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REMEMBER JIM?

R em em ber J im ? Rem em ber him—
W ell, I should say I do.

Rem em ber— yes, a  great success 
Jim  m ade in business, too.

Y et I’m  afraid  the  w ealth he m ade 
Some folks m isunderstand;

It w asn’t  stocks an d  city blocks 
A nd bank  accounts and  land.

Folks used to  say Jim  m ade things pay 
No o ther fellow could.

Jim  m ade a  lo t, yet never w hat 
Some people understood.

For all the  while Jim  used to  smile;
H e knew the  w orth of gold;

A nd  w hen he died I’m  satisfied 
H is w ealth  was never told.

H e tried  to  hide his w ealth, he  tried 
T o  hide it day  by day ;

’Tw as no t the  gold from  w hat he sold 
But w hat he gave away.

Rem em ber h im ? Yes, I knew Jim ,
I knew him  thru  and  th ru ;

A nd  richer he, Jim , used to  be,
T han  people ever knew.

A nd  richer now ; because, somehow,
I know that, over there

W here Jim  has gone, the Lord looked on 
W hen Jim  cam e up the stair.

For, in his way, Jim  day  by day 
In life rem em bered H im ;

Now, when alone before the throne,
Now Christ rem em bered Jim.
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NEW PROFITS FROM AN OLD STAPLE
T h e  new  appeal, Yeast (or constipation, is sending literally 
thousands of people to  the grocery stores, and  a  large proportion  
a re  new  customers.

O f course penny profits on yeast cakes do  no t in them selves spell 
riches; bu t now adays the really  live grocer asks only tha t p ros­
pects enter his store. T he rest is com paratively easy. A  cake 
of yeast leads to  a  loaf o f Bread, a  pound  of butter, a  d o ze r eggs. 
Be ready  for the yeast-buyers w e are  sending your way. A m ong 
diem  you will find m any new  customers. M ake them  regular 
customers.

THE FLEISCHMANN COMPANY
Fleischmann’s Yeast Fleischmann’s Service

LONG ISLAND SANDW ICH—O ur Specialty  
Sam ples sen t on req u est. D e tro it B ranch

P hone—M elrose 6929 3705 SL A ubln  Ave.
D is tribu to rs  and  Salesm en w an ted  in open te rri to ry .

C itiz e n s  L o n g  D is ta n c e  S e rv ic e

Reaches m ore people in W estern Michigan 
.than can be  reached through any-other tele­
phone medium.

21,550 telephones in G rand  Rapids. 
Connection with 150,000 telephones in 
Detroit.

USE CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY

TO  MICHIGAN MERCHANTS

PUTNAM'S " DOUBLE A”  CANDIES
Are Made in Michigan,

With Sugar Manufactured in Michigan,
From Beets grown in Michigan,

By people who live in Michigan,
And who help pay taxes in Michigan.

In fact, they are strictly a Product of Michigan.
A nd w henever you buy  th em  you encourage HOM E IN D U ST RIES a n d  help 
build  up  yo u r own S ta te , you r own tow n an d  YOUR OW N B U SIN ESS.

W e g u a ran tee  them  abso lu te ly  pu re  an d  to  conform  w ith  th e  N a tiona l P u re  
Food Law .

W e have  no doubt you can  buy  cheaper candy, b u t QUALITY TA L K S AND 
QUALITY W IN S EV ERY  TIM E.

PUTNAM FACTORY, Grand Rapids.

The b est high, grade coffee 
sold by anybody-anywhere.

NEVER DISAPPOINTS

BOSTON DWINELL -WRIGHT CO.

L E E  &  C A D Y — D e tro it
Wholesale Distributors of

Dwinell-Wright Co.’s Products

When You Sell Shredded Wheat
you a re ' supplying a dem and w e have created for 

you through advertising. W e don’t ask you to m ake 

new customers for

Just keep a  fresh stock in a  nice, clean, dry  place 

in your store and hand it out to  those who ask for it. 

Shredded W heat has survived all the ups and downs 

of public fancy and rem ains to-day the one great 

staple b reakfast cereal, w ith a  steady sale all the 

year round, a t a  good profit.

MADE ONLY BY

The Shredded Wheat Company, Niagara Falls, N. Y.
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MICHIGAN TRADESMAN
(U nlike an y  o th e r paper.)

F ran k , Free  and  F earless  fo r th e  Good 
T h a t W e Can Do.

Each Issue Com plete In Itself.

DEVOTED TO T H E  B E ST  IN T E R E ST S 
O F BU SIN ESS M EN.

Published Weekly By 
i TRADESMAN COMPANY 

Grand Rapids
B. A. STO W E. E ditor.

S ubscrip tion  Price.
T h ree  dollars p e r y ear, If paid  s tric tly  

in  advance.
F o u r dollars per y ear, if n o t paid in 

advance.
C anad ian  subscrip tions, {4.04 p e r year, 

payab le  invariab ly  in advance.
Sam ple copies 10 cen ts  each.
E x tra  copies of c u rren t issues, 10 cen ts; 

■Issues a  m on th  o r m ore old, 15 cen ts; 
■issues a  y ea r o r m ore old, 25 'cen ts; issues 
■five y ears  o r m ore old 50 cents.

•Entered Sept. 23, 1883, a t  th e  Postofflce 
of G rand R apids a s  second class m a tte r  

u n d e r A ct of M arch 3, 1879.

SURPLUS NOT WANTED.
The returns from the income fax 

•and the customs duties are running 
:so mfuch ahead of earlier estimates 
that it is quite probable that the Fed­
eral Treasury will be able to show a 
balanced budget at the end of the fis­
cal year on June 30. It is even pre­
dicted that at the end of the succeed­
ing fiscal year the Treasury will have 
a comfortable surplus. All this, in so 
far as it reflects the return of pros­
perity to the country, is good news. 
Whether the Government’s sources of 
revenue will prove as productive next 
year as they have during the past 
twelve months will depend, of course, 
on the degree to which tne present 
favorable business conditions are 
maintained.

That they will do so is a consum­
mation devoutly to be wished, but 
whether a Treasury surplus is desir­
able under existing conditions is an­
other question. Surplus Government 
revenues represent moneys taken out 
of legitimate business channels where 
they are badly needed and either held 
•as idle funds for a considerable 
period or else soon appropriated for 
more or less useless purposes, by a 
Congress which is tempted to extrava­
gance as soon as it sees that the Gov­
ernment has more money than it 
knows what to do with. By the time 
that the next Congress convenes it 
will be possible to estimate pretty 
accurately whether present taxes are 
bringing in more revenue than the 
Government really needs. If this is 
found to be the case, business should 
be relieved of some of its present tax 
burdens.

HIGH COLÓR HOSIERY.
Jobbers who a week or so ago were 

content to pass up the high color end 
of the hosiery business in favor of 
sales direct from mills to retailer are 
now beginning to place some sub­
stantial orders for prompt delivery, 
sellers report. So far the volume of

this business is not large, but jobbers 
state that they now expect that the 
coming season will develop a high 
color market instead of a staple or 
novelty market. It is explained that 
by a novelty market is meant a mar­
ket in which unusual constructions or 
striped or figured patterns are featur­
ed. These tendencies are not dis­
cernible to any extent in the present 
demand, which is tfor solid colors.

Although the manufacturers gener­
ally carry bright colored hosiery in 
their lines as staple numbers, it is ex­
pected that the situation will offer 
them an opportunity to cover losses 
sustained through the winter in silk 
goods. The mills are not prepared 
for any great rush of high color busi­
ness, and, if the demand develops as 
predicted, it is believed that the neces­
sary price advances can be put 
through without jeopardizing the mar­
ket.

KNITTED- OUTERWEAR TRADE
There is little activity in the knitted 

outerwear market now. Jobbers have 
finished their fall buying for the pres­
ent, and there is nothing about the 
present weather that would tend to 
induce replacements for spring. The 
retailers have not started to move out 
their early purchases yet, so they are 
naturally not yet ready to take in 
more, and the jobbers do not feel in­
clined to stock up beyond their pres­
ent holdings until they see a turnover 
developing.

Mills are busy now working on 
bathing suits for 1924. It is expected 
that bathing suits lines will be opened 
in advance of the general outerwear 
market, advance showings for next 
season probably taking place some 
time late in May or early in June, de­
pending upon the outlook for a large 
or small volume. Other outerwear 
lines for next spring will be opened in 
July, the sellers state. One of the 
factors of importance in the new lines 
is the price of raw materials.

WANT WHEAT PRICES FIXED.
Reports from the Northwestern 

States indicate that numerous poli­
ticians are actively engaged in agi­
tation among their farmer constituen­
cies for the Government fixing of 
wheat prices. The unpropitious mar­
ket outlook causes such a programme 
to have a wide appeal among the grain 
growers, especially among the smaller 
producers, who for several years have 
been exhibiting a fondness for radi­
cal agrarian movements of one sort 
and another. There is something in 
the recent decision of the Supreme 
Court in the District of Columbia 
minimum wage g&se that should gif£ 
pause to the advocates of Government 
price fixing, but it will hardly do so. 
Regardless ef one’s views of merits or 
demerits of minimum wage legislation, 
the fact was very clearly brought out

in its recent decision that the Supreme 
Court does not favor anything that 
smacks of Government fixing of prices 
and may be counted on to hold such 
legislation by Congress unconstitu­
tional. - •

Standard Peas in Excessive Demand.
The demand for future standard 

grade peas of the 1923 pack has been 
far out of proportion to' the demand 
for other grades. The larger canners 
have not sold their prospective out­
put of the better grades or the extra 
standard and fancy qualities, and do 
not want any orders for standard 
grade unless accompanied by a fair 
proportion of extra standards and 
fancy qualities. However, straight 
cars of future standards still can be 
bought from some of the smaller 
caneries, but they are firmly holding 
at $1.05 f. o. b. canneries for straight 
standards and will not sell for less.

The reason for this situation is that 
►standard grades of peas is now selling 
for $1.25 immediate delivery, and are 
hard to find even at that price. This 
price and this scarcity of spot stand­
ard peas is creating an abnormal de­
mand for the grade for future delivery. 
This is the situation as to Wisconsin 
especially but is, I understand, appli­
cable to New York state and other lo­
calities. Spot peas for prompt ship­
ment are hard to find in Wisconsin for 
car lots and must be bought of the 
canners in less than carloads.

Spot canned corn is rapidly disap­
pearing from first hands. Iowa reports 
that the supply in that state is reduced 
to 229,227 cases and Ohio reports that 
the supply in first hands is less than
250,000 cases as contrasted with more 
than double that quantity at- this date 
last year.

The Iowa-Nebraska Canners’ As­
sociation reports sales of the future or 
1923 pack of canned corn aggregatipg 
975,250 cases- up to April 12, 1923. This 
is a much larger sale of futures than 
was recorded at this date last year.

The reduction obtained on canned 
foods to the Pacific Coast from Iowa, 
Illinois, Wisconsin and Central West­
ern points, which recently went into 
effect, will bring back the patronage 
of the Pacific Coast to Western corn 
and pea canners, which had been di­
verted to Maryland and Eastern can­
ners by the cheap water rate via At­
lantic steamers and the Panama Canal, 
and buyers of the Western packed 
products should take that into con­
sideration, both as to spot and future 
canned foods. John A. Lee.

Grand Rapids*—The Paragon Basket 
Co., 1-3 Ionia avenue, South, has been 
incorporated to manufacture and sell 
at wholesale and retail, baskets, spec­
ialties, etc., with an authorized capital 
stock of $50,000, all of which has been 
subscribed and paid in, $875.04 in cash 
9nd $49,124.96 ip property.

Lessons From Birthday Anniversaries.
W ritte n  fo r th e  T radesm an .

As we approach the 101st birthday 
anniversary of General U. S. Grant 
on April 27, we are confident that 
from current publications we shall 
learn new facts about him or obtain 
a clearer perception of his character 
and a greater appreciation of his ser­
vices. It seems strange that as the 
time increases since the passing away 
of renowned men we should be able 
to learn more and more about them. 
Yet it is true. Their lives have ended 
here, but it will be a long time before 
it will be correct to write “finis” to 
their published history.

We have no fear that the future 
shall reveal anything to lessen our 
admiration for Ulysses S. Grant. 
Would we could say the same of all 
those whose names occupy honored 
places in history. But in the revela­
tions which come, even after scores 
or hundreds of years, we discover that 
some have never been accorded the 
honors due them. Others have been 
credited for what these did. The dis­
appointment we realize when we must 
revise our former estimation of cer­
tain ones is more than compensated 
by the added luster given the names 
of those who so long have failed to 
receive proper recognition.

In one of his brief speeches Gen. 
Grant disclaimed so great a share of 
credit for the success of the Union 
arms as was being accorded him. On 
May 17, 1877, the day he started on 
his trip around the world, to the 
distinguished men who gathered to 
bid him good bye, he said;

“I feel that the compliments you 
have showered upon me were not al­
together deserved. As a general, 
your praises do not belong to me; as 
the executive of the nation they were 
not due to me. I selected my lieute­
nants when I was in both positions 
and they were men, I Delieve, who 
could have filled my place often bet­
ter than I did. General Sherman 
could have taken my place as a sol­
dier or in the civil office, and so 
could Sheridan and others I might 
name. I am sure if the country ever 
comes to this need again there will 
be men for the work; there will be 
men born for every emergency.”

This modest attitude of Grant is 
all the more pleasing when contrasted 
with other presidents or generals who 
seemed not wise in selecting their 
“lieutenants” and who wanted all the 
honor for any good accomplished.

Contemplation of the character of 
good and great men and women as 
their birthday anniversaries recur re­
veal the debt we owe for much we 
now enjoy. We can make payments 
on that debt only by emulating their 
examples and striving to serve our 
fellows to the fullest extent of our 
ability. E. E. Whitney.
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Barney says—

/ notice more mail orders going through the house every 

week until now we have a very large business on orders 

received direct from the customers by mail, and

By G o lly - I  guess this proves the consumers like our 

brands of goods.

Barney Langeler has worked 
In this Institution continu­
ously for fifty years.

W o r d en  Q rocer  Company
GRAND RAPIDS

KALAMAZOO—LANSING—BATTLE GREEK

THE PROMPT SHIPPERS

Unusual Developments
of interest to

The Merchandise Shipper, 
Jobber or Broker

W e ren t and  lease storage space in the finest warehouse 
in the S tate

1st. Fireproof— Steel and  cem ent construction— low fire 
rates.

2nd. Location— W ithin 3 blocks of center of town.

3rd. H aulage— Trucks a t your disposal.

W e can arrange any size space the jobber m ay desire—  
p art carload or 25 carloads. E levator service in all buildings, 
which to ta l nearly a  quarter of a  million square feet of sur­
face.

Negotiable warehouse receipts are offered to  our tenants 
on m erchandise stored, which is a  very veluable ad ju n c t

RICHARDS STORAGE CO.
Ionia, Michigan and Ottawa Grand Rapids, Midi.

Telephone—Citzens 66178—Bell Main 119

Grocers, Attention!
i f  you are not Selling

Best Ever Laundry Tablets
you are neglecting one of the best and m ost profitable sellers. 
They hold their customers well. T he m erit of this p roduct is 

unquestioned. “You can tell the w orld they are the Best 

Ever” is w hat your custom ers will tell you.

W e are planning an im m ediate extensive advertising 

cam paign tha t will bring you results.

W e have recently standardized on the 25c package, two 

dozen to a  case. G et in touch with your jobber for a  supply. 

W e guarantee your m oney back if they do no t turn over 

satisfactorily.

Eventually every jobber and dealer will handle “ Best 

Ever.”  W hy no t now?

BEST EVER PRODUCTS CO.
GRAND RAPIDS, MICHIGAN
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Make Your W indows Pay You
Cashf

Smaller size offish and bait 
chart for counter use. Strik­
ing special cut-out of Qame- 
Fisher Bait also furnished.

Heddon W indow Display
The Heddon 

Chart of Scientific Bait 
Selection

W  7ITHOUT doubt or 
Y v question, the most ac­

tive sales-builder ever 
put behind a fishing tackle 
stock.
Nothing ever before devised 
to equal its interest and help­
ful information to your an­
gling trade.
Shows for the first time abso­
lutely authentic pictures in 
full life colors of principal 
species of fish taken by bait 
casting, with their correct 
scientific and local names and 
positive marks of identifica­
tion.
Also displays in actual colors 
the first choice baits for most 
effective fishing — this choice 
backed by the authority of 
the Heddon factory’s twenty 
years of specialized observa­
tion and study of bait casting 
science.
Sends the angler into your 
store with his mind ripe, not 
for one bait, but a selection. 
Makes your sale bigger and 
easier—and sends the buyer 
out with confidence in his 
purchase and in you.

Opens May 1—Closes Midnighty Sept. 30

■SE the coupon below (or 
write a letter) as an in­
formal entry into this fair­

est and widest open of contests. 
There’s nothing to buy, no string 
of annoying restrictions, no ob­
ligations. The coupon brings you 
full detailed suggestions and the 
wonderful Heddon Free Display 
Charts of Fish and Scientific Bait 
Selection. Just build up the most 
effective tackle display that you 
can devise around these charts. 
T hat’s the only condition.
Your window display centered 
around these charts should net 
the biggest return in direct sales 
ever realized from a tackle dis­
play and your originality and 
taste in presentation run a big

chance of winning you welcome 
extra cash and publicity besides.
Make up your mind to go into it— for 
the direct sales results, for the prize 
and for the credit of winning. Try as 
many times as you like.

Sporting Goods Journal of Chi­
cago will be sole judge and will 
publish photographs of best win­
dows as well as prize winners.

Prizes can go to store or to individual, 
and size of store makes no difference. 
Winners will be judged on attractive­
ness, sales-force, originality. Get your 
thinking cap on and while waiting for 
the coupon to bring the details, sug­
gestions and free Heddon Displays, 
plan out a novel, striking window ef­
fect that will put your store in the spot­
light — nationally as well as locally.
No risk — so send the coupon on its 
way today.

How about samples and stock orders on the Heddon Qame Fisher, 
the flexible, triple-acting miracle of action baits, and the wonder­
ful Heddon-Stanley Weedless Pork-Rind Minnow 1 Ready now.

J a w s  H e d d o n ’9  S o n s ,  2 1 2  W e s t s t ,  D q w a ^ i a c ,  M l o h .  |  ' „  . .  , _ _  . . “  I_ - _  _  I James Heddon s Sons, Dowagiac, Mich. w. h. b. *
^ _F -  * _ . ,  I Please enter this store in your Free Cash Prize W indow I

Contest. Forward free displays and details.

fc a J p W M L H  I T ack le! !
" H e d d o n  M ade—Well Made" > I| City and State.....................................................................................  I

W m . Croft & Sons, L td ., T oron to , Can., Sole C anadian R epresen ta tives I . Name of Window Dresser................................................................  J
i

Saw  your ad  in  the  M ichigan T radesm an .
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MOVEMENT OF MERCHANTS.
' Ida—The Robert Hixon Lumber 

Co. succeeds the Ida Lumber Co.
; Olivet—J. W. Cambell succeeds 
Newland & Campbell in the grocery 
business.
: New Era—J. Vander Wall & Co. 

Succeeds John Westing & Co. in gen­
eral trade.
| Cadillac—The J. B. Wagner Lum­

ber Co. succeeds Abbott & Wagner 
in business.
i Adrian—The Robert Hixon Lum­

ber Co. succeeds the Adrian Lumber 
& Supply Co.
< Sheridan—C. W. DeHart has open­

ed a meat market in connection with 
his grocery store.
, Ovid—The State Savings Bank has 

moved into its new bank building and 
is now open for business.
| Bay City—Malcolm W. McLeod, 

grocer here for many years, died at' 
Kis home April 11, aged 63 year«.
! Jasper—The Robert Hixon Lumber 

Go. has purchased the business and 
stock of the Jasper Lumber & Supply
4o.
\ Croswell—R. A. Turill, formerly en­

gaged in the drug business at Cole- 
ipan, ha« engaged in the same litie of 
ljusiness here.
| Cambria—George Coffman has sold 

l̂ is grocery stock and meat market to 
George Zeiter Jr., of Reading, who 
has taken possession.
I Freeport—Fire damaged the store 

building and grocery?stock of Fred E. 
Brunner, April 13, causing an esti­
mated loss of about $1,000.
; Battle Creek—Edward Cassidy, gro­

cer at 327 North Kendall street, is 
closing out his stock at special sale 
a.nd will retire from trade, 
i Yale—D. M. Davis has sold his 

fjurniture and undertaking stock to E. 
$. Bankert, recently of Willington, 
Â ho will continue the business, 
j Howell—Hennessey & Burden have 

sold their drug stock and store fixtures 
to P. J. Baldwin, recently of Durand, 
who will continue the business.

Gwinn—Matt Kampainen, recently 
of Chatham, is arranging to erect a 
store building in which he will open a 
co-operative store about July 20.

Belding—Frank D. Lincoln, dealer 
in women’s ready-to-wear garments, 
dry goods, etc., died at his home as 
the result of a stroke of paralysis.

Athens—A lamp in the general 
store of I. N. Cobb, at Pine Creek, 
exploded, setting fire to the building 
and destroying it and the contents.

Seney—P. M. Stillman & Co., deal­
ers in general merchandise, are re­
modeling their store building adding 
considerable much needed floqr space.
I Lansing—Lee Redmond has pur­

chased Mack’s restaurant, 124 East 
Allegan street and will continue the 
business under the style of the Alle­
gan.

Detroit—The Raymour Lumber Co., 
has been incorporated with an auth­
orized. capital stock of $60,000, $1,000 
of which has been subscribed and 
paid in in cash.

Middleville—Frank Fabiano and 
John Spagnola, recently of Hastings, 
have opened a confectionery, ice 
cream, fruit and cigar store in the 
Davis building.

Nashville—Harry G. Hale, pioneer 
druggist of this place and Mrs. Flor­

ence Jurgensen, of Woodland, were 
married April 9, at the home of E.
A. Hannemann.

L’Anse—Thomas Boivin has re­
modeled the Smith residence into a 
hotel and leased it to Andrew Wilson, 
of Iron Mountain, who will open it 
to the public May 1.

Freesoil—J. W. Bennett & Son 
have taken over the general, stock of
H. O. Howard and consolidated it 
with their stock of general merchan­
dise, hardware, implements, etc.

Detroit—The Orion Shope Brick 
Co., 2436 14th Avenue, has been in­
corporated with an authorized capital 
stock of $50,000, $10,000 of which has 
been subscribed and paid in in cash.

Riverside—Tucker Bros, have in­
stalled a large refrigerator in their 
store which will enable them to save 
many dollars worth of butter, milk, 
fruit, etc., during the summer months.

Lake Odessa—The Lake Odessa 
Silver Black Fox Co. has been incor­
porated with an authorized capital 
stock of $30,000, $20,000 of which has 
been subscribed and paid in in prop­
erty.

Somerset Center—Bernard Phillips 
has purchased the general merchan­
dise stock of Somerset Center Co- 
Operative Association and will con­
tinue the business under his own 
name.

Alto—Otto D. Dygert is remodeling 
the upper floor of his store building 
and will occupy it with his stock of 
wall pap'er, paints, etc., thus giving 
more floor space to his drug stock on 
the first floor.

Grand Rapids^The Schulte Co., 
Ltd., of New York, N. Y., conducting 
a chain of cigar stores in the leading 
cities of the United States, has opened 
a store at the corner of Monroe and 
Michigan streets.

Kalamazoo—John F. Muffley, shoe 
dealer for the past 35 years, has sold 
his stock, store fixtures and lease at 
132 South Burdick street to Fred A. 
Appledoorn’s Sons & Co., who has 
taken possession.

Nashville—E. Smead & Son have 
leased the Hurd store and will occupy 
it with their stock of bazaar goods 
which they have removed from Belle­
vue, where they conducted a bazaar 
store for some time.

Grand Rapids—The G. S. H. Spec­
ialty Company, 253 Houseman build­
ing, has been incorporated with an 
authorized capital stock of $15,000, of 
which amount $9,000 has been sub­
scribed and paid in in cash.

Hillsdale—E. V. Veeder and Carl 
May have severed their connection 
with the Hillsdale Merchandise Co. 
and purchased the interest of Mrs. C.
S. Veeder in the Veeder Broom Co. 
and will continue the business under 
the same style.

Kalamazoo — C. O. Towles and 
Harold Henshaw have formed a co­
partnership and engaged in the 
camera, photographic supplies, station­
ery, picture frames, art goods, etc., 
business at 318 West Main street un­
der the style of the Kalamazoo 
Camera & Art Shop.

Detroit—The Wm. P. Ternes Co., 
12th and Henkel streets, has merged 
its lumber, fuel, builders’ supplies, etc.,* 
business into a stock company under 
the same .style, with an authorized

capital stock of $500,000, all of which 
has been subscribed and paid in, $9,- 
696.22 in cash and $490,303.78 in prop­
erty.

Dublin—Robert J. Fuchs has sold 
his store building and stock of gen­
eral merchandise, shoes, etc., to W. A. 
Seaman, superintendent for the R. 

*G. Peters Lumber Co., for the past 18 
years, who will continue the business 
under his own name.

Jackson—The Schulte Co., Ltd.* of 
New York City, conducting a chain 
of cigar stores in many, cities, has 
opened a similar store here at the 
corner of Main and Mechanic streets, 
under the management of W. F. 
Schultz and G. V. Finkell.

Lansing—G. Harrison, new proprie­
tor of the Koffee Kup restaurant, 104 
North Washington avenue, is remodel­
ing and enlarging the exterior and in­
terior, installing new modern fixtures, 
redecorating, etc., as well as install­
ing a complete ventilating system.

Tecumseh—R. S. Moore, local fuel 
and lumber dealer, has purchased the 
fuel and lumber business of W. C. El- 
dred, of Britton, and will continue the 
business as a branch, under the man­
agement of Charles Brown, who has 
acted in that capacity a long time.

Detroit—The W. J. Jones Auto Co., 
7420 Woodward avenue, has been in­
corporated to deal in autos, auto ac­
cessories, supplies and parts, with an 
authorized capital stoek of $3,000, all 
of which has been subscribed and 
paid in, $800 in cash and $2,200 in 
property.

Dowagiac—Burget L. Dewey, one 
of the founders of the store bearing 
his name, is this month celebrating 
his fiftieth anniversary in business 
here. The firm was established 
Dewey, Defendorf & Lyle. Daniel 
Lyle is dead and Mr. Dewey pur­
chased the interests of Marvin Defen­
dorf in 1896.

Detroit—C. N. Grandstaff & Son, 
2501-3 Grand River avenue, West, 
have merged their clothing, men’s fur­
nishings, etc., business into a stock 
company under the style of the C. 
N. Grandstaff & Sons Co., with an 
authorized capital stock of $100,030, 
of which amount $30,000 has been 
subscribed and paid in, $3,064.31 in 
cash and $26,935.69 in property.

Ionia—Rudolph Johnson, grocer, 
was called from behind his counter to 
look 'into the muzzle of a revolver and 
while his hands were up the thug took 
the contents of the cash drawer and 
made his escape. About $25 in cash 
and about $70’ in checks was taken. 
Evart—The J. !W. Produce Co. has 
changed its name to the Evart Pro­
duce Co. and increased its capitaliza­
tion. J. W. Davis will continue as 
active manager of the business.

Albion—George VerValin, 88 years 
old, resident of Albion many years, is 
dead after being confined to his bed 
for six weeks. He was born in New 
York state and came to Michigan in 
1854, settling in Jackson county. For 
a number of years he ran a stage from 
Jackson to Hillsdale before the Fort 
Wayne branch of the New York Cen­
tral Railroad was built. Later he be­
came connected with the Albion Mill­
ing Co., for which he was a grain 
buyer twenty years. For the last tw§ 
years he had been deaf and blind.

Albion—Nearly 250 farmers, stock­
holders of the Albion Farmers’ Ele­
vator Co. have ratified the action of 
the board of directors to turn the 
assets of the company over to thè 
creditors. It was decided, however, 
first to try to raise $30,000 worth of 
new stock to tide the company over 
its final crisis. The State Farm Bu­
reau will send expert solicitors to help 
raise the amount. Should the scheme 
prove unsuccessful the business will 
be sold or will be operated by the 
trustees. Charles W. Dart and Her­
bert G. Bliss, of this city, and C. H. 
Billings, of Marshall.

Bridgeport—The general store of 
James P. Kelemen has been closed on 
a circuit court order following an 
execution against Charles E. Allgeo 
obtained by the Schust Co. and other 
creditors of Mr. Allgeo, who sold out 
a year ago to Mr. Kelemen. The 
creditors were unable to obtain satis­
faction from Allgeq, who has left 
the state, it is claimed, so askéd a 
levy on the stock he formerly owned. 
Kelemen, it is said, will fight the case, 
holding that the stock he purchased 
from Allgeo has long since been dis­
posed of and that he cannot be held 
liable for Allgeo’s debts.

Manufacturing Matters.
Lansing—The Lansing Forge Co. 

has increased its capitalization from 
$300,000 to $500,000.

Galien—The Galien Concrete Tile 
Co. has increased its capital stock 
from $5,000 to $20,000.

Grand Rapids — The Furniture 
Studios, Inc., has increased its capital 
stock from $150,000 to $300,000.

Benton Harbor — The Riverside 
Fruit Package Co. has increased its 
capital stock from $7 000 to $25,000.

Saginaw—The Lund Furniture Co., 
Park and Atwater streets, has changed 
its name to the Saginaw Furniture 
Shops.

Flint—Fire damaged the bakery of 
Frank Jordan, 1602 Industrial street, 
to the extent of several thousand 
dolla^g.

Detroit—The Auto Safety Signal 
Co., 5043 Allendale avenue, has in­
creased its capital stock from $3,000 to 
$50,000.

Fowler—Bernard N. Martin has 
sold his bakery to D. W. Foid, re­
cently of Elsie, who has taken pos­
session.

Detroit—The Duplex Machine & 
Tool Co., 6316 Jefferson avenue, has 
increased its capital stock from $20 - 
000 to $100,000.

Litchfield—The Litchfield Dairy 
Association has increased its capital 
stock and is erecting a modern cream­
ery . at an estimated cost of $25,000.

Pittsford—Ray Huff and Elmer 
Raymond, proprietors of the Pitts­
ford Milling Co., have sold it to a 
stock company who will continue the 
business under the same style. Ray 
Huff will continue as manager.

Howell—Ford Johnson, son of E. K. 
Johnson, Howell druggist and former­
ly associated with his father in busi­
ness here, has leased the H. L. Will­
iams building on Michigan avenue, 
now occupied by the Filkins & Moon 
electric shop and will move his 
creamery business from Lansing tq 
Howell,
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Essential Features of the Grocery 
Staples.

Stiffening prices continue the rule 
in the grocery field, the advances of 
the past sixty days having been com­
prehensive as regards item affected 
and pronounced as to degree in many 
instances. Whereas the year opened 
with a condition akin to weakness in 
quotations in many parts of the food 
products field this has at this time 
been almost entirely dissipated.

The volume of business continues 
to increase, although the peak has 
not been reached as yet. Backward 
weather with its retarding influence 
upon farm operations has been one 
factor in producing the delay and it 
is but a question of a few days at 
most before the full swing of spring 
food business will be felt.

With the warm weather will natur­
ally come demand for many kinds of 
merchandise the sale of which is eith­
er limited or non-existent during the 
cooler portion of the year. It is 
none too early for grocers to be look­
ing ahead to the demand for such 
things as fly paper and swatter's, sum­
mer drinks, luncheon and picnic 
wares, fruit jars, Paris green, olives 
and dozens of other goods the call 
for which comes with the appearance 
of warm weather.

Sugar—The market is excited and 
higher. Local jobbers hold cane gran­
ulated at 9.90c and beet granulated at 
9.80c.

Tea—The demand during the week 
has been about as usual for the sea­
son. A steady trade is doing every 
day, all orders being small and mod­
erate, however. Ceylons, Indias and 
Javas are still quite strong and show­
ing an upward tendency. The bal­
ance of the list shows no change, but 
strong undertone.

Coffee—The market for all grades 
of Rio and Santos has shown a still 
further decline during the week. , It 
probably amounts to on coffee
sold green and in a large way, but on 
the jobbing market for roasted coffee 
there is practically no change, as the 
jobbers are working on their pre­
viously bought supplies. The cause 
of the slump in this country is the 
weak condition of the market in 
Brazil. Milds are also somewhat 
weak and soft on account of the light 
demand. The market on green milds 
sold in a large way is a substantial 
fraction lower than last week. The 
mild coffee market is to-day a buyer’s 
market.

Canned Fruits—Jobbing calls for 
spot and Coast standard peaches are 
not numerous nor for large blocks. 
Complete enough assortments are 
held to take care of local wants and 
there is no disposition to average 
down early purchases nor to take 
goods now for future use on the pros­
pect of a higher replacement later on 
with new packs. Choice and extras 
are firm but quiet. Apricots are with­
out any especial demand. Pears are 
firm and not freely offered. Pine­
apple would sell much more freely 
if it could be had but it is scarce in 
all grades. Apples are steady but 
are in only routine demand.

Canned Vegetables—As the year 
progresses a more defined sentiment 
is developing in the canned food dis­

tributing trade that the canning seas­
on is one which requires extreme cau­
tion in contracting ahead on the basis 
of prices as outlined by canners fig­
ured upon what now appears to be 
narrow margins of profit for the pack­
ers. Distributors do not question but 
what canners in most instances are 
figuring as close as they can to actual 
costs but latitude for doubt is created 
by the possibility that canning crops 
at time of production may be con­
siderably cheaper than the contract 
prices now being made. A surplus of 
raw material, lower prices and num­
erous canneries in all producing sec­
tions may lead to greatly increased 
production over 1922. - That senti­
ment, prevailing locally as well as in 
other markets, has been a heavy han­
dicap to future trading. Canners 
have shown no weakness in their fu­
ture offerings in order to start buying 
and frequently point out examples of 
what has been done in the way of 
trading so far. California asparagus, 
for instance, despite the high open­
ing range, was well taken. California 
spinach which was figured as a big 
pack which did not warrant early 
prices has proved to be a much short­
er yield than anticipated and already 
predictions are made that premiums 
will be paid by the tardy buyers. 
Southern spinach in sympathy is 
firmer also. A third example are 
peas. The large part of the coming 
Wisconsin and New York crops is 
under contract and the outlook now 
is favorable to both canner and buy­
er. Old crop is well cleaned up and 
will likely be a thing of the past when 
new goods arrive. Other instances 
might be cited but these three item? 
are most frequently mentioned. Can­
ners regard-them as typical of the 
way the season will work out but the 
buying element thinks that it takes 
more than one swallow to make a 
summer. Vegetables as a class were 
dull on the spot all of last week. 
Stocks are being gradually reduced 
but there is a lack of the usual job­
bing demand for future use. Toma­
toes are steady for old packs at going 
prices with only fair business passing. 
Futures are not selling freely. Corn 
is quiet in both spot and future stan­
dards. Cut string beans and aspara­
gus tips are wanted.

Canned Fish—Sardines of all types 
are taken as they are needed in job­
bing lots for immediate resale. Maine 
offerings are broken as to assort­
ments and are either entirely out or 
scarce in most packs. California fish 
is no more than steady. Pink salmon 
sells better than any other grade of 
Alaska fish. There is little competi­
tion in that field as chums are almost 
out and medium reds are neglected. 
Reds drag heavily and are in buyers’ 
favor. Chinooks of the better grades 
are offered in small blocks in a resale 
way. Lobster prices may not he 
named for another month. A $4.25 
basis at least is expected owing to 
the scarcity of stock and the wide 
demand from domestic and export 
traders. Spot lobster is scarce as is 
crab meat. Many packers of the lat­
ter product are delaying their open­
ing prices so as to get a line on what 
lobster canners . will do. Large sized 
shrimp are scarce but smaller runs

are plentiful as they are not wanted 
in large blocks.

Dried Fruit—Retail distribution in 
prunes is not extensive enough to 
counteract the dullness in jobbing 
circles and Coast conditions ruled un­
changed. Some export buying was 
reported in California for the larger 
sizes. Future prunes so far have been 
ignored. Raisins have held steady 
but have not been spectacular. Job­
bing stocks necessitate fair trading 
but there is no speculative demand 
for Coast goods. Postings indicate 
the prospect of a similar flurry in 
Muscats to that in Thompsons. Full 
standard Muscate are held with more 
confidence in the West. Sultanas in 
California are not freely offered. 
Apricots are uncertain on average 
packs. There is a desire to sell, but 
buying interest is moderate. Future 
apricots are offered by a few factors 
but are as unfavorably regarded as 
prunes. Lake county pears are in 
buyers’ favor but are neglected. 
Peaches are also easy in tone. No 
improvement in currants has occur­
red. Citron is firm here in sympathy 
with the market abroad.

Syrup and Molasses—The demand 
for good grocery grades of molasses is 
quite good for the season. Prices 
show no change for the week. Sugar 
syrups are in fair demand for ex­
port, as well as for home trade. Prices 
are steady, without change. Compound 
syrup has advanced somewhat and is 
steady to firm at the advance, wtfiich 
is only fractional. The demand is fair.

Beans and Peas—The demand for 
practically all varieties of white beans 
is very dull and this is having its ef­
fect on prices. Values have been un­
settled on account of dullness. Mar­
rows, however, are fairly steady at 
unchanged prices, but pea beans are 
considerably weaker and are offered 
largely at declined price. Red kid­
neys are also weak and draggy and 
so are white kidneys. California 
limas are also no more than steady, if 
they are that. Green and Scotch peas 
are also very dull, with the market in 
buyer’s favor.

Cheese—The consumptive demand 
for old cheese is fair. Stocks of fancy 
old cheese are very light and the mar­
ket is firm on the present basis of 
quotations. Fresh-made cheese is 
very plentiful and stocks are accumu­
lating at prices ruling considerably 
under the price of old cheese.

Rice—While supplies on the spot 
are less than normal and while con­
ditions at primary point are favorable- 
there is no disposition among any 
class of distributors to trade freely. 
The demand in the South from do­
mestic and export outlets is also mod­
erate. Foreign rice is firm and in 
light supply for immediate delivery 
or for arrival in the near future.

Provisions — Everything in the 
smoked meat line remains steady at 
unchanged prices, with a very light 
consumptive demand. Both pure lard 
and lard substitutes are very quiet. 
Canned meats, barreled pork and 
dried beef are in slow sale at prices 
ranging about the same as last week.

Salt Fish—The demand for mack­
erel is very  quiet, but this has not re­
sulted in any appreciable slump in 
prices, although if the present dullness

continues, undoubtedly there will ¡ be 
concessions a little later. Prices are 
now about unchanged. « *  ‘ ,
Advisable To Amply Cover Trade 

Requirements.
W ritte n  fo r th e  T radesm an .

Some very pessimistic crop, reports 
are being sent out from various sec­
tions of the country concerning the 
outlook for the 1923 'Crop of wheat, 
both spring and winter.

Advices from .many districts in  the 
Northwest are rather alarming. Wheat 
seeding, for instance, in North Da­
kota should have been underway by 
the 10th of April. Instead, they had 
snow and freezing weather and con­
ditions out there are still very un­
satisfactory. The same condition ap­
plies to the Canadian Northwest and 
to Minnesota.

Late sown wheat, as a general 
thing, has not proven a good yielder, 
and many statisticians are' predicting 
a smaller crop than was harvested 
last year, suggesting that higher 
prices are almost a certainty.

A report from Grand Island, Ne­
braska, reads as follows: “Covered
lot of dry territory in Kansas and 
Nebraska and must say have never 
seen a similar condition in all the 
years that I have been making this 
territory: In Kansas there are five
million acres that are perfectly bare, 
and don’t think this bare territory 
will make much wheat. It looks like 
one hundred million bushels for Kan­
sas would be outside figures. West­
ern Nebraska exactly in the same 
condition.” ‘

Of course, the trade must bear in 
mind we always have more or less of 
these reports. Nevertheless, indica­
tions are that a smaller crop of wheat 
from the West will be harvested this 
year than last.

Conditions in Ohio, Indiana and 
Illinois have not been any too favor­
able. Wheat has had very little pro­
tection and they have a great deal of 
thawing and freezing weather. The 
Michigan situation is somewhat dif­
ferent; have had considerable snow 
and the growing wheat has been pret­
ty wrell protected; indications are for 
as good a crop as last year.

With the high price of mill feed 
and the probability of a decline—in, 
'fact, this is almost a certainty—flour 
appears to be excellent property, -dnd 
we believe it is advisable to amply 
cover trade requirements.

Lloyd' E. Smith.

Now Located in ■ Grand "Rapids.
Jay A. Worden, who'has been man­

ufacturing ’ and márketing laundry 
tablets at Petoskey for the past year 
under the style of the Best Ever Prod­
ucts Co., has removed vto this city 
and located at the corner of Wealthy 
street and South División avenue. The 
goods will be manufactured ab* ¡an­
other location, in the cify. Mr.' Wor­
den will market his product through
the jobbing trade.

------• —— - :>■'
Bangor—The Bangor Packing, Cor- 

poratioti has been .incorporated with 
an authorized capital stock of $235-,- 
000 common and $115,000 preferred, 
of which amount $156,000 has. been 
Subscribed and $66,300’paid in ió'prop­
erty. ' *'
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Marking Time With Well Shod Feet.
Women at this season of the year 

are filled with impatience, the winter 
wardrobe is passe and on days which 
offer no little hope and hint of a swift­
ly approaching spring, they look 
somber, even shabby. Still it is a 
little early for a complete spring cos­
tume so the clever woman arranges a 
compromise in the form of a hat, new 
gloves and new shoes.

Styles are offered by the merchant, 
but established by the public and the 
pre-Easter sales are watched with an 
eagle eye, as they indicate much and 
enabale the skillful retail buyer to go 
ahead on novelties or re-orders with 
an easier mind.

Several models thought highly radi­
cal a month ago have already gained 
popular favor, among them being the 
colored leather shoe, usually fashioned 
on a sandal last, the heels being high 
or low as the case may be. It was 
thought that these shoes might be 
worn in town, but even the best read­
ers of the future did not think that 
they would appear in such numbers on 
the avenue before the Easter parade.

During the past two weeks there has 
been a falling off in the oxford shoe 
showing a slashed top, but novelties 
adapted from this model are offered 
and are apparently well liked.

The patent shoe trimmed with row 
upon row of soutache braid is still in 
demand, but the model showing mere­
ly the toe piped with several rows of 
the braid, Which appears again on the 
heel, the shank section being of a 
contrasting leather, is a newer effect.

Simple slender vamp pumps with 
intricate strappings which remain 
pumps and do not in any way follow 
sandal lines are particularly pleasing 
models for early spring and the model 
which shows a cut-out saddle and 
front strap in a color contrasting to 
the shoe itself is excellent.

Shades of brown were in big de­
mand during the months of January 
and February, but with the coming of 
March popular taste swung to effects 
in gray, the shades ranging from a 
pearl to regulation London smoke or 
taupe. Both suede and kid are used 
and many of the smartest models are 
decorated with dashing touches of 
black, a trimming which makes either 
a gray or a sheer black stocking good 
taste.

The so-called Egyptian sandals are 
perfectly possible smart shoes for gen­
eral town wear, particularly when 
they are developed in tan, gray or 
patent leather, the black satin models 
are truly charming and we shall soon 
know if these new sandals will be as 
generally popular as the “Sally” and 
its variations.

Perhaps the leader among the
Egyptian sandals is the effect which

is fashioned with a round toe, a wide 
cut-out strap set across the vamp and 
a wide front strap ending in a point 
and slipping through the ankle strap. 
The heel is usually of the box type 
and the whole shoe is substantially 
built even if entirely cut away in the 
shank.

A very graceful and slender sandal 
which appeared this week is a more 
conservative affair. The vamp shows 
three cut-outs, one at each side and 
one directly below the vamp throat. 
The shoe is> cut to the sole on the 
sides and a particularly slender front 
strap slips through that, encircling the 
ankle. The heel is a full Spanish 
model and the shoe has an air of so­
phistication which is decidedly delib­
erate and modern.

No little popularity is coming the 
way of the pump which shows a broad 
saddle strap in a contrasting leather 
decorated with an ornate buckle in 
cut steel. The heel is a full Spanish 
and the model is an excellent one to 
offer the woman who wishes a novel 
form of footgear that is not cut out.

It is interesting to observe how 
slender and youthful in appearance all 
the models for spring are in spite of 
the fact that they are highly colored, 
have decidedly decorative values and 
are elaborately strapped and trimmed.

This means that the basic plan is 
good, the last well shaped and bal­
anced; when these have been accom­
plished trimming may be applied with 
no uncertain hand for the lines of the 
shoes are artistic, they are built bo fit 
the foot to perfection and will ensure 
a long life for the shoe, for they will 
not run over, stretch out or generally 
become less shapely in a short time.

If the tomb of a youn Egyptian had 
not been opened would we perhaps 
have reverted to styles slightly Mid- 
Victorian? It is thought that this 
might have been the case because 
many of the designers were eager for 
just such a revolt in dress and had 
already offered styles on this order. 
For those who will wear them this 
season in preference to the Egyptian 
effects there are artfully planned one- 
strap pumps, pumps cut out on the 
sides in almost childish effect, which 
when fashioned of satin make a per­
fect finish to the Victorian frock with 
a full round skirt.

Colors reign supreme and black 
with a touch of scarlet or emerald 
green is immensely smart. This week 
brings into prominence, beside the 
new sandals, many new models of the 
highly practical sort, given a style 
flip by being fashioned in unusual or 
contrasting colors.

Andrew Alexander is featuring a 
splendid walking pump in a gray buck­
skin decorated with a broad saddle 
strap of black patent leather and with

F e a tu re  H-B- O x fo rd s
fo r  $ 5  to  $ 6  L ea d e rs

Herold-Bertsch black and  brow n oxfords for 
m en and  boys include the latest styles m ade in the 
standard  H-B workm anship of all good leather. 
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profit.
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Sold
E v ery w h ere
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a buckle of gray. The heel is a 
military.

J. & T. Cousins call the shade of 
red they use for a new sandal pump 
“Sheba.” A shoe in this color with 
a full Spanish heel shows an open 
work saddle strap effect and a par­
ticularly. narrow front strap slipped 
through and encircling the ankle. A 
pump in black satin shows a double 
ankle strap slipped through the front 
strap, and a cut-out vamp.

Andrew Geller offers a real novelty 
in media if not in cut : for his Egyptian 
sandal of the sort fashioned with a 
box heel, round toe, wide vamp and 
front strap now appears in shining 
emerald green patent leather bound 
with self colored gros grain silk. This 
is indeed an artistic departure and the 
shop reports that it is already popular.

A pump in black patent leather 
shows the vamp and heel section 
trimmed with rows of fawn colored 
soutache braid the quarter being of 
fawn colored suede cut out and equip­
ped with ankle strap. This shop has 
done an excellent business in models 
trimmed with soutache which they 
were among the first to show.

Few more graceful and pleasing 
models have been offered than a new 
Parfait pump featured by Franklin 
Simon & Co. It is shown in such 
high shades as scarlet and green and 
in beige, gray or black with applique 
in contrasting colors. The last is a 
slender one, the vamp showing four 
triangular cut-outs. The slender front 
strap separates into three at the 
throat vamp and Ì9 overlaid. Three 
triangular cut-outs decorate the sides 
and here we find the three over-lay 
straps repeated running into a slip- 
through ankle strap buckled on one 
side.

A smart and novel cut-out pump 
shows a vamp of black patent leather 
with gray suede forming a saddle, 
strap effect running up in five short 
straps to form a front cut-out section; 
the last one buckles on the side where 
it joins the gray suede quarter.

In the matter of shoes and how they 
shall be worn and when, it may be 
said that man proposes and woman 
disposes. The demand for the colored 
leather shoes was promoted by the 
interest in costumes in prints and 
vivid colors; perhaps this will come 
later, but at present it is the all black 
costume which is given a decidedly 
dashing air by the wearing of colored 
shoes , Cardinal scarlet being the 
favorite color, with royal blue next.

While lunching at the Plaza this 
week I saw an exceptionally smart 
costume which consisted of a black 
flat crepe gown and wrap, a great 
black hat and cut-out box heel sandals 
in scarlet worn over extremely sheer 
black silk stockings. Thè effect was 
charming and one at once realized 
the good judgment shown by choos­
ing black stockings. Naturally, red 
would be too showy for town and a 
contrast would have thrown the entire 
color scheme out of harmony.

Another woman also wearing an all 
black frock repeated the color note 
of her scarlet flower turban with cut­
out pumps of leather in the same 
shade. The pump was the model now 
being shown by Lord & Taylor; it 
has a cutout vamp, a particularly nar­

row front strap and high Spanish heel.
Lenore McDougall.

New Hotel Needed in Bangor.
Bangor, April 17—The Bangor 

Chamber of Commerce has requested 
me to write you concerning our hotel 
situation, in* hopes that you can give 
it some publicity through the Trades­
man, and possibly assist us out of our 
dilemma.

We are about to lose our hotel, the 
old Sebring House which has been in 
operation more than fifty years. An 
oil company has purchased the build­
ing and site and the building will be 
wrecked in May. An oil station will 
be erected on the site.

We have a good, live business town 
of 1,250 population, situated on the 
main line of the Chicago-Grand Rap­
ids division of the P. M. Railway.

We must have a new hotel and we 
want to interest some good responsible 
man who will build and operate the 
hotel in Bangor. The hotel business 
in this town has always paid well, even 
though conducted for so many years 
in an old fire-trap.

Bangor has a live Chamber of Com­
merce and it is anxious to get back 
of a new hotel proposition and assist 
in its development. Several excellent 
sites are available.

We write you in hopes that you can 
spread information of our wants about 
and possibly interest the right party 
in our behalf. Lynn J. Lewis,

President Chamber of Commerce.
Daylight Saving and Farmers.

Marshall, April 17—If moving the 
city clocks ahead in the Summer 
months was a thing that affected only 
city people, it would be a harmless fad, 
and nobody could do much more than 
laugh at the idea that we must hypno­
tize ourselves in order to get up an 
hour earlier these beautiful Spring and 
Summer days by moving the hands of 
our clocks ahead. There is, however, 
a very serious side to the subject. 
Probably this “daytime saving” fad 
has such a hold that it will be difficult 
to dislodge it. It is creating condi­
tions in agriculture in this State that 
are very discouraging, ta rm  labor is 
almost impossible to secure at prices 
lower than city labor, and paying a 
dollar an hour for labor is impossible 
for a farmer at present prices for his 
products. Added to this, he must give 
an hour more time to city people’s 
food service without pay. He will not 
do it. I look for a growing scarcity of 
food products from farms as long as 
this fool idea holds on.

Mark G. Dubois.
Lansing Grcoets To Entertain Other 

Dealers.
Lansing, April 17—Members of the 

Lansing Retail Grocers’ and Meat 
Dealers’ Association will be hosts to 
all the retail grocers and meat dealers 
of the city at a big get-together meet­
ing which will probably be held April 
24, the date of the next regular meet­
ing, it was decided at the semi-month­
ly meeting of the organization.

The members who were present 
Tuesday are to act as a committee of 
the vdiole to complete details for the 
big meeting which will probably be 
held at the Chamber of Commerce 
dining room.
The Association adopted a resolution 
commending those shops and other 
business men’s clubs of the city for 
the stand taken in expressing them­
selves in favor of adopting Eastern 
standard time for the summer months. 
It was agreed, however, that the or­
ganization would not petition the city 
council to declare for it.

A store does not acquire popularity 
by being insistent that customers buy 
whether they are suited or not, 
whether they want to buy or not./

J. D. Erskine, dealer in general mer­
chandise at Allenville, has renewed 
his subscription to the Tradesman for 
the 24th year.

Rouge Rex
M ore M ileage Shoes

Double Tanned 
Double Wear

The Plow Boy
High enough to  keep 
out the d irt and low 
enough for coolness.

Wears 1,000 Miles 
and Stays Soft 
Rain or Shine

Good farmers everywhere 
know this shoe and 

demand it.

Over thirty inquiries in two days on 
this one shoe.

N O W
Mr. Shoe Merchant, cash in on

Rouge Rex Shoes
They are Go Getters.

Read This Letter:
H irth -K ra u se  Co.,
16-20 Ion ia  Ave., S. W .,
G rand R apids, M ichigan.
G entlem en:
I am  enclosing check fo r $100.00. Sales have s ta r te d , an d  i t  su re  does m e 
good to h e a r  them  pra ise  you r shoes. The m an  who ju s t  le ft w ith  a  p a ir 
of No. 446 said, “I know of ab o u t s ix  fellows who have th is  sam e shoe and  
have w orn them  alm ost a  y e a r .”
Tuesday, Mr. Me C urdy g o t h is  second p a ir  of No. 401. Tw o y ears  th is  
Ju n e  he bought the  ones he had  on. I h ad  half-so led  them  four tim es.
Mr. Caldwell cam e in an d  pulled off h is  rub b ers  an d  said, ‘‘Look a t  those. 
B ought them  la s t sum m er and  they  a re  good for th is , an d  n o t a  c en t p u t 
in to  them  e ith e r.” T hey  a re  No. 446.
R ay, w ho had  a  p a ir of them , h ad  m e p u t on a  sole while new. T hree  
w eeks ago I p u t on a  new  p a ir  of taps. H e g o t them  la s t  hay ing  tim e, an d  
w ore them  all w in ter. W ouldn’t  th a t  m ake  a  m an  feel good.
An a g en t for a  M ilw aukee M an u fac tu re r cam e in  an d  tried  to  in te re s t me. 
F o r  every  p a ir  he  b rough t out, I  pulled a  like shoe down. I told him  th a t  
H ir th -K ra u se  shoes could n o t be b eat. H e seem ed peeved. I  have a lso 
had  le tte rs  from  o th e r m an u fac tu re rs , b u t I canno t see w here th ey  can  b ea t 
our line for the  m oney.
As to the  w earin g  qua lities  of 6i404 a n d  6504, I  have  had  severa l p a ren ts  
speak  of them  la te ly ; and  th a t  is the  k ind  of shoes I w an t. One o r tw o 
com plain ts o r knocks does lots of harm , b u t the  ones th a t  re p e a t and  send 
in  th e ir  neighbors a re  the  ones I  w ant.
W ill-p robab ly  send an o th e r check in  a  w eek o r ten  days.

Signed, F . E . BALDW IN.

We have many more such letters.
We are the largest tanners of horsehides for work shoes in the 

country.
We make a Rouge Rex work shoe for every purpose.
They are Grief Defying.
We will have a flyer out in a few days. Look it over carefully.
We are this day replying to the above inquiries, so get in yourf 

order rim* you may NOT lose sales on shoes that our ads have already 
sold for you.

HIRTH-KRAUSE CO.
From Hide to you.

Shoe Mfgs. and Tanners Grand Rapids, Mich.
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IN NORMAL CHANNELS AGAIN
There are always those who try 

to study existing conditions by the 
light of experience. Such persons 
are now finding certain circumstances 
which parallel those attending the in­
flation period that followed so soon 
after the slump succeeding the armis­
tice. The rise in the prices of raw 
materials and the general advances 
of wages, accompanied by corres­
ponding increases in the prices of 
finished products, are only the more 
obvious of these. Nor should it be 
forgotten that the bases from which 
advances are now being made were 
higher than those at which the form­
er boom started, and that the slump 
did not affect all things. Rents and 
certain necessary foodstuffs more 
than held their own through the de­
flation period, and they have certain­
ly shown no recession since. Another 
feature that marked the*inflation of 
a few years ago is also beginning to 
show itself, and that is the swelling 
of the capital account of concerns in 
order to provide against higher levels 
of value and for betterments. While 
these higher levels promise to be 
merely temporary, the stock increases 
are a permanent addition to the 
amount on which interest charges are 
to be figured, which charges, in turn, 
must be reflected in the higher prices 
of the finished products. While it 
has not been uncommon for concerns 
to capitalize on the basis of their most 
prosperous years, it cannot be said to 
be commendable either from the 
standpoint of prudence or that of 
experience.

But the period of inflation now un­
der way fails to be a complete paral­
lel to the former one. It lacks espec­
ially the great element of speculation 
which was the principal factor in the 
prior boom. Then it was possible 
“to begin with a shoe string and end 
in a failure for a million dollars.” 
In silk and fur and many other lines 
such things happened. Dealers forced 
prices up by bidding against one an­
other, fearing they would not be able 
to get enough to supply a demand 
which never came. The spirit of ex­
aggeration was everywhere. Orders 
put in were for quantities many times 
what were required or what produc­
ers could supply. Intermediaries 
without experience took profits on 
goods they never saw or handled and, 
in instances, which they would not* 
have been able to recognize if they 
saw them. The consumer upon 
whom finally, the whole business 
structure rests, was never considered. 
When the orgy ended by a boycott 
of buying on the part of the general 
public there was a rush to cover by 
the speculative contingent and by 
others who had been misled by the 
furore. Stocks of goods were thrown 
on the market for what they would 
bring and were found to realize less 
than the loans which had been placed 
on them. In the case of many long- 
established houses it was found nec­
essary to turn them over to trustees 
in order to secure time in which, by 
slow marketing, to get some kind of 
an adequate return to creditors.

No such contingency is likely to 
arise from the present conditions. In 
the basic industries just now it is not

a matter of predicting or hoping for 
a demand that will take care of pro­
duction. The demand exists and is 
exigent in many directions, particu­
larly with everything relating to con­
struction, from automobiles to rail­
ways and buildings. The country is 
tyring to catch up with its actual and 
pressing needs that have been post­
poned as long as it was possible to 
do so. These have to be attended 
to now, no matter what the cost, and 
they are providing occupation and in­
creased incomes to a section of the 
population which figures largely in 
the purchasing group. Better prices 
for farm products of different kinds 
are also contributing to increased 
buying. On the other hand, mills 
and factories, are confining themselves 
to manufacturing on real orders and 
not for stock, and both wholesalers 
and retailers are wary in the matter 
of commitments. They are feeling 
their way and taking no unnecessary 
risks. While speculation in certain 
classes of fabrics has not been alto­
gether eliminated, there is not enough 
of it to be much of a factor in the 
general situation. At the first warn­
ing of danger, all those in the lines 
of manufacture and distribution are 
prepared to draw in their horns. The 
experience of 1920 is too recent to be 
ignored.

Better weather here and elsewhere 
throughout the country during the 
past week has been a pronounced 
stimulus to the buying at retail. The 
stores and specialty shops have been 
thronged with customers whose or­
ders have be/en fairly adequate in 
scope and amount. There is no 
splurge about this buying. Plenty of 
shopping around is in evidence, in­
dicating a purpose to get the worth, 
of one’s money. But this does not 
mean that cheapness is what is most 
sought. On the contrary, the ex­
perience in most cases is that there is 
a decided bent toward obtaining arti- 
cless of quality, and serviceable ones. 
Price enters, of course, as a factor, 
but it is not always the controlling 
one. The offerings in the large stores 
here and elsewhere have been made 
attractive in point of price, but there 
s almost an utter absence of any at­
tempt at sacrificing values for the 
sake of sales. This is only natural in 
view of the season and of the fact 
that retail figures are still, in many 
instances, below replacement cost. 
Buyers who have been on the lookout 
for job lots have not been meeting 
with much success, except in the lines 
of dollar merchandise and of broken 
lots. Fall requirements are being 
looked after as well as those for the 
season ahead, and there is shown more 
confidence in making forward com­
mitments than was the case only a 
short time ago.

WHEAT ACREAGE REDUCTION.
Gov. Preus, of Minnesota, held a 

conference in Chicago last week with 
farm leaders, who have suggested that 
he call the governors of the wheat- 
pro'ducing states to consider a re­
striction of the 1924 acreage. He re­
turned home shaking his head and 
saying that “it would be $ mighty big 
job for the governors to tackle.” It 
would. For several years Wallace’s

Farmer and a number of agricultural 
experts have campaigned vigorously 
for a IS per cent, reduction of the 
corn acreage of the Middle West. 
Their efforts have been totally fruit­
less. In the last three years .more 
than 100,000,000 acres hav^ been plant­
ed each season, and in 1921 and 1922 
the acreage was decidedly above 1920. 
The farmer is an individualist, and 
many farmers, if they heard that a 
reduction was likely, would increase 
their planting in anticipation of higher 
prices. Wheat is now selling in Chi­
cago for about $1.20, and it is asserted 
that the average farmer would have 
to get $1.50 to keep even with the rise 
of the price index since 1913. But 
$1.20 is an attractive figure for many 
who obtained their land in a day of 
low prices, while there is always the 
hope of more.

The total uncertainty of two factors 
—the weather and the foreign market 
—would make any drastic reduction of 
acreage a gamble. The conjunction 
of a bad crop season and an urgent 
world demand for wheat might render 
it not only bad business for the far­
mers but a disaster for consumers. 
Doubtless grain growing, stimulated 
by the war, has been overdone since 
1916. But the most potent force for 
a reduction will be simple economic 
pressure manifesting itself in a more 
tempting outlook for other products. 
Farmers in some sections—as long 
ago in Wisconsin—may begin to per­
ceive that dairying and stock raising 
offer better returns than wheat. Mean­
while they will wrong themselves if 
they do not take a keen interest in the 
restoration of the European market.

HIGHER PRICES FOR WHEAT.
After lagging considerably behind 

other grains wheat has begun to show 
greater market strength, and during 
the past week its price soared to a 
“new high” for the season. For some 
weeks past the outlook for wheat was 
unpromising, but the Government esti­
mate showing a condition for winter 
wheat of 75.5 per cent, compared with 
a previous ten-year average of 84.1, 
brought an upturn of about four cents 
a bushel within a week. This does not 
tell the whole story, for the Govern­
ment report had been partly dis­
counted by traders, and prices had 
consequently advanced somewhat be­
fore its appearance.

The past winter proved unfavorable 
for the crop, and it is estimated that 
approximately 3,000,000 acres in win­
ter wheat will be abandoned. Condi­
tions likewise, are not especially prom­
ising for spring wheat. The backward 
spring has delayed planting, and the 
low prices of past months may en­
courage a voluntary curtailment of 
acreage. A late planting, however, 
does not necessarily mean a poor 
crop. The weather during the grow­
ing season is the real determining 
factor, and in many instances a late 
start has been followed by excellent 
yields. At any rate, the statistical 
position of wheat has improved, and 
the price of this commodity, which 
has been badly “out of line,” as com­
pared with cotton and com, is under­
going an upward readjustment that 
will prove of no little benefit to the 
Middle West and Northwest.

COL. JACOBS A MINUTE MAN.
In every business community there 

arc certain men who stand in the re­
lation to the public that was occupied 
by the minute men at the time of the 
Revolution. They are sometimes the 
direct descendants of those citizen 
soldiers of more than 100 years ago 
and often possess hereditary charac­
teristics of their ancestors.

In the history of nations there is 
no more conspicuous and inspiring 
figure than the minute man of the 
American Revolution. He was an in­
dividual type, having no parallel in 
any of the other great conflicts of 
the past. There have been other re­
bellions, when the people sprang to 
arms to resist unjust taxation and 
oppressive measures, but no other 
rebellion or revolution has brought 
forth the type of man whose purity 
of purpose and steadfastness of in­
tent were so evident. The minute 
man was a man of peace made a man 
of war by necessity, yet he stood as 
self-sacrificing and as willing to do his 
duty as the man inflamed by patriotic 
passion.

The minute man appeared not in 
the role of an aggressor so much as 
in the part of a defender. He had no 
intention of firing the first shot or 
striking the first blow; but when that 
shot had been fired and that blow had 
been struck he was as steadfast in 
defending himself and his home and 
his sturdy principles as he would have 
been had he been the first to make 
assault.

To be a minute man means to be 
a dependence and a defense in time 
of sudden need—to be a conservative 
and yet steadfast and to be ever 
ready to protect the public good and 
to preserve life and property. The 
minute man in business possesses the 
same characteristics: In times of
business peace he is merely a part of 
the people; in times of business tur­
moil he springs into view as sprang 
his ancestors of old at Lexington and 
Concord. When necessity arises he is 
found a ljye, active factor in the 
midst of the turmoil hastening the 
return of peace.

REACHED CAPACITY POINT.
The recent remark of a prominent 

steel manufacturer that production in 
his industry had about reached the 
physical limit directs attention again 
to a situation that requires careful 
consideration by all business men, and 
especially by bankers. The demand 
for steel products, automobiles, build­
ing materials, and other commodities 
continues to run ahead of output. 
Their production, meanwhile, is not 
only at the peak, but in many cases, 
as in that indicated above, it has about 
reached the country’s capacity. This 
means short supplies in relation to 
demand and continued advance in 
prices.. The rise in prices in turn will 
prove conducive to speculative buying, 
and speculative buying means a de­
mand for credit. The extension of 
credit under such conditions cannot 
mean additional production of useful 
commodities but only a further in­
crease in prices. Obviously with out­
put at a maximum, the further ex­
tension of credit is a matter that 
calls for much caution.
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There is a special significance attached to these three letters
—D -A -C —that you should know

T h e  au to m o tiv e  in d u s try  keen ly  rea lizes th e ir  im p o rtan ce  to-day . T h e  w o rld  a t 
la rg e  w ill, in  th e  n e a r fu tu re , p a y  th e  sam e m erited  respect to  w h a t th e y  represent th a t  
it -does to  o th e r g re a t en terp rises  w hose policies, products, an d  prominences have 
sym bolized  them selves in  a  b rief, concrete  trade mark th a t  h as becom e an  ag reeab le  
household  w o rd  in  every  land.

D -A -C  m o to r cars  em body  m an y  orig inal, superio r, an d  p a ten ted  fea tu res  th a t 
n o t on ly  p lace  th em  in a  class en tire ly  an d  permanently th e ir  own, b u t assu re  a  g re a t an d  
ever-increasing  p o p u la rity , p re ference , an d  sale  th a t shou ld  so s tro n g ly  ap p ea l to  th e  
investor th a t he  a t once should  se e k  co m p le te  in fo rm atio n  reg a rd in g  th e  en terp rise— its 
product, progress, an d  prospective profits.

Investors, th is  IS y o u r o p portun ity .

IMPORTANT FEATURES OF THE DETROIT AIR COOLED CAR
1. Being air cooled by a perfected 

system, it does away with all annoy­
ances, cost, parts, and weight of the 
old-fashioned water cooling system.

2. Has from 750 to 1,300 fewer 
parts than any other car.

3. Is %-tcn lighter in weight than 
other cars of equal size.

4. Has averaged close to 30 m'les 
per gallon of gasoline for 65,000 m'les.

5. Beautiful in appearance, luxur­
iously furnished, perfectly balanced, 
unusually roomy, strictly a quality car.

6. Pei feet accessibility to, and in­
terchangeability of parts.

7. Equipped with the famous Twin- 
3 (6) air cooled D-A-C motor; one of 
the most powerful automobile motors 
per pound weight ever made.

8. Exclusive, improved and pat­
ented features.

9. Superior design, materials, and 
workmanship.

10. Mechanical drawings and pat­
terns made; three production models 
built; plant secured; organization com­
plete; output sold for a long period in 
advance.

11. Cost of production and profits 
per car should make this a magnificent 
investment.

Mail thi* COUPON TO-DAY

Detroit Air Cooled Car Co.
W . J. Doughty, President 

W AYNE, MICHIGAN

Grand Rapids display rooms corner Michigan and Ottawa 
(Open Evenings)

COUPON

D etroit A ir Cooled Car Company,
3745 Cass Ave., Detroit, Mich.

G entlem en:—
Please give m e the investors inform ation m entioned 

above. I ask this w ith the understanding tha t I am  NOT 
pledging myself in any way.

Nam e .....— — ----------------- — --------------------

(M .T .) A ddress ___________________________________-
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RAILROADS AND FARMERS.
The railroads and the farmers, so 

far as price movements are concerned, 
have thus been companions in misery. 
This has not served, however, to cre­
ate a greater bond of sympathy on 
the part of the farmer towards the car­
riers. On the contrary, a large num­
ber of farmers cling to the idea that 
high railway rates are responsible in 
considerable degree for their financial 
embarrassments. Local politicians 
have studiously cultivated this senti­
ment among their rural constituencies, 
this being part of their plan to ride 
into office by indiscriminate corpora­
tion baiting. It is doubtful if design­
ing office seekers could succeed in 
fooling all the people all the time on a 
question of such importance to their 
welfare if there were not something 
else to contribute to this feeling to­
wards the common carriers. That a 
great deal of hostility exists may be 
readily ascertained by any one who 
visits a farming community, and this 
is one thing which frequently puzzles 
the urban business man unfamiliar 
with bucolic ways of thinking. He fails 
to understand why the man who raises 
crops, and whose welfare is so com­
pletely dependent on adequate trans­
portation facilities, should display an­
tipathy towards the organization 
which supplies him with this indis­
pensable service.

The explanation for this state of af­
fairs is to be found partly in present 
methods of marketing. It so happens 
that the farmer is the only consumer 
who has to take freight rates into ac­
count in the larger part both of what 
he buys and of what he sells. When 
he carries his grain to the local ele­
vator the price which he receives is 
that offered in the central market 
minus the freight charges from his 
shipping station to that market. When 
he goes to buy a tractor or a cheap 
automobile the price quoted to him 
will be ‘f. o. b. Detroit,” and again he 
is reminded of freight charges. If he 
purchases a supply of goods from a 
mail order house he must again make 
a contribution to the railway freight 
office. He thus feels that he catches 
it from the railroad “going and com­
ing.” He cannot shift the freight 
charges to the buyer when he markets 
his crop, as the manufacturer does 
when he sells his product, because the 
prices of farm produce are determined 
in a world market, and on much that 
the farmer buys, as the illustration 
above indicates, the freight charges 
are not concealed in the retail price, 
as they are when the urban consumer 
makes his accustomed purchases. For 
this reason freight costs are always 
with the farmer as an irritant.

Evidently this situation cannot be 
remedied by changing present meth­
ods of marketing, but what is needed 
is a campaign of education to serve 
as an antidote to the claque of the 
demagogues seeking to profit politi­
cally by this feeling in rural commu­
nities. The prosperity of the Ameri­

can farmer depends on two things: 
adequate transportation facilities and 
overseas markets for his surplus. 
Towards transportation agencies he 
has often been hostile, and towards 
“abroad” he has until recently been 
indifferent. This indifference to the 
foreign situation, however, has re­
cently been giving way to an awak­
ened interest as the logic of events 
has demonstrated that the domestic 
market alone is insufficient for the 
needs of American agriculture. The 
changing point of view with regard 
to Europe affords some ground for 
the hope that a more enlightened 
view with regard to the transportation 
problem may yet prevail.

FAVOR THE DECIMAL SYSTEM.
A referendum of retailers, jobbers, 

and manufacturers of hardware con­
ducted by Good Hardware revealed an 
overwhelming preference on the part 
of all concerned for the use of the 
decimal system in packing, pricing, 
and billing of their goods. Of 3,933 
retailers only sixty-one were op­
posed to the change. Of the ninety- 
eight jobbers who expressed a choice 
eighty-eight favored the change, -and 
of 233 manufacturers who cast votes. 
203 favored the change. The chief 
reasons advanced for the change were 
its simplicity, its saving of time, and 
reduction of errors. If the change 
were adopted hardware would be 
shipped in units of one, ten, a hundred, 
and so on, instead of dozens, gross, 
etc., as at present. This change could 
be effected much more easily than the 
application of the decimal, or metric, 
system to weights and measures 
which also has its advocates. The 
adoption of the metric system would 
involve an expense, however, which 
in these days of standardized ma­
chinery would be prohibitive, and for 
that reason finds more favor among 
scientists than among manufacturers. 
The use of the decimal system for 
packing and invoicing would involve 
relatively small cost, and in the long 
run the change would be advantageous 
even if it did involve some initial ex­
pense.

How One Man Acquired Wealth.
If fair play stood in the way of 

making a dollar, he chucked it over­
board. If he could get an advan­
tageous hold on a rival, he chucked 
him to the wolves. Everything that 
stood in the way of success, as he 
defined it, went by the board. He 

' kept his credit commercially good, 
because it was the lever that kept the 
machine moving. But all the little 
tricks that were within the law were 
at his finger ends, and he used them 
to the fullest advantage. ¡He excused 
himself as he went along, on the plea 
that “Business is business. A man 
rtiust look out for himself.”

You may not like to admit your 
deficiencies to others, but you do well 
to admit them to yourself and study 
how to remedy .them.

M axim um protection  fo r th e  m oney, and  a d ju stm en ts  a re  a lw ays m ade prom ptly

Mary J. Field Company
G rand R apids R ep resen ta tive

Auto Owners Insurance Company
Bell Main 1155____________  514-515 W lddlcom b Bldg. C itz. «5440

NEW ISSUE

Hayes Produds Company
Incorporated  under th e  law s of th e  S ta te  of M ichigan

Capitalization $200,000.00

This stock is offered subject to withdrawal 
and change in price of 20,000 shares of com­
mon stock at par value of $10 per share.

H P  HE necessity for a more serviceable construction in toilet 
■*" seats has made possible the growing and popular demand 

for the Hayes No-Joint Toilet Seats. It has met the approval 
of the leading jobbers from all parts of the country, and 
although this company is recently organized, growing business 
demanded expansion which makes this stock issue possible.

The Hayes No-Joint Toilet Seat
That the life of a wooden toilet seat is limited—to say the 
least—-is not a debatable question—it is a recognized fact.
The difference in the length of service rendered between 
the cheapest and the best is only comparative. Wood by 
its very nature is unsuited for toilet seats, but until the 
introduction of the Hayes No-Joint, it was the best ma­
terial for the purpose. The material of which the*seat is 
made (80% ground cork mixed with a strong mineral 
cement,) the manner in which it is steel reinforced, and 
the equipment used in producing it, are covered by patents 
pending, assuring the company of a monopoly on this 
particular type of product.

H O T E L  ROW E 
R ecently  equipped th roughou t 
w ith  H ayes N o -Jo in t T o ilet 
Seats.

Your Investigation
W e solicit your investigation into 
this issue, and take pleasure in 
recommending it to our friends, 
believing this product is a virtual 
monopoly in the world’s market 
and a company well organized 
and capably managed.

P p r C / l l I f l A f  H. **• H ayes, P residen t« .
M BSm d  P res id en t, H ayes-Ion ia  Com pany.

A. A. GINSBURG, V ice-P residen t
G eneral M anager, H ayes-Ion ia  Com pany.

A. A. ANDERSON, S e c re ta ry -T rea su re r
S ec re ta ry  and  T rea su re r, H ay es-Io n ia  Com pany. 

J . A. ZIESSE, D irector
V ice-P res. Phoenix S p rink ler & H eatin g  Com pany. 

F. C. R U PPE L , D irector
Technical D irector, H ayes P ro d u cts  Com pany.

Legal matters pertaining to the organization 
of the company and to this issue have been 
passed upon by Messrs. Travis, Merrick, War­
ner and Johnson.

Hayes Produds Company
Factory and Offices

32-42 Ottawa Ave., N. W. Grand Rapids, Michigan

Hayes Products Co.,
32-34 Ottawa Ave., N. W.,

Grand Rapids, Mich.
Gentlemen :

Please give me further information regarding the above invest­
ment. It is understood that I am NOT obligating myself in any way.

N am e_______________________________________________

Address_________ ___________________________ ______
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Twenty-fifth Annual Banquet of Grand 
Rapids Grocers.

The Grand Rapids Grocers and 
Meat Dealers Association held a very 
successful banquet at the Pantlind 
Tuesday, April 10.

The food was excellent, as oould be 
expected. The entertainment was 
high class and the speakers both had 
a message for the merchants of Grand 
Rapids.

Three hundred and six attended the 
affair and most of the wholesale houses 
of the city had one or more repre­
sentatives present. We are always 
very glad to have our jobbing friends 
with us and they always seem happy 
to honor us with their presence. Not 
the least attractive feature of the ban­
quet was the decorations, consisting 
of cut flowers and potted plants, and 
one of the enterprising advertising 
firms of the city—the Calendar Pub­
lishing Co.—provided over 300 gas 
balloons, one at each plate, giving the 
beautiful banquet room of the Pant­
lind a most gorgeous appearance.

Charles W. Myers.
Lee H. Bierce, Secretary of the 

Association of Commerce, was a 
splendid toastmaster and the musical 
program made a big hit.

Guy W. Rouse, President of the 
Worden Grocer Company, was the 
first speaker, choosing as his subject, 
The Future of the Grocery Business. 
He pointed out some of the wrongs of 
the trade and emphasized that there 
is a place for the non-service store, 
but that there are and always will be 
people who want service and that the 
food dealers are giving that service as 
efficiently as in any line of merchan­
dising. The future of the business is 
only limited to the personality of the 
members of the retail grocery trade. 
In his. characteristic way he drove 
home the necessity of improving our 
stores along the lines of cleanliness 
and courtesy.

The second speaker of the evening 
was Charles W. Myers, Director of 
Sales Promotion for Morris & Co., 
whose subject was, What Do People 
Want? He mentioned the following

three essentials which the buying pub­
lic demand to-day and he illustrated 
each point in a striking way with 
story and incident from his experience:

1. Convenience.
2. Quality.
3. Service and courtesy, which is 

the most important of all.
Both speakers gave the audience 

splendid thoughts to carry home and 
the twenty-fifth annual banquet of the 
Grand Rapids Association is one long 
to be remembered.

Paul Gezon, Pres.

Buying Fall Shoes.
While the business booked so far in 

men’s fine shoes for Fall has not been 
over large, it has been sufficient to en­
courage the manufacturing end of the 
trade considerably. At the least, it 
shows a change from the holding-off 
tactics that have marked the opening 
of the last several seasons. Men now 
out with the Fall lines have been 
turning in nice orders for “at once” 
goods, the retailers duplicating on 
sizes broken by consumer buying at 
Easter. In a style way, only two

things stand out at the moment for 
the new season. One is that the 
favored shades of tan shoes will con­
tinue light. The other is the trend 
toward narrower toes, and designers 
are endeavoring, to meet it without 
sacrificing the broad trends, now so 
popular.

Sometimes a customer wants to buy 
something you are sure is not suited 
to his needs. Do your best to make 
plain to him the advantages some­
thing else would offer.

Invest in a Thriving Furniture Factory
With an Unusual Record of Earnings

JOHN THWAITES 
Pres, and Gen. Mgr.

Probably ' no m an knows 
m ore about the  m anufac ­
tu re  of fiber fu rn itu re  th an  
Mr. T hw aites, who has had 
30 y ears  p ractical ex p er­
ience. He form erly  operated 
the  W olverine Reed Co. of 
D etro it, which earned 100% 
of cap ita l invested under 
his m anagem ent. He also 
founded and w as for n e a r­
ly 10 years  head and gen ­
eral m anager of th e  Ypsi- 
lanti Reed F u rn itu re  Co., 
of Ionia, which paid 15% 
d i v i d e n ds sem i-annually  
while he w as a t  th e  head.

The Thwaites Furniture Co. is the only manufac­
turer of fibre furniture in Grand Rapids. It enjoys 
exclusively the advantage of location in this national 
furniture capital, where 2,000 merchants come to buy 
twice a year.

This company has orders booked to run to 
capacity through the present season. Much more 
business awaits if it can enlarge its factory to handle 
it. Last year's sales were over $3C0,000.

To secure capital to increase production facilities, 
the Thwaites Furniture Co. is selling a limited amount 
of $10 par value common stock, owners of which will 
participate fully in the profits of the business. There 
is no preferred stock. A  cash dividend of 15%  was 
declared Dec. 31 last year.

NOW OPERATING TO CAPACITY  
Capital Needed for Expansion

a HIS company makes the famous F1BER- 
KRAFT line, sold throughout the country, a 
durable, handsome, inexpensive line of furni­
ture in wide demand. The Thwaites Furniture Co. 

started in November, 1918 with $100 capital. On 
August 1, 1922, or in less than four years, its author­
ized capital was $200,000 with $75,000 paid in, all of 
which represented earnings put back into the business 
from the original $100 investment, an extraordinary 
record. Let us send you more details about this com­
pany and the investment desirability of its stock. 
Sign and mail coupon.

THWAITES FURNITURE CO.
GRAND RAPIDS, MICH.

TH W A IT ES FU R N ITU R E CO., G rand Rapids, Mich.

Send w ithou t obligation com plete inform ation abou t your 

com pany and th e  investm en t possibilities of the  $10 p a r value 

common stock.

NAME___________________________________________ _________________

ADDRESS---------------------------------------------------------------------------------------
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Misinformation Is Crying Evil of the 
Time.

Grandville, April 17—Although per­
haps the truth should not be spoken 
at all times, yet a word of truth now 
and then it seems to the writer would 
be beneficial.

Facts and figures beat anything else 
to a finish. Although it has been said 
that figures won’t lie, yet we all know 
that liars will figure, and there you 
are.

Some of the most wonderful stories 
recorded in the daily press would be 
strange if true. So many of them are 
not true, however, we scarcely know 
where to draw the line.

The agricultural press, you would 
think, fed up on rural pap, ought to 
know how to tell the truth, but the 
fact is there are no publications in the 
known world that can and do tell more 
monstrous lies than these same bucolic 
sheets.

If you think the truth is in them, 
try them with an article on farming 
which does not elaborate, but tells 
exact facts about the farmers’ condi­
tion, his methods of work and his real 
profits. Such an article would never 
see the light of day. What they want 
is not facts but sob stuff about the 
poor, ill used, downtrodden tiller of 
the soil.

If you seek the truth with regard 
to crops and prices don’t go to a 
farm paper to find it. Misinformation 
is the mainspring of all their utter­
ances. Nothing goes with them that 
is not pure exaggeration through and 
through.

Our leading magazines aren’t above 
giving out a lot of misinformation as 
well. A few months ago one of these 
sent a reporter into New England to 
learn from first hands what was the 
matter with the farmer. He got it 
in allopathic doses.

The green country sandhiller told a 
wonderful story about the cost of 
raising twenty acres of corn. The 
figures were given for every expense. 
It cost that poor agriculturist some­
thing over $2 000 to plant and harvest 
that twenty acres. The magazine in 
question printed the report and swal­
lowed it body and bones. Of course, 
the farmer was stringing his inter­
viewer, and, no doubt, chuckled when 
he read that bit of wisdom from the 
cornfields of New England.

Nor did this magazine draw off his 
credulous reporter when an honest-to- 
goodness farmer wrote to the editor 
and told him how he had been strung.

It isn’t wholly among farmers, how­
ever, that the newspaper and mag­
azine liar gets in his work. A humble 
farmer from Northern Michigan wrote 
to the press telling how much it cost 
him to raise five acres of potatoes.

The cost for bringing that five acres 
of tubers to maturity was $466.23. The 
spray material for those few acres 
cost (so he says) $60, which is $12 
worth of poison to -an acre; and then 
it cost $30 to put it on. Amazing 
statement; amazing cost. How many 
farmers,' think you, expended that 
amount of cash on a few acres of po­
tatoes or on any other crops in like 
proportion? And he raised 200 bushels 
to the acre at that. It is a fine story, 
and may be true. If so that man is 
no farmer and his place is somewhere 
aside from tilling acres for profit.

The writer has farmed for many 
years; has raised hundreds of bushels 
of potatoes; harvested other crops and 
never approximated such wild expen­
sive methods. He would have gone 
to the poorhouse the first year had he 
done so, and it is the silliest kind of 
nonsense retailing such yarns for the 
sake of frightening expectant farmers 
from our lands.

Misinformation.
This is the foundation for more than 

half the cock and bull stories afloat n 
the public press about the woes of the 
American farmer. There are country 
gentlemen in plenty who live like 
lords and are not complaining day in 
and day out about the woes of the 
farmer.

If a man is a farmer and knows his 
business from start to finish, he can­
not fail. He will succeed grandly in 
the long run, as thousands have testi­
fied when you meet them in their own 
homes. It is a question of the man, 
not of the land. Misinformation has, 
however, been of distinct damage to 
the farming business, and will con­
tinue to be so as long as such lying 
propaganda continues to float through 
the press of the country.

And now our own Legislature has 
been investigating the charges made 
by a National investigating committee 
that child labor abuses have been 
rampant in the beet sugar portions of 
Michigan. It seems this report stated 
that children of tender age are em­
ployed at heavy labor in the beet 
fields of the State.

The report of this National com­
mittee seems to have been misinfor­
mation of the baldest kind, which 
tended to cast a brand of shame on 
our good people of the beet sugar dis­
tricts.

The report of the Washington com­
mittee was misleading and untrue in 
almost every detail, and yet we as a 
people pay out good money to send 
out committees of investigation for 
the purpose of finding out child labor 
and other conditions in the labor dis­
tricts. Misinformation on every hand 
has led to a more critical condition of 
peoples’ minds. Everything we see in

Conservative
Investments

ACCEPTABLE DENOMINATIONS
HETHER you have a hundred dollars or five 
thousand dollars, we have a high grade bond 

which you may purchase for investment either in full 
or on part payment plan.

Systematic savings are the foundation 
for successCORRIGAN. H IL U K E R 8  CORRIGAN

Investment Bankers and Brokers
C IT Z . GROUHTS FLOOR M ICHIGAN TR U ST BLDG D E L L

<1480 -  4 0 5 3  §R A N D  R A PID S. M ICHIGAN M 4 9 0 0  - M-G53

Merchants Life Insurance Company

Offices: 4th floor Michigan Trust Bldg.— Grand Rapids, Mich.
GREEN & MORRISON—Michigan State Agents

Grand Rapids National Bank
The convenient bank for out of town people. Located at the very 

center of the city. Handy to the street cars—the interurbans—the 
hotels—the shopping district.

On account of our location—our large transit facilities—our safe 
deposit vaults and our complete service covering the entire field of bank­
ing, our institution must be the ultimate choice of out of town bankers 
and individuals.

Combined Capital, Surplus and Undivided Profits over

$ 1 ,4 5 0 ,0 0 0

GRAND RAPIDS NATIONAL BANK
GRAND RAPIDS. MICH.

COMPETENT HANDS

T HE DIFFERENCE between1, putting 
your estate in the charge of aftrust 
company or in the keeping ofCan in­
dividual, is often the difference be­

tween competent hands and incompetent hands.

A trust company fs trained in the handling 
of estates—in the requirements, the duties, in all 
the necessities of the work.

Its continuity of service is not dependent on 
the life of any individual. Friends and relatives 
may pass away, but the trust company—faithful, 
competent, trustworthy—lives on.

Our officers can be consulted at 
any time on this important subject.

Arano RapidsTrust Honpany

GRAND RAPIDS, MICH.

Ottawa at Fountain Both Phones 4391
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print with regard to methods and 
modes of procedure, either on farms, 
in factories, among our schools and 
the like should be taken with a great 
degree of allowance. It is best not 
to always swallow the hook, bait and 
sinker at the first gulp—

Although the truth should not be 
spoken at all times perhaps, yet it 
would be a relief to know that it is in 
evidence at least part of the time.

Old Timer.
Too Much Oratory.

Business men who have occasion 
to attend the meetings of trade 
associations and conventions, or even 
committee meetings, have often oc­
casion to complain of the time and 
energy wasted by long winded mem­
bers who insist upon displaying their 
oratorical talents, or lack of them. As 
a rule there are less than half a dozen 
men present capable of speaking in­
telligently and forcefully on the topics 
under immediate consideration. There 
are numerous others who could illumi­
nate the assembly upon various de­
tails. But many of the latter insist 
upon burying their valuable specialized 
knowledge in lengthy dissertations 
upon generalities, so that not only is 
their special knowledge not made 
properly available but the time of the 
entire body is wasted and the energy 
of its members exhausted in discus­
sions which wander widely from the 
topic under discussion. The right 
kind of a presiding officer can often 
tactfully guide the discussion along 
useful lines, but presiding officers of 
this kind are rare. A firm resolution by 
individuals to confine the debate ab­
solutely to the immediate point at 
issue will accomplish much in saving 
their owrl time and energy and that of 
their fellow members.

Corporations Wound Up.
The following Michigan corpora­

tions have recently filed notices of 
dissolution with the Secretary of 
State:

Lieberman Bed Spring Co., Chicago 
Ill.-Detroit.

Freiwald-Armstrong Land Co., De­
troit.

Nash-Michigan Co., Detroit.
Colon Co-Operative Association, 

Colon.
Felter-Johnson Co., Rockford.
Sarasohn & Shetzer Co., Detroit.
England-Cook Motor Sales Co., 

Lansing.
Calumet State Bank of Calumet, 

Calumet.
Central Contracting Co., Pittsburgh- 

Dearborn.
Barryton Creamery Co., Barryton.
Grand Rapids Cooperage Co., Grand 

Rapids.
Monroe Avenue Realty Co., Jackson
Shaw Sales Co., of America., Inc., 

Detroit.
Elizabeth Lake Land Co., Pontiac.
Coplan-Sternberg Co., Muskegon.
M. M. & E. Sales Co., Adrian.
Northville Farms Co., Northville.
Skelton-Laflin Co., Barryton.
Manning-Peterson Shoe Co., Est 

canaba.
Realty Mineral Co., Escanaba.

The Silver Situation.
Considerable difference of opinion 

appears to exist as regards the trend 
of silver prices when purchases by the 
United States Treasury under the Pitt­
man act have been completed, as they

doubtless will be prior to the meeting 
of Congress in December. On the one 
hand, there are those who predict that 
the throwing of some 50,000,000 ounces 
annually into the market will result in 
materially lower prices for the metal. 
Brokers and dealers, however, natur­
ally seek what comfort they can from 
the Far Eastern demand the possibility 
that the supplies which have been com­
ing from the melting of silver coins 
withdrawn from circulation in Europe 
and the large demands of industry. 
Just how these various forces will bal­
ance is admitted to be a matter of un­
certainty by the real authorities on 
silver both here and abroad and in 
addition there is always the possibility 
of some further legislation looking to­
wards further purchases by our Gov­
ernment.

Do High Rents Pay?
In a period of advancing prices, 

rents are the last item to increase, and 
similarly are the last to come down 
when the prices recede. A study of 
the records of eighty-seven retail 
stores for the year 1919, leads to the 
belief that it is a business funda­
mental that stores doing a like amount 
of business will profit in proportion 
to the rental they carry.

Rent is paid for out of sales, and 
as it is purchased at so much per 
square foot, it must be measured in 
comparison with the amount of sales 
produced in the area purchased by the 
rental. Merchants, therefore, should 
know the value of their store space 
when measured by "this rule, for even 
though gross margin is considerably 
increased, it seldom if ever makes up 
for the increased cost of operating 
brought about by excessive rent, or 
for the reduced net profit on sales.

Horace Secrist.

T h e  W  e lc o m e  S ig n  
Is  A lw a y s  O u t

OFFICERS
WILLIAM ALDEN SM ITH, P residen t. 
G ILBERT L. DAANE, V ice-Pres. & C ashier 
A RTH U R M. GODWIN, V ice-P residen t 
EARL ALBERTSON, V ice-P residen t 
EARL C. JOHNSON, A ssis tan t C ashier 
ORRIN B. DAVENPORT, A ssis tan t C ashier 
HARRY J . PROCTOR, A ss is tan t C ashier 
DANA B. SHEDD, A ssis tan t to  P residen t

DIRECTORS
CH ARLES W . GA RFIELD , C hairm an

'N o y es  L. A very 
Joseph H . B rew er 
G ilbert L . D aane 
W illiam  H . G ilbert 
A rth u r  M. Godwin 
C has. M. H eald  
J . H am to n  H ou lt 
Chas. J  K indel

H eber A. K n o tt 
F ran k  E . L eonard  
Jo h n  B. M artin  
Geo. A. R um sey 
W illiam  Alden Sm ith 
Tom Thoits 
A. H . V andenberg  
Geo. G. W ithw orth

F red  A. W urzburg

54,000 SATISFIED CUSTOMERS

RESOURCES OVER 
$18,000,000

V ^ ^ r f t A N p j l ^ l P S ^ A V l N G S ^ A N i r
THE BANK WHERE YOU FEEL AT HOME

PERKINS. EVERETT G- GEISTERT

Direct wires to every Important market east of the Mississippi. 
A statistical asrvlce unsurpassed.

What do you get out of time wasted 
in loafing? Nothing but rest that you 
probably do not need.

BUY
SAFE

BONDS

EST A B L ISH E D  1853

Through our Bond De­
partment we offer only 
such bonds as are suitable 
for the funds of this bank.

Buy Safe Bonds 
from

The Old National

F e n to n  D a v is  6  B o y le
BONDS EXCLUSIVELY

Q. R. NAT. BANK BLDG.
C hicago G R A N D  R A P ID S D etro it

First National Bank Bldg. Telephones] jv/sirf*«#4*12 Congress Building

F o u r th  N a t i o n a l  B a n k  GRAImCHIGAN
United States Depositary

Capital $300,000  
Surplus $300,000

in te re s t paid  on 
® sem i-annually .

Savings D eposits, payable

1 /  a/ in te re s t paid on C ertificates of D eposit
Z2, SO if le ft one year.

O FFICERS
W m . H . A nderson, P res id en t;
L av a n t Z. C aukin, V ice-P residen t; 
J . C linton B ishop, C ashier.
A lva T. Edison, A ss’t  C ashier;
H a rry  C. L undberg , A ss’t  C ashier.

DIRECTORS
W m. H . A nderson L av a n t Z. C aukin 
C hris tian  B ertsch  Sidney F . S tevens 
D avid H . B row n R obert D. G raham  
M arshall M. U hl Sam uel G. B raudy 
J . C linton Bishop Sam uel D . Young 

Jam es  L . H am ilton
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What Michigan Resort Owners Must 
Do.

The great resort business of Michi­
gan is at the parting of the ways. It 
must now develop along modern lines 
or fail to attract the desirable tourists 
and summer residents who are looking 
for summer play grounds in every in­
creasing numbers.

California people financed and de­
veloped their territory, then adver­
tised and made money, and are still 
making money.

Florida people waited for outsiders 
to come, buy the desirable locations, 
develop them, advertise them and make 
the money.

Up to this time the Michigan peo­
ple have developed some very fine 
properties, but it has been done by 
transportation companies which can 
do it no longer or by individuals who 
started in a small way and, by good 
management, built up their business. 
This method can no longer be follow­
ed because tourists now demand a 
modern place, fully equipped, before 
they will patronize it in sufficient 
numbers to make ifprofitable.

The only answer is for Michigan 
people to get together, put in sufficient 
and build modern resort hotels. This 
money to buy and develop real estate 
field has not been touched in Michigan 
financing and presents woderful pos­
sibilities. C. W. Bosworth.

Buyers “Bearing” the Market?
Reports that have come from sever­

al sources lately lead to the belief in 
certain quarters that important buyers 
are now engaged in a campaign to 
“bear” prices by spreading talk of 
poor current business and of a doubt­
ful outlook for the future. In the knit 
goods field, for instance, this talk is to 
the effect that prices have reached a 
peak and that declines will be in or­
der when the new season opens. In 
the silk trade buyers have been quick 
to seize upon anything that would 
tend to make the situation out worse 
than it is, and they have found a talk­
ing point in the recent failure of a 
prominent concern. Buyers of cotton 
goods are hammering on the lack of 
export business and a large produc­
tion of merchandise to force prices 
down, despite the wage increases that 
either have already gone into effect or 
will go at the end of the month.

A Debt-Cancellation Plan.
Detroit, April 17—The United States 

can take the initiative and issue a 
policy of insurance against the prac­
tice of the art of war, based on war 
indebtedness due from other nations, 
while total cancellation of our claim 
against debtor nations would act as 
incentive to war making. The condi­
tional cancellation of one-half of all

war indebtedness, held by each nation 
against each other nation, may be­
come an impelling inducement to per­
petual peace among all nations. The 
United States, in the Hague Court, or 
■some other similar high court of 
agreeing nations, could afford to stipu­
late conditional cancellation of one- 
half of all war claims from all her 
debtors provided these debtor nations 
bind themselves by solemn treaty to 
submit all national disputes for final 
settlement by, and in, an international 
court of peace. Those nations failing 
or refusing to submit national disputes 
to settlement in this world court 
should be held to payment in full of 
all their war indebtedness and also 
be restricted otherwise.

_____M. Kirkpatrick.
Don’ be afraid to pat yourself on 

the back and tell yourself that times 
are good and business getting better. 
When you make yourself believe it, 
then it' will come true.

If you don’t feel like working, if 
you lack energy, very probably there 
is something wrong with your body 
that makes your mind lethargic. Get 
at the cause.

B a n k r u p t c y  Sale
In  th e  D is tric t C ourt of th e  U nited  

S ta te s  for the  W este rn  D is tric t o f M ichi­
gan . S ou thern  Division.

In  the  m a tte r  of

CYCLONE MOTORS COMPANY 
B A N K R U PT

In  B an k ru p tcy —2202.

To th e  C red ito rs  of sa id  B an krup t.

P L E A S E  T A K E  N O TICE:

T h a t p u rsu a n t to the  o rd e r of th e  C ourt 
hereto fore  m ade in  th is  m a tte r , I  will 
offer for sale  a t  public auction  to  the  
h ig h est b idder th e  a sse ts  of sa id  b an k ­
ru p t  e s ta te , consisting  of a  s tock  of 
m otorcycle p a rts , equ ipm ent, jigs, dies, 
tools, goods m an u fac tu red  an d  in  the  
process of m anufac tu ring , office supplies, 
fu rn itu re  an d  fix tures, an d  all o th e r  a s ­
se ts , o f every  k ind  an d  n a tu re , used by 
o r in  connection  w ith  the  business of 
sa id  B an k ru p t, books, good will, etc., 
w hich a re  inven toried  an d  ap p ra ised  a t  
the  sum  of $30,688.39.

Said sale will be held a t  10 o ’clock 
a. m ., in  the  forenoon on T hursday , the  
26th day  of A pril, A. D., 1923, a t  the  
office and  fac to ry  buildings form erly  oc­
cupied by the  ban k ru p t, a t  th e  corner 
of H igh land  avenue and  F o u r th  s tre e t, 
ju s t  off o f E a s t M ain s tre e t , in  the  c ity  
of B en ton  H arbo r, B errien  county, Mich.

Said sale will be fo r cash  su b jec t to 
the  app roval of the  co u rt and  notice is 
hereby  g iven  th a t  said  sale will be con­
firm ed w ith in  five days a f te r  the  filing 
of the  T ru s te e ’s rep o rt of sale w ith  the  
R eferee. T he T ru stee  reserved  th e  r ig h t 
to re je c t an y  an d  all bids deem ed by 
h im  insufficient.

D a ted  th is  12th day  of A pril, A. D. 1923.

W ILLIAM  C. HOVEY, T rustee ,
C ham ber of Com m erce, B en ton  H arb o r 

M ichigan.

CHANDLER &  VANDER MEY

LOCAL INVESTMENT SECURITIES

707 Commercial Bank Bldg.
Citizens Phone 62425 Grand Rapids, Mich.

Finnish Mutual Fire Insurance Go.
ORGANIZED IN 1889.

AMOUNT O F INSURANCE IN  FO RCE D ECEM BER 31st, 1922 ___ $6,033,803.00
TOTAL A D M ITTED  A SSETS D ECEM BER 31st, 1922 _____________  264,586.56

N E T  CASH SU RPLUS OVER A LL L IA B IL IT IE S _________________  212,718.32

D OUBLE D IVIDEND PA ID  IN  1922, T hree  and  F o u r Y ear P e r io d s_ 49,113.47

D IVIDENDS PA ID  POLICY H O LD ERS SIN CE ORGANIZATION „  453,374.50

F IR E  LOSSES PA ID  POLICY H O LD ERS SIN CE ORGANIZATION 262,478.56

A ssets  p e r $1,000. of R isk
Loss R atio  to P r e m iu m s ____
Loss R atio  to  In c o m e ________
A verage Loss R atio  of Stock 

Com panies _________________

$43.68 S urp lus per $1,000. of R i s k ___  $35.25
36%% E xpense R atio  to P rem ium s 18%%
33% E xpense R atio  to In c o m e ______ 17%

A verage Expense R atio  of Stock 
56% C om panies _________________ 42%

DIVIDEND FOR 1923

50 %
M ERCANTILE AND DW ELLING 

RISKS SOLICITED

A re you saving 50%  on your insurance costs? You should 
investigate. W rite for further inform ation to

F. A. ROMBERG, Gen. Mgr. C. N. BRISTOL, Gen. Agt.
CALUM ET,. MICHIGAN FREM ONT, MICHIGAN

A Bunch of Bonds
A  NY man’s financial program would be improved if it included 

"■ . a nucleus of bonds. From this fund he could build or we can 
build for him, a “Trust Fund” for his family’s benefit. Once 
started, he can determine to add to it.
His life insurance can be combined with invested funds under the 
trust agreement, if he chooses, or that can be provided for in a sep­
arate agreement.
This takes responsibility for investment and accumulation out of 
his hands, and makes his investments *as safe as our own. There 
are many advantages in such an arrangement.
Our trust officers will be glad to go into detail with you. The 

„ earlier such a fund can be started, the better.
Get our new  booklets and read th em :

“ W h at you should know about W ills and th e  C onservation  of E s ta te s .” 
“ E xecutor, A dm in is tra to r, T ru stee , G uardian , e tc .”

“ Oldest Trust Company in Michigan”

M ichìganTr c st
COMPANY

GRAND RAPIDS, MICH.
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Worse Than Suspected.
The report of the Underwriters' 

Laboratories that the ordinary wood 
lath and two-coat lime plaster interior 
finish will prevent the passage of flame 
into the stud channels for-four minutes 
only in a standard Laboratories’ test, 
is more than a confirmation of the 
generally known fact that such finish 
was of little value from a fire resistive 
viewpoint. This authorative Labora­
tories’ report sets the value of the re­
sistance below that which many be­
lieved it had.

Every fireman knows what a dwell­
ing house fire means when once the 
fire gets into the’stud channels. Even 
when the fire damage is not serious, it 
is necessary to tear up the finish, 
sometimes in several parts of the 
house and then, departments must ex­
ercise the greatest care to make sure 
that the fire is out before they depart. 
All too frequently, once the fire has 
got into the stud channels, it spreads 
into the vertical passageways with 
such rapidity and violence that the 
entire house, to and including the 
roof is involved, before there is a real 
opportunity for the fire department to 
get its streams into play.

“Four minutes” is the explanation 
for the large number of dwelling 
house fires which become total losses 
and also the explanation of the com­
paratively large amount of damage 
done in the partial loss fires. A fire 
needi*very little start before discovery 
to distance the fire departments in a 
race for the stud channels. Is it to be 
wondered at that the fire so often 
wins?

There is fto longer any necessity to 
use wood lath and lime plaster con­
struction for dwelling houses as it is 
now possible to obtain at a very slight 
additional cost construction which will 
provide protection against the passage 
of fire for an entire hour. An hour’s 
barrier against the flames in any pro­
tected city would be almost absolute 
assurance that the fire would not 
spread beyond the room in which it 
originated.

The report of the Building Code 
Committee of the United States Bu­
reau of Standards outlining recom­
mended minimum requirements for 
small dwelling construction, which has 
just been issued, recognizes the danger 
of wood lath and plaster by recom­
mending use of metal lath in certain 
exposed locations, as over heating

furnaces or boilers, for walls near 
stoves or ranges, or soffits of basement 
stairs, for basement ceilings, over dll 
heating ducts and smoke pipes* and 
for the fire stopping of lumber con­
struction near chimneys.

People With Money To Burn.
The people in Tennessee have money 

to burn.
That is the conclusion which one 

reaches from an examination of jury 
decisions in trials of those accused of 
incendairism in that state. When out 
of twenty-three cases tried before the 
courts in that state, there are three 
convictions and twenty acquittals, one 
must conclude that either the juries 
did not understand exactly what they 
were doing or else they are willing to 
settle an extra tax upon the citizens of 
their state.

We refused to believe that a record 
of this kind could have been due to 
the inefficient handling of the court 
cases by those who were in charge of 
the prosecution. The record is so top 
heavy ■ with acquittals as to indicate 
that the juries in Tennessee are going 
to ask the insurance companies to col­
lect enough money from them to pay 
handsomely all of the arson crooks 
who want to operate in that state.

The juries of Tennessee seem to 
have notified the country that the state 
is willing to pay the extra cost of in­
cendiary fires with no penalty on the 
incendiary.

It looks almost as though the juries 
of Tennessee had sent out an invita­
tion.

Fair Enough.
The goose had been carved and 

everybody had tasted it. It was ex­
cellent. The negro minister, who was 
the guest of honor, could not restrain 
his enthusiasm.

“Dat’s as fine a goose as I ever set 
ma teeth in, Brudder Williams,” he 
said to his host. “Whar did you git 
such a fine goo-se?”

“Well, now parson,” replied the 
carver of the goose, exhibiting great 
dignity and reluctance, “when you 
preaches a speshul good sermon, I 
never axes you whar you got it. I 
hopes you will show de same con­
sideration.”

Many people are just sensitive 
enough to think, when they see clerks 
talking together that they are talking 
about the customers who observes 
them.

WE OFFER FOR SALE  
United States and Foreign Government Bonds

Present market conditions make possible excep­
tionally high yields in all Government Bonds.
Write us for recommendations.

HOWE, SNOW & BERTLES, INC.
401-6 Grand Rapids Savings Bank Bldg., Grand Rapids, Mich.

Citizens 64-101 Bell Main 2101

V a n A k e n -J o h n s o n  C o m p a n y  
INVESTMENT BONDS

303-305 Powers Theatre Bldg. Grand Rapids, Mich.
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News and Gossip About Michigan 
Hotels.

Hartford, April 17—The new Hotel 
Statler, at Buffalo, is practically com­
pleted, and will be opened, I under­
stand, to the public, the last week in 
April. Mr. Statler proposes that the 
hotel fraternity of Michigan shall be­
come familiar with his latest creation 
in the hotel line and has extended, 
among others, an invitation to the 
members of the Michigan State Hotel 
Association and their wives to be pres­
ent at the opening exercises, as com­
plimentary guests of himself and as­
sociates. A definite announcement 
will be made in a few days as to the 
exact date of opening, together with 
exact details as to arrangements, 
which among other items, will include 
a special train from Detroit. Such as 
have participated in entertainments 
heretofore, at the hands of Mr. Statler 
and his various associates, may readily 
imagine that the proposed program 
will be up to the usual standard and 
much enjoyed.

There has been so much discrep­
ancy in the various newspaper reports 
concerning the erection of the new 
Detroit hotel by the Statler interests 
that I sent some of these clippings to 
Mr. Klare, manager of the Detroit 
house, for interpretation. He writes 
me that “the hotel is planned to have 
1,200 rooms at the start. The 600 
additional will be built when condi­
tions warrant. The total cost of the 
venture will be $10,000,000, which will 
represent the cost of the building and 
the land. You can rest assured that 
Mr. Statler will build a hotel in De­
troit, because he never buys any real 
estate for speculation, but for hotel 
purposes.”

The Sebring House, at Bangor, has 
been sold to the Sinclair Oil Co., for 
a site for a filling station and will be 
torn down at once. This will prove 
a severe blow to the hopes of the peo­
ple of that thriving village, for the 
closing of this establishment, which 
has enjoyed an excellent reputation, 
will certainly prove damaging to the 
business interests thereof. There is 
more or less talk of a new hotel there, 
but if the experience of many other 
towns can be used as a basis for 
prophecy, the hotel business in that 
town for some time in the future, will 
be transacted in some boarding or 
rooming house; there will be no as­
sembling place for business or com­
mercial interests; commercial travelers 
will seek hotel accommodations in 
adjoining towns and the local trades­
men will suffer. Too little apprecia­
tion of local hotels is shown, in many 
instances, until the one social center 
is removed, and then there is much 
depression. To be sure, some local 
capitalist may be induced to erect 
another building, but with the high 
cost of material and the receding 
profits in country hotel operation, the 
situation is not cheerful.

The same condition prevails at Fre­
mont, where the local bank has pur­
chased the site of the only hotel in 
town for the purpose of putting up a 
new bank building. Used as a bank 
building the property investment will , 
probably prove more remunerative, 
but the citizens of Fremont will soon 
discover that it would have been much 
better for their general interests if the 
bank had secured another lbcation and 
left the hotel to be improved accord­
ing to the needs of the town. You 
will hear that somebody is going to 
erect another building for : hotel pur­
poses. but we know of two instances 
where this has been done in Michigan 
recently, and' the owners of the prop­
erty are still looking for someone to 
come along to furnish and operate 
same.

There is a fatal mistake in believing 
that country hotels are making any 
money, even at prevailing rates. There 
are many offered for sale, but very 
few interested to the extent of buying.

In a great many cases a guests 
grievance against a particular hotel 
starts with the clerk. It isn’t so much 
what the clerk has said or done or

what he has neglected to say or do, 
but the manner in which he has said 
or done it. He has not been good 
natured or pleasant about his task. 
He has given the guest the impression 
that he is doing him a favor even to 
condescend' to talk with him, and 
nothing creates a sore spot quicker 
than that.

How often have we heard of the 
guest who has been told by some hotel 
desk czar that if he didn’t like the 
treatment he was receiving that he 
could “go elsewhere,” and the guest 
has accepted the suggestion, gone to 
some other establishment where his 
treatment was more courteous and

where he became a regular patron 
thereafter.

While it is quite true that one can­
not always please the patron, there is 
always an agreeable way of handling 
him, which does not “cross the grain.” 
While he may not grant you future 
patronage, he will say little or nothing 
about it to anyone else.

The trouble with too many hotel 
clerks-—and this will .apply to some 
proprietors as well—is that they are 
inclined to call a patron a “chronic 
kicker” when he is only making a rea­
sonable claim or complaint.

The successful clerk, who finally be­
comes the competent manager, is one

who not only sees that the contact is 
always cordial and helpful in his juris­
diction, but who is able to straighten 
and smooth out the wrinkles which 
chafe and annoy. To be able to do 
this calls for a great amount of tact, 
patience, courtesy, helpfulness and 
good nature. More than anything, 
however, it calls for that indispensable 
essential of getting along—the ability 
to get the other fellow’s point of view 
and to see the situation through the 
other fellow’s eyes. If you can school 
yourself into taking the position of 
the guest and forget for the moment 
that you are the clerk and he is the 

(Continued on page 25)

Here is something new and distinctive in a Factory and Garage Heating system.
I t  eosts much less than a steam heating system and is more economical to operate.
I t  forces the warm air down to the floor level where it belongs. I t  provides for the 
use of a Warm water radiator in the office and hot water for washing cars.
All piping is overhead, out of the way.
I t  will pay you to investigate this system. Estimates are furnished from your plans.

' * * *  * T A P L IN  F U R N A C E  C O .
21 N. Sheldon Av., GRAND RAPIDS, MICH. Citz., 62211 Bell—Main 310

- .. .^„W e.also manufacture warm air furnaces for residence heating.

Factory Heating System
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Class Legislation Eighteen To One.
The Sixty-seventh Congress has 

passed into history. The dust which 
it raised has settled. The last wisps 
of its smoke screens have blown away. 
Dense silence resounds in the legisla­
tive chambers which so recently rever­
berated with silver-tongued oratory. 
And through the clear, silent air it is 
possible to scrutinize the actual ac­
complishments of a Congress dedicat­
ed to “more business in government 
and less government in business.”

If these accomplishments are classi­
fied under two headings: Laws passed 
for the benefit of farmers, and laws 
passed for the benefit of business, an 
instructive comparison may be drawn.

Laws Benefiting Farmers.
1. Provided intermediate farm credit 

affording the farmer a new channel for 
credit running from six months to 
three years.

2. Increased amount individuals 
may borrow on farm mortgages 
through co-operative Federal Farm 
Loan Banks from $10,000 to $25,000.

3. Placed meat-packing industry 
under Federal supervision.

4. Placed a tax on trading in grain 
futures, supervised grain exchanges 
and 'egalized membership of co-opera­
tives on grain exchanges.

5. Legalized co-operative market­
ing, thus relieving the constant shadow 
of the court which menaced all co­
operative marketing activities.

6. Furnished farm-to-market high­
way program and appropriated funds 
to be used during next three years.

7. Increased working capital of 
Federal Farm Loan System, making 
it possible to float bond issues more 
easily.

8. Provided increase to 5H per 
cent, interest on farm loan bonds.

9. Revised the tax schedule; re­
duced the surtax.

10. Limited immigration, barring 
hundreds of thousands of undesir­
ables.

11. Prohibited manufacture and 
sale of filled milk, thus protecting 
dairy industry to extent of many mil­
lions annually.

12. Created an 80 per cent, fat 
standard of butter.

13. Appropriated money for credit 
to Northwest farmers having crop 
failures and defining crop failures.

14. Strengthened warehouse act, 
making it apply to all agricultural 
products, and making warehouse re­
ceipts useful in banking channels.

15. Placed representative of farmers 
on Federal Reserve Board.

16. Recreated War Finance Cor­
poration, expending its usefulness in 
advancing credits on agricultural prod­
ucts.

17. Appropriated funds for the 
Department of Agriculture.

18. Enacted an emergency tariff, 
followed by a permanent tariff.

Laws^ Benefiting Business Men. 
1. Reduced1 the surtax.

Three important things to mention 
in the advertisement—first, the qual­
ity of the merchandise; second and 
third, the price.

If your advertisement overrates the 
goods, it will lose you more bvtsjneg§ 
than it will gain,

40 Years Ice Service
------------------------ —  t o  ----------------------------

Grand Rapids Homes

Coll

Best
Possible
Service

Natural Ice Is Pure
A nd F it to  Use For A ny Purpose

Our ice is all harvested from the beautiful spring 
lakes of Northern Michigan with modern equipment 
of motor-driven plows, all slush and surface ice is re­
moved by machinery, so that nothing but clear ice is 
stored for your use. Dr. M . J. Rosenau of Harvard 
says: “T he purifying process o f natural freezing
and favorable action o f storage eliminate any danger 
o f disease in ice water, use it freely all summer.”

Serving the Public For 
Forty Years

T o successfully serve the public for 40 years is rec­
ommendation of which we are proud. Our great 
ambition is to serve you in such a manner that w ill 
please you, by courteous and careful drivers deliver­
ing the ice pure and clean and giving you correct 
weight by weighing it just before it goes into your 
icebox, eliminating all chance of shrinkage in transit. 
Take ice regularly, it saves money.

Service
Call us on either phone, it w ill be a pleasure to ex­
tend C O L L IN S SE R V IC E , which means:— Your 
refrigerator w ill be supplied with ice all season by 
courteous men who pride themselves upon pleasing 
you.

Telephones Citz. 4471 Bell M. 958
A

Collins Ice Co,
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Moré About' Toys For Your Little 
Child.

W ritte n  fo r th e  T radesm an .
Constantly I am startled by finding 

mothers, exceedingly intelligent on 
general subjects, who are awakening 
for the fist time to the fact that their 
children have minds as well as bodies 
and :that the fact calls for definite 
study. I keep getting letters like 
this:
Dear Prudence Bradish:

Your article on Toys for a Three- 
Year-Old has been very helpful to 
me, and rather startling. I have a 
“SonnyV of my own; but it had not 
occurred to me that there was any 
scientific classification of toys except 
in the most general way. I thought 
of them as for sheer amusement; the 
passing of time. I had not thought 
of their having definite educational 
value. Won’t you tell me a little 
more in detail about toys for the 
three-year-old? I am dismayed to 
think how little I know about my 
son’s real needs.

Gratefully yours,

It is a study in itself: this matter 
of children’s play, games, and toys. 
They are for “sheer amusement,’ to 
be sure; but we must never forget 
that every item in a child’s life is 
educating him; forming character for 
his whole life. There is no such time 
as “too early” to begin the study of 
your child’s mind and the effects upon 
it of what he does and has done to 
him.

I am inclined to think that if any 
period can be called the “most im­
portant,” it is that between the ages 
of two and four. Impressions made 
at that time often prove basic 
throughout life. Certainly this is 
true as regards his physical life.

At two he is beginning to walk, 
run, skip a little, and use definitely 
the large muscles governing legs, 
feet and arms.

So, any toys or simple play that 
help him to learn coordination of 
these are appropriate, in preference 
to those which require the finer co­
ordination. They come later. The 
younger the child, the simpler the 
play required. Watch your child for 
a whole day and study this problem 
yourself. For once in your life, don’t 
interfere.

Let him walk and run, along the 
path; along a board laid on the 
ground. When he wants a little 
later, perhaps, to balance along a low 
coping or curb, not so high as to 
involve danger of a serious fall, let 
him do it; it is time for that. 
Children of four seem possessed to 
walk along narrow curbs and benches 
in the park—haven’t you noticed 
that? It is instinctive; they are 
getting their instruction in balance, 
equilibrium, adjustment, and training 
of fundamental muscles. They know

their needs. It always distresses me 
to see the ignorant nurses yank them 
down.

Trundling a small wheelbarrow is 
very good practice in walking and 
balance for a child at this age. A 
cart or wagon is a good toy at this 

. time.
Using the arms is quite as neces- 

sary; so here come in shovel, rake, 
pail, and sandpile.. They are invalua­
ble. Playing horse and driving each 
other, or some compliant adult, call 
not only for use of the large muscles, 
but also for judgment in steering, 
sense of direction, and other definite­
ly educational activity.

Playing ball—a large ball first—is 
of great value. Think a moment of 
the training involved in trying to 
catch a ball. Ten-pins is a good game 
for teaching sense of direction and 
control of the arms. And every exer­
cise that tends to give muscular self- 
control carries with it training in the 
more subtle kinds of self-command. 
It all goes definitely and permanently 
to making of character.

At this stage there must be develop­
ment of senses and imagination. You 
can assist and guide it. The imagin­
ation is the spring of later original 
and spontaneous work in all fields.

Well, one of the very best toys for 
the development of imagination is the 
doll! Yes, for boys as well as for 
girls. Simple dolls, boy and girl 
dolls; dolls that may be washed and 
dressed, but not too large to handle 
easily—twelve inches is large enough. 
Every child must have a doll.

Then a doll’s house, with doll 
dishes. “Play house,” “play tea-
party”—all the wonderful make- 
believe-land of dolls—belong to the 
period beginning now and are of the 
utmost value. Small washtubs, flat­
irons, brooms, cradles; all the animals 
—dogs, cats, sheep, bears, in rubber 
or wood—nested balls or boxes within 
boxes, involving investigation and 
surprise; all good. But do not have 
“surprise toys” that are too grotes­
que or startling. Jack-in-the-box 
may be enjoyed by some coarse- 
grained- boys; but children should 
NEVER be frightened. Remember 
that they are very little, and experi­
ence must be tempered for them. I 
have seen a sensitive child frightened 
almost into hysterics by such a toy.

Beside senses and imagination, the 
plays at this time should begin to 
develop constructive ability. Along 
with sight and touch comes the desire 
to build. So here is the time for 
blocks, large and simple; played with 
on the floor and incidentally benefit­
ing back, legs and arms. The new, 
large interlocking blocks are excellent 
for a four-year-old. ->—

Carpenters’ tools, small and not too 
many, are called for about this time. 
Hammer gnd nails and perhaps a 
small saw. And sand, clay, paints, 
blackboard or large sheets of paper 
and crayons. None of this work 
should be small or fine. The ordinary 
child at this age cannot do detail 
work.

We have space only ,to list further: 
Large wooden beads, large pegs to fit 
in peg-boards; soap bubbles; quart 
and pint cups to measure water or 
sand; clothes-pins; spools; stones, 
and horse-chestnuts and leaves galore 
from nature’s playground; simple 
musical toys, drums, trumpet, trian­
gle, horn, and bell.

Noisy? Yes, within reason. Which 
is more important: quiet about the 
housej or_the steady development of 
the child you brought into the world? 
Whose rights are paramount now?

Prudence Bradish.
Copyrighted, 1923.)

Are We Governed Too Much? 
Grandville, April 17—Are we gov­

erned too much?
I reckon we are. Too much govern­

ing is even worse than not enough.
Senator Ferris told an Iowa au­

dience the other day that it would be 
a good thing for the country if every 
state legislature adjourned and did not 
convene again in ten years. Rather a 
severe arraignment of legislatures, yet 
the Senator was hitting the mark 
pretty nearly at that.

Every Tom, Dick and Harry who 
happens to be lucky enough to get a 
bid for the state legislature feels it in­
cumbent upon himself to do some­
thing for his constituent?. He wishes 
to let it be known that the state did 
the right thing when it pressed the 
mantle of state affairs over his shoul­
ders.

Why should it be necessary to make 
new laws and revamp and repeal old 
ones every two years? Do such 
methods not smack of childishness.1'

If legislators had made proper laws 
—and none too many of them—it 
would hardly be necessary to continue 
adding to them every two years. Our 
statute books are cluttered with use­
less and expensive enactments. Most 
of righteous laws will pass muster for 
a number of years without amendment 
or erasure. Then what in the world is 
the use of paying out swads of hard- 
dollars to men to go to Lansing and 
think up something new to enact.

Of course, there is no need of it, 
and it should not be permitted in a 
state of civilized society.

Men are but children of larger 
growth and we do childish things right 
along simply from the~force of habit. 
We of Michigan have got the habit of 
enacting a lot of new laws every two 
years. If as many old ones were 
wiped off the books it might even up 
things, but, of course, this is not done, 
the consequence being that we are 
overborne by the mass of legal en­
actments of the wise men we send up 
to Lansing every two years.

The Governor, too, must needs take 
on wise ways and suggest all sorts of 
foolish things he would like to per­
form with the advice and consent of 
the legislature.

The Supreme Court of the United 
States has just declared the minimum 
wage laws unconstitutional—a most 
common sense thing to do. One can 
easily see why this decision awakens 
the wrath of Boss Gompers and his 
gang of sluggers, but for the good of 
the common people that decision is a 
just one and will never be set aside.

Government interference with bar-’ 
gaining between employe and employ­
er has been too much in evidence in 
the past. In fact, it smacks of tyranny 
of the worst kind and has no place in 
this free count ry'-of ours.

Nothing-ever comes up, similar to

this and the child labor law, in which 
there is not a large indulgence in 
bloviating over the awful condition of 
the poor women and children who 
have to overwork and slave for the 
vile and wicked employers of labor.

Too much government instead of 
too little is the danger of the hour.

A minimum wage law is unjust to 
every man or woman who works. If 
we can have a law fixing the minimum 
of wages then, of course, there is 
nothing to prevent the fixing of a 
maximum wage. How would Gom­
pers and his criminal conspirators like 
that sort of thing,

In a Republic like ours the less 
laws to secure safety and orderly con­
duct of government the better. Almost 
every crank in the country has a 
panacea to offer for all the woes 
afflicting humanity and a lot of these 
crackbrains get into the various legis­
latures, and even into Congress, so 
we have a mass of worthless laws en­
acted which have to be revamped 
later.

Laws regulating every act of a per­
son’s life seems to be the desire of 
utterly incompetent men who come up 
for office in every state of the Ameri­
can Union.

Mr. Ferris’ suggestion isn’t so far 
wrong after all.

What are legislatures for? To en­
act laws to govern the people of the 
state. If that be true—and no doubt 
it is—why does it require a new set 
of laws every two years to regulate 
folks who know enough to go in when 
it rains?

The state solons might have en­
acted a law giving women more rights 
than they asked for and in reality plac­
ing them at the mercy of designing 
propagandists, had not the bright, 
intellects of the feminine gender 
hastily awakened as to what was in 
the wind and appealed to the legisla­
ture to save them from their friends.

The law taxing gasoline for the pur­
pose of the upkeep of the roads of the 
state seems fair enough to an ordinary 
individual, to one who doesn’t own 
an automobile and never expects to 
own one, yet it is being fiercely fought 
and before this reaches the reader may 
haye gone down under the Governor s 
veto.

While at it, let the legislative lords 
of the State remember the trees and 
the birds. Some sensible and needeu 
legislation along those lines is quite 
badly needed and the protection of 
birds and trees, the immediate be­
ginning of reforestation throughout 
the State, which must be considered 
and acted upon, else within a decade 
Michigan will become the desert state 
of the Union.

The enactment of proper and highly 
necessary laws cannot be postponed 
until another year or two without sad 
disadvantage to the State.

Gentlemen of the legislature, why 
not pay attention to such necessary 
legislation as this and let the useless 
and petty side issues entirely alone. 
Reforestation is an issue that must be 
met. It is a serious condition con­
fronting Michigan as well as many 
other states, and the sooner this need­
ed law-making is enacted the better. 
We are governed too much in some 
directions, not enough in others.
______  Old Timer.

Signs of the Times
A re

Electric Signs
Prog ressive  m erch an ts  an d  m a n ­

u fa c tu re rs  now  realize  th e  value 
o f E lectric  A dvertising .

_We fu rn ish  you w ith  sketches, 
p rices and  o p era tin g  cost fo r the  
ask ing .

THE POWER CO.
Bell M 797 Citisene 4261
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fo rr

yrocers
The Ice Consumption is Unusually Low

Ask any grocer who is using a McCray refrigerator and he will tell 
you that his ice bills are exceedingly low. But more than that, he will 
tell you that the McCray maintains a uniformly low temperature in 
e*rery compartment, which keeps food fresh and wholesome for an 
indefinite period.

m a k A '8 th\ MffiC-ay PO!^ y—and has been from the beginning— to 
make the most efficient refrigerator it is possible to build. In doing so
operationUra  ̂y* ***** attained «  McCray the utmost economy hi

The substantial walls with their perfect insulation, the closely fitted 
doors which remain permanently in position and always close tightly 
and the patented construction which insures a constant circulation of 
cold, dry air through every compartment, are features of the McCray 
which are unportant to you as a grocer. They mean less spoilage and 
more profit for you. 5

There are many stock sizes and styles of McCray refrigerators, 
coolers and display case refrigerators. Besides we build to order to 
meet special needs.

EASY PAYMENTS IF DESIRED. A*k about our plan which 
enables you to buy a McCray with the profit that it saves ypu.

Send the coupon now , for further information. WO’ll gladly 
suggest specific equipment to meet your needs, without obligation.

McCray Salesrooms in All Principal Cities
D etro it Salesroom s, 36 E. E lizabeth  S t.

A

REFRIGERATORS fo  PURPOSES
2344 Lake St. Kendallviíle, Ind.

McCray 
Refriger- 

/  /  ator Co. 
2344 Lake St.,

C  _  r m  ~s* » Kendallviíle, Ind.
o r  y J l c L r f i e t s g e n t l e m e n :—

' f s  Please send information 
f y r  for:

( ) Grocers and 
Wjr Delicatessens;

( ) Meat Markets; 
j f i r  ( ) Hotels, Restaurants, Hospitals 

and Institutions;
A y  ( ) Residences; 

f y r  ( ) Florists.
W Ê ^yr Name _______________________________
^  Address ___________________
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Proceedings of Grand Rapids Bank­
ruptcy Court.

G rand  R apids, A pril 2—In the  m a tte r  
of I,aw ton  L. Skillm an, B an k ru p t No. 
2224, th e  schedules have been filed. T he 
d a te  o f firs t meeting: w as g iven in the  
previous. T he lis t of th e  c red ito rs  of 
th e  B an k ru p t is a s  follows:
C ity  of G rand  R apids (tax e s) — $ 29.04 
G. R. Savings B ank, G rand  Rapids2150.00 
H erpo lsheim er Co., G rand  R apids— 939.98 
Chas. A. Coye, Inc ., G rand  R ap ids 29.40 
P . S teketee  & Sons, G rand  R apids 253.78
H en ry  S m ith  F lo ra l Co., G. R ------  17.00
F ried m an -S p rin g  Co., G. R. -----  53.49
M ooney S h ir t Co., G rand  R apids— 8.00
F ra n k  V. B lakely, tru s tee , G. R . 75.00
C. B . Shilsonk, G rand  R a p i d s ----- 50.00
H era ld , G rand  R a p i d s -----------------  10.20
R ason & Dows, G rand  R apids — 40.00 
B reen  & H a lladay  F uel Co., G. R . 124.00 
Pope & H eyboer, G rand  R apids — 247.29
F o s te r, S tevens & Co., G. R . -----  23.41
M iller F u rn ace  Co., G rand  R apids 49.65 
G unn L ake  P to tec tiv e  A ss’n., G. R. 37.50 
Jess ick  B o at Co., G rand  R apids— 30.00
E . L . K insey , G rand  R apids —.—  15.00 
D r. G. A. C raw ford , G rand  R apids 27.00 
W urzburg  D ry  Goods Co., G. R. — 38.50
K an ste in e  Co., G rand  R apids-------  17.50
T rin ity  C om m unity  C hurch , G. R . 100.00
G roskopf B ros.,' G rand R a p i d s ----- 15.00
T rav is  L um ber Co., G rand  R apids 234.89 
N igh t C om m ander L ig h tin g  Co—  75.00 
P u ite  P lum bing  Co., G rand  R apids 6.11
G randview  A uto  Club, G. R . -----  50.00
Lauzon F u rn . Co., G rand  R apids 50.00
G. R. A rt A ssociation, G. R . ----- 25.00
C lark  M em orial Hom e, G. R. —29,500.00

T he following liab ilities  a re  on  notes:
D aniel Duffy, G rand  R a p i d s -------- 100.00
Jo h n  C. F loyd, G rand  R a p i d s ----- 2350.00
W alte r  T illotson, G rand  R apids — 700.00 
H erpo lsheim er Co., G rand  R apids 600.00
P o r te r  Shop, G rand  R a p i d s --------  25.00
T rav is  L um ber Co., G. R . -----------  60.00
N ig h t C om m ander L igh ting  Co.,— 300.00 
C om m ercial Sav ings B ank , G. R. 170.00 
R yskam p B ros., G rand  R a p id s -----  270.00
H . W . B ecker, G rand  R a p i d s -----  750.00
D aane & W itte rs , G rand  R apids— 70.00 
F i r s t  M. E . C hurch , G rand  R apids 40.00 
B reen  & H a lladay  F u e l Co., G. R. 100.00
J . C. H e rk n e r  Jew e lry  Co., G. R. 227.60
Dell S anders, G rand  R a p i d s -------- 140.00
G rinnell-R ow  Co., G rand  R apids 40.00
S hank  C handelier Co., G. R . -----  25.00
G. R. Savings B ank, G. R . --------  70.00
J .  C. G ulliford, G rand  R a p i d s ----- 1000.00
P u ite  P lum bing  Co., G rand  R apids 160.00

A pril 3—On th is  day  w as held the  firs t 
m eeting  o f c red ito rs  in  th e  m a tte r  of 
D ick K ram er, B an k ru p t No. 2245. The 
b an k ru p t w as p re sen t in  person  an d  by 
a tto rn ey . Several c red ito rs  w ere  p re s ­
e n t in  person. No cla im s w ere proved 
a n d  allowed. T he  b a n k ru p t w as sw orn  
an d  exam ined  by  M cA llister & M cAllis­
te r  before a  rep o rte r. T he firs t m eeting  
w as th en  ad journed . No da te . T he case 
h av ing  no a sse ts  above exem ptions h a s  
been closed an d  re tu rn e d  to  th e  d is tr ic t 
court.

A pril 4. On th is  day  w ere received  the  
schedules, o rd e r o f reference an d  a d ­
ju d ica tio n  in  ban k ru p tcy  in  th e  m a tte r  
of W illiam  J .  G ahagan, B an k ru p t No. 
2254. T he  b a n k ru p t is  a  re s id en t of 
G rand  R apids a n d  is  a  cook by  occupa­
tion . T he schedu les lis t a sse ts  in  the  
sum  of $382, o f w hich  $280 is claim ed as 
ex em p t to  th e  b an k ru p t, an d  liab ilities  
in  the  sum  of $1268.11. T he m a tte r  has 
been re fe rred  to  B ehn M. Corw in as  
re feree  in  bank rup tcy . F rom  th e  fac t 
th a t  th e  a sse ts  a re  of doub tfu l va lue  the  
co u rt h a s  w ritten  fo r funds fo r th e  first 
m eeting  an d  such  m eeting  w ill be called 
upon rece ip t of these  funds. N ote of 
such  d a te  will be m ade here . A lis t of 
th e  c red ito rs  o f th e  b an k ru p t is a s  fol-
lows:
W orden G rocer Co., G rand  Rapids$ 18.41 
W oodhouse Co., G rand  R apids —  50.91 
R ysdale C andy Co., G rand  R apids 99.77 
T hom asm a B ros., G rand  R apids — 22.50
Sonneveld t B aking Co., G. R ------  235.37
S m ith  C andy Co., G rand  R apids — 67.00 
V anden B erge C igar Co., G. R —  30.00
P u lte  P lum bing  Co., G. R . -------- 157.00
E. H . P range , G rand  R a p i d s ----- 30.00
Jo h n  P raw dzik , G rand  R apids — 33.00 
N . J . Poll tee, G rand  R apids — -—  14.87 
O ndersm a B ros., G rand  R apids — 83.4)0 
N a tio n a l C ash  R eg iste r Co-, G. R. 23.91
A1 M iller,, G rand  R a p i d s -------------- 17.90
W . J .  Ley,- G rand  R a p i d s ----------- 54.49
Lew ellyn & Co., G rand  R apids __ 59.60
K elly Ice  C ream  Co., G. R. —----- 54.75
H eyboer S ta tio n e ry  Co., G. R . -----  17.50
H ay es-Io n ia  Co., G rand  R ap id s .. 40.60
Coffee R anch, G rand  R a p i d s -------- 13.50
C en tra l G rocery, G rand  R apids — 19.55
B oyland C ream ery  Co., G. R .----- 16.84
A rc tic  Ice  C ream  Co., G. R a -------65.00

A pril 5. On th is  d ay  w ere  received  
th e  schedules, ad jud ication  an d  o rd e r of 
re ference  in  b an k ru p tcy  in  th e  m a tte r  of 
Irv in g  B. F ra lick , B an k ru p t No. 2255. 
T he m a tte r  h as  been  re fe rred  to  B enn 
M. Corwin a s  re feree  in  b ank rup tcy . 
T he b a n k ru p t is  a  bus d riv e r a n d  r e ­
sides a t  Greenville. T he  schedules show  
a sse ts  in  th e  sum  of $4120 an d  th e  sum  
of $80 claim ed a s  exem pt, the  liab ilities  
being  in  th e  sum  of $2405.99. T he firs t 
m eeting  o f th e  c red ito rs  w ill be held  on 
A pril 20. A  lis t of th e  c red ito rs  o f the  
b an k ru p t is  a s  follows:
H aro ld  Tow er, G reenville ----------- $ 60.00
Le Roy G ray, L an sin g  — ;------------  35.00
S m ith  M otor Co., Greenville ----- 1168.00
C harles Serviss, G re e n v i l le ----------  300.00
Independen t, G reenville  ------------- 34.00
D aily Call, G re e n v i l le ___________  9.00White Printing Co., Edmore . . . .  18.50

Mich. R ailw ay  Guide Co., D e tro it 15.00 
P a tte rso n  P tg ., Co., G rand  R apids 9.00
N ews, S t. J o h n s _________________  15.00
A uto Sales Co., S t. J o h n s -------------- 48.00
C h ittick  T ire  Shop, G re e n v ille -----  238.00
S teffanson T ire  Shop, G reenville 149.00
G reenville H dw are  Co., G reenville 15.00 
C onsum ers Oil & Gas, G reenville 72.00 
R eliable H ard w are  Co., Greenville 12.24
R ay  S. Cowin, G re e n v i l le -----------  59.00
N orth  Side G arage, G reenville —  5.00
Puffpaff Bros., S t a n t o n ----- ---------  23.00
H a ttin g e r  Bros., E dm ore _______  40.00
C harles Serviss, G reenville _____  30.00
Eagle  Oil W irk  Co., C leveland— 30.25
O scar R asm ussen , G reenville ___  6.00
T hom as & M olaski, G re e n v ille -----  15.00
E lm er W ilbur, G re e n v i l le -------------- 23.73
F . R. M artin , G re e n v ille _________ 7.00

A pril 5. On th is  day  w ere received  
th e  schedules in  b an k ru p tcy  in  th e  m a t­
te r  of W ilds Boosem bark, B an k ru p t No. 
2208. T he schedules a re  from  a n  invol­
u n ta ry  case  and  have been long in  being  
filed a f te r  th e  ad jud ication . T he  sched ­
ules show  a sse ts  in  th e  sum  o f $750 of 
w hich  $250 is claim ed as  exem pt to  th e  
b an k ru p t, an d  liab ilities  in  th e  sum  of 
$3953.01. T he first m eeting  o f c red ito rs  
w ill be held a t  th e  office o f th e  re feree  
on A pril 19. A lis t of th e  c red ito rs  of 
the  b an k ru p t is a s  follows:
M aude B. Pow ers, K en t C i t y ----- $1000.00
M cM anus K roup  Co., T o l e d o -----  47.50
A m erican  C an Co., Chicago ----------120.00
Boue Needle Co., Chicago --------  21.47
F . M ayer B oot & Shoe, M ilw aukee 327.43
Rosweil-Cook Co., D e t r o i t -----------  40.92
B erdan  Co., Toledo _______________ 418.67
McCall Co., New Y ork C i t y -------- 312.26
T he M iller H adley  Co., C levelandll71.88
G. R. D ry  Goods Co., G. R .--------  305.59
K en t S to rage  Co., G. R. -------------’ 23.31
A rbuckle B ros., C h ic a g o --------------  50.00
M ishaw aka W oolen M fg. Co.,

M ishaw aka, Ind. ----------------------- 113.98
W id la r Co., C le v e la n d _am t. n o t know n

A pril 6. On th is  day  w ere received  
th e  schedules, o rder of re ference  an d  a d ­
jud ica tio n  in  b an k ru p tcy  in  th e  m a tte r  
of R anson  J . V ander Scors, B an k ru p t 
No. 2256. The m a tte r  h a s  been re fe rred  
to  B enn M. Corw in as  re feree  in  b an k ­
rup tcy . T he b a n k ru p t is a  re s id en t of 
th e  tow nship  o f W alker, K en t county , 
an d  is a  fa rm er by occupation . The 
schedules of the  b an k ru p t lis t a s s e ts  in  
th e  sum  of $675, of w hich $75 is claim ed 
as  exem pt to  the  ban k ru p t, a n d  liab ili­
tie s  in  th e  sum  of $50,500. F rom  the  
fa c t  th a t  th e  a sse ts  of th e  b a n k ru p t a re  
of a  doub tfu l n a tu re  the  c o u rt h a s  w r it­
ten  fo r funds for the  firs t m eeting , upon 
th e  a rr iv a l of w hich th e  firs t m eeting  
w ill be called an d  no te  of th e  sam e m ade 
here . A l is t of th e  c red ito rs  of th e  b a n k ­
ru p t  is  a s  follows:
W . F . F ro st, D u t t o n ___________ $500.00
M ich. T ru s t  Co., assignee of F a r ­

m ers & M erchan ts  B ank, G. R.50,000.00 
On th is  day  also w ere received  the  

schedules, o rder of re ference  a n d  a d ju ­
d ication  in  b an k ru p tcy  in  th e  m a tte r  of 
A rth u r  W ym an, B an k ru p t No. 2257. The 
m a tte r  h a s  been  re fe rred  to  B enn M. 
Corwin a s  re feree  in  ban k ru p tcy . T he 
b an k ru p t is a  re s id en t of Ionia, an d  is 
a  g u a rd  a t  th e  M ichigan R eform atory . 
T he schedules l is t  a sse ts  in  th e  sum  of 
$413.49, o f w hich  $250 is  claim ed a s  ex- 

• em p t to  the  b an k ru p t, an d  liab ilities  in 
the  sum  of $1985.77. F rom  the  fa c t th a t  
the  a sse ts  a re  of a  doubtfu l value, the  
co u rt h a s  w ritten  fo r funds fo r th e  first 
m eeting  o f c red ito rs , upon th e  a rriv a l 
of w hich th e  firs t m eeting  o f c red ito rs  
w ill be held, an d  no tice  o f th e  sam e 
m ade here . A lis t o f  th e  c red ito rs  of the
b an k ru p t is a s  follows: ___
N atio n a l B ank  of St. J o h n s -------- $624.00
S ta te  B an k  of S t. Jo h n s  -----------  750.77
F ow ler S ta te  B ank, F o w l e r ------- 440.00
Joseph  B lem aste r a n d  R alph  B le-

m aster, S t. J o h n s ---------------------- 80.00
Levi D ean, St. Jo h n s  -----------------  15.00
S ta te  Jo u rn a l, L a n s i n g ---------------- 9.00
Cyclone In su ran ce  Co., L ap ee r — 12.00 
M anle R an ids S ta te  B a n k -----------  15.00

A pril 7. On th is  day  w as held the  
final m eeting  of c red ito rs  in  th e  m a tte r  
o f A. J .  M orton, B an k ru p t No. 2145. T he 
b an k ru p t w as p re sen t in  person. T he 
tru s te e  w as p re sen t in  person. N o 
c red ito rs  w ere  p re sen t o r rep resen ted . 
A dditional claim s w ere proved an d  a l­
lowed. T he tru s te e ’s final re p o rt and  
acco u n t w as considered  and  th e  sam e 
approved an d  allowed. T he bills fo r a t ­
to rn ey s  srere considered  an d  (allowed. 
T he final m eeting  w as th en  ad jou rned  
no date . T he case will be closed and  
re tu rn e d  to  the  D is tr ic t C ourt.

On th is  day  a lso  w as held th e  final 
m eeting  of c red ito rs  in th e  m a tte r  o f 
th e  P au l N issen  C orporation , B an k ru p t 
No. 2077. T he b an k ru p t co rporation  w as 
n o t rep resen ted . T he tru s te e  w as p re s ­
e n t in  person. V arious c red ito rs  w ere 
p re sen t in  person. A dditional claim s 
w ere proved an d  allow ed ag a in s t th e  e s ­
ta te  of th e  b an k ru p t. A firs t an d  final 
dividend to  c red ito rs  w as ordered  paid  
a s  well as  th e  expenses of a d m in is tra ­
tion . T he final m eeting  w as th e n  a d ­
jo u rn ed  w ith o u t d a te . T he case  w ill be 
closed and  re tu rn ed  to  th e  d is tr ic t court.

In  th e  m a tte r  of N ick  C ram er, B an k ­
ru p t No. 2158, th e  tru s te e  h a s  received  
a n  offer o f $40 for all of th e  balance o f 
th e  accoun ts  receivable rem ain ing  in  the  
han d s  o f th e  tru s te e , an d  a  specia l 
m eeting  w ill be held a t  th e  office of th e  
re feree  A pril 16, to  consider w h y  such  
offer should n o t be accep ted  a n d  con­
firmed, or w hy a  further otter should

n o t be received  in case the  fo rm er offer 
is  n o t accepted.

In  the  m a tte r  of N apoleon M otors 
C om pany, B an k ru p t No. 2187, th e  t r u s ­
tee  h as  repo rted  a n  offer in  th e  sum  of 
$3,600 fo r a ll of the  balance of th e  p rop ­
e rty , m erchandise , fix tu res, m ach inery  
a n d  m a te ria l located  a t  T rav e rse  C ity, 
n o t including  the  accoun ts  receivable o r 
a n y  tru c k s  n o t on the  p rem ises a t  T rav ­
erse  City. T he p roperty  to  be sold is 
app ra ised  a t  approx im ate ly  $30,000. An 
o rder to  show  cause h as  been  m ade r e ­
tu rn ab le  on A pril 17, w hy such offer 
should n o t be accepted . Those desiring  
to  bid on th e  p ro p erty  should be p re s ­
e n t a t  the  tim e above s ta ted . T he sale 
will .be held a t  the  offices of th e  referee. 
Nos. 314-315 H ousem an  building, -G rand 
R apids, M ichigan. An inven to ry  and  
ap p ra isa l is in th e  han d s  of the  G rand  
R apids T ru s t  Com pany, tru s te e  o f the  
e s ta te  an d  in  the  hands of the  re feree  
a t  th e  above nam ed  address.

In  the  m a tte r  of Allen G. T h u rm an  
Com pany, B an k ru p t No. 1955, a  s p e c ia l . 
m eeting  of c red ito rs  h as  been called for 
A pril 13, to  consider the  re p o rt an d  a c ­
co u n t of the  tru s tee , pass  upon the  bills 
of th e  receiver in  b an k ru p tcy  an d  under 
th e  c ircu it c o u rt o f K en t county , an d  to 
pass  upon th e  bills of th e  a tto rn ey s  for 
th e  tru s tee , receiver an d  in te rvenor.

Pleasure Before Business.
Old Mr Henry Whipple is a mer­

chant of a sort on the coast of Maine. 
That is, he presides over a small shack 
from which, when not engaged with 
a crony in a game of chess, he dis-*- 
penses crackers, fish hooks, cheese, 
certain canned commodities, lead pen­
cils, lamp chimneys and confectionery 
—the penny kind.

Of particular excellence is his as­
sortment of large chocolate pepper­
mints—“two for a cent.” These are 
popular with young and old alike, in­
cluding (between these ages) the 
woman who last summer became a 
regular chocolate peppermint fan. For 
some unaccountable reason one bought 
those peppermints by the penny’s 
worth instead of in the bulk and the 
woman found herself a frequent pa­
tron at Mr. Whipple’s store.

At first she was received with a 
mild show of cordiality—even with 
warmth, as Mr. Whipple recognized 
warmth of manner. As the days 
progressed the woman was troubled 
to note a decided change toward her 
in the manner of the one-time genial 
Mr. Whipple. It was unmistakably 
the manner developing from more or 
less boredom to extreme irritation.

Determined to know the cause and 
quite unconscious of having given of­
fense, she approached the storekeeper, 
on the tenth day, penny in hand and 
said ingratiatingly:

“Two chocolate peppermints, Mr. 
Whipple, please—if it’s not too much 
trouble.” Then Mr. WHipple ex­
ploded :

“By golly,” he snarled, “I’m get- 
tin’ sick o’ this. I no sooner open 
up a box o’ ’em mints an’ set ’em up 
in the case an’ set down for a spell 
o’ chess but along you come an’ git 
some of ’em. I ain’t goin’ to keep ’em 
mints no more.”—New York Sun.

The Worth of a Man.
A leading realtor made a speech 

before a club in Washington the other 
day, taking as his subject “Appraisals.” 
His talk had nothing to do with real 
estate values, 'however. He spoke of 
man, rather. He said, what is a mat­
ter of common knowledge to biolo­
gists, that the body of a man is made 
up of some water, enough phosphorus 
to make a couple of boxes of matches, 
iron sufficient to make about two nails, 
Km* enough to whitewash a chicken 
coop, and sulphur enough to kill the 
fleas on one dog, with a few other

materials thrown in for good measure. 
All the component parts of his body 
if sold for their commercial value 
would bring about 90 cents and the 
buyer at that price would not get 
much of a bargain.

If this man were literally “worth 
his weight in gold,” he would be 
worth in toto about $45,000, and this 
sum put at interest at the rate of 5 
per cent." would bring in about $49 
per week; therefore, the man’s earn­
ing power would be fixed at that rate.

But the same personality which 
makes one man “worth his weight in 
gold” will make another man’s value 
many fold that sum. The personality 
of men is what distinguishes one from 
another, so that big business to-day 
is not so much a battle of dollars and 
cents on one side and more dollars 
and cents on the other as it is a battle 
of one personality against another. 
That is also why many men with an 
indescribable’ something about them 
march ahead of other men of greater 
brain but lacking in that very in­
effable quality that has a real market 
value.

Rochester To Open Retailing Course.
Rochester, N. Y., April 17—Begin­

ning next September, the Mechanics’ 
Institute of this city will offer a course 
in retail distribution. The course will 
cover a period of four years and will 
be conducted on a part-time co-opera­
tive basis.

According to John A. Randall, presi­
dent of the institute, the course will be 
a triangular contract between the re­
tail stores, students and the school. 
Herbert W. Bramley, merchandise 
manager of Sibley, Lindsay & Curr 
Co., a member of the board of di­
rectors of the school, has been made 
chairman of a committee to draw up 
details for the course.

At present it is planned to hold 
classes in salesmanship, merchandising 
and advertising in the morning, and 
in the afternoon students will get ac­
tual laboratory experience behind the 
counters in some of the stores. Be­
sides working afternoons, the students 
will be employed all day Saturday, full 
time during the month of December 
and one month in summer.

Students will be regarded as regular 
employes while taking the course, and 
will*- enjoy the added advantage of in­
vestigation and research in the stores’ 
various departments. The minimum 
wage will be $8 for part-time work 
and $12 for full time.
Guarding Charge Accounts Against 

Loss.
New York, April 17—Slow and 

delinquent accounts on the Hanan & 
Co. books are stimulated by a series 
of six thought-provoking letters. The 
first of this follow-up system is mailed 
out after a bill has run more than 
thirty days, and the other five are sent 
along as the case dictates. _ At the end 
o fthirty days, accounts which have not 
been paid are taken from the ledger 
and classified separately. These are 
checked up again on the fifteenth of 
the following month to determine just 
how effective the follow letters have 
been.

All slow pays or doubtful patrons 
are cleared through a credit-clearing 
house before credit is granted. This 
stops the practice of certain customers 
who have accounts in many stores and 
have been given credit because their 
accounts are good at one or two 
stores. Mr. Leith declares that this 
system has enabled him to minimize 
his losses and keep his percentages of 
outstandings in a healthy condition at 
all times.

Nobody loves a pessimist. People 
like optimism in others, even though 
they may be pessimists themselves.
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STO V ES and HARDWARE

M ichigan R etail H ardw are  Association. 
P res id en t—J . C harles Koss, K alam azoo. 
V ice-P res iden t—A. J .  R ankin , Shelby. 
S ec re ta ry —A rth u r J . Sco tt, M arine C ity. 
T rea su re r—W illiam  M oore, D etro it. 
E xecu tive  C om m ittee—L. J . C ortenhof, 

G rand  R apids; S co tt K endrick , O rtonville; 
G eorge W . M cCabe, Peto skey ; L. D. Puff 
F rem o n t; C harles A. S tu rm er, P o r t  H u ­
ron ; H erm an  D igm an, Owosso.

Going Out After the Roofing Trade. 
W ritte n  fo r th e  T radesm an .

One of the best lines for spring 
exploitation by the hardware dealer 
is ready roofing. With the enhanced 
prices of wooden shingles, there is a 
growing field for metal or composi­
tion roofing; and while other agencies 
are pushing these lines actively, the 
hardware dealer might just as well 
have a share of the trade to be done 
in his community.

A good many dealers are averse to 
outside canvassing. They claim it 
involves unnecessary expense and 
stirs up bitter competition. That, 
however, is a matter for the dealer to 
solve, according to his individual situ­
ation and his personal preferences. 
In the matter of roofing sales, outside 
canvassing is decidedly helpful.

In the first place, the owner or the 
contractor will in a number of cases 
be found undecided as to what ma­
terial to use. The shingle is still in 
very general use, and will continue 
popular until a larger number of hard- 

. ware and other dealers make their 
campaigns for the sale of ready roof­
ing more comprehensive and persist­
ent.

If a call were made, or even several 
calls, in connection with every new 
building going up or every old build­
ing in need of shingling, the sales of 
ready roofing could be materially in­
creased, and the dealers would reap 
the rewards of thoroughness and per­
sistence. A great many houses and 
buildings are finished in the old way 
because the owners have never had 
the case for ready roofing presented 
to them at all.

One small town firm makes a prac­
tice of getting out a circular letter to 
an extensive prospect list early inthe 
season. One of these letters reads 
about as follows:

“Dear Friend: It has been some
time sinde we heard from you and we 
do not intend to let our interest in 
each other lag, if it is within our 
power to prevent it. We enjoy your 
fellowship and business relations and 
trust they may grow to even larger 
proportions this year.

“Among the other good things on 
our list we handle roofing. This pro­
duct is not of the ordinary kind but 
is considered by the large railroad 
companies and manufacturers as the 
best roofing material on the market 
today. We are delighted with it and 
take pleasure in recommending it to 
prospective users.

“Now, the very next time you want 
- to put a roof on your sheds, barns or 

buildings we want you to give our 
roofing a trial, and you can take our 
word, it will prove the best and most 
lasting roof you ever tried. It is 
cheap, and does not take long to put 
on. It is made from fine wool felts 
and high grade asphalts, for these 
have prooved the most lasting ele­
ment-defying properties possible for 
roofing. It carries an iron clad 
guarantee.

“A full line of ‘_______ ________»
roofing is carried in stock by us. 
Next time you are near, if you will 

stop and get a few rolls just for a 
trial, we are sure you will thank us 
for writing to you.

“You will notice we handle a full 
and complete line of builders’ hard­
ware, stoves, paints, oils, cutlery 
plumbing, etc., and our standard 
steam and hot water boilers meet 
your heating problem perfectly.

Very truly yours,
Brown Bros.’

As will be seen, this was no master­
piece of salesmanship in black and 
white, but just a homely, everyday 
talk about roofing; but it was found 
effective as a means of bringing trade 
to the store.

One large city hardware firm 
adopted an advertising stiint that 
enabled it to make money, not merely 
from the resulting business, but from 
the advertising itself. The dealer had 
made a large number of doll houses, 
finished with composition roofing. 
These were sold for $3 each and 
were very popular with the young­
sters. At the same time, they helped 
educate the general public to the 
value of this sort of roofing material.

Roofing business is something that 
should be gone after systematically. 
The more systematically the 
business is handled and developed 
the larger it will grow. The ener­
getic hardware dealer who looks after 
his prospect lists, canvasses as op­
portunity offers, advertises on a 

. moderate scale, and puts forth dili­
gent efforts to educate his public, 
will build up a large and steadily 
growing trade and need have no 
serious fear of outside competition.

A first essential is to keep in touch 
with architects, contractors and build­
ers. The wide-awake hardware dealer 
does this anyway, to a certain extent, 
for the sake of his builders’ hardware 
trade; but the addition of roofing as 
a specialty will give him a double 
incentive for looking .after these, 
and at the same time will give him an 
extra means of profit.

Watch closely for any new build­
ing; and when you hear of any, get 
busy at once. If you see workmen

Foster, Stevens & Co.
Wholesale Hardware

« a t

157-159 Monroe Ave. 151 to 161 Louis N. W.

Grand Rapids, Mich.

Michigan Hardware Company
100-108 Ellsworth Ave., Comer Oakes 

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware, 
Sporting Goods and

F I S H I N G  T A C K L E

VIKING TIRES
d o  m a k e  g o o d

VIKING TIRES give the user the service 
that brings him back to buy more.

Cured on airbags in cord tire molds, giv­
ing a large oversize tire.

We have an excellent money-making 
proposition for the dealer. Write us for 
further information.

\*‘ W* ï

BROWN & SEHLER CO.
State Distributors Grand Rapids, Mich.

W e s t i n g h o u s e
M i n i a t u r e  L a m p s  a nd  

B a d g e r  T i r e s
W ill improve your business

S h e rw o o d  H a ll C o ., L td .
GRAND RAPIDS, MICHIGAN
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breaking ground for a new house, for 
instance, don’t wait for someone to 
tell you who is building. Ask on the 
spot. Get the owner’s name, and the 
contractor’s.

Then get right after owner and 
contractor. The owner, as a rule, 
will not have given much thought to 
shingling; probably he has taken it 
for granted that wooden shingles will 
be used. But if you talk ready roof­
ing to him, he will in most cases be 
sufficiently interested to want further 
information. Once you get him 
coming in this way, the rest is a 
matter of salesmanship.

Do not stress the price argument 
too heavily. Rather, talk quality. 
Urge especially the high quality of 
your line. Of course you must have 
a line of goods that will back up by 
their actual performance just what 
what you promise for them.

Appearance is also an argument. 
Composition shingles in alternate 
colors make a most attractive roof. 
The result is something that posit­
ively cannot be got with wooden 
shingles, at least at anything like the 
same price.

In this connection, keep close tab 
on composition roofing in your town. 
This information may not be so valu­
able now as it will be later; since 
composition roofing and especially 
composition shingles are relatively 
new: “Jones has a roof of this kind 
which ■‘was laid ten years ago. It is 
in better condition than any shingle 
roof on his street laid at the same 
time. Don’t take my word for it. 
Ask Jones, and take a look at the 
roof.” That sort of argument carries 
conviction in nine cases out of ten; 
and the more information of this sort 
you secure, the more effective your 
selling will be.

Keep a prospect list. In the case 
of new buildings, go after the busi­
ness personally; don’t wait for the 
mails unless you are pretty busy. 
But where an old building needs a 
new roof, put the name of the owner 
on your list and send him circular 
letters and advertising matter from 
rime to time. If you get a chance, 
see him personally; if not, send him 
the sort of advertising that will get 
him into the store.

The same method can be used with 
both town and country customers. 
But for your country prospects you 
can use the rural telephone effective­
ly. Some quiet day spend an hour or 
so calling them up and talk roofing 
to them; or simply suggest that they 
see you next time they are in town. 
Of course many hardware dealers 
make a practice of calling up a list of 
farm customers, say, once a week, 
regarding their general hardware 
needs. If you do that, it’s an easy 
matter to ring in a word or two about 
prepared roofing.

Having started to push the line, 
keep it up. That is, after all, the 
great essential. The man who makes 
a good start and then quits, never 
gets the results that come to the chap 
who makes merely a fair start but 
keeps going right along.

Victor Lauriston.

Brighten the corn er where you are 
w ith  op tim ism ,

Five and Ten Cent Counters.
“It pays to keep such a counter^ in 

large places where you have to com­
pete with the department store or 
where you have a certain class of peo­
ple who are looking ifor a cheap class 
of goods. It pays to have a small line 
of these goods on your shelf because 
you can sometimes make a better 
profit on this class of goods than on 
the higher quality. It would pay to 
put in a five and ten cent counter if 
you had ropm and the suitable help to 
run the same. Such a counter should 
be attended to by girls. Such a coun­
ter pays well if placed in the store 
where persons passing in and out can 
see the goods. We have run a counter 
of that sort in our store for some time, 
and it draws some people that other- 

.wise would not come. We have it in 
a place where people pass by it going 
out and coming into our store, and 
often times they see something on this 
counter that they had forgotten. In 
this way we sell some goods that we 
otherwise might not have sold.” It 
does not pay to keep one of five and 
ten cents exclusively, as, when cus­
tomers are in need of any article in 
the five and ten cent line they usually 
look for the same first at the five and 
ten cent store. It does pay, however, 
to have a counter with five and ten

cent goods, with higher priced articles 
also.” '

“We would rather use small tables, 
buying goods which we know there is 
a demand for, arrange them nicely, 
put a ticket with a reasonable price on 
each article, keep our stock fresh and 
clean and change at least every week. 
This will sell more goods and bring a 
better profit than a five and ten-cent 
counter, and you will have less dead 
stock when you take your inventory.

“We do business in a small town and 
do not keep a five and ten cent coun­
ter. We occasionally stock a window 
with such goods and advertise them 
for a few days, then take them out and 
put them with the stock, lest they get 
stale.”

“How to Promote Home Patron­
age,” especially in the agricultural sec­
tions: “Let the farmers know that you 
have their interests at heart, and 
wouldn’t knowingly sell anything of 
poor quality. The farmer does not 
object to a fair profit, but the mail 
order men have constantly impressed 
on his mind that the home merchant 
is a robber, until the farmer almost 
believes it. If he talks of sending 
away, say ‘All right, I’ll take the order 
on the same terms, pay me the money 
in advance and give me two week’s 
time to send to the factory for it, pay­

ing the freight, shut your eyes and 
take what comes.’ The farmer will say 
that he couldn’t think of dealing that 
way, and then you have got him ‘on 
the hip,’ for that is exactly the way in 
which he deals with the retail mail or­
der houses.”

A New York undertaker has in his 
possession in bronze urns the ashes of 
250 persons. He has announced that 
unless claimed by relatives within a 
certain time he will inter them all in 
a cemetery in one vault. The ashes 
of about twenty persons, complying 
with a request that these be scattered 
to the four winds, will be scattered 
from an aeroplane, and the ashes of 
fifteen others will be cast into the 
waters. The will of one person pro­
vided for cremation and the throwing 
of the ashes from the top of the 
Woolworth building. The manage­
ment of the building forbade this 
ceremony and an aeroplane will be 
used. Some of the urns in his pos­
session have been held for burial as 
long as eighteen years.

The merchant who thinks he has 
become a business success often lets 
up then in his efforts and pretty soon 
his bus ness begins to drop off. That 
is the time for a prompt renewal of 
effort.

Ask Your Dealer or 
Decorator about th e  
ALABASTINE OPALINE 

PROCESS
“¡ g l a s s '

Beautiful walls! Harmonies never before imagined! A 
blending of tints and tones, a  magic interweaving of 
colors which will transform your walls into a  rich 
fabric unsurpassed in its charm and cheerfulness—and 
a t a  cost well within your means.

■N Y  good decorator can do the work—nearly all stores dealing in 
L paints can supply the material— anyone can now afford to have 
Tiffanized walls formerly the exclusive privilege of the very wealthy.

Instead o f Kalsomine or Wall Paper
AD that is necessary is just Alabastine, the same nationally accepted wall tint which for forty years 
has been used in homes, apartments, offices and public buildings of all kinds —  the same sanitary, 
durable, economical and artistic wall coating sold by the best stores and used by the best decorators. 
W ith Alabastine, regularly applied you get the exact color to match your rugs and draperies. Through 
the Alabastine-Opaline-Process you obtain a combination of colors most pleasing and satisfactory. 
Before decorating ask to see samples of the Alabastine-Opaline-Process.

The A labastine Com pany
Grand Rapids, Michigan
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Verbeck and Congressman McLaugh­
lin Have a Pow Wow.

Muskegon, April 18—The writer has 
always endeavored to be fair in his 
criticisms at all times and certainly 
has been more than willing to correct 
what might be considered misstate­
ments, or, rather, mistaken statements. 
Recently I had an interview with Hon. 
James C. McLaughlin, of this city, 
Congressman from the ninth district, 
in which I made allusion to the “pork 
barrel.”

Congressman McLaughlin claims 
that when I speak of the rivers and 
harbors appropiration bill as “pork,” 
I am falling into a common error, in­
dulged in by many and that there is 
not and has not been such an institu­
tion as a “pork barrel” in congression­
al affairs for at least twenty years.

He tells me that the good old days 
when representatives tickled each other 
for the sole purpose of showing the 
folks at home that they could per­
form the Little Jack Horner stunt, 
have gone forever and that every 
project now is thoroughly and proper­
ly investigated, passes through the 
hands of various experts, not the least 
particular of which is the corps of 
engineers of the U. S. Army, who 
reckon not with fear or favor, and 
when the stamp of approval is finally 
placed upon a project it may be said 
to have arrived at the stage of legiti­
macy.

He cites particularly the action of 
the board of engineers on the pro­
jects at Muskegon, Ludington, Manis­
tee and Frankfort, Where the demand 
for improvements has been great and 
the various phases and complications 
which have had to be overcome in the 
face of adverse rulings by these au­
thorities who “had to be shown.”

This applies to every disbursement 
in every portion of the country, and 
tne restrictions are becoming more 
complex each year.

I am happy to say that Congressman 
McLaughlin stands squarely with me 
on the proposition that the post office 
department is the one and only in­
stitution under Federal operation 
which returns dividends to the people 
and does not favor any reduction in 
the expenses of the postal service 
which will interfere with its efficiency, 
even if it does show a deficiency in 
operation costs. The parcels post fea­
ture on its present basis of rates he 
favors very strongly and believes it 
to be a real channel through which 
many articles of agricultural produc­
tion may be conveyed to the consumer 
at a reasonable cost.

I will admit that he does not exact­
ly agree with my plans for revising the 
Federal constitution and changing the 
methods of the U. S. Supreme Court, 
but I am looking to him at the next 
session of Congress to father legisla­
tion which will clip the wings of the 
Interstate Commerce Commission, or 
to dissolve that most arbitrary and 
decidedly biased institution.

It is a well known fact that Mr. 
McLaughlin has very pronounced 
ideas on the subject of the usurpation 
of state authority by the General Gov­
ernment.

The controversy over state sover­
eignty, which was supposed to have 
been settled by the civil war, will not, 
he says, “stay put.”

“The North and South now more 
nearly agree on the matters then at 
issue, but they are by no means a unit 
on the tendency to let Uncle Sam do 
what the framers of the constitution 
intended the states should do. without 
interference, and whether this will be 
a benefit or evil is by no means be­
yond the debatable stage.”

He remarks that many of his col­
leagues agree with him, on this point, 
and view with misgiving the gradual 
transfer to the General Government 
of the functions of local self govern­
ment which the National constitution 
most certainly lodged with the states. 
They all notice the progress of the in­
fluences exerted on Congress to obtain 
legislation invading state control and 
do not hesitate to convey their feel­

ings on the subject to their constitu­
ents even though they are powerless 
to prevent them. This same element, 
or many of them, are very strongly 
opposed, to the usurpation of trans­
portation regulations, which for more 
than a century were accorded to the 
states without question and many of 
them are wondering if the time has 
not arrived when there shall be called 
a halt in this tendency toward a cen­
tralization of Government and its at­
tendant useless supervision.

“When the constitution was origin­
ally framed,” says the Congressman, 
“the general Government was granted 
only such authority as was essential 
it its proper functioning, and all other 
authority not granted under the con­
stitution was specifically reserved to 
the states. But the chief trouble seems 
to have been that the people were 
negligent in availing themselves of 
these rights. Most of them were 
passive, but there were a certain few 
who were of the paternalistic tem­
perament and in the end these pre­
dominated. The rank and file were 
neglectful of their own rights, en­
croachments became a habit and the 
result was abbreviation of home gov­
ernment and a centralization of Feder­
al power.”

Notwithstanding this passiveness 
and the consequent cessation of state 
authority, there is still a strong feeling 
among modern statesmen, that the 
powers of the General Government 
should be curbed, and I am glad to be 
able to state that my own Congress­
man, Mr. McLaughlin, who is now 
entering on his ninth term, and who 
has distinguished himself in the past 
by efficient and meritorious service, 
creditable to himself and an honor to 
his constituency, will continue to 
merit public confidence.

And especially so now that he 
knows my views on these vast propo­
sitions. Frank S. Verbeck.

Mercantile News From Central Michi­
gan.

Owosso, April 17—N. C. Davis, of 
Morrice, has sold his general stock of 
merchandise bo Orlando Gruber, of 
Perry, who has taken possession.

Geo. A. Brown, Durand, owner of 
the Hotel Brown, which was partly 
destroyed by fire several months ago, 
has rebuilt and refurnished the interior 
with modern equipment. It was opened 
to the public April 1 by the owner. 
Everything is new and up-to-date, 
with splendid service and good sump­
tuous meals, home cooking. One more 
instance of the right man in the right 
place.

W. S. Lamb and wife have bought 
the grocery and candy stock of M. 
Shodell, Commerce avenue, Owosso, 
and took possession this week. Mr. 
Lamb is on the road for a Lansing 
candy firm and the store will be open­
ed by M. M. Lamb, who has all the 
capabilities of a grocer, having spent 
several years in a general store in 
Ithaca previous to her marriage.

Fred Hare, of Alma, has bought the 
hotel at Butternut, of Nelson Smith 
and taken possession. This hotel has 
become a prominent point with the 
commercial travelers in the last two 
years for its splendid meals, good beds 
and substantial dinner served in bas­
kets on the trains. Mr. Hare is an 
experienced hotel man and will, with­
out doubt, make good. It will be 
somewhat difficult to excel Mr. Smith 
on eats.

W. S. Davis, of Flushing, has pur­
chased the grocery stock of John I. 
Robinson, of Corunna, and will take 
possession about April 30. He will 
continue the business at the same old 
stand. (Honest Groceryman.

Advertise 
Your Store

U se th e  m a n u fa c tu re rs ’ ad v ertising  
to  ad v ertise  y o u r s to re  b y  s tock ing  
n a tio n a lly  k n o w n  m erchandise .

S elling  w ell kno w n  b ran d s  gives you 
a  rep u ta tio n  fo r dealin g  in  q u a lity  
goods as n a tio n a lly  adv ertised  p ro d ­
ucts m u st b e  back ed  b y  qua lity .

K C
Baking Powder
Same price for over 30 years

2 5 . - c e s t . r 2 5 *

n a tio n a lly  k n o w n —h ig h est q u a lity  
— enab les you  to  o ffer y o u r cus­
to m ers  a  rea l b ak in g  p o w d er b a rg a in  
— under-selling  y o u r ou tside  com pe­
tition .

Besides, th e  p rice  is estab lished .

That Protects Your Profits

The government used 
millions of pounds.

Reduction in freight rates July 1, passed on to the 
trade in reduced list prices on K C

W rite  us. L et us show  you the  
g re a te r  profit In selling K C th a n  you 
can  ge t on o th e r advertised  brands.

JAQUES MFG. CO., Chicago
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Hotels.
(Concluded from page 16) 

guest, the situation that you cannot 
successfully handle in this frame of 
mind is certainly an unusual one.

I am going to have "a word to say 
about hotel advertising. Quite fre­
quently I am asked which I consider 
the best method of advertising for 
hotel patronage, and I am reminded 
of the traveling representative of a 
moving picture corporation who told 
me I operated the best advertised 
hotel in the State of Michigan. I 
told him I believed thoroughly in ad­
vertising, practiced what I believed 
and asked him what particular fea­
ture of my publicity had appealed to 
him most. His reply was that the 
only method he had particularly ob­
served was the statements of living 
advertisers—boosters, as it were. This 
is one of my reasons for answering 
queries on this subject with the state­
ment: “Give your patrons what they 
pay for and you have opened up a 
medium of publicity which will bring 
returns as long as you continue the 
policy.”

Generally speaking, the method or 
form of advertising I would indulge 
in would depend largely on the class 
of custom I desired.

If I were catering to commercial 
trade only, I should certainly buy 
space in the Tradesman, for the very 
good reason I happen to  know that it 
is read by a very large majority of 
salesmen'—literally from “kiver to 
kiver.” It is always asked for by this 
fraternity at the various hotels and on 
account of its high standing with that 
class of patrons, must naturally in­
fluence much business. Also I can 
see it must be useful in reaching a 
class ôf high grade commercial way- 
ups who patronize summer resorts.

For reaching what we call “regu­
lars” in the summer trade, advertising 
in Chicago, St. Louis and Detroit pa­
pers has usually developed satisfac­
torily. and especially in reaching seek­
ers of purely health resorts.

The road sign, if artistically gotten 
up and properly placed, has been very 
useful in the past, but of late years 
has been considerably overdone in 
some localities. If you are putting 
out a road sign, have it mean some­
thing to the motorist. Have its text 
sufficiently brief that fast drivers can 
comprehend it without slowing down, 
and if you can incorporate in it in­
formation as to direction and distance, 
it will be appreciated. In Michigan 
such signs are outlawed on the right 
of way, but it is possible to select lo­
cations, just off the legal right of way 
where they will be observed, especially 
if they are so placed at turns of the 
road where they will be observable 
some distance ahead. Do not place 
them in close proximity to other simi­
lar signs, as this creates confusion and 
the effect is lost.

In this connection, if you are adver­
tising any specialty, such as .fish and 
chicken dinners, be prepared to serve 
them. Charge enough for this service 
to compensate you for loss incurred 
through preparing meals which are 
not sold, but don't let the customer 
go away with the impression that your 
chicken dinners are only matters of 
conversation and used as a “come-on” 
with prospective customers. Too often 
I have heard the expression: “You 
should have been her yesterday,” or 
"you should wait over until to-mor­
row” to indulge in the particular 
specialty you are advertising, and 
which the traveler reasonably expects 
to find waiting for him.

It is said that in fifty years the Ban­
croft Hotel, at .Saginaw, has been pre­
pared to serve its celebrated corned 
beef hash at each of the three daily 
meals. While it is undoubtedly true 

rthat this article has been prepared 
many times when it was not ordered, 
the fact remains that this hotel’s 
reputation for serving this particular 
specialty will thunder down the ages, 
and it certainly has made Saginaw 
famous.

One of the hotel man’s greatest- 
errors in the past has been his in­
clination to “'hide 'his light under a 
bushel.” In the past he has watched 
the improvements made on the State 
highways, and noted the automobile 
whizzing by, but has not made suffi­
cient effort to make a profit out of 
this utility. - Road houses in close 
proximity to large cities have been 
popular for ages. The good roads 
anjd fast motor traffic make every 
country hotel a possible road house. 
You cannot extract any benefit from 
this class of traffic with your “roast 
beef, roast pork, roast mutton, pork 
and beans” offering, but if you will 
specialize on correctly prepared chick­
en. and wholesome, fresh caught fish, 
served neatly and appetizingly, you 
will also find yourself possessed of 
living boosters, who will have made 
you famous long before your customer 
has an opportunity to observe your 
other methods of advertising.

But don’t neglect the advertising at 
any stage of the game.

The advertising manager of one of 
the largest specialties in America told 
me, within the year, that he advertised 
until he accomplished what he desired 
and then—redoubled his efforts.

But while I am..strong for hotel ad­
vertising I am just as strong for giv­
ing such as respond to this method

of promotion, their money’s worth— 
what they pay for—and down weight 
at that.

Don’t copy the other fellow’s meth­
ods. If you feel that the preparation 
of advertising is not your particular 
forte, draft the service of someone 
who has the gift, tell him just what 
you propose to do, let him prepare 
the copy, place it judiciously, and 
then perform according to your repre­
sentations; in brief, give your patrons 
what you promise them, good and 
plenty.

You will be offered all kinds of 
mediums in all sorts of forms, many 
of which will possess meritorious 
features. Don’t fall for any of the 
catch penny, fly-by-night schemes 
which are not intended to produce re­
sults except to their sponsors. How 
many of you fully realize that it is 
just as esseential to reach the pros­
pective customer with your announce­
ments as it is to produce them.

The several methods I have men­
tioned are practical. The Tradesman 
and the newspapers have an establish­
ed and efficient system of distribution. 
They carry your announcement just 
as directly to the individual you de­
sire to reach as if you had mailed it 
direct. You have the advantage of 
their mailing lists which are not copied

from obituary columns or tombstones, 
but real live people.

Frank S. Veqbeck.

Retailers Stock Up on Canned Foods.
Retail grocers are stocking up with 

canned foods, in anticipation of the 
exhaustion of available fresh vege­
tables until the Spring crops appear 
and in anticipation of the beginning of 
the Spring working season on the 
farms.

Increase in the number of laborers 
on the farms impels farmers to buy 
large quantities of canned foods to 
supplement the supplies in their root- 
cellars. This, in turn, makes demands 
on retail grocers in the semi-rural 
communities throughout the Middle 
West, and this increased demand is 
beginning to be felt in the wholesale 
market here.

If your one ambition in life is to 
make the best home brew of any of 
your crowd, you may achieve your 
ambition; but you will not find it of 
any help in becoming a business suc­
cess.

WRIGLEYS
After Every Meal

W rigley’s new glass jars 
are a convenient and 
attractive way of dis­
playing and vending.

No. 3 Jar
Now Contains 63 Packages

No. 6 Jar
Now Contains 105 Packages

The Great American Confection
The jars take little space on the counter beside the 
cash register and many an extra nickel goes back 
into your till because of the auto suggestion.
The cost of the jars is covered by extra packages 
of gum packed in the jar. Ask your jobber today.
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M ichigan R etail D ry Qoods A ssociation.
P res id e n t—J . C. Toeller, B a ttle  Creek.
F ir s t  V ice-P residen t—F . E . Mills, L a n ­

sing .
Second V ice-P res id en t—W . O. Jones, 

K alam asoo.
S e c re ta ry -T rea su re r—F red  C utler, Ionia.
M anager—Jaso n  E . H am m ond, L ansing .

Now Is the Time To Buy Silk Knit 
Goods.

Stress is placed by manufacturers 
here on the disparity between the 
pi ices now being asked for silk knit 
goods and the current raw silk mar­
ket. They claim that now is the 
most opportune time to buy, as prices 
will, in all probability, be much higher 
later on for silk hosiery, gloves 
and underwear. The late advances 
made by prominent wholesalers are 
declared not to be on a parity with 
the recent gains in raw silk prices. It 
is further said that the merchandise 
made up on the basis of the lower raw 
product was disposed of during the 
first three months of this year. Present 
prices of these goods are figured on 
raw silk purchased at higher levels. 
When this is also consumed, the mak­
ers say they will unquestionably have 
to ask higher prices based on their 
purchases of. the raw material at to­
day’s levels.

Some New Jewelry Items.
Among the new things shown in 

popular-priced jewelry for women are 
silver sweater sets to retail at $2.50. 
They are made distinctive by attractive 
silhouette decorations in black enamel. 
Oval sautoir pendants, similarly decor­
ated, are offered to retail at $1.25. 
These come in the same metal Washed 
with gold. The silver pendants are 
plain, save for the silhouettes, but the 
gold washed ones are further decor­
ated with simple engraving. Other 
silver articles offered at popular prices 
include plain and engraved bookmarks 
of sterling. The tops of these bear 
very attractive colored enamel work, 
principally in floral designs. They re­
tail at from $1.50 to $2.25, according 
to the amount of work put on them in 
the making.

Expect Good Fall Season.
Manufacturers of cotton gloves, or 

those known as “suede fabric,” ex­
press confidence that the Fall will be 
a season of great popularity for them. 
Some orders for delivery beginning 
next September are now being placed 
and, if the present selling campaign 
of the wholesalers is successful, the 
volume is expected to register a mark­
ed increase during the next two

months. The lines being shown are 
described as more complete than ever 
before, with special emphasis being 
placed on fhe fancy range in both the 
long and short gloves. Manufacturers 
say that a price advance in this mer­
chandise would not be surprising later 
in the season.

Cape Demand Slackening.
Wholesalers here say orders for 

capes during the last few days have 
fallen off somewhat. It is not the 
general belief that the buying of 
these garments has reached its end, 
but in some quarters it is thought 
that the crest of retail purchasing has 
about been reached. Interest is said 
to be switching into twill coats and 
also those of silks of 48 to 50 inch 
lengths. One point in favor of a 
later buying movement in capes, 
however, is said to be that the most 
of the retail buying of them has come 
from the larger centres and that the 
purchasing of the smaller townss 
should be a substantial factor in sales.

Outlook For Veilings Improves.
While the demand for veilings is 

showing slow improvement, wholesal­
ers here say there is a fairly steady 
call that gives promise of a much bet­
ter season directly ahead. For one 
thing, they point out, the style trend 
abroad is very favorable to the use 
of the veil. Drape veils are described 
as the best selling items at the mo­
ment, either in the solid colors or with 
combination colored borders. These 
are embroidered and are of the 
“square” type. Yard veilings are 
moving better than the made veils, 
particularly the fancy meshes. Con­
siderable interest is 'being shown in 
Chantilly lace numbers.

A lot of claims about goods being 
unsatisfactory would be avoided if 
salesmen never exaggerated.

We ere manufacturer» of 
Trimmed Sc Untrimmed HATS 
for Ladies, Mlwea and Chfldran, 
especially adapted to die general 
store trade. Trial order aoHdted.

CORL - KNOTT COMPANY, 
Corner Commerce A n , and 

Triand S t
Grand Rapids, Mich.

OPPORTUNITY OF A  LIFE TIME
H arbor S prings, Mich., In th e  c en te r o f th e  g re a t sum m er re so rt region, 

needs a  dry  goods sto re .
A su itab le  s team  heated  building w ith  fix tu res  fo r d ry  goods business c sn  

be had  a t  low ren ta l. W rite  a t  once to  th e
EMMET COUNTY STATE BANK, Harbor Spring», Mich.

H ere is a beauty—a new one,
BLUE CHAMBRAY DRESS SH IR T  

Fine gauge, so ft co llar a ttach ed . T  555 @ $18.00.
The la te s t idea In d ress  sh irts

Daniel T. Patton fir Company
G ra n d  R apids.M ichigan -5 9 * 6 3 M a rk e t Ave. N.W. 

The Menb Furnishing Goode House o f M ichigan
T B  3  i  i  B i a s  S I I ....................................... ...  I t i

j b a a f à o U f e
Human Hair Nets

A Product of Unsurpassed Quality— with Greater Profit for You

F u ll In size—E u ro  K nots, a n  exclusive fea tu re  m ake  for d u rab ility  an d  
longest w ear.
$1.20 m ore profit fo r you p e r g ro ss  th a n  in  th e  sale  of a n y  o th e r ad vertised  
ne t.
N um erous ad v ertis in g  a n d  d isp lay  helps includ ing  beau tifu lly  lithographed  
cab in e ts  supp lied  free  will c rea te  sa le s  fo r you.

Buy Duro Belle Human Hair Nets from your jobber.

NATIONAL TRADING COMPANY
630 SO. WABASH AVE. CHICAGO, ILL.

PS
Buy yo u r “ L aw rence”  S h ir ts  and D raw ers. We have all sizes 

in S h o rt and Long Sleeve S h ir ts  and D raw ers to  m atch 
S h ir ts  34 to  46. D raw ers 34 to  44. Boxed 6/12 doz., per doz. $7.25 

644— Men’s 72 x  80 coun t pin check nainsook A th letic  Sty le Union 
S u it—Full Sizes—faced neck. Boxed 6/12 doz., sizes 34 to
46. Special V alue, per doz. _______________________________$6.00

2—Men’s 80 x  80 fine coun t percale D ress S h ir t (neckband)
F a s t colors, m ade of s tan d a rd  percales. Boxed 3/12 doz. 
A sso rtm en t of p a tte rn s . S izes 1 4 ^  to  17. “ A good leader
fo r a  sa le” ________________________________________________ $11.37J4

252—Men’s  Sum m er Caps. Black, and  Grey H erringbone S tripe  
N ew est shape and nicely lined and finished. Boxed 6/12 doz.
Sizes assorted  6% to  7 % _________________________ $11.37!/2

17—Ladies S a tin  finished Sa teen  P e ttico a ts . Black. Boxed 6/12
doz., asso rted  34 to  38 _____________________________________ $11.87*4

APRON SPECIA L
401—Lowell percale A prons. Good s tap le  s ty le  and p a tte rn s , m ade 

of s tan d a rd  percales, such as Colum bia, Scouts and B radford 
64 x  60 coun t Yz L igh ts  and  14 D arks, Bundled 1 doz. Sizes
A -B -C  _____________________________________ __________ ______ $8.50

E igh t num bers of “ Randolph C u ttes”  one-ha lf sox fo r to ts , priced a t  
$2.25, $2.35, $3.00,$4.50. Combed y a rn s  full m ercerized lisle up to  
b e tte r  fibre silks. B eautifu l color com binations. Send in your order 
NOW.

635— Ladies’ full m ercerized hem top  fine gauge hose. Black.
Sizes 9, 9/ 2, 10. Are excellen t 50c num ber. P er d o z ._____ $4.00

1050—L adles 12 S tran d  P u re  T hread  Silk Hose. Colors Grey and
Navy. Boxed 3/12 doz. P er doz. _________________________ $10.37J4>

GRAND RAPIDS DRY GOODS CO. WHOLESALE ONLY

pBIBIallnllSIBBOligiBIBIBEBliflIBnaiBIBIBIBnBIpIplliOHillHIHIBIiOIBliBIHIBIHIBIBIBIBIBBaiBIBIBInlliaiBliilliillnllnllnligiBgl

U M B R E L L A S
The season of showers is here. Everybody needs an 

umbrella.
We have just the numbers you are in need of.

LADIES, GENTS AND CHILDREN 
Ladies 26 in. plain and fancy handles, with silk loops 

and ivory rings. Price range $10.50 to $60.00 per doz.
A good quality for the boys and girls @ $10.50.
Men’s 28 in. Price range $10.50 to $48.00 per doz.

PAUL STEKETEE &  SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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PRICES CURRENT ON STAPLE DRY GOODS.
List prices corrected before going to press, but not guaranteed 

against changes.
D ress Goods.

82 in. W ool M ixed S torm  Serge . .
36 in. A ll W ool S to rm  Serge 
44 In. All W ool S to rm  Sergo
60 In. A ll W ool S to rm  S e r g e _____
F ren ch  Serges p roportionately ,
D anish  P o p la r C l o t h _________  43%
Ju illia rda  N ovelty  Checks & P la id s  1 85 
54 in . All W ool C o a t in g ___ 1 5002 00

Linings.
30 in. B lack  S a t i n s _______________  20
36 in. Sa tine , black & colors 30037%
36 in. P e r c a l in e ___________________  16%
W indsor C a m b r ic ________ _______ _ 12
36 in. R ad ian t C h a r m e u s e _________ 52%

W hite  Goods.
Indian Head.

33 in. Soft F in ish  _________________ 23
36 in. Soft F i n i s h __________________26
44 in. Soft F in ish  ____________ ;____ 32
54 in. Soft F in ish  __________________ 39%
All L inen  F in ish  %c y a rd  m ore.

G ingham s and  W ash Goods.
27 in . P la in  C o lo rs ______ 15017%
27 in. Checks & P l a i d s _______  19
32 in. Checks & P l a i d s _________ 19%
32 In. Checks & P laids, b e tte r

q u a lity  f r o m ___________  23%032%
32 in. T i s s u e s _______________  35 0 45
39/40 in. V o i le s ______________ 18%@37%
40 in . O rgandies, a ll colors __ 42%
32 in . R om per C l o t h ___ ______   22%
27 in. A pron G in g h a m s ___________ 14%
27 in. C heviots ___________________  17%
P lisse  & Serp. C r e p e _______  20 027%
36 in. C h a l i ie s ___________________   15%
32 in . M a d r a s ______________ 25
32 in. Su itings, from  _______  27%@35
36 in . Chiffon, f r o m ___ ---------32%042%
27 in. P o p l i n s ________________   32%
36 in. Poplins, f r o m _________27% 042%

Percales.
36 in. 64x60 _____L igh ts  16%, D arks  17%
36 in . 68x72 _____L ig h ts  16%, D arks  17%
36 in . 80x80 _____L ig h ts  21%, D ark s  22%

C rashes.
18 in. P . B leached _ _ _ _ _ _ _ _ _ _ _ _  22
18 in . P .  B row n _ _ _ _ _ _ _ _ _ _ _ _ _  21
O ther g rades accordingly  an d  less 5%.
16 in . Irish  Im p. B r. L inen  C rash  16%
15 in. B leached Tow eling _____ -  66%
17 in . G lass Tow eling, R ed S t r ip e _ 12%
18 in. A bso rben t Tow eling _______  16%
16 in. B lea. L inen  C rash , from  20 to  25

D iaper C loth.
18 in. Red S t a r ___________________ 1 35
20 in  Red S t a r ___________________ 1 45
22 in. R ed S t a r ___________________ 1 55
24 in. Red S t a r ___________________ 1 70
27 in. R ed S t a r ___________________ 1 85

D am ask.
64 in. M e rc e r iz e d ___________________62%
72 in. M e rc e r iz e d _________________ 72%
68 in . M e rc e r iz e d _______ ___ ___ 45
68 In. B ates  o r  Im p. H oi. R ed D m k. T6

P a tte rn  C loth.
68x72 M ercerised  _____ ____ __ _____ 1 26
L a rg e r sizes, good qual. from  2 5608  66

Towels f t  W ash C loths.
T u rk ish  Tow els from  22.2509.00 depend* 

ing  on size a n d  q ua lity , a n d  w h e th er 
p la in  o r  fancy.

H uck  Tow els from  62%c@36.00 p e r dos. 
depending on size an d  q u a lity  an d  
w h e th er p a r t  linen, h em stitched , e tc . 

W ash  C loths from  45c p e r doz. to  81.66 
depending on size an d  q u a lity  and  
w h e th er p la in  o r fancy.

B a th  S e ts  from  7 6 c 0 31.30 each.

Comfortables, Indian Blankets 
Robe Blankets. 

64x78 B lanket C om fortables
4L B ath

____ 2 It
C om fortables _  3 16

D raperies.
82 in . C retonne 16%
H arm ony  A rt C re to n n e ___________  25
N orm andy S l lk o l in e ______________  16%
36 in. B e tte r  G rades C retonnes from  26c 

062c , depending on q ua lity .
Scrim s & E tam ines, f r o m ___ 1O%019%
36 in . P la in  & F an cy  M arqu ise ttes  

from  16%c@32%c, depending on qua lity . 
C u rta in  N e ts  from  25c062% e, depending 

on w id th  a n d  qua lity .

B lankets.
45x72 C otton  F e lted  B la n k e t s ___ 1 07%
50x72 C otton  F e lted  B la n k e t s ____1 20
54x74 C otton  F e lted  B la n k e t s ___ 1 55
60x76 C otton F e lted  B l a n k e t s ___175
64x76 C otton  F e lted  B la n k e t s ___1 85
68x80 C otton F e lted  B la n k e t s ___ 2 30
72x80 C otton F e lted  B la n k e t s ___2 50
Seconds a b o u t 6 to  10% less.
Singles a n d  Single 2nds p roportionately .
64x76 B arlan  H e a th e r  P l a i d _____ 2 30
72x80 B arlan  H e a th e r P l a i d _____ 2 90
Seconds a b o u t 5 to  10% less.
Singles and  Single 2nds proportionately .
60x76 P la in  W o o ln a p s ___________ 2 30
64x76 P la in  W o o ln a p s ___________2 55
66x80 W oolnap P la in s  ___________3 35
72x84 W oolnap P la in s  ___________3 70
Seconds a b o u t 5 to  10% less.

» es an d  Single 2nds proportionately .
W oolnap P l a i d s _____ _ 2 5ft

60x80 W oolnap P l a i d s __________ 2 65
66x84 W oolnap P l a i d s ___ _ 3 7u
72x84 W oolnap P la id s  _________ 4 16
Seconds ab o u t 6 to  10% less.
Singles an d  Single 2nds p roportionately .

66x80
72x80 C om fortables _  3 25
64x72 C om fortables -------,-------.  3 00
66x80 C om fortables ______________ 3 50
66x84 Tw o in  o n e _________  3 5008  75
72x90 B a th  Robe B lan k ets  w ith  

Cords, T asse ls  f t  F r o g s __________4 00

C rib  B lankets.
30x40 S titched  ________________     72%
30x40 S c a l lo p e d _________  77%
36x50 S titched  ___________________ 1 00
36x50 Scalloped _______________   1 10
36x50 B o u n d _____________________ 1 40

C am p B lankets.
Cam p B lan k ets  __ ____________ __ 2 50

up
A uto  Robes.

A uto R o b e s _____________________ __ 2 10
W ool B lankets.

66x80 W ool M i x e d _________  5 7506  25
66x 80 A ll W ool _________ _ 7 5 00  8 60
70x80 W ool M ixed __________  6 5007 50
70x80 A ll W ool _____________  8 60012 00

C om forts.
Sm all s izes cheap  G rades _ _ _ _ _ _  22 50
L a rg e r sizes, b e tte r  g rad es  

f r o m --------------------------------  24 00048 00
8h eets .

63x90 P eq u o t ______________________ 17 05
63x99 P equo t ______________________ 18 67
72x90 P equo t ______________________ 18 75
72x99 P equo t _____________________  20 65
81x90 P eq u o t ____________________  20 65
81x99 P equot _____________________  22 63
63x90 Pepperell ____________________ 13 45
63x99 P e p p e r e l l___ _______________1 14 71
72x90 Pepperell ___________________ 14 95
72x99 P epperell ____________________ 16 86
81x90 P e p p e r e l l____________________ 16 46
81x99 P e p p e r e l l____________________ 18 01
72x90 L o c k w o o d ____________________ 15 25
72x99 L o c k w o o d ______ _____________ 16 69
81x90 L o c k w o o d ____________________ 16 75
81x99 L o c k w o o d ____________________ 18 34
Cheap Seam less S h e e t s ____________ 15 75
Cheap Seam ed S h e e t s ______________ 10 25

Pillow  Cases.
42x36 P equo t _______________________ 4 68
45x36 P eq u o t _______________________ 5 04
42x36 P e p p e r e l l________________________ 3 90
45x36 P e p p e r e l l______________    4 14
42x36 Lockw ood-________________________ 3 96
45x36 L o c k w o o d __________      4 20
C heap Pillow  C a s e s ____________  2 25

B edspreads.
72x84 B e d s p re a d s ___________________ 1 75
B e tte r  q u a litie s  a n d  la rg e r  sizes up

C arp e t W arp .
W hite  P e e r l e s s _____________________  56
Colors P eerless  _____________________  62

Oilcloth.
5-4 W hite  __________________________3 40
5-4 M éritas  W hite  _________________ 3 85
5- 4 M éritas  F an cy  _3 75
6- 4 M éritas  W hite  _4 85
6-4 M éritas  F an cy  __________________4 75

Batts.
3 lb. Q uilted  Cot. .B a tts
3 lb. P la in  C otton  B a t t __
8 oz. Sm all Cotton B a tt  
10 oz. Sm all C otton B a t t  .
12 oz. Sm all C otton  B a t t  .
1 lb . W ool B atts _ _ _ _ _ _
2 lb . W ool B a tts ------------

._ 1 00 p e r b a tt
__ 97 p e r b a t t

16 p e r b a tt
._ 23 p e r b a t t

32 p e r b a t t
. 1 46 p e r  b a t t
. 2 60 p e r  b a t t

W ide S heetings.
7- 4 P equot B leached ____________ 54
8- 4 P eq u o t B le a c h e d ___________  60
9- 4 P equo t B leached ___________  66

10-4 P equo t B leached ______________  72
7- 4 P eq u o t B row n ______________  47
8- 4 P equo t B row n _____________  54
9- 4 P equot B row n _____________  60

10-4 P equo t B r o w n ________________  66
7- 4 Pepperell B le a c h e d ___  42
8- 4 Pepperell B le a c h e d ___  47
9- 4 Pepperell B le a c h e d ___  52

10-4 Pepperell B leached __________  56
8- 4 P epperell B r o w n _____ 42
9- 4 P epperell B row n ____________________________________ 47

10-4 Peppere l B row n ____________  52
7- 4 Lockwood B leached ___ 43
8- 4 Lockwood B leached ___ 48
9- 4 Lockwood B le a c h e d ___ 53

10-4 Lockwood B leached _________  58
8- 4 Lockwood B r o w n _____  43
9- 4 Lockwood B row n _____  48

10-4 Lockwood B row n ____________  53

T ubings.
42 in. P e p p e re l l____________________ 31%
45 in . P e p p e re l l____________________ 33%
42 In. P e q u o t______________________ 37
45 in. P e q u o t______________________ 39
42 in. C a b o t_______________________ 31%
45 in. C a b o t_______________________ 33%

4*4 B leached C ottons.
Lonsdale __________________________  20
H ope ______________________________  17%
C a b o t______________________________ 17%
F ru i t  of the  L o o m ________________  21
A uto ______________________________  17%
Big I n j u n _______ ____________ :____  15

4-4 Brown C ottons.
B lack  R ock ________________________ 17
V e lv e t_______________________________ 15%
C heaper C o t to n s _____________ 10% 012%
Lockwood B . ______________ _ 17

C am brics A  Nainsooks.
K n ig h ts  -----  ■ _____  ____— ... 21
B erkley, 6 0 ____________________ __ 22
Old Glory, 6 0 ........  ........ .........  ...... 19%
D iam ond H ill _____________________  17

Ticking .
S traw  T i c k in g ____________________  17%
F e a th e r  T ickings f r o m _____ 28% @30
F an cy  Sa tine  T ick ings from __29%@35
36 in. Im p. Hoi. T i c k in g __________  37%

Denim.
220 ___________________ ____________  25
240 ------------------------------------------------ 23
260 ----------- -------------------------------------  21%

P rin ts .
In  V arious colors ________________  14%

Cheese C loth.
36 in. B leached C urity  G a u z e _____  07%
B e tte r  G r a d e s _________________ 8%@10

Flags.
Sm all Spearheads, d o z . ___________ 1 95
L a rg e r sizes from  4x6 f t.  to  10x16 f t .  

ran g in g  from , e a c h _______  32.0008.00
N apped Goods.

27 in. W hite  & Twill. S h ak er 46%@17
C ashm ere Twill ___________________  18
27 in . L ig h t O u t in g s _________ 13%@14%
27 in. D ark  O u t in g s _________ 14% @15%
36 in . L ig h t O u t in g s________ 16%017%
36 in . D ark  O u t in g s _________ 17% @18%

Notions.
S ta r  Snaps, gro . ______________ __  60
K ohinoor Snaps, gro. _____________  70
W ilsnaps, g ro . ______________ _ 75
S a tin  P a d  S G G arte rs , d o z .____ _ 2 00
Sam pson fly sw a tte rs , doz. _____ _75
R oberts  needles, p e r M . __ ______ 2 60
S to rk  needles, p e r M . ___ ___ __ _ 1 00
Self T h read in g  N eedles, p a p e r ___  06%
Steel P in s  S. C., 300, p e r  b o x ____  43
S tee l P in s  M.C., 300, p e r box ____ 45
B rass  P in s  S. S., 160, p e r box 43
B rass  P in s  S. C., 300, p e r box ____ 75
B ra ss  P in s  M. C., 300, p e r b o x ____ 80
C oats T h read , doz. _______ _ 59
C larks M. E . T h read , doz. _______ 59
J .  J .  C larks T hread , doz. _______ 66
B eldlng Silk, 50 yd., doz. _____ __90
Cobro Silk n e t  w ith  elastic , g r o ._4 50
G ainsborough H a ir N ets

Single S tran d  ___________________  80
D ouble S tran d  _______________   1 00

W olverine n e ts , g r o . ___ __________ 9 00
A rrow  N et, g ross ________________ 9 00
D uro Belle, doz. _________________  90
R. M. C. C rochet C otton, pe r box 75 
B-4 O. N . T . Cro. C otton, p e r box 90 
Silkene C rochet C otton, p e r box __ 90 
Sansilk  C rochet C otton, p e r box __ 55
M & K  o r D exters  K n it. Cot., w hite,

p e r b o x --------------------------------------- 1 50
B lack  a n d  c o lo r s ________________ 1 75

Allies Yarn, bundle ______________ 7 50
F le ishers  K n ittin g  W orsted  Skeins 2 30 
F le ishers  Spanish w orsted  balls __ 2 60 
F le ishers  G erm an t’n Zepher Balls 3 70
F le ishers  Saxony Balls __________ 3 70
F le ishers  K n ittin g  W orsted  B alls 2 60 
F le ishers  Scotch & H e a th e r B alls 2 90
Excello Suspenders, d o z .__________ 4 50
P res id en t Suspenders, doz. _______ 4 50
P res id en t Suspenders, E x. H eavy  6 00

In fan ts ' Hosiery.
C otton  l x l  R ib H o s e _____________ 1 00
Combed Y arn  lx l  R ib H o s e _____ 1 85
M ercerized L isle H ose, C ashm ere 

Silk HI. & toe, 60% Wool H ose 4 00 
S ilk  f t  W ool H ose _______________ 6 12%

C hild ren 's Hosiery.
BS No. 1 C otton H o s e _____________ 2 35

R. & F . 07%
2 T h read  200 Needle, 3 lbs. on 9 2 50/8

R. .10 F . .05
M isses 300 N eedle Combed Y arn

H ose __________________________  2 25 /7
R. .10 F . .05

M isses Cot. 22 os. Dou. card . H ose 1 86/7 
R . f t  F .  .05 .

M isses M erc. 344 N eedle H ose _  3 85/7 
R. .10 F . .06

L adles’ C otton f t  S ilk  H osiery.
176 N eedle C otton H ose _________ 1 35
220 N eedle C otton H ose _________ 1 50
220 N ee. Co. Y arn , seam  b ack  H ose 2 50
232 “B urson” r ib ' t o p _____ ____ _ 4 25
232 “B urson”  r ib  top, o u t size H ose 4 60
520 “B urson”  sp lit sole H o s e ___ 4 25
220 N eedle M ercerized _________ _ 4 00
P m t. 100, lisle, hem  t o p _________ 4 00
460 N eedle Top full M e rc e r iz e d_4 75
F ib re  Silk H o s e ___ ____________  4 62%
12 S tran d  P u re  S ilk  H o s e _______ 12 00
P m t. 110 S ilk  f t  F ib re  ___________ 8 50
260 N ’dle 18 in  fibre boot m ock sm . 6 75
10 S tran d  18 in. B oot S i l k ______9 00
L ad ies’ Fu ll F ash ., 42 G uage, all 

Silk H ose ______________________19 50
L adles ' Fleeced f t  Wool.

220 needle, 2 lb. com bed y a r n _____ 2 25
200 needle, 2% lb. comb, y a rn  hose 3 00 
200 n 'd le, 2% lb. O.S. com b. yn . hose 3 25 
176 needle o u t size H ose _________ _ 2 60

Men’s  Hose.
E . & F . H ose C o tto n _______ _______ 1 60
R ecord, m ed. w eigh t C o t to n ______ 2 00
R . & D. H eavy  C otton  H ose _____ 1 60
176 N eedle C otton H o s e ___________ 1 35

s200 N eedle Combed Y arn  H o s e ___ 2 15
200 needle full m ercerized  H o s e ___ 3 00
240 needle fibre p la ted  H ose _____ 4 75
P u re  T h read  Silk H o s e _______ ____ 6.00
N elson’s Rockford socks, b d l . ______ 1 50
N elson’s R ockford so ck s ,. bdl. _____ 1 70
N elson’s  Rockford socks, b d l . ____ _ 1 90
2% lb. W ool S o x __ __ ___________ 2 86
3 lb. W ool Sox _______________ I  5001 76

Childs W aists .
“Cub” K n it W a i s t ________________ 2 25
“B ear”  K n it W a i s t ____ _ 8 76
M uslin W a i s t _________  2 2602  5004  50

Boys’ U nderw ear.
F leece U nion Suits, H e a v y _____  7 50/2

R ise  .76
E gyp t R ibbed U nion S u its  _____ 4 26/20 

R ise .62%
“H an es” No. 958 R ibbed U. S. 6 37%/20 

R ise .62%
P a r t  Wool U nion Suits, all s izes 12 00
50% W ool U nion S u i t s _____ ___  14 50/20

R ise 1 00
H eavy  F leece V ests  & P a n t s ___  3 25/16

.37 u
P a r t  W ool V ests  f t  P a n t s ___  6 6*0/16

R ise  o f .60
Spring.

Boys’ 72x80 pin  check A th . S tan . S. 4 76 
"H an es” 756 & 856 72x80 p in  check 

A th e ltic  S u it _________________ 6 12%
M isses’ U nderw ear.

V elvet V ests  & P a n t s _________  3 25/16
R ise .37%

V elvet F leeced  U nion S u i t s _____  7 60/2
R ise  .62%

Med. W eigh t F leeced  U nion S u its  6 00/2 
R ise  A0

P a r t  W ool U nion S u i t s _______  13 60/2
R ise  1 00

V elvet F leece U nion Su its  _____  7 50/2
R ise  .76

8prlng .
M isses G auze 12 c u t U nion S u its  _4 25
LSS1 “ Sealpax” A th le tic  S u its  _ _ _  8 60

Ladles’ U nderw ear.
7 lb. B rush  B ack  V est & P a n ts , R eg. 7 75

E x. 8 50
H eavy  F leece V est & P a n ts , Reg. 8 60

E x . 9 00
W ool V ests  f t  P a n ts  _________ R eg. 15 00

E x . 16 50
Med. W t. 8 lb. R ibbed U. S. __Reg. 8 75

Ex. 9 00
11 lb. B rush  B ack U nion Suits, Reg. 13 50

Ex. 14 50
S ilkateen  & Wool U. S. _____ Reg. 23 00

E x. 25 00
M er. & W ool U nion Su its  __Reg. 23 00

E x. 26 00
Spring.

lx l  rib , 12 c u t V ests, Dou. ex tra___3 25
lx l  rib  Bodice Top V ests___ Reg. 2 25

E x. 2 35
lx l  rib  T u. V. N . vests , lace t r .  R eg. 2 26 

E x . 2 60
12 cut, lace & cuff knee U nion

Suit, Double E x . ___ ______ ____ 6 26
l x l  rib , band  & bodice top  lace

union s u i t s __________ ______ R eg. 6 00
E x . 6 00

Men’s U nderw ear.
R ed Label S h irts  & D r a w e r s _____ 10 25
R ed L abel Fleece U nion S u i t s _____ 18 00
B lack  Label S h irts  & D r a w e r s ___ 9 25
B lack  Label F leece U nion S u i t s _17 00
1658 H anes  U. S. 16 lb. cot. ribbed  16 75
San. Fleeced S h irts  & D ra w e r s ____  7 50
“H an es” rib . sh ir ts  & D ra w e r s ___  9 00
W ool S h irts  & D raw ers _________ 14 00
San. Fleeced U nion S u i t s _N___ 12 50
H eavy  R ibbed U nion S u i t s ___ ___ is  60
P a r t  Wool U nion S u i t s ______ ___  88 00
M er. & Wool U nion S u i t s _______  84 50
100% Wool Union S u i t s _____ 54 00 0  57 00

L aw rence S h irts  & D raw ers 7 0 0 0  7 60
B al riggan  S h ir ts  & D r a w e r s ___ 4 25
B albriggan E c ru  U nion S u its  ___  8 00
Ribbed, E c ru  U nion S u its  _ _ _ _ _  8 75 
64x60 pin  check nainsook, A th . S. 5 37% 
72x80 pin check na in s. A th . S u its  6 25
F an cy  s trip ed  n a in s o o k ____ ____ 8 00
B. V. D. A th letic  S u i t s ________ 12 60
F an cy  S trip  M adris ____________ 9 00

B athing  S u its  fo r Spring  Delivery.
M en’s  a ll pu re  w orsted , p l a i n ___  22 60
All pu re  w orsted  w ith  ch es t s tr ip e s

27 00032 00
L adles pu re  w orsted  p l a i n _______  25 06
L adles a ll pure  w orsted  s trip ed  an d  

color com binations _____ ___  27 00 up
Men’s  D ress F u rn ish ings.

Slidewell Collars, l i n e n ______ __ __ 1 90
F lannel N ig h t S h i r t s __ ____  10 60013 50
"L in ine” Collais, pe r b o x _____ ___  35
“C hallenge” cleanable, doz. _______ 2 76
64x60 percale d ress  s h i r t s ___   8 00
68x72 percale d ress  s h ir ts  _____ 9 50
F an cy  M adras D ress S h ir ts  13 50021 00 
Silk & Satin  S tri. on good g r. 22, 60036 00

Men’s W ork F u rn ish ings.
No. 220 Overalls o r J a c k e t s _16 600  19 50
No. 240 Overalls o r J a c k e t s ________ 15 00
No. 260 O veralls o r J a c k e t s ___ _ 13 50
Stiefels, 286, rope s tripe , W abash  

s trip e  Club o r  Spade overall o r
jack e t, 2 seam  trip le  s t i t c h e d _16 50

B lack  sa teen  w ork  s h i r t s _ 10 50012 00
Golden Rule w ork sh ir ts  _________  8 00
P iece dyed w ork  s h i r t s ________  7.62%
B est Q uality  w ork  s h i r t s ____ 9 00010 50

Boys’ Furn ish ings.
K n ic k e rb o c k e rs__ __________  6 00i
M ackinaw s, e a c h __ 4 254
O veralls, B row nies, e t c . ____  6 50«
Y ouths’ overall, 265 W e i g h t__
Coverall H eavy  K h a k i ______  12 00016 60
68x72 D ress S h ir ts  _______________  8 50
“H onor B rig h t” Stifels W abash

S tripe Rom per, red  trim  _____ _ 9 00
"H onor B rig h t” K haki R om per,

Red trim  _______________________  8 50
“H onor B rig h t”  P la in  B lue Rom per,

Red t r i m ________________________ 8 50
L adies’ Furn ish ings.

M iddy Blouses, red , g reen  o r  navy, 
P a rk e r  & W ilder, wool flan., each  4 00 

T rlco llette  O verblouses, each  _____ 3 26 
64x60 P erca le  aprons. L ig h ts  8 50
64x60 P erca le  aprons. Indigo _____  9 64

mailto:c@36.00


28 M I C H I G A N  T R A D E S M A N A pril 18, 1923

WHEN you are asked for a good COFFEE

R ecom m end

L I P T O N ’S
Marketing “Fancy Meats.”

Not long ago an organization was 
having a banquet in one of our large 
cities, and enquiry was made of our 
branch house if they could supply
2,000 pounds of calf sweet-breads. 
Since one calf yields only about a 
quarter of a pound of sweetbreads, 
this one order meant about 8,000 
calves. Swift & Company accepted 
the order and delivered it in a single 
shipment.

Sweetbreads are a delicacy. Only 
a few years ago there was little de­
mand for them. Now they bring a 
good price. Much the same thing has 
happened to certain other meat prod­
ucts, such as hearts, livers, tongues, 
brains, oxtails. Not all of these have 
entered the delicacy class as yet, but 
the demand is growing as consumers 
get acquainted with them and learn 
how to make tasty and attractive dish­
es from them. We have specialized 
on marketing these meats, to which 
we have given the trade name of 
Fancy Meats. By stimulating demand 
we have given consumers a greater 
variety of meat foods and we have 
benefited farmers because of the high­
er prices we are able to pay for live­
stock.

It is only since 1910 that trade in 
these products has become important. 
Of course, some of them were eaten 
before that time, but our total out­
put of millions of pounds a year sug­
gests how successfully we have pushed 
these meats and how popular they 
have become.

There are two things that have 
made this growth possible: First, the 
fact that consumers have come to real­
ize that these meats are highly desir­
able, and that some of them are real 
delicacies; second, the rigid care we 
take in putting out only the best qual­
ity product in the most attractive form 
possible. In order to teach consumers 
'how to use these products we have is­
sued a book of tested recipes, prepared 
for us by an expert in domestic 
science. We have also taught retail­
ers how to display and sell them.

But quality and appearance have 
been the big factors in establishing 
popularity. They have to be prepared 
troth special care. In the first place, 
they have to be carefully selected; then 
we have to issue special instructions 
for handling in the plant. For ex­
ample, they have to be delivered from 
the dressing floors fo the fancy meat 
cooler at intervals of not more than 
thirty minutes. There are special in­
structions as to how they must be 
spread for chilling; how they must be 
hung upon the hooks and taken off; 
what the exact temperature of the 
cooler must be; and how they must b e  
graded and packed. Attention to most 
minute details is necessary.

Then the way they are packed adds 
to their attractiveness. It is surpris­
ing how inviting a 25-pound box of 
pork feet, scrupulously clean and uni­
formly selected, looks. Some of these 
“fancy meats” are packed in boxes 
and some in pails.

An Important Ruling on Marking 
Sausages.

J. R. Mohler, chief of the Bureau of 
Animal Industry, U. S. Department 
of Agriculture, under date of March 
27, mailed the following notice to in­
spectors in charge of meat inspection 
and proprietors and operators of 
official establishments:

,‘Referring to the provisions of the 
regulations requiring the marking of 
sausage and other meat products in 
animal casings, to declare the addition 
of water, cereal, milk, benzoate of 
soda, or other substances, artificial 
coloring of the casings, preparation of 
the product from meat pressed for 
sterilization, or to declare composition 
the Bureau holds that when such ar­
ticles contained in animal casings 
smaller than the ordinary ring variety 
leave establishments in cartons having 
a maximum capacity of ten pounds 
and containing a single kind of prod­
uct, the marking may be omitted from 
the casings, since the required label­
ing on the cartons is considered suffi­
cient marking and meets the require­
ments of the regulations.

Another ruling by the chief is as 
follows:

“There have been submitted to the 
Bureau numerous samples of articles 
such as tags, cards, tickets, etc., bear­
ing names, addresses, figures, and 
similar data written with pencil, 
crayon, crayon, brush or pen, which 
are affixed to shipping containers of 
meat and meat food product for the 
purpose of identifying the contents to 
checkers, billers, clerks and others fill­
ing orders in official establishments, 
and also to parties distributing the 
products in route cars, autos and 
wagons.

“While written statements lack uni­
formity essential to formal Bureau 
approval, it is not the intention at this 
time to prohibit the use of such ar­
ticles bearing written data essential to 
distribution when their use is supple­
mentary and not in lieu of required 
inarkings, provided that the written 
data are not false or deceptive.

“When the written data above au­
thorized are to appear on tags, cards, 
tickets, etc., bearing printed state­
ments, such printed statements must 
be submitted for approval as required 
under the regulations.”

The time you spend sitting around 
and saying, “It can't be done,” is time 
another man might use in doing it.

Distributed by

LEWELLYN &  CO.
WHOLESALE GROCERS

GRAND RAPIDS DETROIT

F U L - O - P E  P
C H I C K

E arly  B ird S cra tch  G rains,
E arly  B ird Fine Chick G rain, 
F u ll-O -P ep  Fine Chick,
Fu ll-O -P ep  S cra tch  G rains, 
F u l-O -P ep  Growing M ash, 
F u l-O -P ep  S ta r te r  and Dry M ash, 
Steel C ut and  Rolled O ats.

For Sale By

K e n t ^ t o r a g e C o m b ^w y
G R A N D  R A P I D S  »  B A T T L E  C R E E K  *

• V / i o l e s a / e  JDistz?iI>Lx.tor'*s-

Order a bunch of GOLDEN KING BANANAS of

ABE SCHEFMAN &  CO. 
Wholesale Fruits and Vegetables

22-24-26 Ottawa Ave. Grand Rapids, Midi.
WHEN YOU THINK OF FRUIT— THINK OF ABE.

Window Display Advertising Service Co*
61 Monroe Ave., Second Floor Tracy Block

GRAND RAPIDS MICHIGAN
Service anywhere.

Citizens Phone 62185.

POUR BOR
" FLOUR -
"«hewer» MILLING?

L ARKANSAS CITY.KWfr.

SELL THE BEST SELLER

Polar Bear Flour
A  FLOUR THAT ALWAYS SHOWS 

THE DEALER A PROFIT.
W rite  Us For V aluable Cook Book FR EE !

J. W. HARVEY & SON,
C en tra l S ta te s  M anagers 

Marion, Ind.
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Another Smash in Piggly Wiggly.
I see that the Piggly Wiggly outfit 

has come another cropper in Dela­
ware, all five stores down there pass­
ing into the hands of a receiver after 
losing money steadily for several 
months. Readers will remember the 
even more disastrous smash of the 
New York branch. I repeat my pre­
diction that if Saunders, the founder 
of the Piggly Wiggly enterprise, keeps 
on playing with the stock of his 
scheme instead of keeping store, these 
two smashes will be followed by 
others.

As an inter-state proposition the 
Piggly Wiggly scheme is in my judg­
ment, very weak. In the beginning 
Saunders, lacking capital, decided to 
sell state rights to operate Piggly 
Wiggly stores on a royalty basis of 
Vz of 1 per cent, of the profits. There 
were also some initial payments. Un­
der this scheme every state company 
is a law unto itself, so long as it 
regularly pays its royalties. Appar­
ently Saunders prefers to sell his state 
rights to corporations—possibly he in­
sists on that, I don’t know; at any 
rate every state branch, I believe, is 
incorporated. He also encourages 
these state corporations to sell their 
stock just as he sells his own parent 
stock, and from this point to common 
stock juggling, as has happened in 
the parent company, is just a step.

In other words, the whole scheme 
from the parent company down to the 
slate branches is apparently being or­
ganized on the theory of a stock-sell­
ing scheme first and a grocery selling 
scheme second. That may work for 
a while, but it doesn’t seem likely to 
create the kind of competition which 
regular grocers need dread very much.

E. J, Buckley.

Legitimate Business Killed By Crooks 
There are so many crooks in the 

world that they often deprive us of 
the use of things which in themselves 
are perfectly innocent ' and praise­
worthy. Take filled milk as an ex­
ample. Filled milk is milk which has 
had some of the butter fat removed, 
its place being taken by cocoanut oil. 
The people who invented this and put 
it on the market didn’t invent it to be 
used like whole milk. They intended 
it to be used mainly for cooking pur­
poses as an improvement over vege­
table oil.

As soon as the product came on the 
market, however, crooks seized upon 
it because it looked like whole milk 
and began to sell it and use it as 
whole milk. There were so many of 
these and they obtained such a wide 
fraudulent distribution for the filled 
milk before they were stopped, that

several states and now . Congress 
passed laws forbidding its manufac­
ture and sale for any purpose. The 
President signed the Federal act only 
a few days ago, destroying for all 
purposes a perfectly praiseworthy and 
useful product, simply because crooks 
seized upon it and used it as a scheme 
to milk the puublic.

Why, look what one of these crooks 
did in New York City. This par­
ticular hairpin was a manufacturer 
and when he got an order from one 
of the largest jobbers in New York for 
condensed milk under the jobber’s 
private brand, he filled it with the 
cocoanut filled milk, involving the 
perfectly innocent jobber in a criminal 
prosecution and $3,000 fine! That’s 
the kind of thieves that have killed a 
product that, within its limitations, 
was as worthy as anything could be.

Elton J. Buckley.

Grains Retarded by Cold.
Winter grains deteriorated some­

what during the latter half of March, 
according to the semi-monthly crop 
notes of the United States Depart­
ment of Agriculture. Long con­
tinued drought in some sections, with 
cold weather the last two weeks, has 
retarded growth, and both wheat and 
rye are generally backward. Freezing 
and thawing, with little or no snow 
cover, has been common in large areas 
of the wheat belt and has undoubtedly 
done injury, the extent of which can­
not yet be estimated. The present con­
dition is decidely unfavorable, though 
susceptible of considerable improve­
ment with favorable weather condi­
tions from now on. On the Atlantic 
coast planting of cotton is now gen­
eral as far North as North Carolina. 
It has been quite generally delayed 
by rains and cold in all sections. Extra 
early cotton has been greatly dam­
aged by freezing weather and replant­
ing is being done. Preparation of the 
land is practically completed in all sec­
tions. Indications still point to an in­
creased acreage. A great demand for 
fertilizers and weevil poison is notice­
able. Farm labor is generally scarce 
and high priced. Competition of 
mines, saw mills, road building and 
industrial plants in many sections can­
not be met by the farmers. A marked 
tendency on this account to turn 
plough lands into permanent pasture 
and to reduce acreage of corn is in 
evidence.

Moseley Brothers
GRAN D  RAPIDS, MICH.

Jobbers of Farm Produca.

Carloads Potatoes Wanted
We are in the market to buy good No. 1 graded 
potatoes, sacked in new 150 lb. bags.
If you have a car loaded or can make up a car­
load among your neighbors, get in touch with 
us immediately.

The Vinkemulder Company
GRAND RAPIDS, MICH.

Buyers and shippers of Potatoes and Onions and fruit in 
carlots since 1900.
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GONE TO HIS REWARD.

Sudden Death of Col. W illiam  v.
Jacobs.

Col. Wm. V. Jacobs, who was well 
and favorably known to thousands of 
Michigan people through his attempt 
to construct an interurban railway 
direct from Grand Rapids to Battle 
Creek about fifteen years ago, died 
suddenly at a hospital in Evanston, 
111., last Thursday evening. The
funeral was held Saturday afternoon 
in the Episcopal church of Glencoe, 
where the deceased had maintained a 
residence for about thirty years. High 
church service was employed. The
enormous number of floral offerings 
testified to the high esteem in which 
the deceased was held in Chicago and 
the towns along the North shore. For

became Attorney General of the Unit­
ed States. Three years later he set 
his face toward the setting sun and 
located in Chicago, arriving there 
April 3, 1873. His first employment 
was in the banking house of Lunt, 
Preston & Keen. Four months later 
the manager of this house recom­
mended him to the position of private 
secretary to Paul Cornell, who was 
a large operator in real estate. He 
remained with Mr. Cornell in this 
capacity for three years, during a por­
tion of which time he was Secretary 
and Treasurer of the Cornell Watch 
Co., at Grand Crossing. In 1876 he 
engaged in the real estate and loan 
business on his own account, which 
he continued with success until 1891, 
when he undertook the exploitation 
of the Calumet Electric Railway. This

The late Col. William V. Jacobs.
the past two years the deceased had 
been postmaster at Glencoe, holding 
the office by reason of his great 
popularity, despite the fact that he 
was five years beyond the age limit. 
The deceased left a wife and three 
children—Elliott, who resides on a 
farm at Orangeville, Mich.; Whipple, 
who resides in Glencoe and holds a 
responsible position in Chicago and 
Mrs. Thomas E. Hough, who resides 
with her husband in St. Louis.

William Vaughan Jacobs was born 
at West Chester, Pennsylvania, June 
19, 1853. His father descended from 
Welch Quakers, his great great grand­
father having come over with John 
Penn, brother of William Penn, and 
located in Pennsylvania. Mr. Jacobs 
attended the schools of his native 
town until he was 17 years of age, 
when he secured a clerkship in the 
bank which was then managed by 
Wayne MacVeagh, who afterwards

road connected Pullman with South 
Chicago and Roseiand, a distance of 
forty-eight miles. His associates i 
this enterprise were N. K. Fairbanks, 
J. D. Harvey, S. E. Cross, Columbus 
Cummings and John Turnbull. It 
was the pioneer electric railway line 
in Chicago and it has become one of 
the best paying properties of the 
kind in that city, owing to the rapid 
development of the region which it 
served.

In 1893 Colonel Jacobs made large 
purchases of lands at Glencoe, on the 
North shore, the exploitation of 
which kept him extremely busy for a 
matter of ten or twelve years. He 
was one of the promoters of the 
Skokie Club, which is now regarded 
as one of the finest golf clubs in the 
West. It has a considerable amount 
of timber in the shape of original 
forest 'trees, one of which—an enor­
mous elm—was named after the Col­
onel on account of the work he did

To Make Money
—not merely interest—from investments, it is always 
necessary to invest in new enterprises. However, 
the investor should first satisfy himself that the 
management is capable and will give him an honest 
run for his money, and that the Company is engaged 
in an industry in which there is room for substantial 
future growth.

We are in a position to offer such an investment, and 
will give your inquiries prompt attention.

F. A . S a w a ll C o m p a n y
313-14-15 Murray Bldg. Grand Rapids, Michigan

1882 - AWNINGS AND TENTS - 1923
W e m ake a  specia lty  of Hope Pull 

Up and  Roller A w nings w ith Cog G ear 
F ix tu res.

O ur s tock  of W hite  and  K haki Duck 
and  A w ning S tripes is very com plete.

Q uality  of m a te ria ls  and w orkm an­
ship, no t cheapness, has a lw ays been 
o u r m otto.

Ask_ fo r ou r b lanks g iv ing  full in ­
s tru c tio n s  how to take  m easurem ents.

Don’t  buy un til you g e t ou r prices 
and  sam ples.

CHAS. A. COYE, INC. Grand Rapids, Mich.

1\ NOW—
is the  tim e to order 
your sales books 
before your supply 
is exhausted .
W e m ake all s ty les 
and  sizes.
50 books p rin ted  w ith 
your nam e and  a d ­
vertisem en t, $3.75. 
W rite  for p a rticu la rs  
and  sam ples.

BA TTLE CREEK 
SALES BOOK CO. 
R-4 Moon Jo u rn a l Bl. 
B attle  C reek, Mich.

C H I C A G O
$ 3 .9 5

Graham 6  Morton
F reight and Passenger Line 

MICHIGAN RAILROAD
BOAT TRAIN 7 p. m.— G. R. Time

F re ig h t S ta tion  F ro n t and Fulton 
Telephones—Citz. 64241 Bell M 3116

Lv. Chicago Mon,, W ed., F ri. 7 p. m. 
S tan d ard  Tim e

For Inform ation
Tel. Citz. 4322 Bell M 4470

Vanden Berge Cigar Co.
OlAMD RAPIDS. MICH.
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in acquiring the lands and laying 
them out.

About twenty years ago Col. Jacobs 
had his attention called to the desir­
ability of an interurban .line between 
Battle Creek and Grand Rapids. He 
traversed the proposed route a num­
ber of times and had seven different 
surveys made. He finally selected a 
survey which followed the lake region 
as far as Gull Lake, when the road 
branched off in two directions—South­
east of Battle Creek and Southwest of 
Kalamazoo. So sanguine was the 
Colonel regarding the success of this 
proposition that he purchased a con­
siderábale portion of the right of 
way and a large number of farms 
along the line of the proposed road. 
Wherever he found a good location 
for a resort he purchased the entire 
property, so as to control the char­
acter of the resort absolutely. Ter­
minals were arranged for in all three 
cities and for a time it looked as 
though the road was a foregone con­
clusion. The appearance of Hoden- 
pyl, Hardy & Co. on the scene with 
a competing line rendered it impos­
sible for the Colonel to float his bonds 
and he reluctantly withdrew from the 
field after pocketing a loss in excess of 
$100,000. Every debt was paid and 
every obligation was faced in man 
fashion. Few more heroic sacrifices 
were ever made by any man than the 
Colonel made in this transaction.

Col. Jacobs was married November 
19, 1890, to Miss Mary Whipple, of 
Winona, Minnesota. Her father,
Wm. J. Whipple, was editor of the 
Winona Herald for forty years. 
Three children were born into the 
family—Elliott, aged 31; Whipple, 
aged 26; and Katherine aged 24. The 
family are all Episcopalians, being 
members of St. Elizabeth’s church of 
Glencoe.

Col. Jacobs was a member of the 
First Cavalry, Illinois National Guard, 
for ten years, from 1877 to 1887. He 
started as First Lieutenant and end­
ed as Lieutenant Colonel, which gave 
h:m command of the regiment.

Col. Jacob’s maternal grandfather 
was an English sea captain, who 
came to Norfolk, Virginia, in 1794 
from the Bermudas, bringing his 
slaves with him. In 1804 he was 
elected Mayor of Norfolk, when that 
honor was considered by the Vir­
ginians to be third only to the Presi­
dent of the United States and the 
Governorship of Virginia. His grand­
father, Commodore Jesse D. Elliott, 
was Captain of the Niagara in the 
battle of Lake Erie. Before the bat­
tle he took two rowboats and cap­
tured the gun boats, Detroit and Cale­
donia, from the British under the 
guns of Fort Erie. For this service 
he was thanked by Congress and 
voted a sword. In the battle of Lake 
Erie his ship was made the flagship 
of the fleet by Commodore Perry after 
the Lawrence had been sunk. For 
the part he took in this battle he was 
thanked by Congress and voted a 
gold medal. The Legislature of 
Pennsylvania also voted him a medal 
for heroic service in this engagement. 
Col. Jacob’s great grandfather, Col. 
Robert Elliott, who served all through 
the Revolutionary War, was killed by 
the Indians in Muskingum Valley,
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Ohio. He was Colonel on General 
Mad Anthony Wayne’s staff. His 
father's great great grandfather, Col. 
Thomas K. Bull, who served through 
the Revolutionary War was captured 
and confined in the prison ship, Jer­
sey for several months. His father 
was a member of the Legislature that 
voted a charter to  the Pennsylvania 
Railroad. He is one of the few mem­
bers of that body who did not accept 
a gift from the railroad and he never 
consented to accept a pass from the 
Transportation Company later on. 
Col. Jacobs lost one brother by ill­
ness during the siege of Vicksburg, in 
which he was engaged.

Col. Jacobs had two bobbies—a love 
for country life and a love for flow­
ers. For many years he maintained 
a greehouse of his own on his 
premises at Glencoe and nothing 
pleased him more than an opportunity 
to discuss ’the subject of flowers with 
experts. He was passionately fond of 
the country and his highest ambition 
was to be a factor in the building up 
of the country between the different 
terminals of his proposed road. He 
owned a fine farm on Gull Lake, 
where he spent his summers and va­
cation periods and where he enter­
tained his friends with princely prod­
igality. He had many plans for the 
development of the lake region in the 
shape of resorts, vegetable, fruit and 
dairy farms and intensive farming, and 
those who know him well and were 
familiar with his ambitions in that 
direction shared his enthusiasm along 
these lines. *

Personally Co. Jacobs was one of 
the most companionable of men. He 
was wonderfully well informed on 
nearly every subject upon which the 
average business man is able to con­
verse. He was a prodigious reader, a 
fluent writer and an apt conversation­
al st. His presence was an inspiration 
at any social gathering. His long 
residence in Chicago had given him a 
varied fund of stories and anecdotes 
relative to the early days of that city 
which made an evening spent in his 
company exceedingly enjoyable.

Col. Jacobs’ interests were not con­
fined to purely commercial enterpris­
es. He was of a broad and charitable 
mind. He was ready not only to de­
vote his energies to the promotion of 
business affairs, but to discharge that 
larger duty that the successful and 
the fortunate owe to the less fortunate 
and less successful. The charities and 
the public movements of his home 
town always had his support, financial 
and otherwise, and owe much of their 
■success to the keen business judg­
ment which he brought to bear upon 
the problems of such organizations.

As a churchman Col. Jacobs was 
honored and beloved as one who en­
deavored to sense the real meaning of 
religious organizations and to main­
tain their high aspirations. His per­
sonal life was so full of helpfulness 
to others that he fitted naturally into 
any association whose foundation 
stone is the brotherhood of man.

The life of Col. Jacobs contains'* 
little that is spectacular but much 
that is admirable. He lived his life 
simply and sanely and established 
himself in the hearts of the people 
with whom he came into contact in

T r a d e s m a n

private life and in the confidence of 
the men he encountered in business.

This belief in his integrity and 
judgment was undoubtedly a sufficient 
reward to Col. Jaocbs for the demands 
that were made upon his time by the 
problems of others in the business 
world and in his particular commu­
nity. They gave him opportunities 
for usefulness that were not unwel­
come and that received the same se­
rious thought and consideration he 
gave to his private affairs.

Col. Jacobs’ reputation was built 
slowly and surely and certainly. His 
eminence as a business man was not 
won by a sudden coup or stroke of 
fortune, but by that persistent per­
formance of duty and the careful fore­
thought that build the firmest founda­
tion and create the strongest super-* 
structure of a business career. His 
life was known to the men with whom 
he mingled and it was a life to inspire 
the faith of bis fellows.

Adversity is the test that tells how 
successful you can be.

/G M /V 0 M m S /
A /H w r e iM v r c o ./ 
f a w r W  2

COUNTRY M ERCHANTS—How to 
m easure  your aw nings correctly .

M easure wall 1 to  2, m easure  ex ten- 
tion 2 to  3, m easure  fro n t 3 to  4.

A 2 cen t s tam p  brings sam ples and 
prices th a t  will su rp rise  you.
GRAND RAPIDS AWNING & 

TENT CO.
Monroe Ave. and  H astings S t. 

_______ GRAND RAPIDS, MICH._______
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I R. & F. Brooms I

Prices
|  y Special ________ $ 8 .001
|  No. 24 Good V alue 8.751
|  "I No. 25, V e lv e t_10.001
|  No. 25, S p e c ia l_9.50 |
|  No. 27, Q u a lity . 11.00 I
|  No. 22 Miss D andy 11.00 |
|  No. B-2 B. O. E. 10.50 I
|  W arehouse, 36 lb. 11.00 |
|  B.O.E. W ’house, 1
|  32 lb. -------------10.50 |

|  Freight allowed on 1
|  shipm ents of five |
|  dozen or more. |

|  All Brooms
Guaranteed |

5 _____ £

Rich & France
607-9 W. 12th Place

| CHICAGO, ILLINOIS J
iniiiiuiiiiiiiiimimiiiiiimmimmiiiiiiim!liiiiUIMI!lumi|iiiH|ilH|:iiflUm!IHHlF
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AMBER COFFEE
should be on your shelves— 
the same quality that made it 
famous.

Blended, Roasted and 
Packed by

C H R I S T I A N  
C O F F E E  C O .

337-339 Summer Ave. 
GRAND RAPIDS, MICH.

Ask about our way
BARLOW BROS. Grand Rapids. Misil.

We ire asking a special offer oa

Agricultural H ydrated Lime
is less than car lots.

A. B. KNOWLSON CO.
G rand Rapids Michigan

V^n Dam
M A N U F A C T U R E D  B Y  

T U N IS  J O H N S O N  C IG A R  C O . 

GRANO RAPIOS,M ICHIG AN
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Gabby Gleanings From Grand Rapids.
Grand Rapids, April 17—Most of 

the mistakes of the new salesman are 
due more to faulty handling by the 
sales manager than any weakness in 
the man himself. I have found this 
particularly true in the case of young 
fellows who have had some selling 
experience but are not of senior 
caliber. One such man came to us 
and was given territory in a state in 
which a senior covered the cities and 
larg“ towns. The new-comer was to 
sell in the outlying districts. He 
showed his worth from the start, but 
although his sales volume was satis­
factory, he sold the lowest number of 
customers per week of any man 
among the leaders of the junior 
division.

Accordingly, I wrote him this letter:
“There were so many points cover­

ed in your training, and there are so 
many little details in our business, that 
possibly you will now appreciate a 
letter covering broadly what we ex­
pect of you; not that you have any 
doubt that the big thing we expect 
you to do is sell our products to best 
advantage; not that there is any doubt 
that you understand the importance of 
thoroughness in selling.

“You now have a definite territory, 
and you are responsible for the build­
ing up of the greatest possible sales 
volume in that territory. You will not 
win the race for senior territory by 
short cuts or by confining yourself to 
the larger buyers, in an effort to prove 
that you can handle the biggest retail­
ers and jobbers in the towns to which 
you have been assigned. To be sure, 
you must prove your capability in 
that direction. But you will perfect 
yourself to sell our products through 
making a large number of small sales 
so that you will be better able to make 
the most of your bigger opportunities.

“In the attached listing of your 
sales, for the past two months, it is 
clear that you are passing up too 
many single-case buyers. In the week 
of February third, for example, you 
made only six sales, one a day. The 
fact that your sales for that week 
totaled over $500, merely proves that 
you passed up unnecessarily many op­
portunities—for in towns that will 
average to have one buyer who will 
place a sixty to seventy-five-dollar or­
der, we know there are from four to 
ten small buyers.

“You did not sell a single general 
store that week. Remember that 
every general store should be located 
and visited. Each one is a potential 
buyer and you should bend every ef­
fort to landing these possible sales, 
rather than hustling on to the next 
big town. Remember this, that if there 
are seven stores in a town which 
should handle our lines, and you sell 
six, but lose the biggest, you are bet­
ter off than though you sold the big­
gest one and passed up the rest. For 
the next time you hit that town the 
local demand will be for our lines be­
cause six out of seven stores carry 
them, and you will find that the big 
fellow is ready to buy, if, indeed, he 
has not sent in a mail order in the 
meantime.

“Did you ever stop to think that it 
is the small fellows in your territory 
who are going to show the house the 
only profit it gets from your work? 
This is strictly true, because it will 
take all your sales to the ‘big fellows’ 
to pay your salary and mine—your e*.

penses and our overhead. Whenever 
you see a small dealer—and sell him 
—remember you are making a real 
profit.”

Another type of salesman dislikes 
to sell in the suburbs of a city. Con­
sequently, our competitor can dispose 
of his inferior product in this territory 

.simply because we do not offer our 
goods to the suburban merchants. One 
of our men developed this mental kink 
and after calling his attention to the 
fact that he had not made a single 
sale in the suburbs, our letter went on 
to say:

“One of our National competitors 
openly boasts that he can make a 20 
per cent, profit simply by selling peo­
ple on whom we do not call. You 
will find his salesmen covering neigh­
borhood stores, which means a half 
mile or more walk from the nearest 
jitney line. There is only one way 
to prove to you that you are passing 
up good bets. So you’ll find listed 
the stores on which you are to call 
outside Columbus. From their nature 
and rating, you should be able to turn 
in a four-hundred-dollar week before 
touching the center of the city.”

That salesman turned in $340 worth 
of sales on that test.

Another kind of salesman is inclined 
to quit after he has really produced. 
He has won but he doesn’t know it. 
Here is an excerpt from our letter to 
a man of this sort:

“Congratulations!
“While you may feel a bit battered 

as a result of your first four rounds 
with the trade, remember that you are 
still on your feet and going strong. 
The fact that you feel a bit wobbly on 
your pins is natural, for you have been 
boxing with a tough opponent. From 
my years of experience at the ringside 
and in the ring, I can tell you you are 
going to win the decision. I am not 
looking at you—I am watching the 
other fellow, as shown by your sales 
record. He can’t stop you and he has 
already admitted it. So don’t spoil 
your good work in these first four 
founds by thinking that he is as tough 
as you are, and perhaps tougher—for 
he isn’t.

“From now on, your one opponent 
is yourself. It’s one thing to win a 
contest, and another thing to know 
that you have won it. Just because 
you’re tired, don’t think for a minute 
that you are licked, when the other 
fellow is at your feet and the referee is 
Counting him out. Some of our sales­
men have had an easy time in the past 
two months. The territory in which 
they have worked felt the return 
of prosperity earlier than yours, but 
remember that since you have won 
out against harder conditions, you will 
cash in all the more when buyers in 
your territory begin to have the con­
fidence which they will feel within a 
month or two, if business prophets 
are to be believed.”

R. P. Dolson is home again after a 
trip through the Southwest. He says 
Kansas City is booming in all lines 
and that business in general is much 
better throughout the Southwest than 
for months past.

Only a little time left to get your 
outfit in order for May 1. That’s the 
day when most buyers are out of 
town.

Tacob Dykema, of Denison, Dykema 
& Co., submitted to an operation of 
the bladder at Mayo Hospital, Roches­
ter, Minn., on Monday April 16.
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Anthony Klaassen has leased the 
rooms at present occupied by a branch 
of the Kent State Bank, at Charles 
avenue and Wealthy street, and will 
add them to his store, adjoining. Mr. 
Klaassen has been engaged in the 
sale of dry goods more than ten years 
and has outgrown his quarters.

Bert Ema, the veteran tailor of 
Henrv avenue, recalls the early ex­
periences of himself and father in 
Grand Rapids in the pursuit of their 
occupation. For making two pairs of 
fine moleskin trousers Carlos Bur- 
chard custom tailor, paid them 50 
cents per pair. They made only two 
pairs. Mr. Burchard’s generosity in 
rewarding them for their services was 
too large to be borne. Father and son 
made many Mackintosh overcoats for 
the Houseman, for which they were 
paid $9 per dozen. By working over­
time they could finish one dozen in 
six days.

David E. Uhl, of the Grand Rapids 
Fancy Furniture Co., returned Sunday 
after spending two months in Califor­
nia, with his wife. •

John Seven, jobber of paints and 
wall paper on Wealthy street, is clear­
ing the lots he purchased recently on 
Eastern avenue, near Logan, prepar­
atory to commencing the erection of a 
two family apartment.

On accepting a new position one of 
the most important steps to success is 
to cultivate the confidence of your 
credit man. It is poor policy to slip 
anything over on him. In years gone 
by salesmen and credit men were 
sworn enemies in many organizations. 
In a large measure this was the sales­
man’s error. Upon opening a new ac­
count it is best to supply the credit

E U R O P E
Book early  for sum m er sailings. All 

lines represen ted . T hree  personally  
conducted  tou rs , leaving  Ju n e  23, 30 
and  Ju ly  7, tak in g  in  Scotland, E n g ­
land, H olland, Belgium , T he Rhine, 
Sw itzerland, Ita ly  and  F rance . Splen­
did s team er accom m odations. T rained  
leadership. A tr ip  th a t  will b ring  the 
finest cu ltu re  w ith  a  m axim um  of re s t 
and  recreation . F o r p a rticu la rs  apply 
a t  th is  office. E x p e rt advice on fo r­
eign travel.

C. A. JUSTIN, Agent
Consolidated T icke t Office 

151 O ttaw a Ave., N. W. 
Phones: Cltz. 68331; Bell M. 3790

CUSHM AN HOTEL
PETO SK EY , MICHIGAN

The best is none too good for a tired  
Com m ercial T raveler.
T ry  th e  CUSHMAN on your nex t tr ip  
and you will feel r ig h t a t  home.

C O D Y  H O TEL
G RAND R A N D S

R A T E S  i I 1-50 ttP without bath I ¡2.50 up with bath
CAFETERIA IN  CONNECTION

H O T E L  R O W E
GRAND RAPIDS NEWEST HOTEL

_ . „  . ..  350 Rooms—350 Servldors—250 B aths
R ates $2 w ith  L avatory  and. T oilet $¡2.50 w ith  P riv a te  Bath
_______ HOLDEN HOTEL CO., C. L. Holden, Mgr.

The Center of Social and Business Activities

T H E  P A N T L I N D  H O T E L
Everything that a Modern Hotel should be.

Rooms $2.00 and up. With Bath $2.50 and up.

3 Short Blocks from Union Depot and Business Center
HOTEL BROWNING

MOST MODERN CONSTRUCTION IN 
GRAND RAPIDS

ROOMS with Duplex Bath $2.00; With Private Bath $2.50 or $3.00

'HÉ
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department with all information at 
hand. Merely writing on the order 
“customer is good-,” counts but little 
in his favor. It is better to tell why 
he is good.

There are still a few buyers who de­
mand entertainment, but "the far­
sighted salesman knows this class will 
not stay with him long. They are 
floaters and are constantly changing 
from one line to another. Ten dol­
lars spent in entertaining is often the 
net profit on a $500 order, not count­
ing time lost that might have been 
spent profitably elsewhere.

“The bigger they are the better I 
like ’em,” said a specialty salesman 
recently. “I try to reach the head of 
the organization first; it is easier to 
reach the purchasing department 
through him than to start with a clerk 
and work up to the buyer.”

Selling goods is like a free-for-all 
fight. The man who thinks he can 
get by because of past successes, a 
knowledge of his line and territory and 
buyers is likely to wake up suddenly 
only to find some snappy young chap 
has been getting the orders for an­
other house.

It is a compliment to the purchaser 
when you show him the very best in 
your line. This applies equally to 
dealer and consumer. No man likes 
to be under rated. It is best to show 
a $3 necktie and make a dollar sale 
than to show a fifty-cent tie and lose a 
customer. It often happens. Trot out 
your best line first. This creates in­
terest and desire. The purchaser may 
compromise on something for less 
money but he is> sold on the better 
article every time.

Don’t hesitate to ask for an order. 
Otherwise the merchant may take you 
for a “drummer.” Ask for a real or­
der too. Make a mental note of what 
you really *want to sell, but quote on 
a quantity that will show the mer­
chant you have confidence in his 
ability to turn it over quickly. He 
will decide on what to buy and you 
won’t be kept waiting.

No matter how long your acquaint­
ance, nor how well you know the cus- - 
tomer, it is good business to address 
him as “mister” in the presence of his 
employes. Call him “Mac” or “Bill” 
when you visit the movie or the lunch 
counter, if you like. But in his place 
of business he is Mr. Smith or Mr. 
Jones, as the case may be.

Traveling men who have visited the 
Spaulding Hotel, at Michigan City, 
recently assert that there must have 
been a great deal of green lumber used 
in the construction of the building, be­
cause the joints and casings are pull­
ing apart badly. Aside from this de­
fect, there are two other great draw­
backs—the hotel was located too far 
from the. center of the town and the 
rooms are so ridiculously small that 
two people cannot dress or undress in 
the sleeping rooms with any degree 
of comfort or satisfaction.

Men who have blazed new paths 
for civilization have always been 
precedent breakers. It is ever the 
man who believes in his own ideas; 
who can think and act without a 
crowd to back him; who is not afraid 
to stand alone; who is bold, original, 
resourceful; who has the courage.to 
go where others have never been, to 
do what others have never done, that 
accomplishes things, that leaves his 
mark on his times.

There is a tremendous power in the 
great within of us which responds to 
the call for help in a marvelous man­
ner. In great emergencies, in afflic­
tions, when in desperate straits we are 
always surprised upon looking back 
at the mighty power which came to 
match the need. This is the divinity 
within us, which is always ready to 
come to our assistance, ready not 
only to answer the S O S  call, when 
in distress, but is always ready to help 
us in every situation in life. It is an 
ever present help in time of need, and 
our need for it is1 always.

Professor Kitson’s elaborate test on 
185 men shows that salesmanship has 
no relation whatsoever to height and

weight. It was found that the most 
successful men averaged five feet nine 
inches tall and, roughly, 180 pounds. 
And it was found, also, that the least 
successful men in these two groups 
averaged five feet nine inches tall and 
about 180 pounds. It was found that 
the middle group between the highest 
and the lowest also averaged at these 
figures. Even the best ten men as 
compared with the poorest ten men 
averaged within a tenth of an inch of 
each other in height and within two or 
three pounds in weight.

So a message that is worth broad­
casting clear around the world is this: 
handicaps such as a poor or unusual 
physique, or a stutterer, or cross-eyed, 
or bow-legged are not real and honest 
handicaps in this twentieth centurjr. 
Everyone can do more work with less 
fatigue and reap the rewards from his 
greater industry if he wishes to do so. 
If you haven’t a good incentive but 
would vaguely like to amount to more 
than ou do, go out and get an incen­
tive. It may take the form of a girl 
you want to marry, a car you want to 
buy, a farm you’d like to run or an 
income for your old age. The only 
essential is to find something you 
really want and go after it.

The entertainment committee of the 
You-See-Tee Club had something 
good in store for the club meeting Sat­
urday, April 14, when they introduced 
W. Millard Palmer. Mr. Palmer went 
back to his boyhood days in Grand 
Rapids and in an exceedingly inter­
esting way told of the development 
from that time to the present. Among 
the different incidents he touched on 
was when the Indians camped on the 
West side of the river and when Grand 
River flowed along directly under the 
room in which the club were seated at 
their noonday luncheon—the Rotary 
room in the Pantlind Hotel. He then 
went on in a visionary way and out­
lined some of his ideas of the future 
development and improvement of the 
city of Grand Rapids and the lasting 
monument to the memory of our fallen 
heroes. Mr. Palmer paid a tribute to 
the traveling men as being in many 
ways the best advertisers for the city 
and he pointed out the many benefits 
to the traveling men in getting to­
gether each week in a noon luncheon. 
He reminded all of the fact that Grand 
Rapids, if not the best, is one of the 
best cities in the United States to live 
in. Also the fact that it is the second 
city in the United States in percentage 
of the residents owning their own 
homes. He told them that Grand 
Rapids ranked fifth in manufacturing 
and was almost in second place in 
agriculture. At the close of Mr. Pal­
mer’s remarks a rising vote of thanks 
was given to him and he was unani­
mously elected an honorary member 
of the You-See-Tee Club, No. 2, but 
Mr. Palmer would not have it in that 
way. He protested and said, of he 
was going to be a member he wanted 
to pay dues, which he did. Mr. Pal­
mer assured the boys that it would 
not be long before he would be with 
them again and when he did come 
again it would not be as a guest of the 
club, but as a member.

The committee made the announce­
ment that the luncheon on Saturday, 
April 21, Fred N. Rowe President of 
the Michigan Tourist and Resort As­
sociation, would be with the Club. 
There is no question but that Fred 
Rowe can and will give a very inter­
esting talk on the tourist and resort 
business, of Michigan, which to-day 
stands as one of the biggest assets in 
the State and traveling men going out 
from Grand Rapids and some of them 
radiating to points South, East and 
West, can again prove themselves to 
be good advertisers, because you know 
it is a fact “traveling men will talk.” 

Saturday evening, April 21, will be 
the annual meeting of Absal Guild, A.
M. O. B. (Bagmen). Letters have 
been mailed out to the members which 
says there will be a class for initiation 
and also an election of officers for 
the ensuing year. This meeting will 
be called at 8 o’clock in the You-See-

Tee hall and we earnestly request that 
, all Bagmen be present.

John D. Martin furnished the Gabby 
department the following contribution: 
“Friday afternoon, April 13, and some 
people think that Friday the thirteenth 
is an unlucky day, but our good friend, 
E. A. Stowe, does not think so. Some 
person on one of the floors above in 
the Barnhart building, in which build­
ing the Michigan Tradesman is locat­
ed, dropped a lighted cigar or cigar­
ette from the window and started a 
nice_ little blaze in the awning just 
outside of the window of Mr. Stowe’s 
office. This was just after the lunch 
hour. Now, of course we all know 
E. A. does not ,eat a noon luncheon. 
However, he was back at his desk 
when a glance out of the window 
showed a nice blaze on the awning. 
Forgetting all about the near zero 
weather which existed at this time, 
brother Stowe rushed out sans hat, 
sans coat and _ gallantly directed the 
firemen in putting out the blaze. Just 
to  ̂show the rapid progress of every­
thing pertaining to the Tradesman 
office, bright and nearly Monday 
morning, a new awning was stretched 
across the window opposite the desk 
of Mr. Stowe.”

D. D. Cody, who was an early lum­
berman and wholesale grocer of Grand 
Rapids, but who now resides at Cleve­
land summers .and at Miami winters, 
met with a serious acicdent at a fish­
ing point named Stuart, near Miami, 

-one day during the winter. The boat 
was thrown suddenly against the pier, 
causing  ̂him to fall and crack one or 
more ribs. _ _He has nearly recovered 
from the injury, which was pretty 
severe  ̂ for a man 85 years old. Mr. 
Cody is in remarkably good health for 
a man of his age.

William Judson (Judson Grocer 
Co.) and wife have returned from 
Schoolcraft, where they spent a couple 
of weeks at their country (village?) 
home.

Review of the Produce Market.
Apples—Jonathans, Spys and Bald­

wins fetch $1.75@2.25 per bu. West­
ern box apples are now sold as fol­
lows: Roman Beauties, Winesaps and 
Black Twigs, $3.25; Delicious, $4.25.

Artichokes—$2 per doz.
Asparagus—80c per bunch.
Bananas—7@7j^c per lb.
Beets—New from Louisiana, $1 per 

doz. bunches.
Brussel’s Sprouts—40c per qt. box.
Butter—The consumptive demand 

has been very good. The market for 
the past week has been in a healthy 
condition on the present basis of a 2c 
decline in price. While some houses 
report a surplus, others are keeping 
cleaned up. Th_- receipts of butter 
have been fairly liberal. We do not 
look for much increase in the im­
mediate future. The market is likely 
to remain steady for a few days and 
unless we have some very unseason­
able cold weather we are likely to 
have another slight decline. Local 
jobbers hold extra at 45c in 63 lb. 
tubs; fancy in 30 lb. tubs, 47c; prints, 
47c. They pay 25c for packing stock.

Cabbage—Old, $5.50 per 100 lbs.; 
new from California, $5.50 per crate.

Carrots—$1.25 per bu. for old; $1 
per doz. bunches for new from 
Louisiana.

Cauliflower—$3.25 per dozen heads.
Celery—California is selling at 65c 

for Jumbo and 85c for Extra Jumbo; 
Florida, $3.75 per crate of 4 to 6 doz.

Celery Roots—20c per lb.
Cucumbers—Illinois hot house, $2.75 

per doz.
Cocoanuts—$6.50 per sack of 100.
Egg Plant—$4 per doz.

Eggs—The market is firm on the 
present basis of quotations. The 
season is backward, owing to the 
cold weather. There are considerable 
eggs going into cold storage. We do 
not look for much change in price 
during the coming week. Local job­
bers pay 26c to-day.

Garlic—35c per string for Italian.
Grapes—Spanish Malagas, $9.50 for

40 lb. keg.
Green Beans—20c per lb. for either

string or butter.
Green Onions—Chalotts, $1 per

doz. bunches.
Green Peas—15c per lb.
Honey—32c for comb; 25c for

strained.
Lettuce—Hot house leaf, 12c per

lb.; Iceberg from California, $4 per
case.

Onions—Home grown, $4 per 100
lb. sack for red or yellow;; Texas
Bermudas, $5 per crate.

Lemons—The market is now as fol-
lows:
300 size, per box _ _ — $6.50
360 size, per box _ —  6.50
270 size, per box _ —  6.50
240 size, per b o x _ —  6.00

Oranges—Fancy Sunkist Navels are
now sold on the following basis:
100 _____
126 ___
150, 176 and 200 _ —  5.50
216 ______
252 _____
288 _____
324 _____

Choice, 50c per box less.
Parsley—50c per doz. bunches.
Parsnips—$1.25 per bu.
Peppers—Florida, 75c for small

basket containing about 18.
Potatoes—Home grown, 65c per bu.
Poultry—Local buyers now pay as

follows for live:
Light fo w ls________ __20c
Heavy fowls _____ _ . .  25c
Heavy springs ________
Cox and Stags —  14c

Radishes—$1.10 per doz. bunches. 
Spinach—$2 per bu.
Strawberries—Louisiana command 

$5 for 24 pints.
Sweet Potatoes—Delaware kiln dried 

command $2 per hamper.
Tomatoes—6 lb. basket of Califor­

nia, $1.25.
* Turnips—$1.25 per bu.

Reverently Applied to the Present.
Blessed is the man that walketh 

not in the counsel of the ungodly 
labor union leaders; nor standeth in 
the way with sinful slackers; nor 
sitteth in the seat of the scornful 
grafters; but his delight is in the law 
of the Lord; that man shall earn his 
bread by honest work. He shall be 
like a tree. What greater reward 
could he ask? E. E. Whitney.

J. Harvey Mann (Foster, Stevens 
& Co.) was operated on at the Mayo 
hospital, Rochester, Minn., April 5 
for goiter. The following Saturday 
he was not expected to live through 
the day. Fjve doctors and three 
nurses were constantly in attendance 
during the crisis. The next day he 
began to improve and every day has 
shown a condition for the better. He 
will probably return home in about 
two weeks.

mailto:1.75@2.25
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Mich. S ta te  P h arm aceu tica l A ss’n. 
P res id en t—George H. G rom m et, D e­

tro it.
S ec re ta ry —L. V. M iddleton, G rand 

Rapids.
T rea su re r—E. E. F au lk n er, M iddleville. 
E xecu tive  C om m ittee—J. A. Skinner, 

D. D. A lton an d  A. J .  Miller.

M ichigan Board of P harm acy . 
P res id en t—Jam es  E. W ay, Jackson . 
Vice - P res id en t — Jacob  C. D ykem a, 

G rand  R apids.
S ec re ta ry—H . H . H offm an, L ansing .
J . A. S kinner, C edar Springs.
O scar W . Gorenflo, D etro it.
C laude C. Jones, B a ttle  Creek.
D irec to r of D rugs an d  D rug S tores— 

H . H . H offm an, Lansing.
N ext exam ination  sessions—D etro it,

Ju n e  19, 20 and  21; S au lt S te. M arie, 
Aug. 21 and  22; G rand  R apids, Nov. 20, 
21 an d  22.

Licensed By Michigan Board of 
Pharmacy.

Lansing, April 14—One hundred and. 
nine candidates presented themselves 
before the Board of Pharmacy for 
examination in Grand Rapids, March 
20, 21, and 22. The following were 
successful:

Registered Pharmacists.
Lloy H. Allen, 717 Atwood St., 

Flint.
Orvy Bates, 314 Wessen St., 

Pontiac.
Ernest J. Burt, 8007 Hamilton Ave. 

Detroit.
Evelyn Mary Dickinson, 69 High St. 

Bliss field.
Ohas. A. Didrickson, Frankfort.
William F. Donaldson, 316 Howard 

St., Petoskey.
Bethel A. Dunlop, Marlette.
William E. Ford, Unionville.
William E. Granger, 318 Saginaw 

St., S., Flint.
Erie Orla Halsted, 205 N. Bridge 

St., Grand Ledge.
Carl W. Hanichen, 735 W. Main St., 

Kalamazoo.
Norman Carl Hefka, 8566 Greeley 

St., Detroit.
Ralph E. Hodges, Tecumseh, Mich.
John James Hugan, 319 Braun Ct., 

Ann Arbor.
Isadore Isenberg, 86 Wessen St., 

Pontiac.
Joseph Jamarino, Jr., 2913 Fort St., 

Detroit.
Horatio F. Karcher, Rose City.
Robert M. Leipheimer, 1626 Atkin­

son Ave., Detroit.
Robert A. Leland, Durand, Mich.
Joseph G. Miller, 1626 Atkinson, 

Detroit.
Charles R. Myers, 1201-3 Madison 

Ave., Grand Rapids,
J. Merner Noble, Jackson.
William Francis O’Neil, 3305 Trum­

bull Ave., Detroit.
Harold E. Schlichting, Lansing.
Robert D. Thomas, 609 E. Williams 

St., Ann Arbor.
Willis Leslie Whitaker, 5800 W. 

Fort St., Detroit.
Harold Williamson, Battle Creek 

Sanitarium.
Chas. C. Wood, Cass City.
Ernest H. Wood, 'Cass City.
Carl Merley Dell, 13201 E. Jefferson 

Ave., Detroit.
Leo J. Forster, St. Charles. Mich.
Walton L. Gray, 102 E. Front St., 

Traverse City.
Harry S. Gregory, East Jordan.
Morgan F. Lockman, 20$ State Ave. 

Pontiac.
Harley M. Smith, Cedar Springs.
Henry Van Hanhola, Detroit.
Harold Forsberg, Big Rapids.
Registered Assistant Pharmacists.
Howard R. Georgia, St. Johns.

Fred J. Henning, 625 Highland Ave., 
Benton Harbor.

Howard Herman Jacobi, 5653 Trum­
bull avenue, Detroit.

Victor Eugene Krieger, 1298 Col­
fax avenue, Benton Harbor.

Charles Robert Nearman, Escanaba. 
Ives Francis Paris, Grand Ledge.

Rex R. Rowell, Big Rapids.
Jean E. Stewart, Gladstone.
P. O. Underwood, Detroit.
Barnard L. Holcomb, Yale.
Alvin T. Lorenz, Laingsburg.
Fred H. Prescott, Detroit.

H. H. Hoffman,
Director of Drugs and Drug Stores.

Pharmacy Is a Worth While Profes­
sion.

As a boy the profession of phar­
macy attracted me more than any 
other. Just as every boy and girl the 
world over reaches one point in life 
when a decision has to be made, so 
I had to make mine. With one brother 
who was a physician, another brother 
who was an artist and a third, a 
lawyer, I was scoffed at for choosing 
pharmacy as my life work. Pharmacy 
and its possibilities appealed to me so 
greatly, that I paid no attention to 
the talk of my friends and started 
without regrets, and at present, our 
family is one of pharmacists, the 
younger members thereof entering the 
previously “scoffed” at calling with­
out hesitation.

What is Pharmacy?
Pharmacy is the science and art of 

preparing, compounding, preserving 
and dispensing medicines. The term 
pharmacy is also applied to the place 
where the practice of pharmacy is 
conducted, or the place registered by 
the State Board of Pharmacy in which 
drugs, chemicals, medicines, prescrip­
tions or poisons are compounded, dis­
pensed or retailed.

Just as important to the physician 
and surgeon as his anatomy and his 
instruments; to the lawyer his code 
and reports, the farmer his implements 
and the mechanic his tools; just as im­
portant to the pharmacist is the Phar­
macopoeia. The definition of the 
word “Pharmacopoeia” which is de­
rived from two Greek roots Pharma- 
con—“medicine” and Poiei “to make,” 
is literally the making of medicine. 
The French call it “Codex” or law 
book, so we see that it is a book which 
gives us the law for making and pre­
paring drugs.

There is no need of going into the 
history of pharmacy which dates back
4,000 years. This history is so inter­
esting that once started it would be 
quite a task to complete. To tell of 
the pharmacists of . Egypt, of the Bible 
(of Hananiah, the apothecary whose 
son helped Nehemiah to rebuild the 
walls of Jerusalem), and to tell of the 
pharmacists of ancient Rome, of Eu­
rope, of Colonial America and of the 
19th and 20th century would take up

a volume by itself. So we see that 
Pharmacy is by no means a new pro­
fession, but rather one of the oldest 
and one which any man or woman 
may enter with pride 'because of its 
traditions.

Pharmacy has passed through many 
stages during the past few decades. 
With the entrance of the chain stores, 
and addition of numerous sidelines, 
the public has taken the attitude to­
ward the pharmacy as of the country 
general store; and I grant them they 
are entitled to this opinion, judging 
from the appearance of some estab­
lishments. But does the public real­
ize the responsibility which is cast up­
on the shoulders of the pharmacist? 
He is finally trusted with the medicine 
which is to aid the sick. I know of a 
large number of stores where they 
compound daily over 100 prescriptions. 
Some pharmacies dispense as many as 
300 prescriptions daily, and all of 
their preparations are made in their 
own laboratories.

The conditions of the drug clerks 
have also changed in the last few 
years. The hours are shorter and 
their salaries are greater. In former 
years $20 a week was considered a 
high salary. To-day $50 is the gener­
al average. In former years the phar­
macist worked from 7 a. m. to 12 p. 
m. every day in the week with one 
afternoon off and every second Sun­
day, putting in over ninety hours 
weekly. To-day he works from fifty 
to fifty-four hours a week.

In former years the Colleges of 
Pharmacy were thrown open to any 
who desired to enter. From year to 
year the college entrance requirements 
were increased until the present day, 
when they stand as follows: In order 
to become a pharmacist he must take 
a two years’ course in a registered 
school o£ pharmacy, thereby obtaining 
the Ph.G. degree. By staying an addi­
tional year (this at present is option­
al) he obtains the Ph.C. degree (Phar­
maceutical Chemist). In order to en­
ter the College of Pharmacy he must 
obtain a student’s certificate from the 
University of the State of New York, 
Department of Education. The re­
quirements for obtaining such cer­
tificates are three years high school 
(Columbia requires four years high 
school). In 1925 all schools of phar­

macy will require a four year high 
school education of seventy-two re­
gents counts. In order to become a 
licensed pharmacist (to be permitted 
to take complete charge of a phar­
macy), he must take the examinations 
of the State Board of Pharmacy. The 
necessary requirements for admission 
to these examinations are as follows: 
The candidate must be more than 
21 yearà of age, and of good moral 
character. He must have studied 
pharmacology as outlined in the 
syllabus for not less than two years 
in a school. (Pharmacology is the 
science that treats of drugs and medi­
cines; their nature, preparation, ad­
ministration and effect.) The candi­
date must have either received the 
diploma of graduate in pharmacy or 
equivalent degree from a school or a 
license conferring the full right to 
practice pharmacology in some for­
eign country registered as meeting the 
minimum requirements of this article. 
The diploma of graduate in pharmacy 
or equivalent degree shall not be con­
ferred on any one that did not file 
with the school at matriculation the 
pharmacy student certificate required 
above. The candidate must have had 
four years’ experience in a registered 
pharmacy or drug store under the 
personal supervision of a pharmacist 
or druggist one year of which experi­
ence within five years of the date of 
application must have been in a phar­
macy or drug store of the United 
States.

While attending college three days 
a week he may work in a pharmacy 
and earn a fair living, at the same time 
gain the required practical experience. 
His time at college is also counted to­
ward this experience.

Never in the history of pharmacy 
were the schools of pharmacy so 
overcrowded. Every school in the 
country has long waiting lists and 
Columbia University, College of Phar­
macy, in addition is erecting a new 
building to accommodate the large 
increase in applicants. This proves 
the attractiveness of pharmacy as a 
profession.

Graduation from pharmacy college 
does not necessarily limit a man to 
the confines of retail pharmasy. Many 
graduates from Pharmacy schools are 
now engaged in chemical industries,

a i n o l k e ' t
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DE BOLT CANDY CO.
Kalamazoo, Mich.
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and in analytical and bacteriological 
laboratories, the latter having innugi- 
erable possibilities. From year to 
year the increase in the number of 
women who enter pharmacy is amaz­
ing. It is a splendid- profession for 
women to follow and they rank equal­
ly to-day with the men.

The question arises now, has suc­
cess been accomplished by many 
pharmacists. The only answer is to 
mention the names of those who are 
outstanding figures of pharmacy. 
Pharmacy is proud of her Proctor, 
Parrish, Bedford, Rice, Scheele, 
Schlotterback, Powers, Dietrich, Hyn- 
son and McIntyre, the latter two of 
whom were retail pharmacists.

There are so many outstanding suc­
cesses in pharmacy both among manu­
facturers and retailers, that a volume 
would be necessary to mention even 
a portion of the list.

The American Pharmaceutical As­
sociation rewards those who strive 
for the progress of pharmacy with a 
gold medal, the Remington Honor 
Medal. Those who have been so hon­
ored this far are Professors Beal, 
Lloyd and Arny.

And so I hope my readers have 
gained the point I have endeavored 
to bring before them. Pharmacy is 
worth while. There is still room for 
more good young men and women.

In conclusion let me say that dur­
ing my career as a pharmacist I never 
once regretted entering this profes­
sion.* When I think of those who 
scoffed upon my taking up pharmacy,
I must always think of the old adage: 

“It is mot what you do, but how 
you do it.” J. Leon Lascoff,

President N. Y. State Board of 
Pharmacy.

Gems in Desert Sands.
The territory known before the war 

as German Southwest Africa is of 
little value to the British, who have 
acquired it, inasmuch as it is mostly 
desert. It does, hjowever, produce 
many diamonds, which are picked up 
in the sands along the coast.

The desert diamonds have evidently 
been distributed by water and wind, 
and doubtless were brought from a 
not-distant source by ancient and 
vanished rivers. Presumably they 
were originally derived from volcanic 
“pipes,” like those which produce dia­
monds in the Kimberly field of South 
Africa'. Experts ate inclined to think 
that all of them came from a single 
pipe, because they are so much alike 
in quality, appearance and crystalliza­
tion. In the Kimberly field the dia­
monds from no two pipes are alike. 
Accordingly, an anxious search is 
being made for the source of the 
stones. Pipes, a number of them, 
have been found, but, alas! none of 
them contains any diamonds.

Business failures come not from 
lack of enthusiasm when a man starts 
in, but from failure to keep up that 
enthusiasm.

Chocolates
Package Goods of 

Paramount Quality 
and

Artistic-Design

Suggestions for Spring
S o d a  F o u n ta in s  

an d  S to re  F ix tu re s
Remember we are state distributors, outside of 

Detroit, for the

Guarantee Iceless Soda Fountains
Grand Haven, Michigan

A N D  T H E

Wilmarth Show Case Go.
Grand Rapids

Our Mr. Olds will be pleased to call on you with 
specifications and prices,

H a ze ltin e  &  P e rk in s  D ru g  G o. 
G r a n d  R a p i d s ,  M i c h i g a n

W HOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

Acids
Boric (P o w d .)_17%@ 25
B orix (X tal) ____17%@ 25
C arbolic _______  65@ 70
C itric  __________  62® 70
M uriatic  ________ 3%@ 8
N itric  __________  9® 15
O x a lic __________ 20%@ 30
S u lp h u r ic ______ 3%® 3
T a r t a r i c ____ i __  42® 50

Am m onia
W ater, 26 deg. __ 10® 18 
W ater , 18 deg. _  8%@ 13 
W ater, 14 deg. __ 6%@ 12
C a r b o n a te ______ 20® 25
Chloride (G ran .) 10® 20

B alsam s
C o p a ib a ________  60® 1 00
F ir  ( C a n a d a )   2 50@2 75
F ir  ( O r e g o n )   80@1 00
P e ru  ----------------3 50@3 75
T o l u ----------------- l  35@i 60

B arks
C assia  (o rd inary) 25® 
C assia  (S a ig o n ) ..  50® 
S assa fra s  (pw. 40c) @ 
Soap C u t (powd.)

30c -----------------  15®

B erries
C u b e b -------------- 1 50@1 75
F ish  — --------------  25® 30
Ju n ip e r --------------  7® 15
P rick y  A s h _________ @ 30

E x trac ts
Licorice ________  60®
Licorice powd. __ 70®

Flow ers
A r n ic a _________ _
Cham om ile (G er.)

25®
40®

Cham om ile Rom  1 75@2 00

Acacia, 1 s t __ _____50® 55
A cacia, 2 n d _____  45® 50
A cacia, S o r t s __  30® 35
A cacia, pow dered 35® 40 
Aloes (B arb  Pow ) 25® 35 
Aloes (Cape Pow ) 25® 35 
Aloes (Soc. Pow .) 70® 75
A safoetida  _____  65® 75

P o w . ---------------1 00®1 25
C am phor _____  1 20® 1 30
G u a ia c _________  @ 90
G uaiac, pow ’d _ @1 00
Kino ___________  ® 75
Kino, pow dered . @ 85
M y r r h __________  @ go
M y r r h _________  S 85
M yrrh, pow dered . @ 95 
Opium, powd. 11 00® 11 20 
Opium, g ran . 11 00011 20
Shellac _______  1 05® 1 20
Shellac B leached 1 10@1 25 
T rag aean th , pw. 2 25®2 50
T r a g a c a n th ___  2 50® 3 00
T u r p e n t in e _____  25® 30

Insecticides
A rsenic _ ----------18%@ 30
Blue V itriol, bbl. @ 7% 
Blue V itriol, less 8%@ 15 
B ordeaux M ix D ry  14® 29 
H ellebore, W hite

p o w d e re d _____  20® 30
In se c t Pow der __ 70@1 00 
L ead A rsen a te  Fo. 28® 41 
Lim e an d  S u lphur

D r y -------------- 09%@24%
P a ris  G r e e n ___  38® 62

Leaves
B u c h u __________ 1 75@1 90
B uchu, pow dered @2 00
Sage, B u l k _____ 25® 30
Sage, % lo o s e __  @ 40
Sage, powdered__ ® 85
Senna. A l e x .___ 76® 80
Senna, T i n n . ___ 30® 85
Senna, T inn . pow. 25® 36 
U va U r a l _________20® 25

J lls
Almonds, B itte r,

tru e  ----- ;-----  7 50@7 75
Almonds, B itte r,

a r t i f ic ia l_____  4 00@4 26
Almonds, Sweet, 

t r u e ---------------- 8001 >8

Almonds, Sw eet,
im ita tio n  ____  6001 00

A m ber, c r u d e _ 2 0 0 r
A m ber, rectified 2 25(
A n is e __________ 1 25)
B e rg a m o n t____  5 00)
C a j e p u t _______ l  60c. -
C a s s ia _________  3 25@3 60
C a s to r -------------- 1 50@1 70
C edar L e a f ____ 1 5001  76
C i t r o n e l l a _____ 1 20@1 45
C lo v e s ---------------  3 2503 50
C o c o a n u t______  26® 35
Cod L i v e r _____ 1 30@1 40
Croton _________ 2 00@2 25
C otton S e e d __ _ 1 25®1 35
C u b e b s ___ _____ 8 50® 8 76
E i g e r o n ________  3 00@3 25
E u c a ly p tu s ____ 90® 1 20
H em lock, pu re_ 2 000  2 25
Ju n ip e r B e rr ie s . 2 00@2 25 
Ju n ip e r W o o d .. 1 50® 1 75
L a rd , e x t r a ___ 1 35@1 45
L ard , No. 1 ____ 1 25@1 35
L av en d ar F low  5 25 0  5 50 
L avendar G ar’n 1 75@2 00
L e m o n __________1 50® 1 75
Linseed Boiled bbl. @1 26 
L inseed bid. less  1 33@1 41 
L inseed, raw , bbl. @1 24 
L inseed, ra „  less 1 31@1 39 
M ustard , artif il. os. ® 60
N e a ts f o o t_____  1 2501  35
Olive, p u r e ___  3 75@4 50
Olive, M alaga,

y e l lo w ________  2 75@3 00
Olive, M alaga,

g reen  ________
O range, S w eet.
O riganum , pu re  
O riganum , com ’l
P e n n y r o y a l___
P e p p e r m in t___  _ ___
Rose, p u r e ____ 12 00@16 00
R osem ary  F low s 1 25®1 50 
Sandalw ood, E.

L ----------------  11 00011 25
S assafras , tru e  1 5001 80 
S assafras , a r t i ’l 1 00@1 25
S p e a rm in t_____  4 00@4 25
S p e r m -------------- 1 80@2 05
T a n s y ------------  12 00® 12 25
T ar, U S P _______  50® 65
T urpen tine , bbl. __ @1 70
T urpen tine , less 1 77 @1 85 
W in tergreen ,

l e a f --------------  6 75@7 00
W intergreen , sw eet

b i r c h ------------- 3 75@4 00
W in terg reen , a r t  1 00@1 25
W orm  s e e d ____  6 00@6 25
W o rm w o o d__  12 50® 12 75

T inctu res
A c o n ite ________ _
A lo e s ___________
A rnica  __________
A safoetida _____
B elladonna _____
Benzoin ________
Benzoin Comp’d
B uchu __________
C a n t h a r a d i e s __
C a p s ic u m _______
C a t e c h u ________
C in c h o n a _______
Colchicum _____
Cubebs _________
D ig i ta l i s ________
G entian  ________
G inger, D. S. __
G uaiac _________
Guaiac, Ammon.
Iodine __________
Iodine, Colorless
Iron, c l o . _
Kino _________ ~
M yrrh _________
N ux V o m ic a ___
Opium _______
Opium, Cam p. I I  
Opium, D eodorz’d 
R hubarb  ________

P a in ts .

2 65 
2 65
2 85 
2 20
1 75
2 10 
1 80
3 00 
1 80
1 35 
1 80
2 20 

00
.  95 
9l 50 
►1 35 
>1 40
n  so  
pi 55
p3 60 

85 P3 50 
pi 70

Lead, red  d ry  __ 14% @ 15 
Lead, w hite  d ry  14% @ 16 
Lead, w hite  o i l . .  14%@ 15 
Ochre, yellow  bbl. ® 2
Ochre, yellow less 2%® 8
P u t t y -----------------  5® g
R ed V enet’n Am . 3%@ 7
Red V enet’n  E ng. 4® 8
W hiting , b b l . ___ @ 4%
W hiting  --------  5 yZ f0
L. H . P . P r e p . . .  2 80@3 00 
Rogers P rep . __ 2 80@3 00

Potassium
B ic a r b o n a te ____ 35® 40
B ichrom ate  _____  15® 25
B ro m id e _________ 45® 50
C arbonate  ______  30® 35
C hlorate, g ra n ’r  23® 30
C hlorate, powd.

or x ta l _______  16® 25
Cyanide _________ 35® 50
Iodide --------------  4 61®4 84
P erm an g an a te  __ 32® 40 
P ru ss ia te , yellow 65® 75 
P ru ss ia te , red  __ 1 45@1 50 
Su lphate  _______  35® 40

Roots
A lkanet _______  25® 30
Blood, pow dered . 30® 40
C alam us _______  35® 75
E lecam pane, pwd 25® 30 
G entian, p o w d ... 20® 30 
Ginger. A frican,

pow dered ____  25® 30
G inger, J am a ica  60® 65 
G inger, Jam aica ,

pow dered ___
Goldenseal, pow. 5
Ipecac, p o w d ._
Licorice *___ __ 40
Licorice, powd.
O rris, pow dered 
Poke, pow dered 
R hubarb , powd.
Rosinwood, powd. 
S arsaparilla , H ond.

ground  --------  @1 00
S arsap arilla  M exican,

g round  _______  (
Squills --------------  354
Squills, pow dered 60i 
Tum eric, powd. 17( 
V aleran , powd.

Seeds
A n is e ___________  35®
Anise, pow dered 38®
B ird, I s _________  13®
C anary  _________  10®
C araw ay, Po. .55 44®
Cardam on ______  @2
Celery, powd. .45 .35® 
C oriander pow. .35 26®
Dill ____________  10®
F e n n e l l_________  26®
F l a x ____________  08®
F lax , g r o u n d ___  08®
F oenugreek  pow. 15 @
H em p ___________  8®
Lobelia, p o w d .___  @1
M ustard , y e llo w .. 15® 
M ustard , b lack  __ 15®
Poppy  ---------------- 30®
Q u in c e ___ :____  2 00@2
R a p e ----------- ------15®
Sabadilla  _______  23®
S u n f lo w e r_____ li% ®
W orm , A m erican  30® 
W orm  L ev an t -  0 4

M iscellaneous
A cetanalid  ___  47%@
A lu m ___________  08®
Alum. powd. and

g r o u n d _______  09®
B ism uth , Subni­

tra te  _______
B orax x ta l o r

p o w d e re d ___
C an tharades , po
C a lo m e l____ _
C apsisum , pow’d
C a r m in e _______ 6 00
C assia B u d s ___ _ 25®

18
3 850  4 00

C lo v e s --------------  47® 50
Chalk P re p a re d . 14® 1 |
C h lo ro fo rm _____ 67® 6’
Chloral H y d ra te  1 35®1 81
Cocaine --------  11 60@12 25
Cocoa B u t t e r ___ 55® 75
Corks, lis t, less 40050%
C o p p e ra s ________ 2%@ 10
Copperas, Pow d. 4® 10 
Corrosive Sublm  1 48 ~
C ream  T a r t a r ___ 35
C uttle  b o n e ___  55
D e x t r in e _________4%
D over’s Pow der 3 60 
E m ery , All Nos. 10 
Em ery, Pow dered 8 
Epsom  Salts, bbls.
Epsom  Salts, less 3%
E rgo t, p o w d e re d_1
Flake, W h i t e ___  15
Form aldehyde, lb. 21 _
G e la t in e _______ 1 25 @1 5O
G lassw are, less 55%. 
G lassw are, full case 60%. 
G lauber Salts, bbl. ®03% 
G lauber Sa lts  less 04 0  10
Glue, B r o w n ___ 21® 80
Glue, B row n G rd 15® 20
Glue, W hite  ___ 27 %@ 35
Glue, W hite  Grd. 25® 35
G ly c e r in e _______ 24® 32
H ops ___________  65® 75
I o d in e _________  6 30®6 75
Iodoform  _____  7 6007 85
Lead A c e t a t e _ 18® 25
Lycopodium  _____  75@1 00
M a c e ___________  75® 80
M ace, pow dered 95®1 00
M e n th o l_____ 11 00@11 25
M orphine _____  8 70@9 60
N ux V o m ic a ___ ® 30
N ux Vom ica, pow. 17® 25 
P epper b lack  pow. 82 (
Pepper, W hite  _
P itch , B urgundry
Q u a s s ia ________
Q u in in e _________
Rochelle Sa lts  _
S a c c h a r i n e _____
S a lt P e t e r ______
Seidlitz M ixture
Soap, g r e e n ___
Soap m o tt cas t. 22%<j 
Soap, w hite  castile

c a s e ___________  ® U  60
Soap, w hite castile

less, p e r b a r ___  @1 25
Soda A s h ________ 3%@ 10
Soda B icarbonate  3%®10
Soda, Sal _______  03® 08
S p irits  C am phor ®1 35
Sulphur, r o l l ___ 3%@ 10
Sulphur, S u b l .__ 04® 10
T am arin d s  _______ 20® 25
T a r ta r  E m etlo  _ 70® 75
T urpen tine, V en. 50 0  2 25 
V anilla  Ex. p u re  1 7502 25
W itch  H a z e l __ 1 4703 00
Zinc S u lphate  _  06® u
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail­

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
C anned Pineapple CheeseCorn W hole ClovesFeed W hole W hite Peppers

Pork
Veal

AMMONIA  
Arctic Brand 

16 oz., 2 doz. in  carton ,
p e r d o z . ___________ 1 75

I  X  L, 3 doz., 12 oz. 3 75 
P a rsons, 3 doz. sm all 5 00 
P a rso n s, 2 doz. m ed. 4 20 
P a rsons, 1 doz., lge. 3 35 
S ilver Cloud, 3 ds. sm . 4 80 
S ilver Cl’d, 2 dz., m ed. 4 00 
S ilver Cloud, 2 dz. lge. 6 70 
One case free  w ith  five.

A XLE GREASE

48, 1 l b . ________________ 4 25
24, 3 l b . ________________ 5 50
10 lb. pails, p e r doz. 8 20 
15 lb. palls, p e r doz. 11 20 
25 lb. pails, p e r  doz 17 70 

BAKING POWDERS 
C alum et, 4 oz., doz. 95 

8 oz., doz. 1 95
16 oz., doz. 3 35
5 lb., doz. 12 75
10 lb., doz. 19 00

92 %

Calum et,
C alum et,
C alum et,
C alum et.
K . C., 10c doz.
K . C., 15c doz. _ _
K. C., 20c doz. __
K. C., 25c d o z . ___
K. C., 50c d o z . ___
K . C., 80c doz. ___
K. C.. 10 lb. doz. __ 
Q ueen F lake, 6 oz. 
Q ueen F lake, 16 oz. 
Queen F lake , 100 lb

. 1 37% 

. 1 80 

. 2 30 

. 4 40 

. 6 85 
13 50 
__ 1 25 

2 25 
keg  11

Q ueen F lake , 25 lb. keg  14
Royal, 10c, d o z ._____  96
Royal, 6 oz., doz. _ 2 70
Royal, 12 oz., doz__5 20
Royal, 5 l b . ________ 31 20
R um ford , 10c, d o z ._ 95
R um ford , 8 oz., doz. 1 86 
R um ford, 12 oz., doz. 2 40 
R um ford , 5 lb., doz. 12 5<i
Ryzon, 4 oz., doz. _ 1 35
Ryzon, 8 oz., d o z ._2 25
Ryzon, 16 oz., doz. _  4 05
Ryzon, 6 l b . ________ 18 00
Rocket, 16 oz., doz. 1 25 

BLUING
Jennings Condensed Pearl 

C-P-B “Seal Cap”
3 doz. C ase ( 1 5 c )____ 3 75
S ilver Cloud, 3 dz. sm . 3 80 
S ilver Cloud, 2 dz. lge. 3 80 
w ith  p e rfo ra ted  crow ns. 
One case  free  w ith  five.

BREAKFAST FOODS 
C racked W heat, 24-2 3 85
C ream  o f W h e a t ___ 6 90
PiQ sbury’s  B es t C er’l 2 20 
Q uaker P u tted  R ice_5 45

3u ak er Puffed  W h ea t 4 30 
u a k er B rfs t B iscu it 1 90

R alston  P u r i n a _____ 4 00
R alston  B r a n z o s ___ 2 70
R alston  Food, l a r g e _3 00
Saxon W h ea t F o o d _3 75

Shred . W h ea t B iscu it 3 85
V ita  W h e a t  1 2 s ______ 1 80

Post’s Brands.
G rape-N u ts, 2 4 s ______ 3 80
G rape-N u ts, 1 0 0 s ____ 2 75
P o s tu m  C ereal, 12s _ 2 25
P o s t T oasties, 3 6 s _2 25
P o s t T oasties. 24s __ 2 85
P o s t’s  B ran . 24s ____ 2 7C

BROOMS
S tan d a rd  P a rlo r, 23 lb. 8 00 
F an cy  P a rlo r . 23 lb. 9 50 
E x  F an cy  P a rlo r  25 lb  10 50 
Ex. Fey. P a rlo r 26 lb  11 00
T o y ----------------------------2 25
Whisk, No. 3 ______ 3 36

Rich & F ran ce  B ran d s
Special _____________  8 00
No. 24 Good V alue _  8 75
No. 25 V elvet ______ 10 00
No. 25, Special ____  9 50
No. 27 Q u a l i t y _____ 11 00
No. 22 M iss D andy _ 11 00
No. B-2 B. O. E . ___ 10 50
W arehouse, 36 l b . _11 00
B.O .E. W ’house, 32 lb. 10 50 

BRUSHES 
Scrub

Solid B ack, 8 i n . ___ 1 50
Solid B ack, 1 i n . ___ 1 75
Po in ted  E nds ________ 1 25

Stove
1 ---------------1 10
2 -------------------------1 35

Shoe
1 -----------------------  90
2  ------------1 25
3  ------------2 00
BUTTER COLOR

Dandelion, 25c size „  2 85 
N edrow , 3 oz., doz. 2 50 
BUTTER SUBSTITUTES

No.
No.

No.
No.
No.

I. VAN W ESTEN BRUG G E 
C arload D is tribu to r

1 lb. c a r t o n s ________ 25
2 a n d  5 l b . _________ _ 24%

CANDLES
E lec tric  L igh t, 40 lbs. 12.1
P lum ber. 40 l b s . ___ 12.8
Paraffine, 6 s ________ 14%
Paraffine, 1 2 s ____ __ 14%
W i c k i n g _____ ______   40
T udor. 6s, p e r  box _30

CANNED FR U IT . 
Apples, 3 lb. S tan d a rd  1 75
Apples, No. 10 _4 25@4 50
Apple Sauce, No. 2_ 2 00 
A pricots, No. 1 1 90@2 00
A pricots, No. 2 _____ 3 35
A pricots, No. 3% 2 25@3 60 
A pricots, N o. 10 9 00013 50
B lackberries , No. 10_9 00
B lueber’s , No. 2, 1-7602 60 
B lueberries, No. 1 0 _  11 60
C herries, No. 2__3 0003  50
C herries, No. 2% 4 0004 95 
C herr’s , No. 10 11 50012 00 
L oganberries , N o. 2 _  3 00
Peaches, N o. 1 ____ 1 85
Peaches, No. I , S liced 1 40
Peaches, No. 2 _____ 2 75
Peaches, No. 2%, M ich 3 25 
Peaches, 2% Cal. 3 0003  75 
Peaches, No. 10, M ich 7 76 
P ineapple , 1, sliced __ 2 10 
P ineapple , 2, sliced  __ 3 50 
P ineapple , 2, B rk  slic. 3 00 
P ineapple , 2%, sliced  4 25 
P ineapple, No. 2, crus. 2 50 
P ineap ., 10, cru . 8 5009  50
P ears , No. 2 _______ 3 25
P ears , No. 2 % _____ 4 25
P lum s, No. 2 _______ 2 25
P lum s, No. 2 % _____ 3 00
R asp b errie s  No. 2, blk. 3 26 
R aspb ’s , R ed, No. 10 9 75 
R aspb ’s, B lack  No. 10 11 00
R hubarb , No. 10 ■___ 5 25

CANNED FISH .
Clam Ch’der, 10% oz. 1 35 
Clam  Ch., No. 3 3 0003  40 
Clam s, S team ed, No. 1 1 75 
Clam s, M inced, No. 1 2 59 
F in n a n  H addie, 10 oz. 3 30 
Clam Bouillon, 7 oz._ 2 60 
C hicken H addie, No. 1 2 75
F ish  F lakes, Bmall _ 1 35
Cod F ish  Cake, 10 oz. 1 85 
Cove O ysters, 5 oz. __ 1 75 
L obster, No. %, S ta r  2 90 
Shrim p, No. 1, w e t __ 1 90 
S a rd ’s, % Oil, k . 4 2504  75 
Sardines, % OU, k ’less 3 85 
Sard ines, % Sm oked 7 00 
Salm on, W arren s, % s 2 75
Salm on, R ed A laska__2 80
Salm on, Med. A laska  1 65 
Salm on, P in k  A lask a  1 60 
S ardines, Im . %, ea. 10028 
S ardines, Im ., %, ea. 25 
Sardines, Cal. __ 1 7502 10
T una, %, A1 bo c o r e  95
T una, %, N ekco ___ 1 65
T una , %, R e g e n t__ 2 25

CANNED MEAT.
Bacon, Med. B eechnu t 2 40 
Bacon, Lge. B eechnu t 4 05
Beef, No. 1, C o r n e d _2 60
Beef, No. 1, R o a s t __2 35

Beef, No. % Rose SU. 1 75 
Beef, No. % , Q ua. Sll. 2 10 
Beef. No. 1, Q ua. sU. 3 15 
Beef, No. 1, B ’n u t, sli. 5 10 
Beef, No. %, B ’n u t  sU. 2 80 
B eefs teak  & Onions, s  3 16 
Chili Con Ca., I s  1 3501  45
Deviled H am , % s _2 20
Deviled H am , %s ___  3 60
H am b u rg  S teak  &

Onions, No. 1 _____ 3 15
P o tted  Beef, 4 o z . __ 1 40
P o tted  M eat, % L ibby 50 
P o tted  M eat, % L ibby 90 
P o tted  M eat, % Rose 80
P o tted  H am , Gen. % 1 85
V ienna S aus., No. % 1 35 
V eal L oaf, M e d iu m _2 SO

Baked B eans
B eechnut, 16 oz. ___  1 40
C a m p b e lls _______ ___ 1 lg
C lim atic Gem, 18 oz. 1 00
F rem o n t, No. 2 _____ 1 25
Snider, No. 1 _______ 95
Snider, No. 2 _______1 35
V an Cam p, S m a l l_92%
V an Cam p, M e d .___1 15
CANNED V EG ETA BLES.

A sparagus.
No. 1, G reen u p s __ 4 00
No. 2%, Lge. Gr. 3 7 6 0  4 60 
W ax B eans, 2s  1 3503  75 
W ax B eans, N o. 10 _  8 98 
G reen B eans, 2s 1 6004 75 
G reen B eans, N o. IS — 8 28 
L im a B eans, No. 2 G r. 2 00 
L im a B eans, 2s, Soaked 96 
Red K id., No. 2 1 3001 56 
B eets, No. 2, w h. 1 6002  40 
B eets, No. 2, c u t  1 2501  76 
B eets, No. 3, c u t 1 4002  10 
Corn, No. 2, SL 1 0001 10 
Corn, No. 2, E x .-S tan . 1 55 
Corn, No, 2, F a n  1 6002 26 
Corn, No. 2, F y . g la ss  3 26
Corn, No. 1 0 ________ 7 25
H om iny, No. 3 1 1501 35
O kra, No. 2, w h o le _1 90
O kra, No. 2, c u t ___  1 60
D ehydra ted  V eg Soup 90 
D ehydra ted  P o ta to es , lb 45
M ushroom s, H o t e l s __  40
M ushroom s, Choice ___ 48
M ushroom s, S u r  E x tra  70 
P eas, No. 2, E .J . 1 2501 80 
P eas, N o. 2, S ift.,

J u n e _________  1 6002 10
P eas, No. 2, E x . S ift.

E . J . ------------- 1 9002 10
P eas, E x. F in e , F ren ch  29 
Pum pkin , No. 3 1 4501  75
Pum pkin , No. 1 0 ____ 4 00
P im entos, %, each  15018
P im entos, %, each  _ 27
Sw ’t  P o ta to es , No. 2% 2 15
S au rk rau t, No. 3 ___ 1 65
S uccotash , No. 2 1 6002 35 
Succotash , No. 2, g lass  3 45
Spinach, No. 1 _______l  35
Spinach, No. 2 1 4501  60
Spinach, No. 3 2 1508 25
Spinach, No. 1 0 _______6 00
Tom atoes, No. 2 1 3001 60 
Tom atoes, No. 3 1 9 0 0  2 25 
T om atoes, No. 2 g la ss  2 85 
T om atoes, No. 1 0 ____ 6 00

CATSUP.
B -n u t, L a r g e ________ 2
B -n u t, S m a l l __ I____, l  8v
Libby, 14 o z . ________ 2 25
Libby, 8 o z . __________ 1 60
LiUy VaUey, 14 oz. __2 3f
LUly Valley, % P in t  1 6»
P a ram o u n t, 24. 8s ___ 1 45
P aram o u n t, 24, 1 6 s _2 40
P aram o u n t, 6, 1 0 s _10 00
Sniders, 8 o z . ________ l  75
Sniders, 16 o z . _____ 2 75
V an Cam p, 8 o z . ___ 1 76
V an Cam p, 16 oz. _ 3 15

CHILI SAUCE.
Snider, 16 o z . ________ 3 25
Snider, 8 o z . ________ 2 25
Lilly  V alley, % P in t 2 25

OYSTER COCKTAIL.
Sniders, 16 o z . _____ 3 25
Sniders, 8 o z . ________ 2 25

C H E E S E
R oquefort ____________  48
K ra f t  Sm all t i n s ___ 1 70
K ra ft A m erican _____ 2 75
Chili, sm all t i n s ___ 1 70
rim en to , sm all t i n s . .  1 70 
R oquefort, sm all tin s  2 50 
C am enbert, sm all tin s  2 50
B rick  ________________ 26
W isconsin F la ts  _____ 25
W isconsin D aisy  ____ 25
Longhorn ____________ 24
M ichigan F u ll C ream  24 
N ew  Y ork Fu ll C ream  33 
Sap S a g o ____________ 32

CH EW IN G  GUM
A dam s B lack  Ja c k  ____ 65
A dam s B lo o d b e r r y __ 65
A dam s Calif. F r u i t ___ 66
A dam s Sen S e n _____ 65
B eem an 's  P e p s i n _____ 65
B e e c h n u t_____ ______  70
D oublem int _______   65
Ju icy  F r u i t ____________ 65
P e p p e rm in t W rigleys__ 65
S p e a rm in t W r ig l e y s_65
W rigley’s P -K  ________ 65
Zeno ___________________ 65

CHOCOLATE.
B aker, C aracas, % s _37
B aker, C aracas, %s _ 35
B aker, P rem ium , % s _37
B aker, P rem ium , % s _34
B aker, P rem ium , % s _34
H ersheys, P rem ium , %s 35 
H ersheys, P rem ium , %s 36 
R unkle, P rem ium , %s_ 34 
R unkle, P rem ium , %s_ 37
V ienna Sw eet, 2 4 s __ 1 76

COCOA.
B ak er’s  % s ___________ 40
B ak er’s  %s ___________ 36
B unte , % s ___________ 43
B unte , % l b . _________ 35
B un te , lb. ____________ 32
D ro s te 's  D utch , 1 lb—_ 9 00 
D roste ’s  D utch , % lb. 4 75 
D roste ’s  D utch , % lb. 2 00
H ersheys, % s ------------- 33
H ersheys, %s _____ __28
H uyler _______________ _ 36
Low ney, % s ___________ 40
Low ney, %s ___________ 40
Low ney, %s __ ______ 38
Low ney, 5 lb. c a n s ___ 31
V an H ou ten , % s ______ 75
V an H outen . % s _____ 75

COCOANUT.
%s, 5 lb. case  D unham  60
%s, 5 lb. c a s e _________ 48
%s & %s, 15 lb. case 49 
B ulk, b a rre ls  Shredded 20 
96 2 oz. pkgs., p e r case 8 00 
48 4 oz. pkgs.. p e r case  7 00 

C LO TH ES LIN E.
H em p, 50 f t __________ 2 00
T w isted  C otton, 50 f t  1 75
B raided , 50 f t . ____ _2 76
Sash  C o r d _____________ 4 0<T

C O FFE E  ROASTED 
Bulk

¿Rio ---------------------------- 18
vSantos ____________  23025
M a r a c a ib o ______ ______29
G u a te m a la _____________ 28
J a v a  a n d  M ocha ______ 39
B o g o t a _______   30
P e a b e r r y _____________¡. 26

C hris tian  Coffee Co. 
A m ber Coffee, 1 lb. c a r t.  31 
C rescen t Coffee, 1 lb. c t. 26
A m ber T ea  (bulk) ____ 47

M cL aughlin’s  XXXX 
M cL aughlin 's X X X X  p ack ­
age coffee is  sold to  re ta il­
e rs  only. M ail a ll o rders  
d irec t to  W . F . M cL augh­
lin & Co.. Chicago.

CoiTee E x trac ts
N. Y., p e r  1 0 0 _______  11
F ra n k ’s  60 p k g s ._____ 4 25
H um m el's  50 1 lb. __ 10% 

CONDENSED MILK
Eagle , 4 d o z .____ ____ 9 00
L eader, 4 d o z . _______ 6 50

M ILK COMPOUND 
H ebe, T all, 4 doz. _  4 50 
H ebe, B aby, 8 doz. „  4 40 
C arotene, T all, 4 doz. 4 00
Carotene, B aby  ______ 3 50

EVAPORATED MILK

ÔlueGræss

M EWVPORATkD

i l k
Storage

• C h a m p

G arc ia  M aster
C afe, 1 0 0 s___________  37 60

S w ift
W olverine, 5 0 s ___ _ 130 00
Suprem e, 50s ______ 110 00
B ostonian , 50s ____  95 00
P erfec to , 5 0 s ______  95 00
B lunts, 5 0 s ________  75 00
C abinet, 5 0 s __    73 00
W orden G rocer Co. B rands 

H a rv e s te r  Line.
K iddies, 1 0 0 s_______  37 50
R ecord  B reakers , 50s 75 00
Delmonico, 5 0 s _____  75 00
E picure  P an e te la , 50 75 00
P erfec to , 60s _______ 96 00

T he L a  A zora Line.
A g reem en t' 5 0 s ____  58 00
W ashing ton , 5 0 s ___  75 00

W ebster C igar Co.
P laza , 50s, W o o d _ 95 00
P an te lla , 50, W ood _ 95 00
Coronado, 50 T i n _ 95 00
B elm ont, 50s, W ood 110 00 
St. Reges, 50s, W ood 125 00 
V anderbilt, 25s, W d. 140 00 

V anden Berge B rands 
Chas, th e  E igh th , 50s 75 00
W h a l e - B a c k ____ 50s 68 00
B lackstone _____ 50s 95 00
E l P roducto  B oquet- 75 00 
E l P roducto , P u r i­

tan o -F in o s  _______  92 00
Snuff.

C openhagen, 10c, roll 64
Seal B landening, 10c_ 64
Seal Goteborg, 1,0c, roll 64
Seal Swe. Rapee, 10c 64
Seal N orkopping, 10c 64
Seal N orkopping 1 lb. 85

CONFECTIONERY 
S tick  Candy Pa ils

S ta n d a rd  ____________ 17
Jum bo W rapped  ____ 19
P u re  S u g ar Stick , 600’s  4 20 
B ig S tick , 20 Lb. case  19 

Mixed C andy P a ils
K in d erg a rten  ________ 18
L eader _______________ 17
X. L. O. _____________ 15
F ren ch  C r e a m s _____ 20
Cam eo _______________ 19
G rocers ______________ 13

Fancy  Chocolates
5 lb. Boxes 

B itte rsw ee ts , A ss’ted  1 65 
Choc M arshm allow  D p 1 75
M ilk Chocolate A A_1 95
Nibble S t i c k s ____ ___2 00
P rim rose  Choc. _____ 1 35
No. 12 Choc. _______ 1 60
Chocolate N u t Rolls _ 1 90 

Gum Drops P a ils
A nise _______________ 17
O range G u m s _______ 17
Challenge G u m s _____ 14
F a v o r i t e _____________ 20
Superio r ____________ 21

Lozenges. P a ils  
A. A. Pep. Lozenges 19 
A. A. P in k  Lozenges 19 
A. A. Choc. Lozenges 20
M otto H e a r ts  ______ 20
M alted M ilk Lozenges 22

C u rran ts
P ackage , 15 o z . _______ 23
Boxes, Bulk, p e r l b . _20

Peaches
E vap . Fancy , Unpeeled 20
Evap. F ancy , P e e l e d _22

Peel
Lemon, A m erican  _____ 24
O range, A m erican  _____ 25

Raisins
Seeded, bulk  ________ 13
Seeded, 15 oz. p k g ._14%
Seedless, Thom pson „12%  
Seedless, 15 oz. pkg. 14 

C alifornia P runes
90-100 25 lb. b o x e s_©10%
80-90, 25 lb. b o x e s __ 011
70-80, 25 lb. b o x e s __ ©12
60-70, 25 lb. b o x e s __ 01 3
50-60 25 lb. b o x e s __©14
40-50 25 lb. b o x e s __ @16
30-40 25 lb. b o x e s __ @19

FARINACEOUS GOODS 
Beans

Med. H an d  P icked  __ 09%
Cal. L i m a s __________ 11%
B row n, Sw edish ___ 08
Red K id n e y __________ 09%

F arin a
24 packages  _______ 2 10
Bulk, pe r 100 l b s . ___ 05

Hom iny
Pearl, 100 lb. sack  „  3 50 

M acaroni
D om estic, 20 lb. box 07% 
D om estic, broken bbls. 06% 
A rm ours, 2 doz., 8 oz. 1 80 
F ou ld’s, 2 doz., 8 oz. 1 80
Q uaker, 2 doz. _____ 1 85

P earl Barley
C hester _____________ 4 25
00 an d  0000 ________ 6 00
B arley  G rits  ________ 5 00

Peas
Scotch, lb. ___________ 08%
Split, l b . _______ _____08

Sago
E a s t Ind ia  __________ 10

Tapioca
P earl, 100 lb. s a c k s _10
M inute, 8 oz., 3 doz. 4 05
D rom edary  I n s t a n t_3 50
FLAVORING EXTRACTS

H ard Goods. P a ils
Lem on D rops ________ 18
O. F . H orehound  Dps. 18
A nise Squares ______ 18
P e a n u t S q u a r e s ______ 20
H orehound  T a b l e t s _20

Blue G rass, Tall, 48 5 00’
Blue G rass, B aby, 72 3 76 
C arnation , T all, 4 doz. 5 25 
C arnation , B aby, 8 dz. 6 16
E very  D ay, T a l l ___ 6 25
D anish  P ride, ta ll __ 5 25 
D anish  P ride, 8 doz. 5 15
E v e ry  D ay, B a b y ___ 4 00
Goshen, T a l l _________ 5 00
Goshen, G a l lo n ______ 5 00
O atm an’s  D un., 4 doz. 5 25 
O a tm an’s  D un., 8 doz. 5 15
P e t, T a l l ____ ________ 5 25
P e t, Baby, 8 o z . ___ 6 15
B orden’s, T a ll _______ 5 25
B orden’s, B aby  ______ 5 15
V an Cam p, T all ____ 5 25
Van Cam p. B a b y ___ 3 96

CIGARS
Lewellyn & Co. B rands

Mi Lola
Capitol, 50s _______  125 00
F av o rita , 50s ______ 115 00
V ictory, 5 0 s _______  95 00
B uckeye, 60s --------  75 00 E vaporated , F ancy
P an e te la , SOs --------  75 00 E vapora ted  Slabs
L a S o re tta  (sm okers) 70 00 
W olverine, S O s____  75 00

Cough Drops Bxs.
P u tn a m 's  ___________ 1 30
S m ith  B r o s ._________ 1 96

Package Goods 
C ream ery  M arshm allow s 

4 oz. pkg., 12s, c a r t. 1 05 
4 oz. pkg., 48s, case  4 00 

Specialties.
A rcad ian  Bon B o n s ___ 19
W aln u t F udge  _______ 23
P ineapple  Fudge _____ 21
Ita lian  Bon B o n s _____ 18
N ationa l C ream  M ints 25 
S ilver K ing  M. M allows 30
Hello, H iram , 2 4 s ____ 1 60
W aln u t Sundae, 24, 5c 85
N eapolitan , 24, 5 c ___ 85
Y ankee Jack , 24, 5c __ 85
G ladiator, 24, 1 0 c ____ 1 60
Mich. S ugar Ca., 24, 5c 85
P a l O Mine, 24, 5 c ___  85

COUPON BOOKS
53 Econom ic g r a d e _2 50
100 Econom ic g r a d e _4 50
500 Econom ic g rad e  20 00 
1,000 Econom ic g rade  37 50 

W here 1,000 books a re  
ordered  a t  a  tim e, spec ia l­
ly  p r in t f ro n t cover is 
fu rn ished  w ith o u t charge.

CRISCO.
36s, 24s an d  12s.

L ess th a n  5 c a s e s _21
F ive cases ___________ 20%
Ten c a s e s ___________ 20
T w enty-five c a s e s ___ 19%

6s an d  4s
L ess th a n  5 c a s e s __20%
F ive cases __   19%
T en cases ___________ 19%
T w enty-five  c a s e s _19

CREAM OF TARTAR
6 lb. boxes ________ 38

DRIED FRU ITS 
Apples

E v ap ’d Choice, blk. _1 15 
A pricots

E vapora ted , C h o ic e ___ 28
— 33 
-_ 25

Citron
10 lb. b o x _____________ 57

Doz. Do*.
Lemon V anilla
1 20 % ounce ____  1 60
1 65 1% o u n c e ___ 2 00
2 75 2% o u n c e ___  3 25
2 40 2 ounce _____  3 00
4 50 4 o u n c e ______ 5 50
7 75 8 ounce _____ 9 50

15 00 16 o u n c e ______18 00
29 00 32 o u n c e ____  34 00

FLOUR AND FE ED  
Valley C ity  Miffing Co. 

L ily  W hite , % P ap e r
sack  _____________

H a rv e s t Queen, 24%
L ig h t L oaf Spring

W heat, 24s ______
Roller Cham pion 24%
Snow F lake, 24 %s __ 
G raham  25 lb. p e r cw t 
Golden G ranu la ted  Meal,

2 lbs., pe r cw t., N  
Row ena P an cak e  Com ­

pound, 5 lb. sack__
B uckw heat Com pound,

5 lb. sack  ________ _
W atson  H igg ins Miffing

Co.
N ew  P erfec tion , % s_7 80
Red Arrow , % s ____ 8 00

W orden G rocer Co. 
A m erican  Eagle, Q uaker, 
P u re  Gold, F o res t King, 
W inner.

Meal
Gr. G rain  M. Co.

Bolted ______________ 2 55
Golden G r a n u la te d _2 70

W heat
No. 1 R e d ________ __1 25
No. 1 W hite  _______ 1 23

O ats
C arlo ts  ______________ 52%
L ess th a n  C a r l o t s __ 58

Corn
C arlo ts  ______________ 91
L ess th a n  C a r l o t s __ 94

H ay
C arlo ts  ______________ 16 00
L ess th a n  C a r lo t s _ 20 00

Feed
S tree t C ar F e e d __  37 00
No. 1 Corn & O at F d  37 00
C racked Corn _____  37 00
C oarse Corn M eal __ 37 00 

FR U IT  JARS 
M ason, p ts ., per gross 7 45 
M ason, q ts ., p e r g ross 8 80 
M ason, % gal., g ross 11 95 
Ideal G lass Top, p ts . 9 00 
Ideal G lass Top, q ts . 11 10 
Ideal G lass Top, %

gallon ----------------•_ 15 20
GELA TIN E

Jello-O , 3 doz. ______ 3 45
K nox’s  Sparkling , doz. 2 25 
K nox’s A cidu’d, doz. 2 25
M inute, 3 doz. ______ 4 Ofi
P lym outh , W h i t e ___ 1 55
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HAND CLEANER

lOo sise, 4 dos. _______3 60
15c size, 3 doz. _______3 60
25c sise, 2 d o z .__ - ___ 4 00

U ntil M ay 1st—K arton  
K u tte r  free w ith  a  p u r­
chase of a  case o r more.

HORSE RADISH 
P e r  doz., 6 oz. _____ 1 05

JE L L Y  AND PR ESER V ES
P u re , 30 lb. p a l l s ___ 3 15
P u re  7 oz. A sst., doz. 1 20 
B uckeye, 22 oz., doz. 1 75 
O. B., 15 oz., p e r doz. 1 40

JE L L Y  GLASSES 
8 oz., p e r doz. _______ 35

M ATCHES.
Blue Ribbon, 144 box. 7 55 
S earch ligh t, 144 box. 8 00 
Safe H om e, 144 boxes 8 00 
Red Stick . 720 lc  bxs 6 50 
Red D iam ond, 144 bx 5 85

Cleveland M atch Co. 
B rands

Old P al. 144 Boxes „  8 00 
Buddie, 144 B o x e s _6 75

Safety  M atches. 
Q uaker, 5 gro . case 4 75 
R ed ,*Top, 5 gro. case 5 25 

MINCE MEAT.
None Such. 3 doz. — 4 85 
Q uaker, 3 doz. case — 3 75 
L ibby K egs, W et, lb. 24

MOLASSFS.

Gold B rer R abbit 
No. 10, 6 cans to case 5 10
No. 5, 12 cans to  case 5 35
No. 2%. 24 cans  to cs. 5 60 
No. 1%, 36 cans to cs..4  60 

Green B rer R abbit 
No. 10, 6 cans to case 3 65
No. 5, 12 cans  to  case 3 90
No. 2%, 24 cans to cs. 4,15 
No. 1%. 36 cans to cs. 3 ¡,0 

A unt Dinah B rand.
No. 10, 6 cans to case 2 85
No. 5, 12 cans to case 3 10
No. 2%, 24 cans to  cs. 3 35 
No. 1%, 36 cans to  cs. 2 90 

New O rleans
F ancy  Open K ettle  —  55
C h o ic e __________________ 42
F a ir ____________________ 28

H alf ba rre ls  5c e x tra  
M olasses in  CanB. 

lied H en, 24, 2 lb. — 2 60 
lied H en, 24, 2% lb. 3 2Ô 
lied  H en, 12, 5 lb. __ 3 00 
Red Hen, 6, 10 lb. — 2 80 
G inger Cake, 24. 2 lb. 3 10 
G inger Cake, 24. 2% lb. 4 UÜ 
G inger Cake, 12, 5 lb. 3 75 
G inger Cake, 6, 10 lb. 3 50
O. & L. 24-2 lb. _____ 4 50
O. & L. 24-2% lb. 5 30
O. & L. 12-5 lb. --------5 00
( ). & L. 6-10 lb . ------------4 7.'»
Dove, 36, 2 lb. W h. L. 5 60 
Dove, 24, 2% lb W h. L a 20 
Dove. 36. 2 lb. B lack 4 30 
Dove, 24, 2% lb. B lack  3 90 
Dove, 6, 10 lb. Blue L 4 45 
P alm etto , 24, 2% lb. 4 40

NUTS.
W hole

Almonds, T erregona— 19
Brazil, L arge  _______ 14
Fancy  m ix e d ________ 20
F ilberts, S icily -------- 15
P eanu ts , V irg in ia, raw  11 
P ean u ts , V ir. roas ted  13 
P eanu ts, Jum bo raw  13% 
P ean u ts , Jum bo, rs td  15%
Pecans, 3 s t a r ___ _—  22
Pecans, J u m b o __ „ -  80
W alnuts, C aliforn ia 28 

Salted  P ean u ts
Fancy, No. 1 ___ —  17%
Jumbo . . . . . . . . . . . . . . .  20

Shelled
A lm o n d s____ ___ ____ 55
P ean u ts , Spanish,

125 lb. b a g s ________ 13%
F ilb erts  _____________ 50
P ecans  ______________ 1 05
W a l n u ts _____________  57

OLIVES.
Bulk, 2 gal. k e g ___4 25
Bulk, 3 gal. k e g ___6 00
Bulk, 5 gal. k e g ___9 25
Q uart, J a r s ,  d o z e n _6 25
4 oz. J a r ,,  p lain, doz. 1 45 
5% oz. J a r ,  pi., doz. 1 60 
9 oz. J a r ,  p lain , doz. 2 80 
16% oz. J a r ,  PI. doz. 4 50 
4 oz. J a r ,  s t u f f e d  1 65
8 oz. J a r ,  S tu ., doz. 3 40
9 oz. J a r ,  Stuffed, doz. 4 00 
12 oz. J a r ,  Stuffed, dz. 5 00

PE A N U T BU TTER.

Bel Car-M o B rand
8 O Z . 2 doz. in case 3 30
24 1 lb. pails _____ 5 75
12 2 lb. pails . ___ 5 60
5 lb. pails 6 in c ra te  6- 20
15 lb. pails ____ _____19
25 lb. pails ____ ------- 18%
no lb. tin s  ___ . —  17%
PETROLEUM  PRODUCTS 

Iron  B arre ls
Perfection  K e r o s in e _12.6
Red Crown Gasoline,

T an k  W a g o n _______ 21.3
Gas M achine Gasoline 38.8 
V. M. & P. N ap h th a  25.2
Capitol Cylinder ____ 42.2
A tlan tic  R ed E n g in e . 23.2 
W in te r B lack  _______ 18.7

Iron B arrels.
M edium L i g h t ________ 59.2
M edium heavy  ______ 61.2
H eavy  -------------------------64.2
E x tra  "heavy _________ 69.2
T ransm ission  Oil ____59.2
F in d , 4 oz. cans, doz. 1.40 
F in d , 8 oz. cans, doz. 1.90
Parow ax , 100, 1 l b . ___6.7
Parow ax, 40, 1 l b . ___6.9
Parow ax, 20, 1 l b . ___7.1

Sem dac, 12 p t. cans 2 70 
Sem dac, 12 q t. cans 4 00

PICK LES 
Medium Sour

B arrel, 1,200 c o u n t_16 00
H alf bbls., 600 coun t 9 00
10 gallon kegs ___  6 75

Sw eet Sm all
30 gallon, 2400 ____  33 00
15 gallon, 2000 ______ 17 50
10 gallon, 800 ________ 12 75

Dill Pickles.
600 Size, 15 g a l . ___  9 00

P IP E S
Cob, 3 doz. in bx 00@1 20

PLAYING CARDS
Broadw ay, pe r d o z ._2 40
lilue Ribbon _________ 4 00
Bicycle _______________ 4 25

POTASH
B ab b itt 's  2 d o z ._____ 2 75

FR ESH  M EATS 
Beef.

Top S teers  & H eif. 14@15
Good S teers  & H eif. 13014
Med. S teers  & H eif. 11012
Com. S teers  & H eif. 08009

Cows.
Top ____________________ H
Good ___________________ 10
Medium ________________ 08
Common _______________ 07

Veal.
Top __________________ 12%
Good ________________ 12
M edium _____________ 10

Lamb.
Good __________ : ______ 24
M edium ________________ 23
Poor ___________________ 18

M utton.
Good ___________ ____ 16
M edium ____________ _ 18
Poor___ _ 99

Pork.
H eavy  h o g s ________ n 08
M edium  hogs ______ 10
L igh t hogs _________ 10
Loins _______________ 14
B u tts  _______________ 13
Shoulders ___________ 12
H am s _______________ IS
S parerib s ___________ 10.
N eck bones _________ 05

PROVISIONS 
B arreled Pork 

C lear B ack  __ 23 00@24 00 
S hort C ut C lear 22 00023 00
C lear F am ily_ 27 00@28 00

Dry S a lt M eats 
S P  Bellies — 16 00018 00 

L ard
'80 lb. t u b s ___ advance %
P u re  in  tie rces  _____ 13%
Com pound L a r d _____ 14
69 lb. t u b s ___ advance %
50 lb. t u b s ___ advance %
20 lb. p a i l s ___advance %
10 lb. p a i l s ___advance %
5 lb. p a i l s ___ advance 1
3 lb. p a i l s ___ advance 1

S ausages
Bologna _____________ 12
L iver ________________ 12
F ran k fo rt ___________ 16
P o r k ___________ _ 18020
V e a l _________ .» _____ 11
T o n g u e ______________ 11
H eadcheese _____ .__ 14

Smoked M eats
H am s, 14-16, l b . _20© 23
H am s, 16-18, lb. __ 20© 23
H am , d ried  beef

se ts  ____ t____ 38 ©39
C aliforn ia  H am s 12 ©13 
P icnic  Boiled

H a m s __ ___ _ 30 @32
Boiled H am s _- 32 @35
M inced H am s .._ 14 @15
Bacon ._ 22 @34

Beef
B o n e l e s s ___ 23 00<5)24 1
Rum p, n e w _ 23 00<g>24 (

Mlnoe M eat
Condensed No. 1 car. 2 00 
Condensed B akers  b rick  31
M oist in  g lass  ______ 8 00

P ig 's  Fee t
% bbls. ______________ 2 16
% bbls., 35 l b s . _____ 4 00
% bbls. ______________ 7 00
1 bbl. _______________ 14 15

T ripe
K its, 15 lbs. ________  90
% bbls., 40 lbs. ______ 1 60
% bbls., 80 l b s . _____ 3 00

Casings
H ogs, p e r lb. _______  ©42
Beef, round  s e t ___  14026
Beef, m iddles, s e t___25@30
Sheep, a  skein  1 75@2 00

RICE
F an cy  H e a d ________08
Blue R o s e _______ 5%@6
B r o k e n ____________  03%

ROLLED OATS 
Steel C ut, 100 lb. sks. 4 75 
S ilver F lake. 10 F am . 1 90
Q uaker, 18 R e g u l a r_1 80
Q uaker, 12s F a m i ly _2 65
M others. 25s, Ill’num  4 40 
Silver F lake, 18 Reg. 1 45
Sacks, 90 lb. J u t e ___ 3 05
Sacks, 90 lb. C otton_3 15

SALERATUS
A rm  and  H a m m e r_3 75

SAL SODA
G ranula ted , bbls. ___ 2 00
G ranulated , 100 lbs cs 2 25 
G ranu lated , 36 2% lb.

p a c k a g e s __________ 2 50
COD FISH

M iddles ______________  15
T able ts , 1 lb. P u r e __  22
T ablets , % lb. P ure,

doz. _______________ 1 40
W ood boxes, P u re  ____ 26
W hole C o d ___________  12

Holland H erring
M ilkers, kegs ________ 1 15
Y. M. K egs _________ 1 00
Y. M. H a lf bbls. 8 50
Y. M. bbls. _________ 16 50

H erring
K  K  K  K , N orw ay __ 20 00
8 lb. pails __________ 1 40
C ut Lunch __________ 1 00
Boned, 10‘ lb. b o x e s_16%

Lake H erring  
% bbl., 100 l b s . ____ 6 00

T ubs, 50 lb. fancy  fa t  9 25
T ubs, 60 coun t ______ 5 75

W hite Fish
Med. Fancy, 100 lb. 13 00

SHOE BLACKENING.
2 in 1, P as te , d o z ._1 35
E. Z. Com bination, dz. 1 35
D ri-Foo t, doz. ______ 2 00
Bixbys, Doz. ________ 1 35
Shinola, doz. ________  85

STOVE POLISH.
B lackine, per d o z ._1 35
B lack  Silk Liquid, dz. 1 40 
B lack Silk P a s te , doz. T .25 
E nam aline  P as te , doz. 1 35 
E nam aline  Liquid, dz. 1 35 
E  Z Liquid, per doz. 1 40
R adium , p e r d o z . ___ 1 85
R ising  Sun, per doz. 1 35 
654 Stove E nam el, dz. 2 85 
Vulcanol, No. 5, doz. 95 
V ulcanol, No. 10, doz. 1 35 
Stovoil, p e r doz. . . . .  3 00

SALT
Colonial 24, 2 l b . ___  90
Med. No. 1, B b l s .__ 2 80
Med. No. 1, 100 lb. bg. 95 
F a rm e r Spec.., 70 lb. 95 
P ack ers  M eat, 56 lb. 63 
P ackers fo r ice cream

100 lb., e a c h _____  95
Blocks, 60 lb. „ ______ 47
B u tte r  S alt, 280 lb. bbl. 4 50 
B aker Salt. 280 lb. bbl. 4 25
100. 3 lb. T a b l e ____ 6 07
60, 5 lb. Table  _____ 5 67
30. 10 lb. T a b l e _____ 5 30
28 lb. bags, b u tte r  — 48

~~ . K

Morton*

P er case, 24 2 l b s ._2 40
Five case lo ts  _____ 2 30

SOAP

Am. F am ily , 100 box 6 00
E xport, 120 box ___ 4 90
F lake W hite , 100 box 5 25 
Fels  N ap tha, 700 box 6 00 
G rdm a W hite  N a. 100s 5 00 
Rub No More W hite

N ap tha, 100 b o x __ 5 50
Sw ift Classic, 100 box 5 25 
20 Mule Borax, 100 bx  7 55
Wool, 100 box ______ 6 50
F airy , 100 box ______ 6 50
Jap  Rose, 100 b o x ____ 7 86
Palm  Olive. 144 box 11 00
Lava, 100 b o x ___________ 4 90
Pum m o, 100 box ____ 4 85
S w eetheart, 100 box _ 5 70 
G randpa T a r. 50 sm . 2 00 
G randpa T a r, 60 Lge 3 35 
F a irb an k  T a r, 100 bx 4 00 
Trilby, 100, 12c ______ 8 00
W illiam s B arb er B ar, 9s 50 
W illiam s Mug, pe r doz. 48

P ro cto r & Gamble.
5 box lots, asso rted

Chipso, 80, 12s ______ 6 40
Chipso, 30, 32s ______ 6 00
Ivory, 100, 6 o z . __ 6 50
Ivory, 100, 10 o z . ___ 10 85
Ivory, 50, 10 o z . _____ 5 50
Ivory Soap F lks., 100s 8 00 
Ivory Soap F lks., 50s 4 10
Lenox, 100 c a k e s ___ 3 65
L una, 100 c a k e s _____ 4 00
P. & G. W hite  N ap th a  5 25 
S ta r, 100 No. 13 cakes 5 50 
S ta r Nap. Pow. 60-16s 3 65 
S ta r  Nap. Pw ., 100-12s 3 85 
S ta r N ap. Pw ., 24-60s 4 85

CLEANSERS.

Ki t c h e n  
l e n z e r

80 can cases, $4.80 p e r case

W ASHING POW DERS.
Bon Ami Pd, 3 dz. bx 3 75 
Bon Am i Cake, 3 dz. 3 25
C lim aline, 4 doz. ____ 4 20
G randm a, 100, 5 c ___ 4 00
G randm a, 24 L arge _ 4 00
Gold D ust, 1 0 0 s ______ 4 00
Gold D ust, 12 L arge 3 20
U n l d e n  RrwJ. 24 _ _ ____ 4 25
J inx , 3 d o z . __________ 4 60
L a F rance  L aun , 4 dz. 3 60 
L u s te r  Box, 54 ______ 3 76

M iracle C., 12 oz., 1 dz 2 25

Old D utch  Clean, 4 dz 4 00 
Q ueen A nn, 60 oz. -I. 2 40
Rlnso, 100 oz. ______ 6 40
R ub No More, 100, 10 

oz. ___________ 3 85

Rub No M ore» 18 Lg. 4 25 
Spotless C leanser, 48,

20 oz. _____________ 3 85
Sani F lu sh , 1 doz. — 2 25
Sapolio, 3 doz. _____ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00
Snow boy, 24 L a r g e _4 70
Speedee, 3 doz. _____ 7 20
Sunbrite , 72 doz. ___ 4 00
W yandotte , 48 ______ 4 75

• SPIC ES.
W hole Spices. 

Allspice, J am a ic a  ©13
Cloves, Z anzibar ____ @36
C assia, C anton ______ @16
C assia, 5c pkg., doz. @40
Ginger, A frican _____ @15
G inger, C o c h in _______@20
Mace, P e n a n g ________ @70
Mixed, No. 1 ________ @22
Mixed, 5c pkgs., doz. @45
N tum egs, 70-80 ______ @33
N utm egs, 105-110____ @38
Pepper, B lack _______ @15

P u r e ' Ground in Bulk
Allspice, Jam a ica  ____@16
Cloves, Z anzibar ____ @50
C assia, C anton  ______@22
Ginger, A frican  _____ @25
M ustard  ____________ @28
Mace, P e n a n g ________ @75
N utm egs ____________ @32
Pepper, B l a c k _______ @18
Pepper, W hite  ______ @25
Pepper, Cayenne ____ @32
P ap rik a , Spanish ___ @32

Seasoning
Chili Pow der, 1 5 c ____ 1 35
Celery Salt, 3 o z . ___  95
Sage, 2 oz. _________  90
Onion S a lt __________ 1 35
G arlic _______________ 1 35
Ponelty , 3% oz. ___ 3 25
K itchen  B ouquet ___ 3 25
L aure l Leaves ______  20
M arjoram , 1 o z . _____  90
Savory, 1 oz. _______  90
Thym e, 1 o z . ________  90
T um eric, 2% oz. ___  90

STARCH
Corn

K ingsford, 40 l b s . ___ 11%
Pow dered, bags ___ _ 03
Argo, 48 1 lb. p k g s ._3 76
C ream , 4 8 - 1 __________4 80
Q uaker, 40-1 ________  6

Gloss
Argo, 48 1 lb. p k g s ._3 75
Argo, 12 3 lb. pkgs. __ 2 74
Argo, 8 5 lb. p k g s .___3 10
Silver Gloss, 48 I s _11%
E lastic , 64 pkgs. ___ 5 35
Tiger, 48-1 __________ 2 85
Tiger, 50 l b s . _________ 04%

CORN SYRUP.

GOLDEN-CSYSTALWHITE-MAPIE

Penick Golden Syrup
6, 10 lb. c a n s ________ 2 55
12, 5 lb. c a n s ________ 2 75
24, 2% lb. c a n s _____ 2 85
24, 1% lb. c a n s _____ 1 95

C rystal W hite  Syrup
6, 10 lb. c a n s _______ 2 95
12, 5 lb. c a n s ________ 3 15
24, 2% lb. c a n s ---------3 30
24, 1% lb. c a n s -------- 2 25
Penick M aple-Like Syrup

6. 10 lb. c a n s ________ 3 70
12, 5 lb.- c a n s ________ 3 90
24, 2% lb. c a n s _____ 4 05
24, 1% lb. c a n s -------- 2 75

Corn
Blue K aro , No. 1%.

2 doz. _____________ 2 00
Blue K aro, No. 5, 1 dz. 2 80
Blue K aro . No. 10,

% doz. ________- — 2 60
Red K aro. No. 1%, 2

doz. ________________ 2 30
Red K aro, No. 5, 1 dz. 3 20
Red K aro, No. 10, %

doz. ________________ 3 00
Im t. Maple F lavor. 

O range, No. %, 2 doz. 2 75 
O range, No. 5, 1 doz. 3 90 

Maple.
G reen Label K aro,

23 oz., 2 doz. ______ 6 69
Green Label K aro ,

5% lb., 1 d o z . ----- 11 40
Maple and Cane

K anuck, p e r g a l . ----- 1 60
S ugar B ird, 2% lb.,

2 doz. . . . . __   9 00
S ugar B ird, 8 os., 4

doz. _____________ 12 00
Maple.

Johnson PUrlty, Gal. 2 50 
Johnson P u rity , 4

doz.. 18 oz. ______ 18 50
T A B LE SAUCES.

L ea  & P e rr in , la rg e— 6 00
L ea & P errin , sm all_3 35
P epper _______________ 1 60
Royal M int __________ 2 40
Tobasco ______________ 2 75
Sho You, 9 oz., doz. 2 70
A -l, large ____________ 5 75
A -l sm all ____________ 3 25
C apers . . . . . . -------------- 1 90

TEA.
Jap an .

M edium _________ a— 34@38
C h o i c e _____________ 45@66
F ancy  ______________ 58@60
No. 1 N ibbs ___________ 62
1 lb. pkg. S i f t in g s ________15

G unpowder
C h o ic e ________________  28
F a n c y _____________  38@40

Ceylon
Pekoe, m e d iu m ---------- 33
Melrose, f a n c y _______  56

English B reak fas t
Congou, M edium  ______28
Congou, C h o ic e __ 35@36
Congou, F an cy  ___42@43

Oolong
M edium ______________  36
C h o i c e _________________ 45
F an cy  ________________  50

T W IN E
Cotton, 3 ply c o n e ___ 52
C otton, 3 ply b a l l s ----- 55
Wool, 6 ply ___________20

VINEGAR
Cider, 40 G rain  —^—  22 
W hite  W ine, 40 g ra in  18 
W hite  W ine, 80 g ra in  22 
O akland V inegar & ruckle 

Co.’s B rands.
O akland Apple C ider — 25
Blue Ribbon C o r n -------20
O akland W hite  P ick ling  20 

No charge for packages.

W ICKING
No. 0, p e r g r o s s ------- 75
No. 1, per g r o s s ----- 1 05
No. 2, per g r o s s ----- 1 50
No. 3, p e r gross -------2 30
P eerless  Rolls, per doz. 90 
R ochester, No. 2, doz. 50 
R ochester, No. 3, doz. 2 00 
Rayo, per doz. ______  80

W OODENW ARE
B askets

Bushels, narrow  band,
w ire h a n d le s _______ 1 90

Bushels; narrow  band,
wood handles ______ 2 00

B ushels, wide b a n d _2 10
M arket, drop hand le- 75 
M arket, single handle 90
M arket, e x tra  _______ 1 40
Splint, large _________ 8 50
Splint, m edium  ______ 7 50
Splint, sm all _________ 6 50

Churns.
B arrel, 5 gal., each— 2 40 
B arrel, 10 gal., each— 2 55 
3 to 6 gal., per gal. — 16

Egg Cases.
No. 1, S ta r  C a r r ie r ,-  5 00
No. 2, S ta r  C arrie r_10 00
No. 1, S ta r  E gg  T ray s  4 50 
No. 2, S ta r  E gg T ray s  9 00 

Mop S ticks *
T ro jan  s p r i n g -------------2 00
Eclipse p a te n t sp ring  2 00 
No. 2, pat. b rush  hold 2 00
Ideal, No. 7 __________ 1 50
12 oz. Cot. Mop H eads 2 25 
16 oz. Cot. Mop H eads 3 50 

Pails
10 q t. G a lv a n iz e d ___2 35
12 qt. G a lv a n iz e d ___2 60
14 qt. G a lv a n iz e d ---- 2 90
12 qt. F la ring  Gal. Ir . 5 25
10 q t. T in  D a i r y ___4 80
12 q t. T in D a i r y ___ 5 25

T raps
Mouse, wood, 4 holes — 60
Mouse, wood, 6 h o l e s ____ 70
Mouse, tin , 5 h o l e s -------65
R at, wood ___________ 1 00
R at, spring  ----------------1 00
M ouse, s p r i n g ----------  30

T ubs
L arge  Galvanized —  8 65 
M edium G alvanized — 7 60
Sm all G a lv a n iz e d ----- 6 75

W ashboards
B anner Globe -------------6 50
B rass, Single -------------7 50
Glass. Single ________ 7 50
Double P e e r le s s ______9 50
Single Peerless  ----------7 6u
N orthe rn  Queen ------- 6 25.
U n iv e r s a l____________ 8 25

W indow C leaners
12 in. _______________ 1 65
14 in. _______________ 1 85
16 in. _______________ 2 30

Wood Bowls
13 in. B u tte r  ________ 5 00
15 in. B u t t e r __ ,_____ 9 00
17 in. B u tte r  _______ 18 00
19 in. B u tte r  _______ 25 00

W RA PPIN G  PA PER  
F ibre, M anila, w h ite - 05%
No. 1 F ib re  — -----------07%
B utchers M anila ----- 06%
K ra ft _______________ 09

YEAST CAKE
M agic, 3 doz. _______ 2 70
Sunlight, 3 doz. -------2 70
Sunlight, 1% d o z .___ 1 35
Y east Foam , 3 d o z ._2 70
Y east Foam , 1% doz. 1 35

YEAST—COM PRESSED 
F leischm an, e r d o z ._28
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P r o c e e d in g s  o f  G ra n d  R a p id s  B a n k ­
r u p tc y  C o u r t .

G rand  R apids, A pril 9—On th is  day  
w ere received  the  schedules, o rd e r of 
reference an d  ad jud ication  in  b a n k ru p t­
cy in  the  m a tte r  of E dw ard  C. G arner, 
B an k ru p t No. 2259. T he m a tte r  has 
been  re fe rred  to Benn M. Corwin, re feree  
in bank rup tcy . T he b an k ru p t is a  re s i­
d en t of F rem ont. The occupation  of the  
b an k ru p t is  n o t s ta ted  in h is  schedules. 
T he schedules lis t a sse ts  in  th e  sum  of 
8657.39, of w hich $46.50 is claim ed as  
exem pt to the  ban k ru p t, and  liab ilities 
m  th e  sum  of $693.83. T he c o u rt has 
w ritten  for funds an d  upon th e  a rriv a l 
of th e  sam e the  firs t m eeting  will be 
called an d  note of the  sam e m ade here. 
A lis t of the  c red ito rs  of the  b an k ru p t 
is a s  follows:
Old S ta te  B ank, F rem o n t _____ $360.80
Geo. M unroe, F rem o n t _________  40.50
L. D. Puff, F r e m o n t_____________  7.88
M cBride & B radw ay , F rem o n t _  5.00
H en ry  D eters, F rem o n t ______ ,__  7.50
A. P . Reffers, F rem o n t _________  11.80
F rem o n t C ooperative Produce Co.,

F rem o n t _______________________  1.75
Jo h n  A nderson, F rem o n t ___ _ 10.00
N orm an  W ard, D e tro it _________  35.00
Ed. Dill, F rem o n t _______________  3.60
G erber H ospital, F rem o n t ______  10.00

On th is  day also w ere received the  
schedules, o rder of reference an d  a d ju d i­
cation  in  bank ru p tcy  in  the  m a tte r  of 
M artin  E. B row n, B an k ru p t No. 2258. 
T he m a tte r  h as  been re fe rred  to  Benn
M. Corwin, a s  re feree  in bank rup tcy . The 
b an k ru p t is a  re s id en t of G rand R apids 
an d  is a  daily  w orker by  occupation. The 
schedules lis t a sse ts  of $158.75, of w hich 
$8.75 is claim ed a s  exem pt an d  liab ilities

$1,416.36. T he c o u rt h as  w ritten  for 
funds for the  first m eeting  of c red ito rs  
a n d  upon the  a rriv a l of the  sam e the  
firs t m eeting  will be called and  note of 
th e  sam e m ade here. A lis t of the  c red ­
ito rs  o f the  b an k ru p t is a s  follows:
John  G roenland, G rand  R apids __$ 6.70
Louis Sigler, G rand R a p i d s __ :__  24.03
D ora W ohlford, G rand R apids _ 45.50
F ried m an -S p rin g  Co., G rand R ap. 34.00
Dr. W enger, G rand  R apids _____  12.00
D r. B aker, G rand R apids _______  28.00
Dr. Lillie, G rand R apids _______  30.00
G. R. Savings B ank, G rand  R apids 150.00
Mr. C. Fuller, G rand  R apids ___  4.00
C hristianson  Ice Co., G rand  Rap. 4.00 
C hurch  o f C hrist, G rand R apids 500.00
D r. M iller, South  Bend ________  6.50
M erchan ts  N ationa l B ank, South

B end ----------------------------------------- 250.00
Dr. E . F . Sladek, T rave rse  C i t y _138.00
Joe. E renberger, T rave rse  C ity __ 17.00 
M rs. E . F . Sladdock, T rave rse  C ity  14.00
E. S tan ley  & Son, T rave rse  C i t y _26.71
J . W . M illiken, T rave rse  C i t y _13.35
F ran k  T rude, T rave rse  C ity  ___  5.32
A m erican  D rug  Co., T rav e rse  C ity 1.25
H illa rd  & Dye, T rav e rse  C i t y ___  30.00
D r. M iner, T rave rse  C i t y _______  40.00

April 9. On th is  day  w ere received 
the  schedules, o rder of reference  and  
ad jud ication  in ban k ru p tcy  in the  m a tte r  
of F red  Carlson, B an k ru p t No. 2260. The 
m atter*  h as  been re fe rred  to  Benn M. 
Corwin as  re feree  in bankrup tcy . The 
b an k ru p t is a  re s id en t of the  c ity  of 
G rand R apids. T he occupation  of the  
b an k ru p t is n o t lis ted  in the  schedules. 
T he  a sse ts  of the  b an k ru p t a re  listed  
a t  the  sum  of $241, o f w hich $250 is 
claim ed a s  exem pt under the  law s of 
M ichigan. The liab ilities  a re  in the  
sum  of $2,070.50. F rom  th e  fac t th a t  
all of the  a sse ts  of th e  e s ta te  a re  c la im ­
ed a s  exem pt to  the  ban k ru p t, th e  co u rt 
h as  w ritten  fo r funds for the  firs t m ee t­
ing, upon the  a rriv a l of w hich th e  first 
m eeting  of c red ito rs  will be called and  
no te  of the  sam e m ade here. A lis t of 
th e  c red ito rs  of the  b a n k ru p t is  a s  fol­
lows:
Glenn Symons, S p a rta  _________ $219.00
C harles F ritz , S p a rta  ___________  386.00
J . C. B allard  & Co., S p a r t a _____  336.00
Dave Johnson, S p a rta  _________  275.00
H a rry  B race, S p a r t a ______________ 107.00
C. N. P ost, S p a rta  ____________  81.00
Mr. K am p, S p a rta  _______________ 196.00
P aw  P aw  N u rsery  Co., P aw  P aw  100.00 
M uskegon Savings B ank, M uskegon 25.00 
K e is te r B race-A gency, S p a rta  __ 106.00
F. N. R eu n h art, S p a rta  ________  20.00
M r. H em m ings, S p a rta  ______ i__18.00
A. A. Johnson, S p a rta  _________  21.00
Johnson  B ros., S p a rta  ___________  17.00
J . B. Sym es, S p a rta  _____________  8.00
Mr. Bolander, S p a rta  ______    7.50
Rice Bros. N u rsery  Co., R ochester 85.00
W halen  G rain  Co., S p a r t a _______  41.00
Jo h n  M cDonald, S p a rta  _________  22.00

On th is  day  w as held the  final m ee t­
ing  of c red ito rs  in the  m a tte r  of A. 
M orrison, B an k ru p t No. 2076. The b an k ­
ru p t w as p resen t in person. T he t ru s ­
tee  w as p re sen t in  person. R enihan & 
Lillie w-ere p re sen t for cer ta in  creditors. 
C laim s w ere allowed. The balance of 
th e  accoun ts  receivable and  books of 
accoun t w ere sold to A. M orrison for 
$100. T he tru s te e ’s  final rep o rt an d  a c ­
coun t were approved and  allowed. An 
o rd e r for th e  paym en t of the  balance 
o f th e  ad m in is tra tio n  expenses and  for 
th e  d eclaration  and  paym en t of a  first 
and  final d ividend to  c red ito rs  w as made. 
T here  w as no objection  to  the  d ischarge 
of the  ban k ru p t. The final m eeting  w as 
th en  ad jou rned  no da te . T he case will 
now be closed and  re tu rn e d  to  th e  d is­
tr ic t  court. ,

A pril 9. On th is  day  w as held the  first 
m eeting  o f c red ito rs  in  the  m a tte r  of 
S tran d  A m usem ent Co., B an k ru p t No.

2244. T he b a n k ru p t w as p re sen t by  one 
o f its  officers and  by  Cross, Foo te  & 
Sessions, a tto rn ey s . C laim s w ere  a l­
lowed. Jo h n  E m erson w as e lected  t r u s ­
tee  an d  the  am o u n t of h is  bond placed 
by the  referee  a t  $500. A ppraisers  were 
appoin ted  an d  d irec ted  to  tak e  th e  a p ­
p ra isa l and  report. T he first m eeting  
w as then  ad jo u rn ed  no  date .

On th is  day  also w as held th e  final 
m eeting  of c red ito rs  in the  m a tte r  of 
Geo. H . B riggs, B an k ru p t No. 2085. T he 
b an k ru p t w as no t p re sen t o r re p re sen t­
ed. The c red ito rs  w ere n o t p resen t or 
rep resen ted . The tru s te e  w as p resen t in 
person. A dditional claim s w ere app rov ­
ed  and  allow ed a g a in s t the  e s ta te . The 
tru s te e ’s  final rep o rt and  acco u n t were 
approved and  allowed. T he bill of the 
a tto rn ey  for the  b a n k ru p t w as consid­
ered and  the  sam e approved an d  allowed 
a s  filed. An o rder w as m ade fo r the  
paym en t of ad m in is tra tio n  expenses and  
for the  declaration  and  paym ent of a  
first and  final dividend to  creditors. 
T here  w as no objection to the  d ischarge 
of the  b an k ru p t. T he final m eeting  w as 
then  ad jou rned  w ith o u t date.

April 12. On th is  day  w as held the 
firs t m eeting  o f c red ito rs  in  th e  m a tte r  
o f S teven H arp ste r , B an k ru p t No. 2248. 
T he b an k ru p t w as p resen t in person. No 
c red ito rs  w ere p resen t o r represen ted . 
One claim  w as proved and  allowed 
ag a in s t the  e s ta te  of. the  b ank rup t. The 
b an k ru p t w as sw orn and  exam ined by 
the  re feree  w ithou t a  rep o rte r. I t  a p ­
peared  from  th e  exam ination  of the  
b an k ru p t and  from  the schedules filed 
th a t  the  e s ta te  con tained  no asse ts , 
therefore  an  o rder w as m ade confirm ing 
exem ptions and  th e  case closed and  r e ­
tu rn ed  to  the  d is tric t court.

On th is  day  a lso w as held th e  first 
m eeting  o f c red ito rs  in the  m a tte r  of 
W olverine E lec tric  Co., B an k ru p t No. 
2241. The b an k ru p t w as n o t p resen t by 
an y  of its  officers. Rom an F. Glocheski; 
Geo. S. N orcross; K nappen, U hl & 
B ry an t; Boltwood & Boitwood and  H il- 
d ing  & H ilding w ere p resen t for various 
c red ito rs . M any claim s w ere filed and 
approved and  allowed. Several claim s 
were objected  to  and  re fe rred  to  the  
tru s te e  fo r investigation  and  report. The 
rep o rt of the  receiver in  b an k ru p tcy  w as 
approved and  allow ed by the  cred ito rs. 
R om an F . G locheski w as elected tru s te e  
and  the  am o u n t of his bond placed by 
the  re feree  a t  $5,000. T he receiver in 
the  C ircu it C ourt of K en t coun ty  w as 
d irected  to  file an  accounting . T he in ­
ven to ry  a n d  ap p ra isa l w as approved. 
Two petitions to reclaim  were consid­
ered  and  the  sam e approved an d  allow ­
ed and  the  tru s tee  d irec ted  to su rren d er 
th e  property . T ru stee  d irec ted  to file 
proof of claim  in the  receiversh ip  p ro ­
ceedings of one of the  deb tors  of the  
b an k ru p t corporation , an d  also d irected  
to  trace  the  ow nership  of c e r ta in  p rop ­
e r ty  n o t in the  possession of the b an k ­
ru p t and  de term ine the  ow nership  of 
the  sam e. The first m eeting  w as then  
ad jou rned  to M ay 23.

A pril 13. On th is  day  w as held the 
first m eeting  of c red ito rs  in the  m a tte r  
of L aw ton  L. Skillm an, B an k ru p t No. 
2224. T he b an k ru p t w as n o t p re sen t or 
rep resen ted . E lvin S w arth o u t and  C ar- 
roll, K irw in  & H ollw ay were p resen t for 
various creditors. C laim s w ere allowed 
a g a in st the  e sta te . F ra n k  V. B lakely 
w as e lected  tru s te e  of the  e s ta te  and  
th e  am o u n t of h is  bond placed by the  
re feree  a t  $1,000. A ppraisers w ere a p ­
pointed and  d irected  to tak e  th e  a p ­
praisal. T he first m eeting  w as ad jo u rn ­
ed to M ay 22.

A pril 13. On th is  day  w as held the  
final m eeting  of c red ito rs  in the  m a tte r  
of John  H . K insey, B an k ru p t No. 2206. 
The b an k ru p t w as n o t p re sen t o r re p ­
resen ted . The tru s te e  w as p resen t in 
person. No c red ito rs  w ere p resen t or 
represen ted . The tru s te e ’s final rep o rt 
an d  accoun t w as approved and  allowed. 
A dditional claim s w ere proved and  a l­
lowed ag a in s t the  e s ta te  of the  b ank rup t. 
An o rd e r w as m ade fo r the  p aym en t of 
ad m in is tra tio n  expenses an d  for the  
paym en t of the  balance on hand  tow ard  
the  e x em p tio n s  of the  ban k ru p t, he h a v ­
ing  s tip u la ted  w ith  the  tru s te e  to  take  
h is exem ptions pro r a ta  in cash . T here  
w as no objection  to  the  d ischarge of the  
ban k ru p t. The final m eeting  w as th en  
ad jou rned  no date. T he case will now 
be closed and  re tu rn ed  to  the  d is tric t 
court.

Identify Your Children.
Uncle Sam urges all parents to have 

their children’s fingerprints taken, so 
that in case they disappear from 
home their whereabouts can be more 
easily ascertained than with a meager 
description. The police department 
of any city would be glad, with this 
idea in view, to make and file the 
fingerprints.

Argentina is far in advance of us in 
this matter. In that country the fin­
gerprints of every individual are taken 
and filed away for possible future 
reference. Under such an arrange­
ment it is impossible for any person

in Argentina to lose his or her identi­
ty.

With the fingerprints of your boys 
duly filed in your home town they can 
not possibly run away and join the 
army, navy or marine corps without 
leaving behind them evidence to es­
tablish their identity.

Every now and then one hears of 
a case where somebody has forgotten 
all about himself, and does not know 
who he is or where he belongs. This 
affliction, fortunately rare, is called 
“aphasia.” If the fingerprints of such 
an unlucky individual were on file 
somewhere, the task of identifying 
him might be greatly simplified.

Fingerprints taken in babyhood do 
not alter their pattern through life. If 
the famous Tichborne claimant had 
had his fingerprints taken in childhood 
they would have sufficed to throw 
his case out of court.

Every day the War and Navy De­
partments are called upon to locate 
young men who are missing from 
their homes. With only the names 
(which may have been changed) and 
vague descriptions, it is always diffi­
cult and often impossible to respond 
to the demand. In any such instance 
a single fingerprint sent to Washing­
ton would elicit a prompt and sure 
answer as to whether or not the miss­
ing man was in the military or naval 
service of the United States.

Ribbon Situation Favorable.
Things affecting the ribbon market 

continue favorable. While there is 
said to have been a slight falling off 
in buying on the part of the cutting-up 
trades during the past week or ten 
days, it is considered of a temporary 
nature. It is pointed out that the 
present season is distinctly one for 
ribbons, as far as dress, coat and suit 
decorations go. The general use of a 
wide ribbon for the side-tie effect in 
coats and suits has caused a notable 
demand for merchandise suitable for 
this purpose. Wide ribbons generally 
are finding a much better demand 
than was the case only recently, but 
stocks on hand are still comparatively 
large. Recent price advances on 
staple numbers, occasioned by the in­
crease in the cost of raw silk, have as 
yet caused no serious complaint on 
the part of buyers.

, Ostrich Feathers in Vogue. 
Favor for ostrich feathers as dress 

accessories is reported to be growing 
abroad. In a letter received from

Paris recently by one of the leading 
importers of these feathers the state­
ment is made that “ostrich collarettes 
and cape effects have been shown here 
rather notably recently. Five of the 
foremost couturiers are using them in 
their showings, namely, Worth, Lan­
vin, Doucet, Philippe & Gaston and 
Poiret. It is added that many of the 
fashionable women at the races at 
Longchamps and Auteuil are wearing 
ostrich feather adornments. The pre­
diction is made that the style sponsor­
ship given them abroad will not be 
without its influence here.

THE WOODSTOCK
rep re sen ts  the  la te s t  ach ievem en t in 
ty p ew rite r construction , g ives the  
g re a te s t m easu re  of sa tis fac to ry  
service, and  a  q u a lity  of w ork  th a t  is 
unsurpassed .

J. A. THOMPSON 
35 Ionia Avenue

Grand Rapids, Michigan
F ree  d em onstra tion  a t  yo u r office on 
request.

F L O U R .

W eber Flour Mills Corp. Brands.
T ea T able ------------------------------------- $8.35
Oven Spring ______________________ 8.05

For Sale by
K E N T S T O R A C E rO M P A W Y  

G rand Rapids—L ansing—B attle  C reek 
W holesale D istribu to rs

Bell Phone 596 C ltz. Phone 61366
JOHN L. LYNCH SALES CO.

SPEC IA L SA LE EX PE R T S 
E xpert A dvertising  

E xpert -M erchandising 
209-210-211 M urray  Bldg. 

GRAND R A PID S, MICHIGAN

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Writestating requirements, 
giving kind of machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney E leva to r M nfg. Co., S idney, Ohio

STORE FIXTURES
F O R

General Stores, Drug Stores, Restaurants, 
Lunch Rooms, Ice Cream Parlors, Soda Fountains.

We Have COMPLETE EQUIPMENT 
NEW and RE-BUILT

Grand Rapids Store Fixture Co.
7 Ionia Ave., N. W. Grand Rapids, Michigan
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I*ems Prom the Cloverland of Michi­
gan.

Sault Ste. Marie, April 17—After 
doing a successful clothing business 
in the Soo for twenty-five years, the 
Man’s Clothing Store, of which D. H. 
Moloney and his son, Jim, are the 
proprietors, have moved into their 
own store, which has been rebuilt and 
newly refurnished. The front was 
designed by G. M. Delaney, of New 
York, and the work was done by N. 
Beaune, Sr., of this city, and is with­
out exception one of the finest cloth­
ing stores in Cloverland. Plans for 
the big opening are not as yet com­
plete, but we are told that it will be 
something novel in this connection. 
This was the first year in many that 
D. H. Moloney spent in the Soo and 
for many years he has spent the win­
ters at Dade, Florida. He has been 
personally watching the remodeling 
of the new store and has every rea­
son to be proud of the new venture, 
which is also an added improvement 
to Portage avenue.

The Soo hikers pulled off a fine 
hike on Sunday on skiis and snow- 
shoes to the dense forest owned by 
Geo. Bailey, the shoe man. George 
Baldwin, of the Edison Sault Electric 
Co., poured, while H. E. Fletcher and
A. J. Eaton, two of our popular bank­
ers, led the trail. Fred Shaw had 
charge of the diner and saw that 
there was plenty of fruit. Dr. G. P. 
Ritchie was master of ceremonies and 
saw that everyone enjoyed every 
minute during the trip. The Sunday 
hikes in the winter have been very 
popular and the business men seem to 
enjoy them immensely.

Present indications are that the 
American people are drinking in 
something*besides the air of freedom.

William Maxwell, purchasing agent 
for the Pittsburg Steamship Co., left 
last week for Cleveland to attend the 
annual meeting of the company, prior 
to the opening of navigation, which 
will be late this year on account of the 
thick ice in the river.

It has been reported that the Alle­
gan County Silver Black Fox Co., of 
Allegan, is considering the establish­
ment of such a ranch in this country. 
Chippewa county affords an ideal lo­
cation for the raising of such animals 
which sell from $1,500 to $2,000 per 
pair and sometimes more.

The committee in charge of the 
homecoming week next July have en­
gaged the Morris Castle shows for 
the week. This is only a small part 
of the many attractions that will be 
pulled off that week and from reports 
that the committee have there will be 
a hot time in the old town for the big 
event.

The Soo hockey fans closed the sea­
son in grand style last Friday, when 
a special train carried nearly 1,000 
fans to the Canadian side of the river 
with our team, cleaning up on the 
Canadians with a score of 4 to 3. 
This was one of the big events. There 
surely was a happy homecoming that 
night.

Some people find fault because op­
portunity never knocked at their 
door. Perhaps they were so busy 
knocking the home town that they 
couldn’t hear her.

N. L. Beaudry & Son have opened 
a new auto salesroom, known as the
B. B. Service, to handle the Hupp. 
The new company will have cars for

hire and have purchased a big sedan 
six and a large ambulance. The new 
proprietors are live wires and will 
undoubtedly make a success of their 
new venture.

The Pin Ton tea room underwent 
a change in ownership last week, 
when Mrs. Nellie Berger sold her in­
terest to Mrs. G. Rudd. The proprie­
tors now are Mrs. Dunnand and Mrs. 
Rudd.

The town of Trout Lake is now 
without a bank, the bank there having 
filed a voluntary notice of liquidation 
and discontinuance of business in the 
office of the county clerk last week. 
The bank is capitalized at $20,000. Its 
officers are, A. S. Nelson, President; 
D. J. Riordan, Vice-President, and A. 
J. Kroken, Cashier. Insufficieht busi­
ness caused the suspension.

Man returns to dust,.but not to dust 
the carpets.

The town of Haileybury, Canada, 
which was wiped out by fire last fall, 
is coming back again. The first ad­
dition of the Haileyburian reached 
the Soo last week. In rebuilding 
Haileybury, the Canadian government 
spent $197,673, which the town is not 
expected to pay back. The total debt 
of the town is now estimated at $ 150,- 
000 or $50 per capita.

Perhaps time really is money. Any­
way, it is all some men spend.

Harry Wyman, the soap salesman, 
calling on the trade in this territory, 
lining up the merchants for the spring 
clean up. William G. Tapert.

Pearce & Son, grocers at 53 Walter 
avenue, Battle Creek, renew their sub­
scription to the Tradesman and say: 
‘fWe have taken the Tradesman for 
eleven years and will continue taking 
it as long as we remain in business 
providing you keep the same editor. 
Tips and pointers of great value can 
always be found in the Tradesman.”

It is worth while always to make 
sure that you and the customer agree 
as to the denomination of the bill 
handed out in payment.

“Keep flax from fire and youth from 
gambling.” said Poor Richard, who is 
said to have known a thing or two.

N O T I C E !
To all Meat Markets that 
handle Fresh Caught Fish.

Commencing A pril 23 
and from  then on, I ' will 
have all the kinds of Fresh 
Caught Fish in season. Send 
in your nam e and  address 
and I will pu t your nam e on 
m y mailing list, and quote 
you each week.

W. P. KAVANAUGH 
Bay City, Mich.

“An Unsolicited Testimonial”
N achtegall Mfg. Com pany, G rand Rapids, Mich.
G entlem en:

W e wish to  say  th a t  we have a t  all tim es been and now are  g rea tly  pleased 
w ith the  execution of your c o n trac t w ith  us. The fix tu res w hich you installed  
for us a re  very  handsom e and su b stan tia l, and in our ju d g m en t show  that; 
they  have been m ade and  installed  by a concern th a t  know s how to  do w ork 
of th is  ch a rac te r. W e have been Im pressed all along th a t  you have tak en  
special pains to  do fa ith fu l and excellen t w ork  for us. We shall be glad to 
recom m end you r com pany and you r w ork  to  any  prospects you m ay have a t  
any  tim e or to  have any  of them  call and  inspect th e  w ork, if you th in k  It 
would be of any  advan tage  to  you in securing  a co n trac t.

Yours tru ly , BU LLITT COUNTY BANK,
Shepherdsville , Ky.

H. H. COMBS, C ashier.

BUSINESS WANTS DEPARTMENT
A dvertisem en ts Inserted  under th is  head  fo r five cen ts  a  w ord th e  firs t 

Insertion and  fou r cen ts  a  w ord fo r each subsequen t con tinuous Insertion. 
If s e t  in cap ita l le tte rs , double price. No charge  less th a n  60 cen ts . Sm all 
d isp lay  adv ertisem en ts  In th is  d ep artm en t, $3 per Inch. P aym en t w ith  order 
Is requ ired , a s  am oun ts  a re  too sm all to  open accounts.

W an t to  h e a r  from  a  p a rty  ow ning a  
good m erchandise  business o r o th e r b u si­
ness fo r sale. S ta te  cash  price and  p a r ­
ticu lars . Jo h n  J . B lack, 130th St., 
C hippewa F alls , W isconsin. 110

F o r Sale—Old estab lished  coffee ro a s t­
ing  business. Cause fo r selling, g e ttin g  
old. S. E . Johnson, 940 D ivision Ave., S., 
G rand R apids, Mich.________________126

F o r Sale—Good estab lished  business, 
re a l m oney m aker, s tock  of groceries 
an d  d ry  goods. B est location, in the  
b e st tow n in  the  T hum b. W onderful 
fa rm ing  com m unity. E xcellen t roads' 
S tock and  fix tures inven to ry  abou t 
$6,000. C an  reduce s tock  if desired. 
B argain  if tak en  a t  once. W ill sell or 
lease building, 25 x  100 ft- O w ner is 
en te rin g  o th e r business. I f  in te rested , 
w rite  Box 87, Cass City, Mich. 127 

F o r Sale—D rug  stock  a n d  fixtures. 
P o s t office in  connection. L ocated  in 
re so rt region. Inven to ry  o r lum p. W ill 
m ake good s tock  to ad d  to  general 
s tore . W ill sell for rem oval. Good 
reasons. L. C. Dawes, R apid  City,
Micln________________________________ 128

F o r Sale—Grocery stock  and  fixtures. 
B est business tow n in s ta te . Selling
owing to fa iling  health . A ddress No.
129, care  M ichigan T radesm an ._____129

F o r Sale—M otion p ic tu re  show  in 
sm all, h u stling  tow n. Good sea ts  and  
m ach inery . All read y  for business. Low 
ren t. L eav ing  tow n, m u s t sell im m ed­
ia te ly . P rice, com plete $4.75. W rite  
o r w ire  H . A. D ahlquist, Cadillac, Mich.

;___________________________ 130
F o r Sale—Stock general m erchandise, 

consisting  of groceries, d ry  goods, lad ies’ 
a n d  ch ild ren’s shoes. B usiness located
in  s tro n g  ag ricu ltu ra l tow n betw een 
P o r t H uron  an d  Saginaw . Stock and 
fix tures inven tory  $11,000. L iberal d is­
coun t for cash. Selling on accoun t of 
ow ner’s  ill health . M arle tte  M ercan ­
tile  Co., M arlette , Mich. 131

F o r Sale—E levator, including  g rain ,
flour an d  feed business, tho rough ly  
equipped. E xcellen t opportun ity . F o r 
p a rticu la rs  w rite  M rs. M ary A. W ool- 
fitt, 701 G ran t P lace, B ay  City, Mich. 
__ ’________________________ -______ 132

F o r Sale—N ationa l cash  re g is te r  in 
firs t c lass condition. R eg iste rs  from  lc  
to  $99.99. H as  th ree  cash  d raw ers and  
six  to ta ls . Check, de ta il s tr ip  and  slip 
p rin te r. C. B. T uger, S t. Louis, Mich.

133
F o r Sale—Second-hand grocery fix­

tu re s , coffee mill, gas an d  oil tanks, 
e levator, counters, etc. R ice B ros., St. 
Joseph, Mich. 134

M EA SU REG RA PH  FO R SALE — I 
have fo r sale one m easu reg raph  m achine, 
model 120; in s ta lled  ab o u t a  y e a r  ago. 
Condition good a s  new . W ill sacrifice. 
C harles M aurer, Colon, Mich.______ 135

B argain—G eneral s to re  and  m a rk e t in 
sm all town, doing good business. De 
Coudres, Bloom ingdale, Mich. 136

R E B U I L T
CASH REGISTER CO., Inc.

Cash R eg iste rs , C om puting Scales, 
Adding M achines, T ypew riters  A nd 
O ther S tore an d  Office Specialties. 
122 N . W ash ing ton , SAGINAW . Mich. 
R epairs  an d  Supplies fo r a ll m akes.

P ay  spo t cash  for cloth ing  and  fu rn ish ­
ing  goods stocks. L. S ilberm an, 1250 
B urlingam e Ave., D etro it, M ich. 566

W an ted —S to re  fixtures^ W h a t have 
you? A ddress A. L. R edm an, Olney, 
I1L___________________________________120

FOR SALE—$3,500. Old esta lished  
general s to re  in  good tow n in M anistee 
county. A nnual business $25,000. Sm all 
expense. Reason fo r selling, ow ner’s 
hea lth  failing. A ddress No. 121, care 
M ichigan T radesm an . 121

BUSINESS PR O PE RT Y  FO R SALE— 
M odern garage  building and  salesroom  
w orth  $60,000. W ill sell fo r $30,000 cash, 
to  se ttle  e sta te . Also hosiery  p lan t 
building and  m ach inery  com plete, for 
less th an  o n e-th ird  its  value. AN O P ­
PO RTU N ITY  OF A LIFE T IM E . W rite  
o r call D upont Sales O rganization, Ypsi- 
lan ti, Mich. 124

CASH For Your Merchandise!
Will buy your en tire  s tock  o r p a r t  of 
s tock  of shoes, dry  goods, clothing, fu r ­
n ishings, b azaa r novelties, fu rn itu re , etc. 

LOUIS LEVINSOHN, Saginaw , Mich.

F o r Sale—D ry goods stock , N orthern  
M ichigan tow n, 1000. Inven tories  abou t 
$7,500; will reduce to su it buyer. Clean 
stock, a ttra c tiv e  store , low ren t. B est 
d ry  goods trad e  in  county. A ct quick. 
A ddress No. 90, care  M ichigan T rades-
m an._________________________________ 90

FO R SALE—H ard w are  and  g rocery  
stock  in S ou thern  M ichigan. A county  
sea t .town. A ddress No. 109, care  M ich­
igan  T radesm an . J.09

Sand Lime Brick
N othing as D urable 

Nothing as  F ireproof 
M akes- S tru c tu re s  B eautiful 

No P ain ting  
No Cost for Repairs 

F ire  Proof 
W eather Proof 

W arm  In W in ter 
Cool In S um m er

Brick is Eva-lasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction

Y our Boy!
W h at will he be?
W h at will be a  w orthy  ca ree r for 

him ?
LET US SUGGEST

L et us teach  him  com plete M anu­
fac tu rin g  an d  P roduction  M ethods for 
executive positions w ith  the  la rg e st 
m an u fac tu re rs  in th e  world.
- A business tra in in g  course in con­
nection, if desired.

A ddress M anufac tu ring  Dept. 
F lin t B usiness In s titu te , F lin t, Mich.

G R A N D  R A P I D S  S A F E  CO.
Dealer in

i n F ire  an d  
B u r g la r  P ro o fBfflB SI Safes

Vault Doors and Time Locks
in i  ;■  1 , Largest Stock in the State.

Grand Rapids Safe Go.
Grand Rapids, Mich.
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IN THE REALM OF RASCALITY.

Cheats and Swindles Which Merchants 
Should Avoid.

The Tradesman is in receipt of 
many enquiries from Michigan mer­
chants regarding J. Leonard Maho- 
ney, who conducts a merchandise 
sales business under the style of the 
Federal Selling System, Stock Ex­
change building, Chicago. As it is 
quite evident that Mahoney is making 
a special effort to attract the patron­
age of merchants who wish to dispose 
of their stocks, the Tradesman deems 
it the part of wisdom to advise them 
to go slow on the gentleman named 
until the investigation now under 
way is completed. The writer was in 
Chicago Saturday and called at Ma­
honey’s office, but he was not in at 
the time. He is certainly guilty of 
fraudulent advertising, because he 
used in the newspapers an engraved 
plate setting forth that he is a member 
of the Chicago Association of Com­
merce. Officials of that organization 
assert that his claim is'false and that 
they propose to discipline the adver­
tiser for indulging in falsehood in ad­
vertising. Mahoney’s scheme is to 
get money in .advance on an agree­
ment to dispose of stocks in bulk. 
He may have made some sales, but 
many sales he did not make have 
been brought to the attention of the 
Tradesman. His usual charge is 
$175. Any merchant who gets caught 
on a sharp hook of this sharper has 
only himself to blame, because the 
Tradesman has for forty years warn­
ed its readers to beware of any man 
who wants pay in advance for work 
he proposes to perform or services 
he proposes to render. The honest 
man is always satisfied to accept his 
compensation after the contract is 
fulfilled.

St. Louis Report Denied.
The Tradesman is in receipt of a 

telegram from Stix, Baer & Fuller, of 
St. Louis, denying the report that 
any member of that sterling house 
has formed an alliance with the no­
torious Colfax Gibbs. The Trades­
man is glad to make this correction, 
because it dislikes to see so reputable 
a house get mixed up with so arrant 
a knave as Colfax Gibbs.

Go Slow on Ransford.
Harry Ransford, who succeeded in 

putting the Ransford Furniture Co. 
in the hands of a creditors’ committee 
within a few months after assuming 
charge of the concern, is now seeking, 
an opportunity to interest local cap­
ital in furniture factories at several 
small towns throughout the State.
If the merchants of any community 
want authorative information on this 
man, they can be accommodated by 
applying to the Tradesman, which 
has had occasion to look the man up 
for one busy community whose good 
people were nearly taken off their 
feet by the prodigious promises of 
the man.
Beware of the Standard Detective 

Bureau.
The Tradesman again warns its 

readers to go slow in dealing with the 
Standard Detective Bureau, *of Mus­
kegon. This organization is the 
creature of a man of unsavory repu­

tation and is one of the concerns 
which demands pay in advance for 
services which may or may not be 
rendered later. The only safe way 
is to refuse to have anything to do 
with the institution.

In a Different Light.
Two weeks ago the Tradesman, 

stated in this department that John
C. Wicklund had left the city rather 
suddenly because he had permitted a 
check he had uttered to go to protest. 
Mr. Wicklund called at the office one 
day last week and stated that the 
check was not honored because he 
stopped payment on same for reasons 
of his own. This places the matter 
in an altogether different light, and 
the Tradesman cheerfully gives ]Mr. 
Wicklund the benefit of the doubt in 
this transaction.

Fake Promoters Again.
The drive recently undertaken by 

the Federal authorities against the 
group of oil company promoters who 
have infested Texas for years, while 

.somewhat tardy, will be welcome 
news to every one with the real in­
terests of legitimate business at heart. 
There are dozens of these gentry 
quite familiar for many years to every 
one who has had occasion to deal 
with the class of persons who insist 
upon placing their surplus funds in 
wildcat schemes of all sorts. While it 
may have been difficult or impossible 
to get evidence which would ensure 
conviction, or even indictment, it 
would seem that there ought to be 
some way in which the records of 
men who have become notorious in 
their past connections with enterprises 
of doubtful character or worse could 
be brought to public, knowledge in a 
way which would reach the general 
public. There are several organiza­
tions engaged in combating the in­
finite variety of fake investment 
schemes which are offered to the pub­
lic every day and a few newspapers 
and other periodicals are also doing 
good work in the same field. But in 
the main they are greatly handicapped 
by failure to reach the general public.
A review of the records of some of 
these men from some Government 
source would receive greater public­
ity and do more good.

Dubiske’s Setting Sun.
Ever since the Elliott outfit went 

on a fock and the Steel chain store 
concerns went under, the Dubiske 
outfit has been in a state of quies­
cence. It is no longer as active as it 
once was, nor is it boasting so much 
about its claims that in four years 
it has marketed over $32,000,000 of 
securities among people of moderate 
and small means. Probably what 
dealt the Dubiske outfit more or less 
of a solar plexis blow is the failure 
of their Stevens-Duryea promotion 
which in 1920 sold in units of 10 on 
the basis of $15,000,000. That invest­
ment to-day, according to the market 
prices is worth $70. On this basis of 
financing unsuccessful and growing 
companies among people of moderate 
and small means, one can readily esti­
mate what has become of the $32,- 
000,000 which they claim is the amount 
of securities they have sold. It would 
to-day have a market value of about 
$140,000.—Financial World.

Status of Some Dry Goods Staples, 
v Distribution of dry goods on past 

orders continues very active. Retail 
trade has been held back by wide­
spread storms and transportation 
difficulties in some sections have had 
a restrictive effect. Production con­
tinues very large, the one spot where 
hesitation is seen being in some lines 
of silks.

Wage demands in New England 
threaten to force further price ad­
vances at a time when selling agents 
for mills do not believe they can be 
passed on successfully to. consumers. 
In some divisions of the industry, 
special advances have been forced be­
cause of scarcity of skilled operatives. 
As most jobbers and retailers have 
many comparatively low-price goods 
to offer, however, it is believed that 
the initial spring business, at least, will 
not be characterized by any great 
price rise in consuming centers.

Filling-in orders from retailers are 
constant, and jobbers generally speak 
of a good business for this season and 
an enlarging demand for goods for 
Fall delivery. Demand for novelties 
in styles and colors continues very 
strong and widespread. Many new 
fabrics are being shown, with printers 
especially busy on quick deliveries of 
new offerings of Egyptian and Orient­
al designs. There have been advances 
in hosiery, carpets and rugs and some 
fine and fancy dress goods during the 
past week.

Cottons—Staple standard cottons 
hold very steady. A quieter demand 
is reported in unfinished goods, es­
pecially sheetings, print cloths and 
some other staples. New lines of 
modishly-designed percales are selling 
freely. Bleached cottons are firm but 
quiet. Wide sheetings are still very 
firm, with discounts shortened and 
mills well supplied with business on 
the popular widths. Advances are 
talked of, but have not yet been de­
cided on. Fall cotton goods rule very 
firm, and many mills are now fully 
sold through September.

Ginghams—The market is very firm, 
but the supply seems ample for all 
immediate demand. Wholesalers have 
been offering attractive assortments 
in plaids and small checks. Thirty- 
two inch zephyrs have been selling 
well. There has been a good demand 
for light-weight oxford, with either 
white or colored grounds. The pat­
terns are in checks and bars and 
have their own appeal. Road orders 
and house orders for future delivery 
are still in good volume.

Woolens and Worsteds—New lines 
of fine and fancy worsted dress goods 
and cloakings have been selling freely 
for fall delivery at prices ranging as 
high as 10 per cent, up on some styles. 
Staples dress goods are steady. Pro­
duction of men’s wear continues ac­
tive. Manufacturing clothiers have 
named closer prices for Fall than the 
trade anticipated and business is com­
ing along well. It is stated that the 
larger cloak and suit manufacturers 
will also follow a very close price­
making policy, to insure steady sales 
and avoid provoking price resistance.

Silks—Owing to the high price at 
which raw silk is held, there has been 
some lessening of production among 
silk mills making fabrics, If is stated

that silk hosiery manufacturers are 
not getting their usual volume of 
business on pure silk goods, but find 
trade steady on fiber silks.

Knit Goods—In knit goods, there 
have been advances on hosiery during 
the past week ranging from 2 to 20 
per cent., the larger increases 'being 
named on a few lines that are sold! 
far ahead. Staple hosiery is priced 
below the parity of current yam 
prices. Knit underwear lines are. firm 
with advances being asked for ad­
ditional deliveries of spring and fall 
goods.

Footwear—The expected lull in foot­
wear demand has developed, following 
the completion of Easter shipments. 
This is especially true of factories 
producing men’s lines. There are no 
specific reasons why initial Fall con­
tracts should be placed any earlier this 
year than is usual, and considerable 
hesitation in staples is looked for un­
til at least May or June. Meanwhile,, 
sport goods and whites are expected 
to receive attention for Summer wear.
It is believed that fancy shades of kid! 
and suede will rule popular for wo­
men s Fall styles, and rainbow shades, 
in bright reds, blues, etc., are selling 
exceptionally well. Of course, these: 
are specialties, and the bulk of gener- 
aal shoe business centers on medium 
and low priced staples for both men 
and women. A continued call for 
lighter shades for men’s wear is noted 
particularly in the better grades.

Women’s Ready-to-wear — The 
Spring of 1923 will be a dress season 
with crepe in its various guises as 
the material that will lead all others. 
Flat crepe, Canton, printed Crepe de 
Chine, Roshara, the thin crepes—in­
cluding Romaine, crepe du jour, Isa­
belle, Georgette and Elizabeth are al­
so very good for afternoon and semi­
evening frocks.

For sports dresses crepe knit seems 
to have the preference. But it is 
closely followed by Altyme crepe, 
heather jersey, nobby weave, trico­
sham, and materials of a rough sur­
face.»

The three-piece suit which came in­
to prominence last Winter, reappears 
this Spring in the lighter materials, 
sometimes featuring the sleeveless 
jacket. Black is much used for the 
more elaborate types.

Plain tailored suits such as navy 
blue tricotines and twills, are con­
spicuous for their absence. Perhaps 
manufacturers are so sure of their 
market that they think it unnecessary 
to push them. They are on the racks 
but not talked about.

The bright colored tweeds of last 
Spring seem to be a dead issue. Capes 
and wrappy coats in pile materials, in­
cluding Bolivias and brytonias, as well 
as velours are ahead of the sports 
coats in the wrap departments. They 
are all quite long, covering the frock 
of the wearer completely. The large 
sale of dresses accounts for the cor­
respondingly large sale of this type 
of wrap.

Owosso—The Walker Candy Co., 
of Muskegon, Tuesday began the erec­
tion of a large warehouse and factory 
building here. The company expects 
to start the manufacture of candy for 
Central M ichigan trade, here Sept. 1,



How Do We Do It?
O v e r  40% S a v in g s  R e tu rn e d  T o  
O u r  P o lic y  H o ld e rs  L a s t Y e a r!

L o ss  R a tio  L ess T h a n  8%

W e do it by  insuring only P referred  Risks. No one 
accepted unless recom m ended. No taxi cabs, auto-busses or 

delivery cars accepted— only pleasure cars, owned and driven 

by responsible, careful m en of high character.

Over one Thousand of the m ost prom inent business and 

professional m en of G rand R apids have already taken ad ­

vantage of

THE PREFERRED AUTOMOBILE 
UNDERWRITERS CO.

314 Commercial Savings Bank Bldg. Citz. Phone 51370

NOT A  M UTUAL COMPANY

Bread is the Best and Cheapest Food
For better bread 

Buy

Ceresota,
Fanchon, Red Star 

FLOUR

JUDSON GROCER COMPANY
GRAND RAPIDS, MICHIGAN

Why not control 
in your town, the 
exclusive sale of 

the finest line of teas 
and coffees fin the 
country?

W rite us about 
our SOLE AGENCY

C H A S E  & S A N B O R N
CHICAGO

THE TOLEDO PLATE A  WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile 

and Show Case Glass 
All kinds of Glass for Building Purposes 

601.111 IONIA AVE., 8. W . GRAND RAPIDS, MICHIGAN



Profits in Springtime
'T 'H O S E  dea le rs  w h o  a re  p u sh in g  S em dac  L iqu id  G loss a n d  

■"* S em dac  P o lish ing  M ops a t  th is  tim e  o f th e  y e a r a re  find ing  
th e ir  sales la rg e  an d  a lso  th e ir  p ro fits.

S em d ac  an d  S em dac  M ops a re  n ecessa ry  w eap o n s in  th e  an n u a l 
sp rin g  housec lean ing  cam p aig n  ag a in s t th o se  tw in  enem ies of 
a ll good  housekeepers— d ir t an d  dust.

B y m ak in g  th e ir  w o rk  m o re  e a sy  an d  th e ir  houses m o re  b e au ti­
ful, S em dac  L iqu id  G loss d e lig h ts  th e  h e a r ts  o f a ll good house­
keepers. A s  a  fu rn itu re  polish , S em dac  gives a  sheen  to  all 
fu rn itu re  w h ich  riva ls th e  o rig in a l finish.

T h e  S em dac  M op w ith  its  long, a d ju s tab le  h a n d le  saves th e  b ack ­
b reak in g  effo rts  o f c lean ing  u n d e r  beds, bookcases an d  tab les.
It saves w ip in g  th e  floors on  h a n d s  an d  knees.
W h en  d irty , th e  S em d ac  M op sw a b  is rem oved  easily  fro m  th e  
fram e  a n d  is rep laced  ju s t  a s  easily , d u e  to  th e  flex ib le  w ire  con­
d u it in  th e  sw ab .
O th e r  m op  m an u fac tu re rs  re fe r  to  th e ir  sw ab  a s  b e in g  easily  
rem oved  a n d  rep laced . W h ile  i t  is  tru e  th a t  th e y  a re  easily  re ­
m oved, a ll sw ab s sh rin k  in  w a sh in g  a n d  n o t h av in g  th e  flexible 
w ire  conduit, a n  exclusive fe a tu re  o f th e  S em dac  sw ab , it  is' 
w ith  ex trem e  d ifficu lty  th a t  th e y  a re  rep laced  on  th e  fram e.

th ree  color le tte r 
a Sem dac folder, Is 

sen t free  to your -custom ers.

Profits in Semdac
O u r com bina tion  o ffer w h ich  enab les you  
to  sell a  S em dac  M op a n d  a  can  o f S em dac 
fo r th e  p rice  o f an  o rd in a ry  m op  a lone, is 
a  m o n ey -m ak er fo r you.
T o  b rin g  th e  a tte n tio n  o f y o u r custom ers 
to  th is  b a rg a in , w e  m ail fo r you , ab so lu te ly  
free, a  sales-m ak ing  le tte r  an d  fo lder, b o th  
p rin ted  in  co lors an d  b ea rin g  your nam e.
If a t  th e  tim e  th ese  le tte rs  a re  m ailed , 
you  w ill in sta ll th e  S em dac  W in d o w  
D isplay, w h ich  w e  w ill send  to  y o u  upon  
request, y o u  w ill h av e  a n  effective tie-up 
w ith  th e  ad v ertis in g  cam paign .

T his display carton  on your coun ter 
a c ts  as a s ilen t salesm an and is a 
co n stan t rem inder to  your custom ers 
to  buy Sem dac Liquid Gloss.

Order Semdac Liquid Gloss, Semdac Polishing Mops and Semdac 
selling helps from our nearest branch.

STANDARD OIL COMPANY
(INDIANA)

937 S. Michigan Ave. Chicago, Illinois
Michigan Branches at Detroit, Saginaw, Grand Rapids


