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ROCK ME TO SLEEP

Backward, turn backward, O Time, in your flight, H# H
Mjake me a child again just for to-night!

Mother, come back from the echoless shore,

Take me again to your heart as of yore;

Kiss from my forehead the furrows of care,

Smooth the few silver threads out of my hair;

Over my slumbers your loving watch keep—

Rock me to sleep, mother—rock me to sleep!

Backward, flow backward, O tide of the years!
| am so weary of toil and of tears—

Toil without recompense, tears all in vain—
Take them and give me my childhood again!

| have grown weary of dust and decay,

Weary of flinging my soul-wealth away,

Weary of sowing for others to reap—

Rock me to sleep, mother—rock me to sleep!

Tired of the hollow, the base, the untrue,
Mother, O mother, my heart calls for you!
Many a summer the grass has grown green,
Blossomed and faded, our faces between;

Yet, with strong yearning and passionate pain,
Long | to-night for your presence again;

Come from the silence so long and so deep—
Rock me to sleep, mother—rock me to sleep!

Over my heart in the days that are flown,

No love like mother-love ever has shone;

No other worship abides and endures,

Faithful, unselfish, and patient, like yours;
None like mother can charm away pain

From the sick soul and the world-weary brain;
Slumber’s soft calms o’er my heavy lids creep—
Rock me to sleep, mother—rock me to sleep!

Come, let your brown hair, just lighted with gold,
Fall on your shoulders again as of old;

Let it drop over my forehead to-night,

Shading my faint eyes away from the light;

For with its sunny-edged shadows once more,
Haply will throng the sweet visions of yore;
Lovingly, softly, its bright billows sweep—

Rock me to sleep, mother—rock me to sleep!

Mother, dear mother, the years have been long
Since | last listened your lullaby song;

Sing, then, and unto my soul it shall seem
Womanhood’s years have been only a dream.
Clasped to your heart in a loving embrace,
With your light lashes just sweeping my face,
Never hereafter to wake or to weep—

Rock me to sleep, mother—rock me to sleep!

ELIZABETH AKERS.



That Ton of Coal

The cost of it need not worry your customers if they
will cut out expensive foods that have no food

value.

Shredded\Wheat Biscuit

is a real food, containing all the strength-giving
elements of the whole wheat grain prepared in a
digestible form. Being ready-cooked and ready-to-
eat it saves fuel, saves time, saves money. We
create the demand for it through extensive national
advertising. You distribute it and «make a good
profit.

MADE ONLY BY

The Shredded Wheat Company, Niagara Falls, N. Y.

GROCERS— Hekman baked goods
are stocked and pushed by shrewd
grocers, because appreciated and
used by discriminating women.

15 MILLION FAMILIES

$1000 for 300 words is pretty good pay!

That was the opportunity offered fifteen million families— to
become the first prize-winner in the great Fleischmann Health
Contest.

This contest proved the value of Yeast-for-health as never
before. It is still boosting sales for you.

THE FLEISCHMANN COMPANY

Yeast Service

WHITE HOUSE |
| f T E A

KUSTAS GOOD AS WHITEHOUSE COHEE ’
isits bestrecommendation
PACKED IN 4 0Z.ans 8 OZ.CANISTERS

BOSTON DWINELL'WRIGHT CO.chicao®

A real surprise and delight
for folks prefering tea for a
table beverage.

NEVER DISAPPOINTS

Hundreds of enterprising grocers are adding
this superb tea to their stocks—to the delight
of appreciative customers.

Distributed at Wholesale by
JUDSON GROCER CO.

GRAND RAPIDS, MICH.

MORRIS’
Supreme

Quick Turnover
Foods

All food products bearing the Supreme label
can be depended upon for top quality,
quick turnover and ready acceptance by
consumers.

Ask the Morris salesman to help you install
a complete “Supreme” Food Department.

You’ll find it
profitable to
sell Supreme
Foods
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THE DRY GOODS TRADE.

While in some respects the past
week was quite reassuring in mercan-
tile circles, in others it was a little
disappointing. Among the good fea-
tures was the presence in the city
of a large number of buyers, repre-
senting every section of the State.
Individual purchases were not large
as a rule, but the sum total of the
buying was rather impressive. There
was, however, much inspection of
lines in the textiles, which showed
an interest that is likely to result
in more business later on. As a
sequel to the piecemeal character of
buying which is in vogue, the sea-
sons have a way of merging into
one another. This is quite marked
just now. Buying for Fall keeps
pace with that for Spring in more
than one direction. This is because
the retailer is feeling his way, not
being desirous of committing him-
self any further than he is obliged
to or of stretching his credit beyond
what is absolutely necessary. And
the wholesaler has fallen in with
and followed the tactics of the
retailer for similar reasons. This
system puts it up to the producer to
display sufficient initiative to start
things. It often leads to the latter’s
making tentative offers to stimulate
trade by means of novelties having
some attractive qualities that will
commend them to the general pub-
lic. If the interest of the latter can
in this way be aroused sufficiently
to start them buying at retail, other
activity follows almost as a matter
of course.

Under circumstances of this Kkind
attempts to push sales are not advis-
able because they would be injurious
where they were not futile. Natural
and orderly development is the
remedy for any slowness or caution in
buyi.ig. The impulse or urge must
come from the consumer. He, or
she, cannot be hurried to any great
extent. Even the endvelties merely
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serve to coax along the buying in-
clination. And it happens to be a
fortunate thing that this Fall it is
only that which needs incitement be-
cause it is conceded that the buying
power, taking the country as a whole,
was never greater. Altogether too
much pessimism was trotted out be-
cause of the lowered prices of wheat.
One would have thought, from some
of the utterances, that it dominated
among the things grown. But the
value of the crop is less than that
of corn, cotton or hay, to say nothing
of the value of the products of the
meat and dairy industries or of ahe
forests. In  Minnesota, where the
price of wheat was brought into
politics, Governor Preus has shown
that only 6 per cent, of the income
of the farmers of that State was de-
rived from the sale of wheat. It
was the dairies that provided the
real money. Even allowing for all
the decrease in buying power caused
by the reduced quotations for wheat,
t"e diminution so occasioned ca*l ~

but a small figure in the country’s
mercantile trade. It is more than
offset by the greater returns from
other sources of farm revenue and
by the employment of more persons
in different occupations at higher
wages.

At this season of the year retail
trading naturally slows wup. The
requirements ot the period have been
provided for and many are away
on vacations. It is too early for
most to buy things for Fall. Up
to within a few days, also, the
weather was not conducive to shop-
ping with comfort. Purchasing by
city residents during the last week
was mostly of odds and ends for
filling-in  purposes and the picking
up of bargains in staple articles. A
great deal of the trading done was
by visitors to the city, for whom
there were some special attractions
for early Fall. August appears to
be a favorite month tfor such visitors
who have shown wup in especially
large numbers this year, their pres-
ence being apparent at the hotels and
theaters as well as on sidewalks at
night.  Meanwhile, the retail mer-
chants are preparing for the regular
Fall business, which is expected to
reach normal proportions in about
three weeks or so. The general
feeling is that there will be a good
season in most wearables as well as
in articles for the householdl The
beginning of' the buying and its
volume and continuance will de-
pend more upon the weather than
any other one element. What is
especially desired is that the trading
for Fall and Winter shall be attended
to before the real holid'ay business
begins. A prolonged hot spell ex-
tending, as it sometimes does, well
into October, would be a decided
drawback, while a few cdol nights

in September would materially stimu-
late sales.

INSIDE STORE STEALING.

Of the eighteen possible causes of
stock shortages and inventory losses
in retail stores the one on which
the least stress is said to be laid is
theft by employes who sell the
goods. But this form of loss forms
a larger part of shortages than is
often supposed and where least sus-
pected. The head of a service sys-
tem explained that the work of his
service included the two-fold function
of detecting theft and improving the
store service. In one instance the
inventory loss was reduced in a
single year from 5 per cent, to 1 per
cent, after it had been demonstrated
that inside stealing had been going
on.

One reason why the average store
owner thinks that he is safe from
thefts by selling employes is that
practically all stores have rules re-
garding the handling of sales that,
if honestly followed, would make a
theft quickly apparent. Yet it very
frequently happens that clerks who
are dishonestly inclined find ways
of circumventing these rules for their
own profit, no matter what method
is used in recording sales.

The service executive mentioned
above also says that his system works
on the principle that prevention is
preferable to detection. Therefore
it is well to let employes know that
they are being watched. The really
honest clerk will not mind, while
such inspection will often deter those
who are not honest. The service in-
spectors report, as part of their duty
any violations of the rules of the
store, poor service, apparent theft,
or any other matters that may in-
jure the reputation of the store.
Some stores have inspectors of their
own, but the weakness of this plan
lies in the fact that the clerks soon
learn to spot them. Outside or in-
dependent inspectors go from city
to city, and there is no possibility
of their being known. Both men
and women do this work, making
test purchases in various departments
periodically, it may be twice a week
or perhaps only six times a year.

SCARING AWAY CREDITORS.

Some of the farmer’s self-appointed
friends are not helping his case by
advertising him as a bankrupt. Their
attitude lacks consistency.  They
claim that the farmers need more
credit and cheaper credit and at the
same time proclaim that the future
recipients of this credit have already
“gone broke.” A business man who
followed such tactics when he ap-
proached his banker for a loan would
surely walk out of the bank as
empty-headed as when he entered.
Nobody with capital cares to lend it
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to a confessed failure. Moreover, it
is doubtful if agriculture at present
needs any extensive financing, if this
is to promote further expansion of
production. The grain belts are in
the condition of some of our manu-
facturing enterprises; they aré suffer-
ing from over-expansion indididént to
the war. The same would be true
of the cotton belt if it were rfot for
the ravages of the boll weevil. The
acreage planted in cotton this year
is the largest on record. Credits for
buying at present values or for fur-
ther increasing the yield of staple
grain crops will not solve the agri-
cultural problem.  The resort to
needed diversification will sometimes
require more credit facilities, and in
such cases there are adequate agen-
cies for supplying them. In the end,
however, the farmer must work out
his own salvation. Such aid as his
political friends have given him so
far has proved a broken reed.

NEW ENGLAND WAYS.

Those who deplore the fact that
craftsmanship is no longer character-
istic of Americans would find some-
thing to give them pause in every
country district in New England. The
women folks from the hill towns don’t
draw and paint miniatures or do land-
scapes in water-colors. The traditions
born of necessity to make things that
are “useful” are all against the
purely decorative arts. Yet there is
nothing in their religion of work to
prevent them from spending eye-
straining hours, by the light of oil
lamps, after the milk pails are washed,
the pans of milk set for cream, the
usual darning and patching for the
household done and the children and
men folks in bed and asleep, in mak-
ing their bit ready for the fair.

Much of the work that is shown is
done by old ladies, scarcely able to
move out of their chairs. Many of
the exhibitors are too feeble to go and
see the bright quilts, the silken puffs
and the beautifully knitted shawls over
which they have labored. In many a
New England home during the next
two months “Grandma” will sit
alone all Fair Day, waiting for the
folks to come home. If the colt which
has been carefully fed and groomed all
Summer fails to win a ribbon; if the
pedigreed Jerseys on which father has
counted so much are outpointed in
competition with the exhibits from the
State Farm or the fancy imported
stock from the estate of the Boston
broker; if the carefully picked and
sorted barrel of Ben Davises is beaten
those concerned will say little and
will start planning for next year. But
if, with all these disappointments,
Grandma’s quilt takes a blue ribbon,
the day will have been a huge suc-
cess.
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BAN PRISON MADE GOODS.

Drive by Garment Manufacturers
Against Criminal Competition.
Direct action in combating the com-

petition that comes from prison-made
garments is being taken by the Inter-
national Association of Garment
Manufacturers through the distribu-
tion of a pamphlet containing a list
of the names of prison contractors
in various States, together with the
number of prisoners employed by
them in each state. The list is being
mailed to wholesalers who deal in
work shirts pants, overalls, aprons,
house dresses, athletic underwear and
children’s rompers and play suits, as
well as to retailers and retail as-
sociations.

The distribution of this pamphlet,
according to A. F. Allison, Secretary
of the Association, is part of the
high-pressure fight that the Aossica-
tion has been conducting for some
time against prison-made garments
in direct competition with free labor.
It is estimated that close to 40 per
cent, of the works shirts sold in the
country are made in whole or in
part by prison labor, which is paid
much less than free labor. The
competition in other lines, particularly
house dresses and aprons, is almost
as keen and has forced many inde-
pendent manufacturers out of busi-
ness. in the last few years.

While the fight that the Association
is waging against the prison-made
garments is acknowledged to be
primarily  selfish, the Emergency
Drive Committe of the. organization
in charge of the camnaign has de-
veloped co-operation, with sociologi-
cal agencies working for prison re-
form. The Association is identified
with a broad movement having for
its object the use of prison labor
to make supolies used by the state,
for the interchange of prison-made
products between states for state
use and for the training of prisoners
alonpr lines that will enve them de-
fin'te frpdpc pt wh‘rh fhev mav work
fllNiTier thf>i< »-plepsp from  confine-
ment.
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pnnrol on cubicmt T*TTp of-
their support to the assoc:ation’s
fight.

These are the States that let out
the labor of their prisoners on con-
tract to various manufacturers, to-
gether with the number of prisoners
engaged in contract work; Alabama
600; Arkansas,- 150; Connecticut, 350;
Delaware, 190; ldaho, 250; Kentucky,
4rt0; Maryland, 569; Nebraska, 300;
Oklahoma,- 400 (the contract in this
State was recently cancelled); Rhode
Island, i 250; Tennessee, 250; Utah,
150; Virginia, 375; West Virginia,
800. and Wyoming* 186. lowa and
Wisconsin are known to have .con-,
tracts with outside manufacturers,
according to the pamphlets, but state
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officials have failed to answer en-
quiries.  Missouri, employing 1,032
prisoners operates its own plant and
sells the output.  Michigan prison

managers, under the direction of
Gov. Groesheck, are planning to
greatly enlarge their capacity to

manufacture garments intended to be
sold through the regular trade chan-
nels. Two hundred and twenty
machines are being installed at Jack-
son prison to manufacture demin,
which will be made up into blouses,
shirts and overalls at lonia and Mar-
quette prisons. The latter prison has
long been a large producer of prison
made garments which are sold mostly
to the department stores in the large
cities. Union men wear prison made
garments almost exclusively, because
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these goods, either unwittingly or
otherwise. This is a sample, the let-
ter having been written to a certain
Chicago store;

Your name appears in a full-page
advertisement for “X. Y. Z.” work
shirts, published July 22 in the Hearst
daily papers, which appear to take

great delight in exploiting prison-
made goods, .
We have been advised that “X. Y.

Z.” work shirts are made in prison.

Are you assured that this is not so?
We have never seen any shirts or
other garments advertised as prison-

made, although as yet thousands of
men prisoners are ‘working at con-
tractors’ sewmg machines.” Is this
right or_wrong? Although the buy-
ing public has been kept In ignorance
regarding goods that are  prison-
made, can this long continue?

In our investigation we find no
man who knowingly buys convict-

THE LITTLE FARM.

The little farm has many a charm
As the years are passing by
In the little of great renown
Where the Inter-oceans lie
It reminds me yet, so | don’t forget
The old time-killing ways
Of the dear old place, the year-round race*
Of the good old yesterdays.

With the little farm, no clock’s alarm
Need be heard along at four,

So | take my rest

as suits me best

For there’s not a single chore,
Not even a hen that wants me when
The coop should opened be,
There is not a care in the way | fare
In the early morn, for me.

But the little farm, instead of harm,
By a term I'd hate to name,
In a way that’s fine holds me in line

To the nature conquest

game.

For it seems to show as | hoe the row,
Whether rain or shine is best,
And | thus can be in sympathy

With the plowman in

is quest.

And_the little farm has another charm;
'Tis_a part o’mother o’mine,
There is naught of worth like the very earth

For it holds all
And I'll love to

0 to di

else in fine.
and hoe

_In the earth that mothers me,
Till with loving care they lay me where

I’ll a long time

they are sold cheaper than garments
made by free labor.

In addition to sending out the list,
which  will enable merchants to
identify prison-made garments, so far
as possible, the Association has de-
veloped a label to be used by any of
its members who care to do so,
stating that garments ,so0 labeled are
not made in whole or in part by
prison laber. Licenses will be issued
for the use of this label, and violation
of its use will be subject to a fine
of not less than $250 nor more than
$500 following a review of the case
by the Association’s Executive Com-
mittee.  The license also provides
that, in case of violation, the facts
in connection with such violation
shall be published in three advertising
mediums. It is expected that about
30,000,000 garments will be thus label-
ed within the next six months.

Also as a part of the Association’s
fight against the .competition of
prison-made., merchandise with that
turned out by free labor, letters are
frequently sent to retailers who handle

with it be.
L. B. Mitchell.

made shirts, or other garments, for
any other reason than price. Do
you not think that prison-made goods
Should be sold for what the?/ are,
for then no complaint could be
made on that score? If any of your
customers desire to wear a Sshirt
sweated out of the prisoner and the
State, that would seem to be their
privilege and the privilege, of any
one desiring to sell such articles.

However, we desire to call to your
attention that if you sell prison-made
shirts_you are helping, in our opinion,
to Kkill' clean competition for your
business among work shirt manufac-
turers employing free labor.. We
realize that prison contractors make
huge profits.  However, are their
customers assured they are paying
the real bottom price "to offset” the
risk of dealing with convict-made
goods? ) _ )

The organized fight by the public
and manufacturers employing free
labor against the present convict sys-
tem has just started. The white
light of publicity will be fully thrown
upon it. Can we not count upon
you to co-operate? We will welcome
your enquiries.

Such,letters haye. doup ; much to
convince retailers that state prison-
ers should not be employed for private

August 22, 1923
profit, and that the present convict
labor system is a relic of the past
which soon must go. Everywhere
the feeling is growing that the prisons
should be put on a business basis,
increasing production by paying a
fair wage to prisoners and thereby
enabling them to pay their keep and
support their families while serving
their sentences. It is with a view
to making the prisons and the prison-
ers self-supporting that the Interna-
tional Association of Garment Manu-
facturers has been waging its fight.

Specifics for Two More Maladies.

Curative medicine seems just now
to be having its triumphs and to be
getting some of the glory that for
some time past has been monopolized
by the medicine that prevents. Hardly
has the diabetic who had been hope-
less come to realize that “insulin”
can save his life and restore his
health, when from reputable and
trustworthy sources comes the news
that specific remedies in the shape
of new serums have been found for
two terrible maladies for which, hith-
erto, only quacks have promised real
and speedy restoration.

Both of these announcements ap-
peared in a recent issue of the
Tradesman, one relating to rheumat-
ism coming from the New York
University Medical School, where
more than 5,000 cases of that many-
phased disease have been treated
with more or less success in 80 per

cent, of them, while the London
Medical Research Council made a
highly commendatory report on

Professor Dreyer’s “antigen,” or vac-
cine, for sufferers from tuberculosis.
In both instances the claims are
cautiosuly expressed, in evident dread
of arousing exaggerated expectations,
but the fact presented are encourag-
ing.

It is to be noted that animal ex-
perimentation, which certain mad folk
are so fond of calling “vivisection.”
was utilized in attaining these medical
successess, as so many others that
without it their attainment would
have been quite imposible. That fact,
of course, the “antis” will ignore or
mendaciously deny.

Garlic? Plenty.

Just enough garlic is garlic enough.
There is no denying that it gives an
artistic zest to certain dishes. All
concerned in the availability of this
popular Italian relish may be as-
surred that a bumper crop is com-
ing. The acreage of garlic in south-
ern Italy is between 3,000 and 3,500
acres. There is a promise of a crop
return of 3,000,000 pounds.

Sunflower OQil.

Mexico has a plant with perhaps
a great industrial future. It is the
girasol, or sunflower, serving both
as a food and being very rich in oil.
Much of the *“olive” oil sold in
Mexico is native sunflower oil.

Motto For September.
Soon, again, the school bell rings!
Everywhere, for girls and boys,
Past are near vacation joys.
That’s the ivord September brings.
Each must respond to duty’s call.

.M ike success of tasks began, ..

Be that the aim of every man
Every day, this golden fall.
Kemember: It’s September.
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Changed Status of the Public Food
Supply.

The grocery trade and canners
have waited patiently for whisper-
ings from the Duluth convention of
Food Commissioners as to the dis-
position of the problem of “swells”
allowance proposition. At the time
of this writing, save for the news
story from Duluth, it looks as though
the commissioners found it quite as
tangled a problem as the jobbers and
canners have and have been wary of
nailing down any definite remedy.

No one disagrees with the idea
that canned foods should be des-
troyed whenever they clearly de-
velop spoilage. Jobbers and retail-
ers have always been willing to gath-
er the swells and return them to the
packer, but the plain fact is that
a very small part of the stuff—very
small probably—has leaked back into
consumption. The jobber is no more
open to accusation for this palpable
crookedness than the canner and no
one seriously objected when the Gov-
ernment  prohibited  their  return
through interstate channels to the
originator of them.

But what to do about it is not
easy. From the standpoint of the
food commissioner, it is absolutely
none of his business, save to prevent
their sale. Why the canners, in their
fear that someone was “doing them”
hatched up the elaborate “local pest-
house” idea, fuller of leaks and pit-
falls than anything yet suggested, no
one has yet been able to discover
and the caution of the food com-
missioners in trying to prevent be-
ing drawn into a trade fight is reas-
suring.

One cannot read the proceedings of
the food commissioners without be-
ing impressed with the changed
status of the public food supply after
seventeen years’ operation of the
Federal Pure Food law. Here is one
commission frankly stating that 98
per cent of the food supply to-day
is pure and honestly labeled.

It turns out that the chief abuse
the commissioner now has to meet
is to prevent the making and sale of
impure and deleterious and mislabeled
soft drinks, created in an effort to
cater to public thirst when the people
are cut off from their old-time favor-
ite beverages; a class of products
which does not seriously affect the
average groceryman.

It is also reassuring to find the
commissioners seeking not to be over-
finicky about hair-splitting niceties of
food quality but rather to see that
food is wholesome and honestly label-
ed and also that much which formerly
overzealous commissioners ordered
destroyed is salvaged and made fit
for consumption.

Millions of dollars’ worth of per-
fectly usable food has been junked
by hasty condemnation, and much
perfectly good food of second or in-
ferior quality has been kept off the
market by the imagination of theorist
that “pure food” necessarily means
“highest quality food.” Now the
tendency appears to be somewhat
along the line of recognizing that
rationalism in food administration
can do a great deal to aid in lower-
ing the high cost of living.

MICHIGAN

Some one hears the question
asked in the grocery trade: “Why is a
canner?” And the answer usually is
“Because he is a canner.” Whenever
the distributive trade gets into a
controversy with the canners, it
usually turns out that the chief
difficulty to an understanding lies in
the fact that the canner refuses to be
anything else but a canner; in other
words, will not try to see problems
in any other eyes than those of his
own selfish—and not always broad-
gauge—angles.

Nothing has so well illustrated it
as this present controversy about
“swell allowances.” Because the can-
ner believes—and is advised by some
of his leaders—that one-half of 1 per
cent, is an excessive allowance, he
refuses to recognize that, whether
it is or not, it may be the very best
way out of a tangled problem; cer-
tainly far better than an intricate and
involved system of zone warehouses,
which would (probably) cost him a
great deal more, if they would work
at all in practice.

No one can disagree with Presi-
dent Anderson when he plainly says
that it is a pernicious practice for a
jobber to try to make money out of
an excessive swell allowance or a
padded label allowance and pocket
what he can make out of it—but
it might be well for Mr. Anderson
to prove that it is a common prac-
tice with jobbers before his followers
swallow the pill whole, along with a
lot of other disruptive medicine ped-
dled out by OIld Doc “Trade.”

Some people also think it pays
better to bank on the general honesty
of the genus homo than to gamble
that he is essentially crooked. But
whether he is or he isnt, any man
with a pack worth $1,000,000 is a
big enough business man to realize
that it is cheaper to “present a buy-
er” $5,000 and wash his hands of the
whole problem of swells and spoilage
than to fuss about it all the year and
then get into a squabble with his best
customer about it. And the same
is true pro rata, down to $50 a year.
Once more let it be said: Why make
a mountain out of a molehill.

Hides, Pelts and Furs.
Hides.

Green, No. 1 06
Green, No. 2 R 05
Cured, No. 1 R 07
Cured, No. 2
Calfskin,Green, No. 1 "~12
Calfskin, Green, No. 2 10U
Calfskin, Cured, No. 1 13
Calfskin, Cured, No. 2 11%
Horse, No. 1 50
Horse, No. 2 2 50
Pelts.
Old W00l ---mmmmmmemmmmmeome e I 00(5)2 00
Lambs 25@ 50
Shearlings 10@ 20
i Tallow
Prime gS
No. 1 4
No. 2 @3
Wool.
Unwashed, medium @35
Unwashed, Rejects @30
Unwashed, Pine @42

Safe Guide for the Retail Merchant.

Fenton, August 21—Enclosed find
check for $3 to bring my account
up to date. We eagerly "look for-
ward to the time when we will re-
ceive the Tradesman, because we
consider it a safe guide for the retail
merchant in these times when con-
ditions and prices are- continually
changing. Hardly an hour in the
day goes by we ‘don’t refer to your
Journal. Grant W. Whitman.
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Will Always Do
His DutyWithout
Fear or Favor Jk

T IS HIGHLY SIGNIFICANT of the con-

fidence of the business men of the country in

our new chief executive that although Mr.

Coolidge has occupied but a short twenty days
the eminent office to which lie was so suddenly called,
the great ship of state is riding on an even Kkeel.
Everywhere throughout the land, from the stock
market of Wall street to the habitat of the remotest
retail merchant, the opinion is universal that the ad-
ministration of the newr President means a continuance
of prosperity.

No greater tribute could be paid to a man called with-
out notice to take up so responsible an office than has
been accorded Mr. Coolidge by business men every-
where. The Vice-President has little opportunity to
make history and Mr. Coolidge has proved no ex-
ception to this rule, but as a level-headed citizen of
New England and as Governor of Massachusetts he
made a record that commends itself to the thoughtful
men of the Nation to such an extent that they now
unhesitatingly entrust their affairs to his guidance
without the slightest apprehension as to the future.
President Coolidge is not much of a talker and even
less of a writer, but it will interest the readers of the
Tradesman to glance at the platform on which he won
a notable victory in the gubernatorial election which
made him the chief executive of the great State of
Massachusetts. It is as follows:

“Do the day’s work. If it be to protect the rights

of the weak, whoever objects, do it. If it be to

help a powerful corporation the better to serve

the people, whatever the opposition, do that.

Expect to be called a stand-patter, but don’t be a

stand-patter. Expect to be called a demagogue,

but don’t be a demagogue. Don’t hesitate to be as

revolutionary as science. Don’t hesitate to be as

reactionary as the multiplication table. Don’t

expect to build up the weak by pulling down the

strong. Don’t hurry to legislate. Give administra-

tion a chance to catch up with legislation.”

Calvin Coolidge’s most striking characteristic is il-
lustrated by a small, framed legend that hangs above
a fireplace in the Coolidge home in Northampton,
Mass. The legend reads:

MM i iim i im i m Hiim itm Hiiiim i iiiiiige

2106

| A wise old owl lived in an oak

The more he saw, the less he spoke;
|  The less he spoke, the more he heard
1  Why can’t we be like that old bird ?

fiiHiiiuiiiiiiniiiiiiiiiiiiiiimiiiiiviMiiiiK:

iiiiiiiH
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MOVEMENT OF MERCHANTS.
Petoskey—The Petoskey Produce

Co. has increased its capital stock
from $8,000 to $45,000.
Marquette—The Marquette Cafe,

Washington street, has been opened
by the Marquette Cafe Co.

Detroit—The Malcomson Coal Co.,
Congress building, has decreased its
capital stock from $450,000 to $150,-
000.

Grand Rapids—The Furniture Cap-
ital Shops, Buchanan and Steven
streets, has changed its name to the
Hekman Furniture Co.

Vestaburg—Abraham  Snyder &
Son have sold their hardware stock
and store fixtures to Levi Blough,
who has taken possession.

Portland—The Willard Motor Co.
has been incorporated with an author-
ized capital stock of $14,000, all of
which has been subscribed and paid
in in cash.

Chesaning — McGinnis Bros., of
Merrill, have purchased Raymond Inn
and will open it as soon as it can be
remodeled and a number of improve-
ments made.

Dimondale—The Stockbridge Ele-
vator Co. has sold its plant here to
the S. Cushman & Son Co., of Bath,
who will continue the business as a
branch to its main plant.

Milan—W. H. Ingnaham, who con-
ducted a general store at Stony
Creek for over a year, died at St
Joseph Hospital, Ann Arbor, Aug.
16, following a short illness.

Vestaburg—Levi Blough has sold
his coal, wood and coke business to
the Michigan Bean Co., which will
continue the business in connection,
with its elevator and grain business.

Detroit—The Pontiac Scrap Iron
& Metal Co., 99 Turk street, has been
incorporated with an authorized capi-
tal stock of $25000, all of which
has been subscribed and paid in in
cash.

Ishpeming—The Hewitt Grain &
Provision Co., with headquarters at
Escanaba and branch houses in Ish-
peming. Sault Ste. Marie and Iron
River, has changed its name to the
ilewitt Grocery Co.

Kalamazoo—Dan'el Aach, who re-
cently sold his stock of men’s fur-
nishings, hats, caps, etc.,, located on

Portage street, has re-engaged in
the same line of business at 222
North Burdick street.

DeWitt—Tabor & Peck, garage,
automobile supplies, accessories and
parts, have dissolved partnership and
the business will be continued by
Desloss Tabor, who has taken over
the interest of his partner.

Saginaw—M. G. Meyers has leased
the store at 215 Genesee street and
is remodeling it preparatory to open-
ing a credit clothing store under the
style of the Hvgrade Store. It will
be opened about September 8

Nashville—George C. Deane has
leased the store adjoining his cloth-
ing store and will cut openings be-
tween the two stores making it one
big establishment and more than
doubling his present floor space.

Detroit—The Tung-Sol Sales Co.,
2467 Grand River avenue, has been
incorporated to conduct a general
mercantile business in incandescent
lijhts, electrical and auto accessories,
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with an authorized capital stock of
$10,000, $1,000 of which has been
subscribed and paid in in cash.

Detroit—The Lane Co., 2453 Wood-
ward avenue, has been incorporated
to deal in clothing at wholesale and
retail, with an authorized capital
stock of $30,000, $3,000 of which has
been subscribed and paid in in cash.

Detroit—The Wesson Sales Co.,
1727 First Nat’l. Bank building, has
been incorporated to manufacture and
deal in tools, etc., with an authorized
capital stock of $25,000, all of which
has been subscribed and paid in in
cash.

Detroit—Marion’s Inc., 1536 Broad-
way, has been incorporated to deal in
women’s and children’s ready-to-wear
clothing, with an authorized capital
stock of $10,000, $1,000 of which
has been subscribed and paid in in
cash.

Monroe—The  Renner-Brost  Co.
hias been incorporated to deal in auto-
mobiles, auto accessories, supplies
and parts, with an authorized capi-
tal stock of $35,000, of which amount
$22800 has been subscribed and $14,-
400 paid in in cash.

Saginaw—The Atlas Coal Co., with
business offices at 414 Phoenix
building, Bay City, has been incor-
porated with an authorized capital
stock of $25,000 common and $25,-
000 preferred, $2,000 of which has
been subscribed and paid in in cash.

Springport—The  West  Chemical
& Paint Co. has merged its business
into a stock company under the
same style, with an authorized capi-
tal stock of $100,000, of which amount
$70,000 has been subscribed and paid
in, $10,000 in cash and $60,000 in
property.

Paw Paw—William H. Longwell
one of the oldest bankers in South-
western Michigan, in point of con-
tinuous service, died at his home here
Tuesday, following a short illness.
He had been Cashier of the Paw
Paw First National Bank nearly
thirty-five years.

Detroit—Ginn & Homer, Inc., 9258
Grand River avenue, has been incor-
porated to deal in automobiles, auto
accessories, parts and supplies and to
do a general garage business with
an authorized capital stock of $25,-
000, all of which has been subscribed
and paid in in cash.

Detroit—The Lakin-Allen Electric
Co., 448 Larned street, West, has
been incorporated to manufacture, re-
pair, rebuild and deal in electric mo-
tors, with an authorized capital stock
of $50,000, of which amount $27,010
has been subscribed and $15,090.73
paid in in property.

Jackson—E. W. Chapin, who has
conducted a wholesale and retail cigar
and tobacco store here for the past
fifty-two years, has sold his interest
in the stock of E. W Chapin & Son
to his son and partner, Elmore H.
Chapin, who will continue the busi-
ness under his own name.

Detroit—Henry Morrie Fechimer,
57 years old, died at his home, 148
Pallister avenue, Aug. 19. He is sur-
vived by his wife, Mrs. Emma S.
Fechimer, two daughters, Mariam
and Alice, and one son, William. Mr.
Fechimer was a well-known Detroit
business man, having been the secre-
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tary and treasurer
Bazaar Co., 1241-1243 Woodward
avenue, for a number of years.

,» Detroit—George C. Geissler, 2444
John R street, automobiles, auto ac-

cessories, parts and supplies, has
merged his business into a stock
company under the style of the

Geissler Sales Corporation, with an
authorized capital stock of $10,000,
all of which has been subscribed
and paid in in cash.

Fremont—John  Pikaart, retired
business man of this city, died Tues-
day morning at his home on Fremont
Lake following an attack of apoplexy.
He was 59 years old. Until his death,
he had served as Vice-President of
the Old State Bank of this city. His
widow and a son, J. T. Pikaart, sur-
vive. Mr. Pickaart was engaged in
general trade at Brookside for many
years prior to his removal to Fre-
mont. He achieved marked success
as a merchant and was held in high
esteem by all who knew him.

Menominee—Frank St. Peter, presi-
dent of the Carpenter-Cook Co,
wholesale grocers, of Menominee, has
been elected president of the Com-
mercial Bank, to succeed the late
Ferry Madden. St. Peter was one of
the organizers of the Commercial
Bank eighteen years ago. The in-
stitution started with a capital stock
of $65,000 and its resources now are
$1,200,000. Its deposits are more than
$1,000,000. Howard E. Hadeau, cash-
ier, has been elected Vice-President.
He is one of Michigan’s youngest
bankers and recently was made a di-
rector of the Federal Land Bank of
St. Paul, Minn.

Sturgis—Charles H. Berford, an
employe of the Sturgis Grocery Co.,
is under arrest on a charge of grand
larcency. He is accused of system-
atically stealing produice from the
warehouse of the grocery company,
which was later disposed of. He is
said to have taken more than $3,000
worth of supplies within the past few
months.  Manager Wyre had been
unable for months to account for the
loss of stock. Suspicion was finally
attached to Berford and after a short
period of watching  Wyre secured
what he says is ample evidence to
convict the man. False orders and
manipulated records in the office are
said to constitute the bulk of evidence.

Manufacturing Matters.
Kalamazoo—The Kalamazoo Cream-
ery Co. has increased its capital stock
f-orn $100,000 to $200,00.
Manistee—The Manistee Flouring
Mill Co. has decreased its capital
stock from $20,000 to $5,000.

Saginaw—The Weed Destroying
Machine Co. ‘'has changed its name
to the Hemme Implement Co.

Mt. Clemens—The Cooper Steel
Spring Co. has increased its capital
stock from $25,000 to $100,000.

Detroit—The W. H. Bartlett Co,
women’s wearing apparel, has in-
creased its capital stock from $50,000
to  $250,000.

Detroit—The Detroit Tool & Cut-
lery Co., 2400 Bellevue street, has been
incorporated with an authorized cap-
ital stock of $1,000, all of which has
been subscribed and paid in in prop-
erty.
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St. Joseph—The Pulp Products Co.
has filed a voluntary petition in bank-
ruptcy.  Liabilities, $94,343.58 and
assets $10,455.61.

Detroit—The Michigan Copper &
Brass Co., West Jefferson avenue, has
decreased itsr capital stock from
$3,200,000 to $3,000,000.

Charlotte—The Union Casket &
Manufacturing Co. has increased its
capitalization to $40,000, of which
amount more than half has been paid
in.

Olivet—H. A. Inman has sold his
bakery to Edward Longner, of Ben-
ton Harbor, and Harlan Lampson, of
South Bend, Ind., both practical
bakers. The business will be con-
tinued under the style of Longner &
Lampson.

Kalamazoo — The Kalamazoo
Checker Cab Co., 125 North Pitcher
street, has been incorporated with an
authorized capital stock of $15,000, of
which amount $7,500 has been sub-
scribed and paid in, $6,000 in cash
and $1,500 in property.

Detroit—The Edwards Lawton
Manufacturing Co., 1562 12th street,
has been incorporated to manufacture
tools, iron work, stamping, etc., with
an authorized capital stock of $30,-
000, $16,000 of which has been sub-
scribed and paid in in cash.

Albion—A wholesale candy manu-
factory will be added to Albion’s list
of diversified industries. The Jack-
son Confectionery Co. will be moved
here from that city by the propriet-
ors, Leon Thomas and William Ap-
plegate. The house is supplying a
number of nearby towns with candy.

St. Johns—The Michigan Body
Corporation, with plants at Chesaning
and St. Louis and business offices
at St. Johns, has been incorporated
with an authorized capital stock of
$65,000 preferred and 23,500 shares
at $10 per share, of which amount
$65,000 and 14,000 shares has been
subscribed and $140,000 paid in in
property.

Detroit—The Decker Manufactur-
ing Co., 255 Meldrum avenue, has been
incorporated to manufacture and deal
in auto curtain lights, open car en-
closures, accessories, etc., with an au-
thorized capital stock of $60,000 pre-
ferred and 12,000 shares no par value,
of which amount $59,000 and 12,000
shares has been subscribed and $51,-
625 paid in in cash.

A Novelty in Bead Jewelry.

Something brand-new in the way of
bead jewelry is just now being put
on the market by leading manufac-
turers It consists of a combination
of necklace and adjustable “snake”
bracelets, the latter being worn above
the elbow. The necklace portion of
the article is sixty inches long and
comes in blue, amber, green and
other colored beads as well as in
imitation pearls and jet, with the
bracelets to match. The bracelets are
so attached to the necklace that ab-
solute freedom of the arms is as-
sured. The article wholesales at $12
to $36 per dozen, depending on the
kind of beads contained in it.

Pride in your day’s work gives us
a feeling of satisfaction which noth-
ing else can give.
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Essential Features of the Grocery
Staples.
Sugar—The market is still a

conundrum, puzzling the oldest heads
in the business. New York refiners
are on a 7yc basis. Local jobbers
are offering granulated at 8%c.

Nea The market shows no marked
change from last week. The strong-
est thing in the line is Congous, which
seem to be growing stronger and
stronger on account of firm condi-
tion in China. Ceylons, Indias and
Javas are also firm and are being
bought every day at strengthening
prices.  All varieties of. fermented
teas appear to be particularly strong.
In fact, most of the line is firm, with
apparently a firm future. The entire
line, particularly Congous, Ceylons,
Javas and Indias show a fractional
advance for the week. The expected
shipment of Congous to this country
this year will probably be one-fifth
less than last year, with no carry-over
from last year.

Coffee—The first hands’ demand
for Rio and Santos grades has been
fairly good during the past week,
with no particular change in price.
All grades of Rio and Santos remain
about as they were a week ago, mean-
ing coffee green and in a large way,
with a fair demand and a fairly firm
undertone.  Milds show no par-
ticular change for the week.

Canned Fruits—Although buyers are
said to be more favorably disposed
toward California fruits, they are still
holding back for possible price con-
cessions, which representatives of
packers declare are not at all likely
to be made, in view of the fact that
present prices afford a very slender
margin of profit.

Canned Vegetables—There is no
cessation of the efforts making to se-
cure supplies by buyers of peas who
failed to make adequate provision for
probable requirements by the placing
of orders in advance of the pack or
by those who believed they had done
so only to be vastly disappointed by
the inability of packers to make more
than partial deliveries. The packers
themselves are still in a state of much
uncertainty as to how they are going
to come out in the matter of deliveries
and until they know whether they
will have a surplus of any grade are
unwilling to book additional business.
Few, if any, jobbers have anything
more than they will need for their
own trade, and therefore resales are
rare. Trade in tomatoes lags, and
while prices on 1922 pack hold steady
under light stocks, there is increasing
pressure to clean up early 1923 goods
before the main packing season starts,
with the result that there has been a
considerable scaling down of quo-
tations within the past few days. The
scarcity of spot corn of all kinds has
created more than usual interest in
the new Southern pack, that has just
started, and the market for these
goods consequently is hardening.

Canned Fish—It looks like a very
short pack of Columbia River salmon.
This is the finest grade of salmon and
buyers want it. Packers are very re-
luctant to take pn additional orders,
consequently there is little or no busi-
ness doing. Spot salmon of the
lower grades, particularly the Alaska
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grades, is dull; prices unchanged for
the week. Maine sardines are still
firm on account of scarcity. Some
packers who have not been offering
however, are coming into the market
with small lots, although this has not
yet affected the situation. Buyers and
sellers of Maine sardines are rather
widely apart. White tuna is still very
firm and scarace. Other grades of
canned fish show no change.

Dried Fruits—There appears to be
a fixed idea in buying quarters that
the recent decline in prunes and apri-
cots will go further, and therefore
jobbers are in no hurry to make com-
mitments even against known re-
quirements. While prices for Califor-
nia raisins have remained pegged at
the point fixed about the middle of
last month, there has been of late a
rather active market for them, ac-
cording to statements made by repre-
sentatives of packers, including the
biggest of them. In fact, the latter
say that within the last couple of
days there has been much more ac-
tivity in all varieties on spot and for
shipment than during any corre-
sponding period in the past six weeks.
One of the largest interests stated on
Saturday that its spot stock of sul-
tanas is completely sold out, the de-
mand for them having been heavy
and in a number of instances for
large blocks. Some lower prices on
California figs for September-October
shipment are heard. Adriatics being
offered at $1.20 for four rows and
$1.05 for five rows, f. o. p. Coast.
Currants have been quiet but firm in
sympathy with stronger reports from
Greece.

Syrup and Molasses—The market
for fine grades of molasses, suitable
for grocery purposes, continues to be
steady and with no pressure to sell.
The demand is fair. Sugar syrups
seem to be wanted, but in small lots.
This applies both to spot and export
business; prices are unchanged. Com-
pound syrup is in fair demand at
steady prices.

Cheese—The market is firm, with
a light consumptive demand at prices
ranging about I2c per pound higher
than a week ago. The make is about
normal for the season. Stocks in stor-
age are reported to be larger than
usual. We do not look for much
change during the coming week.

Provisions — Everything in the
smoked meat line is having a fair
consumptive demand at prices rang-
ing about the same as last week. Pure
lard is firm at y2c advance and lard
substitutes are steady at unchanged
prices. Canned meats, barreled pork
and dried beef are steady, with' a
light demand at prices ranging about
the same as a week ago.

Beans and Peas—No change has
occurred in any line of dried white
beans during the week. The whole
line is still very easy, with business
dull.  Green and Scotch peas un-
changed without incident.

Rice—Demand for domestic rice on
the spot is showing improvement, the
interest centering in fancy grades,
which on account of very light sup-
plies are firmly held at slightly higher
prices. Southern advices are of a
strong tenor, the crop which is now
beginning to move being late and
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will come on a practically bare mar-
ket. Offerings of fancy Blue Rose
are being made for prompt shipment
from the mill at 4~c and for ship-
ment within ten days at 4j4c. The
local spot market for foreign rice is
dull and somewhat unsettled, notwith-
standing firm cables from primary
sources of supply.

Salt Fish—Mackerel is exceedingly
dull. The market is nominally un-
changed and might be considered in
buyer’s favor, as there is very little
business doing.  Codfish is selling
better than mackerel, but with small
demand at best. Prices are un-
changed.

Review of the Produce Market.

Apples—Transparents, Duchess and
Red Astrachans, bring $1 per bu.

Bananas—9c per Ib.

Beets—40c per doz. bunches for
home grown.

Blackberries—$2.50 per crate of 16
qgts.

Butter—The consumptive demand
for butter the past week has been
very good. The make is about nor-
mal for the season and the quality
arriving, considering the warm weath-
er which prevailed up to this week,
is average good. The market is in a
healthy condition iat the moment on
the present basis of quotations. We
are likely to have a good consump-
tive demand for the remainder of the
week at least, with not much change
in price. Local jobbers hold extra
at 43c in 63 Ib. tubs; fancy in 30 Ib.
tubs, 45c; prints, 45c. They pay 25c
for packing stock.

Cabbage—$1.25 per
grown.

Carrots—30c per doz. bunches for
home grown.

Cauliflower—$2 per doz. heads.

Celery—50c per bunch for home
grown; $2 per box of 4 doz. bunches.

Cucumbers — Home grown hot
house 75c per doz.

Cocoanuts—$6.25 per sack of 100.

Eggs—The market is firm on the
present basis of quotations, with a
good consumptive demand. The pro-
duction has fallen off to a consider-
able extent and the market is firm.
Storage stocks are reported to be
large and we do not look for much
change in price in the immediate
future. Local jobbers pay 25c for
candled fresh cases included.

Garlic—35¢ per string for Italian.

Grape Fruit—Fancy Florida sells
as follows:

bu. for home

36 $4.00
46 4.50
54 4.50

Grapes—California Tokay, $4.25 per
4 basket crate.

Green Beans—$1.50 per
either-string or butter.

Green Onions—25c per doz. bunch-
es for home grown.

Green Peas—$3 per hamper.

Honey—26c for comb; 25c¢ for
strained.

Lettuce—In good demand on the
following basis:
Home grown head, per box_ $1.50
Leaf, per bu. 1.00

Lemons—The market is now on
the following basis:

bu. for

300 Sunkist $11.00
300 Red Ball -1— 1050
360 Red Ball .....cooevvvvviiiiienn, 9.50

5

Musk Melons—Osage sell as fol-
lows:

11 x 11 $1.75

L2x 12 2.00

14 x 14 225

Honey Dew 325

Oranges—Fancy Sunkist Valencias
now quoted on the following basis:

100 _$6.00
126 6.50
150, 176, 200 6.50
216 6.00
252 6.00
288 5.50
Peaches—$4 per bu. for home
grown Yellow St. Johns.
Pears—Sugar, $2 per bu.
Onions—Spanish, $1.75 per crate;

Texas, $3.25 per 100 Ib. bag.
Plums—$3 per bu. for Burbanks.
Potatoes—Virginias are now selling

$5.50 for 11 peck barrel; home grown,

$1.50 per bu.
Parsley—50c per doz. bunches.

A Peppers—Home grown,$1.50 per
u.

Pickling Stock—Cukes, 20c per 100;
white onions, $1.60 per 20 Ib. box.

Pieplant—$1 per bu. for home
grown.

Poultry—Local buyers now pay as
follows for live:

Light fowls 1 14c
Heavy fowls 20c
Broilers, 2 Ibs. 28c

Radishes—30c per doz. bunches.

Spinach—$1 per bu. for home
grown.

Sweet Corn—40c per doz.
Tomatoes—7 Ib. basket of home

grown hot house fetch 65c; $1.25 per
y2 bu. basket.
Turnips—New, 50c per doz. bunch-
es.
Watermelons—50@75¢
either Georgia or Florida.
Whortleberries—$3 per 16 gt. crate.

each  for

New Grocery Chain To Come Out.

Another grocery chain is being
projected in New York growing out
of the recent combination of Park &
Tilford, New York grocery people,
and the Schulte interests, which are
the chief competitors of the United
Cigar Stores. The published object
is to start a chain of grocery stores
somewhat different from the average
chain store.

A statement given out from New
York during the past week said that
the company aimed to open about 100.
The general type of store would be
about 20 x 50 feet in size, fitted with
uniform style and taste and will carry
on the business through the follow-
ing departments: cigar departments,
candy department, perfumes and toilet
articles, basket fruit and Park & Til-
ford groceries, teas and coffees. Three
stores will be established in New
York and in a short time, said Mr.
Schulte, and it is planned to start 100
others in the principal cities of the
country. Agencies for the Park &
Tilford product will be authorized in
cities of 20,000 and over, and the Park
& Tilford cigars and candies will be
continued, he said.

The financial plans have been dis-
closed sufficiently to state that ad-
ditional capital to the amount of $2-
000,000 is to be placed in the new
“Park & Tilford, Inc.,” which will be
a holding company.
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IN THE REALM OF RASCALITY

Cheats and Swindles Which Merchants
Should Avoid.

The Tradesman feels called upon
this week to warn its readers against
having any dealings with Beardsley
& Sons, who purport to conduct a
collection agency at 1138 Reynolds
street, Muskegon Heights.  These
people are writing collection contracts
with merchants, the consideration be-
ing $12 per year IN ADVANCE.
For forty years the Tradesman has
contended that any man who wants
pay in advance for services he pro-
poses to perform is, as a rule, a good
man to avoid, and Beardsley & Sons
appear to be no exceptions to the
general rule. Last week a merchant
not far from Muskegon informed the
Tradesman that he had entrusted
several collections to the Muskegon
concern in April and that he had
been utterly unable to obtain any
report on them since. A Tradesman
representative  undertook to  see
Beardsley & Sons personally, but the
street on which they reside—they con-
duct their business in a residence in
the suburbs of Muskegon Heights—
was so torn up that they could not
be reached by vehicle, so a personal
interview will have to be deferred
until later in the year. In the mean-
time, the Tradesman reiterates the
advice it has repeatedly uttered—pay
no money to strangers and under no
circumstances ever pay any money
in advance to a person who proposes
to do something later. It is seldom
safe to trust any man under such
circumstances, but the honest man is
invariably satisfied to wait for his
compensation until he has made good.

When Carl and Fred W. Beatty
came to Grand Rapids about six
months ago and engaged in the
poultry and animal business at 7
South lonia avenue (up stairs), the
Tradesman warned the trade to go
slow in having dealings with the
concern, because the records of the
two men were anything but assur-
ing and their methods were anything
but business like. The men now
claim to have dissolved partership.
Carl was unable to meet his rent
payment for the premises on lonia
avenue and has moved his stock
to the fair grounds at Comstock

Park. Fred is on the road for this
concern, and goes from store to
store, making promises which are-

not carried out in good faith. He
gives every merchant to understand
he is the sole agent in the town and
then sells every other merchant who
is caught by his smooth talk and
generous promises. At Wayland re-
cently he promised to advertise his
poultry tonic (Chicolay) in the local
paper and furnish each merchant an
ample assortment of circulars to dis-
tribute among the trade, but neither
has been forthcoming. The poultry
tonic smells so strongly of acid
that few hens can be prevailed upon
to touch it, much less consume it in
sufficient quantities to improve their
laying power. Any merchant who
has any dealings with either of these
men is quite likely to regret his ac-
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tions, because of their general un-
reliability and worthlessness.

It is reported that Carl Mather,
who  deliberately  “absorbed” ap-
proximately a hundred thousand dol-
lars placed in his custody by rela-
tives and friends in order to conduct
the Grand Rapids Knitting Mills, is
now working in the country towns of
Michigan, soliciting $25 contribu-
tions to a fund to enable him to act
as purchasing agent for his employers
in the New York market. Consider-
ing how quickly he “got away with”
such a large sum of money belong-
ing to the Grand Rapids Knitting
Mills, it would seem to be the part
of wisdom to refrain from furnishing
further funds for him to disport him-
self with.
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coal lands in Vigo county on the
Wabash river and is building at the
pit mouth a power plant which will
have an eventual capacity of 135-
000 horsepower. The coal mined
will go directly from the shaft to
the crushers feeding the boilers of
the power plant. The first unit now
under construction will be 54,000
horsepower and will be completed
early in 1924. The territory to be
served from this plant covers nearly
one-third of the state with a popu-
lation estimated at 1,500,000.

The gross earnings for the year
were  $10,508,809, compared  with
$7,522,239 for 1922. The operating
expenses were $6,669,988, an in-
crease of $1,949,384. The gross in-
come was $4,838,821, compahed with
$2,862,635. After interest and other

THE NATURE LOVER.

The nature lover’s best and worst
Is down here on the ground,

Tis his instinctive

“safety first”

From the isms that abound.

He

ets somewhere to something real

n something all the time.
With something that makes its appeal
As something that’s sublime.

And he is not at all afraid
Of highest mountain peaks;

The rock-ribbed way on up the grade
Forms part of what he seeks.

The_view seems richer for its cost,
The splendor grows apace,

There’s nothing in

it that is lost

From base to highest place.

But all the same, he’s on the ground
High, low or anywhere,

The rich perspective is profound
Though skies be foul or fair.

From thunderbolts to rainbows, he
May all so soon be led

Or to the sunset on the lea
With golden glow and red.

Tis from the ground he reckons from
To sun and moon and star

Until he finds he’s just begun
To squint at things afar. )

And so, with all the splendid things
Right here upon his plod, )

He sprouts no creed bespangled wings

For finding nature’s

od.

And so there’s every reason why
He loves his Mother dear

And on his Father to rely
Without a doubt or fear.

In him is near perfection reached,
The consciousness that best

Lives to the truth b
And trusts for a

Annual Meeting of American Public
Utilities Co.

The sale of its Minnesota-Wiscon-
sin and Jackson (Miss.) interests
leaves American Public Utilities in
ownership of Central Indiana Power
Co., Albion (Mich.) Gas Light Co,
Elkhart (Ind.) Gas awd: Fuel Co,
Utah Gas and Coke Co. and Hol-
land (Mich.) Gas works and these
properties are now stable and profit-
able.

Next to the reorganization of the
capitalization the most important de-
velopment of the year was in the
Central Indiana Power Co. Wtih
Indianapolis as a center this com-
pany serves 110 prosperous towns
in Central Indiana with high ten-
sion system of more than 800 miles.
The company owns 3,300 acres of

nature preached
the rest. .
L. B. Mitchell.

fixed charges the balance is $1,409,539
and after the payment of $689,121 in
preferred dividends $720,418 remains
for depreciation and common stock
dividends.

At the close of the annual report
presented to the stockholders Monday
President Joseph H. Brewer fore-
casted rapid growth of earning power
and enhanced values for its Indiana
properties. The sale of the Wiscon-
sin-Minnesota properties, which were
practically finished, will enable the
company to concentrate capital and
energy upon the Indiana property,
where the possibilties for the future
are reported to be great.

The following officers and direc-
tors were elected: President, Joseph
H. Brewer; vice presidents, L. B.
Andrus, Peter D. Kline; secretary,
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Blaine Gavett; treasurer, William
J. Ripley; counsel, Charles McPherson
directors, the officers and Charles
B. Kelsey, George G. Whitworth;
Charles A. Boalt, St. Paul; William
B. Parsons, St. Paul and John A
Russell, Detroit.

Jackson Travelers Hold Their An-
nual Picnic.

Jackson, August 20.—Members of
Jackson Council No. 57, made merry
with their families and friends at
their annual picnic held at Barlett’s

(Ij_anding, Pleasant Lake last Satur-
ay. ii
)At noon a delicious dinner was

served to 250 who were in attendance
at the affair. )
. A sports program was enjoyed
in the afternoon and prizes “were
awarded to the following in the
contests held: Boys’ race, under 10
years, John Girken: girls’ race, un-
der 10 years, Dorothy Spears; ladies’
race, Mrs. Albert Dorr and Mrs.
Sidney Spears; girls’ race, over 10
ears, Lucile Howard, Harriet Wilse;
oys’ race, over 10 years, Charles
Girken, William Hopf);_fat man’s
race, Mark Gascon, Irving Spears;
old man’s_ race, Maurice Human;
cracker eating contest, Mrs. T. Bor-
nor; nail driving contest for women,
Mrs. S. Spears; clothes pin contest,
Mrs. T. Bornor; guessing contest,
Mrs.  William Hopp; quoit pitchin
gonttest, Mark Gascon and Paul Hul-
urt.

A ball game between two picked
teams of the lodge resulted in the
team_ picked by~ Morris Heuman
winning by one point from the team
chosen™ by Paul Callaghan. The
final score” was 8 to 7. Many of the
Party stayed in the evening to enjoy
he dancing offered at the pavilion.

The committee in charge of the
successful and enjoyable affair was
composed of Irving Spears, Earl
Weed, and Maurice” Heuman.

Negro Labor in Detroit.

More Southern negroes have come
to Detroit in the last six months
than in any similar period. The
largest number come from Georgia.
Alabama and Florida. Mr. ford alone
employes 5,000 and intimates that
all white employes will ultimately
be replaced with colored men. In all
about 17,000 negroes are employed in

seventy-nine large industrial plants
in Detroit. Former field hands find
employment in industrial plants as

common laborers, receiving from 43
to 55 cents per hour, and beyond
this a bonus to a steady employe.
Half of the concerns work their men
on a piece basis. The prevailing
wage for an unskilled laborer for a
nine hour day is $5 and $6, as com-
pared with 60 cents for a day’s work
often earned by field hands in South-
ern cotton fields.

Grain for Germany.

Germany wants the surplus grain
of the United States. The funda-
mental financing argument is that the
sale of American surplus grain to
Germany will advance wheat prices
in America so much that the grain
growers can well afford to extend
Germany credit. One plan discussed
in Germany is that the grain growers
be given non-interest bearing German
government bonds of the denomina-
tions of $100 or less.

Gasoline.

Gasoline production in June, 626,-
724,217 gallons, was almost equal to
the domestic demand which amounted
to 633,504,590 gallons. Exports were
75,314,994 gallons.
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Citizens Telephone
Company
Stockholders

About September 1, 1923, you will receive payment in full for your shares
in the Citizens Telephone Company, with accrued dividends from July 1st.

We will accept your stock at par and accrued dividend for an immediate
exchange, and suggest for the reinvestment of these funds the following
list of conservative bonds:

NORTH AMERICAN EDISON CO. 61
due 1948, price 981 vyielding 61%.

KINGDOM OF NORWAY 6s due 1943,
price 961 yielding 6.30%.

UNITED LIGHT & RAILWAY CO. 6s due
1952, price 961 yielding 6.25%.

LONG BELL LUMBER CO. 6s due 1942,
price 94 yielding 6.55%.

GRAHAM & MORTON TRANSPORTA-
TION CO. 6s due serially, priced to
yield 61%.

MORTON BUILDING CO. 6s due serially,
priced to yield 5|%.

NEWAGO PORTLAND CEMENT 61sdue
1938, price 961 to yield 6|%.

CONSUMERS POWER CO. 5s due 1952,
price 891 to yield 5f %.

DESCRIPTIVE CIRCULARS UPON REQUEST

Howe, Snow & Bertles

INCORPORATED)

INVESTMENT SECURITIES

GRAND RAPIDS NEW YORK CHICAGO DETROIT

Statistics and information contained in this advertisement, while not guaranteed, are obtained from sources we believe to be reliable.



DOLLAR GASOLINE FOOLS.

Those political prophets at Wash-
ington who trumpeted warnings of
“dollar gasoline” in the last days of
Congress are just as smugly con-
vinced as ever that they were right.
It was their timely exposure of this
“conspiracy” that prevented the rise,
and now that prices are being sharply
cut they are busily engaged in smell-
ing out another conspiracy. This
time it is a scheme of the big con-
cerns to freeze out the little fellows.
Of course, the consumer profits by
the present low prices, but 'he will
have to pay for this later on when
the independent concerns are driven
to the wall. And so the defenders
of the rights of the “peepul” find
cause for lamentation whether the
price of gasoline goes up or goes
down or remains stationary.

There is nothing at all mysterious
about what is happening in the case
of petroleum and gasoline. It is
wholly a question of supply and de-
mand. There has been enormous
overproduction of oil in the California
fields. Storage facilities are over-
taxed, and the surplus cannot be
held indefinitely. The only possible
way to restore an equilibrium in the
oil industry is to stimulate consump-
tion and discourage further excess
production by a reduction of prices.
Gasoline is being sold for less than
present costs of production, but this
is a situation that carries its own
remedy. It is true that the smaller
producers may be less able to stand
the loss than their larger competitors,
but that is always the case in any
line of business in which there is
such a maladjustment of supply and
demand.

The oil situation shows an exag-
geration of what has occurred in ag-
riculture. There has also been over-
expansion of our agricultural output.
This applies not only to ourselves
but also to Europe and to parts of
South America. Conditions in Eur-
ope during the last three years have
tended to make that part of the
world more self-sustaining than it
was in the pre-war period. Some
countries are producing much more
foodstuffs than before the war, while
consumption of food has tended to
decline both in quantity and in
quality. This is attributed to the de-
depression prevailing in European
industrial centers. The industrial out-
put is far below the pre-war average,
and the factory worker has been
compelled to lower his standard of
living. This means less demand for
food products from foreign countries
and so Europe is living more at
home. As a result, agriculture is ad-
versely affected in countries which
depend on Europe as a market for
their surplus.

COTTON CROP UNCERTAIN.
Weather in the growing states was
what swayed quotations of cotton
during the past week, just as it did
the week before and as it is apt to do
for a month more. As to Texas,
upon whose vyield depends in great
measure the size of this year’s crop,
it appeared to be an open question
whether moisture or the lack of it
would help most. The hot dry
weather lately has rather undermined
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the constitution of the boll weevil, but
has not aided otherwise in the
growth of the plant, which needs
rain. It is to be observed, however,
that cotton is not a very tender plant
and can stand a great deal of killing.
How far the use of insecticides has
extended for the purpose of disposing
of the weevil is yet to be seen. In a
communication published the other
day from a planter near Albany, Ga.,
a detailed account was given of the
expenses incurred. It figured out that
he would only get about one bale to
four acres, and this would represent
a cost of $33.39 per 100 pounds. The
curious thing was that, although each
item of expense was carefully set
forth, not one cent was expended
against the weevil, in spite of the
fact that that insect’s ravages were
put down as “the outstanding men-
ace to the whole situation.” If the
case is at all representative, it is not
at all surprising that cotton growing
does not pay. Prices of cotton are
holding up very well in view of small-
er takings by both foreign and do-
mestic spinners. The action of mills
in determining to curtail production
has tended to stiffen prices of cotton
fabrics, and some quite large sales of
gray cloths were reported during the
week. Not so much can be said of
finished goods, though some are
showing a little more movement than
they did. In ginghams it was re-
ported that one concern was dispos-
ing of them on memorandum, which
is not a sign of confidence. A feature
of the past week was the purchase of
55,000 dozen of men’s nainsook un-
derwear for Spring by a chain store
organization.  Knit goods are still
going slowly and hosiery sales of
any consequence are not expected
until next month.

CONSTRUCTIVE FACTORS.

In spite of the unsatisfactory state
of Franco-German relations, which
have not been without their effect in
this country, the past week’s business
news showed a number of features of
a constructive character. Better
prices for both wheat and cotton had
a buoyant effect on the markets.
Pig iron prices at the same time held
steady, and there are indications that
the recent recessions in the iron mar-
ket have about run their course. A
better tone was evident also in the
coal and coke markets. The latest
report of weekly car loadings showed
a movement again very near the peak.
Though the stock market was dull
and reactionary at the beginning of
the week, with many stocks declin-
ing in sympathy with the break in

oils, in the latter half of the week
there was a substantial rally with
some recovery even in oil shares.

The weakness in the latter had fol-
lowed reports of drastic reductions
in the price of gasoline in various
sections of the country, but reports
showing that stocks of “distress”
gasoline were small appeared to be
a steadying influence.  Pronounced
weakness in some of the foreign ex-
changes, particularly in francs, fol-
lowed the publication of the British
note to France, but in this field, too,
there was recovery towards the end
of tfee wg$k._
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HISTORY’S REPETITIONS.

“Depression in a country so en-
dowed with every element of pros-
perity and wealth oannot be durable.
The greatness of our resources has,
for some years past tended to lead
us astray. We thought them with-
out limit, and abandoned ourselves
to undertakings and speculations far
beyond our real strength. The er-
rors of the past will not be without
their benefit, if they serve as beacons
to warn us from similar mistakes
in the future.”

The foregoing might have been
written at any time since April, 1920,
and every business man has read no
end of comment of similar tenor. In
spite of its very modern ring, how-
ever, it was written just eighty-one
years ago, and has been picked up
from the message of the Governor
of a Southern State to his Legisla-
ture when it convened in the spring
of 1842 At that time the country
was having a flare-back of depression
following a short period of recovery
from the panic of 1837. The Gover-
nor’s hope that the experience of that
time would serve as a warning against
“similar mistakes in the future” was
not fulfilled, for since then the coun-
try has passed through five major
industrial crises, with smaller ones
sandwiched in between. The present
generation appears to have learned
its lesson, but has it done this more
thoroughly than those which went
through the panics of 1837, 1857,
1873, and 1893? If not, the next
generation will perhaps repeat the
experiences of its predecessors, and
some Governor in 1942 or thereabout
will be making the same sort of com-
ment that was made by another
Governor in 1842,

PLAN TO ELIMINATE WASTE.

In its campaign to eliminate waste
in industry the Department of Com-
merce has indicated its desire to help
out the trades engaged in the making
of women’s wear. Conferences are
to be held between representatives
of the manufacturing interests and
officials of the department with this
end in view. In most occupations
the remedies for much of the un-
necessary waste are standardizing
and the making of fewer sorts. To
a large degree these cannot well oper-
ate in the case of fhe manufacture
of women’s raiment in which style
cuts so much of a figure and where
variety of design and ornamentation
is so great an attraction. There is
often, also, a good selling reason why
styles should be changed between
seasons to satisfy those who desire
something more exclusive in their
wardrobes. Then, too, some inspira-
tion of a designer may afford the op-
portunity to increase sales by better
satisfying customers. So the stand-
ardizing of styles is not a thing de-
sired. But, in other directions, there
is the prospect of cutting off need-
less expense which is now adding
to the cost of manufacture and dis-
tribution. The institution of proper
cost accounting systems and the re-
duction of factory overhead offer
opportunities worthy of study, as
does that of the continuous employ-
ment of labor. And there is also a
field for investigation as to the most
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efficient methods of marketing which
have a decided bearing on the cost of
things to the consumer.

WOOLS AND WOOLENS.

Not much movement appears in
the markets for wool. Opinion is
yet divided as to whether the prices
at the forthcoming auction sales, to
open in London in September, will
show recessions or. not.  Census
reports showing wool stocks in this
country in the hands of dealers and
manufacturers on June 30 place them
at 531,698,479 pounds, grease equiva-
lent. Adding to this the amounts
not reported and that remaining in
the hands of growers, there would
be a total of well over a year’s sup-
ply. There is, therefore, no danger
of a scarcity of the commodity, a
fact that is, perhaps, reflected in the
circumstance that buying is on rath-
er a restricted scale. The goods
market, so far as concerns men’s
wear fabrics, is still halting in the
purchases for Spring. Added open-
ings of fabrics for that season took
place during the past week. More
or less, however, still continues to
be bought for Fall needs. Buying
of the lightweights in quantity will
have to await the disposal of the
made-up goods for Fall. Of these,
top coats and overcoats seem to be
assured of a good season.  Suits,
which have been taking rather more
slowly, are expected to do better
before long. More activity is shown
in the dress goods lines, and buyers
are looking forward to the openings
for Spring of the mills making the
finer sorts of them. Quicker placing
of orders for them is expected, just
as was the case a couple of weeks
ago when the big company made its
offerings.

MORE PRISON LABOR.
The announcement that Jackson
Prison will install 220 more machines
for the manufacture of denim and that
several hundred prisoners in the
lonia House of Corection will be em-
ployed in the manufacture of shirts,
blouses and overalls made from the
cloth produced in Jackson Prison
is a matter of profound regret to
those who believe that the manufac-
turers of goods in prisons should be
confined to articles which can be used
in the other penal and charitable
institutions of the State.

For some reason our present Gov-
ernor appears to have set out to
convert the prisons of Michigan into
money-making institutions, regardless
of the havoc he causes in the ranks
of free labor, and the inconvenience,
annoyance and loss he occasions
good citizens who are deprived of
employment or profits to which they
are legitimately entitled. Strong ef-
fort will be made to counteract this
determination on the part of Gov-
ernor Groesbeck, but it will be a
most bitter fight, because the Gov-
ernor has succeeded in creating a
great personal and political machine
with original authority centralized
in himself, which it will be most
difficult to combat.

Some men spend enough time tell-
ing their hard luck stories to change
their luck if they would put the
time to proper use.
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Sell Semdac Mops In JANfarm Weather

Summer brings added duties to the housewife because
open windows allow much dust to collect on her floors and
furniture. She wants to keep her home tidy, yet the heat makes
hard work objectionable.

That is why the Semdac Floor Mop and Semdac Liquid
Gloss appeals to her. It provides the easiest way for her to get
rid of dust and dirt.

A Semdac dust cloth is easily made with a piece of cheese
cloth moistened with Semdac. Run over furniture, it leaves a
polish which rivals the original finish. It collects the dust in-
stead of scattering it elsewhere to make more work.

The Semdac Mop is a boon to her in summer because she
need not get down on her hands and knees to clean her floors.
The flexible handle reaches under all furniture without unneces-
sary exertion. It is a pleasant task to run the mop over the
floor leaving it spick and span. When dirty, the mop swab is
easily removed for washing and as easily replaced.

A Special Offer from the Standard Oil Company (Indiana)

This offer will make money for you. It enables you customers which you furnished to us and thus the advertising
to sell a large can of Semdac Liquid Gloss and a large reaches the very people whom you think are your best
size Semdac mop, with flexible handle and improved prospects.
wire conduit swab, for the price of ordinary mops As an additional help, the
which sell regularly for $1.50 or $2.00. new Semdac counter dis-

play showing both the

Semdac Mop and a can

Free Advertising Over of Semdac is furnished

you.
Your Name _ o
If you install this display

at the time your cus-
tomers receive the letters,
it will serve as a re-
minder, and your sales
four page, four color, sales-making will show results accord-

letter. This is sent to a list of ingly.

To bring this bargain to the atten-
tion of your customers, we mail for
you, absolutely free, an attractive

Michigan Branches at Detroit, Saginaw, Grand Rapids

Send your order at once to our nearest branch or write direct to

STANDARD OIL COMPANY

(Indiana)
910 South Michigan Avenue Chicago, lllinois.
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Suggestions on the Shoe Dealer’
Program.
W ritten for the Tradesman.

Every retail institution that hopes
to get anywhere nowadays must have
a program.

The construction of a judicious
program for the retail shoe dealer
involves a lot of thought.

Cut-to-measure programs for stores
of every kind are not to be had
for a consideration, they must be de-
veloped to meet local situations.

What you ought to attempt to
do depends upon the location and
size of your store, the range and
grade of shoes you sell, the social
status of your customers (real and
potential) and the rating of the local
purse.

A small store catering narrowly to
the footwear requirements of a cer-
tain class in a large center of popu-
lation will naturally require a differ-
ent sort of a policy from the more
general retail shoe store of the smal-
ler locality; while the policy of the
house specializing in the better grade
and more exclusive lines will differ
radically from that of the popular
priced store.

But whoever you are, wherever
you are located, and whatever your
ultimate goal, you will progress more
encouragingly towards the City of
Heart’s Desire if you have a pro-
gram.

A program involves setting forth
in one’s mind certain definite things
to be accomplished. It is a tentative
matter, of course, and subject to
modifications and amplifications, but
it seeks to be logical and consistent,
and it involves the forward look.

The dealer with a program may
fail, of course, but the dealer with-
out a program is much more apt to
fail. The one is a sort of hit-or-
miss process of doing business, while
the other is orderly, systematic and
cumulative.

Just going after business one sea-
son at a time is a far less satis-
factory method than considering the
whole year’s selling in advance and
trying to work out a program where
special activity follows special ac-
tivity in a natural and logical order.

For instance, if you have a pro-1
gram, there will be a series of special
selling activities or sales, and there
will be a series of .window trims, and
your advertising appeals will be more
apt to have an orderly arrangement,
none being independent of what has
gone before and indifferent to what
is coming afterwards, but each w:ll
fit into a general publicity scheme
which has been worked out in ad-
vance.

Where one depends upon the in-
spiration or the impulse of the mo-
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ment for any particular selling ac-
tivity, any special trim or unusual
newspaper announcement—and  es-
pecially where one waits till the last
available moment for the inauguration
of such activities—there are likely to
be serious defects that might have
been avoided by careful thought and
revision. It may be with the dealer
as a certain instructor in the art of
public speaking said it is with ex-
tempore speakers.  This instructor
was warning his class aganst the
very common mistake of depending
on inspiration “on the spur of the
moment.”  “Young men,” he said
with a drawl, “my experience and ob-
servation have led me to the con-
viction that some moments haven’t
any spurs. Think through your
speech before you attempt to de-
liver it.”

The more special weeks or days a
shoe dealer can have in his program,
the more business he will do in the
course of the year. The shoe mer-
chant should profit by the example of
the city department store people.
With them it’s just one sale after
another, and always something special
doing in one department or another.

A good plan would be to sit
down and list as many such sales as
one can think of, and then as other
ideas of sales occur to you, or in
reading your trade paper you ac-
quire fresh ideas of sales, add these
to your list.

Having a list as full and complete
as you can make it, you should next
prepare from it a fresh draft of
possible sales wherein they are logi-
cally arranged: i. e, grouped with
reference to the successive seasons
in which they should be held. For
there’ll be sales for the winter, sales
for spring, sales for summer, and
sales for fall, together with orderly
between-season sales.

And your advertising and window
trimming will naturally follow .the
same orderly arrangement. In other
words, there are kinds of advertising
Appeals that are more effective at
one season of the year than at an-
other; and effects in the matter of
window trimming that may be had
only by consistent efforts along cer-
tain lines.

The fact of a program in process
of development serves as a spur and
a prod to the proprietor and helps
to enlist the interest and co-operation
of the salesforce.

Since the shoe store with the pro-
grammed activities is busy with fresh
and diversified  business-building
stunts, it naturally gets the reputa-
tion of being a wide-awake and pros-
perous store.

All in all, there are a good many
reasons why the retail shoe store
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Built to Stand the Hardest Grief

H-B Hard Pans wear like iron and stand up under the
hardest test a Michigan outdoor man can give them.
Every week we are telling thousands of Michigan folks
in the farm papers about these shoes, and sending them

to your store to buy them.

Advertise them in your

local newspaper, using the cuts we furnish, and benefit

by this publicity.

HEROLD-BERTSCH SHOE CO. Grand Rapids

You Will More Securely Make
the Grades of Business by Stocking
HIRTH-KR AUSE Shoes

ROUGE
REX

HI KR
RUTH

BECAUSE

MORE
MILEAGE

PLAYMATE
SURE-SNUG

They Have Instant Business Acceleration

They Have Prompt “Pick Up” in Sizing in

They Are Grief Defying and Style Expressing

They Hold the Road, and Insure Pride of Ownership

They Have a Pull of Sale in High Gear on the Steepest Hill
of Competition Without Any Labor or Noises of Dis-

satisfaction.

Climbinnow. Litui I7in terit? t>/u v ut %>) 1tritihrs th?y are.

Shoe Mfgs. and Tanners

HIRTH-KRAUSE CO.

From Hide to you.

1923

Grand Rapids, Mich.
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proprietor
gram for
it out far

should work out a pro-
the new year—and work
enough in advance to al-
low for amplification and revision
and ample time for a good start
ahead under full steam by January
1st. Frank Fenwick.

Problem of Cutting Costs in Shoe
Trade.

There is much to be learned by
retailers in all lines of merchandise
from a study of the latest report on
Operating Expenses in Retail Shoe
Stores in 1922, just published by the
Bureau of Business Research of
Harvard University. For the four
years, 1919 to 1922 inclusive, the bu-
reau has comparable data of oper-
ating expenses for eight-three iden-
tical firms. Since 1919 selling ex-
penses have steadily increased. Wages
during the four years rose from 83
to 104 per cent, of net sales, rents
from 23 to 3.3 per cent, advertising
from 13 to 2.3 per cent., and interest
from 29 to 3.2 per cent. Total ex-
penses rose from 244 to 29.2 per
cent, of net sales, while the gross
margin, or difference between costs
of merchandise and net sales, de-
clined from 339 to 29 per cent. As
a result of these changes a net profit
of 95 per cent, in 1919 dropped to
17 per cent, in 1920, changed to a
loss of 1 per cent, in 1921, and to a
loss of 0.2 per cent, in 1922,

These figures, in the opinion of the
Bureau, show primarily a maladjust-
ment of expenses to sales. Sales in
dollars and cents declined more rap-
idly than absolute expenses. In other
words, these firms at the end of 1922
had not yet solved the problem of
bringing down costs. There was a
gain in gross margin in 1922 over
1921, but this was offset by a decline
in stock-turn from 18 to 16. Retail
shoe dealers appear from this sur-
vey to be facing the task of obtaining
larger sales or of reducing their
operating expenses, or of effecting a
combination of both.

Reports from 421 retail shoe firms
in 1922 show that the typical shoe
store during that year showed neither
a profit nor a loss, the total ex-
pense of net sales exactly balancing
the gross margin. In the view of the
Bureau the relatively large profits
before 1920 provided retailers with
a reserve that enabled them to meet
the difficulties of the following years.
The readjustment to new conditions
has not been effected sufficiently as
yet to enable the typical firm to earn
normal profits. In some farming
communities, owing to disparities in
price levels, buying power still re-
mains subnormal. In other distircts
wages paid by the dealers have risen
more rapidly than the gain in volume
of their business. As a result, many
firms are now so well prepared
to meet a depression in business as
they were in 1920, but fortunately
nothing like the slump of 1920 is in
sight.

The Road Salesman and Prosperity.

Shoe manufacturing and shoe retail-
ing are well back on the road to pros-
perity and profit making. The sales-
man on the road has been hard hit
the past four seasons in being obliged
to meet his customers going and com-
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ing and making extra trips at expense
to himself out of all proportions to
his earnings. The hotels and rail-
roads have gotten too large a part of
his earnings.

It has been in the interest of the
retail merchant to buy lightly, late and
often for the time during which he
has been feeling his way through the
readjustment period. The salesman
has been patient through it all. Now,
with manufacturing back to near
normal, with prices of supplies ad-
vancing, and more than all else, the
difficulty that transportation offers,
both in the manufacturer getting his
supplies and the certainty of slow
delivery of finished goods, it is in the
interest of the merchant to buy some-
what earlier and for earlier delivery
than he really expects to have his
goods in his store.

The salesman will probably book
his fall business in better bulk than
for some time past and will not be
asked to double back and spend so
much extra money in getting his busi-
ness. This is a bit of luck that is
coming to him and his checking ac-
count will show a better balance at
the end of the season than for some
time.

Give your man all of the safe busi-
ness you can on his arrivel. Let him
enjoy for a change a little easy busi-
ness and make some of his old time
speed on his territory. The sales-
man’s job at the best was never a
sinecure. For the past few seasons it
has been just “plan something else.”
Give him a slice of the present pros-
perity and send him on his way smil-
ing. It is coming to him—Shoe
Retailer.

Flexible Soles for Children’s Shoes.

One of the innovations of the com-
ing season will be the interest dis-
played by merchants in the use of ex-
tremely flexible sole in children’s and
misses’ shoes. This is a step that long
has been recognized as desirable but
has been slow developing because the
factor of increased cost in making
juvenile footwear has overshadowed
certain improvements.

Flexible sole leather is now made
by various tanners and some cut sole
makers are featuring flexible soles
ready cut for manufacturing use.

It has long been known that flexi-
bility is a factor that adds to the
wear. The flexible feature lone is an
advantage apparent.  Small shoes
made with ordinary sole leather are
more stiff and harder to break inthan
are men’s or women’s shoes, because
of the short length. They are clmsy
for the child to walk in and because
of the stiffness they scuff rather than
wear out.

Flexible sole leather is degreased
and, of course, is susceptible to wet-
ting quicker than a filled sole leather.
With a healthy demand created, the
tanners will be forced to recognize
this feature and without doubt they
will develop a tannage or a second-
ary treatment that will overcome this
one objectionable feature.  Viscoli-
zing, or a similar treatment added to
a flexible sole will make it an unbeat-
able selling article as it is based on
an easy-to-understand practical fea-
ture.
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Women’s Shoes Well Ordered.

Despite the slow start that was
made on the Fall season by buyers
of women’s shoes, several of the
makers of the type of footwear that
falls just short of the extreme nov-
elty class are now covered with all
the business they can handle for de-
livery this side of Oct. 1 Quite a
little welt business has yet to be
done, it was said recently, and buyers
of “high” novelties have bought
cautiously in order not to be caught
by any new or sudden twist to the

style side of the market. In the
business that has been placed to
date, pumps have had everything

their own way. Strap and goring ef-
fects have both done very well from
all accounts.
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The Farmer and Europe.

Adequate credit facilities the farm-
er must have, and existing market-
ing methods are likewise susceptible
of improvement, but these things,
however excellent, will not relieve the
present distress of American agricul-
ture in the opinion of B. M. Ander-
son, jr., economist of the Chase
National Bank of New York. The
real remedy, as this economist sees
it, is the restoration of Europe to its
pre-war status as the world’s greatest
industrial center, thereby stimulating
its demand for foods and raw mater-
ials. This is not a small undertak-
ing. It involves a settlement of the
vexed reparations problem on sound
economic lines, the stabilizing of
European currencies, and along with
this last step the balancing of all
budgets.

All this is work that Europe must
do for itself, but the United States
may co-operate in the accomplish-
men of the necessary reforms. If it
chooses not to do so, it must await
the slow readjustment to changed
domestic conditions before farming in
the United States can be restored to
a condition of prosperity. Dr. An-
derson thinks that this country should
co-operate with Great Britain in help-
ing to unravel the European tangle
and to bring the Continent back more
speedily to its position as a purchas-
er of foods and raw materials. This
involves the removal of our artificial
restrictions on trade, the assumption
of some responsibility for the security
of France, and the cancellafon of for-
eign debts, with the countries of
Europe doing their part in making
the indicated economic reforms.

It is good to have the things that
need to be done pointed out, but
will somebody now tell us how such
a programme can be effective? Many
of the things which are now barriers
to the prosperity of the farmers are
the handiw'ork of none other than the
farm bloc. The leaders of this
group have been determined isola-
tionists, and even nof are engaged
in propaganda to show that the con-
dition of the European markets is
not responsible for the farmers’
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troubles. The farm bloc has had a
leading part in imposing restrictions
on our foreign trade. It “sees red”
at any suggestion of debt remit-
tances and there is little hope that
in the next Congress these leaders
radically dif-

will take an attitude
ferent from their stand in the last
session. The final outcome will

probably be some sort of a com-
promise between the policy of ex-
treme isolation favored by one group
and that of full and whole-hearted
co-operation with Europe that is
favored by others. Hitherto the iso-
lationists have had things mostly
their own way, but the force of
events overseas may draw America
more and more into co-operation with
Europe along some of the lines Dr.
Anderson has suggested.

The Craze for New Laws.

A cerrespondent in the Beverage
News whites: “l recently ran across
a rather good illustration of the
peculiar working out of our so-called
reform laws. Milk shake is the only
drink allowed to be sold on Sundays
in the Richmond (Va.) drug stores
and soda shops. That is to say, it is
legal and presumably moral to sell
a milk shake on Sunday, but a serious
offense and shockingly immoral to
sell orangeade.”

This is only a small sample of the
kind of laws that make life and busi-
ness in this country so easy and
pleasant, and this condition was forc-
ibly commented on by Dr. Beal in
his address last year at the conven-
tion of the National Association of
Retail Druggists. A recent survey
of the legislative grist shows that
some 50,000 bills were introduced in,
and some 10,000 new laws passed by
the Legislatures in session last year.
Thousands of these bills and laws
were intended to take away the
rights of the citizen or to restrict
and tax business.

The country and the people would
be better off in every way, if there
were no more laws made for the
next ten years.

Optimism doesnt mean anything
unless it is tempered with judgment.

Conservative
Investments

ground floor
GRAND RAPIDS. MICHIGAN

4480

Buy conservative bonds—we will send you our list upon request.

CORRIGAN. HILUKER & CORRIGAN

Investment Bankers and Brokers
Bell Main
4900

Michigan trust bldg

August 22, 1923

TRADESMAN

Merchants Life Insurance Company

RANSOM E. OLDS
Chairman of Board

Offices: 4th floor Michigan Trust Bldg.— Grand Rapids, Mich.
GREEN & MORRISON—Michigan State Agents

Grand Rapids National Bank

Located at the very

The convenient bank for out of town people.
interurbana—die

center of the city. Handy to the street cars—the
hotels—the shopping district.

On account of our location—our large transit facilities—our safe
deposit vaults and our complete service covering the entire field of bank-
ing, our institution must be the ultimate choice of out of town bankers
and individuals.

Combined Capital, Surplus and Undivided Profits over

$1,450,000

GRAND RAPIDS NATIONAL BANK
GRAND RAPIDS, MICH.

OUR INVESTMENTS OF
TRUST FUNDS ARE AT
COST AND WITHOUT
PROFITTO OURSELVES.

Investments off each
particular estate are
chosen with a view to
minimize the income
tax.

MicmGTfflTIrosT
CONMNMPANY

GRAND RAPIDS



August 22, 1923
THE CHECK-OFF.

Most Arbitrary Action Ever Devised
By Union Fiends.

Kalamazoo, August 21—l read
nowadays in the daily Bapers about
the check-off demanded by the union
miners who threaten to deprive the
country of anthracite coal unless it
is _granted as a concession to the
union.  Will you please tell me what
check-off is?” No one with whom
I have talked appears to have a
proper understanding of the term.

B. Smith.

The check-off is a scheme for com-
pulsory union membership whereby
the employer collects union dues and
assessments by deducting them from
the wages of his employes. No man
can be employed who is not a union
member and whose wages are not
so docked. A voluntary check-off or
an open-shop check-off is not suffi-
cient. The president of the union
says that under this regime a miner
would still be free, for if he does not
join the union he can “dig oysters
in Florida.” The wishes of the in-
dividual employe are not considered.
All wages must be taxed to meet
union requisitions in whatever amount
union authorities direct.

This demand, for the enforcement
of which the united mine workers are
prepared to deprive the public of
anthracite, involves a monopolistic
agreement between the union and all
anthracite operators, making member-
ship in the united mine workers com-
pulsory for all persons throughout
the entire industry, except clerical
and managerial forces. Electricians,
blacksmiths, carpenters, engineers,
firemen, drivers, stablemen and coal
inspectors, as well as contract miners,
laborers and others, are thus forced
into an industrial union, or one big
union for the industry.

So far as we know no other union
in the United States, regardless of
the fact that its action might cause
no public suffering, has ever struck
or threatened to strike for such a
check-off.

The demand militates against our
principles of liberty, runs counter to
the statements of the Presidents of
the United States and Federal ad-
ministrations for over twenty years
and is in conflict with the rulings of
practices of our Federal Govern-
ment as well as the decisions of many
state courts forbiding the state and
its political subdivisions to discrimin-
ate against union or non-union men.
For over twenty years by repeated
agreements between operators and
miners the provision of the Roose-
velt award has been readopted and re-
affirmed as follows:

No person shall be refused em-
ployment or in any way discriminated
against on account of membership
of non-membership in any labor
organization and there shall be no
discrimination against or interference
with any employe who is not a mem-
ber of a labor “organization by mem-
bers of such organization.

Nothing that the operators do or
have done is advanced as an argu-
ment in support of the demand to
change this traditional policy. The
union merely seeks the help of the
paymaster to coerce delinquent and
recalcitrant miners. It proposes to
deprive the public Of anthracite, be-
cause perchance some miners are
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slow to pay their dues. Like a
jurisdictional strike, it is a quarrel
within the union, with the operators
and the public innocent bystanders,
conscripted to play a part. The
non-combatants are to suffer.

The operators are advised by
counsel that it would be illegal for
them to enter into such a combina-
tion or agreement whereby no one
can dig coal, except those who pay
tribute to the united mine workers
and are members of it. Such a
monopolistic arrangement, they are
informed, would violate the Sherman
anti-trust law, and the principles of
the common law, forbidding a labor
monopoly.

The constitutional right to pursue
a trade must -not depend upon the
whim of a private society. It should
not lie in the power of any group
of men to make a commercial leper
of any citizen. A man’s opportunity
to work must depend on his ability
and not upon the power of his
fraternity.

To make union membership a con-
dition of the right to pursue a trade
strikes at the very vitals of American
citizenship and industrial liberty.
Union membership is a precarious
privilege. It may be arbitrarily
granted and arbitrarily withdrawn.
That is why the American people
are unwilling to weigh in the same
balance the constitutional right of a
man to work and the insecure priv-
ilege of membership in a private
society.  American institutions and
public opinion will not consent that
the granting and protection of the
right to work shall be transferred
from the state, which safeguards it
to private societies, which have so
often denied it. A compulsory
closed-shop system confiscates liberty
and destroys individualism, just as
socialism appropriates private prop-
erty and destroys individualism. The
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individual, and not the group, is the
unit of responsibility, now and here-
after. Unless freedom to work be
preserved to him, his sovereignty and
dignity are lost. “Our fundamental

law,” said President Harding, “rec-
ognizes no class, no group, no
section. Ours is a government of
individuals.”

Must Not Use “United States.”

The use of the words “United
States” in connection with products
not made for or under the super-
vision of the United States Govern-
ment is officially condenmned by the
Federal Trade Commission. This rul-
ing has been handed own by the
Commission in connection with the
advertisement and sale of paints and
varnishes which the Commission finds
were labeled with words including
“United States” or “U. S.” and in
some cases accompanied by a picture
of the figure known as “Uncle Sam,”
which is popularly symbolic of the
United States.

The respondents named in the
Commission’s order are Armstrong
Paint & Varnish Works of Chicago,
11; United States Roofing Paper &
Paint Factories, Inc., of Minneapolis,
Minn., and Abe Hoohman and Harry
Goldfish, trading under the name of
the Army and Navy Stores, located
in  Minneapolis, and other cities
throughout the United States. Ac-
cording to the Commission’s order,
all of the respondents are prohibited

1 From using the words “United
States” or the symbol or abbreviation
thereof, “U. S.,” or a picture of the
figure known as “Uncle Sam,” which
by custom and general usage has be-
come well known as symbolic of the
United States, either in combination
or alone, in advertising matter or
labels or otherwise, as describing
commodities as having been purchas-
ed from, or manufactured for, or by,
the Government of the United States,
when such commodities have not in
fact been purchased from, or manu-
factured for, or by, the Government
of the United States;

2. From selling or offering for
sale by means of labeling, designat-
ing or otherwise describing or ad-
vertising a commodity as “U. S
House Paint,” “U. S. Floor or Utility
Varnish,” or by wusing words of
similar import, as having been pur-
chased from or manufactured for, or
by, the Government of the United
States, when such commodities have
not in fact been purchased from, or
manufactured for, or by, the Gov-
ernment of the United States.

Concerning the Wheat Surplus.

With wheat selling below produc-
tion 00515 most people will probably
be highly skeptical when told that
bread may cost more. Yet this is
the gist of a story that comes out
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of the West. There should be a sur-
plus of wheat in the country amount-
ing to about 175,000,000 bushels, if
the Government’s crop forecasts are
correct. It is pointed out, however,
that most of this surplus is on the
Pacific Coast. In the rest of the
wheat producing area the supply
about balances the demand, according
to the crop statisticians. If the actual
yield should fall below the Govern-
ment estimate it may be necessary
for the millers to bring wheat from
the Pacific Coast or from Canada to
meet domestic requirements. In the
event of the use of Canadian wheat
the duty will have its effect on the
price of flour and bread. Normally,
the United States does not produce
enough of the hard varieties of wheat
to meet its needs. The soft winter
wheat, unless mixed with other
grades, produces a flour that is too
dark to be marketable in this coun-
try. To supply the deficiency of hard
wheat for this purpose some im-
portation from Canada is necessary.
The Northwest will have a surplus
of some 35,000,000 bushels of durum
or macaroni wheat this year, but this
does not meet the requirements for
bread making. It is alleged that the
bringing of an unusually large quan-
tity of wheat east from the Pacific
Coast or the importation of a large
amount of dutiable wheat from Can-
ada would increase the cost of mak-
ing flour. The whole outcome de-
pends of course on the accuracy of
the figures, and they are subject to
a considerable margin of error.

Trade Balance in July Again Be-
comes Favorable.

After four successive months in
which there was an excess of im-
ports over exports in the United
States, the trade balance in July was
reversed, and exports in that month,
according to preliminary figures from
the Department of Commerce, ex-
ceeded imports by the amount of
$26,000,000. This is the largest
favorable” balance reported during
the current year. The only other
months in which a favorable balance
occurred were January, with excess
exports amounting to $5,514,000, and
February, with an import excess of
$3,511,000. Notwithstanding the fa-
vorable balance for last month, the
balance for the seven months of the

. current year shows a net surplus of

imports amounting to $116,000,000.
This compares with an excess of ex-
ports in the corresponding period of
1922, amounting to $450,000,000. The
changes reflect industrial conditions
in this country. The import surplus
for the current year was due to
heavier receipts of materials for use
in manufacturing. The unfavorable
balances were largest in the months
when industrial activity in the
United States was at the peak, and
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the reversal in July is due mainly to
the slowing down of industry within
the past three months.

While imports so far during the
current calendar year have exceeded
exports, it is to be noted that the
value of exports has held above that
of the corresponding period of 1922.
Preliminary figures indicate total ex-
ports this year from January to July
of $2,256,000,000, compared with $2-
122,000,000 in the same months of
last year. When allowance is made
for price changes in these two per-
iods it is probable that the actual
volume of commodities exported in
the first seven months of 1922 was
somewhat in excess of that exported
in the same period of the current
year. Even so, the decline in exports
as a whole is not great, though for
certain specific commodities there has
been a substantial reduction. For
July of this, year exports amounted
to $310,000,000, compared with $301,-
000,000 a year ago. Here again the
price element enters. On the whole
however, the change from a favorable
to an unfavorable trade balance is
due to heavier imports rather than
to any great slump in total exports.

Goes Ahead From Year to Year.
Forty years ago E. A. Stowe
mailed the first copy of his Michi-
gan Tradesman to the mercantile

world.  »
Compared with the fortieth an-
niversary issue which 1 have just

been reading and which contains 132
pages, the first number was a puny
looking publication; but behind it
there was a mind and a purpose and
a will and a sturdy body, and all of
these combined have made the Michi-
gan Tradesman a truly great business
paper for the general merchants in
the territory which it serves so well.

The same strong mind, the same
set purpose, the same firm will are
still there; and even if the body is
not quite so sturdy and young, yet
the Tradesman goes ahead from
year to year.

Probably the greatest tribute that
anyone could pay to my friend, Mr.
Stowe, will be found in the follow-
ing statement which was made by a
former associate of his two years
ago:

From the very first the Trades-
man had a definite. policy and ex-
pressed and maintained it forcefuly
and fearlessly. | recall the first
libel suit threat, which had it been
successfully instituted, would have
wiped out”the meaager capital of the
business, while, had the editor taken
fright and receded from the position
he had taken, he would have ended
forever any chance for the useful-
ness and prestige which his paper
has come to enjoy. | never knew a
man to come_to the office of those
early days with a grievance—etiher
real” or Tancied—that” E. A. did not
meet him more_than half way. So
long as the visitor was courteous
and” gentlemanly he was treated with
the greatest possible respect; but if
he threatened suit. or intimated that
he would “see his lawyer,” E. A
abruptly terminated thé interview
with the remark that if the visitor
started anything, he must be pre-

pared to follow the matter to the
court of last resort, because the
Tradesman never considered any

cause settled until it had been passed
upon by the Supreme Court. There
is certainly something uncanny in
E. A’s legal experiences, because he
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has never

L one to the Supreme
Court withou

{ coming home victor.
Here is “Many years of con-

tinued service and happiness” to
you, E. A—Sidney Arnold in Ameri-
can Artisan.

Opposition to Hard Money.

It appears that much of the op-
position to a hard-money policy in
Great Britain comes from the Liber-
als. The recent advance in the Bank
of England’s discount rate, which was
essentially a hard-money measure, has
evoked no little criticism from this
quarter, on the assumption that any
step looking towards further defla-
tion will intensify the trade depres-
sion that has prevailed in Great
Britain during the past year. Special
emphasis is laid on the effects of de-
flation on labor. Unemployment in
Britain, though less acute than earlier
in the year, is still serious and the
anti-deflationists cite the possibility
of its increase as a result of a hard-
money programme as the chief
reason for their attitude. Czecho-
slovakia has gone through a hard-
money crisis with the rise in the
value of the crown during the past
year, but its troubles from this source
now seem to be definitely of the past.
Most countries of Europe must event-
ually go through the same experience
At present they realize the need of
a surgical operation, but they are
afraid of the knife. Great Britain is
less in need of this operation than
those countries of the Continent
which have had a paper-money de-
dauch. Even in Great Britain, how-
ever, deflation will have its tempor-
ary inconveniences, though in the
long run the wage-earners, like other
groups, will gain from the restoration
of the pound to its gold parity.

Paper Demand is Increasing.
As was expected, the demand for
paper of various kinds for Fall has
set in sooner than is usually the
case. The striking feature of the
situation, according to the bulletin
of the American Paper and Pulp
Association, is the placing of large
orders during the usually dull Sum-
mer months. Further evidence of a
strong revival in September rather
than October is offered in the esti-
mates that jobbers in most lines of
the trade have been overselling their
purchases by from 10 to 30 per cent.
The call for wrapping paper is des-
cribed as already showing marked
improvement. While the book paper
mills are far behind on their orders,
they have made some progress in
catching up with them. Fine papers
are being more called for, owing to
early Fall direct-by-mail advertising.
The paper box industry is gaining
and a fairly large number of orders
for future delivery are reported.

Sweden's Fleet.

Sweden has completed its largest
floating dock, which will accommodate
ships of 18,000 tons. It has been con-
structed by the Gaela Works, the
country’s leading ship-building con-
cern. Sweden’s merchant fleet was in-
creased by seven ships in June. The
entire fleet now consists of 1,270
steamships, 853 motor vessels, 794
sailing vessels. The gross tonnage
of the fleet is 1,282,057.
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Michigan Shoe Dealers
Mutual Fire Insurance Co.
Lansing, Michigan
PROMPT ADJUSTMENTS

Write

L. H. BAKER, Secy-Trea*.
P. O. Box 549

LANSING, MICH.

OUR FIRE INS. POLICIES ARE
CONCURRENT

with any standard stock policies
that you are buyinf.

The Net Cost is 30% LeSS

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Mich.

WM. N. SENF, Secretary-Treas,
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Proceedings of St. Joseph Bank-
ruptcy Court.

Joseph, Aug. 11—In the matter of

waiter H. Anway, doing business as the
.Simplicity Manufacturing Co., of Kala-
mazoo, bankrupt, the trustee filed his
final report and account, showing total
receipts of $258.20 and no disbursements,
whereupon an order was made by the
referee calling the final meeting of
creditors at his office Aug. 24 for the pur-
pose of passing upon the trustee’s final
report and account, the payment of ad-
ministration expenses and preferred la-
k?r. and tax claims. There will be no
dividends to creditors, who were directed
to show cause why a certificate should
not be made by the referee recommend-
ing the bankrupt's discharge.

Aug. 13. In the matter of H. H. Roth,
bankrupt, of Penn township, Cass coun-
ty, the trustee filed his supplemental
final report and account, showing the
disbursement of all funds and requesting
that he be discharged as trustee, where-
upon an order was made by the referee
closing the estate and discharging the
trustee. The referee made a certificate
favorable to the bankrupt’s discharge.

Aug. 14. In the matter of Cornelius
Brown Co., a corporation, of Hopkins,
bankrupt, the trustee filed his final re-
port and account, showing total re-
ceipts of $797.75, disbursements of $115,-
84 and balance On hand of $681.91, with
request that the final meeting of creditors
be called for the purpose of closing the
estate. The referee entered an order as
requested by the trustee setting the final
meeting of creditors at his office on Aug.
28 for the purpose of passing upon the
trustee’s final report, the payment of ad-
ministration expenses and the declaration
and payment of first and final dividend.
Creditors were directed to show cause
why a certificate should not be made
recommending the bankrupt's discharge.

Aug. 15—In the matter of the Earl
Electric Co., bankrupt, of Benton Har-
bor, the trustee filed his supplemental
final report and account, showing dis-
bursements of all funds, with request
that he be discharged as trustee and the
estate closed. The referee entered or-
ders as requested and also made a cer-
tificate recommending the bankrupt’s
discharge.

In the matter of Joseph C. Hookey,
bankrupt, of Kalamazoo, as more than
two years have elapsed since the ad-
judication. an order was made by the
referee, directing the trustee to file his
final report and account for the purpose
of closing the estate and paying a final

dividend.
Aug. 16. In the matter of Frank E.
Glossop and Joseph E. Glossop, doing

business as Glossop Brothers, bankrupt,
of Augusta, the first meeting of creditors
was held at Kalamazoo. As there were
no assets over and above the bankrupt's
exemptions and no claims were proved
and allowed, orders were made that no
trustee be appointed and that the bank-
rupts be allowed their exemptions as
claimed. The bankrupts were sworn and
examined by the referee and attorne%/s
present without a report, whereupon the
first meeting was adjourned without
day. Unless cause to the contrary is
shown the estate will be closed upon the
expiration of the thirty days.

Aug. 17. The Pulp Products Co. a
corporation, of St. Joseph, being a re-
rganization of the defunct Universal
Pulp and Paper Co., filed a voluntary
petition and was adjudicated a bankrupt
and the matter referred to Referee Ban-
yon, who was also appointed receiver.
The referee made an order appointing
Bret H. Cockett custodian, pending the
first meeting of creditors and the elec-
tion of a trustee. The schedules show
claims to the amount of some $94,34258,
with assets of $10,455.61. The following
are listed as creditors:
Prior or Secured Creditors.

City of St. Joseph, taxes amount unknown

Diltts Machine Works, Fulton, N.

Y. $6,000.00
Preferred labor claimants unknown
Unsecured Creditors.

Commercial National Bank, Ben-

ton Harbor $6,250.00
B. H. St. Joe Ry. & Lt. Co.,, Ben-

ton Harbor ---------emeere e 10,000.00
Kitchell Fuel Co., Elkhart 1,165.83
Black-Clawson Co., Hamilton___  290.00
Howell Elec. Motors Co.,, Howell 155.00
L. E. Merchant Co., St. Joseph 56.65
Fay Foundry Co., St. Joseph 305.46
Brown Ice & Coal Co., St. Joseph 335.19
Appleton Wire Works, Appleton, 865.20
American Elec. Spl. Co., Chicago 212.60
Lorain Coal & Dock Co., Colum-

bus 1,257.54
George A. Enos Coal Co., Cleve-

lan 344.60
Howell Elec. Motors Co., Howell 296.00

C. E. Taylor. St. Joseph 22,000.00
George C. McCann, Danville, 111 13,500.00
Milton Stern, Kalamazoo 2,500.00

C. A. Buskirk, Otsego 1,000.00
Advance Foundry Co., St. Joseph 6.05
Albany Felt Co.. Albany 632.00
Allerton Bros., Benton Harbor 23.25
American Tissue Mills, Holyoke 145.82
Appleford Counter Check ank
Hamilton, Ont. 18.09
Appleton Wire Works, Appleton 179.40
Armour Grain Co., Battle Creek 36.95
Bahia Fiber Broom Co., Chicago 9.00
Baker-Vawter Co., Benton Harbor 69.29
Dan T. Bash, Benton Harbor__ 56.25
Benton Harbor Engr. Works,

MichlGAtt

Benton Harbor 95 28
Benton Harbor-St. Joe Gas &

Fuel Co., Benton Harbor _ 28 18
B. Il. & St. Joe Ry. & Lt. Co.

Benton Harbor 5872 83
Bitner Bros., St. Joseph * sH0
G. Bluschke, St. Joseph _ . 216 00
Brammall Htg. & Sply Co.,, Ben-

ton Harbor 662.56
Stephen Burk, St. Joseph 19.50
Vito G. Cantassano & Bros. N. Y. 166.80
Central Mfg. Co., Kalamazoo___  108.26

. Channon Co., Chicago 63.71
City of St. Joe, St. Joe 25 87
City Plumbing Co., St. Joe 45.40
Crandall Packing Co., Palmyra
Curtis & Myers EiecT Co.” Benton '67

Harbor 1,089.31
Cutler & Downing Co., Benton

Harboor « 559
Dachel Carter Ship BldgT Co.”

Benton Harbor 6.90
Dearborn Chemical Co., Chicago 5360
C. E. Dickinson, St. Joseph 26.32
Dilts Machine Wks., Fulton N. Y. 219.59
Doubleday Bros. & Co., Kalamazoo 11.15
Electric "Maintenance Co., Ben-

ton Harbor _ 46 32
Engber%’s Elec. & Mech. Wks., St.

Josep 4 47
Andrew Epple, St. Joseph ! 3.26
French Paper Co., Niles 123.75
General Chefnical Co., Chicago— 149.34
Gilliespie’s Drug Store. St. Joe 13.65
Goodyear Tire & Rubber Co,

Chicago -—-----mmmmmommmmmemeee e 161 72
Goulds “Mfg. Co., Seneca Falls

A, Y- 466.60
D. Craft & Son, Kalamazoo 696.36
Grasselli Chemical Co.,, Chicago 50.
Gregory Elec. Co., Chicago 45.98
Grewe & Humberg, at. Joseph 43.16
Harrold & Hawkins. St. Joseph 81.00
Harrolds Transfer Line, St. Joe 32.00
A. C. Heitsehmidt, Mich. City__  127.50
Hill Curtis Co., Kalamazoo 7.50
Frank C. Humberg, St. Joseph 4.10
Junkin Paper Mills,” Fort Madison

lowa 114.15
Kalamazoo Tank & Silo Co,

Kalamazoo 500.00
Kellogg Toasted Corn Flake Co.,

Battle Creek 157.60
Kidd, Dater & Price Co., Benton

Harbor 19.16
Knox Consolidated Coal Co.,

Indianapolis 1,286.72
The Levis, Toronto, Ont. 96.85
Lockway Stouek Paper Co. Ben-

ton Harbor 25.02
Lockwood Trade Journal, New

York 7.00
J. W. Lucas & Co., Benton Har-

bor 26.78
Machinery Exchange & Supply

Co., Benton Harbor 3.00
Magic Leather Treatment Co,,

Detroit 14.40
Main Belting Co., Philadeplhia— 16.20
Marner Co., Benton Harbor 12.00
Manhattan Rubber Mfg.,, To,

Detroit 41.20
Mark Mfg. Co.. Chicago 1.72
Printing & Carton Co., Menasha,

Wiis. k 377.32
L. E. Merchant Co.. £t Joseph— 38.25
Metric Packing Co., Buffalo 15.42
Meulenberg Sheet Metal & Roofing

Works, Benton Harbor 21.50
M. C. R. R. Co., St. Joseph 440.61
Mich. State Tel. Co., St. Joseph 35.24
Miller Scrap Iron Co., Green Bay

Wis. 977.86
Moulds Brass Foundry Co., Ben-

ton Harbor 1.65
Northern Lime & Stone Co., Pe-

toskey 306.00
B. M Nowlen & Co., Benton

Harbor 112.64
Ohio Wax Paper Co., Columbus 91.13
Palladium Pub. Co., Benton Har-

bor .60
P. M. R. R, St. Joseph 3.59
Pioneer Paper Co., Chicago 265.28
A. Plamondon Mfg. Co., Chicago 120.00
Postal Telegraph Co., St. Joe__ 25.36
Postum Cereal Co., Battle Creek 74.22
Potts Bros., Benton Harbor 249.32
I’reston Lumber Co., Benton

Harbor 321.84
Adolph Reich, St. Joseph 37.47
Richter. & Achterberg, St. Joe,  302.95
Rimes & Hildebrand, St. Joe 1.70
The Russ Co., South Bnd 30.60
St. Jooe Herold-Press, St. Joe 6.50
St. Joe Iron Works, St. Joe 293.75
Dan Sax & Co., Benton Harbor 17.30
Schaeffer &Budenberg, Brooklyn 2.08
John Shananhan, St. Joseph__ 5.25
N. Slater Transfer Line, St. Joe 268.26
South Bend Supply Co., South

Bend 518.93
Sﬁecialty Papers Co., Dayton 130.19
The Square Drug Co., St. Joe__ 19.65
Standard Oil Co., Grand Rapids 86.51
Star Pattern Works, Benton Har-

bor 3.50
Star Paper Co., Kalamazoo 58.18
Burton G. Starke, St. Joe 1,192.72
M. W. Stock & Sons, St. Joe 616.41
J. J- Sullivan, Benton Harbor__ 1,094.10
Trade News Service, New York 15.00
Twin City Typewriter Co., St

Joseph 11.13
W. S. Tyler Co., Cleveland 193.35
U. S. Foil Co., Louisville 52.07
Valley Iron Wks., Appleton, Wis. 28.00
A. J. Vanderline, Kalamazoo__ 176.60
John Wallace Sons Co., St. Joe 1,641.90
W aste Products Co., Niagra

Falls 531.00
W aterproof Paper & Board Co.

Cincinnati 267.64
W estern Paper Mills Supply Co.

Kalamazoo 2,416.38

Ag.ﬁ 22, 1923
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& Co.

Investment Securities

A. E. Kusterer

GOVERNMENT, MUNICIPAL,
PUBLIC UTILITY, RAILROAD,
CORPORATION BONDS

817-821 MICHIGAN TRUST BUILDING GRAND RAPIDS

Fenton Da\?is fc Beyyle

BONDS EXCLUSIVELY
0. R. NAT. BANK BLDQ.

Chicago GRAND RAPIDS
First National Bank Bldg. Ttelephones]

Detroit
Congress Building

WE LEND UP TO 90 % of the value of our shares, at
6% interest, using your stock certificates as collateral. This
loan may run as long as you wish or may be paid in whole or
in part at any time and does not impair the earnings on your
shares.

Grand Rapids Mutual Building and Lnan Association
Resources $4,500,000.00

Chartered 1888 Second Floor Widdicomb Building

The Mill Mutuals

AGENCY
Lansing, Michigan

Representing Your Home Company,

The Michigan Millers
Mutual Fire Insurance Co.

And 22 Associated Mutual Companies.

$20,000,000.00 Assets

Is Saving 25% or More

Insures All Classes of Property

ROBERT HENKEL, Prc. A. D. BAKER, Sec.-Treas.
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W estern Union

St Joseph Telegraph Co,,
W hitney & Ford, Chicago--—-—- Al &gég
N olEs "Market, St. Joseph 1.30
K Barr, Attorney, St. Joe__ 63.71

AU\ 18\ In the matter of Nick Jouras
d?Iri= business as the Central Candy Co.,
oi Kalamazoo, bankrupt, the adjourned
hrst meeting of creditors was held at the
referee s office and the trustee’s first re-
port and accoount, showing total re-
ceipts of $950 and no disbursements,
were approved and allowed. Upon recom-
mendation of the trustee a first dividend
°t.5 cent, was declared and ordered
paid, the administration expenses were
ordered paid to date, whereupon the
meeting was adjourned for a period of
three Mmonths.

In the matter of Emanuel R. Kuhn,
doing business as A. M. Young & Co,
bankrupt, of Kalamazoo, the trustee
iilea his final report and account show-
ing total receipts of $1,940.06, disburse-
ments of $826.58 and balance on hand of
$1,113.48, with request that the final
meeting of creditors be called for the
purpose of paying a final dividend and
the payment of administration expenses.
An order was entered by the referee,
calling the final meeting of creditors at
his office on Aug. 31, as requested by
the trustee. Creditors were directed to
show cause why a certificate should not
be made by the referee recommending
the bankrupt's discharge and why the
trustee should be authorized not to in-
terrepose objections to his discharge.

In the matter of Frank E. Glossop and
Joseph E. Glossop, doing business as
Glossop Brothers, bankrupt, of Augusta,
no cause to the contrary being snown,
an order was made by the referee closing
the estate and recommending the bank-
rupts’ discharges. The record book and
files were returned to the clerk’s office.

Remarkable Address by Remarkable
Man.

E. P. Monroe (Sherwood Hall &
Co.) was called to Hart last Satur-
day to make an impromptu address
at the annual picnic of the black-
smiths of Manistee, Mason, Oceana
and Muskegon counties. While in
the city Friday Mr. Monroe Kkindly
ha,nded the Tradesman the manuscript
of his impromptu address, which he
very properly regards as ‘his most
masterly effort. The Tradesman is
pleased to publish the address ver-
batim, as follows:

As | review this vast concourse,
composed of men who are pursuing
the most honorable occupation on
earth, words fail me to do justice
to the occasion.

You are the lineal descendants of
Vulcan, the earliest mythological god
recorded in history and by all means
the most admirable. Who ever heard
of Vulcan gmrp\ﬁ to war? Echo ans-
wers, who?  Mr. Vulcan may have
forged the implements of warfare;
he may have shod the war horses of
the Aégean era; he may have made
the swords worn by generals who
led mighty armies to victory or de-
feat; but "he never himself “dreamed
of warfare or devoted a lifetime, like
the Kkaiser, to preparation for “Der
Tag,” to destroy a sister nation and
wreck the civilization of the ages. .
“Mr. Vulcan was a peaceful indi-
vidual who found more pleasure in
contributing to the pursuits of peace
than he did to creating the bloody
implements of war. Nothing gave
him greater pleasure than to 'hammer
swords into plowshares and convert
cannon into anvils. Because you are
the direct descendants of Mr. Vulcan
ou are the heirs of all the ages and
he most envied class on earth.

Not only is your lineage a matter
of congratulation, but “your daily
life is one continual round of pleas-
ure and satisfaction. You shoe the
horses of the farmer and drayman.
You keep in repair the wagons of
the agriculturist and the Treapers,
mowers and threshers of the grain
grower. But for you the freight
cans would rust on” the tracks and
the ships of commerce would rot at
the wharves. You are the men who
make the world go round and but
for you the busy marts of trade and
commerce would cease to exist. You
are a constant benediction to the
world and contribute more to the
comfort and sustenance of mankind
than any other class on earth.

MICHIGAN

More great men have emerged
from the grime of the forge and
anvil than from any other occupation.
Elihu Burritt, the learned black-
smith, acquired thirty-two languages
while forging horse” shoes. obert
Collyer, the greatest Unitarian divine
of the last century, with the possible
exception of Channing and Emerson,
formulated the most forceful ser-
mons ever delivered in a pulpet while
E)ou_ndmg the hot iron on his anvil.
t is a mistaken idea that a man
cannot reach the top rung of fame
and glory while he is en?a ed in
the elevated occupation of blasksmith
I congratulate you on the character
of your calling” and the opportunity
it affords you for self education,
social advancement and personal re-
finement. | 'hope you all appreciate
the position you occupy and take ad-
vantagle of your calling to the greatest
possible extent. | regard it as a
great honor to be given an opportu-
nity to tell you about your great
ancestor and also your honored rep-
resentatives—MessrS.  Burrett  and
Collyer. If 1 am so fortunate as to
be invited to_address you again next
summer, | will furnish’ you additional
reasons why you should honor your
calling as it "has honored you ~“and
‘hold "your heads even higher than
%/_ou do, now because of your associa-
ion with the noble and “lucrative oc-
cupation of blacksmith.

Another Stock Jobbing Proposition
Fails.

_St. Joseph, August 21—With the
filing of a voluntary petition in bank-
ruptcy last Thursday by the Pulp
Products Co., owing deébts to the
amount of nearli/ $100,000, with prop-
erty of about $10,000 or Iess, another
financial bubble 'has bursted, as was
fully expected when the bankrupt
came to life as the foster child of
the defunct Universal Pulp & Paper
Co. The latter company came into
being during the war™ and might
roperly be called one of the “war
abies.” The concern was quite suc-
cessful so long as the war continued
and predictions were made that there
were those on the inside who would
be made rich by the company, but
upon the signing of the armistice
the “baby was gasping for breath.
Suits were commenced _against the
company in the Circuit Court of
Berrien county and from the many
rumors floating around it was hard
to tell whether the company was in
bankruptcy, receivership or a sort of
trusteeship. Some kind of settle-
men was arranged with creditors for
a considerable " less than 100 cents
on the dollar, and shortly the Pulp
Products Co., was 'hailed as a winner
and a fortune maker for those who
were timely enou?h to  purchase
stock, which was_sold quite freely to
some of the leading business men of
this city and Benton Harbor. Even
workmen invested in the stock,
which was sold by stock brokers
from Grand Rapids” and South Ha-
ven, and _who certalnl¥ held out
most alluring prospects for the com-
{)any to obtain their commissions on
the “sale of the stock. The wonder
is how long the public will continue
to be fooled by such stock jobbing
propositions.

Corporations Wound Up.
The following Michigan corpora-
tions have recently filed notices of

dissolution with the Secretary of
State:

Inter-State Construction Co., Ltd.,
Detroit.

Home OQil Co., Port Huron.

Port Huron Beverage Co. Port
Huron.

Andrew Dungey & Son, Lansing.
Howell Manufacturing Co., Howell.
Detroit Motor cycle Manufacturing
Co., Detroit, )
Davidson-Spencer Co., Detroit.
Huron Pointe Club, Detroit.
Citizens Electric Co., Battle Creek.
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Signs of the Times
Are

Electric Signs

Progressive merchants and man-
ufacturers now realise the value
of Electric Advertising.

We furnish you with sketches

rices and operating cost for the
King. P 9

THE POWER CO.
Bell M 797 Citizens 4261

The Old Reliable
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Sand Lime Brick

Nothing as Durable
Nothing as Fireproof
Makes Structures Beautiful
No Painting
No Cost for Repairs
Fire Proof
Weather Proof
Warm In Winter
Cool In Summer

Brick is Everlasting

Grande Brick Co., Grand
Rapids

Saginaw Brick Co., Saginaw
Jackson-Lansing Brick Co.,

Rives Junction

5M,

' n West Michigan

New System Dentists

We’'ve taken pain and high price out of Dentistry and substituted comfort

and economy.

After all, there's no place like the New System.
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Going in for Thrills

After you have carefully followed all directions, or been

uided by your own experience, there comes a positive
thrill in the achievement of a beautifully looking, wonder-
fully flavored loaf of homemade bread.

The best cooks who use Lil

White for all their baking

requirements know the satisfaction of using Lily White.

They know its quality, its flavor, its fine, uniform
know what delicious breads, biscuits and rolls

lation. The A
they can bake with it.

gianu-

One trial is enough for you to learn the difference be-

tween ordinary flour an

Lily

‘White

“The Flour the Best Cooks Use**

A GOOD RECIPE FOR

ENGLISH TEA BISCUITS
4 cups Lily White flour, 4
level teaspoons baking pow-
der, 1 teaspoon salt, 2 table-
spoons butter or fat, 1 cup
of mashed potatoes, 1 cup of
milk. Boil and mash pota-
toes, having them free from
lumps.  Sift the flour, salt
and baking powder, add po-
tatoes and rub in fat or but-
ter. Mix to a light dough
mwith egg and milk : roll out
a little thinner than ordinary
biscuits and bake in hot
oven Serve hot.
toes while warm

Use pota-

OUR GUARANTEE

We Guarantee you will like
Lily White Flour, *the flour
the best cooks use~ better
than any flour you ever
used for every requirement
of home baking.

If for any reason whatso-
everyou donot, yourdealer
will refund the purchase
price. He is so instructed.

Lily White is Worth More than Ordinary Flours

VALLEY CITY MILLING COMPANY
GRAND RAPIDS, MICHIGAN

“Millers for Sixty Years™

Ads like these are being run regularly and continuously in

the principal papers throughout Michigan.

You will profit

by carrying Lily White Flour in stock at all times, thereby
being placed in position to supply the demand we are help-
ing to create for Lily White Flour.
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Michigan Retail Dr Goods_ Association.
President—J. C. 'Foeller, Battle Creek-
_First Vice-President—F. E. Mills, Lan-

sing.
Sgecond Vice-President—W. O. Jones,
Kalamazoo. .
Secretary-Treasurer—Fred Cutler. lonia.
Manager—Jason E. Hammond, Lansing.

Bloomer Dresses in Favor.

Bloomer dresses for little girls
have lost none of their popularity if
the business that has been done in
them here for Fall delivery can be
taken as a criterion. Many especially
attractive models in the higher-priced
lines of this merchandise for girls
of 2 to 6 are now offered here, re-
tailing in some instances around $10
each. The finer garments are made
mostly of fine chambrays and ging-
hams, with some cotton crepes also
seen. There is a wide range of
colors, including red, blue, lavender,
pink, green, brown, rose, etc. Most
of the garments are made with the
bloomers detachable. Trimmings on
the better dresses run largely to hand
embroidery in various effects, includ-
ing cross stitching in contrasting
colors. They are frequently finished
off with frilled collars of batiste or
some similar material, edged with
“val,” or picot lace.

Not as Active as Expected.

Although this is the period in
which the buying of Oriental rugs
ordinarily would be most active, the
current purchasing of retailers, ac-
cording to a leading importer, is dull.
With prices easily 15 per cent, higher
than last Fall, the tendency, it is
explained, has been for the mer-
chandise manager to hold buyers of
this merchandise in close check. Quite
a few requests have been received
lately from retailers who wish to buy
a certain amount of rugs, provided
an equal or larger amount is sent on
consignment. The importer in ques-
tion says he is turning down every
request of this kind that he receives.
Persian rugs dominate the field now,
it is said, with considerable hesita-
tion on the part of some of the trade
with regard to the Chinese kind, in
which very close price competition
has developed.

What the Slip-On Brought Back.

Steps are being taken by the Knit-
ted Outerwear Bureau, which is hand-
ling the publicity end of the cam-
paign of the National Knitted Outer-
wear Association to improve business,
to bring back in vogue the slip-on
type of sweater for women. Re-
ports have been coming in from the
West of the revival of the popularity
of this type of garment, and style
authorities and merchants in other
parts of the country are looking for
its return. Its general return to
favor would be of material assistance
to the manufacturers, in that it would

DRY GOODS,
FANCYGOODSA”

MICHIGAN
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help retailers clear up considerable
surplus stock and thus put them in a
frame of mind for buying additional
merchandise. Incidentally, reports
emanating from the trade indicate
that machine-knitted sweaters with
bright bands of colors running around
them are very popular just now.

Striped Shirts for Fall.

Stripes are going to be the big
thing in men’ shirts for Fall, accord-
ing to representatives of the large
shirting concerns. It is said that the
orders placed thus far indicate that
the stripes which have been out of
the running for some time are com-
ing back strongly. The custom trade
and those manufacturers who are
producers of silk shirts are especially
said to be emphasizing stripes. The
claim is made that the white and
solid color vogue has been greatly
overdone and that wholesalers have
realized this by the reducing at low
prices the stocks they are currently
carrying. Broadcloths are also said
to be in considerably less favor. Silk
shirts promise to be big holiday
items, it being intimated that the in-
dustrial worker is once more prone
to indulge his taste for these gar-
ments.

Brushed Coats the Thing.

Brushed golf coats, with fancy
fronts and plain backs are, far and
away, the leaders in the current de-
mand for women’s knitted novelties.
Two models are reported to be doing
especially well, one of which is
equipped with six buttons and fastens
all the way up the front. The other
fastens only near the bottom, where
a cluster of four buttons is placed.
Camel is the big shade, as many
coats of this hue being sold as of
all the other colors combined. Brown
and gray come next. Worsted coats
of the kind described wholesale at
$48 a dozen and up, with similar ef-
fects in mohair beginning at $66 a
dozen. An attractive combination of
brushed mohair and fibre silk, which
produces a kind of two-tone effect, is
priced at $72 a dozen and up.

Fiber Fabrics Selling Well.

The cutters are using large quan-
tities of knitted artificial silk fabrics
for Fall garments, the total volume
according to sellers running consider-
ably ahead of last year. The dress
trade is taking a great deal of the
heavier improved tricolette cloths for
the cheaper range of dresses. One
dress manufacturer said yesterday
that where he had eight models in
these fabrics last season he now has
sixteen, all of them selling well at
$10.75 wholesale. For stoutwear also,
garments made of the knitted cloths
are taking well. Manufacturers of
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bloomers, pantalettes and other wo-
men’s underwear items are likewise
using the fiber fabrics very extensive-
ly, because of their comparative
cheapness and the improvements
made in their manufacture.

Novelty Jewelry Selling.

With the approaching end of the
vacation season there has been a no-
ticeable picking up here in the de-
mand for novelty jewelry of various
kinds. Every indication was said yes-
terday to point to the best season for
earrings that has ever been experi-
enced by the popular-priced end of
the trade. The vogue for colored
bracelets also is holding up strongly
and, in anticipation of a continued
demand for them, one of the manu-
facturers of this merchandise has just
put on the market some attractive
narrow celluloid bracelets set all
around with brilliants of the color of
the bracelet in which they are set.
The shades include amber, sapphire
blue, emerald and jade greens, crys-
tals, etc. The bracelets wholesale at
$72 a gross.

Why Dark Colours are Stressed.

It has been a matter of some sur-
prise that dark colors have pre-
dominated in quite a few of the men’s
wear Spring lines. An explanation
of this is given by a trade authority
who insists that this was to be ex-
pected as the result of clothing sales
this Spring. He said that the re-
tailers will have a large carry-over
of the light colored suits into the
next Spring. The dark colors that
may be carried over can be sold
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during the Fall, and so they are ob-
viated. The mills, he pointed out,
naturally want to sell their largest
production, and, although they will
show quite a few light colors, they
expect to stress the dark ones to take
the place of those that will be sold
during the Fall.

Women’s Belt Styles Set.

Three-quarters of an inch will be
the basic width for women’s belts this
Fall and the cocoa and allied shades
of brown will be the accepted colors,
according to an announcement made
yesterday by the belt manufacturers’
group of the United Women’s Wear
League of America. Wherever the
stylish waist-line is located this Fall,
it was said the narrow belt will play
a prominent part in the ensemble of
sports costumes and of certain types
of street garments. The increasing
popularity of leather as a garment
trimming item is expected to further
the belt business considerably, and the
manufacturers are looking forward to
one of the best seasons ever experi-
enced.

We are manufacturer* of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children,

especially adapted to the general
store trade. Trial order solicited.

CORL-KNOTT COMPANY,

Corner Commerce Ave. and
Island St.

Grand Rapids, Mich.

HOUSE DAY

We want to encourage you to come into the House
and visit us because we want to get better acquainted with
you and we want you to see what a fine store we have,
equipped with the most modern equipment to handle your

business.

We also want you to see what fine condition our

merchandise stock is

in and how

it is nicely assorted

between wanted staples and fancy merchandise suited to

your needs. We
acquainted with
Officers.

Therefore,

also want
our Buyers, Department Heads and

to encourage you
designated EVERY TUESDAY as HOUSE DAY.

you to become better

to visit us we have
EACH

DEPARTMENT on EVERY TUESDAY will place on sale
certain wanted merchandise at SPECIAL PRICES which

will more than warrant a trip to see us.

In addition we

always have numerous odd lots, samples, etc., to close out

at special prices,
EVERY TUESDAY.

which will

also be placed on sale

You will find these BARGAINS displayed on tables in
the front of each department with signs in plain figures
showing the low prices they will be sold for on TUESDAY

ONLY.

HOUSE DAY will begin next Tuesday, August

28th, 1923 and continue EVERY TUESDAY.

We hope that you will take advantage of HOUSE
DAY and that it will result in increased benefits to both

of us.

GRAND RAPIDS DRY GOODS CO.
We do not retail and sell to dealers only.
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Sweater Coats Preferably Sleeveless.

All hail the sleeveless golf coat!
There are styles and styles, of course,
but it does seem as if the golf sweat-
er that boasts no sleeves, is carrying
all before it. While coats of this
order were originally intended for
sports occasions solely, their general
wear characteristics were so readily
appreciated that now they may be
seen almost as frequently in town.
When a sweater is advocated both
for town and country wear, and is
accepted by the most fashionable
women as the logical complement for
the knitted, linen, or flannel skirt, it is
the highest praise it can receive, and
is one more triumph for knitted
outerwear.

The knitted coat or sweater which
is illustrated is one of the most pop-
ular types, jand is serviceable and
smart at the same time. The low
placed closing, achieved by five but-
tons in cluster arrangement, is an
outstanding feature, while the low-cut
armhole which makes for perfect
comfort and freedom of movement is
another.  The pockets with their
rack-stitch borders are salient utility
notes.

This particular model is presented
with a ciel blue background, the
plaided design carried out in buff
color fiber silk stripes, and an added
note of color is effected in the tan
cubes which appear at the center of
each square. Other striking color
combinations are offered in gray,
orange and sky-blue, white, purple
and jade, and tan, jade and royal blue.

Hat Trimmings for Fall.

Ostrich is easily the leader of the
feather trimmings for Fall, the cur-
rent bulletin of the Retail Millinery
Association of America asserts, both
in the more formal forms and worked
into flowers, leaves, sprays, etc. It
is also seen used flat or fashioned
into foxtails. Extra long burnt pea-
cock comes second in the ranks of
the plumage.

Other popular trimmings for the
new. season include huge bow loop
masses that are either placed in front
or at the right side of the rear of the

MICHIGAN

hats they grace. Trailing trimmings
of lace and ribbon streamers and
huge flowers of shaded silks are
also seen. Beads are used as all-
over studding for theater bonnets.
An abundance of rhinestone and
paste oranments is displayed, and
paddle and knob effects in pins are
popular.

Painted and coral ornaments are
seen appliqued in all-over effects, and
pins are found here and there on
fitted shapes in conjunction with
plumage trims. Shaving brush co-
cardes supplant similar effects in rib-
bon on the cloches. Large buckles
are used to catch in the drapes of
berets. Bands of vivid embroideries
are noted as a trimming theme in
off-the-face shapes, while in cutout
motifs flowers and twists of tinsel
ribbon are the thing.

Few of the formal trimmings are
placed flat on the hats, but flare up
and stick out instead. Jet, gold and
painted celluloid nailheads are seen
as studding on a number of models.
Black lace wveils outlined in jet beads
also play their part in the new sea-
son’s mode, as do veils formed of
several meshes picoted. In  self
trimmings are seen several twisted
ropes of fabric.

Colons Dominate Hosiery Season.

If there is anything that stands out
in the business placed in the finer
grades of women’s silk hosiery for
Fall it is the number and variety of
the colors' that have been taken by
the retail trade. In fact, the asser-
tion is now flatly made that the cur-
rent season will be more colorful as
to hosiery than any Fall for several
years past. The popular hues have
been divided into two general groups,
those that harmonize with the favor-
ed footwear colorings and those that
contrast with them. In the former
come such shades as log cabin brown,
which ist by far the leader of its
group, Autumn brown and gray.
In the latter are a number of colors,
not the least favored* of which are
those of the nude family, although
nude itself is not so active just now.
Light gray hose for wear with black
slippers are well thought of, as are
gold and silver brocade effects for
wear with evening slippers of those
materials.

Return of the Derby.

Although at least one of the well-
known hat manufacturing concerns
has taken the stand that the derby
is coming back, there is little evi-
dence that this will take place in the
Fall. It was said recently that the
retailers’ orders placed for the coming
season show no marked gain for the
derby.  Soft hats strongly pre-
dominate, with the pearl gray shade
greatly favored. The prime objec-
tion to a general return of the derby
to popularity is based on the favor
accorded the fleecy, soft-finished plaid
back overcoats for some seasons past
and which promise to have another
great run this Fall. The derby, it is
pointed out, does not harmonize with
this type of overcoat. Moreover, the
comfortable negligee trend in men’s
clothing is still strong, and the com-
parative stiffness of the derby does
not fit in with this.

TRADESMAN

Now It Is Wooden Beads.

The latest thing in novelty jewlery
is a new kind of wooden bead neck-
lace, according to one of the largest
wholesalers of this merchandise. The
demand is described as being so
strong now, although the articles
have been on the market but a few

days, as to indicate a vogue that
may rival that of a decade or so
ago. The necklaces, which are im-

ported, come in lengths of 72 inches.
The beads are enameled in all of the
season’s leading colors. They are
intended to be worn double around

the neck in the popular “choker”
fashion which will still allow the
chain to reach to the waist. By

comparison with similar glass neck-
laces, the wooden ones have the ad-
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vantage of being much lighter in
weight. The wholesale price is $8
per dozen.

Novelties in Brushed Mohair.

One of the leading knit goods
houses which goes in strongly for
novelty garments for women is now
offering to the trade some unusual
things in brushed mohair goods in
genuine Scotch plaids. Three gar-
ments, in particular, are being played
up by the house in question. One
of them is a loose-fitting “chappie”
coat that fastens with one button at
the bottom. This garment whole-
sales at $12, and $8 each is charged
for golf coats offered in striking
plaid effects. The third garment is
a vest for women, also featuring
plaids, and it wholesales at $5.50.

Fall Lines —

Mackinaws, Sheep Lined Coats.
Duck Coats, Hunting Coats,
Sheep Lined Vests, Kersey Pants,
Flannel Shirts,

Sweaters for the Whole Family.

PAUL STEKETEE & SONS

WHOLESALE DRY GOODS

GRAND RAPIDS, MICH.

Citizens Long jDistance Service

Reaches more people in Western Michigan
than can be reached through any other tele-
phone medium.

22,400 telephones in Grand Rapids.

Connection with

Detroit.

150,000 telephones in

USE CITIZENS SERVICE

CITIZENS TELEPHONE COMPANY

These Hot Days Call For

Refrigerators, Ice Chests, Water
Coolers, Ice Cream Accessories, Etc.

We can serve you in
Both NEW and RE-BUILT

Grand Rapids Store Fixture Co.

7 lonia Ave., N. W.

Grand Rapids, Michigan
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New Oleomargarine Regulations.

The final form of the olemargarine
regulations, as decided on after sev-
eral months of work and considera-
tion by the Bureau of Internal Rev-
enue, has been issued in printed form
by the Bureau. Copies have gone to
all interested persons, so far as the
Bureau mailing list shows, and a
limited supply is available to be sent
to those who ask for copies.

These regulations cover all opera-
tions of the tax collecting arm of the
Government relating to oleomargarine,
adulterated butter and renovated but-
ter. A large part of the changes
made in old regulations have to do
with simplified methods of practice
in reporting business operations by
the firms and individuals subject to
the tax. The new rules are said to
save oleomargarine manufacturers and
dealers considerable time and work
in preparation of sales reports, and in
bookkeeping methods.

One illustration of this is men-
tioned in the press notice which has
been sent out by the Bureau of In-
ternal Revenue, where it says, “Un-
der the revised regulations manufac-
turers of and wholesale dealers in
oleomargarine are required to enter
in their monthly returns only the
total amount of olemargarine sold to
each person each month, except in
case of a sale to another wholesaler.
Heretofore they were required to
enter each individual sale. It is
estimated that the new method will
reduce the number of entries by 40
to 50 per cent.”

One change in the regulations con-
cerning adulterated butter is of spec-
ial importance. The particular adult-
eration of which the Internal Rev-
enue officials take special cognizance
is “too much water.” Heretofore
the method of sampling in many
cases has been by cutting into the
surface of a tub or other package
of butter, with a knife, taking out a
more or less irregular, inverted pyr-
amid shaped piece badly defacing
the appearance of the package, as
well as taking a sample which had
an undue percentage of its content
in the top half or three-quarter inch
of the butter. “Under the new reg-
ulations,” says the announcement,
“samples from tub butter are taken
by the Bureau of Internal Revenue
for testing purposes only by a trier,
a tube like contrivance. The trier
method results in less mutilation to
the butter.”

In some ways the most important
change in the regulations is the
stricter interpretation of the law rela-
tive to labelling of oleomargarine.
Section 50-b “provides that manufac-
turers entering upon the manufacture
of oleomargarine, or dealers entering
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upon the sale of such product after
June 23, 1923 the date the revised
regulations became effective shall
not ‘except when necessary to comply
with the State laws’ use upon the
packages the word ‘butter,” ‘butter-
ine,” ‘dairy,” or ‘creamery’ or names
of cattle, names, labels, etc. ‘which
convey or tend to convey the im-
pression that the article is a. product
of the dairy.” ”

The oleomargarine trade received
one other material concession in the
final writing of the regulations, a
reduction in the basis of bonds which
must be put up, from capacity basis
of the factories to actual past years
production. The dairy interests lost
their contention for a more stringent
interpretation of the color regula-
tions.

The regulations as now issued do
not change the existing regulations
as to adulterated butter in any way,
leaving the decision that 16 per cent,
or more of moisture is prima facie
evidence of adulteration still in force
so far as the bureau is concerned,
and quoting a former decision that
“butter manufactured from  sour
cream, the acidity of which has been
reduced by lime water before churn-
ing, is not adulterated butter.”

Canned Foods Week March 1 to 8.

At a meeting of the General Can-
ned Foods Week Committee in Chi-
cago plans for the next of the oc-
casions for which it is sponsor were
discussed. Much the same system
as used ,in 1923 will be followed dur-
ing the coming year, although new
features were discussed and action
deferred until a subsequent meeting.
A tentative date, March 1 to 8, in-
clusive, 1924, was chosen for the
week. Those attending the meeting
were Roy F. Clark, Beaver Dam,
Wis., and Frank M. Shook, Washing-
ton, D. C, representing the National
Canners’ Association; Leslie Lieber
and Walter Tancill, of St. Louis, and
John B. Neumann, of New York, rep-
resenting the National Wholesale
Grocers’ Association; H. F. Clark, of
Aurora, 111, representing the Ameri-
can Wholesale Grocers” Association,
and Walter A. Frost, of Chicago, and
Paul Fishback, of Indianapolis, rep-
resenting the National Food Brokers
Association.

Worked Like Magic.

“You know that cream you sold me
and said it was good for suburn.”

“Yes?”

“You were right. | had a little
patch of sunburn on my shoulder,
and put some of the cream on it
Now both shoulders and arms are
blistered completely.”

TRADESMAN
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Tribute to School Teachers of the
Misty Past.

Grandville, August 21.—The recent
death of an old-time school teacher
called to_mind the time when school
ma’ams invaded the new settlements
of the lumber woods and taught the
wildwoods kids the rudiments of an
education such as Present day folks
know nothing about. )

Those were pioneer days in more
senses than one. Indians,” bears and
rattlesnakes made the living of the
pioneer educators anythm? but ideal-
istic. It required not only gumption
but real courage for the %IHS edu-
cated in the older parts of the coun-
try to face the hardships of pioneer
life for the sake of teaching the
young idea how to shoot.

And the emoluments were worth

considering.
Five dollars per week, with the
privilege of “boarding round,” al-

though  more often than otherwise
the teacher made her home at the
school  director’s. .

_Fishing, hunting, berry going, boat
riding and dancing seemed to drive
away dull care. The settlement store-
keeper was not bothered by drum-
mers.  Twice each year hé visited
Detroit for a supply “of goods, mail-
|ng1_ his orders between fimes.

hose early teachers, usually of
the gentler sex, were brainy young
women who had learned their léssons
well, and would compare more than
favorably with the teachers of the
present “day.

Many of the after statesmen of the
Nation™ learned their first lesson at
the knee of York State and New
England school ma’ams, who came
West seeking to better their condi-
tion.  Numbers of these pioneer
educators married here and became
the mothers of men of mark.

Strange, is it not, that some of the
reatest men of our country made
their debut in the wilderness” of the
Northwest?

Every small town had its quota
of public men. Lawyers, merchants,
engineers, flocked to the new country.
Some of them afterward representin
their constituents in the halls o
Congress. And these were no mean
agitators, but men of sound sense
and acumen.

Zachariah Chandler, Julius Caesar
Burrows, Thomas White Ferry, Judge
Augustine H. Giddings, Austin Blair
and a host of like ability were the
Eroduct of the new country then
nown as “The far west.’ )

It seems that men of conspicuous
traits of character come up out of
the mire of mediocrity right here in
the wildernessl later’ making their
mark on the pages of American his-
tory. We have but to look at such
men as Abraham Lincoln, who_was
the product of the Western wilder-
ness. to understand the nature of the
schooling these men acquired under
the shadow of the pines or on the
wide stretches of the Illinois prairie.

The education gained from the
teachm%\s/ of the pioneer women who
came West togrow upwith the
country was such as to imbue the
oupil with a determination to succeed
in _his battle with life.

_The life of the pioneer serves to
give confidence and those rugﬁed
abolitionists ofan earlyday—the
forerunners of the qreat uprising
which swept African slavery off the
map of America—were educated in
this school. )

The log cabin statesmen of this
country were in the ascendant half
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a century ago. It was through their
efforts that the flag of freedom was
made to float over a united and free
country.

Those school ma’ams of yester year
have a warm place in the hearts of
the loctogenarians of to-day. Back
in that mlst%/ past were wholesome
lessons taught, and the gentle vet
firm hands of that little school maam
whose New England ancestry stood
behind her, swerved not when duty
called her to use the ferule for cof-
recting some refractory pupil of that
by_%one time.

he redman was
that time. ) )

Camps were established at different
points "along the river (the Muske-
gon) where the Indians erected their
wigwams and remained for days and
weeks, while squaws entered the cut-
over lands picking blackberries which
grew in abundance everywhere.

The_buck Indians hunted and fished
meantime, conveying the berries in
their Mackinac ~ boats to market
nlghtly at Muskegon. )

ndian chivalry is not what it has
been cracked up to be by some
writers. The squaws were beasts of
burden, while the males rested their
tired limbs astride the backs of their
ponies.  Often one would meet a
procession of these, the Indian rid-
ing ahead, his squaw _brlnglnig(; up the
rear, loaded down with baskets and
other products of red manufacture.

The school ma’am_sometimes head-
ed her pupils in a visit to the Indian
camp, which in the edge of evening
was a busy place. The small pap-
00Ses Were as cunning as young
ears; in fact, they were not far
removed from the intelligence of the
cub, and the white folks were quite
taken with their antics on the grassy
bank of the river.

Every new thought sifted into the
wilderniess. ]

The spiritualists even invaded the
woods, and one of the best school
ma’ams of the lot became a writing
and speaking medium.

Seances were held at the homes of
settlers and some remarkable cures
were performed by the use of medi-

in evidence at

cines recommended through spirit
writing.  This, of course, was soon
after “the “Rochester knockings,”

while the whole land was taken up
with the new cult. | believe the
spiritual beliefs of that early day
were far more in evidence than at
anv time since. .

‘With the coming of electrical con-
trivances, the automobile, communica-
tion by telephone, radio and the like,
those "old-time conditions have been
completely wiped out. only the mem-
or%/ of them remaining to the few
who still survive. Old Timer.

Think “Hot Dog” Insulting.

The Institute of American Meat
Packers has mailed the following
letter to members asking co-operation
and inviting suggestions toward eli-
minating the term *hot dog:”

_The prevalence of “Hot Dogs”
signs on booths where frankfurters
are sold, particularly in Eastern re-
sorts, is hardly conducive to a greater
consumption “of sausage. Agitation
against the use of the term “Hot
Dog” cannot be carried on effectively
in a_public way, since it is a sort
of “joke” phrase, and serious public
effort to have Its use discontinued
would simply give the term added
circulation.

Older a bunch of GOLDEN KING BANANAS of

ABE SCHEFMAN & CO.
Wholesale Fruits and Vegetables

22-24*26 Ottawa Ave.

Grand Rapids, Mich.

WHEN YOU THINK OF FRUIT—THINK OF ABE.
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WATERMELONS

CANTALOUPES

When you order from us, you are

assured of the prompt shipment of

the best melons obtainable.

VINKEMULDER COMPANY

GRAND RAPIDS, -

Watson-Higgins Milling Co.

GRAND RAPIDS, MICH.

NEW PERFECTION
The best all purpose flour.

RED ARROW
The best bread flour.

Look for the Perfection label on
Pancake flour, Graham flour, Gran-
uated meal, Buckwheat flour and
Poultry feeds.

Western Michigan’s Largest Peed
Distributors.

MICHIGAN
You Make
Satisfied Customers
when you sell
“SUNSHINE”
FLOUR

Blended For Family Use

The Quality Is 8tandard and the
Price Reasonable

Genuine Buckwheat Flour
Graham and Cora Meal

J. F. Eesley Milling Co.
The Sunshine Mills
PLAINWELL, MICHIGAN

THE TOLEDO PLATE & WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile
and Show Case Glass

All kinds of Glass for Building Purposes

601-S11 IONIA AVE. 8. W.

GRAND RAPIDS, MICHIGAN

FLOUR

Some of our customers have flour bought from
us which will almost certainly make them
some money. We have not urged them to
buy but have stood ready to meet their wishes
at prices reasonably in line with those of other

good flours.
market basis.
of speculation.

We urge no one to buy on a
Flour always is a poor article
The right way to buy flour

is, as we have always said and always will con-
tinue to say, when you need it.

Fanchon and Red Star

JUDSON GROCER COMPANY
DISTRIBUTORS

GRAND RAPIDS,

MICHIGAN
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Michigan Retail Hardware Association.

President—J. Charles Ross, Kalamazoo.

Vice-President—A. _J. Rankin, = Shelby.

Secretary—Arthur J. Scott, Marine City.

Treasuréer—William Moore, Detroit.

Executive Committee—L. J. Gortenhof,
Grand Rapids; Scott Kendrick, Ortonvillg;
George W. McCabe, Petoskey; L. D. Puff,
Fremont; Charles A. Sturmer, Port Hu-
ron; Herman Digman, Owosso.

Prevent Waste in the
Tinshop.

W ritten for the Tradesman.

For some hardware businesses, the
tinshop is a great asset. In other
hardware stores its value is regarded
as dubious. The difference simmers
down quite often to the question of
management, with an eye particularly
to the prevention of waste.

The answer to the question, “Why
doesn’t the tinshop pay?” which has
been asked and not satisfactorily
answered so many times, is, in the
opinion of many experienced dealers,
to be found and summed up in that
one word, “waste.”

The question is by no means a
simple one. It has many ramifica-
tions; for there are many directions
in which, in the management and
operation of a tinshop, waste may
occur. But | have here set down,
in the words of an experienced hard-
ware dealer in a city of some 15000
people, his personal views as to the
main factors that contribute to waste,
and consequent unprofitable operation
of the tinshop.

“The first waste,” he told me, “is
in material, or, in other words, raw
stock. At the present time, when
there are so many uses to which
sheet metals are put, it pays to keep
almost every scrap of galvanized iron,
tin or black iron.

“It is no uncommon thing to find
pieces of scrap, which could be
handily used for repair work, such
as bottoms for pails, lanterns or
covers, etc., thrown into the dump
box. Some workmen think that any-
thing like this has to be cut out of
the whole sheet. All this scrop could
be put away until slack times during
the winter months, and then cut up
by the apprentice into step-flashing,
outlets, end-pieces, ferrels, etc.

“Another good use for scrap galvin-
ized iron, or, in fact, for iron that
has been used, is to cut it up.into
roof patches, about 3x7 inches. Tie
these in, say 10-pound bundles. Your
carpenter customers will be glad to
buy them at a moderate price to do
repair work on shingle roofs.

“There are several other things in
the why of material to which it
would pay to give consideration, such
as saving all pieces of scrap brass,
copper, zinc, lead, etc.,, whether old
or new. This stuff can be sold to
the metal man. It pays. With solder
at present prices, it will pay any
boss to keep an eye on the waste

How to
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in that direction. In any shop
where a number of men and boys
are employed the waste in solder
if not watched is apt to become very
considerable.

“In shops where gas or gasoline
is used for heating solder, iron, etc.,
it is no difficult matter, by -careful
oversight, to save at least 25 per
cent, of this expense. This is also
true where charcoal is used.

“Now, these are only some of the
avenues for waste in materials. |
could enumerate others.

“The waste in time, however, is
even more serious in a great many
shops. To me, this is the sore spot
of the whole waste body. There are
tinners who never seem to stop to
think that one non-producing hour
out of ten means that the shop
makes practically nothing out of that
man’s time, after making due allow-
ance for the cost of doing business.

“This is not so noticeable in the
small shop where there are only one
or two employes, as where there are
a larger number. But if one ex-
pects to make anything out of the
tinshop, the matter of time must be
watched very closely.

“l know of no better way of doing
this than by a proper system of
keeping track of every five minutes
of the day and seeing that it is
properly accounted for. This can be
done by the time card. You then
have the whole thing right in your
mitt, so to speak.

“What are some of the methods by

Which time is wasted, and which
every tinshop could and should
avoid? | will enumerate them. Late

starting; waiting a half hour for
the shop to warm up. Lost time
through having poor light. Lost
time going to and from jobs. Lost
time through employes leaving their
jobs 15 to 30 minutes before the
proper time for quitting, when they
think the boss will not know it
(Did you ever make it your business
to drop in on the job about a quarter
hour before closing time and find all
the men gone?)

“Then there is lost time through
allowing visitors access to the work
shop to converse with the employes.

“Time is also lost through cutting
out unnecessary patterns, when only
one article of a kind is needed. For
instance | well remember some years
ago, a mechanic who was supposed
to be an A-l1 man at his business had
a furnace repair job to do in which
a taper 90 deg. elbow 10* inches
to inches was needed. It took him
two hours to lay off and make this
elbow. A short time after, another
job somewhat similar to the former
came along and was given to an-
other employe drawing the same
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Motor

U n Ited Trucks

o To Fit Your Business

AND
STYLE

SALES SERVICE
ECKBERG AUTO COMPANY

310 IONIA AVE. NW.
Xr.

GRAND RAPIDS NEW MILLION DOLLAR

praopLAys~ArDisiwcro
i SAT and WEEK DAVS
b ' i Wugg NG 5079

VH» »
1.1 6EMSNi

PRESENTING

20 PIECE ORCHESTRA

ORGAN SOLOS
NOVELTIES—SURPRISES

World Famous Motion Pictures

Michigan Hardware Company

100-108 Ellsworth Ave., Corner Oakes

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware,
Sporting Goods and

FISHING TACKLE

Foster, Stevens & Co.
Wholesale Hardware

«at

157-159 Monroe Ave. 151 to 161 Louis N. W.
Grand Rapids, Mich.

August 22, 1923



August 22, 1923

wage as the first, and in less than
half an hour the elbow was finished
—in 25 per cent, of the time, and
this without a pattern at all. This
waste could have been saved by giv-
ing the right job to the right man.

“Here are a few suggestions as to
how to overcome this waste of time.

“If you have a number of em-
ployes and are not a practical mech-
anic yourself, or find that you can-
not devote your time to overseeing
the department, secure a good, live,
competent man as foreman, and put
it up to him to make good, giving
him all the encouragement and in-
centive you can.

“Do asv few ‘thank you’ jobs as
possible. Have work planned ahead
so that no man is kept waiting for
a job when he is through with the
one he has. Finish up every contract
job as much as possible before be-
ginning another.  This applies es-
pecially to furnace work, roofing and
troughing, where material and tools
have to be carted to and from the
job.

“Well, these are a few of
large gutters that carry away
profit that ought to remain with
tinshop proprietor.  But there are
also a few underdrains which are
not quite so easy to detect as these
bigger and more prominent leaks.

“l rarely find that any ordinary
tinshops ever take the trouble to
figure up to see if they have made
anything on the contracts taken and
completed. In fact, most of them
could not if they wanted to as no
record is kept of the material used
on the job.

“What is the result? When the
next job comes along and a price is
asked, the proprietor says, “Well, |
guess | came out all right the last
time and | can do this job at the
same rate,” and quite as likely as
not he loses money on both jobs.

The taking of contracts too cheap
is, to my.mind, a serious leak and a
very common one.

“Failure to charge work done is
another leak. If we just had the
value of all work done and not
charged through forgetfulness each
year, it would enable most of us to
take a few weeks holidays with a
liberal portion of spending money.

“Failure to collect and bring back
goods left over from jobs is another
source of loss. | personally have
discovered goods left in other
people’s cellars when jobs were
completed—forgotten for years and
only found by accident. The loan-
ing of tools is another leak which
could be remedied by charging them
up against the borrowers until they
are returned. Everything should be
charged up against the job done; in-
cluding cartage, which is an item
often forgotten. And it never pays
to put a $3 man at a $1.50 job.”

Victor Lauriston.
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Oil Brotherhood.

The Standard Oil Company of
California is the third largest unit
of the Standard Oil corporation. It
is aiming at second place and would
Jike to crowd out its Indiana brother.
The ranking unit of the great in-
dustry is the Standard Oil company
of New Jersey.

MICHIGAN

Stoutwear Prospects are Good.

Wholesalers here specializing in
stoutwear report a sizeable early Fall
business with indications of the sea-
son in general to be one of good
volume. Coats have the main inter-
est of buyers. The straight line sil-
houette is stressed, with the side-tie
models most favored. One well-
known manufacturer says that the
sizes from 4 2 to 44Yi are the big-
gest sellers. Sizes 46 to 48 are next
in point of demand, although these,
he said, are mainly in the cheaper
garments, the business largely com-
ing from certain parts of the South.
The bolivias in black, kit fox and
brown shades are the fabrics most
used for the stout coats. Viatka
squirrel, wolf and foxes are described
as the leading trimming furs.

Jewelry Sales Keep Up Well.

Although there is no unusual snap
to buying of the finer grades of
jewelry at the present time in this
market, house sales and those by
men on the road are keeping up
well enough to sustain the gains re-
corded during the first half of this
year over the same period a year
ago. Quite a marked picking up is
expected to follow the annual con-
vention of the National Retail Jew-
elers’ Association, which is scheduled
to begin in Providence, late this
month.  Retailers from all parts of
the country will attend it, and most
of them are expected to visit this
market afterward. At the moment the
buying is divided among bracelets,
ets, with no really outstanding
feature.

Novelty Compact Holder.

Novelties are what the leading
handbag manufacturers are banking
on to spur Fall sales of this merchan-
dise. A leading manufacturer is now
offering one for which he has already
found considerable demand, although
it is mainly intended for holiday
sales. The article is a toilet compact
holder in handbag form, designed to
appeal mostly to the youthful cus-
tomer. It is of celluloid and has
hand-painted fruit decorations on its
front and back. The size is most
convenient for the standard powder
compact. The holder has a double
silk cord handle about seven inches
long which is equipped with a slide to
keep the cover closed. The whole-
sale price is $16.50 per dozen.

Offers New Swagger Canes.

The promised continuance of the
vogue for women’s swagger canes
has prompted one of the leading
manufacturers of the merchandise to
bring out some that come into the
de luxe class. These are made in
all the costume colors and w’th
handles and tips of a sturdy material
resembling amber. A leather strap

handle with fringed ends is also
provided, the strap matching the
color of the body of the cane. On

the handles are hand-painted designs
embodying floral and human figure
effects in attractive poses and color-
ings. The canes wholesale at $18
and $19 a dozen, the price depending
largely upon the amount of hand
work done on them.
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Polar Bear Flour

A MONEY MAKER

Can Always be sold at a profit.

Quality in the Bag Brings Repeat orders.

NUCOA

“NOT AN IMITATION
JUST A WONDERFUL
CREATION”

TO SPREAD ON BREAD

One Trial Convinces

L VAN WESTENBRUGGE
DISTRIBUTOR

Grand Rapids Muskegon

CHINNICK’S
RESTAURANT
41 IONIA AVE.

Just North of the Tradesman Office

O course repeat
sales make profits/

. W hat better

repeaters in the

whole food line
than

Del Monte

CANNED FRUITS
VEGETABLES &
FOOD SPECIALTIES

REFRIGERATORS

for ALL PURPOSES

Send for Catalogue

No. 95 for Residences

No. 53 for Hotels, Clubs,
Hospitals, Etc.

No. 72 for Grocery Stores
No. 64 for Meat Markets
No. 75 for Florist Shops

McCRAY REFRIGERATOR CO.
2344 Lske St., Kendsllvllle, Ind.

J.

w.
Central

HARVEY
States
Marlon,

& SON,
Managers
Ind.

We are looking for an
exclusive dealer in your
town.

Write us about it.
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[IHE COMMERCIAL TRAVELE

RESPONSIBLE FOR NEXT WAR.

England Selling Heir Soul For Mess
of Pottage.

Grandville, August 21—Is history
about to repeat itself? )
Certainly the acts of England in
befriending _Germany in her stand
against paying in part for her jig
of war some years ago is 1gomg to
bring results of a most unfortunate
nature. o )
Great Britian is at the parting of
the ways. o
That Nation has it in her hands to
make or break the peace of Europe;
to keep up the negotiations for a
just and honorable settlement  of
world war troubles or to precipitate
the nations of Europe into another
debacle even worse than the last.
The lords and commons of old
England have something on their
hands that calls for statesmanship
of no _ignoble order. Lord Curzon
has witlessly applied the match to
slumbering “fires  which promise to
ignite  a new conflagration  will
put to shame the last great conflict.
England, the friend “of America;
England, the foremost empire of the
world, holding out hope to the con-
quered Germans, bidding them resist
to the last gasp in their dealings
with the French and Belgians. 1t
is a sight which gives pain to the
American heart, which raises the
hopes of the conquered Hun to again
stand forth and defy the world.
_Is it possible that the days of the
first Napoleon are to come again,
that the redcoats of Britain are to
train with German soldiers in an al-
liance against the French?
It looks very much like it just
now. . i
If, because  of British _paltering,
Germany again seethes with a new
revolution, whose backfires may run
along the highways of Bolshevik
Russia, the world “will know whom
to hold responsible for the bloody
outrage against the peace of the
world. o
However much the kinship of a
common ancestry links America to
Britain, this country will not stand
for any such unchristian action on
the part of the mother country.
Many Americans deprecate the stand
France has taken in the Ruhr, yet
that stand ‘'has ample justification,
however mistaken we may assume it
to be, and we are not ready nor
willing to side with England in this
new alliance which makes her the
enemy of France. Belgium and Italy.
_ Germany has been hesitating, deny-
ing her ability to make good, keeping
the sores of the war open because
and only because the concealed
friendship' of Britain has given her
hope of a new deal, easier than the
one promulgated at Versailles. Britain
is treading on delicate ground. As
Germany once roused the civilized
world to execrate her part in promot-
ing the world war, so now Britain
has taken up the cudgels in favor
of bluffing France and Belgium off
the map.  The United States, should
Protest against this in no mistakable
erms. hile standing whollv out-
side the league of nations, we ha’e
a .”Ei]ht to express an opinion on_the
mischievous ~ workings of  British
treachery.

The United States 'has no desire to

get into another conflict with over-
seas nations; in fact, it would doubt-
less lie .perdu while the foreignors
scrapped it out to the bitter end.

Lord Curzon has told the French
they have no business in the Ruhr.
He® tells them the_?/ have in a way
violated the Versailles treaty, which,
is not true, yet all this is as_music
to the ears of Germany. It is use-
less to expect that nation to come to
terms in  the reparation business
while Britain assails France, even
threatening her.

There is plainly to be a grand
mixuo before long. An_ entente be-
tween London and Berlin is plainly
indicated. England is selling her
soul for a hoped for mess of pottage.
It is a sale that will forever damn
the good name of the empire and
Englishmen need not expect her
Yankee friends to longer bear with
her insolent and selfish conclusions.

Senator Smoot, who has lately re-
turned from visiting Europe, speaks
in gloomy accents of the conditions
over there. He believes another
European war is inevitable. The
honor of France and Belgium will
again be at stake, while British honor
will be trailed in the dust. How
little the people of England regard
the opinion of the world. Selfish
motives are wholly at the bottom of
her present stand in defense of Ger-
many as against France

The interference of the British with
the workings of the Versailles agree-
men has gone so far we may look
for any retracement on the part of

her people. The rubicon has been
crossed. Again as in the early part
of the nineteenth centruy, ritain

shies her castor into the ring. against
the French; and by so doing she
is risking the peace "of the world.

It is_scarcely understandable, the
act of Britain in defense of the Ger-
man course of resistance to the plain
agreement at Versailles.  Britain
stands in the market place defying the
best interests of the world.

Trade, with England, is everything.
That nation has risked much in days
gone by to make and break treaties
in order to stimulate the commerce
of the nation. She is treading on un-
tenable ground to-day. If President
Coolidge could and “would tell the
British™ of her dangerous course, call
‘her attention to what she agreed to
at Versailles and ask her to keep her
word with the allies, it might lead to
good results. )

However, the United States cannot
afford to mix .in anﬁ/_ farther than
giving good advice, which the British
government would, undoubtedly, not
accept. Honesty In nations as well
as_in men is to be approved, That
Britain would change her tactics even
to retain the good will of Uncle
Sam is hardly probable. When the
next war bursts in sanguinary fury
noon the world, the hands of Great
Britain will bear stains no after
repentance can wash awav.

Old Timer.
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HOTEL ROWE

GRAND RAPIDS NEWEST HOTEL

350 Rooms—350 Servidors—250 Baths
Rates $2 with Lavatory and Toilet $2.50 with Private Bath

HOLDEN HOTEL CO.f C. L. Holden, Mgr.

The Colter of Social and Business Activities

THE PANTLIND HOTEL

Everything that a Modern Hotel should be.
Rooms $2.00 and up. With Bath $2.50 and up.

HOTEL BROWNING “@r

GRAND RAPIDS

Corner Sheldon and Oakes; Rooms, duplex bath, $2
Facing Union Depot; Private Bath, $2.50, $3
Three Blocks Away Never higher

Bell Phone 596 Cltz. Phone 613S6

JOHN L. LYNCH SALES CO.
SPECIAL SALE EXPERTS

Expert Advertising
Expert Merchandising

209-210-211 Murray Bldg.
GRAND RAPIDS, MICHIGAN

Livingston Hotel
GRAND RAPIDS
European
Rates $1.25 to $2.50 per day

To Chicago

Daily 8:05 P. M.  Grand Rapids Time

From Chicago

Daily 7:45 P. M Chicago Time

FARE $3.95

Boat Train Leaves Grand Haven
Electric Station 8:05 P. M.
1 Block East of Hotel Pantlind

Route Your Freight Shipments

IHLGOODRICH way

“Operating Steamships Every Day In

Grand Haven, Muskegon
CUSHMAN HOTEL :
PETOSKEY, MICHIGAN EIeCtrIC Ry.

The best is none too good for a tired OVER NIGHT SERVICE

Commercial Traveler.

Try the CUSHMAN on your next trip T corng;tyPgaiuc‘lkEetmgméettawa
and you will feel right at home. With Consolida(t)ef(?_ Railroad Ticket
ices -
Citz. Phone 64509, Bell Phone M. 554
Stop and see George, W. S. NIXON,

HOTEL MUSKEGON Sl A partment o
Muskegon, Mich.
Rates $1.50 and up.

GEO, W. WOODCOCK. Prop.

ectric Railway Stati

- El |
One Block East of "Hotel

L. A. GOODRICH,
Traffic Mgr.

on
Pantlind
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Gabby Gleanings From Grand Rapids.

Grand Rapids, August 21.—At last
Grand Rapids has a moving picture
house which is worthy the name and
in _ keeping with the progressive
_?plrlt of “the city. The "Regent

heater opened to capacity business
August 3 and has turned away people
nearly every evening since.” It is
thoroughly ~modern "and up-to-date
and gives its patrons more for the
money than any of the other movie
houses _in the city. The new play-
house is wonderfully well ventilated
and the acoustic properties are ex-
cellent. The orchestna is a long
ways ahead of anything ever before
undertaken in Grand ~Rapids, not-
withstanding ~ the attempt by the
musicians union to destroy the plans
of the management by forcing it to
employ local” members of theunion,
which’is composed almost exclusively
of dubs and amateurs. Despite hamper-
ing efforts of inefficient promoters, de-
faulting contractors, vexatious liti-
gation " and pernicious labor union
activity, Mr. 'Wurzburg has succeeded
in evolving a reallx remarkable play-
house which ought to receive the
recognition and patronage of Grand
Rapids people to an extent that will
fully compensate him for the two
years of strenuous work he has de-
voted to the project. An interesting
feature of the new theater is that
people who sit in the side seats
see the pictures without distorted
vision, as is not the case with the
other picture houses in the city.
This is_a novel arran%ement peculiar
to the Regent alone. IT Grand Rapids
does not show unbounded appreciation
for the genius and courage and self-
sacrifice “which have produced this
playhouse, they deserve to be rele-
gated to the village environment they
enjoyed under the regime of the little
movie houses in existence before the
Regent came into the field. In no
respect was Grand Rapids treated
so shabbily as she has been in the
past by her movie house managers,
who conducted their playhouses as
though they were doing Dbusiness _in
a village of 3,000, instead of a city
with 150,000 people.

Always be willing to concede that
there may be a befter way.

A butcher in a certain” town had
read considerable about the “Milk
From Contented Cows,” and wantlng
to_keep up with the times, he place
this sign in his window: “Sausage
From Pigs that Died Happy.”

Harry Sanford, who recently pur-
chased” the two Schrouder ™ drug
stores, announces that he will add a
fourth drug store to his combination
as soon as his Hotel Rowe stare is
well under way. He will locate
his fourth store” on Monroe avenue
and introduce period fixtures.

The Grand Rapids Show Case .Co.,
which discontinued the manufacture
of drug store fixtures some years
ago, has decided to resume that line
of business.

When the Morris Plan Bank moves
to the present banking house of the
Kent State Bank, the premises va-
cated will be occupied by the Shellman
Optical Co. and a branch of the
Barker Bakery.

Lee M. Hutchins left last evening
for Indianapolis, where he will de-
liver an address this forenoon to a
zone representation of the wholesale

customers of Eli Lilly & Co. His
subject is  “Wholesale Druggists’
Salesmen and Profits.” Mr. Huichins

makes addresses of this character two
or three times a year before the
customers of the Lilly house.

William E. Sawyer, formerly oq
the road for the” Worden Grocer
Company, but who took wup his

residence in_ California_four or five
years ago, is in the city for a few
days, accompanied by his son.

t is not the work "we have actually
done, the burdens we have actually
borne, the troubles that have actually
come that have furrowed deep
wrinkles in the faces of manly of us,
and made us prematurely old; it is

MICHIGAN

the useless fears and worries about
the things that have never haPpened
that have done all the mischief.

_The man who cannot stand criti-
cism, especially kindly, well-meant
criticism, will never climb very high
in any calling. The first step toward
making ourselves better salesmen, or
better anythln]g, _is to know what our
faults and deficiencies are, and then
to bend all our efforts to getting rid
of them. The thin-skinned, sensi-
tive fellow who wilts under rebuffs
and criticism, or the one who hotly
resents them, will never make a suc-
cess in any vocation,

It is safe to surmise that the De-
partment of Agriculture’s offer of a
cent apiece for active, athletic bed-
bugs will not tempt the averaPe
housewife to cultivate ’em on a whole-
sale scale.

Persistence is an_essential quality
of good salesmanship. But there are
two brands of persistence; one that
wins and one that loses. The stick-
ing and hangmg on when your pros-
pect is disgusted, and wantS to throw
you out of his office; when he has
resolved that, no matter what you
say, he wont buy;' that sort of un-
reasonmg bulldog tenacity which is
not backed up and guidéd by com-
mon sense is blind persistence. It
will only antagonize your prospect
and will"lose you all chance of mak-
ing a sale. [t is polite persistence,
the brand that has a lot of tact in it
and is backed by fine discrimination,
common sense and a thorough know-
Iedtge of human nature that wins
ou

_The man whose _persistence  stirs
his prospect to resistance, is ignor-

ant of ‘the elemental principles of
sychology. He should get a _text-
ook on ‘the subject and begin to
study it.
Practical Side of Food Law En-
forcement.

Few of the addresses at the food
officials’ convention in Duluth last

week went further in showing the
changed attitude of food officials to-
ward co-operation and practicability
than that of A. M. G. Soule, Food
Commissioner of Maine, and in view
of his election to the presidency of
the Association of Food Officials his
remarks are regarded as of signi-

ficance for rationalism. In part Mr.
Soule said:
Every food official will readily

understand that in order to success-
fully enforce a food and dru%_ law,
even_if the laws charged for him to
public knowledge, they must not be
?ublgc knowledge, the ymust not be
ar_in advance of publi¢ sentiment.
The food official of to-day is in a
much more fortunate position than
his predecessor of twenty-five years
ago. Food legislation that has "been
enacted may be well termed ‘progres-
sive.” There have apparently been no
steps backward and well “organized
women’s clubs are now in existence
extremely anxious to have the matter
of food " and_drugs control brought
to the attention of their members.
Lectures by someone from the
executive’s office, charged with the
duty of enforcing the food law, to
these civic organizations can be made
valuable help to popularize the work.
_ Practically every civic organiza-
tion in existence In the community
is in sympathy with food and dru
control ~ matters and their_ interes
can be easily stimulated. Food of-
ficials and the consuming public are
already realizing the benefit that has
come “from the returned army sani-
tarians, who as local health officers
have put into practice the education
of sanitation required in army camps.
The whole theory of sanitation and
the demand for Fure rather than im-
ure food is no longer regarded as a
ad for™ only the 1dle rich or the
long-haired ‘reformer. It should be
the "bounden duty of every food of-
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ficial to work with a representative
of the local press in a hearty co-
operative way. Pure food news is
always interesting to the public.

It ‘can be always kept in mind that
every inspector ~and every official
who” is in any way connected in the
enforcement of pure food laws should
relléylously conform to the laws of the
land for" the purpose of example
and for moral effect. It will go far
in popularizing food and drug control.

Biscuit Cases Closed Again.

For the second time the case
brought against the National Biscuit
L-o. and the Loose-Wiles Biscuit Co.
before the Federal Trade Commission
has closed. Readers will remember
that after the evidence was all taken
the first time, the Commission
changed its charges and began to
take evidence all over again.

The gist of both cases, however, is
that the biscuit companies refuse to
give maximum discounts to co-opera-
tive buying exchanges. They will
give maximum discounts to large re-
tailers, and to chain stores, but they
will not give it to a group of mini-
mum discount buyers who by pool-
ing their purchases make the order
big enough to earn the maximum dis-

count. Whether they can thus make
fish of one buyer and flesh of an-
other is the legal question in the
case.
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Care for Your Friend, the Horse.
The horse is not yet dead. Long

live the horse—and the creature he
has so faithfully served is thinking
about him too. Here are hot weath-
er rules for his care. They are is-
sued by the Boston Work-IHorse Re-
lief association and endorsed by the
American Railway Express through
its monthly the Express Messenger:

1 Load lightly, and drive slowly.

2. Stop in the shade if possible.

3. A sponge on top of the head,
or even a cloth, is good if kept wet.
If dry it is worse than nothing.

4. Water your horse as often as.
possible. So long as a horse is
working, water in small quantities
will not hurt him. But let him drink
only a few swallows if he is going
to stand still.

5. When he comes in after work,
sponge off the harness marks and
sweat, his eyes, his nose and mouth
and the dock. Wash his feet but not
his legs.

6. If the thermometer is 75 de-
grees or higher, wipe him all over
with a damp sponge, using vinegar
water if possible. Do not wash the
horse at night.

7. Saturday night, give a bran
mash, lukeworm; and add a table-
spoonful of saltpetre.

8. Watch your horse. If he stops

|~ am out to bet anybody a big sweating suddenly, or if he breaths

apple that the National Retail Gro-
cers’ Association will lose this case.
I predict that even the Commission
—now that the Mennen case is de-
cided—will decide that as the biscuit
companies have the right to refuse to
sell pools at all, they can attach to
the sale, if they make it, such condi-
tions as they like.

There is only one factor which may
switch the decision, in my judgment,
and that is the almost monopolistic
size of the National Biscuit Co., and
particularly the two companies com-
bined. The Commission and the
court may decide that a company as
big as that can’t do what a small
factor could do. Elton J. Buckley.

Buyers of Hides in Bearish Mood.
There appears to be no established
market on country hides. Values can
only be based on what sellers ask,
aand in most cases this is generally
considered more than they would
take, with firm bids. A good many
dealers are getting tired of holding
heavy country hides, and are offering
ordinary quality at 8}4c, selected, and
free-of-grub' lots at 9@9f2C for sixty
and over cows and steers, free-of-
grub. Buyers, however, fail, to dis-
play any interest at these prices. Some
fairly good lots of 25-45 pound hides
can be had at 10j*c per pound, al-
though up to 1lc is asked for best
quality. Buff weights are in a nom-
inal position at about one cent per
pound under light weights. All weight
country hides of good quality are
quite freely available at 9c selected,
but the slow market on sixty and over
stocks, makes buyers of all weights
bearish in their views.

Me For Patagonia.

A British scientist predicts that in
fifty years light will cost about one-
fiftieth of its present price and there
will be no night in our cities.

short and quick, or if his ears droop,
or if he stands with his legs braced
sideways, he is in danger of a heat
or sun stroke and needs attention at
once.

9. If the horse is overcome by
heat, get him into the shade, remove
harness and bridle, wash out his
mouth, sponge him all over, shower
his legs, and give him two ounces
of aromatic spirits of ammonia, or
two ounces of sweet spirits of nitre,
in a pint of water; or give him a
pint of coffee, warm. Cool his head
at once, using cold water, or, if
necessary, chopped ice, wrapped in
a cloth.

10. If the horse is off his feed,
try him with two quarts of oats
mixed with bran, sugar. Or give him
oatmeal gruel or barley water to
drink.

11 Clean your horse at night, so
that he can rest well, and clean him
thoroughly. The salt dandruff drying
on his skin makes him uncomfortable
and often produces sores under the
harness.

12. Do not fail to water him at
night after he has eaten his hay.
If you dont he will be thirsty all
night.

13 If it is so hot that the horse
sweats in the stable at night, tie
him outside, with bedding under him.
Unless he cools off during the night,
he cannot well stand the next day’s
heat.

Wanted His Money Back.

“l say, parson, do you think it’s
right for a man to profit by the mis-
takes of others?”

“Why, no! Certainly not.”

“Well, then, perhaps you'd like to
return the fee | gave you for marry-
ing me!”

Business forecast: Less speculation,
more real business.
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Mich. State Pharmaceutical Ass’n.

President—George H. Grommet,
troit

Secretary—L. V.
Rapids.

Treasurer—E. E. Faulkner,

Executive Committee—J. A.
D. D. Alton and A. J.

De-

Middleton, Grand

Middlevilfe.
Skinner,
Miller.

Michigan Board of Pharmacy.
President—James E. Way, Jackson.

Vice - President — Jacob C. Dykema,
Grand Rapids. .
Secretary—H. H. Hoffman, Lansing.

J. A. Skinner, Cedar Springs.

Oscar \V. Gorenfio, Detroit

Claude C. Jones, Battle Creek.

Director of Drugs and Drug Stores—
H. H. Hoffman, Lansing.

Next examination session—Grand Rap-
ids, Nov. 20, 21 and 22

The National Conventions.

September is the month that the
“get-together” men have been wait-
ing for and before its close they
will have gotten together; learned
much; had a good time and returned
back to their business with a store
of good information and a supply of
new pep that will avail them much in
the business days ahead. The first
of the two main “get-together” gath-
erings will be that of the American
Pharmaceutical Association which will
hold its annual convention at Ash-
ville, North Carolina, September 3
to 7. While many places lay claim
to being the “Playground of Eastern
America,” eaclT having rights to such
distinction, it is to be doubtful if
any resort east of the Mississippi
presents more varied charms to
pleasure seekers than does the little
city that lies in the heart of the Land
of the Sky. Aside from the trans-
action of the business of the as-
sociation, speakers of marked ability
will present messages which will be
of the utmost value to those who will
be fortunate in listening to them.

The next big event will be the
convention in Boston on September
24 to 29 of the National Association
of Retail Druggists and that it will
be a big event every indication
points distinctly in that direction.
All details for the meeting have been
arranged, and an excellent program
has been provided. The problems
of the retailer are ever present, chang-
ing conditions constantly bringing
new ones, but these can be wholly
overcome, or materially lessened by
the exchange of experiences with
one’s neighbor.

To even suggest to our thousands
of readers the method and place in
which he or she might best spend
a profitable and highly enjoyable va-
cation, is a pretty big undertaking.
But we believe that we are going as
far as possible when we recommend
for the 1923 vacation that serious
consideration be given to the above
meetings.

Both organizations merit your best
support. And that support comprises
your membership in the national as
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well as in your local affiliated as-
sociations, together with your at-
tendance at the respective meetings
of both the local and the national
organizations.

Customers, Friends, Prospects, More
Business.

“l don’t know,” began a druggist,
making a grimace that betokened
complaint, “there are certainly not
enough people coming into this store.x
Ive tried to please them as best |
can, but I'm sure I’'m not getting my
share of possible patronage.”

The druggist who is anxious to de-
velop more business, might turn to
his own patrons for new customers.
Let us show how this can be brought
about.

Every time a new patron steps into
your store, have the attending sales-
man ask regarding the name and ad-
dress of a friend. “What’s the idea?”
some curious patron may put forth.
“Well,” you explain, “we want to
serve more people than we are now.
And we are sure the friends of our
customers will also appreciate our
services.”  “Why, certainly!” the
patron will respond, only to willing
to co-operate with you. He will fur-
nish you with with the name and
address of a friend, perhaps several
What then?

You have now a good start. By
soliciting all your new patrons in the
way suggested, you will be collecting
the names and addresses of many
new prospects. Thus far, so good.
Next, we will write each one of these
new prospects a letter, something like
the following:

Dear Mr. Barrington:

One of your friends supplied us
with your name and adress. She
has been one of our satisfied cus-
tomers, and we are sure, once Yyou
have accorded us a trial, you, too,
will soon fall in line with our highly-
appreciative clientele.

Our prescription department is al-
ways ready to serve you in an emer-
gency. There is never any waiting
here.  When we promise that your
prescription will be filled within a
specified time, you can be assured
it will involve no wait whatever. It
is the trial that convinces. If it is
desired that the compounded medi-
cines be delivered, we are always
prepared to attend to this, too.

But there are so many things in our
establishment we should like to call
your attention to, that it puzzles our
minds to think of the merchandise
we might discuss in this letter. We
suggest that some day, in the im-
mediate future, you call at our store,
merely as a visit more than for any-
thing else. We can then tell you
more in detail of our various services,
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and explain something about the
different lines we handle. Can we
expect you soon? We are looking
forward to your visit, and thank you.
Like your friend, we wish to count
you as one of our satisfied customers.

In the preceding we have an appeal
that should direct more business to
your store. It is a means of attract-
ing more customers, the friends of
your present patrons. While cus-
tomers will be made of this one letter
all those to whom you write will not
respond. It is advisable to follow up
with other courteous appeals, from
time to time, until the utmost in pos-
sibilities have been realized.

The letters can be type-written, but
for the drug store of small propor-
tions a hand-written appeal might be
prepared. Much of this work can be
done in spare time, thus utilizing
otherwise wasted hours to your profit.
An experiment here will satisfy you
of the possibilities. And, after awhile
you will have the satisfaction of
knowing you have attracted people” to
your store whom you else might
never have reached. Let your patrons
suggest prospects!

Giving Advice to Customers About
Medicine.

Many pharmacists possibly do not
realize that they can give to the pat-
rons of their prescription depart-
ments, much valuable advice about
medicine in prescription form that
will not only be readily understood
by the laity but will long be remem-
bered and highly appreciated. In
doing so, the pharmacist will not in
the slightest respect encroach upon
the prerogatives of the physician.

In attractive booklet form, the
Newman Drug Co., of Louisville,
Ky., has compiled a fund of valuable
information along that line. The
manner of its presentation, we feel
sure, will enhance the opinion of
each patron for the profession of
pharmacy and its representatives.

How to Take Medicine.

Never take medicine without look-
ing at the label.

Never take medicine in the dark.

Follow directions accurately and
take it at the time specified.

Never increase the dose or take
it more frequently without consulting
a physician.

Take liquid medicine in a silver
spoon or medicine glass—never use
a metal measure,

Use a medicine glass, if possible;
spoons vary greatly and give only
approximate quantities.

Always shake the bottle; if separa-
ion or sediment, shake thoroughly.

Pour from the bottle with label
upward. This keeps the label clean
and legible.

Always take medicine containing
iron, through a glass tube, thus pro-
tecting the teeth.

Never take medicine originally in-
tended for others; this is dangerous.

If the directions on your liquid
prescription do not say “To be taken
with water” do so, unless otherwise
instructed by your physician.

If the directions on your prescrip-
tion read “Take three times a day”
—ask your physician if it should be
taken before or after meals. Don't
ask your druggist.
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Capsules should be pierced at each
end with a needle just before taking
them—it facilitates rapid action of
the medicine.

Capsules, pills and tablets should
always be taken with a few swallows
of water unless otherwise directed by
your physician.

Castor Oil can be taken easily with
orange juice, if beaten up with a
spoon—drink rapidly.

The bitterness of Epsom Salt is
decidedly lessened by dissolving it
in ice water cantaining a little lemon
juice.

How to Keep Medicine.

Keep medicine out of reach of
children.

Keep capsules, pills and tablets in
a dry place—moisture spoils them.

Always keep medicine bottles,
boxes, jars or tubes tightly corked
or tops securely on.

Keep medicine in a dark, cool
pace—avoid steam radiators, furnace
and the basement.

Suppositories shoud be kept in a
cool place—refrigerator, if possible.

Kep ointments and salves securely
closed and in a cool place, thus
avoiding their becoming rancid.

Never interchange tops or covers
on pill or powder boxes, as serious
results might follow.

After using eye water in an eye
bath, never pour back into bottle, as
it is apt to contain mucus.

Medicine that effervesces or “pops”
should be kept in a dry, cool place.

Keep granular salts well corked and
in a dry place.

Avoid pouring medicine back into
the bottle after taking some out.

\&n Dam

MANUFACTURED BY
TUNIS JOHNSON CIGAR CO.
GRAND RAPIDS, MICHI GAN
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Flies in the Ointment.

Yes, any pharmacist will find a
few flies in his business ointment1l
Some of these fliess you may catch
with good-natured fly paper, but
again there are others which cannot
be rounded up in any such simple
fashion. A no-two-alike lot, these
flies in your ointment.

hirst of all there is the fellow
who expects you to break all rules
and laws—even should they be as
unchangeable as were the laws of
the Medes and Persians—for his
special benefit. These rules and regu-
lations in regard to what you may or
may not sell were certainly never in-
tended to apply to him, they were
for the other fellow—he is in a class
by himself! Probably he frowns,
possibly he swears—what is it to

him if you are fined a few gold
eagles for breaking some, “Thou
shalt not,” to smithereens? He
swells up like a horsefly in dog

days when you mildly say that you
must needs be a law abiding phar-
macist, that you did not make the
laws but you must abide by them.
You never need a magnifying glass
handy in order to identify this fly!
There is the annoying pharmacy
fly of inferior quality. This fly is
not as much in evidence as during,
the war, but you still feel like start-
ing a private war when prices aviate
and quality deteriorates. Remedies,
rubber goods—yes, even sundries—
what comfort in handling those which

have always this iscription, “Quality
always the same,” written indelibly
upon them.

Even your dear friends, friends

who are ready to certify that you are
a second George Washington, in
whom pharmacy-truthfulness bubbles
up like an ever-flowing spring, may
become flies in your ointment. They
may think that friendship and special
prices are, as the colored man said,
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“anonymous and the same,” and that
you do not really need your profit if
you only have their friendship! They
are willing—as willin’ as Barkis—to
give you trade if you only give them
drugs—talk of reciprocity, they are
IT!

The customer who scowls and
growls at you and is certain that you
have mistaken your calling because
you do not have in stock the ancient
liniment that her forefathers swore
by—to limber up their joints—may
be a fly in your present-day oint-
ment. A record of the remedies
asked for in a pharmacy would make
interesting reading, but a man would
needs be a Methuselah in order to
peruse all the volumes—nevertheless
you may be called a business derelict
if you fail to have them all in stock.

We must not be flies in our own
ointment! No flies of ill nature, dis-
courtesy or discouragement, must
mar the pharmacy ointment. “Trade
light to-day,” do you say? Well, it
is going to be good to-morrow!

George W. Tuttle.

Spring Water as an Advertisement.

In places where city water is hard,
or alumy, or muddy or contaminated
by ill-tasting growths, a fine adver-
tising stunt for the fountain man is
to use the water from a good spring,
or distilled water, for charging, and
to let the people know it. Many
a customer would indulge in a glass
of soda merely for the sake of quench-
ing his thirst with something other
than the same old city water. There
are lots of men who. are still half
ashamed to be seen drinking soda
water, and this stunt will give them
a good excuse for adopting the habit.

Customers like courteous, accom-
modating salesmanship rather than
the slick, smooth article that makes
them believe that black is white.

SCHOOL SUPPLIES

Ink Tablets,
Pastes, Glues,
School Blanks, Slate Pencils,
Crayons, Compasses, Chalk,
Skins, Inks,
Erasers, Colored Pencils,
W ater Colors, Pencil
Paste,
Bristol Board, Library Paste,
Mucilages, Sponges,
Loose Leaf Note Books,
Paper,
Government,

Pencil Assortments,
Blotting Paper,
Pockets,
Pencil Clips, Water Colors,
Blank Books,
Crayolas,

Pencil
Dictionaries, Pat’s Pick, Michigan History, U. S. Civil
Pattengill’s Orthographies,

Penholders, Composition Books, Pencil Tablets,
Inks, School Records, Penholders, Pens, Slates,
Rubber Bands,

Pencil Pockets,
Sharpeners, Chamois
Fountain Pens, Blackboard
Exercise Books,
Cardboard, Thumb Tacks,
Dictionaries, Ink Erasers,
Rulers, Dusters,
Lunch Kits, Banner
Legal and Foolscap

Pencil

Pencils,
Boxes,

Civil Government

Primary, Michigan, Welchs School Registers.
REMEMBER THAT SCHOLL WILL SOON OPEN
SEND US YOUR ORDER TODAY

HAZELTINE & PERKINS DRUG CO.

Manistee

Michigan

Grand Rapids
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WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.

Acids
Boric (Powd.)_.15 © 26
Boric (Xtal)_ 15 © 25
Carbolic 64 © 70
Citric 620 70
M uriatic 3%@ 8
Nitric 9© 15
O xalic 20%@ 30
Sulphuric 3%@ 8
Tartaric 45 © 60
Ammonia
W ater, 26 deg._ 100 18
W ater, 18 deg._ 8%® 13
W ater, 14 deg._ 6%@ 12
Carbonate 200 25
Chloride (Gran.) 10© 20
Balsams
Copaiba 6001 00
Fir (Canada) __ 25002 75
Fir (Oregon)__  80(@1 00
Peru --- 30003 25
Tolu --- 2 00@2 25
Barks
Cassia (ordinary) 25© 30

Cassia (Saigon)_50© 60

Sassafras (pw. 40c) @ 40
)
5@ 20
Berries
Cubeb 1 60@1 75
Fish 250 30
Juniper __ 7© 15
Pricky Ash @ 30
Extracts
Licorice 60© 65
Licorice powd._70© 80
Flowers
Arnica___ 250 30
Chamomile (Ger.) 35© 40
Chamomile Rom 2 50
Gums
Acacia, 1st 500 55
Acacia, 2nd 450 50
Acacia, Sorts 220 30
Acacia, powdered 35® 40
Aloes (Barb Pow; 25® 35
Aloes (Cape Pow) 25® 35
Aloes (Soc. Pow.) 650 70
Asafoetida r 65® 75
Pow.__ 1 00®1 25
Camphor 120@1 30
Guaiac - . © 10
Guaiac, pow'd__ 0 80
Kino 0 8
Kino, powdered__ % 90
M yrrh 80
M yrrh © 85
Myrrh, powdered. 35
Opium, powd. 13- 70@13 92
pium, gran. 13 70013 92
Shellac 9001 00

Shellac Bleached 1 0001 10
Tragacanth, pw. 2 2502 50
Tragacanth 2 5003 00

Turpentine 250 30
‘Insecticides
Arsenic 17 © 30
Blue Vitriol, bbl. © 7%
Blue Vitriel, less 8%@ 16

Bordeaux Mix Dry 14© 29
Hellebore, White
powdered___ 200 30
Insect Powder_70© 90
Lead Arsenate Po. 280 41

Lime and Sulphur
Dry 10 ©25
Paris Green___ 380 52
Leaves
Buchu ... 15001 60
Buchu, powdered @1 75
Sage, Bulk 250 30
Sage, % loose_ © a0
Sage, powdered__ © 86
Senna, *lex.__ 750 80
Senna, Tinn. ___ 30© 36
Senna, Tinn. pow. 250 36
Uva Ural 200 16
Oils
Almonds, Bitter,
true 7 50@7 76
Almonds, Bitter,
artificial____ 4 00@4 26
Almonds, Sweet,
true____ 8001 M

Almonds, Sweet,
imitation 60@1 00

Amber, crude_1 75 00
Amber. rectified 2 Q 02 25
Anise 10001 25
Ber amont___ 50005
% 5001 75
Cassra R 50©4
Castor 1 550
Cedar Leaf 1 75©2
Citronella _— 1 1001
loves 32503
Cocoanut 250
Cod Liver 1 3001
Crotol 000

Eucalyptus >001
Hemlock, pure_ 2 00©2
Juniper Berrigs. 2 0002
Juniper Wood__1 5001 75
Lard, extra 13501
Lard, No. 1 12501
Lavendar Flow 4 5004
Lavendar Gar'n 175@2

[ee)
{e]
00— N
ISFRE %@Bﬁd%@%@%‘cﬁaa %

Lemon 15001
Linseed Boiled bbl. @1 12
Linseed bid. less 1 1901 32
Linseed, raw, bbl. @1 10
Linseed, ra., less 1 17@1 30
Mustard, artiiil. oz 50
Neatsfoot @l 50
Olive, ure 3 76@4 60
Olive, alaga,

yellow 2 75@3 00
Olive, Malaga,

green -------------- 2 75@3 00
Orange, Sweet. 45004 75
Orrganum pure @2 50
Origanum, com’l 1 00@1 20
Pennyroyal 2 7503 00
Peppermint____ 4 25@4 60
Rose, pure 9 00© 10 00
Rosemary F'I_WS 12501 50
Sandalwood. .

L oo 11 00© 11 25
Sassafras, true 15001 80
Sassafras, arti'l 10001 25
Spearmint 4 0004 25
Sperm 18002 05

Tansy 10 00© 10 25
Tar. USP 500 65
Turpentine, bb @1 09

Turpentine, less "1 16©1 29
W intergreen,
leaf 6 00@6 25
W intergreen, sweet
birch 3 50@3 75
W intergreen, art_80©1 20
Wormseed _ 10 00© 10 25
Wormwood 9 0009 25
Potassium
Bicarbonate 350 40
Bichromate 150 25
Bromide — 450 50
Carbonate 300 35
Chlorate, gran’r 230 30
Chlorate, powd.
or xtal 16© 25
Cyanide 320 50
iodide ----—--=====- 4 6104 84
Permanaganate_ 300 40
Prussiate,” yellow 650 7
Prussiate, red _1 45@1 50
Sulphate 40
Roots
Alkanet 250 30
Blood, powdered. 300 40
Calamus 350 75
Elecampane, pwd 250 30
Gentian, powd 200 30
Ginger, African,
powdered 250 30
Ginger. Jamajca 60© 65
Ginger, Jamaica,
powdered 42© 50
Goldenseal, pow. 5 5006 00
Ipecac, powd. _3 00@3 25
Licorice 350 40
Licorice, “powd. 200 30
Orris, powdered 300 40
Poke, powdered 300 35
Rhubar powd. 8501 00
Rosinwood, powd. 300 3b
Sarsapar|lla Hond.
ground ©1 00
Sarsaparilla Mexican,
ground @ 60
Squills__ — 350 40
Squills, powdered 60© 70
Tumeric, powd. 170 25
Valeran, powd. 400 50
Seeds
Anise 350 40
Anise, powdered 38© 45
Bird, Is 13© 16
Canary 10© 15
Caraway, Po. .50 350 40
Cardamon 20002 25
Celery, powd. 45 .350 40
Coriander pow. .35 27© 30
Kill io@ 20
Eennell 250 40
ax 08%0 13
Flax, ground 08%© 13
Foenugreek pow. 15© 25
p 80 15
Lobe ia, powd.__ @1 25
Mustard, yellow_ 13 20
Mustard, black 15 20
Poppy ---------mo-eem- 220 25
Qumce 2 00@2 25
8 150 20
Sa adilla 230 30

Sunflower T1%0 16
Worm, American 300 40
Worm' Levant___ ©6 00

27
Tinctures

Aconite ©1 80
Aloes ©1 45
Arnica. T ©1 10
Asafoetida __ 2 40
Belladonna 135
Benzoin ©2 10
Benﬁom Com p’d" 2 65
Cantharadies @% 22
Capsicum @2 20
Catechu @1 75
Cinchona ©2 10
Cog:hn:um Z 1 80
Cubebs 3 O«
DI%IIaHS TTT. %1&
Ginger, DS T o1 80

Gualac Tl
?L(ljalac Ammon.

0
Ilodme Colorless

©2
02
©
(832% 35
Kind —F” ©1 40
Myrrh ~ @250
Nux Vomlca ©1 55
Opium 3
Qpium, Cam % %
OR me Deo orzd ©3 50
_ ©1 70
Paints.
I"eaa, wmte dry 140 14%
Lead, white oil. 14© 14%
Ochre, yellow bbl. © 2
Ochre, yellow less 2%@ 6
Putty —---mmmemmmmeeee 50 8
Red Venetn Am. 3%@ 7
Red. Venetn Eng 4© 8
Wh|tmg bbl © 414
Ching oo B0 B
Rogers Prep. __ 2 80©3 00
Miscellaneous

Acetanalid 479%0 53
Alum --------——=-- | u
Alum. powd. and
ground 09© 16
Blsmuth subni
rate ----------- 385©4 00

Borax xtal or
ehntharsdies o, 20008 00
antharades, po.

rlom ? ———————— P ©El
gapsrsum pow’d 04086?3 2
armine
Eassm BUuds__— 25%0 K
[ — 770 50
Chalk Prepared 140 1t
Chlorofor 570 6!
Chloral Hyd afe 13501 8
ocaing_ -------- H 600 12 26
Cocoa Butter 55© 75
Corks, I|st 16s5~  40®50%
Copperas 2% 10
Copperas, _Powd. 4 10
Corrosive Sublm 1 4801 63
Cream Tartar__ 350
Cuttle. bone_ ™ 40© 50
Dextrine 50
Dover’s P(iwder 5004 OO
Emery, Ai 15
Emery, Powdered 8© 1
Epsorn Salts, Is.
Epsom Salts Iess 3°/ 10
Erq(ot pow ere 1
Formaldehyde b 19© 30
Gelatine 12501 5W
Glassware, Tess 55%

G,as ware, full se _60%.
Salts bb ©03%
Glauber Salts less 04 10
Glue, Brown
8Iue, Brown Grd

1
W hite 27%0© 35
Glue, 35
Glycerme %ol 40

6 5
Io ne 6 3006
|odoform7 7
Lead Acefate
NP/copodrum - 60© 7

76m
Mace powderea 9601
Menthol 3 50
Morphine™ 10
Nux' Vomijca
Nux Vomica, pow.
Pep er black pow.
{J er, White
itch, ‘Burgundfry
uassia_ ~ "
§um|ne 7201
ochelle SaTts_28© 35
Saccharine ©
Salt Peter 11©
Seidlitz Mixture 300
Soap, green 150
Soap matt cast. 22%0
Soaap white castile
©1l1

case
Soap, white castile
s Igss per bar
soda Blcarﬁonate

So
Sp|r|ts Ca or ©1 86
ulphur, 3%0
Sulphur Subl — 040 10
Tamarinds 200 26
Tartar Emefic ,,~ 70® 76
Turpentine, Ven. 50®2 26
Vanilla Ex. pure 1 75@2 26
Witch Hazel 14702 Q0
Zinc Sulphate™__ 060

S

QO

~
R

Qo
=
=5

~NP AW 8’
566660
S5HSRSBI8Y

Al

N
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Tilford Clgars

CHEWING GUM Peaches
GROCERY PRICE CURRENT aenfgien e " oo e oo, grap, fandlfoP st

Adams Bloodberry___ 765

_ These quotations are carefully corrected weekly, within six hours of mail- Adams Galif. Lruit 6 Tuxedo, 808 — 2% Lemon, Amcatan -
ing and are intended to be correct at time of going to press. Prices, however, Beemﬁn StPEPSln 6(5) Worden Grocer Co. Brands Orange, American. 26
are liable to change at any time, and couontry merchants will have their orders Dgﬁﬁle%miess Hg?\%stgre?(r%d]'é'sm?% gg Seeded, buIaks ns 10%

filled at market prices at date of purchase. Ju'cgerfnﬁnut'twegf' Harvester Record Seeded, 15 0z. PRI T2
earmmt W rigleys Breaker 76 00 Seedless, Thompson 11%

VV? 65 VVH%VESIEE;I Perfecto— 85 % Seedless, 15 oz. pkg. 12

ADVANCED DECLINED —65 ngggr B%IZnao_t_llo 0 California Prunes

Fleischmann Yeast Wash Boards Teaberry _____ 6 Webster St. Reges—125 00 90-100, 25 Ih. boxes_ ©08

Cheese CHOCOLATE, Starlight "Rouse > g5 00 80-90, 2 Ib.boxes—@09
Jelly Baker, Caracas, 9% S_37 2iarl9hi Pomiesular 70-80, 25 boxes—@10%
Baker, Caracas % a~35 g 60-70, 25 oXes 11%

- Clu
Baker, Premium, 9% s 37 La AzoraAGreement 58 00 20-60,
Baker. premium. 3093t L3 Arors wasnington 5 00 4030 2
Hersheys, Premium, 0%—1 25 Little Valentine 37 50 '
Yy 3 Valentine Victory — 75 00 FARINACEO S GOODS
Hersheys Premium, %s 36 Valentine DeLux _9500 U

oxes_@13%

AMMONIA OMS Beef, No. 1, Qua. sli. 335 Runkler bremium, “96s 34 g™ opgres 58 o
Standard Parlor 23 |b. 8 00 Beef, No. 1 BQnut sli. 6 10 slueraﬁlg, S\E’V'é%rp'uzn‘}s %SI % R B InvincibTe__ 75 00 '\C/Igfj Lk:r?w%('js P'CKed OGA)
Arctic, 16 oz. 175 Fancy Parlor, 23" Ib. 9 50 Beefsteak & Onions, s 2 60 Tiona Brown, Swe_d_h_OB
Arctic, 32 oz. 275 Ex Fancy Parlor 25 1b 10 50 Chili Con Ca., Is 1 3501 45 w oGOCOA. New Currency 35 OO Red Kidhe
I X L, 3 doz, oz 375 Ex. Fey. Parlor 26 Ib 11 00 Deviled Ham, %s — 2 20 Bakers % s 40 pjcadura Pals 25 00 y
Parson's 3 doz. 'small 500 Toy 225 Deviled Ham, %s 360  Bakers 9% " 36 Qrjgle 14 Kagearm 8 10
Parsons, 2 doz. med. 4 20 Whisk, No. 3 2 75 Hamburg Steak & —— Bunte, 9%s 43 Home Run Sfogle 18 50 B it eo% rﬁ— — 06
Parsons, 1 oz, Mloe. 3% DD No & a1 BUME g MO T T e DU per I 1o
s Rich & France Brands, = Pofted Beef, 4 07, 100 Biites Butem—Tmp—00. Ches, the Eighth, 505 7500 pyeerl, 200 1o sack 8 64
Good Value— Potted Meat. % Libby 90 Droste’s Dutch, % Ib. 4 /5 Whale-Bac 50s 58 00 Mac
AXLE GREASE No. 24 Gooi alue ,, 875 s Blackst —50s 95 00
Potted Meat. % Rosé 80 Droste’s Dutch, % Ib. 2 00 ackstone S Domestic, 20 Ib box 07%
',Q‘,S %‘E \éEIgce,g| 10% Potted Ham, Gen. 9% 185 Hersheys, %s 33 El Producto“Boguet- 75 00 Domestic, broken, box 05%
. Special Vienna Saus, No. % 13  Hersheys %s 28 El Producto, PFuri- Armours, 2 doz., 8 oz. 1 &
No. 27 Quality 100 t Fi 2 00
No. 22 Miss Dandy ~11 00 Veal Loaf, Medium_2 "9 "élxlrg s Eg ano-Finos Foullgs % goz 8 oz.118580
P | _[yi
Warehouss, B 515—13 6 Baked Beans Cowney, o ———— 40 COQFECE'OS‘ERYP s T el Barley
B.O.E W'house, 215 10 50 Beechnut, 16 oz. 140 Lowney, S T8 qingarg o o) PH° Chester Y 4
BRUSHES Campbells __——116 LORNE Suten SATS ——— 3k Jumbe WTappEd_—20 00 and 000 6 00
sef Climatic e, T5-0s. 1,00 jan Houten 3% ——{% Pure Sugar Stick, 600 4 20 Barley Grits ===~ 425
%gl'g ng& ] n _%%) SEHELT 1 - Big dStlc 20 Ib. case 21 Scotch b
| l - N COCOANUT. Kindergarten 19 T
Pointed Enrds 12 Snider, No. 56 s, 6 ID. case Duriham 60 Kmdergarten —ig Split, To. " 07%
Stove van Gamp g2, %s 5 1b c 48 Leader 18 _Sago
No. 1 110 p % & s, 15 I TasE 4 X 1. 016 East India oo 10
No. 2 135 Bulk, barrels Shredded 22 French Creams —— 20 Tapioca
Toshoe CANNED VEGETABLES. 9% 2 0z. pkgs., per case 8 00 Cameo —— 2 Pearl, 100 Ib —nka , 10
NO- 12 1 %g Asparagus. 4840 z pkgs.. per case 700 Grocers 13 Minute, 8 oz, 3 doz. 4 05
Ne, 85— 8 Ng 2%%6&’;” oy 7604080 HemCLgOTPES LINE. 00 Fancy Chocolates Dromedary “fiistant _360
JTTER COLOR™ )
. 11b. 4 2% B Wax Beans, 25 13508 5 Tuieked Cotto—SU_ﬂ__l T Bittersweets, AS6S Itkzzd Bolxgsé FLAVORING EXTRACTS
2 3 b 5 50 Dandelion, 25c size_ 285 \Wax B No. 10 7 00
10 Ib. pails;per doz- 8 20 Nedrow, 3 0z, doZ~ 250 Groan- Bonss Vo Braided, 50 ft 76 Choc Marshmallow Dp 1 76
15 Ib. palls, per doz. 11 20 g,fggﬂ Eggﬁss ,%SO 18004 28 Sash Cord___ " Milk Chocolate A" A~ 2 00
ima Beans, 2s, Soake Bulk
BAKING POWDERS Plumber, 128 Red Kid.,, No. 2°18001% Rio 17 No. Choc., Dark — 175
Paraffine, 6 s T4%  Beets, No. 2, wh. 1 6002 40 g No. 12 Choc., Light ~— 186
Arctic, 7 oz. tumbler 13 Paraffine, 1257_14% Beets, No. 7, cUf 12601 76 Marosaipg——— 22923, Chocolate Nit Rolls 166
Calumet, 40z, doz. % Wicking — Beets, No. 3, cut 14002 10 Guatemala ————— 27 Gum Drops Palis
et 65 G Pe fohopromc® g le 230000 8 BRI v antee o0 O 1
Calumet, 5 Ib., doz. 12 75 "CANNED FRUIT. orn, No. 2 Fan 16002 2 Pedberry % Chalienge Gums___ 14 Doz.
Calumet, 10 b, doz. 19 00 Apples. 3 Ib. Standard 1 75 80”": ’\’llo- i('):}’- glass gzg Favorite 20 Lemon Vanilla
K. C., 10c doz 2% Apples, No. 10 4 50@4 5 Fominy O No. J3—1 1601 & Christian Coffee Co. Superior 21 120 — % ounce 1 60
K. C. 15¢c doz 13/% Apple Sauce, No. 2 200 Ora No. 3 whole 205° Amber Coffee, 11b. cart. 29 Lozenges. Pails 165 _ 1% ounce” 2 00
K. C.. 20c doz Apricots, No. 1 19002 00 Qe N\ 2 Whoe—4 9 Crescent Coffee. 1 1o. ct. 26 A. A. Pep. Lozenges 20 275 =% ounce 326
K. C.,25cdoz 230 Apricots, No. 2 28  Dehydrated Veg Soup. 90 Amber Tea (bulk)_ A. A. Pink Lozenges 20 240 ,,2 ounce ~ 300
K. C.50cdoz. 440  Apricots, No. 2% 300@3 90 Dehydrated Potatoes. Ib 46 hii p A A Choc Lozenges 20 430 _2 ounce” 660
K. C8cdoz. 68  Apricots, No. 10 7 Mushrooms, Hotels 40 McLaughlin's °Kept-Fresh Motto Hearts 21 7 ounce —_ 9 60
K. 10 Ib. doz. _ 1350 Blackberries, No. T0_ 9 00 Mushrooms. Choice — 48 yacuum packed. ~Always Mailed Milk Lozenges 23 1500 —I6 ounce™"18 00
ueen "Flake, 6 0z~ 125 Blueber's, No. 2, 1-7602 50 Mushrooms Sur Extra— 70 F\reshh g:om%leltﬁ "”‘%f of Hard Goods. Pails 29 ® -ed2 dulice W
ueen Flake, 16 0z. 2 25 Blueberries, No. 10, 10 50  Peas. 12601 80 WI"FM0E athiin B e Lemon Drops 20 Arctic Flavorlngs
ueen Elake, 100 Ib. Keg 11 Cherries,” No. 2 30008 60 Peas. No. 2, Sift. W F. McLaughlin & Co., 5" F, Horenouriddps. 20 3 0z. Tap. 40 bot.__
ueen Flake, 25 Ib. keg 14 Cherries, No. 2964 0004 9%  Juhe 16002 10 Chicago Anise lsquar
oyal, 10c, doz. Cherr’s, No. 10 10 50@11 50 Peas, N'O_Z_I:_. T Ex. Sift. Coffee Extraota Peanut jsqu 22 H h )
Royal. 6 oz., daz—2 0 Loganberries, No. 2 _ 3 00 g e it £9002 10 N. Y, per 100~ 11 Horehound  Tablets— 20 Smith’s
SONCRUE LR R B e DL
R%n’, oz_d—oz 185 Peaches, No. 2 276 PumBkln No. 10 4 00 Smith Bros. 150 F IaVO r | n g S
Ryzon, 8 oz. doz.—2 25 Peaches. No. 206"Mich 325 Pimentos, % each 15018 GONDENSED  MILK Packade Goods 2 oz Vanilla
Ryzon, 16 oz., doz._4 05 Peaches, 2% Cal. 30003 76 Pimentos. % each 27 FEagle ddoz._ 900 creamer arshmallows 2 o7 Lemon——— 240
' Peaches. No ich 7 76 Sw’t Potatoes, No, 296 1 35  Leader, 4 °doz 70 —
Ryzon, 5 lb. — 1800 Py e, 1 slic d 510 3aurkraut, No. 3 i 3501 50 4 0z. pkg., 12s, carL 105 4 oz. Vanilla 3750
Rocket, 16 o0z, doz. 125 ngggglg 7 Sslliggd — %80 Succotash’ No. 2 16002 36 MILK COMPOUND 4 0z. pKg., 48s, case 4 00 Jiffy Punch
h’ No 5 glass 2 48 e e TaII 4 doz. 4 50 Specialties. 3 doz. Carton 225
Pineapple. 220 Brk slic. 3 00 Succotas 29 7R doz.—4 40 Cocoanut Pinks 22 Assorted flavors,
BLUING Plneapple o, sliced 4 50 Spinac . ofens ¥"al| W 4 400 Wamul  Fuuge 53
Pineapple, No. 2, crus, 2 50 Spinach, No. 2 T72001 3 Pi le bud 21 AND FEED
Original Pineap., 10, cru. 1160012 00 Spinach, No. 3 18502 00 Carolens, Baby__ 280 ItlgleaRpBon B'dh % s—0 i VaI Clty Milling Co.
v o A el BN el eonureo e i Ly ARG
eondense ear g:ums, NO- %0 %88 ¥8mggggg “8 23 1|95050§ %g HeIIo lee(i;md 243 160 Halhvest_OrWZZ%
Efii Crown  Capped Ré‘s"ﬂé’err.& &% o 29 Tomatoes, No. 19 7 5 Valnut, Sundae, 2276c g5 Light Loap Spring
rffeu1l| 4 doz., 10c dz. 8 Raspb’s, Red, No. 10 9 75 Yankee Jack, 24, 5¢_85  Roller Champlo %
' Raspb's, Black NO 10 11 00 CATSUP Gladiator, 24, 10c — —160 Snow Flake, 24%a ot
3dz. 15c, dz. 125 hu%arb No. __52% B-nut all - 180 Mich, Sugar Ca., 24, 5¢_ 85 Graham 25 ib. per cw
Llllgy\/alley, 140z.-22% Pal O Mln% 4B(5)OK6_86 G%Idlekns Gr%rllulca\l,ﬁij Meal
CANNED FISH. S— ,
BREAKFAST FOODS  Clam Chder, 106 oz, 135 Lty "Valtey, ~7% PmCL 8 jr{SOEEccOo"noonﬂq'.cc grade —%5° Rooand, 8 niake Gom-
Clam Ch, No. 3 3000340 Paramount, 24, 85 1 46 500 Economic ~grade 20 00 Buckwheat Compourd,
Cracked Wheat, 24-2 3 8 Clams, Steamed No. 1175 Paramount 24 165 _2 40 1,000 Economic “grade .37 50 5 |b. sac_k .
Cream of Wheat 69 Clams, Minced, No. 1260 paramount. 6, 10s 10 00 | I, Where 1,000 books are Watson Higgins Milling
Plllsburys Best Cerl 220 Finnan Maddie, 10 0z. 330 Sniders, 8 oz. 18 Blue Grass, Tall, 486 00 ordered at' a time, special- 8!
uaker “Puffed Rice— 545 Clam Bouillon, 7 0z—2 50 Sniders’ 16 07. 2 75 Blue Grass,_Baby, 72 375 atga un n New Perfection, %s__6 80
uaker Puffed Wheat 4 30 Chicken Haddie No. 127 Van Camp, 8 07 175 Carnation, Tall, 4 'doz. fy and roﬂ Covﬁr is Red Arrow, % s 72
ulaker |l%rfst Biscuit %88 Fish Flakes, smali_135 wvan Cam% 15 oz —2 7 E\ellgrr])z}tmny a1bgf|8 dz. urnishe C\gllts out charge. Wora: Grocﬁo
Rglgggﬂ Rul'lgill'anOS 27 gg\d/e':losgstgrzke %(Z)O %% CHILI SAUCE Danish Prlde tal _ 365, and 12s. é\merlcanld Ealg tQul%ker
Ralston Food, Iarg_345 Lobster No.' %, Star 2 90 Snider. 16 oz. * 335 Danish Prlde 8 doz. Less than 5 cases _ %60 V\}” Gol ores Ing,
Saxon Wheat Food 3 75  Shrimp, No. 1 Wet 190 Sniders, 8 o 2% Every %y aby___ Yo VVinner
- Sards.’ 9% Ol "key 5 50 Lilly Valley. oo Pmt226 goshen Tall — ~77 Ten cases s 2o Meal
ardines, % Oil, kl)e/ oo DY Ve ey, in Goshen, Gallon 490 Twenty- f|ve cases — 19% Gr. Grain M. Co.
Sardines, 9 Smoked 675  OYSTER COCKTAIL,  Qaimans Dun, Zdoz 62 6s and_ds Bl GranTTatea—4 7§
Salmon > Warrens. . %s 2 : Oatman's Dun., 8doz, 615 Less than 5 cases -_ 200 Golden GTanulated_2 70
2 Red Alaska To%0>  Sniders, 16 oz 335 Pet, T I 6 25 Five cases = 19% Wheat
Salmon, & d g? ak— 195 Sniders, 8 oz. 235 Pet aby 80Zz.__5 15 Ten cases — 19% No. 1 Red 125
s§|m32' pioo Alggkg 16 CHEESE Borden’s,” T all 625 Twenty-five "cases 19 No. 1 W h?ljt_et 12?
ats
o van Comp Tl 6 7 o MO TATAR oo p
Sardlneg cal’ 7% 785> 0 Kraft Smam tins 170 Van Camp, Baby —3 9% _— Less than Carlots__ 54
Tuna, % Albocore % éﬁa}ﬂ Amﬁrltcan - %;8 CIGARS DR'EAD FRUITS Corn
i Tuna, % Nekco 165 1, small tns pples Carlots 97
Shred. Wneat Biscuit 3 8 Lewellyn & Co. Brands than CarTots
Vita Wheat. 12s 1go Tuna % Regeni 225 Ehmqag%grt Sngﬁ“allmglsns :2L 58 arcia Master Evap. Choé)crficotts)uIk_14 Less 'than Carfots__1 03
Posts Brands CANNED MEAT. E?Irglenbert small tins 250 Cafe. 100s =~ .— 3750 Evapora%eg 'C:h0|ce 18 carlots
. vaporate anc
Grape-Nuts, 24s 380 Bacon, Med. Beechnut 2 40 \Wisconsin FTats 30 WohpHray Wit M 10 EvaBorated Siaps ' — "—"14 Less than CTarlots_ 20 06
Grape-Nuts, 1003 2 75 Bacon. Lge Beechnut 4 05 Wlsconsm Daisy  ___ 30 Supreme, 50s — 110 oe Citron Feed
Postum Cereal, 1252 25 Beef, No. 1 Corned_225 Longhorn B Bostonian, 50s . %00 lv box 51
— Street Car Feed 39 00
Post Toasties, 3652 8b Beef No. 1 Roast 260 Michigan Full Cream 27 e e & B
Perfecto, 50s __ '~ >95 00 Currants
Post Toasties, 24s—2 8 Beef No. (‘)% Rose SIi- 1 76 New York Full Cream 31 Blunts, 60s 7500, Package, 15 oz. 23 @‘r’écieﬁ"r&ﬁﬁ)atm 3388
Post’s Bran, 24s 270 Beef, No. %, Qua. SIL 2 16 Sap Sago 30 Cabinet, 60a - n ?2\/ Boxes, Bulk, per T6. _ 9 Coarse Corn Meal _ 89 00
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FRUIT JARS

Mason, p|ts per gross 7 %6
Mason, Per gross 9 20
Mason, ga gross 122
Ideal Glass Top, pts. 9 45
Ideal Glass Top %ts 1 20
ldeal Glass T

gallon 15 70

GELATINE

Jello-O,  3doz.
Knoxs SRarklm doz 2 26

Knox’s Acidu’
Minute,

Plymouth. Whlf 1 rs
Quaker, 3doz._— 270
HORSE RADISH
Per doz., 6 oz. 110

JELLY AND PRESERVES

Pure, 30 Ib. palls 4 00
Imitation, 30 Ib. pails 1 85
Pure 7 oz, Asst., doz. 120
Buckeye, 22 o0z., doz. 2 10

JELLY GLASSES
I o*., per doz.

MARGARINE

MOLEOMARGARINE

I. VAN WESTENBRUGGE
Carload Distributor

1 Ib. cartons 23%
2 and 5 Ib. 23
MATCHES.

Diamond, 144 box 8 00
Blue Ribbon, 144 BoX 7 5
Searchlight,_ 144 box. 8 00
Red Stick, 720 Ic bxs 6 60
Red Diamond, 144 bx 6
Safety Matches.
Quaker, 6 gro. case 476

MINCE MEAT.
None Such. 3 doz._4 &
Quaker, 3 doz. case”_3 60
Libby Kegs, Wet, Tb. 24

MOLASSES.

Gold  Brer Rabbit
No. 10, 6cans to case 535
No. 5 12cans to case 560
No. 2%, 24 cans to cs. 5 85
No. 1%, 36 cans to cs. 4 8

Green Brer Rabbit
No. 10, 6cans to case 390
No. 5 12cans to case 415
No. 2%, 24 cans to cs. 4 40
No. 1%, 36 cans to cs. 375

Aunt Dinah Brand.
No. 10, 6cans to case 285
No. 5, 12cans to case 310
No. 2%, 24 cans to cs. 3 35
No. 1%, 36 cans to c¢s. 2 90

New Orleans
Fancy Open Kettle — 55
Choice — 42
Fair
Half barrels 5¢ exfra

Molasses in Cans.
Red Hen 24, 2 Ib.

Ginger Cake, 12, 5
Gmger Calze2 , 10

HHSBNAFSHSHBSI38RS

D 0 Ib.
Palmetto, 24, 2% Ib.
NUTS.

Whole

Almonds, Terregona__ 19
Brazil, Large

Fancy mixéed 20
Filberts, Sicily 15
Peanuts, Virginia, Taw 10%
Peanuts, Vir. roasted 12%
Peanuts, Jumbo, raw 14
Peanuts. Jumbo, rstd 16
Pecans, 3 star 22
Pecans, Jumbo 80
Walnuts, California_28

Salted Peanuts
Fancy, No. 1 17%
umbo =T 29

MICHIGAN TRADESMAN

Po .
Medidam hgo gs_

Peanuts, Spamsﬁ Colonlal 24 2 1b.
125 Ib. Med. No. 15—
Med. No. 1,100 Ib, b_.

Packers Meat,’
Packers for ice cream

38

50

- 280 lb bbl. 4 25
T e

Table — 66/

28 |b. bags, Table _

Short Cut Cléar 22 00023 00
— 16 00@1'J 00

12 oz. Jar, Stuffed, dz. 5 00
PEANUT BUTTER.

Pure in_ tierces
Cgahforma Hams 1IZ~ @13

om pound Lm 13%@14%

Bel_Car-Mo Brand Per case, 24 2 Ibs._

pal 5 60
5 b, pa|ls 6 in crategﬁ 10

Han% dned be i
California Flams

|
Perfect|0n Kerosine_ 126
Crown Gasoline;
Tank W.agon
GasMMachlne Gasollﬂ 28

u
Naptha, 100 box
Classic, 100 box
20 Mule Borax,

ams
Boiled Hams_—
Minced Ham*—_
Bacon

ES§8 o8

oED 68 ©9

Condensed No. 1 car. 2
Condensed Bakers brick 31
Moist in glass

U‘l

aPr%%mn

Medlum heavy

%weetheart 100 b

Fairbank Tar

y, 100, 12c¢
Williams Barber‘B_Qar
Williams Mug, per

Proctor & Gamble.

o
oo
INSTSN)

@ CORWN!

\,g—uac.oov
NN

07

Transm|55|0n O1

OO

888 5885 8

[{=}
SO
W

8 0z. cans, do*

S@@

ISISISTS]
oo
RSS2

Beef, round set
Beef mlddles set__ 25
T75@

lvor¥ Soap Flks
Luna, 100 cakes

Star’ Nap Pow. 60-
Star Nap. Pw,, 100
Star Nap. Pw.,

ITCHEN
.LENZER

srwwarw”seo
RRFESZRES

Steel Cut 100 Ib sks

=

uaker, 12s Fam |ly

Sacks, 90 Ib Cotton — 28

Arm and Hammer _ 37
Granulated bbls 2 00
Granulated, 1%0 Ibs:¢s 2 25
Medium Sour

, 1,200 count_ 16 00

10 gallon' kegs l_lb_PT

7
10 gallon 1000— 14 50

Holland Herring

o

_ s T
PIPES
"N bx 0@l 20 M_- H""jf pDTs:

PLAYING CARDS

5
888 8Z8n

(eo]
(=}

40 can cases, $4.80 per case

% <<<

e

WASHING POWDE
Bon Ami_ Pd, 3dz

unch ————————
Boned, 10 Ib._b—ones 6
Bon Ami Cake

bww
[e18318,]

Babbitt’s 2 doz.

N

G randma 2411 Large

Tubs 100 Ib fancy fatll %8
— 12% Carge 3 20

Good Steers & He|f 15

Med Fancy, 100 Ib 13 00
Com. Steers & Heif.I0

BLACKENING.
2 |n 1 Paste, doz.

. France Laun, 4 dz 3 60
Comblnatlon d_zl 35

TOVE POLISH

Bla ck Silk L|qU|d d_ 1
Black Silk Paste, doz. 1
Enamaline Paste, doz 1

! 889.8

SIS

Miracle C., 12 oz.,
Old Dutch Clean

&R

Stove Enamel

SRERR

Rub No More, 18 Lg. 4 25
Spotless Cleanser, 48,

20 o &
Sani Flus‘h_l_d—oz 2 25
Sapoho 3 'doz 315

20
Sunbrite, 72 doz 4 00
Wyandotte, 48 475

SPICES

Whole Spices.
Allspice, Jamaica___ @11
Cloves, Zanzibar 2
Cassia, Canton 25

Cassia, 5c. pkg. 0oz

29

TEA.

X Japan.
Medium 34@35
Choice 41@58
Fancy 62@70

No. 1 Nibbs 62
1 Ib. pkg. Siftings 16@17

. Gunpowder
Choice 28
Fancy 38@40
Ceylon
Pekoe, medium __ 88
Melrose, fancy 56

English Breakfast

Ginger, African @150,19 Medium
Ginger, COChm— Congou Choice__— 35@36
M?)fgd P’\‘fganlg Zg Congou, Fancy 420 43
Mixed, 5¢ pkgs., doz. @45 ool
Nutmegs, 70-80 38 \iedi olong
Nutmegs, 105-110 33 fedum i
Pepper, Black___ @17 Faney ————— 50
AIlli’ure Gr]ound In Bulk -
spice, amalca TWINE
Cassia, Canion™ @?3332 3 gl cone 50
C'\E};ngea{'rdAfncan 2 Wool 6 pf’ A%
Mace, Penang 0 VINEGAR
B‘é’,}g‘e?gsmac 2 Cider, 40 Grain___ 22
Pepper, White — @28% W hite Wine, 80 “grain 22
Pepper, Cayenne @3y hite Wine, 40 grain 17
Paprika, Spanlsh @42 Oakland Vluegai & Fickle
ng Co.’s Brands.
Chili Powder 15c 13 Oakland Apple Cider_25
Celery Salt, 0z. 95 Blue Ribbon Corn__ —20
Sage,” 2 oz. 90 Oakland White Pickling 20
Onion Salt 135 No charge for packages
Garlic 1y
Ronelty,” 3% oZ g%g No. 0, per §ross. 75
itchen Bouque s —
Laurel Leaver 20 No. 1, -per gross 105
Marjoram, 1 0z~ 90 No. 2, per gross 150
Savory 1 oz. —— g0 No. 3, per gross 2 30
Thyme, 10z g0 Peerless Rolls, per~doz. 90
Tumeric 206 0z o0 Rochester, No. 2, doz. 50
S, Rochester, No. 3, doz. 2 00
STéRCH Rayo, per doz. 80
Kingsford, 40 Ibs. 11%
Pow%ered bags 03% WOOBDaEII(\le\{\gARE

Argo, 48 1 Ib. pKgs 3 D
Cream, 48-1 4 80
Quaker, 40-T 7

Gloss——
Argo, 48 1 Ib. pkgs._3 90
Argo, 12 3 Ib. pkgs. — 2 74
Argo, 8 51b. pkgs._ 310
Silver Glos, 48 Is_ll%
Elast|c 64 pkgs. _ "5 35
Tiger, 48-1 325
Tiger, 50 Ibs 05%
CORN SYRUP.
GOIENGNSIAVWHTEMRE
Penlck Golden Syrup
6, 10 Ib. cans 290
12, 51b. cans_—__ 310
24 2% Ib. can—s 20
24, 1% Ib. cans'™———2 20
Crystal White Syrup
6, 10°Ib. cans 340
12,5 Ib. cans 360
24, 2% lb. cans 3 7
24 1% Ib. cans 2

55
Penlck Maple-Like Syrup
0 Ib. cans 415

12, 5 Ib. cans 4 3%
50

305

24 1% Ib. cans

Cor
Blue Karo, No 1%,
2 doz

Blue Karo No. 5, L dz. 315
Blue Karo, No. 10,
% doz ;
Redd Karo No. 1%, 2

0z. 2
Red Karo, No. 5, I dz. 3
R%d Karo No. 10. %

60
65

Imt. Maple Flavor.
Orange, No. 1%, 2 doz. 3 05
Orange, No. 5 1 doz. 4 35

Maple.
Green Label Karo,
23 0z., 2 doz.
Green Label Karo,
5% Ib., 1 doz. 11 40
Maple and Cane

Kanuck per % 1 65
Suzqacrj Bird, 2% ‘b,
Sugar B|rd_8_"', 0~. 4

0z. 12 00

Maple.
Michigan, per gal---2 50
Velchs, per gal. 2 60
TABLE SAUCES.
Lea & Perrin, large_6 00

Lea & Perrln small_3 35
Pepper 160

Royal Mlnt 2 40
Tobasco 275

Sho You, 0z., doz. 2 70
A—I, Iarge 5 76

-l small 3 25
Capers 190

Bushels, narrow band,
wire handles

Bushels, narrow band,
wood handles 2 00
Bushels wide band_2 10
Market, drop handle- 75
Market, single handle 90

Market, extra 1 40
Splint, large 8 50
Splint, medium 7 50
Splint, small 6 50
Churns.
Barrel, gal.,, each_2 40
Barrel, 10 gal., each__2 55
3t069al pergal 16
Egg Cases.

0. 1, Star Carrier_5 00
No. 2, Star Carrier__10 00
No. 1, Star Egg Trays 4 50
No. 2, Star Egg Trays 9 00
Mop Sticks
Trojan spring 2
Eclipse patent spring 2 00
No. 2, pat. brush hold 2
Ideal, No. 165
12 oz. Cot. Mop Heads 2 55
16 oz. Ct. Mop Heads 3 00
Pails
10 gqt. Galvanized 2 60
12 qt. Galvanized 2 90
14 qt. Galvanized__3 25
12 qt. Flaring Gal. Ir. 550
10 qt. Tin Dairy___ 4 50
12 qt. Tin Dairy___5 00

Traps

Mouse, wood, 4holes 60
Mouse, wood, 6holes__

Mouse, tin, 5 holes 65
Rat, wood "1 a00
Rat, spring 100
Mouse spring___ 30

Tubs
Large Galvanized 9 23

Medium Galvanized_7 75
Small Galvanized 7 00

W ashboards
Banner, Globe 6 00
B-ass, single 7 00
Glass, Single 7 00
Double Peerless 9 50
Single Peerless 7 60
Northern Queen 6 00
Universal ___ — 750

Window Cleaners
2n. _ 16
14 in. - 1 8
16 in. T 2 30

Wood Bowls
13 in. Butter 5 00
15 in. Butter_ 900
17 in. Butter _, __18 00
19 in. Butter ~— 25 o0

WRAPPING PAPER
Fibre, Manila, white- 05%
No. 1 Fibre . .-t 07%
Butchers Manlla 06%
Kraft —m

YEAST CAKE
Magic, 3 doz 2170
Sun ight, 3 doz 270

Sunlight, 1% doz 13%
Yeast Foam, 3 dozZ._2 70
Yeast Foam, 1% doz 13

YEAST—COMPRESSED
Fleitfthmann, per doz._ 30
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Reading Poetry as Preparation for
Voyage.
W ritten for the Tradesman.

“I read somewhere a while ago that
one gets from a trip abroad only
what he takes with him; so I'm
reading poetry. My sister and | are
going abroad in November.”

“One would expect you to be read-
ing guide books,” | said. “That’s
what most people do. What sort of
poetry?”

“Just now, poetry about the sea.
To make an atmosphere. | want to
get the personality of the sea, as |
shall want to get the personality of
the places | visit.”

My friend’s point of view was so
unusual that | begged her to go on.
The table in front of her was cov-
ered with books.

“l look for the personality in every-
thing,” she said. “l love some trees
as if they were human—more than
some humans—and | think that if we
are discerning we can recognize the
peculiar personality and atmosphere
in places—cities, lakes, mountains.
They speak to me as soul speaks to
soul. And the poets are the ones
who most deeply sense this. That
is why | am reading poetry—first
about the sea.

“l feel all that you say; | too
have my friends among trees and
rocks,e*?hings and places that speak
to me with something of personality.
But what are you reading exactly?”

She took up the Bible first:

"Old David in the Psalms has one
poem about the sea—here it is—the

107th:

They that go down to the sea in ships,
That do business in great waters;
These see the works of the Lord,
And His wonders in the Deep.

and there is a tremendous description
of a storm at sea, and of the emo-
tions of those in the midst of it, be-

fore

He maketh the storm a calm.
So he bringeth them to their

haven.
“Looks almost as if old David

knew what it was to be seasick!”
she said. “Here is Tom Moore’s
‘The Journey Onwards.” It carries

its picture of life, full of partings:

As slow our ship her foamy track
Against the wind was cleaving.

Her trembling pennant still looked back
To that dear Isle ’'twas leaving.

Two other old ones she read—

Campbell’s “Battle of the Baltic”:
Of Nelson and the North

Sing the glorius day’s renown.

Like Leviathans afloat

Lay their bulwarks on the brine—

“A stirring tale of a sea battle, but
little they knew about leviathan
ships!  Here is Campbell’s other

famous sea poem:

Ye Mariners of England

That guard our native seas

The spirits of your fathers

Shall start from every wave—

For the deck it was their field of fame
And Ocean was their grave.

desired

MICHIGAN

"WOMANSWORLD

“It’s no long reach to Masefield’s

‘Sea Fever—

I must go down to the seas again, to the
lonely sea and Sk%'

And all | ask is a tall ship and a star to
steer her by.

“And of course every body knows

Allan Cunningham’s

A Wwet sheet and a flowing sea,
A wind that follows fast

And fills the white and rustling sail
And bends the gallant mast.

“There’s fun in this one of John
Gay—'Black-Eyed Susan™—written in

the early seventeen hundreds:

All in the Downs the fleet was moored,
The streamers waving in the wind.
When Black-eyed Susan came aboard,;
“O! where shall I my true-love find?
Tell me, ye jovial sailors, tell me true
If my sweet William sails among the

crew.”

“But it seems to me you couldnt
fail to get something for your voyage
from such poems as Keats’s ‘Oh the
Sea’:

It keeps eternal whispering around

Desolate shores

“Or Wordsworth’s
With ships the sea was sprinkled far

and nigh
W ith stars in heaven.

“Or Frederic Knowle’s

Desire":

Thou dreamer with the million moods,
Of restless heart like me.

Lay thy white hands against my breast
And cool its pain, O Seal!
Swineburne’s stanzas from “The

Triumph of Time,” beginning:

I will go back to the great sweet mother—

Mother and lover of men—the sea.

“And Byron’s beautiful rhapsody,
in ‘Childe Harold’:

By the deep sea, the music in its roar,
I love not man the less, but nature more.

‘Song of

“Whitman, of course, has many
poems wonderfully full of spirit
of the sea. | have just been reading

his ‘Song for All Seas, All Ships’:

Thou sea that pic-kest and cullest the
race in time, and unites nations
Reserve especially for yourself and
for the soul of man one flag above
all the rest

A pennant universal

“No matter how poor a sailor you
were, you couldnt fail—especially on
shore, to be stirred by Baary Corn-
wall (Bryan Waller Proctor) in his
‘The Sea’

I'm on the sea! I'm on the sea!
I am where | would ever be;
W ith the blue above and the blue below.

| never was on the dull, tame shore,
But 1 loved the great sea more and more.

For | was born on the open sea!
“I've a long list of sea-poems that
I have been looking up in these
books. I'm no great sailor; but |
must say that just reading these over
has thrilled me with a zest for the
voyage. | hope it will last me

When the stormy winds do blow-ow-ow,
W hen the stormy winds do blow-ow-ow,
When the stormy winds do blow.

“Many of the best of these poems—
and for that matter most of your
old favorites of all kinds—are in this
big, fat ‘Home Book of Verse,’
gathered by Burton E. Stevenson and
published by Henry Holt & Co. It
ought to be in every house.

“And 1I’'m getting together other
poems, about Rome and Paris, Venice
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and Egypt and all the rest of the
places where we expect to go.
“Oh, yes, | shall read all the prose
I can get hold of, too, including the
guide-books. But | want especially
to saturate myself with the spirit of
all these things that we shall see.”
Prudence Bradish.

Copyrighter, 1923,

Items From the Cloverland of
Michigan.

Sault Ste. Marie, August 21—Har-
ry Mcintyre, the merchant at Oak
Ridge Park, lost 225000 feet of
lumber by fire of an unknown origin
last Monday, with only small in-
surance. This will be a severe blow
to Mr. Mclintyre, who started up in
business again only recently, after
being out of business for the past two
years. He was just getting another
start in life. His first venture was
not a success, but he had a bright
future before him at this time, as
conditions have changed and he was
on the right path to make good. He
has many friends who hope to see
him on top again. He is still a
young man, full of grit, and is going
to stick to the store. With an op-
timistic determination, he will make
good yet. . .

The competition with the passenger
auto from Detour is at an end, now
that the Utilities Board favors giving
the license to the Chippewa Motor
Transit Co., which has put on one
of the largest and best busses in the
State and offer the best_ service.
There was not enough business for
the two busses. J. McLeod, the
hotel man at Detour, did not get a
license, although he has been running
the summer and winter stage between
Detour and the Soo for “a number
of years and keenly feels his loss.

e announcement of the coming
marriage of Stewart Blain, the po&l)J-
lar manager for the Soo Lumber Co.,
to Miss Wilda Hunt, one of the Soo’s
fairest daughters, is to be celebrated
August 28." The newly weds expect
to _four Canada on their wedding trip.

The Savoy cafe charé;ed manage-
ment last week, when George Nicol-
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opolous sold his interest to Sam and
Jim Mourufus. The business will be
continued as heretofore, with Jim
as chief cook and Sam at the cash
register. )

The new ferry running between
Richards Landing, in Canada, and the

mainland, six miles south of Echo
Bay, will carry autos, affording the
ublic an opportunity to travel the

amous St. Joseph Island, one of the
finest and most rustic drives in
Canada. . )

Charles Shilling, one of our wide
awake grocers, proved to be a clever
detective last week when he caught
two bo”s who were stealing potatoes
from his store and selling them to
consumers. One of the boys would
buy candy, while the* othér would
hustle the potatoes out of the rear
entrance, but Charles’ eagle eye dgot
next to their fc1ame and arranged a
satisfactory setflement.

One reason grouchers are not popu-
lar is that the supply exceeds the
demand. )

Ray Binkley, cashier of the State
Bank of Crystal, has discovered
through the Tradesman that the Soo
is the place to catch fish and is at
present enroute to_ our famous fish-
ing grounds, bringing two fords full
of fishermen. We hope they will not
be disappointed, _as. some of the
Iarlg_est ish are still in the swim.

ine thing about Wearln% an old
straw hat is you know the thing
will not be stolen.

According to report from H. Apple-
ton, general manager for the Soo-
Snows Railway, the building of the
new railway will start* September 1
It will go through Pickford and
Cedarville.” )

Robt. Purvis, superintendent of the
Michigan Northern Power Co. Rail-
way, returned last week from an ex-
tended auto trip through lower
Michigan. Enroute he was bitten by
a fly and had to lay up_a few days
after reaching home with a swell
affair.

Large verandas have gone out of
style, because no one stays at home
to sit on them. William G. Tapert.

When you begin to fight back at
the little daily annoyances, then you
are the worse for them. Try to ig-
nore the little things.

THE STANDARD MORAL GOLD.

There is no mystery

involved in nature’s moral fare,

For if there was we’d need a lot of super-human care.

But there is much of mystery in what’er there may be

In things which men are trusting, but in which they disagree.
It must be something in which men can soulfully unite

Or there is something in it that is far from being right.
And so “salvation” cannot come save to those who may find
That something that can only be in heart and soul refined.

That somethin

R

ng that can_know no form b
Save as the life reflects it as the standar
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which it can be told
moral gold.

L. B. Mitchell.

Spend a day
“by the Lake”

Come on out to the FUN FESTIVAL land—the
coolest spot in town—where there’s something
doing every minute.

CONTINUOUS FUN

“Grand
Rapids’
Coney
Island”

TIL THE SETTING SUN

Dance in the beautiful Casino on a floor “smooth
as glass,” speed around on the fun rides, or rest
in the cool picnic grove.
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Proceedings of the Grand Rapids
Bankruptcy Court.

Grand Rapids, Aug\. 6.—On this day
'wa® held the rst 'meeting' of creditors
in the matter of Stanley F. Kwiatkowski,
Lankrupt No. 2311. The bankrupt was
present in person. No creditors were
present or represented. Claims were
proved and allowed. No trustee was
elected. The bankrupt was sworn and
examined without a reporter. An order
was made confirming the exemptions of
the bankrupt and the case closed as a no-
asset case. The first meeting was then
adjourned without date.

On this day also was held
meeting of creditors in the matter of
Corel Ami Stilwell, Bankrupt No. 2317.
The bankrupt was present in person and

the first

™attSrney; No claims were proved and
allowed. o creditors were present or
represented. The bankrupt was then

sworn and examined without a report-r
An order was -made confirming the ex-
emptions claimed by the bankrupt and
the case closed as a no-asset case. The
first meeting was then adjourned with-
out date.

Aug. 7. On this day was held the
special meeting and sale in the matter of
Nathan J. Rosenbaum., Bankrupt No.
2303. The stock and fixtures of the es-
tate were sold to James Redman for
*255. The order confirming the sale was

made. The special meeting was then
adjourned without date.

Aug. 8. On this day was held the
final ‘meeting of creditors in the matter
of John Hamelink, Sr., Bankrupt No.
212-. The trustee was present in per-
son. The trustee's final report and ac-

count were approved and allowed. An
order for the payment of administration
expenses and for the payment of a_first

and final dividend was  made. There
was no objection to the discharge of
the bankrupt. The final meeting was
then adjourned without date. The case
will be closed and returned to the dis-
trict court.

On this day also was held the final
meeting. of creditors in the matter of
Reed ity Creamery Co., Bankrupt No.
2049. The trustee” was present. The

trustee’s final reﬁort and account were
considered and the same approved and
allowed. An order was made for the
payment of administration expenses and
for the declaration and payment of a
first and .final dividend to creditors.
There was no objection to the discharge
of the bankrupt. ~ The final meeting was
then adjourned without date. The case
will be closed and returned to the dis-
trict court.

Aug. 9. On this day was held the first
meeting of creditors in the matter of
Earl Luxford, Bankrupt No. 2321
The bankrupt was present in person and
by attoorney A. E. Ewring. No creditors
were present or represented. No claims

wer proved and allowed. No trustee
was appointed. The bankrupt was
sworn and examined by the . referee
without a reporter, and it appeared that
the estate contained no assets and the
exemptions claimed by the bankrupt
wEre confirmed to him and the case
closed and returned.

Aug. 10. On this day w'as held the

first meeting of creditors in the matter
of S. Belfer & Son, et al, Bankrupt No.
2306. ' The bankrupts were resent in
person and by attorney, E. House-
man. Claims were proved and allowed.
Frank V. Blakely was elected trustee
and the amount of his bond placed by
the referee at 500. The banaruits were
sworn and examinel without a reporter.

The meetin was then adjourned to
Aug. 17, and at that time adjourned to
out date.

Aug. 14. On this day was held the sale
and special meeting of creditors in the
matter of Michigan Motor Transporta-
tion Co., Bankrupt No. 2228. Tne trustee
was present in person. The property
was sold to Ray Becker for $1100. An
order was made confirming the sale.

The special meeting was then adjourned

without date.

On this day also were received the
schedules, order of reference and ad-
judication in bankruptcy in the matter
of Eugene L. Wisehart, Bankrupt No.
2325. The matter has been referred to
Benn M. Corwin as referee in bankruptcy..
The bankrupt is a resident of Grand
Itapids and is a traveling salesman by
occupation. The schedules filed by the
bankrupt list assets in the sum of $725,
all of which is claimed as exempt to the
bankrupt, with liabilities of $2,402.41. The
court has writtn for funds for the first

meeting and upon the arrival of the
same the first meeting will be called,
and note of the same made here. A

list of the creditors of the bankrupt is as
follows:

First Bond & Mortgage Co.. Grand
Rapids -

Morris Plan Bank, Grand Rapids
Michigan Sanitarium & Benevolent
Association, Battle Creek
Blodgett Hospital, Grand Rapids
Mayo Bros.,, Rochester, Minn.—
Herpolsheimer Co..
Aug. 16. On this
final meeting and sale of
of the real estate in the matter of
W illiam H. Spears, Bankrupt No. 1964.
The trustee was present in- person.
Claims were proved and allowed. The
balance of the real estate of the estate
was sold to European Upholstery Co.,
of Grand Rapids, for $24,000. An order

$ 26.88
77.00

1877.25
88.00
260.00
67.50
the

G. R.
day was held
the balance
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confirming the sale was made. The
trustee’s final report and account were
approved and allowed. An order was
made for the payment of administration
expenses and for the declaration and
payment of a first and final dividend to
creditors. The bills of the attorneys

were considered and passed upon. There
was no objection to the discharge of the

bankrupt. = The final meeting and sale
was then adjourned without date. The
case will be closed and returned to the
district court.

On this day also was held the final
meeting of creditors in the matter of

Hedden & Son, Bankrupt No. 2205. There
Were no appearanaces. The trustee’s
final report and account were considered
and the same approved and allowed.
The bills of the attorney for the bank-
rupts and for the trustee were con-
sidered and passed upon. An order was
made for the payment of administration
expenses, so far as the funds on hand
would permit, there bein? no funds on
hand for the payament of any dividends
to creditors. There was no objection to

the discharge of the bankrupts. The
final meeting was then adjourned with-
out date. The case will be closed and
returned to the district court.

Aug. 17. Ori this day was held the
first meeting of creditors in the matter
of Michael Collins, Bankrupt No. 2323

The bankrupt was present in person. No
creditors were present in person or
relpresented. No claims were proved and
allowed. The bankrupt was sworn and
examined without a reporter. The court
made no appointment of trustee. The
case being no-asset, an order was made
for the bankrupt's exemptions to be set
out to him and the case was closed and
returned to the district court.

On this day was held the first meeting
of creditors = in the matter of Elmer
Stoughton, Bankrupt No. 2318. The
bankrupt was present in person. Claims
were proved and allowed. The bank-
rupt was sworn and examined without
a reporter. The case was held for the
surrender of certain insurance po.icies
in order that it may be determined by
the court whether or not they have a
cash value for the bankrupt estate. The
first meeting was then adjourned v-ith-
out date.

Aug. 8.
schedules,

On this day were received the
order of reference and ad-
judication in bankruptcy in the matter
of Welded Products Co., Bankrupt No.
2328. The matter has been referred to
Benn M. Corwin as referee in bank-
ruptcy. The bankrupt is a corporation
organized under the laws of the State
of Delaware and conducted its business
at Muskegon. The schedules list assets
of $154.35, with liabilities of $2.212.07.
The court has written for funds and
upon the arrival of the same the first
meeting will be called anl note of the
same made here. A list of the creditors
of the bankrupt is as follows:

City of Muskegon $ 3150
State of Delaware 20.00
Acetylene Jour. Pub. Co., Chicago 75.00
W. D. Block Motor Co., G. R_ 2358
Einde Air Products Co., N. Y .__ 528.00
Michigan Ox-Hydric Co., Muske-

gon 50.00
Presto-Lite Co., New Y ork 304.00
Syndicate Adv. Co., New York_ 53.84
Earl Cooper, Muskegon -----------—- 1125.75

In the matter of Michigan Transpor-
tation Co., Bankrupt No. 2228, the. trus-
tee has filed his final report and account
and the final meeting of creditors will
be held at the office of the referee on
Aug. 28. The trustee's final report and
account will be passed upon and ad-
ministration expenses paid. There will
be no funds on hand for the payment of
dividends to general creditors.

In the matter of Holland Foundry Co.,
bankrupt, tne referee has filed a certifi-
cate of disqualification in the case and
has returned the file to the district court
for re-reference.

No Finer Exponent.

The Michigan Tradesman issued a
fortieth anniversary number that was
a splendid example of the editorial
ability of its founder and editor,
Ernest A Stowe, and the typographi-
cal excellence of the plant behind
this strong, virile trade publication.
Michigan has no truer exponent than
the Tradesman, and we wish more
power and influence to this publica-
tion which strives to ad potent
publicity and to drive out of the
State the cheats and frauds and ex-
ploiters that are merely in trade to
get the money.

It Was a Tie.
“I’ll beat that train across the track,”
Said _little Willie Peck.

“I’ll give the good old boat the gas,
Just bang on for-your ngck;”
Poor Willie just came raining down

In pieces from the sky.
He didn’t win, he didn’t lose.
You see, it was a tie<
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BUSINESS WANTS DEPART ENT

Advertisements Inserted under this head for five cents a word the first
Insertlen and four cents a word for each subsequent continuous Insertion.
If set in capital letters, double price. No charge less than 60 cents. Small

display advertisements
Is required,

For Sale—An old established dry goods

store in St. Louis, Michigan., ~Owner
moving to California. For information,
address Mrs. C. C. Tuger, St. Louis,
Michigan. 93

For _Sale—By owner, ready-to-wear
and millinery, also fixtures. Address No.
294, c-o Michigan Tradesman. 294

For Sale—RESTAURANT and pool
room_ in St. Johns.  Will lease or sell
building. For particulars write H. C.
Clark, St. Johns, Mich. 295

WANTED—Good, steady, middle-aged
man to clerk in a general store. Pir-
manent position and good pay to right
party. arp Lake anufacturing 0.,
Carp Lake, Mich. 296

stock and store
farming com-

munity. Positively an A 1 proposition.
Owner desires to retire. Also other
buildings for sale. Wm. Fisher, Custer,
Mich. 297

FOR SALE—General
in small town. Good

For Sale—General store
mostly of dry goods and shoes.
expires in November but can be re-
newed. Stock about $15,000. Will sell
cheap. Department Store, Ro-
mulus, 298

consisting
Lease

Brown’s
Mich.

W anted—Stock general merchandise in
country town in exchange for 120 acres
of land. Address No. 299, c-o Michigan
Tradesman. 299
town one to

W anted—Drug store in

two thousand with good future. Give
terms, etc. L. Dawes, Rapid City,
Mich. 300

FOR SALE—Complete stock of general
merchandise in the heart of the Fruit
Belt in Berrien county. Waill sell grocery
stock, or grocery, hardware and imple-
ments. Address Box 22, Sodus, Michi-
gan. 301

Sale—Fourteen-foot Walrus foun-
tain, fourteen-foot Walrus back bar,
and confectionery fixtures. Price $1,000
if sold by Aug. 31. Ray Sutter, Chesan
ing, Mich. 292

For

store
fur-
and
re-

FOR RENT—New, up-to-date
room with steam heat and water
nished. Choice location for city
country trade. Reasonable rent, to
liable party. Enquire of Meyer M. Levy,
216 N. Mechanic St., Jackson, Michz.80

We conduct stock-reduction or com-
plete closing-out sales for retail mer-
chants anywhere. Terms reasonable.
Greene Sales Co., 216 E. Main, Jackson,
Michigan. 276

Pay spot cash for clothing and furnish-
ing ‘goods stocks. L. Silberman, 1250
Burlingame Ave., Detroit, Mich. 566

CASH For Your Merchandbe!

Will buy your entire stock or part of

stock of %hoes, dry goods, clothmlg, fur-

nishings, bazaar novelties, furniture, etc.
LOUIS LEVINSOHN, Saginaw, Mich.

Sale—87 foot frontage on main
180 foot frontage on side street.
Store

For
street, )
Fine maple shade on side street.

building 22x100 feet occupied as feed
store. Small store building on corner
which is used for millinery store. Large
horse shed, room for four teams. This
is the best location in the city. Price
$7,000. Stock in store consists of flour,
feed, hay and groceries. Will invoice
$2,000 to~ $3,000.  Address

,000 No. 208, c-o
Michigan Tradesman. 208

Fixtures Wanted—W hat have you in
good store fixtures for sale. A. L. Red-
man, Olney, 111 265

In this department, $3 per
as amounts are too small to open accounts.

Inch. Payment with order

CHICAGO
$3.95

Graham & Morton
Freight and Passenger Line

MICHIGAN RAILROAD

BOAT TRAIN—Daily except Saturday

and Sunday 9:00 p. m.; Saturday
1:00 p. m. and 10:00 p. m.; Sun-
day 10:00 p. m. Grand Rapids
Time.

Freight Station Front and Fulton
Telephones—Citz. 64241 Bell M 3116
For Information
Tel. Citz. 4322 Bell M 4470

INDIA TIRES

HUDSON TIRE COMPANY
Distributors

16 North Commerce Avenue
Phone 67751 GRAND RAPIDS, MICH.

Ask about our way

BARLOW BROS. Grand Raplcj, Mich.

Chocolates

Package Goods of
Paramount Quality
and
Artistic Design

Automobile Accessories

WRITE FOR OUR CATALOG No. 5

Mention the TRADESMAN

Sherwood Hall Co., Ltd.

SIXTY YEARS SERVICE

GRAND RAPIDS,

MICHIGAN
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BETTER SCHOOLHOUSES.

That one-third of the schoolhouses
in this country are not sanitary and
fit for the purpose for which they
were erected Dr. Gorge Drayton
Strayer, professor of education at
Teachers College, is quoted as saying
in an address before students at-
tending the summer term there. He
adds the still more startling statement
that schoolhouses burn down at the
rate of one daily. These were not
random remarks but based upon a
national survey.

There is, however, a bright side to
the picture. Most of the school-
houses now in existence were con-
sidered adequate at the time they
were constructed. The standards of
school construction have been rising
much more rapidly than the rate at
which the national school plant could
possibly be replaced. Few communi-
ties, either urban or rural, fail to
attempt to meet the standards of the
time when they build. If the present
tendency were towards make-shift
construction this would present a
grave problem, but such is not the
case.

Dr. Strayer argues for long-term
school planning, and here he touches
a vital matter. Whether it is possible
to plan buildings for fifteen years
ahead, as he suggests, is open to
question , but it is certain that ade-
quate ground should be obtained3
in every case to allow for additional
building as it becomes necessary. It
is the rule with schools as with other
improvements that the land becomes
more valuable while the improvements
depreciate.

Every school board ought to
realize that it is in the real estate
business. In the course of ten years
one or more school plants in even
a small city will have outgrown their
usefulness because of shifting popu-
lation. In such cases the ground
has usually become much more val-
uable than when it was purchased.
A school board should often be able
to realize enough from the sale of an
antiquated plant to purchase a large
tract of ground elsewhere.  One
trouble in the whole matter is the
infusion of politics into what is of
right a  plain business problem.
Citizens are compelled to make such
an effort for an honest board of
education that the question of a
capable board receives scant consider-
ation.

Fallacies in the Wholesale Grocery
Trend.

I confess tan inability to understand
that peculiar condition of mind of a
manufacturer who spends millions in
national advertising for the purpose of
establishing his brand, and yet allows
the use of the popularity of his prod-
uct as a bait with which certain dis-
tributors attract trade toward other
like products which may or may not
be supplied by the same manufacturer,
and which under labels of a private
nature compete with the advertised
brand and make up to this class of
distributors losses incurred in de-
moralizing the manufacturer’s price
—this paradox'is giving rise to much
serious and we may say anxious
thought.

The--fallacy of “Volume at any
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price” has of late, as it has never
before, received almost universal at-
tention. Some manufacturers are even
questioning the real value of a sys-
tem of distribution which makes neces-
sary the employment of specialty
men. They are asking themselves
seriously if, after all, advertising is
the main thing or even the best thing
in establishing a stable and satis-
factory business which may be coun-
ted upon to function not only now
but in future years.

Does it really pay to allow certain
elements because of purchasing power
at the command of a small percent-
age of distributors to take away the
incentive of just profit from a far
larger class of distributors and there-
by force upon this larger class the
necessity of turning to private brands
with which to compete?

Large business is no longer done
by individuals or partnerships. Cor-
porations cannot in the very nature
of things be individual. Corporate
organizations demand results. To
the sales manager results too often
mean volume. Sales manager, district
manager, the salesmen; all are judg-
ed, all recompensed upon their ability
to produce this one thing—volume
of sales. It is no wonder that other
elements are to a large extent lost
sight of in this mad search.

And to what does this mad search
for volume lead? We mention just
a few things—overstock, strained
credits, slow turnover, spoilage and
waste. Playing one distributor against
another for price advantage, as un-
fortunately is often done, resulting
in lost confidence, lack of incentive,
actual antagonism from jobbers,
salesmen, non-delivery of orders, or-
ders given by retail buyers with no
intention of acceptance and countless
other wasteful and expensive things.

Suppose, thinks the specialty sales-
man in all too many instances, goods
are refused on delivery, suppose re-
tail capital is tied up in a few lines
and credit thereby strained?  Sup-

pose | have demoralized the trade,
killed confidence and incentive. “It
have made my sales.” And, in all

too many instances, these sales com-
ing to the attention of the sales
manager in ever increasing volume,
non-productive of real profits as
they may be, cause him to exclaim,
“Fine! fine!” and go to his directors
with great showing of percentage of
increase.

But the story of the balance sheet
is another matter, and after all the
one figure which in final analysis
stands out over and above all else
is—net profit. And it is most true
that in this rush for volume the man-
ufacturer is finding to-day, and to his
sorrow, that in every instance the
larger the organization the larger
the discount it expects, finally to the
point.of elimination of the manufac-
turers’ profit.

There is a thought which is com-
ing home stronger and stronger with
each succeeding day and that thought
is this: Unlimited capital backing re-
tail distributing points, can sell what
it pleases and after all advertised
brands are of little value to it save
as leaders in establishing trade.

The time is past when indifference
to method of distribution is the rule.
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The only question now is: Has the
awakening come too late? Have the
shackles which by his own endeavor
the manufacturer has forged upon
himself been forged too well? Can
they be cast aside, or must their
weight continue to be borne perhaps
in time to come to drag him down?

Truly, we are in the midst of evo-
lution. The days of unthinking, un-
scientific, wasteful competition are
passing fast. This does not mean
the passing of individuality, but rath-
er individuality’s real growth. The
co-operation of individual thought and
action, so that individuality may gain
its best advantge. Unthinking, un-
scientific, wasteful competion—that
is, after all is said and done, our
real problem.

Slowly but surely the trend of
thought is drawing further and fur-
ther away from the old fallacy of the
competitive mind. Co-operation does
not mean consolidation, but it does
mean the death of blind competion
and the life line of successful en-
deavor.

There is much talk regarding the
education of the retailer. This is im-
portant, but the education of self
and education of our immediate com-
petitor must come first. So long as
unethical business practices are toler-
ated within a trade, by just so long
is that trade’s full measure of use-
fulness and prosperity postponed. So
long as the condition of the competi-
tive mind remains paramount in our
thoughts we will contend with those
unethical trade practices which the
competitive mind makes possible.

Gradually an understanding of the
fact that we must adjust our stand-
ards is taking hold.

A tendency which to our mind is
a growing evil is the tendency of
territorial expansion.  During the
four years prior to 1920 increased
profits lent considerable encourage-
ment to this. To-day considerable
territory covered by some must be
unprofitable owing to high freight
rates allowed and freight equilization
requirements. An elimination of such
territory will cause trade to look to
the proper jobbing centers for re-
quirements and will do much toward
stabilizing business.

True salesmanship is a very rare
quality. It is up to the management
to put into salesmanship sanity and
morality. It is hard to accept the
principle that every item should be
sold with an assured net margin of
profit, and yet we cannot help but
believe a policy which sells at a
profit or passes the business will be the
most successful in the end.

The only way that the chain store
can materially affect our business or
the business of our retail customers
is by serving the public better and
more economically than you do. They
cannot do that if you are really on
the job. The “more we attend to
our own knitting” the quicker the
job is done. Percival Gnaves.

The raise an employe wants at the
end of six months or a year of ser-
vice is going to come to him as a
result of what he has done in that
period, not as payment for what he
is going to. do.

August 22, 1923

Questionnaire For Use at Express
Rate Hearing.

The Washington State Retailers
Association recently sent a question-
naire to 200 merchants in that State
for the purpose of ascertaining certain
facts for presentation at the express
rate hearing before the Interstate
Commerce Commission. The ques-
tionnaire and answers, summarized,
follows:

1 What are your approximate ex-
press charges per year?

The average was found to be $400 a
year, ranging to $25,000. A consider-
able number were found to be spend-
ing from *>10000 to $20,000 a year.

2. Are you using parcel post in
preference to express?

78 per cent, signified their prefer-
ence for parcel post. It was the con-
sensus that parcel post afforded a
quicker, more economical and general-
ly satisfactory method of delivery.

3. How does express transit time
compare with that of last year?

64 per cent, averred that they no-
ticed no difference, while 16 per cent,
found improvement, and 20 per cent, a
deterioration in speed of service.

4. Is parcel post quicker?

60 per cent, decided in favor of par-
cel post, 30 per cent, in favor of ex-
press and the remaining 10 per cent,
were neutral.

5. - Can you say how soon'you
ceive your goods after they arrive
in the city?

A variety of replies were received to
this question. The time given ranged
from “immediately” to “24 hours.”

6. Do you perform any wagon ser-
vice which should be given by the ex-
press company?

Oné percent, of the merchants made
their own deliveries.

7. Is the service inferior?
why?

Dissatisfaction with the express ser-
vice was expressed by 60 per cent, of
the merchants replying.

8. Do you consider the charges
too high?

80 per cent, thought charges too
high for the service rendered. Some
merchants stated that the express
charges exceeded the profit and cost
of the goods shipped.

9. Have you reduced your claims
which have been filed?

Answers received indicated that per-
haps 50 per cent, had reduced the
number of filed claims. Few mer-
chants found grounds for dissatisfac-
tion on the score of dilatory settle-
ment of claims.

10. What complaints have you that
are not enumerated above?

A few answers to this were: Easier
to call express than to send by parcel
post. Reluctant to trace overdue
shipments. Lack of information when
enquiries are made.

11. Have vyou any information
which may assist in proving that
freight rates are too high?

Merchants gave many reasons for
believing that freight rates are too
high, the majority comparing them

If so,

unfavorably with the lower parcel
post charges.
The average customer is much

more interested in the truth than he
or she is in personal flattery.



