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"E very WcmanWants to Wear a Halo— 
Here's Her Chance"

Imported by Kaufman Brothers, the Creators o f the 
Famous Arrow Human Hair Net— Sole 

L Agents for the U. S ,

THE

Taking T he Country 
B y Storm!

I I  THEREYER it has been shown it lias 
V V  become a volume seller over night. 

The proof of its popularity is shown by the 
early reorders it brings.

Worn with any coiffure, bobbed or long— 
For Motoring—Tennis—Golf—Hiking and 
ALL Sports.

The exquisite workmanship of the famous 
Nottingham Mills—Of line fibre silk—Fits 
any head—Confines without binding. Made 
in a range of 10 soft colors that set off any 
woman’s complexion.

To Retail from 5Cc each upward 
Also Lace Halos for Boudoir wear and 

Special Exclusive designs for Evening and 
Formal Dress.
(C uts, M ats, E lectros and Show  Cards on req uest)
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Now is the time to order
1/> X V P O tV € I A V

¥ U S C IO U S  straw berries , ripe red  cherries 
I  and  delicious, ju icy  raspberries w ill soon 

be tem p tin g  th e  housew ife  to  p rep a re  for 
h e r sp ring  canning. She w ill coun t her ja rs  
and  glasses and  look  to  h er supp ly  of sugar and  
P a ro w ax . F o r she know s th a t to  keep her 
favorite  preserves p roperly , she m ust use P a ro ­
w ax  to  seal th e  con tainers. It keeps the  a ir 
ou t and  th e  flavor in.

F o r m any  years now , P a ro w ax  has been 
necessary  for her preserv ing . It does aw ay  w ith  
th e  troublesom e strings and  p ap er caps, w hich 
did  n o t p ro tec t even from  th e  dust, m uch less 
th e  air. It seals a ir  tigh t, every  k ind  of jar. 
P a ro w a x  assures her th a t h e r fru its w ill be as 
good, w hen  opened, as th e  d ay  w hen  th ey  w ere  
canned.

You w ill find th a t the  dem and  for P a ro w ax  
is s tead y  du ring  the  canning  season. E very  
package  you sell adds to  your profits.

N ow  is the  tim e to  o rder it, so it w ill be 
on hand  w hen  th e  fru it s ta rts  to  ripen.

Standard O il C o m p a n y
(INDIANA)

910 S. Michigan Avenue Chicago, Illinois

Michigan Branches at Detroit, Grand Rapids and Saginaw

a\I |.f¿wwMÍrl; f ÍWwai • i |
HUMS, AND~VEGETAMES

One of these two color counter display 
cartons is packed in each case of Parowax.
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MICHIGAN TRADESMAN
(U nlike a n y  oth er paper.)

Frank , Free and Fearless fo r the  Good 
T h a t W e  Can Do.

Each Issue Com plete in Itse lf.

DEVO TED TO T H E  B E S T  IN T E R E S T S  
OP B U S IN E S S  M EN.

Published W eekly By 
TRADESMAN COMPANY 

Grand Rapids 
E. A. STO W E, E ditor.

Subscription Price.
T hree dollars per year, if  paid str ic t ly  

in advance.
F ou r dollars per year, . if  n o t paid in  

advance.
C anadian subscrip tions, $4.04 per year, 

payable in variab ly  in  advan ce.
Sam ple cop ies 10 cen ts  each .
E xtra  cop ies o f jurrent is su es , 10 cen ts;  

is su es  a  m onth  or m ore old, 15 cen ts;  
is su es  a  year or m ore old, 25 cen ts; is su es  
five y ears  or m ore old 50 cen ts.

E ntered  Sept. 23 1883, a t  th e  P osto ffice  
of Grand R apids a s  second  c la ss  m atter  

under A ct o f M arch 3, 1879.

ACTIVE COTTON CONDITIONS.
Most person attributed the big up­

turn in cotton prices during the past 
week to a covering movement caused 
by the oversold condition of the m ar­
ket. But other factors contributed to 
the result. A better and broader de­
mand for cotton goods was one of 
these. A nother was the improvem ent 
in the outlook for British cottons, al­
though this was not enough to prevent 
the extension until Septem ber of the 
short-tim e schedule in Lancashire 
mills. Added to these elements was 
the report on German reparations, 
which offered at least the prospect of 
more stable conditions in Europe. The 
weather reports from the cotton belt 
were also seized upon as helping the 
general bullish aspect, although it is 
conceded that, a t this time of year, 
they ought not to have much signifi­
cance. P lanting is progressing as well 
as the w eather will permit, and the 
area is being extended further North, 
where the boll weevil is not likely to 
be potent. In  the goods m arket larger 
and more general selling of fabrics 
was offset by the curtailm ent of pro­
duction on denims by the Greensboro 
(N. C.) mills, the largest in the world 
devoted to such fabrics, although these 
are now on a lower basis than they 
were at this time last year. At Fall 
River, on the other hand, the Amer­
ican P rin ting  Company will resume 
operations at seven mills which shut 
down ju s t before Christm as. There 
is a fairly steady demand for fine cot­
ton fabrics and for novelties, and ging­
hams are constantly called for, al­
though in small lots. T rading in knit 
goods of all kinds is still at a low ebb.

WHAT IS A SEMI-TRAILER?
The Trailer M anufacturers’ Associa­

tion is making a fight before the Sen­
ate Finance Committee for a removal 
of the tax  on “semi-trailers. In  the 
Revenue Law of 1921 these were taxed 
while trailers were exempt. A trailer 
was defined as a vehicle not operate^

by its own power but drawn behind 
another that supplies the tractive force. 
A “sem i-trailer” was defined as a ve­
hicle so designed tha t a portion of the 
load or weight is borne by the vehicle 
which supplies the power. This type 
of vehicle is made taxable as a part of 
an automobile truck. I t is maintained 
by the association that the designation 
of a semi-trailer as a part of a truck 
is contrary to trade practice, and that 
it is as much entitled to exemption as 
the four-wheel trailer or the wagon. 
Moreover, the new Tax Bill now pend­
ing before the Senate exempts from 
taxation a truck chassis costing less 
than $1,000. I t is contended that if 
the general relief sought is not g ran t­
ed the exemption should be applied to 
semi-trailers costing less than $1,000, 
so as to give them equal treatm ent 
with trucks.

The Americas, supposed for a long 
■time to have been inhabited by man 
for only a comparatively short period, 
reveal daily to archeologists evidence 
not only of the ancient residence of 
the human species, but also of highly 
developed civilizations which flourish­
ed three thousand years ago or longer. 
Recent discoveries near Los Angeles 
of the bones of prehistoric men and 
other mammals indicate 'that N orth 
America was inhabited before the ice 
age, while Central American explora­
tions are bringing to light ancient 
Mayan cities with magnificent ruins 
which promise much in the way of 
clearing up the mystery attached to 
the lives and times of the highly skill­
ed and intelligent tribes that once 
dwelt in Mexico, Central America and 
further South. W e do not have to  go 
to Egypt or Borneo for our explora­
tions. O ur own resources in the way 
of archeology and paleontology, as 
these discoveries emphasize, are just 
beginning to be discovered and ex­
ploited.

In view of the large sums spent 
to-day for all sorts of things the effort 
to raise $5,000,000 from the British 
Empire to fight cancer does not pro­
pose an unreasonable objective and 
there are innumerable ways of spend­
ing the money that are inferior to the 
plan of giving persistent battle to one 
of the greatest of human scourges. It 
is cancer and not science that will 
eventually surrender. The money 
gathered will subsidize and mobilize 
brains in a supreme endeavor. Re­
search workers with a living to win 
cannot afford a quest that may take 
years and, as Sir Kenneth Goadby 
points out, it is strange that no rich 
man across the w ater has founded an 
institute for the kind of work that 
would mean an enormous and per­
manent benefaction to the race.

Flowery speeches are seldom fruit­
ful.

TOO MANY VARIETIES.
Many with personal axes to grind 

and a number of cranks are due to ap­
pear before the Interstate Commerce 
Committee of the House of Repre­
sentatives at W ashington in a series 
of hearings slated to begin on Tues­
day. The general subject to be taken 
up, for the purpose of being embodied 
in legislation, is that of the m isbrand­
ing of goods. Thus far the Pure Food 
and Drug act is about all the country 
has done in that direction, although a 
State' now and then makes a feeble 
and futile attem pt to do something 
more of that nature. Some cases of 
misbranding have been reached under 
the “unfair competition” dragnet of 
the Clayton act, but there has been a 
general feeling that something more 
specific in its way would serve a good 
purpose. To accomplish this, a bill 
modeled on the British M erchandise 
Marks act has been before Congress 
a num ber of years. In  its original 
form it was first rate. Lately it was 
modified to serve the selfish purpose 
of those who failed to put across the 
purely advertising stunt known as the 
Truth-in-Fabric bill. A number of 
interests have taken advantage of the 
agitation to put in their own popgun 
measures, which merely help to be­
devil the general subject. So there 
are now a dozen bills before the House 
committee affecting textiles, boots and 
shoes, chemicals, bottle and other con­
tainers, thermometers, etc. W ith such 
a multiplicity of things it would not 
be surprising if the sane and useful 
idea underlying the m atter were lost 
sight of. This is merely the protec­
tion of the public against misrepre­
sentation, a purpose best accomplished 
hv the enactment of a measure like the 
British one, which has been found by 
the experience of years to work well 
in practice.

POINTING A MORAL.
W hen cotton prices advanaced 2 

cents the first half of last week the 
cotton mills naturally showed some 
unwillingness to sell far ahead. The 
buyers for the same reason began to 
show more interest than they had 
done on days immediately preceding 
when the market for the raw  material 
was weak. Recently there has been 
much criticism by textile m anufactur­
ers of dealers because of the unwill­
ingness of the latter to resort to for­
ward buying in norm al quantities. 
Now that the raw cotton market has 
turned there has been also a change 
in the attitude of manufacturers and 
merchants. The former are less ready 
to sell and the latter more ready to 
buy. To cite this is to point a moral. 
Both groups are looking after their 
respective interests and neither is to 
be blamed for such a course. There 
is no reason for tirades such as we 
have been hearing. In the words of

Adam Smith, the father of modern 
economics, “M an’s self-interest is 
God’s providence.”

COME TO THE CONVENTION.
The Tradesm an hopes to see a large 

representation of grocers, m eat deal­
ers and general m erchants at the an­
nual meeting of these trades, to be 
held in Grand Rapids next week.

There certainly never was a time 
when so grave a situation confronted 
the regular merchant. T hrough the 
adoption of an unfortunate policy on 
the part of many of the food m anu­
facturers of the country two classes 
of retailers has been created—the priv­
ileged class who buy goods at the 
same price paid by the jobber and the 
independent class, who pay from 10 
to 15 per cent, more for their supplies, 
because they are denied the privilege 
of mass buying and necessarily pur­
chase goods in smaller quantities to 
meet the needs of each individual 
dealer. This means that the m anu­
facturers must refrain from their pres­
ent unbusinesslike methods and deal 
fairly and honestly with all or the 
regular retailer must surrender to  the 
cohorts of greed and unethical m eth­
ods. They have it in their own hands 
to force the manufacturers to refrain 
from the utter demoralization they are 
rapidly precipitating.

President Christensen and Secretary 
Gezon have worked like Trojans for 
months to  make the convention a suc­
cess and if the members do not turn 
out in sufficient numbers to take de­
cisive action on the great question 
which now confronts the trade there 
will be little incentive for any officer 
to make similar sacrifices in the future.

Gastronomic Tribute To Tireless 
Traveler.

Owosso, April 15—The banquet 
tendered the traveling salesmen by the 
Chamber of Commerce of Owosso, 
Saturday evening, April 12, was a very 
enjoyable affair, about 100 being pres­
ent. The success of the occasion 
prom pted the determination on the 
part of the Chamber of Commerce to 
make such a “get together’’ and an­
nual affair.

Ex-Senator Byron Hicks delivered 
the address of welcome on bebalf of 
the Chamber of Commerce and re­
sponses were made on behalf of the 
traveling men by Jim  Copas, “Uncle 
George Haskell, and Jeddy Lyons.

W. A. Seegmiller.

One of the best preventatives known 
for keeping a m erchant out of the ru t 
is the habitual reading of the best 
periodicals published in the interest 
of his business. Newspaper reading 
is mighty little help in that respect.

No m atter how scarce help may be, 
there are always some applicants for 
a job. The clerk who likes to change 
around should be careful that he does 
not develop into a chronic applicant 
for every new position open.
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MEN OF MARK.

Howard Morley, the Cedar Springs 
General Merchant.

H ow ard M orley was born at Bur­
lington, Penn., Aug. 28, 1848. His 
father was of English descent. His 
m other was born in England. The 
family removed to Athens, Penn., 
when he was ten years old. Six years 
later he entered the academy a t 
W averly, N. Y., where he pursued the 
English course, graduating with high 
honors three years later. On the com­
pletion of his college career he came 
to Battle Creek, where he clerked in 
a store three years. He then went to 
H amilton, Mo., where he worked on 
a ranch three years. Not liking the 
W est as much as he thought he would,

son, President of the Fourth  National 
Bank, who is under the impression that 
his farm near Sparta ought to rank 
first.

Aside from  his many other in­
vestments Mr. M orley is President of 
the Morley T im ber Co., which owns 
a large tract of tim ber in O regon; 
President of the Clark-M orley Tim ber 
Co. which owns much land in Louis­
iana; director of the Clark-Nickerson 
Lum ber Co., which is a large operator, 
with headquarters at Everett, W ash.

Mr. Morley attributes his success— 
he is currently reported to be in the 
quarter million dollar class—“to keep­
ing everlastingly at it, to some little 
ability and to economy and thrift.” 
H e is not a man who makes friends 
easily, but a friendship, once formed,

Howard Morley.

he returned to Michigan, engaging in 
lumbering operations at Cedar Springs, 
where he has ever since resided. In 
1877 he formed a copartnership with 
his brother, Frederick E., and engaged 
in general trade under the style of 
Morley Bros. H e subsequently pur­
chased the interest of his brother, 
since which he has conducted the 
business under his own name.

Mr. Morley has never married. He 
has never joined any church or 
fraternal organization. The only hobby 
he owns up to it farming, which has 
always afforded him much pleasure 
and satisfaction. He owns a farm 
three-quarters of a mile squarej located 
three and one-half miles South of 
Cedar Springs, on which he specializes 
on corn, alfalfa and stock. Mr. M or­
ley believes he has the best farm  in 
K ent county, but the statem ent might 
be questioned by W illiam H. A nder­

is with him a m atter of a lifetime. He 
is the soul of honor and his word is as 
good as his bond. As an instance of 
the m anner in which he regards his 
word, we have only to refer to the 
telephone situation as it developed at 
one time at Cedar Springs. It was 
reported that the telephone company 
contemplated an increase in rates. A 
meeting was held by the patrons of 
the telephone company and everyone 
present pledged himself to throw  out 
the telephone if an advance in rates 
was insisted upon. The company an­
nounced the advanace and most of 
those who had signed their agreem ent 
did as they agreed. As time went on, 
practically all the phones were re­
instated, but Mr. Morley never weak­
ened, because he had given his word, 
whjch to him was regarded as a sacred 
obligation, never to be broken or 
deviated from in any manner.

B E E C H - N U T
Prepared Spaghetti

Ready to Serve!
The ideal quality product for the progressive 

Grocer to sell. Display it, thus telling your cus­
tomers you have it. It is nationally advertised.

BEECH "NUT PACKING COMPANY
**Foods and Confections of Finest Flavor”

C A N A J O H A R I E  - N E W  Y O R K

“ h i m ” , y o u ’ll g e t  “ W h ite  H o u s e ” .

W hat W e Are Telling 
YOUR  CUSTOMERS

Distributed at Wholesale by

JU D SO N  GROCER COM PANY
GRAND RAPIDS, MICHIGAN
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Official Programme of the Sixth 
Annual Convention.

Lansing, April 15—The programme 
for the sixth annual convention of the 
Michigan Retail D ry Goods Associa­
tion, to be held in Jackson May 6 and 
7 is practically completed. Some 
changes may occur, but in all prob­
ability the following schedule will be 
observed:

1:30

2:15

2:30

2:45

3:30

4:00

Tuesday Afternoon.
p. m. Address by J. E. Toeller, 

P resident of Association, 
Battle Creek.

p. m. Report of Secretary- 
T reasurer Fred Cutler, 
Ionia.

p. m. Announcement of special 
committees.

p. m. Address on Better Profits 
Through Better Selling, 
by Celia R. Case (G rad­
uate of Prince School, 
Boston), Orlancf, Ind.

p. m. Address on Standardized 
Sizes of Garments by 
M artin S. Smith, Sterling- 
Smith Company, Battle 
Creek.

p. m. Address on Retailing a 
Science by E. S. Kinnear, 
President Indiana Retail 
D ry Goods Association, 
Marion, Ind.

Evening.
Dinner—M embers of organization and 

confidential friends. 
Address on Cooperation by Dr. Paul 

C. Voelker, President of 
Olivet College.

Music.
Question Box.
Discussions.

W ednesday Morning.
8:30 a. m. Address on Relation of 

T urnover to N et Profit, 
by M artin L. Pierce, Re­
search M anager Hoover 
Co., N orth  Canton, Ohio.

9:00 a. m. Address on Suggestive 
Selling as Applied to  Re­
tail Sales, by H enry E. 
Sheets, Shelby Sales Book 
Co., Shelby, Ohio.

9:30 a. m. Address on Co-operation 
of Retailers and W hole­
salers by Jam es H . 
Howell, Lewis, Gee & 
Howell, Adrian.

Discussion by Julian H. Krolik, A.
Krolik & Co., and Adam 
Lind, Burnham Stoepel & 
Co., Detroit.

10:30 a. m. Sales Dem onstration by 
W. W. Geary, Advertising 
D epartm ent Carson, Pirie, 
Scott & Co., Chicago. 

11:15 a. m. Report of Committees on 
Nominations and Elec­
tion of Officers.

12 M. A djournm ent for luncheon 
at Jackson City Club.

A fte r n o o n .
1:30 p. m. Address on Legal Status 

of Michigan Itinerant 
M erchants, Peddlers, etc., 
by A. K. Frandsen, H ast­
ings.

2:00 p. m. Address on Retail In ­
ventory Methods by C. 
B. Clark, Controller J. L. 
Hudson Co., Detroit.

2:30 p. m. Address on Legal Pointers 
to M erchants by John F. 
Hennigan, Jackson.

3:00 p. m. Report of Committees on 
Resolutions and discus­
sion.

3:30 p. m. Report of special com­
mittees.

4:00 p. m. Miscellaneous business.
A djournm ent to visit lo­
cal stores.

Tuesday forenoon, May 6, will be 
devoted to assembling. The directors 
of the insurance company will have a 
meeting. Mr. Cook and his advisory 
council on standardization will get to­
gether and put the exhibit in form. 
The manager will register the mem­
bers and guests. The officers and di­
rectors of the Association will be there 
to extend the glad hand. There is no t

a finer place in Michigan to hold the 
meeting than the Jackson City Club 
rooms.

At 12 o’clock on the first day the 
members who have arrived will lunch 
with the Canopus Club in the beautiful 
dining room. W e prophesy that the 
roads will be good for automobiling 
by that time; also that the balmy 
spring weather will be with us.

This is the first time we have held 
our convention in May, but we hope 
that it will be a lucky choice. A full 
<^uota of officers and directors will be 
elected to succeed those whose terms 
expire. Many business problems are 
interesting m erchants who are alive 
and who want to keep abreast of the 
times. The local committee in Jack- 
son will intersperse the seriousness of 
our program  with some fun, music and 
other things to enliven the occasion.

The evening meeting and smoker 
will be a dinner all by ourselves with 
question box discussions and a live 
wire address by President Voelker, of 
Olivet College.

Bring your application for fire in­
surance; also some neighbor merchant 
who has not yet become a member. 
Those who are in arrears b ring  along 
a check to balance you to date.

W e recently received a request 
from one of our members to secure 
inform ation regarding the hours ob­
served in certain cities during the 
summer season. W e give below the 
replies we have received, naming the 
city, but not giving the name of our 
correspondents. W e would like to re­
ceive some comment from members 
regarding afternoon mid-week closing:

Battle Creek: For four years past
this store has closed at 6 o’clock Sat­
urday night during the entire year. 
The other stores in the city have 
closed for one or two summers dur­
ing July and August. W ith the ex­
ception of that, they are open until 9 
o’clock Saturday night. I have been 
told that there is an agitation around 
the city now to close Saturday even­
ing the year around, but inasmuch as 
that is already our policy, we have not 
heard much of it in our store.

Bay City: All the stores in this
city follow the usual plan of keeping 
open the same hours in summer as in 
winter. W e do not think it will be 
changed this year.

Flint: W e cannot speak for the
other m erchants of the city of Flint. 
Our stores, after having practiced mid­
week one-half holidays up to a point 
of exasperation, began July, 1923, 
closing our store 6 o’clock Saturday 
evening and we have never since 
opened. W e are highly pleased with 
the proposition and while we are the 
only stores in the city of F lint which 
close Saturday evening we are per­
fectly satisfied with the results.

Jackson: Several of the Jackson
m erchants started on July 1 of last 
year to close their stores at 6 o’clock 
on Saturday evening. Those few mer­
chants are still closing, and so far as 
we are concerned, we expect to adopt 
this policy permanently. No one in 
towns of our size that I know of are 
closing on Saturday afternoon.

Kalamazoo: So far as I know there 
will not be any change here during 
the sum mer regarding our closing 
hour on Saturdays. I cannot say 
positively, but as far as I know now 
there is no plan on foot to close 
earlier Saturdays.

Lansing: W e will continue closing
at 6 p. m. Saturdays and 5:30 p. m. 
the other nights.

M uskegon: As yet it has not been
definitely decided as to what the hours 
will be, but undoutedly they will be 
the same as has been the case the 
past few years; that it, 8:30 to 5:30 on 
Monday, Tuesday, Thursday and F r i­
day. W ednesday, 8:30 to 12. Satur­
day, 9 to 9.

Pontiac: W e have always kept
open Saturday nights and there has 
been no agitation started here to close.

Jason Hammond, 
Mgr. Mich. Retail D ry Goods Ass’n.

Fighting the Bug-a-hoo.
N o . 4

DEAR PETEi—
You told me I should write you and tell you how it worked, 

and I want to tell you that you gave me a big idea.

As I told you when I was there, your store looked mighty 
nice to me and it made me realize how dark and cloudy and 
gloomy my own store had been looking for a long time. It was 
no wonder that some of the people were tired of coming in there*

On the way home I stopped in some of the stores you and I 
were in last summer on our vacation trip. And, Pete, I was sur­
prised that so many of these stores had got the big idea and more 
than one-half of them had painted and cleaned up, and almost 
all of them had put on aprons*

I finished painting a week ago and this last week has cer­
tainly been a happy one. And I have had the busiest week that 
I have had in a long time. Some of the women who had been 
doing some of their trading at other stores have told me that my 
store looked so nice and bright that they were coming back to 
trade with me as before*

And, Pete, another thing that made me smile was the fact 
that all of the croakers I saw were the fellows whose stores were 
dark and who seemed to be trying to make it easy for the Bug-A- 
Boo to get them. I agree with you that I now can’t blame the 
women for going to some of the bright, cheery stores when mine 
was so dark and dreary.

And another thing, Pete, I have stopped putting the stuff 
in the windows that the chain stores are cutting. That stuff goes 
out of sight and I am feeling more like myself than I have in a 
long time*

So you see, Pete, that after all, there is room in this world 
for good community stores. And by the way, I like this com­
munity store idea and the women of our town appreciate the 
fact that we own our stores and give them real service and co­
operation in all of the things the town is trying to do.

Of course, Pete, you know that I appreciate your writing 
me the way you did, but I want to tell you again that I can 
never forget the fact that you were a good enough friend to tell 
the plain truth about things and help me to brace up and be a 
good merchant again.

With kind regards from Mary and me, I am,
Yours very truly,

JOHN.

W o r d e n  P r o p e r  Q o m p a n v

Grand Rapids
Kalamazoo— Lansing— Battle Creek

The Prompt Shippers.
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Movement of Merchants.
Cadillac—David M. K lengler suc­

ceeds A. M. Lood in the grocery busi­
ness.

D etroit—Geo. P. Yost Fur Co. has 
moved from 1259 to 1438 W ashington 
boulevard.

Tustin—L. N. M attison succeeds 
Frank Costello & Son in the hardware 
busmess.

Shelby—A rthur E. Barnum succeeds 
John M. A m stutz in the bakery and 
grocery business.

H am tram ck—Joe Paw yba s the new 
owner of Joe Padvs’ confectionery at 
2749 Florian avenue.

D etroit—W illiam Ribeats has bought 
the confectionery stock at 1114 Caniff 
road from H arry Cohen.

D etroit—The W est D etroit Auto 
Sales Co. has changed its name to the 
W est D etroit Auto Co.

D etroit—Joseph Lee, dry goods 
dealer at 4140 H am ilton avenue, was 
robbed of $490 April 7.

D etroit—Ben Zeiden has sold his 
grocery to Ben Melzer. The store is 
at 2702 Beaubien street.

Benton H arbor—The Rollin Auto 
Sales Co. has changed its name to 
the Ray Auto Sales Co.

South Haven—Judge Jam es H. 
Johnson has sold his ten salting sta­
tions to the Heinz Pickle Co.

Big Rapids—Edward L. Smith suct 
ceeds Raub Bros, in the grocery and 
general merchandise business.

D etroit—Mrs. C. G. Clowers is the 
new owner of the grocery of L. L. 
Crew, 2903 Seventeenth street.

Grand Rapids—-Mrs. Ruth Prio; 
succeeds A. R. Chappel in the grocery 
business at 741 Jefferson avenue.

Ishpeming—The shoe store of the 
late John Skoglund is being closed 
out ai d the estate will be closed.

Highland P ark—Mike Shubiak has 
bought the Buena V ista confectionery 
from Russell Burnison and wife.

D etroit—Charles Gersliaw has sold 
his confectionery stock at 3309 F our­
teenth street to Joseph H. Berman.

Lansing—Ed Press has engaged in 
the clothing business under his own 
name in the new United building.

Galewood—The Gale wood W yoming 
State Bank has been incorporated with 
an authorized capital stock of $25,000.

D etroit—Emile Benard, paper hang­
er at 14930 Mack avenue, has opened 
a wall paper store at th e  same address.

Detroif—T he O. K. Skirt & W aist 
Co.. 1512 Broadway, has increased its 
capital stock from $10,000 to $50,000.

D etroit—Joe Becker has taken over 
the grocery and confectionery store 
at 2900 Brush street from Ben Sha­
piro.

D etroit—Kaiser Faddol has sold his 
grocery store to Pauline Fisher. The

business is located at 3602 Preston 
ivenue.

D etroit—Joseph Borkowski and his 
wife have bought the meat m arket at 
5027 Chene street from V ictor Tus- 
zynski.

D etroit—Gust Ross has sold his 
share of the Ross Baking Co., 625 
W est W illis ávenue, to his brother, 
Tom Ross.

Lowell—H osley & Van Dyke are 
closing out their stock of boots and 
shoes at special sale and will retire 
'rom  trade.

F lint—The Genesee Lum ber & Coal 
Co., 119 East Union street, has in- 
;reased its capital stock from $25,000 
to $100,000.

Lapeer—S. A. Lockwood, who has 
:onducted a general store here for the 
nast 40 3'ears, has filed a petition in 
bankruptcy.

D etroit—Leo F. Mallette has bought 
out H ugo Erben, grocer and butcher, 
at 7719 Charlevoix avenue. The sale 
was effected April 9.

D etroit—George T. Fox and Fred 
Peters, Jr., bought the garage of 
W alter W. W erner, 7116 H arper 
ivenue, April 10.

D etroit—The grocery at 5206 M ont­
clair avenue is now conducted by 
Fred J. Meteyer and wife, who bought 
t from  Edwin J. Roland.

M ount Clemens—An involuntary pe- 
ition in bankruptcy was filed against 
Arthur J. Ullrich, general m erchant, 
April 8. T he claims total $781.06.

D etro it—Joe Corte, confectioner at 
1024 Caniff avenue, was fatally wound­
ed by bandits, who held up his store 
early Sunday morning, April 13.

D etroit—George A. W atson and 
A rthur B. W hale have purchased the 
Gutteridge pharm acy, 4403 Tirem an 
ivenue, from H arry  W . Gutteridge.

D etroit—Bastendorf & Saintbury 
will open a cigar store at 1014 Shelby 
street May 1. Leon Bastendorf and 
Fred Saintbury are the partners.

Detroit — Among the grocery 
rhanges of the week is that of Fred 
C. Sell’s store, at 4048 Bewick avenue, 
which has been sold to A. N. Shaar.

Ishpem ing—The B. & B. Mercantile 
Co. has opened a cash and carry gro- 
:ery store in the Sellwood block, un- 
t’er the management of Charles Burt.

D etroit—Jacob Sienkiewicz, who 
sold his grocery at 4609 North Camp­
bell avenue a short time ago to John 
Koslosky a id wife, has re-purchased it.

D etroit—The hardware and furni- 
ure business at 8356 Twelfth street 
s now conducted by Salvatore Delisi, 
who bought it from H arry  Lipson re­
cently.

D etroit—A bomb exploded in the 
ioorway of a K roger grocery store, 
it 1400 Macomb street, April 7, caus­

ing considerable damage to the build­
ing.

D etroit—The J. L. Marcero Co., 
confectionery jobber at 310 W est Jef­
ferson avenue, has changed the cor­
porate style to Marcero, Bump & 
Howell Co.

Detroit—Sarah Straksy and Maud 
Last have purchased the business of 
Alex. H. Thom pson and wife, 10931 
Kercheval avenue. The store is a con­
fectionery.

D etroit—Penn’s Grocery, Fourteenth 
and Stanley avenues, is now in the 
hands of Jam es A. Pastick, who 
bought the business from Aaron Penn 
recently.

D etroit—Charles O’Neil has sold the 
business of the Linoleum Rug & Car­
pet Co., 1235 Michigan avenue, to 
Samuel Steinberg. The change took 
place April 9.

D etroit—The Davison provision
m arket, 3307 Davison avenue, East, 
will be known in the future as the 
Reliable provision market. Alex W oi- 
r.ovic is the owner.

D etroit—An armed Negro held up 
the pharm acy at 2401 St. Antoine 
street shortly after midnight April 6, 
relieving Isaac S. Osborne, who was 
in charge, of $60.

D etroit—The National Clothing Co., 
Charles M. Lipsitz, manager, 1014-16 
W oodward avenue, will discontinue 
business in the near future, prob­
ably about April 30.

S turgis — The Sturgis W holesale 
C rccer Co. will erect a new one-story 
brick building, 150x60 feet in dimen­
sions, which it will occupy with its 
stock as soon as completed.

D etroit—Edward B lom berg and 
Pete Bomm erito have sold their deli­
catessen to Max Newman. The store, 
which also handles confectionery, is 
located at 2663 Brush street.

Lansing—E. L. Rann has removed 
h 's stock of dry goods and general 
merchandise from 1127 W ashington 
avenue to his new store building at 
1123 South W ashington avenue.

P o rt H uron—The Clark & McCaren 
Co., which has maintained a branch 
of its Bad Axe wholesale grocery es­
tablishm ent here for several years, has 
decided to close the local branch.

D etroit—One of the best known 
confectionery stores on the East side, 
the Mack avenue candy works, is now 
in charge of Theo. E. Richley and 
wife. Gus Pappas conducted it for­
merly.

P o rt H uron—The P ort H uron 
W aste Paper Co., 116 Michigan street, 
has been incorporated with an author­
ized capital stock of $10,000, $1,000 of 
which has been subscribed and paid 
in in cash.

Benton H arbor—The remaining 
stock and store fixtures of the C. L. 
Y oung & Co. departm ent store is being 
closed out at special sale by Darwin 
and Lot Sutherland, by whom it was 
purchased.

D etroit—Christine M. Gordon has 
purchased the interest of her former 
partner, Katherine E. Dupont, and 
will run the Gordon Shop, 125 John 
R. street, herself. She handles wom­
en’s furnishings.

Muskegon—The Muskegon Plum b­
ing & H eating Co., 22 N orth Second 
street, has been incorporated with an

authorized capital stock of $10,000, 
$2,000 of which has been subscribed 
and paid in in cash.

D etroit—An involuntary petition in 
bankruptcy has been filed against 
Frederick Brekow, furniture merchant 
at 430 Gratiot avenue. The claims of 
the three creditors named in the peti­
tion total $1,209.58.

D etroit—Hilda M. Capper has sold 
her confectionery stock at 3453 W ood­
ward avenue to John G. Barbas and 
others, operating as the H oney Dell 
Candy Co. The store was opened un­
der the new m anagem ent April 10.

D etroit—W . Elevier & Co., 973 
Brainard street, has been incorporated 
to deal in dairy and farm products, 
with an * authorized capital stock of 
$25,000, all of which has been sub­
scribed and $10,000 paid in in cash.

D etroit—The Business Paper Sales 
Co., 6535 Livernois street, 'has been 
incorporated with an authorized cap­
ital stock of $5,000, of which amount 
$1,500 has been subscribed and paid 
in, $500 in cash and $1,000 in property.

D etroit—Fred E. Gore has bought 
out his partner, E arnest C. Ingalls, 
in the clothing store at 10707 Dix 
avenue. Mr. Ingalls has taken over 
exclusive control of the store owned 
by the partners at 5411 Ham ilton 
avenue.

River Rouge—The Rouge clothing 
store, operated by E rnest C. Ingalls 
and Fred E. Gore, at 10542 Eagles 
avenue, South, will in the future be 
operated by Mr. Ingalls alone. Mr. 
Gore has w ithdrawn from the pa rt­
nership.

D etroit—The D etroit L eather & 
Felt Co., 1016 Palm er avenue, has 
been incorporated with an authorized 
capital stock of $25,000, of which 
am ount $12,000 has been subscribed, 
$2,000 paid in in cash and $9,000 in 
property.

D etroit—The City Electric Co., 543 
M edbury avenue, has been incorpor­
ated to deal in electrical goods, sup­
plies, etc., with an authorized capital 
stcck cf $1,000, of which am ount $850 
has been subscribed and paid in, $200 
i.i cash and $650 in property.

Saginaw—Swift & Co., of Chicago, 
have purchased the plants of the 
Cornwell Co. subsidiary. In addition 
to the headquarters at Saginaw, the 
branches at Jackson, Flint, Bay City. 
Battle Creek, Traverse City and Sault 
Ste. Marie are included in the pu~- 
chase.

Detroit—W ilson Bros. Oil Co., 3307 
Twenty-ninth street, has been incor­
porated to deal in m otor fuel, greases, 
oil, auto acessories, parts and supplies 
at wholesale and retail, with an author­
ized capital stock of $60,000, all of 
which has been subscribed and $6,000 
paid in in cash.

Dearborn—W illiam Ford has m erg­
ed his agricultural implements, auto 
acessories, parts and supplies business 
into a stock company under the style 
of W illiam Ford & Co., Inc., 50 Me­
chanic street, with an authorized cap­
ital stock of $150,000 preferred and 
3,500 shares at $10 per share of which 
amount $1,000 and 3,500 shares has 
been subscribed, $1,000 paid in in cash 
and $35,000 in property.
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Essential Features of the Grocery 
Staples.

Sugar jobbers hold cane granulated 
at 8.80c.

Tea—The market during the past 
week has shown no change. Business 
is moving along normally for this sea­
son of the year. The m arket is steady 
to firm, with a well-established under­
tone and nobody is speculating. Cey- 
lotis, Indias and Javas are all firm, but 
without any apparent change for the 
week. O ther teas steady w ithout 
change.

Coffee—The market, after a steady 
advance last several weeks has reacted 
during the past week. O perators say 
that this is natural and does not in­
dicate any particular weakness in the 
undertone. The future m arket is frac­
tionally lower for the week. Spot Rio 
and Santos are about J^c lower than 
last week. Perhaps the decline in 
Rios is less than on Santos. Mild 
coffees also show a small fractional 
recession.

Canned Fruits — California fruits 
have continued to  improve and there 
is a better jobbing demand, but buyers 
are looking for lines which no longer 
exist at former low prices. Standards, 
choice and fancy, as well as lower 
grades of all packs, have all definitely 
improved their position and have been 
advanced on the Coast and in jobbing 
centers. Some dealers are following 
the market, but there is no general 
heavy buying along speculative lines. 
California canners have come no near­
er predicting what futures prices will 
be, as they are still checking up the 
probable extent of production, the cost 
of raw material and of the finishe.d 
product. Except to predict higher 
prices 'than in 1923 canners are not 
willing to commit themselves. Spot 
pineapple is in broader distributing de­
mand and all grades show a better 
undertone.

Canned Vegetables—The spot sup­
ply of tomatoes is considerably larger 
than that of any other lines. A ppar­
ently there is going to be a carry-over 
of 1923 tomatoes, and this belief is 
making buyers indifferent. No change 
has occurred in price. The sale of 
futures has been light. As to peas, 
the situation is still firm and high. 
«Standards and fancy peas are alike—

! scarce—so scarce, in ' fact, that en­
quiries on less desirable grades has 
improved very much. Standard corn 
is steady and selling very well. Stocks 
are considerably reduced. The m ar­
ke t for fancy corn is a seller’s market 
on account of scarcity.

Canned Fish—H igh grade salmpn is 
wanted a little more, bu t is scarce, 
with prices very high . Red and pink 
Alaska salmon is dull and unchanged. 
Maine sardines are very dull, w ithout 
general change in price. Large size 
shrimp are very scarce and high. Crab 
m eat is dull.

Dried Fruits—The situation is very 
dull. V ery little stock is being bought 
on the coast and the movement in the 
E ast is decidedly indifferent. Stocks • 
appear to be ample everywhere and 
nobody has any incentive to buy. O re­
gon prunes are still selling very well, 
with a fair demand for California 
prunes. Package raisins are still scarce 
fend selling at a premium. O ther lines

of raisins are unchanged. Apricots 
are dull at prices which are too high 
to allow much demand. Peaches are 
steady and fairly active. Currants are 
neglected.

Beans and Peas—The demand for 
dry white beans has been very dull 
during the week, with considerable ir­
regularity of prices. The market 
m ight be said to be a buyer’s market 
in most grades. California limas are 
fairly well maintained and so are white 
kidney beans, but the balance of the 
list is considerably weak. Green and 
Scotch peas are firm and some holders 
are asking for an advance.

Syrup and Molasses—Molasses is 
still active and will continue so until 
the w eather gets considerably warmer. 
Medium grades are wanted most and 
stocks are getting low. Prices firm 
and unchanged. Sugar syrup is steady 
at unchanged prices. Compound 
syrup is selling right along from day 
to  day at unchanged prices.

Salt Fish—The mackerel m arket is 
in a very clean and well-established 
position. There are no excessive 
stocks and, therefore, nobody is press­
ing fish for sale. The demand is fair­
ly active and everything indicates a 
rather close clean-up by the end of the 
season.

Cheese—There is a limited demand 
for cheese. D uring Lent the con­
sumption should be heavier than usual.

Provisions—Lard and provisions re­
main at unchanged prices, with a small 
demand.

Review of the Produce Market.
Apples—Standard winter varieties 

such as Spys, Baldwin, Jonathan, Rus- 
setts, etc., fetch $1 per bu. Box ap­
ples from the Coast command $3-

A sparagus—75c per bunch for Cali­
fornia.

Bananas—6j4@7c per lb.
Beets—New from Texas, $2.25 per 

bu.
B utter—T he m arket has remained 

about steady at practically unchanged 
prices. Fancy butter is in light sup­
ply and the demand not up to the 
usual am ount for this season. W e 
look for lower prices before an ad­
vance. Local jobbers hold extra fresh 
at 39c in 60 lb. tubs; prints, 41c. They 
pay 20c for packing stock.

Cabbage—New from Texas, $4.75 
per 100 lbs.

Carrots—$1.25 per bu. for old; $2.25 
per bu. for new from Texas.

Cauliflower—California, $4 per doz. 
heads.

Celery—90c@$l per bunch for F lor­
ida; crates of 4 to 6 doz., $5.50@6.

Cucumbers—H ot house command 
$3.25 for fancy and $3 for choice.

Eggs—The quality is running very 
fine and most of the houses are putting 
eggs in storage for the summer and 
fall consumption. Local dealers pay 
21c to-day.

E gg P lant—$3.50 per doz.
Garlic—35c per string for Italian.
Grape F ruit—Fancy F lorida now 

sell as follows:
36 _____________________________ $3.00
46 _____________________________ 3.25
54 — - r ___________  3.50
64 and 7 0 ---------------------------------- 3.75

Green Beans—$4 per hamper.
Green Onions — $1.20 per doz. 

bunches for Chalotts.

Honey—25c for comb: 25c for
strained.

Lettuce—In good demand on the 
following basis:
California Iceberg, per c r a t e ____$7.00
Leaf, per pound _________________20c

Lemons—The m arket is now on the 
following basis:
300 Sunkist ____________________$5.75
300 Red Bali ___________________5.25
360 Red Ball _____________  4.75

Onions—Spanish, $3 per crate; home 
grown, $2.25 per 100 lb. sack.

O ranges — Fancy Sunkist Navels 
have advanced 25c per box. They are 
now quoted on the following basis:
100 —________ - ________________$6.25
126 and 1 5 0 ------------------------------- 6.25
176 and 200 _____________________5.50
216 _____________________________4.75
252 _____________________________4.50
288 _____________________________4.25
Floridas fetch $4.50@5.

Parsley—65c per doz. bunches.
Parsnips—$2.25 per bu.
Peppers—75c per basket containing 

16 to 18.
Potatoes—55@60c per bu.
Poultry—W ilson & Company now

pay as follows for live:
Heavy fowls ------------------------------22c
Heavy s p r in g s ---------------------------- 24c
L ight fowls __________________  18c
Geese ______________________  12J^c
D u c k s --------------------------------------- 17c

Radishes—$1.10 per doz. bunches for 
hot house.

Rhubarb—10c per lb. for Florida.
Spinach^$1.75 per bu. for Texas.
Sweet Potatoes — Delaware kiln 

dried fetch $3.50 per hamper.
Tom atoes—Southern grow n $1.25 

per 5 lb. basket
Turnips—$1.50 per bu.
V eal—Local dealers pay as follows:

Fancy W hite M ea ted ----------- 14c
13c

60-70 f a i r ----------------------------
Pôor ----------------------------------

12c
09c

Sheldon Leavitt Pays Tribute to
Wilder Stevens.

Chicago, April 15—W hen I came to 
Chicago from my native town of 
Grand Rapids, fifty-two years ago, the 
firm of Foster, Stevens & Co. was one
of the leaders. W. D. Foster was in 
Congress and W ilder D. Stevens and 
I were young men. On April 9, ■ just 
past, I was 76, and now on the 19th 
of the same month he becomes 80 
years of age.

I assure you tha t it rejoices nie to 
know that he has made so gobd a 
record am ong the home folks and. I 
congratulate him ^ariost heartily. -

People often ask, “How Long Can 
One Live?” I «always reply: ;

Longevity is largely a psychological 
problem. Hum an life can be prolong­
ed much beyond its average limits 
only by increasing the extent and fa­
cility of mental and physical adjust­
m ent to environment. The cell units 
are so organized in the human body 
as clearly to indicate tha t man wiis 
made with a view to prolonged a^fd 
efficient life expression. The body jis 
a federation of intelligences called 
cells, and in t the absence of accidept 
or misuse it. will go on functioning 
until its purposes have been accdip- 
plished. . ■,/ > i ».

The energies of men are h a f d t o  
measure. One does pot know his own 
strength, though he may think he •does. 
H e is exceedingly ;a|>i.ito move vkithin 
the limitations set by himself and in­
accordance with his changeable feel­
ings. W hen he begins to tire in feel­
ing he thirjks lie is approaching the 
end of safes-effort, and soon stops.

Following such a course one always 
remains i iv  ignorance of his higher

powers. The weak and unsuccessful 
men of the world are so because they 
are controlled in great measure by 
their sensations. The great and strong 
are so because they have had the reso­
lution, the courage and the fortitude 
to go beyond their seeming limita­
tions, disregarding feelings and press­
ing on when others would have stop- • 
ped.

Hold the victorious consciousness 
towards everything in life, and espec­
ially toward your health. Never think 
of the cell life of your body as dis­
eased in any organ or tissue. Think 
joy, gladness, truth, beauty, health, 
strength, confidence and purpose into 
them ; and because they are intelligent, 
they will respond to your higher in­
telligence, the m aster intelligence of 
the mind, the brain.

W hen you are thinking old age and 
defeat you are building them into your 
life. If you have rheum atism  in your 
thoughts, and are always telling peo­
ple about it, describing its symptoms 
and discussing remedies, your trou ­
ble will certainly increase.

I said that a man usually sets his 
own limitations, and so he does. “Thus 
far, he says, “Thus far I can go and 
no farther;” and so by degrees his 
forces adjust themselves to his dicta­
tion, and then, when pressed by neces­
sity he goes beyond his usual limits, 
and suffers seriously.

The life cells however give evidence 
of great possibilities of endurance, es­
pecially those of the brain and nervous 
system; but since they are assembled 
for a purpose, the breaking down of 
that purpose releases them from the 
compact and suggests gradual disso­
lution.

This makes the problem of longev­
ity in the main an individual one. 
W hen a m an’s work is completed there 
is no longer an excuse for his living. 
W hen he no longer serves a purpose 
in the universal plan, it is time for him 
to be thrown into the rubbish pile, so 
far as the mere physical is concerned. 
Nature has no use for composite or­
ganisms like ours from which the 
spirit of usefulness has fled, and which 
have been given over to selffish in­
dulgences. Drones are not long toler­
ated. Let no one expect to outlive his 
period of willing service. Stagnation 
means disorganization. He who would 
continue to live m ust continue to 
serve. Sheldon Leavitt, M.D.

$75,000 Lopped Off Store Price.
Detroit, April 15—Failing to find a 

purchaser for the entire stock of the 
Elliot-Taylor-W oofenden-store, W ood­
ward avenue and H enry street, at the 
price fixed by a court order. Judge 
Charles C. Simons has made an order 
reducing the price from $275,000 to 
$200,000. The Security T rust Co., 
which was appointed receiver under a 
friendly agreement, was authorized to 
offer the entire assets for sale at the 
building on April 17. Failing to dis­
pose of the assets in block the receiver 
is authorized to dispose of it in par­
cels. If disposed of as a whole this 
does not include the lease on the 
premises from the A. M. Campau 
Realty Co., cash in hand or prepaid 
taxes. W hen the stock was previous­
ly offered for sale there were several 
prospective buyers who qualified by 
making the necessary deposit, but 
when it came to bidding none of them  
made an offer. I t is intim ated that 
this time a buyer will be on hand from 
one of the E astern cities to bid in the 
property if he considers the price fair.

D etroit—The California A uto Top 
& Trim m ing Co. has moved from 8439 
H arper avenue to 5024 W oodw ard 
avenue. E. F. Kimmel is the man­
ager.

Grand Rapids—T he M ichigan Paint 
M anufacturing Co., 15 L ibrary street, 
N. E., has been incorporated with an 
authorized capital stock of $10,000, 
$4,000 of whch has been subscrbed 
and paid in in cash.
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The Sauer Kraut Advertising Cam­
paign.

A little m ore than a year ago we 
started on the sauer kraut adventure; 
for it was an adventure—a new de­
parture in food advertising. Sauer 

, krau t as a subject of an advertising 
campaign was declared impossible by 
certain competitors. But backed by 
the most enthusiastic association with 
which any agency ever contracted, we 
were of another opinion. W e had faith. 
W e saw a vision.

Before a line of advertising was 
w ritten, we spent months in the li­
braries of the country, reading and 
digging, gathering the facts, astonish­
ing facts, regarding its history, its 
food and health ingredients and its 
medicinal and nutritive properties. W e 
marshaled and assembled our authori­
ties. W e had m aterial surprising to 
ourselves and a story that we felt 
would revolutionize an industry and in 
time might change the food habits of 
our people. W e sum itted our findings 
and you approved.

O ur next task was to translate these 
statem ents of eminent scientific and 
medical authorities from the term in­
ology of science into the plain, every­
day language of “the man in the street” 
—to make “the gospel of sauer k rau t” 
so clear and simple that it would be 
understood by all, and would carry the 
conviction of tru th  and simplicity.

However, our way was not even 
then clear sailing. O ur findings were 
so unusual tha t great publications 
hesitated. But we sent photostats of 
every claim—and then, with their ac­
ceptance, came the reply tha t no cam­
paign had been so completely proven.

Sauer kraut is becoming a household 
word. A favorite of thousands and 
tens of thousands to-day, its followers 
and lovers are enthusiastic.

Sauer kraut is on the shield to-day 
of the high and the lowly. A week 
ago a woman member of Chicago’s 
“four hundred” told me its virtues had 
been extolled at a gathering of her ex­
clusive circle, and each member ad­
vised to place it on the family menu.

The story of sauer kraut has made 
new advertising history. I t has been 
called repeatedly the most successful 
campaign in food advertising, con­
sidering the amount of money ex­
pended. We can assert that with be­
coming modesty, as we can truthfully 
say it has been the work of no one 
factor—but rather the joint work of 
the National kraut Packers’ Associa­
tion, the Advertising Committee, the 
secretary and the  agency. No cam­
paign has created more talk. I only 
mention that because the more talk it 
excites the wider its fame and the more 
extended its use.

If you doubt this, you should spend 
a day in our offices. W e are obliged 
to hold daily conferences on sauer 
kraut. I think the representatives of 
every magazine and half the news­
papers in the United States have called 
to  express their interest in the cam­
paign and to ask when they were to 
have the privilege of running the sauer 
kraut story. Heads of associations 
have w ritten, asking how the success 
had been achieved—a grapefruit as­
sociation, a cherry association, a paper 
m anufacturing association, a vege­
table association; even a great associa­

tion in California, where food adver­
tising in large measure had its begin­
ning. Food experts, accepting the 
statem ents in the advertisements, are 
writing about it. And cooking and 
health experts cite it in their magazines 
and newspaper departm ents.

As all know, our advertising began 
a year ago last O ctober, O ctober 28, 
1922, being the date of the first inser­
tion. In the course of the year we 
used virtually only two magazines, one 
in a param ount way, with tw enty-four 
insertions. Almost immediately the 
public responded—and the interest in 
sauer k rau t widened.

This year we look forward, despite 
the comparative smallness of the crop, 
to even greater results. W e are ex­
panding somewhat. In  the three

months beginning with March we shall 
present our appeal in magazines whose 
combined circulation amounts to 4,- 
172,225. Assuming that three to four 
persons read each magazine over 16,- 
000,000 have the opportunity of learn­
ing the “gospel of sauer kraut.”

And in the summer months—we 
shall never be content until we make 
sauer kraut an all year round dish— 
we are broadening our circle by a 
more direct appeal to women. We 
think the time has come when we can 
do that with no uncertainty as to the 
outcome.

W e have enlarged our booklet, add­
ing interesting illustrations and recipes 
which will educate the housewife to 
the many delicious dishes to be made

from sauer kraut alone and in com­
bination. But we have retained its 
general form and contents—which in­
duced Dr. H arvey W . W iley to call it 
the best food product booklet he had 
read. The way in which our booklet 
has been received by the people and 
th e ' conviction it has carried have 
proved that we were right in the be­
ginning in making it simple and inex­
pensive, rather than an elaborate ami 
costly one. It is the facts about sauer 
kraut which convince, and the more 
intelligent people are, the more quickly 
they believe these truths. W e feel 
that everyone who has read our book­
let is a sauer k raut convert for all 
time. R. J. Mooney,

Mgr. Nat. K raut Packers’ Ass’n.

¿Americas 
Most Famous 

Dosserf

Jell-0
I n h e r e

dem an d  palls so 
f strongly no pushing

is required.

The JELLO COMPANY, Inc.
LE ROY, N. Y.

Canadian Factory, Bridgeburg, Ont.
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Old Timer’s Final Rejoiner on the 
Sparrow.

Grandville, April IS—Squire Signal’s 
latest effusion with regard to his fight 
against bird life is hardly worthy of 
notice. N othing that he or I can say 
will turn the scale by a hair’s breadth, 
yet I may be pardoned for briefly 
noticing some of his inconsistencies.

A lover of birds, he says, and yet he 
kills them, also pays a bounty for 
their heads. I think a love like that is 
more like that of a Nero than the acts 
of a humanitarian who pleads for 
mercy while he slays.

H e suggests that my years on the 
farm were so long ago that they do 
not count where the sparrow  is con­
cerned. Let us see. Q uoting from the 
Bird Guide to which he refers, the 
English sparrows were introduced into 
our country from Europe about 1850. 
Since I left the farm  in 1912 it would 
seem a period of sixty years ought to

mitted, but the little canary was just 
as dead as though he had been killed 
by a dozen king birds.

“Yet it appears that without spray­
ing it results in crops of wormy 
worthless fruit.” R ight there I agree, 
and right there comes in the need for 
a large bird population to eat the 
worms and bugs thus saving that fruit 
without the use of poisons. “But what 
will destroy the potato beetle? W ould 
it be possible to raise a crop without 
spraying?”

One year on my farm I had a field 
of potatoes, next to which was a field 
of corn in the milk at which time the 
potatoes were showing the need of 
spraying. I heard crows cawing in 
the corn and thought they were feed­
ing on the juicy ears. A fter a day I 
prepared poison spray and went to the 
potato field. Lo and behold! W here 
the day before were vines loaded with 
bugs, not one was left. Mr. Crow’s

New Telephone Building Will Be Started In April.
Excavations for the new Bell Telephone building at Division avenue and 

Fountain street will be started early in April, according to D istrict M anager 
Charles E. Wilde. The construction work will be started as soon as possible 
thereafter, and will be hurried to completion. The building will be of steel 
frame, brick walls, concrete floors, five stories with foundation for four addi­
tional stories when more space is required.

Because of the particular type required for a modern telephone business 
and the unusual construction necessary to accom odate the new equipment to 
be installed, it will require a year or more for completion. I t  is expected the 
building will be ready to start installations as soon as the equipment starts to 
arrive, which will be early in 1925.

The general offices of the D istrict and various departm ents will be located

on the first floor. Also the business or commercial offices. The new mechan­
ical equipm ent of the new local autom atic central office will occupy the second 
and th ird  floors. On the fourth floor will be located the toll testing depart­
ment, and on the fifth floor will be located the long distance operating rooms.

The first local central office in the new building will be of “step to step” 
autom atic type installed and arranged to perm it expansion to meet demands 
for additional service. The new central will have an immediate capacity of 
4000 lines to accom odate 9000 subscribers, and others will be added as rapidly 
as possible. Mr. W ilde expects by the middle of 1926, entire equipment will 
be installed and placed in service, after the m ost thorough testing for all sorts 
of trouble or its possibility.

The cost of the new building will be about $500,000 and the cost of the 
equipment will be m uch more than this amount.

have given the sparrow time to show 
his colors very effectively, especially 
when Mr. Signal tells us of the m ar­
velous fecundity of the “pests.”

H e says he paid bounties from his 
office for several years and that 
nothing but sparrow  heads were 
brought to him. V ery true. The 
slayers of the birds were not fools 
enough to convict themselves, no m at­
ter how many other birds fell before 
their guns and traps and virulent 
poisons.

One small boy boasted in my hear­
ing of shooting one sparrow and three 
chickadees at one outing. T hat boy 
knew chickadees and did not offer 
their heads for sale. I t is simply im­
possible to broadcast poisons for 
sparrows and not kill other birds along 
with them.

About the little canary which was 
killed by a king bird, he says: “He 
was killed by one bird only.” Ad-

tracks between the rows explained the 
mystery and I raised a crop of spuds 
without the use of spray. I might 
say, “Come again, Mr. Signal, but will 
not trespass further on the patience of 
readers of the Tradesm an.”

Old Timer.

Some m erchants are trying to make 
a success while urging upon their cus­
tom ers goods those customers do not 
want. Make sure your stock meets the 
popular demand.

T he more of a friend you are to 
your employes, the more certainly 
those employes will make your in­
terests their own.

There are some clerks who always 
say “I was ju s t going to do that.” 
T rade them  off for the fellows who 
can say, “I ’ve ju s t done it, sir.”

Customers B uy M ore—

"T THEN people come into your store and see 
'V'V all of the good things you have to sell, they 

are certain to buy more than they originally in­
tended.
The Dayton Display method quickly shows them 
at a glance the lines you want to sell; it pushes slow 
moving goods; it makes seasonal stuff go over with 
a bang; it gives the customer a dozen buying 
“ideas.”
Model A-4 gives 46 square feet of display in 1 7 
sq. ft. of floor space. All metal construction in 
light oak shade.
The Dayton Display method gives you a modern, 
attractive, profitable store. Costs only a few cents 
a day by our liberal.payment plan.

Fill out coupon below and 
mail to us today.

D ayton D isplay Fixture Co.
1834 West Third Street 
D A Y T O N .  O H I O

Desirable territory open for high class salesmen.

DAYTON DISPLAY FIXTURE CO., 
Dayton, Ohio.

Please send full information.

Name __________________

Address ________________
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W ILDER D. STEVENS.
It is not easy to analyze the char­

acter of such a man as W ilder D. 
Stevens, because the qualities that 
make it up are so harm oniously blend­
ed and so well balanced. No one qual­
ity of mind and heart stands out so 
prom inently as to overshadow all o th ­
ers, and the sum total of all the ele­
ments that make up his complete and 
well-rounded character unites in pro­
ducing the effect of a rem arkable per­
sonality.

You feel in the presence of Mr. 
Stevens that you are face to face with 
a man of unusual wholesomeness, and. 
of great force held in reserve.

The power of self m astery under the 
most varied circum stances has always 
been in evidence. As still w aters are 
said to run deep, so the quiet and self 
contained manner of Mr. Stevens has 
been the outward expression of a deep 
nature. Predisposed to conservatism 
Mr. Stevens has not been inhospitable 
to new ideas, but has a t least been 
willing to give them a fair trial. But 
he has never been a faddist in busi­
ness, nor w hat may be called an in­
novator or reform er. The tactful man­
ner in which Mr. Stevens is always 
able to thw art unwise counsels and to 
harm onize conflicting interests has of­
ten been a subject of comment.

As a business man Mr. Stevens is 
solid, reliable and upright, beloved 
of his associates and respected and 
trusted by his com petitors. H is clear, 
practical outlook and keen judgm ent 
make him alm ost invaluable to the 
enterprises with which he is closely 
associated.

A lively sense of civc responsbility 
impelled Mr. Stevens to give time un­
grudgingly to public duty whenever 
he was called upon to perform  it, and 
the complete unselfishness of his ou t­
look, his utter lack of love for the sen­
sational, made him an ideal w orker 
for the municipality.

Mr. Stevens’ name will always stand 
high on the honor roll of those who 
have worked earnestly for the best in­
terests of Grand Rapids.

WOOLS AND WOOLENS.
Little change is noticeabale from  

week to week in the wool situation. 
For certain varieties a better price 
prevails abroad than in this country, 
where demand is not very marked 
just now. Preparations are active, 
however, for m arketing th e  Spring 
domestic clip. This promises to be 
larger than the one of last year. Now 
that the end is in sight of the wools 
pooled under the British Australian 
W ool Realization Association, with 
the large profits accruing under that 
project, a movement has been started 
in A ustralia for handling wool per­
manently under a similar arrangement. 
W hat the A ustralian wool growers 
wish to do is to  be in a position to 
control the world’s wool prices. Over­
tures are being made to  New Zealand 
and South African grow ers to enter 
into a combination for this purpose. 
The financing of this scheme is likely 
to meet with some obstacles, and the 
British m anufacturers of woolens who 
wish to expand their export m arkets 
are hardly likely to look with favor 
on a m ovem ent to e n h a n c e -  the cost

of the raw material. Domestic woolen 
mills could handle more business than 
they have been getting. Those on 
m en’s wear are, however, in a little 
better position than they were, and 
there are evidences of a som ewhat 
greater demand for > worsteds. Many 
of the m anufacturing clothiers are of­
fering their productions for Fall, and 
salesmen will go on the road this week 
after orders. The women’s wear end 
of the trade continues hesitant, await­
ing the result of the negotiations with 
the labor unions. This will mean 
putting  out the offerings a few weeks 
later than usual, even at the best.

CANNED FOODS MARKET.
The past week’s business in canned 

foods was not up to expectations, due 
to the conservative policy followed 
by all distributors. M ost jobbers are 
acquiring goods chiefly for nearby 
wants, and although they are under­
stocked are apparently unwilling to 
buy ahead freely for later wants, even 
though there is a hardening in values, 
restricted stocks of most items, and 
indications of advances over last year 
in future packs. The strong statistical 
m arket and the prospect of no cheap 
futures would favor the free purchase 
of good packs of the favorite grades 
of staples for more or less speculative 
ventures, but there is very little of this 
trading and every bearish tactic of the 
buyer is being used to weaken futures, 
or at least get them down to lower 
levels. P a rt of this plan is to prevent 
spots from becoming too strong, too 
active and too prone to advance. There 
is no question but what first and sec­
ond hand offerings of numerous com­
modities are light for this season of 
the year and that with a normal move­
m ent the 1923 stocks will be closely 
cleaned up by the time new pack is 
here. Of late, however, retailers have 
not been featuring canned foods to 
any extent except Lenten specialties, 
as the grocery trade has been working 
with E aster lines, such as nuts and 
other goods, which are high priced 
and which have tied up the retailers’ 
capital. Some operators expect to see 
a broader canned food demand when 
E aster is over and staples once more 
are given attenton. The whole market 
during the past week was rather charl 
acterless, since no im portant develop­
ments occurred.

The real fighting for tax relief 
starts now. The House struggle was 
a skirmish, indecisive and full of in­
trigues and partisan “double crossing.” 
The pitched battles are scheduled for 
the Senate. There the Mellon plan 
has been restored and the issue be­
tween sound and unsound taxation is 
once more clear. Only attem pts on 
the part of weak-kneed Republicans to 
find a middle ground on this plan will 
drive away the conservative Demo­
cratic support th a t alone can save the 
measure. La Folletteism will do its 
worst, as it did in the House, despite 
the absence of its anarchistic leader 
from the Senate; but there is ability 
and sanity enough in the Senate to 
pass it if the middle-of-the-roaders, the 
born intriguers and the pollyfoxers on 
the Republican side of the Senate can 
be held in checks

RADICAL TAX PLANS.
A number of business men have 

been heard to remark that the investi­
gations at W ashington have at least 
had the effect of giving the radicals 
something else to think about than 
fantastic tax schemes and railway 
baiting. They believe that agitation 
along these lines would probably have 
proved more disconcerting to business 
than the political investigations which 
have been going on during the present 
session. That radical schemes have 
not been entirely forgotten, however, 
is proved by Senator Brookhart s an­
nouncement last week of his purpose 
to seek the restoration of the excess 
profits tax. This was eliminated in 
1921, and it is worth noting that its 
repeal had been favored by the out­
going Administration in that year as 
well as by the incoming one. It had 
been resorted to as a war emergency 
measure, and it was only as such that 
it had its justification. Fortunately, 
the proposal comes rather late in the 
session and also after it has already 
been rejected by the House. There is 
no occasion, therefore, for apprehen­
sion that it will be enacted.

Prim ary m arkets continue to be 
under the spell of the same circum­
stances they have been for some 
months. Preparations for output have 
been found to be in excess of the de­
mand, and curtailment of production 
has followed the accumulation of un­
sold stocks in order to prevent the 
needless selling of goods at a loss. The 
demand itself has been a hard thing to 
gauge because of the piecemeal char­
acter of the buying. But evidences 
are beginning to appear ■ of a change of 
attitude on the part of purchasers, a 
num ber of whom are finding it neces­
sary to  replenish depleted or ill-assort­
ed stocks. H urry  orders have come 
in to jobbers of various lines and to 
m anufacturers of garm ents of one 
kind or another. A little more sea­
sonable weather and the approach of 
E aster have served to quicken pur­
chases over the retail counters and to 
give the big shops a pre-holiday aspect 
of attending throngs. This week 
promises an even greater rush to ob­
tain supplies of one kind or another. 
But. taking together all the buying to 
date, it is evident that there is still a 
good deal of consumer purchasing to 
be done before hot weather sets in. 
N ext month should also show a re­
newal of activity in the wholesale m ar­
kets unless all present signs fail. As 
the outlook for the Fall season be­
comes clearer also there may be a 
little more tendency to forward com­
mitments.

No m atter how much the conserva­
tively-minded male may shout against 
bobbed hair, when fashion calls the 
women follow. Six months ago there 
was a reaction against shorn tresses 
that took definite form and put many 
a woman through the discomfort of 
letting her hair grow long again. But 
this spring the hats are made for 
heads without artificial aids to the 
coiffure, and that settles it. The bar­
ber shops are crammed with women of 
every age and description having their 
locks bobbed, shingled, waved and 
what not. The moralists may foam at

the mouth, the bobbed-haired bandit 
keep her first-page headlines and 
father let his beard grow to his waist 
because he cannot get near a barber 
shop, but the bobbing goes merrily on. 
And as is the case with every fashion, 
some emerge from the barber shop as 
lovely as the dawn, while others come 
out looking like som ething else again. 
But what is the difference when om 
cannot wear an E aster bonnet without 
first parting with one’s hair?

Ambassador Kellogg, unveiling a 
memorial tablet to W alter H . Page in 
Yorkshire, has taken the ju st measure 
of the man and his services to both 
countries. The task of representing 
America abroad during the war, even 
in the friendliest of countries, gave our 
ministers anxious days and heavy bur­
dens. Before the  U nited States 
aligned herself on the right side at 
Armageddon the reproachful voices of 
London and Britain at large were not 
easy to bear. Isolated from the W hite 
House by an arrogant and utterly 
selfish President, from whom he had 
every right to expect a sympathetic 
furtherance, Page was compelled to 
proceed of his own motion and to de­
fend the attitude of the Nation from 
which he was accredited, even when 
he was officially kept in the dark about 
the American policy. H e set an ex­
ample of patience and self-control that 
was almost superhuman and that has 
done more than treaties to make 
America and Britain realize in peace 
and war their manifest duty to civiliza­
tion.

In no field have motion pictures 
proved their worth as educational 
media as in that of industry. Eighty 
different films are now in the posses­
sion of the Bureau of Mines, D epart­
ment of the Interior, valued a t some­
thing like $200,000. Each tells the 
story of some typical American indus­
try, with every process woven into the 
completed tale. The pictures have 
been in constant demand from the 
time the work of making them began. 
It is especially interesting, in view of 
the part oil is playing in current news, 
that one of the newest films is called 
“The W orld’s Struggle for Oil,” and 
relates the story of petroleum from 
the earliest recorded times to the pres­
ent. The possibilities of the motion 
picture educationally have not yet 
been scratched; but, as in this field, 
they have been definitely hinted at.

A ttorney General Stone in his first 
statem ent is comm endably restrained, 
if not laconic. Instead of a large and 
long prediction of great accom plish­
ment for the D epartm ent of Justice, 
he promises his best effort to make 
the Constitution and the laws the 
shield of innocence and swift avenger 
of guilt, while endeavoring to keep the 
Nation in the straight path of justice 
under the law. T hat is a sufficiently 
comprehensive creed and charter. Mr. 
Stone’s antecedent perform ance indi­
cates tha t he will not lend himself to 
juridical melodrama of any sort and 
flamboyant publicity will have no part 
in his scheme; but he can be counted 
on to uphold the laws and discourage 
malefactors in a time when popular 
confidence in official probity has been 
seriously undermined.
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Telephone Toll Service
Toll service from every telephone in the city of Grand 
Rapids can be had to all telephones in the following 
list of towns in Western Michigan as the result of the
consolidation of telephone: plants at these points.

A d a C oral Low ell R ockford
A lb ion D im ondale M cBain Sand  L ake
A lto E v art M aulon S aranac
B aldw in Freepo 'rt M artin S p a rta
B elding F rem o n t M iddleville T ru fa n t
Bellevue G ra tta n M oline T ustin
Big R apids G reenville M orley V erm ontv ille
B yron C en ter H ersey N ashville W ay  land
C aledonia Jam estow n N ew aygo W hite  C loud
C asnovia K alam azoo O livet
C edar Springs K ent C ity O tsego
C larksville L eroy P o tterv ille

W ork of joining the plants of the former Citizens 
Telephone Company and the Michigan Bell Tele- 
phone Company in Grand Rapids, to provide unified 
local service, is progressing well.
Every effort is being made to rush this work as rapidly 
as consistent with the furnishing of satisfactory service.

MICHIGAN BELL TELEPHONE COMPANY
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Buying at Wholesale an Increasing 
Menace To Merchants.

In the shoe industry we have com­
bated more or less successfully for 
a number of years the growing evil 
of manufacturers selling shoes at re­
tail, but the tendency is grow ing in 
other lines and retailers through 
Chambers of Commerce will have to 
take drastic action if they hope to 
prevent its spread.

"Buying at W holesale” spreads of 
itself. Once let a family find out it 
can buy furniture or clothing at whole­
sale, the members pass the news along 
to friends and in the aggregate, the 
retail m erchant loses a large amount 
of gross profit that should be applied 
to his expenses.

In  many known instances so-called 
buying at wholesale prices and saving 
any money over the retail price is a 
snare and a delusion. There are some 
wholesalers who welcome selling at 
retail, but they take good care to put 
a price on the article that pays them 
for thir trouble. But there is also 
considerable buying done through a 
friend who w orks.in  some wholesale 
house and this selling is often not 
known to the heads of the business.

The subject is one that is w orth 
taking up at this time and at periodical 
times as it is an evil th a t will not 
down. I t is bad business w hether the 
goods are actually sold at wholesale 
or whether they are sold at retail or 
near retail prices. Offenders can only 
be reached through a firm stand taken 
by regular customers on whom they 
depend for business.

Many millions of dollars worth of 
goods are sold through wholesale 
channels every year in all lines of m er­
chandise and this is a direct loss of 
profit to the merchant. It is bad also 
for the consum er as more often than 
not they are disappointed in their pu r­
chase after it is made a t the “saving.”

As a grow ing tendency one only has 
to read the want advertisements in all 
metropolitan dailies for house-to-'house 
canvassers. And it is being done on 
a large scale in the clothing industry, 
as one or more large houses are carry­
ing page and half-page advertisements 
in the National weekly advertising for 
men to sell clothing direct to cus­
tomers and earn up to $200 a week in 
such canvassing. Hosiery is the latest 
industry to break into the field and 
several concerns are advertising for 
house-to-house canvassers to sell 
hosiery direct. W e have them in such 
lines as washing machines, cleaners, 
electric appliances, non-fermented 
wines.

Some of these houses take great 
pains in picking and training canvass­
ers, but a lot of them are not as par­

ticular and the whole scheme has a 
tendency to send a lot of irresponsible 
men ringing door bells, and the public 
has a m ighty good chance to get stuck, 
if not robbed, in dealing with this 
gentry. Between the butcher, grocer, 
milkman, ice man, laundry man and a 
new influx of door bell ringers the 
poor housewife will soon have no time 
for else than to chase peddlers away 
from the door.

Local associations and Chambers of 
Commerce can do much good to the 
community and for the m erchants of 
the town if they will determinedly 
combat this fast-growing business and 
kill it in its inception ra the t than wait 
until too large a per cent, of goods are 
sold in this way at the expense of the 
retailer. I t is growing, and grow ing 
fast. I t is a nuisance to  the household 
as well as a menace to the merchant. 
A num ber of cities have already 
passed ordinances forbidding prom is­
cuous and unlicensed soliciting. Li­
censing only curbs and keeps out the 
itinerant peddler. M erchants should 
fight, and fight hard, for an ordinance 
to prevent house-to-house selling ex­
cept by legitimate stores as a part of 
their retail service.—Shoe Retailer.

Labor Union Boycott Proved Good 
Advertisement.

O ut in Casper, W yoming, there is 
a clothier by the name of H arry  Yes- 
ness, who has built up a National repu­
tation for his unusual advertising 
stunts.

Once he dressed himself up in a 
barrel and paraded the streets.

A nother of his stunts is to advertise 
tha t no man shall go hungry in Cas­
per. If a hungry man comes to his 
store, Yesness gives him a good square 
meal.

Recently the labor unions got it in 
for Yesness, for some failure of his 
to obey their dictation. He wouldn’t 
unionize his store. So the labor 
unions proceeded to picket his store, 
and try to organize a boycott against 
it.

In front of the store a sad-faced 
union picket was placed, wearing a 
“sandwich” board on which was p rin t­
ed various slurring rem arks about Yes­
ness and his store, and urging people 
to trade elsewhere.

The m orning following the opening 
of the attack, Yesness ran a full page 
advertisem ent in which, am ong other 
things, he called for tw enty men at 
“D------d good wages.” T hat after­
noon the lone picket found tha t he 
was not so alone after all, for there 
behind him and keeping in step, were 
six other men, all of them bearing 
various legends. “Yes W e Have O ur

One L ittle Picket,” and “W hat About 
Those 200 H ungry Men W e Fed Last 
M onth?” were two of the inscriptions 
borne by H arry ’s brigade.

Yesness was prepared to hire as 
many sandwich men of his own as nec­
essary to offset the work of the pickets,

and so it was not very long until the 
labor unions found tha t they were 
simply helping to give H arry  Yesness 
the biggest and finest line of adver­
tising he had ever enjoyed.

Procrastination means a whole lot 
of work at the tail end.

No. 901

$ 3 .4 0

Men’s Full Grain Black 
Calf, T rouser Creased 
O xford, Bend Outsole, 
Grain Insole, W ingfoot 
Heel, leather heel-base, 
leather counter, Good­
year W elt.
HEROLD-BERTSCH  

SHOE CO. 
Grand Rapids, Mich.

P R E P A R E  NOW  FOR

M OTHER’S]lDAY
M A Y  11th

AN APPROPRIATE AND APPRECIATED GIFT IS

Michigan Shoe Dealers
Mutual Fire Insurance Co.

Lansing, Michigan 

PA Y IN G  30% DIVIDENDS

Write
L. H. BAKER, Secy-Treas. LANSING, MICH.

P. O. Box 549

The Old Reliable Over 25,000 Patienta
_ _ _ _ _ _ In West Michigan

New System Dentists
W e ’ve taken  pain and high price out o f D en tis try  and substitu ted com fort 
and economy. A fte r  a ll, th e re ’s no place like  the  N ew  System .

i i  T n n i a  A v p  i n  f i  R  J u s t  a  S tep  Sou th  o f  M onroe A ve. 41 lom a A ve. in L r . rt. One F lig h t U p; W rite  for Inform ation .
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Less Tendency To Resume Pre-War 
Relationships.

If we measure the farm ers’ purchas­
ing power in term s of wholesale prices 
it appears that there has been a decline 
since the beginning of the year, owing 
to the recessions in grain and cotton 
during the past quarter. The index of 
wholesale prices does not show any 
recent tendency am ong them  “to get 
back into line.” Farm  products, 
metals, and chemicals and drugs re­
main far below the general level of 
wholesale prices, while clothing, house- 
furnishings, building materials, and 
fuel remain far above it. The persist­
ence of these inequalities indicates that 
the pre-war relationship between prices 
of different commodity groups is not 
likely to be restored. F or this there 
must be fundam ental economic rea­
sons, as otherwise the situation would 
have rectified itself more rapidly than 
it has been doing. The probability 
that a new and perm anent relationship 
has been established also indicates the 
futility of the scheme now pending in 
W ashington to restore this pre-war 
relationship by act of Congress.

T he im portance to the prosperity of 
the country of a high degree of pur­
chasing power in rural districts is em­
phasized by noting the great variety of 
things which the farm er m ust buy. 
According to the Agricultural Publish­
ers’ Association, the farm er’s purchas­
es show a greater variety than those of 
any other group of producers. H e is 
a home-owner, and thus buys most of 
the things used by the well-to-do mid­
dle class in the towns and cities, such 
as household furniture, automobile, 
paints, hardware, and materials to 
keep his place in repair. H e also op­
erates what may be regarded as a 
small factory, for which he buys gas 
engine, machinery, belting, rope and 
various miscellaneous articles.

I t is likewise to be noted that the 
farmer buys a considerable am ount of 
food, notw ithstanding the fact that 
much of this is produced on his own 
farm. I t has been shown by the De­
partm ent of A griculture that the 
American farm er must purchase over 
a third of the food which his family 
consumes. M odern agriculture is on 
a commercial basis, and the type of 
self-sufficing farm  of pioneer days 
long ago ceased to  be profitable, al­
though recognition of this fact does 
not minimize the im portance of crop 
diversification. T he last census showed 
that one person in every three still 
lives on a farm, in spite of the heavy 
drift of population tow ard the cities. 
This third of the population furnishes 
about 40 per cent, of the country’s 
purchasing power, and for this rea­
son a m arketing program  which 
ignores the agricultural sections over­
looks rich possibilities.

The movement of prices during the 
current year has been conspicuously 
free of any signs of inflation. I t  ap­
pears that every possible mechanical 
reason for inflation has been present. 
Production has been above normal, 
and still is above it. Money has been 
unusually cheap. The gold inflow has 
been unabated. W ages have held very 
near the peak. Congress, or a t least 
the members of the farm  bloc, and 
several high adm inistrative çfficial^

have throw n their influence on the 
side of inflation. Yet, in spite of all 
these inducements to go up, prices 
have gone down, but not so sharply 
as to cause business depression. Like 
the mills of the gods, they have 
ground slowly but always downward. 
There is no inflation of either prices 
or credit. Indeed, as prices soften a 
smaller volume of credit is required to 
finance a given transaction, and this 
tends to operate against credit infla­
tion. Speculative tendencies for the 
time being are a t a low ebb. One 
business man when asked why prices 
do go up in spite of easy money and 
so on said that it was because nearly 
everybody thought that they were al­
ready too high.

C O U N T E R  S A L E S  B O O K S
Size o f slip  torn ou t 
3%x5% in ch es to  fit 
A ccou nt R eg isters. 
25000 W hite  O riginals  

carbonized  back. 
25000 Yel. D up licates. 
Y our b u sin ess  card  
printed  on face of 
orig ina l and pu blicate  
and a d vertisem en t on 
back o f d u p licate  as  
m a y  be desired, for 
$17 f.o.b . our factory. 
W e sp ecia lizeon  D u p ­
lica te  and T rip licate  
B ooks o f  a ll k inds. 
L et us quote you.

B A T T L E  C R E E K  
S A LE S  BOOK CO. 
R -4 Moon Journal Bl. 
B attle  C reek, M ich.

1882 - AWNINGS AND TENTS - 1924
W e m ake a  sp ec ia lty  o f Rope P u ll 

Up and R oller A w nings w ith  Cog Gear 
F ix tu res.

Our stock  o f W h ite  and K haki D uck  
and A w ning S trip es is  v ery  com plete.

Q uality  o f m ater ia ls  and w orkm an­
ship, not cheap n ess, has a lw a y s been  
our m otto.

A sk  for our b lan ks g iv in g  fu ll in ­
stru ction s how  to tak e  m easu rem en ts.

D on ’t  buy un til you  g e t our prices  
and sam ples.

CHAS. A. COYE, INC. Grand Rapids, Mich.

W e Like To Sell 
GIBSON REFRIGERATORS

¡
They are built in a Michigan town, by 
Michigan men, with Michigan lumber, 
and last but not least—they give complete 
satisfaction to the user.

See Them On Our Floor

Grand Rapids Store Fixture Co.
Jobbers for Western Michigan
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Àsk Your Dealer or 
Decorator about the 
ALABASTINE OPALINE 

PROCESS

"“’»ItH

T g j g S  

» S S S a r

Beautiful walls! Harmonies never before imagined! A  
blending o f tints and tones, a  magic interweaving of 
colors which will transform your walls into a rich 
fabric unsurpassed in its charm and cheerfulness and 
at a  cost well within your means.

A N Y  good decorator can do the work nearly all stores dealing in 
A  paints can supply the material— anyone can now afford to have 
Tiffanized walls formerly the exclusive privilege of the very wealthy.

I n s t e a d  o f  K a l s o t n i n e  o t  W a l l  P a p e t

All that is necessary is just Alabastine, the same nationaDy accepted wall tint which for forty years 
^  b e e n ¿ d  H o m e s ,  apartments, offices and public buildmgs of all ^ d s - t h e  same sanitary, 
durable, economical and artistic waU coating sold by the best stores and used by the best ^ 5 ? ^ /  
W ith Alabastine, regularly applied you get the exact color to match your rugs and drapenes. ^ ro u g h  
the Alabastine-Opaline- Process you obtain a combination of colors most pleasing and satisfactory. 
Before decorating ask to see samples of the Alabastine-Opaline-Process.

T h e A la b a stin e  C o m p a n y
G ra n d  R a p id s, M ich ig a n
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Tone of the Markets Decidedly Better.
W hile there are many confusing 

cross currents in the business situation 
general trade sentim ent during the past 
week has become more optimistic, 
prospects in the steel industry are now 
pronounced brighter than they ap­
peared to be a fortnight ago. Produc­
tion is still near the record level and 
in some of the finished products the 
demand has run ahead of the trade’s 
expectations. There has also been sub­
stantial improvement in the grain and 
cotton markets during the week, with 
indications that the bearish influences 
recently dominant in these quarters 
had been over-discounted by the 
traders.

While the output of automobiles 
showed a recession of about 2j£ per 
cent, during March, as compared with 
the previous month, production con­
tinues far ahead of tha t of a year ago, 
and the heavy outturn during January 
and February was not expected to be 
maintained later in this year, as the 
m anufacturers at that time were sto r­
ing cars in preparation for the spring 
trade.

In the financial m arkets the tone is 
distinctly better. W ith funds plenti­
ful, bond prices have become firmer, 
and prices of stocks rallied also dur­
ing the week. The foreign exchanges 
were al;o better, and there was a 
notable feeling of confidence that the 
situation overseas was improving.

Owing to the “flight of capital” 
from Europe last year our total trade 
balance on international payments, as 
estimated by the D epartm ent of Com­
merce, was less than a year ago, but 
the total, which is calculated by tak­
ing into account the so-called “invisible 
item s” and the movements of gold and 
silver, still remains against this coun­
try, and indicates how it is playing its 
role of a creditor nation.

Visible merchandise exports last 
year amounted to $4,208,000,000, and 
imports to $3,819,000,000. This result­
ed in a balance in our favor on the 
movement of goods of $389,000,000. 
But this, of course, does not tell the 
whole story. At the same time we 
paid out in foreign countries through 
expenditures of tourists, im migrants’

rem ittances, use of foreign shipping, 
and so on, a sum estim ated at $1,162,- 
000.000. As offsetting this, we re­
ceived payments from foreigners for 
use of our ships, for interest on loans, 
and from expenditures by foreigners 
in this country some $792,000,000. On 
this exchange of invisible items we 
thus had an unfavorable balance of 
$370,000,000. This served to reduce 
our favorable balance on merchandise 
movements to $19,000,000.

At the same time the “flight of cap­
ital” from Europe resulted in our re­
ceiving some $125,000,000 more than 
we invested abroad. The movement 
of precious metals meanwhile brought 
net receipts of $296,000,000, which 
served to wipe out the balance of 
$19,000,000 due from other countries 
on merchandise and invisible items, to 
pay the $125,000,000 in capital invested 
in this country, and still to leave $152,- 
000,000 to be applied in the discharge 
of previous debts.

It cannot be denied that for several 
weeks there has been a certain ambunt 
of pessimism in evidence here and 
there in the business comm unity, not­
w ithstanding a multitude of things 
which indicate that the general situa­
tion is sound and satisfactory. Con­
ditions are admittedly “spotty,” but 
there Í3 rarely a time when this is not 
the case, and a good deal of the spot­
tiness is a result of necessary readjust­
ments, which in the end will place the 
country’s business on a still sounder 
basis. There is, for example, the much 
discussed situation of the N orthw est­
ern States. The troubles in this sec­
tion are due to the tardiness with 
which the agricultural producers there 
have adapted their methods to post­
war conditions, but their present diffi­
culties are forcing the inevitable 
adaptation. The same kind of condi­
tion prevails in the soft coal and tex­
tile industries. The process in each 
case is painful to certain groups, but 
in no cáse does it signjfy that business 
i ; going from bad to worse.

The foregoing consideration applies 
specifically to the figures for business 
failures last month. As reported by 
Dun’s Review, the am ount of liabilities 
for the month touched a new high

PRIVATE 
WIRES 

to all
MARKETS

LOCAL A N D  U N LIST E D  
Bonds and Stocks

H olders of these classes of securities will find in our 
T rading D epartm ent an active m arket for their sale or 
purchase.

CORRIGAN. H1LL1KER 8  CORRIGAN
Investm en t Bankers and Brokers

C itizens g ro un d  f l o o r  Mic h ig a n  t r u s t  bldg  Bell M ain  
4480 GRAND RAPIDS. MICHIGAN 4900

A D V A N C E S  
TO E S T A T E S

In adm inistering estates, 
when conditions will warrant, 
we are in a position to advance 
money if necessary to prevent 
sacrifice of property by forced 
sales.

M ichiganTrust
C O M P A N Y

Organized in 1889  

CORNER PEARL AND OTTAWA

GRAND RAPIDS

Time Slips By 
The Busy Man

r I 'H E  busy man lays out his time-program;
so much time for his business or profession; 

so much time for the details of caring for his 
personal property.

Time slips by— something must be neg­
lected. The busy man’s days are too full to 
leave time for handling investments, clipping 
coupons when due, checking and paying bills, 
collecting income, renting vacant real estate 
and numerous other details in the management 
of his property.

He can find relief from such tasks in a Living 
Trust arrangement.

Ask our officers to tell you how such an 
arrangement would work in your case.

ItRand Rapi os Trust nDNPANY
GRAND RAPIDS, MICH.
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record. Yet when the figures are 
analyzed it appears that this is due to 
the failure of a single large concern, 
which contributed more than a third 
of the total. This concern was en­
gaged in the m anufacture of fertilizers. 
It had been hard hit by the deflation of 
1920-21, and since that time had been 
carrying a large volume of “frozen 
credits.” The receivership finally be­
came inevitable, but it was due to no 
weakness in the present situation, but 
rather reflected conditions that are 
definitely of the past. It simply in­
dicates a case of belated post-war re­
adjustment.

Price Cutting Is a Form of Cowardice.
A copy of a bulletin issued to its 

salesmen by W. M. Gander, sales- 
manager of the Carpenter Cook Co., 
wholesale grocers of Menominee, on 
the question of getting a profit on 
goods sold to retailers, has come into 
our hands and is so well w orth read­
ing, on the general question of getting 
a profit on everything you sell—a les­
son tha t the retailer needs as well as 
the wholesaler—that we reproduce a 
portion of it here.

The difference between just results 
and real success is frequently measur­
able by nerve. If a man could sit 
down and figure a t the end of the 
year the difference between what he 
got for his goods and what he could 
have gotten if he had the nerve to 
ask it, he would find in the answer the 
difference between ordinary results 
and big ones. Of course I realize that 
quality, service and salesmanship have 
much to do with good results and that 
to ask the top price you must have the 
quality and service tha t will fit the 
price, but there are a whole lot of men 
in business who have everything to 
get results with, bu t don’t get them 
because they lack the nerve to stick 
tight to  w hat they ask until they get 
it.

The big majority are afraid tha t the 
other fellow is going to undersell them 
while the thing they ought to fear is 
that the other fellow will get more 
than they do. The man you ought 
to sit up and take notice of is the man 
who can get business away from  you 
at the same or higher prices, not the 
fellow who takes it by cutting prices.

In every line of business there are 
price cutters, makers of poor goods 
and givers of poor service, and work­
ing right along beside them there is 
the man who gets top notch prices, 
'gives goods of quality and good ser­
vice. The price cutter can’t drive this 
fellow out of business unless he loses 
his nerve and starts to meet him.

There are a lot of people in business 
who have to cut prices in order to get 
business. W hen you meet them, they 
cut again because they have to cut. 
The result of chasing these people 
down is tha t everybody gets to w ork­
ing on a much lower level of profit.

It is just as easy to get a profit as 
not to get it, providing you have the 
nerve to ask it. The great big con­
cerns in any industry are the ones 
which get good prices for their prod­
ucts. They are in the high-price class 
because they have a high-class nerve. 
W hen your reason fails you use your 
nerve. W hen you get the sale up to 
the point of “W hat’s the price?” then

is when you need your nerve. Nerve 
describes many a sale that argum ent 
fails in clinching. Every buyer will 
pay what a thing is w orth for a thing 
he wants. To bring the buyer up to 
the point of w anting an article takes 
salesmanship. To make him pay what 
it is worth takes salesmanship and 
nerve.

The average salesman is more 
afraid of having his price questioned 
than the quality of his goods or ser­
vices of his house. This is so because 
he knows more about the quality of 
his goods and the service of his house 
than the buyer does. The salesman 
feels this advantage and is not afraid 
to use it, but when his prices are ques­
tioned fear and doubt at once take 
possession of him, because he knows 
that he may not know what the buyer 
knows about prices. The salesman 
imagines all sorts of things going on 
in the buyer’s mind. H e wonders 
what will he be willing to pay? Is my 
price too high?. W hat are my com­
petitors doing? H is reasoning power 
begins to leave him. All the things 
which are going on in his mind say, 
“Cut the price.” Every inference or 
suggestion from the buyer is con­
strued as meaning, “Your price is too 
high” or “I can do better.” He finally 
falls back upon the worn-out excuse, 
“My house won’t let me cut the price,” 
or worse, “W hat are you willing to 
pay?” or still worse, “I ’ll submit the 
order to the house.” Every move of 
this kind is nerveless. It never gets 
any place nor never will beyond prob­
ably the one order. The one big asset 
in salesmanship at a moment of this 
kind is nerve. The power to stand pat 
and say “no.” Don’t try  to reason or 
argue. The buyer isn’t  looking for 
either of them: H e is trying to find
out how much nerve you have. If he 
breaks it you’re a goner forever after­
ward with him. You’re his easy mark.

H e doesn’t admire you. He just likes 
you.

In making prices that are right it 
takes experience, judgm ent and nerve. 
We blame conditions and competition, 
but how often are we willing to ad­
mit that a big part of our loss in 
profits was due to our losing our nerve.

If everything is moving along smooth­
ly and business is coming easy, nerve 
isn’t necessary. But when business 
is hard to  get and there’s lots of com­
petition and with it all you lose your 
nerve and quit trying the jig is up 
with you. W hen you rely upon your 
fear of what the other fellow might
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do and haven’t the nerve to stand pat 
on the things that you know is the 
wisest for you to do, you are going to 
do what is w orst for you.

W hy is it that some salesmen never 
complain about prices, and tha t such 
salesmen are as a rule successful 
salesmen? If you ask a man to loan 
you $10 and he refused, and you ask 
him a second time and he refused, and 
you asked him a  third, fourth and fifth 
time and he refused, you would quit 
asking him, wouldn’t you? W ell, that 
is why buyers quit asking some sales­
men to cut prices. For a salesman to 
get in that class takes repeated nerve. 
H e had to pass up business to get 
such a reputation. And passing up 
business always takes nerve. If you’ve 
ever sold goods you know this is the 
truth. Now, why is such a salesman 
usually a successful salesman? Be­
cause the three things he has left to 
get business with are quality, service 
and salesmanship. This forces his 
house to produce the quality and de­
liver the service, and the salesman to 
deliver the salesmanship. If you have 
taken note of the big growing, suc­
cessful houses in your business you 
will find that quality, service and 
salesmanship made them what they 
are. Not price cutting.

The price cutter is a business man 
who has the nerve to give, but none 
to get.

Reduce F ire Losses By Ceasing To 
Insure Crooks.

O ur entire country is alarmed at 
the large and increasing fire losses 
occurring annually, making the total 
fire loss and the per capita loss g reat­
er than that of any other country in 
the world. V arious and numerous ex­
planations are made for the existence 
of this condition. The first is gen­
erally that our construction is differ­
ent from that prevailing in other civil­
ized countries. W e have more frame 
structures and they are more hastily 
and less carefully built, thus making 
them an easier prey to the devastating 
flames. A nother explanation is that 
there is a difference due to climatic 
conditions prevailing over our te r­
ritory. Then another explanation is 
that our people are more in a hurry, 
have more energy and hustle than the 
slower moving peoples of the rem ain­
der of the civilized world. A final 
reason advanced for the immense fire 
loss is that our people are the most 
careless in the world. To a fair think­
ing man, the last is the only one of 
the numerous reasons advanced that 
is entitled to any consideration w hat­
ever. A great many of our losses are 
undoubtedly due to the gross care­
lessness of the American citizenry. 
The other argum ents are bu t dust 
thrown up to avoid coming to the real 
reason for our constantly-increasing 
fire destruction, which is devastating 
the United States at the rate of over 
$500,000,000 of value each and every 
year. This property is absolutely 
destroyed beyond redemption and sub­
tracts that am ount of value from our 
resources. Its replacement requires 
labor and material which is, in most 
instances, badly needed for the hous­
ing, clothing and feeding of our grow ­
ing population. It is safe to  say that 
no other nation in the world would or

could tolerate such a destruction of 
national resources. I t  is only because 
of our immense national resources, and 
the great wealth of the country that 
we are not bankrupted by this destruc­
tion of resources.

W hy is the annual per capita des­
truction by fire in the U nited States 
and Canada approximately ten times 
that of England, our nearest com­
petitor in this orgy of destruction? As 
stated before, various and numerous 
reasons are advanced. But do we not 
blind ourselves to the real reason? The 
tru th  is sometimes unwelcome and 
unpalatable and we would rather shut 
out the tru th  from  our sight. The 
Glen Falls Insurance Company, in an 
advertisem ent some months ago, pre­
sented a chart showing the relation of 
business failures and incendiary fires, 
from which they drew the startling  
conclusion stated in these words: 
“H onest policyholders are supporting 
criminals with every premium they 
pay.’ This is surely an unwelcome 
conclusion and not flattering to Am eri­
can citizens. But is it true?

The Agency Bulletin, the organ of 
the National A gents’ organization, 
pokes fun at it and calls it an indict­
ment of the American people who are 
honest, industrious and fair minded. 
Facts are facts, notw ithstanding our 
wish to the contrary. And the facts 
set forth in the chart bear out the 
truth of the conclusion asserted. It 
is a disturbing fact and shocks those 
who make a study of arson or in­
cendiary fires. The prevalencey of the 
arson fire is far beyond the under­
standing of the average honest busi­
ness man and citizen. H ere and there 
prosecutions are instituted for the 
crime, and in some cases convictions 
are secured. But by far the greater 
num ber go unpunished. As a fact, 
many of the crooks are rewarded for 
their crime against society by being 
paid for their crimes by the insurance 
companies. H ere we get to the crux 
of the whole matter.

The police and the fire fighting au­
thorities who come into contact with 
these crooked losses are often puzzled 
by the evidently loose and seemingly 
careless fire insurance methods which 
allows these crooks to procure the in­
surance with which their property is 
covered. The heavy overinsurance 
creates the suspicion in their minds 
that the insurance companies willingly 
tolerate such conditions. Practically 
every crooked loss reveals the fact that 
there is more insurance on the  risk 
than is justified by the value. W hen 
values are falling and business slackens 
in any particular line or industry, 
statistics show increasing fire losses in 
that line or industry. And that is the 
very time when companies and agents 
are most anxious to keep up their 
premium income and commissions. 
W hen lines of insurance should be re­
duced to meet the changing conditions 
they are kept stationary or perhaps in­
creased. The greed of the companies 
and agents for income thus becomes 
a contributing factor to this criminal 
destruction of property  with its dan­
ger to life and limb of innocent vic­
tims. It is easy to see the reason be­
hind the crooked fire. T he responsi­
bility can be placed at the door of the 
loose and careless underw riting by

FINNISH MUTUAL FIRE INSURANCE CO. 
CALUMET, MICHIGAN

O RG ANIZED IN  1889.

Insurance in force___________________________________ $6,064,185.00
A ssetts_____________________________________________  259,540.17

DVIDENDS FO R  2 9  Y EA R S 
50%

IF  IN T E R E S T E D  W R IT E

F. A. Romberg, Manager, Class Mutual Insurance Agency
Finnish Mutual Fire Insurance Co. General Agents
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N achtegall M anufacturing Co.
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agents and companies, for which the 
mutuals generally blame the stock 
companies. But before we accuse them 
too loudly, we m ust see that our own 
skirts are clear from this practice. The 
elimination of the practice of granting 
too much insurance would reduce the 
crooked fire losses to a greater extent 
than all the fire prevention literature 
that can be circulated in years, al­
though it would not entirely do away 
with crooked losses. Some men will 
not hesitate to burn 'their property 
even though it be not overinsured. 
W hen all other avenues for raising 
money are closed to the dishonest man, 
he will not hesitate to destroy his 
property for 'the sake of procuring the 
insurance money. Therefore, the in­
surance company owes the duty to 
itself, its policyholders and to society 
to refuse to insure the crook wherever 
he can be detected. No insurance for 
the dishonest should be the rule gov­
erning the granting of insurance. O ur 
ever-increasing fire loss makes the 
moral hazard the prime factor in the 
writing of all lines of insurance. W hen 
in doubt as to the morals of the ap­
plicant for insurance, refuse the cover. 
This is the only safe rule to follow. 
Cease the practice of insuring crooks.

But, says the Agency Bulletin, the 
American people are honest, and the 
statem ent of the fact of increasing fires 
with failing business is due to other 
causes, and the conclusion drawn 
therefrom  is a libel on the entire 
American people. The American in­
sured are our foremost business men, 
professional men and the substantial 
citizens of every class. H ow can you 
accuse persons of this character of 
dishonesty and fraud?

L et us examine further. The honest 
insured can not be accused of prac­
ticing fraud on any one, and especially 
not on insurance companies. But these 
honest, careful people seldom have a 
fire. You are not justified in calling 
the insurers crooks, because they are, 
most of them, honest people. Ab­
solutely true, because, if the vast m a­
jority  of insured were not honest and 
careful, all the insurance companies 
would be bankrupted within a year. 
The average rate on all the insurance 
w ritten in the country is about one 
dollar per hundred, or one per cent» 
and the net sum of all the losses paid 
is less than the proverbial one-half of 
one per cent. Therefore if one-half of 
one per cent, of those carrying insur­
ance policies were dishonest crooks, 
our entire fire loss would be due to 
their activities in m ulcting the insur­
ance companies. But there are and 
always have been honest fires, else 
there would be no reason for insurance. 
I t is thus apparent tha t in speaking 
about insuring crooks we are referring 
to a very small proportion, in actual 
numbers, of the great body of the 
honest, industrious, fair-minded hold­
ers of our insurance policies. If  one 
out of four hundred holders of fire in­
surance policies is an incendiary, set­
ting fire to his own property  for the 
purpose of fraud, then our entire ab­
normal fire loss can be attributed to 
the practice of insuring crooks. Be­
cause were it not for the dishonest loss 
due to the crook, the ratio would ap­
proach those of the other civilized

countries with which we compare our 
per capita losses. If the one dishonest 
policyholder out of four hundred 
could be eliminated from the ranks of 
those carrying fire insurance, our loss­
es would be about one-fourth of what 
they are now. Can the insuring crook 
be eliminated?

W ere the directors of an insurance 
company, stock or mutual, called upon 
to grant a loan of $5,000 to an in­
dividual, on his own security, what 
would they do? W ould they grant the 
loan upon the mere statem ent of one 
of the applicant’s friends that every­
thing is all right? And this friend 
getting a commission, and earning his 
livelihood, by representing such ap­
plicants? Every reader of this article 
will know what these directors will 
do under the circumstances, before the 
loan is granted. Yet these same di­
rectors will grant any applicant a fire 
insurance policy for $5,000 upon the 
mere say so of an agent who often 
makes absolutely no enquiry concern­
ing the applicant. And these same di­
rectors will allow their offices to file 
away the daily report until a report of 
a loss, perhaps a crooked loss, brings 
these m atters to their notice. If the 
loss looks suspicious, it is then re­
ferred to the State Fire M arshal for 
investigation. In  the meantime, the 
loss is paid, and after a while comes 
a report of the investigation. Usually 
the report states there are some sus­
picious circumstances, but the proof 
is lacking. And the directors who 
would not g rant a loan on like informa­
tion pay a loss and the incident is 
closed.

But, say the agents and directors, we 
cannot investigate every applicant for 
insurance, for the purpose of detecting 
'the unscrupulous. The business does 
not w arrant the expense. But does the 
payment of a loss, on a risk that should 
not have been assumed by the com­
pany, benefit the company? Must all 
applicants for policies go through an 
examination? W e have seen thait if 
less than one-half of one per cent, of 
the policy holders are insuring crooks 
our loss ratio is explained. In the 
exercise of the greatest caution, how 
much insurance should be refused? If 
agents and companies could eliminate 
the one out of four hundred, who will 
have a dishonest loss, the problem 
would be solved. But that is impos­
sible. No human being could select 
the ones tha t burn from those who will 
not burn. But every fire insurance 
executive knows that the losses will 
come from a certain doubtful class. 
These are the ones that should be 
thoroughly investigated and, if the re­
sult of investigation creates a doubt, 
the insurance should not be granted. 
Let your competitors insure them. 
Get out of the business of insuring 
crooks. You can do this by a tho r­
ough and painstaking investigation of 
the moral hazard involved in perhaps 
less than five per cent, of the applica­
tions coming to your office. A little 
exercise of caution, care and common 
sense, combined with the ability to say 
“no,” will be worth while.

There is a best location for each 
piece of merchandise that comes into 
the store. Increase your sales by lo­
cating your merchandise intelligently.

T ry  to keep a cash balance and 
quickly convertible assets in order to 
meet successfully any unexpected busi­
ness crisis. You may not be able to 
see anything disastrous coming, but 
it may come.

If you move from one town to 
another, or even from one part of your 
city to another part, look for differ­
ences in the attitude of your public 
and in the character of merchandise 
demanded.

Preferred Lists of Safe Investm ents
r?OR the guidance of clients this organizatien maintains constantly revised lists 
*  of bonds of all types that offer unquestionable security plus attractive yield.

Lists Supplied Upon Application 
Telephones: Bell Main 4678. Citizens 4678.

H O PK INS, GHYSELS & CO.
Investment Bankers and Brokers

Michigan Trust Bldg., Ground Floor, Grand Rapids

OUR FIRE INS. POLICIES ARE 
CONCURRENT

w ith  a n y  standard  stock policies 
th a t  y o u  are buyintf.

The Net Cost is 30% Less
Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Mich.

WM. N. SENF, Secretary-Treas.
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Incidents of Tw o P leasant Days in 
Shanghai.

H ong Kong, M arch 6—W e had two 
delightful days at Shanghai. Mr. 
Chung Mun Yew, a Yale classmate 
with Mr. Boltwood, who was coxswain 
for the Yale boat crew in 1880-81, de­
feating H arvard  both years, and on 
which form er M ayor Philo C. Fuller 
was on the crew, met us at the dock, 
as did Mrs. Boltwood’s friend, Mrs. 
Dr. A. H. Swan. She was formerly 
Miss Ferris, of Grand Rapids. Dr. 
Swan was for eight years athletic di­
rector of the Y. M. C. A. of Shanghai 
and later graduated at the Medical 
School of the Chicago U niversity and 
is now one of the leading American 
physicians of Shanghai.

There are about 3,000 Americans in 
Shanghai, making a large and influ­
ential American colony. They have 
a very fine school run by Americans 
with American teachers. M rs. Swan 
invited us all to tiffin and we had a 
typical Chinese dinner. There were 
eight bowls on the table. I will not 
attem pt to describe what they were. 
W e were each given a bowl of rice 
with a small dish of sauce. W e used 
or attem pted to use chop sticks, each 
one helping himself from the different 
contents of the center bowls, dipping 
it into the sauce, then into our dish of 
rice enough to make a good sized bite. 
The basis of most of the dishes was 
the curd of the Soy Bean, which Mrs. 
Swan said largely took the place of 
milk, which is very scarce in China. 
The beans are pressed and the juice 
fermented, making a thick curd like 
our sour milk. This bean curd con­
tains all the chemical p roperties' of 
milk. For dessert we had the cele­
brated Chinese precious jeweled pud­
ding, the basis being a particular kind 
of rice and containing eight different 
kinds of fruit with almond sauce.

In the evening Mr. Chung gave a 
dinner for Mr. and Mrs. Boltwood, 
Mr. Chung’s family and some Yale 
graduates. H e entertained them at 
dinner with musical selections by 
th ree  different Chinese singers and 
then to the Chinese theater, the per­
formance lasting until 1 o’clock. Mr. 
Chung would pass any place for an 
•American in looks, dress and action. 
H e speaks perfect English, has all the 
short cut American words at his 
tongue’s end and was humm ing the 
latest American songs. W e enjoyed 
him immensely.

In the m orning M r .Chung took us 
to a very wonderful garden owned by 
the form er Mr. Kan Chiu Nam, who 
was one of the m ost successful to­
bacco merchants of China, his com­
pany owning and operating one of the 
largest cigarette factories in the city, 
employing 4,000 people. H e died last 
year. The ground or garden com­
prises eleven acres very near the cen­
tral part of the city on Bubbling W ell 
road, entirely enclosed by a ten foot 
stone wall. The grounds w ithout the 
buildings are valued at $200,000. In 
addition tc  the large home, there is a 
banquet hall seating 500 people, situ­
ated on an artificial lake .? There are 
lagoons the walls of which are  from 
■stone which has been carved by the 
water. The stone was brought in 
from some point where the erosion 
of the water in years gone by has worn 
or washed them  into all kinds of fan­
tastic shapes. Some look like men, 
some like trees and there are thousands 
of them. Along these lagoons are 
bamboo arbors about six feet wide and 
¡about every 100 feet there are stone 
tables and ¡.stone chairs, so that on a 
sum mer afijbmoon the -guests can sit 
and play games. The arbors, which 
not only have tops but bamboo sides, 
are built in ¿different designs, with the 
walks of small round stones about as 
b ig  as walnuts, and these are all; set in 
designs of trees, anchors, compasses, 
etc. Then there is ,a pagoda reached 
by a stone bridge built like a worm 
fence. A t one point is a. waterfall

about tw enty feet high. These walks 
and lagoons extend along three sides 
of the garden. The shores are lined 
with flowering trees and bushes of 
different kinds and in the summer 
flowers of all kinds. A t one end of the 
garden is a stone building about fifty 
feet square, with three rooms. In  one 
of these rooms there is a heavy wood­
en casket which looks as if it weighed 
about a ton, resting on a small truck. 
It contains, Mr. K an’s remains. I t is 
left here for the purpose of putting 
lacquer on the coffin. It already has 
thirty-nine coats, so the manager said, 
and is not yet completed. In front of 
the casket on a built-in alter is a pic­
ture of Mr. Kan and on both sides of 
the room in which the coffin is located 
are two living room s for the w atchers 
or guardians. Around the walls 
which are about tw enty feet high are 
white banners about two feet wide 
and twenty feet long on which are in­
scribed condolences and eulogies from 
his numerous friends.

They are building a tomb or temple 
three stories high and about 500 feet 
by 500 feet looking like three buildings. 
I t has three steep roofs, each capped 
with special tile. W e saw them on 
the ground and they are about ten 
inches thick, each tw o by three feet, 
and are moulded out of clay of some 
kind with raised designs of lotus 
flowers and other floral designs. These 
are painted on the moulded clay and 
then burned with a glazed finish. Then 
for the six ends of the roofs are six 
dragons, all moulded, painted and 
then burned with a glazed finish. At 
a guess I should say this tom b will 
cost when completed half a million 
dollars. The garden is illuminated by
3,000 electric lights. I never expect 
to see as wonderful a garden as this 
again.

W e’ rode down a couple of the 
principal streets at night. Those who 
have seen the Great W hite W ay in 
New York, with its wonderful elec­
trical effects, probably think there is 
nothing which can beat it, but Shang­
hai goes New York one better in the 
electric illumination of its buildings. 
Several buildings are lighted from top 
to bottom, including the roof and 
tower with the name of the company, 
each letter being encircled with elec­
tric lights the  whole length of the 
building, with ovals three feet in 
diameter. Then the square windows 
on every store are outlined with lights. 
They have more signs in New York, 
but have no buildings which will com­
pare with these in their individual 
lighting.

The rickshaw men are a rather 
tough lot and there are 15,000 of them. 
From their looks I think the brigands 
m ust be recruited from their ranks. 
Low wages are the rule in China. 
House servants get from $4 to $6 per 
month Mex or $2 to $3 our money. I 
met a gentleman connected with the 
printing trade. H e says they have
2,000 to 3,000 characters in daily use 
in printing and about 7,000 more are 
used at different times, so that it takes 
a man with some brains to set type. 
These men get 10 to 11 cents per hour 
Mex or 5 cents American. The fore­
man gets 6 cents American per hour. 
W ages in the cotton mills are 3 to 4 
cents, American, per hour. If  China 
ever gets straightened out politically, 
she could compete with the world.

W e had quite a unique party  just 
before leaving. Dr. Swan gave us a 
vaccination party. H e said we were 
running some risk, as there was more 
or less smallpox in Shanghai and he 
and his partner were both much su r­
prised tha t Clark had not had a vac­
cination party on board ship before 
landing in China, as we ran some risk 
w ithout it.

T he big lounge after our return to 
the ship looked like a departm ent 
store, everybody displaying his bar­
gains. There m ust have been a 
thousand Mah Jong  sets purchased.

Some people had three or four sets. 
Then mandarin coats, shawls, beads, 
carvings, linen and everything else you 
could imagine.

W e left at 6 o’clock for our run of 
850 miles down the Eastern Sea, pass­
ing the Island of Form osa through the 
Straits of Form osa for Hong Kong.

C. C. Follmer.

The Most Donothing Congress in 
History.

Grandville, April 15—Our present 
congress is absolutely worthless, so 
far as legislating is concerned. Never 
since the organization of the Govern­
ment have the American people been 
so completely isolated from  its repre­
sentatives.

The professed desire to get at the 
bottom facts with regard to the guilt 
or innocence of Government officials 
who have dabbled in an oil scandal has 
been turned into a farcial display of 
imbecility that is nauseating in its ef­
fect.

These congressmen were elected to 
do business for the country. Instead, 
they are playing into the hands of 
blatherskite politicians who have no 
more use for decent government than 
the devil has for holy water. The 
silly, half baked attem pt a t clearing up 
the oil scandal has amounted to a big 
splurge over m atters that have nought 
to do with a legislative body, belong­
ing wholly with the courts of justice, 
and that is where these men who have 
betrayed their constituents should be 
haled and if found guilty put behind 
prison bars.

For m onths this great body (great 
only in num bers) of legislators has 
been playing hookey, perm itting the 
im portant business of the Nation to go 
hang. Congress is not a grand jury  
to try  criminals, but rather a body o. 
legislators placed where they are by a 
vote of the people for the purpose of 
enacting laws necessary for the good 
of the whole people. These men are 
paid to do this duty, which they have 
absolutely shirked during the present 
session.

One might not be surprised that a 
few congressm en should shirk plain 
duty, and go off on a tangent after 
wildcat ideas, but that the whole body 
of legislators should neglect every 
duty and play into the hands of shal­
low-brained reds and agitators is 
som ething -not to be condoned or 
overlooked.

It is the plain duty of the people to 
take note of the present imbecility of 
their servants and to  remember when 
next they go to the polls they lay off 
all the incompetents and spenders of 
the people’s money in idle dissipation, 
so that when a new Congress con­
venes there may be work done for the 
benefit of the Nation, instead of for 
a few lunkheads who ought never to 
have been sent to Congress.

The present inaction of Congress 
when im portant measures are pending 
which affect the very life of republican 
governm ent, is an object lesson which 
American citizens are not likely to 
soon forget. Perhaps it will prove in 
the end all for the best. The Toms, 
Dicks and H arrys who got into high 
place through a careless neglect on the 
part of the voters will be hurled out 
and men of sense and a fair degree of 
decent regard for the interests of the 
people put in their places.

The fact of an American Congress 
playing to the galleries in the way the 
present body has done is a sight for 
profound disgust.

W hen is the farce to end?
W here is the leader who will step 

out from am ong his fellows, take the 
bull by the horns and cause a shaking 
up that will make some of these 
bluffers tremble in their shoes?

W here now is that great farm lead­
er from the W est, the much hailed 
Magnus Johnson, who was to revolu­
tionize the Senate of the United States 
and drive W all street into seclusion? 
Not a whimper from him as yet. Even

our own Ferris, who was elected by 
Republicans, sits in his seat as dumb 
as an oyster, only occasionally dis­
charging his mud gun a t some partisan 
on the Republican side of the Senate.

Politics, politics, all politics, and let 
me tell you the poorest so rt of politics 
at that. As an old man once said, it is 
not wise to be a fool and the United 
States Congress has much to learn be­
fore it can draw the wool over the 
eyes of honest Americans and get 
away with it.

Congress has been more than four 
months in session. W h a t has it done 
during the time to benefit the people? 
Absolutely nothing.

Taxation, Bonus, Tariff.
All these and other questions have 

been up for action, with a lapse of 
four and more m onths with nothing 
done. In fact, Congress doesn’t even 
show signs of ever doing anything 
along lines of needed legislation. An 
ordinary board of supervisors could do 
better.

Reduction of taxation should have 
been made long ago, and the bonus 
bill ought to have been decided one 
way or the other m any moons ago.

As in old arm y days it seems to be 
“All quiet along the Potom ac.” This 
all quietness of course refers to neces­
sary legislation which Congress has 
refused to  even consider.

Oh well, says one, it is easy to pick 
flaws, to find fault with the existing 
conditions, all of which is very true. 
There will always be fault finding, yet 
sometimes we have reason for it and 
never more so than a t the present 
time.

The sight of Congress draw ing pay 
while sitting dumbly listening to a lot 
of gadfly gossip about certain  public 
men is anything but reassuring, and 
the sooner the American voter gets 
onto these facts and remembers to 
make a change at the polls at the very 
next opportunity  the better for the 
dignity and happiness of the American 
people.

There is soon to come a tim e when 
we as citizens can make a shift that 
will redound to the benefit of the whole 
body politic. Old Timer.

Motor Industry Paying More Atten­
tion To Upkeep.

It is estimated tha t there will be 18,- 
000,000 m otor cars traveling the coun­
try ’s highways and moving through 
city thoroughfares by the end of 1924. 
It is a tremendous task to keep mil­
lions of cars on the road. The trade 
is beginning to  consider the problem 
of better service on a par with the 
problem of more sales.

Upward of 69,000 dealers and in­
dependent service stations are in opera­
tion to-day. Five years ago there 
were less than half that number. “The 
industry needs better service stations, 
however, not more service stations," 
says the Automobile T rade Journal. 
Continuing it states: “And the sooner 
the dealer and the independent realize 
that there is real net profit and per­
manency only in conducting a service 
station efficiently and by the best 
known methods, the sooner will they 
come into a realization that they are 
at the head of a real and enduring 
business establishment.”

Border Tales.
The express from M ontreal had just 

pulled in and the nervous, heavily- 
laden passenger had accosted a porter.

“Careful with those suitcases now, 
young man,” he warned.

“Suh,” replied the redcap, “Ah’s 
toted hundreds of dese, an’ neveh once 
does Ah let de bottles rattle.”
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Offers Novel Handbags.

One of the large distributing houses 
■here is offering to the trade several 
novel things in handbags for women. 
One of these, which can be retailed 
profitably from $3.98 to $4.98, is vir­
tually five bags in one. By the use of 
various snap fastenings this bag can be 
changed from a purse to a small satch­
el, and from a satchel to a shopping 
bag. Midway between the satchel and 
the shopping bag sizes, the bag in 
question can be used as a handbag or 
as an overnight bag. In  the latter

size it can also be used as a ‘bathing 
suit bag, if desired. Snapping the bag 
fast in different places produces the 
sizes desired. It is made of mohair 
leather cloth and is rubber lined.

Pearls Coming Back in Vogue.
Pearls of the indestructible variety 

were said yesterday to be coming back 
into favor very strongly. Long strings 
of them, running from 60 to 72 inches, 
are selling well at wholesale here, as 
are double and triple necklaces with

large imitation rubies, sapphires, etc., 
in the clasps. The necklaces run from 
18 to 24 inches in length, and generally 
are seen in the large graduations. 
Bracelets of artificial pearls were said 
also to be sharing in the demand to a 
considerable extent, and the sale of 
pearl tiaras for bridal wear has been 
of sizable proportions. This business 
is expected to increase with the ap­
proach of June, due to the shortness of 
the April matrimonial season resulting 
from the lateness of Easter.

Tempus Fugit.
An old lady had a parrot which 

swore incessantly. She could stand it 
until Saturday, but always over Sun­
day kept a cover over the cage to pre­
vent the bird from swearing.

One Monday afternoon she saw the 
minister coming toward her house, so 
quickly replaced the cover that she 
had taken off that morning. The 
reverend gentleman was about to step 
into the parlor when the parrot com­
plained: “This has been a damn short 
week.”

a

GAS AND BY-PRODUCTS COMPANY
OF DELAWARE

F irst L ien  C ollateral 1 5  Y ear 7 %  S in k ing  Fund Gold B on ds
Priced at 96^, to Yield More Than 7.40%

Five Shares of Stock, Par Value $500, as Bonus W ith Each $1,000 Bond
Dated January I, 1924 Due January t, 1939

Denominations, $1,000, $500 and $J00.
New York Trust Company, New York City, Trustee.

_b u s in e s s (b) controls, through lease, approximately 200 square miles 
The Gas and By-products Company, incorporated under the of gas territory, located in the parisih'es of Ouachita, More-
laws of Delaware, controls and operates the following com- house and Union, Louisiana, about 110 square miles there-
panies: Dallas Gas Corporation, Dallas, Texas; Natural Gas of being within the famous Monroe Gas Field. On this
Producing Company of Louisiana; Excelsior Pipe Line Co.; property are located 21 gas wells having an open flow ca-
Morehouse Natural Gas Co., Inc., Bastrop, La.; Panola Oil pacity of about two hundred million cubic feet per diem,
and Gas Co.,- Panola Co., Texas, and U. S. Carbon Co., Bas- (c) controls, through lease, some 40,000 acres of land within 
trop, La. The bond issue is secured by a first mortgage on the Bethany Gas Field in Caddo Parish, Louisiana, and
four of the six properties, by deposit of practically all securi- Panola County, Texas, where it owns nine gas wells hav-
ties, including bonds, of these companies. ing an open flow capacity of approximately one hundred

million cubic feet per diem.
E Q U IT Y  (d ) owns pipelines extending from its gas wells in the Monroe

The properties of Hhe subsidiary companies are thoroughly Gas Field, and w ill supply over these lines approximately
modern and have been maintained in the best operating con- six billion cubic feet of gas during the year 1924.
dition. Prevailing prices and values show an aggregate value (e ) owns a complete plant consisting of seventy-two buildings, 
in excess of $14,000,000, subject only to a first mortgage 6% f°r the manufacture of carbon black, located near Bastrop,
bond issue of the Dallas Gas Co. and the County Gas Co., of Louisiana, having a daily capacity of over 11,500 pounds
$2,800,000, leaving an equity in excess of $11,600,000 securing °* carbon black and approximately 2,000 gallons of gaso-
the new issue of $3,000,000. line. After extracting the gasoline from the natural gas,

the gas is used to make carbon black.
—BUSINESS FIELD —SINKING FUND
The Company through its subsidiaries: By  the terms of the indenture securing the issue of these First
(a) conducts the entire gas business in Dallas, the leading Collateral 7% Sinking Fund Gold Bonds, the company w ill

commercial and financial center of Texas, serving an esti- pay to thte trustee semi-annually, on the 20th of June and De-
mated population of over 267,000 through 456 miles of cember, as a sinking fund for the retirement of these bonds,
mains to some 40,600 customers. $150,000 or 2%% of the authorized amount.

—CAPITALIZATION
First Lien Collateral 15-year S* F. Gold Bonds (Closed Issue) _________________________  __ _ $3,000,000
Seven Per Cent Preferred Stock (par value $100)___________________________ I ____ ~~~~___  2,700000
Common Stock (par value $100) _________________________ .____________________ ZZZZZZZ 7,500*000

EARNINGS 1923 1924 1925
~  . (Estim ated) (Estimated)
Gross Earnings-----  ------------------------------------------------- --------  $3,299,028 $4,7! 1,678 $5,886,853
Operating Expenses, Maintenance, Taxes and prior Int. requirments __ 2,840,354 3,904,964 4,534,369

Net Earnings ---------------------------------------------------------------------  $ 458,674 $ 806,814 $1,352,484
N et Earnings as above for the year 1923, are over 2.1 times the interest requirements of the First Lien Collateral 7% Bonds; the 

armngs estimated for the year 1924 are 3.8 times, and those for 1925 are over 6 times the interest requirements.
—MANAGEMENT

G a s / n ^ C o u n t v S Ga«drn m n tn ? Ie rl f flemen+u 0f H;  J2* Wa|bridge & Co., New Y o rk  C ity , who have been identified w ith the M anagem ent of the D a lla s 
investm ent in the F i r . t  B K  e . « S 2 X l  7 * 1 ’ h" r 0raa" '2 a ,",n - * "*  " . V .  a substantia l

A. E. KUSTERER & CO.
Investm ent B an k ers and Brokers

Citizens 4267 M ICH IGAN TRUST BU ILDING  Bell Main 2435

JL
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F D R Y  GOODS, f 
FkN CYGO O D S ̂  NOTION^

s I

M ichigan R eta il D ry  Goods Association. 
P resid en t—J. C. T oeller, B a ttle  Creek. 
F ir s t  V ic e -P r e sid en t—F. E. M ills, L a n ­

sin g .
Secon d  V ice -P resid en t—W . O. Jon es, 

K alam azoo.
S ecre ta ry -T rea su rer—F red  C utler, Ionia. 
M anager—Jason  E. H am m ond, L ansing.

Garment Business After Easter.
In considering the garm ent busi­

ness after Easter, the prime influence 
expected to govern is the new Sum­
mer and sports apparel season that 
has been inaugurated. S tarting a t 
wholesale on May 1 and at retail two 
weeks later, this season will have 
m any more new th ings produced for 
it than has been customary. Designed 
principally to eliminate the retail price- 
cutting that generally follows the 
E aster turning point, the new season 
also will have that effect in wholesale 
trading. There will be some liquida­
tion and closing out of jobs for the 
stores to sell between April 20 and the 
opening of the new season about May 
15, but the attention of the trade is 
expected to be directed into more 
profitable channels. The wholesale 
buying during the present week has 
undergone the expected spurt, and 
wholesalers look for near-by stores to 
be quite active next week in covering 
last-m inute requirem ents.

See Same Situation for Fall.
The continuation of the demand for 

men’s wear light colored fabrics for 
Spring is interpreted as a forecast of 
a similar situation in heavyweights 
later on. Because they bought very 
sparingly of these Spring fabrics mill 
agents say the manufacturing clothiers 
are now being forced virtually to comb 
the m arket for their needs. The same 
situation, they contend, will develop 
with respect to covering their Fall 
needs. The selling agents point out 
that less than half of the “norm al” 
goods requirem ents for next Fall have 
been purchased so far. The mills have 
reduced their production schedules ac­
cordingly and when the clothiers come 
in for their needs the goods will not 
be available. A tem pering influence 
in such a situation, however, it is 
pointed out, is the carryover from last 
Fall, which is considerable with re­
tailers in quite a few sections.

Retailers Playing Up Underwear.
About 30,000 retailers in various 

sections of the country took part last 
week in the beginning of the second 
semi-annual knit underwear “week,” 
sponsored by the Associated K nit U n­
derw ear M anufacturers of America. 
T heir efforts to popularize this m er­
chandise continued throughout the 
week and the m anufacturers and job­
bers behind the movement claim 
notable results. The main drive of the

“week” was tow ard popularizing 
“zepherized” or bleached cotton gar­
ments, both for men and women, with 
particular effort to increase the sale of 
the women’s merchandise. K nitted 
silk garm ents for women were also 
displayed and otherwise “played up” 
as part of the project. The am ount 
spent in staging the “week” will run 
well in excess of $1,000,000.

Fancy Shirts Are Gaining.
Executives of wholesale shirt con­

cerns say that the fancy shirt is slowly 
but, none the less, surely gaining in 
vogue. From  a volume standpoint the 
white shirt is still the big seller, but 
the gains made in sales of fancy shirts 
recently make its leadership not as 
certain as has been the case during the 
past two years or more. I t  is found 
th a t retailers now are more willing to 
co-operate in pushing the fancy effects 
even though, as a general proposition, 
it requires a somewhat larger stock 
adequately to meet consum er tastes. 
In the fancies the plain blue or striped 
shirt with collar attached still stands 
out prominently, although it is claimed 
not to  harm onize well with the fea­
tures or complexions of a good pro­
portion of the wearers. T he broad­
cloth shirt remains a favored type, but 
price margins are no t held satisfactory.

If there is a line of goods in your 
store that is not paying its way, find 
out about it. Perhaps you ought to 
throw  it out.

Defeat often lies in an im agined op­
position. And the astute contender 
never forgets tha t his opponent “a l­
ways looks fresher than he feels.”

Our Own 
Studios of 

H at Design

Here we create lovely, 
smart designs, reflecting 
the modes of the moment, 

for your exclusive 
showing

11

C o r l - K n o t t  C o m p a n y

Grand Rapids

T

Wise dealers will be sure to be ready with all sizes of

The greatest ($1.00) dollars worth for mere man, on the market. 
Price $8.125  ̂ per dozen.

Exclusive Grand Rapids d istributors .

H am el T. P atton (r Com pany
G ra n d  Rapids.M ichigan -5 9 * 6 3 M ark e t Ave. N.W. 

T h e  M en’s  F u rn is h in g  G o o d e  H o u s e  o f  M ic h ig a n

i i l M f . B M l l h M l

Come and Visit Us

S HE Annual Convention of the Retail Grocers and General 
Merchants Association of Michigan w ill be held at the 

Pantlind H otel on Tuesday, W ednesday and Thursday, 
April 22, 23 and 24, 1924. Come and visit us and make our 
store your Headquarters while at the Convention.

It is always profitable to be well acquainted with your 
Wholesaler. W e like to meet you and do everything we can 
to help you make a profit. Our buyers are in N ew  York this 
week and w ill be full of information as to the latest styles, 
market, etc. Let us talk things over together.

Come and have a good time— and put a memo in your 
note book NOW  to come in and talk over the situation with us.

Grand Rapids D ry G oods
C o mfp a n y

L E T  U S  H E L P  Y O U

L in o L e u m
Just arrived “Carload Linoleums”. 

Beautiful Patterns. Ask Salesman
Printed Pattern Books and Prices mailed 

on request.

PAUL STEKETEE &  SONS
W H O L E S A L E  D R Y  G O O D S  

G RAND R A P ID S . M ICH IG AN
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New Issue

$ 5 0 0 ,0 0 0

Berkey and Qay Furniture Company
6% Serial Gold Notes

To Be Dated April 15, 1924 Due Serially April 15 as below
Principal and sem i-annual in terest (A p ril 15 and October 15) payable in Chicago and N ew Y ork . Redeemable as a whole or 
in part on any in terest date a t the option of the  Com pany upon s ix ty  days’ notice a t 100 and accrued in terest, plus Yz of 1% 
fo r each year or portion of year unelapsed to m a tu rity . Coupon bonds in interchangeable denom inations of $1,000, $500 and 
$100. Registerable as to principal only. In terest payable w ith o u t deduction fo r N orm al Federal Income T a x  not exceeding  
2% . T h e  M ichigan T ru s t Com pany, Grand Rapids, M ichigan, T rustee.

The following information has been summarized by Mr. E. A. Wallace, President of the Company, from his letter:

History and Business: Berkey & Gay Furni­
ture Company is the 

largest manufacturer of quality furniture in the United 
States. The business was established 64 years ago as 
the first furniture enterprise in Grand Rapids, and was 
incorporated under the laws of Michigan in 1873. Its 
products, living-room, dining-room and bedroom fur­
niture, comprising a line of over four hundred different 
models, have been extensively advertised for many 
years in leading publications and enjoy wide distribu­
tion through the best class of retailers all over the 
country.

Factory buildings have an aggregate floor space of 
seventeen acres. Company’s lumber yard has a storage 
capacity of 1,750,000 board feet and its dry kiln and 
inside dry storage capacity is 500,000 board feet. Re­
cently completed improvements are among the most 
modern, in both construction and equipment, in the 
furniture industry.

Purpose of Issue: The proceeds of this note
issue w ill be used to retire 

short term bank loans and to provide additional work­
ing capital.

A s s e t s : The audited balance sheet as of December
31, 1923, but after giving effect to this fi­

nancing, shows net current assets of $1,687,813, equal 
to $3,375 for each $1,000 note, and net assets of $2,- 
895,810, equal to $5,791 for each $1,000 note. The 
ratio of current assets to current liabilities is 7.2 to 1,

and the Company has no indebtedness other than these 
notes, except for current accounts. The Company’s plant 
and property carried on the books and shown in its bal­
ance sheet at $1,085,274, has been appraised by inde­
pendent authorities as of March 1, 1924, at $2,272,873.

Earnings: N et earnings for the five years ended
December 31, 1923, as certified to by 

Messrs. Marwick, Mitchell & Co., Accountants and 
Auditors, available for interest and Federal Taxes, 
averaged $355,589, equal to over 16 times interest 
charges paid. They were equivalent to 11.8 times the 
maximum annual interest requirement of $30,000 on 
this issue and were at least 6 ^  times such requirement 
in each year of the period. The Company earned a net 
profit in every one of the last twenty-five years.

Provisions of Issue: These notes w ill be direct
obligations of Berkey & 

Gay Furniture Company and will be issued under a 
trust agreement, which w ill provide among other 
things, substantially as follows: (A ) So long as any
of these notes are outstanding, the Company w ill not 
mortgage any of its real or personal property, (except 
that it may execute purchase money mortgages for not 
to exceed 60% of the purchase price of the property 
purchased). (B ) The Company w ill at all times main­
tain current assets in an amount at least equal to the 
aggregate amount of its indebtedness, including all of 
these notes at any time outstanding.

Notes are offered, subject to  favorable opinion of counsel, w hen , as and i f  issued and received by us. A ll legal details  in con­
nection w ith  th is  Issue w ill be approved by H erb e rt A . F ried lich , Esq., Chicago, as Counsel fo r the  Bankers, and Messrs. 
B utterfie ld , Keeney &  A m berg, and T ra v is , M errick , W a rn e r & Johnson, Grand Rapids, fo r the Com pany.

MATURITIES AND PRICES
$50,000 due 1926— Price 100, yielding 6.00% $50,000 due 1929— Price 9 9 ^ , yielding 6.12%

50.000 due 1927— Price 100, yielding 6.00% 75,000 due 1930— Price 9 9 ^ ,  yielding 6.10%
50.000 due 1928— Price 100, yielding 6.00% 75,000 due 1931— Price 99, yielding 6.18%

$150,000 due 1932— Price 99, yielding 6.16%
(Accrued in terest to be added)

New York

H O W E , S N O W  B E R T L E S
(Incorporated)

GRAND RAPIDS 
Chicago Detroit

A ll s ta te m e n ts  herein are official or are based  on in form ation  w hich  w e regard a s  reliable, and, w hile  w e do not gu aran tee  
th em , w e o u rselves  h ave  relied  upon th em  in the pu rchase o f th is  secu rity , offered su b ject to  prior sa le  and change in price.
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M ost Pickle Losses Come F rom  O ver­
buying by Retailers.

The passing of the new food regu­
lation at W ashington last February 
and which has been adopted by most 
or the States, prohibiting the return  to 
the m anufacturer of spoiled food prod­
ucts, knocked out the established rule 
of requiring the return of pickles com­
plained of as spoiled, and would have 
resulted in the return  to the old hap­
hazard method, unjust and unfair to 
the jobber as well as the manufacturer, 
of allowing claims merely on the re ­
tailers’ statem ent without any method 
of investigating to establish their fair­
ness or justice.
‘ W hen a complaint is filed, it may be 
for several reasons: delay in shipment, 
wrong goods, poor quality, or spoilage. 
.The first two causes do not mean 
spoiled goods, as we understand it, 
and can be handled by disposal of the 
'foods elsewhere, an allowance or a re­
turn of the shipment.

The third cause for complaint m en­
tioned might or might not mean spoil­
age under this class. Usually the 
goods are not spoiled, but are not 
graded correctly, or the flavor does not 
suit the buyer. In  this case I assume 
any disposal of the goods may also be 
made by allowance, resale or return.

The National Pickle Packers’v As­
sociation, realizing when the Federal 
regulation prohibiting the return of 
spoiled goods was issued that prom pt 
action was necessary to prevent chaos 
again in the pickle business, appointed 
a committee to consider and study the 
problem.

This committee spent several weeks 
in its work, attended the wholesale 
grocers' convention, listened to the a r­
gum ents and the controversy between 
the jobbers and the canners and con­
ferred with many buyers, and reported 
back to the association th a t it was the 
committee’s opinion that it would be 
to the advantage of the wholesale g ro­
cer as well as the m anufacturer to re­
move all time guarantees on pickles, 
except that they m ust be in good con­
dition when shipped, and if they were 
not in good condition when received, 
complaint should be immediately filed, 
so that such a claim could be investi­
gated at once and the goods ordered 
bask as rejected goods, if necessary, 
and not as spoiled goods.

This new guarantee on pickles was 
to be accompanied with the full in­
structions for the proper care and stor­
ing and handling of pickles.

Pickles, if in good condition when 
shipped, should be in good condition 
when they arrive at destination, and 
with anything like reasonable care and 
attention and good storage, they 
should keep much longer than the 
necessary or reasonable time for sale

and consum ption; and the jobber or 
retailer buying pickles and accepting 
them  should do so on the same basis 
on which they buy all o ther food prod­
ucts, such as kraut, olives, vinegar, 
cider, butter, eggs, lard, meat, fruit or 
vegetables: an dthe jobber, not receiv­
ing a guarantee for four m onths or a 
year, could not pass on such a guar­
antee to the retailer. H e could give 
only w hat he received, and it was up 
to the retailer to see that he bought 
in quantities tha t he could sell within 
a reasonable time, and to see th a t he 
gave his keg of pickles at least a good 
storage place, with such attention as is 
shown on the instructions he would 
find pasted on the barrel or keg, just 
as he would in the case' of any of the 
other articles mentioned.

No retailer would buy five bunches 
of bananas, knowing that three of 
them would spoil by the time he soid 
two of them. A retailer should not 
buy a forty-five gallon cask of pickles 
when he can only sell a fifteen gallon 
quantity in a sixty day period. H e 
would not buy a shipment of butter 
and leave it set out in a warm room 
during the sum mer months, and while 
pickles do not need refrigerator ser­
vice, he knows they do require, es­
pecially in the summer, fairly cool and 
even tem perature.

He gets no guarantee on bananas or 
butter; pickles are not perishable like 
these items and do not require any­
thing near the same thought and atten­
tion, so why should he have a guar­
antee on them?

It  is nothing but an old custom that 
is no longer necessary.

The instructions which the pickle 
packers are broadcasting to the 
wholesaler and retailer, and which are 
printed on the invoices, price lists and 
pasted on to the packages, will go a 
long way to help the industry as a 
whole.

Experience and investigation has de­
veloped the fact that the good jobber 
or good retailer, the m erchant who 
cares for his stock and has reasonably 
good storage, orders in quantities tha t 
he can sell wdthin a  reasonable time, 
and keeps his stock moving, never has 
any losses.

The losses and claims come from 
careless, indifferent, inexperienced and 
unreasonable dealers, those who do 
not have proper storage facilities and 
pay little or no attention to their stock, 
are careless in buying and in selling, 
and expect the m anufacturer to stand 
the losses as a result of the poor 
methods of doing business.

This class of trade is undesirable 
to any manufacturer and to the in­
dustry as a whole. They keep goods 
until they have become old and de­
teriorated in quality before they are

M . J. D A R K  &  S O N S
GRAND RAPIDS, M ICH .

Receivers and Shippers of A ll

Seasonable 
Fruits and Vegetables

Upton’s Coffee
Ask for Yellow Vacuum Can 

Always Fresh

Distributed by

L E W EL L Y N  &  CO.
WHOLESALE GROCERS

GRAND RAPIDS MICHIGAN

O L D  M O N K  O L IV E S
THE MOST ATTRACTIVE 
LINE IN THE MARKET

O L D  M O N K  O L IV E S  are the finest in the market. Only 
the choicest variety are packed under this famous brand. 
T here are m any varieties of Olives same as Apples, Pears 
or other fruit. Consider the difference between the famous 
Delicious or Jonathan and the Ben Davis, which comm ands 
the m arket? I t  is the same w ith Olives.

In  offering O LD  M O N K  Olives to the trade we consider 
quality above everything else.

O L D  M O N K  Olives are plump, firm and meaty, they have 
tha t Tangy Delicious flavor so rare in other packs.

Judson Grocer C om pany
DISTRIBUTORS

G R A N D  R A P ID S , M IC H .
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offered to the consumer, and naturally 
are not satisfactory, and reflect not 
only on the manufacturer who put 
them up, but on the industry. They 
usually have losses and claims that 
eat up more than any profit that could 
be made out of their business.

If this trade cannot be educated to 
properly buy and handle and sell 
pickles, it should be eliminated, but it 
certainly is worth an effort first to try  
to get them to understand pickles, and 
the quickest way. to do this is to re­
move all guarantee, by giving them 
<o understand that the pickles they 
buy belong to them when they are ac­
cepted and that they must sustain all 
losses. W hen this is accomplished, it 
will improve the business and reduce 
the general cost to the good jobber 
who has had to sustain the losses 
forced on the manufacturer, which he, 
in turn, must enter as a cost item and 
spread over his general business.

F rank A. Brown.

Figure Profits on Selling Price.
1. Because neither margin nor 

profit is made until after the sale is 
made.

2. Because other business figures 
are based on their relation to sales, 
and all business figures should be uni­
formly determined.

3. Because selling expenses are al­
ways figured in relation to sales.

4. Because taxes are based on sale.
5.., Because sales total are usually

available a t a glance.
6. Because profit is earned to re­

ward all your capital and not only that 
part invested in merchandise.

7. Because it indicates correctly 
the margin of profit when the selling 
price is stated.

8. Because allowances and dis­
counts are always made on sales.

9. Because mark-down is always 
figured on selling price.

10. Because commission payments 
are always based on sales.

11. Because chain stores, depart­
ment stores and all successful stores 
everywhere figure on selling price.

12. Because a large part of lost 
profits in actual cases is traced to 
figuring margin on cost price and ex­
penses on selling price.

13. Because it truthfully represents 
the per cent, you make on a sale to 
a customer. To base it on cost ex­
aggerates the am ount in his eyes—33lA

per cent, on selling price equals 50 
per cent, on cost.

14. Because you can look at the 
cash received and quickly figure that 
part which belongs to you as profit.

15. Finally, because figuring m ar­
gin on selling price is the simple, easy 
way. Selling price is always 100 per 
cent. Cost of goods and margin are 
parts of the selling price in propor­
tion.

Rural Demand For Cars.
The automobile industry is more de­

pendent for its prosperity upon the 
rural population than upon the large 
cities. Those who note every day the 
congestion of the city thoroughfares 
may be inclined at first to dispute this 
statem ent, but figures of the distribu­
tion of cars prepared by the National 
Automobile Chamber of Commerce 
show this to be a fact. A th ird  of all 
the cars and trucks in the United 
States are owned in towns and villages 
of less .than 1,000 population, and 55 
per cent, of the total are owned in 
communities of less than 5,000. It is 
well known also that the States with 
the largest number of cars in propor­
tion to population are rural common­
wealths like Iowa and Kansas. One 
automobile m anufacturer points out 
tha t the costs of upkeep, such as sto r­
age and garage help, are so much 
heavier in the cities than in the coun­
try towns that the percentage of those 
who can afford to own cars is larger 
in the latter places.

The world takes its hat off to the 
man who will not bow to the in­
evitable.

GOLD

MEDAL

MAYONNAISE

M ade and G uaranteed  by
THE BEST FOOD, INC.

Who make the Fam ous Nucoa.
W e have a  real live  sa les  propo­

s itio n  th a t w ill pu t GOLD M ED A L  
over- B IG .
W r ite  us or see our Salesmen.

I. VAN WESTENBRÜGGE
DISTRIBUTOR

Grand Rapids Muskegon

N ature’s Spring T onic

Eat Plenty of Fresh Fruit and 
Green Vegetables Every Day

The Vinkemulder Company
G R A N D  R A P ID S , M ICHIGAN  

..............    «— s a w  1 ...........

F or th e  W h olesa le  Trade

FIELD AND GRASS SEEDS
Clover, Timothy, Alsike, Sweet Clover, Alfalfa, Soy Beans, Sudan 
Grass, Dwarf Essex Rape, MISCELLANEOUS GRASSES.

p a c k e t s —GARDEN SEEDS—b u l k

Quality and Service Counts
The season being backward it is most essential to render quick 

service and deliver the best quality. We do both. Write for our 
quotations.

A LFR ED  J . BROWN SEED  CO.
25-35 Campau Ave., N. W. Grand Rapids, Mich.

Polar Bear Flour
A MONEY MAKER

Can Always be sold at a profit. 
Quality in the Bag Brings Repeat orders.

J. W . H A R V E Y  A  SO N ,
C entra l States M anagers  

M arlon , Ind.

POLAR BEAR
iC  FLOUR

NEW ERA MILLING 0?
^  A R K A N SA S C IT Y . KAN S^

You Make

Satisfied Customers
when you sell

“ S U N S H I N E ”
FLOUR

Blended For F a m ily  Use
The Q u ality  is S tandard and the  

Price Reasonable

Genuine Buckwheat Flour 
Graham and Com Meal

J. F. Eesley Milling Co.
The Sunshine Mills 

PLAINWELL, MICHIGAN

Watson-Higgins Milling Ca.
GRAND RAPIDS, MICH.

NEW PERFECTION
The best all purpose flour.

RED ARROW
The best bread flour.

Look for the Perfection label on 
Pancake flour, Graham flour. Gran­
ulated meal, Buckwheat flour and 
Poultry  feeds.

Western Michigan’s Largest Feed 
Distributors.

| r u L n P E p
|  P O U L T R Y  F E E D S
I  SCRATCH GRAINS GROWING MASH 
I  CHICK STARTER COARSE CHICK 
|  FINE CHICK DRY MASH
|  STEEL CUT OATS
|  ROLLED OATS
|  OYSTER SHELLS
1  GET OUR PRICES

=  GRAND R A PID S -  LANSING -  B A T T L E  C R E E K ,
S  'Wholesale G rocer's
— General Warehousing «■"* D istribu  tin g
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M ich igan  R eta il H ard w are  Association. 
P resid en t—A. J. R ankin , Shelby.
V ice  P resid en t— S co tt K endrick , F lin t. 
S ecre tary—A. J. S co tt, M arine C ity. 
T reasu rer—W illiam  M oore, D etro it.

The Small Wares Department in the 
Hardware Store.

W ritten  for th e  T radesm an.
A good many hardware dealers have 

a habit of bemoaning the competition 
of the “ten cent stores” and their en­
croachm ents on the legitimate hard­
ware trade. O ther dealers, more wide­
awake have followed up the idea of 
learning from their com petitors; and 
have adopted (and adapted to their 
own businesses) the methods the “ten 
cent stores” have found successful.

A great many dealers think the 
hardw are store is too 'highly special­
ized to w arrant spreading out and tak­
ing on o ther lines. But as a m atter 
of fact, there is hardly a business to ­
day tha t is run upon the hard-and-fast 
lines of even tw enty years ago. The 
dry goods store handles soap and 
kitchen utensils and crockery, the gro­
cery handles a lot of hardware lines, 
and the drug store handles almost 
everything.

The store that best serves the needs 
of its community is the one that will 
succeed; and there is no hard-and-fast 
rule as to w hat lines it is or is not 
legitimate for the hardw are dealer to 
handle. The hardw are dealer should 
know his own community, and give 
that community whatever it wants and 
is willing to buy from him.

I took occasion the other day to 
get the views of a progressive and 
wide-awake hardware dealer who has 
made a success of his small wares de­
partm ent. H e said:

“People are being more and more 
educated to the departm ent store idea. 
It is up to us to adjust our businesses 
to present day methods. If you will 
take the time to study the publications 
devoted to this departm ent of the busi­
ness world, you will find these stores 
are trying to devise ways and means 
to a ttrac t men to their counters. I 
read, once, the suggestion that the way 
for fhe departm ent stores to a ttrac t 
men is through the hardw are depart­
ment, which naturally appeals to men.

“Well, w hat is sauce for the goose 
is sauce for the gander. I t is up to the 
hardware dealers, I think, to a ttract 
the women to their stores by stocking 
goods in which women are interested.

“The great trouble with a lot of mer­
chants trained along old-fashioned con­
servative lines is that they are afraid 
to sell an article for less than cost for 
advertising purposes. Unless they are 
willing to look at the m atter in the 
light of tw entieth century conditions, 
such m erchants had better not put in 
a ten cent departm ent; for in my opin­

ion bargain features are absolutely 
necessary to make this departm ent a 
success.

“One of the brightest thinkers I 
know along these lines told me once 
that the trouble with the country m er­
chant is that, when he gets hold of a 
bargain, at a bargain price, he is un­
wiling to put it out to his customers 
at a bargain, because he sees a chance 
to make an extra large profit by sell­
ing it at the regular price. In so do­
ing 'he entirely overlooks the fine ad­
vertisem ent the low price would be for 
him. In my experience it pays to be 
on the alert to pick up lines which can 
be featured as specials and will thus 
advertise your small wares department.

“The arrangem ent of the ten cent 
stores has been quite a help to us in 
our business. I think the old way of 
featuring merchandise is  out of date. 
If we get the right knack of displaying 
goods we can increase our trade very 
largely.

“People like to handle fhe goods. 
Glass show cases and counters are an 
obstacle between the customer and the 
sale. I believe all merchandise tha t 
will possibly stand it should be dis­
played upon tables and in baskets. 
People are naturally attracted to a 
place where they can examine and 
handle the goods they buy.

“O ur small wares departm ent is de­
voted to goods ranging from 5 to 25 
cents. This departm ent is placed in 
the rear of our store. I t is advertised 
in the local paper and in our store on 
all occasions as the ten cent depart­
ment of the Carisford H ardw are Co. 
W e keep it stocked at all times with 
a great many items for which the pub­
lic has been paying 15 and 25 cents, 
and we regularly feature special bar­
gains. This last has helped immense­
ly to make the departm ent a success.

“The class of merchandise carried is 
tha t most frequently called for in the 
hardware and in related lines of busi­
ness. O ur profit is greatly enhanced 
by the more frequent turning of the 
stock. W e use queensware and granite- 
ware as bait to draw trade.

“Now it may be suggested that this 
policy will spoil the sale of this class 
of merchandise in the regular depart­
ment. In  our previous experience 
there was no money in these lines 
anyway, on account of the competi­
tion of ten cent and variety stores; so 
we selected these lines for features. If 
a hardw are store elsewhere makes 
money on these lines as it is, it should 
feature some other less profitable line 
to a ttract trade. The selection is a 
m atter of local conditions; and with 
these each individual hardw are dealer 
should be familiar.

“In a general way, the success of 
the ten cent departm ent depends upon

how much time and thought the dealer 
puts into it. If  your heart is not in 
it, you had better not touch such a 
departm ent a t all.

“The m atter of display is very im­
portant. A couple of dozen dish pans 
nested together occupy little more

space than one; bu t tha t m any dish 
pans spread out look like a carload. 
I t is the lavish display that impresses 
and a ttracts the buyer.

“ I wonder, does the average hard­
ware dealer realize how m any articles 
he carries in his regular stock that

Michigan Hardware Company
100-108Ellsworth A Comer Oakes 

GRAND RAPIDS, MICH.

Exclusive Jobbers of Shelf Hardware, 
Sporting Goods and

F I S H I N G  T A C K L E

THE TOLEDO PLATE & WINDOW GLASS COMPANY
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All kinds of Glass for Building Purposes 
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sell for from ten to 25 or even 50 
cents? I t would pay him, just for his 
own satisfaction, to  assemble in one 
departm ent all the things he can sell 
for ten cents, put them on a table with 
a large card reading, ‘Any article for 
10 cents,’ and watch the results. I 
will venture the guess tha t he will 
triple his sales the first year he does 
this.

“One-third of his customers will 
say, ‘I did not know you carried so 
many of these little household a r­
ticles. How can you afford to sell 
them for tha t price?’

“The 5 to 25 cent departm ent is 
merely an extension of the same idea. 
It can be carried on up to 50 cents, or 
even as high as $1.”

These are the views of an experi­
enced dealer who has made a success 
of this department.

A feature worth rem embering is that 
in such a departm ent the price appeal 
is dominant. The regular “ten cent 
stores” m ark the price plainly for 
every article. The goods are on the 
counter convenient of access. The 
customer can examine t'hem. The 
goods, in fact, practically sell them ­
selves; all the counter girl has to do 
is to wrap them up and make change.

In selecting features to advertise the 
department, it is often good policy to 
go a long ways outside the regular 
hardware lines. Thus, a dry goods 
m erchant who wanted to attract trade 
by putting  on a special, featured an 
alarm  clock at 75 cents. This was 
something he did not handle regularly, 
so he did not have to worry about ex­
plaining that it was “only a special 
bargain for a limited time” when they 
objected to being asked the regular 
price. It excited talk, because it was 
outside his regular line; and it a t­
tracted attention also because it was 
a very real bargain. And it cost rela­
tively little, because the number of 
alarm clocks sold was limited. The 
same principle, if remembered, will be 
a useful guide to the hardware m er­
chant in selecting "features” for his 
10 cent counter.

V ictor Lauriston.

If you decline to learn salesmanship 
because you do not expect always to 
be a clerk, the chances are you will 
be a clerk longer than you expect.

Sand Lime Brick
Nothing as D urable  

Nothing as F ireproof 
M akes S tructures B eautifu l 

No P a in ting  
No Cost fo r Repairs  

F ire  Proof 
W e a th e r Proof 

W a rm  In W in te r  
Cool in S um m er

Brick is Everlasting

Grande Brick Co., , Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction.

SIDNEY ELEVATORS
W ill reduce handling expense 
and speed up w ork— w ill m ake  
money fo r you. E asily  in ­
stalled. P lans and in s tru c ­
tions sent w ith  each e levato r. 
W rite  s tating requirem ents, 
giving kind o f m achine and 
size o f p latfo rm  w anted , as 
w ell as height. W e  w ill quote  

a money saving price.
Sidney Elevator Mnfg. Co., Svfôcy« Q>

Store o f E dw ard D anahy Co., Buffalo, N . Y ., equipped 
w ith  a M cCray No. 185 cooler and special 6150 counter.

“We Cut Down Spoilage Losses 
W ith Our McCray Refrigerators
Ask any grocer or market man who uses McCray equipment 
and he will tell you that his spoilage problem has been elim­
inated—his loss from this source cut to a minimum.
This is because the McCray is built to keep foods fresh, pure, 
and wholesome over a long period of time. Efficiency is built 
into the McCray by the use of the highest quality materials 
in every hidden detail; painstaking care and expert crafts­
manship throughout.
This efficiency of the McCray is also the basis of its economy 
in operation, whether you use ice or mechanical refrigeration. 
Besides, the McCray enable attractive display—helps you sell 
more goods. Its handsome exterior adds to the appearance 
of your store.
Complete equipment in stock for stores and markets of every 
size—refrigerators, coolers, display case refrigerators. We’ll 
build to order if you desire.
Send now for further information. We’ll gladly suggest 
specific equipment to meet your particular needs.

Pay for the McCray as it pays you. Let . 
us tell you about our term payment plan.

McCRAY REFRIGERATOR CO.
2444 LAKE STREET KENDALLVILLE, INDIANA

Salesrooms in alt Principal Cities
D ETRO IT SALESRO O M  36 E. E L IZ A B E T H  ST R E E T

R E F R I G E R A T O R S
fo r  a ll purposes

MS CRAY NO. 4 0 5

MSCRAY NO. 411

MSCRAY NO. 185
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News and Gossip. About Michigan 
Hotels.

Grand Rapids, April 15—W hile there 
is more or less antagonism  to the 
practice of tipping, and legitimately so, 
this system, through public encour­
agement, seems likely to continue in­
definitely, and there only remains a 
proper regulation of the evil.

Perhaps the directors of the Battle 
Creek Country Club may be doing 
som ething tow ard minimizing the 
evils of the practice by the posting of 
this announcem ent:

“A 10 per cent, service charge added 
to all house service and billed and 
collected with the regular collection of 
bills; this 10 per cent, to be adminis­
tered as a tip fund, or bonus fund, by 
the house management, as may seem 
best am ong all the help.

“This fund to be in lieu of all tip­
ping. Tipping by individuals is for­
bidden under the house rules, notices 
to the effect to be maintained on the 
tables and elsewhere in the club house.

This scheme is not a new one, hav­
ing been in practice for centuries in 
foreign countries, but its effectiveness 
in this instance will depend altogether 
on the stamina of the club members.

A few years ago tipping was con­
fined alm ost exclusively to employes 
of Pullman and dining cars. Now it 
is even expected in the smaller coun­
try hotels.

The railroads at one time honestly 
attem pted to discourage the practice, 
but the public would not perm it them 
to do so. Notices were posted in 
dining cars to the effect that waiters 
received proper compensation for their 
work and would be dismissed from the 
service if detected accepting tips. But 
the traveling public wouldn’t have it 
so. All sorts of subterfuges were 
practiced in order that the benefactions 
might continue. Traveling men, more 
vitally interested than any other class, 
encourage the evil, and then sob about 
their traveling expenses.

However, if it cannot be prevented, 
it is one step in the direction of good 
horse sense to regulate the methods 
employed.

The one suggested by the Battle 
Creek Country Club is not so bad, and 
is, at least w orthy of a careful trial.

Quite a num ber of hotel and res­
taurant operators compel their waiters 
to “jack pot” their tips, thereby doing 
away with a condition far more com­
plex. In a large dining room , es­
pecially where there are many steady 
guests, operators have a great deal of 
complaint from  waiters on account of 
the “leanness” of their tables, or, in 
other words, the lack of uniformity in 
tip giving. Some guests tip liberally; 
others do not. The “leans” are jealous 
of the “fats” and any attem pt to regu­
late by reassignm ent of w aiters at 
tables draws forth the w rath of the 
guests.

By the “jackpot” plan each waiter 
is compelled to place all tips received 
in a common fund which is afterw ard 
equally distributed. Of course, the 
success of this system depends a great 
deal on the integrity of the employer, 
but I have enforced it in my own es­
tablishm ent with satisfactory results. 
I t is w orth trying out.

George L. Crocker, who has been 
resident m anager of the H otel D urant,

at Flint, for the past two years, has 
severed his connection with tha t in­
stitution and gone to Minneapolis to 
manage the new Nicollet, one of the 
largest in that city, and which will be 
opened July 1. Mr. Crocker’s experi­
ence has been long and varied. He 
was formerly with the H otel Radisson, 
at Minneapolis, consequently needs no 
introduction in that field. He was 
formerly Vice President of the Michi­
gan State H otel Association and he 
and his esteemed wife have many 
warm friends in that organization.

Mr. Crocker has been succeeded by 
H arry  R. Price, who comes to the 
D urant with a most favorable record 
of accomplishment. W hile he has 
some contract on hand to fit into 
George Crocker’s position, he is said 
to be a “go-getter'* and will no doubt 
prove his worth. Mr. Price has devoted 
sixteen years to the hotel business, 
starting  as a bellman at the H otel 
Sexton, Kansas City. A fter that he 
joined the forces with H orace L. 
W iggins at the Lexington H otel, in 
Chicago, where he was storeroom boy. 
H is next step was as Assistant 
Steward at the Jefferson Hotel, 
Peoria, 111. Later he was for six years 
Steward at the same hotel. H e then 
joined the United forces, going to the 
Penn-H arris, in H arrisburg , Pa., as 
A ssistant M anager. A fter a period 
spent a t Evanston, 111., Mr. Price 
finally reached the Ten Eyck, at 
Albany, where he spent over four 
years.

William J. Chittenden, for many 
years with the old Russell House, and 
its successor, the Pontchartrain, in De­
troit, is announced as an assistant 
manager of the M orton House, at 
Grand Rapids. H is large acquaint­
ance and hospitable reputation will be 
a valuable asset to the M orton.

The new cafeteria operated by the 
Occidental Hotel, Muskegon, has a 
seating capacity of over 200, and is 
certainly an asset to Muskegon. I 
hope it will prove one also for the 
hotel which has made it possible for 
its tow n people, as well the travel­
ing public, to enjoy it. The arrange­
ment is good, service of the very best 
and charges most reasonable.

The new coffee shop and cafeteria 
a t the Post Tavern, Battle Creek, will 
be opened to the public in about two 
weeks. Like everything about that 
rem arkable institution, this new de­
parture bears the finger marks of art 
and is in keeping with its surround­
ings.

Certain hotel men in D etroit have 
threatened to erect another 1,000 room 
hotel and turn it over to the writer, 
so that he may operate it according 
to his own notions. Economical and 
satisfactory results will possibly not 
be accomplished unless this is done, 
or, at least, not until many of my sug­
gestions are adopted. D etroit hotel 
managers have never appeared to be 
sold on the two-dollar-a-day American 
plan idea, but recently I suggested to 
them that they could do away with the 
6 p. m. check out hour, if they would 
allow a service rebate by advancing 
the hour to 9 a. m. thus clearing their 
room racks and satisfying their guests 
by making early room assignments. 
However, they will all come to it 
sooner or later.

Nowadays nearly everybody knows

MORTON HOTEL
W hen in  Grand R apids you are cord ially  in v ited  to  V is it , D in e  or D ance in 
th is  n ew  and  B ea u tifu l C enter o f H o sp ita lity .
400 R oom s— 400 B a th s  A t R a te s  from  $2.50 M en us in  E nglish

W . C. K E E L E Y , M an ag in g  D irector.

The Center of Social and Business Activities

T H E  P A N T L I N D  H O T E L
Everything that a Modem Hotel should be.

Rooms $2.00 and up. With Bath $2.50 and up.

HOTEL BROWNING m£ S ~
GRAND RAPIDS

Corner Sheldon and Oakes; Rooms, duplex ba th , $2
Facing Union Depot; P riv a te  B ath , $2.50, $3
Th ree  Blocks A w ay N ever h igher

Tu rk ish  Baths

w« f "  K A L A M A Z O O
Stop a t  the

H eadquarters  fo r all C iv ic  Clubs  
Excellent Cuisine Luxurious Rooms

E R N E S T  M c L E A N , M gr.

CODY HOTEL
G R A N D  R A P ID S

■p A 'Tire S $1-50 up w ith o u t bath  
k a x  J $2.50 up w ith  bath
C A F E T E R IA  IN  C O N N E C T IO N

W estern  H o te l
BIG RAPIDS, MICH.

Hot and cold running water in 
all rooms. Several rooms with 
bath. All rooms well heated and 
well ventilated.

A good place to stop.
American plan. Rates reason­

able.
W ILL F. JENKINS, Manager.

Columbia Hotel
KALAMAZOO 

Good Place To Tie To

OCCIDENTAL HOTEL
F IR E  P R O O F  

C E N T R A L L Y  L O C A T E D  
Rates $1.50 and up 

E D W A R T  R. S W E T T , M gr. 
Muskegon M ichigan

Bell Phone 596 C itz . Phone 61366
JOHN L. LYNCH SALES CO.

S P E C IA L  S A L E  E X P E R T S  
E xp ert A dvertis ing  

E xpert M erchandising
209-210-211 M urray B ldg. 

G R A N D  R A P ID S, M ICHIGAN

Lansing’s New Fire Proof
HOTEL ROOSEVELT

Opposite N orth  Side S ta te  C ap ito l 
on Seym our Avenue  

250 Outside Rooms, Rates $1.50 up, 
w ith  Bath $2.50 up.

______ C afe te ria  in Connection.______

H O T E L  K E R N S
Largest Hotel in Lansing

300 Rooms W ith  o r W ith o u t Bath  
Popular Priced C a fte ria  in Connection  

Rates $1.50 up
E. S. RICHARDSON, Proprietor

CUSHM AN HOTEL
P E T O S K E Y , M IC H IG A N

The best Is none too good fo r a tired  
C om m ercial T ra ve le r.
T r y  the  C U S H M A N  on your nex t tr ip  
and you w ill feel r ig h t a t  home.

INDIA TIRES
H U D S O N  T IR E  C O M P A N Y  

D istribu to rs
16 N orth  Com merce Avenue  

Phone 67751 G R A N D  R A P ID S , M IC H . BARLOW BROS. Grand Rapids, Mich. 
Ask about our way
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what a good hotel ought to look like 
and how it ought to serve its patrons, 
and when a hotel does not measure up 
to this standard, it drops behind 
visibly. Consequently when one re­
ceives a bad impression of a hotel, he 
naturally contrasts it with another 
hotel which to his knowledge does 
keep up to  the mark. If this “good” 
hotel happens to be only a few miles 
away, the traveler tries to catch up 
with it and arranges his day’s itiner­
ary with this in mind.

There are numbers of these small 
establishments which, though they 
may lack the nickle plate of the 
larger ones, are doing a business 
which, geographically considered, are 
not entitled to this trade, but who sup­
ply attractions which appeal to the 
traveler.

W hy not, then, try  to make your 
hotel one of these? Find out what 
the drawing card is a t these successful 
places and try  to go them one better. 
Don’t depend upon hearsay, but in­
vestigate. Outside appearances never 
appeal to the traveler but once. Offer 
him something on the inside which will 
make a more perm anent appeal and 
keep following it up with pleasant 
surprises. Follow this up and “you 
should worry.”

I have noticed also of late a greater 
tendency for diners to patronize the 
hotels in their neighborhood when 
heretofore they have taken their meals 
at the smaller restaurants.

W ithout saying anything disparag­
ing of the restaurant, I am suggesting 
as a reason for this tha t nowadays 
there is less difference in the charges 
and, naturally, the hotel surroundings 
and service are more attractive.

I believe that advertising these a t­
tractions is one of the reasons for 
drawing this trade to the hotels, and 
in the larger cities, noticeably Chicago 
and D etroit, this is proving effective. 
T ry  it in your own community. Let 
your neighbors know w hat you are 
offering and what you are charging 
and I am sure the results will be most 
satisfactory.

Michigan Greeters are to have a 
“field day”—and night—at D etroit, on 
Friday, April 25. There will be busi­
ness sessions and various offerings of 
entertainm ent during the day and a 
grand ball a t H otel S tatler at night, 
the Statler organization having donat­
ed their magnificent ball room  for that 
purpose.

Every hotel clerk in Michigan will 
have made several steps along the 
path of progress in his profession 
when he comes into his own by join­
ing the Greeters. Many hotel op­
erators are encouraging their em­
ployes to  join by paying the dues 
themselves, but under any and all cir­
cumstances, don’t fail to become one 
of that fraternity.

F rank S. Verbeck.

Mr. Stevens on Mellon Plan.
Grand Rapids, April 15—As I in­

terpret public sentiment here it shows 
a decided impatience with Congress in 
its attitude on the subject of the re­
vision of income taxes. Congress has 
lost ground in the general opinion 
very much by its attitude on that sub­
ject. The uniformity of feeling in 
favor of prom pt action is interesting 
and very indicative. I am satisfied 
also that there is a general feeling that 
high surtaxes do not accomplish the 
result desired, i. e., substantial revenue, 
as against m oderate turtaxes. In  that 
respect I believe the prevailing senti­
ment is in favor of the argum ents pre­
sented by Secretary Mellon. I have 
a feeling that the whole m atter will 
have a strong effect upon the fall elec­
tions, in that people have no patience 
with the way in which the subject has 
been dealt with by Congress.

F. W. Stevens,
President Michigan T rust Company.

The way to make the  grade is to fit 
yourself to pull a stiff load.

Suggestive Thoughts on Suggestive 
Subjects.

Grand Rapids, April 15—The result 
of the recent prim ary election in 
Illinois almost convinces me that the 
Bryan slogan, “T he People Will Rule,” 
is a misnomer. Governor Small, un­
scrupulous and unreliable, the cause 
of more scandal than any former oc­
cupant of that position, has been re­
nominated for that office, not because 
of any considerable m ajority of the 
actual voters of that State, but because 
the real bone and sinew of the elec­
torate stayed a t home and allowed a 
bunch of political gangsters to put 
him over. In fact, the real upright 
and intelligent majority allowed the 
election to go by default, and for the 
next two years, if the nomination is 
followed by an election, they will 
howl about the evils of misgovern- 
ment. I t  is a m atter of public knowl­
edge tha t Illinois has suffered from 
the ravages of a most corrupt organ­
ization of grafters for years. Their 
State expenditures have been profligate 
and it hardly seems possible that this 
condition can be allowed to continue, 
but the only remedy left is to vote the 
opposition ticket, and this method is 
seldom if ever satisfactory.

I am glad to know that a resolution 
has been offered in Congress provid­
ing for an amendment to the Consti­
tution whereby the inauguration of the 
President and Vice-President will 
occur in January  following election, 
instead of in March, as at present, and 
that the newly elected Congress shall 
be inducted into office at the same 
time.

One can hardly think of a single 
argum ent in favor of a continuation of 
the present system of long delay in 
carrying out the will of the voters as 
expressed at the polls.

On the contrary, a comparatively 
recent illustration was that during the 
period which elapsed between the 
election and induction into office of 
President Harding. His predecessor 
was a very sick man, utterlv incapaci­
tated from carrying on any of his 
Presidential duties, and absolutely un­
able to attend cabinet meetings which 
were of no inconsiderable importance. 
This lapse continued for four long 
m onths after President W ilson’s ad­
ministration had been repudiated by 
the largest popular m ajority history 
had ever shown. The voters had 
aligned themselves to a program  of 
new policies to replace those which 
they had so emphatically repudiated, 
and yet they were delayed in their 
application.

T hat is one of the dangers of the 
present formula for the presidential 
inauguration, but there is a further and 
more unfortunate abuse in delay when 
it comes to the re-organization of 
Congress.

The Congressional election repre­
sents more nearly the tem peram ent 
of the people than that of any other 
body. There is usually a transient 
reason for making changes in that 
branch of the Government, and yet 
ordinarily they do not function until 
thirteen months after election. The 
policies on which the electorate were 
vitally concerned at the time of elec­
tion are quite likely to become dimmed 
and one m ight say, unseasonable. W ith 
an election in November and. a re-or­
ganization of Congress in January, the 
im portance of such issues will not 
have become stale and lost their merit. 
The amendm ent ought to be endorsed.

The shocking scandals have clouded 
the atm osphere of W ashington and 
the whole country are very largely a t­
tributable to the methods employed in 
raising large campaign funds.

No one with a whit of sense honest­
ly believes that an election can be 
carried on without a distribution of 
the sinews of war for legitimate cam­
paign expenses, but when we see the 
individual or corporation contributing 
vast sums for this purpose it takes

away the flavor of patriotism  and 
loyalty, and leads one to feel there is 
som ething akin to “casting bread upon 
w aters” in the hope of substantial 
mercenary gains.

N aturally countless contributions 
are prompted by high motives, such 
as impel donations to public and 
charitable enterprises for the  good of 
the people. These contributions to 
the campaign chest are, usually, how­
ever, of smaller amounts and mostly 
by people who patiently “have no axe 
to grind.”

The real danger lies, however, in 
the facilities afforded for the consum­
mation of deals, like the  ones with 
which our ears are daily regaled, and 
which cannot very rapidly be explain­
ed away.

There is no criticism here of our 
form of Government or the desire of 
the people to rule themselves, but 
their representatives are human and 
human tendencies include a certain 
desire for self aggrandizement, and 
the individual who antes thousands 
and even millions into the political 
jack pot must be more divine than 
human if he does not expect dividends 
on such investments.

The day has long gone past when 
the dangers which the fram ers of the 
Constitution anticipated, such as 
emoluments from foreign notentates 
and the possibility of corruption in 
the handling of our foreign affairs, are 
alarm ing tendencies, but the Constitu­
tion framers had no thought of what 
the deadly campaign contribution 
might do and made no provision 
against it.

Now, however, that we have daily 
brought to our attention the knowl­
edge that many large contributors 
have had a string attached to their 
donations it seems necessary to take 
some action whereby the raising of 
such funds should be safeguarded to 
the extent of eliminating the exercise 
of unsavory influence.

And this action should be contem­
poraneous with the changing of the 
inaugural dates.

John L. Hollander, probate judge of 
Kalamazoo county has done a lot to 
bolster up my belief in the honesty 
and efficiency of public officials. Last 
week at a Kiwanis club luncheon at 
the Park-Am erican Hotel, as the 
guest of E rnest McLean, its manager, 
I had great pleasure in listening to a 
convincing talk by Judge H ollander 
on his adm inistration of the offices of 
the juvenile court. This gentleman 
does not look on his duties as per­
functory, but devotes his energies to 
a conscientious administration of the 
affairs of his office and shows results. 
He believes in an education leading to 
a higher plane of morality and is not 
strong for condemnation and conse­
quently punishments for youthful 
errors. Instead of making a grand 
stand performance of an investigation 
into the failure which human flesh is 
heir to, he excludes spectators of 
morbid tendencies, makes a family 
setting of his judicial sessions and ex­
ercises a powerful influence in correct­
ing and reform ing the offenders, 
rather than heaping disgrace on them 
by humiliating punishment.

I wish I m ight make mention of 
some of the numerous cases he cited

for the benefit of others, but I will 
say that his conduct of such investiga­
tions and his disposition of the varied 
situations are well w orthy of emula­
tion by others in his profession. 
Proper home influences was the out­
standing spirit of his theme, which 
he so ably presented. May his 
shadow never lessen!

I cannot let this opportunity pass 
without saying something about many 
of the probate judges of Michigan, Un­
fortunately, the laws of the State give 
them special latitude in the expendi­
ture of county funds without recourse. 
I could easily name several of them 
who have been censured by their 
county boards of supervisors, who, 
having no redress, have watched the 
widow’s and orphan’ funds evaporate, 
but, having their hands tied, could do 
absolutely nothing. The next Legis­
lature ought to take a day off and 
place a safeguard around the disburse­
ment of county funds by this class of 
grafters. Frank S. Verbeck.

Women As Office Workers.
D etroit, April 15—I have recently 

read a letter in which the w riter states 
that young girls make better help than 
older women and that is why business 
men prefer them. I venture to differ 
from  him. In  my experience, and we 
have seventy girls in our office, the 
older women, of 25 and over, are much 
better and more steady workers. There 
are, of course, some sensible, steady 
w orkers am ong the younger girls. The 
real reason that younger girls are fre­
quently preferred is tha t they are 
cheaper than a trained, experienced 
worker, also most of the work they 
do is mechanical work tha t requires no 
special education, although in many 
cases a little more education (or shall 
I say schooling) would be an advan­
tage. Personally. I do not think an 
office is a place for very young girls.

A Business W om an.

Corporations Wound Up.
The following Michigan corpora­

tions have recently filed notices of dis­
solution with the Secretary of State:

Parish M anufacturing Corporation, 
Reading, Pa.-Detroit.

Michigan Home Building Co., De­
troit.

Superior Enameling Co., Jackson.
G. E. H ough Flour Co., Detroit.
V ictor Land Co., Detroit.
T anners’ Supply Co., Ltd., Grand 

Rapids.
Leader-Press Co., Ltd., M ount 

Clemens .
Hills, Inc., Chicago, Grand Rapids.
Robert K. Floyd, Inc., Detroit.
Simplicity Co., Inc., Grand Rapids.
Dighton Grain Co., Dighton.
Ideal Clothing Co., Grand Rapids.
Home Efficiencies, Inc., Detroit.

In applying for a position, don’t be 
too profuse in claims and promises. 
You are going to be judged and paid 
on a basis of what you do, not what 
you say you can do.

Because some other position offers 
a little more money to-day, it does not 
necessarily follow that it is a better 
position. Look further ahead than the 
immediate advantage.
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STILL ACTIVE AT EIGHTY.

Wilder Stevens Receives Felicitations 
of His Friends.

Ever since I established the T rades­
man, forty-one years ago I have made 
m any attem pts to secure data for a 
biographical sketch from W ilder D. 
Stevens. I have never succeeded in 
securing the consent of Mr. Stevens 
to such an arrangem ent, due to  the 
innate modesty of the man. All the 
inform ation he ever gave me regard­
ing himself was the date of his birth. 
Mr. Stevens has insisted that his life 
has been an open book in this com­
munity, known to  all men. Because 
of the beautiful life he has led there 
is no justification in his contention 
that there is little in his career to in­
terest the average man and I still in­
sist tha t a man who has lived to the 
rem arkable age of 80 years—M r. 
Stevens will be 80 years old April 19— 
without a blemish on his career is en­
titled to the adm iration and com­
mendation of his fellow citizens. Since 
I cannot present the principal events 
of his long and useful life in this com­
m unity in chronological order w ithout 
his assistance, which he graciously 
denies me, I can at least be the means 
of assuring him of the esteem in 
which he is held by the men who have 
known him many years—some of them 
since childhood. I t has given me 
great pleasure to request some of 
these friends to hand me personal 
tributes to the character, standing and 
accom plishments of Mr. Stevens, which 
are submitted herewith in lieu of a 
more extended personal history which 
I would be glad to publish.

E. A. Stowe.

Charles W. Garfield.
As a lad of ten years, with my peo­

ple I became an attendant upon the 
F irst Congregational church in Grand 
Rapids, and with my eyes open from 
our pew I became acquainted with the 
names of the prom inent members of 
the church and their locations and 
knew som ething of the members of 
their families.

I can now recall the location in the 
church of the Stevens family, and 
W ilder and Sidney always attracted 
my attention and interest, and we be­
came known to each other in the Sun­
day school. F rom  th a t day until now 
I have known W ilder Stevens and 
appreciated the sweetness and beauty 
of his character. Because I have been 
identified with many of the interests 
of Grand Rapids, I have known of his 
business career and appreciate fully 
the integrity that he has placed at the 
command of the institution with 
which he has been continually iden­
tified. It has not only been a source 
of pleasure, but of inspiration to  have 
this m an’s career before me as an 
ideal to be incorporated, as far as I 
could, into my own plan of life.

One does not need to ask what 
W ilder Stevens’ church connections, 
political connections or social rela­
tionships are, because every one knows 
that the most prom inent factors in his 
character are those which distinguish 
men as Christian gentlemen. Above 
all other attributes of character that 
distinguish him as a citizen, I place 
his friendship and his neighborliness 
at the front. I never meet him on the 
street and exchange salutations with 
him but w hat I pass on with a feeling 
of exhilaration because of the friend­
ship that has bound us together dur­
ing a lifetime.

W e boys who have lived a longer 
life than usual here in Grand Rapids,

in sizing up our fellows who have 
developed careers, alm ost always feel 
like speaking of most of them as good 
men, successful men, fine citizens; and 
then in our minds, if we do not u tter 
it, we feel like saying, “bu t” and then 
follow the subjunctive with some 
criticism upon some phase of char­
acter.

I am frank to say that in connection 
with W ilder Stevens the thought of 
making an exception in my estimation 
of his integrity and fidelity never oc­
curred to me; and a man who can live 
a business career in his home town for 
so long a period and have this feeling 
exist with his business connections 
and friendships he has made, is a rich 
man. H e may not have anv money in 
his pocket, or not even have a pocket, 
and still he is rich; and although I 
have little knowledge of W ilder 
Stevens’ financial affairs, I feel happy 
in the thought that his real wealth is 
in the character which he has estab­
lished and the benign influence he has 
radiated not only in the business 
world, but in the citizenship of our 
beloved Grand Rapids.

It is a happy thought to have a few 
of his friends express themselves with 
regard to Mr. Stevens’ relationships 
and character on the eightieth an­
niversary of his birth. I t gives me the 
keenest pleasure to add my word of 
tribute to the others which I know 
will be given you, so that the pub­
licity may come at a period of this 
anniversary while he is living, rather 
than to wait until he has passed on.

W illiam H. Anderson.
I am reminded that on April 19 Mr. 

W ilder D. Stevens, of the firm of 
Foster, Stevens & Co., will be 80 
years old. It has been my pleasure 
to have known him personally for 
more than half of his lifetime.

The greater part of his life has been 
spent in this city, and here is where 
he is best and most favorably known.

Those of us who have been privi­
leged to be in business on or near 
Campau Square for many years, and 
who know him best, can fully ap­
preciate what such a man has been 
to the growth and upbuilding of a city 
like ours. Unassum ing and dignified 
in his bearing; pleasant and courteous 
to every one.

Every comm unity or city has some 
one who stands out more prom inent 
than the average citizen, and Mr. 
Stevens, to my mind, is that man in 
Grand Rapids. He has conducted 
himself through life in such a way as 
to enable us, who know him best and 
who have enjoyed his friendship, to 
say that we are glad to have known 
him, and our wish is that he may live 
many more years to enjoy the fruits 
of his labor.

Clay H. Hollister.
It is a real pleasure to join with 

many other friends of W ilder D. 
Stevens in a few words of praise for 
an illustrious life. I speak advisedly 
for I believe that a life is illustrious 
which has been spent in the m idst of 
business activity and which has at all 
times held high standards of honor­
able dealing with the trade, the stric t­
est integrity in every transaction and 
withal a modest attitude tow ards its 
own attainm ents. Mr. Stevens has al­
ways been industrious; no man has 
been more steadily on the job. He 
has kept careful account of all the de­
tails of his business and has been 
uniformly courteous and sweet tem ­
pered in his attitude toward others. 
He has made substantial contribution 
to his city in his public service and 
has always been am ong the foremost 
in contributing liberally to all worthy 
causes. H is quiet and unknown gifts 
have been as substantial as those 
where his name has been published.

I t has been my privilege to have 
personal associations with him for 
years and I may say that it is such

associations that make a business life 
worth while. T hat’s my opinion of 
this fine man.

Charles H. Leonard.
I am pleased to add my congratu­

lations and wishes for the continued 
good health of my life long friend, 
Mr. W ilder D. Stevens, of this city, 
who I understand will reach his 
eightieth birthday on the nineteenth 
of this month.

It is not given to many of us to 
reach that age in full enjoyment of 
our faculties and the respect and 
honor of all our fellow citizens.

H is integrity of character and care­
ful attention to business have made 
the firm of Foster, Stevens & Com­
pany one that has the full confidence 
of the community for fair and honor­
able dealing.

It must be a source of great satis­
faction to him to look back to his 
school days and see how our beautiful 
city has grown and to know that he 
has had a large share in its develop­
ment.

Charles H. Bender.
None of life’s satisfactions can equal 

that which comes to a man who, in 
the fullness of years, receives the 
tributes of his fellows for sterling 
honesty, unswerving rectitude of char­
acter and ennobling ideals. Such a 
tribute is due this day to our fellow 
townsman, W ilder D. Stevens. The 
radiance of such a life should inspire 
all men who wish to  pursue the path 
of true and lasting success.

W illiam A. Greeson.
If it is in order, may I embrace this 

opportunity to express my apprecia­
tion of Mr. W ilder Stevens as a friend, 
a gentleman, a good citizen and -m 
honest man. H is business life speaks 
for itself in the success of the business 
with which he has been connected.

I am sure that his business rela­
tions have always been characterized 
by the same honesty of purpose that 
has characterized his relations in other 
respects than in business.

I am glad of this opportunity to 
congratulate W ilder Stevens on hav­
ing reached his eightieth birthday with 
the love and respect and friendship of 
all who know him.

Lee M. Hutchins.
I am reminded quite forcefully to­

day that Mr. W ilder D. Stevens will 
be eighty years old Saturday of this 
week, April 19.

I t has been, not only my pleasure, 
but my profit as well, to know Mr. 
Stevens personally for about twenty- 
five years, or more properly speaking, 
during the time which I have been a 
resident of Grand Rapids. I also 
knew of Mr. Stevens indirectly before 
I came to Grand Rapids and under­
stood thoroughly many years ago how 
he was at that time regarded by his 
fellow citizens of this city. For many 
years, the statem ent “three score years 
and ten” has seemed to  put a limit 
upon human life, and that any period 
of existence beyond that time was a 
partial loss to the individual and more 
or less of an anxiety to those, who 
had been near and dear to the in­
dividual.

I t  was true  for many years tha t the 
actuaries governing tables and rates 
for life insurance placed a ban upon 
men above certain ages. W ithin the 
last few years, thi9 ban has been 
lifted and even the actuaries have been 
obliged to adm it th a t many men may 
live beyond the three score years 
and ten and be not only useful in 
the walks of life, but comfortable in 
their existence and a joy to those 
who know them and associate with 
them. As we learn to live, 
not only a length of years, but a satis­
faction as they pass us by. There is 
an old saying in the expression of ad­
miration, “that it is a great thing to 
grow old gracefully:” and this is only

given to men whose practices in life 
and whose observations and associa­
tions with their fellow men have led 
them  to a keen perception of what life 
is. W e very honestly say once in a 
while, “the man is no older than he. 
thinks he is,” in fact, we believe that 
this has a vast am ount to do in en­
couraging men not to “let down” when 
people begin t orefer to them as grow­
ing old. W e must all remember that 
as a man expresses himself in many 
ways to his friends and the public, so 
he will be regarded.

Mr. Stevens has been one of the 
corner stones for many years in tin 
commercial structure of the city of 
Grand Rapids. H e and the institu­
tion wTith which he has been connected 
for a long time have borne the high­
est stamp as regards honest dealing 
and high character in all the branches 
of their business. W e pay our high­
est respects to the men and institu­
tions who have been in existence for 
many years and through all that time 
have borne their burdens, pocketed 
their losses, accepted their victories 
and carried a banner to the port of 
success. To have the esteem of 
friends, the reputation for honor and 
integrity and to so appear personally 
as to bring pleasure to  those one may 
meet may be regarded as the very 
highest achievement.

It is now eighty years and neither 
Grand Rapids nor the business as­
sociates nor the friends or the families 
of Mr. Stevens are willing to cherish 
the thought that his usefulness is at 
an end, but they will all wish him 
many more years of comfort, happiness 
and success.

Charles M. Heald.
The reputation of any city for good 

or evil is founded upon and preserved 
by the personnel of its citizens.

Its business success is based upon 
the high moral character and unselfish 
loyalty of its citizens who in all their 
plans place the welfare and good name 
of their city ahead of any personal 
considerations.

O ur city of Grand Rapids has been 
blessed to a large degree with ex­
amples of such citizenship, and our 
high standing to-day in the busine s 
m arts of the world is due to  those of 
our citizens who have wisely, con­
tinuously, and unfailingly held be­
fore them the motto, “Grand Rapids 
and her welfare, first.’”

The unfailing loyalty to  our city’s 
interest, evinced by the long, faithful 
and loyal service of those of our peo­
ple who take pride in our city has 
made it not only most attractive in 
which to live and work, but has made 
it especially attractive to visitors who 
invariably are impressed by the high 
standards as shown them in the deal­
ings they have with our business men 
and the cordial, social welcome ar.d 
entertainm ent they receive.

W hile we have many examples of 
the above character of service, of 
which we are duly proud, and while 
many to whom we owe more than we 
can repay have passed away, there re­
main with us many to whom we are 
deeply indebted and whose presence 
among us makes us better and en­
courages us to higher ideals.

To no one de we owe higher regard 
nor deeper civic affection than to our 
fellow citizen, W ilder D. Stevens, who 
has been spared for four score years, 
the bulk of which years have been 
faithfully and unselfishly devoted to 
the betterm ent and upbuilding of our 
city.

We are especially fortunate to have 
men of such character and standing 
among us, and we hope that we may 
be blessed for many years yet with his 
companionship and advice.

Eugene D. Conger.
It is nearly forty years since I first 

came to know W ilder D. Stevens. I 
well remember try ing to sell him ad- 

( Continued on Page 31)
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How About Spraying Material 1
ARE YOU WELL SUPPLIED WITH

PARIS GREEN ARSENATE OF LEAD

TUBER TONIC (Paris Green & Bordeaux Mixture) 

ARSENATE OF CALCIUM 

PESTOYD (Insecto) (Arsenate Lead and Bordeaux) 

DRY LIME AND SULPHUR 

DRY FUNGI BORDO (Dry Powder Bordeaux) 

BOWKER’S PYREX BLACK LEAF FORTY

Also
BLUE VITROL, SULPHUR, ARSENIC, FORMALDEHYDE, 
INSECT POWDER, SLUG SHOT, W HITE HELLEBORE, Etc.

If not well supplied order at once. We carry complete stock all 
the time.

Hazeltine &  Perkins Drug Co.
MANISTEE M I C H I G A N  GRAND RAPIDS

- « T H I N  K „
If you were Lousy, what would you do?

CARS
T rade

Kills Lice on Stock and Poultry 
No Dip No Dust No Fuss No Muss 

“ J U S T  . S P R A Y ”

Hazeltine & Perkins Drug Co. 
D istributo rs  

Grand Rapids, Mich.

W rite for prices.

Odessa Chemical Co.
M anufacturers

Lake Odessa, Mich.

Please mention the Tradesm an.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market

Acids
B oric ( P o w d .)_15 @ 25
B oric  ( X t a l ) ____15 @ 25
C a r b o lic _________ 47 @ 54
C i t r i c ____________ 62 @ 70
M uriatic ________  3%@ 8
N itr ic  __________  9 @ 15
O xalic ___________ 20%@ 30
S u lp h u r ic _______  3%@ 8
T a r t a r i c _________ 40 @ 50

A m m onia
W ater, 26 d e g ._10 @ 18
W ater, 18 deg. __ 8%@ 13 
W ater, 14 deg. __ 6%@ 12
C arbonate _______ 20 @ 25
Chloride (G ran.) 10 @ 20

Balsams
C opaiba _________  60@1 00
F ir  ( C a n a d a )_ 2 55@2 80
F ir  ( O r e g o n ) ___ 65@1 00
P e r u ____________  3 00@3 25
T o l u ____________  3 00@3 25

B arks
C assia  (ordinary) 25@ 30 
C assia  ( Sa igon ) __ 50® 60 
S assa fras  (pw . 50c) @ 45
Soap C ut (pow d.)

30c _____________  18@ 25

Berries
Cubeb ____________  @1 25
F ish  _______________ 25® 30
J u n ip e r ___________  7®  15
P rick ly  A sh  ______ @ 30

L aven d ar  F lo w . .  6 50® 6 75 
L aven dar G ar’n 85@1 20
L em on ________  1 50@1 76
L in seed  bid, le ss  @ 98 
L in seed  bid, le ss  1 05 @1 18 
L inseed , raw , bbl. @ 96 
L inseed , ra. le ss  1 03@1 16 
M ustard, artifil. oz. @ 60
N ea tsfo o t ______ 1 35@1 50
O live, pure 3 75@4 50
O live, M alaga,

y e l l o w ------------  2 75@3 00
Olive, M alaga,

g r e e n -------------- 2 75@3 00
Orange, S w e e t . .  4 50@4 75 
O riganum , pure @2 50 
O riganum , com ’l 1 00@1 20
P enn yroyal ____ 3 00@3 25
P e p p e r m in t____ 6 00@6 25
R ose, p u r e ____10 50@10 90
R osem ary F low s 1 25@1 50 
Sandalw ood, E.

L __________  10 00@10 25
S assa fras , true 2 75(3)3 00 
S a ssa fra s , a r ti’l 80® 1 20
S p e a r m in t______ 4 00® 4 25
S p e r m ___________ 1 80@2 05
T a n s y __________  6 00@6 25
T ar, U S P ________ 50® 65
T urpentin e, bbl  @1 12%
T urpentin e, le ss  1 19@1 32 
W in tergreen ,

lea f __________  6 00@6 25
W in tergreen , sw ee t

birch ________ 3 50@3 75
W in tergreen , a r t . .  80@1 20
W orm seed _____ 9 00@9 25
W orm w ood ____ 9 00® 9 25

E xtrac ts
L icorice  ___________ 60® 65
L icorice  p o w d .____ 70® 80

Flowers
A r n ic a _____________ 25® 30
C ham om ile (G er.) 35® 40
C ham om ile R om . ___1 75

Gums
A cacia, 1 s t ______
A cacia , 2 n d ---------
A cacia , S o r t s ___
A cacia , Pow dered  
A loes (B arb P ow )  
A loes (Cape P ow )  
A loes (Soc. P ow .)  
A sa fo etid a  ______

G uaiac __________
G uaiac, pow ’d _
K ino ____________
K ino, pow dered_
M yrrh __________
M yrrh, powdered  
Opium, powd. 15 
Opium, gran. 15
S h ellac  __________
Sh ellac B leach ed  1 
T ragacan th , pow.
T r a g a c a n t h ____ 1
T u r p e n t in e ---------

50®
45®
22®
35®
25@
25®
65®
65@

@
Insecticides

A rsen ic  ________ 20 @
B lue V itrio l, bbl. @ 
B lue V itrio l, le ss  8%@ 
B ord eau x M ix D ry  14®  
H ellebore, W hite

pow dered ______ 20®
In sec t P o w d e r _70®
L ead  A rsen ate  Po. 26®  
L im e and Sulphur

D r y ___________ 8 %@
P a ris  G r e e n ______32®

Leaves
B uchu  _________  1 35@1
B uchu , pow dered @1

Sage, pow dered_
Senn a, A lex . ____'
Senna, T inn. ____ 30® 35
Senna, T inn. pow . 25® 35
U v a  U r s i__________ 20® 25

Oils
A lm onds, B itter ,

true __________  7 50®7 75
A lm onds, B itter ,

a r t i f i c ia l______  4 00®4 25
A lm onds, S w eet,

tru e  ____________  80@1 20
A lm onds, S w eet,

im ita tion  _____ 60@1 00
Am ber, c r u d e ___ 1 50@1 75
Am ber, rectified  2 00@2 25
A nise  __________  1 00 @1 25
B e r g a m o n t_____ 4 50@4 75
C a j e p u t ________  1 50@1 75
C a s s ia __________  4 00@4 25
C a s t o r ____________1 75@2 00
Cedar L e a f _____ 1 75@2 00
C itr o n e l la ______ 1 50@1 75
C lo v e s __________  3 50®3 75
C o c o a n u t_______ 25® 35
Cod L i v e r ______1 35® 1 45
Croton _________  2 00@2 25
C otton S e e d ____1 40® 1 60
C ubebs ________  8 50@8 75
E igeron  ________ 3 00®3 25
E u c a ly p t u s _____1 25@1 50
H em lock, pu re— 2 00@2 25
Juniper B er r ie s . 2 25 @2 50
Juniper W ood_1 50@1 75
Lard, e x t r a ____1 35@1 45
Lard, N o. 1 _____1 25@1 36

Potassium

B ic a r b o n a te _____ 35® 40
B ic h r o m a te ______ 15® 25
B r o m id e _________  50® 65
C arbonate ______ 30® 35
C hlorate, g ra n ’d 23® 30
Chlorate, powd.

or X t a l ________ 16® 25
C yanide _________  30® 50

50 P e r m a n g a n a te_ 30® * 40
30 P ru ssia te , yellow 65@ 75
40 P ru ss ia te , r e d _ @1 00
35 Su lphate ________ 35@ 40
35
70
75 Roots
25
30 A lkan et _ ______ 25® 30
60 Blood, p ow d ered . 35® 40
75 Calam us _____ 35® 60
85 E lecam pane, pwd 25® 30
90 G entian , pow d._ 20® 30
80 G inger, A frican ,
90 pow dered _____ 25@ 30
42 G inger, Jam aica 60® 65
42 G inger, Jam aica ,
00 pow dered ____ 42® 50
10 G oldenseal, pow. 5 50@6 00
75 Ipecac, p o w d ._ @3 75
25 L icorice __ ___ 35® 40
25 L icorice, powd. 20® 30

Orris, pow dered 30@ 40
Poke, pow dered 30® 3b

30 R hubarb, powd. 85@1 00
07 Rosinwood, powd. @ 40
15 Sarsaparilla , Hond.
29 ground ________ @1 00

S arsap arilla  M exican,
30 ground ______ _ @ 60
90 Squills ________ 35® 40
35 Squills, pow dered 60® 70

T um eric, powd. 17® 25
24 V alerian , powd. 40® 50
48

Seeds
50
50 A n i s e ___________ @ 35
30 A nise, pow dered 35® 40
40 Bird, I s __________ 13® 15
35 C a n a r y __________ 10® 15
80 C araw ay, Po. .50 35® 40

Cardam on _______ @2 75
Celery, powd. .55 .45® 50 
C oriander pow . .35 27® 30
D i l l _____________12% @ 20
F e n n e l l__________ 25® 40
F la x  __________  07 %@ 12
F la x , g r o u n d ___07% @ 12
F oen u greek  pow . 15® 25
H em p ___________  8®  15
L obelia , p o w d . __ @1 25
M ustard, yellow __15® 25
M ustard, b la c k __15® 20
P op p y __________  22® 25
Q uince _________ 1 75@2 00
R ape ____________  15® 20
S a b a d i l la ________ 23® 30
S u n f lo w e r ______ 11%@ 15
W orm , A m erican  30® 40 ■
W orm , L e v a n t ____ @5 50

T inc tu res

A con ite  _________  @1 80
A loes ____________  ® 1 45
A rn ica  __________  @1 10
A safoetid a  ______ @2 40
B elladonn a ______ @1 35
B en zoin  _________ @2 10
B enzoin  Com p’d @2 65
B uchu  __________  @2 55
C a n th r a r a d ie s ___ @2 85
C a p s ic u m ________ @2 20
C atechu  _________ @1 75

the day of issue.

C inchona ________ @2 10
C olchicum  ______ @1 80
Cubebs __________  @3 00
D ig ita lis  ________ @1 80
G entian  _________  @1 35
G inger, D . S. __ @1 80
G uaiac _________  @2 20
G uaiac, A m m on. @2 00
Iodine ----------------- @ 95
Iodine, C olorless @1 50
Iron, C l o .________  @1 35
K i n o _____________  @1 40
M yrrh ___________  @2 50
N u x  V o m i c a ____ @1 55
Opium ------- :_____ @3 50
Opium, Camp. __ @ 85
Opium, D eodorz’d @3 50
R h u b a r b _________  @1 70

Paints.

Lead, red dry __ 15@15% 
Lead, w h ite  dry 15® 15% 
Lead, w h ite  o il __ 15@15% 

Ochre, yellow  bbl. @ 2
Ochre, yellow  le ss  2%@ 6
R ed V en e t’n Am . 3%@ 7
R ed V e n e t’n  E ng. 4®  8
P u tty  ------------------  5®  8
W hiting , bbl. ____ @ 4%
W h itin g  ------------  5%® 10
L. H . P . P r e p . . .  2 80®3 00 
R ogers Prep. __ 2 80@3 00

Miscellaneous

A c e t a n a l id _____42%@ 50
A lum  ___________  08® 12
A lum . powd. and

ground ------------  09® 15
B ism u th , Su b n i­

trate  ------------  3 92@4 12
B orax x ta l or

pow dered ____ 07® 13
C anth arad es, po. 2 00@3 00
C a lo m e l-----------  l  66 @1 86
C apsicum , p ow ’d 48® 55
C a r m in e ________ 6 00@6 60
C assia  B u d s ____ 25® 30
C loves __________  50® 55
Chalk P rep a red . 14® 16
C h o lo ro fo rm ____ 57 @67
Chloral H yd rate  1 35@1 85
C o c a in e ______ 10 60@11 25
Cocoa B u t t e r ____55® 75
Corks, lis t , le ss  40@50%
Copperas _______ 2%@ 10
Copperas, Pow d. 4@ 10 
C orrosive Sublm  1 29@1 55
Cream  T a r t a r ___ 30® 35
C uttle b o n e ______40® 50
D extr in e  ________ 5®  15
D over’s  P ow d er 3 50@4 00 
E m ery, A ll N os. 10® 15
E m ery , Pow dered 8®  10 
E psom  S a lts, bbls. @ 3
E psom  S a lts , le s s  3%@ 10
E rgot, p o w d e r e d __@ 75
F lak e , W h i t e ____ 15® 20
F orm aldehyde, lb. 15® 30
G e la t in e ________ 1 25@1 50
G lassw are, le s s  55%. 
G lassw are, fu ll case  60%. 
G lauber S a lts, bbl. @03% 
G lauber S a lts  le ss  04® 10
Glue, B row n ____ 21® 30
G lue, B row n Grd 15® 20
G lue, w h i t e ____27%® 35
G lue, w h ite  grd. 25® 35
G lycerine ______ 22% @ 40
H op s _____________  65® 75
Iodine _________  6 15@6 55
Iodoform  ______ 8 00® 8 30
L ead A c e t a t e __ 18® 25
L y c o p o d iu m ______60® 75
M ace _____________  @ 80
M ace, pow dered 95® 1 00
M e n th o l______ 18 00® 19 00
M o r p h in e ___  10 58@11 33
N u x  V o m i c a ____ @ 30
N u x  V om ica , pow . 17® 25 
Pepp er b lack pow. 32® 35
P epper, W h i t e _40® 45
P itch , B urgund ry 10® 15
Q u assia  __________  12® 15
Q uinine __________  72@1 33
R ochelle S a l t s _28®  35
Saccharine ______ @ 30
S a lt P e te r  ______ 11® 22
S eid litz  M ixture 30® 40
Soap, green  ____ 15®  30
Soap m o tt ca st . 22%@ 25 
Soap, w h ite  ca st ile

case  ____________  @11 50
Soap, w h ite  ca st ile

less , per b a r _ @1 25
Soda A s h _________ 3%@ 10
Soda B icarb on ate 3%@ 10
Soda, S a l ________  03® 08
S p irits  Cam phor -  @1 35
Sulphur, r o l l ____3%@ 10
Sulphur, S u b l . ___04®  10
T am arinds ______ 20® 25
T artar E m e t i c __70® 75
T urpentin e, V en. 50® 75 
V an illa  E x. pure 1 75@2 25 
W itch  H azel — 1 46@2 05 
Zinc S u l p h a t e __06® 15
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail­

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
Apricots Nucoa Sago
Rolled Oats Blue Grass M ilk Rice
Veal Cheese
Lam b Scotch Peas
M utton Split Peas
Pork Tapioca

AM MONIA

A rctic , 16 oz. ________ 2 00
A rctic, 32 o z . ________ 3 25
Q uaker, 36, 12 oz., ca se  3 75

48, 1 lb. — . . 4 60
24, 3 lb. ___ .  6 25
10 lb. pails, per doz. 8 20
15 lb. pails, per doz. 11 20
25 lb. pails. per doz. 17 70

B A K IN G  P O W D E R S  
A rctic, 7 oz. tu m bler 1 35
Q ueen F lake, 6 o z . _1 25
Q ueen F lak e , 16 o z . _2 25
Q ueen F lake, 100 lb. k eg  11 
Q ueen F lake, 25 lb. k eg  14
R oyal, 10c, doz. ________ 95
R oyal, 6 oz ., d o z . __2 70
R oyal, 12 oz., d o z ._5 20
R oyal, 5 lb. _______ 31 20
R ocket, 16 oz., doz. 1 25

B E E C H -N U T  B R A N D

M ints, a ll f l a v o r s ___  60
B acon , large _________ 4 05
B acon , m edium  _______2 40
S liced  beef, l a r g e ____5 10
Grape Jelly , m ed iu m _2 70
P eanu t bu tter, 16 oz. 4 70 
P ean u ts bu tter, 10% oz 3 25 
P ea n u t b u tter , 6% oz. 2 00 
P ean u t bu tter, 3% oz. 1 25 
B aked beans, 16 o z__1 40

BLUING

O riginal

condensed  Pearl 

Crown Capped  

4 doz., 10c dz. 85 

3 dz. 15c, dz. 1 25

B R E A K F A S T  FO ODS  
C racked W h eat, 24-2 3 85
C ream  o f W h e a t ------6 90
P illsb u ry’s  B e s t  Cer’l 2 20 
Q uaker P u ffed  R ice— 5 65 
Q uaker P u ffed  W h eat 4 40 
Q uaker B rfst B isc u it 1 90
R alston  P u rin a  ---------- 3 60
R alston  B ran zos ------- 2 70
R alston  Food , large — 3 60 
Saxon  WTieat F o o d _3 85

Shred. W h eat B iscu it 3 85 
V ita  W h eat, 1 2 s ---------1 80

Post’s Brands.
G rap e-N u ts, 24s _____3 80
G rap e-N u ts, 100s _____2 75
P ostu m  Cereal, 1 2 s __2 25
P ost T o a sties , 3 6 s __2 85
P o s t T o a stie s , 2 4 s _2 85
P o s t’s  B ran , 24s _____2 70

B RO O M S
Parlor Pride, d o z . ____6 00
Standard P arlor, 23 lb. 7 00 
F an cy  Parlor, 23 lb. 8 00 
E x. F an cy  Parlor 25 lb. 9 25
Bx. F ey . P arlor 26 lb. 10 00
Toy ___________________2 2E
W hisk , N o. 3 ________ 2 75

B R U S H E S
Scrub

Solid  B ack , 8 i n . ____1 50
Solid B ack , 1 I n . ____1 75
P oin ted  E n d s _______ 1 25

S tove
N o. 1 _________________ 1 10
N o. 2 ___  1 86

Shoe
N o. 1 ________________  90
N o. 2 _________________ 1 25
N o. 3 _________________ 2 00

B U T T E R  COLOR
D andelion , ___________ 2 85
N edrow , 3 oz., doz. 2 56

C A N D L E S
E lectric  L igh t, 40 lbs. 12.1
P lum ber, 40 ibs. ____12.8
Paraffine, 6 s _________ 14%
Paraffine, 12s _______ _ 14%
W i c k i n g ________ _____40
Tudor, 6s, per b o x __30

C A N N E D  F R U IT . 
A pples, 3 lb. Standard 1 50
A pples, N o. 1 0 __ 4 0 0 0 4  25
A pple Sau ce, N o. 2_ 2 00 
A pricots, N o. 1 1 35@1 90
A pricots, N o. 2 ______2 85
A pricots, N o. 2% 2 60@3 75
A pricots, N o. 10 _.__ 8 00
B lack b erries, N o. 10 12 50 
B lueber's, N o. 2, 1 -7 5 0 2  50
B lueberries, N o. 10__11 00
C herries, N o. 2 _ 3 00@3 50 
C herries, N o. 2% 4 00@4 95
C herries, N o. 1 0 _____10 60
L oganberries, N o . 2 _ 8 00
P ea ch es, N o . 1 1 10 @1 80
P each es, N o . 1. S liced  1 40
P ea ch es, N o . 2 ______2 75
P ea ch es, N o. 2% M ich 2 25 
P ea ch es, 2% Cal. 3 0 0 0 3  75 
P ea ch es, 10, M ich 5 60@6 60 
P in eap p le , 1, s led  1 8 0 0 2  25 
P ineapple , 2 s i. 3 1 0 0 3  25 
P ’apple, 2, br el. 2 7 5 0 2  85 
P ’app le, 2%, s i. 3 8 0 0 4  60 
P ’app le, 2, cru . 0 2  60
P in eap p le , 10 c r u . __13 00
P ea rs, N o . 2 _________ 2 90
P ea rs, N o. 2 % __3 5 0 0 3  76
P lu m s, N o. 2 _  1 2 5 0 1  40
P lu m s, N o. 2% _______ 2 50
R asp berries N o. 2, b lk  3 00 
R asp b’s, R ed, N o. 10 14 00 
R aspb’b, B lack

N o. 10 ____ 11 5 0 0  12 50
R hubarb, N o. 1 0 _____ 6 60

C A N N E D  F ISH .
Clam  Ch’der, 10% oz. 1 35 
Clam  Ch., N o. 3 3 0 0 0  3 40 
C lam s, Steam ed , N o. 1 1 80 
Clam s, M inced, N o. 1 2 50 
F in n an  H add ie , 10 oz. 3 30 
C lam  B ouillon , 7 oz._ 2 50 
C hicken H add ie, N o. 1 2 75 
F ish  F la k es, sm all — 1 35 
Cod F ish  Cake, 10 oz. 1 85 
C ove O ysters, 5 oz. — 1 75 
L obster, N o. %, S tar  3 15 
Shrim p, 1, w e t 2 1 0 0 2  25 
Sard’s, % Oil, k y  6 2 5 0 7  00 
Sard in es, % Oil, k ’le ss  6 00 
Sard in es, % Sm oked 7 50 
Salm on, W arrens, %s 3 00
Salm on, R ed A la s k a _2 95
Salm on, M ed. A la sk a  1 85 
Salm on, P in k  A la sk a  1 65 
Sardines, 1m. !4, ea . 10028  
Sard in es, 1m., %, ea. 25 
Sard in es, Cal. — 1 6 5 0 1  80
T una, %, A1 bo c o r e  95
T una, %8, C urtis, doz. 2 20 
T una, %s C urtis doz. 3 50 
T una, Is, C urtis, doz. 7 00

C A N N E D  M EAT. 
B acon , Med. B eech n u t 2 25 
B acon , L ge. B eech n u t 3 65
B eef, No. 1, C o r n e d _2 70
B eef, No. 1, R oast __ 2 70 
B eef, No. 2%, E ag le  s li 1 25 
B eef, N o. %, Q ua. s li. 1 75 
B eef, 5 oz ., Q ua., sM. 2 50 
B ee f, N o. 1, B ’nut, sli.’ 5 10

B ee fs tea k  & O nions, s  2 75
Chili Con Ca.. I s  1 3 5 0 1  45
D eviled  H am , % s  2 20
D eviled  H am , % s  3 60
H am b urg S tea k  &

O nions. N o. 1 ______3 15
P o tted  B eef, 4 o z . ___1 10
P o tted  M eat, % L ibby 50 
P o tted  M eat, % L ibby 90 
P o tted  M eat, % R ose 85 
P o tted  H am , G en. % 1 85 
V ien n a  S au s., N o. % 1 35 
V eal L oaf, M e d iu m __2 30

Baked B ean s
C am pbells ___________ L  1 15
C lim atic  G em , 18 oz. 95
F rem on t, N o. 2 _______ 1 20
Snider, N o. 1 ________  95
Snider, N o. 2 ________ 1 25
V an  Cam p, s m a l l ____ 85
V an  Cam p, M e d . ____1 15

C A N N E D  V E G E T A B L E S.
A sp aragu s.

N o. 1, G reen tip s  4 5 0 0  4 75 
No. 2%, L ge. G reen 4 50
W . B ean , c u t _______ 1 85
W . B ean s, 1 0 __ 8 5 0 012  00
G reen B ean s, 2s 1 8 5 0 3  75 
Gr. B ea n s, 10s 7 5 0 0  13 00
L. B ea n s, 2 gr . 1 3 5 0 2  65 
L im a B ean s, 2s, Soak ed  95 
R ed K id. N o. 2 1 2 0 0  1 35 
B ee ts , N o. 2, wh. 1 7 5 0 2  40
B ee ts , N o. 2, c u t ____1 60
B ee ts , N o, 3. c u t ____1 80
Corn, N o. 2, E x  s ta n  1 45 
Corn, N o. 2, F an . 1 6 0 0 2  25 
Corn, N o. 2, F y .  g la s s  3 25 
Corn, N o. 10 _ 7  6 0 0 1 6  75 
H om iny, N o. 3 1 0 0 0 1  15
Okra, N o. 2, w h o le  __ 2 00
Okra, N o. 2, c u t ____1 60
D eh yd rated  V eg. Soup 90 
D ehydrated  P o ta to es, lb  45
M ushroom s, H o t e l s ___38
M ushroom s, C hoice ____50
M ushroom s, Sur E x tra  70 
P e a s  N o. 2, E .J . 1 5 0 0 1  80 
P ea s , N o . 2, S ift..

J u n e _________  1 9 0 0 2  10
P ea s , N o . 2, E x . SUL

E . J . ________________ 2 60
P e a s , E x . F in e , F ren ch  25 
P u m pk in , N o. 3 1 3 5 0 1  60 
P u m pk in , N o. 10 4 5 0 0  5 60 
P im en to s , %, ea ch  12014
P im en tos , %, each  _ 27
S w ’t  P o ta to es , N o. 2% 1 60 
Sau rk rau t, N o. 3 1 4 0 0 1  60 
S u cco tash , N o. 2 1 6 5 0  2 50 
S u cco tash , N o. 2, g la s s  2 80
Spinach, N o . 1 _______ 1 10
Sp inach , N o . 2__ 1 3 5 0 1  75
Sp inach , N o. 3__ 2 00 0  2 40
Spinach, N o. 10_ 6 0 0 0 7  00
T om atoes, N o. 2 1 3 0 0  1 60 
T om atoes, N o. 3 l  9 0 0 2  25 
T om atoes, N o. 2 g la ss  2 60 
T om atoes, N o. 10 6 5 0 0 7  00

C A T S U P .
B -n u t, Sm all _________ 2 25
L illy  V alley , 14 o z . _2 50
Libby, 14 oz. _________ 2 25
L ibby, 8 oz. __________ 1 75
L ily  V alley , % p in t 1 75
P aram ou n t, 24, 8 s _____1 45
P aram ou n t, 24, 1 6 s _2 40
P aram ou n t, 6, 1 0 s _10 00
Sn iders, 8 o z . ____________ 1 85
Sn iders, 16 oz. _______ 2 85
R oyal Red, 10 o z . _____ 1 40

C H IL I S A U C E
Snider, 16 oz. ________ 3 35
Sniders, 8 oz. ________ 2 35
L illy  V alley , 8 o z . __2 10
L illy  V a lley , 14 o z . _3 00

O Y S T E R  C O C K T A IL .
Sn iders, 16 oz. ---------3 25
Sn iders, 8 o z . ________ 2 35

C H E E 8 E
R oquefort ____________ 59
K raft Sm all t i n s ____1 70
K raft A m erican  ____1 70
Chili, sm all tin s ____1 70
P im ento , sm all t in s — 1 70 
R oquefort, sm all tin s  2 50 
C am em bert, sm all t in s  2 50
B rick  ________________ 22
W iscon sin  F la ts  ____22
W iscon sin  D a i s y -----  25
L onghorn _____._______22
M ichigan F u ll Cream  21 
N ew  York F u ll Cream  29 
Sap Sago  ------------ i----- 30

C H E W IN G  G U M .
A dam s B lack  J a c k ------65
A dam s B loodberry ------- 65
A dam s D en tyn e  ------------65
A dam s C alif. F r u i t ------65
A dam s Sen Sen ________ 65
B eem an ’s  P ep sin  ---------- 65
B e e c h n u t -------------------------70
D oublem int _____________ 65
J u icy  F ru it -------------------- 65
P epperm int, W rig leys — 65 
Spearm int, W rig ley s  — 65
W rig ley ’s  P -K  --------------65
Zeno ____________________ 65
T eab erry ________________ 65

C H O C O L A T E .
B aker, C aracas, %s — 37 
B aker, C aracas, %s — 35
H ersh eys, P rem iu m , %s 35 
H ersh eys, P rem iu m , %s 36 
R unkle, P rem ium , %s_ 31
R unkle, P rem iu m , %s_ 34
V ien n a  S w eet. 2 4 s ___2 10

COCOA.
B u n te, % s ------------------- 48
B u n te, % lb. ---------------- 35
B u n te, lb. ______________ 32
D roste ’s  D u tch , 1 lb —  9 00 
D roste ’s  D u tch , % lb. 4 75 
D roste ’s  D utch , % lb. 2 00
H ersh eys, %s __________ 33
H ersh eys, %s --------------- 28
H uyler __________________ 36
L ow ney, % s _- __________ 40
L ow ney , %s _______40
Lowney, %s _______38
L ow ney, 5 lb. c a n s ____31
V an H ou ten , %s _______76
V an H ou ten . %s _______75

COCOA N U T .
%s, 5 lb. ca se  D unham  42
%s, 5 lb. ca se  _________ 40
%s & %s 15 lb. c a se — 41 
Bulk, barrels shredded 24 
48 2 oz. p k gs., per case  4 15 
48 4 oz. p k gs., per ca se  7 00

C L O T H E S  L IN E .
H em p, 50 ft. —.. ___  2 00
T w isted  C otton , 50 ft. 1 75
B raided, 50 ft. .______ 2 75
S ash  Cord . ____3 50

C O F F E E  R O A S T E D
Bulk

R io ___________________ 25
S an tos  ___________  31033
M aracaibo ___________ 37
G autem ala  -----------------39
J a v a  and M o c h a ____41
B ogota  _______________ 41
P eab erry  _____________ 33%

M cL au g h lin ’s K ep t-F resh  
V acu u m  packed. A lw a y s  
fresh . C om plete lin e  of 
h ig h -g ra d e  bulk coffees. 
W . F . M cL augh lin  & Co., 

C hicago

Coffee E x trac ts
M. Y „ per 100 _____  12
F ra n k ’s  50 pk gs. _____4 25
H u m m el’s 50 1 l b . _10%

C O N D E N S E D  M IL K
E agle , 4 doz. _________ 9 00
L eader, 4 doz. _______ 6 75

M IL K  C O M P O U N D  
H eb e, T all, 4 doz. __ 4 60 
H ebe, B ab y , 8 doz. __ 4 40 
Carolene, T all, 4 doz. 3 80 
C arolene, B ab y  _______ 3 50

E V A P O R A T E D  M IL K

Q uaker, T all, 4 d o z . __4 65
Q uaker, B aby, 8 doz. 4 55 
Q uaker Gallon, % doz. 4 50 
B lue G rass, T all, 48 4 50 
B lue G rass, B aby, 72 4 40
B lue G rass, No. 1 0 _4 45
C arnation , T all, 4 doz. 4 90 
C arnation , B aby, 8 dz. 4 80
E very  D ay, T all _____4 90
E very  D ay, B a b y ___ 4 80
G oshen, T all _________ 4 50
P e t, T all _____________ 4 90
P e t, B ab y , 8 o z . ____4 80

B orden5s, T all ---------4 90
B orden’s B aby ---------4 80
V an Cam p, T all ------4 90
V an  Camp, B a b y ------3 75

CIGARS
Lew ellyn &  Co. B rands 

G arcia M aster
Cafe, 100s __________  37 50

S w ift
W olverine, 50s ____ 130 00
Suprem e, 5 0 s ________ 110 00
B oston ian , 50s _____ 95 00
P erfecto , 50s ______ 95 00
B lunts, 5 0 s -------------- 75 00
C abinet, 5 0 s ------------  73 00

Tilford C igars
Clubhouse, 5 0 s --------- 110 00
P erfecto , 50s _______ 95 00
T uxedo, 5 0 s ------------  75 00
T ilcrest, 50s _______-  35 00
W orden Grocer Co. B rands
H enry G e o r g e ---------$37 50
H arvester  K i d d i e s_ 37 50
H arvester  R ecord B .—75 00 
H arvester  D elm onico  75 00
H arvester  P er fec to_ 95 00
W eb steretts  ________  37 50
W eb ster  S avoy  ____ 75 00
W ebster P l a z a _____  95 00
W ebster B elm ont____HO 00
W eb ster  S t. R eges— 125 00
S tarligh t R ouse ____ 90 00
S tarligh t P -C lub  — 150 00 
L a A zora A greem ent 58 00 
La A zora W ash in gton  75 00
L ittle  V alen tin e  ____ 37 60
V alen tin e  V i c t o r y __ 75 00
V alen tin e  D e L u x __ 95 00
V alen tin e I m p e r ia l_ 95 00
T ion a  _________________ 30.00
C lin t Ford __________ 35 00
N ordac T riangulars,

1-20, per M _______ 75 00
W orden’s H avan a  

Specia ls, 1-20, per M 75 00 
Q u alitiy  F ir s t  S tog ie  18 60

CONFECTIO NERY  
S tick  Candy P a lls

S t a n d a r d ____________ _ 18
Jum bo W r a p p e d ____20
Pure Sugar S tick  600s 4 25 
B ig  S tick . 20 lb. ca se  21 

Mixed Candy
K in dergarten  ________19
L e a d e r _______________ 18
X . L. O. _____________ 15
French C ream s ______20
Cam eo ____________ ___22
G r o c e r s ______________ 13

Fan cy C hocolates
5 lb. B oxes  

B itter sw ee ts , A ss ’ted  1 75 
Choc M arshm allow  D p 1 75
M ilk C hocolate A A_2 00
N ibble S tick s  ________2 00
P rim rose Choc. ______1 35
N o. 12 Choc., D ark _ 1 75 
No. 12, Choc., L igh t _ 1 85 
C hocolate N u t R olls _ 1 90

Gum Drops P a ils
A n ise  ________________ 17
O range G u m s ________ 17
C hallenge G u m s ______14
F a v o r i t e ______________ 20
Superior _____________ 21

Lozenges. P a ils
A. A. Pep. L ozen ges 20
A. A . P ink L ozenges 20
A. A. Choc. L ozen ges 20
M otto H earts ________21
M alted M ilk L ozen ges 23

H ard  Goods. P ails
L em on D rops ________ 20
O. F . H orehound dps. 20
A nise  S q u a r e s ________20
P ea n u t S q u a r e s ______22
H orehound T a b l e t s _20

Cough Drops B xs.
P u tn a m ’s  ____________ 1 30
S m ith  B ros. __________ 1 50

Package Goods 
C ream ery M arshm allow s  

4 oz. pkg., 12s, cart. 1 05 
4 oz. pkg., 48s, case  4 00

Specialties.
W alnu t F u dge __________ 24
P ineapple  F u dge _______ 22
Ita lian  Bon B ons _______ 20
A tla n tic  C ream  M ints— 32 
S ilver K in g  M. M allow s 32
H ello , H iram , 2 4 s __ 1 50
W aln u t Sundae, 24, 5c 85
N eap olitan , 24, 5 c ____ 85
Y ankee Jack , 24, 5 c _85
Gladiotor, 24, 1 0 c ____1 60
M ich. S u gar Ca., 24, 5c 85
P a l O M ine, 24, 5 c ____ 85
Scaram ouche, 24-10c_ 1 60

C O U P O N  BOOKS
50 E con om ic g r a d e __2 50
100 E con om ic g r a d e _4 50
500 E con om ic grade 20 00 
1,000 E con om ic grade 37 50 

W here 1.000 books are  
ordered a t  a  tim e, sp ec ia l­
ly print front cover  is 
furnished w ith ou t charge.

C R E A M  O F T A R T A R  
6 lb. b oxes  __________ 32

D R IE D  FR U ITS  
A pples

E vap . C hoice, b u l k ___ 13
A pricots

E vaporated , C h o ic e ___ 0̂
E vaporated , F an cy  ___ 25
E vap orated  S lab s ____ 15

Citron
10 lb. b o x ______________ 48

C urrants
P a ck a g e , 15 o z . ______19
B o x es , B u lk , per l b ._18
G reek. B ulk . lb. ___ 15%

P each es
E vap . C hoice, u n p .___ 12
E vap ., E x. F a n cy , P. P. 17

Peel
Lem on, A m erican  ___ 25
O range, A m erican  ____ 26

R aisin s
Seeded, B u lk  --------------10%
Seeded, bulk C alif.— 09% 
S eed less , 15 oz. pkg. 12 
S eed less, T hom pson 11 
Seeded , 15 oz. pkg. __ 12 
C aliforn ia  S u l a n a s __09%

C alifornia Prunes  
90-100, 25 lb. b oxes  „ ©OS
80-90, 25 lb. b o x e s __©09
70 0 8 0 , 25 lb. b o x e s _©10
60070 , 25 lb. b o x e s _©11%
50-60, 25 lb. b o x e s __©12
40-50, 25 lb. b o x e s __©15
30-40, 25 lb. b o x e s __ ©17%
20-30, 25 lb. b o x e s __©20

FA R IN A C E O U S GOODS 
B ean s

Med. H a n d  P ick ed  — 06%
Cal. L im a s __________ 15
B row n, Sw ed ish  _____08%
R ed K id n ey  ________ OS

F arina
24 p ack ages  __________ 2 25
B ulk , per 100 lbs. — 05%

H om iny
P earl, 100 lb. s a c k _2 75

M acaroni
D om estic , 20 lb. box 08 
A rm ours, 2 doz., 8 oz. 1 80 
F ou ld’s , 2 doz., 8 oz. 1 80
Q uaker, 2 d o z . ______1 80

P earl B arley
C h ester  ______________ 4 25
00 and 0000 __________ 6 00
B a rley  G r i t s ________ 05

Peas
Scotch , lb. __________  7%
S p lit, lb. y e l l o w _______08
Sp lit, green  ____________ lu

Sago
E a st In d ia  _____________ 10

Tapioca
Pearl, 100 lb. s a c k s _11
M inute, 8 oz ., 3 doz. 4 05
D rom edary I n s t a n t __3 50

F L A V O R IN G  E X T R A C T S

Doz. Doz.
Lem on V anilla
1 20 _-  % ou n ce — 1 65
1 65 _-1 % oun ce — 2 20
2 75 _-2 % oun ce — 3 60
2 40 - 2 oun ce „  3 30
4 50 . —4 oun ce __ 6 00
7 75 _—8 oun ce _  10 90

15 00 _—16 oun ce „  20 00
29 00 - 3 2 oun ce __ 38 00

A rc tic ' F lavorings  
V a n illa  or L em on

1 oz. P arn el, d o z . ____1 00
2 oz. F la t, d o z . ______ 2 00
3 oz. T aper, 40 bot. for 6 75

Smith’s
Flavorings

2 oz. V an illa  __________2 00
2 oz. L em on __________ 2 40
4 oz. V a n illa  __________ 3 50

J iffy  Punch
3 doz. C arton __________ 2 25

A ssorted  flavors.

F R U IT  JAR S  
M ason, p ts ., per gross  7 35 
M ason, q ts ., per gross 8 65 
M ason, % g a l., gross  11 70 
Ideal, G lass Top, pts. 9 90 
Ideal G lass Top, qts. 10 76 
Ideal G lass T op, % 

ga llon  ___________ -  14 95
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G E L A T IN E
Jello-O , 3 doz. _______ 3 45
K n ox’s  Spark ling, doz. 2 25 
K n ox’s  A cidu'd , doz. 2 25
M inute, 3 doz. ________ 4 05
P lym outh , W hite  _____1 55
Quaker, 3 doz. _______2 70

H O R S E  R A D IS H  
P er doz., 5 oz. _______ 1 15

J E L L Y  A N D  P R E S E R V E S
Pure, 30 lb. p a i l s ____3 80
Im itation , 30 lb. pa ils  1 90 
Pure 7 oz. A sst., doz. 1 20 
B u ck eye. 22 oz., doz. 2 10

J E L L Y  G LA S S E S  
1 oz., per d o z . ________36

O L E O M A R G A R IN E  
K en t Storage Brands.

Good L uck, 1 l b . ____ 25%
Good L uck, 2 l b . ____ 25
Goon Luck, s o l i d ____ 24
Gilt E dge, 1 lb. _____ 25%
G ilt E dge, 2 l b . _____ 25
D ehcia , 1 lb. _______ 22
D elicia , 2 lb. ________ 21%

S w ift Brands.
Gem N u t ___________ 24
Sp ecia l C ountry roll— 27
Van W estenbrugge Brands  

Carload D is tribu to r

N ucoa, 1 lb. _______  24%
N ucoa, 2 and 5 lb .__ 24

M A T C H E S
C rescen t, 144 ________ 5 75
D iam ond, 144 b o x ____8 00
S earch ligh t, 144 box 8 00 
Red Stick , 720 lc  b xs 5 50 
Red D iam ond, 144 bx 6 00 

S afety  Matches  
Q uaker, 5 gro. case  4 75 

M IN C E  M E A T
N one Such, 3 d o z ._4 85
Q uaker, 3 doz. c a s e _3 50
Libby, K egs, w e t, lb. 22 

M O LA S S E S .

Gold B rer R abbit 
No. 10, 6 ca n s to case  5 55 
No. 5, 12 can s to case  5 80 
No. 2%, 24 can s to  cs. 6 05 
No. 1%, 36 can s to  cs. 5 00 

Green B rer R abbit 
No. 10, 6 can s to case  4 20 
No. 5, 12 cans to case 4 45 
No. 2%, 24 can s to cs. 4 70 
No. 1%, 36 can s to  cs. 4 00 

A u n t D inah Brand.
No. 10, 6 ca n s to case 3 00 
No. 5, 12 cans o case  3 25 
No. 2%, 24 can s o cs. 3 50 
No. 1%, 36 can s oe cs. 3 00

N ew  Orleans
F a n cy  Open K ettle  —  68
Choice -------------------------------*>2
F a i r ---------------------------------- 32

H alf barrels 5c extra  
M olasses in Cans. 

D ove, 36, 2 lb. W h. L. 5 00 
D ove, 24, 2% lb W h. L  5 20 
D ove, 36, 2 lb. B lack  4 30 
D ove, 24, 2% lb. B lack  3 90 
D ove, 6, 10 lb. B lue L  4 45 
P alm etto , 24, 2% lb. 4 65

N U T S .
W hole

A lm onds, T erregona  - 20
B razil, L arge ------------22
F an cy  m i x e d --------------20
F ilb erts, S ic ily  ---------15
P ea n u ts , V irg in ia , raw  09% 
P ean u ts , V ir. roasted  11 
P ea n u ts , Jum bo, raw  12 
P ean u ts, Jum bo, rstd  13
P ecan s, 3 sta r  ---------23
P ecan s, Jum bo ---------24
W alnuts, N a p l e s ------ 22

Salted Peanuts.
F an cy, N o. 1 ------------17
Jum bo ________________ 23

Shelled.
A lm onds --------------------  48
P ean u ts, Sp anish ,

125 lb. b a g s ------------16
F ilb erts  ______________ 32
P ecan s -----------------------J'1
■ W alnuts______________ 60

O L IV E S .
B ulk , 2 gal. k e g ------3 50
B ulk , 3 ga l. k e g ------5 00
B ulk , 5 ga l. k eg  ____ 7 75 
Q uart, Jars, dozen  5 5Q

P int, Jars, d o z e n ___3 25
4 oz. Jar, p lain, doz. 1 35 
5% oz. Jar, pi., doz. 1 60 
9 oz. Jar, p lain , doz. 2 35 
16% oz. Jar, PI. doz. 4 50 
4 oz. Ja,r, S tu ., doz. 1 90 
6 oz. Jar, stuffed , dz. 2 60 
9 oz. Jar, Stuffed, doz. 3 60 
12 oz. Jar, Stuffed ,

doz. __________  4 50@4 75
20 oz. Jar, stu ffed  dz. 7 00 

P E A N U T  B U T T E R .

Bel C ar-M o  Brand  
8 oz., 2 doz. in case
24 1 lb. p a ils  - _______
12 2 lb. p a i l s __________
5 lb. pails 6 in crate  
14 lb. p a ils  __________
25 lb. pa ils  __________
50 lb. t i n s ____________

P E T R O L E U M  P R O D U C TS  
Iron B arrels

P erfection  K e r o s in e _13.1
Red Crown G asoline,

T ank W agon ______ 18.7
Gas M achine G asoline 37.2 
V. M. & P. N ap h th a  23.6
C apitol Cylinder ______39.2
A tlan tic  Red E n g in e— 21.2 
W in ter B lack  _________ 12.2

Cpolarine
Iron Barrels.

L ight __________________ 59.2
M edium  _______________ 61.2
H eavy  ________________ 64.2
Special h ea v y  _________ 66.2
E xtra  h ea v y  --------------- 69.2
T ransm ission  Oil ------- 59.2
F inol, 4 oz. cans, doz. 1.40 
F inol, 8 oz. cans, doz. 1.90
P arow ax, 100, lb. ------- 7.9
P arow ax, 40, 1 lb. —  8.1 
Parow ax, 20, 1 l b . ___8.3

Sem dac, 12 pt. cans 2 80 
Sem d ac. 12 qt. cans 4 IE

43 00 
7 75

10 00

P IC K L E S  
M edium  Sour

Barrel, 1,200 cou n t __ 19 00 
H alf bbls., 600 count 10 50
10 gallon  k eg s  -------  9 50

S w eet Sm all
50 gallon , 3000 --------- 38 00
50 gallon , 3000 -------
5 gallon , 500 --------

D ill Pickles.
600 Size, 15 gal. —

P IP E S
Cob, 3 doz. in bx. 1 00@1 20 

P L A Y IN G  C A R D S  
B roadw ay, per doz. — 2 75
Blue R ibbon --------------- 4 00
B icycle  -------------------------4 50

P O T A S H
B a b b itt’s  2 doz. ---------- 2 .5

F R E S H  M E A T S  
Beef.

Top S teers  & H eif. 18@19 
Good S teers  & H eif. 16@17 
Med. S teers  & H eif. 12@13 
Com. S teers  & H eif. 10@12 

Cows.
Top --------------------------------- 12
Good ________________ —  H
Medium _________________ 99
Com m on ________________ 08

v e a l.
Top ____________________15
Good _________________ 14
M edium  _______________ H

Lam b.
Good __________________28
M edium  _______________ 25
Poor ___________________15

M utton .
Good _________________ 16
M edium  --------------------- 14
Poor _________________ 98

Pork.
H ea v y  h ogs --------------- 09
M edium  hogs --------------09%
L igh t h o g s  --------------- 10
L o i n s ____________ i------- 16
B u tts  ________________ 14
Sh oulders ------------------ H
H a m s ________________ 16
Spareribs ____________ 10
£feck bon es „ „ ----------05

P R O V IS IO N S  
Barreled Pork

Clear B a c k _ 23 00@24 00
Short C ut.C lear 22 00@23 00
C lear F a m ily_ 27 00@28 00

D ry  S a lt M eats  
S P  B ellies — 16 00@13 00 

Lard
P u re in t i e r c e s ______13
60 lb. t u b s ___ advan ce %
50 lb. t u b s ___ advan ce %
20 lb. p a i l s ___ advan ce 44
10 lb. p a i l s ___ advan ce %

5 lb. p a i l s ___ advan ce 1
3 lb. p a i l s ___ advan ce 1

Com pound Lard 14%@15%
Sausages

B o l o g n a ______________ 12%
L iver __________________ 12
F rank fort _____________ 16
P o r k _______________18@20
V e a l ____________________11
T ongue ________________ 11
H ead ch eese ______ 14

Smoked Meats
H am s, 14-16, lb. _.21@  24 
H am s, 16-18, lb. __21@ 26 
H am , dried b eef

s e ts  ___________ 38 @39
C alifornia  H a m s _12@ 13
P icn ic  B oiled

H am s ________ 30 @32
B oiled  H a m s _34 @37
M inced H a m a _14 @15
B acon  _________  18 @30

Beef
Boneless ___  23 00@24
Rum p, n ew  — 23 00@24 

Mince M eat.
C ondensed N o. 1 car. 2 
C ondensed B akers brick
M oist in  g la ss  ______ 8

P ig ’s F eet

00
00
00
31
00

% bbls. ________________2 15
% bbls., 35 l b s . ______ 4 00
% b b l s . ________  7 00
1 b b l . _______________ -  14 15

T  ripe.
K its, 15 lbs. __________  90
% bbls., 40 l b s . ______1 60
% bbls., 80 l b s . ______3 00
H ogs, per lb. ------------  @42
B eef, round s e t ------14 @26
B eef, m iddles, s e t_25@30
Sheep, a  sk ein  1 75@2 00

R IC E
F a n cy  H ead  --------- 8@8%
B lue R ose _________ 6% @7
B roken _______________  344

R O L L E D  O A TS  
Stee l Cut, 100 lb. sks. 4 75 
S ilver F lake, 12 Fam . 2 35 
Quaker, 18 R egular — 1 80 
Q uaker, 12s F am ily  N  2 75 
M others. 12s, Ill’num  3 25 
S ilver F lake, 18 R eg. 1 45
Sack s, 90 lb. J u t e ___ 3 00
Sacks, 90 lb. C otton — 3 10

S A L E R A T U S
Arm and H am m er — 3 75 

S A L  SODA
G ranulated, b b l s . ------2 00
G ranulated, 100 lbs. cs  2 25 
G ranulated, 36 2% lb.

p ack ages __________  2 50
COD F IS H

M iddles ---------------------------16
T ab lets , 1 lb. P u re —  20 
T ab lets , % lb. Pure,

d o z . _____________ — 1 40
W ood boxes, P u re ------- 28
W hole Cod ----------------- H

H olland H erring
M ixed, K egs ------------  1 15
Q ueen, h a lf bbls. —  8 25
Q ueen, bbls. ------------ 16 00
M ilkers, k egs --------------1 25
Y. M. K eg s --------------- 1 15
Y. M. h a lf bbls. ------- 9 00
Y. M. B bls. _________ 17 50

H erring
K  K  K  K , N orw ay — 20 00
8 lb. p a i l s _____________ 1 40
C ut L unch ___________ 1 25
B oned, 10 lb. boxes — 27 

Lake H erring  
% bbl., 100 lbs. _____6 50

T ubs, 100 lb. fn cy  fa t  24 50
T ubs, 60 count _______5 75

W h ite  Fish
Ma.1 Fn.nov_ 100 lb. 13 00

S H O E  B L A C K E N IN G .
2 in  1, P a ste , doz. — 1 35 
E. Z. C om bination , dz. 1 35
D ri-F oot, doz. ______2 00
B ixb ys, Doz. ------------ 1 35
Shinola, d o z . ------------  90

S T O V E  P O L IS H . 
B laokine, per doz. __ 1 35
B lack  S ilk  L iquid, dz. 1 40 
B lack  Silk  P a ste , doz. 1 25 
E n am alin e P a ste , doz. 1 35 
E nam aline L iquid, dz. 1 35 
E  Z Liquid, per doz. 1 40
R adium , per d o z . ------1 85
R isin g  Sun, per doz. 1 35 
654 S tove E nam el, dz. 2 80 
V ulcanol, No. 5, doz. 95 
V ulcanol, No. 10, doz. 1 35 
Stovoil, per doz. ------3 00

S A L T .
Colonial, 24, 2 l b . ------ 95
Log Cabin 24-2 lb. case  1 90 
Med. N o. 1, B b l s . ___2 80
Med. No. 1, 100 lb. bg. 95 
Farm er Spec.., 70 lb. 95 
Packers M eat, 56 lb. 63
C rushed R ock for ice  

cream , 100 lb., each  75 
B locks, 50 lb. ------------ 47
B u tter  Salt, 280 lb. bbl. 4 50

B aker Sa lt. 280 lb. bbl. 4 25
100, 3 lb. T a b l e ______6 07
60, 5 lb. T able ______5 57
30, 10 lb. T a b l e ______5 30
28 lb. b ags, T a b l e __ 40

P er  case , 24. 2 l b s . _2 40
F ive  case  l o t s ________2 30

W orcester

B bls. 30-10 s k s . ______5 40
B bls. 60-5 sks. _______ 5 55
B bls. 120-2% sk s. __ 6 05
100-3 lb. sks. _________ 6 05
B bls. 280 lb. bulk:
A -B u tter  _____________ 4 20
A A -B u tter  ____________ 4 20
P la in  50-lb. b lks. __  52
N o. 1 M edium  b b l ._2 75
T ecu m seh  70-lb. farm

sk. _________________  92
C ases, Ivory, 24-2 cart 2 35 
B a g s 25 lb. No. 1 m ed. 26
B a g s  25 lb. C loth dairy  40 
B a g s  50 lb. Cloth dairy 76 
R ock “C” 100-lb. sa ck s 70

SOAP
Am. F am ily , 100 box 6 00
E xport, 120 box ____4 90
F lake W hite, 100 box 4 40 
F e ls  N ap th a , 700 box 5 50 
Grdma W h ite  N a. 100s 4 50 
Rub N o M ore W hite

N apth a, 100 b o x _5 00
S w ift C lassic , 100 box 4 40 
20 M ule B orax, 100 bx 7 55
W ool, 100 box ________ 6 50
F airy , 100 b o x ________ 5 50
Jap R ose, 100 b o x ___ 7 85
P alm  Olive, 144 box 11 00
Lava, 100 b o x _________ 4 90
O ctagon _______________ 5 95
P um m o, 100 box _____4 85
S w eeth eart, 100 box _ 5 70 
G randpa T ar, 50 sm . 2 00 
G randpa T ar, 50 lge . 3 45 
Q uaker H ard w ater  

Cocoa, 72s, b o x _2 70
F airb an k  Tar,- 100 bx 4 00 
T rilby Soap, 100, 10c,

10 cak es free ______8 00
W illiam s B arber B ar, 9s 50 

W illiam s M ug, per doz. 48

Proctor & Gam ble.

5 box lo ts , a ssorted
Ivory, 100, 6 oz. __ 6 50
Ivory, 100, 10 o z . ___ 10 85
Ivory, 50, 10 o z . ______5 50
Ivory Soap F lk s., 100s 8 00 
Ivory Soap F lk s., 50s 4 10

C L E A N S E R S .

80 can  cases, $4.80 per case  

W A S H IN G  P O W D E R S .
Bon Am i P d , 3 dz. bx  3 75 
B on A m i Cake, 3 dz. 3 25
C lim aline, 4 doz. ------- 4 20
Grandm a, 100, 5 c ------4 00
Grandm a. 24 L arge _ 4 00
Gold D u st. 1 0 0 s ---------- 4 00
Gold D u st, 12 L arge 3 20
Golden Rod. 2 4 _______4 25
Jinx, 3 d o z . ___________ 4 50
La F ran ce  L aun, 4 dz. 3 60 
L u ster B ox, 54 --------- 3 75

MIRACLE
M iracle C., 12 oz., 1 dz 2 25 
Old D u tch  Clean. 4 dz 3 40 
Q ueen Ann, 60 oz. .— 2 40
R inso, 100 oz. _________ 5 75
Rub N o More, 100 ,10

oz. _________   3 3R
Rub N o More, 18 Lg. 4 00 
S p otless C leanser, 48,

20 oz. _______________ 3 85
Sani F lu sh , 1 doz. — 2 25
Sapolio, 3 doz. _______ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snow boy, 100, 10 oz. 4 00 
Snow boy, 24 L arge — 4 80
Speedee, 3 doz. ---------- 7 20
Sunbrite, 72 d o z . ____4 00
W yan d otte , 48 -----------  4 75

SP IC E S.
W hole S p ices.

A llspice, J a m a ic a ___ @13
C loves, Zanzibar _____@42
C assia, C anton ______ @25
C assia , 5c pkg., doz. @40
G inger, A frican ______@15
G inger, C o c h in ------------ @20
M ace, P en an g  ________ @75
M ixed, N o. 1 _________ @22
M ixed, 5c p k gs., doz. @45
N u tm egs, 70-80 --------- @50
N utm egs, 1 0 5 -1 1 0 --------@45
P epper, B lack  —:------- @15

Pure Ground in Bulk  
A llsp ice, Jam aica  —  @16
C loves, Z anzibar ____ @45
C assia , Canton ______ @25
Ginger, A f r i c a n ______ @33
M ustard _______________ @28
M aoe, P en an g  _______ @80
N u tm egs _____________  @44
P epper, B lack  _______ @18
P epper, W h ite  _____  @29
Pepper, C ayenne ____ @33
P ap rika, Span ish  —  @42 

S eason ing
Chili Pow der, 1 5 c ___ 1 35
C elery Salt, 3 o z . ____ 95
Sage, 2 oz. __________  90
Onion S a lt ___________ 1 35
Garlic ________________ 1 35
P on elty , 3% oz. ___ 3 25
K itch en  B o u q u e t ____4 50
Laurel L eaves  _______ 20
M arjoram , 1 o z . ______ 90
Savory, 1 oz. _______  90
T hym e, 1 o z . ________  90
T um eric, 2% oz. ___  90

STARCH
Corn

K in gsford , 40 l b s . ___ 11%
Pow dered, bags ______03%
Argo, 48, 1 lb. pkgs. 3 90
Cream , 4 8 - 1 ___________ 4 80
Q uaker, 40-1 ________  7

Gloss
Argo, 48, 1 lb. p k g s ._3 90
Argo, 12 3 lb. p k g s ._2 74
Argo, 8 5 lb. p k g s . ____3 10
S ilver G loss, 48 I s _11%
E lastic , 64 pkgs. ___ 5 35
T iger, 48-1 __________3 50
T iger, 50 lbs. _________ 05%

C O RN S Y R U P .

COLDEN-CRYSTALW HITE-MAPU
Penick Golden Syrup

6, 10 lb. c a n s _________ 2 90
12, 5 lb. c a n s _________ 3 10
24, 2% lb. c a n s ______3 20
24, 1% lb. c a n s ______2 20

C rysta l W h ite  Syrup
6. 10 lb. c a n s _________ 3 40
12, 5 lb. c a n s _________ 3 60
24, 2% lb. c a n s ______3 75
24, 1% lb. can s _______2 55
Penick M a p le -L ike  Syrup

6, 10 lb. cans _________ 4 15
12, 5 lb. c a n s _________ 4 35
24, 2% lb. cans ______ 4 50
24, 1% lb. can s ______3 05

Corn
B lue K aro, N o. 1%,

2 doz. _______________ 2 25
B lue K aro, N o. 5, 1 dz. 3 15
B lue K aro, N o . 10,

% doz. _____________ 2 95
Red K aro, N o. 1%, 2

doz. _______________  2 65
Red K aro, N o. 5, 1 dz. 3 65
Red K aro, N o. 10, %

doz. _________________ 3 45
Im t. M aple F lavor.

O range, N o. 1%, 2 doz. 3 05 
O range, N o. 5, 1 doz. 4 35 

Maple.
Green L abel Karo,

23 oz., 2 doz. ______5 19
Green Label K aro,

5% lb., 1 doz. ___ 8 40
M aple and Cane

K anuck, per g a l . ------1 65
Sugar B ird, 2% lb.,

2 doz. _________ - __9 00
Sugar Bird, 8 oz., 4 

doz, r_r__ 12 00

Maple.
M ichigan, per g a l__ 2 50
W elchs, per gal. ___ . 2 80

T A BL E  SA U C ES.
Lea & P errin, la rg e . .  6 00
Lea & Perrin, sm all- -  3 35
Pepper 1 60
R oyal M i n t __________ _ 2 40
T obasco, 2oz. ____ _4 25
Sho You, 9 oz., doz. 2 70
A - l ,  large _________ .  5 20

3 16
. 2 30

T EA .
Japan.

M edium  ____________
C hoice _____ _______

30@35
41@5S
62@70F an cy  __  ______

No. 1 N ibb s ___ _ _ 62
1 lb. pkg. S iftin gs 16@17

Gunpowder
Choice ______ ____ 28
F an cy  ___  _ _ 38@40

Ceylon
P ek oe , m edium  ___ ___ 52

E nglish B reakfast
Congou, M e d iu m __ __ 28
Congou, C h o ic e ___ 35@36
Congou, F a n cy  ___ 42@43

Oolong
M e d i u m __  ____ —  36
Choice 45
F an cy __  50

T W IN E
C oton,t 3 p ly cone .____50
C otton , 3 ply balls _ 52
W ool, 6 p ly ___ 20

VINEGAR
Cider; 40 G rain ____ 22
W hite W ine, 80 grain  22 
W hite W ine, 40 gra in  17 

W IC K IN G
N o. 0, per g r o s s ______ 75
N o. 1, per g r o s s ____ 1 05
No. 2, per gro ss  ____1 50
No. 3, per g r o s s ____2 00
P eer less  R olls, per doz. 90 
R ochester , N o. 2, do*. 50 
R ochester , N o. 3, doz. 2 00
R ayo, per doz. _______ 80

W O O D E N W A R E
Baskets

B ushels, narrow  band,
w ire h a n d l e s ___ __1 75

B ushels, narrow  band,
wood h a n d le s ______ 1 80

B ushels, w ide b a n d _2 15
M arket, drop handle 90 
M arket, s in g le  handle 95
M arket, ex tra  _______1 50
Sp lint, large __________8 50
Splint, m edium  ______ 7 50
Splint, sm all __________6 50

Churns.
Barrel, 5 ga l., e a c h . .  2 40 
Barrel, 10 ga l., e a c h . .  2 55
3 to 6 ga l., per g a l ._ 16

Egg Cases.
No. 1, Star Carrier_5 00
No. 2, Star Carrier_10 00
N o. 1, Star E g g  T rays 4 50 
No. 2, S tar  E gg  T rays 9 00 

Mop S tick s
Trojan s p r in g ________2 00
E clipse paten t spring  2 00 
No. 2, pat. brush hold 2 00
Ideal, No. 7 _________ 1 25
12 oz. Cot. Mop H ead s 2 55 
16 oz. Ct. Mop H ead s 3 00 

Palis
10 qt. G a lv a n iz e d ___ 2 50
12 qt. G a lv a n iz e d ___ 2 75
14 qt. G a lv a n iz e d ___ 3 00
12 qt. F larin g  Gal. Ir. 5 00
10 qt. T in D a i r y ____4 50
12 qt. T in D a i r y ____5 00

Traps
M ouse, wood, 4 h o l e s __60
M ouse, w ood, 6 h o l e s __70
M ouse, tin , 5 h o l e s ___65
Rat, w ood ___________ 1 00
R at, spring __________1 00
M ouse, s p r in g ________ 30

Tubs
Large G alvan ized  __  8 50
M edium G a lv a n iz e d _7 50
Sm all G a lv a n iz e d ___ 6 50

W ashboards
B anner, Globe ______5 75
B rass, s in g le  ________6 00
G lass, s in g le  _________ 6 00
D ouble P e e r l e s s ______9 00
Sin gle  P eer less  ______7 50
N orthern Queen ___ 5 50
U n iversa l ____________ 7 25

W indow  C leaners
12 in. __________________1 65
14 in. _________________ 1 85
16 in. _________________ 2 30

W ood B ow ls
13 in. B u t t e r __________ 5 00
15 in. B u t t e r __________ 9 00
17 in. B u t t e r _________18 00
19 in. B u tter  ________25 00

W R A PP IN G  PA P ER  
Fibre, M anila, w h ite .  05%
N o. 1 F i b r e __________ 08
B u tch ers M anila ____06
K raft ____________ ,___ 08
K raft Strip e ________ 09%

Y E A ST  CAKE
M agic, 3 d o z . ________2 70
S u nlight, 3 doz. _____2 70
S u n ligh t, 1% d o z . ____1 35
Y ea st Foam , 3 d o z ._2 70
Y east Foam . 1% doz. 1 35 

Y E A ST —CO M PRESSED  
F leisch m an , per d o z ._30
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Proceedings of the Grand Rapids 
Bankruptcy Court.

Grand R apids, A pril 8—On th is  day  
w ere rece ived  th e  sch ed u les, order o f r e f­
eren ce  and  ad ju d ication  in ban kruptcy  
o f D ave  H ov in ga , B an k ru p t No. 2469. T he  
m a tter  has been referred  to C harles B. 
B la ir  a s  referee in b an kruptcy. T he  
ban krupt is  a  res id en t o f  Grand R apids  
and is  a  laborer. T he sch ed u les  filed lis t  
a s s e ts  o f  $175, o f  w hich  $150 is  c la im ed  
a s  ex em p t to th e  bankrupt, w ith  lia b ili­
t ie s  in  the sum  o f $1,236.15. T he court 
h as req u ested  fu nds for th e  first m eetin g  
and  upon rece ip t o f th e  sam e th e  first 
m eetin g  o f  cred itors w ill be ca lled  and  
n ote  o f th e  sam e m ade here. A lis t  of 
th e  cred itors o f th e bankrupt is  a s  fo l­
low s :
G. B uerr & Son, Dorr ____________ $ 25.00
M oline Farm  B ureau , M oline ___  238.00
II. T. K opps, Grand R apids ___  91.53
P . D e H am er, H o l la n d ____________  50.00
D a v is  B ros., Grand R a p id s _________  66.00
W . B uer, Dorr ______________________107.00
Joe D e K raker. H ud son ville  ______ 330.00
T. B. Colt, N ew  York ___________  256.62
R ay  P . V ahur, A llegan  ___________  25.00
Dr. Josep h  D e Pree, Grand R apids 47.00

April 11. On th is  day w ere received  th e  
sch ed u les, order o f reference and ad ju d i­
ca tion  in ban kruptcy o f  J a y  R. L ichty , 
B ankrup t No. 2473. T he m a tter  h as been  
referred  to C harles B. B la ir  a s  referee in  
bankruptcy. T he bankrupt is  a resid en t 
o f Grand R apids and is  a  railroad e n g i­
n eer by trade. T he sch ed u les  filed lis t  
a s se ts  o f $250, a ll o f w hich  is  c la im ed as  
ex em p t to th e bankrupt, w ith  liab ilitie s  
o f $2,132.06. T he court h as w ritten  for  
fu nds for  th e first m eetin g , .and upon th e  
arriva l o f th e  sam e th e  first m eetin g  w ill 
be called, and note  o f  th e sam e m ade  
here. A lis t  o f th e creditors o f th e b an k ­
rupt is  a s  follow s:
H en ry  H. Jordan, Grand R apids $ 77.84
Y oung & C haffee, Grand R apids __ 349.97
E. A. P range, Grand R a p i d s ____ 83.56
M ichigan P h onograph Co., Grand

R a p id s --------------------------------------------  80.00
Jak e Strong, P ly m o u th _____________  15.00
Edw ard Palpureym an, P lym ou th  __ 100.00
H enry  Seam an, Grand R a p id s ___  362.50
A. D. H arrison , Grand R a p id s ___  90.00
A. E. D unn, Grand R apids _______ 120.00
A. B ottin g , Grand R apids ________ 365.00
P a sto o r  B ros., Grand R apids _____ 65.00
Sp ielm aker & Sons, Grand R apids 51.25 
C hristian  G. B ash , Grand R apids 8.45 
John K aun tz, Grand R apids __ __ 62.76
St. M ary’s H osp ita l, Grand R apids 28.00
D avid  E ason . Grand R apids _______ 107.00
Dr. H . C. W olf, Grand R a p id s ___104.00
M ichigan B ell Tel. Co., Grand Rap. 21.05 
B ru m m eler-V an  Strein  Co., Grand

R apids ------------------------------------------  9.50
M enor Co., Grand R a p id s ___________  21.18

April 11. On th is  day w ere rece ived  the  
sch ed u les, order o f reference and ad ju d i­
ca tion  in ban k ru p tcy  o f Caroline A nder­
son , B ankrup t No. 2472. T he m a tter  has  
been referred  to  C harles B. B la ir  a s r e f­
eree in bankruptcy. T he bankrupt is  a  
resid en t o f  Grand Rapfds and has co n ­
du cted  a  laun dry  a t  such  p lace. The  
sch ed u les  lis t  a s se ts  o f $8,273, o f w hich  
$2,000 is  cla im ed a s  exem p t to the b an k ­
rupt, w ith  lia b ilitie s  o f $19,796.03. T he  
court h as w r itten  for funds, ow in g  to  the  
fa c t th a t th e property is  su b jec t to  heavy  
secured  cla im s. Upon rece ip t o f  the  
fu nds th e first m ee tin g  w ill be called, 
and note  o f th e sam e m ade here. A lis t  
o f th e  cred itors o f th e bankrupt is  a s  
fo llow s:

Mrs. M arion D avidson. Grand R. $200.00
Mrs. S. H . A llen, Grand R apids 100.00 
Mrs. Irene H anlan, Grand R apids 100.00
P au l D ennison . Grand R a p id s ___  25.00
N ettie  P o linsk i. Grand R a p id s ___  15.00
G in eveve O ndroviz, Grand R apids 15.00 
Irene H anlan. Grand R apids ____ 550.00
F . F . W ood M otor C o.,. Grand R. 125.00
G. R. S av in gs  B ank. Grand R apids 350.00
M arion D avidson, Grand R a p id s_ 600.00
Burnard M. F riar, Grand R apids 2,250.00 
Chas. J. P leu ne and oth ers, Grand

R apids -------------------------------------- 7,350.00
In d u stria l In v estm en t Co., Grand

R apids ----------------------------------------- 500.00
P eop les  S av in gs B ank , Grand Rap. 2,800.00 
A cm e W eld in g  & R epair Co., Grand

R apids ___________________________  .75
B a ttje s  F u el & M at. Co., Grand R. .45
B eld in g  B a sk et Co., B e l d in g ______ 21.90
B en ner C hem ical Co.. C h i c a g o _ 7.00
Dr. J. D. C am pbell, Grand R apids 3.00 
C entral M ich. P ap er Co., Grand R. 118.49 
C onsum ers P ow er Co., Grand Rap. 90.43 
C reston  Oil Co., Grand R apids __ 22.00 
C reston  E lectric  Co., Grand R apids 12.00 
C reston G rain M arket, Grand Rap. 69.56
E li Cross, Grand R apids __________  3.00
D arlin g ’s  G arage, Grand R apid s __ ’ 5.70 
D e K orne Furn. Co., Grand R apid s 5.50
Dr. K uiter, Grand R apids ________  2.65
E th erid ge  P tg . Co., Grand R apids 113.09 
F ish er  B ros. P ap er Co.. F ort W ayn e 37.68 
F orbes Stam p Co., Grand R anids 1.00 
F oster , S tev en s & Co.. Grand Rap. 7.65 
P. B . G ast & Sons, Grand R apids 71.60
G eiger B ros., N ew a rk  ____________  24.00
G. R. D ry  Goods Co., Grand R apids 9.00
G. R. G as L ig h t Co., Grand R apids .50
G. R. W ater W orks. Grand R apids 22.41
G reat W estern  Oil Co., Grand

R anids ------------------------------------------  16.02
H ayd en  Su pply  Co., Grand R apids 52.40
H erald  Pub. Co., Grand R a p id s_29.87
A. L. H olcom b, Grand R a p id s ___  4 8 ."
A. H yd e & Son, Grand R a n id s ___  1' hi
In tern ation al S a les  Co., Grand R. 2.40
C. R. K en t, C o o p e r s v il le ___  ____ 12.05
L e ite lt  Iron W orks, Grand R apids 4.55 
L ew is  E lectr ic  Co., Grand R apids 4.60

M cL achlan B ros., Grand R a p id s_ 7.89
M ichigan S ta te  N ew s, Grand R apids 13.00
M ich igan  T ag  Co., Grand R a p id s_58.80
N ation a l Soap & S alt Co., Grand

R apids ___________________________  89.20
R iversid e L um ber Co., Grand Rap. 34.61 
R odenhou se E lec. Co., Grand Rap. 16.00
R osend all B ros., Grand R a p i d s __  3.91
Sh ipm an Coal Co., Grand R apid s_30.00
Starchroom  Pub. Co., C incinn ati __ 3.00
S w ift & Co., Grand R apids ______ 64.74
S yn d ica te  Adv. Co., N ew  Y o r k ____ 36.88
T im m er’s  G arage, Grand R ap id s_ 2.00
U n ited  A ppliance Co., Grand Rap. 8.00 
W atson  F u el & Supply Co., Grand

R apids ___________________________  20.00
W ing  & E vans, Inc., D e t r o i t ___  5.00
C h attel Loan Co., Grand R a p id s_ 300.00
M orris P lan  B ank, Grand R ap id s- 300.00
W ood M otor Co., Grand R a p id s_125.00
Industria l B ank, Grand R a p i d s _ 300.00
K en t S ta te  B ank, Grand R a p id s_ 300.00
M arion D avidson , Grand R apids __ 600.00
Ida D avidson , Grand R a p i d s __ - 300.00
F ra n c is  L. W illiam s, Grand R apids 300.00
Geo. B oltw ood, Grand R a p id s ___  300.00
C reston  B oot Shop, Grand R apids 25.00
C itizen s T el. Co., Grand R a p id s_100.00
S. H . A llen, Grand R a p id s ________ 800.00

In the m atter  o f E lectric  Serv ice  Co., 
B ankrup t No. 2426, th e  court is  in re ­
ce ip t o f an offer o f $100 from  the C olo­
n ia l F in an ce  Co., o f  M uskegon, for all 
of th e a s se ts  o f the bankrupt, w hich  are  
app raised  a t  $643.95. T he date  fixed for 
sa le  is  April 21. A  copy o f the in ven tory  
m ay be seen  in th e hands o f th e referee.

In th e m atter  o f P e ter  A. N elson , 
B ankrup t N o. 2456, th e court is in r e ­
ce ip t o f an  offer o f $250 from  E. L. H o w ­
ard, o f  V estab u rg , for a ll o f  th e sto ck  in 
trade and fix tures o f th e  e s ta te , ex cep t  
th e  exem p tion s. T he e s ta te  sh ow s a tota l 
in v en to ry  o f $850.03. T he sto ck  is  o f 
grocer ies and th e a tten d a n t fix tures o f  
such a store, and a ll located  a t L udin g-  
ton. T he date  fixed for sa le  is  April 21. 
T he inven tory  m ay  be seen  a t th e r e f­
eree ’s  office  in  Grand R apids, w here the  
sa le  w ill be held. N ath an  Josep h , o f 
L udington, is  tru stee  and can  show  the  
stock .

In th e m a tter  o f A llen  G. T hurm an & 
Co., B ankrup t N o. 1955, a  sp ecia l m e e t­
ing  o f cred itors has been called  for April 
21 for th e  purpose o f con sid erin g  an  offer  
o f com prom ise on th e book accou n t o f 
$4,817.55. T he party  offers the sum  of 
$3f>0 in fu ll se ttlem en t.

In th e  m atter  o f C harles B uczyn sk i. 
B ankrup t No. 2262, th e  tru stee  has filed  
h is  final report and accou n t and a  final 
m eetin g  o f cred itors w ill be held a t th e  
referee s  office April 21. T he tru stee ’s 
final report and  accou n t w ill be co n sid ­
ered and ad m in istra tion  ex p en ses  and a 
first and final d ividend to cred itors paid.

In the m atter  o f C hris J. W olbers, 
B ankrup t No. 2468, th e funds for the  
first m eetin g  h ave  been received  and
such  m eetin g  w ill be held a t th e office  
of C harles B. B lair, April 28.

In th e m a tter  o f Ralph B oerm a, B a n k ­
rupt No. 2465, th e  funds for th e first
m eetin g  have been rece ived  and th e  m e e t­
ing  has been  called  for April 28.

In th e m atter  o f C aroline A nderson,
B ankrup t N o. 2472, th e  fu nds for th e  
first m eetin g  h ave been received  and
such m eetin g  has been called  for A pril 30.

Why Mellon Plan Should Be Enacted.
Because it will bring' a direct cash 

saving to ten million American citi­
zens.

Because it will cut out m ost of the 
nuisance taxes.

Because it will permit millions of 
dollars now invested in tax-free secur­
ities to be put into business of all 
kinds.

Because this money will then pay 
a tax when it is now paying none.

Because this money, going into busi­
ness, will increase production and 
work and make for general prosperity.

Because it means a bonus for the 
whole Nation.

Because the $323,000,000 which will 
be cut from the tax bill will go into 
industry and do at least a billion dol­
lars’ w orth of work for the Nation.

Because it will save the average 
man the money he now pays out to 
meet the taxes of the people from 
whom he buys—the retailer, the whole­
saler, and the producer.

Because it will keep the American 
dollar from following in the footsteps 
of the mark and the lira.

Because it is an honest plan worked 
out on a business basis.

A benedict is a man who hasn’t 
anything he is afraid the moths will 
get into.

|  Sell D uro B elle H air n e ts  and earn § 
|  20% m ore profit than you can earn I
|  on an y  oth er n a tion ally  advertised  |  
|  brand. §
I  Our a d v ertis in g  serv ice  co n sists  o f |  
|  b eau tifu l d isp lays in color for your f  
|  w indow , and counter—m ail en c lo s- § 
1 ures and a  lo t o f  oth er sa les  stim u - |  
|  lators. A ll th is  is supplied F R E E . |

|  The Duro Belle Dozen Package |
|  T he n ew est idea in pack in g  H air |  
1 nets. One dozen Duro B elle H a ir  |  
|  n e ts  in en velop es are n ea tly  packed 1 
|  in a  san itary , w axed  w rapper—  |
|  labeled “B uy Them  B y T he D ozen .” |  
|  T h is brings up the volum e o f sa les. §

1 W R IT E  YOUR JO B B E R S FO R 1 
|  D E T A IL S OR A D D R E SS |

| NATIONAL TRADING CO. f
|  630 South Wabash Avenue |
|  Chicago, 111. |

Fi i m 1111111 m 111111111 m 111111111111111111 m 1111111111 m 1111111111111111 i 11111111111 m 111111 m i

P a ten t app lied  for

CONKLIN BROOM DISPLAY 
RACK

Made of Y/ \  inch wire with Price Card 
Holders. Finished Green Enamel. 
Takes very little floor space. 33 in. 
H igh, 30 in. Long, 8 in. Wide.
Price $5.50 F. O. B. Grand Rapids.

LEE S. CONKLIN
2022 Francis Ave.

GRAND RAPIDS, MICH.

Bigger Profit for You

Buckeye Mutual Health Association
Provides

Protection at A ctual Cost
For Business and 

Professional Men and Women
Unlimited Health Insurance 

Benefits for One Day or More of Sickness
$25.00 Per W eek for Confining Sickness for 

Two Years
Unlimited Accident Insurance 

$5,000 Death Benefit
$25.00 per W eek for Two Years Total Loss 

of Time
Annual Cost $36.00

For Further Information address

MANLEY J. HEMMENS, Secretary
P. O. Box 104 Columbus, Ohio

M ENTIO N M ICHIGAN T R A D E SM A N
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BUSINESS WANTS DEPARTMENT
A dvertisem ents inserted under this head fo r five cents a word the first 

Insertion and four cents a word for each subsequent continuous Insertion  
I f  set In cap ita l letters, double price. No charge less than 50 cents. Sm all 
display advertisem ents in this departm ent, $3 per inch. Paym ent w ith  order 
is required, as am ounts are too small to open accounts.

STILL ACTIVE AT EIGHTY.
(Continued from Page 26)

vertising space in the Telegram- 
Herald when Lloyd Brezee was the 
editor and publisher of it. T hat was 
in 1886 or 1887 probably. I did not 
make the sale, as I remember, but a 
messenger from the President of the 
United States could have found no 
fault lyith the courtesy accorded me.

I had plenty of “pep” those days 
and not so much tact as m ight have 
been useful. I was a youngster then, 
quite unsophisticated, and Mr. Stevens’ 
kindly manner made a lasting impres­
sion on my mind. H e seemed to me 
a prince among the business men of 
Grand Rapids, and time has not 
changed the opinion then formed.

O ther men in Grand Rapids have 
made more monev than W ilder D. 
Stevens, probably, but none has been 
more successful in building a reputa­
tion for honesty, integrity, sound 
judgm ent and uprightness of conduct. 
His outstanding characteristic in my 
opinion is human kindliness, charity 
and good will toward all men.

I congratulate him upon reaching 
the ripe age of four score years, and 
the people of Grand Rapids are to be 
congratulated, in my opinion, that he 
has lived among us all these years. The 
influence of such a character can be 
visualized in thought only. It is not 
to be set down in words.

Jam es L. Hamilton.
Through the columns of the Michi­

gan Tradesm an, which has for so long 
faithfully and intelligently represent­
ed the interests of Grand Rapids and 
W estern Michigan, I wish to extend 
the felicitations and congratulations of 
this company to Mr. W ilder D. 
Stevens, who on April 19 will have 
rounded out for score years.

I t is the privilege of comparatively 
few men 'to reach that land mark of 
life’s journey in the enjoym ent of 
health and unimpaired facilities.

That Mr. Stevens may enjoy many 
more years of a life that has con­
tributed much to the community in 
which he lives is the earnest wish of 
all.

As a general thing a “good fellow” 
is very generous with the money his 
wife needs for shoes.

W hen you  tak e  your pen in 
hand and your th ou gh ts run 
freely  your n ex t grea t need is—

W riting

PA PER
Lots of It!

H a v e  a t  your elbow  a  package  
o f P arch m en t Bond, m ade by  
th e K alam azoo V egetab le  P a rch ­
m en t Com pany, a t  K alam azoo, 
M ichigan.

G et it  a t  your fa v o r ite  Book  
Store in  5 and 2% pound p a ck ­
a g es , s ize  8% xll.

M eets th e w r itin g  n eeds o f 
ev ery  M AN, W OM AN and  
CH ILD in H om e, School or 
B u sin ess , and it's  th e b ig g est  
valu e for your m oney. A b lotter  
in ev ery  package.

AGENTS:
In  M IC H IG A N , IL L IN O IS  and 
W ISC O N SIN  to handle the fastest 
selling A U T O M O B IL E  T R O U ­
B L E  L IG H T  on the market. New 
Patented Suction Grip. Send for 
sample inclosing One Dollar. 
Money Back if not satisfied. E X ­
C LU SIV E  T E R R IT O R Y  to right 
party.

CENTRAL STATES 
SPECIALTY CO. (Not Inc.)

448 H enry Street. 
DETROIT, MICHIGAN.

THERE IS MONEY 
FOR YOU IN

5c. and 10c. Bars.

T R Y
H I-N E E _____________10c
OH B IL L __________  5c
CHOC L O G S _____  5c

STRAUB CANDY COMPANY
Traverse C ity , M ich.

407 North H am ilton  S t., Saginaw , W .S .

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

Signs of the Times
Are

Electric Signs
P rogressive  m erch an ts and m an ­

u factu rers now  realize th e va lu e  
of E lectric A dvertis ing.

W e furn ish  you w ith  sk etch es, 
prices and op era tin g  cost for the  
ask ing .

THE POWER CO.
Bell M 797 Citizens 4261

For Sale—Large estab lish ed  butcher  
b u sin ess and all property in one o f M ich­
ig a n ’s b est c ities , located  on St. Clair 
river. P resen t ow ner tw en ty -fiv e  years. 
Poor h ea lth , m u st retire. Shop fu lly  
equipped w ith  u p -to -d a te  fixtures. S ix -  
room m odern flat above. Tw o large m eat  
coolers, sm oke house, sa u sa g e  outfit, 
chicken  k illin g  outfit. L arge barn. Lot 
100x100. P aved  street. C entrally  located. 
100 cord ice  h ou se, full, on river. A lso  
fifteen -acre  farm  w ith  slau gh ter  house  
on e-th ird  m ile out o f c ity , horse w agons, 
auto , all k inds o f tools. E very th in g  goes  
for $23,000. $8,000 to handle. W alter  E.
P eterson , M arine C ity, M id i. 555

FOR R E N T — ROOM 19x75, SU IT A B L E  
FOR cloth in g  and fu rn ish ing  store. In 
good tow n of 1,200 in rich section . E. B. 
Tabor, ow ner. E arlv ille , Illinois. 556

FO R SA L E  ON ACCOUNT OF ILL  
H E A L T H —An old estab lish ed  m on ey­
m ak ing departm en t store. W ill invoice  
about $27,000. In rea lity  is  tw o stores, 
and can be operated  a s  such. A. W . 
M eyer, B arrin gton , 111. 557

To buy a  good reta il store o f an y  kind, 
or sell yours qu ick ly  for cash , w rite M an­
ager, C hicago B u sin ess  E xch ange, 327 So. 
La Salle S t., C hicago. 558

FOR SA LE—A FLO U R ISH ING  R ETA IL  
ELEC TR IC A L B U SIN E SS , DOING A 
$100,000 B U S IN E S S  W H IC H  CAN E A S I­
LY B E  D O U B L E D  IN  B E S T  LOCATION  
OF CITY. W R IT E  FO R PA R TIC U LA R S. 
GIVE R E F E R E N C E S W H E N  W RITING  
AS NO INFO RM ATIO N W ILL  B E  G IVEN  
TO IR R E SP O N SIB L E  PE R SO N S. A D ­
D R ESS P. O. BOX 532, W H E E LIN G , 
W E ST  VIRG INIA. 559

For Sale—E levator, su itab le  for tw o  or 
th ree story  use; s tee l cable; stron g  p la t­
form , 42 x  72. J u st the th ing for hard­
w are, grocery or gen era l store. A ddress  
R ay S. Co w in , G reenville, Mich. 560

For S a le—General store, w ith  liv in g  
room s in connection , good out buildings. 
A bout th ree-q u arters  acre o f land. L o­
ca ted  in fine farm in g com m unity . Old 
estab lish ed  b u sin ess. T h is is  heirsh ip  
property, w hich  p resent ow ner m u st s a c ­
rifice, h ave o th er in terests . A ddress No. 
561, c /o  M ichigan T radesm an. 561

FOR SA L E —D ry goods sto ck  and fix ­
tu res; ru n n in g  b u sin ess; good location; 
M cCall pattern  agency . F in e opportunity . 
H. J. V erh oek s, Grand H aven , M ich. 545

G E N E R A L  STORE— I ow n one o f the  
b est gen era l s to res  in W iscon sin , located  
in a  th ick ly  settled  farm in g com m u nity; 
v ery  good bu ild in gs, inclu d ing  n ice  hom e. 
Our stcok  is  a s c lean  a s  you can find. 
W ill se ll w ith  $10,000 down and th e b a l­
ance on e a sy  term s; or m y m anager, a  
form er M ichigan m an, w ill tak e  a  h a lf  
in terest w ith  $5,000 dow n. O. H . A dam s, 
330 C asw ell B lock , M ilw aukee, W iscon sin .

547

F or S a le—R estau ran t, confectionery , 
and soda  fou nta in  on tw o trunk lines. 
Good fixtures, liv in g  room s, low  rent. 
$1,500 w ill handle. Poor hea lth  reason  for  
selling . L. B ox, 213, M anton, M ich. 548

A B argain—Grocery fixtures, N o rth ­
w estern  F u rn iture Co. m ake, qu arter- 
saw ed  oak, m arble base, counters, sh e lv ­
ing, etc . F in est in U pper P eninsu la . 
M ust be tak en  by June 1. W erner B ros., 
M arquette, Mich. 549

MEAT COOLER FOR SALE—
10x16 foot m eat cooler, p erfect cond i­

tion. M ust see  it  to  app reciate  real 
value. Cheap for cash . George G aiser, 
220 Monroe A ve., Grand R apids, M ich­
igan. 550

E xcep tion al C hance—If you are looking  
for, and have the m oney, I w ill se ll you  
one o f the b est pay in g  neighborhood gro­
cery  stores  in Grand R apids. N o chain  
store com petition . I f you have $10,000, 
or its  equ iva len t in c ity  property, w rite  
under le tter  S, c /o  M ichigan T radesm an.

551

FO R SA LE— Stock  of genera l m erch an ­
dise on D ix ie  H igh w ay  7 m iles from  
F lin t, doing $30,000 cash  b u sin ess a  year. 
V illage o f 2,000. Only store carryin g fu ll 
line o f dry goods and shoes. F a ilin g  
health  reason for selling . JO H N  L A Y ­
M AN, MT. MORRIS, MICH. 552

F or Sale—W holesa le  bakery, brick oven, 
m odern m achinery. W ill sell or ren t 
building. A ddress N o. 553, c /o  M ichigan  
T radesm an. 553

FO R SA L E —G rocery stock  and fixtures, 
abou t $900, in good tow n and farm ing  
country  in C entral M ichigan. R ent $15. 
A ddress B ox  16, Cedar L ake, M ich. 554

F or Sale— 7x8 ice  box. F irs t c la ss  
condition . J. H . Shoem aker, L yon, Mich.

540

Store F ix tu res  W an ted —W hat h ave  you  
in cash  reg isters, show  cases , sca les , ad d ­
ing  m ach in es, etc . A. L. R edm an, O lney, 
111. 513

F or Sale—Prin cip al u n dertak ing b u si­
n ess and furn iture sto ck  in a  live  c ity . 
Old estab lish ed  trade. W ill se ll under­
tak in g  alone, or both; and e ith er  sell or 
ren t building. A ge and poor h ea lth  com ­
pel m e to sell. A ddress N o. 504, c /o  
M ichigan T radesm an. 504

P ay  sp ot cash  for c lo th in g  and fu rn ish ­
ing goods stock s. L. S ilberm an, 1250 
B urlingam e A ve., D etro it, M ich. 566

F or Sale— Flour, feed and grocery  
b u sin ess doin g a  fine b u sin ess. A lso  
buildings and real e s ta te . L ocated  on 
finest corner in th e c ity . 87 feet on 
m ain stree t, 180 fee t on side stree t. Store  
building 22x100. H ay  barn, tw o  sm all 
w areh ouses, large store shed , sm all store 
building on corner occupied  a s  a  m illin ­
ery store. Good reasom  for selling . Ad­
dress N o. 208, c -o  M ichigan T radesm an.

208

CASH For Your Merchandise!
W ill buy your en tire  sto ck  or p art o f 
stock  o f shoes, dry goods, c lo th ing , fu r­
n ish in gs, bazaar n ovelties , fu rn iture, ect. 

L O U IS  L E V IN S O H N , Saginaw , M ich.

TITLE RETA INING NOTES
Under a recent decision of the Michigan Supreme Court, 

title notes are not valid unless recorded with the city, village 
or township clerk. This means that they must embody 
affidavits setting forth the conditions under which the notes 
are uttered. We have had our attorney prepare proper drafts 
of notes covering this requirement and can furnish same in any 
quantity desired on short notice. Our price for these notes 
is as follows:

5 0 0 __________________________ $6.75
1 ,0 0 0 __________________________ $8.25

T R A D E S M A N  C O M P A N Y
GRAND RAPIDS
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IN THE REALM OF RASCALITY.

Cheats and Swindles Which Merchants 
Should Avoid.

R eports from Louisville are to the 
effect tha t Colfax Gibbs has forty so- 
called stock salesmen inveigling the 
prospective investors of K entucky to 
exchange their savings for stock in the 
K entucky Asphalt Co. If the daily 
papers of K entucky did their duty 
they would reproduce the two decisions 
handed down by Judge Perkins in 
the K ent Circuit C ourt, showing the 
kind of campaigns Colfax Gibbs con­
ducts. The cases are the Girow and 
Southern Land and Oil Co. m atters, 
in both of which the notorious Gibbs 
was the central figure.

A bad-check artist who claims to 
have a severe case of heart trouble, 
but who apparently has nothing w rong 
with his nerves, is warned against by 
the Tradesm an. H is game is to draw 
checks on a Cleveland tru s t company, 
and he represents himself as the Cleve­
land district manager of a supposed 
film company. H e is alleged to have 
victimized several local persons and 
concerns.

A nother case is a well-dressed man 
of middle age who recently bought a 
kodak from a local merchant, giving a 
check in paym ent that was drawn on 
a bank in a small towrn in Kalamazoo 
county. His “credentials” consisted 
of an automobile driver’s license with 
his photograph on it and a bill of sale 
for some property recently purchased 
in the town in which the bank is lo­
cated. The check came back marked 
“no such account,” and no one in the 
town in question is known by the name 
given by the drawer.

Benton H arbor, April 12—H ere I 
come again for help but this tim e it 
is only for a little information. W ill 
you tell me what you know about 
Black’s International Selling Service, 
John J. Black, manager, located at 
Chippewa Falls, Wis.?. Are they a 
reliable farm agency? They charge a 
service fee of $10 for listing farm 
property for sale and then a tw o per 
cent, commission to the agent who 
sells your property for you. I was 
wondering if it was just a scheme for 
the $10 or w hether th^y really were 
reliable. B. B.

Just a scheme to get your $10. T hat 
is all. W isconsin Real Estate Brok­
er’s Board of Madison, Wis., advises 
us Black has been denied a license— 
but he is pursuing the game in the 
same old way.

Upholding the Ohio bad check law 
in a recent decision of the Ohio Su­
preme Court is hailed by Michigan 
business men as a decided aid to  them 
in working with the Michigan bad 
check law, alm ost identical with the 
Ohio statute.

The Federal Reserve Bank of New 
York has issued a w arning of two new 
counterfeits. One is a $50 note of the 
Federal Reserve Bank of Richmond. 
It bears the check letter “B” and the 
seal is a light blue and the numbering 
a dark blue, whereas on the original 
the two shades of blue are the same. 
The other counterfeit is a $10 note on 
the Federal Reserve Bank of New

York. I t  is printed w ithout threads or 
imitation of them and bears the check 
letter “C.”

Adrian, April 14— W e received a let­
ter from the Lakewood H otel Sup­
ply Co., Lakewood, N. J., some time 
ago, quoting us a much higher price 
for eggs than other dealers were pay­
ing. Several weeks after w riting the 
first letter we received another letter 
w anting to buy poultry. This man, 
Abbott, m ust be the same A bbott who 
was doing business under the name 
of the N ewark Products Co., Newark,
N. J. W hy are men of this type al­
lowed to continue doing business, de­
frauding the public through the mails?

R. L. H.
H. A. Abbott, doing business under 

the title Lakewood H otel Supply Co., 
has no connection with N ewark P ro­
duce Co., so far as we have been able 
to learn. H e has no established re­
sponsibility tha t would w arrant poul- 
trym en shipping produce to him. 
There is always reason for suspicion 
of the dealer quoting higher prices 
than the  m arket w arrants. Such 
parties either do not intend to  pay for 
the produce at all, or plan so to grade 
it as to nullify the high quotations.

New York, April 12—On M arch 22. 
1922, a bulletin was issued on “H icks’ 
Licekill,” a preparation taken intern­
ally, to prevent chickens from becom­
ing affected with various forms of 
parasites, in which the opinions of 
governm ent scientists were mentioned, 
and at that time it was stated that 
tests were being made.

The Dallas, Tex., Division of the 
Bureau of Entom ology under recent 
date advise us tha t they, together with 
the Insecticide and Fungicide Board, 
have carried out a num ber of tests 
with the use of these various internal 
remedies against lice and other ex­
ternal parasites of chickens, and that 
all of the products tested have proven 
inefficacious.

The m atter is still under investiga­
tion and they have not yet issued a 
final report. However, they feel that 
these tests have been carried far 
enough to indicate tha t these sulphur 
compounds, and in fact all o ther 
remedies applied either to  food or 
drinking water, have no practical 
value in the control of external para­
sites.

National Vigilance Committee.

Spring Has Come at Onaway.
Onaway, April 15—We hail with de­

light the formation of the Forest P ro ­
tective Association and may it ever 
live. I trust that it will become ac­
tive to the extent of not only protect­
ing our forests and woodlots from fire, 
but prevent fully and absolutely the 
destruction of evergreen trees at 
Christmas time. O ur territory  has 
suffered until it is alm ost unbearable. 
Carload after carload of beautiful ever­
green have yearly been destroyed. 
True, they have gladdened the hearts 
of many children at Christmas time— 
and we are glad of that—but for how 
long? a few short days only and then 
forgotten; while in their native state 
they produce scenic beauty for years 
to come, never to  be forgotten, be­
sides furnishing homes and protection 
for animals and birds.

If the Secretary of the Michigan 
Forest Protective Association will 
communicate with the Onaway Com­
munity Council I can assure him that 
aid will come from our direction.

C. W . Bahel, druggist is home from 
Detroit, where he has been spending 
the w inter seeking medical aid. “D oc” 
is impatiently looking out the windows 
waiting for the weather to become just 
a wee bit milder before venturing out. 
Then, with the blossoming of the 
hepatica and the fragrant arbutus, life

will s tart with renewed vigor and ac­
tivity as usual.

H ats off to Lee M. Hutchins for his 
wonderful portrayal of Northern 
Michigan scenery and tourist a ttrac­
tions. Unlike the South, one visit is 
not enough, but it becomes a yearly 
habit. Michigan summers are un­
excelled and N orthern Michigan es­
pecially offers the advantages of the 
finest climatic conditions and the 
purest water in the world.

The Onaway Community Council 
is sponsoring the forming of a city 
band and a Summer school, as well as 
the Boy Scout movement. ’Tis well; 
no dull days for Onaway.

The Chandler H otel has motorized 
its bus line and hereafter it will be 
quick service to and from all trains or 
any part of the city.

O ur popular merchant, W. B. Has- 
kin, has been re-elected to the office 
of City Commissioner for a term  of 
three years. W ill has the faculty of 
mixing politics with groceries, giving 
them  the proper blend.

Traffic has opened between here and 
Rogers City on M 10 and, with the 
exception of a few snow drifts, can 
also be negotiated all the way to Che­
boygan. Squire Signal.

List of Successful Candidates at Phar­
macy Examination. 

Registered Pharm acists. 
Leonard Berean, Detroit.
H arold M. Doran, Flint.
W illiam R. Green, Adrian.
Casimir John Affeldt, D etroit.
Joseph H. Cohen, D etroit.
George K enneth Hoyt, Suttons Bay. 
Archie L. Lederle, Leland.
W allace R. M acNaughton, Manistique. 
Carl E. Rann, Lansing.
Delavan W . Sipes, Jackson.
Alice N. Swanton, Lansing.
Jam es Yonkman, Holland.

Registered A ssistant Pharm acists. 
Leo. F. Brandell, Mt. Pleasant. 
Alfred J. Dietrich, Kalamazoo.
N. Clair Durbin, Lansing.
Carl G. Gulbransen, Menominee.
Don R. H arris, Clio.
H arold H irshman, D etroit.
O gle A. Kiley, D etroit.
Jam es T. Lehan, Saginaw, W . S. 
Jacob M alamud, D etroit.
W illiam  D. McKay, Ithaca.
H arold Meggison, Charlevoix.
Bentley Parliam ent, Rose City.
Eino A. Toppila, Ishpeming.
Floyd W . Bargy, Muskegon.
H enry C. Bueche, Grand Rapids. 
M lton Patrick, D etroit.
R. J. M orrill Rasmussen, Grand Rapids. 
K ent F. Slawson, Greenville.
J. Earle Van Lente, Holland.
W illiam  J. W ard, Chesaning.

Gabby Gleanings From Grand Rapids.
Grand Rapids, April 15—Manley 

Jones (Telfer Coffee Co.) has been 
off the road since M arch 1 in order 
to be in constant attendance on his 
wife, who has been seriously ill for 
several weeks. This is the first break 
in road service Manley has made since 
he began traveling out of Grand Rap­
ids, forty-four years ago. He and 
Mrs. Jones have been m arried thirty- 
six years and their devotion to each 
other is a m atter of frequent comment 
and commendation am ong their friends 
and associates. T he house has dele­
gated no one to cover M anley’s te r ­
ritory  during his absence, believing 
tha t the mail orders which will be sent 
in by M anley’s loyal custom ers during 
his tem porary retirem ent will be suf­
ficiently liberal to justify such action 
on its part. M anley’s little grandson 
was recently baptized at the home of 
the grandparents by the rector of St. 
Paul’s M emorial church, of which 
Mrs. Jones has been a life-long mem­
ber.

Paul Gezon, Secretary of the Retail 
Grocers and General M erchants’ As­
sociation of Michigan, addressed the 
Greater M uskegon G rocers’ Associa­
tion at their regular meeting Monday 
evening.

George A. Rumsey, who has spent 
the w inter a t St. Petersburg, leaves 
for Grand Rapids April 26. He and 
Mrs. Rumsey are slated to reach home 
April 28.

Frank A rlett has taken the position 
of city salesman for the V andenburg 
Cigar Co. He was form erly with the 
W orden Grocer Company and the 
W oodhouse Cigar Co.

W illiam Judson (Judson Grocer 
Co.) and wife have returned from 
Schoolcraft, where they spent several 
days in their suburban home.

David Drumm ond, who has traveled 
twenty-seven years for Brown & Seh- 
ler, has retired from that position to 
engage in the real estate business. He 
has formed a copartnership with C. 
A. Middleton, who traveled several 
years for W ilcox & Keeman. The 
new firm will be known as Middleton 
& Drummond.

Carl M ather has stayed the judg­
ment for $2,772 E. A. Stowe recently 
obtained against him in the K ent Cir­
cuit Court, Clay H. H ollister replacing 
Meyer May as bondsman. This means 
that the judgm ent and costs will be 
paid in full within 60 days from April 
15. M ather had until April 17 to re­
turn from California, where he de­
camped as soon as he was convicted 
of perpetrating a fraud, and e’ther 
take an appeal to the Suprem e Court 
or accept the alternative of being 
placed on the jail limits of Kent 
county. Neither alternative apparent­
ly looked good to M ather, so he has 
evidently decided to keep away from 
Grand Rapids, so tha t the several hun­
dred victims of his criminal practices 
may_ have no opportunity  to secure 
service on him.

W hatever else you do, disperse 
good cheer.

A n n u a l C onvention
Retail Grocers and General M erchants Association, Pantlind 

Hotel, Grand Rapids, Tuesday, W ednesday and Thursday, April 
22, 23 and 24.

Speakers: John A. Green 
W . R. Roach 
E. A. Stowe and others.

Tuesday evening Dinner with compliments of W. B. Roach 
& Co.

W ednesday evening Supper and entertainm ent by W holesaler’s 
D epartm ent, Grand Rapids Association of Commerce.

Luncheon W ednesday noon for the Ladies of the Delegates at 
the New M orton given by Fleischm ann Co.

All grocers and meat dealers of the State are invited.
Paul Gezon, Sec’y.


