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WHEN | AM DEAD

When | am dead, forget me, dear,

For 1 shall never know,

Though o’er my cold and lifeless hands

Your burning tears should flow;

I’ll cancel with my living voice

The debt you’ll owe the dead—

Give me the love you’d show me then, |
But give it now instead.

And bring no wreaths to deck my grave,
For | shall never care,

Though all the flowers | loved the most
Should glow and wither there.

I’ll sell my chance of all the flowers
You’ll lavish when I'm dead

For one small bunch of violets now—
Give that to me instead.

What saints we are when we are gone!
But what’s the use to me

Of praises written on my tomb

For other eyes to see?

One little simple word of praise

By lips we worship said,

Is worth a hundred epitaphs—

Dear, say it now instead.

And faults that now are hard to bear
Oblivion then shall win;

Our sins are soon forgiven us

When we no more can sin.

But any bitter thought of me—

Keep it for when I'm dead—

I shall not know, | shall not care,
Forgive me now instead.



You Make
Satisfied Customers

when you sell
“SUNSHINE” REFRIGERATORS
FLOUR for ALL PURPOSES

Blended For Family Use

The Quality Is _Standard and the
Price Reasonable

Send for Catalogue

No. 95 for Residences

No. 53 for Hotels, Clubs,
Hospitals, Etc.

No. 72 for Grocery Stores
No. 84 for Meat Markets
No. 75 for Florist Shops

Genuine Buckwheat Flour
Graham and Cora Meal

J. F. Eesley Milling Co.

Hie Sunshine Mills
PLAINWELL, MICHIGAN

MCRAY REFRIGERATOR GO

2244 Lake 8t., KendallviHe, Ind.

Citizens Long Distance Service

Reaches more people in Western Michi-
gan than can be reached through any
other telephone medium.

20,050 telephones in Grand Rapids.

Connection with 150,000 telephones in
Detroit

USE CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY

Eat Right—

Then you’ll be right. Health depends on what you
eat. Those are the golden ideas that sell FLEISCH-
MANN’S YEAST for you. -

It’s not a medicine, but a corrective food, eaten for
health. Make your customers realize how wonderful
a food it is, so that they will buy it regularly.

The Fleischmann Company

Watson-HiggmsMg.Co.  GRAND RAPIDS
o KNITTING MILLS

Me-r chant " Manufacturers
Milters of

Ovssd by Merchests High Grade

Product« aoH - If Men’s Union Suits

Suduuts

Brand|l scoumsM at .
ky Muntoli Popular Prices

NewPerfectionFlour Write or Wire

Grand Rapids Knitting MOls

Packsd In SAXOLINPapcr-linad . .
Grand Rapids, Mich.

Cotton Sanitary Sacks

Yon Must Increase Your Volume
to Reduce Your Overhead

and this is the only way to increase
your—NET PROFITS.

Franklin Sugar in Packages

brings the retailer g real profiton sugar,
which is about 14% of his volume.
These products sell at sight, increase
volume and are profitable to the re-
tailer —

Franklin Sugar Honey

Franklin Cinnamon & Sugar
Franklin Tea Sugar
Franklin Golden Syrup

The Franklin sugar Refining Company
PHILADELPHIA
**A Franklin Cane Sugar for every use”

Granulated. Dainty Lumps, Powdered,
Confectioners, Brown, Golden Syrup

Petoskey Portland Cement
A Light Color Cement

Manufactured on wet process from Petoskey
limestone and shale in the most modern cement
plant in the world. The best of raw materials
and extreme fine grinding insure highest
quality cement. The process insures absolute
uniformity.

ASK YOUR DEALER FOR IT.

Petoskey Portland Cement Co.

General Office, Petoskey, Michigan
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(Unlike any other paper.)
Frank, Free and ‘Fearless for the Good
That We Can Do.

Each Issue Complete in Itself.

DEVOTED TO THE BEST INTERESTS
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Published Weekly By
TRADESMAN COMPANY
Grand Rapids
E. A. STOWE, Editor.

Subscription Price.

Three dollars per year, if paid strictly
In_adv

Folr 5ilars per year, Tf not paid in
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(%anadlan subscriptions, $4.04 per year,
pagable Invarlale in advance

ample copies 10 cents each
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issues a month or more old, cents;
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five years or more old 60 cents.

Entered at the Postoffice of Grand
Rapids under Act of March 3, 1879.

TREND OF DRY GOODS TRADE.

Not much business in the wholesale
markets is looked for during the last
week in August, and the one just past
was no exception to the rule. Labor
day is a kind of turning point for
many in determining their needs for
the Spring following. When consumer
Fall buying begins to set in, the re-
tailers are able to gauge the results
of their Summer business and to af-
ford the jabbers an idea of their wants
and purchasing capacity. Just now
these retailers are mostly engaged in
providing merchandise for the cooler
weather that is soon to come while,
at the same time, cleaning up the odds
and ends of warm season goods. The
deliberateness and caution which is
marking their orders have their good
and bad sides. A good aspect is that
there is no overbuying, which is usual-
Iyl accompanied by cancellation of
orders if business turns out less brisk
than expected. The less favorable one
is that producers are at a loss to gauge
demand and keep up uniform and con-
tinuous output so as to keep overhead
costs within bounds. Still there is a
certain minimum which is sure to be
called for, no matter what the prices
of commodities may be or how hard
the times. As things stand, it is safe
to go much beyond this minimum be-
cause conditions are improving and
they will be very much better as soon
as the big strikes are out of the way.
The only drawback to real prosperity
lies in the continuance of the high cost
of such necessaries as food, housing
and fuel. This will keep up wages,
but will give to income less purchasing
power.

Just here is where come in compli-
cations which are calculated to hinder
a return to the normal. Certain com-
modities are unduly high in proportion
to others, and wages in certain lines do
not bear the same relation to output
that they do in others. Taking the
three necessaries mentioned above the
cost of food seems to be increasing
rather than decreasing, although the
facts of the situation would call for

the reverse. With regard to housing,
no disposition is yet shown to reduce
rents, despite the large amount of
building which has taken place all over
the country. The strikes in the coal
mining and railway lines forbid the
hope of cheaper fuel. Taking these
things together, and allowing for their
influence on industry in general, there
are many who insist that an era of in-
flation is at hand, accompanied by
many of the incidents that marked the
former period of the same Kkind.
Thoughtful men know that this could
only be temporary and that it would
be followed by another period of liqui-
dation’, and this it is that makes many
apprehensive. Ultimately, the matter
will be settled by the general public.
Upon consumer buying the whole
business structure rests. A general
curtailment of purchasing would knock
the props from under any scheme for
raising prices, and this is a possibility
that may yet serve to check the infla-
tion process. Sooner or later certain
normal ratios between the values of
essential commodities will have to be
re-established.

LIKE TO BE WELL DRESSED.

A salesman for a hat manufacturer
was quoted the other day to the effect
that much of the lack of buying of
mens apparel was due to the craze for
automobiles. He said this conclusion
was the result of a systematic enquiry
made by his house. It is not so much
the original purchase price of a motor
car which counts, but the after ex-
penses for accessories, gasoline, etc.
These expenses taken out of limited
incomes hav to be made up by econ-
omies tin other directions. There is
not much to be saved .in feminine ap-
parel and, anyhow, the male head of
a family does not like to see his wife
or daughter dressed dowdishly. So
he makes shift do the saving on his
own clothing. Automobiling, also gives
him a good excuse for wearing clothes
that are not up to par, as one engag-
ing in jit is not supposed to dress well.
There is here a combination of cir-
cumstances that is not disposed to
favor the clothing industry. It comes,

likewise, at a time when its effect is,

especially noticeable. During the war
and for some time thereafter, a dis-
position toward carelessness in mens’
attire was rather encouraged, and high
prices tended to fix this tendency.
With lowered prices it was hoped to
bring back the former attitude as to
correct dressing. Apparently this is
being checked somewhat by the de-
sire to own and run motor cars. But
any such drawback can, in the nature
of things, be only temporary, and the
chances are that the worst is about
over in this respect. The average
man likes to be well dressed.

The man who watches the clock will
always be one of the hands.
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CONDONING MURDER.

Several days of investigation at
Herrin have been enough to yield an
indictment. Evidently the grand jury
can be depended upon. For a while
it looked as if no attempt would be
made to punish the murderers who
gave the town its notoriety. For-
tunately for the good name of lllinois,
official neglect is not to be added to
private lawlessness. But the hardest
test is ahead. To indict is compara-
tively easy, although the finding of
an indictment in Herrin must take
courage in the face of threats by union
officials that every one who attempts
to probe the crime will be murdered.
What will come of the indictments?
The first man to be indicted has been
arrested. Will he be tried before a
jury which will decide according to
the evidence submitted?

The miners’ union persists in the
reprehensible position it has taken
from the beginning. In the words
of its president, it “has pledged every
means at its command to the defence
of any and all of its members that
may be indicted.” It is right, of
course, that every indicted man should
have able defence. Part of a judge’s
duty is to see that such defence is
provided. But the words we have
quoted and the feeling behind the
words constitute something far dif-
ferent from this and far more omi-
nous. The union regards any attempt
to punish the murderers as a move
against organized labor. Its president
issues a statement in which he de-
clares that the union appreciates “the
magnitude of Ahe forces that have
combined to convict our members”
and that it will “leave nothing undone
that will enable us to combat these
forces.” This language is properly
rebuked by the Attorney General, who
informs the red handed murderer
who heads the union that the prose-
cution represents the people and “is
not assailing the miners’ union, but
is solely concerned with the murder
of a large number of men under cir-
cumstances which have aroused the
entire Nation.”

The Attorney General* represents
the attitude of the public. Unless the
Illinois miners’ union repudiates the
words of its president, it will be on
record as condoning murder.

ABANDONMENT OF THE MARK.

As a result of the depreciation of
the mark, German cutlery manufac-
turers in the Solingen district have
agreed to bill all orders for export to
the United States in dollars and cents,
and at minimum prices based on a
certain percentage of advance above
the pre-war gold prices. Thus pocket
knives, scissors, and razors are to be
billed at not less than 25 per cent,
above their pre-war gold value, while
on table cutlery and pearl-handled
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pocket knives the advance over the
pre-war price is fixed at 40 per cent.
This decision is said to have been
made after the manufacturers had
discovered that selling goods abroad
jn- marks during the past two years
had been a source of considerable loss.
The continual shrinkage in the value
of the German currency had put them
in the position where their receipts
from their sales overseas were insuf-
ficient to enable them to buy even the
raw materials with which to replace
the goods, that had been sold. Thus
we have one more example to show
that the advantage enjoyed by ex-
porters in a country of depreciating
currency is at best temporary and for
the most part mythical. More over,
this practice of billing German ex-
ports to the United States in dollars
and cents has an important bearing
on the new tariff bill, in which many
of the rates have been fixed with a
view to offsetting the effects of de-
preciated foreign currencies.

THE AUTOMOTIVE INDUSTRY.

Alhough the output of automobiles
showed the expected seasonal dec;ine
during July, production for that
month touched a record figure, ex-
ceeding that of July, 1921, by 39 per
cent, and that of July, 1920, which was
the best previous July, by 20 per
cent. Not only is this a record for
July, but only two other months in
the history of the industry have shown
a greater output. These other months,
it should be noted, were May and
June of the current year. That does
not sound like hard times. Without
an enormous amount of latent pur-
chasing power the boom in this in-
dustry, which surprised no one more
than the manufacturers themselves,
would have been impossible. In view
of this performance it does not re-
quire any excessive degree of optimism
to look for a quickening in other lines
of production in which business is
still subnormal, though the great
stimulus to automotive industry will
probably prove exceptional. The only
other industry which has experienced
a similar recovery is building.

VOTE FOR THE FRANCHISE.

The Tradesman trusts that every
one of its city subscribers will vote
to sustain the street railway franchise
which has been under considefation
for the past three years by the city
commission, and is now recommended
as fair to all concerned by every city
official and right thinking man in the
community.

The merchant who thinks in terms
of small business, whose ambition is
for small gains in trade, will make a
small success. People seldom accom-
plish more than they aim to accom-
plish.



ONE WEEK IN LONDON.

Graphic Description of the Interesting
Things Seen.

_London, Aug. 5—You have been
Elven so many vivid impressions of
ondon by your numbers of friends
who have visited here that anything
| may say will savor of vain repétition.
But to make my record continuous
with you, London must not be left out.

It is too big a city to compass in a
week, so we have had to choose from
a large category a few things to see
that make the Strongest appeal to us.
To-day | took a long bus ride and
from ‘the upper deck” made a good
many interesting Observations of peo-
ple and things. ~London is not a neat
city, although strenuous efforts are
made to convey that impression. The
administration “in this department is
not so effective as in the continental
cities we have visited, There seems to
be a good deal of building and repairs
going on in the business section. The
repairs of pavements seem to be well
in hand. I marvel at the fact that on
the Strand and Fleet street, whire
traffic is most congested, the paving
blocks are wood.

MICHIGAN

fern. The men at the market who will
carry eight half bushel baskets one
above the other deftly balanced on
their heads, with their arms danglin
by their hips, command my greates
admiration, but | am inclinéd to keep
at a respectful distance from them.
The little children who haunt the mar-
ket and gather in the occasional fruits
or. vegetables that fall from the con-
tainers during the ~handling process
have my sympathy and | watch their
antics with” keen pleasure.

They do not seem to have the holy
horrof of germs on this_side of the
Atlantic that prevails with us. All
sorts of edibles are exposed every-
where on the street and handled in the
most careless manner. This is peculiar-
ly noticeable with bread stuffs. Every-
where on the streets people are carry-
ing loaves of bread with no wrappin
in"their hands, under their arms an
over the shoulder, and if an evasive
loaf a yard long slips from its anchor-
age to the floor or the street it is
?athered up again without a movement
0 revome the dust. Hucksters make
a specialty of cake and biscuit displays
from their dog carts and milk is uni-
versally handled in cases and cans and
dips are the mode used in retailing the

had the experience to-day from thejacteal product.

top of a bus of witnessing a vehicular
crush in the heart of the city. Traffic
was held up nearly thirty minutes and
it was a great spectacle to look as far
as you could see fore and aft and
noté a medley of vehicles of every
description wedged in what seemed
to be an inextricable mass, with men
yelling and_gesticulating with great
abandon. The only calm people were
the motormen and conductors of the
buses.

By the way, | have a great respect
for the man who collects fares on the
motor bus. He seems to me a won-
derful character with ability to collect
fare from a constantly ~ chanaging
clientage on a two-story car and keep
track of the different zones, constantly
making change and keeping his temper
under the most trying conditions. |
also commend with "my unqualified
praise the ﬁollceman who guards the

ublic at the corners and “crossings.

e is a gentleman and | have never
received a discourteous reply to my
many queries, nor noted _impatience
over my persistent enquiries. He is
generally equipped to give a definite
answer. . . .

Human nature is the most interesting
source of study and observation for
me on this trip. | enJ%y seeing the
boy turn somersaults and cart wheels
in "the street for a penny more than
viewing an original manuscript of a
Shakespearen comedy. | enjoy wit-
nessing a little girl dance on the side-
walk to the music of a hand organ
with keener pleasure than studyin
over a museum display. | get grea
joy from the artist who chalks won-
derful landscapes on the flagstones
and holds out his cap for a stipend,
and it is a source of wonder to me
how the woman with a mellifluous
voice will successfully p|I_Y her art on
the street before the Hotels in the
gloaming. The fine looking man who
greets the excursion boat at the_land-
ing and with his mouth and fingers
imitates the notes of all the birds in
the realm fascinates me.

| do not see so many drunken men
and women on the streets as_on my
former visit, but the gin mills are
everywhere In evidence.” The sugges-
tion” of an idealist who showed that
England’s debt to _our country could
be quickly extinguished from “savings
if prohibition of the liquor traffic ware
established meets'with little favor here.

The markets of a big city always
command my attention. - Covent Gar-
den market “only a five minute walk
from our hotel, ‘is a revelation of the
tremendous volume and variety of
food supply for the city. Mr. Simonds
went over at 5 o’clock yesterday morn-
ing and brought home a basket of
lovely strawberries and regaled us
with ‘a display of roses, lily of tfre val-
ley and delicate fronds of ‘maiden hair

We, of course, are VISItII’_\lg the great
churches, Parliament buildings,” art
gallerl_es and parks. We took a lon
oat ride up the Thames to Richmon
wewmg the immense commercial
water fraffic, the pleasure yachts, the
gorgeous house boats, the fine sum-
mej cottages; but above all the treat-
ment of the borders of the river v.ui
trees, flowrs and shrubs and areas of
turf, after leaving the “warehouses in
the_down town district.*

The day at Hampton Court was a
treasured ‘experience. The big historic
grape _vine, hundreds of years old,
with its well fruited spurs, and the
gigantic Wisteria were interestin
items_in the stroll about the roya
premises.  The %ardens and great
stretches of lawn, the great trees and
the historic buildings gave us pleasure.
The Court, Which™ for centuries was
the seat of royalty, is now largely oc-
cupied by pensioners, but is one of
England’s _distinguished show places
and_like Fontainbleau and Versailles
in France, is connected with the most
important historical associations, with
which the guides regale the visitors
for a fee. .

Yesterday | climbed over 300 steps
to the top “of the tower that was de-
signed by Sir Christopher Wren to
commemorate the great fires that
nearly swept the city out of existence.
From the top one "can overlook the
entire city and the view warrants the
tiresome ascent. -
| was interested in the Billingsgate
fish market, near the tower, which
transcends any market of its character
in the world.

London strikes us as more complete-
!%/ commercialized than Paris, but in
its environs are most attractive places
to give relief from the congested busi-
ness centers, . .

Kew gardens is a commanding il-
lustration.  Our party is more inv-
ested in this great horticultural ex-
hibit than any “other London accom-
paniment. ne. does not institute
comparisons with other great arbore-
tums in the world because it is so dif-
ferent and so comprehensive in com-
bining botany, horticulture, arboricul-
ture and forestry. It has grown dur-
ing the centuries from a plat of nine
acres to a great park covering hun-
dreds of acres and containing the
world’s treasure in trees, shrubs,
flowers and vines. The student finds
things carefully labeled and accom-
panied by legends of great educational
value. On the way out | sat at lunch
with a_cultivated Englishman who
was going to Kew for a_day’s study
of Turkish oaks and American sumacs.
| found later that the opportunities for
this study were ample. The Turkish
oaks were wonderful specimens and
th sumac? tyere all there appropriately

placarded*
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My associate, Mr. Simonds, is spend-
ing days _gatherln% facts and observ-
ing combinations that will be useful
to him in the development of the Mor-
ton arboretum.

The Crystal Palace, which _housed
the first great world’s exposition, is
still an object of interest and worthy
of a visit. “The grounds are capacious
and embellished "with horticultural at-
tractions, but the building is the most
wonderful to see. It stands on high
ﬁj_round and from the tower, 350 feet

igh, a magnificent panorama is pre-
sented. It is eight miles from Trafal-
8ar Square and the ride on_the upper

eck of a bus through a residence dis-
trict is a delight.

_The “hedged in’ habit of the Eng-
lish people as a mark of their exclu-
siveness prevents the traveler from
seeing the attracations of the yards
and gardens from the level, but “from
the top of a bus one can look into_the
private premises and get keen enjoy-
ment from the bits of scenery intend-
ed only for home consumption. On
our return trip, just at sunset, we were
treated to a seductive aerial display.
An air J)Iane under skilled guidance
traversed the heavens to the West-
ward and cut all sorts of curving
geometrical figures, leaving behind it a
trail of gas which was illuminated by
the setting sun, leaving a tracery of
color_in circles and arcs and ovals’ that
remained for some time as a delicate
etching covering a considerable area
of the sky.

It has rained every day we have
been in London and still we have had
beautiful sun rises and sunsets most of
the time.

_ A visit to the Parliment building on
jaturday, when the solons were rest-
ing from their labors in the solution
of the political problems of the Em-
?lre gave us an_impressive view of
he wonderful historical accompani-
ments of every day legislation and a
Sunday attendance” upon a service in
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Westminister Abbey is an important
feature of a London visit.

. A call upon the venerable Mr. Rob-
inson, the Nestor of world horticultur-
ists, at his country home, was a crown-
ing event in the” London sojourn.

It was he who gave us the entree
to many_magnificent estates on our
former Vvisit and gave us a cordial re-
ception. As a horticultural writer he
has made most “important contribu-
tions to the literature of horticulture
and it is a great honor to be reckoned
among his friends.

| ought not to leave out a reference

to the ‘marvelous exhibit now housed
in the Crystal Palace. It is called the
Imperial ~ Art Museum and covers
every conceivable engine of beliger-
ance employed in the recent war, in
the trenches, on the sea and in the air.
There are models of all the sea craft
engaged in the carnage and real sub-
marines, torpedoes, airplanes and tro-
phies captured from the enemy; also
graphic exhibits of the kind of damage
inflicted by war munitions. Real dug-
outs and whole war fronts in minia-
ture,* hospital contrivances and disposal
of dead and wounded are graphicall
depicted and the portrayal of all
phases of the most brutal "war_in hu-
man experience is through pictures,
models, trophies, statues,” guns, tor-
edoes, bombs, munitions, aircraft,
anks and every other class of arma-
ment made so” realistic that we will
carry the impressions with us while
memory lasts. It is a grewsome, but
fascinating and most comprehensive
exhibit.

A round of the great parks in a
taxi is a joy and we particularly en-
joyed a visit to the South Kensington

fuseum, which contains_the natural
history branch of the British Museum.
Its distinguishing feature is its birds
shown in" their natural environment
illustrating their nesting habits an
life accompaniments. .

Charles W. Garfield.

Paid Claims to August 1, 1922
$1,120,758.23

The Citizens’ Mutual

Automobile

Insurance Company of

Howell, Michigan, has had a remarkable growth for seven years
and has paid over ten thousand claims, a total of $1,120,758.23,

since organization.

For seven months of 1922, up to August 1,

it has paid $154,207.45 and has assets of $243,280.32, an in-
crease in assets in one year of $63,283.57.

The company was the first of the mutuals in the field and has

the pick of the careful automobile owners.

With its trained

adjusters, attorneys and officers it has been able to handle the
complicated claims resulting from automobile accidents in a satis-
factory manner. The ten thousand policy holders who have been
paid claims during the past seven years are its best recommenda-

tion.

The rate covering fire, theft, and liability in the country dis-

tricts are as follows:

Ford Touring $ 9.60
Dodge 10.50

Buick Four $10.50
11.10

Buick Light S ix

Other Cars in Proportion.

Collision Insurance $2 per Hundred.

Accidents Will Happen.

Insure Today and Prepare.

SEE LOCAL AGENT OR WRITE

The Citizens’ Mutual

Automobile Insurance Company
HOWELL, MICHIGAN.
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W atch Us Grow

In order to take care of our growing business in South
Central Michigan, we have for some time been negotiating for
a location in Battle Creek.

And today we are very much pleased to announce that we
have succeeded in purchasing the business of the Grocers’
Incorporated and Godsmark-Durand and Company, of Battle
Creek, and both businesses will be combined in that big, splendid

# building, which the Grocers’ Incorporated built a few years ago.

Combining the volume of these two houses will enable
us to carry a much larger stock and a wider assortment of goods
than any one house could have carried. This will prove a direct
benefit to the merchants in Battle Creek and enable us to give
that section of the State the same splendid service that our houses
are giving at the other points.

The Battle Creek branch will stock all of the Worden’s well
known private and controlled brands and be in a position to give
the merchants of that part of the State the same service that
our other houses are now giving.

W orden G rocer Company

Grand Rapids
Kalamazoo—Lansing—Battle Creek

The Prompt Shippers.
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MOVEMENT OP MERCHANTS.

Amble—A. D. Wise succeeds Gil-
bert Olsen in general trade.

Deerfield—William Palmer has en-
gaged in the boot and shoe business.

Lansing—Charles Sheldon succeeds
George Strickland in the grocery busi-
ness.

Marne—Randall & Randall succeed
Strong & Owen in the grocery busi-
ness.

Traverse City—j. C. Quigley suc-
ceeds L. E. Coyne in the grocery
business.

Big Rapids—C. R. Ohrenberger &
Co. succeed L. Hughes in the grocery
business.

Petoskey—The McCabe-Boehm Co.
has changed its name to the McCabe
Hardware Co.

Blanchard—Moody & Courger suc-
ceed Raymond & Barringer in the
grocery business.

Big Rapids—H. C. Sprague suc-
ceeds G. W. Knapp & Sons in the
grocery business.

Muskegon—The Labelle Fox Co.
has decreased its capital stock from
$100,000 to $75,000.

Bruce Crossing—John Benstrom,
general dealer, recently suffered the
loss of his stock by fire.

Owosso—Philip Shapiro, dealer in
boots, shoes, etc., is reported to have
filed a petition in bankruptcy.

Williamston—The F. P. Van Buren
Co., boots and shoes, is reported to
have filed a petition in bankruptcy.

Kalamazoo—Fire damaged the in-
terior of the plant of the Health Bak-
ing Co., 1602 North Westnedge street,
Sept. 4.

Charlotte—Charles ML Aspinall has
sold his drug stock and store fixtures
to Fred Morey, who has taken pos-
session.

Charlotte—John R. Snow has pur-
chased the plant of the Ives Ice Cream
Co., of Walter lves and will continue
the business.

Owosso — The Shattuck  Music
House has closed its branch store at
Durand, and consolidated the stock
with its own.

Detroit—The Hartman Furniture
Co., 2314 Woodward avenue™ has
changed its name to the V. R. Birch
Furniture Co.

Detroit—H. Rosenberg, who con-
ducts a large dry goods store at 4640
Michigan avenue, has discontinued his
shoe department.

Milford—A. L. Miller, who con-
ducts an ice cream parlor and con-
fectionery store at Brighton, has
opened a branch store here.

Custer—A. Losher has purchased
the Central Garage of Harry Hissong
and will continue the business, add-
ing lines of automobile parts, supplies
and accessories.

Cheboygan—The Pfeister Vogel
Leather Co. will resume operations,
Thursday, for the first time since early
in 1921. The tannery will run to 25
per cent, capacity.

Martin—A. W. Preap has sold his
stock of dry goods, ready-to-wear
clothing and groceries to Charles A.
Nevins, recently of Moline, who will
continue the business.

Alma—John C. Chick, partner of
his father, A. A. Chick, in the Econ-
omy Shoe Store, has sold his interest
to Mrs. A. A.. Chick. . The business
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will be continued under the same
style.

Constantine—L. J. Ashbaugh has
sold his grocery stock and meat mar-
ket to- Charles T. Brayan, recently of
Chicago, who will continue the busi-
ness. Mr. Ashbaugh will retire from
business.

Evart—Fire destroyed the store
buildings occupied by the Evart Drug
Co. and the G. A. Miles bakery, Sept.
3, entailing considerable loss on the
stocks which is partially covered by
insurance.

Durand—The Atlantic & Pacific Tea
Co. has leased the Stevens building
and will open a grocery store as soon
as the building can be remodeled to
conform to the style used in the chain
of stores it conducts.

Bay City—The Raphael-Seaman Co.
has been incorporated to deal at re-
tail in general merchandise, with an
authorized capital stock of $20,000,
all of which has been subscribed and
$2,000 paid in in cash.

Saginaw—Since removing to its new
location, 121 North Franklin street,
the American Beauty Shop has added
lines of lingerie, negligee, Maderia
table linens and a few imported
gowns to its other business.

Jackson—Wiliam Risheill, who con-
ducts the Basket Grocery, 204 East
Main street, has sold it to Larry Mil-
ler, who will continue the business at
the same location. Mr. Miller now
conducts four grocery stores.

Royal Oak—The Highland Hard-
ware Co. has engaged in business at
810-812 North Main street. It will
carry complete lines of automobile
accessories, supplies, tires, etc., in
connection with its lines of hardware.

Grand Rapids—The Glenn-Osage
Oil Co., with business offices at 429
Houseman building, has been incor-
porated with an authorized capital
stock of $100,000, $10,000 of which
has been subscribed and paid in in
cash.

Detroit—The Detroit Tylite Co.,
9460 Central avenue, has been incor-
porated with an authorized capital
stock of $50,000, all ®f which has been
subscribed and $5,000 paid in in cash.
The company will deal in building
materials, supplies, etc.

Jackson—The Jackson Coal Mining
Co., with business offices at 308
Dwight building, Detroit, has been
incorporated with an authorized cap-
ital stock of $25,000, all of which has
been subscribed and paid in, $5,000 in
cash and $20,000 in property.

Detroit—Mrs. E. Piehler, who for
a long number of years has conducted
a thriving shoe store at 6258 Michi-
gan avenue, has sold her stock and
is retiring from business. Herman
Lau rented the store, although it is
not kijown when he will open it.

Detroit—The Independent Bicycle
& Motorcycle Store, 5017 Woodward
avenue, has been incorporated with
an authorized capital stock of $15,000
common and $5000 preferred, of
which amount $5,000 has been sub-
scribed and paid in, $2,000 in cash and
$3,000 in property.

Hillsdale—Lewis Cozzens has pur-
chased a store building which he will
occupy with a complete stock of
meats and canned goods as soon as
the rerpo”ejjgg of the building has
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been completed. Modern plate glass
windows and a complete refrigerating
plant will be installed.

Flint—The White Ash Coal Co.,
1917 Howard arvenue, has been in-
corporated to conduct a wholesale and
retail coal, wood and sundry supply
business, with an authorized capital
stock of $10,000, $9,000 of which has
been subscribed and paid in, $800 in
cash and $8,200 in property.

Lansing—Tuttle-Scott, who conduct
a chain of shoe stores throughout
Michigan, have leased a store in the
Tussing building, and plan to open
a shop here about Sept. 10. The front
of the store is at present being re-
modeled to conform to the standard
appearance of all the Tuttle-Scott
stores.

North Branch—The North Branch
Oil & Gas Co. has been incorporated
to deal in gasoline, kerosene, lubri-
cating oils, auto supplies and acces-
sories, with an authorized capital
stock of $20,000, of which amount
$16,350 has been subscribed and paid
in, $345.88 in cash and $16,004.12 in
property.

Posen—The grain and potato ele-
vator belonging to the Martindale
Co., which was destroyed by fire a
few months ago, -has been rebuilt.
The building is 35 by 175 feet over
all, with a potato room 35 by 70 feet,
a main building 35 by 60 feet and a
flour shed 35 by 45 feet. The open-
ing was made the occasion for a gen-
eral house warming by the company
with dancing and other amusements.

Saginaw—~Purchase by the Saginaw
Co-operative Marketing Association
of the A. W. Wright office property
as a site for a grain elevator and a
co-operative marketing store has been
announced. The new owners are 144
farmers, who organized last January
as the Saginaw Co-operative Market-
ing Association. Converting of the
office building into a store and install-
ing machinery for cleaning and hand-
ling beans will be started at once.
Erection of a grain elevator is planned
for a later date.

Manufacturing Matters.

Detroit—The Ideal Valve Co. has
removed its business offices to How-
ell.

Perry—J. Clippert has sold his
bakery to Cecil Bishop, who has taken
possession.

Detroit—The Walker-Liberty Ma-
chine Co. has decreased its capital
stock from $40,000 to $20,000.

Grand Rapids—The H. M. Reynolds
Shingle Co. has increased its capital
stock from $400,000 to $600,000.

Escanaba—The Delta Milk Pro-
ducers Association has increased its
capital stock from $30,000 to $60,000.

Detroit—The Machon Pattern &
Manufacturing Co., 1731 16th street,
has decreased its capitalization from
$100,000 to $37,950.

Highland Park—The Rust-Proof
Products Co., 167 Moss avenue, has
been incorporated with an authorized
capital stock of $10,000, $2,500 of
which has been subscribed and paid
in in cash.

Alpena—The Gebhardt Morrow
Planing Mill Co. Jias bought the
McGillvary property, on Washington
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avenue, and will build at once a lum-
ber shed 32 by 100 feet. The planing
mill will also be rebuilt.

Battle Creek—The Michigan Pin &
Tag Co. has been incorporated with
an authorized capital stock of $10,000
preferred and 500 shares at $10 per
share, all of which has been subscrib-
ed and $1,500 paid in in cash.

St. Louis—The Par-Kar Coach Co.
has been incorporated to manufacture
and sell motor vehicles and parts,
with an authorized capital stock of
$60,000, all of which has been sub-
scribed and paid in in property.

Hillsdale—¢eorge Engelhardt, who
has conducted a bakery and restaurant
here for the past twenty-six years,
has sold his interests to William
Riehm and Kenneth May, who will
continue the business at the same loca-
tion.

Detroit—The Codde Brass & Alum-
inum Co., with business offices at
1006-7 Hammond building, has been
incorporated with an authorized cap-
ital stock of $30,000, of which amount
$15,000 has been subscribed and paid
in in cash.

Saginaw—Charles W. Henning &
Son, sausage manufacturer, etc., have
merged the business into a stock com-
pany under the style of Chas. W.
Henning & Sons, Inc., with an author-
ized capital stock of $80,000, of which
amount $75,000 has been subscribed
and $10,000 paid in in cash.

Iron River—The Cleveland Cliffs
Iron Co. has placed a small force of
men at work at the Spies mine. No
mining will be carried on at present,
but the shaft will be sunk deeper.
Shipping is in progress from the prop-
erty and it is likely that all of the ore
now in stock will be sent forward to
the docks.

Kipling—After being closed for
nearly two years the Cleveland-Cliffs
Co. has announced it will resume op-
erations of its iron furnace and chem-
ical plant here at full capacity by
Oct. 15 Repair work and getting
things in readiness for the opening
has been started. The plant will give
work to about 250 men.

Lansing—The Central Mill & Ware-
house Co., 331 East Michigan avenue,
has been incorporated to manufacture
and sell interior finish, sash, doors,
builders’ materials, etc., at wholesale
and retail, with an authorized capital
stock of $100,000, $52,000 of which has
been subscribed and paid in, $10,000
in cash and $42,000 in property.

Manistigue—The Thompson-Wells
Lumber Co. has purchased 2,000,000
feet of hemlock logs at Bowles Spur
near Ontonagon, from R. E. Ander-
son, Ontonagon, consideration, $18
per thousand feet, f. 0. b. cars. Saw-
yer-Goodwin Co., of Marinette, Wis.,
purchased Corwin & Anderson’s 1,-
500,000 feet of hemlock logs. These
logs are loaded on the Greenwood
branch on the White Pine mine ex-
tension of the St. Paul railroad. This
cleans out about all the available
hemlock logs in the North that were
put in last winter. As woodsmen are
scarce on account of so much road
building and the wages have gone
up, the price of hemlock logs will
probably be $20 to $22 per thousand
feet at point of loading.
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Essential Features of the Grocery
Staples.

Sugar—Refiners and the general
sugar trade are' holding back from
purchases of spot raw sugar and this
makes an easier feeling with some-
what lower values. Some of the sell-
ing comes from the commission hous-
es and looks like liquidation of long
accounts. It would take very little
buying by the spot houses to again
turn values up, according to trade
interests, but until this demand shows
easiness will probably be the program.
Local jobbers hold granulated at
T%c.

Tea—The demand continues fairly
active for whatever is procurable at
prices satisfactory to the buyer. While
trade has shown marked improvement
in the past two weeks, by comparison
with what had gone before, there has
been no real general buying movement.
The country trade has been ordering
in comparatively small lots but fre-
quently, and have not shown a dis-
position fio stock up much in advance
of actual requirements. It is con-
fidently expected, however, that by the
middle of next month, when ordinarily
trade starts up briskly for the fall sea-
son, a lively demand will set in and
continue with possibly increasing force
as the season advances, since buyers
quite generally seem to have awakened
to the fact that higher prices are in
store. Consumption is held to be now
running ahead of imports and spot
stocks are low, while replacement
costs are constantly rising, as indicat-
ed by the reports coming from all
primary markets.

Canned Fruits—The unsettled peach
market prevents buying.. Cheaper
goods are expected and because they
are believed to be in sight, jobbers
are holding off. Pineapple is firm and
active in all grades of sliced. Apples
are neglected. With ja large crop
buyers are afraid to freely contract
for large blocks for later delivery.

Canned Vegetables—The tomato
pack is now at its flush or near it and
until the season has more definitely
decided the production there is a dis-
position to postpone action. With
the larger pack, and the slow spot
movement, there is a greater tendency
toward accumulation than at any time
this season. Corn is featureless. Buy-
ing is not speculative nor being free-
ly'done but mostly to cover current
consumption. As there is a carry-
over of old pack, the only substantial
reserve in canned foods, the market
lacks the more favorable position of
other commodities. Peas are firm and
as contracts are completed it is being
discovered that there is only a mod-
erate supply of standards of full qual-
ity. While this is true of both sizes
it is most pronounced in gallons.

Canned Fish—Maine sardines are
both weak and irregularly quoted and
because the market has been on the
decline buying has slowed down. Fish
is more plentiful than at any time
this season and it is cheap, but can-
ners say they will not take advantage
of this phase of the situation as they
cannot afford to pack at present prices
except at a loss. All grades are easy
as there is little demand. California
imported sardines are quiet. Salmon
is not conspicuous this week because
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there is only a moderate spot demand
and a refusal to buy futures except
for some of the pet brands. Short
deliveries of Columbia fish make all
packs of that description firm and
sought. Shrimp is selling freely for
fall delivery with stocks now moving
from the South to fill orders. Crab
meat and lobster are wanted but hard
to find. Tuna fish is not active in a
large way.

Dried Fruits—The California Prune
& Apricot Growers’ Association an-
nounced its opening prices on 1922
prunes on Saturday to a more or less
vacant theater as the bulk of the trade
was away from business on Saturday
and over the holiday on Monday. A
7Y% bulk basis on 40-70s was named;
considerably higher than expected,
and generally above the level which
buyers had set as their limit for free
buying. The opening range on the
basis of f. 0. b. packing house was:
20-30s, packed in 25-pound boxes, 25c
and bulk basis on the smaller sizes
of “Sunsweet” brand at: 30-40s, 1lc;
40-50s, 8”c; 50-60s, 7%c; 60-70s, 7j"c;
70-80s, 6”7c; 80-90s, 6”7c; 90-100s,
6j"~c, on 100s-120s in 50-pound boxes
the price is 6¢c and on 120s and over,
Slic. “Growers” brand is J4c less
than “Sunsweet.” A discount of ARz
is allowed on f. o. b. orders, making
the net on 40-70s, 7j*c for f. o. b.
contract buyers. As many independ-
ent contracts have read “net associa-
tion opening” that figure prevails on
other packs also. Now the trade
knows where it stands as regards
prune values. The market has been
established by the packers but it will
take buyers to determine what will
follow. Saturday was a poor day to
determine what will occur as so many
buyers were absent, but enough ex-
pression of unfavorable opinion occur-
red to indicate there will likely be no
rush to buy California prunes, either
assocation or independent. From
present appearances the business to
be done during the balance of the
year will be comparatively light in
this market. OId prunes will be used
until they are exhausted and new
fruit will be taken in moderate quan-
tities on the chance of a second and
lower opening later on. There was
hope expressed that prunes would
open comparatively cheap and start
to move in a way that would add
strength to the market as the season
advances and incidentally higher
prices. While such possibility may
occur, traders think the odds are
against the packer. There were no
other developments of consequence in
dried fruits last week. All products
tend downward as weakness occur in
raisins, peaches and apricots. It is
plain to be seen that the buying trade
will not take hold of any product at
present prices and the universal
apathy of jobbers has caused the
packer to seek business at discounts
below the original opening prides.
That is true of all three products dnd
it is significant that even at the pres-
ent quotations buying strength has
not been shown. Of course, some of
the dullness has been due to the sum-
mer season, the week-end holidays
and the number of absentees from the
trade as well as to the delay in prune
prices. August is always adull month

.manufacturing costs.

but the indications all point to re-
stricted buying for some time to
come.

Sugar Syrups—All grades remain
steady while the movement is for fair
quantities at the going prices.

Condensed Milk—The evaporated
milk market shows a decided change
of front. Because of the light make
of some time past and the gradual
cleaning up of spot stocks, there is a
scarcity of offerings which makes it
difficult to pick up large blocks. Hold-
ers have firmer ideas and now usually,
demand $4 as a minimum. Even at
that figure it is difficult to locate
stocks. Some sections, like Michigan
for instance, report a scarcity of raw
milk greater than at any time in the
past four years. Fluid milk advances
on September, which will increase
Now that the
market is firmer buyers are more anx-
ious to trade but find few cheap offer-
ings. The market is also in better
shape on old blocks of condensed
milk.

Rice—The restricted movement of
new crop rice into the primary mar-
kets because of a delay in maturity
of the product and the limited
supplies of old rice both tend to give
strength to the market and offset the
dullness which has been the feature
for several weeks. Like other food
products rice is taken as it is needed
in small jobbing lots, which are ac-
quired for a definite purpose but out-
side of that class of trading there
is very little business passing. Quota-
tions are subject to very little change
as there is no particular pressure to
sell.

Nuts—Fresh fruits are unusually
plentiful and cheaper than in several
years, so it is natural for the grower
to stock them because of his ability
to sell out quickly. There is little call
for nuts and replenishing is not im-
portant. All nuts are quiet except
pecans which are in demand because
they are scarce. Other nuts are feat-
ureless.  Future buying continues
light.

Fruit Jars—Mason jars are prac-
tically out of the market and have
been for some weeks. The coal strike
and a local strike in the plant of Ball
Bros., at Muncie, have practically sus-
pended production for the time being.
Ideals are being received in limited
quantities. A local jobbing house re-
ceived a carload of Ideals one day this
week, but they were all sold before
night.

Review of the Produce Market.

Apples—Sweet Boughs, Wolf River
and Wealthy command 75c per bu.;
Strawberry apples being $1 per bu.

Bananas—6j~c per Ib.

Beets—80c per bu.

Butter—The market is higher, due
to dry and hot weather. Local job-
bers hold extra at 36c and fancy at
35c in 63 Ib. tubs; fancy in 30 Ib.
tubs; 37c; prints, 38c. They pay 18
for packing stock.

.Cabbage—60c per bu.

Carrots—T70c per bu.

Cauliflower—$2 per dozen heads.

Celery—35c per bunch; extra jum-
bo, 50c..

Cocoanuts—$7,50 per sack of 100.

5
Cucumbers—Home $1.25
per bu.

Eggs—The market is a little strong-
er and higher. Local jobbers pay
26¢ for candled, cases included.

Grapes—4 Ib. baskets sell by the
dozen as follows:

grown,

Wordens 275
Niagaras 300
De'.awares---------- N 350

Green Corn—25¢c per doz.

Green Onions—Silverskins, 25c per
doz. bunches.

Honey Dew Melons—$2 per crate
of 6to 8

Lemons—Sunkist have sustained a
sharp advance, due to the extremely
hot weather. They are now held as

follows:

300 size, perbox--------- $10.00

360 size, perbox--- -- 1000

270 size, per box--- ----— 10.00

240 size, perboX-------m-m-mmome 9.50
Lettuce—Leaf, 85c per bu.; head,

$1.50 per crate; lceberg from Califor-
nia, $5.75 per case.

Musk Melons—Home grown Osage,
$1.25 per bu. crate; Hoodoo, $1.75 per
crate; Gem baskets, 75c.

Onions—Home grown, $2 per 100
Ib. sack.

Oranges—Fancy Sunkist Valencias
are now held as follows:

100 $12.00
126 - -— 1200
150, 176 and 200 12.00
216 12.00
252 - 10.00
288 8.50
324 550

Choice, 50c per box less.

Parsley—50c per doz. bunches.

Peaches—Elbertas, $1.75; Prolifics
and Engles, $1.50; good canning varie-
ties, $1@1.25.

Pears—$1.25 per bu. for
Favorite and Bartletts.

Peppers—$1.25 per ba. for greed;
30c per doz. for red.

Pickling Stock—Cukes, 20c per 100;
white onions, $1.40 per 20 Ib. box.

Pieplant—$1.25 per bu. for home
grown.

Plums—Burbanks and Bradshaws,
$1.25 per bu.; Green Gages, $1@1.25.

Potatoes—Home grown, 75c per bu.
* Poultry—Local buyers pay as fol-
lows:
Light fowls 16¢c
Heavy fowls 19
Broilers, 3 Ib. and up; _23c
Broilers, 2 Ib. and under 16c
Cox and Stags _ 10c

Radishes—15¢c per doz. bunches.

Sweet Potatoes—Virginia command
$1.75 per hamper and $4.50 per bbl.

Tomatoes—T75¢c per bu.; 50c per Yz
bu.

Turnips—70c per bu.

Watermelons—20c for home grown.

Wax Beans—$1 per bu. for home
grown.

Clapp’s

The Mighty Has Fallen.

A few months ago Colfax Gibbs
was exhibiting $75,000 checks and
$100,000 bank balances. He was dis-
tributing automobiles, pianos and
talking machines among his friends
with great prodigality. Last month
he gave the City Treasurer a check
for $103.44 for taxes on his heavily
mortgaged residence in the East end.
The Treasurer has never beep able
to realizeton. the check.
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Stimulus of Recent Price Advances.
W ritten for the Tradesman.

Rising prices are a stimulus to
production when the advance begins,
and the duration of their stimulating
effect is limited only by the willing-
ness of consumers to buy in a rising
market. Obviously, the advance can-
not continue indefinitely, as price
levels tend always to outrun wage
levels, and eventually there is such
a wide gap between prices and pur-
chasing power that a readjustment is
necessary. The country is very fa-
miliar with these facts as a result of
its recent experiences. The duration
of the present upswing of prices will
depend on the activity, first, of dis-
tributors and, secondly, of consumers
in taking goods as "the market goes
higher. If they respond freely, a
substantial rise in prices and an ex-
pansion in the volume of business are
to be expected. If, on the other hand,
they offer resistance, only a moderate
rise in prices is in prospect.

As every one knows, prices may
rise because of a scarcity of materials
or because of a general boom in busi-
ness. In either case demand presses
hard upon supply. The scarcity of
coal, coke, iron, and steel has nat-
ura'ly been followed by a rise in the
prices of these products. The scarcity
of common labor has resulted in an
increase in wages In the iron and steel
-industries. These things do not mean
that the country is facing the begin-
ning of a trade boom, though such an
interpretation is being placed upon
them by some business men to whom
the wish for such a boom may pos-
sibly be father to the thought. The
output of the steel mills is down to
about 60 per cent, of their capacity,
compared with 75 per cent, in June.
Prices therefore have risen. Now if
the output, instead of declining, had
advanced, say, to 85 per cent, in this
interval and prices meanwhile had
also mounted, it would be correct to
refer to the movement as a vigorous
boom. Something like that may come,
as it has come before, but it has not
yet arrived. When the strikes are
settled and the car and fuel shortages
are relieved facts will be at hand on
which to form a judgment as to the
real nature of the upward trend of
prices. Conditions at present are too
disturbed and too irregular to justify
a final verdict-

Another factor to consider when an
effort is made to gauge the effects of
recent industrial developments and
price changes is the additional burdens
that they are going to throw upon the
consumer. No matter how the strikes
are settled the consumer must pay.
The idleness of over half a million coal
miners for nearly five months did not
enhance general purchasing power.
The higher prices for fuel that have re-
sulted are going to curtail the ability
of consumers to buy things other than
coal. Such things do not strengthen
the view that there will be a great
clamor for all sorts of goods in a
rapidly advancing market this fall. An-
other obstacle—and a very formidable
one—to general price inflation is dol-
lar wheat. Price inflation is rightly
regarded with misgivings in conserva-
tive business circles, but the tendency
to “view with alarm” appears to have
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little or no justification. Business
shou'd contniue to improve gradually
as it has been doing for the past year,
and the elimination of the disturbing
factors due to labor disputes will ac-
celerate the progress. The process of
correcting the maladjustments in
prices of different commodity groups,
which has been arrested by the present
exceptional conditions, may be ex-
pected eveentually to resume the even
tenor of its way.

While the public will have to pay
more for its coal this winter, there is
at least the prospect of reasonable
prices for foodstuffs. The ample yields
of wheat and corn point to an abun-
dance of bread and meat. Little at-
tetion has been paid to the Govern-
ment’s forecast for this year’s potato
crop, which ranks next in importance
to bread on the family table. The
August estimate of 440,000,000 bushels
is about 18 per cent, above the five-
year average for 1916-20. The per
capita production of four bushels thus
indicated has been exceeded only six
times in the last twenty-two years.
The large yield in prospect has de-
pressed prices. The price of hogs in
Chicago last week touched the lowest
point since February. These things
will tend to offset higher prices which
consumers must pay for fuel and other
commodities. On the other hand, the
discrepancies in the movements of
prices in different groups does not
augur well for economic stability.
Prices have been fluctuating in most
perverse fashion. Commodity groups
whose prices are below the general
level are not advancing as much as
others which are far above the aver-
age. William O. Scroggs.

Taypayer’s Judgment Has a Value.

The September income tax letter of
the Michigan Trust Company, now
being mailed to its clients, takes up
two topics that are of especial inter-
est to investors and manufacturers.
It defines, by example, the differences
between exchange of property for
other property, which is not taxable,
and the sale and re-purchase of prop-
erty, which is subject to tax.

Light is thrown upon a frequent
point of controversy, depreciation of
property. The rigid percentage which
a strict rule would allow may be
varied as illustrated. Attention is
called to the fact that a uniform rate
of depreciation is not fair to the tax-
payer, as depreciation depends upon
the amount of use given to deprecia-
ble property. Correction may be
made for periods of extraordinary
stress. In the year 1917 and 1918,
when the tax rates were the highest,
plant? suffered extraordinary depre-
ciation when operating overtime, or
under an overload, or were being used
for some purpose for which they
were not adapted.

In simmering down the results, the
tax accountants of the Michigan
Trust Company take the position that
the rate of depreciation should be in
accordance with a reasonably consist-
vent plan (not necessarily a uniform
rate) and should be based upon the
taxpayer’s best judgment and exper-
ience.

The more you disappoint the more
your disappointment.
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Wool Consumption and Woolens.
Sales of East Indian wools at auction
in London during the past week were
without especial feature, no marked
change in prices being noted. Aside
from this, cables from abroad show
the closing of the agreement under
which the British-Australian Wool
Realization Association will buy Aus-
tralian cross-bred stocks. This is in
furtherance of the plan to prevent a
break in prices of cross-bred wools, by
restricting the amounts to be offered.
Prices of domestic wools show a ten-
dency to rise, without any large
amount of sales. On Thursday the
Census Bureau issued its report on
wool consumption in domestic mills
during June. A decided drawback to
its value is in the fact that the report
does not include data from the Ameri-
can Woolen Company, the largest fac-
tor in the trade, and some other mills.
As it is, the wool reported used
amounted to 52,620,985 pounds grease
equivalent as against 52,533,091 pounds
for May. In June, 1921, the amount
was 47,103,000 pounds. Carpet wools
accounted for 9,583,915 pounds; fine
wool, 9,044,055 pounds; half-blood, 5,-
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510,160 pounds; three-eights, 7,638,986
pounds;  quarter-blood, 10,503,495
pounds, and low, or Lincoln, 1,285596
pounds. Of the total wool used, 61.1
per cent, was domestic.

The goods market is running about
the course that wvas expected. The
American Company succeeded in get-
ting a large share of the Spring or-
ders, but a number of the smaller con-
cerns, particularly those making spe-
cialties, have also done fairly well.
Most of the demand has been for the
cheaper woolen fabrics, but some ten-
dency is manifest toward the btter
kind of serges. Clothing manufactur-
ers have been getting a fair response
from the retailers and expect re-orders
in due course. The forthcoming con-
vention and exhibition for the National
Association of Retail Clothiers, sche-
duled to open this week, is likely to be
a decided help to business despite the
lateness of the date. Dress goods
openings should occur within the next
ten days. Meanwhile, certain Fall
fabrics are selling extremely well. A
shift to better buying of women’s wear
is expected this week.

OF QUALITY

ily White

“The Flour the Best Cooks Use'*

Bakes Delicious
Breads

All that you hope for in a good

flour you will find in Lily
Flour.

hite
It bakes delicious bread

—Dbread that is fine of texture,
light, very tasty and wholesome.

HOW TO MAKE
MILK BREAD

3 quarts of Lily White Flour,
3 pints of lukewarm milk,
1 ‘cake of Fleischmann’s
yeast. Set in morning in
warm place and rise_ until
light. "3 teaspogns_ of salt
1" tablespoon of ingar,
tablespoon of melted butter
or lard. Mix with_lily
White Flour_ untjl stiff,’ or
from 20 to 25 minutes. Set
in warm place and let rise
until light. Make in loaves
and work each loaf from six
to eight minutes. Set in
warm~ place until light.
When light take warm milk
and sugar and put over top.
Keep good fire and bake
slow one hour and when
baked wash over again to
make nice smooth™ brown
crust.

Bread baked of Lily White Flour
is good bread and good to eat.

Reason» why you should use

Lily W hite

REASON No. 2

Made o/ America’s Finest

Wheat

This grain is Michigan Red Winter—
the best flavored wheat grown in
America—properl
choicest grades o :
is thoroughly washed, cleaned five
times and scoured three times before
oing to the rolls for the first break.
hus every particle of dirt is elim-

blended “with the
hard. The wheat

Look for the inated from the grain and doesnt get

ROWENA into the flour or Interfere in any wa
with the color or flavor of the bread.

trade-mark

on the sack Ask Your Grocer for LILY WHITE

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN

ttMillers for Sixty Years** #

Ads like these are being run regularly and continuously In

the principal papers throughout Michigan.

You will profit

by_carr){ing Lily White Flour in stock at all times, thereby

bein
ing 90 R

aced in position to s
create for Lily White

ngalply the demand we are "help-

our.
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Time To Throw Grocery Business
Into High Speed.

The grocery markets of*the summer
season remind one of the man who
bought his first automobile. The par-
allel is accurate and, what is more, it
is true. He drove his car from June
until labor day, using only first and
second speeds because he did not
know much about the mechanism of a
car and he did not know that he had
a third, gear. On labor day a friend
with the same make took a drive and
was surprised at the lack of speed of
his neighbor’s car. When the owner
discovered the third speed he spent the
remainder of the season in fear of
violating the speed laws.

Isnt it about the same with the gro-
cery trade? Early in the summer the
market was thrown info second speed,
and there it remained until the dog-
days of August, when even first speed
was tried by the timid, the conserva-
tive and the cautious. Now it is time
to shift into* “high” and make better
progress. The mileage, as shown by
the monthly reports of mercantile
houses in the grocery trade, taking
them by and large, the jobber and the
broker, show that 1922 so far has not
been up to expectations. The last
quarter of the year allows the oppor-
tunity to even up the record of the
season. Third speed will do it—not
with a disregard for sane and prudent
driving, recklessness or a failure to
consider sharp turns blind roads or
other pitfalls.

There is ample opportunity to speed
up without endangering any one. The
road is straight ahead and familiar
enough to all to be traveled without a
guide book. The grocery trade,is a ve-
hicle which is able to make a good
showing if intelligent hands handle the
steering wheel and the speed levers.
It is time to throw the grocery busi-
ness into high speed. Every one will
profit and months like August will be
forgotten like the punctures and the
tribulations of a motorist who has suc-
ceeded in striking a good road after
a long'and hard detour.

The canvass of the grocery trade as
to the fall outlook made recently by
the Tradesman has since been more
than confirmed in its findings by other
publications devoted to this field, and
by the forecast of prominent figures in
the trade. There is returning confidence
in the future with every indication
pointing to better business.

The coal and rail strikes no longer
cast their deep shadow of uncertainty;
industrial conditions are improving
and, as a result, a broader field of buy-
ing is expected. Too much has the
market been affected by minimum lot
purchases, by hand to mouth buying.

While optimistic and hopeful no one
expects immediately to see a violent
swing toward war-time activity. That
is too much to anticipate and accord-
ing to many, not justified by world-
wide market conditions. Heavy ad-
vance buying on the basis of prices
now prevailing is considered in the na-
ture of a speculation. In canned foods
and dried fruits the jobber still re-
gards the market as unsettled, but he
has entered the fall with bare shelves
and with smaller stocks under con-
tract than in many past seasons.

At the first sign of retail buying ac-
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tivity he will be forced to increase his
holdings, and it is in this phase of
the situation that distributors think
the market is basicly sound. So far
there has been little competition to
buy and little incentive to stock up for
the future.

Thinks Sugar Supply Ample.

Available supplies of sugar appear
to be more than sufficient to cover
our requirements until the new crop is
ready for market, declares the Fed-
eral Sugar Refining Company in its
review of the industry. This state-
ment is based on the statistics of
past years, although it is generally
known that available supplies are not
as large as they were last year. The
firm opinion of values held by Cuban
sugar sellers is due to the much dis-
cussed favorable statistical position,
although, points out Federal, to what
extent the recent advances have al-
ready discounted this position is dif-
ficult to tell.

Cuban interests are naturally dis-
turbed at the action of the United
States Senate in increasing the duty
on Cuban sugar to 1.84c, reports Fed-
eral’s representative on the island.
They have been agitating for months
for a rebate on the 1.60c duty, or at
least some reduction in what is con-
sidered an imposition.

The Federal estimate of Cuba’s crop
this year continues to rise, it now
being placed at 3,961,000 tons. The
184 centrals which have closed down
show an outturn of 25,587,380 bags,
as compared with the original esti-
mates of 23127,000 bags. This in-
crease of 2460|1380 bags, or about
10.63 per cent, would indicate the high
total of the latest estimate.

Central “Delicias,” which has been
breaking all its own previous records
and all records anywhere, has cele-
brated the completion of its millionth
bag and still continues to grind.
Weather conditions so far this sum-
mer have given no great cause for
complaint, reports Federal’s corres-
pondent. Rains have been occurring
in moderation throughout the island
and more is needed, particularly in
some sections.

A total of 4,427,994 tons of sugar
has so far this year been exported
from Cuba, as compared with less
than half, or 2102394 tons, in the
corresponding period last year. Of
these totals 3,334,203 tons went to the
United States this year and 1,784,360
tons last year. For the week ended
August 26 only 59,550 tons left Cuban
shipping ports, as compared with
100,119 tons in the corresponding
week of 1921.

Czecho-Slovakia’s beet sugar condi-
tions are splendid, reports Federal’s
European correspondent.  Copious
rains have occurred and have been
followed by favorable dry weather.
The fields are in excellent condition
and while the weight and quality of
the roots show some backwardness,
as compared with last year, fine
weather will remedy this very quick-
ly. Market conditions are, however,
deplorable, owing to exchange fluc-
tuations. Old crop sugars have been
sold out. The total stocks of refined
at the end of July amounted to only
35000 tons, and this quantity will
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hardly be sufficient to provide for
home consumption until the end of
September. New sugar will become
available in the first half of October.

Supplying the Public Demand.

It is not always possible for the
merchandise buyer to anticipate the
requirements of his trade on certain
articles—especially as to new products.

7

As a guide to the buyer many stores
supply their sales force with small
pads of paper on which they make
note of each call for articles not in
stock and the name and address of
customer. At the end of the week or
month the buyer can go over these
slips and where the demand has been
sufficient to warrant, he can place an
order for the article.

PLAIN TALKS
ABOUT
STREET CAR
SERVICE

Fruits of Service

Your street car company does more
than carry passengers.

It adds millions of dollars to the value

of property.

It adds growth and expansion to com-
munity development.

It is of inestimable value to the school

system.

It assists merchants in building-up
the retail interests of the city.

It is a force for the development of
suburban property.

It aids the manufacturer and the
worker in bringing*them back and forth
from the factory to home.

It gives employment to 550 people
day in and day out.

Your

make this service possible.
want to improve it.
The more rides we

are mutual.

patronage has helped to

We
Our interests

get from you the better service you -«
will help us to render.

Grand Rapids Railway Co.



NO ALARMING‘INFLATION.

While it is frequently taken for
granted that the recent wage in-
creases will mean further advances in
prices in certain basic commodities,
this is not a matter of certainty by
any means. In the first place the in-
crease of wages in the steel industry
came after steel prices had already
advanced. The same is true in the
case of the higher wages paid in the
coal mines. Moreover, the higher
wages paid to the coal miners in the
Connellsville region are for the pur-
pose of bringing the strikers back to
work and of increasing the output of
coal. The past week has shown an in-
crease of pearly a third in the pro-
duction of soft coal, and. prices have
tended to soften rather than to go
higher. So far as it goes, this does
not offer any prospect of serious in-
flation.

Wholesale prices at the end of July,
according to the new index of the
Bureau of Labor Statistics, were 12
per cent, higher than they were last
January, when the low point in the
recent downward swing was reached.
An advance of this extent in seven
months looks somewhat like inflation,
but when the price movement of the
past eighteen months is taken into
account there is really very little cause
for alarm. The price level in July, in
spite of this increase was no higher
than in March, 1921, and was still 37
per cent, below the peak, reached in
May, 1920. To return to the 1920
peak, prices would have to advance
over 52 per cent.
the average advance since the begin-
ning of 1922 would have to be main-
tained for three years. It must be
borne in mind, however, that most of
the advance during the current year
is to be attributed to the rise in the
price of fuel and steel, and that these
advances in turn have been due to a
scarcity that is only temporary. Even
if we should have a return of inflation,
no one expects it to bring prices back
to the 1920 peak any more than any
one expected prices when they were
declining to drop directly back to the
pre-war level.

If a pre-war level should be realized,
it would come about probably in the
same way that prices returned to such
a level after the Civil War; that is by
a gradual sagging during several dec-
ade?, with occasional short advances.
Those who look for a repetition of the
downward swing that reached its end
in 1896 are inclined to regard the
present upturn as only a short inter-
ruption in the major movement.

There is reason to believe that this
talk; of inflation, whether from an
optimistic or pessimistic viewpoint,
will not be conducive to the peace of
mind of wage earners. Available sta-
tistics point to stability of living costs,
while wage? show some tendency to
advhnce. Unemployment is .also no
longer a problem, and there is talk
of labor scarcity™ The outlook for the
wale earner, therefore, seems to be
very fair. It is just at times like
theie, however, that labor is most
likely to show signs of.growing rest-
lessness. Strikes were hot giving the
coufitry much trouble while there

To accomplish this.
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post-war boom of 1919-20 they came
thick and fast. And so it happens
that the recent improvement in busi-
ness has made labor “feel its oats”
once more. There has been a deter-
mined effort in some quarters for more
than a year to stage an inflation of
prices, and many of those who were
clamoring loudfest for prices to go up
were also clamoring for wages to come
down. The inflationists have thus
played directly into the hands of the
labor agitators and have helped them
pave the way for the present unrest.

FARMERS AND THE STRIKES.
The rail and coal strikes can hardly
serve to cement the alleged bonds of
friendship between the farmers and
labor. Such a bond has always ex-
isted mainly in the imagination of
certain self-styled “liberals/ anyway.
In the Northwestern States, it is true,
farmers and labor have formed local
alliances on radical economic pro-
grammes like that of the Non-
Partisan League, but such alliances
have not been altogether natural, and
it has required strenuous efforts on
the part of the leaders of the two
groups to maintain harmony. In the
last few weeks these Northwestern
farmers have faced the possibility of
going through one of their rigorous
winters without fuel, because of the
tactics of a few labor leaders to the
Eastward. On the Dakota prairies
there is no substitute for coal, and it
has to be brought long distances. The
wagons which haul the wheat to the
elevator are accustomed to return to
the farm at this time of the year
loaded with coal, but they are coming
back empty. In other sections, where
perishable products are raised in
large quantity, farmers are suffering
heavy losses on account of the rail
and coal strikes, as lack of transporta-
tion facilities are causing fruits and
vegetables to rot on the ground.
These things will not contribute to
the strength of a farmer-labor alliance.

WHEAT EXPORT.

One factor contributing to the low
price of wheat, in spite of the short
harvests in some parts of Western
Europe, and the prospective heavy
demand from this region, is the large
yield in Western Canada. Conditions
there have been equally as favorable
as in our own Northwest, where a
bumper crop of spring wheat has just
been harvested. The Canadian yield
will approximate the record crop of
1915. As this wheat is partially re-
stricted from admission to-the United
States by the emergency tariff, a
larger proportion of it will be exported
overseas, where it will compete with
American wheat in foreign markets.
This has resulted in much irregular-
ity in the buying of American wheat
for export, and traders have found it
difficult to interpret the vagaries in
the foreign market. Recent low prices
appear not to have stimulated de-
mand, and while it is believed that
Europe will eventually need practical-
ly all of our exportable surplus, traders
are unable at present to forecast the
course of foreign business. The slump
in the foreign exchanges following the
impasse in the reparations negotia-

were three or four million men'out® tions has also proved a deterrent for

of work a year or so ago, but In the;

ikne being to European buying.
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SOME CURRENCY CONTRASTS.

The slump in marks, and with it
the sympathetic decline in the French,
Belgian and Italian exchanges, took
place in the same week in which the
value of Czechoslovakian currency
moved up to a record high price.
Within the last year marks have de-
clined 96 per cent., while the Czecho-
slovak crown has advanced 216 per
cent. The two movements are not
wholly unconnected, for there has
been considerable buying of Czech
currency by Germans, who are trans-
ferring their funds to other countries,
thereby creating the financial phe-
nomenon frequently referred to as
“the flight of the mark.” As this
process involves the selling of marks
and the purchase of foreign moneys,
it tends naturally to depress the value
of the former and to enhance that of
the latter.

This, however, does not tell the
whole story, so far as Czechosovakia
is concerned. That country refused to
follow its neighbors and print more
paper money when its neighbors were
allowing inflation to run its course
unimpeded. Owing to the temporary
handicap of having a currency of rela-
tively high value, its ministers were
subjected to great pressure from the
inflationist elements in the country,
and showed commendable courage in
resisting. They not only kept the
note circulation practically unchanged
but they were able to balance their
budget and to come through the last
fiscal year wiith a surplus. The min-
istry is still being beseiged by the
cheap money proponents with pleas
to put an end to the appreciation of
the national currency, on the ground
that it is injuring the export trade,
notwithstanding the fact that Czecho-
slovakia an 1921 had a favorable trade
balance of nearly 5,000,000,000 crowns.
Part of this balance, however, was due
to a loan made by that country to
Austria, and the heavy export sur-
plus may prove to be temporary.
Nevertheless, the experience of this
new country will afford little comfort
to the friends of cheap money.

COUNTRY BANK RATES.

The approaching appointment of a
“dirt farmer” to the Federal Reserve
Board, ostensibly to secure better rep-
resentation for agricultural interests
when banking policies are formulated,
directs attention to one fact with re-
gard to which the political critics of
the Reserve Board have been strange-
ly silent. About the only way in
which the board is expected by these
critics to assist agriculture is to pro-
vide a lower rate on discounted farm
paper. The board itself does not fix
the rates; that is a function for each
of the twelve Reserve banks. The
farm bloc, however, appears to act
on the assumption that the board can
in some way bring such pressure as
may be needed on the regional banks,
and by having a farm representative
on this body agricultural interests will
benefit. In the farming districts the
rediscount rates charged by the Re-
serve banks are 4y2 per cent. Coun-
try banks, however, are lending to
farmers at from 7 to 8 per cent, and
therefore derive a good profit from
their rediscounting operations. Re-

September 6, 1922

cent reductions in the rates of the
Reserve banks have not been accom-
panied by correspondingly lower
rates on the part of the country
banks, and it is yet to be demonstrated
that further reductions by the region-
al institutions will bring any direct
benefit to the farmers. The politicians
are attacking the problem at the wrong
end.

THE POPE’S AUTOMOBILE.

No wonder the Italian authorities
were a bit embarrassed in assigning a
license number to the Pope’s motor
car. No pope ever had an automobile
before; nothing belonging to the oc-
cupant of St. Peter’s had ever forced
itself so determinedly into the pur-
view of the civil authorities of Rome.
That car left Milan an ordinary ma-
chine; now it has an international
significance.

With true Italian finesse the inspired
issuer of licenses listed the Pope’s car
among the automobiles belonging to
the diplomatic corps. Obviously there
would have been trouble, perhaps an
“incident,” if it had been licensed as
belonging to a subject of the King. So
the Pope’s car is credited as to a for-
eign state or monarch. So far so good.
But Pius XI is energetic, devoted to
mountain climbing. A long road
stretches from the Vatican to the Alps.
The good car that his devoted Milan-
ese sent him may never break a record,
but it might break a tradition. At the
time of his election it was said that the
new Pope favored a rapprochement
with the Quirinal, and certain occur-
rences then and since lend color to
that view. Perhaps the time will soon
come when the Pope need no longer
be the “Prisoner of the Vatican,” but
instead will be free to seek the solace
of rural scenes after a day’s hard work
in the palace.

HIGHER PRODUCTION COSTS.

An important factor to be considered
in connection with the ultimate out-
come of the coal strike is the possible
effect on prices and general purchasing
power. It is quite evident that the
higher cost of coal, which is regarded
as one inevitable result, will mean
higher production costs for other com-
modities and therefore higher prices
to the consumer. At the same time
the consumer will have to pay more
for his household fuel and his capacity
for buying other commodities will be
reduced correspondingly. He is not
likely to economize on his coal bin in
order to buy more dry goods. In the
larger cities, where the great body of
consumers live in steam-heated apart-
ments, the higher cost of coal will not
directly affect their purchasing power.
The burden in such cases will fall upon
the landlords, but the latter may shift
it back in part on their tenants. This
may be done in various ways with
which tenants and landlords are fa-
miliar, “but especially by maintaining
rents at present high levels. Although
there has been some expectation that
rents would go lower this fall, the coal
strike may contribute to check reduc-
tions.

No merchant wants an upstart
clerk, but he does want one who will
start up the instant a customer is
sighted.
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H. LEONARD & SONS

Importers and Manufacturers” Agents

Polychrome Book Ends
ruit Bowls and
Candle Sticks

Dressed and Undressed
DoUs, al al
ing” and CeIIuI0|d oIIs

MOTHER GOOSE
NURERY RAIMES

Pamtmg# Juvenlle

Drun Musical Toys

A. Nested and
Bqulng Blocks

Ebony and French
Ivory” Military Sets

Mirrors—Nickel Standin
Leather Goods and Hand Mirors 0

in Ebony and lvory

WE SHOW APPROPRIATE
AND POPULAR PRICED

Christmas Gifts of Character

Grand Rapids, Michigan

Papetries and Stationary
25c to $2.00

For aProfitable Turnover

The new goods, BOTH IMPORTED AND DOMESTIC, are offered
at prices that instantly show that they will be profitable and quick
sellers, and on all the lines the prices are lower than they have been
in years.

We are sure that we could interest you as we have every merchant
who has visited us this season’, as some of the largest and most im-
portant buyers in MICHIGAN have been and report GREAT PROS-
PECTS for the Toy and Useful Holiday Trade.

The West Michigan State Fair
Is September 18-22

And we feel free to ask buyers to come in then, or before to select
your line of HOLIDAY TOYS—Dolls, Games and Useful Fancy
Goods for CHRISTMAS. Drop us a card in advance and we will
arrange for any one of our FIFTEEN SALESMEN you desire to
wait upon you.

Every merchant must get away some time to do important business
and it is impossible to pick these lines up as wisely as by coming in per-
son. We also sell by Catalog and will be pleased to send it on request.
We give Holiday Dating—Nov. 1st less 2 per cent cash in ten days,
due net Jan. 1st, 1923, on orders for Holiday Goods.

N| kel and Ivory Brass and Nickel
Shaving Sets Smoke Sets

Alarm, Ivory, Mahogany,
Mantle and “Wall ClocKs

Dinnerware—Plain and Dec-
orated Patterns, Imported
and Domestic

Jardineers—Brass_and Crock-
ery, Plain and Fancy Styles

Baking Dishes
in Nickel Frames

i . Silverware
in Plain and Fancy Patterns
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Building Successful Footwear Business
in General Store.

It.is our aim to open the season with
a fairly representative line of the dif-
ferent kind|s of shoes that indications
'hold out as specially desirable. But
in selecting these lines we try to buy
as small quantities as possible, with
the idea of filling in the best selling
numbers as the season comes on and
we find what styles are moving.

In a community where one must
take care of all classes we have de-
cided that it is not the best policy t6
buy from but one factory. The lower
grades and consequently lower priced
shoes are selected from a factory
specializing in that class of goods.
The higher grades are selected from a
factory making nothing but high grade
goods and we select the popular priced
goods from a third factory. But when
we have selected these three lines we
do not buy from every Tom, Dick
and Harry that comes along. There
are too many good shoe lines on the
market for any store to carry all of
them and you might just as well draw
the line first as last. Every shoe sales-
man that comes into the store has a
strong argument to convince you that
his line is almost indispensable and
we must remember at such times that
there are something like 1,300 just
such lines on the market and if we
try to buy all of them we will soon
have a stock of odds and ends and a
line of nothing.

Stock Keeping.

In placing shoes in stock we place
the sizes together regardless of the
style or price of the shoe.

First we divide them in three differ-
ent sections®—the high shoes, the low
shoes and the white. The tennis shoes
are also kept in a section by them-
selves. So are, of course, the rubbers
and the boudoir slippers.

In the section of high shoes we be-
gin by placing all of the largest sizes
together. As we carry women’s and
children’s shoes only, our largest size
is number 9. When these are all in
the shelf, we follow up with number
8y2, then with number 8 and so on
until we get down to the infants’ sizes.

The low shoes are handled the same
way. All the women’s shoes are pHt
in stock in rotation as to the sizes and
that is followed by the misses’ and
children’s in the same order. The
same with the white shoes.

Stock Card as Aid.

Keeping the stock in this manner it
is a little more difficult to know at a
glance just what kind of shoes you
have full lines of and hence it is a
little harder to buy additional sizes to
fill in stock during the season. This
can easily be overcome by a stock card
and in a very few minutes a clerk with
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the assistance of another one can take
inventory of numbers on hand.
Helps Keep Stock Clean.

It is in the selling where the great
advantage of this arrangepient comes
in. When | am looking for a size 5
shoe for the customer, every shoe in
stock of size 5 is in one space, the new
styles, the old styles, the fast sellers
and the slow sellers all together. You
can readily see that the slow seller, the
pair that must be pushed, is right in
front of my nose and | cannot help
seeing it and bring it out if there is a
possibility of selling it. | might say,
in case there are some merchants here
who also carry other lines, that we
carry several other lines the same way,
as corsets, for instance.

W have a number of rubber stamps
made with which to mark on the right
hand edge of the box front the par-
ticular style of shoe it contains. For
instance, here is a box on which is
marked Black Kid—Lace Boot—Rub-
ber Heel. These stamps can be made
up by any stamp company at a very
little cost and can be kept with an ink
pad in a small box in the shoe,depart-
ment.

- Display.

As we carry many lines—ours is a
general dry goods store—we have not
always room in the window for shoes,
but every little while we have a shoe
window display. With ready-to-wear,
and frequently with other merchandise,
we set a row of shoes along the front
edge of the window. We take a sheet
of white paper on the lower end of
which w6 mark the sizes the shoe
comes in and the price, and place the

Aoswer to our Slogan—
B t ? 17 17
o £ /e Hz* Hz«

4-E’S
(FOR EASE)

W ear
Rouge Rex
Shoes

We received a number of good ans-
wers to our Slogan. Do you know
Mr. Dealer Rouge Rex Shoes are the
jnly shoes to be had which are made
of grain cordovan. Look over our
spring line when our salesman calls.

HIRTH-KRAUSE CO.
Shoe Manfr. and Tanners

GRAND RAPIDS, MICHIGAN
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shoe on the paper. This shows the
shoe off to good advantage and gives
the customer a lot of information
about the shoe.

When a new style comes in or when
there is some shoe we want to call
special attention to, we very often set
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SPRAB SRNIBAT "
IN' STOCK |
\3femeOale

i Black Kid, Flexible McKay, Stock
1 N0.500. Price SI.80, Terms
| 3-10. Net30 days.Write for
| pamphlet showing other
I In-Stock Comfort numbers

Herold-Berfsch Shoes Are
Building

Satisfied Customers for Over
3000 Dealers

r 1 "HINIC over in your mind the firms you once did business

with, who are no longer in existence. There are any num-
ber of thelm. The average business is short lived. They come
and go.

Then remember this, that Herold-Bertsch has been making shoes
for over 25 years. Here is a business which has grown steadily,
weathering all the ups and downs of business through a quarter
century, adding year by year to its number of dealers.

We have dealers who sold Herold-Bertsch shoes the first year
they were made— and are still selling them. In homes beyond
estimate “H-B” has become a household word for shoe quality
— father, son and grandson all wear Herold-Bertsch shoes.

Over 25 years of successful manufacture and growth is your assurance that you are
dealing with a sound, substantial house, which MUST be giving unusual values to
show a quarter century of steady growth.

Herold-Bertsch Shoe Co.

Manufacturers of Serviceable Footwear

11-13-15 Commerce Aye. GRAND RAPIDS, MICH.

Last
~ RAMONA
To
See
KEITH Big Time VAUDEVILLE

JEAN SOUTHERN & CO.
STAR OF STAGE AND SCREEN
“GIRLS WILL BE BOYS”

JIMMY CASSON & FRED KLEM
“SONGS, MIRTH AND MELODY”

ZECH AND RANDOLPH
“GROOMING THE GROOM”

DOYLE AND ELAINE
“A STUDY IN TAN”

JOSSELYN G. TURNER

THE LA RAYS
‘AT THE GOLF CLUB’

ANNA VIVIAN & CO.
“HUNTING”
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one shoe out on the counter in the
front or any other part of the store.
Handling Odds and Ends.

Of odds and ends we take the right
shoe only and put a pin tag through
the side and on this we mark the size
and the price and! set it out on a bar-
gain table. As a mating number we
mark them with a letter. For instance,
if there are three pairs of sizes 5 we
mark one pair A and the othr B and
the third C and then we mark the same
number and letter on the box and put
it on the shelf in the “close-out” sec-
tion. In this manner the shoes take
only half as much room on the bar-
gain table. The right shoe is out for
showing and fitting and when the sale
is made we know just where to look
for the mate.

Advertising.

In advertising shoes we follow very
much the same lines that we do in
other departments. We talk more
about the shoes than about the price.
Special stress is laid on the fact that
the customer might be fitted, that we
have shoes for the fat and shoes for
the lean, shoes for the bunion foot and
shoes for long and narrow ones as
well.  Only the number, a brief outline
and the price are given. In other
advertisements, especially at the close
of the season or when bargains are to
be had we.play up the prjce argument.

Selling.

When a customer comes in to the
Itasca shoe department, she is asked
to take a seat and her foot is measured
as to the length and width. Then, and
not until then, do we enquire about
what style of shoe she may wish to be
shown. Never, under ordinary condi-
tions do we ask her what sizes she
wears. If she volunteers the informa-
tion that she wears a 5 we cautiously
suggest that as different factories use
different systems of measuring it is not
possible to tell what size is required
unless the foot is measured by a stick
that corresponds to the factory system
of the brands we carry in stock.

To further illustrate this fact we use
a “Ritz” measuring stick that shows
two systems, the Standard and the
Custom. There is just one size differ-
eence between these systems, a 50n a
Standard being a 6 on the Custom.
When we have measured the foot, the
trying-on process begins and we do
not hesitate to suggest to a customer
in an advisory manner what kind and
style of shoe would best dress her foot.

Customer Is Favorably Impressed.

You know, of course( just about
how far we can go with this educa-
tional method but it is true that we are
getting much business from the fact
that customers who have not been
given this kind of service are coming
back to us in order to get the kind of
shoe that they ought to have. The
very fact that we measure the foot
both ways, make some remark about
the narrow foot, the high instep, the
narrow heel, the length of the toe from
the joint, etc., leaves the impression
that we know something about fitting
a shoe.

For the purposes of illustration, we
have in the department a skeleton of
a human foot in order to show just
why a shoe should be long enough or
wide enough or any other particular
about fitting. This skeleton is kept m
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a box cover that is just a little too

short for the bones for the purpose of

showing the effect of walking in a

shoe that is not long enough.

Little Courtesies That Count
Much.

If the customer has on a shoe with
buttons off or the tips are off from the
laces we make it a point to replace
them. For this we do not make any
charge. It is part of the shoe service
that we try to render.

Occasionally a customer comes in
and wants a certain style of shoe that
we do not have in stock. We carry
Women’s and children’s only and some-
times a mother comes in and wants
what is strictly a boy’s shoe. Rather
than sell a shoe that is really made
for a girl and that would not be heavy
enough to give satisfactory wear, we
never hesitate to tell them that they
had better go down to one of the
clothing stores where they will find the
kind they really want. We do the
same in any other case where we do
not have the shoe in stock if we
know that one of the other stores has
the article wanted by the customer.
We believe it is good business be-
cause the customer will have full con-
fidence in us to give them service first
and to look out for their interest.

When the shoe is sold we wrap up
the shoe and keep the box, which we
put back on the'shelf upside down.
This keeps the shelf full and if the
shoe is returned for any reason we
have the original box. to put it back in,
keeping the stock looking clean at all
times.

Before wrapping up the shoe the
style number, size and price are en-

For

BOYS BETTER SCHOOL SHOES

Longwear Chrome soles

NATURE
8103—Boys’, 2%-6 D

Genuine chrome tanned sole
Specially treated by our own process.
Will outwear two pairs of oak soles.
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tered in a book kept for that purpose.
This leaves a valuable record that
copies in handy. C. C. Peterson.

When Profits Go Out of the Front
Door.

The crime wave, of which the daily
papers have so much to say, is by no
means confined to murders, robberies
and deeds of violence. It manifests
itself in a variety of subtle ways, and
to the criminologist or the student of
social conditions it affords an interest-
ing study in group psychology. To
the business man, and particularly the
merchant, however, it presents cer-
tain practical aspects which are es-
pecially important.

From various sections of the coun-
try come an increasing number of re-
ports of thefts of money and merchan-
dise, the value of the property taken
in some cases amounting to consider-
able. Many ingenious and clever
tricks have been employed to outwit
merchants and only too often they
have succeeded. In one city daring
young men impersonated drivers for
a delivery company handling the busi-
ness of many downtown merchants
and got away with incredible quan-
tities of valuable merchandise before
complaints from customers began to
pour in in such numbers that the sys-
tem was exposed. Another group of
clever thieves work the small outside
stores in pairs, one holding the atten-
tion of whoever happens to be in
charge while the other makes a get-
away with two or three pairs of shoes.

While the amount of loss suffered
by any single merchant through
depredations of this kind may not be

Copyrighted

Goodyear Welts
Cocoa Brown Side
Half Wingfoot Heels
Special Leather Heel Stay
Lined Tongue

8133—Youths’, 12%-2 D
8153—L. Men’s, 9-12 D

leather.

U

staggering, the total for the entire
country, even in a week, is tremendous.
Moreover, few merchants can afford
the loss of even a few pairs of shoes
or a few dollars from the cash register
which at the very least mean the sacri-
fice of profits on many sales. Mer-
chants should, therefore, be especially
alert to prevent leaks of this kind and
should endeavor to systematize their
methods to make them impossible.
They should co-operate with one an-
other through their local associations
and enlist the aid of the various bodies
of retail merchants, Chambers of Com-
merce and other organizations, besides
securing the most complete protection
possible from police officials.

It is to be regretted that in times
like these, when the jazz spirit and the
weakening of moral fiber which fol-
lowed in the wake of the war, seem to
have undermined the old-fashioned
virtues, not even the sales force can
always be held above suspicion. Here
again it behooves the careful merchant
to protect himself in every way against
the possibility of loss, to be particularly
watchful in the case of the extra help
employed on Saturdays, during sales
and at other times when the fact that
the store is exceptionally crowded in-
creases the hazard of dishonesty.

The Sum of All

his is the height_ of our deserts:
little pity for life’s hurts,

Ititle rain, a little sun, .

little sleeﬁ when work is done,
little righteous punishment,

ess for our deeds than their intent,
little pardon now and then,
Because we are but strugghng men,

True it is we cannot claim
Unmeasured recompense or blame
Because our way of life is small.

A little is the sum of all!

IN STOCK

Unequalled Wear

JUNIOR
$300 8101—Boys’, 2%-6 D $3.00
2550 8131—Youths’, 12%-2 D 2.75

CHOCOLATE ELK SCOUTS
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Terms Net 45 days f.

b. Grand Rapids, Mich.

HOWARD F. JOHNSON SHOE CO.

31-33 N. IONIA AYE.

SIDE LINE SALESMEN WANTED
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Circumstances Under Which Price
Cutting Becomes Crime. ' ,

Is a man who cuts prices a wrong-
doer? From all over a country
harassed by prices that rose too rapid-
ly and fell too slowly comes a thun-
dered answer: “No!”

Yet the Federal Trade Commission
and the courts have from time to time
ruled that price cutting and discrim-
inations in prices may be very effec-
tive and very improper methods of
competition.

A man went into a barber shop to
get his hair cut. He didnt like the
way it was done and said so. The
mbarber didn’t like what he said and
said so. The debate flourished until
it came to a point where the barber
suggested that his customer go to a
place where he could have his hair
singed permanently and without
charge.

The customer went out breathing
vengeance and in a short time his
method was plain. A vacant store as
near as possible to the barber shop
was leased, a barber installed and a
large sign announced*

Haircutting and Shaving Free

The aggrieved barber went to the
court, got damages and enjoined his
vengeful customer from carrying on
a barber shop where prices were cut
to nothing.

Here is a case at the other end of
the line: A manufacturer of tools was
brought before the Federal Trade
Commission on a complaint of com-
petitors that he was selling below
cost, and that he had reduced prices
to drive them out of business.

The manufacturer was ready with
his answer. He had not sold below
cost, as his books would show. He
was making a profit and a profit that
satisfied him. He had, as it happened,
a large supply of low-cost natural gas
which enabled him to produce his
product cheaply. If his competitors
could not, was that his lookout? If he
raised his prices beyond a reasonable
profit to catch up with competitors,
would he not be doing a wrong?

There seems to be but one answer.
The manufacturer could not be ac-
cused of cutting prices unfairly. 1 re-
call another case which came inform-
ally before the Federal Trade Com-
mission when | was its chief counsel.
Complaint was made against a large
manufacturing company that it was
selling below cost for the purpose of
killing competition. Its executive head
came before the commission and was
ready with a simple explanation. His
product called for large quantities of
cotton and linseed oil and his com-
pany had purchased largely when
prices were low and prior to a war-
time boom in both these staples..
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Was he not justified in passing on
to his customers the benefit of his
shrewdness in buying? And if com-
petitors couldn’t meet the price, could
he do anything about that? They were
as free to catch him napping as he
had been to catch them.

These are the extremes, but they
serve to illustrate the points which are
involved. Price cutting, when its sole
purpose is to put competitors out of
business, may well come under the
ban of the Federal Trade Commission.
Here is a wholly imaginary case which
will illustrate how difficult of decision
these cases might be.

The Blank Company makes a food
product of general household use and
has built up a successful business in
one part of the country. Wishing to
widen its field of operations, the com-
pany enters a new and competitive
territory and sells its product at a
price lower than its competitors and
lower also than its own prices in the
district where it is well established.

Is such business practice an unfair
method of competition under Section
5 of the Federal Trade Commission
Act, or is it a price discrimination un-
der Section 2 of the Clayton Act?

If the manufacturer, invading new-
territory, is selling both below his own
cost of production and below the
prices by his competitors, it might be
held that it was an unfair method of
competition. But other factors may
be involved. Suppose the Blank Com-
pany finds that to meet competitive
prices in the new district it is obliged
to make a price that not only is lower
than his cost of production but lower
than, its prices in the district where it
has been long established. There
would come a new and highly debat-
able question. Is the price cutting in
the new territory a discrimination
against its older customers? The
head of the Blank Company may have
said to himself:

“Even if | lost money for a while,
I’ll get folks used to Blank’s Biscuits,
and after a while they’ll be ready to
buy them even at a-higher price, or, it
may be, by erecting a new factory, |
can keep the present prices down.’

Thiat sounds like a reasonable point
of view, yet here is a case with some
points of likeness, yet where price
cutting was plainly under the ban. A
maker of household articles in a mid-
west state had built up a business on
the Pacific coast. His far-western
prices were fairly and properly based
on his prices in his nearby market plus
the freight. A rival started a factory
on the Pacific coast and was able to
undersell him. Thereupon the mid-
west manufacturer reduced his Pacific
coast prices to a parity with his prices
pear home. In effect he sold below

TRADBSMAN

September 6, 1922

"VERITE for information regarding a sound invest-

ment paying good dividends.

At the present time we have one which should appeal
particularly to conservative investors. v

F. A. SAWALL COMPANY

313-314-315 Murray Building

Grand Rapids, Michigan

WE OFFER FOR SALE

United States and Foreign Government Bonds

Present market_conditions make possible excep-
tionally high yields in all Government Bonds.
Write us for recommendations.

HOWE, SNOW & BERTLES, INC.
401-6 Grand Rapids Savings Bank Bldg., Grand Raplda, Mich.

Fenton Da”isoBo”™le

Chicago

CADILLAC
STATE BANK

CADILLAC, MICH.
Capital $100,000.00

Surplus............... 100,000.00
Deposits (over)- ¢« 2,000,000.00

We pay 4% 00 savings

The directors who control the affairs at this
haah represent much at the Istroag- end suc-
cessful business of northern k.chigaa.

RESERVE FOR STATE RANKS

BONDS FOR

GRAND RAPIDS
First National Bank Bldg. Telephonesjcitizens”«

Detroit
Congress Building

mJOINTHE

GRAND RAPIDS
SAVINGS BANK
FAMILY!

44,000

Satiaficd Customer»

know that wa
specialize in

accomodation
and service

BRANCH OFFICES
Madison Square and Hall Street
West Leonard and Alpine Avenue
Monroe"Avenue, near- Michigan
East Fulton Street and Diamond Avenue
Wealthy Street and Lake Drive
Grandvllle 9venue and B Street
Grandvllle Avenue and Cordelia Street
Bridge, Lexington _and Stocking
‘West” Leonard and Turner Avenue
Bridge Street and Mt. Vermont Avenue
Division Avenue and Franklin Street

INVESTMENT

We own and offer a comprehensive list of

carefully selected Government, Municipal,
Railroad and Public Utility Bonds, which
we recommend for investment.

We shall be pleased to send descriptive

circulars to investors upon request.

ESTABLISHED 1880

fiattt?, fArfabm &

12TH FLOOR. G R. SAVINGS BANK BUILDING
GRAND RAPIDS. MICHIGAN

BOSTON

NEW YORK

CHICAGO



September 6, 1922

cost by absorbing the freight, and he
did it, it was plain, to force the com-
petitive factory to quit the field. That
would seem to be an unfair method of
competition, yet the mid-west manu-
facturer might well have argued to
himself that he was only doing it to
hold a market until he was able to de-
vise other means of meeting competi-
tion.

One form of price cutting which
would clearly seem to constitute un-
fair competition, is the fixing of one
price to A and another to B. Yet
there may be factors which cloud the
issue. You are, let us siy, making
gclf clubs and selling direct to retail-
ers. In one city there are two dealers
who sell your golf clubs, which, are
high grade and correspondingly high
prices. One dealer specializes on your
output, shows them in his window, ad-
vertises that he is a dealer in your
“Auld Bobby Burns” clubs and is al-
together a desirable customer. The
other sells chiefly cheaper clubs but
carries yours because he wants the
high-grade line for appearance.

You are reluctant to cut off the sec-
ond dealer. After all, an exclusive
agency has its disadvantages. What
easier than to give dealer number one
a discount on orders over a certain
amount, that amount being out of
reach of dealer number two. There is
a form of price cutting, or rather price
discrimination, which might bring you
under the ban of the Commission.

There is more than one way of cut-
ting prices. If | give you two things
for one price, | am cutting prices quite
as if | had shorn in two my set figures.
A practice of that sort came of a bak-
ing company which undertook to give
free to every customer an amount of
bread equal to his purchases. This
was attacked as intended to stifle com-
petition, and the commission ordered
the company to quit its free bread
campaign. In this instance, ihe case
went into the Federal Courts where it
was held that the commission had no
jurisdiction because the conduct com-
plained of was not in interstate com®
merce.

Another form of price cutting which
attracted attention was that of a mail-
order house which offered sugar at a
low price on condition that a certain
amount of other groceries was order-
ed. There the selling was coupled
with emisrepresentation, the effect of
which the commission thought—and
the court agreed—was that the com-
pany injured its competitors by lead-
ing the public to believe that the com-
petitors were unfair dealers in sugar.
As a matter of fact the company com-
plained of was selling the sugar below
cost. A Circuit Court of Appeals in
that case said of the Federal Trade
Commission Act:

We find in that statute no intent on
the part of Congress, even if it has the

CONSERVATIVE
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power, to restrain an owner of prop-
erty from selling it at any, piice that
is acceptable to him or from giving it
away. But manifestly in making such
a sale or gift the owner may put for-
ward representations and commit acts
which have a capacity or a tendency
to injure or to discredit competitors
and to deceive purchasers as to the
real character of the transaction.

Another equivalent of price cutting
or price discrimination which has at-
tracted the attention of the Federal
Trade Commission is the practice of
selling or lending below cost equip-
ment to dealers. In return the dealer
is not to sell a competitor’s product.
A number of oil companies were be-
fore the Federal Trade Commission
on the charge of supplying free pumps
and tanks to retail dealers in gasoline.

The commission issued an “order to
cease and desist,” and the case went
to the Circuit Court of Appeals, which
took a different view and incidentally
delivered itself of an opinion as to the
commission’s power over prices.

After holding that it was the “un-
doubted right” of the oil company “to
furnish any and every purchaser such
containers and conveniences to aid
him in delivering (the gasoline into the
possession of consumers as it might
see fit and at such cost as it might see
fit,” the court went on:

The right to fix prices is not given
to the Federal Trade Commission. The
only cases where the question of price
has come into consideration have been
those wherein the making of a price—
in some cases high, in others low—has
been used as an element in some fraud-
ulent scheme of oppression. The price
which one may put upon that which
he has to sell or lease is a matter
wholly his own.

Competition is not an unmixed good.
It is a battle for something that only
one can get; one competitor must nec-
essarily lose.

The court further said that what the
oil company did was nothing more
than loaning a barrel with a faucet on
it and added:

The fact that the tank and pump are
much more expensive does not make
the transaction different nor unfair.
If that is not true then the law must
mean that the Trade Commission is
set as a watch on competitors with the
duty and power to judge what is too
fast a pace for some and to compel
others to slow up; in other words, to
destroy all competition except that
which is easy. We are of the opinion
that Congress didmot intend to bestow
any such power and that it did not in-
tend to do more than to eliminate the
almost infinite variety of fraudulent
practice from business in interstate
commerce.

The question of price discrimination
as means of unfair competition is one
one which the .law has not yet thrown
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W hat will they live on?

A MAN who has been improvident need not expect
xr that his family can get along after he is gone,
on “nothing a year.” You do not expect your family,
like the moth’s, to “eat nothing but holes.” It is up to
you to provide a sufficient income.

An income is not accomplished by property or insur-
ance money left hap-hazard. The record is that about
five out of ‘every six dollars turned over to widows,
has totally disappeared within a very few years.

Make this thing certain as far as you are concerned,
by appointing a permanent trustee. No one else can
do it for you. Make your will read that way.

Name the Oldest Trust Company in Michigan.

“ Oldest Trust Company in Michigan”

COINIPANY
Grand Rapids, Michigan
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much light. The commission’s power
is limited to Interstate Commerce and
to cases in the District of Columbia,
so that the relations of retailers to
each other and to customers have had
but little attention. An effort to pro-
ceed against a dry goods store in a
large Eastern city because it was com-
peting unfairly by selling below cost
a standard brand of men’s underwear
failed because of the interstate com-
merce provision.

Price cutting on trade-marked or
branded goods is a fie'.d in which many
business men would welcome more
definite ruling. It is contended that
cutting of prices on such goods is un-
fair since the competitor has no refuge
in presenting an argument of superior
quality or service. There, however,
we approach the debatable ground of
resale prices.

Price cutting as a competitive wea-
pon is like having a hammer. |It.is
all right to own it and to drive a nail
with it, but you must not hit the other
man over the head with it. What if
the other man gets his head in the
way? Well, there the law may step in.

Unjust Savings Bank Methods.

The savings banks of this country
should drop that rule under which
they credit interest only twice a year.
Depositors shou’d be credited with in-
terest from the time the deposit is
made, and it should be allowed up to
the day it is withdrawn, all antiquated
customs to the contrary.

Savings banks are public institutions,
controlled by the states. No one is
supposed to make any money out of
them except those who draw salaries
for work done as employes. Why,
then, should the depositors, the major-
ity of whom have only small amounts
of money in their savings accounts,
be deprived of even so little as one
cent interest? Yet in many instances
it is a fact that if a depositor is one
day late in putting his money into the
savings bank, he thereby loses five
months’ and twenty days’ interest.
This custom is low, mean, absurd and
unjust. It should be corrected im-
mediately.

It will be corrected, for many of the
banks and trust companies are now
establishing savings departments in
which interest is credited from the
day deposits are made. While it is
only a question of time when money
will flow out of the savings banks into
the other institutions because of this
rule, it is now time for the state super-
intendents of banking to wake up to
the situation and correct this injustice.
—Magazine of Wall Street.

Value of Tom Currency.
When a bank-note or treasury note
becomes o'd, it is often torn and pieces
:of it may be lost. As long as three-
fifths of it remain intact, however, it
still is good for its face value. Be-

laiCHIQAN

tween two fifths and three-fifths of
such a note is worth half the face
value, and less than two-fifths is worth
nothing.

Our paper money measures about
seven and three-eights inches the long
way. This means that if a full-width
portion of a bill measures between
three inches and four and one-half
inches long, it is good for half the
face va'ue of the bill. If it measures
four and one-half inches or over, it is
worth the full face value, and if it
measures a little less than three inches,
it is worth nothing.

Wanted Original Programme Ob-
served.

The occupants of the parlor car of
the limited were startled by the abrupt
entrance of two masked bandits.
“T’row up yer hands,” commanded the
bigger of the two. “We’re gonna rob
all the gents and Kkiss all the gals.”

“No, pardner,” responded the small-
er one gallantly. “We’ll rob all the
gents but we’ll leave the ladies alone.”

“Mind your own business, young
fellow,” snapped a female passenger
of uncertain age. “The big man’s
robbing this train.”

No matter how many years we have
been in the game, all of us can learn
something new. When we have
stopped learning, death has its fingers
crossed and our Stygian shroud is in
the making, whether we know it or
not.

BUY
SAFE
BONDS

Through our Bond De-
partment we offer only
such bonds as are suitable
for the funds of this bank.

Buy Safe Bonds
from

The Old National

PERKINS.EVERETT fi-GEISTERT

Direct wire* to every Important market east of the Mississippi.
A statistical service unsurpassed.
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Autobiography of Fire Extinguisher.

I am a fire extinguisher and was
born in St. Louis. My sole aim in life
is to fight fire, but it is only through
my wonderful construction that | can
come out the victor. | am strongly
made of copper that can stand five
hundred pounds of pressure per square
inch. When | am inverted the cap of
a bottle which | contain is broken and
the sulphuric acid in it mixes with the
bicarbonate of soda surrounding it
This forms carbonic acid gas which
produces pressure enough to throw a
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stream fifty feet. The acid when
thrown on the fire through the hose,
forms a heavy gas which smothers
the flame.

SoOn | was sent to a hardware store
to be sold. | stayed there for a cen-
tury, it seemed, though it was only
two months. Each day | hoped a
purchaser would' happen in but, though
the store was a busy one, the right
person never seemed to come. One
day, however, the object of my dreams
came, a man looking for a fire ex-
tinguisher to protect his garage. When
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he spied me he said, “There’s just
what | want,” and he bought me.

| took up my new abode, hoping the
time would soon come when | could
prove my prowess, and as luck would
hav it, the time soon came. One day
a big, valuable car drove up looking
for gasoline. The foolish driver had
driven the car hard and long until the
motor was overheated, and now the
car burst into flames. 1 was hurried
from my secluded corner and brought
into action, and the fire was soon put
out. | had extinguished burning ail,
a thing water can not do and | was
very elated, you may be sure, over my
first victory.

Soon it was decided to move to a
larger building as business had in-
creased until the little store we now
occupied had become too small. In
the new building | was hung up after
carefully being refilled. Again |
started to wait and hope for the time
when | might prove my worth again,
but as the seasons came and went |
began to lose courage. Twice was |
emptied and refilled. After each re-
filling the awful monotony of days
continued, but out of monotonous days
and blasted hopes came the greatest
day of my life. Oily rags and other
refuse had been allowed to collect and
slowly, slowly, spontaneous combus-
tion took place until the rubbish burst
into flartie.  Immediately a crowd
gathered and people asked, “Can
nothing be done?” Then someone
spied me. That was the turning point.
I was quickly brought into action
again and although everything seemed
lost at first my cunning overcame fire’s
brute might and the structure was
saved. Again had | saved the day
and how jubilant | felt, for had the
building been burned, owner and ten-
ant both would have been bankrupt.

So here | still sit hoping, waiting
for the djay when | shall sally forth
to battle again with the demon fire.
My duty is to save property and | will
safeguard all who are wise enough to
keep me. Harold Nicholas.

Advocates Cellar Trap Doors.

Dowagiac, Sept. 5—The availability
of trap doors in business houses for
use of firemen is no_longer an experi-
ment. In some sections of the county
they are [e(émred by law; in others
the go_od_Ju gment of the owners of
the buildings, encouraged by the rec-
ommendations of the fire chief, have
brought them into common use.

The installation of a trap door be-
tween the joists of the first floor of a
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building requires a space eight by ten
inches. ~ A proper installation will so
locate them ‘as to make possible flood-
ing of any section of the cellar by the
use of a”cellar nozzle. The distinct
advantage lies in the fact that these
trap_doors permit the water to reach
portions where the firemen cannot_go.
. The best t%pe of door is of cast iron
frame and the door itself is of cast
iron, with a thumb _hold. The com-
mon practice of using wooden traps
is being discouraged in the more pro-
gressive establishments. )

Another advantage of these doors is
the obvious fact that their location can
be determined thoughtfully. Compare
this, if you will, with the resistance
faced by the fire department in a sud-
den call where the trap doors are not
used, which requires not only chopping
through sections with axes, but con-
siderable experiment to get the desired
location. ] )

A little analysis of an%/ property will
suggest the placm_? of three trap doors
in the average building of from eighty
to one hundred feet long, and to thirty-
five, feet wide. The insurance com-
panies have recognized the advantages
of fire trap doors, but to date have not
reduced the rate, undoubtedly owing to
the fact that tbe installation of these
doors has not come into universal
practice. It is surprising that the in-
stallation of fire trap doors has not
been more vigorously recommended
by fire chiefs throughout the country.

e city of Goshen, for example, has
a_city ordinance demanding the use of
fire holes or trap doors in the floors
of all business places. )

When the advantages are received,
the reader will agree that every city
in the country should have a similar
ordinance and for the fire chiefs of the
Michigan State Fireman’s Association
to bring this matter before their local
council”would not only reflect a fine
service, but would surély impress the
council with the nrogressive _ideas
suggested and employed by this as-
soclation. . .

In the city of Dowagiac the writer
may be permitted to cite one instance.
Thé Round Oak Stove and Furnace
Comﬁany have had six fire doors
which they made themselves, installed
in their office building, with a cast
iron frame and a cast door.

| should be very much interested to
hear of any of the other fire chiefs
who have éncouraged the installation
of a fire trap door, with any specific
cases, where it has materially ‘helped in
the flghtlngbof fire. . .

. P. Leader, Fire Chief.
Never Wrote a Book.

Two men were hotly discussing the
merits of a book. Finally, one of
them, himself an author, said to the
other:  “No, John, you can’t appreciate
it. You never wrote a book yourself.”

“No,” retorted John, “and | never
laid an egg, but I'm a better judge of
an omelet than any hen.” *

Michigan Shoe Dealers Mutual Fire Ins. Co
LANSING, MICHIGAN

Dividends to

Cash Assets OUR RECORD Po|icyh0|der§
$ 460.29 1912 - $ 74426
1,258.98 1913 1,424.30
1.202.96 1914 1,518.99
3,087.11 1915 3,874.58
5,885.33— 1916 5,606.11
7.191.96 1 1917 6,647.47
12,110.81 1918 10,519.98
23,482.98 1919 — 17,276.46
35,507.00 1920 —. 37,247.42
68,917.43.— 1921 43,785.79

Total Dividends Since Organization $_128,645.36

THE REASONS
Careful Selection of Risks
Absence of Conflagration Hazard
Economical Administration Prompt and Fair Loss Adjustments

TRADESMAN

SAFETY SAVING SERVICE

CLASS MUTUAL AGENCY

“The Agency of Personal Service'™

COMPANIES REPRESENTED AND DIVIDENDS ALLOWED.

Minnesota Hardware M utual 65% Shoe Dealers M utual 30%
Wisconsin Hardware M utual__ 60% Central Manufacturers™ Mutua %O%

Minnesota Implement Mutual — 60% Ohio Underwriters_ Mutual _ = 30%
National Implement M utual__— 60% Druggists’ Indemnity Exchange 36%
Ohio Hardware Mutual 40% Finnish Mutual Fire” Ins. Co.__ 60%

SAVINGS TO POLICY HOLDERS.

Hardware and Implement Stores, 50% to 65%; Garages and Furniture Store»
40%; Drug Stores, 36% to 40%; Other-Mercantile Risks, 30%; Dwellings, 60%,

These Companies have LARGER ASSETS and GREATER SURPLUS for each
31,000.00 at risk than the Larger and Stronger Old Line or Stock Companies.
A Policy in any one of these Companies gives you the Best Protection available.
Why not save 30% to 55% on what you are now paying Stock Companies for
no better Protection. If interested write. Class Mutual Agency, Fremont, Mfarti

FINNISH MUTUAL FIRE INSURANCE CO.
ORGANIZED IN 1889.

Liabilities.

Reserve for Losses and
Unearned Premiums__ 3

Surplus Over Liabilities—— 215,911.70

Assets.
Cash, Bonds & Mortgages 3261,267.87
n

Uncollected Premius a 52,788.67

Interest __ 7,432.58 -
FACTS TO BE CONSIDERED.
THIS COMPANY HAS HAD THIRTY-TWO YEARS OF SUCCESSFUL UN-
DERWRITING EXPERIENCE.
THIS COMPANY_ HAS THE LARGEST SURPLUS IN PROPORTION TO
INSURANCE CARRIED OF ANY COMPANY IN THE STATE.

THIS COMPANY HAS RETURNED NEARLY TWICE AS MUCH IN DIVI
DENDS SINCE ORGANIZATION AS IT HAS PAID IN LOSSES.
THIS COMPANY HAS RETURNED A DIVIDEND OF NOT LESS THAN 60%

FOR THE PAST 27 YEARS
THIS COMPANY WRITES ON APPROVED MERCANTILE, DWELLING AND
CHURCH RISKS

If you want to cut your insurance costs in half, write

I. W. FRIMODIG, Gen’l. Mgr., C. N. BRISTOL, State Agent,
CALUMET, MICH. FREMONT, MICH.

OUR FIRE INS. POLICIES ARE
CONCURRENT

with any standard stock policies
that you are buying.

The Net Cost is 30% LESS

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Mich.

WM. N. SENF, Secretary-Treas.

Grand Rapids Merchants Mutual

Fire Insurance Company

Economical Management
Careful Underwriting Selected Risks
Conservative but enjoying a healthy growth.
Dividend to Policy Holders 30%.

Affiliated with the

Michigan Retail Dry Goods Association

OFFICE 319-320 HOUSEMAN BLDG. GRAND RAPIDS, MICH,
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FROM LONDON TO GLASGOW.

Trip By Automobile Was Dream of
Beauty.

Carlisle, Eng., Aug. 13—The auto
trip from London to Glasgow was a
dream of beauty and satisfaction. We
had an intelligent and communicative
chauffeur, -who appreciated what we
wanted most to see and who always
slowed down at the right places. e
sometimes took the wrong road, but
this was not disturbing, for we were
seeing what we could of the country
in a given time and all roads were fine
and replete with, mterestlng things
that kept us exclaiming constantly.
~ Once out of London, we were pass-
ing through the finest country to look
upon in the world. England has her
tremendous problems and her petty

olitical annoyances to disturb ' her,

ut in traversing her country side the
noisomeness of the Irish question or
the war reparation problems is not in
evidence. The country and J)eople
?lve_ the impression of thrift and salis-
action in living. The distinguishing
characteristic of the country side is its
captivating scenery, ﬁunctuate_d by just
enough novelty for the American trav-
eler fo maintain his enthusiasm.

The prevalence of hedges of all
types, while at times annoying, be-
cause they persist in cutting ‘off many
delightful pictures from the highway,
are in the broad reaches of landscape
with their variety and picturesqueness
an attractive and dlstmgmshln% fea-
ture. On the whole, we thought the
most charming views were from Ox-
ford to Coveniry, and Leamington ap-
pealed to us as the finest residential
city on our route. We had visited
Hampton Court, so we rolled through
its_environment without stopplng; but
Windsor Castle, with its art treasures
and views from the windows, occupied
a pleasant hour. We spent a night at
Oxford catching a little of the “spirit
of its twenty-three colleges by running
into some  of its squares,  gardens,
chapels and parks. We looked in_at
Blenheim, which furnished the settin
of Scott’s Woodstock. It is owne
by the Duke of Marlborough and con-
tains 5,000 acres, enclosed by a retain-
ing wall. The great oaks and forest
and attractive landscapes are_just as
they appeared at our former visit long
ago.

We ran in at Dropmore, the estate
having the wonderful individual trees
from all over the world, with the plain
Iefgends on the labels telling the story
of each.

We saw the college at Eton and
recalled _the beautiful thought in
Gray’s Elegy as we passed through
Stokes Poges.

At Strafford we took the_round of
the celebrated places and listened to
the stories about Shakespeare as de-
tailed in well rounded sentences by
the guides.

In" nearly every town we passed
through we noted the memorials
erected to the men who made the
supreme sacrifice in the last great war
and the simplest were the best. One
was_a bronze statue of a common
soldier on a dignified pedestal, upon
which were distinctly inscribed the
names of the martyrs with an ap-
propriate legend. It was located in the
center of a busy street. They have
not_been tardy in English cities in
paying their _tribute to the honored
dead and evidently have not wasted
time in a controversy over the type of
the memorial.

We paid our respects to the ruins
of Kenilworth Castle and spent an
afternoon on the Warwick Estate and
within the castle. The great trees
lining the impressive entrance carved
out of solid rock lead in graceful
curves from the street to the Castle.
The gardens and vistas, the great col-
lection of armor and portraits and the
exquisite carving of the interior, the
relics of royalty and the wonderfui
tapestries, made this a red letter day
in our journey.
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It rained all day as we traversed the
region from Stratford to Manchester,
but we enjoyed the ru%(ged scenery
through Derby, Mattock, Rowsley,
Bakewell and “Buxton, which is the
summer city of England.

In passing through Manchester, we
rolled over™ twenty miles of granite
pavement and | recalled what an or-
deal this was on a bicycle thirty years

ago. It is the same pavement and a
hundred_years from now it will be
there. The day from Manchester to

Carlisle was one of alternating sun-*
shine and showers. We were In the
region of black faced middle wool
sheep and short horned cattle, great
crops of wheat and oats. It was hay-
ing time and the farmers were having
the greatest difficulty in_securing, the
crop because of the Continuous rains.

The roads we traversed were simply
perfect. The maintenance was con-
tinuous and repairs were going on
everywhere, with no hindrance to
traffic and no detours, because of the
()lsrfectlon of the methods employed.

e have a great deal to learn from
these people’in road making and es-
pecially in repairs.

There is nothing in all m?/ travels to
compare with the English lake region.
It is incomparable. There is a finish
in every detail of the views from the
highway | have never found elsewhere.
The topography of the country is such
as to give one a great stretch of
farms with the intricate_ lining of
hedges and walls on inclined places
with a background of great hills and
a skyline of wondrous beauty. Trees
are grouped and in masses and scatter-
ed as individuals over the whole [angze
of vision as if planted by an artist 1o
make a_picture.  Cattle, sheep and
horses in pasture can be recognized
over miles of country from almost
any point of the road we traversed.
The stone walls are embroidered by
nature and the dwellings in simple
dignified architecture are embellished
and draped as if they were on ex-
hibition. )

The season has been so moist that
the greens are all fresh and no note of
discord is anywhere to be found in the
wonderful panorama.

The drives contiguous to the lakes
are admirably laid ‘out and every ele-
ment of beauty is made to perform
?pmﬁ function in scenery of complete
inish.

We paid our_tribute to Wordsworth
as_we visited his burial place and wor-
shipped in the church he attended and
in the beauty of the surroundings of
his home we could see whence came
the inspiration that led to his exquisite
poetic revelations. .
~ Our last night of the trip we spent
in Carlisle, near the Northern border
of England, and | want to record
again my commendation of the great
use made of the rivers in many cities
in adding to the_pleasure of the geopl_e.
This was particularly noticeable in
Leamington and Carlidle. In each case
the municipality has recognized the
rights of the people to the use of the
river borders as recreation areas. The
maintenance of the river banks for
park purposes is not expensive and
when | saw the great uses made of
them by the people in adding joy to
life. | felt that in our own city we
were recreant to a great obligation in
neglecting to realize on so valuable an
asset. o
_As | pencil this letter at my hotel
in Carlisle on Sunday evening_the bor-
ders of Eden Rivér are alive with

eople .enjoying a glorious sunset.
There js plenty of room for all the
industries ‘and ‘commercial _enterprises
without invading the territory made
sacred to the diversion of all the peo-
ple and the fact that this area is so
accessible makes it invaluable for this
purpose. Charles W. Garfield.

Cranky customers are hard to han-
dle, but a good salesman knows how
to get on with them and make them
boosters for the store.
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Political Courage Would Crush Labor
Union Treason.

Grandville, Sept. 5—Class fear ap-
pears to be the greatest curse to this
country to-day. )

Fear of what the labor union vote
might or might not do influenced the
whole policy of one administration
against the best interests of the coun-
try. That the tail should wag the dog
was a sight for tears. = .

And to-day, after a majority of many
millions declared for a cessation of
such an inane policy of knuckling to
the. minority, we are having an  ex-
hibition of “imbecile crouching down
before the labor vote which is sicken-
ing to the last degree. .

hy is it that men with honest
hearts, a fair degree of brains and a
desire to do what is right will so sud-
denlg/ and foollshIE/ take fright over
what may happen to them palitically?

This iS either a Nation with a bi
N. or it is a coward makeshift 0
separate states without rudder or sail,
drifting _helpless_llyt_ before the winds.
The habit of drifting, or of watchful
waiting, has been annexed from the
late Wilson administration. We had
hoped—nay, expected—that when the
people made known their wishes so
overwhelmingly in November, 1920,
sthat there "would be no further
knuckling like whipped curs to class
in this country. . .

It seems we were mistaken in the
manner of men we chose for public
office at the last Natignal election.
Time servers, boneless jellyfish is a
mild term to applg to such ‘character-
less creatures, and we may bless our
stars that the people by ballot have an-
other whack at men” and conditions
this fall. o
. The primary system of nomiations
is a very weak sister to the political
brotherhood of the Nation, but it is all
we have at present, and must be made
the best of until something more
sensible and pliable to the wishes of
honest C|t|zensh_||E comes to the fore.

In a republic like ours it seems queer
that there are so many weak minds
among those who seek office at the
hands™ of their fellow citizens. A

stron? man is everywhere respected,
even though sometimes he makes mis-
takes. Among the list of legislators

at Washington we do not seem to have
a single strong, self-reliant personage
who “does not fear what the Miss
Nancys will say of him or do to him
if he strikes stralght from the shoul-
der in defense of truth and justice.
The strikes furnish an instance of
despicable truckllr]ﬂ] to class among
our legislators. en there is the

bonus Dbill, lately passed by the upper
house of Congress. The plain facts
are that the voice of the Senate has

been influenced by the fear that the
soldier vote would be alienated unless
this unjust, unn?hteous and in every
way objectionable measure is forced
upon a helpless, debt-burdened people.

The rights and wrongs of that meas-
ure have been discussed until every
school boy and girl knows the_situa-
tion, yet for fear of losing their offi-
cial position legislators let their fears
make abject cowards of them.

In_looking backward into thé past
we find thaf the men of courage who
vote as their conscience directs have
won the laurels of public acclaim and
are to-day honored as the great states-
men of our land.

In order to be a statesman one must
be able to sacrifice his personal fears
for the good of all. Cliques and fac-
tions shou'd have no power to sway_
his judgment or his vote. In the casé
of this bonus contention, the best men
of the army, men who went across,
did their duty in battle for the Nation,
returned unScathed of bullet or gas,
are not the ones who are making high
heaven ring with ther demands for a
present from this Government whose
depleted freasury and over twenty bil-
lions of debt places it in a position
which precludes paying anything of
the kind. . )

Every candidate for United States

September 6, 1922

senator from Michigan favors the un-
just and mischieyous bonus _bill,
wherefor not one ‘of them is fit to
reprresent the State at Washington.

he strike situation has been
handled badly by our governmental
officials. To” permit a few thousand
strikers to tell Congress and the
President where they “get off is the
hen};ht of insolence and “Should be re-
sented by a dignified enforcement of
the law \which would cut short tbe un-
justified rebellion against the Ameri-
can people.

‘The people of this country have been
tried as by fire. Their homes and
firesides are menaced with frost and
food shortage and a qreat_ Govern-
ment has bowed in Tielpless imbecility
before the union labor bosses. It
seems strange that these bosses of a
few should e permitted to boss the
hundred_and more millions of non-
union citizens of the Nation. They
are doing it, however, and flouting
every offer of conciliation and brother-
ly love made to them by a long suffer-
ing people. .

In time forbearance will cease to be
a virtue.

When _that time comes, then the
labor union looters and plunderers, as
well as the conscienceless profiteers,
had best look to themselves. »
It has been asked is there no politi-
cian with sufficient courage to brave
the labor vote? To date we must give
a negative answer. Nevertheless the
man 1n public life who has the courage
to come to the rescue of the great ma-
jority as against the rebellious few,
will “meet the undying plaudits of a
hundred millions, and” will make for
{umself a name that will live in his-
ory.

The minutes, the hours, the days,
the weeks are .Wanmg and no Moses
has showed his head. If President
Harding would abdicate for a short
visit to South America, perhaps the
man who brought the riotous police-
men of Boston to their senses mlght
step into the breach and bring order
out of chaos with a sharp use of the
Government whip. Id Timer.

The clerk who keeps his expendi-
tures within his salary will not be
tempted to take what does not belong
to him.

“A MOTOR CAR
is only as good
as thé house

THAT SELLS IT
We consider our Service
organization second to none in

Michigan.

Consider this when you buy your
NEXT CAR.

WE SELL
Pierce-Arrow
Franklin
Oldsmobile

F. W. Kramer Motor Go.
Grand Rapids, -  Michigan



September 6, 1922 MICHIGAN TRADESMAN

Motor

Mileage Books

You business men who have used Railroad Mileage Books
know fheir advantages—Why not provide yourself, your family,
your employees with the same convenience, when you or they
travel by automobile? You can do so with the coupon books
sold by the Standard Oil Company, (Ind.)

Here are some of the advantages:

1. Coupons accepted as cash for RED CROWN GASOLINE, POLARINE, or
any other S. O. Co. Product.

2. Good at any of our Service Stations anywhere and at many garages.

3. Save time and trouble of making change, keeping records of deliveries, filing in-
voices, checking statements.

4. Enables you to send any employee to our station and have exact check on every gallon
that goes into each auto.

5. For your protection no detached coupons are accepted—numbered book must be pre-
sented and coupons detached by our agent.

g. I_Whgnever requested, agent will give receipt showing exact amount of products
elivered.

7. If wife or daughter drives a car she can get supplies as needed without the bother of
paying cash, or at home can have coupons detached for tank wagon deliveries.

8. Any representative of the S. O. Co. will supply you with a book.
9. $10.00 book contains cash value 190—5c coupons and 50—Ic coupons.
10. $25.00 book contains cash value 490—5c¢ coupons and 50—Ic coupons.

You will be pleased with these coupon books.

At any service station of the

Standard Oil Company

(Indiana)
910 So. Michigan Ave., Chicago
Michigan branches at Detroit, Saginaw, Grand Rapids
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THE GREAT MIDDLE WEST.

Where the Typical American Is To
Be Found.*

| have so many times had the pleas-
ure of appearing before the annual
convention of this Association that |
have begun to wonder whether or not
my presence had not become a habit
with the organization, which it has
found hard to shake off, and that it
tolerates this part of its program as
one tolerates the habit of buying a
straw hat on June 1 or eating fish on
Friday—things that must be done
however little they are liked. | am
sure that what brings me here is either
this force of habit or that it is due to
some feeling on the part of your Sec-
retary, like that which my chief gar-
dener has recently expressed to me
while we were discussing our domestic
affairs. She declared that she was
about through with annual plants; she
wanted perennials. She said they were
not nearly as showy or as suitable, but
they did have the recommendation of
being there when they were called
upon.

I am certain, however, that I, on my
part, regard the opportunity of appear-
ing before this gathering as an honor
and a pleasure. | have heard many
people talk about bankers. Now and
then there are those who accuse them
of being hard hearted and cold in their
dealings with the rest of humanity.
There have been times when | have
found them somewhat chilly to cer-
tain proposals that | have made, but
| presume that that has been on ac-
count of the kind of collateral that |
was tendering. (Laughter.) But now,
after a good many years’ acquaintance
with the bankers of Michigan,* 1 am
a long ways from feeling about them
as did the man who applied to his
banker for a loan, and to whom the
banker said, after he 'had granted it
at a high rate of interest and a sub-
stantial discount, “Did you know,
John, that | had lost one of my eyes
in the automobile accident.” John
said, “Yes, | heard you did.” “Well,
did you know that | got a glass eye,
and so perfect a job that nobody has
been able to detect which was my
glass eye and which was my natural
eye?” “Yes,” John said, “you have
got a glass .eye.” “But,” said the
banker, “how can you tell that? |
have found no one who could detect
the difference between the natural eye
and my glass eye.” “Why,” said
John, “that is easy; your right eye is
your glass eye. | know that because
| detected a gleam of human kindness
in your right eye.”

Perhaps it is this long acquaintance
with the Michigan bankers that en-
courages me to-day to attempt to turn
your thoughts from the immediate
questions of the banking business to
some of the more fundamental things
which every banker, every business
man and every citizen has now to deal.
I do not mean to sermonize about
them, for | am not pessimistic. There
is nothing in the outlook, the sur-
roundings or in your faces to indicate
anything but optimism. There is an
inspiration in this gathering—there is
an inspiration in the majestic progress

*«Address before Michigan Bankers As-
sociation by Hal H. Smith, pf Detj-piJ.
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of this ship traversing as it did last
night the garden of the Great Lakes,
and now steadily plowing its way to
the North Country. The voyage itself
is an inspiration. We are following
the course of the discoverers who
planted the flags of France and Eng-
land on these inland seas. We shall
mount the rapids from which the
danger has been removed by stupend-
ous mechanical works and find the end
of our voyage in the city named after
the most intrepid of the early adven-
turers. As one is carried Northward
on these waters, over which the early
voyaguers went so slowly in their
canoes, one cannot help but feel satis-
faction in living in these times when
mechanical invention 'has almost con-
quered nature, when prosperity is re-
turning to our Nation, nor can he help
but feel a peculiar satisfaction in living
here in Michigan, in the Middle West,
in the heart of the Nation.

Why do | call it the heart of the
Nation? Because it represents every-
thing that is best on the American
continent. Here rise the,great water-
ways that flow to the Atlantic and
the Gulf; and that now determine, and
shall more and more determine, the
trend of business and population.
Here are the typical American indus-
tries, here are the typical people of
America; here are exemplified the be*
instincts of all intangible but glorious
thing—Americanism. Why do | say
that the Middle West represents in its
industries the best of America? Be-
cause in the variety of its industries
American enterprise and ingenuity are
more distinctly expressed than any-
where else; our genius is various, so
are our industries various. Here we
demonstrate that the Yankee ingenuity,
famous a century ago, is again re-
asserting itself by building success out
of the most diverse factors. It is not n
the natural resources of Michigan that
we find the true foundation of its in-
dustrial prosperity. It is rather in the
ingenuity of its people.

But not only in the variety of its
industries is the Middle West typically
American. In the freedom of these in-
dustries is demonstrated the best
American spirit. By freedom of indus-
try, 1 mean the manner of its growth,
the liberty of its employment, the
ability of the humblest wage earner
to win success in it. Here around us
example after example may be found
of the rapid and triumphant rise of the
humblest worker at the bench to the
head of the most magnificent indus-
trial organizations. Nor are these in-
dustries typically American alone in
their variety and in their freedom.
They represent the best American
spirit in their relation to the rest of
Society. They dominate no Middle
West community to its undoing. They
develop it. They work with it. They
stimulate its every function. Better
education and better living follow in
the wake pf the establishment of the
Middle West Factory. You may hear
of the faults of the factory situated
elsewhere in the world, but you rarely
hear of it in this part of the United
States of America.

But | said that this Middle West
represents what is best in America not
only in its industries but in its people,
Jhal: is true, for here you find the pur-
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est of American blood. | dont mean
by that that our people are necessarily
of Yankee extraction, or that they can
be said to be entirely dominated by
the Anglo Saxon, but | do mean that
the early settlement of all its vast ter-
ritory by the adventurous and enter-
prising spirits of New England and
the Virginias, New York and Pennsyl-
vania, tempered succeeding generations
and stamped upon all the people of
the great Middle West a clearly de-
fined personality. There have been
added to that old stock many alien
strains: the French, who came to the
shores of the Great Lakes; the Dutch,
who settled in Western Michigan; the
Scandinavians, ,who still stream into
our farm lands.

But | said that not only in its in-
dustries and in its people was the
Middle West typically American. It
is typically American in its instincts.
We are coming more and more to
think of the typical instinctive Ameri-
can as of the great Mississippi Valley
and the prairies of the Middle West.
Here grew up Lincoln, who, through
the ages, will be accepted as the type
of our people. Here grew up Grant,
whose indomitable energy is a model
of Americanism. In this great territory
comparatively isolated in the valley
between the Alleghenies and the Rock-
ies, the successors of the early settlers
have husbanded their heritage; and as
the flower, by constant breeding im-
proves the richness of its bloom and
perfume, so they have steadily worked
towards perfection, more and more in
heart and soul they are American. It
is a fortunate thing that there is in
his Nation this stronghold of Ameri-
canism. It is not alone across the seas
that issues arise to alarm us. They
exist here in America to-day, though
our solidarity, our loyalty and our
Americanism reduces the danger to
the minimum. | don't intend to try
to settle any of them here. | am not
going to try to discuss the economic
situation or the world problem. But
I do want to emphasize the relation of
our Middle West to the more im-
portant questions now uppermost in
the public mind.

There are at least three great prob-
‘ems steadily emerging from the dis-
cussion that was intensely increased by
the great World War. There is first,
the question of that general assault
upon the idea of property. | say as-
sault because what was before an idea
has been transformed from a theory
into a bloody fact, which has cost mil-
lions of lives and well nigh destroyed
the great Empire of Russia. Once
but a dream of the Socialist, it is now
an alarming and destructive reality,
which as yet all the genius and power
of the world has not been able to curb
or repress. Seeds of the same idea
exist here in America, for the social-
ism of Russia finds its supporters even
within our borders. Only the other
day they deported from Detroit a
Russian who openly advocated the
destruction of the Government, but
whose deportation was protested by
many misguided and deluded and, per-
haps, sincere American citizens. The
idea of community ownership is found
not alone in Russia. They have or-
gaanizations in America that advocate
it, and the Middle West has not been
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free from them. Then, too, in this
general assault upon the fundamental
idea of civilization, the idea of private
property, the American labor organ-
izations are not entirely blameless, al-
though they protest that they are not
socialists. In their attempt to restrict
the output of the manufacturer, in
their refusal to abide by the decisions
of our legal tribunals, they respond
in kind to the arguments of the Bol-
shevik. The railroad Unions, having
submitted their case to a tribunal con-
stituted under the law of the land to
determine their wages, propose to re-
sist this decision by a strike. And
when the highest court in the country
declares that an unincorporated labor
union must be as subservient to the
law of the land as is any other unin-
corporated organization, they declare
that a blow has been struck at Ameri-
can labor and all of its work has gone
for naught.

We see the beginning of this blow
at private ownership even in our tax
system that attempts more and more
to collect the taxes for the support of
the Government, not from our citizens
in proportion as the benefits of the
Government are given to them, but in
proportion to the ability of the citizen
to pay. These are but parts of the
general attack upon the fundamental
theory of our civilization. For that
fundamental is in the last analysis the
protection of the private property of
the individual to that individual. It
is not singular that, side by side, with
this general assault upon the theory
that the individual has a right to that
which he has earned so long as 'he
does not injure his neighbor, there has
grown up a steadily increasing volume
of laws designed to regulate the use
of private property. It is not astonish-
ing, with all of the complexity of
modern life, that government should
be more complex. But it is to be re-
gretted that the effort of Government
should not be towards simplicity
rather than away from it. It is to be
regretted that the people seem to de-
mand at times a multiplication of
government agencies and government
interference with their private affairs.
The theory that if you pass a law you
dispose of the problem is not yet elim-
inated from the American mind. The
demand for legislation seems almost a
necessary part of a democracy, for,
when given the ability to make their
own laws, the people seem to desire
to demonstrate that ability, even
though the laws be entirely valuless.
But laws are no more than the expres-
sion of the public wish, and unless that
expression is a true one and unless,
behind the wish, there is the will to
conform to the law, the law is value-
less. Multiplication of statutes, inter-
minable sessions of the legislature add
nothing to liberty, and take a great
deal away from prosperity. There are
some who even now want Congress to.
adjourn.

Nor is there anything in the idea
that when you make an official out of
a citizen, you have endowed him with
any greater knowledge than he had be-
fore. The simple creation of a Blue
Sky Commission does not endow its
members with perfect judgment upon
all industrial enterprises. The mere
getting up pf a Board of Health does
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pROM a $500.00 stock to a $60,-
000.00 inventory—

pROM an annual business of $15,-
000.00 to a turnover of better
than $200,000.00—

T |_AT>n brief, is the achievement

of Mr. W. A. Florence, President
of the Florence Dry Goods Company
of Marietta, Georgia, in the past
twenty years.

PARLY attempts in the mercantile

business proved mighty costly,
due to several fires and other set-
backs, but with his whole ambition
centered on having the finest store
in Marietta, these difficulties served
?_nly to fan the flame of determina-
ion.

R ealizing that “selling” the

clerks means selling more goods,
Mr. Florence is a firm believer in
daily selling talks and close associa-
tion between an organization and its
head.

H Eis a careful reader of the trade

magazines, and not only reads
but puts into practice many of the
real selling helps carried in the pages
of the various journals.

I T is only natural that Mr. Florence

should look up Kelly Service be-
cause of its reputation for making a
poor business good, and a good busi-
ness better.
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£EAREFUL investigation convinced

him that the Kelly System offered
the highest type of merchandising
plans that not only moved old un-
seasonable goods, the lines a mer-
chant most wanted to sell, but oper-
ated in such a manner as to create
a most favorable impression both to
his old customers as well as hundreds
of new ones brought in.

H ISKeIIy campaign just completed

accomplished those results in an
even greater proportion than he had
hoped for.

HEwill be glad to tell you of what
we accomplished for him and—

W E.will gladly submit our propo-

sition as it will apply to your par-
ticular stock and situation. The size
of your stock and what you desire to
accomplish will provide the neces-
sary information and means no obli-
gation.
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not eliminate disease. The mere crea-
tion of a Board does not insure the
justice or wisdom of its regulations.
On the other band, the multiplication
of commissions and officials does do
two things; it increases the expense of
Government, and it multiplies the in-
terference with private initiative and
private industry. Of the expense of
government, we have learnd a great
deal. Here in Michigan, where our
population has increased but a quarter
in the last ten years, our taxes have
multiplied five times. Much of this
results from an increased"demand for
public improvement, but much of it
as well results from an increase in
governmental activity, a great deal of
which could undoubtedly be foregone.
Now, the creation and increase of this
bureaucratic government has a more
insidious and evil effect than the mere
increase of taxes, for the tendency is
for the bureau to pass the line of
necessary regulation and to seize on
new powers. Although its activities
may seem beneficial, they may so re-
strict individual enterprise, industry
and ingenuity, as, in the end, to lower
the level of the whole citizenship. This
is,, the evil of a bureaucratic govern-
ment, which, of all governments his-
tory has the most condemned, for it
has the faults of a monarchy without
the possibility of finding the respon-
sible head to hold to account.

Then there is the third great prob-
lem coming more and more to the
front that arises out of the addition
to our population of the great horde of
immigrants that have been flocking to
our shores. They come here to find
freedom, but in many instances, they
interpret freedom as license, and they
make our cities hot beds of trouble
and crime. Their ideals are different.
They bring with them racial hates
and prejudices that follow generation
after generation. No one knows how
long it will be before they have been
fused into Americans and themselves
assimilate the spirit of our institutions
and the instincts of our social life. |
speak of these three great problems
because it is here in the Middle West
that America must look to have them
settled. | have no fear of the results,
for the spirit of the Middle West, al-
though at times erratic, although at
times unsettled, will, in the end, find
the solution. The Middle West is
definitely against any attack upon the
institution of private property. Its
whole civilization is grounded upon
the ownership of the farm. Firmly
imbedded in the foundation of its in-
stitutions is the theory of the owner-
ship of land. Those who, in the early
days, served the country in its armies,
were rewarded for their heroism by
gifts of homes in what was then a
great wilderness. Later the Nation
opened to the homesteader vast tracts
of land where the eager settler has
come to build his home and rear his
family. There is nothing in the fun-
damentals of our people that is in com-
mon with Soviets, government owner-
ship or community control. The
pioneer who won from the wilderness
.his right to liv.e, will not yield to com-
munity ownership, nor will his chil-
dren’s children. Neither he nor they
will ever have much sympathy for the
assault upon capital and wealth which
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the Socialist voices. There is, of
course, a just rebellion against the il-
legal use of wealth, but the mere pos-
session of wealth is not regarded as
evil. The Middle West furnishes, too,
many examples of righteous wealth for
this. It was not long ago that the
mere fact that a man was rich at once
suggested wrong-doing. But this has
been changed. The most conspicuous
financial success of the Middle West
is singularly free from the envy of the
Bolshevik. | count this to be the
greatest benefit that Henry ford has
conferred upon mankind. He has de-
veloped an astonishing mechanical de-
vice, and has created an enormous in-
dustry. He has been a boon to men
and women the world over. But the
one great thing he has done for which
he should be given credit, is that he
has well-nigh destroyed, at least here
among us, the idea, altogether too
much prevalent before, the idea that
mere wealth is evil. The humblest
citizen in America understands that
while Henry ford has immense wealth,
it is not evil wealth; and with that
thought we have gone a long way to-
wards the justification of private prop-
erty and of capitalism.

So | say that here in the Middle
West every fundamental instinct of
our people will teach us to defend the
institution of property. As our civil-
ization is grounded upon the institu-
tion of private property, so shall the
Middle West demonstrate its justice
and defend its theory to the end of
time. There is no place here for the
Soviet. | find it is not so easy to in-
dicate the path that this great central
part of our cofftinent will follow in
dealing with problems of government-
al control and governmental activity.
As our daily problems are various and
multiplied, so are we inclined to call
upon the®Government for a variety of
interferences. We have from time to
time been the sponsors of erratic
schemes, in which there was much
truth, but also much wild thinking. It
was in the Middle West that the
Granger Legislation started; it was in
the Middle West that we heard of the
Non-partisan League. It is in the
Middle West that we are trying out
perhaps more than in any other place
in the country Government by Com-
missions and administrative Boards.
But these are but sporadic examples of
an unsettled interest in governmental
matters. In the last analysis the sound
business judgment of the conservative
owner of the land will prevail. There
is a multiplication of Government Bu-
reaus, for we have a genius for being
governed, it seems. But as govern-
ment activities multiply and the ex-
pense thereof increases, there will
come a revulsion, if not against inter-
ference of these activities with the
business of the country, at least with
the expense of the interference. We
have already felt it somewhat iu
Michigan, where an attempt has been
made to centralize those activities.
Here and there the careful observer
can detect that the pendulum of regu-
lation is swinging the other way. The
railroads that were for years the tar-
get for regulation now have public
sympathy more and more. More and
more we shall realize that you cannot
stifle individual initiative without de-
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stroying industrial life. More and
more we shall appreciate that it may
be better to release business from
some control and suffer some incon-
venience rather than to dampen the
ardor of the daring spirits whose
leadership is the guarantee of Ameri-
can progress.

The last problem, that of immigra-
tion, is a growing problem; its intens-
ity varies with the numbers of those
who come to our ports of entry. It
has been with us since the foundation
of the Nation. What effect will it have
on the whole scheme of our Govern-
ment, this rapid change in the char-
acter of our people, this influx of im-
migrants? New England, once typi-
cal of American industry and thought,
has lost, to a certain degree, its Ameri-
canism. The New England farmer as
no longer a Yankee; the New England
mill-hand is no longer a descendent of
the early settler. Even its great cities
are dominated by the alien population.
Will the Slav, the Latin, fuse into that
singular citizen known as the citizen
of the United States? How long be-
fore they will be amalgamated into
our institutions so that their very in-
stincts are no longer Slav or Latin,
but are swallowed up into that greater
and better instinct, the instinct of the
true American? There is no doubt
that the fundamental American is
Anglo-Saxon".  He has been trained,
bone and sinew and soul, for centuries
in a sing e mold. Can these others ac-
quire in one generation or in two gen-
erations the same thoughts and in-
stincts? Too often we forget that it
took 150 years from the settlement of
this country to perfect it into some-
thing so distinctly American, so unified
in thought and aspiration that it could
rise and successfully stand out against
the mother country. It was as long in
forming as we are now from the
Declaration of Independence. Now,
when we have admitted into that com-
munity millions of these foreign ele-
ments, is it surprising that we wonder
whether it will take as long again to
fuse them into the American mold or
that we wonder what the Nation wall
be when they have fully united with
us?

I know there are many who say,
now, that Americans can be born any-
where in the world; that if they but
seek liberty and freedom, they have
the essential American spirit. | read
that the other day in one of our lead-
ing New England magazines. But
that is not true. The worship of Lin-
coln alone does not make an American.
The flame of the desire for freedom
burns, everywhere. But the hope for
freedom balanced with the respect for
restraint, that is true Americanism.
The understanding of the law and the
willingness to obey constituted author-
ity, not from fear but from respect,
that is something that must be ab-
sorbed, and that can only be absorbed
through long study and contact with
th? American institutions. The learn-
ing of the Declaration of Independ-
ence, an essay upon the method of our
Government, the hurrah for the Flag,
these do not make Americans. Six
months; residence by the Pole or the
Russian does not make an American.
The process of melting must be a long
one. Education and supervision must
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be made use of. Every agency of so-
ciety must be bent to the task. Segre-
gation must be denied the newcomer.
The American language must be in-
sisted upon. Even with all this the
task will be a hard one.

But, however, this may be, it is here
in the Middle West, that you find the
best flux for the fusion of these divers
races. If they are to be fused, here is
the best material for their arnalgama-
tiion. There is something in these
lakes, these broad prairies, these for-
ests, these mines, even in these fac-
tories that inspires the hope that here
we can make new Americans with
greater facility and greater ease and
greater success than in the crowded”
Ghetto of New York or the cotton
fields of the South. We see this
promise in the loyalty of our people
to the soH on which they reside, we
see it in the success of their industrial
enterprises; we see it in the astonish-
ing growth of the agencies of educa-
tion which reflect more accurately
than anything else the true American
progress of our people.

Now, these problems will not settle
themselves.  They need constant
thought and attention upon the part
of the individual citizens. These for-
ests, these farms, these mines, these
lakes while they breathe the very spirit
of freedom, never can transmit it to the
people unless they are assisted by the
efforts of the individual citizen. He
must constantly keep before him the
ideals of Americanism. He must re-
member that the Government is fun-
damentally a Government of contract,
that it is built upon a written consti-
tution—that we started with a firm
and steadfast law, a law that protects
the individual in his life and his liberty
and the pursuit of his happiness, and
guarantees to him his property so long
as he uses it without injury to his
neighbor, and guarantees him not only
against injury by others, but against
injury by the Government itself. He
must realize that the foundation of our
country is no more liberty than it is
respect for law and tradition. We
have in the past emphasized freedom
as the essential American Doctrine. It
may be that we shall hereafter have
to emphasize restraint. Freedom may
degenerate «into license. It is only
when united to tradition and obedience
to the law that liberty is the anchor of
all civilization.

What we want then is first, candid
earnest thought and then plain speech.
There can be no compromise with the
errors of license of the Soviet or the
rebellious. We expect that thought,
that speech, that loyalty here in the
Middle West. Daring but conserva-
tive, tolerant of experiment but dis-
carding the faulty, never content with
half knowledge, respectors of tradi-
tion, obeyers of law, such are the peo-
ple of the Middle West. If new ideas,
new faces and new blood shall in time
modify and transform the character of
the rest of the Nation, here in the
great Middle West shall yet be found
the typical American. To him can be
safely submitted the difficulties of the
future. Mistakes will be made, the in-
tolerant radical may have his day, but
the sober judgment of the American
people, exemplified in this the heart of
the Nation will ultimately prevail.
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CANNON TOWELS

MICHIGAN TRADESMAN

package of genu-

ine Cannon Towels has

the blue trade-mark

label on the wrapper.
Look for it.

SSI

These are Cotton Towels
of Exceptional Quality

ICANNON TOWELS are ideal merchandise for you to

handle. In appearance and quality they will please the
most fastidious customers. In price they appeal to the pocket-
books of all.

These towels are Cannon made from the raw cotton to the
finished products, and woven into every towel is the experience
of the Cannon Manufacturing Company, the largest producer
of towels in the world.

Cannon Towels are made of high-grade, carefully selected
cotton. They are finished by a process of bleaching and finish-
ing that gives every towel a superior appearance that will not
wear off nor launder off. Cannon Towels are exceptionally
absorbent.

The complete Cannon line of cotton huck and turkish towels
will meet all of your cotton towel requirements. Look for the
trade-mark label on every package. Cannon Towels are dis-
tributed only through jobbers.

CANNON MILLS, Inc., 55 Worth Street, New York City
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Michigan Retail Hardware Association.
President—Charles A. Stunner, Port
Huron. i

Vice-President—J). Charles Ross, Kala-
mazoo. i i
Secretary—Arthur J. Scott, Marine City.
Treasurer—William  Moore, Detroit.
Directors—R. G. Ferguson, Sault Ste.
Marie; Geog;e W. Leedle, Marshall;
Cassius > Glasgow, Nashville; Lee IS
Hardy, Detroit; George L. Gripton, Brit-
ton.

Planning the Fall Sporting Goods
Campaign.
Wrritten for the Tradesman.

With the first touch of that “autumn
feeling” in the air, the hardware deal-
er commences to plan for his fall
sporting goods, trade. The spring and
summer activities in this department
are making way for other pastimes, ot
which hunting is perhaps the foremost.

“What are the esseentials of a suc-
cessful sporting goods business?” |
asked an experienced dealer; and he
answered:

“You can make the business a suc-
cess by intelligent displays; by giving
the goods a prominent location in the
interior of the store; by taking an in-
terest in the purchases of each cus-
tomer; and by acquiring a reputation
in the community for being a devotee
of sport yourself.”

It must not be forgotten that a suc-
cessful fall season not merely means
a profit extending over this period,
but that the merchant at the same time
is more firmly establishing his posi-
tion in the sporting goods trade of the
community. This is a very valuable
asset. Once become recognized as
the “right” store, and sportsmen will
give your place of business a decided
and habitual preference.

Sporting displays should be run
regularly throughout the fall, so far as
your display facilities will permit; and
care should be taken that all the
branches have a fair share of attention.
For instance, some merchants think
that the only lines worth showing in
the fall are guns and ammunition and
that football supplies and gymnasium
outfits are not worth the trouble of
displaying.

This is a great mistake. There is
hardly any line but what has
some points of attraction, even to
those who are not of a sporting frame
of mind. Even the simple home ex-
erciser has what may be termed its
potential devotees, who only await an
attractive display to arouse their in-
terest.

A display should certainly be de-
voted now and then to gymnastic sup-
plies. Here is a field that is ever
widening with the growing recogni-
tion of the necessity of some form of
physical exercise for both young and
old. Nowadays all sorts of social or-
ganizations are giving attention to
gymnastics; and while this is particu-
larly true in the larger communities,
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even the country places represent a
good potential field for the enterpris-
ing merchant.

If there is a social club in existence
already, then the merchant’s work is
so much the easier. If there is not,
he should offer his services to pro-
mote such an organization. And don’t
forget the desirability of occasional
attractive displays, helped out by
catchy showcards.

In the display of fall hunting lines,
one hardware dealer found that very
good advertising resulted from a com-
petitive window. He made a trim of
shot gun shells, and offered a hunting
coat as a prize to the competitor
guessing nearest the number of shells
in the trim. This display had the ad-
vantage that the pile of shells did not
materially interfere with the showing
of other appropriate articles in the
same window; it merely helped to at-
traot attention to them. The great
fault of some competition windows is
that they spoil the outline for other
goods.

A good way to interest sporting men
in your store is to post bulletins re-
garding the prospects for sport in the
various districts in your locality, and
the luck that the early hunters are
having. All such information is help-
ful to the hunter, and he appreciates
it; and it naturally inclines him to visit
the store. The same is true with
bulletins of any athletic series going
on. Post the results so that the store
becomes identified with every sporting
movement on foot in the community.

There seems to be some difference
of opinion in regard to the renting of
guns; but in general it helps trade. It
is a good means of making money on
old stock, and is also a fine way to de-
velop future customers. Many a
young fellow, invited out for a day’s
sport, has to refuse because he can-
not put his hand on a gun. Supposing
an enterprising hardware or sporting
goods dealer rents thjs man a good
weapon. The young fellow goes off,
gets a good day’s outing, even if he
shoots little except the branches off
the trees, and comes home well satis-
fied and enthusiastic regarding the
outdoors. This season or next season
he is going into the game properly,
and the chances all favor his purchas-
ing his permanent equipment from the
merchant who rented him the gun.

Outside these prospects of future
gun sales, there is to be considered
the direct revenue from the renting of
weapons, as well as the incidental sale
of ammunition. Of course the mer-
chant is well advised not to take
brand new guns out of stock for rent-
ing purposes; but there is hardly a
store that hasnt a few guns that
could not possibly sell as new lines

TRADBS8MAN
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but that would come in very well for
renting-.

The promoition of shooting meets is
.an excellent way, not merely to adver-
tise the store, but to bring in direct
business. One enterprising hardware
dealer in an affair of this sort under-
took the whole burden of prizes and
other expenses; and in addition pub-
lished a comprehensive program book-
let and sold space to various sporting
goods makers. The advertisements
were intermingled with the program
and other information concerning the
meet. The tournament lasted three
days, each day having its special
events, so that contestants could plan
their entries according to their in-
dividual tastes. The first two days
were devoted to clay targets, while on
the last day was a special program of
live birds. In addition to regular
prizes, a number of small articles, such
as scarf pins and small hunting ac-
cessories, were offered as consolation
prizes.

The meet in this case was a great
success, judged as a sporting event.
It drew considerable immediate busi-
ness, and laid the foundations of con-
siderable future business. It was a
large undertaking, of course, and more
ambitious than most dealers would
feel justified in attempting. At the
same time, it illustrated the value of
such events in encouraging sporting
goods trade, and the desirability of
-the dealer doing everything possible
to assist them.

Getting in touch with new prospects
is always one of the chief factors in
building up a gun, ammunition and
general sporting goods trade. One
large city firm secures membership
lists of the various gun clubs and hunt-
ing clubs in surrounding territory, and
makes a regular practice every fall of
mailing circulars and catalogs to all
the members.

A mailing list is employed by an-
other city firm that has been carefully
built up from year to year. The deal-
er prides himself on keeping this list
live and up to date. A card-index sys-
tem is kept with one card to every
customer or prospect on the list.
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When this firm gets out an annual
catalog, every customer on the list
is sent a latter announcing that the
cataog is being prepared with a re-
turn post card to be filled in if the in-
dividual recipient is still sufficiently
interested in sporting goods to want a
copy of the catalog. In this way only
the “live” names are kept on the list,
and the dead ones are annually weed-
ed out.

Realistic displays are very helpful;
and in this connection the manufac-
turers of arms and ammunition are
quite often able and willing to render
material assistance.  Stuffed game,
hunting scenes and other attractive
accessories can be used to create in
the man who is fond of the outdoors
an actual hunger for a tramp in the
woods. Some miniature trees with the
autumn tinge, and general bush scen-
ery, a few stuffed animals, a pool of
water, the wax figure of a sportsman,
and guns and ammunition, can be used
to give a realistic effect, that will grip
the attention of any man who has ever
known, or even imagined, the lure
of the outdoors.

Victor Lauriston.

A Man’s Best Friend.

A man’s job is his best friend. It
clothes and feeds his wife and chil-
dren, pays the rent, and supplies them
with the wherewithal to develop and
become cultivated. The least a man
can do in return is to love his job.
A man’s job is grateful. It is like a
little garden that thrives on love. It
will one day flower into fruit worth
while, for him and his to enjoy. If
you ask any successful man the reason
for his making good, he will tell you
that first and foremost it is because
he likes his work; indeed, he loves it.
His whole heart and soul are wrap-
ped up in it. His whole physical and
mental energies are focused on it
He walks his work, he talks his
work; he is entirely inseparable from
his work, and that is the way every
man worth his salt ought to be if he
wants to make of his work what it
should be, and make himself what he
wants to be. Arthur Capper.
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The Name on the Sack iIs a
Guarantee of its Contents

When specifying cement insist that it be the kind with the

© NEWAYGO
PORTLAND
CEMENT

on every sack.

You can then be assured that this important part of your
construction work is being supplied with material that has proven
its worth, one that will readily adapt itself to your job, no matter
what problems or complications may arise.

Newaygo Portland Cement is not limited in use to the con-
struction of buildings. It may be used above or under ground,
in or out of water. Its many uses have brought about a universal
demand for the cement with a guarantee of uniform quality.

Newaygo Portland Cement Co.

Sales Offices

General Offices and Plant
Commercial Savings Bank Bldg.

Newaygo, Mich.

TORNADO
INSURANCE

AT

LESS COST

During the year 1921 the companies operating through

The Mill Mutuals Agency

paid more than $5,800,000 in dividends to their policy
holders and $8,300,000 in losses.

How do they do it ?
By INSPECTION and SELECTION

FIRE
BETTER

Cash Assets Over $22,610,000.00

We Combine
STRENGTH, SERVICE, SAVINGS
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Need To Promptly Unshackle Trade.

The restoration of business can be
accomplished well and permantly
only by the repeal or basic modifica-
tion of laws that hamper business.
Even before the war the successful
business activities of the most prosper-
ous nations of Europe could not have
continued if their business men had
been hindered, balked and terrorized
as American business men then were;
and now are, more than ever before.
Only America’s incalculable natural
wealth, her comparatively scanty pop-
ulation, her incomparable situation cn
the globe, together with the spirit, en-
terprise and resourcefulness of her
business men, made American prosper-
ity possible in spite of the unscientific
and business-clogging legislation with
which the industrial and commercial
energy of the country has been, and
~still is, shackled.

For more than two decades students
of economics and government have
seen clearly, and pointed out plainly,
the destructive folly of having such
law-making; but the repeal, or ma-
terial alteration of these laws was pre-
vented by the selfishness and coward-
ice of politicians, the audacity and
bluffing of demagogues, and the
political torpor and timidity of busi-
ness men themselves. The time has
come to clean house. This clutter of
uneconomic and anti-economic legis-*
lation must be cleared away. We can-
not have the prosperity we ought to
have until this job is done.

For almost a quarter of a century, |
have publicly declared, in magazine
articles and in many speeches, that the
ancient Sherman law should be funda-
mentally changed; or, better still, re-
pealed altogether and replaced by
some up-to-date and practical business
statute, such, for example, as a Nation-
al incorporation act. This cannot be
longer delayed if we wish American
business to function with full vigor.

Before our eyes are dozens of illus-
trations of the disastrous effects of this
legislative dead hand on the industrial
and business activities of the American
people. Equally striking are examples
of the evil futility of this absurd law.
The so-called “dissolutions” of the To-
bacco Trust and the Standard Oil will
occur to everybody, the practical effect
of which was not in the least bene-
ficial to the public but decidedly ad-
vantageous to financial manipulators.

Within «he last six years still worse
laws have been enacted. The scheme
for the confiscation of business capital
under the guise of tax legislation,
which was hastily improvised in the
hectic days soon after we declared
war on Germany, frankly, violates the
first principles of economics. Solely
because of patriotic considerations,
nobody complained while hostilities
lasted; but that this devastating legis-
lation has been tolerated in peace
time proves the patience of the Ameri-
can people—or their mystification.

Business is treated as if it were es-
sentially criminal, rather than, in its
very nature, essentially honest. The
unworthy exception is made the rule.
It is an actual fact that our American
spy- system is worse than the Russian
spy system under the Czar, because
the Russian espionage was political,
while ours is economic. Of course.
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we cannot have healthful -and active
business while courage and initiative
are thus weakened and restrained.
Wise and honest supervision has been
maldeveloped into suspicious and
stupid intimidation. All this must be
entirely changed.

Free the hands of honest business!
Open the doors of honest trade! Lift
from the heart of commerce the timid-
ity that now makes its beating weak
and spasmodic! Dissolve the clouds
of apprehension and uncertainty which
darken and discourage American in-
dustrial enterprise!  Establish orifce
more the reign of common senae and
common honesty.

The well-being of the whole country
and of every man, woman and child
in it, imperatively requires that trans-
portation should be ample and inex-
pensive, rather than inadequate and
extravagant. The product of all labor
must pay railway charges; and the
price of every article is affected by
railway rates. Cost of living, scales of
wages, profit or loss of farmer, manu-
facturer and merchant, all depend on
this vital economic element; and what-
ever rrevents reasonable railway tar-
iffs and sufficient railway facilities
must be removed.

These are specimens of the work
which must be done before American
business can go forward with its whole
power and all the people have the
good times which are rightfully theirs.
Yet every stroke in the doing of that
work will be fiercely resisted by pes-
tiferous demagogues who thrive on
public misfortune, by craven politicians
who fear to antagonize groups of mis-
guided voters, and by informed and
determined radicals who wish to make
the existing economic order so un-
workable that, in the end, they can
destroy it. Albert J. Beveridge.

Salmon Canners Win Suit ‘ Brought
By Family.

An excellent example of what may
be accomplished if a canner will stand
up and fight when he is in the right
was the finding in favor of the Alaska
Packers Association of San Francisco
through one of its large distributors in
New York City which had been sued
by the members of a family claiming
they had been made ill as a result of
eating canned salmon.

Immediately on receipt of the orig-
inal complaint, the Alaska Packers re-
ferred the case to the National Can-
ners Association which investigated it
in the manner such cases are handled.
Fortified by the results of the National
Canners Association’s investigations,
the Alaska Packers Association de-
cided upon a thorough defense. The
facts were fully presented, and the
jury returned a verdict in favor of the
Packers.

In the Alaska Packers case the facts
developed by the investigation indi-
cated that the illness began within an
hour and a half after eating the sus-
pected meal. The symptoms resembled
those caused by some irritant poison-
ing and also by a type of influenza
prevalent in New York City at that
time. The case was reported to the
City Health Department. These offi-
cials secured the salmon can contain-
ing a small amount of the contents
and turned it pver to the Federal Bu-
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reau of Chemistry which examined it
and found nothing in the product
which would account for the symp-
toms of illness reported. The exam-
ination of unopened cans from the
same lot showed the product to be in
good condition.

When the case came to trial the
judge refused to dismiss the complaint,
and held that there is an implied war-
ranty in the sale of canned foods
which extends to the consumption of
such foods. This placed upon the de-
fense the burden of satisfying the jury
that the salmon was not responsible
for the illness.

The testimony of the medical expert
for the defense indicated that the ill-
ness must have been due to other
causes, and the testimony of the bac-
teriologist showed that, inasmuch as
the plaintiffs all admitted that the sal-
mon was apparently sound and whole-
some. their ailment could not have
been botulism as claimed by one wit-
ness for the plaintiff; that the period
for incubation was too short for the
illness to be due to organism common-
ly causing acute digestive disturbances
and that even if such organisms had
been the cause they must have gained
access to the salmon after it was
opened, as the ordinary process to
which canned salmon is subjected is
much more than sufficient to kill or-
ganisms of that type.

The judge ruled out any testimony
regarding the examination of the re-
maining contents of the can, saying
it was impossible to identify the can
with sufficient certainty. He also ex-
cluded testimony as to the quality of
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other cans examined on the ground
that it was immaterial.

In his charge to the jury the judge
held that the plaintiff must show be-
yond doubt that the salmon had caused
the illness in order to justify a verdict
for the plaintiff, and even if the jury
decided to awird damages he did not
feel that the evidence indicated that
the plaintiff had suffered much, phy-
sically or financially.

It was a complete victory for the
Alaska Packers, as' the jury found that
the fish was not in any way responsible
for the'illness. John A. Lee.

Somewhere Sometime:
It_is raining on the river and
The sky 1s _low and gray;
It is raining in the timber:
It’s a dismal sort of day.

But a fellow shouldn’t holler,
Though the day is dark and drear;
For it's always” raining somewhere—

*And it happéns to be here.

Somewhere else the sun is shining,
Somewhere else the world is glad.
Somewhere else they're having weather

Of the sort we wish we had.
Sometime, maybe right to-morrow,
For its always shining somewhere—

sun will shine and skies will clear;

It may happen to be here!

Douglas Malloeh.

*

Fast Moving Stock

kind that pays. You can-
to invest your money in
any” other sorf.

VAN DUZER’S
Certified Flavoring
Extracts

are generally ac-
knowledge the
most popular ex-
on the mar-
Sell ’em and
see  how

the¥_ move across the counter.
profitable line to handle.

VanDuzer Extract Co.

is the onl
not affortf/

tracts
ket.

Known—

The Best Liked

Fifty years of advertising has
made Royal Baking Powder the
best known Baking powder on

the market.

Its purity, and in-

surance of baking success have
made it the best liked. Theseare
reasons the demand for Royal
has grown greater every year.

Today Royal stands as one of
the quality products upon which
you can depend for quick turn-
over and constant profits.

ContainsNo Alum—Leaves No Bitter T aste

Li
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Indebtedness of the Manis-
tique Handle Co.
Manistique, Sept. 5—The following
is a complete list of all creditors of
the Manistique Handle Company, who
have filed proof of claim, showing in
each instance the name, post office
address _and amount claimed
Anchor Packing Co., Philadelphia $  1.81
American Glué Co., Boston 12.10
Allis-Chalmers Manufacturlng
Co Milwaukee
%gs Broom Corn Co., St. Louis 374263
t Herman & Co. Chlcago 60.36
Bradstreet Co., Milwaukee 62.50
Berry Chemical Co., Manlsthue 61.62
Bay De Noque(t&Lbr Chicago 1,780.43

Itemized

Brown Land Lumber Co.,
Rhinelander, is 1,711.53
Burroughs Addlng Machine Co.
Kansas City 2.8l
Barry Potter;, M anlsilq ue___ 39239
Burréll Orln Steube 252.6
Baker, H. T., Manrs |que 3,245.42
Cloverland Oil Co., M anistique 128.76
Costello John Estate, Manistique 4.88
Chicago Knife Works, Chicago 2.0l
Cloverland Auto Co.. Marquette 110.39
Chatfield Machine & Foundry Co.,
Escanaba 122.94

Cooksgn-LeRoy Hardware Co.

Manistique 1
Christensen, N F., lVIanrstrque 18.00

Broom & Broom ‘Corn New

Areola 157.50
Churchrll  H., Marine 13.0!
City of Manlsthue Manistique 128.99
Chesbrough, A. M oledo 29,441.79
Curtis & Co., Mfg. Co., Chitago 69.35
Delta Hardware Co,, Escanaba 963.72
Doubleday Bros. & 0., Kalamazoo 32.85
Disston, Henry, Sons, Chicago 102.65
R, G. Dun & Co M arinette 0.00
First National Agency, Manistique _ 368.59
First National Bank, Manistique 8,160.29
Fuller-Peerless Co., Peoria 18.10
Handy, S. L., Manistique 119.16
Halcomb Steel Co., Syracuse 4.27
Hewett Grain & Provision Co,~

Manlsthue
Gardner, mes, Manistigue____ 20000
Garlock Packlng Co., Chicago 29.44
Gray, Fred L.,” Co., Minneapolis 912.37
Goodwillie Bros., Manistique 30.22
Greenhoot Brothers Escanaba_ 8277

Kavainagh, Indianapolis — 1,587.68
Kelly, m., & ‘Blomquist Fritz;

Manistique 258.02
Kempf, Fred, "Manistique 399.00
LeDuc, W. A., Marquette_ ——  457.07
Linden, Otto, Manisti ue 55.10
Manlsthue Telephone Manis-

QUE  =mmmmmmmmmmem oo oo e 182.50
Manlsthue Bank, Manlsthue 3,860.00
M., & L. Ry. Co.. Manistique— '331.06
Miller, Loms Cooks 466.70
Johns-Manville, Chicago 3.09
Mason Donaldson Lumber Co,

Rhinelander, Wis 1,575.00
Mahin Shé)pmg & Storage Ware-

house |ca5g 1,141.00
M., St. Ste. M. Ry. Co,,

Manl_sthue ) X 295.90
Mamsthue Light & Power, Manis-

197.48
Mclntyre C. A, Manistiqu 459
National ' Text Co. Phlladelpﬁ‘ra 176.51
People’s Auto & Tractor Co.,

Manlstr ue 78.86
Pu S., _Co., Manijstique _ 1155
Standard 0il Co., 'Duluth 590.98
State Savings Bank Manistique 4,291.12
Sehubring, Albert, M anistique  813.04
State Trooper Publishing Co.,

Detroit —  —meeessececemeommeeeeeeeeeoee 60.00
Stephenson Co., Trustees Wells 4,432.49
Shirk, Frank, Manijst ique 82.50
Trade Press Publishing Co,

Milwaukee 39571
Tradesman Co., Grand ~Rapids“l1 6.00
Tribune Publishing Co., Manis-

tique 108.35
Chlcalgo & Alton Ry Co., Chicago 74L38
Van eph, Manlsthue " 159.90
Waddell Lumber & Supply' Co,

Manistique 9 00
Wénegar Gorman Lumber™ Coil" .
ca

White l\gllachme Works, Eau cfaire ’ 525
Wadhams_Oil Co., M'ilwaukee 21.67
First National Bank, Manlsthue 2,116.42
"Astern Union Telegraph Co.,

A Manistique 21.56
Ir&st{tutlons Tndustries,

Zion s 15 53
Baker, H. T M anistique____ 1,783.51
Labor’ claims’ 0 ko si
Notes payable \ m7~~ i[i73'48
Total indebtedness $90,470.47

Edwin Exdahl, Receiver.

What Is Meat?

Some of the constituents of meat are
protein, which already has been men-
tioned; phosporus, iron, fat, nitrogen-
ous extractives and vitamines. These
things have high-sounding names but
they render very practical service to
man. Consider each of them for a
moment.

The tissues of the human body need
constantly to be repaired or replaced.
This need becomes even greater in the
cases of growing children, nursing
mothers, and persons convalescing.-

For replacement of worn-out tissue,
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it is necessary at all times to have a
supply of protein in the diet. If one
is doing labor of some sort, his ap-
petite will demand a greater supply of
protein. However, ordinary work does
not make protein tissue wear out faster
for work is performed through the
oxidation of carbohydrate; that is to
say, certain food, or part of it, is trans-
formed into energy. Such foods serve
as “fuel,” being “burned” by the oxy-
gen in the air which we inhale into our
lungs.

Although ordinary work is done
through the oxidation of carbohydrate
yet protein stimulates, and heavy labor
is performed most easily on a diet
containing considerable protein.

Probably most of us would associate
phosphorus with matches or Hallo-
we’en pranks more readily than with
our own bodies; but, as a matter of
fact, phosphorus is a constituent of
every cell nucleus and, therefore, of all
the tissues in our bodies.

Combined with other elements in
numerous and diverse compounds,
phosphorus enters in essential ways
into every living process. It is worth
special notice that the phosphorus
compounds in meat are of all kinds,
valuable for all of the bodily require-
ments of this important element.

Similarly, the iron of meat serves
all body requirements for iron. More-
over, meat contains iron in compara-
tive abundance. Iron is involved in
the basic chemical reaction of life, in
this manner:

The fundamental process in living
things is the production of energy as
a result of oxidation. Oxygen, drawn
into the lungs when we breathe, is
carried to the tissues of our bodies
through the agency of the hemoglobin
of the red corpuscles. The character-
istic compound of hemoglobin is iron.

Just as we need foods which can be
transformed into tissue, we also need
other foods which can be transformed
into energy. Fats and carbohydrates
are useful primarily for producing
energy.

More Value in Light Weight Hogs.

U. S. Vice-Consul Barringer, at Bel-
fast, Ireland, reports that when a pig
in Northern lIreland reaches a weight
of from 170 to 195 pounds he, had bet-
ter be marketed, because to fatten him
up any more would require more feed
than the extra pork is worth. The
smaller the pig the greater the gain in
live weight from the consumption of a
given quantity of food. Farmers are
being urged, therefore, to market their
pigs when they weigh from 170 to 1%
pounds, and not continue feeding them
until they have reached consrderably
heavier weights.

The Devil’s Beeftub.

The singular natural curiosity lo-
cated in the valley of the Annan in
Scotland is what is known as the
Devil’s Beeftub.

It is in the form of a hollow basin,
surrounded by high hills which make
it so secluded a spot that a large num-
ber of persons can conceal themselves
in it with ease and remain unseen by
others in the immediate neighborhood.

In ancient times it was frequently
used as a hiding place for stolen cattle,
and it is this fact which has given it
its name.
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FLOUR

It was inevitable that wheat should decline the last month with the
constantly increased estimate of the Northwest crop, the Government
now putting its yield at almost 264,000,000 bushels, but it is just as
certain that there is, some place, a bottom to the decline. The last of
this week has seen prices on the up-grade, and it may be that the low
point of the crop has been reached. That is not possible to tell, of
course, but the farmers are now receiving such a close price for their
wheat that they cannot afford to sell at much less, and the last two
years have been so disastrous for them that they must recoup some
of their losses on this crop.

Europe s crops are far below normal. The Greek harvest is less than
three-fourths what it was last year, the Italian, the German and
Spanish only some four-fifths. Canada has probably 20,000,000 bushels
more than in 1921, but the Southwest crop is 45,000,000 bushels less.

We make no predictions, but we cannot help but feel it is a safe thing
to protect yourself against at least part of your requirements on the
present market, and we are prepared to make you a price on
Fanchon, Red Star or Ceresota which will surprise you.

JUDSON GROCER CO.
GRAND RAPIDS, MICHIGAN

SUITS WEEN OTHERS DISAPPOINT

LEE & CADY —Detroit

Wholesale Distributors of

Dwinell-Wright Co.’s Products
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DRY GOODS, s

FANCYGOODS

Michigan Retail Dry Goods Association.
President—J. W, Knapg, Lansin%.
Fjrst Vice-President—Geo. T. ullen,

Albion.

Second Vice-President—H. G. Wesener,

Secretary-Treasurer—Fred Cutler. lonia.

Manager—Jason Hammond, Lansing.

Official Programme, For the Lansing
Meeting.

Lansing, Sept. 5—The following
programme has been arranged for the
annual meeting of the Michigan Re-
tail Dry Goods Association, to be held
here Sept. 13 and 14:

September 13—Forenoon.

Registration of all members and
guests.

Meeting called to order by Charles
H. Davis, Secretary Lansing”Chamber
of Commerce. . .

Welcome to the Capitol City by
Hon. Jacob W. Ferle, Mayor of "Lan-
sing.

The Association’s finances bY Sec-
retary-Treasurer, Fred Cutler, Tonia.

Brief review for the year by Jason
E. Hammond, Lansing.

Afternoon. .

Address on Four Years of Service
by J. W. Knapp, President of Associa-
tion, Lansing.

Address on Building Business in In-
fants” and Children’s Wear, Includin
Misses Six to Sixteen by Mrs. M.
Campbell, Gilmore Brothers. Kalama-
200.
~ Address on A Program for Prevent-
ing Panics by Austin. H. Fitz, Bab-
son’s Statistical Organization, Welles-
ley Hills, Boston, Mass.

Reports of Committees—Pattern,
Order Forms, Insurance, etc.

Filling up the Question Box for
evening session. |

. Evening. .

Experience Meeting—Question Box
Discussion.

Presided over by Joseph W. Knapp
President of the” Association. This
prog%ram will follow the general plan
of the experience meetings of pre-
vious conventions. Mr. KnaE}) will be
assisted by A. T. VanderVoort, of
Lansing, with charts to develop the
question, “Why Overhead Increases
and How to Stop Leaks.’

September 14—Forenoon.

Call to order by Director D. M.
Christian, Owosso. .

Announcementst by President and
Manager. . .

Address on Analysis and Possible
Solution of Existing Retail Conditions
by John W. Pattee, Educational Di-
R;ctlcgr, Dry Goods Economist, New

ork.

Address on Department Store Sys-
tems and Accounting as Applied "to
Small Stores by Charles MacDonald,
Boston.

Address on A Merchant’s Duty to
the Public, by Tom N. Witten, Witten
Hardware Co., Trenton, Missouri.

Election of officers and miscellan-
eous business.

Afternoon..

Call to order by Director L. G.
Cook, Jackson. i i

Address on Promoting a Middle
West Market by John W, Gorbg Di-
rector of Research for Chicago Cham-
ber of Commerce. ]
~ Address on Community Co-opera-
tion by Alexander Karr, Founder of
American Community  Association,
Fargo, North Dakota.

Discussion_by N. P. Hull, Former
Master Michigan State Grange.

NOTIONS!

Address on the Human Factor in
Business and Industrial Life by W. W.
Kincaid, President National “Person-
nel Association, Niagara Falls, N. Y.

. Evening. L

Banquet in Strand theater building.

Toastmaster—Rev. C. Jeffares Mc-
Combe, Pastor Central Methodist
Episcopal church, Lansing.

The following speakers will talk:

Dr. Alexander Karr, Fargo.

John W. Gorby, Chicago.

President David Friday, Lansing, on
The Prices of the Future. .

United States Senator Irvine L.
Lenroot, of Wisconsin, on Some Na-
tional Problems. ]

Music in_charge of Lansing Con-
servatory of Music.

The Sports Wear Department.

Sports wear should not be confused
with sporting goods, nor do the de-
partments need to be closely con-
nected. But a sports wear depart-
ment might be located close to the
ready-to-wear department. It should
be marked by its individuality and by
its decoration. Large space is not
necessary. Garments, like dresses,
blouses, silk skirts, silk sweaters, etc.,
should if possible be kept under glass,
preferably on hangers.

It is essential to have a buyer or
merchandise man whose entire time
and attention is devoted to this de-
partment. He should have the co-
operation of the ‘other buyers and
authority to ask them to buy such
goods as he needs. He should know
what he wants and clearly define it
to the buyer whom he delegates to
purchase it. e

Sales girls should know, in addition
to their stock, something about sports
and what to wear on different occa-
sions. Some sports departments car-
ry also a cheaper line of sports goods,
not bearing the store name.

A turn-over of five or six times a
year is considered good in the sports
wear department. The mark-up' is
slightly higher than in the other de-
partments. Only a small variety of
models is carried.

Successful Retail Advertising.

Some men are shy of department
stores. They regard them as belong-
ing exclusively to women and women’s
apparel, and go for their own clothes
to a men’s clothing store. Lord &
Taylor of New York decided to bene-
fit by this tendency in trying to in-
duce the men who held charge ac-
counts with them to buy their own as
well as their families clothes and
house furnishings from their store.
They drew together all their men’s
departments into one shop on the airy
and large upper floor, to which they
run express elevators.

The place is as exclusively mascu-
line as the grill room of a hotel. Three
days before the opening 30,000 an-
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JUST RECEIVED

MANY SHIPMENTS STAPLE PIECE GOODS

Our buyers have just returned from Eastern .markets where we
have been hurrying deliveries and purchasing additional quantities of
staple Piece Goods, many lines of which have been hard to get on
account of Textile strikes, etc. You can do nice business this fall on
moderately priced staple lines of merchandise and we would be pleased
to take care of your needs. Ask our salesmen or come and see us.

Mail Orders shipped the day received at lowest prevailing prices.

GRAND RAPIDS DRY GOODS CO.
Wholesale Only.

HUMAN HAIR TS

Have you our new three gross Metal Cabinet?
It’s a beauty and real salesman, working for you
every day. Get one through your jobber, and
display it prominently. Sales and profits will
then take care of themselves.

NATIONAL TRADING COMPANY

630 SO. WABASH AVE. CHICAGO, ILL.
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| PANAMA GIRL

Elastic Web is used for hundreds of different pur- |
poses. Why not get the best for the same price 5
you pay for inferior qualities? We stock this in i
twelve and thirty-six yard reels. S

g1 o

Quality Merchandise— Right Prices— Prompt Service

I PAUL STEKETEE & SONS |

S WHOLESALE DRY GOODS GRAND RAPIDS, MICH.

I e R e

Flannel Shirt Time
Is Here

All Grades and Colors.
$10.00 to $48.00 per dozen.
You should see them.

Daniel T.Patton 6>Company

Grand Rapids,Michigan - 59»63 M arket Ave. NW.
The MenkFurnishing Goode Houee of Michigan
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nouncements illustrated with black
and white drawings, were sent out,
each bearing the addressee's name.
The list was compiled from ’charge
accounts of the store and from club
membership lists. Two months later
a somewhat different folder, illustrated
with half tones of featured merchan-
dise was sent to the same list. Then
personal letters all signed were sent
to 10,000 business and professional
men in the neighborhood. A recent
advertising feature has been addressed
to golfers. A book, compiled by a
golf expert, was mailed to a list com-
piled from the membership of golf
clubs, with an invitation to visit the
shop.

Newspaper advertising is kept dis-
tinct from store advertising, and has
a character of its own.

His Majesty, the Boy.

Boys’ clothing, which was formerly
considered a tiresome side line, has
now become a business of its own
with problems and methods, differ-
ing widely from those of men’s cloth-
ing.

It pays to make a boys’ clothing
store attractive to women, for the
mother usually accompanies the boy.
It should have comfortable chairs,
carpeted floors, a quiet, pleasant at-
mosphere and sunshine. Do not at-
tempt to make it feminine in appear-
ance for this will annoy the boy. Do
not keep all sizes of boys’ clothing
in one section, for a boy of 10 will
be insulted if he has to try on a suit
alongside of a youngster aged 5.
Have different varieties of styles for
boys of different ages. Secure pic-
tures of local high school, elemental
school and college atheltic teams to
hand in the department. Provide
mirrors with sides, so that the boy
can see how he looks without appear-
ing to. Playgrounds are a dubious
advantage, with much to be said on
both sides. Mail sent directly to the
boys themselves brings good results.
Men are'better than women for sell-
ing, but they must be men who can
sell both to the mother and to the
boy. It is absolutely necessary that
the salesman shall like the boys.

At Hand.

Little Mary came home the other
day from a neighbor’s with her mouth-
full of chocolates, a circumstance that
elicited a scolding from her mother.

‘Mary,” she asked, “how many
times have | told you not to ask Mrs.
Martin for chocolates?”

“Mother,” said Mary, -solemnly, “I
didn’t ask her—indeed | didnt. The
truth is, mother, | didn’t have to. |
know where she keeps ’em.”

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children,
especially adapted to the general
store trade. Trial order solicited.

CORL - KNOTT COMPANY,

Corner Commerce Ave. and *
Island St.

Grand Rapids, Mich.
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PRICES CURRENT ON STAPLE DRY GOODS.
List %rices corrected before going to press, but not guaranteed

against changes.
Bleached Muslins.

1S
18%
32%
Unbleached Muslins.
a 099

B Indlan Head
51 n Ind. Head L. 7.

in.EXposition____13%
In.96A shorts__13%

Plllow Tubmg.
in.Se
n. Seneca

33%

| 35
n. Pe(rq]uot 87;/6:

40 in. Qulnebaug——
Denims,’
220 Blue Denim__ .

Blu
Stelfels Drill — 16%
0s. Canvas 18%
Armour, ACA )
8 05S 21%
Cordis, 5

A ic
Warren Fancy Tick 35
Thorndyke F(\é Sat.__371%
Amoskeag, ACA___ 2%
Cambrics and Lon cloths

Kby 66" Eafrbri' %

Ber
Ber Iey, 60 Nalnsook

Berkley, 100 Nains’k 25
OId Glory, 60 Camb. 18
Old Glory, . ain. 18
Diamond ~ Hjll, Nain. 16
Diamond Hill, Camb. 16
77 Longcloth %
8l Longcloth
84 Longcloth 17%
7001 Longcloth
002 Longcloth 16%
7003 Longcloth 19%

Gmghams

Seminol Dress Ging-
hams, solid colors l175

Drills and Ticks.

Outings and Cantona.

Cashmere Twill 15
Unble. Canton 14
100 Flannelette
1931 Outing L
Afpledown

26 in. Whlte Shaker 12%

Daisy Clot
1931 Dark OuT—lngs 15%

Draperies and Cretonnes.

Wool Goods

36 |n Hamilton
Storm Serge 57%
76 44 in. Storm

S 8 92%
N% 4g40, 50 in. Stor! m
40 in. Julliards Pta 115
50 in. Julliards Pla. 1.67%
6120 50 in. Trench 150

E S 86 in. Storm

SeFg@-mmmmrmmmmemnmnmenene 42%
Hamilton _ Twill 14%
Dresden_Fy. Drapery 17% 215 60 in. Storm 1 2%
Tudor Fcy Drapery_ 19 S 0
Nu ape 2 56 In. All Wool
'\:Nestmosr Ilk d 160/6 Coating 200
ancy Silkoline i
SﬂftDor% (S:E$t%1ne 16‘1/3/ D R N Tricotine __ 165
i o
8177 Curtain Net™ 30 Carpet Warp.
8432 Curtain N et 62% Peerless, White 42
éofg mafqmsettr? 193/5 Peerless, Colors ____ 43
36 in. Art Cretonne 25 :
36 Elco T Y- O Diaper Cloth.
n. Elco Tapestry- 18 in. Seconds — — 76
Linings and Cambrics 20 in. 125
Tico D Satln 22 in.
No. 40 BIK. Saflne - 18% 24 in.
Ng' lsowe‘étfce? |tr=re1:e _16014% 27 in.
DD. Black Sating_ 30 in. 175
Satin Flmshed Satine 42%
Raidant Bloomer Sat. 42% Notions.
\?79 r& Prl(r:1tedbSat|ne 52% 8 s i 20
indsor Cambric 718 Sat PadGarter
Parkwood Wash Sat. 57% Rubber Fly Swatters 2L
) er
Merltas Oil Cloth. Roberta Needles — 2
5-4 White 335 Stork Needles 1@
2 Ty Ussa'CS—Ste%Sf’Pins S. C. &4
&y white Bl FIOU e ei Pina, M. c. 300 4
gﬁ FSanc 431%5 Brass Pins, S. C. 800 7
All oil cloth _Id_t_ne cash, Brass Pins, M. C. 300 &
no disc Coats Thread __ 8
Clarks Mile-End Td. 61
Flags. Doz J. J. Clarks Thread- 6L

16x24 in. Spearheads 1 32%

18x30 in. Spearheads 1 90
24x36 In. Spearheads 2 95
Each

Reljance PrL 70

8x6 ft.

Gainsborothgh Hairnets1 I

G%lns&or%ugh Hairnets i
R. f1. € crochet (ﬁ)‘f_ BO?E

B-4 Clarks Crochet C. It
Sllklne Crochet Cotton

* 0, . 2 0 A

foler du Nord ___ 1836 X8 T- BeHancs Swd. 2 %8 Sansilk Crochet Cot. &

Dan Rweri 16% 6x9_fL Defiance Swd. 3 60 Dexters’ Knitting

Everett Classics__ 1 8x12 fL. Deflance Swd, 520 ~ Cotton, W hite” 1 sc

Amoskeaq Staples— 129 10x15 fL Defiance Swd 8 00 Dexter’s Knittin

Haynes %t P —120% 6x9_fL Sterling Wool 7 50 Cotton. Blk c%l’d 17

Lowe Chyeioks, w16 8xi2 fL Sterling Wool 11 50 _ Cotton. Blk,, _ 17
ates. 32 in. 220/ , ) Grosg. Allies’ Tarn, bundle. 6 6

Treftan R inT——2% Ko. 7 Muslin Flags _ 7 2| Eteishers Knitted "0UNd

B. M. 'C. Seersucker 17%

Ramugie $U g, Shems ana Pilow car ek, cisin 2

ueli i 0

Giitrae, 32 306 030 PedustBlea—B & worsted, balls 2 @

N% n, ”T(':Shs b 1/60/ 72x90 Pequot Blea— 15.25 FI9|shers Germantown

Re%nvsleg Zgg]h)"‘?y 8% 573%;288 quﬂg% E{gg_lé%gg = er;]hyr Sballs b 337%

__ eishers Saxony, ba.
Prints and Percales. 81x90 Standard__ 1360  Fleishers Kn.ttZd

ggllblmgllg DLIaghIES _ 13% 42x38% Utica Cases. 3 75 Worsted, balls 2 60

42x36 Pequot Plain 39 Fleishers Scotch &

f{m %r,—','}]ttss G”';e,ao— 118% 45x36 Pequot Plain_~ 420  Heather, balls ___ 29

Manchester 80x80° [T 189 423 Pequot 8. 5-—4 Dogy

Manchester 80xH0 Dl 15660 4bx36 Pequot $. § /75 20  Ironweave Handkfs._

X h 1296 42x36 Meadowbrook 25 Rit Dye Soap __ 80

Scout, 64x60, Lights 20 500 e 6~

|§Q;n; g64)(60 Darks. (1)1%1/0 1538 StandT 300 Wolver_l_ne__t?_r_nesh Cap %
eds - -

wCub® Knit Cvr\]/”g?stwams' ) Infants Hosiery.

- Cashmere, Silk Heel and Toe.
“"Bear” Knit Woaikst—————r—1.71.-1w80 /69 '
"R'& 37 Muslin warst 460 In?gn?se'rccgtntgnvl\flgsoel IXI Rib _Iﬂ'éé%
Ladles’ Knit Summer Vests, ) : o —

Ix] Rib Gauze Vest, Bodice Top, In}‘ants, Mercerized IXII Rib 2 69
\Vi Prlé agd 5? A%C!IAreQ s75. 36-38 % 8(5) Infants’ Fibre and Wool Hose __ 6 60
e sizes - , : s :

Me)r(cenzed ix| and 2x1 Fipvesta, Boys’, Misses and Ladles’ Hosiery.
éxstsrta %{%/egs Jes; 4S4IZ€S 36x38 4 60 Bg fO BBearsklgL l]\clo”l I1XI Rib Hose* %
Ladles’ Knit Summer Union Swta. Boys’ 2xL Cotton_Ribbed

12reCutsFZ)ouble Farded, Asal Style, 75 Boys’ 3 Ibs. on 95292)?11]’0;' cflsesn )%grn': %
extra sizes 40 L 525 n 8 (RI0F5) 225

14RCu IC msbed T%%SA_[ Style, 6 60 Misses Ix| Cotton ngbed 7H|gse& s

egular_Sizes 36- on c
Extra Sizes, 40-44 T 700 Misses 300 needle combed hos

14 Cut Mercerized Lisle, AssL Styles, bxd..l doz. 5225 on 7 rise 10 fall 05

Regular. 512 ____ngg Lahdoleg 220 needle combed yarn
Hosiery—Men’s. Ladies’ 220 needle merg, Tose

Mgns COtt0§| Hkosg Englneeg & 140 il#obneeEIe rib. top fashion seam5 55

ireman ac Brown, doz.

Men’s 176’ Needle Cotton Cut Toe 1 25 ngigi HSSSS&’ 2822 t}ek;nto top 3%(2)5

p

Men's 200 needle full combed yarn Ladles’ fleeced hose, rib.top ———3 2

Men’s 220 needle fall mere, hose __ 285 Bathm? Suits for Sprmg DE|IVEI‘3/

Men’s 240 neeﬂ(e fiber silk hose__4 50 Men’s all pure worsted, 2

Men's pure silk hose 6 00 Mens aII pure worsted W|th c nest

Nelson’s Rockford socks, bdTs. 130 Lad eg a—l—l———F;——;é ————— Py Ian to 3200

Nelson’s Rockford socks, bdls. 145 ! ure wi \

Nelson’s Rockford socks, bdls. L66 L%gig?- 2{,',“%“,5%9,%%2“?9_5 riped ando up

260
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Athletic Underwear For Spring.

B.V.D.’s, No.01, Men’s_union; smts 12 62%
Seal Pak, No. 10, unjon sui 10 60
Men’s 72x80 Nainsooks, b_

had a 25 to 9 00

Men’s Sol_ﬁ_ﬁ"ﬁl—e s, highty mercerised
Men’s No. 150 “Hallmark™™ 72x80
Nainsook 5
Men’s 64x60 Nainsooks
Men’s 84 Square . Nainsooks
Men’s Fancy Nainsooks ______

Wide and Medium Stripes.

©owooxo
8833

B. V. D. Shirts and Drawers
Shirts _ 6 87%
Drawers 726
B. V. D. Athletic bdlle No. U-1I0T 12 62%
U-D Youth’s B, 3 50
B?\Ye_‘ “Hanes” N X80,
ainsook Union Suits’ 735
B(G/s’ ""Hanea” No. 856, 72x80,
Suits 6 25
ys 64x60 union 500
s’ 72x80 Union SU|ta 6 26

LS I—Girls “Sealpax” pin ch’K Nsk. 8 60
LBBI—Boys’ “Sealp.” pin ch’k N sk 8 60

Men’s and Boys’ Cotton Underwear for
8pring.

Men’s Egypt Balbrlggan Shirts

MandQ‘ DE%’,teré 99

en’s albrlggan Union

Suit ayp 99 7 50

Men’s ygt Ribbed Union sujts 8 00
Lawrence albrlggan Shirts and
awe . 7 60
Men Cott ion
Swts Egyptl

MenstCombed TarnTotton Union
uits
BalbrYggan Union SUits,

Bo_:ys

200
4 50

Men's Dress Furnishings.
Slidewell collars, linen or soft

160
Neckwear 2 10, 3 76, 4 50, 6 00, 750 _9 00
Flannel mght shirts 10 60
Dres? Ip 272 60 to 48 00
12 00 to 19 50
Dress . shirts

Laundered stiffcuff shirts,

ale
Pl%sment and Shirley suspel e)‘ susp nders 4 50
Men’s ~ "Linine” er 34%
Men’s Challenge cleana le doz 275
Men’s Wash Tie 35,52 002 75

s
Men's Muslin Night Shirt, doz 900
Men’s Muslin Pajamas, per doz_16 60

Men’s Work Furnishings.

No. 240 overalls or jackets —— 12 00
No. 260 overalls or\ha kets 10 50
Stiefel rope strlpe abash stripe
Club or S ade ral1 or Jacket
seam, triple stitched 13 50
Coverall khaki, heavy drlll—z 00
Cottonade pants T3 60 to 21 00
Black sateen work snirts. 9 00
%%et blue chambray work shirts 8 00
n Rule work shir 7 60
Plece dyed work shlrts 6 75
Best Quality work shirts — 9 00 to 16 60
Work suspénders 25 to 760
Shirley Police or X" Back work Sus. 4 50
Boys’ Furnishings.
Knickerbockers _ 2 00 to 15 00
Mackinaws 25t 869
Overalls Brownies, etc. 6 50 to 9 00
Touths’ Wabash sfrlpe oveligllo l(i 2%
oyerall
é:8x72 dre 358
“Honor rlght Stifels Wabash —

Stripe Romper, Red Trim

I-F|{or!1jorTBr|ght Khaki Romper,
“Honor Brlght" Plain Blue Romper,
Red Tr 750

Play and Wasn SUITLS $IT 00 to 24 00
Boa(s Suspenders Fish—Back,
nds 1 42%

Touths Suspenaers 281 (Iross-
backs, Lea. ENdS ......oooon-.. 225

Caps and Umbrellas,
cag doz

0 9 60
Dress caps, boys’ d 25 10 25

Men’s & Ladies’ Umbre Ias lO 50 to 48 00
Mens 'Scotch Tweed” Caps, S

Lined, Plated Bac ks One Plece

Tops, Extra Qua Iy 16 50
Mens Bogs and Lad ea Straw

Hats, eanuts” _ 2 00
Ladles’ Furmshings

Middy Blouses, red, green, or navy

wool flannel, ch 4 00
Serge middy blouses, gath™ — ~ 3 60
Voile waists, doz. 9 09 to 15 00
Georgette waists, each ___ 4 00
Crepe De Chine waists, each 32
Tricollette waists, each ............... 225

Bungalow percale aprons, dz. 7 60 to 9 60
Bungalow Gingham aprons, doz. IS 60
Gingham house dresses, dz. 18 50 to 48 00

Best sateen petticoats, doz. 9 00 to IS 50
Pettibockers, doz. 8 50
Bandeaux, doz. 225t0 12 00
Brassiers, doz. 8 25 to 18 50
Silk and cot. Env. Chem, dz. 6 00 to 19 60
“Prlcilla” Sunbonnets, doz. 350

Muslin Petticoats 812 00 to 1
Wash or Tub Over Shirts $15 00 to 86

Children’s Dresses.
Children’s Gingham Dresses 9 00 to
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Michigan Poultry, Butter and Egg Asso-
elation.

President—J. W. L
‘ \/_tlce—PreS|dent—Patr|ck
roit.
Secretary and Treasurer—Dr. A. Bent-
ley, Saginaw. .
Executive Committee—P. A. Johnson.
Detroit; H. L. Williams, Howell; C. J
Chandler. Detroit.

Lyons, Jackson.

Hurley, De-

Skippers Once Appetizer, Now Re-
garded as a Menace.

In packing establishments under
Government inspection, meat to the
value of $1,000,000 is annually con-
demned because of damage by skip-
pers. The scattered and sporadic
damage from this source in small
abattoirs and on farms not subject to
Federal inspection cannot be estimated
but is undoubtedly very great, as the
larger establishments are usually more
thoroughly screened and the meat is
scientifically refrigerated and properly
wrapped.

Skippers are the larvae of the skip-
per fly, which is common where meat
handling operations are going on. The
skipper fly thrives on carrion, and rot-
ting meat on the hoofs, horns and
dried bones from slaughtered animals.
Bologna sausage, lean ham and dried
beef have all served in the laboratory
as satisfactory foods for it, says a
writer in Delicatessen.

The fly lays from 50 to 200 or more
eggs in whatever meat is accessible
andpromising as larval food, but par-
ticularly chooses ham. The young
skippers,-larvae, maggots, worms, hop-
pers, or jumpers as they are variously
called, begin to feed as soon as they
have hatched. They are smooth and
shining, with two small sharp black
hooks at the head end. These 'hooks
are used to scrape the food material,
to “hitch” the larvae along, and to
secure a hold on the posterior end of
the skipper when it doubles up and
prepares to jump. It can spring 8
or 10 inches horizontally and 6 inches
vertically.

Great damage is done at the feeding
stage, because of the habit of cluster-
ing in masses. In temperatures of 80
degrees F. or higher, the feeding stage
lasts five days. The skippers then
migrate from the ham or other food to
dry, close dark places for the period
of pupation, which also takes about
five days. When the adult fly emerges
it mates immediate y and the female
begins to lay eggs within twenty-four
hours. The egg, after incubating for
one day, hatches and becomes larvae,
thus completing a life cycle in twelve
days.

In the case of a ham that was kept
under observation from the time it was
taken from the smoke and exposed to
flies, a total production of 52,627 skip-
pers was recorded in a period of
eighteen months. This represented
many generations, of course, but also a
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period of winter cold during which the
arvae are usually inactive. Apparent-
ly ham beetles eventually stopped the
production of skippers. The ham
shrunk six pounds four ounces in
weight while it was under observation,
partly through evaporation and partly
due to the feeding of the skippers, and
finally of the ham beetles.

Natural enemies of the ham skipper,
such as the red-legged ham beetle and
the Pediculcides mite, are themselves
undesirable pests and cannot be relied
upon to control this insect. Further
investigation is needed in regard to a
parasite that has provel partly success-
ful in controlling the ham skipper and
other insects.

Demand For Good Cheese.

The New York Agricultural Experi-
ment Station at Geneva, N. Y., has
issued the following circular:

“One frequently hears the complaint
that it is difficult or impossible to
buy good cheddar cheese, but opinions
differ so widely as to what is good
cheese that it is not surprising to find
many people perfectly satisfied with
the product handed out by the store-
keeper. The cheese men say that
popular tastes in this country do not
demand a high grade product and
that the general public does not dis-
criminate between well-ripened cheese
of good quality and inferior cheese.
Undoubtedly most of the cheddar
cheese found on the market to-day
is not of a high quality when judged
by the standards established by the
cheese industry. However, American
cheese factories do produce good
cheese, and the output of a high grade
product will be stimulated whenever
the public demands a well-ripened
cheese of good quality.

“The cheese experts at the New
York Agricultural Experiment Station
at Geneva had occasion recently to
buy a rather large number of samples
of cheddar cheeses in the open mar-
ket for experimental purposes. These
samples were bought without regard
to quality, and the cheeses had come
from factories in New York, Canada
and Wisconsin. According to the ex-
perts, none of the cheeses were of
really high quality and most of them
had been placed on the market with-
out a sufficient period of ripening.

“A well-ripened cheese has a much
better flavor, is more easily digested,
and has, therefore, a higher food
value than a poorly ripened cheese.
Until there is a strong demand for a
high grade product, however, the mar-
ket will be flooded with insufficiently
ripened cheeses, and there will be
no special inducement for the cheese-
maker to strive for a product of uni-
formly high quality.”
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MILLER MICHIGAN POTATO CO.
Wholesale Potatoes, Onions

Correspondence Solicited

Frank T. Miiler, Sec’y and Treas. warA .SM A

We are in the market to buy and sell

POTATOES, ONIONS, BEANS, FIELD SEEDS
Any to offer, communicate with us.

Blasan; Sheers Moseley Brothers,
Hilton Ave. A Railroads. GRAND RAPIDS. MICH.
MAKES IDEAL
THE BREAD

FLOUR
BLUE OtueGrass Better
GRASS Butter
I\ DAy pRODUCTS  H  LVARCRADD Better
Milk

L KA
119775 KL

The Repeat Sales makes It profitable for "Grocers” to handle these lines.

KENTSTORAGECOM IW iY

GRAND RAPIDS ¢ BATTLE CREEK
TV Aofe»sale JO)istr,idjvitc>T'>s

Order @ bunch Of GOLDEN KING BANANAS of

ABE SCHEFMAN & CO.

Wholesale Fruits and Vegetables
22-24-26 Ottawa Ave. Grand Rapids, Mich.

WHEN YOU THINK OF FRUIT—THINK OF ABE.
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Time To Call a Halt on Existing Con-
. ditions. .

Grandville, Sept. 5—The times are
certainly out of joint. S

However this Is not the first time in
American history when this has been
the case. In certain parts of the fruit
belt apples are said to be left unpicked
to rot on the trees and ground as they
fall. One queer thing about this is
that while the price of apples is too
low to pay for picking, the consumer
sees little benefit from such a state of
demoralization. . .

It is stated that grapes will sell this

ear for per “ton, which would

ave been considered an excellent
rice a few years ago. Despite this
act that rates to growers are around
$1 per bushel, the consumer pays four
times that at the stores. Therefore
we may consider the consumer the
goat in"this transaction.

Farmers have refused to sell peach-
es at 50c, preferring to let them rot
than accept such a price from truckers.
Perhaps they can afford to do this
but in an earlier day the writer sold
hundreds of bushels for 30c and drew
them five miles at that. The high war
Brlc_es have given men in all kinds of

usiness high ideas. It may be ad-
mitted that half a dallor for Elberta
peaches at the orchard seems low, yet
-even at that, it would seem wiser”to
seltl than to let them fall to earth and
rot.

Twenty dollars per ton for grapes
was the” price in ante bellum™ days.
Not enough, to be sure, and yet we
agriculturists managed to survive and
live well even then.” Learning to take
things as they come is somthing de-
sirable-to all*of us. .

The present wretched condition of
things on railroads and at coal mines
hasnt served to better conditions or
appease minds wrought up over the
injustice and villainy of it all. The
murders at Herrin, the derailment of
several trains, the arrest of four of the
perpetrators ~ with  unpronouncable
names, all speak of sadly disorganized
conditions which only sound judgment
and sensible determination to see jus-
tice done can bring to a settlement.

A dozen years ago, when apples in
red heaps ~rotted in our Michigan
orchards the consumer in Northern
towns along Lake Superior were pay-
ing $2 per bushel for them without”a
thought that they were being robbed.

We are told that there is even Plenty
of'soft coal in the country, but it is
being held at exorbitant rates, there
being men mean enough to seek to
line "their pockets at the expense of
the poorer people of th State.

Prison doors should yawn for such
creatures with human forms, but with
souls so small a million of them could
dance on the point of a cambric
needle _and not tread on each other’s
toes. There ought to be a place pre-
pared for such scoundrels where they
might eke out a few years at hard
labor in gena_lty for their gross, un-
feeling robberies. « .

Conditions from almost every point
of view seem discouraging, yet the
American_people never have Suffered
from famine, nor have they frozen in
larg numbers for want of fuel. It
will not come to them now. There is
certainly a way out which must_be dis-
IC(%vered and acted upon before it is too
ate.

Most of us have suffered ourselves
to be systematically robbed in the mat-
ter of coal in years gone by. Much of
this was submitted to because of the
great war and a patriotic desire to do
all possible for our common country.
That condition does not exist to-da
and we are now on different ground;
in fact, rather in a mood for rebellion
against being held up and robbed at
the behest of conspirators in the coal
business.

. The-Government _hasnt performed
its dutY in connection with the coal
and railway conspiracies.

The people are the Government, and
when a man or a set of men conspire
together for the infliction of an injury
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to that public it is the plain duty of
Government to take those conspirators
by the neck and shake the daylights
out of them. It requires no Special
act of Congress for the Nation to pro-
tect its citizens under such conditions
as exist this hour throughout the
United States.

If we had an Andrew_Jackson, a
General Grant, a Grover Cleveland or
a Theodore Roosevelt at the head of
the Government this railway con-
spiracy and this coal treason” would
have long ago been throttled, and busi-
ness would have resumed its sway
throughout the country. A little back-
bone "and sand at the right time is
often more needed than  barrels of
oratory and the calling of commissions
for investigation. )

How much better off is the country
to-day than it was in the days of yore
when no gompers-bossed labor unions,
no profiteering coal barons nor plot-
gng}reds figured in the news of every

ay”

Those men arrested for derailinﬁ a
Michigan Central express train killed
only two. It was no fault of theirs
they did not slay a thousand The
motive was there and their unpro-
nouncable names mark them as mem-
bers of a foreign cliqgue which seeks
to Russianize America and which now
dominate the ranks of the labor unions.
Swift retribution upon these miserable
wretches will undoubtedly serve as a
restraining influence on “others who
mqu meditate some new vil'ainy.

he farmers may lay a part of their
small prices to thé striking unions of
the country which they at one time
were urged to merge in their own farm
organization. Doubtless by now the*
farmers have gotten their eyes open as
to the treasonable preaching of labor
union leaders, and will keep complete-
ly out of their clutches. )

Old Timer.

in Syrup Are
Favor.

Canned prunes in syrup are coming
into favor. The general idea of a
prune IS something dry and black and
tough until it is stewed, but the fresh
prunes are tender and as fine flavored
as when they are first pulled from the
trees except that they are sweeter,
having had syrup made from granu-
lated sugar poured over them before
fi'e cars are sealed.

They are being offered by Oregon
and Washington canneries at $1.75@
185 for 2li size cans, and at $5.50@
6.00 for No. 10 cans f. 0. b. canneries.
This excellent article should be used
more extensively. A finer fruit is not
canned.

Green gage piuins and egg plums are
also canned to perfeection on the
Pacific Coast and are as delicious
products as ever placed upon the
tabl(;e. They should be more generally
used.

World’s Walnut Crop Large.

With a large production of Sor-
rento walnuts in sight, the foreign
markets, as well as domestic buyers,
are slow to place business at primary
points. A letter from the heart of the
Sorrento section says that the mar-
ket is weak with very little buying.
The crop is estimated at 250,000 bags,
which is larger than the 1921 yield,
but quality will be fine. France’s
wal ut crop is said to be" the largest
in history and three times the output
of 1921 is anticipated. California also
will produce a big tonnage.

Canned Prunes in

A good clerk does not have”to be
told to watch the advertising and the
window displays of the store in whfch
he works.
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M J DARK & SONS

GRAND RAPIDS, MICH.

Receivers and Shippers of AU

Seasonable
Fruits and Vegetables

Why not control

In your town, the

exclusive sale of
the finest line of teas
and coffees In the
country?

Write us about
our SOLE AGENCY

CHASE & SANBORN

CHICAGO

“Yellow Kid”'Bananas are a
wholesome and delicious sum-
mer fruit that is inexpensive
and very healthful.

“A pound of Bananas is better
than a pound of meat.”

Vinkemulder
Company
Grand Rapids, Mich.



Proceedings of Grand Rapids Bank
ruptcy Court

Grand Rapids, Aug. 22—On this day
was held the final meeting of creditors
m the matter of Fred E. "Miller, Bank-
rupt No, 1973. The bankrupt was not
present in person or_ by attorney. The
trustee was present in person. "Several
additional claims were allowed against
the estate. The trustee’s final report
and account was approved and allowed,
An order for distribution was made and
for the payment of a first and final divi-
dend to creditors on all allowed claims.
There were no objections to the bank-
rupt’s discharge. The final meeting was
then, adjourned without date.

Aug. 29. On this day were received the
schedules, order of reference and adjudi-
cation in bankruptcy in the matter of
William VandenBer%, Sr., Bankrupt No.
2139. The matter has been referred to
Benn M. Corwin as referee in bankruptcy.
The bankrupt is a resident of Holland
and was proprietor of a Iaundri at that
city. The schedules of the bankrupt list
assSets_in the sum of $523.38, of which
none is claimed as exempt, and liabilities
m_the sum of $934.77. The first meeting
will be held Sept. 15. A list of the cred-
itors of the bankrupt is as follows:
City of Holland .. $105.12
P. B. Gast Soap Co., Grand Rapids 48.65
Geo. Janton & Sons, Detroit 15.21
W aterhouse Laundry Supply Co.,

Detroit 131.26
Carmen & To., Chicago 31.37
Wing & Evans, Inc., D éfroit 37.80
Garratt-Calligan Co.,. Chicago __ 1854
John C. Winston, Chicago 46.00

Van Dyke Coal Co., Grand Rapids 248.28
Standard Education Soc., Chicago 40.00
Standard Oil Co., Holland 10.00

Aug. 31. On this day was held the
special meeting and sale” of stock in the
matter of Harry Vander Veen, Bankrupt
No. 2003. The "bankrupt was present in
person. Butterfield, Keeney Amberg
were present for creditors.” Several ad-
ditional claims were allowed against the
estate of the bankrupt. The stock of the
Vander Veen Construction Co., held by
the bankrupt, was sold to Fred N. Searl
for $250. he offer on which this meet-
ing was called was for the sum of $100
anl* made by Howard Vander Veen. An
order for the payment of administration
expenses was made, there being insuf
ficient for the payment of any dividend.
The meetln_? was” then adjoutrned with-
out date. his case will now be closed
and returned.

On this day were received the sched-
ules, order of reference and adjudication
in bank,ruptcg in the matter of Kersten
Composition Products Co., Bankrupt No.
2140. The _matter has been referred to
Benn M. Corwin, referee, who has also
been appointed receiver. A custodian has
been appointed and has taken charge of
the property.  The bankrupt is a “resi-
aent corporation of the city of Grand
Rapids and operated a business of manu-

facturlnq_ composition articles for the
trade. he schedules list assets in the
sum of $3,312.64 and liabilities in the

sum of $12,758.00. The first meeting of
creditors_will be held Sept. 5. A list* of
[gvevsgrednors of the bankrupt is as fol-

Collector of Internal Revenue amt. unkn.
State of Michigan $ 50.00
Jacob Kersten, Grand Rapids__ 790.78
M. Ratkeric, Grand Rapids 137.50

é ? following claims have been set-
ue bR,dn%tr?Sbi%” of which are outstand-

ing a
Consumers Power Co., Grand R.$ 416
Chicago Mill & Lbr. Co., Chicago 50.38
A. Daigger & Co., Chicago 4.80
E. I. DU Pont De Nemours & Co.,

Chicago - - 63.00
Gold Metal Polish Co.. Racine__ 1599
Grand Haven Brass Foundry,

Grand Haven _ 45.00
G. R. Gas Light Co,, Grand Rapids 3778
Leutkemeyer "Co., Cleveland 71
Oliver Machinery Co., Grand Rap. 14J0
Sullivan Transfer Co.. Grand Rap. 5.00
Walter K. Schmidt Co., Grand 3.95

Chicago 13.38

. Corp, g
ax P. Thiele & Co., Grand Rapids 5.38

M apli
Union Insulating & Construction

Co., Chicago “-------------mmommmm- — 15.40
Star Transfer Co., Grand Rapids 3.49
Jeffers & Co., Grand Rapids 8317
W. F. Zoerner, Grand Rapids 720

Citizens Tel. Co.. Grand a£id§_ 450
Kent Printing Co., Grand RapidS 2750
Central Engraving Co., Grand Rap. )

Mich. Litho. Co., Grand Rapids 12%8818

Lewis Electric Co. Grand Rapids 694
L. H. Ruehl & Co., Chicago 10.35

Advance Wood Turning Co.,
Chicago-------m-----n-mmmn _ 32 08

Swiss-American Knit. Mills,"g ~'r7 10.00
G. R. Gas Light Co., Grand Rapids 150
J. Cnsswell, "Grand Rapids 464.08

CITh» ¥niiteri ColVILbus -------o-emmm- 500.00
count- T Il ing clalms are on open ac-
AY fngf Wood Furn. Co., Chicago 32.80
Alabastme Co., Grand Rapids 92 40
Am. Cement Plaste Co., Grand -R7 14.20

/iTn’;I Fibre Packag%oégérﬁf%anzq?i.dsl,agz:é%

Armstrong Cor 0., go____
C. A. Batchelder Co., St. Louis_30.00
Herman Behr, Grand Rapids 11.08

Bradstreet Co., Grand Rapids _T 150,00

BG4 8568 Roume Sl B 208
4.7

™ T - i
Cen, MlchZP%%nerCé)o.,%rr%%% B%B!H%
ixf iV rand Rapids _

W alter Clark Veneer Co., Grand R* 28 75
Commonwealth Ptg. Co., Grand R. 9M

g%

Consumers Power Co., Grand Rap. 23.45
Cnsswell Furn. Co., Grand Rapids 1150
A. Daigger & Co., Chicago

Daii Bros. Excelsior Co., Grand R. 20.37

Det Pattern & Model_Wks.,, G. R. 1830
De Vilbiss Mfg. Co., Toledo 71.31
A. De Windst, Grand Rapids___ 40.00
E. |- Du Pont De Nemours Ca,
Chicago--——==mmsmmmmmmemmemeeeee _ 144 g5
Eagle Products Co., Grand Rapids 17.33
Conway Wall Paper Co., Grand R. 350
Egyptian Lacquer Co., New York. 14850
Engstrom & Johnston Furn. Co.,
Grand Rapids 82.67
F. D. Findley Co., Milwaukee 198.33
Foster, Stevens Co., Grand Rapids 69.58
Friedrich Music House, Grand R. 13.7
Furniture City Plating Wks., G, R.  9.05
Association of Commerce, Grand R. 10.00

Co.,, Grand Rapids .28
R. Dry Goods Co., Grand Rapids 12.30
R. Ldabel Co., Grand Rapids__12.00
<« 3
R. Metal Prm'jg%’tks gn%rgﬁglﬁs 4898
R. Piano Case Co., Grand Rapids 6.00
5- Varnish Co., Grand Rapids 238.31
R- Veneer WKks., Grand Rapids _5.00
R. Wood Finishing Co., Grand R. 29.43
tine & Perkins Drug Co-
Grand Rapids J950
den Supply Co., Grand~R.7 22A3
& Dryburg, Grand Rapids 113.25
comb Co., %tand Rapids _4.50
ni Ch 30.00
d 600

2 '
v,

g
S2

Co icago

S5E0IC _TOOX06 0o

AT
o=
1)
e
A

lise Mfg
K°®ster Sch

Chicago 20.00
eutkemeyer Co- Cleveland__ 62*73
erchants Record Co- Chicago. 21347
ich. En%ravmg Co- Grand Rapids

CIQ' Lit

==z

27.53
tho. Co- Grand Rapids 149.00
Display Pictures Co., N. Y. 4610
resquele Finishing Co- Grand R. 97.00
empis & Gallmeyer Co- G. R. 15 34
oot Newspaper Assoc- Chicago _I 147.50
Royal Tépewrlter Co- Grand Rap. 75.00
Serflmg-Sinke Co-_ Grand Rapids_ 1.40
Service Steel Co- Grand Rapids__34.43
» Sre- i e5 * Sons, Grand ids  17.05
gteil M? . Co- érandﬁ Ra;ﬁgg_ 140.15
Star Transfer Co- Grand Rapids 8041
Stanley Foundry Co., Grand Rap. 46.69
Tish-Hme Co- Grand Rapids 18,61
Chas. Trankla & Co- Grand Rap. 2.00
Tub_erc){m Bros., Grand Rapids __ 4.00
Unite AP_P]Ilance Co- Grand Rap. _ 3.00
Visel-Darling Co., Bronson 160.25
NFfL - ° - i
v%ﬁﬂ%’?(}h &Q—W@ Pgndcﬁ ap%"s(igo 25.'88
Weiss & Weiss, Grand Rapid5__ 900.00

peppcle)

2®lLer IIf$§ uer M,)fg-CCo-dGF\r’andngsll.47
Scudder & Co., 9G'r_andraFgaplagl_S 9089
t the matter of Muskegon Commercial
Letter Service, Bankrupt No. 2136, the
original notice to creditors having con-
tained a mistake as to the name "of the
corporation by listing it as Muskegon
hettetrﬂ Ser\élcglu ﬁ dcorpO[atlon,d the sgme

s, b?%en S ain and t ate
of’:l first meeutln'g ?lxeagalt Sept. 98

*n the matter of Reuben Page., Bank-
rupt No. 2131, the bankrupt having fur-
nished ftings fOi‘ the first meeting, the
same will be held Sept. 16.

In the matter of Leslie B.  Sankey,
Bankrupt No. 2135 funds having beén

SeptiSIld thC firSt meeting' Is called for

In the matter of Peter Moerlnnri
Bankrupt No. 2138, the funds for first

win be held ofe¥kjecalyed and the same

In the matter of Chester A. Moyer
A.anlirtipt No. 2128, funds have been fur-

calleld t&"4e tngldfigsetptrnel%tling has been

Michigan State Normal College
OPENED IN 1852

EDUCATIONAL PLANT
Campus of fifty-five acres.
Ten, Buildings with modern equipment

Training School, including Elemen-
tary and High School Departments.

CERTIFICATES AND DEGREES
Life Certificates on completion of Two
rears Curriculum.

A. B. and B. S. (In Education) De-
rees on completion of Four Years’
urriculum.

SPECIAL CURRICULA
Home  Economics, _Kindergarten
Physical Education, Public School

Mus Ic, and Drawinrg,_ Prawin
and_Manual Arts, Commercial, Rura
Agriculture, Special Education.

Normal College Conservatory of Mu-
oU 8eaSd V X ta V°'"E «“ »

Fall Term Begins September 25 1922
erte or buﬁgtpn. P

C. P. STEIMLE, Registrar,
— Ypsilanti, Michigan.

Did You Ever
Notice It?

Some merchants are lavish in their
use of price tags. It is never neces-
sary for their customers to ask the
price of an article.

They recognize that displaying
prices means additional sales—they
know that many sales are lost be-
cause the customer will not ask
prices and they are cashing in on that
knowledge.

To display prices on well known
merchandise is good business and
helps turnover, but the system is
doubly effective where you can offer
your customers such a product as

KC

Baking Powder

Same price for over 30 years

Donsr)5

The price is established through ad-
vertising and being shown on the
package.

Your customers accept it without
question.

You Can Get Your Full Profit—
ALWAYS

The government used
millions of pounds.

Reduction in freight rates July 1, passed on to
the trade in reduced list prices on K C

Write us. Let us show you the
greater profit In selling K C than you
can get on other advertised-brands.

JAQUES MFG. CO. - Chicago



September 6, 1922
FOUR OF A KIND.

Worden Grocer Co. Buys Two Battle
Creek Stores.

The largest mercantile transfer in
Battle Creek in recent months came
to-day when the Grocers, Inc., includ-
ing building and stock, and the Gods-
mark-Durand & Co., wholesale gro-
cery stock, were sold to the Worden
Grocer Company, of Grand Rapids.

The Godsmark-Durand structure
was not included in the deal. The
stock is to be moved at once to the
Grocers, Inc., building.

Although the Worden interests
would not say anything concerning
the price consideration, it is reported
to be in the neighborhood of $300,000.

Miss Hope Columbus, president,
treasurer and general manager of the
Grocers, Inc., William A. Durand,
secretary of the Godsmark-Durand &
Co., and Miss Mae Rock, secretary of
the Grocers, Inc., will remain with
the new company. The plant per-
sonnel will remain intact.

G. R. Clark, who has been assistant
manager of the Worden Grocer Com-
pany’s Kalamazoo branch, and who is
regarded as one of the best merchan-
dise men in the organization, will take
charge of the combined business here.

“We have been trying, for some
time, to gain a foothold in Battle
Creek,” Guy- W. Rouse, President of
the Worden Grocer Company, said
to the Enquirer and News to-day.
“We are impressed with the business
activity of Battle Creek, its future
possibilities, the agreeable attitude of
its merchants toward this local house
and their marked business ability.”

“The Worden Grocer Company has
its headquarters in Grand Rapids and
branches in Kalamazoo and Lansing.
By adding this community, we are
given the shortest possible haul with
the opportunity for best possible ser-
vice.”

Mr. Rouse said that by combining
the two wholesale grocery interests
that have been secured here, a broad-
er list of articles will be available
than formerly was possible and that
stocks here will be backed by those
manufactured in Grand Rapids and
also at the Kalamazoo and Lansing
branches.

He added that there is 50 per cent,
more room in the Grocers, Inc., build-
ing than is now in use but that it was
quite likely that, in the near future,
an addition would be necessary.

“The Grocers, Inc., building,” he
said, “is known as one of the best
built wholesale grocery structures in
the country.”

Mr. Durand, if not the entire Gods-
mark-Durand & Co., interests, now
become financially affiliated with the
Worden Grocer Company, and the
same is true of some of the Grocers,
Inc., interests.

The Worden Grocer Company is
one of the three major wholesale
grocery companies in Michigan and
is rated as a $1,500,000 concern. At
Grand Rapids it has a manufacturing
plant and a large coffee roasting
plant, while at Lansing extracts and
different items of the grocery trade
are manufactured.

A »specialty of the new concern is
its cigar line having exclusive agency

MICHIGAN TRADESMAN

for many of the big sellers, including
Harvester, Webster, R. R. Sanchez,
N. Haya and La Azora brands.

In financial circles to-day it was
generally regarded that Battle Creek
has made a big step forward as a job-
bing center through the decision of
the large wholesale company to add
this city to its organization, while the
business acumen of Mr. Rouse and
his frank admiration for the city was
expected to count heavily in the city’s
business future.

Battle Creek is practically the hub
of the Worden Grocer interests, with
Grand Rapids to the North, Lansing
to the East and Kalamazoo to the
West. Consequently distribution from
this city to either of the Lansing or
Kalamazoo branches will save haul-
age, as compared with Grand Rapids
and there is good reason to believe
that this significant item will appear
to the city’s advantage in time to
come.

Mr. Rouse said to-day that he plans
to be in Battle Creek a considerable
portion of the time in the future.
Whether manufacturing will be com-
bined with wholesaling here, he was
not prepared to state at this time but,
considering Battle Creek’s central
position and the wide variety of arti-
cles handled on an extensive scale
by the company, the manufacturing
consideration was thought to be re-
garded as an important future achieve-
ment.—Battle Creek Enquirer.

Corporations Wound Up.
The following Michigan corpora-
tions have recently filed notices of
dissolution with the Secretary of

State:

Downtown Garage & Annex, Inc., Detroit.

Pilgrim Development Co., Detroit.

Crgrls_ttlan Lantern & Slide Bureau. De-
roit.

Saginaw Products Co., Saginaw.

M.”G. Murphy Co., Detroif.

George H. Harris Co., Utica.

Spencer Hat Co., Detroit. .

Butler Construction Co., Waukesha, Wis.-
Battle Creek,

Northern Woods Lumber Co., Ltd., Cham-

jln_lqn—Marquette: i
ailor Made Girl Corset Shop, Detroit.

Duroy Manufacturing Co., Park Lake.

D%tg?rl})itl\/larvel Brass Manufacturing Co.,

Odessa Baking Co., Detroit.
Splgglman—Boer Electric Co., Grand Rap-

& Son Co., Detroit.

James Henr i
Grand Rapids.

Kampenga Co., Inc.,

Vote for

Comelius Hoffius

Prosecuting Attorney  Kent
county.

Candidate for Renomination.

He Stands on the Record
Made-----Not Promises.

Let’s Leave Well Enough
Alone.

31

OELERICH & BERRY CO.

O&L
Ginger Cake

and

Red Hen
Brands

are

Real Pure
New Orleans
Molasses

We pack our molasses in standard size cans,
which contain from 4 to 6 ounces each more

than other packers.

ire <T W

old Manse

Syrup

It always pays to

BUY THE BEST

Distributed by

ALL MICHIGAN JOBBERS
Packed by

OELERICH & BERRY CO.

W& are meking a special offer on
Agricultural Hydrated Lime
In less than car lots.

A. B. KNOWLSON CO.
Grand Rapid. Michigan

Learn More—Earn More!
You want to start Into a good position

which will lead you steadily up the lad-
der of success.

FALL TERM SEPTEMBER 5

Michigan’s most successful Business
School for over a quarter century.

Why not get out of the rut? Write
for our beautiful new catalog. It is free.

SCHOOL SUPPLIES

Pencils
Tablets
Paints
Ruled Papers, etc.

WRITE US FOR SAMPLES

The Dudley Paper Co.

LANSING, MICH.

CHICAGO, ILL.

SIDNEY ELEVATORS

Will reduce handling expense and spee(
up work—will make money for you. Easil:
installed. Plans and Instructions sent witi
each elevator. Writestating requirements
giving kind of machine and size platforn
wanted, as well as height. We will quoti
amoney saving price.

Sidney Elevator Mnfg. Co., Sidney, Ohio

Sand Lime Brick

Nothing as Durable
Nothing™ as Fireproof.
Makes Structures Beautiful
No Painting
No Cost for Repairs
Fire Proof
W eather Proof
Warm In_W inter
Cool In Summer

Brick is Everlasting

Grande Brick Co., Grand

Rapids
Saginaw Brick Co., Saginaw

Jackson-Lansing Brick Co.,
Rives Junction

Signs of the Times
Are

Electric Signs

Progressive merchants and man-
ufacturers now realize the value
of Electric Advertising.

We furnish you with sketches,
gsrr(clﬁsg and operating cost for the

THE POWER CO.
Bell M 797 Citizens 4261




Gabby Gleanings From Grand Rapids.
Grand Rapids, Sept. 5—The State of
Indiana is still in disgrace because of
the wretched stretch of road, thirty
miles in length, between Michigan
City and Gary. This road was once
good, but has been permitted to get
worse and worse for several years.
With thousands of automobiles” trav-
ersing the road each way every day,
the good name once enjoyed by In-
diana as a road builder has long ‘since
been dissipated. It is verx_unfortu,n_ate
for all concerned that this condition
should be permitted to exist. .
_ The new Spaulding Hotel, at Mich-
igan City, is able to house onl¥ about
half the guests who apply Tor ac-
commodations, owing to the sleepmlg
rooms not being all” completed. ~ Al
though the Spaulding is a long ways
in advance of anything Michigan City
has ever had before in the hotel ling,
it isa lon W‘?’%S from being an up-to-
date hotel. e sleeping rooms and
the dining room are full of flies and
mosquitos, due to the fact that the
hotel was not properly fumigated be-
fore it was opened for business. Be-
cause this was not done the modern
screens which have been installed with
such_ care are practically useless for
the time being. “There is another car-
dinal feature” which has been over-
looked in the hotel, With ground
rent as low as it is in Michigan City,
there is no sense in making the sleep-
ing rooms so small as they are. They
should be large enough to enable two
people to dress or undress at the same
time with both comfort and satisfac-
tion. The beds are clean_and whole-
some and the housekeeping appears
to be first-class. The clerks do not
trty very hard to satisfy the customers
of the "house as to the accommoda-
tions furnished,, but_perhaps a little
more experience will improve their
methods and show them that a hotel
clerk has not done his full duty when
he marks down a room number op-
posite the name of a guest at the hotel.

Rice Bros., who have conducted a
grocery store at St. Joseph for the
past fifty years, will close out their
rocery stock about 'Sept. 10 and con-
ine their mercantile activities to the
crockery and glassware business.

Arthur L. Leonard, who has con-
ducted the Pipestone Groceg/, at
Pipestone and High streets, Benton
Harbor, for the past seven years, has
Bu_rchase_d the two-story and”basement
rick building at 19 Pipestone street
and will remove his_grocery stock and
bakery to that location about March 1
of next year. Mr. Leonards success
since he” embarked on a mercantile
career. has been away beyond his ex-
pectations. )

The new House of David hotel, at
Benton Harbor, is up to the second
story. It will be a very imposing
structure, because of the cut stone
used in building it, but will not be
Irﬁaggzsfor occupancy before some time

The detour between New Buffalo
and LaPorte is one of the worst ever
experienced by automobilists. It is
about five milés long and is rendered
necessary by the construction of the
remaining gap in the excellent stone
road betweén the two towns.

Charlie Ziegler has sold the Royal
Hotel, at Cadillac, to Harold A. Bot-
trell and will enter other lines. For
seveenteen years Charlie has conduct-

ed a lunch room and hotel in Cadillac.
While small, his place was always
clean and orderly and one of the féw
Northern hotels awarded the “white
card for cleanliness. The new owner
%Jetglehrls early training from Mr.

The Russell House, at Cadillac, is
being overhauled and running water
installed in all rooms. Plumbeérs, car-
Pen_ters and paper hangers will finish
heir work during the coming week.

Patrons of the McKinnon Hotel are
treated to radio entertainments nightly.
Some difficulty has been experienced
in _manipulating the outfit since its
installation last”month.

The cities of Grand Haven and Hol-
land _are neighbors, geographically
speakm%, but the telephone Service be-
tween them is so poor they might as
we.| be separated by the ocean.

Dining car service on the South
Shore is better this year than last,

iio~ 99 the Soo line is not as good.
 “Billy” Eyers has fitted up the East
side of his building at Soo Junction
for a restaurant. He he’s a real cook
and is serving bang-up meals and
lunches.  Plain fare, but good and
clean, The portions are much larger
than necessar?; and to the traveler ac-
customed to the usual American plan
meals it looks lik a bit of extravagance.
There are nearly two hours wait at
this place, if you are going East or
West. Possm_?/ you could” clean up
on one_of “Billys” bl%,m_eals in that
time. They are ‘worth ‘trying.

A fitting monument is soon to be
erected in Sault Ste. Marie, marking
the Northern terminus of the Dixie
Hlﬁﬂhwa \ tre_gouthern end of which
1Is Miami, Florida.

_ Success is an elusive quality. Some-
times it is measured in dollars; some-
times in deeds. Often the millionaire
is not rarticularly successful and often
the comparatively poor man is distinct-
ly so. In every case success means
accomplishment”in some form, and in
greater than average measure. Success
is always the result of some definite
endeavor and always the result of per-
sistent, consistent” and conscious ef-
fort. Results obtained without con-
scious effort do not constitute success.
Finally then success is achievement as
the résult of conscious effort.

Did you ever see a good salesman
who was not enthusiastic? Did you
ever know a poor salesman who “did

not lack enthusiasm? Did you ever
consider that this most powerful and
most catching” of all human emo-

tions, so essential to successful selling,
can be acquired and developed by you?

If you want to see how far réal en-
thusiasm can carry a man in this coun-
try, look at the record of that great
American, Theodore Roosevelt. Weak
and sipkly in childhood, he had in him
the determination to make the most of
himself and his opportunities. So he
improved himself p ¥S|cally and_men-
ta ly, trained himself, forced himself
to do the things he knew he should
do, and whatever he undertook he
went into with the utmost enthusiasm
vim and vigor—and others believed in

CUSHMAN HOTEL

PETOSKEY, MICHIGAN

Sm ~Aclil Traveler. B°°d * Lrw*

Tr&/ the CUSHMAN on your next trig
and you will feel right at home. P

IN THE HEART OF THE CITY
Divisionand Fulton

RATES | ~*50 up without bath
($2.50 up with bath

CODY CAFETERIA IN CONNECTION

lew jloiel pierlens

RAND RAPIDS

Rooms without bath,
$1.50-$2.00; with show-

Union er or tub, $2.50.
_Stettlon Mealsa, 75 (;enAts or
v Wire forIa R?eas;?vation
“«PSESt FireProof
OCCIDENTAL HOTEL  HOTEL WHITCOMB
ARE RO St. Joseph, Mich.

European Plan

Headquarters for_ Commercial Men
making the Twin Cities of

ST. JOSEPH AND BENTON HARBOR
Remodeled, refurnished and redecor-
ated throughout.

Cafe and Cafeteria_in connection
where the best of food |s ob-
tained at moderate prices.
Rcoms with running water $1.50, with
private toilet $1.75 and $2.00, with
private bath $2.50 and $3.00.

J. T. TOWNSEND, Manager.

Y LOCA
Rates $i.59 and up
EDWARD R SWETT. IGor.
Muskegon ft Michigan

HANNAFORDS
NEW CAFETERIA

9-11 Commerce Ave., or
.45 Monroe Ave.

PARK-AMERICAN

For The Past 10 Years HOTEL
Prop, of Cody Hotel Cafeteria
Near G. R & I. Depot
Kalamazoo

European Plan $1.50 and Up

W estern Hotel

BIG RAPIDS, MICH.

Hot and cold running water in
all rooms. Several rooms with
bath. All rooms well heated and
well ventilated.

A good place to stop.

American plan. Rates reason*
able.

WILL F. JENKINS, Manager.

ERNEST McLEAN, Manager

Beach's Restaurant

Four deers from Tradesman office
QUALITY THE BEST

3 Short Blocks from Union Depot and Business Center

HOTEL BROWNING

MOST MODERN AND NEWEST IN
GRAND RAPIDS
ROOMS with Duple« Bath >2.00; With Private Bath »2.50 or $3.00
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it because they were swept off their
feet by his enthusiasm. .

The door to the temple of success is
never left open.

Our business in life is not to get
ahead of others, but to get ahead of
ourselves. To break our own record,
to outstrip our yesterday by our to-
day, to do our work with more force
and finer finish than ever; this is the
true idea, to get ahead of ourselves.

Death is not a calamity, but the fear
of death Is.

Every day we_see men of only aver-
age talent ‘passing their brothers on
the road to success, simply because
they are passessed, of that blessed trait
of application.

mRight in the midst of what some
Beople call drudgery is the very best
:ace to get the transformed, ‘trans-
figured life. The dom? of common
tasks patiently, promptly, cheerfully
tr;}aé(ﬁfs the character beautiful and

ight.

Take care that the face which looks
out from your mirror in the morning
is a pleasant face. You may not see
it again all day, but others will.

A" smile is’ never wasted. Even
though the other fellow doesn’t ap-
preciate it, it is a graciousness that
acts as a tonic on the giver.

If all of us would think as much of
our duties as we do of our rights
pow much happier the world would

Don’t bet on elections, horseraces or
ball games; bet on yourself. Back
your chance in life; you can’t risk too
much on that. If you are in earnest,
you can’t lose. ou are your own
competitor jnd the only real one you
have. If you always try to better your
best, to improve something somewhere
every day of your life, to- make every
day a winner, you will reach the goal
of 'your ambition. Then your life will
be a winner, indeed.

There is always someone in every
organization to whom the boss instinc-
tively turns when he wants something
O'UthtOf the ordinary done—and done
rig

When_a wind-storm sweeps the for-
est, it is the weakened trees, those
with rotten hearts, that fall.

This is an age of competition. If
you want anything you must go after
it, not in a half-hearted way, but with
a’ determination that will brook no
interference. The one thing that you
may as well understand right in "the
beginning is, that ?(ou will gét no more
than you are willing to pay for, but
you can ‘have almost_ anything you
want, when you want it bad enough,

There never will come a day in
which a man_can be made into a ‘man
except by going into the fire and onto
the anvil and under the hammer.

Three American cities have more
than 100 hotels each. These are in
New York, San Francisco and Chi-
cago. The largest number of residen-
tial hotels is in New York and Chi-
cago. American hotels are divided in-
to five groups, thus having between 25
and 50 rooms, those between 50 and
200, those between 200 and 250, and
those more than 450. In all there are
22,760 first class hotels in the United
States. The commercial houses num-
ber 20,194, and the residential, 2,566.

Three branch offices and salesrooms
of shoe manufacturers, which have
long been located in the Washington
Arcade building, éDetrmt) maved
Sept. 1 to new and_more  spacious
uarters in the Hotel Tuller, on Grand
ircus Park. Those making _the
chan%e and their local representatives
are, L. L. Lindsey, of the Selby Shoe
Company; K. Fred Pitcher, of E. T.
Wright ‘& Co., makers_of the “Arch-
Preserver” shoes, and Fred A. Renck,
of the G. Edwin Smith Shoe Company.
For a long period of years these men
have been located on the third floor
of the Washington Arcade. In the
Tuller they feel that theg will  be
easier of access than ever before, and
that they will be closer to the out-of-
town buyer, than in the old location.
In many cases it is figured the buyer
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will stop at the Tuller and will be able
to select his stock without leaving the
building. This is a decided advantage,
and in addition, they feel that 'in
larger and more modern quarters, thes
will be better able to render that
uality of service to which they feel
their customers are entitled. ]
Consolidation of the Grand Rapids
Wood Finishing Co. and the Walter
K. Schmidt Co., under the name of
the former, has been announced. The
capitalization  of the Grand Rapids
%od Finishing Co. remains at $280,-

The Battle Creek house_ of the Wor-
den Grocer Company will be repre-
sented on the road I\/Y the following
six salesmen: Earl M. Meyers, John
H. Sylvester, Claud Newton, C. H.
Ashley, M. J. Loomis, S. G. Broesamle.
The first three were formerl¥ with the
Grocers, Inc., and the latter three with
the Godsmark-Durand Co.

Another Creasey House Explodes.

The Interstate Grocer Co., of Cairo,
1M1, one of Creasey’s branches, has
made a most disastrous fiasco. It
owes $18900 to creditors and has
assets to the amount of $2,600—all
junk.

Creasey branches have met with
hard luck in undertaking to sell goods
to the Creasey dupes on 3 per cent,
profit. The Columbus, Ohio, Creasey
dump blew up with a bang in 1920
with much greater liabilities than the
Cairo joint. It was a local co-opera-
tive managed by a handpicked Crea-
seyite who put it on the rocks buying
a boat-load of sugar at peak prices.
The Omaha Creasey house went on
the rocks. It was also a local co-
operative which could not recover
from the mismanagement of a hand-
picked Creaseyite. The Texas Brite
Mawnin, the Kansas City Brite Maw-
nin, the St. Louis Brite Mawnin were
recently re-organized, the local stock-
holders trading the worthless stock
for still more worthless “service con-
tracts” in the Creasey Corporation.
The Creasey dumps at Jacksonville
and Tampa were recently closed and
the members directed to purchase
through- the Atlanta, Ga.,, branch.

Why the Shopmen’s Strike Must Fail.

Grand Rapids, Sept. 5—Looking
over the daily reports from the car-
riers, it seem3 that the present shop-
men’s strike is doomed to failure, the
real reason being very apparent and
is based on working “conditions and
remuneration.

Railroad mechanics work on an

average of 313 working days annually,
as_ against 275 days in other shops,
with the rate of pay from 8 to 12 per
cent, higher. The pension, sick relief
and other benefits of the railroads are
also more liberal than in outside
shops.
~ These facts have caused mechanics
in other than railroad employ to
“keep their eyes open” for railroad
jobs, and the present strike, not hav-
ing the moral backing of either the
ublic or the Federal Government,
as made these mechanics feel that
they have both a legal and moral
right to take the places of the strikers.
. Further, having held their former
jobs on merit alone and not being
members of a powerful union, they
are more efficient, and while the fig-
ures of the roads show 56 per cent,
normal shop forces, in my opinion
efficiency of the new mechanics will
show the shops at least 70 per cent,
normal. A. R. Wilkins.

“Easy street” is usually down grade
and to control engine and brakes is
usually as difficult as on the up-grade
to success.

TRADESMAN

Cotton Estimates and Cotton Fabrics.
Quotations of, and trading in, cotton
during the past week were listless,
awaiting the report of the Agricul-
tural Department of the estimate of
conditions as of Aug. 25. This was
made public on Friday. Although it
turned out to be more bullish than
most of the private estimates, the im-
mediate effect of its publication was
to lower quotations. Most persons
were prepared for a deterioration in
conditions and had apparently dis-
counted the worst. By the report
condition of cotton was placed at 57.0
of normal and as indicating a crop of
about 10,575,000 bales. How near this
will come to. the actual yield is what
will furnish the speculative fraternity
plenty of opportunity for guessing and
beating until the final Census Bureau
return is made early in the next cal-
endar year. But the general impres-
sion seems to be that price fluctua-
tions will range between 21 and 23
cents for what will come to market.
The exports have been dropping for
some months, July showing the large
decrease of about 225000 bales, as
compared with the same month last
year. In the goods market, the report
or the probable size of the crop awak-
ened much interest. Mill men and
traders in cotton goods of various
kinds were Awaiting it in order to de-
termine their course. While the small-
ness of the crop means dearer cotton
than manufacturers like, it would
seem to indicate a rise in the price of
fabrics and other articles into which
the raw material enters. Already
there has been a firming up in the
prices of gray goods and the same is
likely to occur in knit goods. Jobbers
have been holding off in purchases of
the latter in the expectation of some
softening of prices. What is disturb-
ing is whether the consumers will be
willing to meet the higher values.

Result of the Colfax Gibbs Swindling
Campaigns.

Lansing, Sept. 6—Employes of State
banks who lend their assistance in

romoting stock sales and accept pay
or such services are not only violating
the regulations of the State bankin
department, which has supervision o
such institutions, but also will face re-
moval from_ their positions upon
proven violation, State Banking Com-
missioner Hugh A. McPherson de-
clared Wednesday.

The State banking department has
been checking up on State banks for
several months, following investiga-
tions by the Michigan Securities Com-
mission of the operation of various or-

anizations of stock salesmen. It was
ound that at was the general practice
of the so-called “high powered” sales-
men to go into a well-to-do agricul-
tural community which maintained a
State bank. About the first thing he
would do would be to Eet friendly with
the cashier of the bank. Inasmuch as
the persons of means in the commun-
ity would be customers of the bank,
the cashier would be in a position to
know those who had money and
credit at the banks. Generally a com-
mission of various percentage is offer-
ed-The cashier on_ all sales resulting
frorrq_ “leads” furnished the salesman

im.

_“This practice is nat only grossly in
violation of the policies laid down”for
State banks by this department, but is
highly unethical in banking_circles,”
declared Mr. McPherson. ™This de-
yartment has been aware for some
ime that such a practice was being
followed by the cashiers in a number
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of State banks, and in each instance
coming to our attention the matter
has been promptly taken up with the
directors of the institution in question.

“The cashier of a State bank should
not be a party to either a stock or a
bond transaction. When he ftips off’
a salesman to some customer of his
institution who has funds_which might
be invested he is violating the con-
fidence that customer places in his in-
stitution. He is leaving open the way
for a_smooth-talking salesman to get
to, this individual and oftentimes ob-
tain possession of his life’s savings.

“This department will not tolerate
such action, and any complaint re-
ceived b¥ me will be personally taken
up with the_directors of the bank, and
we will insist that the cashier be re-
moved.” )

While such action under the pres-
ent State laws is not a criminal of-
fense, Mr. McPherson declares he
would favor making such an act crim-
inal, and it is_probably that such a
proposal will find its way before the
next Legislature.

The rural communities have proven
a_mecca for highly organized bodies
of stock and bond salesmen during
the past two or_three years. As a_re-
sult of the activities of these organiza-
tions it has kept the State banking de-
partment extremely busy, checking up
on all State banks, to insure that cer-
tain kinds of ne%otlable paper were
not carried to such an extent as would
impair the assets and deposits of the
Institutions. )

Some time ago a report was cir-
culated that a number of State banks
were in_a precarious position. This
Mr. McPherson says is not the case,
and that upon last examination, all
State banks .were found to be Iin a
sound condition. ) )

Because of the tlghten_ln%_ up on
the State banks_these institutions are
now in many instances refusing to
handle the paper on bond and stock
transactions.

Foreign Debt and the Bonus.

Bonus advocates claim that they
have now met the objetcions to their
bill raised by the President and others
by amending the measure so that the
funds derived from foreign Govern-
mnts as interest on their debts to the
United States shall be used for pay-
ing the former service men. The
President, it will be recalled, had an-
nounced his opposition to any bonus
measure that did not carry with it a
provision for making the payment.
The setting aside of interest on the
Allied debts, however, will hardly
meet this objection. In the first place,
such receipts have been virtually “ear-
marked” by the Treasury Department
as a fund from which interest on the
war bonds of our own Government
is to be paid. The diversion of this
fund to any other purpose is not quite
playing fair with the present bond-
holders. In the next place, only one
of the debtor nations is in a position
to begin the payment of interest on
its debt, and what it will pay as inter-
est amounts to only a small fraction
of the total estimated cost of the
bonus. It would take at least sixteen
years for such payments to accumu-
late a sufficient fund for this purpose.
Finally, unless this interest on the
British war debt is devoted to its
original purpose the Treasury at the
end of the next fiscal year is likely
to face an embarrassing deficit. This
means that Federal taxes will have
to be increased, although business is
already oppressed by heavy taxation.
There is no such thing as a taxless
bonus.
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Mich. State Pharmaceutical Ass’n.
P_{esident—George H. .Grommet, De-

troit.
Secretary—L. V. Middleton, Grand
Rapids. . .
reasurer—E. E. Faulkner, Middleville.
Executive Committee—J. A. Skinner
D. D. Alton and A. J. Miller.

Michigan Board of Pharmacy.

Members—James E. Way, Jackson;
Chas. S. Koon, Muskegon; . H. Ho
man, Sundusky; Oscar W. Gorenflo, De-
troit; Jacob C. Dykema, Grand Rapids;
J. A. Skinner, Cedar Springs.

President—James E. ay,

Sec’y and Treas.—Charles S.
Muskegon.

Director of Drugs and Drug Stores—
H. H. Hoffman, Sandusky. i

November Meeting—Grand Rapids,
Nov. 21, 22 and 23.

Constructive and Destructive Resolu-

tions.
I(Bar%, Ind., Sept. 5—During the
fortieth annual convention of the

Michigan State Pharmaceutical As-
sociation, the following outstanding
resolutions were passed:

First. The association went on rec-
ord as opposed to the patrom_zmg of
the so-called “Bootlegging,” jobbing
houses. )

Second. It was decided to make the
dues of the association a part of the
license for state board registration. A
proceedure followed in several other
states. ] .

| consider the first mentioned reso-
lution as “Constructive.” It is within
the spirit of fair play and “Live and
Let Live.” Our Michigan friends
realize the importance of the legiti-
mate drug jobber to the conduct of a
legitimate” and successful retail drug
store. They may be congratulated uP-
on their earnest” desire in readiness to
co-operate with all the elements which
are striving to elevate everything that
there is in"the drugdom. The regular
drug jobber for his services he offers
to thé retailer, certainly deserves all
the patronage and influénce. ]

The second mentioned resolution |
call “destructive.” | contend that it is
the duty of every pharmacist to join
his local, state and National associa-
tion. | emphasize join by his own
free will. . o

A pharmaceutical association as_well
as any other association is primarily a
voluntar¥ organization or_society of a
group of people with similar ~com-
mercial or professional interests bound
together for the purpose of bettering
and elevating their “personal” welfare.
Their existence is justified to the ex-
tent of good that ‘they bring to the
yrofession or trade direct and the pub-
ic indirect. It is desirable that all of
the same calling should join, lust as it
is desirable that everybody should join
and attend church. o
. If we permit this or similar, resolu-
tions be enacted into laws it will mean
that every registered pharmacist will
be compélled” to join' or become a
member  of the ~ state association
whether he wishes to or not, or lose
his privilege of being registered as a
pharmacist. It will” also mean the
direct interference with one’s_personal
liberties.  Otherwise speaking, the
State Association will be changed from
a voluntary association to a compuls-
ory one. It will breed contempt for
both the association and the Boards of
Pharmaga/_. Such a feeling will eventu-
ally solidify _itself into_a” well organ-
ized opposition and. will destroy not
only the state association but also the
Boards of Pharmacy.
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The proposition of the state board
collecting dues for the state associa-
tion and the secretary of the state as-
sociation also becoming the secretary
of the State Board of harmacx orig-
inated from a few perpetual pharma-
ceutical office holders. To them it
means “bonanza," but no benefits for
the pharmacist as a whole. In their
lust tor._mercenary é;aln, they, the dol-
lar patriots, are réady to sacrifice prin-
ciple, turn the stafe into collecting
ag_ency and build up a political ma-
chine “for themselves and their kind.

_ The State Associations are respons-
ible for the existence of the boards.
We shall ask and expect of the board
co-operation in promulgatm_rg and_ en-
forcing pharmacy laws. he State
Board of Pharmacy is the only official
agency where a pharmacist may state
his case and be understood. e_shall
preserve and keep the boards intact
and be ever ready to assist them with
our moral and other sup?ort that may
be necessary, but at no time shall we

allow the prostituting and degenerat-
ing of the boards into a dollar collect-
ing agency.

Let the deeds, good and unselfish
work of our pharmaceutical associa-
tion attract members_ into its camps
not coercion and arbitrary legislation.

P. Honorof.

Getting Your Visitors.

There are many modernly equipped
establishments which cater to the
every-day necessities of the general
public and about which they know
litt e or hear seldom about. If such
persons could be induced to visit and
inspect the up-to-dateness of the place,
service or article sold would be more
widely appreciated. A baker whose
goods are distributed through the re-
tail dealers of the district had just in-
stalled a modern equipment, and want-
ed to get the folks to come and see it.
He arranged with the society editor
of his local paper to organize parties
for the purpose of visiting the various
industries of the community. The
women of the district were soon divid-
ed into several groups and they visited
the manufactories, among which, of
course, was the plant of the baker.

Spice-filled Test-tubes.

When canning time comes an Illin-
ois druggist always lays his plans to
capture as much business as possible
in the way of supplies. He arranges

window disrlay of rubber rings,
paraffin, sealing-wax, and the other
canning necessities, backed up with a
row of assorted spices packed in large
size test-tubes.

The test-tubes are filled with the
spices and corked, then placed head
down in a rack so made that the cork
is invisible. A small, neat strip is
pasted on each tube indicating its con-
tents. The rack is stained some ap-
propriate color. Altogether this ar-
rangement presents a very attractive
window display for the canning sea-
son.

TRADESMAN

A Novel Store Service.

Service to customers is the keynote
of successful business. A Western
dealer has started a different kind of
service which has more than doubled
the popularity of his store since in-
augurated. The plan consists of plac-
ing a glass bulletin board in a promin-
ent position of the store. Customers
have full privileges to avail themselves
of its uses by posting personal notices,
want advertisements, rooms to let, and
other such things. Besides these, the
dealer posts some store personality
slogans serially. One reads: “Know
one thing better than all the world and
you cant fail.” Below this appears:
“We jfnow better than anyone else
how to serve you well.” Sometimes a
heading entitled: “Twenty years or
more of efficient service in this com-
munity,” lists below the oldest and*
most prominent customers of the store.
These are only some of th features, be-
sides having pictures, cartoons, humor,
and everything that help the bulletin
become a medium of good will and
help. Sometimes, the customers are
asked to criticise the store and a box
placed nearby to receive the contribu-
tions. Some of the better ones are
posted. The personal service of this
bulletin board makes it a pulling factor
of getting people to patronize the
store, and if they want to use it, they
have to be regular customers before
they can do so.

What Druggists Sell.

Boston, Aug. 1—Figures collected
by the Harvard Research Bureau from
eighty-five independent drug stores
show the fo_llowm? relative amounts
of merchandise sold by druggists of
the United States:

Rubber goods---------------- 3 per cent.
Candy ---------m--mmemmemeeeees 5 per cent.
Cigars and tobacco 8 per cent.
Toilet articles 0 per cent.
Prescriptions 10 per cent.
Soda water 14 per cent.

Proprietary medicines__ 22 per cent.
Unclassified 28 per cent.

Total = —-—--m-mmmmmemmmeee 100 per cent.
Selling With a Card of Introduction.

Merchants and manufacturers who
carry a variety of articles which the
average retailer cannot completely
stock are often at a disadvantage in
getting their wares known to the con-
sumer. This difficulty has been suc-
cessfully solved by a large furniture
company. They printed neat cards of
introduction which were distributed to
the retail dealer and other merchants
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of the district. Blank spaces were left
on the card for the customer’s name,
the dealer’s signature, and the date.
With one of these cards, the
prospective customer is permitted
to choose from the large display of
merchandise of the wholesale house.
When a choice is made, a note is made
of the fact, the article sent to the re-
tailer who subsequently makes the
sale. In this way, the retailer has a
larger variety of goods to sell from,
the wholesaler gets his wares known
to the consumer, and the consumer en-
joys the distinctiveness of the service.

A salesman with a toothache is bet-
ter than one with a grouch. A tooth
can be pulled. A grouch may be in-
grained in the system.

Van [ham

MANUFACTURED BY
TUNIS JOHNSON CIGAR CO.
GRAND RAPIDS,MICHIGAN

THE NEW NATIONAL CONFECTIONERS SLOGAN IS,
[{etotod] Xikeb

MAKE USE OF THIS SLOGAN IN YOUR STORE AND ON YOUR WINDOWS

ALSO REMEMBER EVERYBODY LIKES GOOD CANDY.

ARE IN THI8 CLASS.

Putnam Factory,

Grand Rapids, Michigan
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Why Hoffius Should Be Retained As
Prosecuting Attorney.

The budget prepared for the four
lawyers which comprise his office
force by the Board of forty-eight
Supervisors has never been exceeded.
He has prosecuted successfully twelve
murderers and thirteen bank robbers
and convicted every one of them. He
has convicted scores of felonious as-
sault cases on young girls and chil-
dren. He has cleaned up on railroad
yard thieves, convicted all of them
and they are all now serving time in
prison, including John Mohl, Cyrus
Sanderson, Levi Cook and Donald
Jordan. These men stole thousands
of dollars” worth of merchandise a
month. Larceny of this kind was re-
duced to zero after disposing of these
cases.- He received fine letters of
commendation from superintendents
of railroads and the special agent of
the American Railway Express Co.
No damages have been recovered
against the county or Road Commis-
sion since he has been in office. He
has recovered over $12,000 for the
county on defaulted bonds—usually
overlooked. He believes that every
day attention to business is the best
politics. He handles fifty to a hun-
dred complaints in his office daily,
analyzes them and handles an aver-
age of 1J300 cases in the various courts
per year. He is advisor to all town-
ship, school district and county of-
ficials. No one complains except his
opponent. Frank Cook, the notorious
crook who assumed he was immune
from punishment for his numerous
crimes because of his political in-
fluence, is now serving time in prison.
Mehrige, driver of the bandit car in
the Grandville avenue bank robbery,
was convicted after four weeks’ trial.
He and his associates are now in
prison for life.

In the light of this record, this is
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no time to make a change and turn
so important an office over to am-
bitious men whose mettle has not been
tried in the fire of experence.

You Pay the Freight.

| believe my suit is wool. Now
when it started its existence, before
it came to me, it was wool on the
back of a sheep way down on the farm.
The farmer had it insured; he com-
puted the cost and sold that to the
next man and that became his cost.
He added his profit and sold it to the
next man. Now as soon as he got it
he had it insured he had overhead, he
had rent, he had a good deal of freight
to pay and all of those different
charges he put to his original cost, and
then he added his profit and sold it to
the next man, who did the same thing.
When | bought this suit and took it
out of the store, | paid for the entire
proposition from the beginning, when
it was wool on the back of a sheep,
until the day | took it out of the store.
And so it is with every article you
wear, that you eat or that may in any
way come into your dlaily life. De-
crease the cost by decreasing the num-
ber of fires. Add your help in the
great work of fire prevention.

T. Alfred Fleming.

Wants Salmon Season Extended.

If the fishing industry of British
Columbia is to be developed to its
fullest, means must be found to
change it from a seasonal occupation
to one that may be followed the year
round, declared William Duff, chair-
man of the Parliamentary Fisheries
Committee.  Salmon fishing would
always be seasonal, Mr. Duff said,
but he thought that halibut, cod, her-
ring and flat fish should be able to
support a large white fishing popula-
tion the year round.

Laughter spells life; sourness dis-
ase.

1922— HOHDBT  SEBSDM- 1962

Grand Rapids, Sept. 10.

We are pleased to announce
that our line of Holiday Goods
and Staple Sundries will as

usual

be displayed here
Grand Rapids

in
in our own

building for the months of

September,
vember.

October and No-
The line is complete

and will be ready for inspec-
tion on or about September
10th. We cordially invite our
friends and customers to visit
us and see the line.

Hazeltine & Perkins Drug Go.

Grand Rapids

Michigan
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Wholesale Drug Price Current

Prices quoted are nominal, based on market the day of issue.

Acids il
Boric (Powd.)_17%@ 251
Borix (Xtal)___ 17%@ 25
Carbolic 4@ 39
Citric  -----m-mmmmeeen 57® 65
Muriatic 3%@ 8
N itric 9I® 16
O xalic 20%@30
Sulphuric 3%@ S
Tartaric 40® 60

Ammonia
W ater, 26 deg. __ 10®
W ater, 18 deg. 8%® IS1
W ater, 14 deg 6%® 12]
Carbonate " 20®@ 25
Chloride (Gran) 10® 20]

Balsams |
Copaiba--------mmmme <0®1 00\
Fir (Canada)__ 2 50®2 75
Fir (Oregon)__ 60® 80

-~ 3 00®3 25
-1 10@1 40

Barks
Cassia (ordinary) 25® 20
Cassia (Saigon) 60® 60
Sassafras (pw. 45c) @ 40

Soap Cut cpowd.
8 L eRone ) ---15® 20
Berries
Cubeb-- ----1 75@i 85
Fish-- O
Juniper ® 15
Pricky A sh ® 30
Extracts
Licorice 60® 65
Licorice powd._70® 80
Flowers
Arnica 25®@ 30
Chamomile (Ger.) 60® 60
Chamomile Rom 75@1 25
Gums
Acacia, 1st 60® 65
Acacja, 2nd 45® 60
Acacia, Sorfs__ 25® 30
Acacia, powdered 30® 35
Aloes (Barb Pow) 25® 35
Aloes (Cape Pow) 25® 35
Aloes (Soc. Pow.) 70® 75
Asafoetida __ 65® 7
Pow. 1 00@1 25
Camphor_—_ 1 12@1 15
Gualac @11
Guaiac, pow’d___ gl 25
Kino 75
Kino, “powdered- © 85
Myrrh ©
Myrrh, powdered © 75
Opium 9 00®9 40
Opium, "powd. 10 65®11 00
Oplum gran. 10 65@11 00
Shellac
Shellac B eacﬁed 1 06®1 20

Turpentine —  25®@ 30
Insecticides

Arsenic 120 20

Blue Vitriol, bbl. ® 08

Blue Vitriol, less 9® 15

Bordeaux Mix Dry 14® 29
Hellebore, White

powdered___ 20® 89
Insect Powder __ 45® 76
Lead Arsenate Po. 29® 31
Lime and Sulphur

D ry -------eeee- 09%®28%
Paris Green__ 30® 43
Leaves
Buchu 1 75@1 99
Buchu, powdered ®2 90
Sage, Bulk 67® 70
Sage, % loose__ 72® 78
Sage, powdered__ 55® 60
Senna, Alex.__ 76® 80
Senna, Tinn. __  80® 86
Senna, Tinn. pow 25® 16
Uva Ural 200 &
Oils

Almonds, Bitter,

true TO 50@10 75
Almonds, Bitter,

artificial 2 50@2 76
Almonds, Sweet,

true — 19001 «

Almonds, Sweet,
imitation 6
Amber, crude. _ 2 00
mher, rectified 2 2!
Anise 254
Bergam ont 6 004

1 504
CaSS|a 2504
Castor 1 404
Cedar Leaf 1 604
Citronella — 1204
Cloves 3254
Cocoanut 254

Cod Liver____1 304
Croton 2 25«
Cotton Seed 1 254
Cubebs
Elgeron -
Eucalyptus____
Hemlock, pure. 1 50491 75
Juniper Berries 2#
Juniper Wood 1
Lard, extra 11
Lard, No. 1 — 11
Lavendar Flow 5;
Lavendar Garn 1
Lemon 1\
Linseed "Boiled bbl
Linseed bid less 1 034

Linseed, raw, bbl.
Linseed, ra. less 1 014
Mustard, artifll, oz. © 50
Neatsfoot 1 15®1 30
Olive, puré 375@4 50
Olive alaga,

yellow 2 75@3 00
OI|ve Ma aga,

gr
Orange Sweet
Orlganum pure
Origanum, com’l
Pennyroyal _
Peppermint —, 00@4
Rose, pure 2 00®1S 00

Rosemary Fl_ws 150®1 7!
Sandalwood .
10 2%

125
Spearmlnt 4 4 75
Sperm

T ]
ans
Ta 50® 55
Turpentme bbl. _ 8
Turpentine, less 1741@1 49
Wlntergreen
6 60@7 00

Wlnter reen, sweet

bi 3 2503 60

irc
Wlntergreen art _80®1 10

Sassafras true 15
Sassafras, arti’l 1 00

Wormseed 5 00@5 25
Wormwood__ 17 00@17 25
Potassium
Bicarbonate
Bichromate —
Bromide
Carbonate
Chlorate, granr
Chlorate, powd.
or xtal
Cyanlde
lodi 4
Perm anganate
Prussate, yellow™
Prussiate, “red__
Sulphate

Roots
Alkanet ® 40
Blood, powdered- 30® 40
Calamus
Elecampane, pwi pwd 25® 30
Gentian, powd. 20® 30
Ginger. African;
powdered 23® 30
Ginger, Jan]alca 62® 60
Ginger, Jamaica,
powdered 42® 50
Goldenseal, J)ow 6 50®6 00
Ipecac, pow 3 00
Licorice 40 45
Licorice, powd, 25® 30
Orris, powdered 30® 40
Poke, powdered 30® 35
Rhubarb, powd. 1 15@1 25

Rosinwood, powd. 30 35
Sarsaparl[ljla Hond

gr 125@1 40
Sarsaparilla Mexican,
ground
Squills 35® 40

Squills, ‘powdered 60® 70

Tumeric, powd. 15®@ 20
Valerian, powd. 40® 60
Seeds
Anise 33B® 8
Anise, ‘powdered 38® 40
ird, I's___~ 13® 15
Canary ---————-— 15
Caraway, Po. .40 28® 35
Cardamon 1 50®1 75
Celery, powd. .45 .35®40
Coriander pow. .25 15® 20
D il ] 10®@ 20
Fennell 25®@ 35

la %0 13
Flax ground 08%® 13
Foenugreek pow. S% 15

mp
Lobella wd. _ ® 169
Mustard, yelloW— 12%®20
Mustard, black __ 15® 20

oppy ® 40

uince @2 26

ape 16® 20
Sabadila 200 0
Sunflower 11% @15
Worm American 30® 40
Worm Levant @4 00

35

Tinctures
Aconite @180
loes = 7 ®1 46
Arnica @1 10
Asafoetida 2 40
Belladonna— 135

Benzoin
Benzom Comp’d

uchu
Cantba_d‘—a ies

Capsicum
Catechu_—— ©176
Cinchona ©2 10
Colchicum ®1 8#
Cubebs ®s 00
Digitalis ——*  ®1 80
Gentian ®] b
Glnger DS _— ©l &
Guala @220
Gualac ‘A—mmon %2 00
lodin 9%
Iodlne Colorless %
Iron, 'clo. 1
Kino 1 40
Myrrh__ 2 50
Nux Vomicta_ 65
Opium 3 50
Opium, Ta 85
Oglugg %eodors*d ®S 50
Rhu 170
Paints

Lead, red dry 12%4
Lead, white dry 12%{
Lead, white oil 12%
Ochre, yellow bbl.
F(?Chr;; yellow less 2%
Red "Venetn K 30/45
Red Venet n
Whiting, bbl.
W hiting %<
L. H. P. Prep_7 604
Rogers Prep. __ 2 604

Miscellaneous

Acetanalld 650 76
Alum 08© 12
Alum, powd. and

ground ------—--- 09@ 15
Bismuth, Subni-

trate 3 10@3 27
Borax

powdered 07® 13
Cantharades, "po 1 75@7 00
Calomel 1 29@1 40
Capsicumi— 50 55
Carmine 6 00496 g(())

Cassia Buds __ 250
Cloves 500 55
Chalk Prepared 14® 16
Chloroform

Chloral Hydrate 1 35©1 85

Cocaine 0 25@10 26
Cocoa BTUTtter__ 55 75
Corks, list, less 40®60%
Copperas-

Copperas, _Powd.
Corrosive Sublm 1 11®1 30
Cream Tartar 35®
Cuttle bone_—_65® 75
Dextrine 4%0 1®
Dover’s Powde 350 4 00
Emery, All Nos 15
Emery, Powdered- 8© 10
Epsom Salts, bbls. 3%
Epsom Salts, less 4% 09
Er ot \R/owdered 1 75@2 00
Fla hite 15® 20
Formaldehyde, . 13® 20
G elatine 1 3001 50
Glassware,” Iess 55%.
Glassware, full case 60%.

Glauber Salts, bbl. ©03i/(0)

Glauber_Salts less 64©

Glue, Brown 210 30
Glue, Brown Grd 12%©

Glue, White 250 35
Glue, White Grd. SO® 36
Glycerine 23® 30
Hods 65®@ 75
lodine 6 06@6 51
lodoform 6 7507 20
Lead Acefate 2

180 26

50@1 75
ac

Mace WQSOl OO

Menthol ®9 00
Morphme 8 70 9 60
Nux Vomica 30

Nux Vomica, pow. 15® 25
Pepper black pow. 32©S6
Pepper, W hite_ 40®
itch, 'Burgundy”
uassia 12® 15
uinine” — 72@1 33
chelle SaTts__30 40
c

It Pet
Seidlitz

VOTOOT

Do

M ixture 30® 40

ase
Soap, white castl e
ess, pe

Tartar Emetic_70® 76
Turpentine,
Vanilla Ex.
Witch Haze 147®2 00
Zinc Sulphate __ 060 16
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GROCERY PRICE CURRENT COCOoA Ignacia Haya J. J. Bagley 4b Co. Brands.
K 49 Extra Fancy Clear Havana Mayflower, 16 o0z., dz. 16 00

0
Bakers 30 s ade In Tampa, Fla.

These quotations are carefully corrected weekly, within six hours of mail,  Baker's Yos— 42 Dehcades o B 00 )
mg, and are intended to be correct at time of going to press. Prices, however, ~Bunte: % §————— 493 WManhattan Club; 50 13500 Plorﬁ’eer'—f”lf(;'cafddozBra”ds %
are kable to change at any time, and country merchants will have their orders  Bunte, Dlukgch_r(S)Z Bonita, 5%# 120 & Tiger, doz., T~ 9
-lied at market prices at date of purchase. Droste s B“{Cﬂ % 5. 4 76 Corono. ' 25s 240 00 Tiger, 50, dos. L

roste’s Dutc
Herseys, {;)/s i fzig Starlight Bros. \F/{vie};]Tagu?ruE%g CgozBrar;g
) ADVANCED DECLINED Hersqeys ©5S——— % L Rose De Paris Line WE cot 0c, Yoz o

FSzp it Peas E:S?lmﬁars W heat Lowney %s 40 Caballeros, 50s——— 70 00

Cocoanu Leeb Lowneys uA)S 40 Rouse, 60's — 115 99 PLUG TOBACCO.

Med. Hand Plcked Beans H%rgs IEgvv\\/lr?ey Aig — 1 (F:’:%ri‘rclgssulzasrsc ub, 25s 160 %9 American Touacco Co.

\’tholegCo IS_P?IOTJSlderS ¥ZR ll:étlﬁgn Of g__;g gal;naté, 22555 %Z}g 88 A'ﬂrpl_er Navy 10c dolz 100

Calfskin-Pelts-W ool Hams oS erfectos, 25s _ " -flTer- Navy, per plug

tﬂ"diﬂ R}) 9241(Pcer djo”zjgl 68
COCOANUT Rosenthas Bros. Boot Jack 15¢. 144
R. B. Londres, 605 Piper Heidsieck, lOI 9
ANMMONIA A IgSANNIEDSt';ﬁéJard 176 CANNED VEGETABLES.  %s 5 Ib case Dunham 50 “Tissye Wrapped _ 58 00 p.Ser Heidsieck, 20c. 1 92
16 0z., 2 doz. in carton. AR No TG E 50 Asparagus, %s, 8 lb. Case R._B. Invincible, 508~ Spear Head, 10¢ cufs 1 00
per'doz 175 abbiEs 0% No 73 % No. 1 Green fips B9 s & s 15 b case 49 Foil W rapped _ 70 00 Spear Head, per plug 68
IX L. 3 d07, 1207 375 Abficos Ne: No. 2%, Lge. Gr. 3 7604 60  Bulk, bartels Square Deal, per plug 64
Parsons, 3 doz. smali 5 00 Apricots, No. 11 90@2 80 Wax Beans, 2 S 14503 15 96 2 0z. pkgs., per case 8 09 ) Standard Navy 64
Parsons. 2 doz. med. 420 ApHCOls. Mo 2 750 £ & Wax Beans, No. 0 48 4 0s. pkgs., per case 7 00 Union Made Brands Town Talk, pér pug 56
Parsons, 1 doz., Ige. 2 8 ﬁprlcots Ne- 2 0001% 58 Green Beans, 25 1 goo4 18 El Overture, 50s, foil 75 00
AXLE GREASE .BPne%oetrsrlesoNo ) 2505 (l_zlrr%eanBBe(;?rgs Nl\éozlgr %8 CLOTHES LINE Ology, 50s__ 5800 Liggett & Meyers Brands.
Blueberries; Ng. 101150  [ima Beans, 25 Soaked 9%  Hemp, 50 ft. 150 Clipper, e plug 8
Cherries, No. 2_3 0003 50 Red Kid., No. 2 13001 55 TWIS?éd Cotton, 50 ft. 1 75 Our Nickel Brands Chops.  10c, 02'7-}-—— R
Cherrs Nov 1" ooty b Beefsr NO- % whi 1906240 Rraided, 80 TC 2, % Tiona_ 100 31 g0 Honey' Bip Wwisi, The' %
Loganberries, No. 2 _ 300 Bests’ No. 3 cut 1 4002 10 _— New Currency, 50s_ 35 00 Granger wist, 10c, dz 96
Peaches, 0. . 18  Corn, No. 2, St. 10001 10 Lioba, 1003 100 5% E”O el P,ug gé
Peaches, No. 1, STiced 140 Corn' No. 2. Ex-Stan. 1 66 COFFEE ROASTED New Pantel@ — 375 ¢ v, Bright, 'per plud
peaches, No. 2 275 ! "o [
P h No. 2%, Mich 2 60 Corn, No. 2, Fan 16002 25 J -TP 7~ 0<lth'§ plﬂ?-_
peaches Mo & Wi 2 o Ny 2 Y- olass 3,25 Bulk old Virgiﬁﬂmf’otsos 2350 King Pin, per pluf
Peaches, No. 10 Mlch 77 H ’ T TI5 ' - King Pm, 10c cuts, ea. 08
Peachesl No. al. 10 50 Bﬁ?;f" 'O,Nzc?'whme 011 :958 R i 0 =mmmmmmmmmem oo ee 16% Stogies Masterpiece, per plug 41
Elneappe sIIc 1 6001 75 QOkra, No. 2, cut_ —1°60 Santos 23024 H R 80 Ti 18 60 Picnic Twist, 10c, doz. 96
ineapple, No. 2, slic. 2 90 Dehydrated Veg Soup 90 Maracaibo_ 26 Home én %00 Ind 38 88 Spark Plug per case 19z
Pincabble: %00 ilce 3% Brnpdraed Potmoes o fo SN NG roome—— 13 BN Wi, 1602 " 26 8 Uncte Lo, 100w 2 B
ushrooms, Hotels - .
gmeapp elONo' 2, grus, %%% Mushrooms. Choice” 48 Bogota 27 Scott Dillon 4b C
48. 1 1b . 4 5 bearal g 5TV @7, % P’/Ierésshr&%msz Sur Exiis 65 Peaberfy 2 CIGARETTES. cotten, _ Dillon o
o —— 44 RS 5# 332 Peas. No. 2, ift, McLaughlin's XXXX  Becchnat. 20, piain 2 6 &8 gracel el g "
T R B R e | R ; S Y £ 5 BERPe T
25 1b. bails, per dos 17 70 Raspberries No 325 g5 N0 2 X SWG02 10 McLaughlin’s XXXX pack- Jankee Glrzl 2F9 Plain 6 00 Stronghold, ‘per plug: 64
BAKING POWDERs ~ Rhubarb. Mo Mo peas. Ex. Fine, French & 20¢ S3Pe Rs0lLI0 GRS RUPBAN 26 pidin, - g o vankee Girlper plug 6
Calumet, 4 oz., doz. 97# umpgin, - 0. _8 direct to W. F. McLaugh- Stroller, 15 in pKg. _ 96
(C:gllumg{, 186 %5 ggz‘ égg CANNED FI8H. glumme%ﬁg 'S%O ealcoh _I6017!? lin ‘& Co., Chicago. ’ Nebo, 20, Plain P9 700 ClirrﬁéxLolr(;élatriisBrdacTZdS' 9%
Callﬂmet: 6 Iltl):.', 'go%ﬁ 12 76 &ISQ g#_’d?\[o.lg%s 000?}% g\ll\r’qter}’tgteaswg? ?\laochzv_ : 21 Coffee Extracts ,%g,”u‘?'s 2% laim__ 76888 Climax TShTC(l)(OtherplLllL? ;%
R0 G0y "%k 0 Glams, Sramed. Mo 15 % Saurkraut, No. 3 " 18\ vy per 109 11 Swes CS;“clJ(real 2 are% Bed Cross 10 culs.® %
K. g Jecdoz T 1 379% Finnan Naddie. 10 0z. 8 9 guccofash, No. zzglm_i‘zog ® Frank's 50 kgs, 4% Windsor astle Fag 0'8 © Red Cross, ‘per plug 48
K- & 26(0: dé)zz-._2 8 gLamk Bolriullljodn NozI % 98 Spinach, No. 1 135 Hummel’s 6 Ib 09% F?ire]z?jsntweorgfldl’o (1&) % 20 6 90 R. 1. eynolds Tobacco Co.
K. C., 50c doz._—4 40 Fish Flakes, small” ~ 12 Spinach, No. 2 T3501 50 CONDENSED MILK spur, 20, Plal 6%0 nds.
K. C.. 80c doz.——6 8 Cod Fish Cake, 10 oz, 1 g5 3pimach, No. 3 21502 % SWest Tips, 20 Pram 760 Apple, 5 Io. Buit, b 7
K. C. 10 Ib. do7— 13 50 Cove Oysters, 6 07. 1 45 Spinach, No. 10 6 76 Eagle. 4 doz._ 9 00 |qle Hourpio Plain 7 50 Caramel Twist, per Ib. 34
ueen Flake. 6 os— 135 Lobstersy No. %, Star 4 60 Tomatoes, No. 2 174501 65 Leader, 4 doz. —___ 560 Qmar, 20 Plain —800 Gravely Superlor 10c 96
ueen Flake, 505, Kegs Il Lobster, No. %, Star 2 75 Jomatoes, No. 3 19002 25 Falks' Havana 20, PT 9 76 Humbug, per lb- I 22
oyal, 10c, doz. shrimp, No. 1, wet 176 Jomatoes, No. 2 glass 2 86 MILK COMPOUND Rlchm’d S Cut, 20, pi. 10 00 i o
A RS2 8 BB NE LA g Tomeoes N AT e s e g BRI LS 0 e S B e

) N P — atima, ain ontana, 15¢ oil, dz,
Royal, . 120 Sg‘{d,ﬁes"%'d.. k’less 3 85 CAT8UP. Egﬂf.eneab)(aﬁ dfzdof%g% Helmar, 20, Plain 10 50 Mickey Twist, per Ib. 72
Rumier T 1 B SN 9T 0 gy Large e Sateie s35,_ TSR SRl quik ML Thom . pagiey @ 0o

) - . 0] . ] o
nimierd L e ser 2 Smonwlantns g2 B LR WS g IS L LS e o e e
Rvzon. 4 oz. doz. = "1 35 Salmon, Warrens, 1'Ib 4 00 Libby, oz, 190 EVAPORATED MILK HerlT]]arf £ taln20 199 p p. P plug__
Ry "8 T doz.— D5 Salmon, Red Alaska_ 2 85 Van ‘Camp, 8 0z. 190 erber arryton
yzon, 0z, doz.___ Salmond, Med. Alaska 2 00 Van Camp, 16 316 Carnation, Tall, 4 doz. 4 50 Egyptian str., 10 ck. 12 00 SMOKING TOBACCO.
Ryzon 16 oz., doz. 4 05 Salmon, Pink Alaska 145 Lilly Valle Carnatlon Baby, 8 dz 4 40 Mura fain " "16 5 American Tobacco Co.
R 51D, 18 09 J o pint. 288 1
yzon Sardines, Im. %, ea. 10@28 Lilly Valley, % Piat 180 Every Day, Tall_ 450 Murad, 10, Plaii__16 00 Brands.
Rocket, 16 0z, doz. 125 3ardines Im., %, ea. 26 Every Da_\{, Baby_3 30 Murad, 16, cork or pI. 16 00 gonrer . ¢ 10c dz. 99
3 Bé'UIdNG o pearl Tainess Glsrom 292 B goshen: & &lbr——a"8> rI\_/rqurS(ij 2 cork or bi 18,5 Banner, L. C.} 40c, dz. 3 B«
ennings Condensed Pear una, %, gcore CHILI SAUCE. . 1o, - , L. C,
-P- T %, Nek 1 Oatman’s Dun., & doz. 4 50 Melachrino, No. 9,710. o/ue 25¢ Foil 2 28
8 dov. Case (160) P8 75 Tuna o, Regent 2 22 gnider. 1 0% 88  Oatmans Dun, 8 doz. 440 °cork or ‘plain ' 1600 [HJIf 5%ar, 30c Vac tin 2 70
CBREAKEAST FOODS CANNED MEAT Ely vailey, w28 el ga%‘jﬂamiﬁi’é’ Mcezlaarihr:)nro ol > %6 o0 :nDUfthT%P) 19, lgoz- gg
racke ea N HY N T em ran C Z.
Silver Cow, Tall 4 60 elach’o, No. 9, 10,St 16 60
Cream of Wheat _7.50 Bacon, Med. Beechnut 270 OySTER COCKTAIL. Siiver Cow, Baby—4' 40 Meiacho, No. o' 20 St s 6y Five 'Bros, ‘o, ‘oz %
uaker ’p SuffeSSRlceerGAS Bacon, Large, Erie _ 2 25  Sniders, 16 oz. 350 Van Camp, Tall —4 Natural, /10 and_20_ 16 00 Giant, LY & 3d%%¢97, &
uaker Puffed Wheat 4 30 Beef, No. 1, Corned—2 60  Sniders, 8 0z. ~"_"~ 23  Van Camp, Baby —3 30 Markaroff No. 15, T0, Giant, L, C."Pails, dz 6 84
uaker Brfst Biscuit 190 Beef, No. 1, Roast 2 60 White House, Tall_4 33 ok 1600 gian ¢k, '30c Foil," dz. 2 70
allston Purina 40 Eee;.’ Nof gf) Rose SIIT % ;g fCHEESE- White House, Baby™_ 4 00 Eglnlsol\ﬂa!gl( ﬁ%d 29(; 6 22&1'% Impelrlal Cube C:rt 306 2 88
Ralston Branzos 270 eef, No. %, Qua. sl Roquefort ucky Strike, R Cut 1 63
Rallston oog la gleI 60 Eeelt, ’L\lo.ll B(Suat Slll é% Kraft Small"tins 140 CIGARS m?llgeilefolelp 1%6“801?1’ 218 88 Myrtl)é Navy 'Ping Cut 99
o W eat Fond —227%0  Beel No. %, But sli 816 Ghal il o1 46° Worden Grocer Co. Brands Gemex, o — 2 88 Ny Q2gY a9l !
Shred. Wheat Biscuif 3 85 Beefsteak & Onions, IS 8 85 Pimento, small tins _ 1 40 : Phillips Morrrs_l’O_ 21 0f Nigger Hair, 10c, doz. 99
Post’s Brands. chili Con Ca., Is 1'35@1 45 Roquefort, small tins 2 25 Harvester Line. Brening Ow PT. 28 oo Nigger Hair, Pails, dz 8 40
Grape-Nuts, 24s 3 80 BEVIEEg Ham (‘]’;05 %ég %amer&rbert small tins 2 %54 Kiddies, 100s 37 60 Ambassador ' 30 00 nggrer Head, P. C. 10c 99
F?chg1 uemN%tgrealloo?LZs_zggS Ham gurg asrr{eako & Wisconsin FTaTs — 23 Resord ;Dreakers, 605 18 0 Bgl'nusk?enretgfe sHe 95 55 00 géerﬁngllsh CC o %60 ! gg
Post Toasties, 36s — 2 85 Poct)tr(]elgnsBee,\f‘O4 L—3F Wisconsin Daisy 25, E;:gnuﬂg'cgansqu[—m % %0 Eeerless, L Cb’éspc dz73 36
Post Toa;ge(z)sOMng 28 poted Meat, % Libhy 60 Moehioan FUTCream s  Perfecto. 60s .-, 9590  CIGARETTE PAPERS.  poniegt, by CcPally
No. 4. 4 8t 400 botted Meat, % Libby 90 New York full cream 26 Riz La Croix, Wh., dz. 48 Rob Roy, L. C, 40c 3 84
Sthndard P 'r'lngm 659 potted Meat, % Rose 8b Sap Sago 48 The la Azora 'Line Riz La Wheat Br., dz 48 Rob . L. C,"pails 8 40
anda arlo : Potted Ham, Gen. % 2 1/ : Riz Tam Tam, pr doz. 48 Sweet I¥Iaple Stcrap 9
Fancy Parlor|23 lblb 8 00 vienna Saus., No. % 1 8 CHEWING GUM Washinat 50 75 9o, 219 Zag, per 1% __786 Soldier Boy, L. C, 10c
EX FFa”CYPPaIr0f2g5Ib 18 88 Veal Loaf, Medium _ 280 Adams Black Jack __ 66 Blﬁ?né?g OnOs weodr &2 00 Soldier Boy, L.C., pail 7 32
TX ey. Parlor 2 00 Adams Bloodberry — 66 TOBACCO—FINE CUT. Tuxedo, ran.
Whisc—No—8——3 26 . .Derby Brands In Glass. Adams Calif. Fruif__85 Sanchez 4b Hava Line Tuxedo Gran. Cut
Whisk’ No. 1. — 800 Ox Tongue, 2 Ib. 1800 Aaams Chiclets_ — 65 a3 avana Ciuars hado  Liggett 4o Myers Brands plugs, 8 oz. tins __ 672
is B%USH_ES (S:IIICfedT X Tongue, 1%54630 ﬁgams gen Sen (i In Tampa, Fla, H:gwgmg 1160cozd 7 11 w Yile rvnx 15 vac. tin 1 4
alf Tongue, No. ams Yucatan 9
Sofig Back Bl 15 Lamp ofgue Wi 5's 0 Beemans Pepsin % gpeoials 005 7500 REG Bab J00 Sor )% Liggen 4 Meyers Brands,
Solid Back, 1 lin— 175 pAamb Tongue sm. sl 180 S8t lamin——ei D'ph'oma“cs S_ RN Red Bell, 760 balls'az. 740 Briar Pipe, doz._ 66
Lunch Tongue, No. 1550 0 1 Bishops, 60s ___ T 115 00 Cub S L. C.Toc 86
Pointed Ends 125 |unch Tongue, No. % 365 Juicy Fruif —— 85 Rosa, 50s 126 00 Sterling, 10c, doz. 96 uban star, L. €, 10c
Stove Deviled Ham, % 809  Peppermint, an; eysias Orig Favorifa, 50__ 135 00 Sweet urley, 10c, dz. 96 Cuban Stl?r Pails, dz. 6 90
No. Vienna —»usage Sm. 190 Spearmint, Wrigleys Original Queens, 508 150 00 Sweet Burley, 40c foil 3 85 ((::grmn Ccaér(ee G(?;ﬁn 18% 32
No. Vienna sausage, Lge. 2 90 Spic-Spans Mxd Flavors 66 Worden Special, 25s 185 09 . SWt. Burley, 95c Dru. 8 50
Shoe Sliced Beef, small rigley’s P-K %weett gug)a 4](.)0C, ddz 3%% 88:2 SSL‘S grgrr]r éggigg
No. 90 Boneless Pigs Feet. p"E 8xt Zeno 86 A. S. Valentine Brands. ., 2Weet Cuba C, doz. ) A )
NG 1 SRS ulile valgnines. 10037 s Siee Singe "o b1 08 BAF RPN 2
’ CHOCOLATE. ictory, Growler, L. C.. 10c 96

BUTTER COLOR DeLux Inv. 50, Wd, 95 00 X
Dandelion, 26c size _ 2 85 Baked Beans. Eglk(grr, c(:a%accaegs D/O/oss *gg Royal, 25 W 0od_ i1200 8COtten Dillon 4 Co. Brand grgvv\‘{llgrr t g égg:85680
Nedrow, 8 oz., doZ. 2 50 Beechnut, 16 0z. ___ 1 50 Baker Premium, 8/05— 86 Albram Clark. 6% wd 58 OOlBan PPztat%h 1<K goz7 %(()) La Turka, Plug C. 16¢ 1 44
rectric I 1os. 121 SARBRCIS— | 20 Baker, premium dog = g Alvas 140, Wood - 125 AR Fetcly 1o @ 02 T 8 Noop Helrely € g6
Plumber, 40 ibs._  12.8 Fré%,‘ﬁ RE™, 0. g~ Baker, Premium, #. — 82 W ebster Cigar Co. OJibwa), ox doz:S 8 O U’ & P, 90c Jars 9 00

— 0 . R Hersheys Premlum %s 86 0Jib 95 d 8 59 )
Paraffine, 6s___"_ 14% snider, No. 1 __93 h 9 Plaza, 60s. Wood 950, ibwa, 95c, doz. Pilot,” Long Cut, 25c850
) Hersheys, Premium, %s 34
Paraffine, 123 14% Olibwa, 90c, doe. 800 pj B 10c, d
- Snider, No. 2 89 Runkle, Premium, %a_ 34 Belmont, 60s, Wood 110 001 ow Boy, c, doz,
'\I{\{JIdctly(rmgﬁs e m— ‘(1)9 Van Camp Small - "% Runkle Premium. %s- 87 St Reges, 60s, Wood 186 weet D"Qr'ﬁér 1%, ?jg%' 38 Plow Boy, 70¢ Pacllls 7 38
p — Van Camp, lied. __ 165 Vienna Sweet, 24s _ITi Vanderbilt, 25s, Wd 140 9 Uncle Daniel, 16 'oz. 19 89 Elrnﬁrng‘ér h%, 0 dZoz890
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Summertrme 650 Farls 6 50

Sweet Ti 8 Oc, dz 6
Velvet, lug 10c %
Velvet, Cut Plug, tins 1 53
Velvet, Cut Plugl 80z. 6 72
Velvet. C. PI 6 oz 15 84
Turn Turn, 10c, doz.” 96
Turn Yum, 70c pails 6 80
P. Lorlllard’s Brands.

Beechnut Scra dos 96
Buxs C., ¢, do*. 9%
Buss, Li, C.. 35¢, dos. 3 30
Buss, Li. C., 80c dos. 7 90
Chips, P. C., 10c, doz. 96
Honest Scrap doz 96
Open Book écrap, qz. 9%
Stag, Cut P., 10c, dos. 96
Union Leader,” 10c tin 96
Union Leader, 50¢ tin 4 80
Union Leader, $1 tin 9 60
Union Leader, 10c, ds.

Union Leader 15¢c, ds. 1 44
War Path, 35c, dos. 3 35
8cotton Dillon Co. Brands
Dan Patch, 10c, doz. 9
Dillon’s Mixture, 10c 96
G. O. P., 85c, doz. _ 800
G. O. P., 10c, doz 96
Loredo, 10c, doz. 9%
Peach Do. Cut, I0c 9
Peachy Scrap, 10c, dz. 96
Peninsular, i0c, doz. 96
Peninsular, 8 oz, dz. 300

Pinkerton Tobacco Co.
Brands.

American Star, 10c, dz 96
Big 9, Clip., 10c, doz. 6
Buck Shoe Scrap, 10c_ 96
Pinkerton, 30c, dos.__2 40
Pay Car Scrap, 10c, dZ 96
Pinch Hit Scrap, 10c 96

. Bagley & Co. Brands.
Broadle&f, 10c 96
Buckmgham 10c, dos. 96
Buckingham, 16¢ tlns 144
Gold Snore, 15c, doz. 1 44
Hazel Nut.' 10c, doz. =~ 9

(%] X
o
@ 2 @
@ =
iadve] o
s B
S
=3
o
N

10c, doz. 9%
Fruit, 15c, doz. 1 44

ndependent dSnuff Co.
s

2=
5%
-
T
c
=

New Factory, 10c, doz._ 96
New Factory Pails, dz 7 60

8chmldt Bros. Brands
Right Bros., 10c, doz. 96
Sight Bros., Pails, dz. 8 40
R. J. Reynolds Tobacco Co.

Brands.

George Washington,

10c, dos.
old 'Rover, T10c, doz. 96
Our Advertiser, 10c,

Prince Albert, 10c, dz. 96
Prince Albert. 17c, dz. 1 53

Prince “Albert,
tins, without _672
doz._ 888

Prrn([:je Felbert
Prince A bert. 16 oz 12 ?18
4 80

Stud, Gran. 5c
Whaie, -16 0z., doz
Block Bros. Tobacco Co.

Mail Pouch, 10c, doz. 96
Falk Tobacco Co., Brands.
American Mixture, 35c 3 30
Arcadia Mixture, 25c 2 40
Champagne Sparklets,
Champaqgne Sparklets,

0z 8 10

Personal M iXture 6,60
Perlque, 25c, per dob. 225
Serene Mixture, 16¢ dz 1 60
Serene Mixture, 8 oz. 7 6
Serene Mixture, 16 0z 14 70
Tareyton Lundon Mix-

ture, 50c., doz 4 00
V|ntage Blend, 250_d_ 230
Vintage Blend, 80 tins 7 50
Vintage Blend, $1.65

tins, doz. 14 70

Superba Tokéacco Co.

Samm% Boy Scrap, dz 9%
igar Cl|pp|ng!L

Havana Blossom 0c

Havana Blossom, 40c ??: 95

Knickerbocker 0z. 3 0C
Lieberman, 10c, doz. 9%
wW. 0z., doz. 300
Royal Major, 10c, doz. 96
Royal Major, 6 oz., dz. 3 00
Royal Major, 14 0z. dz 7 20

Larus & Bro. Co.'s Brands.
Edgeworth Ready Rub-
bed, 17c Tins 162
Edgeworth Ready Rub-
bed, 8 oz. tins, doz 7 00
Edgeworth Ready

ed, 16 0
Ed &worth Slrced
¢ tins, doz. 162
Ed%eworth Sliced PTu ug,
c tins, doz. 8 55

United StaBtes él’obacco Co.
ra
Central Union, 15c, dz.

144
Shag 15¢ Tins, doz. 1 44
Sh g 15¢ Papers doz. 1 44
Dill’s Best, 16c, doz. 1 52
Dill’s Best Gran., 16c 1 52
Difl’s Best 17c 'Tins 152
Cop enhaag 10c roll 64
Seal landening, 10c 64
Seal Goteborg, 10c, roll 64
Seal Swe. apee 10c 64
Seal Norkopping, 10c 64
Seal Norkopping, 11b. 8

CONFECTIONERY
k Candy ‘li’ea“S

Jumbo WrTapped 18
>'ure Sugar tlck 60075 4 20
Big Stick, 20 Lb. case 18
Mixed Candy Palls
Kindergarten 18
Leader 16
X. L. O 13
French Créams 18

Fancy Chocolates.

Blttersweets, Ass’ted 175
Choc Marshmallow Dp 1 60
Milk Chocolate A A 95
Stlcks

125

70
Rolls _ 1 90
Pails

oc.
ocolate Nut
Gum Drops

Superior 19
Lozenges. Palls
A. Pep. Lozenges 16
A. Pink Lozenges 16
. Choc. Lozenges 17
otto Hearts 19
alted Milk Lozenges 21

Hard Goods. Pails
Drops

Horehound Dp s 19
Anise Squares

Peanut Squares 2
Horehound Tabléets_20

Pop Corn Goods.
Cracker Jack, Prize
Checkers, Prize

Cough Drops
Boxea

Putnam’s 130
Smith Bros. 150

Package Goods
Creamery arshmallows
4 oz. pkg, 12s, cart. 95
4 oz. pkg, 48s, case 3 75

Specialties.
Arcadran Bon Bons_19
Walnut Fudge
Pineapple Fudge
Italian  Bon Bons
National Cream MHnNiS 2
Silver King M. Mallows 30

CRI8CO
36s, 24s and 12s.

Lemon
O F.

375
37

21
1

Less thanb cases__ 21
Eive cases 20%
Ten case 20
Twenty- f6|ve cases “19%

S
than 5 cases — 20%

Less

Five cases

Ten cases _19%
Twenty-five cases — 19

COUPON BOOKS

60 Economic grade_2 50
100 Economic grade”_4 60
500 Economic  grade  20_00
1,000 Economic grade 37 50

Where 1,000. books are
ordered at a time, special-
ly print front cover s
furnished without charge.

CREAM OF TARTAR

6 Ib. boxes -----38
DRIED FRUITS
Apple*

Evap’d Choice, blk .- 8t
Apricots
Evaporated, Slab 30
Evaporated, Fancy _- 36
Citron
10 Ib. bOX -------mmmeeeeeee 45
Currants
Package, 15 o0z. ------- 18%
Boxes, Bulk, per Ib. — 18
Peaches
Evap. Fancy, Unpeeled 21
Peel
Lemon, -American ------- 24
Orange, American --—----- 26
Raisins
Seeded, bulk 12%
Seeded, 15 oz. pKg. — 14%
Seedless, Thompson T 13%
Seedless, 1 Ib. pkg. ™— 19
California Prunes
90-100 25 Ib. boxes -.@12
80-90 25 Ib. boxes_ @13
70-80 25 Ib. boxes_@15
60-70 25 Ib. boxes 16
50-60 25 Ib. boxes 17
40-50 26 Ib. boxea 18
39-40 26 Ib. boxes —@21

MICHIGAN

FARINACEOUS GOODS
Med. Hand Plcked 09
—09

Cal. Limas
Brown, ~Swedish ___ 08
Red Krdney 10
1 Ib. packa%es_ 80
Bulk per 100 | 96%
Hominy
Pearl, 100 Ib. sack_2 50
. Macaroni
Domestic, 20 Ib. box 07%
Domestic, broken bbls. 06%
Armours, doz. __ 1 6l
Fould’s, 2 doz.,, 87 0z. 180
Quaker. 2 doz. 185
Pearl Barley
Chester 37
Peas
Scotch. Ib. 07
Split, Ib. 08
. Sago
East India 07%
Ib. a
Pearl, 00 Ib sacks 07%
Minute, 8 3 doz. 4 05

Dromedary Instant 3 50

FISHING TACKLE
Cotton Lines

No. 2, 15 feet _ 115
No. 3, 1 feet 160
0. 4, 15 feet 180
No. 5, 15 feet 19
No. 6. 15 feet 210
Linen Lines
Small, per 100 yards 6 65

Medium, per 100 yards 7 25
Large, per 100 yards 9 00

No. 1% per gross wd. 5 00
No. per gross, wood 5 50
No. 2% oer gro. wood 7 50

Hooks—Krrby
pe

Size 1-12, 1,000
Size 1-0, per 1,000
Size 2-0, per 1,000
Size 3-0, per 1,000
ize 4-0. per 1,000
Size 5-0, per 1,000
Sinkers
No. 1, per gross 65
No. 2, per gross 80
No. 3, per gross 90
No. 4, per gross___1 20
No. 6, per gross 1 60
No. 6, per gross—_2 Q0
No. 7, per gross__2 60
No. 8, per gross__3 75
No. 9, per gross___5 20
No. 10, ‘per'gross_6 75
FLAVORING | EXTRACTS
Jennings
Pure Vanilla
Turpeneless
Pure Lemon
Per Doz
7 Dram T3
1% Ounce 75
2 Ounce 275
2% Ounce 3 00
2% Ounce 3 26
4 Ounce R 00
Ounce 8
7 Dram,

Assorted___1 35
180, Ounce, Assorted_1 75
FLOUR AND FEED
Valley1 Crty Milling Co.
Lily White, "% Paper

sack

Earryesl_t (?ugen 24%
ight oa rin
3\, 2 P 9
Roller Champron 28%
Snow Flake, 24% s
Graham 25 Ib. per cwt
Golden Granulated Meal,
25 per cwt, N
Rowena ‘Pancake Com-
pound, 5 Ib. sack
Blgcll%lvheat I(Compounﬂ'

Watson. Hic(:;gins Milling
0.
New* Perfection,

%s 7 20
Red Arrow, %s 7 80
Worden Grocer Co.
American Ea Quaker,
Pure Gold, orest King,
Winner.
Meal
Gr. Grain M. Co.
Bolted 2 26
Golden Granulated_2 45
W heat
No. 1 Red 88
No. 1 White 86
ats
Carlo 8
Less thmaro S 46
Corn
Carlots
Less thWW
Hay

Carlots 18 %8
Less than Carfots__ 22

TRADESMAN

Street Car Feed 29 00
No. 1 Corn & Oat Fd 29 00
Cracked Corn 29 00
Coarse Com Meal __ 29 00

FRUIT JARS
Mason, pts per gross
Masbn, 9 er gross
Mason, % ga gross
Ideal Glass Top, pts. 10 00
Ideal Glass Top, gts. 12 00
Ideal Glass Top, %

allon  -----meemmmmmeeen 16 00

GELATINE
Cox’s 1 doz., large _ 190
Cox’s 1 doz small 125
J l0-0, 34

no ’s Karklrng doz 225
oxs CIdU 225

M|nute 4 05
Plymouth W h|t — 155

GRANULATED LYE.

W anders.

Single cases 515
2% cases __~— 504
5% cases 4 95
10 cases 487
% cases. 24 to case. 2 60

CHLORINATED LIME.
Single cases, case___ 4 60
2%~ cases, case 4 48
5% cases, case 4 40
10 cases, case 4 32
% case, 25 cans to

case, case 2 35

HIDES AND PELTS

Hides
Green, No. 1 12
Green, No. 2 11
Cured, No. 1 13
Cured,  No. 12
Calfskin, green No. 116
Calfskin, green, No. 214%
Calfskin, cured, No. 117
Calfskin, cu ed, No. 245%
Hetse, No. 3580
Hesse, No.]12 2780
— 1 65
7 Patts
Ol'd' Wool___ _ 75@1 00
ambs 50@1 00
Shearlrngs 50@1 00
Tallow
Prime 5
No. 1 T 4
No. 2 3
Wool
Unwashed, medium g&%
Unwashed rejects_ @
Fine ----mememenfemmee s @35
HORSE RADISH
Per doz., 70z. 125
JELLY AND PRESERVES
Pure, 30 Ib. pails 260
Pure’ 7 oz. Asst, doz. 1 20
Buckeye 22 oz., doz. 2 00
0. 15 oz., per doz. 1 40

JELLY GLASSES

8 0z., per doz. 35

MATCHES.

Blue Ribbon, 144 box. 7 55
Searchlight, 144 box. 8 00
Safe Home,

Red Stick, 720 Ic bxs 5 50
Red Stick, 144 bxs_5 25

Safety Matches.

guaker 5 gro. case 475
ed Top, 5 gro. case 525

»MINCE MEAT.

None Such, 3 doz._ 4 8
Quaker, 3 doz. case 4 00
Cibby 'Kegs, Wet, —1b.25
MOLASSES.
New Orleans

Fancy Open Kettle__ 60
Choice 48
Good 36
Fair 32

Half barrels 5c extra

Molasses in Cans.

Red Hen, 24, 2 Ib. 270
Red Hen! 24, 2% 1673 25
Red Hen, 12, 5 Ib. ,,
Red Hen, 6, 10 Ib . 0
Ginger Cake, 24, 2 Ip. 00
Ginger Cake, 24, 2% Ib. 75
Ginger Cake, 12, 5 Ib. 75
Glnger Cake. 6, 10 Ib. 50

Dove, 36, b. Wh. L. 60
Dove, 24, 2% Ib Wh. L 20
Dove, 36, 2 Ib. Black 30
Dove, 24, 2% Ib. Black 90

ove, 6. . Blue L A 45
Palmetto, 24, 2% Ib. 4 15

NUTS
Whole
Almaonds, Terregona__ 22
Brazil, Large 14
Fancy mixed 21
Fiberts, Sicily 16
Peanuts. Virginia, raw 08%
Peanuts, Virf. roasted 10%
Peanuts, 'Jumbo raw (9%
Peanuts, Jumbo, rstd 12%
Pecans, 3 star 22
Pecans, Jumbo 80
Walnuts, Grenoble_ 34
Walnuts, Sorento__— 35
Salted Peanuts
Fancy, No. 1 13
Jumbo 21
Alm Shelled
Peanuts Sﬁnrsh
125 |b. bags 11%
Filberts 50
Pecans 80
W alnuts 75
OLIVES.
Bulk, 2 gal.-keg__ 300
Bulk, 3 gal. keg— 450
Bulk, 5 gal. keg_—— 700
uart, jars, dozen__ 525
% oz. Jar, plain, dz. 1 35
5% o0z. Jar pi., doz. 1 60
10 oz. Jar, plain, doz. 2 35
16% oz. Jar, Pl. doz. 3 50
3% oz. Jar., stuffed- 145
8 o0z. Jar. Stu., doz. 2 40
9 oz. Jar, Stuffed, doz. 3 50
12 oz. Jar, Stuffed, dz 4 60

PEANUT BUTTER.

Bel Car-Mo, Brand
0z. 2 doz. in case 2555

13%

PETROLEUM PRODUCTS

) Iron, Barrels
Perfection Kerosine_ 126
Red Crown Gasoline,
Tank Wagon 22.
Gas Machrne Gasoline 40

& P. Naptha 26.
Ca |tol

CFylmder 42
At antic ed Engine 23.
W inter ack 13.

Cpolarrne

Iron _ Barrels.
Medium Light
Medium heavy
Heavy
Extra heavy
Transmission ™ O1
i , 4 oz. cans, do
Finol, 8 oz. cans,
Parowax, 100,
Parowax, 40." 1
Parowax, 20, 1

.2
2
2
2
7

(3]

J
PR

o Non N IRG

c'o-cro_
o
l\l N

-~
S22 N

Semdac,

12 pt. cans 285
Semdac,

12 qt. cans 4 35

PICKLES
Medium Sour

el, 1,200 count

r 13_00
f bbls., 600 coumt

7 50
550

000
800 12 75

|II Pickles.
800 Size, 15 gal._ 10 00
Cob, 3 doz. in bx 1 00@1 20
PLAYING CARDS

Broadway, per doz._2 40
vo. 90 Steamboat 276
Blue Ribbon 1%
Crickett 3 50
Congress 6 00
. POTASH
Babbitt’s 2 doz. ____ 275
FRESH MEATS.
Beef. i
Top Steers & Heifers 16
Good Steers & Heifers 15
Med. Steers & Heifers 14

Com. Steers & Heifers 11

Cowz.
Top _ 12
Good _ 11
Medium 10
Common-————--—-—--__ 08

37
Veal.
Top 17
Good 16
Medium 14
Lamb.
Good 25
Medium 23
Poor 18
Mutton.
Good . 12
Meddium 11
Poor o8
Heavy hogs 11
Medium hogs 12
Light hogs
Sows and sfags 09
Loms
18
Shoulders 14
16
Sparer|bs 09
Neck bon€s 05
PROVISIONS
Barreled Pork
Clear Back 23 00@24 09
Short Cut Cléar 22 00@23 00
Clear Family 27 00@28 00
Dry Salt Meats
S P Bellies 17 00@19 00
Lard
80 Ib. tubs-——advance %
Pure in tierces 13@13%

Compound Lard 12@12%
69 Ib. advance %
50 Ib. —_advance %
s—advance %
s___advance %
s__advance

s___advance
aus

1
1
es
4 2
2

Tongue ____ 11
Headcheese
Smoked Meats
Hams, 14-16, lb. 22 @25
Hams, 16-18 Ib. 22 25
Ham dried beef
ets @39

Cal|forn|a Flams 14 @15
P|cn|c Boiled

H
quled Hams
Minced Hams —
Bacon

0 @32
39 @41
16
36
ef
Boneless 23 00@24 00
Rump, new __ 23 00@24 00
Mince Meat
Condensed No. 1 car. 2 00
Condensed l|3akers brick 3%

Moist in glass
Pig’s Feet
% bbls. 215
% bbls
bbls
Kits
% bbls.,
% bbls., 80 Ibs. 300
Casings
Hogs, per Ib. 42
Beef, round set 14@26

Beef, middles, set 25@30
Sheep, a skein T75@2 00

Uncolored Oleomar arrnze

Solid

Countr% ROIS_____ 22@24
Gem ut 22

RICE

Fancy Head__ 6@S
Blue "Rose 06%
Broken 03%

ROLLED OATS

Steel Cut, 100 Ib. sks. 3 25
Silver Flake, 10 Fam. 190

uaker, 18 Regular 180

uaker, i2s Family 265
‘Mothers 10s, II'inum 3 30
Silver Flake, 18 Keg. 1 45
Sacks, 90 Ib. Jute 275
Sacks, 90 Ib. Cotton— 2 8

SALAD DRESSING

Durkee’s large, 1 doz. 6 75

Durkee’s med,, doz. 7 35

Durkee’s Picnic, 2 dz. 3 00

Snider’s large, 1 doz. 3 6t

Snider’s small. 2 doz. 2 35
SALERATUS

Arm and Hammer _ 37

SAL
Granulated, bbl 0!
Granulated, 100 ibs cs 2 25
Granulated, 36 2% Ib.

Iets, T B. Pure — 22

olland Herring
Standards, kegs

Herrin

Lake Herrmg
% bbl., 100 Ibs.

ackerel
Tubs, 50 Ib fUncy fat 13 75
Tubs, 60 count . 550

600

White

Fish
Med. Fancy, 100 Ib. 13 00
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<ALT
Colonial 24 2 1b. 90
Med. No. 1. Bbls. 2 70

Med. No. 1. 100 Ib: be

Farmer Spec., 70 Ib. 20
Packers eat, 56 Ib. 56
Packers for ice cream

Ib., each
Blocks 47

, 50 .
Batter Salt, 280 Ib bbI. 4 50
Baker Salt,_280 Ib. bbl 4 26
100, 3 Ib. Table «l
60, 5 Ib. Table 57
30, 10 Ib. Table 5 30
28 Ib. bags, butfer — 48

Per case, 24 2 Ibs. __ 240
Five case lots-— 230

SHOE BLACKENING.
In 1, Paste, doz. — 1 35
. ombination, dz. 1 35
i-Foot, doz. 2
xbys, Doz.
inola, doz.
STOVE POLISH.

=

S

namaline Paste, doz.
namaline Liquid, dz.
Z Liquid, per doz. 1
Radium, per doz.—- 185
Rlsm(t; Sun, per doz. 135
654 Stove Enamel, dz.

Vulcanol, No. 5, doz.
Vulcanol, No. 10, doz. 1 35
Stovoil, per doz.__ 800

MMMEWE  VEOMN

_SOAP.

Am. Family, 100 box 5 75
Export, 120 box 4 65
Flake White, 100 box 4 50
Fels Naptha, 100 box 5 60
Grdma White Na. 100s 4 85
Rub No More hite

Naptha. 100 box — 5 00
Swift Classic, 100 box 4 90

20 Mule Borax, 100 bx 7 55
Wool, 0 box 6 50
Fa|r¥{, 100 box = 5 50
Jap Rose, 100 box 7 8
Palm Olive, 144 box 11 00
Lava, 100 box 4 75
Pummo, 0X

Sweetheart, 100 box _ 5 70

Fairbank Tar, 100
Trilby, 100, 12c -—- 8 50
Williams Barber Bar, 9s 60
W illiams Mug, per doz. 48

Proctor ft Gamble.

5 box lots, assorted
Ivory, 100, 6 6 50
Ivory Soap Flks., 100s 8 00
Ivory Soap Flks., 50s 4 10
Lenox, 120 cakes--——- 4 50
P. & G. White Naptha 5 00
Star, 100 No. 11 cakes 525
Star Nap. Pow. 60-16s 3 65
Star Nap. Pw., 100-10s 3 85
Star Nap. Pw., 24-60s 4 85

Tradesman Brand.
Black Hawk, one box 4 50
Black Hawk, five bxs 4 25
Black Hawk, ten bxs 4 00
. Box contains 72 cakes. It
is a most remarkable dirt
and grease remover, with-
out injury to the skin.

CLEANSERS.

0z.

80 can cases, 34.80 per case

WASHING POWDERS.
Bon Ami Pd, 3 dz. bx 375

Bon Ami Cake, 3 dz. 8 25
CUmaline, 4 doz. 4 20
Grandma, 100, 6 ¢c___3 90
Grandma, 24 Large _ 3 80
Gold DusL 100s ~__~4 00
Gold DusL 12 [Carge 8 20
Golden Rod, 24 4 25

Jinx. 2 doz. ,

La France L*un, 4 dz.
Luster Box, 54
Miracle Cm, 4 0z 3dz. 4 00
Miracle C., 16 oz., 1 dz. 4 00
Old Dutch Clean, 4
0z.

0z. 38
Rub No More, I8 Lg. 4 25
Spotless Cleanser, 48,

20 0z. 38
Sani Flush, T doz. _ 225
Sapolio, 3 doz. 315
Soapine, 100, 12 0z. _ 6 40
Snowboy, 100, 10 oz. 4 00
Snowboy, 24 Large _ 4 70
Speedee, 3 doz.~ T 720
72 doz. 4 00

Sunbrite, T
Wyandotte, 48 475
SPICES.

. Whole Spices.
Allspice,_Jam aica_ @13
Cloves, Zanzibar_ — 42
Cassia, Canton 16
Cassia, 5c pkg.,~ doz. @40
Ginger, African ------- 15
Ginger, Cochin 20
Mace, Penang - 70
Mixed, No. 1 22
Mixed. 5c pk 45
Nutmegs, 70- 40
Nutmegs, 105-11 38
Pepper, Black - - @15

Pure Ground In Bulk
Allspice, _Jamaica ._ 1
Cloves, Zanzibar . 8
Cassia, Canton _. __ @22
Ginger, African — = @22
Mustard _ @28
Mace, Penang-— _ ?’3
Pepper, Black — — @18
Pepper, White — —_ @32
PeBBer. Cayenpe _ _ @32
Paprika, Spanish ~— _ @32

Seasoning
Chili Powder, 15¢-— 135
Celery Salt, 305 95
Sage, 2 07 .- 0
Onion Salt 135

Y [y m—— 135
Ponelty, 3% 325
Kitchen Bouque 3 %
Laurel Leaves-
Marjoram, 1 0z. — — 20
Savory, 1 0z. — -—— 20
Thyme, 1 0z .- 0
Tumeric, 2% 02z .-— 0

STCARCH

orn
Klingsford, 40 lbs. — 11%
Powdered, bags —
Argo, 48 1 Ib. pk 375
Cream, 48-1-
Quaker. 40

Gloss
Argo. 48 1 1b. pkgs. 375
Argo, 12 3 Ib. pkgs 274
Argo, 8 5 Ib. pkgs. - 310
Silver Gloss. 48" Is 11%
Elastic, gs. 6 35
Tiger, 2 85
Tiger, 05%

SYRUPS

Corn

Blue Karo,
0z. -

Blue Karo,
Blue Karo.

% doz.
Red Karo, No. 1%, 2

doz» imld1 11 -=-—a uu
Red Karo, No. 5 1dz 2 80
Red Karo. No. 10, %

doz. 2 60
Maple Flavor.

Caro, 1% Ib., 2 doz. - | 95
Caro, 5 Ib.,, 1 doz. __ 615
Maple and Cane
IéanuckBpgr %/I b 150

ugar Bird, 6 Ib.,
s 2 doz.., — - . 9 00
u

Maple.
Johnson Purity,

Gal. 2 50
Johnson Purity, 4
doz., 18 o0z. -—— 18 50
Sugar 8yrup.
Domino, g 5 Ib. cans 2 50
Bbls., bulk, per gal. 30
Old Manse.
6, 10 Ib. cans ----10 40
12, 5 |b. cans -------—-- 11 40
24, 2% Ib. cans 12 40
24, 1% Ib. cans-—- 700
5 gal. jacket cans, ea. 8 15
36, 8 0z. bottles --—--575
24, pint bottles -- 725
24, 18 oz. bottles 7
12, quart bottles— 6 25
Silver Kettle.

5 gal, jacket cans, ea. 6 90
b 0

36, 8 0z. bottles—— 4 9
24, gmt bottles —6 00
24, 18 oz. 6 25
12, quart botiles 525
Ko-Ka-Ma.
6, 10 Ib. cans 5 40
12. 5 Ib. cans 590
24, 2% Ib. cans -— 65
5 gal. jacket cans, ea. 4 15
4, pint bottles 4 50

2
24, 18 oz. bottles 7_-r 4 75

MICHIGAN

TABLE SAUCES.
a ft Perrin, large_6 04
a ft Perrin, small_3 86
pper 160
y 0

No. "Nibbs 6
1 Ib. pkg. Siffings — 18
Gunpowder
Choice 28
Fancy 38040

Ceylon

Pekoe, medium
Melrose, fancy
English Breakfast

Congou, Medium --———-- 2
Congou, Choice__ 35@36
Congou, Fancy___ 42043
X Oolong
Medium 36
Choice 45
Fancy —  #meeeeee- 60
TWINE
Cotton, 3 pIIy cone--——- 36
Cotton, 3 ply balls — 38
Wool, 6 ply” ----—--—-- 20

. VINEGAR
Cider, 40 Grain — 28@30
White Wine, 40 grain 17
White Wine, 80 grain 22
Oakland Vinegar & Pickle
Co.’s Brands.
Oakland Apple Cider __ 35
Blue Ribbon Corn e---—- 22

Oakland White Pickling 20
Packages no charge:

WICKING
No. 0, per gross-- 60
No. 1, per gross 85
No. 2, per gross 1 %g

No. 3, per ?ross 1
Peerless Rolls, per doz. 46
Rochester, No. 2, doz. 60
Rochester, No. 3, doz. 2 00
Rayo, per doz. 90
WOODENWARE
Baskets
Bushels, narrow band.
wire handles
Bushels, narrow band,
wood handles -------2 00
Bushels, wide band 210
Marked, drop handle 75
Market, single handle 90
Market, extra - 125
Splint, large --
Splint, medium
Splint, small --

Churns
Barrel, 5 gal., each __ 2 40
Barrel, 10 gal., each— 3 55
3 to 6 gal., per gal. _ 1«

ESqt% Cases .
No. 1, r Carrier 5 00
No. 2, Star Carrier __ 10 00
No. 1, Star Egg Trays 4 60
No. 2, Star Egg Tray 9 00
i Mop Sticks
Trojan sprlnq——————,—
Eclipse paten sprmlg
No. 2, pat. brush hold
No. 7 — -----
12 oz. Cot. Mop
16 oz. Cot. Mop Heads 2 40

2 00
2 00
2 00

Palls
10 qt. Galvanized-----2 00
12 qt. Galvanize L év
14 qt. Galvanized-----2 40
12 qt. Flaring Gal. Ir. 6 76
10 gt. Tin airy--——425
12 qt. Tin Dairy-— 4
Traps
Mouse, wood 4 holes — #0
Mouse, wood, 6 holes — 70
Mouse, tin. holes — - 65

Large Galvanized 7 80
Medium  Galvanized 6 75
Small Galvanized — 6 00
W ashboards
Banner Globe -—6 76
Brass, Single -- 6 75
Glass. Sm%Ie - 7 00
Double Peerless 8 5
Single Peerless -- 7 50
Northern Queen 6 25
Universal -—--—-—-—- 7 60

Window Cleaners

Fibre, Manila,
No. 1 Fi
Butchers
Kraft

Surglight, 3doz.--
Sunlight, 1% doz. 1
Yeast Foam, 3doz._270
Yeast Foam. 1% doz. 135
YEAST-COMPRESSED
Fleischman, per dos. __ 28

TRADESMAN

Items From the Cloverland of Mich-
igan.

Sault Ste. Ma%e, Sept. 5-—-Art.
Smith, the hustling Polo cigarette
salesman, representing the L|t};19ett &
Meyers Tobacco Co., is in the Soo
on business for a few days. Art. re-
ports a marked improvement in busi-
ness throughout the copper .country,
but states that the Soo, his home
town, still beats them all for business.

“A man is known by the company
that refuses to have anything to do
with him.” e

We were pleased to receive a visit
from our brother scribe, John B. Ol-
ney, who spent some time looking
over the Soo locks last week. He is
also looking over the hotels while
here and will see that favorable men-
tion is made to his friends of any
improvements which_are being made.

H. D. Wyman, SwifCs popular soap
salesman, iS covering his territory this
week in a new Oldsmobile. Harry is
enégylng_ lots of business, which pro-
hibits his sEendmg more time than
necessary taking his friends out in his
new car, consequently he is obliged
to spend_an extra day covering the
territory in the summer resort district
this month, which is not a bad idea
as the good old summer time wil
soon have passed away.

“Don’t laugh at the misfortunes of
others. You may be a second hand
auto yourself some day.”

The” Luce county fair,”at Newberry,
closed a very successful exhibition
last week and they are to be congratu-
lated on the stand-in they had with
the weather man, who made every
day one of sunshine (not mentionin
thé moonshine). The fair was one o
the best ever ‘held at Newberry and
was a grand success in_every way. .

Isaac’ DeYoung, Assistant’ Superin-
tendent at the locks, accompanied by
his family, returned last week from
an extended trip through the copper
country. They were delighted with
the fine scenery en route and state
that the glad hand was extended to
them at the various towns visited.
The hotel accommodations were
O. K., which resulted in their having
a most enjoyable trip.

Louis Sinigus returned last week
from an extended visit in the copper
country. He says he would not ex-
change the Soo for any of the cities
visited, including Marquette. He in-
tends to stick to the Soo Boosters’
from now _on for a better Soo.

Robert Taylor, of Chicago, former-
ly of the Soo, paid a flying visit to
his many friends here last week, re-
turning-'to Chicago by auto. It is
about “ten years since Bob left the
Soo and he noticed many changes and
improvements during that time. He
says there is nothing in Chicago to
excel the new_pavement on Ashmun
street, which is being completed.

Chas. Haase returned last week from
Escanaba. He was accompanied by
his family, who have been visiting in
that city.” )

James Vincenetti has purchased the
grocery business of Frank Capucilli,
on Minneapolis street. He will con-
tinue the business as heretofore. Mr.

September 6, 1922

Vincenetti has had several years’ ex-
perience in the grocery business. He
was formerly manager of the National
Co-Operative Association in Sault,
Ont. = Mr. Capucilli, having accumu-
lated a comfortable fortune during his
twenty years in the business, expects
to_ reap the_ fruits of his labor and
will enjoy life for the remainder of
his days” without having to worry
about business cares, .

_“A man has to decide between being
single and staying at home.”

John Pastolis, who for a number
of %(ears has been conducting a con-
fectionery store on Portage avenue,
has been missing for several days.
Some of his friends are feeling some-
what uneasy about his sudden disap-
ﬁeara_nce and are living in hopes that
e will turn upv?lgal_n.

illiam G. Tapert.'

Decline of Bobbed Hair.

Detroit, Sept. 5—Fashions of head-
dress reflect style tendencies of wom-
en, and the hair net to-day is an ac-
curate barometer of this. When wom-
en wear their hair long there is a
*big market for hair nets. When they
bob their hair the sales diminish.

In 1918, during the war, bobbed
hair was common. In round numbers,
approximately $11,500,000 was spent
by the women of America for_hair
nets. When the armistice was signed
bobbed hair grew long and in 1921,
the big year of the hair net industry,
American women paid $28,800,000 for
hair nets. The first few months of
1922 showed hair net sales still on the
downward swing. Then, coincident
with the change of fashion and the
return of the Tong skirt, the sale of
hair nets started up. Bobbed hair is
passmg out and these statistics sup-
ort the hair style tendency, as sanc-
joned by the National Hairdressers,
the women’s colleges, the leading ac-
tresses all favoring the_ return to long
hair. orvin H. Rieser.

Principles of the Founders.

Ft. Wayne, Sept. 5—A course of
lectures on the political principles of
the Founders_of the American Repub-
lic is to be given next year to several
of the English universities. The
American scholar invited to give them
is President Nicholas Murray Butler
of Columbus University. Should not
such a course be given n every Amer-
ican university every year? ith our
elective systems it” iS5 quite possible
for a graduate to have so specialized
that he may be an authority on the

arasites »of lobsters and have never
elt the inspiration from any adequate
acquaintance with Washington, Frank-
lin, Jefferson and Hamilton. In re-
gard to international relations, the
spirit of Franklin, Washington and
Jefferson should be studied.

James Russell Lowell, once asked
by Guizot how long the American Re-
ublic would endure, replied:- “So
long as it is true to_the principles of
its Tounders.”  Lucia Ames Mead.

No man is as nearly perfect as he
thinks he is, but he can be if he will
acknowledge his imperfections.

HOLWICK

The Electric Coffee Mill which has consistently proved
its superiority over other mills under the stress of open
competition, will just as consistently prove its superiority

in every-day use in your store.

SATISFIED HOLWICK MILL users are found thru-

out the world.

These Mills have put NEW LIFE in the

coffee department of retail stores in 48 states.

You cannot buy a Mill of higher quality, nor one at

a fairer price.

Let me tell you more about It.

B. C. HOLWICK (Maker)
Electric Coffee Mills and Meat Choppers

Dept. F

Canton, Ohio
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Features of Fall Hats.

Never before has there been so little
embroidery seen on Fall hats as this
year, according to the current bulletin
of the Retail Millinery Association of
America. Usually, it says, the new
season ushers in a quantity of ma-
chine and hand-stitched effects, but
this year applique and fabric treat-
ments like pleating, cire gaufre, etc.,
are supporters of material embellish-
ment. The bulletin continues:

“For the fitted lines, of course, plu-
mage is paramount, and well it may
be. It symbolizes the new formal note
in costumes and chapeaux. Peacock-
burnt, black or dyed—and in all man-
ner of fancies, is the natural affiliation
of the smart velvet, hatters’ plush and
lace hats of the present mode. Gly-
cerine and wvulture contrive for this
feathery grace on the less expensive
hats.

“Aside from black lace, monkey fur
is probably the next best all-black
touch. And more than a touch of it
appears on the new hats—pompons,
quills, fringes, cocardes, and powder
puff effects being its plumage-aping
forms.

“Curved, paddle, crook and spike-
like are the new painted composition
pins that also enter the race for the
season’s popular trimmings. Buckles,
too, exploit the same black lacquered
surfaces. The species of flowers, other
than aluminum, in vogue are velvety
petaled, shaded shot-silk effects, quite
large, and used singly or in pairs on
one side of the hat.

“Then there are the pasted feather
morning-glories of various colors that
are quite smart, and jagged swan plu-
mage fantasies in the shape of huge
hydrangeas and pompon effects. In
fact, any kind of clipped, paint-edged
or fur pompon is good just now, tot-
tering perilously near the brim edge
in an exotic stick-out effect that is
particularly confined to this season’s
new types.

“Pheasant tails and breasts of pheas-
ants or peacock in glorious color ef-
ects have ousted hackle pads from
prominence. Coque tipping of ostrich
flues makes the new willow plume a
thing of bushy beauty. Coque show-
ers, fountain sprays, pads and other
fancies are selling well. Colored, black
or natural coque is highly approved.
But the entire mode is paint applied, it
seems. Velvets, lace, feathers, flowers
and metal cloths are all being treated

SOLD EVERYWHERE

20N

ft U S.PAT.OFK

‘iIBAKIKGflI
\ powder/

Full strength until used.
The special_process of
manufacture is the reason.

You use less
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to painted patterns, giving a rich and
individual appearance to the voguish
fancies.”

California Fruit of 1921 Pack Sold
Out.

The supplies of California canned
fruits of the 1921 pack are about ex-
hausted in first and second hands, and
wholesale grocers will be able to do
but little business in them until the
new or 1922 output arrives. Peaches,
pears and plums are now being packed
and wilf come later.

Some buyers anticipate lower prices
on California canned fruits than the
opening, and in fact some concessions
have already been made, as is always
the case, by the smaller canners. Well
informed buyers do not think that the
higher grades, choice and fancy, will
show any decline later, but think that
all the fruit of those grades will be
needed and will go rapidly into con-
sumption.

Others think that from the general
abundance of fruits and the large sale
of glass fruit jars that there will be a
lot of home canning, and that the de-
mand for commercially canned foods
will be restricted for those reasons.
They argue that sugar is cheap, glass
jars are cheap, fruit is abundant, the
housewife will proceed to “put up”
large quantities of it “like mother used
to make,” and that nothing will stop
her or convince her that she can buy
it cheaper than she can “put it up.”

Canners on the Pacific Coast are
generally declining to pack apples in
No. 10 cans this season except to or-
der, as they find that the fine eating
quality of the apples grown out there
makes them in such demand for export
that the Eastern canners are able to
pack pie apples cheaper than the West
can produce them. John A. Lee.

_No National Anthem.
. Hillsdale, Sept. 5—As beautiful and
inspiring as “The Star-Spangled Ban-
ner” undoubtedly is, and glorious as
is the episode which it commemorates,
it is absolutely unsuitable as our Na-
tional anthem.

Such an anthem should uncover our
National history as well as the very
tenets of our National ideas. In an-
other generation or two we shall lead
the entire English-speaking world and
it will be then beneath our dignity
to_use as a National anthem a song
referring to our last war with Eng-
land. J. W. Hamilton.

There is little meat on any bone
of contention.

Mashed potatoes—

lighter and more
digestible.

Saves time and la-
bor.

RYZON should be put in
mashed potatoes before re-
moving from the fire. Less
whipping is needed. The
results will surprise you.

If your jobber cannot supply you
address 40 Rector St., New York
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BUSINESS WANTS DEPARTMENT

Advertisements
Insertion and_ four cents a word
If set in capital

Open an accessory store and become
independent, or add accessories to your
other merchandise and make money.
Write for a copy _of the Blakes|ée
success, it is free.” The most gripping
merchandise story ever printed.

E. A. BOWMAN, Inc.

41 Harper Avenue, Detroit, Mich.

Wanted—To hear from owner of good
merchandise store for_sale. Cash price,
articulars. D. F. Bush, Mlnnea%%ls.
inn.

eneral store in

chigan. Will sell

Dlssolvm'&,i)_art-

& Co., illing-
895

. For Sale—Good going.
live town in Central i
right if taken at once.
nership, H. H. Morrow
ton, Mich.

For Sale—Hardware stock in aqne  of
Michigan’s best towns. Stock will in-
voice "$10,000 to $12,000. Quick _sale is
expected. Address No. 896, care Trades-
man.

TO TRADE—I have a_beautiful resi-
dence property in Reed City, well locat-
ed, and modern in all of its appoint-
ments, to trade for real estate or a stock
of merchandise. Address Lock Box_7,
Reed City, Mich. 897

A, FORTY-ROOM doing good
business, for sale or trade for smaller
place. A real bargain. Address River-
side Hotel, 606 S. Main St., Kalamaszgtéo,

ich.

hotel,

REBUILT
CASH REGISTER CO., Inc.
Cash Registers, Computing Scales
Adding achines, Typewriters And
Other ™ Store and Office Specialties.
122 N. Washington, SAGINAW, Mich.
Repairs and Supplies for ail makes.

Exchange—Good forty-acre farm, stock
and tools,” for country Store. De Coudres,
Bloomingdale, Mich. 889

WANTED—To hear from merchants
with stocks of goods to sell or trade.
Wrrite us—we have waiting lists of pros-
gects. MERCANTILE ~BROKERAGE
O., MANCHESTER, TENN. 890

FOR SALE—Hardware and implement

stock in ?_ood Southern Michigan town,
on main Tine railroad, In good farmin
country. Good roads, Schools, an
churches. Also a 150-acre farm, well lo-

cated, with good buildings. Would sell
one or all, account too much to handle
to attend to all. Address No. 891, care
Michigan Tradesman. 891

For Sale—Grocery in small town. Good
trade. Reason for selling, other busi-
ness. Address No. 893, ‘care Mlchlg%an
Tradesman. 8

ICE CREAM, CONFECTIONERY, light

lunch. Excellent location, Near Buick
fachory. Wonderful bargain. Preferably
cash.

Illness reason for selllan)._ Address
George Rae, 901 Rankin St., Flint, ’\élglgh

f letters, double price.
display ~advertisements in this department, $3 per Inch.
I1s required, as amounts are too small

Inserted under this head for five cents a word the first
for each subsequent continuous

Insertion.
less than 50 cents. Small

No charge S
Payment with order

to open accounts.

Bell Phone 596 Cltz. Phone 61366
JOHN L. LYNCH SALES CO.
SPECIAL SALE EXPERTS

Expert Advertising
Expert Merchandising

209-210-211 Murray Bldg.

GRAND RAPIDS, MICHIGAN
1000 letterheads or envelopes $3.75.
Copper Journal, Hancock, Mich. 150

Will pay cash for whole stores or part
stocks of ‘merchandise.. Louis Levinsohn,
Saginaw, Mich.

W ant whole or part stocks shoes, men’s
wear_or general mdse. E. Greene_&
Co., Jackson, Mich. 887

MAN WANTED

. A man that has gone to the tQP—
in_present position—Must be familiar
with all lines of general merchandise
—with some_ advertising and card-
writing experience.

ARROW ADVERTISING SERVICE
914 Lindquist Bldg., Grand Rapids

For Sale—Cash registers and store fix-
tures. Agency for "Standard computing
scales. Dickery Dick, Muskegon, |g£13

. Pay spot cash for clothing and furnish-
ing goods stocks. L. Silberman, 274 East
ancoc 666

Han k, Detroit.

Graham & Morton

T™CHICAGO
$3.95996 B

MICHIGAN RAILWAY LINES
BOAT TRAIN9p. m—G R. Time
DAILY
Day Trip Saturdays
BOAT TRAIN 1p. m—<2 R. Time
FREIGHT RATES LOWER

MICHIGAN RAILROAD
Foot Lyon St., Cltz. 4322, Bell M 4470

GRAHAM & MORTON
Pantlind Hotel Lobb
Cltz. 61111 Bell M 1429

GRAND RAPIDS SAFE CO.

Dealer in

Fire and
Burglar Proof
Safes

Vault Doors and Time Locks

Largest Stock in the State.

Grand Rapids Safe Co.
Grand Rapids, Mich.
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COAL AND TRANSPORTATION.

Two Essentials Which Must Have
Governmental Control.

In the present stage of our develop-
ment coal production and prompt
transportation are essential to Na-
tional security. Without them we
cannot make and deliver to consum-
ers the necessities of life, let alone the
comforts that make life worth living.
Even the wheat of the prairies cannot
be threshed and brought to central
markets without coal. Without coal
and transportation our cities would
freeze and starve in idleness, and the
country would drop back, as Russia
is dropping, to the village and rural
stage.

Long ago society commissioned the
state to keep the roads open. That
was Caesar’s duty in the Roman Em-
pire. Severus, marching down from
the East to assume the purple, proved
his right to rule by sending in ad-
vance police forces to clear the roads
of bandits unrestrained since Marcus
Aurelius’s death. The old city of
London was forever petitioning Eng-
lish kings to keep the trade routes
open and supporting with men and
the specie those strong monarchs who
met the test of transportation. So, in
due course, our states and Federal
Government, following ancient pre-
cedent founded on common sense,
have accepted a sovereign responsibil-
ity for transportation. “The mails
must run.” It is not too much to say
that any Government that does not
keep transportation functioning yields
its right to govern an intricate, highly
articulated society.

Railroads, however, will not func-
tion without labor and coal. Congress
tried to provide continuity of opera-
tion on the labor side by establishing
the Railway Labor Board. That
board should have been established
coincidently with the Interstate Com-
merce Commission, since rates and
wages are obviously interdependent.
Instead Government waited until the
tension had increased, year by year,
almost to the breaking point. Thus
the Board lacked prestige and exper-
ience when confronted by the diffi-
cult task of liquidating war wages on
the roads. And it blundered in its
original resolution on seniority, there-
by playing directly into the hands of
the infamous and autocratic railway
unions and rousing into primary im-
portance an issue that might have
slept. Nevertheless the public inter-
est lies in helping the Board to re-
cover it lost ground, which it will do
if it handles the other disputes be-
fore it firmly and equitably.

Although coal is equally essential
to civilized life, Congress has left its
production severely alone. The Exe-
cutive has interefered in coal disputes
to force mediation, used court injunc-
tions to hold up strikes and has allo-
cated supplies, but he has never at-
tempted any continuing control over
the mining industry. Thus ever-wid-
ening organization of the labor and
capital employed in coal production
has gone on until their disagreement
threatens to starve the Nation.

Many citizens are coming to believe
that absolute insurance against these
dangers can be purchased only at the
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price of nationalization. Conceivably
the United States Government could
furnish transportation and coal when
private parties could not do so. Na-
tionalization has a strong grip on the
imaginations of both railway and coal
workers, but the idea is abhorrent to
most business men and not any too
popular with the general public. Every
country-wide strike brings nearer the
time when the country will be willing
to accept nationalization, not joyously
but as the only way of avoiding more
serious difficulties. What holds the
country back from this step is a well-
founded distrust of the practical abil-
ity of Government to administer in-
dustry.

In this dilemma, with nationaliza-
tion as one extreme and the autocratic
and domineering attitude of the mur-
derous labor unions as the other, the
public must pin its faith to Govern-
ment as the agency by which to check
corporate greed and union selfishness.
The Nation’s chief stake in the change
from private management is contin-
uity of operation. Workers ultimately
would be denied the right to strike
and in return would be granted secur-
ity in their jobs. The Railway Labor
Board must be given enough strength
to make a Nation-wide tie-up impos-
sible; there must be a Coal Board to
do for the industry and for the public
certain things which neither operators
nor workers seem disposed to do
through the “meeting of minds.” A
next step is co-operation in the coal
industry, comparable to that now par-
ticipated in by agricultural producers,
perhaps with regional groupings as
proposed for the railroads in the
Cummins bill. This, of course, would
call for drastic publicity and the ex-
ercise of regulatory powers by Gov-
ernment.

By means of these operations, grad-
ually worked out, we shall postpone,
if not avert, the undesirable extreme
of nationalization in these two funda-
mental industries. J. Lee Morris.

CONTINUED OPTIMISM.

The handicaps due to the fuel short-
age and transportation troubles were
increasingly in evidence during the
past week, but business sentiment
showed no loss of its optimism. The
labor disputes have at least served to
demonstrate the inherent soundness of
business. Some one has stated that
business has grown so accustomed to
trouble that developments which for-
merly would have been “viewed with
alarm” are now regarded with little
concern. . There may be something in
this idea, but it does not suffice to ex-
pain the buoyancy that has been a
surprise even to the most optimistic.
The past months of readjustment have
placed business on such a solid foun-
dation that it is now able to withstand
shocks that once would have been
profoundly disturbing. Credits have
been liquidated costly inventories
have been written down to replace-
ment value, surplus stocks have been
moved, and money has become easy.
The process of readjustment was
troublesome, and during its course
business did grow accustomed to hard
knocks, but it is not these of them-
selves that account for its abityty to
face the future with confidence. The
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real explanation is to be found rather
in the general shaking-down from the
peak of inflation, a process in which
the hard knocks were merely an in-
cident or a means to an end.

RETAIL TRADE CONDITIONS.
The Federal Reserve Board’s report
on retail trade for July shows a con-
tinuation of the differences between
various sections of the country that
has been noted in earlier reports dur-
ing the year. Substantial improve-
ment is shown in the Boston, Cleve-
land, Chicago, and San Francisco dis-
tricts over the same month a year
ago, while sales in the New York dis-
trict were practically unchanged,
being only 0.1 per cent, below those
of July, 1921. The districts repre-
senting the South and Southwest
show no such improvement. The
Richmond district showed a decline
of 6.3 per cent, in sales, compared
with July a year ago, the Atlanta dis-
trict a decline of 6.7 per cent., the
Kansas City district one of 6.5 per
cent, and the Dallas district one of
9.1 per cent. These statistics tend to
bear out the conclusion reached by
the Department of Agriculture that
the buying power of the farming
population is relatively lower than it
was during the early spring, owing
to the relatively smaller rise in prices
of farm products than of other com-
modities.

DEAD TREES FOR FUEL.

All over (the country there are dead
trees that are breeding places for
fungi and spores that attack and kill
healthy trees. If these dead trees were
cut down they would add much to the
fue: supply just now, and if two or
three young trees were planted next
Spring for every one cut down a future
supply would be assured.

Damages Growing Out of Strikes.

The National Association of Manu-
facturers in its Washington Service
Bulletin of Aug. 15, says:

It is the opinion of counsel who
have given most intimate study to the
uestion of damages arising t0 manu-
acturers and other shippers out of
the railroad and coal strikes, that un-
doubtedly, the unions on strike are
suable and such damages may be re-
covered from them, their officers and
members on suits brought in the local
courts where the damage does not
exceed $3,000, and in the Federal
courts where the damage does exceed
that amount, and where other requisite
facts exist to give Federal courts juris-
diction. The™ suability of unions for
damages for interruptions to com-
merce, was definitely determined by
the unanimous opinion of the Supreme
court of the United States in the
Coronado coal case, decided last June.

Country Hides Also Looking Up.

Country Hides—Firm. Heavy steers
listed 13j/E@15c asked; heavy cows
13@13j4c; buff weights 13@13j4c,
with some asking 14c; extreme weights
15@16c, depending on the section, with
the outside paid for best quality stock;
bulls 10@lIc asked.

Horse Hides—Recent movement of
rendered horse at $5.25, with some
asking 50c more; ordinary lots range
from $4@5 asked depending on the
percentage of Tenderers in the lot and
the average weight of the merchandise.

Dry Hides—Quiet and unchanged.

Sheep Pelts—Firm*
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Heavyweight Sole Leather in Good
Request.

Tanners talk stiff prices on all lines
of stock, especially sole leathers and
this is most apparent in the heavy-
weights. More enquiry, however, ap-
pears to be developing for the lighter-
weight sole leathers, on account of
the extremely high prices asked for
the heavy stock.

Prices generally remain unchanged
with tannery run oak steer backs listed
from 50@54c, according to the qual-
ity, with cows quoted from 2@5c less.
Best tannages of Texas bends for
finders” use range all the way from
75@80c for extra heavy stock, with
lower grades listed down several cents.

Upper leather markets have been ex-
periencing some quietness, with buy-
ers holding off, hoping raw material
values would ease off, but no reduc-
tions to speak of occurred, and the
general belief is leather buyers will
have to pay about the prices asked.
In calf leathers, the men’s weights
move the best with prices showing a
range of from 30c a foot for ordinary
quality up to 50c asked for some high-
grade makes. A better enquiry is re-
ported on patent leathers, with values
ranging from 30@35c a foot for fair
quality up to 50c asked in some in-
stances for high-grade makes of No.
1 sides.

Continued strength  continues in
belting butts. Up to 72c asked for
some heavy-weight No. 1 stock, and
70c talked for all-weights in some in-
stances.

The harness leather market has
stiffened materially. Tanners in some
sections state they have already se-
cured 49c for their top makes of heavy
harness and state they could not make
any kind of a prompt delivery. Other
tanners are offering their top grades
of heavy stock at 48c and the “B’ at
46c.  Still  others claim they are
booked ahead for two months and are
not talking prices at the present time,
and one tanner claims to be booked
to capacity to the end of the year.

The New Arrival.

There came to i)_ort last Sunday night
The queerest little craft,
W ithout an inch of rigging on.
looked and looked—and laughed!
It seemed so curious that she
Should cross the unknown water
And moor herself within my room—
My daughter! O my daughter!

Vet by these presents witness all
She’s welcome, flff]y_tlmes.

And comes consigned in hope and love—
And common meter rhymes.

She has no_manifest but "this:
No flag floats o’er the water."

British Lloyd's—
daughter!

She’s too new for_the
My daughter! O my

Ring out wild bells—and tame ones, too;
Ring out the lover’s moon.
Ring 'In the little worsted socks,
Ring in the bib and spoon,
Ring out the muse, ring in the nurse,
Ring in the milk and water.
Away" with paper, pen and ink—
My daughter!’ O my daughter!
George "W. Cable.

Lansing—Concentration of all de-
partments operating for the upkeep
of the Reo Motor Car Co.’s proper-
ties, buildings and plants will be se-
cured in a special building now in
course of construction. When com-
pleted the structure will house all upr
keep departments including carpen-
ters, electricians, plumbers, masons,
pipe and steam fitters and general re-
pair men. All material for use in
these departments tools, etc., will be
housed in the new building.



THE STRONGEST
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Exclusively by

YORK SAFE
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Tradesman Building
GRAND RAPIDS






