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The Bridge Builder

■N old man going along a highway 
k Came at evening cold and gray 

To a chasm vast and deep and wide,
The old man crossed in the twilight dim;
The swollen stream had no fear for him.
But he turned when safe on the other side 
And built a bridge to span the tide.

“Old man,” said a fair pilgrim near,
“You are wasting your time with building here, 
You never again will pass this way;
Your journey will end with the coming day.
You have crossed the chasm deep and wide; 
Why build you this bridge at eventide?”

The builder lifted his old gray head;
“Good friend, on the path I have come,” he said; 
“There followed after me to-day 
A youth whose feet must pass this way.
This chasm has been as naught to me.
To that fair-haired youth may a pitfall be,
He, too, must cross in the twilight dim.
Good friend, I am building this bridge for him.”



Follow example
lV yfO ST business men who operate large fleets 

of automobiles and trucks keep an accurate 
record of their hauling costs. Why? Because 
they find that it pays them to know to a fraction 
of a cent the cost per mile of everything they buy 
for their machines. A record like this soon shows

them which one of the different brands of tires, or 
oil or gasoline gives them the greatest benefits— 
the most service.

Therefore, it is a significant fact that most of the 
big fleet owners use

RED CROWN
GASOLINE

Red Crown gives them more miles per gallon 
because it is made for the one purpose of producing 
POW ER in the modern internal combustion 
engine.

Red Crown is always uniform. Uniformity is one 
of the “Six Essentials of Good Gasoline.”* With 
Red Crown in the tank you can set your carburetor 
for the most economical mixture and obtain the 
same mileage and performance whether you buy

Red Crown from the service station around the 
Corner or from a dealer in Cider Center, Kansas.

You can easily prove to your own satisfaction that 
the example set by other fleet owners is a good one 
for you to follow. Keep a record for a week of the 
mileage you get from the gasoline you now use. 
Then, switch to Red Crown and note the mileage. 
We are confident that you will be a Red Crown 
user from then on.

* Six E sse n tia ls  of Good Gasoline
Every car or truck owner should know these essentials of good gasoline, 

for if one of them is lacking in the gasoline you are now using, you are not 
receiving all that you should for your money. Our booklet, “What is Good 
Gasoline?” explains these six points so that you will know what to demand in 
the future.

This interesting booklet will be sent to you upon request. Use your 
business stationery, please.

S ta n d a rd  O il Com p an y
(INDIANA)

910  S. M ic h ig a n  A v e . «  C h ic a g o , I l l in o is

Michigan Branches at Detroit, Grand Rapids and Saginaw



Forty-first Year GRAND RAPIDS, WEDNESDAY, FEBRUARY 13, 1924 Number 2108

MICHIGAN TRADESMAN
(U nlike a n y  oth er paper.)

F ra n k , Free and Fearless for the  Good 
T h a t W e  Can Do.

Each Issue Com plete in Itse lf.

DEVO TED TO T H E  B E S T  IN T E R E S T S  
OF B U S IN E S S  M EN.

Published Weekly By 
TRADESM AN COMPANY  

Grand Rapids 
E. A. STO W E, E ditor.

Subscription Price.
Three dollars per year, if  paid str ic t ly  

in advance.
Four dollars per year, if  n o t paid in 

advance.
C anadian sub scrip tion s, $4.04 per year, 

payable in variab ly  in  advan ce.
Sam ple cop ies 10 cen ts  each .
E xtra  cop ies o f ju rrent is su es , 10 cen ts; 

issu es  a  m onth or m ore old, 15 cen ts;  
issu es  a  year or m ore old, 25 cen ts; is su es  
five years or m ore old 50 cen ts.

E ntered  Sept. 23, 1883, a t  th e  P ostoffice  
of Grand R apids a s  second  c la ss  m atter  

under A c t o f  M arch 3, 1879.

IN TH E  REALM OF RASCALITY.

Cheats and Swindles Which Merchants 
Should Avoid.

Kalamazoo, Feb. 12—The Rose Tire 
Company, the United Financing Syn­
dicate, the Dealers’ Tire Company, the 
Low Price Tire Company and the 
Mail O rder Tire Company, all of 1526 
South W abash avenue, Chicago, 111., 
were the subject of a fraud order is­
sued by the Post' Office D epartm ent 
on Jan. 5, 1924. This action is the 
outcome of the National Vigilance 
Committee’s campaign against tire 
companies whose activities tend to 
destroy the public’s confidence in the 
tire industry. The representatives of 
these companies have been advertising 
extensively in farm papers offering 
used tires at fabulously low prices 
which when delivered, were found in 
such a state of decay as .to be abso­
lutely unfit for further use. W hen 
complaint was made the purchaser was 
advised that he could avail himself of 
the privilege accruing from the com­
panies’ guarantee to sell a second fire 
at half the price if the first tire was 
unsatisfactory.

The above corresponds with our in­
variable experience with bargain tires 
advertised by “gyp” tire concerns. It 
is well that the Post Office D epart­
ment has put the pirates out of the 
fraudulent business. The publications 
carrying this class of advertising are 
farm papers in name only.

A bapker in a Michigan town writes 
the Tradesm an as follows:

On February first while the cashier 
and myself were at dinner, a,m an came 
into the bank and told thè assistant 
cashier that he was collecting for some 
organization of railway employes and 
tha t this bank owed ten dollars for 
last year’s dues, but the assistant 
cashier refused to pay the bill unless 
authorized so to do by me, so he 
called me up at my home and this fel­
low told me over the phone that we 
owed his organization ten dollars for 
last year’s dues or for advertising. I 
told him he was mistaken and that we 
had never signed up for such an 
amount, but if he would leave the 
signed agreem ent at the bank we

would forward any am ount we had 
signed for and carry out our agree­
ment. 'W hen this fellow was through 
talking with me he told the assistant 
cashier I had authorized him to pay 
the ten dollars, which he did. This 
party seemed to be in a hurry for he 
said that he wanted to take the bus, 
which he said was waiting for him. 
He also said over the phone that he 
had made this territory several times 
before and had previously done busi­
ness with us. It is true that perhaps 
twice, some time ago, we did pay two 
dollars a year for an advertisement in 
some railway organization publication, 
but the cashier says that when he 
called last year I was away, and he 
turned the solicitor down.

Do you have any information that 
would help us in apprehending this 
fellow for obtaining money under 
false pretense.

Am taking the liberty of sending the 
receipt with the above information to 
you for I know you are interested in 
catching such fellows and in seeing 
that they get what they deserve.

This is the time-worn swindle of the 
trades union organizer, walking dele­
gate and hanger on. Any publication 
put out by a trades union organization 
is based on graft and deceit and in­
variably accompanied by swindling 
tactics.

Lansing, Feb. 12—About two weeks 
ago, I received from the National Dis­
abled Soldiers’ League, 1133 Broad­
way, Room 410, New York, N. Y., a 
dozen lead pencils wdth a request that 
I send them $2 for same. I have not 
sent the money, as $2 does not grow 
on bushes at my house. I returned 
same to postm aster and he told me 
.the office was flooded with them. I 
am perfectly willing to help a down- 
and-outer, but I supposed the United 
States Government was taking care of 
tha t class in first-class shape.

J. B. W.
This scheme to sell lead pencils on 

the plea of helping disabled soldiers, 
we believe, is a fraud as far as helping 
the soldiers is concerned. The sol­
diers have not benefited by many pro­
jects supposed to be conducted for 
their benefit. Some of the prominent 
men who lent their names to this so- 
called league on the start withdrew 
their names when they learned the 
methods and purposes of those in con­
trol.

Chicago, Feb. 12-—“How long are 
the activities of Theodore J. Snyder, 
better known as Ted, principal of the 
Chicago Distributing Co., 186 N. La 
Salle St., to continue?” This is the 
question tha t is now being discussed 
by South W ater street dealers. Not 
only is complaint being voiced from 
the local trade, but shippers in the 
South are also complaining that' it is 
difficult, and well-nigh impossible for 
them to get returns on their produce.

The Pizzolato Vegetable Co., of 
Hahnville, La., is now holding the bag 
to the extent of $883.75. This firm 
received a check from Mr. Snyder on 
Sept. 20, 1923, which was returned 
marked “Not Sufficient' Funds” and, 
o) 8u i£ j; uaaq seq un y  aqj qSnoqjjB
collect continuously since that time,

it has not been able to collect the 
money.

The John A. Eck Co. recently en­
tered suit against the Chicago D istrib­
uting Co. for collection of a bill 
amounting to something over $1,000. 
A nother shipper still waiting to be 
paid is the Gypsy Truck Growers’ As­
sociation, of Montz ,La., which case is 
being handled by the local office of 
the American Farm  Bureau Federa­
tion.

Mr. Snyder has had a rather check­
ered career in his 20 years on South 
W ater street. H e worked for various 
firms until March, 1911, when he in­
corporated the Snyder & Schultz Co., 
which failed in 1913, with liabilities of 
$3,500 and assets of $150. After this 
experience he worked for a local con­
cern, and then resumed business for 
himself in 1914. In 1915, he is re­
ported to have been in hot water ow­
ing to the bad check habit', after which 
he dropped completely out of sight.

In 1920, he came back to the street, 
and the following year filed a petition 
in bankruptcy, with liabilities of $3,397 
and no assets. Shortly afterward he 
again entered business under his own 
name, and formed the firm of T heo­
dore J. Snyder & Co., which he oper­
ated at various locations. H is most 
recent activity is with the Chicago 
Distributing Co., which he is at pres­
ent running, seemingly without any 
inclination to pay shippers their just 
returns.

Several times he has been closely 
watched by the authorities, but has so 
far been able to elude his creditors 
through legal technicalities. It is, the 
opinion of the trade here that such 
business ethics as are being practiced 
by Mr. Snyder injure the local trade 
in general, and efforts are being made 
to have Mr. Snyder brought to justice.

Gabby Gleanings From Grand Rapids.
Grand Rapids, Feb. 12—Louis F. 

Hake, who has long been employed as 
coffee salesman by W. F. M sLaughlin 
& Co. and the W orden Grocer Com­
pany, insists that in his new connec­
tion with Jeffers & Co. he does not 
handle life insurance, as erroneously 
stated by Gabby last week. Every­
thing but life insurance is handled by 
his firm.

A rt Rockwell (National Biscuit' Co.) 
who was ill last week, is out on the 
warpath again. His territory was cov­
ered during his illness by Claude W il­
liams, city salesman for the National.

Thomas Powell, recently cigar man­
ager for the W orden Grocer Company, 
has engaged to cover ,the jobbing trade 
of several states for Berriman Bros.,

Richard Bean, M anager of the local 
branch of the National Candy Co., 
left Sunday for St. Louis to attend the 
annual meeting of the National Candy 
Co., to be held to-day.

At a meeting of the directors of the 
Michigan Paper Co., held at Plainwell 
Monday, George M. Ames (Owen, 
Ames & Kimball) was elected Presi­
dent J o  succeed John A W agner, who 
-has served as President for the past 
half dozen years. Mr. Ames pur­
chased a substantial interest in the 
corporation about three years ago, at 
which time he was elected a director. 
Mr. Ames will devote a considerable 
time to the mill, with a view to in­
creasing the output and introducing 
further economies in manufacturing.

Jamesj Milford, for several years 
manager of the general store of Cobbs

& Mitchell, at Springvale, has taken 
the position of Petoskey district 
representative for the National Biscuit 
Co. H e will remove his family from 
Springvale to Petoskey and make the 
latter town headquarters.

After the 12:45 Saturday luncheon 
of the Salesmen’s Fellowship Club at 
the Pantlind, the Banquet Committee 
of the United Commercial Travelers 
got together and did things. The U. 
C. T. banquet this year will be held 
in the splendid new grill room of the 
Pantlind Hotel. This is something 
different right off the bat. Fred P an t­
lind says the ball room is engaged for 
a dance and it is fortunate, because it 
gives us something new in surround­
ings, and the floor is O. K. for dancing 
after the tables are cleared. You are 
not going to get a whole lot of ad 
vance publicity on this banquet. Your 
curiosity needs a little exercise. Sat­
urday evening, March 1, Pantlind grill 
room at 7 o’clock. All other details 
will be revealed one by one on this 
night of mystery. The entire spree 
will set you back only two bucks for 
each plate. W. O. Cascadden.

January Failures.
Business m ortality is always at the 

peak in January, as this is the time 
when year-end settlements force weak 
concerns into liquidation. The past 
month was no exception in this re­
spect bringing an increase, according 
to B radstreet’s of 21.5 per cent, over 
the previous month in the number of 
failures and an increase of 35.8 per 
cent, in the amount of liabilities. As 
compared with January a year ago the 
increase in the number of failures was 
only 2.4 per cent, and there was a de­
crease of 17 per cent, as compared 
with January, 1922.

Figures for liabilities, however, are 
less encouraging. The total is the 
largest since October, 1907, which was 
a month of severe panic, and is 105 
per cent, above the record for Janu­
ary, 1923. Evidently the year-end 
liquidation affected more large con­
cerns this year than last. The high 
rate of mortality must still be regard­
ed as reflecting conditions that are 
now definitely of the past. The 
process of cleaning up the industrial 
wreckage incident to the war’s after- 
math is still going on. The larger 
concerns would naturally be the ones 
to survive longest during this period 
of readjustm ent.

Death of Veteran St. Joseph Merchant
St. Joseph, Feb. 11—Hon. Nelson C. 

Rice, 75, four times mayor of St. 
Joseph, a form er representative from 
this district in the Michigan State Leg­
islature, a pioneer in the grocery busi­
ness here, one of the founders of the 
Masonic organization in St. Joseph 
and an active worker in the F irst Con­
gregational church, died last night'.

Mr. Rice was an outstanding fig­
ure in the civic and community life 
of St. Joseph. Active in all civic en­
terprises, his long experience as a m er­
chant gave him a keen insight into the 
administration of affairs. He was con­
nected with alm ost every development 
in this city in the last half century.



2 M I C H I G A N  T R A D E S M A N F ebruary  13, 1924

A FLO R ID A  FAIR.

Originated and Developed Within 
Sixty Days.

De Land, Florida, Feb. 8—The Vo­
lusia County Fair, which held its first 
exhibition two weeks ago, gave us an 
object lesson of vim, vision and suc­
cess well worth emulating. A few 
good business men conceived the plan, 
got under the burden of it, gathered 
testim ony from other similar projects 
in the N orthern States and Canada and 
started work sixty days before the 
Fair was to be held. Fifty-five acres 
of land were given to the organization 
in a good location to  revert to the 
donor if it ceased to be used for ex­
position purposes. I t was thinly cov­
ered with long leaved pine and some 
w ater oaks.

The land for the location of the 
buildings was cleared, stumped, graded 
and enclosed with a good fence, an a t­
tractive entrance building erected, and 
good substantial halls built' for farm 
and garden products, for art exhibits, 
poultry, live stock and automobiles. 
Everything was in good order for the 
exposition at the expiration of the 
sixty days.

The president told me that the 
county had agreed to furnish $18,000 
for the project, but could not pay over 
the money until raised by taxation, so 
the organization borrowed this amount 
from local banks, entered upon a cam ­
paign to secure life members, got out 
their premium schedule and with a 
hurrah entered upon the project. He 
said the different parts of the county 
had been working at cross purposes, 
jealousies had arisen and the leading 
purpose in the minds of the organizers 
was to develop a neighborly feeling 
throughout the county .

The first fair was a real success in 
awakening good feeling and the coun­
ty itself was startled by the wealth of 
exhibits brought together. The attend­
ance was larger than the projectors 
expected and the good feeling awaken­
ed was a great encouragement.

I attended the exhibition and to my 
mind the poultry exhibit was the 
crow ning feature. The plan of the hall 
and arrangem ent of cages were the 
same as at Madison Square, New York 
and I have never seen a poultry show 
that was its equal in range and quality.

The most attractive exhibits in farm 
products were the individual farm col­
lections exhibited by the grower. The 
arrangem ent was artistic, the articles 
well grown and the attendants very 
courteous and obliging.

The best things in the art hall were 
loaned and not competitive» Seats 
were arranged in front of f \e  most 
notable pictures, as we find them in 
our best galleries of art. The show of 
cattle and hogs was the weakest part 
of the fair, but I can well understand 
that this feature takes time to work 
up and the success in the other de­
partm ents will awaken an interest 
am ong the stock men that will, an­
other year as a m atter of pride as well 
as public spirit, bring out competing 
herds.

Volusia is a large county. Good 
roads have been built and are pro­
jected, reaching every part of it and 
I predict that this venture will be a 
very useful factor in the rapid develop­
m ent of the agricultural resources of 
the county.

Rural Schools.
There is a division of opinion as to 

the value of consolidation of rural 
schools and the establishment of high 
school' grades. The controversy has 
been taken up by farm journals and 
in some cases has become acrid. Evi­
dently in Volusia county there has 
been no waste of energy in controver­
sial cackling. The plan of consolida­
tion was espoused in earnest and to­
day the county superintendent tells me 
there are but eight single room schools 
in the county. The good roads favor 
the prospect and the transportation of

the children is handled entirely by the 
county superintendent. De Land is 
the county seat and the county school 
adm inistration building erected here is 
the first one of the kind I have ever 
seen and is a model of attractiveness 
and efficiency.

The city schools in the various 
towns in the county are also adminis­
tered from this center and the whole 
plan is one of centralized authority. I 
am incapable of passing judgm ent, but 
my observation leads me to the opinion 
that the colored children have hardly 
a “fair shake” in the distribution of 
funds or the arrangem ent of curricula, 
but I am liable to be mistaken.

A Landscapist in Action.
Mr. O. C. Simonds, of Chicago, well 

known in Grand Rapids, is one of our 
bunch which has for this w inter sep­
arated itself from your zero stuff that 
furnishes so much material for your 
daily papers. I am enjoying the privi­
lege of being with him and under the 
stim ulating influence of his active 
mind. He is in love with his p ro ­
fession. Although he is sojourning 
here in the interest of his health, inter­
est in his life work is not in the least 
abated. He loves to do things with 
his hands, operating under the skillful 
direction of his head. W hile capable 
of handling the largest problems on 
landscape gardening he by no means 
despises the things of lesser moment.

O ur croquet ground, which I 
w rought out of wild conditions soon 
after my arrival here, was on a slight­
ly inclined plane, the lower side being 
six inches below the upper side. This 
hazard was an element of uncertainty 
very exasperating at times. Mr. 
Simonds determined to remedy this 
and under his direction, with the aid 
of his pocket level, I placed the grad­
ing stakes and he said my services 
were not needed further. W ith coat 
and waistcoat thrown off and sleeves 
rolled up, and using shovel, wheel­
barrow, hoe, rake and improvised 
planer, he completed the job in a 
single day, at the end of which he ad­
dressed me as follows, “This has been 
a fine day. I have had a good time— 
som ething of value accomplished.”

Dr. Burgess, an old resident here 
and who has a large area adjacent to 
the city that he desires to develop, 
learning of Mr. Simonds’ arrival, 
sought him ou t and enlisted his in ter­
est in the project. The landscapist was 
in his element and it was fun to watch 
him in action. It was difficult to de­
termine from his movements whether 
it was work or play in which he was 
engaged. As his ideas crystallized into 
form he was supremely happy in ex­
plaining them to us. And while tell­
ing us about the location of the build­
ings, he would ejaculate with enthus­
iasm, “See that fine w ater oak! W hat 
a beauty! H ow valuable to look at 
every day from the windows!” And 
again, “Ju st follow me on this curve 
to the highway. W e will enter the 
grounds beneath these spreading oaks. 
N ature placed them there for our pur­
pose. Look at tha t grove of pines be­
tween us and the county road. W e 
will plant some low grow ing things 
to shut off the traffic and a path is 
made for us. It has been a hundred 
years in the making. W hy not take 
advantage of it'. N ature does wonder­
ful things for us. The art lies in 
properly using them. This place has 
wonderful possibilities and Dr. Bur­
gess will, by utilizing what nature has 
so well done, have a beautiful 'home 
with quite finished surroundings at the 
outset.” Mr. Simonds’ enthusiasm  was 
contagious and very soon we were all 
admiring things we had not before 
observed. Even the sky and clouds 
were not forgotten in the pronounce­
ments concerning the elements of 
beauty contributing to values which 
could be utilized in the artistic con­
ception. “See that expanse of blue sky 
bordered by the outline of the tree 
tops,” said he, “and look at that bil~

THERE ARE 57 VARIETIES 
OF H EIN Z P U R E  F O O D  

PRODUCTS.

How many do you sell ?

Where do your customers buy the 
others ?

A booklet describing each of the 51 "'has been 
printed for your information. Ask your Heinz 
salesman for a copy.

5 7
The hen—

and the duck
EVER notice a duck just after she has 

laid an egg? She waddles away as un­
concerned as an Eskimo over the banana 

crop, and no one would guess that she had 
done anything wonderful.
Consider how different is the hen. When 
she has added to the sum-total of human 
wealth by one small egg, she perches on top 
of the nest, flaps her wings, stretches her 
neck, and proclaims her performance to the 

. world in raucous voice.
RESULT: No demand for duck eggs; a big 
demand for hen’s eggs. I t  pays to advertise.

Merchants who enjoy the Sole Agency for 
Chase & Sanborn’s famous Teas and Cof­
fees have no trouble telling the town about 
it. We “flap their wings” for them; we 
supply the voice. We never permit sales 
to drag, but keep them humming by a con­
tinuous program of advertising features.

Write us about the agency for your town

C H A S E  & S A N B O R N
CHICAGO
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lowy cloud coining intot he area of our 
sky. Isn ’t that lovely? And through 
that vista, just after sunset, we can 
catch a glimpse of Venus, the evening 
star. I don’t know offhand just the 
species of trees and shrubs to use in 
completing our pictures to be seen 
from the house we are building, but 
the things that grow well in this cli­
mate which can be found in the woods, 
swamps and along the lake borders 
are wonderful. We must use the 
things that belong here. Lots of them 
are strikingly beautiful. I must learn 
their names.’”

He could hardly stop to walk from 
point to point as he vividly described 
his vision of the future manor he was 
developing. He wanted to run and in 
the prosecution of his plan he forgot 
all about the passage of time and ex­
pressed his astonishm ent that meal 
time had come so quickly.

After reading the stories about the 
zero tem perature throughout the North 
country we look about us, glance at 
the therm om eter and are grateful for 
Florida. Charles W. Garfield.

What Constitutes the Riches of a 
Child.

W ritten  for th e  T radesm an.
No one is ever richer than at birth. 

This is not stated as an asolute fact, 
but as a proposition to be proved, dis­
proved or modified by further investi­
gation.

The riches of a child are natural en­
dowment, environment and oppor­
tunity. Endowm ent includes physical, 
mental and moral equipment. E n­
vironment embraces all the conditions 
and influences of home, school and 
society; the degree of affluence or 
poverty; the form of governm ent un­
der which one lives. All these with

the accidents of life furnish oppor­
tunity.

Accumulations of property are usu­
ally termed riches. W ealth in this 
form is but intelligence, skill and 
energy transform ed into material 
things. All these depend on the orig­
inal endowment of the child. They 
do not attach themselves to a person 
or grow for nothing. At birth one’s 
endowment, environment and possibili­
ties for opportunity—his riches—are 
one hundred per cent. Can he main­
tain par value all his life? In time 
natural powers fail, but if his riches 
have been wisely used a reserve has 
been built up to be drawn upon in de­
clining years. So he must study, plan, 
work and save, so that his capital 
shall suffer the least possible diminu­
tion as years go by. More, he must 
preserve his capital in early years until 
he can wisely use it.

The riches of a child may be noted 
when we observe that no money nor 
amount of money can buy the service, 
the love, the devotion bestowed upon 
an infant. Care, unfailing attention, 
sufficiency for all its needs are had 
without care or anxiety or labor on 
the part of a child. I t is an in­
estimable store of riches. W ho can be 
richer in later years?

As one grows up, in the process of 
events, he is separated from most of 
the environments of childhood. Then 
he must draw on his resources. He 
must learn his own powers and make 
use of them, begin to use and expand 
the riches of a child, his inheritance.

Handicapped by an inheritance of 
wealth—money—we cannot say surely

whether such one is born rich or poor. 
But we do know that one is born with 
great riches when his parents are 
healthy, intelligent, industrious, honest, 
truth-loving, and realize to the full 
their responsibility to God and hum an­
ity to rear their children for useful, 
honored service in the world.

A vast multitude of men pass 
through life with similar expeiences. 
Tw enty,thirty or forty years of toil 
and struggle bring them to a point 
where they realize the objective as 
gained. They have a family, a home 
paid for, an assured income and a re­
serve for declining years. They have 
passed many a crisis in life, but this 
is one of the greatest. They need not 
go on with the struggle for money; 
they need not seek further accum u­
lations of wealth; they could devote all 
the profits of their business to hum an­
itarian endeavors or they could devote 
their powers to service for the pub­
lic good. If they have become en­
tangled in the meshes of greed; if 
winning and gaining have caused them 
to forget serving, they will go on piling 
up money which in all probability will 
be a handicap, a curse to their chil­
dren.

If in earlier years he had given due 
regard to other things than business 
—money getting—had kept alive an 
interest in the good of his own com­
munity and the public good, he would 
have had some diversion planned for 
the period when he should be able to 
let go the grind of necessity. Diver­
sion need not be simply amusement 
but agreeable occupation in service to 
his fellows. E. E. W hitney.

Remember, we never know how 
many receivers catch something of the 
influence we radio daily.

Every day is judgm ent day for each 
one of us.

Dividends Earned 
5 Times

on the 7 % Prior Prefer­
ence Stock o f the

Continental 
Gas &  Electric 

Corporation
10 shares of this issue gives  
a call on 5 shares o f Com­
mon Stock at $50 per share. 
$17.3 i  is now being earned  
on Common upon which  
dividends are contem plated  
at a rate to  y ie ld  9 % . 
C onsidering th e earn in g  power  
o f th e C orporation, th e g ro w ­
in g  territory  served, th is  7% 
Prior P referen ce Stock  is  a t ­
trac tive  for its  w ell secured  in ­
com e and profit p ossib ilit ies .

Price—92^4 and accrued 
dividends to yield 7.57%

Send for fu ll in form ation

Howe, Snow &  
Bertles, Inc.
Investment Securities 

G R A N D  RAPIDS  
N ew  York Chicago D etroit

THE WORDEN POLICY
To serve all customers as we would have them serve us.
To tell the truth in every statement and claim we make.
To sell each article for the same price to each customer.
To gain knowledge so Worden brands and service will 

ever lead in up-to-dateness and meritorious value.

WE KNOW THESE THINGS
Continued success and growth depends on how well we serve our customers. 
Nothing kills confidence quicker than false statements and unfounded claims. 
Maintaining the same fair prices gives every customer a square deal. 
Knowledge, based on honest facts, is our biggest asset.

W o r d e n  C Ir o c e r  C o m p a n y

Grand Rapids - - Kalamazoo - - Lansing - - Battle Creek
The Prompt Shipper
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SEWS O FTH E BUSINESS WORtQ

M O VEM ENT OF M ERCHANTS.
H astings—Charles A. W olfe suc­

ceeds W. W ood in the grocery busi­
ness.

D etroit—Rosenbaum B rothers have 
opened a credit jew elry store at 8721 
Cass avenue.

D etroit—Anna Akopian has sold her 
meat market at 4444 Joy road to Geo. 
E. Sullivan.

D etroit—Robert Leech has sold his 
grocery at 13618 Tw elfth street to 
W illiam J. Mayer.

H am tram ck—I. Ausländer has open­
ed a haberdashery at 8576 Joseph 
Campau avenue.

D etroit—A. W. Schultz has trans­
ferred his meat m arket at 8711 E ast 
Forest to Carl W. Vogel.

D etroit—A new grocery store has 
been opened at 9152 Erw in avenue in 
charge of Stanley Ciesielski.

D etroit—T he Radio Dress Co., of 
New York, has opened a  Detroit 
branch at 426 Shelby street.

W hitehall—The State Bank of 
W hitehall has increased its capital 
stock from $20,000 to $40,000.

D etroit—The Roma Grocery, 6323 
Charlevoix street, closed Feb. 5. An­
drew Naso was the proprietor.

D etroit—Abdul Nebi and others 
have bought the fruit stand business 
of Kamal Ali, 6063 Russel street.

D etroit—Felix Piko has bought the 
confectionery business at 5024 Junc­
tion avenue from John Nichazynski.

Sturgis—Gustav Nickle has sold his 
bakery to Leo H. Cuyler and R. W. 
Schaeffer, who have taken possession.

D etroit—George A. McDowell has 
bought the gas accessory business of 
Jam es Riley. 11213 Kercheval avenue.

D etroit—Sam Zagarnik sold his con­
fectionery to John Losoki and wife. 
The store is located at 4508 Campbell.

D etroit—Paul Larned, clothier, has 
moved from 7700 Mack avenue to the 
Thom pson Arcade, 4469 W oodward 
avenue.

D etroit—The D etroit T runk  & Bag 
Co. will open a retail and wholesale 
branch at Jefferson and Bates in the 
near future.

D etroit—The Rinshed-Gagnier Paint 
Co., 166 East Congress street, has in­
creased its capital stock from $100,000 
to $200,000.

D etroit—Julia Grossberg is the new 
proprietor of the dry goods business 
form erly owped by Isaac Spero at 
5407 Grand River avenue.

D etroit—Ralph & Brabant, Inc., 
furniture dealer, 2827 John R. street, 
has increased its capital stock from 
$5,000 to $25,000.

D etroit—Peter Voss has opened an­
other P eter’s Bargain House at Mich­
igan and F irst streets. He already 
operates one on Cadillac Square.

Baraga—Carl Nord has purchased 
the G renier building and will occupy 
it with his grocery stock as soon as 
he has remodeled and improved it.

D etroit—M. Koppelman has moved 
into his new store a t 13840 John R. 
street. He formerly conducted a dry 
goods store at 4748 H astings street.

D etroit—The assets of the H arper- 
Burns D rug Co., 8546 H arper avenue, 
will be sold at auction Feb. 13. S. 
B. P lo tler is the manager of the store.

D etroit—Hassan Agemy is the new 
owner of the pool and cigar business 
at 1525 Cass avenue formerly run by 
W m. J. Carmell and Albert E. Thom p­
son.

D etroit—John D. Peterson, sporting 
goods dealer at 8657 Tw elfth street, 
has filed a petition in bankruptcy with 
liabilities of $3,739 and assets of $3,- 
058.03.

D etroit—The tailor shop at 37 W est 
High street is now known as Barsam- 
ian & Co., Sahag Barsamian and oth­
ers having taken it over from Sagah 
Soosamian recently.

D etroit—Sam W einberg has retired 
from the firm of W einberg & Feld­
man, men’s furnishers at 710 G ratiot 
avenue, leaving Sam Feldman to con­
duct the business himself.

Tawas City—The N orthern Cream ­
ery & Cold Storage Co. has changed 
its name to the N orthern Creamery 
Co. and increased its capital stock 
from $100,000 to $200.000.

Mayville—Frank Schafer, dealer in 
general merchandise for the past four 
years, has sold his stock of fixtures 
to the D etroit Jobbing Co., who will 
close it out at special sale.

Holland—Louis Lawrence has pu r­
chased the drug stock and store fix­
tures of the estate of George Lage 
and will continue the business under 
the style of the Lawrence D rug Co.

M onroe—Berdan & Co., wholesale 
grocer of Toledo, has leased the store 
building at the corner of W est Cass 
and F irst streets and opened a branch 
house with Frank Daiber as manager.

O ntonagon—Thieves entered the 
store of Eugene Brown and carried 
away considerable stock consisting of 
cigars, tobacco, confectionery, flash 
lights, etc.

Battle Creek—Fire destroyed the 
plant of the Taylor Candy Co., entail­
ing a loss of about $75,000, less than 
half of which was covered by insur­
ance.

Reading—W illiam Lutz, form er 
owner of the Reading Bakery, has pur­
chased it at bankrupt sale and will 
remodel it before opening it for busi­
ness.

Fulton—E. B. Miller has sold his 
stock of confectionery, ice cream and 
cream station to A lbert Rom, a re­

tired farmer, who will continue the 
business.

M arshall—L. C. Sherm an has pur­
chased the interest of J. D. W right in 
the shoe stock of W right & Duffield 
and the business will be continued un­
der the style of Sherman & Duffield.

D etroit—The Apollo Grocery Co., 
Inc., 1035 Beaubien street, has been 
incorporated with an authorized cap­
ital stock of $50,000, of which amount 
$25,300 has been subscribed and $12,- 
100 paid in in property.

Battle Creek—The Bishop House 
Furnishing Co. has been incorporated 
with an authorized capital stock of 
$60,000, of which amount $21,530 has 
been subscribed and $10,780 paid in 
in cash.

D etroit—H orn’s Commercial W are­
house, In c .,'315 Griswold street, has 
i' corporated w ith an authorized c- 
ital stock of $100,000, all of which has 
been subscribed and $75,000 paid in 
in property.

D etroit—The Peninsular Cigar Co., 
distributor of several well known 
brands of cigars, has moved to 650 
W est Baltimore avenue from 213 
W oodward avenue. H enry M azer is 
the manager.

D etroit—The M cNaugheon-M cKay 
Electric Co., wholesale electrical sup­
ply dealers, has moved from 331 W est 
Jefferson to 313-15 W est Jefferson, 
the building formerly occupied by 
M urray W. Sales & Co.

Muskegon—The Koelbel M otor Car 
Co. has been incorporated to deal in 
autos, trucks, parts and supplies, with 
an authorized capital stock of $30,000, 
$10,000 of which has been subscribed 
and paid in in cash.

Jackson—The C. D. Barker Electric 
Co. has been incorporated to deal in 
electrical motors, apparatus and sup­
plies, with an authorized capital stock 
of $25,000, of which am ount $16,000 
has been subscribed, $1,000 paid in in 
cash and $10,000 in property.

D etroit—The City Grocer Co. and 
City Meat Market, 1408-12 Michigan 
avenue, has been incorporated with an 
authorized capital stock of $175,000, 
of which amount $108,440 has been 
subscribed, $2,690.82 has been paid in 
in cash and $98,249.18 in property.

Kalamazoo—Earl J. Thomas, who 
has conducted a cigar and tobacco 
store at 102 Portage street for the 
past five years, has sold his stock and 
store fixtures to Joseph M. Hayes, 
who will consolidate it with his own 
stock at 401 N orth Burdick street.

Reading—Allie Haynes and Paul 
Anderson, clerks in the J. L. O rr dry 
goods store, have purchased the stock 
which was damaged by fire about two 
weeks ago. Additions to the stock 
will be made and the business con­
tinued under the style of Haynes & 
Anderson.

D etroit—L. D. Lam brakis has m erg­
ed his wholesale and retail confection­
ery business into a stock company 
under the style of the Chain Candy 
Co., 1016 Seven Mile road, with an 
authorized capital stock of $50,000, of 
which am ount $17,020 has been sub­
scribed and $14,500 paid in in property.

D etroit—Traub Bros. & Co., 1281 
W oodw ard avenue, jeweler, silver­
smith, opticaj goods, etc., has merged

its business into a stock company 
under the same style with an author­
ized capital stock of $500,000, of which 
am ount $375,010 has been subscribed 
and paid in, $19,009.12 in cash and 
$356,000.88 in property.

Manufacturing Matters.
Jackson—T he Body Co. has changed 

its name to the P o tte r M anufacturing 
Co.

Grand Rapids—T he Hekman Furni­
ture Co. has increased its capital stock 
from $100,000 to $200,000.

M unising—The M unising M otor Co. 
has increased its capital stock from 
$75,000 to $125,000.

D etroit—T he Leatherlike Products 
Co., 7336 W oodward avenue, has been 
incorporated with an authorized cap­
ital stock of $50,000, all of which has 
been subscribed and paid in in cash.

D etroit—T he R ubner Cigar Co., 
2715 W est Grand boulevard, has been 
incorporated with an authorized cap­
ital stock of $5,000, $2,500 of which 
has been subscribed and $1,500 paid in 
in cash*

D etroit—The E nd-O -L et Co., 2027 
Ferdinand street, has been incorpor­
ated to m anufacture and sell electrical 
appliances, with an authorized capital 
stock of $5,000, all of which has been 
subscribed and $2,000 paid in in cash.

D etroit—T h e W eigel-Brow n Iron 
W orks, Inc., 2175 Bellevue street, has 
been incciporated with an authorized 
capital stock of $45,000, of which 
am ount $27,000 has been subscribed, 
$12,000 paid in in cash and $3,000 in. 
property.

Grand Rapids—The Teesdale Glue 
Co. 1517 Robinson Road, S. E., has 
changed its name to the Teesdale 
M anufacturing Co. and increased its 
capital stock from $20,000 and 500 
shares no par value to $30,000 and 750 
shares no par value.

D etroit—The Lamb Visor Co., 1603 
Ford building, has been incorporated 
to m anufacture and deal in auto visors, 
parts, accessories, etc., with an author­
ized capital stock of $50,000, of which 
am ount 8,000 has been subscribed 
a.-'d paid in in cash.

Iron River—H. H. Frailing, owner 
cf the Iron River Creamery Co. plant, 
has purchased the Forest County Co- 
Operative Creamery in W abeno. Con­
sideration, $2,500. New equipment 
will be installed and the creamery 
opened for business about March 1.

D etroit—The D etroit Sausage Co., 
2441-45 Riopelle street, has merged its 
business into a stock company under 
the style of the D etroit Sausage M an­
ufacturing Co. with an authorized cap­
ital stock of $50,000, of which amount 
$9,920 has been subscribed and paid 
in, $712.91 in cash and $9,207.09 in 
property.

D etroit—A. R. Hallock, manufac­
turer of time recorders, etc., has m erg­
ed his business into a stock company 
under the style of the Hallock Clock 
Co., Inc., 430 Jefferson avenue, East, 
with an authorized capital stock of 
$25,000, all of which has been sub­
scribed and paid in, $20,000 in cash 
and $5,000 in property.

To be headstrong gome times is a 
sign of weakness,
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Essential Features of the Grocery 
Staples.

Sugar—Local jobbers ask 9l/iC  for 
beet and 9.70c for cane granulated.

Tea—The market has shown but 
little activity during the week. There 
has been a steady business, but it has 
been rather languid and shows not the 
least trace of speculation. Prices, 
however, are held firmly, especially 
Ceylons, Indias and Javas.

Coffee—The m arket for future Rios 
and Santos grades has been soft and 
depressed during the week, due to 
speculative movements. These have 
not, however, affected the spot market 
for Rio and Santos green coffee, all 
grades of which are firm and show a 
slight fractional advance for the week. 
The jobbing market on these coffees, 
roasted, is also firmer and holders are 
gradually marking up their selling 
prices. Mild coffees are also some­
what firmer for the week. The gen­
eral demand for coffee is good.

Canned Fruits—T he fruit line is in­
active. Pineapple is inclined to drag 
at irregular prices. California varie­
ties are taken mostly to fill gaps. 
There is some talk of future California 
fruits but neither canner nor buyer is 
willing to talk of specific prices or 
wants and s. a. p. business is not ap­
pealing to either element. In  short, 
fruits are ra ther quiet.

Canned Vegetables—Southern tom a­
toes are selling in a limited way for 
factory shipment and then m ostly in 
2s and 3s with very few gallons chang­
ing hands. Jobbers are well stocked 
up and are not in need of goods for 
which there is only a norm al retail 
demand. If anything, futures have 
hardly stood the strain of limited buy­
ing at original opening and some con­
cessions are made by the smaller pack­
ers. T raders believe tha t they will 
be able to cover later on at 85c for 
No. 2s; $1 for No. 3s and $3.75@3.85 
for No. 10s. I t is a long time before 
packing and w hether canners will be 
able to maintain a 90c and $1.30 m ar­
ket remains to be seen. The harden­
ing in spot pea prices continues and 
cheap lines are gradually disappearing 
from the open m arket or are available 
in resales in smaller lots. Stiff prices 
are demanded and are secured for all 
lines. Futures are selling in moderate 
volume with no particular change in 
asking prices or in general conditions. 
Spot corn is firm in fancy lines which 
are scarce and steady in standards. 
There is not a large supply of the 
latter on the spot and while it can be 
had at a price holders insist on full 
quotations. M oderate interest is shown 
in the new packs.

Canned Fish—Maine sardine canners 
will probably offer futures pretty  soon. 
It looks like pretty  high prices, as cans 
have advanced and labor probably will 
also. The catch this year will prob­
ably be better than last, judging by 
the scheme the packers have of sizing 
up the past years’ averages. Spot' 
Maine sardines are slow and prices are 
still very high. California sardines are 
firmer and fairly active. Im ported 
sardines are steady to firm. Salmon 
is dull. Alaska red and pink are both 
dull, but holders nevertheless refuse 
pretty generally to cut prices. Cali­
fornia river salmon is moving regular­

ly at firm prices. Most other canned 
fish are scarce and firm. This includes 
shrimp, lobster, white tuna and crab 
meat.

Dried F ruits—T rading is restricted 
as to Coast purchases, but a fair 
am ount of spot business is recorded. 
The very shortage of goods here in 
most lines is bound to cause some 
firmness and intertrading. Goods 
bought a short time ago on the Coast 
are coming in or are near by, and 
such are being offered to arrive where 
some factors are not able to quote on 
spot merchandise. Coast conditions 
are represented as sound and healthy. 
Apples and pears appear to be the 
most restricted packs, with apricots 
following their lead. Peaches and 
raisins are drifting into the control 
of the Association, with a few of the 
larger independents participating, but 
the smaller independents are running 
out of goods and the Coast price basis 
is being standardized within a nar­
rower range. The prune situation 
seems to demand a switching of the 
enquiry from large to medium sizes 
in both California and O regon fruit. 
A nother feature noted by distributors 
is the apparent need of retail prices 
more in line with the wholesale m ar­
ket to bring about a heavier consum p­
tion. Popularizing Oregon prunes al­
so seems necessary, for even at a much 
wider differential than usual below 
California prunes of the same sizes 
Oregon offerings have not been freely 
taken.

Salt Fish—Indications are that this 
year’s Lenten demand for fish will be 
rather unusually good. Possibly this 
is due in the case of mackerel, to the 
abundance of good shore fish and the 
moderate prices. Codfish unchanged 
and fairly active.

Beans and Peas—The m arket for all 
grades of white beans has been weak 
and draggy, but later in the week m ar­
rows and kidneys firmed up a little. 
California limas are steady and un­
changed, but the balance of the list is 
in buyers’ favor. Green and Scotch 
peas unchanged and dull.

Syrup and Molasses—¡High-grade 
molasses is wanted and is selling ac­
tively. Stocks are gradually reducing 
and the whole situation, speaking still 
of good molasses, is firm. Sugar 
syrup is steady and in fair demand. 
Compound syrup is also fairly active 
at steady prices.

Cheese—N othing special to report 
about cheese for the week. The m ar­
ket is steady and fairly active.

Provisions — The market showed 
practically no change for the week. 
The demand is fairly active and values 
for the most part steady. The bad 
storm  in the W est upset business 
somewhat' by reason of poor telegraph 
service. H ogs showed an advance, 
which will shortly be reflected in hog 
products. The market showed no im­
portant change in prices.

Foresight is a quality that helps to 
make a good buyer. And foresight is 
fifty per cent, hindsight—judging the 
future by what has happened in the 
past.

H onesty is best whether it is policy 
or not.

Review of the Produce Market.
Apples—Standard w inter varieties 

such as Spys, Baldwin, Jonathan, Rus- 
setts, etc., fetch $1 per bu. Box ap­
ples from the Coast command $3.

Bagas—Canadian $2 per 100 lb. 
sack.

Bananas—8j4@9c per lb.
B utter—The market is lc  higher 

than a week ago. Fine butter is in 
sufficient supply and quiet. The stocks 
of medium and under grades are not 
so large and those grades are th e re ­
fore firm. Foreign butter is still an 
im portant factor in the market. Local 
jobbers hold extra fresh at 50c in 60 
lb. tubs; fancy in 30 lb. tubs, 51c; 
prints, 52c. They pay 20c for packing 
stock.

Cabbage—$3.50 per 100 lbs.
Carrots—$1.65 per bu.
Cauliflower—$3.50 per doz. heads.
Celery—75c@$l per bunch for F lor­

ida, crates of 4 to 6 doz., $3.75.
Cocoanuts—$6.25 per sack of 100.
Cranberries—Late Howes from Cape 

Cod command $9 per bbl. and $4.50 
per y2 bbl.

Cucumbers—H ot house $5 per doz.
Egg Plant—$3 per doz.
Eggs—The m arket has held steady 

around 36c, due to the heavy snows 
and bad roads. W arm er tem peratures 
will result in lower prices. Michigan 
storage eggs are all cleaned up.

Garlic—35c per string for Italian.
Grape Fruit—Fancy Florida now 

sell as follows:
36 ____________________________ $3.50
46 ______________________________3.75
54 ______________________________4.00
64 and 7 0 _______________________4.00

Grapes—Spanish Malaga, $9.50@ 
$12.50 per keg.

Green Beans—$4 per hamper.
Green Onions — $1.40 per doz. 

bunches for Chalotts.
Honey—25c for comb; 25c for 

strained.
Lettuce—In good demand on the 

following basis:
California Iceberg, per crate__ $3.75
Leaf, per pound _______________  17c

Lemons—The market is now on the 
following basis:
300 Sunkist _______________ -___ $5.50
300 Red Ball __________ r ______5.00
360 Red Ball _________________ 4.50

Onions—Spanish, $2.25 per crate; 
home grown, $3 per 100 lb. sack.

Oranges — Fancy Sunkist Navels 
now quoted on the following basis:
100 ____________________________$5.50
126 ______________ - ____________5.50
150, 176, 200 —________ 5.00
216 --------------------------------------------4.50
252 _____________________________4.00
288 _______________________ —— 4.00
Floridas fetch $4.25@4.50.

Parsley—65c per doz. bunches. 
Peppers—75c per basket containing 

16 to 18.
Poultry—W ilson & Company now 

pay as follows for live:
Heavy fo w ls ------------------------------- 21c
Heavy s p r in g s___ ______________ 19c
Light fowls ___________________  14c
Light springs _________________  14c
G eese____ ______________________ 15c
D u c k s ______________ ___________18c

Potatoes—55@60c per bu.
Radishes—$1 per doz. bunches for 

hot house.
Spinach—$2 per bu.

Sweet Potatoes — Delaware kiln 
dried fetch $3.25 per hamper.

Tomatoes—Southern grown $1.75 
per 5 lb. basket.

Turnips—$1.50 per bu.

Buy Flour To Protect Normal Re­
quirements.

W ritten  for th e T radesm an.
The Grain Exchanges of the United 

States were closed yesterday, it being 
Lincoln’s birthday. The general tone 
the previous day was easier for fu­
tures. However, foreign futures were 
very active yesterday, indicating quite 
a lively demand for N orth American 
wheat.

The price for cash wheat has been 
somewhat irregular, depending entire­
ly upon the quality, the choicer varie­
ties and choicer grades bringing a 
good stiff premium over the futures.

Prim ary receipts of wheat on the 
12th instant were 1,325,000 bushels and 
the United States visible decreased 
1,213,000 for the week.

The demand for flour was quiet to 
dull in Chicago, Minneapolis, Kansas 
City, St. Louis and New York, al­
though prices were held firmly on the 
choicer grades of flour, this, of course, 
being strictly in line with the prem ­
iums being asked for the choicer varie­
ties of wheat.

Grand Rapids mills report a fair 
trade with an increasing inquiry from 
outside buyers.

There is nothing of unusual interest 
to report, the general trend of prices 
being on an even keel with occasion­
ally slight advances generally followed 
by some reaction.

The choice grades of flour and 
wheat are both considered good prop­
erty. I t is not probable lower prices 
will prevail and neither are material 
advances expected.

In fact, even m arkets may be looked 
for until the Government begins to is­
sue reports covering the condition of 
w inter wheat, about the 1st of April, 
and as wheat thus far has had reason­
ably good protection in the winter 
wheat producing states, a good aver­
age condition may be expected, pro­
vided, of course, conditions continue 
favorable. March is a critical month 
and a material am ount of freezing and 
thawing weather during that period is 
bound to result in considerable dam­
age to growing wheat.

The trade are perfectly safe, ap­
parently, in buying flour in sufficient 
quantity to protect their normal trade 
requirements, but it does not appear 
conditions w arrant heavy future buy­
ing. Lloyd E. Smith.

“Make it snappy” may be good ad­
vice in squad drill, but as a rule 
governing telephone conversation i t  is 
about as suitable as it would be in 
directing pallbearers in action.

The m erchant who indulges in 
speculative buying usually ends by 
having considerable time to spend in 
wishing he had bought differently in 
some way.

A badly ventilated store is a stuffy 
store, and a stuffy store is a store 
where the clerks become stuffy, the 
customers fussy, and the proprietor 
cranky.'

mailto:3.75@3.85
mailto:4.25@4.50
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B E T T E R  T H A N  EVER.

Thirtieth Annual Convention of the 
Michigan Hardware Dealers.

T he annual convention of the Michi­
gan Retail H ardw are Association open­
ed its initial session at the Pantlind 
H otel, Grand Rapids, Tuesday after­
noon. A fter an invocation by Treas­
urer Moore, M ayor Tisch made the 
address of welcome, which was re­
sponded to by A .J. Rankin, of Shelby, 
as follow s:

I t  gives me great pleasure to be 
able to respond to the kind and gra­
cious speech of the M ayor of this 
great' city.

Since 1904 our Association has met 
in Grand Rapids eight times and since 
1920 we have met here every year. On 
each and every occasion, we have had 
the same warm welcome. W e have 
not been a t all backward about avail­
ing ourselves of the generous hospital­
ity which the citizens of this city have 
always shown us.

A recent poll of the exhibitors of 
this organization reveals the fact that 
over 90 per cent, of them wish to make 
this a perm anent meeting place. W e 
are beginning to think of Grand Rap­
ids as our home and we feel that the 
kindly welcome extended us is more 
than the welcome of the M ayor to his 
city; more than the welcome of a host 
to a guest. W e feel it is the welcome 
back to our own home as a H ardw are 
Convention and as individual members 
of the Association.

W e are glad and proud to be wel­
comed to such a home. Grand Rap­
ids is the second largest' city in the 
State. Its  grow th has been steady and 
healthy. O ther cities have grown more 
rapidly at intervals, but no city in the 
State has taken care of its grow th in 
population as well as Grand Rapids. 
There is always a house waiting for 
the family tha t moves. Clean streets 
and public thoroughfares, well-kept 
homes and business places have been 
marked features of your city. Its  
schools are as good as any in the coun­
try  and in some educational lines 
Grand Rapids has been a real pioneer. 
Your whole city breathes a spirit of 
good business, common sense and 
sanity.

Your Association of Commerce is a 
live one and deserves g reat praise for 
the manner in which it has always 
looked after the welfare of the people 
who have come here to conventions. 
Your hotels are not surpassed by 
those of any other city of the United 
States and we enter them with a feel­
ing that we are welcome and that you 
are glad to see us and that you hope 
that we will come again. The man­
agers of all your hotels are uniformly 
courteous and helpful, and I take 
pleasure in commending the efforts of 
Mr. Fred Pantlind for his efficient 
m anner in looking after our interests, 
and I am sure that each of the other 
hotel managers of the city would ac­
cord us similar courtesies if we were 
in their care.

I hope this will be one of the best 
of all our m any conventions. W e 
have met here to get and to give ideas. 
An idea is the most powerful thing in 
all the world. N othing can stop it in 
its progress. Its  course is resistless.

An organization without ideas is 
sure to die. One having ideas becomes 
a real vital force in its work. T hat 
this organization is alive and has ideas 
is evidenced by the interest manifested 
in its work by its members and the 
public and by the increase in its mem­
bership. W e are the largest and most 
efficient organization of its kind in the 
world, and I wish to urge you to help 
make this convention even more help­
ful than others have been in the past.

W e have about 170Q members in this 
organization. Its membership is 
draw n from all parts of the State. W e 
come from communities widely differ­

ent in the demands made upon the 
dealer, and an exchange of experiences 
ought to be of great help to all.

W e are dealing with people. Peo­
ple who want our goods. People who 
have needs. Each community is sur­
rounded with conditions different than 
other communities. It is our business 
to study the conditions peculiar to our 
territory  and from this study we ought 
to be able to meet our patrons on a 
footing m utually beneficial to them 
and to ourselves. The study of the 
needs of our people is one of the most 
fascinating and from the standpoint of 
good business is w ithout an equal as a 
producer of future demands.

The influence we can have in this 
State is not fully realized by every 
one, I am sure. W e are passing 
through a great crisis in the history of 
this Nation in which the good common 
sense of all thinking men is needed. I 
have no reference to any particular 
party. W e ought to be pioneers in 
bringing home to our people the neces­
sity of adhering to sound economic 
laws. W e should show them that last­
ing benefits to all may come from each 
one honestly endeavoring to solve his 
own, his neighbor’s and the problems 
of the country in a spirit of dow nright 
fairness. I am sure this is our spirit.

W ith this purpose, and spirit, Mr. 
Mayor, we are come to your city and 
we thank you sincerely for so warm 
a welcome.

President Ross then read his annual 
address, which is published verbatim  
elsewhere in this week’s paper.

Papers were read by Alvin E. Dodd, 
of W ashington, and H. N. McGill, of 
Wellesley Hills, Mass. Both papers 
will be presented in future issues of 
the Tradesm an.

In  the evening the delegates were 
taken to the Empress Theater.

This forenoon the following paper 
on Credits and Collections was read 
by Charles H. Sutton, of Howell:

Credits and collections should de­
mand careful study, and im portant 
consideration in the . m anagem ent of 
any business. They are the vital o r­
gans of your business, when it fails 
to function properly it impairs the 
efficiency of the other organs. W hen 
it becomes overloaded and sluggish it 
forces poisonous germs of Failure into 
the system of tha t business and when 
once firmly imbedded it usually re­
mains to take its toll. Credits and col­
lections are subjects which cannot be 
dwelled upon to often. They require 
constant discussion to convince many 
m erchants tha t better credit methods 
are an asset to their business. 'W hy? 
The reasons are timidity, indifference 
and competition. W ith these three 
obstacles imbedded in our minds it  is 
hard to abide by our better sense of 
reasoning and adopt better methods, 
but we are gradually realizing the 
necessity of adopting them if we wish 
to develop. W hy shouldn’t credits de­
mand consideration and attention? 
They are departm ents of your busi­
ness just as much as buying .selling 
o r advertising, therefore they are m er­
chandise problems. These other de­
partm ents are within your grasp at all 
times, but credit distributes a portion 
of your capital to the four winds of 
Heaven to be reclaimed through col­
lections and should be watched close­
ly so that too much of your capital 
will not be blowing about.

Credit is usually defined as faith in 
your fellow men, but it is more than 
that. I t  is g ranting  your fellow men 
the use of a portion of your capital 
w ithout interest and there is just 
where the danger lies; tha t is, keeping 
your accounts receivable within the 
limit of your finances. I believe I am 
very liberal when I say the limit should 
not exceed 25 per cent, of your invest­
ment when properly financed and 
should also be controlled by the

amount of workng capital, and the 
only way you can derive intelligent 
knowledge every day of those condi­
tions is by a simple but efficient ac­
counting system. Then you can tell 
at a glance when accounts receivable 
are growing beyond your resources 
and you can put more pressure on 
your collections to reduce them.

Credit, properly handled, is not a 
detrim ent to a business and any mer­
chant is doing it an injustice who con­
demns it. I t  is just the same as any 
other departm ent of your business. To 
obtain satisfactory results requires a t­
tention and good judgment. Sound 
credit is a benefit to a community. It 
encourages improvements and expan­
sion. It is also an advantage to a 
merchant. It increases his volume of 
business and gives him a leverage over 
the cash store when you stop and con­
sider the greater percentage of the 
business is done on credit.

The extension of credit requires cer­
tain defined principles. First, examine 
and investigate your credit risk be­
fore extending credit'. It will save 
you a whole lot of expense and worry. 
Second, have definite credit terms. 
Third, judge your risks according to 
their character, capital and capacity. 
The character of a person is of greater 
im portance than wealth in extending 
credit and it is very necessary to know 
their capacity or extent of credit. Last, 
treat each risk according to his per­
sonality and be impartial. W ith these 
basic principles to guide you it is nec­
essary to have operative principles to 
carry them through successfully. First, 
start collecting the minute you make 
a sale by having a definite time set for 
payment. Then your request will not 
be offensive. Second, sell everything 
with enough value and a resale value, 
on contract and above all things 
record the contract or it is of no more 
value than a book account. Third, 
send out monthly statem ents regularly. 
They are beneficial in many ways and 
well worth the expense. Fourth, fol­
low up your statem ents when neces­
sary with one or more polite but con­
vincing letters requesting payment and 
last, close the accounts which in your 
judgm ent have run long enough with 
a short term  note. You can recover 
judgm ent much easier on a note than 
on an account. It is convincing evi­
dence and it also removes the unpleas­
ant argum ents wheih an account in­
vites. I would not expect' you to 
appiy all these principles in every case 
but you should use them every day 
and your judgm ent should decide 
when to use them. It is not necessary 
to be harsh and radical in applying 
these principles. You must use di­
plomacy. It is just a m atter of educat­
ing the public to your method of doing 
business and it is not so difficult as 
you think. The real principle back of 
the whole thing is to make the public 
want to purchase your merchandise 
and then your sound credit methods 
will appeal to them as a business nec­
essity. The fact is the public expects it 
and you are the one to adopt them.

D on’t let these words go unheeded. 
They are for your own good. The 
time to start is now. As a brother 
merchant, I beg of you to give credits 
and collections m ore attention.

Hamp W illiams, President of the 
National Association, then read the 
following paper on W hat Makes Suc­
cess or Failure for the Average H ard ­
ware Business:

Success comes through effort, fail­
ure comes without it. I t  requires a 
com bination of m any kinds of effort 
to make success in the retail hardware 
business, and the neglect of any one 
may cause failure.

Perm anent success is attained by a 
continuation of duties and effort. T em ­
porary success is here to-day and gone 
to-morrow, for which there are m any 
causes. Some are avoidable and some 
are not. Sickness m any times is due
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to intem perance or indiscretion and 
fires are caused by neglect. Avoidable 
wastes, extravagance, indifference, 
ugly tem per, speculation and laziness 
all contribute to failure.

If my business starts  on the decline 
I get busy trying to find the cause, 
read the opinions and experiences of 
other hardw are men, which are pub 
lished in the hardw are journals. I gei 
a little closer to my employes and to 
my trade. In a short tim e I find the 
trouble and apply the remedy. Maybe 
it is to add a new line, rearrange my 
store, dress up my show windows, use 
some soap, w ater and paint, increase 
my advertising space in the newspa­
pers, increase salaries and cut my own 
if necessary; to stand on the sidewalk 
and meet the people.

At this point you may ask: “When 
is it you find that your business is on 
the decline?” W hen my sales for this 
January just past are less than they 
were in January, 1923, or January, 
1922.

Local conditions m ust be consider­
ed, of course, and they can be ascer­
tained by asking our local dry goods 
m erchants, shoe dealers, grocery deal­
ers—they are very good barometers. 
If I find their sales are norm al and 
mine are below, I know there is some­
thing w rong w ith both my business 
and myself. I may not get along with 
my com petitors—there are some who 
do not, but there is no reason why I 
shouldn’t go hand in hand with mer­
chants in all o ther lines of merchan­
dise in my town, and tha t’s w hat I do. 
From them I get a g reat deal of busi­
ness, either directly or indirectly. It 
is a good trade to court and it pays. 
1 believe we should boost every legiti­
mate enterprise in our towns and 
country, boost the churches and the 
schools, boost our public officials, the 
chamber of commerce ,the social 
clubs and the newspapers. T hat is 
our duty. Besides it pays. Never 
complain at the road and school taxes 
if they are properly expended. Boost 
our Government because it is the best 
one in the world.

In general, success is attained in 
the retail hardw are business by first 
having enough capital to open a small 
stock of good hardw are bought at the 
right prices and properly displayed in 
a good town and in a good location.

To succeed we m ust learn the value 
of time and use a portion of it every 
day in reading the kind of literature 
tha t carries us in the direction toward 
the end to which we hope to reach. 
W e must please our custom ers and 
friends and knoyv how to reach them. 
This is universal. A good, honest, 
firm, warm handshake is a good be­
ginning. To our enemies it is the be­
ginning of peace. To friends it is a 
guarantee of continued love and friend­
ship. . To strangers it is an evidence 
of character and good will. A friend­
ly grip of the hand is a token of 
friendship and brotherly  love and oft- 
times distinguishes a friend from a 
foe. Pleasing m anners and an affable 
disposition will bring people our way 
when nothing else will. T ru st your 
friends as they deserve and are enti­
tled to be trusted.

The wealth of conscience is of more 
value than money. I t  is an asset that 
the robber cannot take from us. I t 
is an evidence of God in our nature 
and directs us in the right way of liv­
ing and points out the duties we owe 
to our Creator, our country, our neigh­
bor, our family and ourselves. If  prop­
erly cultivated it will add profit and 
pleasure to us while living and will 
bring God to us in all his glory when 
we come to die.

There are many m any things that 
help us succeed in business. Money 
alone will not do it.

Failure may come from some of the 
following causes: over-capitalization,
merchandise stocked of inferior qual­
ity, poorly displayed in a poor loca­
tion in a poor country, poorly pur­
chased and sold at no profit, or an 
effort made to sell a t too great a price; 
but sometimes we fail because we do
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not have the good will of our people.
Friends may advise and enemies de­

spise us, but after all the whole thing 
is up to us whether we succeed or fail.

There are millions who are earning 
their daily bread by the sweat of their 
brow, and are extremely happy in so 
doing. T hat to them is success. I 
can think of no m ortal so unhappy as 
those who have plenty of money and 
nothing to do.

If at the end of the year we can 
look back and count numerous things 
we have done for others to make their 
burdens lighter and living better, that’s 
success; and in addition to that if 
after taking stock of our hardware 
and after having paid all our ju s t obli­
gations we find that we have a sub­
stantial dividend honestly earned, that 
is an added success. On the other 
hand if at the end of the year we find 
a large accumulation of cash profits 
and cannot recall a single act of kind­
ness or charity we have rendered 
others, to my -mind and my way of 
thinking we have made a failure; but 
we can overcome some of it by shar­
ing our profits with the men who help 
us make them. T hat is an act of 
kindness and good business.

Lead in everything you undertake. 
Profit by the experience of others 
and rem ember that no man can tell 
you how to succeed. No two succeed 
alike, no tw o . fail alike, no two act 
alike, and no two are alike, but there 
are well defined principles in the retail 
business which we m ust observe. Be 
yourself with all the improvem ents 
over nature that you can possibly add. 
Look your very best and act your 
very best at all times and under all 
circumstances, and make your word 
as good as your bond.

N ature prepares us for the different 
stages of life. As we approach m an­
hood the worldly pleasures appeal to 
us most. A t middle age we are more 
settled and wealth appeals to us most, 
but old age brings to all of us the 
realization of life as it should be lived, 
for health and for God.

Finally, the foundation of success 
is real happiness. In  order to be hap­
py we m ust be true to God, true to 
our country, true to our friends. 
“Above all, to thine own self be true! 
and it m ust follow as night the day; 
thou canst not then be false to any 
man.”

A fter all a happy home and the re­
flection of a well spent life is the g reat­
est success that any man can attain.

A t the evening session Secretary 
Scott read his annual report as fol­
lows:

Fire on January  S destroyed the 
Association office and all records and 
files were lost. My first thought was, 
how without records and files to refer 
to, can a report of the Association 
activities and progress for the past 
year be made. Fortunately, a report 
was sent to the N ational office _ on 
January 1 and through the information 
gained from a copy of this report and 
from reference to the back issues of 
the H ardware Retailer, our official 
publication, I am pleased to submit 
to you the following:

I t it very gratifying to again report 
that the Michigan Association is still 
in the lead of all other single state 
associations as to membership. A t 
the time of our last convention, we re­
ported 1,620 members. W e now have 
a membership of 1,685, which shows 
a gain for the year of 65. I believe 
we all have reason to be proud of this 
creditable showing, for it constitutes 
the strongest evidence that the dealers 
in Michigan are the m ost progressive 
in the c o u n ty  and are doing their full 
share to assist in placing the business 
in which they are engaged upon the 
very highest plane.

Field Secretary Nelson is doing a 
splendid work and I believe his ser­
vices are appreciated by the m ajor 
portion of our members. H e is always 
ready and willing to help dealers with 
any of their store problem s and will

give suggestions on store and stock 
arrangem ent, advertising, window dis­
play, better business records, etc. D ur­
ing the past year he has called at 869 
hardw are stores. Mr. Nelson is a 
practical hardw are man and has had 
special training and is in a position to 
give you help if you will allow him to. 
W hen he calls I am in hopes you will 
feel free to talk these trade problems 
over with him, as he may give you 
some suggestions that will be of bene­
fit to you and your business.

T hirty-tw o group m eetings were 
held during the past year. These 
meetings were well attended and the 
dealers were desirous of having them 
continued.

I t was decided by the Executive 
Board of your Association, to discon­
tinue the traffic departm ent for the 
reason tha t the recoveries for over­
charges in freight bills were so small 
that we could not get anyone to do 
the work on a commission basis who 
would handle it in a satisfactory man­
ner. One of our neighboring state 
associations is having similar trouble. 
They say: “An audit of 10,340 bills 
developed a total overcharge of $3. 
The entire time of one man was de­
voted to .this work for several weeks. 
On a 50 50 basis an auditor would 
starve to death. This condition exists 
as a result of the transportation com­
panies making a thorough audit of 
their freight Bills and refunding over­
charges and collecting undercharges 
immediately after the local agent 
makes his report.”

More of our members than ever, 
during the past year, have taken ad­
vantage of the Inform ation Service 
rendered by the State and National 
Associations. W e are in a position to 
furnish prom ptly information on the 
source of supply of unfam iliar brands 
of m erchandise or repairs for same. 
The N ational office has compiled a 
directory of more than 11,000 trade 
names for aluminum ware, enamel 
ware, washing machines, sewing m a­
chines, clippers, lawn mowers, food 
choppers and oil stoves. O ther a rti­
cles will be added to this list from 
time to time, so that eventually we 
will have the m ost complete directory 
obtainable.

In terest still continues in our B ar­
gain and Inform ation Bulletin and 
many members have disposed of dead 
and obsolete stock and others have 
made considerable money through tak ­
ing advantage of the special offers 
which these bulletins contain.

O ur hardware mutual fire insurance 
companies continue to grow  and there 
are five companies now returning 50 
per cent. I cannot see how a hard­
ware man can refrain from being 
a member of the Association and de­
prive himself of the big saving in this 
im portant item of overhead expense.

F o r the reason that there are so 
many fake collection agencies operat­
ing in the State I am of the belief that 
a collection departm ent opened in the 
Association office and operated on a 
commission basis would be of benefit 
to many of our members and I recom­
mend this for your consideration.

The tw enty-fourth Annual Congress 
of the Retail H ardw are Association 
was held in Richmond, Virginia, June 
19 to 22. The principal subject for 
discussion at this meeting was “Dis­
tribution Cost.” Many m anufacturers 
and wholesalers were in attendance 
and the views of all branches of the 
hardw are trade were given. Everyone 
seemed heartily in sym pathy with the 
purpose of this discussion to analyze 
distribution costs, honestly and frank­
ly, and all discussions were well to 
the point, expressive of the best 
thought of the various factors of the 
trade.

O ur State was honored at this m eet­
ing by the election of our President, 
J. Charles Ross, as a m em ber of the 
Board of Governors. I take it that 
you all read the very complete report 
of the Congress which was given in 
the July issue of t'he H ardw are Retail­

er, so it has not been deemed neces­
sary to prepare a special report for 
submission at this meeting.

In closing, I desire to thank the • 
officers, members of committees and 
members, for their co-operation, help 
and courtesies extended and from the 
encouragement’ which I have received 
from them, as Secretary during the 
psat year.

These Blouses Are Like Coats.
The Chinese vogue has come to the 

fore very strongly in certain types of 
women’s blouses that are now being 
offered to the trade here. Some of 
them are made on the order of man­
darins’ coats, and are long enough to 
reach to the knees of the wearers. 
O thers drop to within six inches of the 
hem of the wearer’s skirt. They are 
made of black satin, and are richly 
embroidered with metal threads in

patterns that smack strongly of the 
Far East’. The “coats” preserve the 
long, unbroken lines that women seem 
loath to relinquish, yet break the 
monotony of the new tubular frocks. 
Costume blouses are also shown in 
jacquette length. Tuck-in and tail­
ored silk waists continue in great 
vogue as a result o f  fhe popularity of 
tailored »uits.

Exact Orientation.
Lawyer—W ere you wounded in the 

melee?
Plaintiff—Bress de Lawd, no sah! 

De razor done connect wif ma haid 
about two inches east of de ‘fo’said 
melee.

We hope for mercy. Then, let’s give 
it.

TH E NEW EST HIT

A 10c BAR EVERYBODY LIKES. 
Include a box in your next order, sure.

N A T IO N A L  CANDY CO., INC.

P U T N A M  F A C T O R Y
GRAND RAPIDS, MICH.

B E E C H ' N U T  
PEANUT BUTTER

Sales of Beech-Nut Peanut B utter always 
respond to your selling and advertising efforts. 
P referred by discriminating people everywhere.

Counter and window displays will stimulate 
the turnover on this nationally advertised prod­
uct. W rite for our attractive display material.

BEECH'NUT PACKING COMPANY
“Foods and Confections of Finest Flavor ”

C A N A J  O H A R I E  - N E W  Y O R K
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COTTO N A N D  COTTON GOODS.
H ow  sensitive the price of cotton 

is and how difficult it is to keep up 
quotations at a high level appeared 
again last week as it has in previous 
weeks. Statisticians, especially a num ­
ber who are not altogether disinter­
ested, have for some time been trying 
to impress the notion of a worldwide 
scarcity of cotton, and from this to 
justify  alm ost any old price which 
holders may choose to affix to it. But 
there m ust always come a time when 
the price becomes prohibitive. If, for 
instance, cotton were quoted at $1 per 
pound or over, its use would be much 
restricted. Much less of it is being 
used at 30 cents per pound and over 
than would be the case were the price 
one-half of what it is. W hen it comes 
to the point that mills cannot sell their 
product, at a profit, operations must 
sooner or later come to a standstill. 
A t present even some of the Southern 
cotton mills, which work at a com­
paratively low overhead, have been 
obliged to shut down in part. Cotton 
prices have been upheld to some ex­
tent by the pooling arrangem ents that 
were made, but these cannot always 
withstand the pressure of a lack of 
demand, and lately, in some instances, 
there has been a disposition to let 
go. Unless consumption increases 
soon, the end of the cotton year will 
show considerable of a carry-over. A r­
rangem ents are already in progress 
for this year’s crop, the most note­
w orthy circumstance being the re­
ported intention of planting cotton fur­
ther North, in Missouri, K entucky and 
Illinois, for example, beyond the reach 
of the weevil.

The goods market shows signs of 
some activity in the direction of finer 
fabrics, with little selling of the
coarser constructions either in t'he
gray or finished state. I t is said that
considerable goods are piling up at the 
mills for lack of demand. Buying is 
still of the piecemeal character, with 
few commitments ahead. U nderwear 
business continues rather unsatisfac­
tory and hosiery is not much called for 
except for filling in purposes.

W OOLS A ND  W O O LEN  GOODS.
In a few instances public sales of 

wool abroad during the past week 
showed a little sign of weakening in 
prices, but in most the strong tone of 
recent months was maintained. One 
thing seems to be pretty  well estab­
lished, and that is there is no prob­
ability of lower wool prices for months 
to come unless there should be a sud­
den flop in demand. Not much is 
doing in domestic wools, the prices of 
which remain firm. Some contracting 
of wool in advance has been done ,but 
the sum total is not large. W ool 
growers have been led to believe that 
buyers must come to their term s 
sooner or later. W hat their idea of a 
proper place is was stated the other 
day by Senator Gooding of Idaho, for­
mer President of the National Wool 
Growers’ Association. This is the Lon­
don price plus the am ount of the 
tariff, or 31 cents per secured pound. 
W ho pays the tariff under such cir­
cumstances is easy to determine. The 
customers of a single clothing concern 
in this city outnum ber all the persons 
in the country who own sheep enough"

to be benefited by the wool tariff.
In woolen fabrics a number of the 

minor factors in the trade have had 
their openings of Fall fabrics. They 
show moderate advances over last 
year’s prices. One line of corporation 
dress goods has been opened at last 
Spring’s prices. A week from to­
m orrow  the American W oolen Com­
pany will show its fancy worsteds. 
The trade generally expects larger 
rises on these than were shown on the 
serges and other cloths recently offer­
ed by the same concern. There has 
been as yet no rush to  buy fabrics for 
next Fall, but the next fortnight ought 
to show improvement in this respect.

PRICE M AINTENANCE.
Like Banquo’s ghost, the price main­

tenance m atter will not “down.” So 
far as the existing law goes, it has 
been pretty  well settled that a m anu­
facturer cannot control the price at 
which his products shall be sold at 
retail. H is control over an article 
ceases when he sells it. Though he 
may select his customers, he cannot 
control them. This situation having 
been well established by a great deal 
of litigation, it is now  designed to 
secure an am endm ent to  the law by 
means of which at least some kind of 
price maintenance may be obtained. 
W ith this end in view a bill is to be 
introduced into Congress on behalf of 
the American Specialty M anufactur­
ers’ Association. This is designed to 
legalize agreem ents calling for a fixed 
resale price in the case of any “article 
of merchandise of standard quality 
under a distinguishing trade-m ark, 
name or brand.” A proviso makes the 
law not applicable where the vendor 
has a monopoly or control of the p ro­
duction or market, or where he is a 
party  to a combination or agreem ent 
with his competitors. W hile this pro­
posed change would only apply to 
branded merchandise, it so happens 
that only such merchandise has been 
the subject of complaint under the 
existing law. The attem pt, therefore, 
to perm it price maintenance regarding 
such articles will evoke the hostility 
of all those who have hitherto p ro ­
tested against in There will be no 
chance for a new argum ent on either 
side, and unless som ething unfore­
seen occurs there will be no chance 
for the enactm ent of the amendment 
suggested.

Man in his w arfare against his 
enemy disease, uses w hatever weapon 
comes to  hand, directing the forces of 
nature to assist him in the unending 
battle. Extinction threatens the na­
tives of the Samoa Islands, and a tiny 
parasite carried by the stegomyia mos­
quito, the carrier of yellow fever, is 
suspected as the principal cause of the 
high incidence of disease there. Ban­
ish the mosquito and the problem is 
solved, the scientists say, so they are 
cutting out paths for the trade winds 
of the Pacific, so the pests may be 
blown away from the thick jungles. 
T he fight against the stegomyia will 
be carried on along other lines, the ex­
periment being in charge of an ex­
pedition from the London School of 
Tropical Medicine. Even the winds 
are'harnessed to serve modern hygiene.

T H E  A T T IT U D E  OF M IND.
In the kind and character of the 

business that is passing there are no 
abrupt changes or the likelihood of 
them. The transactions of a week ap­
pear just like those of the week before, 
variances during the period being so 
comparatively slight as to be un- 
noticeable. It takes observation over 
a longer stretch of time to discern 
even a trend. If the whole of the 
month just past be taken into ac­
count, however, a fairly perceptible 
tendency is made apparent. This is 
not so much in the actual buying as 
in the attitude of mind on the part 
of buyers. They are not so skeptical 
as they were as to the probabilities, 
but are willing to be shown. This 
is really an advance, because it marks 
a disposition by them to venture if the 
way is made fairly clear, instead of 
obstinately closing their ears to all 
appeals. It is recognized that a lot of 
merchandise will be needed to take 
care of demands which are already 
indicated. The only obstacle apparent 
seems to be the m atter of price. On 
this' point buyers and sellers are still 
somewhat apart in many lines, in 
some more than in others. Conces­
sions do not always result in sales 
because of the suspicion engendered 
that still further ones may be likely 
later on. But when the point is 
reached where goods are really needed, 
m arket rates are paid although the 
orders are limited in quantity to what 
can be disposed of by a quick tu rn ­
over. Buyers wish to be in a position 
to take advantage of any favorable 
turn. Later on, the logic of events 
may spur them up.

CANNED FO O DS M ARKET.
Outside o fthe offering of a greater 

variety of futures, including some of 
the leading commodities in vegetables, 
fish and fruits, there is nothing par­
ticularly new in canned foods this 
week. Asparagus is the feature among 
vegetables as other lines have been 
offered more or less freely for several 
weeks. Buying of vegetables of 1924 
pack is inclined to go slow as jobbers 
w ant lower prices than those now 
quoted. In fish, Columbia River sal­
mon is the leader but fruits are not a 
vital factor except for N orthw estern 
strawberries. A very fair proportion 
of that pack is reported as sold a t 
opening prices. Spot foods of all kinds 
have been slow sellers as they are now 
taken mostly for nearby requirements.

A R TIFIC IA L SILK  PRICES.
Buyers of artificial silk fiber ought 

to feel grateful that in these days of 
rising prices the cost of the material 
was substantially reduced last week 
by the various companies making it. 
And some of them  did so feel. These 
were the ones who had deferred the 
purchase of their supplies. But a lot 
of knitting concerns which had stock 
on hand bought at higher prices were 
not pleased, because it put them at a 
disadvantage with dilatory buyers. 
They were placated, however, in some 
instances by having a 50 per cent, re­
bate on the difference in prices. The 
reduction appears to have been forced 
by the imports of artificial silk and, if 
the lower prices fixed are maintained, 
will probably lead to much larger use

of the fiber. As it is, the material has 
been taking the place of the regular 
silk to an increasing extent and the 
price reduction had a rather dampen­
ing effect on the prices of the latter. 
On its own merits the artificial silk 
has established a place of its own as 
an im portant and useful textile fiber. 
It no longer needs to masquerade as 
an imitation of silk. This is one of 
the reasons why it was sought to give 
it a distinctive name that would not 
suggest that of silk. A fter much 
deliberation the name glos was put 
forward by some representatives of 
trade bodies. I t is a purely arbitrary 
designation, suggestive of nothing in 
particular, and has not met with gen­
eral approbation. One of the organ­
izations of knitters has turned it down, 
and a number of dry goods m erchants 
announce their refusal to use the term. 
There is apparently some hard sled­
ding ahead for it.

N O T H IN G  RADICALLY WRONG.
W hile the basic industries are m ak­

ing a good showing as regards both 
operations and prospects, general m er­
cantile business has not quite so fa­
vorable a look. I t is conceded that 
there is nothing radically wrong with 
the latter, but the buying lacks the 
spontaneity it should have. While 
dealers believe tha t the coming season 
will be a fairly prosperous one, their 
purchasing m ethods do not indicate 
it. At the convention of the National 
Retail Dry Goods Association held 
i i  New York City during the past 
week, the presiding officer advised his 
fellow-merchants to buy sparingly and 
cautiously and not to allow themselves 
to be stampeded by the claim of high­
er prices later on. T hus far that pol­
icy has been followed, and it looks 
as though this would continue for a 
while yet. No m atter w hat the logic 
of the situation may be, resulting from 
higher raw m aterial cost and labor ex­
pense, doubt continues to prevail as 
to the stability of prices. So there 
continues hesitancy in the tying up 
of capital in stocks of goods and in 
the extension of credits. T hat this 
is based on som ething more than mere 
sentim ent is indicated in the lists of 
business reverses, which showed en­
largem ent at the end of the past year 
and the beginning of this. In January 
the failures were the m ost numerous 
of any month in nearly two years and 
the liabilities largest in any similar 
period since the panic year of 1907. 
Prudence under such circumstances is 
not to be wondered at.

The Japanese feel tow ard Chinese 
coming into Japan much the same as 
Californians feel tow ard Japenese com ­
ing into California. A similar econ­
omic consideration is present. The 
Chinese laborer has a lower standard 
of living than the Japanese; he can 
exist upon lower wages and thus re­
places the Japanese in some fields. His 
lot is therefore made as hard as pos­
sible. The Japanese should under­
stand the attitude of Californians. He 
does understand it; tha t is just the 
point. But he hates to  think that any 
one can look down upon him as he 
looks down upo nthe Chinese. It 
makes him fighting made.
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In Every Home
A  Potential Customer

W e will pay $10.00 for a 
humorous soap selling story

A  section  in our Grocery Trade 
Pa p e r  ad v ertis in g  w ill b e  g iven  
o ver to  th e  b es t hum orous soap  
selling stories. L ook  for them . 
No d o u b t you h av e  h ad  m any  
funny  soap  selling experiences in 
you r business career. J o t one 
dow n  an d  m ail to

COLGATE £? CO.
L a u n d r y  S a le s  "D epartm en t 

1 99  F u lto n  S tre e t ,  N e w  Y o rk  C ity

W e will p ay  $ 1 0 .0 0  each m on th  
for th e  b e s t sto ry  ( th e  one w hich 
is p rin te d  b y  us in this section ) 
an d  w ill m ail a  C o lg a te  souvenir 
p ack ag e  to  every  p erson  w ho 
sends us a  sto ry . Y ou w ill receive 
a  souven ir p ac k ag e  w h e th e r your 
s to ry  w ins th e  $ 1 0 .0 0  o r not.

Every order means a re­
peat. Stock-display-sell 
the O C T A G O N  line and 
companion products.

ADVERTISING
plus

OCTAGON QUALITY
he l ps  t h e m  m o v e  fast

A C om ple te  L in e

OCTAGON PRODUCTS -  A COMPLETE FAMILY FOR PROFITS
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Get Back T o Seasonal Selling in M en’s 
Shoes.

Retail shoe men are of course inter­
ested in selling more pairs of shoes. 
D uring the past year it has neces­
sitated much pressure in order to 
maintain usual volume in the m en’s 
end of the business, to say nothing of 
increasing it.

The decrease in pairage of men’s 
shoes is glaringly apparent. W hat to 
do about this is in the minds of many. 
Recognizing the evil is one thing, but 
correcting it is quite another. I t  is 
not for me to offer a remedy for the 
ills of the retail shoe business of to­
day. But it does seem to me that 
som ething could be done if there was 
a united effort behind a single idea. 
This idea, which I have in mind, is not 
new, but it is a consideration of facts 
before us and a recognition of condi­
tions which we are working with and 
trying to make the most of it. I t was 
quite logical, of course, that the idea 
of low shoes the year around should 
find its way into the men’s end of the 
shoe business. For several years the 
low shoe idea has prevailed in the 
women’s end of the game. As there 
is always a certain influence regard­
ing the styles forthcoming from the 
feminine, the idea of wearing low 
shoes the year around was prom ul­
gated forthwith.

A lot of m erchants, including my­
self, figured that low shoes for men 
the year around was a very splendid 
idea. We believed that by selling low 
shoes the year around we could 
have a continuous season for offering 
new styles and we would thereby 
wreck the old tradition of business— 
and we did. And now we find tha t in 
wrecking these traditions we have 
destroyed the one best bet that vendors 
of men’s shoes generally have relied 
on for business during these many 
years. In other words we have 
destroyed the seasonal idea in the 
men’s shoe business.

No longer is it considered necessary 
for a man to buy a pair of high shoes 
Septem ber first or to buy his low 
shoes on the Saturday preceding 
Easter. And yet for many, many 
years up until two years ago, most 
men felt entirely' out' of order if they 
appeared on E aster parade with a pair 
of high shoes. And when September 
first came around, they felt duty" 
bound to discard their low shoes.

Not only the youngsters, college 
chaps and high school boy's are w ear­
ing low shoes the year around, but 
Grandad and Uncle Tom and many 
men of mature years are doing so. 
A nw when I say wearing I mean 
wearing them out, because that is 
w hat actually happens. There is no

definite time now, when low shoes 
ought to be discarded and high shoes 
put on, which means that they are 
worn throughout the year and most 
pairs wear nearly a year, and that 
means that pairage possibilities have 
necessarily and considerably decreased.

In our store we are trying the best 
we know how to put over high shoes 
during the colder months of the year 
but it is rather a tough job to do so. 
As an obstacle, first of all, the boys 
on the floor have gotten into the 
habit of selling low shoes the year 
around, and it is hard to unsell them 
on this. There is no unity of m er­
chant opinion on this point; we see 
many stores which do not feature high 
shoes at all in their window displays.

I was quite surprised to note at the 
beginning of last season, when the 
traveling men were coming around 
for business, that one or two traveling 
men appeared on the scene without a 
single high shoe in their lines. I say 
that this is not a good condition for 
the shoe business generally. If we 
are going to sell more pairs we will 
necessarily need different types of 
shoes for the various seasons of the 
year. If we are going to sell low 
shoes the year around, we can recon­
cile ourselves to the circumstances of 
having the average man wear low 
shoes just as long as they will stay on 
his feet.

Not so very long ago when the sea­
sonal idea in men’s shoes was still with 
us, when Septem ber first arrived the 
average man felt duty bound to buy 
a pair of high shoes and laid aside his 
low shoes for the time being although 
these continued to have quite a little 
service in them aand looked pretty 
good. He wore his high shoes dur­
ing the w inter time and then along 
about the first of March he probably 
would pick up his old pair of low 
shoes and look them over and decide 
that they were not very good looking 
for his new outfit and immediately 
would set out for a new pair of shoes. 
These extra pairs, not thoroughly 
worn out, were set aside and in due 
time disposed of. and in that way we 
secured our extra pair business. T o­
day there are seldom two extra pairs 
of men’s, shoes in closets or wardrobes 
which are not in active service.

The average man is not very par­
ticular about the appearance of his 
feet, in fact men as a rule are rather 
slipshod about their general appear­
ance. Unless continuously reminded 
regarding general neatness and the 
necessity of carefulness in dress they 
are apt to taper off in their earnestness 
to appear a t their best at all times. 
This is a fact to face and has a very 
im portant bearing upon the sales pos­

sibilities of men’s shoes generally. I t 
means that shoe men, especially those 
specializing in men’s shoes, must be 
ever alert to keep men in line regard­
ing the general appearance of their 
feet, to be ever watchful for new 
things which may tem pt men to buy 
extra pairs of shoes; and to plan and 
prepare considerably in advance for 
selling campaigns which have behind 
them  not merely a conjecture, but 
solid reason and logic. Styles of 
women’s shoes may be of the moment 
and they may have no real reason be­
hind them aside from the desire to 
adorn with frills and fineries. Style 
appeal to men must be in an en­
tirely different way. Men’s fashions 
are more practical.

Ours being a large departm ent store 
featuring men’s wear, I have before 
me at all times a picture of what other 
retailers of men’s merchandise are ac­
complishing in the way of increased 
sales. W hen I see this and seriously 
consider the way the hat people and 
the shirt people and clothing people 
are campaigning it does, seem to me 
that shoe men, on the men’s end of 
the game particularly, are veritable 
dubs.

Naturally it is impossible to put any 
big m erchandising idea over without 
the co-operation of at least the leading 
units in any local trade. I very much 
admire the splendid and solid front 
which the hat men of Chicago put 
forth at all times. On certain days 
you find the hat windows in Chicago 
are trim med nearly all alike, at least 
according to a certain general scheme. 
Straw  hats are brought out sim ultane­
ously at all stores and there are few 
who jum p the traces or try  to hunch a 
day or two over competitors. After 
the bell has rung for straw  hats in fall 
we learn that grays are the thing as 
far as felt hats are concerned and in 
windows all over the city we see gray 
hats displayed. A little bit later on we 
find the hat men pushing velours. The 
hat men of this town are continuously 
offering new reasons for buying an­
other hat.

It w'ould be a very fine thing in­
deed if shoe m erchants could line up 
in the same way that the hat people 
do and this is said not in a fault-find­
ing way but as an an instructive sug­
gestion.

In our store we are going to con­
tinue hamm ering for high shoes dur­
ing w inter time and low shoes during 
the warm er months of the year and 
are hopeful that other m erchants may 
see fit to do likewise in their stores. 
The more that get behind the idea 
just that easier will it be to bring back 
old times for the shoe business, that is 
as far as men’s shoes are concerned.— 
John Spalo in Shoe Retailer.

Don’t wait for your store fixtures 
to wear out before buying new. Buy 
when you see som ething that will 
help you to do more business without 
corresponding increase in expense.

If you advertise “The custom er is 
always right,” or “Your money back 
if you want it,” don’t hem and haw 
about claims for refund. Make good 
and shut up abouf it.

B A R L O W  BROS. G rand Rapids, Mich. 
A sk about our w ay

INDIA TIRES
H U D S O N  T IR E  C O M P A N Y  

D istribu to rs
16 N orth  Com m erce Avenue  

Phone 67751 G R A N D  R A P ID S , M IC H .

Herold - 
Berisch 

(Q ) S i i o e s
G en u in e  ^  

C o m fo rt for 
T ro u b le d  F ee t
O ur Special No. 
988 brings joy to 

sensitive feet. 
W ide, roomy, 

bunion last, 
soft leather,

No. 988

H-B Dependable Footwear 
Favorites with farm ers for 30 
years. D ress and Service shoes 
for men and boys of all leather 
and all good leather. Made by 
skilled shoemakers. Good look­
ing, long-wearing, easy on the 
feet and on the pocketbook. The 
line that makes satisfied cus­
tomers for the shoe dealer.
HEROLD-BERTSCII SHOE GO.

Grand Rapids, Mich.

B O N D
SIX SNAPPY COLORS and WHITE

MEETS

THE NEEDS OF 

THE HOUR

Kalamazoo Vegetable 
Parchment Go.

Kalamazoo, Michigan
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THE PANAMA CANAL.

Side Lights on Its Operation and 
Revenues.

Balboa, Canal Zone, Jan. 22—Com­
ing into the harbor at Colon we found 
inside of t'he breakw ater the most of 
the vessels of the United States navy, 
something like seventy of them, in­
cluding battle ships, cruisers, torpedo 
boats, destroyers and a big boat with 
a flat roof for airships. They had been 
practicing the day before wbat to do 
in case an enemy should attack the 
Canal.

W e were taken for a two hour ride 
through old Colon and Cristobal. Our 
Government is building a splendid 
type of houses for its employes and 
fine streets and parks in Cristobal. 
They are all the more impressive in 
comparison w ith the old shacks of 
Colon, just across the street.

We were then taken to the H otel 
W ashington for dinner, a fine modern 
hotel on the ocean front conducted by 
Uncle Sam. The navy in the harbor 
in a semi-circle for two or three miles, 
all lighted up and with their lights 
flashing the Morse code to one another 
and the moon coming up was a sight 
long to be remembered.

We were at daybreak to go through 
the Canal. You have, no doubt, read 
the figures in regard to it, as I have, 
but as they are interesting to me they 
may be to you and if not you can skip 
them. The distance from ocean to 
ocean is forty-nine miles. On the A t­
lantic entrance are the Gatun locks a 
mile and a half long, with three lifts. 
W hen through the three you have 
been lifted eighty-five feet above the 
Atlantic. In each of these locks there 
is a usable length of 1,000 feet, with 
gates at different lengths, so that if 
a vessel going through is only 200 feet 
long, they only use the 200 foot lift, 
using that much less water.

All the locks are twin locks. If 
one gets out of order they can use the 
other or use them for boats going in 
opposite directions simultaneously. 
They are 110 feet wide and each about 
seventy feet deep.

In coming out from Gatun locks 
you run through a lake formed by this 
lock for tw enty miles which did not 
require much excavating—most places 
not over seven feet of dredging—until 
you come to Culebra Cut, which for 
about nine miles required cutting 
through the Continental Divide, a 
width of 300 feet. A t the bottom  was 
the big job of the Canal, for it is 
mostly soft rock and thev had to dig 
back at the top to keep the banks 
from sliding into the Canal.

At the W estern end of the cut is 
Pedro Miguel locks, with one lift, and 
a mile beyond Miraflores locks with 
two lifts or drops; then ten miles of 
dredging to the Pacific. On the Colon 
side at the spillway they have a hydro­
electric plant capable of generating 
13,000 kilowatt, the present capacity 
for distribution through the Canal 
Zone.

One fear of the Government was 
that the Chagres River might not fur­
nish water enough to operate the locks, 
for every time a boat goes through it 
takes so much water. Three years 
ago was a dry season and water be­
came so low they shut down the hydro 
plant, which in operation uses more 
water than the locks, and started up 
their steam electric plant and then hau 
plenty of water for the locks.

The ships in the locks are handled 
by a cog road on both sides of the 
dock. Cables are attached to the ship 
and pulled by a so-called “mule,” an 
electric engine, four cables to each 
ship, two to pull and two to  hold back. 
The Laconia, being a big ship, had 
four of these mules on each side. The 
locks can handle forty-eight common 
sized ships per day of tw enty-foqr 
hours.

The first ship through the Capal was

August 3, 1914. Up to June 30, 1923, 
the total toll paying vessels were 20,- 
000. Outside of the National defense, 
the cost of the Canal was about $111,- 
000,000. The charges against the 
Canal proper is about $275,000,000. 
Interests on this at 5 per cent, is $13,- 
750,000, and the expenses of operation 
and maintenance are about $8,000,000 
per year. The income from January 
to September, 1923, was on the basis 
of $22,000,000 per annum, so the 
Canal is now earning the full 5 per 
cent, interest on t'he investment and 
the revenue is increasing every year. 
The tolls are $1.20 per net ton for 
ladened ships and for ships in ballast 
72c per net ton. The operating ex­
pense per ton is 26c for iron ore ships 
and for average bulk cargo 65c per 
ton.

O ur Government has one of the 
largest dry docks in the world here, 
with oil storage tanks for 2,000,000 
gallons; coal docks of 7,000 ton capa­
city; ice plants, slaughter houses, cold 
storage plants, hospitals, etc. The 
present operating force of the Canal 
and Government owned railroad is 
2,500 American or gold employes and 
8,000 alien or silver employes. The 
total population of Panam a and Bal­
boa is about 60,000. The Canal Zone 
is vested in a Governor directly under 
the President of the U. S. The de­
partm ents are subdivided into opera­
tion, marine, etc., som ething like 
twenty different departments.

I t is rather confusing to think you 
are going W est through the Canal 
and find on arriving at Panam a you 
are twenty-seven miles East of the 
Atlantic end, for where the axis of the 
Isthm us runs from Southwest to 
N orthw est the Canal is built from 
Northw est to Southeast. At Balboa 
the Government has built breakwaters 
out for three miles making a good 
harbor. The water in the Pacific is 
about eight inches higher than the 
Atlantic. On the A tlantic side the 
tide is one foot; on the Pacific side, 
twelve feet'.

The w eather is delightful, both at 
Cristobal and Balboa, with a cool 
breeze and therm om eter about 75 at 
noon. There is only one improvement 
I can suggest to the Government and 
that is to have a big sign with the 
names of the towns on, so in going 
through the Canal on a vessel you 
would know what they were. Also 
to have the different Government 
buildings and forts marked with 
signs readable from the vessel. It 
would add greatly to the interest of 
the trip.

Leaving Balboa about 7 p. m. pas­
sengers thought they were certainly 
seeing strange sights when the moon 
rose on the Pacific Ocean side of the 
boat.

Someone has been checking up the 
passenger list and reports that' of the 
600 passengers, 200 are widows. I 
overheard one of them, talking to an­
other lady, say: “If my grandchildren 
could see me flirting with some of 
these old widowers they would have 
a fit, bu t I am out for a good time 
The old widowers—and there are a 
lot of them on board—are not at' all 
averse to being chosen for a moon­
light stroll around the deck.

W e have several ministers with us 
and they are making acquaintances as 
fast as possible in view of the busi­
ness they may pick up in the m ar­
riage line as the trip progresses. It 
was quite noticeable how the men 
picked up in their dressing at Balboa. 
The stores there have done a good 
business in the sale of flannel and 
white suits. Foxy Grandpa is cer­
tainly taking on new life and is dress­
ing the part. About forty of them are 
takijig dancing lessens every morning. 
If a man is not older than he feels, 
then some of our passengers will be 
babies before we fgagf] Jerusalem.

C. C, Follmer,

Look For Large Business Soon.
A materially enlarged business in all 

lines of popular-priced jewelry is look­
ed for during the rem ainder of the 
month. Articles meant for wear with 
the tailored suits for women are re­
ceiving coftsiderable attention, among 
them novelty watch fobs and narrow 
bands of white and colored stones, 
similar to those now being used as 
millinery trimmings. I t is said to be 
the intention to popularize these bands, 
somewhat shorter than the type used 
on hats, for wear on tailored suit jac­
kets after the m anner that service rib­
bons are worn. N ovelty bracelets, 
both of the bangle and flexible va­
rieties, are in a strong position.

Good Demand For Accessories.
The vogue of the tailored suit will 

bring with it, in the opinion of whole­
salers, an expanded retail demand 
for various items coming under the 
head of costume accessories. These 
include scarfs, kerchiefs, fobs, fancy 
handbags and similar merchandise. 
The fob is a distinctive part' of the 
O ’Rossen suit model as it has been 
developed here, and is said to have 
received favorable comment. Fair or­
ders for the accessories have been 
placed already, with indications point­
ing to frequent reorders as the Spring 
retail season really gets under way.

In the olden days the flail was used 
by men to separate the chaff from the 

'grain. The flail is being used on men 
to-day.

T h e M ill Mutuals
A G E N C Y  

Lansing, M ichigan

Representing Your Home Company,

The Michigan Millers 
Mutual Fire Insurance Co.

And 22 Associated Mutual Companies.

$20,000,000.00 Assets

Is Saving 25% or More

Insures All Classes of Property

ROBERT HENKEL, P ro . A. D. BAKER, Sec.-Treaa.

Curtains and Draperies
Now is the time to buy your Line for Spring. W e have a 

large assortm ent to select from.
Scrims in Plain and Fancy 7c to 35c per yard
D ra p e rie s______________ 35c to $1.50 per yard
Lace N e t s _____________  15c to $1.10 per yard
M arquisette Curtains.
W indow  Shades, Curtain Rods.
Cretonnes and Silkalines.

These lines add greatly to your sales.

PA U L STEKETEE &  SONS
W H O L E SA L E  D R Y  G O O D S

Grand Rapids Michigan
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Proceedings of the Grand Rapids 
Bankruptcy Court.

G ran d  R ap id s , J a n .  28—O n t in s  d a y  
w as held th e  final m eeting- o f c re d ito rs  in 
th e  m a t te r  o f W illiam  M an d eb  B a n k ru p t 
X<>. 221-1. T h e  t ru s te e  w as p re s e n t in 
p e rso n . T h e  t r u s te e 's  re p o r t  a n d  a c ­
c o u n t w ere  a p p ro v e d  a n d  allow ed . T h e  
a d d itio n a l c la im s  filed w e re  a llow ed . An 
o rd e r  w a s  m a d e  fo r th e  p a y m e n t o f th e  
e x p en se s  a n d  a d m in is tr a t io n  a n d  fo r th e  
d e c la ra tio n  a n d  p a y m e n t o f a  final d iv i­
dend  to  c re d ito rs .  T h e  b a n k ru p t  n o t 
h a v in g  sch ed u led  all of h is  p roperty - an d  
m a k in g  a fa lse  o a th  to h is  s ch ed u le s , th e  
d is c h a rg e  o f  th e  b a n k ru p t  w as  n o t r e c ­
o m m en d ed . T h e  final m e e tin g  o f c r e d ­
ito rs  w as  th e n  a d jo u rn e d  w ith o u t d a te .

J a n . 30. O n th is  d a y  w e re  re ce iv ed  th e  
s ch e d u le s , o rd e r  o f re fe re n c e  a n d  a d ju d i ­
c a tio n  in  b a n k ru p tc y  in th e  m a t te r  o f 
M artin  K u k s. B a n k ru p t No. 2430. T h e  
m a t te r  h a s  b een  re fe r r e d  to  B enn M. 
C o rw in  a s  re fe re e  in b a n k ru p tc y . T h e  
b a n k ru p t  is a re s id e n t  o f G ra n d  R ap id s . 
T h e  o c cu p a tio n  o f  th e  b a n k ru p t  is  n o t 
in d ic a te d  in th e  sch e d u le s  filed. T h e
sch e d u le s lisit a;s se t 5: o f §1.500, o f w hich
§300 is  cl:lin i ed a s  «e x em p t to  th e b a n k -
ru p t.  wit]\i liab ili tie s  of SI ,883.29. T h e
c o u r t  h a s wr itte •n fc>r fu n d s  fo r tin ï firs t
m e e tin g  amil lil­x>n re c e ip t o f th e sa m e
th e  first, meettingr o f c re d ito rs  w ill be■ ca ll-
ed a n d  m >te of th e s a m e  m ad e  her■e. A
lis t o f th 'e o•redi to r t> o f th e  b a n k ru p t  is
a s  follows
A n to n i Itax z l cievriez, G ra n d  R ap . SI,,000.00
G. R. P ie C< G ra n d  R ap id s  ___ 7.SO
C ity  Bake ry . Girand R ap ids  ______ 32.50
F e d e ra l E le e tr ic Co.,, G ra n d  R ap id s 89.00
Lew eilyn & , G r a n d  R ap id s  __ 4.88
K e n t S to r ag"fc* O 0 -, CJ ra n d  R a p id s_ 81.00
W o rd en  Giroc•er Co., G ra n d  R ap id s 105.59
H olland  ("igair <Ho., G ra n d  R ap id s 22.50
G lobe Reatit y Ci CJ ran d  R a p id s_ 118.52
I >e Y oung & Zy] s tra ,. G ra n d  R ap id s 14.85
E llio tt  Se r vi< Co., X ew  Y o r k _ 5.20
W olverine Sp ice Co., G ran d  R ap ids 5.90
< <vcrland Coffee Co. , C h i c a g o ___ 16.50
H ek m an  1rise uit Co.,. G ra n d  R ap id s 6.57
K uppenheiirne r  C'ig a r Co.. G ra n d  R. 7.50
M aq u a rd f La ne a s t e r C o .. G ra n d  R. 28.80
K a tz  M ar k e t , cJ ra n d  R ap id s  ___ 85.79
Y an d en b e r’g'e C ig a r Co,, G ra n d  R. 7.50
G. ft. D a iry  C o .. G ra n d  R ap id s  152.91 
E cho  P u b lis h in g  Co.. - G ra n d  R ap id s  5.00 
C o n su m ers  lee  Co., G ra n d  R ap id s  13.33 
G. R. G as L ig h t Co., G ra n d  R ap id s  70.00 

J a n . 31 On th is  d ay  w ere  re c e iv ed  th e  
sch ed u le s , o rd e r  of re fe re n c e  a n d  a d ju d i ­
c a tio n  in  b a n k ru p tc y  in  th e  m a t te r  of 
T ru m a n  .1. S w a rt. B a n k ru p t X o. 2431. 
T he m a t te r  h a s  been  r e fe r r e d  to  B en n  
M. C orw in  a s  re fe re e  in b a n k ru p tc y . 
T h e  b a n k ru p t  is a r e s id e n t  o f G ran d
Kapif Is a n d  h a s  <orniLucited :a re ta i l  fu r ­
nit im • s to re  in th a t  (•itv T be sch e d u le s
filed list a s s e ts of S-4.7 23.8 (I, o f  w hich

is th e  face vai;ue o f ;in  in s u ra n c e
p o lio • on th e  life of th e i>‘m k ru p t ,  a n d
out (if w hich  the• hank ru p i <:1a i n s  th e
su m  1of §500 a s  ex emp>1 . w ith lia b il i t ie s  in
the su m  of 04.;15. T h e  first
n iee ti n g  h a s  been led for Feb. 18. A
lis t o,f th e  c red iti u s o f th e b a n k r u p t  is
a s U »Hows:
C ity ,.f G ra n d  Ratpid;s ____ _$ 34.49
O tta v ra  F u rn a c e  < Hiuliand ____  52 3.23
B urg B ros. & Co. , Gi"an-cl R eip id s_ 2 0 . 0 0
G. R. D ire c to ry  CO .,  'Grsend 'R ap id s  10.00
C ham pion  S to v e  Co.. C leveland  __ 33.00
V igil l ‘uh. C o ., G ran d  R ap id s  ___  23.29
C o n rad es  M fg. Co.. S t. L ou is  __ . 13.CO
F u r n i tu re  U p h o ls te ry  Co.. G ra n d  R. 529.01 
D e tro it  H o u se  o f C o rrec tio n . D e tro it  25.00 
C. M. H u lse  Co.. C o lu m b u s  08.43
M cL eod F u rn . Co.. G ran d  R ap id s  00.40 
G. R. B ed d in g  Co., G ra n d  R ap ids_  331.91
E ag le  T r a n s fe r  L ine, H o llan d  ___ 29.99
J ’u n b a r  F u rn . Mfg. Co.. B erne, lnri. 98.10

An w ay  Co., G ran d R ap id s  ______ 8 ..0 0
A. & W . P ro d u c ts  1Co., C lev e lan d 15.,2 0
L ind & M ark s  Co., D e tro it  ______ 37..56
W. H . C h ase  F u rn . Co., G ra n d  R. is!.75
D u tto n  Co.. C h icag o _________ 137. 5 5
A. B r■and w e in  & Co.., C h icag o  ___ 76..50
C h a ir M ak e rs  U nion, T ell C ity . Ind . 22..50
B urbp lean U p h o ls te ry Co., G ra n d  R. 129..11
F u lto n  Co.-, R av  Ci tv  _________ 339..08
E ag le W ood T u rn in g : Co.. C h icag o 16.,0 0
P. B. G ast & irons Co.. G ra n d  R. 40. 1 0
W olvc•rine F u rn . Co. . Z ee lan d  _ _ 167. 75
M rs. H. H . M ear, Los A n g e l e s _ 300. 0 0
H. laro n a rd  f i  Son. G ra n d  R ap id s 248..92
G. R. S ;iv ings B ank . G ra n d  R ap id s 500. 0 0
U ni ve rs a l  W illow  & R eed  W are

Co., Long Is lan d  ( "ity __________ 70. 90
In th e m a tte r  o f K arl B. I ’ie k e tt,

B ankrupt Xo. 2405, th e  tru stee  has given  
n otice  o f a  sa le  o f th e farm  too ls  and  
equ ip m ent a s w ell a s  stock  of the ban k­
rupt a t a u ction  on Feb. 12. T he sa le  
w ill be condu cted  a t th e farm  of the  
bankrupt located  in G ain es tow nship . 
K en t cou n ty , s ix  m iles  so u th w est of 
C aledonia.

In the m atter  o f Alerrit R. W ade, 
B ankrupt Xo. 2382, the tru stee  hav in g  
co llected  a ll o f the a s se ts  o f th e esta te , 
has filed h is  final report and acco u n t and  
a final m eetin g  has been called for Feb. 
11. T he tru stee 's  final report w ill be 
passed  upon and ad m in istra tion  ex p en ses  
paid a s  far a s  th e  fu nds w ill perm it, 
there being  no fu nds on hand for the  
paym en t o f an y  d iv id en d s to cred itors.

In th e m a tter  o f W illiam  A. L ong, th e  
tru stee  h a s  reduced a ll o f th e a sse ts  ot 
th e  e s ta te  to  cash  and a  final m eetin g  of 
cred itors w ill be held a t  th e office o f the  
referee, on Feb. 11. T he tru stee 's  final 
report and accou n t w ill be p assed  upon  
and ad m in istra tion  ex p en ses  paid. T here  
w ill be no d iv idend  to creditors.

In the m atter  o f John W. H eaton. 
B ankrupt Xo. 2425, the fu nds for th e  
first m ee tin g  h ave  been received  and  
such m eetin g  w ill be held a t th e referee ’s  
office Feb. IS.

Feb. 4. On th is  d ay  w as held th e first 
m eetin g  o f cred itors in th e m atter  of 
R obert B. W right. B ankrupt Xo. 2423. 
T he bankrupt w as p resen t in person and  
by attorn ey . Xo cred itors w ere present 
or represented . X o c la im s w ere proved  
and allow ed. X o tru stee  w as appointed. 
T he bankrupt w as sw orn and exam ined  
w ith ou t a reporter. T he c a se  being no 
a sse t  w as c losed  w ith ou t date  and th e  
ease  returned  to the clerk of the d is ­
tr ic t court.

On th is  day a lso w as held the final
m ee tin g  o f creditors and sale o f iis s e ts
in the m a tter  o f  F ranci s V. Bi•oatlv.
B ankrup t Xo. 2351. Thie att< une;y  for
th e  b a n k ru p t w a s  p re s e n t : th e  t ru s te e  
w as  p re s e n t :  c la im s  w ere  p ro v e d  a n d  a l-
low e <1. The property lor sa le w as sold
to S tek etee R adio He•rvice Co. for $60.
An <trder wa s m ade t■on firm ing the sale.
The tru stee s report and acc<m nt w as
approved. An order w a s  m ade for the  
paym en t o f ad m in istration  ex p en ses  as  
far a s  the fu nds on hand would perm it. 
T h e r e  were no d iv idends paid. X o o b ­
jection  w as m ade to th e  d isch arge of 
th e bankrupt. The m eetin g  w as then  
adjourned w ith ou t date. T he case  w.ll 
be closed  and returned  to th e d istr ic t  
court.

On th is  d ay  a lso  w as held the sa le  of 
a s s e ts  in th e m a tter  o f  L ou is R ybarsyk  
and H arry W ittkosk i and R. B. E lectric  
Co., B ankrupt Xo. 2412. T he tru stee  w as  
present. H arry  W ittkosk i w as present. 
Several cred itors and  bidders were, p res­
ent. T he property: w a s  sold on  final 
offer to F. II. P e e k ,!.for $380. An order  
w as m ade confirm ing the sa le . The 
sp ecia l m eetin g  and sa le  w a s  then  a d ­
journed w ith out date.

W

Conservative
Investments

ACCEPTABLE DENOMINATIONS
Y \ 7  H E T H E R  you have a hundred dollars or five 

thousand dollars, we have a high grade bond 
which you may purchase for investment either in full 
or on part payment plan.

Systematic savings are the foundation for success

CORRIGAN. HILLIKER& CORRIGAN
Investment Bankers and Brokers

Citizens g r o u n d  f l o o r  M i c h i g a n  t r u s t  B to G  Bell Main  
4480 G RA N D  R A P ID S . M IC H IG A N  4900

UNDER TH E  
LAWS OF 
MICHIGAN

if you die without hav­
ing made a will, leav­
ing a wife but no chil­
dren, only one-half of 
your Real Estate will 
go to your wife.

Is this your wish?

^ ichiganTrust
C O M P A N Y

Organized in 1889  

CORNER PEARL AND OTTAWA

GRAND RAPIDS

T h e W elcom e Sign  
Is A lw ays Out

O F F IC E R S
W m . Alden S m ith , C hairm an of the Board 
Chas. W . G arfield, C ha irm an Executive  

Com m ittee.
G ilbert L. Daane, President
A rth u r M. Godwin, V ice -P res id en t
Earle D. A lbertson, V ice -P res . &  Cashier
E arl C. Johnson, V ice -P res id en t
O. B. D avenport, Asst. Cashier
H . J. Proctor, Asst. C ashier
H. Fred O ltm an, Ass1. Cashier
Dana B. Shedd, AssL to President

D IR E C T O R S
N oyes L. A very  
Joseph H. B rew er  
G ilbert L. D aane  
C harles W . Garfield 
W illiam  H . G ilbert 
A rthur M. Godwin  
Chas. M. I leak l 
J. H am pton I lo u lt  
John TIekman

Chas. J. K indel 
Frank E. Leonard  
John B. M artin  
Geo. A. R u m sey  
W illiam  A lden Sm ith  
Tom T h o its  
A. H. V an d en oerg  
Geo. G. W hit worth  
Fred A. W urzburg

54,000 SATISFIED CUSTOMERS

RESOURCES OVER 
$18,000,000

I D S ^ AVINGS.

T H E  BAN K  W H E R E  Y OU  F E E L  AT H O M E

m
i n

»  &

A m e r i c a n  s t a t e  s a v i n g s  R a n k
N o r t h  L a n s i n g  L A .N S I N Q

CAPITAL, SURPLUS AND PROFITS

S o u t h  L a n s i n g

$ 1,000, 000.00
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Old and New Taxes.
Economists tell us that taxes, like 

wine, tend to grow mellow with age. 
By this they mean that when a cer­
tain kind of tax has been in operation 
for many years the community will 
adjust • itself to its burden. As a re­
sult, a tax long imposed, though open 
to many theoretical objections may 
sometimes prove less objectionable in 
actual practice than a new tax devoid 
of such objectionable features. For 
this reason a tax which has little else 
to commend it may sometimes find 
justification for its continuance in the 
mere fact of its gae.

These considerations are called to 
mind by the recent action of the 
Canadian M anufacturers’ Association 
in urging the Government to drop the 
recently adopted sales tax. The new 
form of levy was urged on account 
of its alleged simplicity and produc­
tivity, and especially because it would 
prove burdenless to the producer, the 
intent' of the law being that the bur­
den of the tax should fall upon the 
consumer. In the view of the m anu­
facturers these theoretical benefits have 
fallen far short of realization. Some 
industries have been able to pass the 
burden on to the consumer, but others 
have been compelled to absorb it. In 
effect, then some industries are taxed 
and others are exempt. The adminis­
tration of the law proved unexpectedly 
complicated and the yield has fallen 
below expectations. The experience 
with this new tax seems to bear out 
the views of the economists.

Trade With Latin America.
Dr. Julius Klein, D irector of the 

Bureau of Foreign and Domestic 
Commerce, cites the increase of 25 
per cent, in the value of our exports 
to Latin America during 1923 and the 
increase of 29 per cent, in the value of 
our imports as proof that we are 
“holding our own” in trade with our 
Southern neighbors, despite an oc­
casional expression of opinion to the 
contrary by some pessimistic observer.
Exports to Latin America in 1923 
showed a gain of 115 per cent, over 
the pre-war year, while exports to the 
rest o ft he world showed a gain in 
this period of only 6 8 per  cent. Part 
of this increase in value is due to the 
higher price levels now prevailing, but 
the gain has been substantially g reat­
er than the rise in prices and points to 
a larger volume of trade. Im ports 
from Latin America have also been 
in greater volume and as the products 
of that region have also been com­
manding better prices during the past 
year, there has been a gain in pur­
chasing power in this part of the 
world which has had a favorable ef­
fect on our export business.

Tax Exemption Again.
One would suppose that the op­

ponents of the lower surtaxes recom­
mended by Secretary Mellon would at 
least be consistent enough to favor 
his recommendation that further is­
sues of tax-exempt securities be pro-, 
hi hi ted. Those whp urge that the sur­
taxes remain high would naturally be 
expected to favor closing the door 
whereby wealthy taxpayers are able 
.to escape from the .levies aimed di­
rectly at them.

News from W ashington, however, 
indicates that a constitutional amend­
ment putting an end to the issue of 
tax-exempts has less chance of adop­
tion at this session than it had last 
year. It will be recalled that at the 
previous session a joint resolution 
amending the Constitution in the man­
ner indicated obtained the necessary 
two-thirds vote in the House with a

THE CITY NATIONAL BANK
of Lansing, Mich.

Our Collection and Bill of Lading Service is satisfactory 
Capital, Surplus and Undivided Profits over $750,000

“OLDEST BANK IN LANSING”

small margin to spare. As this is 
w ritten the measure is again before 
the House, with the outcome less cer­
tain than it was a year ago.

Corporations Wound Up.
The following Michigan corpora­

tions have recently filed notices of 
dissolution with the Secretary of 
State:

Utopian Cafeteria. Ann Arbor.
Carson City Produce Co., Carson 

City. .
National Ice Co., Detroit.
D aggett M ercantile Co., Daggett.
A. A. Munson Co., Saginaw.
Emerson Shoe Co., Rockland, Mass.- 

Detroit.
New Y ork-D etroit Realty Co., De­

troit.
Twin Stores Co., Detroit.
Rogers & Seeley, Inc., Detroit.
Pierce Lum ber Co., South Haven.
A. C. Chesley Co., Detroit.
Contract Finance Corporation, 

Grand Rapids.
Green Brothers, Inc., Detroit.

G ra n d  R a p id s N ation a l B ank
The convenient bank for out of town people. Located at the very 

center of the city. Handy to the street cars—the interurbans—the 
hotels—the shopping district.

On account of our location—our large transit facilities—our safe 
deposit vaults and our complete service covering the entire field of bank­
ing, our institution must be the ultimate choice of out of town bankers 
and individuals.

Combined Capital, Surplus and Undivided Profits over

$1 ,450 ,000
GRAND RAPIDS NATIONAL BANK

GRAND RAPIDS, MICH.

Preferred Lists of Safe Investm ents
P O R  the guidance of clients this organization maintains constantly revised lists 
r  of bonds of all types that offer unquestionable security plus attractive yield.

Lists Supplied Upon Application

Honest Man.
There is a preacher in Kansas who 

should have his salary raised for 
making the following announcement 
from his pulpit: “Brethren, the jani­
tor and I will hold our regular pray­
er-meeting next W ednesday evening 
as usual.”

Three Kinds of Salesmen. 
T h e  h e av y w e ig h t.
T h e  fe a th e rw e ig h t.
J u s t  p la in  w a it.

BUY
SAFE

BONDS

E S T A B L IS H E D  1853

T h ro u g h  our Bond De­
partment w e offer on ly  
such b o n d s  as a re  sul ta b le  
fo r th e  funds of th is ban k .

Buy Safe Bonds 
from

The Old National

Telephones: Bell Main 4678. Citizens 4678.

HO PKINS, GHYSELS & CO.
Investment Bankers and Brokers

Michigan Trust Bldg., Ground Floor, Grand Rapids

A Practical Partnership
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BH E  busy  m an  finds th e  help  he can  gain  from  
an  institu tion  w ith  tru s t pow ers, in v a lu ab le  in 

th e  co n d u c t o f his persona l business.

T h is  institu tion , fo r a  sm all charge, w ill tak e  care 
of your p ro p erty , rea l o r personal, co llect rents, 
in te rest an d  d iv idends, p ay  taxes, su p e rin ten d  re ­
p a irs  an d  h an d le  all incom e u n d e r your d irection .

In sh o rt— it acts as a  silen t p a r tn e r  in the  m a n ­
ag em en t of the  affairs from  w hich you  w ish to  b e  
re lieved .

[yRAND RAPIDSTRUST r.PMPAHY

GRAND RAPIDS, MICH.
Ottawa at Fountain Both Phones 4391
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Relation of Fire W aste To Taxation.
The taxes to which insurance com­

panies are subject call for considera­
tion upon behalf of the public. W e 
Americans are by nature, inclination 
and education the most reckless, the 
m ost careless, and the most extrava­
gant people on the face of the earth. 
H ow  often we have heard it stated 
tha t we waste more than would sup­
port a like num ber of people anywhere 
on Continental Europe, and I think 
that anyone who is now following con­
ditions on that unhappy continent, 
will immediately recognize that this is 
true.

Take the annual fire waste of this 
country from the viewpoint of a taxa­
tion. O ur waste of $5 per capita per 
annum means that every man, woman 
and child pays $5 per year for fire 
waste. T hat means tha t the man with 
the average family, his wife and three 
children—a family of five— pays $25 
fire tax. The United States Govern­
ment in its report adds to this fire 
waste the cost of m aintaining fire de­
partm ents, which is as much more. 
This means $50.00 a year to the aver­
age family.

Now, if some blue Monday in every 
year a representative of the Govern­
ment were to come around and ask 
us each for our check for $50 to pay 
our share of the National carelessness, 
then we would realize what we pay. 
But we do not realize that we pay it, 
because that tax is indirect. The big 

^manufacturers and the big m erchants 
know that this fire expense is a tax. 
They equip their premises with auto­
matic sprinklers. They put in pro­
tective apparatus. They get the low­
est insurance rate they can because it 
helps them to compete. But the man 
in the street, the ordinary man, does 
not know how this fire waste is paid.

Take wool, for example. W ool in 
the warehouse is insured—that is a 
tax. It is insured in transportation, 
and there it pays a fire tax. I t  is in­
sured in the textile factory where it 
is worked up in cloth. I t is insured 
in the clothing store, insured in the 
tailor shop, in the departm ent store; 
and all the way along this fire tax is 
added to the cost, and when you buy 
a coat you pay it. Every stock of 
goods that is insured carries this tax 
and it is passed along to the ultim ate 
consumer. The masses do not know 
that they pay it. They do not realize 
that when they buy a hat, or a pair 
of shoes, or a suit of clothes, or any­
thing that goes through the regular 
channels of industry—production, dis­
tribution and exchange—they pay a 
tax. N ot realizing it they are indif­
ferent to fire. They think the fire 
loss does not affect them.

Prosperity in America eliminates 
frugality. The great middle class of 
people, which constitutes such an im­
portant part of our population, is not 
a class of conservation. The fast and 
furious age in which we live keeps us 
on high speed all the time, and this 
condition of living does not beget 
habits of carefulness.

O ur people do not seem to realize 
tha t it is much easier to preserve that 
which we have than it is to create 
or recreate that which we spend or 
lose; and particularly is this true of

the great destruction and loss of our 
accumulations by fire.

I t is surprising how many people 
are still of the opinion that a loss 
“fully covered by insurance’” is no 
loss at all; that such a condition is an 
even break. The property owner is 
looked upon as a man of wisdom and 
prudence who thus guards against 
what would otherwise be a personal 
calamity; never seeming to realize that 
insurance money is simply and solely 
a contribution, made by the respective 
mem bers of an organization, to re­
place that which is nearly  always a 
preventable loss. It, therefore, m ust 
follow as the night the day, th a t the 
more losses, the more contributions; 
the more dancing, the more pay for 
the fiddler.

Bankruptcy Court Fat Picking For 
Lawyers.

A rthur Black sends the Tradesm an 
the result of his adm inistration in the 
bankruptcy court of the Church Chem­
ical Co., which is about as wretched 
a showing as can well be imagined.

The company owed $93,044.33, and 
the receiver succeeded in realizing 
on the estate $6,044.33, which si about 
6 per cent.. W hen this measly 
am ount is distributed the cloven hoof 
of the present bankruptcy system of 
the U nited States is revealed in all of 
its hideousness. The exact figures are
as follows:
W ages, taxes and l i e n s -------- $1.001.80
Dividends to creditors ---------- 2,131.59
Fees to o ff ic ia ls ------------------ 203.94
Lawyer for b a n k ru p t------------ 300.00
Lawyer for c re d ito rs -----------  100.00
Lawyer for trustee; receiver 1,000.00 
Expenses of adm inistration-- 1,307.00 

Reduced to percentages these figures 
are as follows:
W ages, taxes and l i e n s ---------------- 16
Dividends to creditors ---------------- 35
Lawyer for b a n k ru p t------------------ 3
Fees to o ffic ia ls---------------------------  5
Lawyer for c re d ito rs -------------------  2
Lawyer for trustee and receiver—  17 
Expenses of ad m in is tra tio n -------- 22

In  other words, while the creditors 
have to be content with 35 per cent.— 
which am ounts to 6^2 per cent, of their

total claims—the lawyers and court 
officials (who have to be lawyers), 
absorb 49 per cent.

In  no way is the utter imbecility of 
the bankruptcy law more strikingly 
illustrated than in this citation. Creat­
ed by lawyers in Congress to cater to

the lawyers who wax fat on the spoils 
of the bankruptcy court, it is no won­
der m any creditors never take the 
trouble to even file a claim when a 
debtor seeks relief from  his indebted­
ness in the bankruptcy court.

Lawyers advise their clients to re-
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sort' to the bankruptcy court and 
charge enormouos fees all the way 
along, ending up by gobbling the 
lion’s share of the proceeds. A better 
name for the bankruptcy court' would 
be Lawyers’ P lunder Tribunal.

Community Mausoleum Sanitaton.
In  this issue is presented a subject 

which may be seemingly unpleasant 
to some but which, nevertheless, is of 
considerable im portance and interest. 
Therefore, it is worthy of attention 
irrespective of its character. W e refer 
to the m atter of condition and sanita­
tion in respect of cemeteries in gen­
eral, by comparison to the modern 
community mausoleum system.

W e wish our readers to distinctly 
understand that we are in no sense de­
crying the modern cemetery methods 
which, until recent years, was known 
and considered the better manner of 
burial. However, an improved system 
has been provided in many large and 
small centers all over the country, in­
cluding quite a number of Michigan 
cities. Reference is made to the com­
munity s mausoleum plan, wihich is 
sweeping the United States, the more 
civilized portions of the Old W orld, 
and is being presented to the citizens 
of Grand Rapids for the first time 
under the name of “Graceland 
Memorial Park  and Mausoleum.” It 
is a “plan” that essentially appeals to 
the educated, intelligent and refined.

In the past, many things have been 
said relative to the sanitary conditions 
surrounding cemeteries and cemetery 
interment. Many authorities have sub­
mitted learned discourses upon this 
subject. In the main the context of 
their articles was usually correct.

They have called our attention to 
these facts incident to ground burial: 
The mortal remains of loved ones con­
signed to the earth or subject to many 
undesirable and dreadful conditions. 
Primarily, the flesh rots. I t  becomes 
infested with vermin. Irrespective of 
the soundness of the casket or vault in 
which it may be placed, ground 
animals and creatures eventually reach 
the flesh enclosed therein, for the en­
closures do not last forever.

Moreover, any excess of water, or 
floods, work havoc in and about the 
grave. This carries poison into ad ­
jacent localities, thereby threatening 
the health and welfare of those resid­
ing near by. Often, undesirable and 
dangerous odors emanate from ceme­
teries.

It is an accepted, scientific fact that 
the human body is about 85 per cent, 
water. Therefore, what else can we 
expect when the remains are buried 
in the ground? Is it not true, on the 
face of it, that the ground burial sys­
tem is not only becoming undesirable 
but obsolete?

The modern, community mausoleum 
is a well constructed, heated building.

I t is built to last forever, and the 
tem perature therein is maintained at 
an even rate of about seventy degrees.

A fter the conclusion of the services, 
in the beautiful mausoleum chapel, the 
casket, which is resting upon a rubber 
tired carriage, is carefully and tender­
ly rolled down the corridor until it 
arrives at the proper compartment. I t 
is then placed therein and the crypt is 
sealed. I t is there for all time.

The heated walls gradually absorb 
the moisture, the body dries up and 
literally “returns to dust,” as was in­
tended, after many years. No vermin 
nor other undesirable thing can reach 
it or violate it. By reason of this 
system, the m ortal remains, and also- 
the casket, keep intact for a very 
long time. There is no odor em anat­
ing therefrom. I t is impossible.

Therefore, those utilizing commun­
ity mausoleum space, not only possess 
a wonderful and beautiful “memorial,” 
but also preserve the sentimental 
thoughts of those who have “passed 
on” and are assured perfect sanitary 
conditions.

Don’t get a reputation for giving 
traveling salesmen hard boiled treat­
ment. Salesmen can be of a good deal 
of help to you, but they don’t try to 
help the man who turns them down 
cold.

Be a booster for the store in which 
you work, not merely a selling ma­
chine.
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Little W hite-Faced Boy in an E gyp­
tian Shop.

W ritten  for th e T radesm an.

A little boy was working on a big 
brass platter, carving on it one of 
those intricate Oriental designs that 
look as if the most skillful workmen 
had spent months upon it. His nose 
was very close to it. After a long 
time he became aware that I was 
watching him, and for a flash looked 
up at me; then instantly was back at
the exactiing work.

In that mom entary raising of his
face I saw that it was the face of an
old m an; his eyes loolked blood- shot
and very tired; his complexion was
waxy -whit e, there was nothing in his
face that you would call express ion;
no Hig'ht' oif recognition or interest , no
curio;shy ;is to who I might be; not
even hosti lity. It might .have been the
face <}f a iish.

“H ow 0ild is lie?" I ;asked the :man
who was conducting me. He shot a
quick question at the boy, in a lan-
guag<.■ thait I did not un derstand. The
boy answered dully, without looking 
up.

“He does not know,” the man said. 
“ I think he is about twelve years. He 
has been working here for three 
years.”

“H ow  many hours does he work 
here every day?”

“From  seven to twelve, and from 
one to five.”

"W hat does he get for it?”
“Two piastres a day.” Two piastres 

now is somewhat less than ten cents.)
“H as he ever been to school?”
"Oh. no, sir. He cannot read; he 

cannot write his name. I suppose he 
never will." Then he pointed to some 
other boys, and said;

“That boy is only nine; that other 
one is ten. They get nothing for their 
work; they are learning the trade.”

This was in Cairo Egypt, and not 
many weeks ago. Out in the store in 
the bazaar, where they sold the things 
that were made in this shop at the 
back, American and European women 
were squabbling over the prices, or 
rejoicing that they were so cheap. 
Some of the work was quite wonderful 
but when I saw it again afterward I 
had to see it through the vision of a 
little white face, with wreary eyes and 
the expression of a fish.

And my mind went back to a report 
I saw last year from the United States 
Children’s Bureau, and a phrase I re­
membered in that report, which had 
to do with “The W orking Children of 
B oston:”

“They have not received an educa­
tion of the sort to make them adapt­
able to changing industrial conditions 
or to give them an understanding of

the duties of citizenship. They are 
subjected also to positive damage, 
from labor unadapted to their needs 
and capacities, and from unsuitable as­
sociations and environments.”

And I remembered, too, how com ­
monly I had heard in America the 
same excuse that was given me by the 
owner of this Egyptian shop:

"This child must work in order to 
help support his family. It is a neces­
sity. He cannot spare the time to go 
to school.”

But he told me, too, that the chil­
dren who worked on this very fine de­
signing almost always lost their sight, 
or at least seriously damaged their 
eyes, very early in life. So th a t w hat­
ever this boy might earn now, he was 
im pairing his earning capacity for the 
future. And, what is quite as im port­
ant and ominous, he was grow ing up 
without the slightest education or 
chance of any, during a period when 
som ething like self-government is 
coming to this country. N othing in 
his life to fit him for citizenship.

H e was missing, too, the things that 
would increase his earning power. On 
that subject the Boston report left no 
room for doubt.

The Children s Bureau report about 
the working children of the communi­
ties making up Greater Boston made 
it very clear that school work bears 
a direct relation to earning power, ex­
ercising a favorable influence upon 
even their first earnings and showing 
clearly that education accelerates per­
ceptibly the rate at which the earning 
power increases with age.

Going about as I have been doing 
am ong the children, first of Italy and 
later of various places in Egypt, I 
have been much impressed by the 
eagerness in their faces, by their re­
sponsiveness to every approach once 
their friendly confidence is gained. 
They look and act very much like the 
children 1 have seen in scores of cities 
on America. I chanced to come upon 
a kindergarten in one of the narrow  
back streets of Brindisi, in Italy, and 
found a circle of little folks behaving 
in all respects like those I find in the 
kindergartens at home,

So, when I hear people talk about 
“backward races” and the hopelessness 
of democracy am ong folk like the peo­
ple-of Egypt, there come to me now 
on one hand visions of the alert-faced 
children whom I have been seeing and 
on the other the memory of the white­
faced child working on the brass plat­
ter in the bazaar of Cairo who earns 
10 cents a day and never will know 
how to write his name.

Prudence Bradish. 
Copyrighted, 1924.)

Granulated, Tablet, Powdered, Confectioners, Brown; Go 
Syrup; Cinnamon and Sugar; Sugar-Honey; Molasses

that pays you double
A powerful, new Domino Package 

Sugar advertising campaign is now ap­
pearing in more than 400 newspapers.

The cleanliness, convenience and sat­
isfaction assured by Domino Package 
Sugars will be told twenty-five million 
people—more than two hundred sixty 
million times during the campaign. -

This advertising is directed to pay you 
doubly—not only by increasing the de­
mand for Domino Package Sugars, but 
a’so by educating your customers to buy 
sugar in the right way—in packages. 
The way that saves you handling costs 
and protects your profits. Co-operate 
with the advertising and push Domino 
Package Sugars for more business and 
better business on sugar.

Am erican Sugar Refining Com pany
“Sweeten it with Domino99

Of Course It's A Hot Dish
M any of you r custom ers a re  in th e  h a b it o f re ­

g ard in g  our food  as a  “ S um m er ce rea l.” Y ou can  
help  us teach  them  how  to  serve it ho t. A s a  m a tte r  
o f fac t
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is an  a ll- th e -y ea r-ro u n d  food, ju s t as nourish ing  an d  
p a la ta b le  in W in ter as in Sum m er. T o  m ak e  a  h o t 
d ish  fo r a  co ld  day , h ea t th e  Biscuits in th e  ov en  
an d  th en  p o u r h o t m ilk o v er them , ad d in g  a  little  
c ream  an d  a  little  salt. B e tte r th an  p o rrid g e s  b e ­
cause you h av e  to  chew  it.

S h re d d e d  W h e a t is m a d e  in Biscuit fo rm  an d  
th e re fo re  requ ires carefu l hand ling . B roken  b iscu its 
d o  n o t p lease  th e  housew ife. H a n d le  S h re d d e d  
W h e a t carefully , an d  keep  in a  d ry , c lean  p lace.
T h is  m ak es satisfied  custom ers for you  an d  saves 
us a  lo t o f troub le .

M A D E  O N L Y  BY

The Shredded Wheat Company, Niagara Falls, N. Y.

■.Pk s
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Late News From Michigan Factories.
Detroit—The Triplex Plating & 

Manufacturing Co. has filed a dissolu­
tion of incorporation.

Grand Rapids—The Neher-Bates 
M anufacturing Co. has changed its 
name to the N ehr-M urner Co.

Lansing—The H ager Lumber Co. 
has increased its capital stock from 
$40,000. to $150,000.

Grand Rapids—Stiles Bros. Co., 
Buckley street, has increased its cap­
ital Stock from $100,000 to $325,000.

D etroit—The Standard M otor Parts  
Co., 1715 H astings street, has increas­
ed its capital stock from $300,000 to 
$400,000.

Greenville—T he Eureka Lum ber 
Co. has been incorporated with an 
authorized capital stock of $38,000, all 
of which has been subscribed and paid 
in in cash.

Muskegon—The Fi'tz John-Erw in 
M anufacturing Co. has changed its 
name to the Fitz M anufacturing Co. 
and increased its capital stock from 
$100,000 to $300,000.

Detroit — The Republic Machine 
Tool Co., 1600 East Larned street, 
has been incorporated for $25,000. 
William H. Lonsky and W illiam M. 
Reynolds are behind it.

Detroit—Cecil R. M cLaughlin and 
others have organized the Still Re­
frigerator Co., 1425 Rivard avenue, 
with a capital stock of $170,000, to 
make refrigerators.

Detroit—The Gasket Cutting Co., 
1040 14th street, has been incorporated 
with an authorized capital stock of 
$10,000, $5,000 of which has been sub­
scribed and paid in in cash.

D etroit—The Dennison M anufactur­
ing Co. and the Port H uron Chamber 
of Commerce own the stock of the 
newlv-organized Dunn Sulphite Paper 
Co., 151 W est Congress street.

D etroit—T he Universal Battery 
Corporation, 715 Majestic building, 
has been incorporated with an author­
ized capital stock of $10,000, all of 
which has been subscribed and paid 
in in cash.

Detroit—The In'.ra Steel Products 
Co., 2434 Bellevue street, has been in­
corporated to manttacture and deal in 
auto parts, products, etc., with an au­
thorized capital stock of $75,000, $1.- 
0)0 of which has been subscribed and 
paid in in cash.

Muskegon—The Super H eat O 'l 
T urner Co., 412 Union National Bank 
building, has been incorporated with 
an authorized capital stock of $75,000, 
( f which amount $40,000 has been sub­
scribed, $5,000 paid in in cash and 
$21,445 in property.

Grand Haven—The Bolling M anu­
facturing Co. has merged its business 
i to a stock company under the same 
s‘yle with an authorized capital stock 
cf $35,000 common and $15,000 pre- 
f rred, $10,000 of which has been sub­
scribed and paid in in property.

Grand Haven—The Michael-George 
Co., 1510 W ashington street, has been 
incorporated to m anufacture and sell 
fountain pens, and deal in pencils, 
pens, inks, etc., with an authorized 
capital stock of $60,000 common and 
$15,(300 preferred, of which amount 
$56,800 has been subscribed and $5,680 
paid in in cash.

D etroit—The Republic Machine & 
Tool Co., 1600 Euclid avenue, East, 
has merged its business into a stock 
company under the same style with 
an authorized capital stock of $25,000, 
$15,000 of which has been subscribed 
and paid in, $5,938.38 in cash and $9,- 
061.62 in property.

Allegan—T he J ewett Radio &
Phonograph Co. has 99 • men on its 
payroll and will work twelve hours a 
day until M arch 1, and if orders keep 
pouring in the company will operate 
indefinitely on that schedule. O. W. 
Schauz, manager, states that had not 
the recent storm  delayed the receipt 
of a carload of lumber he would have 
run the plant fourteen hours per day.

News of Michigan Merchants.
D etroit—William J. Maloney sold 

his grocery stock at 4310 Bellevedere 
avenue to Sam Pollock on Jan. 29.

D etroit—Matilda T urner is the new 
owner of the grocery of Patrick Sul­
livan, 2203 Campbell avenue.

D etroit—W. A. Chatellon is taking 
over the tailoring business of Sam 
Goldberg, 38 Charlotte street.

D etroit—Geo. E. Sullivan purchased 
the meat market at 4444 Joy road from 
Anna Akopian.

D etroit — Leo W anici purchased 
W alter Renick’s grocery, 9442 Van 
Dyke avenue Jan. 30.

Detroit—John Mangan, operator of 
the cigar stand in the Free Press 
building, died Feb. 4.

D etroit—The S tar Grocery and Meat 
M arket, 907 East Congress street, has 
been sold to A. Thanaopoulos and 
William Maurodis. John Constantin- 
ides sold it on Jan. 28.

D etroit—The Ferry Pharm acy, 5501 
Ham ilton avenue, has been sold to 
Richard Friedrich? The transfer took 
place Jan. 27. The business was for­
merly conducted by Anthony Roshek.

D etroit—Oscar Laughlin sold his 
grocery stock at 1737 W est Grand 
boulevard to Mike Hollow Jan. 30.

D etroit—Lewis Asher has taken his 
brother, Norman, into business with 
him. The firm is known as the Asher 
market, groceries and meats, 8858 
Grand River avenue.

Detroit—W illros A. Dalpe, furrier, 
5752 Grand River avenue, filed a pe­
tition in bankruptcy recently. The 
liabilities1 are $3,760 and the assets 
$1,233.

Detroit—A. M. Patrick, who recent­
ly moved his meat market to 5209 
M aybury Grand avenue from the 6 
Mile road and Greeley, has sold the 
business to P. A. H orton and W. D. 
Clark, who will operate as H orton & 
Clark.

D etroit—Joseph Weil, produce deal­
er with the firm of Becker-W eil Co., 
died at his home Jan. 29.

P ort Austin—G. Russell Cartwright, 
who sold the Pointe of Pines hotel 
four years ago and engaged in gen­
eral trade at Saginaw as the Cart- 
w right-M urray Co., has purchased the 
hotel again and will conduct it, giv­
ing it his personal attention although 
he will still retain his interest in the 
Saginaw store.

Lansing—May Bros. 236 South 
W ashington street, have merged their 
clothing, men’s furnishings, hats, etc., 
business into a stock company under

the same style with an authorized cap­
ital stock of $45,000 common and 
$5,000 preferred of which am ount $30,- 
050 has been subscribed and paid in. 
$5,643.19 in cash and $24,406.81 in 
property.

D etroit—Duncan & Smith, Inc., 451 
W est Larned street, has been incor­
porated to im port and export office 
furniture, fixtures, supplies, etc., with 
an authorized capital stock of $25,000, 
of which amount $10,000 has been sub­
scribed and paid in, $1,900 in cash and 
$8,100 in property.

Men’s Jewelry Styles Change.
One of the things that recent 

changes in men’s jewelry styles have 
done has been to bring back to vogue 
the round pearl fastening for use with 
both formal and dinner clothes. W ith 
the dress shirt of the one button type 
the stud used is a large pearl in either 
a white or smoked effect. W ith two 
and three button shirts smaller white 
pearls are worn. The indestructible 
variety is the favorite in both the 
large and small studs. In settings of 
14 karat gold large white or smoked 
pearls may be had at retail here at 
$7.50 to $10.50, while sets of three 
white pearls in similar settings retail 
at $7.50 to $9.50. For wear with din­
ner clothes only there is a growing 
vogue for colored stone jewelry. Some 
sets of these, consisting of studs, cuff 
links and waistcoat buttons, retail at 
$100 or more, while others retail at 
prices ranging upwards of $50.

A man can be successful and happy 
if he has something to do, something 
to love and something to hope for.

Solid Color Shirts Lead.
Efforts to push men’s fancy pat­

terned shirts continue, and some suc­
cess is reported by manufacturers 
here. It seems to be the opinion of 
retailers, however, that the solid color 
shirt will again dominate, as has been 
the case now for several seasons past. 
The broadcloth shirt is still favored, 
although stocks in both wholesale and 
retail channels are credited with be­
ing rather large. Silk stripe madras 
shirts have figured to a considerable 
extent in retailers’ sales. Silk shirts 
are being offered at what are con­
sidered attractive prices, with the de­
mand described as not very active. 
Collar-attached models are expected 
to be big numbers in later buying.

A Doll With Many Heads.
Among the doll novelties shown at 

the Toy Fair at New York last week 
was one that may be changed into 
nine different types. This is accomp­
lished through one “character” head 
being substituted for another by 
means of a screw on-and-off arrange­
ment'. The doll is equipped with a 
“mama’’ voice and the body is cotton 
stuffed. The heads come in sets of 
three to nine, with corresponding cos­
tumes. The interchangeable feature, 
according to the m anufacturers, takes 
full advantage of “the creative instinct- 
of the normal child.” The sets are 
priced to retail at from $5.50 up.

Cheap help in a store does to a busi­
ness what cheap mechanics in a gar­
age will do to your automobile. Effi­
cient salespeople save money and do 
more business.

B u c k e y e  M u tu a l H e a lt h  
A s s o c ia t io n
COLUMBUS, OHIO

Health and Accident Insurance at Actual Cost 
for Business and Professional Men and Women

A  M utual C o-operative A ssociation, oper­
a ted  along  the  sam e econom ical lines as 
fo llow ed by  the  various A ssociations w hich 
have furn ished  accident insurance to  the  
traveling  m en a t a  low  cost for m any  years.

Complete Protection at Lowest Cost

For full information, address

MANLY J. HEM M ENS
S E C R E T A R Y

Post Office Box 104

C O L U M B U S ,  O H I O

Mention Michigan Tradesman
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f DRYGOODS, M 
FkNCYGOODS NOTIONS

M ichigan R etail Dry Goods A ssocia tion . 
P resid en t—J. C. T oeller, B a ttle  Creek. 
F ir s t  V ice -P resid en t—F. E. M ills, L a n ­

sing.
Second V ice -P resid en t—W . O. Jones, 

K alam azoo.
S ecretary -T reasu rer—Fred Cutler, Ionia. 
M anager—Jason  E. H am m ond, L ansing.

Demand For Clothing.
Are men really spending less money 

for clothing, as some dealers main­
tain, or is the present situation in the 
clothing business a result of overpro­
duction, as is sometimes suggested? 
Demand for clothing during the past' 
season has been unsatisfactory, and 
the unseasonably mild winter has un­
doubtedly been a factor. Last spring 
business in men’s clothing was also 
disappointing, and again the blame 
was placed on the weather. A t that 
time it' was stated that the slack buy­
ing of spring clothing would result in 
increased business in heavyweight 
lines the following fall. This predic­
tion has not been fulfilled, but the 
special sales during the past month 
have met with a good response.

W hat is true of men’s clothing is 
also true in the case of shirts. Large 
quantities are being offered by retail­
ers at prices below present cost of re­
placement. Stocks are reported to be 
moderately heavy, and forward buy­
ing is conservative. In  spite of the 
higher cost of raw  m aterial prices are 
holding fairly even with those of a 
year ago.

D ata compiled by the Federal Re­
serve Bank of New York show that 
wholesale business in men’s clothing, 
measured in dollar values, was 23 per 
cent, greater in the New York Re­
serve D istrict in 1923 than in 1922. On 
the other hand, sales during Decem­
ber were 10 per cent, less than for the 
corresponding month a year ago. This 
would seem to substantiate the con­
clusion tha t seasonal influences have 
been an im portant factor and also to 
overthrow the assumption that really 
less clothing is being sold than for­
merly.

W ith purchasing power increasing 
as it has been for more than a year, 
we should expect' the consumption of 
luxuries to increase faster than that of 
necessities. As men’s clothing is more 
of a staple article than women’s, sales 
of the latter should increase the faster 
as general purchasing power of con­
sumers increases. T rade data seem to 
bear out this conclusion.

Artificial Silk Prices.
Substantial reductions in the price of 

artificial silk yarns proved a big sur­
prise to pfoducers who are using this 
material. M anufacturers who have 
large stocks of yarn obtained at higher 
prices have been not a little disturbed, 
fearing that they may have to reprice

their finished goods on the basis of 
present costs of .replacement. This 
feeling is reported to be especially no­
ticeable in the knit goods trade, and 
a movement is said to be on foot to 
obtain some sort of guarantee here­
after against price reductions. One 
thing which had made the use of a r­
tificial silk attractive heretofore was 
the steadiness in the price of the yarn. 
M anufacturers of artificial silk give 
increasing foreign competition as the 
chief reason for low ering their prices. 
W ith the recent decline in the foreign 
exchanges, the importation of artificial 
silk has been encouraged, and the for­
eign material was underselling the do­
mestic at previous quotations.

Still Hold Off on Underwear.
If the recent declines in cotton have 

done nothing else, they have apparent­
ly added to the determination of job­
bing buyers of knitted underwear to 
hold off for lower prices on Fall lines. 
The m anufacturers do not see their 
way clear to accommodate them  in 
this respect, however, with the result 
that practically nothing is being done 
in the medium and higher priced lines. 
So far this week, in fact, business for 
the new season has been almost en­
tirely lacking in all grades of this m er­
chandise. M ore enquiry is reported 
on Spring underwear, but not a great 
deal of it has crystallized into busi­
ness. W hile far from  certain of 
getting lower prices on lightweight 
goods by holding off, buyers were said 
to be showing a general unwillingness 
to “come across” with orders.

Sales For Art Needlework.
A t least 60 per cent, of the stamped 

pieces purchased recently by women 
in retail stores were not finished be­
cause the designs were difficult, com­
plicated and tedious to embroider and 
instruction charts were lacking. This 
is stated in a bulletin issued by a lead­
ing wholesaler of these goods who, 
through his publication is endeavor­
ing to point out the possibilities of the 
retail art-needlework departm ent. The 
remedy, it is pointed out lies in pro­
viding easy made stitches, such as the 
“lazy daisy,” cross stitch. French knot 
and “lazy circle.” Perhaps more im­
portant is the furnishing of instruc­
tion charts with each piece, so that 
women without hte required creative 
instinct or color sense may be guided 
correctly.

The Low Prices cf Serges.
The goods trade is more inclined 

than ever to the belief that the largest 
factor in the industry was able to 
name such low prices on serges be­
cause they were in stock rather than 
to be made up. I t is pointed out that

serges have been in such sm all de­
mand for months that a considerable 
surplus could very easily result. In  
one opinion advanced yesterday, *t 
was suggested that the company will 
book as much in orders for the serges 
as it has on hand, provided buyers re­
spond to tha t extent, and later ad­
vance prices on these goods. T he 
pricing of the goods so low, in any 
event, was compared to “giving away 
what is not w anted” and getting a 
price on the wanted fabrics.

Buying of Men’s Neckwear.
Some increase in the buying of 

men’s neckwear by retailers has been 
reported recently by m anufacturers, 
but generally the stores are covering 
rather slowly. A reason given for 
this is that retailers feel they have 
plenty of time yet to fill their require­
ments, because E aster comes late. Silk 
and wool ties are still leaders as far 
as volume goes. In  cut silks the 
mogadors are receiving attention and 
are looked upon to sell well. Retail­
ers are already beginning to feature 
the bow tie, particularly the butterfly 
wing style. A big season for bow ties 
is anticipated. Spring neckwear week 
will be held from April 12 to 19.

Small Hats Still the Rule.
Small hats continue to have every­

thing their own way in the local 
millinery trade, even the blocked leg­
horn types being smaller than is usu­
ally the case. Because of the richness 
of the trim m ings used this season, 
there is a more general use of blocked 
shapes than has been seen for some

time. M ushroom models are also de­
signed along small lines, and the newer 
ones in many instances may be dis­
tinguished by their edges. No matter 
how much they swerve out in rim line 
and dip they have a slight curl or roll 
to the edge. This may either be in the 
nature of an applied flange or blocked 
out of the shape itself.

The m ore you w orry  about your 
work, the m ore need there will be for 
your w orrying and the m ore you will 
w orry.

FIRST SHOWING 
FOR 1924

January 28th  to February 23rd

Criterion Trimmed Hats 
Wolverene Tailored Hats

And an unusual and Complete Assort­
ment of Shapes, Trimmings 

and Novelties.

Also Popular Priced Trimmed Hats

Your inspection of ovr line 
will be greatly appreciated.

Yours truly,

Corl-K nott Company
G R A N D  R A P I D S , M IC H .

Have You Seen Our New Lines ?

0 U R  G AIN in  sa les  in  Jan u ary  w as 60% over la s t  Jan u ary . W e  
m en tion  th is, not to  brag, but to  prove to  you  th a t m erch an ts in 
th is  territory  are com ing to us for th eir  n eed s in  D ry  Goods.

T h is is  becau se  th ey  rea lize  th a t w e h ave  an  id ea lly  balan ced  stock  
of good m erch an d ise  in  a ll departm en ts. W e buy and  se ll ONLY  
Q U A L IT Y  M ER C H A N D ISE . I t is  th e  on ly  k ind on  w h ich  to  build  a  
perm an en t sound b u sin ess. I f you  g e t  your m erch andise  from  u s, you  
w ill find th a t  your trade w ill rem em ber th e q u a lity  lo n g  a fter  th e  price  
is  forgotten .

W ith  such  a  w onderfu l in crease  in  sa les  our ex p en ses  are proportion­
a te ly  low er en ab lin g  u s to m ake a s  low  or low er prices a s  any.

Our e fforts  to g iv e  prom pt reliab le  sh ip p in g  serv ice  h a v e  been  th e  
source o f m an y com p lim en ts, a ll o f  w h ich  m ak es us ev en  m ore an x iou s  
to  h ave  b e tter  sto ck s, low er p rices, and  prom pt sh ip m en ts.

Announcement
Our a im  is  CO URTEO US, F R IE N D L Y  SE R V IC E. B rin g  your prob­

lem s to us. N o  charge for  h e lp in g  in an y  w a y  possib le.

To m ake your v is it  m ore p lea sa n t and profitable, w e tak e  p leasure  
in  an n ou n cin g  th e  ap p oin tm en t o f Mr. F red  B ernreuth er, w ho h a s  been  
w ith  th is  H ou se  for 24 years , to  th e p osition  o f w elcom in g  th e  trade, 
and  see in g  th a t you r  ev ery  w a n t is  properly ta k en  care of.

Mr. B ern reu th er’s  d esk  is  a t  th e  fron t door. A sk  h im  for w h atever  
you  w an t.

Vours for Courteous, Friendly Service

GRAND RAPIDS DRY GOODS CO.
E A R N E D  C O N F I D E N C E  S P E L L S  S U C C E S S
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A Tradem ark that Brings a Sure Profit Every 
Business Day of the Year

MERITAS
S^ND4ftfl

W § ì s s # 'Brand
REG. U S. PAT. OFFICE

o

m m

Six days a week—three hundred days a year, 
merchants are engaged in the business of buy­
ing and selling—for profit. It is not the quan­
tity of goods they buy, but the kind of mer­
chandise they select, that determines their 
success.
Customers associate trade marked merchandise 
with the store selling it. They buy Meritas 
trade marked table oil cloth regularly. They 
are pretty fickle about unbranded goods.
W omen do not have to be sold on trade marked

Meritas Table Oil Cloth. They know the 
splendid qualities of wear and service, the 
sturdy, wear-resisting cotton fabric back and 
the surface that does not crack or peel. They 
like the original and attractive patterns, a year 
ahead of other brands.

Merchants carrying Meritas Table Oil Cloth 
know the value of its rapid turnover and sure 
profit. The time of their salespeople is used 
effectively. A Meritas sale requires only long 
enough for selecting and wrapping the goods.

See your wholesaler— We’ll move the goods.

T h e  St a n d a r d  T extile  P roducts C o.
320 BROADWAY, NEW  YORK

'S o W e E f p W

___
® -® ol© # Î ^ Â $ W r  ®~® *
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E A R L Y  D A IR Y IN G  DAYS.

Conditions A m ong Michigan Dairymen 
F o rty  Years Ago.

It gave the editor of the Tradesm an 
great pleasure to be invited to be the 
guest of honor at the fortieth annual 
meeting of the Michigan Allied Dairy 
Association at Kalamazoo this w^ek, 
on the ground that he was the father 
of the organization, having issued the 
call for the meeting which resulted in 
the formation of the assoc:ation in 
1885. Untow ard circumstances in the 
form of a heavy cold precluded the 
acceptance of the invitation. The fol­
lowing talk had be«*n prepared for the 
occasion:

Being a father is frequently a dan­
gerous relation to sustain. Parentage 
involves responsibilities of a high o r­
der. There must be some justification 
for bringing a new organization into 
existence. In the years of its youth 
it must be nurtured with great care, 
to the end that it may become so well 
grounded that it can part company 
with its founder and continue on a 
career of usefulness.

The Michigan Dairym en’s Associa­
tion did not owe its existence to the 
itching palm of an originator or to a 
desire to create a high salaried posi­
tion which would enable the Secretary 
to glide along through life on beds 
of ease. On the contrary, for many 
years it was a case of m astering the 
art of handling a deficiency instead of 
a surplus; of studying how to make 
every dollar do the work of several 
dollars. This was usually accom plish­
ed by inducing every one connected 
w ith the organization to work for 
nothing and board himself; in other 
words, prepare papers, reports and ad­
dresses on his own time, pay his own 
expenses to meetings and conventions, 
dig down deep for a few dollars to 
meet the pressing necessities of the 
organization and be content, by way 
of recompense, with the applause of 
his own soul.

Those of you who have been through 
the mill fully realize the trials and 
tribulations of getting a new organiza­
tion going in a new field and starting  
it on a long career of energy and use­
fulness. I never had any misgivings 
over our work in those early days and 
the subsequent history of the associa­
tion has given me great pleasure and 
satisfaction, because I fully realize 
that much of the progress made by 
the dairy industry during the past 
forty years may be attributed to the 
inspiring leadership of the Michigan 
Dairym an’s Association and its legiti­
mate successor.

From 1875 to 1885 a considerable 
number of cheese factories were es­
tablished in the so-called H olland 
colony. The logical outlet for the 
product of these fac to res was Grand 
Rapids and there the factory men got 
in the habit of meeting eve~y Mon­
day to establish uniform pr ces for 
the current week, to compare notes 
on available stocks and to conduct 
community buying of salt, rennet ex­
tract, color, etc. Because of the sym ­
pathetic interest the Michigan Trades­
man had always taken in the dairy in­
dustry, these meetings were held at

the Tradesm an office and in time the 
Tradesm an came to be regarded as 
tile headquarters for the cheese indus­
try of W estern Michigan.

About this time Davis & Rankin 
and other pi atical cream ery supply 
houses undertook the exploitatson of 
so-called scheme creameries on an ex­
tensive scale in various parts of the 
country. Michigan appeared to be a 
fruitful field for this class of sharks 
and although 1 repeatedly warned the 
m erchants against encouraging the 
operations of these crooks, I had no 
way of reaching the farm er who was 
too easily influenced by the specious 
inducem ents of these plausible prom o­
ters, who promised to double the price 
of the farm ers’ milk and pay him 
handsome profits on his investm ent in 
the cream ery besides. In order to 
circum vent these rogues and assist in 
putting  the dairy business of Michigan 
on a substantial basis by getting the 
factory dairymen in close touch with 
each other through the interchange of 
ideas and information regarding the 
dairy business, thus enabling all to 
benefit by the discoveries of each 
other, I started a m onthly magazine 
entitled the Michigan Dairyman and 
issued a call for dairymen in all 
branches of the business to meet at 
Grand Rapids Feb. 25 and 26, 1885. 
T hirty  representatives of the butter 
and cheese industry responded to the 
call and others sent word that they 
would gladly join in the movement at 
the earliest opportunity. As a m atter 
of fact, eight joined the first meeting 
and tw enty-nine at the second m eet­
ing. One death occurred in the m ean­
time, so tha t at the close of the sec­
ond m eeting we had a total m em ber­
ship of sixty-six. This num ber had 
increased to 122 by the close of the 
third meeting.

It was not necessary in those days 
to exact very large bonds from the 
Secretary and Treasurer. At the con­
clusion of the second convention, the 
financial report was as follow s:

Receipts from d u e s ___ $87.00
Expenses ____________ 83.45

Balance on h a n d _____$ 3.55
At the end of the second year the 

receipts amounted to $88 80 and the 
expenditures amounted to $105.35, 
leaving a deficit of $16.55.

I acted as Secretary at eight annual 
meetings; Mr. S. J. W ilson, eighteen; 
Mr. Powers, two; Mr. Bechtel, one; 
Mr. Brownell, one. This covers the 
first thirty  years of the life of the 
Association.

The first eight m eetings of the o r­
ganizations were held as follow s:

Grand R a p id s ___________ 1885
Kalamazoo _____________ 1886
Flint __________________ 1887
A d ria n __ - ______________ 1888
Jackson ______________  1889
A lle g a n _______________  1890
Lansing ___________  1891
St. John _____________  1892
T he tw entieth annual m eeting was 

held in Grand Rapids, when I had the 
great pleasure of entertaining the 
mem bers and their guests at a banquet 
at one of the hotels.

The organizat on started out with 
high ambitions and steadfast aims and 
soon took rank with the leading or­
ganizations of the kind in the country. 
The scheme creamery chaps found 
their operations largely curtailed as 
the result of the educational activity

IT ’S TRUE

SWIFT CIGARS
Nothing Fancy 'But the Tobacco

D istributed  by

LEWELLYN &  CO,
WHOLESALE GROCERS

GRAND RAPIDS MICHIGAN

M. J. D A R K  & S O N S
GRAND RAPIDS, MICH.

Receivers and Shippers of All

Seasonable 
Fruits and Vegetables

“I Want a sack of Flour”

Few woman go into store and say:
I want a cake of soap, a can of soup, some 
pork and beans, a bottle of catsup, a pack­
age of cereal food, without having definitily 
in mind the brand they want.

Yet thousands of women daily go into 
stores and say “I want a sack of flour”, and 
accept any brand that is offered.

Why not tell the consumer to ask for 
FANCHON and RED STAR Flour.

JU DSO N  G R O C ER  COM PANY
DISTRIBUTORS

GRAND RAPIDS, M ICHIGAN



F e b ru a ry  13, 1924 M I C H I G A N  T R A D E S M A N 21

of the organization. Separate sessions 
were devoted to cheese making, cream ­
ery butter making and dairy farming. 
Noted authorities from other states 
and Canada were brought into the 
State to address our conventions and 
gatherings of dairymen at more remote 
points. O ur presiding officers were 
selected with great care and no mis­
takes were made along that line. The 
man who did more for the organiza­
tion than any other during the first 
quarter of a century of its existence 
was the late Samuel J. W ilson, of 
Flint, who bore the brunt of the bat­
tle as Secretary for eighteen consecu­
tive years, drawing scarcely enough in 
salary in the meantime to keep him in 
carfare. His long and faithful service 
to the Association can be accounted 
for solely on the ground that he was 
so devoted to his work and so anxious 
to see the associat ori fulfill its mis­
sion that he was willing to make any 
sacrifice to assist in the prosperity of 
tiie organization.Dt-. Vieh >r C. Vaughan attended the
lir st inveti n g ili Gra nd Rapids and
scldo ni mis;sed a meet ing for the next
dozen years. He was; then diligently
i nves•ti gat ir! g' the acti VC principle of
milk poison in g, which he finally iden-
tilled arid designated as tyrotoxican.He received a gold prize ( I think
$5,000) fro ni the Gen nan governm ent
for perfectingI this di:seovery.

Er as tus N. Bates, of Moline, and
Geo. B. Horton, of Fruitridge, were 
among those who rendered the organ­
ization yeoman service in the early 
days.

Among the most steadfast support­
ers of the association in the ’80s were 
E. L. Lockwood and wife, who con­
ducted a farm dairy at Petersburg, 
marketing their product in Toledo. 
They were both past the 60 year limit 
when they-cam e to us, but they had 
all the energy of youth and gave us 
chapters from their personal experi­
ence as butter makers which were in­
structive and suggestive to a high de­
gree.

Clinton D. Smith. Professor of A gri­
culture at the M. A. C., never missed 
a meeting in the early days of the or­
ganization. H is advice was always 
practical and timely.

To F. A. W ilson, of H arrison, we 
owe the privilege of having our p ro­
ceedings printed by the State. This 
was a great help when members were 
few and funds at a low ebb.

I refrain from further personal men­
tion because it would be manifestly 
unfair, to all the “pioneers who d d well 
their part and performed unselfish 
service in bettering the conditions of 
the dairy farmer, improving and stan­
dardizing the products of both farm 
and factory dairy and in br'nging 
about the era of prosperity which (I 
trust) now characterizes the dairy in­
dustry.You requested me to discuss the 
subject Then and Now. You will 
note that I have confined my remarks 
altogether to the early days, because 
! am more familiar with that period 
than the present. I have watched the 
career of your organization with 

■ unions and zealous interest because of 
the small part I took in undertaking 
; ) urt the association so well ground­
ed that it would withstand the shocks 
of time and the changes for the better 
■' kicli have continually taken place in 
the dairy industry. It has been a 
source of great pleasure and satisfae- 
f-yn to me to note the rem arkable
manner in which those who came 
after me have carried on the work of 
the association to a high degree of
service and usefulness.

The man who wants to get on in 
the world will do well to move on
and leave the boss who thinks the
old ways are good enough for his
store.

The man who always puts his best 
foot forward isn’t likely to  step pn 
jury one .else’s toes.

May Cut Immigration One-half.
The new immigration bill reported 

by the House Im migration Committee 
does more than maintain the present 
restrictions on immigration. It will 
cut down the number admissible by 
approximately one-half. This is done 
by basing the quota on the census of 
1890 instead of 1910 as at present and 
by fixing the quota at 2 per cent, in­
stead of 3 as under the present law.
U ;e of the census of 1890 will not only 
reduce the number of admissibles, but 
will also radically affect the character 
of the im migration to the United 
States.

Prior to 1890 the bulk of the im­
migration to this country was from 
N orthern and W estern Europe. This 
is now commonly referred to as the 
' old im migration” to distinguish it 
from the “new immigration" begin­
ning about 1890 and consisting large­
ly of arrivals from Southern and 
Eastern Europe. If the new measure 
should become a law the total number 
of im migrants per year will be re­
duced from 357,000 to about 170,000. 
Two-thirds of the im migrants will 
come from the British Islands, Ger­
many, Scandinavia and France. Great 
Britain and the Irish Free State 
would furnish 37 per cent, of the im­
migrants under the new arrangement, 
Germany 29 per cent., Poland about 
5 per cent., and Italy only 2.4 per cent.

The change in the composition of 
the immigrants would be as drastic as 
the reduction in the total number. 
W henever opinion one may entertain 
of this new policy the bill carries one 
improvement over the present method 
of control, in that it practically p ro ­
vides for selection at the port of em­
barkation, thus doing away with the 
deportation problem.

Educating the Consumer.
Education of the consumer has long 

been recognized as one of the effective 
remedies for trade abuses, though this 
method has its limitations. It is a 
slow process, and many consumers 
simply cannot or will not he educated. 
Moreover, there are many instances 
in which the education required for 
the consumer’s protection is so high­
ly technical that only a few experts 
can attain to it, and he must look to 
the State for expert protection. Yet 
there are many fields in which a wider 
education of the consumer in such a 
way as to enable him to obtain a 
greater value for his money is fully 
practicable. As an illustration of this 
may be cited, the plan of the U niver­
sity of M innesota to formulate definite 
buying standards to guide the public 
in selecting clothing to the best ad­
vantage with regard to economy, fit 
and style. This is one of the pro­
gram s adopted by State universities 
to “carry the University to the peo­
ple.” The movement has the co-opera­
tion of textile experts and merchants 
who realize that business prospers 
best when the buyers purchase most 
wisely.

I t’s vo rr relations who think well 
of you when you settle down and your 
creditors when you settle up.

Fool a customer once and he may 
come hack to get even, but he will 
not conic hack to be fooled again,

m i l l i o n s
of women read 
the convincing 
story of purity 
and richness 
constantly em­
phasized in the 
big nat ional  
a d v e r t i s i n g  
campaign on

at ion
M i lk
"From Contented Cores”

You can dilute the 
double-rich contents 
o f  this can until the 
quart bo ttle  over­
flows with pure milk

Carnation Milk Products i-o . 
2 3 3  Carnation Bldg. 

O c ' ï ' î ^ o w o c ,  W » s .

Henry Smith Floral C o ., Inc.
52 Monroe Ave.

GRAND RAPIDS. MICHIGAN 

PHONES: Citizens 65173 Bell Main 173

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

You Make
Satisfied Customers

when you sell

“ S U N S H I N E ”
FLOUR

Blended For Fam ily  Use
The Q u ality  is S tandard and the  

Price Reasonable

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. Eesley Milling Co.
The Sunshine Mills 

PLA IN W ELL, MICHIGAN

Watson-Higgins Milling Co.
GRAND RAPIDS, MICH.

NEW PERFECTION
The best all purpose flour.

RED ARROW
The best bread flour.

Look for the Perfection label on 
Pancake flour, Graham flour. Gran­
ulated meal, Buckwheat flour and 
Poultry feeds.

Western Michigan’s Largest Feed 
•sao;nqu;stQ

T w  Wholesome o m u l fo r Bronci'

The standard 
by which all others 

are judged

HIGHEST QUALITY 
100% CO-OPERATION 

SNAPPY SERVICE

I. VAN WESTENBRUGGE
DISTRIBUTOR

Grand I apds Muskegon

YELLOW KID

m m B A N A N A S
In season all the year round

« y DELICIOUS
WHOLESOME

i l f r
NUTRITIOUS

We devote careful, expert attention to
properly packing our bananas

THE VINKEMULDER COMPANY
GRAND RAPIDS, MICHIGAN
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G A INING IN  STRENG TH .

Annual Address of President Ross To 
Hardware Dealers.

The time has now arrived for your 
President to give an account of his 
stewardship and to prove w hether he 
has wisely invested the talent given 
him for this purpose or w hether he 
has buried it.

It is with a great sense of humility, 
m ingled with some small amount' of 
satisfaction, that your President pre­
pared this report. H um ble because 
of the knowledge of his own limita­
tions, as compared to the vastness and 
extent of the w ork and activities of 
our splendid association, and satisfac­
tion in being able to report to you 
some progress and grow th during the 
past twelve months, with the fact 
that the Michigan Retail H ardw are 
Association still retains her position 
as leader am ong the associations of 
the Nation.

N otw ithstanding the fact tha t in 
m any counties every eligible hardw are 
dealer has been a m em ber of our A s­
sociation for years and the State as 
a whole has been thoroughly canvassed 
repeatedly, yet through the combined 
efforts of our efficient Field Secretary, 
the insurance solicitors, traveling men 
and officers of the Association, we 
have been able to add to our m em ber­
ship during the past year fifty-eight 
new members, giving us a total mem­
bership to date of 1684, as compared 
with 1626 of one year ago.

On Jan. 4 our Association offices in 
M arine City were completely destroy­
ed by fire. Of all the records, charts, 
reports and statistics compiled since 
the origin of our Association only 
those which were in the safe when it 
dropped from the second floor to the 
basem ent were saved. These were 
thoroughly w ater soaked, the safe hav­
ing been subm erged in w ater for some 
time before being recovered.

M ost of the records were compiled 
by our present efficient Secretary, Mr. 
Scott, during the tw enty-three years 
of his nicumbency and were of in­
estimable value to us. They repre­
sented the result of many arduous 
hours of toil and I can assure you that 
our faithful Secretary suffered as much 
through this loss as though it had been 
a personal one. O ur furniture and 
fixtures were, of course, insured but 
when you attem pt to replace equip­
ment purchased years ago at present 
day prices, you will realize the value 
c.i keeping well “covered” and be 
grateful for such coverage as you may 
secure to help replace your loss.

Notw ithstanding our fire loss and 
increased overhead on account of more 
service and greater activities, I am 
hopeful that our T reasurer’s report 
will show some balance on the right 
side of the ledger.

If we were to reckon our accom p­
lishments on the basis of increased 
membership and cash balances alone, 
we would be grossly lacking in fore­
sight. This, as well as other organ­
izations should count their activities 
value and attainm ents on the service 
they ender their m em bers; for in As­
sociation work as in business, service 
is the one big and predom inating 
thought to keep before us.

D uring the past year we have held

thirty-five group m eetings in various 
parts of the State, including both the 
U pper and Lower Peninsulas. These 
group meetings were well attended, 
some members driving more than a 
hundred miles over bad roads and 
through rain to attend and covering 
the same 100 miles back again after 
the meeting. This spirit shown by so 
many of our members has given en­
couragement to your Field Secretary 
and officers and has spurred them on 
to greater activity. This is the spirit 
of co-operation which has made our 
State Association the largest single 
state association in the Union and 
which I hope will help us to retain this 
position.

Y our President was privileged to 
attend several group meetings and visit 
many members during the past year 
and he was impressed with the interest 
in Association work manifested in all 
quarters.

D uring 1923 our Secretaries visited 
712 members and 157 non-members. 
O ther officers visited 78 members and 
four non-members. Forty-tw o officers 
or committeemen attended group m eet­
ings. O ur Secretary sisued twenty- 
five secretarial messages and four ex­
change or bargain sheets. Seventy 
of our members ordered combination 
records, thirty-five custom ers ledgers, 
ninety-five inventory supplies and 
twenty-seven miscellaneous supplies.

Through the assistance of our Field 
Secretary th irty  complete accounting 
systems were ‘ installed; thirty-six 
mem bers were offered suggestions as 
to store and stock arrangem ent, eight­
een were furnished standard plans 
and two special plans; eleven mem­
bers were given direct help on adver­
tising and two ordered N ational Re­
tail H ardw are Association advertising 
service. Fifteen obtained free legal 
advice and ten adjustm ents of dis­
putes and differences were affected; 
227 letters were w ritten by our Sec­
retary in reply to specific enquiries for 
information.

The compilation of business analy­
sis made by the N ational Association 
and sent out in book form  has been a 
great stim ulant to many dealers. 'It 
is one of the best pieces of Association 
work accomplished in a long time and 
should be read and retained by every 
member.

Simplification of merchandise is an­
other im portant activity of the N a­
tional Association at the present time 
which is or should be of the greatest 
concern to every dealer. I can best 
illustrate the possibilities in this field 
by citing just one instance. The 
United States D epartm ent of Com­
merce, together with officers of our 
National Association and about 90 per 
cent, of the m anufacturers of woven 
wire fencing, at a meeting held last 
July, agreed upon a reduction in styles 
from 552 to sixty-nine of sized pack­
ages from 2072 to 138. This is only one 
of numerous lines to be considered. 
Paint is the line most prom inently be­
fore us just now and we hope to de­
vote some time to the subject of paint 
simplification during this convention.

Since our last convention there has 
been organized the Retailers National 
Council, with which our National A s­
sociation has become affiliated. The 
Secretary pi the Retailers National

S oot and d u st on w in d ow  sill

i Keep the Cold, Soot and Dust Out
| In sta ll "AM ERICAN W IN D U S T IT E ” a ll-m eta l 

W eath er  S trip s and  sa v e  on your coa l b ills, m ake  
| your h o u se -c lea n in g  ea sier , g e t  m ore com fort 
! from  your h ea tin g  p lan t and  protect your 
J fu rn ish in gs and  draperies from  th e  outside* dirt, 
I soot and dust.

S torm -proof, D ir t-p ro o f, Leak -p ro o f 
and R a ttle -p ro o f 

M ade and  In sta lled  O nly by  
A M E R IC A N  M E T A L  W E A T H E R  S T R IP  CO. 

144 D ivision A ve ., N orth
C itz . Telephone 51-916 G rand Rapids, M ich.

THE TOLEDO PLATE &  WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile 

and Show Case Glass
All kinds of Glass for Building Purposes 

501-511 IO N IA  A V E ., S. W . G R A N D  R A P ID S , M IC H IG A N

R I C H M O N D  S T A M P  W O R K S
R U B B E R  S T A M P S

Brass Stencils—Steel Stamps—Stencil Cutting Machines 
8  SOUTH IONIA AVENUE CITIZENS 5 1 5 1 8

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Avo. 151 to 161 Louis N. W.

Grand Rapids, Mich.

Michigan Hardware Company
100-108 Ellsworth Ave., Comer Oakes 

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware, 
Sporting Goods and

F I S H I N G  T A C K L E

United K
A SIZE m  P *  j 1 7 n  •Æ  To Fit Your Business

SALES SERVICE
ECKBERG AUTO CO M PANY

>10 IONIA A V E , NW.
^ y
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Council has been selected from our As­
sociation, Mr. H erbert P. Sheets hav­
ing been elected to the office.

The Board of Governors of the “Na­
tional’ recognize the need of this new 
organization which unites in strength 
and force all National retail organiza­
tions.

About Jan. 1 of this year the head 
offices of the N ational Association 
were moved from Argos to Indianapo­
lis, Indiana, and are now comfortably 
housed at 130 East W ashington street.

W hile here and there local condi­
tions have not dealt any t'oo kindly 
with some of our members during 
1923 as a whole the past year has been 
the best since 1920.

From reports coming to our Secre­
tary’s office an increasing number of 
our members are appreciating to a 
greater extent than ever before the ad­
vantage of group meetings and the 
benefits to be derived from our Field 
Secretary’s talks and the charts he pro­
jects on the screen, namely better ac­
counting methods, improved store and 
stock arrangem ent, lowering of over­
head and increased stock turn; all of 
vital interest to the present day m er­
chandiser. Your officers are glad to 
note this increasing interest in the 
fundamentals of merchandising by so 
many of our members, for they recog­
nize that for the exclusive hardware 
dealer to hold his own against the in­
roads made by mail order houses, 
chain stores, home furnishing depart­
ments in so many department' stores 
in addition to the furniture and drug 
stores using aluminum ware, cutlery 
and other items as bait for their own 
lines; the hardware dealer of to-day 
must change his methods of merchan­
dising if he hopes to retain his posi­
tion in the field.

The past is gone, it is history, but 
what about the future? This is the 
question uppermost in the minds of 
many and the question more frequent­
ly asked than any other is, “W hat are 
the prospects for business in 1924?” 
This causes us to go below the sur­
face for our answer, hence the follow­
ing statistics.

W e all know that much depends 
upon the farmer. W ith this in mind 
figures were obtained from P. J. 
Stokes, a gentleman secured by our 
National officers from Babson’s Statis- 
tcial Research Institute, and who is in 
charge of the Research Service De­
partm ent of the National Retail H ard­
ware Association. The figures I am 
about to give were compiled from re­
ports of the United States D epartm ent 
of Agriculture and are authentic. I 
offer them because they show improv­
ing conditions:

The hypothetical value of all crops 
produced in the United States during 
1923 was $9,470,976,000. This repre­
sente dan increase of 12 per cent, over 
the 1922 valuation of $8,445,979,000.

Following is a comparison of the 
1921, 1922 and 1923 value of the more 
im portant farm crops:

Corn, the value of the 1923 crop was 
71 per cent, greater than that of 1921 
and 16 per cent, greater than 1922.

W heat. W heat is the only major 
crop which showed a reduction in 
value during 1923 as compared with 
1921 and 1922. Last year’s yalqç was

4 per cent, less than in 1921 and 17 
per cent, less than in 1922. I t  is in­
teresting to note that in 1922 the value 
of all wheat produced in the United 
States was only 6 per cent, of the total 
value of all farm products. It would 
seem that the great amount of cur­
rent discussion relative to the unfor­
tunate position of wheat growers has 
but little actual im portance in its re­
lationship to the position of farmers 
as a whole. In view of the even 
smaller valuation of the wheat yield in 
1923 it is quite probable that the per­
centage of wheat to the total valuation 
last year will be only 5 per cent.

Reports show further that the wheat 
acreage increased from 47,000,000 
acres average for the five years before 
the war to 64,000,000 acres average for 
the past five, years, with a production 
increase from 690,000,000 bushels an­
nually for the period before the war 
to an average of 880,000,000 bushels 
annually for the latter period; a gain 
of 36 per cent, in acreage and 28 per 
cent, in production.

In addition to increased wheat acre­
age in the United States, Canada, A r­
gentina, and Australia have also 
steadily increased acreage all out of 
proportion to population increase. The 
only solution of the w heat farm ers’ 
problem seems to be less acreage of 
wheat' and more diversified crops. Our 
members in wheat sections should 
lend their assistance to this end.

Oats. The value of 1923 oats crop 
was 65 per cent, greater than that of 
1921 and 13 per cent, greater than that 
of 1922.

Hay. H ay is a much more im port­
ant' crop than the average person real­
izes. This is due to the fact that such 
a large proportion is used on the 
farms. It is interesting to note that 
the 1923 hay crop has been valued at 
26 per cent, more than that' of 1921 
and 4 per cent, greater than that of 
1922.

Potatoes. The 1923 potato crop 
brought the farmers 15 per cent, less 
than that of 1921 but represented an 
increase of 29 per cent, over 1922.

Cotton. Cotton has shown the 
greatest' increase in value of any crop 
as compared with 1921—143 per cent. 
The 1923 yield has brought farmers 
35 per cent, more than 1922.

Tobacco. The 1923 tobacco crop 
is valued at 41 per cent, greater than 
that of 1921 and 3 per cent, greater 
than that of 1922.

Michigan has shown even more sub­
stantial improvement in the value of 
its crops than has the United States 
as a whole. In 1921 all crops in this 
State were valued at $183,685,000. In 
1922, the valuation increased to $214,- 
899,000. 1923 yielded a further in­
crease to $242,472,000. In other words 
1923 crops were worth 32 per cent, 
more than, those of 1921 and 13 per 
cent, more than those of 1922. W hat 
is even more interesting is the fact 
tha t during 1921 Michigan ranked 
22nd in the valuation of crops as com­
pared with other states. In 1922 it 
ranked 18, while in 1923 it ranked 17. 
This means that Michigan farmers 
have shown greater relative im prove­
ment in the last two years than has 
the United States as a whole. This 
should be reflected in improved con­

ditions for the members of our As­
sociation.

Corn, wheat, oats, hay, potatoes and 
beans represented about 74 per cent, 
of the total value of Michigan’s crops 
in 1923. The following figures may 
prove of interest to you:

Corn. In  1923 corn represented 19 
per cent, of the value of all crops pro­
duced in the State. What' is more, 
corn in 1923 was valued at 42 per cent, 
more than the 1921 crop and 11 per 
cent, more than that of 1922.

W heat. W heat growers in Michi­
gan did not experience such an un­
favorable showing as those in the ma­
jority  of the other states. For ex­
ample, the 1923 wheat crop in Michi­
gan was valued at 3 per cent, more 
than that of 1921. This compared 
with a decline of 4 per cent, in the 
country as a whole. The 1923 Michi­
gan wheat crop was valued at 3 per 
cent, less than that' of 1922 while the 
decline in the United States as a whole 
was 17 per cent. Incidentally wheat 
represents only 7 per cent, of the total 
value of M ichigan’s crops.

Oats. The 1923 oat crop brought 
farmers 108 per cent, more than the 
yield of 1921. There was very little 
change as compared with 1922.

Hay. The increase in value of the 
1923 hay crop as compared with 1921 
was 52 per cent. It was 26 per cent, 
greater than in 1922.

Potatoes. Michigan farm ers re­
ceived 31 per cent, less for their 1923 
potato crop than for the one produced 
in 1921. However, the 1923 valuation 
was 39 per cent, greater than that of 
1922.

Beans. There has been a trem end­
ous increase in the Michigan bean 
crop. In 1923 farm ers received over 
three times as much for this product 
as in 1921 and 22 per cent, more than 
in 1922.

The foregoing figures show the im­
proved condition of the farm er and 
should be encouraging to us as mer­
chandisers as it is an indication of 
greater business possibilities. It is of 
special significance to use as citizens 
and m erchants to note the tremendous 
strides made in the manufacturing in­
terests of the State during the past 
decade and to know from the fore­
going figures and other compilations 
that Michigan still holds her own in 
agriculture.

Building in 1923 set a new record.

INVESTIGATORS
P riv a te  Investigations c a r ­
ried on by skillfu l operators.
Th is  is the only local con­
cern w ith  mem bership In the  
In terna tio na l Secret Service  
Association.

D ay, C itz . 68224 or Bell M800 
N ights, C itz . 21255 or 63081

National Detective Bureau
H eadquarters  

333-4-5 Houseman Bldg.

Sand Lime Brick
N othing as Durable  

Nothing as F ireproof 
Makes S tructures B eautifu l 

No P a inting  
No Cost fo r Repairs  

F ire  Proof 
W eath er Proof 

W a rm  in W in te r  
Cool in Sum m er

Brick is Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction.

SIDNEY ELEVATORS
W ill reduce handling expense 
and speed up w ork— w ill m ake  
money for you. Easily  in ­
stalled. Plans and in struc ­
tions sent w ith  each elevator. 
W rite  s tating requirem ents, 
giving kind of m achine and 
size of p latfo rm  w anted, as 
well as height. W e  w ill quote 
a money saving price.

Mnfcr Co.. SidneV. O.
(Continued on page thirty-one) ------------------—------------------------------

Russ Soda Fountain Special
We have two 6 foot, two 8 foot and one 10 foot Russ 
Fountains on which we can quote a very low price.

Also used Fountains, Chairs, Table and Supplies.
CASH OR TERMS

Grand Rapids Store Fixture Co.
1 Ionia Ave., N. W. Grand Rapids, Michigan
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News and Gossip Concerning Mich­
igan Hotels.

Big Rapids, Feb. 13—T he other day 
I asked Adam Ehrm an, of Kalamazoo, 
the father of two successful hotel 
operators—Frank, of Kalamazoo, and 
John, of D etroit—just how long ago 
it was that he opened the Columbia.

He told me that if I could locate 
one I. H. Coffin, a traveling man for 
Lee & Cady, he could probably give 
me the exact date, for he was the first 
man to place his name on the Co­
lumbia register.

Did I have any trouble in locating 
Coffin? I should say not. For a 
quarter of a century he has been sell­
ing groceries for Lee & Cady, and 
there has never been a moment during 
that time when his house could not 
place their finger on him and find him 
at his work? It goes without saying 
that he has been a real factor in the 
grow th of this im portant concern. Mr. 
Coffin in addition to being a good 
salesman, has a retentive memory and 
he gave me the date 1 asked for as 
February 7, 1899.

in  Kalamazoo three of the leading 
hotels are specializing in table d'hote 
meals. Here is one from the Burd ck 
bill of fare, for which a charge for 
$1.25 is made.

('ream  o f  T om ato Soup  
C onsom m e P r in cess

Celery- H earts S w eet P ick les
Fried F ilet o f  Sole. T artare  Sau ce  

Grilled Ham  Steak . S w eet P o ta toes  
Broiled C alves Sw eetbreads, M ushroom s 

R oast Spring C hicken, S age  D ressin g  
M ashed or O’B rien  P o ta to es  

F ried P arsn ip s C ream ed A sp aragu s
S trin g  B ean  Salad

V anilla C ustard  Pie, Ice Cream  and Cake 
B everages

The Park-Am erican makes the fol­
lowing offering at an even dollar: 

Chicken Broth w ith  N oodles  
O vster S tew . Plain or w ith  Milk 

H earts o f C elery Iced O lives
G rilled Lake T rout, S ara toga  C hips 

F ried  C alves L iver and Bacon  
F rica ssee  o f C hicken, T ea  B iscu it  

R oast R ibs o f Prim e N a tiv e  B ee f  au ju s  
An G ratin and Steam ed  P o ta to es  

L im a B eans
Corn F r itters  H ot M aple Syrup  

T una F ish  Salad
C ocoanut C ustard Pie, A m erican C heese  
V anilla  Ice Cream  and Cake

C hocolate Sundae  
B everages

And last—but by no means least— 
comes forward with the following at 
75 cents, which also merits special 
mention.

O yster C ocktail
C ream  o f W heat S w eet P ick les

Broiled Sirloin and T enderloin  S teak  
w ith  M ushroom  Sauce  

Fried Spring C hicken w ith  C ream  Sau ce  
Cold B oiled  Ham E g g s to order

Baked Idaho and C ream ed P o ta to es  
H ead L ettu ce  Salad  

F resh  Straw berry Sh ortcak e  
H ot R olls B everages

There are no longer any strings a t­
tached to Kalamazoo bills of fare. 
The obnoxious words “Choice of” 
have been climinated and unlimited 
selection has been substituted.

T he other day 1 made a brief stop 
at the Hotel Kerns, at Lansing, and 
found that eminent host, Ernie Rich­
ardson, was ’ absent in California. 
“Rich” is a busy, practical hotel oper­
ator, but money making is not his 
only hobby. He lays off occasionally 
and goes out into the world to find 
better hotels than his own—in which 
quest he has never been successful— 
and to find out how to make his ow 1 
more popular. T he last object is al­
together unnecessary and he has little 
to accomplish in that direction.

Tim e and again traveling men have

tried to impress upon me the fact that 
A. C. M artin’s hotel at St. Johns— 
the Steel—is worthy of special men­
tion. I paid St. Johns a visit the other 
day and am now prepared to say that 
alm ost any seemingly extravagant 
praise of the place is justifiable. W hen­
ever M artin discovers a dollar of 
profit he is not satisfied with himself 
if he does not spend it im proving his 
hotel, and he succeeds in making a 
showing. In addition to excellent 
meals at reasonable prices, his rooms 
are com fortable and beds are all pro­
vided with box spring m attresses. In 
addition to running w ater and many 
other conveniences, each room is pro­
vided with excellent lighting facilities 
and w riting desks which are always 
equipped for immediate use. H is room 
charges are based' on the American 
plan—$2 per lodging and breakfast, 
and 75 cents each for other meals— 
$3.50 per day.

At St. Johns the Grand T runk Rail­
road has easily one of the neatest, and 
m ost up-to-date stations in Michigan, 
and it is also kept in the m ost perfect 
sanitary condition, for which state of 
affairs H. E. Austin, station agent, 
should be given full credit. I congra­
tulate the Grand T runk  people for 
being fortunate enough to have him 
in its service. W ould tha t there were 
more like him!

I had the good fortune to meet J. 
R. Stafford, m anager of the P ark  H o­
tel, of St. Louis (M ichigan—not M.s- 
souri), and it was a pleasure to be 
shown through his beautiful place, 
which in neatness is unexcelled in the 
State. Mr. Stafford has been intim ate­
ly associated with the establishm ent 
since it was, erected in 1881, and the 
corporation behind him is fortunate 
in being able to retain him. The Park 
is famous for its magnetic, springs and 
baths which are well patronized, but 
it also specializes in its cuisine, which 
adds greatly to its popularity.

A t Mt. Pleasant I discovered that 
A. X. Smith, form erly of the Hotel 
Braun, of Muncie, Indiana, has recent­
ly acquired the Park Hotel, and is in 
a fair way to increase the popularity 
of tha t well-known establishm ent, as­
sisted by a most capable landlady, his 
wife. 1 he physical condition of this 
proprety ‘is of the very best and its 
dinning room service deserves especial 
mention.

As an evidence tha t there is a ten­
dency to return  to pre-war conditions 
I cite conditions at the H otel Ben :ett, 
Mt. Pleasant, recently taken over by 
E. J. K irtley and J. C. K irtley (his 
son), formerly of Point Clinton, Ohio.

Under their ownership this hotel, 
one of the oldest in Central Michigan, 
has been rejuvenated and shows a vast 
improvement. I t is conducted on the 
American plan at $2.75 per day. A 
com fortable room and three tasty 
meals per day at that- price. My visit 
there was especially enjoyable in that 
the K irtleys are born entertainers, and 
the kitchen service, under the direction 
of Mrs. K., produces food of an ex­
ceptional high quality. .The charge 
per room, a m o d e l, of neatness, is 
$1.25; breakfast, 45 cen ts; dinner and 
supper, 60 cents each. Regular home 
cooked meals in sensible variety and 
satisfactory service. Mt. Pleasant is 
certainly well equipped with good ho­
tels and one will make no error in 
patronizing either.

It was reported some time ago that

L iv in g s to n  H otel
Largest H otel 
R oom s in 
Grand Rapids

CENTRALLY LOCATED

GRAND RAPIDS
MICHIGAN

HOTEL BROWNING 150 Uir”
GRAND RAPID S

C orner Sheldon and Oakes; Rooms, duplex bath , $2
Facing Union Depot; P riv a te  B ath , $2.50, $3
Three Blocks A w ay N ever higher

wrNEN K A L A M A Z O O
Stop a t the

H eadquarters  for a ll C iv ic  Clubs 
Excellent Cuisine Luxurious Rooms

E R N E S T  M c L E A N , Mgr.

H O T EL  W ILLARD
D e tro it ’s Largest Bachelor Hotel 

448 H en ry  S treet 
A ttra c tiv e  W eekly  Rates  

C afeteria  and D ining Room 
Open 6 A . M . to 1 A . M. 

S P E C IA L  D IN N E R S — 75 Cents 
E A R L  P. R U D D , M gr. D etro it, M ich.

The Durant Hotel
Flint’s New Million and Half 

Dollar Hotel.

30 0  R o o m s 300  B aths

U n d e r th e  d irec tio n  of the  
U n ited  H o te ls  C o m p an y

GEORGE L. CROCKER, Manager

Stop and see George,
HOTEL MUSKEGON

Muskegon, Mich.
Rates $1.50 and up.

GEO. W . WOODCOCK, Prop.

Columbia Hote l
KALAMAZOO 

Good Place To Tie To

CUSHMAN HOTEL
P E T O S K E Y , M IC H IG A N

Th e best is none too good for a tired  
C om m ercial T rave ler.
T ry  the C U S H M A N  on your next tr ip  
and you w ill feel righ t a t home.

OCCIDENTAL HOTEL
F IR E  PR O O F  

C E N T R A L L Y  L O C A T E D  
Rates $1.50 and up 

E D W A R T  R. S W E T T , M gr. 
Muskegon M ichigan

Lansing’s New Fire Proof
HOTEL ROOSEVELT

Opposite N orth  Side S tate  C apitol 
on Seym our Avenue  

250 Outside Rooms, Rates $1.50 up, 
w ith  Bath $2.50 up.

______ C afeteria  in Connection.

AND

Mineral Baths
T H E  L E A D IN G  C O M M E R C IA L  

A N D  R E S O R T  H O T E L  OF  
S O U T H W E S T  M IC H IG A N  

Open the Y e a r A round  
N atu ra l S a lin e-S u lph ur W ate rs . Best 
for R heum atism , Nervousness, Skin 
Diseases and Run Down Condition.

J. T . Townsend, M gr.
S T . JO S E P H  M IC H IG A N

H O T E L  K E R N S
Largest Hotel in Lansing

300 Rooms W ith  or W ith o u t Bath  
Popular Priced C afte ria  in Connection 

Rates $1.50 up
E. S. R ICH ARDSO N, Proprietor

W estern  H otel
BIG R APID S, MICH.

H ot and cold running water in 
all rooms. Several rooms with 
bath. All rooms well heated and 
well ventilated.

A good place to stop.
American plan. Rates reason­

able.
W ILL F. JE N K IN S, Manager.

Bell Phone 596 C itz . Phone 61366
JO H N L. LYNCH SALES CO.

S P E C IA L  S A L E  E X P E R T S  
E xp ert A dvertis ing  

E xpert M erchandising  
209-210-211 M urray B ldg. 

G RA N D  R A P ID S, MICHIGAN

n o m

T u rk is h  Baths
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“Bill” Cooper, who runs the very ex­
cellent Phoenix H otel, at Edmore, 
had sold out, but this announcem ent 
was somewhat prem ature at least, for 
Mr. Cooper is still at the old stand. 
The commercial men are fond of this 
most genial host and hope he will con­
tinue to serve them.

The H otel Golden, at H ow ard City, 
recently changed hands, J. A. Golden 
disposing of the property to R. H. 
Periolat, who from all reports is giv­
ing satisfactory service. This gen­
tleman formerly conducted the Tustin 
House, until it was destroyed by fire 
some time ago.

It was rum ored some time ago that 
A. Cooley, the landlord at the Lake- 
view House, at Lakeview, had pur­
chased the Phoenix, at Edmore. As 
I have previously stated, Mr. Cooper 
has not sold out and Mr. Cooley is 
still at Lakewiew, where he is giving 
entire satisfaction to a growing trade.

Bert B. Baxter, who is running the 
Bailey House, at Ionia, and with whom 
I spent several pleasant hours the 
other day, while waiting for a train 
connection, is a most companionable 
being.

T he old Bailey House is probably 
75 years old and was said by many to 
have outlived its usefulness, but Mr. 
Baxter has been renovating, redeco­
rating, and refurnishing same, and in­
ternally it presents a very attractive 
appearance.

There has been a great deal of talk 
about a new hotel at Ionia, but noth­
ing has been developed and the 
chances are that the Bailey House will 
continue in service for years to come, 
and if Mr. Baxter rem ains at the place, 
there will be always in evidence signs 
of physical improvem ent in the prop­
erty.

The dining room was finally closed 
last year, which I think was a mistake, 
but as there are several restaurants in 
its immediate neighborhood, perhaps 
this will not prove as much of a handi­
cap is it m ight under other conditions.

“Uncle Ben” Branham, of the H otel 
Bulletin, is a sage and philosopher and 
is the friend of every man in the hotel 
profession, who has ever had the pleas­
ure of forming an acquaintance with 
him. H e has something to say about 
the boniface who smiles:

“The hotel man—owner, manager, 
clerk, bell-hop—smiles and smiles and 
smiles. He smiles when a guest ar­
rives, smiles as he serves, smiles as 
the guest pays his bill and departs. 
H e smiles when the guest departs 
without paying his bill, pleased with 
good riddance. H e smiles always be­
cause he has to or lose trade. But 
he may smile, if he is that kind of a 
fellow, because he is making other 
people happy. There is a difference 
in smiles. The kind of a smile that 
emanates from a selfish motive, in the 
face of a hotel man seeing money in 
every guest, doesn’t fool anybody. It 
makes guests put their hands on their 
pocketbooks and look around for the 
ways in which the hotel has skimped 
equipment or service. The other kind 
of a smile that 'comes from  a pleasure 
in serving people is an infectious thing. 
I t makes people hold up their heads 
and hold out their hands. I t  makes 
them comfortable in dollar-a-night 
rooms, and, recollected, inspires rec­
ommendation. The third kind of a 
smile is mechanical, trained, practiced 
before a m irror. It is not really a 
smile; it is a contortion. Yes, this 
m atter of properly and profitably smil­
ing is rather difficult. T here’s only 
one way to succeed as a smiler and 
that is to be so really friendly a'nd 
cordial towards people that we never 
think about smiling and so let the 
heart manage the facial muscles to 
produce the sort of a smile tha t de­
serves the name.”

Notice posted in a hotel room which 
I occupied the other night:

“Remember that Esau sold his birth- 
right for a mess of pottage, and don’t 
eternally lower yourself in the eyes 
of good people by continually com­

plaining. If one meal don’t exactly 
satisfy you, or exactly hit the spot, 
perhaps the next one will be better 
suited to your taste.”

F rank S. Verbeck.

Sights Seen By J. D. En Route to 
Savannah.

Savannah, Ga., Feb. 8—Mrs. Martin 
and myself made our get away from 
Grand Rapids as planned Sunday, 
Feb. 3. The sleeper we occupied was 
picked up at D etroit by the train 
known as the Royal Palm , a train 
consisting of all sleepers and a diner, 
with very few stops from D etroit to 
Jacksonville, and routed by Cincinnati 
and Chattanooga. W e left the train 
at A tlanta. A t tha t point reservations 
had been made from Cincinnati on the 
Central of Georgia Railway for us 
and tha t train landed us in Savannah. 
O ur friends, Mr. and Mrs. O. K. Cum­
mings, who are former M ichigan peo­
ple, moving from Battle Creek five 
years ago, met us at the depot and 
had reservations made for us at the 
Hicks Hotel, where we are putting in 
this week, but we have a little three 
room  furnished apartm ent engaged 
which we will occupy Saturday. N at­
urally there was nothing of interest 
on the trip down from Grand Rapids 
to Cincinnati, as it was a night trip, 
but immediately on getting out of our 
births on the sleeper M onday morning 
the most im portant thing on my mind 
was som ething to eat, so after making 
our way through four other sleepers 
we came to the dining car. By this 
time we had passed over the Ohio 
River and were in Kentucky and the 
country began to be interesting, yet 
it did not at this time of the year bear 
out the old-time saying, “the blue 
grass of Kentucky.” On both sides 
as we looked we could see farmers out 
plowing and that continued all the 
way through Kentucky and Tennes­
see. Passing through Lexington, Ky., 
we saw from  the train the former dis­
tilleries of the Jam es E. Pepper Co. 
and it brought to my memory good 
old days of the past in the grill room 
of the old M orton House and the 
Pantlind H otel, where “good fellows 
met together,” including good old 
friends like “Bill” Donohue, W alter 
S. Lawton, H arry  Harwood, “Bill” 
Sawyer, Charley Perkins and many 
others I could mention. All those 
gatherings are past history. Very 
soon after passing Lexington my a t­
tention was attracted by the cuts as 
we passed along the railway right of 
way, the flat rock formations on either 
side. O ut in the fields this formation 
of flat rock seemed to lie about six 
to ten feet beneath the surface of the 
ground, and only where a cut was 
made to about that depth was the 
rock to be seen. From  enquiry I made 
alm ost any place you m ight go down 
six to ten feet and come to the rock, 
and in place of wire fences or cobble 
stone fences, they were using these 
flat rock stones in pieces of a few 
inches to two feet in width.

About 100 miles South of Cincin­
nati we passed over the H igh Bridge 
crossing the Kentucky River at H igh 
Bridge Station. The length of this 
bridge is a little over 1200 feet and 
about 350 feet high. Some of the 
views from the bridge were very in­
teresting, very beautiful scenery of 
the Kentucky River. The junction of 
the Dick and Kentucky rivers was 
very picturesque, as was also the flat 
bottom  river boats. One very inter­
esting part of th e 'ro u te  was w hat is 
known as the “pan bowl,” near Jack- 
son, Ky. I t is about seven miles 
around and alb the time the train is 
on a ridge 60 feet from the w ater on 
each side. Chimney Rock is another 
interesting view from the train near 
High Bridge. This natural stone for­
mation is entirely of this flat rock, 
is 75 feet high and 4x6 at the base and 
about the same all the way up. H ard­
ly any place we passed on the way 
through Kentucky and Tennessee did 
we see automobiles, but we did see 
many old jaded horses hitched to old

style piano top box buggies. Some­
times in place of horses they drove 
mules. W e also saw many people 
riding horse and mule back. This ap­
plies to both men and women. At 
Chattanooga we took time to look 
around some, viewing many of the 
old civil war points of interest, includ­
ing Lookout Mountain, the incline up 
the Mountain, the Umbrella Rock on 
Lookout Mountain, and the Bee 
Hives, the Old Man of the M ountains 
and the M ushroom Rock on Signal 
Mountain. A very large part of the 
journey through Kentucky and T en­
nessee was up and down hill about 
all the time and if the railroad did not 
go up the mountain and over it, it 
used a tunnel. From  Kings M ountain 
to Chattanooga we went through fif­
teen tunnels, most not being very 
long, yet there were two I was mighty 
glad when we came out again into 
fresh air because the coach was so 
full of smoke as to make it quite hard 
to get your breath. W hen we did 
emerge it was not possible to see out 
of the windows for many miles or un­
til the steam had dried from the win­
dows. From  Atlanta our journey was 
again in a sleeper and we naturally 
did not get any views of that 300 miles, 
but were told there was not anything 
of particular interest on the trip. A t­
lanta impressed me very much. It is 
a city of about 200,000 and I was told 
a large m ajority of business people 
were N orthern people; in fact, it is 
called the “N orthern city of the 
South.” A short time ago a women 
was convicted of first degree murder 
at A tlanta and in Georgia tha t carries 
a death sentence, which is hanging. 
W e have looked over Savannah con­
siderable, as our friends have a Stude- 
baker sedan and a lot of time to drive, 
consequently we have been on the go 
practically all the time since reaching 
here. This city is not just as I ex­
pected to find it. A large num ber of 
new residences have recently been 
built and on more modern plans. I

do not mean by that that the city is 
growing, as many of the old Southern 
homes have been vacated and are now 
empty. The population is not increas­
ing. John D. Martin.

These Items Are Not Taxable.
Not infrequently taxpayers include 

in their income tax  returns items that 
are specifically exempt1 from taxation. 
Among these are the following:

Proceeds of life insurance policies 
paid upon the death*of the insured.

The value of property acquired by 
gift, bequest, devise or descent. The 
income from such property, however, 
is taxable.

R eturns of premium on life insur­
ance, endowment, or annuity contracts. 
Amounts received through accident or 
health insurance, or under workmen’s 
compensation acts for personal in­
juries or sickness, plus the amount of 
damages received, whether by suit or 
agreement, on account of such injuries 
or sickness.

Amounts received as compensation, 
family allotm ents and allowances un­
der the provisions of the war risk in­
surance and the vocational rehabilita­
tion acts.

Pensions from the United States for 
the services of the beneficiary or an­
other in the military or naval service 
in time of war.

It may be and it probably is neces­
sary to take some chances in busi­
ness, but it is not necessary to make 
a gamble of your business by taking 
frequent and unnecessary chances.

Co-operate rather than coerce.

CONGESTED STREETS
In Baltimore, Md., a recent count of downtown traffic conditions 
showed that:

“5 times as many autom obiles carry less than one-fifth 
as many persons as street cars do; that 4,130 parked 
vehicles not only took up all the available space in the 
downtown district, retarding the use of other autom o­
biles while the owners were transacting business, but, 
in addition the parked autos lessened the width of 
the street by half and practically choked up all the 
main arteries in and out of the city.”

No less grave a situation confronts the residents of this community 
on its local transportation problem. Unquestionably the unnecessary 
congestion on «our streets works to the detrim ent of our _ business 
houses in the m atter of trade and the loss of time of all citizens in 
getting where they want to go. This congestion is due, not to the 
num ber of street cars in use, but to the very great excess of the num ­
ber of automobiles which, however, transport but approxim ately 15 
per cent of the people using the streets.

The problem of unnecessarily congested streets is one that calls for 
earnest and thoughtful attention by civic authorities in the interest 
of efficiency and progress and on the basis of: “The G reatest Good
for the G reatest Number.”

Your Street Car System
Affords You

Safety, Convenience and Economy 
G R A N D  R A P I D S  R A I L W A Y  C O .

L. J. DeLamater, Vice-Pres. and Gen. Mgr.
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DRUGS ̂ D RU G G IST’S SUNDRIES

m m

M ich. S tate  P harm aceutica l Ass’n.
P resid en t—D. D. A lton , F rem ont.
S ecre tary—L. V. M iddleton, Grand  

R apids.
T reasurer—A. A. D e K ruif, Zeeland.
E x ecu tiv e  C om m ittee—J. A. Sk inner, 

C edar Springs; J. H . W eb ster, D etro it; 
D. G. Look, L ow ell; John G. S tek etee , 
Grand R apids; E llis  E. F au lkner, M id- 
d lev ille; G eorge H . G rom m et, D etro it, 
ex-officio .

M ichigan Board of P harm acy. 
P resid en t—J am es E. W ay, Jackson . 
V ice-P resid en t —  Jacob  C. D ykem a, 

Grand R apids.
Secretary—H . H . H offm an, L ansing .
J. A. Sk inner, C edar Springs.
O scar W . Gorenflo, D etroit.
C laude C. Jon es, B a ttle  Creek. 
D irector o f D ru gs and D rug S tores—  

H . H . H offm an, L ansing .

Late News About Michigan Druggists.
John Dutmers, the veteran South 

Division avenue (Grand Rapids) 
druggist, was married Feb. 7 to Mrs. 
M artha Damsky, widow of the late 
A lbert Damskey. The ceremony took 
place at St. Josephs church. Both 
parties to the union are very estimable 
people. The Tradesm an joins the 
trade in extending congratulations and 
best wishes.

A ttention members of the Kent 
County Retail Druggists Association ;• 
The annual meeting and election of 
officers wdll take place at the Cham­
ber of Commerce, Grand Rapids, at 1 
p. m. Monday, M arch 3. Telephone 
Secretary Earl DeKruif to  reserve one 
more dinner for you.

Something entirely novel in in­
spectorships is the condemning of 
“penny-in-the-slot” scales in Grand 
Rapids. The Sealer of W eights and 
Measures contends tha t a large per­
centage of these scales are incorrect, 
owing to climatic conditions, the 
jum ping on them by children and the 
jouncing by those who patronize 
them. So he has slipped up on them 
and caught them defrauding the pub­
lic who patronizes them. The scales 
have been tagged, allowing ten days 
for repairs. W ith this precedent, may 
we not look for a careful inspection 
of clocks in store windows, to see tha t 
they are on correct' time and do not 
mislead th epublic? The accuracy of 
the directory service might also be 
looked into.

The Kent County Retail Druggists 
Association met at the Chamber of 
Commerce* February 3. Mrs. Charles 
Foot, State Factory Inspector, ex­
plained to the druggists present their 
liability, in case of accident, in em­
ploying children under 18 years of 
age without having their certificate of 
age on file. This talk- was along the 
lines of the Hon. Carl D. Young at 
the M. S. P. A. convention last June. 
Mr. Young’s talk  may be found in 
the M. S. P. A. Journal of last De­
cember.

D. G. Look and M. N. H enry, drug­
gists of Lowell, discussed the re-rout- 
ing of M 16 with the Chamber of 
Commerce at Grand Rapids on Feb. 
3.

The 1924 convention of the Michi­
gan State Pharm aceutical Association 
will be held in Flint. Exact date will 
be announced later, but it will be early 
in June.

The annual m eeting of the stock­
holders of the Professional Indem nity 
Co. will take place in the Insurance 
Exchange building, Grand Rapids, on 
Feb. 12.

Before purchasing electric signs, it 
is a good policy for the druggist to 
call in his own electrical contractor 
and find out just ¡how mudh it will cost 
to connect and hang the sign. In a 
great many cases, the druggist finds 
out after the sign has been purchased 
that the cost of placing it is more 
than has been anticipated.

Francis B. D rolet has sold the N or­
mal drug store, a t  839 W est Cedar 
street, Kalamazoo, to Jack Dodd. Mr. 
D rolet has also discontinued the drug 
store at 139 South Burdick street and 
will center all his energies as P resi­
dent and M anager of the Music Shop, 
136 South Burdick street, Kalamazoo.

Earl DeKruif, Grand Rapids drug­
gist, has ju st returned from his wed­
ding trip  in Florida. H e married Miss 
Louise B. Pape Jan. 10. Mr. De­
K ruif is Secretary of the K ent County 
Retail D ruggists Association.

T he copy of the pharm acy and dm g 
laws of M ichigan which is being mail­
ed the druggists of the State is the 
result of a great many hours of hard 
work on the part of the State Board 
of Pharm acy and H. H. Hoffman, the 
D irector of D rug i and D rug Stores. 
If they have consumed a great deal 
of m idnight oil in the preparation of 
this book, is sure tha t the druggists 
will appreciate it the minute they run 
over the pages. N otw ithstanding that 
the title says drug laws of Michigan, 
the Federal laws affecting the drug 
trade are within the book as well as 
the State laws. I t contains the p har­
macy laws, prohibition laws, narcotic 
laws, revenue laws, laws in regard to 
venereal diseases; in fact, all laws af­
fecting the drug business, both State 
and National, with the regulations 
made in- regard to their enforcement. 
W ith this volume on his desk, the 
druggist may take down to the paper 
baler a mass of pamphlets, pro-m im ’s, 
books, supreme court decisions, etc., 
which have cumbered up his shelves 
ever since this craze for new laws 
started. For many years there has 
been no room in the prescription de­
partm ent for the U. S. P. or N. F.

because the druggist had to maintain 
a law library in their place.

I t has been said tha t “One hour of 
w orry is more exhausting than a 
whole day of hard work,” and next 
to the repeal of the “tin on the cork" 
law, this work of our State Board has 
taken more w orry off the minds of 
the Michigan druggists than anything 
else that I know of.

Louis V. Middleton.

Discovery of a New Anesthetic. 
W ritten  for th e T rad esm an .

In  a drug store recently a lady who 
was standing beside a showcase upon 
which was displayed a number of cans 
labeled “M otor E th er” rem arked, “So 
tha t’s what puts the motor to sleep?”

The clerk, with a smile, pleasantly 
explained that the term  was a mis­
nomer and that “M otor E ther” had 
just the opposite effect. Instead of 
putting the motor to sleep, its action 
is quickened.

Through this incident we are re­
minded there was a time, not so far 
back across the years within the 
memory of many living to-day, when 
there was no escape from the pains of 
disease and surgery.

E ther was first used as an anesthe­
tic in the year ^846. Simpson in tro­
duced chloroform  to the medical p ro­
fession as a substitute for ether in 
1847, supposing it to have several ad­
vantages over ether.

N itros oxide (laughing) gas had 
been used by medical students for 
amusement for “the fun of the th ing” 
long before it was used to relieve suf­
fering and was first used by some 
dentists in 1846 to produce complete 
unconsciousness, but now there is a 
new agent of anesthesia that promises 
to supplant all other anesthetics. It 
was discovered by Prof. A. B. Luck- 
hardt, of the U niversity of Chicago. 
I t is ethelyne gas and has passed the 
experimental stage, for 350 operations 
have been successfully perform ed on 
patients under its influence. The gas 
is composed of carbon and hydrogen, 
long used for illum inating purposes. 
The specific effect came to be known 
through a curious circumstance. In 
1908, the grow ers of carnations com­
plained that they were losing money 
because the flowers they sent to Chi­
cago went to sleep in the green houses 
and the buds failed to open. Some 
botanists were sent from the Chicago 
University to investigate and found 
the cause of it was a leakage of il­
lum inating gas which contained 4 per 
cent, of ethelene. P lants are very 
susceptible to this gas. It has been 
found that sweet peas will drop their 
leaves if the room contains one part 
of ethelene in a million parts of air— 
a delicate test for its presence.

The investigation passed out of the 
vegetable kingdom into the animal. 
Experim ents were carried on up the 
scale of life, using frogs, mice, rats, 
guinea pigs, rabbits, kittens and dogs, 
successfully.

Ethelene gas brought the animals 
into unconsciousness in half the time 
and they recovered much more quick­
ly. The gas is inhaled w ith  oxygen, 
as is the custom w ith  nitrous oxide. 
Between 80 and 90 per cent, of ethel­
ene is sufficient in most cases to bring

the patient to the point where a sur­
gical operation may be carried on. 
Care must be taken, of course, that 
the gas is pure and also to keep it 
away from flames, since ethelene is 
highly inflammable.

On inhaling the gas the patient 
passes quickly into insensibility and 
then into complete unconsciousnt--. 
The respiration and blood pressure re­
main regular and the muscles are re 
laxed. T he recovery is rapid. 'Within 
three to five m inutes the patient conies 
to his senses and w ithout nausea and 
other unpleasant after effects.

Nim Hathaway.

Spurious Santonine.
Advices from London indicate that 

parcels of “santonine’ have recently 
been offered in that m arket under 
forged labels. These lots, some of 
which have been sold have been found 
upon analysis to contain over 98 per 
cent boric acid and a trace of organic 
m atter. The E astern  & Russian T rad­
ing Company which is now acting as 
agents for genuine santonine have in 
preparation a new and more distinc­
tive trade m ark which they intend to 
register in all consum ing countries and 
which will be used on future ship­
ments of the genuine article. Enquiry 
in the New Y ork m arket failed to re­
veal any similar fraud, detection in 
London having apparently prevented 
the perpetrators from  extending their 
operations to this im portant market.

Successful Candidates of the January 
Examination.

Lansing, Feb. 12—T he following is 
a list of the candidates who success­
fully passed the recent examination of 
the State Board of Pharm acy; 

Registered Pharm acists. 
Lawrence E. Bishop, Big Rapids. 
Robert John France, D etroit. 
Francis Hodkinson, D etroit.
E lm er H. Trudell, D etroit.
Ingw ald W angberg, E ast Lansing. 
W illiam O scar Bixel, Brantford, Ont. 
John C. Caldwell, Royal Oak. 
A rthur W . Cross, Caro.
H erm an E. DeyArmond, H ighland 

Park.
Kenneth Robert Fiddes, D etroit. 
H enry H. H am burger, Fowlerville. 
Pearce D. H ayward, Detroit.
Verne L. H iesrodt, D etroit.
Anna Mahoney, Detroit.
Thom as M. M cFerran, Detroit.
L. Duane Moss, Detroit.
Helen A. Navarre, W yandotte. 
Lewis Day Slout, Sr., Kalamazoo. 
W ilfrid Jay Steele, H ighland Park. 
T. W alter Stentzel, D etroit.
Jean E. Stewart, Gladstone.
J. Cameron Wakefield, Detroit.
Registered A ssistant Pharm acists. 
Charles L. Burns, Ionia.
Al. John Donner, D etroit.
William C. Ford, Detroit.
Frederick W. Girodat, Detroit. 
E rnest Gross, D etroit.
Ben Lipsitz, Detroit.
Lester E. M cCullough, D etroit. 
Milton W . Patrick, Detroit.
Norman F. Schade, D etroit.
George E. Snyder, Detroit.
Kenton E. Allard, Caro.
Reuben Baggleman, D etroit.
Carl Bishack, H ighland Park.
Frank J. Breitenstein, Grand Rapids. 
Clarence M. Greenlee, Detroit.
Glen W m. Lutz, Detroit.
Erick Christian Nehls, Big Rapids. 
P. W . Perrin, Saginaw.
John F red Seng, Detroit.
Roy L. Stephens, Detroit.
Jay F. Zimmerman, W hitehall.

H . H. Hoffman, Sec’y.

W e must fill our own pay envelope, 
or some day we will find it empty.
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“Michigan” Money Saving 
Cash Registers

“Michigan” No. 7 Detail Adder for Small 
Stores, Cigar Counters, Soda Fountains, 
etc. Height 21 in., Width 9 %  in., 
Depth 17 in. Nickel Finish, 2 Keyboard 
Arrangements. See below “F” and “E.” 

PRICE $40.00 EACH.
You see them all over the State. A  
good Register at the Right Price.

No. 7 Key Arrangement.
Two Styles.

Michigan No. 7, Key Arrangements

' ® ® @ ®  ® @ ® ®  
© ® @ @ ®  © @ ® ® Q

No. 7 Keyboard “ F”  No. 7 Keyboard "E”
Registers Amounts from lc  to 50c or 5c to $1.00

U S E  T H IS  O R D E R

Gentlem en— Please ship me a t once by ---------------------------------------------

__________only No. 7 Cash Register.

Keyboard A rrangem ent N o.------------------------

N am e------------------------------------------------------------------------------------------

C ity ---------------------------------------------------------------------------------

HAZELTINE & PERKINS DRUG CO.
M A N IS T E E  M I C H I G A N  G R A N D  R A P ID S

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market

Acids
B oric  ( P o w d .) __ 15 @ 25
B oric  ( X t a l ) ____ 15 @ 25
Carbolic ________ 44 @ 51
C itric __ 62 @ 70
M uriatic _______ 3%@ 8
N i t r i c _ _____ 9 @ 15
O xalic __ ____ 20%@ 30
S u l p h u r i c _____ 3%@ 8
T artaric  ... __ 40 @ 50

A m m onia
W ater, 26 d e g ._ 10 @ 18
W ater, 18 deg. —■ 8%@ 13
W ater, 14 d e g ._ 6%@ 12
C arbonate _ 20 @ 25
Chloride (G ran.) 10 @ 20

Balsams
Copaiba . 60@1 00
F ir  ( C a n a d a )_ 2 55@2 80
F ir  ( O r e g o n )__ 65@1 00
P e r u ___________ 3 00@3 25
T o l u _______ 3 50@3 75

B arks
C assia  (ordinary) 25@ 30
C assia  (S a igon )-..  50@ 60
S a ssa fra s  (pw. 50c) @ 45
Soap C ut (pow d.)

30c ______ -  18@ 25

Berries
Cubeb _ ____ @1 25
F ish  ______ — „  25@ 30
J u n ip e r ___ ____- 7@ 15
P rick ly  A sh  _ .-  @ 30

L aven dar F lo w _ 6 50@6 75
L aven dar G ar’n 85@1 20
L em on ________  1 50@1 75
L inseed  B oiled  bbl. @ 99 
L inseed  bid. le ss  1 06@1 19 
L niseed , raw , bbl. @ 97 
L in seed , ra. le ss  1 04@1 25 
M ustard, artifil. oz @ 45
N ea tsfo o t _______ 1 35@1 50
O live, pure ____  3 75@4 50
Olive,* M alaga,

y e l l o w ________ 2 75 @3 00
O live, M alaga,

g r e e n _________  2 75@3 00
O range, S w eet_ 5 00@5 25
O riganum , pure @2 50 
O riganum , com ’l 1 00@1 20
P enn yroyal ____  3 00@3 25
P e p p e r m in t___  4 25@4 60
R ose, p u r e ____10 50@10 90
R osem ary  F low s 1 25@1 50 
Sandalw ood, E.

I. __________  11 00@11 25
S assa fras , true 2 75@3 00 
S a ssa fra s , a r ti’l 1 00@1 25
S p e a r m in t______ 4 00@4 25
S p e r m ___________ 1 S0@2 05
T a n s y ___________ 6 00@6 25
T ar, U S P ________ 50@ 65
T urpentin e, bbl._ @1 15
T urpentine, le ss  1 22 @1 35 
W in tergreen ,

le a f  ___________ 6 00@6 25
W in tergreen , sw ee t

birch _________ 3 50@3 75
W in tergreen , a r t_80@1 20
W orm seed ______ 9 00@9 25
W orm w ood ____  9 00@9 25

E xtracts
L icorice  __________ 60@ 65
L icorice  p o w d . ___ 70@ 80

Flowers
A r n ic a ____________ 25@ 30
C ham om ile (G er.) 35@ 40
C ham om ile Rom . .__  2 50

Gums
A cacia , 1st __ 50@ 55
A cacia , 2nd — _ 45 @ 50
A cacia , S o r t s ___ 22@ 30
A cacia , P ow dered 35@ 40
A loes (B arb P ow ) 25@ 35
A loes (Cape P ow ) 25@ 35
A loes (Soc. P ow .) 65 @ 70
A safoetid a  __ 65@ 75

P o w .___  1 00@1 25
Cam phor __  1 20@1 30
G u a i a c ________ @ 60
G uaiac, pow ’d _ @ 75
K ino _ @ 85
K ino, pow dered_ @ 90
M y r r h _— @ 80
Myrrh, pow dered (a) 90
Opium, powd. 13 1’0@13 92
Opium, gran. 13 70@13 92
Shellac _ _ 90@1 00
Sh ellac B leach ed  1 00@1 10
T ragacan th , pow. (0)1 75
T r a g a c a n t h ___  1 75Ca)2 25
T urpentin e ------ @ 25

Insecticides
A rsen ic  ________ 20 @ 30
B lue V itrio l, bbl. @ 07
B lue V itrio l, le ss  8%@ 15
B ordeaux M ix D ry 14@ 29
H ellebore, W hite

p o w d e r e d _ 20@ 30
In sec t P o w d e r _ 70@ 90
L ead  A rsen ate  Po. 26@ 35
L im e and Sulphur

D ry _ ------ 8¡%@ 24
P a r is  G r e e n ____ 38@ 52

Potassium

B ic a r b o n a te _____ 35 @ 40
B ic h r o m a te ______ 15@ 25
B r o m id e _________  47 @ 60
C arbonate _T___  30@ 35
Chlorate, g rà n ’d 23@ 30
Chlorate, powd.

or X t a l ________ 16@ 25
Cyanide _________ 30@ 50
Iodide __________  4 61@4 84
P e r m a n g a n a te_ 30@ 40
P ru ssia te , yellow  65@ 75
P ru ssia te , r e d _ @1 00
Su lphate ________ 35@ 40

Roots

A lk an et ________ 25@ 30
Blood, pow dered- 30@ 40
C alam u s ________ 35@ 75
E lecam pane, pw d 25@ 30
G entian , pow d._ 20@ 30
G inger, A frican ,

pow dered _____ 25@ 30
G inger, Jam aica  60@ 65
G inger, Jam aica ,

pow dered ____ 42@ 50
G oldenseal, pow. 5 50@6 00
Ipecac, p o w d ._ @3 75
L icorice _________ 35 @ 40
L icorice, pow d. 20@ 30 
Orris, pow dered 30@ 40 
P ok e, pow dered 30@ 35 
R hubarb, powd. 85@1 00 
R osinw ood, powd. 30@ 35
Sarsaparilla , Hond.

ground ________  @1 00
S arsap arilla  M exican,

g r o u n d ___ .______  @ 60
Squills __________  35@ 40
Squills, pow dered 60@ 70
T um eric, powd. 17@ 25
V alerian , powd. 40@ 50

Leaves
B uchu  _________  1 50@1 60
B uchu , pow dered @1 75
Sage, B u lk  ______ 25@ 30
Sage, % l o o s e ___  @ 40
Sage, pow dered_ @ 35
Senna, A lex . ____ 75@ 80
Senna, T inn. _____ 30@ 35
Senna, T inn. pow. 25@ 35
U v a  U r s i ____________20@ 25

Oils
A lm onds, B itter ,

true __________  7 50@7 75
A lm onds, B itter ,

a r t i f i c ia l______ 4 00@4 25
A lm onds, S w eet,

true ____________  80@1 20
A lm on ds,. Sw eet,

im itation  _____ 60 @1 00
Am ber, c r u d e _1 50@1 75
Am ber, rectified  2 00@2 25
A n ise  __________  1 00@ 1 25
B e r g a m o n t_____ 4 50@4 75
C a j e p u t ________  1 50@1 75
C a s s i a _________  4 50@4 75
C a s t o r ___________ 1 70@1 95
Cedar L e a f ____1 75@2 00
C itr o n e l la ______ 1 50 @1 75
C lo v e s __________  3 75@4 00
C o c o a n u t_______ 25 @ 35
Cod L i v e r ______1 35@1 45
Croton _________  2 00@2 25
C otton  S e e d ___ 1 40@1 60
Cubebs ________ 8 50@8 75
E igeron  ________ 3 00@3 25
E u c a ly p tu s _____1 25@1 50
H em lock, pu re_ 2 00@2 25
Juniper B err ies- 2 00@2 25
Juniper W ood_1 50@1 75
Lard, e x t r a ____1 35 @1 45
Lard, N o. 1 _____1 25@1 35

Seeds

A n ise  ____________  @ 35
A nise , pow dered 35@ 40
Bird, I s __________  13@ 15
C a n a r y __________  10@ 15
C araw ay, Po. .50 35@ 40
C a r d a m o n ______ 2 25@2 50
Celery, powd. .45 .35@ 40 
C oriander pow . .35 27@ 30
D i l l _____________ 12% @ 20
F e n n e l l__________  25@ 40
F la x  _________,- 07%@ 12
F lax , g r o u n d __ 07%@ 12
F oen u greek  pow. 15@ 25
H em p ___________  8@ 15
L obelia , p o w d .   @1 29
M ustard, ye llow_15@ 25
M ustard, b la c k _15@ 20
P oppy __________  22@ 25
Q uince _________  1 75@2 00
R ape ____________  15 @ 20
S a b a d i l la ________ 23 @ 30
S u n flo w er .______ 11%@ 15
W orm , A m erican  30@ 40
W orm , L e v a n t ____ @5 00

T inctures

A conite  ____ — @1 80
A l o e s -------- --------- @1 45
A rnica  _ — - @1 10
A s a f o e t i d a _— @2 40
B e l la d o n n a _ @1 35
B en zoin  _ —  _ @2 10
B en zoin  Com p’d @2 65
B uchu  ____— — @2 55
C a n th r a r a d ie s__ @2 85
C apsicum  ---------- @2 20
C atechu  _________ @1 75

the day of issue.

C inchona ________ @2 10
Colchicum  ______ @1 80
Cubebs __________ @3 00
D ig ita lis  ________ @1 80
G entian  _________ @1 35
G inger, D. S. __ @1 80
G uaiac _________ @2 20
G uaiac, Am m on. @2 00
Iodine ----------------- @ 95
Iodine, C olorless @1 50
Iron, C l o . ------------  @1 35
K i n o --------------------  @1 40
M yrrh ----------------- @2 50
N u x  V o m i c a ____ @1 55
Opium ---------------  @3 50
Opium, C a m p ._ @ 85
Opium, D eodorz’d @3 50
Rhubarb _________ @1 70

Paints.

Lead, red dry __ 14% @14% 
L ead , w h ite  dry 14% @14% 
Lead, w h ite  o il-  14%@14% 
Ochre, yellow  bbl. @ 2
Ochre, yellow  le ss  2%@ 6
R ed V en e t’n Am. 3%@ 7
Red V en e t’n E ng. 4@ 8
P u tty  ------------------  5@ 8
W hiting , bbl. ____ @ 4%
W h itin g  ------------  5%@ 10
L. H . P . P rep —  2 80@3 00 
R ogers Prep. — 2 80@3 00

M iscellaneous

A c e t a n a l id -------  47 %@ 58
A lum  ----------------- 08@ 12
Alum . powd. and

ground ------------  09@ 15
B ism u th , Su b n i­

tra te  ------------  3 85@4 00
B orax  x ta l or

pow dered ____ 07@ 13
C antharades, po. 2 00@3 00
Calom el ----------  1 76 @1 96
C apsicum , p ow ’d 48@ 55
C a r m in e ________ 6 00@6 60
C assia  B u d s ____ 25@ 30
C loves ---------------  50@ 55
C halk P rep ared - 14@ 16
C h o lo ro fo rm ______57 @67
Chloral H yd rate  - 1 35@1 85
C ocaine ______ 11 60@12 25
C ocoa B u t t e r ____55@ 75
Corks, lis t, le ss  40@50%
Copperas _______ 2%@ 10
Copperas, Pow d. 4@ 10 
C orrosive Sublm  1 48@1 63
Cream  T a r t a r ____33@ 40
C uttle b o n e ______40 @ 50
D extr in e  ________ 5@ 15
D over’s  Pow der 3 50@4 00 
E m ery, A ll N os. 10@ 15 
E m ery, P ow dered 8@ 10 
E psom  S a lts , bbls. @ 3
E psom  S alts, le s s  3%@ 10
E rgot, p o w d e r e d _@1 50
F lake, W h i t e ____ 15@ 20
Form aldehyde, lb 15% @ 30
G e la t in e ________1 25@1 50
G lassw are, le s s  55%. 
G lassw are, fu ll case  60%. 
G lauber S a lts, bbl. @03% 
G lauber S a lts  le ss  04 @ 10
G lue, B row n ___  21@ 30
Glue, B row n Grd 15@ 20
Glue, w h i t e ____27 %@ 35
Glue, w h ite  grd. 25@ 35
G lycerine ______ 22% @ 40
H ops _____________  65@ 75
Iodine _________  6 30@6 75
Iodoform  ______ 7 60 @7 85
L ead A c e t a t e _ 18@ 25
L y c o p o d iu m ______60@ 75
M a c e _____________  @ 80
M ace, pow dered 95@1 00
M e n th o l______ 18 00@19 00
M orphine ____ 10 70@11 60
N u x  V o m i c a ____ @ 30
N u x  V om ica, pow . 17@ 25 
P epp er black pow. 32@ 35
Pepper, W h i t e _40@ 45
P itch , B urgund ry 10@ 15
Q u assia  __________  12@ 15
Q uinine __________  72@1 33
R ochelle S a l t s __28@ 35
Saccharine ______ @ 30
S a lt P e ter  ______ 11@ 22
S eid litz  M ixture 30@ 40
Soap, green  ____ 15@ 30
Soap m ott ca st . 22 %@ 25 
Soap, w h ite  ca st ile

case  ____________  @11 50
Soap, w h ite  ca st ile

less , per b a r ____ @1 25
Soda A s h _________ 3%@ 10
Soda B icarb onate 3%@ 10
Soda, S a l __ _____03 @ 08
Sp irits  Cam phor _ @1 35
Sulphur, r o l l ____3%@ 10
Sulphur, S u b l . ___04@ 10
T am arinds ______ 20 @ 25
T artar E m e t i c __70@ 75
T urpentin e, V en. 50@ 75 
V an illa  E x. pure 1 75@2 25 
W itch  H azel __ 1 51 @2 10 
Zinc S u l p h a t e __06@ 15
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail­

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
Canned B lack Raspberries
Pickles
A pricots

Cheese 
C urrants  
Scotch Peas

A M M O N IA

A rctic , 16 oz. ________ 2 00
A rctic, 32 oz. ------------ 3 25
I X  L , 3 doz., 12 oz. 3 75

48. 1 1b. ______________ 4 25
24. 3 lb. ______________ 5 50
10 lb. pails, per doz. 8 20
15 lb. pails, per doz. 11 20
25 lb . pails, per doz. 17 70

B A K IN G  P O W D E R S  
A rctic, 7 oz. tum bler 1 35
Q ueen F lak e, 6 o z . _1 25
Q ueen F lake, 16 o z ._2 25
Queen F lak e , 100 lb. k eg  11 
Q ueen F lak e . 25 lb. k eg  14
Royal, 10c, d o z . ______ 95
R oyal, 6 oz., d o z . _2 70
Royal, 12 oz., doz—  5 20
R oyal, 5 l b . _________ 31 20
R ocket, 16 oz., doz. 1 25 

B L U IN G  

O riginal

condensed  Pearl 

Crown Capped  

4 doz., 10c dz. 85 

3 dz. 15c, dz. 1 25

B R E A K F A S T  FO O D S  
C racked W h eat, 24-2 3 85
Cream  o i  W h e a t ------6 90
P ills  bury’8 B e s t  Cer’l 2 20 
Q uaker P u ffed  R ice— 5 65 
Q uaker P uffed  W h eat 4 30 
Q uaker B r fs t  B iscu it 1 90
R alston  P u rin a  ---------- 3 60
R alston  B ran zos ------- 2 70
R alston  Food, large — 3 60
S axon  W h eat F o o d ___3 85

Shred. W h eat B iscu it 3 85
V ita  W h eat, 1 2 s _______ 1 80

Post’s Brands.
G rap e-N u ts, 24s ------- 3 80
G rap e-N u ts, 100s _____2 75
P ostu m  C ereal, 1 2 s __2 25
P o s t T o a sties , 3 6 s _2 85
P o s t  T o a sties , 2 4 s _2 85
P o s t’s  B ran , 24s _____2 70

BRO OM S
Standard Parlor, 23 lb . 7 00 
F a n cy  Parlor, 23 lb. 8 00 
E x. F an cy  Parlor 25 lb . 9 25- 
E x. F ey . Parlor 26 lb. 10 00
T oy ____________________2 25
W hisk , N o. 3 _________ 2 76

R ich  & F ran ce  B ran ds
S p ecia l ________________ 6 75
N o. 24, Good V a l u e _7 50
N o. 25, S p e c i a l ______8 00
N o. 25, V e lv et, p lain  8 75
N o. 25, V e lv et, pol.__9 00
N o. 27 Q u ality  ______10 00
N o. 22 M iss D a n d y _10 00
N o. B -2  B . O. E . ____9 00
W areh ouse, 36 l b . ____9 76
B .O .E . W ’hou se, 32 lb. 9 00

B R U S H E S
Scrub

Solid  B ack , 8 i n . ____1 50
Solid  B ack , 1 i n . ____1 75
P o in ted  E n d s ________ 1 25

Stove
N o. 1 __________________ 1 10
N o. 2 __________________ 1 35

Shoe
No. 1 ________________  90
No. 2 __________________1 25
No. 3 __________________2 00

B U T T E R  C O LO R  
D andelion , ___________ 2 85
N edrow , 3 oz., doz. 2 50

C A N D L E S
E lectric  L ight, 40 lbs. 12.1
Plum ber, 40 lbs. ______ 12.8
Paraffine, 6 s _________ 14%
Paraffine, 12s ________ 14%
W ick in g  _____________ 40
T udor, 6s, per b o x __30

C A N N E D  F R U IT .  
A pples, 3 lb. Standard  1 50
A pples, N o. 1 0 _ 4 00@4 25
A pple Sau ce, No. 2_ 2 00 
A pricots, N o. 1 1 35@1 90
A pricots, N o. 2 --------- 2 85
A pricots, N o. 2% 2 60@3 75
A pricots, N o. 10 --------8 00
B lack b erries, N o. 10 12 50 
B lueber's, N o. 2, l-75@ 2 50 
B lu eb erries, N o . 1C— 11 00
C herries, N o. 2__3 00 @3 50
C herries, N o. 2% 4 00@4 95
C herries, N o. 1 0 --------10 50
L oganberries, N o. 2 — 8 00 
P ea ch es , N o . 1 1 10@1 80
P each es, N o. 1, S liced  1 40
P ea ch es, N o . 2 -----------2 75
P ea ch es, No. 2% M ich 2 25 
P each es, 2% Cad. 3 00@3 75 
P each es, 10, M ich 5 50@6 60 
P ineapple , 1, s led  1 80@2 25 
Pineapple , 2 s i. 3 10@3 25 
P ’apple, 2, br si. 2 75@2 85 
P ’app le, 2%, si. 3 80@4 50 
P ’apple, 2, cru. 2 40@2 60 
P in eap p le , 10 cru . —13 00
P ea rs, N o. 2 _________ 2 90
P ea rs, N o. 2 % _3 50@3 75
P lu m s, N o. 2 __1 26@1 40
P lu m s, N o. 2 % -----------2 60
R asp berries N o. 2, b lk  3 00 
R asp b ’s, R ed, N o. 10 14 00 
R aspb’b. B lack

N o. 10 ____ 11 50@12 50
R hubarb, N o. 1 0 _____5 60

C A N N E D  F IS H .
11am Ch’der, 10% oz. 1 35 
21am Ch., N o. 3 3 00@3 40 
H am s, Steam ed , N o. 1 1 80 
Hams, M inced, N o. 1 2 50 
rinnan H addie, 10 oz. 3 30 
21am B ouillon , 7 oz._ 2 50 
2hicken H add ie , N o. 1 2 75 
Fish F la k es, sm all — 1 35 
lod F ish  Cake, 10 oz. 1 85 
love O ysters, 5 oz. — 1 75 
Lobster, N o. %, S tar  3 25 
Shrim p, 1, w e t 2 10@2 25 
Sard’s, % Oil, k y  6 00@7 00 
Sardines, % Oil, k ’le s s  6 00 
Sardines, % Sm oked  7 50 
Salmon, W arrens, %s 3 00 
Salm on, R ed A la sk a — 2 85 
Salm on, Med. A lask a  1 85 
Salm on, P in k  A la sk a  1 65 
Sardines, Im . %, ea . 10@28 
Sardines, Im ., %, ea . 25 
Sardines, Cal. — 1 65@1 80 
runa , %, A lbocore — 95 
runa , %s, C urtis, doz. 2 20 
ru n a , %s C urtis doz. 3 50 
ru n a , Is , C urtis, doz. 7 00

C A N N E D  M E A T . 
B acon , Med. B eech n u t 2 40 
B acon , L ge. B eech n u t 4 05 
B ee f, N o. 1, Corned — 2 70 
B ee f, N o . 1, R o a st — 2 70 
B eef, N o. 2%, E a g le  s li 1 25 
B eef, N o. %, Q ua. s li. 1 75 
B eef, 5 oz ., Q ua., s li. 2 50
B ee f  N o. 1, Q u a k e r __3 10
B eef, N o. 1. B ’n u t. sli. 6 10 
B ee fs tea k  & O nions, s  2 75 
Chili Con Ca., I s  1 35@1 46 
D eviled  H am , %s —  2 20 
D eviled  H am , %s _— 3 60 
H am b urg S tea k  &

O nions, N o. 1 ---------3 15
P o tted  B eef, 4 o z .  1 10
P o tted  M eat, % L ibby 60 
P otted  M eat, % L ibby 90 
P o tted  M eat, % R ose 85 
Potted  H am , G en. % 1 85 
V ienna Sana., N o. % 1 36 
V eal L oaf. M e d iu m __2 80

Baked Beans
B eech n u t. 16 oz. ------- 1 40
C am pbells _____________ 1 15
C lim atic  G em , 18 ozz. 95
Frem ont,- N o. 2 _______ 1 20
Snider, N o. 1 ________  95
Snider, No. 2 ________ 1 25
V an  Cam p, s m a l l ____ 85
V an  Camp, M e d . ------1 15

C A N N E D  V E G E T A B L E S .
Asparagus.

N o. 1, G reen tip s  4 10@4 50 
N o. 2%, L ge. Gr. 3 76@4 50 
W . B ean , cu t 2 1 65@1 75 
W . B ean s, 10 — 8 50(g) 12 00 
G reen B ea n s, 2s 1 85@3 75 
Gr. B ea n s, 10s 7 50@13 00 
L. B ea n s, 2 gr . 1 35@2 65 
L im a B ean s, 2s, Soak ed 95 
R ed K id . N o. 2 1 20@1 35 
B ee ts , N o . 2, wh. 1 60(g>2 40
B ee ts , N o. 2, c u t ------1 25
B ee ts , N o. 3, c u t ------1 60
Corn, N o. 2, E x  s ta n  1 45 
Corn, N o . 2, F a n  1 60<g)2 25 
Corn, N o. 2, F y . g la ss  3 25
Corn, N o. 1 0 __7 50@16 75
H om iny, N o. 3 1 00(g)l 15
Okra, N o . 2, w h ole  __ 2 00
Okra, N o. 2, c u t ------1 60
D ehydrated  Veg Sou p 90 
D ehydrated  P o ta to es , lb 45 
M ushroom s, H o te ls  —  38 
M ushroom s, C hoice —  50 
M ushroom s, Sur E x tra  79 
P ea s , N o. 2, E .J . 1 50@1 80 
P ea s , N o . 2, S ift.,

J u n e _________ 1 90@2 10
P ea s, N o . 2, E x . S ift.

E . J . _________________2 60
P ea s , E x . F in e , F ren ch  25 
P u m pk in , N o. 3 1 35@1 50 
P u m p k in , N o. 10 4 50@5 60 
P im en tos , %, ea ch  12(g) 14 
P im en tos , %, each  — 27 
S w ’t  P o ta to es , N o. 2% 1 35 
Sau rk rau t, N o . 3 1 40<g)l 50 
S u cco tash , N o. 2 1 6u@2 36

Spinach, N o . 1 ---------1 10
S p inach , N o . 2_1 35@1 75
Sp inach , N o. 3_ 2 00@2 40
Spinach, N o. 10— 6 00@7 00 
T om atoes, N o. 2 1 30@1 60 
T om atoes , N o. 3 1 9U@2 25 
T om atoes , N o. 2 g la ss  2 60 
T om atoes, N o. 10 — .  6 50

C A T S U P .
B -n u t, S m a l l _____—-  2 25
L illy  V alley , 14 o z . __2 50
L ibby, 14 o z . _______-  3 86
L ibby, 8 o z . ------------ 1 76
L ily  V a lley , % p in t 1 75
P aram ou n t, 24, 8 s ------1 46
P aram ou nt, 24, 16s — 2 40 
P aram ou n t, 6, 10s — 10 00
Sn iders, 8 o z . -----------1 85
Sn iders, 16 o z . ---------2 85
R oyal R ed, 10 o z . ------1 40

C H IL I  S A U C E .
Snider, 16 o z . -----------3 86
Sn iders, 8 o z . ------------ 2 36
L illy  V a lley , 8 oz . — 2 10 
L illy  V a lley , 14 oz. __ 3 00

O Y S T E R  C O C K T A IL .
Sn iders, 16 oz. ---------3 25
Sniders, 8 o z . -----------2 35

C H E E S E
R o q u e fo r t____________ 63
K ra ft Sm all t i n s ------1 70
K ra ft A m e r ic a n ------- 1 70
Chili, sm all t in s  - —  1 70 
P im en to , sm all t in s— 1 70 
R oquefort, sm all t in s  2 50 
C am enbert, sm all t in s  2 60
B rick  _________________ 28
W iscon sin  F la ts  ------27
W iscon sin  D a isy  ------27
L onghorn -------------------27
M ichigan F u ll C ream  26 
ivew  York F u ll C ream  34 
Sap  S a g o -------------------30

C H E W IN G  G U M
A dam s B lack  J a c k ------65
A dam s B loodberry --------65
A dam s D e n t y n e --------------66
A dam s Calif. F ru it ------  66
A dam s S en  S e n --------- 65
B eem an ’s  P e p s i n --------- 65
B e e c h n u t ________________ 70
D oublem int _____________ 65
Ju icy  F ru it -------------------- 65
P epp erm int, W rig ley s— 65 
Sp earm in t, W rig ley s  — 65
W rig ley’s  P -K  --------------65
Zeno _____________________66
T eab erry  ________________ 65

C H O C O L A T E .
Baker. C aracas. %s — 37
B aker. C aracas, %s — 35
B aker. P rem ium , %s — 37
Baker, Prem ium . % s ___ 34
Baker. P rem iu m , %s — 34
H ersheys, P rem iu m , %s 35 
H ersh eys. P rem iu m , %s 36 
R unkle, P rem iu m , % 31
R unkle, P rem iu m , %s_ 34 
V ien n a  S w eet, 24s —  2 10

COCOA.
B aker’s  %s -------------------- 40
B ak er's  %s -------------------- 36
B u n te, %s -------------------- 43
B u n te, % lb. ----------------- 35
B u n te, lb. -------------------  32
D ro ste ’s  D u tch , 1 lb —  9 00 
D ro ste ’s  D utch , % lb. 4 75 
D ro ste ’s  D utch , % lb. 2 00
H ersh eys, %s --------------- 33
H ersh eys, %s --------------- 28
H uyler __________________ 36
L ow ney, % s -------------------- 40
L ow ney, %s ------------------ 40
L ow ney, %s ----------------- 38
L ow ney, 5 lb. c a n s ------31
V an H ou ten , %s -----------75
V an H ou ten . %s -----------75

C O C O A N U T.
%s, 5 lb. ca se  D unh am  42
%s, 5 lb. ca se  --------------40
%s & %s 15 lb. c a se — 41 
B ulk, barrels shredded 24 
48 2 oz. p k gs., per case  4 15JO A __l___ — n AA

C L O T H E S  L IN E .
H em p, 50 f t __________ 2 00
T w isted  C otton , 50 ft . 1 75
B raided. 50 ft . ________ 2 75
S ash  Cord ____________ 3 50

C O F F E E  R O A S T E D  
Bulk

R io __________________ 19
S an tos  ------------------- 24@27
M aracaibo _______________ 33
G u atem ala  ____________ 34%
J a v a  and  M o c h a ______ 41
B o g o ta  ________________ 34%
P e a b e r r y ________________ 27

M cL au g h lin ’s K ep t-F resh  
V acu u m  packed. A lw ays  
fresh . C om plete lin e o f  
h igh -grad e  bulk coffees. 
W . F . M cL aughlin  & Co., 

C hicago

Coffee E x tracts
N . Y ., per 1 0 0 ________  11
F ra n k ’s  50 pk gs. _____4 25
H u m m el’s  50 1 l b . __10%

C O N D E N S E D  M IL K
E agle , 4 doz. _________ 9 00
L eader, 4 doz. ________ 7 00

M IL K  C O M P O U N D
H eb e, T all, 4 d o z . __4 50
H ebe, B ab y , 8 d o z ._4 40
C arolene, T all, 4 doz. 4 00 
C arolene, B ab y  _______ 3 50

E V A P O R A T E D  M IL K

Q uaker, T all, 4 d o z ._4.90
Q uaker, B ab y , 8 doz. 4 80 
Q uaker G allon, % doz. 4 70 
B lue G rass, Tati, 48 6 00 
B lue G rass, B ab y , 72 3 75 
C arnation , T all, 4 doz. 5 25 
C arnation , B aby, 8 dz. 5 15
E very  D ay , T all _____5 25
E very  D ay , B a b y ____4 00
G oshen, T a l l ___________5 00
P e t, T all ______________ 5 25
P e t, B aby, 8 o z . ____5 15
B ord en’s , T a ll _____— 5 25
B ord en’s , B a b y  _______ 5 15
V an Cam p, T all _____6 25
Van Cam p, B a b y ____3 96

C IG A R S
L ew ellyn  & Co. Brands  

G arcia M aster
C afe, 1 0 0 s _____________  37 60

S w ift
W olverine, 50s ____ 130 00
Suprem e, 5 0 s ________ 110 00
B oston ian , 50s _____ 95 00
P erfecto , 50s ______ 95 00
B lu n ts, 5 0 s _________  75 00
C abinet, 50s . ----- =— = 73 00

Tilford C igars
C lubhouse, 50s _____HO 00
P erfec to , 5 0 s _______  95 00
T uxedo, 50s ________ 75 00
T ilcrest, 5 0 s ______— 35 00

W orden Grocer Co. Brands
H enry  G e o r g e -------- $37 50
H arv ester  K id dies — 37 50 
H a rv ester  R ecord B .—75 00 
H arvester  D elm onico  75 00 
H arvester  P er fec to — 95 00
W eb stere tts  ------------  37 50
W ebster S avoy  -----  75 00
W ebster P l a z a _____  95 00
W ebster B elm ont____ HO 00
W eb ster S t. R eg es—125 00
S ta r lig h t R ouse ------ 85 00
S tarligh t P -C lub  — 150 00 
L a A zora A greem en t 68 00 
L a A zora W ash in gton  75 00
L ittle  V a len tin e  ------ 37 60
V alen tin e  V ictory  — 76 00 
V alen tin e  D eL u x — 95 00 
V alen tin e  Im perial — 95 00
T i o n a _________________ 30.00
C lin t Ford ----------------35 00
P icad u ra  P a ls  _____-  25 00
Q u alitiy  F ir s t  S tog ie  18 50

Vanden Berge Brands  
Chas, the E igh th , 50s 75 00
W h a le - B a c k _____60s 58 00
B lack ston e  --------- 50s 95 00
El P rodu cto  BoqueL . 75 00 
El Producto, P u r i­

ta n o -F in o s ------------  92 00

C O N F E C T IO N E R Y  
S tick  Candy Pails

Standard ______________ 18
Jum bo W rapped ------- 20
P u re Sugar S tick  600s 4 25 
B ig  S tick , 20 lb. ca se  21 

Mixed Candy
K in d e r g a r t e n -------------- 19
L eader ________________ 18
X . L . O. ----------------------16
F rench C ream s -----------20
Cam eo ________________ 22
Grocers _______________ 13

Fancy Chocolates
5 lb. B oxes  

B itter sw ee ts , A ss ’ted  1 75 
Choc M arshm allow  D p 1 75 
M ilk C hocolate A  A — 2 00
N ibble S t i c k s ________ 2 00
P rim rose Choc. _____-  1 35
N o. 12 C hoc., D ark  .  1 75 
N o. 12 C hoc., L igh t -  1 85 
C hocolate N u t R olls .  1 90

Gum Drops P a ils
A n i s e _________________ 17
O range G u m s ________   17
C hallenge G u m s ______14
F a v o r i t e _______ _— —— 20
S u p e r i o r ___—____—  21

Lozenges. Pails
A. A . Pep. L ozen ges 20 
A. A . P in k  L ozen ges 20 
A . A . Choc. L ozen ges 20
M otto H e a r t s --------- 21
M alted M ilk L o zen g es  23

H ard  Goods. P ails
L em on D r o p s ________ 20
O. F . H orehound dps. 20
A n ise  S q u a r e s _______ 20
P ea n u t S q u a r e s _____ 22
H orehound T a b l e t s _20

Cough Drops Bxs.
P u tn a m ’s  ___________ _ 1 30
Sm ith  B r o s ._________ _ 1 50

Package Goods 
C ream ery M arshm allow s  

4 oz. pkg., 12s, c a rt. 1 06 
4 oz. pkg., 48s, case 4 00

Specialties.
W aln u t F u d g e _________ 24
P in eap p le  F u d ge  _______ 22
Italian  B on B o n s ____20
A tla n tic  C ream  M in ts 32 
S ilver K in g  M. M allow s 32
H ello, H iram , 2 4 s ____1 50
W alnu t Sundae, 24, 5c 85
N eap o litan , 24, 5 c ____ 85
Y ankee Jack , 24, 5 c _85
G ladiator, 24, 1 0 c ___ 1 60
M ich. S u gar  C a., 24, 5c 85
Pal O M ine, 24. 5c ____ 85
S caram ou ch e, 24-10c 1 60

C O U P O N  BOOKS  
50 E con om ic grade — 2 50 
100 E con om ic grade — 4 50 
500 E con om ic grade 20 00 
1,000 E con om ic grade 37 50 

W here 1,000 books are  
ordered a t  a  tim e, sp e c ia l­
ly print fron t co v er  is  
fu rn ish ed w ith o u t charge.

C R E A M  O F T A R T A R  
6 lb. boxes ____________ 35

D R IE D  F R U IT S  
Apples

E vap. C hoice, b u l k ____16
A pricots

E vaporated , C hoice _—  16
E vaporated , F a n cy  _____20
E vaporated  S lab s ______ 13

C itron
10 lb. box _______________ 48

C urran ts
P ack age , 15 o z . ______18
B oxes, B ulk, per lb. _ 17 
G reek, B ulk , lb. --------15%

Peaches
E vap . C hoice, unp. ___ 12
E vap ., E x. F an cy , P. P. 18

Peel
L em on, A m erican  ___ 25
O range, A m erican _____26

Raisins
Seeded, B u lk  _________ 10%
Seeded, bulk C alif._09%
S eed less , 15 oz. pkg. 12
S eed less, T h o m p s o n _11
Seeded, 15 oz. p k g ._12
C aliforn ia  S u l a n a s _09%

C alifo rn ia  Prunes
90-100, 25 lb. b o x e s _@08
80-90, 25 lb. b o x e s _@09
70@80, 25 lb. b o x e s _@10%
60@70, 25 lb. b o x e s _@11%
50-60, 25 lb. b o x e s _@12%
40-50, 25 lb. b o x e s _@14
30-40, 25 lb. boxes —@17%

F A R IN A C E O U S  GOODS
Beans

M ed. H an d  P i c k e d _06%
Cal. L im as _________14
B row n, S w ed ish  ___ 09
R ed K id ney  ________02

F a rin a
24 p ack ages  _________ 2 10
B ulk , per 100 l b s . _05%

H om iny
Pearl, 100 lb. s a c k _2 75

M acaroni
D om estic , 20 lb. box 07%
A rm ours, 2 doz., 8 oz. 1 25 
F ou ld’s, 2 doz., 8 oz. 1 80 
Q uaker, 2 d o z . ______1 80

P earl B arley
C h ester ----------------------4 25
00 and 0000 _________6 00
B arley  G rits ------------  05

Peas
Scotch , lb. ___________  07%
Sp lit, lb. y e llow  ______08

Sago
E a st In d ia  __________ 11

Tapioca
P earl, 100 lb. s a c k s _11
M inute, 8 oz., 3 doz. 4 05 
D rom edary I n s t a n t _3 50

F L A V O R IN G  E X T R A C T S

D oz. Doz.
Lem on  
1 20 —-  % oun ce

V anilla  
„  1 65

1 65 —-1% oun ce — 2 20
2 75 —-2% oun ce „  3 60
2 40 —_2 oun ce — 5 30
4 50 „ _4 oun ce — 6 00
7 75 —_8 ounce — 10 40

15 00 „ .16 ounce „  20 00
29 00 „ _32 ounce „  37 40

A rc tic  Flavorings  
V an illa  or L em on

1 oz. P arn el, d o z . ___ ; 1 00
2 oz. F la t, d o z . ______2 00
2% oz. Ju g , ________ -  2 25
3 oz. T aper, 40 bot. for 6 75

Sm ith’s
Flavorings

2 oz. V an illa  _■_________ 2 CO
2 oz. L em on __________ 2 40
4 oz. V a n illa  __________ 3 50

J iffy  Punch
3 doz. C a r t o n __________ 2 25

A ssorted  flavors.

F R U IT  JAR S  
M ason, p ts ., per g ro ss  7 80 
M ason, q ts., per g ro ss  9 10 
M ason, % g a l., g ro ss  12 10 
Ideal G lass T op, pts. 9 20 
Ideal G lass Top, q ts. 11 00 
Ideal G lass Top, % 

gallon  ______________  15 70

G E L A T IN E
Jello-O , 3 doz. _______ 3 45
K n o x ’s  Spark ling, doz. 2 25 
K n ox’s  A cid u ’d, doz. 2 25
M inute, 3 doz. ________ 4 05
P lym ou th , W h ite  ------- 1 55'
Q uaker, 3 doz. _______2 70

H O R S E  R A D IS H  
Per doz., 6 oz. _______ 1 10

J E L L Y  A N D  P R E S E R V E S
Pure, 30 lb. p a i l s ------4 00
Im itation , 30 lb. pa ils  1 90 
P u re  7 oz. A sst., doz. 1 2h 
B u ck eye , 22 oz., doz. 2 10
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JE L L Y  G L A SS E S 
8 02,, per doz. ________36

O L E O M A R G A R IN E  
K ent Storage Brands.

Good L uck, 1 l b . ___ 25%
Good Luck, 2 l b . ___ 25
Good Luck, s o l i d _____24
G ilt E dge, 1 lb. ____ 25%
G ilt E dge, 2 lb. _____ 25
D elicia, 1 lb. _______ 22
D elicia, 2 lb. ________ 21%

S w ift Brands.
Gem N u t ___________ 24
Sp ecia l C ountry roll— 27 
V an W estenbrugge Brands  

Carload D is tribu to r

N ucoa, 
N  ucoa,

1 lb.
2 and

--------25%
lb__25

M A T C H E S
D iam ond, 144 b o x ___ 8 00
Search light, 144 box 8 00 
Red Stick , 720 l c  bxs 5 50 
Red D iam ond, 144 bx 6 00 

S afety  Matches  
Q uaker, 5 gro. case  4 75

M IN C E  M E A T
N one Such, 3 d o z ._4 85
Q uaker, 3 doz. c a s e _3 50
Libby, K egs, w et, lb. 22

M O LA S S E S .

Bel C ar-M o  Brand  
8 oz., 2 doz. in  case
24 1 lb. p a ils  ________
12 2 lb. p a i l s __________
5 lb. pails 6 in  crate  
14 lb. p a ils  ---------------
25 lb. p a ils  __________
50 lb. t in s  ------------------
P E T R O L E U M  P R O D U C TS  

Iron B arrels  
P erfection  K erosin e — 13.1 
Red Crown G asoline,

T ank  W agon ____— 18.7 
Gas M achine G asoline 37.2 
V. M. & P . N ap h th a  23.6
C apitol C ylinder ------- 39.2
A tla n tic  Red E n g in e - 21.2 
W in ter  B lack  _________ 12.2

Cpolarine
Iron Barrels.

L igh t __________________ 57.2
M edium  _______________ 59.2
H ea v y  _________________ 62.2
Sp ecia l h ea v y  ------------ 64.2
E x tra  h ea v y  --------------- 67.2
T ran sm ission  Oil ------- 57.2
F inol, 4 oz. cans, doz. 1.40 
Finol, 8 oz. cans, doz. 1.90
P arow ax, 100, lb. ------- 7.2
P arow ax, 40, 1 l b . ___7.4
P arow ax, 20, 1 lb. —  7.6

Gold B rer R abbit 
N o. 10, 6 can s to case  5 55 
No. 5, 12 can s to case  5 80 
N o. 2%, 24 can s to cs. 6 05 
N o. 1%, 36 cans to cs. 5 00 

Green B rer R abbit • 
N o. 10, 6 can s to  case  4 20 
N o. 5, 12 cans to case 4 4 > 
N o. 2%, 24 can s to  cs. 4 70 
N o. 1%, 36 can s to  cs. 4 00 

A u n t D inah Brand.
N o. 10, 6 cans to case  3 00 
No. 5, 12 can s o case 3 25 
N o. 2%, 24 cans o cs. 3 50 
No. 1%, 36 cans oe cs. 3 00 

N ew  Orleans
F a n cy  Open K ettle  —  68
C hoice __________________ 52
F a ir  ------------------------------- 22

tla lf  barrels 5c extra  
M olasses in Cans. 

D ove, 36, 2 lb. W h. L. 5 60 
D ove, 24, 2% lb W h. L 5 20 
D ove, 36, 2 lb. B lack  4 30 
D ove, 24, 2% lb. B lack  3 90 
D ove, 6, 10 lb. B lue L 4 45 
P alm etto , 24, 2% lb. 4 65

N U T S .
W hole

A lm onds, T erregona - 20
B razil, Large ------------22
F a n cy  m i x e d --------------20
F ilb erts, S ic ily  ---------15
P ean u ts , V irg in ia , raw  01% 
P ea n u ts , Vir. roasted  11 
P ean u ts, Jum bo, raw  13 
P ean u ts, Jum bo, rstd  15
P eca n s, 3 s ta r  ---------23
P eca n s, Jum bo ---------24
W aln u ts , C alifornia — 28 

Salted Peanuts.
F an cy , N o. 1 -------- - 16%

Shelled.
A lm onds ----------------- 48
P ean u ts , Spanish ,

125 lb. b ags ------ — 15%
F ilb erts  ------------------ __32
P eca n s -------------------- 84
W aln u ts  ------------------ 52

O L IV E S .
B ulk , 2 gal. k e g ------ 3 50
B ulk , 3 gal. k eg  -------- 5 00
B ulk, 5 gal. k eg  -------- 7 7a
Q uart, Jars, dozen __ 6 00
P in t, Jars, dozen —  3 50 
4 oz. Jar, plain, doz. 1 40 
5% oz. Jar, pi., doz. 1 60 
9 oz. Jar, p lain , doz. 2 80 
16% oz. Jar, PI. doz. 4 50 
4 oz. Jar, S tu ., doz. 1 90
8 oz. Jar, stuffed , dz. 3 40
9 oz. Jar, Stuffed, doz. 4 10 
12 oz. Jar, Stuffed, dz. 4 90

P E A N U T  B U T T E R .

Sem d ac, 12 pt. can s 2 80 
Sem dac, 12 qt. ca n s 4 IE 

PICK LES  
Medium Sour

Barrel, 1,200 count — 19 00 
H a lf ’bb ls., 600 count 10 50
10 gallon  k egs -------  9 50

S w eet Sm all
30 gallon , 3000 -------  38 00
30 gallon , 3000 ------ 43 00
5 gallon , 500 ------------  7 75

Dill P ick les.
600 Size, 15 g a l . ------9 60

P IP E S
Cob, 3 doz. in bx. 1 00@1 20 

PLAYING CARDS  
B roadw ay, per doz. — 2 40
Blue Ribbon --------------- 4 00
B icycle ----------------------- 4

PO TASH
B a b b itt’s 2 d o z . ---------2 7o

FR ESH  M EATS  
Beef-

Top S teers & H eif. 18@19 
Good S teers  & H eif. 16 @17 
Med. S teers & H eif. 12@13 
Com. S teers  & H e if. 10@12 

Cows.
Top ---------------------------------12
Good ------------------------------- I*
Medium _________________ 09
Com m on -------------------------08

V eal.
Top ----------------------------12
Good _________________ 10
M edium  ----------------------08

Lamb.
Good -------------------------- 24
M edium  ----------------------22
Poor _________________ 16

Mutton.
Good -------------------------- 12
Medium ______________  10

Poor __________________ 06
Pork.

Hea.vy h ogs --------------08
M edium h ogs --------------09%
L igh t h ogs -----------------09
Loins ________________ 15
B u tts ------- ----------------- 12
Shoulders ____________ 10
H am s -------------------------12

. Spareribs ____________ 10
N eck  bones __________05

PROVISIONS  
B arreled Pork

Clear B a c k _ 23 00@24 00
Short C ut Clear 22 00@23 00
Clear F a m ily_ 27 00@2i 00

Dry S a lt M eats 
S P B ellies  — 16 00@13 00 

Lard
80 lb. t u b s ___ ad van ce  %
P u re  in t i e r c e s ---------15
69 lb. t u b s ___ advan ce %
50 lb. t u b s ___ advan ce %
:« lb. p a i l s ___ advan ce %
10 lb. p a i l s ___ advan ce %

5 lb. p a i l s ___ advance 1
•> ib n a i l s ___ advan ce 1

C om pound Lard —15@15% 
S a u sa g es

B ologn a  ----------------------12%
1,1 ver ___________________12
F ran k fort _____________ 16
P ork _______________18@20
V eal ____________________11
T ongue _______________  H
H eadcfteeso  ----------------n

Sm oked M eats 
H am s, 14-16, lb. __21@ 24 
H am s, 16-18, lb. _.21@ 26 
H am , dried beef

s e ts  ___________ 38 @39
C alifornia H a m s _12@ 13
P icn ic  B oiled

H am s ________  30 @32
B oiled H a m s _34 @37
M inced H a m s _14 @15
B acon  _________  18 @30

B eef
B on e less  ____ 23 00@24 00
Rump, n e w _ 23 00@24 00

Mlnoe M eat
Condensed N o. 1 car. 2 00 
C ondensed B akers brick 31
Moist In g la ss  _______ 8 00

P ig ’s F eet
% bbls. _______________ 2 15
% bbls., 35 l b s . ---------4 00
% bbls. _______________ 7 00
1 bbl. ________________ 14 15

Tripe
K its. 15 lbs. _________  90
% bbls., 40 l b s . ______1 60
% bbls.. 80 lbs. '._____ 3 00
H ogs, per lb. ------- ,—  @42
B eef, round s e t ___ 14@26
B eef, m iddles, set__ 25@30 
Sheep, a  sk ein  1 75@2 00

RICE
F a n cy  H ead  --------------08%
B lue R ose ___________ 06%
B rok en  _____ 03%

ROLLED OATS 
S tee l Cut, 100 lb. sks. 4 75 
Silver F lake, 12 F am . 2 20 
Q uaker, 18 R egu lar — 1 80 
Q uaker, 12s F a m ily  N  2 75 
M others, 12s, IH’num  3 25 
S ilver F lak e , 18 R eg. 1 40
Sack s, 90 lb. J u t e ------2 85
Sack s, 90 lb. C otton  __ 2 90 

SA L E R A T U S
Arm and H am m er — 3 76 

SA L SODA
G ranulated, bbls. ____2 00
G ranulated, 100 lbs. c s  2 25 
G ranulated, 36 2% lb.

p ack ages ___________ 2 50
COD FISH

M iddles _________________ 16
T ab lets , 1 lb. P u re —  20 
T ablets, % lb. Pure,

doz. ________________ 1 40
W ood boxes, P u re ------- 27
W hole Cod -----------------  H

Holland H erring
Q ueen, K egs ------------1 05
Q ueen, h a lf bbls. —  8 25
Q ueen, bbls. ------------16 00
M ilkers, k egs ---------- 1 10
Y. M. K egs _________1 10
Y. M. h a lf bbls. ------9 00
Y. M. B bls. ________ 18 00

Herring
K K  K  K, N orw ay — 20 00
8 lb. p a i l s ____________ 1 40
Cut L unch __________1 25
Boned, 10 lb. b oxes __ 28 

Lake H erring  
% bbl., 100 lbs. ____6 50

T ubs, 100 lb. fn cy  fa t  24 50
T ubs, 60 count ______6 00

W hite Fish
Med. F an cy , 100 lb. 13 00

SHO E BLA C K EN IN G . 
t  in 1, P a ste , doz. — 1 35 
E. Z. C om bination , dz. 1 35
D ri-F oot, doz. ______2 00
B ixbys, Doz. ________1 35
Shinola, doz. ________ 90

STOVE PO LISH.
B lackine, per d o z . _1 35
Black Silk L iquid, dz. 1 40 
B lack Silk  P a ste , doz. 1 25 
E nam aline P a ste , doz. 1 35 
E nam aline L iquid, dz. 1 35 
E Z L iquid, per doz. 1 40
Radium , per d o z . ____1 85
R isin g  Sun, per doz. 1 35 
*54 Stove E nam el, dz. 2 85 
V ulcanol, No. 5, doz. 95 
V uleanol, No. 10, doz. 1 35 
Stovoil, per doz. _____3 00

SALT.
Colonial, 24, 2 l b . ____ 95
Log Cabin 24-2 lb. ca se  1 90
Med. N o. 1, B b l s . ___2 80
Med. N o. 1, 100 lb. bg. 9a 
Farm er Spec.., 70 lb. 95 
P ack ers M eat, 56 lb. 63 
P ack ers for ice cream

100 lb., each  ______ 95
B lock s, 50 lb. _______ ♦
B u tter  Salt, 280 lb. bbl. 4 50 
B aker Salt, 280 lb. bbl. 4 25
100, 3 lb. T a b l e ______6 07
60, 5 lb. Table _______5 57
30. 10 lb. T a b l e ______6 30
28 lb. b ags. T able __ 40

K

W orcester

Morton*

Sa lt
QrPaüES

Bbls. 30-10 sks. ______5
B bls. 60-5 sks. ____
Bbls. 120-2% sk s. .
100-3 Ib. sk s. __ :__
B bls. 280 lb. bulk:
A -B u tter  ________ __
A A -B u tter  ' ________
P la in  50-lb. b lks. ___
No. 1 M edium  b b l ._!
T ecu m seh  70-lb. farm

sk. __ ______________
C ases, Ivory, 24-2 cart ! 
B a g s 25 lb. No. 1 m ed.
B a g s 25 lb. C loth dairy
B a g s  50 lb. Cloth dairy
R ock “C” 100-lb. sack s

40

6 05 
6 05

4 20 
4 20

SOAP

boxAm. F am ily , 100
E xport, 120 b o x ______
F lak e  W hite, 100 box  
F els  N apth a, 700 box 
Grdma W hite  N a. 100s 
Rub N o M ore W h ite  

N ap th a , 100 box — 
S w ift C lassic , 100 box  
20 M ule B orax, 100 bx
Wool, 100 box ______
Fairy, 100 box ______
Jap R ose, 100 b o x ____
Palm O live, 144 box

00 
75 
55 
50 
50 
85 

11 00
Lava, 100 b o x ________4 90
Pum m o, 100 box ____4 85
S w eetheart, 100 box _ 5 70 
G randpa T ar, 50 sm . 2 00 
Grandpa Tar. 50 lge . 3 45 
Q uaker H ardw ater  

C astile , 72s, box — 2 70 
F an  oaiiK Tar, 100 bx 4 0U
Trilby, 100, 1 2 c _______ 8 00
W illiam s Barber B ar, 9s 50
W illiam s M ug, per doz. 48

Proctor & G am ble.
5 box lo ts , a ssorted

Ivory, 100, 6 oz. ____6 50
Ivory, 100, 10 o z . ____10 85
Ivory, 50, 10 o z . _______ 5 50
Ivory  Soap F lk s., 100s 8 00 
Ivory Soap F lk s., 50s 4 10

C L E A N S E R S .

Rub N o  More, 18 Lg. 4 25 
Sp otless C leanser, 48,

20 oz. ______________ 3 85
Sani F lu sh , 1 d o z ._2 25
Sapolio, 3 doz. ______3 15
Soapine, 100, 12 oz. _ 6 40 
Snow boy, 100, 10 oz. 4 00
Snowboy, 24 L a r g e _4 80
Speedee, 3 doz. ______7 20
Sunbrite, 72 d o z . ___ 4 00
W yan d otte , 48 _______4 75

SPIC ES.
W hole Sp ices.

A llsp ice, J a m a ic a ____@11
C loves, Zanzibar ___  @45
C assia , C anton ______@22
C assia , 5c pkg., doz. @40
G inger, A frican ____ @15
G inger, C o c h in _______@20
M ace, P e n a n g _______ @75
M ixed, N o. 1 _________ @22
M ixed, 5c pk gs., doz. @45
N u tm egs, 70-80 _____ @46
N u tm egs, 1 0 5 -1 1 0 _____ @40
Pepper, B lack  --------- @17

Pure Ground in Bulk
A llsp ice, Jam aica  ____@16
C loves, Z anzibar _____@60
C assia , C a n t o n __ ___@25
G inger, A f r i c a n ______ @33
M ustard _______________ @32
M aoe, P en an g  ______@80
N u tm eg s ____ _______  @45
P epper, B lack  ______ @22
Pepper, W h ite  ______ @29
Pepper, C ayenne ____@33
Paprika, Spanish  ___@42

Seasoning
Chili Pow der, 1 5 c ____1 35
C elery Salt, 3 o z . ___  95
Sage, 2 oz. __________  90
Onion S a lt ___________ 1 35
Garlic ________________ 1 35
P on elty , 3% oz. ------3 25
K itch en  B ouqu et ___ 3 25
Laurel L eaves  _______ 20
M arjoram , 1 o z . ______ 90
Savory, 1 oz. ________  90
T hym e, 1 o z . _________  90
Tum eric, 2% oz. ____ 90

STARCH
Corn

K ingsford , 40 l b s . _____11%
Pow dered, b ags ______ 03%
Argo. 48, 1 lb. pkgs. 3 80
Cream , 48-1 __________ 4 80
Q uaker, 40-1 ------------  7

Gloss
Argo, 48, 1 lb. pkgs. __ 3 90 
Argo, 12 3 lb. pkgs. — 2 74 
Argo, 8 5 lb. pk gs. —  3 10
S ilver G loss, 48 I s _11%
E lastic , 64 pkgs. ___ 5 35
T iger, 48-1 __________ 3 50
T iger, 50 lbs. --------------05%

CORN SY R U P.

T EA .
Japan.

M edium  ___ ______ 30@35
C hoice . ... .. . 41@58
F a n cy  ______________ 62@70
No. 1 N ibbs _______ _ _ 62
1 lb. pkg. S iftin g s 16@17

G unpowder
Choice ______ — 28
F a n cy  _______A ____ 38@40

Ceylon
P ekoe, m edium — 52

English B reakfast
Congou, M e d iu m __ __ 28
Congou, C h o ic e ____ 35@36
Congou, F an cy  ___ 42@43

Oolong
M edium 3fi
Choice _ 45
F a n c y _____________ _—  50

T WI N E
Cotton, 3 p ly  cone —_ 55
Cotton, 3 p lv  balls — 57
W ool, 6 ply _____ — 20

KriicRSyrup
GOLDEN- CQYSTALWHITE- MAPLE

Penick Golden Syrup
6, 10 lb. c a n s ---------- -
12, 5 lb. can s ________
24, 2% lb. c a n s ---------
24, 1% lb. c a n s ---------2

C rystal W h ite  Syrup
6. 10 lb. c a n s _________ 3
12, 5 lb. c a n s --------------3
24, 2% lb. c a n s ---------3
24, 1% lb. can s ---------- 2
Penick M a p le -L ike  Syrup

90 
3 10 

20 20
40
60
75
55

VI NEGAR
Cider, 40 Grain _______ 22
W hite W ine, 80 grain 22 
W hite W ine, 40 grain  17 
Oakland V inegar & P ick le  

Co.’s Brands.
O akland Apple C i d e r _25
B lue R ibbon C o rn _____ 20
O akland W hite  P ick lin g  20 

N o charge for packages.

WI CKI NG
N o .1 0, per g r o s s _____ 76
No. 1, per g r o s s ____1 05
No. 2, per g r o s s ____1 50
No. 3, per gross ____2 30
P eer less  R olls, per doz. 90 
R ochester , No. 2, doz. 50 
R ochester , N o. 3, doz. 2 00 
R ayo, per doz. ________  80

WO O D E N WA R E
B ask ets

B ushels, narrow  band.
w ire h an d les ____ 1 75

B ushels, narrow  band,
wood h a n d le s ______1 80

B ushels, w ide b a n d __2 15
M arket, drop h an d le  85 
M arket, s in g le  handle 90
M arket, ex tra  _______1 40
Splint, large __________ 8 50
Splint, m edium  ____ 7 50
Splint, sm all __________ 6 50

Churns.
Barrel, 5 gal., ea ch _2 40
Barrel, 10 ga l., each _2 55
3 to 6 ga l., per g a l ._ 16

Egg C ases.
No. 1, S tar C arrier_5 00
No. 2, Star C arrier_10 00
No. 1, Star E g g  T rays 4 50 
No. 2, S tar E gg  T rays 9 00 

Mop S tick s
Trojan s p r in g ________2 00
E clipse p a ten t spring 2 00 
No. 2. pat. brush hold 2 00
Ideal, No. 7 _ ________ 1 25
12 oz. Cot. Mop H ead s 2 55 
16 oz. Ct. Mop H ead s 3 00 

Pails
10 qt. G a lv a n iz e d ___2 35
12 qt. G a lv a n iz e d ___2 65
14 qt. G a lv a n iz e d ___ 3 00
12 qt. F larin g  Gal. Ir. 5 00
10 qt. T in D a i r y ___ 4 50
12 qt. T in D a i r y ___ 5 00

T raps
M ouse, wood, 4 h o l e s __60
M ouse, wood, 6 h o l e s __70
M ouse, tin . 5 h o l e s ____ 65

6, 10 lb. c a n s ------------ 4 15 Rat, wood __________ 1 00
12, 5 lb. c a n s ------------ 4 00 Rat. spring . ................ 1 Of
24, 2% lb. cans --------- 4 50 M ouse, s p r in g _ 30
24, 1% lb. can s __ — ¿J 05 Tubs

Corn L arge G alvan ized  __ 8 50
Blue K aro, N o. 1%. Medium ' G a lv a n iz e d _ 7 50

2 doz. ______________ 25 Sm all G alvan ized ___ 6 50

80 can  ca ses , $4.80 per case

W A S H IN G  P O W D E R S .

Bon A m i Pd , 3 dz. b x  3 75 
Bon A m i Cake, 3 dz. 3 25
C lim aline, 4 doz. _____4 20
Grandm a, 100, 5 c ------4 00
Grandm a, 24 L arge _ 4 00
Gold D u st, 1 0 0 s _______ 4 00
Gold D ust. 12 L arge 3 20
G olden  R od . 24 _______ 4 25
Jinx, 3 d o z . ___________ 4 50
L a France L aun, 4 dz. 3 60 
L u ster  B ox , 54 --------- 3 75

Per case , 24 2 l b s ._2 40
F iv e  case  lo ts  ______2 30

M iracle C., 12 oz., 1 dz 2 25 
Old D utch  Clean. 4 dz 3 40 
Q ueen Ann, 60 oz. — 2 40
R inso, 100 oz. ------------6 40
Rub N o More, 100 ,10

o z . _______-   —-  3 89

B lue K aro, N o. 5, 1 dz. 3 15 
B lue K aro, N o. 1U,

% doz. -------------------- 2 95
Red K aro, N o. 1%, 2

doz. _______________  2 65
R ed K aro, N o. 5, 1 dz. 3 65 
tted Karo, N o. 10, %

doz. _________________ 3 45
Imt. Maple Flavor. 

O range, N o. 1%, 2 doz. 3 05 
O range, N o. 5, 1 doz. 4 35 

Maple.
Green Label Karo,

23 oz., 2 doz. _______6 69
Green L abel K aro, -

5% lb., 1 d o z . ___ 11 40
Maple and Cane

K anuck, per g a l . ------1 65
Sugar B ird, 2% lb.,

2 doz. ____________  9 00
Sugar Bird, 8 oz., 4

doz. _________  12 00
Maple.

M ichigan, per g a l-----2 50
W elehs, per gal. ------- 2 80

T A B L E  SA U C ES.
L ea & Peri'in, large— 6 00
L ea & Perrin, sm all_3 35
Pepper ________*--------- 1 60
R oyal M int __________2 40
Tobasco, 2oz. ------------4 25
Sho You, 9 oz., doz. 2 70
A - l ,  large --------------- 5 20
A - l ,  sm all --------------- 3 15
Capers, 2 o z -------------  2 30

W ashboards
B anner, Globe ______5 75
B rass, s in g le  ________6 00
G lass, s in g le  ________ 6 00
D ouble P e e r l e s s ______9 00
Sin gle  P eer less  _____ 7 50
N orthern Q ueen _5 50
U n iversa l ____________ 7 25

W indow  C leaners
12 in . ________  1 65
14 in. ____________   1 85
16 in. _________________ 2 30

W ood Bow ls
13 in. B u t t e r __________ 5 00
15 in. B u t t e r __________ 9 00
17 in. B u tter  ________ 18 00
19 in. B u tter  ________ 25 00

WR A P P I N G PA P ER  
Fibre, M anila, w h ite - 05%
N o. 1 F ibre _________ 07%
B u tch ers  M anila __06
K raft ________________ 08
K raft Stripe _________ 09%

Y E A ST  CAKE
M agic, 3 doz. _______ 2 70
S u n ligh t, 3 doz. _____2 70
S u n ligh t, 1% d o z . ____1 35
Y east F oam , 3 d o z . __2 70
Y east Foam , 1% doz. 1 35

Y E A S T —CO M PRESSED  
F leisch m an , per doz. 30
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Change of Date By State Grocers.
W yom ing Park , Feb. 12—Owing to 

the fact that E aster comes April 20 
the officers of the Retail Grocers and 
General M erchants’ Association have 
changed the date of the convention 
from April IS, 16, and 17 to April 22, 
23 and 24. W hen the Board met to 
arrange the program , E aster was not 
thought of, but T reasurer A lbrecht of 
D etroit, called up the Secretary this 
week and steps were taken to make 
this change.

Probably this will be better all 
around; at least the Secretary is glad 
to have a little more time to get out 
the year book.

Everybody should m ark these dates 
on the calendar and in towns that have 
local associations the delegates should 
be appointed soon.

Remem ber we plan to entertain the 
ladies this year in a special way; also 
that the convention will be thoroughly 
practical, with few speeches and much 
discussion. Questions should be sent 
in to John Affeldt, Jr., Lansing, who 
has charge of the question box. This 
will be a big feature at the 1924 con­
vention.

The question of relegating cut-price 
articles to the background will be tho r­
oughly thrashed out and possibly a list 
of objectionable articles will be sub­
mitted. W e are getting replies to our 
circular letter of Nov. 30 on this sub­
ject in nearly every mail and the m er­
chants are beginning to wake up.

In  our store we have tried this out 
and have nearly killed the sale of one 
or two articles which the chain stores 
haI.e been featuring for some time.

The Secretary was recently invited 
to H astings to speak to the Com­
mercial Club and was well impressed 
with that body. Certainly no town we 
know of with 5,000 inhabitants could 
get out seventy-five men to a meeting 
of this kind and I have never met a 
finer bunch of men in my life. Their 
President is a prominent grocer of 
Hastings, William J. Reed. I certain­
ly enjoyed my visit to the county seat 
of B arry county and would welcome 
an invitation to other towns which 
wish to hear what this Association is 
doing for the retail grocers and meat 
deaIer,s- . Paul Gezon,

S ecy  Retail Grocers and General 
M erchants’ A ss’n.

Tweeds More To the Fore?
It would not prove surprising if 

there were som ething like a marked 
swing to tweeds as a fabric for suits 
and coats, possibly for the Fall sea­
son. Those who hold this view say 
that the weave is already receiving 
considerable attention for the Spring, 
but the movement may not get well 
started until wholesale preparations 
for the Fall are made. I t is pointed 
out that fashion sponsorship 'has been 
recently given to tweeds by the Paris­
ian couturieres. Chanel and Lanvin, 
who have used them for suits. The 
trend is being watched with interest 
by the mills, as well as by the gar­
ment wholesalers.

Features of Neckwear Buying.
Jabots are receiving some attention 

in Spring buying of women’s neck­
wear. They represent the late trend, 
and are called for in nets, laces and 
chiffons. Pleatings are likewise in de­
mand. Lines of collar and cuff sets 
in varied materials and fancy color 
combinations are being featured, and 
wholesalers say they look for them to 
continue their popularity. Panel col­
lars are being shown, and retailers in 
certain sections are ordering them. 
Buying in general is expected to spurt 
during the next two or three weeks.

T h is is
th e interior
o f  the Dunn
M ercantile
C om pany
store,
W ich ita ,
K an sas,
sh ow in g  the
variou s
u n its  o f
M oCray
equipm ent
w hich  the
president,
H . J. Dunn, 
w rites  g ives  
highly  
satisfactory  
service, 
and is  eco ­
nom ical in 
operation.

“Our McCray Refrigerators 
Build Bigger Business for Us”

f U ’H A T  is the experience of grocers everywhere. They tell 
JL us so in letters which arrive alm ost daily.

M cCray refrigerators help you grocers sell more goods. 
They enable attractive display. They keep your stocks fresh, 
wholesome and tem pting in appearance.

Besides, they save you money by cutting down spoilage—and 
because they are economical to operate w hether you use ice or 
mechanical refrigeration. Ask any McCray user—he will back 
that up.

T he secret of M cCray service is in-built quality tha t goes through 
to every hidden detail. The patented M cCray construction in­
sures circulation of cold, dry air through every compartm ent.

Complete equipment in stock for stores and m arkets of every 
size—refrigerators, coolers, display case refrigerators. W e’ll build 
to order if you desire.

Send the post card now for further information. W e’ll gladly 
suggest specific equipm ent to meet your particular needs.

Pay for the M cCray as it pays you. Let 
us tell you about our term  paym ent plan.

McCRAY REFRIGERATOR CO.
2444 LAKE STREET KENDALLVILLE, INDIANA

Salesrooms in all Principal Cities
D E T R O IT  S A L E S R O O M  36 E . E L IZ A B E T H  S T R E E T

R E F R I G E R A T O R S
for all purposes

MS CRAY NO. 405

MCCRAY NO. 411

MSCRAY NO. 185
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GAINING IN STRENGTH.
('Continued from page twenty-three) 

A survey shows construction valued 
at $5,992,900,000 . This reduced the 
shortage of needed building by $2,- 
617,900,000 or about 40 per cent. W hat 
interests us is that there is still a 
shortage of $3,375,000,000 in needed 
buildings in the United States and 
owing to Michigan’s great automobile 
industries she will have to absorb con­
siderably more than her ordinarv 
share of this building program.

Mr. ford it is reported will spend 
$125,000,000 for his 1924 program. 
New plants are planned, cement by­
products, coke and wood distillation 
are included among the project's plan­
ned.

The fact that one in every seven 
persons in the United States owns a 
motor car and that the number of 
cars in use in 1923 over 1922 was 
2,916,918, or an increase of 23.6 per 
cent, has not seemed to cause a let 
up in the automotive industry, which 
during 1923 used 11 per cent, of all 
steel produced in the United States.

The manufacturers of auto pleasure 
cars and trucks are planning the larg­
est production in their history for 
1924.

An interesting side light' on this in­
dustry is that of over 100 active m anu­
facturers of passenger cars in the 
United States five of this number ac­
count for over 80 per cent, of the total 
aggregate and that' of the approximate
4.000. 000 manufactured in 1923 five of 
the manufacturers turned out about
3.335.000. These figures should be of 
special interest to members of the 
Michigan Association for Michigan 
may properly be called the headquar­
ters if not the actual home of the au­
tomotive industry.

May we not profitably hesitate a 
moment, then and ask ourselves:

1. W hat portion of these projects 
and activities are we as merchandis­
ers of hardware going to participate 
in and profit from?

2. W ith the enormous needed 
building program  ahead of us, the re­
quirements necessary for increased 
auto production estimated at over a 
billion dollars, and the great need of 
our railroad systems in new equipment 
and rolling stock, and the usual ex­
pansion in all sections of a progressive 
nation—what, if any, are the prospects 
of declining prices in the near future, 
and what may we reasonably expect' in 
the way of deliveries?

While it is true that several items in 
hardware suffered slight declines dur­
ing the closing weeks of 1923, it is my 
belief that these declines have been 
more than offset by the advance in 
other lines and the still further stiffen­
ing of prices on the more basic com­
modities.

D uring the week ending Jan. 12, 
$50,000,000 of call money was offered 
on the New York Stock Exchange and 
returned to the banks as not wanted. 
Of this amount $20,000,000 was re­
turned in one day, and call funds were 
being loaned at from 4 per cent, to 
4¿4 per cent'. This does not indicate 
tight money nor hard times.

There is some difference of opinion 
between forecasters but the m ajority 
predict that at least for the first half

of 1924 we may be reasonably sure of 
good business. Beyond the first half 
few care to predict but' nearly all are 
optimistic.

So called “presidential year” no 
longer causes the fear and doubt about 
business tha t it once did. There is no 
good reason why it should seriously 
affect business and especially is this 
true in connection with the coming 
election.

Personally, and after a very close 
study of the situation I am convinced 
that 1924 will be a good year for the 
hardware m erchant who adopts mod­
ern methods of accounting, collecting, 
stock and store arrangem ent, simpli­
fication in stock selection, watches 
closely stock turn, eliminates slow 
moving items and adds those for 
which there is a growing demand, and 
which justly belong to the hardware 
trade.

In conclusion, I wish to express my 
appreciation for the privilege of serv­
ing this Association as its President.
I am grateful for the splendid feeling 
of good fellowship which prevailed 
with its officers during my incumben­
cy. D uring our group meetings offi­
cers and members of the executive 
boards took an active part in the pro­
motion of Association interests going 
cheerfully when and wherever re­
quested, without compensation for 
their time lost.

I have met with nothing but kind­
ness, consideration and cheerful co­
operation on all sides. My duties 
brought me in closer contact with Mr. 
Scott, our Secretary, Mr. Nelson, our 
Field Secretary, and Mr. Moore, our 
T reasurer, than it did with other mem­
bers of the Executive Boards and to 
these three gentlemen, with whom I 
have worked so closely, I am es­
pecially grateful for their kindness and 
helpful consideration, and to the mem­
bership at large I wish to congratu­
late you on being able to retain such 
faithful officers as these three men, 
for “in all the states there are none 
like them.”

A well located m erchant said the 
other day that he had been waiting 
for years for the opportunity to extend 
his business and it never seemed to 
come. His competitor on the less 
desirable side of the street had in the 
meantime doubled his sales and profit’s 
by making his own opportunities.

Do people ever say in your store, 
“W hy, I didn’t know you kept that!” 
If they do, you are weak in your ad­
vertising.

Hides, Pelts and Purs.
Hides.

Green, N o. 1 _____________05
G reen, N o. 2 ___ _____  .  _ 04
Cured, N o. 1 ___ _____________06
Cured, No. 2 ____  _ 05
C alfsk in , Green, No. 1 __ ________12
C alfsk in , Green, No. 2 ____________10%
C alfsk in , Cured, No. 1 15
C alfskin , Cured, No. 2 - - - n %
H orse. N o. 1 ________________________  3 56
H orse, N o. 2 _________________________2 50

Pelts.
Old W ool _________________ 1 00-5 2 00
L am bs _________________________ 75@1 25
Sh earlin gs

Prim e  
N o. 1 
N o. 2

Tallow .

W ool.
U nw ash ed , m edium  _
U n w a sh ed , rejec ts  ___
U nw ash ed , fine _____

50(g) 1 00

@40
@30
@40

BUSINESS WANTS DEPARTMENT
A dvertisem ents inserted under th is  head fo r five cents a word the  firs t 

Insertion and fou r cents a word fo r each subsequent continuous Insertion. 
It set in cap ita l letters, double price. No charge less than 50 cents. Sm all 
display advertisem ents in this departm ent, $3 per inch. P aym ent w ith  order 
is required, as am ounts are too small to open accounts.

Store for R en t—On m ain  stree t; live  
tow n. W m . M. M onroe, Bronson, Mich.
_________ ___________________________  467

W A N T E D —A C A N N ER Y . F IN E  LO- 
CATION, soil adap ted  to FR U IT S, V E G E ­
T A B L E S. BO X 215, M ID D LEV ILLE,
MICH. _________________________468

FO R SA L E — C lean grocery sto ck  and  
fixtures. C orner location . Good tow n. 
A  fine b u sin ess opportunity . D on’t p ass  
th is  up. A ddress No. 469, c /o  M ichigan  
T radesm an.________  469

For Sale— C onfection ery and lunch b u si­
n ess  on R oosevelt H igh w ay. Modern  
bu ild in gs, five-room  fu rn ish ed fla t u p ­
sta irs, ice  house, garage, ligh t p lant, 
runn ing w ater, soda fou ntain , fixtures, 
and stock . B ell te lephon e toll sta tion . 
L ocated  in  th riv in g  tow n of 1,000 popu­
lation . A ddress Jas. N orton, E ngadine, 
M ich.______________  470

T Y P E W R IT E R S—A ll m ak es, s lig h tly  
used, $20 up. E a sy  paym en ts. F ree trial. 
G uaranteed  tw o years. W rite  today. 
P ayn e  C om pany, R osedale B ran ch , K an- 
sa s  C ity, K ansas._________________  471

For Sale— O w ing to death  of m y h u s- 
band w ish  to d ispose o f hotel property  
here. H as poolroom  in  connection . S it ­
uated  on M ackinac Trail. For p articu ­
lars, w rite  Mrs. J. A. B ryan t, F ife  L ake,
Mich._____________ _______________  472

F or Sale—B y  owner. D ouble store, 
fix tures, and five-room  cottage . B est lo ­
cation , in ex ce llen t farm in g country. 
P rice $4,500, w ith  $2,500 down, balance  
term s to su it. A ddress N o. 473, c /o  
M ichigan T radesm an. ________  473

FO R SA L E — “T he B ig  R ”— to u r is ts ’ 
ca feteria—a t th e  g a tew a y  o f C loverland—  
population  1,000. Inventory  $5,000, bu ild­
in g s  $6,000. F am ou s for ch icken  dinners. 
G rocery and drug stock  side line. W ill 
sell for $9,000, part dow n, ea sy  term s if  
tak en  a t once. A ddress Dr. C. P . W h ite -  
sh ield , Sheridan Road, P ow ers, M ichigan.
._________________________ 474

W anted  —  M eat cu tter , m id d le-aged  
A m erican , w ho can w ork a t m eat counter  
and a s s is t  in genera l store in sm all town. 
Good position  and w ages  for r igh t m an; 
M ust be stead y . A ddress No. 475, c /o  
M ichigan T rad esm an. 475

F or Sale—$75. One B urroughs five- 
colum n adding m ach in e and stand . Good 
a s  new . Price  w hen  new : m ach in e, $125; 
stand , $12.50. F ran k  J. W ard, St. Johns, 
M ich.__________________  476

F or Sale— $125. One M cC askey 220- 
accou n t reg ister . H a s  been  used  only  
about one year. P rice  w hen  new , $246. 
F rank  J. W ard, St. John s, M ich. 477 

FO R SA L E —B ein g  a  candid ate  for 
P robate Judge, I offer m y grocery  stock  
for sa le. C apital needed, $2,500. B est  
location  in a  live  m an u factu rin g  tow n. 
Good opp ortun ity  for a  h u stler . A. B. 
T ucker, O tsego, Mich._______________  478

W E  W IL L  trade F lorid a land clear for  
m erch an ts’ surplus m erch andise, original 
co st price, m atch  an y  s ize  stock . W rite  
for particu lars. L and M arket, P a la tk a , 
Florida.__________________  456

F E W  m ore pairs o f reg istered  S ilver  
B lack  breed ing foxes  for sale. W ill take  
care o f breeders and th eir  offsprin g u n ­
til n ex t Sept. 1; w ill se ll w ith  gu aran tee  
o f increase  or w ith out. A lso I am  tak in g  
orders for spring pups, de livery  Sept. 1. 
A rm stron g  S ilver F ox  R anch, A lanson, 
M ich.__________ _________________  459

F or S a le—Good store building, tw o  
story , b asem ent. E lectric  ligh ts, sh e lves , 
counters. Good condition . A ddress N o. 
460, c /o  M ichigan T radesm an. 460

For Sale or R ent—T w o -sto ry  w areh ouse  
w ith  tw o -tru ck  garage; track age; St. 
P au l, Minn. B erry B ros. M illing Co., 
H ector, M inn .____________  462

For Sale— On acco u n t o f s ick n ess , stock  
o f groceries, dry goods and m eats , in ­
clud ing store and d w ellin g  house. G arage  
in connection . T erm s to su it purchaser. 
F aris  N ickola , B oyne C ity, Mich. 463

FO R SA LE— Stock of c loth ing, sh oes  
and fu rn ish in gs in one o f the b est tow ns  
in W estern  M ichigan. D oing th e b est  
b u sin ess, and th e  b est s tore in tow n. 
T he b est reason s for sellin g . If stock  is  
not w anted , w ill sell fixtures and lease . 
T h is tow n is  located  in th e b est farm in g  
com m u n ity  in  M ichigan. R easonab le  
rent, inclu d ing  h eat. A ddress N o. 465, 
c /o  M ichigan T radesm an.____________ 465

FO R SA L E —Good payin g country  store  
located  a t  p otato  and produce sh ipp ing  
point, p ost office and genera l m erch an ­
dise. Store bu ild in g 30x40 brick and tile , 
u p -to -d a te , seven -room  k elaston e  r e s i­
dence equipped w ith  ev ery  m odern co n ­
ven ien ce . B u ild in g  a ll new ly  built. G as­
oline and oil s ta tio n  w ith  fu ll equipm ent. 
W ill sacrifice to  r ig h t party. M ust se ll 
on accou n t o f h ea lth . T erm s, O scar F . 
B urke, H obart, M ichigan. 452

C H A R LES I. K E L LY  
M erchandise and real e sta te  auction eer  

G relton, Ohio. 448

P a y  sp ot cash  for c lo th ing  and fu rn ish ­
ing  goods stocks. L. S ilberm an, 1250 
B urlingam e A ve., D etro it, M ich. 566

F or  Sale— Flour, feed  and grocery  
b u sin ess doin g a  fine b u sin ess. A lso  
build ings and real e s ta te . L ocated  on 
fin est corner in th e c ity . 87 feet on  
m ain street, 180 fee t on side stree t. Store  
building 22x100. H a y  barn, tw o sm all 
w areh ouses, large store shed , sm all store  
building on corner occupied  a s  a  m illin ­
ery  store. Good reason for selling . A d­
dress No. 208, c -o  M ichigan T radesm an.

208

CASH For Your Merchandise!
W ill buy your en tire  sto ck  or part o f  
stock  o f shoes, dry goods, c lo th ing , fu r ­
n ish in gs, bazaar n ovelties , fu rn iture, ect.

L O U IS  L E V IN S O H N , Saginaw , M ich.

Signs of the Times
Are

Electric Signs
P rogressive  m erch an ts and m a n ­

ufactu rers now  realize  th e  va lu e  
o f E lectric A dvertising .
. W e furn ish  you w ith  sk etch es, 
prices and op eratin g  co st for th e  
ask in g .

THE POWER CO.
Bell M 797 Citizens 4261

W M . D. B A T T

F U R S
Hides, Wool and Tallow

28-30 L ouis St.
Grand Rapids, Michigan

PR O F IT S A R E  LOST  
if  you fa il to  keep  
an accu ra te  record  
o f your sa les . Try  
th e one w r itin g  s y s ­
tem  by u sin g  sa les  
books. I f you  don't 
w rite  u s  for prices  
w e both lose. L et 
us bid on your n ex t  
order?
W e m ak e a ll s ty les  
and s ize s , prices on 
req uest.

B A T T L E  C R E E K  
S A L E S  BOOK CO 
R -4 Moon Journal Bl 
B attle  C reek, Mich.

Economic Coupon 
Books

They save time and expense.
They prevent disputes.

They put credit transactions on 
cash basis.

Free samples on application.

Tradesman Company
G rand Rapids, Mich.
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Reason For Opposing Good Roads 
Bond Issue.

Kalamazoo, Feb. 5—A recent m en­
tion of mine of the affairs of the 
Grand Rapids Grand H aven & Mus­
kegon Railway was not really intend­
ed so much as a criticism as an appeal 
to the Michigan Utilities Commission 
to “play out plenty of rope.”

The trouble with this corporation— 
and the same may be said of most 
others who perform  a public service— 
is that they fail to take the public into 
their confidence, and seldom make 
statem ents of any kind except when 
they desire to prom ote a sale of 
securities.

They persistently do things to an­
tagonize the very people they depend 
upon for existence and never offer any 
explanations concerning their actions.

Hence the Verbecks are legion.
W henever a regulation has been ap­

plied by the authorities, no m atter 
how reasonable or necessary, there 
has never been quiet submission, but, 
on the contrary, a long drawn out 
“try  out” of legal technicalities, and 
this method of advertising is always 
of doubtful character. At least it 
never excites sympathy.

The board of supervisors of W ex­
ford county last week voted down a 
proposition to subm it a bond issue to 
the voters of that county at the com­
ing spring election.

The reason for such action was 
most plausible.

The returned unpaid taxes for W ex­
ford county are $20,000 in excess of 
w hat they were in normal times and 
many of the farmers are on the verge 
of bankruptcy.

The supervisors knew that if the 
bonding proposition was subm itted to 
the voters, it would be carried by the 
ballots of non-taxpayers.

To express it bluntly, the man who 
paid no taxes would vote a mortgage 
on his neighbor’s estate.

W exford county needs good roads. 
She has needed them for fifty years, 
but the exigencies of the case do not 
seem sufficient to com pel the building 
af these roads at once, hence the very 
sensible, if arbitrary, action on the 
part of the supervisors will excite the 
admiration of justice loving people 
everywhere.

A  very perplexing condition exists 
in W exford and a half dozen other 
counties in the N orthern portion of 
the Lowrer Peninsula.

Good farms are in evidence every­
where and good crops are reasonably 
certain, but the marketing conditions 
are very bad.

Millions of bushels of potatoes, ap­
ples, cherries and other products re­
main ungarnered each year because 
there is no place of final disposal.

A few years ago the producers in 
these several counties were on the 
tidal wave of prosperity. Lands in­
creased in value, because of good 
crops and good prices and to all ap­
pearance this was a land of “milk and 
honey.”

Then came the steady increase in 
taxes and the unusual decrease in the 
value of farm  products.

The former was perhaps inevitable 
on account of a universal tendency, 
but farm  produce, though salable at 
the distant m arket was rather a 
liability than an asset, on account of 
confiscatory marketing costs.

If the taxing bodies can do anything 
to alleviate tf\e immediate necessities 
of the taxpayers they can afford to 
•‘stand by” and prevent the increase 
of taxable indebtedness.

John R. Quinn, National Com­
m ander of the American Legion, is 
another candidate for oblivion. i*e 
makes the positive announcem ent that 
the enemies of the soldiers bonus are 
raising a slush fund of $200,000 to in­

fluence the vote of representatives in 
Congress.

In the good old days when it was 
believed by some that the moon was 
made of green cheese, this would have 
been fair comedy, but this particular 
nightm are of Q uinn’s is tragedy.

If the bonus project is defeated it 
will be largely on account of the mis­
guided utterances of such men as Mac- 
Nider and Quinn.

Perhaps the public will be merciful 
and accept this foolish talk with pity, 
rather than disgust.

Congressional representatives do 
not have to be bribed to vote against 
the bonus. They know way down in 
their hearts that the Legionaires are 
far from unanimous in their bonus 
demands and, besides, that they are 
hearing from the folks back home.

Commander Quinn should tell his 
stories to the naval contingent—not 
inflict them on thinking people.

President Lewis, of the united mine 
workers, at their Indianapolis’ m eet­
ing, spoke on the subject of peace in 
coal mining industry and especially 
the need of an agreem ent between 
owners and men, under which wages 
may be fixed for a term  of years, 
without resorting to strikes or delays 
in production.

“W ere such an arrangem ent pos­
sible,” he suggests, “it would demon­
strate to the coal consum ing public 
that the industry itself was making a 
sincere attem pt to  place its house in' 
order.”

W hich dem onstrates beyond a doubt 
that knowing the true history of the 
industry as he does he is well aware 
that such agreem ents have been pos­
sible in the past in both the anthra­
cite and bituminous fields.

A t least fifteen years ago a concilia­
tion board settled satisfactorily every 
question at issue between the miners 
and operators and there was no sign 
of trouble, and even in the soft coal 
districts there were many intervals of 
peace, reached by negotiation and a r­
gument.

W hat has been possible in the past 
ought to be accomplished now that 
the necessity for agreem ent is much 
greater, and we hope Mr. Lewis is man 
enough to so demonstrate.

Those of the general public who are 
opposed to governm ental ownership 
of public utilities and governm ental in­
terference in business certainly hope 
that the mine workers union will not 
make it necessary to resort to that ex­
treme, and as the problem again pre­
sents itself would like to enjoy the 
hopefulness of lasting peace and 
am ity between operators and opera­
tives. F rank S. Verbeck.

The German am bassador was w ith­
drawn from Paris when the French 
occupied the R uhr on the ground that 
the occupation violated the T reaty  of 
Versailles. A German Ambassador 
now returns to Paris. This is a tacit 
admission that the F rench  position 
was legal. I t is certainly an indica­
tion that the political phase of the 
Ruhr occupation, so far as Germany is 
concerned, may be considered a dead 
issue. Passive resistance was aban­
doned four m onths ago. Soon after­
ward a beginning was made toward 
economic and financial adjustm ent. 
The Dawes committee is attem pting 
to  find a more perm anent ground for 
agreem ent. Full resumption of diplo­
m atic relations between Berlin and 
Paris brings the political position 
som ewhere near norm ality.

Europe’s alarum s frighten you. Re­
member, human nature has more lives 
jhan a cat.

Can be placed in any convenient 
room. No tools and only a few 
minutes required to install.

T he Eureka C hem ical Indoor 

C loset is made odorless and 

sanitary through ventilation  and the action o f the special 

chem ical w hich is m ixed w ith  water and placed in the con-

EUREKA
Chemical 

Indoor Closet
Odorless, Sanitary

Comfort, Convenience and Healthfulness 
secured without running water or plumb­
ing.

Danger of contaminated well water is 
eliminated.

Set in position and connect 
the vent pipe to the chimney 
—that is all.

tainer.

T he chem ical closet is not an experim ent but has been in 
successful use for years, and is endorsed and recom m ended  
by m any health boards and health authorities.

For use in any place where running w ater or sew er is not 
a v a ila b le ; in the farm or tow n hom e, summer cottage or cam p, 
for w orkm en in buildings under construction, etc., its com fort, 
convenience and healthfulness is w orth far more than the  
sm all cost.

T he outer container and pipe are attractively  enam eled, 
the inner container of galvan ized  steel.

Complete as shown in the illustration w ith 7 joints 3 inch 
enameled pipe each 12 inches long, 2 3 inch enameled elbows, a 6 
to 3 inch stove pipe hole reducer and wall finish collar, toilet paper 
holder and roll of paper, and one can of special chemical.

Extrem e size across top 15 x 1 6 inches.

H eight 17 inches. Shipping W eight approxim ately 28 lbs.

Foster, Stevens &  Co*
W holesale Hardware

157-159 Monroe Ave., 151 to 161 Louis N. W. 
Grand Rapids, Mich.


