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BUNDFOLDED AND ALONE

=
's s

n S Blindfolded and alone I stand =

ES W ith unknown thresholds on each hand ZZ

= ZZ T he darkness deepens as I grope, EE
EE HZ A fraid to fear, afraid to  hope; ES
= * EEE Y et this one thing I learn to know ______________=
■Ei ZZ Each day m ore surely as I go, ______________
EE = T hat doors are opened, ways are made,
SEE 5= Burdens are lifted or are laid, EES
E s = By some great law unseen and still,
— ZZ U nfathom ed purpose to fulfill, EE
== HZ “Not as I will.” 5 5
— 222 ZZ
ES Blindfolded and alone I w ait; ==
— = Loss seems too bitter, gain too late; ZZZ
z z = Too heavy burdens in the load ES
e s a S A nd too few helpers on the road ; ______________E ==
= A nd joy is weak and grief is strong, ZZ
= = A nd years and days are long, so long, zzz
s e ZZ Y et this one thing I learn to  know EE
e e = Each day m ore surely as I go, 5 5
= ZZ T hat I am  glad the good and ill
= EE By changeless law are ordered still, EE
= ZZ “ Not as I will.” ZZ
~ s ______________=
z z ZZ “ Not as I will,” the sound grows sweet
——1 zzz Each tim e my lips the w ords repeat, =
HZ ZZ “ Not as I w ill;” the darkness feels —
= ZZ M ore safe than light when this thought steals ______________s
SE = Like w hispered voice to calm  and bless ZZ ZZ

zz All unrest and all loneliness. =
n z sss “ Not as I will,” because the One ZZ

EE s W ho loved us first and best is gone 22!
—1 s Before us on the road  and still =
HZ s For us m ust all His love fulfill, ZZZ
see s “ Not as we will.” ZZ

SEE
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Keep Pushing
National advertising of Y east-for-H ealth has created 
unprecedented demand for F L E I S C H M A N N ’S 
YEAST. Sales ju s t come your w ay w ithout effort.

B ut active salesmanship pushes up these sales m any- 
fold, W hatever your sales, you can alw ays increase 
them.

The Fleischmann Company

OELER1CH & BERRY CO.

are

Real Pure 
New Orleans 

Molasses

We pack our molasses in standard size cans, 
which contain from 4 to 6 ounces each more 
than other packers.

O ld  M a n se  
S y r u p

It always pays to

BUY THE BEST
Distributed by

ALL MICHIGAN JOBBERS
Packed by

OELERICH A  BERRY CO. CHICAGO, ILL.

N A T IO N  W ID E

CANDY DAY
Saturday, OctobeiijWh

PREPARE FOR IT
WRITE US FOR WINDOW TRIMS

ßveiujfody Xikeó
CANDY

Putnam
Factory

Grand Rapids, Mich.

Ready Sellers to Increase Volume
Franklin Sugar Honey 
Franklin Cinnamon & Sugar

Franklin Golden Syrup 
Franklin Tea Sugar

Unusually attractive- packages, lend
ing themselves to beautiful display, 
quick sellers at a good profit.
Get your sugar profits by concentrat
ing on

Franklin Sugar in Packages 
The Franklin Sugar Refining Company

PHILADELPHIA, PA.

“ A  Franklin Cane Sugar for every use”
Granulated, Dainty Lumps, Powdered, 
Confectioners, Brown, Golden Syrup

A Red-Letter Year
The outlook is bright. Optimism is a condition of 
mind. If you think the sales will be big this year 
they will be big. Let’s all pull together for a  red- 
letter year. W e are advertising in alh the newspapers 
and putting a free sample of our product in every 
hom e in order to help you sell

Shredded Wheat
This C om pany has spent twenty-five years and 
m any millions of dollars in developing a  clean, pure, 
wholesome, whole w heat cereal and  in creating a 
dem and for it. There is no substitute for it. It is 
the one staple, universal whole w heat cereal eaten 
by youngsters and grown-ups for any m eal in every 
season. W e solicit the friendly co-operation of our 
distributors.

MADE ONLY BY

The Shredded Wheat Company, Niagara Falls, N. Y.
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MICHIGAN TRADESMAN
(U nlike a n y  o th e r paper.)

Frank, Free and Fearless for the Good 
That We Can Do.

Each Issue Complete In Itself.
DEVOTED TO T H E  B E ST  IN T E R E ST S 

OF BU SIN ESS M EN.
Published Weekly By 

TRADESMAN COMPANY 
Grand Rapids

E . A . STO W E. E d ito r.

Subscription Price.
T hree  do llars  p e r year, if  paid  s tr ic tly  

in  advance.
F o u r dollars p e r year, if  n o t pa id  in 

advance.
C anad ian  subscrip tions, $4.04 pe r year, 

payable  invariab ly  in  advance.
Sam ple copies 10 cen ts  each .
E x tra  copies of c u rre n t issues, 10 cen ts; 

issues a  m onth  o r m ore old, 15 cen ts; 
issues a  y e a r  o r m ore old, 25 cen ts; issues 
five y ears  o r m ore old 50 cen ts.
E n te red  Sept. 23, 1883, a t  th e  Postofflce 
of G rand R apids a s  second class m a tte r  

u nder A ct of M arch  3, 1879.

INTERESTING ORGANISMS.
Despite the strict inspection of foods 

by the Federal and municipal authori
ties many ibises of food poisoning have 
occurred lately in our country. It 
seems that the number of cases have 
increased instead of decreased. This 
strange phenomenon can probably be 
explained when we have a better and 
more complete registration and in
vestigation of all cases of food poison
ing than we have' had in the past. 
Statistics show us that more food 
poisoning occurs from home prepared 
food articles than from the commercial 
ones, and the cases are more frequent 
in the Southern states than in the 
Northern states.

The situation is readily understood 
when we learn that micro-organisms 
develop with astonishing activity in all 
kinds of food products. All changes 
of food are attributed to these small 
but powerful in-mass action organisms. 
They are abundant in the air, in water, 
in short, whatever we take for investi
gation. The micro-organisms differ in 
size, form and behavior. They repro
duce differently and live on certain 
kinds of food in such contrast to other 
species that their classification and 
identification is possible so as to desig
nate their species. Their living neces
sitates the production of waste ma
terial, which is discharged by them 
into fhe medium where they live or 
this waste material remains in the cells 
of the micro-organisms. These waste 
materials, from a biological point of 
view, are often of commercial import
ance to mankind. Common products, 
as, for instance, alcohol, vinegar, citric 
acid and many others, are also known 
materials produced by special species 
of organisms as a consequence of their 
specific biological functions.

Other waste materials, bn the other 
hand, are sometimes highly poisonous 
and ate called either ptomaines or 
toxins. Ptomaines are basic in char
acter, and they are amino compounds. 
Most of them do not contain oxygen, 
and some members of the general

group are poisonous. The toxins are 
albuminous substances which are 
changed by heat, into their non-poison- 
ous modifications. The temperature 
and time required to destroy toxins 
vary largely in the various classes of 
micro-organisms. It is a settled fact 
that heat destroys micro-organisms 
more easily than their toxins. When 
the food becomes exhausted by the 
organisms and they feel its scarcity, or 
when the conditions of living are not 
favorable to them, they either degen
erate and die, or produce spores, the 
primitive eggs, covered with a thick 
wall, in which form the species may 
survive for a very long time. It is 
known that the spores of micro-or
ganisms resist the adverse conditions 
of living better than the real organ
isms themselves. It is their way of 
surviving these conditions until the 
time when prosperity will come back 
to them. The temperature for destroy
ing spores of bacteria is higher and 
the heat must be administered to them 
for a longer time than to the real 
bacteria themselves.

The neglect of taking into account 
the above biological modes of bacteria" 
often causes very grave consequences, 
which result, in many cases, with 
death.

ANOTHER BUOYANT WEEK.
Considerable buoyancy has been in 

evidence in business and financial cir
cles during nearly the past week, but 
reports of another deadlock in the 
negotiations concerning the Near 
Eastern situation brought a momen
tary reaction in the securities and ex
change markets, although without off
setting the earlier gains. In the do
mestic situation the gradual improve
ment in basic industries continues. 
The output of the steel mills now ap
proaches 70 per cent, of their capacity, 
compared with 75 per cent in June, 
when production was at the high point 
of the year. With slight improvement 
in the fuel and transportation situa
tion, steel operations are slowly ex
panding, but the trade is doubtful 
whether traffic conditions will permit 
a return to the June peak before the 
end of the year. The supply of bitum
inous coal is ample for all require
ments, the only difficulty encountered 
being in its distribution. Car load
ings continue to increase, and for the 
week ending September 23 were the 
largest since October, 1920, and were 
within about 4 per cent, of the best 
record ever attained by American 
railroads. Business in the secondary 
markets continues satisfactory, with 
prices showing a tendency to advance 
slightly. The weekly Reserve Bank 
statement gives further evidence of 
only moderate changes in the bank
ing situation, with but minor differ
ences in any of the significant items 
from the previous week.

THE LABOR SITUATION.
A year ago alarming stories were 

being circulated concerning unemploy
ment. The number of idle workers 
was even placed as high as 5,000,000. 
To-day the stories are wholly differ
ent, but probably there is some exag
geration in the stories of labor short
age, just as there was in the stories 
of unemployment last year. Most in
dustries have all the labor they need 
and it is doubtful if any line is seri
ously handicapped by inability to get 
workers. Normally there is a great 
deal of complaint from ‘the grain
growing States of a labor shortage at 
harvest time, but this year farmhands 
were plentiful, except in sparsely pop
ulated regions of the Northwest, 
where there were bumper crops after 
short harvests for three successive 
years. In the North Atlantic States 
the railroads had little trouble in fill
ing the places of the striking shop
men, but skilled machinists were 
harder to find in the South and West, 
and the roads in those sections have 
been badly hampered by the strike. 
There is complaint of lack of skilled 
labor, in the building trades, but in 
view of the record-breaking expansion 
of building during the current year, 
after a prolonged state of quiescence, 
the difficulty in adjusting labor sup
ply to the sudden demand is not sur
prising. The chief difficulty appears 
to lie in the lack of common labor, 
which is reported from nearly all sec
tions of the country, and in these re
ports there is less exaggeration than 
in those of shortage of skilled labor. 
.The frequent announcement of wage 
increases for common labor attest the 
fact that the supply is limited.

Buy To Meet Thirty Day Require
ments.

W ritten  for the  T radesm an .
There has been a very slight change 

in the price during the past week. 
Wheat is l@lj^c per bushel higher 
than a week ago, but general condi
tions remain about the same.

The demand for flour is fair in the 
domestic market. The demand for 
wheat from abroad has been rather 
heavy ;in fact, there has been a much 
heavier export business on wheat than 
has been reported and choice grades 
of cash wheat are well cleaned up. 
There is considerable competition in 
buying. This indicates a good healthy 
condition and forecasts well main
tained prices.

The car shortage has not improved; 
in fact, it is becoming daily more dif
ficult to obtain empty cars, and the 

/seriousness of this condition is going 
to increase rather than decrease dur
ing the next sixty days.

We believe the same policy should 
be pursued by the trade as has been 
advocated recently; that is, ample 
stocks of flour should be carried to

provide for trade requirements. As 
a matter of fact, the shortage in roll
ing stock makes it advisable to an
ticipate at least thirty days’ require
ments and act accordingly.

Radical advances are not looked for 
unless the result of the Near Eastern 
political situation is war. Then sharp 
advances will certainly materialize on 
all grains.

However, as stated above, wheat 
and flour appear to be in a good 
healthy condition, so far as price is 
concerned, and while it is not advis
able to stock heavily from the price 
standpoint, we believe no losses would 
be sustained on account of lower 
prices. There may be some further 
advances, but, as stated above, good 
business dictates the policy of buying 
in sufficient quantity to provide for 
at least thirty days’ requirements be
cause of the car shortage situation..

Lloyd E. Smith.

When Something Isn’t Something. 
Every tariff measure, no matter how 

carefully drawn, gives the customs 
officials a lot of hard nuts to crack. 
There are many nondescript articles 
that must be defined and classified, so 
that there will be no misunderstand
ing as to the duty they must pay. It 
will be recalled that under the Ding- 
ley bill the Treasury Department ruled 
with all solemnity that frog legs, so 
far as the tariff was concerned, were 
“poultry.” It was once a matter of 
some importance whether small ever
green Christmas trees, imported from 
Canada, were forest products or house
hold decorations or merely “vegetables 
not otherwise provided for.” The 
story has often been told of the im
porter of lead who noted that works 
of art were on the free list and had 
his ingots moulded before shipment 

Jnto the form of classic Olympian 
deities and sought to have them ad
mitted free as statuary. Already the 
new tariff is bringing a number of 
such cases. Many articles of colored 
glass were classified under the Under
wood act as toys, and this suited the 
importers because the rate for toys 
was lower than that for manufac
tures of colored glass. The new act, 
however, has a very high duty on 
toys, aimed at the German products, 
and a lower duty on glassware. 
Naturally, importers are now con
vinced that glass playthings are not 
toys any longer, but merely glass. Of 
course, this attitude means a com
plete change of front on their part, 
but didn’t Emerson once declare that 
a “foolish consistency was the hob
goblin of small minds?”

The only snap worth while in busi
ness is one made of ginger and dough. 
If you put plenty of ginger into it you 
will get the dough, and the result will 
be a dandy snap.



2 M I C H I G A N  T R A D E S M A N O ctober 11, 1922

Proceedings of the Grand Rapids 
Bankruptcy Court.

G rand  R apids, Oct. 4—On th is  day  w ere 
received  th e  schedules, o rder of re ference  
an d  ad jud ication  in  b an k ru p tcy  in  the  
m a tte r  of M artin  C. H oek, B an k ru p t No. 
2156. T he m a tte r  h as  been re fe rred  to  
B enn M. Corw in as  re feree  in  b ank ru tcy . 
T he b an k ru p t is a  re s id en t o f th e  village 
o f W hitehall and  is  a  w age earn er . The 
schedules o f th e  b an k ru p t lis t a sse ts  in  
th e  sum  of $200, a ll of w hich a re  claim ed 
a s  exem pt to  th e  ban k ru p t, and  liab ilities 
in th e  sum  of $404.87. F rom  th e  fac t 
th a t  a ll of the  a sse ts  a re  claim ed a s  e x 
em pt the  co u rt h a s  w ritten  for funds 
an d  upon th e  a rr iv a l o f th e  sam e th e  firs t 
m eeting  will be called an d  no te  of such  
da te  m ade here . A lis t of th e  c red ito rs  
o f ' the  b an k ru p t is a s  follows:
E lm er M itchell, Chicago —=--------- $ 2.25
P ike  G arage, W h i te h a l l ------ >---------- 20.00
N ystrom  B ros., Wh ite h a ll -------------- 15.00
P ik in  & Son, W hitehall --------------  6.00
Q uaker Valley Mfg. Co., A urora , 111. 15.00 
W h ite  L ake G arage, W hitehall __ 5.00
W . Sw eet, W hitehall ----------------- 33.00
E li R uggles, W hitehall —--------------- 64.00"
W . Springer, W hitehall ----------------  7.50
John  Reed, W hitehall — ----------------  7.00
Ripley B ros., M o n ta g u e ----------    6.50
E rickson  & Steffy, W hitehall —.------ 13.00
A lbert M ichaelson, W h i te h a l l --------  5.00
Eagle  O ttaw a  L ea th e r Co., W hitehall 8.00 
M rs. M yriam  W hitehall, W hitehall 57.78
G eorge Nelson, W h i te h a l l -------------  6.50
M rs. P o tte r , W hitehall -------------------10.00
L ym an T. Coveil, W hitehall --------  5.00
J . H . B arnard , W h i te h a l l -------------  5.50
H all J . Cam pbell, W hitehall — „—  40.00
E d. P e tticon , W hitehall — ---------- 3.10
Gee C arr, W hitehall -----------------  3.45
T hom as M itawe, W h i te h a l l -----------  1.98
N estrom  G arage, W hitehall ----------20.81
Sam  Sears, C lay B anks ------   5.00
Jo h n  J .  Concerse, M u s k e g o n --------  6.50

On th is  day  a lso w ere received  the  
schedules, o rd e r o f reference and  ad ju d i
cation  in b an k ru p tcy  in  the  m a tte r  of 
C larence H all, B an k ru p t No. 2157. T he 
m a tte r  h a s  been re fe rred  to  B enn M. 
Corw in as  re feree  in  bank rup tcy . T he 
b an k ru p t is  a  re s id en t of th e  c ity  of 
M uskegon H e ig h ts  and  is a  d raym an  a t  
th a t  city . T he schedules o f th e  b an k ru p t 
l is t  a sse ts  in  th e  sum  of $550, none of 
■which is claim ed a s  exem pt, and  liab ili
tie s  in  the  sum  of $1,073.98. F rom  th e  
fa c t th a t  a ll of the  a sse ts  of th e  b an k 
ru p t a re  of doub tfu l value, the  co u rt has 
w ritten  fo r funds fo r the  conduct o f th e  
first m eeting , on th e  a rr iv a l of w hich 
th e  d a te  of firs t m eeting  will be noted  
here . A lis t of th e  c red ito rs  o f th e  b an k 
ru p t is  a s  follows:
M uskegon T ru s t  Co., M uskegon __$500.00
Will- Seng, M u sk e g o n _____________  450.00
Bovds T ire  H ouse, M u s k e g o n -----  2.98
R eliable T ire  & Acc. Co., M uskegon 70.00
C u rtis  T ire  S tore, M u sk e g o n -------- 112.00
W , J .  C arl, M uskegon ■ H e ig h ts  —  30.00 
D alie V ulcanizing  Co., M uskegon

H e ig h t s ____ _____________ ,______  21.00
C. H . Boelkins, M uskegon H eigh ts  8.00
Gus Johnson, N e w a y g o -----------------  60.00
R u ite r B ros., F e rry sb u rg  -------------110.00
C larence B ecker, M uskegon --------  250.00
T . H . A uto Supply Co., M uskegon 75.00
Close E lec tric  Co., M u s k e g o n -----  90.00
Jo h n  K olkem a, M uskegon —— -— 42.00
O. P e terson , M uskegon --------- :-----  10.00
L angiand  Mfg. Co., M u sk e g o n -----  21.00
D r. I. R. B usard . M u s k e g o n _____  20.00
John  W . N ienhuis, C risp ------------- 12.00
S tan d a rd  Oil Co.. M u sk e g o n --------  5.00
F itz jo h n  E rw in  Mfg. Co., M uskegon 12.00 
M uskegon M otor Specialties, M usk. 37.00 
B em adice & B iksaeki, M uskegon H . 15.00
T h e  W eller N urseries, H o l l a n d _10.00
A nderson M arket, M uskegon H gh ts. 12.00
E lm er R ichards, Chicago ____   24.00
Pebples C red it Co., M u sk e g o n ___  25.00

Oct. 5—On th is  day  w ere received  the  
schedules in th e  m a tte r  of E dw ard  S as- 
low, a s  M uskegon G arage, B an k ru p t No. 
2110. T he m a tte r  is invo lun tary  and  no
tice of th e  sam e h as  previously  been given 
here . The schedules o f the  b an k ru p t lis t 
a sse ts  in  th e  sum  of $6,943.08, o f w hich 
the  sum  of $250 is claim ed a s  exem pt to  
th e  b an k ru p t, and  liab ilities  in the  sum  
of $18,435.00. T he first m eeting  of c red 
ito rs  in  th is  m a tte r  will be held a t  the  
re fe ree ’s office Oct. 23. A lis t of the  
c red ito rs  o f the  b an k ru p t is as  follows:
W illiam  H . Sm ith, M u sk e g o n ___ $ 375.00

-B. F . Goodrich R ubber Co., A kron 200.90
S teke tee  & Son, M u sk e g o n _____  363.43
Close E lec tric  Co., M u sk e g o n ___  30.40
Illinois E lec tric  Co.. C h ic a g o _ 160.60
V acuum  Oil Co., C h ic a g o ___ "___ 2,072.85
H ackley  N at. B ank, M u sk e g o n_ 5,700.00
C o-operative  P ress, M u s k e g o n _ 53.38
Sigm und S teindler, M uskegon __ 6,550.00
F y rac  Mfg. Co., Rockford _____  56.32
C has. W itt & Son, M u sk e g o n__ _ 43.98
M uskegon Chronicle. M u sk eg o n_ 40.77
In d u s tria l F inance  C orp.‘, N ew  Y. 1,740.98 
B rickner & K ropf M achine Co.,

M uskegon H e ig h ts  '  ______ •____  24.36
Boom how er A uto Supply Co.,

M uskegon __________________;__  87.93
S inc la ir Refining C o- M uskegon 190.00
C has. C. T illm an, C h ic a g o _____  25.00
Chaddock Agency, M u s k e g o n _ 20.00

Oct. 6—O n th is  day  w ere received the  
schedules, o rder o f re ference  and  ad ju d i
cation  in  b an k ru p tcy  in  the  m a tte r  of 
E dw ard  A ronson, B an k ru p t No. 2159. '  
The b an k ru p t is a  re s id en t of G rand 
R apids an d  h as  conducted  a  tire  b u si
ness a t  th a t  city . T he schedules lis t 
a sse ts  in th e  sum  of $2,200. o f w hich  $50 
is  claim ed a s  exem pt, and  liab ilities  in  
the  sum  of $3,467.63. T he a sse ts  of th e  
b an k ru p t a re  n o t of sufficient p robab le  
va lue  to  w a rra n t expending  funds fo r th e  
firs t m eeting , th e re fo re  th e  sam e h a v e

been w ritten  for, upon th e  a rr iv a l of 
w hich th e  first m eeting  of c red ito rs  will 
be called. A lis t of th e  c red ito rs  o f the  
b an k ru p t is a s  follows:
C ity  of G rand  R a p id s __ _____..__ $ 63.63
H ann ibal R ubber Co., H annibal,

Mo. _____________ J______________ 3,199.00
E rw in  T reusch  & L. W . Sm ith,

G rand R apids _________________  305.00
Oct. 6—On th is  day w ere received  the  

schedules, o rder of re ference  an d  ad ju d i
cation  in  b an k ru p tcy  in th e  m a tte r  of 
N ick  C ram er, B an k ru p t No. 2158. T he 
m a tte r  has been re fe rred  to  B enn M. 
C orw in as  re feree  in bank rup tcy . The 
b an k ru p t is a  re s id en t of M uskegon, en 
gaged  in  th e  g rocery  business. F rom  the  
fac t th a t  the  a sse ts  of th e  b a n k ru p t a re  
o f doub tfu l value, funds fo r th e  first 
m eeting  have been w ritten  for an d  w hen 
the  sam e have been fu rn ished , th e  firs t 
m ee tin g  will be called and  the  d a te  of 
m eeting  noted  here . The schedules of 
the  b an k ru p t lis t a sse ts  of $477.01, of 
w hich no exem ptions a re  claim ed, and  
liab ilities  in  the  sum  of $1,522.41. A lis t 
of th e  c red ito rs  of th e  b an k ru p t is  a s  

■ follows:
Peoples M illing Co., M u s k e g o n _$ 52.29
M uskegon D airy  Co., M u sk e g o n_88.86
Coca Cola B ottling  Co., M uskegon 10.71 
M uskegon C andy & Supply Co.,

M u sk e g o n _______________________  20.00
W alk er C andy Co., M u s k e g o n ___  40.00
B row n Seed Co., G rand R a p id s ___  19.59
H asp e r B ak ing  Co., M u s k e g o n _129.63
M ona L ake Ice Co., M uskegon H . 27.97
F ran c is  J iroch , M u s k e g o n _______  30.00
T. Schillaci Co., M u sk e g o n _______  9.24
M. P iow aty  & Sons, M u s k e g o n_54.22
A rbuckle B ros., Chicago ________  8.48
A nderson P ack in g  Co., M uskegon 14.71
C. W . Mills P a p e r Co., G rand  R ap. 90.00
W illiam  M ulder, M uskegon _______ 50.00
G. R. C andy Co., G rand R a p i d s_20.00
M oulton G rocer Co., M u s k e g o n_ 480.00
H en ry  M eyer Co., G rand R a p id s_30.60
U nited  A uto Co., M uskegon _____  23.79
H um e G rocer Co., M uskegon ___  72.00
A lpha C ream ery  Co., M u sk e g o n_75.00
W itt G rocery, M uskegon _______  42.32
H avem an & Uns, M u sk e g o n _____  55.00
P ro c to r & Gam ble, D e t r o i t_______  10.00
Ralph B uitendorp , M u sk e g o n _____  22.00
H ekm an B iscu it Co., G rand  R apids 20.00
C rane M edicine Co., C h ic a g o ------  9.00
Geo. D. V anderw erf, M uskegon _ 17.00

Oct. 6—On th is  day  w as held th e  first 
m eeting  of c red ito rs  in th e  m a tte r  of 
F ra n k  M atz, B an k ru p t No. 2149. The 
b an k ru p t w as p resen t in  person and  by 
a tto rn ey . Several c red ito rs  w ere p resen t 
in person. The schedules of the  b an k 
ru p t w ere am ended  by the  add ition  of 
m ore item s. C laim s w ere proved ag a in st 
th e  e s ta te . T he c red ito rs  p re sen t e le c t
ed F ran k  V. B lakely  tru s te e  and  placed 
the  am o u n t of h is  bond a t  $500. No a p 
p ra isers  w ere appoin ted , as  the  p roperty  
o f the  b an k ru p t had  been sold p rio r to 
b ank rup tcy . The b an k ru p t w as th en  
sw orn an d  exam ined w ithou t a  rep o rte r. 
T he firs t m eeting  w as then  ad jou rned  no 
date.

On th is  day  a lso w as held th e  first 
m eeting  of c red ito rs  in  th e  m a tte r  of 
P roducers  F uel Co., B an k ru p t No. 2148. 
The b an k ru p t corporation  w as p re sen t by 
D w ight W illiam s, its  v ice -p resid en t a n d  
by a tto rn ey . M. Thos. W ard  and  Geo. S. 
N orcross w ere p re sen t fo r v a rio u s  c red 
ito rs. C laim s w ere allowed a g a in s t the  
e sta te . T he ap p ra isa l tak en  by  th e  re -  
receiver w as approved by the  c red ito rs . 
D w ight W illiam s w as th en  sw orn  and  
exam ined w ithou t a  rep o rte r. W . C. R ob
e rtso n  w as e lected  tru s te e  an d  the  am oun t 
of h is  bond fixed by  the  re feree  a t  $5,000. 
The firs t m eeting  w as th e n  ad journed  
no date .

Oct. 7. On th is  day  w ere received  the  
schedules, o rder o f reference a n d  ad ju d i
cation  in b an k ru p tcy  in the  m a tte r  of 
John  V anAndel, B an k ru p t No. 2160. T he 
m a tte r  h a s  been re fe rred  to  B enn M. 
Corwin a s  re feree  in  b ank rup tcy . The 
b an k ru p t is a  re s id en t of H udsonville, 
and  is a  tru c k  gardener. T he schedules 
of the  b an k ru p t lis t a sse ts  in  th e  stun  of 
$10,100, of w hich the  sum  of $2,000 is 
claim ed a s  exem pt to  the  b an k ru p t, and  
liab ilities in the  sum  of $9,119.30. T he 
d a te  of the  first m eeting  of c red ito rs  has 
n o t been de term ined  as  yet. T he da te  
w hen fixed will be nam ed  here . A  lis t 
of the  c red ito rs  of the  b a n k ru p t is a s  
follows:
C ornelius B estem an, Jam estow n  $ 7.20 
C hris V anAndel, H udsonville —<— 7.20
Jacob  & L a u ra  K iel, H udsonville  7,350.00 
H enry  Jonker, H udsonville  --------  660.00
B. & T. H ughes, H u d s o n v ille ___  75.00
B ert A lw ard, H u d s o n v i l le -----------  12.00
F a rm ers  C o-operative Mill, H u d 

sonville --------  160.00
D. Ross, H u d so n v ille _____________  31.00
A. Oolman. H udsonville  _____ :___  39.60
H . V an Oord, H udsonville  _______  15.00
Dr. H enry  Moes, H u d so n v ille___ _ 5.00
H. D eW eerd, H udsonville -----------  15.00
H enrv  V erhage, H udsonville  -----  7.50
H udsonville  Lbr. Co., H udsonville  200.00
J . K iel. H udsonville  --------------   26.00
T ony  R odering, H u d s o n v ille --------  12.00
Jo h n  K arsten , F o re s t G r o v e --------  75.00
C. Z w agerm an , H udsonville  --------  35.00
A. T olsm a, H udsonville  .--------------  4.00
N. F am es, H u d s o n v i l le __________  6.00
C arl O lm an, H u d s o n v ille --------------  39.00
E. Edson, H udsonville  ___________  5.00
K. Tolsm a, H u d s o n v i l le ----------------- 26.00
De G rondw ett, H olland _________  3.00
J . K iel, H u d s o n v i l le __ ,—.--------------100.00
B. & T . H ughes, H u d s o n v i l le ___ 175.00

I n  th e  m a tte r  of W illiam  & F ra n k  C u t
le r an d  a s  C u tle r Bros., B an k ru p t No. 
2096, th e  tru s te e  h a s  filed h is  final re p o rt 
and  acco u n t and  a  final m eeting  o f c red 
ito r s  w ill be held  a t  th e  office of th e  re f 
e ree  Ocf. T he m eeting  is  fo r th e

purpose o f pass in g  upon th e  final rep o rt 
an d  acco u n t o f th e  tru s te e , a d m in is tra 
tion  expenses, to  dispose o f th e  balance 
of the  accoun ts  receivable th a t  have n o t 
been collected by th e  tru s tee , an d  fo r the  
declaration  and  p ay m en t o f a  final d iv i
dend to c red ito rs .

In  the  m a tte r  of H ie lkem a & Co.. B an k 
ru p t No. 2142, the  tru s te e  h a s  filed his 
final rep o rt and  accoun t and  th e  final 
m eeting  of c red ito rs  will be held a t  the  
office of th e  re feree  Oct. 16. T he purpose 
o f th is  final m eeting  is  to  pass upon the  
tru s te e ’s final re p o rt and  acco u n t an d  to 
pay  ad m in is tra tio n  expenses. T here  will 
be no dividend pa id  to  c red ito rs  from  
the  fa c t th a t  the  funds in thè  e s ta te  will 
probably  no t pay  all of the  expenses of 
adm in is tra tion .

In th e  m a tte r  of E rn es t L . W ellm an, 
B an k ru p t No. 2099, th e  cou rt h as  received  
offers fo r cer ta in  portions of h is  e s ta te  
an d  a  specia l m ee tin g  will be held a t  the  
re fe ree ’s  office Oct. 17 fo r th e  purpose of 
selling such  asse ts . T he offers range  
from  $500 fo r cer ta in  lo ts  in  F a irm o n t 
P a rk  rep la tted  addition , $50 fo r th e  shares  
of s tock  held  by th e  b a n k ru p t in  the  
F reep o rt F a rm ers  E leva to r Co., F ac to ry  
C onstruction  Co. and  U nited  T ru ck  & 
E quipm en t Co., p re fe rred  an d  common, 
and  the  sum  of $100 fo r th e  tw en ty -tw o  
sh a res  of th e  A m erican-N ew foundland 
Pu lp  & L um ber Co. Anyone in te res ted  
in an y  of the  a sse ts  to  be sold m ay  see 
the  inven tory  and  ap p ra isa l a t  th e  office 
o f th e  re feree  a t  G rand R apids. The 
above m entioned lo ts  a re  located  a t  the  
c ity  of G rand R apids.

Oct. 9. On th is  day  w as held the  final 
m eeting  of c red ito rs  in  th e  m a tte r  of 
John  A bbott, B an k ru p t No. 2125. The 
b an k ru p t w as n o t p re sen t o r represen ted . 
T he tru s tee  w as n o t p resen t. T he t r u s 
te e ’s  final re p o rt and  accoun t w as a p 
proved and  allowed an d  an  o rder fo r the  
paym ent of ad m in is tra tio n  expenses 
m ade, th e re  being insufficient funds for 
the  declaration  an d  pay m en t of a n y  d iv i
dend to cred ito rs. T he firs t m eeting  
w as th en  ad jou rned  w ith o u t da te . T h is  
case will now be closed an d  re tu rn e d  to 
the  d is tr ic t court.

On th is  day  also w as held th e  special 
m eeting  and  sale in th e  m a tte r  of C harles
E. M essner, B an k ru p t No. 2120. T h e  
b an k ru p t w as n o t p resen t o r represen ted . 
T he tru s tee  w as p resen t in  person. The 
various offers fo r the  p roperty  w ere  Con
sidered  and  B. A. V rieling, hav ing  m ade 
an offer for all the  balance o f th is  e s ta te  
which w as m ore th a n  th e  com bined sev 
e ra l offers, the  sam e w as approved and  
the  sale  confirm ed fo r $190 to  B. A. V rie - 
Kng. The special m eeting  w as th en  a d 
jou rned  w ith o u t date.

On th is  day  a lso w as held  the  special 
m eeting  in  the  m a tte r  of A braham  Sigel, 
B an k ru p t No. 2123. T he m eeting  w as 
for the  purpose of considering  th e  offer 
of the  C en tra l S ta te s  T ire  Co. in  the  
sum  of $1,000 as  a  se ttlem en t o f an y  and  
all in te re s t th a t  the  b an k ru p t e s ta te  
m igh t have in such  C en tra l S ta te s  T ire  
Co. by reason  of an y  investm en ts  m ade 
by  the  b an k ru p t in  such  com pany. T he 
C en tra l S ta te s  T ire  Co. th e n  m ade an  
am ended offer of $800 in  place of the  
offer of $1,000, w hich  w as based  upon a  
note  se ttlem en t over a  period of tim e.

T he am ended  offer w as th e n  subm itted  
to  the  c red ito rs  an d  th e  m a tte r  held  open 
fo r one day  fo r th e ir  de te rm ina tion  a s  to 
w h e th er o r n o t the  sam e should  be a c 
cepted.

In  th e  m a tte r  of A dvance B ra ss  Co., 
B an k ru p t No. 2055, th e  tru s te e  h as  filed 
h is  final rep o rt and  accoun t and  a  final 
m eeting  of c red ito rs  w ill be held a t  the  
re feree’s office in G rand R apids Oct. 24 
for the  purpose o f passing  upon such 
repo rt, paying  ad m in is tra tio n  expenses, 
a s  the  funds of the  e s ta te  will n o t w a r
ra n t the  paym en t of an y  dividends to 
g en eral c red ito rs  a f te r  the  paym en t of 
taxes.

In  th e  m a tte r  of N ick C ram er, B an k 
ru p t No. 2158, the  first m eeting  o f c red 
ito rs  will be held a t  the  re fe ree ’s  office 
Oct. 23.

In  the  m a tte r  of E llis J .  W eller, B an k 
ru p t No. 2153, the  first m eeting  of c red 
ito rs  will be held a t  th e  office o f the  
referee  Oct. 21.

In th e  m a tte r  of T racey  E . L aubscher, 
B an k ru p t No. 1986, the  tru s te e  h a s ' filed 
his final rep o rt and  acco u n t and  a  final 
m eeting  of c red ito rs  will be hgld a t  the  
office of the  re feree  on Oct. 23. The 
purpose of such  m eeting  is to  pass upon 
the  tru s te e ’s repo rt, pay  adm in is tra tion  
expenses, pay  a  final dividend to  c red 
ito rs. and  to  pass upon th e  question  of 
the  b an k ru p t’s  d ischarge.

In  the  m a tte r  of B er t S. Sm ith, B an k 
ru p t No. 2144, the  tru s te e  h as  filed in 
co u rt h is  rep o rt of a n  offer from  H am il
ton  P o r te r  and  George S. Joslin  of $800 
for all of the  p ro p erty  o f th is  e sta te , 
a s  show n by the  inven to ry  and  app ra isa l 
to  be the  sum  of $1,017.04. Indiv idual 
offers for cer ta in  portions of such  a sse ts  
w ere also . filed. A special m eeting  on 
such offers will be held a t  th e  office of 
the  referee , G rand R apids, Oct. 24, a t  
w hich tim e th e  c red ito rs  will consider the  
offers and  fu r th e r  offers will be received. 
T he s tock  to  be sold is located  a t  G rand 
R apids and  is com plete for th e  conduct 
of a  bakery . All in te re s ted  a re  requested  
to  be p re sen t a t  th a t  tim e a n d  place. 
An in v en to ry  and  ap p ra isa l is on file a t  
th e  re fe ree ’s office an d  m ay  be seen a t  
l.is office.

He Was Experienced Also.
The determined-looking woman 

alighted from the driver’s seat as the 
victim of her car picked himself up 
from the dust and began to take stock 
of his injuries.

“I’m sorry I hit you,” she said 
grudingly, “but it was your fault. You 
must have been walking carelessly. I 
am an experienced driver. I’ve been 
driving a car for seven years.”

“Well,” replied the man as he dusted 
himself off, “I’m no novice myself, 
I’ve been walking for fifty-seven 
years.”

C la im sP a id  $ 1 ,1 7 6 ,1 3 2 .8 5
Covering Fire, Theft, Liability and Collision

Automobile owners have been using greater care this year in the 
selection of the company carrying their insurance. The Citizens’ Mutual 
Automobile Insurance Company of Howell has a state-wide organization 
of attorneys, agents and adjusters to assist the policy holder in trouble. 
The company has settled over ten thousand claims and has paid during 
this year over $200,000.00.

When your car is damaged by fire, theft or collision or when a 
damage suit for liability is brought against you, you will be glad that 
you have a policy in a substantial company. Automobile losses are com
plicated and it takes men of experience to assist in the adjustment or the 
settlement of the liability claims. You can obtain this service for a small 
cost. Do not take chances on a new or untried company but insure in 
a company strong enough to stand the test of heavy losses.

Total Assets, October 1 ----------_---------$254,746.33
Gain over a year a g o --- ------ -------------  88,338.68

The cost of insuring a Ford car covering fire, theft and liability in 
the country districts is only $9.60 and other cars in .proportion.

See local agent or write to

The Citizens’ Mutual 
Automobile Insurance Co.

HOWELL, MICH.
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Items From the Cloverland of Michi
gan.

Sault Ste. Marie, Oct. 10—The golf 
season is just about over for the sea
son in the Soo. The last tournament 
golf match was played last week, 
which ends the series of matches be
tween the golf clubs of the two Soos.

The Soo celebrated the completion 
of the pavement of Ashmun street with 
a community dance last Friday even
ing. Tom Hansen and his crew fur
nished the music to a crowded street 
of dancers. Mrs. Eugene Navin sang 
two solos, which were heartily ap
plauded. Confetti and streamers were 
much in evidence and an enjoyable 
time was had by all.

Clayton Schenk, formerly of the 
Marks-Schenk Co., has been appointed 
manager of'the Soo Machine & Auto 
Co. The company has chosen new 
officers as follows: A. J. Short, Presi
dent; Roy D. Hollingsworth, Vice- 
President; C. J. Schenk, Secretary; A. 
E. Cullis, Treasurer. Mr. Schenk suc
ceeds J. W. Roberts as manager. Mr. 
Roberts is now connected with the 
Ferguson Motor Company, of Albany,
N. Y., which is the successful agency 
of the Durant cars. A. E. Ferguson, 
formerly of this city, is President of 
the company. Mr. Schenk is very 
optimistic for''the automobile business 
in this city and declares he has every 
reason to believe that the Soo Machine 
& Auto Co., which is the largest con
cern of its kind in the Norther part of 
Michigan, will continue to merit the 
patronage and approval of the people 
of this territory.

From all reports the Upper Penin
sula will not be short of coal this 
year, as 2)664,500 tons were “locked” 
up during September. According to 
the report of the general superintend
ent of the canal this is nearly twice as 
much as passed up in September of 
last year.

Very little hard coal is moving up 
the lakes, the largest shipments being 
soft coal. The wind and smoke from

forest fires is delaying the speed of 
the boats.

By the first of the year 1,500 people 
will have left the Canadian Soo for 
positions on the American side, is the 
belief of Thos. N. Ross, who has 
charge of the immigration department 
here. Two thirds of the immigrants 
are men, Mr. Ross announces. They 
are going to Duluth, Minn., and Gary, 
Ind., where practically everyone has 
secured work in the steel industry. 
Many of the people coming over are 
some of the best citizens of the 
Canadian Sault, who own their homes, 
have money saved up, but with no 
work available are forced to leave.

It is believed by Soo merchants that 
the night police force should be en
larged. Three robberies and a num
ber of attempted robberies have 
brought officials to the • belief that 
something should be done. The Man 
store on West Portage avenue, con
ducted by D. H. Moloney, was the 
heaviest loser. Entry was gained 
through a window and clothes valued 
at $200 were taken from the store. 
Thus far no clue to the robbers has 
been found. The London restaurant 
operated by L. Sinigus, was entered 
and $17 was taken from the till, along 
with cigarettes and tobacco. Appar
ently the robbers were in no rush as 
evidence shows that they helped them
selves to a dish of ice cream.

All roads leading to the Soo will be 
open to fords on October 18. In co
operation with the Soo Ford Co., the 
merchants will celebrate their new 
garage and establishment. Twenty- 
seven prizes are offered to ford owners 
ranging from $10 to -$25. There will 
be a big parade of “lizzies” which will 
pass through the city and the prizes 
will be decided on by the judges.

Mr. and Mrs. W. G. Tapert motored 
to Bay City, Saginaw and Detroit this 
week. They were accompanied by Mr. 
and Mrs. Herb Fletcher and Mr. and 
Mrs. Isaac DeYoung. Mr. DeYoung 
expects to drive home a new Buick, as

His old one was out of style. Mr. and 
Mrs. Tapert expect to spend a few 
days in Lower Michigan cities, return
ing home by way of Wisconsin.

The voters of Chippewa county will 
be asked to decide, a month from Oct. 
9, to bond Chippewa county for the 
new modern hospital. That a hospital 
is imperatively needed is the general 
belief of the board of supervisors. The 
American Legion is 100 per cent, be
hind the project, and in the minds of 
many there should be no question as to 
how th.e vote will result.

A tea room to be known as the Pin 
Ton tea room and bake shop will be 
opened this week at 122 East Portage 
avenue. The tea room will be ready 
to serve meals after Monday Oct. 16. 
Only baked goods made on the home 
made style will be sold the first week. 
The owners of the new tea room and 
delicatessen are Mrs. Nellie Dunn, 
who formerly conducted the Home 
bakery here, and Mrs. Helen Berger. 
The tea room will be something new 
for this city and will, no doubt, be 
a decided success.

James Cohen, cigar maker at 1800 
Ashmun street, sustained a broken arm 
this week when the car he was in 
turned over into the ditch. All oc
cupants of the car escaped uninjured 
except Mr. Cohen. The car was dam
aged to the extent of $300. Mr. Cohen 
is improving as speedily as can be ex
pected, but it will be some time before 
he can resume his duties. However, 
business at the shop will go on as 
usual.

The State fish hatchery here is to 
re-open for business and will be aided 
in doing so by the donation of such 
city water as is needed by the hatchery 
when its own pumping system is not 
in operation. A new pumping system, 
by which the hatchery will draw the 
water it needs, from the river North 
of the building is being installed. Many 
local citizens have interested them
selves in the opening of the ,Soo hatch
ery.

The Liggett & Meyers Tobacco Co., 
of St. Louis, Mo., was surely repre-f 
sented here last week, when four of its 
representatives called on the jobbers. 
Mr. Hummel, of Detroit, specializing 
on Polo cigarettes, left with Mr. Peters 
for Marquette this week.

William G. Tapert.
Detroit —■ The Detroit Approved 

Spring Co., 5531 Woodward avenue, 
has been incorporated with an author
ized capital stock of $50,000, $37,000 of 
which has been subscribed and paid in 
in property.

Business Opportunity
BANKRUPT SALE

St. Louis Tile Company, Bankrupt.
Notice Is Hereby Given: That on 

the 27th day of October, 1922, at Two 
o’clock, P. M., Central Standard Time, 
or Three o’clock P. M. Eastern Time, 
at the plant of the Bankrupt, in St. 
Louis, Michigan, the Trustee in Bank
ruptcy, will offer for sale and sell to 
the highest bidder the entire property 
of said Bankrupt, consisting of about 
thirty acres of land, upon which is 
located a plant and equipment used in 
the manufacture of tile and other clay 
products; consisting of five kilns, 
office building, tile manufacturing 
buildings, driers, tools and equipment, 
the appraised value of said property 
above described being $12,400.00; also 
a quantity of brick, tile and building 
blocks, of the appraised value of, 
to-wit; $6,000.00, sale subject to con
firmation by Referee in Bankruptcy.

For information write Trustee.
HARRY GERBER, Trustee.

Alma, Michigan.

WE HAVE HELD TO OUR COURSE
W E HAVE KEPT OUR CREED
WE HAVE GROWN WITH OUR CUSTOMERS

W hen the present management of the Worden Grocer Company assumed control of the business, about twenty 
years ago, they started on their managerial career with a creed which to-day remains intact. It was their aim and 
purpose to make the Wrorden Grocer Company a place to which retail merchants could come freely for advice, 
friendly counsel and co-operation.

It was their aim to confine the business of this house to the fundamental food industries of the Nation; to make 
it a productive institution, dealing with productive people, with men and organizations engaged in developing and 
conserving the natural wealth and resources of the country.

The years have rolled by and conditions have changed, but through it all this house has held to its course, kept 
its creed and grown with its customers in a relationship of mutual confidence and understanding.

W /O R D E N  C tR O CER C q M PANV
Grand Rapids.

Kalamazoo—Lansing—Battle Creek
The Prompt Shippers.
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MOVEMENT OF MERCHANTS.
Coleman—Floyd Cade has sold his 

drug stock to R. A. Turrel.
Caledonia*—George Newell has sold 

his drug stock to W. R. Nolan.
Hillsdale—Z. W. Fuller is remodel

ing and redecorating his shoe store.
Detroit—Kehrer & Rieder have 

opened a cigar store on Cass avenue.
Belding—Arthur Waite succeeds C. 

E. Holcomb in the grocery business.
Cassopolis—The Cassopolis Oil & 

Supply Co. has changed its name to 
the Cass Oil Co. ,

Penn—Thieves entered the general 
store of L. R. Hartse'l and carried 
away considerable stock.

Lansing—The National Fruit Co. 
has engaged in the wholesale business 
at 513 East Michigan avenue.

Bancroft—D. M. C. Joyce succeeds
C. W. Bennett in the drug business. 
Mr. Bennett will continue the general 
merchandise business.

Kalamazoo — The Fuller Garden 
Paint Co. has opened a store at 118^ 
Farmer’s avenue, under the manage
ment of E. F. Zander.

Albion—E. W. Griffin, former Al
bion grocer, has left for Los Angeles, 
where he will spend several months 
at the home of his daughter.

Detroit—Blome Bros. Co. art goods 
and wholesale dealer in photographers 
supplies, has increased its capital 
stock from $15,000 to $30,000!

Bauer—Fire destroyed the store 
building and stock of general mer
chandise of William E. Haas Oct. 4, 
entailing a loss of about $2 500.

Jackson—H. W. Lepard and R. E. 
O'Dwyer have engaged in business on 
Wildwood avenue under the style of 
the Wildwood Avenue Fuel & Supply 
Co.

Harbor Springs—Edward A. Bur
nett has sold his grocery stock and 
meat market here to E. Hildebrant. 
Mr. Burnett will move to California 
‘soon.

Holland—Egbert Pelon, formerly 
engaged in general trade at May, has 
engaged -in the grocery business here, 
the Worden Grocer Co. furnishing the 
stock.

Monroe—The firm Rupp, Humphrey 
& Huber, furniture dealers and under
takers of this city, has been dissolved 
by mutual consent, Huber retiring 
from the firm.

Marcellus—Simon Brody has closed 
out his stock of confectionery and soft 
drinks and leased the store building to 
V aughan Bartlett, who will convert it 
into a restaurant.

Jackson—J. B. Schumacher^ has op
ened Sunny Side Inn, east of this city 
on state road M. 17, where he will 
specialize on chicken and frog leg din
ners the year round.

St. Joseph—The Huebsch Motor 
Sales Co. has been incorporated with 
an authorized capital stock of $25 000, 
$13,000 of which has been subscribed 
and paid in in property.

Kalamazoo—Mrs. Vivian L. John
son has leased the store building at 
808 Washington avenue which she 
will remodel and occupy with a stock 
of millinery about Nov. 1.

Kalamazoo—Richards & Co., dealer 
in clothing for men, women and chil
dren, has engaged in business at 121- 
23 North Burdick street, under the 
management of Edward F. Kilian.

Bear Lake—John Shira, recently of 
Frankfort has opened a restaurant 
and cigar stand in the Cook building.

Marshall—C. L. Beers succeeds S. 
N. Osborn in the drug business.

Marcellus — Patch & Remington, 
hardware dealers, have dissolved part
nership and the business will be con
tinued by Frank W. Patch, who has 
taken over the interest of his partner, 
Ora W. Remington.

Detroit—The C. C. Damon Cigar 
Co., 3703 Woodward avenue, has been 
incorporated to deal in tobacco, to
bacco goods, etc., with an authorized 
capital stock of $1,000, all of which has 
been subscribed and paid in in cash.

Detroit—The Euth-Lambrecht Co., 
3060 Michigan avenue, has been incor
porated to deal in refrigerating ma
chinery, etc., with an authorized cap
ital stock of $3,000, all of which has 
been subscribed and $1,000 Fa*d in in 
cash.

Bay City—Isaac Van Duser, a gro
cer here for the past twenty-five years, 
died Sunday of injuries suffered when 
he fell from a ladder while painting a 
house. He leaves three children, one 
of whom is Mrs. Laura Gould, of De
troit. _

Ludington—Frank Krause has sold 
the meat market which he conducted 
under the style of the Avenue Market 
to Elmer Hoyer, recently of Chicago, 
who has taken possession and will 
continue the business under the style 
of the City Market.

Detroit—The Dilworth Motor Sales 
Corporation, with business offices at 
1315 Dime Savings Bank building, has 
been incorporated with an authorized 
capital stock of $15,000, of which 
amount $3,000 has been subscribed 
and $1,000 paid in in cash.

Detroit—Young Bros. Sales Cor
poration, 6460 East Jefferson street, 
has been incorporated to deal in auto 
parts, accessories, appliances, etc., 
with an authorized capital stock of 
$10,000, $2,040 of which has been sub
scribed and paid in in cash.

Croswell—(The Phillip L. Graham 
Estate has merged its general mer
chandise business into a stock com
pany under the style of the P. L. Gra
ham Co., Ltd., with an authorized 
capital stock of $23,000, all of which 
has been subscribed and paid in in 
property.

Grand Rapids—The Grand Rapids 
Bean Co., 238 Logan street, has been 
incorporated to deal in beans, grain, 
hay, potatoes and produce and to con
duct a general elevator business with 
an authorized capital stock of $25,000, 
all of which has been subscribed and 
paid in in cash.

Saginaw—The Saginaw Motor Sales 
Corporation, 521 East Genesee avenue, 
has been incorporated to deal in mo
tor vehicles, accessories, parts and 
supplies at wholesale and retail, with 
an authorized capital stock of $50,000, 
$39,000 of which has been subscribed 
and paid in in cash.

Detroit—The Cass Chevrolet Co., 
4433-35 Cass avenue, has been incor
porated to deal in autos, accessories, 
parts and supplies and to conduct a 
general garage business with an au
thorized capital stock of $15,000, all of 
which has been subscribed and paid in, 
$9000 in cash and $6,000 in property.

■Laasmjr—-The Bement Stove Repair

Co. has' sold its hardware stock to A. 
T. Vandervoort and will discontinue 
its hardware line. A. L. Hummell, 
manager of the business, has purchased 
the stove repair business, the patterns 
and properties of the company and 
will continue it under the same style 
at 122 East Ottawa street.

Manufacturing Matters.
Howell—The Ideal Valve Co. has 

increased its capital stock from $30,000 
to $50,000.

Allegan—The Hughes Steel Equip
ment Co. has increased its capital 
stock from $15,000 to $50,000;

Saginaw—The Saginaw Construction 
Co., 315 Genesee avenue, has increased 
its capita! stock from $100,000 to $200,- 
000.

Lowell—Dawson Bros, have sold 
their bakery to its former owner, 
Frank Howk, who has taken posses
sion.

Casnovia—The creamery,- which has 
been closed for several years, has 
been opened by B. Peck, recently of 
Hastings.

Grand Rapids—The Marine Wheel 
Co. has increased its capitalization 
from $25,000 to $25,000 and 7,500 
shares no par value.

Detroit—The Caton Pipe & Fittings 
Co., 473-485 Columbia street, West, has 
been incorporated with an authorized 
capital stock of $20,000,- $19,000 of 
which has been subscribed and paid in 
in cash.

Flint — The Martin Demountable 
Rim Co., 120H West Kearsley street, 
has been incorporated with an author
ized capital stock of $100,000, all of 
which has been subscribed and paid in 
in property.

Detroit—The New Detroit Heater 
Co., 3957 Grand River avenue, has been 
incorporated with an authorized capital 
stock of $10 000, all of which has been 
subscribed and paid in, $2,500 in cash 
and $7,500 in property.

Port Huron—The Michigan Mould
ing Sand Co., 516 Water street, has 
been incorporated with an authorized 
capital stock of $9,000, all of which 
has been subscribed and paid in, $900 
in cash and $8,100 in property.'

Battle Creek—'The Chef Aluminum 
Co. has been incorporated to manufac
ture cooking utensils from cast and 
pressed aluminum, with an authorized 
capital stock of $25,000, of which 
amount $15,700 has been subscribed, 
$1,195 paid in in cash and $9,850 in 
p roperty.

Detroit—The Paul Manufacturing 
Co., 5259 Western avenue, has merged 
its tools, dies and metal products 
business into a stock company under 
the same style, with an authorized 
capital stock of $30,000, all of which 
has been subscribed and paid in $9,000 
in cash and $21.000 in property.

More Truth Than Poetry. 
T h ere ’s a  law  for th is  an d  a  law  fo r th a t  

The m an  in  business sighed,
I t  keeps m e guessing  w here  I ’m  a t  

A nd how  m y han d s a re  tied.

My g re a t  concern  to -d ay  is n o t 
T h a t I  m ay  sh o rtly  fail;

I  have to  give m y every  th o u g h t 
To keeping  o u t of jail.

F o r  profits th a t  m ay  com fort' m e 
N o longer can  I  plan.

I t ’s ta k in g  a ll  m y  tim e to  be—
A law -ab id ing  m an.

Oh! so rry  is  th e  p lig h t I ’m  Jn,
I  have  no p a th  to  choose,

T he c o u rt will n ab  m e if  I  win,
The sheriff if  I lose.

Money Expected To Continue Easy.
The weight of opinion in financial 

circles is that money will continue 
fairly easy during the autumn, but 
there is no expectation that it will 
continue to become easier, as it has 
been doing during the year. With bet
ter business developing, the demand 
for commercial credits wil'l increase, 
and a number of banks which during 
the period of slack demand for credit 
had invested their plethoric funds in 
Liberty bonds and other gilt-edged 
securities are now-reported to be dis
posing of their holdings on which they 
have realized a fair profit and are 
preparing to meet the expected in
crease in demand for commercial 
credits. Had the boom period or the 
return of inflation predicted by some 
business observers actually material
ized, a considerable tightening of 
money rates would have developed. 
There has been some tightening inci
dent to the crop-moving period, but 
the weekly reports of the Federal Re
serve System show that member 
banks can still meet all calls for ac
commodations without resort to redis
counting operations at the regional 
banks.

Fuel Prices Slightly Lower.
One of the best evidences that the 

fuel situation, so far as industries are 
concerned, is being relieved w*as 
shown last week by a decline in coal 
prices in the Pittsburgh district, 
amounting to about 50 cents per ton. 
Equally significant has been the dis
appearance of inferior coal, of a class 
that is regarded as emergency grades, 
from the market. Although prices 
have softened, they are still high com
pared with what they were before the 
miners’ strike, and when miners’ wages 
were as high as they are at present. 
As usually happens when prices be
gin to recede, there is a check of con
sumer buying and a tendency to wait 
for still further recessions. This, it is 
to be noted, applies only in the case 
of bituminous coal. The supply of 
anthracite is still far from catching 
up with demand, and it is probable 
that the shortage of this commodity 
will be felt even more acutely in the 
late winter months.

Father and Son.
Be m ore th a n  h is  dad,
Be a  chum  to  the  lad;
Be a  p a r t  of h is  life 

E very  hou r of th e  day.
F in d  tim e to  ta lk  w ith  him .
T ake  tim e to  w alk  w ith  him .
S hare  in h is s tud ies 

And share  in  h is  play.
T ake him  to  places,
To ball gam es an d  races,
T each him  the  th ings  

T h a t you w an t him  to know ;
D on’t  live a p a r t  from  him ,
D on’t  keep you r h e a r t  from  him .
Be h is  b e s t com rade.

H e ’s needing you so!

N ever neg lect him .
T hough young still re sp ec t him . 
H e ar his opinions 

W ith  patience  an d  pride;
Show h im . h is  e rro r,
B u t be n o t a  te rro r ,
G rim -v isaged  and  fearfu l.

W hen he’s a t  your side.
K now  w h a t h is  tho u g h ts  are ,
K now  w h a t h is  spo rts  are .
K now  all h is  p laym ates,

I t ’s easy  to  lea rn  to 
Be such a  fa th e r  
T h a t w hen troub les g a th e r 
Y 6u'll be the  first one

F o r counsel h e ’ll tu rn  to.

It is a mistake to sit back and wait 
for business to get better in the vague 
“Some day” when competition shall 
grow less. Competition is more likely 
to go the other way.
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Essential Features of the Grocery 
Staples.

Sugar—Second hands granulated 
has practically disappeared from the 
market. Raws are a fraction higher 
for the week and the trading through
out the market is quite brisk. There 
is no good reason to expect anything 
sensational in sugar, either up or 
down, but the tendency is upward. 
Local jobbers hold granulated at 7j4c.

Tea—The past week has brought an 
uneventful business in tea. The situa- , 
tion, however, is strong. Nobody is 
anticipating his wants very much but 
is buying right along as he needs to 
and the aggregate of this is a good 
fair business. The demand for the 
week has been fairly general through
out the list, being particularly active 
for Ceylons, which at the present 
range of prices ought to be very good 
property.

Coffee—'The market has been rather 
weak since the last report, speaking 
now of green coffees bought and sold 
in a large way. Rio grades are about 
%@%c lower than a week ago, where
as Santos grades, if anything, are a 
trifle firmer. Milds show some fluc
tuations but no material change so far 
as the jobbing market in roasted is 
concerned.

Canned Fruits—An improved peach 
market on the Coast was the market’s 
main feature last week. Choice -and 
fancy are* decidedly firmer, and be
cause the crop ran to a small percent
age of the larger sizes desirable counts 
are not plentiful. The better the pack 
the harder it is to find it and the more 
firmly it is held. Standards are im
proving, but pie and water grades are 
still weak as the pack went more to 
that end of the line than it did to the 
other. Apricots, pears and cherries 
are all unchanged, the latter two being 
decidedly firm and the latter in that 
classification, but not to such a marked 
exetent. Hawaiian pineapple sells 
readily in sliced packs wherever it hap
pens to be. It is easier to turn the 
fruit into money than it is to replace 
it, and for that reason there is no rush 
to unload. Grated and crushed are 
merely steady. Apples are weak. They 
are now the most neglected of canned 
foods and extreme caution in buying 
is exercised.

Canned Vegetables—While the whole 
tomato family is regarded as in an ex
cellent state of health, the “most robust 
member, the canner thinks, is the No. 
10. In all packing sections that size 
was not used as extensively as in other 
seasons in favor of the smaller packs, 
and No. 10s are getting to the point 
where they will soon be owned by 
jobbers. Pure standard and solid 
packs are all in the same class. There 
is relatively greater strength in gallons 
than in other types. The next firmest 
is No. 3s or No. 2yZs, according to the 
district. No. 2s were used more freely 
in the tri-States than No'. 3s to antici
pate a relatively heavier call than for 
the former leader. Last year, and for 
several seasons, in fact, No. 2s have 
gained in importance because they 
could be retailed at popular prices. The 
greatest surplus of No. 2s is in New 
Jersey. Canners, generally, do not ap
pear to be anxious to make trades. 
The pea situation is without radical 
change. Cheap grades of all kinds in

the country have been snapped up and 
now nothing remains to tempt the buy
er to make large trades. This has 
slowed down the turnover, but the 
statistical position of the market main
tains the undertone of firmness. No. 
10s are scarce. There has been no 
improvement in corn. While sentiment 
appears to be drifting toward better 
conditions, jobbing operations are not 
extensive. Most distributors prefer to > 
buy in smalL blocks to cover their 
actual wants. They seem willing to 
let the market harden 5c or more be
fore buying freely for later account. 
The usual minimum on good stand
ards is 80c, factory.

Canned Fish—Salmon is weak in 
Alaska fish on the spot and on the 
Coast. Minimum lots are taken and 
though frequently replaced there is not 
enough movement to give the market 
character. Columbia River fish is firm. 
Maine sardines are held with more 
confidence in the country, but jobbing 
operations are still restricted. Tuna 
fish is scarce in all grades and firm. 
Shrimp is steady.

Dried Fruits—The clean up of old 
crop California prunes here and to ar
rive has put the market in better shape 
and because new fruit is slow in ar
riving and will be so for some time 
greater confidence is entertained in 
1921 lines. Local jobbers have not 
changed their attitudes regarding new 
crop and refuse to buy liberally. The 
Coast, however, reports steady buying 
by other markets with a much stronger 
tone now prevailing in prunes, apricots, 
raisins and peaches. Apricots on the 
spot are picking up in sympathy with 
the primary markets because there is 
a realization that fancy packs are in 
light supply, but there are some local 
holders who are weak sellers. Peaches 
are quiet on the spot but are held with 
more confidence in California. Raisins 
are firm in all grades. To counteract 
this tendency reports of rain damage 
were circulated but advices from Cali
fornia state that the recent rains have 
done no damage as they were too late 
to injure the crop and not extensive 
enough to affect the little stock which 
was on the trays. Currants are firm 
in all grades with very little on the 
spot. Most California fig packers have 
withdrawn their offerings leaving, sup
plies to come from second hands.

Syrup and Molasses—The demand 
for all grades of molasses during the 
week has been fair at steady prices. 
Sugar syrups are moving in small 
quantities at unchanged values. Com
pound syrup steady and unchanged.

Fruit Jars—After a period in which 
the market was bare of fruit jars cars 
have been received and wholesalers are 
now able to handle orders with their 
usual promptness. Because the end 
of the canning season is at hand is 
no reason why the retailer should not 
skirmish for business right up to the 
final drop of the curtain on the season.

Chimneys and Globes—The entire 
glass industry is seriously handicapped 
by the coal and freight situation and 
some manufacturers are refusing to 
accept orders for delivery before the 
first of next year. A slight advance 
on some numbers has taken effect.

Brooms—The situation' with refer
ence to brooms has been frequently re
ferred to in this department. Advances*

ranging from $1.50 to $3 per dozen 
have been necessitated by higher costs 
of broom corn and other materials en
tering into the finished product. It is 
said that further advances are not to be 
regarded as unlikely.

Nuts—The demand for fall require
ments is making the market more ac
tive as buying for Hallowe’en is ap
parent. It is not as heavy as normal 
as distributors are slow to extend their 
purchases. Cooler weather and a cur
tailment in the supply of competing 
products aremecessary to increase the 
movement. Brazil nuts are easy in 
tone. Pecans are scarce in both 
shelled and nut in the shell. All shell- . 
ing centers are short of supplies and 
are active in competing with each 
other in producing sections. Other 
nuts are about the same as at last 
week’s opening.

Cheese—The market is firm at prices 
ranging about the same as last week 
with a fair consumptive demand. 
Stocks are about the same as they 
were a year ago. The market is likely 
to remain unchanged for a few days at 
least.

Provisions — Everything in the 
smoked meat line is steady at un
changed prices with a slight decrease 
in the consumptive demand. Pure 
lard is steady with a light demand at 
unchanged prices, and lard substitutes 
are in better demand at about l/$c per 
pound advance over last week. Can
ned meats, dried beef and barreled 
pork are all unchanged with a moder
ate demand.

Beans and Peas—The only material 
fluctuation in this market during the 
week has been an advance of 15 points 
in California limas. The balance of 
the list is dull and weak. Green and 
Scotch peas about unchanged with a 
light demand.

Salt Fish—Outside of new catch 
Norway mackerel, there is very little 
imported mackerel available. Prices 
on these are comparatively low, so 
low in fact that they have caused an 
increase in the demand during the 
week. No changes have occurred in 
price since the last report. The new 
duty on mackerel amounts to $2 per 
barrel.

Freight Delays—Wholesalers are ex
periencing difficulty in obtaining de
liveries of merchandise because of de
lay in transportation. There are in
stances where cars containing badly 
needed goods have been in transit for 
more than a month. As a result back
ordering has been necessary. Retail
ers will understand from this para
graph that their failure to obtain 
prompt shipment of some merchandise 
is due to this difficulty which the job
ber is facing.
Strange Ideas of Some Americans.
Niles. Oct. 10—The American citi

zen who thinks he has enough to wor
ry about in the effort to get coal, pay 
his taxes and keep an eye on other 
domestic affairs is exhorted to set 
apart a portion of sleepless nights for 
meditation on America’s responsibility 
toward Turks, Armenians, Soviet 
Russia and toward the world jm gen

eral. Perhaps we also have obligations 
toward other planets, but for the time 
being we shall have enough to>.diQ..m. 
surveying mankind from Qhina ..tty. 
Peru. (

Europe fervently believes tfaat 
country has tacitly assirined a.umyer- 
sal mandate, a roving commission and

a moral duty to play the role of om
nipresent benefactor of humanity and 
international policeman. A good, 
many Americans share this belief. 
They blame their Government both 
for what it does and what it does not 
do. They arraign the Government for 
its sins of commission and of omis
sion in failing to stop all present trou
bles and prevent all future troubles, 
and if anything goes wrong anywhere 
and any enterprising nation starts a 
fight, they hang their heads, strike 
their breasts and dejectedly exclaim 
“Mea culpa.”

It’s our fault, ours alone and no
body else’s, these fussy Americans de
clare. It’s our fault that the Turks 
are running riot, although it is not 
clear that we could have prevented it 
by trying moral suasion on the Truks; 
our fault, they hold, that some people 
in Europe and Asia would rather fight 
than eat and work and pay their bills. 
The obligations are ail on our side 
they seem to think, and we ought to 
worry about our obligations and not 
those of other people. This is gen
erous and simplifies our task.

The idea of a providential and mes
sianic mission of America in the ser
vice of mankind (and never mind the 
cost and our rights and duties to our
selves) is not confined to Europe. 
It is reminiscent of the experience of 
Great Britain in the early part of the 
last century when England, as a re
sult of the Napoleonic wars, was forc
ed into a similar role with respect to 
the European continent until the har
assed British taxpayer rose in revolt, 
put his foot down and proclaimed a 
policy of “splendid isolation” instead 
of costly and unlimited meddling.

Having studied all our various world 
responsibilities, the average American 
may humbly ask whether the Ameri
can Government has any responsibil
ity toward America. It used to be 
assumed that its first duty was to
ward its own country.

George Washington Morgan.

Post Tavern To Be Duplicated in Ann 
Arbor.

Ann Arbor, Oct. 10—Rev. Fr. T. 
Bourke confirms a rumor that Carl F. 
Montgomery, of Battle Creek, man
ager of the Post Tavern of that city, 
and manager of Laverne Hotel, also 
of Battle Creek, had made an offer for 
the Catholic propert’' on State street, 
across, from the administration build
ing of the University.

It is Mr. Montgomery’s desire to 
erect a hotel on that site, intended as 
a general hotel property, catering, 
however principally to students of the 
University.

This is the property purchased some 
years ago by the Roman Catholic 
church of' Ann Arbor for a student 

'chapel. A dwelling house has been 
remodeled as a chapel, but plans have 
been drawn for a beautiful white stone 
chapel, to cost in the neighborhood of 
$600,000, ground for which was to. 
have been broken within a couple of 
years. Recently the University re
gents notified Father Bourke that, 
eventually, they intended taking the 
property over as a part of the regular 
University campus. However, Father 
Bourke was given to understand this 
would no tbe done for some years.

However, because the Catholic 
church would not care to erect a 
chapel that might be taken by the 
University in a few years on con
demnation proceedings, the plans for 
raising money for the proposed chapel 
have not been pushed.

Mr. Montgomery says it is the in
tention of the owners of the Post 
Tavern to erect several hotels in 
Michigan, and one of the cities de
cided upon was Ann Arbor. There 
was no desire to enter into the. hotel 
business in the business part of the 
town, but rather near the campus, 
where they would be .able to cater to 
the University people, both .faculty, 
and students, and to titQse^peQRle afeH 
tracted to the town by the University.
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Back Again Alter Eating the Husks 
of-Adversity.

Grandville, Oct. 10—“Of all sad 
words of tongue or pen the saddest are 
these, it might have been.”

Two of our leading public men may 
well repeat this all too true saying and 
take to heart the fact that but for an 
ill advised bolt from party allegiance 
their lives would have run in pleasant
er grooves and their names would be 
recorded in history as among the 
great Presidents of the foremost re
public of the world.

Theodore Roosevelt fell down in 
1912, making the one great mistake of 
his life. The Democratic party has 
him to thank for its eight years of 
public place in the affairs of the Na
tion.

One can conceive a far different 
current of events had Roosevelt 
smothered his indignation in that year 
and stood firmly by the party which 
made him President eight years pre
viously. It requires no great stretch 
of the imagination to see that the 
rough rider would have copped̂  the 
nomination on the Republican ticket 
in 1916, would have been elected 
President, and the name of Woodrow 
Wilson would never have mounted 
higher than that of Governor of New 
Jersey. . ’ .

In case of Roosevelt’s election, he 
would have managed the situation 
which led up to our participation in 
the kaiser’s war. His superior states
manship would have kept the United 
States out of that war, in which case 
there would never have been_ that awful 
loss of young American life on the 
fields of France and Belgium.

What might haye been thrills the 
heart and surges through the brain 
of all true Americans with impressive 
force. Had the Lusitania remained 

-unmolested and other ships with 
Americans on board left to plow the 
waters of the ocean without being 
subject to German attack there would 
be far different history for us to read 
to-day.

Non partisanship has never won a 
great National victory.

It might be well to remember that 
no man is greater than his party. No 
man is greater than his creator. 
Builded to great political prominence 
by the Republican party, Roosevelt, 
beloved by millions of his country
men, made a single false step when he 
betrayed the party that made him 
what he was in the political world and 
paved the way for an erratic idealist to 
succeed in the National election of 
1912.

No doubt the man saw his mistake 
and regretted it bitterly in after time, 
yet it was a mistake that could not be 
rectified, and a new deal in history 
was consummated.

In a late number of the Saturday 
Evening Post is a partial history of 
recent events in the life of that other 
brilliant yet misguided American citi
zen, Albert J. Beveridge, a man whose 
chance to have ascended to the Presi
dential chair was more than probable 
when he, through his sublime ego, be
lieved himself greater than his party, 
hence became an insurgent seeking to 
stab that party of which he was an in
dividual part under the fifth rib.

From becoming a leading figure in 
the great party of freedom founded 
by Fremont and Lincoln Mr. Bever
idge found himself dropped from the 
rolls, a mere common citizen, with no 
party affiliations whatsoever.

No man, however great his ances
tors, however brilliant of intellect, may 
hope to succeed and place his name 
high up among the statesmen of his 
country by going off on a tangent, 
slamming his party as being unjust to 
him in his aspirations for power and 
place.

When a man proclaims himself bet
ter than his party you may set him 
down as an egotist of the most pro
nounced type. Even the Great and 
Godlike Daniel Webster fdl down 
when', in iris aspirations for the Presi
dency, be side stepped bom the great

party that had made him what he was.
The word “Tylerize” meant much in 

the last century.
Following the death of President 

Harrison, the Vice-President, John 
Tyler, made overtures to the opposi
tion party. While pleasing them, he 
made no real friends for himself and 
died a disappointed man in after years.

Andrew Johnson essayed to read the 
Republican party out of existence with 
his declaration of “my policy” and a 
seeming determination to boost him
self at the expense of those who elect
ed him. History tells of his sorry 
failure. Even the brilliant Roscoe 
Conkling erred at one fatal moment 
while U. S. Senator from New York, 
went home by resignation, seeking vin
dication from the people, and lost out 
for good. Never again did he come 
into his own as the great leader of 
his party, not only in New York but 
in the Nation.

Judging from the few speeches Bev
eridge has made since his nomination 
for Senator from Indiana, he has seen 
the error of his ways, and is now 
anxious to return to the good graces 
of the party he betrayed ten years ago. 
By that betrayal he lost his promin
ence in National affairs, and was re
tired to private life, which fact gave 
him leisure to write the life of Ameri
ca’s greatest jurist, John Marshall. 
The. preparing of this biography has 
again brought the name of Beveridge 
before the country.

The man’s ego has taken a tumble 
since 1912. He has fully realized that 
no man is greater than his party. 
Neither can that party be killed by the 
defection of one man, no matter how 
eminent that man may be.

To succeed even the wisest and best 
statesman must have a party behind 
him. Beveridge seems to realize this 
after eating the husks of adversity, 
and may possibly come back into the 
American Senate as a humbled and 
wiser man because of his last few 
years outside the public station.

Old Timer.

Inter-Allied War Loans.
Buffalo, Oct. 10—What was the is

sue of the war of nations? What was 
the World War about? Rights of na
tions was the issue. Wilhelm had a 
plan—Middle Europe—meaning Ger
many from the North Sea to Arabia. 
In order to carry out his plan it was 
necessary for Wilhelm to steal nations. 
This he did. This plan was started in 
1908 when Austria stole two little na
tions, Bosnia and Herzegovina. Wil
helm followed up this plan in 1914, 
when he stole Serbia, Belgium, Lux
embourg, parts of France, Poland, 
Russia, Roumania and other states. 
All of these operations were violations 
of the rights of nations, as Von Beth- 
mann-Holweg admitted concerning 
Belgium. Wilhelm’s plan is revealed 
by what he did, not by what he said. 
Germany made war on the rights of 
nations.

Eventually, the allied and associated 
nations were forced to combine their 
military strength in order to stop Wil
helm from stealing nations, in order 
to establish the rights of nations prin
ciple in Europe. It must be very evi
dent that the United States of America 
is deeply indebted to its -European 
allies for the preservation of the rights 
of nations principle in Europe. How 
much is the United States indebted to 
its allies for the establishment of the 
rights of nations principle in Europe? 
The writer contends that the United 
States is indebted to its European 
allies in an amount equal to the war 
loans that it advanced to these several 
nations nations, the proceeds of which 
were expended for military supplies 
that were used by these nations in 
establishing the rights of nations prin
ciple in Europe. Therefore, the inter
allied wor loans mutually should be 
cancelled. This is provided for in Sec
tion 62 of H. Res. 312, Sixty-seventh 
Congress, “The United Nations of the 
World' Resolution,” that is offered as 
a substitute for the League of Nations

Covenant, antd of which the under
signed is the author.

When the inter-Allied war loans 
are cancelled among the nations, the 
way is opened for the financial and 
economic reconstruction of Europe 
and the restoration of the pars of ex
change among all the nations.

____ Roderick H. Smith. -
New Sport Hats Use Unusual All- 

over Effects.
Several new features in all-over trim- 

mings are shown by a line o>f the 
“dressier” kind of sport hats offered in- 
this market, according to the current 
bulletin of the Retail Millinery Associa
tion of America. Instead of the small 
aluminum roses that ushered in the 
Fall season, it says, dahlias five times 
their size are used in all-over appliques 
on rich velvet “tarns.” Tinsel thread 
embroidery and floss whipstitched 
work fill in the design, according to 
the bulletin, which continues:

“Some interesting French embroid
eries, hoods and facings are also used 
—biege and silver all-over embroidery, 
quite thick and heavy, making the 
crown and small top flange of a brown 
velvet mushroom. Narrow as a hair 
line is a soutache braid that is faintly 
recognizable as black leather or cire

on dark green velvet. This completely 
covers dark green Lyons velvet on a 
poke shape with high soft crown that 
is frankly a trotteur of merit.

“Narrow tinsel edged grossgrain rib
bons, in a variety of colors, entirely 
face small colorful felt shapes. Both 
crown and brini in these colored and 
black felts are of the finest French 
for quality and^are taking well with 
the smarter departments. Row on row 
of fluted ribbon for large and small 
shapes are seen in two-tone and multi- 
toned treatments. Round disks or 
plaques of shirred ribbons adorn the 
crown in overlapping applique forma
tion and the felt brim is faced in 
a matching or dark-toned velvet.

“Tricones in the two-tone brown ef
fect of Lyons velvet and felt facings 
are used, with huge cocardes and fair- 
flare fancies of the badger fur that is 
so smart. Like a man’s shaving brush 
spread out in pompon effect are the 
badger cachets. The brick, green and 
blue shades are said to be selling best, 
with emphasis on the brick.”

It may be all right to be content 
with what you have; never with what 
you are.

TfcK SlfiM
For Your

6P 0UÄUTY
Protoctloo

Lily White
“ TheFlour the Beat Cooks Use**

A GOOD RECIPE FOR 
ENGLISH TE A  BISCUITS 
4 cups l i ly  White Flour, 4 
level teaspoons baking pow
der, 1 teaspoon salt, 2 table
spoons butter or fat, 1 cup 
of mashed potatoes, 1 cup of 
milk. Boil and mash pota
toes, having them free from 
lumps. Sift the flour, salt 
and baking powder, add po
tatoes and rub in fa t or but
ter. Mix to a light dough 
with egg and m ilk : roll out 
a little thinner than ordinary 
biscuits and bake in hot oven. 
Serve hot. Use potatoes 
while warm.

Our Guarantee
We G u a ra n te e  you 
will l ik e  Lily White 
Flour, 9the flour the 
beet cook»  ns«1 bet
ter than any flour 
you eoer need for 
every requirement 
of home baking.
I f  for an y reaeon 
whateoever you do 
not, your dealer will 
refund the purehaee 
price. - - -He’s eo in- 
etraeted.

Is Supremely 
Wholesome

The light, tender, firm breads 
baked with Lily White are good 
to eat. They are fine in appear
ance. They are baking successes. 
But also the breads baked with 
Lily White are absolutely whole
some, digestible, muscle-making 
and bone-building. Remember 
this I
W hy You Should U se Lily W hite

R E A SO N  No. 7

Excellent for Growing 
Children

Lily White is nulled of the most 
nutritious portion of the wheat berry 
—the berry of the finest wheat in the 
world. It is clean and is milled to a 
state of perfectly uniform granula-' 
tion. This uniform granulation assures 
an evenly baked loaf of bread. Bread 
made of Lily White Flour is excellent 
for growing children, because it con
tains a maximum amount of food 
value properly combined.

Your Grocer Will Send You a Sack.

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN 

**Millers for S ixty Years"

Ads like th ese  a re  being  ru n  reg u la rly  a n d  con tinuously  In 
th e  p rincipal papers th ro u g h o u t M ichigan. T ou  w ill profit 
by carry in g  Lily  W hite  F lo u r in  s tock  a t  a ll tim es, th e reb y  
being placed  in  position to  supp ly  th e  dem and  w e a re  he lp 
ing  to  c rea te  fo r L ily  W hite  F lou r.
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Proceedings of St. Joseph Bankruptcy 
Court.

S t. Joseph , Oct: 2—H e rb e rt F reese , a  
fa rm er of th e  tow nship  o f Penn , C ass 
county , filed a  vo lu n ta ry  petition  an d  w as 
ad ju d ica ted  b an k ru p t an d  th e  m aster w as 
re fe rred  to  R eferee Banyon. T he sched
ules o f the  b an k ru p t show  no a sse ts  over 
an d  above h is  s ta tu to ry  exem ptions an d  
before proceeding w ith  the  ad m in is tra tio n  
of the  e sta te , costs w ill have to  be a d 
vanced. T he following a re  scheduled a s
cred ito rs : ___ _
E dw ard  T ra ttle s , Jones  ------------ ._$166.46
U. S. E by, T ru stee  of F a rm e rs  &

M erchan ts  B ank  of J o n e s ---701.42
W alte r Jones  for F a rm e rs  & M er

ch an ts  B ank  ___________________  60.58
N otes F a rm e rs  & M erchan ts  B ank

of J o n e s ____ 1___________________ 190.54
K an tz  & A urand, Y an d alia --------—  21.78
D r. B. W . B ivvins, V a n d a l i a __ __ 38.00
D r. E . N. C unningham , Cassopolis 18.50
Lee D arling , Jones  ______________  11.94
D r. McCoy, Cassopolis _________  5.00

$1,224.46
In  th e  m a tte r  of W alte r F . C lem ents 

an d  E d g ar A. P au ley  and  C lem ents & 
Pau ley , a  co -pa rtne rsh ip , b an k ru p t, th e  
tru s te e  filed h is  final re p o rt an d  account, 
show ing to ta l receip ts  of $1,148.32 a n d  
d isbu rsem en ts o f $360.72, an d  balance on 
h an d  of $787.59, w ith  a  req u est th a t  the  
final m eeting  of c red ito rs  be called for 
th e  purpose of pass ing  upon the  tru s te e ’s  
final re p o rt an d  account, th e  paym en t of 
ad m in is tra tio n  expenses and  the  d eclara 
tion  an d  p ay m en t of a  final dividend. 
T he re feree  en te red  a n  o rd e r calling  the  
final m eeting  of c red ito rs  a t  h is  office on 
Oct. 16, a s  requested  by th e  tru s tee . 
C red ito rs  w ere d irec ted  to  show  cause, 
if  an y  th e y  have, w hy a  certifica te  should 
n o t be m ade by  th e  re feree  recom m end
ing  th e  b an k ru p t’s  d ischarge.

Oct. 3—In the  m a tte r  o f Cornelius 
B row n Co., a  corporation , b an k ru p t, of 
H opkins, th e  firs t m eeting  of c red ito rs  
w as held a t  th e  cou rt house in A llegan, 
and  W illiam  W atk ins, of the  fo rm er 
place, w as e lected  tru s tee , h is  bond being 
fixed a t  $500. C. L. W alte r, W illiam  
H u ffm as te r and  A. K . S tevens w ere a p 
poin ted  app ra ise rs . The officers of the  
b a n k ru p t hav ing  le ft th e  S ta te , no m ee t
ing  of the  reg u la r officers w as held. The 
m eeting  w as ad jou rned  for six  w eeks a t  
the  re fe re e ^  office in  th e  c ity  of St. 
Joseph.

In  th e  m a tte r  of T hom as I. H am den, 
b ank rup t, of K alam azoo, fo rm erly  doing 
business u nder the  nam e of th e  L iberty  
Cash & C arry  M arket, a  co -pa rtne rsh ip , 
a s  H am den  & Jo hnston , th e  final m ee t
ing of c red ito rs  w as held a t  the  re fe ree ’s 
office an d  th e  tru s te e ’s final rep o rt and  
acco u n t approved- an d  allowed. T hé 
am o u n t received  from  th e  sale of th e  
p ro p erty  n o t being  sufficient to  pay  all 
th e  ad m in is tra tio n s  expenses and  the  se 
cured  claim s of C ornelius S agers an d  
Lincoln H . T itu s, i t  w as de te rm ined  th a t  
no d ividends could be declared  to  the  
com m on cred ito rs . T he final o rder of 
d is trib u tio n  w as en te red  and  the  tru s te e  
w as d irected  to  pay  the  C ornelius Sagers 
secured  m ortgage claim , also the  secured  
m ortgage c la im  w ith  tax ed  costs  of 
L incoln H . T itu s  a s  allow ed b y  th e  C ir
c u it C ourt of A ppeals. C red ito rs  hav ing  
been d irec ted  to  show  cause w hy  a  c e r
tificate  should n o t be m ade recom m end
ing  the  b a n k ru p t’s  d ischarge an d  no cause 
hay ing  been shown, i t  w as de te rm ined  
th a t  such  favorab le  certificate  be m ade 
by  th e  referee . T he tru s te e  w as d irected  
n o t to  in terpose ob jections to  the  b an k 
ru p t’s  d ischarge.

Oct. 4.—A sahel H . W oodw ard, o f Colo- 
m a, o pe ra ting  fo r th e  p a s t  tw en ty  y ears  
w h a t is  know n a s  W oodw ard 's pavilion 
and  dance hall, a t  P aw  P aw  L ak". filed 
a -v o lu n ta ry  p e tition  an d  w as ad ju d ica ted  
b a n k ru p t an d  the  m a tte r  re ie rred  to 
R eferee B anyon. The schedules of th e  
b a n k ru p t disclose scarcely  a n y  a sse ts  
o v e r  and  above th e  b a n k ru p t’s  s ta tu to ry  
exem ptions, w hich a re  n o t secured , so 
th a t  th e re  w ill n o t be an y th in g  fo r th e  
com m on cred ito rs . T he following cred 
ito rs  a re  scheduled:

C red ito rs  H olding Liens.
Colorna S ta te  B ank, C o lo m a ----- $1,600.00
M essner M otor Co., B enton  H ar. 150.00 
A m erican Box Ball, Indianapolis 250.00
F uller-M orrison  Co., C h ic a g o -----  143.81
Jam es  S tering , B en ton  H arb o r — 750.00

$2,493.81
U nsecured  C reditors.

Oxweld M achine Co., S t. Jo seph—$ 93.57
H . B. B rooks, Chicago --------------  12.59
B unte  Bros. C andy Co., Chicago — 143.45
Tw in C ity  G rocery Co., N i l e s -----  336.22
H . B aron & Co., New Y o r k --------  23.50
N a th an  E l son & Co., C h ic a g o -----  30.25
A lbert P ick  & Co., C h ic a g o ----- 35.10
S. G um pert & Co., K a la m a z o o -----  295.65
F . F . S m ith  & Son, W ate rv lie t — 367.75
S. G um pert & Co., B ro o k ly n --------  48.50
W holesale G rocers Corp., Chicago 10.00
M uir A rt, Chicago -----------------------  24.00
W . M. W alker, Chicago --------------  20.00
Colom a H ard w are  Co., C o lo m a -----  99.75
B errien  C ounty F ru i t  A ssociation,

Coloma _______________________  30.00
Colom a Oil Co., C o lo m a --------------  200.00
S co tt & Toland, B enton H a rb o r _ 108.00
Chicago D aily  N ews, C h ic a g o ----- 100.00
F a rm e rs  & M erchan ts  B ank , B en 

to n  H a r b o r _____________________  350.00
K loess G rocery  Co., C o lo m a --------  350.00
E . HofTman & C o .__ — --------------  46.50
B est & R ussell, C h ic a g o --------------  73.00
S hepard  & B enning, St. Jo seph  — 60.00
H . O. W ilson, S t. J o s e p h -----------  66.25
W oodhouse C o .____ ¿L____________368.45

A. G. M orris C andy Co., Chicago 72.33 
T em perance  B everage Co., Chicago 6.90 
B runsw ick  B alke C allander Co.,

C h ic a g o_— ----------------- —------ 27.36
H av an a  Im porting  Co., Chicago — 35.75 
P a u l Belch C andy Co., Chicago —  29.29 
Dolly V arden  C andy Co., C incinnati 194.46 
U nited  S ta te s  B rew ing Co., Chicago 7.00
B arlow  B ros., S t. J o s e p h --------- :— 30.65
W m . B aren sten . B en ton  H arb o r— 200.00 
K idd D a te r & P rice  Co., B en ton  H . 162.04
B radford  & Co., St. J o s e p h --------  296.60
K alam azoo Adv. Co., K alam azoo- 6.71
F a v o r P a p e r W orks, C h ic a g o ___ 115.00
G ottm an  C andy Co., C h ic a g o --------  99.68
M. P iow aty , S outh  Bend, I h d . -----  27.00
Chicago R ange Co., Chicago -------210.00
Chicago H era ld  & E xam iner, Chi. 291.00 
R andall-L andfie ld  C igar Co.,

B en ton  H a r b o r __________________ 125.00
N ew s-P allad ium  Co., B enton  H a r. 31.60 
A tk inson  N ovelty  Co., B en ton  H . 66.19
Eli Lyons, G rand R apids _______  454.00
A rm our & Co., Chicago --------------  88.53
S. H . B o ttling  W orks, South  H aven  33.00 
B enton H arb o r B ottling  W orks — 60.00
S t. Joseph  H e r a ld - P r e s s _________  14.40
G eneral C igar Co., G rand R ap ids- 154.15 
B ea ttie -B e rn a rd  P ress, B enton  H . 64.80
B. H . & St. Jo . Ry. & L ig h t Co.,

B enton H arb o r ---------------------—  127.00
$6,844.88

Oct. 5—In  the  m a tte r  of th e  Moline 
M illing Co., b an k ru p t, the  ad jou rned  final 
m eeting  of c red ito rs  w as held a t  th e  re f 
e ree ’s office an d  th e  tru s te e ’s supp le
m en ta l final re p o rt an d  account, show ing 
cash  on h and  for d is trib u tio n  to  c red 
ito rs  of $6,427.12, a f te r  th e  p ay m en t of 
ad m in is tra tio n  expenses w as considered 
an d  approved and  allowed. All th e  a d 
m in is tra tio n  expenses h av ing  been p rev 
iously paid  i t  w as de term ined  th a t  a  final 
dividend o f 34.58 per cent, be declared  and  
o rdered  pa id  to  a ll unsecured  creditors. 
No cause to  the  c o n tra ry  hav ing  been 
show n i t  w as de te rm ined  th a t  favorable 
recom m endation  be m ade as  to  the  b an k 
ru p t’s  d ischarge. T he final d ividend lis t 
of c red ito rs  w as filed and  th e  m eeting  a d 
jou rned  w ith o u t day.

In  th e  m a tte r  of Jo h n  A. M cCormick, 
b an k ru p t, South  H aven , the  firs t m eeting  
of c red ito rs  w as held  a t  H artfo rd . No 
cred ito rs  w ere p re sen t o r rep resen ted  an d  
no claim s proved. A n o rder w as m ade by 
th e  referee , a llow ing the  b an k ru p t h is  
exem ptions a s  claim ed, and  th a t  no t ru s 
tee  be appoin ted . T he ' b an k ru p t w as 
sw orn  an d  exam ined by th e  re feree  w ith 
o u t a  rep o rte r. T he e s ta te  will be closed 
w ith in  th ir ty  days.

Oct. 6—In  th e  m a tte r  of A lfred Speyer, 
b an k ru p t, of K alam azoo, th e  tru s te e  filed 
h is  final re p o rt and  account, show ing 
to ta l receip ts  of $4,971.06 a n d  d isbu rse 
m en ts  of $2,340.08 and  balance on hand  
of $2,630.98 w ith  re q u e st th a t  the  final 
m eeting  of c red ito rs  be called fo r the  
purpose of pass ing  upon h is  final rep o rt, 
th e  paym en t of ad m in is tra tio n  expenses, 
an d  th e  declaration  a n d  pay m en t o f a  
final dividend. A n o rd e r w as m ade by 
th e  re feree  calling th e  final m eeting  of 
c red ito rs  a t  h is  office on Oct. 16, a s  r e 
quested  by th e  tru s tee . C red ito rs  w ere 
d irected  to  show  cause w hy a  certificate  
should n o t be m ade by the  re feree  re c 
om m ending th e  b a n k ru p t’s d ischarge.

Oct. 7—-In the  m a tte r  of H . H . R oth, 
b an k ru p t, of Penn , of th e  tow nsh ip  of 
Penn , C ass county, the  tru s te e  filed r e 
p o rt of sale of th e  a sse ts , show ing sale 
of the  sam e to  Lyle H a rtse l fo r $750. A s 
the  pame is  less th en  60 p e r cen t, of the  
ap p ra ised  value i t  h as  n o t been d e te rm in 
ed w h e th er o r n o t th e  sam e will be con
firm ed by  th e  re feree  o r w h e th e r o r n o t 
to  o rder a  public sale of th e  s tock  by 
th e  opera tion  o f the  s to re  fo r a  period 
of te n  days.

Better Live Stock Prices.
The demand for meat products has 

recently tended to outrun the supply, 
and the result has ¡been an upward 
trend in the prices of hogs and cattle. 
This has special importance for gen
eral business interests for the reason 
that it will afford the grain growers 
a profitable outlet for their heavy 
crops, which will tend to offset present 
low prices. The price of corn has 
shown some improvement as a result 
of unfavorable growing conditions in 
the belt, but grain prices in general are 
still far frojn satisfactory to farmers, 
and the higher prices for live stock 
will afford them a chance to make a 
frofit by first converting their products 
into meat. This obviously means 
greater buying power in farm com
munities and the further liquidation of 
some of the credits that still remain 
“frozen.”

Printer’s ink will bring people into 
the store once to see what it is like, 
but printer’s ink will not bring them 
back if they are not courteously treat
ed the first trip.

fills the demand for an
all-season, popular syrup

The tempting taste of sweet sugar cane in 
Domino Syrup, makes it more than a deli
cious table spread for hot cake and waffle 
days. It makes it a preferred flavor for 
cooking and preparing desserts all year round.

Women have learned the wisdom and 
economy of using Domino Syrup to vary 
their menus in many delightful ways. This 
is reflected in the broad, increasing demand 
for Domino Syrup in all seasons.

American Sugar Refining Company
“ Sweeten it with Domino99

Granulated, Tablet, Powdered, 
C onfectioners, Brown; G olden Syrup; 

Cinnamon and Sugar; Sugar-H oney; M olasses

INVEST FOR DIVIDENDS
Investors are learning from past experiences that it is far better 

business judgment to invest in enterprises that are paying dividends, 
than to invest in enterprises that promise fortunes.

More people have become independent by investments in dividend 
paying concerns than by investing with the expectation of making a 
fortune.

We are completing the financing of an enterprise that has proven 
its ability to pay good dividends regularly.

Full information can be had upon request

F. A . SAW ALL COMPANY
313-314-315 Murray Budding Grand Rapids, Michigan

W llm arth  show  cases an d  s to re  fix tu res in  W est M ichigan’s  b iggest s to re

In Show Gases and Store Fixtures Wilmarth is the best buy—bar none
C atalog—to  m erch an ts

WILMARTH SHQW CASE COMPANY 
1542 Jefferson Avenue Grand Rapids, Michigan
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A YEAR OF JEWISH HISTORY.
The opening of the Jewish year 

5683 finds the world of Jewry in better 
plight than a year ago. Peace between 
Poland and Russia has been a direct 
boon to more than half the Jewish 
population of the earth resident in 
“the cockpit of Eastern Europe,” 
where they suffered terribly by war 
for nearly seven years. Famine, ac
cording to the American Jewish Year 
Book, is nearly forgotten there, thanks 
to the effective measures of the Ameri
can Relief Association co-operating 
with the Joint Jewish Distribution 
Committee.

Soviet Russia’s attitude towards the 
Jews stirs mingled feelings throughout 
Jewry. On the credit side there has 
been a let-down in pogroms. The 
Year Book notes the suppression of 
such anti-Jewish “banditry” as Mak
hno and Grigoriev in the Ukraine and 
observes: “To the everlasting credit
of the Soviet government it must be 
said—no matter what may be said to 
its discredit—that it was merciless and 
unrelenting in its war against and its 
punishment of these villainous land 
pirates.” Restoration of the right to 
trade, under the new economic policy 
of the Communist regime, has also 
benefited Russian Jews. The economic 
position of Russian Jews is no longer 
one of catastrophic misery, and many 
who left Russia are returning.

On the other hand, the Year Book 
notes that Soviet officials, many of 
whom are Jews, fight fanatically 
against the religious expressions of 
Judaism, suppressing Jewish schools, 
festivals, organizations, and the He
brew language, on the ground that 
these promote reaction and are part 
and parcel of bourgeois control. The 
Russian government is fighting Zion
ism also on the ground that it strength
ens British policy.

Concerning Zionism itself the year 
cleared the Palestine situation. The 
British mandate was approved and the 
Balfour Declaration interpreted in 
terms described as “sufficiently liberal 
to satisfy every Jew who has held back 
from aiding for fear of that bogy 
‘political Zionism.’ ” The Jewish com
munity is to have an opportunity to 
develop in Palestine “as of right and 
not on sufferance.” Arab antagonism, 
it is held, will disappear, as the de- 
vcelopment of the Jewish National 
Home is seen to be “not the imposition 
of a Jewish nationality upon the in
habitants of Palestine as a whole but 
the further development of the Jewish 
community . . . as a center in which
the Jewish people as a whole may 
take, on grounds of religion and race, 
an interest and a pride.”

In domestic affairs the Year Book 
cites, with just appreciation, the rais
ing of $17,000,000 among American 
Jews for foreign relief, in addition to 
meeting the usual charitable and Zion
ist calls. Mexico’s offer of land for 
Jewish .settlers is noted without com
ment Jews are watching in dismay, 
but not without hope that the tendency 
will be corrected, the disposition of 
American universities to restrict enrol
ment of Jews. But generally speaking, 
the Year Book finds anti-Semitism on 
the wane, drawing special comfort 
from the London Times’ exposure of 
“The Protocols of the Learned Elders

of Zion” as forgeries. This exposure is 
held to be the reason why ford’s Dear
born Independent ceased publishing its 
anti-Jewish articles, although pamph
lets bearing the ford imprint are still 
being circulated to supply “Jew baiters 
with ammunition made in America.” 
Present hotbeds of anti-Semitism are 
Hungary, “which reverted to the 
shameful practices of old Russia,” and 
Germany, where anti-Semitism is the 
stock in trade of minor political 
parties.

All in all, there is cause for rejoicing 
in Jewry, and the vast majority of 
Gentiles will be glad to hear that some 
of the disabilities under which Jews 
have suffered so greatly have at last 
been lifted. __________

WHY WHEAT PRICES ARE LOW.
Whatever may be the effect of the 

new duties in the case of wool, it is 
certain that they have had no wide 
effect on the price of wheat. There 
are certain grades of spring wheat 
which are needed for making the 
whitest kinds of flour, and which are 
not produced in this country in quan
tities sufficient to meet our milling 
requirements. The duty on wheat 
under the emergency tariff has al
ready had some effect on the price of 
such grades. Nevertheless, for the 
wheat market as a whole the tariff 
has not succeeded in keeping prices 
from dropping to approximately theii> 
pre-war level. In spite of the fact 
that the duty was intended as a bar 
to Canadian imports, the enormous 
Canadian wheat crop this year is de
pressing prices on this side of the 
border. The reason for this is that 
the price of wheat is determined in 
a world market, and*that this coun
try produces a surplus for export. Can
ada’s exportable surplus is 80,000,000 
bushels larger than last year, and this 
grain will compete with ours in for
eign markets. We can shut Canada s 
wheat out of our own market by a 
tariff, but we cannot keep its bumper 
crop out of our foreign market, where 
it will directly affect prices in our 
domestic markets.

THE “PERMANENT” IDEA.
The word “permanently” should be 

abolished from the business man’s 
vocabulary, says an economist. Busi
ness conditions are anything but per
manent; they are constantly chang
ing. But in every new development 
there is somebody who comes forward 
to proclaim that the change is “per
manent.” Thus, in the post-armistice 
period it will be readily recalled how 
many prosperous producers and dis
tributors were convinced that the 
boom of that day was permanent, and 
that prices had risen to “a perma
nently higher level.” Now we are 
being told that the present shortage 
of cotton is going to be permanent, 
although only two years ago the sta
ple was almost a drug on the mar
ket Prices are moving upward, and 
there are plenty of self-constituted 
prophets who are assuring us that 
“higher prices have come to stay.” 
This belief in permanence has led to 
many absufr^ ftpnclusions and to many 
costly mistafcSk It is the man who 
can sense , the coming changes who

PRESIDENT HAYES. 
Rutherford B. Hayes belongs dis

tinctly to that second rank of Presi- ( 
dents whose birthdays—he was born 
a century ago last Wednesday—are 
remembered with an effort if at all; yet 
his repute has grown in recent years. 
He had the misfortune to enter office 
with a clouded title, but the good for
tune to follow a President, Ulysses S. 
Grant, whose administration had been’ 
so wretched that even a mediocre per
formance would shine by comparison. 
His four years bear two great blots— 
one his approval for sentimental rea
sons of the arrears of pensions act, 
which subjected him to a storm of 
criticism at the time, and the other the 
fact that all the members of the 
Louisiana Returning Board, whose 
work had been unquestionably crooked 
received lucrative Federal posts. Yet 
it was starred by acts of praiseworthy 
courage, like his veto of the Bland 
silver bill, his insistence upon resump
tion of specie payments, and his steady 
pressure in favor of civil service re
form.

Above all Hayes did offer the coun
try a return to “normalcy” in the best 
sense. For the first time since Ap
pomattox the reople found respite 
from reconstruction squabbles and 
alarms. Part of the credit for this 
goes to the healing effects of time 
and part to the fact that the House was 
Democratic from beginning to end, 
but the wisdom of President Hayes 
and of one of the ablest Cabinets that 
have ever sat in Washington—the 
Cabinet of Evarts, Sherman, and 
Schurz—deserves most of it.

The country can accept a President 
without super-eminent abilities now 
and then, reflecting that he only gives 
added luster to incumbents of the 
highest capacity. Cleveland seems the 
greater from following Hayes and 
Arthur; Roosevelt from following 
Harrison and McKinley; Harding 
from following Wilson; but if its Ex
ecutive lacks leadership and hard sense 
it is bound to suffer. Hayes, who 
came to his position as a “dark horse,” , 
had both.

LAWSON DROPS OUT. 
Thomas W. Lawson years ago did 

the country a service in a series of 
confessions which he called “Frenzied 
Finance.” By themselves they would 
have been inconsiderable, but taken 
with contemporary writings by sound 
investigators they led the country to 
see that too many of our leading men 
and institutions gambled with wealth 
instead of using it conservatively for 
the upbuilding of the country. There 
have been and will continue to be out
bursts of that gambling mania from 
time to time; but the exposures in 
which Lawson figured caught a 
seventh wave at its crest and flattened 
it perceptibly.

This service would have been all the 
greater if Lawson himself had been 
better balanced and fairer to his 
enemies. There was a touch of char
latanry about the whole performance. 
Lawson never quite reformed himself 
before he set out to reform the world. 
Indeed, he was a born gambler and 
kept on gambling to the inevitable de- 
nounlent. Some of those he flayed 
changed their ways, but he never

changed his. Still, it is a meloncholy 
fact to think of this picaresque, self- 
revealing figure as “broke.” To the 
common man he seemed in the hey
day of his revelations a veritable super
man, uncanny in his knowledge of how 
things were done in the realm of high 
finance. The fact is that he was mere
ly a lucky plunger who enjoyed a 
brief strut upon the public stage at a 
time when circumstances conspired to 
magnify him into something approach
ing National significance.

Lawson seemed strangely ignorant 
of some of the copy-book maxims of 
business; there were some vital things 
he did not know about sound finance, 
and these lacks were finally his un
doing.

AMERICAN LEADERSHIP.
America’s responsibility to the 

world for financial leadership was the 
the constantly recurring theme of the 
speakers before the American Bank-, 
ers Association at its annual conven
tion in New York last week. The 
idea was voiced not merely by the 
“international financiers,” whose mo
tives have been sometimes questioned 
and misconstrued by the advocates of 
isolation from Europe. Bankers from 
the interior, who are concerned mainly 
with the needs of the great agricul
tural sections which they serve, were 
equally firm in their conviction that 
American prosperity and European. 
bankruptcy could not exist side by 
side, and that Europe cannot prosper 
without America’s help. It was not 
altruism that they were urging upon 
this country, but simply a policy of en
lightened selfishness.

We have tried isolation since the 
armistice, and during this time we have 
stacked all the gold that Europe had to 
give us in the vaults of our banks, but 
it has profited us nothng. Our policy 
has been compared to that of the 
householder in the Middle Ages who 
when his neighbor’s dwelling burst in
to flames sat on the lid of his cistern 
so that he would have the water for 
his own house when the fire reached 
it. This may be too strong an indict
ment, but there is in it at least a grain 
of truth. If the picture had been fur
ther elaborated by showing the med
iaeval householder ordering the mem
bers of his family to prepare bandages 
and ointments to apply to the burns of 
his unfortunate neighbors the likeness 
would have been carried further. Our 
unselfishness in administering aid after 
the damage has occurred is not to be 
gainsaid. We have been rather slow, 
however, in perceiving the value of 
the ounce of prevention.

The m'an who counts is the man 
who is decent and who makes himself 
felt as a force for decency, cleanli
ness and civic righteousness. First he 
must be honest. In the next place he 
must have courage; the timid man 
counts but little in the rough business 
of trying to do the world’s work. In 
additiofi he must have common sense. 
If he does not have it, no mat
ter what other qualities he may have, 
he will find himself at the mercy of 
those who, without possessing his de
sire to do right, know only too well 
how to make the wrong effective.— 
Theodore Roosevelt.
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The Mylodon belongs
m in the Zoo—

not the Grocery Store

a HE reason for the peculiar heading of this advertisement 
is to bring forcibly to every grocer’s attention this fact:

There are two kinds of merchandise:

Quick-movers and slow-movers.

There’s no need to dwell on the slow movers or Mylodons 
in merchandise. The grocer knows them.

What we do want to impress on every grocer is that—

P O S T  T O A S T I E S ,  G R A P E - N U T S ,  INSTANT 
POSTUM and POSTUM CEREAL are four live products.

.

They move—and move fast. Money makers for the grocer 
who gives selling attention to these popular foods.

« Mis*

Year-round publicity; absolute purity arid highest quality; 
moderate price, together with the Postum Company’s well- 
known sale guarantee, go to make up the significance back of 
the slogan—

“  There’s a Reason”

Postum Cereal Company, Incorporated 
Battle Creek - - Michigan

* Mylodon—A small animal sluggish in 
temperament and slow of movement.
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Building a Shoe Business on a Strong 
Foundation.

They grow up faster than you think. 
Who? Why, children of course.

And in the growing, they are the 
best asset of the merchant who caters 
wisely to them and holds their esteem, 
affection and the trade that goes with 
it.

The arithmetic is simple. The 
babies of this season who wear $1.50 
cacks, next season wear $2 wedge heel 
run of 4 to 8 sizes, a sale increase of 
33J4 ter cent. In a year or two they 
are up to the Syi to 11 run, selling for 
$3 or more. Then in a few seasons 
into the misses’ run. In 10 years a 
baby represents a sales increase of 
300 per cent, or more, according to 
the grades.

Worth catering to, aren’t they, pure
ly from the mathematics involved? But 
that is not the whole story. Usually 
people marry and have babies when 
their incomes are small. Because this 
is America a goodly proportion of 
people prosper and incomes increase 
with years. They buy better grades 
of shoes, as in other things, and there 
is no surer way to build up the quality 
and grade of a business than to at
tract people when young and share the 
prosperity of their evolution.

Far from being the “side line” of the 
general store, the children’s shoe busi
ness should take first rank in the plans 
of the merchant.

i Another asset of no mean propor
tion in building a business is that 
mothers buy the children’s shoes, and 
thus the juvenile trade increases the 
circulation for the store. So when a 
retailer treats children’s shoes as a 
side line, he is far from visualizing the 
possibilities of trade building which 
can be developed.

Department store managers have 
been quicker to see these points than 
exclusive shoe retailers, and some 
truly remarkabale businesses have 
been built up within 10, 15 and 20 
years. But there is yet time for shoe 
merchants to attack this problem in
telligently and inaugurate this year 
plans that will have a great bearing 
on the sales future of their business.

How can this be done? What are 
the essential fundamentals to keep in 
mind to build a better children’s shoe 
business?

Merchandise, first of all. Let no re
tailer think for a minute that the de
tails of children’s shoes are less im
portant than men’s and women’s. On 
the contrary, they are equally or more 
important. Too many merchants be
lieve that when they select any line of 
juvenile shoes made on a broad toe 
last they are on the right track. Far 
from it, because too many lines of chil
dren’s shoes are carelessly built, with

little real knowledge of the needs of 
growing feet.

As an illustration, there are several 
lines of juvenile shoes that stand out 
above others in year-in and year-out 
popularity with merchants who have 
found out their sales values. One 
maker in particular has several cus
tomers who buy that line exclusively 
to the extent of from $50,000 to $100 - 
000 a year. There must be extraordin
ary sales value and business building 
qualities to have achieved this result 
with keen buyers and merchants who 
are constantly beseiged to try other 
lines in competition. This point is em
phasized because the right sort of chil
dren’s shoes is paramount as a start
ing point to build a business that will 
grow and continue to grow. This is 
a point which receives too little con
sideration on the part of the average 
merchant.

After merchandise comes service. 
This includes physical layout, con
venience, attractiveness, and actual 
selling service. Too much space can
not be given to suggestions for layout,' 
but the subject cannot be dismissed 
without stressing the importance of it 
being a clearly defined section by it
self, if no more than a corner in the 
rear of the store, equipped with in
expensive decorations of juvenile char
acter, and with suitable seats. Play 
features can be overdone and consume 
too much space for the average store, 
but a touch of nursery atmosphere is 
appreciated by little tots.

Selling service is most important 
next to the character of the shoes 
themseleves. These points have been 
taken from actual experience, tried out 
and found to be sound requisites to a 
successful children’s department. Wo
men and girls get along better with 
children than do men. Or perhaps it 
would be truer to say that children are 
less se’f conscious, more at ease with 
women than men, and react better with 
women. Children respond to spon
taneous affection and, make no mis
take they are discerning in this re
spect. So in assigning salespeople to 
the children’s section, even if it be 
only one clerk, make sure that person 
really does love children. If she does 
not the kiddies will find it out. This 
has been proved many times and al
ways shows up in results.

In sealing, the objective is the child 
itself, with due regard and attention to 
the mother. But it is a fact that 
mother love and pride can be appealed 
to most strongly through a spon
taneous outpouring of affectionate 
talking to and amusing of a child. It 
was a wise man who said that “patting 
a child on the head was better than 
slapping the mother on the back.”

The aim of the talk during the sale

The “Bertsch” shoes are 
shoes  your customers 
want. Reasonably priced 
— quick sellers— they will 
give you a larger volume 
of sales with increased 
profit, and the unusual 
value will mark you as 
the leading shoe mer
chant in your city.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear 

11-13-15 Commerce Ave. GRAND RAP IDS, M ICH.

S h o e  M ark et fo r  M ich ig a n  
S h o e  M e rc h a n ts
Rouge Rex Shoes 

More Mileage Shoes 
Playmate Shoes 

Goodyear Glove Rubbers
HIRTH-KRAUSE CO.

Shoe Mnfg., Tanners Grand Rapids, Mich.

Citizens Long Distance Service
Reaches more people in Western Michi
gan than can be reached through any 
other telephone medium.
20,050 telephones in Grand Rapids.
Connection with 150,000 telephones in 
Detroit.

USE C IT IZ E N S SER V IC E

CITIZENS TELEPHONE COMPANY
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should be two-fold. First, to so make 
a personal appeal to the child as to 
leave a remembrance of the event—for 
it is an event to the child-*-so that it 
will want to come back to that par
ticular place and person again. A 
mother goose story or a collection of 
them will make an impression.

The second impression is to be 
created on the mother. The salesper
son should emphasize the necessity for 
correct fitting of growing feet, point
ing out how fast the toes will grow 
to the end of the shoe, and what hap
pens if the shop is too short. There
fore, one should never buy a shoe for 
a child without bringing it to be fitted. 
Buy anything else on guess, but never 
shoes, and finally, do all this in a man
ner that will leave the impression with 
the mother that she had unusual and 
special attention because the clerk 
likes the child and is really interested 
in its welfare. When this is done per
sistently, intelligently and conscien
tiously for a long time, a certain per
centage of those mothers are going to 
tell other mothers of this real service. 
This is word of mouth advertising 
which has all other kinds “stopped 
dead” and is the least expensive to 
create.

It takes some one of personality to 
put this over, but it can be done. 
Young girls, care free and happy as a 
type, with a motherly instinct, get the 
best results. If they are good looking, 
that also helps. This may create a 
smile, but it has been tested and 
proved that kiddies love beauty just as 
do grown-ups, and all other things 
equal, they respond to and remember 
a pretty girl who fits them longer than 
otherwise.

These are the simple fundamentals 
that can be put in operation at any 
shoe store of fair size and equipment. 
Good and right merchandise, a dis
tinctive if not necessarily elaborate 
section, and a selling service that is a 
real service. Then let the facts be 
known, preferably by intensive work 
inside the store. Have all fitters point 
out what has been done to all cus
tomers, stressing the value of properly 
fitting growing feet; that is, the value 
which accrues to the individual when 
grown up by evading corns, hammer 
toes and bunions—the most common 
foot ills. Let them spread the news. 
It is worth talking about and worth
while conversation during the selling 
of adults shoes. Nearly all adults 
have children, or nieces or nephews, or 
at least, they know someone who has. 
It is much better than conversation 
about the weather, strikes, hard times, 
etc.

Finally, let the whole matter develop 
along the lines of sincerity of purpose. 
Any “dumb Dora” with money can 
buy a few good shoes, fix up an at
tractive department, hire a pretty girl 
or two, but unless there is a sincere de
sire to serve the coming generation to 
attain a better crop of sound feet, the 
entire enterprise will-'only bear half 
the fruit of achievement.—Shoe Re
tailer.

If you have the idea that salesman
ship is mainly talk, you don’t under
stand all the phases of sales making 
Both action and listening have their 
part.

Decision of Great Value To Creditors, v 
Kalamazoo, Oct. 10—The final chap

ter in one of the most far reaching 
decisions, affecting the general partner
ship law of this State, was enacted 
when Referee Willard J. Banyon, in 
the matter of Thomas L Hamden, 
bankrupt, formerly doing business as 
the Liberty Cash & Carry Market, as 
ordered by the Circuit Court of Ap
peals in the recent decision of Lincoln 
H. Titus vs. William Maxwell, trustee, 
directed the trustees to pay in full 
the secured chattel mortgage claim of 
Titus to the exclusion of the common 
creditors.

Titus, who was Hamden’s attorney 
in February, 1921, took an assignment 
of a chattel mortgage given by the 
bankrupt to his former partner, A.bert 
O. Johnson, for Johnsons payament for 
interest in the co-operation business 
of Hamden & Johnson. Hamden con
ducted the business in his own name 
until June, 1921, when he filed a vol
untary petition in bankrupty.

The stock of goods, fixtures, etc., 
with the consent of Titus, was sold 
free of lien of his mortgage; also an
other or prior mortgage; and, later, 
the trustee contested the Titus mort
gage as a secured claim as being in
valid under the bankruptcy law for 
the reason that it violated the bulk 
sales law; also act *72 of the Public 
Acts of Michigan, 1917, knawn as the 
General Partnership law.

Judge Banyon, in a decision render
ed in October of last year, held that 
Titus as the assignee of Johnson, was 
entitled to prove his claim in full as 
secured claim to the exclusion of the 
common creditors and that the gen
eral partnership law, also the Michi
gan bulk sales law, had no application 
to the fact- in the case, as the trustee 
had now shown that the former firm, 
of Hamden & Johnson was insolvent 
at the time of giving the chattel mort
gage by Hamden to Johnson and that 
more than four months elapsed from 
the giving of the chattel mortgage un
til the bankruptcy petition was filed. 
The trustee appealed from the decision 
of the Referee and the same was re
versed by the District Judge. Appeal 
thereupon was taken by Titus to the 
Circuit Court of Appeals at Cincin
nati and that court the latter part of 
July disaffirmed the decision of the 
District Judge and remanned the pro
ceedings, with direction to pay the 
Titus mortgage in full in accordance 
with the original ruling of the Referee.

The court held that Johnson’s in
tangible interest in the partnership was 
a valuable consideration for the giving 
of the chattel mortgage by the bank
rupt to him; and that Titus, as as
signee of Johnson, could even acquire 
greater rights than his assignor.

The opinion of the court, delivered 
by Justice Knappen, explodes the fre
quently misquoted principile, '“Part
nership assets go to pay partnership 
debts,” as was argued prevailed under 
the Michigan General partnership 
statute, especially when the same con
flicts with the rule announced and fol
lowed by the Federal decisions as 
applied to the distribution of assets 
in co-partnership and individual prop- 
erty.

The decision has just been published 
in the advance sheets of the Federal 
Reporter, by the West Publishing Co., 
aand should be of interest to all mer
chants, and especially credit men and 
members of the legal profession.

There is no salesmanship in merely 
handing out the goods asked for, or 
saying, “We’re out of that to-day.” 
Salesmanship is making sales.

w fe m e ù u &
STRAP SANDAL 

IN STOCK

I  Black Kid, Flexible McKay, Stock 
|  No.500. Price SI 80.Terms 
§ 3-10. Net 30 days. Write for 
I  pamphlet showing; other.
1 In-StockComfort numbers I 
s t)D «M n «ii «HOF CO.. Detroit, Mich, i
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f i r e  t o r n a d o

BETTER INSURANCE
A T

LESS COST
During the year 1921 the companies operating through

The Mill Mutuals Agency
paid more than $5,800,000 in dividends to their policy 

holders and $8,300.000 in losses.

How do they do it?
By INSPECTION and SELECTION

Cash Assets Over $22,610,000.00

W e Combine
ST R E N G T H , SER V IC E, SA V IN G S

T H E  M I L L  M U T U A L S
AGENCY

120 W. Ottawa St. Lansing, Michigan

C opyrighted

•It’s WEAR that Counts
BUY HOWARD’S and Get It.

Celoid Chrome Soles Give 
Unequalled Wear

HOWARD F. JOHNSON 
SHOE CO.

Grand Rapids, Michigan

GRAND RAP IDS  
KNITTING MILLS

M anufacturers
of

High Grade 

Men’s Union Suits 
at

Popular Prices

Write or Wire
Grand Rapids Knitting Mills

Grand Rapids, Mich.

“A MOTOR CAR
is  o n l y  as good  
as t h e  h o u s e
THAT SELLS ITV

We consider our Service 
organization second to none in 

Michigan.

Consider this when you buy your 
NEXT CAR.

W E SELL

Pierce-Arrow
Mamón

Oldsmobile

F. W. Kramer Motor Co.
Grand Rapids, - Michigan

Ask about .our way  
BARLOW BROS. Grand Rapida, Mich.



12 M I C H I G A N  T R A D E S M A N O ctober 11, 1922

Science For the Common Good.
Someone has said that disliking a 

man is a pretty sure sign that we do 
not know him well enough. There 
are plenty of things to like in every
one if we only take the trouble to be
come well acquainted.

Of late, trade associations have 
come to our attention in a worse light 
than' they deserve. Many folks con
clude that ail associations and a'.l the 
activities of associations are undesir
able. That these conclusions are 
wrong and show unfamiliarity with 
modern conditions is too obvious for 
extensive comment. Trade associa
tions in their scientific work have per
formed a service for the public that 
has been too little appreciated.

The days of casual discovery have 
gone by for most industries. In gen
eral, the easy things have been found 
out and most of the underbrush cleared 
away, leaving only the giants of the 
forest for more systematic attack. The 
days of strict economy are here. We 
know that production costs are the 
sum of time and materials. Already 
many plans have been devised to con
serve time, to check carefully and to 
make every moment count, but it does 
not pay to spend the time of expensive 
men upon designs or materials that are 
ill-suited to the purpose. Seconds are 
expensive and industry can no longer 
afford inefficiency in processes. The 
time has come when the saving of half 
a per cent, here and there is a factor.

To put it another way, the indus
tries are learning individually and col
lectively that in scientific methods and 
in the application of data learned in 
fundamental researches lies their most 
potent weapon in fighting losses in
volving materials. Science goes quite 
beyond this and strives not only to 
improve the process or find the better 
one but to seek cheaper raw materials 
o r perfect substitutes and to minimize, 
eliminate or utilize waste. It often 
completely revolutionizes the industry, 
causes an organization to begin the 
manufacture of entirely new products, 
and frequently sends it off into ways 
of remuneration quite beyond the 
dream of the founders.

It has always been'maintained that 
industries gain the greatest benefit 
from applied science’ when individual 
manufacturers establish their own re
search and control laboratories. When 
these scientific organizations are made 
an intimate, integral, internal part of 
the business establishment, are proper
ly equipped and manned, and consist
ently supported, they become more im
portant than the sales, advertising or 
many other departments. Thus, the 
great Hadfield Steel Works in England 
have actually become attached to the 
research and control laboratories,

rather than the laboratories attached 
to the works.

But every industry finds it necessary 
to engage upon work in the field of 
fundamental or pure science from 
which are obtained the data necessary 
for technological or so-called practical 
work. These problems are common 
to all concerns in a given branch of 
industry. It would be unfortunate if 
it were necessary for each corporation 
to determine these fundamental data 
independent of the others interested. 
Indeed, the expense involved in many 
instances would be too great to justify 
the stockholders of a single company 
meeting it if the work were done with 
sufficient thoroughness.

The data when once obtained can be 
applied by the various corporations in 
the group in the way best suited to 
their individual problems, and obvious
ly the corporation best equipped with 
scientific men is in a position to gain 
the most from the new knowledge. 
Fundamental details, therefore, do not 
of themselves alter the relative posi
tion of competitors. It is the ability 
to apply the information obtained for 
the group in common that makes the 
difference between the success of rivals 
within the group.

An appreciation of these facts has 
led trade associations to engage upon 
programs of scientific research, and in
deed some associations have been 
formed for no other purpose. In 
Great Britain it was seen that the 
great advantage gained early in the 
war by her adversaries was due largely 
to a thorough organization among 
scientific men and the confidence 
which the manufacturers of those 
countries had always had in science. 
Great Britain proceeded at once with 
the organization of her scientific' re
sources and latterly encouraged va
rious groups in industry to form re
search associations, toward the ex
penses of which the Government paid 
an amount equal to that provided by 
the manufacturers. In some instances 
the trades not only contributed funds 
but information as well, and one group 
actually agreed voluntarily' to pool 
their so-called trade secrets.

In America it has seemed best for 
trade associations to conduct their 
.scientific activities without the aid of 
government money, for with the use 
of public funds there always goes a 
certain amount of necessary control 
which may become irksome. Many 
of our trade associations have under
taken scientific work only after a long 
period of education, during which it 
has been demonstrated that even com
petitors can work harmoniously on a 
scientific program, provided only that 
the problems selected are fundamental 
to all.
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There are a large number of trade 
associations in the United States. A 
great many of these have undertaken 
standardization or simplified practice. 
The United States Bureau of Stand
ards has prepared a report in which 
it is noted that 102 trade associations 
are co-operating with the bureau. Thus 
the Glass Container Association found 
210 styles *and sizes of prescription 
bottles alone. There has been no 
difficifity in reducing this to 20 with
out inconvenience or loss of business. 
The reduction of costs and improve
ment in trade conditions through 
standardization has been carried on in 
such industries as paint, paving-brick 
and paper, cement, clay products, and 
canning, automobiles, asphalt, and 
asbestos, brass, boilers, boxes and 
brick—just to mention a partial list. 
The variety of which there is a record 
indicates clearly that there are no lim
itations imposed by the nature of the 
business.

Nor is the size of the association a 
factor. The California Fruit Growers’ 
Association is a co-operative, non
profit, non-capital stock corporation 
composed of 12,500 growers, while the 
Magnesia Association of America has 
never consisted of more than four 
members. It is interesting to note 
that these four manufacturers have un
dertaken to determine constants and 
engineering data relative, to the proper 
use of 85 per cent, magnesia as an in
sulating material. With these data at 
hand, the education of engineers, 
architects and plant owners to the 
importance of using insulating ma
terial in accordance with these con
stants has been pursued.

The budget has varied from a mini
mum of $20,000 annually to $125,000. 
The secretary-treasurer of the associa
tion makes periodic audits of the books 
and accounts of the member companies 
against whom a flat percentage tax is 
laid on the list price of the actual 
goods shipped. This official deter
mines the amount of merchandise sent 
out during a given period, levies the 
tax, collects it, and pays file bills, all 
in a manner such that no one member 
knows the amount of the contribution 
or percentage of the whole business 
done by the other companies. The 
findings of the research of this associa
tion are given wide publicity, general
ly through the engineering and 

- technical papers.
Before the California Fruit Grow

ers’ Exchange began their research 
work in co-operation with government 
bureaus, there was a great waste in 
that portion of the citrus fruit crop 
which for one reason or another can
not stand the long freight hauls to the 
Eastern market. To-day between 30 
and 40 thousand tons of citrus fruits 
are consumed in the production of 
citric acid, lemon oil, orange oil and 
orange vinegar. The research labora

tory, maintained at an average an-‘ 
nual cost of $12,500, has won an es
tablished place in the industry and of 
late, in addition to the development of 
methods for the conversion of the 
lower grades of fruits into saleable 
products, has addressed itself to prob
lems involving insecticides, fungicides 
and other phases of growing the crop, 
utilizing and transporting it. The 
funds are obtained by an assessment 
of a few cents per box on fruit mar
keted through the Exchange facilities, 
while at the end of three-year periods 
adjustments are made to cover the 
exact cost of operating the exchange 
without profit.

Among the most successful of the 
trade associations in research has been 
the National Canners’ Association. The 
fees for membership are 1 per cent, 
per case of canned goods manufac
tured. This tax supports the work of 
the secretary' office, commodity ad
vertising and the general machinery 
of the association, besides the scienti
fic work. This research goes back to 
the agricultural problems involved in 
the growing of canners’ crops and 
continues through physiological re
search, such as the study of food 
poisoning. Chemistry, physics, bac
teriology and engineering are brought 
to bear on production problems and 
new products, while during the can
ning season an inspection and produc
tion service is maintained. The in
spection now self-imposed is in some 
respects more strict than that first 
suggested by the Government and to 
which at the time there was much ob
jection.

The association has carried on ex
tensive studies on such subjects as the 
relation between the thickness of tin 
plate to the keeping qualities of the 
canned material, the heat penetration 
of canned foods during processing, the 
relation of acidity, time and tempera
ture in destroying bacteria, and the 
fundamental causes of certain types of 
discoloration sometimes found in can
ned goods. The Association maintains 
its own laboratory, which co-operates 
with many others, and as conclusions 
are reached valuable publications are 
issued.

The National Fertilizer Association 
maintains a soil improvement com
mittee which finds it advantageous to 
conduct its research through fellow
ships at various agricultural colleges.

The loss of life and property by pre
ventable fire is one of the annual oc
currences in America of which we 
should be ashamed. These losses 
would be much greater than they are 
but for the research that has ¡been car
ried on by the National Board of Fre 
Underwriters. This association es
tablished the Underwriters’ Labora
tories in Chicago, with branches now 
in other cities. The principal labora
tory represents an investment of above
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$225,000 and 150 people are employed.
The American Malleable Castings 

Association realized some years ago 
that the considerable number of in
ferior castings then being made in
terfered decidedly with the develop
ment bf the market for malleable cast
ings. The association was far-sighted 
enough to form a research committee 
equip a laboratory, secure a competent 
director and begin the work of improv
ing the products of every member of 
the association. As a result, malleable 
castings have a reputation for high and 
uniform quality. For ten years this 
research has been in progress, during 
which time the average ultimate 
strength of the castings made by as
sociation members has been increased 
from 38,000 to 53,000 pounds, while 
the elongation has been raised from an 
average of 4 per cent, to something 
over 15 per cent.

The association goes so far as to 
have its technical men visit member 
plants each month to inspect castings 
and see to it that those shipped'are 
equivalent in quality to the test bars 
submitted to the laboratory. When 
quality is found to be deteriorating, 
specialists proceed at once to the seat 
of the trouble, ascertain its cause, and 
endeavor to eliminate it.

The work of the research laboratory 
of the National Association of Cor
rugated and Fiber Box Manufacturers 
consists in designing fiber containers 
for various articles and then testing 
them. This test work, is done in a 
large revolving drum, where a great 
variety of conditions can be obtained. 
An examination' of the average car of 
parcel freight will indicate something 
of the problems involved. The annual 
loss in America due to improper or 
imperfect containers runs into mil
lions. The work of this association 
has contributed greatly to the reduc
tion in loss and damage in shipment, 
while at the same time the cost of 
containers has been reduced.

The American Gas Association is 
rendering very definite service to its 
member companies in engineering and 
on such problems as industrial fuel de
velopment, heating standards, the ex
amination of fire appliances, and gas 
consuming devices. Service men in 
the field have been known to turn a 
loss into a profit by the checking of 
meters and the discovery of a number 
of small losses that are preventable.

The Asphalt Association concerns 
itself not only with the utilization of 
asphalt in paving, but with the chemi
cal and physical factors involved in its 
application. In view of the large sums 
now being spent throughout the coun
try on various types of street, alley 
and highway construction, it will be 
seen that studies upon improved de
signs for highways and the behavior 
of asphaltic types of pavement under 
various conditions of service are im
portant. ,

An outstanding example of the util
ity of science to a long-established in
dustry is to be found in the American 
Institute of Baking, which is one of 
the major activities of the American 
Baking Association. The institute be
gan in a modest way upon the advice 
of leaders who had learned by experi
ence what science could do for so old 
an industry.

The Association of Manufacturers of 
Chilled Car Wheels has for its pur
pose the advancement of knowledge 
concerning the manufacture and serv
ice of car and locomotive wheels. 
When the association was formed, 
every wheel maker had a special de
sign of wheel. There were some 175 
patterns, which have been reduced to 
four types designed for cars of differ
ent capacities. A consulting engineer 
is retained and a physical laboratory 
has been installed to further the work 
of the association.

The Portland Cement Association is 
another group active in scientific work. 
The Association maintains district offi
ces to render service to the users of 
cement, and through a structural ma
terials laboratory research of value to 
manufacturer and user alike has been 
forwarded. These studies have been 
directed toward the part played by the 
various components of concrete and 
cement, the influence upon strength of 
such factors as temperature and mois
ture during mixing and setting, and 
the part which excess water—a com
mon evil—plays, Assistance has been 
rendered in designing standard struc
tures and in devising uniform, rational 
construction practice.

Something more than 165 industries 
use lime, and it may be surprising to 
know that in so old a material as lime 
there is much need for investigation 
and research. The effort is to give 
the public better information on lime 
to the end that it may be used more 
accurately. The properties of mater
ials produced at different quarries and 
the use of different equipment is in
cluded in the scop e of the work, which 
is divided into construction, agricul
tural, and the chemical field.

The American Petroleum Institute 
deals only with matters which are in
ternational or National in scope. The 
difector of research has made a care
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Through our Bond De
partment we offer only 
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for the funds of this bank.
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from

The Old National

ful study of the principal problems 
confronting the producers and. refiners 
of petroleum, and oo-operation with 
various scientific bodies haf been be- 
gun.

The Tanners’ Council of the United 
States has recently reorganized its re
search laboratory and is proceeding 
w$h fundamental work on raw ma
terials. The tanner works with ex
ceedingly complex material and ap
plies reagents which are themselves 
quite varied in their characteristics.

Another active group is the Laundry

Owners’ National ‘Association. Much 
has been accomplished in a short time 
by the research department, which ad
vises members regarding the best sup
plies to use from the standpoint of 
effect upon the goods treated, the qual
ity of the work accomplished, and the 
net cost. A miniature laundry is an 
aid in the work and through the gen
eral improvement of laundry processes 
conservation of textiles has been ac
complished and the number of claims 

,haS been substantially reduce«!. An 
engineering department has given at-
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tention to the fuel problem and in the 
future expects to study structural en
gineering, ventilation, design and lay
out of plants. The experience of the 
association in research has been so 
satisfactory that an American insti
tute of laundering is about to be in
augurated.

The Southern Pine, Association is 
supporting research through appro
priations. to scientific bodies with 
which states are co-operating to study 
the cut over lands problem and the 
best method of perpetuating forests of 
desirable species on those lands which 
are best set aside for forest purposes.

Only a few of the thirty-five or more 
associations engaged in research have 
been noted here. Several other im
portant groups, originally brought to
gether without regard to scientific 
work, are beginning to see the desir
ability of laying out a program for the 
good of the public and themselves. 
Thus, the Institute of American Meat 
Packers is working upon a plan to 
combine the activities of a research in
stitute, an educational center, a trade 
association and an industrial museum. 
The achievements of scientific research 
in the packing industry become classic 
and are often used to illustrate how 
exceedingly profitable research can be 
made in commerce. It is now recog
nized that there is extensive duplica
tion of research with an undesirable 
limitation in individual plants to such 
lines as may be expected to return a 
quick profit, but it may easily prepare 
the way for great wealth.

The Institute of Margarin Manufac
turers have on their calendar a study 
of what they may do in research, and 
may soon be added to 'the list of those 
who look upon such activities as one of 
their most important functions.

A great deal might be said concern- 
the plans followed by the various as
sociations in raising the funds for re
search and the methods of conducting 
the work, but my purpose here has 
been to indicate in what a varied field 
and to what a great extent trade as
sociations have adopted constructive 
scientific work as one of their principal 
activities, and to emphasize the fact 
that in such research there lies great 
potentialities, not alone for the as
sociation and its members but for the 
consumers. Harrison E. Howe.

Taken on the Mi Lola Line.
Lewellyn & Co. have secured the 

sole agency for Western Michigan for 
the Mi Lola line of cigars manufac
tured by the Mi Lola Cigar Co., of 
Milwaukee. This factory, which is 
constructed of steel and glass and has 
one of the finest cafes in the country 
for its employes was the originator 
of the Java wrapped cigar. The Presi
dent of the company is ex-Governor 
Phillips, of Wisconsin. The Manager 
of the plant is W. M. Fitzgerald, 
whose knowledge of the cigar business 
is conceded to be superb. The Michi
gan representative is Harry Bassett, 
who has been connected with the cigar 
industry for seventeen years and who 
has a wide acquaintance among Michi
gan merchants and distributors. Lew- 
llyn & Co. look forward to a long and 
prosperous connection with the Mi 
Lola line.
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Incident in the Political Campaign oi 
1864.

Redford, Oct. 10—As a youth just 
entering my 'teens, I took part in the 
campaign which resulted in the second 
election of Abraham Lincoln to the 
Presidency of the United States.

That campaign was marked by a 
State mass meeting of the Republicans 
of Michigan in the city oi Detroit, at 
which William H. Seward, with his 
coinage of the phrase “The irrepres
sible conflict,” and his advocacy of the 
removal of various political disability 
provisions affecting aliens, together 
with his National distinction as an 
orator and statesman, combined in the 
development of a superlative aid to the 
great force and value—to the Federal 
cause—of the wondrous closing cam
paigns of the military forces of Gen
eral Grant and his eminent lieutenants.

Then, too, the split between Lincoln 
and Johnson, as to the treatment of 
the Southern leaders, was a potent 
factor, intensified by Mr. Seward’s suc
cess in obtaining Governmental con
sent that the pupils of parents who 
were members of the Catholic faith 
should be admitted to the public 
schools, combined in the evolution of 
a remarkably intense political cam
paign.

And it produced, in a spectacular 
fashion, an abundance of marching 
clubs known as Wide Awakes. These 
clubs, varying from 40 or 50 to 80 or 
100 members each, were organized in 
communities all over the State. And, 
as a rule, each one of the.larger bodies 
included its own brass band.

The Grand Rapids Wide Awakes— 
two companies—had as officers Cap
tain Samuel Judd (killed at Fair" Oaks) 
Lieutenant George Judd, who lost an 
arm there; Peter Weber (killed in the 
charge at Falling Waters) and Charles 
£. Bolza. Barnhart’s band provided 
the music.

The night before the mass meeting, 
the company boarded the Detroit & 
Milwaukee train bound for Detroit. 
There were no sleeping cars in those 
days. A 15 year old boy named Ed
ward Judd and another one (myself) 
were aboard as guardians and man
agers of the cords affixed to the lower 
corners of the elaborate silken banner 
which, depending from a cross stick on 
the staff, told the world that the Grand 
Rapids Wide Awakes could be depend
ed upon.

We arrived at Detroit at 6:30 a. m., 
rapidly debarked and marching into 
the street, received instructions to re
port at 1 o’clock p. m., in front of the 
Railroad Hotel, on the site of the old 
Detroit opera house.

As the city was alive with Wide 
Awakes with large delegations among 
them from other cities in Western 
Michigan, no member of any marching 
club was long without near-by ac
quaintances as all-day companions.

As though by common consent these 
invaded adjacent hotels and restau
rants for breakfast and very shortly, 
having tacitly formed distinctive 
groups, Woodward avenue and the 
Campus were at once marked by the 
occult impulse to reach the ferry dock 
as soon as possible and to “get outside 
the boundary limits of the United 
States” likewise.

Later enquiry and consultation re
vealed the fact that the major purpose 
was to tell the boys when we got home 
that we had been off from United 
States territory and had tramped over 
a lot of Canadian country.

Still under strict orders and observ
ance by our officers, even though on 
alien soil, it was with some difficulty 
that we were able to escape conten
tion and a possible fracas, because of 
almost continuous discord between the 
many Southern citizens who, vivacious 
and emphatic in their contemptuous 
use of such terms as “abolitionists” 
and “Yankee nigger-lovers” and still, 
reversely, we were rarely outside the 
immediate and reassuring presence of 
native born Canadians and old sod 
British born citizens whose attitude 
and voices advised caution on the part

of the recreant emigrants from the 
South.

About noon a majority of the Wide 
Awakes were back in Detroit for din
ner and for the mass meeting. By 1 
o’clock fully 10,000 Wide Awakes, ac
cording to a newspaper estimate, were 
on hand in orderly disposal, to listen 
to the great Secretary of State. It 
was, I think, in October, 1864, in the 
days when it was common in politics 
to specify all men who did not har
monize their political views and ex
pressions with your'own as “Locofos.” - 
Such a man was a firebrand and a 
bigot, and that settled it for all cam
paign purposes.

Of course, I heard Mr. SOward’s 
speech. I was so entranced by his ex
quisite diction, his eloquent voice and 
his supreme conviction that the con
tinuous and somewhat turbulent and 
noisy excitement of the occasion 
served as a distraction which sadly 
confused my comprehension and the 
continuity of the argument. Then, 
too, as a powerful interruption to the 
arrangement and appreciation of the 
address, I was filled to the limit with 
expectation of the long-discussed and 
eagerly-contemplated torch light pro
cession which was to take place in the 
evening.

Briefly, we knew that the Grand 
Rapids Wide Awakes were assigned 
to the right of the second division in 
the formation for the parade. And 
that was glory enough for us, because 
our Captain Samuel' Judd was at the 
head of the division.

The line of march that evening was 
enough and more, too. Just how long 
and where it was I am unable to say 
accurately. But, speaking broadly, it 
included, from the Campus Martius, 
Lafayette avenue to third street to 
Fort street to Woodward avenue to 
Jefferson avenue to St. Aubin avenue 
to Congress street to Woodward 
avenue.

Carrying a leaking, lighted and drip
ping torch light over that course with 
thousands of enthusiastic citizens 
cheering continuously, with stores and 
dwellings ablaze with lights (candles 
chiefly) and with men, women and 
children filling door yards, porches, 
balconies and open windows all along 
the line of maroh, with bands of music 
loudly blowing continuously the meas
ured beat of the endless marching em
bodied a considerable tax upon the 
loyalty and endurance of th** thousands 
of men and boys who had eaten, work
ed and caught their sleep “catch-as- 
catch-can” during the preceding seven
ty-two hours.

An immediate and practically gener
al result of this experience was a woe
ful ruination of the caps and capes— 
of yellow nankeen cloth—a sort of 
khaki-cloth but not as heavy or coarse 
as the army uses now, and at that time, 
much used in making capes for Shaken 
bonnets, then worn by women and 
girls everywhere.

My recollections of the very won
derful demonstrations include an al
most unbelievable example of perfec
tion of both military and municipal ar
rangements, as well as the seemingly 
unanimous co-operation of the citizens. 
There were, never, at any time dur
ing the entire demonstration—so far 
as could be discerned from a point 
about one-third of the way from the 
front of the column—any evidence in
dicating confusion as the result of er
ratic commands or intentional obstruc
tion to the movement of the column. 
Reversely, loaded trucks Carrying 
fresh loaded torches, intact and ready 
for use, passed along each side of the 
line, picking up leaky or disabled 
torches and giving good illuminaries in 
exchange. Then, too, the ladies of 
Detroit, elderly and youthful, conduct
ed relief stations at frequent points, 
distributing hot coffee as well as cold 
water. Occasionally one might see, 
toward the end of the parade, one or 
two of the Wide Awakes who had, 
necessarily, dropped out of the line to 
rest in a chair or receive meanwhile 
the motherly attention of dear white-

OUR FIRE INS. POLICIES ARE 
CONCURRENT

with any standard stock policies 
that you are buying. '

The Net Cost is 30% Less
Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Mich.

W M . N. SENF, Secretary-Treas.

Grand Rapids Merchants Mutual 
Fire Insurance Company

Economical Management 
Careful Underwriting Selected Risks
Conservative but enjoying a  healthy growth. 

Dividend to Policy Holders 30% .

Atlllisted w ith the

Michigan Retail Dry Goods Association
OFFICE 319-320 HOUSEMAN BLDG. GRAND RAPIDS, MICH.

Michigan Shoe Dealers Mutual Fire Ins. Go.
LANSING, MICHIGAN 

PLAN OF BUSINESS
CLASSES INSURED . . . General Mercantile Business.
P O L I C I E S ........................... Michigan Standard Policy, with Mutual

Conditions added—approved by Mich
igan Insurance Department

RAXES ................................Full Michigan Inspection Bureau Tariff.
D IV ID E N D S .......................Payable at end of policy year—current

dividends 30%.
CONTINGENT LIABILITY Limited to one additional annual

premium.
OUR SERVICE

Insurance to Fit Your Individual Needs 
Fire Prevention Engineers at your service without additional cost

OUR SLOGAN
BETTER CARE FEWER FIRES LOWER COST

SAFETY SAVING SERVICE

CLASS M UTUA L AGENCY
“The Agency of Personal Service”

COMPANIES REPRESENTED AND DIVIDENDS ALLOWED.
M innesota H ard w are  M utual -----  55% Shoe D ealers  M utual - - - - - - -— ;—
W isconsin H ardw are  M utual — 50% C en tra l M anufac tu re rs  M utual _ 30% 
M innesota Im plem ent M utual - 6 0 %  Ohlo U n d e iw rite rs  M utim l . -  30% 
N ational Im plem ent M utual ----- 60% D rugg is ts’ Indem nity  E xchange  36%

SAVINGS TO POLICY HOLDERS.
Hardware and Implement Stores, 60% to 65%; Garaaes and Furniture Store* 
40%; Drug Stores, 38% to 40%; Other Mercantile Risks, 30%; Dwellings, 60%

T hese Com panies have  LARGER A SSETS an d  G R EA TE R  SU R PL U S fo r each  
$1,000.00 a t  risk  th a n  th e  L a rg e r a n d  S tro n g er Old Line' o r S tock  Com panies. 
A V olley In an y  one of th ese  Com panies g ives you th e  B est P ro tec tio n  availab le . 
W hy n o t save  30% to  56% on w h a t you a re  now  pay ing  S tock  Com panies tr r  
no b e tte r  P ro tec tio n . If  In te res ted  w rite . C lass M utual A gency, F rem on t, Mio*
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•haired matrons who were ably assist
ed by the younger ones.

It was an evening of soul stirring ex
periences never to be forgotten.

Charles S. I|athaway.
Optimistic Parents Help Their Chil

dren To Succeed.
W ritte n  fo r th e  T radesm an .

“My mother was always so optimis
tic—I felt that I could do anything,” 
a very successful man said to me, 
many years ago. “It was a great help 
to me always, to have mother in
variably encourage me.

“ ‘Well, try it anyway,’ she would 
say. ‘I’ll help you if you get into a 
tight place.’

“I seldom got into a tight place; 
just to know that some one I loved 
and who loved me was standing be
hind me, encouraging me and believ
ing in me was enough to make the 
difference between failure and success. 
It has helped me all my life.”

This testimony came back to me the 
other day when a young woman, who 
has marked artistic ability and hopes 
to make art her profession, said to 
me:

“I do wish my father were not so 
discouraging. He thinks, and tells me, 
that probably I can’t make a success 
of it; he never encourages me. I 
should be completely discouraged and 
never try anything new if I did not 
remember always that he is a born 
pessimist, and make big allowances for 
that. I know that his own lack of 
courage and optimism has kept him 
back all his life, and I try not to let 
him cloud my own determination.”

A Hindu, a profound and deeply 
cultured man, told me last winter that 
his earliest memory of his mother was 
of her saying to him repeatedly, when 
he was a very little child:

“Never forget, my son, that you are 
immortal and omnipotent. There is 
nothing that you cannot do, if you hold 
to that knowledge and act upon it.” 

“Every Hindu mother,” this man 
said to me, “begins saying that to her 
child when he is not more than four 
years old. It is woven into his ear
liest memories, and becomes the cor
nerstone of his life.”

What a difference there is between 
that and the attitude of the mother 
who impresses her child with fears 
and a sense of limitations!

The negative teaching of fear goes 
into the smallest things, and breeds 
a spirit that hampers the child all the 
rest of his life. How often you have 
heard a mother say at table:

“Don’t take that, dear; you won’t 
like it.”

The infallible way to make a fussy 
eater. And generally the mother says 
it because she doesn’t like the thing 
herself.

Cultivate in your children a posi
tive, forward looking, hopeful attitude. 
Never say to a child who is trying to 
accomplish something, perhaps beyond 
your idea of his strength:

“Oh, dearie, you can’t do that!”
The only possible excuse for it 

would be that the child was doing 
something quite certain to injure him.

Let him try it. Encourage him in 
the belief that he can do it, and help 
him only so much as to prevent fail- 

' ure.
One father whom I know always 

tells his boy that he doesn’t expect

him to pass his examinations. The 
best he ever says is, very dubiously, 
that he “hopes” he will “get by some
how.” I wonder how ntany boys 
and girls went to college this fall with 
real mental stimulus from their par-* 
ents, full of confidence and encour
agement from home.

Keep the ideal of splendid accom
plishment before your children. Never 
talk of possible failure. Let them see 
that you have unshakable confidence 
that they will do their best—better 
than you ever did. And if they slip, 
help them up again and give them a 
fresh idea of your own belief in them.

If they propose some enterprise, 
don’t begin by scoffing at it, or letting 
them see in your mind any doubt of 
their success. Talk it over carefully 
and affirmatively. Begin with friendli
ness to the project, and if it is clearly 
something that they cannot do, or 
ought not to do, bring them around 
to see that for themselves. Always 
approach the subject from the affirma
tive angle. Never, never, “squelch” a 
child!

Miy own mother used, to say, when 
I proposed a trip or some other pro
ject that seemed to her impracti
cable:

“Well, let’s build an air castle about 
it first, and play we are going to do 
it. We shall have to build very care
fully, and be sure that our materials 
are plenty and strong enough to make 
it real.”

Sometimes we would both be sur
prised to see how the obstacles van
ished one by one as we put our heads 
together. Other times I would see my
self as I faced the facts that the thing 
was impossible. Whatever the dis
appointment, the conclusion was my 
own.

Optimists, constructive people, are 
so much pleasanter to live with than 
those who always see first the dark, 
negative side of everything.

What the psychologists are calling 
the “inferiority complex” is usually 
created in childhood by parents and 
others who impress the child with 
fear and a sense of helplessness and 
limitations. This is especially true 
with children who are naturally timid 
—if there be such children.

Hopeful effort, even if it fails, gives 
added power for new endeavor. Cheer
ful encouragement increases the desire 
in childhood to do right. Long after 
you have passed through the Veil 
your children will remember that you 
always helped them to believe in their 
own powers and to increase them by 
trying even things that seemed be
yond their strength.

Prudence Bradish.
(Copyrighted, 1922.)

Learn More—Earn More!
You w ant to start Into a good position 

which will lead you steadily up the lad
der of success.

FALL TERM SEPTEMBER 5

Michigan’s  m ost successful Business 
School for over a quarter century.

W hy not get out of the rut? Write 
for our beautiful new catalog. It Is free.

W h o  Establishes 
T h e  Price?

We, the m anufacturers of K C 
Baking Powder establish the price 
by showing it on the label and in 
the advertising.

Selling such merchandise protects 

your profits.

It is not necessary for you to sell 
K C for less and take a loss.

W here the price is not shown on 
the package or in the advertising 
the consumer does not know the 
right price and you are burdened 
with establishing it.

Save your time and insure your 
profits in offering your customers

K C

Baking Powder
Same price for over^Q years

The government bought 
millions of pounds

Reduction in freight rates July 1, passed on to the 
trade in reduced list prices on K C

Let us show you how to in-
crease vour baking powder

profits by selling K L.
Jaques Manufacturing Co.

Chicago.
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M ichigan R etail Dry Goods A ssociation. 
P res id en t—J . C. Toeller, B a ttle  Creek. 
F ir s t  V ice-P res iden t—K. E . Mills, L an -

Second V ice-P res iden t—W . O. Jones, 
K alam azoo. _  _ _ ; _ .S ec re ta ry -T rea su re r—F red  C utler, Ionia. 

M anager—Jaso n  E . H am m ond, L ansing .

Clothing Prices Under New Tariff 
Subject of Controversy.

A lively newspaper controversy has 
developed between clothing dealers 
and manufacturers on the one hand 
and some of the defenders of the new 
tariff on the other, as to the probable 
effects of the wool duties on the price 
of men’s clothing. Senator Smoot has 
stated that the permanent tariff ought, 
if anything, to make clothing prices 
lower, inasmuch as the duties which 
it imposes on raw wool are below 
those of the emergency tariff law, -and 
he has even intimated that dealers are 
trying to make the new tariff an ex
cuse for profiteering. Quite naturally 
clothing men do not allow that state
ment to pass unchallenged. They 
point out that any comparison of 
duties under the new law with those 
under the emergency tariff is mislead
ing, for the reason that very little 
wool was withdrawn for entry under 
the latter measure, owing to its joker 
providing double duties for wools that 
had been “skirted,” and most im
ported wools were in that category. 
The emergency tariff thus has had 
little effect on prices, since most of 
the imported wools that so far have 
gone into the manufacture of clothing 
have been brought in free under the 
Underwood act. The effects of the 
permanent duties will not be noted, it 
is said until the spring of 1923 when 
woolen goods made up of the dutiable 
raw materials will be on the market. 
There has been no marking up of 
clothing prices in anticipation of the 
higher prices for the reason that the 
“buyers’ psychology” is not favorable 
to such a procedure. It is to the in
terest of manufacturers and distribu
tors to co-operate in keeping clothing 
prices down, and to make advances 
only when higher production costs 
render this compulsory.

The duties on raw wool in the emer
gency and the permanent tariff acts 
have had varying effects on the at
titude of importers in making with
drawals from the Custom Houses. In 
some instances the permanent meas
ure has imposed lower duties than 
those in the emergency act, and wher
ever this has been the case the wool 
has been allowed to remain in bonded 
warehouses awaiting the signing of 
the new bill- This was true for ex-, 
ample, in the case of the “skirted 
wools referred to above. Such wools 
consist of fleeces from which the por
tion coming from under the body of 
the sheep has been cut away. This

part has a low percentage of clean 
content and is relatively unprofitable 
to import, but on the wools from 
which it was removed the duty under 
the emergency tariff was prohibi
tive. The new law has therefore 
facilitated withdrawals of wools of 
this class. On the other hand, there 
were stories in the newspapers on the 
eve of the signing of the new bill of 
ships rushing their cargoes of wool 
into the country in order to escape 
the higher duties. This applied to 
carpet wools, which were not dutiable 
under the emergency act but are in
cluded in the schedules of the Ford- 
ney-McCumber act.

William O. Scroggs.

Making the Tariff Flexible.
The Tariff Commission has had ad

ditional duties and responsibilities 
placed upon it by the provisions in the 
new law for so-called “flexible rates. 
Already it is receiving enquiries from 
many sources with regard to the pro
cedure that must be followed in seek
ing changes in certain of the new 
rates. A thorough investigation of 
each complaint filed with the Commis
sion concerning a stipulated rate will 
require an enlargement of its person
nel and consequently more funds from 
Congress. Until Congress sees fit to 
provide the money, therefore, the flex
ible rate feature of the new law can
not be administered. In the opinion 
of the Commission several months 
must elapse before the real effect of 
any new duty can be ascertained. In 
many cases there have been heavy im
portations in advance of the new tariff 
and until these stocks have been re
duced and new importations are re
sumed, it will not be practicable to as
certain whether a duty in a given case 
is too high or too low. The attitude 
of the Tariff Commission for the time 
being therefore, will be one of “wait 
and see.” Eventually what it may 
achieve in the way _ of making the 
tariff really flexible will depend on the 
willingness of Congress to provide the 
facilities for such work.

A friend  m ay sm ile and  bid you hail, 
Y et w ish you w ith  the  devil;

B u t w hen a  good dog w ags h is  ta il, 
You know  h e ’s  on th e  level.

We are manufacturers of 
Trimmed &  Un trimmed HATS 
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY, 
Corner .Commerce Ave. and 

Island St.
Grand Rapids, Mich.

'd u c t f / M / e

HUM AN H A IR  NETS
H ave you our new three gross M etal Cabinet?
It’s a  beauty and real salesman, working for ybu 
every day. G et one through your jobber, and 
display it prom inently. Sales and profits will 
then take care of themselves.

NATIONAL TRADING COMPANY
630 SO. WABASH AVE. CHICAGO. ILL.

................................................................ .....1111.....£

Leather Goods
A most beautiful line in all the  la test novel

ties for ladies, gentlemen and children. Get these 
early  while the  assortm ent is complete.

Samples on request.

Quality Merchandise — Right Prices — Prompt Service [ |

PA U L ST E K E T E E  &  SONS
5  WHOLESALE DRV GOODS GRAND RAPIDS, MICH. 5
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New Fall P atterns in

Principle Shirts
Now on the floor.

V ery  beautiful. Exceptional Values.

I ianiel T. Patton fr Company
G rand  Rapide.Michigan -  5 9 '6 3  M arket Ave. N.W. 

T he M en’s  F u rn is h in g  G o o d e  H o u se  o f  M ic h ig a n
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Your Seasonable Needs Are Here
With the advent of cooler weather, we are prepared to fill your 

needs in all lines and desire an opportunity of showing you that we 
can fill your orders 100 per cent complete.

Come and visit us—EVERY WEDNESDAY is CITY D A Y -  
BARGAINS in ALL DEPARTMENTS.

Send us your mail orders. They will be shipped the day 
received at lowest prevailing prices.

If possible drive in and see us. You can take your merchandise 
with you. We specialize on waitng orders.

In v cw cf the advancing market and congested railroad condi
tions, you a e fortunate in being able to secure your wants in staple 
merwhanoise on the old market from us.

GRAND RAPIDS DRY GOODS CO. WHOLESALE ONLY
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PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, but not guaranteed 

against changes.
D ress Goods.

32 in . W ool M ixed S torm  Serge — 42%
36 in. All Wool S to rm  S e r g e - 77%
44 in. All W ool S to rm  S e r g e - 97%
50 In. All W ool S torm  Serge — 1 20 
F ren ch  Serges proportionately ,
D anish  P op la r C loth ------------------- 42%
Ju illia rd s  N ovelty  C hecks & P la id s  1 85 
54 in . All W ool C o a t in g ----- 1 50@2 00

Linings.
30 in. B lack  S a t i n e -----------------------  18%
36 in. S atine , black & colors 23%@32%
36 in. R ad ian t B loom er S a t i n - 45
36 in , P e r c a l in e ______________  16%
W indsor C a m b r ic _________________  10%
36 in . R ad ian t C harm euse -----------  45

W hite  Goods.
All w id ths a n d  bo th  finishes of Ind ian  
H ead, accoun t s trik e , a t  value only.

G ingham s and W ash ‘Goods.
27 in. P la in  C o lo rs _____________ 15@17%
27 in. Checks & P l a i d s ___________  17%
32 in. Checks & P l a i d s ___________  21%
32 in. Checks & Plaids, b e tte r

q u a lity  f r o m _______________  23%@32%
32 in . T issues _______________  35 @42%
39 /40 In . Voiles __________________  37%
40 in. O rgandies, a ll c o lo rs ------------  42%
32 in. R om per C loth _____________  22%
27 in. A pron G in g h a m s _____ 12% @14%
27 in. C heviots ___________________  16%
Plisse  & Serp. Crepe, f r o m ---------  25
36 in. Challies ___________________  13%
32 in. M a d r a s _____________________  25
32 in. Su itings, f r o m _________22%@35
36 in. Chiffon, f r o m _________  32%@42%
27 in. P o p l in s _____________________  30
36 in. Poplins, f r o m _________ 25 @42%

Percales. '
36 in. 64x60 ___ L igh ts  14 , D arks 15
36 in. 68x72 ___ L igh ts  15%, D arks 16%
36 in . 80x80 ___ L ig h ts  18%, D ark s  19%

C rashes.
18 in. P . B leached _______________  22
18 in. P . B r o w n ___________________  21
O ther g rades accordingly  a n d  less 

10% for q u an titie s .
16 in. Irish  Im p. B r. L inen  C rash  16%
15 in. B leached Tow eling -----------  06%
17 in. G lass Tow eling, R ed S tride  — 12%
18 in . A bsorben t Tow eling -----------  15%
16 in. B lea. L inen  C rash , from  18%@20

D iaper Cloth.
18 in. R ed S ta r  ____________________1 15
20 in. Red S ta r  ____________ _______ 1 25
22 in. R ed S ta r  ____________________1 35
24 in . Red S ta r  _______________ _—  1 45
27 in. Red S ta r  _________ *________ 1 70

L ess 10 p e r cen t.
D am ask.

64 in. M ercerized _________________  67%
72 in. M ercerized __________________ 82%
58 in. M ercerized __________________ 45
58 in. B ates  o r Im p. Hoi. Red D m k. 75

P a tte rn  C loth.
58x72 M ercerized ___________________ 1 25
L a rg e r sizes, good qual. from  2 50@3 00

Towels & W ash Cloths.
T u rk ish  Towels from  $2.25@9.00 depend

ing  on size a n d  qua lity , and  w hether 
p la in  o r fancy.

H u c k  Towels from  62%c@$6.00 p e r doz. 
depending on size and  q u a lity  and  
w h e th er p a r t  linen, hem stitched , e tc . 

W ash  C loths from  45c p e r doz. to  $1.50 
depending on size an d  q u a lity  an d  
w h e th er p lain o r fancy.

B a th  S e ts  from  75c@$1.30 each.

D raperies.
32 in. C re to n n e -----------------------------  16%
H arm o n y  A rt C retonne ---------------- 25
N orm andy  Silkoline ---------------------- 19%
36 in. B e tte r  G rades C retonnes from  25c 

@62c, depending on quality .
Scrim s & E tam ines, f r o m ----- 10%@19%
36 in. P la in  & F an cy  M arqu ise ttes  

from  16%c@32%c, depending on quality . 
C urta in  N e ts  from  25c@62%c, depending 

on w id th  an d  qua lity .

B lankets.
45x72 C otton Fe lted  B la n k e t s ----1 07%
50x72 C otton F e lted  B la n k e t s ----1 20
54x74 C otton F e lted  B la n k e t s ----1 30
60x76 C otton F e lted  B la n k e t s ----1 45
64x76 C otton  F e lted  B la n k e t s ----1 55
64x80 C otton  Fe lted  B la n k e t s ----1 65
68x80 C otton F e lted  B la n k e t s ----1 80
72x80 C otton F e lted  B lankets  _ 1 90
Seconds ab o u t 5 to  10% less.
S ing les and  Single 2nds proportionately .
64x76 B arlan  H ea th e r P l a i d ---------1 85
72x80 B arlan  H e a th e r P l a i d ---------2 20
Seconds ab o u t 5 to  10% less..
Singles and  Single 2nds p roportionately .
60x76 P la in  W oolnaps ----------------2 30
60x80 P la in  W oolnaps ----------------2 50
64x76 P la in  W oolnaps ----------------2 55
66x80 P la in  W oolnaps —-------------- 2 65
66x84 P la in  W o o ln a p s -------------- — 3 05
72x80 P la in  W oolnaps ----------------3 00
72x84 P la in  W oolnaps ----------------3 15
Seconds ab o u t 5 to  10% less.
Singles and  Single 2nds p roportionately .
60x76 W oolnap P la id s  ----------------2 50
60x80 W oolnap P laids ----------------2 65
66x80 W oolnap P laids ----------------3 00
72x84 W oolnap P la ids ----------------3 45
Seconds abou t 5 to  10% less. * >
Singles and  Single 2nds p roportionately .

C om fortables, Indian B lankets  & B ath 
Robe B lankets.

64x78 B ath  Robe C o m fo r ta b le s_2 50
66x80 B ath  Robe C om fortables __ 3 10
72x80 B ath  Robe C o m fo r ta b le s__ 3 25
64x78 C om fortables ______________3 00
66x80 C om fortables ______________3 50
66x84 Two in one _________  3 50@3 75
72x90 B ath  Robe B lankets  w ith  

Cords, T asse ls  & F rogs  _______ 4 00
Crib B lankets.

30x40 S titched  ___________________  70
30x40 Scalloped ___________________  75
36x50 S titched  ___________________ 1 00
36x50 Scalloped __________________1 10
36x50 B o u n d _____ _______________ 1 37%

Cam p B lankets.
Cam p B lan k ets  _________________ — 2 50

Auto Robes.
A uto Robes _______________________ 2 50

Wool B lankets.
66x80 W ool M ixed _________  5 75@6 25
66x 80 All Wool _____________  7 50@8 50
70x80 W ool M ixed __________  6 50@7 50
70x80 All Wool _____________  8 50@12 00

Com forts.
Sm all sizes cheap G r a d e s _________  22 50
L a rg e r sizes, b e tte r  g rades  

from  _____________________  24 00@48 00
Sheets.

63x90 P eq u o t ______________________ 13 75
63x99 P equo t ______________________ 15 04
72x90 P equo t __________________  15 25
72x99 P eq u o t ______________________ 16 69
81x90 P eq u o t ______________________ 16 75
81x99 P eq u o t ______________________ 18 34
63x90 Pepperell ____________________ 12 25
63x99 Pepperell ____________________ 13 39
72x90 Pepperell ____________________ 13 45
72x99 P epperell ____________________ 14 71
81x90 Pepperell ____________________ 14 35
81x99 Pepperell ____________________ 15 70
72x90 L o c k w o o d ____________________ 13 45
72x99 L o c k w o o d ________  13 71
81x90 L o c k w o o d __ :_________________ 14 65
81x99 L o c k w o o d ____________________ 16 03
Cheap Seam less Sheets ___________ 13 50
Cheap Seam ed S h e e t s _____________  9 00

Pillow Cases.
42x36 P equo t _______________________ 3 96
45x36 P qeuo t _______________________ 4 20
42x36 Pepperell ____________________ 3 48
45x36 Pepperelll ____________________ 3 72
42x36 Lockwood ____________________ 3 48
45x36 Lockwood ____________________ 3 72
Cheap Pillow  Cases ________________ 2 25

B edspreads.
72x84 B edspreads ___________________ 1 50
B e tte r  q ua lities  and  la rg e r sizes up 

to  _________________________________5 00

C arp e t W arp .
W hite  _______________________________ 45
Colors _______________________________ 50

Oilcloth.
5-4 W h i t e ________________    2 85
5-4 M eritas  W h i t e ____________ .____ 3 35
5- 4 M eritas  F a n c y _________ 3 25
6- 4 M eritas  W hite  _________4 50
6-4 M eritas  F a n c y __________________4 35

B atts.
3 lb. Q uilted Cot. B a t t s ___  72 p e r b a t t
3 lb. P la in  C otton  B a t t ___  69 p e r h a t t
8 oz. Sm all C otton B a t t _10% p er b a t t
10 oz. Sm all C otton B a t t _12 p e r b a t t
12 oz. Sm all C otton B a t t _16 per b a t t
1 lb. W ool B a t t s ________1 45 p e r b a t t

W ide Sheetings.
7- 4 P equo t B le a c h e d ______ ____  43
8- 4 P equo t B le a c h e d ________ 48
9- 4 Pequot B le a c h e d ________ 53

10-4 P equo t B le a c h e d ____________  58
7- 4 P equo t B row n ____________  38
8- 4 P equo t B row n ___________ _ 43
9- 4 P equot B row n ____________  48

10-4 P equot B row n _______________  53
7- 4 Pepperell B leached ___  38
8- 4 Pepperell B leached ___  42
9- 4 Pepperell B leached ___  45

10-4 Pepperell B le a c h e d __________  50
8- 4 Pepperell Brow n _____  38
9- 4 Pepperell B row n _____  42

10-4 Pepperell B r o w n ____________  45
7- 4 Lockwood B leached _______ 38
8- 4 Lockwood B leached _________  42
9- 4 Lockwood B leached ____ __ 46

10-4 Lockwood B leached _________  50
8- 4 Lockwood B ro w n ______ 38
9- 4 Lockwood B ro w n ______ 42

10- 4 Lockwood B ro w n _______ 46
Tubings.

42 in. P e p p e re l l__________________  30
45 in. P e p p e re l l__________________  31%
42 in. P eq u o t ________________ ____34
45 in. P eq u o t ____________________  36
42 in. C abot _____________________  30
45 in. C abot _____________________  31%
36 in. T u b i n g ______ ;______________  25

4-4 B leached C ottons.
Lonsdale __________________________  18
H ope _____________________________ _ 17%
C abot ________________ _________ _ 16%;
F ru it  of the  Loom  _______________  19
A uto ______________________________ 16%
Big In jun  _________________________ 13%

4-4 Brown Cottons.
B lack R o c k ____ ___ _____ ________  14%
V e ly e t_____________________________ 13%
G i a n t ____ ;__ ______________________13%
C heaper C ottons _____________ 10%@11

C am brics & N ainsooks.
K n igh ts  ___________________________  21
B erkley , 60 _______________________  20
Old Glory, 6 0 ______________________  19%
D iam ond H ill  ____________________  15%

Ticking.
S traw  T i c k in g _________________     16
F e a th e r  T ickings f r o m _______ 22% @30
F an cy  S atine  T ickings from_29%@35
36 in. Im p Hoi. T ick ing  _________ 42%

Denim.
220 _________________________________ 21%
240 ________________________________ 20
260 ____ _____ ______________________  18%

P rin ts .
In  V arious c o lo r s _________ 1______  10%

Cheese Cloth.
36 in. B leached C urity  G a u z e ______  06%
B e tte r  G rades _________  07%@08%@10

Flags.
Sm all S pearheads, doz. _____________1 90
L a rg e r sizes from  4x6 ft. to  10x15 f t. - * 

rang ing  from , each  ______  $2.00@8.00
N apped Goods.

25 in. W hite  S h a k e r _______________  11
27 in. W hite  & Twill. S haker 12%@14%
C ashm ere T w i l l___________________  16
27 in. L igh t O u t in g s _13%@14%
27 in. D ark  O u t in g s _14% @15%
36 in. L igh t O u t in g s _16%@17%
36 in. D ark  O u t in g s _17% @18%

Notions.
S ta r  Snaps, gro. _________________  60
K ohinoor Snaps, gro . _____________  60
W ilsnaps, gro. _________ T_________  75
Satin  P ad  S G G arte rs , d o z ._____ 2 00
Sam pson fly sw a tte rs , d o z ._______  75
R oberts  needles, p e r M. _________ 2 50
S tork  needles, pe r M. ___________ 1 00
Self T h read ing  Needles, p a p e r ___  06%
Steel P in s  S. G., 300, per b o x ___  43
Steel P in s  M.C., 300, p e r b o x ____  45
B rass  P in s  S. S., 160, pe r b o x ____  43
B rass  P in s  S. C., 300, per b o x ____  75
B rass  P in s  M. C., 300, pe r b o x ___ 80
C oats T hread , doz. _______________  59
C larks M. E . T hread , doz. _______  59
J . J .  C larks T hread , doz. _______  56
B elding Silk, 50 yd., doz. _______  90
Cobro Silk n e t w ith  elastic , g r o ._4 50
G ainsborough H a ir  N ets

Single S tran d  ___________________  80
Double S tran d  __________________ 1 00

W olverine ne ts, gro. ______________ 9 00
R. M. C. C rochet C otton, per box 75 
B-4 O. N . T. Cro. Cotton, per box 90 
Silkene Crochet. C otton, per box — 90 
S ansilk  C rochet Cotton, p e r box __ 55 
M & K  or D exters  K nit. Cot.; w hite,

per b o x __________________________1 50
B lack  and  c o lo r s ______   1 75

Allies Y arn, bundle ____ s.— j.----- 6 50
F le ishers  K n ittin g  W orsted  Skeins 2 30 
F le ishers  Spanish w orsted  bal’s — 2 60 
F le ishers  G erm an t'n  Zepher B alls 3 70 •
F le ishers  Saxony B alls ----------------3 70
F le ishers  K n ittin g  W orsted  Balls 2 60 
F le ishers  Scotch & H e a th e r Balls 2 90
Excello Suspenders, d o z .__________ 4 50
P res id en t Suspenders, doz. ----------- 4 50
P res id en t Suspenders, Ex. H eavy  6 00

In fan ts ’ Hosiery.
C otton lx l  R ib  H o s e ______________ 1 00
Combed Y arn  lx l  R ib H o s e _____ 1 85
M ercerized Lisle Hose, C ashm ere

Silk HI. & toe, 60% W ool H ose 4 12% 
Silk & W ool H ose -----------------------6 12%

C hildren’s Hosiery.
BS No. 1 C otton H ose _________ 2 10/8

R. & F . 07%
2 T hread  200 Needle, 3 lbs. on 9 2 25/8

R. .10 F . .05
M isses M ercerized 300 Needle

Combed Y arn  H ose ________ _—  2 25/7
R. .10 F . .05

M isses Cot. 28 oz. Dou. card . H ose 1 35/7 
R. & F . .05.

M isses M erc. 344 Needle H o s e _ 3 85 /7
R. .10 F . .05

Ladles’ Cotton & Silk Hosiery.
176 N eedle C otton H o s e _________ 1 15
220 N eedle C otton H o s e -------------- 1 35

.220 N ee. Co. Y arn, seam  back  H ose 2 50
232 “B urson” rib  top ___________ 4 25
232 “B urson” rib  top, o u t size H ose 4 50
520 “B urson” sp lit sole H o s e ___ 4 25
220 Needle M e rc e r iz e d ----------------- 4 00
P m t. 110, lisle, hem  t o p -------------- 4 00
440 N eedle full M ercerized _____ 5 25
F ib re  Silk H ose ___________ ____ _ 4 62%
12 S tran d  P u re  Silk H o s e _______ 12 00
P m t. 110 Silk & F i b r e ----------------- 8 50
260 N ’dle 18 in  fibre boot m ock sm . 6 75
10 S tran d  18 in. Boot S i l k ----------- 9 00
L adies’ F u ll F ash , a ll s ilk  H ose—21 00

L adies’ Fleeced & Wool.
220 needle, 2 lb. com bed y a r n _____ 2 25
200 needle, 2% lb. comb, y a rn  hose 3 00 
200 n ’dle, 2% lb. O.S. comb. yn. hose 3 25 
176 needle o u t size H o s e ___________ 2 50

Men’s Hose.
E . & F . H ose C otton -------------------- 1 40
R ecord, m ed. w eight C otton _____ 1 90
R. & D. H eavy  C otton H o s e ----------- 1 50
176 needle C otton H ose ----------------- 1 25
200 needle combed y a rn  H o s e ----------2 00
200 needle full m ercerized  H o s e ----- 2 85
240 needle fibre p la ted  H ose -------- ' 4 50
P u re  T hread  Silk H ose -------------------6.00
N elson’s  R ockford socks, b d l . _______ 1 30
N elson’s R ockford socks, b d l . ----------- 1 45
N elson’s Rockford socks, b d l . ----------- 1 55
2% lb. Wool Sox -----------  - 2  25
3 lb. W ool S o x _______________  3 59@3 75

Childs W aists .
“ Cub” ..K nit W a i s t --------------------------2 50
“B ear” K n it W a i s t ------------------- - - 3  75
M uslin W a i s t _________  2 25@3 50@4 £0

Boys’ U nderw ear.
F leece U nion S u i t s ----- --------------  7 00/2

R ise .75
E g y p t R ibbed U nion S u i t s _____  4 25 /20

R ise .62%
“H an es” No. 958 R ibbed U. S. __ 6 00/20 

R ise .62%
P a r t  Wool U nion Suits, a ll sizes 10 50
50% W ool U nion S u i t s _________  13 50/24

Rise & F all .75 
H eavy  F leece V ests  & P a n ts  — 3 50/16

Rise .50
P a r t  W ool V ests  & P a n t s -----  5 50/16

R ise of .50
Spring.

Boys’ 72x80 pin check A th . S tan . S. 4 75 
“H an es” 756 & 856 72x80 pin  check 

A the ltic  S u it --------------------------6 12%
M isses’ U nderw ear.

V ellastic  V ests  & P a n t s -----------  3 00/16
R ise .37%

H eavy  F leeced  U nion S u i t s _____  6 50/2
Rise .62%

Med. w eigh t Fleeced U nion Su its  5 00/2 
R ise .50

P a r t  W ool U nion S u its  _______ 11 50 /2
R ise .75

V ellastic  F leece U nion Su its  —  7 00/2 
R ise .75

Spring.
M isses Gauze 12 cu t U nion S u its  — 4 25 
LSS1 "Sea lpax” A th le tic  S u i t s ----- 8 50

Ladies’ U nderw ear.
7 lb. B rush  B ack  V est & P a n ts , R eg. 7 25

E x . 8 00
H eavy  F leece V est & P an ts , R eg. 8 25

E x. 9 00
W ool V ests  & P a n t s _________ Reg. 15 00

E x. 16 50
M edium  W t. R ibbed U . S . ----- Reg. 8 00

Ex. 9 00
11 lb. B rush  B ack U nion Suits, Reg. 11 25

E x. 12 00
Silkateen  & W ool U. S . -------- Reg. 22 00

Ex. 24 00
M er. & W ool U nion S u i t s _Reg. 23 00

E x. 25 00
Spring.

lx l  rib , 12 c u t V ests, Dou. e x tra  — 3 00
lx l  rib  Bodice Top V e s t s ___ Reg. 2 15

E x. 2 15
lx l  rib  T u. V. N . vests , lace tr .  Reg. 2 25 

E x. 2 50
12 cut, lace & cuff knee U nion

Suit, Double E x. ----------------------  6 25
lx l  rib , band & bodice top lace

union su its  _________________ Reg. 5 00
E x. 6 00

Men’s U nderw ear.
Red Label S h irts  & D r a w e r s -----  9 00
Red Label Fleece U nion S u i t s ___ 16 50
B lack Label S h irts  & D r a w e r s ___  8 50
B lack L abel Fleece U nion S u its  — 15 00 
165S H anes U. S. 16 lb. cot. ribbed  12 75
San. F leeced S h irts  & D ra w e r s ___  6 50
“H anes” rib . sh ir ts  & d r a w e r s _7 50
W ool S h irts  & D raw ers __________ 14 00
San. Fleeced U nion S u i t s __________ 12 00
H eavy  R ibbed U nion S u i t s ________ 13 50
P a r t  Wool U nion S u its  __________  36 00
Mer. & Wool U nion S u its  _______  34 50
100% W ool U nion S u its  _________  45 00

Spring.
L aw rence S h irts  & D raw ers 7 00@7 50
Bn 1 T-iggan S h irts  & D r a w e r s__ 4 25
B albriggan  E cru  U nion S u i t s ___ 8 00
Ribbed, E c ru  Union Su its  ______ 8 75
64x80 pin check nainsook, A th . S. 5 37% 
72x80 pin check nains, A th . Su its  6 25
F an cy  striped  nainsook _________ 8 00
B. V. D. A th letic  S u its  _______ 12 62%
F an cy  S trip  M adris ____________ 9 00

B athing S u its  for Spring Delivery.
M en’s all pure  w orsted, p l a i n ___  22 50
All pure  w orsted  w ith  ch est s tripes

27 00@32 00
Ladies pu re  w orsted  p la in  _______  25 00.
L ad ies all pure  w orsted  s trip ed  and  

color com binations _________  27 00 up
Men’s D ress Furn ish ings.

Slidewell Collars, linen ____________ 1 60
F lannel N igh t S h i r t s _______  10 50@13 50
“L in ine” Collars, per box _______  34%
“C hallenge” cleanable, doz. ----------- 2 75
64x60 percale d ress sh ir ts  _______  8 00
68x72 percale d ress sh ir ts  _________ 9 50
F an cy  M adras D ress S h irts  13 50@21 00 
Silk & Satin  S tri. on good g r. 22 50@36 00

Men’s W ork F urnish ings.
No. 220 Overalls o r j a c k e t s ________ 13 50
No. 240 Overalls o r j a c k e t s ________ 12 00
No. 260 O veralls o r j a c k e t s ________ 10 50
Stiefels, 285, rope stripe , W abash  

s trip e  Club o r Spade overall o r
ja ck e t, 2 seam  trip le  s t i t c h e d _13 50

B lack sateen  w ork  sh irts , good qua. 9 00
Golden Rule w ork  s h i r t s _________  7 50
Piece dyed w ork s h i r t s _________  7.62%
B est Q uality  w ork s h i r t s ___ 9 00@16 50

Boys’ Furn ish ings.
K nickerbockers _____________  6 00@15 00
M ackinaw s, each  ____ >______  4 25@ 8 50
O veralls, B row nies, e tc . ___  6 50@ 9 00
Y ouths’ overall, 265 W eigh t _____ 10 25
Coverall H eavy  K h a k i_____  12 00@16 50
68x72 D ress S h ir ts  _______________  8 50
“H onor B rig h t” S tife ls  W abash

S tripe  Rom per, red trim  -----------  7 50
“H onor B rig h t” K haki Rom per,

Red trim  ________________________ 8 00
“H onor B rig h t” P la in  Blue Rom per,

Red trim  _______________________ 7 50
Ladles’ F urnish ings.

M iddy Blouses, red, green o r navy,
P a rk e r  & W ilder, wool flan., each  4 00

T rico llette  O verblouses, each ______ 3 25
64x60 P ercale  aprons, L igh ts  ______ 8 50
64x60 P erca le  aprons, Indigo ----------9 50

mailto:2.25@9.00
mailto:2.00@8.00
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Michigan Poultry, Butter and Egg A sso
ciation.

P res id en t—J . W . Lyons, Jackson . 
V ice-P res iden t—P a tr ick  H urley , D e

tro it.
S ec re ta ry  and  T rea su re r—D r. A. B en t

ley, Saginaw .
E xecu tive  C om m ittee—F . A. Johnson . 

D etro it; H . L . W illiam s, H ow ell; C. J .  
C handler, D etro it.

Advantage of Advertising Eggs To Be 
Determined.

The advertising campaign in con
nection with eggs and butter, which 
was prepared for the Chicago Mer
cantile Exchange and co-operating ex
changes in other cities, and which has 
appeared, is appearing and is to con
tinue to appear in the metropolitan 
papers of the United States, has been 
of no little interest to the Egg Report
er.

For some time, it will be remember
ed by those who read these columns 
even casually, it has been the talk of 
the Egg Reporter that the industry 
has been all to reticent about letting 
the world know about egg values, their 
importance in the diet and the econ
omy of their use as a food product. 
We have read a good many of these 
advertisements very carefully. They 
are well prepared, evidently state the 
facts after the manner of good au
thorities, and drop along with the ar
gument for the use of eggs a recipe 
in which they can be used in a dish 
that will be appetizing and that is, 
possibly, somewhat new. Each ad
vertisement carries the slogan, “There 
is no such thing as a substitute for 
butter and eggs.” The other little slo
gan, “When you leave out the butter 
and eggs you leave out the goodness,” 
is also used to advantage in each ad
vertisement. This advertising, we be
lieve, wi'.l do a good deal toward put
ting butter and eggs in everybody’s 
mouth.

The whole campaign, as it has been 
prepared appears to be comprehensive 
There are twenty advertisements in 
the series, exploiting the value of but
ter and eggs from every angle. In 
addition to these are posters for deal
ers’ stores and strips for their win
dows. All of these different pieces 
dovetail into one another and make a 
well balanced campaign. There are 
letters for dealers, jobbers, wagon men, 
etc., showing how they can co-operate 
in the movement.

As a rule, in the cities the co-opera
tion of the food department and de
partments of a similar sort, though, 
perhaps, known 'by another name, has 
pretty general y been received. We 
have noticed objection on the part of 
one of these organizations, however, 
after its indorsement had been given, 
because the public demand, which we 
are inclined to credit to the running of 
the advertisement, picked up and this 
evidently, also forced up the market

somewhat. This bureau seems to 
favor increasing egg consumption but 
not increasing egg prices.

Egg, butter and poultry dealers 
should remember, they are engaged 
in a tremendous business. They should 
remember that people buy the things 
that are properly and continuously 
presented to them in the right way. 
They should remember, as Fred Kim
ball was accustomed to say, “that the 
public’s hide is as thick as a plank,” 
and they should keep their business 
and their products continuously in the 
public eye in the right sort of way.

The time is coming—though we 
don’t know just how soon this will 
be—when the people in the industry 
will see the point, and, from producer 
on up, perhaps lay aside continuously 
a little tax of a proper sort that will 
be used in exploiting the product of 
the industry from year to year. We 
would like to see the National Poultry, 
Butter & Egg Association as the in
stigator of this movement and this or
ganization perfect its plan, on through 
the various trade bodies in the large 
centers, through the state associations 
and on down through to the local 
shippers and even the producers.

Unassisted.
A man tells of visiting a certain 

country district. Speaking to a native 
of the community’s lack of material 
comforts, he said:

“You don’t mean to tell me that 
you are twenty miles from the nearest 
doctor? What do you do in serious 
cases?”

“Well, suh,” was the response, “we 
jest dies a natural death!”

Moseley Brothers
GRAND RAPIDS, MICH

Jobbers of Farm Produce.

You Make

Satisfied Customers
when you sell

“ S U N S H I N E ”
FLOUR

Blended For Fam ily Uae
The Quality Is Standard and the 

Price Reasonable

Genuine Buckwheat Flour 
Graham and Com Meal

J. F. Eesley M illing Co.
The Sunshine Mills 

PLAINWELL, MICHIGAN

BLUE GRASS
B U T T E R

GRAND RADIOS » BATTLE CREEK 
T V / i o i & s a / e  D i s t n A u t o r i S
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Federal Treasury Faces an Enormous 
Deficit.

Glen Lake, Oct. 10—According to 
Secretary of the Treasury Mellon, 
Uncle Sam must solve many difficult 
financial problems in the near future.

By the close of this fiscal year, end
ing June 30, 1923, he must raise nearly 
two and one quarter billions.of dollars 
to meet a deficit in running expenses 
and maturing obligations.

This is in accordance with the esti
mates prepared by the recently created 
Budget Bureau.

Mind you,.this enormous sum must 
be raised in addition to ordinary Gov
ernmental receipts.

Of this amount at least one and one- 
half billion must be raised by Dec. 31 
of the present year.

Among the largest items for liquida
tion are $900,000,000 of so-called Vic
tory notes, redeemable Dec. 15 $515,- 
000,000 to take up war savings certifi
cates maturing January 1, in addition 
to which $125,000,000 is to be required 
for interest accumulation on the last 
named securities.

Not a small item is the estimated 
deficit of $425,000,000 in the ordinary 
operating expenses of the Government.

How will this enormous sum be se
cured? The new tariff schedule is sup  ̂
posed to result in additional customs 
receipts, but it is too early to judge 
of the effects of tariff revision and 
many political writers assume that the 
increase will be normal, owing to the 
prohibitory features of the enactment, 
which places such a high duty on many 
staples that their importation will 
cease or at least dwindle down to a 
negligible aggregate.

The one great Governmental dis- 
appointmeot of the year has been the 
almost unaccountable falling off in re
ceipts from income taxes, totaling 
nearly three-quarters of a billion, and 
which promise to be ever less in the 
future.

As an offset or as an economic ele
ment in the Nation’s financial status is 
the budget system which will have its 
influence on future expense of Gov
ernment. This was one of the reforms 
fathered by the lamented Roosevelt, 
later on accepted by Uncle Sam and it 
is to be hoped and presumed will do 
much toward reducing the cost of Gov
ernment. It will at least have much to 
do with discouraging the too frequent 
deficiency appropriations of Congress.

Speakin" of budgets, when the next 
Legislature convenes in Lansing it will 
find waiting for it the first complete 
budget estimate ever presented to 
guide it in making appropriations for 
the next two years.

With the exact expenditures of 
every State department, institution and 
commission available, through the 
comprehensive accounting system 
adopted by the present State adminis
tration, estimates will be made on the 
exact requirements of each division of 
government, and from figures now 
available it is believed a saving of at 
least $3,000,000 will result, unless the 
forthcoming Legislature decides to 
convert order into chaos for petty 
political reasons.

The re-e'ection of Governor Groes- 
beck will be almost a positive guar
antee that the budget system will have 
additional safeguards thrown around 
it and it is predicted that a much de
sired reduction in State taxes will be 
one of the joys dispensed to tax pay
ers.

A great hue and cry prevailed when * 
the Governor announced early in his 
administrative term that State institu
tions must live within their stated in
comes and it was predicted that State 
wards would suffer positive hardships 
Unless the old policy of keeping one’s 
self from the public funds continued.

It did not continue and we never 
heard of the hardships so freely pre
dicted.

Governor Groesbeck is on the right 
track, enjoys public confidence and. no 
doubt, will find ample confirmation of 
his economic acts from the returns in 
the coming election,

We notice one of our State papers 
editorially comments on our recent 
political upheaval as a “satisfying pri
mary’,, and especially remarks about 
the substantial victory of Senator 
Townsend, who, to be exact, was re
nominated by a 40 per cent, vote of a 
33J^ percentage of a total vote. In 
other words. Senator Townsend re
ceived a trifle more than 13 per cent, 
of a normal Republican vote in a 
regular election.

The “satisfying” primary undoubted
ly is an advance over the old fashioned 
much abused caucus system, but is 
still a long way from reflecting the 
desires of the normal voting population 
though the fault is theirs purely.

The unfairness of a systexx̂  which 
permits of the nomination of any one 
by a bare plurality, when there are 
more than two contestants for a par
ticular office, is readily discernable, 
but how to improve it is a matter for 
mature consideration.

In Maryland they have a system of 
avoiding minority nominations which 
is., in many respects, quite satisfactory. 
It allows the voters a first and second 
choice for any official. Then if no 
candidate gets a majority of all votes 
cast, the one getting the most firsts 
and seconds is declared the nominee.

No question of unfairness is raised 
here under the existing law. Senator 
Townsend is the legal nominee, but the 
satisfying element of the present pri
mary operation is debatable and ought 
certainly to be remedied or we will be 
but little better off than we were under 
the old cut-and-dried-slate of the old 
fashioned caucus.

State Health Commissioner Olin is 
oq record as in favor of a crusade to 
eradicate, so far as possible, noxious 
weeds which may be responsible for 
hay fever.

Michigan resort owners are usually 
beneficiaries when the so-called fever 
season is inaugurated, but unless radi
cal action is taken to destroy the 
various weeds which are largely re
sponsible for this ailment, much finan
cial loss will result on account of 
diminishing patronage.

In attendance at a Rotary club din
ner at Traverse City the other day I 
made the discovery that the local or
ganization is making war on the rag 
weed by paying a bounty for its 
destruction to such persons as interest 
themseleves in such work. Quite a 
large sum was disbursed and it is 
claimed much good has resulted.

Whether it would do any good to 
add to the list of outlawed vegetation, 
as recognized by the State, such as are 
conducive to hay fever, is hard to pre
dict. When one looks over the 
thousands of acres of Michigan land, 
once productive, but now choked with 
milk weed, Canada thistles and mullein, 
he doubts the efficacy of any law 
which compels one to destroy them, 
and quite likely the destruction of rag 
weed would prove a similar perfunc
tory proceeding.

The bounty system might work out 
to better advantage and divert the 
youthful attention from bird life, which 
certainly would be far more satisfac
tory from a humanitarian viewpoint.

Frank S. Verbeck.

Difference Between Dollars and Ideas.
You have a  dollar,
I have a  dollar.
W e sw ap.
N ow  you have m y dollar,
A nd I have yours.
W e a re  no b e tte r  off.

You have an  idea.
I have an  idea.
W e swap.
Now you have tw o ideas,
A nd I have two ideas,
T h a t’s the  difference.

There is another difference. A dol
lar does only so much work. It buys 
so many potatoes and no more. But 
an idea that fits your purpose may 
keep you in potatoes all of your life. 
It may, incidentally, build you a palace 
to eat them in,

Lewellyn & Co.
WHOLESALE

GROCERS

G rand R apids and D e tro it

M. J. DARK & SONS
GRAND RAPIDS, MICH.

Receivers and Shippers of All

Seasonable 
Fruits and Vegetables

ONIONS
When you want fancy red or yellow globe onions, 
in any quantity, get in touch with us. We will take 
care of your needs to your complete satisfaction.

Vinkemulder Company
Grand Rapids, Michigan

Not merely baking 
powder but increas
ed leavening power.
The special process, 
of manufacture is 
the reason.

RYZO N  is an improvement 
over old-fashioned powders* 
It has more raising power, is 
a slow, steady raiser* It re
tains its full strength to the 
last spoonful*

If your jobber cannot supply you 
address 40 Rector St., New York

SOLD EVERYWHERE

Ryzon
REG. U.S. PAT. OFP.

BAKING 
POWDER

Ryzon-raised cakes 
keep fresh longer.

You use less
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Michigan Retail Hardware Association.
P re s id e n t—C harles A. S tu rm er, P o r t 

H uron.
V ice-P residen t—J . C harles Rosa, K a la 

mazoo.
S ecre ta ry—A rth u r J .  Sco tt, M arine C ity.
T rea su re r—W illiam  Moore, D etro it,
D irecto rs—R. G. F erguson , S au lt S te. 

M arie; George W . Leedle, M arshall; 
C assius L. G lasgow, N ashville; Lee E2. 
H ardy, D etro it: George L . G rip ton , B r it
ton .

Making Paint an All-the-Year-Round 
Line.

W ritte n  for the  T radesm an .
Many hardware dealers look to 

their paint department to show up 
largely in two seasons—the spring and, 
to a lesser extent, the fall. Outside 
of these seasons, the department is 
given relatively little attention.

Yet paint can be made an all-the- 
year-round line and the gaps between 
the string and fall demand for ex
terior paint can be very profitably 
bridged. The key to the situation is 
in pushing the paint specialties of one 
sort or another; which, if they do not 
bulk so large in piling up gross sales, 
at the same time yield, as a rule, a 
very comfortable margin when it 
comes to net profits.

One hardware dealer declared to me 
recently that this was the great secret 
of making the paint department profit
able—to keep sales going from Janu
ary 1 to January 1. And this in turn 
he has accomplished by always work
ing for sales.

Thus, when outside painting is done, 
this dealer loses no time in bringing 
forward his interior paints and varnish
es. Throughout the late fall and early 
winter he holds frequent demonstra
tions. Last year he conducted a 
demonstration two weeks before 
Christmas and advertised it under the 
caption of “Let us show you how to 
decorate your home for Christmas.” 
A good deal of interest resulted, and 
the sales in the paint department were 
remarkable for that time of year.

In January this dealer sent out a 
small leaflet to a selected list of wo
men in his district. It gave ideas and 
suggestions for the decorating of the 
interior of the home and the proper 
preparing of floors. The introduction 
was captioned, “When you entertain” 
and the leaflet went on to point out 
the necessity for a handsome appear
ing home during the winter months 
when social activities are at their 
height. Perhaps the most effective part 
of the booklet was a table showing the 
cost of preparing floors etc. This 
piece of progressive publicity stimulat
ed sales at a time of the year when the 
hardware business is normally quiet. 
More than that, it aroused a great deal 
of interest in the problem of interior 
decoration. That publicity will likely 
pull results year after year.

This dealer keeps 'his paint stock in 
a prominent position throughout the

year and puts in a w'indow display at 
least once a month. It is seldom that 
a customer leaves the store without 
having the question addresred to him, 
in one form or another, as to whether 
he needs anything in the paint de
partment.

As a matter of fact, the sale of paint 
specialties offers a large field for the 
hardware dea’er who is willing to 
make a special effort to push these 
lines. The demand for such specialties 
is rapidly growing, and dealers and 
public are coming to realize that there 
are hundreds of household and other 
articles that can be refinished to look 
just like new. The fact that many ex
clusive paint stores do a good business 
all the year round is a pointer to hard
ware dealers in regard to the possibili
ties.

All the leading paint manufacturers 
make full lines of paint specialties on 
which the dealer can secure a good 
profit margin. Some paint travelers 
declare that their difficulty is, not to 
get the dealer to stock these specialties 
but to get him to push the goods after 
they have been put into stock. With 
some—though not all—merchants there 
is a noticeable tendency to leave such 
goods to sell themselves. Exterior 
paints, stoves and ranges, washing ma
chines, and the like, run up into big 
money very rapidly; but the 65 cent 
can of some paint specialty looks small 
in comparison and hardly worth push
ing.

Yet these lines are worth pushing; 
because the business, once started, is 
recurrent. The floor varnish that 
proves satisfactory will draw a repeat 
order a few years hence. The flat 
tone wall paint that goes on smoothly 
and looks well will require a second 
coat in a few years. The same is true 
of floor wax, enamels and practically 
every other specialty.

Pushing these lines is not so difficult 
either. The majority of these special
ties are got up in attractive packages, 
lending themselves readily to display. 
Good advertising material and often

Sand Lime Brick
Nothing as Durable 

Nothing as Fireproof 
Makes Structures Beautiful 

No Painting  
No Cost for Repairs 

Fire Proof 
W eather Proof 

Warm In W inter 
Cool In Summer

Brick is Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction
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samples are supplied; and the makers 
give all reasonable assistance to the 
dealer. Demonstrations are, of course, 
a very efficient way of selling such 
specialties; and these can often be ar
ranged.

It is very important, in selling paint 
specialties to have your salespeople 
well posted as to the goods, and the 
correct method of using them. Some 
dealers when the paint traveler comes 
along have him spend some time in 
conference with their salespeople, dis
cussing the goods, methods, selling 
points, etc. A well informed sales 
staff will gain the confidence of cus
tomers by being able to promptly and 
correctly answer any questions that 
may arise regarding the goods. If 
your salespeople learn to demonstrate 
them, so much the better.

There is a large potential sale for 
bath and other enamels, floor stains 
and finishes, flat wall finishes, wagon 
and buggy paints, aluminum and gold 
paints, oil stains, hardwood floor and 
linoleum finishes floor wax, etc. There 
is hardly a household where some of 
these lines cannot be placed as a re
sult of judicious advertising and sales
manship.

A good stunt is to take an old piece 
of furniture, linoleum or other article, 
refinish it wholly or in part with your 
specialty, and use it as the center of a 
window display, or place it prominent
ly inside the store. As a rule it is best 
to leave a part of the article in its un
finished state. The contrast is very 
effective.

As an instance of what a little en
thusiasm will do, I recall the experi
ence of a certain dealer in a small 
■town. A traveler sold him a gross of 
stove pipe enamel, to retail at 20c. The 
goods arrived and were placed on the 
shelves. It being the fall of the year, 
the dealer had a certain number of 
calls for enamel; but on looking at his 
stock a short time afterward, he found 
he still had the larger part of the gross 
in stock. He decided then that the 
traveler had simply “loaded” him with 
it.

A salesman suggested putting in a 
window display of the enamel. The 
dealer agreed, and told him to go 
ahead. , The clerk procured about ten 
lengths of rust-spotted stove pipe and 
varnished one-half of each pipe. He 
arranged a neat display in the window 
and used the stove pipe to good ad-* 
vantage in the display. He also had a 
couple of lengths of pipe in the store 
where they could be shown to cus
tomers. The dealer also featured in his 
advertisement the announcement that 
he was handling Blank’s stove pipe 
enamel for stove pipes, registers, etc., 
at 20c. With this assistance the sales
people, by personal contact were able 
to clear out the whole stock of enamel 
in a short time. A tray of. cheap 
brushes was shown near the enamel, 
and in quite a few instances brush and 
enamel were sold together. The line 
has been a good repeat seller ever 
since.

Methods of this kind may be applied 
to a good number of specialties, and, 
in the majority of cases, intelligent en
thusiasm on the part of the hardware 
dealer and his salespeople will pro
duce excellent results. If paint special
ties are allowed to remain on the

shelves until asked for by the public, 
the dealer will find his paint sales very 
small; but showing and demonstrating 
the new lines and getting them started 
will not merely produce immediate 
sales but pave the way for constant re
peat orders.

The majority of householders have 
no idea that they can refinish and re
decorate many articles around the 
home at small expense. If their at
tention is drawn to the possibilities, 
they will be much interested; and in 
many cases steady customers for paint 
specialties will be developed. At the 
same time, no dealer should attempt 
to push a line in which he has not the 
fullest confidence.

The specialty lines of paint, varnish
es,- etc., afford a wide field for intel
ligent selling activity. The biggest re
sults are not those accomplished in 
spurt of enthusiasm. To get the best 
returns from the business you must 
keep at it, season after season, now 
featuring one line now another, and 
neglecting no line. Featuring these 
small lines in the “off” seasons will 
help materially to keep the paint de
partment before the public throughout 
the entire year, and will react bene
ficially on the sale o<f exterior paints 
when the spring and fall campaigns 
are on.

Victor Lauriston.

Echo of the Jones Co-Operative Co.
Failure.

Cassopolis, Oct. 10—Circuit Judge 
Dingeman, of Detroit, sitting for 
Judge Des Voignes, in the case of 
Calvin Jones, President of the Jones 
Co-operative Co., against the First 
State Savings Bank of Marcellus for 
the recovery of some $15,000 directed 
a verdict for the defendant.

Jones is a creditor of the Farmers 
& Merchants Bank of Jones, bankrupt 
and in his suit contended that the for
mer bank was only a branach of the 
Marcellus bank. The case was tried 
last April before Judge Des Voignes, 
who permitted the same to go to the 
jury and after being out for nearly a 
day the jury were discharged because 
they could not reach an agreement.

Attorneys for Jones have given no
tice of appeal and will take the case 
to tne Supreme Court. If the Supreme 
Court should reverse the ruling of 
Judge Dingeman and judgment is 
finally given for Jones, other creditors 
of the Farmers & Merchants Bank, as 
well as the trustee of the bankrupt 
have indicated that they will bring 
suit against the Marcellus bank, which 
has been in the hands of Receiver, 
Jesse R. Bilderback, of Dowagiac, and 
who has brought the liquidation of the 
bank, it is stated, to 100 per cent, sol
vent.

REFRIGERATORS
for ALL PU R PO SES

Send for Catalogue

No. 95 for Residences 
No. 53 for Hotels, Clubs, 

Hospitals, Etc.
No. 72 tor Grocery Stores 
No, 84 for Meat Markets 
No. 75 for Florist Shops

gUCRAY REFRIGERATOR CO.
2244 Lake St., Kendallvllle, Ind.

Mr. Retail Grocer:—

Here Is something you have been I 
looking for.

Your Jobber has a special for you on !

S k h w e e Bs
the superior macaroni, spaghetti, and 
pure egg noodles:—a cash advertising 
display allowance paid direct to you I 
by check upon receipt of jobber’s in
voice and free freight on drop ship
ments.

Ask your jobber’s salesman for par- - 
ticulars.

Skinner Manufacturing Company, 
OMAHA, U. S. A.

W e are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A. B. K.NOWLSON CO 
Grand Rapids Michigan

Wafeon-HigginsMlg-Co,
GRAND RAPIDS. BUCH.

Merchant ^
Millers

Owaed by Merchants

Products add by 
Merchants

Brand Recommeaded 
by Merchants

NewPerfeetion Flour
Packed In SAX O LIN Paper-lined 

Cotton, Sanitary Sacks

FLOUR
This is not a time to speculate in flour. Prices are not influenced by 
supply and demand but by the money supply, transportation and a 
score of abnormal factors. If you have definite market views, back 
them with side-bets; and when it comes to flour, keep up your supply 
regardless of your guess on the market. But as you need it—with 
a little something in reserve.

To the dealer of flour, we would say: 
“Study your local conditions and main
tain your share of the local trade. Sell 
flour and make money on the volume 
of your business.”

Ceresota— Fanchon— Red Star

J U D S O N  G R O C E R  C O .
GRAND RAPIDS, MICHIGAN

RICH & FRANCE
MANUFACTURERS OF

Guaranteed Brooms
The DANDY Line

V ALSO

The BEST ON EARTH Line
OF PATENT BROOMS

SEE GROCERY LIST FOR CURRENT PRICES

CHICAGO 607-9 W. 12th Place ILLINOIS
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Respectable Hotels Discard “Choice 
of Swindle.

Glen Lake, Oct. 10—Somebody page 
John Olney. Here is an hohest-to- 
goodness bill of fare from an honest- 
to-goodness hotel—the Park Place, at 
Traverse City—which does not contain 
the objectionable words, “choice of:” 

D IN N ER
N avy B ean Soup Sliced T om atoes

P ried  T ro u t P o ta to  Chips
F ricassee  o f C hicken w ith  D um plings 

Spaghetti, Ita lian  Style O range F r it te rs  
R oast P rim e R ibs of Beef, a u  Ju s  

R o ast P rem ium  H am  
Shrim p Salad

Boiled P o ta to es  M ashed P o ta to es
C arro ts  in  C ream  W ax B eans

Apple P ie  Lem on P ie
V anilla  Ice C ream  A ssorted  Cakes 

A m erican  Cheese
Coffee T ea  M ilk

From my personal observation I 
find a great many Michigan hotels 
which serve meals on the table d’hote 
plan have eliminated the contemptible 
“choice of” catch line. This is true 
elsewhere, to a great extent, as I find 
from a perusal of the various hotel 
publications. I will be very glad to 
report other instances than the above 
from time to time, as I discover them 
or my attentiorr is called to them.

Also I find the objectionable paper 
napkin is being discarded by nearly all 
respectable eating establishments. It 
was never used to any extent by self- 
respecting caterers. It has never met 
the requirements in any case and has 
given many a smaller institution a 
“black eye” among the traveling men. 
The paper towel is still a matter of 
contention among some, but is far and 
away to be preferred to the unsanitary 
roller towels, outlawed by legislative 
enactment but still in use in some in
ferior hotels.

Last week I made a trip overland 
of 540 miles, starting from Ludington 
and finishing at Glen Lake, visiting 
hotel men at various towns in nine 
counties, with Cheboygan on the North 
and the smart little village of Johan
nesburg on the East.

At Kalkaska I found a very comfort
able and up-to-date hotel known as 
the Seiting, run by Mrs. C. W. Swav- 
erly. This hotel is located directly op
posite the city park, a stone’s throw 
from the G. R. & I. depot, is built of 
brick, with twenty-one rooms, some of 
which have running water. Mrs. 
Swaverly, whose husband, recently de
ceased, was an honored member of the 
Michigan Hotel Association, bears the 
reputation among traveling men in that 
section of being a most competent and 
obliging landlady. She keeps her 
hotel in perfect condition, serves most 
satisfactory meals and deserves the 
patronage she is receiving. The rates 
at the Seiting are $3 and $3.50 per day, 
American plan, with a flat charge of 
75 cents for all meals.

At Mancelona, I found the Wisler 
Hotel, opposite the village park and 
on the Mackinaw Trail, operated by 
Jess Wisler, who, while interested in 
several other town enterprises, finds 
time to act the part of the genial host, 
as well as to break an occasional lance 
with the boys in a friendly game of 
Rhum. His rooms are all steam heat
ed with a public bath, and he also 
makes a flat charge of $3 per day, on 
the basis of $1 per .room, 50 cents for 
breakfast, and 75 cents each for din
ner and supper, all of which are well 
worth the price charged.

C. F. Rogers conducts the Hotel 
Otsego, at Gaylord, a brick structure,

recently rehabilitated and worthy of 
special mention. It contains twenty- 
four rooms, some of which are pro
vided with running water, one with 
bath. The rates for rooms vary from 
$1. to $1.50 per day, the latter with 
bath, while the meal charge is 50 
cents for breakfast and 75 cents each 
for dinner and supper. The meals I 
did not sample, but I had an oppor
tunity of visiting the kitchen, which 
was scrupulously clean and heard 
commercial men speak well of the cui
sine.

When I heard of the kindly treat
ment accorded traveling men who 
were marooned for a week or more 
during the memorable sleet storm last 
spring, by the New Russell House, at 
East Jordan, and being advised by sev
eral salesmen that it probably would 
fill the bill as the ideal country hotel 
for which I am seeking, I decided to 
pay it a visit.

I found here a delightful place, run 
by Mrs. E. Shier & Son, with twenty- 
five well equipped rooms, one-half of 
which are supplied with running water 
and two with private bath. The 
rooms so equipped are reserved ex
clusively for traveling men and never 
go begging, as the hotel register plain
ly indicates. The room charge is $1 
per day, $1.50 with bath, and the meals 
are 50 cents for breakfast and 75 cents 
for dinner and supper. I am going to 
write more particularly of this hotel 
on a future visit.

The Wolverine, Boyne City, a big 
city affair in a small municipality, man
aged by Miss Marie Mortensen, was 
only given the once over on account of 
haste, but I shall visit this institution 
again soon, as well as the various 
hotels at Cheboygan, Boyne Falls, Pe- 
toskey and Charlevoix.

At Petoskey my good friend Mc
Manus, of the Cushman, was con
spicuous by his absence attending the 
Democratic State convention at Bay 
City, but that will not relieve him of 
the responsibility of-entertaining me at 
a later date. Mr. Cartwright, of the 
Perry, was taking a dose of his own 
medicine—resorting—and the brevity 
of my stay did not permit of securing 
data for a write up which will also 
come later.

In many of the country hotels which 
I visit, I notice a woeful lack of fresh 
vegetables being served on the tables. 
The products of the canning factories 
will legitimately have their inning 
later, but I hold it is in very poor 
taste at this season of the year to serve 
canned vegetables. In most instances 
it constitutes the only excuse for 
criticising such meals, but if the hotel 
man only knew and fully realized the 
feelings of his guests on this very 
subject, he would pack away his can 
opener with the winter flannels and 
utilize the fresh garden products which 
are bountifully in evidence everywhere.

Occasionally, I find a hotel man who 
does not belong to his State Associa
tion, and I naturally at all times under 
such circumstances solicit him to join. 
It ought not to be a question for any 
sort of argument. In the first place 
the fraternal enjoyment offered at the 
State conventions each season amply 
repays the participant for the trifling 
outlay involved in dues.

Far and beyond this is the matter of 
co-operation and material benefits to 
be derived from association. The com
mercial, hardware, grocery, dry goods

and other business organizations hold 
annual meetings which are well attend
ed and are profitable and pleasurable. 
The hotel man, above all others, is the 
one. who can profit most by associat
ing with his fellows. He not only en
joys the pleasure of acquaintance with 
his fellow craftsmen, but he absorbs 
ideas which are botind to end in profits.

At the recent convention of the 
State Association, held at Battle Creek, 
Mr. McManus, of the Cushman Hotel, 
at Petoskey read a very interesting 
paper on this very subject, in which 
he said, in part:

“To the hotel man especially is co
operation an essential. Many hotel 
men operate at a loss through failure 
to familiarize themselves with the es
sentials of the hotel business. They 
work through the year and when they 
go over their accounts they find they 
have gained nothing. Their carpets 
are worn out. Their bedding is dam
aged. They have no money to re
decorate and have nothing to show for 
a year’s hard work, excepting only 
that they have had three meals a day 
and part of them taken on the run in 
the kitchen. Co-operation would prove 
a panacea of many of these ills. The 
State Association is doing a wonderful 
work in this direction and will con
tinue to do so. Round table meetings 
for the proprietors of hotels in towns 
of 15,000 and under are a feature of 
these State conventions, the benefits of 
which should not be overlooked.” ,

While on this topic I want to say 
that the round table gathering at 
Battle Creek brought out much infor
mation valuable to participants which 
could not have been secured in any 
other manner.

The legal phases of hotel operation 
are fully covered by a booklet pre
pared by Tod. Lunsford, Muskegon, 
attorney for the Association, and 
worth many times the cost of mem
bership in that body. It is supplied 
gratuitously to all members.

The writer, hereof, as a special 
representative of the Michigan State 
Hotel Association, will visit during the 
coming winter, without compensation 
of any sort, many of the hotels in 
Michigan with a view to securing their 
membership to the Association, and he 
hopes to receive the same cordial re
ception he did last year, with as sat
isfactory results.

Among the most faithful members of 
the State Hotel Association are Mr. 
and Mrs. Roy Hinckley, of that popu
lar hostelry, the Hartford House, at 
Hartford. Members of the Association 
will rejoice with this estimable couple 
over the press report to the effect that 
Mrs. Hinckley’s son, H. R. Hewitt, 
who completed a law course at the 
University of Michigan, after graduat
ing from the Hartford high school, has 
been appointed Deputy Atortney Gen
eral of Hawaii, where he has been 
practicing his profession since gradua
tion. Young Hewitt left the Univers
ity to enter the military service and 
was made a lieutenant. After the war 
he completed his course and began law 
practice in Honolulu.

Frank S. Verbeck.
When the traveling salesman wants 

to visit, you will profit more from his 
observations on trade conditions and 
other merchants’ business methods 
than from his funny stories.

Beach's Restaurant
Four doors from T ndm m aa offiee

Q U A L I T Y  THE  B E S T

C O D Y  H O TE L
GRAND RAPIDS

D a  t f s  I  $1.50 up without bath 
1 1 ,0 1 $2.50 up with bath

CAFETERIA IN  CONNECTION

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED  
Rates $i.5t and up 

EDW ARD R. 8W ETT, I f  or. 
M u sk e g o n  j- i  M ic h ig a n

■
 SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work- will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator Write stating requirements, 
giving kind of machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Mnffl. Co., Sidney, Ohio

C U S H M A N  H O T E L
PETOSKEY, MICHIGAN

The (test Is none too good for a tired 
Commercial Traveler.
Try the CUSHMAN on your next trip  
and you will feel right a t  home.

3 Short Blocks from Union Depot and Business Center
HOTEL BROWNING

MOST MODERN AND NEWEST IN 
GRAND RAPIDS

ROOMS with Duplex Bath $2.00; Wife Private Bath >2J80 or $3.00
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Oct. 10—The Pere 

Marquette train from Petoskey to 
Grand Rapids, due here at 4:50 p. m., 
was two hours apd twenty minutes 
late when it pulled into union station 
last Saturday, evening. It was first 
marked up,as 15'minutes late. When 
it was a half hour late the original 
notation was changed to 45 minutes. 
No further change was made on the 
board, as that when the train finally 
arrived the notation was an hour and 
Jorty-five minutes out of the way. The 
State law prescribes that these mem
orandums shall accurately represent 
the exact situation of trains, but be
cause no one undertakes to enforce 
the law, it is practically a dead letter, 
more honored in the absence than the 
observance. No less uncertain and 
unsatisfactory is the attempt fre
quently made to obtain any authentic 
information from the train dispatcher. 
The latter almost invariably assumes 
an attitude of superiority and arrog
ance. He speaks in riddles and ap
pears to take keen satisfaction in de
ceiving and mystifying the person who 
is anxiously awaiting the arrival of 
friends—sometimes to attend a fun
eral or a wedding or to make close 
connections with another train. The 
“public be damned” attitude of rail
way officials has very largely disap
peared of late years, but it still clings 
to the offic? of the train dispatcher 
with the same degree of unconcern 
and indifference which prevailed when 
the sentiment was originally uttered 
by the late William H. Vanderbilt, 
now more than forty years ago.

Harry D. Walbridge, who was at 
one time manager of the Grand Rap
ids Gas Light Co., and who afterward 
went to 'N ew  York as a partner in 
Hodenpyl, Walbridge & Co., is now 
located in New Orleans, which city 
he is preparing to supply with natural 
gas in the near future. He has secured 
leases on several thousand acres of 
land in Northern Louisiana and has 
developed a large number of gas wells 
of enormous capacity which were 
capped as soon as the character and 
volume of the supply were deter
mined. It will require several years 
to consummate the project Mr. Wal
bridge is planning with his usual care 
and thoroughness.

Former friends of J. Elmer Pratt 
in the automobile industry have raised 
a fund with which to purchase him a 
Nash touring car as a testimonial of 
the esteem in which he is held by his 
former associates. The presentation 
occurred at his present home at El 
Cajon, Calif., on the occasion of his 
birthday. Mr. Pratt was for many 
years a resident of Grand Rapids, 
where he acted as manager of the 
Clipper Wheel Co. He was subse
quently advertising manager of the 
Michigan Tradesman.

William P. Conklin left Monday for 
Moline, 111., to visit his brother, Oscar
F. Conklin, who is now in a sanitar
ium at that place, receiving treatment 
for an ailment which sometimes ac
companies old age. The elder Conk
lin is a man of dominant temperament, 
which will probably contribute to his 
recovery at an early date.

Uncle Louis Winternitz returned 
from Charlevoix Saturday and will 
spend a month or more with Grand 
Rapids friends, pending his hegira to 
Fort Meyers, Fla., where he will spend 
the winter months.

“Herb” Baker’s potato sack speech, 
just a year ago in the convention ball 
of the Pantlind Hotel, was his real 
introduction to the leaders of Mich
igan’s labor hosts and his start to
wards gathering in the thousands of 
labor votes which went to him in the 
recent primary, it is now recalled. 
When “Herb” stepped upon the ros
trum, he dramatically waved a pota
to sack before delegates attending the 
session of the Michigan Federation of 
Labor, drew from it several choice 
specimens of Northern Michigan’s fin
est spuds and put over very effectively

a selling talk on co-operation between 
producer and consumer, together with 
a cleverly contrived political argu
ment. “Herb” sold his potatoes. 
Many carloads were purchased by the 
labor unions of the State, and there 
was set in motion a chain of follow
up letters that kept “Herb’s” name 
before the workers. It was just the 
contact he needed to corral the labor 
vote last month.

A traveler from Muskegon tore a 
big hole in his trousers on one of 
those worn-out seats in the Pere Mar
quette depot at Holland. A “husky” 
to whom he complained replied that 
it was nothing, since it happened most 
every day to someone.

The Elkhart, a new eight-story ho
tel at Elkhart, Ind., will be opened 
for business in another sixty days. 
J. S. Wells, formerly with the famous 
Harvey restaurants, will be the man
ager.

A. H. Behrman, the “Court Royal” 
man, and Harry Downey, of “stogy” 
fame, were observed exchanging ci
gars in the ante-room at the U. C. T. 
meeting Saturday night.

Better hotel accommodations would 
be appreciated by travelers who visit 
Midland. The Day Hotel is over
crowded nearly every night and turns 
men away. Eating houses in Midland 
are not to be boasted of, by any 
means.

Fred Metzger, proprietor of the 
Metzger Hotel, at Plainwell, dropped 
dead in the hotel lobby Sunday eve
ning, after remarking about the many 
sudden deaths he had read of recently.

Summer visitors having . left for 
their homes, the lowly traveler is 
again welcomed with out-stretched 
hands at hotels in St. Joe and Benton 
Harbor.

One of the old-timers who is still 
in the harness tells an interesting 
story of his earlier experiences on 
the road: “Luther was quite a thriv
ing town back in the lumber days 
some forty years ago. It had a rail
road then and one train a day each 
way. Merchants kept their places 
open at night and we fellows used 
to hustle around for our orders after 
supper, so as to take the morning 
train out. In that way it was easy 
to make the town. I had one cus
tomer whose orders amounted to 
about $50 every six weeks. One morn
ing I overslept and the train had 
gone before I knew it. There was 
nothing to do but wait until the next 
day. After breakfast, for want of 
something to do, I strolled over for a 
visit with my customer. Not caring 
to admit the reason for my morning 
call, I remarked that I had wanted 
to see his store in daylight, that there 
might be a chance to make some 
changes. He was pleased when I 
pointed out space for a line he had 
never handled and which we were at 
that time pushing rather hard. I got 
back to the hotel in time for dinner 
with an $800 order in my pocket. My 
commission was $40 for the fore
noon’s work. Later in the day I met 
a fellow carrying a big deer on his 
shoulder. Feeling rather flush I offer
ed him $5, which was more than the 
local butcher would give. Venison 
was sold on the market everywhere. I 
expressed the deer to my butcher in 
Qrand Rapids. The letter telling him 
to deliver it to my home must have 
been lost, for he sold it out by the 
pound, and when I came home at the 
week end he gave me $10 as my share 
and paid the express. Not a bad 
week’s business forty years ago.”

Anybody who did not attend the 
noon luncheon Saturday, Oct. 7, of 
the You-See-Tee Club at the Pantlind 
Hotel certainly missed something. 
Admitting the fact that the weather 
was very bad, a good crowd turned 
out and in numbers about as many 
ladies as there was men. It was the 
sentiment of all who atteended this 
luncheon that in surroundings the 
food served and the service given was 
100 per cent efficient. We had good

music, but it is a fact we fell down 
on the speaker. It was the intention 
of our good friend—in fact, the friend 
of every traveling man—Fred Z. Pant
lind to be with us a few minutes at 
this luncheon and extend the good 
hand of fellowship and a welcome to 
our organization to the Pantlind Ho
tel, but pressing business took Mr. 
Pantlind out of the city and the best 
he could do was to send a telegram 
in which he expressed some of his 
greeting and some of the prospects 
that he has in store to offer not only 
the You-See-Tee Club, but Grand 
Rapids Council. This telegram was 
sent to John D. Martin and John in 
his own way delivered it. There was 
a good big smile on President Law
ton’s face at the success of this first . 
luncheon. Some discussion was en
tered into in regard to holding these 
luncheons every Saturday or every 
other Saturday, but the sentiment, or 
rather the majority of the sentiment, 
was in favor of every Saturday. The 
committee in charge for Saturday, 
Oct. 14, have issued postal cards to 
every member of 131 announcing the 
next luncheon Saturday Oct. 14. The 
lunch will be served at 12:45 in the 
Rotary Club room and is scheduled 
to close promptly at 2 o’clock. If 
you are a member of No. 131 and did 
not receive a card it occurred only 
through error. If you are not a mem
ber of No. 131 and a traveling man, 
remember the good hand of friendship 
is extended to you to meet with the 
You-See-Tee Club and take lunch with 
them at the Pantlind Hotel next Sat
urday. Matters of vital importance 
will be brought up at this meeting. 
Don’t forget the fact that the ladies 
are always welcome.

John D. Martin, accompanied by 
Mrs. Martin, will start on an auto 
trip Thursday, Oct. 12, going to Sagi
naw, Bay City and Detroit. They will 
return home Thursday, Oct. 19.

The attendance at Council meetings 
always bears an immense ratio to the 
pleasantness of the weather. During 
the warm weather, auto drives and 
front porches are too big an attrac
tion to get even the most loyal U. C. 
T. booster out to lodge meetings, but 
with the decreasing summer time and 
shortening of he days comes an in
creasing attendance at the meetings 
of No. 131, so that by the time for 
the November meeting the wise ones 
will get their seats reserved. The 
regular October meeting was held 
last Saturday night and much busi
ness of importance was transacted. 
Plans for the regular fall member
ship drive were formulated, with C. 
R. Lawton as commander-in-chief. 
Senior Counselor Jas. H. Bolen ap
pointed A. G. Kaser chairman of the 
dance committee, who announced his 
assistants as J. T. Stevens, C. F. Hart,- 
Dan Vergiever and Walter E. Lypps. 
Senior Counselor Bolen advanced 
Page G. H- Moore to the Conductor’s 
station to fill the vacancy made by 
R. A. Waite, who has moved to Cali
fornia and advanced Sentinel A. H. 
Behrman to the position of Page. The 
executive committee will appoint a 
Sentinel before the November meet
ing to fill the vacancy caused by the 
removal from the city of W. C. J. 
Miller. One member, Orrie Geel- 
hoed, city salesman for Brown & Seh- 
ler Co., was initiated. Plans are under 
way to initiate a large class in No
vember and we hope to see a lot of 
the members present to boost the 
work along.

Mr. and Mrs. A. F. Rockwell have 
closed their cottage at Wall Lake for 
the season.

Motorists should be warned that 
M 16 is now in bad shape from Lan
sing to Fowlerville. From Lansing 
to Williamston it is next to impassi
ble. People motoring from Lansing 
to Detroit should leave M 16 at Lan
sing and go via Mason, Stockbridge 
and Chelsea. From the latter town 
almost the entire distance of sixty 
miles is cement.

C. E. Mosher, for twenty-three 
years connected with the Wagemaker 
Co., much of the time as Secretary 
and Treasurer, has retired to take the 
position of Western Michigan dis
tributor for the Locked Sales Slip 
Protectors, which are the best thing 
yet invented in the sales slip line. He 
expects to cover the trade of this ter
ritory about every two months.

Miss Margaret M. DeVine has re
turned from New York, where she 
spent several days on a buying trip 
for the DeVine Shoppe, which will be 
opened Saturday at 6 Monroe avenue.

Zeno Schoolcraft, who conducts 
drug stores at both Central Lake and 
Bellaire, has been in the city for the 
past week, purchasing holiday goods 
for his two establishments from the 
Hazeltine & Perkins Drug Co.

Hazel Reily is temporarily covering 
the trade of the Thumb district for 
the Hazeltine & Perkins Drug Co., 
pending the conclusion of a perma
nent arrangement with some one who 
resides on the territory.

Glen Wortley, druggist at Belding, 
and Tobey & Jackman, druggists at 
Sturgis, were in the market very early 
this week to purchase holiday goods 
from the Hazeltine & Perkins Drug 
Co.

Ralph Allen, jeweler at Harbor 
Beach, is in the city this week to at
tend the annual convention of Mich
igan opticians.

Big Crop of Sweets.
The sweet potato production for the 

coming season will probably show an 
increase of 13,000,000 bushels, or 13 
per cent, over last year’s. Estimates 
for leading states are as follows: Ala
bama, 15,500,000 bushels; Georgia, 13,- 
300,000 bushels; Mississippi, 11000,000 
bushels, and North Carolina, 10,800,- 
000 bushels. Last season Georgia 
surpassed Alabama by 250,000 bushels.

Business Men’s Paper Press Co.
Wayland, Michigan

W e are  p leased  to  quote  you p rices on 
the  six  d ifferent sizes of B alers  we m an u 
fac tu re  a s  follows:

14x18 $ 35 m akes bales 75 to  100 lbs.
16x20 $ 45 m akes bales 100 to  125 lbs.
18x24 $ 55 m akes bales 125 to  150 lbs.
24x36 $ 85 m akes bales 300 to 500 lbs.
24x48 $ 95 m akes bales 350 to  700 lbs.
30x60 $125 m akes bales 400 to  800 lbs.

The th ree  la rg e st sizes a re  equipped 
w ith  lever on each  end an d  can  be oper
a ted  by  one o r tw o m en as  desired.

O ur B alers  a re  fully  g u a ran teed ; th e  
cas tings  a re  the  v e ry  b e st m alleable ob
ta inab le  an d  positively w ill n o t b reak  u n 
less defective and  we g u a ran tee  to  r e 
place an y  defective p a r t  fo r a  period  of 
one year.

K indly  send  in  you r order, s ta te  size of 
m achine desired  and  we will m ake sh ip 
m en t on th ir ty  days tria l, allow ing you to  
be both  the  judge and  th e  ju ry  a t  the  
exp ira tion  of the  tr ia l  da te . I f  you decide 
to  keep the  m achine a f te r  try in g  it, you 
can  avail yourself of th e  large d iscoun t 
o f 5 p e r cent., o r you can  take  s ix ty  days 
net. P lease  rem em ber th a t  you a re  under 
no obligation to  buy th is  m achine if i t  is 
no t s a tisfac to ry  in  every  w ay. All goods 
a re  P . O. B. F ac to ry .

W e hope to  receive y ou r order.

BUSINESS MEN'S PAPER PRESS CO.
W ayland, Michigan.
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DRUGS DRUGGISTS SUNDRIES
m t m

Mich. State Pharm aceutical Aas’n. 
P res id en t—George H . G rom m et, D e

tro it.
S ec re ta ry —L. V . M iddleton, G rand 

R apids.
T rea su re r—E. E . F au lk n er, M iddleville. 
E xecu tive  C om m ittee—J . A. Skinner.

D. D. A lton a n d  A. J .  M iller.

Michigan Board of Pharmacy. 
M em bers—J a m e s  E . W ay , Jack so n ; 

C has. S. Koon, M uskegon; H . H . H off
m an, S undusky; O scar W . Gorenflo, D e
tro it;  J aco b  C. D ykem a, G rand  R apids; 
J .  A. Sk inner, C edar Springs.

P res id en t—J am e s  E . W ay, Jack so n . 
Sec’y  an d  T reas.—C harles S. Koon, 

M uskegon.
D irec to r o f D rugs an d  D ru g  S to res— 

H. H . H offm an. Sandusky.
N ovem ber M eeting—G rand  R apids, 

Nov. 21. 22 a n d  23.

Courtesy and the Child in the Drug 
Store.

After jotting down the order that 
came over the telephone, Boren, the 
drug clerk, saw a little girl standing in 
front of the candy display case and he 
walked forward to wait upon the child. 
Just before he reached the case where 
she stood he saw an attractive looking 
lady step into the store and stop in 
front of the cosmetic department and 
look expectantly around for some one 
to wait upon her.

Giving the lady a swift glance of ap
praisement, the clerk instantly ignored 
'the little girl who was looking timidly 
at him and he hurried to where the 
lady was standing.

“What can I.do for you?” he queried 
as he flashed a brilliant smile.

“I want a bottle of Almond Cream, 
the large size.”

Boren selected the article desired, 
then made some suggestions about 
other articles on display and showed 
some of them to the lady. He glanced 
impatiently across the store at the 
little girl who was still waiting at the 
candy case and saw the child look 
appealingly at him, then glance anx
iously toward an automobile outside.

Several moments passed by while 
Boren showed the different articles to 
the lady, and finally he began wrapping 
up the purchases. Suddenly a little 
boy dashed into the store; paused be
fore the candy case; glanced quickly 
around; then hurried over to where 
Boren was wrapping up the lady’s pur
chases.

“Say, Mister,” the little fellow ex
claimed eagerly, “Give me a nickel’s 
worth of candy. Give it to me right 
now, ’cause mamma is waiting for me 
on the corner.”

With an irritation that had been ac
cumulating all the time the little girl 
had been- waiting at the candy case 
Boren gave, the boy a hostile look and 
exclaimed angrily:

“You little scamp! Do you think 
I’m going to stop wrapping these 
goods and chase over there to give you 
a nickel’s worth of candy? I’m busy; 
get out of here!”

The child stared in amazement at 
the clerk, then flushed a dull red.

“I—j—” he stammered, but without 
finishing he turned and slowly walked 
out of the store.

As the lady placed the money for 
her purchases on the counter, Boren 
said with angry impatience:

“Those kids would run me crazy if 
I didn’t tell them what’« what. That 
little brat really expected me to go 
trotting over there and give him that 
candy without waiting until I wrapped 
these packages up. Now there is a 
little girl standing up there waiting 
for me to sell her five cents worth of 
candy. There are half a dozen stores 
on this.block that sell candy, and yet 
she is squirming around over there 
waiting for me to gallop around and 
wait on her. I wish the little ninny 
would go on home.”

The clerk suddenly saw a peculiar 
look appear on the lady’s face. She 
looked straight into his eyes for a 
moment, then said quietly:

“That is my little girl. She got out 
of the car before I did, and came on 
in.”

Boren turned hot, then cold.
“I—I—” he stammered in a desper

ate attempt to apologize, but the lady 
stepped over and seizing the little girl 
by the hand, walked on out of the 
store.

The rest of the morning the clerk 
experienced some uneasy moments as 
he thought of the embarrassing posi
tion he had been placed in by his dis
courtesy toward the lady’s little girl. 
He had a very definite idea that if Mr. 
McCoy, his employer found out about 
the matter he would have an awkward 
time trying to get out of the predica
ment.

Mr. McCoy came in at his usual 
hour and he was immediately called 
to the telephone. After conversing for 
several moments Boren saw him look 
angrily toward him as he replaced the 
receiver.

“Say, Boren,” the druggist said with 
a certain grim emphasis in his tone. 
“Mrs. Dawson has just telephoned me 
that you were somewhat discourteous 
toward her little girl this morning. 
How about it?”

“Why—I—I just became impatient, 
that is all. The girl came in alone, 
and I didn’t know she was Mrs. Daw
son’s child, and a boy had just come 
in and was 'bothering me to stop wait
ing on Mrs. Dawson and let him have 
some candy. I just spoke kinda angry 
about the kids.”

“Well, I don’t believe you were 
justified in any way in being discour
teous to the children. I’ll overlook 
the matter this time, but I want you to 
remember that I emphatically expect 
you to render the same service and

courtesy to a child that you would to 
any other customer. A little child is 
just as much entitled to courtesy as 
any one else. They may not buy more 
than five cents worth of something at 
a time, but that five cents has about 
the same value in their eyes that five 
dollars has to a grown person. You 
would certainly be courteous to any 
one who spent five dollars here every 
time they came in, and five cents might 
not look very big to you, but it does 
to a child, and I expect you to be as 
courteous to the little children as to 
the best customers I have. I am 
basing my business upon courtesy and 
service, and that doesn’t mean cour
tesy to adult customers and discour
tesy to the children. You govern your 
actions accordingly or quit—or get 
fired.” Oran-Warder Nolen.

The Turnover Tune.
S aid  th e  d o c k  to  th e  dealer,
To th e  d ealer and  h is  stock .
“ I  am  tick in g  off you r p rofits,”
To the  dealer sa id  th e  clock,
“C ustom , custom  ev ery  m inute!
L uck  is  in  i t—luck is  in  it!
W here ’s  the  risk  w hen T rade  is  brisk ! 
T ick -tock ! T ick -to ck !”

"Y ou’re  a  lia r, you 're  a  s tea le r,”
Said  th e  d ealer to  th e  clock.
“T icking  up  m y  carry in g  charges— 
M aking m ock—m ak in g  mock!
F rac tio n s  up  to  dollars m oun ting  
T il th ey  leave m y profits n il;
J u s t  reve rs ing  m y  accounting!
S tand  s till—s tan d  s till!”

Oh th e  goods we bo u g h t so gaily  
A nd th e  goods th a t  w ill n o t go!
A dding costs  fo rever daily  
T ill we te a r  o u r h a ir  w ith  woe!
Moods an d  tenses  of expenses 
On th e  poor re ta ile r’s  s tock—
A nd th a t  devilish little  revel 
’T w ix t the  profits an d  th e  clock!

“If you would be great, circulate the 
truth and be greater than the man who 
discovered it.”

V ^n Da m
MANUFACTURED B Y  

TU N IS  JOHNSON C IGAR  CO. 
GRAND RAPIDS,MICHIGAN

DIAMOND MATCHES

T H IS  is  o u r  TRADE 
MARK, and its use on 

a package assures quality 
and satisfaction to the 
user; a prompt sale and a 
fair profit to both the Re
tailer and the Wholesaler.

EC

THE DIAMOND MATCH CO.
BOSTON NEW  YORK CHICAGO ST. LOUIS

SAN FRANCISCO • NEW  ORLEANS
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The Unspeakable Turk.
Detroit, Oct- 10—I want to thank 

you for taking so decided a stand in 
your editorial columns against the un
speakable Turk. 1 am disgusted with 
the course of some other great news
papers that started out well but have 
ended with the circus trick of trying 
to ride two horses at once.

No one can but admire the courage 
of Great Britain in coming to the aid 
of civilization and humanity by throw
ing herself, alone and unaided, across 
the path of the Turk, and checking 
his re-entrance into Europe, while 
France and Italy, who deserted her in 
the face of the enemy, have invited the 
scorn and contempt of the whole 
world. The withdrawal of the French 
aand Italian troops from Constanti
nople and the neutral zone about the 
Straits near Chanak on the approach 
of the Kemalist forces and leaving 
the English armies in the lurch seems 
like treachery without a parallel in 
history, unless it be compared with the 
cowardly withdrawal of America, after 
the Armistice, from her European Al
lies, just when those Allies needed her 
most, and When her presence and as- 

. sistance have been most effective. That 
same America, while approving the 
neutrality of the Straits and the pro
tection of the Christian minorities un
der Turkish rule, retires within herself 
and leayes it to the English to defend 
her school« and missionaries, her na
tionals and their interests, while she 
busies herself with building her tariff 
walls, and in enforcing her unholy, un- 
biblical, and unChristian Eighteenth 
Amendment and Volstead act—things 
which leave us a nation of law-break
ers, just as the selfish shirking of our 
duty towards our fellow men seems to 
be making us a nation of cowards.

Something of our cowardly spirit 
seems to have been imbibed by our 
neighbor. For when Great Britain 
sent out her enquiry to her dominions, 
asking if she could depend on them for 
co-operation, Australia and New Zea
land gave prompt and generous re
sponses. Canada, heretofore so loyal, 
had to higgle and take the matter un
der consideration.

France and Italy, in retiring in the 
face of the enemy, not only played the 
coward and the traitor (I know of no 
diplomatic euphemisms for these harsh

terms), but they willingly forget that 
in the hour of supreme danger, when 
threatened with the overflowing flood 
of the Teuton scourage, Great Britain, 
though unprepared for such an under
taking, threw herself into the breach 
and, iby her timely help and dogged 
pluck, held it in check until America 
could be aroused from the lethargy 
into which German propagandists and 
pacifist cranks had thrown her, and 
then, by the aid of the British navy, 
get into the fighting line.

The civilized world needs some 
Peter the Hermit to stir its soul to 
hurl back the Turk, not only from Eu
rope, but also from Asia Minor, 
where he is an intruder, to the deserts 
and mountain fastnesses of Central 
Asia, whence he came.

G. Nash Morton.

New Trial Refused in Girou Case.
Judge Perkins, of the Kent Circuit 

Court, has denied the motion for a new 
trial in the case of Berlin State Bank 
vs. Girou. The bank now has • the 
option of taking the controversy to 
the Supreme Court, but no steps in 
that direction have yet been taken.

In this case Judge Perkins held that 
the notes taken by Colfax Gibbs and 
his gang of pirates had no value, so 
far as the original owners were con
cerned, because the transactions were 
tainted by fraud.

Two minutes after receiving the case 
from the Judge the jury decided that 
purchasers of these notes, under the 
circumstances disclosed in the Girou 
case, could not enforce payment of 
same on the ground of being innocent 
purchasers, because they had guilty 
knowledge of the fraud—in fact, were 
parties to the fraud.

Substitution is not trying to sell 
what you have when asked for some
thing you do not have. Go as far as 
you like in that direction, but never 
attempt to deceive the customer into 
believing that which you have is some
thing which it is not.

1982— BBLIDIIT SEHSON— 1982
Grand Rapids, Sept. 10.

We are pleased to  announce 
th a t our line of Holiday Goods 
and Staple Sundries will as 
usual be displayed here in 
Grand Rapids in pur own 
building for the  m onths of 
September, October and No
vember. The line is complete 
and will be ready for inspec
tion on or about September 
10th. We cordially invite our 
friends and custom ers to  v isit 
us and see the line.

Hazeltine & Perkins Drug Co. 
G r a n d  R a p i d s ,  M i c h i g a n

W holesale Drug Price Current
P r ic e s  q u o te d  a re  

Acids
B oric (Pow d.) __ 1 7 * 0  25
Boyix ( X t a l ) ___ 17*©  25
C a r b o l ic ________  39(g) 44
C itric  ___________  62@ 70
M uriatic  _______ 3%© •
N itric  ______  9 0  16
O x a lic ____________ 20 *  030
S u lp h u r i c ______ 3 * ©  2
T a r t a r i c ____ __ 40© 50

A m m onia
W ater . 25 deg. _  1 00  18 
W ater. 18 deg. _  8 * 0  18 
W ater . 14 deg. __ 6 * 0  18
C a r b o n a te ______ 20© 25
Chloride (G ran) 10 0  20

B alsam s
C opaiba ___    (0 0 1  00
F ir  ( C a n a d a )__ 2 50 0  2 76
F ir ( O r e g o n )__  600  80
P e r u _________  3 00 0  3 25
T o l u ------------------- l  1 0 0 1  40

B arks
C assia  (o rd inary ) 2 5 0  an 
C assia (Saigon) 600 6u 
S assa fra s  (pw . 45c) 0  40 
so ap  c u t  (powd.)

3 0 c -------------------- 15 0

B erries
C u b e b __________ i  7 5 0 1  55
F ish  __________  26 0  10
J u n i p e r _________  7 0  15
P rick y  A s h _____  0  30

E x trac ts
L ic o r ic e ________  60 0  65
Licorice powd. _ 70© 80

Flow ers
A r n i c a _________  25 0  30
C ham om ile (G er.) 50 0  60 
Cham om ile Rom  7501 25

Gums
A cacia, 1 s t _____  60 0  65
A cacia, 2 n d ____  4 50  50
Acacia, S o r t s __  25 0  30
A cacia, pow dered 3 0 0  35 
Aloes (B arb  Pow ) 2 5 0  35 
Aloes (Cape Pow ) 2 50  25 
Aloes (Soc. Pow .) 7 00  75
A safoetida  _____  65 0  75

P o w . _______  1  0001  25
C a m p h o r _____ 1  1201  16
G u a i a c ________  © l 10
G uaiac, pow’d___ 0 1  25
K i n o ___________  0  76
Kino, pow dered- 0  85 
M yrrh —  0  70
M yrrh , pow dered 0  75
Opium  _________  9 500  9 80
Opium, powd. 11 00011 20 
Opium, g ran . 11 00011 20 
bueilac — - 1  0 0 0 1  15
Shellac B leached 1 0601 20
T rag acan th , pw . 2 2502 60
T r a g a c a n th ___  2 5003 00
T u r p e n t in e _____  2 5 0  10

Insecticides
A r s e n i c _________  1 20  20
Blue V itriol, bbl. 0  7% 
B lue V itriol, less 8 * 0  15 
B ordeaux Mix D ry  140  20 
H ellebore. W hits

p o w d e r e d ____  200  36
Insect Pow der _ 460  75
Lead A rsena te  Po. 2 90  31 
iime and  Su lphur

D r y ------------- 09 )4023*
P a r is  G reen ___  300  42

Leaves
B u c h u ________ 1
B uchu, pow dered
Sage, B u l k _____
Sage, *  l o o s e _
Sage, powdered__
Senna, A l e x .__
Senna, T inn . __
Senna, T inn . pow 
O va U ral ______

7501 »0 
0 2  00 

67 0  70 
72 0  78 
55 0  60 
750  80 
8 0 0  86 
2 5 0  26 
20O  25

n o m in a l,  b a s e d  o n  m a r k e t
A lm onds, Sw eet,

i m i t a t i o n ____  6001 00
A m ber, c rude  _ 2 0002 25
A m ber, rectified  2 25 0  2 50
A nise _________  1 2501 50
B e r g a m o n t____  6 000  6 25
O ajepu t ________ 1 5ft@l 76
C a s s ia _________  3 0003 25
C a s t o r ________  1 4001 70
C edar L ea f ___  1 5001 76
C itronella _____  1 2001 40
C lo v e s _________  3 5003 75
C ocoanut ______  Z5'S- So
Cod L i v e r _____  1 3001 40
C roton ________  2 2 50  2 50
C otton S e e d ___  1 2501 35
C u b e b s ________  8 500  8 75
E i g e r o n ___ ____  4 00 0  4 25
E u c a l y p t u s ___  7501 00
H em lock, p u re . 1 5001 75 
Ju n ip e r  B erries  2 50 0  2 75 
Ju n ip e r W pod 1 5001 75 
Lard, e x tra  __ _  1 2501 45
L ard . No. 1 ____ 1 1001 20
L av en d ar F low  5 0005 25 
L avendar G ar’n  1 750  2 00
Lem on ________  1 750  2 00
L inseed Boiled bbl 0  95 
L inseed bid less 1 0201 10 
L inseed, raw , bbl. @ 93 
L inseed, ra . less 1 0001 08 
M uxtard. a rtitii os <7 »0
N eatsfoot ______ 1 1501 30
Olive, p u r e ___  3 7604 50
Olive, M alaga,

y e l l o w ______  2 76 0  3 00
Olive. M alaga,

g r e e n _______  2 7603 00
O range, Sw eet 4 5 00  4 75 
O riganum , pure  0 2  50
O riganum , com ’l 1 0001 20
Pennyroyal ____ 2 5002 75
P e p p e r m in t___  4 500  4 75
Rose, pure — 12 00016 00 
R osem ary  Flow s 1 5001 75 
Sandalwood, B.

I. *------------- 10 00010 25
S assa fras , tru e  1 5001 80 
S assafras, a r t i ’l 1 0001 26_
S p e a rm in t_____  4 500  4 75
S p e r m _________  2 40 0  2 60
T a n s y _______  16 50016 75
T a r H SP . __ sn® sg
T urpen tine , bbl. _ @1 50*  
T urpen tine , less 1 5401 62 
W intergreen ,

lea f --------------  6 750  7 00
W intergreen , sw eet

b i r c h ________  3 2503 60
W in te rg reen  a r t  8501 20
W orm seed ___  5 000  5 25
W o rm w o o d_ 17 00017 25

Potassium
B ic a r b o n a te ___  35 0  40
B ichrom ate _____  15© 25
Brom ide _________ 45© 50
C arbonate  _____  30© 35
C hlorate, g ra n ’r  23 0  30 
C hlorate, powd.

o r x ta l ______  160  25
Cyanide ________  350 50
Iodide ------------- 4 2504 50
P e r m a n g a n a te _25© 40
P ru ssa te , yellow 450 55
P ru ss ia te , re d __  6 50  75
Sulphate  ________ 35© 40

Roots
A lk a n e t_________  © 40
Blood, pow dered- 30 0  40
C a l a m u s _________ 35« 75
E lecam pane, pwd 2 50  30
G entian , powd._ 2 00  30
Ginger. A frican,

p o w d e re d _____  23 0  30
G inger, J am a ica  620  60 
Ginger, Jam aica ,

pow dered ___  420  60
Goldenseal, pow. 5 5 00  6 00
Ipecac, p o w d .__ ©3 00
L i c o r i c e _______  40 0  45
Licorice, powd. 2 0 0  30 
O rris, pow dered 30 0  40 
Poke, pow dered 300  35 
R hubarb , powd. 1 1501 25 
R osin wood, powd. 300 36 
Sarsaparilla , H ond.

g r o u n d _____  1 2501 40
S arsaparilla  M exican,

g r o u n d ________  © 65
S q u i l l s _________  360 40
Squills, pow dered 600 70 
Tum eric, powd. 160 20 
V alerian , powd. 4 00  50

80
46
10
40
35

2 10 2 66 2 66 
2 85 2 20
1 762 10 
1 80 
8 00 
1 80 1 86 
1 80 
2 20 
2 00•5 
1 60 
1 35
1 40
2 60 1 66 
8 60

85 
8 60 
1 70

Oils
Alm onds, B itte r,

t r p e _____ .__ 10 50010 76
A lm onds, B itte r,

a r t i f i c i a l___  2 6002 76
A lm onds, Sw eet,

t r u e   ____  1 0001 25

8eeds
A n i s e ___ ______  230  26
A nise, pow dered 380  40
Bird, I s _________ 130 15
C anary  __  9© 15
C araw ay, Po . .40 2 8 0  35
C a r d a m o n ____  1  6001 76
Celery, powd. .45 .35040 
C oriander pow. .30 200  25
D i l l ------------------- 100  20
F e n n e l l_________  25 0  35
F l a x ----------------- 0 8 * 0  13
F lax , g round __ 0 8 * 0  13 
F oenugreek  pow. 1 0 * 0  15
H e m p _________   8 0  16
Lobelia, P o w d .__  0  1 60
M ustard , yellow 1 2 * 0 2 0
M ustard , b lack  _ 150 20
Poppy __________  300  40
Q uince _______  2 2 5 0  2 50
R a p e -----------------  15 0  20
S a b a d l l la _______  200  30
Sunflow er _____  1 1 * 0 1 6
W orm  A m erican  300  40 
W orm  L e v a n t _____ 0 4  00

th e  d a y  o f  is su e .
T inctu res

A c o n i t e ________
A lo e s ______ __
A r n i c a ___ __ __
A safoetida  ____ '
B e l la d o n n a _____
Benzoin ___ __
Benzoin Comp’d
B uchu _________
C an tharad ies  __
C a p s ic u m ______
C atechu  ________
C in c h o n a _____
Colchicum ______
Cubebs ________
D ig i t a l i s _______
G e n t i a n ____ _
G inger, D. S. __
G uaiac _________
G uaiac, Am m on.
I o d in e _____ ____
Iodine, Colorless
Iron , c l o . _____
K i n o ___________
M yrrh ___ ______
N ux V om ica -
O p i u m _________
Opium, Cam p. __ 
Opium, D eodors’d 
R hubarb  _______

Paints
Lead, red  d ry  
Lead, w hite  d ry  12 
Lead, w hite  oil 12 
Ochre, yellow bbi. 
Ochre, yellow less 2
P u t t y ___________
Red V enet’n  Am. 3 *  
Red V enet’n  E ng. 4
W hiting, bbl. ___
W h i t i n g _______ 5*
L. H . P . P rep _2 60
R ogers P r e p ._2 60

M iscellaneous

A cetanalld  ______ 65© 75
Alum ______ 08 0  12
llu m , powd. and

g round  _______  09© 15
Uixinuth. Subnl-"

tra te  ------------- 3 550  3 75
Boia.\ x ta l or

pow dered ___  07© 13
C antharades, po 1  7507 00
C a lo m e l_______  1  6001 12
C a p s ic u m ______  50 0  66
C a r m in e ______  6 00©6 69
C assia B uds ___  25© 20
C l o v e s _________  600  66
Chalk P rep a red  14 0  16
C h lo ro fo rm __ __  46 0  55
Chloral H y d ra te  1 3501 85
C o c a in e _____  1 1  60012 25
Cocoa B u t t e r __ 6b<a 26
Corks, list, less 40050%
C o p p e ra s _______  3© 10
C opperas. Powd. 4 0  10 
Corrosive Sublm  1 5401 71
C ream  T a r t a r __ 3 50  45
C uttle  bone ____ 66 0  76
D extrine  ______  4 * 0  IF
D over’s  Pow der 2 6004  60 
Em ery, All Nos. lO 0  15 
E m ery , P ow dered . 8 0  10 
Epsom  Salts, bbls. 0  3 *  
Epsom  Salta, less 4 * 0  08 
E rgo t, pow dered 1 7502 00
F lake, W h i t e __ _ 150  20
Form aldehyde, lb. 13 0  20
G e l a t i n e _____  1 3001 50
G lassw are, less 65%. 
G lassw are, full case 60%. 
G lauber S a lts , bbl. 0 0 3 *  
G lauber Salta less 040  10
Glue, B row n _ 2 1 0  10
Glue, B row n Grd 1 2 * 0  20
Glue, W h i t e ___  26 0  35
Glue. W hite  Grd. 800  85
G lycerine ____   2 4 0  32

_______    650 76
I o d in e _________  6 0606 51
I o d o f o rm ______  6 7607 20
Lead A cetate  _ 180  88
L y c o p e d iu m ___  1 5001 76
M a c e ___________  76 0  80
Mace, pow dered 9501 00
M e n th o l_______  8 5000 00
M orphine _—— 8 700  9 60
N ux V o m ic a ___  0  30
N ux Vomica, pow. 150  25 
Pepper black pow. 22026
Pepper, W h i t e _ 400  46
P itch , B urgundy  100  16
Q u a s s i a ___ 12 0  16
Q uinine ________  7201 33
Rochelle Sk its  _ 30 0  40
S a c c h a r in e _________ © 80
S alt P e t e r _____ 11 0  22
Seidlitz M ixture 30 0  40
Soap, g r e e n ___ 16 0  SO
Soap m o tt cas t. 2 2 * 0  26 
Soap, w hite  castile

c a s e ____ __  0 1 1  60
Soap, w hite  castile

less, p e r b a r ___ 0 1  25
Soda A s h ______  04 0  10
Soda B icarbonate  8 * 0 1 0
Soda, S a l ________ 03© 08
S p irits  C am phor 0 1  16
Sulphur, r o l l ___  04 0  TO
Sulphur, Subi. _ 4 * 0  19
T a m a r in d s _____  20 0  26
T a r ta r  E m etic  _  7 0 0  76 
T urpen tine , Ven. 6002 26 
V anilla Ex. pure 1 7602 26 
W itch  H azel __ 1 4702 00 
Zinc S u l p h a t e _ 060  15
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GROCERY PR IC E CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing, and are intended to be correct at time of going to press. Prices, however, 
we liable to change at any time, and country merchants will have their orders 
_Iled at market prices at date of purchase.

ADVANCED DECLINED
Canned Pineapple Canned Apples Beef
E vaporated  Milk No. 10 T om atoes Cows
Cheese Sap Sago Cheese Veal
L obsters—Canned Citron
Hogs Lemon Peel
Lard O range Peel 

T om atoes

AMMONIA 
Arctic B rand 

16 ox., 2 doz. in  carto n ,
p e r d o z .______ 1____ 1 75

I X L. 3 doz.. 12 oz. ’  ’7K 
P arsons, 3 doz. sm all 
P a rsons, 2 doz. m ed. 
P arsons. 1 doz.. lge. 
S ilver Cloud, 3 dz. sm. 
Silver Cl’d, 2 dz., m ed. 
S ilver Cloud, 2 dz. lge.

AXLE GREASE

3 75 
5 00
4 20 
2 85

48. 1 l b . _____________ 4 26
24. 3 l b . ___________ 6 50
10  lb. palls, p e r doz. 8 20 
15 lb. pails, p e r doz. l l  20 
25 lb. palls, p e r doz. 17 78 

BAKING POW DERS 
C alum et, 4 oz., doz. 8744 
C alum et. 4  oz., doz. 1 86 
C alum et, 16 oz. ,doz. 8 85 
C alum et, 5 lb., doz. 12 75 
C alum et, 10 lb., doz. 18 00
K . C., 10c d o z .___ 9244
K . C., 15c doz. -----  1 3744
K . C.. 20c doz. -----  1 80
K . C., 25c d o z .___ 2 30
K . C.. 60c d o z .___ 4 40
K . C. 80c d o z .___ 6 85
K . C.. 10 lb. doz. — 13 50 
Q ueen F lake, 6 oz. — 1 36 
Queen F lake, 60s, kegs 11
Royal, 10c. d o z . -------- 85
Royal, 6 oz., doz. — 2 70 
Royal, 12 oz., doz—  5 20 
Royal, 5 lb. • 81 20
R um tord , 10c, doz. _  ,  85 
Rum  ford. 8 oz., doz. 1 86 
R um ford, 12 oz., doz. 2 40 
R om ford , 6 lb., doz. 12 60 
Ryzon, 4 oz., doz. — 1 36 
Ryzon, 8 oz., doz. — 2 26 
Ryzon, 16 oz.. doz. — 4 06
Ryzon, 5 lb, -------—  1* J*
Rocket, 16 oz., doz. 1 2o

BLUING
Jen n in g s  Condensed P earl 

C -P -B  “ Seal C ap”
3 doz. C ase ( 1 5 c ) ----- 3 75
Silver Cloud, 3 dz. sm . 3 80 
S ilver Cloud, 2 dz. lge. 3 80 
w ith  pe rfo ra ted  crow ns.

B RE A K FA ST FOODS 
Cracked W h ea t, 24-2 4 86 
Cream  of W hea t - —- 7 60 
PU lsbury’s  B est C er 1 2 20 
Q uaker Puffed R ice-- 6

Su ak er Puffed W h ea t 4 30 
u ak er B rfs t B iscu it 1 80

R alston P u r i n a -------- 4 08
R alston  B ranzos -------2 70
R alston  Food, la rge  — 8 60 
R alston Food, sm all— 2 80 
Saxon "Wheat Food — 3 90 
Shred . W heat B iscu it 3 86 

P o st’s B rands.
G rape-N u ts, 24s -------- 8 80
G rap e-N u ts, 100s —  2 76 
P o stu m  C ereal, 12s — 2 25 
P ost T oasties. 36s — 2 85 
P o st T oasties. 24s — 1 
P o s t’s  B ran , 2 4 s -------2 70

BROOMS
No. 4, 4 S t r i n g -------- 6 50
S tan d a rd  P a rlo r , 23 lb. 7 50 
F an cy  P a rlo r, 23 lb. 8 25 
E x  F an cy  P a rlo r 25 lb  9 00 
Ex. F ey . P a rlo r 26 lb 10 00
T o y ___ ______________ 2 00
W hisk, No. 8 ----------2 25
WVUV No t  *

R ich  & F ran ce  B rands
S p e c i a l --- .-------------------6 76
No. 24 Good V alue _ 7 25
No. 25 V e l v e t _______ 8 50
No. 27 Q u a l i t y ----------- 9 76
No. 22 M iss D a n d y _9 75
No. B-2 B est on E a r th  9 00

BRU SHES
S crub

Solid B ack. 8 i n . ___ 1 50
Solid B ack. 1 l i n __ 1 75
P o in ted  E n d s  1  26

Stove
No. 1 1 10
Vo. 2 _____  — 1 36

Shoe
No. 1 _________  ___ 90
No, 2 _______________ 1 25
No. 3 _______ 2 00

BUTTER COLOR
Dandelion. 26c s i z e _2 86
Vedrow. 3 oz.. doz. 2 50

CANDLES
E lectric  L ight. 40 lbs. 12.1
P lum ber. 40 l b s . ___ 12.8
Paraffine, 6s __ 1444
Paraffine, 12s _____ 1444
W l o k l n g ___________ 48
Tudor. 6s . p e r box __ 86

CANNED FR U IT . 
Apples, 3 lb. S tan d a rd  1 76
Apples, No. 10 -------- 5 00
Apple Sauce, No. 2_ 2 35 
A pricots, No. 1 1 90 @2 60
A pricots, No. 2 ______ 2 26
A pricots, No. 244 2 2503 50 
A pricots, No. 10 9 00013 50
B lackeerries , No. 10_9 00
B lueberries, No. 2 _2 50
B lueberries, No. 10— 11 50
C herries, N o. 2_3 0003 50
C herries, No. 244 3 0004 95 
C herr’s, No. 10 11 50012 00
L oganberries, Np. 2 _8 00
Peaches, No. 1 — .— 1 86 
Peaches, No. 1, Sliced 1 40
Peaches, No. 2 ____ 2 76
Peaches, No. 2%, M ich 2 60 
Peaches. 244 Cal. 3 0003 76 
Peaches, No. 10, M ich 7 75 
Peaches. No. 10. Cal. 10 60 
P ineapple , 1, sli. 1 85@2 00 
P ineapple , 2, sli. 2 9003 25 
P ineapple. 2. B rk site. 2 25 
P ineapple, 2%, si. 3 9004  25 
Pint-apple. No. 2. c ru s. 2 26 
P ineap ., 10, cru . 7 50@8 00
P ea rs , No. 2 ____ 3 25
P ea rs , No. 244 ______4 26
P lum s, No. 2 ------------ 2 25
P lum s. No. 244 -------- 3 00
R aspberries  No. 2. blk. 8 25 
R aspb ’s, Red, No. 10 9 75 
R aspb ’s, B lack  No. 10 11 00 
R hubarb . No. 1 0 ----- 6 35

CANNED F I8 H.
Clam Ch’der, 1044 os. 1 36 
Clam Ch., No. 3 3 0003 46 
Clam s, S team ed, No. i  1 76 
Clam s, M inced, No. 1 2 66 
F in n an  H addie, 16 os. 3 36 
Clam Bouillon. 7 oz— 8 66 
Chicken H addie, No. 1 2 76 
F ish  F lakes, sm all — 1 86 
Cod F ish  Cake. 10 oz. 1 85 
Cove O ysters. 6 o s . — 1 45 
L obster, No. 44, S ta r  5 00 
L obster, No. 44» S ta r  2 90 
Shrim p, No. 1. w et — 1 76 
Shrim p, No. 1, d ry  — 1 76 
S a rd ’s. 44 Oil. k. 4 25 0  4 75 
S ardines, 44 Oil, k ’less  3 85 
Sard ines, 44 Sm oked 7 00 
S ardines. 94 Mus. 3 85 0  4 75 
Salm on. W arren s. 44* 3 76 
Salm on. W arrens, 1 lb  4 06 
Salm on. Red A laska— 2 86 
Salm ond, Med. A laska 2 06 
Salm on. P in k  A laska 1 45 
S ardines. Im . 44. oa. 10018 
S ard ines  Im ., 44, e*- 26 
Sard ines. Cal. — 1 7502 10
T u n a , 44. Albocore _ 90
T una , s ,  N ekco ___  1 66
T una , 44, R egen t — 2 26

CANNED M EAT. 
Bacon. M ed. B eechnut 2 76 
Bacon, Lge. B eechnut 4 50 
Bacon, L arge, E rie  — 2 25
Beef, No. 1, C o rn e d_ 2 66
Beef, No. 1, R oast — 2 65 
Beef No. 44 Rose SU. 1 76 
Beef, No. 44. Q ua. sli. 2 26 
B eef, No. 1. Q ua. sli. 2 35 
Beef. No. 1, B 'n u t, sU. 6 76 
Beef. No. 44. B ’n u t sli. 3 16 
B eefsteak  & Onions, Is  3 85 
Chili Con Ca.. Is  1 3501 46
Deviled H am . 4 4 s __ 2 20
Deviled H am . 4 4 * __ 3 60
H am burg  S teak  &

Onions, No. 1 ____ 3 16
Totted Beef, 4 os. __ 1 40
Totted M eat, 44 Idbby  60 
P o tted  M eat, 44 L ibby 60 
P otted  M eat, 44 Rose 80 
po tted  H am , Gen. 44 2 I* 
Vienna Saua.. No. 44 1 36 
Veal Loaf, M edium  — I  36 

D erby B rands In G lass.-
Ox Tongue, 2 lb. __18. o')
«lined Ox Tongue. 44 4 S'* 
Calf Tongue. No. I . .  6 50 
la m b  Tongue. W h. Is 5 itfl
L am b T ongue, am . sli. 1 66

Lunch T ongue, J o .  1 6 56 
Lunch Tongue, N j. 44 3 65
Deviled H am , 44 ___ 3 66
Vienna an  sage. sin. 1 90 
V ienna sau sag e , Lge. 3 66 
Sliced Beef, sm all . ..  a 16 
Boneless P ig s  Feet pL  8 ,1  
Boneless P igs Feet, q t. 5 *6 
Sandw ich Spread . 44 1 >0 

Baked Beans.
B eechnut, 16 o z . ____ 1 60
Cam pbells ____ 1 ________ 1  16
C lim atic Gem, 18 os. 95 
F rem on t, No. 3 —  1 16
Snider, No. 1 ______ 90
Snider, No. 2 ______ 1 30
Van Cam p Sm all - - -  1 16 
V u  Cam p. Med. __  1 66

CANNED V EG ETA BLES.
A sparagus.

No. 1, G reen tip s  ___ 3 9j
No. 244. Lge. O r. 3 7604 60 
W ax B eans, 2s 1 3503 76
W ax B eans, No. 1 0 _6 00
G reen B eans, 2s 1 6004 76
G reen B eans, No. 10_ 6 26
L im a B eans, No. 2 Gr. 2 00 
L im a B eans, 2s, Soaked 66 
Red Kid., No. 2 1 3001 66 
B eets, No. 2, w h. 1 6002 40 
B eets, No. 2, c u t 1 2601  76 
B eets, No. 3, c u t 1 4002  16 
Corn, No. 2, S t. 1 0001  10 
Corn, No. 2, E x -S tan . 1 66 
C om . No. 2, F an  1 6002 26 
C om , No. 2, Fy. g lass  3 >6
C om , No. 10  — — 7 26
H om iny, No. 3 1 1601 35
O kra, No. 2, whole _ 1 90
O kra, No. 2, c u t ___ 1 60
D ehydrated  V eg Soup 30 
D ehydra ted  P o ta toes , lb  46
M ushroom s, H o te ls  _ 38
M ushroom s, Choice ___ 48
M ushroom s, S u r E x tra  66 
P eas, No. 2, E .J . 1 2501  86 
P eas, No. 2, S ift.,

J u n e _________  1 6002 16
P eas, No. 2. E x. SifL

E . J . _______  1 6003  16
Peas, Ex. F ine, F ren ch  S3
Pum pkin , No. 3 ___ 1 60
Pum pkin , No. 16   3 76
P im entos, 44, each  16013
P im entoes, 44, each  _ 37
Sw’t  P o ta toes , No. 244 2 16
S au rk rau t, No. 3 ___ 1 86
Succotash , No. 31 6003 86 
Succotash , No. 2, g la ss  3 46
Spinach, No. 1 -____ 1 36
Spinach, No. 2 1 3501 60 
Spinach, No. 3 2 1502 25
Spinach, No. 10 ___  6 00
T om atoes, No. 2 1 3001 60 
T om atoes. No. 3 1 9 00  2 26Tn—.tftoo N-„ 9 or|ane " «
T om atoes, N o. 10 ___ 6 00

-M. I 9UK.
B -n u t, L arge  _______ 2 66
B -n u t, S m a l l__ —  1 86
Libby, 14 o z . ___________ 2 96
Libby. 8 o z . _____ __ 1 60
V an Cam p, 8 o z . ----- 1 76
V an Cam p, 16 o z . __ 2 76
Lilly Valley, p in t — 2 66
Lilly Valley. T in t 1 86

C H IU  SAUCE.
Snider, 16 os. -----------  8 66
Snider, 8 o z . ________ 2 36
Lilly V alley. 44 P in t  3 46

OYSTER COCKTAIL.
Sniders, 16 o s . _______ 3 60
Sniders, 8 oz. _______ 2 36

CHEESE.
oquefort ------------—  36
ra f t  Sm all t i n s ----- 1 46
ra f t  A m e r ic a n -------8 76
hill, sm all tin s  —— 1  40 
imento, sm all tin s  -  1 40 
oquefort, sm all tin s  2 26 
»m em bert sm all tin s  2 26
rick  -----------------------30
Wisconsin F la ts  -----  2744
Wisconsin D a i s y ------- 2744
onghorn -----------------  29
Michigan F u ll C ream  26 
ew Y ork full c ream  29 
in  Saero ___________ 35

CHEWING GUM
Adam s B lack .T a c k ----- 66
M a m s  B looilberry -------65
A dam s Calif. F ru it  -----  65
A dam s Sen S e n -------------65
Bet-man s P e p s i n ____ 65
Beechnut ______________ 70
r ► oublem int —______— 66
Itiicy F ru it  ______    66

P epperm in t, W rlg leys_6-»
« nearm in t. W rlg leys _ 65
Spic-S pans Mxd F lavors 65
W rigley 'z T-K — -------- *»
Zeno _____________   fo

CHOCOLATE. W ebster C igar Co.
B aker, C aracas, 44s 36
Bakei , C aracas, 44s _ 33
B aker, P rem ium , 4bs _ 36
B aker, P rem ium , 44s _32
B aker, P rem ium , 4s * _¿¿
H ersheys, P rem ium , 44z 36 
H ersheyz, P rem ium , 45a 36 
R unkle, P rem ium , 44S- 34 
R unkle, P rem ium , 44*- 37 
V ienna 8w *«t. 34« _ 1 76

COCOA
B ak e r’s  4 4 s ____________ 46
B ak er’s  44 s ____________ 42
B unte , 4 4 s ___    43
B unte , 44 l b . ______ -_36
B unte , lb. ___________ 32
D roste’s  D utch , 1 lb__9 00
D ro ste 's  D utch , 44 lb. 4 76 
D to s te ’s  D utch , 44 lb. 2 00
H erseys, 4 fc s __________ 33
H ersheys, 4 4 s __________ 22
H u y l e r _________   36
Low ney, 4 4 s __________ 40
Low neys 44s __________ 40
Lowney, 44s ___________38
Lowney, 5 lb. c a n s ___ 31
Van H outen , 4 4 s ______ 75
Van H outen , 4 4 s ____ - 75

COCOANUT
44s. 6 lb. case  D unham  50
44a, 5 lb. c a s e ________ 48
44s & 44s, 16 lb. case 49
B ulk, b a rre ls  Shredded 22 
96 2 oz. pkgs., per case 8 05 
48 4 ox. pkgs., p e r case  7 00

CLOTHES LINE
H em p, 50 f t . _______ 1 50
T w isted  C otton. 50 f t. 1 75
B raided, 50 f t . _____ 2 75
Sash  C o r d __________ 3 75

C O FFE E  ROASTED 
Bulk

Rio _____  - 16%
23024
___26

G u a te m a la ________ _
J a v a  and  M ocha —

-  26 
___39

-  27
P e a b e r r y __________ __ 26

McLaughlin’s  X X X X ' 
M cL aughlin’s  XX X X  p ack 
age coffee is sold to  re ta il
e rs  only. M ail a ll o rders 
d irec t to  W . F . M cL augh
lin & Co.. Chicago.

Coffee Extracts
N. Y „ p e r 106 -----------  ,11
F ran k ’s  60 pkgs. —— 4 26 
H um m el’s  50 1 lb. — 0644

CONDENSED MILK.
Eagle, 4 d o z . -------- 9
L eader. 4 d o z . -------- 5

MILK COMPOUND 
H ebe. Tall, 4 doz. — 3 
H ebe, Baby. 8 doz. — 3 
C arolene, T all, 4 doz. 3 
Carolene, B aby  —-------3

EVAPORATED MILK 
C arnation , Tall, 4 doz. 5 
C arnation , B aby, 8 dz. 4
E v ery  D ay, T a l l ----- 5
E v ery  D ay, B a b y ----- 3
Goshen, T all -----  —  4
Goshen, Gallon —- —  4 
O atm an’s D un., 4 doz. 4 
O a tm an’s  D un.. 8 doz. 4
P e t, T all -------------------5
P e t, B aby, 8 oz. -------4
Silver Cow, T a l l ----------5
S ilver Cow, B aby —  4
V an Cam p, T all -------5
V an  Cam p, B a b y ----- 3
W hite  H ouse, T all — 4 
W hite  H ouse, B aby _ 4

00
60

70
60
35
25

00
85
00
70
50
50
75
65
00
90
00
90
00
70
50
25

CIGARS
Lewellyn A  Co. B rands 

Mi Lola
Capitol. 1 - 2 0 ------------- 1 2 5
F av o rite , 1-20 -------- 1 lo

95 
75 
75 
70

95
______  75
Red-Ö , 1-10 _______  37 50

V ictory , 1-20 -----------
B uckeye, 1-20 ----------
P anete la , 1-20 V---------
L a S o re tta  (sm okers) 

S w ift
P e rfec to , 1-20 ----------
B lun ts , 1-20

Worden Grocer Co. Brand*
H arv este r Line.

K iddles, 100s ______  37 60
R ecord B reakers , 50s 76 00
Delmonico. 5 0 s -------- 76 00
E picure  P an e te la , 60 75 00
P erfec to , 60s _- —  96 00

The La A sora Line-
A greem ent, 6 0 s _____  58 00
W ashington , 60s —  76 00 
B iltm ore, 60s. wood 65 00

S anches i t  H a y a  L ine 
C lear H av an a  C igars  m ad* 

In T am pa. F la.
Specials, 6 0 s --------  76 60
D iplom atics, 50s — 96 00
Bishops. 60s ____ — 116 00
Rosa. 60s ------ —  126 0«
Orig F avo rita . 5 0 __  135 00
O riginal Q ueens, so* iro 60 
W orden Special. 25s 185 06 
A. S. V alentine  B rands. 

L ittle  V alentines. 100 37 50
V ictory; 60, W o o d _ 75 00
D eLux Inv., 50, W d. 95 00 
Royal, 26. W ood — 112 00 
A bram  C lark. 60 wd 58 00 
Alv&S, 1-40, W ood __ 125.00

Plaza, 50s, W o o d _ 96 00
Belm ont, 50s, Wood 110 00 
St. Reges, 60s, W ood 126 00 
Vande rb i l t . . 26a. W d 140 60 

Ignaota H ay a 
E x tra  F an cy  C lear H av an a  

Made in T am pa. F la.
D eliead es . 60s   116 00
M an h a ttan  Club, 50 135 00
B onita. 5 0 ________  150 00
Corono, 25s _______ 240 00

S ta rlig h t Bros.
La Rose P« P a ris  Line

C aballeros. 50s _____ 70 00
Rouse, 6 0 s ___   116 00
P en in su la r Club. 26s 150 06
Palm as. 2 5 s _______ 175 60
Perfeetos. 2 5 s ______ 166 06

R osen thas Bros.
R. B. L ondres, 60s,

T issue W rapped  __ 68 00
R. B Invincible 60s.

Foil W r a p p e d ___ "70 00

Union M ade B rands 
E) O verture . 60s. foil 75 00 
Ology, 50s __________ 58 66

O ur N ickel B rands
Tiona, 100 __________ 31 00
New C urrency, 6 0 s_ 35 00
Lioba, 1 0 0 s_;_______  35 00
New P an te lla . 1 0 0 _ 37 50

Cheroots
Old V irg in ia, 1 0 0 s_ 20 00

Stogies
Hom e R un, SO. T in  18 60 
D ry  S litz, 1 0 0 s_____  26 60

CIG A RETTES.
One E leven, 15 In pkg 96
B eechnut, 20, P l a i n _5 65
Hom e R un, 20, P la in  6 00 
Y ankee G irl, 20, P la in  6 00
Sunshine, 20, P la in  _ 6 00
Red B and, 20 P l a in ,_6 00
S tro ller, 15 in pkg. 96
Nebo, 20, P l a i n _____ 7 00
Cam els, 20, P l a i n ___ 6 80
Relu. 20. P l a i n _____ 7 80
L ucky  S trike , 2 0 s ___ 6 90
Sw eet C aporal, 20, pi. 6 90 
W indsor C astle F ag  20 8 00 
C hesterfield, 10 & 20 6 90 
Piedm onL 10 & 20, PI. 6 90
Spur, 20, P la in  ______ 6 00
Sw eet T ips, 20, P la in  7 60 
Idle H our. 20. P lain  „  7 50
O m ar, 20, P l a i n ___ 8 00
F a lks  H av an a , 20, PI. 9 76 
R lchm 'd  S C ut, 20, pl. 10 00 
R ichm ’d 1 C ut, 20 ck. 10 00
F a tim a , 20 P la in  _ 8 80
H elm ar, 20, P la in  _ 10 60
E nglish Ovals, 20 PL 10 60 
T u rk ish  T rop., 10 ck 11 60 
London Life, 10, cork 11 60 
H elm ar. 10, P la in  — 11 50 
H erb e rt T a rry to n , 20 12 26 
E gyp tian  S tr„  10 ck. 12 00
M urad, 20, P lain  ___  16 50
M urad. 10, P l a i n __ 16 00
M urad, 10, cork o r pl. 16 00 
M urad. 20, cork  o r pl. 16 00
Luxury 10. cork __  16 00
M elachrino, No. 9, 10,

cork o r p l a i n _— 16  00
M elachrino, No. 9, 20,

cork o r p l a i n ___ 16 00
M elach’o, No. 9. lO.St 16 60 
M elach’o, No. 9, 20, S t 16 50
N atu ra l, 10 and  20_16 00
M arkaroff, No. 16. 10,

cork _________ !___ 16 00
P all Mall R<L, 20, pl. 21 00 
Benson & H edges, 10 20 Ou
R am eses, 10, P l a i n _17 60
Milo V iolet 10. Gold 20 00
D eities. 1 0 __________ 21 00
Condex, 10 ________  22 00
Phillips M orris, 10 _ 21 00
Brening Own. 10, PL 28 00
A m bassador, 1 0 ___  30 00
Benson & H edges 

T u b e re tte s  ——___  55 00

CIGARETTE PAPERS. 
Riz L a  Croix, W h„ dz. 48 
Kiz L a  W h ea t B r„  dz 48 
Riz Tam  T am , p r doz. 48 
Zlg Zag, per 100 __  7 26

TOBACCO—FINE CUT.
Liggett 6  Myers Brands

H iaw ath a , 10c, doz__ 96
H iaw ath a , 16 oz„ dz. 11 00
R ed Bell, 10c, doz._ 96
R ed Bell, 35c, doz._ 2 95
R ed Bell, 76c P a ils  dz. 7 40
S terling , 10c, . d o z ._ 96
Sw eet B urley , 10c, dz. 96 
Sw eet B urley , 40c foil 3 86 
Sw t. B urley, 95c D ru . 8 50 
S w eet Cuba, . 10c, dz. 96 
Sw eet C uba, 40c, doz. 3 85 
Sw eet C uba, 95c P a il 8 60 
Sw eet O range. lOo, dz N
Scotten  Dillon A  Co. B rand
D an P a tch , 10*. doz. 90 
Dan Pa tch . 16 o dz. 7 60 
O jlbw a, 10c, dv,z. „  96
Ojlbwa, 8 oz.. doz._3 85
O jlbw a, 95c, d o z .___ 8 60
Ojlbwa. 90c, doz. ___ 8 00
S w eet M ist, 10c, doz. 96 
Uncle Daniel. 10c. doz. 96 
U ncle rw " t»i, 14 os. 16 36

J. J. Bag ley A  Co. Brands. 
M ayflower, 16 oz., dz. 16 06

P, Lord lard Brands
Pioneer, 10c, doz. _ 96
Tiger, iOc, doz. —  96
T iger, 50c, doz. __ _ 4 80
W eyman Bruton Co. Brand 
Right Cut, 10c, doz. 95 
W -B  Cut, 10c, doz. — 95

PLUG TOBACCO. 
v American Touacco Co. ’ 

Brands.
A m er. N avy, 10c doz. 1 00 
A m er. N avy, per p lug 64 
Jolly  T a r, 24, p e r p lug  16 
Gold Rope, 10c, doz. 1 00 
Boot Jack , 15c, doz. 1 44 
P ip e r H eidsieck , 10c_ 99 
P ip e r H eidsieck, 20c_ 1 92 
S pear H ead, iOc cu ts  1 00 
S pear H ead, pe r p lug  68 
Square  Deal, per p lug  64 
S tan d ard  N avy, 8 pig  64 
Tow n T alk , p e r p lug 56
Liggett & Meyers Brands.
Clipper, p e r plug ___  56
Chops, 10c, doz. ___  96
D rum m ond N a t L  15c 1 44 
H oney Dip T w ist, 10c 96 
G ranger T w ist, 10c, dz 96 
H orse Shoe, per plug 74 
J .  T . B righ t, p e r plug 66 
J .  T . Sm ooth, p lug - 24 
J .  T . R. an d  R ., p lug  24
K ing P in , p e r p l u g _ 32
K ing P in , 10c cu ts , ea . 08 
M asterp iece, pe r plug 41 
P icn ic  T w ist, 10c, doz. 96 
S p ark  P lug , p e r case 1 92
S ta r, p e r p l u g ___ 1_ 74
Uncle Sam . 12 10c c u t 2 56

Scotten, Dillon * A  Co. 
Brands.

B racer, pe r p l u g ___  38
C ream  De M enthe, 10c 96
Peachey , p e r p l u g _ 64
Stronghold, per p lu g . 64 
Y ankee Girl, per p lug  56

P. Lorrllard Brands. 
C lim ax, 10c tin s , doz. 96 
C lim ax Sm ooth, plug  72 
C lim ax Thick , pe r p lug  72 
Red Cross, 10c cu ts— 98 
R ed Cross, p e r p lug  48
R. J. Reynolds Tobacco Co, 

Brands.
Apple, 5 lb. B u tt, lb. 72 
C aram el T w ist, p e r lb. 34 
G ravely Superior, 10c 96
H um bug, p e r l b . ___ 1 22
K ism et, per l b . ___ 1 05
L ib erty  Bell, p e r lb. 65 
M aritana, 15c Foil, dz. 1 44 
M ickey T w ist, p e r  lb . 72

John J. Bagley A  Co. 
Brands.

M aple Dip, p e r p lu g - .  66

SMOKING TOBACCO. 
American Tobacco Co. 

Brands.
B anner, L . C„ 10c, dz. 99 
B anner, L . C., 40c, dz. 3 tt% 
Blue B oar, 25c Foil 2 28 
Blue B oar, 30c V ac tin  2 76 
Bob W hite, g ra n ., 10c 99 
Bull D urham , 10c, dz. 99 
D rum , G ran ., 10c, dz. 99 
F ive B ros., 10c, doz. 99 
G iant, L . C., 10c, dz. 99 
G iant, L . C„ 30c, dz. 2 88 
Q iant, L . C. P a lis , dz 6 84 
G arrick , 30c FoiL dz. 2 70 
im peria l Cube C ut, 30c 2 88 
L ucky S trike , R  C u t 1 53 
M yrtle N avy  P lu g  C u t 99 
M yrtle N avy, 15c Po. 1 44 
N avy, G. & A.. 10c — 99 
N igger H a ir, 10c, doz. 99 
N igger H a ir, P a ils , dz 8 40 
N igger H ead, P . C. 10c 99 
Old E nglish, C. C. 16c 1 53 
P eerless , L . C„ 10c__ 99 
Peerless , L . C., 35c dz. I 38 
Peerless, L . C. P ails 7 44 
Rob Roy, It. C., 10c 99 
Rob Roy, L . C., 40c 8 84 
Rob Roy, L. C„ pails 8 40 
Sw eet M aple Scrap  96 
Soldier Boy, L . C„ 10c 99 
Soldier Boy, L.C., pall 7 32
Tuxedo, G ran. _ 1501  49
Tuxedo, G ran . C u t 

plugs, 8 oz. tin s  — 8 72 
Yale M ix., 16 vac. t in  1 44

Liggett & Meyers Brando.
B ria r  P ipe, doz. ___  96
C uban S ta r, L . C„ 10c 96
C uban S ta r, P alls, dz. 6 99
Corn Cake, G ran . 6c  48
Corn Cake, G ran., lOo 96 
Corn Cake, G ran., 25c 2 40 
Corn Cake, G ran ., 50c 4 80
D uke’s M ixture. 10c_ 96
Glad H and, L . C„ 10c 96
Grow ler, L . C„ 10c__ 96
G rowler, L . C., 25c_ 2 6f
Grow ler, L. C„ 50c_5 06
L a T u rk a , P lug  C. 15c 1 14 
Noon H our L. C., 10c 96
O. U.. Gr. C ut P „  10c -  96 
O. U„ C. P „  90c ja r s  9 00 
P ilot, Long C ut, 25c 2 60 
Plow Boy, 10c, doz— 96 
Plow  Boy, 70c P a ils  7 40 
«um m ertim e. 10c, doz. 96 
Sum m ertim e, 30c, dz. 8 99
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Sum m ertim e, 65c P a lis  6 50 
Sw eet T ip  Top, 10c, da 96 
Velvet, C u t Plug , 10c 96
Velvet, C u t Plug, tin s  1 53 
Velvet, C u t P lug , 8 oz. 6 72 
Velvet, C. PI., 16 oz. 16 84 
Turn Turn, 10c, doz. 96 
Turn Yum, 70c pails 6 80

P. L orlllard ’s B rands. 
B eechnut Scrap , doa. 96 
Bubs, L , C., 10c , doa. 96 
B u ss , L . C., 36c, doa. 3 30 
Buzz, L . C., 80c, doa. 7 90 
Chips, P . C., 10c, dozv 96
H onest Scrap , d o z ._ 96
Open Book Scrap , dz. 96 
S tag , C ut P ., 10c, doz. 96 
Union L eader, 10c tin  96 
U nion Leader, 50c t in  4 80 
Union Leader, 31 tin  9 60 
Union L eader, 10c, da. ' 96 
Union L eader, 15c, dz. 1 44 
W ar P a th , 35c, doa. 3 36
Scotten  Dillon Co. B rands 
D an P a tc h , 10c, doa. 96 
D illon’s M ixture , 10c 96
G. O. P ., 86c. doa. — 3 00 
G. O. P ., 10c, doa _  96
Loredo, 10c, d o a . __  96
Peachy , Do. C ut, 10c 96
P eachy  Scrap , 10c, dz. 96 
P en in su la r, 10c, doz. 96 
P en insu lar, 8 oz., dz. 3 00 
Reel C u t P lug , 10c, dz 96 
U nion W orkm an Scrap,

10c, d o a . _________  96
W ay Up, 10c, d o z ._ 96
W ay  U p, 8 oz., doa. 3 25 
W ay Up, 16 oz., doz. 7 10 
W ay Up, 16 oz. pails 7 40 
Y ankee G irl Scrap , 10c 96

P inkerton  Tobacco Co. 
B rands.

A m erican S ta r, 10c, da 96 
B ig 9, Clip., 10c, doz. 96 
B uck Shoe Scrap , 10c 96
P in k erto n , 80c, a o a ._2 40
P a y  C ar Scrap , 10c, dz 96 
P inch  H it  Scrap, 10c 96
R ed M an Scrap , dbz. 96 
R ed H orse  Scrap , doz. 96
•I. J . Bagley A Co. B rands.
B roadleaf, 10c _____  96
B uckingham , 10c, doa. 96 
B uck ingham , 16c tin s  1 44 
Gold Snore, 15c, doa. 1 44
H azel N u t, 10c, doa. 96
Kleeko, 25c, doa. __ 2 40

Colony, PI. C. 17c 1 53
Old Crop, 50c, d o a ._4 80
Red B and, sc rap , luc 96 
Sw eet T ips, 16c, doa. 1 44
Wild F ru it,  10c, doz. 96
W ild F ru it,  15c, doz. 1 44

Independent Snuff Co. 
B rands

New F ac to ry , 10c, doz. 96 
New F ac to ry  P a ils , dz 7 60

S chm idt Bros. B rands 
Blight B ros., 10c, doz. 96 
B igh t B ros., Pails, dz. 8 40
R. J .  Reynolds Tobacco Co. 

B rands.
G eorge W ash ing ton ,

10c, d o a .___________  96
Old R over, 10c, doz. 96 
O ur A dvertiser, 10c, 96
P rince  A lbert, 10c, dz. 96 
P rince  A lbert, 17c, dz. 1 53 
P rince  A lbert, 8 oz.

tin s , w ith o u t p ipes _ 6 72 
P rince  A lbert, 8 oz.

a n d  Pipes, d o z ._8 88
P rince  A lbert, 16 oz. 12 96 
S tud , G ran. 5c, doz. 48 
W hale, 16 oz., d o z ._4 80

Block Bros. Tobacco Co. 
M all Pouch, 10c, doz. 96 
F a lk  Tobacco Co., B rands.
A m erican M ixture, 35c 3 30 
A rcad ia  M ixture, 25c 2 40 
C ham pagne S park lets ,

30c, doz. ___________ 2 70
C ham pagne S park lets ,

90c, doz. __________ 8 10
P ersonal M ix tu r e ___ 6 60
Perlque, 25c, p e r dob. 2 25 
Serene M ixture, 16c dz 1 60 
Serene M ixture , 8 oz. 7 60
Serene M ixture , 16 oz 14 70 
T arey ton  L undon M ix

tu re , 50c., d o z . ___ 4 00
V in tage B lend, 25c dz. 2 30 
V in tage Blend, 80 tin s  7 50 
V in tage B lend, 31.55 

tin s , d o z ._________ 14 70

Superba Tobacco Co.
B rands.

Sam m y Boy Scrap , dz 96 
C igar C lippings 

H av an a  Blossom , 10c 96
H av an a  Blossom, 40c 3 95 
K nickerbocker, 6 oz. 3 0C 
L ieberm an, 10c, doz. 96 
W. O. W ., 6 oz., doz. 3 00 
Royal M ajor, 10c, doz. 96 
Royal M ajor, 6 oz., dz. 3 00 
Royal M ajor, 14 ,oz. dz 7 20

L arue  A  Bro. Co.’s B rands. 
E dgew orth  R eady R ub

bed, 17c T i n s _____ 1 62
E dgew orth  R eady R ub

bed, 8 oz. tins, doz. 7 00 
E dgew orth R eady R ub

bed, 16 oz. tin s , dz. 14 50 
E dgew orth  Sliced P lug ,

17c tin s , d o z . ____ _ 1, 62
E dgew orth  Sliced Plug .

35o tin s . dps.  ___ 8 66

U nited S ta te s  Tobacco Co. 
B rands.

C en tra l Union, 15c, dz. 1 44 
Shag, 15c T ins, doz. 1 44 
Shpg, 15c P apers , doz. 1 44 
D ill’s B est, 16c, doz. 1 52 
Dill’s B est G ran ., 16c 1 52 
D ill’s B est, 17c T ins 1 52

Snuff.
C openhagen, 10c, roll 64
Seal B landenlng , 10c 64
Seal G oteborg, 10c, roll 64 
Seal Swe. R apee, 10c 64
Seal N orkopping, 10c 64
Seal N orkopping, 1 lb. 86

CONFECTIONERY 
S tick  Candy P a lls

S tandard  _____________ 16
Jum bo W rapped  ____ 18
• ’ure  S ugar S tick. 600’s  4 29 
B ig Stick , 20 Lb. case  18 

Mixed C andy P a ils
K inderga rten  _______ 18
L eader ______________ 16
X. L. O. ____________13
F ren ch  C ream s ;_____ 18
Cam eo ______________ 19
G rocers _____________ 11

Fancy Chocolates.
5 lb. Boxes 

B itte rsw eets , A ss’ted  1 75 
Choc M arshm allow  Dp 1 60
M ilk Chocolate A A_1 95
Nibble S ticks _____ 2 09
P rim rose Choc. ____ 1 25
No. 12 Choc. _______ 1 60
Chocolate N u t Rolls _ 1 90

Gum Drops P a ils
Anise ______ ________ _ 17
O range G u m s _______ 17
Challenge G u m s ___ _ 14
F avorite  ____________ 20
Superior ____________ 19

Lozenges. P a lls  
A. A. Pep. Lozenges 16 
A. A. P in k  Lozenges 16 
A. A. Choc. Lozenges 17
M otto H e a r t s ___ _—  19
M alted M ilk Lozenges 21

H ard  Goods. P a lls
Lem on D rops _______ 18
O. F . H orehound Dps. 18
A nise Squares ----- 18
P e a n u t Squares ____ 20
H orehound T ab le ts  — 20

Pop Corn Goods. 
C racker Jack , P rize  3 76
C heckers, P rize  ___ _ 3 76

Cough Drops
Boxes

P u tn a m ’s ____ _—_—  1 30
Sm ith  Bros. ----------- 1 50

P ackage Goods 
C ream ery  M arshm allow s 

4 oz. pkg, 12s, c a r t.  95 
4 oz. pkg, 48s, case  3 75

Specialties.
A rcad ian  Bon Bons — 19
W aln u t F udge ----------- 23
P ineapple Fudge -----   21
Ita lian  Bon B ons -------- 18
N ationa l C ream  Miints 25 
S ilver K ing  M. M allows 30

CRI8CO
36s. 24s an d  12s.

L ess th a n  5 cases — 21
F ive cases  _________ 20%
T en -cases _________ 20
Tw enty-five cases —  19% 

6s and  4s.
L ess th a n  5 cases — 20%
F ive cases __________ 19%
T en cases  —------------19%
Tw enty-five cases — 19

COUPON BOOK8 
50 Econom ic g rade — 2 60 
100 Econom ic g rade  — 4 60 
500 Econom ic g rade  20 00 
1,000 Econom ic g rade  37 50 

W here  1,000 books a re  
o rdered  a t  a  tim e, specia l
ly  p r in t fro n t cover is 
fu rn ished  w ithou t charge.

CREAM OF TARTAR
6 lb. boxes ----------------- 12

DRIED FR U ITS 
Annies

E vap ’d Choice, blk. — 15 
A pricots

E vapora ted , S l a b ----- - 30
E vaporated , F an cy  —— 36

C itron
10 lb. box _____________ 46

C u rran ts
P ackage , 14 oz. ----- —  21
Boxes, Bulk, per lb. — 21 

Peaches
Evap. F ancy , U npeeled 21 

Peel
Lem on, A m erican -------24
O range, A m erican -------26

Raisins
Seeded, bu lk  _______ 16
Seeded, 15 qz. pkg. — 16
Seedless, Thom pson _ 16 
Seedless, 1 lb. pkg. _ 16 

California Prunes
90-100 25 lb. b o x e s _@10
80-90 25 lb. boxes --@10%
70-80 25 lb. boxes —@11%
60-70 25 lb. ; boxes —@12%
50-60 25 lb. boxes —@13%
40-60 25 lb. boxes „@ 15%
30-40 25 lb. boxes —@18%

FARINACEOU8  GOOD8 
B eans

Med. H and  P icked  __ 06%
Cal. L im as —_______ 10
Brow n, S w e d i s h _— 08
R ed K idney _______ 10

F arin a
24 packages  _______ 2 10
Bulk, per 100 lbs. -__  06%

Hom iny
P earl, 100 lb. s a c k _2 50

M acaroni
D om estic, 20 lb. box 07% 
D om estic, broken bbls. 06%
A rm ours, 2 doz. - __ 1 60
Fould’s. 2 doz., 8 oz. 1 80 
Q uaker, 2 doz. _____ 1 85

P earl B arley
C hester ___ _________ 3 75

Peas
Scotch, lb. __________ 06%
Split, lb. ______ -___ 08

Sago
E a s t In d ia  __________ 07%

Tapioca
P earl, 00 lb. s a c k s _07%
M inute, 8 oz., 3 doz. 4 05 
D rom edary  I n s t a n t_3 50

FISH IN G  TACKLE 
C otton Lines

No. 2, 15 f e e t _______ 1 15
No. 3, 15 f e e t _______ 1 60
No. 4, 15 f e e t _______ 1 80
No. 5, 15 f e e t _______ 1 95
No. 6. 15 f e e t _______ 2 10

Linen Lines
Sm all, p e r 100 y a rd s  6 65 
M edium, p e r 100 y a rd s  7 25 
L arge, p e r 100 y a rd s  9 00

F loats
No. 1%, p e r g ross wd. 5 00 
No. 2, pe r gross, wood 5 50 
No. 2%, p e r gro . wood 7 50

Hooks—K irby
Size 1-12, p e r 1,000 __ 1  05
Size 1-0, p e r 1,000 _1 20
Size 2-0, p e r 1,000 __ 1  45
Size 3-0, p e r 1,000 _1 65
Size 4-0, p e r 1,000 „  2 1C 
Size 6-0. p e r 1,000 _2 45

S inkers
No. 1, p e r g r o s s ______ 66
No. 2, p e r gross ____  80
No. 3, p e r  g r o s s ______ 90
No. 4, p e r g r o s s ____1 20
No. 6, p e r g r o s s ____1 60
No. 6, p e r g r o s s ____ 2 00
No. 7, p e r g r o s s ____2 60
No. 8, p e r g r o s s ____ 3 75
No. 9, p e r g r o s s ____6 20
No. 10, p e r g r o s s ___ 6 76

FLAVORING EXTRACTS 
Jenn ings 

P u re  Vanilla 
T urpeneless 

P u re  Lem on
7 D ram  __

P e r  Doz. 
___________ 1 35

1% Ounce __________ 1 75
2 O u n c e _____________ 2 76
2% Ounce .___________ 3 00
2% Ounce .___________ 3 26
4 O u n c e _____________ 5 00
8 Ounce _.___________ 8 50
7 D ram , A s s o r te d __ 1 35
1% Ounce, A ssorted_1 75

FLOUR AND FEED  
V alley C ity  M illing Co. 

Lily W m te, % P ap e r
sack  ____ ._________

H arv est Queen, 24%
L igh t Loaf Spring

W hea t, 24%s ____
R oller Cham pion 24%
Snow F lake, 2 4 % s_
G raham  25 lb. p e r cw t 
Golden G ranu la ted  Meal,

25 lbs., pe r cw t., N 
Rowena P ancake  Com 

pound, 5 lb. s a c k _
B uckw heat Compound,

5 lb. s a c k _________
W atson  H igg ins Milling 

Co.
N ew  P erfec tio n , % s 7 20 
R ed A rrow , % s ____ 7 80

W orden  G rocer Co. 
A m erican E ag le , Q uaker, 
P u re  Gold, F o res t K ing, 
W inner.

Meai
Gr. G rain  M. Co.

Bolted _____________ 2 25
Golden G ran u la ted  —2 45

W heat
No. 1 R e d _____________   1 01
No. 1 W hite  ________  99

Oats
C arlo ts  ___________ :—  41
L ess th a n  C arlo ts ____ 48

Corn
C arlo ts  _____     72
L ess th a n  C arlo ts  ;___ 77

Hay
C arlo ts  __ i------------ - 18 QQ
L ess th a n  C a r l o t s _ 22 00

Feed
S tree t C ar F e e d __  30 00
No. 1 Corn & O at F d  30 00
C racked Com  _____  30 00
C oarse C ora M e a l_ 30 00

FRUIT JARS
M ason, p ts ., per gross 9 70 
M ason, q ts ., p e r gross 10 65 
M ason, % gal., g ross 13 75 
Ideal G lass Top, p ts. 10 50 
Id ea l G lass Top, q ts . 12 00 
Ideal G lass Top, % 

gallon ___________  16 00
GELATINE

Cox’s  1 doz., l a r g e _1 90
Cox’s  1 doz., sm all __ 1 25
Jello-O , 3 doz. ______ 3 45
K nox’s  Sparkling , doz. 2 25 
K nox’s  A cidu’d, doz. 2 25
M inute. 3 d o z . __ ___ 4 05
Plym outh , W h i t e ___ 1 65

GRANULATED LYE. 
W anders.

Single cases ________ 5 16
2% cases ____________5 04
5% cases ____________4 95
10 cases _____________ 4 87
% cases. 24 to  c a se . 2 60

CHLORINATED LIME.
Single cases, c a s e ___ 4 60
2% cases, case ______ 4 48
5% cases, case  ______4 40
10 cases, case ______ 4 32
% case, 25 cans  to  

case, c a s e __________ 2 35

HIDES AND PELTS 
Hides

Green, No. 1 _______13
G reen, No. 2 _______12
C ured, No. 1 _______14
Cured, No. 2 ______ I  13
C alfskin, g reen . No. 1  17 
C alfskin, green , No. 2 15% 
C alfskin, cured . No. 1 18 
C alfskin, cured, No. 2 16%
H orse, No. 1  ______ 4 00
H orse, No. 2 ______ I  3 00

Pelts
Old W o o l -----------  75@1 00
L am bs --------------  50@1 00
Shearlings ______  50@1 00

Tallow
FYime --------------------  @5
No. 1 --------------------  @4
No. 2 --------------------  @3

Wool
U nw ashed, m edium  _ @33 
U nw ashed, re je c ts  __ @23 
U nw ashed, m edium  _ @35

HORSE RADISH 
P e r  doz., 7 o z . __ ’___ 1  25

JELLY AND PRESERVES
P ure. 30 lb. p a i l s ___ 3 00
P ure  7 oz. A sst., doz. 1 20 
Buckeye, 22 oz., doz. 2 00 
O. B., 15 oz., pe r doz. 1 40

JELLY GLASSES 
8 oz., per doz. _______ 35

MATCHES.
Blue Ribbon, 144 box. 7 55 
S earch ligh t, 144 box. 8 00 
Safe H om e, 144 boxes 8 00 
Red S tick, 720 lc  bxs 5 50 
Red S tick , 144 bxs — 5 25

Cleveland Match Co. 
Brands

Old P al, 144 Boxes __ 8 00 
Buddie, 144 B o x e s _5 75

Safety Matches. 
Q uaker, 5 gro. case 4 75 
Red Top, 5 gro. case 5 25

MINCE MEAT.
None Such, 3 d o z ._4 85
Q uaker, 3 doz. case — 4 00 
Libby K egs, W et, lb. 25

MOLASSES.
New Orleans

F ancy  Open K e t t l e __ 60
Choice -------------------------48
Good _________________ -  36
F a ir  --------------------------- 32

H alf barre ls  5c e x tra

M olasses in  Cans.
R ed H en, 24, 2 lb. — 2 60 
Red H en, 24. 2% lb. 3 26 
R ed H en, 12, 5 lb. — 3 10 
R ed H en, 6, 10 lb. — 2 80 
G inger Cake, 24, 2 lb. 3 00 
G inger Cake, 24, 2% lb. 3 80 
U inger Cake, 12, 6 lb. 3 75 
G inger Cake. 6, 10 lb. 3 50 
Dove, 36, 2 lb. W h. L. 6 60 
Dove, 24. 2% lb W h. L  5 20 
Dove, 36, 2 lb. B lack  4 30 
Dove, 24, 2% lb. B lack  3 90 
Dove, 6, 10 lb. B lqe L  4 45 
P a lm e tto , 24, 2% lb. 4 16

NUTS.
W hole

Almonds, T erregona__22
Brazil, L a r g e _—  14
F ancy  m i x e d __ ____ 21
F lb e rts . Sicily ______ 16
P e a n u ts  V irginia, raw  08% 
P ean u ts , V ir. ro as ted  10% 
P ean u ts , Jum bo raw  09% 
P ean u ts , Jum bo, rs td  12%
Pecans. 3 s t a r _____ — 22
Pecans. • J u m b o ___ — 80
W alnuts, G renoble — 34
W alnu ts, S o r e n to ___ 25

Salted P eanu ts
F ancy , No. 1 _______ 13
Jum bo ______________ 21

Shelled
Alm onds _______ ____ 50
P ean u ts , Spanish,

125 lb. bags ______ 11%
F ilb erts  _____________ 50
P e c a n s _____— —____ 80
W a l n u t s ____________ 75

OLIVES.
Bulk, 2 gal. k e g ___ 3 00
B ulk, 3 gal. k e g ___ 4 50
Bulk, 5 gal. k e g ___ 7 00
Q uart, ja rs , d o z e n _5 25
4% oz. J a r ,  p lain, dz. 1 35 
5% oz. J a r ,  pi., doz. 1 60 
10 oz. J a r ,  plain, doz. 2 35 
16% oz. J a r ,  PI. doz. 3 50 
3% oz. J a r .,  stu ffed- 1 45
8 oz. J a r .  S tu ., doz. 2 40
9 oz. J a r .  Stuffed, doz. 3 60 
12 oz. J a r ,  S tuffed, dz 4 50

PE A N U T BUTTER.

Bel Car-Mo Brand 
8 oz. 2 doz. in  case 2 55
24 1 lb. pails _______ 4 45
12 2 lb. p a i l s _______ 4 25
5 lb. pails  6 in  c ra te  4 85
25 lb. p a i l s __________ 14%
50 lb. t i n s ________   13%
PETROLEUM PRODUCTS 

Iron  B arre ls
Perfec tion  K e r o s i n e _12.6
Red Crown Gasoline,

T an k  W agon ______ 20.3
Gas M achine Gasoline 38.2 
V. M. & P. N ap th a  24.2
Capitol Cylinder ___ 42.2
A tlan tic  R ed E ng ine  23.2 
W in te r B lack  _______ 13.7

Cpolarine
Iron Barrels.

M edium L ig h t ___ — 67.2
M edium heavy  ______ 59.2
H e a v y ___ ___   62.2
E x tra  h e a v y ________ _ 67.2
T ransm ission  Oil ____ 57.2
F in d ,  4 oz. cans, doz. 1.40 
F in d ,  8 oz. cans, doz. 1.90 
Parow ax, 100, 1 lb. — 7.2 
P arow ax , 40, 1 lb. — 7.4 
P arow ax , 20, 1 lb. _7.6

Sem dac, 12 p t. cans  2 85 
Sem dac, 12 q t. cans  4 35 

PICK LES 
M edium Sour

B arre l, 1,200 c o u n t_13 00
H alf bbls., 600 coun t 7 50
10 gallon kegs  ___  5 50

Sw eet S.mall
30 gallon, 2400 ___  33 00
15 gallon, 2000 _____ 17 60
10 gallon, 800 ______ 12 75

Dili Pickles.
800 Size, 15 g a l . ____10 00

PIP E S
Cob, 3 doz. in bx 1 00@1 20 

PLAYING CARDS 
B roadw ay, per doz. — 2 40
No 90 S te a m b o a t___ 2 75
Blue R ibbon _____ —-  4 25
C rick e tt ______________ 3 50
Bicycle _________   4 50

POTASH
B ab b itt’s  2 doz. — -  2 76 

FRESH  M EATS.
Beef.

T op S teers  & H eife rs  16 
Good S teers  & H eife rs  14 
Med. S teers  & H eifers  12 
Com. S teers  & H eifers  09 

Cows.
Top ¿1___& —;----------- 10
Good ____ _—.--------------- 09
M edium  ____ *-------------- 08
Common ---------------------07

VsaL
Top _______ ________ i__ 14
Good — _______________ 12
M edium  ____ _____ '.   14

Lam b.
Good _________ ____L'  25
M edium __________ ;____23
P oor ___________________ 18

M utton.
Good ____   12
M eddium  _____  1 1
P oor _________ —_____08
H eavy  h o g s ______ ___1 1
M edium hogs __________ 13
L igh t hogs ____________ 13
Sows and  s t a g s ________ 10
L o i n s ___________________ 24
B u tts  _________ r_______ 18
Shoulders ______________ 17
H am s —______________16
S p a r e r ib s ____________ 12
N eck bones _______ 05

PROVISIONS 
B arreled Pork  

C lear B ack „  23 00@24 09 
Short C ut C lear 22 00@23 00 
C lear F am ily  27 00@28 00 

Dry S a lt M eats 
S P  Bellies __ 19 00@21 

Lard
80 lb. t u b s ___advance %
P u re  in  tie rce s  14@14% 
Compound L ard  11@11%
69 lb. t u b s ___ advance %
50 lb. t u b s ___ advance %
20 lb. p a i l s ___advance %
10 lb. p a i l s ___advance %
5 lb. p a i l s ___advance 1
3 lb. p a i l s ___advance 1

S ausages
B o lo g n a ______ ____  18
L i v e r ________   12
F r a n k f o r t ____________ 16
P ork  ____________  18@20
Veal ______________ J  11
Tongue ___________ -  11
H eadcheese __________ 14

Sm oked M eats 
H am s, 14-16, lb. 22 @25 
H am s, 16-18, lb. 22 @25 
Ham , dried beef

se ts  __________ 38 @39
C aliforn ia H am s 14 @15
Picnic Boiled

H am s ________ 30 @88
Boiled H a m s ___  37 @39
Minced H a m s _14 @15
Bacon _________ 22 @36

Beef
Boneless ___  23 00@24 00
Rum p, n e w _ 23 00@24 00

Mince M eat
Condensed No. 1 car. 2 00 
Condensed B akers  b rick  31
M oist in g lass  ______ 8 00

P ig’s F ee t
% bbls. --------------------2 15
% bbls., 35 l b s . _____ 4 00
% bbls. _____________ 7 00
1 bbl. _______________ 14 15

T ripe
K its , 15 lbs. _______  90
% bbls., 40 l b s . _____ 1 60
% bbls., 80 l b s . _____ 3 00

C asings
H ogs, pe r l b . ____ l__ @42
Beef, round  s e t ___ 14@26 ■
Beef, m iddles, s e t_25 @30
Sheep, a  skein  1 75@2 00 

Uncolored O leom argarine
Solid D airy  ______ 20@23
C ountry  R o l l s _____ 22@24
Gem N u t _____________ 22

RICE
F ancy  H ead  ________ 1 08
Blue Rose __________ 06
B roken _______________ 03%

ROLLED OATS 
Steel Cut. 100 lb. sks. 3 26 
S ilver F lake, 10 F am . 1 90
Q uaker, 18 R e g u la r  1 80
Q uaker, 12s F a m i ly  2 66
M others 10s, IU’inum  3 30 
Silver F lake. 18 Keg. 1 45
Sacks, 90 lb. J u t e _2 90
Sacks, 90 lb. C otton— 3 00 

SALAD DRESSING 
D urkee 's  large, 1 doz. 6 75 
D urkee’s m ed., 2 doz. 7 35 
D urkee’s P icnic, 2 dz. 3 00 
Snider’s large, 1 doz. 3 50 
Snider’s sm all 2 doz. 2 35 

SALERATUS
A rm  an d  H am m er — 3 75 

SAL SODA
G ranulated , bbls. ___ 2 00
G ranulated , 100 lbs cs 2 25 
G ranu lated , 36 2% lb.

packages --------------  2 50
COD FISH .

M id d le s _______________  15
T ablets, 1 lb. P u re  — 22 
T ablets, % lb. P u re ,

doz. ________________ 1 40
W ood boxes, P u r e ___ 24
W hole Cod ____________ 12

Holland H erring  i
S tandards , kegs ______ 90
Y. M. K egs ________ 1 00
S tandard , b b l s ._.___ 15 00
Y. M. bbls__________ 16 00

H erring
K  K  K  K, N orw ay — 20 00
8 lb. pails  __________ 1 40
C ut L u n c h ___________  90
Boned, 10 lb. boxes _ 15

Lake H erring  
% bbl., 100 lbs. _____ 6 00

Tubs, 50 lb .; fancy fa t  13 75
T ubs, 60 coun t _____ E 50

W hite Flah
Med. Fancy. 100 lb. 18 00
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Colonial 24 2 lb. __  90
Med. No. 1, Bbls. ___ 2 70
Med. No. 1. 100 lb. b*  »0 

• F a rm e r  Spec., 70 lb. 90
P ack ers  M eat, 56 lb. 56
P ack ers  fo r ice cream

100 lb ., e a c h ------ 95
Blocks. 50 lb. ----------  47
B u tte r Salt. 280 lb bbl. 4 50 
B aker Salt. 280 lb. bbl 4 25
100, 3 lb. T a b l e ____ 6 07
60, 5 lb. T a b l e _____ 5 57
30, 10 lb. T a b l e _____ 5 30
28 lb. bags, b u tte r  — 48

-, t v .

Mortons

Salt
sjoypn

P e r case , 24 2 lbs. _2 40
F ire  case  l o t s --------- 2 30

SHOE BLACKENING.
2 in  1, P a s te , d o z . _T 35
E. Z. Com bination, dz. 1 35
D ri-F oo t, d o * . --------- 2 00
Blxbys, D o z . ____ —— 1 35
Shlnola. d o * . ----- 85

STOVE POLISH. 
Blackine, per do*. — 1 35 
B lack  Silk Liquid, dz. 1 40 
B lack  Silk P a s te , do*. 1 25 
Bnam aU ne P as te , doz. 1 35 
E nam aline L iquid, dz. 1 35 
B  Z L iquid, p e r doz. 1 40
R adium , p e r d o z . ----- 1 85
R ising  Sun, p e r doz. 1 35 
654 S tove Enam el, dz. 2 85
V ulcanol, No. 6, doz. 95
V ulcanol, No. 10, doz. 1 35 
Stovoil, p e r doz. -------3 00

SOAP.
Am. F am ily , 100 box 5 75
E xport, 120 b o x ___ 4 65
F lake  W hite , 100 box 4 50 
Fels N ap tha, 100 box 5 60 
G rdm a W hite  N a. 100s 4 85 
Rub No More W hite

Naptha, 100 b o x _5 00
S w ift C lassic, 100 box 4 90 
20 M ule B orax , 100 bx 7 55
W ool, 100 b o x ------- 6 50
F a iry , 100 b o x --------6 50
Jap  Rose. 100 b o x ___ 7 85
Palm  Olive, 144 box 11 00
L ava, 100 b o x _____4 75
Pum m o, 100 b o x _— 4 85
S w eetheart, 100 box _ 5 70 
G randpa  T a r, 50 sm . 2 00 
G randpa  T a r, 50 Lge 3 35 
F a irb a n k  T a r , 100 bx 4 00 
T rilby , 100, 12c _ —  8 60 
W illiam s B arb e r B ar, 9s 50 
W illiam s M ug, p e r dos. 48 

. P ro cto r A  ' Gamble.
5 box lo ts, a sso rted

Ivory, 100, 6 o z . _6 50
Ivory  Soap F lks., 100s 8 00 
Ivory  Soap F lks., 60s 4 10
Lenox, 120 c a k e s ___ 4 50
P . & G. W hite  N ap th a  5 00 
S ta r , 100 No. 11 cakes  5 25 
S ta r  N ap. Pow. 60-16s 3 65 
S ta r  N ap . Pw ., 100-lOs 3 85 
S ta r  N ap, Pw ., 24-60s 4 85 

T radesm an  B rand . 
B lack  H aw k , one box 4 60 
B lack  H aw k, five bxs 4 25 
B lack  H aw k, ten  bxs 4 00 

Box con ta in s  72 cakes. I t  
Is a  m ost rem arkab le  d ir t  
an d  g rease  rem over, w ith 
o u t In ju ry  to  th e  sk in .

CLEANSERS.

ITCH EN 
LENZER

60 can  caaee, $4.80 p e r case

WASHING POWDERS. 
Bon A m i P d , 2 ds. bx  3 76 
Bon Am i C ake, 3 ds. t  26
C ilm aline, 4 dos. _____ 4 20
G randm a, 100, 5 c ___ 8 90
G randm a, 24 L arge  _ 3 80
Gold D ust, 1 0 0 s_______ 4 00
Gold D ust, 12 L a rg e  8 20
G olden Rod, 24 ______ 4 26

Jinx . 8 dos. _ _ _ _ _  4 60 
L a  F ran ce  L aun , 4 ds. 2 70
L u s te r  Box, 6 4 _____ 8 75
M iracle Cm, 4 os. 2 ds. 4 00 
M iracle C.. 16 oz., 1 da. 4 00 
Old D utch  C lean, 4 dz 4 00
Queen A nn, 60 oz. _ 2 40
Rinso, 100 o z . _______ 6 40
Rub N o M ore, 100, 10

o z . _______________ 3 86
R ub N o M ore, 18 Lg. 4 25 
Spotless C leanser, 48,

20 o z . __ ____ 3 85
Sanl F lu sh , 1 doz. __ 2 25
Sapolio, 3 d o z . _____ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00
Snowboy, 24 L a r g e _4 70
Speedee, 3 d o z . _____ 7 20
S unbrtte . 72 dos. ___  4 00
W yandotte, 48 _____ 4 75

SPICES.
W hole Spices.

Allspice, J a m a i c a _@13
Cloves, Z a n z ib a r__ @45
C assia, C anton  _______@16
C assia, 6c pkg., doz. @40
G inger, A frican  ___ ■ @15
G inger, C o c h i n ______@20
M ace, P en an g  ______ @70
M ixed, No. 1 ________ @22
M ixed. 5c pkgs.. doz. @45
N utm egs, 70-80 -------- @40
N utm egs, 105-110 —  @38
Pepper. B lack _____

Pure Ground In Bulk
Allspice, Jam a ica  _ @16
Cloves, Z anzibar ___@50
C assia, C a n t o n ____ @22
G inger, A f r i c a n __ —  @22
M ustard  _____ _______@28
M ace. P e n a n g ------- — @75
N utm egs - ___________ @32
Pepper, B lack  ---------- @18
Pepper, W h i t e _____ @32
Pepper. C a y e n n e -----@32
P ap rik a , Span ish  —  @32

Seasoning
Chill Pow der, 1 5 c ----- 1 35
Celery S alt, 3 oz. _—  96
Sage. 2 o z . --------------  90
Onion S a l t -----------------1 85
G arlic :----------------- -----  1 36
P onelty , 3% o z . ------ 8 25
K itchen  B o u q u e t ------ 8 25
L aurel L e a v e s -------- 20
M arjo ram , 1 o z . --------  90
Savory, 1 oz. --------- 90
Thym e, 1 o z . -----—— 90
T um eric, 2% o z . -----  90

STARCH
Corn

K ingsford, 40 l b s . ___ 1114
Pow dered, b a g s ------ 03
Argo, 48 1 lb . pkgs. — 3 76
C ream , 48-1 --------------  4 80
Q uaker, 40 1 -------------  •

Gloss
Argo, 48 1 lb . pkgs—  3 76 
Argo, 12 3 lb. pkgs. __ 2 74 
Argo, 8 5 lb. pkgs. —  3 10 
S ilver Gloss, 48 la  — 1114
E lastic , 64 p k g s . ------6 35
T iger, 48-1 _____ ___ 2 85
T iger, 60 lbs. _•------ 0514

SY RUPS
Corn

Blue K aro , No. 114.
2 doz. _____________ 1 88

Blue K aro , No. 5, 1 dz 2 60 
Blue K aro , No. 10,

14 doz. ___________ 2 40
Red K aro , No. 1%, 2 ___

doz. _______________ 2 00
R ed K aro , No. 5, 1 dz 2 80 
Red K aro , No. 10, 14 

doz. ______________ 2 60
M aple F lavor.

K aro , 114 lb., 2 dos. _ 3 95 
K aro , 5 lb., 1 dos. __ 6 15

Maple and  C ane
K anuck , p e r g a l . ------1 60
S ugar B ird , 214 lb..

2 d o z . ____________ 9 00
S ugar B ird , 8 oz., 4

doz. ________  12 00

Maple.
Johnson  P u r ity , Gal. 2 50 
Johnson  P u r ity , 4 

doz., 18 oz. ______ 18 60

S u g ar Syrup.
Domino, 6 5 lb. cans 2 60 
Bbls., bu lk , pe r gal. 30

Old M anse.
6, 10 lb. c a n s ______ 10 40
12, 5 lb. c a n s ______ 11 40
24, 214 lb. c a n s ______12 40
24, 114 lb. c a n s ------- 7 00
5 gal. ja c k e t cans, ea. 8 15
36, 8 oz. b o t t l e s ____5 75
24, p in t b o ttle s  _____7 25
24, 18 oz. b o t t l e s ___ 7 75
12, q u a r t  b o t t l e s ------ 6 25

S ilver K ettle .
6. 10 lb. cans  ____ _ 8 40
12, 5 lb. c a n s ____ _ 9 15
24, 214 lb. c a n s ___ 10 15
48. 114 lb. c a n s ___12 00
5 gal. ja c k e t cans, ea. 6 90
36, 8 oz. b o t t l e s __ 4 90
24, p in t b o t t l e s __6 00
24, 18 oz. ___ »______ 6 25
12, q u a r t b o t t l e s ___ 5 25

K o-K a-M a.
6, 10 lb. c a n s _______6 40
12. 6 lb. c a n s ______ -  6 90
24, 214 lb. c a n s ___ 6 65
5 gal. Jacke t cans, ea . 4 15
24, p in t  b o t t l e s ___ 4 50
24, 18 os. bo ttles  ___ _ 4 75

T A B L E  8A U CE8.
L ea  & P e rr in , la rg e_6 00
Lea & P e rr in , sm all— 3 86
P e p p e r ______ _________1 60
Royal M int _______ _2 40
T o b a s c o ____ _ 2 75
Sho You, 9 os., dos. 8 70
A -l. l a r g e __________ 5 76
A -l,  sm all _________ 3 60
C a p e r s ______________ 1 90

T E A .
Jap an .

M edium  _________  34 @38
Choice _____________ 45@56
F a n c y ______________ 58@60
No. 1 N i b b s _________ 62
1 lb. pkg. S iftings — 18 

G unpowder
Choice ____   — 28
F a n c y _____________ 38 @40

Ceylon
Pekoe, m e d i u m ----- — 33
M elrose, -fancy  --------  66

English B reak fas t
Congou. M e d iu m ----------28
Congou, C h o ic e ____ 35@36
Congou, F a n c y -----42@43

Oolong
M edium  _____________  36
C h o ic e _________________ 45
F a n c y ________________  »9

T W IN F
C otton, 3 p ly  cone — * 38
C otton, 3 ply b a l l s ----- 40
W ool, 6 p l y ----------------- 20

VINFGAR
Cider, 40 G r a i n -------- 29
W hite  W ine, 40 g ra in  17 
W hite  W ine, 80 g ra in  22 
O akland V inegar & Pickle 

Co.’s B rands
O akland Apple C ider — 35
Blue R ibbon C o r n ----- 22
O akland W hite  P ick ling  2« 

P ack ag es  no charge. 
W ICKING

No. 0, pe r g r o s s ------  60
No. 1, p e r g r o s s ------ 85
No. 2, p e r g r o s s ------ 1 10
No. 3. p e r g ross __— 1 86
P eerless  Rolls, p e r doz. 45 
R ochester, No. 2, do*. 60 
R ochester, N o. 3, do*. 8 00 
Rayo, p e r do*. ——— 90 

W OODENW ARE 
B askets

B ushels, n a rro w  band.
w ire hand les ----------1.90

B ushels, n a rro w  band,
wood hand les -----   2 00

B ushels, w ide b and  __ 2 10
M arked, drop  hand le  75 
M arket, single handle  90
M arket, e x t r a ------------1 fjj
Splint, l a r g e ------------- J> 60
Splint, m e d i u m -------7 50
Splint, sm all -------------7 00

C hurns
B arre l, 5 gal., each  — 8 40 
B arre l, 10 ga l., each — 8 55 
3 to  6 gal., p e r  gaL — 1«

Egg C ases
No. 1. S ta r  C arrie r 5 00 
No. 2, S ta r  C arrie r — 10 00 
No. 1, S ta r  E gg  T ray ”  4 60 
No. 2, S ta r  E gg  T ray  9 00 

Mop S ticks
T ro jan  sp ring  — - - - - -  \  
Eclipse p a te n t sp rin g  2 00 
No. 2, p a t. b ru sh  hold 2 00 
Ideal, No. 7 — - -  - - -  J |5  
12 oz. Cot. Mop H eads 1 80
16 oz. Cot. M op H eads 2 40

Palls
10 q t. G a lv a n iz e d ----- 2 00
12 q t. G alvanize d------2 20
14 q t. G alvanized __— 2 40 
12 q t. F la rin g  Gal. Ir .  6 75
10 q t. T in  D a i r y ----- 4 25
12 q t. T in  D a i r y ----- 4 75

T rap s
Mouse, wood, 4 holes — 60 
Mouse, wood, 6 holes — 70
Mouse, tin . 5 holes ---- . «
R at, w o o d ----------------  1 00
R at, s p r i n g ----------------1 J"
M ouse, s p r i n g ----------

T ubs
L arge  G alvanized ___ 7 80 
M edium G alvanized 6 75 
Sm all G alvanized __ 6 00 

W ashboards
B anner G lo b e -------------6 75
B rass, S in g l e -------------« 76
Glass, S i n g l e -------------7 00
D ouble P e e r l e s s -------8 25
Single P eerless  ----------7 50
N orthern  Q u e e n ----- 6 25
U niversal -------------------7 50

W indow C leaners
12 *n. —-------   } «!

Wood Bowls
13 in. B u t t e r -------------6 00
15 in. B u t t e r -------------9 00
17 in . B u tte r  —i------- 18.00
19 In. B u t t e r ---------- 85.00

W RA PPIN G  PA PE R  
F ibre, M anila, w h ite  0614
No. 1 F i b r e -------------- 0714
B u tch ers  M anila  ----- 06
K r a f t _______________ 09

Y EA ST CAKE
M agic, 3 d o * . ---------— 2 70
S unligh t, 3 d o * . ---------2 70
Sunligh t, 114 do*. 1 35 
T e a s t Foam , 3 ,d o z ,i— 2 70 
T e a s t  Foam , '814 do*. 1 86 

YEAST—COM PRESSED 
F leischm an , p e r doz. — 8$

Most Stories of Wild Animals -Pure 
Fabrications.

Grandville, Oct. 3—When I was a 
lad I read wonderful stories about wild 
animals chasing humans who (the 
humans) had to either flee or fight, 
and sometimes do both. These stories 
of wolves chasing settlers who»were 
driving through the woods, sometimes 
bounding into the sleigh and tearing 
a passenger from his seat, were thrill
ing enough.

Bad little boys were often eaten by 
bears, p<igs stolen from the sty, horses 
run down and devoured, it was enough 
to send the cold chills down one’s 
back. In fact, it is a wonder that any
one dared venture out to his daily 
tasks in those brave days of old.

I remember one incident that pleased 
me, that of two boys lost in the woods, 
but who had with them their uncle’s 
violin, which proved their salvation 
when two lusty black bears came out 
upon them from a hemlock swamp. 
One of the boys played that fiddle for 
dear life, and the bears fascinated by 
the music, sat back and listened, for
getting that they had come to make 
a meal off the youngsters.

Bruin soon went waltzing back into 
their haunts to the music of that violin 
as the boy played desperately Old Zeb 
Coon, Devil’s Dream and the like un
til both bears were gone from sight 
and hearing.

It was a pretty story, hatched for 
service in the brain of a prolific writer 
of juvenile stories.

In Russia, too, the wolves seemed to 
chase people even more than in this 
land of the free and the brave. Mothers 
have been known (so we read) to toss 
their children to the dread enemy that 
their own lives might be saved, though 
how mothers could do that a’ways 
puzzled my young brain.

The adventures with boy skaters 
on our Western rivers and lakes were 
quite plentiful sixty years ago, almost 
as plentiful as were those other ter
rible scraps with the murdering wild

Indians. I have sat for hours while 
father read those tales of Far West ad
venture and felt thankful that we lived 
in Michigan; where such horrid things 
never happened. We lived deep in the 
woods at that, but wolves, bears and 
wildcats seldom disturbed the serenity 
of our lives.

Now and then we read of wolf and 
bear adventures happening in the far 
North. The farther away the better 
for the success of the story. Distance 
now as in the olden time lends en
chantment to the view.

Captain Mayne Reid was the boy’s 
favorite writer of Western and Mexi
can yarns a half century ago. The 
captain was an Englishman who came 
to America in search of-adventure and 
found it. His “War Trail” was one of 
the most thrilling serials ever written. 
It was first published in the Saturday 
Evening Post, the old Post which in 
no w"ay resembled the present dây 
namesake.

There were other writers of equal 
#fame, among them Edward S. Ellis, 
’whose Indian tales had a wide circu
lation in the sixties.

Wolf stories bear yarns, snake nara- 
tives, deer stalking and the like, so 
glibly spun by those early day spielers, 
were mostly fakes pure and simple. 
I think it was the late Theodore 
Roosevelt who dubbed them nature 
fakers, and he was right.

I did not think it strange 4hat these 
wonderful adventures took place 
when I was young. Although I lived 
near to nature’s heart, and had all the 
surroundings of wilderness and wild 
animals it did not occur to me that if 
these wonderful experiences were 
vouchsafed to others why not to me 
and mine.

The nature faker, and he lives to-day 
as well as in the other time When the 
woods covered such a wide extent of 
our State and country, has no com
punctions about telling his wondrous 
tales. He coins shekels from such 
prevarications; hence the work he 
does.

The Name on the Sack is a 
Guarantee of its Contents
W hen specifying cem ent insist tha t it b e  the kind with the 

nam e—

NEWAYGO
PORTLAND
CEMENT

on every sack.

You can then b e  assured th a t this im portant p art o f your 
construction w ork is being supplied w ith m aterial tha t has proven 
its worth, one th a t will readily ad ap t itself to  your job, no m atter 
w hat problem s or com plications m ay arise.

Newaygo Portland  Cem ent is no t lim ited in use to  the con
struction of buildings. It m ay b e  used above or under ground, 
in or out of water. Its m any uses have brought about a universal 
dem and for the cem ent with a  guarantee of uniform  quality.

Newaygo Portland Cement Co.
General Offices and Plant Sale* ° ffice*

Newaygo, Mich. Commercial Savings Bank Bldg.
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BUSINESS WANTS DEPARTMENT
Advertisem ents Inserted under th is head for five cents a word the first 

Insertion and four cents a word for each subsequent continuous Insertion. 
If se t In capital letters, double price. No charge less than 60 cents. Small 
display advertisem ents In th is  department, $3 per Inch. Paym ent with order 
Is required, as am ounts are too small to  open accounts.

A residence in the woods from 1847 
down through the lumbering period 
to now leads me to brand the most of 
the animal tales of wonderful adven
ture as fakes, pure and simple.

When I was a boy a man came 
through our settlement on his way to 
the mouth of the Muskegon. He was 
a lusty looking chap, yet he bad very 
little sand, as the saying goes. He 
bought a4unch of crackers and cheese 
at thè settlement store, then set out on 
his journey, which lay through seven 
miles oif pine woods, after which came 
a wide striteli of oak openings, such 
as Cooper tells about in the Bee Hunt
er.

Two hours later our traveler re
appeared, puffing with exertion of fast 
footing, exclaiming that he had en
countered a big bear three miles out.

“Well,” asked the store man “what 
did you do?”

“I came back as fast as T could leg 
it.”

“Aftr a gun to shoot the bear?”
“Not much. That bear chased me 

for a mile^and if I hadn’t been mighty 
swift on foot he’d a got me alll right.”

“Sho!”
That was all the man behind the 

counter said, but a queer little smile 
wreathed hs mouth. Of course, he 
knew that no bear had chased the man. 
It was pure fright which had caused 
him to imagine it all, and it is of such 
that all our wild animal stories of the 
early settlements were made.

It is a well known fact that a bear 
will never attack a man unless that 
bear is near starvation or completely 
cornered. Nor were wolves, however 
large the pack, ever known to run 
down a sleigh load of people and de
vour them. All such tales are pure 
prevarications. Old Timer.

The Church As a Peacemaker.
Chicago, Oct. 3—With Europe and 

Asia again in a ferment and a new - 
world war threatened, civilization 
crumbling in the Old World, world 
bankruptcy in peace and good-will, 
and with continued failure on the part 
of the various organizations and con
ferences that have tried to calm the 
storm, is there anything fanciful in 
the forecast that as a last resort ap
peal will be made to the Church; and 
the Church will speak and will de
clare that the only remedy for the 
evils which threaten to engulf civil
ization is to be found in religion? A 
League of Nations has been trying to 
save the world; will not the next thing 
be a league of churches for the same 
purpose?

The role of peacemaker naturally 
belongs to the Church. Just the other 
day Premier Lloyd George said to a 
gathering of Free Churchmen in Lon
don that if the churches of Europe 
and America allowed another great 
war to come “they had better close 
their doors.” We may safely assume 
that the churches of Europe and 
America do not intend to close their 
doors or to let the world say that 
they ought to be closed. But they 
know that Lloyd George was right— 
that another war, to be fought with 
the terrible weapons now being de
vised, would be a war against civiliza
tion itself and an unthinkable crime 
against humanity, which it is up to 
them to prevent.

Theoretically, at least, religion af
fords a short cut to the peace and 
security which the world so desper
ately needs; for no one will deny 
that all this trouble springs from hu
man selfishness, for which religion is 
the only cure. If only by some means 
the religion of the Golden Rule could 
be put into the hearts of men, the 
tremendous problems with which 
statesmen are vainly wrestling would 
quickly solve themselves. In the 
Church, if anywhere, such a solution 
must be found. Is it not plain that 
the Church is going to come forward 
with a programme for world peace, 
to which all classes will be expected 
to conform for the common good, 
and from which dissent will not be 
tolerated? Leon A Smith.

Two Ideals of Food Regulation.
The annual convention of food com

missioners, at Kansas City last week, 
was eloquent of the changes of sixteen 
years of the Federal pure food law. 
Not only have food law ideals wholly 
changed but the personnel of the men 
charged with their enforcement and 
the type of mind'which actuates them 
are also radically different. All of 
which is a matter of congratulation.

The contrasts are rendered the more 
striking from the fact that in two or 
three instances—notably in one—the 
vagaries of politics have brought back 
into the arena some of the very radi
cals who almost wrecked the Pure 
Food law at the outset by their ir
reconcilable exactions of a wholly un
necessary and impracticable character. 
This thought is reflected in some of 
the addresses printed in to-day’s pa
per, notably those of Dr. Campbell on 
the liberal, modernistic end and of 
Professor Emery on the obsolete, ir
reconcilable wing.

On the one side we find the present 
head of the Federal food inspection au
thority arguing in favor of the ut
most co-operation between officials and 
the food producers and distributors 
and asserting that the law is not in
tended to enforce hair-splitting theorti- 
cal ideas by a punitive attitude but 
rather to waive debatable points and 
aim at safe, pure food in which ampli
tude of supply and practical cheapness 
will have consideration and in which 
the officials shall aid the trade rather 
than punish it. His idea rests on con
fidence that food manufacturers are 
generally honest; Emery’s idea is that 
every food manufacturer is inherently 
a crook and a public enemy.

Since Emery drifted back into office 
again in the backwash of Wisconsin 
politics, a couple of years ago, he has 
been busily tearing open old sores and 
his address at Kansas City shows that 
he is more interested in the glorifica
tion of his radical ideas and his own 
political loyalty to the dairy interests 
of his own State who elected him than 
he is in either pure food, cheap foods 
or the public economy. Every point 
he raised was of the bygone days— 
issues supposed to have been laid on 
the shelf with himself long ago—such 
as benzoate of soda, saccharine, artifi
cial coloring, bleached flour, chemical 
preservatives, artificial flavors, the oleo 
issue, fanciful ingredient and propor
tional laws on butter, cheese, etc., also 
pre-eminently the antagonism to “filled 
milk.”

Evidently there are not many of the 
Emery type still in harness; else pure 
food laws would menace the public far 
more than occasional sophisticated 
food products do. The modern idea 
is to make food laws uniform and 
standard throughout the Nation, so 
that a legal product or a truthful label, 
correct in one State or in interstate 
commerce, shall remain legal and cor
rect in every State. There is ample 
support for such a law, in spite of the 
fact that there are bound to be some 
difficulties met in its accomplishment. 
The demonstration that practical ideals 
of helpfulness for the food trades are 
prevalent is reassuring and when dis
played against a background of radi
calism-become the more encouraging.

A G rea t O pportunity—Stock of d ry  
goods and  novelties for sale, ab o u t $15,000, 
in  b e s t N orthern  M ichigan tow n, 15,000 
population. T h ree -s to ry  brick  building, 
on m ain  s tre e t . W ill sell cheap, on easy  
paym ents, o r ren t. T he leading  tow n in 
hundreds m iles around . T hree  ra ilroads, 
on L ake  M ichigan bay . B est fa rm ing  
an d  f ru i t  belt. Good reso rting . Reason 
fo r selling, can ’t  give personal a tte n tio n  
accoun t of o th e r business. I f  in te res ted , 
add ress  No. 935, care  M ichigan T rad es
m an. 935

A  Sacrifice—Clean s tock  g en era l m e r
chandise, invoicing $6,500 can  be bought 
fo r $4,500 cash. W ill sell o r re n t bu ild 
ings. M ust sacrifice accoun t sickness. 
A ddress No. 936, care  M ichigan T rad es
m an. 936

FO R SALE—M eat m a rk e t in South 
C en tra l M ichigan doing $35,000 business 
per year. Com pletely equipped. Cash 
te rm s. C uriosity  seekers should save 
stam ps. A ddress No. 937, care  M ichigan 
T radesm an . 937

F o r Sale—Hom e, grocery, an d  m ea t 
m ark e t. Only m ark e t in  sm all tow n. 
A ddress No. 938, care  M ichigan T rad es
m an. 938

- DICKRY DICK  T H E  SCALE E X 
P E R T . MUSKEGON, M ICH. 939

F o r Sale—G rocery business, and  bu ild 
ing  w ith  ten-room  fla t above sto re . G ro
cery  business $65,000 annually . E s ta b 
lished business tw en ty  years. W rite  J .  
W . G irm an, 211 Public Service Bldg., 
K enosha, W is. 940

GENERAL STOCK FOR SALE
Small stock consisting of Groceries, 

Dry Goods and Shoes. Must be sold 
at once. Low rent.

THE ARROW SERVICE 
Cor. W ealthy St. & Division Ave. 

Citz. 62374 Grand Rapids, Mich.

F o r Sale—2,500 gum  vending  m ach ines 
fo r sale o r to  trad e  for som ething  of equal 
value. F ir s t  class, and  m oney m akers. 
Geo. H . Holzbog, Jeffersonville , Ind . 923

B arre ts  S t. V itu s  D ance o r chorea rem 
edy. E xcellen t an tido te  to  th is  disease, 
in  use over n in e ty  years, can  be procured , 
wholesale o r re ta il, from  Wim. M. Olliffe, 
6 Bow ery, N . Y. 927

F o r Sale—Coal an d  produce business, 
good tow n. A  m oney m aker. De Coudres, 
B loom ingdale, Mich. 928

W A N TED —SALESM AN FO R  R ET A IL 
STORE. M UST H A V E THOROUGH 
K N O W LED G E OF LIN EN S AND DO
M ESTICS. ST A TE AGE, E X P E R IE N C E . 
AND SALARY E X P E C T E D  IN  FIR S T  
L E T T E R . ADDRESS 929, CARE M ICH
IGAN TRADESM AN. 929

P osition  W anted—As trav e lin g  sa le s 
m an  in wholesale sto re . E xperience in 
groceries, d ry  goods, shoes. C an fu rn ish  
the  b est of reference. A ddress No. 932, 
care  M ichigan T radesm an . 932

P lum bers and  T insm ith s  Looking for 
Good Location—Store to  re n t 21x100, a t  
Sou th  P a rk , betw een P o r t  H uron  and  
M arysville. Splendid location. No oppo
sition . F a c to ry  d is tric t, form erly  occu
pied by  B arton  B ros., P lum bers. A ddress 
W addell B ros. H ardw are, 2412 Connor 
S t., P o r t  H uron , Mich. 933

W anted—A n experienced m an  fo r m a n 
ag er in  general s to re , estab lished  th ir ty  
years. C an buy an  in te re s t if  sa tis fa c 
tory . A ddress No. 934, care  M ichigan 
T radesm an . 934

F o r Sale—Cash re g is te rs  an d  s to re  fix
tu res. A gency fo r S tandard  com puting  
scales. D ickry  D ick, M uskegon, Mich.

643

P a y  spo t cash  fo r clo th ing  an d  fu rn ish 
ing  goods stocks. L . S ilberm an, 274 B ast 
H ancock. D etro it. 666

Bell Phone 596 Cltz. Phone 61366 
JOHN L. LYNCH SALES CO. 

SPECIAL SALE EXPERTS 
Expert Advertising  

Expert Merchandising 
209-210-211 M urray  Bldg. 

GRAND RA PID S, M ICHIGAN

1000 le tte rh ead s  o r  envelopes $3.76. 
Copper Jou rna l, H ancock , M ich. 150

W ill pay  cash  fo r whole s to res  o r  p a rt 
s tocks of m e rch an d ise .. Louis Levinsohn, 
Saginaw , Mich. M8

W an t whole o r p a r t  stocks shoes, m en’s 
w ear o r general m dse. E . C. G reene & 
Co., Jackson , M ich. 887

F o r Sale—Good pay ing  m ea t m a rk e t in 
tow n of 800. Only m ark e t in tow n. A d
dress No. 901, care  M ichigan T radesm an .

901

R E B U I L T
CASH REGISTER CO., Inc. 

Cash R egisters , C om puting Scales, 
Adding M achines, T ypew riters  A nd 
O ther S tore  an d  Office Specialties. 
122 N. W ashington , SAGINAW , Mich. 
R epairs  and  Supplies fo r a ll m akes.

W A NTED —Several f irs t-c lass  wood 
carv ers  in te res ted  in  tak in g  up  sam e 
line of w ork in  so ft lim estone. P e rm a 
n e n t positions for rig h t p a rtie s . N o labor 
troubles. Splendid w ages. Box 256, B ed
ford, Ind . 921

Signs of the Times
Are

Electric Signs
P rogressive  m erch an ts  an d  m an 

u fa c tu re rs  now  realize  th e  value 
of E lectric  A dvertising.

W e fu rn ish  you w ith  sketches, 
p rices and  opera ting  cost fo r the  
ask ing .

THE POWER CO.
Bell M 797 Citizens 4261

G R A N D  R A P I D S  S A F E  C O
Dealer in

F ir e  a n d  
B u r g l a r  P r o o f  

S a fe s
Vault Doors and Time Locks

Largest Stock in the State.

Grand Rapids Safe Co.
Grand Rapids, Mich.
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STANDARD MELON CUTTING.

These Companies To Make Their 
Stockholders Happy.

New York, Oct. 10—Stockholders 
of the Standard Oil Company of New 
York will meet Dec. 3 to ratify the 
action of the directors in declaring a 
200 per cent, stock dividend.

The capital of the company will be 
increased from $75,000,000 to $225,- 
000,000, and the par value of the stock 
will be reduced from $100 to $25. This 
is in line with the plan which has 
proved so popular with the Standard 
Oil of Indiana, Standard Oil of Cali
fornia and Standard Oil of Kentucky.

The killing of the bonus bill caused 
the several plans of recapitalization 
to come before the directors of the 
various Standard Oil companies. It 
had been feared that the bonus legis
lation might have included provisions 
unfavorable to Standard Oil plans. 
The chief fear was that the Govern
ment might take steps to tax stock 
dividends.

Now that the Standard Oil of New 
York has brought its plan to a head, 
the next in line probably will be the 
Standard Oil of New Jersey. This 
company has done nothing for its 
stockholders, excepting to allow them 
to subscribe to preferred stock for 
the past ten years. Because of this 
Standard Oil of New Jersey’s plan of 
recapitalization is expected to involve 
benefits to stockholders of greater 
magnitude than any other Standard 
Oil company.

Wall street expects that when re
adjustment is completed, Standard Oil 
of New Jersey will be a $1,000,000,000 
concern. Its assets already are well 
in excess of that amount. Stock out
standing amounts .to  approximately 
$300,000,000. This consists of $200,- 
000,000 preferred and roughly $100,- 
000,000 common.

Another predicted reorganization 
is that of the Vacuum Oil Company, 
whose $15,000,000 of capital stock has 
remained unchanged since 1912. Al
though much smaller than either Stan
dard Oil of New York or Standard 
Oil of New Jersey, Vacuum yet is one 
of the richest of the Standard Oil 
group. Its surplus at the close of 
1921 was more than $62,000,000, or 
more than four times its present cap
ital stock. This company, it is be
lieved, will reduce the par value of 
its stock to $25, in addition to declar
ing a very substantial stock dividend.

Standard Oil of Kansas, closely 
held by Standard Oil insiders, is the 
third big company known to be mak
ing capital readjustment arrange
ments. A stock dividend is predicted, 
as well as the reduction of par value 
from $100 to $25.

Standard Oil of New York is the 
third Rockefeller organization to de
clare a stock dividend within the last 
few weeks. Standard Oil of Ken- 
tuck took the lead, declaring a stock 
dividend of 33H per cent. Standard 
Oil of California then split a 100 per 
cent, stock melon, reducing the par 
value of its stock to $25.

The announcement of Standard Oil 
of New York caused the stock of that 
company to soar like a rodket yester
day on the New York Curb Exchange. 
Opening at 572, it closed at 634, a rise 
of 58 points.

Standard Oil of Ohio, also quoted 
on the curb, advanced 30 points. Va
cuum 'Oil moved forward 20 points, 
Standard Oil of Indiana 846 points 
and Standard Oil of Kentucky 
points.

On the big board Standard Oil of 
New Jersey went up 5 points and 
Standard Oil of California 1 Vi.

Distribution of a Standard Oil of 
New York stock dividend has been 
discussed in official quarters for sev
eral years. In the fall of 1920 the 
directors called a special meeting of 
stockholders and announced that a 

>stock dividend of^200 per cent, was 
to be declared. At that time the cap

ital stock of $100 par value was to 
split up into shares of $25 par value. 
The stockholders never met, however, 
and announcement was made that the 
plan could not be carried through 
because a majority of the stockholders 
failed to appear either in person or by 
proxy.

Later it was learned that the plan 
was abandoned because certain large 
stockholders were opposed to a stock 
dividend for fear that the Govern
ment, directly or indirectly, would 
adopt tax measures. The matter then 
dropped to the spring of this year, 
when it was rumored that the plan 
again was under consideration. Next 
it was learned that the plan had been 
dropped for the second time because 
of the agitation for the soldier bonus 
and the belief that stock dividends 
would be taxed to help raise funds for 
such compensation.

The Standard Oil Company of New 
York was incorporated in 1882, with 
a capitalization of $5,000,000. All but 
directors’ qualifying shares were held 
by the Standard Oil Company of New 
Jersey, which at the time of dissolu
tion of the Standard Oil group late 
in 1911 and early in 1912, held all but 
four shares of the stock of the New 
York company.

The outstanding capital stock of 
the company was increased success
ively to $7,000,000 in 1892 and $15,- 
000,000 in 1903. On June 5, 1913, the 
stockholders ratified a proposal to 
increase the capital stock of the com
pany by the declaration of a 400 per 
cent, stock dividend, distributed on 
June 30 of that year.

The capitalization of the company 
consisted solely of common stock un
til 1921, when it was found advisable 
to resort to bond issues to raise cash 
needed at the time. On January 2 a 
$30,000,000 issue of 7 per cent, debent
ures was put out, which are to be 
redeemed beginning with 1925, and 
this was followed by a second issue 
of $20,000,000 6 per cent, debenture 
bonds on May 1, redeemable on and 
after 1928. Hence, the company will 
have a yearly interest charge of $3,- 
400,000, which cannot be reduced for 
the next three years at least.

Prior to the dissolution of the 
Standard Oil group, two dividends 
were paid by the company, one of 
70 per cent, in 1903 and another of 
10 per cent, in 1906. Since the disso
lution, the dividend record of the com
pany has been as follows:

1911 _20
1912 _ 6
1913 _*6
1914 _ 8
1915 _ 8
1916 _ 8

1917 ________
1918 ________
1919 ________
1920 ___
1921 ________
1922 ___

*And 400 per cent, in stock.
As the company has almost con

sistently followed the practice of the 
Standard Oil group of paying small 
cash dividends and adding the greater 
part of earnings to surplus account, 
the book value of the stock has stead
ily risen from $119 per share follow
ing the declaration of the 400 per 
cent, stock dividend in 1913 to $323 
at the end of 1921.

Review of the Produce Market.
Apples — Tallman Sweets, Wolf 

River and Wealthy command 75c per 
bu.; Maiden Blush. Kings, Shiawassee 
Beauties, Spys and Baldwins fetch 
$1@1.25 per bu.

Bananas—7j£c per lb.
Beets—$1 per bu.
Butter—The consumptive demand 

for butter has been very good.. Stocks 
in storage are lighter than they were 
a year ago. The make of fresh butter 
is also reported to be lighter. The 
market is firm but we do not look for 
much change from the present quo
tations. Local jobbers hold extra at 
40c and fancy at 39c in 63 lb. tubs; 
fancy in 30 lb. tubs, 41c; prints, 42c.

They pay 20c for packing stock.
Cabbage—60c per bu.
Carrots—75c per bu.
Cauliflower—$2.50 per dozen heads.
Celery—35c per bunch; extra jum

bo, 50c.
Cocoanuts—$8 per sack of 100.
Cranberries—Cape Cod are now in 

market, commanding $5.50 per 
(Philadelphia) barrel box.

Cucumbers—Illinois hot house, $2.25 
per doz.

Eggs—The demand for eggs is only 
fair. The receipts of new laid eggs 
are extremely light. Storage eggs are 
plentiful and the market on both fresh 
and storage eggs remains unchanged. 
We are not likely to experience any 
change of any consequence during the 
week. Local jobbers pay 37c for can- 
died, cases included. Cold storage op
erators are feeding out their supplies
as follows:
Firsts ______________________  32c
Seconds ____________________- 29c
Checks ______________________ 26c

Egg Plant—$1.50 per doz.
Grapes—4 lb. baskets sell by the 

dozen as follows: *
Concords ____________ !_____ $2.50
N iagaras____*----------------------- 2.75
Delawares____________________3.25
Bulk grapes command $1.90 per bu.

Green Corn—20c per doz.
Green Onions—Silverskins, 25c per 

doz. bunches.
Honey—32c for comb; 25c for 

strained.
Honey Dew Melons—$2.25 per crate 

of 6 to 8.
Lemons—Sunkist have advanced $1 

per box on account of scarcity.. Pres
ent prices are now as follows:
300 size, per b o x _____   $11.00
360 size, per b o x ____l_______11.00
270 size, per b o x ____________ 11.00
240 size, per b o x ____________ 10.50

Lettuce—Hot house leaf, 20c per lb.; 
head, $2 per crate; Iceberg from Cal
ifornia, $7.50 per case.

Musk Melons—Home grown Osage, 
$1.25 per bu. crate; Hoodoo, $1.75 per 
crate.

Onions—Home grown, $1.50 per 100 
lb. sack.

Oranges—Fancy Sunkist Valencias 
are now held as follows:
100_________!________________ $11.00
126 _______________________  11.00
150,176 and 200 _______________11.00
216________________________ 11.00
252 _______________________  9.00
288 _______________________  7.50
324 _______________________  4.50

Choice, 50c per box less.
Parsley—50c per doz. bunches. 
Peaches—Gold Drop and Lemon 

Freeze fetch $1@1.25 per bu.
Pears—$1.25 per bu. for Clapp’s 

Favorite; $1.50 for Anjous; $1 for 
Kiefers.

Peppers—$2.25 per bu. for green; 
30c per doz. for red.

Pickling Stock—Cukes, 20c per 100; 
white onions, $1.25 per 20 lb. box. 

Potatoes—Home grown, 60c per bu. 
Poultry—The market has sustained 

a strong decline, due to heavy receipts. 
Local buyers now pay as follows for
live:
Light fowls __________________ 13c
Heavy 'fowls _________________ 18c
Broilers, 3 lb. and up _________ 20c
Broilers, 2 lb. and under_________13c
Cox and Stags —___!    — _ 10c

Pumpkins—20@25c apiece.
Quinces—$2@2.50 per bu.
Radishes—20c per doz. bunches.
Squash—$1 per bu. for Hubbard.
Sweet Potatoes—Virginia command 

$1 per hamper and $3 per bbl.
Tokay Grapes—$3.50 per crate. . „
Tomatoes—From home grown at 

75c per bu. to 6 lb. basket of California 
at $1 is some‘jump, but th$t is the 
shift this staple product has taken dur
ing the past week; home grown green, 
50c per bu.

Turnips—75c per bu.
Wax Beans$1.50 per bu. for home 

grown.

Out With the Old—In With the New.
Boyne City, Oct. 10—The Chamber 

of Commerce held its sixth annual 
election last week. The old board is 
represented by eight members—W. P. 
Vo;ught, Wm. Capelin, G. C. Town
send, T. P. Pomeroy, W. F. Tindall,
F. O. Barden, J. H. Parker and 
Charles T. McCutcheon. The newly- 
elected members are Charles T. Sher
man, Geo. P. Faguet, of the B. C.,
G. & A: R. R., Guy C. Conkle, a pop
ular physician, and Mayor W. L. Mar
tin, of the Boyne City Lumber Co. 
and behind everything big in Boyne 
City. The men elected are identified 
with every business in the city and 
should make a strong showing for the 
coming year’s work. The Chamber of 
Commerce has had a strenuous two 
years, but has maintained its organ
ization and accomplished some very 
profitable work for the city. With the 
renewed business activity it is ex
pected that this year will surpass any 
previous one of its five years.

Our genial and erudite county agent 
is surely a most accommodating of
ficer. He was driving along the Boyne 
Falls road the other day when he 
observed one of his farmer friends 
wrestling with a heavy stand of corn. 
His heart was touched by the evident 
weariness of his friend. B. F. has on
ly to witness distress to have his sym
pathies aroused. His sympathy is not 
precarious. It is of the kind that im
mediately reaches out for present 
means of relief. As he drove along 
with his usual hearty salutation to his 
friends the matter pressed upon his 
sympathetic mind. By and bye he 
slowed up, he stopped. He had an 
idea. He turned. Unfortunately, he 
was so occupied with his incubating 
idea that he neglected to observe 
carefully the contour of the adjacent 
land and backed into the ditch. After 
much use of language and backing 
and pulling, he regained the roadway. 
He stepped on her as he approached 
the farm of his friend and fellow 
toiler, he seized the top wire of the 
fence and trailed it across the field. 
At- a mad pace he regained the road, 
grabbed the wire and with all the 
force at his command threw it over 
the Boyne River Power Company’s 
transmission line. > A flame and a roar 
ensued like the falling of mighty wa
ters. When the smoke cleared awav 
his friend, was disclosed on bended 
knee, tears of gratitude commg down 
his toil furrowed cheeks. The corn 
was all properly shocked—and so was 
Hagerman. Maxy.

The Bold Heart
This tim e I did n o t win,

And shall I then  
Go w ith  bowed head 

A nd never try  again?

No, ra th e r  le t me strive  
The h a rd e r still 

U ntil I bend m y fo rtune  
To m y will.

L e t m e n o t 'b r e a k  no r bend 
B u t le t m e be 

S tro n g er th a n  a n y  fa te  
T h a t com es to  me.

L e t me be bold o f h e a r t 
And learn  to  re ad  

In  every  fa ilure
H ow  I m ay  succeed.

A bigail Cresson.
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How to Reduce
Your Hauling Costs

W hether you operate one truck or a fleet, you can reduce 
your hauling costs by using RED CROWN Gasoline.

A  bold statem ent—but a true one.

RED  CROW N is fo r sale a t  
an y  of ou r Service S ta tions  
and  a t  a n y  garage  w here 
th is  sym bol of power is d is
played.

Exhaustive tests, conducted, by m any large users of 
gasoline, have demonstrated it time and again.

Because RED CROWN is m anufactured by us for one 
purpose only—to produce power in the modern internal 
combustion engine, it actually delivers “More miles per 
gallon.”

A nd RED CROW N will reduce not only your gasoline 
bills, but it will reduce your repair bills as well. It causes 
perfect combustion in the cylinders; consequently no un
consumed portion remains to drain into the crank case 
and dilute the lubricating oil or to carbonize on the spark 
plugs, two very prolific sources of trouble.

Instruct your drivers to use RED CROWN from now on 
and note the reduction in your hauling costs.

S T A N D A R D  OIL C O M PA N Y
(INDIANA)

910 S. Michigan A ve. ' _ Chicago, Illinois
Michigan Branches at Detroit, Saginaw, Grand Rapids

Use the convenient Standard Oil Company (Indiana) Coupon Books

which enable large or small users of RED CROW N to 
keep a definite record of the oil and gasoline purchased 
by their employees. No detached coupons are accepted 
and if requested a receipt will be given showing the exact 
am ount of .products delivered. $10.00 and $25.00 books 
are for sale by  any S tandard  Oil Com pany (Indiana)

Service Station.
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6HE GIFT SHOT
T 1 T E  extend a cordial invitation to all buyers to visit us and inspect our lines of GIFT GOODS 

* ’  for every occasion. There has never been such demand for them as this year and we 
show them in greatest variety.

GIFTS OF

Silverware, China Necessities, 
High-Class Toys & Dolls, Elec
tric Light Portables, Boudoir 
Lamps, Polychrome Candle- 
Sticks, Book Ends & Buffet 
Sets. Smoker's Goods, W hite 
Goods, W hite Ivory Toilet 
Goods, Ivory Brushes & Comb 
Sets. W hite and Decorated 
China W are, Cut and Engraved 
Glass W are, German China 
Dishes.

m

2864-4

20Z5

5659-2

GIFTS OF

Mahogany, Fancy Glassware, 
Fancy Candles, Nickel W are, 
Necessities in Brass, Copper and 
Aluminum W are. Floor Lamps 
and Shades.

Goods Saleable by 
All Merchants

Hardware, General, Variety, 
Druggists, Dry Goods, Gro
ceries, Gift Shops, Book and 
Stationery Stores.

Prepare for the Christmas Sale— the one sure sale of the year
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