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OELERICH & BERRY CO.

O & L
Ginger Cake

and
Red Hen 
Brands 

are

Real Pure 
New Orleans 

Molasses
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We pack our molasses in standard size cans, 
which contain from 4 to 6 ounces each more 
than other packers.

Old Manse 
Syrup

It always pays to

BUY THE BEST
D istribated by

ALL MICHIGAN JOBBERS
Packed by

OELERICH Sl BERRY CO. CHICAGO, ILL*

Petoskey Portland Cement
A Light Color Cement

M anufactured on w et process from  Petoskey 
lim estone and shale in the m ost m odern cem ent 
p lan t in the world. T he best of raw  m aterials 
and extrem e fine grinding insure highest 
quality  cement. T he process insures absolute 
uniform ity.

A SK  Y O U R D EA LER  FO R  IT.

Petoskey Portland Cement Co.
Gemerai Office, Petoskey, Michigan

Citizens Long Distance Service

Reaches more people in Western Michi
gan than can be reached through any 
other telephone medium.
19,650 telephones in Grand Rapids.
Connection with 150,000 telephones in 
Detroit.

USE CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY

Are You Ready?
A vigorous campaign of national advertising has impressed 
on people the health-benefits to be obtained from eating

Fleischmann’s Yeast
Convincing reason-why advertisements in leading publica
tions reaching millions, are constantly urging “Ask your 
Grocer.”
Are you ready to serve them with fresh yeast when they 
ask you?

The Fleischmann Company
Fleischmann’s Yeast Fleischmann’s Service

How to Make Money 
On Sugar

You can do it if you will spend just 
a little time inducing your customers 
to use FR A N K LIN  SUGAR in 
packages, altogether.

You will be benefitting them, be
cause these packages keep the sugar 
clean.

You will be benefitting yourself, be
cause the saving in waste, over
weight, bags, time and labor repre
sents a substantial profit to you.

The Franklin Sugar Refining Company
PHILAD ELPH IA

F ranklin  Cane Sugar fo r every use ”

Granulated. Dainty Lumps. Powdered. 
Confectioners. Brown, Golden Syrup
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GETTING BACK TO NORMAL.
T he disposition still rem ains to  go 

ahead som ew hat slow ly and con
servatively. Rises of raw  m aterial 
costs in different lines are no t yet 
reflected by proportiona te  increases 
in the prices of finished products, and 
there  is no eagerness on the  p a rt of 
any facto r to  take up the slack. T his 
is in g reat m easure due to  the uncer
tain ty  as to  w hat the u ltim ate levels 
are to  be. T hese vwill be profoundly  
influenced by w hat action  C ongress 
will take w ith  reg ard  to  tariff and 
taxation  and by the outcom e of the 
econom ic negotiations in E urope. 
T he deflation of wages, now in p ro 
cess of being w orked out, is ano ther 
factor of consequence to  be reckoned 
with, especially in so far as it will 
affect the costs of p roduction , and the 
buying power of large num bers of 
the people. U nless prices of com 
m odities shrink  in p roportion , there  
can be no read justm en t w hich will 
have the  aspect of perm anency. T he 
purchasing  pow er of the dollar m ust 
increase as wages go down if buying 
is to  be any th ing  like norm al. Yet 
the very recent tendency tow ard  in 
creasing prices is a facto r in the  op
posite d irection and sim ply m akes 
for m ore uncertain ty . I t  is evident 
th a t m ore experiences are necessary 
before conditions will im prove m a
terially .

I t  m ust no t be inferred  from  th is 
h a t th ings are a t a standstill o r are 
going backw ard. T he reverse is the 
case. T h ere  has been a m arked im 
provem ent since business was a t its 
ebb o r else the price increases would 
no t have been a ttem pted . B ut there  
are p lenty  of evidences of reluctance 
on the  p a rt of retail buyers to  m ake 
purchases when a ttem pts are  m ade 
to  charge m ore than  they  th ink  to  be 
reasonable, while a good response is 
had w here real values a re  offered. 
As the retail buying is the founda
tion  on w hich m ercantile business is 
based, the indication is significant. In  
general, b e tte r buying in the stores 
is  reported , except in th e  regions
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w here union coal m iners and textile 
w orkers are  idle because of the ac
tivities of the walking delegates and 
strike  m anagers, fom ented by the 
G om pers gang of anarch ists and c u t
th roats. T he b rig h te r outlook in the 
agricu ltu ra l sections of the coun try  is 
inspiring  m ore confidence, and the 
increase of em ploym ent am ong handi
craftsm en is ano ther good element. 
T he g rea t basic industries are also 
reporting  m ore orders, w ith the as
surance of several m onths of g reat 
activ ity  ahead. Even the labor dis
turbances, existing o r prospective, 
are not so discouraging a facto r as 
they would be under less prom ising 
circum stances, the general im pression 
being th a t they will soon be settled. 
All the conditions still point to  a con
tinued, a lthough  gradual, im prove
m ent, alw ays provided th a t no effort 
is m ade to  force th ings to  move fast
er than  is w arranted . Speculators 
and “hot a ir a rtis ts” are out of place 
ju st now.

FROM SURPLUS TO SCARCITY.
A year and m ore ago there seemed 

to be m ore cotton  and wool on hand 
th an  the world could possibly use for 
a long time. T he wool surplus was 
represented  as nearly  two years’ con
sum ption, and the carryover of cotton 
was so large th a t the price between 
January  and June, 1921, dropped from  
16 to 11 cents per pound. W ool prices 
in the same period  dropped about 20 
per cent. Low  prices of these and 
o ther farm  products and the  supposd 
m enace of large foreign stocks led to 
the enactm ent o f the em ergency 
tariff law. N ow  the situation is 
g reatly  changed. T here  is talk  of a 
shortage of both cotton and wool, and 
prices are rising  sharply. R educed 
acreage, the ravages of the boll 
weevil, and bad w eather caused a 
sho rt co tton  crop last year and re
duced the big carryover to a norm al 
am ount. This spring  excessive rains 
and low tem peratures have delayed 
p lan ting  and increased the weevil 
menace and m ay cause the abandon
m ent of som e acreage. Signs point, 
therefore, to ano ther sh o rt crop, and 
prices have started  ano ther upw ard 
m arch. T he high duties on w ool in the 
E m ergency  T ariff Act have not as yet 
stim ulated dom estic production, al
though  they  have forced an advance 
in w ool prices. T he w ool clip ip the 
N orthw est this year is short, and the 
sm all crop of lam bs th is spring  points 
to no im m ediate increase in  the wool 
ou tput in that section.

H igher prices for cotton  and wool 
m ust m ean eventually h igher prices 
for nearly  all kinds of w earing ap
parel. M anufacturers of cloth and of 
cloth ing  have been m aking s tren u 
ous efforts to reduce their costs oL 
production, L^b'or hag b eco ip t m ore

efficient, w ages have been readjusted, 
and selling costs have been b rough t 
down w herever possible. Such econo
mies m ay m ake it possible to  pass 
goods to consum ers for the next sea
son w ithout ra ising  prices, bu t 
eventually  retail prices m ust go up 
if p resen t conditions rem ain un
changed. T he A m erican W oolen 
com pany last week announced an 
advance in all prices fo r  suitings and 
overcoatings in one of its  depart
m ents, and o ther m anufacturers had 
already taken the lead in doing this. 
An advance of 50c p e r yard  on wool 
cloth, w ith an average of three and a 
half yards for each suit of clothes, will 
m ean an increase of $1.75 in the  cost 
of m aking a suit, b u t since this ad
ditional cost m ay carry  two “m ark
ups” before  it reaches the consum er 
the retail price of cloth ing  m ay rise 
som ew hat h igher than  the am ount in
dicated by th is figure.______

THE CLAIMS OF A LOCALITY.
A nice question has been put up for 

decision to  the Federal T rade  Com 
m ission by R ochester clo th ing  m anu
facturers. T he la tte r show that, by 
extensive and expensive advertising 
for m any years, the general public has 
been inform ed of the excellence o f the 
tailoring pu t into the apparel made in 
the F low er City, d istinguished as the 
F lour City in the days when Genesee 
flour was the  standard. In  this way, 
a favorable im pression has been 
created for all c lothing made in R och
ester or so  labeled. A dvantage has 
been taken of this reputation , it is 
claimed, by m akers of clothing in New 
Y ork and elsew here who are labeling 
their garm ents as “R ochester m ade,” 
or are otherw ise tend ing  to lead the 
public to believe the  goods are m anu
factured in that city. T his conduct is 
declared to  be a fo rm  of unfair com
petition which the Federal T rade 
Com mission is asked to  stop. As 
against the com plaint, it was show n 
that m ore than one class of clothing 
is tu rned  out in R ochester and that 
there are sixteen or eighteen places in* 
the U nited  S tates bearing  the nam e of 
R ochester. A nd the query  is raised 
as to w hether th ere  can be any p ro 
tection  accorded the nam e of a city 
or locality to distinguish wares. F rom  
the A tlantic  to  th e  Pacific and from  
the G reat Lakes to  the Gulf the coun
try  is doted w ith “T ro y ” laundries 
“ B oston” and “N ew Y ork” stores, 
against w hich no com plaint is m ade 
b y  the cities m entioned. Y et there 
are tim es when the  claim s of localities 
to the use of their nam es receive a t
tention. P erhaps the m ost notable in 
the w orld’s h istory was the w riting  
in to  the V ersailles T rea ty  am ong its 
economic provisions the one under 
which the G erm ans are forbidden to 
use the w ord  “cham pagne” to desig
nate their own effervescent wines,

Stocks of Flour Very Light Every
where.

W ritten  for the T radesm an.
D uring the past week the price of 

w heat has declined about 5c per 
bushel, b u t mill feed, on the o ther 
hand, has also m aterially  declined, so 
th a t m uch of the decline in w heat has 
been offset insofar as the price of 
flour is concerned, as for every dollar 
per ton feed declines flour advances 
3.7c per bbl. on an even w heat m ar
ket.

C rop  p rospects have continued good 
—in fact, as a general proposition 
have im proved—and the nearer we get 
to the time when new crop wheat is 
available for m illing purposes the 
g reater will be the effect of good p ros
pects on prices.

Some sections have suffered slight
ly for lack of m oisture, while in o ther 
localities the reverse has been the 
case, b u t in general and on the aver
age conditions are very favorable.

H arvesting  in Texas and Southern 
O klahom a will be under way in a 
very few days; in K ansas the cutting  
of w heat will begin not later than the 
tw entieth  of the m onth. In  Southern 
Illinois, Indiana and Ohio the w ork 
will s ta rt about the first of July, and 
in M ichigan the F o u rth  of Ju ly  will 
see harvesting  under way.

A certain  num ber of farm ers th resh  
and m arket from  the field, so new 
K ansas w heat will probably  be offered 
in fair volume the fore p a rt o f July, 
and in the Central S tates about the 
middle to the  tw entieth  of July. New 
w heat flour from  the Southw est will 
be available, in all probabality , the last 
half of July, and from  the Central 
S tates about the first of August. Be
tween now  and then m ills will have 
to depend upon stocks of old wheat, 
and, in fact the trad e  can well afford 
to carry  a litle old wheat flour in stock, 
as it  is preferable to the entirely  new 
w heat product.

In  the N orthw est or Spring wheat 
section the critical period is June and 
July, as a general thing. H o t winds 
and B lack R ust are the big bugbears 
of the crop. T he w heat up there  is 
looking fine now and, generally  speak
ing, there has been plenty  of m oisture. 
I t  is too early, of course, to  make any
th ing  like an accurate estim ate of the  
probable ou ttu rn  of this crop. H a r
vesting will s ta rt about the last week 
in A ugust o r first week in Septem ber, 
and new Spring  w heat flour will be 
available about the first of O ctober. 

T here  is no reason, in our opinion, 
. for changing the buying policy the 

trade has been pursu ing  during  the 
past six m onths, although if flour 
s ta rts  on a low basis for the new crop 
goods, undoubtedly sixty to ninety day 
purchases will prove profitable a t th at 
time, as stocks of flour are very light 
everywhere. L loyd E. Sm ith.
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Gossip Regarding Michigan Hotels 
and Hotel Men.

Glen Lake, June  6— C. W . Bos worth, 
late p ro p rie to r o f the P ark  H otel at 
Mt. P leasant, and now prom oting  a 
new resort at E lk  Rapids, to be known 
as Keewadin Beach, tells me that the 
war sta rted  in E urope just two days 
after he em barked in the hotel busi
ness. F ar reaching that.

Some time ago 1 spoke of the meal 
service at the Chippewa Hotel, M an
istee, suggesting that the prices m ight 
be pruned to advantage. 1 paid Mr. 
Field a flying visit the o th er day and 
find that he is now serving delightful 
luncheons and dinners a t 75 cents 
each; also that he is doing a much 
better business in his dining room .

J. C. M osher, a veteran traveling 
man, recently  acquired the Beulah 
Inn, at Beulah, and has been m aking 
extensive im provem ents, including the 
addition of a new dining room  and a 
unique front of cobble stone m asonry. 
M r. M osher is m aking quite a success 
of his enterprise and 1 hear his place 
is highly recom m ended by traveling 
men.

T he R edstone Hotel, at Elk Rapids 
has changed hands and Calvin Race, 
its form er proprietor, has returned to 
his old position as clerk a t the H otel 
M ertens, Grand Rapids. Bella M. 
Heidt, form erly connected with De
tro it hotels, has leased the Redstone 
and changed the name to  E lk Tavern. 
M rs. H eidt has thoroughly  renovated 
the hotel and is serving a wonderful 
table—as good as 1 have found in any 
country  hotel in M ichigan. T he only 
criticism  I have heard concerning it 
is that the prices seem just a little bit 
high. T he boys adm it that the m eals 
are undoubtedly worth the price 
charged, but they cannot afford such 
luxury. T he tourists , however, will 
probably appreciate the m eals and ser
vice a t their true  worth.

T he w riter entertained Mr. and Mrs. 
E rnest M cLean, of the Park  Hotel, 
Kalam azoo, on last Sunday, and was 
also favored with visits from  Mr. and 
Mrs. F rank  O rcu tt, N orthw ay Inn, 
Beulah; Mr. and M rs. J. P. O berlin, 
W hiting  H otel T raverse City; Mr. 
and Mrs. David H. Day, of Glen 
H aven, and C. W. B osw orth, of Kee
wadin Beach, E lk Rapids. Cedar 
Springs Lodge had no t been officially 
opened for the season, but the visitors 
were served with a fish and chicken 
dinner, and the guests of honor, Mr. 
and M rs. M cLean, were given an op
portun ity  of view ing the wonderful 
scenery of the Glen Lake district.

M uch of the criticism  of poor hotel 
service, especially in the delivery of 
mail and telegram s, is chargeable to 
illegible signatures on hotel registers. 
It has been suggested to the writer 
that he use a rubber stam p in append
ing his signature to the register. 
T here may be m ore or less reason for 
this, especially as the editor of the 
T radesm an has suggested the use of 
the typew riter in the preparation of 
my “copy.”

It is som ew hat refreshing to know 
that not all of M ichigan’s represen ta
tives in C ongress are, as it were, 
“asleep at the switch ” though the dear 
oeople of the W olverine State were, 
and still are, chafing because of legis
lative inactivity.

Congressm an Roy O. W oodruff, of 
Bay City, who was sent to Congress 
several years ago for a single term 
as a Bull M ooser, and who broke in 
again two years ago, strictly  on his 
m erits and w ithout any visible politi
cal backing, as a progressive Repub
lican, is “hewing to the line” and is 
not a bit particular as to where his 
chips fall.

•Mr. W oodruff is m aking a strong 
fight on w ar grafters, and notw ith
standing the fact that he is being op
posed at every tu rn  and handicapped 
by delays of every character, bids 
fair to face the issue. If  he succeeds 
only to the extent of “sm oking out” 
some of the drones in the C ongres
sional hive, his constituents m ay well 
be proud of his record.

I am inclined to the opinion that 
Congressm an W oodruff would make 
good Senatorial tim ber. He made ^

good record during  his previous term  
in his fight against iniquitous com 
binations of capital and interlocking 
trust d irectorates, but he was defeated 
in the political m aelstrom  of 1914, al
though his public activities as a 
private in the high ranks between his 
two term s was a m atter of public ap
proval and, undoubtedly, won him his 
recent election.

T he “ca t’s cradle” of Senatorial 
candidacy has developed m any queer 
angles, but from  my personal obser
vation I should say that Mr. W ood
ruff possesses all the capabilites ac
credited to the various o ther candi
dates, backed by his own record  of ef
fort and accom plishm ent, and is amply 
qualified to fill the office. If his 
friends will m ake a survey of the 
field, I believe they would find his 
candidacy feasible.

W hile I am opposed to the hifalutin 
executive actions and the low pressure 
resu lts of the adm inistration of the 
U nited States Shipping Board, I am 
in favor of ship subsidies to a rea
sonable extent and the recent endorse
m ent of this p ro ject by President 
H ard ing  meets wi.h my hearty  ap
probation.

A lm ost every o ther industry  under 
the sun is subsidized to a more or 
less extent, e ither th rough grants, the 
tariff o r bonuses of various natures, 
but m arine transporta tion , of much 
m ore vital im portance to the country 
than any o ther sim ilar enterprise, 
suffers from  various handicaps and is 
continually  losing out.

Jam es J. Hill, the famous railroad 
m agnate, who did m ore tow ard the 
developm ent of the g reat N orthw est 
than any other single individual a t
tem pted some years ago to establish 
a first-class line of steam ships between 
his W estern  term inals and the O rient. 
As a m atter of fact, he did conducl 
such a traffic for several years at a 
considerable financial loss to his en
terprises, and finally gave up the 
project, but if the G overnm ent at the 
crucial period in the course of his en
terprises had offered him reasonable 
encouragem ent, we would now be en
joying the benefit of a wonderful 
trade with that portion of the world, 
carried by Am erican bottom s.

1 am inclined to think if it had not 
been for the unfortunate  C ongression
al enactm ent known as the L aFollette  
labor act, that the Great N orthern  in
terests would have become prosperous 
even w ithout a subsidy, and there is a 
prevailing opinion am ong business o r
ganizations which supply the traffic 
—but who do not contro l the vo ters— 
that even the repeal of the said ob
noxious legislation would accomplish 
much tow ard establishing Am erican 
suprem acy in the high seas, which, 
with reasonable subsidies, would 
place us where we rightly  belong—at 
the head of the class.

As suggested in a recent issue of 
the O u'look, there is never any com 
plaint when Congress votes “subsidies” 
to help fight the cotton boll weevil, or 
the W est to fight the cattle tick or 
some o ther sections the mou h and 
hoof disease. All these bounties es
cape condem nation because the peo
ple realize that the imm ediate advan
tage to some special interest or class 
is swallowed in the “far g reater u lti
mate and vital benefit to the Nation as 
a whole.”

The A m erican people have had a 
full and satisfying m easure of so- 
called “G overnm ent ow nership,” as 
exemplified by railroad experiences 
under the M cAdoo regime, when the 
balance sheet show ed billions of 
deficit, but prestige upon the seas is 
a good asset in tim es of peace and es
pecially desirable under international 
com plications, and C ongress could 
easily, w ithout increasing public b u r
dens, assist w orthy  enterprises finan
cially, as well as by legislative action.

W hile Am erican seamen demand 
higher standards from  Am erican ships 
which correspondingly  increases the 
cost of A m erican operation, experi
ence has dem onstra ted  that all such 
tom foolery has resulted in a dismal 
failure. F rank  S. Verbeck.

Proceedings in Grand Rapids Bank
ruptcy Court.

G rand  R apids, M ay 29—On th is  day  
w as held  th e  firs t m ee tin g  o f c red ito rs  
in  th e  m a tte r  o f F red  B. F lem ing , B a n k 
ru p t No. 2093. T he  b a n k ru p t w as p re sen t 
in person  an d  by a tto rn e y , C alv in  L. 
B an c ro ft, o f H a s tin g s . T he  b a n k ru p t 
w as sw orn  an d  exam in ed  w ith o u t a  r e 
p o rte r. No cla im s w ere  proved  a g a in s t  
th e  e s ta te  of th e  b an k ru p t. I t  ap p ea rin g  
th a t  th e re  w ere no a s s e ts  in th e  e s ta te , 
o th e r  th a n  those  c la im ed  a s  e x em p t to 
th e  b a n k ru p t, an  o rd e r w as  m ade  co n 
firm ing th e  b a n k ru p t’s ex em ptions  and  
closing  the  e s ta te .  T h is  case  will now  
be re tu rn e d  to  th e  D is tr ic t C o u rt and  
the  files closed on th e  sam e . T he  first 
m ee tin g  w as a d jo u rn ed  no da te .

On th is  d ay  w ere  received  th e  sch e d 
ules o rd e r o f re fe ren ce  an d  ad ju d ica tio n  
in b a n k ru p tc y  in th e  m a tte r  of T hos. G. 
M eG urrin , B a n k ru p t No. 2101. T he m a t
te r  h a s  been re fe rred  to  B enn M. Corw in 
a s  re fe ree  in b a n k ru p tcy . T he  b an k  u p t 
is a  re s id en t of th e  c ity  of G rand  R ap 
ids an d  is a  sa le sm an  by  occupation . 
T he schedu les of the  b a n k ru p t lis t a s s e ts  
in th e  sum  of $150, a ll of w hich  is c la im 
ed a s  exem pt, and  liab ilities  in th e  sum  
of $583.76. F rom  the  fa c t th a t  th e re  a re  
no a s s e ts  in th e  e s ta te , o th e r  th a n  those 
c la im ed  a s  ex em p t to  the  b an k ru p t, the  
c o u rt h a s  w ritten  for fu n d s  fo r th e  co n 
d u c t of th e  firs t m eeting , upon a rr iv a l 
of w hich  th e  firs t m ee tin g  w ill be called 
an d  no te  of th e  sam e  m ade here . A lis t 
of the  c red ito rs  o f th e  b a n k ru p t is as
follows, all from  G rand  R ap ids:
S tek e tee  D ry  Goods Co. __________$116.70
H erp o lsh e im er Co. ________________ 95.00
F ried m an -S p rin g  Co. -------------------  25.13
W u rzb zu rg ’s L inen  S to re  ------------ 19.09
F le tc h e r  D rug  S to re  ------------------ 19.61
I ’a n tiin d  S ty le  Shop --------------------  31.35
S a n ita ry  M ilk Co. _______________ 50.06
H effner A rt Shop ------------------------ 14.50
L itch e r  Electric. Co. -------------------  51.37
C onsum ers  Ice Co. _______________  15.67
D unn E lec tric  Co. _______________  8.80
Jos. W atss low ik  __________________ 30.00
W urzb u rg  D ry  Goods Co. ------------ 26.71
D r. S tephen  O’B rien  --------------------- 5.00
S pee lm an-B oer Co. ----------------------  9.00
C ity  Coal & Coke Co. ____________ 25.00
Lew is E lec tr ic  Co. --------------------- 6.38
F e ld p au sch  B ros. -------------------------  2.59
Ponce De Leon W a te r  C o . ------------ 18.30
B arro n  M illinery  Co. ______________ 13.50

J u n e  1. On th is  d ay  w as held  th e  a d 
jo u rn ed  firs t m ee tin g  of c red ito rs  and  
h e a r in g  on o b jec ted  c la im s in  th e  m a tte r  
o f R egie B ra ss  Co., B a n k ru p t No. 2081. 
T he b a n k ru p t w as p re s en t by  J .  B. C ou
tu re , p res id en t, a n d  by H . P . B elknap , 
v ice -p resid en t. T he tru s te e  w as p re sen t 
in person. C red ito rs  w ere  re p re sen te d  
by a tto rn e y s  N. O. G rosw old a n d  Jo h n  B. 
Lew is, o f G reenville , an d  G eorge S. N or- 
cross, of G rand  R ap ids. C laim s w ere
allow ed a g a in s t  th e  e s ta te  of th e  b a n k 
ru p t. O bjections w ere  m ade  to  th e  
c la im s of C has. D. R eeves, J . B. C outure  
and  G. H . C u rrie  and  te stim o n y  w as 
tak en  in re g a rd  to  th ese  c la im s. T he 
re fe ree  o rde red  th e  te s tim o n y  tra n s c r ib 
ed an d  b rie fs  filed. T he  ad jo u rn ed  firs t 
m ee tin g  an d  spec ia l h ea rin g  on c la im s 
w as th en  ad jo u rn ed  no da te .

Ju n e  2. On th is  day  w ere  received  
the  schedu les, o rd e r of re fe ren ce  an d  
ad ju d ica tio n  in b a n k ru p tc y  in th e  m a t 
te r  o f W ilfred  R. Jo h n s . B an k ru p t No. 
2102. T he m a tte r  h a s  been  re fe rred  to  
B enn  M. C orw in a s  re fe ree  in b a n k 
ru p tcy . T he b a n k ru p t is a  re s id en t of 
th e  c ity  of G rand  R apids. T he  schedu les 
do no t in d ica te  w h a t th e  occupation  o f 
the  b a n k ru p t is. T he schedu les of th e  
b a n k ru p t l is t  a sse ts  in the  sum  of $4.550. 
all of w hich  is c la im ed  to be exem pt, 
an d  liab ilities  in the  sum  of $2,535.86. 
F rom  th e  fa c t th a t  th e re  a re  no a s s e ts  
w hich  a re  n o t c la im ed  a s  ex em p t to  the  
b a n k ru p t the  c o u rt h a s  w n itten  for 
funds  for the  conduct of the  first m e e t
ing of c red ito rs  an d  w hen  thes:> have 
been fu rn ish ed  th e  firs t m ee tin g  of c re d 
ito rs  will be called. A .list o f th e  c re d 
ito rs  of the  b an k ru p t is a s  follows, all
from  G rand  R ap ids:
IJoyd  M. C onrad  ________________$1,750.70
lley m an  Co. ____________________ 125.87
l 'ra n g e  Co. ______________________ 27.50
W h ite  Sew ing M achine Co. ___  59.00
S ligh t F u rn itu re  Co. ____________ 166.00
R ay  W a tk in s  ____________________ 104.71
D r. H . C. W olfe ________________ 92.57
D r. A. C. B u tte rfie ld  ___________  45.00
D r. R. M. F r e y l i n g _____________  16.50
D r. C. C. Selm ens ______________ 46.50
D r. E . L. B y ers  _______________ 8.00
Dr. Geo. B ond ________________  5.00
S t. M ary ’s H o s p i t a l______________ 20.28
C en tu ry  F u e l Co. ________________ 42.00
H . J . H ull ______________________ 9.50
H erp o lsh e im er Co. ______________ 9.14
C harles  H e x t ____________________ 5.00
A. F . M ay ___________________   2.50

J u n e  5. On th is  day  w as held th e  firs t 
m ee tin g  of c re d ito rs  in  th e  m a tte r  of 
Jo seph  S av itsk y , B an k ru p t No. 2091. T he 
b a n k ru p t w as p re sen t in person  and  by 
a tto rn e y s , B u n k er & R ogoski. L ovelace 
& B roek  an d  W illa rd  J .  T u rn e r , w ere 
bo th  p re s en t fo r v a rio u s  c red ito rs . S ev 
e ra l c la im s w ere  a llow ed a g a in s t  th e  
e s ta te  o f th e  b a n k ru p t. F ra n k  D. K le in - 
heckse l w as e lected  tru s te e  a n d  the  
am o u n t of h is  bond fixed by  th e  re fe ree  
in  th e  sum  o f $500. T he  b a n k ru p t w as  
th e n  sw orn  a n d  ex am in ed  w ith o u t a  r e 
p o rte r. T he firs t m ee tin g  of c red ito rs  
w as th e n  a d jo u rn ed  no  d a te .

On th is  day  a lso  w as he ld  the  firs t 
m ee tin g  of c re d ito rs  in  th e  m a tte r  of 
C u tle r B ro th e rs  a n d  W illiam  an d  F ra n k  
C u tle r, ind iv idually , B a n k ru p ts  No. 2091.

T he  b a n k ru p ts  w ere  p re s en t in  person  
an d  by  a tto rn e y s  T a g g a r t  & K ingston . 
Severa l c la im s w ere  a llow ed a g a in s t  th e  
e s ta te  of th e  b a n k ru p ts . T he b a n k ru p ts  
w ere th en  sw orn  a n d  exam ined  w ith o u t 
a  re p o rte r. T he  c red ito rs  fa iled  to  m ake  
choice of a  tru s te e  a n d  th e  re fe ree  a p 
po in ted  Lyle D. H olcom b a s  su ch  and  
p laced  th e  a m o u n t of h is  bond in  th e  
sum  of $500. An o rd e r fo r th e  p ay m en t 
of a  firs t d iv idend  to  c re d ito rs  o f 5 pe r 
c en t, w as m ade an d  firs t d iv idend  sh ee ts  
filed in the  m a tte r .  T he  firs t m ee tin g  of 
c re d ito rs  w as th en  a d jo u rn ed  no da te .

In  th e  m a tte r  of F red  G u n th e r, Sr., 
B an k ru p t No. 1960, th e  tru s te e  h a s  filed 
h is  final re p o rt a n d  acco u n t an d  a  final 
m eeting  of c red ito rs  will be held  a t  the  
office of the  re fe ree  on J u n e  16 a t  w hich  
tim e the  final a cc o u n t will be p assed  
upon and  a  final d iv idend  declared .

In the  m a tte r  of B en jam in  H . B ush . 
B a n k ru p t No. 2048, th e  tru s te e  h a s  filed 
h is  final acco u n t a n d  a  final m ee tin g  will 
be held a t  th e  office of th e  re fe ree  on 
.jan e  16 fo r th e  pu rpose  o f p a ss in g  on 
t:.e  re p o rt of the  tru s te e , p ay in g  a d m in 
is tra tio n  expenses  an d  d ec lar in g  a  final 
d iv idend  in th e  m a tte r .  T he  qu estio n  
of th e  d isch a rg e  of th e  b a n k ru p t is a lso 
passed  upon.

In the  m a tte r  of E d g a r  De L a  M ater, 
B an k ru p t No. 1898, the  t ru s te e 's  final 
acco u n t has been filed an d  a  final m e e t
ing  w ill be held  a t  th e  re fe re e 's  office 
Ju n e  16, to  p a ss  upon such  re p o rt, pay 
ad m in is tra tio n  expenses  an d  declare  the  
final d iv idend  in th e  e s ta te .

In the  m a tte r  o f I. G adziem ski. B a n k 
ru p t No. 19o6, th e  t ru s te e ’s final re p o rt 
an d  acco u n t h as  been received  an d  the  
final m eeting  of c re d ito rs  will be held 
a t  the  re fe re e ’s  office J u n e  12.

In the  m a tte r  of C has. A. A rn tz , B a n k 
ru p t No. 2058, th e  t ru s te e ’s final re p o rt 
an d  acco u n t is filed a n d  a  final m eeting  
of c red ito rs  w ill be held  a t  th e  re fe re e ’s 
office Ju n e  12.

Employment Conditions Better.
R eports from  various sources indi

cate th at unem ploym ent th roughout 
the coun try  is diminishing. T he 
U nited S ta tes B ureau of L abor S ta 
tistics has compiled figures show 
ing an increase of 7.3 per cent, in the 
payrolls of autom obile factories and 
of 6.3 per cent, each in the iron and 
steel and the cigar m anufacturing  in 
dustries as early  as last M arch. T here  
has been some seasonal decrease in 
certain  kinds of factory  labor in in
dustrial centers, bu t th is has been 
m ore than  offset by the strik ing  gains 
in ou tdoor em ploym ent, especially in 
the building trades and in agricu l
tu ra l work. T he Federal Reserve 
B oard in its latest Bulletin reports 
th a t the resum ption  of m ining opera
tions in the W estern  S ta tes has given 
em ploym ent to  large num bers of idle 
m iners. F o u r large  copper-m ining 
companies in Arizona, for example, 
had 44 per cent, m ore w orkers on 
their payroll on M ay 1 than  on April
1. Judge Gary recen tly  expressed the 
view th a t if the  p resent rate  of ex
pansion of industria l activ ity  co n tin 
ues the country  m ight soon experi
ence a shortage of com m on labor. In 
some sections such a shortage is a l
ready reported.

Punctilious.
An old colored m an in Georgia was 

asked to attend the funeral of a neigh
b o r’s wife, and as he had gone to the 
funerals of both of her predecessors, 
his own wife was ra th e r surprised 
when he inform ed her th a t he had de
clined the invitation.

F o r some tim e the old fellow would 
give no reason for the refusal, but he 
could not put the o ld  wom an off in
definitely. Finally, with some hesita
tion, he said:

“W ell, you see, M irandy, I don’t 
like to be acceptin’ o th er folks’ polite
ness when I never have no th in ’ of 
the kind to offer dem in re tu rn .”

T he fiddlers spend their tim e in 
tun ing  up, while the real fellows are 
p laying the game of life.



June 7, 1922 M I C H I G A N  T R A D E S M A N 3

Mules’ Ears and Lemons
When we were boys, there used to be an old gag 

about the difference between mules’ ears and lemons 
and the boy who couldn’t tell the difference could not 
be entrusted to buy lemons.

There are some consumers to-day who do not ap
pear to know the difference between piules’ ears and 
lemons. They buy on price rather than quality, and 
there are others who buy all their goods from some 
stores thinking they are the most reasonable because 
some certain articles of well-known value are sold at 
a cut price.

Then there are those who buy spices because the 
price is a little less or the package a little more attrac
tive than some others; and yet they never ask the 
question as to the strength of the spices and how 
much actual seasoning power they are getting for the 
money they are expending.

Then there are those people who buy canned goods 
by the label. They don’t know whether the can of 
tomatoes contains solid meat or is largely water. In 
other words, they buy by price or prejudice, rather 
than because of their knowledge of values.

In plain English, they don’t know the difference 
between mules’ ears and lemons.

The same line of reasoning applies to the merchant, 
if he fails to employ the same intelligence in selecting 
goods as he expects his customers to exercise when 
they buy goods of him.

The conscientious and usually the successful retail 
merchant knows values and he buys values which he 
can recommend and his business is good Decause he 
sells values. He makes more money than the other 
fellow because GOOD GOODS and kno*wn values 
guarantee confidence and the amount of business done 
on confidence is increasing daily.

He knows the value of the goods inside of the can 
and is not misled by the label or the trimmings.

He tests the different spices in his own home and 
he knows which spices have the most strength and 
which spices give his customers the greatest value for 
their money.

He thus becomes a student of conditions and soon 
discovers that his local jobber can take better care 
of him and supply his needs to better advantage than 
the jobber in the far-away metropolis whose overhead 
is several times as much as that of the near-by jobber.

He knows that his cigar case is profitable because 
his cigars are well-known brands which are familiar 
to every smoker, rather than long shots and unknown 
brands which are slow sellers.

He knows that a few brands of well known coffee 
of real value build his coffee business, rather than a 
great number of brands which, perhaps, offer long 
profit and in reality give the customers small value 
for their money.

He knows the difference between mules’ ears and 
lemons and that is why his money buys good value 
for him and he is able to give his customers good 
value for their money.

This is along the line of our preachments for a long 
time and is, we believe, the explanation of the steady 
and large growth of our business.

This is what we have to offer: We know values 
and give good value for the money and GOOD 
SERVICE to those dealers who know the difference 
between mules’ ears and lemons— dealers who are 
building their business on the basis of known values 
and constructive service.

W o r d e n  Q r o c e r  C o m p a n v

Grand Rapids—Kalamazoo—Lansing

The Prompt Shippers
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MOVEMENT OF MERCHANTS.
Ypsilanti — A lexander N ulan has 

opened a m odern hardw are store  on 
W ashing ton  street.

Shepardsville— M iss M arjorie  E l
lio tt has opened a confectionery store 
and ice cream  parlor.

H am tram ck—T he H am tram ck State 
Bank has increased its capital stock 
from  $25,000 to  $100,000.

B laney—T h e  Blaney Land & C at
tle Co. has increased its capital stock 
from  $200,000 to  $1,100,000.

G rand R apids—T he K ent County 
T itle  & R ealty  Co. has increased its 
capital stock from  $50,000 to $400,000.

L incoln P ark — Labodic Bros., who 
conduct a lum ber yard  at Ford  City, 
have opened a lum ber yard  at this 
place.

Grand Rapids—T he Square Deal 
M ilk Co., 1252 Shaw m ut street, has 
increased its capital stock from  $10,- 
000 to $25,000.

Galien— M. Q. Smith, who has con
ducted a d rug store here for the past 
th irty  years, died a t his hom e June 1, 
follow ing a brief illness.

Grand R apids—¡Daniel T . P a tto n  
& Co., 59-63 M arket street, wholesale 
dealer in m en’s furnishings, has in
creased its capital stock from  $50,000 
to  $100,000.

Cadillac—Ray W . Jaques, grocer 
and form er P residen t of the Retail 
M erchants’ A ssociation, died last 
W ednesday a t the U niversity  hospital 
a t Ann Arbor.

Coldw ater—Fire  destroyed the store 
building and general stock of J. D. 
H ayes, a t K inderhook, 12 miles south 
of here, June 2. The loss is partially  
covered by insurance.

O tsego—T he O tsego D epartm ent 
S tore has been incorporated w ith an 
authorized  capital stock of $40,000, 
$30,000 of which has been subscribed 
and paid in in property.

D e tro it—T he John H. T hom pson 
A uto Co. has been incorporated  with 
an authorized capital stock of $100,- 
000, all of which has been subscribed 
and $25,000 paid in in cash.

G rass Lake—T he G rass Lake M u
tual Oil Co. has been incorporated  
with an authorized  capital stock of 
$10,000, $7,000 of which has been sub
scribed and $1,000 paid in in cash.

E scanaba— L. E. H einly has sold 
his lease of the D elta H otel to Clyde
J. B urns and Law rence J. Cleary, lo
cal business men, who will secure a 
landlord who will w ork under their 
direction.

V icksburg—Ralph Chapman has 
purchased the M cElvaine H otel, tak
ing immediate possession. Mr. Chap
man will make a specialty of Sunday 
dinners in order to a ttrac t the au to 
mobile trade.

A lbion— B. F. K inm ont, who has 
conducted a d rug  store here for the 
past 30 years, 27 of which has been in 
the same building, has sold his store 
building and stock to  Floyd Parks, 
who has taken possession.

D etro it—Gar W ood, Inc., 41% Bell- 
view, has been incorporated  to deal in 
engines, boilers, m achinery supplies, 
etc., w ith an authorized capital stock 
of $10,000, all of which has been sub
scribed and paid in in cash.

D etro it—T he D etro it Steel Supply 
Co., with business offices at 711 De

tro it Savings B ank building, has been 
incorporated  to deal in steel and steel 
products, with an au thorized  capital 
stock of $25,000, $7,500 o f w hich has 
been subscribed and paid in in cash.

Jonesville—J. M. Arnold, landlord  
and ow ner of hotel Gilmer, is recov
ering from  the effects of the au tom o
bile accident which occurred M ay 27, 
when the car he was driving was hit 
by a train , his six y ear old son killed 
and both  he and his wife seriously in
jured.

H ighland  P ark  — T he De Luxe. 
Candy Shop, 16534 W oodw ard avenue, 
has m erged its business into a stock 
com pany under the style of the De 
Luxe Candy Shop, Inc., w ith an au
thorized capital stock of $2,000, all of 
which has been subscribed and paid 
in in property .

D etro it — T he O akw ay Sand & 
Gravel Co., with business offices at 
53 Buhl building, has been incorporat
ed to m anufacture and sell artificial 
stone and cem ent products, w ith an 
authorized  capital stock of $50,000, all 
of which has been subscribed, $2,200 
paid in in cash and $30,000 in p roper
ty.

H udson—|R. A r Beach, w ho has 
conducted a shoe sto re  here since 
1868, has sold his store building and 
shoe stock to H a rry  B urdick and 
R ay D arby, of Toledo, Ohio, who 
will continue the  business under the 
style of B urdick & D arby, under the 
m anagem ent of M r. Burdick.

Saginaw—T he L ord  & P arris  Co., 
821 Genesee avenue, has been incor
porated  to deal in autom obile supplies, 
accessories, etc., and to conduct a 
general garage business, with an au
thorized capital stock of $25,000 com 
m on and $50,000 preferred, $55 000 of 
which has been subscribed and paid 
in in cash.

Bay City—T he Bay City F reezer 
Co., a new corporation , having a cold 
sto rage and ice plant in D etroit, an 
nounces that it has let co n tracts for 
$120,000 in buildings here to  the W e
ber Co., of th is city. T he w ork is 
to be finished by A ugust 1. Fish 
freezing will be a specialty of the 
new concern.

Greenville—W . E. Zank, who p u r
chased the C orner d rug  store from  W . 
W . Slawson about a year ago, has sold 
the stock to Allen G. Highfield, of 
Alma, who has taken possession. Mr. 
Flighfield has conducted a d rug store 
in Alm a for the past seven years and 
comes here h ighly recom m ended. The 
location will be know n as the H ig h 
field Pharm acy. M r. Highfield is a 
m em ber of both  the M asons and the 
Elks.

Greenville—W . E. Zank has formed 
a copartnership  w ith J. H . Ritzem a 
and Claude C. Cole and engaged in 
the fox business under the style of 
the Greenville Silver Black Fox  Farm . 
T he firm has purchased the B ryant E. 
Avery farm , 2Yi miles W est of the 
city, and will s ta rt with forty  pairs. 
T hey  are erecting  a 50 pen ranch on 
the m ost approved plans. M r. Cole 
has had prev ious experience in the 
business a t M uskegon.

O w osso — Samuel Levy, Chicago 
salesm an is in custody here on com
plaint of m erchants in M ichigan and 
o ther nearby states, who assert he de
frauded them  out of hundreds o f dol

lars. Levy is held on a charge of ob
tain ing  m oney under false pretenses. 
Levy is alleged to have sold work 
shirts and overalls at very low prices, 
obtained a down paym ent of as much 
as he could get, and then failed to 
deliver the goods. T he w arran t on 
which he was arrested  charged him 
with having defrauded L. G. H eyer, of 
Ow osso, out of $398 on bad checks.

Manufacturing Matters.
Royal Oak — T he M ellen-W right 

L um ber Co. has increased its capital 
stock from  $70,000 to  $100,000.

D etro it—T he M urphy Iron  W orks, 
F t. W alker street, has increased its 
capital stock from  $350,000 to  $400,- 
000.

G rand Rapids — T he W olverine 
Bum per & Specialty Co. has increased 
its capital stock from  $50,000 to $75,- 
000.

D etro it—T he H artw ick  Lum ber 
Co., 1661 Clay avenue, has increased 
its capital stock from  $225,000 to 
$750,000.

P o r t  H uron—T he E. B. M uller Co., 
m anufacturer o f'ch ico ry , has increas
ed its capital stock from  $350,000 to 
$620,000.

D etro it—T he Bigelow Clay P ro d 
ucts Co., 53 Buhl building, has in
creased its capital stock from  $200,000 
to $350,000.

Saginaw—T he W illcox E n g ineer
ing Co., 900 South W arren  avenue, 
has decreased its capital stock  from 
$50,000 to $12,000.

Sault Ste. M arie—T he Cadillac L um 
ber & Chemical Co. will erect a saw
mill 93 x 275 feet in one section and 
100 x 116 in the other.

D etro it—T he General T ool & E n 
gineering Co., 2496 E ast Grand boule
vard, has decreased its capital stock 
from  $100,000 to $29,570.

Grand R apids—John Melis has 
sold his store fixtures and bakery  at 
1117 W ealthy  street to  G errit Van 
O ostveen. T he consideration was 
$1,500.

M enom inee—T he Lim estone P rod
ucts Co. has been incorporated  with 
an authorized capital stock of $25,000, 
all of which has been subscribed and 
paid in in cash.

Cadillac—T he Cadillac M alleable 
Iro n  Co. has been incorporated  with 
an authorized capital stock of $350,- 
000, of which am ount $300,000 has 
been subscribed and $30 000 paid in 
in cash.

D earborn—T he D earborn  T rac to r 
Appliance Co., 11 M onroe boulevard, 
has been incorporated  w ith an a u th o r
ized capital stock of $25,000, $5,000 
of which has been subscribed and 
paid in in cash.

P o rt H u ro n —T he John  W . Langley 
T ailo ring  Co. has been incorporated  
to m anufacture and deal in clothing, 
w ith an authorized capital stock cf 
$1,500, all of which has been sub
scribed and paid in in cash.

D etro it—T he D etro it Radio Devel
opm ent Co., 1815 Dime Bank building, 
has been incorporated w ith an au th o r
ized capital stock of $15,000 preferred 
and 5,000 shares of $1 per share, all 
of which ha,s been subscribed and paid 
in, $10,000 in cash and $10,000 in p rop
erty .

Bay City—T he plant of the Colley

C astings Co., recently  purchased at 
bankrupt auction sale by the W eber 
R ealty  Co., has been sold to  Sam uel 
Fair, of Saginaw, E dw ard Mills, of 
M idland and E dw ard Sm ith, of this 
city. T he p lan t will resum e opera
tions here.

M uskegon—T he W alk er Candy
C orporation has com pleted a large 
addition and will largely increase its 
output. T he new building is 50x100 
feet, four stories, and half of the new 
space will be devoted to  hard  candy 
m anufacturing  and the o ther half to  
cooling room s.

B angor—The B angor M anufactur
ing Co. has been incorporated  to m an
ufacture and sell a t wholesale and re 
tail, autom atic pum ping m achines, etc., 
with an authorized capital stock of 
$35 000, all of which has been sub
scribed, $1,625 paid in in cash and 
$28,500 in property .

Grand Rapids—T he Craftsm en F u r
niture Shop, 1331 Carm en street, N. 
E., has been incorporated  with an 
authorized capital stock of $10,000 pre
ferred and 3,000 shares at $2 per 
share, of which am ount $3,000 and 
3 000 shares has been subscribed and 
$3,000 paid in in cash.

Saginaw —T he Bell L ock C orpora
tion, to  be incorporated  for $300,000, 
has been organized. T he com pany 
will m anufacture locks for the P re ss 
ed Steel E quipm ent Co., of Chicago, 
and a t presen t it has a co n trac t for 
100,000 locks fo r ford autom obiles 
and 50,000 cylinder locks fo r general 
use.

E scanaba—T h e  M agnesite P roducts 
Co. has been organized am ong E s
canaba business men and will start 
operations in the old E scanaba M anu
facturing  Co. p lant, w ith P. L. Sulli
van as m anager. T he com pany will 
m anufacture m agnesite p roducts, stuc
co and boor com position m aterial. In 
terested in the com pany w ith Mr. 
Sullivan are Ew ald Beck, M ax K urz 
and W . J. Clark.

The Reserve B oard’s report on de
partm ent stores shows th at stocks of 
m erchandise in April were som ew hat 
g reater than  for the same m onth a 
year ago. T his m ay be due to  some 
extent to the later season this year 
and the slow er m ovem ent of stocks in 
consequence but it is also significant 
that in nine of the twelve districts 
stocks of goods were larger last April 
than they were in M arch. T he change 
in m ost cases, however, is too slight to 
indicate any pronounced tendency one 
way or the other. F o r the country  as 
a whole stocks were 2 per cent, g reat
er in value in April than in the sam e 
m onth a year ago and were 1.1 per 
cent, g reater in April than  in  M arch. 
T he greatest change in th is respect 
was in the M inneapolis district, w here 
there was an increase of 22.1 per cent, 
over a year ago and of 18 per cent, 
over M arch. T he conclusion to be 
draw n from  these facts is th a t shelves 
are no t quite so bare  as they were a 
year ago and that dealers are slightly  
m ore inclined tow ards forw ard buy
ing, b u t n o t enough so to justfy  the 
conclusion th a t th ey  have definitely 
abandoned their hand-to-m outh  policy.

From  sun to sun is the length of 
the night,
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E ssential F ea tu res of .h e  G r o c e *  .h e  .foe show  no  change Sugar a , r -  3Sc per lb. Jo b b ers pay 15. fo r pack-
^tan les up is in m oderate dem and a t unchang- m g stock. . , ( , i dc

S u g a r - T h e  m arket is firm and ex- ed prices. M olasses dull a t ru ling  {rô bb^ g ^ ppi®  T e n n ^  P<* SO H e lv y  fowls ----------------------- 20@22c
cited. New Y ork refiners advanced quotations. L ight C h ic k e n s ------------------ ------- 16c
their quotations T uesday from  5.70c Cheese—T he m ar e 1S C antaloupes—$10 per crate  fo r H eavy Chickens, no stags —  20@22c
to 5.80c. Local jobbers autom atically  firmer, the asking pric ^  _  . . .  Radishes—40c per doz. bunches for

C! ' c r ^  per ham per fo r n e »  h o n te g r o w n ^  ^  ^  ^  ^

" “ L l i t y 'd u r i n g  the p as. " S t ^ w b e r r i e s - T h e  m arket is g lu t- 
week interfered to som e ex ten t w ith full g rass in the course of a  week of one dozen heads. ^  ^  , he unprecedentedly large
the dem and fo r tea. Business has o r so. . Celery ori a, $o per e ra  e crop. Good berries are netting  the
been quite dull during  the week, but» P rovisions—T h e  m arket on lard  is to 6 doz. stalks. grow er less than  $1 per crate  which
nevertheless there is som ething doing 14c h igher than  last week s quota- Cucum bers— Illinois and Ind iana  .g beIow the  cost of prQdUction. Good
all the time. Prices have show n no tions, there  being a be tte r dem and, hot house com m and $1 per doz. shipping stock com m ands $ l.25@1.50
change during the week and are  gen- w ith a fairly  good supply. T he  m ar- fo r fancy and. $1.25 for ex tra  fancy; per 16 q t cra te.
erally  considered to  be on a ra th e r ket on lard  substitu tes rem ains steady hom e grow n, $1.60 per doz. Sweet p o ta toes—Kiln dried Georgia
low level, rem em bering  the conditions and unchanged, w ith a good supply E g g s—T he price slum ped off 2J4c com m and $2.50 per ham per,
in the  p rim ary  m arket. T here  has and a light dem and. T he m arket on to . day and local jobbers are now T om atoes—$1.75 per 6 lb. basket
been no change in any varie ty  of tea  sm oked m eats is som ew hat firmer, payjng 20c for candled stock, includ- {rQm F lorida  and Texas; hom e grown,
during  the week. the different styles having advanced ing cases. T he slum p ¡s due to  the ^  per 7 Jb basket

Coffee—T he demand fo r coffee is abou t 4 @ lc  per pound since pre- know iedge th a t sto rage stocks are fine stock from  p io rjda .
reported  to  have been a little  b e tte r vious quotations. T here  is a fairly  m ore than  a m illion cases in excess W aterm elons—40@50c apiece for
during  the past week, a lthough  first active dem and for sm oked m eats a t of w hat they  w ere a year ago . The fine gtock from  Florida
hands demand was in terfered  w ith  th is tim e and a good supply. T he warm  w eather of the past few days W ax Beans_ $ 2 25 per basket.
by the holiday. All g rades of R io m arket on dried beef rem ains firm js a jso a ffecting  the quality  of re- ---------» -------
are about w here they  were a week and unchanged, w ith a ligh t supply ceipts. H ides and P e lts  S trong  and H igher,
ago. T he sam e can be said of Santos and a fairly  active demand. T he m ar- Grape F ru it_ p resent quotations on - C ountry  H ides— Strong. Best qual- 
coffees. M ild coffees are practically  ket on barre led  pork  and canned F lorida  are as follow s: ily steers over 60 pounds are held a t
unchanged. T h e  above refers to  the  m eats is steady a t unchanged quota- __________________________ $625 12c; heavy cows alone, also buff
m arket on green coffees in a large  tions. . 64-7o-8o" 7.25 weights ° f ch° ice ^ ^ y  ¡veid a t ioc>
way No change has occurred  in Salt F ish—M ackerel continues sh o rt " 6 2 5 o ther stock running 20 to 25 per cent.
roasted coffee in the jobbing  w ay un- and prices continue steady to  firm. Green On^ons—¥iiverski"ns, 25c per g rhbby  offered at 9c. E xtrem e weights 
less some jobber has found it neces- M ackerel are on a com paratively high htinches are helld at 13c’ Wlth S° me rC buS1"
sary  to  ad just his values w ith th e  basis, w hich has not been relieved Lem ons_ T h e  m arket is firm , w ith nes® at thii> figur* 1F°*
m arkets by the receipts which have so far , «snnkist a re  Bvills quoted a t 6 asked.  B rand-

,  t- * . . a r r iVed an UPWard ten d ! nCy' f Sunkist a re  ed W estern  hides listed 7 4 @ 8 /2cCanned F ru its— California fru its are a rn v eu . s tjn  being quoted as follow s: . , r , . . . . .

firm, w ith an upw ard tendency. E v- . P̂ is4 r7 - ^ 4 “ gn : ' a! “ n ,a r  300 s!«>  b °*  --------------- V “ » ? ? ?  ’  C aH sk ins-A ctive  O n sm all lot,
e ry th ing  ,s scarce, even ap rico ts and a t hand and re ta ilers w. 1 “ { * 360 size, per box --------------------- 9.00 ^  , han car,oad from  an outside
peaches, which are  less scarce than  w rong  if ‘hey keep » ” a ,ch “  eye 270 size, per box ------------------------9.00 slaugh,e r po ;n t moved a t 16c. eQual M
m any o ther lines. their stock of p a n s  green. 240 size, per box ------------------------8.50 lb I /  rh ica tro  freight R eeular lots

Canned V egetables— Peas are now  less to  do any th in g  ® * Choice are held as follow s: of pa’cker calf are held a t 17c, as are
being packed in the  South. T he sit- speculative b u t it is highly  desirable m  ^  per box ---------------------- $8-50 also ch icago  and o ther h ;gh_grade
uation in peas is fa irly  active and to  m aintain stocks o g ‘ 360 size, per box --------------------- 8.50 firgt galt ^  io ts. Some fresh c;ty
strong . Corn is still very weak and F ru it Ja rs  — M anufacturers have L ettuce—Leaf, 10c per lb.; Iceberg  gkins are held a t and re salt
dull. T om atoes are steady to  firm, w ithdraw n their prices on fru it ja rs  fr0 m California, $4.50@4.75 per crate. stock ran ging from  10@14c, as to
but in ligh t dem and. Spinach is re - and have advised w holesalers th a t O nions—T exas Berm udas, $2 per qua |i ty .
ported  unusually  dull and because of they  will be unable to  accept any cra t e (about 45 lbs.) fo r yellow  and H orse  H ides—F irm  on good qual- 
this som e holders are cu tting  prices. fu rth er orders fo r delivery d u rin g  $2.25 for w hite; California, $6 per 100 {ty R enderer horse range from  $4@
“ Canned F ish— Salm on has put in a June- M oreover all o rders fo r la te r lb sack 4.50, as to  quality, w ith m ixed city

ra th e r dull week and the  situation  is delivery are accepted only on the O ranges—Fancy Valencias are  now skins and countrys listed from  $3@4,
com plicated because E aste rn  prices basis of price confirm ation y t  e held as f0n 0ws: depending on average w eight and
are relatively m uch under coast. In  m anufacturer. R eta ilers wi o we 99 and jqq ----------------------------- -$8.50 percentage of Tenderers.
fact, you can buy red A laska salm on to  b ear th is fact in m ind and if their ^  l7fi and m  ------------------------8.50 Sheep p elts— Strong, with offerings
in the E ast a t about f. o. b. price 8 ° o r stocks are not sufficiently large  2j b ____________________________  8.15 Qf wool pelts scarce. Packer shear-
coast, which m eans a difference of to  carry  them  fo r a reasonable period, 252 ____________________________  8.50 lings of best quality are now  reported
about the fre igh t ra te . P inks are to  place additional o rders to  cover 2gg _____________________________ 7.50 as having m oved a t 90c, w ith some
also ra th e r weak, w ith quiet dem and. their requirem ents while w holesalers m  ________________________ 7.00 lam bs h d d  a t $1 >2S. D ry  W estern
Sardines are  dull, b u t are selling in stocks are in such shape as to  perm it Sunkist, $1 m ore than  Fancy. pelts are firm and held up to 30c in
sm all lots all the  tim e. P rices are  ° f  p rom pt shipm ent. T he p rospects p a rsley—60c per doz. bunches. some instnaces, though  pullers are a
unchanged. T una is s tro n g  and fairly  fo r a b ig  fru it and b e rry  c r °P  th is  Peppers—Florida, 65c per basket. little backw ard  about follow ing the
ac tjve year would seem to w arran t m erchants P iep lan t—$1.25 per bu. fo r hom e m arket any further.

* _  . „  in expecting an unusually  large  sale _rnwrl ♦  ♦  +■--------
Dried F r u i t s - P r u n e s  are  .b o a t  un- J  ^  M n accessorics. r i d n . ,  are  slU1 selHng T ez ttao m a l.

changed w ithout developm ent, except P ineapples cuDans are su n  se g “Gentlem en— I had often read your
th a t the new price of O regon  1922 p  . M a rk e t  o?  ^  follow m g baS1S: advertisem ent sta ting  th a t corns could
prunes w as announced. T he new evl 24s ------------------------------------------- ^ ' be lifted out after a few drops of your
price list contained no surprises and A sparagus H om e grow n $1.50 per 30s --------------------------------------------  • liquid were poured  on them . I re-
has aroused  little  o r no in terest. A pri- doz. bunches. 36s ------------------------------------------- ^  ^  garded this as piffle and spoof, how-
cots are quiet in spite of the p rospect Bananas—7j^c per lb. 42s -------------------------- -----------------  * ever, not to  say the bunk. B ut one
of a light pack. R aisins and cu rran ts B eets—$2.50 per ham per fo r new  P lan ts C urrent prices are as o - recently  a corn of mine began
are weak, w ith the trad e  very slow. Texas. lows: ^  ^  m isbehaving, and I used a few drops
Peaches are  quiet a t unchanged prices. B u tte r—T he quality is show ing con- ------------------------------------- $ {25 of y’001" m edicine- As soon as first

Beans and Peas—T he m arket on siderable im provem ent, as cows are  Cabbage dr£)p ,b jt tbe toe> the corn bounced
dried beans has been som ew hat firm- now out in full pasture. T h ere  is a Peppers righ t up and h it me in the eye. I
er during  the week and a num ber of firm dem and fo r all grades of cream - Salvia.^ ^  can never recom m end your corn rem e-
holders have advanced their prices. ery b u tte r a t th is w riting , b u t the  2 25 dy t0 °  h igh ŷ a*ter th is‘ H ave y ° u
T h is applies to  m arrow s, pea beans receipts have been som ew hat heavier G eranium s • • any th ing  to relieve irrita tion  in a sore
and California limas. D em and has than  the  present consum ption  can use. P o ta toes South Carolinas now  eye?” G. Ullible.
not been very  heavy. Green and L ocal jobbers have advanced th e ir have the  call, having advanced to  $8 —— •  •  *  ... ..  .,
Scotch peas unchanged and quiet. selling price 2c. T h ey  now  hold ex- per bbl. because of scarcity . W it in co m p e l ion e ® throw  vour

Syrup and M o lasse s-C o m p o u n d  Ira  cream ery a t 35c in 63 lb. m b s ano ther week V irgin ias tvUl begin to  T  3
sym p has been in fa ir dem and dur- fo r fresh, and 32c fo r cold  s to rag e ; come in, » h e n  the  price will p rob- adyerham g in to  high step on
ing the  week and prices th ro u g h o u t 36c fo r fresh  in  40 lb. tubs. P rin ts , ably drop.

mailto:l.25@1.50
mailto:4.50@4.75
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Noticej to Stockholders
—of—

United Light and Railways Company
The Board of Directors of United Light and Railways Company today approved plans to 

increase the Capital Stock of the Company from the total present authorized amount of $30,000,- 
000 to a total authorized amount of $50,000,000, to be composed of 500,000 shares of $100 each.

The entire authorized increase of $20,000,000 par value will be classified and known as 
P A R T IC IPA T IN G  PR E F E R R E D  STOCK. Of this authorized amount, approximately $3,- 
500,000, par value, will be issued on or about July  1st, 1922, being sufficient for the conversion 
of one-half of the present outstanding Common Stock, share for share. This stock will draw 
dividends at the rate of 7% annually and be payable in quarterly instalments. The 7% dividend

/

will be cumulative.

A  further dividend to the extent of 1% additional shall be declared on the Participating 
Preferred Stock whenever in any year the Common Stock of the Company shall pay or have 
declared thereon dividends of 7% or more.

The Participating Preferred Stock will be subordinate to the First Preferred Stock, nowT 
outstanding, in its claim on assets and earnings of the Company.

The Participating Preferred Stock can be called for redemption, in whole or in part, on any 
dividend date, at the option of the Company at 120% of the par amount and all accrued and un
paid dividends thereon.

A  special meeting of the Stockholders of the Company is called to be held at Portland, 
Maine, on June 30, 1922, to ratify the acts of the Board of Directors and to approve the increase 
in the authorized Capital Stock and the classification of it into Participating Preferred Stock. 
Proper notices and proxies will be sent to all stockholders on or before June 10, 1922, entitling 
them to vote at this special meeting of the stockholders.

As soon as the stockholders have ratified the acts of the Board of Directors and authorized 
the increase of the Capital Stock, the Common stockholders will be entitled to exchange one- 
half of their present holdings of Common Stock for a like amount of 7% Cumulative Participat
ing Stock, share for share.

Warrants entitling the holder to exchange Common Stock for Participating Preferred 
Stock, as noted above, will be issued on July 1,1922, to Common stockholders of record at the 
close of business June 10, 1922. These warrants will be transferable and can be bought or 
sold.

The dividends on the Participating Preferred Stock will be cumulative from July 1, 1922. 
Proper notices and blanks for deposit of stock for exchange will be sent to stockholders at an 
early date. Al,11 Common Stock exchanged for Participating Preferred Stock will be returned 
to the treasury of the Company.

Application will be made to list the Participating Preferred Stock on the Chicago Stock 
Exchange.

A  M ORE D ETA ILED  ST A TEM EN T W ILL BE FO RW A RD ED  TO ALL 
STOCKHOLDERS A T  A N  EA R LY  D A TE. COMMON STOCKHOLDERS 
SHOULD T R A N SF E R  T H E IR  COMMON STOCK IN TO  T H E IR  OW N NAMES - 
ON OR B EFO R E JU N E  10, 1922.

L. H. H EIN K E,
Chicago, June 1, 1922. Secretary and Treasurer.



“Wonder of Wonders” RADIO!
Another Industry That W ill Make Millionaires

N O W  IS YOUR O PPO R TU N ITY
Nothing Like It in the History of the World

The unparalleled .^ema^^°yj^^QQ~'^^^Q0|^ ^ ^ ^ |^ < ^ [ŝ ^ venbeenĈ s^Hed^in^America^h9ome8.n5Today0 thlereCli8'a 
0  Orders have been in the hands of manufacturer, for month,

demand for 5,000,000 Kadio lelepn Even the old established electrical companies cannot expand fast
p r o m « e  of ddrvery d a t e i V ? m„ ket  Additional sources of supply will feed this rapidly growing market 
enough to a nroduce wireless equipment will make enormous profits for themselves and their
“ o i t u r i T e “ ^  will become firmly established in a permanent field of
wonderful opportunity.

v u r m r  AN RADIO CORPORATION has recently engaged in the manufacture of Radio-Telephone Outfits, parts 
A ^ f C G T h .^ m n a n v  o w s  itTown battery plant and therefore cannot be delayed in the production of outfi s 

tr r o u g r S iU .T  to procure batter.es or any necessary parts. In this way. the Michigan Radio Corporation will be able 
to rc2ich the widest possible market.

Managed by Successful Business Men
Ti c r sL. ni_nt are complete and admirably suited for the manufacture of Radio Telephones. The corps of
£ d i “ % e r a  S i d ^ n i c a l  M f a  charge of production are authorities on the subject of radio transmission. 
The officers and directors of the Company are some of Grand Rapids most successful business executives.

Officers and Directors of the Michigan Radio Corporation
GUY W . RO USE, P res .

P re s . W o rd en  G rocer Co.
G. W . E U K E R  V ice P res .

P re s . In te rn a tio n a l B a t te r y  Co.
W . G. F A R N SW O R T H , Sec. T rea s .
H. K. B R E A R L E Y ,

Sec. a n d  T rea s . B rea r le y -H am ilto n  Co.
C. H. S T A L K E R , „  ■ ..

T he  M ich igan  R adio  C orpo ra tion .

H. C. C O R N E LIU S, , _  .
Sec. a n d  T rea s . W olverine B ra ss -W o rk s .

CH AS. J . K IN D EL ,
M an u fac tu re r.

DOUGLAS RAY, ___  . _
S ec’y  & T rea s . Jo h n  W iddicom b Co.

FR A N K  G. ROW ,
Sec’y  & T rea s . G rinnell-R ow , In su ran ce .

Unusual Opportunities tor Investors
Radio haa wonderful poasibilities. *  ̂ “ « r ^ d X , ^  dateT on v m io t  pS T h^ ou*h“ e tn y  mm
I t i l l ° e  yoT ^ u W  r e a ^ a .e mour propoaition at once with a view to placing your inveatmen. where it haa the poaai- 
bility of earning the biggest income.

SEND T H IS  COUPON TODAY FOR FULL DETAILS

S i t e s  j a r u it J P iS ’a  I  5
s j t ;Z .T X  s  r r , :  t  ! = £ £ &  ” ------------ j -------------
offers limitless opportunities for great profit. |

MICHIGAN RADIO CORPORATION
— F o rm erly —

SA H LIN  M A N U FA C TU R IN G  CO.

GRAND RAPIDS, MICHIGAN

» MAIL THIS COUPON TODAY!
|  MICHIGAN RADIO CO RPORA TIO N ,

31 O ttaw a  Ave., N. W ., G rand  R apids, Mich.
I G en tlem en :—Send m e w ith o u t a n y  obliga-
1 tio n  w h a tso ev e r, fu ll in fo rm a tio n  re g a rd in g

I T he M ich igan  R adio  C orpo ra tion , th e  m a rk e t 
fo r R ad io  T elephone A p p a ra tu s , probab le  p ro fits  
from  th e  en te rp rise , e tc .

I N am e ---------------------------------------------------------------

| A d d r e s s _________________________________________

| --------------------------------------------------
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RAILROADS BREAKING DOWN.
W hat will eventually  becom e of the 

railroads?
T hey  are  certainly in a bad  way a t 

the p resen t time, w ith the m anagers 
tied hand and foot by  the infam ous 
A dam son law, w ith the employes 
fighting a reduction of pay, and a pub
lic dem and for reduced freight and 
passenger rates.

Even now  a strike am ong railw ay 
em ployes looms, and no  m an dare 
prophesy w hat the outcom e will be. 
W ho o r w hat is to  blam e for the un- 
setled condition of railroad properties? 
P rim arily , of course, the existence of 
the A dam son law and the political ac
tiv ity  of M cAdoo when he ra ttled  
around in  the chair of railw ay au to 
crat. W e hear no longer of big rail
way building projects. T h at is one 
industry  that is going down instead  of 
up.

O ne need only to sit by the wayside 
on a trunk  line road  and count the 
heavily loaded trucks, and sem i-freight 
auto cars and the lines of passenger 
busses to understand  w here the pinch 
comes.

Bus lines, freight lines, carryalls 
along the  highways tell the story, and 
the echoes of the railw ay death knell 
sounds all down the line.

I t  is a sad and unw holesom e sto ry  
to read, yet we m ust read i t  all the 
same, and m ake up our m inds to  see 
the com plete d isruption of steam  rail
way traffic in the  U nited  States.

T he railw ays have, in a m easure, 
outlived their usefulness and are pass
ing rapidly on the down grade. M any 
short lines are either being taken up 
or requests to th a t effect are in evi
dence.

W atch the trains as they  pass your 
door. H ow  do they to -day  com pare 
w ith those same trains even one short 
year ago? C om parisons are odious, 
one cannot help noting the  falling off 
in passenger traffic. As for the 
freighting  business, the stores in every 
country  village along the railw ay righ t 
of w ay receive daily their quota of 
goods by auto tru ck  from  the city’s 
wholesale stores. T his, in itself, tells 
th at p a r t of w hat the railw ay is up 
against.

T his is not a tem porary  em barrass
m ent either, but one th at is being  en
larged upon every day.

T he railroads, even the tru n k  lines, 
are on  the down grade. I t  is not true 
charity  to  shut our eyes to  the tru th . 
One had better face the  facts and 
m ake the best of them .

Slowly yet surely  are the trafficers 
on tru n k  line coun try  roads cutting  
into the railw ay traffic w ith a  b ig  
knife, and as the days advance this 
cu tting  continues to  g row  until the 
ra ilroad  m anagem ent know s no t which 
way to tu rn  to  escape fro m  the doom  
aw aiting them .

T he railroads have been Govern
m ent coddled to death, and it is this 
G overnm ent in terference w hich has 
w orked havoc w ith all the ra ilroad 
lines in this country.

B ette r for all concerned had the 
G overnm ent kept hands off. In  m any 
instances the in terference of Govern
m ent w ith business has w orked hard 
ships to  the business and created  no 
end of confusion and trouble.

One might think that four years

after the conclusion of the w ar there 
ought to  be an end to  w ar-tim e m an
agem ent of railroads by the W ashing
ton  G overnm ent. Such is no t the 
case, however, and the p rospect loom s 
o f a railroad strike th a t will pale any
th ing  of the kind heretofore attem pted.

I t is plain enough th at freigh ts and 
fares are too high. No norm al con
ditions can come about while such a 
condition exists, and yet has not an 
a ttem pt been m ade to  lock the door 
after the  horse has been stolen?

People have suffered too m uch 
from  highw ay robbery  to care much 
how  the railw ays extricate them selves 
from  the m ess they  have go t into, 
aided, no doubt, in large m easure by  
the ill-considered interference o f Gov
ernm ent.

F ac ts are stubborn  things.
T h e  auto  busses and freight trucks 

have m ultiplied very rapid ly  w ithin the 
last few m onths. A reform  of this 
so rt seldom  goes backw ard. W e m ay 
conclude th a t these m ethods o f traffic 
have come to  stay, and it is th is be
lief th at leads one to ask w hat will 
become of the railroads?

T here  can be no escape from  the 
fact th a t it was a m istake when the 
railroads nearly  doubled their passen
ger rates, d itto  freight. L im itless 
tons of the la tte r  now go across coun
try  w ithout paying tribu te  to  big ra il
way corporations. People are becom 
ing fam iliar w ith the busses and 
freigh t trucks and are fast fo rgetting  
the one tim e indispensable rail trains.

I t  is hard  to  believe th a t the steam  
rail lines m ay be entirely  wiped off 
the map, yet the trem endous drop in 
business seem s to  poin t to  no o ther 
conclusion.

F rom  m any sta tions th ree-quarte rs 
of the passenger business is handled 
by auto  busses. W h at are the ra il
roads doing to  co u n terac t this? N o th 
ing  th a t has becom e visible to  the  
naked eye. Instead  of striv ing  to 
serve the public they  seem to take a 
keen delight in laying on  M acDuff 
until the public has about ceased to 
care w hat becom es of the railroad 
lines. T he  outlook fo r renew ed rail
way prosperity  is certain ly  in the 
g loam ing a t present.

STEEL FOR BUILDING.
T he building boom  was reflected in 

A pril in o rders for fabricated struc
tu ral steel, w hich were about equal to  
the capacity of the plants, according 
to  figures ju s t published by  the D e
partm en t o f Com merce. Sales dur
ing A pril by seventy-five firms were a t 
the ra te  of 99 per cent, o f  th e ir ca
pacity. A lthough available figures for 
M arch are not exactly  com parable, the 
gain in A pril over that m onth was 
approxim ately  a third. A pparently  this 
was n o t held during  May, however, as 
p re lim inary  figures indicate a volum e 
of business m ore nearly  equal to th a t 
of M arch. T he b ig  dem and fo r struc
tural m ateria ls th a t cam e w ith the 
end of w inter and the launching of the 
build ing  boom  has eased off som ew hat 
b u t this does no t foreshadow  any im
m ediate slackening of actual building 
operations. T he large o rders for s truc
tu ra l steel o f  A pril ra th e r po in t to  a 
busy period of building for a good 
part of the summer.

THE W OOLEN SITUATION.
N ot m uch change is observable in 

the w ool situation  from  week to  
week. T here  has been a persisten t ef
fo rt from  m any sources to  create the 
im pression th a t there  is a scarcity  
of the raw m aterial. B ut the fact 
rem ains th a t about a tw o years’ world 
supply is available and th a t the only 
th ing  which keeps up prices outside 
this country  is the fact th a t huge 
stocks ex tan t are held in tru s t and 
are doled out in lim ited quantities 
to  prevent a break  in the m arket. 
A t tim es it would look as though the 
break would come in spite of the p re 
cautions against it. L ast week, for 
instance, there  was a softening of 
prices a t the A ustralian auction sales 
and the w ithdraw als were quite m ark 
ed. A notable circum stance w ith re 
gard  to  recent wool im ports into this 
coun try  is the large quantity  of 
com bing wool b ro u g h t in. T h is 
am ounted in April to  nearly  22,800,- 
000 pounds, which exceeds the to ta l 
of any com plete year excepting 1917. 
Road business by the salesmen for 
c lo th ing  m anufacturers is still a little 
spotty , but the season m ay yet be re
trieved. Retail sales by clothiers are 
picking up and, if the im provem ent 
continues, it will be a g reat help to  
fall purchasing. T he labor situation 
is becom ing a little acute and will 
have to  be settled soon. W alking 
delegates are bending every energy 
to  incite the  men to  undertake an 
o th er strike. T he same holds true  
as to  the cloak and suit m anufactur
ers, w ho have begun to  show their 
fall lines.

GROVELING TO GOMPERS.
In  failing to im m ediately repeal the 

infam ous Adam son law, which is the 
blackest page in A m erican history, 
the Republican party  has w ritten  it
self down as the P A R T Y  O F  
C O W A R D IC E , thus placing itself on 
the same level of groveling to  Gom- 
pers as the D em ocratic p a rty  did 
when it enacted, under the coercion 
of the union autocrats, the m ost un
just, unfair and u tte rly  iniquitous law 
ever conceived by the dem ons of 
destruction and unrest.

F red  W . U pham , T reasu rer of the 
Republican N ational Commitee, is 
now soliciting contributions for the 
fo rthcom ing congressional cam paign. 
H ow  any business m an can fall for 
such an appeal is incom prehensible, in 
view of the opportun ity  the p a rty  in 
pow er has had to resto re  business con
ditions to norm al—by the  repeal of 
the Adam son law—and u tte rly  ignored 
its duty to the people. I t  has betray
ed the tru st reposed in the p a rty  by 
failing to do its duty a t a tim e when 
such a betrayal ties the hands o f all 
who could w ork together for the sal
vation of the country  and the resto ra 
tion of good business conditions.

I t would, of course, be a calam ity 
for the  country  for the  p a rty  of W il
son & Gom pers to re tu rn  to  power, 
because the D em ocratic pa rty  adm its 
that it gave free rein to  m arplo ts of 
the Gom pers ilk, but it would be no 
worse th an  to p retend  to be decent, 
as the Republican p a rty  does, and then 
b e tray  the people by  re ta in ing  on the 
sta tu te  books the law w hich m akes

liberty  a h issing and a by-w ord and 
A m erican freedom  a joke.

MURDER AND THUGGERY.
T he typographical union has always 

stood for m urder and th uggery  and 
em ployed them  as its favorite  w eap
ons w henever it sought to  in ju re  em
ployers who refuse to  recognize the 
sacredness of the  union card o r ho n 
est w orkm en who refuse to  bow  their 
heads to  the yoke of union ty ranny.

In  sentencing Jo h n  F. Sim m onds, 
a fter being convicted of defying an 
injunction of the  W ayne Circuit 
Court, Judge C arr said:

No organization that sanctions un
lawful methods, that sanctions force, 
can succeed. An organization like 
yours which stands for lawlessness 
is simply building its house on a 
foundation of sand.

H ow  did the typographical union 
accept this sentence and judicial re 
buke? Did it strike the nam e of its 
official from  its m em bership list be
cause he had been convicted of a 
crim inal act and sentenced to  pay 
the penalty? N ot m uch. I t  im m ed
iately re-elected him sec re tary -treas
urer of the m urderous organization  
in whose behalf he was acting  when 
he com m itted the crim e above named.

John  J. Quinlan, an o th e r agen t of 
the same union, who, under orders 
from  the union, employed tw o slug
gers to  maim and m urder non-union 
prin ters, is still out of the  reach of 
the officers of the law. T he D etro it 
police cannot locate him, a lthough  it 
is five weeks since he absconded. H e 
is probably  living on the fa t of the 
land som ew here in Canada on funds 
sent him  regularly  by the  D e tro it 
typographical union.

CREASEY AS A BANKER.
A Louisville new spaper announces 

that C reasey is about to establish a 
bank in th at city—'that he proposes to 
loan m oney a t 3 per cent, and pay his 
depositors 6 per cent, on their daily 
balances. Such an arrangem ent would 
be no m ore ridiculous than  the 
prom ise of Creasey and  his p iratical 
gang to sell groceries a t wholesale at 
3 per cent, profit

Ju s t now Creasey collectors—who 
claim  to be law yers, bu t apparen tly  
know  noth ing  about law—are very 
busy  th rea ten ing  to  sue grocers who 
have no t paid the fraudulent notes 
they  signed for stock in the Creasey 
graveyard. D ozens o f  victim s have 
appealed to  the T radesm an for advice. 
In  every case they  have been told to 
challenge suit, because no ju ry  will 
ever hand down a verdict against a 
grocer who was inveigled into signing 
the notes by  fraudulent represen ta
tions. In  no case will any of the 
sw indlers who secured the signatures 
under the circum stances dare to show 
his face in court, so there  will be no 
one present to  con trad ic t the  testi
m ony of the m erchants and  th a t of 
their clerks o r associates who happen
ed to be w ithin hearing  when the sig
natures were obtained. All it requires 
on the p a rt of the m erchant is a bold 
fron t and a steadfast determ ination  to 
refuse to listen to  the  siren voices of 
the  cheap law yers w ho are  now  un
dertaking to  m ake good on the  ne
farious designs of the g reates t crook 
who ever infected the grocery trade.
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NEW KSUE $550,000
- V IC T O R IA  BU ILD IN G

(Toronto, Ontario)

7% Sinking Fund First Mortgage Gold Bonds
(Closed Mortgage on Fee Staple) May j  1937

Dated May 1, 1922 . ,
Coupon bond, in denomination, of «U N ». $500 and $100. R e ta te r.M ea . to U tp .y .b T e  “in

p » y “ Td.? T o rL o , Ontario. The United State, Normal Fed«ml Ineome Tax not m eace» of 2% 
r  par annum, will be refunded.

Callable a , a whole or in part by lot on any interest paying dale up to and including May 1 , 1927. at 105 and accrued inter«*. Callable as a wnoie or in p ^  Qnehalf point less each year until maturity.

National Trust Company, Ltd., Toronto, Ontario, Canada, Trustee 
Otis Safe Deposit Co., Cleveland, O., Fiscal Agent

Summary of letter received from Senator William Proudfoot, Ontario, Canada, President of Building Company!
SECURITY* The bonds will, in the opinion of counsel, be secured by a closed first m°rtS*ge “P0? * e SECURITY, to land £aving 165 feet frontage on Richmond Street and 10 4feefront-
a_e on Sheppard Street, Toronto, with a similar depth throughout, and upon a ten story and basement, 
reinforced ^oncrete^ib’e-proof office building now under con,Unction con.am.ng approxuna.ely 150.000 
square feet of floor space. „

Appraised Value of L a n d ------------------------------------------  709*000 00

Total Value of Security---------------------------------------------  $949,000.00

EARNINGS: ^ ^ ^ S o 'to ^ V T o T 'f io t .^ M ^ u p o n ^ n  averagVrentaToTcmly P ^ ^ u uam '?^

be in excess of two and one-half times the average yearly requirements.
SINKING FUND* Beginning May 1, 1925, provision is made for a sinking fund which will retire, in approx- 
SINKING FUND, ^ r  equal annual amounts, more than 50% of this issue of bonds before maturity.
I n r  A T in  N AND The property is located on the corner of Richmond and Sheppard Streets in the business 
BUILDING-AND c ^ lT T f Toronto, immediately accessible to the financial and shopping districts 
BUILDING. “ nd Government buildings. It is particularly well located for the use of barristers,

sohcitors and acmanes. class throughout, particular attention being given to dura-

of the character offered by the Victoria Building. i
GENERAL: m ffic ta T L  the c o m ^ S n

f o r X  fS l insurable value of tire building and representation for the bondholder*

A l° ^ « t a n ^ . T £ e t i l “ r b e l  * e S ^ S e e d  building manager, of Toronto,
approved by the bankers. . , ,
APPRAISALS & The appraisal of the land value has been made, and the estimates of earnings approved by 
FSTIMATES- three members of the Toronto Realty Board who are recognized authority on Toronto
ESTIMATE . g usineas pr0perty. Plans for the building have been made and estimates of cost ap
proved by C. Howard Crane of Detroit. Michigan, and Windsor, Ontario, Architect of the building.
I FCAL1TY- All matters of legality pertaining to this issue are under the supervision of Messrs. Bulkley. LEGALITY, ^ m a tte r s  XP sharpei Cleveland, Ohio, and Messrs, Proudfoot, Duncan, Gdday

& Tisdall of Toronto.
We offer these bonds when, as and if issued and delivered to us and subject 
to legal approval, at 99V2 and accrued interest, to yield over 7%.

Howe, Snow, Corrigan & Bertles
Grand Rapid. Saving, Bank Bldg., Grand Rapid,, Mich. 310 Ford Bldg., Deti.it, Mich.

OTIS & CO., Cleveland, Ohio
S ta tis t ic s  a n d  s ta te m e n t ,  above g iven , w hile n o t g u a ra n te e d  by  us, a re  considered  re liab le , a n d  a re  those  upon w hich  w e b a sed  o u r  p u rch ase  o t th e se  bonds.
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L ettin g  Mail O rder Com petition D e
feat Itself.

In every com m unity there are peo
ple who think that they are cutting 
down th e ir shoe bills by sending 
away for shoes. T here m ust he, or 
the shoe departm ents of the large 
mail order houses would not he doing 
the volume they do. In m any cases 
these people are the dyed-in-the wool 
mail order house buyers who buy 
what they need, from silk to grape 
nuts from  the catalogue.

A m erchant whose town was su r
rounded by these habitual catalogue 
house buyers solved the problem  by 
letting  the buyers convince them 
selves th at as far as shoes are con
cerned there are more things to con
sider than the m ere prices at the end 
of the  description. And where he 
used to lose a lot of sleep because of 
the shoe m oney-orders that went 
away, to-day he is not concerned at 
all about the local buyers who send 
away for shoes. T hey are the dregs 
that arc alm ost impossible of con
version to buying at home.

Nine years ago he quit pleading 
and arguing—that is-, in verbal talk- 
fests—to get business from such peo
ple. He did send out a circular that 
put a chip on his shoulder. He offer
ed! to show these people that they 
could buy of him to better advantage 
than of the mail order houses. He 
felt he had to do som ething. Busi
ness was going away, farm ers were 
talk ing  about wonderful savings, the 
m erchants’ hold-up prices and "rag 
g ing” him by com parisons.

Before he sent out his defy he 
visited a few m anufacturers and wrote 
othe 's. He to ld  them  that he needed 
their help to meet the m'ail order com- 
perfition. They agreed to work with 
him—to at least give the plan he pro
posed a trial.

He didn’t censure the buyers from 
the mail o rder houses.

“ If you’ve been patronizing  the mail 
order houses,’ he told them  in his 
literature and over the counter, “you 
have done it because you believe you 
saved m oney by so doing. If every
thing were equal, we know you’d 
ra ther give the business to the local 
m erchant. W e’re going to make them  
equal. W e’re going to elim inate the 
necessity of your ever sending away 
for another dollar’s worth of m erchan
dise. W e’re going to install a special 
mail o rd e r service departm ent.

“ In this departm ent we’re going to 
handle the business iust as the cata
logue man handles it. W e’re going 
to act as m essenger between you and 
the factory. T hat is the mission of 
the catalogue man. T he difference 
between what you pay him and what

he pays the factory is his profit. T hat 
will be ours.

“W e, of course, have goods ready 
to serve here. If there is no differ
ence between the catalogue house 
price and our ready-to-serve price— 
and you will be surprised how they 
do match up in m any cases when you 
come in—you’ll make the selecetion 
here and have us wrap up the goods 
for you to take right along home with 
you.

“W hen you’re ready to talk  m er
chandise, we’re ready to prove our 
position. F rom  our ready-to-serve 
stock you handle, com pare, try  on and 
w ear out. F rom  our mail order ser
vice departm ent you buy sight unseen 
for future delivery. In e ither depart
m ent you save m oney when you trade 
with us.”

T hat circular, containing in all as 
much m atter as would crow d a news
paper page, soon began to b ring  in 
challengers. People had heard mail 
o rder talk before. T hey took it for 
a bluff. P a rtly  to call the bluff, p a rt
ly to tantalize the m erchant and then 
just to find out they delayed m ailing 
their orders. It was always a pleasure 
to the m erchant to see one of these 
satisfied mail order buyers walk in 
and sm ilingly draw from  an inside 
pocket the order, all sized up and en
closed in an unsealed envelope for 
the catalogue house man.

These people were not en tertained 
at the front. Experience has taught 
this man that mail order “challengers” 
and kickers are best handled when 
they are escorted to his private office 
in the rear. W ith no audience of the 
store  people and custom ers much of 
their anger and self-assurance loses 
itself. The “stage” was all set in the 
rear office: It was p a rt of the p ro 
gram. On a shelf at one side was a 
row  of the fine catalogues of shoe 
m anufacturers with whom the m er
chant dealt. Mail o rder catalogues 
were also there. Som etim es an order 
filled out would be for shoes for the 
entire family and for rubbers and 
overshoes to fit them , to say nothing 
of hosiery. W hen he caught a mail 
o rder he usually got a netful.

“W hat is this Tom , about your 
m atching mail order house prices?” 
the buyer would say.

“T hat is what we do.”
“ I never found your prices as low 

as mail order prices.”
“You will in our mail order service 

departm ent,” the m erchant would 
come back, seeing th at the m odus 
operandi was not exactly  clear to the 
custom er.

“W ell, take a look at that—you 
haven’t any shoe like th at a t $8.95. 
If you have you changed your prices 
lately .”

T he m erchant would read the cata
logue num ber and pull out the cata
logue of the house quoting  it, then 
carefully go over the description as 
given in the mail o rder book. Recog
nizing the class of shoe, he drew  from  
his file of m anufacturers’ catalogues 
a catalogue show ing such a shoe. 
Soon by referring  to the stock list he 
found a shoe in stock on the m anu
factu rer’s floor that m atched the mail 
order shoe.

“T hat the same shoe? L ooks a lot 
better than this one in the mail order 
book.” T he m erchant realized that 
this was due to the fact that while 
the mail order illustration was small 
and on com paratively cheap paper 
that of the shoe m anufacturer was 
large and on fine paper. I t  made a 
better impression, but he made no 
com m ent as to the reason.

“ Practically  the same shoe. A good 
one, too.”

“W hat is the p rice?”
“E ight-seventy laid down here. I 

know it is a good shoe, for we have 
sold them  for years. I t  will be m ail
ed direct to you from  the factory.”

“I guess I ’ll take it. T h at is fair 
enough. Reckon you w ant the m oney 
in advance? Say—didn’t you say that 
shoe was one you been carry ing?” 

“Yes.”
“W ell, then, suppose we walk over 

and let one of the boys try  a pair on 
me? I am not always easy to fit.” 

“C an’t do that. D on’t ask for fitting 
service at th is price. You see, you 
came in to buy of our mail order 
service departm ent. No fitting goes. 
Ju s t pick out your shoe, lay down

your, m oney and in a couple of weeks 
the shoes come to you by mail—you 
try  them  on at home. T h at is mail 
order service—.”

“Yes, but you got the shoe right 
over there, and the boys ain’t particu
larly busy, are they? Seems funny to 
me.”

“I ’m afraid you don’t understand. 
If you buy by mail you don’t get 
fitting service. If you wish to be 
p roperly  fitted it costs m ore and is 
worth it. W e have to em ploy men to 
fi: shoes—the mail o rder m an doesn’t. 
W e cannot meet mail order prices 
when we have to fit the shoes and 
they don’t; but if ydu pass up the 
fitting and buy of us on their plan, 
we have shown you that we can beat 
them. It is all in the way you wish 
‘.o ‘trav e l’—pullm an or day coach. You
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KNITTING MILLS

Manufacturers
of

High Grade 

Men*» Union Suits 
aft

Popular Prices 

W rite  o r W ire

Grand Rapids Knitting Mills 
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gas— M en’s H. B. K angaroo , h a lf Double Sole, R ubber H eel. G ood
y e a r  W elt, B ekvam  la s t ---------------------------- ---------------- ----------------------$3.85

No. 989— M en’s G enuine K angaroo , h a lf Double Sole, R ubber H eel, Good
y e a r  W elt, B ekvam  la s t ------------------------------------------------— -------------S4-25

T he B ekvam  la s t over w hich th e se  shoes a re  b u ilt h as  a  high p lain toe , sh o rt 
sh an k , e x tra  broad ball. I t is designed  to  fit sh o rt, ex trem ely  th ic k , la rge  
jo in ted  fee t. W e have s tocked  a few  of th e se  shoes in G enuine K angaroo  to  
m eet th e  req u ire m e n ts  of th e  cu sto m ers  of th e  R indge, K alm bach , Logie Co. 
who are  looking to  us to  fill th is  need.

HEROLD-BERTSCH SHOE CO.
M an u fac tu re rs  of Serv iceab le  F o o tw ear G rand  R apids, Mich.
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geta  pair of shoes cither way. Is it 
worth the difference to you to get a 
pair that will fit correctly  and that 
you can have righ t aw ay?”

“ I see it. Y ou’re right. T ear up 
that o rder and come on. I never 
though of you fellows in that way be
fore.”

A very sm all percentage of these 
people would let the o rder go and the 
m anufacturers had to be bothered but 
little. Once in awhile a crank would 
tu rn  his back on the logic and walk 
out of the store; but they were few.

W here  m uch m issionary w ork came 
in was in calling a ttention  to the m is
fits of the mail order shoes, not the 
fault of the seller, but of the buyers 
in that they  in m ost cases fitted the 
shoes too small. Tactfu lly  he would 
point out w hat this m eant. The cus
tom er w ithout being criticized got the 
m oral. I t  convinced people that shoe 
salesm en are w orth  som ething after 
all. I t  ran down to the few incurables 
the num ber of people in the com m un
ity who sent away for shoes.

Making Walking a Pleasure, Not an 
Effort.

W e can safely say th a t 90 per cent, 
of the civilized m en and wom en find 
w alking an effort, and still they  real
ize haw essential this exercise is to 
health.

T hey give innm erable excuses 
ra ther than  acknow ledge the real 
cause, which is—uncom fortable shoes!

T his d iscom fort is deliberate, as it 
is en tirely  unnecessary, and is a ttr ib 
u ted to the desire to m ake the feet ap 
pear as small as possible. T oo short 
or too narrow  shoes can be the m eans 
of excrucia ting  pain accom panying 
each of our countless steps, as the 
toes and ball of the  foot are held in 
an unnaturally  crow ded position. The 
pain of the cram ped part of the foot, 
as it comes in con tact w ith the pave
m ent is p lainly expressed in the lack 
of freedom  and grace.

I t  seem s incredible th a t people will 
voluntarily  endure th is unbearable 
pain ra th e r than  w ear a shoe built on 
com fort principles.

T he correc t construction  of shoes 
requires extrem ely  careful consider
ation. T o insure the springiness of 
the arch  w ith which we are originally 
provided, the leather shank of the 
shoe should be flexible, w ith sufficient 
e lasticity  to  yield w ith the w eight of 
the body, and spring  back in place 
when the w eight is removed.

I t  has been proven th at a flexible, 
hand-tem pered steel shank built be
tw een the inner and ou ter soles of the 
shoe relieves the stra ined  m uscles of 
the a rch  very  effectively.

T here  is % correct and inco rrect way 
of walking, and to do it properly , the 
toe should touch the floor before the 
heel. T o observe pedestrians, one 
would be convinced th a t the w eight 
of the  body should be b rough t to 
bear on the heels first, bu t no a th lete 
would w alk on his heels, and no phy
sical tra in ing  in structo r would perm it 
his studen ts to  walk in th is m anner. 
T he toes and ball of the foot should 
touch the floor first. T his m eans less 
ja rr in g  and m ore spring.

T he springiness can be m aintained 
only w hen the shank of the shoe con
form s to  the  shape of the arch. The 
shank m ust be of a pliable m aterial

th at will yield w ith the expansion 
or contraction  of the m uscles, and 
give buoyancy in cases of m uscular 
weakness.

T he m ere fact that when stepping 
from  the curb to  the road, the toe 
touches the road first, proves th a t the 
foot suffers less shock when the toes 
are placed on the g round first, when 
walking. T he shock at each step may 
be very slight, but the countless repe
tition of it is enough to ja r  the nerves 
of the spine and even the brain. H ead
aches and backaches result, and in 
m any cases the vision is affected.

Toe walking, although correct, is 
unusual, but it certainly adds grace to 
the step.

T oo high heels have made the ball 
of the foot too sensitive to constan t
ly bear the w eight of the body, and 
this is probably the reason for b rin g 
ing the heel down first.

A sturdy but flexible sole is far su
perior to  the paper like soles so fre
quently worn, for p ro tec ting  the soles 
of the feet from  the m any uneven 
surfaces over which we walk.

People m ust learn to  stand p ro p er
ly if they wish to  walk properly. As 
we follow the action of walking from  
the correc t standing position, it can 
be observed th a t the toes should be 
placed on the groundi slightly  ahead 
of the heel. As the transverse  angle 
of the body passes over the feet the 
an te rio r m uscles of the leg in action 
are flexing and con tracting  constant-

T he m ost beautiful wom an—the 
one you love.

T he g reatest m istake—giving up.
T he m ost expensive indulgence— 

hate.
T he cheapest, stupidest and easiest 

th ing  to do—finding fault.
T he  g reatest trouble m aker—talk 

ing too much.
T he w orst bankrup t—the soul th a t 

has lost its enthusiasm .

T he toes are held to the ground  by 
flexor m uscles, in addition to  the 
w eight of the body. T he action of the 
gastrocenem ius and the soleus a t the 
proper time, raises the heel; the 
m uscles lying back of the inner m al
leolus contract, and the sm aller toes 
grasp the surface of the sole, assisted 
by the p lan tar muscles. As the pos
terio r m uscles begin to contract, the 
an terio r m uscles relax.

W hen the foot is fully extended the 
line of the heads of the first and sec
ond m etatarsals should be at a righ t 
angle to  an im aginary  line of p ro 
gression  of the body.

H ow  m any can com fortably  stand 
in their, stockinged feet for any length 
of tim e? N ot very m any, as in 99 
cases out of 100 the m uscles of the 
arch are not stro n g  enough to hold 
the w eight of the body w ithout assist
ance. T his is due to our not being  
accustom ed to walk or stand w ithout 
the assistance of the shoe.

T his dem onstra tes th at we m ust 
have assistance, but it m ust be the 
rig h t kind, and sim ilar to  n a tu re ’s 
construction  of our feet. T he am ount 
of p ressure  and flexibility depends on 
the individual’s requirem ents which 
should1 be determ ined by a careful 
diagnosis.

If  in selecting footw ear, considera
tion is given the toe room , w eight of 
sole, p roper construction  of the heel, 
and the shank, w alking will be a 
pleasure as well as a necessity.

Dr. P e ter K ahler.

GOODRICH
1 b o a t s  r

TO CHICAGO
S unday , M onday, W ednesday  and 

F rid ay  N igh ts
7:35 P. M.' G rand  R apids T im e

FROM CHICAGO
T u esd ay , T h u rsd a y  and  S a tu rd a y  

N igh ts
7:45 P. M. C hicago T im e 
M onday M orning 8 A. M.

F A R E  $ 3 .9 5
B oat C ar L eaves G rand H aven  E lec

tr ic  S ta tio n  7:35 P . M.
Dally Service  E ffective  Ju n e  15th 

R oute Y our F re ig h t S h ip m en ts

thTGOODRICH wav
“ O pera ting  S team sh ip s  E very  D ay In 

th e  Y e a r ,"  and

Grand Haven, Muskegon 
Electric Ry.

O V ER N IG H T SE R V IC E .

C ity  T ick e t Office 
127 P e a r l  S t., N . W .

W ith  C onso lidated  R ailro ad  T ick e t 
Offices

C itz. P hone  64509, B ell P h o n e  M. 554 
W . S. NIXON,

C ity  P assen g e r A gent.

E lec tric  R ailw ay S ta tio n  
156 O tta w a  A ve., N . "W.

One B lock E a s t  of H o te l P a n tlm d  
L. A. GOODRICH,

T raffic  Mgr.

T he cleverest m an—one w ho alw ays 
does w hat he thinks is right.

T he best teacher—one who m akes 
you w ant to  learn.

T he best p a rt of anyone’s religion 
—gentleness and cheerfulness.

T he m eanest feeling—jealousy.
T he m ost im portan t train ing— 

train ing  in dem ocracy.
T he greatest need—com m on sense.
T he best gift—forgiveness.
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1 BRANDAU SH O E  CO

Stock
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“ A MOTOR CAR
i s o n l y  as  good  
a s  t h e  h o u s e
THAT SELLS IT ."

We consider our Service 
organization second to none in 

Michigan.

Consider this when you buy your 
NEXT CAR.

W E SELL

Pierce-Arrow
Franklin

Oldsmobile

F. W. Kramer Motor Co.
Grand Rapids, - Michigan

s e w
ic r a r

X  C IG A R  CO. D I S T R I B U T O R S

Two Snappy New 5c Rolls—

I MIOMfll Ml
d H M M I M B i

SO FT  CREAM Y 
LO ZEN G ES,

V ERY  P E P P Y

C H OCO LA TE 
FLA V O R ED  

M ALTED M ILK 
LO ZEN G ES

The Greatest Things.
T he greatest sin—fear.
T he best day—to-day.
T he biggest Jfool—the girl o r boy 

who will not go to school.
T he g reatest deceiver— one who de

ceives himself.

T H E  N E W  FOOD CO N FECTIO N
GOOD T H E  Y EA R ROUND BU T E S PE C IA L L Y  SO IN SU M M ER. PA C K ED  

IN A T T R A C T IV E  D ISPLA Y  CA RTO NS

Putnam Factory, Manfrs. Grand Rapids, 
Michigan
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Crooked Devices Employed To Bunco 
the Banker.

Banks are supposed to be canny in
stitutions. T o their clients they fre
quently  offer shrewd and serviceable 
w arnings against wildcat, blue-sky and 
o ther crooked devices, thus, undoubt
edly, saving millions of dollars yearly 
to the public. M eantim e they are 
them selves the prey of a class of 
sw indlers who specialize in the bilking 
of financial institutions.

Age docs not w ither nor custom  
stale the infinite variety  of the old, old 
them e which the hypnotic bunco man 
successfully w orks upon the trustful 
bank official behind the little wired 
window supposed to guard the cash. 
One experienced and 'beguiling opera
to r did a business of several hundred 
dollars m onthly all over the country 
and practically  w ithout variation of 
his sweet and simple m ethod for 
a round eleven years before the W ill
iam J. B urns Detective Agency, which 
acts for the Am erican B ankers’ As
sociation, in desperation over the 
failure of bank officials to heed form er 
w arnings, got out a blazing red circu
lar which finally did the business and 
landed the man of several score profit
able aliases in jail.

I t  is from  the B urns Agency records 
that I have made up the career of the 
im aginary bank specialist whose ac
tivities are set fo rth  below. A lthough 
the personality  is fictional or, rather, 
composite, every detail of the schemes 
described is actual, is fully recorded 
in the B urns archives or in G overn
m ent docum ents, and the total repre
sents hundreds of thousands o f dol
lars cost to the financial institutions 
of the country  and will doubtless run 
into hundreds of thousands m ore be
fore they  attain  to a condition of 
self-protective caution.

“I t  never could happen in this 
bank,” confidently asserts the average 
official. M aybe not. B ut to e rr is 
hum an. And even in business hours 
the m ost careful teller or cashier re
tains some of the amiable weaknesses 
of the genus homo.

Suppose we sta rt our crook, whom 
we will call Cyrus Slickley, w ithout 
capital o ther than a native shrewdness, 
a sm ooth address and a flair for ex tra 
professional bank ing  operations. H e 
begins his career by  “hall-boxing.” 
T his is a sm all-caliber pursuit, prac- 
.¡cable only in a large city and involv
ing ra ther m ore risk than  the higher 
phases o f the art.

Cyrus goes into the wholesale dis
tric t ju s t after the first rounds of the 
postm an and before the arrival of the 
business men. K eeping a w ary eye 
out for interruptions, he rifles the let
ter boxes in the hallway, scurries into 
seclusion with his epistolary booty, 
sorts it out, destroys such disappoint

ing com m unications as contain no 
financial possibilities, segregates all 
checks and drafts, and then enters up
on the technical p a rt of his work. W ith  
chemicals and knife he delicately eras
es from the checks all but the am ount 
and the signature (he m ay even raise 
the am ount if the check be no t p ro 
tected by a perforation  stam p) and 
fills them  in to suit his taste  either 
by handw riting  or preferably with a 
typew riter. N ow  comes the m atter of 
cashing them.

T his he cannot do himself, fo r he 
hasn’t the “fron t” for it, being p rob
ably too shabby of appearance. So 
he goes to some small shopkeeper who 
is on the fringe of the crim inal world 
and gets him  to act as go-betw een for 
a consideration which m ay run as high 
as an even split on the loot. The 
store m an’s financial responsibility 
m ay be practically  nil—in fact it usual
ly is—yet his business gives an effect 
of perm anency; he is know n to the 
neighborhood banks; generally  one 
can be found to oblige him once—and 
once only. For when the checks are 
put th rough they come back w ith un
pleasant news attached.

The over obliging bank gets after 
the storekeeper, who prom ptly  and in- 
ju redly  washes his hands of all re
sponsibility. He thought the checks 
were all right. Bank people are sup
posed to be expert in such m atters; if 
there was anything wrong, why didn’t 
they spot the swindle? So the bank is 
stuck, and Mr. Slickley, not percisely 
bulging fat with rew ards, indeed, for 
this game is workable only in small 
am ounts, but with enough to furnish 
him for his second step upw ard in his 
profession, leaves for a sm aller city 
and his next job. T his requires care
ful dressing, but less nerve than the 
first venture.

Let me now p resen t Mr. Cyrus 
Slickley in the well-know n and un
popular role o f his own brother-in-law , 
one apearance only in the city of, say, 
Toledo. Im m ediately upon arrival he 
has made some quiet enquiries and 
learned th a t the Dalton M anufacturing  
Com pany runs a checking account at 
the H ow cum sit T ru st Com pany, whose 
assistant cashier is nam ed Delavan. 
A rm ed with this inform ation he calls 
up the tru st com pany on the phone 
and hands out his line:

“Mr. Delavan, please. T his Mr. 
Delavan? Good m orning, Mr. De- 
lavan. T his is T hom as Q. Dalton. 
Yes, of the D alton  M anufacturing  
Com pany. My brother-in-law , John  
W hittem ore, has ju st come to  town 
to live and I ’m sending him  down to 
you. I ’d b rin g  him myself, bu t I ’ve 
got a lot of things on this m orning. 
H e m ay w ant to sta rt an account. A ny
way, do w hat you can for him, w on’t 
you? Y ou’ll find him a very nice fel-

Fenton Da\is 6 Borile
BONDS EXCLUSIVELY

MIOHIOAN TRUST BUI LOI NR
Chicago GRAND RAP ID S Detroit

First National Bank Bldg. Telephone* | etttoene>4Clt Congress Building
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A s ta t is t ic a l  serv ice  u n su rp assed .

A Plain Business Matter
T H E  will of the founder of one of A m erica’s g reat indus
tries contained the follow ing clause:

“M y w ife  is  n o t nam ed  h e re in  a s  ex ec u tr ix  o r tru s te e , 
because  i t  is  m y  w ish  to  re lieve  h e r  from  th e  labors, 
c a re s  a n d  re sp o n sib ilitie s  o f th e  position  o f e x e 
c u tr ix  an d  tru s te e .”

T he ad justm ent of the affairs of a business m an is a 
business problem , which this Com pany is especially quali
fied to  assume.

A ppraising and realizing upon business good will, p a rt
nership in terests, options, claim s due, and various kinds 
of personal p roperty , are tasks requiring  broad business 
experience and keen judgm ent. T he advantageous sale 
of securities, when conditions m ake such disposition ad
visable, dem ands expert knowledge. T he supervision of 
real estate and a tten tion  to  rentals, m anagem ent, and o ther 
m atters, require experienced handling  and guidance.

By nam ing th is Com pany your executor and trustee  you 
can relieve your wife of such cares and responsibilities. 
And th is Com pany’s resources, experience, trained o rgan
ization, and continuous existence will assure your family 
the p rotection  and continued enjoym ent of their heritage.

A full d iscuss ion  o f th is  v ita l m a tte r  w ill be found  
in  a  booklet, "S a feg u a rd in g  Y our F a m ily ’s  F u tu r e ,” 
copies o f w hich  m ay  be h ad  upon  re q u e s t.
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low. T hank  you very much. Good
bye.”

P resen tly  a stranger presents him
self at the H ow cum sit T ru st Com pany 
cashier’s window and proffers a check 
for $360. H e is well dressed has a 
mildly assured m anner, and seems 
quite shocked when the cashier, look
ing him  over dubiously, says “ But we 
don’t know  you, Mr. W hittem ore.” 

’’D idn’t T om  phone your M r. De- 
lavan?” exclaim s the v isitor; “T h o m a s ' 
Q. Dalton, I mean, my brother-in-law .” 

H earing  his name, the assistant 
cashier com es forw ard. “W hy, of 
course. Glad to see you, Mr. W h itte 
m ore, and to be of any assistance.

T he check is forthw ith  obligingly 
cashed. In  case the official for whom  
the trap is set is believed to be a hard  
proposition an accomplice may be sent 
to cash the check while Slickley waits 
a t the end of a telepehone (which he 
previously gave as the D alton  Com
pany num ber) to identify his b ro ther- 
in-law.

M oral for banks: telephone en
dorsem ents are w ritten  in air.

H aving  some w orking capital, which 
is as necessary to real operations in 
the c rook’s line as in legitim ate busi
ness, our Cyrus branches out a bit. H e 
runs up to Chicago and begins to 
haunt b ro k e rs’ offices, business places 
and the like, try ing  to get near men 
of some im portance on one plausible 
p re tex t o r ano ther with a view to 
picking up a personal checkbook. T his 
m ight seem to be a ra th e r hopeless 
quest; but the records indicate that 
m any men of wealih are surprisingly 
careless about leaving their check
books lying around where casual 
visitors can lay hands upon them . 
C yrus doesn’t want to steal the book; 
all th a t he needs is a check o r two 
torn  from  the back. H aving acquired 
these w ith the ow ners nam e engraved 
conspicuously across them , the rest 
is easy. H e fills in the check with 
such an am ount as he has reason to 
believe will be easily covered by the 
balance at the bank, say $1,200, per
petrates a m ore o r less skillful fo rgery  
of the signature and takes the result 
to the bank. Now, if he attem pted to 
cash the check, suspicions would prob
ably be aroused. H is w ork is not so 
coarse. T o  the teller he says suavely: 

“A re you Mr. Calkins? I think 
you are the gentlem an M r. M orse told 
me to see about certify ing  this check.” 

So assured is the official by the 
sight of the fam iliar engraved name 
across the face of . the paper th a t he 
does not scrutinize the signature care
fully. H is only concern is to ascer
tain that the M orse balance exceeds 
$1,200. Yes, th at is all right, nearly  
three thousand in the account. The 
check is duly certified and the politely 
grateful Mr. Slickley takes it to an
o ther bank where he deposits it in any 
nam e which he m ay choose for the 
occasion, fortify ing  it w ith  four o r

five hundred dollars cash to give an 
air of solidity to the transaction . A 
day or two later—it w on’t do to wait 
too long, for obvious reasons he 
draw s out all or nearly  all his account 
and departs happily, leaving the two 
banks to apportion  the blam e betw een 
them selves according to  their lights 
and prejudices.

H aving  thus accum ulated, on the 
approved business college principle of 
^selling oneself” successfully, a nice 
little nest-egg, M r. Slickley m ay con
ceivably wish to enlarge his mind by 
travel. N oth ing  easier. T he banks 
will pay all expenses and a com fort
able weekly stipend besides. All that 
he need do is to follow the exam ple of 
the em inent C harles Stanley W alker, 
now deceased, whose eleven years of 
profitable activity I m entioned above. 
Mr. W alker had one curious weakness 
which, one m ight suppose, would have 
served to be tray  him : he invariably 
operated under a single first initial and 
a second name, “C. How e,” W . Car- 
son,” “A. W arren ,” and alm ost always 
one of the two initials corresponded 
to his rightfu l name.

H is m ethod, sim plicity itself, de
pended chiefly upon personality  and 
natural h istrionic knack. T o  introduce 
an a tm osphere of reliability he dressed 
plainly, in good m aterials of neutral 
design, and with a generous display 
of M asonic em blem s to which he had 
no right. L anding in a sm all city he 
would quietly absorb  personal infor
m ation about the local bank cashiers 
and, in the course of a few days, 
wolud drop in upon one of them  with 
a friendly air.

“H ow dy, M r. Johns. Ju s t m et up 
with Judge Davis outside and he tells 
me you had a little  christening party  
at your house last night. T h at is 
your third, ain’t it? O ther two girls, 
eh? Im proving  as you go on.” And 
so on, ending w ith the request “W ould 
you mind cashing th is check for me?

U sually the check was a cashier s 
check. Of course to cash it w ithout 
knowledge or identification />f the man 
presen ting  it would be a violation of a 
fundam ental rule of banking, b u t Mir. 
W alker’s pleasing m anner and hyp
notic tongue inspired a strange negli
gence in the official heart, and he 
seldom scored a failure, not even after 
the A m erican Bank A ssociation de
tectives had flooded the financial 
w orld w ith descriptions and w arnings. 
B ut w hen th e  B urns A gency’s red- 
typed w arning was issued, the subject 
of it walked into a Shreveport, La., 
bank and encountered  a teller who 
had ju st been studying his record. 
F rom  that to A tlan ta  was a sh o rt step.

I t was estim ated th at W alker aver
aged upw ards of $500 a m onth, in 
checks rang ing  from  $75 to  $250— 
never above that—for the long term  
of his activities. So M r. C yrus Slick
ly m ight do worse than pa tte rn  by 
him. Also he m ight do better. H is
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capital will now w arran t expansion, 
and in his next venture we will find 
the bank acting  as his unw itting 
partner.

Behold our dubious hero, then in
troducing  himself at the cashier’s 
window o f a Syracuse institution, as 
Sam uel J. M onkton, a m inor capital
ist with a wide acquaintance in bank
ing circles of o ther cities (if his glib 
talk is to be believed) and a p roject 
for buying a local p lant wherein to 
m anufacture a new type of carburetor. 
N aturally  he doesn’t w ant anything 
known of this lest the price go up on 
him. M eantim e he would like to be 
put in touch w ith a high class con
servative lawyer, one accustom ed to 
handle moneyed interests. Can the 
cashier suggest one? W hy, yes, the 
b an k ’s own atto rney , Judge Clarke. 
“ Be glad to give you a letter to him.” 

A L ittle  M atter o f a Note.
Fortified with this valuable docu

m ent, he calls upon the lawyer, tells 
him  about the factory scheme. “But 
my immediate business with you, 
Judge, is in connection with a note 
owed me by R alph T illinghast o f 
R ochester. You know him, of course. 
I t  is only for $2 500 and he is good 
for the am ount fifty times over, but 
he is ju st naturally  slow about these 
th ings and although the note has run 
m ore than two years I don’t  feel like 
dunning him because he is a personal 
friend. I t happens th at I need the 
m oney as I am sta rtin g  South in a 
couple of days. So I thought I ’d do 
this—write him  th a t I ’d turned over 
the note on a deal and he m ust be 
prepared to m eet it. T hen  I ’ll give 
you the note and you do the rest. 
H ere is his address. Can you handle 
it righ t aw ay?”

C ertainly Judge Clarke will write 
a t once. T hereupon our Mr. Slickley, 
alias Mr. M onkton, alias also Mr. 
R alph T illinghast whom  he has in
vented for the occasion, takes train 
for R ochester, goes to the address 
which he has given the lawyer, and 
on the following m orn ing  gets the 
letter and writes a reply in the name 
of the lax Mr. T illinghast—a quite 
apologetic reply. T hat n ight he spends 
in Rochester, re tu rn s to Syracuse in 
the m orning and calls at the Clarke 
office.

“I suppose I ’ll have to leave w ith
out that m oney,” he says d isappoint
edly. “My train  goes at noon. I f  you 
hear from  T illinghast—

“ I t ’s all righ t,” in te rrup ts the law 
yer. “This came in on the  m orn ing’s 
mail.”

H e displays the letter which Mr. 
Slickley, as T illinghast, w rote from  
R ochester, accepting  the d raft and 
sta ting  th a t he has instructed  his ank 
to forw ard  cash a t once to cover 
it. T rusting ly  and obligingly Judge 
Clarke offers to draw  the am ount on 
his ow n check so th a t his client m ay 
catch the noon train. H e holds out 
$100 for his fee, and tu rn s over $2,400 
to the grateful “M onkton,” who de
parts rejoicing inwardly. L ater there 
will be a spirited debate between the 
bank  and the judge as to  who is to 
blame, the judge’s m ain argum ent (no t 
too easy to refute) being : “You made 
yourselves responsible m orally  when 
you gave a le tter o f in troduction  to a 
m an of w hom  you knew nothing.”

Geting On in the W orld.
By th is time the Slickley operating  

fund ought to be a t least $4,000 or 
$5,000, quite enough to  enable its 
ow ner to w ork the “lunch-hour 
racket” in some M iddle-w estern city, 
perhaps Cincinnati. Selecting his in
stitution with care he deposits $4,000 
to  his own account. F o r a fo rtn igh t 
he checks in and out of this, studying 
the habits o f the bank personnel until 
he has a good w orking knowledge. 
Financial people are usually m ethodi
cal in their habits; they come and go 
and eat with regularity . T he new 
depositor finds th at he can rely on the 
cashier leaving for luncheon at 12:45 
and re tu rn ing  no t before 1:30. One 
day, when his getaw ay is arranged, 
Mr. Slickley arrives at ju st 12:44.

“W hat is m y balance, Mr. H and ler?”
T he cashier has it looked up. I t is 

$1,564.30.”
“T hat all?” says the depositor, dis

appointed. “ I thought it was more. 
Got a deal on, calling for two thous
and. W ell, I ’ll have to give my note 
for p a rt of it.” H e loses him self in 
m ental calculation while the cashier 
glances restlessly  at the clock. “Oh, 
so rry  to keep you waiting. Ju s t let 
me have $1,500, will you?” A nd he 
fills in the check.

T he official delivers the cash and 
bolts, three whole m inutes late.

Back comes Mr. Slickley, quarte r of 
an hour later, to g reet the substiute 
cashier, and pu ts to him the same 
question as to his balance. As the 
delayed luncher has not aken the 
trouble to  report the w ithdraw al be
fore going out, the books show  the 
full $1,564.30. Again the depositor 
draw s out $1,500, this tim e not his own 
but the bank’s, leaving the odd $64.30 
as a testim onial to  carelessness.

Cases are on record where two 
banks in a city have been m ulcted by 
this scheme on the same day.

I t  m ay well be by this tim e the

BONDS FOR INVESTMENT
We own and offer a comprehensive list of 

carefully selected Government, Municipal, 
Railroad and Public Utility Bonds, which 
we recommend for investment.

We shall be pleased to send descriptive 
circulars to investors upon request.

ESTABLISHED I8SO

Webber $c (Enmpany
1 2 t h  f l o o r , g  r  s a v in g s  b a n k  b u il d in g  

n R A N D  R A P I D S .  M I C H IG A N

BOSTON N EW  YORK CHICAGO

Grand Rapids Merchants Mutual 
Fire Insurance Company

Economical Management 
Careful Underwriting Selected Risks
Conservative bu t enjoying a  healthy  grow th. 

Dividend to Policy H olders 30% .

A ffiliated w ith  th e

Michigan Retail Dry Goods Association
O F F IC E  319-320 HOUSEM AN BLDG. GRAND R A PID S, M IC H ,

BUY
SAFE

BONDS

ESTABLISHED 1861

Through our Bond De
partment we offer only 
such bonds as are suitable 
for the funds of this bank.

Buy Safe Bonds
from

The Old National

Fourth National Bank
Grand Rapids, Mich.

United States Depositary

Savings Deposits

Commercial Deposits

3
P e r C en t In te re s t  P a id  on 

S av ings  D eposits  
C om pounded S em l-A n n u slly

3 &
P e r  C en t In te re s t  P s ld  on 

C e r tlllc s te s  o f D eposit 
L e ft O ne Y e s r

C ap ita l S to ck  an d  S u rp lu s

$600,000
W M . H . A N D ER SO N , P re s id e n t LA V A N T Z. C A U K IN , Vloe P re s id e n t

J .  C LIN T O N  B IS H O P , C ash ie r
H A RRY  C. LU N D B E R G , A s e t  C ash ie r ALV A  T . ED ISO N , Aso’t  C ash ie r

G R A N D  R A P I D S  S A F E  C O .
Agent for the Celebrated Y O R K  M A N G A N E S E  B A N K  S A F E  

Taking an insurance rate of 50c per $1,000 per year. What is your ratal
Particulars mailed. Safe experts.

T R A D E S M A N  B U IL D IN G  G R A N D  R A P ID S . M IC H IG A N
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bank game is becom ing m onotonous 
or even dangerous to our Mr. Slick- 
ley. O r perhaps he feels that his in
creasing m eans and experience fit him 
for more am bitious enterprises in m ore 
highly specialized fields. H ence we 
find him organizing, with three or 
four confederates, one of those in
genious stock guaranteeiang schemes 
of the kind which U. S. P ost Office 
Inspecto r C. H. C larahan has been 
successfully hunting  down for the 
G overnm ent for several years past. 
W hile this calls for considerale time, 
skill and capital, it pays large re tu rns 
and the m argin of safety is greater 
than in the bank ventures.

Mr. Slickley learns that O rson M c
Cann of Springfield, Mass., ow ner of 
a quarry , has been organizing  a stock 
com pany to finance some extensions 
by the sale of $100,000 o f stock. H e 
calls upon Mr. M cCann, presents an 
im pressive card, and is welcom ed as 
representing  the G uaranty Redem p
tion Company, , whose specialty is 
guaranteeing  to investors the par 
value, at the end of any stated  period, 
of well-secured issues.

“W e will guarantee to your sub
scribers,” says the bland Mr. Slickley, 
"a return  of par on your stock for a 
period of forty  years and charge you 
only $24 a share for it. N aturally  we 
don’t expect the whole $24,000 in im 
m ediate paym ent. O ur term s are 10 
per cent, down and the balance when 
the stock is disposed of.”

Reasojiabale though it sounds, Mr. 
M cCann is dubious. The idea is 
w holly new to him. H e w ants to 
think it over. Certainly, agrees the 
urbane representative, no hurry  at all. 
But he fears that in the present state  
of the m arket there will be g rea t diffi
culty iir placing a wholly unknown 
stock. A lm ost im m ediately enquiries 
and offers begin to flow in upon Mr. 
M cCann from  stock salesmen and 
b ro k ers who have heard (unaccountab
ly to the quarry-ow ner, since he does 
not suspect th at the enquirers are 
m erely Mr. Slickley’s p artners) about 
the project, and invite correspondence. 
But it proves th at all the enquirers 
lose in terest im m ediately and totally 
upon learning th a t the stock is not 
guaranteed. N oth ing  bu t guaranteed  
issues will do; the public w on’t look 
a t any th ing  else: a redem ption clause 
backed by some* responsible concern, 
or nothing doing.

T he Sad Aw akening.
By the time it has sunk into Mr. M c

C ann’s perceptions th at the G uaranty 
Redem ption C om pany’s representative 
was righ t is saying th a t m odern stock 
prom otion m ust be on a guaranteed  
basis, that gentlem an appears again. 
T he victim  is convinced; he take the 
bait to the extent of the first 10 per 
cent, paym ent. A bruptly  and m yster
iously the b rokers and stock salesmen 
who were so eager to  handle his 
proposition now becom e indifferent. 
L e tte rs  to them  elicit no replies, or 
if any, evasive answ ers. T here  is no 
way of holding them  to legal account
ability. T he p ro jec t sta rts  w ith a net 
loss of $2,400.
. In  the case of a heavier capitaliza
tion, for th e  purpose of building a 
b ranch  railroad, for exam ple, it m ay 
even pay M r. Slickley to “p lan t” a 
representative abroad. T hen  the sup
posed brokers accept the redem ption

agreem ent of the G uaranty concern 
and notify  the ra ilroad  people that 
they have a sa tisfactory  bid for the 
entire issue from  the In ternational 
B ankers’ Alliance of London, con
tro lling  an association of banks on the 
Continent. As a final condition, how
ever, the Alliance insists upon a re
port from  their own engineer, who 
will sail im m ediately upon receipt of 

'$5,000 to cover expenses. U nder the 
inspiration of this prospect the m oney 
is forthcom ing. So is the “engineer.” 
Also disappointm ent. F o r invariably 
the expert will re tu rn  an unfavorable 
report. T he L ondon concern w ith
draw s its bid, and Slickley & Co. are 
the richer by $12,000 o r $15,000 of the 
ra ilroad ’s m oney to divided between 
them.

Eventually  Mr. Slickley will get 
caught. T hey  all do. But not before 
they have taken a rich toll from  the 
very class of financial experts who are 
supposed to be immune to fraud, how 
ever ingenious.

Samuel H opkins Adams.

Why Capital Stock Is Not Necessary.
People who are loud in their con

dem nation of m utual insurance be
cause the profits of the business are 
re tu rned  to policyholders as unused 
o r unabsorbed prem ium s, instead of 
being passed along to a body of stock
holders, do not seem to realize how 
illogical they are in their reasoning.

T hey profess to see a close analogy 
betw een the insurance business and 
the business of m anufacturing and 
m erchandising which does not, in fact, 
exist.

E dson L o tt and his followers are 
insistently  dem anding to know of the 
m erchant and m anufacturer how they 
would like to have their business m u
tualized and thereby lose their profits.

T he capital of stock fire insurance 
com panies is not invested in the buis- 
ness, but entirely outside o f it—yet 
it feeds off the business and its earn
ings for the stockholders from  these 
outside investm ents, aided by the 
profits from  the business itself, ac
counts for the very high quotation for 
the stock of the big stock fire in su r
ance companies.

T he capital of corporations, firms 
and individuals engaged in agricu ltu r
al, m anufacturing  and m ercantile 
operations is invested and in daily 
active use in the conduct of the busi
ness. T he business is dependent on 
the capital stock and could not exist 
w ithout it. In  o ther w ords the capital 
supports the business.

T hese fellows apparently  do not 
stop to th ink  th a t the m erchant and 
m anufacturer have their capital in
vested and tied up in the business, 
while stock com panies have their 
capital invested in stocks and bonds, 
real estate , and o ther p roperty  en tire
ly foreign to their business and having 
no connection therew ith.

A la rg e ' num ber of successful m u
tual insurance com panies w ith greater 
p roportionate  assets, based on average 
experience, than  are possessed by a 
corresponding num ber of stock com
panies, including the biggest and 
strongest, have conclusively proven 
th at so-called capital stock is not 
necessary  in conducting  the insurance 
business.

FINNISH MUTUAL FIRE INSURANCE CO.
ORGANIZED IN 1889.

Assets* L iab ilities.
C ash , B onds & M ortgages  $261,267.87 R ese rve  fo r L osses an d
U ncollected  P rem iu s  a n d  U n earn ed  P r e m i u m s ----- $ 52,788.67

In te re s t  _________________ 7,432.58 S u rp lus O ver L ia b i l i t ie s ----- z ia ,s n . r u

FACTS TO BE CONSIDERED.
T H IS  COM PANY H A S H A D  T H IR T Y -T W O  Y EA R S O P SU C C E SS FU L  U N -
t h i s D^ iS n ^ Ch ^ Pt h e E1i S lR G E S t  SU R PL U S IN  PR O PO R T IO N  TO  
T IN SU R A N C E  C A RR IE D  O F ANY COM PANY IN T H E  S T A T E .
T H IS  COM PANY H A S R E T U R N E D  N EA R LY  T W IC E  AS M UCH IN  D IV I- 
T  D FN D S SIN C E ORGA N IZA TION  AS IT  H A S PA ID  IN  LO SSES.
T H IS  COM PANY H A S R E T U R N E D  A D IV ID E N D  O F N O T L E S S  T H A N  50%

T H IS  ^CC^PANY ̂ W RITES ONAA PPR O V E D  M E R C A N T IL E , D W E L L IN G  AND 
C H U R C H  R ISK S. ________  ...

D I V ID E N D S  50%_______
If you want to cut your insurance costs in half, write
I. W. FRIMODIG, Gen’l. Mgr., C. N. BRISTOL,. Stole Agent,

CA LU M E T, M ICH. FR E M O N T , M ICH.

SAFETY SAVING SERVICE

CLASS MUTUAL AGENCY
“The Agency of Personal Service”

C O M PA N IES R E P R E S E N T E D
M inneso ta  H a rd w are  M u t u a l ----- 55%
W isconsin  H a rd w are  M u tu a l —  50% 
M inneso ta  Im p lem en t M u tu a l — 50%
N atio n a l Im p lem en t M u t u a l ------50%
Ohio H a rd w are  M u t u a l ------------- *0%

AND D IV ID EN D S A LL O W E D .
Shoe D eale rs  M u t u a l ------------------30%
C en tra l M an u fac tu re rs ’ M u tu a l _ 30%
Ohio U n d e rw rite rs  M utual ----- 30%
D ru g g is ts ’ In d em n ity  E xch an g e  36% 
F in n ish  M u tu a l F ire  Ins. Co. — 50%

SAVINGS TO POLICY HOLDERS.
H ard w are  and  Im p lem en t S to res , 50% to  55%; G araoes  and  F u rn itu re  Store® 
40%; D rug S to res , 36% to  40% ; O the r M ercan tile  R isks, 30%; D w ellings, 50%.

T h ese  C om panies h av e  L A R G E R  A S SE T S a n d  G R E A T E R  SU R PL U S fo r  each  
$1,000.00 a t  r is k  th a n  th e  L a rg e r  an d  S tro n g er Old L ine o r S tock  C om panies. 
A P o licy  in  an y  one o f th e se  C om panies g ives you th e  B es t P ro tec tio n  av a ilab le . 
W h y  n o t save  30% to  55% on w h a t you a re  now  p ay ing  S tock  C om panies fo r 
no b e t te r  P ro tec tio n . I f  in te re s ted  w rite , C lass M u tu a l A gency, F rem o n t, M ich.

OUR FIRE INS. POLICIES ARE 
CONCURRENT

with any standard stock policies 
that you are buying.

The Net Cost is 30% Less
Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Mich.

WM. N. SENF, Secretary-Treas.

Michigan Shoe Dealers Mutual Fire Ins. Co.
LANSING, MICHIGAN

PLAN
CLASSES INSURED . . . 
P O L I C I E S ............................

RATES ................................
D I V I D E N D S .......................
CONTINGENT LIABILITY

OF BUSINESS
General Mercantile Business.
Michigan Standard Policy, with Mutual 

Conditions added—approved by Mich
igan Insurance Department.

Full Michigan Inspection Bureau Tariff.
Payable at end of policy year—current 

dividends 30%.
Limited to one additional annual 

premium.

OUR SERVICE
Insurance to Fit Your Individual Needs 

Fire Prevention Engineers at your service without additional cost
OUR SLOGAN

BETTER CARE FEWER FIRES LOWER COST
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Where a Pound Is Not a Pound.
“ If a dealer were to weigh out an 

exact ton of coal and ship it by wagon 
to the top of a m ountain 10,000 feet 
high, the buyer on the m ountain top 
weighing it on its arrival, would find 
it a bit sho rt—even though none of it 
were spilled out on the way up.” So 
said M ajor W illiam  Bowie, of the 
United S tates Coast and Geodetic Sur
vey, and added:

Suppose that the man on the m oun
tain-top  paid for the coal with an exact 
ounce o f gold, weighed out on the 
spot. T he recipient, on getting  back 
to the foot of the m ountain, would 
find, if his scales were delicately cor
rect, th a t his gold weighed a trifle 
m ore than  an ounce.

“T h ings lose w eight as they go up. 
T hey lose at the ra te  of a m illionth 
part of their weight for every ten feet 
of ascent. T he reason why is easily 
understood; it is because the force of 
gravity  lessens with altitude.

“But it should be made clear that 
the coal and the gold likewise, would 
have to be weighed by a spring  bal
ance in order to  show  the decrease o r 
increase in weight. A pan balance 
show s only relative w eight; the spring 
balance gives the absolute weight.

“A chunk of iron that weighs a 
pound in Philadelphia will weigh more 
than  a pound at the N orth  Pole. The 
weight of anything is g reater by one 
tw o-hundredth  a t the N orth  Pole—or 
a t the  South Pole—  than at he E qua
tor. T h is is because it is thirteen 
miles nearer to the center of the earth , 
and also for the reason th a t at the 
E quator, where the revolution of the 
globe carries its crust around at a 
speed of a thousand m iles an hour, 
centrifugal force tends to throw  things 
off, thereby rendering  them  in effect 
lighter.

“T o  prove th is proposition in ac
tual practice one would have to  use a 
spring  balance, for the reason I have 
already given. And it is obvious that 
a m aker of such balances, if he would 
have them  exact, should construct 
them  w ith reference to the latitudes in 
which they are to  be employed.

“ If an en terprising  citizen of Rio 
de Janerio  were to make a  trip  to  A rc
tic Alaska and buy gold dust, weighing 
it with a spring  balance b rough t with 
him  from  his hom e city, he would 
find when he got back th at he had 
less of the yellow stuff than  he paid 
for.”

New Wave of liquidation Improbable
T here  is a division of opinion in 

business circles with regard  >to the 
m ovem ent of com m odity prices after 
the presen t seasonal im provem ent has 
run  its course. On the one hand, there 
is the view  th a t the p resen t tendency 
of prices to advance will continue 
th roughou t the year and run  well on 
into 1923. Some of the m ore optim is
tic observers expect to see a g reater 

I volume of trade and h igher price 
j leye)& in Ju ly  than  at present, even 
j though the sum m er m onths norm ally 
i b ring  a slackening in business activity. 
| N ot all of these who look for a cer- 
j tain am ount of recession regard  this 
i a s ? « * e e 8M * } j ] p  tat ia4tettHiption to  the 
| general business im provem ent ¡now 
j w e l  under r T hey  ra ther expect
I th em p fcy ^ n iem 'A o  continue,‘̂ ba t be-

To Those Who Have
Money to Invest

We are always in a position to offer good dividend paying 
stocks. At this time in particular we are in a position to offer 
an exceptionally strong investment.

Write us for our offerings.

F. A. SAWALL COMPANY
313-314-315 Murray Building Grand Rapids, Michigan

THE TOLEDO PLATE & WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile 

and Show Case Glass 
All kinds of Glass for Building Purposes 

501-511 IONIA A V E., S. W ._______________________GRAND R A PID S, M ICHIGAN

FIRE TORNADO

BETTER INSURANCE
A T

LESS COST
During the year 1921 the companies operating through

The Mill Mutuals Agency
paid more than $5,800,000 in dividends to their policy 

holders and $8,300,000 in losses.

How do they do it ?
By INSPECTION and SELECTION

Cash Assets Over $22,616,000.00
• •

W e Combine
STRENGTH, SERVICE, SAVINGS

T H E  MILL M U T U A L S
AGENCY

120 W. Ottawa St. Lansing, Michigan

lieve that it will be less pronounced 
during  the sum m er than a t present. 
A t any rate, there seems no justifica
tion for the view of a few pessim istic 
observers that a wave of liquidation 
m ay follow the spring  quickening. 
Such b reaks are generally  preceded 
by w arning signs that are not now dis
cernible. A sharp  advance in prices, 
with high m oney rates and rapidly ex
panding bank loans, is the familiar 
danger signal. To-day, however, 
m oney is becom ing cheaper; prices 
are rising slightly  in some com m odity 
groups, but the price level as a whole 
is fairly  stable; and bank loans are 
not rapidly expanding.

Surplus Stocks Are Disappearing.
A single issue of a m etropolitan 

new spaper last week carried news that 
a world shortage of cotton was am ong 
this y ear’s possibilities, that less wheat 
was being planted in E urope, and that 
a subsidiary of the U nited S tates Steel 
C orporation had voluntarily  advanced 
wages of coal m iners in A labam a 10 
per cent, and wages of iron m iners 
15 per cent. T here  is no close con
nection betw een these different items 
of news, but they have one th ing  in 
com m on, and th at is th a t they all tell 
a sto ry  th at is different from  what has 
been runn ing  in the press for so m any 
m onths. T he situation is changing. 
T h e  news th a t the surplus stocks 
which have proved such an impedi
m ent to the general industrial revival 
have been worked off in the case of 
som e com m odities and th a t in a few 
instances wages are being slightly  
raised—the la tter developm ent being 
a good indication that unem ploym ent 
is being reduced—may be in terpreted  
as m eaning th a t business is m aking 
fu rther p rogress in getting  “o u t of the 
woods.” News item s like the fore
going, however, are not yet to be re
garded as typical. T here  are still 
large stocks of some raw  m aterials, 
and w ages in certain lines are yet to 
be deflated, ju s t as has occurred  this 
week in the case of the railw ay track 
men. In  o ther words, the business 
situation continues to be m arked by 
the irregu larity  that alw ays character
izes a period  of readjustm ent.

Open the Door For Them.
An elem ent which largely con tri

butes to  a s to re’s success is store  ser
vice—the a tten tion  to  the little th ings 
which m ake trad ing  th ere  a pleasure. 
A decided im provem ent in sto re  ser
vice is an electric door opener which 
is operated th rough  push bu ttons 
from  different p a rts of the sto re  by 
the clerk who waits on the custom er, 
thus elim inating the inconvenience 
and em barrassm ent encountered by 
the custm er loaded w ith bundles in 
try ing  to  open the  door. Such an 
opener is not expensive and can be 
purchased from  and installed by any 
electrician o r if there  is no electrician 
in your tow n you can purchase the 
m aterials from  any electrical supply 
house and do the w iring yourself. T he 
approxim ate cost of the outfit is $8.

N obody is go ing  to d rag  you out of 
your p resent job, and force you into 
som ething higher. You m ust do your 
own clim bing, so get about it as soon 
as you can.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up w ork - will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator Write stating requirements, 
giving kind of machine and size platform 
wanted, as well as height. W e will quote 
a money saving price.

S M n o y  r i . v a t n r  M n fa .  C o .,  S l d n e v .  O h io

Add Ten Pay Checks
To y o u r pay  roll by  en ro lling  fo r

SUMMER SCHOOL

JUNE 5, JUNE 19, JULY 5, and 
JULY 17 are good dates.

W hy n o t g e t th e  s ta r t  o f th e  less a m 
b itious?

W hy  n o t s t a r t  e a r lie r  and  e a rn  $200 
m ore?
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LEGEND OF SLEEPING BEAR.

Origin of Remarkable Sand Dune at 
Glen Arbor.

Benzonia, June 5—A num ber of 
years ago I saw in som e paper or 
m agazine a brief sto ry  of the origin 
of the M anitou Islands and of the re 
m arkable form ation of sand so re 
sem bling an enorm ous bear lying 
down w ith her face po in ting  out over 
the lake. I t  m ade quite an im pres
sion on m a t the tim e and I have very 
often though t of it since, but have 
never been able to find the article 
again and in its details it was very 
indefinite.

By referring  to  any m ap of M ichi
gan one will note the  Sleeping B ear 
P o in t ju st off Leland in Leelanau 
county and the two M anitou islands 
some distance out in the lake to  the 
N orth .

T his is on the d irect line of lake 
traffic N orth  and South betw een Chi
cago and D etro it and always an object 
of g rea t in terest to  lake travelers.

P resum e it m ay be th a t on account 
of its being so near my hom e and 
because it is in my hom e distric t th a t 
I have undertaken  to  w ork out an 
im aginative account of these p reh is
toric  happenings. Since w riting  it 
out it has occurred to  me th a t pos
sibly it m ight have some literary  
m erit. Any way, I quite enjoyed w rit
ing it, tak ing  some time to  indulge 
m y im agination as the sto ry  p ro 
gressed. W illiam  L. Case.

I t  was when tim e was very young. 
T he period when the earth  was w ith 
out form, and void, had passed, the 
w aters had been divided from  the dry 
land and the evening and the m orn ing  
of the third, the fourth  and the fifth 
day had passed into an accom plished 
fact. .

M ount Shasta and M ount R ainer 
had already reared  their m ighty sum 
m its far above the craggy peaks th a t 
surrounded them . Newly form ed 
m oraines were d istinctly  fixed by ir- 
resistable geological power. Between 
the eastern and the w estern shores 
of the g reat salt w ater were the snow 
covered m ountains, the hills, the un
limited fertile plains and the long con
tinental divides.

B ut the continents th a t the G reat 
Intelligence had planned for the liv
ing m an were not yet ready for h:s 
advent and na ture  was still a t work.

T hese shores form ed the boundary 
lines between which for long ages 
roam ed hordes of untam ed and un
afraid denizens of the forest, the plain 
and the g rassy  slopes. T he whole 
earth  teemed w ith vegetable and an i
mal life in unbounded m easure and 
abundance.

T he w ork of the sixth day, w ith all 
of its trem endous possibilities, was 
as yet only a divine prophesy, for the 
foot of m an had never yet trod  the 
yielding ground or his eyes looked 
upon the prim eval g lory  of the virgin 
earth .

T hese wide regions pastured  g reat 
troops of herbivores th at fed on the 
productions of forest and the glade. 
T hey  w andered over a land th at was 
to  be a D akota and a W isconsin, they 
slaked their th irs t at the stream s or 
a t the border of the wide lake. T hey 
were joyous and contented creatures 
that walked the green earth , inhaled 
the vital air and basked in 'th e  life 
giving sunlight.

So it was th a t generations of them  
came and went and came again with 
the re tu rn ing  seasons.

F inally  there  came a season th a t 
was to  challenge the endurance and 
the very existence of the anim al life 
th a t had so long been favored by 
nature.

F rom  the tim e of the vernal equi
nox there had been no rain. T he 
days of lengthening sunshine had 
m elted the thin snow and the m ois
ture was soon absorbed by the porous 
earth . V egetation  pushed bravely 
from  the fertile ground, but the fol

iage clothed the fo rest tree  and bush 
in scanty measure.

As the days grew  longer and the 
clouds failed to give fo rth  their ac
custom ed rain, the heat of the sun 
served to  dry the blade of grain and 
the roo t also, till all g row th seemed 
choked and the shrunken foliage of 
the forest began to  w ither and all 
vegetation became but a faded sub

s ta n c e  of its native living green.
And w hat of the anim al life whose 

dependence was upon the gifts that 
na ture  had always so bountifully  
provided?

T he form er fields of verdan t pas
ture becam e parched plains, dusty 
with the eager tread of the hungry  
herds seeking an ever decreasing food 
supply.

T h e  cattle  of the plains sought new 
fields and unaccustom ed forests for 
food. T he wild beasts of the forest 
came forth  to  the open plain seeking 
to satisfy the craving for the life 
sustain ing  food.

As the days passed on the m idsum 
m er sky became dull as parchm ent 
and a t night the sun sank dimmed 
in the hazy glow of a cheerless h o ri
zon, only to  rise again on a scene of 
all but herbless waste.

D eath was now taking a heavy toll 
of the one time contented and un
afraid anim al life, starvation  was

counting its victim s by the score and 
by the thousands. G aunt beasts of 
the forest came forth  and preyed up
on the defenceless kine. I t  w'as a 
tim e of the m atching of s treng th  and 
endurance, a tim e when only the  fit
test could survive. T he w ithering  
heat of the sum m er increased, the hot 
air was m otionless and the unpity ing  
sky looked upon a scene of desola
tion.

The shrunken stream s became only 
dry  ravines and from  long distance 
came the herds, the beasts and even 
the b irds to  the shore of the g reat 
inland lake to  quench their th irs t in 
the life giving water.

F rom  a deep glen in the forest 
there came forth  one m orning an 
enorm ous m other bear w ith tw o half 
grow n offsprings by her side. A 
stately  pair they were, the b ro th er 
a good m easure larger than  the sturdy 
sister.

By virtue of her im m ense size and 
ferocity the old m other had held un
disputed possession of the glen that 
had up to  this, tim e am ply provided 
for their w ants, besides m any were 
the unfortunate  victim s of her raven
ous streng th .

But now her old haunts ceased to 
yield a supply for herself and for her 
loved young, and they too came down 
to the lake each day quenching their

th irs t w ith g reat d ra fts  of the  cooling 
w ater.

Suffering w ith hunger herself and 
yearn ing  in anguish for her progeny, 
the g reat beast would give vent to 
hoarse roars th a t m ade trem ble with 
an added fear all anim al life, and each 
n ight some new victim  was m ade an 
added toll to  her cunning and as yet 
unim paired streng th .

A fter m aking one of these nightly 
raids the m other bear when going 
down to the lake again for w ater 
w ent out a little  distance from  the 
shore and stood for a time half cov
ered by the lim pid green w ater. T he 
next day she did the same, going out 
a little  fa rth e r from  the shore and 
her face pointed outw ard w ith a w ist
ful look as though scenting an unseen 
fragrance from  across the boundless 
expanse of water.

A t length  as though impelled by 
some prescient instinct the great 
creature  strode down to the lake one 
m orning, followed by  her inseparable 
progeny, all th ree  still fit and strong. 
Going out to  her usual lim it she 
turned, with a long defiant gaze to 
w ard her old home, then w ith her 
nose pointed tow ard  the newly risen 
sun she plunged into the wide stre tch 
ing and waveless w aters and in an 
unw avering course they  swam  fear
lessly out into the fathom less depths.

Home is as near you as 
the Telephone

N° m atter w here you roam —or w here 
business or pleasure calls—you will 

find a telephone near.

Don’t  spoil the  pleasures of your tour or 
of your fishing or week-end trip  w ith  a 
single w orry  about the w elfare of the 
folks a t hom e or about your business.

Just keep in m ind th a t every Bell tele
phone is a  connecting link betw een you 
and home. Call hom e every evening 
let the  folks know  you are thinking of 
them  in the  m idst of your pleasures.

T here are  special evening and night con
versational rates th a t m ake your calls 
very economical.

Let them hear your voice
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leaving behind them  an ever w iden
ing wake on the placid surface ot
the lake. . ,

F arth e r and farth e r the trio  left 
the barren  shore behind them, the 
old m other a little in advance and 
her stu rdy  offspring, one a t either 
side follow ing with a loyal devotion. 
F inally the long shore line was lost 
in the distance and the grey w ater 
had in its keeping the care of its 
first navigators. . . .  . , .

Steadily and easily the great beast 
kept on true  to her course until a 
n ight and a day and ano ther night 
had passed. Sustained by the renew 
ed streng th  given them  by a success
ful raid during  their last night in the 
forest they continued with a lm ost un
abated endurance. .

O n the afternoon  of the th ird  day 
the very air seemed to  quiver with 
the vapid heat and there  was a d is
tinct slowing down of the ceaseless 
tread  of the swim m ers. F o r the h rst 
tim e their native endurance was being 
severely tested. T heir immense bodies 
sank a little  lower in the w ater about 
them  and the young bears began to 
lag behind the m other, who in turn 
was glad to  suit her pace to  the tail
ing s treng th  of her young.

Now while the afternoon sun was 
still high, the sky began to  be screen
ed w ith little  flecks of cloudy vapor, 
the to rrid  air began to  stir with a l
m ost forgotten  m otion and little  rip 
ples already dotted  the glazcn surface 
of the w ater. A flock of grey winged 
w ater b irds passed over them , nyuig 
low and u tte ring  shrill little calls ot 
expectation. As if w arned of some 
im pending danger the old m other 
turned and waited for her young th at 
were now dropping behind, then with 
renewed energy all three pressed fo r
ward, the younger ones follow ing 
now in single file close behind. _ G reat 
jagged clouds were now com ing up 
from  the horizon behind them , the 
om inous stir in the air increased and 
sh o rt puffs of wind struck hard upon 

.  the face of the water.
All at once the afternoon sun hang

ing midway in the heavens was cov
ered with a shroud of steel blue 
clouds that m ounted rapidly to  the 
zenith. A ghostly  tw ilight gathered 
in the a ir and was reflected in the 
m urky w aters about them .

T hen a g reat flash of light rifted 
the canopy above and was instantly  
followed by the sharp crash of re
sponding thunder, drops of rain be
gan to fall and the sto rm  overtook 
them  w ith furious sw iftness. So sud
den and so trem endous was the force 
of the approaching wind th at it drove 
a high wall of inky w ater before it 
outlined sharply along the level 
stre tch  of w ater. O n the top of this 
m oving wall was a white crest, leap
ing. curling  and surging like a thing 
instinct with life.

T hrough  the  purple light came con
tinuous flashes followed by sharp de
tonations th at seemed to  rend the 
universe. T he heavens opened till 
the driving w aters from  above came 
down to m eet and mingle in unlim ited 
volume with the raging w ate:s below 
till the g reat lake bottom  seemed to 
bend beneath its load.

I t  was ano ther step in the p rogress 
cf the physical forces of the world.

W arned by the ro a r of the ap 
proaching tidal flood the old m other 
bear turned to face her new enemy 
and to  defend her young. W ith  all 
her fo rm er fierceness she braced her
self to  meet the onset. But it was 

'  an unequal contest. Before she could 
turn again the wall of rush ing  w ater 
overtook them  and instantly  all three 
were- hurled forw ard and subm erged 
under fathom s of seething, boiling 
m ass of turb id  water. Coming to the 
surface again the high wall of w ater 
had passed on and an irresistable cu r
ren t carried them  forw ard under the 
pressure of pitiless tem pest.

Soon the first force of the storm  
seemed to  have spent itself. W ith  
endurance tested alm ost to  the lim it 
and driven from  their course bu t still

unseparated, the g reat m other again 
took her place in the lead followed 
very closely by the sm aller of her off
spring. the b ro th e r tugg ing  wearily 
in his effort to  keep up with the 
others.

W ith  bodies strugg ling  to  keep 
above the w ater and with the unpity
ing waves constan tly  breaking over 
them  their gigantic  stren g th  was all 
but exhausted. Days of ceaseless 
treading of the w ater overtaken out 
of their native elem ent the end of the 
tragedy seemed at hand.

But the love of life is s tro n g  and as 
if bound by som e inseparable com 
pact the  trio  pressed unsteadily fo r
ward. O ften the waves washed en
tirely over them  and it seemed as if 
each such event m ust be the last.

N ight was now com ing on and the 
darkness settled about them . A nother 
high tum ultuous rushing of the w ater 
sw ept over them  and recovering from  
it, the wearied m other instinctly  tu rn 
ed to her failing progeny and found 
but one of them. The sta lw art b ro th er 
overcom e by the last onslought gave 
up the struggle  and sank beneath the 
dark waters.

The wind ceased from  the fury of 
its raging and the w aters settled 
dow n to the long heavy rolling of 
the waves.

A little fa rth e r the tw o m ade their 
way together. Then with no streng th  
to  keep her head above the w ater 
and no streng th  to struggle  against 
a fate th at seemed inevitable, the 
young com panion also sank and her 
place was covered by the night wa
ters. W ith  a despairing  m oan the, 
brave m other circled around again 
and again hoping for some sign of 
her loved young. T hen w ith a hoarse 
bark of desolation and defiance she 
plunged forw ard as though impelled 
by some m ysterious and suprem e 
force.

T im e and again the ty ran t w aters 
swept over the great body of the bear 
as she struggled on. A t last w ith all 
her streng th  gone she was no longer 
able to  keep above the still rag ing  
surface of the water. Again the 
waves swept over her for the last 
tim e and she too gave up the long 
struggle.

Hut now her broad feet struck the 
solid bo ttom  a rd  the next wave, g re a t
er than any preceding one threw  the 
resistless body far up on the open 
beach. W ith  a final effort she a t 
tem pted to stand up and alm ost suc
ceeded in doing so when a still 
m ightier to rren t of incom ing w ater 
hurled her over and over and then 
receded leaving her high and safe 
on the main land.

T he long brave struggle  was over

at last, with her physical pow er a l
together gone, the g reat c reature  laid 
down in the darkness with her head 
facing the ou trush ing  w aters and 
sank into the w holly unconscious 
slum ber and exhaustion.

T im e goes on: T here  is nothing
here to disturb the lone sleeper. Even 
the seasons change and still she lies 
w ithout m otion, but ever w ith the 
faint th rob ing  of vital life yet within 
her once pow erful fram e.

One m orning the sun was already 
risen and the fresh life of ano ther 
season was in its full warm  glory. As 
the gentle breeze cam e over the sand 
dunes a trem or moved th rough  the 
body of the silent sleeper. Slowly

FOR ANTS AND COCKROACHES 
TAMUrOOT Romm •  ANT RWK«

r is / i

W ?

spring. , , . ,
Slowly she raised her body with 

a g reat effort and stood once m ore 
firmly upon her feet, looking out as 
if hoping to  catch some token th at 
they too had been saved from  the 
final grasp of the m erciless w aters.

Now' what is it catches the gaze of 
the rid  m other as she looks out over 
the g l’stening blue w ater and the 
radiantly  clear sky on this beautiful 
m orning? Away out on the bosom
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of the sparkling water, clothed in 
living green, she saw with d istinct 
visions the embodied spirits of her two 
lost children. Separated forever from  
her and from  each other, but still 
there, transform ed from  the sentient 
anim al life to rare  gem s m ade up of 
living fields and hills clothed with 
the verdure of delight.

T his visi: n so po ten t w ith life 
seemed the fulfilm ent of her long * 
restfu l dream ing. W holly  Satisfied 
now and unable again to taKe up alone 
the burden of life, the noble m other 
with a delirium  of joy lay down 
again with face po in ting  tow ard  her 
transform ed progeny. W ith  loving 
look, content and satisfied _ with the 
vision of the newly embodied Mani- 
tous, the g reat heart of the Sleeping 
B ear falls into the silent repose that 
may have its waking in the tim e yet 
to  come.

Mail Order Houses Chief Beneficiaries 
of Parcel Post.

At last the Postofifice D epartm ent 
has been obliged to  tell the tru th —o r 
a p art of the tru th —about the postage 
ra tes on the parcel post. Camouflag
ing the issue a b it by loud pedaling 
the increase in the cos: of doing busi
ness that has occurred since the  
U nited S tates entered the E uropean 
war, the D epartm ent now frankly ad
m its that the parcel post rates are too 
low. T his is another way of saying 
that the chief beneficiaries of this ser
vice, the big mail order houses, are 
operating  their delivery system s to a 
substantial degree at he expense of 
the general taxpayers of the country.

T he D epartm ent intends to give 
very serious consideration to the 
question of raising parcel post rates 
to a point where the service will be 
self-sustaining. I t  is a difficult p rob 
lem and one that will require very 
skillful handling.

Several alternative plans are under 
discussion. T he m ost favored seems 
to be the addition of a flat increase to 
every zone rate. T he advantage of 
this plan is to be found in the fact 
(hat the D epartm ent can estim ate w ith 
reasonable accuracy the num ber of 
parcels annually  carried, and can thus 
figure closely the rate of increase nec
essary  to provide a certain  am ount 
of additional revenue. O f course, it 
will be necessary to take in to  account 
the fact th at any increase—especially 
of the basic rate—would operate to 
reduce the num ber of parcels handled 
by the service.

W ith  the express com panies and 
local delivery services eagerly seeking 
m ore business, Uncle Sam  would un
doubtedly lose heavily if the basic 
rate should be substantially  increased. 
T he feeling that p rivate  enterprise can 
carry  on alm ost any business m uch 
m ore cheaply than  the G overnm ent is 
w orry ing  the postal officials not a 
little  in th is connection and they will 
be disposed to lim it the proposed in
crease to the stric t necessities of the 
service.

A nother proposition receiving con
sideration is the  read justm ent of zones 
so as to  provide higher ra tes for great 
distances w ithout d istu rb ing  the 
schedule of the first two or th ree  
zones. I t  is feared, how ever, th at the 
effect of such a change would be to 
give the G overnm ent all the short 
haul business w here the expense of 
collection and  delivery m ust come out 
of the m inim um  fee and to tu rn  over

the long hauls at m ore rem unerative 
ra tes to the express com panies.

T here  is no doubt that while the big 
mail o rder houses have been the chief : 
beneficiaries of the parcel post, the ' 
service has grow n to be of g reat im 
portance to m erchants in all lines; 
hence the final disposition of the p rob
lem now  before the departm ent will 
be awaited with very general interest.

Opposition To Tax-Exempt Securities 
M uch pressure  is being brought to 

bear upon the H ouse leaders to se
cure consideration for the jo in t resolu
tion recen tly  reported  by the H ouse 
W ays and M eans Com mittee p ropos
ing a constitutional am endm ent that 
will proh ib it the issuance o f tax free 
bonds by Federal, State and m unicipal 
governm ents. U nder the C onstitution 
the Federal G overnm ent is prohibited 
from  levying taxes on state  and m uni
cipal securities, and as a result m ore 
than $18 000,000,000 have been invest
ed in these issues, income from  which 
wholly escapes taxation.

F rom  one aspect the issuance of 
tax exem pt m unicipal bonds is decid
edly deplorable. T he dem and for such 
securities on the p a rt of men of 
large w ealth who desire them  as per
m anent investm ents has induced many 
cities and tow ns to borrow  larger 
sum s for public im provem ents than 
the necessities of the case w arrant, 
and in some instances larger sums 
have been borrow ed than can be taken 
care of on the basis of cu rren t taxa
tion.

T h e  discussion of the proposed 
am endm ent to the C onstitution will 
probably  have the effect of accentuat
ing this uncertain  feature of the case 
for w hatever prohibition  m ay be se
cured th rough  the adoption of a con
stitu tional am endm ent, law yers all 
agree th a t it will apply only to  future 
issues ¡and not to securities already 
floated. U nder these circum stances 
every m unicipality in the country  is 
facing the tem ptation  to put out a 
bond issue before Congress acts.

T he assent of th irty-six  states will 
be necessary fo r the adoption of the ^  
proposed constitu tional am endm ent. It 
is therefore an in teresting  question as 
to w hether so large a num ber of the 
sta tes will ratify  a  constitu tional p ro 
vision under which they will surrender 
to the Federal G overnm ent the righ t 
to tax  their own securities.

Some slight inducem ent is offered 
the states to ra tify  the proposed 
am endm ent by a reciprocal provision 
which would perm it states and m unici
palities to  tax  Federal securities. 
T heoretically  th is is all very well, but 
m en who have invested their life sav
ings in F ederal o r sta te  securities m ust 
contem plate w ith “mixed feelings” the 
day when b o th  Federal and state  gov
ernm ents can tax  each o th er’s securi
ties w ithout any lim itation whatever.

Just a Chip Too Large.
Custom er—W h at is the price of this 

vase?
Clerk—T h at is a $50 vase, im ported 

from  France, but as there  is a chip 
broken off, I will let you have it for 
$40.

C ustom er— Can’t you break  off an
o ther chip and let me have it for $30?
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K C Baking Powder
Your Profits Are Protected

The government bought millions 
of pounds

Let us show you how to in
crease your baking pow der 

profits by  selling K  C.

-------------  Jaques Manufacturing Co.
Chicago
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THE INGERSOLL WATCH.

Mistake Which Swept Concern Into 
Bankruptcy Court.

R obert H . Ingersoll didn’t start out 
with a big idea. He started  out with 
ten dollars, feeling th at there was a 
place in the sun w here a young man 
who was willing to w ork had a better 
chance to do som ething in life than 
on the m ortgaged farm . T h e  big idea 
came much late r, and spread even to 
the  uncivilized quarters of the globe; 
so that T heodore  Roosevelt once told 
how, when he was exploring L ost 
R iver (since nam ed for h im ), a native 
A frican chieftan greeted him  through  
an in te rpreter w ith the w ords: “You 
come from the L and of the D ollar 
W atch .”

M ore than seventy-five m illions of 
w atches had been sold by Mr. In g er
soll before a little idea wrecked the 
business, at least for the tim e being.
It was a little  idea about financing a 
g reat m anufacturing and m erchandis
ing concern ; and it plunged the man 
whose w atch had “m ade the dollar 
fam ous" into bankruptcy  courts.

If you are to have a p icture of this 
man, of his ex traord inary  success and 
his ex traord inary  failure, it is neces
sary to race through certain  prelim in
ary details. T he kindness of a stock- 
raising  kinsm an enabled him to get 
free passage on a cattle train when he 
left his fa ther’s farm  at Delta, M ichi
gan, back in the la te  70’s; and his 
destination was the farm  of ano ther 
■kinsman in Connecticut. But in a 
short while nearby New Y ork beckon
ed him, and there, a t the age of twenty 
he se t to w ork at his job  and that, 
saving his pennies and nickels a t a 
g reat rate against the tim e when he 
could go into business for himself. 
And then, when he had the huge cap
ital accum ulation of $175, w ent to 
m aking and selling rubber stamps. 
L ater on he sent for his b ro th er 
Charles.

P resently  the Ingerso lls  were m ak
ing and selling dollar typew riters and 
dollar sewing m achines and dollar 
cam eras, patented  pencils and key
rings and o th er novelties. T hey were 
pioneers in developing a m ail-order 
business, and their catalogs ran  into 
editions of millions. T hey were early  
in the chain store field, and a t one 
tim e had seven retail shops in New 
Y ork City, devoted largely to bicycles 
and bicycle supplies. R obert Ingerso ll 
who traveled constan tly  about the 
country  in the selling end of tihe busi
ness, gained a g rea t fund of inform a
tion about the public and w hat the 
public wanted. And the g reater this 
fund grew , the g reater was his dis
satisfaction. H e felt that toys and 
novelties were not enough. T o en
dure, the Ingerso ll concern m ust sell 
som ething necessary, som ething of 
universal appeal, som ething of actual 
service. T h a t was the keynote—ser
vice! W h at was it to be?

In  those days R obert Ingerso ll lived 
in a B rooklyn board ing  house, and on 
the dresser in his room  rested a little  
“ Bee” clock. I t  was this that ticked 
the big idea into his brain. W hy not 
com press th a t cheap m echanism  into 
a size for the  pocket? W hy not make 
a cheap watch? A dollar watch?

A lthough the factory  system  was 
even then in vogue, a lthough the rail-
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road and the sewing m achine and the 
steam  engine and the th reshing m a
chine were com m onplaces, and even 
the phonograph was in use, w atches 
were still regarded as a luxury, owned 
chiefly by the well-to-do. And yet, 
when M r. Ingerso ll, b u rsting  w ith the 
b ig  idea, came to investigate it, he 
found th at he W aterbury  watch was 
already cheap—a $3.50 watch, th at is 
to say. It was, despite its simplicity, 
a fearful and w onderful m echanism .
It boasted a nine-foot m ainspring, and 
the whole w orks turned round inside 
the case, thus m oving the hour hand. 
People spoke of the contraption  w ith 
a smile, and m instrels jested about 
W aterbury , Conn., “the land of e te rn 
al spring .” A fter a large sale as a 
novelty, the W aterbury  venture was 
doom ed to failure, despite refinancings 
and changes of m anagem ent; bu t be
fore that happened the Ingersolls, 
buying by the gross and then by the 
thousand, put the price a t a dollar to 
test tihe m ail-order m arket for such a 
comm odity. T his was not the wa.ch 
with the eternal spring, which wound 
alm ost forever, but was a sturdy little 
pocket clock, wound and set from  the 
back in accordance with the big idea 
R obert Ingerso ll had got from  his 
“Bee.”

D uring the W o rld ’s Fair in Chicago 
Ingersoll watches were sold with 
M ayflower and Colum bus p ictu res on 
the back, and a N ational advertising 
cam paign was begun. B ut the public 
was skeptical. I t  d idn’t believe that 
a reliable tim ekeeper could be made 
fo r a dollar. And to overcom e that 
resistance the Ingersolls set up their 
fam ous guarantee and lived up to it 
even though some of the w atches sent 
back to them  had been im m ersed in 
beer or soaked in oil. A nd so it came 
to pass th at m illions of farm  boys 
and m illions of w orking men, clerks 
and school children came to  carry  
Ingersolls.

M any said the m arket would soon 
be saturated. O thers had said this 
when Eli T erry , the first Am erican 
clockm aker, began tu rn ing  out his 
wooden timepieces by the hundred 
early  in the last century. “You are 
ru in ing  your business,” his friends 
told him ; “the country  will soon be 
so full of clocks there will be no m ar
ke t for them .” I t  was so in 1850, 
w hen an em ploye of the H ow ard fac
to ry  in R oxbury  boasted that he was 
w orking for a com pany which made 
seven com plete w atches in a single 
day. “W here  on earth  could you sell 
seven w atches a day?” his derisive 
neighbors asked. And four years 
later, when A aron L. D ennison of 
B oston forecast that he would eventu
ally  m ake as m any as fifty w atches a 
day, he was listed as insane by his ac
quaintances.

T h e  time cam e when the Ingersolls, 
in factories which they owned at 
W aterbury  and at T ren ton , N. J., 
v/ere m aking 20,000 watches a day, 
and still the dem and was no t appeas
ed. T housands of autom atic m achines 
reduced costs to a minim um, tu rn ing  
out the 150 p a rts  o r  the com plete 
w atch w ith incredible rapidity . I t  
has been said th a t H en ry  F ord  got his 
idea of quan tity  p roduction  from  this 
source, and it is a certain ty  th at he 
took to  w atchm aking and repairing 
before  he took to autom obile build-
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ing. R obert Ingersoll, at any rate, 
preceded him in quantity  production 
and at a selling price so low as to 
cause a  sensation in its day. H e es
tablished a b ranch in London, and 
sold his p roduct th roughout he world.

“ But the miracle m arket,” he told 
me not long since, “is righ t here in the 
U nited States. It is like an enorm ous 
sponge that never gets enough. If 
the price is right and the com m odity 
is needed, it seems to me that too 
great a quantity  can hardly be pro
duced for consum ption righ t here at 
hom e.”

The Ingerso lls did not confine 
them selves rigidly to dollar watches.
A t He T ren ton  'factory they made a 
seven-jeweled wa.ch, called the Re
liance, which sold at $7.50. Six years 
ago, when they bought the W ater
b u ry  factory, they continued m aking 
the watch under the same nam e and 
sold it at prices ranging from  $3 to 
$5.50. T heirs was typically an A m eri
can enterprise. Am ong the trade 
names the Ingersoll w atches have 
borne are Jum bo, T rium ph, Columbus, 
Eclipse, L iberty , Climax, Champion, 
Radiolite, and Yankee; b u t m ore have 
been put out under the name Yankee 
than  under any other. By actual 
test a t a New Y ork departm ent store, 
it was found that 93 per cent, of the 
enquirers fo r cheap watches asked for 
an Ingersoll. T hey m ight buy another 
watch but in their m inds the kind of 
w atch they wanted was inseparably 
connected with a certain  firm s name. 
P robably  no o ther industry  in the 
world has ever built for itself a m ore 
secure foundation in public thought. 
Mr. Ingersoll believes th at the as
sociation of E astm an with the word 
K odak is the nearest approach.

W hen  the U nited S ta tes entered the 
W orld  W ar, the firm of R obert H. 
Ingersoll and B rother was at the flood 
tide of its prosperity . Even newsboys 
wore Ingersoll w rist watches. In  this 
country  and th rougout the w orld 
there was an enorm ous dem and for 
the com m odity. T hen clouds began 
to gather. In  the em ergency of con
flict the W ar Industries B oard de
clared the p roduct non-essential. I t  
was imperative that the Ingerso ll con
tinue to produce their widely adver
tised watches. T o  do this they m ust 
compete with such high-priced con
cerns as the W altham  and E lgin for 
labor in a disorganized w ar m arket.

T his m eant inevitably an increase in 
the cost of their w atch but they  were 
extrem ely re luctan t to take the step. 
In  time the Yankee dollar watch sold 
a t $1.30, then $2.50, and while their 
costs of production were still a t the 
peak, there came in the la ttr  p a rt of 
1919 the period of deflation and the 
“buyer’s strike.” T he public dem and
ed low er prices. T he Ingersolls, w ith 
costs of production still abnorm al, put 
forth  every effert to  m eet this new 
selling resistance, not w ithout some 
success.

F or th irty  years th is rem arkable 
business has been conducted practical
ly upon a cash basis. Mr. Ingersoll 
says, “W e paid every Saturday night 
in full. T his necessitated a large 
w orking capital to c a rry  the watch 
from  its production to its selling; and 
during the last decade it had been 
our custom  to finance the business

chiefly with sho rt time notes put out 
through brokers.

“T he credit of the com pany was so 
good that our notes were in dem and 
by banks. W e had experienced a 
consistent g row th and we had never 
experienced any financial trouble, we 
had never defaulted on a note o r an 
account. W e had no m erchandising 
debts—all we owed was in bank 
credits; and our assets stood a t the 
figure of two to one against our lia
bilities.

“ But in the period of extrem e dis
tress, which accom panied the post
war deflation, we went in deeper than 
ever before in our history. W e had 
ou tstanding $2,500,000 in notes, which 
we had to meet with cash periodically. 
I t  was not a question of renew ing 
this paper, as would have been the 
case had we obtained accom m odation 
through large banking houses. Every 
time our paper fell due, it was neces
sary for us to meet it with cash. M ean
while the raw and m anufactured m a
terial offsetting our notes began to 
decline in price. The assets back of 
our paper shrank. T he repeated pay
m ents and reissues of notes involved 
an enorm ous strain , and finally we 
reached the b reaking point.

“ If we had funded our indebtedness 
over a long period—in o ther words, if 
we had done business w ith the big 
banks or big banking house which 
would have stood by  us during this 
period, instead of selling our paper 
in the street, the failure would never 
have come.”

T he W aterbury  Com pany has of
fered to purchase the assets of In g e r
soll and B ro ther for $1,500,000 cash. 
As this is w ritten, Mr. Ingerso ll is 
endeavoring  to reorganize and re
finance the business. U pon his suc
cess in th at direction depends, p rob 
ably, the question w hether he is to 
come th rough this sto rm  bereft of 
his fo rtune  or with- a chance to  re
new it. A slim, gray-haired, gray- 
bearded man, he sits am id the shards 
of his hope and am bition in a small 
plainly furnished office, m editating the 
fate of a b ig  idea in collision w ith a 
litle idea—the victim  of fate which 
came into play m erely because of a 
fundam ental e rro r in financing an en
terprise conceived and operated w ith 
every evidence of typical A m erican 
ingenuity. Silas Bent.

Pity the Poor Rich.
T he two wom en were discussing the 

spectacular existence of a very w ealthy 
man.

“Yes, my dear,” said M rs. Tooler, 
“ I knew him when he worked for 
Uncle Bill for th ree  dollars a week. 
Of course th at is the fixed price for 
all m illionaires who have m ade their 
m oney, and it does m ake one tired, 
but this is literally true. A nd now  he 
has a house in N ew  Y ork, an o th er a t 
N ew port, a farm  on L ong  Island, an 
estate in Lenox, and cottages in New 
Jersey  and South Carolina, beside a 
yacht and a private car th a t is the 
apotheosis of leather and gilt.”

“W here is his hom e?” asked M rs. 
M oreler.

“Hom e? H e hasn’t any. W hen 
they get as rich as th a t they ’ve no 
m ore hom e instinct than  m ilk-cans.”
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W hen Cars Pass You

you can bet a large percentage of them use

Red Crown Gasoline
from shooting out ahead of the rest— 
use Red Crown, there is no gasoline 
made that surpasses it.

way”, but it causes your engine to ac
celerate smoothly and deliver the maxi-

developing.
Red Crown is made to prodiice an 

abundance of power. Its chain of boil- 
ing point fractions is so arranged  ̂as to

more economical gasoline for use in the

STANDARD OIL COMPANY

Road

If you love action—and get a thrill

Red Crown is good motor gasoline. 
Not only does it insure a quick ‘‘get-a-

mum power and speed it is capable of

automobile engine.

(INDIANA)
CHICAGO ILLINOIS
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Some Practical Pointers on Wedding 
Gift Displays.

W ritte n  fo r th e  T rad esm an .
In trim m ing windows for the wed

ding p resen t trade, several essential 
points m ust be borne in mind.

In  the first place, the windows m ust 
be dressed with particular attention  
to finish and detail. As a large share 
of tilie goods displayed will be high- 
priced, the trim  m ust be artistic  and 
attractive. It m ust appeal to the 
aesthetic in would-be purchasers.

T o secure the required  effect, it 
will 'be found advisable in practically  
all cases to have a soft-apearing back
ground. T he floor of the window and 
the background should be covered 
with some such m aterial as heavy 
cloth, crepe paper o r  cheese cloth. If 
soft tones are used, the goods dis
played will stand  out m ost conspicu
ously. W reaths and o ther floral 
decorative effects can be used to good
advantage.

A nother essential point is th a t a 
large assortm ent of goods m ust be 
shown. T he average purchaser of a 
wedding present sta rts  out w ithout 
any definite idea of w hat he o r she 
will buy. T he intention in m ost cases 
is to  make a selection after “looking 
around.” T o buyers of this stam p, 
a window containing a large asso rt
m ent of articles has an imm ediate ap
peal. T hey study it carefully and if 
they see any th ing  that seems to fill 
the bill from  every standpoint, includ
ing price, they buy.

T here are innum erable ways of in
creasing the display space in a win
dow w ithout giving it a crow ded ap
pearance. T he floor space can  be in
creased by pu tting  in steps, thus p ro 
viding room  for the show ing of flat 
articles against th e  back of each step. 
T he p lacing  of shelves and brackets 
against the background  very m aterial
ly adds to the am ount of stock w hich 
can be placed in a window. Sometimes 
a so rt of fence can be introduced to 
give added facility for display.

In  catering  to the w edding presen t 
trade, I am  inclined to th ink  that best 
resu lts can be secured by  show ing 
prices in the windows. T here is and 
alw ays will be  considerable legitim ate 
difference of opinion on this poin t; 
and it m ight be  that, where a display 
is m ade up of very high-priced ar
ticles only, the use of price tickets is 
not necessary. People who can afford 
to buy goods of this class will be cer

tain to pu t quality before price. B ut 
in the m ajority  of cases, price is a 
considerable factor. Indeed, a large 
proportion  of the purchasers of wed
ding gifts settle in their own minds, 
first of all, approxim ately  how m uch 
they mean to spend. In  any event, the 
show ing of goods of a distinctly  cost
ly nature, with prices m arked, is a 
good adveritsem ent for the hardw are 
store. I t  em phasizes the fact that the 
store carries high class goods, and 
that quality can be secured in buying 
from  the hardw are dealer quite as 
much as it can be secured anyw here 
else.

T he m ajority  of wedding gift dis
plays m ust of necessity be of goods 
within the reach o f m ost people; or, 
at any rate, they m ust show a range 
of values to suit all purses. In  w in
dows oif this class it is 'highly im 
portan t that prices should be display
ed. W hile the average person on the 
hunt for a w edding gift has no settled 
idea beforehand as to w h a t to buy, he 
or she usually has a decidedly definite 
idea as to how m uch is to be spent. 
M ost people s ta rt o u t with the de
cision th a t a certain  am ount is the 
limit, say $5; and as a result they are 
in trested  only in articles priced around 
that am ount. A window which pre^ 
sents a good range of m arked prices 
serves as an excellent study of values 
and is sure to  com m and the attention  
of such buyers. Supposing, however, 
no prices are indicated, people will 
give the display a certain  am ount of 
study, and some articles will probably  
appeal to them  as suitable. “T h at fe rn  
pot would do,” says a shopper, “bu t 
it is p robably  m ore than  I  can afford.” 
In  such a case, the m ajority  of shop
pers do not go in and ask the price. 
A few will do so; the o thers will hang 
around the w indow for a while, in
decisively, and then pass on to  the 
next display.

T here  is a grow ing recognition of 
the wisdom  of giving sensible presents. 
T his is a tendency the w indow trim 
m er m ust recognize. Such lines m ight 
well be used in every display; and in 
any event at least one display should 
be devoted to em phasizing the “use
ful” and “practical” idea in w edding 
gifts. Such a display could include 
carpet sw eepers, vacuum  cleaners, 
electric irons, electric toasters, w ash
ing  m achines and w ringers, etc. In  
some respects these goods can be used 
to  b e tte r  advantage than  the m ore 
ornam ental gift lines, as they lend 
them selves to  w hat m ay be term ed 
dem onstrative displays. T he use of 
an article can be dem onstra ted  by 
placing a figure in the window, run 
n ing  an electric iron or with a carpet 
sweeper in hand. I f  th is m ethod of 
display cannot be carried out, the 
good points of an article  can be

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

W . M. Ackerman Electric Co.

Electrical Contractors
All Kinds of Electrical Work.

Complete Line of Fixtures.
Will show evenings by appointment.

549 Pine Avenue, N. W., Grand Rapids, Michigan
C itzen s 4294 Bel1 MaIn 288

V I K I N G  T I R E S
do make good

VIKING TIRES give the user the service 
that brings him back to buy more.

Cured on airbags in cord tire molds, giv
ing a large oversize tire.

We have an excellent mon ev-making 
proposition for the dealer. Write us for 
further information.

BROWN & SEHLER CO.
State Distributors GranA Rapidn, Mich.

Michigan Hardware Company
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Sporting Goods and

F I S H I N G  T A C K L E



J u n e  7, 192:
M I C H I G A N  T R A D E S M A N

23

dem onstrated  by cards, posters, hang
ers, etc.

H ere is the display contrived by one 
dealer, and show ing the ex ten t to 
which decorative accessories can be 
used to give “class” to a display. T he 
top of the w indow was covered with 
w hite cheese cloth. A t the rear a wood 
background  was covered with b righ t 
green cotton. On th is background 
shears were a rranged  in circles. Four 
p illars to which brackets w ere a t
tached were used to good advantage 
in displaying nickel and b rass ware, 
spoons being used as borders.

In  the center of the window a porch 
was constructed. On the one side of 
this porch  two gates m ade of lattice 
w ork were built, and trim m ed w ith 
b ronze  tee-binges and latch, and 
poinsettia  vines; and on the o ther 
side a fence was built of the same m a
terial and trim m ed w ith poinsettia 
vines. On the top of the four posts 
electric lights were placed. T he porch, 
fence and gates were painted with 
white enamel.

T he bottom  of the window was cov
ered w ith b rig h t red cotton. Some of 
the larger articles were displayed on 
pedestals. T he display, in this case, 
included cut glass, silverw are, pearl 
goods carvers, b rass ware, and the 
m ore decorative gift lines, each a r
ticle with a neat price tag  attached.

Such a display requires a fairly 
large window^ in th is case 10-}4 feet 
a t the fron t and 12 feet at the rear, 
with a depth of feet. T he display 
fixtures when not in use can be stored 
away, and will be found useful year 
after year.

In  connection w ith the gift trade,

however, a large share of display 
space should be given to- em phasizing 
the “useful” idea; not m erely the idea 

'  of giving useful articles, but the fur
ther idea th at an exceedingly wide 
range of articles m ake excellent wed
ding gifts. T he thing which dealers 
need to rem em ber in connection with 
sweepers, vacuum  cleaners, and simi
lar lines is th at they belong  to a class 
of goods which m any people do not 
associate w ith the w ord “gift.” W hile 
the useful things have been recognized 
as suitable for presents, yet the tra in 
ing of years is not easily frogotterr. 
W hen a wom an thinks, “M amie is 
going to be m arried, I m ust get her a 
p resen t,” som ething ornam ental at 
once comes to m ind. I t  is to secure 
for sweepers, vacuum  cleaners, re
frigerators, kitchen ranges, etc., a 
place beside the o rnam ental th a t the 
hardw are dealer should exert himself. 
T o  this end h is displays should in
sistently  suggest the su itability  of 
these goods as presents.

T he dealer should give some study 
to the gift possibilities of his stock, 
and should be prepared  to suggest in 
his displays a wide range of useful 
articles. “K now  y our stock and its 
possib ilities” is a first essential to 
catering successfully to the gift trade. 
T hen, use your display space to drive 
hom e to the  public the fact, too often 
overlooked, th at the hardw are stock 
is com prehensive enough to meet the 
u tm ost dem ands of the gift-buying 
public. V ictor L auriston .

Q uality  is som ething all your cus
tom ers prefer, although  they m ay of
ten find it desirable to  buy on price.

George Washington Believed in Water 
Transportation.

T hat the future of our g reat agricul
tural, com m ercial and industrial prob
abilities were appreciated, m any years 
ago, is revealed by the resurrection  of 
a group of official and private cor
respondence of George W ashington 
re la ting  to the opening of a w ater 
route between the colonies and the 
M iddle W est and W estern  areas, now 
so clearly valued and affirmed. T his 
“find,” em bodying about fo rty  m anu
scripts—supposed to have been lost 
in the early  part of the n inteenth 
century—has been discovered in the 
files of the M innesota H isto rical So
ciety, at St. - Paul. Officials of th at 
o rganization  are a t a loss to explain 
how the collection found its way into 
their book stocks and letter cabinets.

T he last recorded ow ner was John 
M ason, Secretary  of the Navy shortly  
after W ash ing ton’s death. Secretary 
M ason obtained the collection from  
W ashington, w ith a view o f  presenting 
the m aterial to a C ongressional Com 
m ittee investigating the plausibility  of 
a w ater route from  C um berland Md., 
to the Ohio R iver and its tributaries.

Copies of the surveys made under 
the direction of George W ashington 
and his com m ents were incorporated 
in the reports of the H ouse comm itec 
of the first session of the N inteenth 
Congress.

Since that time, however, no record 
of the collection has been made. T he 
present line of the Baltim ore & Ohio 
R ailroad follow s the route advised by 
W ashing ton  and his aids.

W ash ing ton’s idea, according to the

m aps and  the correspondence, was to 
open the Potom ac and its branches, 
leading to a point where a sm all 
portage or canal could be made and 
thence into the O hio and its 
tributaries.

T his developm ent would not only  
tend to bring  the W estern  country in 
touch with the colonies, but would 
tend to hold the colonies together in a 
m ore satisfactory  m anner, the early 
engineers and statesm en held.

T he very valuable correspondence 
included letters from  T hom as Jeffer
son, who was know n as the m an who 
proposed that W ashington should be 
made Com m ander-in-Chief of the 
arm ies, and by Dr. Jam es Craik, later 
physician to W ashington.

One of the letters, undirected, was 
writen by George W ashington on the 
eve of the battle of “G reat M eadow ” 
in 1754, between the French and In 
dians and shortly  preceding the de
feat o f Braddock. T he letter reads:

“ If you th ink  it advisable to order 
me in the shattered  condition we are 
in, to m arch up to- you I will, if no 
m ore than ten men follow me, which 
I believe the full am ount.”

Wanted To Be There.
T he great city banker lay on his 

deathbed. M any of his friends were 
gathered  about his bedside to be with 
him at the last. T he a ttend ing  phy
sician whispered to* the group: “ I 
fear he is nearing the great divide.” 

“Tell them  not to divide until I get 
there,” whispered the dying banker.

“A fter Christm as, w hat?” asks a 
trade journal. See dad; he knows.

1853 S T L O Ü lS
A typical Brecht installation. Modern display counters 
andyrefrigerators will add fifty per cent to the appear
ance, economy and sales power of your store. Let us 
tell you why Brecht six-inch wall refrigerators are pre- 
lerred by progressive market men. Write Dept. 15.
THE BRECHT COMPANY - ST. LOUIS, MO.

New York: 174-176 Pe*rl. St- 
Chicago: Mon ad nock Bldg. 
San Francisco: 67 Second St.
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Capetown, S. A. 
Sydney, N. S. W. 
Shanghai, China
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Recover Youth in the Enthusiasms of 
Your Children.

W ritte n  for th e  T rad esm an .
E nthusiasm , unbidden, unsought, 

com es singing into the heart of youth 
and tunes its life to h igher pitch.

H ow  often  you wish that once again 
you m ight have the old zest for som e
th ing—for any th ing!—that you once 
had! H ow  often you envy the young, 
and some older people, too, who have 
still the capacity for enthusiasm . 
Som etim es I think that the loss of the 
capacity  for enthusiasm , the sta te  of 
being  bored w ith life, is the  distin
guishing th ing  th at m arks the change 
from  youth to age.

If you do wish th at you had still 
som e zest and appetite for things, 
why do you kill the enthusiasm s that 
you see cropping out am ong your 
children?

One is enthusiastic  about m arbles, 
ano ther about baseball; ano ther about 
dolls, birds, insects, trees, white mice. 
Does it all seem silly to you? Do you 
just barely to lerate these th ings in 
the young folks, or even act im patient 
about them, and force the children to 
take their enthusiasm s som ewhere 
else?

Foster these things, m other. Help 
in every way you can in these in
terests of your children. If it is a 
game, help the child to play it well, in 
the b est possible spirit, and with the 
best possible skill. If it is a collec
tion he is m aking, from  bugs to M ing 
vases from  postage stam ps to geologi
cal specimens, give him all the back
ing you can and show him that only 
by studying the business can he make 
a success of it.

D on’t think of this in term s of de
tails. W hat I am try ing  to  say is 
that you m ust not quench the spirit, 
no m atter what form it takes. T ha. 
enthusiasm  th at brings with it energy 
and ability to act m ust not be dulled. 
W elcom e it, foster it, educa'e it. E n
te r  into it if you can; into the en thu
siasm with your child. Are you inca
pable of a new interest? H ave you 
become such a dull, drab, blase old 
th ing  that you cannot warm  your 
own self with the radiance of a child’s 
joy in the discovery of the fascinating 
th ings in the world?

Enthusiasm  is t’1e life-breath of 
youth and it is so p ecious! T hrough 
enthusiasm  the world accom plishes its 
g reatest achievem ents. W ho knows 
how m any w onderful possibilities in 
m en who have seemed dull and listless 
were killed because some dull grow n 
folks sat on them  and chilled their 
eagerness in some childish b u rst of 
enthusiasm ?

“D on’t be silly! I don’t w ant that 
rubbish in the house; th row  it aw ay!” 

H aven’t you heard m others say

that? I hope you never said it your
self. If  you did, let’s hope it isn ’t too 
late for you to m end your ways.

If the m inds of your little folks are 
open and eager for anything, for 
heaven’s sake don’t shu t them  up with 
your superior “w isdom !”

W hen you impose your dullness 
upon their enthusiasm  you are deaden
ing a living thing, killing a real force, 
or driving it into ways of secret mis
chief which you m ay discover only 
when it has grow n into som ething 
terrible. And when it has b roken your 
heart it will serve you right.

Som etim es the enthusiasm  will be 
misguided, m isdirected; but the best 
way to m anage that is to ge t righ t 
into it and steer it into some better 
channel.

Can’t you rem em ber, when you 
were a child, how rebuffed and hurt 
and hum iliated you felt when you 
brought some childish eagerness to a 
grow n person and got snubbed? T h at 
is what the child feels th at is what 
you do when you sm other joy  with 
unresponsiveness o r snap off the 
flower of enthusiasm . It is your busi
ness to help the eager mind and fe r
tilize it with new ideas and purposes.

I t is of no im portance that you are 
not personally  interested in bugs and 
dolls; the im portant thing is th at the 
child is interested. T h at interest is 
a very precious thing.

W atch yourself and see if you are 
m eeting these happy spontaneous in
terests w ith a joyous response.

The curious th ing  about these in te r
ests and enthusiasm s in children is 
that they do shift and change; finally 
they settle down into a real, solid joy 
and p rosper in some particu lar form 
of w ork; into a perm anent avocation 
o r profession. I t  m akes little differ
ence w hat the form  of it-a t any p a r
ticular m oment. The im portan t thing 
is that the enthusiasm  is there and 
that you m ust not repel or discourage 
it—even if you are a dull old thing 
yourself.

T here is a happy chance that in 
sharing the enthusiasm  of your chil
dren you m ight recover som ething of 
your own lost youth.

Prudence Bradish.
(C opyrighted, 1922.)

Saleswomanship.
“ I sold some of our new K repeknit 

stuff to that lady.”
“W ho was she?”
“W idow  of the  late Mr. Fastboy. I 

told her about the goods, and the 
name of it. She grabbed at it. Said 
th at was ju st w hat she wanted, under 
the circum stances—crepe, n it!”

Recommend 
Quality Products

Women who order Royal Bak
ing Powder are buyers of quality 
products. They are the kind of 
customers you like to see in your 
store. For they are potential pur
chasers of the best of your stock.

You will attract more of this 
profitable trade if you recom
mend products of unquestioned 
quality such as

The best known—the best liked—sells itself 

Contains No Alum—Leaves No Bitter Taste

ih

Count th a t day lost in which you 
have learned no thing about the busi
ness ill which you are engaged.

£  year
SAVE THE FRUIT CROP
Our seventh “SAVE THE FRUIT 

CROP” campaign is ready to get 
under way in your territory. At 
the time fruits ripen in the different 
sections of America, the newspapers 
will appear with strong advertise
ments urging women to put up pre
serves, jams and jellies with Domino 
Granulated Sugar. This means in
creased sales in fruits, jars and pre
serving material, and in Domino 
Granulated Sugar in the clean, con
venient packages. Make this cam
paign pay you by giving it your sup
port and pushing the home preserv
ing idea.

American Sugar Refining Company
“ S w e e te n  i t  w i t h  D o m in o ”

Granulated, Tablet, Powdered, Confectioners, 
Brown; Golden Syrup; Cinnamon and Sugar; 

Sugar-Honey, and Molasses

(«*



REPRESENTATIVE RETAILERS.

Charles E. Bird, the Veteran Sauga- 
tuck Druggist.

Charles E. Bird was born  on a farm  
near W heaton, 111., April 24, 1855. E l
b ert H . Gary, “the  g reat ju ris t and 
financier—for m any years a t the head 
of the U nited  States Steel C orpora
tion—was born  and reared  on  an ad
joining farm  and the two boys were 
p laym ates during their early boy
hood. W hen C harles was 7 years old 
his paren ts rem oved to W heaton, 
where they rem ained six years. T he 
family then rem oved to Saugatuck, 
where C harles a ttended  school three 
years. W hen 16 years of age he en
tered the drug sto re  of C. A. Ensign, 
for whom  he w orked three years. 
T hen he purchased the d rug stock and 
fixtures of his em ployer and has con
tinued the business ever since, with 
the exception of one period of eight 
years, when he was m ost active in the 
boat building business. T he store has 
been in the same location since 1875 
and Mr. B ird has been behind the 
counter continuously since 1902.

In  1883 Mr. Bird engaged in the 
building and operation of lake vessels 
under the style of R ogers & Bird. 
T heir first boat was the passenger 
and freight steam er, A. B. Taylor, 
which w ent into com m ission in the 
spring  of 1884. She continued on the 
Saugatuck-C hicago route five years 
and she sailed one season betw een 
Chicago and M ichigan City. She was 
then sold to the Isle R oyal M ining 
Co. and continued in the service of 
that com pany until she sunk off Cape 
V incent, Lake O ntario, in the fall of 
1899. T he T ay lo r was succeeded by 
the P ilgrim , which continued on the 
Saugatuck-C hicago rou te  until she 
collided w ith the K alam azoo, owned 
by Griffin & H enry . T he m atter was 
settled by the la tter tak ing the  P ilg rim  
and paying R ogers & Bird $6,200. 
T he Bon V oyage was the  next lake 
vessel of the series. She sailed on 
the T housand  Islands route sum m ers 
and handled the fru it c rop  out of 
Saugatuck every fall for six years. 
H er successor was the Bon Ami, 
which covered the Saugatuck-Chicago 
route for five seasons. She re tired  
from  the route in 1899, when R ogers 
& Bird built the City of H olland  on 
contract. T hey  also bu ilt the General 
H ancock for the surveying service of 
the Governm ent. She continued in 
this service th irty -tw o years, being 
sold a short time ago to  Capt. San
ford, of Charlevoix, who will devote 
her to the excursion business. R ogers 
& Bird also built the Pup, the largest 
tug  ever built on the Great Lakes, 
w hich was used in tow ing craft in and 
around  Saugatuck.

Mr. B ird was m arried  to Miss 
H attie  L. W rig h t Sept. 14, 1876. T hey 
have had seven children, five o f whom  
are still living. T h e  oldest boy, 
H a rry  M., was killed in an autom obile 
accident near King, Ind., eight years 
ago. H is wife was killed at the same 
time, leaving two boys, who are being 
carefully reared  by the paternal grand 
parents. Chas. E. Jr., is engaged to 
the real estate  business a t Ann A rbor. 
Cary C. is an electrical w orker at 
Saginaw. T he youngest son, John  M., 
is em ployed in the Fessenden drug

store at Charlevoix. One daughter is 
teaching school at Schenectady, N. Y., 
and the o ther is teaching at Newark, 
N. J. A little girl died in infancy.

Mr. B ird has been a m em ber o f the 
C ongregational church of Saugatuck 
forty  years, having served the o rgan
ization thirty-five years as trustee. H e 
was also Secretary  of the board m any 
years. H e has also been one of the 
d irectors o f the high school for eight 
years.

Charles E. Bird.

Mr. B ird owns up to  three hobbies 
—-he likes w ater spaniels, shoots ducks 
and goes trou t fishing. H e has owned 
w ater spaniels for fo rty  years. H e 
has no social and frate rnal in terests 
outside of his home and his church, 
but is alw ays ready to en ter into any 
undertak ing  having for its object the 
bette rm en t of Saugatuck and the coun
try  and people round about.

Appeal To Those Who Have Not 
Made Wills.

“W h at 'happened to H is W ife? is 
the title of a dainty brochure  which 
is being issued to its patrons and 
friends by  the M ichigan T ru st Com
pany. T he booklet gives in narrative 
form  typical instances of what so 
often happens to the families of men 
in business who die leaving no will. 
T he instances given make absorbingly 
in teresting  reading for the nine-tenths 
who, according to the w riter, are om it
ting the ounce of prevention. O ddi
ties which have come to lig h t in the 
wills of som e fam ous men are used 
as illustrations. T he booklet is an 
adaptation  of the sto ry  under the same 
title b y  Bruce B arton, w hich recen.- 
ly appeared  in C ollier’s  N ational 
W eekly. Publication righ ts for M ichi
gan have been acquired by tlhe M ichi
gan T ru st Company. T he press w ork 
and the artistic  cover design reflect 
credit upon the publishers and the 
whole w ork is tim ely and in keeping 
w ith the spirit of helpfulness which 
has long characterized  the services to 
the com m unity by M ichigan’s oldest 
tru st company.

N um ber or nam e the window goods 
in such a way that it will be easy for 
the en tering  custom er to explain 
w hat it is in the w indow she wants 
to see.

— PLUS 
H E B E  
P R O FITS  
M A K E S -

Added to your other profits
Your profit on H e b e  comes as an extra profit 

in addition to all other profits. H e b e  does not 
cut into the sale of any other article in your store 
because there is no other product in your store 
exactly like it.

Give H e b e  a separate place on your shelves 
and tell your customers you have it. They’ll 
know about it because they have read the H e b e  
advertisements in the women’s magazines.

Don*t confuse £  EBE with evap
orated m ilk. Sell it for ju st w hat it 
is— pure skim m ed m ilk evaporated  
to double strength enriched w ith  
vegetable fa t. Recommend it as a 
“cooking liquid” for cooking and  
baking— it moistens, shortens and  
enriches.

If you haven’t a supply of window 
han'gers, wall posters, counter cards, 
leaflets, etc., write for them. Address 
2688 Consumers Bldg., Chicago.

T H E  H E B E  COMPANY
Chicago New York Seattle

78% VICHARE 
255% TOTAL S0U0S 

THE HEBE COMPANY
*»111*: CHICAGO-SfATTlX-U**

RAMONA
Where the Cool 
Lake Breezes Blow

Go to Ramona for Fun 
Everything at Bargain Prices

RAMONA THEATER RAMONA
DANCING CASINO

KEITH VAUDEVILLE
and CRAWFORD—DAVIES

FEATURE PICTURES W O N D E R  O R CH ESTR A

M at’s  3 P . M. E ve’s 8:30 P . M. E very  N igh t B u t Sunday

The Ideal Spot for Picnics

Conservative^ ¡ nvestors patronize Jradesman Advertisers
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M I C H I G A N

DRY GOODS, ? i 
FÀNCYGOODS NOTIONS

T R A D E S M A N  __________________ _____________________

W A S H  G O O D S  |
A real clean-up of Wash Goods in fancy Voiles, ^ 

printed Batiste, tissue Gingham, white and colored |
Organdie. =

Put up in bundles and full pieces. =
Good assortments of the seasons latest patterns. =
All priced for quick clearance. 5

M ichigan R etail D ry Goods A ssociation . 
P re s id e n t—J . W . K napp . L ansinp .
F i r s t  V ice -P re s id en t—Geo. T . liu ilen ,

S e c o n d  V ic e -P re s id en t—H . G. W esener. 

S e c re ta ry -T re a s u re r—F red  C u tle r. Ionia.

Great Britain Looks Forward To 
Wool Shortage.

W e learn from  a reliable source 
th at fears are being  en tertained in 
G reat B ritain  and elsewhere of a 
com ing wool shortage. Unless, it is 
asserted, the arb iters of fashion suc
ceed in in troducing the use of c ro ss
bred wool (wool of average quality 
and coarse wool) for the m anufac
ture of fabrics destined to  the m ak
ing of cloth ing  and o ther goods, a 
dearth  of fine wool is likely to  occur 
within two years’ time, during  which 
period the price of that com m odity 
will continue to rise.

T his danger is due to the excessive 
consum ption during  the  war, and 
since the arm istice, of m erino wool 
for the m anufacture of cloth fabrics, 
and to the consequent neglect of 
goods m ade of cross-bred  wools. 1 his 
neglect caused th is quality of wool 
to  he sold a t less than  cost price, in
volving loss to  the  producer and a 
consequent decline in production. T he 
producer of cross-bred wool, finding 
no profit in it, sold his sheep for 
meat and did not replace them . T his 
is tak ing place not only in the A r
gentine, New Zealand, hut every
where, and the m ovem ent will con
tinue until the excessive consum ption 
of m erino at the expense of c ross
bred wool ceases. The consum er does 
not appear to realize the g ravity  of 
the situation. I t m ust not he fo rg o t
ten th a t for some years past the 
w orld’s production  of wool has ba re 
ly kept pace w ith its consum ption, 
which before the w ar was increasing 
slowly hut surely, w hereas production  
stood still. T he blockade and the

subm arine cam paign provided an op 
portunity  for the accum ulation of 
stocks during  the war, hut since 1913 
the num ber of the world s sheep has 
dim inished by about 10 per cent. The 
1921 shearing  did not provide for the 
needs of consum ption, and had to  he 
supplem ented by wool taken from  the 
reserves, which are not inexhaustible.

T here  seems to  he no doubt hut 
th a t the num ber of sheep in the world 
has considerably  declined since 1914, 
as will he seen by the follow ing ta 
ble, which has been compiled by an 
Italian econom ic publication:

1914 1921
M illion head

A ustralia  _____________ 84.2 80.4
Russia ________________ 70.0 35.0*
A rgentine ------------------ 44.0 47.0*
U nited S ta tes -------------  50.6 45.1
S African U n io n ----------  35.8 26.3
China _________________ 30.0* 30.0*
Ind ia  _________________  28.5 30.2
United K ingdom  --------- 27.6 23.4
T urkey ________________ 27.1 15.0
U ruguay  --------------------- 26.3 17.0*
New Zealand -------------  24 8 23.2
France ________________ 16.3 9.4
Spain _________________  16.1 19.3
P e r s i a ________________- 15-0* 12.0*
A ustria-H ungary  -----------13.0
Ita ly  __________________ 12-0 12.0
Brazil ________________ 10.5 7.2

* Estim ated.
It will he noticed th a t A rgentine 

and Spain are the only countries in 
this list th a t show an increase in sheep 
during  this period. T he decline in 
Russia is particularly  notew orthy, but 
estim ates on Russia, are to  say the 
least, uncertain .

Finally, it m ust he borne in mind 
that in the norm al processes of eco
nomic law, high prices have a ten 
dency to  cut down consum ption and 
increase production. F rank  Stowcll.

Q u a lity  Merchandise — Right Prices — Prompt Service

PAUL STEKETEE & SONS
E  W HOLESALE DRY GOODS GRAND RAPIDS, MICH. =

?iiiiiiiiiin i»»in««iiii»»ii» i»iiiiii| | i i i i i i i i i im | l i l l l l l l l l l l l i l in l l *l l l i i l *l i l **l l **l l **l l *l l l *ll>

630 SO. WABASH AYE. CHICAGO, ILL.

T i u t t f d e l l e .

HUMAN HAIR NETS “
The real selling season is now on. V^hy not stimulate your 
sales by an attractive Window Display. Show your customers 
that you have the best net made. Your jobber has this display 
for you. He will be glad to help you with your problem.

Write your jobber or ask his salesman.

NATIONAL TRADING COMPANY

y a  BATHING 
SUITS

Highest standard all pure wool, made in two grades.
Heavy Ribbed (like the jackets) Solid Colors, per doz. --------$36.00
Flat Ribbed. All Colors with Fancy Breast and Skirt Stripes, ^  ^

per doz. -----------------------------------------------------------------------* '
It is real good high grade bathing suits that “they want.

p a n t e i  T. Patton & Company
G rand Rapids.Michigan -  5 9 '63  M arket Ave. N.W.

The Merfe F u rn ish in g  Goode H ouse o f  M ich igan

GRAND RAPIDS DRY GOODS CO
Wholesale Only

B A T H I N G  S U I T S
The finest line of Men’s Ladies’ and Children’s Pure Worsted 

Bathing Suits, ranging in prices and colors and make from the 
cheapest to the best. This merchandise was bought and priced on 
the lowest market. Now is the time to get your stock of Bathing 
Suits from us and cash in on the immense resort trade of Michigan.

“ ^ n La.dr '„ ; . T  r x r , a.’A d. “ S « '" J
No. 4010— L ad ies ’ fine y a rn  pure  w ors ted  ba^ ln3 s,i iU r"ad ® '^jgt] 

c lu s te r of c h es t s tr ip e s , in co lors l s. ^ ro°fin ' ° r M  P urp le  
Gold, G reen-G old. Bxd. 1-12 doz. S izzes 36 to  44 -------------- " ,uu

No. 4027— L ad les’ fine y a rn , pu re  w orsted , solid P,a l"  J P 10! ^ 111
su it,  co lors a s , g reen , navy  and  purp le . Bxd. i - i z  aoz. ^  ^
S izes 36 to  44 — ■------------------------------------------------

No. 4029— L ad les’ fine y a rn , pure  w ors ted  ba th in g  s u it  S q u a re
neck w ith  belt, color .co m b in a tio n   ̂a s , P u rp le-G old , B lack  ^  ^  
W hite , N av y -W h ite . S izes 36 to  44 ------------------------------------

No. 4026— L ad ies’ fine gauge  pu re  wool b a th in g  su it. P | Pe‘*2 ' ^
w h ite  m ercerized  b ra id , belted  m odel, V neck. Bxd. 1 12 doz, s70fl
Color P urp le-G old  only. S izes 36 to  44 ---------------------------------5>m__M e n ’s Dure w o rs te d , solid color b a th in g  s u it. Colors as

N0, 2 N ^ y ,  B?ack“ Ma^Son, Dk. G reen. Dk. O xford, Bxd. 1-12 doz. ^
Sizes 36 to  46 ---------------------------------------------

No. 2000— M en’s fine gauge  pure  wool b a th in g  su it,  co lors a s  N avy, 2? ^  
M yrtle, M aroon. S izes 36 to  46 ---------------------------------------------

No. 2004— M en’s all w orsted  ba th in g  su its , m ade  w ith  a F 'u®te r  ,°f 
a sso rted  colored c h es t s tr ip e s , colors as  G reen -G o ld -P urp ie , 
rfav y ^ -G o ld -P u rp le jB la c k -G o ld -P u rp le . Boxed 1-12 dozen. M
Sizes 36 to  46 ------ --------------------------------------------------

No 2017— M e n ’s pure w orsted  bath in g  su it. A ssorted  color chest
s tr ip e s ; colons as  B lack-G reen-G oId, N av y-P urp le-G o ld . Bxd. ^
1-12 doz. S izes 36 to  46 ---------------------------------- —-------

No. 2019— M en’s pure  w ors ted  ba th in g  su it,  c lu s te r  c h es t s tr ip e s ,
colors B lack-K elly , N avy-G old, M aroon-G old, Bxd. 1 12 doz ^ M
Sizes 36 to  46 ------------------------------------------------------

No. 5 0 0 1 -B o y s’ pu re  w ors ted  b a th in g  su it.  Sofid color a s  M yrtle , ^  
N avy, M aroon. Bxd. 1-12 doz; S izes zo to  a * ---------- ---
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Changes In Millinery.
Small and m edium -sized hats for 

women are giving ground slowly be
fore the grow ing popularity  
larger chapeaux, according to  the bu l
letin of the Retail M illinery A sso
ciation of America, which describes 
the  p resen t situation in the trade in 
th is way:

“In  spite of everybody’s opinion in 
favor of large, droopy body hats, it 
is the m edium  brim  model of fabric 
or felt th a t is occupying general re
tail a tten tion . T urbans, too, are being 
bought and reordered in considerable 
quantities, but these are lim ited to  
two distinct types. One of these is 
the turban with the Russian coronet 
flare of felt and the hand modeled 
visor brim , and the o ther class is 
made up of draped m aline and nov
elty satin m odels on the sheik pa t
tern.

“T he cam eo effects th a t the tigh tly  
draped O rien ta l tu rbans bestow  on 
the fair sex are satisfactory  th rough  
the warm  w eather days, in spite of 
the preferable appearance and com 
fo rt of body hats. F o r la te r wear, 
hQwever, it is believed that there will 
be a trem endous boom  in the body 
hats—heavily trim m ed w ith flowers— 
particularly  leghorns and sim ilar 
weaves, but they cannot now obtain 
the price they would were they con
sidered the m ost chic item  of the 
season. T here  are quite a num ber of 
tricorne trea tm en ts selling also, in 
m ushroom  p a tte rn s o r decidedly con
tinental in their trim  pointedness.”

Clothing Cancellations.
A lthough reports indicate th a t the 

c lo th ing  re ta iler generally  is buying 
conservatively for fall, the  question 
of cancellations has again popped up. 
As is well known, cloth ing  salesmen 
now on the road for fall have m ade 
m uch of the higher costs of piece 
goods in their sales argum ents to  the 
retailer, especially in the sm aller com 
m unities. W hile the retailers in the 
larger cities have not been stam peded 
by the rise in the prim ary  m arkets, 
it may be th a t the a rgum ents put 
forth  by salesm en will cause some 
of the sm aller m erchants to buy over 
thejr requirem ents now. T his action 

, m ay result in considerable cancella
tions la te r on.

How ever, c lo th ing  m anufacturers 
say th a t up to  the p resent the buying 
in general has been on such a sound 
basis that the cancellation evil is 
not expected to  assum e serious p ro 
portions. In  fact, the co n tra ry  m ay 
be the case, w ith a large proportion  
of retailers holding off in their o rders 
until they  are forced to  cover their 
requirem ents by actual consum er de
m ands.

M I C H I G A N  T R A D E S M A N

PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, but not guaranteed

f the against changes.
Bleached Musllne.

Auto ----------------------  }•
F ru it of the Loom — 17%
Bravo ---------------------  131/»
Cabot --------------- - - -— 14%
14 In. Indian Hd. S.F. *6
Big In jun  -----------------11»
Lonsdale ----------------- ,
H o p e -----------------  13%
36 in. Indian H ead — 30 
33 in. Indian H ead — 18% 
64 in. Ind. H ead L. F . 32%

Unbleached Musllne.
Plaza ____________—  08
96A 36 in. -----------------11%
G iant ------------------------11%
40 in. E x p o s i t io n ----12»
40 in. 96A shorts — 11%

Pillow Tubing.
42 in. Seneca ________ 32%’

'45 in. S e n e c a -----—  34%
42 in. P e p p e r e d ------  30
45 in. P e p p e r e d ------ 31
36 in. E d w a rd s ------- 25
42 in. Indian K«ad — 30
42 in. Cabot _______  31%
45 in. Cabot -----------  32%
42 in. Pequot ---------- 36
45 in. Pequot ---------- 37%
40 in. Q u ln eb au g ----- 30
Denims, Drills and Ticks.
220 Blue D e n im ----- 18%
240 Blue Denim —— 17
260 Blue D e n im ___ I t
Steifels D r i l l ---------- 16%
8 oz. C a n v a s ______  18%
Arm our, ACA Tick.

8 oz. ______________27%
Cordis. ACA Tick — 25 
W arren  Fancy T ick 35 
Thorndyke Fy. Sat. 37% 
Amoskeag, A C A -----  27%

Outings and Cantona.

Cambrics and Longdoths. 
Berkley, 60 Cambric 19 
Berkley, 60 Nainsook 19 
Berkley, 100 N ains’k  25 
Old Glory, 60 Camb. 17% 
Old Glory, 60 Nain. 17% 
Diamond H id, N ain. 15% 
Diamond H id, Camb. 15%

77 L o n g c lo th --------  12%
81 L o n g c lo th --------  16,.
84 L o n g c lo th --------  17%

7001 L o n g c lo th --------  lg
7002 L o n g c lo th --------  J» »
7003 L o n g c lo th --------  19%
7004 L o n g c lo th --------  « %

Ginghams.
Seminol D ress Glng- 

ham s, solid colors 15
A. F. C . ----- -----------11
Toile du N o r d --------  }8%
Red Rose -------------- 17%
Dan River —--------------}•%
E vere tt C la s s ic s -----  1“
Amoskeag Staples __ 12% 
H aynes Staples - —
Lowe Chveiots, 32 in.
B ates, 32 in. --------
Treffan, 32 in. —■—
B. M. C. Seersucker
K alburnie, 32 i n . -----
Jacquelin, 32 in. —
Gilbrae, 32 in. ------- -37
32 in. T issue -------- « %
Manville Cham bray -  16% 
Red Seal Zephyr —  18%

Prints and Percales. 
Columbia, L ights — 13% 
Columbia, D arks —  16 
Am. P rin ts , Greys —
Am. P rin ts . In d ig o -  
M anchester 80x80 LL 
M anchester 80x80 Dk. 
Scout, 64x60, L ights 
Scout, 64x60, D arks- 
S h i r t i n g s ------------ —

Cashm ere Twill -----  }4%
27 in. Unble. Canton 14
100 F la n n e le tte --------  12%
1931 O u ting  L ig h ts  _ 14 
1921 L ight O utings 13% 
Scotchdown Shaker _ 15 
Appledown Shaker — 15 
Appledown Shaker — 16
24 in. W hite Shaker 11% 
26 in. W hite Shaker 12%
Daisy Cloth ----------- 11%
1931 D a rk  O u tings  — 15

Draperies and Cretonnes.
H am ilton Twill -----  11%
D resden Fy. D rapery 17% 
Tudor F ’cy D rapery 19
Nu Drape -------------- 32
W estmoreland Creto. 16 
Fancy Sllkoline — — 16% 
S tratford  Cretonne— 16
3544 D. B. S c r im ----- 13%
8177 C urtain N e t ---- 30
8432 C urtain  N e t -----  62%
4039 M a r q u is e t t e -----  19%
D ragon  D r a p e r y -----  25
36 in. A rt Cretonne— 25 
36 in. Elco T apestry - 30

Linings and Cambrics.
Tico D S a t in e --------  30
No. 40 Blk. Satine _ 16% 
No. 1 W hite Satine _ 14% 
No. 50 Percaline —  16% 
DD Black Satine — 25 
Satin Finished Satine 42% 
Raidant Bloomer Sat. 42% 
36 in. P rin ted  Satine 60 
W indsor Cambric —  09 
Park wood W ash Sat. 67%

Merltas Oil Cloth.
5-4 W ild e  ----------------- 3.35
5-4 M ossaics ________ 3.25
5 - 4 B lue F i g u r e ---------3.35
6- 4 W h ite  __ 4.50
6-4 F a n c y  ___________ 4.25
5-4 S a n ita s  ________ -  3.50
A11 oil cloth sold n e t cash, 
no discount.

Wool Goods. 
36 In. H am ilton, All

57% 
82% 

1 10

Wool Storm  Serge 
No. 76, 44 in. S torm

Serge -------------------
No. 4040. 50 in. Storm _

Serge
40 in. J u llia rd s  P la . 1 32% 
60 in. Ju ldards Pla. 2 00 
6120, 60 in. F rench

Serge __________  1 60
K S. 36 in. Storm

Serge ------------------  37%
2215. 60 in. Storm

S erge ---------------- 1 22%
56 in. Ad Wool

C oating  --------------- 2 00
D R  N T rico tin e  — 1 65

Carpet Warp.
P eerle ss , W h ite  -------  42
P eerle ss , Colors -------  48

Diaper Cloth.
18 in. S e c o n d s ---------------  76
20 I n . ______________ 2 *3
22 i n . ______________ 1 »3
24 i n . ______________ 1 4*
27 i n . ______________ 1 *9
30 i n . _______________2 76

Flags. Doz.

12%
15
22%
25
18%
19
35

10
10%U1111
12%
14%
09
11

16x24 in. Spearheads 1 32% 
18x30 in. Spearheads 1 90 
24x36 in. Spearheads 2 95 

Each
3x5 ft. Reliance P rt. 70 
4x6 ft. Reliance P rt. 1 20 
6x8 ft. Reliance P r t . 1 90 
6x9 ft. Reliance P rt. 2 90 
8x12 ft. Reliance P rt. 4 26 
4x6 ft. Defiance Swd. 2 00 
5x8 ft. Defiance Swd. 2 75 
6x9 ft. Defiance Swd. 2 60 
8x12 ft. Defiance Swd. 6 20 
10x15 ft. Defiance Swd 8 00 
6x9 ft. SterUng Wool 7 50 
8x12 ft. Sterling Wool 11 50 

Gross
No. 7 Muslin F lags -  7 20

Sheets and Pillow Cases.
63x90 Pequot Blea___15 85
63x99 Pequot Blea.__ 17 36
72x90 Pequot Blea.__ 17 86
72x99 Pequot B lea—  19 00
Blx90 Pequot Blea._____ 18 85
81x90 S tandard  ____ 13 50
42x38% U tica Cases- 3 75
42x36 Pequot P l a in _3 16
45x36 Pequot P l a in _4 20
42x36 Pequot S. S. __ 4 96 
45x36 Pequot S. S. — 5 20 
42x36 Meadowbrook _ 2 50
42x36 L e n o x __________2 75
42x36 S tandard ______ 3 00

Less 5%

Notions.
Dos.

1225-F Boston G arters 2 26 
Rubber F ly  Sw atters 90 

P e r M
Roberta Needles —-  2 60
Stork N e e d le s --------- 1 00

P er Box
Steel P ins, S. C. 300 42% 
Steel P ins, M. C. 300 45
B rass P ins, S. C. 300 76
B rass P ins, M. C. 300 80

Dos.
Coats T hread -----------  69
Clarks M ile-End Td. 69 
J . J .  C larks T hread- 56 
Gainsborough H airnets

D. M e s h --------------- 1 00
Gainsborough H airnets

S. Mesh __________  80
P er Box

R. M. C. Crochet Cot. 75 
B-4 C larks Crochet C. 90 
Sllkine Crochet Cotton 90 
Sansilk Crochet Cot. 55 
D exters’ K nitting  „

Cotton, W hite - — -  1 60 
D exter s K nitting  

Cotton, Blk., col d._ 1 75 
Adies* T arn , bundle- 6 60 

Pound
Fleishers K nitted

W o rsted , sk e in s  —  2 30 
Fleischers Spanish

W orsted , b ad s  ------- 2 60
Fleishers Germ antown

Zephyr, balls  --------- 3 70
F le ish e rs  Saxony, ba . 3 70
Fleishers K nitted

W o rs ted , b ad s  ------- 2 60
Fleishers Scotch &

H e a th e r , bads  ------- 2 90Doz.
Ironweave H andkfs—  90
R it Dye Soap ----------- 80
W olverine Dm esh Cap 

N et ______________

27

B.V.D.’s, No.01, Men’s union su its 12 62% 
Seal Pax, No. 10. union su its  — 10 50 
Men’s 72x80 Nainsooks, m ay be

had a t ------------------------  7 25 to 9 00
Men s Soisettes. highly m ercerised

a t  _ , ......................--t----- la  Dv
Men’s”"No7~150 ’’H allm ark” 72x80

Nainsook ------------------------------ * J
Men’s 64x60 Nainsooks ------------  6 50
Men’s 84 Square N a in so o k s -----9 00
Men’s  Fancy Nainsooks ----------  » 00

W ide and Medium Stripes.
B. V. D. Shirts and Drawers.

S h i r t s ------------------------------------  * 87%
D raw ers _____J.,. . ,  , ------  T •(>

B. V. D. A thletic Style No. U-101 12 62%
U-D Youth’s B. V. D . ------—  8 60
Boys’ “H anes” No. 766, 72x80,

Nainsook Union Suits —------—- 7 25
Boys’ “H anes" No. 856, 72x80.

Union S u i t s ---------------------------- jf 26
Boys’ 64x60 Union S u i t s ----------- 6 00
Boys’ 72x80 Union Suits — - - - - - -  •  25
LSSI—Girls "Sealpax” pin ch k N sk. 8 60 
LBBI—Boys’ "Sealp.” pin ch k N sk. 8 50

Men’s and Boys’ Cotton Underwear for 
8prlng.

Men’s E gypt Balbriggan Shirts
and D r a w e r s __________________ * 4 60

Men’s Egypt Balbriggan Union
S u i t s   _ _. i, - .....   i i______  7 50

Men’s Egypt Ribbed Union Suite 8 00 
Lawrence Balbriggan Sh irts and

D raw ers _______________________  ' 50
Men’s Cotton Ribbed Union

Suite, Egyption ------------ - - - ----- 8 50
Men’s Combed Yarn Cotton Union

Suite, Egyption ------------- ------------ 12 00
Boys’ Balbriggan Union Suits,

E g y p t ________________________  4 60

Men’s Dress Furnishings.
Slidewell collars, linen or soft ___  1 60
Neckwear 2 10, 3 75, 4 50, 6 00, 7 60 9 00
Flannel n ight s h i r t s --------— nn
Dress pants -------------------  22 50 to 48 00
Mufflers ------------------------- 12 00 to 19 60
Dress sh irts  ____________  8 00 to 48 00
Laundered stiff cuff shlrta, 80 sq.

percale ----------------------------  18 “0
P resident and Shirley suspenders __ 4 60
Men’s “L inine” Collars, per box 34% 
Men’s “Challenge” cleanable, doz. 2 75
Men’s W ash Ties --------31 35, $2 00 2 75
Men’s Muslin N ight Shirt, doz. — 9 00 
Men’s Muslin P ajam as, per doz.— 16 50

Men’s W ork Furnishings.
No. 220 overalls or jackets --------- 12 00
No. 240 overalls or j a c k e t s --------10 50
No. 260 overalls or j a c k e t s ---—— 9 00
Stiefel rope stripe, W abash stripe 

Club or Spade overall or Jacket,
2 seam , triple stitched --------------- 13 50

C overall khaki, heavy d r i l l ------—  27 00
C ottonade  p a n ts  --------------- 13 50 to  21 00
B lack  sa te e n  work sh irts  - — - - - - -  9 00 
N ugget blue cham bray work sh ir ts  8 oo
Golden Rule work s h i r t s ------------- 7 60
Piece dyed work sh irts  — * 60 
Best Quality work sh irts __ 9 00 to 16 60
W ork su s p e n d e rs --------------  2 25 to 7 oo
Shirley Police or X Back w ork Sus. 4 60

Boys’ Furnishings.
Knickerbockers ----------------  6 00 to 16 00
M a c k in a w s ----------------------  4 26 to #50
Overalls, Brownies, etc. — 6 60 to 9 00 
Youths’ W abash stripe overall -— 10 26
Coverall -------------------------  12 00 to 16 50
68x72 dress s h i r t s -----— - - - - - - —  8 ou
“Honor B righ t” Stifels W abash

Stripe Romper, Red Trim  ---------7 60
“Honor B righ t” K haki Romper,

Red Trim  -------------------   8
“H onor B right” Plain Blue Romper,

Red Trim  ------------------- ¡¡Jj
P lay and W ash S u i t s -----311 00 to 24 00
Boys’ Suspenders, F ish  Back,

F la t Ends ---------— --------------- 1 42%
Youths’ Suspenders, 28 in. Cross- 

backs, Lea. E n d s ------------------------ 8 8080

2 50

In the Meat Department.
“H ogs are 'funny things,” mused the 

assistan t m eat-cutter as he whacked 
off some slices of bacon.

“As to which?” asked the head 
m eat cutter.

“T hey have to be killed before they 
can be cured.”

T he salesman who is a good arguer 
may win some argum ents, but he will 
win few custom ers.

Childs’ Waists.
“ C ub” K n it  W a is t  ---------------------
’W ’j . f ’S J K ' w a K t- s r  s c »  a  1 £

Ladles’ Knit Summer Vests, 
l x l  Rib Gauze Vest, Bodice Top.

V n k ., B an d  to p  ec t. reg . szs. 36-38 2 oo
e x tra  s izes 40-42-44 ------------------  2 25

Mercerized lx l  and  2x1 rib  vests.
A sst. S ty les, reg . s izes  36x38 ------ 4 50
ex tra  sizes 40-42-44 --------------- —  5 00
Ladles’ Knit Summer Union Suita.

12 Cut Double Carded, A sst. Style,
reg. size 36-38 ------------------------------  15
ex tra  sizes 40-42-44 — -----6 25

14 C ut Combed Yarn, A sst. Style,
R eg u la r S izes 36-38 ---------------------« ™
E x t ra  S izes, 40-44 ------------------------ 7 00

14 C ut Mercerized Lisle, A sst. Styles,
R egular S i z e s ---------------------------- ‘ ijx
E x tra  S i z e s ----------------------------------8 w

Hosiery—Men’s.
M en’s C otton  H ose, E n g in ee r &

F irem an , B lack  & B row n, doz. — 1 40 
Men’s 176 Needle Cotton C ut Toe 1 00 
Men’s 200 needle full combed yarn

h o s e --------------- ---------------- - - -------- 1 o2Men’s 220 needle full m ere, hose __ z »o 
Men’s 240 needle fiber silk  hose —  4 60
Men’s pure silk hose -----   8
Nelson’s Rockford socks, b d l s . ----- 1 zu
Nelson’s  Rockford socks, b d l s . ----- 1 *0
Nelson’s  Rockford socks, bdls. ------ 1 69

Infante Hosiery.
Cashm ere. Silk Heel and  Toe,

60 p e r c en t. Wool ------------------- 4 “ %
Infan ts’ Cotton Hose lx l  R i b --------1 00
In fan ts’ M ercerized  lx l  Rib -  
In fan ts’ F ibre and Wool Hose -

Boys’, Misses and Ladles’ Hosiery,
B oys’ B ea rsk in  No. 1, IX I R ib  H ose

2.10-8 R ise  & f a l l -------- —-----------
Boys’ 2x1 Cotton Ribbed^ Hose

2 50 
_  6 60

07%

32.25~on~8 R. 10c. F . 5c 
Boys’ 3 lbs. on 9, ex tra  clean yarn

on 8 (R10F5) ---------------------------- 2 26
M ls.es lx l  Cotton ̂ Ribbed Hooe& ^  ^

M£ S f l SS « ” S o r ? r t ~ I o 0,a U  06
Ladles’ 220 needle combed yarn

hose, seamed back — ------- — 8
Ladles’ 220 needle m ere, hose w ith 

440 needle rib. top fashion seam
in back --------------- ------ —--------------5 52Ladies’ fleeced hose, hem  t o p ---------8 zo

Ladles' fleeced hose. rib. t o p ---------3 00
Ladies’ fleeced hose. rib. top —-  3 25

Bathing Suits for 8Pr '"®,_ ° * ,lve^ * 50 
Men’s ail pure w orried, ** 50
M2?rinea.U PUr<> ”  OOto 38 00
Ladies’ a ll pure w orsted. plaln _ « H  
Ladies’ all pure w orsted striped  andcolor combinations' .— -------- >7 00 up

Caps and Umbrellas.
Black sateen shop cap. doz. - - - - - -  J ®®
Dress caps, m e n ’s , doz. __ 7 50 to 19 50 
Dress caps, boys’, doz. . —  7 26 to 10 25 
Men’s & Ladies’ Um brellas 10 60 to 48 00 
Men’s “Scotch Tweed” Caps, Silk 

Lined. P lated  Backs. One Piece
T ops, E x t r a  Q u a lity  ------------------- lb  50

Men’s, Boys’ and Ladies’ S traw  
H ats , “P ean u ts” ----------------------  i  uu

Ladles’ Furnishings.
Middy Blouses, red, green, or navy

wool flannel, each — ------------------4 uu
Serge middy blouses, e a c h -----------  *
Voile w aists, doz. ——-----  9 00 to 15 00
Georgette w aists, e a c h ----------------  4 00
Crepe De Chine w aists, e a c h ----------3 26
Tricollette w aists, e a c h -----------------8 25
Bungalow percale aprons, dz. 7 60 to 9 60 
Bungalow Gingham aprons, doz. 13 60 
G ingham  house  d resses, dz. 18 50 to  48 00 
B est sa teen  petticoats, doz. 9 00 to 13 60
Pettibockers, doz. ----------------------  8 60
Bandeaux, doz. ----------------  2 26 to 12 00
B rassiere, doz. ——-—------- 3 25 to 13 60
Silk and cot. Env. Chem, dz. 6 00 to  19 60
“P ric illa ” S un b o n n e ts , doz. --------- 3 50
Muslin P e t t i c o a t s -----------$12 00 to 19 60
W ash or Tub Over Sh irts 315 00 to  36 00

Children’s Dresses.
Children’s  Gingham D resses 30 00 to 22 60
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M ichigan P o u ltry , B u tte r  and  Egg A sso- 
e la tio n .

P re s id e n t—J . W . L yons, Jack so n . 
V ic e -P re s id en t—P a tr ic k  H urley . De-

^ iS e c re ta ry  an d  T re a s u re r—D r. A. B en t-

Ie^5 x ecu th ^  C om m ittee—F . A. Jo h n so n , 
D e tro it; H . D. W illiam s, H ow ell; C. J .  
C hand ler, D e tro it. ______ __

Proper Method To Use in Ripening 
Bananas.

Enquiries have been received from 
time to time on the subject of ripening 
bananas, and m ore than usual interest 
has been shown in the general p rob
lem recently, hence we believe that 
a few ideas on the subject drawn from  
general observation and experim ent 
may be serviceable to our readers.

Those who have thoroughly  studied 
the ripening of bananas accept as an 
axiom  that proper tem perature, a 
humid atm osphere, and fresh air are 
the three principal factors involved in 
securing good results.

T he a r t of constructing  and oper
ating  banana room s has gone through 
a long course o f  developm ent in 
which practical experience, custom s 
and individual ideas have played an 
im portant part. U ntil the last few 
years very little  scientific a ttention  
has been given to the problem  and it 
is inevitable that e rro rs  should have 
crep t in, however g rea t skill develop
ed under existing m ethods—errors 
which are evidenced by  the variety  of 
m ethod and lack of standard. T here 
cannot be a dozen best ways of doing 
the same thing.

On the m atter of tem perature, es
pecially, very few banana men agree 
—individual practice resulting  from  
experience and affected by  circum 
stances, show ing wide variation. Much 
of the difference of opinion arises 
from  a failure to understand the hu
m idity  and the various ideas as to 
tim e required to ripen bananas.

In  up-to-date, well humidified room s 
ripening can be carried on m ost suc
cessfully at a tem perature  of 62 de
grees to 65 degrees and the fact that 
75 degrees and higher tem peratures 
are frequently  used is due usually to 
presence of dry a tm osphere or a de
sire to  force ripening. As ripening is 
a vital process it should be accom 
plished in a natural m anner and suffi
cient tim e should be given for the 
chem ical and structural changes to 
take place. R ipening can only be 
forced at the expense of flavor, food 
value and “keeping quality. H igh 
tem peratures cause shrinkage in the 
weight and if carried to  extrem es 
resu lt in a destruction of tissue which 
causes quick deterioration  in the re
tail m arket. B ananas ripened at m od
erate tem perature with the  required 
hum idity should, in about three days 
time, develop the desired color, good 
keeping quality  and highest intrinsic 
value.

The only occasion for using high 
tem perature would appear to be in the 
event of pu tting  cold fruit in the 
banana room , and even then twelve 
hours or less a t 75 degrees w ith a 
subsequent gradual reduction to 65 
degrees is all that should be necessary, 
and hum idity will often do m ore than 
heat under such circum stances.

The proper regulation of tem pera
ture in banana room s th roughou t the 
year has only been accom plished by 
the installation of insulation with 
heating and refrigerating  appliances.
In the approved design, air circula
tion is set up by gravity  which gives 
a fairly even tem perature at all levels.
In the old-fashioned basem ent o r first 
floor banana room  a great variation 
in tem perature is usually found in 
w inter with cold air at floor and warm  
air at ceiling. One of our good cus
tom ers—an artis t in his line occupies 
a basem ent, of p resen t necessity, 
which solves this trouble and he finds 
it necessary to hang the bunches up
side down for a day o r so to  equalize 
the ripening of top and bo ttom  handa

In hot sum m er w eather there is 
only one way to avoid occasional 
heavy loss and to put out fru it of 
sufficient staying quality to last for 
retail distribution and consum ption 
and th at is to  use well insulated re
frigerated room s.

Good, tested therm om eters should 
be used in each room  and in those 
room s not insulated no r fitted w ith up- 
to-date facilities for air circulation it 
would be well to place therm om eters 
both at top and bo ttom  levels of the 
fruit, especially for w inter operation.

T he subject of hum idity is, of the 
three ripening factors, perhaps least 
generally  understood, a lthough very 
interesting. No reliable, durable, com 
mercial instrum ent has been devised to 
give d irect readings of the m oisture 
content in the air and it is therefore 
difficult to regulate it. T he average 
banana m an balks at the sling psy 
chrom eter with its wet and dry bulb 
therm om eters and reference tables, al
though it is no t a difficult instrum ent 
to use and give accurate results. If 
we ‘only had som ething to indicate 
hum idity  as the ready therm om eter 
keeps track  of tem peratures it would 
be a g reat boon. H ow ever, one can 
easily sense the difference betw een 
dry and hum id a tm osphere in a 
banana room  and to some extent ap
proxim ate the interm ediate conditions.

T he w ater con ten t of bananas is 
about 76 per cent, and the skin is m oist 
and porous. In  too m any cases the 
air of the ripening room  is humidified 
alm ost solely by w ater evaporated 
from  the bananas them selves, which 
m eans shrinkage of w eight and a less 
healthy condition for the  fru it’s  fur
ther adventures.

M. J. DARK & SONS
G R A N D  R A PID S, M ICH .

Receivers and Shippers of All

Seasonable 
Fruits and Vegetables

We are in the market to buy and sell
PO T A T O E S, O N IO N S, BEA N S, FIELD SEEDS

Any to offer, communicate with us.
Moseley Brothers,

GRAND RAPIDS. MICH.
Both Telephones. 
Pleasant Street,
Hilton Ave. A Railroads

M I L L E R  M I C H I G A N  P O T A T O  C O .  
W holesale P otatoes, O nion«

 ̂Correspondence Solicited

Frank T. Miller, Sec’y and Treas,
Wm. Alika Smith Building 

Grand Rapids. Miettigan

FRESH AND SWEET

BLUE

GRASS

Better
Butter

Better
Milk

" Ö R A N D  R A D I O S  *  B A T T L E  C R E E K  
T V b o l e i a l e  D i s t r i l n x t o r s

You’ll be surprised when you see our stock of Store and Office 
furniture.
Five floors crowded full. Sold for cash or on easy payments. 
Come in and see us when in the city.

GRAND RAPIDS STORE FIXTURE CO.
7 Ionia Ave. N. IV. Grand RaP*ds, Michigan

Order a bunch of GOLDEN KING BANANAS of

ABE SCHEFMAN & CO. 
Wholesale Fruits and Vegetables

22-24-26 Ottawa Ave. Grand Rapids, Mich.
WHEN YOU THINK OF FRUIT—THINK OF ABE.
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T h at bananas m ay be cooked or 
chilled by high or low tem peratures is 
prety  well understood, but the damage 
resulting  from  excessive evaporation 
is not so well recognized th rough  none 
the less serious. If  the reader will cut 
a hand of green bananas in tw o and 
place half on  his desk in a steam  
heated office and the o ther half in a 
glass ja r with the cover loosely ap
plied to perm it ventilation he will 
easily dem onstrate the in ju ry  from  
this cause. T he bananas subjected to 
the dry  atm osphere of the office will 
lose heavily in w eight and ripen slow
ly to a poor color w ith every scar and 
abrasion accentuated and develop the 
trace of brassy  flavor due to im perfect 
m aturation. If cut even before color 
appears the skin ducts will show dark.
On the o ther hand, the  fru it in the 
ja r  with its a tm osphere selM iumidi- 
fied will ripen m ore quickly with a 
light golden waxy surface and brigh t 
green tips. T he skin will be  thick and 
m oist, and not shrunken or dry nor 
will it cling to the pulp. T he flavor 
when ripened fully will be found to be 
good.

T he effect of dry a tm osphere is so 
well know n about our office th a t the 
em ployes will w rap hands of bananas 
in new spapers to b ring  a good color to 
the fru it by re ta in ing  its m oisture. 
T his procedure would be good if ven
tilation were supplied at the same time 
though it is probable that while the 
m oisture is m ostly  retained the gases 
throw n off by  respiration of the fruit 
are m ainly dissipated th rough  the 
pores of the paper. H ow ever the ex
perim ent is being practically  worked 
out in daily practice by all users of up- 
to-date banana room s artificially hu
midified and ventilated.

In  the re frigerated  room  a satisfac
to ry  percentage of hum idity  is m ain
tained and the excess is taken out by 
condensation on the coils, but in heat
ing the air would be dried unless the 
proper percentage of m oisture is sup
plied by artificial means. In  the m ost 
approved plan this is effected by a 
hum idifying appliance incorporated in 
the heater. Of the ripening room s of 
less advanced type some are heated 
by low pressure steam  pipes around 
the base of the wall and when the 
fru it is first pu t in live steam  is in
jected  for initial hum idification. In 
room s heated by gas burners, m etal 
vessels of w ater are set over the heat
ers and in all cases som e m ethod of 
hum idifying is essential when heat is 
applied. W e have all noted the varia
tion in the efficiency of the old style 
banana room s and it is not too m uch 
to  say th a t hum idity is usually the 
large factor in the differences encoun
tered. A basem ent room  m ay have 
so m uch m oisture in its stone or brick 
walls and cem ent floor that it cannot 
take up m ore and m ay even give off 
some under heating. W hatever the 
o ther deficiencies in ventilation tem 
perature  and cleanliness, the advan
tage of hum idity  m ay tell at least in 
the color of the fruit. On the o ther 
hand, a room  which dissipates the 
hum idity  given off by  the bananas or 
absorb it in its walls and ceiling p ro 
duces less fortunate results.

M any a com plaint of slow ripening, 
high shrinkage, poor color, or excess 
sive scarring  has been traced directly 
to a dry atm osphere in the ripening

room . In  air of low hum idity every 
abrasion on the skin of the fruit quick
ly extends as the exposed sap and 
cells dry and oxidize. T hus, fruit 
which would be acceptable, under 
p roper ripening conditions is render
ed unattractive in appearance. The 
banana is grow n in the hum id tropics 
and it is only natural th at it should 
require a fair degree o f hum idity 
th roughout its cycle and when tran s
ported  thousands of miles from  home 
to be ripened artificially. I t  is safe 
to say that the a tm osphere of the 
banana room  should register above 76 
per cent, relative hum idity, that less 
h ea t is required as the hum idity is in
creased, that increased hum idity re 
duces shrinkage and th at the proper 
percentage of hum idity favorably af
fects color, flavor, food value, skin 
im perfections, and keeping qualities.

T he necessity of fresh air in ripen
ing room s is a m atter difficult to fully 
explain w ithout going into the techni
cal side of the question but some 
hom ely analogies and facts will assist 
in explaining the case. In  the first 
place, the banana is practically  a liv
ing p lant organism  and breathes. I t  
is m ainly the p roduct of its own 
respiration that vitiates the a tm osphere 
of a cleanly banana room  and it is a 
well accepted fact th at the respiratory  
em anations of any organism  have a 
deleterious effect in reaction on its 
vitality. B ananas in a herm etically 
sealed room  occupy m uch the same 
unfavorable position of a m an sm oth
ering  in a vault. T o give an illustra
tion directly in point— the w riter re
cently  conducted an experim ent in his 
office in which a hand of green fresh 
bananas was divided and each portion 
placed in a glass jar, one ja r  being 
sealed air tigh t and the o ther w ith 
an opening for ventilation. Now the 
bananas in the ventilated ja r  ripened 
beautifully in due time while those  in 
the sealed ja r  becam e soft and dead 
although still green, and analysis 
show ed above 75 per cent, carbon di
oxide gas in the a tm osphere of the 
ja r  before it was opened. I t is quite 
clear that these bananas were killed 
and on. their way to decom position. 
In room s sealed tigh t for ripening 
purposes gas burners increase the a t
m ospheric im purity  by adding the 
products of com bustion to air already 
v itiated by banana respiration. Color 
and quick ripening are obtained by 
such m ethods but the process is forced 
and unnatural and the effect of im
pure air is deleterious to the vitality 
o f  the fruit. In  closing the room s 
tightly  the sole benefit is in the sus
tained hum idity, for in operating  the 
old-fashioned room s the hum idity is 
usually lowered by ventilating. W ith 
the room s of later design the air is 
perfectly  conditioned to both  purity  
and the proper percentage of hum id
ity, giving the best result.

In  all our study of the physical 
problem s of banana handling we have 
found it best to keep N atu re’s good 
old way in m ind and we do not be
lieve she can be im proved upon by 
substitu ting  foul a tm osphere for good 
fresh air in the banana ripening p ro 
cess.

W hen all is said the problem  of 
ripening bananas is sim ply solved by 
supplying the m ost natural environ
m ent w ith con tro l and ad justm ent of

i t Yellow Kid”  Bananas
sm ooth  a s  a  glove

Bananas which are always bright, clean and 
attractive. Ripened correctly, handled care
fully and always most delicious to eat.

Many recognize these distinctive qualities.

“ Yellow Kid”  Bananas

Watson-HigginsMlg.Co.
OS. MICH.G R A N D  R A P ID S . M IC H .

Merchant 
Millers

O n e d b y  Merekaata

Prod acts sold by
■«dusts
Brand Recomnesded

by Merchuts 4 . 3
NewPerfedionFlour
Pocked In S A X O L IN  Paper-lined 

Cotton, Sanitary Sacks

You M ain
Satisfied Customers

when you sell

“ S U N S H I N E ”
F LOUR

B lended F o r F am ily  Uee 
T he Q uality  Is S ta n d a rd  and  th e  

P rice  R eaaonable

Genuine Buckwheat Flour 
Graham and Corn Meal

J . F* Eesley Milling Co.
The Sunshine Milla 

PLAIN WELL, MICHIGAN

PIOWATY METHODS
INSURES

PLEASURE AND PROFIT
TO YOUR

f r u it  a n d  v e g e t a b l e  d e p t .

M. PIOWATY & SONS, of Michigan

a,

RYZON
RYZON-raised cakes
keep fresh longer. 
The special process 
of manufacture is 
the reason.

BAKING
POWDER

Order 
from your 

jobber today.

R Y Z O N , a slow, 
steady raiser, has 
g re a te r  ra is in g  
power. Provides 
nome baking in
surance—no bad 
luck . You m ay 
mix batter today. 
Set in cool place, 
bake tomorrow.
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conditions w ithin m oderate bounds. 
Insulation and approved appliances 
will meet all the needs, and the ex
pense of such equipm ent seems fully 
w arranted  in view of the perishable 
nature and value of the comm odity, 
and considering the econom y in 
shrinkage and waste together with the 
certain ty  of business developm ent and 
p rogress as a result of delivering 
goods of highest possible intrinsic 
value.

If the installation of refrigerating  
m achinery involves too much outlay, 
banana room s can at least be insulat
ed with cork board which in many 
m arkets is about as cheap as lumber 
to-day and the appliances for p rop
erly heating, ventilating and hum idify
ing can be installed to  good effect for 
operation  during a large p art of the 
ycar E. C. Calkins.

Freight Rates and the Retailer.
A retailer w rites the T radesm an to 

enquire how a reduction in freight 
ra tes is going to help his business if 
the prices which he m ust pay for his 
goods keep going up and m ore than 
•offset what lit le he saves in freight 
charges. In that event he will have 
to increase his prices to consum ers, 
and he is not sure that this will not 
h inder the revival of retail buying. It 
is probably true that a 10 per cent, 
cut in freight ra tes on some articles 
will have very little effect on retail 
trade. In the case of a com m odity 
like silk, for exam ple, the reduction in 
the rate is such a small fraction of the 
total cost of the goods th at its effects 
will be negligible. Perhaps the retail
er will get as much benefit from lower 
rates on com m odities that he does not 
handle as on those that he carries in 
stock. The freight rates on certain 
cheap and bulky com m odities like 
gravel, crushed stone, and other road 
building m aterials have proved a 
h indrance to construction work. The 
reduction of rates on such com m odi
ties m ay prove a stim ulus to their 
shipm ent. If this in tu rn  leads to 
more construction  work and bigger 
payrolls in his com m unity the retailer 
will necessarily obtain a good portion 
of the benefits.

An Auto Every Twelve Seconds.
F o r the past ten m onths the De

partm ent of Commerce, through the 
Census Bureau, has been com piling 
statistics of autom obile production  in 
the U nited States. I ts  latest report 
shows that the output of passenger 
autom obiles in April was 196,512. T his 
represen ts an increase of 30 per cent, 
over M arch and is the largest p roduc
tion in any m onth since the com pila
tion of the figures began. T he April 
ou tput indicates in round num bers 
7.500 cars for each w orking day. T his 
represents a car every twelve seconds 
per tw enty-four-hour day. If  all fac
tories were not w orking night shifts 
the average ou tput during actual 
w orking time would be higher. P ro 
duction of trucks during  April was 
also the largest for any m onth rep o rt
ed, and was 13 per cent, g reater than 
in M arch. All this looks like beter 
business and also p reparations for still 
m ore to come.

L ooks like in ternational com plica
tions have set in.

OURS NOT TO REASON WHY.

Tender Tribute To the Memory of 
Raymond H. Merrill.

Grant, June 6— D eath rang  down 
the curtain for R. H . M errill, p rom 
inent business man of Grant, on the 
31st day of May, 1922.

He was in his usual health on the 
m orning of that day. when he set out 
for his store. A sudden illness caused 
him to call in at the store of Archie 
Smith. He lost consciousness and 
within an hour had passed to the 
great beyond.

R aym ond Hale M errill was born  at 
Bridgeton, M ichigan, Sept. 21, 1877. 
Shortly  afterw ard his paren ts moved 
to Sparta, where he received his early 
schooling, and where, at an earlv age, 
he m anifested a love for the p rin te r’s 
a rt and entered  the office of the Sen
tinel-Leader, with which publication 
he was identified for several years.

From  Sparta R aym ond was called to 
Sault Ste. Marie, where he became a 
reporter and w riter on the E vening 
News, which journal at that time was 
under the business m anagem ent of VV. 
Frank  Knox, who is now publishing a 
new spaper at M anchester, New H am p
shire. Mr. Knox was one of the 
Roosevelt rough riders and a man of 
sterling worth.

It was in the spring of 1902 that Mr. 
M errill became connected with the 
Soo paper, and as reporte r and w riter 
he met and became intim ate with that 
M ichigan statesm an. Chase S. O sborn. 
The trend of R aym ond’s mind was for 
new spaper work and he seemed to 
enjoy the lot o f a new spaper man.

H ow ever, as a w riter of advertising 
he became an expert, and the fascina
tion of a business life came to him 
with irrcsistable force, finally tu rn ing  
him  away from  that journalistic work 
for which he seemed especially fitted 
to seek his life with the m ercantile 
world.

He removed to G rant about 1908, 
and a short time later entered upon 
the work which has since that time 
occupied his entire  time. He believed 
implicitly in the value of p rin ter’s ink, 
believing that if you had anything to 
sell it was the p roper th ing  to make 
the com m unity wise to that fact 
through the prin ting  press.

As a m erchant he was faithful to 
his ideals, never sw erving from  the 
strict path  of honestv in advertising. 
H is store became the trad ing  point 
and rest room  for custom ers for miles 
around. E ver pleasant, alw ays ca rry 
ing out every pledge made in p rin t to 
his num erous patrons, he was respect
ed and loved by every man and woman 
who believes in square dealing, honest 
endeavor and a heart and hand ever 
open to charitable doings and splendid 
public im provem ents.

H is heart and hand were ever in 
the right place. Every public m easure 
that he felt would be of benefit he 
endorsed and aided whole-heartedly. 
He possessed a cheery and socialable 
nature. Dozens of his fellow citizens 
have expressed to the w riter their ad
m iration and affection for the deceased 
m erchant and the belief that his place 
in our little city will be hard to fill.

A good man has fallen in Israel.
T he suddenness of it came as a 

profound shock to the whole com- 
m uni y. To drop out from  a world of 
intense business activity into that 
shadow which veils all hum an kind 
as they step across the border line be
tween this world and the next, is 
provokative of deep sadness and a 
them e for much speculation. F rom  
whence, whither?

T he question is asked, but it cannot 
be answ ered to-day.

Footsteps on the boundaries of an
o ther world do not reach the m ortal 
ear. W e know that w hatever God has 
provided for his sub jects here will 
some time, som ewhere, som ehow be 
revealed to our dimmed vision. Until 
then we m ust wait and wonder, per
haps question the justice of the rod 
that chastens.

W hat we do, not w hat we say, is 
what counts jn the g reat realm of

Bury the trials and troubles of 
handling the flour that you 
have been “trying to get away 
with.” Handle a flour that wins 
bu sin ess for you. Don’t be 
apologetic; be proud.

Fanchon— Red Star

J U D S O N  GROCER CO.
GRAND RAPIDS, MICHIGAN

KEEP COOL—Swat the Fly
Now is the time to order your FANS and FLY SWATS for

SUMMER A D V E R T I S I N G
TH E CALENDAR PUBLISHING CO. has them.

G. J . HAAN, P re s id e n t, M anager.
1229 M adison A ve., S. E. G rand  R apids, Mich.

S am ples an d  P rice s  g iven  upon req u est. C itizens P hone 31040.

Sand Lime Brick
N oth ing  a s  D urab le  

N oth ing  a s  F irep ro o f 
M akes S tru c tu re s  B eau tifu l 

No P a in tin g  
No C ost fo r  R ep a irs  

F ire  P ro o f 
W e a th e r  P ro o f 

W arm  In W in te r  
Cool In S u m m er

Brick is Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction

REFRIGERATORS
for ALL PURPOSES

Sen d  for Catalogue

No. 95 for Residences 
No. 53 for Hotels, Clubs, 

Hospitals, Etc.
No. 71 t or Grocery Stores 
No. Si for Meat Markets 
No. 75 for Florist Shops

McCRAY REFRIGERATOR CO.
2244 L ake S t., K endallv llle , Ind .

Signs of the Times
Are

Electric Signs
Progressive m erchants and m an

ufacturers now realize the value 
of Electric A dvertising.

We furnish you with sketches 
prices and operating cost for the 
asking.

THE POWER CO.
Bell M 797 Citizens 4261

sA

Store and W indow

A W N I N G S
m ade to  o rd e r o f w h ite  o r kh ak i duck , 

p la in  and  fancy  s trip e s .

A uto  T e n ts , C o ts, C h airs , E tc .
Send fo r booklet.

CH AS. A . COYE, Inc. 
GRAND RAPIDS, MICHIGAN
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world existence. Raym ond was a 
doer, as his m yriad of friends bear 
witness.

W hy such a life should be snuffed 
out at the zenith of its usefulness is 
a query that confounds and mystifies 
to the last degree. A loved and loving 
husband and father has been taken 
away. T here should have been m any 
years yet of usefulness and good deeds 
and yet no th ing counts with eternal 
things. W e bow our heads in sorrow  
over the bier o f our loved one. W e 
cannot help the thought, am ounting 
to belief, that R aym ond M errill has 
gone to join that m other who passed 
to the beyond less than three m onths 
ago, and whom  he loved as all good, 
grand men love their m others.

Behind he leaves a sorrow ing wife, 
an only daughter of fourteen, who is 
a m em ber of the H igh school at G rant . 
and a father, the latter now full ot 
years and infirmities.

It is not what we say, but w hat we 
do that tells the sto ry  of m an s  
stew ardship on this earth. Fully 
recognizing the sterling w orth of the 
departed we bow our heads to the 
inevitable reaper whose kingdom  is 
not of earth and whose w'ays are past 
understanding.

T he funeral was under M asonic 
auspices, of which o rder the deceased 
was a m em ber of several years stand
ing. It was held at the C om m unity 
building, E lder L ivingstone preaching 
a serm on full of kindly references to 
the life of his friend. M erchant and 
m inis’er were on term s of kindly i n
tim acy and the occasion was one long 
to be rem em bered in Grant.

J. M. M errill.

What Farm Products Will Buy.
T he purchasing  pow er of farm  

products in term s of o th er com m odi
ties is now about 22 per cent, above 
the low point reached last Decem 
ber, according to sta tistics com piled 
by the D epartm ent of A griculture. 
W ith  purchasing  power in 1913 taken 
as 100, the index stood in April a t 67.
'i his com pares with an average of 61 
for 1921 and of 78 for 1920. T he 
purchasing  pow er of farm  products 
was at the peak in 1918, when the 
yearly average was 111. T he low 
point, as already stated, was reached 
last Decem ber, when the index d rop
ped to  55. By M arch it had moved 
up to  67 and rem ained unchanged 
during  April. T he change from  De
cem ber to  M arch inured to the fa rm 
e r’s benefit, but during  April, a l
though prices of farm  products were 
advancing, the gain was offset by the 
rise in wholesale prices of o ther com 
m odities, and the index, therefore, 
rem ained unchanged. T he figures 
just cited indicate th at a given com 
bination of farm  products th a t in 
1913 would buy 100 units of o ther 
com m odities will to-day buy sixty- 
seven units of the same goods—in 
o ther words, th a t the  purchasing  
pow er of farm ers, in spite of its im 
provem ent since 1913, is still a th ird  
below its pre-w ar level.

W hile this index of the purchasing  
power of farm  p roducts indicates th a t 
the farm ers are not yet “out of the 
woods,” there are several favorable 
factors th a t price statistics alone do 
not reveal. F o r instance, this year s 
crops are going to be produced at 
much less cost than  any since the 
war, and the cost of p roduction  is as 
im portan t an item as the selling price. 
Again, the farm ers a t the next crop 
m ovem ent will have the advantage 
of lower freight rates. T he roads 
had voluntarily  reduced ra tes on

some farm  products before the re 
cent decision of the In tersta te  Com
m erce Commission, but th is was done 
too late to  confer any great benefit 
on the original producers. W hen the 
farm er sells his p roducts he m ust 
bear the cost of their transporta tion  
to  the central m arkets, and when he 
buys finished goods the costs of 
tran sp o rta tio n  are likewise shifted to 
him as they are to all o ther consum 
ers. L ow er freight charges m ay 
therefore benefit him in tw o ways, by 
giving him a g reater net re tu rn  on 
w hat he sells and by enabling him 
to buy his m achinery im plem ents, and 
o ther equipm ent m ore cheaply than 
before. T h is will im prove his p u r
chasing power, if prices continue re l
atively stable.

Stringless Beans Now Being Canned.
T he new crop of stringless green 

beans from  the South is now being 
canned in M ississippi, A labam a and 
Louisiana. T he variety  is w hat is 
called the Burpee stringless, and 
grow s w ithout a string. In  th a t re
spect it is superior to the Refugee 
variety  of green beans grow n in the 
N orth, although it is larger and is 
not well adapted for canning whole, 
or for g rading into several sizes whole 
in the cans. T he color is darker and 
the bean is therefore  not so sightly 
as the tran sp aren t green Refugee 
bean of N o rthern  production, which 
when graded and packed whole in 
the cans is stringless for the sizes 1,
2 and 3. T he la rger sizes of Refugee 
are usually cut, a lthough some 4 size 
is packed whole.

T he Southern stringless green bean 
G packed cut and in can sizes 2, 3 
and 10s. T hey are no t graded or 
packed whole in the can. These 
Southern  green cut beans are of fine 
flavor and, being devoid of strings, 
are tender. T hese Burpee cut strin g 
less beans are also packed in the vi
cinity of B altim ore and in the B alti
m ore canneries.

Those packed in the South seem to 
be freer of m ixture of the beans w ith 
string, which appear in some of the 
E astern  packs. T he Southern  can- 
ners claim that they are very careful 
in the selection of seed, and th at as 
they do not pack any of the comm on 
string  beans they are able to  keep 
m ost of the stringy  beans out of their 
cans.

F re igh t ra tes have some influence 
in directing the buying in this article. 
T he carload ra te  from  B altim ore is 
60 cents per hundred, from  Alabama 
canneries 53 cents, and from  M issis
sippi points 47 cents per hundred. 
P rices from  each of these localities 
now quoted on the new pack are 
about equal. F o r No 2 size cans the 
price is $1.10, and for No. 10 size 
cans $4 50 per dozen f. o. b. canneries.

T here  is a string less bean called 
the c ranberry  bean • which is packed 
in Maine, a very good bean and 
stringless. I t  is packed only in cut 
style. I t  is a very large grow th, and 
on th at account is not sightly  in the 
cans when it is allowed to  become 
too m ature. T he bean inside the pod 
is of a dark  color and apt to  show 
red th rough  the pod, when canned 
too  m ature, John  A. Lee.

BECKMORE OINTMENT
FOR H O RSES AND C A TTL E 

Q uick re lief for G alls, C u ts, Scalds, 
Sore S houlders  and  all k indred  T ro u 
bles. Sold a t  W holesale by:

HORACE D. SH IE L D S 
6-8 Commerce St. S.W. Grand Rapids, Michigan

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Comer Commerce Ave. and 

Island St.
Grand Rapids, Mich.

Graham & Morton
CHICAGO

$3 95 !;;«'• $ 7 .3 0  W  
M ICHIG AN RAILWAY LINES

B O A T  T R A IN  8  p . m .— G . R. T im e  

Sundays — Tuesdays— Thursdays

When You Need Any of the 
Following Items 

And
Want the BEST POSSIBLE

SERVICE
Write

The Dudley Paper Co.
LANSING, M IC H .

Wrapping Paper—Twine 
Congoleum—Shingles—Roofing 

Wood Dishes—Milk Bottles

“D R Y -K O L D ”
REFRIGERATORS

Meat Coolers, Complete Market Fixtures, “Freezer” Display
Counters.

REFRIGERATORS FOR ALL PURPOSES.
Send for Grocers’ and Butchers’ Catalog No. 12.

THE “DRY-KOLD” REFRIGERATOR CO.
Manufacturers

N I L E S ......................................................... MICHIGAN

Day Trip Saturdays
B O A T  T R A IN  10  a. m .— G . R . T im e

FKEIGHT RATES L O W E fT
MICHIGAN RAILROAD 

Foot Lyon S t., C itz. 4322, Bell M 4470

GRAHAM & MORTON 
P an tlin d  H otel Lobby 

C itz. 61111 Bel1 M 1429

Ask ab o u t ou r w ay
B A R L O W  B R O S . G ra n d  R a p id a . M ic h .

We are making a special offer on
Agricultural Hydrated Lime

in less than car lots.
A. B. KNOWLSON CO.

Grand Rapids Michigan
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Gabby Gleanings From Grand Rapids.
Grand Rapids, June 6— W. S. Shaf

fer and J. H . Kennedy, representing  
the Norwich Pharm ical Co., attended 
a m eeting of the com pany’s Middle 
States salesmen at the S tatler H otel, 
Detroit, last week. Mr. Kennedy, 
while a resident of Grand Rapids, is 
a m em ber of Saginaw Council and 
visits the druggists. Mr. Shaffer calls 
only on physicians and surgeons. I 
isn’t often that we find com m ercial 
travelers with college degrees. The 
“M. D.” that Mr. Shaffer can write 
after his name m ust give him an im
mense advantage over his com petitors 
who may not be so fortunate.

L. E. M erchant, well-known p rin .er 
of St. Joseph is a candidate for Reg
ister of Deeds. H is chances of suc
cess m ust be good since every paper 
and supply salesman seems to  be 
w orking for him.

Roller towels seem to be m ore in 
evidence of late around m any of the 
country hotels. Make note of these, 
fellows, and be sure to observe whcth- 
er .o r not there are also individual 
towels, paper or otherw ise. If you 
think it none of your business lust 
please rem em ber that one of our m em 
bers alm ost lost an eye last year from 
an infected towel. I t  m ight have been 
you. ,

Give the new m anager a chance, 
even though he doesn’t pose as a regu
lar hotel man. Two travelers this week 
com plain that there has been no im
provem ent in the Pike House, at Niles, 
since B irney left it some weeks ago.

G. F. D insm ore has resigned as 
sales m anager and purchasing  agent 
of the Rosback Co., at Benton H arbor, 
and will leave shortly  for Boston, 
where he has accepted a sim ilar posi
tion with another house.

M anager Pfeifer, of the Shelby H o
tel is very proud of the white card 
recently sent him by the State hotel 
inspectors. P atrons are welcome in 
this m an’s kitchen at any time and 
late arrivals may have a cold b ite for 
the asking. If hungry betw een meals, 
go to the kitchen. It is just like be
ing at your own home.

Everyone who has stopped there 
has a good word for the H otel Rex, 
at Buchanan. Sales men w orking in 
Niles p refer spending the ex tra  bus 
fare over and back. T here is a pretty  
fair restauran t opposite the Rex. There 
is plenty to eat and it is home cook
ing.

D ollar dinners at the H otel Rick
man, in Kalam azoo, are becom ing 
popular as an evening meal and bid 
fair to restore the fame of earlier 
days.

W here to eat when in South H aven 
is a question that puzzles m ost travel
ers. T h at restau ran t nearest the Reid 
H otel is a disappointm ent. T he food 
m ight be all righ t if they had a new 
cook and, above all an honest-to- 
goodness dishwasher.

Card gam es with guests have put 
m ore than one hotel m anager to the 
bad. not because of the money in
volved bu t because of tim e lost and 
lack of a tten tion  to business. Keep
ing th ings in shape around the aver
age country  hotel takes just about 
tw enty-four hours’ tim e every day in 
the week. T hat is what m ost of those 
men say who are conducting the kind 
of hotels where you would prefer to 
spend a Sunday when away from 
home.

T hat street in Benton H arb o r on

which the Dwan H ote l is located—you 
drivers of flivvers well rem em ber—it 
is all torn up and will soon be paved 
with asphalt. Even in its present con
dition there  is less chance o f breaking 
springs on a car than for a couple of 
years past.

Com m ercial travelers arc given 
preference at the Goodwin Hotel, 
Cassopolis. It was a big undertak ing  
to rebuild the Goodwin and put in 
m odern plum bing throughout. R oom s 
which were alw ays clean are now 
m ore com fortable and dining room  
service is good.

H arry  E. Brounell, who until re
cently traveled M ichigan for the 
W inchester A rm s Co. has accepted a 
position with the W . B. Jarv is Co., of 
Grand Rapids.

Say what about that hotel kev you 
carried away to-day? Did you mail it 
back as you should? W ednesday 
evening the H otel Reid, at South 
Haven, reported  eleven m issing and 
the week but half gone. T hree  were 
re tu rned  by the mail m an T hursday  
m orning. T his seems to be about the 
average. H otel keys cost very little 
m oney, to be sure, but the biggest ex
pense is fitting them in the doors. It 
is best to leave your key at the desk. 
T here is always som eone about who 
can pass it over when needed. Y ou’ve 
never heard a clerk complain that it 
was too much trouble.

Com plaints continue to come in 
concerning the M cKinnon House, at 
Cadillac. Recently a proposition put 
ui) to the local Board of Commerce 
for ano ther hotel m et with small en
couragem ent. M em bers of that Board 
judge everyth ing by the weekly lunch
eons served them. These, by the way, 
are very good and the price is reason
able. Get one of the home fellows to 
take you on some W ednesday noon.

Mrs. Johnson, who conducts the 
H otel H andy at M ancelona, struggled 
th rough the war period of high prices 
w ithout raising  rates and is now be
ing rew arded. T ravelers go a long 
distance out of their way to patronize 
the H andy and it will be a long time 
before past favors are forgotten.

A patron  o f the Dwan H otel dining 
hall, in Benton H arbor, was heard to 
rem ark  that his portion  of bread had 
been sliced with a safetv razor. He 
declares th a t by  actual m easurem ent 
the three pieces served him totaled 
five-eighths of an inch and that toast 
at breakfast was th inner still. Bread 
is but a p a rt of the regular meal, 
which isn’t so bad when price is con
sidered.

J. E. Bachelder, who recently  pur
chased the Old V anderP ool d rug stock 
at M adison Square has done consid
erable rem odeling un 'il now this is 
one of the finest and m ost m odern 
pharm acies in W estern  M ichigan. Mr.

HOTEL WHITCOMB
St. Joseph, Mich.

European Plan
H eadquarters tor Commercial Mon 

making the Twin Cities of
ST. JOSEPH AND BENTON HARBOR
Remodeled, refurnished and redeoor- 

rated  throughout.
Cafe and C afeteria In connection 

where the best of food is ob
tained a t  m oderate prices.

Rooms w ith running w ater $1.50, w ith 
p rivate toilet $1.76 and $2.00, w ith 

private bath $2.60 and $S.M.
J. T. TOWNSEND, Manager.

3 Short Blocks from Union Depot and Business Center

HOTEL BROWNING
MOST MODERN AND NEWEST IN  

GRAND RAPIDS
ROOMS with Duplex Bath $2.00; With Private Bath $2.50 or $3.00

CODY 
HOTEL

IN THE HEART OF THE CITY 
Division and Fulton

n a Xi?c ‘  $1-50 up without bath 
b \ $2.50 up with bath

CODY CAFETERIA IN CONNECTION
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B achelder and wife are visiting this 
week with relatives in P o rt H uron.

J. M. Bowen, a m em ber of U. C. T . 
Council, No. 134, G rand Island, N e
braska, is now living in Grand Rapids 
at 548 Lafayette  avenue and intends 
to transfer to Grand R apids Council.

Absal guild, A. M. O. B., will hold 
a special m eeting Saturday evening, 
June 17. Several m atters of im portance 
will come up for consideration, in
cluding th a t o f  increasing the m em 
bership and including in our o rgan
ization a death benefit fund.

C ounselor K. C. Ainsley, 2115 
W ealthy  street, has ju st com pleted 
arrangem ents w ith A. F. Levine & 
Sons, Bay City, to  ‘sell their line of 
m attresses in W estern  M ichigan, with 
headquarters in G rand Rapids. T his 
firm also has a m attress factory at 
D ayton, Ohio.

T hey say that the early bird catches 
the w orm  bu t it is a sure th ing  that 
he doesn’t have to stay up all n igh t 
in order to be the first one on the job.

T he ostrich  has a habit of hiding 
his head in the sand and thinking th at 
no one can see him  for the reason 
that it is im possible for him  to see 
anyone else. T here  are a good m any 
employes who are hum an ostriches in 
th at they  believe they have no faults 
o r shortcom ings for the simple rea
son that they  cannot see them  them 
selves. These are the men who, when 
called to account by  their em ployers 
spend several days in sulking and 
telling their fellows th a t they  are be
ing “picked on.” I t  m ight be well for 
these men to look at them selves when 
their w ork is criticised instead of re
garding their em ployers as un just 
critics.

You rare ly  hear a hustler say th at 
business is p oor and th a t things are 
going to the dogs. T he m an who is 
up on his toes every m inute of the 
business day is too  m uch occupied in 
b ringing in o rders to pay m uch a tten 
tion to the cu rren t gossip on business 
conditions. T his m an m akes his own 
conditions and does not depend upon 
o thers to m ake them  for him.

T here  is an ever increasing  demand 
for young m en in business. Y outh  
brings new ideas, speed, enthusiasm  
and idealism, and there is an old say
ing to the effect th at youth  will be 
served. L arge com panies th roughout 
the land are endeavoring to get young
er m en in their various departm ents 
and the desire for the com paratively 
young m an has penetrated  the ranks 
of bo th  industry  and m erchandising. 
In  the desire to obtain men w ith a 
fresh viewpoint em ployers are often 
inclined to forget the older m en in 
their organizations and to  pu t them  
aside. Stop and consider the w isdom  
of such a step before you take it, how 
ever, for the o ld  em ploye has often 
a personality  th at is respected by your 
custom ers. H e know s the custom ers, 
their likes and dislikes and it is often 
his personality  and not your goods or 
your prices th at is responsible for 
your success. , .

Some men resem ble electricity  in 
th at they are useful bu t dangerous.

Avoid conceit as you would bad 
company. In  our opinion there  is 
noth ing quite as bad as a m an who 
th inks th a t he is the exact center of 
the solar system  and who has the idea 
th at he is indispensable to the welfare 
of the universe. T here  never was a 
man in the  h isto ry  of business who 
could not be rejffaced. W henever you 
begin to th ink  that you are  a little 
better than  anyone else, pause a 
m inute and reflect th a t there are about 
110,000,000 people in th is land of ours 
and th at if you w ere really  the m an 
you th ink  you are you would be ac- 
cupying a b e tte r position than  you 
now hold.

Thanks, fellows. Aw fully nice of 
you, indeed. No one would ever sus
pect th a t the “gabby guy” was away 
all last week on a fishing trip  and 
there w san’t a line of his own stuff 
on the com m ercial travelers page of 
the M ichigan T radesm an ; no th ing  bu t 
his nam e and th at w as probably  left 
over from  the week before. M ore 
than a dozen good old U. C. T . scouts

sent in news last week and it m ight 
be well to “ fess” up righ t here th a t not 
half you read in this section is ever 
seen by the official correspondent un
til it is in print. In  tru th , there is not 
one, but a dozen “gabby gleaners, 
whose united efforts make it ju st w hat 
one reader has said: “You never know 
w hat’s com ing next, so its best to 
read o f it.” Jo h n  B. Omey.

Federal Regulation of Child Labor 
Held Unconstitutional.

D etroit, June 6—W hat in .ante-bel
lum  days was know n by  the term_ of 
“sta te ’s righ ts” has ju st had an inning 
in the U nited  States Suprem e Court, 
where Chief Justice T aft read a de
cision of th a t tribunal, denying the 
Federal G overnm ent the au thority  to 
regulate child labor, going so far into 
the real m erits of the case as to elim
inate the real fiction of child labor 
regulation  th rough  penalization in o r
der to establish the fact that it was 
an infringem ent on the police powers 
of a soverign state.

Now th at the court has taken the 
stand th at it m ust decline to recognize 
any law, or enforce same, w hich Con
gress passes outside of its constitu
tional jurisd ic tion , we m ay hope for 
even g reater things.

T his really bears out w hat the w rit
er has contended in various articles 
w ith reference to  the ten th  am end
m ent, which says th at pow ers not 
specially delegated to Congress shall 
be “reserved to the states respectively 
or to  the people.”

W hile the question of child labor 
is one o f  vast im portance and is now 
receiving the a tten tion  of a m ajority^ 
of the states and, no doubt, will re 
ceive p roper regulation  b y  state  en
actm ents, the decision itself is far 
reaching and has m ore o r less bear
ing on m any situations and contro
versies which are now a ttrac ting  the 
public mind.

T he A ttorney  General, who presen t
ed the case and argued for Congress, 
m aintained th a t suppression of child 
labor was an act for the general wel
fare and that the people and not the 
courts should enquire into the objects 
of such legislation.

T he court, however, declared em 
phatically  th at it had to perform  its 
duty, “even though  it requires us to 
refuse to give effect to legislation de
signed to p rom ote  the highest good.” 

T his announcem ent of the chief 
justice is som ew hat s ta rtling  in view 
of the very fact th a t the Suprem e 
C ourt of the U nited S tates has seem 
ingly gone out of its way _ on num er
ous occasions to m eddle w ith state  af
fairs, w hich on advice of some of the 
best legal authorities in the  country, 
were p ro tected  from  congressional 
interference by the said ten th  am end
m ent to the constitution and decided 
adversely to the sta te  authorities.

T he then  A ttorney  General of 
M ichigan, several years ago, invoked 
the aid of the tenth  am endm ent in 
handling  the case against the ra il
roads which had appealed to the Fed
eral district courts in their fight to 
set aside state regulation th rough  w hat 
was clearly legally unw arran ted  de
cisions of the In ters ta te  Com merce 
Commission. H e put up one of the 
m ost spectacular and unusual fights 
know n to legal h istory, backed by 
m ost em m inent legal authority , and 
yet the decision of the court was in 
direct contravention to the findings in 
the child labor case. T here  m ight 
have been some palliation for the ex
cess o f au thority  displayed by  the 
g reater court, w hen it decided that 
the In ters ta te  Com m erce Com mission, 
being  endow ed by C ongressional au
thority , m igh t override state  legisla
tu res and also state  courts in their 
rulings on in tersta te  m atters. I t  was 
conceded th at in te rsta te  regulations 
were subject to  review s _by_ the In te r
state  Commerce Com mission, but a 
reasonable in terp reta tion  of the ten th  
am endm ent was really  a notice to  the 
said C om m ission to “keep off the 
grass.”

T he various decisions concerning 
the application of the 18th am endm ent

and the in terpreta tion  of the Volstead 
act were in m any instances “sailing 
pre tty  close to the wind,” but the 
people had in the enactm ent of the 
am endm ent delegated certain addition
al au thority— that of passing  regula
to ry  legislation— to C ongress and 
there seemed less necessity for scru tin 
izing its decisions than  in the ra il
road cases, when the action taken 
was in d irect opposition to public 
sentim ent. _

I t  alm ost seems a pitv th at this late 
recognition of and seeming zeal for 
“state righ ts” could not have been in 
evidence when the consideration of 
o ther m ore im portan t causes was un
dertaken and th a t the Suprem e C ourt 
cannot bury  its aristocratic  tendencies 
as well as its tendency to interfere 
with business.

T he Federal G overnm ent s negating 
activities are im m ediately killed by 
the court if that whimsical institution s 
digestive apparatus is out of tune, but 
the righ t of C ongress to meddle with 
business affairs is seldom  questioned 
by the h igher body and the constitu
tionality of such action is seldom -evi
denced in test cases.

Secretary  of L abor Davis has b u rst 
forth  in song and th rough  the news
papers is endeavoring to show that 
labo rers’ wages m ust inevitably and 
necessarily increase a t he rate  of 40 to 
50 per cent, every half century.

T o his own satisfaction, m ay it be 
said, he has proved it by in te rpreta
tion of certain  tablets of the stone age, 
the b ring ing .ou t to public view paprus 
relics, etc., basing  h is prem ises on the 
wages paid in the erection of the 
pyram ids and the T ow er of Babel. 
H e discovered th at 750 years ago a 
carpen ter received five cents a day, 
presum ably under union regulation 
and in all the tim e it took to raise that 
wage to $5 per day—also under union 
regulation—there never was a fifty 
year period when wages had receded. 
T here  never was a w ar when they did 
not advance at least 40 per cent, and 
the same procedure would continue 
as a settled course on hum an events 
foreverm ore.

By still another hypothesis M r. 
Davis figures th at even if there had 
been no w ar a t his ratio  wages now 
would be up 18 per cent, m ore than 
in 1913, though  there are some au th o r
ities who scientifically figure out that 
w ithout the w ar there would have 
been a m ore calam itous depression in 
wages and the dem and for labor than 
we have been undergoing in the past 
eighteen m onths. . ‘

Mr. Davis has, in his review of the 
results of his research overlooked the 
period o f the civil war, ignored the 
fact that the wage earner was suddenly 
plunged from  the heights he had a t
tained by an unusual labor depression 
when com m on laborers were w orking 
in sawmills, lum ber cam ps and on 
farm s for a stipend of 50 cents per 
day, supporting  the usual family com 
plem ent and this wage considerably 
less than  a t  any period since the gold 
craze o i *49.

T he reoeal of the “law  of supply and 
dem and,” as once prom ised by a cer
tain presidential aspirant, is the one 
loose spoke in the wheel of M r. Davis 
thesis. I t  will govern wages and the 
cost of living, which, in a large m eas
ure, governs w ages and the m an who 
worked a t carpenterin '* a t 5 cents per 
day could no t have continued in that 
vocation if living levels were not con- 
tem poraneous therew ith, and even 
that infinitesm al wage, he could not 
have retained his job w ithout efficient
service. . „

T he supply of labor will govern the 
m easure of wages in the “ foreever- 
m ore” predicted by M r. Davis, ju st as 
the supply of po tatoes will be govern
ed in price by  the num ber o f gorm and
izers who consum e them.

M r Davis m ay be valuable as a 
cabinet officer, bu t his conclusions 
based on historical research, are not 
convincing. W . H . Istler.

“ I t  is b e tte r to do your best and ex
pect the w orst, than  to  do your w orst 
and expect the best.”

Items From the Clovetland of Michi- 
gan.

Sault Ste. M arie, June 6—T he Mac 
& Mac T ransfer Co. has purchased a 
new taxi-cab which is the only one 
of its kind in the city. I t  is equipped 
with a m eter and every convenience 
to m ake it an up-to-date taxi.

J. A. Roberg, of M anistique, has 
purchased the A rm strong  meat m ar
ket of that place. Mr. R oberg, who 
has spent the past year in D etro it, is 
well and favorably known. He states 
that he will sell for cash only and with 
his previous experience in that busi
ness his friends predict it will be a 
success.

Dan Call, of M anistique, has started  
a daily bus betw een M anistique and 
N ew berry. Leaving the Ossaw ana- 
makee H otel, at M anistique, every 
evening. T his will enable travelers to 
make the trip  in one day, where 
otherw ise it took two days to go to 
N ew berry and return , besides there is 
m uch traffic betw een M anistique, 
Germ fask and Blaney to pick up en 
route. T h is route will be appreciated 
by the num erous traveling m en who 
have had to depend on the trains here
tofore. . , ,

Dr. Doolittle, the fam ous good 
roads enthusiast of T oron to , paid the 
Soo a visit last week. H e gave a 
very in teresting  talk  on good roads in 
the Canadian Sault. M any of our 
good roads boosters attended the m eet
ing and are lined up for every move 
leading to better roads in Cloverland.

T he mill form erly owned by the 
M ichigan F o rest P roducts Co., at 
Strongs, and which w ent into the 
hands of a receiver last Septem ber, has 
been purchased by Chas. D. K erry, of 
St Ignace. T he mill has started  op
erations again under the name o f the 
Chippewa Lum ber Co. T his will make 
business hum  at S trongs once m ore 
after several m onths of idleness. C. 
D. Ingles will be  the m an in charge.

New fixtures have been installed in 
the dental offices of Dr. H aro ld  K. 
W illiam s and m any im provem ents 
have been m ade which m akes the office 
up-to-date in e v e r y  respect. I  he in 
terior of the building has also been 
renovated and  refinished, which adds 
greatly  to the appearance.

Thom as and V illard B olitho p ro 
prietors of the A. S. P u tnam  & Co. 
d rug store on the E ast side (M anis
tique), have taken over the business 
of S J. Neville on the W est side. 
T hey will operate b o th  stores. Mr. 
Neville has been in the d rug business 

• in M anistique for 20 years. H e has 
not decided on his plans for the fu
ture. A. A. L aB arry  will be retained 
as clerk in the drug store.

I t  looks as if the baseball team  for 
the Soo is a th ing  of the past this 
year. T here  are apparently  no en
thusiasts and the p ro ject is abandoned.

Forty-eigh t building perm its were 
g ranted  here during May, which shows 
that business is picking up to a m ark
ed extent at the p resent time.

Jay  F. Young, one of our well- 
know n young m en who served over 
seas, has been nam ed Chief of Police 
to succeed form er Chief H . M. M it
chell. Jay  m akes a good appearance 
in the uniform  and will no doubt give 
the Soo the very best th a t is in him.

The first actual w ork on the Cad
illac Lum ber & Chemical C o .s new 
plant will s ta rt th is week. M arshall 
N H un t, con tractor, has placed an 
o rder for 500 000 barrels of cem ent to 
get the w ork under way. T his wi 
mean m uch ex tra  activity  which will 
be appreciated by the m erchants in
general. .. , .

“M any a m an who acts like a Dig
gun isn 't loaded.” ,

T he Soo m erchants will sta rt the 
usual half holiday closing every 
T hursday  afternoon during  the sum 
m er m onths. . ,.

H a rry  W ilcox, of Grinnell B rothers 
m usic store, is enjoying a fo rtn igh t s 
vacation with relatives a t R ochester.

W m  H arris  form erly  of M arquette, 
has opened a restauran t a t Pickford.

I t ’s easy to m ake a m onkey out of 
a m an when you get him  up a tree.

W illiam  G. T apert.
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M ichigan B oard of P h a rm acy .
Members—Jam es E. W ay, Jackson; 

Chas. S. Koon, Muskegon; H. H. Hoff
m an, Sundusky; Oscar W. Gorenflo, De
tro it; Jacob C, Dykema, Grand Rapids; 
J . A. Skinner, Cedar Springs.

P resident—Jam es E. W ay, Jackson.
Sec’y and T reas.—Charles S. Koon, 

Muskegon.
D irector of Drugs and Drug Stores— 

H. H. Hoffman, Sandusky.
June Exam ination Session—Detroit, 

June  20, 21 and 22.
Mich. S ta te  P h a rm a c e u tic a l A ss’n.

President—John G. S teketee, Grand 
Rapids.

Secretary—L. V. Middleton, Grand 
Rapids.

T reasurer—E. E. Faulkner, Middleville.

A nnual M eeting of M ichigan State 
Pharm aceutical A ssociation.

T he annual m eeting of the M ichi
gan State Pharm aceutical Association 
convened a t Ann A rbor Tuesday 
afternoon. P resident Steketee opened 
the m eeting by the appointm ent of a 
Com m ittee on R esolutions and then 
read his annual rep o rt as follows:

T he past year has been one of very 
gratify ing  results in the d rug fra te rn 
ity and to our Association. Several 
events during  the past year have as
sisted the re ta il d ruggist in bette ring  
his condition and in rem oving the 
petty  burdens that have been a nuis
ance to him.

T he adoption by the N. A. R. D. in 
their annual convention at Denver of 
the slogan “T ry  the D rug Store F irs t” 
has awakened the m anufacturers to 
the fact that the druggist is the m er
chandiser of the future and the m anu
facturers are vying with each o th er to 
interest the druggist in handling their 
products.

T here is no concealing of the fact 
that the public has not appreciated as 
it should the high standing of p h ar
m acy as a profession.

A nd you can’t blam e the public 
much. T he jokesm iths who have con
sidered the d rug  store their legitim ate 
prey have gone unrebuked. D ruggists 
them selves have so em phasized the 
com m ercial features o f their business 
that the public has lost sight of the 
professional side.

O ther lines of trade are insistently 
teaching the public that it is not nec
essary o r econom ical to buy drug 
store supplies a t the d rug  store.

Some m anufacturers, in their zeal 
to create a g reater dem and for their 
products, are loudly shouting to the 
public to bew are of substitu tors.

W ith  all t'hese influences a t w ork 
underm ining the prestige and good 
will enjoyed by pharm acy in the years 
past, it is im perative th at pharm acists 
do som ething to p ro tec t their own in
terests.

Public opinion is shaped by public
ity. T here  can be no question about 
that. The average person  accepts as 
true  w hat appears in print. T he p rin t
ed w ord is the only  m eans of inform a
tion open to m ost people. Pharm acy  
can be glorified or dam ned by the 
printed word.

W hen the public is w arned to ac
cept no substitute, the inference the 
public ge ts is that pharm acists as a 
class are substitutors, alw ays seeking 
the opportun ity  to sell some inferior 
product, even a dangerous substitute, 
fo r their own gain.

W hen the public is w arned against 
im itations offered by unscrupulous 
dealers, the  public gets the im pression 
th a t there are so m any unscrupulous 
dealers th a t it is necessary to  adver
tise the fact.

T his kind of publicity is creating  a 
prejudice against pharm acy. T he fact 
that no com bined effort has been made 
to curb it in the past is responsible 
for m any erroneous im pressions to 
take root.

It is tim e pharm acy declared itself. 
Your individual effort to counteract 
unfavorable publicity will not am ount 
to much, b u t  if every druggist will 
consider himself a unit in a g reat N a
tional m ovem ent to intelligently direct 
the m olding of public opinion, phar
m acy would find itself enjoying an 
estim able reputation.

Suppose the d ruggists of America, 
like the orange grow ers of California 
had a co-operative organization in a 
position to  spend hundreds of thous
ands of dollars annually  in associated 
advertising  or publicity, w hat would 
they say about them selves?

They would drive home, w ith all 
the force they could com m and, that 
the d rug store is a scientific in stitu 
tion ra th e r than  a com m ercial busi
ness. T h a t is the fundam ental idea 
upon which all pharm acy publicity 
should be constructed. T he public 
needs education on this subject. It 
has been th inking of the druggist as a 
m erchant ra ther than as a professional 
man.

The public m ust be made to under
stand th at pharm acy is m ore than a 
com m ercial en terprise and th a t a d rug
gist is m ore than  a m erchant; that 
pharm acy is a profession w orthy  of the 
highest recognition and th a t the d rug
gist is a scientifically trained pharm a
cist safeguarding the health  of the 
comm unity.

Som ething along  th is line is now 
being done by Johnson  & Johnson. 
F o r a long tim e they have felt that 
pharm acy needed constructive pub
licity. T he opportun ity  to do som e
th ing  came a few years ago when they 
sta rted  an extensive advertising  cam 
paign. T hey  decided to use a p a rt of 
th is space to enlighten the public on 
the service w hich the d rug  store is 
rendering  to its com m unity.

F o r the past few years they have 
been persistently  telling the  public 
about the professional character of 
the d rug  store and have been u rg ing  
the people to increase the efficiency 
and usefulness of the d rug  store by 
giving it m ore of th e ir patronage.

T hey  orig inated  the expression, 
“ Your druggist is m ore than a m er
chant,” an easily rem em bered sentence 
which tells a big sto ry  and they  are 
using the influence of the big home 
m agazines to m ake the sentence a N a
tional slogan for pharm acy and to 
im press upon the public th a t it should 
“T ry  the D rug  S tore F irs t.”

E very  pharm acist owes it to his 
profession to do som ething to  put 
pharm acy in its true light before the 
public.

In  your own advertising  emphasize 
the professional side of pharm acy.

In  your window displays take care 
th a t  you do not discourage the pub
lic from  th ink ing  of your store as 
a pharm acy.

In terest the o ther d ruggists of your 
city in the idea. No one druggist can 
do the job  alone, but if all the d rug
gists of a city unite, it will no t be long 
before the people of th a t city will have 
a g reater respect fo r pharm acy.-

I t  rests w ith you to determ ine ju st 
w hat to -m orrow ’s opinion of p h ar
m acy is going to be.

T he enactm ent of the new  revenue 
law, in w hich the N. A. R. D. and the

M. S. P. A. w orked hard  and serious
ly, has removed from  the druggist 
m any of the nuisance taxes and re
ports with which he has been burden
ed. W e do not have to stop in the 
m idst of our w aiting upon a custom er 
to stick up our fingers w ith G overn
m ent stickers and risk  our custom er 
having the ex tra  penny in his pockets; 
nor do we have to  collect an extra 
cent o r two on each glass of soda 
w ater and hear it m uttered , “ that bit 
will never reach the G overnm ent.” 
Likewise we have been saved m aking 
out a detailed report of how many 
five, ten, fifteen and tw enty  cent 
drinks we sold each day. T h is alone 
is w orth to the d ruggist several tim es 
the am ount of dues he has paid, or 
should have paid, to. his local, state 
and N ational associations. And w ith
out the w ork accom plished by these 
associations, which are all affiliated 
together, he would have m aking out 
these reports to  the end of time.

The scandal attached to the D epart
m ent of Education  and R egistra tion  
in the State of Illinois, to which the 
B oard of P harm acy  o f that Satte is 
subservient, is a big illustra tion  of 
what our S tate A ssociation has saved 
us from  in M ichigan. I t  is the old 
sto ry  of placing board  in politics. W e 
can point with pride to  the fact that 
the G rand ju ry  indictm ents in this 
scandal did not include any of the 
Illinois B oard of Pharm acy.

In  this regard, your P residen t feels 
that it is opportune to call the  a tten
tion of the m em bers to  the adm irable 
w ork being done by  our D irector of 
D rugs and D rug  Sales, H. H . H off
man. I t is only a year since that 
the pharm acy  law of our State was 
made workable by having funds suffi
cient to provide for its enforcem ent, 
and yet in this sh o rt tim e Mr. H off
m an has created an efficient and sys
tem atic inspection of d rug  stores and 
places where drugs are sold that is 
equal to any ‘in this country. T he 
placing o f the sale of d rugs upon a 
legal and an ethical base is due to Mr. 
Hoffm an, his assistan ts and the State 
B oard of Pharm acy.

R um ors th a t ou r College o f P h a r
m acy was to be abandoned were ad
vanced at an executive m eeting held 
in D etroit. Y our P residen t im m ed
iately go t in touch w ith Benjam in S. 
H anchett, one o f the S tate B oard of 
R egents of the U niversity  of M ichigan, 
who assured  us th at o u r fears were 
groundless. F u rth e r, in case anything 
did transp ire  in  th a t line, he would 
ge t in direct com m unication w ith me.

As a proof of w hat organization 
can do and w hy it is necessary to be 
fully organized, tlhe P residen t wishes 
to  call a ttention  to  w hat really  hap
pened to o u r Secretary ’s wife during  
the past year. M rs. M iddleton sells 
spring  w ater a t 10 cents per gallon 
and less. T h is is specifically exem pt 
from  in ternal revenue tax. One day 
a G overnm ent inspector called at the 
office and dem anded to look over the 
books. A few days later, a dem and 
was sent out from  the in ternal revenue 
office th a t the A rctic  Spring  W ater 
Go., pay  over $2,000 taxes and penal
ties to the in ternal revenue office w ith 
in ten  days o r  be closed  up. P ro tests 
to the in ternal revenue office were 
unavailing, although the officers ad
m itted the exact w ord ing  of the law. 
Q uick w ork on the p a r t  of our State 
and N ational A ssociations b rough t 
about instructions from  W ashing ton  
to the local revenue office not to a t
tem pt to collect th e  tax  penalties. In 
m aking explanations, it was shown 
that our officers pay  little attention  
to read ing  the punctuation  in  a ruling. 
T he inspector also m aintained that 
carbonated and distilled w ater were 
identical inasm uch as a still was the 
same th in g  as a carbonator. W ithout 
our A ssociation, th is  business would 
have been ruined before the red tape 
could have been unw ound in W ash ing
ton. Can you say th a t your business 
will n o t be next?

L ack of funds in our treasu ry  has 
enabled the A tto rney  General of this 
S tate to say w hat is and w hat is no t 
medicine. H e has decided that wines

of ipecac, antim ony and o ther N ation
al form ula wines cannot be m anufac
tured by the d ruggists of the State. 
P ro te s ts  from  your Secretary  have 
failed to show h im  th a t this was not 
the in tent of the law. I feel that at 
tim es, the expenditure of a sm all sum 
for an a tto rney  in such cases would 
be advisable bu t a t presen t we are 
unable to do so.

T his leads to  the P residen t’s main 
object in this address, lack of funds, 
not only in this instance b u t in m any 
o ther ways, including executive officers 
m eetings, which previously have re
quired them  to put their hands in 
their own pockets for the expenses of 
your A ssociation’s m ain work. 1 
recom m end th a t at th is convention a 
resolution be adopted to cover this 
trouble. W e find that in the states of 
Iowa, K entucky, N orth  Dakota, O k
lahom a, South D akota, Texas and 
W isconsin, m em bership in the asso
ciation is provided for by adding from  
$1 to  $3 to the pharm acy  renew al fee, 
the S tate A ssociation being conceded 
necessary for the advancem ent and de
velopm ent of pharm acy.

In  relation to the m atter of drug 
addiction. T he carry ing  of separate 
licenses—m anufacturers, w holesalers 
and retailers—for handling narcotics 
is a burden 'w hich few druggists can 
bear and I recom m end that a reso lu
tion be adopted by our convention 
and sent to the N. A. R. D., endeavor
ing to secure legislation m aking it 
necessary to have one license only 
for the handling of sm all am ounts of 
narcotics.

T hose who ‘have read the D rugg ists’ 
C ircular during the past year can see 
that the M .S. P. A. ranks high th rough  
N ational eyes in o rganization  work. 
T he work of the M ichigan Associa
tion and its results were singled out 
and very favorably com m ented upon, 
I would also call the atten tion  to the 
excellent w ork done by o u r Secretary, 
who has devoted m uch tim e to  the 
betterm ent of our Association. Even 
during  his illness, the w ork was di
rected by  him, and it is th rough  his 
constan t ham m ering we are in the 
position we enjoy to-day.

In  conclusion, I wish to  thank  the 
M em bership Com m ittee and the D e
tro it Retail D ruggists A ssociation for 
their excellent co-operation in  secur
ing new m em bers and all o th er com 
m ittees for their excellent w ork  d u r
ing the past year.

Secretary  M iddleton then presented ' 
his annual rep o rt as follows:

T he year 1922 m arks the fortieth  
b irthday  of b o th  the M ichigan State 
Pharm aceutical A ssociation and your 
Secretary. B ut I m ust adm it th at the 
M. S. P. A. show s its age less than 
the S ecretary  does.

W hen our com m ittees were o rgan
ized for the 1921-22 work, it was 
thought that th is would be an “off” 
year. T he S tate L egislature not 
m eeting in 1921-22, it was thought 
there would not be m uch in legislative 
lines to do; bu t the enactm ent of the 
in ternal revenue act has made the past 
year a m ost active one for your A s
sociation and the M. S. P. A. has as
sisted th e  d ruggists o f  the S tate of 
M ichigan m ore w ithin the  past year 
along legislative lines than during  any 
previous year. W ith  th is  difference, 
the w ork was done in connection with 
N ational, instead of State, legislation. 
F o r the N. A. R. D. to be successful 
in th e  w ork  they  were conducting  in 
W ashington, it  was necessary th at 
they have the support o f the various 
sta te  associations and at tim es it was 
necessary for the state secretaries to 
act very  quickly. M ichigan was a 
very im portan t S tate in th is regard, 
inasm uch as M r. Fordney, the  chair
m an of the W ays and M eans Com 
mittee, is a R epresentative from  M ich
igan. Every  week seem ed to b rin g  a 
new angle to th e  revenue ac t and the 
Secretary  a t tim es w ished that he was 
secretary  in som e sta te  where there 
were less than  th irteen  congressm en. 
But the w ork  was very pleasant. The 
congressm en and senators were open 
to conviction, agreed w ith the Secre
tary  in nearly  ever case and acted  ac-
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cordingly. As a result of the excellent 
w ork done (by the _N. A. R._ D., of 
which your Association aided its part, 
the sticky revenue stam p has been 
done away with, the beverage tax has 
been done away with, the plan to 
place a prohibitive tax  on  alcohol for 
m edicine has failed and the sales tax, 
along w ith several o ther varieties of 
freak revenue taxes, failed to pass. In 
noly one instance were we unsuccess
ful. T he syrup tax  was passed in 
spite of the p ro tests of the N. A. R. D. 
and various state  associations. If 
your Secretary  had no th ing  further to 
report, every druggist in the State 
could well afford to call his m em ber
ship in the M. S. P. A. a good invest
ment.

D uring the fall, your Secretary’s a t
tention  was called to  a ru ling  by the 
presen t State A tto rney  General to  the 
effect that wines such as are included 
in the N ational F o rm ulary  could not 
be made up by the druggists of M ichi
gan. T his decision was rendered  by 
the A ttorney  General last June, but 
did not becom e know n until the 
U nited S ta tes P rohibition  D irector, 
acting as per his request, refused the 
w ithdraw al of wine for this purpose to  
a M ichigan druggist. T he Secretary 
tried in vain to  secure a reversal of 
this decision, it not being w ithin the 
in tent of the law. T he circum stances 
and law were quoted at length, but 
the A tto rney  General held to the 
strict in terpreta tion  of “alcohol” as 
pure grain alcohol and no t covering 
alcoholic liquids, in tbe law to hold 
his point. N ot having sufficient funds 
to hire an a tto rney , we were obliged 
to drop the case for th e  tim e being.

T he financial condition of the As
sociation is very optim istic. F o r the 
past few years we have been stru g 
gling under a debt caused bv try ing  to 
supply m em bers w ith prin ted  copies 
of the proceedings and the Jou rna l 
both. T he last po rtion  of this debt, 
over $200 for p rin ting  the proceedings, 
has been paid and the A ssociation has 
only such debts as are current and 
these could be paid off w ith the funds 
on hand. O ur T reasu re r has on hand 
$423.67. T he program  which you 
have still has to be paid for, as it has 
ju st left the prin ter and the advertise
m ents are yet to be collected for. T he 
advertisem ents will pay for the p ro 
gram  and leave a surplus which will 
ju st about pay the expenses we are

incurring  in this convention. Re
ceipts for the year are as f°H°w s- - CA
Dues _______________________ $1095.50

-A dvertising in 1921 p rogram  37.50 
A dvertising in 1922 p rogram  37.SU 
Collect from  proceedings acc t. 16.UU 
Paid by M. P. T . A . -----------  14.10

$1199.60
O ur d isbursem ents, vouchers No.

19 to 53, inclusive, have been $1267.<-2. 
W hile this is slightly  m ore than our 
receipts, you will realize that th is in
cludes our old indebtedness.

D uring  the year there was but one 
m eeting of the  Executive Com mittee, 
which was held in D etroit. T h is was 
to determ ine the tim e and place of this 
convention and discuss other m atters 
which arose during  the  year.

M em bership.
'  T he p resen t m em bership of the 
M ichigan S tate Pharm aceutical A s
sociation is as follow s:
Paid up to and including 1920- 17/
Paid uo to and including 1921-4/0
Paid up to and including 1922---------M2
Paid up to Ju ly  1, 1922 ---------- - j
Paid  up to A pril 1, 1922 - - - - - - -
Paid  up to  and including 1923-----  tv

1,097
M em bership a t the last report — 965 
N ew  m e m b e rs ---------------------------- 1/1

1,136
P resen t m em bership — - - — —1.097 
Deceased, ban k ru p t and failed to

renew  for various causes — 3V 
Increase in m em bership ------------132
T he w riter wishes a t this time to thank 
the m em bers for their assistance in 
securing new m em bers and m aintain
ing the m em bership of our Associa
tion. T he D etro it R etail D ruggists 
A ssociation has done us a signal favor 
bv  m akng m em bership in the Mate 
A ssociation a p art of its m em bership 
fees in the D etro it Retail D ruggists 
A ssociation. Also the T ravelers A s
sociation has been generous with its 
assistance. One traveler who does 
not w ish to  be m entioned has sent in 
102 m em berships and renewals.

Y our Secretary feels th a t his thanks 
are due to our P residen t for his aid 
during  the past year and wishes to 
extend them  at th is time. O ur P resi
dent has alw ays had the welfare ot 
our A ssociation at heart and has over 
been ready to extend a helping hand

(C ontinued on page th irty -e igh t)

Wholesale Drug Price Current

Soda Fountains
1922—The Banner Year—1922

Let us remind you again that we are the 
distributors for the Guarantee Iceless Soda 
Fountains manufactured by the Fountain 
Specialty Co., of Grand Haven.

We have placed since Jan. 1, 1922, over 
a score of Fountains in Drug Store, Candy 
Stores and Lunch Rooms in Michigan.

We are still in a position to give your wants 
immediate attention. Write our Mr. A. W. 
Olds for plans and prices.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

Prices quoted are nominal, based on market the day of issue.
Aeie*

Boric (P ow d .) — 17)4® #
Boric ( X t a l ) ----- 17)4© »*
C a rb o l ic ________ 31® 36
C itric ________ — 60® 66
M u r ia t i c _— —  3)4® «
N itric ___ __ —_ 9® 16
O x a l ic _________ -  18® 30
S u lp h u r ic --------- 3)4® 8
T a r t a r i c  ___ — . 40® SO

A m m onia
W ater, 26 deg. _ 10® 18
W ater, 18 deg. _ 8)4® 13
W ater, 14 deg. — 6)4® 12
C arbonate ____  22® 26
Chloride (O ran) 10® 20

. ,  *  * JU
B alsam s

C o p a ib a _____ __60® 1 00
F ir  ( C a n a d a )__ 2 60® 2 76
F ir ( O r e g o n )__  60® 80
Peru  __________ 3 75® 4 00
Tolu __________1 00©1 IP

Barks
Cassia (ordinary) 25® 
Cassia (Saigon) 50® 
Sassafras (pw. 55c) ®
Soap Cut (powd.)

30c ____-_____  15© 20

Berries
Cubeb —_______  1 7501 85
F ish  _______ __  25® 30
Juniper _________ 7® 15
Pricky A s h _____  © SO

Extracts
Licorice 600 66
Licorice p o w d ._70® 80

Flowers
Arnica _______  76® 80

50® 60 
76®1 25

Chamomile (Ger.) 
Chamomile Rom

Gums
Acacia, 1 s t _____
Acacia, 2 n d ------
Acacia. Sorts —  
Acacia, powdered
Aloes (B a rb  i’o w l 25®

Almonds, Sweet.
Im itation —  60® 1 00

Amber, crude — 2 0002 25 
Amber, rectified 2 2502 50
A n i s e ________ -  1 2501 60
Bergam ont -----  8 00® 8 25
C ajeput ------------ 1 50®1 75
Cassia ________  2 50@2 75
C a s to r__________1 36 @1 60
Cedar Leaf _— 1 60®1 76
C itro n e l la ______  8501 10
C lo v es_________  3 25®3 60
Cocoanut  - —  25® 35
Cod L iv e r _____ 1 30® 1 40
Croton ____ . . . .  2 25®2 60
Cotton Seed _—  1 250 1 35
Cubebs _____  9 6009 76
Eigeron _______  4 000 4 25
Eucalyptus -----  75® 1 00
Hemlock, p u re . 1 50@1 75 
Jun iper Berries 3 0003 25 
Jun iper Wood 1 5001 75
Lard, e x t r a ___ 1 25® 1 45
Lard. No. 1 ___ 1 1001 20
Lavendar Flow 5 00@5 25 
Lavendar G ar’n 1 7502 00 
Lemon ________  1 7502 00

Linseed', X!’ J S  « f  * & 
MuBtard. artifil. os. «
g ^ e ! * p u r e "  3 75$4 75

° y e l i o ^ al — 2 75@3 00 
Olive, M alaga. 3 Q0
o K ,  "Sweet 6 0005 |5  
O riganum , pure f  0()g  Q 

2 500 2 7n 
" 3 0003 25
I ; - 12 00016 00
ows I 1 |H

Sandalwood. E . ^  gQ@10 7B 
S a ssa fra s , tru e  1 50@1 |0

&8
T u rp en tin e , bbl. ' 
T u rp en tin e , less  1 14^1  
W intergreen. # 60@7 00

W^ircehgr- ! ! - - ! - e3t 25@3 60
W intergreen a r t  8001 10

. Wormseed -----  6 5U® 6 7o
W o rm w o o d_ 17 00017 25

T inctures
Aconite ________
A lo e s ___________
A rnica _________
Asafoetida _____
B e lla d o n n a _____
Benzoin ________
Benzoin Comp’d
Buchu _________
C a n th a ra d ie s__
Capsicum ______
Catechu ________
Cinchona ___ __
Colch ¡cum _____
Cubebs ________
Digitalis ___ ___
Gentian ________
Ginger, D. S . _
Guaiac _________
Guaiac, Ammon.
Iodine __________
Iodine, Colorless
Iron, clo. _____
Kino __________
Myrrh _________
Nux V o m ic a ___
Opium _________
Opium, C a m p ._
Opium. Deodorz'd 
Rhubarb _______

0 1  80
0 1  45 
0 1  10
0 2  40
0 1  35
0 2  10 
0 2  65 
0 2  55 
0 2  85 
0 2  20
0 1  76
0 2  10 
0 1  80 
©3 00 
0 1  80
0 1  35 
©1 80
0 2  20 
0 2  00
0  95
0 1  50
0 1  35 
©1 40
0 2  50 
©1 55
0 3  60 
0  16 
0 3  50 
0 1  70

Origanum,P e n n y r o y a l -----*
P e p p e r m in t  ----- i s * o S 8 tS  00
R ^ m ^ y  V o w s  1 5001 76

Paints
Lead, red dry 12)40 13
Lead, white dry 12 13
Lead, white oil 12)4® 13
Ochre, yellow bbl. © 2
Ochre, yellow less 2)4® 6
P u tty  ___________ 5® 8
Red V enet'n Am. 3)4® 7
Red V enet’n Eng. 4© 8
W hiting, bbl. ___  © 4)4
W hiting ----------- 6)4® 10
L. H. P. Prep. 2 6002 75 
Rogers P r e p ._ 2 500 2 76

75
12

16

Aloes (Cape Pow)
Aloes (Soc. Pow.)
Asafoetida _____  650

l*ow. _______  1 0001 25
Camphor _____  1 1201 15
Guaiac _________  0  jjf
Guaiac, pow’d— © 75
Kino ___________ ® 76
Kino, powdered- © 85
M y r r h -------------- @ 70
M yrrh, powdered 76
O p iu m ________  9 0009 40
opium , powd. 10 25010 60 
Opium, gran . 10 250 10 60
S h e lla c ------------  1 0001 15
Shellac Bleached 1 0501 20
T ragacan th  -----  3 250 3 76
T ragacanth , pw. 2 7503 00 
Turpentine 26® 10

25®
70©

P o tassiu m
B icarbonate -----  35®
B ich rom ate  --------  10®
B ro m id e ------------  35®
Carbonate -------- 30©
Chlorate, g ran 'r  23©
Chlorate, powd. 

or xtal ---------  16®
3 S f f 1* . j = r »  »11* «

Insecticides
09© 20

07
IS
29

Arsenic
Blue Vitriol, bbl. ©
Blue Vitriol, less 8© 
Bordeaux Mix D ry 14® 
Hellebore, White

powdered ____  20® 30
Insect Powder — 45® 76 
Lead A rsenate Po. 19® 29 
Lim e and Sulphur

Dry ________  09)4023)4
P aris G r e e n ----- 30® 40

Leaves
Buchu ________  1 7601 »0
Buchu, powdered
Sage, b u l k --------
Sage, )4 loose —
Sage, powdered—

Perm anganate — 25©
Prussa te , yellow 45^ 56
Prussiate , red—  65® 75
Sulphate ---------  35 @ 40

Roots
A lk a n e t----------------  @
Blood, powdered- 30® 40
Calamus ----------  2"« ■ o
Elecam pane, pwd 25® 30
Gentian, powd.— 20® 30
Ginger. African.

p o w d ered_____  23® 30
Ginger, Jam aica 52® 60 
Ginger, Jam aica,

powdered -----  42® 60
Goldenseal, pow. 5 500 6 00 
Ipecac, powd. — 0 3  00
Licorice _______  40© 45
Licorice, powd. 25© 30
Orris, powdered 30® 40 
Poke, powdered 30© 35
Rhubarb, powd. 1 1501 25 
Rosinwood, powd. 30® 35 
Sarsaparilla, Hond.

ground _I___  1 2501 40
Sarsaparilla Mexican,

ground -------------  @ JO
Squills ---------------  35® 40
Squills, powdered 60® 70 
Tum eric, powd. 15® 20 
Valerian, powd. 60® 60

® 2  00 
67® 70 
72© 78 
55® 60 

Senna, Alex. —  1 4001 60
Senna, Tinn. —  
Senna, T inn. pow 
U va U r a l ---------

30®
25©
20©

Oils
Almonds, B itter, 

t r u e _______  10 60@10 75
Almonds, B itter,

a r t i f i c i a l -----  2 60@2 75
Almonds, Swete,

t r u e _________ 1 00@1 25

Seeds
A n i s e ___   33® 35
Anise, powdered 38® 40
Bird, Is  _______  13® 15
C a n a ry -------------- 9® 15
Caraway, Po. .25 17© 20 
Cardam on „—  1 5001 76
Celery, powd. .45 .35040 
Coriander pow. .25 15® 20
D i l l ____________ 10© 20
F e n n e l l_________  18® 2o
F l a x __________ 08)4®
Flax, ground — 08)4® 
Foenugreek pow. 8®
Hemp __________  8®
Lobelia, Powd. —  0  1 
M ustard, yellow 10® 
M ustard, black — 15®
P o p p y __ -___ —•_25®
Quince _________  .  @2 26
Rape ___________ 15® 20
S a b a d il la ----------- 20® 30
S u n flo w e r---------  10® 15
W orm  Am erican 30® 40 
W orm L evant _____ 0 3  00

Miscellaneous

Acetanalid _____  65®
Alum _________  08®
Alum, powd. and

ground _______  09®
Bismuth. Subni

tra te  _______  2 9103 08
Borax x tal or

powdered ___  7)4® 13
Cantharades, po 1 75 0  8 00
C a lo m e l_______  1 290 1 40
C a p s ic u m ______  40® 45
Carmine ______  6 0006 60
Cassia B u d s ___  25® 30
Cloves _________ 50© 65
Chalk Prepared 14® 16
Chloroform ____  61® 72
Chloral H ydrate 1 35©1 85
Cocaine _____  9 250 10 25
Cocoa B u t t e r __ 55® 75
Corks, list, less 40050%
C o p p e ra s_______  3® 10
Copperas, Powd. 4® 10 
Corrosive Sublm 1 1101 30
Cream T a r t a r __ 37© 46
Cuttle bone ___  55® 75
D extrine ______  4)4® 15
Dover'8 Powder 3 500 4 00 
Emery, All Nos. l0© 16
Emery, Powdered- 8® 10

- Epsom Salts, bbls. ® 3)4 
Epsom Salts, less 4)4® 09 
Ergot, powdered 1 750 2 00
Flake W h i te ___  15® 20
Formaldehyde, lb. 13® 20
Gelatine _____  1 3001 50
Glassware, less 55%. 
Glassware, full case 60%. 
Glauber Salts, bbl. 003)4 
Glauber Salts less 04® 10
Glue, Brown _ 21®
Glue, Brown Grd 12)40
Glue, W hite ___  25©
Glue. W hite Grd. 80®
G ly cerin e_______  20®
Hons ___________ 65©
Iodine ______  5 7807 24
Iodoform ______  6 7507 20
Lead Acetate — 180 26
L ycoped ium -----  1 5001 76
Mace — — _- 76® 80
Mace, powdered 9501 00
Menthol _______  8 5009 00
M o rp h in e_____  7 750 8 80
Nux V o m ic a -----  © 30
Nux Vomica, pow. 23® 30
Pepper black pow. 32®36
Pepper, w hite _ 40@ 46
Pitch, Burgundy 10® 16

Q u a s s ia ------------
Q u in in e ------------
Rochelle Salts —
S a c c h a r in e --------- _ ®
Salt P e t e r --------I l f
Seidlitz M ixture 30«
Soap, g r e e n ___ 16«
Soap m ott castile 22)4«
Soap, white castile

c a s e ______ -  I ,,. ©13 60
Soap, white castile

less, per b a r ----- ®1 60
Soda Ash ______  04® 10
Soda B icarbonate 3)4010
Soda, Sal _____  2)4® 08
Spirits Camphor @1 35
Sulphur, r o l l -----04© 10
Sulphur, Subl. — 4)4© 10
Tam arinds -------- 20® 25
T a rta r  Em etic — 70® 76 
Turpentine, Ven. 6002 25 
Vanilla Ex. pure 1 7602 25 
W itch H asel _  1 4702 00 
Zinc Sulphate ~  06® 15

30
20
35
35
30
75
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing, and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
R u b -N o -M o re  N a p th a  Soap
R u b -N o -M o re  W a s h in g  P o w d e r

C a lfs k in s B e e c h n u t B a con
F r u i t  J a rs R a is in s
B e ans— H a n k  P ic k e d

AMMONIA 
A rc tic  B rand  

16 oz., 2 doz. in carton,
per d o z . ---------------- 1 75

I X L. 3 doz.. 12 oz. 4 0.r> 
Parsons, 3 doz. sm all 5 00 
Parson, 2 doz. med. 4 35 
Parsons, 2 doz., lge. 6 70 

A X L E  G R EA SE

48, 1 l b . ------------------- 4 25
24, 3 lb. -----------------5 50
10 lb. palls, per doz. 8 20 
15 lb. pails, per doz. 11 20 
25 lb. palls, per doz. 17 70 

BAKING POWDERS 
Calum et, 4 oz., doz. #7% 
Calumet, 8 oz., doz. 1 96 
Calum et, 16 oz. ,doz. 3 35 
Calumet, 6 lb., doz. 12 75 
Calum et, 10 lb., doz. 19 00
K. C.. 10c, d o z . -----  95
K. C., 20c, d o z . ----  1 8»
K. C., J25C, d o z . -----  2 36
K. C.. 6 lb., d o z .-----  7 00
Queen Flake, 6 oz. — 1 36 
Queen Flake, 50s, kegs 11
Royal, 10c, d o z .--------  95
Royal, 6 oz., doz. __ 2 70 
Royal, 12 oz., doz—  & 30
Royal, 5 lb. —--------- 81
Rumford, 10c, doz. — 96
Rumford, 8 oz., doz. 1 86 
Rumford, 12 oz.. doz. 2 40 
Rumford, 6 lb., doz. 12 60 
Ryzon, 4 oz., doz. — 1 36 
Ryzon, 8 oz., doz. — 2 26 
Ryzon, 16 oz., doz. — 4 06 
Ryzon, 5 lb. — - —  24 00 
Rocket, 16 oz.. doz. l  ¿o

BLUING
Jennings Condensed Pe*rl 

C-P-B “Seal Cap”
3 doz. Case (1 6 c ) ----3 76

BREAKFAST FOODS 
Cracked W heat. 24-2 4 86 
Cream of W heat - —- 7 60 
Pillsbury’s B est Cer 1 2 20 
Quaker Puffed Rice— 6 46 
Q uaker Puffed W heat 4 30 
Q uaker B rfst B iscuit 1 90
Ralston P u r i n a --------4 00
Ralston Branzos ----- 2 <u
Ralston Food, large — 3 60 
Ralston Food, sm all— 2 au 
Saxon W heat Food -  4 80 
Shred. W heat B iscuit 3 85 

Post’s  Brands.
G rape-N uts, 2 4 s -------3 80
G rape-N uts, 100s - —  2 76 
Postum  Cereal, 12s — 2 25 
Post Toasties, 36s — 2 85 
P ost Toasties, 24s — 2 85

BROOMS
No. 4, 4 S tring  - - - - - -  4S tandard  Parlor 23 lb. 6 60 
Fancy Parlor. 23 lb.— 7 00 
E x  Fancy Parlor 25 lb 8 50 
Ex. Fey, P arlo r 26 lb 9 00
Toy _________ —— a uv
WhiskT No. 3 -------- 2 26
Whisk. No. 1 ---------- * 00

BRUSHES
Scrub

Solid Back. 8 I n . ----- 1 50
Solid Back, 1 lto  —  1
Pointed E n d s -----------1 26

Stove _
No. 1 ---------------------1
No. 2 ---------- -----------1 *6

Shoe
No. 1 --------------------- . »0No. 2 ______________1 25
No. 8 --------------------- 2 00

BUTTER COLOR 
Dandelion, 26c size — 2 86 
Nedrow. 3 oz., doz. 2 50

CANDLES
Electric L ight, 40 lbs. 12.1
Plum ber, 40 l b s . -------12.8
Paraffine, 6 s ---------- 14J4
Paraffins, 12s — 14 t*
W icking ------------------ 40

CA NN ED  FR U IT . 
Apples, 3 lb. S tandard 1 76 
Apples, No. 10 5 7506 00 
Apple Sauce, No. 2_ 2 35 
Apricots, No. 1 1 90@2 00
Apricots, No. 2 --------- 2 25
Apricots, No. 2% 2 2503 50 
Apricots, No. 10 9 00013 50 
Blueberries, No. 2 — 2 50 
Blueberries, No. 10— 15 00
Cherries, No. 2_3 0003 50
Cherries, No. 2% 4 0004 95
Cherries, No. 1 0 -------18 00
Loganberries, No. 2 — 3 00
Peaches, No. 1 --------1 85
Peaches, No. 1. Sliced 1 40
Peaches, No. 2 --------2 75
Peaches, No. 2%, Mich 2 60 
Peaches, 2% Cal. 3 0003 76 
Peaches, No. 10, Mich 7 75 
Peaches, No. 10. Cal. 10 60 
Pineapple, 1, sllc. 1 6001 75 
Pineapple, No. 2, slic. 2 90 
Pineapple, 2. Brk slic. 2 25 
Pineapple, 2%, sliced 3 90 
Pineapple. No. 2, crus. 2 26 
Pineap., 10, cru. 7 00@10 00
Pears, No. 2 _____ — 3 25
Pears, No. 2% ------- 4 25
Plum s, No. 2 ------------ 2 25
Plum s, No. 2% ------- 3 00
R aspberries No. 2, blk. 3 25
R hubarb, No. 10 -------6 25

CANNED FISH.
Clam Ch'der, 10% oz. 1 35 
Clam Ch.. No. 3 3 0003 40 
Clams, Steam ed, No. 1 1 75 
Clams, Minced, No. 1 2 60 
F innan Haddle, 10 oz. 3 30 
Clam Bouillon. 7 oz._ 2 60 
Chicken H addle, No. 1 2 75 
F ish  Flakes, sm all — 1 35 
Cod Fish Cake, 10 oz. 1 85 
Cove Oysters, 5 oz. — 1 45 
Lobsters, No. %, S ta r 4 50 
Lobster, No. %, S tar 2 7o 
Shrimp, No. 1, w et — 1 75 
Shrim p, No. 1, dry  — 1 76 
Sard’s, % Oil, k. 4 2504 76 
Sardines, % Oil, k ’less 3 76 
Sardines, % Smoked 7 00 
Sardines, % Mus. 3 7604 75 
Salmon, W arrens, %s 2 75 
Salmon, W arrens, 1 lb 4 00 
Salmon, Red A laska— 2 85 
Salmond, Med. A laska 2 00 
Salmon, P ink  A laska 1 45 
Sardines, im . %, ea. 10028 
Sardines Im., %. ea. 26 
Sardines, Cal. — 1 7502 10 
T una, %. Albocore — 90
Tuna, %, Nekco ----- 1 66
T una, %, R egent — 2 26

CANNED MEAT. 
Bacon, Med. B eechnut 2 40 
Bacon, Lge. B eechnut 4 25 
Bacon, Large, Erie — 2 25 
Beef, No. 1. Corned — 2 70 
Beef, No. 1, R oast — 2 70 
Beef, No. % Rose Sli. 1 36 
Beef, No. %, Qua. sli. 1 90 
Beef, No. 1, Qua. sli. 3 10 
Beef, No. 1, B 'nu t, sli. 6 70 
Beef, No. %, B ’nu t sli. 3 15 
Beefsteak & Onions, Is 3 35 
Chili Con Ca., Is  1 3601 46
Deviled H am , % s ----2 20
Deviled Ham , %s —  3 60 
H am burg Steak &

Onions, No. 1 ------ 3 15
Potted  Beef, 4 oz. —  1 40 
Potted Meat, % Libby 50 
Potted Meat. % Libby 90 
Potted Meat, % Rose 85 
P otted  H am , Gen. % 2 15 
V ienna Saus.. No. % 1 35 
Veal Loaf, Medium — 2 30

Derby Brands In Glass.
Ox Tongue, 2 l b . ----- 18 50
Sliced Ox Tongue, % 4 30 
Calf Tongue, No. 1— 5 50 
Lamb Tongue, W h. Is 5 00 
Lamb Tongue, sm. sli. 1 60 
Lunch Tongue, No. 1 5 50 
Lunch Tongue, No. % 3 55
Deviled Ham , % ----- 3 00
V ienna Sausage, sm. 1 90 
V ienna Sausage, Lge. 2 90 
Sliced Beef, sm all — 1 86 
Boneless Pigs Feet, pL 3 16 
Boneless P igs F eet, qL  6 60 
Sandwich Spread, % 2 00

Baked Beans.
Beechnut, 16 oz. -----  1 86
Campbells ----- ----------1 16
Clim atic Gem, 18 oz, 95 
Frem ont, No. 2 — — 1 16
Snider, No. 1 ---------  90
Snider, No. 2 --------1 30
Van Camp. S m a ll----- 1 10
V an Camp, Med. —  1 65

CANNED VEGETABLES.
Asparagus.

No. 1, Green t i p s __ 3 9v
No. 2%, Lge. Gr. 3 7504 50 
Wax Beans, 2s 1 350 3 75 
Wax Beans, No. 10 — 6 00 
Green Beans, 2s 1 6004 75 
Green Beans, No. 10— 8 26 
Lima Beans, No. 2 Gr. 2 00 
Lima Beans, 2s, Soaked 96 
Reel Kid., No. 2 1 300 1 55 
Beets, No. 2, wh. 1 600 2 40 
Beets, No. 2, cu t 1 2501 76 
Beets, No. 3, cu t 1 4002 10 
Corn, No. 2, St. 1 1001 35 
Corn, No. 2, Ex-S tan . 1 55 
Corn, No. 2, Fan 1 6002 25 
Corn, No. 2, Fy. glass 3 25
Corn, No. 10 _______ 7 25
Hominy, No. 3 1 1501 35 
Okra, No. 2, whole — 1 90
Okra, No. 2, c u t -----1 60
D ehydrated Veg Soup 90 
Dehydrated Potatoes, lb 45 
Mushrooms, H otels — 38 
Mushrooms, Choice —  48 
Mushrooms, Sur E x tra  66 
Peas, No. 2, E .J. 1 2501 80
Peas, No. 2, S ift., __

J u n e _________  1 6002 10
Peas, No. 2, Ex. Sift.

E. J . _______  1 9002 10
Peas, Ex. Fine, F rench 32
Pum pkin, No. 3 ----- 1 60
Pum pkin, No. 10 —  3 75 
Pim entos, %, each 15018 
Pim entoes, %, each — 27
Sw 't Potatoes, No. 2% 2 15 
Saurkraut, No. 3 — - 1 85 
Succotash, No. 21 6002 35 
Succotash, No. 2, glass 3 45 
Spinach, No. 1 -. ■—; 1 81 
Spinach, No. 2 1 4501 76 
Spinach, No. 3 2 1002 85 
Spinach, No. 10 —— 7 25 
Tomatoes, No. 2 1 4501 65 
Tomatoes, No. 3 1 9002 25 
Tomatoes, No. 2. glass 2 86 
Tomatoes, No. 1 0 ----- 7 00

CATSUP.
B -nut, L a r g e ----------- 2 »5
B -nut, Small -----------1 80
Fraziers. 14 o z . -------- f
Libby, 14 o z . ---------- 2 90
Libby, 8 o z . -------------- 1 90
Van Camp, 8 o z . ----- 1 90
Van Camp, 16 oz. — 3 15 
Lilly Valley, Pint __ 2 95 
Lilly Valley, % P in t 1 8 0

CHILI SAUCE.
Snider, 16 o z . --------------8 60
Snider, 8 o z . --------------*
Lilly Valley. % P in t 2 40

OYSTER COCKTAIL.
Sniders, 16 o z . --------3 60
Sniders, 8 oz. --------- 2 46

CHEESE.
R o q u e fo r t ----------------- 85
K raft Small t i n s -----1 40
K raft A m e r ic a n -------2 75
Chili, sm all tins -----1 40
Pim ento, sm all tins -  1 40 
Roquefort, small tin s 2 25 
Cam em bert. sm all tins 2 25
Brick ----------------------
W isconsin F l a t s --------
W isconsin Daisy ----- 21
Longhorn ------- -------- £ *
Michigan- Full Cream 20 
Sap Sago -----------------48

CHEWING GUM
Adams Black J a c k ----- 65
Adam s Bloodberry -------65
Adam s Calif. F r u i t ----- 65
Adams C h ic le ts ------------ «5
Adams Sen S e n ------------ 65
Adams Y ucatan -----------6o
B eem an's P e p s i n -------¡»j>
D o u b le m in t-----------------
Ju icy  F ru it —-----------   jo
Sapota Gum —--------1 »
Spearm int, W rigleys — 65 
Spic-Spans Mxd F lavors 66
W rigley’s P - K ---------- -
Zeno __________________ 6®

CHOCOLATE.
Baker, Caracas, %s — 85 
Baker, Caracas, %s —  33 
Baker, Prem ium , %s — 35 
Baker, Prem ium , %s — 32 
B aker, Prem ium , %s — 32 
H ersheys, Prem ium , %e 36 
Hersheys. Prem ium , %s 36 
Runkle, Prem ium , %s_ 34 
Runkle, Prem ium , %s_ 37 
V ienna Sweet, 24s — 1 76

COCOA
B a k e r’s %s ------------------40
B ak e r 's  % s ____________42
B u n te , %s ------------------43
B un te , % lb. _________  35
B u n te , lb. __________ 32
D ro s te 's  D u tch , 1 lb__9 00
D ro s te 's  D u tch , % lb. 4 75 
D ro s te 's  D utch , % lb. 2 00
H ersey s , % s ___________33
H ersh ey s , %s ___________28
H uyler ________________ 3«
Low ney, %s ---------------40
L ow neys *4s ___________40
Low ney, % s ---------------- 38
Low ney, 5 lb. c an s  -----3 t
V an llo u te n , Vis _____ 76
V an H o u ten , % s _____  75

COCOANUT
%s, 5 lb. case  D unham  *50
%s, 5 lb. case  _________48
%8 & % s, 15 lb. case  49
B ulk , b a rre ls  _________ 19
96 2 oz. pkgs., p e r case  8 09 
48 4 oz. pkgs., p e r  case  7 00

C L O T H E S LIN E
H em p. 50 ft. _________1 60
T w is ted  C otton , 50 f t. 2 10
B ra ided . 50 ft. _______3 25
S ash  C ord ___________4 00

C O F F E E  ROASTED 
Bulk

R i o __ _________________ 16%
S an to s  _____________ 23024
M araca ibo  ______________26
G u a tem ala  --------------------- 26
J a v a  an d  M ocha ---------39
B ogo ta  __________________27
P e a b e r ry  _______________26

M cL aughlin ’s  XXXX 
M cL aughlin  8 XX X X  p a ck 
age  coffee is sold to  re ta i l 
e rs  only. Mail all o rd e rs  
d ire c t to  W . F . M cL augh
lin & Co.. C hicago.

Coffee E x tra c ts
N. Y ., p e r 1 0 0 _______ 11
F r a n k ’s 50 pkgs. _____4 25
H u m m el's  60 1 l b . _09%

CO N D E N SED  M ILK
E ag le , 4 doz. ______ 9 00
L ead er, 4 doz. _______5 60

M ILK COM POUND 
H ebe, T all. 4 doz. — 3 70 
H ebe, B aby , 8 doz. — 3 60 
C aro lene, T a ll, 4 doz. 3 40 
C arolene, B aby  _______3 35

EV A PO R A TE D  M ILK 
C arn a tio n , T all, 4 doz. 4 50 
C arn a tio n , B aby, 8 dz 4 40
E v e ry  D ay, T all ____ 4 50
E v e ry  D ay, B a b y ----- 3 30
G oshen, T all _________4 25
GoBhen, G allon ---------- 4 25

O atm an’s Dundee,
tall, 48s ____________4 50

O atm an’s Dundee,
baby, 96s --------------4 40

P et. Tall ------------------4 50
Pet, Baby, 8 oz. --------4 40
Silver Cow, Tall ------4 50
Silver Cow, Baby —  4 40
Van Camp, Tall --------4 50
Van Camp, B a b y ------3 30
W hite House, Tall — 4 25 
W hite House, Baby _ 4 00

CIGARS
W orden G rocer Co. B rands  

H arvester Line.
Kiddies, 100s ----------  37 50
Record B reakers, 50s 76 00
Delmonico. 50s _____  75 00
Epicure Panetela, 50 75 00 
Perfecto, 50s --------- 95 00

The L a Azora Line.
Agreem ents, 5 0 s ------ 58 00
W ashington, 60s —  76 00 
Biltmore, 50s, wood 95 00

Sanchez & H aya Line 
Clear H avana Cigars made 

In Tam pa. Fla.
Specials, 60s ______  75 00
Diplomatics, 5 0 s _ 95 00
Bishops. 60s _______ 115 00
Rosa, 50s __________ 125 on
Orig Favorita , 5 0 ___ 135 00
Original Queens, 50s 150 On 
W orden Special. 25s 185 00
A. S. V alentine Brands.

Victory, 50, W o o d _ 75 00
DeLux Inv., 50, Wd. 95 00 
Royal. 25. Wood — 112 00 
Abram  Clark, 50 wd 58 00

W ebster C igar Co.
Plaza, 50s, W o o d _ 95 00
Coronado, 50s, T i n _ 95 00
Belmont, 60s, Wood 110 00 
St. Reges, 60s, Wood 125 00 
V anderbilt, 26a, W d 140 00

Ignacia H aya 
E xtra  Fancy Clear H avana 

Made in Tam pa, F la.
D el ¡cad e s . 5fls ______ 115 00
M anhattan Club, 50 135 00
Bonita, 50 ________  150 00
Queens. 25s ________ ISO u<>
Perfecto, 2 5 s _______ 186 00

S tarligh t Bros.
La Rose De P aris Line

Coquettes, 50s _____  65 00
Caballeros. 6 0 s _____  70 00
House, 60s _________ 116 90
Peninsular Club, 25s 150 09
Chicos. 2 5 s _________ 160 00
Palmas. 25s _______ 176 00
Perfectos, 2 5 s ______ 196 00

Rosentlias Bros.
R. B. Londres. 50s,

Tissue W ra p p e d _ 58 00
R B. Invincible, 50s,

Foil W r a p p e d ___  70 00

Cnion Made Brands 
FI O v e r tu r e . 50s. foil 75 00 
Ology, 50s _________  58 00

Our Nickel Brands
New Currency, 100s_ 36 00
Lioba, 1 0 0 s_________  35 00
Eventual. 50s _____  35 00
New Pantella, 100 — 37 50

Cheroots
Old Virginia, 100s — 23 50 

Stogies
Home Run, 60, Tin 18 60 
H avana Gem, 100 wd 26 00 
Dry Slitz, 1 0 0 s_____  26 50

C IG A R E T T E S.
One Eleven, 15 in pkg 96
Beechnut, 20, P l a i n _6 00
Home Run, 20, Plain 6 00 
Yankee Girl, 20, P lain 6 00
Sunshine. 20. P l a i n _6 00
Red Band. 20 Plain. — 6 00 
Stroller, 15 in pkg. 96
Nebo, 20, Plain _____ 7 00
Camels, 20, P l a i n ___ 6 80
Relu, 20, P lain _____ 7 80
Lucky Strike, 2 0 s ___ 6 80
Sweet Caporal, 20, pi. 7 20 
W indsor Castle Fag 20 8 00 
Chesterfield, 10 & 20 6 90 
Piedmont, 10 & 20, PI. 6 90
Spur, 20, Plain ______ 7 20
Sweet Tips, 20, P lain  7 60
Idle Hour, 20, P l a in _7 50
Omar, 20, P l a i n _____ 9 20
Falks H avana, 20, PI. 9 76 
Richm ’d S Cut, 20, pi. 10 00 
Richm ’d 1 Cut. 20 ck. 10 09
Fatim a, 20 P l a i n _8 80
H elm ar, 20, P l a i n _10 60
English Ovals, 20 PI. 10 60 
T urkish Trop., 10 ck 11 60 
London Life, 10, cork 11 50
Helm ar, 10, P l a i n _11 50
H erbert T arry ton, 20 12 25 
Egyptian Str., 10 ck. 12 00
M urad, 20, P l a i n ___ 15 60
Murad. 10, P l a i n __ 16 00
M urad, 10, cork or pi. 16 00 
Murad. 20, cork or pi. 16 00
Luxur> 10, c o r k __ 16 00
Melachrino, No. 9, 10,

cork or plain ____ 16 00
Melachrino, No. 9, 20,

cork or plain -------16 00
Melach’o, No. 9, 10,S t 16 50 
Melach'o, No. 9, 20, St 16 50
N atural, 10 and 20_16 00
Markaroff, No. 15, 10,

cork ______________16 00
Pall Mall Rd., 20, pi. 21 00 
Benson & Hedges, 10 20 00 
Rameses, 10, P lain — 17 60 
Milo Violet 10, Gold 20 00
Deities, 10 __________21 00
Condex, 10 ________  22 00
Philips Morris, 10 — 20 00 
B rening Own, 10, PI. 28 00
Ambassador, 10 -----  28 00
Benson & Hedges 

T uberettes _______  65 00

C IG A R E T T E  P A P E R S .
Riz L a Croix, W h., dz. 46 
Riz La W heat Br., dz 46 
Riz Tam  Tam , p r doz. 42 
Zig Zag, per 100 ---- 7 26

TOBACCO— F IN E  CU T.
L ig g e tt & M yers B rands 

H iaw atha, 10c, doz.— 96 
H iaw atha, 16 oz., dz. 12 00
Red Bell, 10c, doz 96
Red Bell, 35c, doz—  3 60 
Red Bell, 75c Pails dz. 7 40 
Sterling, 10c, doz. — 96
Sweet Burley, ■ 10c, dz. 96 
Sweet Burley, 45c foil 4 25 
Swt. Burley, 95c Dru. 9 45 
Sweet Cuba, 10c, dz. 96 
Sweet Cuba, 45c, doz. 4 25 
Sweet Cuba, 95c Pail 9 45 
Sweet Orange, 10c, dz 96
Scotten Dillon A  Co. Brand 
Dan P atch , 10c, doz. 90 
Dan Patch . 16 oz., dz. 7 50
Ojibwa, 10c, d o z ._ 96
Ojibwa, 8 oz.. doz.— 3 85
Ojibwa, 95c; d o z . ----- 8 60
Ojibwa, 90c, doz. —— 8 00 
Sweet Mist, 10c, doz. 96 
Uncle Daniel, 10c, doz. 06 
U nd« Daniel. 18 ox. 10 20

J . J . Bagley A  Co. Brands. 
Mayflower, 16 oz., da. 16 00

P. Lorrllard Brands.
Pioneer, 10c, d o z ._ 90
Tiger, 10c, doz. ___  98
Tiger, 50c, d o z .____ 4 SO
W eyman Bruton Co. Brand 
Right Cut, 10c, doz. 96 
W -B Cut, 10c, doz. _ 96

PLUG TOBACCO. 
American Tobacco Co. 

Brands.
Amer. Navy, 10c, dos. 90 
Amer. Navy, per plug 0« 
Jolly T ar, 24, per plug 16 
Gold Rope, 10c, doz. 96
Boot Jack , 15c, doz. 1 44
Piper Heidsieck, 10c 96
Piper Heidsieck, 20o_ 1 92 
Spear Head, 10c cu ts 90 
Spear Head, per plug 04 
Square Deal, per plug 04 
S tandard  Navy, 8, pig 64 
Town Talk, per plug 66
Liggett & Myers Brands. 
Clipper, per plug — •  60
Chops, luc, doz. 96
Drummond N at. L. 15o 1 44 
Honey Dip Tw ist, 10c 90
G ranger Tw ist, 10c, dz. 96 
Horse Shoe, per plug 74 
J. T. B right, per plug M 
J. T. Smooth, p lug- 94 
J. T. R. and  FI., plug 84 
King Pin, per plug — 32
King Pin, 10c cuts, ea  08 
M asterpiece per plug 41 
Picnic Tw ist, 10c, doz. 96
Pure Grape, 10c, doz. 96
Spark Plug per case 1 92
S tar, per plug ___— . 70 
Uncle Sam J2 10c cu t 2 66

Scotton, Dillon A  Co. 
Brands.

B racer. per p l u g ___  88
Cream De Menthe, 10c 96
Peachey, p«v p lu g ___  64
Stronghold, per p lug- 04 
Yankee Girl., £>er plug 56

P. Lorrllard Brands. 
Climax, 10c tins, doz. H  
Climax Smooth, plug 79 
Climax Thick, per plug 79 
Red Cross, 10c cu ts— 96 
Red Cress, pe*" plug 48

R. J. Reynolds Tobaooa Ca, 
Brands.

Apple, 6 lb. Butt, lb . IB 
Caram el Tw ist, per lb . 10 
Gravely Superior, 10c 90
Humbug, per lb. _ _ _  1 99 
Kismet, per lb. - 1 00
Liberty Bell, per lb . 06 
M aritana, 16c Foil, da. 1 44 
Mickey Tw ist, per lb* 79

John J. Bagley A  Co 
Brands.

Maple Dip, per p lu g -. M
SMOKING TOBACCO.
A m erican  Tobacco Co. 

Brands.
Banner, L. C., 10c, dz. 90 
Banner, L. C„ 40c, dz. 8 84 
Blue Boar, 25c Foil 8 28 
Blue Boar, 30c Vac tin  2 76 
Bob W hite, gran ., 10c 96
Bull D urham , 10c, dz. 90 
Drum , Gran., 10c, dz. 98 
Five Bros. 10c, doz. 90 
Giant, L. C., 10c, dz. 96 
G iant, L. C., 30c, dz. 2 88 
Giant, L. C. Pails, dz 6 84 
G arrick, 30c Foil, dz. 2 70 
Im perial Cube Cut, 30c 2 88 
Lucky S trike, R. Cut 1 68 
Myrtle N avy P lug C ut 96 
M yrtle Navy, 15c Po. 1 44
Navy, G. & A., 10c _ 96
Nigger H air, 10c, doz. 96 
Nigger H air, Pails, dz 8 40 
Nigger Head, P . C 10c 90
Old English, C. C. 16c 1 58 
Peerless, L. C., 10a. H  
Peerless, L. C„ 35c dz. 3 30 
Peerless, L. C. P ails 7 44 
Rob Roy, L. C., 10c 90
Rob Roy, L. C„ 40c 8 84 
Rob Roy, L. C., pails 8 40 
Sweet Maple Scrap, 90 
Soldier Boy, L. C., lOo N  
Soldier Boy, L. C., pail 7 89 
Tuxedo, G ran. 15c foil 1 44 
Tuxedo, Gran., 17c, da 1 68 
Tuxedo, Gran. Cut

plugs, 8 oz. tins __0 79
Yale Mix., 15 vac. tin 1 44 
Liggett A  Meyers Brand*
B riar Pipe, d o z .___ 90
Cuban S tar, L. C., l to  90 
Cuban S tar, Pails, dz. 0 99 
Corn Cake, G ran. 5o 48
Corn Cake, G ran., 10c 90
Corn Cake, Gran., 25c 9 40
Corn Cake, Gran., 60c 0 89
D uke’s M ixture, 10c_ 90
Glad Hand. L. C. lOo 90
Growler, L. C„ 10c_ 99
Growler, L. C., 25c— 9 69
Growler, L . C., 50c_6 09
L a T urka, P lug  C. 15o 1 04 
Noon H our L . C„ lOo 90
O. U., Gr. Cut P.. 10c 96
O. U., C. P ., 90c Ja rs 9 00 
Pilot, Long Cut, 26c 9 50 
Plow Boy, 10c, doz._ 90 
Plow Boy, 70c Palls 7 40 
Sum m ertim e, 10c, dos. 99 
Sum m ertim e, 30c, dz. 2 99
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Sum m ertim e, 65c Pails 6 60 
Sweet Tip Top, 10c, dz 96 
Velvet, Cut Plug, 10c 96
Velvet, Cut Plug, tins 1 51 
Velvet, Cut Plug, 8 oz. 6 72 
Velvet. C. P l„ 16 oz. 15 84 
Yum Yum, 10c, doz. 96 
Yum Yum, 70c pails 6 80

P . L o rllla rd 'a  B rands. 
B eechnut Scrap, doz. 96 
B n n  L. C., 10c, doz. 96 
Buzz, Li. C., 35c, doz. 3 30 
Buzz, L. C., 80c, doz. 7 90 
Chips, P. C., 10c, doz. 96 
H onest Scrap, doz. — 96
Open Book Scrap, dz. 96 
Stag, Cut P., 10c, doz. 96 
Union Leader, 10c tin  96 
Union Leader, 50c tin  4 80 
Union Leader, $1 tin  9 60 
Union Leader, 10c, dz. 96 
Union Leader, 15c, dz. 1 44 
W ar P a th , 35c, doz. 3 35
8 co tten  Dillon Co. B rands  
Dan P atch , 10c, doz. 96 
Dillon’s M ixture, 10c 96
O. O. P ., 35c, doz. — 3 00 
Q. O. P., 10c, doz. __ 96
Loredo, 10c, d o z .__  96
Peachy, Do. Cut, 10c 96
Peachy Scrap, 10c, dz. 96 
Peninsular, 10c, doz. 96 
Peninsular, 8 oz., dz. 3 00 
Reel Cut Plug, 10c, dz 96 
Union W orkm an Scrap,

10c, doz. _________  96
W ay Up, 10c, doz. — 96
W ay Up, 8 oz., doz. 3 26 
W ay Up, 16 oz., doz. 7 10 
W ay Up, 16 oz. pails 7 40 
Yankee Girl Scrap, 10c 96

P in k e rto n  T obacco Co. 
B rands.

Am erican S tar, 10c, dz 96 
Big 9, Clip., 10c, doz. 96 
Buck Shoe Scrap, 10c 96
Pinkerton, 30c, doz. — 2 40 
Pay Car Scrap, 10c, dz 96 
Pinch H it Scrap, 10c 96
Red Man Scrap, doz. 96 
Red Horse Scrap, doz. 96
J .  J .  B agley  & Co. B rands.
Broadleaf, 10c -------- 96
Buckingham, 10c, doz. 96 
Buckingham, 15c tins 1 44 
Gold Shore, 15c, doz. 1 44
Hazel N ut, 10c, doz. 96
Kleeko, 25c, doz. —  2 40
Old Colony, PI. C. 17c 1 53 
Old Crop, 60c, doz. — 4 80 
Red Band, Scrap, 10c 96
Sweet Tips, 15c, doz. 1 44
Wild F ru it, 10c, doz. 96
Wild F ru it, 15c, doz. 1 44

Independen t Snuff Co. 
B rands

New Factory, 10c, doz. 96 
New Factory  Pails, dz 7 60

S ch m id t B ros. B ran d s  
Bight Bros., 10c, doz. 96 
B ight Bros., Pails, dz. 8 40
R. J .  R eynolds T obacco  Co. 

B rands.

U nited  S ta te s  T obacco Co. 
B rands.

C entral Union, 15c, dz. 1 44 
Shag, 15c Tins, doz. 1 44 
Shag, 15c Papers, doz. 1 44 
P ill’s Best, 16c. doz. 1 52 
Pill s Best Gran., 16c 1 52 
Pill s Best, 17c T ins 1 52

Snuff.
Copenhagen, 10c, roll 64
Seal Blandening, 10c 64
Seal Goteborg, 10c, roll 64 
Seal Swe. Rapee, 10c 64
Seal Norkopping, 10c 64
Seal Norkopping, 1 lb. 85

George W ashington,
10c, doz. __________ 96

Old Rover, 10c, doz. 96 
Our A dvertiser, 10c, 96
Prince Albert, 10c, dz. 96 
Prince Albert, 17c, dz. 1 53 
Prince Albert, 8 oz.

tins, w ithout pipes _ 6 72 
Prince Albert, 8 oz.

and Pipes, d o z ._8 88
Prince Albert, 16 oz. 12 96 
Stud, Gran. 5c, doz. 4b 
W hale, 16 oz., doz. __ 4 80

Block B ros. T obacco Co. 
Mail Pouch, 10c, doz. 96
F a lk  T obacco Co., B rands. 
American M ixture, 35c 3 30 
A rcadia M ixture, 25c 2 40 
Champagne Sparklets,

30c, doz. __________2 70
Champagne Sparklets,

90c, doz. _________8 10
Personal M ix tu r e -----6 60
Perique, 25c, per dob. 2 25 
Serene M ixture, 16c dz 1 60 
Serene M ixture, 8 oz. 7 60 
Serene M ixture, 16 oz 14 70 
Tareyton Lundon Mix

tu re , 50c., d o z .___ 4 00
Vintage Blend, 25c dz. 2 30 
Vintage Blend, 80 tins 7 50 
V intage Blend, $1.55 

tins, d o z .__________ 14 70
S u p erb a  T obacco Co. 

B rands.
Sam m y Boy Scrap, dz 96 

C igar C lippings 
H avana Blossom, 10c 96
H avana Blossom, 40c 3 95 
Knickerbocker, 6 oz. 3 0C 
Lieberm an, 10c, doz. 96 
W. O. W., 6 oz., doz. 3 00 
Royal Major, 10c, doz. 96 
Royal Major, 6 oz., dz. 3 00 
Royal Major, 14 oz. dz 7 20
L aru s  & Bro. C o.'s  B rands. 
Edgeworth Ready R ub

bed, 17c T i n s _____ 1 62
Edgeworth Ready R ub

bed, 8 oz. tins, doz. 7 00 
Edgeworth Ready R ub

bed, 16 oz. tins, dz. 14 50 
Edgeworth Sliced Plug,

17c tins, doz. _____ 1 62
E dgew orth  Sliced Plug ,

36c tins. doz. _____ _ J gg

CONFECTIONERY
Stick Candy Pails

S tandard ____________14
Jum bo W rapped -----16
Pure Sugar Stick, 600’s 4 20

Mixed Candy Pails
K indergarten ------------ 17
Leader _______________14
X. L. O-------- ----------- 13
French Cream s ______ 16
Cameo _______________18
G r o c e r s_, --------------- U

Fancy Chocolates.
5 lb. Boxes 

B ittersw eets, Ass’ted 1 75 
Choc Marshmallow Dp 1 55 
Milk Chocolate A A— 1 90
Nibble S ticks --------2 00
Prim rosp Choc. ____ 1 20
No. 12 Choc. _______ 1 60
Chocolate N ut Rolls -  1 80

Gum Drops P ails
Anise ______________ 17
Orange Gums -----------17
B utterscotch Jellies _ 18
Favorite ____________20
Superior ------------------1°

Lozenges. Pails 
A. A. Pep. Lozenges 15 
A. A. P ink Lozenges 15 
A. A. Choc. Lozenges 16
Motto H earts  -----------17
Malted Milk Lozenges 20

Hard Goods. Palls
Lemon Drops -----------17
O. F . Horehound Dps 17
Anise Squares --------17
P eanu t S q u a re s --------18
Horehound Tablets — 18

Pop Corn Goods. 
C ra ck e r  Jac k , P rize  3 75 
C heckers, P rize  ------- 3 75

Cough Drops
Boxes

P u tnam ’s ___________1 30
Smith Bros. -----------1 50

Package Goods 
Cream ery Marshmallows 

4 oz. pkg, 12s, cart. 95 
4 oz. pkg, 48s, case 3 75

Specialties.
Arcadian Bon Bons — 18
W alnut Fudge --------- 23
Pineapple Fudge --------- 21
Ttalian Bon Bons -------- 18
N ational Cream M ints 25 
Silver K ing M. Mallows 30

CRISCO
36s. 24s and 12s.

Less than  5 case —  20
Five cases ___________19%
Ten c a s e s -----------------19
Twenty-five cases —  18% 

6s and 4s.
Less than  5 cases __ 19%
Five cases -----------------1|%
Ten c a s e s ---------------- J|%
25 c a s e s ------------------- 13

FA R IN A C EO U S GOODS 
B eans

M ed. H an d  P ick ed  — 11
Cal. L im as  _________  11%
Brown, Swedish -----08%
Red Kidney ------------ 08%

Farina
25 1 lb. p a c k a g e s -----2 80
Bulk, per 100 l b s . ----- 06%

Hominy
Pearl, 100 lb. sack 2 50 

Macaroni
Domestic, 20 lb. box 07% 
Domestic, broken bbls. 00% 
Golden Age, 2 doz. — 1 75 
Fould’s, - doz., 8 oz. 1 80

P earl B arley
Chester ____________ 4 25

Scotch lb. 
Split, lb. —

07
08

Sago
E ast India _________06%

T apioca
Pearl, 00 lb. s a c k s _07%
Minute, 8 oz., 3 doz. 4 05 
Drom edary I n s t a n t_3 50

FISH IN G  TA C K L E  
C otton  L ines

No. 2, 15 f e e t ________ 1 15
No. 3, 15 f e e t ________ 1 60
No. 4, 15 f e e t ________ 1 80
No. 5, 15 f e e t ________ 1 95
No. 6. 15 f e e t ________ 2 10

l.lr»i»n • Ip p «
Small, per 100 yards 6 65 
Medium, per 100 yards 7 25 
Large, per 100 yards 9 00

F lo a t»
No. 1%. per gross wd. 5 00 
No. 2. per gross, wood 5 50 
No. 2%, per gro. wood 7 50

Hooks—Kirby 
Size 1-12. per 1.000

FR U IT  JA R S

M ason, p ts „  p e r g ro ss  7 75 
M ason, <jts., p r g ro ss  9 00 
M ason. % gal., g ro ss  12 00 
Ideal G lass Top, p ts . 9 50 
idea l G lass Top, q ts . 11 10 
Ideal G lass T op. % 

gallon  ______   15 50

G E L A T IN E

Cox’s 1 doz., large — 1 90 
Cox’s 1 doz., small — 1 25
Jello-O , 3 doz. --------3 45
Knox’s Sparkling, doz. 2 25 
Knox’s Acidu’d, doz. 2 25
Minute. 3 doz. --------4 05
N elson 's  ____________ * 50
Oxford _____________  7fi
Plymouth, W h i t e -----1 55
W aukesha ___________1 35

G R A N U LA TED  LYE. 
W anders.

Single cases ________ 5 15
2% cases ___________ 5 04
5% cases ___________ 4 95
10 cases _____________4 87
% cases, 24 to case- 2 60

C H L O R IN A T E D  LIM E.
Single cases, c a s e -----4 60
2% cases, case ---------4 48
5% cases, case ---------4 40
10 cases, case --------- 4 32
% case, 25 cans to 

case, c a s e __________2 35

Size 1-0 
Size 2-0 
Size 3-0 
Size 4-0 
Size 5-0

per 1.000 
per 1.000 
per 1,000 
per 1.000 
per 1.000

1 05 
1 ?o
1 45 
1 65

COUPON BOOKS 
50 Economic grade — 2 50 
100 Economic grade — 4 50 
500 Economic grade 20 00 
1,000 Economic grade 37 50 

W here 1,000 books are 
ordered a t  a  tim e, special- 
ly p rin t fron t cover is 
furnished w ithout charge.

CREAM  OF T A R TA R
6 lb. boxes -----------------40

D R IED  FR U IT S  
A pples

E vap’d Choice, b l k . ----- 20
A prico ts

Evaporated, Slab -------- 30
Evaporated, F a n c y -----30

10 lb.
C itron  

box ------ 40
C u rra n ts

Package, 15 oz. -------18%
Boxes, Bulk, per lb. — 18

P eaches
Evap. Fancy, Unpeeled 21 

Peel
Lemon, A m e ric a n ------26
Orange, Am erican -------27

R aisin s
Seeded, bulk ________ 16
Seeded, 15 oz. pkg. — 18
Sultana Seedless -------17
Seedless, 1 lb. pkg. _  21 

C alifo rn ia  P ru n es
90-100 25 lb. b o x e s_@12
80-90 25 lb. boxes „@ 13 
70-80 25 lb. boxes „@ 15
60-70 25 lb. b o x e s_@16
50-60 25 lb. b o x e s_@1'
40-50 25 lb. boxes —@18 
§0-40 25 lb- boxes „@ 21

No.
No.

W h ea t
Red _____
W hite —

Carlots — 
Less than

Carlots 
Less than

NUTS.
W hole

Almonds. Terregona— 22
Brazil, Large --------- 14
Fancy mixed -----------21
Fiber ts. Sicily .......... - 16
Peanuts, V irginia, raw  08 
Peanuts, Vir. roasted 10 
P eanuts, Jum bo raw  09 
Peanuts, Jumbo, rs td  12
Pecans, 3 s t a r -----------22
Pecans, Jum bo --------80
W alnuts, Grenoble — 34
W alnuts, S o re n to ----- 86

Salted  P e a n u ts
Fancy, No. 1 -----------10
Jum bo _____________ 21

Shelled
Almonds ------------------ 60
Peanuts, Spanish,

125 lb. b a g s -----------08%
Filberts _____________60
Pecans _____________ 80
W alnuts ------------------75

O LIV E S.
Bulk, 2 gal. k e g ----- 3 50
Bulk, 3 gal. k e g -----5 2d
Bulk, 5 gal. k e g -----8 00
Q uart, ja rs, dozen „  5 25 
4% oz. Ja r, plain, dz. 1 35 
5% oz. Ja r , pi., doz. 1 60 
10 oz. Ja r. plain, doz. 2 36 
16% oz. Ja r, PI. doz. 3 50 
3% oz. Ja r., stuffed- 1 45
8 oz. Ja r. Stu., doz. 2 40
9 oz. Ja r, Stuffed, doz. 3 50 
12 oz. Ja r, Stuffed, dz 4 50

P E A N U T  B U T T E R .

H ID E S AND F E L T 8  
H ides

Green, No. 1 ---------- 07
Green, No. 2 ______ 06
Cured, No. 1 _______08%
Cured, No. 2 _______07%
Calfskin, green, No. 1 11 
Calfskin green. No. 2 09% 
Calfskin, cured. No. 1 13 
Calfskin, cured. No. 2 11%
Horse, No. 1 _______3 Ou
Horse, No. 2 _______2 00

P e lts
Old Wool ________ 50@1 00
Lam bs ___________10® 25
Shearlings _______ 05@ 10

Sinkers
No. 1, per g r o s s ____  65
No. 2, per g r o s s ___ 80
No. 3. per g r o s s ____ 90
No. 4. per g r o s s ____ 1 20
No. 5, per g r o s s ____ 1 60
No. 6, per g r o s s _____2 00
No. 7, per g r o s s _____2 60
No. 8. per g r o s s _____3 75
No. 9, per g r o s s _____5 ?0
No. 10, per g r o s s ___ 6 75

FLAVORING EXTRACTS 
Jennings 

Pure Vanilla 
Turpeneless 

P ure Lemon
P er Doz.

7 Dram  ____________ 1 35
1% Ounce __________1 75
2 O u n c e _____________2 75
2% O u n c e ___________3 00
2% O u n c e ____________3 25
4 O u n c e ____ ;________5 00
8 Ounce _____________8 50
7 Dram, A s s o r te d __ 1 35
1% Ounce, Assorted_1 75

FLOUR AND FEED 
Valley City Milling Co. 

Lily W hite, % PaperQ53 S QO
H arvest Queen, 24% 8 90 
Light Loaf Spring

W heat, 24%s _____ 9 40
Roller Champion 24% 8 30
Snow Flake, 2 4 % s_7 20
Graham  25 lb. per cw t 3 20 
Golden G ranulated Meal,

25 lbs., per cwt., N 2 50 
Rowena Pancake Com

pound, 5 lb. s a c k _4 60
Buckw heat Compound,

5 lb. s a c k __________4 60
W atson H iggins Milling 

Co.
New Perfection %s_ 8 00 

Meal
Gr. Grain M. Co.

Bolted ______________ 2 25
Golden G ranulated —2 45

Corn

Carlots
H ay

Prim e 
No. 1 
No. 2

T allow
@5
@4
@3

Wool
Unwashed, medium @35
Unwashed, r e j e c t s  @25
Fine ______________  @35

H O RSE RA D ISH  

P er doz., 7 o z . ______ 1 25

JE L L Y  AND P R E S E R V E S

Pure, 30 lb. pails —  2 60 
Pure 7 oz. Asst., doz. 1 20 
Buckeye, 22 oz., doz. 2 00 
O. B., 15 oz., per doz. 1 80

JE L L Y  G LA SSES 

oz., per doz. ______

M ATCHES.

Blue Ribbon, 144 box. 7 55 
Searchlight, 144 box. 8 00 
Safe Home, 144 boxes 8 00 
Old Pal, 144 boxes — 8 00 
Red Stick, 720 lc  bxs 6 50 
Red Stick, 144 bxs — 5 25

Bel C ar-M o B rand  
8 oz., 2 doz. in case 2 45
24 1 lb. pails -----------4 25
12 2 lb. pails ______ 4 10
5 lb. pails, 6 in crate  4 65
25 lb. pails --------------- 13%
50 lb. tins ---------------12%
PE TR O LE U M  PRO D U CTS 

Iron B arrels 
Perfection Kerosine —12.4 
Red Crown Gasoline,

T ank W agon --------- 23.3
Gas Machine Gasoline 41.2 
V. M. & P . N aptha 27.2
Capitol Cylinder -------42.2
A tlantic Red Engine 23.2 
W inter Black ------------ 13.7

Cpotanne
Iron B arre ls .

Medium L ight ----------57.2
Medium heavy —-------59.2
H e a v y ----------------------- 62.2
E x tra  h e a v y --------------67.2
Transm ission Oil -----57.2
Finol, 4 oz. cans, doz. 1.40 
Finol, 8 oz. cans, doz. 1.90 
Parow ax, 100, 1 lb. — 7.2 
Parow ax, 40, 1 lb . — 7.4 
Parow ax, 20, 1 lb . — 7.6

S afe ty  M atches. 
Red Top, 5 gro. case 
Toyo, per gro. -------- Semdac,

Semdac,
2 85 
4 35

„ „  68 
___ 74

22 00C a r lo t s_ _ „
Less than  Carlots — 24 00

Feed
Street Car Feed —  30 00 
No. 1 Corn & Oat F d  30 00
Cracked Corn -------- 30 00
Coarse Corn Meal — 30 00

M INCE M EAT.
None Such, 3 doz. — 4 85 
Quaker, 3 doz. case — 4 00 
Libby Kegs, W et, lb. 25

M OLASSES.

New O rleans
Fancy Open K ettle —  60
Choice -----  48
Good ---------------------------- 36
F air __________________ 30
Stock _____________ —  35

H alf barrels 5c ex tra  
Molasses in Cans.

Red Hen, 24, 2 lb. __ 2 60 
Red Hen, 24, 2% lb. 3 25 
Red Hen, 12, 5 lb. — 3 00 
Red Hen, 6, 10 lb. — 2 90 
Ginger Cake, 24, 2 lb. 3 00 
Ginger Cake, 24, 2% lb. 3 75 
Ginger Cake, 12, a lb. 3 75 
Ginger Cake. 6. 10 lb. 3 :>0 
Dove, 36, 2 lb. W h. L. 5 60 
Dove, 24, 2% lb Wh. L  5 20 
Dove, 36, 2 lb. Black 4 30 
Dove, 24, 2% lb. Black 3 90 
Dove, 6. 10 ib. Blue L 4 45 
Palm etto. 24. 2% lb- 4 §9

pt. cans 
qt. cans 

PIC K L E S  
M edium  S our

Barrel, 1,200 count — 13 00 
H alf bbls., 600 count 7 50
10 gallon kegs -----  5 50

S w eet Sm all
30 gallon, 2400 -----  33 00
15 gallon, 2000 --------  17 50
10 gallon, 800 --------  12 75

DMI P ickles.
800 Size, 15 g a l . ----- 10 00

P IP E S
Cob, 3 doz. in bx 1 00@1 20 

PLA YIN G  CARDS 
Broadway, per doz. — 2 40
No. 90 S te a m b o a t----- 2 76
Blue Ribbon --------------4 25
C r ic k e t t --------------------- 3 50
Congress ------------------ 6 00

POTASH
B abbitt’s 2 doz. ------ 2 75

FR E S H  M EATS.
Beet.

Top Steers & H eifers 15 
Good Steers & H eifers 14 
Med. S teers & H eifers 13 
Com. Steers & H eifers 10 

Cows.
Top ___________________ 12
Good ---------------------------- 11
Medium ---------------------- 10
com m on ---------------------- 08

Veal.
Top _________________ 13%
Good ________________ 12%
Medium ____________ 11

Lamb.
G o o d _____________  31
Medium _______________ 29
Poor __________________ 26

Mutton.
Good __________________ 14
Medium _______________12
Poor _______________ 10
Heavy hogs _________11
Medium hogs _______ 14
L ight hogs _________14
Sows and stags ___ 10
Loins _______________ 23
B utts ______________ 18
Shoulders ___________16
H am s _______________ 24
Spareribs ___________11
Neck bones _______1 05

PROVISIONS 
Barreled Pork 

Clear Back „  23 00@24 00 
Short Cut Clear 22 00@23 00 
Clear Fam ily 27 00@28 00 

Dry Salt Meats 
S P  Bellies „  14 00@17 00 

Lard
80 lb. t u b s ___advance %
Pure in tierces 13@13%
Compound Lard 13 @13%
69 lb. t u b s ___advance %
50 lb. t u b s ___advance %
20 lb. p a i l s ___advance %
10 lb. p a i l s ___advance %
5 lb. p a l l s ___advance 1
3 lb. p a i l s ___advance 1

Sausages
Bologna ____ _________12
L iv e r _______________ 12
Frankfort ___________16
Pork ____________ 18@20
Veal _______________ 11
Tongue ____________ 11
Headcheese _________14

Smoked Meats 
H am s, 14-16, lb. 26 @33
Hams, 16-8, lb. 28 @32
Ham. dried beef

se ts _______„  38 @39
California H am s 15 @16 
Picnic Boiled

H am s ________ 30 @32
Boiled * H a m s _44 @48
Minced H a m s_14 @15
Bacon _________  22 @38

Beef
Boneless ___  23 00® 24 00
Rump, n e w _ 23 00@24 00

Mince Meat
Condensed No. 1 car. 2 00 
Condensed Bakers brick 31
Moist in glass ______ 8 Oil

Pig’s Feet
% bbls. ____________ 2 15
% bbls., 35 l b s ._____ 4 00
% bbls. _____________7 00
1 bbl. ______________ 14 15

Tripe
Kits, 15 lbs. _______  90
% bbls., 40 l b s . _____ 1 60
% bbls., 80 l b s ._____ 3 00

Casings
Hogs, per lb. _______  @42
Beef, round s e t ___ 14@26
Beef, middh-s. se t.
Sheep, a  skein 1 75@2 00 

Uncolored Oleomargarine
Solid Dairy _____ 20@23
Country R o l ls _____ 22@24
Gem N ut _____________22

RICE
Fancy Head ______ 6%@S
Blue Rose ___________06%
Broken ______________ 03%

ROLLED OATS 
Steel Cut. 100 lb. sks. 3 25 
Silver Flake. 10 Fam . 1 90 
Quaker, 18 Regular „  1 80 
Quaker. l?s Family „  2 65 
Mothers 10s, IU’inum 3 35 
Silver F lase . 18 Keg. 1 45 
Sacks, 90 lb. Ju te  — 2 75 
Sacks, 90 lb. Cotton— 2 85 

SALAD DRESSING 
D urkee’s large, 1 doz. 6 75 
D urkee’s med., 2 doz. 7 35 
D urkee’s Picnic, 2 dz. 3 00 
.-•II liter r iaige l I oz 3 or 
Snider’s »mall ? doz. 2 3f 

SALERATUS
Arm and H am m er — 3 75 

SAL SODA
G ranulated, bbls. -----2 00
G ranulated, 100 lbs cs 2 2o 
liranulaii-o 2% tu

packages -------------- 2 ®0
COD FISH.

Middles ---------------------1«%
Tablets, 1 lb. Pure — 22 
Tablets, % lb. Pure.

doz. ______________ 1 4®
Wood boxes. Pure ------ 24
P orte r House, 1 lb. Tab. 19
Whole Cod — --------------H

Holland Herring 
S tandards, kegs --------- 90

H erring
K K  K K, Norway — 20 00
8 lb. pails ------------- 1 40
Cut Lunch ----------------  90
Boned. 10 lb. boxes __ 15 

L a k e  H e r r in g  
% bbl., 100 l b s . _____ 6 35

Mark^rpl
Tubs, 50 lb. fancy fa t 13 75
Tubs, 60 count _____ 6 90

W hite  F ish
Med. Fancy, 100 l b |_13 00
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•A LT
Colonial 24 2 lb. -----  90
Med. No. 1. Bbls. ___  2 70
Med. No. 1. 100 lb. bg *0 
Parm er Spec., 70 lb. 92 
Packers Meat. 56 lb. 56 
P ackers for ice cream

100 lb., each --------  95
Blocks, 60 lb. ---------  62
B utter Salt, 280 lb bbl. 4 60 
B aker Salt. 280 lb. bbl 4 25
100. 3 lb. T a b le -------- •  *0
60. 6 lb. T a b le --------- 5 *0
30. 10 lb. T a b le --------6 66
28 lb. bags, bu tte r — 60

P er case, 24 2 lbs. __ 2 40 
Five case lots --------- 2 30

SH O E  B LA C K EN IN G .
2 in 1, Paste , doz. __ 1 35 
E. Z. Combination, dz. 1 35
D ri-Foot, doz. --------- 2 00
Bixbys, Doz. ------------ 1 35
Shinola, doz. ----------- 36

ST O V E PO L ISH . 
Blacklne, per doz. — 1 36 
Black Silk Liquid, dz. 1 40 
Black Silk Paste , doz. 1 25 
Enam aline Paste , doz. 1 35 
Enam allne Liquid, dz. 1 35 
E  Z Liquid, per doz. 1 40
Radium, per d o z . -----1 85
Rising Sun, per doz. 1 35 
654 Stove Enamel, dz. 2 85 
Vulcanol, No. 5, doz. 95 
Vulcanol, No. 10, doz. 1 35 
Stovoil, per doz. ------ 3 00

SOAP.
Am. Fam ily, 100 box 5 75
Export, 120 box ------ 4 65
Flake W hite, 100 box 4 50 
Fels N aptha, 100 box 5 60 
Grdma W hite Na. 100s 4 85 
Hub No More W hite

N aptha, 100 box — 5 00 
Sw itt Classic, loo box 4 9o 
20 Mule Borax, 100 bx 7 55
Wool, 100 box --------- 6 50
F airy , 100 box --------- 5 50
Jap Rose, 100 b o x -----7 85
Palm Olive, 144 box 11 00
Lava, 100 box --------- 4 75
Pummo, 100 box ------ 4 »•>
Sw eetheart, 100 box _ 5 70 
G randpa T ar, 50 sm. 2 00 
G randpa T ar, 50 Lge 3 35 
F airbank T ar, 100 bx 4 00
Trilby, 100, 12c ------ 8 50
W illiams B arber B ar, 9s 50 
W illiams Mug, per doz. 48 

Proctor & Gamble.
6 box lots, assorted 

Ivory, 100, 6 oz. — 6 50 
Ivory Soap Flks., 100s 8 00 
Ivory Soap Flks., 50s 4 10
Lenox, 120 c a k e s -----4 50
P. & G. W hite N aptha 5 00 
S tar. 100 No. 11 cakes 5 25 
S tar Nap. Pow. 60-16s 3 65 
S tar Nap. Pw., 100-10s 3 85 
S tar Nap. Pw., 24-60s 4 85 

T radesm an Brand. 
Black Hawk, one box 4 60 
Black Hawk, five bxs 4 25 
Black Hawk, ten bxs 4 00 

Box contains 72 cakes. It 
Is a  m ost rem arkable d irt 
and grease rem over, w ith 
out Injury to the skin.

C t.E A N Sk.R 6.

Kitchen 
lenzer

80 can cases. 34.80 per case
W A SH IN G  PO W D E R S. 

Bon Ami Pd, 3 dz. bx 3 76 
Bon Ami Cake, 3 dz. 3 25
Cllmallne, 4 d o z . ----- 4 20
Grandm a, ’100, 5 c ----- 3 90
Grandm a, 24 Large _ 3 80
Gold Dust. 1 0 0 s--------- 4 00
Gold Dust, 12 Large 3 20 
Golden Rod, 24  — .  4 26

Jinx. 3 d o z ._________4 80
L a FTance Laun, 4 dz. 3 70
L uster Box, 5 4 _____ 8 76
Miracle Cm, 4 oz. 3 dz. 4 00 
Miracle C., 16 oz., 1 dz. 4 00 
Old Dutch Clean, 4 dz 4 00 
Queen Ann, 60 oz. — 2 40
Rlnso, 100 o z . -----------6 40
Rub No More, 100, 10

oz. ______________ 3 85
Rub No More, 18 Lg. 4 25 
Spotless Cleanser, 48,

20 oz. _____________3 85
Sanl Flush, 1 doz. — 2 25
Sapolio, 3 doz. --------3 15
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00 
Snowboy. 24 Large — 4 70
Speedee, 3 d o z . --------7 20
Sunbrite, 72 d o z . ----- 4 00
W yandotte, 48 --------  6 60

SPICES.
Whole Spices.

Allspice, Jam aica  — ©12
Cloves, Zanzibar -------@42
Cassia, Canton ----------@16
Cassia. 5c pkg., doz. @40
Ginger, African -------@15
Ginger, Cochin ----------@22
Mace, Penang ----------@70
Mixed, No. 1 ------------ @22
Mixed, 5c pkgs., doz. @45
Nutm egs, 70-80 ----------@30
Nutm egs, 105-110 —  @26
Pepper, Black ----------@15

Pure Ground In Bulk
Allspice, J a m a ic a ----- @15
Cloves, Zanzibar _—  @55
Cassia, Canton ----------@25
Ginger, A f r ic a n --------@22
M ustard --------------------@31
Mace, Penang ----------- @75
N utm egs --------------------@®2
Pepper, Black -----------@20
Pepper, W hite ______ @29
Pepper, Cayenne — - @32
P aprika, Spanish —  @42

Seasoning
Chill Powder, J 5 c ----- 1 35
Celery Salt, 3 o z . -----  »5
Sage, 2 oz. -------------- *0
Onion Salt --------------- }  86
Garlic ---------------------- 1 35
Ponelty, 3% oz. ----- 3 25
K itchen B o u q u e t----- 3 25
Laurel Leaves --------  20
M arjoram , 1 o z . -------- 90
Savory, 1 oz. -----------  90
Thyme, 1 oz. -----------  90
Tumeric, 2% oz. - 90

STARCH
Corn

Kingsford, 40 l b s . ----- 11%
Powdered, bags ----- 03
Argo. 48 1 lb. pkgs. __ 3 76
Cream, 48-1 -------------- 4 80
Quaker, 40 1 ------ '-----  6

Gloss
Argo, 48 1 lb. pkgs—  3 76 
Argo, 12 3 lb. pkgs. __ 2 74 
Argo. 8 5 lb. pkgs. —  3 10 
Silver Gloss, 48 Is  — 11%
Elastic, 64 pkgs. -----6 35
Tiger, 48-1 _________2 85
Tiger, 50 lbs. --------- 05%

SYRUPS
Corn

Blue Karo, No. 1%,
2 doz. _____________202

Blue Karo, No. 5, 1 dz. 2 60 
Blue Karo. No. 10,

% doz. ___________2 40
Red Karo, No. 1%, 2

doz. ______________ 2 18
Red Karo, No. 5, 1 dz. 3 00 
Red Karo. No. 10. % 

doz. ______________ 2 80
Maple Flavor.

Karo, 1% lb., 2 doz. _ 3 95 
Karo, 5 lb., 1 doz. — 6 15

Maple and Cane
Kanuck, per g a l . -----1 50
Sugar Bird, 2% lb.,

2 doz. ___________ 9 00
Sugar Bird, 8 oz., 4

doz. _____________12 00
Maple.

Johnson P urity , Gal. 2 50 
Johnson P urity , 4 

doz., 18 oz. ______18 60

Sugar Syrup.
Domino, 6 5 lb. cans 2 50 
Bbls., bulk, per gal. 30

Old Manse.
6, 10 lb. c a n s _____ 9 40
12, 5 lb. cans — 9 40
24, 2% lb. cans 1 40
24, 1% lb. cans 7 00
5 gal. jacket cans, ea. 7 15
36. 8 oz. bottles ------5 25
24, p int bottles ------ 6 75
24, 18 oz. b o t t l e s ----7 25
12, q u art bottles ----- 5 75

Silver Kettle.
6, 10 lb. c a n s ___________ 7 40
12, 5 lb. cans ---------8 15
24, 2% lb. cans ------9 15
48, 1% lb. cans ___11 00
5 gal. jack e t cans, ea. 5 90
36, 8 oz. b o t t l e s ---- 4 40
24, p in t bottles ------- 5 50
24, 18 o z . _- —--------------5 75
12, q u a r t b o t t l e s ----4 75

Ko-Ka-Ma.
6, 10 lb. cans ______5 15
12. 5 lb. cans ______ 5 65
24, 2% lb. cans ____6 40
5 gal. jacket cans, ea. 3 90
24, p in t bottles ___ 4 25
24. I t  oz. bottle« 4 60

TABLE SAUCES.
Lea & Perrin , large— 6 00 
Lea & Perrin , sm all— 3 35
Pepper _____________ 1 60
Royal Mint —-----------2 40
Tobasco ____________2 76
Mho You, V oz.. doz. 2 70
A -l, large --------------- 6 76
A -l. small --------------3 60
Capers ______________1

TEA.
Jap a n .

Medium __________ 32@38
Choice ___________ 40@43
Fancy ____________ 54@57
No. 1 Nlbbs -------------- 58
1 lb. pkg. Siftings — 15

Gunpowder
Choice --------------------  28
Fancy ___________ 38040

Ceylon
Pekoe, medium --------  33
Melrose, fancy --------  66

E nglish  B re a k fa s t 
Congou, Medium — - — 28
Congou, C h o ic e ----- 35@36
Congou, Fancy ------42@43

Oolong
Medium -------------------  "6
Choice ----------------------  I ”
F a n c y _______________  60

TW INE
Cotton, 3 ply cone —  34- 
Cotton, 3 ply balls —  36
Wool, 6 ply ---------------- 18

VINEGAR
Cider, 40 G r a in -----— 30
W hite W ine, 40 grain  17 
W hite W ine, 80 grain  22 
Oakland Vinegar & Pickle 

Co.’s Brands.
Oakland Apple Cider — 30 
Blue Ribbon Corn _—  22 
Oakland W hite Pickling 20 

Packages no charge. 
WICKING

No. 0, per g r o s s ------ «0
No. 1, per g r o s s ------  »»
No. 2, per g r o s s ------ 1
No. 3, per gross —— l  »»
Peerless Rolls, per doz. 45 
Rochester, No. 2, doz. 50 
Rochester, No. 3, doz. 2 00
Rayo, per doz. --------

WOODENWARE
B ask e ts

Bushels, narrow  band,
wire h a n d l e s ----- — 1 ••

Bushels, narrow  band,
wood handles ——  1 85 

Bushels, wide band — 1 »0 
M arked, drop handle 75 
M arket, single handle 90
M arket, ex tra  ----------- |  40
Splint, large ------------8 »Jj
Splint, medium ------- 7 50
Splint, small ----------- 7 uu

C h u rn s
Barrel, 5 gal., each — 2 40 
B arrel, 10 gal., each— 2 55 
3 to 6 gal., per gal. — 18

E gg C ases
No. 1. S ta r  C arrier 6.00 
No. 2, S tar C arrier — 10 00 
No. 1. S ta r Egg T rays 4 50 
No. 2. S ta r Egg T ray  9 00 

Mop S tick s
T rojan s p r in g ------—  \
Eclipse paten t spring 2 00 
No. 2, pat. brush hold 2 00 
Ideal, No. 7 - - - - - r -  1
9 lb. Cot. Mop H eads 1 40 
12 lb. Cot. Mop H eads 1 80

P a lls
10 qt. G a lv a n iz e d -----2 00
12 qt. Galvanize d -----3 J®
14 qt. Galvanized -  3 4U 
12 qt. F laring  Gal. Ir. 6 76 
10 qt. T in D a i r y -----4 50
12 qt. Tin D a i r y -----& ou

T raos
Mouse, wood 4 holes — or 
Mouse, wood. 6 holes — 7» 
Mouse, tin. 5 holes — -
Rat. w o o d ------------------ I xj,
R at, spring --------------- 1 ®n
Mouse, spring ---------

T ubs
Large Galvanized — 7 50 
Medium Galvanized 6 50 
Small Galvanized — 5 15

W ashboards
B anner G lo b e ------------ 5 75
Brass, Single ------------ 8 75
Glass, Single ------------ 7 00
Double Peerless -------- 8
Single Peerless --------- 7 50
N orthern Queen -----«
U niversal -----------------7 00

W indow  C leaners

14 in. ---------------------- 1 X
16 in. ---------------------- 2 3

Wood Bowls
13 in. B u t t e r --------5 00
15 in. B u tte r ------------ 9 M
17 in. B u tte r -------------18.00
19 in. B u tte r -------------Z5.w

W RAPPING PAPER 
Fibre, M anila, w hite 06%
No. 1 F ibre ------------ 07%
B utchers M a n i la ----- 06
K raft ---------------------- 0»

YEAST CAKE
Magic, 3 d o z . -----------2 70
Sunlight, 3 d o z . --------2 70
Sunlight, 1% doz. —  1 36 
Yeast Foam , 3 doz. „  2 70 
Y east Foam, 1% doz. 1 36 

YEAST—COMPRESSED 
Flelacbm an, per doz. — 28

Annual Meeting of Michigan State 
Pharmaceutical Association. 

(C oncluded from  page thirty-five) 
w henever needed. H is aid and his 
advice have given confidence to the 
w riter and helped put the w ork o u t
lined in this report across. L ethargy  
on his p a rt would have compelled me 
to write a far different report. P e r
haps your Secretary  has repaid  him, 
to some extent. Mr. Steketee having 
been elected an honorary  life m em ber 
of the Phi Delta Chi during  the past 
two m onths, he insisted on m y pub
lishing the h istory  of this fratern ity  
in the program . You will find this 
h istory  on pages 53 and 54 of the 
p rogram  and I tru st you find it as 
in teresting  as the w riter has. It is 
part of the h isto ry  of pharm acy in 
M ichigan and should be an ex tra  in
centive for you to preserve this book
let. T he Phi Delta Chi is the only 
strictly  pharm aceutical fratern ity  in 
the U nited States, it w as founded in 
this very town where the A lpha Chap
ter is situated and one of its founders 
was Dr. Prescott, who created the 
P resco tt M em orial Fund th at we have 
charge of. , , ,

T he w riter finds th at we have lost 
a valuable ally in not having the p har
m acy renew al fees collected during 
the w inter m onths. T his was a source 
of a great deal of revenue and he 
notes that there  are quite a num ber of 
renew als for A ssociaton due at the 
present time., the State Board of P h a r
macy having sent out its renewal 
notices with our enclosures on June 1.

On page 51 of the p rogram  is a con
densed table of the pharm aceutical as
sociations of the various states, what 
dues are being charged and w hether 
or not it is com pulsory to include 
dues to the pharm aceutical association 
with the renewal fees to the State 
B oard of Pharm acy  in each state. 
N early every secretary  of states 
where dues had not been raised say 
that they were th inking of raising their 
dues or would if they dared. In  states 
where the dues have been raised, an 
increase in m em bership was invariably 
reported  with the raise. The reason 
is very im portant. W ith  dues suffi
cient to do the w ork that can be out
lined, benefits increase in geom etrical 
proportion . A t p resen t the state  as
sociations would be little m ore than 
dues .collecting organizations were it 
not for the self sacrifice on the p a rt 
of the leading m em bers. You will no. 
doubt, lie surprised to learn that 10 
per cent, of the m em bership fees go to 
the collection of renew al fees.

The p rogram  this year was printed 
at an expense of $200 and when the 
entire  am ount is collected for adver
tising, our collections will be $412.50. 
T his m eans a profit from  this source 
of $212.50.

In conclusion, your Secretary  trusts 
that you will enjoy the p rogram  out

lined for the next three days. The 
Ann A rbor Retail D ruggis s A ssocia
tion and the U niversity  of M ichigan 
rendered rem arkable assistance in 
helping us p repare th e  trea ts  you have 
in store and to them  credit is due; 
also I tru s t that you  avail yourself 
of this opportun ity  to visit the various 
buildings of your own university, the 
g reatest in the world.

Pharmacy Examination Session at 
Detroit.

M uskegon, June 6—T h e B oard of 
P harm acy  will hold a m eeting for the 
exam ination of C andidates for R egis
tration  at the Cass T echnical high 
school, D etroit, Tuesday, W ednesday 
and T hursday, June 20, 21 and 22, be
ginning at 9 o’clock a. m. of the 20th, 
E astern  time. All candidates m ust 
be presen t at this hour. A pplications 
m ust be filed w ith  the Secretary  a t 
least one week before the exam ination.

All candidates m ust furnish sa tis
factory evidence to the B oard th at they 
have com pleted w ork in the public 
schools equivalent to ten th  grade.

C andidates for R egistered P harm a
cist m ust furnish avidavits showing 
that they are at least tw enty-one years 
of age and have had no t less than 
four years’ practical experience in

pharm aceutical w ork and com pound
ing prescriptions.

C andidates for R egistered A ssistant 
P harm acist m ust furnish affidavits 
show ing th at they are at least eighteen 
years of age and have had not less 
than  two years’ practical experience 
in pharm aceutical w ork where drugs 
medicines and poisons are dispensed 
and prescriptions com pounded.

N ot to exceed tw o years’ attendance 
at a recognized school of pharm acy 
m ay be accepted b y  th e  B oard in lieu 
of a like period of practical p har
m aceutical experience. O nly full col
lege years will be accepted.

If registered  as an apprentice do 
not fail to m ention the fact in your 
application and give the num ber of 
your apprentice’s certificate.

A pplications for exam ination and 
blank form s of affidavits for practical 
or college experience m ay be obtained 
from  the secretary.

Fee for Registered Pharm acist, $15; 
fee for R egistered A ssistant P h arm a
cist, $10. Fee for re-exam ination: 
R egistered Pharm acist, $3; R egistered 
A ssistant Pharm acist, $2. T here  is 
also a Certificate fee after passing; 
Registered Pharm acist, $15; R egister
ed A ssistant P harm acist $10.

C harles S. Koon, Sec’y.

Planning For Big Summer Season.
Petoskey, June 6—T he M cCabe- 

Boehm hardw are store window has 
been the center of a ttrac tion  here 
since the fishing season opened. W on
derful displays of trou t are to  be seen 
there m ost any day. It is renorted  
that unusually  iarge catches of herring  
are being b ro u g h t in from  Little 
T raverse  Bay each day. Sum m er 
people are com ing very fast and 
every m an is b ring ing  his fishing 
tackle and hunting  up the best fishing 
grounds.

T he Petoskey-B ay View country  
club house, which was ju st finished 
last fall, now presents a very a ttrac 
tive appearance, both outside and in
side. All of the ladies of the Club 
have been asked to contribute  cash 
tow ard  the furnishings of the Club, 
and Mrs. Louis H ankey, chairm an of 
the Furn ish ings Fund, reports very 
good success. T he last of a series of 
five golf club dances was given last 
evening at the P e rry  Hotel. These 
dances have ¡been well patronized and 
the proceeds are used tow ard im prove
m ent of the golf club house. T he golf 
links are in very good condition this 
season and it is expected that hun
dreds of tourists will enjoy the links 
and club house th is season.

C ity -M an ag er W olff is busy with 
crews of m en im proving our city 
parks and is insisting that a general 
clean-up be made.

T he B on-T on B akery, form erly 
owned by B. S. Klise, has been sold 
to a stock com pany, com prised o! 
T hom as T raverse, P residen t; Jack 
Allen, V ice-P resident and General 
M anager. H azel K inert, Secretary- 
T reasurer.

T he H otel F lint, which has stood 
idle for several seasons, has been

Victor Flour
“The Flour You Can 
Safely Recommend”
It gives satisfaction 

wherever it goes.

The Crete Mills

W. S. CANFIELD
Michigan Representative 

205 Godfrey Bldg.
Cor. Ionia and Monroe 

GRAND RAPIDS MICHIGAN
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torn down, and in its place will be a 
very attractive filling station, owned 
by the N orthern  Garage, of this city. 
This change is very greatly  appreciat
ed by the citizens of Petoskey.

Scores of enquiries are being re 
ceived by the C ham ber of Com merce 
regarding sum m er hotels rates, posi
tions, cam ping sites, etc. All com 
m unications are given prom pt a tten
tion and a bum per crop of resorters 
is expected.

The new pum ping station is now al
m ost completed and the pum ps a e 
reedy for installation, andt will soon 
be ready for use—adding to our al
ready abundant supply of pure water.

U pon request of our sum m er peo
ple, Petoskey has erected a new launch 
dock directly in front of the Pere 
M arquette  station. T his will be a 
great convenience to the people in 
H a rb o r Point, as hundreds of boats 
are owned by the Sum m er inhabitants 
of our neighboring resorts.

Afton Holm .

W hat have you done during  the cur
ren t year to im prove the equipm ent of 
your store, to  m ake i t  easier to  dis
play and sell goods. Surely you 
w ouldn’t stand still for a year!

There is nothing more unsatisfying 
than bucking a strong wind. W hen 
climbing a hill we are rewarded by at 
some time reaching the top. A long 
journey has its goal and a task well done *■ 
its reward. But after heading into a 
strong wind there is nothing to show 
for the effort we expend in making 
progress.
When a public institution has to fight 
for the good will of its patrons it is 
bucking the wind. Our business is most 
satisfactory to our patrons and our
selves when it grows out of public good 
will and confidence. Then we have the 
wind at our backs and you share in the 
increased progress.

Our problem is to increase our business.
It is the only wdy we can improve our
service and reduce fares.

Bucking the Wind

Co-operative 
Courtesy and Mu

tual Helpfulness Will 
Improve the Service 

of Your Street Car 
Company

rum TALKS 
ABOUT 
STREET CAR 
SERVICE

Grand Rapids Railway Co.

BUSINESS WANTS DEPARTMENT
A d v e rtisem en ts  In serted  u n d er th is  head  fo r five cen ts  a w ord  th e  firs t 

in sertio n  and  fo u r c en ts  a  w ord  fo r each  su b seq u en t con tinuous Insertion . 
If s e t  in caD ltal le tte rs , double price . No ch arg e  less th a n  50 cen ts . Sm all 
d isp lay  a d v e r tis em e n ts  In th is  d e p a r tm e n t, $3 per Inch. P a y m en t w ith  o rd e r 
Is req u ired , a s  am o u n ts  a re  too sm all to  open acco u n ts . ______________________

W anted—To hear from owner of good 
general m erchandise store for sale. Cash 
price, particulars. D. F . Bush, Minne
apolis, Minn. _____ 716

W anted—L aundry in town 2,000, center 
10,000 people. E lectric current. W rite 
No. 786, care Michigan Tradesm an. 786

For Sale—An established m anufactur
ing business. Only one of its  kind in 
W estern Michigan. H as shown a  profit 
each year since established. A good 
chance for a  salesm an to get into busi
ness. Owner wishes to retire, ill health. 
Address No. 791, care Michigan T rades
man. ___________________791_

FOR RENT—Established boot and
shoe location, in center of business d is
tric t, in town of 10,000. Address BRAD
LEY BROS., WABASH, IND. 794

CROMWELL INDIANA, WANTS A 
SHIRT, overall, dress or apron factory. 
W rite J. C. KIMMELL, Cromwell, Ind.

795
F or Sale—The entire stock and fixtures 

of the little  store known as the Style 
Shop, milliners and ladies ready to wear. 
The only store of its kind in n. town 
of 1,000 inhab itan ts and large farm ing 
country trade. Reason, poor health. 
W rite Mrs. Grace Clark, Schoolcraft, 
Mich. __________________  796

FOR SALE or EXCHANGE—Eighty- 
six acres, nicely located, best of land, 
close in, for grocery or clean general 
stock in live farm ers’ town in Southern 
Michigan. I also have prospect for a  
hardw are or good general stock, a  cash 
buyer. Loder Real E sta te  Agency, 
Homer, Mich. ___________ 797

Rare Business O pportunity—I w ant to 
hear from party  looking for the very
best location for drug store in South
ern Michigan. F inest and only vacan t 
room in place, and very best location. 
Fam ous m anufacturing  town, finest 
farm ing section in Michigan. Reason
able ren t. F or particulars, address R. 
H. Hill, Fayetteville A rkansas. 798

Modern improved fru it, general farm , 
exchange for hardw are or grocery stock. 
Keeler, Shelby. 799

SPLENDID OPPORTUNITY — FOR 
SALE. STOCK AND FIXTURES OF 
LATE W ALTER F. BEARD. CONSIST
ING OF ICE CREAM PARLOR, R ES
TAURANT, AND GROCERY COM
BINED. BEST LOCATION IN CEN
TRAL MICHIGAN. ESTABLISHED 
EIGHT YEARS. LONG LEASE ON 
BUILDING, YEAR ROUND BUSINESS. 
RAY BINKLEY, ADMINISTRATOR,
n r tx r c im  a t  H f T r i t lT n  A "M 77ft

F or Sale or Exchange—Millinery Dusi- 
ness in reso rt city for farm  or residence 
property. Address No. 784, care T rades
man. 784

A Real Opening—For a  sales m anager 
in the automobile truck  line. Only a  high 
grade m an w anted. Act quick. Address 
No. 792, w ith full references, care Mich
igan T radesm an. 792

For Sale—Cheap. Two twelve-foot
hand-m ade oak counters with sixteen san
itary  draw ers; hundred ten count Mc- 
Caskey; American cash register. Robert 
A. Storey, W olverine, Mich. 774

R E B U I L T
CASH R E G IS T E R  CO., Inc.

Cash R egisters, Computing Scales, 
Adding Machines, Typew riters And 
Other Store and Office Specialties. 
122 N. W ashington, SAGINAW, Mich. 
R epairs and Supplies for all m akes.

ATTENTION MERCHANTS—W hen In 
need of duplicating books, coupon books, 
or counter pads, drop us a card. We 
can supply e ither blank or printed. 
Prices on application. Tradesm an Com
pany, Grand Rapids.

1000 letterheads or envelopes $3.75. 
Copper Journal, Hancock, Mich. 150

Will pay cash for whole stores or part 
stocks of m erchandise— Louis Levlnsohn. 
Saginaw. Mich. 998

Will T rade for Merchandise—Forty-acre 
farm  close to Jackson. N ear car line. 
Address A. Im merm an, Jackson, Mica.

765
For Sale—Metzger credit register. In 

quire of H. V anH arten, Zeeland, Mich.

For Sale—Cash registers and store fix
tures. Agency for S tandard computing 
scales. Dickery Dick, Muskegon, Mich.

For Sale—In a  live town of 8,000 on the 
main line of the Michigan Central R ail
way, a brick store and grocery stock. 
Or will sell stock and ren t the store. 
Address Nick Daleo, Albion. Mich. 757

Pay spot cash for clothing and furnish
ing goods stocks. L. Silberman, 274 E ast 
Hancock. Detroit. 966

F or Sale—G eneral stock. Includes 
groceries, dry goods, shoes. All in best 
condition. Good, established business in 
town of fine farm ing community. Reason 
for selling, going to retire . R ent low. 
Address No. 785, care Michigan T rades
m an. 785

Bell Phone  596 C ltz. Phone 61366
JOHN L. LYNCH SALES CO.

S P E C IA L  SA L E  E X P E R T S  
E x p e rt A dvertis ing  

E x p e rt M erchandising  
209-210-211 M urray Bldg. 

GRAND RAPIDS, MICHIGAN

F or Sale or T rade—B eautiful suburban 
home Grand Rapids. Modern except gas. 
Good investm ent. W ould consider stock 
of m erchandise in live town, or sm aller 
m odern home. Address Glenn McLeavy, 
H astings, Mich. 787

If you are  thinking of going Into busi
ness, selling out, or m aking an  exchange, 
place an advertisem ent in our business 
chances columns, as it will bring you 
in touch with the m an for whom you are  
looking—T H E BUSINESS MAN. ______

MERCHANDISE AUCTIONEER — I 
close ou t m erchandise stocks and find 
buyers for all kinds of m ercantile busi
ness. A. W. Hall, Merchandise A uction
eer, 128% N orth S an ta  Fe, Salina, K an
sas._______________________ _ ____  .788

For Sale—Wholesale and retail h a rd 
w are business. Doing an approxim ate 
business of $300,000 to $400,000 per a n 
num. Consisting of general line of h a rd 
ware. Business established eighteen 
years. H andling all the well known line 
of hardw are. Can lease building for 
num ber of years if so desired. Stock 
averaging $80,000 to $100,000. Can be 
reduced. Address Hooker H ardw are Co., 
Muskogee, Oklahoma. 789

Yearly Invoice Record
The contract you eater into when you purchase fire insurance 

requires you to retain all invoices or keep a record of all purchases dur
ing the current year. Merchants w ho have small safes sometimes find it 
inconvenient to preserve all invoices intact. T o  meet this requirement, 
w e have devised an Invoice Record which enables the merchant to 
record his purchases, as srt forth in his invoices, so as to have a com 
plete record in compact form for use in effecting a settlement in the 
event of a loss by fire. This Record is invaluable to the merchant, 
because it enables him to ascertain in a moment what he paid for and 
where he purchased any article in stock. Price $2.

Tradesman Company
Grand Rapids
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BETTER THAN EVER.

Twenty-Ninth Annual Session of 
Grand Council.

All conven tions  and  social g a th e rin g s  
leave p le a sa n t m em ories; som e, how ever, 
leave m ore p le a sa n t m em ories th a n  
o th e rs .

F o r tw e n ty -e ig h t y e a rs  th e  G rand  
C ouncil o f M ichigan of th e  U n ited  C o m 
m erc ia l T rav e le rs  have  been m ee tin g  in  
an n u a l sessions. T h ere  is one sad  m em 
ory  in connec tion  w ith  th e se  m ee tin g s— 
th a t  y e a r  a f te r  y e a r  som e faces a re  m iss 
ed. In  som e case s  i t  is  b u t a  m a tte r  of 
a  p re ss  of business  fo r n o t being  ab le  
to  a tte n d , b u t, in o th e r  cases, th e  sad  
th o u g h t com es to m an y  th a t  b ro th e r  
so -an d -so  h as  packed h is  g rip  a n d  gone 
on the  long jo u rn ey  to  th e  E te rn a l C oun
cil on H igh.

T he tw e n ty -n in th  an n u a l session  of 
th e  G rand  C ouncil o f M ichigan U n ited  
C om m ercial T rav e le rs  w hich w as held 
in M uskegon, J u n e  1, 2 a n d  3, c e r ta in ly  
le ft p le a sa n t reco llections to  a ll w ho a t 
tended .

By 5 o’clock T h u rsd a y  a fte rn o o n  th e  
re g is tra tio n  show ed so m eth in g  over 300 
g u e sts , w hich  w as a  v e ry  good show ing 
fo r the  day  p reced ing  th e  open ing  of the  
bu s in ess  session . D uring  T h u rsd a y  a f te r 
noon a  recep tio n  w as he ld  in th e  O cci
d en ta l H otel fo r g ran d  officers a n d  de le
g a te s . T he w ives who accom pan ied  th ese  
m em bers  w ere ta k e n  in ch arg e  by the  
com m ittee  of lad ies of M uskegon C oun
cil an d  g iven  a  s ig h t see ing  tr ip  a ro u n d  
th e  c ity . A t 5 o 'clock, in th e  p riv a te  
d in ing  room  of th e  O cciden ta l H otel, 
E d w ard  It. S w e tt, g av e  a  luncheon , w itli 
h is  com plim ents , to  the  officers of th e  
G rand  C ouncil of M ichigan, an d  J .  R. 
R ogers, V ic e -P re s id en t o f th e  P e n n sy l
v a n ia  R ailro ad  S y stem ; D. P. M cC arthy , 
m em ber of the  S uprem e E x ecu tiv e  Com 
m itte e , C olum bus; F red  Z. P a n tlin d , of 
th e  M ichigan H o te l A ssoc ia tion ; Lee M. 
H u tc h in s , o f th e  H aze ltin e  & P e rk in s  
D rug  Co., G ran d  R ap ids  an d  also  the  
H o te l C om m ittee  of th e  G ran d  Council 
of M ich igan—Jo h n  D. M artin , of G rand  
R apids, D. J .  ltio rd an , of L ansing , an d  
E . C. S pau ld ing , of F lin t. T he  ta lk s  
g iven  by M essrs. R ogers, M cC arthy , 
H u tc h in s  an d  P a n tlin d  w ere  a ll v e ry  in 
te re s tin g , each  to u ch in g  upon m a tte r s  
p e rta in in g  to  th e ir  ow n p a r tic u la r  b u s i
ness—j .  k . R ogers on ra ilro ad in g ; D. I ’. 
M cC arthy  on th e  D u tie s  of th e  S uprem e 
E x ecu tiv e  C om m ittee , L ee M. H u tc h in s  
on S a lesm ansh ip  an d  F re d  Z. P a n tlin d  
on C o-opera tion  B etw een  th e  T rav e lin g  
M an a n d  th e  H o te l K eeper, a  su b jec t 
th a t  h a s  been  v e ry  d e a r  to  F re d  s h e a r t 
fo r th e  p a s t  tw o y e a rs  a n d  th e  line on 
w hich  th e  H o te l C om m ittee  of the  
G rand  C ouncil h a s  tr ied  to  w ork  o u t 
b e tte r  ra te s ,  b e tte r  accom m odations  an d  
a  b e tte r  feeling  in  g en eral b e tw een  th e  
tra v e lin g  m en  a n d  th e  ho tel keeper.

P ro m p tly  a t  10 a . m . F r id ay  m orn ing  
G rand  C ouncilo r A. W . S tevenson  r a p 
ped th e  gavel a n d  called  th e  C ouncil to 
o rd e r an d  a d m itte d  th e  M ayors o f M us
kegon, M uskegon H e ig h ts  a n d  N o rth  
M uskegon, w ho each  one in th e ir  own 
hap p y  w ay  bade  w elcom e to  th e  tra v e lin g  
m en w ho w ere  th e ir  g u e s ts . A fte r l is 
te n in g  to  a  v e ry  n ice  ta lk  from  each  of 
th ese  re p re s en ta tiv e s  a n d  b idd ing  them  
good bye, G ran d  C ouncilo r S tevenson  
called  upon G ran d  C haplin  E . P . M onroe, 
o f M uskegon C ouncil to  open th e  m e e t
ing  w ith  p ray e r. T h en  th e  ro ll call of 
officers an d  d e leg a tes  show ed th e re  w ere  
no s lack e rs , because  each  person  called  
upon responded . G oing th ro u g h  th e  p re 
lim in a ries  of re ad in g  th e  m in u te s  of th e  
la s t  session  w as d ispensed  w ith , ow ing 
to  th e  fa c t  th a t  th is  w as in p rin ted  
fo rm  on ev ery  tab le . T he G rand  S ec re 
ta ry  th e n  re a d  h is  a n n u a l re p o rt and , 
a s  is a lw ay s  th e  case , th e re  w as one sad  
p a r t  w hen  he re a d s  th e  nam es of b ro th 
e rs  w ho have  le ft u s since o u r la s t  m e e t
ing. T he n u m b er th is  y e a r  w as q u ite  
la rge , being  43. G ran d  C ouncilor A. W . 
S tevenson  th e n  re a d  h is  an n u a l rep o rt. 
G rand  T re a s u re r  B en M ercer re a d  h is  
re p o rt. R ep o rts  w ere  re a d  from  th e  
G rand  E x ecu tiv e  C om m ittee  an d  the  
co m m ittees  on m ileage, re so lu tio n s  an d  
by -law s. T he  following co m m ittees  w ere  
th en  app o in ted  by  A. W . S tevenson  to  
a c t  d u rin g  th is  conven tion :

C red en tia ls—C. E . V erb u rg , B. C. 
C o u rtrig h t, A. J .  Roby.

M ileage an d  P e r  D iem —W m . H . L ig h t- 
h e a r t ,  A. G. M cE achron , A. M. B orden.

S ta te  of th e  O rder—M. G, H o w ara , 
Geo. B. C onviss, M. V. Foley .

R eso lu tions—R odney  E a to n , A drian  
Oole, S tan ley  H itc liin s .

N ecrology—J . S. B elknap , H . F . Foo te , 
M. L. E v an s .

C h a r te r  a n d  D isp en sa tio n —F re d  V an  
D yne, W . L . M cM anus J .  W . H ink le .

P re s s—E . B. M onroe, C. M. C oalm an, 
H. C. S chrink .

T rad esm an  a n d  Sam ple C ase—Jo h n  D. 
M artin .

B y th is  tim e th e  clock w as s tr ik in g  th e  
h o u r o f 12 a n d  G rand  C ouncilor S tev en 
son declared  recess  u n til 1:30. Im m ed 
ia te ly  a t  th e  open ing  of th e  a fte rn o o n  
session  th e  H otel, B us & B aggage  C om 
m itte e  o f th e  G rand  Council w as called  
upon fo r th e ir  re p o rt, w hich  w as read  
by  th e  c h a irm an . Jo h n  D . M artin , co n 
s is tin g  of five ty p e w ritte n  pages. I t  w as 
g iven  a  good w arm  recep tion . T he H o 
te l C om m ittee  h ad  w ith  them  m an y  le t
te r s  from  ho te ls  th ro u g h o u t th e  M ich
igan  ju risd ic tio n , back in g  up  s ta te m e n ts  
w hich  th e y  h ad  m ade  in  th e ir  re p o r t  an d  
th e y  s tood  re ad y  to  re a d  a n y  o f th ese

le tte rs , b u t a s  th e y  did  n o t so ex p re ss  
them selves, a ll s ta te m e n ts  w ere  consid 
ered  accep ted  a s  re ad  an d  a t  th e  close 
of th e  re p o rt a  r is in g  vo te  of th a n k s  w as 
g iven  to  th e  H o te l C om m ittee  fo r th e  
w ork  th e y  h ad  done d u rin g  th e  p a s t  y e a r  
a n d  a  recom m endation  m ade th a t  th is  
sam e  com m ittee  be con tin u ed  fo r an o th e r  
y ear.

G rand  C ouncilo r S tevenson  called  P a s t  
G rand  C ouncilor M ark  B row n, of S ag i
naw , to  th e  c h a ir  an d  fo r  som e tim e 
M ark conducted  th e  bu s in ess  o f th e  
C ouncil. T he  d e legation  from  C adillac  
Council, No. 143, see in g  a n  o p p o rtu n ity  
for a  little  fun , began  m ak in g  o b jec ti9 ns 
to  som e of th e  ru lin g s  m ade  by  a c tin g  
G rand  C ouncilor B row n. B eing  p e rs is t
e n t in som e of th ese  ob jec tio n s, th ey  
finally accom plished  w h a t th ey  w an ted  
to  do an d  th a t  w as  to  “g e t  B row n’s

B°d ! P . M cC arthy  o f th e  S up rem e E x e c 
u tiv e  C om m ittee , g av e  a  v e ry  in te re s t
ing  ta lk  on th e  D u tie s  of th e  S uprem e 
E x ecu tiv e  C om m ittee  an d  in  so doing  
exp la ined  som e m a tte r s  w hich  som etim es 
a p p e a r  a  little  b it  h azy  to  th e  lay  m em 
bers of th e  o rg an iza tio n . H e a lso  e x 
p lained  th e  D u tie s  of th e  S up rem e A u d i
to r, S uprem e A tto rn ey  a n d  th e  S up rem e 
S u rgeon  an d  he b ro u g h t o u t th e  fa c t th a t  
a cc id e n ts  from  au tom ob ile s  a re  costing  
o u r o rg an iza tio n , a s  well a s  o th e r  o r 
g an iza tio n s , a  v e ry  la rg e  am o u n t of 
m oney. L a s t  y e a r  th e re  w as over $800,- . 
000 paid o u t on in ju r ie s  caused  by  th e  
au tom obile . H e 8.1so ta lk ed  of t.he^ W id - 
ow s anil O rp h an s  F u n d , w hich  is r e 
ceiv ing  m ore ap p lica tio n s  each  y e a r  a s  
we go a long. Y et th e  re serv e  fund  s till 
on h and  g ives full w a r ra n t th a t  a ll a p 
p lica tio n s  to  th e  W idow's a n d  O rp h an s  
F u n d  for m any  e a rs  to  com e w ill be 
ta k e n  ca re  of. H e  spoke in  fav o r of 
th e  re cen tly  o rgan ized  U . C. T . clubs, 
and  a lso  ad v o ca ted  a  m a tte r  w hich  w ill 
p robab ly  com e up a t  th e  S uprem e C oun
cil m ee tin g  in C olum bus th is  y e a r  of 
sen d in g  b u t one de leg a te  to  each  750 
m em bers  o r a  fra c tio n  th e re o f  in  each  
G rand  Ju risd ic tio n . D u rin g  th e  p a s t 
y e a r  th e re  p robab ly  h a s  been  m ore s u s 
pensions th a n  d u rin g  a n y  o th e r  one y e a r  
in th e  h is to ry  of th e  o rg an iza tio n , w hich 
is th e  cause  of m an y  su b o rd in a te  an d  
g ran d  bodies n o t show ing  a  la rg e r  in 
c rease  in m em bersh ip . D uring  th e  p a s t  
s ix ty  days  th e re  h a s  been  a  v e ry  la rge  
p e rc en tag e  o f m em b ers  re in s ta te d , so 
if a  co u n t could be tak en  Ju n e  1, in  place 
of M arch 1, th e re  w ould n o t be so la rge  
a  fa lling  off show n a s  d id  e x is t w hen  
th e  re p o rt w 'ent ou t. H e gav e  a  m essage  
from  the  ed ito r  o f th e  Sam ple C ase, so 
lic itin g  new s item s from  each  a n d  every  
m em b er of th e  o rg an iza tio n , an d  i t  is 
hoped th a t  m an y  will re spond , because  
the  Sam ple C ase, a s  i t  is com ing o u t 
now, is c e r ta in ly  a  c re d it to  o u r o rg a n 
iza tion . N ever before  h a s  th e  Sam ple 
C ase ab so lu te ly  an d  fully  pa id  fo r itse lf. 
T he  p re s en t s a la ry  of $3 200 p e r y e a r  
th a t  is g iven  to  th e  e d ito r w ith  a  bonus 
o f $1,000, p rov id ing  he b ro u g h t th e  S a m 
ple C ase up on a  p ay ing  b asis  w ill e n 
titled  th e  e d ito r to  $4,200 fo r th e  p a s t 
y ear, because  he h a s  e a rn ed  the  bonus 
added  to  h is  s a la ry  o f $3,200.

A recess  w as dec lared  fo r five m in u te s  
an d  d u rin g  th is  in te rv a l q u ite  a  little  
com m otion  w as c re a ted  in  th e  b ack  end 
of th e  ha ll by som e of th e  good live 
m em bers  from  D e tro it, w here  th e y  seem 
ed to  be h av in g  a  v e ry  n ice tim e over a  
q u a r t  b o ttle , seem ing ly  filled w ith  booze. 
E ven  though  th is  is s tr ic t ly  a g a in s t  the  
ru le s  of o u r o rd e r, a  n u m b er o f good 
m em bers  seem ed  v e ry  th ir s ty ,  b u t w hen  
th e y  took a  good d rin k  o u t of the  b o ttle  
it  p roved  to  be n o th in g  b u t g in g e r ale.

T he h o u rs  of th e  clock w'ere g e ttin g  
a ro u n d  to  4:30 an d  th e re  .w as  y e t co n 
s iderab le  to  be done, so G rand  C ouncilor 
A .W . S tevenson  ag a in  took  th e  c h a ir  
an d  began  to h u s tle  m a tte rs .  One v e ry  
n ice a c t  w as a  m otion  m ade th a t  M. V. 
Foley, o f S ag inaw  C ouncil, be v o ted  a  
live m em b er of th e  G rand  C ouncil of 
M ichigan.

W e fo rg o t to  s ta te  fu r th e r  b ack  th a t  
by  noon of F r id a y  th e  re g is tra tio n  l is t 
r a n  o v e r 400 an d  a t  th e  close of th e  noon 
session  a n  in v ita tio n  w as ex ten d ed  by  
the  K ew anis- C lub fo r th e  e n tire  G rand  
C ouncil officers to  be th e ir  g u e s ts  a t  
lunch . D u rin g  th is  lunch  m ee tin g  v e ry  
in te re s tin g  ta lk s  w ere  m ade by F . W . 
W ilson, of T rav e rse  C ity, m em ber of th e  
S uprem e E x ecu tiv e  C om m ittee  a n d  E . B. 
S ch u m ak er. C ad illac  C ouncil, h is  ta lk  
be ing  la rg e ly  o f a  m a tte r  th a t  is v e ry  
close to  h is  h e a r t—th e  U. C. T. c lub. 
T he  e lection  o f officers re su lte d  a s  fo l
low's:

G rand  C ouncilo r—H . D. B ullen  L an - 
sing .

J u n io r  C ouncilor—Geo. E . K elley, 
K alam azoo.

G rand  C onducto r—C. C. C arly le , M ar
q u e tte .

G rand  P ag e—F red  J .  F en sk e , B ay  C ity.
G ran d  S e c re ta ry —M orris  H eu m an ,

Jack so n .
G rand  T re a s u re r—B en N. M ercer, S a g 

inaw .
T h is  b ro u g h t up  to  th e  su p rem e  m o 

m en t o f th e  conven tion , th a t  o f se lec tin g  
a  G ran d  S en tin e l. T he  ta lk  d u rin g  th e  
F r id ay  m o rn in g  w as th a t  th e re  w ere  
go ing  to  be fo u r c an d id a te s  in  th e  field, 
b u t a f te r  th e  noon h o u r th e  n u m b er had  
g o tte n  dow n to  a  c o n te s t b e tw een  tw o 
c an d id a te s—H . L. R u th e rfo rd , o f S ag i
naw  C ouncil, an d  L. V. P ilk in g to n , of 
G rand  R ap ids  Council.

I t  w as th e  h ap p y  priv ilege  of P a s t  
G ran d  C ouncilor M ark  B row n to  n o m 
in a te  Hi l e  R u th e rfo rd , w hich  he d id

in a  v e ry  m a s te rfu l m a n n e r; in fa c t, 
M ark  is so c o n s ti tu te d  th a t  he could 
n o t do i t  in a n y  o th e r  m an n e r. M r. 
R u th e rfo rd  received  seconds from  D e
tro i t ,  B ay  C ity  an d  h is  ow n C ouncil 
an d  th e re  w as n o th in g  sa id  in p ra ise  of 
B e r t R u th e rfo rd  s s te r lin g  qua lifica tions  
for the  office b u t w h a t is ab so lu te ly  tru e . 
T he second n o m in a tio n —th a t  o f M r. P i l 
k ing ton  w as m ade by H o m er R. B rad - 
field and , equally  w ith  M ark  B row n. 
H om er B radfie ld  m ade  a  v e ry  s tro n g  
n o m ination , m ak in g  m an y  s ta te m e n ts  of 
the  qu a lifica tio n s  o f M r. P ilk in g to n  fo r 
th e  office a n d  back in g  up  th ese  s ta t e 
m en ts  by fa c ts  a n d  figures. T h is  n o m 
in a tio n  w as  seconded  by  M uskegon 
C ouncil a lso  by  G ran d  R ap id s  C ouncil. 
T h e re  being  tw o can d id a te s  in  th e  field 
it  w as n ece ssa ry  to  p roceed  to  ballo t. 
All o th e r  officers before  th is  tim e  w ere  
e lected  by acc lam a tio n . D u rin g  th e  c o u n t
ing  of b a llo ts  th e re  w as a  v e ry  in ten se  
feeling  on bo th  s ides fo r th e ir  m an  an d  
i t  w as a  conceded fa c t th a t  w h ichever 
m an  w as e lected  th e  G ran d  C ouncil 
w ould be th e  w inner. T he to ta l n u m b e r 
of v o tes  c a s t  w as 96, R u th e rfo rd , of 
S ag inaw , rece iv in g  42, a n d  P ilk in g to n , 
o f G rand  R apids, rece iv in g  54. Im m ed 
ia te ly  a f te r  th e  a n n o u n cem en t of th e  
ba llo t P a s t  G rand  C ouncilor JBrown, of 
S ag inaw , m oved th a t  th e  e lection  of M r. 
P ilk in g to n  be d eclared  unan im ous.

T he e lection  of d e leg a te s  to  th e  m e e t
ing  of th e  Sup rem e C ouncil i n . C olum 
bus, J u n e  27 to  30 re su lte d  a s  follows:

H . D. B ullen , L an sin g .
A. \V. S tevenson , M uskegon.
M. G. H o w arn , D e tro it.
F . W . W ilson, T rav e rse  C ity.
Jo h n  D. M artin , G ran d  R apids.
L ou J . B urch , D e tro it.
M orris H u m an , Jack so n .
H . D. R an n ey  S ag inaw .
A. G. M acE ach ron , D e tro it.

A lte rn a te s :
W alte r S. L aw ton , G ran d  R apids.
F ra n k  L. D ay, Jack so n .
Jo h n  A. M urrey , D e tro it.
E . A. W elch , K alam azoo.
Jo h n  Q. A dam s, B a ttle  C reek .
E . A. D ibble, H illsdale.
W . S. B u rn s , G ran d  R apids.
F red  C. R ich ter, T rav e rse  C ity.
W. J .  D evereaux , P o r t  H u ro n .
T he  n ew ly -e lected  officers w ere  in s ta ll

ed by P a s t  G rand  C ouncilor S ta r tw e a th -  
e r, D etro it.

C ap s  and  p in s  w ere p re sen ted  to  H .
D. R anney , re tir in g  G ran d  P a s t  C oun
cilo r a n d  F . W . W ilson, re tir in g  from  
the  G ran d  E x ecu tiv e  C om m ittee , G rand  
C ouncilor B ullen  g av e  a  v e ry  fine ta lk  
on a ccep tin g  th e  c h a ir  o f th e  G rand  
C ouncilor a n d  ap p o in ted  th e  following 
co m m ittees  fo r th e  e n su in g  y ear:

H o te l B us and  B aggage—J o h n  D. M ar
tin , G rand  R ap ids; D. J .  R io rdan , L a n 
s ing ; E . S pau ld ing , F lin t.

L eg is la tiv e—L ou J .  B urch , D e tro it;  E . 
A. D ibble, H illsda le ; W . J .  D evereaux , 
P o r t  H uron .

R ailroad  a n d  T ra n s p o rta tio n —Jo h n  A. 
H ach . Cold w a te r ; G. E . R einy , R o b ert 
R ichard .

G rand  C hap lin—H ask in s , Owosso. 
D u rin g  th e  m iddle  of th e  a fte rn o o n  

session  o f th e  G ran d  C ouncil a  b eau tifu l 
b o u q u e t of flow ers w as s e n t in w ith  the  
com plim en ts  o f W ill J en k in s , of th e  
W es te rn  H o te l, B ig R ap ids.

A ris in g  vo te  of th a n k s  w as g iven 
for th is  b e au tifu l bou q u e t an d  G rand  
S e c re ta ry  H eu m an  w as req u e ste d  to  
w rite  Bill J en k in s  a  le t te r  of th a n k s .

B efore  th e  close of th e  G ran d  Council 
session , a  ris in g  vo te  of th a n k s  w as 
ex ten d ed  to  M uskegon C ouncil a n d  to  
th e  lad ies of M uskegon, th e  ho te ls  of 
M uskegon a n d  th e  b o a t tra n s p o r ta tio n  
com pany  w hich  a ll w orked  so h a rd  an d  
tr ied  to do so m uch  fo r th e  e n te r ta in 
m e n t o f everybody  a tte n d in g  th is  G rand  
C ouncil m eeting .

E. J .  H enschel, be in g  re p o rte d  v e ry  
ill, i t  w as v o ted  a t  th e  close of th e  
G rand  Council m e e tin g  to  h av e  th e  flow 
e rs  s e n t up  to  th e  h o sp ita l w here  M r. 
H ensche l w as confined a n d  by so doing 
b rin g  a  litt le  b it  of su n sh in e  to  a  m em 
b e r  w ho w as so sick  th a t  he w as  n o t 
ab le  to  be a t  h is  accu s to m ed  place on 
th e  e n te r ta in in g  line  o f M uskegon C oun-

An in v ita tio n  w as received  from  F lin t 
C ouncil, a lso  from  th e  A ssoc ia tion  of 
C om m erce of F lin t  an d  th e  m an a g em e n t 
of th e  H o te l D u ra n t to  go to  F lin t  in 
1923. w hich will be th e  th ir t ie th  a n n i
v e rs a ry  o f th e  G ran d  C ouncil a n d  v e ry  
f ittin g  th a t  i t  be held  in F lin t, w h ere  e x 
a c tly  th ir ty  y e a rs  ago th e  G ran d  C oun
cil of M ichigan w as o rgan ized  an d  held 
th e ir  f irs t m ee ting . I t  goes w ith o u t 
w ith o u t say in g  th a t  th e  H o te l D u ra n t, 
a s  well a s  th e  o th e r  h o te ls , w ill be p u t 
to  th e  full te s t  o f th e ir  g u e s t c ap a c ity  
w hen th e  G rand  C ouncil m ee ts  th e re  
in  1923. . ,

A t 8:30 F r id a y  even in g  a n  e le g an t 
fish d in n e r w as serv ed  a t  L ake M ichigan 
P a rk  w ind ing  up  w ith  a  ball. T he m usic  
w as good. E verybody  seem ed to  be able 
to  dance, a lth o u g h  som e could  dance  
m ore th a n  o th e rs . J u s t  w h a t th e  reaso n  
w as, we w ill leave to  y o u r im ag ina tion . 
Som e v e ry  fine m u sica l s tu n ts  w ere  p u ll
ed off from  th e  o rc h e s tra  lo ft an d  th e re  
w as a lso  som e v e ry  good ex h ib itio n s  
of fan cy  d an cin g  p u t on th e  floor. T hese  
s tu n ts  w ere  pulled  off bo th  by  M uskegon 
an d  G rand  R ap ids people. W e w ill no t, 
how ever, m en tion  a n y  nam es.

S h o rtly  a f te r  12 o’clock th e  o rc h e s tra  
p layed  H om e S w eet H om e an d  e v e ry 
body seem ing ly  h a d  a n  au tom ob ile , so 
th a t  all w efe  ta k e n  c a re  o f from  L ak e  
M ichigan P a rk  b ack  to  th e ir  re sp ec tiv e  
ho te ls .

A p a rad e  w as schedu led  for 10 o’clock 
S a tu rd a y  m o rn in g  and , long before th a t  
tim e, th e  C ouncils from  th e  d iffe ren t 
p a r ts  o f the  S ta te  began  g a th e r in g  to 
g e th e r  an d  m ak in g  read y  fo r th e  p a rad e . 
A s th e y  w en t dow n W este rn  av enue , 
p ass in g  th e  rev iew ing  s ta n d  a t  th e  O c
c id en ta l H otel, ev ery  m a n  in  line w ith  
eyes  s tra ig h t  ah ead , m ade a  v e ry  p re tty  
p ic tu re . A  $25 p rize  w as aw ard ed  to 
G ran d  R ap ids  C ouncil fo r th e  b e s t a p 
p earan ce  in th e  p a rad e . A $25 prize 
w as aw ard ed  to  F lin t  C ouncil fo r th e  
la rg e s t p e rcen tag e  o f m em bersh ip . T he 
line  o f m a rch  w as k e p t a n d  livened  by  
th e  m usic  o f th e  ban d s  an d  also  m an y  
au to m o b ile s  w hich  w ere  b eau tifu lly  dec 
o ra te d  w ere in  th is  p a rad e .

A fte r  lunch  S a tu rd a y  ball g am es  and  
sp o rts  w ere schedu led  fo r H ack ley  field. 
A p itch in g  th e  ho rse  shoe co n te s t b e 
tw een  te a m s  se lec ted  from  G rand  R ap 
ids C ouncil a n d  M uskegon C ouncil r e 
su lted  in a  v ic to ry  fo r th e  G rand  R apids 
team , w ith  th e  a w a rd  of a  $25 prize. 
S h o rtly  a f te rw a rd  th e  tw o ball te a m s  
g o t bu sy  in th e  field a n d  pu lled  off a  
seven  inn ing  g am e , a n d  ag a in  in  th is  th e  
G rand  R ap ids  boys w ere  th e  w in n ers , 
g e ttin g  th e  $25 cash  p rize .

Now  you m ay  ask , W ho w ere th e  te a m s  
in th is  horse  shoe p itch in g  c o n te s t, a lso 
th e  b a tte r s  o f th e  d iffe ren t ball g am es?  
R ig h t he re  we w ill to  say  th a t  in  both  
of th e se  c o n te s ts  som e of th e  w’o rk  done 
w as so ro tte n  th a t  th e  shock  e n tire ly  
d estro y ed  o u r lead  pencils  a n d  w e w ere 
unab le  to  m ake  a n y  m ore m em orandum s 
and . in fa c t in  ju s tic e  to  th e  boys, i t  is 
possib ly  ju s t  a s  w ell th a t  we do n o t deal 
in pe rso n alities .

T he c losing  o f th e se  c o n te s ts  p ra c t i 
cally  ended  th e  29th session  of th e  G rand  
C ouncil of M ichigan.

Too m uch  p ra ise  c an n o t be g iven  to  
th e  m em bers  of M uskegon C ouncil a n d  
th e  L ad ies  A u x ilia ry  o f th a t  C ouncil for 
th e ir  u n tir in g  effo rts  an d  th e  v ig ila n t 
w a tch  th ey  k e p t to  see th a t  everyone  
w as en jo y in g  h im self a t  a ll tim es. If 
ev ery  e n te r ta in in g  c ity  in th e  fu tu re  will 
t ry  a s  h a rd  to do th e ir  p a r t  in  e n te r 
ta in in g  a s  th e  people of M uskegon did. 
th e re  w ill n ev e r be a n y  co m p la in ts  of 
lack  of a tte n tio n . N o t only th e  m em bers  
o f th e  U n ited  C om m erc ial T rav e le rs , b u t 
th e  A ssoc ia tion  o f C om m erce, th e  G ood
rich  T ra n s p o rta tio n  line, th e  h o te ls  o f 
M uskegon a n d  th e  c itiz en s  in g en era l 
v ied w ith  each  o th e r  in doing  th in g s . 
Som e tim e in  th e  fu tu re  w ith o u t doub t, 
M uskegon will feel th a t  th e y  will w a n t 
to  e n te r ta in  th e  G rand  Council ag a in . 
Ju d g in g  by  th e  su ccess  of th is  m eeting , 
it  w ould be a  m ig h ty  h a rd  m a tte r  fo r 
a n y  o th e r  c ity  to  p u rsu ad e  o u r o rg a n 
iza tion  th a t  them  c ity  w ould show  a  b e t
te r  tim e th a n  M uskegon.

All pow er to  th e  M uskegon boys, the  
M uskegon lad ies an d  th e  c ity  of M us
kegon in gen era l! Jo h n  D. M artin .

BIDS WANTED.
N otice  is h e reb y  g iven  th a t  bids 

will be received  by  th e  D ra in  C om 
m issio n er of O ak land  C ounty , M ich
igan , u n til 2 P . M. E a s te rn  S tan d a rd  
T im e, on T h u rsd ay , J u n e  S A. D. 1922. 
fo r th e  p u rc h a se  o f bonds o f the  
A ssessm en t D is tr ic t in sa id  C ounty  
an d  in am o u n t n o t to  exceed th e  fo l
low ing am o u n t, viz:- $27,000.00 (T w en 
ty -se v en  T h o u san d  D o lla rs).

Said  bonds to  be o f th e  d en o m in a 
tion  o f F iv e  H u n d red  D ollars  ($500) 
a n d  One T h o u san d  D ollars ($1,000), 
each  a s  n e a r  a s  m aybe  payab le  in 
law fu l m oney of th e  U n ited  S ta te s  
of A m erica  a t  a  p lace to  be ag reed  
upon by the  purchaser*. Said  bonds 
m a tu rin g  in ten  (10) y e a rs  from  da te  
w ith  in te re s t  s em i-an n u a lly . All bids 
m u s t be accom pan ied  by  a  certified  
check  fo r th e  sum  of Tw o H u n d red  
D ollars  ($200) payab le  to  th e  o rd e r 
o f th e  D ra in  C om m issioner of O ak 
land C oun ty  to  in su re  p e rfo rm an ce  in 
case  bid is accep ted . B id d ers  m u s t 
ag ree  to  fu rn ish  free  of ch arg e  to 
the  sa id  D ra in  C om m issioner the^nec- 
e ss a ry  b lan k  bonds an d  also  p ay  th e ir  
ow n a tto rn e y s  fee in  th e  su p erv isio n  
of th e  n ece ssa ry  p roceed ings.

All bids m u s t s ta te  th e  r a te  o f in 
t e r e s t  a t  w hich  th e  p u rc h a se r  will 

ta k e  th e  sa id  bonds. W hich  w ill m a 
tu re  in s u b s ta n tia lly  eq u al in s ta ll
m e n ts  in  from  one to  ten  y ea rs . The 
C oun ty  D ra in  C om m issioner re se rv es  
th e  r ig h t to  re je c t a n y  a n d  all bids.

T h e  successfu l b idder ■ w ill be r e 
q u ired  to  fu rn ish  sa tis fa c to ry  s u re ty  
fo r c a r ry in g  o u t o f h is  b ids.

A ny fu r th e r  in fo rm a tio n  can  be 
ob ta in ed  from  th e  u n d ers ig n ed .

D a ted  a t  P o n tiac , M ichigan, th ie  
25th d ay  o f M ay, A. D. 1922.

CASSIUS J . C R A W FO R D ,
C ounty  D ra in  C om m issioner O akland  

C ounty , P o n tiac , M ichigan.



The Name on the Sack is a 
Guarantee of its Contents

When specifying cement insist that it be the kind with the 
name—

N E W A Y G O
P O R T L A N D
C E M E N T

on every sack.

You can then be assured that this important part of your 
construction work is being supplied with material that has proven 
its worth, one {* "t will readily adapt itself to your job, no matter 
what problems or complications may arise.

Newaygo Portland Cement is not limited in use to the con
struction of buildings. It may be used above or under ground, 
in or out of water. Its many uses have brought about a universal 
demand for the cement with a guarantee of uniform quality.

Newaygo Portland Cement Co.
General Offices ' and Plant 

Newaygo, Mich.
Sales Offices

Commercial Savings Bank Bldg., 
Grand Rapids, Mich.

■0 Î

d&NEW PERFECTO
FROM O U R  OWN SCIENTIFICALLY  
CURED A N D  BLENDED TOBACCOS

IN ADDITION TO THE OU> VAN DAM FAVORITES 
INVINCIBLE-IOtt BLUNT-IO«; CLUB-2 for25«

BLENDED AND M ANUFACTURED 8 V

TUNIS JOHNSON CIGAR CO. GRAND RAPIDS, MICH.

CALIFORNIA PRUNE AND APRICOT GROWERS INC. 
6 9 9  M A R K E T  STR EET, SA N JO SE , C A L IF O R N IA

If "Profits in Prunes” by Paul Findlay is 
everything you say it is, I certainly want 
C how many? ] copies for myself and clerks. 
I want to get straight, once and for all, this 
troublesome question of margins—not only 
for prunes but for everything else in my 
store. So send the books along—we’ll be 
more than glad to study the principles and 
price'tables and profit by them.

STREET

prunes
depend on  
ifrhtbuying 
right margins 
light selling 
SUNSWEET

CalifòrmafeNatureTlavoredprunes

{
Do you know how to figure 
margins correctly? Why mar- 
gins must be based on the selling 
price and not the cost? When it 
pays to buy quantities? How 
to avoid the pitfalls of specula' 
tion? Would you like to have 
at your elbow a system that 
tells you in stan tly  howto price 
merchandise on any margin 
from 20 % to 30 % ? Then send for 
"Profits in Prunes.” Mail the 
coupon now—it’s free!



" T h e  C a lu m e t W eigh keeps the Peddler a w a u "


