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CHRISTMAS

Though doubters doubt and scoffers scoff, 
A nd peace on earth  seeims still far off; 
Though learned doctors think they know 
The gospel stories are no t so;
Though greedy m an is greedy still 
A nd com petition chokes good-will,
W hile rich m en sigh and  poor m en fret; 
D ear me! we can t  spare Christm as yet! 
T im e m ay do better— m aybe not; 
Meanwhile let’s keep the day w e’ve got.

Com e to us, Christmas, good, old day, 
Soften us, cheer us, say your say 
To hearts which thrift, too eager, keeps 
In bonds, while fellow-feeling sleeps.
G ood Christmas, w hom  our children love, 
W e love you, to o ! Lift us above 
Our cares, our fears, our small desires! 
O pen our hands and  stir the  fires 
Of helpful fellowship within us,
A nd back to love and  kindness win us!

Edw ard Sanford Martin.

RE you willing to  stoop down and consider the needs and  desires of 
little children; to  rem em ber the weakness and  loneliness of people 
who are growing old ; to  stop asking how m any of your friends love 
you, and ask yourself if you love them  enough; to  bear in m ind the 

things tha t other people have to  bear on their hearts; to try  to  understand 
w hat those who live in the sam e house w ith you really want, w ithout waiting 
foi- them  to tell you; to trim  your lam p so tha t it will give m ore light and 
less smoke, and carry it in front so tha t your shadow  will fall behind you; 
to m ake a grave for your ugly thoughts, and a garden for your kindly feelings, 
w ith the gate open— are you willing to  do these things even for a  day? 
Then you can keep Christmas. H enry V an  Dyke.



M o n e y  S a v e r s —
The foundation of the going store is as low an overhead as 
is consistent with efficient service.

The little envelopes we supply you to wrap FLEISCH- 
MANN’S YEAST are a real economy. They cut your 
wrapping expenses—lower your overhead^—class you among 
the grocers who recognize the good will that accrues through 
service in little things.

T h e  F le isc h m a n n  C o m p a n y

OELERICH &  BERRY CO.

O  & L
Ginger Cake

and
Red Hen 
Brands

Real Pure 
New Orleans 

Molasses
^ » ^ ELErjch & BE8EYÜ

^^Si^gRlCHABERgy

We pack our molasses in standard size cans, 
which contain from 4 to 6 ounces each more 
than other packers.

Old Manse 
Syrup

I t  alw ays pays to

B U Y  T H E  B E S T
Distributed by

ALL MICHIGAN JOBBERS
Packed by

OELERICH *  BERRY CO. CHICAGO, ILL.

SOLD EVERYWHERE

RYZO N
REG. as. PAT. OFF.

Ryzon-raised cakes 
keep fresh longer.

You use less

Not merely baking 
powder but increas
ed leavening power. -
The special process, 
of manufacture is 
the reason.

RYZON is an improvement 
over old-fashioned powders. 
It has more raising power, is 
a slow, steady raiser. It re
tains its full strength to the 
last spoonful.

If your Jobber cannot supply you  
address 40 Rector St., New York

An Ittl.H .blg Method of Getting People into Your S to r e -

M ake It A ttractive
Neat fixtures, is the first step. Cleanliness, 
the second. GOODS IN  PACKAG ESt the 
third.
No goods make more attractive stock than:—

Franklin Package Sugar Franklin Tea Sugar 
Franklin Sugar Honey Franklin Cinnamon and Sugar 

Franklin Golden Syrup

and what is equally important— they make 
money for you. Grocers sometimes make 
more money on bulk than package goods; 
coffee for example. But this isn’t the case 
with sugar. The saving of labor, overweight, 
bags, twine and waste mean real sugar profits 
for the grocer.

The F ranklin  Sugar R efin in g  C om pany
PHILADELPHIA. PA.

“A Franklin Cane Sugar for every use”

The Name on the Sack is a 
Guarantee of its Contents
When specifying cement insist that it be the kind with the 

name—

N EW A Y G O
PO RTLA N D
CEM ENT

on every sack.

You can then be assured that this important part of your 
construction work is being supplied with material that has proven 
its worth, one that will readily adapt itself to your job, no matter 
what problems or complications may arise.

Newaygo Portland Cement is not limited in use to the con
struction of buildings. It may be used above or under ground, 
in or out of water. Its many uses have brought about a universal 
demand for the cement with a guarantee of uniform quality.

Newaygo Portland Cement Co.
General Offices and Plant 

Newaygo, Mich.

Sales Offices
Commercial Savings Bank Bldg. 

Grand Rapids, Mich.
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MICHIGAN TRADESMAN
(U nlike a n y  o th e r paper.)

Frank, Free and Fearless for the Qood. 
T hat W e Can Do.

Each Issue Complete In Itself.
D EV O TED  TO T H E  B E ST  IN T E R E ST S 

O F  B U SIN ESS M EN.
Published Weekly By 

TRADESMAN COMPANY 
Grand Rapids

_________ B. A. STOW E. E dito r._________
Subscription Price.

T hree  do llars  p e r year, If pa id  s tric tly  
in  advance.

F o u r dollars p e r year, if n o t pa id  In 
advance.

C anad ian  subscrip tions, $4.04 p e r year, 
payable  inva riab ly  in  advance.

Sam ple copies 10 cen ts  each .
E x tra  copies o f c u rre n t issues, 10 cen ts; 

Issues a  m onth  o r m ore old, 15 cen ts; 
issues  a  y e a r  o r m ore old, 25 cen ts; issues 
five y ea rs  o r  m ore old 50 cen ts.__________
E n tered  Sep t. 23, 1883, a t  the  Postoffice 
o f G rand R apids a s  second class m a tte r  

u n d er A c t o f M arch  3, 1879.

CHRISTMAS.
The poet Masefield said that trav

elers, witfi few exceptions, had never 
seen anything wonderful. The excep
tions were Herodotus, Marco Polo— 
and the Three Wise Men. What He
rodotus and Polo saw is ashes be
neath the fire of history, but what 
the Three Wise Men saw is newer 
to-day in the hearts of mankind than 
ever it has been since the star led 
to Bethlehem in Judea.

That which to-day stands for is so 
wonderfpl, so universal in Christen
dom, that it is difficult to realize that 
Christmas is not as old as the religion 
it breathes. One of the marvelous 
things about this shining manifestation 
of the spirit which the Magi felt is 
that it was three centuries coming in
to the world. It is marvelous too that 
the festival should have been built on 
the ruins of pagan things. The Roman 
saturnalia is something very distant 
and dead; the merrymaking of to-day 
is what killed it and took its place. 
The barbaric Yule feast of the Ger
man tribesmen is an antiquity; but 
the Yule log still burns on Christian 
hearths, every Christmas day morning. 
Wodin is farever in Valhalla, but his 
successor, the saint with the white 
beard, comes down the chimney.

So the spirit has progressed through 
the centuries, destroying evil to re
place it with good. Under the influ
ence of the Cross men have done 
mighty -deeds of piety and valor, but 
in memory of the Manger they have 
particularly done acta of love and 
kindness. Only the recording angel 
knows in how many cases Christmas 
has accomplished something in which 
laws and logic, power and gold, have 
failed. No scientist can tell you why 
whole continents glow over the cele
bration of an event of nearly twenty 
centuries ago; it is wiser to seek the 
answer in a child’s illumined face.

Christmas is no longer the sole 
property of the individual. Its es
sence is gradually permeating the gov
ernments. s Little sbwi; Httle the gov

ernments come closer to the tree 
where burn the candles of humanity’s 
desire. There hang gifts for all if they 
will but reach out and take them in 
the spirit that now saturates the 
Christian world.

COTTON ESTIMATE LOW.
The official forecast of the 1922 cot

ton crop at 9,964,000 bales conformed 
very closely with the expectations of 
the trade. The figures indicate the 
smallest crop, with the exception of 
last year’s, since 1901, and the only 
thing which has prevented a cotton 
famine has been the large carry-over 
from the crop of 13,439,000 bales in 
1920. The prospective yield for this 
year is 25 per cent, greater than the 
actual crop of 1921, but one discour
aging feature, from the viewpoint of 
possible increase, in production here
after, is the fact that the acreage this 
year is 30 per cent, greater than a 
year ago. This means a smaller yield 
per acre in spite of the fact that the 
growers have used more fertilizers 
than they did a year ago. The acre
age this year is very close to that of 
1919, when the crop amounted to 11,- 
420,000 bales. It seems, then, that, the 
unfavorable weather and the boll wee
vil are responsible for a loss of at 
least 1,500,000 bales.

One striking feature of the latest 
cotton crop estimate is the change in 
the relative importance of the States 
growing cotton. On the basis of the 
average yield for the five years 1916- 
20 inclusive, Texas came first, Georgia 
second, South Carolina third, and Ar
kansas fourth. This year, according 
to preliminary figures, Texas is still 
the greatest producer of cotton among 
the States, but Georgia has dropped 
from second to fifth place, and South 
Carolina from third place to seventh. 
Arkansas, which ranked fourth in 
1916-20, has now moved up to second 
place, and Mississippi, which ranked 
fifth, has now advance to third. For 
the period 1916-20 North Carolina held 
seventh place, but this year will rank 
fourth. Olahoma’s relative rank as 
sixth among the cotton States remains 
unchanged. The greatest changes are 
noted in Georgia and South Carolina. 
The average yield in Georgia for 1916- 
20 was 1,780,000 bales and in some 
years over 2,000,000 bales were pro
duced, this year the indicated crop is 
only 725,000 bales. For South Carolina 
the average yield in 1916-20 was 1,357,- 
000 bales, but for this year the crop 
is estimated at only 530,000 bales. -The 
loss in these two states alone amounts 
to 1,800,000 bales, but this is offset to 
some extent'by recent gains in pro
duction in the Northernmost States of 
the cotton belt, notably in North Caro
lina, Tennessee, and Missouri, where 
the weevil infestation is not so serious 
as it is further South, It appears that 
cotton, like other crops subject to

ravages of pests, may do best near the 
Northern limit of cultivation.

It is evident that such a curtailment 
in the output of a principal product as 
has occurred in South Carolina and 
Georgia must mean either widespread 
depression in the rural districts or else 
some sort of an industrial revolution. 
Attempts to estimate the damage in 
these two States in dollars on the basis 
of present cotton prices show a loss 
of approximately $225,000,000 per year, 
but such a calculation is based on the 
erroneous assumption that present 
prices would prevail if the output were 
not so sharply cut down. Nevertheless, 
the loss has been great, and it has 
been only slightly offset by substitu
tion of other crops. Yet with prices 
at their present level, the pecuniary 
loss is felt only in spots, and of these 
Georgia and South Carolina furnish 
the most conspicuous examples. On 
the other hand, the indicated yield in 
Alabama and Mississippi this year is 
slightly above the five-year average 
1916-20. For this reason many grow
ers in these States are inclined to re
gard the weevil as something in the 
nature of a blessing. They have pro
duced their crop cheaply, and a price 
above 25 cents makes the future look 
rosy. The cotton belt as a whole is 
in much better financial condition than 
at any time within the past two years, 
but it has its areas where extreme de
pression still prevails.

The latest cotton statistics have a 
special interest for the manufacturer 
of cotton goods, for the reason that 
there is much doubt as to the willing
ness of consumers to buy freely when 
present prices of raw materials and 
costs of production are finally passed 
on into retail prices. The sharp rise 
in raw cotton during October and part 
of November caused some advance in 
prices of staple cotton goods, and this 
in turn gave rise to heavy specula
tive buying in anticipation of a further 
rise in textile prices. Naturally the 
mills did not wish to sell except at 
a price which would equal the cost of 
replacing their products. But such 
a price proved unattractive to buyers, 
and then speculators who had bought 
near the beginning of the rise found 
that they could sell below the mills’ 
quotations at a profit. This has left 
many mills in a position where they 
can hardly afford to sell staple goods 
at present prices. Meanwhile, there is 
a report that the unions in the textile 
districts of New England are planning 
to present a demand for higher wages. 
This at present is not taken seriously, 

- but it is evident that wages will re
main at present levels for some time 
to come. In Southern mills, where 
wages are lower and labor is unorgan
ized, there have recently been some 
sporadic advances in individual mills. 
The present situation of the textile in
dustry is one that requires consider

able readjustment in the way either of 
production costs or of prices.

DAUGHERTY WISER NOW.
The grocery trade is growing more 

interested in the proceedings against 
Attorney General Daugherty now that 
Congress has gotten out its muckrake 
and taken the warpath.

The grocers, much as they opposed 
Daugherty’s loose accusations about 
“profiteers” and his record in the 
packer decree case, have little sym
pathy with the motives back of some 
of the movement against him—they 
see in it as much a display of cheap 
politics as some of his own misdeeds 
—and would hardly like to see him 
turned down for his failure to act on 
every matter which has been laid be
fore him for action.

In other words, the grocers think 
that Daugherty is a lot wiser now than 
he was a few months ago respecting 
the clamor about business men and 
their alleged misdeeds and having pre
vailed in the packer consent decree 
matter they are now willing to let 
things rest rather than see a lot more 
muckraking indulged in to disturb the 
status quo and lug a lot of innocent 
business men into an unpleasant glare 
of unjust and misunderstood public 
clamor.

Many of the actions on accusations 
concerning Daugherty, however, ap
parently have to do with the grocery 
trade, and if he is to be blamed for 
failing to take up all the cudgels hand
ed him by the Federal Trade Commis
sion considerable interesting material 
may come out of the proceedings. In 
fact, some of the grocers may find 
themselves virtually lined up as friends 
of Daugherty rather than critics.

AND STILL ANOTHER BLOC.
According to press reports, the 

country may soon witness the creation 
of a “cities bloc,” as well as of a farm 
bloc. If the aims of the newest bloc 
should be to combat the efforts of the 
other bloc to obtain legislation aimed 
exclusively for the benefit of one par
ticular class and to stand for the 
square deal for all, its advent would 
prove a positive benefit. Such an ideal 
has been proposed from time to time, 
with a so-called “business men’s bloc” 
to make it effeective. It seems, how
ever, that the “cities bloc” is some
thing quite different. It is quite plain
ly designed to line up the masses of 
unthinking city voters behind some 
slogan with a class appeal and to pro
mote the interests of a small clique of 
politicians. The country is already 
surfeited with that sort of thing, but 
it seems to be part of the price which 
must he paid for the blessings of 
democracy._______ _

There are men who wouldn’t - dare 
to read the declaration of independence 
to their wives.
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Colon Lillie Ousted From Cultured 
Coffee Co.

Detroit, Dec. 19—Our attention has 
been called to an article appearing: in 
your issue of Dec. 6, in which you dis
cuss- the activity of Colon C. Lillie in 
selling stock in this company. It is 
unfortunate that you did not check up 
on the facts before printing an article 
which, of necessity would damage the 
interests of. this company in a serious 
way. Had you done so, you would 
have learned that, at the date of the 
issue at which this appeared, Mr. 
Lillie’s connection with the company 
had been a closed incident for thirty- 
six days.

The Cultured Coffee Co. is owned 
and operated by reputable and respon
sible men who have made a success 
in their several respective businesses. 
It is a legitimate, going concern which 
has the co-operation of eighteen of the 
largest coffee roasters and wholesale 
grocers in the country. We feel that 
your v«e of language, which, without 
knowing whether the acts of Mr. Lillie 
were the acts of the company, consti
tutes an injustice which entitles us to 
ask that you correct the impression by 
an additional article. The action of 
Mr. Lillie was contrary to the desires 
or knowledge of the Cultured Coffee 
Co. and entirely at variance with its 
settled policy, as this company recog
nized the necessity of keeping the sale 
of its stock within dignified, conserva
tive channels in keeping with the 
merits of the proposition in order not 
to injure its good will with its various 
licensees, and the trade in general.

But here are the facts: Instead of
this company placing its issue for sale 
with a stock broker, it decided to sell 
its own stock through its own sales 
organization, so as to be sure that it 
could control at all times every fea
ture of the sale and every detail of 
publicity, statements made by sales
men and so forth, so that nothing con
trary to the policy of the company 
would be done, or if done could be

detected and checked immediately.
Mr. Lillie, who was not a director, 

but who was a minor stockholder, re
quested to be placed on its board so 
that he cauld sell the stock. This the 
Company did, not knowing of Mr. 
Lillie’s connection with the enterprises 
you mention in your article. The com
pany caused to be drafted by its adver
tising counsel, collaborating with its 
manager, a prospectus which was to 
be only pritned matter used to give 
out to the public.

Mr. Lillie was placed on the board 
in the early part of October and was 
furnished with a supply of prospectus
es, a copy of which we enclose so that 
you can see the conservative nature of 
same. On Oct. 31 the writer received 
knowledge that Mr. Lillie had been 
circularizing a large list with a pros
pectus of his own composition without 
knowledge or authority of the com- 
panv and that he also had sent out a 
number of circular letters containing 
data which was never intended to be 
seen by the public, and which was 
taken from a confidential letter of our 
general manager to the twenty old 
stockholders of the company (the pres
ent company being a re-organized 
concern) and also from a confidential 
letter written to the company’s man
ager of stock sales. The circulars 
sent out by Mr. Lillie were highly ob
jectionable to the company because of 
their flamboyant nature. They con
tained Mr. Lillie’s address in Grand 
Rapids as that of tin  company’s 
Grand Rapids address, notwithstanding 
the fact that the company has no 
Grand Rapids office, and because the 
general tone of the letters were more 
suitable to floating a Texas Oil propo
sition than a dignified, legitimate 
proposition. The letters furthermore 
contained details of the company’s 
business which were of no concern to 
the general public, and might tend to 
embarrass the operation of its licensees 
and create friction between the com
pany and its licensees because of that 
fact.

The writer immediately called the 
members of the board of directors who 
could be reached, held a conference 
and sent Mr. Lillie the following wire 
Oct. 31: Cease all coffee selling at once. 
This is imperative. And confirmed 
it with a letter pointing out to him 
that his stock selling activities were 
objectionable to the company and con
trary to its policy, and requested that 
he resign from the board. In response 
to the wire, Mr. Lillie ceased at once 
any further activity and resigned from 
the board of directors. You, perhaps, 
may be interested also to know that 
Mr. Lillie did not succeed in selling 
one dollar’s worth of stock with all his 
efforts. Cultured Coffee Co.
Should Settle Disputes in Their Own 

Way.
Detroit, Dec. 19—The other day the 

United States Railroad Board handed 
down one of their characteristic, as 
well as useless, decisions denying the 
maintenance of way men their request 
for time and one-half for work* on 
Sundays and holidays and also for 
labor performed after eight hours of 
work.

They also made a ruling to the effect 
that time of employes must start .and 
end* at designated assembling points, 
and the foremen and bosses shall be 
placed on the same basis as regular em
ployes.

Of course these decisions will not 
satisfy either employer or employe, 
and will consequently not be accept
ed by either. Hence the controversy 
is not< ended and the effort involved 
has been wasted.

Ben W. Hooper, chairman of the 
'"oard, thinks that in view of the suf
ferings and losses of farmers and pro
ducers who are innocent bystanders, 
the employes ought to subdue their 
unrest and devote their energies to the 
interests of the people who are paying 
frr it.

Chairman Hooper certainly ought to 
know by this time that the poor, suf
fering farmer and other shippers do

not interest the employes of the rail
roads, even in a remote sense. They 
are selfish to the core and do not care 
a fig what happens to the people who 
support them, and it is now about 
time for the railroad operators to take 
these matters in their own hands and 
use the “big stick” in adjusting their 
insane demands.

Better that we have a complete 
cessation of railroad operations for a 
short time than to have the fear of 
railroad strikes and disorders hanging 
over our heads continuously.

President Harding wants to sub
stitute for the inefficient Railroad La
bor Board the equally incompetent In
terstate Commerce Commission, who 
long ago ceased to function in any 
objective in which public interest was 
involved. The whole program of the 
Nation’s executive is a stupendous 
joke, and would only result in long 
drawn out controversies with suffering 
to industries incalculable. Why not 
encourage the two opposing factions to 
strip for action and try out their phy
sical capabilities? In other words 
“keep off the grass” and let railroads 
and railroaders settle their difficulties 
by might, and encourage them to make 
the contest “quick and snappy.”

Plainly that situation would be just 
as fair to each as to have the Rail
road Labor Board fool away their time 
to grind out decisions which will prove 
ineffective upon either party to the 
contest. Let the railroad companies 
have the unhampered alternation of 
fighting a strike through to a finish in 
the interest of low rates and low wages 
which would permit heavy traffic and 
attendant profits, rather than giving in 
to the employes and being compelled 
to increase rates to meet increased la
bor costs.

But the Government still has a few 
pet theories to work out and this labor 
problem is one of them. They have 
still to show results of any value to 
anyone.

It originally set up the Interstate 
Commerce Commission as an auto-
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cratic controller of rates, thereby re
moving from the railroads their free
dom of action. They no longer have 
any choice, being unable to adjust their 
income to changes in wages, or have 
any voice in the matter of adjusting 
same. Then, to accentuate the dif
ficulties of rail operation, they must 
set up another board to remove from 
employes the rational method of set
tling the wage problem with employ
ers.

It looks as though the only logical 
settlement of the problem is to keep 
hands off from both employer and em
ploye and they will henceforth settle 
their disputes in their own way and 
public suffering cannot more keenly 
be an outcome than it is now.

In any event the fittest will survive. 
A few railroads may go into the hands 
of receivers; others will reap a profit 
and quite likely the payers of freight 
will be just as well off as they are 
to-day, with less smell of powder.

Frank S. Verbeck.

They Didn’t Show How.
The newly elected Senator from 

North Dakota, ex-Gov. Lynn J. Fra
zier, is a “dirt farmer,” and his views 
on current economic problems may 
therefore be supposed to reflect rather 
accurately the sentiments of a major
ity of his agricultural constituents in 
the Northwest. According to press 
dispatches from Washington, he told 
the “open forum” of the conference of 
Progressives in Washington last week 
that a great calamity would befall the 
country unless the farmers obtained 
relief in the way of lower interest 
rates, lower freight rates, lower prices 
for manufactured goods, and higher 
prices for farm products. That seems 
at first sight to be a recommendation 
that the farmer should be pulled up 
by pulling other fellows down, but 
probably that is not exactly what the 
Senator-elect wished to say. He was 
trying to show that prices of farm 
products' are still out of line with what 
the farmer has to pay when he gets 
services and commodities from others. 
The remedy which he proposed was 
that “prices should be stabilized by the 
Federal Government” and that the 
big profits of the middleman should 
be eliminated. Just how the Govern
ment was to stabilize prices or re
duce profits of folk who are not farm
ers was not explained. It is worthy 
of note, however, that while the Sen
ator-elect was urging reductions in 
freight rates he was speaking to a 
group in which labor representatives 
were present in full force, and failed 
to explain, for obvious reasons, that 
rates cannot be lowered without some 
reduction in wages. It was perhaps 
as well for the harmony of the meet
ing that the speakers who advocated 
this, that and the other reform did not 
have to show how the thing could be 
done.

“I am of the opinion,” said a suc
cessful retail merchant, “that a man 
can do more work in sixty hours per 
week than in eighty and be in better 
physical and mental condition for the 
work. Lounging breaks discipline and 
kills any enthusiasm in sales. Keep 
in mind that it is not a question of 
how large your sales are, but what 
profit you make. You must have a 
goodly showing of profit bearing 
goods in your store and keep the sales 

.end of your business from degenerat
ing.”

We Own and Offer a Small Block of

Robert W. Irwin Company
(Incorporated under the L aw s'of the State of Michigan)

7% C u m u la tiv e  P re fe rre d  S to c k
Exempt from Normal Federal Income Tax and Personal Tax in Michigan

P referred  a s  to  a sse ts  a n d  dividends. P a r  value $10,000. D ividends payable sem i-annually , F eb ru a ry  1st and  A ugust 
1st. R edeem able a t  the  option of the  C om pany on an y  diVidend da te  a t  102 and  accrued  dividend. All p referred  stock  
shall be redeem able a t  p a r  A ugust 1st, 1941 (in accordance w ith  M ichigan S ta tu te ) . S tock is tran sfe rab le  a t  the  office 
of the  Company.

This is the unsold portion of a $100,000 block recently sold by one of 
holders of this company.

CAPITALIZATION
Authorized

7% Cumulative S to c k ______________________________ ___ ___ $700,000
Common S to c k ____________________________________________ 500,000

the stock-

issued
$518,200

500,000

NO FUNDED DEBT
O R G A N IZ A T IO N  A N D  B U S IN E S S — This Company is a consolidation which 

was effected about January  1st, 1920, of two of the oldest and most successful furniture 
m anufacturing concerns in G rand Rapids— The Royal Furniture Company and the 
Phoenix Furniture Company. T he following are the Officers and Directors:

Robert W . Irw in, President Treasurer, J . F . Lyon
E arl S. Irwin, Vice President Secretary, J . S tuart Clingman

T he Directors are the officers and R . P . Tietsort and J . L. Buchanan.
T he Company owns and operates the two plants formerly operated by its pre

decessors. A  portion of the Royal plant bn M ichigan and Bond Ave. is under lease, 
the balance is owned by the Company. T he Phoenix plant occupies two city blocks 
comprising 8 ^  acres located within one-half mile of the center of the city. Adjacent 
to this plant, are splendid shipping facilities. The aggregated floor space of the two 
plants is approximately 340,000 square feet.

A S S E T S —T he Company’s balance sheet as of January  1st, 1922, shows net 
assets of $1,599,072.67 after all liabilities have been deducted.

This is over three times the entire amount of the Preferred Stock outstanding. 
T he current assets less liabilities were approximately $1,000,000 or about twice the 
outstanding Preferred Stock. W hile we cannot give you the exact figures of their 
present condition, we are assured that the relation of current assets to liabilities is bet
ter today than it was on the first of January , 1922.

E A R N IN G S —D uring the last three years the earnings have averaged over $200,- 
000.00 per year before Federal Taxes. T he annual dividend requirements of the out
standing Preferred Stock is $36,274.00. Combined earnings for the past six 
years is equal to over three times the dividend requirements on this Preferred Stock. 
Approximately one-half of the Preferred Stock that is outstanding, was issued in 
1911 and cash dividends have been paid without interruption since that time.

This offering of stock does not represent any new financing on the part of the 
company, but is the unsold portion of a block of stock purchased by us from an indi
vidual stockholder. This stockholder has reecently purchased a large block of Com
mon Stock of this company at twice the par value or $20.00 per share.

The price $9*85 per Share to net 7A 5%.

STOCK DEPARTM ENT

Howe, Snow & Bertles
(INCORPORATED)

INVESTMENT SECURITIES
Grand Rapids Savings Bldg. 120 Broadway 310 Ford Building

Grand Rapids, Mich. New York City Detroit, Mich.
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MOVEMENT OF MERCHANTS.
Caro—John Retherford succeeds the 

Cummins Bros. Lumber Co. in busi
ness.

Charlotte—H. P. Kutche has sold 
his hardware stock to the Munger 
Hardware Co.

Detroit—The Myrtle Hardware &  
Supply Co. has opened a store at 2051- 
2057 Myrtle street.

Redford—The Redford Lumber Co. 
has increased its capital stock from 
$75,000 to $150,000.

Flint—William H. Rosenberg, shoe 
dealer, is reported to have filed a peti
tion in bankruptcy.

Detroit—The S. S. Kresge Co. has 
increased its capital stock from $25,- 
000,000 to $55,000,000.

Muskegon—The Square Clothing 
Co. has increased its capital stock 
from $40,000 to $60,000.

Flint—The Randall Lumber & Coal 
Co. has increased its capital stock 
from $40,000 to $200,000.

Stockbridge—Fire destroyed the in
terior of the Stockbridge State Bank, 
entailing a loss of about $3,500.

Ferndale—The McCaul Lumber & 
Coal Co. has increased its capital 
stock from $50,000 to $135,000.

Kellogg—Peter Beigeren is erecting 
a new brick store building. He will 
occupy it with his general stock.

Milford—Thieves entered the cigar 
and tobacco store of Jacob Bentler 
and carried away his entire stock.

Birmingham—The Mellen Wright 
Moulthrop Co. has changed its name 
to the R, C. Moulthrop Lumber Co.

Wyandotte—The Wyandotte Trans
portation Co. has increased its cap
ital stock from $100,000 to $1,000,000.

Marquette — The Sturgeon River 
Land & Iron Mining Co. has decreased 
its capital stock from $50,000 to $10,- 
000.

Detroit—The Buhl Sons Co., whole
sale hardware, has increased its cap
ital stock from $2,000,000 to $2,800,- 
000.

Chesaning—The Chesaning State 
Bank has moved into its modern new 
bank building and opened it to the 
public.

Midland—E. A. Bendall, Family 
Shoe Store, is reported to have offered 
to compromise with his creditors at 
25 per cent.

Marine City—The Marine City Far
mers’ Co-Operative Elevator Co. has 
increased its capital stock from $10,- 
000 to $20,000.

Detroit—The F. L. Lowrie Lumber 
& Finish Co., Dix and M. C. R. R., has 
increased its capital stock from $150,- 
000 to $350,000

Jonesville—Albert Talbott has pur
chased a store building which he has 
remodeled and is now occupying with 
his meat market.

Detroit — The Muzzy-Lyon Co., 
11031 Shoemaker avenue, babbitt me
tals, has increased its capital stock 
from $75,000 to $150,000.

Harbor Beach—The Mihlethaler 
Co., Ltd., dealer in general merchan
dise, has increased its capital stock 
from $60,000 to $150,000.

Maple Rapids—Edgar Frisbie has 
purchased the Bement store building 
and is now occupying it with his meat 
market. He will add lines of fancy 
and staple groceries.

Royal Oak—The Erb-Kidder Co., 
dealer in hardware, fuel, lumber, build
ers’ supplies, etc., has increased its 
capital stock from $20,000 to $150,000.

Olivet—Frank Herrick, who retired 
from the meat business some time ago 
and purchased a farm, has disposed 
of it and again engaged in the meat 
business.

Jackson—S. A. Schwartz, proprietor 
of the Ladies Style Shop, has removed 
his .stock to larger quarters at 129 East 
Main street and changed the name to 
the Ladies Fashion Shop.

Napoleon—The Jackson County Oil. 
& Gas Co. has been incorporated with 
an authorized capital stock of $250,- 
000, of which amount $50,000 has been 
subscribed and paid in in property.

Detroit—Wm. Bailies & Co., 4624 
Michigan avenue, boots and shoes, is 
reported to have filed a petition in 
bankruptcy and to have made an offer 
to sett.e with the creditors at 25 per 
cent.

Kalamazoo — Daniel Kronemeyer, 
groceries and meats, at the corner of 
Portage and Vine streets, is building 
an addition to his store building which 
will enable him to greatly increase 
his stock.

Mt. Clemens—The R. Carr Co- 
Operative Grocery, 67 Kibbie street, 
has been incorporated with an author
ized capital stock of $1,000, all of 
which has been subscribed and $700 
paid in in cash.

Detroit—The Service Sales, with 
business offices at 701-3 Majestic 
building, has been incorporated with 
an authorized capital stock of $5,000, 
all of which has been subscribed and 
$1,000 paid in in cash.

Paw Paw—The jewelry business 
former'y conducted by R. W. Hoogen- 
styn has been purchased by C. W. 
Rowe. Mr. Rowe comes to Paw Paw 
from Manchester, where he has been 
conducting a jewelry business.

Detroit—The John W. Ladd Co., 
Lafayette Blvd. and Vermont avenue, 
dairy supplies, has increased its cap
ital stock from $300,000 to $2,000,000 
and taken over the business of the En
terprise Dairy & Creamery Supply Co., 
of Columbus and Cincinnati, Ohio.

Lansing—Henry Dunnebacke has 
leased the lobby at the East side of 
the Prudden building entrance and 
will occupy it with a stock of cigars, 
tobacco and smokers’ supplies as soon 
as the modern new fixtures which he 
has purchased, have been installed.

Muskegon—Padley & Hutchinson, 
Pine and Myrtle streets, have merged 
their automobile supplies, accessories, 
petroleum products, etc., into a stock 
company under the style of the P. 
& H. Auto Supply Co., with an au
thorized capital stock of $20,000, of 
which amount $12,000 has been sub
scribed and paid in, $6,000 in cash and 
$6,000 in property.

Kalamazoo — Cornelius Sagers, 
wholesale meat and provision dealer 
at 118 Sebring Court, has purchased 
the stock of the Kalamazoo Beef & 
Provision Co., 415 East Main street 
and will consolidate it with his own, 
doing a wholesale business exclusively.

St. Johns—Bruno Mazzolini, who 
has conducted a confectionery store 
at 32 Clinton avenue for the past ten 
years, has sold his stock and store

fixtures to George Glynn, of Ithaca, 
who has taken possession. Mr. Maz
zolini will devote his entire attention 
to the grocery stock which he pur
chased several months ago of A. W. 
Morrison.

Milford—John Nelson Weaver, 78 
years old, senior member of the firm 
of Weaver & Watkins, grain and pro
duce jobbers and prominently identi
fied at different times with the Michi
gan Wool Jobbers’ Association and 
the Michigan Bean Jobbers’ Associa
tion, died here last Sunday morning, 
after a short illness from pneumonia. 
Born at Genoa, Mich., April 4, 1844, he 
had, for nearly half a century, been 
a leader in public life here and had 
extensive financial interests.

Traverse City—Following an opera
tion for appendicitis and an illness of 
several months, Jacob H. Steinberg, 
55 years old, one of Northern Michi
gan’s leading merchants, died at the 
General hospital here last Saturday. 
Mr. Steinberg was born in Russian 
Poland in 1867, and came to America 
with his immigrant parents when three 
years old. When a young man he was 
in business in St. Ignace, and has con
ducted a large dry goods store here 
since 1903. He was prominent in all 
community activities for many years. 
The body was taken to Detroit for 
burial.

Manufacturing Matters.
Kalamazoo—The Kalamazoo Corset 

Co. has changed its name to the Grace 
Corset Co.

Detroit—Parke, Davis & Co. has in
creased its capitalization from $12,000,- 
000 to $25,000,000.

Muskegon—The Amazon Knitting 
Co. has increased its capital stock from 
$600,000 to $900,000.

Detroit—The Anchor Fireproofing 
Co. has increased its capital stock 
from $25,000 to $50,000.

Wyandotte—The Michigan Alkali 
Co. has increased its capital stock from 
$2,500,000 to $25,000,000.

Detroit—The Buhl Malleable Co., 
3290 Wight street, has increased its 
capital stock from $460,000 to $690,000.

Detroit—The New England Pie Co., 
2002 Fourth street, has increased its 
capital stock from $100,000 to $250,000.

Detroit—The Detroit Drug Co., 6500 
Woodward avenue, has increased its 
capital stock from $50,000 to $150,000.

Eaton Rapids—The Eaton Rapids 
Woolen Mills, Inc., has increased its 
capital stock from $250,000 to $1,000,- 
000.

Detroit—The Detroit Mantel & Tile 
Co., 1431 Farmer street, has increased 
its capital stock from $50,000 to $100,- 
000.

Detroit—The Auto City Metal Spin
ning Co., 6454 Waterloo avenue, has 
increased its capital stock from $5,000 
to $35,000.

• Saginaw—The Strable Lumber & 
Salt Co., 1560 Holland avenue, has in
creased its capital stock from $200,000 
to $600,000.

Flint—The W. F. Stewart Co., 
manufacturer of vehicle bodies, has in
creased its capital stock from $350,000 
to $500,000.

Holland—The Holland Furniture 
Co., 146 North River avenue, has in
creased its capital stock from $50,000 
to $300,000.

Detroit—Walker & Co., 88 Custer 
avenue, manufacturer of signs, has in
creased its capital stock from $500,- 
000 to $750,000.

Dowagiac—James Heddon’s Sons, 
manufacturer of fish bait and rods has 
increased its capital stock from $150,- 
000 to $250,000.

Detroit—The American Auto Trim
ming Go., 3100 Meldrum avenue has 
increased its capital stock from $150,- 
000 to $2,000,000.

Hartford—The William Traver Can
ning Co. plant has been sold to the 
Thomas-Daggett Canning Co., Inc., 
of Grand Rapids.

Detroit—The Briggs Manufacturing 
Co., auto tops, has increased its cap
ital stock to $1,000,000 and 500,000 
shares no par value.

Detroit—The Michigan Copper & 
Brass Co., East Jefferson avenue, has 
increased its capital stock from $1,- 
200,000 to $3,000,000.

Detroit—The American Electrical 
Heater Co., 6125 Woodward avenue, 
has increased its capital stock from 
$115,000 to $1,000,000.

Grand Rapids—The Corl - Knott 
Company, Commerce and Island 
streets, has increased its capital stock 
from $125,000 to $175,000.

Detroit — The Wood Hydraulic 
Hoist & Body Co., 7924 Riopelle 
street, has increased its capital stock 
from $500,000 to $1,000,000.

Detroit—The Detroit Copper & 
Brass Rolling Mills, 174 Clark avenue, 
South, has increased its capital stock 
from $5,000,000 to $6,000,000.

Detroit—The L. A. Young Indus
tries, Inc., manufacturer of wire 
springs, has changed its capital stock 
from $2,500,000 to $2,000,000 and 250,- 
000 shares no par value.

Jackson—The Riverside Machine 
Co., 919 Armur street, has increased 
its capital stock from $100,000 to $300,- 
000 and changed its name to the River
side Forge & Machine Co.

Kalamazoo — The Mackay Wire 
Works has been incorporated with an 
authorized capital stock of $25,000 of 
which amount $6,660 has been sub
scribed and paid in, $1,000 in cash and 
$5,660 in property.

Detroit — The Commerce Motor 
Truck Co., with business offices at 668 
Penobscot building, has been incorpor
ated with an authorized capital stock 
of $200,000, of which amount $4,000 
has been subscribed and $1,000 paid in 
in cash.

M o n e y  M a k e r
In a rich farming town of 400, 
ten miles from Battle Creek. 
Grocery and general. Estab
lished six months, doing a $25,- 
000 cash business. Ice cream 
and confectionery, $S,000 per 
year. Man and wife can handle 
without help if they are not 
afraid of work. No limit to pos
sibilities for a hustler, as busi
ness is young and growing by 
leaps and bounds. Owner going 
South. $6,000 will buy stock and 
building. Enquire at 694 Maple 
street, Battle Creek, Mich.
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Essential Features of the Grocery 
Staples.

Sugar—Raw market dull and easier. 
Buyers are holding off, expecting lower 
prices. There are now twenty-eight 
centrals at work grinding new crop. 
Demand for refined is very light. All 
refiners are now on 7.10c basis, except 
Federal, who are still withdrawn. 
Owing to small supplies of raw sugars, 
refiners are only operating in a limited 
manner. Several have closed down 
entirely. Local jobbers ask c for 
cane granulated and 7.65c for beet 
granulated.

Tea—The demand during the week 
has been steady and fair, some busi
ness being reported every day. There 
is no disposition, however, to buy 
ahead of immediate wants, in spite of 
the firm conditions of practically all 
grades. S^ot teas are very firm, es
pecially Ceylons, Indias and Javas.

Coffee—The week’s market has been 
slightly firmer on account of firm news 
from Brazil. Even in green coffee, 
however, quotations are not materially 
changed, either for Rio or Santos 
grades. The jobbing market for roast
ed coffee remains unchanged, with a 
fair demand. Milds remain without 
change for the week, moderately ac
tive.

Canned Fruits—Jobbers are clamor
ing for sliced, broken sliced, grated 
and crushed pineapple. They not only 
want to cover their passing wants, but 
they are convinced there will be no 
relief from the present shortage during 
the current season and they are buying 
ahead. The market here and on the 
Coast favors the seller. Peaches are 
steady on the Coast and not quite so 
strong here as on the Coast. This is 
due to offerings of stocks in a resale 
way below the Coast levels. Jobbing 
interest is not keen, as the market is 
sensitive. The main offerings are of 
the lower grades and of standards. 
Apricits are dull. Pears are steady to 
firm. Apples are not active, but are 
firmer in the country.

Cananed Vegetables—The tomato 
market is devoid of action outside of 
infrequent sales of carload lots and a 
movement in smaller quantities. Buy
ing ahead has been sufficient to create 
a large enough jobbing supply to tide 
dealers over until after Jan. 1. Fancy 
tomatoes are very firmly held. Can- 
ners think that the price trend will be 
upward after Jan. 1 and they are hold
ing. Buying in California for forward 
shipment has declined. Sufficient stocks 
are here and on the water to take care 
of trade wants, but canners are holding 
at unchanged prices. Corn is steady 
on standards. As there is no surplus 
of fancy corn that line is holding up 
in price and is wanted. A feeling out 
of the attitude of buyers as regards 
1923 peas has been the feature of the 
Wisconsin situation during the .past 
week. The canner seems to be more 
anxious to establish a market than the 
jobber, who lacks interest in the offer
ings because he thinks it is too early 
to consider the spring pack. Neither 
is he a buyer to any extent of stocks 
in the country. His main interest is in 
selling his present holdings to the re
tail trade. Asparagus is firm, scarce 
and active in a jobbing way.

Canned Fish—The entire line is only 
in nominal demand.. Salmon is steady

on the spot and firm on the Coast. 
Pinks have held at $1.25 Coast and 
efforts to put the general market at 
$1.35 have failed. Some traders think 
that the strength is more on paper than 
on actual trading and they are reluct
ant to buy for their spring wants. It 
is the same with reds. There has been 
very little call for mediums, with an 
unsatisfied demand for chums. Chi
nooks are almost off of the market. 
Maine sardines are being taken in jab
bing lots for immediate use, but sel
dom for the future, even though all 
advices from the source are to the ef
fect that the market will be higher 
after January 1. Also postings confirm 
the earlier statementts as to light hold
ings of all grades. California sardines 
are in good demand for the season. 
Future buying of imported fish is not 
important. Lobster, crab meat and 
tuna fish are all in light supply and to 
be had mainly from second hands. 
Shrimp is also in moderate supply 
here and at primary points.

Dried Fruits—Without exception all 
commodities show softness. While the 
weakness is generally regarded as but 
temporary, the disposition is to play a 
conservative game in restocking either 
on the spot or on the Coast. Prunes 
are stronger on the Coast than they 
are on the spot. This is accounted for 
by the attitude of packers, where in 
California independents who have high 
priced stock are naturally standing 
together to bridge over the naturally 
dull period of the holidays. The 
larger factors here are using the same 
tactics, but small dealers are the dis
turbing element. All lines are easy on 
the spot. Buying for January ship
ment is light. Raisins are relatively 
weaker than prunes. They are not as 
statistically well placed and have not 
the favorable outlook for the early part 
of 1923. Export outlets are being de
veloped and a widening in the domestic 
markets is being energetically sought, 
especially by the largest packer. 
Thompsons are the weakest line. 
Package raisins are steadier in tone. 
Currants are quiet, as the holiday pinch 
has passed. Figs are in buyers’ favor. 
Increased arrivals, some of which are 
of off condition, have made buyers 
conservative. No change has occurred 
in peaches and apricots.

Rice—Domestic grades are firm, but 
inactive on the spot, strengthened by 
the situation in the South rather than 
by the current movement. Rice is a 
cheap food and one entitled to more 
jobbing attention, but due to the sea
sonal handicaps to the movement, dis
tributors here are more neglectful of 
their later wants than they are in some 
of the smaller jobbing centers. South
ern markets are strong, with a good 
domestic and foreign demand. For
eign rice is quiet. The market is not 
overstocked in supplies which are well 
controlled.

Nuts—The jobbing demand is not up 
to expectations. While it is true that 
distributors are busy in a mijd way 
they buy conservatively, basing their 
orders upon their actual needs. The 
tendency is to utilize their own stocks 
rather than to acquire additional blocks 
to carry over into the new year. There 
has also been trouble in getting foreign 
nuts delivered on scheduled time by the 
steamship companies. The better

grades of foreign and California wal
nuts are in fair demand. Almonds 
are steady. The greatest pinch is in 
large washed Brazil nuts. Other grades 
are plentiful enough for passing re
quirements.

Syrup and Molasses—Compound 
syrup is in fair demand, about up to 
the standard of the season, and prices 
steady. Sugar syrup is quiet for do
mestic trade, but fairly active for ex
port. Prices about unchanged. Mo
lasses firm, with a fair demand.

Beans and Peas—Beans are firm, but 
quiet, and there will be little or no ac
tivity until after the turn of the year. 
Marrows are very scarce and firm, 
with prices tending upward. Red kid
neys are also firmer. Limas also firm, 
most holders asking a premium. Green 
and Scotch peas quiet and unchanged.

Cheese—The market is steady at un
changed prices, with a light consump
tive demand. The make is reported to 
be light and the stocks in storage are 
about the same as they were a year 
ago. We do not look for much change 
from the present conditions in cheese.

Provisions—Everything in the smok
ed meat line is steady at unchanged 
prices, with a light consumptive de
mand. Pure lard is unchanged, with 
a normal demand. Lard substitutes 
are quiet at prices ranging about the 
same as last week. Dried beef, canned 
meats and barreled pork are all un
changed.

Salt Fish—No change has occurred 
in mackerel during the week. The de
mand is quiet on account of the fact 
that buyers are still working on past 
.stocks. Prices are inclined to be a 
little weak. There has been no real 
decline for the week.

Review of the Produce Market.
Apples—Tallman Sweets and Wolf 

River command $1 per bu.; Snows, 
Jonathans, Kings, Shiawassee Beau
ties, Spys and Baldwins fetch $1.50@ 
2 per bu.

Bananas—8 f 4 c  per lb.
Beets—$1 per bu.
Butter—The consumptive demand 

of all grades has been very good. 
Prices are ranging about 2c lower 
than a week ago. The make of fresh 
butter is showing some slight increase 
and stocks of storage butter are being 
rapidly reduced. The increased sup
ply is likely to keep the market from 
advancing any further at the moment 
and is even likely to have a depressing 
effect. We may have a further tem
porary decline. Local jobber hold ex
tra at 51c in 63 lb. tubs, fancy in 30 
lb. tubs, 53c; prints, 53c. They pay 
23c for packing stock.

Cabbage—60c per bu.; red 75c per 
bu.

Carrots—$1 per bu.
Cauliflower—$3.50 per dozen heads.
Celery—40c per bunch; extra jum

bo, 60c.
Cocoanuts—$6.50 per sack of 100.
Cranberries—Late Howes are $8 per 

H bbl. (50 lbs.)
Cucumbers—Illinois hot house, $3.50 

per doz.
Egg Plant—$2 per doz.
Eggs—The consumptive demand is 

absorbing the supply of fresh eggs as 
fast as they arrive. We look for a 
continued increase in the production 
of fresh eggs in the near future unless

we have some very severe weather. 
Storage eggs remain unchanged, with 
a good consumptive demand at prices 
ranging about the same as a week 
ago. Stocks in storage are reported 
to be considerable in excess of what 
they were last year and if we do have 
any change in price in the near future, 
it is likely to be a slight decline. Lo
cal jobbers pay 44c for fresh candled, 
cases included. Cold storage oper
ators are feeding out their supplies
as follows:
Firsts _______________________ 33c
Seconds ______________________28c
Checks_^____________________ 26c

Grapes—Calif. Emperors, $4.50 per 
30 lb. keg; Spanish Malagas, $9.50 for 
40 lb. keg.

Green Onions—Chalotts, 75c per 
doz. bunches.

Honey—32c for comb; 25c for 
strained.

Honey Dey Melons—$2.25 per crate 
of 6 to 8.

Lettuce—Hot house leaf, 20c per lb.; 
Iceberg from California, $6 per case.

Onions—Home grown, $2.50 per 100 
lb. sack.

Lemons—The market has lowered 
$1 per box, present quotations being
as follows:
300 size, per b o x ___________ $10.00
360 size, per b o x ____________ 10.00
270 size, per b o x ____________ 10.00
240 size, per b o x __________  9.50

Oranges—Fancy- Sunkist Navals are 
lower. They are now sold on the fol
lowing basis:
100 -------------------------------------------- --------------- _ $4.75
126 ----------------------- ------- 5.25
150, 176 and 200 ______________ 5.50
216 ----------- ------------------------- 5.50
252 ------------------------------------- 5.50
288 ----------   5.5o
324 ------------------------------------- 5.50

Choice, 50c per box less.
Floridas are selling as follows:

126 ----------------------- -------------$6.00
150 --------------  6.00
176 — ---------------------------------- 5.oo
200 -------------------------------------  5.00
216 ------  5.00

Parsley—75c per doz. bunches. 
Peppers—Florida, 75c for small 

basket containing about 18.
Potatoes—Home grown, 50c per bu. 
Poultry—The market is unchanged. 

Local buyers now pay as follows for
live:
Light fo w ls_,_______________ 12c
Heavy fowls__________________ 18c
Heavy springs -------------------- ' 17c
Cox and S tags______ I________ 10c
Turkeys ---------------------------------30c
Ducks ----------------------------------- 18c
Geese ---------------- 18c

Paying prices for dressed are as fol
lows: *
Turkeys -----------------------   33c
D ucks------------------------------------22c
Geese ---------------------------------  22c

Radishes—90c per doz. bunches.
Squash—$1 per bu. for Hubbard.
Sweet Potatoes—Virginia command 

85c per hamper and $2.50 per bbl.
Tomatoes—6 lb. basket of Califor

nia, $1.70.
Turnips—75c per bu.

Buchanan—The Clark-Celfor Tool 
Corporation has been incorporated 
with an. authorized capital stock of 
$5,000, all of which has been sub
scribed and paid in in cash.



6 M I C H I G A N  T R A D E S M A N D ecem ber 20, 1922

“Slush” Needed To Move Rubber 
Goods.

While the small town dealer in the 
farming communities is waiting for. 
heavy snow to move rubber and storm 
boots, his city brother is making some 
excellent displays of the various types 
of over-gaiters for the fair sex.
Rubber shoe manufacturers and retail
ers of footwear in the larger towns 
and cities have made extensive plans 
for the trade in over-gaiters, and, with 
the advent of snow and slushy streets, 
this class of footwear will start mov
ing.

In sections where these weather 
conditions have prevailed, the trade in 
the cuff over-gaiter in the various 
styles and in a wide range of ma
terials has been up to expectations. 
While many of these overshoes carry 
the astrakan cuff, the standby of re
cent years, the four-buckle jersey cloth 
arctic has also been selling.

In the cities, at least, the low shoe 
is sure to be popular again this winter. 
On dry sidewalks it will be worn with 
woolen hosiery.

When the snow or rain comes, on 
will go the over-gaiter. Practically 
every rubber footwear company has 
placed on the market something new 
in the line of an overshoe. Some are 
all rubber with a cuff. Others have a 
rubber vamp and jersey cloth top with 
astrakan cuff. These are pulled on 
over the shoe like a rubber boot and 
in some patterns are adjustable at the 
top.

Other models carry one or two 
buckles with rubber vamps and quar
ters, and, of course, rubber soles, with 
cloth tops. With the arrival of real 
winter weather the cities will witness 
some real style in over-gaiters. Re
tailers in cities have them in stock 
and only need the proper weather to 
move them. In most sections this 
trade has been delayed because of the 
late and.pleasant fall. But signs of 
winter are at hand and the snow and 
slush may be expected any day.

A feature of this type of storm foot
wear for women, one which is sure to 
attract the trade, is the reasonable 
prices at which this merchandise may 
be sold, the popular retail price being 
between $4 and $5.

The retail trade in rubbers has also 
increased during the past week, al
though as in the case of other storm 
footwear, rubbers have also been late 
in starting to sell.

Many of the rubber footwear manu
facturers have placed athletic shoes 
with retailers, especially in the Middle 
West.

Indoor sports have increased with 
leaps and bounds during the past few 
years. Rubber shoes used in the 
thousands of gyms throughout the 
country have been bought largely by

athletes from the sporting goods 
houses.

Here is a field many shoe retailers 
have neglected and it was only re
cently that several of the large rubber 
footwear manufacturers broke the ice 
and convinced many retailers to carry 
such lines of footwear, pointing out 
the demand and the increasing popu
larity of indoor sports.

Shoe Merchants Building Up Hosiery 
Trade.

Letest estimates in retail shoe circles 
indicate that for every pair of shoes 
sold in a women’s department there 
should be two pairs of stockings, and 
in the case of men about one pair 
should be the average. Men are going 
into1 high shoes to a great extent, and 
this has strengthened the lisle and silk 
business, which runs into volume 
quicker than where the dealers are 
selling wool hosiery to wearers of 
low heels.

A great many chiffon stockings are 
being sold to women in New York, 
the hosiery dealers report, somewhat 
in contrast to information from the 
West to the effect that the women 
vary their possessions more and wear 
heavier hosiery on cold days. Men in 
from the road after Western trips al
so report that the men’s woolen 
hosiery business is better in the West 
than in New York City and parts ad
jacent.

Analysis of the advance spring busi
ness placed in silk hosiery of the bet
ter kind is said to show a marked in
crease in the number of orders for 
this merchandise being received from 
retail shoe stores. Not only are re
tailers who have been handling hosiery 
going in for the business on a more 
elaborate scale, but in many cases they 
are planning to put in hosiery for the 
first time. While much of the busi
ness received from the latter sources, 
owing to the experimental character 
of the business, is small in the aggre
gate it shows considerable business 
diverted to the shoe merchants from 
the dry goods stores.

Some large department store buyers 
in New York are trading at this sea
son in more or less distress merchan
dise, in which phase of their opera
tions they differ materially from the 
shoe men who buy from their sources 
of replenishment as their needs de
velop, placing more business in ad
vance and less when they encounter 
a manufacturer who is so drastically in 
need of money that he sells at the 
lowest possible margin of profit. The 
bargain hunters will continue to hound 
the department store field for the rea
sons that job lots rotate in the natural 
course of events to buyers who1 can 
use large quantities.

Shoe dealers have a logical advan

tage in building up this business inas
much as people associate shoes with 
stockings, and hosiery is one of the 
most absorbing phases of the footwear 
business at the present time.

Mr. Altman says he found a great 
many well-dressed Englishmen wear
ing black lisle stockings with knicker
bockers, a significant fact in itself. In 
the matter of sports hose of all sorts, 
the English customs set the ultimate 
pace for New York and, subsequently, 
for the rest of the country. A season 
is said to elapse between the spread of 
an idea in England and its adoption 
on this side of the Atlantic.

Those well informed on men’s at
tire seem to be of the opinion that the 
knicker suit has ceased to be a novelty, 
and that this style of attire as well as 
its accessories will sooner or later

strike a steady pace, just as most of 
the clothing that men wear becomes 
staple sooner or later.

Soles That Last.
The Government Bureau of Stan

dards has found out how to make 
shoes w ear' longer. The method 
adopted is rather curious.

The entire surface of the shoe soles 
is covered with stitches which are 
looped and locked near the center of 
the sole. Thread of wood fiber thor
oughly saturated with wax is used 
for the purpose.

Thorough tests have proved that 
shoe soles thus treated wear 25 per 
cent, longer than ordinary soles, the 
gain in wear-resistance being in pro
portion to the amount of fiber mater
ial added to the leather.

Michigan Shoe Merchants
Listen in on this

A n Eleventh hour opportunity  to Stock Satin Bedroom  Slippers 
is yours. D on’t delay. They com e in Baby Blue, Black, O ld Rose, 
Am erican Beauty and  Royal Blue. $1.00 only.

Send in your sizes NOW  on all other Felt G oods and avoid 
“Sorry I am  out of your size.”

HIRTH-KRAUSE CO.
Shoe Mnfg., Tanners Grand Rapids, Mich.

The “ Bertsch”  shoes are 
shoes your cu s tom e rs  
want. Reasonably priced 
—quick sellers—they w ill 
give you a larger volume 
of sales w ith increased 
profit, and the unusual 
value w ill mark you as 
the leading shoe mer
chant in your city.

Herold-Bertsch Shoe Co.
Manufacturers o f Serviceable Footwear 

11-13-15 Commerce Ave. GRAND RAPIDS, MICH.
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REAL MESSAGE OF LIFE.

Quiet Home Joys Found* Before the 
Open Fire.

(For many years no anniversary 
edition of the Tradesman has appear
ed without a special personal message 
on some phase of human life from 
Hon. Charles W. Garfield. Such a 
treat was booked for the Tradesman 
readers again this year, but about the 
time the anniversary edition appeared 
Mr. Garfield was so ill with laryngitis 
that he was confined to his bed. As 
soon as he was able to sit up, he 
realized the disappointment Trades
man readers would experience when 
they turned over the eighty pages of 
the anniversary edition and found no 
message from their favorite contribu
tor and immediately devoted himself 
to the work of depicting the enjoy
able features incident to conval
escence. The Tradesman has had the 
pleasure of printing many remarkable 
articles from the pen of Mr. Garfield, 
but nothing he has ever written has 
excelled this year’s contribution in 
beauty of diction and accurate descrip
tion of ideal home life and delightful 
home surroundings—Editor Trades
man).

Bolstered up with pillows deftly ar
ranged. by my “Dove of Comfort,” 
who gave them a touch here and a 
pat there so as to fit into a tired back, 
neck and shoulders, with the com
ment: “There, you look fine and are
going to be better now. Just look 
out over the meadow and see how the 
still is glorifying everything. I’ll 
throw this shawl over your shoulders 
and fling open the casement for a 
moment. Take a long breath of the 
fresh air. It is full of ozone this 
morning and you will be glad you are 
living in this beautiful world.”

Here I am, mindful of the wonder
ful impress a well equipped and well 
managed home makes upon the life 
and service of a dependent human unit 
in this matter of fact world.

“You’ll have a bit of breakfast now; 
just think of something that will taste 
good and we’ll have it in a jiffy, sug
gests “Dove of Comfort.”

“I am not hungry. Nothing will 
taste good. No, I don’t want any
thing to eat.”

“But the doctor instructs us to keep 
up the tabernacle and maintain the 
physical strength while you are con
valescing. Never mind thinking about 
it. You know good health has some
times to wait patiently on good ap
petite and we’ll try and tickle the ap
petite into a smile of recognized 
duty.”

In a twinkling the adjustable table 
is put before me. What a marvelous 
piece of furniture it is! It fits in any
where most perfectly. I put my arms 
over it and rest them for a minute, 
when an immaculate cloth is spread 
upon it and a napkin tucked lovingly 
under my chin and smoothed over the 
clothing as a protection. Then comes 
the tray with its dainty dishes, arrang
ed so cleverly as to command the ad
miration of even a sick man. How 
much these accompaniments of the 
meal have to do with an awakening 
desire to taste the food! The deli

cate cup and saucer in which is served 
the coffee and the artistic and service
able form of the tea spoon—all this 
you take time to enjoy, because you 
have all the time there is and you do 
not seem wasteful in using up a lot of 
it. You sip a spoonful of the coffee. 
The aroma attracts you. You take a 
draft from the cup. You do not swal
low, but hold it in the recesses of your 
mouth, allowing it to percolate about 
your tonsils and palate, getting the 
full benefit of its aromatic quality. 
You like it and begin to make a survey 
of the other contents of the tray. 
There is a tiny bowl of delicate tex
ture containing a small amount of 
well cooked oatmeal porridge hot 
from the range. A small jug of creamy 
milk is within reach. You would turn 
away from a filled bowl of porridge 
and a big jug of cream, but these 
morsels attract you and you use a 
teaspoon as a carrier. A table or 
dessert spoon would seem repulsive. 
You take the least bit in your mouth. 
It has a good taste. You enjoy it and 
then your eye rests upon the plate of 
toast. Not some slices direct from 
the loaf—thick and coarse—but eight 
tiny squares cut from two thin slices, 
browned but not charred and served 
with the butter scarcely visible, but 
permeating the interstices and flavor
ing the squares. You take one with 
delight. There are but two bites of i f  
and before you know it you are reach
ing for another piece. Then your eye 
is fixed upon another delicate bit of 
china on which reposes perhaps a 
tablespoonful of apple sauce. It 
strikes you at once as a fitting factor 
in the group. A sauce dish filled to 
the overflow would have been re
pulsive, but the small portion appeals 
to you and you test its adaptability 
to the other elements. It is smooth, 
fine grained and has the rich and 
striking flavor of the Northern Spy.
I do not wonder at the difficulty of 
popularizing our king of Northern 
fruits because so few cooks know how 
to select the variety best adapted for 
cooking and fewer know how to prop
erly evolve from the raw material a 
perfect dish of apple sauce. No sane 
cook would attempt the culinary im
possibility of transforming a Ben 
Davis, a Jonathan, a Red Canada or a 
Spitzenburg into apple sauce. The 
varieties just suited for this purpose 
at this season are few and cannot be 
chosen from a fruitier’s display by 
appearances only. The Northern Spy, 
Rhode Island and Wagener are in a 
group by themselves for this purpose. 
The scientist has not explained why 
the fine texture and distinguishing 
flavor of the Jonathan seem to lose 
out in the cooking process, while the 
qualities that distinguish the Northern 
Spy are retained, but the connoisseur 
knows and appreciates the fact.

A delegate to the meeting of the 
State fruit growers thoughtfully drop
ped in on the invalid and deplored the 
fact, as a result of a survey he made'- 
that while the great convention was 
placing itself upon record as strongly 
in favor of popularizing the use of 
apples in restaurants, hotels and pri
vate houses, they all have grape fruit 
or oranges as a breakfast appetizer, 
rather than the fruit they were com

mending and advertising. This, how
ever, did not seem strange to me, first, 
because the citrus fruit was a change 
and a novelty to most of them and, 
second, our people have not yet learn
ed the art of placing our own fruit 
attractively before the ultimate cus
tomer. Another friend dropped in 
for a few minutes’ chat who was a 
delegate to the convention and said 
the discouraging thing about popular
izing the use of our apples was the 
absence of culinary skill in our hotels 
and restaurants in developing appe
tizing dishes in the use of the fruit. 
He said he had gone to four restaur
ants in the city and called for a dish 
of apple sauce and in each case there 
was none prepared. At the last place 
the gracious host said, “If you can 
wait a few moments, we will cook you 
a nice helping of hot apple sauce.” 
He waited. When served its only vir
tue was its heat. No wonder he went 
back to the convention and advocated 
a campaign of education and publicity 
on the uses of the apple, rather than 
dissertations oh how to grow more 
apples.

What a luxury to the convalescent 
is the open fire place! In summer, 
with vigor of body and alertness of 
mind, the garden is my place of diver
sion. No enjoyment is so exquisite 
as tickling the soil and watching it 
respond in bud, leaf, branch, blossom 
and fruit. But in winter or during a 
period of invalidism there is a charm 
in the open fire found no where else. 
The twigs so carefully garnered in 
bunches during the summer make 
such a crackling burst of flame. It is 
fun to watch the comparative behavior 
of the birch log, the slabs of beech 
and maple, the round white oak and 
the limbs of apple and soft maple 
worked into billets from the summer 
prunings. There are such wonderful 
pictures in the smoke flame, brilliant 
coals and charred remains. My keen
est joy is to sit with “Dove of Com
fort” before the stimulating blaze and 
recall the faces of friends and exper
iences of travel and review the friends 
and acquaintances formed by browsing 
through the choicest literature. In 
my school days I read Ike Marvel’« 
“Reveries of a Bachelor,” worked out 
before an open fire and then declared 
I would take this lesson to heart and 
throughout my life would take ad
vantage of meditations before the 
open fire. But life has been so filled 
with activity that there has been g 
miscarriage and this joy has been in
dulged very sparingly.

But now, as I sit before the fire 
with this pad on my knee, I again 
determine that the open fire shall lure 
me from trying to do too many things 
and I will get the joy from revery 
under the stimulating and seductive 
influence of the blazing fagots. I will 
not be driven from this vantage 
ground of quiet, restful, peace-giving 
thought into the seething whirlpool 
of ambitious activities which refuse to 
give the repose essential to the growth 
of the soul.

The dominance of commercialism 
has made grave) inroads upon the 
placidity of home life. It has led to 
the neglect of family obligations, joys 
and devotions. It has so permeated

our social life that we are not satis
fied with quiet diversions. It has in
sinuated its influence upon the web 
of our educational methods so that the 
fabric is losing its comeliness of 
structure and its general adaptation 
to cultured progress. It has created 
in American life a feverish condition 
that refuses to be satisfied with any
thing less than maximum excitement. 
Even our diversions must be filled 
with thrills of an exhausting nature 
to make them attractive. We revel 
in big head lines, loud sporting pages, 
brilliantly illustrated supplements and 
sizzling editorials. We are not willing 
in any stage of the game to creep, 
walk or even run. We must fly. Any
way I am grateful for my quiet home, 
my genial neighbors, my choice 
books, my friends who remember me 
with kindly missives, my open fire and 
a desire for quiet -home joys and a 
peaceful world.

Many times I have said to the edi
tor of the Tradesman that I did not 
care to write for its columns unless 
I had a real message for its readers 
and here I have been running on and 
on with a string of words attached 
only to the commonplaces of a simple 
and uneventful life. Still there may 
be value and possibly virtue in the 
presentation of the everyday blessings 
of our work-a-day lives and our obli
gations to those who minister to us 
so faithfully, without thought of re- 
quitement, and to recall the solicitous 
and thoughtful attentions tendered us 
with constancy by the dear ones who 
watch over us and to determine anew 
to express through the ordinary 
amenities of life our appreciation of 
the creature comforts which add so 
materially to not only our happiness 
but our ability to render service.

As we sit before the open fire and 
arrange the palms of our hands to ab-: 
sorb the genial warmth radiated by 
the ignited fuel and our hearts are 
warmed by the sweet memories of 
kindness rendered us by friends, neigh
bors and dear ones in the household, 
how can we help seèking a method of 
expression for the gratitude that wells' 
up in our hearts? At such times why 
should we forget the “Sweetheart 
Traveler” whose words of encourage
ment and thoughtful ministrations 
have aroused the best impulses of our 
being to generous activity and why 
should we restrain ourselves from ac
knowledging the imminence of the 
Divine Presence, recognizing that we 
cannot be alorte anywhere in God’s 
universe and that He who built the 
ocean also fashioned the raindrop and 
the power that developed the majèstrc 
elm did not neglect to tint the violet? 
In the field of intelligent service we‘ 
are the junior partners with the sourcè 
of all righteousness.

Charles W. Garfield.
The Tradesman reluctantly warns 

its readers to go slow in dealing with 
the Patrons’ Mutual Fire Insurance 
Co.,; of Lansing, because that com
pany employs stock company, methods 
in the settlement of its losses. . So 
many cases of inadequate settlements 
have been brought to the attention 
of the Tradesman that it does not 
consider the Patrons Co. a safe in
stitution to do business with
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MENACE OF THE MONSTER.
Ciemenceau has come and gone.
Was he successful in his mission 

to enlist the favor of the United 
States in the affairs nearest to the 
heart of France? It seems hardly 
possible. This country cannot change 
its determination to keep hands off 
European affairs, and yet, with all the 
criticism of French methods, there is 
the immortal fact that France is right, 
eternally right in her contention for 
a rigid enforcement of the repara
tions matter connected with Germany.

Roll back time fifty years and see 
where France stood, with a German 
army on her soil, dictating terms of 
peace in the French capital, and you 
will discover the reason for the strict
ness of the French demands while her 
arch enemy is down and out.

There are a great many things to 
be taken into consideration when we 
look over the conditions animating 
Europe at the present time.

France is peculiarly situated. Her 
long-time enemy has seemed to col
lapse and feel humbled in the dust. 
Is this true or only a bit of camou
flage for the purpose of throwing dust 
in the eyes of the other nations of the 
world ?

Across the Rhine are seventy mil
lions of warlike people, ready at the 
tap of the drum to fall again upon 
France, whose forty millions labor un
der the handicap of one to two in 
numbers. Besides the tremendous 
power inherent in the Teuton nation, 
there stands Russia, whose troops are 
to-day being drilled and officered by 
expert military men of Hunland.

It is not supposable that German 
officers are drilling Russians for any 
peaceful purpose. Since the fall of 
the Czar, murdered in cold blood by 
the Bolshevika forces of the Musco
vite, there has grown up an entente 
cordiale between the beastlike Rus
sians and their brutal German neigh
bors that will surely have to be reck
oned with in the no distant future.

Ciemenceau understands all this. 
Frenchmen have good cause to de
mand the pound of flesh in their deal
ings with a sullen and angry foe. 
The Rhine should constitute the boun
dary between France and Germany. 
This can be defended, but to permit 
any territory west of the Rhine to 
live under the German flag will be a 
menace which ought not to be toler
ated.

In her desire for peace at the pres
ent time England seems willing to 
compromise her honor and leave her 
former ally in the lurch. This will 
not do. The future is full of dreadful 
portent. Shadows of another impend
ing conflict stare the world in the face.

Millions of men are drilling every 
day preparitory for the next world's 
conflict. Russia, with inexhaustible 
resources in men at least, is taking 
lessons from military Germany for no 
other purpose than to lay waste 
France at the first convenient oppor
tunity. Germany was not conquered. 
That was' the one great mistake of the 
world conflict. Unconquered Germany 
is awake to her opportunities and she 
means to improve them.

Numerous American statesmen be
lieve it the duty of this country to

enter into relations with European 
countries with a view to smoothing 
out the wrinkles and securing to the 
world permanent peace.

That would be the millenium surely.
But America has had enough of 

Europe for one generation at least, 
so far as the tug of war is concerned. 
In the arts of peace we will aid them 
SO far as in us lies, but it would be 
the height of imbecility for us to put 
in an oar to influence France to fore
go her rights in the premises, while 
at the same time we conciliated the 
Germans.

Although France is absolutely right 
in her contentions with regard to the 
reparations and German question, it 
could do no good for Uncle Sam to 
put a foot in the mess expecting to 
win the gratitude of France. This at
tempting to come between two hos
tile peoples with a stick of taffy would 
fetch only ill upon ourselves without 
in the least aiding the nation we 
sought to benefit.

It is up to Great Britain to do the 
right thing and to not compromise 
one hair’s breadth with the beaten 
world enemy beyond the Rhine.

Whatever our British cousins may 
do in the premises, there will be no 
warding off of future wars. Germany 
is nothing if not militaristic. The 
virus is in the brutal Teuton blood 
and brooks no compromise save for 
the time being. After all is said and 
done; after compromise after compro
mise is made with the central empire 
—for the time being a republic— 
there’ll come the call to arms, and 
poor France is sure to suffer.

Not only France but Britain may 
count herself fortunate if the hordes 
beyond the Rhine do not again aim 
to cross the channel and assail proud 
Albion on her native soil. There is 
no escape from it, so why should 
Britain trim sails, cut corners and 
bend the knee to the demands of the 
nation she imagines she at one time 
conquered.

Russia and England arc old-time 
enemies.

It is as certain as the sun shines 
in heaven that these two powers, Rus
sia and Germany, are plotting the 
overthrow of both England and 
France at no distant day. Britain 
will conserve her own safety by stand
ing now with her gallant ally of the 
world war.

The only argument that the arro
gant and brutal Germans understand 
is that of brute force. Timidity and 
faltering now on Britain’s part is the 
part of utmost folly. The English 
should stand with France for the ex
acting of every demand made at Ver- 
sailes. To do otherwise spells dis
aster to both France and England.

Lloyd George is wavering. Lloyd 
George is out of power, however, and 
iti will be the part of wisdom if the 
government of Great Britain stands 
squarely by her treaty obligations with 
both France and Germany.

GREAT MAN GONE.
John Wanamaker’s career was 

made peculiarly American—so we like 
to think—by the elements of idealism 
and service that inextricably mingled 
with it from beginning; to end, in the

manner of the career of that other 
great Philadelphian, George W. Childs. 
His philanthropic labors were not set 
apart from his business activities, like 
those of such predecessors as Stephen 
Girard and John Jaoob Astor. Before 
he entered business at all he had made 
his mark in altruistic endeavors. He 
became secretary of the National Y. 
M. C. A. at a time when the institu
tion had just been transplanted from 
England, and in the Civil War he help
ed to organize the Christian Com
mission. When he became for Phila
delphia the same potentate of the dry 
goods world that A. T. Stewart had 
become for New York and Marshall 
Field was becoming for Chicago he 
never allowed his generous instincts 
to be dulled by his pursuit of the dol
lar. Of his hotel for his employes, 
and of his system of profit sharing, he 
was proud long before he invade^ the 
New York field.

As .a merchant Wanamaker achieved 
one of the most cospicuous of the 
nineteenth century successes in dry 
goods. He had no such advantages as 
the phenomenal growth of Chicago 
and the Middle West gave to Field 
or the position of New York as a Na
tional metropolis to Stewart, Altman, 
Macy and Stern. But he did gain an 
initial impetus by commencing his 
business in the year of the Centennial 
Exposition. That within a decade it 
was turning over $25,000,000 a year 
was a tribute to his energy and to a 
shrewdness that fixed upon certain 
neglected principles. Immutable prices 
that did away with all haggling was 
one; the decoration of the establish
ment to make shopping an aesthetic 
pleasure was another; the provision of 
such attractions as concerts and art 
displays a third. In New York Mr. 
Wanamaker had the shrewdness, in 
taking over the defunct Hilton-Libbey 
enterprise, to discard all the prejudices 
which that firm had assiduously gath
ered about itself, and revive all the 
advantages which still clustered about 
the name of A. T. Stewart.

In accepting the Postmaster Gener
alship under Harrison Mr. Wanamaker 
added something to a record of which 
Philadelphia business already had rea
son to be proud. A Philadelphia mer
chant, Morris, took charge of the Na
tion’s finances at their most distressed 
period, when raising money was “like 
preaching to the dead,” and impover
ished himself by his generosity. An
other Phi'adelphia merchant, Girard, 
supported the National finances in the 
War of 1812 when everybody else 
despaired of them. Mr. Wanamaker 
had already refused to be a candidate 
for Congress and the Mayorality. Of 
service in the Federal Government by 
leaders in mercantile business we have 
few instances. A. T. Stewart’s ap
pointment to the Secretaryship of the 
Treasury by President Grant had been 
balked by a forgotten law excluding all 
importers from that office. In an Ad
ministration that was not successful 
Mr. Wanamaker made an excellent 
record. It was a commendabale chap
ter in a career that was conspicuously 
one of public usefulness from begin-. 
ning to end.

Bette/ a dozen thorns on the bush 
than one in the finger.

TREND OF TRADE IMPROVED.
All who have occasion or need to 

look ahead in business are watching 
tendencies nowadays. Practically all 
in every line of activity are convinced 
that the outlook is toward improve
ment in conditions. This is not, how
ever, because of the advancement in 
prices,^ which has been rather marked 
of late. As a matter of fact, many 
would rather wish this otherwise, be
cause it is felt that, sooner or later, a 
recession must come. But, while ad
justment of values is still a matter of 
the future, there is apparent at the 
present more of a stability than was 
the case for some time. And this is 
certainly an aid in enabling merchants 
to steer a safe course. They are free 
from the apprehension of any slump 
in the near future, at all events, and 
have only to guard against the psy
chology of buyers who may rebel at 
rising prices and curtail their pur
chases. This is a matter that will have 
to be dealt with as, and if, it arises. 
Meanwhile, the notion that it is among 
the possibilities promises to act as a 
deterrent on attempts at undue ex
ploitation of the consumer. The high
er wage scales and the increase in the 
prices of farm products will lessen 
somewhat the resistance to higher 
levels for manufactured articles, the 
tendency being to regard the latter as 
a natural result of the other two. 
These are, however, still matters for 
the future. At the present the busi
ness skies seem clear.

As is usual at this time of year, the 
primary markets, continue to drift 
along. Only for emergency or filling- 
in purposes is there any buying. Near
ly every one is waiting for the new 
year to begin, when a new start will 
be taken in view of the conditions 
then prevailing. A careful check is be
ing kept on collections, which have 
been, on the whole, rather gratifying. 
But the records of business failures 
are not as reassuring as they might 
be, the number of cases continuing 
laege. In November, for instance, 
there were 1,377 failures, which was 
the greatest for any month since July. 
It is to be noted, however, that a 
large percentage of the failures was of 
concerns with small capital. With 
rising levels of value there should be 
fewer of such mishaps and of those 
due to incompetence or lack of experi
ence. In the retail field, for the time 
being, everything is centering on gift 
and holiday purchases. The volume 
of these seems to be larger the further 
one gets away, from the Atlantic sea
board with the single exception of the 
Middle Northwest. Household things 
seem to go about as well as articles of 
mere luxury, as is instanced in the 
case of rugs, which seem in exceptional 
demand. Nor is frugality always con
sidered in this holiday buying. High- 
priced articles are not neglected for 
the sake of cheaper ones, perhaps be
cause experience has shown that the 
latter fail, in many instances, to be 
satisfactory. The children appear to 
be faring well, if the large sales of 
toys be taken as a standard.

Remember always that a chip on the 
shoulder is too heavy a piece of bag
gage to carry with you in the busi
ness world.
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That Ton of Coal
The cost of it need no t w orry your customers if they 

will cut out expensive foods tha t have no food 
value.

Shredded Wheat Biscuit
is a  real food, containing all the strength-giving 

elements of the whole w heat grain prepared in a 

digestible form. Being ready-cooked and ready-to- 
eat it saves fuel, saves time, saves money. W e 

create the dem and for it through extensive national 
advertising. You distribute it and  m ake a good 
profit.

MADE ONLY BY

The Shredded Wheat Company, Niagara Falls, N. Y.

Our greatest asset is the good w ilt o f 
our customers and w e sincerely value the 
business you have given us. May your 
Christmas be Merry and the N ew  Year 
better and more prosperous than ever 
before. & & & j* & &

Right Prices 
Quick Service

P u tn a m  F a c to ry ,
GRAND RAPIDS, MICHIGAN

REFRIGERATORS
t o r  ALL PURPOSES

Send for Catalogue
No. 95 for Residences 
No. 53 for Hotels, Clubs, 

Hospitals, Etc.
No. 71 r 3r Grocery Stores 
No. Si for Meat Markets 
No. 75 for Florist Shops

McCRAY REFRIGERATOR CO.
2*44 Lake St., KendaHvIHe, Ind.

Watson-HigginsMIg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owned by Merduats

Products sold by 
Merchants

BrudBeconnewded 
by Merchant:

NewPerfectionFiour
Packtd In SAXOLINPaper lined 

Cotton, Samtary Sacks

W h o  Establishes 
T h e Price?

We, the m anufacturers of K C 
Baking Powder establish the price 
by showing it on the label and in 
the advertising.

Selling such merchandise protects 
your profits.

It is not necessary for you to sell 
K C for less and take a loss.

W here the price is not shown on 
the package or in the advertising 
the consumer does not know the 
right price and you are burdened 
with establishing it.

Save your time and insure your 
profits in offering your customers

K C

B A K I N G
PO W DER
Same price for over years

2 5  ounces for P E j *

The government bought 
millions of pounds

Reduction in freight rates July 1, passed on to the 
trade in reduced list prices on K C

Let us show you how to in
crease your baking powder 

profits by selling K C. 
Jaques Manufacturing Co., 

Chicago
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IN THE REALM OF RASCALITY.

Cheats and Swindles Merchants Should 
Carefully Avoid.

While in Chicago last week the edi
tor of the Tradesman made a detailed 
investigation of the various redemp
tion concerns which are selling tickets 
to merchants at an average price of 
$4 per 1,000 to be given to their cus
tomers to stimulate cash trade, the 
tickets to be exchanged for silverware 
on being sent in to the headquarters 
of the company issuing same. There 
are more than a dozen such concerns 
doing business in Chicago. Perhaps 
some of them are honest, but most of 
them are as crooked as a rail fence. In 
the first place, there is a profit of from 
100 to 150 per cent, in the sale of the 
tickets, which can be produced in large 
quantities at from $1 to $2 per thou
sand. In the second place, experience 
shows that only about 40 per cent, of 
the tickets ever turn up for redemption. 
In the third place the spoons, which 
are guaranteed to be Rogers make, are 
purchased from the International Sil
ver Co. for $18 per gross—12J4 cents 
apiece. For 100 tickets, which cost 
the merchant 40 cents, the customer 
ultimately receives a spoon worth 12j^ 
cents at wholesale. As only 40 per 
cent, of the tickets are ever redeemed, 
the Chicago middleman gets the 
equivalent of $1 for a 12J  ̂ cent spoon 
he furnishes, besides the profit on the 
tickets, making altogether approxi
mately 1000 per cent, profit. Even 
while doing business on this enormous 
ratio of profit, some of the concerns 
are not content to play fair and do as 
they agree. They destroy a certain 
portion of the tickets as they come in 
for redemption every day and, when 
importuned to send on the silverware, 
insist they never received the tickets. 
Utter irresponsibility of most of the 
men engaged in this nefarious business 
in Chicago naturally leads to the be
lief that the sooner merchants general
ly refuse to listen to the entreaties of 
the gentry and wash their hands of 
these swindling schemes, the better 
it will be for all concerned. As a mat
ter of fact, 95 per cent, of the orders 
secured from merchants are obtained 
by fraud. The merchant is told that 
the management of the Wm. Rogers 
factory has decided to discard other 
forms of advertising and give away 
pieces of silverware outright in the 
belief that the women who secure 
these small items through the mer
chant will later on decide to complete 
her set and will then buy enough to do 
this of the regular dealer in silverware. 
Of course, this statement is rank 
nonsense and any one who listens to 
such twaddle and places any confidence 

■ with the crooked agent on that basis 
will later eat the bread of bitterness.

There is no valid reason why any 
merchant should pay such a penalty 
for dea'ing with the crafty Jewish 
gentlemen who conduct these dubious 
concerns. All he need do is to buy 
a gross of spoons of the International 
Silver Co. himself, get his own tickets 
printed and distribute them and fur
nish a spoon with every 50 tickets; 
which are returned to him. Of course, 
he must keep the spoons in a case by 
themselves, remote from all sulphuric 
matches or anything containing sul-.

phur, in order to avoid the silverware 
tarnishing. This done, there is no 
reason why any merchant should not 
conduct his own premium plan in his 
own way and thus save the 1000 per 
cent, or more profit the cheap kuykes 
obtain by conducting the business for 
him second handed. The Tradesman 
will cheerfully furnish any merchant 
full instructions as to how he can pro
ceed along these lines if desired.

Beware of W. G. Graham.
Wooster, Ohio, Dec. 16—We are ad

vised by the Indian Palmetto Brush 
Co., 12th street and Stanley avenue, 
Detroit, that on or about Dec. 8 a man 
giving his name as W. G. Graham 
called on them and prevailed on them 
to loan him a few dollars. This man 
represented himself as a traveling 
salesman of our company. No sales-

man of our company was in Detroit, 
on that date.

The man is briefly described as fol
lows: Height, about 5 feet, 8 inches; 
age, about 35 years; medium com
plexion; dressed in dark suit and rain
coat, both good quality.

It perhaps would be well for you 
to publish these facts in the next issue 
of your paper in order to prevent other 
people from being taken over by this 
man.

In borrowing the money the man 
made the statement that he would like 
to have a few dollars to get him to 
Toledo and would send it back at once. 
If you receive any information about 
this man who is representing himse'f 
as a salesman of the Wooster Brush 
Co. we will be glad to hear from you.

Wooster Brush Co.

Within the past few years several 
million dollars have been wasted by 
the people of this State in bad invest

ments. Southern and Southwestern 
oil companies have been worst offend
ers.

While many schemes have been dis
covered to separate the people from 
their money, the Tradesman recently 
came upon one used in Lenawee coun
ty, with the result that farmers of that 
section^ invested about $8,000 in so- 
called hog units in hog ranches in the 
South and West, and are now advised 
that the enterprise has not been suc
cessful.

An agent of the American Guaranty 
Co., incorporated under the laws of 
Delaware, with offices at 408 Gas and 
Electric Building, Denver, Colo., so
licited subscriptions to the hog unit 
enterprise. Each unit was sold at 
$500, which gave the purchaser title 
to" one brood sow. At least $100 was

Have You 
Invested Yet?

\  NECESSARY, permanent pub-

ganized and well managed, is 
a very safe company in which to 
invest your money. The United 
Light and Railways Company is 
that kind of a company. Recogni
tion of that fact is causing thou
sands of men and women to invest 
their savings in our 7 %; Prior Pre
ferred Stock, secure in the know
ledge that their money will be safely 
and profitably invested.

Monthly ‘Dividends
The huge properties of this com
pany, valued at many millions of 
dollars, constantly protect every 
dollar you invest.

Come in and let’s talk it over.
Securities department

United Light 
& Railways Company

701 MICH. TRUST BLDG.
Grand Rapids, Michigan.

Citz. 4367 Bell M. 424

BEHIND YOUR 
INVESTMENT

Cash or Monthly 
Payments
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to be laid in cash, and the remainder 
at the rate of $10 per month.

When $100 was paid a bill of sale 
was given to the purchaser for the 
sow, and under the contract the com
pany was to keep this sow on one of 
its hog ranches and take care of her 
and her pigs, selling such pigs as the 
company thought should be sold and 
giving the purchaser one-half of the 
gross profit. In case the purchaser 
did not realize $1,000 in profit within 
three and one-half years, the contract 
would be extended until such times 
as his profits amounted to that sum. 
Literature was furnished the prospec
tive purchaser showing large hog 
ranches i Colorado and Louisiana, 
and figures were given to show that 
the profits would be enormous.

Those sales were made in 1920, and 
it was not until within the past few 
weeks that complaint was made to the 
Blue Sky department following receipt 
of a letter from the company to the 

, effect that an epidemic of pneumonia 
had decimated the ranks of the hog 
army, and suggesting that in order to 
protect their investment they should 
transfer their hog unit for stock in a 
company financing a motion picture 
machine device and pay in an addition
al sum.

The address of the film company 
is the same as that of the American 
Guaranty Company..
•It is characteristic of a company 

which has sold all the stock or units 
it can sell in an attempt to bleed the 
public, to offer some other scheme 
under the argument that something of 
the kind is necessary to protect the 
former investment. The Blue Sky de- 
fartment had advised the purchasers 
of these units to make no further pay
ments, and has warned them against 
transferring their units for stock in 
the new company.

The prospective purchaser of any 
securities should demand that the 
salesman show his permit to sell such 
stock under the Blue Sky law, and if 
he does not have such permit the per
son solicited should immediately notify 
the prosecuting attorney of his county 
and the Blue Sky auditor’s office.
Proceedings of St. Joseph Bankruptcy 

Court.
St. Joseph, Dec. 9—In the  m a tte r  o i 

W illiam  M. T raver, ban k ru p t, the  tru s tee  
filed h is  repo rt, show ing sale of the  c an 
n ing  p lan t p roperty  to the  T hom as-D ag- 
g e r t C anning Co., of G rand R apids, for 
$25,000, w ith  req u est th a t  the  sale be 
confirm ed by the  referee . An o rder w as 
en te red  by R eferee Banyon cabling a  
special m eeting  of c red ito rs  a t  his office 
F riday , Dec. 22, for the  purpose of p a ss 
ing  upon the  offer m ade. C reditors were 
d irec ted  to  show  cause w hy the  sam e 
should n o t be accepted  and  w hy a  first 
dividend should n o t be paid. W hile R ef
eree B anyon has n o t ind ica ted  w h a t he 
will do i t  is generally  understood th a t  he 
will“ confirm  the  sale unless a  very  su b 
s tan tia l increase  o f bid is received from  
som e o th e r party . The p lan t, i t  is r e 
ported , cost som ething  like $68,000 and  
w as considered one of the  finest cann ing  
'P lants in  Sou thw estern  M ichigan. Two 
y e a rs  ago a t  an  expense of n early  $20,000 
the  b an k ru p t insta lled  a  pre-cooling  sy s
tem .

Dec. 11. In  th e  m a tte r  of George H. 
T itu s, b ank rup t, of O tsego, an  o rd e r w as 
en te red  by the  referee  closing th e  e s ta te  
an d  recom m ending the  d ischarge of the  
b an k ru p t. T he record  books and  files 
w ere re tu rn e d  to  th e  c lerk  of the  court.

In  the  m a tte r  o f George W . M errim an 
an d  H a rtfo rd  E xchange B ank, ban k ru p t, 
the  re feree  d irec ted  the  tru s tee  to  file 
h is  th ird  rep o rt and  account p rep a ra to ry  
to  de te rm in ing  the  adv isab ility  to  de
c la ring  a  th ird  dividend of ,10 p e r cent, 
a t  th e  ad jou rned  first m eeting  of c red 
ito rs , to  be held a t  the  re fe ree ’s office on 
W ednesday, Dec. 22. I f  the  dividend is 
declared, c red ito rs  will have received d iv i
dends of 50 p e r cent, du ring  the  p a s t year.

Dec. 12. In  the  m a tte r  of th e  Cornelius

B row n Co., a  corporation , * of H opkins, 
ban k ru p t, th e  tru s te e , W illiam  W atk ins, 
filed his rep o rt of the  sale of c erta in  of 
the  a sse ts  for $664.30. The firs t m eeting  
of c red ito rs  w as ad journed  to  Dec. 30 a t  
the  re fe ree ’s office.

Dec. 13. In  the  m a tte r  of N ed D anbsy, 
of W ayland, ban k ru p t, no cause to  'th e  
co n tra ry  hav ing  been shown, an  order 
w as m ade by  the  re feree  closing the  
e s ta te  and  recom m ending the  d ischarge 
of the  ban k ru p t. T he record  book and  
files w ere re tu rn ed  to  th e  c le rk ’s office.

In  the  m a tte r  of V ernon R. M cFee, 
b an k ru p t, of Kalam azoo, the  tru s tee  filed 
h is  supp lem ental final repo rt, show ing the  
d is tribu tion  of all funds and  requesting  
th a t  the  e s ta te  be closed and  he be d is
charged  as  tru s tee . 'The m a tte r  w as con
sidered  an d  an  o rder en tered  by the  re f 
eree a s  requested  by the  tru s tee . The 
re feree  m ade a  certificate  recom m ending 
the  d ischarge of the  b ank rup t.

Dec. 14. S tan ley  B. H owe, a  laborer, 
of K alam azoo, filed a  v o lun ta ry  petition  
and  the  m a tte r  w as re fe rred  to  R eferee 
B anyon. T he schedules disclose no a s 
se ts  over and  above the  b an k ru p ts  s ta tu 
to ry  exem ptions and  the  following a re  
lis ted  a s  c red ito rs:
N iffeneger A uto  Co., South  H aven  $341.00
G azette, K alam azoo ______________  5.60
Scham elborn & S utton , Bloom ing-

dale _____________________________  38.50
W . T. W itte , K alam azoo ___ : ___ 39.00
M. D. W addell, K alam azoo _____  62.87
Lee & Cady, K a la m a z o o _________  1.35
W ill S teim eke, K a la m a z o o ________ 110.00
Glen Shipm an, K alam azoo _____  200.00
T. J . C avanaugh, P aw  P a w _______ 115.00
F ir s t  N ational B ank, K a la m a z o o_55.00
W ales & Com pany, K a la m a z o o_150.00

$1,118.32

D eposit fo r costs h as  been requested  
and  upon receip t of the  sam e the  firs t 
m eeting  of c red ito rs  will be called.

Dec. 15. In  the  m a tte r  of C harles Gross, 
ban k ru p t, of St. Joseph, the  first m ee t
ing  of c red ito rs  w as held a t  the  re fe ree ’s 
office. No cred ito rs  w ere p resen t o r re p 
resen ted . No claim s w ere proved o r  a l
lowed. T he b an k ru p t w as sw orn an d  ex 
am ined by the  referee  w ith o u t a  rep o rte r 
and , th e re  appearing  no a sse ts  to  adm in 
iste r, o rders  w ere m ade allow ing the  
b an k ru p t h is  exem ptions a s  claim ed and  
th a t  no tru s te e  be appoin ted . The first 
m eeting  w as th en  ad jou rned  w ith o u t day.

In the  m a tte r  of Lew is P . W alker, 
b ank rup t, of H artfo rd , th e  tru s te e  filed 
his supp lem ental final repo rt, show ing the 
d istribu tion  of a ll funds, w ith  req u est 
th a t  the  e s ta te  be closed and  he be d is
charged  as  tru s tee . T he referee  en tered  
o rders  in com pliance w ith  the  tru s te e ’s 
request, and  a lso m ade a  certificate  re c 
om m ending the  d ischarge of th q  b an k 
ru p t. The files w ere returne 'd  to  the  
c lerk ’s office.

Dec. 16. In  the  m a tte r  of the  E a rl 
E lec tric  Co., ban k ru p t, of B enton H a r 
bor, the  ad journed  first m eeting  of c red 
ito rs  w as held a t  the  re fe ree ’s office and  
the  tru s te e ’s first rep o rt an d  accoun t con
sidered, approved and  allowed. C laim s to 
the  am oun t of $1,258.42 w ere allowed, 
w hereupon the  m eeting  w as fu r th e r  a d 
jou rned  for two w eeks, a t  w hich tim e the  
firs t dividend will be declared an d  o rder
ed paid.

In the  m a tte r  of C harles Gross, b an k 
ru p t, an  o rder w as en te red  by th e  re feree  
closing the  e s ta te  and  recom m ending the  
d ischarge of the  ban k ru p t. The record  
book an d  files w ere  re tu rn ed  to  the  c le rk ’s 
office.

Corporations Wound Up.
The folowing Michigan* corpora

tions have recently filed notices of 
dissolution with the Secretary of 
State :
A uto M anufac tu rers  Service Co., D etro it. 
Thom as W ilson, Inc ., M ariette.
M arvel D is trib u tin g  Co., D etro it.
Achilles G uards Co., G rand Rapids. 
P o n tiac  C om m unity M arket, P on tiac . 
T roy Sand & G ravel Co., H igh land  P a rk . 
Service P a tte rn  and  Mfg. Co., D etro it. 
Babcock C ra te  & Box F ac to ry , D etro it. 
B oyd-H aynes Corp., D etro it.
U nion Co., D etro it.
Jones F a rm  Co., L uther-T oledo , Ohio. 
M ichigan S teel Sales Co., D etro it. 
E lm h u rs t Co., D etro it.
P au l V an D einse Co., Greenville.
A lpena M arble & G ran ite  Co., Alpena. 
A rt W indow F ix tu re  Mfg. Co., Belding.
J .  M. N eal A m usem ent Co., L ansing . 
H artm an -S im s  Co., D etro it.
G ibson C orporation, D etro it.

When a man makes an ostentatious 
display of his wealth he advertises 
himself as an easy mark.

Ask about our w ay
BARLOW B R 08. Grand Rapids, Mieti.

An Order In 
3 M inutes By 
Long Distance

Sell by telephone.

Place a good salesman at the telephone, preferably 
a road man acquainted with customers and prospects, and 
have him call the list.

W e co-operate closely with the sales executive. Give 
us a list today of calls you wish to make tomorrow. Calls 
will be completed in the order specified.

Three minutes’ conversation by Long Distance may 
land an order that otherwise might take several days of a 
salesman's time.

A  Long Distance call always implies im portant busi
ness and puts the buyer in an attentive, favorable frame 
of mind. It is prom ptly answered. No time is wasted.

H ere is a proved business-getter. Use it. 
your business. Reduce sales expense.

Increase

MICHIGAN STATE TELEPHONE CO.
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Relation of the Bank and Its Stock
holders.

During the campaign which preced
ed his election President Harding 
said that “Government is, after all, 
a simple thing.” Experience soon 
taught the worthy President that 
Government is a very complex, a very,' 
very difficult thing. Unheeding the 
errpr of the President, I am going to 
paraphrase his statement and hazard 
the remark that banking is, after all 
a very simple thing. But I am going 
to qualify that statement with the two 
words, rightly conducted; which you 
see does considerably change the 
meaning. Banking rightly conducted 
is a very sample thing. It is only when 
the principles of sound banking are 
departed from that banking ceases to 
be simple.

No one can violate the law without 
somehow, somewhere, sometime, pay
ing the penalty therefor. The doctor 
will tell you that if you violate the 
laws of health your body must pay the 
penalty; the priest will tell you that 
if you violate the moral code you 
will atone therefor either in this world 
or in the world to come; the lawyer 
will tell you that you must pay the 
penalty for your violation of the law 
of the land either at the bar of justice 
or in a lowering of your moral fiber; 
and so in banking, if you depart from 
the sound laws of banking you must 
pay the penalty in loss of assets or 
loss of confidence.

A bank, in my opinion, has three 
duties—three functions to perform. 
Its first dufy is to its depositors; the 
second to the community in which it 
exists; the third to the stockholders. 
Primarily, it must safeguard the money 
of the depositors; secondarily, it must 
use its resources and power for the 
best interests of the whole community; 
and thirdly, it should be so managed 
as to pay a fair rate of interest on the 
investment. And these three are so 
interwoven and interrelated that one* 
cannot be neg ected unless the others 
suffer, and none can prosper without 
showering that prosperity upon the 
others. I have said in another forum 
that some day we shall come to realize 
that the bank (and this statement ap
plies to every other line of business) 
does not belong solely to the stock
holders, and least of all to the direc
tors; but that every employe, every 
depositor and every borrower is a 
part owner. Each one of these helps 
in the upbuilding of the bank and is 
entitled to his share in the manage
ment and profits of the bank (in the 
proportion in which he contributes) 
jiist as truly as is any stockholder. 
Call that Socialism if you will, but

♦P aper read  a t  re c en t m eeting  o f s tock- 
h loders of E v a r t  S ta te  B ank  by J  yd son 
E . ‘ R ichardson .: tz  r r  •

it is the socialism of Jesus Christ as 
he proclaimed it in the Sermon on the 
Mount, the greatest pronouncement 
ever conceived by the mind of man. 
Some day, just as surely as the 
Christian religion continues to exist, 
the theory I have just given you will 
become the vital principle of every 
form of business.

It is only as we approximate that 
ideal that the bank can permanently 
prosper. The directors of this bank 
cannot continue to pay decent divi
dends to its stockholders unless they 
recognize and act in some degree upon 
this principle. They cannot succeed 
upon the sordid basis of making a 
profit on the investment. It takes' a 
man of vision and sincerity of pur
pose to properly fulfill the duties of a 
bank director. We know from bitter 
experience that when we depart from 
sound banking methods, when banking 
officials are looking more for profits 
to themselves than of benefit to the 
community, that the community suffers 
and the bank pays the penalty.

Henry ford recently made some ob
servations upon the business of bank
ing that I am going to incorporate in 
my remarks. He said:

“Banking, a profession capable of 
the highest honor and usefulness, 
should live by the service it is fitted 
to render in lubricating the processes 
of life and its g ory should be its suc
cess in keeping the community’s af
fairs moving harmoniously and pros
perously. It is fitted to do this and it 
would do this if it regarded itself as 
a part of the circle, instead of just an
other snatcher sitting beside the wheel 
raking off what it can.

“The fact .that is being driven home 
to us is that we can’t sit by the side of 
the wheel, or even wrongly think that 
we are sitting there, and rake off all 
we can get, without wrecking the 
whole process and ourselves suffering 
in the wreckage, for the process itself 
is circular and interference with it is 
ruinous. The business community is 
a living body. Interference with cir
culation is death. And that is just 
what we do whenever we take out 
more than we put in, whenever our 
re'ation with the business process con
sists in selfish withdrawal more than 
in service contribution. The system 
is exceedingly sensitive and these 
practices break it down.

“Maybe it is too early for the grab- 
it-all type to see it, but it is none the 
less true that there can be m> merely 
private increase of wealth. No one 
is rich in Russia not even the man 
with the countless billions. Why? 
Because there is no community wealth. 
No one grows wealthy unless the 
community grows wealthy. The pov
erty of the poor takes value out of

Is Your W ill Up-to-Date?
TV^ANY people who have made wills for- 
-i-vX get to keep them up-to-date.

Changing conditions and new ideas make 
it advisable for one to review his will from 
time to time.

It is the duty  of every man
to make a will; 
to name a tru s t company 

as executor and trustee; 
to keep his will up-to-date.

Does your will conform to your ideas 
to-day?

You are invited to consult our 
officers on all trust matters.

B r a n d  Ra p id s T r u s t  Ro m p a h y

GRAND RAPIDS, MICH.

Ottawa at Fountain Both Phones 4391

IN SU R A N C E  IN  FO R C E $ 8 5 ,0 0 0 ,0 0 0 .0 0

WILLIAM A. WATTS 
President

RANSOM E. OLDS 
Chairman of Board

M m m A i r o L r a l i i B T O A B l C E  O D M B & N X

Offices: 4th floor Michigan Trust Bldg.—Grand Rapids, Michigan
GREEN & MORRISON—Michigan State Agent«

JOIN THE

GRAND RAPIDS 
SAVINGS BANK 

FAMILY!

49,000
S atisfied C ustom  era

know  th a t  we 
s p e c i a l i z e  in
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every dollar of the rich man’s hoard. 
But the prosperity of the people 
makes riches real and potent. When 
you corner wealth it is like tying 
up arteries—you are on the way to 

. strangulation of life. Circulation is 
life.

“If we knew this, honesty in busi
ness would not be an exotic virtue 
lugged into it; it would be the logical 
necessity of human principle.”

When we have learned this lesson, 
we shall know that the interests of 
the entire community are indissolubly 
connected with the interests of the 
bank; we shall know that the bank di
rector is the trustee not only of the 
money of the stockholder an,d the de
positor, but the trustee of thé pros
perity of the community at large. Then 
we shall realize that no director 
should ever vote or act with a view 
to his own rersonal interest; than no 
bank officer has any right to use his 
position to put a single cent of profit 
into his own pocket. Then we shall 
know that a bank official has no right 
to engage in any other business; his 
interests must be singled upon the 
one thing. To do otherwise is poor 
business, poor banking; it is down
right dishonesty.

This, then, is the message that I 
bring from the stockholders. We 
want dividends; but we have a broad
er vision. We are not afraid that we 
will lack for dividends if the directors 
will catch the spirit of the coming age; 
if they will stand upon the mountain- 
top, face the East, and with the sun
light of human kindness shining full 
upon, them, catch the vision of the new 
day, when justice and equity and 
honesty shall be enthroned the trium
virate of business.

An Index of Purchasing Power.
How to define and measure the buy

ing power of a community is a prob
lem that has been receiving much at
tention from business statisticians. 
With the purpose of developing meth
ods and material which can be em
ployed for measuring this purchasing 
power more accurately than has hither
to been possible the J. Walter 
Thompson Company of New York 
City has offered three prizes of $1,500, 
$800 and $500 for the best work on a 
“statistical index of the purchasing 
power of consumers in the United 
States.” The contest is open to all 
who wish to participate, and the pa
pers must be submitted by September 
30, 1923. It is the desire of the donor 
that the work be limited to buying 
power of the ultimate consumer, and 
it is suggested that more satisfactory 
results may be obtained if the study is 
limited to some definite and well de
fined area rather than the entire coun-
try. ___

The law resembles the ocean. Its 
greatest trouble is caused by breakers.

Rivalry Between Federal and Joint 
Stock Land Banks.

Members of the farm bloc are whet
ting their knives and planning to “go 
after” the Joint Stock Land Banks. 
The Federal farm loan act made pro
vision for two types of banks for 
facilitating rural credits. One type is 
the Federal Land Bank. These insti
tutions are under the supervision of 
the Federal Farm Loan Board and 
are of the co-operative type, with the 
borrowers from the bank as stockhold- 
eers, and with the initial working capi
tal obtained by a sale of tax-exempt 
bonds. They do not lend directly to 
individuals, but to groups of ten or 
more farmers who become jointly 
responsible one for the other. The 
loans are well secured by real estate 
mortgages, and are limited to $10,000 
for each borrower. The rate of inter
est which the banks may charge may 
not exceed a fixed margin above the 
rate that is paid on the land bank’s 
bonds. The Joint Stock Land Banks, 
on the other hand, are controlled by 
private stockholders and they receive 
something akin to a subsidy by the 
provision of the law exempting the 
income from these bonds from taxa
tion. They may also make larger loans 
to individuals than are obtainable from 
Federal Land Banks.

It now appears that the Joint Stock 
Land Banks under private manage
ment have been much more prosper
ous than the Federal Land Banks 
under joint co-operative and Govern
ment control. Some of the older banks 
of the former type have earned as 
much as 12 per cent, for their stock
holders, and in some of the states of 
the Far West their numbers have been 
rapidly increasing. There they have 
become keen competitors of the Fed
eral Land Banks, and have been draw
ing away some of the experienced offi
cers of the latter by offers of higher 
salaries. It seems to have aroused 
the wrath of some members of the 
farm bloc that banks organized to aid 
the downtrodden farmer should be able 
to pay salaries of from $10,000 to $20,- 
000 to their presidents. The assump
tion that farmers are not entitled to the 
services of as skilled bankers as are 
merchants and manufacturers is diffi
cult for persons who do not belong to 
the bloc to understand. But that is 
only a minor item in the situation. It 
is evident that feeling on the part of 
officials of the Federal Land Banks 
against the joint stock concerns has 
grown rather strong. The “joint 
stocks” are frequently referred to as 
“subsidized money-making corpora
tions,” and the charge is made that 
they have not always been as cautious 
as they should have been in placing 
their loans. The tax-exemption fea
ture for these institutions is open to the 
same objections that have been set 
forth by President Harding and Secre-

CONSERVATIVE INVESTMENTS
We have at all times a list of high grade 
investment bonds from which to choose.
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A B O U T  making a Will, you will belong to the ninety-five per 

cent who die before they get to it. Your family is entitled to 
the protection of a Will.
Some men will strive, struggle, save and sometimes steal to protect 
their families, but they seem to think that death terminates their 
responsibilities. A man’s family remains his family until they are 
all dead.
Your Will is not so complex! We will be glad to work it out with 
you. If you will call or write for our “Instruction Form” for mak
ing a Will, and fill that out, you will havé made a long step in the 
right direction.

W hy not do it today?

“ Oldest Trust Company in Michigan”

M ichigÂmTrdst
COMPANY

GRAND RAPIDS, MICH.
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tary Mellon against this principle for 
bond issues of every character. But if 
it is eliminated from the Joint Stock 
Banks’ bonds there is no reason why 
it should not a’.so be struck from the 
bonds of the Federal Loan Banks.

Senator Borah has prepared a bill 
which limits the profits of the joint 
stock banks to 6 per cent, and re
quires all net earnings in excess of 
that amount to be turned into the 
public Treasury. To prevent diver
sion of excess earnings into other 
channels, the bill provides that all 
expenditures of the banks shall be 
subject to review and regulation by 
the Federal Farm Loan Board. The 
6 per cent, dividend for the stockhoid- 
eers, however, is cumulative. Of the 
surplus that goes into the Treasury, 
one-half is to be held as a guarantee 
fund for the payment of bonds of any 
joint stock land banks that may go 
into liquidation and the remainder 
may be employed to augment the gold 
reserve fund held against outstanding 
United States notes (greenbacks) or, 
to the reduction of the National debt. 
It is argued in favor of the restriction 
of profits to 6 per cent, that a similar 
limitation already applies to dividends 
of the Federal Reserve Banks and, 
under the transportation act, to the 
earnings of the railroads. It is further 
maintained that such a restriction of 
profits would merely be a fair return 
for the subsidy secured by the exemp
tion of the bonds of these banks from 
taxation. The situation that has de
veloped between the two types of rural 
credit institutions is of especial niterest 
just at present when the whole field of 
rural credits legislation is again up for 
consideration by Congress.

William O. Scroggs.

Some Things Worth Knowing About 
Fire Insurance.

My experience in traveling through 
the various states auditing policies 
discloses the fact that the average 
business man, as a rule, does not un
derstand insurance. Very often he is 
not familiar with the important de
tails in his contract and therefore, 
through lack of such understanding, 
together with the negligence of a 
great many agents, he is not in posi
tion to protect his insurance rights and 
use to the fullest extent the insurance 
service made available by these com
panies.

Many questions arise in the minds 
of the assured when a serious fire 
occurs that should have been settled 
when the policy was written; hence, a 
thorough understanding of contract 
provisions of the various clauses en
ables the assured to know definitely 
what protection they have bought.

The assured should see to it that all 
his policies are written alike; that all 
permits necessary are attached thereto. 
In Ohio, under the Anti-Discrimin
atory Law, Form No. 96 is designated 
for stocks of hardware. In this form 
other insurance is permitted, lightning 
and electrical exemption or dynamo 
clauses are attached. On buildings the 
Uniform Standard Ohio Mercantile 
Building Form No. 122 is used. This 
form has the required permits that give 
concurrent insurance, and when either 
of these forms is used on one policy, 
all the policies on your premises

should have exactly the same attached.
If, however, the assured has a spe

cial form for his own particular use, 
gone over carefully by a competent 
insurance agent or an attorney, then 
all policies should have these forms 
alike. In other words, a part of the 
policies on stock of hardware should 
not contain Form No. 96 and a part 
of them be written out by the as
sured, and what applies on stock 
necessarily applies to buildings. The 
same forms used in Ohio are not 
applicable in many of the other states. 
Recently I audited the insurance of a 
friend of mine in New Hampshire, 
and a part of his policies had the New 
Hampshire forms and a part had writ
ten forms. These policies should all 
have had the New Hampshire forms.

If the 80 per cent, clause is at
tached to your policies, see that you 
understand the contract you have 
made with the insurance company. 
The same thing applies to the three- 
fourths value clause. You should be 
careful to follow the rules regarding 
the use of this clause in the different 
States. From the number of ques
tions I have been asked by letter and 
in person, it seems that the 80 per 
cent, co-insurance clause is less under
stood than any other provision at
tached to insurance policies. This 
clause is as follows:

“In consideration of the rate at 
(and) or form under which this 
policy is written, it is expressly 
stipulated and made a condition of 
this contract, that this company 
shall be held liable for no greater 
proportion of loss than amount here
by insured bears to 80 per cent, of the 
actual cash value of the property 
described herein at the time when such 
loss shall happen; but if the total in
surance upon such property exceeds 
50 per cent, at the time of such loss, 
then this company shall only be liable 
for the proportion which the sum 
hereby insured bears to such total in
surance, not exceeding the actual 
amount of loss to the property in
sured. If this policy be divided into 
two or more items the foregoing con
ditions shall apply to each item sep
arately.”

You will observe that this clause 
has no effect until both the insurance 
and loss fall below the 80 per cent, of 
the value. Take the value of your 
stock whether it be $20,000, $30,000 or 
$40,000 and divide 80 per cent, of the 
amount of stock into the loss, what
ever it may be, and multiply by the 
insurance carried by the insurance 
companies, and the result will be what 
the company will pay and the balance 
what the assured will pay. The prin
ciple underlying co-insurance is the 
equalization of rates so that the as
sured pays premiums in proportion to 
the indemnity realized in case of loss. 
Following is an illustration:

The value is $20,000, amount of in
surance required $16,000, loss $15,000. 
The insurance company pays $15,000. 
If the loss is $16,000 they pay $16,000. 
If the loss is $17,000 the insurance 
company pays $16,000. It has no ef
fect in this case because the required 
amount of insurance is being carried. 
However, on the other hand, suppose 
the value is $20,000 and the amount of 
insurance required $16,000, but the as

sured fails to carry but $8,000. Should 
he sustain a loss of $4,000, the insur- 
anace company would pay $2,000, as 
80 per cent, of the $20,000 is $16,000 
the amount that should have been car
ried, divided into the loss of $4,000, 
gives $250. The amount of insurance 
carried being $8,000, the insurance 
company would pay eight times $250, 
or $2,000. If the value was $20,000 
and the insurance carried was $8,000 
and the loss $10,000, the insurance 
company would pay one-half, or $5,000.

The three-fourths value clause op
erates in an opposite manner to the 
80 per cent, co-insurance clause. The 
three-fourths value clause is as fol
lows:

“It is a part of the consideration 
for which this policy is issued, and 
the basis upon which the rate of 
premium is'fixed, that in event of loss 
this company shall not be held liable 
for an amount greater than three- 
fourths of the actual cash value of the 
property described herein at the time 
of such loss; and in case there is 
other insurance on the property, 
whether concurrent or not, that this 
company shall only be liable for its 
pro-rata share of such three-fourths 
value.”

An example of the three-fourths 
value clause follows:

Take for instance, the value of the

BUY
SAFE
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property is $20,000 and the amount 
of insurance is $20,000 If the loss 
totaled- $18,000 the insurance com
pany would pay $15,000, being not to 
exceed three-fourths of the value of 
the property.

See that all your policies give per
mission to carry other concurrent in
surance.

Keep your policies in some fire
proof construction.

If the 80 per cent, or the 90 per 
cent, clause is attached, you should 
be familiar with the contract you 
have made with the insurance com
pany. This will also apply with the 
three-fourths value clause.

When the 80 per cent, clause is at
tached, the assured is entitled to a 
minimum reduction of 10 per cent, oh 
building and 10 per cent, on stock, 
and when the 90 per cent, clause is 
attached the assured is entitled to a 
minimum reduction of 15 per cent, 
on stock and 15 per cent, on build
ings. This is governed by the class of 
building and class of towns in Ohio.

If the building is on leased ground 
this must be mentioned in the policy.

Fire insurance does not insure bills, 
evidence of debt, money, notes or 
records, securities, etc., and unless 
liability is specifically insured for loss 
to awnings, curiosities, drawings, 
jewels, manuscripts, medals, pictures. 
See-lines 38-44 New York Standard 
Policy Form.

All removals and changes should be 
reported to the insurance company at 
once.

Any insurance company may cancel 
a policy by giving the assured five 
days’ notice. If the policy protects 
the interest of the mortgagee, ten days’ 
notice must be given him.

The assured may cancel his policy 
at any time. If the company cancel a 
policy, the return premium is figured 
pro rata.

The assured should make as care
ful examination of his insurance 
policies as he would make on a deed 
for property or a lease for building.

Read lines 67-91 of the New York 
Standard Policy forms and find out 
what to do when a fire occurs. The 
requirements in case of a loss for the 
assured are first—to give immediate 
notice in writing to the company of 
any loss or damage, protect the prop
erty from further damage, forthwith 
separate the damaged and undamaged

property, put it in the best possible 
order, etc.

Insurance companies do not cover 
on fireworks, greek fire, phosphorous, 
explosives, benzine, gasoline, naphtha 
or any other petroleum product of 
greater inflammability than kerosene 
oil, not to exceed 5 barrels and gun 
powder not to exceed 25 pounds, etc., 
unless permits are attached. If per
mits are not attached, policies are void.

If you sell oil stoves or keep any 
kind of explosives, secure permits. 
Your should not use rubber hose at
tached to gas stoves. Manufacturers 
of stoves should absolutely refuse to 
sell any dealer a stove having on it 
a connection of rubber hose. Con
nections should be made with a screw 
at each end, one end fitting the pipe 
and the other end the stove.

The assured should welcome in
spections which at times point out fire 
hazards, such as oily waste, steam 
pipes, the contact with wood, rub
bish, electric light cords suspended 
from nails. Sawdust should not be 
used in an oil room. Use sand in
stead.

Gasoline in any quantity on the 
premises not properly taken care of 
is more dangerous than dynamite. 
When gasoline is used on the premises 
a gasoline permit must be attached.

In Ohio and other states the law 
specifies how dynamite must be 
handled. Dont handle in any other 
way excepting as provided for by the 
laws on your state.

Remember the policy furnishes the 
only way by which its terms can be 
waived.

Insure your property for full value 
if possible; never for less than 75 per 
cent.

The proper time to adjust a loss by 
fire is when the policy is - taken out. 
The assured should have full knowl
edge of what his policies cover. Com
panies should be prompt in making 
endorsementts or any changes re
quested, or furnish information, and 
should make suggestions or means 
of reducing hazards. They should 
look after policies at all times. The 
company should assist the assured in 
the make-up of rates and point opt 
how reductions may be obtained.

Geo. M. Gray.

There j s  a lot of hope for the man 
who says about; a new idea that is 
proposed to him, “I don’t believe it;” 
and then goes home and tries it out.
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IN LOVE WITH HIS WORK.

Faithful Service Rendered the Canning 
Industry.*

Michigan is a splendid State a fine 
canning State, and the products of her 
canneries have, in my opinion brought 
to her more renown and more friends 
than even her great automobile indus
try, for I have noticed that her auto
mobiles are identified with the names 
of the makers or trade marks, rather 
than with the name of the state in 
which they are produced. Whereas, 
her fine canned foods are labeled with 
the name of the state as well as the 
maker, and the high quality of her 
canned foods has made Michigan 
famous.

One reason for this is that your 
canners have displayed good judg
ment by diversifying their output. 
They have very sensibly refused to 
confine their production to two or 
three great competitive staples in can
ned foods, thereby not placing their 
output in severe standardized compe
tition with other canning localities.

The variety of climate you have in 
the Southern Peninsula where about 
all the canning is done, serves you 
well. You can pack fine tomatoes and 
corn in the Southern part of the State, 
fine peas in the Northern part of the 
State and Central part, and other fine 
vegetables and fruits anywhere in the 
State and it is done.

The canning industry in this State 
is going to grow enormously. You 
have started it right by canning a fine 
variety of foods, corn, peas, tomatoes, 
green and white beans, pork and 
beans, kraut, apples, cherries, peaches, 
plums, pears and all kinds of berries, 
and you have based your production 
upon quality, packing the very best 
canned foods you knew how to pro
duce and by asking and getting the

♦P aper re ad  before an n u al convention 
M ichigan C anners A ssociation  by Jo h n  A. 
Lee, of Chicago.

price for them that would yield you a 
fair profit.

As a broker I take more pleasure 
and satisfaction in selling Michigan 
canned foods than those of most any 
other state because I know that my 
customers will be pleased with the 
quality.

There is a philosophy or theory 
called the Malthusian after its advo
cate and promoter, an English phi
losopher. It has for its main theory, 
the contention that people multiply too 
fast in the world and that wars and 
pestilence and famine are necessary in 
order to prevent the world from be
coming too densely populated. Be
cause the production of food cannot 
keep pace with the increase of popula
tion.

I believe the Malthusian theory to 
be a philosophic lie and a slander 
upon the Creator of all things and 
His omniscience and mercy.

No one can make me believe that 
God would place here upon earth, 
people, children, men and women too 
numberous for the capacity of the 
earth to sustain, and for whom a suf
ficient food supply could not be pro
vided.

There is no such lack of wisdom, no 
such wastage in God’s plan. Man 
was createtd in the image of God and 
though condemned for his disobed
ience to labor and earn his bread by 
the sweat of his brow. God in his mer
cy and magnanimity teaches us how to 
labor and to produce and to preserve 
the fruits and abundance of the earth 
in order that his people may be fed.

He has also taught us the great 
scientific secret of hermetically seal
ing foods and preserving them by heat 
or cooking in order to prevent the 
wicked waste Of the world’s food sup
ply.

I congratulate you, Mr. President, 
on the fine Michigan Canners Associa
tion over which you so acceptably 
preside, and I congratulate the Asso

ciation upon its selection of officers 
who so appropriately and ably handle 
its affairs and promote its possibilities 
of usefulness.

I was manager of Canned Foods 
Week in 1914 and we did good work 
at small expense and the results were 
excellent.

The work was- not tresumed until 
this year, 1922, March 143 and I was 
made chairman of the great central 
district, consisting of thirteen states 
of which Michigan is one.

Roy F. Clark, of Beaver Dam, Wis.f 
a splendid business man and canner 
is the general chairman of the com
mittee and movement. He had in
tended to be here but could not come.

I believe that the work we did last 
March converted the distressed can
ned foods market which then existed 
from a buyers’ market to a sellers’ 
market, and has brought canned foods 
out of the Slough of Despond into 
the fine position they now occupy.

The committee concluded to con
tinue the work in 1923 and I was 
again put into the supervision of the 
great central district and the date was 
fixed for March 3-10, 1923.

A. R. Todd, the splendid Secretary 
of the Michigan Canners Association 
is chairman of Canned Foods Week 
for your State and a better one could 
not have been selected.

Frank Shook, who addressed you 
yesterday, is a practical canner of 
Ohio, and assistant secretary of the 
National Canners Association and has 
been loaned to us by that Association 
and is in charge of Canned Foods 
Week promotion at the Washington, 
D. C., office. Those who heard him 
speak yesterday will appreciate that 
he is splendidly versed in the details 
as well as the broader vision of effort.

We are much better organized for 
Canned Foods Week March 3-10, 1923, 
than ever before or at either of the 
previous efforts.

The committee of which I am a

member has in charge the collection 
of funds from the canning machinery., 
and supply people and from the can
ners to pay for the posters and print- 
ing and their 'distribution and we are 
asking each canner to contribute only 
$10 per machinery line to that fund.
It is a small sum but will be sufficient 
because every one is working for the 
cause without pay, except several 
stenographers and clerks.

The National Food Brokers Asso
ciation has at their request, been given 
charge of the securing of the co-oper
ation of the wholesale grocers, brok
ers and retail grocers, indirectly and W  
through their association. They fi
nance their own part of the work with # 
the assistance of the grocers. The 
money contributed by the canner goes 
to pay only for the display literature.

The brokers do not confine their |  
co-operation to the members of their 
association, about 750, but they are 
going to secure the co-operation of 
about 3000 other brokers who are not 
members of their association. When (
you turn that big bunch of brokers 
loose with the bridle off in this coun
try, they are going to start something 
and keep it rolling.

The National Wholesale Grocers *
Association, 2000 members, and the 
American Wholesale Grocers Asso
ciation, 2,400 members, and the Na
tional Association of Retail Grocers,
40.000 members, and the National As- 
sciation of Grocery Chain Stores with
60.000 retail -stores, have all endorsed
the movement and promised hearty % 
co-operation and support and all the 
State Associations of Canners, Whole
sale Grocers and retail grocers have 
done the same thing. The great force 
of 350,000 retail grocers of the 
United States will be lined up to co
operate by the 50,000 wholesale gro
cers salesmen.

Now, gentlemen, all that canners 
are asked to do is to furnish the mon
ey to buy the display literature. The
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I A typical Brecht installation. Modem display counters 
I and refrigerators will add fifty per cent to  the appear- 
I ance, economy and sales power of your store. Let us 
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work of making the event a great 
success will be done by the distribu- 

‘ tors of your product.
I wonder if yoq have all signed and 

sent in the pledge cards that Dr. A. 
R. Todd, your Secretary, mailed you, 
or have sent in checks for your con
tributions? I have had no report 
from Washington about it yet but 
hope you have done so. We cannot 
tell how far we can go, gentlemen, 
until we know how much money we 
can spend, as we won’t spend a cent 
more than we have in hand or have 
pledged at the time of buying the dis
play matter.

There will be a beautiful red, white 
and blue window streamer like this 
in my hand, and plenty of them will 
be furnished, printed on paper for 
window and store insides. There will 
be a large number of them printed on 
muslin to be put outside on loaded 
cars of cans and canned foods and on 
delivery wagons and trucks. If we 
have funds enough, there will be large 
numbers of smaller streamers for 
automobile and truck windows and 
side window decoration.

There will be lectures and there will 
be demonstrations and displays dur
ing that week in show windows of 
other than grocery stores and on Pull
man car menus, hotel and restaurant 
menus and every conceivable and ob
tainable form of publicity:

If I were a canner I would esteem 
it a privilege to contribute the small 
amount asked as my portion anfl I 
believe you will do so.

Co-operation in such work and in 
your associations is vital. No one 
can, acting alone, defend the industry 

„from ignorant misrepresentations 
which are so frequent and damaging.

The lone wolf of the prairie follows 
the pack at a distance and when the 
pack has made a kill he stands apart 
in his loneliness on a hill while the 
pack feeds and he howls! and howls! 
and howls 1 until the satisfied pack 
leaves the rest and sleep, then the lone 
wolf steals down and gnaws the dry 
bones.

The beautiful little chimney swal
low, God’s swift little monoplane, 
when the great hawk hovers over the 
barnyard, calls its fellows together 
and attacks the hawk with such cour
age and fierceness that the hawk is 
glad to escape with unimpaired eye
sight, while the chickens, which have 
no organization, scatter, squawk and 
hide. Some men who are asked to 
contribute to the funds of an associa
tion sometimes say that they are al
ways being hounded for money, mon
ey, money. They remind me of a 
negro who applied to a judge for di
vorce. The judge said, “Sam, what 
grounds have you for a divorce? 
What has your wife done?” Sam re
plied: Judge, that woman makes me
miserable. She nags me night and 
day for money, money, money—25 
cents now, then 50 cents, then a dol
lar. She gives me no rest nagging 
me for money.” The judge said: 
“Sam, what does she do with all the 
money she nags you for?” Sam re
plied, ' The Lawd knows, Judge I 
don t, because I never have give her 
none yet.”

And so you will find it to be the 
case with the man who declines to 
support his association. As a general 
thing he never has “give her none 
yet.”

Our trade and commercial papers 
are going to help loyally. You have 
cne which is published here. The 
Michigan Tradesman, one of the 
ablest edited and most influential in 
the United States, and the Canner, of 
Chicago, has its representative on the 
platform.

I am going to work hard with the 
brokers ard am going to contribute 
my part in money.

Mr. President, I have been working 
for the progress and promotion of the 
Canning industry now for forty-two

years, beginning as buyer for a St. 
Louis wholesale house in 1880.

Some one asked me once why I con
tinued to work for the progress of 
the canning industry when I could 
live without such work and be happy 
and free from bother. I replied that I 
would rather wear out than to rust out 
and that my heart was in the work; 
that I believed that the canning in
dustry was a great beneficence to 
mankind and a blessing to humanity. 
It puts the June garden into the Jan
uary pantry and pours the contents of 
the cornucopia of plenty into the rag
ged lap of hunger and destitution and 
in working for its progress I believed 
I was doing God’s work.

The population of the world is 
growing faster than the production of 
food. God has mercifully given us 
the knowledge of this great econom
ical, scientific method of saving and 
preserving the perishable foods which 
formerly were sinfully wasted.

There are millions of hungry men 
and starving women and dying chil
dren in the world to-day who could 
be made happy and allowed to live 
if the canning industry was great 
enough and productive enough to re
lieve them.

Any man engaged in the canning 
of food to-day can be proud of that 
fact for it is a philanthropic work and 
one that is blessed by God. It is a 
work of mercy. “Blessed are the 
merciful for they shall obtain mercy.”

I am conscientious in the work be
cause I believe that it is for an in
dustry that is in every way approved 
by my Creator and I want to work 
“while it is yet day for when the night 
comes no man can work,” and when 
I depart on the great voyage to the 
lands of our dreams, at the end of the 
rainbow, I want to be able to say with 
Paul, “I have fought a good fight, I 
have kept the faith; henceforth there 
is laid for me a crown of righteous
ness which the Lord the righteous 
Judge shall give to me on that day, 
and not to me only but to all those 
who love his appearing.”

Migration of Colored Labor.
The Southern States are again wor

rying over the Northern migration of 
negro labor, and in some districts it 
is feared that the planting of the 
Spring crops will be seriously inter
fered with if the movement keeps up 
at the present rate. The situation is 
somewhat similar to that of 1916-1917. 
At that time the war created a short
age of labor in the industrial districts 
of the North just at a time when the 
demand for goods in this country by 
the belligerent nations of Europe was 
keen. Now the restrictions on immi
gration are again producing a labor 
shortage in industrial districts at a 
time when business activity is steadily 
increasing. In both, cases the migra
tion from the rural districts of the 
South has been of the “assisted” vari
ety—that is, labor agents have made 
personal solicitation, promising good 
jobs at attractive wages, and in many 
cases even supplying the laborer with 
his railway ticket. Many of these 
agents are themselves colored men 
who operate “on the quiet.” To pre
vent such clandestine activités many 
States have laws requiring labor 
agents to take out a license and to 
pay a heavy fee for the privilege of 
carrying on their operations. Such 
regulations, however, have ¿proved 
wholly ineffective, and the migration 
may be expected to continue so long 
as the manufacturing centers need 
this sort of labor and are ready to pay 
more than the average farm laborer 
can earn.
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DRYGOODS, f I 
FkNCY GOODS NOTIONS!

Michigan Retail Dry Goods Association.
P res id en t—J . C. Toeller, B a ttle  Creek.
F ir s t  V ice-P res id en t—F . E . Mills, L a n 

sing .
Second V ice-P res id en t—W . O. Jones, 

K alam azoo.
S ec re ta ry -T rea su re r—F red  C utler, Ionia.
M anager—Jaso n  E . H am m ond, L ansing .

Data on Cotton and Cotton Goods.
Two things affecting the statistical 

position of cotton were in evidence 
during the week just ended. The first 
of these was the official estimate of 
approximately 10,000,000 bales for the 
year’s crop, the other the Census Bu
reau figures of cotton consumption in 
domestic mills during November. As 
to the first of these, it had been dis
counted by the trade and it showed 
little variance from the September es
timate. The cotton consumption fig
ures showed that about 50,000 more 
bales were used last month than in 
October. It led to the prediction by 
some that the total for the cotton year 
would reach 6,500,000 bales. This is, 
of course, mere guesswork, because 
based on only four months’ experi
ence. The export figures for Novem
ber showed improvement, the ship
ments for the month having been 
858,337 bales as against 798,664 in 
October. But the exports for the year 
are still below those of last year. The 
outlook for next years crop would 
seem to brighten, judging by the 
amount of attention now being given 
to measures for exterminating the boll 
weevil. National and State authori
ties are working with the makers of 
insecticides toward this end. Besides 
this, talk of restricting acreage seems 
to have subsided. The goods market 
presents no especially outstanding 
features. Fabric prices remain high 
in keeping with the firmness in those 
of the raw material, but transactions 
are neither numerous nor notable. 
What demand there is is for filling in 
purposes. Knit underwear for next 
Fall has been going well. Production 
of such goods by mills has been show
ing an increase for some months. Ho
siery continues in good demand.

Items on Wool and Woolens.
A curious circumstance concerning 

wool is that prices at the London auc
tions during the past week were higher 
than those at Melbourne, Australia. 
Fine wools are not quite holding their 
own, while the coarser ones are tend- 

' ing to rise in price because of the more 
extensive demand from different coun
tries. No material change has oc
curred in the domestic markets. Some 
time ago E. T. Pickard, chief of the 
textile division of the Department of 
Commerce, issued a statement calling 
attention to a supposed radical change 
in the character of wool imports since 
the passage of the Emergency tariff 
act. Exception to this is taken by W. 
J. Meadows of Boston, who shows

that the definitions of two of the class
es of wool—clothing and combing— 
when that classification was adopted, 
have been obsolete for half a century. 
Customs’ practice has put into the 
combing class all wools, except car
pet, shipped from Great Britain, and 
into the clothing class all wools ex
cept carpet shipped from the rest of 
the world, including wools just as 
long and just as coarse as any so- 
called combing wools which came 
from Great Britain. When the 
Emergency tariff act became effective, 
wool importers were requested to fur
nish with each importation a state
ment as to whether the wool was card
ing or combing, washed or unwashed, 
skirted or unskirted. The wool trade 
responded by saying it would apply 
the terms in accordance with trade 
usage without regard to former ar
bitrary customs classifications. This 
makes it impossible to compare grades 
of imports with those of previous 
years. An interesting exhibition is 
shortly to be given in New York for 
testing the wearing qualities of woolen 
fabrics. A machine invented and used 
by the Bureau of Standards measures 
abrasion of such cloths. Tests will be 
made of those composed of virgin 
wool and of part virgin and part re
worked wool. This ought to be an 
aid to the consumer, no matter how 
it turns out, whether for or against 
the partisans of each class of fabrics. 
In the goods market the feature of the 
week was the opening of blankets by 
the American Woolen Company. They 
show an advance in price, but no 
greater than was anticipated in view of 
the added expense of the raw material. 
On a pound basis the increase repre
sents less than a 40 cent rise.
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<A cMerry Christmas 
T octilt

is the w ish o f

p a n ie l T. P atto n  & Com pany
G ran d  R a p id s.M ich ig a n - 5 9 '6 3  M ark et A ve. N.W. 

The Menfe F urn ish ing G oods H ouse o f M ich igan

Greetings
We extend to all our customers a

Very cMeriy. Christmas

PAUL STEKETEE &  SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.

SIDNEY ELEVATORS
WHl reduce h «idling expense sndt speed 
vp work—will make money for yon. m w  
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind of machine and size platform 
wanted, as well as height. We will quote 

_  1 a money saving price.
Sidney Elevator Mnfg. Co., Sidney, Ohle

Put It in Writing.
“Wouldn’t it be a wonderful thing,” 

writes a business man, “if everyone 
carried out this idea?”

Here it is:
Put all business agreements in 

writing.
Many misunderstandings arise from 

the loose manner in which business 
matters are talked over. Each party 
naturally puts his own construction 
on the conversation. The matter is 
dismissed with the words, “all right.” 
Frequently it turns out all wrong and 
becomes a question for the courts to 
decide.

A large proportion of the business 
litigation of the country would be 
avoided if all agreements were put in 
black and white.

W e are manufacturers of 

Trimmed Ac Untrimmed HATS
for M isses and Children,
especially adapted to  the general 
store trade. Trial order solicited.

CORL - KNOTT COMPANY,
Comer Commerce Ave. and 

Island St.
Grand Rapids, Mich.

GRAND RAPIDS 
KNITTING MILLS

Manufacturers
of

High Grade 

Men's Union Suits 
at

Popular Prices

W rite or Wire
Grand Rapids Knitting Mills 

Grand Rapids, Mich.

The way to run a one-price store 
is to sell to all customers at the same 
price. The customer favored with a 
cut rate will think you may be favor
ing others still more.

HUMAN HAIR NETS
MORE PROFIT TO YOU!

A n unbeatable com bination— a nationally advertised Human 
Kair net o f unsurpassed quality a t $10.80 per gross. O ther 
quality hair nets cost $12.00 per gross— so in the sale of 
D U RO  BELLE your profit is greater b y  $1.20.

NATIONAL TRADING COMPANY
630 SO. WABASH AVE. CHICAGO, ILL.
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Trend of the Times in the Wrong 
Direction.

Grandville, Dec. 19—It does not 
seem to be an easy matter to bring 
about contentment in the fafming and 
business world.

The farm bloc looms large at Wash
ington; the insurgents are forming, 
passing big resolutions, pointing out 
ways and means for a general over
hauling of everything governmental. 
In fact, the ordinary citizen is puz
zled to know what it all means.

The President is strong for the ship 
subsidy bill. Others are equally 
strong in opposition. Our new sena
tor, Mr. Couzens, hasn’t fully decided 
what he thinks on the question. It 
isn’t to be wondered at that common 
folks get balled up when discussing 
political matters when even the wisest* 
of our modern day statesmen confess 
their inability to tell where they stand.

The LaFollett contingent is making 
considerable of a stir. The record of 
this master mind of the insurgents 
isn’t favorable toward the accomplish
ment of any lasting good in legisla
tion. His war record was bad with 
a big B, and even, that master of 
demagoggy, Gompers,' is coming to 
the front among the hypocritical bet- 
ter-than-thou reformers.

It is stated that there is something 
wrong with the matter of farmers bor
rowing what money they need to 
carry on.

Well, in the old days, the farmer 
who had a good ranch, well stocked 
and was out of debt, had no trouble 
in borrowing money to meet his needs. 
High finance, however, has taken on a 
new slant in these late days of sin and 
we are informed that where now the 
farmer can borrow but $10,000, it is 
proposed to fix things in such a com
fortable way that he may be able to 
run this figure up to $25,000.

Can this be done without sufficient 
collateral? The idea seems to be to 
borrow money on crops while holding 
them for a higher price. This might 
work and then again it might not. 
Why any especial favors should be 
shown by our Government to one 
class of citizens over another is be
yond the ken of the common man.

We know that in a general way all 
the assistance the Government has 
rendered the classes has been detri
mental to the masses. The Govern
ment handling of railroads, coal mines, 
strikes and the like has been detri
mental than otherwise.

Anti-profiteering was the slogan 
when Michigan put a hand on the 
marketing of coal, the people’s fuel, 
the one biggest bill in all domestic ex
penses. That hand has somehow sent 
the price of coal sky high.

Nobody hears of a profiteer being 
brought to the bar of justice for rob
bing the consumer. One is led to ask 
why so much promise with so little 
fulfilment?

Coal prices average higher than at 
any time during the war period. For 
this there is not one scintilla of ex
cuse. Coal that sold one year ago for 
$9.50 per ton, this year fetches $12.50. 
If that is not profiteering, what should 
we call it? Who is to blame—the re
tailer, the mine owner, the transporta
tion companies or the coal speculator?

Since none of the wise ones who 
have been chosen by the vote of the 
reople to represent them at Washing- 
ingtonton can elucidate or explain, 
what is the common man going to do 
about it?

The farmers are not the only ones 
who are in the suds by any manner 
of means. They complain of the low 
price of wheat. Very good, but what 
would baked goods prices be if flour 
was any higher. The common loaf is 
selling for 12c, which before the war 
sold for 5c. There is certainly a screw 
loose somewhere which these reform
ers had better get at and turn up if 
they want to retain the respect of the 
people.

If anybody on earth can show con
clusively why bituminous coal should 
sell to the consumer for more than 
$8 per ton, let him get to the front

and tell about it. Of course, there 
have been those who tried to explain 
some of the inconsistencies of prices, 
but as yet this has been mere waste 
of wind. It is not explanations and 
guess again solutions we Want, but 
cold, hard facts.

The public, robbed going and com
ing, is getting its fill of theories, state- 
mens of facts which are not true, and 
all this blowing over the ills of this 
class and that, with schemes to pilfer 
certain sums from the National treas
ury to benefit one class as against the 
whole.

Even legislation which everybody 
knows should be pushed through is 
held up by lawmakers who, having pet 
theories of their own to advance, set 
up that unrighteous nuisance in legis
lation known as the filibuster in order 
to get through their own private bills, 
the most of them being against the 
best interest of the general public.

The last election brought into public 
life a new set of men, primed to exact 
different legislation than any which 
has gone before. Holding, as these 
men do, the balance of power they 
hope to accomplish something along 
certain lines which may benefit the 
whole people? No, not that, but to 
exploit certain blocs which claim cer
tain immunities from the burden-bear
ing incident upon public expenses.

Let these reformers get to work on 
the coal bin. That is the most im
portant question before the country 
to-day. If the men who manipulate 
coal rates can hold up and rob citizens 
with impunity, why should they not 
cancel the law of supply and demand 
and go the whole hog in mistreating 
and robbing their fellow citizens? 
There seems to be no end to schemes 
which up to date have had no more 
influence for good than the filing off 
of a cow’s teeth against a famine.

Old Timer.
An Economic Survey.

Detroit, Dec. 19—I have for the last 
few years read and written numerous 
discussions upon the labor situation, 
the social unrest and industrial strife. 
The whole situation is, in my opinion, 
easily defined, but beyond any pos
sible hope to combat. As I see it, 
strife and unrest will continue and in
crease. War and pestilence will and 
must come to curb the onrushing tide 
of worldly indiscreet populace whose 
selfish aims and depraved principles 
know no bounds. No one can predict 
what the future has in store. Time 
flies so fast that men of constructive 
genius cannot give much time or 
thought to the propaganda of radicals. 
Times may have changed, but the 
sound principles of business and the 
ethics of morality which endure can
not yield to sophisticated doctrines.

When wages were low, rents, living 
cost and fuel were low. There is no 
salvation for the man who refuses to 
live within his means.

The United States Treasury cannot 
give every couple a home, a Victrola 
and a flivver, but Uncle Sam is giving 
all of us a free chance to earn the ac
tual necessity of decent living if we 
are not too lazy to work for them.

D. C. Kauffman.

American Legion Scheme Wrong in 
Principle.

The Washington Retailers’ Associa
tion is opposed to the American Le
gion discount plan and says in its 
bulletin: “Through this scheme the
American Legion is initiating class 
privileges, which, from both the mer
chants’ and consumers’ standpoint, is 
bad business. It is not only wrong 
in principle, but unsound economics, 
for it reduces profit, thus increasing 
overhead, and this added expense must 
be met by the retailer and his cus
tomers.”

Life is a one-sided fight for the man 
who is his own worst enemy.

Our Net Cash Ten Day Sale Will Continue During the 
Remainder of December Until We Have 

Sold the Following Merchandise:
W e are very much pleased to report tha t our sale has 

been very successful and m erchants no t only in Michigan 
territory, bu t all over the U nited States are buying because 
of the bargain values that they are getting a t this sale.

If you have no t yet visited us or o rdered som e of this 
m erchandise you have missed a  big opportunity and we 
suggest tha t you act quickly. - m

Now is the time to buy for your January  sales and if you 
buy the m erchandise now you will no t have to  Inventory 
or pay for it until after Inventory on Dec. 31st.

M any items have already cleaned up and  we are listing 
below  the larger items which are particularly good values.

QUANTITIES OF MERCHANDISE TO BE SOLD 
BEFORE END OF DECEMBER

FIRST FLO O R
2 cases Lonsdale
5 cases B ig In jun
2 cases D iam ond H ill N ainsook
1 case Old Glory N ainsook
7 cases Cheese Cloth, various Nos.
2 cases 36 in. R eindeer W ht. Shak.
2 cases 150-25 in. W hite  S haker
6 cases 36 in. L igh t O utings
3 cases 27 in. F ran k lin  Dk. O utings 
200 pcs. 20 in. D iaper Cloth, 2nds 
100 pcs. D u ra ta  Blea. Tow eling 
80 pcs. Silk S tripe  S h irting
150 pr. Wool B lankets  
50 doz. 72x90 Parkv ille  Sheets

3 cases A uto B leached
2 cases D iam ond H ill Cam bric 
2 cases Old Glory C am bric 
1 case K nigh ts  N ainsook 
10 cases W ide Sheetings 
1 case 36 in. M errick W h. Shaker
4 cases 200-27 in. W hite  Shaker
10 cases 27 in. F ran k lin  L t. O utings 
200 pcs. 18 in. D iaper Cloth, 2nds 
100 pcs. CC & DD Blea. Tow eling 
40 pcs. D u ra ta  Bro. Toweling 
120 pcs. U nderw ear Crepes 
60 Only B a th  Robe B lankets

SECOND FLO O R
50 doz. 101 M iddy 
50 doz.' 103 M iddy 
20 doz. 6X M iddy 
12 doz. 104A Lds. H ouse D ress 
12 doz. 106A Lds. H ouse D ress 
50 doz. No. 1 M en’s D ress S h irt 
25 doz. No. 4 M en’s D rees S h irt 
25 doz. 68B M en’s D ress S h irt 
600 doz. B rass ie rre s  A sst. pa t.
20 doz. 306 B oys’ F lannel S h irts  
25 doz. 360 Boys' F lannel S h irts  
15 doz. 300 M en’s F lannel S h irts  
15 doz. 305 M en’s F lannel S h irts  
35 doz. 314 M en’s F lannel S h irts  
30 doz. 370 M en’s F lannel S h irts  
7 doz. 307 W ork  P a n ts  
25 doz. 7.5 Work» P a n ts  
15 doz. 612 W ork  P a n ts  
15 doz. 613 W ork  P a n ts  
10 doz. 610 W ork  P a n ts  
12 doz. 735 W ork P a n ts  
45 doz. 622 W ork P a n ts  
50 doz. 625 M en’s W ork P a n ts  
25 doz. 721 Boys’ K nee P a n ts  
15 doz. 252 Caps 
6 doz. 255 Cap 
12 doz. 327 Cap 
50 doz. 411 M en’s S h irts  
30 doz. R ed Label M en’s S h irts  
45 doz. A rm y & N avy  S h irts  & 

D raw ers No. 1220 
25 doz. B lack  Label M en’s S h irts  
20 doz. M J  M en’s U Suits 
12 doz. 2701 M en’s U Suits 
15 doz. G-57 M en’s U. Suits 
263 doz. A rm y & N avy  S h irts  & 

D raw ers
180 doz. 427 M en’s W ool Sox 
150 doz. 422 M en’s W ool Sox 
75 doz. 75 Boy’s  U  Suits 
10 doz. 1399 M en’s U Su it 
20 doz. 1995 M en’s U . Suits 
40 doz. 3850 Lds. U. Su its  
15 doz. 9148 Lds. U. Su its  
10 doz. 500X Lds. U. Suits 
75 doz. 357 M en’s H ose 
50 doz. 9019 Lds. Silk Hose 
80 doz. 5234x Lds. H ose Bro. & Blk. 
60 doz. 140 Lds. F leeced Hose 
15 doz. 104 M en’s Sw eaters  
10 doz. 554 M en’s S w eater 
15 doz. 1119 M en’s S w eater

150 doz. C hildren’s D resses 
75 doz. 102 M iddy 
30 doz. 104 Middy 
30 doz. 5OX Lds. O uting Gowns 
15 doz. 105 V Lds. H ouse D ress 
30 doz. No. 3 Lds. A pron 
65 doz. M en’s No. 2 D ress S h irt 
50 doz. Stiff Cuff D ress S h irts  
M en’s C ut N eck T ies Hoi. Bxd. 150 

doz.
20 doz. 304 Boys’ F lannel S h irts  
50 doz. 309 Boys’ F lannel S h irts  
25 doz. 361 Boys’ F lannel S h irts  
30 doz. 302 M en’s F lannel S h irts  
45 doz. 310 M en’s F lannel S h irts  
15 doz. 316 M en’s F lannel S h irts  
30 doz. 375 M en’s F lannel S h irts
9 doz. 720 W ork  P a n ts  
7 doz. 719 W ork P a n ts
10 doz. 704 W ork P a n ts  
12 doz. 734 W ork  P a n ts  
12 doz. 736 W ork P a n ts  
40 doz. 623 W ork P a n ts  
50 doz. 251 Blk. D uck S h irt
15 doz. 713 Boys’ K nee P a n ts  
20 doz. 720 B oys’ K nee P a n ts  
20 doz. 253 Cap 
15 doz. 256 Cap
9 doz. 904 Cap
15 doz. 411 M en’s D raw ers 
25 doz. 7001 M en’s U. Suits
50 doz. 8-1-2 M en’s S h irts  & Drs. 
35 doz. 5675 M en’s U. Suits 
25 doz. M3 M en’s U. Su its  
25 doz. 2500 M en’s U. Suits
16 doz. G-77 M en’s U. Suits 
150 doz. 428 M en’s W ool Sox 
150 doz. 421 M en’s W ool Sox 
100 doz. 426 M en’s Wool Sox 
150 doz. 9670 Boys’ U. Su its
17 doz. 1994 M en’s U. Suits
40 doz. 722 Lds. V ests  & P a n ts  
73 doz. 4001 J .  M en’s U. Suits 
9048 Lds. U. Suit, 20 doz.
60 doz. 459 Lds. Hose 
100 doz. 440 M en’s Hose 
50 doz. 210 Lds. H e a th e r H ose 
50 doz. 409 Lds. Silk Hose, Gr. & N. 
20 doz. SS-1 M en’s Sw eaters
10 doz. 107 M en’s Sw eaters 
30 doz. 510 M en’s  Sw eaters 
15 doz. 458 M en’s Sw eaters

TH IR D  FLO O R
6 doz. 817 M itt
7 doz. 820 M itt 
30 doz. 779 M itt 
40 doz. 780 M itt
35 Cab. No. 36 T insel Cord 
40 Cab. 39 T insel Cord 
9 Bx. 401 S ta tionery

75 Bx. 3628-41 R ick R ack 
65 Bx. 45 R ick  R ack 
10 Gro. 100-% E las tic  B lack 
8 Gro. %• "Elastic B lack 
1000 doz. 50 Yd. Silk T h read  
60 doz. 10c H dkf.
200 doz. 1425 H dkf.

There are m any other items in addition to the above, all 
of. which are listed on our circular. W e wili be  glad to  mail 
one on request.

GRAND RAPIDS DRY GOODS CO.
W holesale Only.
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Michigan Poultry, Butter and Egg A sso
ciation.

P res id en t—J. W . Lyons, Jackson . 
V ice-P res iden t—P a tr ic k  H urley , D e

tro it. **
S ecre ta ry  and  T rea su re r—D r. A. B en t

ley, Saginaw .
E xecu tive  C om m ittee—F . A. Johnson. 

D e tro it; ' H . D. W illiam s, H ow ell; C. J .  
C handler. D etro it.

Shark Business Is Booming in British 
Columbia.

Catching sharks in the mud between 
two islands in the gulf of Georgia, 
about twenty miles distant from the 
city of Vancouver, British Columbia, 
is the employment of a new company, 
and a week’s catch recently totaled 
eighty sharks of an average of one 
and one-quarter tons.

J. J. Kerr of Victoria, the capital 
of British Columbia, talked to the New 
York Post’s correspondent interest
ingly about the industry, pointing out 
that the possibilities in the shark 
catching and shark products indus
tries are tremendous on the North Pa
cific coast. Nelson MacDonald of 
Vancouver island is of the opinion that 
if the industry were well organized 
and financed there would be enough 
money in it within a very short time 
to pay the whole debt of the province 
of British Columbia.

“There are millions of sharks in 
these North Pacific waters,” says Mr. 
MacDonald, “and there will never be 
a shortage of them. The farther 
North you go the more sharks you 
find, and from Vancouver to Alaska 
are their feeding grounds. Taking 
them from the bottom of the sea is 
automatic. Norway has hundreds of 
such industries; in fact, the only real 
hook for catching them works on a 
swivel and comes from Norway, as 
does also the so-called ‘cod liver oil’ 
which invales the markets of the world 
and is really shark liver oil, manufac
tured in Norway.”

In the shark plant, when the huge 
fish is being turned into so many sub
stances and articles, there is absolute
ly no waste.

Business men from Vancouver, Vic
toria, Seattle and other North Pacific 
seaport cities sat around a table in 
Victoria, Vancouver island, recently, 
where a firm from Seattle showed the 
various processes through which 
sharks passed and the results attained 
in glue, leather, fertilizer and other 
marketable and needful products.

At this meeting a Seattle company 
showed a large number of shark hides 
in every stage of tanning. Many of 
the men assembled were “leather 
men,” and they fingered the product 
carefully and satisfied themselves that 
the leather business was entering the 
initial stage of making up goods of 
which heretofore they had had no 
conception.

Shark hides run from an inch in

thickness in the older fish to the con
sistency of paper in the baby shark. 
Soles of boots, leather for the finest 
suede shoes, a black pigmented prod
uct that would make club bags of 
most lasting quality, uncrackable 
lengths of leather that outstripped any 
patent leather ever made, and which 
the leather shoemen said was the finest 
they had ever seen were among the 
exhibits, and the thought of all this 
material right at hand was a revela
tion to men who had known that 
there were sharks, but thought of them 
only as a menace to swimmers and 
destroyers of marketable fish.

In Seattle hip boots from shark 
hides are being made and one Van
couver bootmaker has been using 
shark leather for other boots. Finer 
grades of the tanned leather are used 
for upholstering; colored and stamped 
it is everwearing anad rich to look 
upon.

The outer skin of “shagrin” must 
come off in the first place and a 
process has been successfully develop
ed which takes this away. It has the 
exact properties of sandpaper of the 
rough variety. For very fine work on 
wood polishing the “shagrin” of the 
baby shark cannot be excelled. Under
neath, a section torn off reveals one 
of the greatest properties of the shark 
hide. This texture is woven and in
terlaced as if by a machine, and its 
by any leather.
extraordinary durability is not equaled

It takes fifteen days of specialized 
process to turn out shark leather, and 
six months or more treatment to 
prepare sole leather.

Some of the thinnest hidest puzzled 
the business men, they were so trans
parent looking and yet so strong that 
nothing like them had ever been in
spected in the experience of these ex
perts. These (skins were made from 
the stomachs of sharks and, being soft 
and pliable, can be worked up into 
beautiful cloths.

Nelson MacDonald looks forward to 
a time in the not distant future when 
British Columbia will have as many 
shark-catching and manufacturing 
plants as Norway.

“Here they are right at our door 
waiting to be made use of, and the 
industry is going to develop into one 
of great magnitude and many dol
lars,” he said.

The head of the shark is full of a 
highly valuable quality of glue.

The bodies make a fine fish meal. 
As a fertilizer, including the bones, it 
is superior to dogfish because in the 
shark carcasses there is only 2 per 
cent, oil, while in the dogfish oil is so 

* plentiful that it takes an expensive 
chemical process to separate it.

The fins are prized by the Chinese

M I L L E R  M I C H I G A N  P O T A T O  CO.
W holesale Potatoea, Onions

Coritap oi>d«inc. Solicitad

Frank T. Miller, Sec’y and Treta. -  WlQrMd*Rapid«. h?iebi*«É

THE TOLEDO PLATE &  WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile 

and Show Case Glass 
A ll kinds of Glass for Building Purposes 

501-511 IONIA AVE., 8 . W . GRAND RAPIDS, MICHIGAN

S wift C igars
“NOTHING FANCY BUT THE TOBACCO” 

STRICTLY HAND MADE— POSITIVE REPEATERS

D istributed By

LEWELLYN &  CO.
WHOLESALE GROCERS

GRAND RAPIDS DETROIT

BLUE GRASS
BUTTER and EVAPORATED MILK

FRESH and SWEET

A R E  L E A D E R S
AT YOUR GROCER

K E N T v ^ T O R A G E t O M P A N Y
GRANDTr a PIDS -  BATTLE, CREEK

T V / » o í e « a / e  D i s í r í ' A u í o r s

Order a hunch of GOLDEN KING BANANAS of

ABE SCHEFMAN &  CO. 
Wholesale Fruits and Vegetables

22-24-26 Ottawa Ave. Grand Rapids, M idi.
WHEN YOU THINK OF FRUIT—THINK OF ABE.

Grand Rapids Store Fixture Co.
C O R D IA L L Y  E X T E N D S

T H E  S E A S O N ’S  G R E E T IN G S  A N D  B EST W IS H E S  
F O R  C H R IS T M A S  A N D  T H E  N E W  Y E A R

7 Ionia Ave N. W. Grand Rapids, Michigaa
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as a food delicacy, aikl orientals pay 
as much as $3 per pound for it.

The liver contents run from 60 to 
70 per cent, of finest oil, of which 
about 10 per cent, is glycerin.

The teeth are in great demand and 
fetch a high price for the making of 
ornaments.

The hide makes splendid shoes, 
purses, bags, etc., and is the part-of 
greatest interest to manufacturers.

Michigan’s Canned Products Take 
Front Rank.

The canning industry of Michigan is 
well-established and the quality and 
reputation for excellence of her can
ning products is equal to that of any 
other state and better than that of 
most states.

The principles upon which her can- 
ners have founded the fine reputation 
of Michigan canned fruits and vegeta
bles is that of honest quality and care
fully selected quality.

The varie.ty of her productions in 
canned foods is great and her canners 
pack in fruits, apples, peaches, plums 
of several varieties, pears, both Bart
lett and Kiefer varieties, as well as 
Duchess nears, red, black, and Colum
bia raspberries, strawberries, whortle
berries, gooseberries and cherries.

In vegetables the canners of Michi
gan pack peas, corn, tomatoes, green 
and white Ijeans, pork and beans, kraut, 
kidney beans1, pumpkin, squash and 
possibly some other articles.

There was a time many years ago 
when Michigan canners thought that 
price was more to be considered than 
quality, but that lasted only a few 
years and they soon found that con
sumers wanted quality and were will
ing to pay the price for it. Now the 
rule in that State is “not how cheap 
but how good,” as applied to the pro
duction of canned foods.

Michigan is rather too far North 
for peaches and her crop of that fruit 
is not altogether dependable, but 
when she has a crop of peaches there is 
a natural freshness of flavor which 
goes into the cans that many consum
ers prefer to the output of any other 
locality.

The Lower Peninsula of Michigan, 
where all the canning is done, is lo
cated between Lake Michigan on the 
West and Lake Huron on-the East, 
and the cool breezees and abundant 
rain, with which that locality is favor
ed, is of great advantage to the per
fection of canning crops, both in fruit 
and vegetables, and peas, green and 
white beans, pears, plums and all kinds 
of berries, are grown to perfection of 
flavor and excellence.

Michigan is a great producing State 
for dried white and red beans, and her 
canners have an advantage over other 
localities in the production of canned 
pork and beans, in the saving of a part 
of the freight.

Michigan has a splendid State As
sociation of canners with an able Sec
retary, A. R. Todd, of Grand Rapids, 
and her canners are kept abreast of the 
times and informed up to the hour on 
all matters pertaining to canned foods.

Many of her canneries are located 
convenient to lake transportation and 
can get low fates of freight on all sup
plies and output. John A. Lee.

M. J. D A R K  & SO N S
G R A N D  RAPIDS, MICH.

Receivers and Shippers of All

Seasonable 
Fruits and Vegetables

In  the readjustm ents  

that the year has visited upon industry 

your business has been 

a steady» comforting thing 

and bas helped us to give to others 

the grateful support you have given us 

Ole are offering our earnest appreciation 

and all Good Olishes for Christmas

J U D S O N  G R O C E R  C O .
GRAND RAPIDS, MICHIGAN

Changing Relations in Prices.
When one speaks of prices as be

ing out of line or the relationship 
between commodity groups as unbal
anced, it is not to be inferred that 
there is a fixed relation between prices 
of different groups that is1 to be regard
ed as normal. The relation between 
prices of food and of clothing, for ex
ample, is constantly changing, and it 
is only when it is suddenly distorted 
that the prices of these two groups 
may be said to be unbalanced or our 
of line. To-day the index for food 
prices is about 40 per cent, above the 
1913 level, while that for prices of 
cloths and clothing, according to the 
Bureau of Labor Statistics, is 88 per 
cent, above that level. Here it is 
evident that the relationship has been 
badly distorted, but the return to nor
mal does not mean that both these 
indices must go back to the pre-war 
figure, or that even the pre-war rela
tionship will be restored. It is prob
able that clothing prices may remain 
further above the pre-war level than 
food prices for many years to come. 
This principle is well illustrated in 
the Monthly Review of the Federal 
Reserve Bank of Boston for Decem
ber. A chart, illustrating the trend 
of prices since 1896 shows that farm 
products are now much higher above 
the level of 1896 than any other group. 
That is because in 1896 farm prices 
were abnormal'y low as compared with 
other commodities, and their rise after 
that year represents their tendency to 
get back into line. Another chart 
with 1913 as the starting point tells 
a wholly different story, because the 
relationship between the commodity 
groups was quite different in 1913 
from what it was in 1896.

The Professional Comeback.
Mr. Bailey stamped into Lawyer 

Burke’s office and demanded advice.
“If someone’s dog gets into my 

chicken coop and kil'.s my chickens 
the law says I can collect from the 
owner in full, does it not?”

“It certainly does,” replied Burke.
“That’s just what I wanted to know. 

Your terrier just killed several of my 
•prize leghorns, and it will cost you $10 
damages.”

He paid.
The first of the following month 

Mr. Bailey received a bill from his 
lawyer “For Professional Services 
Rendered, $10.”

You Make
Satisfied Customers

when you sell

“ S U N S H I N E ”
FLOUR

Blended For Fam ily Use
The Quality Is Standard and the 

Price Reasonable

Genuine Buckwheat Flour 
r.rahum and Corn Meal

J. F. Eesley M illing Co.
The Sunshine M ills 

PLAINW ELL, MICHIGAN

Moseley Brothers
GRAND RAPIDS. MICH

Jobbers of Farm Produce.

We are making a special offer on

Agricultural Hydrated Lime
in less than car lots.

A. B. KN OWLS ON CO.
Grand Rapids Michigan

We wish all our friends

A Merry Christmas and 
A Prosperous New Year

The Vinkemulder Company
For a quarter century W estern M ichigan's 
Leading Fruit and Produce Distributors.
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STO VES and HARDWARE

Michigan Retail Hardware Association.
P res id e n t—C hartes A. S tu n n e r , P o r t 

H uron.
V ice-P res id en t—J . C harles R oss, K a la 

mazoo.
S ec re ta ry—A rth u r J .  S co tt, M arine C ity. 
T rea su re r—W illiam  Moore, D etro it. 
D irecto rs—R. O. F erguson , S au lt S te. 

M arie; George W . Ceedle, M arshall; 
C assius Li. G lasgow, N ashville; Dee E . 
H a rd y , D e tro it; George D. G ripton, B r it
ton.

What To Do After the Christmas 
Holiday?

W ritten  fo r th e  T radesm an .
In a few days the Christmas rush 

will be over, leaving ibg holes in the 
stock. There will be, however, quite 
a lot of articles left over which, if not 
disposed of during the next two or 
three weeks will be dead stock for a 
year, besides suffering considerable 
depreciation in the interval.

Prompt and energetic efforts will 
quite often reduce these hold overs to 
a minimum. Thus, one year a small 
town hardware dealer launched a Mid
holiday Sale immediately after the 
Christmas holiday. During the week 
between Christmas and New Years, 
practically every left-over article in the 
special Christmas stock was disposed 
of. A discount of 10 per cent, or, in 
some instances, more, was offered to 
move the goods. The day after 
Christmas a circular was distributed 
to every house in town announcing 
the sale; and by the time the purchas
ers commenced to arrive the stock had 
been thoroughly overhauled and the 
clerks coached as to the articles to be 
pushed. What would otherwise have 
been a dull week was converted into a 
season of activity; and while profits 
were sacrificed, both merchants and 
customers benefited by the sale.

There is a certain limited field for 
a sale of this sort; and while it will 
not always clean up the left-overs, it 
will as a rule produce fair results, pro
vided it is launched promptly after the 
holiday. There are very few people 
who do not receive unexpected gifts 
from friends and relatives they have 
not remembered, and who would not 
be willing to reciprocate even if a few 
days late. Then, too, many people 
plan family gatherings and entertain
ments for New Year’s Day, and all of 
these call for an extra supply of table 
ware, cutlery, food choppers and simi
lar articles for table and kitchen use. 
Quite often people, particularly house
wives, refrain from purchasing need
ed articles in the expectation of re
ceiving them as Christmas gifts, and 
are disappointed—and will buy these 
articles at once if a worth-while re
duction is offered.

So a hurried, quickly improvised, 
roughly-staged clean up sale of the 
holiday stock during 'holiday week is 
not an absolutely impossible stunt. 
The tendency is, however, to side
step the opportunity. After the

Christmas rush the stock is in dis
order, and the clerks are willing to 
let things slide. The merchant is like
ly to feel rather out of sorts, and cus
tomers will normally be few and far 
between. Unless something is done to 
liven things up the week passes and 
a new year comes in before the staff 
becomes efficient again. It is well, 
therefore, to make a final effort dur
ing the last week of the year to top 
off and increase the holiday trade with 
the results of a clean-up sale.

Such a sale is also valuable in the 
preparations for the annual inventory 
which should be taken as early as 
possible in January.

During the year that has gone many 
plans for the improvement of the store 
system have been evolved by the mer
chant, and some of these have been 
laid aside to be put into force at the 
beginning of the new year. Adopt 
them now and if a preliminary trial 
indicates that their use will enable the 
work of the store to be more efficient
ly carried on, insist upon them in the 
new year.

No store system is perfect and if 
thought has not yet been given to 
plans for making the details of the 
store run more smoothly, now is as 
good a time as any to seriously con
sider any possible improvements.

Experience may have shown that a 
remodeling of the store is advisable, 
that additional space is necessary for 
the storage of goods, the display of 
paints, or some other lines of stock. A 
new store front may be necessary 
or the establishment of a special stove 
display room above the store. Now 
is the time to give thought to these 
things and though the work may not 
be gone on with at once, plans should 
be worked out before the rush of 
spring business compels you to give 
all your attention to the sale of sea
sonable goods.

The new year offers an opportunity 
for the renewal of friendships or the 
making of new friend's. If you and 
your competitor have not been on 
speaking terms because of some real or 
fancied sharp practice in the past, the 
New Year gives you a good pretext 
for making up and shaking 'hands. 
Hardware retailers can help one an
other materially by getting together 
and getting acquainted.

A curious instance of this sort came 
to my attention some years ago, when 
dog muzzling was all the rage as a 
result of a hydrophobia scare. A vil
lage hardware dealer who was pretty 
handy at the work bench found it diffi
cult to secure enough muzzles at short 
notice, so 'he set to work and made up 
a supply. Then he telephoned to 
hardware dealers in nearby towns. 
They were short of stock and couldn’t

V I K I N G  T I R E S
d o  m a k e  g o o d

VIKING TIRES give the user the service 
that brings him back to buy more.

Cured on airbags in cord tire molds, giv
ing a large oversize tire

We have an excellent money-making 
proposition (or the dealer. Write us for 
further information.

BROWN & SEHLER CO.
State Distributors Grand Rapids, Mich.

Foster, Stevens & Co.
Wholesale Hardware 

a t

157-159 Monroe Ave. 151 to 161 Louis N. W .

Grand Rapids, Mich.
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get their order§ filled; so he arranged 
to make up several dozens for each. 
For a month he did a profitable busi
ness in dog muzzles—largely through 
being on friendly terms with the near
by dealers.

The annual inventory will of course 
be the big item in January. Coinci
dent with the inventory, there is 
normally a considerable slackening in 
trade. Extra efforts are necessary to 
bring out business. This slack period, 
of course, facilitates the taking of the 
inventory, and gives the hardware 
dealer all the more time to shape his 
p ans for thé coming year. But at the 
same time it is desirable to use every 
effort to stimulate the reluctant buyer 
and to keep a certain amount of trade 
moving.

Demonstrations are an excellent 
means of arousing interest. There are 
a great many hardware articles that 
can be successfully and advantageous
ly demonstrated. It is not necessary 
to secure an expert demonstrator 
from out of town; use these dull mid
winter days to coach your regular 
salespeople in the work, and then use 
their new-developed talent at demon
stration to attract buyers to your 
store. v

If you have the space to spare, it 
might be a good stunt .to establish a 
demonstration defartment. Put the 
goods to work and keep the door 
open*. Have the various lines from 
washing machines to potato peelers 
set up so that they can be instantly 
demonstrated to any prospective cus
tomer. Moreover, it is a good stunt 
to advertise demonstrations of various 
articles from time to time; and to 
send out formal invitations to a select
ed pros: ect list. One firm in connec
tion with its mid-winter sale (in Feb
ruary) puts on a series of six demon
strations to attract customers. These 
are liberally advertised, invitations 
sent out, regular customers reached 
by telephone—'the whole thing is done 
on a big scale, with good results.

A small town dealer who features 
bicycles and bicycle repairs, plays up 
his “hospital for sick and injured 
wheels” during the winter, and urges 
his customers to have their repair 
work done now, when their bicycles 
are little in use. He advertises some
thing like this:

“Sick wheels repaired quickly and 
cheaply. Do you need any work done 
to your wheel—re-enameled, cleaned or 
fitted with coaster brake or spring 
seat post, which makes cycling like 
riding on a Pullman car?

“Now is the time. You can get a 
much better job done now than when 
the rush is on. If you have any work 
you wish done on your wheel, please 
leave word with me and I will call and 
get the wheel and guaranatee a good 
job.”

The wide awake dealer will be on 
the alert for opportunities to develop 
winter business.

Victor Lauriston.

The harder your competitors work 
for business, the harder you should 
work. The harder you should work 
anyway.

It sometimes happens that the par
son who gets a $10 marriage fee profits 
by the mistakes of others.

M I C H I G A N Ï  & A D E S M A N 23

FATHER MARTIN. *

He Saw His Savior Without Knowing 
Him.

Not long ago there lived in the city 
of Marseilles an old shoemaker, loved 
and honored by all his neighbors, who 
called him “Father Martin.” One 
Christmas Eve, Father Martin, who 
had been reading the story of the 
three Wise Men who brought their 
gifts to the Infant Jesus, said to him
self:

“If only to-morrow were the first 
Christmas Day and the Saviour were 
coming to this world to-night! how 
I would serve and adore Himl I 
know very well what I would give 
Him.”

He arose and took from a shelf two 
little shoes. “Here is what I would 
give Him; my finest work! How 
pleased His mother would be! But 
what am I thinking of,” he continued,» 
smiling, “does the Saviour need my 
poor shop and my shoes?”

But that night Father Martin had a 
dream. He thought that the voice of 
Jesus, Himself, said to him, “Martin, 
you have wished to see Me. Watch 
the street to-morrow from morning 
until evening, for I shall pass your 
window. But you must try your best 
to recognize Me, for I shall not make 
Myself known to you.”

When he awoke the next morning, 
Father Martin, convinced that what 
he had dreamed would surely take 
place, hastened to put his shop jn  or
der, lighted his fire, drank his coffee, 
and then seated himself at the window 
to watch the passerby. He had often 
seen the picture of Jesus in the 
churches, so he felt sure he would 
know Him when He went by.

The first person was a poor street 
sweeper who was trying to warm him
self, for it was bitter cold.

“Poor man!” said Martin to him
self, “He must be very cold. Suppose 
I offer him a cup of toffee.”

He tapped on the window and called 
to the man, who did not thave to be 
urged to accept the steaming coffee.

After watching in vain for an hour 
Martin saw a young woman, miser
ably clothed, carrying a baby. She 
was so pale and thin that the heart 
of the poor cobbler was touched, and. 
he called to her. ’’You don’t look 
very well,” he said.

“I am going to the hospital,” re
plied the woman. “I hope they will 
take me in with my child. My hus
band is at sea and I’ve been expecting 
him home for three months. I am 
sick and haven’t a cent.”

“Poor thing!” said the old man. 
“You must eat some bread while you 
are getting warm. No? Well, take a 
cup of milk for the little one. Come, 
warm yourself and let me take the 
baby. Why? You haven’t put his 
shoes on.”

“He hasn’t any,” sighed the poor 
woman.

“Wait a minute. I have a pair that 
will just suit.”

And the old man brought the shoes 
which he had looked at the evening 
before and put them on the child’s 
feet. They fitted perfectly. The
young woman went away full of grat- 
titude and Father Martin went back 
to his post.

Hour after hour went by, and al
though many people passed the win
dow, the Master did not come. When 
it grew dark, the man sadly began to 
prepare his humble supper. “It was 
a dream,” he murmured. “Well, I did 
hope. But He has not come.” After 
supper he fell asleep in his chair. Sud
denly the room seemed full of people 
whom he had aided during the day and 
each one asked of him in turn, “Have 
you not seen Me?”

“But Who are You?” cried the shoe
maker to all these visions.

Then the little Child pointed to the 
Bible on the table and His rosy finger 
showed the old man this passage: 

“Whosoever shall receive one of 
these little ones receiveth Me.” “I 
was hungered and ye gave Me meat; 
I was thirsty and ye gave Me drink; 
I was a Stranger and ye took Me in. 
Verily I say unto you, inasmuch as ye 
have done it unto one of the least of 
these my brethern ye have done unto 
me.”

Anything For Harmony.
The other day a teacher asked one 

of her pupils to construct a sentence 
beginning with I.

“I is—” began Tommy.
“No, Tommy,” corrected the teacher, 

“that is wrong“that is wrong. You 
shou’d say ‘I am.’”

Tommy accepted the reproof and 
began once more.

“I am the ninth letter of the alpha
bet.”

A lean Sunday and a keen Monday.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

OF QUALITY Q  
Protection

Lily White
“ The Flour the B est Cooks Use*’

A GOOD RECIPE FOR 
N U T  BREAD
1 egg, 1 cup sugar, 1 cup 
sweet m ilk, 1 teaspoon salt, 
1 cup nuts, 4%  cups L ily  
W hite Flour, 4 level tea- 
n-oons baking powder. Mix 
well and let stand tw enty 
m inutes in tw o pans nine 
iuches long, four and three- 
cuarters inches wide, three 
inches deep. This amount 
just fills these tw o pans. 
Grease pans and over top o f 
loaves with melted b u tte r; 
bake in moderate oven until 
done. (Use one-half cup of 
flour to knead in soft dough.)

For Christmas 
Baking
Lily White Flour can be recom
mended for Christmas baking 
because with it the home baker 
is so positive of producing satis
factory results. And there 
must be no Christmas failures. 
But Lily White isn’t merely a 
holiday flour. On the contrary, 
it is the best flour for general 
baking you can buy. It is really 
“the flour the best cooks use’ 
and they endorse Lily White 
because they are the best cooks , 
—and know.
W hy You Should U se Lily W hite

R E A S O N  No. 17

Our Guarantee
W e G uaran tee yo u  w il t  
lik ' L ily  W hite F lour,  
44 the f 7our th e beet 
cooks u se9* b e tte r  than  
an y flou r you  ever used  
for ev e ry  requ irem ent 
o f  home bak in g •
I f  for an y reason  w h a t
soever yo u  do not, you r  
dea ler w il l  refu n d  the  
purchase price»- - - t i e ’s 
so  in s tru c ted .

Makes Children Strong 
and Healthy.

One of the reasons for Lily White’s 
popularity is the flavor of the bread 
it produces. This flavor is in the 
wheat from which Lily White is 
milled. I t is the finest grown in 
America. Only the choicest portion 
of the wheat berry enters the flour. 
It is milled to a uniform granulation, 
is clean and wholesome.
Do your Christmas baking with the 
flour the best cooks use.

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN 

“Millers for Sixty Years”

b e lw ^ la c fd in  position to supply the demand we are help
ing to create tor Lily White Flour.
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Dec. 19—Walter 

Gray and the two McIntyres, who are 
members of the Grand Rapids Council, 
were heavy losers from the fire in the 
Rood building which destroyed the X 
Cigar Co., factory.

Wm. T. Ward, representing the 
Mergenthaler Linotype Co., of Chica
go, was a guest at the U. C. T. Club 
in the Pantlind Hotel Saturday.

R. J. Ellwanger is back home from 
Blodgett Hospital where he recently 
underwent a surgical operation. He 
is feeling robust and cheerful and will 
welcome those of his friends who wish 
to call and see him.

Those eggletts furnished by E. G. 
Hamel at the smoker and luncheon 
last Saturday night were quite the 
berries. Thanks, Elmer. Come again.

From half a dozen different sources 
we heard it said last Saturday night 
“That Harry Behrman is a whole 
show all by himself.” So say we all.

Most of us are in the position of the 
absent-minded man who went out to 
water his garden and, accidentally 
stepped on the hose, shutting off the 
water supply. We are pinching our 
supply by stepping on the mental hose 
through which success and plenty 
would come to us. We are stopping 
the flow of good things by our doubts, 
our unbelief; by visualizing poverty, 
thinking poverty and failure, acting 
as if we never expected to have any
thing, to accomplish anything, or to 
be anything.

Prosperity will flow only through 
channels that are wide open to receive 
it. It cannot flow through channels 
pinched by discouragement, doubt, or 
a strangling, narrow-visioned policy. 
A magnificent faith is the source of 
the all-supply, the conviction that 
good things will come to you, that 
prosperity is your by divine birthright 
—this is the mental attitude that 
keeps your supply pipes open and 
brings you an abundant flow.

A Spanish proverb says, “Every 
time a sheep bleats it loses a mouthful 
of hay.” Every time you indulge in a 
fit of the blues, every time you suc
cumb to despondency, to discourage
ment, you are like the bleating sheep; 
you are losing something valuable. A 
great many of us strangle our happi
ness and blight the source of our joy, 
by dwelling upon our miseries, our 
misfortunes.

The man who sows unhappy 
thoughts, failure thoughts, poverty 
thoughts, can no more reap a harvest 
of happiness, of success and prosperity 
than a farmer can get a wheat crop 
from sowing thistles.

Nine-tenths of the people in the 
world who complain of being poor and 
failures are headed in the wrong di
rection, headed right away from the 
condition or thing they long for. They 
are in the position of a man who wants 
to travel South, but who takes a train

going North. What they need is to 
be turned about mentally so that they 
will face their goal instead of turning 
their backs on it by their destructive 
thinking, and going in the other direc
tion.

When a man gets lost in the woods 
he cannot tell the direction in which 
he is facing, because he has lost the 
points of the compass. Unless he can 
see the sun and recover his bearings, 
he will walk around in a circle, be
lieving he is going in a straight line 
in a certain direction. He makes no 
advance because he isn’t facing toward 
his goal. He doesn’t know this, but 
after a while when he finds he is not 
getting toward any opening and 
doesn’t know how long he may wan
der about in a circle, he gets discour
aged.

Millions of people are lost in the 
dense woods of wrong thought. They 
are not traveling toward the goal of 
prosperity. They see no light, no way 
out of the woods, and they lose cour
age. They are turned about mentally, 
and don’t know it.

If the people in the great failure 
army to-day could only be given pros
perity treatments, success treatments, 
and shown that they are in their 
present predicament because of their 
wrong mental attitude, because they 
have been working for one thing and 
expedting something else; if they could 
only be turned squarely about so that 
they would face the goal of their am
bition instead of turning their backs 
upon it mentally, they might even ye. 
make a splendid success of their lives. 
That is all that millions of people who 
are comparative failures in life, as well 
as the complete “down and outs,” 
need—is just to be turned about men
tally so that they would face life in 
the right direction.

Go among the poor and you will 
find them always talking poverty, be
wailing their fate, their hard luck, the 
cruelty and injustice of society. They 
will tell you how they are ground 
down by the upper classes, kept down 
by their greedy employers, or by an 
unjust order of things which they 
can’t change.

Now the Creator never made man 
to live a degraded poverty-stricken 
life. There is nothing in his,consti
tution which fits drudgery and pov
erty. Man was made for prosperity, 
for happiness and success. He was 
not made to suffer in hopeless pov
erty any more than he was made to 
be insane or to be a criminal.

The time is coming when the State 
instead of trying to apply palliatives 
to the festering sore of poverty, will 
apply scientific methods and wipe it 
out altogether. It will have trained 
specialists, experts in the law of men
tal science, Who will give prosperity 
treatments, success treatments, to the 
discouraged men and women in the 
great failure army.

C A L E N D A R S ! C A L E N D A R S !
T he Calendar Publishing Co.

G. J. HAAN, President and Manager.
1229 Madison A ve. Grand Rapids, Mich.

W E ARE LOCATED ON TH E.SQ U A R E

Learn M ore—Earn More!
You w ant to start Into a good position 

which will lead you steadily up the lad
der of success.

FALL TERM SEPTEMBER 5

Michigan’s  m ost successful Business 
School for over a quarter century.

W hy not get out o f the ru tf W rite 
for our beautiful new catalog. It Is free.

3 Short Blocks from Union Depot and Bumness Center

HOTEL BROWNING
MOST MODERN AND NEW EST IN  

GRAND RAPIDS
ROOMS with Duplex Bath $2.00; W ith Private Bath $2.50 or $3.00

Greetings o f the Season:
The Citizens’ Mutual Automobile Insurance Company is now 

finishing its eighth successful season. The company has paid out to 
its members in the settlement of fire, theft, liability and collision 
claims, to November 1, $1,236,169.87 and the total assets on November 
I were $230,593.48. It has saved its members, in comparison with 
stock rates, an estimate of over $5,000,000.00. With the increased 
traffic upon the highways of Michigan with the large trucks and auto 
busses, the hazard increases each year.

It is a feeling of security to our members to know that we are 
finishing the year with an increased surplus and that our rates are so 
low that every farmer and business man cannot afford to go without 
a policy in this large company.

The company wishes all of its friends and members

(A  Happy N ew  Year
WM. E. ROBB, Secretary.
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But any intelligent person can apply 
the law and treat himself for prosper
ity. There is only one way to get 
away from poverty, and that is to re
solve to turn your back'upon it men
tal y by putting the poverty fear out 
of your mind.

Remember, thought is. the greatest 
creative force that molds your condi
tions. If your thoughts build you 
only a hovel, if you continually hold 
the hovel vision in your mind, you 
will never live in a palace.

At 2:30 Saturday afternoon, Dec. 
16, a Bagman meeting was held in 
the Pantlind Hotel. Fred Pantlind 
very generously had the red room 
opened up for the Bagmen to hold 
this meeting, at which time it was 
decided to pull off an initiatory ser
vice, either in January or February. 
As soon as this decision is made pos
tal cards will be mailed to all Bag- 
men and due publicity given in the 
columns of this paper.

Mr. and Mrs. Jess L. Martin and 
son, Bobby, arrived in Grand Rapids 
Sunday evening from their home in 
Detroit to spend the holiday season 
at the home of Mr. and Mrs. John 
B. Martin, Henry avenue. Jess will 
remain in Grand Rapids until after 
the January furniture season is over; 
then, with his little family, will return 
to their home in Detroit, which is his 
headquarters as the representative of 
the John S .  Martin Furniture Co.

The You-See-Tee luncheon Satur
day, Dec. 16, wound up the luncheons 
for 1922. The next one will be Satur
day, Jan. 6. There was a good crowd 
and a very interesting talk was given 
by our good friend, John B. Olney, 
along the line of selling merchandise 
from photographs. In the limited 
time given Mr. Olney he used differ
ent photographs to illustrate how 
much easier it is to sell merchandise 
from a photograph in the different 
colors of the merchandise than just 
simply a dead black picture. John 
could have given many more illustra
tions had he been given more time 
to do it, but he certainly said a whole 
lot with very convincing demonstra
tions on the art of photographing mer
chandise. The music was the best 
ever furnished at any of the You-See- 
Tee luncheons. Instead of having two 
musicians, there were four and Miss 
Marion Lypps, daughter of Mr. and 
Mrs. Walter Lypps, gave three beau
tiful vocal selections as only Marion 
can give them. Before breaking up 
there was a general expression of a 
Merry Christmas to all. The opening 
luncheon in January will be. the close 
of the year and new officers will be 
elected and new committees appoint
ed and it is hoped that there will be 
so many turn out at this luncheon in 
January that it will be necessary to 
have extra tables put in the Rotary 
room.

Virginia Wainwright Placed on Pro
bation.

Lansing, Dec. 19—Virginia Wain
wright, who victimized Michigan mer
chants to the tune of several thou
sand dollars by forgery, is now tem
porarily located at Lansing. On the 
expiration of her second term in the 
Detroit House of Correction, she was 
brought back to Judge Collingwood’s 
court in Lansing. She had pleaded 
guilty on ten counts in July, 1921. She 
has served one sentence of twelve 
months and a second sentence of six 
months. Judge Collingwood placed 
her on probation for a period of two 
years; requiring her to bring her chil
dren to Lansing and reside here with
in the jurisdiction of his court. It 
may be she is not a desirable addition 
to the citizenship of Lansing; but we 
hope that our probation officer will 
know where she is and how she is con
ducting herself for the next two years.

Many a man who wouldn’t sell his 
vote has found a $2 bill that was lost 
by the wise candidate.

Items From the Cloverland of Mich
igan.

Sault Ste. Marie, Dec. 19—Howard 
Rudd, who for the past eight years 
has been engaged in the bakery busi
ness at Cedarville, will open a new 
bakery at 806 South Ashmun street 
here this week. Mr. Rudd is an ex
pert baker who comes to the Soo 
highly recommended, and the loca
tion being ideal for the business it 
should be a success.

It is just thirteen years since the 
schooner Rouse Simmons set sail 
from the North shore of Lake Mich
igan in the Sturgeon Bay territory, 
bound for Chicago with a . load of 
Christmas trees. It was caught in the 
teeth of a terrible gale and nothing 
was learned of the fate of any on 
board. The widow and daughter of 
the lost captain of the vesel kept up, 
however, the tree supplying house of 
Chicago. It is said that each Christ
mas they keep the gallant skipper’s 
memory green with wreaths of holly 
scattered upon the waters of the lake.

The Central Savings Bank of this 
city is celebrating its twentieth anni
versary this Christmas and bringing 
joy to its many patrons. They are 
giving away $500 in cash to their de
positors. In the 500 birthday cakes 
which will be given out coins will be 
placed ranging in denomination from 
10 cents to gold pieces.

Canadian boot-leggers are strong 
for the proposition to deport alien 
rivals in the business.

The candy stores of the city are 
trying to outdo one another in their 
Christmas window displays, and the 
artistic work so well features the 
Christmas spirit that it is little wonder 
the public pauses when passing.

L. M. Richardson, head of the 
Richardson-Avery Lumber Co., at 
Raco, is a real Santa Claus in his home 
town. When Frank Monkman, of the 
rural school, was figuring how to en
tertain his students at Christmas, 
along comes Mr. Santa Claus with a 
gift of 100 boxes of chocolates and 
a check of $50. Mr. Richardson also 
offered the necessary lumber and 
workmen to erect a stage in the school 
house. His generosity was greatly 
appreciated by the school authorities 
and students.

Radio amateurs are beating all rec
ords, including phonograph records.

Joe Cummings, the well-known mer
chant at Barbeau, will open up a stage 
service connecting Barbeau, Thorice 
and McCarron with the Soo. It will 
be a comfortable stage, which will 
operate tri-weekly and will be drawn 
by a pair of speeders. Mr. Cummings 
assures his patrons of good service 
during the winter. The necessity for 
a stage started by the removal of the 
mail route direct to Barbeau. The 
stage will leave Barbeau at 8 o’clock 
in the morning of Tuesday,, Thurs
day and Saturday and will return at 
3 o’clock in the afternoon of the same 
day. The headquarters while here 
will be at the Belvidere Hotel.

“A pessimist is never surprised 
when he is disappointed.”

At the annual banquet given by the 
employes and stockholders of the Soo 
Co-operative and Mercantile Associa
tion, Charles G. Clarke, retiring cash
ier, was presented with a beautiful 
masonic ring as a token of esteem 
from his many friends. Thomas M. 
Ross, president of the Association, of
ficiated as toastmaster. The affair was 
followed by a dance which was at
tended by about 100 couples.

County Clerk Sam Taylor received 
2,500 new auto license plates last week. 
He reports no particular Christmas 
rush for them as yet, and that it -is 
very probable he will have enough 
to start the automobile season with.

F. M. Hewitt, of Manistique, was 
a busness vsitor last week in the in
terest of the Hewitt Bell Coal Co.

Cap. Marshall Duddleson, of the 
steamer Fayette Brown, a former Soo- 
ite, passed through on the last trip

of the season last Friday. Cap. Dud
dleson says he experienced the most 
severe storm he has ever known in 
the last week. He had given up hope 
of ever seeing his relatives and friends 
again. In telling of his experience he 
states he went 400 miles out of his 
way trying to keep the boat righted 
in the blinding storm and ice, trying 
to dodge breakers. At one time he 
almost collided with another steamer 
which he passed, and which he states 
cleared the breaker by only twenty- 
five feet. As the other boat listed 
they could look into its smoke stack. 
For three days the captain did not 
leave the pilot house and before the 
basket containing his lunch could be 
brought to him it was frozen en route. 
He cleared through Saturday for 
Cleveland, which place they expect to 
reach in safety.

John A. Madigan, the well-known 
local tailor, is moving his shop to 122 
East Portage avenue, which is a bet
ter location and where he will be 
equipped to do more business.

George Demitropoulas has opened 
his new brick block at 120 East Port
age avenue. George is one of the suc
cessful merchants of this city, whose 
old stand has been replaced by a 
modern brick building equipped with 
the latest fixtures. He has a stock of 
Christmas goods which would be hard 
to beat. Much credit is due to the 
enterprising proprietor.

Wishing all a Merry Christmas.
William G. Tapert.

Valid Reasons Why Freight Trucks 
Should Pay.

Detroit, Dec. 19—Taxpayers all over 
the country are becoming aware of 
the fact that the costly improved high
ways so necessary to the continued de
velopment of the country are being 
wtorn out by a very small percentage of 
the traffic using them and for private 
gain. In other words, truck freight
ing is wearing out the highways with
out any provision for the renewal of 
same.

The macadam road was the first ef
fort towards a stable road improve
ment, and if the traffic on same had 
been limited to team transportation of 
products would still be in existence.

I am not inveighing against the use 
of the highway for freight transporta
tion purpose and am not interested in 
the arguments advanced by the rail
roads and interurban transportation 
lines who are so much agitated over 
the fear that the public are to suffer 
on account of the destruction of the 
highways, but I do feel that some 
sensible provision should be made for 
future maintenance of these roads and 
that individuals or corporations who 
are using same to their own selfish 
ends should be made to contribute 
such an amount from their earnings 
as will reimburse the road builders for 
the wear and tear which they cause.

No road bed has yet been invented 
which will withstand the hard usage 
given it by trucks of heavy tonnage 
and, while we acquiesce in the ex
penditure of public moneys, for the 
building of highways which cost as 
high as $50,000 per mile, paid for by 95 
per cent, of the taxpayers to be used 
at a profit by 5 per cent, of them, we 
feel that the expense of upkeep at 
least should be borne more equitably, 
to the end that operators of highway 
transportation lines be made to pay 
their just share of such cost.

A gasoline tax, which is not greatly 
objected to, has been suggested, but 
such a tax would come nowhere near 
meeting expense of upkeep, hence in 
addition to such a tax we must unearth 
some further method to make up the 
deficiency, as it will develop.

A charge, based on ton mileage, 
seems to be the only solution. It is 
perfectly fair to all, but the chief diffi
culty would appear to be in the admin
istration features of such a collection. 
Additional bureaus and commissions 
are not desirable. We already have 
too many of them and such as we have 
shoot wide of the target. To a large

degree the arriving at an equitable 
method of charge levying is a research 
job. It must be taken up and some 
method promptly applied. The claim 
that the highway is a public possession 
for the benefit of the public is all fair 
enough, but the taxpayers cannot much 
longer continue the program of build
ing new highways if the repairs on 
those already established are beyond 
their means and in all fairness the up
keep should be provided for by com
pulsory payment by heavy users of 
same. In fact, it is up to those users 
of public roads to make a study of 
this problem, so that when this ques
tion finally comes up for settlement 
before the Legislature, as it ultimate
ly must, they will be in a position to 
meet the issue squarely.

The possibilities of a considerable 
revenue from a gasoline tax are en
couraging, but such an income will 
not by any means equal the outgo. 
Neither is it altogether fair, but it 
will help some.

A license fee based on tonnage ca
pacity would also be a forward move, 
but as in the case of the railroads, the 
ton mileage, if it can be collected, is 
fair to everyone.

The railroads furnish their own 
roadbeds and are called upon to pay 
taxes on the basis of earnings. With 
more reason should motor transporta
tion without any investment in road
bed, pay taxes or license fees equiva
lent at least to what we exact from the 
major transportation institutions.

It is a proper subject for agitation 
and careful consideration.

Frank S. Verbeck.

Resolutions of Respect Adopted by 
Lansing Merchants.

Whereas—The members of the Re
tail Merchants’ section of the Cham
ber of Commerce, Lansing, have learn
ed with regret of the death of John 
Wanamaker, world-famous merchant 
and former Postmaster-General of the 
United States, whose demise occurred 
at his home in Philadelphia on Tues
day, Dec. 12, at the age of 84 years; 
and

Whereas—The late Mr. Wanamaker 
rendered invaluable services to his 
country during peace and war periods, 
built up a National mercantile institu
tion of great magnitude, observed the 
best traditions of American business 
methods, initiated many aggressive 
and sterling policies that will be a 
monument to his career, was an ener
getic worker on behalf of the Y. M. C. 
A. and one of its most liberal patrons; 
and

Whereas—The late Mr. Wanamaker 
introduced the policy of “one price to 
all” and founded business ethics of 
paramount importance that have been 
extremely beneficial to the trade in 
general, working to the advantage of 
the public as well as the retailing pro
fession; and

Whereas—This noted merchant 
prince, financier and philanthropist, 
whose loss is universally mourned, de
voted vigorous energy to the affairs 
of state commerce, religious matters 
and public as well as private charities; 
now therefore be it

Resolved—That the Retail Mer
chants’ section of the Chamber of 
Commerce, Lansing, desires to place 
itself on record as commending his 
notable services to the country we 
love so well, his outstanding business 
career and exemplary life, besides ex
pressing sincere regret on his death 
and tendering heartfelt condolence to 
his family and business associates in 
the hour of their bereavement.

J. W. Knapp.
F. E. Mills.
F. N. Arbaugh.
A. T. Vandervoort.

Keep your eyes open and learn as 
you go. Confess at times that you 
don’t know anything, but are willing 
to learn. If one has this gift of hu
manity, all the others shall be added 
unto him.
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Salient Features of Some Southern 
Michigan Hotels.

Detroit, Dec. 20—Several weeks ago 
I asked for suggestions as to the 
model country hotel of Michigan and 
to date have received over 200 re
sponses—214 to be exact.

Inasmuch as these were sent in by 
travelers from various sections of the 
State such suggestions were in no 
wise unanimous as to any particular 
hotel, consequently I am visiting such 
as I possibly can in passing and when 
any particular one is mentioned in 
these columns it is not indicative that 
it is going to be to the exclusion of 
other meritorious institutions.

Sometime during the present winter 
I hope to call upon the most of those 
mentioned in the list which will ap
pear here shortly.

The Hotel Harvey, at Constantine, 
is owned and successfully conducted 
by R. D. Hassenger. It contains thir-. 
ty rooms, all of which are steam heat
ed and are provided with running 
water. Several have baths and the 
rates charged vary from $1.25 to $1.75. 
Mr. Hassenger makes a rate on the 
American plan of $3.50 and $4 per 
day and makes a charge- of 75 cents 
each for individual meals. These meals 
are high grade and the Hotel Harvey 
is certainly enjoying a very good 
commercial patronage, deservedly. In 
the summer time a beautiful bower in 
the rear of the hotel, immediately on 
the banks of the St. Joe river is en
joyed by patrons.

The Hotel Elliott, at Sturgis, is very 
satisfactorily conducted by D. J. 
Gerow, who established a record in 
Wisconsin by conducting a most ex
cellent hotel at Grand Rapids. The 
rooms - are clean and comfortable, 
while the meals are wholesome. The 
only possible criticism one could make 
of the Elliott is that it enjoys the 
distinction of being about the only 
hotel in Southern Michigan which 
still retains the objectionable words, 
“Choice of” on their menus.

Among the various testimonials 
which I have had from traveling men 
pertaining to hotels were many con
cerning the Hotel Keefer, at Hillsdale. 
The proprietor is John Ehrman, who 
obtained his hotel training at the Co
lumbia Hotel, at Kalamazoo, where 
he assisted his father, Adam Ehrman, 
and his brother, Frank, for some 
years. I believe I am safe in saying 
that the Keefer is one of the most 
satisfactorily conducted country ho
tels in the State. In fact, it is really 
a metropolitan institution in the coun
try. The Keefer has thirty-foui; rooms, 
but Mr. Ehrman also conducts the 
Smith, with forty-seven rooms, which 
is used as an annex to the Keefer. 
The former is run exclusively on the 
American plan, but the latter is con
ducted on both American and Europ
ean plans, according to the pleasure of 
its patrons.

The American plan rate is $3.50 and 
$4. All rooms have running water 
and the higher priced are provided 
with bath as well. Meals are served 
table d’hote, 50 cents for breakfast 
and 75 cents each for dinner and sup
per. As I consider the Keefer one of 
the ideal hotels of Michigan, I am 
giving you sample menus:

Breakfast.
'G rap e  F ru i t  S tew ed P ru n es

G rape N u ts , Rolled O ats, Puffed  Rice
C orn F lakes. Shredded W h ea t B iscu its  

A rm our’s  S ta r  H am
C oun try  Sausage B reak fas t Bacon

E ggs—a n y  sty le  
F ried  P o ta toes

W h ea t C akes D oughnuts
T o as t a s  ordered 

B everages 
Dinner.

V egetable  Soup
Sw eet R elish, C risp Celery. Queen Olives

R o ast C hicken w ith  stuffiing 
. R oast S irloin of B eef—au  ju s

Boiled B eef H e a r t—horse rad ish  
E scalloped O ysters 

Cabbage Salad 
M acaroni and  Cheese 

Apple F r it te r s  w ith  M aple Syrup 
S team ed  P o ta to es  M ashed P o ta to es

C ream ed Corn, R ed K idney B eans  
V an illa  Ice  C ream

Chocolate P ie  Apple P ie

A m erican  C ream  Cheese 
A fte r-d in n er M ints 

B everages 
Supper.

M acaroni Soup -
H ead  L e ttu ce  Q ueen O lives

Select O yster C ocktail 
Sw eet Relish

Shredded W h ea t B iscuit, Corn F lak es  
Broiled T enderloin S teak

F ried  Calves L iver and  Bacon
F ried  P o rk  Chops—horse rad ish  

Cold R oast Beef, P ickled  P ig s’ F e e t 
E ggs—an y  sty le 

C hicken Salad 
F ren ch  F ried  P o ta toes  

M uffins T o ast a s  o rdered
S traw b erry  Ice C ream  and  Cake 

B everages
Duing the evening I noted the re

newal of a very pleasing custom, that 
of dispensing of juicy red apples 
among the patrons and leaving the 
residue easily accessible.

Birney Bros., well known in the 
Michigan hotel game, have assumed 
the management of the former Gregg 
House, at Adrian, changing its name 
to the New Lenawee and are making 
vast improvements on the property. 
When this work is completed the New 
Lenawee will be equipped with thirty- 
three rooms with private bath and an 
equal number with running water and 
private toilet, the rates ranging from 
$1.50 to $2.50. A modern coffee shop 
will be installed and ample and com
modious sample rooms will be pro
vided; also rapid passenger elevator 
service.

A short time ago the Hotel School
craft, at Adrian, was completely re
habilitated, so that it is now one of 
the most comfortable hotels in South
ern Michigan. Running water and 
baths were installed, new furniture 
provided, including box spring mat
tresses. In fact, I do not know of 
any place in Michigan where one will 
find more comfortable quarters, es
pecially at the rates charged, $1.25 to 
$2. The a la carte cafe service is also 
pleasing. J. H. Lamberson, formerly 
with Cleveland and Dayton hotels, re
cently acquired this property and will, 
without doubt conduct it successfully.

In casually looking over many of 
the attractive shops and emporiums in 
Adrian I was struck by the enterpris
ing appearance of a very popular cafe
teria conducted by F. A. Gussenbauer, 
who is the official caterer for the City 
Club. Adrian’s recognized social or
ganization, which has in connection 
a very attractive tea room. Every
thing from cashier’s desk to a won- 
derously wholesome kitchen evidences 
service of a high order, away beyond 
anything I ever saw in a city of that 
size. Mr. Gussenbauer, in addition 
to his very extensive luncheon service 
provides many large banquets of a 
high order. His enterprising ideas 
certainly appealed to me.

A few months ago J. W. Thurman 
purchased the old Barrett House, at 
Tecumseh, and has converted it into 
a modern institution of great merit. 
He calls it the Paramount and con
ducts it on the European plan, with 
table d’hote service in his dining room. 
Club breakfasts, and dinner and sup
per at 60 cents each constitute his 
epicurean offerings. Mr. Thurman 
does not stop with all this. Every 
one of his sixty rooms have running 
water at $1 to $1.50, and baths at $1.75. 
His rooms are all nicely furnished 
and newly decorated in a highly ar
tistic manner. Keep your eye on this 
gentleman. He will convert his pa
trons into living boosters

On my return from my Floridian 
trip, Charles W. Norton, seconded by 
his trio of affable sons, induced me to 
partake of the hospitality of the fa
mous Hotel Norton, at Detroit, and I 
have not a single regretful incident 
to mention while within their, jurisdic
tion.

Charles W. Norton is one of the 
old time hosts we read of and one of 
the very few now left in captivity. 
I doubt if there is an old time traveler 
in this or any adjoining state who 
does not possess his friendship and 
prides himself in this possession. In 
the language of the poet, or W.

Shakespeare, or any other old para- 
grapher I could safely say: “Hos
pitality! Thy name is Norton.” This 
notable family operates one of the 
most complete and attractive caravan- 
series in the State, do a 100 per cent, 
business most of the time and it would 
require a State gazeteer to enumerate 
their list of patrons. Ray Norton, 
who represents their interests in the 
Michigan State Hotel Association, 
and is misguided in a way, in that he 
is not strongly in favor of a return 
to the once popular American plan, as 
advanced by Verne Calkins and my
self, behaves beautifully at home, es
pecially when prevented from coming 
in contact with Klare, of the Statler, 
and Frymire, of the Fort Shelby. I 
might say I have a distinct fondness 
for the Norton clan.

I almost precipitated a riot when 
I called upon John R. Wood at the 
publishing house of Michigan’s only 
simon pure, blown-in-the-bottle rail
road guide and asked him if jny time
piece, running on Eastern time, was 
correct. He is said to favor the use 
of Central time in Michigan, but 
nothing appearing in his very prac
tical publication would ever indicate 
it. However, every hotel man and 
traveling salesman recognizes his 
guide as the very last word in relia
ble information, and he may eventually 
have the last word in the time con
troversy.

Dr. T. H. Turner, of Northville, 
one of my summer victims,’ caught 
up with me at the Hotel Norton, spir
ited me away to his own home town 
and introduced me to one of the fam
ed chicken dinners as served at the 
Ambler House, a comfortable tavern 
situated in this delightful suburb. My 
only criticism of Doctor Turner has 
no bearing on the brand of hospitality 
which he extended to me while in 
Northville, but rather to the fact that 
he claims he gained seventeen pounds 
in nineteen days at my expense, and 
glories over this gastronomic feat.

The many friends of Mr. and Mrs. 
Roy Hinckley, who daily demonstrate 
at their wonderful hotel, the Hartford 
House, at Hartford, that it is possible 
to radiate hospitality to the public 
without any mercenary taint will be 
glad to know they have in contempla
tion a trip to Honolulu, beginning 
with the holiday week. Mrs. Hinck
ley’s son, Harold R. Hewitt, who 
completed a law course at the Uni
versity oj Michigan, after graduating 
from the Hartford high school, is now 
Deputy Attorney General for Hawaii, 
where he has been practicing his pro
fession since graduation. They will 
visit California en route and will be 
absent several months.

The Ypsilanti Hotel Co. on New 
Year’s day will open the Hotel Huron 
a bran new edifice, for the considera
tion and patronage of a discriminating 
public. This strictly fire-proof enter
prise represents an investment of 
$225,000. It was designed by H. L.

Stevens & Co., Chicago, contains six
ty-four rooms,, forty of which have 
baths and represents the last word in 
hotel construction. Naturally every 
room is provided with running water, 
telephones, etc., and, in addition there
to, furnished in the most artistic and 
substantial manner. Berkey & Gay 
supplied the furniture, while the Chi
cago Hotel Equipment Co. completed 
the equipment of the institution. The 
Huron will fill a long-felt want in 
Ypsilanti, and in addition to being the 
finest and best equipped “small city” 
hotel in the State, wlil be run in a 
fashion commensurate with its gran
deur. Its restaurant service will con
sist of a coffee shop, with a seating 
capacity of 100, two private dining 
rooms and a large assembly room for 
banquets and other public gatherings. 
Conducted on the European plan, its 
rates will range from $1.50 to $2.50, 
and its restaurant charges will be ex-

MANUFACTURED B Y  
TUNIS JOHNSON CIGAR CO. 

GRAND RAPIDS,MICHIGAN

We Wish You 

cA Merry Christmas
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TELEPHONE COMPANY

Long Distance Service to 300,000 
telephones in Michigan; also con
nection with points outside.
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ceedingly moderate, considering the 
service contemplated. The manage
ment of the hotel will be in the hands 
of C. R. Pullan, who has for many 
years conducted a successful cafe in 
Ypsilanti, assisted by George H. 
Swanson, formerly with the Penn-Alto 
Hotel, of Altona, Pennsylvania, one 
of the leading hostelries of that State. 
Traveling salesmen and tourists will 
find a hospitable welcome and a com
fortable resting place at the Huron, 
and it is bound to prove a success from 
the very day of its opening, which is 
staged for New Years.

Frank S. Verbeck.

Is More Money Needed?
Some time ago the head of one of 

the strongest farm organizations in 
the country declared that the farmers 
were making a great blunder by their 
failure to distinguish between capital 
and credit. They were clamoring for 
more credit and cheaper credit, when 
one source of their troubles was that 
many of them had too much credit 
already. This is sound doctrine, but it 
aappears to be misinterpreted by some 
of the farmers’ self-constituted lead
ers. They agree that the farmer has 
had too much credit, and in place of 
advocating more credit for him they 
now say that he must have more 
money. If by this they mean that he 
should receive more for his crops, 
while prices of other goods are at their 
present levels, they have a good case. 
But some of those who make loudest 
lament over low prices of farm 
products have strenuously fought 
against the long-run interests of this 
country’s foreign trade. Secretary 
Wallace the other day stated that the 
farmers had produced a superabund
ance of food. This is true so far as 
this country is concerned, and that is 
why prices are low. But there is a 
scarcity of food in other parts of the 
world, and people are unable to buy it 
unless we are willing to take their 
goods in exchange. The farmers’

leaders, however, have allied them
selves with selfish manufacturers to 
restrict our foreign trade and with 
selfish labor leaders to restrict our 
labor supply. The result is low prices 
for farm products and high wages, 
and the last state of agriculture, if not 
worse, is at least no better than the 
first.

There is reason to believe that some 
of the protectors of the farmers’ in
terests have in mind a great deal more 
than price readjustment when they 
say that the farmer does not need 
more credit but more money. They 
mean that more money must be put 
into circulation so that farmers can 
have additional cash, get higher prices 
for their products, and more easily 
pay off their debts. This is nothing 
more than the old greenback and free 
silver ideas in a little different form. 
Of course, if the Government resorts 
to issues of fiat currency, prices of 
farm products will rise, but so will 
the prices of things which the farmer 
must buy. Moreover, wages will like
wise increase, and it has been shown 
that under such conditions the prices 
of finished products, in which the labor 
content is a large factor, rise more 
rapidly than prices of raw materials. 
In that event the rise in prices will be 
greater for things which the farmer 
must buy than it will be for the goods 
which he has to sell. Neither cur
rency inflation nor artificially cheap 
credits can take the place of capital.

Exactly Suited.
“Jim,” she said, as he settled down 

for a comfortable smoke, “I’ve got a 
lot of things I want to talk to you 
about.”

“Good,” said her husband. “I’m 
glad to hear it. Usually you want to 
talk to me about a lot of things you 
haven’t got.”

The Season s Greetings 
1 9 2 2 — ( 9 2 3

It is our privilege at this time 
to extend to our customers 
and friends all over the State 
o f Michigan our sincerest 
wishes for a Very Merry 
Christmas and a N ew  Year 
o f ever increasing Prosperity

Hazeltine & Perkins Drug Co*
G R A N D  R A P I D S ,  M I C H I G A N

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

Acids
BoriC' (P o w d .)_17%@ 25
B orix  ( X t a l ) ___ 17% @ 25
C a r b o l ic __________ 61@ 66
C itric  __________  62@ 70
M uria tic  ________ 3%@ 8
N i t r i c _________  9@ 15
O x a l ic _________ 20% @ 30
S u lp h u r ic ________ 3%® 8
T a rta r ic  ________  40@ 50

Ammonia
W ater , 26 deg. __ 10® 18 
W ater , 18 deg. __ 8%@ 13 
W ater , 14 deg. __ 6%@ 12
C a r b o n a te ______  20® 25
Chloride (G ran .) 10® 20

Balsams
C o p a ib a ________  60@1 00
F ir  (C anada) __ 2 50@2 75
F ir  ( O r e g o n )__  60® 80
P e ru  ----------------3 00® 3 25
Tolu ---------------- l  25@1 60

Barks
C assia (ord inary) 25® 30
C assia  (Saigon)_ 50® 60
S assa fras  (pw. 45c)1 @ 40
Soap C u t (powd.)

30c 15® 20

B erries
C u b e b --------------  1 75@ i 85
F i s h ______ 25® 30
Ju n ip e r  __ 7® 15
P rick y  A sh __ . @ 30

E x trac ts
Licorice 60® 65
Licorice p o w d ._ 70® 80

Flow ers
A rnica  .... 25 @
Cham om ile (Ger.) 40® 50
Cham om ile Rom 75@1 25

Gums
A cacia, 1 s t _____  50®
A cacia, 2 n d _____  45®
A cacia, S o r t s __  2o@
A cacia, pow dered 30® 
Aloes (B arb  Pow ) 25® 
Aloes (Cape Pow ) 25® 
Aloes (Soc. Pow .) 70®
A safoetida  _____  65®

P o w . ---------------1 00® 1
C a m p h o r__ ___ 1 15 @1
G uaiac ________  ® i
G uaiac, pow’d __ @1
Kino ___________  @
Kino, pow dered- @
M y r r h __________  @
M yrrh  _________  @
M yrrh , pow dered- @ 
Opium, powd. 11  00® 11 
Opium, g ran . 11 00@11
Shellac _______  1 00@1
Shellac B leached 1 05®1 
T rag acan th , pw. 2 25@2
T r a g a c a n th ___  2 50® 3
T u r p e n t in e _____  25®

Leaves
B u c h u _________ 1
B uchu, pow dered
Sage, B u l k _____
Sage, % lo o s e __
Sage, pow dered_
Senna, A l e x .___
Senna, T i n n . ___
Senna, T inn . pow.
U ya U r s i __ .____

Oils
Almonds, B itte r,

Almonds, Sw eet,
im ita tio n  ____  60 @1 00

A m ber, c r u d e _ 2 00@2 25
A m ber, rectified 2 25@2 50
A n is e ___________ 1 25@1 50
B e r g a m o n t____  5 00@5 25
C ajepu t ________ 1 50®1 75
C a s s i a ______ :__  2 90®3 25
C a s to r __________ 1 40@1 70
C edar L e a f ____ 1 50®1 75
C in tro n e l la ____ 1 00@1 20
C lo v e s __________ 3 00® 3 25
C o c o a n u t______  25® 35
Cod L i v e r _____ 1 30@1 40
C ro to n __________ 2 25@2 50
C otton S e e d ___ 1 25®1 35
C u b e b s _________ 8 50® 8 75
E igeron ________ 4 00@4 25
E u c a ly p tu s ____  90®1 20
H em lock, p u r e . .  2 00@2 25 
Ju n ip e r B errie s . 2 00®2 25
Ju n ip e r W ood_1 50@1 75
L ard , e x t r a ___ 1 25@1 45
L ard , No. 1 ____ 1 10@1 20
L avendar Flow  5 00@5 25 
L avendar G ar’n  1 75@2 00
Lem on _________  1 50@1 75
Linseed Boiled bbl. @ 97 
L inseed bid less 1 04@1 12 
L inseed, raw , bbl. @ 95 
L inseed, ra . less 1 02@1 10 
M ustard , artifil. oz. @ 50
N e a t s f o o t__ ___1 15@1 30
Olive, p u r e ___  3 75®4 50
Olive, M alaga,

y e l lo w _______  2 75@3 00
Olive, M alaga,

g r e e n ________  2 75@3 00
O range, S w ee t. 4 50@4 75
O riganum , pu re  @2 50
O riganum , com ’l 1 00@1 20
P e n n y r o y a l___  2 50® 2 75
P e p p e r m in t___  4 25®4 50
Rose, p u r e ___  12 00® 16 00
R osem ary  Flow s 1 25@1 50 
Sandalwood, E.

I . ___________ 10 00@10 25
S assafras , tru e  1 50@1 80 
S assafras , a r t i ’l 1 00@1 25
S p e a r m in t_____  4 50@4 75
S p e r m __________ 1 80@2 05
T a n s y ________  14 00® 14 25
T ar, T JS P _______  50® 65
T urpen tine , bbl._ 1 54%
T urpen tine , less 1 61@1 69 
W in tergreen ,

leaf _________  6 75@7 00
W intergreen , sw eet

b i r c h ________  3 75@4 00
W intergreen , a r t  1 00@1 25
W o rm s e e d ____  6 00@6 25
W o rm w o o d__  13 50@13 75

Potassium
B icarbonate  ____
B ichrom ate  _____
B ro m id e _________
C arbonate  ______
C hlorate, g ra n ’r  
C hlorate, powd.

o r x ta l _______
Cyanide _________
Iodide _________  4
P e r m a n g a n a te _
P ru ssa te , yellow
P ru ss ia te , r e d _
Sulphate  _______

Insecticides
A r s e n i c ----------- 18 %@ 30
Blue V itriol, bbl. @ 7% 
Blue V itriel, less 8%@ 15 
B ordeaux  Mix D ry  14® 29 
H ellebore, W hite

p o w d e re d _____  20® 30
In sec t P o w d e r_50® 80
L ead  A rsen a te  Po. 29® 31 
Lim e an d  S u lphur

D r y -------------- 09%@23%
P a ris  G reen ___  30® 43

75@1 90 
@2 00 

25® 30 
@ 40 
@ 35

Tinctures
A c o n ite _________  @1 80
A lo e s ___________  @1 45
A rn ica  _________  @1 10
A safoetida _____  @2 40
B elladonna _____  @1 35
Benzoin ________  @2 10
Benzoin Comp’d @2 65
B u c h u __________  @2 55
C a n t h a r a d i e s __  @2 85
C a p s ic u m _______  @2 20
C a t e c h u ________  @1 75
C inchona _______  @2 10
Colchicum _____  @1 80
Cubebs _________  ®3 00
D ig i ta l i s ________  ® l 80
G entian  ________  @1 36
Ginger, D. S. __ @1 80
G uaiac _________  @2 20
G uaiac, Am m on. @2 00
Iodine __________  @ 95
Iodine, Colorless @1 50
Iron , clo. ______  ®1 35
Kino ___________  @1 40
M yrrh  _________  @2 60
N ux V o m ic a ___  ®1 55
Opium _________  @3 50
Opium, Cam p. __ @ 85
Opium, D eodorz’d @3 50
R hubarb  ________  @1 70

Paints.
Lead, red  d ry  13% @13% 
Lead, w hite  d ry  13%@13% 
Lead, w hite  oil 13%@13% 
Ochre, yellow bbl. @ 2
Ochre, yellow less 2%@ 6
P u tty  -----   5® 8
R ed V enet’n  Am. 3%@ 7
Red V enet’n Eng. 4® 8
W hiting , bbl. ___  @ 4%
W hiting  -----------  5%@ 10
L. H . P . P rep __ 2 60®2 75
R ogers P rep . __ 2 60@2 75

Miscellaneous

09® 15

07® 13 
1 75 @6 00 
1 76@1 96 

65
35® 40 
15® 25 
45® 50
30® 35
23® 30

16® 25 
35® 50
43@4 65 
25® 40 
45® 55
65® 75 
35® 40

Roots
A lkanet ________  @ 40
Blood, pow dered . 30® 40
C a l a m u s ______  35® 75
E lecam pane, pwd 25® 30
G entian, pow d__ 20® 30
G inger, A frican,

pow dered ___  55® 60
Ginger, J am a ic a  60® 65
Ginger, Jam aica ,

pow dered __ .. 42® 50
Goldenseal, pow. 5 50@6 00
Ipecac, p o w d ._ @3 00
Licorice _______  40® 45
Licorice, powd. 20® 30 
O rris, pow dered 30® 40 
Poke, pow dered 30® 35 
R hubarb , powd. 1 00® 1 10 
Rosinwood, powd. 30® 35 
Sarsaparilla , H ond.

ground _____  1 25@1 40
S arsaparilla  M exican,

g round  _______  @ 65
Squills _________  35® 40
Squills, pow dered 60® 70 
Tum eric, powd. 15® 20 
V aleran , powd. 40® 50

Seeds
A n i s e _________  33® 35
A nise, pow dered 38® 40
B ird, I s _________  13® 15
C a n a r y _________  9® 15
C araw ay, Po. .50 36® 40
C a r d a m o n ____ 1 60@1 75
Celery, powd. .45 .35® 40 
C oriander pow. .35 25® 30

A c e ta n a l id  ___  52®
A lu m ___________  08®
Alum. powd. and

ground _______
B ism uth , S ubni

tra te  _________  3 55@3 75
B orax  x ta l or

p o w d e re d ___
C an tharades, po 
Calomel 
Capsicum
C a r m in e ________  6 00® 6 60
C assia B u d s ___  25® 30
Cloves _________  50® 55
Chalk P rep a re d . 14® 10
Chloroform  _____  57® 6
Chloral H y d ra te  1 35@1 81
Cocaine _____  11 60@12 25_
Cocoa B u t t e r ___ 55® 75
Corks, list, less 40@50%
C o p p e ra s ________ 2%@ 10
Copperas, Powd. 4® 10
Corrosive Sublm  1 48®1 63
C ream  T a r t a r ___ 35® 45
C uttle  bone ___  55® 75
D extrine  _______  4%® 15
D over’s Pow der 3 50@4 00 
E m ery , All Nos. 10® 15 
E m ery , Pow dered  8® 10 
Epsom  E a lts , bbls. @ 3% 
Epsom  Salts, less 4%@ 09
E rgo t, pow dered _ @1 50
Flake, W h i t e ___  15® 20
Form aldehyde, lb. 17® 25
G elatine _______  1 30®1 50
G lassw are, less 55%. 
G lassw are, full case 60%. 
G lauber Salts, bbl. @03% 
G lauber S a lts  less 04® 10
Glue, B row n ____21®
Glue, B row n G rd 12%®
Glue, W h i t e ___  25®
Glue, W hite  Grd. 25®
G lycerine _________24®
H ops ___________  65®
I o d in e __________ 6 30@6 75
Iodoform  ______  7 60®7 85
L ead A c e t a t e _ 18® 25
L y c o p o d iu m __ 1 00® 1 15
M a c e ___________  75® 80
M ace, pow dered 95@1 00
M e n th o l_____  12 00® 12 25
M orphine ______  8 70@9 60
N ux  V o m ic a ___  @ 30
N ux Vom ica, pow. 15® 25 
P ep p er b lack  pow. 32® 35
Pepper, W h i t e _40® 45
P itch , B urg u n d ry  10® 15 
Q uassia  ________  12<T

30
20
35
35
32
75

Q uinine _________  72@1 33
Rochelle S a l t s _304
Saccharine _____  @
S a it P e t e r ________11®
Seidlitz M ixture 30®
Soap, g reen  ___  15®
Soap m o tt cast. 22% @

Alm onds, B itte r,

Alm onds, Sweet,

75® 80 Dill ____ _______ . 10® 20 Soap, w hite  castile
30® 35 . 25® 35 4911 50

F lax  _ ________ 08.%® 13 Soap, w hite  castile
25® 35 F lax , g round 08%@ 13 less, p e r b a r _.__  @1 25
20® 25 F oenugreek  pow. 12 @ 20 Soda A sh ______ .  04® 10

H em p _________ - 8@ 15 Soda B icarbonate  3%@10
Lobelia, powd. . . .  @1 25 Soda, S a l _____ . 03® 08
M ustard , yellow...  15® 25 Sp irits  C am phor @1 35
M ustard , black . 15@ 20 Sulphur, r o l l ___ 3%@ 10
Poppy __________ . 30® 40 Sulphur, Subl. ___ 04® 10
Q uince ____  _ 2 25® 2 50 T am arin d s  _____ . 20® 25
R ape ___________ . 15® 20 T a r ta r  E m e t i c _ 70® 75

50492 75 Sabadilla  _______ . 20® 30 T urpen tine, Ven. 50@2 25
Sunflower _____ 11 %@ 15 V anilla  Ex. pure 1 75@2 25
W orm , A m erican 30® 40 W itch  H a z e l_ 1 47® 2 00

80® 1 20 Worm L ev an t __ 0 4  60 Zinc Su lphate  —. 06® 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
tilled at market prices at date of purchase.

ADVANCED DECLINED
Cheese Cream of W heat
S. C. Oatmeal Corn Syrup
Bel-Car-Mo Nut Butter Sugar Syrup
Smoking Tobacco Lard in tierces
Wrapping Paper
Pails—Tin
W heat

AMMONIA 
Arctic Brand 

16 oz., 2 doz. in  carton .
p e r d o z . -------- - - ------\

I  X L, 3 doz.. 12 OZ. 3 75 
Parsons, 3 doz. sm all 6 00 
P a rso n s, 2 doz. m ed. 4 20 
P a rsons, 1 doz., lge. 3 ¿5 
S ilver Cloud, 3 dz. sm . 4 80 
S ilver Cl’d. 2 dz., m ed. 4 00 
S ilver Cloud, 2 dz. lge. 6 70 
One case free  w ith  five.

AXLE GREASE

No. 1
Stove

1 10
No. 2 1 35

No.
No.

1
Shoe

90
2 1 25

No. 3 ___ 2 00

48. 1 l b . -------------------- 4 26
24. 3 lb . --------------- - f  6«
10 lb. pails, p e r doz. 8 20 
15 lb. pails, p e r doz. 11  20 
25 lb. pails, p e r doz. 17 70 

BAKING POW DERS 
C alum et, 4 os., doz. 97%
C alum et, 8 oz., doz. 1 06
C alum et, 16 oz. ,doz. 8 36 
C alum et, 5 lb., doz. 12 76 
C alum et, 10 lb., doz. 10 00
K . C., 10c doz. ___  92%
K. C.. 15c doz. - 1 37%
K . C., 20c doz. ------  1 80
K . Cm 26c doz. ____  2 30
K . C-, 60c doz. ------  4 40
K . C. 80c doz. ------  6 86
K . C., 10 lb. doz. _  13 50 
Q ueen F lake , 6 oz. — 1 25 
Q ueen F lake , 16 oz. — 2 25 
Q ueen F lake, 50 lb. keg  13 
Queen F lake , 25 lb. keg 14
Royal, 10c, doz. -------- - | |
Royal, 6 oz., doz. — 2 70 
Royal, 12 oz., doz__ 6 20
Royal, 5 lb. ------- 3120
Rum ford, 10c, doz. — 
R um ford . 8 oz., doz. 1 85 
R um ford , 12 oz., doz. 2 40 
R um ford, 6 lb., doz. 12 60 
Ryzon, 4 oz., doz. — 1 36 
Ryzon, 8 oz.. doz. — 2 26 
Ryzon, 16 oz., doz. _  4 06
Ryzon, 5 l b . ----- -—  I f  00
Rocket, 16 oz.. doz. l  25 

BLUING
Jen n in g s  Condensed P ea rl 

C -P -B  “ Seal C ap"
3 doz. Case ( 1 5 c ) ----- * 76
Silver Cloud, 3 dz. sm . 8 80 
S ilver C loud, 2 dz. lge. 3 80 
w ith  p e rfo ra ted  crow ns. 
One case  free  w ith  five.

BREA K FA ST FOODS 
C racked "Wheat, 24-2 4 85 
C ream  of W h ea t — -  6 90 
P illsbu ry ’s B est C er’l 2 20 
Q uaker Puffed  Rice__ 5 46 
Q uaker Puffed  W h ea t 4 30 
Q uaker B rfs t B iscu it 1 90
R alston  P u r i n a -------- 4 00
R alston  B ranzos -------2 70
R alston  Food, la rge  — 3 60 
Saxon W h ea t Food — 3 90 
Shred. W h ea t B iscu it 3 85
V ita  W heat, 1 2 s ----------1 80

P o s t’s B rands.
G rape-N u ts, 2 4 s ----------3 80
G rape-N u ts, 1 0 0 s ____ 2 75
P o stu m  C ereal, 12s — 2 25 
P o s t T oasties, 36s — 2 85
P o s t T oasties, 2 4 s _2 85
P o s t’s  B ran , 24s -------2 70

BROOMS
S tan d ard  P a rlo r, 23 lb. 8 00 
F an cy  P a rlo r, 23 lb. 9 50 
Bt  F an cy  P a rlo r 25 lb  10 00 
Ex. Fey. P a rlo r 26 lb 11 00
T oy __________________ 2 00
W hisk , No. 3 -------------2 50
W hisk , No. 3 ________ 3 00

Rich & F ran ce  B rands
Special _____________  8 00
No. 24 Good V a lu e _8 50
No. 25 V e lv e t______  9 50
No. 27 Q u a l i t y _____ 10.75
No. 22 M iss D andy — 10 75 
No. B-2 B est on E a r th  10.00 

BRU SHES 
Scrub

Solid B ack, 8 i n . ___ 1 50
Solid B ack, 1 i n . ___ 1 75
P oin ted  E n d s __ ____  1 26

BU TTER COLOR 
Dandelion, 25c size — 2 85 
Nedrow , 3 oz., doz. 2 50

CANDLES
E lec tric  L igh t, 40 lbs. 12.1
P lum ber, 40 lbs. ---------12.8
Paraffine, 6s ------------ 14%
Paraffine, 1 2 s --_--------14%
W icking  ____________ 40
Tudor, 6s, p e r box __ 30

CANNED FR U IT . 
Apples, 3 lb. S tan d a rd  1 76
Apples, No. 1 0 _4 2504 50
Apple Sauce, No. 2- 2 35 
A pricots, No. 1 1 90@2 60 
A pricots, No. 2 _____ 2 26 
A pricots, No. 2% 2 2503 50 
A pricots, No. 10 9 00913 50
B lackeerries , No. 10_9 00
B lueberries, No. 2 __ 2 60 
B lueberries, No. 10— 11 50
C herries, No. 2_3 00@3 50
C herries, No. 2% 4 0004  96 
C h err’s , No. 10 11 50012 00 
L oganberries , No. 2 — 3 00
Peaches, No. 1 -------- 1 86
Peaches, No. 1, Sliced 1 40
Peaches, No. 2 -------- 2 76
Peaches, N o. 2%, M ich 2 60 
Peaches, 2% Cal. 3 0003  76 
Peaches, No. 10, M ich 7 76 
Peaches, No. 10, Cal. 10 60 
P ineapp le , 1, sli. 1 8502 00 
P ineapp le , 2, sli. 2 90 0  3 25 
P ineapple, 2, B rk  slic. 2 36 
P ineapple, 2%, si. 3 9004 25 
P ineapple, No. 2, c ru s. 2 36 
P ineap ., 10, e ra . 7 6008  00
P ea rs , No. 2 ___ - —  3 26
P ea rs , No. 2 % _____ 4 26
P lum s. No. 2 ________2 26
P lum s, No. 2 % --------- 3 00
R aspberries  No. 2, blk. 8 25
R aspb ’s, Red, No. 10 9 76 
R aspb ’s, B lack  No. 10 11 00 
R hubarb , No. 10 _— 6 26

CANNED F ISH .
C lam  C h 'der, 10% os. 1 26 
Clam Ch.. No. 3 3 0003  40 
Clam s, S team ed, No. 1 1 76 
Clam s, M inced, No. 1 2 60 
F in n an  H addle, 10 oz. 3 SO 
Clam  Bouillon, 7 oz— 2 60 
C hicken H addle, No. 1 2 76 
F ish  F lak es, sm all — 1 36 
Cod F ish  C ake. 10 oz. 1 86
Cove O ysters, 5 oz. _1 45
L obster, No. %, S ta r  5 10 
L obster, N o. %, S ta r  2 00 
Shrim p, No. 1, w e t — 1 80 
Shrim p, No. 1, d ry  — 1 80 
S a rd ’s, % Oil, k . 4 2 5 0  4 75 
Sardines, % Oil, k ’less 3 85 
Sard ines, % Sm oked 7 00 
Sardines, % Mus. 3 8504 76 
Salm on, W arren s, %s 2 75 
Salm on, W arren s  1 lb. 3 90
Salm on, Red A laska_2 80
Salm ond, Med. A laska  1 66 
Salm on, P in k  A laska  1 40 
Sardines, Izn. %, ea. 10028 
Sardines, Im ., %, ea. 25
Sardines, C a l ._ 1 7502 10
T una , %, A lb o c o r e_90
T una , %, N ekco ____ 1 65
T una , %, R egen t —  2 25

CANNED M EAT. 
Bacon, M ed. B eechnut 2 70 
B acon, Lge. B eechnu t 4 50
Beef, No. 1, C o rn e d _ 2 66
Beef, No. 1, R o ast _ 2 66
B eef No. % R ose SU. 1 76 
Beef, No. %, Q ua. Sli. 2 10 
Beef, No. I, Qua. sli. 3 15 
Beef, No. 1, B 'n u t, sli. 5 70 
Beef, No. %, B ’n u t sli. 3 15 
B eefsteak  & Onions, s  3 15 
Chili Con Ca., Is  1 3501 45
Deviled H am , % s __ 2 20
Deviled H am , % s __ 3 60
H am b u rg  S teak  &

Onions, No. 1 ______ 1 15
P o tted  Beef, 4 oz. —  1 40 
P o tted  M eat, % L ibby 50 
P o tted  M eat, % L ibby 90 
P o tted  M eat, % Rose 80 
P o tted  H am , Gen. % 2 15 
V ienna Saus., No. % 1 35
V eal Loaf, M e d iu m _2 30

D erby B rands In Glass.
Ox Tongue, 2 l b . ___ 18 00
Sliced Ox Tongue, % 4 30 
C alf T ongue, N o. 1__ 5 60 
L am b T ongue, W h. I s  6  00 
L am b  Tongue, sm . ML 1 60

L unch Tongue, No. 1 6 60 
L unch  Tongue, No. % 3 55
D eviled H am , % -------3 00
V ienna  S ausage, sm . 1 90 
V ienna Sausage, Lge. 2 90 
Sliced B eef, sm all — 2 05 
Boneless P ig s  F ee t, pL 3 16 
Boneless P ig s  F ee t, a t .  5 50 
Sandw ich Spread , % 2 00 

Baked Beans
B eechnut, 16 oz. ----- 1 30
C a m p b e lls ___________ 1 15
C lim atic Gem, 18 oz. 95
F rem ont, No. 2 ___ _ 1 15
Snider, No. 1 ____ - — 00
Snider, No. 2 —___— 1 30
V an  Cam p, Sm all __-  1 10
V an  Cam p, M e d .___ 1 66
CANNED V EG ETA BLES.

A sparagus.
No. 1, G reen tip s  —  3 90 
No. 2%, l g e .  Gr. 3 75 0  4 50 
W ax  B eans, 2s 1 3503 75 
W ax B eans, N o. 10 — 6 96 
G reen B eans, 2s 1 6004 75 
G reen B eans, No. 10— 8 26 
L im a B eans, No. 2 G r. 2 00 
L im a B eans, 2s, Soaked 96 
R ed K id., No. 2 1 3001 56 
B eets , No. 2, w h. 1 6002 40 
B eets , No. 2, c u t 1 2501  75 
B eets, No. 3, c u t 1 4002 10 
Corn, No. 2, S t. 1 0001 10 
Corn, No. 2, E x .-S tan . 1 56 
Corn, No. 2, F a n  1 6002 26 
Corn, No. 2, Fy . g la ss  3 26
C om , No. 1 0 _______ 7 25
H om iny, No. 3 1 1501 35
O kra, No. 2, w h o le _1 90
O kra, No. 2, c u t ___ 1 60
D ehydra ted  V eg Soup 90 
D ehydra ted  P o ta toes , lb 45 
M ushroom s, H o te ls  ___ 38
M ushroom s, Choice ___ 48
M ushroom s, S u r E x tra  66 
P eas, No. 2, E .J . 1 2501 80 
Peas, No. 2, S ift.,

Ju n e  _____ __J. 6002 10
P eas, No. 2, E x . S ift.

E . J . _________  1 9002 10
P eas, E x. F ine , F ren ch  32 
Pum pkin , No. 3 1 4501  75
Pum pk in , No. 1 0 __ 3 75
P im entos, %, each  15018 
P im entos, %, each  — 27 
Sw’t  P o ta to es , No. 2% 2 16
S a u rk rau t, No. 3 ----- 1 86
Succotash , No. 2 1 60 0  2 35 
Succotash , No. 2, g lass  3 45
Spinach, No. 1 -------- 1 35
Spinach, No. 2 1 3501 50
Spinach, No. 3 2 1502 25
Spinach, No. 1 0 ----- 6 00
T om atoes, No. 2 1 3001 60 
Tom atoes, No. 3 1 90 0  2 25 
T om atoes, No. 2 g lass  2 85
T om atoes, No. 1 0 ___ 5 50

CA TSU P.
B -n u t, L arge  _______ 2 70
B -n u t, S m a l l ___ ___ 1 80
Libby, 14 o z . _______ 2 25
Libby, 8 o z . _________ 1 60
V an Cam p, 8 o z . ----- 1 75
V an  Cam p, 16 o z . _3 15
Lilly  V alley, 14 oz. __ 2 35 
Lilly  V alley, . % P in t 1 65 

CHILI SAUCE.
Snider. 16 o z . -------___ 3 25
Snider, 8 oz. ----------- 2 25
Lilly  V alley, % P in t  2 25

OYSTER COCKTAIL.
Sniders, 16 o z . -------- 3 50
Sniders, 8 o z . ----------- 2 35

C H E E SE
R o q u e f o r t______________ 55
K ra f t  Sm all t i n s ----- 1 70
K ra f t  A m e r ic a n -------2 75
Chili, sm all t i n s ----- 1 70
P im ento , sm all tin s— 1 70 
R oquefort, sm all tin s  2 50 
C am enbert, sm all tin s  2 50
B rick  _______________ 30
W isconsin F la ts  ------ 31
W isconsin D aisy  ----- 31
L onghorn  ----------------- 31
M ichigan Full C ream  30 
N ew  Y ork fqll c ream  32 
Sap Sago ---------- - — - *6

CHEW ING GUM .
A dam s B lack J a c k ----- 65
A dam s B loodberry -------65
A dam s Calif. F r u i t ----- 65
A dam s Sen Sen ----------- 65
B eem an’s P epsin  ----------65
B e e c h n u t__ — -------  70
D oublem int _______  65
Ju icy  F r u i t -------------- — 65
P epperm in t, W rigleys__ 65 
S pearm in t, W rig leys __ 65 
Sp ic-S pans M xd F lav o rs  65 
W rig ley’s  P -K  ________ 45
Zaao .i ............. -  U

CHOCOLATE.
B aker, C aracas, % s _35
B aker, C aracas, % s _33
B aker, P rem ium , % s _35
B aker, P rem ium , % s _32
B aker, P rem ium , % s _32
H ersheys, P rem ium , % s 35
H ersheys, P rem ium , %s 36 
R unkle, P rem ium , %s_ 34 
R unkle, P rem ium , %s_ 37 
V ienna Sw eet, 2 4 s __ 1 76

COCOA.
B ak er’s  % s ______ _ 40
B ak e r’s % s ____________ 42
B unte , % s ____________ 43
B unte , % l b . ___ ______35
B unte , lb. _____________32
D ro s te 's  D utch, 1 lb—  9 00 
D roste’s  D u tch , % lb. 4 75 
D ro ste 's  D utch, % lb. 2 00
H ersheys, % s _______ -  33
H ersheys, % s _________ 28
H uy ler ________________ 36
Low ney, % s ____________ 40
Low ney, %s  ________40
Low ney, % s __________ 38
Low ney, 5 lb. c a n s __ -  31
V an H outen , %s ______75
V an H outen , % s _____75

COCOANUT.
% s, 5 lb. case  D unham  50
%s, 5 lb. c a s e ________ 48
% s & %s, 15 lb. case  49
B ulk, b a rre ls  Shredded 22 
96 2 oz. pkgs., p e r case 8 00 
48 4 oz. pkgs., p e r case 7 00

CLOTHES LINE.
H em p, 50 f t . __________ 1 50
T w isted  C otton, 50 ft. 1 75
B raided , 50 ft. _______ 2 75
S ash  C o r d ____________ 3 75

COFFEE ROASTED 
Bulk

Rio _________________  16%
S a n to s _____________  23024
M a r a c a ib o ______________ 26
G uatem ala  _____   26
J a v a  and  M o c h a _____ 39
B ogota _________________ 27
P e a b e r r y _______________ 26

McLaughlin’s  XXXX 
M cL aughlin’s XX X X  p ack 
age coffee is sold to  re ta il
e rs  only. M ail a ll o rders  
d irec t to  W . F . M cL augh
lin  & Co., Chicago.

Coffee Extracts
N. Y., p e r  1 0 0 _______  11
F ra n k ’s  50 p k g s ._____ 4 25
H um m el’s  50 1 lb. __ 10%

CONDENSED MILK
Eagle , 4 d o z ._________ 9 00
L eader, 4 d o z .__ _____ 5 60

MILK COMPOUND
H ebe, T all, 4 d o z ._4 50
H ebe, B aby, 8 d o z ._4 40
C arotene, T all, 4 doz. 4 00 
Carolene, B a b y _____ 4 00

EVAPORATED MILK

BuieGrASS

■ Evaporated

I L Ü
Blue G rass, T all, 48 5 00 
Blue G rass, B aby, 72 3 75 
C arnation , T all, 4 doz. 5 25 
C arnation , B aby, 8 dz. 5 15
E very  Day, T all ____ 6 25
E v ery  D ay, B a b y ___ 4 00
Goshen, T a l l ____ _ 4 75
Goshen, Gallon ______ 4 75
O atm an’s D un., 4 doz. 5 25 
O atm an’s D un., 8 doz. 5 15
P e t, T all _____________ 5 25
P e t, Baby, 8 o z . ___ 5 15
Silver Cow, T a l l ----- 5 25
Silver Cow, B aby  —  5 15
V an  Cam p, T all ____ 6 25
V an Cam p. B a b y ----- 3 96
W hite  H ouse, B aby  _ 4 75

CIGARS
Lewellyn & Co. Brands

Mi Lola
Capitol. 6 0 s ____   125 00
F avorite , 6 0 s ______ 115 00
Victory, 50s ____ —  96 00
B uckeye, 50s _____ 75 00
P anete la , 5 0 s ____ -  75 00
L a S o re tta  (sm okers) 70 00
Red-O . 100s ________  37 60

Sw ift
P erfec to . 50s _ _ _ _  95 00 
B lunts, 50s _ 76 00

W orden G rocer Co. B rands
H a rv e s te r  L ine.

K iddies, 1 0 0 s _______  37 50
R ecord B reakers, 50s 75 00
Delmonico, 5 0 s _____  76 00
E picure  P an e te la , 50 75 00 
P erfec t» , 5 0 s ___ ;__  95 00

T he L a  A zora L ine.
A greem ent, 5 0 s ____  58 00
W ashing ton , 5 0 s ___  75 00

SaSkchez & H ay a  Line
C lear H a v an a  C igars m 3.de

in  T am pa, F la .
Specials, 5 0 s _______  75 00
D iplom atics, 5 0 s __   95 00
Bishops, 5 0 s ___ .____ 115 00
R osa, 5 0 s __________  125 00
O rig F av o rita , 5 0 __  135 00
O riginal Q ueens, 50s 150 00 
W orden Special, 25s 185 00

A. S. V alen tine  B rands. 
L ittle  V alentines, 100 37 50
V ictory, 50, W o o d _ 75 00
D eLux Inv ., 50, W d. 95 00
Royal, 25, W o o d _112 00
A bram  C lark , 50 w d 58 00 
Alvas. 1-40, W o o d_ 125 00

W ebster C igar Co. 
P laza, 60s, Wood _  05 00 
P an te lla , 50, W ood _ 95 00 
Coronado, 50 T in  __ 95 00 
B elm ont, 60s, W ood 110 00 
St. Reges, 50s, W ood 125 00 
V anderb ilt, 25s, W d. 140 00

Ignac ia  H ay a  
E x tra  F an cy  C lear H av an a  

M ade in  T am pa, F la .
D elicades, 6 0 s _____ m  00
M an h a ttan  Club, 50 135 00

S ta rlig h t Bros.
L a  Rose De P a r is  L ine

Caballeros, 5 0 s ___  55 00
R ouse, 6 0 s _________ l l i  00
P en in su la r C lub, 26s 160 00
P alm as, 2 5 s _______ 176 00
Perfec to s, 25s _____ 195 00.

R osen thas B ros.
R. B . Londres, 50s,

T issue W r a p p e d _ 60 00
R. B . Invincible, 60s,

Foil W rapped  ___  70 00
Union M ade B rands  

EH O verture , 60s, foil 75 00
Ology, 5 0 s ______ ___  68 00

O ur N ickel B rands
Tiona, 1 0 0 ___  31 00
N ew  C urrency, 60s _  36 00 
New P an te lla , 100 — 37 50 
H en ry  George, 100s 37 60

C heroots
Old V irg in ia, 100s _ 20 00

Stogies
H om e R un, 60, T in ' 18 60 
D ry  S lits, 1 0 0 s _____  26 60

CIG A RETTES.
One E leven, 16 in  pk g  90
B eechnut, 20, P l a i n _6 00
H om e R un , 20, P la in  6 00 
Y ankee Girl, 20, P la in  6 00 
Sunshine, 20, P la in  _  6 00 
Red B and, 20 Plaifi, _  6 00 
S tro ller, 15 in  pkg. 96
Nebo, 20, P l a i n _____ 7 00
Cam els, 20, P l a i n ___ 6 40
L ucky  S trike , 2 0 s ___ 6 40
Sw eet C aporal, 20, pi. 6 40 
W indsor C astle  F a g  20 8 00 
Chesterfield, 10 & 20 6 30 
P iedm ont, 10 & 20, PL 6 30
Spur, 20, P la in  ______ 0 00
Sw eet T ips, 20, P la in  7 60 
Idle H our, 20, P la in  _  7 60 
O m ar, 20, P la in  8 00 
F a lk s  H av an a , 20, PL 9 76 
R lchm ’d S C ut, 20, pi. 10 00 
R ichm ’d 1 C ut, 20 ck. 10 00
F a tim a , 20, P l a i n ___ 8 00
H elm ar, 20, P la in  _ 10 60
E nglish  Ovals, 20 PL 10 60 
T u rk ish  Trop.r 10 ck  11 60 
London L ife, 10, cork  11 60 
H elm ar. 10, P la in  _  11 60 
H erb e rt T a rry to n , 20 12 25 
E gyptian  S tr ., 10 ck. 12 00
M urad, 20, P la in  __ 15 60
M urad. 10, P l a i n __ 16 00
M urad, 10, cork  o r pi. 16 00 
M urad, 20, cork  o r pL 10 00
L uxury  10, cork  __16 00
M elachrino, No. 9, 10,

cork  o r p la in  ____ 16 00
M elachrino, No. 9, 20,

cork o r  p l a i n ___ 16 00
M elach’o, No. 9, 10,S t 16 60 
M elach’o, No. 9, 20, S t 16 66
N atu ra l, 10 an d  20_12 90
M arkaroff, No. 16, 10,

c o r k ----------------------16 00
P a ll M all R d.. 20. pi. 21 06 
B enson 6b H edges, 10 20 n
R am oses, 10, P l a i n _17 60
Milo V iolet 10, Gold 20 00
D eities, 1 0 __________ 21 00
Condex, 10 ________  22 00
Phillips M orris. 10 _  21 00 
B renlng  Own. 10, PI. 28 00
A m bassador. - 1 0 ___ SO 00
Benson 6b H edges 

T u b e re tte s  _______  66 00

C IG A RETTE PA PE R S. • 
B iz L a  Croix, W h., ds. 48 
R iz L a  W h ea t B r.. dz 48 
Zlg Zeg, p e r doz. „ — 84

TOBACCO—FIN E  CUT. 
L iggett A  M yers B rands

H iaw ath a , 10c, d o z ._ 96
H iaw ath a , 16 oz., dz. 11 00 
R ed Bell, 10c, doz. _  96
R ed Bell, 35c, d o z ._2 95
R ed  Bell, 75c P a ils  dz. 7 40
S terling , 10c, d o z ._ 96
Sw eet B urley, 10c, dz. 96 
Sw eet B urley , 40c foil 3 85 
Sw t. Burley, 95c D ru . 8 50 
Sw eet Cuba, 10c, dz. 96 
Sw eet Cuba, 40c, doz. 3 85 
Sw eet Cuba, 95c P a il 8 50 
Sw eet O range, 10c, dz. 96 
Scotten  Dillon A  Co. B rand 
D an P a tc h , 10c, doz. 90 
D an P a tc h , 16 oz., dz. 7 50
O jibwa, 10c, d o z . __  96
O jlbw a, 8 oz., d o z ._3 85
Ojibwa, 95c, doz.   8 50
O jlbw a, 90c, d o z .    8 00
Sw eet M ist, 10c, doz. 96 
Uncle D aniel, 10c, doz. 96 
TTnele Daniel. 18 oz. 10 20 
J . J .  Bagley A  Co. B rands. 
M ayflower, 16 oz„ dz. 16 06

P. L orrllard  B rands 
P ioneer, 10c, doz. _  96
Tiger, 10c, d o z ._____  96
T iger, 50e, doz. ___ 4 80

W eym an B ruton Co. B rand 
R igh t C ut, 10c, doz. 95 
W -B  C ut, 10c, d o z ._ 95

PLUG TOBACCO.
A m erican Tooacco Co.

B rands.
A m er. N avy, l0c doz. 99 
A m er. N avy, p e r plug  68 
Jolly  T a r, 24, p e r p lug  16 
Gold Rope, 10c doz. 99 
Boot Jack , 15c, doz. 1 44
P ip e r H eidsieck, 10c_ 96
P ip e r H eidsieck , 20o_ 1 92 
Spear H ead , 10c c u ts_  99 
S pear H ead, p e r p lug  66 
Square  Deal, p e r p lug  68 
S tan d ard  N avy, 8 pig  6 i 
Tow n T alk , p e r  p lug  56
L iggett A  M eyers B rands.
C lipper, p e r plug ___  66
Chops, 10c, doz. ______ 96
D rum m ond N a t L  15c 1 44 
H oney D ip T w ist, 10c 96 
G ranger T w ist, 10c, dz 66 
H orse Shoe, p e r p lug  74 
J.- T . B rig h t, p e r p lug  66 
J .  T . Sm ooth, p lu g . 24 
J .  T . R . a n d  R ., p lug  24 
K ing P in , p e r p lug  _  32
K ing P in , 10c cu ts , ea . 06 
M asterpiece, p e r p lug  41 
P icn ic  T w ist, 10c, doz. 96 
S p ark  P lug , p e r  case  1 92
S tar, pe r p l u g ____ _ 74
Uncle Sam , 12 10c c u t  2 56

S co tten , Dillon A  Co.
B rands.

B racer, p e r p l u g ____ 28
C ream  De M enthe, 10c 96
Peachey, pe r p lug  _ 64
Stronghold, p e r p lug - 64 
Y ankee Girl, p e r p lug  56

P. Lorillard B rands. 
C lim ax, 10c tin s , doz. 96 
C lim ax Sm ooth, p lug  72 
C lim ax Thick, p e r plug 72
R ed C ross, 10c cu ts_ 96
Red Cross, p e r p lu g . 48

R. J . Reynolds Tobacco Co.
B rands.

Apple, 5 lb. B u tt, lb. 72 
C aram el T w ist, p e r lb. 34 
G ravely Superior, 10c 96
H um bug, pe r l b . ___ 1 22
K ism et, p e r l b . _____ 1 05
L ib erty  Bell, per lb. 65 
M aritana, 15c Foil, dz. 1 44 
M ickey T w ist, p e r  lb. 72

John J .  Bagley & Co.
B rands.

M aple Dip, pe r p lu g _  56

SMOKING TOBACCO.
A m erican Tobacco Co.

Brando.
B anner, L. C., 10c, dz. 99 
B anner, L . C., 40c, dz. 4 10 
B lue B oar, 25c Fo il 2 33 
Blue B oar, 30c V ac tin  2 80 
Bob W hite , g ran ., 10c 99 
B ull D urham , 10c, dz. 99 
D rum , G ran ., 10c, dz. 99 
F ive  B ros., 10c. doz. 99 
G ian t, L . C„ 10c, ds. 99 
G iant, L. C., 30c, dz. 2 98 
G iant, L . C. P a lls , d s  6 84 
G arrick, 30c Foil, dz. 2 80 
Im peria l Cube. C ut, 30c 2 80 
L ucky  S trike , R  C u t 1 63 
M yrtle N avy  P lu g  C u t 99 
M yrtle N avy, 15c Po . 1 44
N avy, G. & A „ lOo _ 99
N igger H a ir, 10c, dos. 99 
N igger H a ir, P a lls , d s  8 40 
N igger H ead, P . C. 10c 99 
Old E nglish, C. C. 16c 1 63
P eerless , L . C„ 10c_ 99
P eerless , L. C. P a ils  7 44 
Rob Roy. L . C., 10c 9» 
Rob Roy, L. C., 40c 4 09 
Rob Roy, L . C., pails  8 40 
Peerless. L. C., 35c dz, 3 36
Sw eet M aple S c r a p _ 96
Soldier Boy, L . C., 10c 86 
Soldier Boy, L.C., pa il 7 32
Tuxedo, G ran . _ 1601  46
Tuxedo. G ran . C ut

plugs, 8 oz.. t i n s _6 93
Yale M ix., 15 vac. t in  1 40
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L iggett &  M eyers B rands.
B ria r Pipe, d o z ._____  96
C uban S ta r, L . C., 10c 96
C uban S ta r, Pails, dz. 6 90 
Corn C ake, G ran . 5c 48 
Corn Cake, G ran., 10c 96
Corn Cake, G ran .. 25c 2 40 
Corn Cake, G ran ., 50c 4 80
D uke’s  M ixture. 10c_ 96
Glad H and, Li. C., 10c 96
G rowler, L . C., 10c_ 96
Grow ler, L . C., 25c_2 50
Grow ler, L. C., 50c_5 00
L a  T u rk a , P lu g  C, 15c 1 44 
Noon H o u r L. C., 10c 96
O. U., Gr. C ut P ., 10c 96
O. U., C. P ., 90c ja r s  9 00 
P ilo t, Long C ut, 25c 2 50 
P low  Boy, 10c, doz .. 96 
Plow Boy, 70c P a lls .  7 40 
Sum m ertim e, 10c, doz. 96 
Sum m ertim e. 3fte 4* 9 •»
Sum m ertim e, 65c P a ils  6 50 
Sw eet T ip  Top, 10c, dz 96 
Velvet, C u t P lug , 10c 96 
Velvet, C u t Plug , tin s  1 53 
Velvet, C u t P lug , 8 oz. 6 72 
V elvet, C. PI., 16 oz. 15 84 
Turn Turn, 10c, doz. 96 
Turn Yum, 70c palls 6 80

P. L orlllard ’s B rands. 
B eechnut Scrap, doz. 96 
Buzz, L. C., 10c, doz. 96 
Buzz, L . C., 35c, doz. 3 30 
B uss, L. C., 80c, doz. 7 90 
Chips, P . C., 10c, doz. 96
H onest Scrap, d o z ._ 96
Open Book Scrap , dz. 96 
S tag , C u t P ., 10c, doz. 96 
U nion Leader. 10c tin  96 
Union Leader, 50c tin  4 80 
Union L eader. 21 tin  9 60 
Union Leader, 10c, dz. 96 
Union Leader, 15c, dz. 1 44 
W ar P a th , 35c. doz. 3 35

Scotten  Dillon Co. B rands 
D an P a tc h , 10c, dos. 96 
Dillon’s M ixture, 10c 96
Q. O. P .. 95c, dos. _  t  00
G. O. P ., 10c, doz. 96
Loredo, 10c, doz. __  93
Peachy, Do. C ut, 10c 96
Peachy  Scrap, 10c, dz. 96 
P en insu lar, 10c, doz. 96 
P en in su la r, 8 oz., dz. 3 00 
Reel C u t P lag . lOc, dz 96 
U nion W orkm an Scrap,

10c, doz. __________  96
W ay Up, 10c, d o z ._ 96
W ay Up, 8 oz., doz. 3 25 
W ay Up, 16 oz., doz. 7 10 
W ay Up, 16 oz. pails 7 40 
Yankee Girl Scrap, 10c 06

P inkerton  Tobacco Co.
Brands.

A m erican S ta r, 10c, dz 96 
B ig 9. Clip.. 10c. doz. 96 
B ack  Shoe Scrap , 10c 96
P in k erto n , 80c, d o s .__2 40
P a y  C ar Scrap, 10c, dz 96 
P inch  H it Scrap, 10c 96
R ed M an Scrap , dos. 96 
Red H orse  Scrap , doz. 96
J .  J . Bagley & Co. B rands.
B road leai, 1 0 c _.___  96
B uckingham , 10c, aos. 9* 
B uck ingham , 16c tin s  1 44 
Gold Shore, 15c, doz. 1 44
H azel N u t, 10c, doz. 96
K leeko, 25c, doz. __ 2 40
Old Colony, PL C. 17c 1 63 
Old Crop, 50c, doz. _  4 80 
Red B and, Scrap , 10c 96
Sw eet T ips, 16c, doz. 1 44
W ild F ru it,  10c, doz. 96
W ild F ru it,  15c, doz. 1 44

Independent Snuff' Co.
B rands

N ew  F ac to ry , 10c, doz. 96 
N ew  F a c to ry  P a ils , dz 7 60

Schm idt Bros. B rands 
B igh t B ros., 10c, doz. 96 
B ig h t B ros., P a ils , dz. 8 40
R. J. Reynolds Tobacco Co.

B rands.
George W ash ing ton ,

10c, dos. __________  96
Old R over, 10c, doz. 96 
o u r  A dvertiser, lOc, 96 
P rince  A lbert, 10c, dz. 96 
P rince  A lbert, 17c, dz. 1 53 
P rin ce  A lbert, 8 oz.

tins, w ith o u t p ipes _ 6 72 
P rince  A lbert, 8 os.

a n d  P ipes, d o z ._8 88
P rince  A lbert, 16 oz. 12 96 
S tud , G ran. 5c, doz. 48 
W hale, 16 oz., d o z ._4 80

Block Bros. Tobacco Co. 
M all Pouch, 10c, doz. 96

F alk  Tobacco Co., B rands. 
A m erican  M ixture, 35c 3 30 
A rcad ia  M ixture, 25c 2 40 
C ham pagne S park lets ,

30c, d o z . __________ 2 70
C ham pagne S park lets ,

90c, doz. _________ 8 1(1
P ersonal M ix tu r e ----- 6 60
P erique, 25c, pe r dob. 2 25 
Serene M ixture , 16c dz 1 60 
Serene M ixture, 8 oz. 7 60 
Serene M ixture , 16 oz 14 70 
T arey to n  L undon M ix

tu re , 50c., doz. ;____ 4 00
■vintage Blend. ?Rc dz. 2 30 
V in tage  B lend, 80 tin s  7 70 
v im age Blend, *l.ou

tin s , d o z .   —:—  14 90

Superba Tobaooo Co. 
Brando.

(ammy Boy Scrap , ds 96 
Cigar Clippings 

la v a n a  Blossom , 10c 96
H avana Blossom, 40c 3 95 
K nickerbocker, 6 oz. 3 00 
L ieberm an, lOc, doz. 96
W. O. W ., 6 oz., doz. 3 00 
Royal M ajor, 10c, doz. 96 
Royal M ajor, 6 oz., dz. 3 00 
Royal M ajor, 14 oz. dz 7 20
Larus A Bro. Co.’s Brands. 
Edgew orth R eady R u b 

bed, 17c T i n s -------- 1 62
Edgew orth  R eady R ub

bed, 8 oz. tins, doz. 7 00 
Edgew orth R eady R ub

bed, 16 oz. tin s. dz. 14 50 
RJdsreworth Sliced P lug,

17c tlna, doz. -  . - -  1 ■  
o'dgpworth siloed r n g  

?KV> tin s dnr.. ____ - 8 55

United S tates Tobacco Co. 
Brando.

C en tra l Union, 15c, dz. 1 44 
Shag. 15c T ins, doz. 1 44 
Shag, 15c P apers , doz. 1 44 
D ill’s B est, 16c. doz. 1 52 
D ill’s B est G ran., 16c 1 52 
D ill’s B est. 17c T ins 1 52

Snuff.
Copenhagen, 10c, roll 64 
Seal B landening , 10c— 64
Seal G oteborg, 10c, roll 64 
Seal Swe. Rapee, 10c 64
Seal N orkopping, 10c 64
Seal N orkopping 1 lb. 85

CONFECTIONERY 
Stick Candy Palls

S tandard  -------------------16
Jum bo W rapped  ----- 18
P u re  S ugar Stick, 600's 4 20 
B ig S tick, 20 Lb. case  18 

Mixed Candy Pails
K inderga rten  -------- — 18
L eader -------------------- I f
X. L. O . -------------------18
F rench  C ream s -------- 18
Cam eo --------------------- j-J
G r o c e r s __________ U

Fancy Chocolates
5 lb. Boxes 

B itte rsw eets , A ss’ted 1 75 
Choc M arshm allow  Dp 1 60 
Milk Chocolate A A— 1 95
Nibble S ticks ----------- 2 00
P rim rose  Choc. -------1 25
No. 12 C h o c .__ ——  1 60

Currants
P ackage , 14 oz. _______ 27
Boxes, Bulk, p e r l b . _24

Peaches
E vap . F ancy , Unpeeled 20 
E vap . Fancy , P e e l e d _22

Peel
A m erican ____ 26
A m e r ic a n -------28

Lem on,
Orange,

R aisins
Seeded, bu lk  ----------- 13
Seeded, 15 oz. pkg. __ 14% 
Seedless, Thom pson — 13% 
Seedless, 15 oz. pkg. 14

C alifornia P runes
90-100 25 ill. b o x e s_@11%
80-90 25 lb. boxes —@12 
70-80. 25 lb. boxes __@13
60-70 25 lb. b o x e s _@14
50-60 25 lb. b o x e s _@15
40-50 25 lb. b o x e s _@16
30-40 25 lb. b o x e s _@19

FARINACEOUS GOODS 
B eans

M ed. H and  P icked — 07%
Cal. L im as _________ 11
B row n, Sw edish ----- 08
Red K id n e y _________ 09

F a rin a
24 packages ----------- 2 10
Bulk, per 100 l b s . ----- 06%

Hominy
P earl, 100 lb. s a c k _2 50

M acaroni
D om estic, 20 lb. box 07% 
D om estic, broken  bbls. 06%
A rm ours, 2 doz. ___ 1 60
F ould’s, 2 doz., 8 oz. 1 sn 
Q uaker, 2 doz. _____ 1 85

Pearl Barley
C h e s t e r ____ ____ ___ 4 75

Scotch, lb. ______ 08%
Split, lb. ___________ 07%

Sago
E a s t Ind ia  _________  07%

Tapioca
P e a rl. 00 lb. s a c k s _07%
M inute, 8 oz., 3 doz. 4 or 
Drom edary  I n s t a n t_3 5ft

FISHING TACKLE 
Cotton Lines

Chocolate N u t Rolls _ 1 90 No. 2, 15 fee t  ----------1 15
No. 3, 15 f e e t _______ 1 60Gum Drops P a lls

Anise ________________ 17
O range G u m s -------------17
Challenge G um s -------- 14
F avorite  _____________ 80
Superio r --------------------19

Lozenges. P a lls  
A. A. Pep. Lozenges 16 
A. A. P in k  Lozenges 16 
A. A. Choc. Lozenges 17
M otto H e a r t s -------------19
M alted M ilk Lozenges 21

H ard  Goods. Pa ils
Lem on D rops _______ 18
O. F . H orehound Dps. 18 Size 1-0,
Anise Squares _____ 18 Size 2-0,
P e an u t Squares -------20 Size 3-0,
H orehound T ab le ts  — 20 Size 4-0,

_  ____. Size 5-0.Pop Corn Goods.
C racker Jack , P rize  8 75
C heckers, P rize  -------- 8 75

Cough Drooa
Boxes

P u tn a m ’s ____________ 1 30
Sm ith B r o s ._________ 1 50

P ackage Goods 
C ream ery  M arshm allow s 

4 oz. pkg, 12a, c a r t.  86 
4 oz. pkg, 48a, case  8 75

Specialties.
A rcadian  Bon B o n s ----- 19
W alnu t F udge -------------23
Pineapple Fudge -------- 21
Ita lian  Bon B o n s ----------18
N ational C ream  M ints 25 
S ilver K ing M. M allows 30 

COUPON BOOKS 
50 Econom ic g rade — 2 50 
100 Econom ic g rade  __ 4 50 
500 Econom ic g rade  20 00 
1,000 Econom ic g rade  87 50 

W here 1,000 books a re  
ordered  a t  a  tim e, specia l
ly  p r in t f ro n t cover lz 
fu rn ished  w ith o u t charge.

CRISCO.
36s, 24s an d  12s.

L ess th a n  5 cases — 21
F ive cases _________ 20%
T en  cases ________ — 20
Tw enty-five cases —  19%6s and  4s
L ess th an  5 cases — 20%
F ive cases --------------  19%
T en cases ______ —  19%
Tw enty-five cases — 19

CREAM OF TARTAR 
6 lb. boxes ____________ 38

DRIED FRU ITS 
Apolea

E v ap ’d Choice, blk. — 15 
A prloots

E vapora ted , C h o ic e ___ r 28
E vapora ted , F an cy  -------32
E vapora ted  Slabs -------- 24

C itron
TO lb. b o x ______________ 57

No. 4, 15 f e e t ________ 1 80
No. 6, 1« f e e t ________ 1 95
No. 6. 15 f e e t _________2 10

Linen Lines
Sm all, p e r 100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arge , p e r 100 y a rd s  9 00

Floats
No. 1%, p e r gross wd. 5 00 
No. 2, p e r g ross, wood 5 50 
No. 2%, p e r gro . wood 7 50

Hooks— Kirby
Size 1-12, pe r 1.000 __ 1 06

per 1.000 _1 20
per l.OoO_1 45
per 1,000 __ 1 65
per 1,000 _2 lO
p e r 1,000 __ 2 45

Sinkers
No. 1, p e r g r o s s _____  66
No. 2, p e r g ross _____  80
No. 8, p e r g r o s s _____  90
No. 4, p e r g r o s s ____ 1 20
No. 5, p e r g r o s s ____ 1 60
No. 6, p e r g r o s s ___
No. 7, p e r g r o s s ____
No. 8, p e r g r o s s ____
No. 9, p e r g r o s s ___
No. 10, p e r gross __

2 60 
3 75 
6 20 6 76

Meal
Gr. G rain  M. Co.

B olted  ____ _______ _—  2 55
Golden G ranu la ted  — 2 70 

W heat
No. 1 R e d ______ — — 1 24
No. X W h i t e ------------1 22

O ats
C arlo ts -------------------------- 52
L ess th an  C arlo ts ------- 57

Corn
C arlo ts  _________________ 80
L ess th a n  C a r lo t s -------- 85

Hay
C arlo ts ______________ 16 00
L ess th a n  C arlo ts — 20 00 

Feed
S tree t C ar F e e d ___  36 00
No. 1 Corn & O at F d  36 00
C racked Corn ---------  36 00
Coarse Corn Meal __ 36 ftft 

FRUIT JARS 
M ason, p ts ., p e r g ross 9 70 
M ason, q ts„  p e r gross 10 65 
M ason, % gal., g ro ss 13 75 
Ideal G lass Top, p ts . 10 50 
Ideal G lass Top, q ts . 12 00 
Ideal G lass Top, %

gallon ___________  16 00
GELA TIN E

Jello-O , 3 doz. ______ 3 46
K nox’s Sparkling , doz. 2 25 
K nox’s  A cidu’d, doz. 2 25
M inute, 3 doz. ______ 4 05
Plym outh , W h i t e ----- 1 55

GRANULATED LYE. 
W anders.

Single cases ________ 5 16
2% cases ____________5 04
5% cases ____________4 95
10 cases _____________ 4 87
% cases, 24 to  case - 2 60 

CH LO RIN A TED  LIME.
Single cases, case —_4 60
2% cases, c a s e _____4 48
5% cases, case  ______4 40
10 cases, case ______ 4 32
% case, 25 cans  to 

case, c a s e __________ 2 36
HAND CLEAN ER.

FLAVORING EXTRACTS 
Jenn ings 

P u re  V anilla  
T urpeneless 

P u re  Lem on
P e r Doz.

7 D ram  ;_____________ 1 85
1% Ounce _____ 1*75
2 O u n c e _____________ 2 76
2% O unce ___________ 3 00
2% O u n c e ___________ 3 25
4 O u n c e _____________ 5 00
8 O u n c e ______ _____ 8 50
7 D ram , A s s o r te d __ 1 35
1% Ounce, A ssorted_1 76

FLOUR AND FEED  
Valley C ity  M illing Co. 

Lily W hite, % P a p e r
sack  ______________

H arv est Queen, 24%
Light L oaf Spring

W heat, 24%s ____
Roller C ham pion 24%
Snow F lake , 2 4 % s _
G raham  25 lb. pe r cw t 
Golden G ranu la ted  Meal,

25 lbs., pe r cw t., N 
Rowena P an cak e  Com 

pound, 5 lb. s a c k _
B uckw heat Compound,

5 lb. s a c k _______
W atson  H igg ins M illing 

Co.
N ew  P erfec tion , %s 8 00 
R ed A rrow , % s _____ 8 20

W orden G rocer Co. 
A m erican  E ag le , Q uaker, 
P u re  Gold, F o res t K ing, 
W inner.

NUTS.
Whole

Alm onds, T erregona— 20
B razil, L arge  _______ 14
F an cy  m ixed ----------- 18%
F ilberts, S icily _____ 15
P ean u ts , V irg in ia, raw  10 
P ean u ts , V ir. ro as ted  12 
P ean u ts , Jum bo raw  13% 
P ean u ts , Jum bo, rs td . 15%
Pecans, 3 s t a r _______ 22
Pecans, Jum bo -------- 80
W alnu ts , C aliforn ia  — 29 

Salted Peanuts
Fancy , No. 1 _______ 13
Jum bo ______________ 22

Shelled
A lm o n d s_____________ 55
P eanu ts , Spanish,

125 lb. b a g s _______ 12%
Filberts  _____________ 50
P e c a n s __________ - —  95
W alnu ts  ____________ 65

OLIVES.
Bulk, 2 gal. - k e g ----- 3 40
Bulk, 3 gal. k e g ----- 5 00
Bulk, 5 gal. k e g ----- 7 75
Q uart, ja rs , dozen — 5 25 
4% oz. J a r ,  p lain, dz. 1 35 
5% oz. J a r ,  pi., doz. 1 60 
10 oz. J a r ,  p lain, doz. 2 35 
16% oz. J a r ,  PI. doz. 8 50 
3% oz. J a r .,  s tu ffed - 1 46
8 oz. J a r .  S tu .. dos. 2 40
9 oz. J a r ,  Stuffed, doz. 3 50 
12 oz. J a r ,  Stuffed, dz 4 50

PEANUT BUTTER.

10c size, 4 d o z . ______3 60
15c size, 3 doz. _______3 75
25c size, 2 d o z . ______4 001 case free w ith  10 cases; 
% case free w ith  5% cases.

HORSE RADISH
P er doz.. 7 oz. ______ 1 25
JELLY AND PRESERVES
P ure, 30 lb. p a i l s ___ 3 15
P ure  7 oz. A sst., doz. 1 20 
Buckeye, 22 oz., doz. 2 00 
O. B., 15 oz., p e r doz. 1 40 

JELLY GLASSES8 oz., p e r doz. _______ 35
MATCHES.

Blue Ribbon, 144 box. 7 55 
S earch ligh t, 144 box. 8 00 
Safe H om e, 144 boxes 8 00 
Red Stick . 720 lc  bxs 5 50 
R ed D iam ond, 144 bx 5 75 

Cleveland Match Co.
Brands

Bel Car-Mo Brand 
8 oz. 2 doz. in case 2 80
24 1 lb. pails _______ 4 70
12 2 lb. pails  ----------- 4 55
5 lb. palls 6 in  c ra te  4 90 
15 lb. pails _________  15
25 lb . p a i l s -----------  14%
50 lb. tin s  --------------  14
PETROLEUM PRODUCTS 

Iron  B arre ls
P erfection  K e r o s i n e _12.6
Red Crown Gasoline.

T an k  W agon _____  19.3
Gas M achine Gasoline 37.2 
V. M. & P . N ap th a  23.2
Capitol Cylinder -------42.2
A tlan tic  Red E ng ine  23.2 
W in ter B lack  ________ 13.7

C polarine
Iron Barrels.

M edium L ig h t —----- 67 J
M edium heavy  ----------69.2
H e a v y ----- -----------------
E x tra  h e a v y __________ 67.2
T ransm ission  Oil -------57.2
Finol, 4 oz. cans, doz. 1.40 
F inol, 8 oz. cans. doz. 1.90 
Parow ax , 100, 1 lb. — 7.2 
P arow ax , 40, 1 lb. — 7.4 
P arow ax , 20, 1 lb. — 7.6

Old P al, 144 Boxes __ 8 00 
Buddie, 144 Boxes — 5 75 

Safety Matches. 
Q uaker, 5 gro. case 4 75 
Red Top, 5 gro. case 5 25 

MINCE MEAT.
None Such, 3 d o z ._4 85
Q uaker, 3 doz. c a s e _3 75
L ibby K egs, W et, lb. 24

MOLASSES.
New Orleans

F an cy  Open K ettle  —  55
C h o ic e __________________ 42
F a ir  ____________________ 28

H alf barre ls  5c e x tra  
M olasses in Cans.

R ed H en, 24, 2 lb. __ 2 70 
Red H en, 24, 2% lb. 3 40 
Red H en, 12, 5 lb. __ 3 15 
Red H en, 6, 10 lb. __ 2 90 
G inger Cake, 24, 2 lb. 3 10 
G inger Cake, 24, 2% lb. 4 00 
G inger C ake, 12, 6 lb. 3 75 
G inger Cake, 6, lO lb. 3 50
O. & L. 24-2 lb. ___ 4 50
O. & L. 24-2% lb. __ 5 30
O. & L. 12-5 lb. ___ 5 00
O. & L . 6-10 l b . _____ 4 75
Dove, 36, 2 lb. W h. L . 5 60 
Dove, 24, 2% lb W h. L  5 20 
Dove, 36, 2 lb. B lack  4 30 
Dove, 24, 2% lb. B lack  3 90 
Dove. 6, 10 Xb. B lue L  4 45 
P a lm e tto , 24, 2% lb. 4 15

Veal.
Top _________________ 12
Good ________________ 11 i
M edium  ___________ _10

Lam b.
Good _________________  25
M e d iu m ___ _________   22
Poor _______________  18

M utton.
Good _______________ 13
M edium _____________ 12
P oor ________________ 09
H eavy  h o g s __________ 10
M edium hogs ________ 11%
L igh t hogs __________ 11%
L o i n s _________________16
B u tts  _______________ 16
Shoulders __________13
H am s _________ _____ 16
S p a re r ib s _______ :____ 13
N eck b o n e s __________Ô6

PROVISIONS 
B arreled Pork

C lear B a c k _ 23 00@24 00
Short C u t C lear 22 00@23 00 
C lear F am ily— 27 00@28 00 

Dry Salt M eats 
S P  Bellies . . 19 00@21 00 

Lard
80 lb. t u b s ___advance %
P u re  in tie rces 13@13% 
Compound L a rd  11@11%
69 lb. t u b s ___ advance %
50 lb. t u b s ___ advance %20 lb. p a i l s ___ad v an ce  %10 lb. p a i l s ___advance %

5 lb. p a i l s ___ advance 1
3 lb. p a i l s ___ advance 1

Sausages
Bologna _________
L iver 12

15
F ran k fo rt ............ . -  16Pork 18@20
Veal .. . . __ 11
Tongue ......  .
H eadcheese . ____14

Sem dac, 12 pt. cans 2 85 
Sem dac, 12 q t. cans 4 35 

PICKLES 
Medium Sour

B arre l, 1,200 co u n t __ 13 00 
H alf bbls., 600 coun t 7 50
10 gallon kegs -----  5 50

Sweet Small
30 gallon, 2400 . 33 00
15 gallon, 2000 ----- — 17 60
10 gallon, 800 --------  12 75

Dill Pickles.
800 Size, 15 g a l . ----- 10 00

PIPES
Cob, 3 doz. In bx 1 00@1 20 

PLAYING CARDS 
B roadw ay, per doz. — 2 40
Blue Ribbon _________ 4 00
C r i c k e t t ----- --------------- 3 25
Bicycle _______  4 25

POTASH
B ab b itt’s  2 doz. — _ 2 75 

FRESH MEAT8.
Beef.

Top S teers  & H eife rs  16 
Good S teers  & H eifers  14 
M ed. S teers  & H eifers  12 
Com. S tee rs  & H eifers  09 

Cows.
Top -------------------------------10
G o o d -----------------------------09
M e d iu m ___________  08
Oommoja . —-----M

Smoked M eats 
H am s, 14-16, lb. 21 @23 
H aras, 16-18, lb. 21 @23
H am , dried beef

se ts  ___ 1______ 38 @39
C aliforn ia H am s 12- @13
Picnic Boiled

H am s _______  30 @32
Boiled H a m s _32 @35
M inced H a m s __14 @16
Bacon ________ 22 @36

Beef
B o n e l e s s__ 23 00@24 00
Rum p, n e w _ 23 00@24 00

Mince Meat
Condensed No. 1 car. 2 00 
Condensed B akers  brick  31
M oist in g lass ______ 8 00

P ig’s Feet
% bbls. _____________ 2 15
% bbls., 35 l b s . _____ 4 00
% bbls. ___________ J 7 0ft
1 bbl. _______________ 14 15

Tripe
K its. 15 lbs. _______  90
% bbls., 40 l b s . _____ 1 60
% bbls., 80 l b s . _____ 8 00

Casings
H ogs, per lb. _______  @42
Beef, round s e t ____ 14@26
Beef, m iddles, s e t___25@30
Sheep, a  skein  1 75@2 00

Uncolored O leom argarine
Solid D airy  ______ 20@23
C ountry  R o l l s _____ 22@24
Gem N u t _____________ 22

RICE
F an cy  H e a d ______   08
Blue R o s e ___ ,___ 5%@6
B roken _____________  03%

ROLLED OATS 
Steel C ut, 100 lb. sks. 4 75 
S ilver F lake. 10 F am . 1 90 
Q uaker, 18 R egular — 1 80
Q uaker, 12s F a m i ly _2 70
M others, 25s, IU 'num 4 40 
S ilver F lake, 18 Reg. 1 45
Sacks, 90 lb. J u t e _3 15
Sacks, 90 lb. C otton— 3 25 

SALAD DRESSING 
D urkee’s large, 1 doz. 6 76 
D urkee’s m ed., 2 doz. 7 35 
D urkee’s P icnic, 2 dz. 3 00 
Snider’s  large, 1 doz. 3 50 
Snider’s sm all. 2 doz. 2 86 

SALERATUS
A rm  and  H am m er __ 3 75 

SAL SODA
G ranulated , bbls. -------2 00
G ranu lated , 100 lbs cs 2 25
G ranu lated , 36 2% lb.

packages _________  2 60
COD FI8H .

M id d le s -------- --------------  16
T able ts , 1 lb. P u re  — 22 
T ab lets , % lb. P u re ,

doz. ________________ 1 40
W ood boxes, P u re  —— 24
W hole Cod -------------------12

Holland H erring
M ilkers, kegs ------- 1 10
Y. M. K egs _________ 1 00
Y. M. H a lf bbls. __ 8 50 
Y. M. bbls. _________ 16 50

H erring
K  K  K  K , N orw ay __ 20 0«
8 lb. pails ----------------1 40
C ut Lunch ----------------1 00
Boned, 10 lb. boxes __ 16% 

Lake H erring  
% bbl., 100 l b s . -------6 00

M ackerel
Tubs, 50 lb. fancy fa t 9 25
Tubs, 60 count ----------5 75

W hite Fish
Med. Fancy , 100 lb. 13 00
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SALT
Colonial 24, 2 l b . __ 90
M ed. No. 1, B b l s .___ 2 70
M ed. No. 1, 100 lb. bg 90 
F a rm e r  Spec., 70 lb. 90 
P ack ers  M eat. 60 lb. 66 
P ack ers  fo r ice cream

100 lb., e a c h _____ 95
Blocks. 60 l b . ______ 47
B u tte r  Salt, 2S0 lb. bbl. 4 50 
B ak er S alt, 280 lb. bbl. 4 25
100, 3 lb. T a b l e ____ 6 07
60, 6 lb. T a b l e _____ 6 67
30. 10 lb. T a b l e _____ 5 30
28 lb. bags, b u tte r  _ 48

MORTO#*

S a l t

P e r case, 24 2 l b s ._2 40
Five case lo ts ______ 2 30

SHOE BLACKENING.
2 in  1, P a s te , doz. _ 1 36
El. Z. Com bination, dz. 1 35
D ri-F oo t, doz. ______ 2 00
Bixbys, Doz. ________ 1 35
Shinola, doz. _______  85

STOVE POLISH.
B lackine, p e r d o z ._1 35
Black Silk Liquid, dz. 1 40 
B lack Silk P a s te , doz. 1 25 
Enam allne P as te , doz. 1 35 
(Snamaline L iquid, dz. 1 35 
E Z Liquid, p e r doz. 1 40
R adium , p e r d o z .___ 1 85
R ising Sun, per doz. 1 35 
654 Stove E nam el, dz. 2 85 
Vulcanol, No. 6, doz. 95 
Vulcanol, No. 10, doz. 1 35 
Stovoil, p e r d o z . ___ 3 00

SOAP.
Am. F am ily , 100 box 5 75
E xport, 120 box ____ 4 80
F lake  W hite , 100 box 5 00 
Fels N ap th a , 100 box 5 60 
G rdm a W hite  Na. 100s 4 90 
Rub No More W hite

N ap tha, 100 b o x _6 00
Sw ift C lassic, 100 box 4 9u 
20 Mule Borax, 100 bx  7 55
Wool. 100 box ______ 6 5u
F a iry , 100 b o x _____ 5 50
la p  Rose, 100 b o x __7 85
P alm  Olive, 144 box 11 00
L ava, 100 b o x _____ 4 75
Pum m o, 100 b o x ___ 4 85
S w eetheart, 100 box _ 5 70 
G randpa  T a r, 50 sm . 2 00 
G randpa  T a r, 50 Lge 3 35 
F a irb a n k  T a r, 100 bx 4 00
T rilby, 100, 1 2 c ___ 8-50
W illiam s B arb e r B ar, 9s 50 
W illiam s Mug, p e r dos. 48

P ro c to r A G am bia.
6 box lots, assorted 

Ivory, 100, 6 oz. „  6 50 
Ivory  Soap F lk s ., 100a 8 00 
Ivory  Soap E lks., 50s 4 10
Lenox, 120 c a k e s ___ 4 50
P. & G. W hite  N ap th a  5 00 
S ta r , 100 No. 11 cakes 5 25 
S ta r  N ap . Pow. 60-16s 3 65 
S ta r  N ap. Pw ., 100-10s 3 85 
S ta r  N ap. Pw ., 24-60s 4 85

CLEANSERS.

T f  ITCH EN
I Y l e n z e r

80 can  cases, $4.80 p e r case

WASHING POWDERS.
Bon Am i Pd , 3 dz. bx  3 75 
Bon Am i C ake, 3 dz. 3 25
Clim aline, 4 d o z . ___ 4 20
G randm a, 100, 5 c ___ 3 90
G randm a, 24 L arge  -  3 80
Gold D ust. 1 0 0 s ______ 4 00
Gold D ust, 12 L arge  3 20 
Golden Rod, 2 4 ______ 4 25

Jin x , 3 d o z .__________ 4 50
L a  F ran ce  L aun , 4 dz. 3 60
L u s te r  Box. 64 ______ > 76
M iracle C., 12 oz., 1 dz 2 25 
Old D utch  C lean, 4 dz 4 00
Q ueen Ann, 60 oz. _2 40
R inso, 100 o z . ________ 6 40
R ub N o M ore. 100, 10

oz. - _____ —  8 85
R ub N o M ore, 18 Lg. 4 25 
Spotless C leanser, 48,

20 o z . __________  8 86
Sani F lu sh , 1  doz. _  2 25
Sapolio, 3 doz. ______ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00 
Snowboy, 24 L arg e  — 4 70
Speedee, 3 d o z . _____ 7 26
S unbrite , 72 d o z . ----- 4 00
W yan'dotte, 48 ____   4 75

SPICES.
W hole Spices.

Allspice. J a m a i c a _@13
Cloves, Z a n z ib a r ___ @45
C assia, C anton  --------- @16
C assia, 5c pkg., doz. @40
G inger, A f r i c a n ____@15
G inger, C o c h i n -------- @20
M ace, P e n a n g -------- @70
M ixed, No. 1 ________ @22
M ixed, 5c pkgs., doz. @45
N utm egs, 70-80 ---------- @35
N utm egs, 105-110 —  @30 
Pepper, B lack  ---------- @15

Pure Ground In Bulk 
A llspice, J am a ica  __ @16
Cloves, Z a n z ib a r ___@60
C assia, C a n t o n ____ @22
G inger, A f r i c a n -------- @22
M u s t a r d -------------------- @28
M ace, P e n a n g ----------- @75
N u tm e g s -------------------- @32
P epper, B lack  ----------@18
P epper, W h i t e _—— @82
Pepper. Cayenne ------- @32
P ap rik a , Span ish  —  @32

Seasoning
Chill Pow der, 1 5 c -----
C elery Sa lt, 3 o z . -----
Sage, 2 o z . --------------
Onion S a l t ------------- —
G a r l i c -----------------------
P onelty , 3% o z . -----
K itchen  B o u q u e t -----
L au re l L eaves —-----
M arjo ram , 1 o z . --------
Savory, 1 o z . ----- ------
Thym e, 1 o z . ----- ——
T um eric, 2% oz. - —

1 85 
95 
90 

1 85 1 35 
3 25 
8 26 

20 
90 
90 
90 
90

STARCH
Corn

K ingsford , 40 lbs. — 
Pow dered, bags — 
Argo. 48 1 lb. pkgs.
C ream , 4 8 -1 -----------
Q uaker, 40 1 --------

Gloss
Argo, 48 1 lb . pkgs. 
Argo, 12 3 lb . pkgs. 
Argo, 8 5 lb. pkgs. .  
S ilver Gloss, 48 I s  
E las tic , 64 pkgs. —
T iger, 48-1 -----------
T iger, 50 l b s . --------

11%
03
8 76
4 80

6

8 76
2 74
3 10 
11% 
6 85 
2 85 
04%

SYRUPS
Corn

Blue K aro , No. 1%,
2 doz. ----------------------1

B lue K aro , No. 5, 1 dz. 2
Blue K aro , No. 10,

% d o z . ____________ 2
Red K aro , No. 1%, 2

doz. -------------------------2
R ed K aro , No. 5, 1 dz. 3
Red K aro, No. 10, % 

doz. -------------------------2

94
70

50

24
10

90
Im t Maple Flavor. 

O range, No. %■ 2 doz. 2 
O range, No. 5, 1 doz. 3

75
90

Maple.
G reen L abel K aro,

23 oz., 2 doz. — Le- 8 69 
G reen L abel K aro,

5% lb., 1 doz. ----11 40
Maple and Cane 

K anuck, p e r  gal. — -  1 60 
S ugar B ird , 2% lb.,

2 d o z . --------------•  00
S ugar B ird , 8 oz., 4

doz. - _______ —— 12 00
Maple. 

Johnson  P u rity . 
Johnson  P u rity , 

doz., 18 oz. _.

Gal. 2 50 
4
___18 60

Sugar Syrup.
Domino, 6 6 lb. cans  2 50 

Old Manse.
6. 10 lb. c a n s ----- 10 40
12, 5 lb. cans  _____ 11 00
24, 2% lb. c a n s ___ 12 00
24, 1% lb. c a n s -------- 6 75
5 gal. ja c k e t cans, ea . 8 15
36, 8 oz. b o t t l e s ----- 6 75
24, p in t bo ttles  — —  7 25
24, 18 oz. b o t t l e s ___ 7 50
12, q u a r t  bo ttles  — ~  6 50 

Silver Kettle.
6, 10 lb. c an s  _____ 8 40
12, 5 lb. c a n s _____  9 15
24, 2% lb. c a n s ------ 10 15
48, 1% lb. c a n s ___ 12 00
5 gal. ja c k e t cans, ea . 6 90
36, 8 oz. bo ttles  ____ 5 00
24, p in t b o t t l e s ______ 6 25
24, 18 oz. ____________6 50
12, q u a r t  bo ttle  ____ 5 50

Ko-Ka-Ma.
6, 10 lb. cans  _____ 6 40
12, 5 lb. c a n s _______ 5 90
24, 2% lb. cans  ___ 6 65
5 gal. ja c k e t cans. ea. 4 25
84, p in t  b o t t l e s ___ 4 50
H . » o a  bottle* ____4 76

T A B L E  SAUCES.
L ea A  P e rr in , large!_6 00
L ea  A  P e rr in , sm all__8 86
P e p p e r ______ ________ 1 60
Royal M i n t _________ 8 40
T o b a s c o ___ _ 8 76
Sho You, 9 os., doz. 8 70
A -l, la rge  ......... ............6 76
A -l sm all ______ _____ 3 25
C apers ______________ 1 90

TE A .
Jap an .

M edium  ___________ 34038
Choice ' ____________ 45@66
F a n c y _____________ 58 @60
No. 1 N i b b s __________ 62
1 lb. pkg. S iftings — 18 

Gunpow der
Choice _____________- 2 8
F a n c y _____________ 38@40

Ceylon
Pekoe, m edium  _____  88
M elrose, f a n c y _____ 66

English B reak fas t 
Congou, M edium  —— -  88
Congou, C h o ic e ___  86086
Congou, F an cy  —— 42@43 

Oolong
M e d iu m -- -----------   36
C h o ic e _____  46
F a n c y ____ 60

TW INE
C otton, 3 ply c o n e ----- 46
Cotton, 3 ply b a l l s ----- 46
W ool, 6 p ly  ___________ 20

VINEGAR
Cider, 40 G r a i n _____ 22
W hite  W ine, 40 g ra in  17 
W hite  W ine, 80 g ra in  22 
O akland V inegar & Pickle 

Co.’s B rands.
O akland Apple C ider — 25
Blue R ibbon C o r n ____ 20
O akland W h ite  P ick ling  

No charge for packages. 
WICKING

No. 0, per g r o s s ____ 60
No. 1, per g r o s s ____86
No. 2, per g r o s s ____ 1 19
No. 3, p e r  gross _ — 1 86
P eerless Rolls, p e r dos. 46 
R ochester, No. 2, dos. 60 
R ochester, No. 8, dos. 8 09
Rayo, p e r d o z ._______  80

WOODENWARE
Baskets

B ushels, narrow band,
w ire h a n d l e s __ 1.90

B ushels, narrow band,
wood h a n d l e s _  2 00

B ushels, wide band  _  8 10
M arked, d ro p  hand le  ' 76
M arket, single hand le  90
M arket, e x t r a ___1 25
Splint, large _.— ----8 50
Splint, m edium  _ _ — 7 50
Splint, sm all ____ — 7 00

C hurns.
B arre l, 5 gal., each — 2 40
B arre l, 10 gal., each_2 55
3 to  6 gal., pe r gal. — 16

Egg Cases.
No. 1, S ta r  C a rr ie r  6 00
No. 2, S ta r  C a r r ie r_10 00
No. 1, S ta r  E gg  T ray s  4 60 
No. 2, S ta r  E gg  T ray  9 00 

Mop S ticks
T ro jan  s p r i n g ________ 2 00
Eclipse p a te n t sp rin g  2 00 
No. 2, p a t. b ru sh  hold 2 00
Ideal, No. 7 _________ 1 35
12 oz. Cot. Mop H eads 2 25 
16 oz. Cot. Mop H eads 3 50 

Palls
10 q t. G a lv a n iz e d -------2 35
12 q t. G a lv a n iz e d ____ 2 60
14 q t. G a lv a n iz e d ___2 90
12 q t. F la rin g  Gal. Ir .  8 76
10 q t. T in  D a i r y ----- 4 80
12 q t. T in  D a i r y ----- 5 40

T rap s
M ouse, wood, 4 h o l e s __60
M ouse, wood, 6 h o l e s __70
M ouse, tin , 5 h o l e s ___65
R at, w o o d ___________ 1 00
R at, sp ring  --------------- 1 00
M ouse, sp ring  -----------  30

T ubs
L arge  G alvanized ___ 8 50
M edium G alvanized 7 50 
Sm all G alvanized —  6 60 

W ashboards
B an n er G lo b e ________ 6 00
B rass, Single ________ 7 00
G lass, Single -------------6 75
Double P e e r l e s s ____ 8 26
Single P ee rle ss  _____ 7 50
N o rth e rn  Queen -------5 75
U niversal ___ ___—  7 69

Window Cleaners
12
14
16

fn.
in.
in.

1 66 
1  86 
2 80

13 in.
Wood Bowls 
B u t t e r ___ 6 90

15 in. B u tte r  _____ . . .  9 00
17 in. B u t t e r ______ 18.00
19 in. B u tte r  ____ 25.00

WRAPPING PAPER  
F ib re, M anila, white 06%
No. 1 F i b r e __________ 07%
B utchers  M anila ____ 06%
K r a f t _______________ 99

YEAST CAKE
M agic, 3 d o z ._______ 2 79
Sunlight. 3 d o z ._____ 2 70
Sunlight, 1% d o z . __ 1 35
Y east Foam , 3 doz. „  8 79 
Y east Foam , 1% doz. 1 86 

YEAST—COMPRESSED 
F le iscbm an , p e r doz; _  28

Acting the Part Really Helps You.
W ritte n  fo r th e  T radesm an .

It is so hard to be chereful when 
you don’t feel cheerful! That sounds 
like a paradox, but it is really only 
stating one of the biggest problems 
in home life. Somehow, in the very 
midst of the people that we love the 
most and for whom all the work that 
we do in the world is done, we show 
our worst sides. When we go out 
into “company,” away from home, we 
try to hide our feelings; to look cheer
ful and happy and good natured, even 
if we do not feel that way at all. And 
it does seem as if just trying to look 
and act cheerful tended to make us so.

I could argue that it is at home, 
among the folks that we love the 
most, we ought to make the pretences 
of this kind that we make when we 
are with strangers; that at home we 
ought to try to act our best and look 
our best.

But I am going to speak of another 
side of the same thing—of making the 
“pretences” for our own benefit and 
because I believe that acting cheerful 
tends to make us be cheerful.

In one of his famous “Talks to Stu
dents” William James tells of an old 
Scotch alienist who said to an Ameri
can audience:

“You Americans wear too much ex
pression in your faces. You are living 
like an army with all its reserves in 
action. You take too intensely the 
trivial moments of life.”

Mr. James goes on to point out that 
the sensations1 that pour into one’s 
inner self from the overtense, excited 
body have a profound effect upon the 
spiritual life; that a contracted and 
panting physical state tends to pro
duce a contracted and panting state 
of mind.

“How can the future and its worries 
gain admission to your mind,” he says, 
“if your brow be unruffled, your 
respiration calm and complete, and all 
your muscles relaxed?”

I know by long experience that it 
is really possible to affect your state 
of mind by physical action. When you 
lift the corners of your mouth into a 
smile it really does relax a depressed 
or angry mind—besides helping the 
people who are about you.

I happen to know two persons who 
were crushed almost beyond endurance 
by the death of their own child. Their 
friends have been impressed by the 
fact that they have not allowed their 
bereavement to poison their lives or 
destroy their interest in their work. 
Not long ago I asked the mother how 
she could manage to go on so cherrily.

“Let me tell you how we have man
aged,” she said. “In the first place, 
we are of those who believe that as 
a matter of fact as real as any other 
fact in the world there >8 no such

thing as death. We believe that our 
son is as near to us as ever, doing 
some great work for which he was 
fitted by his life on earth. We believe 
that grief is a cloud between us, and 
that when we are unhappy it saddens 
him and lessens his joy and his ef
ficiency in that work. So we know 
that it is not enough for U9 to pre
tend to be happy; we must be happy.

“But even if we did not have that 
belief, that conviction; even if we did 
not try to go cheerily on for his sake, 
we know that we must do so for our 
own. For we have learned that keep
ing a cheerful manner really tends to 
make us cheerful. The moment we 
allow sorrow or depression to show 
in our faces and in our conduct it 
lowers our vitality and increases the 
feeling of sorrow.”

Knowing as I do so many women 
who carry with a smile the thousand- 
and-one burdens of the homemaker, 
it seems a kind of insult to be tell
ing such among my readers that the 
smile really makes the burden easier, 
for they know that already. But I
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! R. & F. Brooms I
THE

DANDY I 
UNE I

Also
B. O. E. LINE!

Prices
Special ________ $ 8.00 j
No. 24 Good Value 8.50 j 
No. 25 Velvet „  9.50 j 
No. 27 Q u a lity .. 10.75 ] 
No. 22 Miss Dandy 10.75 [ 
B. 2 B. O. E. ._  10.001

Freight allowed on 
shipm ents of five 
dozen or more.

A ll Brooms 
Guaranteed

Rich & France ' |
I 697-9 W. 12th Place |

I CHICAGO, ILLINOIS I
= S
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BUSINESS WANTS DEPARTMENT
Advertisem ents Inserted under th is  head for five cents a word the first 

Insertion and four cents a word for each subsequent continuous Insertion. 
If set In capital letters, double price. No charge less than 60 cents. Small 
display advertisem ents in th is department, $3 per Inch# Paym ent with order 
is required, as amounts are too small to open accounts.

am assuming that some among those 
who may read what I say now may 
not fully realize the truth of this. To 
such I would like to say, “Try it!” 
When the things are all going wrong: 
when everybody around you seems 
cross and unsympathetic, try the ex
periment of lifting the corners of 
your mouth, relaxing the tense mus
cles all over you, drawing some deep, 
easy breaths to the bottom of your 
lungs. See if it does not make the 
whole world seem brighter and the 
heavy burdens easier to carry.

You will notice, too, that your own 
“easing-up”, will affect those who are 
about you. Such a smile is curiously 
infectious; it spreads out like a rip
ple in water and goes on and on to 
the far shores that you cannot see, 
like the vibrations going in all direc
tions from a great bell.

If you act cheerful, it will surely 
help you to be cheerful.

Prudence Bradjsh.
(Copyrighted, 1922.)

Proper Function of Chambers of Com
merce.

Battle Creek, Dec. 19—I am, per
haps, largely responsible for the con
servative. attitude of our industrial 
committee, because our people are act
ing on the advice I give them on the 
question of new industries. I append 
hereto a synopsis of what I said, 
thinking that you might consider it 
worth while to pass this experience 
on to the chambers of commerce in the 
many towns reached by the Trades
man.

Every producing and consuming in
dividual is an economic asset to the 
community. It is, therefore, the duty 
of every commercial organization wise
ly to use energy and brains to interest 
new citizens.

The actuaries tell us that the aver
age social capitalized value of an in
dividual is $5,500 in this country, $4,- 
750 in England and $3,400 in France. 
The capitalized value of every man, 
woman and child in Battle Creek, 
based on a productive capacity is $5,- 
500. Every citizen is worth an aver
age of $1,575 per year in cash earn
ings to our city. Some spend more, 
some less, but this average is fairly 
accurate.

It follows, therefore, that your 
chamber seeks new industries, or en
courages the development of those al
ready here in order to increase the 
population—the individual production 
and wealth. New factory buildings are 
only homes to house the individuals 
who produce the commercial and in
dustrial life. Buildings and machinery 
do not produce, but men and women 
do. New industries are sought, there
fore, in order to bring more people.

The question is continually arising, 
how far shall your chamber of com
merce go in an effort to get the coveted 
new industry and secure the benefits 
it may bring to the community. What 
part, if any, shall the chamber take in 
industrial financing?

I hold that the function of the pres
ent day chamber of commerce, and 
more especially of the Secretary, is as 
much to protect his town from the 
fa'se as it is to encourage the genuine.

A few years ago the giving of bonus
es was advocated and practiced quite 
largely. The expensive experiment ap
peared in the form of cash, free land, 
tax exemption, etc. Factory chasers, 
competing and spurred on by alleged 
civic pride, eliminated the more con
servative commercial organizations 
and, of course, the bonus hunter went 
where the bribe was the largest. The 
result was that hundreds of factories 
were built in places which were un
suitable and failed, bringing loss and 
vexation to all concerned.

Letters of endorsement are another 
source of trouble, because of the fact

that a letter should be as good as a 
bond or guarantee, and it is seldom 
possible for a commercial organiza
tion to make a critical and intelligent 
investigation of an industrial or com
mercial concern.

Stock selling is a dangerous thing 
to engage in. Many have undertaken 
stock selling campaigns with apparent 
success, but there are many who re
gret such activities and are waiting 
for Father Time to blot their follies 
from memory.

Exoerience shows that no chamber 
of commerce is justified in acting as 
a stock promoter, if there is any other 
agency in the community for this pur
pose.

Financing buildings and sites has 
been done successfully by some organ
izations, but this form of assistance re
quires to be carefully handled.

A chamber can render service to a 
prospective new industry by helping 
in the selection of a suitable site, con
venient trackage, keeping the price 
reasonable, having sites and buildings 
fairly appraised, bringing local capital 
and legitimate new enterprises together 
without assuming any responsibility 
for the financing, advocating adequate 
facilities for new industries, such as 
transportation, trackage, good streets, 
ample water supply, electric power, 
fuel, etc., and doing everything pos
sible to make the life of the workers 
woTth while, housing, parks, play
grounds, good schools and churches, 
recreation and anything that promotes 
contentment and makes life worth liv
ing for the citizens generally. It is 
becoming more and more apparent that 
good citizenship is necessary to good 
business. The cities which are well 
governed, healthful and generally at
tractive, will secure and hold the busi
ness; everything else being equal. Not 
long ago we got an enquiry from a 
large concern, which laid particular 
stress on what facilities we had for 
making workmen contented.

We hold that if we are able to get 
one successful new industry a year, we 
are doing well. We are pleased to re
port that we have secured two during 
the past year—the Veteran’s Bureau 
Hospital and the Opalume Sign Sys
tem, Inc., from Lima, Ohio, at a cost 
of $1,300 for moving expenses. The 
case of the Sign Co. is an instance 
showing the advantage of having a re
serve fund. If we had not been able 
to say promptly that we had money on 
hand to pay the moving bill, the op
portunity to close the deal would have 
passed. This concern is busy turning 
out signs at 79 South Division street. 
It is now employing thirty hands, and 
expects to have fifty men at work be- 
for long.

.You handled the apple and potato 
show just right in your editorial of- 
Dec. 13. I hope the parsimonious 
farmers who were in charge of the 
show, will read your editorial and heed 
the lesson. John I. Gibson,

Sec’y Battle Creek Chamber of Com
merce.

W e  D. Bait
FURS

Hides
Wool and Tallow

Agents for the
Grand Rapids By-Products Co.’s  

Fertilizers and Poultry Foods.

28-30 Louis St
Grand Rapids, Michigan

W an t to  h e a r  from  p a rty  ow ning good 
m erchandise  business o r o th e r business 
fo r sale. S ta te  cash  price and  p a rtic u 
la rs . John  J .  B lack, 130 St., Chippewa 
Falls, W isconsin._______________ 957

A Good D rug  B usiness F o r Sale—Owing 
to  d eath  of ow ner, I have a  good drug 
store  to  offer a t  a ttra c tiv e  price. G row 
ing  section  F lo rida . A ddress No. 989, 
care  M ichigan  T radesm an .__________989.

F o r Sale—G eneral s tock , or s tock  and  
brick  sto re  building, in p rosperous tow n 
of 1,400, c en ter good farm ing  com m unity. 
W ill invoice abou t $4,000. B usiness on 
cash  basis. Dw elling house included in 
purchase if desired. A ddress No. 990, 
care  M ichigan T radesm an.___________990

W anted , Position—B y experienced m an, 
in e ith e r groceries o r h ardw are . Capable 
of m anag ing  either. B est references. 
A ddress No. 991, care  T radesm an . 991

F o r Sale—One B u tte rk is t pop corn and  
p ean u t ro as te r , H olcom b & H oke m ake.

F o r Sale—H ardw are  and  g rocery  stock  
in Sou thern  M ichigan county  sea t town, 
population  ab o u t 1,500. G rocery s tock  in 
voices $2,500. H ardw are  stock  invoices 
$9,000. F ix tu re s  $3,500. T u rnover th ree  
tim es. R en t only $300. A ddress No. 972, 
care M ichigan T radesm an . 972

F o r Sale—M oving p ic tu re  outfit, Pow ers 
No. 6, cam eragraph , an d  128 sea ts . A d
dress No. 973, care  M ichigan T radesm an .

973
FO R SALE OR LE A SE—F IN E  STORE 

ROOM IN  N ew ton, Illinois; splendid con
dition; size abou t 22x90 f t.; fu rnace  h ea t. 
A. L. R edm an, Olney, 111. 976

F o r Sale—G eneral s tock  in  coun try  
tow n. S tore doing good business. B uy
e r  should have $2,500. F o r fu th e r p a r
ticu la rs  add ress  N ational G rocer Co., 
Cadillac, Mich. 958

DICKRY DICK  T H E  SCALE E X 
P E R T . MUSKEGON, MICH. 939

L a te s t type, nearly  new, used  th ree  
w eeks. F o r price and  p a rticu la rs , w rite  
o r phone W . M. A ckerm an, 549 P ine 
Ave., N . W ., G rand R apids, Mich. Citz. 
4294._______ ________________________ 992.

C A FE —SU PE R  BA RGAIN: ANNUAL 
B U SIN ESS $40,000; ONLY C A FE IN  
B E ST  TOW N IN  CEN TRA L MICHIGAN. 
N E W  EQ U IPM EN T. $4,000 BUYS ALL. 
W . J . Cooper, Mt. P lea s a n t , Mich. 993 
—COMMISSION- SALESM EN—Calling on 
d ep artm en t s to res and  large re ta ile rs  
hav ing  house fu rn ish ing  departm en ts, to 
sell our line of upholstered  and  fibre chair 
sea ts . W e have an  excellen t line for 
w hich th e re  is a  co n stan t dem and. Good 
com m ission. U nited  C hair S ea t & N ov
e lty  Co., 470 G ates Ave., Brooklyn, N . Y.

____________________ 994
W an ted—Store fixtures. W h a t have 

you in  s to re  fix tu res you w an t to cash? 
W rite  A. L. R edm an, Olney, 111. 985

H ave $10,000 w orth  of deed land  con
tra c ts  on Royal O ak Im proved property , 
exchange fo r m erchandise . Mr. Lewis, 
1561 R ichton Ave., D etro it:_________ 986

PA R T N E R  W A NTED —Old estab lished  
m an u fac tu rin g  ■ business in St. Louis. 
This is no ge t rich  proposition, b u t one 
of the  b est investm en ts  in  St. Louis if 
you w an t a  perm anen t, reliab le business. 
$20,000 or over required . P re fe r m an  who 
is  capable of tak in g  en tire  charge of se ll
ing end of business. A ddress Box 694, 
care C en tra l S ta tion  P o s t Office, St. 
Louis, M i s s o u r i . _______________ 988

F o r Sale—Moving aw ay. I offer m y 
hom e w ith  ten  Cor m ore) acres  of land, 
w ith  buildings w orth  a t  le a s t $5,000, for 
$6,000. B eau tifu l s itua tion , on Dixie
H ighw ay. J u s t  outside village of P la in - 
well.' F o r p a rticu la rs , add ress H . L. Bliss, 
P lainw ell, Mich. 978

P ay  spo t cash  fo r c lo th ing  and  fu rn ish 
ing  goods stocks. L. S ilberm an, 1250 
B urlingam e Ave., D etro it, Mich. 566

A . E. GREENE SALES CO.
Merchandise Sales Specialists

C onducting com plete closing-out, r e 
duction  and  B usiness building sales 
for re ta il m erch an ts  anyw here.
216 E. M a in . Jackson , M ic h ig a n

KWIT YOUR KICK1N
About business. Have an Arrow Sale 
by

THE ARROW SERVICE 
Cor. W ealthy St. & Division Ave. 

Citz. 62374 “ Grand Rapids, Mich.

F o r Sale—The grocery  stock  and  fix
tu re s  of H . H . Colby, of St. Johns. H enry  
F . P a rr , tru s tee , S t. Johns, M ich. 952

R E B U I L T .
CASH REGISTER CO., Inc.

Cash R eg iste rs , C om puting Scales, 
Adding M achines, T ypew riters  And 
O ther S tore and  Office . Specialties. 
122 N. W ash ing ton , SAGINAW, Mich. 
R epairs  an d  Supplies fo r a ll m akes.

CASH For Your Merchandise!
W ill buy your en tire  s tock  o r p a r t  of 
s tock  of shoes, dry  goods, clothing, fu r
n ishings, b a z a a r ' novelties, fu rn itu re , e tc . 

L O U IS  L E V IN S O H N , S a g in a w , M ich .

Bell Phone 596 Citz. Phone 61366
JOHN L. LYNCH SALES CO.

SPECIAL SALE EXPERTS  
Expert Advertising  

Expert Merchandising 
209-210-211 M urray  Bldg. 

GRAND RA PID S, M ICHIGAN

F o r Sale—Cash re g is te rs  an d  s to re  fix
tu res . A gency fo r S tan d ard  com puting 
scales. D ickry  D ick, M uskegon, Mich.

643

Economic Coupon 
Books

They save time and expense.
They prevent disputes.

They put credit transactions on 
cash basis.

Free samples on application.

Tradesman Company
Grand Rapids, Mich.

G R A N D  R A P I D S  S A F E  C O .
Dealer in

F ire  an d  
B u r g l a r  P ro o f  

Safes
Vault Doors and Time Locks

Largest Stock in the State.

Grand Rapids Safe Go.
Grand Rapida, Mich.

\
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Proceedings of Grand Rapids Bank
ruptcy Court

G rand R apids, Dec. 11—On th is  day  th e  
final m eeting  o f c red ito rs  w as called 
in  th e  m a tte r  of C harles G abriel, B an k 
ru p t  No. 2181. T he tru s te e  has filed h is 
final re p o rt an d  accoun t a n d  all of The 
p ro p erty  o f the  b an k ru p t h a s  been se t 
off to  him  a s  exem pt o r sold. ” T he m ee t
ing  w ill be held a t  the  office o f the  re feree  
Dec. 22. T he  tru s te e ’s final re p o rt an d  
acco u n t w ill th en  be p assed  upon and  
ad m in is tra tio n  expenses paid  so fa r  as  
th e  funds will w a rra n t. T here  w ill be 
no d ividends for c red ito rs .

In  th e  m a tte r  o f C lare M cN aughton, 
B an k ru p t No. 2029, th e  tru s te e  h a s  filed 
h is  final re p o rt and  accoun t an d  the  final 
m eeting  h a s  been called fo r Dec. 22. The 
tru s te e ’s final rep o rt w ill then  be passed  
upon and  ad m in is tra tio n  expenses an d  a  
firs t an d  final dividend paid to  c red ito rs .

Dec. 12. On th is  day  w ere received  
th e  ad jud ication  and  o rd e r o f reference 
in  th e  m a tte r  o f Republic Sales & Service 
Co., B an k ru p t No. 2190. T he b ank rup tcy  
is  invo lun tary , therefo re  schedu les have 
been  o rdered , an d  upon a rriv a l of th e  
sam e the  first m eeting  will be called and  
no te  of the  sam e, a s  well a s  a  lis t of th e  
cred ito rs , m ade here . T he b an k ru p t is a  
sales an d  serv ice o rgan iza tion  dealing  in 
the  tru c k s  w hich nam e it  bears.

On th is  day  also th e  final m eeting  of 
c red ito rs  in  the  m a tte r  of Louis H . Dolan 
w as called. The tru s te e  h as  filed h is 
final re p o rt an d  acco u n t an d  th e  final 
m ee ting  w ill be held a t  th e  office of the  
re fe ree  on Dec. 23. T he tru s te e ’s  rep o rt 
•will be passed  upon an d  the  a d m in is tra 
tion  expenses pa id  a s  fa r  a s  the  funds 
on  h an d  will perm it. T here  will be no 
d iv idends fo r cred ito rs.

Dec. 13. On th is  day  w as received  an  
offer in  the  sum  of $4,000 from  the  G rand 
R apids S tore  F ix tu re  Co., of G rand  R ap 
ids, for th e  s tock  an d  fix tu res o f the  
b an k ru p t A. J .  M orton, B an k ru p t No. 
2145. T he s tock  and  fix tu res inven tory  
$11,741.82. A  special m eeting  for con
s ideration  of th is  offer a n d  fo r the  re 
ceip t o f a n y  o th e r o r fu r th e r  offers has 
been  called for Dec. 28. All in te re s ted  in 
th is  sale should be p re sen t a t  the  tim e 
m entioned. The sale will be held in  the  
office of th e  referee , G rand R apids, and  
a n  inven to ry  and  ap p ra isa l of the  p rop
e r ty  is  on file a t  such  office. T he stock  
an d  fix tu res a re  located  a t  M arion.

Dec. 14. On th is  day  w ere received  the  
schedules in the  m a tte r  of N oel-M essner- 
P e te rs , B an k ru p t No. 2191. The sched
ules lis t a sse ts  in the  sum  of $4,788.56 
an d  liab ilities  in  th e  sum  of $6,935.38. A 
lis t of the  c red ito rs  of the  said  b an k ru p t 
is a s  follows:
S ta te  of M ichigan ___________ a___$ 23.00
S ta te  o f M ichigan _______________  12.90
C ity  of G rand  R a p i d s ___ am t. unknow n
E rn es t G ates, G rand  R a p i d s _____ 145.00
G ladys M unn, G rand  R a p i d s _____  34.00
R alph  H orn , G rand R a p i d s __.__  50.00
C om m ercial F inance  C orporation,

G rand  R a p i d s __________________ 1,800.00
Acm e W elding Co., G rand R apids .75
A. C. Ign ition  Co., D e t r o i t _______  10.71
A m erican  C an Co., G rand R apids 100.00 
A toz R ad ia to r Shop, G rand R apids 3.50 
S ay lus S an ita ry  Supply Co., Chicago 14.30 
B ixby  Office Supply Co., G rand

R a p i d s __________________________  7.59
B ohm an & H arrison , G rand  R apids 5.00
B row n Graff Co., G rand  R a p i d s _14.40
C all P rin te ry , G re e n v ille _________  4.90
C en tra l Vulc. Co., G rand R apids__ 130.40
C ity  P a tte rn  W orks, G rand R apids 10.97 
Chicago A uto  T rade  A ssociation,

C h ic a g o ___________   12.00
Colonial Oil Co., G rand R a p i d s _33.07
H . S. C rosby Co., G rand R a p i d s_114.41
D erby S team  L au n d ry  Co., Chicago 43.00
D e tro it Slip Cover Co., D e t r o i t_84.35
Dilley, S ou ter & Dilley, G rand  R ap. 64.37
W m . P. D reyer, G rand R a p id s ___  12.50
G. A. D uncan, D e t r o i t ___________  6.92
A. W . E hrm an  & Co., G rand  R ap. 504.53 
E xide B a tte ry  Co., G rand  R apids 16.74
A rt G lass Co., G rand  R a p i d s ___  36.30
F orge  Iron  Co., G rand R a p i d s _42.95
H erald , G rand R apids ___________  264.53
N ew s, G rand  R a p i d s _____________  25.83
P ress, G rand  R apids _____________ 115.00
G rea t W es te rn  Oil Co., G rand R ap. 23.55
C. M. H all L am p Co., D e t r o i t___  75.60
H ayes-Ion ia  Co., G rand  R a p i d s _ 1.00
H e th  Auto. E lec tric  Co., G rand  R. 167.98
H uban  & Frozer, G rand  R a p id s_20.20
J . J .  Johnson , G rand R a p i d s ___  7.74
L acey  Co., G rand  R apids _______  84.23
Jos. N iehous Co., C in c in n a t i_____  56.99
Jo h n  Noel, G rand R a p i d s ___ ____ 13.27
P erfec tio n  W indshield  Co., In d ian 

apolis _______________ ____________  60.95
P o s ta l Tel. Co., G rand R a p i d s _ 4.29
P a s s .  C ar D ealers A ssociation,

G rand  R a p i d s ____ ,_____________  50.00
Selec ta  Syndicate, Long Is land  C ity,

N . Y . ___________________________  360.01
P h il. Sim on, G rand  R apids _____  9.00
Geo. S. Sm ith, G rand  R a p i d s ___  6.30
C. & G. S pring  Co., K a la m a z o o_58,61
S pau ld ing  & Co., Chicago _______  75.25
S tan d a rd  T extile  Co., C le v e la n d _25.30
S tan d ard  Oil Co., G rand  R a p i d s_ 4.60
U. S. T ire  Co., D e t r o i t _____ _____217.14
V igil Pub . Co., G rand  R a p i d s ___  43.64
W arren  Refining & Chem ical Co.,

C le v e la n d _______________  130.20
W olverine S to rage B a tte ry  Co.,

G rand  R a p id s ___ ________________  18.32
V acuum  Oil Co., C h ic a g o _________  80.26
V er W ys & Co., G rand R apids __ 49.23
V iscosity  Oil Co., C h ic a g o -----------  57.67
Rossville Co., L aw renceburgh , Ind . 21.52

H en ry  Sm ith, G rand  R apids ___ ! 10.00
Boyce B ros., G rand  R a p i d s _____  7.60
W este rn  U nion Tel. Co., G rand  R. 2.43
C am era  -Shop, G rand  R a p id s _____  2.50
P o s ta l Tel. Co., G rand R a p i d s _ 3.39
N ew  E ra  Spring  & Spec. Co.,

G rand  R a p i d s _______________ ,__  .25
E n terp rise  Adv. A gency Co., G rand

R a p i d s __ ________________________  35.00
W eath e rly  Co., G rand  R a p i d s ___  5.50
G u aran ty  Bond & M tg. Co., G rand 

R apids ____________________________ 1.65
E dw in T . De V ries, G rand  R apids 1,400.00 

Dec. 15. On th is  day  w ere received 
the  schedules, o rd e r of reference an d  a d 
jud ica tio n  in  b an k ru p tcy  in th e  m a tte r  of 
H arlie  F . H u n te r, B an k ru p t No. 2197. 
The m a tte r  h a s  been re fe rred  to  Benn 
M. Corwin as  re feree  in  bankrup tcy . T he 
b a n k ru p t is a  re s id en t o f th e  village of 
S a ran ac  an d  is a  fa rm er. T he schedules 
o f th e  b a n k ru p t lis t a sse ts  in  th e  sum  of 
$1,300, of w hich the  sum  of $600 is  c la im 
ed a s  exem pt to  the  ban k ru p t, and  liab il
ities  in  th e  sum  of $2,349.95. F rom  the  
fa c t th a t  a ll of the  a sse ts  a re  e ith e r 
claim ed a s  exem pt o r a re  encum bered, 
the  c o u rt h a s  w ritten  for fu n d s  for the  
conduct o f th e  firs t m eeting , upon th e  
a rr iv a l of w hich th e  m eeting  will be 
called and  no te  of th e  sam e m ade here . 
A lis t o f th e  c red ito rs  of the  b an k ru p t
is  a s  follows:
T ow nship of Boston, Ion ia  coun ty  $ 20.00 
Buffalo P i t ts  T h resh in g  M achine

Co.. Buffalo. N . Y . _____________  300.00
F a rm e rs  & M erchan ts  B ank , S a ra 

nac _____________________________ 1,700.00
Am os E. O tis, S aranac  .__________ 150.00
H . J .  H ouserm an , S a r a n a c _______  74.00
Jo h n  A dgate, S a ran ac  -----------------  90.00
V ic to r Oil Co., C le v e la n d _______  15.95

Dec. 15. On th is  day  w ere received  
th e  schedules, o rder of reference  and  
ad jud ication  in  b an k ru p tcy  in th e  m a tte r  
of W illiam  H . B urrow s, B an k ru p t No. 
£198. T he m a tte r  h as  been re fe rred  to 
B enn M. Corwin, re feree  in  bank rup tcy , 
w ho h as  a lso been appo in ted  receiver. 
T he b an k ru p t is a  re s id en t of th e  tow n
ship  of W oodland, L ee lanau  county , and  
is a  grocer and  hardw are  m erchan t. T he 
schedules o f th e  b an k ru p t lis t a sse ts  in  
the  sum  of $3,800, o f w hich $450 is c la im 
ed a s  exem pt to  the  ban k ru p t, and  lia 
b ilities in the  sum  of $3496.69. T he  d a te  
of f irs t m eeting  h as  n o t been set, an d  
w hen th e  sam e is done, note of th e  sam e 
will be m ade here. A lis t of the  c red 
ito rs  of the  b an k ru p t is a s  follows:
D r. J .  T . S lipecta, S u ttons B ay  $450.00 
W ayne Oil T an k  & P um p Co., F o r t

W a y n e ___ :_________________  280.00
A lfred & M arie Grielick, T rav e rse

C ity  __________________________  1,950.00
M. G. M ason Seed Co., M anitowoc 5.73 
A uto K n ittin g  H osiery  Co., Buffalo 18.00 
Jo h n  W endhard t, T rav e rse  C ity — 30.00
G rand T rav erse  A uto Co., T rave rse

C ity  ■____        15.57
B ain  & M iller, T rav e rse  C i t y ----- 1.50
R ecord-E agle , T rav e rse  C i t y -------- 14.21
S te ind ler P ap e r Co., T rav e rse  C ity  49.65 
W orden G rocer Co., G rand  R apids 50.24 
V oigt M illing Co., G rand R apids — 16.40 
V. C. M illing Co., G rand  R apids— 17.00 
J .  F . E esb y  M illing Co., P la in  well 5.00
Ju d so n  G rocer Co., G rand  R apids 121.46
Caruw ell Co., T rav e rse  C i t y -------- 62.42
S tan d a rd  Oil Co., G rand  R apids — . 8.48 
H ekm an  B iscu it Co., G rand  R ap. 13.02
G oosberg & R eu ter, D e t r o i t --- 18.15
H an n ah  & L ay  M erc. Co., T rav -

erse  C i t y _______  ___________
F isk  T ire  Co., G rand  R a p i d s --31.20
P . & G. Soap Co., D e t r o i t ------  8.40
B adger C andy Co., M ilw a u k e e --35.85
R itch e r Mfg. Co., N ew  Y o r k ---  33.39
Sam  lies , T rav e rse  C i t y ---------  7.50
C rane M edicine Co., Chicago ---- 45.60
S trau b  C andy Co., T raverse  C ity  11.65
M essenger P ub . Co., C h ic a g o -22.40
Chas. S ieberm an & Sons, Des

M o in e s ----------------------------------  24.40
R enfro  B ros. Co., C h ic a g o ------  42.30
Asnin B u tton  Co., San F ranc isco  — 1.75

S tan d ard  Oil Co., G rand K apias __ ijj.ov 
B oardm an  R iver L ig h t & Pow er Co.,

T rav e rse  C ity --------------------------  10.50
In  the  m a tte r  o f Jo h n  T yler, B an k ru p t 

No. 2195, th e  funds for th e  first m eeting  
of c red ito rs  have been received  and  the  
first m eeting  of c red ito rs  will be held a t  
the  office of the  re feree  on Dec. 26.

Road Reason .̂
The automobile is doing wonderful 

things for the improvement of roads 
in this country; particularly the main 
roads,

But did you ever think to enquire 
why do the main roads pursue the 
routes they do? Why were those par
ticular routes adopted, often twisting 
and turning as they pass over hills 
and valleys?

The answer is that they follow an
cient Indian trails, which in their 
twists and turns pursued the lines of 
least resistance. Those lines remain 
unaltered to-day, and so the main 
routes do not change and never will 
change.

Both W heat and Floor Heading 
Higher.

W ritte n  fo r th e  T radesm an .
Since Aug. 1, 1922, there has been 

a gradual advance in all grains.
Of course, every advance has had 

its reaction, but each cycle of the 
market action has shown a net gain 
upward and December wheat has ad
vanced from $1.085^@1.08J4 on Aug. 
1 to $1.27j4 at yesterday’s close, the 
19th, a net gain of over 19c a bushel.

According to all reports from stud
ents of economics, price trends and 
business curves predict a continuance 
of this upward movement, referring to 
higher prices and increased volume of 
business, until late in the spring. If 
they are correct in their assumption, 
we will have, of course, somewhat 
higher prices than those prevailing at 
the present time.

European buying continues to be 
a bullish feature and the advance in 
Sterling to new high levels, of course, 
has been a factor in the situation.

Snow’s statement on European re
quirements of grain is regarded as 
unusually bullish, and it really appears 
advisable to buy both wheat and flour 
in good volume on all breaks.

We have anticipated the usual seas
onable weakness in grains, wheat in
cluded, in other words, looked for a 
reaction in the price of wheat during 
the holiday season—say from the mid
dle of December to the middle of 
January—but it has not materialized 
thus far, although mills as a general 
proposition have not followed wheat 
all the way up, antciipating somewhat 
of a reaction, which, as stated above, 
thus far has not developed. Of course, 
some slight reaction may come after 
the first of the year, but the way 
everything looks at the present time— 
general business conditions, stocks of 
flour in dealer’s hands, the rather 
heavy European requirements and the 
tendency of the farmer to hold the 
remainder of his wheat for higher 
prices—it is possible there will be 
very little setback in the price of 
wheat.

After the middle of January a more 
lively demand for flour is anticipated 
again and this, of course, will tend to 
strengthen the markets.

All in all, wheat and flour evidently 
are both excellent property, and it 
appears wise to purchase in good 
volume on all setbacks.

Lloyd E. Smith.

Open Winter Prophets Suddenly Dis
credited.

Boyne City, Dec. 19—After a long 
Indian summer, during which our 
wiseacres were talking about an open 
winter, winter has descended upon 
us with a vengeance One night we 
kicked the clothes all off and had the 
windows open and the next we made 
a raid on the extra bedding and they 
never have been put back yet. The 
thermometer has been flirting around 
zero and all the wind in Canada has 
been going South. The lake is frozen 
over almost a month ahead of its reg
ular schedule. There is not much 
snow—just enough to make good 
sleighing—without spoiling the roads 
for automobiles.

The city will this year have a com
munity Christmas tree. Between the 
Chamber of Commerce, the Santa 
Claus Club and the churches, we have 
started the necessary activities and the 
tree will be set up next Saturday. We

will also have a skating pond. We 
have always had the pond, a beautiful 
little lake about 2 acres in extent and 
this year the city dads and the school 
board will try to keep it cleared of 
snow, so that our children will have 
a place to exercise their talents. Our 
people can coast, toboggan and ski 
from December to April, but the skat
ing is limited to carefully tended rinks. 
We have all kinds of ice, but it is 
usually covered with a thick blanket 
of snow. Maxy.
Wanamaker’s Advertising Leadership.

Detroit, Dec. 19—The one thing to 
which all retail merchants throughout 
•the country are indebted to Mr. Wana- 
maker is the fact that he found and 
used a man that advertising men of 
to-day call the father of modern ad
vertising.

John E. Powers, an American gen
tleman and a graduate of Wesleyan 
University, had been doing some signi
ficant work in England which attracted 
Mr. Wanamaker’s attention, and he 
had the courage to secure Mr. Pow
ers’s services. I think I use the word 
“courage” advisedly, for homely com
mon-sense talk which Mr. Powers in
augurated for M:r. Wanamaker in 
single column advertisements in the 
Philadelphia papers, set paragraphi- 
cally in pica old style, was certainly 
a revolution of the formal card style 
of advertising which was then in 
vogue.

It was not long before the Wana
maker advertising became the cynosure 
of all merchantts’ eyes, and the meth
od of direct discourse as between mer
chant and customer rapidly spread as 
a direct effect of Mr. Wanamaker’s 
courage and common sense. Much of 
that which was written in frank imita
tion of the Wanamaker style was 
crude indeed, but John E. Powers was 
a master of English and a man of 
great simplicity and directness. To 
John Wanamaker, therefore, must be 
accorded the credit of establishing the 
genius of modern advertising.

J. A. Richards.
Hides, Pelts and Furs.

Hides
G reen, No. 1 ---------------------------------- 11
G reen. No. 2 ______________________ 10
Cured, No. 1 ______________________ 12
C ured, No. 2 ______________________ 11
C alfskin, g reen , No. 1 ___________ __15
C alfskin, green , No. 2 _______________ 13%
Calfskin, cured . No. 1 ______________ 16
C alfskin, cured . No. 2 _______________ 14%
H orse, No. 1 ______________________ 4 00
H orse, No. 2 ______________________ 3 00

Pelts.
Old Wool ____________________ 75@1 50
L am bs _________________________ 50 @1 21
S h e a r l in g s ______________________ 50@1 00

Tallow.
P rim e  _______________________________ 4? 7
No. 1 __________     life
No. 2 ________________________________ @5

Wool.
U nw ashed, m edium  _________   @35
U nw ashed, re je c ts  __________________ @30
U nw ashed, fine ____________________ @35

Furs.
Skunk. No. 1 ______________________ 3 00
Skunk, No. 2 ______________________ 2 00
Skunk. No. 3 ______________________ 1 00
Skunk, No. 4 ______________________  50
M ink, L arge  _______________________ 7 00
M ink, M edium _____________________ 5 00
M ink, Sm all _______________________ 3 50
Raccoon, L arge  ___________________ 5 00
Raccoon, M edium  _______________ _ 3 50
Raccoon, Sm all ____________________ 2 50
M uskrats , W in te r _________________ 1 50
M uskra ts , F a ll _____________________ 1 00
M uskra ts , Sm all F a ll _____________ F 0
M uskra ts , K itts  __________________  11

Her Mental Salve.
Mrs. DeEwelle says—
Says what?
That after her husband has got mad 

and called her a “big, fat slob,” she 
just can’t wait until she gets down to 
the corset department of Smoothby’s 
big store and hears the saleswomen 
call her “a woman of full figure.”

Bay City—The Michigan Pipe Co., 
water pipe and casings, has merged its 
business into a stock company under 
the same style, with an authorized 
capital stock of $250,000, all of which 
has been subscribed and paid in in 
property. /  i  V

f



W hen W inter Comes
¿Polarine /  ^  tr -THE"/ G uard Y ourTHE

PERFECT 
MOTOR 

OIL Hauling Costs

■OLD weather imposes new 
operating conditions on your 
trucks and automobiles. 

Th ese must be met if your 
machines are to deliver maximum 
service Nearly all makes and 
types of engines require a lighter 
grade of Polarine Oil in winter 
than in summer.

Heavy oil congeals in cold 
weather and does not flow easily 
through the lubricating system 
Unless the correct winter grade of oil 
is used, some parts of your engine 
may operate without oil until the 
heat from the engine causes it to 
flow readily. Scored cylinders, 
burned bearings and a host of 
other damages result when this 
condition occurs.

Not only do you pay for these 
repairs, but while they are. being 
made you lose the time of the 
machine and the driver as well.

If you would guard your hauling 
costs, use Polarine. It is made in four 
grades—Medium Light, Medium 
Heavy, Heavy and Extra Heavy, 
one of which lubricates correctly 
your machine during cold weather.

Do not rely on hearsay or the 
judgment of those not qualified to 
select this correct grade. Remem
ber there is only the right grade 
and the wrong grade of lubricating 
oil—there is no such thing as a 
second best grade.

Consult the latest Polarine Chart 
of Recommendations, which our 
lubricating engineers have com
piled in co-operation with manu
facturers of automobile engines 

This chart is displayed 
by all Standard Oil 
Company (Indiana) 
agents and most Pol
arine dealers. It will 
be sent you free on 
request.

ST A N D A R D  OIL COM PANY
(INDIANA)

937 S. Michigan A ve. Chicago, Illinois
Michigan Branches at Detroit, Saginaw, Grand Rapids



FIR E W IN DSTO R M TO R N A D O

Cbc mill mutuals
Agency

LANSING, M ICHIGAN

Representing One of the

Strongest m utual Tire Ins. Groups
In  United States

W ith

$22,610,000.00 Cash Assets 
$10,157,000.00 Cash Surplus to  Policyholders 

$5,800,000.00 Cash Dividends
Paid in 1921

W e also furnish to our clients, without cost, the best insurance and engineering service 
obtainable and in case of loss our own adjusters w ill serve you.

Strength. Service, Savings

ROBERT HENKEL, President 
Detroit

A . D. BAKER, Sec’y-Treas. GEO. A . MINSKEY, Manager

120 Ottawa St., Lansing, Mich.


