -- =6 80
30. 10 Tb. ble---—-- 5%
28 Ib. bags, butter — 50

(el

Per case, 24 2 Ibs.
Five case lots

SHOE BLACKENING.

Com%lnatron dz
Dr| Foot, doz.
Bixbys. 'Doz.
Shinoia, doz.

|-|-|r\.>

STOVE POLISH.

Enamaljne, Liquid, dz.
E Z Liquid, per doz.
Radium, per doz.
Rlsm? 'sun, per. d z.
Stove Enamel
Vulcanol 5
Vulcanol, No 10, doz.
Stovoll, per doz

SUNKE RSIPS  SRERRRELEHER FoSHR 85

ﬁi‘m
sy

w
3
(oo N NRINT6 N2
~J00
v

Falrbank Tar

100,

W| |¥ms Barber Bar, 9s
Williams Mug, per doz.
Proctor & Gamble

5 box _lots assorted

lvory, 100. 6 — 6

Ivory’ Soap Flks

Ivor Sog| FIk
X 12(5)0

=88 %8888%8

Tradesman Brand
Black Hawk ]Qne box
awk, five
E tﬁ Hawk, ten ﬁ%g
. Box contains 72 cake It
da most remarkable d rt
grease remover, with-

Sut mjury to the skin

CLEANSERS

ITCHEN
LENZER

8u can i9.80 per case

WASHING POWDERS.

Bon Ami Pd 3 dz. bx 3 76
?n Ami alée, 3 dz.
C |ma||ne 4 4 20
Gran ma, 100, 50_ ----- 390
iﬁrdma 24 Large _E 6!8
Dust, Lar 3 4 0
Go en RO dZ,OZ -9 ----- 4 25
Jinx, 3 doz.-----mmmm- 4 10

La France Laun, 4 dz 370

Luster Box, ™4 -— 375

Miracle Cm, 4 oz. 3dz. 4 0

Miracle C., 16 0z., 1 dz. 4 00

Qld Dutch Clean, 4 dz 4 00
ueen Ann, 0z. —2 40
inso, 100 o

R%b No More 100, 10
Rub No Wore, 60, 4 0z.
Ru [o] More 18 L 4 60
Spotless | Cleanser, "4 00

0z,
Sanl Fiush, T doz. —2 25

3 45

Sagollo 3 doz, -3 15
Soapme 100 12 0z
Snowboy, ~100,” 10 o 400

Snowboy, 24 Large - 4 70

%B Pbrlte 72 dZ .-

4
Wyandotte A

SPICES
hole Spices.
Jamalca —

S,
Nutmeg
Pepper, Black ----=---
Pure Ground In Bulk
Allspice, Jamaica-----
Cloves, Zanzibar
8assra, Canton ---

oning

' Sea
Chill Powder 15c ----- 13
Cele yZSaI 30

Onlon Salt 1

SYCRUPS
BluedKaro No. 1%,

Blue Karo;, No. 5,10z 2 60
BIue J(aro No. 10,
2 40

Re No. 1%, 2
(? Karo, 9 18
Red Ka_N_Fl_d’o Z.
Red Karo. No. 10, %
doz. 2
Karo, 1% Ib., 2 doz
Karo, 5 Ib., "1 doz
Maple and Cane
Kanuck per
Su ar Bird, /o ‘Ib.,

900
Sugar Blrd_8—4‘, 5
1200

3%
_—~61
150

Johnson Purlpty, Gal. 2 60
Johnson_ Purity, 4
0z., 18 oz. 18 60

DominoSu ?grugans 250

Bbls., bulk per gal.
Old Manse.
6, 10 Ib. cans 940
, 5 Ib. cans — 9 40
24, 2% | . cans 140
24, 1% Ib. can 700
5 gal. jacket cans, ea. 7 15
36, 8 0z. bottles -----5 25
24, pint bottles ------ 6 /5
24, 0z. bottles—7 25
12, quart bottles ----- 575
Silver Kettle.
6, 10 Ib. cans 740
, 5 1lb. cans ____8 15
24, 2% |b. cans — 915
. 1% IE. cans -—11 00
5 gal. jacket cans, ea. 5 90
. 8.0z. bottles ----- 4 40
24, %nt bottles ------- 550
24, 0z. 57
12, quart botties—24 75
-Ka-Ma.
6, 10 lIB cans 6 16
5 cans 565
24, 2% b. cans 6 40
5 ga Jacket cans, ea. 30
4, |nt ottles 4 25
24. 1 ott es m 460
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TABLE . SAUCES.
g Perrin, large—

Perrin, small

1 0b. pkg Slftlngs—

Ch Gunpowder g
0iCE  —mmmmmmmmmmmmmnee
Fancy 38@40
Ceylon
Pekoe, medium -------
Melrose fancy -------- 66
Engllsh Breakfast
Congou, Medium — -—28
Congou, Ch0|ce— —-35?)@93
Congou, Fancy ------ 4
Oolong
Medium
Chorce --
Fancy ---
TW
Cotton 3p
Cotton, 3 p
Wool ‘6
Clﬁ n___._30
Whité Wlne 40 grain 1/

White Wine, 80 grain 2Z
Oakland VlnquarJ& Pickle

Oakland Apple Cider — 30

Batﬁand%ne ?Drrcklmg %

Packages no charge:

WICKING

No. OQper gross
No. 1 er ross--—-—-_ »
ross-- ——1 .0

B‘gerlesg IE’%?I% per doz 2

ochester,
No 32 doz 20
u

55“

ochester,
Rayo, per doz.
WOODENW ARE
Baskets
Bushels, narrow band.
Wi | o

ndle
Busheds narr w band. |
»»

dles

Bushels, Wlde band — 1 »0
Marked, drop handle =~ 75
Market, single handle 90
Market, extra 1

gB int, large
int, medium
Splint,

small

Churns
Barrel 5 gal., each —
Barrel, 10°gal., each—
3to 6gal., per gal. —

No. l Eﬁ%r &arrler

6
No. 2. 'Star Carrier — 10
No. 1 Star Egg Trays
No. 2. Star Egg Tray

s 4
Mop Sticks )
EW% “Biieh“<oring 5
Rl |

ol
6dﬁ?l Cot lv?op Hea@
. Cot P,/'(’p Heads

NN

sr28y 8883 288

180

10 gt. Galvanized-----2 00

12 qt. &J

14 qt. G

12 gt. F

10 gt. Tin Dairy-—4 50

12 qt. Tin Dairy----- 6 00

TraDS

Mouse, wood. 4 holes — 60

Mouse, wood. 6 holes —

Mouse, tln 5 holes — - 65

R t WO -----------------

Mouse sp?ln su
rge Galvanlzed 750
jum_ Galvanized 6 50

Small Galvanized — »

W ashboards

--8
Peerless -------7 50
Queen

Single

Northern

Universal
Window Cleaners

"Wood Bowls

|n Butter
% Eer -

er ---

19 In Butter

_WRAPPING PAPER
Fibre, Manila, white 86%

Magic " dz —————————— 2170
sunlight 3 —-——-210
Sunlight, 1% do — 13
Yeast Foam, 3 doz, — 2 70
Yeast Foam, 1% doz. 1 86

YEAST—COMPRESSED
FlelschmOh, per doz. — 28
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Why the Dullness in Ribbon Sales?

W ith business dull in the ribbon
market at the present time, there is
wide variety of opinions expressed as
to the actual cause. The buying which
is taking place is largely confined to
the staple grades of narrow width,
with the manufacturers eager to make
price concessions on the broader
widths and fancy items. The leading
manufacturers claim there is no es-
pecial reason to account for the dull-
ness, except that the current styles
are very unfavorable for the wide-
spread use of ribbons, which ordinar-
ily makes for a healthy market.

On the other hand, retailers attri-
bute the lack of sales to the current
high prices which they say are un-
justified. Typical of their attitude is
the following statement of a retailer
who says his turnover of ribbons used

to he large, but now has fallen to
low levels. “The reason ribbons are
not popular,” says he, “is because of

the extremely high prices at which
they are held. According to our
figures, staple narrow ribbons are now
only 10 per cent, less than the very
peak of war prices. For instance, No.
5 in the standard satin taffeta ribbon,
which is carried in practically every
store, sells at 912 cents wholesale to-
day, whereas before the war this
width was 3A to 3¥2 cents per yard.

Questioned as to this, one of the
leading manufacturers admitted that
the prices as given above were cor-
rect. “However,” said he, “there is a
vast distinction between 1913-1914
conditions and those which exist to-
day. The real reasons why staple
ribbons, which are the keystone of
this trade, continue high are two,
namely, the present silk market and
labor. Weavers in Paterson to-day
are practically getting very high
wages. We have based our present
wholesale prices on a price of $6.50 a
pound for Sinshiu No. 1 silk, whereas
the current market is about $7.35 per
pound.

“As far as prices are concerned, our
entire line is down about 40 per cent,
from the peak prices. However, this
percentage does not amount to as
much on the narrow staple lines. As
concerns buying, we find a good de-
mand for the narrow widths and plain
satins, which seems general through-
out the trade. There appears to be
somewhat of an increase in the call
for hairbow ribbons, especially moire
taffetas.”

Another
said:

“Present prices of fancy and staple
ribbons compare with the 1914 level
almost exactly as silk and labor costs
do. Here you virtually have the
answer to the question. Manufactur-
ers do not want to hold the prices up,
in fact, would lower them in order to
reawaken business, but this cannot be
done with present costs where they
are. As for staples, these are very
high, we admit, in comparison with
the 1914 level, but the prices are justi-
fied on the above grounds.”

Asked to verify the retailer’s figures
given above, another manufacturer re-
fused to do so, stating that this in-
formation could not be given by him.
He admitted a good business in nar-
row widths, but declared that, while

prominent manufacturer
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the yardage volume of this was large,
it *was small fin dollars and cents.
“There seems a growing feeling to-
ward broad ribbons,” he added,
“largely because of the fact that any
one may decorate fairly skillfully a
dress or hat with the narrow ribbons,
but it takes real talent to use the
broader widths in trimming a hat or a
dress. The artistic note will be most
important in future dress decorations
and millinery.”

The ribbon buyer for one of the
large department stores said that
manufacturers were disposed to offer
the fancy ribbons at concessions. But,
when it came to a lowering of the
staples, it seemed there was little to
be done, and that all of the manufac-
turers were unanimous in keeping up
the present price levels. “In my
opinion, the price of staple narrow rib-
bons is too high,” declared this buyer.
“l have expected more of a decline.

There has been no reduction in the
narrow widths for the last nine
months. Staple lines only show a

drop of about 20 per cent, from the
peak, whereas fancy items run as high
as 40 per cent.”

Rugs at Constantinople.

W ar and famine have had a marked
effect on Constantinople as a rug and
carpet market, according to Consul
General G. Bie Ravndal and Vice
Consul George Wadsworth, who are
stationed in that city. Although it
still retains its supremacy as the
world market for Caucasian rugs—
those made in Northern Persia, Cau-
casia and the surrounding regions—
the value of the goods handled there
has been very sharply cut.

Before the war it was estimated that
annual receipts of carpets and rugs
at Constantinople amounted to about
$2,000,000. About 80 per cent, of the
rugs were sold in transit for reship-
ment to the United States and Europ-
ean countries. The remainder was
taken by lacal houses, but of this
amount the greater part was re-ex-
ported. Annual shipments to the
United States averaged about 50 per
cent, of the receipts. Great Britain
and Germany each took about 15 per
cent., with the former buying better
qualities than the latter. France and
Austria formerly took about 10 per
cent. each.

The war unsettled conditions in the
producing regions, and the deaths of
weavers from famine since the armis-
tice caused a great falling off in re-
ceipts last year, they having been
estimated at about 10 per cent, of the
prewar total. Before the war stocks
were carried in Constantinople to the
value of $3,500,000, but now there is
only about $1,000,000 worth of goods
on hand there. With the exception
of fine antique rugs, which are very
scarce, prices of the better goods are
now orly a little higher than in the
prewar days. The cheaper ones,
however, are held about 50 per cent,
above prewar levels.

The great men of all times have
been and are students of their work
and interests. Your success is closely
allied with your study of the literature
of your business, especially such as
trade journals.



May 31, 1922

Smaller Output of Cotton Goods.

Statistics of activity in the cotton
spinning industry for April, compiled
by the Census Bureau show a decline
in the number of spindles in opera-
tion. Each month of the current year
has brought a decline from the month
preceding. The number of operating
spindles in January was 35,751,000 and
by April it had dropped to 30,921,000, a
decrease of about 15 per cent. These
figures are consistent with those of
cotton consumption previously pub-
lished, which also show a decline for
April, and a smaller average consump-
tion per working day in March than in
February. The decline thus recorded
registers the effect on output of the
textile strikes in New England. Never-
theless, the jobbers of cotton piece
goods are able to find some consola-
tion in the slackened production, and
it has not had any adverse effect as
yet on the holders of raw cotton, as
the price of this commodity has been
sharply advancing. Jobbers report
that without the New England strike
they would have been compelled to
take another heavy inventory loss, as

the weather conditions this spring
have not been favorable to a large
movement of cotton goods. The

strike caused them to carry minimum
stocks and thus to escape a heavy
carryover.

W hether this flareback of price in-
flation in England and France is mere-
ly a transient affair like 'hat of last
year in Japan cannot be ascertained
at a point so near the beginning of
the movement. It is worthy of note,
however, that a movement of the same
sort is under way in this country.
In nearly every direction there are
signs that producers are seeking to
force prices to higher levels. In some
as in clothing and dry goods lines,
such efforts are causing no little un-
easiness on the part of merchants who

know the prevalent at itude of the
buying public towards prices. Retail
business is still in the midst of a

buyers’ market. On the other hand,
the rise of prices of certain basic com-
modities like steel appears to have
stimula ed demand and increased out-
put, so that the effect may be regarded
as constructive. The latest data with
regard to living costs, compiled by the
National Industrial Conference Board
indicate that the decline in living costs
in the United States has been checked.
The index for April 15 showed an in-
crease of 0.1 per cent, over May, or
virtually no change, and the only item
in the selected budget that is likely
to register any perceptible change in
the next few months is fuel. Its price
depends on the outcome of the coal
strike.

What Is Business Wisdom?

W hat is Business Wisdom and how
do you get it? That is a question that
means more to you than any of the
newspaper excitements.

Here is a definition—Business Wis-
dom4is an accumulation of personal
experience and the experience of
others. Mainly it consists of the ideas,
methods and principles used by suc-
cessful men in the development of
their businesses.

How do you get it?
learning from your own

Partly by
successes
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and failures, but mainly by the study
of other successful men.

Study the men at .the top—that is
the one best way to reach the top
yourself.

In fact, the one best test of any
man’s wisdom is his attitude towards
successful men.

The fools and the featherheads
sneer at the successful. They rant
and jibe and denounce. Their only

wish is to pull down the successful
man and rob him of his money.

But the wise man studies the suc-
cess of others. He respects it and he
tries to imitate it as nearly as he can.

Think Tomatoes a Good Buy.

Thos. J. Meehan & Co. of Balti-
more have the knack of saying things
in a neat way, as, for instance, in dis-
cussing tomatoes they say with equal
force regarding other future canned
foods: “To produce goods in large
quantities this year the canners must
be encouraged to put their best foot
foremost, but, no matter what their
intentions their efforts will be largely
restricted unless they are in position
to go to their bankers and show
signed-up contracts with reputable
jobbers as a basis for financial as-
sistance.”  Continuing, with special
reference to tomatoes: “The bulk of
the buying of futures to date has been
done by the jobbers located in the
smaller markets, who have the cour-
age of their convictions, and they
must jbe given credit for doing their
share toward creating confidence in
the goods and strengthening the out-
look for business generally. When
the big buyers do come into the mar-
ket they may find a higher range of
prices confronting them. We repeat
our recommendation to buy futures
tomatoes at to-day’s attractive prices,
and, also, to stick to those canners
who have always trea ed you fairly,
men whose contracts are worth par
under any and all circumstances, even
though you may have to pay them a
few cents more than others, they
have earned your confidence.

Tires Take Much of Car’s Engine
Energy.

When an automobile runs along
a street under its ordinary load, its
tires alone, even when in good con-
dition, use energy equal to about
four horsepower, or a large propor-
tion of the power of the car. These
startling figures have been announced
by experts of the United States Bu-
reau of Standards who have been
testing tires in a special dynamometer.

The average four-inch tire will ab-
sorb approximately nine-tenths of a

horsepower 'when properly inflated
and running under ordinary load at
twenty-five miles per hour. It is ad-

vantageous to use cord tires, the ex-
perts have found, as a cord tire of
the same size uses only six-tenths of
a horsepower. It has been demon-
strated that 80 to 85 per cent, of the
power loss is in the carcass or main
part of the tire, that the tread con-
tributes 10 to 15 per cent, and the
tube is responsible for less than 5 per
cent.

If tires are not properly inflated,
the fire power loss is much greater.
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BUSINESS WANTS DEPARTMENT

Advertisements Inserted

Insertion and.
If set In capital

letters, double price.

under this head for five cents a word the first
four cents a word for each i
F | No charge less than 50 cents.
display advertisements in this department, $3 per inch.

subsequent continuous Insertion.
Small

Payment with order

Is required, as amounts are too small to open accounts.

WANTED — EXPERIENCED

SALESMAN FOR LINENS AND
DOMESTICS. GIVE AGE, EX-
PERIENCE AND REFERENCES
IN FIRST LETTER.

PAUL STEKETEE AND SONS
GRAND RAPIDS, MICH.

W ant to hear from a part
good general merchandise
other business for sale.
and particulars. John J.

owning a
usiness” or
State cash price
Black, 130 Slt.,

Chippewa Falls. Wisconsin. 2
SPLENDID OPPORTUNITY — FOR
SALE. STOCK AND FIXTURES OF
LATE WALTER F. BEARD. CONSIST-
ING OF ICE CREAM PARLOR, RES-
TAURANT, AND GROCERY COM-
BINED. BEST LOCATION IN CEN-
TRAL MICHIGAN. ESTABLISHED
EIGHT YEARS. LONG LEASE ON
BUILDING, YEAR ROUND BUSINESS.
RAY BINKLEY. ADMINISTRATOR,
CRYSTAL, MICHIGAN. 779
For Sale—Because of duplication, new
Standard computing scale weighing up
to twenty-four pounds.

W. H. Smith Co.,
Homer, Mich. . 782
FOR SALE—A stock of merchandise
in a small town with good rural popula-
tion to draw’ from. Business can be in-
creased. Stock and fixtures will invoice
approximately $5,800. Established more
than forty years. Prefer to_sell build-
ing, but will lease_to responsible parties.
Reéason, sickness in family. H. Mec-
Gregor, Atlas, Mich. 783

For_Sale or Exchange—Millinery busi-
ness in resort city for farm or residence
property. Address No. 784, care Trades-
man 784

For Sale—General
grocerjes, dg/ goods, shoes. All in best
condition. ood, established business in
town of fine farming com_munit%. Reason
for sellln'gl, going to retire. ent low.
Address No. 785, care Michigan Trades-
man. . 785

stock.  Includes

Bell Phone 596 Citz. Phone 61366

JOHN L. LYNCH SALES CO.
SPECIAL SALE EXPERTS
Expert Advertising
Expert Merchandising
209-210-211 Murray Bldg.
GRAND RAPIDS, MICHIGAN

For Sale—Laundry in town 2000, center
10,000 people. Electric_current. Write
No. 786, care Michigan Tradesman. 786__

For Sale or Trade—Beautiful suburban
home Grand Rapids. Modern except gas.
Good investment. Would consider stock
of merchandise in live town, or smaller
modern home. Address Glenn McLeavy,
Hastings, Mich. _ 787_

MERCHANDISE AUCTIONEER — |
close out merchandise stocks and find
buyers for all kinds of mercantile busi-
ness. A. W. Hall, Merchandise Auction-
eer, 128% North Santa Fe, Salina, Kan-
sas” 788

For Sale—Wholesale and s
ware business. Doing an roximate
business of_ $300,000 to $400,000 per an-
num. Consisting of general line of hard-
ware. Business established eighteen
years. Handling all the well known line
of hardware. "Can lease building for
number of years if so desired. “Stock
averaging $80,000 to $100,000. Can be
reduced. = Address Hooker Hardware_Co.,
Muskogee, Oklahoma. 789

retail hard-

ood busj-

good " elevator in

Henry & Pinch,
790

For Sale—Restaurant doing
ness; dandy grocery;
bean and grain section.
Eaton Rapids, Mich.

. For Sale—An established manufactur-
ing business. = Only one of its kind in
W'estern Michigan.” Has_shown a profit

each year since established. =~ A good
chance” for a salesman to get into busi-
ness. Owner w'ishes to retire, ill_health.

Address No. 791, care Michigan Trades-
man. 791_

A Real Opening—For a sales manager
in the automobile truck line. Only a high
rade man_ wanted. Act quick. "Address
No. 792, with full references, care Mich-
igan Tradesman. 792
380-acre dairy farm; 160 plow' land,
160 pasture. 150-t.on silo, ‘good buildings,
twenty-four registered ~ cows, three

horses. All tools with farm. Located
in Thumb district Michigan. Will ex-
change for merchandise. “l'ay cash dif-

ference. Address Box 21.8, Oxford, l\%gh

For Sale—Cheap. Two twelve-foot
hand-made oak counters with sixteen san-
|tar¥ drawers; hundred ten count Mc-

e

Oaskey; American cash register. Robert
A. Storey, Wolverine, Mich. 774
REBUILT
CASH REGISTER CO., Inc.
Cash R'ev?iste_rs, Computing Scales
Adding achines, Typewriters. An
Other  Store and Office Specialties.

122 N. Washington, SAGINAW, Mich.
Repairs and Supplies for all makes.

ATTENTION MERCHANTS—When in
need of duplicating books, coupon books,
or counter pads, droB us a card.  We
can supply either lank or printed.
Prices on ayapllca_tlon. Tradesman Com-
pany, Grand Rapids.

1000 letterheads or

envelopes
Copper Journal. h

$3.75.
Hancock, Mich. 150
Will pay cash for whole stores or part
stocks of ‘'merchandise— Louis Levinsohn,
Saginaw’, Mich. 998
Will Trade for Merchandise—Forty-acre
farm close to Jackson. Near car line.
Address A. Jackson, I\%gh

Immerman,

For Sale—Metzgher credit register. In-
quire of H. VanHarten, Zeeland, l\%gh

For Sale—Cash registers and store fix-
tures. Agency for Standard computing
scales. Dickery Dick, Muskegon, |g£13

For Sale—In a live town of 8,000 on the
main line of the Michigan Central Rail-
way, a brick store and grocery stock.
Or” will sell stock and rent the store.
Address Nick Daleo, Albion, Mich. 757

. Pay spot cash for clothing and furnish-
ing goods stocks. L. Silberman, 274 East
Hancock, Detroit. 566

WANTED—ONE PERSON in each town
to manufacture a FAST SELLING
CANDY. Make $10 to $50 per week. No
expensive machinery, easily made. In-
structions and formula $1.° No_stamps.
J. A. Eason, Ozark, Alabama, Dep’t7.56A.

If you are thinking of going into busi-
ness,” selling out, or making an exchange,
place an advertisement in our business
chances columns, as it will bring you
in tauch with the man for whom you are
looking—THE BUSINESS MAN.

Yearly Invoice Record

The contract you enter into when you purchase fire insurance
requires you to retain all invoices or keep a record of all purchases dur-

ing the current year.

we have devised an

Merchants who have small safes sometimes find it
inconvenient to preserve all invoices intact.

To meet this requirement,

Invoice Record which enables the merchant to

record his purchases, as set forth in his invoices, so as to have a com-
plete record in compact form for use in effecting .a settlement in the

event of a loss by fire.

This Record

is invaluable to the merchant,

because it enables him to ascertain in a moment what he paid for and
where he purchased any article in stock. Price $2.

Tradesman Company
Grand Rapids
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THE IMMOBILITY OF LABOR.

Judge Gary was recently quoted as
saying that the improvement in steel
production was steadily eliminating
unemployment in that industry, and
that the country would soon need
more immigrants in order to maintain
its normal industrial growth. At
about the same time the House Com-
mittee on Labor submitted a report
on the coal industry in which it ex-
pressed the opinion that there were
approximately “one-third too many
coal mines and one-third too many
miners for the proper economical op-
eration and development of the in-
dustry.” Shortly thereafter came the
conference of steel operators at the
W hite House, at which proposals for
an eight-hour day in the steel mills
were discussed. If the working day
in these plants should be shortened,

more steel laborers would probably
be required. This might result in the
steel industry being undermanned,

while the coal industry at the same
time was overmanned. Such a lack
of equilibrium in the labor supply is
not uncommon.

If it were capital rather than labor
that were involved in this situation
the remedy would soon come of it-
self, for capital can gradually be di-
verted from the unprofitable or over-
supplied lines to those that are more

profitable or undersupplied. With
labor, however, the situation is dif-
ferent. As compared with capital,

labor is immobile; it has its local at-
tachments, its prejudices, and its pref-
erences. It would take much strong-
er inducements, apparently, than are
at present offered to draw the surplus
coal miners away from the coal fields
to the steel mills. Experience has
shown that the immigrant labor that
takes to farming, particularly Scan-
dinavian labor, has been attracted to
the semi-arid region of the West rath-
er than to the South, where lands
are cheaper and living conditions in
every way easier. The immigrant
balks at competition with low-stan-
dard negro labor in the South. Again,
in spite of the greater social and eco-

nomic attractions for them in the
Northern States, negro laborers mi-
grated northward in very limited

numbers until the war boom and the
check to European immigration creat-
ed a temporary vacuum in the North-
ern labor market. Even then the
shifting from agricultural districts of
the South to the industrial centers of
the North was accomplished only af-
ter much advertising and personal
solicitation by labor agents.

PROHIBITION HERE TO STAY.

W as prohibition imposed upon the
Nation by a sudden wave of war-time
idealism? Has the practical test of
prohibition disillusioned many sup-
porters so that they would now vote
to repeal it? The Manufacturer’s
Record presents an answer in the
form of a poll of 1,000 influential men
who five years ago signed a petition
for Federal prohibition. It finds that
of the replies 98,5 per cent, are for
prohibition in some form, and 15
per cent, against it, while those who
want the Volstead act repealed or
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modified are but 1.75 per cent, of the
total.  The quoted letters will en-
lighten many who, insulated by cir-
cumstances from general American
feeling, cannot understand why Con-
gress remains so indifferent to the
“demand” for repeal.

It is a total fallacy, of course, to
suppose that prohibition came sud-
denly or was in any sense a product
of the war. The prohibition move-
ment became influential in the Middle
West soon after 1880, quickly invaded
the South, and had made thirty-two
states “dry” when the Eighteenth
Amendment was ratified. Counting
local option territory, by 1919 no less
than nine-tenths the area and two-
thirds the people of the United States
were “dry.” Nor was the movement
against the saloon a mere “moral-
uplift” movement. On the contrary,
the political motive—dislike of liquor
influences—was decided, and the
economic motive stronger yet.

It is this economic element that
the letters to the “Manufacturer’s
Record empbhasize. “Unmistakable
advantages and relief,” writes a Mil-
waukee farm implement maker;
“drunkenness has lessened 100 per
cent,” says a Tacoma steel manufac-
turer; “the effect on labor and the
saving of money have been wonder-
ful,” testifies a Denver banker; “trou-
ble among employes from liquor has
almost disappeared,” declares a Pitts-
burgh oil man; “there is nothing
which has so helped cotton mills,”
says a Birgmingham mill owner; and
so runs the verdict from a hundred
cities.

How many of those who argue
against prohibition would actually
vote to bring the liquor trade back?
Not one in five. Of people who have
changed their minds about prohibi-
tion, there are many who have chang-
ed from hostility to friendliness.

LADY ASTOR’S VISIT.
Lady Astor’s visit to her
land was looked forward
agreeable episode. It has turned out
an event. Her humor, her poise, her
forcefulness, her common sense, her
ideality, above all, her keen insight
into the purposes and ways of poli-
tics, have combined to give her tour
extraordinary appeal and importance.
If there was any doubt in this coun-
try of her qualifications for member-
ship in the House of Commons, it
was dispelled by her first speech here.
The only criticism to be made of her
is that as the pioneer woman M. P.
she has set a pace that it will be hard

to follow.

A collection of the epigrams that
have dropped from Lady Astor’s lips
during her rapid transit of America
would be found to contain more po-
litical wisdom than most books. Her
humorous answer to the question,
“Why is a woman’s party imprac-
tical?” is a noteworthy illustration of
her gift for cogent and sparkling
phrase. “Because,” she replied, “there
is too much man in a woman and too
much woman in a man to make such
an artificial division possible.” Vol-
umes could not say more, or say it
half so well. Last night she de-
picted a cardinal but little recognized

native
to as an
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fault of our politics in a sentence:
“If we are content only to have our
Presidents fine, and to have less fine

local politicians, we are making it
awfully hard for a President to do
fine things.”

Lady Astor’s great distinction,

however, is neither her personal qual-
ities nor her personal success. It is
the participation of a Virginia-born
woman in the proceedings of the
British House of Commons without
loss of loyalty to either the country
of her birth or the country of her
adoption. In that historic fact lies a
lesson upon what Charles Sumner
termed the true grandeur of nations,
which will remain long after the
echoes of Lady Astor’s delightful
visit have ceased to ring.

EDUCATIONTn FINANCE.

The war and its aftermath have
been the means for starting a great
campaign of financial education in
this country. Enormous bond issues,
sweeping fluctuations in prices, all
sorts of new taxes, and the vagaries
of foreign exchange have set people to
thinking along new lines and to in-
forming themselves more accurately
on these matters than was once their
custom. Security houses have noted
this gain in economic information on
the part of their clients. There are
now nearly a dozen agencies supply-
ing special financial information to
investors and speculators. In addi-
tion, banks and brokerage houses are
publishing a large volume of litera-
ture dealing with basic economic con-
ditions, not to mention the scores of
magazines and newspapers that sup-
ply their readers with financial news.
All this, in the opinion of a prominent
New York brokerage house, is creat-
ing more intelligent trading in securi-
ties by the public and is destined to
modify somewhat the tactics of pro-
fessional operators. There is still a
large buying public to whom the
bucket shops have been able to ap-
peal, and if the old proverb about the
birth rate of suckers holds true, there
will always be such a group, but there
is another and growing group, it
states, that refuses to trade with its
eyes shut and that is making its in-
fluence felt on the stock exchanges.

RETAILING IN QUANTITIES.

An interesting experiment in retail
distribution is reported by the Domes-
tic Distribution Department of the
Chamber of Commerce of the United
States as having been undertaken by
an owner of a chain of food stores in
California. He has estimated that the
selling cost in each individual trans-
action is about the same, regardless
of the amount sold, and he therefore
makes the same mark-up for this item
on each lot, whether it be a single
article or a dozen. Lower prices for
gquantities is a common practice in
merchandising, but the adoption of
this plan on a consistent basis for
everything in a store is said to be
unique. The plan seems to have its
limitations when it is applied to com-
modities upon which there is a fixed
price, but in other respects it may
prove a means of increasing turnover.

The dead-beat is alive to all kinds
of tridks.
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Shift the Decimal Point.

Detroit, May 30—W hatever happens
in Europe, one point is agreed upon.
There must be a general devaluation
of paper currency before health is re-
stored to commerce and industry
where it now is languishing. It was
brought out before the recent meet-
ing of the National Chamber of Com-
merce at Washington that American
capital to the extent of almost a bil-
lion dollars has gone to Europe with-
in a little more than twelve months, in
the form of loans to governments and
private enterprise.

Nothing in this indicates an inten-
tion or desire to abandon the people
over there in their time of need. J.
P. Morgan has gone to Europe for
consultation with European financiers,
looking to the conditions on which a
great American loan can be floated.
Lloyd George, leaving Genoa, notified
the Russians that the gap they left in
the European family of nations is
slowly being filled, the economic void
is closing, and that recovery can be
made secure without them. While
this is admi.ted it is equally obvious
that until the money situation is clear-
ed up, and a more reasonable relation
between the gold standard and the
paper issues is brought about, the ef-
fort at recovery will be seriously de-
layed. The decimal point must be
moved to the right as extensively as
it has been to the left.

Doubtless such a process will be
painful one, yet it will bring benefit to
all. In Germany it will be of particu-
lar benefit, for, no matter how ener-
ge ic and frugal the people there may
be, they are feeling the effect of the
disproportionate status of their money.
Purchase of raw materials and of food
supplies is difficult, because of fluctua-
tions in value of the mark.

When the Germans, the Poles, the
Austrians and other peoples who have
inordinately inflated their money reso-
lutely accept the deflation, and let
themselves down to a solid foundation,
the further processes of restoration
will follow in natural sequence.

Barnwell Pecan Groves Sold.

The famous Barnwell pecan groves
in Mitchell, county near Albany, Ga.,
which have been in litigation in the
United States courts for several years,
have been sold at auction. They were
valued at a half-million dollars and
carried an indebtedness of $400,000.
The property was bid in by Joseph R.
Nettles, a Columbia, S. C., attorney,
for $200,000. J. P. Mathews, of Co-
lumbia, began proceedings in 1920 to
foreclose a $400,000 mortgage on the

property. He was resisted by the
Barnwell interests, owners of the
grove, on a number of technical
grounds. Finally a second decree of

foreclosure was secured before Judge
Evans in 1921. It was appealed later
to the United States Circuit Court of
Appeals in Atlanta, and the Court of
Appeals confirmed Judge Evans’ de-
cision in January, 1922. The sale was
held under this decree. The property
consists of 658 acres of bearing trees
ranging from eleven to twenty years
old, and is considered one of the most
evaluable pieces of agricultural prop-
erty in the United States.

Cars In Bermuda.

Would-be tourists to a pleasant
place, that is Bermuda, will be inter-
ested to know that the automobile is
no longer to be completely excluded
from the island. It is true private
motor cars must still stay out but
there is to be permitted a system of
motor busses for passengers and
freight.

We can ignore many things without
being ignorant.



The Name on the Sack Is a
Guarantee of its Contents

When specifying cement insist that it be the kind with the

T NEWAYGO
PORTLAND
CEMENT

on every sack.

You can then be assured that this important part of your
construction work is being supplied with material that has proven
its worth, one 4*~t will readily adapt itself to your job, no matter
what problems or complications may arise.

Newaygo Portland Cement is not limited in use to the con-
struction of buildings. It may be used above or under ground,
in or out of water. Its many uses have brought about a universal
demand for the cement with a guarantee of uniform quality.

Newaygo Portland Cement Co.

Sales Offices
Commercial Savings Bank Bldg.,
Grand Rapids, Mich.

General Offices and Plant
Newaygo, Mich.

Your street car company exacts of all its
employes the utmost courtesy in their
contact with the public. Naturally, it
expects the same in return. It does not,
however, ask for courtesy as due the in-
stitution. A public service corporation
is in itself a great body of animate and
inanimate objects in which the human
element is somewhat submerged. We
cannot visualize it as a personality.

But the employes, particularly the men
operating and conducting the cars, are
human beings. They must meet and
deal with all kinds of people in all kinds
of moods. Their patience is tested hun-
dreds of times a day. You will find that
the longer they have served, the more
freely they exhibit a natural ability to
deal with the public. To learn how to
serve the public is like learning to play
upon a complicated musical instrument.
The more keys and stops, inflections and
tones the instrument contains, the more
the player has to deal with.

Hence, when you have occasion to be-
come impatient, give the street car oper-
ator an even break. If he is the least
discourteous, ungentlemanly or unkind,
you can do no greater service than to
report him to the management. The
cheapest part of our product is the
courtesy which is due all who ride upon
<nir cars.

We trade courtesy for its equivalent in
the good zvill of the public. You are
mthe public.

Grand Rapids Railway Co.



You Can Build a Department
Around these Towels

OU can surprise yourself with the sales and
.profits on Cannon Towels by featuring them

in your store. For these towels represent un-
equaled values; their exceptionally fine appear-
ance suitsthem to any home, and you can sell them
at prices that every woman can afford to pay.

Moreover, your cotton towel requirements can
be completely satisfied by Cannon Towels since
this line includes every kind of cotton huck and
turkish towel. They are made by the Cannon
Manufacturing Company, the largest producer
of towels in the world.

You can stand back of Cannon Towels to the
limit. They are made of high quality cotton and
are woven for long wear. Cannon Towels have
an exceptionally fine finish and are unusually

absorbent.
Look forthe Cannon trade-mark label on every
Each package of genuine package. Order Cannon Towels from vyour
blue trade-mark label on jobber.

the wrapper. Look for it.
CANNON MIDLS, Inc., 55 Worth Street, New York City

CANNON TOWELS



