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THE STRENGTH OF THE COUNTRY

THE real way to help other people isnot to compel them
to do what you think is right,but to live yourself in such
a fashion as to better the lives of the people with whom
you come in contact. If you live reasonably well-helpfully
. and intelligently—you may do some good just by living.
The country’s strength is not in its prodigious outfit of
stick-at-nothing reformers,whether hooded or not,whether
oath bound or not; but in the number of its people who
manage to live pretty good lives, to be kind, to be long-
suffering, to be dutiful,and who recognize their neighbors

at home and abroad and are ready to help them.
EDWARD G. MARTIN in Harpers Magazine
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SUPPLY THE HOUSEWIVES WITH

Throughout the summer, most housewives,
with commendable thrift and foresight, can or
preserve a part of the abundance of fresh fruits
and vegetables for use on their tables during
the long winter months. This is the time, there-
fore, to furnish them with glasses and jars, with
sugar and spices and with PAROWAX.

She knows that to preserve her fruits and
vegetables, she must seal them in their con-
tainers with a seal which is airtight. She knows
that unless the air is excluded they will ferment
and become unfit for use. One of these two color counter display

She knows too, that PAROWAX will seal cartons is packed in each case of Parowax
them tight, keeping all their goodness and fresh-
ness in and keeping air out. The effectiveness
with which PAROWAX seals each container,
its cleanliness and purity and the ease with
which it is used, makes it ideal fo'r all canning
and preserving where jars, glasses or bottles are
used for containers.

Every dealer should have an adequate
supply of PAROWAX on hand throughout the
summer. It may be secured promptly from any
agent or agency of the

Standard Oil Company

(INDIANA)
910 S. Michigan Avenue Chicago, lllinois

Michigan Branches at Detroit, Grand Rapids and Saginaw
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IN THE SHADOW OF FEAR.

Wars once were limited to a sea,
a peninsula or valley. Science has
opened the gates of the world and all
its continents and seas to the sweep
of a single war. As these scientists
meet military planes are completing
the circling of the globe. That ex-
ploit is being studied in every mili-
tary center of the world. Science
again has lengthened the sword arm
of Mars. Applied physics, mathema-
tics and chemistry, all children of
Science, were behind and under the
wings of these flyers.

Applied Science has brought avia-
tion to a day when a lone aviator rid-
ing a mother plane, may drive before
him through the sky lanes a covey of
death in the shape of pilotless planes.
Under gas waves spread by them a
great city or an army might be anaes-
thetized for a day or sent into that
sleep that knows no waking. In this
winged brood of destruction, radio-
guided, every plane will be able to
drop bombs twenty times as destruc-
tive as the largest shell ever hurled
from a gun muzzle.

These things are soberly discussed
by genuine scientists as something
more than probabilities. Science made
it possible to move 2,000,000 Americans
to France in 1917-1918. Science doubts
if that ever again can be done in war.
By day planes launched from cruising
dirigibles would hunt down troopships
and convoys. By night the night-
flares dropping down from plane and
dirigible would give the one needed
torpedo or bomb its chance to find a
mark in the dark.

Science built the battleship, and now
is hunting it from the seas with the
submarine from below and the plane
from above. It has helped create
armies, but is becoming helpless to
protect them against new enemies it
has bred, enemies that strike the arm-
ed and helpless alike.

Secrecy, essential in war, is becom-
ing impossible to secure. Armies and

fleets cannot be hidden from dirigibles
loafiing miles high, sweeping hundred-
mile horizons at a glance and stealing
the secret dispositions of troops and
depots on a photographc plate ten by
twelve inches that reveals every detail.

Science, that “Fifth Estate,” has
left no non-combatants in modern
warfare that has become a clash of
nations rather than of armies. It has
lifted war from the land and the wa-
ter, and from under the water, into a
“Fourth Dimension,” the air. Ancient
conquerors ravaged the land with the
sword and the torch and sowed with
salt the ruined towns of their enemies.
A modern conqueror hurls tons of
nitrogen explosives at a nation and
sows an invisible death out of the
sky.
Doubtless heartsick men looked at
the smoking ruins of Babylon, Nine-
veh and Tyre and dreamed of a war-
less world. In the wake of Alenxan-
der, Attila and Alaric men must have
felt in the fields of the dead that hu-
manity was destroying itself. These
after all were little wars, shaking a
city, a province or a continent. The
wars where Science is the handmaid-
en of Mars shake the world.

They put a new fear into mankind
and this fear may be the beginning
of wisdom. Certainly the world is
more afraid of the “next war” than
ever before. This fear is at least as
powerful in the peace assemblies of
the nations as are good-will and the
brotherhood of man.

Civilization does not want to com-
mit suicide. It fears that it may with
the weapons the “Ffth Estate” has
placed in its hands. Mankind begins
to dread that Science may solve all
the problems of war and disarmament
by the final and utter destruction of
the race and its civilization. In the
shadow of that fear the instinct of self-
preservation in humanity begins to
assert itself as it glimpses the new
terrors that are the products and by-
products of Science.

The Spanish Dictator spent the first
anniversary of his coming to power in
the war area of Morocco. The fact
is significant. Among the elements
contributing to unrest in Spain the
most cogent was the seemingly never
ending conflict between Spain and the
Moroccan tribesmen and the ineffec-
tive pouring out of Spanish blood and
treasure in the attempt to justify the
African protectorate. Primo De Rivera
promised either to subdue the natives
or to withdraw Spanish forces from
the troublous hinterland to one or two
posts where they would be reasonably
secure. The effort to crush the revolt
was early abandoned and the with-
drawal begun. But even the retreat
has been costly, and so far has been
impossible to accomplish, though
thousands of reinforcements have been
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thrown into the field. The Dictator
is now playing his last card in Moroc-
co. He hoped to accompany the with-
drawal to the last posts with a signal
victory over the tribesmen, which is
demanded by public opinion at home.
The first reports that have come
through indicate a serious defeat for
the Spanish troops. Even the most
popular king in Europe ought to be
worried, though he gives no signs of
it.

Business is picking up on the Jap-
anese South Manchurian Railway.
Whether the remainder of the world
is particularly interested or not, Tokio
admits the fact. The improvement is
due to the demand by Chang, the
War Lord of Manchuria, for transpor-
tation facilities. He has engaged
passage toward Peking for his 100,000
soldiers and their impedimenta of guns
and other equipment, for he is about
to take part in China’s civil war.
Naturally, the Japanese could not af-
ford to miss this opportunity to turn
a pretty penny. But that is all there
is to it, according to Tokio. The re-
mainder of the world is pretty well
aware that Chang has long been play-
ing Japan’s game and that Japan fully
expects to reap some sort of political
advantage from the present Chinese
ruckus. But, of course, no one would
suspect Japan of allowing such consid-
erations to influence her policy. Busi-
ness should come before pleasure, and
therefore it is authoritatively stated
that the Tokio government views the
troop movements simply as “a matter
of railway business.”

Counterfeiters must keep pace with
the times. And so the band which has
just been rounded up in Newark and
Providence jhas been distributing its
output of “the queer” through rum
runners. This is a natural develop-
ment. As an expert in law breaking
the successful bootlegger is without
a rival, and, being an enterprising
gentleman, he can have no objection
to enlarging the field of his operations.
It seems to have been the international
aspect of the rum runners’ activities
that made them available as accom-
plices of the counterfeiters. The
bogus notes were bought by the boot-
leggers and then foisted on firms in
England and Scotland by means of
whisky purchases on Rum Row. Some
spurious ten-dollar bills, however,
came into the hands of shopkeepers in
South Jersey resorts and their com-
plaints led to the arrests. Bad money
to the amount of $700,000 is believed
to have been turned out. The speedy
solution of the mystery is a triumph
for the Secret Service.

Dayton, which will never lose her
glory as the native city of the Wright
brothers, has passed the hat and col-
lected $7500'for our world flyers. It
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appears that the birdmen, somewhere
in the empyrean, lost their receipts for
hotel bills and that without these
Uncle Sam declines to pay their ex-
penses. If this Government, after such
an exploit, is going to be so small and
mean as to prefer its red tape to the
discharge of its clear obligation, and
if it intends to let a little Ohio city
pay the bill it should defray, that
skimping parsimony will make an un-
pleasant impression in each of thc
lands over which the aviators passed.
There is no reason why they should
incur all the hardships and perils of
the flight and defray the cost in ad-
dition, for certainly the result is great-
ly to the gain of all future aerial
maneuvers wherein this country is
concerned, either in peace times or in
warfare.

A good, heavy rain might very con-
ceivably postpone or even prevent the
war that is brewing around Shanghai,
China. It is easy to conclude that it
cannot be much of a war; that it
should not be difficult to prevent, rain
or no rain. The amazing fact, how-
ever, is that there appears nothing to
do in the circumstances but let events
take their course and permit the two
rival Chinese war lords to fight it out.
Foreign nations which would like to
keep the peace can do nothing except
protest to the shadow government at
Peking and send gunboats to protect,
so far as is feasible, their nationals
and their property. Neither could the
League of Nations nor any other
agency for the prevention of war in-
tervene in the *“internal affairs” of
China.  Even the Chinese people
themselves, who certainly do not want
the war, must look on in complete
impotence.  The blood letting and
destruction of property depend almost
entirely upon the caprice of two
Chinese war lords.

Now that Senator Couzens has been
nominated to succeed himself by the
Michigan Republicans, he has a breath-
ing spell in which to follow up his
fetid with Secretary Mellon. The
special Senate committee authorized
to investigate the Internal Revenue
Bureau, therefore, is again in session.
It will ventilate the prohibition en-
forcement unit and delve deep into
income tax returns of divers and sun-
dry taxpayers. One of these days
selected tax returns will be made pub-
lic by the investigators, who will then
lean back and watch for the political
effects thereof. ' It is plain that Sec-
retary Mellon’s attitude about all this
is a disappointment to some of the
committee. Senator Couzens has been
invited to go just as fast and as far
as he likes by the Secretary. From
the Couzens standpoint it would have
been better had the Secretary been a
reluctant witness and a non-co-oper-
ator. '
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IN THE REALM OF RASCALITY.

Cheats and Swindles Which Merchants
Should Avoid.

A merchant who can Withstand the
shock of being deceived and ruthless-
ly swindled and yet bear up under
both with unwonted composure is not
far from being a philosopher. Such
a quality is disclosed in the attitude of
C. A. Brubaker, the general dealer of
Mears, after two experiences with a
man who appears to have resorted to
the subterfuge of changing his name
every time the Tradesman warned its
readers against having any dealings
with him.  The things he did not
change were a high powered auto-
mobile and a colored chauffeur, some-
times in livery. Mr. Brubaker describes
his predicament in the following letter,
which is characteristic of the man and
«the atmosphere in which he moves:

Mears, Sept. 19—I recently wrote
¥ou in regard to purchasin' crockery
rom the J. L. Jordan Co., via Living-
ston.  Since then | noticed two other
merchants have referred to same in the
Tradesman. Now, to give the devil
his due, | have received my shipment,
well packed, and only twenlt%/dglght
pieces broken, out of some |
was to _get three patterns, matched, but
they did better than that, as | have
some fourteen different and distinct
patterns. In fact, | have five designs
in cups and four in saucers, but, most
fortunately, the cups and saucers do
not match, the design of cups being
entirely distinct from the saucers. This
gives me an opportunity to offer them
as a novelty. It sure is a wierd outfit.
From the 1200. less twenty-eight brok-
en, | have discovered ninteen pieces
which—to the naked eye'—are entirely
whole and perfect. 1 didn’t know that
I was entitled to any that were not
cracked and chipped, but | got the
nineteen for proof. | hope | lose at
least $100, besides my time on this,
as | ought to get a bump. Have been
in business eighteen years and if |
don’t know any better ‘than to fall for
a “factory shipment” and pay money
in advance to a perfect stranger, 1
have something coming. | have an-
other deal on with the same %uy—

ot $l

granite ware. Yes, he ? ad-
vance on that and if | could gracefully
forfeit the $10. | would. | have never

repudiated any order | gave, but am
trying to convince myself that as |
was to have shipment” “at once" and
seven weeks have passed without any
billing. I could conscientiously cancel
this. ~However, | need the lésson, so
here is _hoplngb my exgected granite
ware arrives, broken, battered, bent,
chipped and thin as tissue paper. A
few more of these phenomenal d'rect-
from-factory-buys will put me in a
nice padded cell. But then, there is
one of us born everv minute.
Chronic Kicker.

Warning of an active and adroit
confidence-game worker is contained
in a recent communication to this pub-
lication from a valued patron. The
sharper, a dark-complexioned individ-
ual who looked tubercular, visited the
stores and business houses of the
towns in which our correspondent is
located with a seamless shoe, made by
a process he claimed to have invented,
and collected money to procure pat-
ents. In each case, he promised con-
tributors a share in profits after manu-
facture of the shoe had been started
and sales begun. The crook, who of-
fered the name of Samuel Robens, took
“French leave” after amassing some
$500 from various merchants, shoe
salesmen and others. He had succeed-
ed in "gyping” his victims by display-
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ing laudatory correspondence (written
by a local stenographer), copies of his
“formula,” photographs of the seam-
less shoe, etc. His conversation
abounded in chemical terms, giving
the impression that if he were not ac-
tually a chemist, he had a good work-
ing knowledge of the science. *“Rob-
ens"—the name is thought to be an
alias—was so smooth that he even de-
frauded his landlord both of room rent
and a big sum of money on the seam-
less shoe proposition. He claimed to
have formerly worked in many shoe
factories.  Hiis description is as fol-
lows: About 42 years of age; dark
complexion, blue eyes, smooth shaven,
weight about 130; medium height;
unhealthy appearance; rapid talker;
understands Polish.  Any merchant
approached by this inventor of a new
means for etaking honest people’s
money should detain him for the
police. The police authorities of sev-
eral cities are anxious to extend him
the free hospitality of the local jails.

The Avalon Farms Co., 319 West
Ohio street, Chicago, is sending out
letters to the trade, offering an ex-
clusive agency for the Avalon Farms
preparations with an initial order
amounting to $48, with which the
dealer will be given $16 worth of free
goods as a bonus. The concern claims
to manufacture eighteen different
specifics for live stock, including Hog
Tone. A reader of the Tradesman
sent a sample of this preparation to the
experiment station at 'the Michigan
Agricultural College for analysis and
report. The report was as follows:

| am pleased to report results of our

analysis on sample of Hog Tone which
was received from you a short time

ago.
gTo_tal solids 3.42%

Mineral mattér 1.99%

In other words, we find this ma-
terial contains 96.58% water, prac-
tically 2% of mineral matter and but
1.43% of organic substance. The min-
eral matter consists largely of iron
sulfate, red oxide of iron, calcium sul-
fate, magnesium sulfate, some alum-
inum, silica, and sodium and potas-
sium nitrate. The solution also con-
tains some _turpentine or pine oil and
camphor. The_price at which this ma-
terial is sold is greatly in excess of
its actual value. )

I will ask our Veterinary Depart-
ment to write you concerning the
medicinal value of the material.

Andrew J. Patten, Chemist.

The terms of sale are 5 per cent,
cash and remainder in 10 days or a
130 day trade acceptance, which any
dealer would be very foolish to ex-
ecute. in the opinion of the Trades-
man.

Considering the large number of
remedies now on the market which
are handled on reasonable profits and
sold on regular terms, it would seem
that there would be no very good
reason why a merchant should play
into the hands of a concern like the
Avalon Farms Co.

The Tradesman recently sent the
Michigan Securities Commission a
copy of the contract exacted by the
Security Ink Manufacturing Corpora-
tion, in which it contracts to furnish
$300 worth of ink for $300 and give
as a bonus three $100 gold debenture
bonds and 150 shares of $1 common
stock. The seller claimed it had a
right to offer securities as a bonus
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without their being passed upon by
the Commission. The chairman of
that organization holds that such
transactions are violations of the law,
which means that payment of the
trade acceptances cannot be enforced,
because they were obtained fraudulent-
ly. The opinion of Chairman Duff is
as follows:

Lansing, Sept. 22—Upon my return
to the city after an absence of a few
days, | find your letter of Sept. 11,
regarding the  Security Ink Manufac-
turlné; Corporation. )

| desire to call your attention to a
sentence in Paragraph D of Section 2,
Act 220 of the Public Acts of the State
of Michigan, 1923, commonI%/_ known

is

as the “Blue Sky Law.” This para-
graph defines the term “sale” or “sell”
and the sentence to which | have

reference is as follows:

“Any security given or delivered
with or as bonus on account of any
purchase of securities, or any other
thing, 'shall be deemed to constitute
a part of the subject of such purchase
and to have been sold for value.”

Under this section of the law, un-
uestionably the action which you

escribe would be a violation of this
law. _ Hezekiah N. Duff,

Chairman Michigan Securities Com-
mission.

Kalamazoo, Sept. 22—H. C. Través
of Mosherville, calme tio Kalamazoo
Saturday in an effort to locate (the
“home office” of the American Manu-
facturing Co. Través not only want-
ed to find the “home office” but he
also wanted to get into personal con-
tact with the manager of said_office.
A few weeks ago, according to Través,
he answered an advertisement in a
farm _journall, and sent $10 to the
American Manufacturing Co. of Kal-
amazoo, as first payment on a marl
scoop. The balance of $175 on_ the
scoop was to be paid after it arrived,
had been tried and proved satisfac-
tory. The $10, according to Través,
was to é)_ay for the freight on the
scoop. Since Través sent the $10 he
has been waiting patiently for the
scoop to reach Mosherville.” When it
failed to coime, he wrote letters of en-
quiry to the “home office” for an ex-
planation. He says he received no
reply.  Mosherville is in Hillsdale
county about fifty miles from Kalama-
zoo So Través ‘took Saturday after-
noon off to drive to Kalamazoo for his
$10. At a late hour Saturday night
police detectives had been unable to
ive him much assistance as they had
een  unsuccessful in Iog:atm%/I the
building in which the American Manu-
facturing Co. is making marl scoops.
_ Police say there imay be such an
institution 'in Kalamazoo and that
there may_have been some error made
in the shipment, but they doubt it.
There is no institution by thait name
listed in the city dlrectorx and it
appears that Traves is out the $10.

Flannels Favored For Spring.

It appears a certainty that flannels
will be in strong demand from the
dress trade for Spring. The call for
these fabrics for the Fall season was
so strong as to set a record in this
type of cloth. Not all of the mills,
however, were prepared for the de-
mand, so that the business placed
went largely to only a few of them.
For the Spring, however, the situation
will be different. All of the dress
goods mills will feature their flannels
and are planning on a large produc-
tion.

The trouble with some men who are
born salesmen is that they don’t
bother to use the qualities born in
them.
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Appeal To American Pride of Citizen-
ship.

Governments  will not run them-
selves. No machinery can be devised
by huiman ingenuity ‘that will make
governments automatic or place them
above the human equation in their
administration.

Look the world over to-day. What
do we find? Finance in disorder
where governments are unstable and
where there is no confidence in what
may happen to-morrow. The financial
history of our own country reveals
some interesting upward and down-
ward turns coincident with changes
in government. With the most exten-
sive domestic commerce of any nation
of the world—a commerce founded al-
most on credits—the stability and
conservatism of our Government are
most important in assuring the con-
fidence needed for the support of the
credit system and the free operation
of business enterprises.

It is no departure from a consistent
attitude to appeal strongly here to
American pride of citizenship and to
urge the fulfillment of every obliga-
tion resting upon us, for the preserva-
tion of stable government through the
selection of intelligent, unselfish and
patriotic representatives. If the ideals
of our forefathers are played fast and
loose, if any determination is encour-
aged of overthrowing the cardinal
principles of our constitution, and the
guarantees under which we have won
a supreme position in world affairs,
not to set our backs against such
methods, is to fail in our obligations:
and whatever penalty we are forced
to pay for such neglect of duty should
be paid without a murmur.

Can we criticise governmental ad-
ministrations if we have recorded no
choice when the administrators were
selected? It is not fair to do so. Yet,
after examining the records of totrl
votes cast in recent elections, we find
that many complaints are uttered by
those who have neglected their obliga-
tions, and allowed public matters to
go their way under the direction o;
those who commercialize politics.

The time has arrived for a revival
of our patriotic interest and fulfill
ment of our obligations. Let no read-
er of this say, when the contest is
over and the issue decided, that he
cast no vote. Whatever the decision
may be, his ballot should be a record
of his convictions; and when having
recorded his convictions he is at lib-
erty of complaining if things do not
go right in government.

Over the Nation the tears of the
prophet may be shed, if we fail in this
important duty and permit our great-
est chances and opportunities to be
dissipated by unstable and unwhole-
some administration of public affairs.

J. H. Tregoe.

Afraid of Biased Judgment.
Lawyer—Well, what shall we ask
for—trial by jury or judge?
Client—Take the judge, Doc. I’ve
done plumbing for nearly everybody
else in this town.

If you do not feel a real interest in
the welfare of a customer, it is pretty
important that you at least pretend
such an interest.
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AN OPEN

Another customer has just told us the results of
painting up his store and buying white aprons for all
of the people who sell goods.

These results keep coming to our attention and we
are anxious to do our part in developing the new type
of aggressive merchandising for community stores.

The writer has been preaching this in talks at grocers’
meetings and groups and through letters, ever since
the re-adjustment period began. And it has been
very gratifying to see stores take on a new coat of
paint, and also, after each suggestion, the number of
additional stores that are using white aprons. This
is fine, but the progress is not fast enough, and those
who have seen the light cannot understand why the
others do not.

This week another customer tells us that he has
painted his store both inside and out, that he has
bought white aprons for all of the people who sell
goods, and this is in a store that has been reasonably
successful for twenty-five years, but hasn’t had a coat
of paint for a long, long time.

Now, listen to the results. This man after three
months, tells us that the results are way beyond his
expectations; that the present rate of increase means
$25,000 additional business in twelve months as a re-
sult of making his store light and attractive and ap-
pealing.

Incidentally, this man is giving his attention to the
selling of goods which are not for sale by the chain
stores. He is a good QUAKER customer—he be-
lieves in QUAKER GOODS—he displays QUA-
KER goods prominently because he knows the value
inside of the package—and he knows, also, that
QUAKER PRODUCTS are for sale in community
stores ONLY.

Now, why don’t we move faster when the way is so
clear, and the Bug-A-Boo competition is so trans-
parent?

After a careful investigation we are advised that the
average cost of doing business is practically the same
for both the chain stores and the community stores.
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And in buying and selling, there is very little differ-
ence between the keen community store and the keen
chain store. But it is true that the bright paint and
the clean, white aprons and the tidy stores draw the
trade.

After spending a tremendous amount of time in
studying this question of food merchandising, not
only in this market but in other markets, we are con-
vinced that Western Michigan can be made unat-
tractive for Bug-A-Boo competition, so that the buy-
ers of food products would rather do business with
the community stores than otherwise, if only we could
all catch the spirit of the times and put our stores
in an attractive condition.

Now, just to show you how positive we are of the
results, the writer is going to make you this proposi-
tion: To the first fifty customers who accept this
challenge in writing, paint up their grocery stores,
buy white aprons, use window trims and put their
stores in an attractive condition, we will send you a
check to cover the cost of painting, if at the end of
ninety days you tell us that we were not right and
that your business is not any larger than it was before
you did this and that it was a useless expense without
any real satisfactory returns.

Incidentally, we have the opinions of experts on color
schemes for your stores and can give you an estimate
of about what it ought to cost, if you want this in-
formation.

Now, the question is—how many of you will see the
possibilities of your store being the first. And which
of you will be quick enough to be one of the fifty who
makes this experiment without any cost to yourself,
unless the investment proves a good one?

This is an unusual opportunity, but the evidence is so
positive that we are convinced that this forward move-
ment on the part of the Michigan community grocers
will put Michigan grocery merchandising on a highly
satisfactory basis. And, as always, our Company is
interested in developing those things which will pro-
mote the mutual interests of the retailer and the
wholesaler.
GUY W. ROUSE.

W orden (Grocer Company

Wholesalers for Fifty-Six Years.

The Prompt Shippers.



Movements of Merchants.

Detroit—Emil Charette has opened
a meat market at 2442 Fenkell avenue.

Detroit—C. E. Boston succeeds
Fred L. Burke, confectioner at 3311
Gratiot avenue.

Detroit—Elias F. Joseph succeeds
Helen Phillips, confectioner at 10612
Warren avenue, East.

River Rouge—The Reno Drug Co.
has increased its capital stock from
$250,000 to $500,000.

Detroit—Ellen Clelands confection-
ery, 2906 Euclid avenue, is now owned
by A. A Hampshire.

Detroit—Peter Darin has taken over
the grocery at 4106 Fort street, West,
from Lorenzo G. Currier.

Detroit — A McLalin  succeeds
Thomas Hidgins in the confectionery
business at 2001 Hudson avenue.

Detroit—On September 17 Walter
W. Lange succeeded Frederick Hol-
torf, baker at 6455 Regular avenue.

Detroit—Leo F. Malette, grocer at
7719 Charlevoix avenue, has sold his
stock and fixtures to Jordan Joseph.

Detroit—A. L. Matthews and David
Berson will open a meat market at
10240 Grand river avenue on Satur-
day.

Detroit—Thomas H. Dregge has
transferred his grocery stock at 3605
Maybury Grand avenue to Charles
O NeEill.

Detroit—Airs. Sarah Tait is now the
proprietress of the confectionery store
at 1351 Beard avenue formerly owned

by John Ali.
Detroit—A. L. Matthews, who has
two meat markets on Lawndale

avenue, opened another at 2788 Salina
avenue Sept. 13

Watervliet—O. W. Taylor has sold
his restaurant and cigar stock to
William Bradley, who will take pos-
session Oct. 15

Jackson—Thieves entered the whole-
sale grocery store of the Davis-Aiason-
England Co. and carried away con-
siderable stock.

Detroit—Max Aiiller has bought the
stock and fixtures of the delicatessen
store at 932 Westminister avenue from
Sam Kadashow and wife.

Detroit—The Crary Corporation,
3045 Northwestern avenue, auto prim-
ers, has increased its capital stock
from $10,000 to $20.000.

Detroit—Simon J. Hirchfield is the
new owner of the grocery stock at
4368 Grand River avenue, formerly
owned by Joseph T. Marnon.

Watervliet—Lyle Mott has sold his
restaurant and cigar stand to H. G
Dill, recently of Chicago and removed
to his former home in Coloma.

Detroit—Louis Tonkin has bought
out his partner, Morris Tonkin, and
is now running the Hamilton fish mar-
ket, 8419 Hamilton avenue, alone.
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Detroit—Bower & Merchant, drug-
gists, have opened another store at
3401 Livernois avenue. Their main
store is at 8020 Ferndale avenue.

Detroit—G. P. Cory has opened a
candy shop at 2431 Woodward avenue
under the style Betty Cory Candies.
Mr. Cory will specialize in chocolates.

Adrian—Adrian Rug Crafters, Inc.,
has been incorporated with an author-
ized capital stock of $2,100, all of which
has been subscribed and $1,000 paid in
in cash.

Detroit—An involuntary petition in
bankruptcy has been filed against
Ellis Namee, dry goods dealer at 4111
Fenkell avenue. Three creditors claim
$1,075.72.

Detroit—The Factory Outlet of
Luggage, Inc., 1211 Griswold street,
has discontinued business, moving the
stock to the Detroit Trunk & Bag
Co. store at 101 Bates street.

Detroit—George E. Thierwechter
has taken over the interest of his
brother, Donald, in the firm of Thier-
wechter Brothers, wholesale fruit mer-
chants, 1764 West Jefferson avenue.

Greenville—Raymond and Kenneth
Johnson, recently of Cheboygan have
engaged in business under the style of
the Kenray Studio, carrying complete
lines of kodaks, photographic supplies,
etc.

Detroit—The A-l Sandwich Shops,
Inc., 609-11 Woodw'ard avenue, has
been incorporated with an authorized
capital stock of $12.000, $7.000 of
which has been subscribed and paid in
in cash.

Detroit—An involuntary petition in
bankruptcy has been filed against
Myer B. Babbin, dry goods dealer at
680 Gratiot avenue. The claims total
$581.92. He operated as the M. B.
Babbin Co.

Sturgis—William Newman, who has
conducted a grocery store here for
many years, has sold his stock and
store fixtures to Albert Sadewrasser,
who will continue the business at the
same location.

Detroit—Mrs. Alma McEntee, who
has been conducting the drug store at
1744 Michigan avenue since the death
of her husband, J. E. McEntee, has
sold the stock to Harold Robinson
and Mark Ness.

Detroit—James A Nichol has
bought the confectionery stock of
Harvey O. Wilson, 6955 Gratiot
avenue. Wilson had conducted the
store for some months, buying out
Thomas E. Leach.

Detroit—The Warren Variety Stores
Incorporated, 3837 Warren avenue,
West, has been incorporated with an
authorized capital stock of $30,000, all
of which has been subscribed and
$8,000 paid in in cash.

Lansing—Carl Hoien has purchased
the fresh fruit and vegetable interests
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of the local business of Chatterton &
Son and opened offices at 505 Capital
Bank building as a car lot distributor
of fruits and vegetables.

Saginaw—The D. A. Bentley Co,
produce dealer, has filed a notice of
dissolution. It has been agreed by the
majority of the stockholders to liqui-
date by selling all of the tangible as-
sets and distributing the return.

Flint—The New York Jewelry &
Music Co., 2711 St. John street, has
been incorporated with an authorized
capital stock of $5,000 of which amount
$3,600 has been subscribed and paid
in, $1,600 in cash and $2,000 in prop-
erty.

Detroit—The Motor City House &
Window Cleaning Co., 2016 Cass
avenue, has been incorporated with an
authorized capital stock of $5,000, $2,-
100 of which has been subscribed and
paid in, $1,000 in cash and $1,100 in
property.

Battle Creek—The City National
Bank is preparing plans for a modern
bank building which it will erect at
the corner of Washington and Main
streets. The structure will be two
stories high and will occupy most of
the site, 100 by 80 feet.

Bay City—Fred C. Kuhow, pioneer
meat dealer, died at his home, Sept.
22, following an illness of several
years. Mr. Kuhow retired from ac-
tive business in 1921, having conducted
a meat market at the same location for
33 consecutive years.

Detroit—The Oriental Coffee Co.,
1052 Beaubien street, has merged its
business into a stock company under
the same style, with an authorized
capital stock of $1,000, all of which
has been subscribed and paid in, $500
in cash and $500 in property.

Muskegon—The Muskegon Crude
Drug Co., 590 Catherine street, has
been incorporated with an authorized
capital stock of $10,000 preferred and
40,000 . hares at $1 per share, $5,120 of
which has been subscribed, $15 paid
in in cash and $1,010 in property.

Detroit—The D. X. L. Radio Cor-
poration, 5769 Stanton street, has been
incorporated to sell at wholesale and
retail, radio parts, supplies, electrical
parts and equipment, with an author-
ized capital stock of $12,000, common
and $8,000 preferred, $3,000 of which
has been subscribed and paid in in
cash.

Tecumseh—Arlie Goheen, proprietor
of the cider and sorghum mill here,
will commence erection in the near
future of a meat packing house on the
Northern outskirts of the village. He
has purchased twelve acres of land
surrounding the proposed packing
house.

Detroit—The Economical Drug Co.,
General Motors building, has merged
its business into a stock company
under the same style, with an author-
ized capital stock of $100,000 common
and 1,000 shares at $1 per share, all
of which has been subscribed. $5,-
82501 paid in in cash and $95,174.99
in property.

Holland—The Western  Alichigan
Packing Co., a new concern which has
taken over the Holland Aniline Co.’s
interest in Holland, is constructing a
refrigerator plant of 125 cars capacity.
The company proposes to rent space,
as well as to purchase commodities
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for resale. The new company is cap-
italized at $200,000.
East Lansing—The Hunt Food

Shop, 133 East Grand River avenue,
confectionery, tobacco, cigars, restau-
rant, has merged its business into a
stock company under the same style
with an authorized capital stock of
$25,000, of which amount $18,000 has
been subscribed, $3,040.80 paid in in
cash and $14,959.20 in property.

Manufacturing Matters.

Detroit—The Miller Candy Co.,
manufacturer of confectionery, 5026
AlcDougall avenue, has filed dissolu-
tion papers.

Lawton—J. S. Stearns, of Luding-
ton, has purchased at auction the plant
of the Roller Bearing Co. and will
continue the business as soon as the
corporation can be reorganized.

Detroit—The Detroit Motor Valve
Co., 1344 Maple street, has changed
its name to the James Motor Valve
Co. and increased its capital stock
from $60,000 to $150,000.

Detroit—The Federal Bearing &
Bushing Corporation, 11031 Shoe-
maker avenue, has changed its name
to the J-R-H Co. and decreased its
capital stock from $350,000 to $1,200.

Detroit—Fisher-Denning Inc., 2539
Woodward avenue, has been incorpor-
ated to manufacture and deal in tools,
jigs, dies, etc., with an authorized cap-
ital stock of $15,000, $10,000 of which
has been subscribed and paid in in
cash.

Grand Ledge—The Stago Co., Inc.,
has been incorporated to manufacture
and sell priming devices, auto acces-
sories, etc.,, with an authorized cap-
ital stock of $12,000, all of which has
been subscribed and paid in in prop-
erty.

Kalamazoo—The Abestoloid Prod-
ucts Co., 402 East Kalamazoo street,
has been incorporated with an au-
thorized capital stock of $40,000, $20.-
000 of which has been subscribed and
paid in, $10,000 in cash and $10,000 in
property.

South Lyon—The Forged Seamless
Tube Co. has been incorporated with
an authorized capital stock of $37,500
common, $75,000 preferred and 1,875
shares at $1 per share, of which
amount $33,500 and 1,875 shares has
been subscribed, $25,275 paid in in
cash and $1,875 in property.

Saginaw™—Schweinshaupt Bros., 924
North Niagara street, manufacturer
and dealer in concrete tanks, tile,
pipes, fuel, builders’ supplies, etc., has
merged its business into a stock com-
pany under the same style, with an
authorized capital stock of $15,000, all
of which has been subscribed and paid
in in cash.

Detroit—The General Distributing
Co., manufacturer of trunks and dealer
in auto specialties, accessories, etc.,
has merged its business into a stock
company under the same style, 3-131
General Alotors building, with an au-
thorized capital stock of $60,000, of
which amount $30,000 has been sub-
scribed. $12,500 paid in in cash and
$2,500 in property.

The hardest debt to pay back, the
one least often repaid, is that for
money borrowed without the knowl-
edge of the lender.
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Essential Features of the Grocery
Staples.

Sugar—Local jobbers hold granu-
lated at 8c.

Tea—The market is nominally ac-
tive, and retail dealers are said to be
replenishing their stocks which have
become somewhat depleted as a result
of a good Summer distribution. China
teas are firmly held and are several
cents higher than they were a month
ago. The Congou teas of China
growth are particularly in demand
and are advancing. Ping Sueys are in
active request and oflferings of this
style are not at all free. In fact, all
China teas are being withdrawn from
the wholesale market until the end of
strife in that country opens shipping
ports and permits the growers to mar-
ket their teas from the interior.

Coffee—There has been a feeling in
certain trade quarters that the end of
Brazil’s moratorium would find the
coffee market easier with Brazilian
shippers disposed to make price con-
cessions in order to be ready to meet
their commercial obligations.  Such
has not been the case. Shippers in
Brazil have continued to advance
prices and nothing has happened to
change the apparently strong position
in the primary market. Under these
conditions futures showed sharp ad-
vances to-day on short covering by
the local trade, while the selling was
mostly profit-taking.

Canned Fruits—Low grade Cali-
fornia peaches are scarce and of late
there is a stronger market in No. 2j£s
of the bettep grades. ' Dealers are
picking up a few hundred cases where
they can be found, as larger quantities
are hardly available. With every pros-
pect of short deliveries of water and
pie fruit, such lines are now wanted
where formerly they were ignored.
Pears are even firmer than peaches.
Pineapple is firming up and there is
now a demand for prompt delivery of
contract stocks which a short time
ago were more or less forgotten. Con-
sumption is cutting down local offer-
ings.

Canned Vegetables—The tomato and
corn markets are typical of general
conditions. There are few offerings
from the canner and where available
are above the level of prices accepted
by jobbers. There may be a change in
tomatoes with a few weeks of warm
weather, but canners say that only a
slight change in the situation can oc-
cur as the pack is short. Maine has
had favorable weather so far as qual-
ity is concerned in her corn pack, but
short deliveries are feared. The Mid-
dle West has been hit harder than
other sections, although the South is
late and not up to expectations. Just
now tomatoes and corn look like
mighty good property if they have
been bought right. Peas were not as
prominent as other vegetables last
week, but are uniformly firm, particu-
larly in the better grades and in strict-
ly standard packs. Near grades are
plentiful, but when offered are held
for stiff prices.

Canned Fish—Salmon is the item
among fish, which corresponds to to-
matoes and corn in the vegetable clas-
sification and to California peaches
among fruits. Reds are held at $2 75,
coast, by some factors, against an ini-
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tial opening of $2.25, while pinks are
priced at $1.35 where they could at
one time be had at $1.25. A large
number of dealers have not bought
what they need for later use. While
Alaska lines have improved chinooks
also look better, making the whole
salmon outlook brighter for the seller.
Main sardines have been without im-
provement; in fact, the market has
been at a standstill, although Cali-
fornia large counts are firmer and
scarcer than ever. There is a better
call for white meat tuna, which is
harder to find at the source and other
fish items are not spectacular.

Dried Fruits—Local distributors are
not paying much attention to the gen-
eral line of dried fruits. They regard
the market as a little soft and not fav-
orable for extensive operations when
packers have such contrary opinions
of future conditions. To interest the
Coast a buyer must accept the seller’s
ideas of values, and this he is not apt
to do. For so late in the season there
are surprisingly few offerings from
the source. Prunes are more or less
off of the market; there are no peaches
or apricots being quoted; new pack
raisins are available from independents
but not from the association and as
the latter has given no indication as
to its possible opening the new pack
raisin market has not been established.
The coming prune crop has by no
means been sold. California and
Northwestern packers have accepted
contracts calling for early deliveries
but they were careful in accepting
business as to assortments and have
held back on the larger sizes which
will be short this season. There will
be prunes for sale later on but at ad-
vances, packers insist. Just now there
are not enough offerings to make an
established market, although quota-
tions are more or less alike and are
held firm. Peaches and apricots are
doubtful items as to subsequent sales.
There has been talk that the Peach
Association will deliver 75 per cent,
on its contracts and that other pack-
ers are also short. It is generally ac-
cepted that the apricot crop was even
shorter than that of peaches. Packers
sit tight, make no offerings and give
out no postings, which keeps the trade
guessing as to what will happen. Mean-
while, old crop raisins are moving all
of the time. The business is concen-
trated in the hands of the association
which is the only holder of carryover.
Independents are not sure as to new
crop prices and are conservative about
quoting. They would like to have
Sun-Maid name its 1924 opening so
that they would be able to give at-
tention to new packs. Currants are
somewhat easier abroad and there is
conservative buying at the source and
on the spot.

Cheese—The market is steady to
firm.  High prices in Wisconsin and
favorable reports from Eastern cen-
ters encouraged local holders to re-
duce their holdings slowly. Unchang-
ed to firmer trading levels resulted
from a fairly active business.

Caro—W. O. Dibble, proprietor of
the Dibble 5 and 10 cent store here,
is opening a similar store at Big Rap-
ids. Clarence Mitchell will be man-
ager.
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Review of the Produce Market.

Apples—Duchess and Wealthy com-
mand $1.25; Wolf River, $1.75.

Bananas—6>2@7c per Ih.

Beets—New, $1.25@1.50 per bu.

Butter—An unsettled tone pervades
the spot market and the feeling is
rather weak with prices seeking new
low levels. Receivers offered further
concessions, but buyers operated cau-
tiously until the lower prices were
officially established. Local jobbers
hold fresh creamery at 38c and June
packed at 35j°c; prints 39c. They
pay 22c for packing stock.

Cabbage—60c per bu.

California Fruits—Bartlett pears, $
@5.50 per box for either 135 or 150;
Tokay grapes, $2.25 per crate; Giant
plums, $2.75 for 4 basket crate; Honey
Dew melons, $2.75 per crate of either
6 or 8.

Cauliflower—$1.75 per doz. heads.

Celery — Commands 40@50c per
bunch.
Cucumbers—Garden grown com-

mand $1.25 for fancy and $1 for choice.

Eggs—Report of an irregular New
York market have a slightly depress-
ing effect on the majority of local
handlers of fresh eggs and the market
here, while fairly steady, is less active
than of late. Still local quotations are
very well maintained with some busi-
ness transacted at premium prices. Due
to the rather high country asking
prices dealers are slow in liquidating
unless above replacement costs. The
statistical position of the market is
considered highly satisfactory. Cold
storage holdings show a moderate de-
crease and reports from certain- points
in the country indicated a let-up in
collections. Although prices on futures
are easier, the market on December
refrigerators received moderate sup-
port with some dealers inclined to go
long at the current high levels. Local
jobbers pay 40c for strictly fresh. They
resell as follows:

Fresh, candled 44c
XX 35¢c
X 30c
Checks 27c

Egg Plant—$2 per doz.
Garlic—35c per string for ltalian.
Green Corn—25@30c per doz.

Green Peas—$3 per bu.

Green Onions—Home grown are
now in market command 25c for Ever-
greens and 40c for Silverskins.

Honey—25c for comb; 25¢ for
strained.

Lettuce—In good demand on
following basis:

California Iceberg, per crate _ $8.00
Outdoor grown leaf, per bu.__ $2.00

Lemons—Quotations are now as fol-
lows:

the

300 Sunkist $7.00
300 Red Ball 6.50
360 Red Ball 6.50

Onions—Spanish, $2.25 for 72s and
$2.50 for 50s; Michigan, $2 per 100 Ibs.

Oranges—Fancy Sunkist Valencias
are now on the following basis:

100 and 126 $8.25
150 7.75
176 -7
200 775
216 7.00
252 6.00
288 1 525

Red Ball, 50c lower.
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Osage Melons—Michigan grown are
sold on the following basis:

12x 12 $2.50
nx1un 225
10 X 10 s e . 200

Parsley—50 per doz. bunches.

Peaches—Elbertas from New York
command $350 per bu. A few Hales
are coming in from near by growers
and find a market on the basis of
$3.50 per bu.

Pears—Bartlett command $2.25 per
bu.

Plums—Lombards are coming in
freely and finding an outlet at 75c@$I
per bu.

Potatoes — Growers  rushed their
early tubers into market so rapidly
that the paying price has declined
from $1 to 65¢c per 100 Ibs.

Poultry—Wilson & Company now
pay as follows for live:

Heavy fowls 20c
Broilers 15@20c
Light fowls 15¢
Stags 10c
Ducks 17c

Radishes—20c per doz. bunches for
hot house.

Rhubarb—$1.50 per bu. for home
grown.

Spinach—$1  per bu.
grown.

Sweet Potatoes—Virginia commands
$7 per bbl. and $2.50 per hamper.

Tomatoes—Home grown fetch $1.25
per Zz bu. for ripe and $1.25 per bu.
for green.

Veal—Local dealers pay as follows:

for home

FancyWhite Meated 16c
Good 14c
60-70 fair — ......... 1ic
Poor 08c

Whortleberries—$4 per crate.

Buy Flour on Market Breaks.
W ritten for the Tradesman.

A lively demand from abroad for
our wheat, coupled with heavier buy-
ing on the part of domestic flour
trade, has caused wheat to advance
somewhat; in fact, it has advanced ap-
proximately 10c per bushel during the
past ten or twelve days.

An advance in wheat at this time is
much more liable to be maintained
than prior to the receipt of new wheat.
lhe North American wheat crop is
all harvested now; the heavy move-
ment is in full swing, the actual out-
turn is more of a known quantity, so
price advances are on a more substan-
tial basis and may be depended upon
to be well maintained, particularly if
the volume of foreign business is con-
tinued, and there is every prospect
that exporters will continue to pur-
chase good sized quantities of Amer-
ican wheat.

We are inclined to feel friendly to
present prices. Of course, there will
be some ups and downs in the market,
but it now appears that any flour
bought on breaks will prove to be a
profitable purchase.

Lloyd E. Sm th.

If there is a sacrifice of the rights
and comforts of others in it, if there is
a stain of dishonor on your stocks and
bonds, do not boast of your success,
for you 'have failed. Making money
by dirty work is bad business, gild it
how we will.
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UBIQUITOUS BELL RINGERS.

Ways By Which They Can Be
Curtailed.
Merchants in many sections con-

tinue to be irritated over the competi-
tion of house to house canvassers.

It is natural. It is human. Also it
is futile if you just take it out in a
spirit of irritation.

There are two important questions
connected with the contemplation of
this problem. They are:

First. What can you do about it?

Second. What are you going to do
about it?

What can you do about it?

Of course, your first thought is a
law or an ordinance to protect the
retail merchant from such onslaughts
of competition.

Very good. If you havent a good
itinerant vendors’ ordinance, get busy
and do what you can to get one.

Every community should regulate
the practice of peddling within its
limits.  Your ordinance should be just
as strict as it can be made and still be
upheld by the courts, but don’t place
too much reliance in legislation!

You can’t expect to be hedged
round by legislation to prevent com-
petition and to make life soft and
easy for you. The only effectual pro-
tection against this sort of competi-
tion that the retailer can have is the
knowledge (not guesswork) that he is
hard and fit and efficient and ready
to meet and beat any sort of com-

petition.
Let’s examine the facts a bit.
The retailer holds no exclusive

franchise to serve the public. True he
has made his investment in his town.
He pays wages to his fellow towns-
people. He keeps large assortments
of merchandise ready to their call. He
pays taxes. A dollar spent with a lo-
cal merchant means a dollar that will
go from man to man benefiting many
there. All things considered, the con-
sumer who buys from the peddler
and the “here to-day and gone to-
morrow” chap is foolish.

But that is the consumer’s privilege
if she cares to exercise it, and if any-
one can bring in a system of distribu-
tion that’s more pleasing to the public
than that which our scores represent,
we must stand the gaff. We must
change our system or take up the new
system if it’s better than the one we
have.

All things to-day are in a state of
flux. There is much dissatisfaction
over things which formerly gave satis-
faction. Some of the old things are
just as good to-day, but the public is
seeing them with a “jaundiced eye.”
That will pass.

In the meantime it is good for us
to experiment and the established re-
tail merchant can get a lot of good
out of this period of experimentation
if he studies it with an unprejudiced
eye and learns from the attempts of
competitors where his own system is
weak and needs improvement.

What makes for the success of the
house to house canvasser?

Is it lower overhead? | doubt it
When the facts are known it seems
safe to predict the overhead of any
large concern, which markets its prod-
uct by house to house canvassing and
must rely upon the Tom, Dick and
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Harry type of agents who are avail-
able for this sort of thing, will be
found to be as large, if not larger,
than the overhead of the average re-
tail store.

Starting with from 20to 25 per cent,
commission for the canvasser, and
running through an inevitable system
of district management, advertising,
office expenses and what not, it seems
safe to conclude that a business of
this type must have an overhead of
from 28 to 30 per cent.

The thing which makes for the
success of the canvasser is persistency
and the fact that he is in that business
every day.

On the other hand ,a good many
department stores without realizing it
are in, let us say for example, the
hosiery business only now and then—
when they advertise or have window
displays or in other ways make a
direct drive for business in the hosiery
department.

Oh, of course, they can’t advertise
every day the same line and they do
keep the merchandise and the sales-
people ready to take business other
days, but they are not putting into
the hosiery business the persistent in-
telligent effort which the house to
house canvassing competitors are do-
ing.

For example, how many stores can
show hosiery and shoe departments
that know of each other’s existence?
Perhaps you do have some hosiery
displayed in your shoe department, but
listen to this criticism of department
stores gathered personally by the writ-
er in discussing the hosiery problem
with a number of women. It explains
why the hosiery departments are los-
ing a lot of business. One girl sum-
med it up this way:

I am buying my hosiery in shoe
stores now because when | go to a
good shoe store | can get hosmrx of
exactly the same shade as the ¢hoes
I buy. A few days ago | went to a
department store "and bought a pair
of shoes. Then | had to go to the
hosiery department in another part of
the store to try to match the shoes.
When | got there they had just one
pair of hose in that shade and that
was not my size. | would willingly
have paid half a dollar more, if it had
been necessary, to have the satisfac-
tion of matching those shoes right
there in the store, but as it was | had
to chase all around town to get what
| wanted.

Compare that with the house to
house canvasser who brings a large
assortment of shades and says to the
woman of the house, “If you will bring
out your shoes, 111 match up the
stockings with them.”

Another thing, if the peddler can
sell a woman four pairs of hose at one
time, why cant your salespeople?

Have your hosiery department shop-
ped and see how many times your
people are content to let a customer
buy one pair and depart without even
a suggestion that two or three pair
may come in handy.

To-day the fashions throw hose into
prominence and the average woman
therefore needs more hosiery and bet-
ter, but the average salesperson is
afraid to try to sell more than the pair
the customer asks for.

If house to house canvassing of
hosiery is bothering you, it’s because
your own methods have left the can-
vasser the chance. Dont make the
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mistake of sending out canvassers to
sell your customers in their homes.
That’s merely playing the game of
your competitor. You have a store—
an expensive investment—to which
you want the women to come. You
want to discourage the idea of selling
in the home. Dont put a premium
upon it by adopting it yourself.

Get into your hosiery department
and check up on yourself.

Start with the merchandise. Com-
pare what you have to offer with what
the canvasser offers. Compare’ values.
Compare style. Compare colors. Com-
pare service. Compare your selling
effort.

Make up your mind to put on a
hosiery drive often enough to fill the
hosiery demand in your town.

And don’t be afraid to sell them
more than one pair.

Get up a box sale. Pick out a good
competitive offering and put four or
five pair in a box and encourage wom-
en to buy them by the box.

You may be sure that when a wom-
an has four or five new pair of stock-
ings in the house she wont be easy
picking for the peddler.

And don’t forget this: Women will
Tke this 'house-to-house business while
theres some novelty in it, but it will
kill itself. The success of one con-
cern will attract many others. Soon
the doorbell will be ringinig every ten
minutes to call the housewife away
from what she is doing and she will
no longer present a smiling face to
your house to house competitor.

Meanwhile, if you’re glooming about
this sort of thing, it’s a sure sign that
you’re not on the job.

Maybe you won’t agree with me?

All right. Tell me your point of
view. I’ve got a lot more to say that
I'd be glad to write to you.

Lewis Hahn.
What the Proposed Income Tax
Would Do.

It would result in taxing about 33,-
000 out of 4,000,000 people of the
State.

It is not a substitute for other forms
of taxation, but simply another tax,
leaving the old as before.

Income taxes in other states range
from a minimum of one mill in Arkan-
sas to per cent, in Missouri, and a
maximum of one mill in Arkansas to
6 per cent, in Wisconsin.

There is no other state law in which
details, such as a schedule of rates and
amounts, are included in the constitu-
tion.

The State’s fiscal needs vary, and
changes in the rates should be left to
the Legislature.

Wisconsin is the most radical state
in the Union in its income tax laws,
but its constitution does not contain
details, but merely says: “Taxes may
also be imposed upon incomes, privi-
leges and occupations, which taxes
may be graduated and progressive, and
reasonable exemption may be provid-
ed.”

Corporations, under existing laws,
pay a corporation tax to the state as
well as local general property tax. If
this covers corporations, it will double,
if not triple, corporation taxes, affect-
ing corporations or their stockholders.
How can it avoid bringing on financial
troubles?

September 24, 1924

There is no constitutional provision
exempting charitable or religious cor-
porations, and if this applies to any
corporation it applies to them all,
without reference to their character,
and the legislature would have nlo
power to make it any less comprehen-
sive than its very words require.

State taxes are least burdensome of
all taxes, usually. The local taxes are
the high ones. This amendment might
easily produce more than the state
needs, while not operating at all as a
check on state expenditures.

Wisconsin starts its tax at $800 net
income. It is proposed that Michigan
start its tax at $4,000 net income. It
would leave few people with any in-
fluence on state expenditures. The
result might be great extravagance.

The advocates of the measure in-
nocently say this is a personal tax
which cannot be passed on. Who de-
termines whether a tax shall be passed
on? If the manufacturer is taxed
more, what is to hinder him charging
more for his product? The same of
the farmer. Whatever the innocent
advocates of this measure say, it will
be the easiest thing in the world to
pass the tax on.

If churches and charitable organ-
izations are both taxed on their in-
come, and if contributions to them are
not allowed as deductions in the re-
turns of individuals, they will certain-
ly suffer. Under the wording of this
amendment, who shall say that char-
itable organizations and churches have
no income? What is income? The
legislature has no power to interpret
the words used.

It will be the hardest thing in the
world for the Legislature to pass an
act which will stand the test of con-
stitutionality under this amendment.
It cannot interpret the words of the
amendment.

It must take chances on that; yet
its faulty interpretation, as finally de-
termined in court, will make the legis-
lation void.

It would drive capital out of the
State. This idea can be enlarged upon
confidently.

Here is something worth consider-
ing:  The amendment reads, “All
moneys paid to a Board of State Tax
Commissioners,” etc. | am not aware
that any moneys are paid to a Board of
State Tax Commissioners. What does
this mean? What is the effect of this
provision?

Florida is taking a very different
course. She is about to pass a con-
stitutional amendment forbidding in-
heritance taxes and income taxes, and
creating a positive exemption of $500
on all household goods and personal
property. It is a bid to have people
become residents of Florida, and they
will get a lot of them from Michigan
if this amendment passes. The fol-
lowing is a copy of the Florida con-
stitutional amendment which it is con-
fidently expected will be passed in
November:

No tax upon inheritance or upon the
income of residents of this State shall
be levied by the State of Florida, or
under its authority, and there shall be
exempt from taxation to the head of
a family residing in this State house-
hold goods and personal effects to the
value of Five Hundred ($500) dollars.

How very different from Michigan’s
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policy which will drive citizens and
industries out of the State.

In the President's speech to the la-
bor delegates on Labor Day he said:

No matter what a.nx one may say
about making the rich and the cor-
porations pay the taxes, in the end
they come out of the people who toil.
It is your fellow-workers who are or-
dered” to work for the Government
every time an appropriation bill is
passed. Frank Stowell.

Conditions For Peace Not the Most
Favorable.

Grandville, Sept. 23—Conditions may
differ somewhat in this country and
in Europe, but, on the whole, there is
a human sameness which cannot be
escaped. Human nature seems to_ be
very much the same in all countries.

Politicians who have promised the
farmer everything in the way of im-
provement in his_condition are some-
what backward just at present with
regard to making their promises good.
. Legislation in favor of blocks is un-
just, dishonorable and of the very
worst type of demagoggy. Supply
and demand makes or breaks men in
every line of business, from the farm-
er to the merchant and mechanic. Two

jobs for one man makes for high
wages and better conditions all
around.

With everybodg at work at good
wages there can be no slack times in
America. Good wages and lots of
work give circulation” to money, with
which all purchases are made and
naturally redounds to the_benefit of all.
As regards Europe, Cardinal Mer-
cier, of Belgium, says that at this hour
the world Is a great invalid and that
all ee/es are turned to the physncnans,
all lips asking anxiously, “[s there
hope of recovery? Have you a rem-
edy?” and the Cardinal adds, “The
physicians have no concrete answer
or, rather, thgry give divers answers
all at once, The more consultations
and remedies multiply the more we
realize that we are at a standstill.”
_And there you are No relief in
sight, nor is there likely to be in this
eneration of faulty humanity. The
league of nations has no cure, although
it promised much.
he Dawes plan has come the near-
est to settling things in a sensible
manner, and yet this is undoubtedl
in for a number of setbacks. Wit
brutal Germany mad as a hatter over
her late humiliation at the hands of
France, there can be but one outcome
in the final analysis, and that is a re-
newal of the war of hate which has
been of such disastrous results during
the decades of the past. Each nation
must work out its own destiny with-
out the aid of any other nationality on

earth.

The European problems are of a
rather more serious nature than our
own, and yet the same treatment must
be applied to both. Our best wishes
o with them over there, but inter-
erence on our part in the interest of
one nation against the other could only
result in disaster, hence it is quite the
proper thing for America to keep
hands off.

And when we come back to our own
land and find men advocating this
form of treatment and that for the
ills of public life, we surely find that
the Government cannot “justly lay
hands on any part of the great indus-
trial whole ‘and say, this will | aid
with legislation as against all the
others. . .

It cannot be done in justice, and if
attempted will lead to no end of com-
plications which will make matters far
worse than before. .

In foreign lands the quiet of peace
has never fully settled since the
kaiser’s war. Germany is as meek as
a sucking babe just now, parading her
dummy wooden soldiers and toy guns
for the sake of amusing the allies, thus
assuring them of her most peaceful
intentions.
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Then we have Italy licking its chops
while casting a covetous eye toward
E%ypt. The_ Italians never hesitate
when there is a chance for a little
land-grabbing, and now that England
has withdrawn her protection from
Egypt, that land offers a tempting
prize for greedy ltalian statesmen to
consider. So long as this land hungry
feeling controls the nations of old
Europe we may expect to see trouble
more or less serious in that land.

Luckily the American republic did
not enter into that league which prom-
ised so_much and has performed so
little. Promises and performance do
not always make a union. It is easy
mo promise, sometimes hard to fulfill.

The farm-laborites have found this
true in our own land, and those brainy
congressmen who have held out flat-
tering inducements to farmers are
finding the sledding prettv rough just
at the present time.

Change in crop prospects—in fact,
the supply and demand for agricultur-
al products—has worked to boost the
price in many lines, so that the down-
and-out husbandman is no longer look-
ing to a National intercession in his
behalf to save him from the almshouse.

In every line of business the pros-
pect is fairly good. Whether this af-
fects the political chances of any

arty or any clique does not matter.

hose favorably effected are hapﬁy
anyhow, while the politician chews the
rag of angry despair.

Peace and comfortable times seem
assured for America, while Europeans
squirm and fret over peace terms.
There are those who declare tha* the
worst is over; that the Dawes plan
has regulated and readjusted condi-
tions so_happily as to “make every-
body smile and’sit back content with
the ‘one time war outlook in Europe.

Nevertheless there is a disturbing
factor, both in German" and in Italy.
Egypt is Italy’s point of attack, hav-
|nﬁ. nothing ‘to fear from England,
which some time ago withdrew her
protectorate and the same as admitted
that hereafter the Egyptians must
paddle their own canoe.

There are certain lands in the Gulf
of Solum on which Italy has cast its
covetous eyes, and already has that
nation begun the massing of troops
for the evident purpose of seizing said
lands and making them a part of the
Italian kingdom. . .

Whether™ the Italians succeed in
their project dePends entirely on Great
Britain. ~Will that nation, “once such
a_factor in the government of Egypt,
sit idly by and see the African prin-
cipality robbed of territory to make an
Italian holiday? Old Timer.

Worry.
W ritten for the Tradesman.

Did you ever think how worry
Which gets a hold of men
Just keeps them

To hurry on again;
Fretting eéver as theﬁ/ hustle
To get their job all done
Then "'worry as they rustle

About another one.

in a hurry

You’ll find a man_can never

1 care not who is he
Lift more with any lever

Than its capacity;
So_worries only fetter .

One who_should keep his nerve
He lifts his load far better
Who does his strength conserve.

All worry is a bearer
Of trouble to your track
And never was a sharer
Of the burden on your back;
So _leave it far behind you
To care for all its care
With nothing to remind you
That worry worries there.
Sharles A. Heath.

Never Alone.
God is always, always with me,
Though | seem to ‘stand alone;
He is ever in the shadow
Keeping watch above His own.

Keeping watch, though others fall me,
‘Watching through the nights and days,
Till my heart rests in His keeping,
And ‘my life is filled with praise.
Elizabeth J. Woods.

TRADESMAN

HERE’S QUICK TURNOVER

Our retail distributors want “a quick turnover”.
The quicker the turnover the larger the volume of
profit. That’s the reason they like to handle

SHREDDED WHEAT

We try to move it off your shelves quickly through
extensive advertising—but we must have your co-
operation. Don’t hide Shredded Wheat. Keep it
before your customers. Use plenty of reminder
advertising in your windows. With your co-oper-
ation we can make 1924 a record-breaker for
Shredded Wheat.

Handle Shredded Wheat carefully and keep it
in a dry clean place. This makes satisfied customers.

The Shredded Wheat Company
Niagara Falls, N. .

Enjoy the Best

Tasty, wholesome Zion Fig Bars are easily dis-
tinguished from the ordinary bars, because of their
wonderful eating qualities.

Samples promptly sent upon request.

Ask your wholesale grocer today to show you the
Zion Line of cooky specials.

Zion Institutions & Industries

ZION, ILLINOIS
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SEASONAL BUYING BETTER

There does not appear to be any
lack, at present, of statements as to
the existing business situation or as
to immediate prospects. Buyers as
well as sellers are not chary in ex-
pressing their views. Bankers are do-
ing the same, and credit men chime
in from time to time to help the pub-
lic in forming its opinion. To these
groups may be added certain profes-
sional statisticians, obsessed by visions
of “cycles” and much given to graphs
and indexes. But all of these are
familiar to the community. They are
naturally better at analyzing what has
occurred than in forecasting what may
be. This being a Presidential year,
the exponents and prophets are in-
creased in number by political and of-
ficial personages who, for their own
advantage, sedulously try to create the
impression that prosperity, high prices
and similar things are dependent on
some one or another person being
chosen to office. Those in receipt of
official .-alaries are optimistic in their
expressions of things as they are,
while those outside the circle assume,
naturally, the opposite tone. Business
men do not take such utterances seri-
ously and particularly not in times like
these, when certain industries are
thriving well while others are not. It
is so with wages and employment iiist
as it is with the products of fields,
farms and factories. One outstanding
fact is that a readjustment is in prog-
ress and that there will be more or
less instability until the process is
completed. Another is that, while busi-
ness conditions are not what they
might be, the general tendency is to-
ward improvement.

It is seasonal purchasing which is
giving a better tone to all the mar-
kets. A certain amount of business
always is in progress at this time of
year. Just now its increasing volume
is evidence of the willingness to buy
as well as the buying capacity on the
part of the general public. There con-
tinues to be complaint of the purchas-
ing methods in vogue. The retailer is
waiting for his customers to buy goods
before he himself will put in his orders
with the wholesaler. In turn, the lat-
ter is reluctant to buy anything before
the retailer shows a disposition to take
it off his hands. The producer, rather
tired of this dilatory way of proceed-
ing, has been trying to protect him-
self by restricting his output. Any
very marked demand is followed by
rather hurried, and often ineffectual,
attempts to secure needed goods. A
little more confidence is apparently
what is hoped for by all parties, as
being appropriate to present condi-
tions. Retail trade is reported as
quite good from most sections of the
country. Not so much complaint is
heard of prices as was the case a year
or so ago, which is evidence either
that they are moderate or else that
customers are less given to haggle
when goods please them.

COMMERCIAL FRAUDS.

Honest business has much to gain
from the concerted efforts now in
progress against commercial frauds.
Sporadic movements were made in
different lines of trade from time to
time to cope with the evils resulting
from the abuse of credit. These met
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with a measure of success when the
will to prosecute was strong enough
on the part of creditors. Now a more
general movement is on foot, which is
taken part in by representatives of
different trades, the purpose of which
i> to pursue and punish fraudulent
bankrupts. This class of malefactors
has become rather more numerous in
the last two or three years because of
the willingness of only too many
creditors to compromise with them.
Credit men in different lines have now
come to recognize that what concerns
those in one trade also affects those
in all others, and so they have joined
forces to make examples of those who
try to swindle in any field. If it is
once thoroughly understood that there
will be relentless prosecution and no
immunity for any of the cheats, the
practice will cease to be popular. The
courts appear to be willing to do their
share, as was evidenced during the
past week in the imposition of jail
sentences on some bankrupts who had
been convicted of concealing assets.
Swindling of the kind is not only an
imposition on creditors, to whose cost
of doing business it adds, but it makes
also for unfair competition with the
tradesmen who pay their bills and
who can be undersold by those who
do not or by those who dispose of
bankrupt stocks at prices much less
t:an their original cost.

THE MAIN FACTOR.

Among its other activities the Bu-
reau of Foreign and Domestic Com-
merce is issuing a series of bulletins
on the general subject of “Problems
in Retailing.” The first of these, just
published, concerns budgetary control
in retail store management. This is
defined as “a plan for the future based
upon past experience and the present
economic situation, together with an-
ticipated changes.” This is virtually
the way in which all well-managed
sto'es have been conducted from time
immemorial, and an exposition of it
would seem to be mainly valuable to
those without business experience. In
explanation it is stated that a mere
glance at the number of business fail-
ures convinces one “that something is
wrong with the operating policies of
many business enterprises.” The con-
clusion is drawn that “poor manage-
ment in some form appears to be the
root of many such failures." This is
so obvious that, when it is put for-
ward as the result of a profound en-
quiry, it is apt to excite a Httle derision
a mhas already been the case. But lack
of it is something of more consequence.
It is taken for granted that a man in
some particular line of business has
a fitness for it and that, when he
fails, his methods are at fault. In only
too many instances it is the lack of
aptitude or want of interest that is to
blame, and the adage of the “round
peg in the square hole or the square
peg in the round hole” applies. It is
the human factor and not the mech-
anism that ought to be taken into ac-
count more than it usually is.

THE WOOL MARKET.
Cabled reports of the auction sales
of colonial wools in London during
the past week were all to the effect
that demand was keen and that there
was an advance in prices over those
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of the previous sales. Cross-bred
wools were in especial request and
values on them were better upheld
than on other kinds. Information was
lacking as to the amount of with-
drawals at the sales, if any, or if upset
prices were fixed, although the latter
is likely because the stocks are strong-
ly held. There is nothing more posi-
tive than that wool prices will be kept
at a high notch if holders everywhere
'‘have any say in the matter. The in-
disposition of people here to submit
to higher cost of clothing has had
much to do with curtailing the opera-
tion of mills. Thus far the sales of
men’s wear fabrics for Spring have
been rather halting. A number of
showings of foreign woolens for the
same rea-on have been had with more
or less success in novelty lines.

CANNED FOODS CONDITION.

Sometimes when a person makes a
mistake and real zes it he can correct
the error and go along rejoicing, but
it is not so wth the canned food dis-
tributor, who went on the theory of a
large pack of all items and lower
prices. Consignments of the past
have met him in competition, future
buying had more or less been discon-
tinued and heretofore, in the past ten
years at any rate, there have been no
famines in the general line of tinned
merchandise. There appeared to be
no reason for expecting a change in
the situation in 1924 packs; the prec-
edent of recent years seemed to war-
rant going short and of covering later
on when the packs were in the can
and when the canner was an anxious
seller. The condition of the entire
canned food line at the moment makes
it appear that the buyer who did not'
‘alee stocks on contract has misjudged
the market. Realizing this error of
judgment it would appear an easy
matter to jump in and cover, but the
trouble is that a shortage exists. Firm
bids do not lead to confirmations if
the packer is unable to accept them;
a canner who is forced to make short
deliveries manifestly cannot have a
surplus to hand to the buyer who
turned down futures when he had the
opportunity to buy them. The alter-
natives are to look for resales or to
hold off, expecting that something may
happen to change the situation. When
there are fears of short deliveries, re-
sale offerings are not numerous. Buyers
naturally discount the talk of acute
shortages later on during the height
of the consuming period and insist
that the market just now is more or
less speculative and needlessly excited.
Nevertheless they are buying and the
best evidence of the strength of the
market is in the increasing demand for
nearly all items. When large blocks
cannot be had a few hundred cases
here and there are picked up.

Whatever his vocation or station in
life, the thing which each should strive
for most earnestly is the unqualified
approval of his own soul. This will
outweigh all honors, all Tiches, all
fame, and will give him that power
and courage which will enable him to
outride in safety all the storms which
may assail him on life’s voyage.

The upward turn in prices may con-
tinue.
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PREPARING FOR THE THRONE.
The Prince of Wales is having a
holiday and a good time and, like the
remainder of mankind, while he is do-
ing so he does the things he likes best
for recreations, plays polo, dances with
the nicest girl who in spite of her
rank or no rank attracts his attention,
goes boating and visits herds of
Guernsey cattle. The Prince has a
ranch near Calgary on which he raises
the best breeds of cattle, horses and
sheep. And it was to visit this ranch
that he crossed the ocean on the pres-
ent occasion and on previous ones.

Like bis father and mother and
grandfather. King Edward VII, he
has visited all parts of the empire
most thoroughly and has come in
touch with the peoples of all the wide-
flung nations that compose the empire.
Canada, Australia, New Zealand, In-
dia, South Africa, West Indies and
Newfoundland. Few Canadians know
the various parts of their country as
the Prince of Wales does, and the
same can be said of all the rest of the
empire and while none of the citizens
of these dominions need the Prince to
come and see them to stimulate their
loyalty and devotion to their empire,
it certainly has a great effect in that
direction.

The heir to the throne knows all
the capitals in Europe and the public
men in these capitals and can bring
all this first-hand information to bear
when his country needs the benefit of
it, as King Edward, who was called
the Peace-maker, did when he arrang-
ed the Entente with France and made
an ally of her and also surrounded
Germany with a ring of nations who
were more or less allied defensively
against her. There are probably few
languages in Europe which the Prince
is not well acquainted with and able
to speak fluently, and learning these
was part of the preparation for his
future duties and a very valuable
preparation.

What does he do when Ihe does
things? Well, he qualified as an of-
ficer in the navy and army and served
in France during the war, part of the
time with the Canadian Army and it
was real service and he did a lot to
stimulate those who came in contact
with him by visiting hospitals under
fire, clearing stations, etc. Then after
the war he has been exceedingly busy,
not only with the round-the-empire
and world trips but in a multitude of
public duties, such as our Presidents
are so often called on to perform and
which are a great physical strain as
well as consuming a great deal of
time.

There will not, it appears, be any
further fighting over the death war-
rant of Pittsburgh plus” signed re-
cently by the Federal Trade Commis-
sion. The United States Steel Cor-
poration and other interests in steel
have decided to accept the Trade
Commission’s ruling banning that
long-time trade practice. Prices on
steels will now be quoted freight on
board at the plant, wherever that plant
may be located, instead of following a
practice whereby steel fabricated at
Gary, South Chicago, Duluth or
Pueblo always paid a freight charge as
of Pittsburgh to its final destination.
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UNAUTHORIZED SHIPMENTS.

Decline To Accept Goods Shipped
Without Order.

Infinite trouble is caused between
retailers, manufacturers and whole-
salers by the widespread practice of
shipping goods to stores without an
order. This stunt, which is in high
favor among certain manufacturers
and jobbers as a means of increasing
sales, constitutes a serious menace to
decent relations between the trades.

Every retailer is familiar with the
practice through bitter experience.
The number of cases is increasing
steadily from season to season.
Enough merchants are willing to ac-
cept such shipments for one reason
or another to make it worth while to
the chance-taking shipper.

The very large majority of retailers,
however, opposes the system. It up-
sets calculations, loads stocks and
creates fodder for the markdown
pencil. Worst of all, once such a ship-
ment is taken in, the manufacturer
feels himself licensed to continue in
his self-appointed capacity as buyer
and merchandiser for the store which
encourages him.

There is only one way to put an
end to the shipment of goods without
order. That is for all retailers to take
a definite stand of refusal to coun-
tenance it. This stand must be main-
tained no matter how attractive the
merchandise may appear when it is
opened, no matter if it is something
that is needed for stock at the moment.
Winking at the practice under such
conditions invites another unordered
shipment when the manufacturer feels
inclined to dispose of his goods by
some means other than legitimate
salesmanship. The next unordered
shipment, too often alas, has all the
earmarks of a crate of slightly over-
ripe lemons.

How obnoxious this activity has be-
come is evidenced convincingly by
many letters received by the Trades-
man. Some of the complaints are
confined to the annoyance caused by
the receipt and return of the unorder-
ed goods. Others recite impositions
of the most aggravating sort that have
followed their efforts to ship the mer-
chandise back.

One irritating problem that arises
out of these shipments is the expense
the retailer is put to in paying express
charges and for labor incurred in re-
packing and reshipping them when it
is found that they are not wanted. Nc
practical plan for collecting these ex
penses from the original shipper has
been found. No matter what estimate
of the cost of handling were arrived
at by the retailer, the manufacturer
would set up a howl and the burden
of proof would be on the store.

The greatest difficulty arises in hit-
ting upon a method for putting an end
to this practice. It is almost impos-
sible to devise any system by which
such shipments could be refused when
presented by the express company.
The drivers would not be permitted
to stand around waiting until an order
or invoice could be found for each
package.

Complaints of this nature which
have come to the Tradesman recently
have contained, in several instances,
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the names of the offending manufac-
turers or jobbers. With this informa-
tion in our possession, it has been
possible to write a decisive letter call-
ing upon the offender to cease this
annoying practice. Our notice to the
shipper has contained a request for
a statement from him of his intentions
in future.

The results have been extremely
good. The manufacturer has written
back to us acknowledging our notice
and promising that he will stop all
such shipments to the particular re-
tailer who has complained against him.
Our experience so far suggests that
one reason so much merchandise has
been shipped in this manner is because
no concerted effort has been made to
stop it.

When you receive unordered ship-
ments in future, notify the Tradesman
at once, giving full details as to the
date, nature of the shipment, value,
how sent, name of shipper, etc. We
will then work on each individual case,
either calling upon the manufacturer
or writing him an emphatic statement
of the objectionableness of his actions.

If this action is taken consistently
and forcefully, the manufacturers’ en-
thusiastic experimentation in this kind
of salesmanship will soon begin to
lose its pristine vigor. It may not be
possible to stop it entirely, but we are
more than hopeful that with the co-
operation of our readers it can be
very materially lessened.

Every reader of the Tradesman is
urged to take advantage of our
facilities to attack this problem at
once. Dont temporize. It has been
said very truly that “the only way to
stop is to stop.” Make it your definite
policy from now on to send back every
bit of unordered merchandise that tries
to slip through the back door of your
establishment.

Pacific Soon To Be Central Sea of
Civilization.

With a long way to go before it
overhauls the North Atlantic, which
remains the central sea of civilization,
the ocean borne traffic of the Pacific
ocean has made such strides in the
last ten years that its eventual su-
premacy is no longer a speculative
dream.

Commerce has been quickened on
every shore of this huge sea, except the
narrow strip of Asiatic coast subject
to Russian blight. And even in that
region future progress is inevitable.
Russia, recreant to the white man’s
destiny, seems destined to be supplant-
ed by China. Since the building of
the Chinese Eastern and the Man-
churian rail lines it is said that some
12,000,000 hardy Chinese farmers have
pushed North alonog those lines and
established their culture. The Russian
is in retreat. The Japanese as an im-
migrant to lands which must be pion-
eered has proved a failure. He will not
go to Manchuria or Korea and hit the
grit for all the protestations of over-
crowding.

Like some of the newer immigration
to America he seems to prefer a ready
made country.

The Panama canal has been the
greatest single factor in the expansion
of Pacific commerce.

According to figures compiled by
San Francisco authorities in 1913 the

TRADESMAN

entire intercoastal trade of the United
States around Cape Horn was carried
in forty-four ships and amounted to
144,000 tons.
ployed a tonnage of 7,534,418. The in-
tercostal traffic last year was 413
per cent, of the canal traffic and the
other 58.7 per cent, consisted mostly
of business that was not in being ten
years ago.

In the same ten years the seaborne
trade of China increased 40 per cent,
measured in physical quantity.

Chinese foreign trade amounted to
48 cents per Chinaman in 1913 and to
$1.48 in 1923. In the same period
Japanese foreign trade increased from
$6 to $19 per capita.

Trade of India with the United
States and Japan increased in ten
years from $84,000,000 and $92,000,000
respectively to $350,000,000 with the
United States and $200,000,000 with
Japan.

Hawaiian exports to the United
States have increased in ten years from
623,547 to 721,500 tons.

American-Australian trade in wool,
hides, copra and gum increased in ten
years from 29,500 to 57,600 tons. In
the meantime Australia has become
our best automobile buyer.

In the same ten years the rubber
trade between the United States and
Malaysia has had most of its growth
and now aggregate 290,000 tons. Near-
ly all our tin comes by the Pacific and
amounts to 65,000 tons. Cloves, pep-
per and nutmegs from Pacific regions
coming to the United States now ag-
gregate 35000 tons per year. Nut
oil, shellac and resins are all increas-
ing items in transpacific carriage.

The growing magnitude of the silk
imports from Japan has been dealt
with in this column before. In the
same years the physical volume of
traffic with the Philippines has grown
271 per cent.

All these increases in Pacific ocean
trade have taken place in a decade in
which the total of international com-
merce has shrunk about 20 per cent,
in physical volume, and a large share
of this loss has been suffered on the
Atlantic.

But after all, every ocean is a part
of the same sea. Whether the Atlan-
tic or the Pacific is to dominate, the
need of the Midwest for direct access
to blue water is equally urgent.

The Real Salesmen.

One who has a steady eye, a steady
nerve, a steady tongue and steady
habits.

One who understands men and who
can make himself understood by men.

One who turns up with a smile and
still smiles if he is turned down.

One who is silent when he has
nothing to say, and also when the
buyer has something to say.

One who keeps his word, his temper
and his friends.

One who wins respect by being re-
spectable and respectful.

One who can be courteous in the
face of discourtesy.

One who has self-confidence, but
does not show it.

One who is loved by his fellow men.

If it hurts you to spend money you
can’t go very far in business,

Ten years later it em-

-
INVESTIGATORS

Private Investigations car-
ried on b% skillful operators.
This is the only local con-
cern with membership In the
International Secret Service
Association.

Day, Cltz. 68224 or Bell M800
Nights, Cltz. 62280 or 63081

National Detective Bureau

CHICAGO
One Way $4.20
Round Trip $7.30

GRAHAM & MORTON
GRAND RAPIDS, HOLLAND
and CHICAGO RAILWAY

Freight and Passenger Line.

Leave Grand Rapids
Daily, 8:00 P. M.
Grand Rapids Time.

Leave Chicago

Daily, Except Saturday, 7:00 P. M.
Saturday 10:00 P. M.
Chicago Time.
For Information Call
Telephones
Citizen 4322 Bell M. 4470



10

Nothing Extreme About New Models
For Men.

A certain high-grade store selling
men’s shoes in an Eastern city, this
week was advertising, and showing in
its windows, men’s shoes made by one
of the best manufacturers in the coun-
try. They were priced at $5 a pair.

The shoes were right as to material,
pattern, shade and workmanship, but
there was one thing wrong with them.
It was the last.

This store isnt often wrong in the
selection of lasts, but in this case a
limited lot of high-priced shoes, built
on an experimental last, was stocked.
The last never took on and the lot
went out at a sacrifice. The moral to
this unfortunate experience is, "Mer-
chant, be sure of your last.”

The last might well be compared
to a shoe as the architect’s plans are
to a building. It is an all important
factor and one too often underestimat-
ed by many merchants and buyers.

There are several tendencies in last
trends, not the least important of
which is that toward a more spring
toe. There have been no radical
changes, but many variating ideas
have been advanced which are still in
the "I wonder” stage.

This spring .toe idea is not of the
radical tendency and certainly not as
extreme as the style men expected it
would be some weeks ago.

Many men’s shoes are being made
with a 7/8 toe spring with the heel on
the sample table. It is a conservaitve
and cautiously advanced movement in
lasts.

French brogue lasts appear in, many
lines and there is also an English
tendency. Even some extremely wide
models appear among the former.

For the man who has been wearing
the French last, some of the spring
toe lasts appear much the same, with
the corners rounded off. In some of
the cities in the East there is appear-
ing shoes built over a rather narrow
custom last with a wide tread at the
ball of the foot, curving in rather
sharply at the toe of the shoe.

The potay last continues in many
lines, having acquired a very credit-
able following during the last year.
The brogue and semi-brogue last, as a
rule, lacks some of the extreme ele-
ments of a few seasons back and when
used now appears to have a more racy
appearance. The real doggy last and
pattern are not prominent.

The racy brogue last has a shorter
forepart, shortening the vamp between
the tip and lace stay, which has re-
sulted in one or two more eyelets and
a longer lacing service on several of
such patterns.

The shorter forepart brogue-like
last has a bit more outside swing. Re-
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turning to a spring toe last, shoes
built over them carry a low heel,
around 7/8. Toes in many lines are
fairly broad.

There are other tendencies in the
styling of men’s shoes well worth
considering.  In patterns there are
few changes. The circular seam vamp
pattern is somewhat broadened at the
throat and in some models is nearly
square.

Light boarded leathers are good and
a bright finish is favored by many
manufacturers. A reddish  brown
shade in a light boarded calf is also
popular.

Yellow tan in a smooth finished
calf is also to be a factor, but some
feel that in the higher grades there
may be a slight falling off of this
shade and finish.

In young men’s shoes the flange
heel will be good. There are few
changes in edges or edge finishes, al-
though the natural finished edge is
expected to hold up its end. However,
round edge finishes are not entirely
backed out of the picture as several
well known manufacturers are includ-
ing such a finished shoe in their line.

There is a general shunning of the
extreme in pattern and decoration.
There are some fine perforations on
the vamp, quarter and tip, but more
often such decoration appears on the
tip only it being circular in many in-
stances.

These perforations in some of the
high grades are rather large, but in
such cases the perforations on the cap
are generally the only ones on the
shoe.  Panel stitching is used con-
siderably.

Looking ahead toward spring many
stylists think that the light shade
leather will be good, calf especially.
The new shade of Golden Glo has
caught on and is being cut to quite an
extent.

Some blucher patterns are shown,
but the bal is maintaining a lead.

Whites with brown trimming' are
Ikely to be stronger in sport com-
binations.

The general trend toward spring ap-
pears to be a more “gentlemanly $>oe.”

Stabilizing Hosiery Colors.

A conference of hosiery manufac-
turers has been called by the Textile
Color Card Association of the United
States, Inc., for the purpose of stabil-
izing colors in the hosiery industry.
For many weeks the association has
been laying a general groundwork for
such a conference by sending a ques-
tionnaire to its hosiery members, who
constitute a large majoritj’ of the lead-
ing manufacturers throughout the
country. The manufacturers’ opinion
was requested as to the color situa-
tion and the need of a stabilization.
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The replies recorded so overwhelm-
ing a majority in favor of calling the
conference that the association felt
warranted in initiating such a move-
ment.

The survey showed that the con-
census of opinion was that great con-
fusion existed, because of the multitude
of colors designated by so many dif-
ferent names, and this was causing a
condition in the industry which threat-
ened to harm rather than benefit it.

The sponsors of the conference have
no intention of attempting to curtail
individuality on the part of any man-
ufacturer or to check the normal influ-
ence of fashion each season. Rather,
it will be an effort to bring about a
legitimate stabilization and to have 'the
popular colors promoted under stand-
ardized names for the benefit of the
industry at large.

Glove Skins Moving Higher.

A radical change has taken place
in the glove skin market during the
past six weeks, according to leading
glove manufacturers. Prices of Cape
Town skins and Spanish lambskins
are substantially higher than they
were on Aug. 1 and promise to ad-
vance further. The advance in the
former is about 20 per cent, one of
the largest skin dealers now quoting
72 shillings 6 pence for Cape Town
skins at London, compared with 60
shillings or less some six weeks ago.
Spanish lambskins cost $2 per dozen
more than they did a year ago, when
their price was considered high. Tan-
ners have advanced their prices 2 cents
a foot, with talk that the advance may
soon be 4 cents a foot for glove
Lathers, Three factors are said to be
causing the rise, Europe is buying
more liberally, the skins are being ex-
tensively used here for trimming for
women’s garments and supplies avail-
able are not large, Some varieties of
capes are Vvirtually off the market,
Higher prices on both men’s and
women’s gloves are held to be in-
d:cated.

Women’s Shoe Business Uneven.

Although the Brooklyn manufactur-
ers of women’s shoes appear to be
busy enough at the moment, out-of-
town producers of this merchandise
are less active from all accounts. In
some cases the latter are just finishing
up new lines that will shortly be pre-
sented to the retail trade for delivery
in the next four to six weeks. There
has been little change in the character
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of the demand from buyers as to
colors, styles or materials. Black con-
tinues the big favorite, and satin kid
and suede the favored materials, along
with some Russian calf. One inter-
esting thing about the trade is the at-
tempts that are being made in certain
quarters to bring sharkskin leather in-
to more general use. For some time
it has been used for trimming pur-
poses, but it is said that experiments
are being made to find some method
of tanning that will make it pliable and
soft enough for making an entire
pump.

Offers Novel Hose For Men.

A jobbing concern is offering a
novelty to retail buyers in the form
of wool, knee-length underhose for
men at $6.50 a dozen. Women’s un-
derhose for wear with sheer silk hos-
iery have been on the market for some
time, but this is the first time that the
merchandise has been offered for use
by men. Another feature of the hos-
iery trade at the moment is the ir-
regularity of prices of chiffon hose.
One line of full-fashioned chiffon
goods is reported reduced 50 cents a
dozen, while another chiffon line made
with a 20 inch “boot” has been mark-
ed up 25 cents. Generally speaking,
the hosiery trade is in a more bal-
anced position than for some time.
Shutdowns in some quarters are bal-
anced by capacity production in others.

Collar-to-Match Shirts Lead.

Shirts with collar to match are
“touted" as the leading thing in men’s
shirts for the Fall. The leading haber-
dashers are stressing this style and
their example is being followed by
other men’s wear stores. Solid color
shirts in pastel shades are especially
featured. Stripes come in for atten-
tion. but so far the hairline variety
stands out prominently from a con-
servative style standpoint. Stiff bos-
oms will be more in vogue, according
to manufacturers, than they have been
in this type of merchandise. Collar
attached models continue in popular-
ity.

Inviting Misfortune.

“Sam, you’ve been married quite a
while.  Why not let me write you an
insurance policy?”

“No, sir! That woman is pretty
handy with a flat-iron now, and there’s
no sense in hanging up a premium for
a bulls-eye.”

Hydd Benisch Shoes

Latest thing for fall—
A new H-B last. Stylish
and sturdy. High qual-
ity leather 'throughout.
In  both the new
LOZANT shade of tan
or Black Gun Metal
Calf. You will find this
a rapid seller.

HEROLD-BERTSCH
SHOE CO.

Grand Rapids, Mich.
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$3,000,000
United Masonic Temple Building

20-32 WEST RANDOLPH STREET

Chicago

First Closed Mortgage Leasehold Twenty-Five Year Sinking Fund
62 Per Cent Gold Bonds

Dated September 1st, <924

Due September tst, 1949

Principal .and semi-annual interest (March 1st and September 1st) payable at the_ office of . nHncimd
office 'of its correspondents in New York City. Coupon bonds in‘denéminations of $500 and $ , >00. Registerable as to <e

ﬁgreeesma&l)e tgs a%dwpr?cIFU(%glnsgs{émogeranyst,lni@&%?t tﬁg ergﬁgtr %?tfozy QRH g'c)é e%a¥rs1te%% ISHsto gnd inc.udtrg September ﬂ i?/aﬁl

thereafter at 103 and accrued interest up to and including September 1st, 1939; thereafter at 102 andla c c r u e d P to

|nclud|n% September 1st, 1944; thereafter at 101 and accrued interest up to but not including September 1st, 194* Interest pay
fl

able_wi

out deduction for that portion of any Federal Income Tax not in excess of two per cent Ihe Pennsylvania and Con

necticut four mills tax, Maryland and District of Columbia four and one-half nulls tax, the Massachusetts income tax not to ex-
ceed six and one-half mills, and the Michigan five mills exemption tax, upon timely and proper application, refunded to holde s.

ILLINOIS MERCHANTS TRUST COMPANY, Chicago, Trustee

LOCATION: The LTnited Masonic Temple Build-
ing will occupy the site known as 20-32 West Ran-
dolph Street, having a south frontage of 140 feet
and containing 27,565 square feet of ground area,
located 120 feet west from the northwest corner of
State and Randolph Streets, diagonally across
from Marshall Field & Company’s retail store on
State Street.

It Is in the Center of the Shopping and

Theatre Section of the City of Chicago
The building, of the highest character in design and
construction, will contain twenty-two stories and
two basements which includes general business of-
fices; street stores; a theatre seating over three
thousand people; and extensive facilities for Ma-
sonic Orders. The structure above the street will
comprise in all a cubical content of about 5,623,-
000 cubic feet.

SECURITY: These bonds will be secured, in the
opinion of counsel, by a closed first mortgage on
the leasehold estates and the building being erected
thereon, all of which has been appraised by four
independent and competent authorities at a value,
upon completion, of not less than $5,800,000, or
over one hundred and ninety per cent of the prin-
cipal amount of this issue of bonds. The George A.
Fuller Company is under contract to complete the
building in accordance with the approved plans
and specifications and to deliver the same ready for
occupancy on or about January 15th, 1926. Its
contract to so complete the building is further and
unconditionally guaranteed by the United States
Realty and Improvement Company, New York
City. The leases to the ground properties, contain-

ing no unfavorable conditions, extend to April
29th, 2001. Insurance to the amount of this issue
shall he carried against fire loss or damage to the
property, and full rent or rental value insurance
shall be carried for the further protection of its
income from rentals.

EARNINGS: The net annual income available for

interest on these bonds, after the payment of oper-
ating expenses, ground rent and taxes (other than
Federal Taxes) and insurance, has been estimated
hv eight independent and competent authorities
to be $455,351, after allowing for ten per cent va-
cancies in offices, or over two and one-third times
the maximum interest and over three and five-
eights times the average interest requirements of
this issue. The theatre is now under a fifty year
lease at an annual rental of $327,000 per year, the
last year’s rental being paid in advance by the
Balaban & Katz Corporation, the owner of the lease
and operator of the theatre, which organization is
one of the largest and most successful displayers of
motion pictures within the United States. |here
are applications now on file for more than the en-
tire number of available lodge rooms.

SINKING FUND: The mortgage securing these

bonds will provide for a semi-annual sinking fund
to become operative March 1st, 1927, which fund
together with the semi-annual interest—totaling
$255,000 annually, shall he deposited with the
Trustee each year up to and including September
1st, 1949. The operation of this sinking fund,
through purchase in the open market or by redemp-
tion, will retire the entire issue on or before ma-
turity.

These bonds are offered when, as and if issued, approved by counsel, and received by us.

Price 100 and Accrued Interest,to Yield 614 Per Cent
Howe, Snow & Bertles, Inc.

NEW YORK

GRAND RAPIDS

DETROIT CHICAGO

This information and these statistics, while not guar&h teed, have been taken from sources believed to be reliable.
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AH voters are interested, whatever
their income he. far more than they
realize. If adopted the amendment
will subject every resident of Michigan
having a net income in excess of
$4,000. to an annual direct income tax
of from 5 to 10 per cent. It allows
no deduction of the Federal income
tax before assessing this tax. The
same may be said of taxes imposed by
other states upon citizens of Michigan
whose income is derived from such
other states.

It is launched under an initiative
provision on the theory that the Leg-
islature of the State cannot be trusted.
It is without precedent in any state of
the Union, as an example of distrust
of the American method of representa-
tive government.

The wisdom of Michigan imposing
a State income tax is not here dis-
cussed; only the proposed amendment,
which cannot be changed in a single
word before election day in November
and thereafter, if adopted, only by a
vote of the people of the State at
large.

Its adoption is urged on vague refer-
ences to the opposition of “big busi-
ness” when attempts have been made
to obtain an income tax provision
from the State Legislature. It be-
trays lack of acquaintance with the
experience of other states, and be-
trays also an attempt in the legislature
to hit the other fellow only.

It is an appeal to selfishness and
cupidity.  All whose income is under
$4,000 are expected to vote for the
amendment in the belief that they are
putting taxes on others and thereby
benefiting themselves; but many such
know that the consumer of all manu-
factured articles and all agricultural
products, pays all taxes that enter in-
to the cost of production, and that this
tax will be passed on to buyers.

It means class against class, which
is bad for the state and raises a lot
of questions. It makes no difference
between the case of a man with a
home or without, with a family or
without, with other dependents or
without, accustomed to contribute to
churches and charitable organizations
or not; whether the income be earned
or unearned—whether it be earned by
labor or services, or derived from in-
heritance. for example.

It is unAmerican. It did not origin-
ate with the chosen representatives of
the people but with a coterie of in-
dividuals, doubtless well jmentioned,
who tell farmers and “workingmen”
that it will help them. Their good in-
tentions will not prevent disastrous
results. It can only be amended, to
prevent evasion and injustice, by a
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It is unjust. The exemptions are
excessive and will react. Unless ex-
emptions are very limited, leaving the
mass of the people interested in ap-
propriations, extravagance is the re-
sult. The percentages are excessive.
It imposes double taxation. It taxes
income from securities held and from
all kinds of property’, real and personal,
leaving the securities and other prop-
erty which produce the income them-
selves. subject to taxation as hereto-
fore.

It certainly means higher rents. Real
estate taxes are now taking a large
part of the net income from real es-
tate, after applying the Federal Income
Tax and the real estate taxes.

The income from all municipal bonds
would be taxed. The State and every
county, township, city' and school dis-
trict therein, when it needs to borrow
money, will have to pay a higher rate
of interest than heretofore or sell its
bonds outside the State. No other
state is so handicapped.

It taxes the income on mortgages
and on bonds which are specially
taxed, producing by such special taxes
large revenue. That would be dis-
honest on the part of the State, but
the proposed amendment takes no ac-
count of this.

It would tax income consisting of
dividends from Michigan corporations
by residents of Michigan. The cor-
porations are taxed on their property'
and now it is proposed to tax the
dividends received by the stockholders.
No other state does this. It will sure-
ly keep industries from locating in
Michigan, unless their stockholders
are non-residents of the State.

It makes no difference between
normal taxes and surtaxes, which are
worked out intelligently in the Federal
law.  The experience of Wisconsin,
which has had an income tax for many
years, is not taken into account. Com-
pared with the Wisconsin law this is a
drastic law, fatal to Michigan indus-
tries.

It is without precedent in the states.
Thirty-three have no income tax at
all. A few have moderate income tax
laws. No other state exempts so many
citizens. No other state starts at so
high a percentage. No other state
reaches a percentage so high. Wis-
consin under LaFollette has a maxi-
mum tax of 6 per cent. This proposed
amendment would make Michigan’s
maximum 10 per cent.

It would seriously affect all churches
and charitable institutions. It will close
some of them. A man gets no allow-
ance under this amendment for any-
thing he does for such institutions.
The Federal law encourages contribu-
tions to them.
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Grand Rapids National Bank

The convenient bank for out of town people. Located at the very
center of the city. Handy to the street cars—the interurbans—the

hotels—the shopping district.

On account of our location—our large transit facilities—our safe
deposit vaults and our complete service covering the entire field of bank-
ing, our institution must be the ultimate choice of out of town bankers

and individuals.
Combined Capital, Surplus and Undivided Profits over

$1450,000

GRAND RAPIDS NATIONAL BANK
GRAND RAPIDS. MICH.

D alisb6 Bo”le

BONDS EXCLUSIVELY
Grand Rapids National Bank Building

Chicago GRAND RAPIDS Detroit
First National Bank Bldg. Telephones }icain '« «4212 ~ Congress Building

Fenton

THE CITY NATIONAL BANK

of Lansing, Mich*

Our Collection and Bill of Lading Service is satisfactory
Capital, Surplus and Undivided Profits over $750,000

"OLDEST BANK IN LANSING”

Have You Considered
an Educational Trust
ANY people throughout the

M country are establishing
educational trusts for their chil-
dren and for boys and girls in
whom they have taken an interest.

Let us explain to you how you
can build up a trust fund that will
insure a college education for a son
or daughter or for some one in
whom you are interested.

ItRAND Ra PIDs Tr USTRoMPAHY

GRAND RAPIDS, MICHIGAN
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It may or may not include Michi-
gan corporations. The framers of the
amendment apparently intended it to
be confined to individual citizens and
inhabitants of the State, but they did
not say so. Religious and charitable
organizations are not excepted. The
legislature cannot interpret the con-
stitution.  If the words used reach
them, all Michigan corporations must
pay this tax in addition to a Federal
tax of \2I2 per cent. Constitutional
changes need very careful expression
which this has not had.

It places a non-resident corporation
doing business in Michigan at an ad-
vantage over Michigan corporations.
It places partners and partnerships at
a disadvantage. They are taxed; per-
haps corporations are not.

It will be a loss to Michigan, indus-
trially and otherwise. Why should an
industry be established in Michigan
if its resident stockholders are taxed
unfairly, when other states impose no
such tax. Why should an industry al-
ready in Michigan stay here. There
are many states which do not impose
this tax. They are bidding for indus-
tries. Ten per cent, is a severe tax.
It will often prevent dividends, the
mainstay of all industries. If declared,
residents of Michigan who receive
them will be taxed thereon. The
amendment makes no difference in re-
spect of dividends. For example, those
which are only 2 per cent, of invested
capital, and those which are 40 per
cent, thereof. That is a good way to
cripple Michigan industries. Persons
with less than $4,000 income depend
therefor on thriving Michigan indus-
tries.

There are thousands of individuals
who with very little effort can escape
this tax by becoming residents of an-
other state. No taxpayer will sub-
mit to excessive or unjust taxation by
a state. He can and will if necessary,
move himself and his property out of
the State.

It is perfectly clear that this tax
would not apply to an individual non-
resident of Michigan, even though all
his income is derived from property or
business in this State. People who
are hard hit and feel that they are
treated unjustly, will become non-
residents.

Much litigation is inevitable. The
words of this amendment are not clear
in any respect. The legislature has
no authority, and is given no author-
ity by this amendment, to interpret
these words. A multitude of ques-
tions will arise for decision.

It will encourage extravagance in
state government. It would provide
millions of additional tax money with-
out putting any department under new
limitations.  Real estate taxation is
not limited; nor personal property tax-
ation; nor special taxes. Enacting
laws to hit the rich is contrary to
justice and equity; and any injustice
done by a community always reacts
on the doers to their injury.

If a State income tax is what the
people want, there is a simpler way
(avoiding 500 new State employes
which will be necessary under this
amendment)—a wiser way—a fairer
way—a way which wall cause less in-
jury to the State—a way in harmony
with the Federal laws and needs of
the State—a way which can be amend-
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ed in particulars that prove unjust in
practice without going to the people
of the States at large.

Frederick W. Stevens.

The Religion of Debt Paying.

Paying an old debt when luxuries
hold big attractions and offer a strong
lure, requires some courage. A high
sense of honor is expressed in no
other way more than in consistent
debt paying; and as a National char-
acteristic, there is nothing that assures
the permanence of a nation’s business
or more safety to its credits.

The higher standard of living—and
we rejoice that such has been the ten-
dency in this country—frequently
shades off into the indulgence of lux-
uries, and herein a word of caution
should be sounded in order that the
payment of debts may not be imperil-
ed. In the agricultural states we have
had for four years a difficult situation,
and many complaints. Mercantile and
money debts have been carried in
many instances for a year or more;
and now that a new era is dawning on
these states and the promise of a big-
ger income, the religion of debt pay-
ing should be constantly invoked; for
only as the old debts are liquidated
can a stable, balanced situation be
achieved.

Foreign Minister Stresemann, of
Germany, has changed his tactics
slightly in the matter of repudiating
the German confession of war-guilt in
the Treaty of Versailles. The action
was not decided upon, it seems, to buy
Nationalist votes for the Dawes plan
legislation. The Government intended
all along to do its repudiation stunt.
Stresemann knows that it would do
incalculable harm to the atmosphere
of good feeling that MacDonald and
Herriot have been developing and that
the two peacemakers might go far to
forestall any such Teuton misstep. So

TRADESMAN

it appears that the German Foreign
Minister is merely employing the
repudiation as a club to get some ad-
vantage or other, perhaps admission
to the League on favorable terms, for
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Stresemann should be duly informed
that, for all anybody cares, Germany
may repudiate—and be stewed in her
own juice.

To go ahead, keep your head.

NACHTEGALL MANUFACTURING COMPANY

BANK, STORE & OFFICE FIXTURES

Germany. If this is the case, Herr
“By their works ye shall know them:”
GRAND RAPIDS, MICH.
Gentlemen:

We take this opportunit

to say we are thoroughly pleased with all the

material you have furnisKed us, the artistic design and fine workmanship.
We can not speak too highly of your erector who is on the job about sixteen

hours a day and
gentleman.

busy every minute.

He is a competent  workman and a

Yours Very Truly,
THE BELLEVUE STATE BANK,

C. D. Kimberly, Cashier.

Fourth National Bank S#&higan

United States Depositary

Established 1S6S

The accumulated experience of over 56 years, which has brought
stability and soundness to this bank, is at your service.

DIRECTORS.

Wm,. H. Anderson, Pres. L.
Christian Bertsch,
Robert D. Graham,

Samuel D.

Marshall
Young,

Z. Caukin, Vice Pres. J.

Sidney F. Stevens

C. Bishop, Cash.
David H. Brown.
Samuel G. Braudy.

James L. Hamilton.

uhl.’

LOCAL AND UNLISTED
Bonds and Stocks

Holders of these classes of securities will find in our
Trading Department an active market for their sale or

purchase.

PRIVATE
WIRES
to all

MARKETS

Citizens
4480

CORRIGAN COMPANY

Investment Bankers and Brokers

Ground Floor Michigan Trust Bldg.
Grand Rapids, Michigan

Bell Mail
4900

F O R SA L E Mahogany bank fixtures with marble base—

THE STATE SAVINGS BANK

excellent for a
branch or
country bank
or any office
(as per Ulus-
tration here).
Will be sold
at once in or-
der to make
room for re-
modeling and
enlarging our
banking quar-
ters.

OWwW OSSO,
MICHIGAN



What Is Security Under the Fire

Insurance Contract?

Fire insurance is needed by every
property owner as an indemnity
against the calamity of a serious fire.
The security of this contract is of the
most importance. Unfortunately, there
are no infallible rules by which the
stability of a fire insurance company
can be measured.

The laws of the several states re-
quire the fire insurance companies to
have on hand an amount equal to the
unearned premiums and a contingent
fund of $100.000 or $200.000. With
stock companies this fund may' be in
the form of a cash capital and with
mutual companies a contingent lia-
bility assumed by the policyholder:-.
The business is conducted on the
premiums, for to touch the contin-
gent fund would mean impairment.

State laws are weak in giving no
consideration to the amount of risk a
company may assume in relation to
its assets. This has resulted in man-
agers of insurance companies develop-
ing a standard of security based on
past practice and experience. Their
first effort is to build up a surplus as
the bu iness grows. There is no set
rule regarding the surplus, and there
is  wide variation among the com-
panies as to the ratio the assets bear
to the amount at risk. The companies
with the largest capitals and surpluses
rarely have the largest ratios.

The real security behind the policy-
contract, both for the company and
insured is an adequate premium. Tnis
the policyholder furnishes. He pays
the rates that are made according to
experience, and that are deemed to
be adequate to meet any probable
loss. The laws of many states require
that insurance rates shall be made ac-
cording to the loss experience of all
fire insurance companies, with power
given the insurance commissioner to
correct any inadequate or excessive
rate. It is a matter of record that,
omitting conflagration years, the pre-
miums of a ten y-ear period have met
the losses and expenses and added to
the surpluses. Any failure to do so
has been largely a fault of manage-
ment, chiefly in accepting cut rate
premiums. The bulk of the policy-
holders have done their part towards
security.

Fire insurance men are prone to put
out statements about the large assets
that are needed to meet large fluctua-
tions in losses| Large assets are need-
ed only for meeting the losses in large
conflagrations.  City conflagrations
have always bankrupted many com-
panies and called for discounted settle-
ments, due to excessive liability- as-
sumed which was subject to loss by
one fire. With seven hundred and
fifty million dollars of annual prem-
iums in the fire insurance business a
loss of five million means little unless
individual companies have used poor
judgment and assumed too much
liability. No company should under-
write a larger amount subject to one
fire than its surplus to policyholders,
which would leave enough assets to
carry its contracts to expiration.

With no established rules applicable
to all companies for judging the stabil-
ity of a fire insurance company, the
ordinary property owner has little
knowledge by which to judge the state-
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ment- of small caliber insurance
agents that their competitors cannot
pay- their losses.

Such an agent can be asked in how
many cities his company has more at
risk than it has surplus to policyhold-
ers. The answer cannot be given in
mos* ca es, for it is information not
published.

Then the agent might be asked how
much assets his company has to each
$1,000 at risk. This will range from
about four dollars with some com-
panies to nearly twenty dollars with
others. The four dollars without con-
flagration liability can be safer than
twenty dollars with excessive con-
flagration liability. Four dollars of
assets to one thousand at risk does
not argue very strongly about the fire
insurance business being a hazardous
business.

The one guide, in judging the
stability of a fire insurance company
(mutual or stock) is whether it is au-
thorized and the agent licensed by the
Insurance Department of your State.
Regardless of w-eak state laws on the
subject of security, the Insurance
Commissioner is competent to decide
the standard needed, and require each
company to comply therewith. When
in doubt, write your Insurance Com-
missioner, who is better posted on the
subject than an attorney can be.

C. A. McCotter.

Xo country- in the world has as high-
ly developed a system of modern
transportation as the United States,
and still the industrial development of
the country is moving forward at a
more rapid rate than the transporta-
tion facilities. In the last ten years
the number of freight car; has in-
creased by 23 per cent, and the ag-
gregate tractive power of locomotives
by 41 per cent., but the country is of-
fering the railroads 60 per cent, more
traffic to haul.

BUY
SAFE
BONDS

ESTABLISHED 1853

Through our Bond De-
partment we offer only
such bonds as are suitable
for the funds of this bank

Buy Safe Bonds
from

The OIld National
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safety saving service

CLASS MUTUAL INSURANCE AGENCY
“The Agency of Personal Service”
C. N. BRISTOL, A. T. MONSON, H. G. BUNDY.
FREMONT. MICHIGAN

REPRESENTING

Central Manufacturers’ Mutual
Ohio Underwriters Mutual

Retail Hardware Mutual
Hardware Dealers Mutual
Minnesota Implement Mutual Ohio Hardware Mutual
National Implement Mutual The_Finnish Mutual
Hardware Mutual Casualty Co.

We classify our risks and pay dividends according .0 the Loss Ratio
of each class written: Hardware and Implement stores, 40% to 5U%,
Garages, Furniture and Drug Stores 40%; General Stores and other

Mercantile Risks 30%.
WRITE FOR FURTHER PARTICULARS.

OUR FIRE INSURANCE
POLICIES ARE CONCURRENT

with any standard stock policies that
you are buying

The Net Cost is 30%

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Michigan

WILLIAM N SENF, SECRETARY-TREASURER

FINNISH MUTUAL FIRE INSURANCE CO.
CALUMEL MICHIGAN

ORGANIZED IN 1889.

This Company has returned
A DIVIDEND OF

50%

For 29 consecutive years.
HOW?

By careful selection of risks. By extremely low Expense Ratio.
Assets 44.11 per 1000 of risk.  Surplus 30.89 per 1000 of risk.
Agents wanted in the Larger Cities.

FOR FURTHER PARTICULARS WRITE

F. M. Romberg, Manager, Class Mutual Insurance Agency
Finnish Mutual Fire Insurance Co. General Agents
Calumet, Michigan. Fremont, Michigan.

Merchants Life Insurance Company

WILLIAM A. WATTS
President

RANSOM E. OLDS
Chairman of Board

Offices: 3rd floor Michigan Trust Bldg.— Grand Rapids, Mich.

GREEN & MORRISON—Michigan State Agents
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Fre Insurance Rates.

Based upon the degree of efficiency
of waterworks or other fire extinguish-
ing agency, and of the fire department,
its men and equipment, each city or
village is given a certain basis rate of
insurance. Whether ‘that basis rate
be favorable or not depends on the
municipality and its attitude on fire
protection.

Beyond this, each individual insurer
is largely responsible personally for
the rate he pays. Every fire hazard
he harbors and tolerates within his
building and every exposure from
without adds to this basis rate. He is
solely responsible for fire hazards
within his building, and he can at
least protect himself against exposure
hazards.

If the individual is complacently
satisfied with unclean conditions with-
in his building, with defective electric
wiring, poorly installed heating plants,
defective chimneys, poor shingle roofs
and other well-known hazards and
with entire lack of even the simplest
kind of fire protection, he must pay for
his neglect by increased rates.

It may be argued that the individual
is not responsible for “his surround-
ings and conditions. In part this is
true, but he can at least use his influ-
ence to have vacant, old dilapidated
fire traps near him condemned, thus
adding to the safety, attractiveness and
health of the community. With the
help of the fire department he can get
the careless neighbor to clean up his
yard and alleys, and so remove fire
breeders and fire spreaders. In all
cases he can protect himself against
exposures by installing wired glass
windows in metal sash and frame, fire
shutters and fire doors and fire resist-
ing roof coverings in place of the dan-
gerous wooden shingles.  All such
improvements are reflected in a more
favorable rate of insurance. Every
man can equip his place of business
with simple “first aid” fire extinguish-
ing equipment, such as approved fire
extinguishers, water barrels and pails
and interior standpipes with hose con-
nections. Where large values are in-
volved, he can install the automatic
sprinkler system, the best known pro-
tection of both life and property. The
concession in rates for such approved
system will in a few years pay for the
installation.

Rates must always be sufficient to
pay for all fire losses and for the ex-
penses of conducting the insurance
business.

Teaching Safety in Public Schools.
The movement to instruct the chil-
dren of the public schools in safety
while using public highways is a wise
one and should be encouraged. There
are some subjects which the public
schools should include in the curricu-
lum, even though they may be outside
the usual subjects. If the pupils of
the schools have to go through fire
drills at stated intervals in order to
make sure that they will know what to
do if they have to get out of the
school building in case of fire, it is
only carrying on that idea a little
farther to also instruct the children
about the need of looking out very
carefully whenever they have to ven-
ture on the highways.

It is a sad fact that there are 20,000
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school children killed every year by
accidents. And it is said to be a fact
that actual experience in the public
schools shows that a saving of fully
half the number of children killed can
be made by having the children prop-
erly instructed. The parents should
do all they can to impress upon their
children the dangers of running out
into the streets, but children are so
thoughtless that additional warning of
the school is needed. And those who
have had experience with this sort of
teaching say that it is remarkable how
much interest the children take in
this matter. Education is undoubtedly
the way to diminish the terrible loss
of child life.

The National Safety Council is do-
ing good work in pushing interest in
this branch of child training among
the public schools of the country. One
thing it is doing is establishing dem-
onstration centers, or schools that are
not only willing to provide safety edu-
cation, but are also willing to prepare
a special demonstration on a given
date for the benefit of other schools
in the region, and to be ready from
time to time to show how the work is
done. A field secretary is giving her
whole time to this work and it is ex-
pected that before the year is ended
the public schools of the country will
be doing much more along this line
than in the past year. Surely the
matter is too important to be neglect-
ed anywhere.

Inspect your premises regularly.
Remove and destroy useless material
that might cause or feed a fire. Begin

TO BUY A
FIRE EXTINGUISHER
AFTER YOU HAVE A FIRE.

Yearly 300 homes burn a day. It is
better to be protected against fire than
satisfied you are well insured.

Pioneer Fire Extinguishers

have fought their way by the way
they have fought. A reliable approved,
inspected chemical appliance.

Unanimously endorsed by FIRE
CHIEFS. Effectiveness and simplicity
of operation.

PIONEER CHEMICAL CO.
of ITHACA
ITHACA, MICH.

auto building

extinguishers extinguishers

$3.00 each. Prepaid. $4.00 each. Prepaid.
Representatives Wanted.
WESTERN DIVISION.

212 West 11th Ave. Mitchell, So. Dak.
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in the attic. If you have materials
stored there, or in the basement or any
of the closets of your house that you
cannot use, find some worthy person
in the community who may be able to
use it. If not. put it in the furnace,
There is hardly a home but what the
attic, basement and closets disclose
much useless material—old hats of
straw and felt, old dresses, old suits
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and old shoes. By all means gather
them up and if they cannot be made of
service use them to take the cnill off
the house some cool morning or even-
ing. Now is the time of year to in-
spect your furnaces or stoves. If the
furnace needs repairs, if the chimney
needs pointing, if the smoke pipe is
getting thin, have proper repairs made
without delay.

PROTECTION

OF THE MERCHANT

By the Merchant

For the Merchant

PROVIDED BY THE

Grand Rapids Merchant Mutual
Fire Insurance Company

Affiliated with the Michigan Retail Dry Goods Association

320 Houseman Bldg..

AUTOMATIC 42a1l

Grand Rapids, Michigan

BELL. MAIN 2435

A.E.KUSTERER&CO.

INVESTMENT BANKERS & BROKERS

government

RAILROAD

205-217 Michigan Trust Building

municipal

public utility

CORPORATION BONDS

J> GRAND RAPIDS

Preferred Lists of Safe Investments

s',:-«r»R tlr)w Guidance of clients this organization maintains constang(:ty revised lists
°o, r

o X of all types that offer ,,;questionable security plus a

active yield.

Lists Supplied Upon Application

Telephones:

Bell Main 4678.

Citizens 4678.

HOPKINS, GHYSELS & CO.

Investment Bankers and Brokers
Michigan Trust Bldg., Ground Floor, Grand Rapids

Michigan Shoe Dealers

Mutual Fire Insurance Co.
Lansing, Michigan

GENERAL MERCANTILE RISKS

Write

L. H. BAKER, Secy-Treaa.

LANSING, MICH.

P. O. Box 549
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A Harmful “Scheme of Taxes’

TO BE VOTED ON IN Ml(ld“,E
Thisls a Matter That Concerns You, fhei

1 The voter, of Michigan are interested, far more than they realize,
in aJJroposed amendment to the Michigan constitution to be adopted or re-
jected at the election in November. If adopted, it will subject every resident
of Michigan having a net income in excess of $4,000, to an ‘annual income tax
of from 5% to 10% upon all such net income. This is not onlg over and above
the federal income tax. but with no deduction of such tax before computing
this newly proposed tax. It is also over and above, and without deduction at any
point, of income taxes imposed by other states applicable to citizens of Michi-
gan whose income is derived from such other states.

2. The amendment is launched, under an initiative provision, on the theory
that members of the legislature cannot be trusted, that the whole subject must
be placed beyond their control. It is an_example, without a precedent in any
state of the Union, of complete distrust in our form of representative govern-
ment.

This is not the time or place to discuss the wisdom of the adoption by
Michigan of a state income tax system. It is enough at present to discuss this
particular proposed amendment,
which cannot be changed in a single
word before election day in Novem-
ber, and if then adopted, which can-
not be chan?ed in any respect with-
out a vote of the people of the State
at large. No matter how well the
direct legislative representatives of
the people, chosen by the voters to
serve as such, may be convinced of
the importance of some amendment
or modification, no matter if all of
them vote therefor, no matter how
general the demand for the change,
such representatives will have no
power to act. It is one thing to
convince a legislature or a tax com-
mission of the necessity of an
amendment; it is another thing to
convince a majority of all the voters
of the State.

Not More Taxes, But More
Economy Needed

Those who prepared the amend-
ment and got the necessary signa-
tures to launch it, speak vaguely of
“pbig business-" when endeavoring to
justify’ it. of the difficulty experi-
enced at one or two sessions of the
legislature, in getting an income tax
adopted against its influence. Per-
haps if they had shown in that con-
nection some acquaintance with the
experience of other states having
state income tax laws, if they had
proposed an income tax fair to all
concerned, less extreme in its ex-
emptions, in its rates, and in its
features of double taxation, less in-
jurious to the state—perhaps if
they had taken care to show no
selfishness in their aims, and had
been more attentive to those things
which preserve the prosperlt)(I of
the state—they might not have
been defeated in their efforts
before the legislature. They are now
proposing to take a short cut, to
get the necessary votes in November by an appeal to selfishness and cupidity.

Amendments to the constitution, history shows, have had results quite
unexpected by their promoters.

It is not more tax money that Michigan wants, but more economy in
expenditure.

the provision is ol
shall

shall be _Praduate

all incomes.

10 per centum.

among

An Appeal To Class Prejudice

3 The
whose income is less than $4,000 are exempted. The idea is that all such per-
sons will vote for the progosed amendment, in the belief that they are putting
taxes on others and thereby benefitting themselves. Perhaps that idea is cor-
rect; but no one who studies the proposition, believes that. There are among
those whose income is less than $4,000, many who know what is unfair or
unwise; who see beyond their noses; who know that all that %Iltters is not
gold; who do some thinking before they vote; who know that the consumer
of all manufactured articles and all agricultural products_Pays_ all taxes that
enter into the cost of production of such articles; who will think that a new
tax of 10% on all those engaged in selling clothing, groceries, houses, nouse-
nold necessities, etc., will be passed on to buyers. No farmer, for example,
thinks that if a special tax, collectible through him, is imposed on every bushel
of wheat or other product he sends to market, he would be the one to stand

it finally.

roposed amendment is an a}f)peal to selfishness and cupidity.

This is the Proposed Amendment

Section 3. The legislature shall provide by law a uniform rule
of taxation, except on property paying specific taxes, and taxes shall
be levied on properéy as shall’ be prescribed by law.

] . From here on, it is now). ) ]
_provide by law a scheme of taxes upon the net gains, profits
and incomes of all citizens and inhabitants of this state, from what-
ever source said gams, profits and incomes are derived, which tax
and progressive as follows:

here shall be ‘an "exemption of $4,000 per annum of

Incomes of from $4,000 to $20,000 per annum shall be
taxed at the rate of 5 per centum. . .

All incomes above $20,000 up to and including $40,000
shall be taxed at the rate of 6 per centum., .

All incomes above $40,000 up to and including $60,000,
shall be taxed at the rate of 7

All incomes above $60,00
$30,000, shall be taxed at the rate of 8 per centum.

All incomes above $80,000 up to and including $100,000,
shall be taxed at the rate of 9 per centum.

All incomes above $100,000 shall be taxed at the rate of of

_ The income tax law, herein authorized shall be ad-
ministered by a board of state tax commissioners.

All monies paid to a board of state tax commissioners under the
provisions of this amendment shall be paid into the state treasur
and shall then be credited to the general fund of the state, and shall
be used for defraying the general expenses of the state government
and for the payment of principal and interest on state bonds.

On or before the first day of September of each year, the
auditor shall deduct from the total amount directed by the legisla-
ture to be included in the state tax, for that year, the amount of
money received under the provisions of this amendment and credited
to the general fund of the state for the current year and the balance,
if anv. shall be deemed to constitute the state tax to be apportioned
ng the various counties of the state in accordance with the tax
provisions of the general tax law.

All

4. If the idea that all with incomes below $4,000 will vote for the amend-
ment, is correct, on the other hand, it means class against class, which in
itself is a bad thing for the State, and which raises a lot of questions. Doubt-
less some regard one who has an income in excess of $4,000 as a fit subject to
tax specially, no matter whether he owns a home or not, nor wnat is the size
of his family, nor how many outside of his immediate family he has to support,
nor how far he is accustomed to contribute to churches and charitable organ-
izations. In the proposed amendment the single man is treated the same as
the man with a large family; the man with a home, the same as a man without
a home; the generous man the same as the close man; and no distinction is
made between “earned- and “unearned” income, which is now an important
feature of the federal law. If the man who is able to manage successfully a
large industrial plant employing a large number of men and who is paid a
salary commensurate with “his  ability, is taxed on that salary in Mich-
igan, and in no other state, at the same rate as the man whose income

is derived from wealth accumulated
by others—does anyone believe that
the residents of Michigan of small
incomes are not affected unfavor-
ably by that state policy?

Proposal is Entirely Too Arbitrary

5 It is unAmerican. It did not
originate with the chosen repre-
sentatives of the people, but with
self-appointed spokesmen, a coterie
of individuals, doubtless well-inten-
tioned, who tell farmers and “work-
ingmen” that it will help them. It
is quite apparent from the proposed
amendment, as we shall see, that
this coterie has given this big and
difficult subject scanty study, that
they are not accustomed to ex-
pressing their intentions as accu-
rately as constitutional provisions
demand, that the State may suffer
from their proposal even though
their intentions are honorable. It
would be easy to convince any one
them—assuming he is a  fair-
minded man—that it should be
changed in this or that particular;
but, as stated, a change in a single
word is not possible before it is
voted upon in November. Every
income tax law ever passed, soon
needed amendments to prevent
evasion and injustice—and although
originally it was the work of the
best writers and _the best economic
experts. Experience is a great
teacher. There is no kind of law
which so often needs change to pre-
vent evasion and injustice, as a
Jlaw. The American way of
dealmﬂ with such matters is to

have hearings before a committee

before the thing is done, where al

the principal interests may be heard,

where errors may be pointed out.

That way is calculated to produce
The way adopted in this case is without precedent.

To this point
The legislature

er centum. . .
and up to and including

right results.

It Works Injustice and Is Unwise
6. It is unjust. It is excessive in two important directions:

gl) _The exemptions are excessive, and they will react. States that have
adopted income taxes, have learned that unless” exemptions are very limited,
leaving the mass of the people interestd in apgropnatlons involving the use
of tax” money, extravagance Is usually the result.

(2) The percentages are excessive, unprecedentedly so, and will be re-
sented and resisted for that reason particularly. Those who proposed them
did not understand their effect.

It is unjust because it is severe and is _not discriminating, It imposes
double taxation. The proposed tax includes income from securities held, and
income from all kinds of property, real and personal; but the securities and
other property which produce the income are themselves left subject to taxa-
tion as real or personal property, as heretofore.

(a) Real estate taxes are now taking a large part of the net income from
real estate; and clap';_gm this proposed income tax on top of real estate taxes,
and on top of the Federal income tax, is bad business for a lot of people.
It certainly means higher rents.

"q<m
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€8 For High and Low Rich and Poor
I\/I|IJ_§3HIGAN IN NOVEMBER
I, Whether Your Income Is Large or Small

‘A
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~ (b) The income from municipal bonds, for example, held by residents of
Michigan, is not taxable under the federal law, but will be under this proposed
amendment, no matter from what state the bonds come nor when they were
issued, even Michigan municipals. The State of Michigan, and every county,
township, city, and school district in the State, when it needs to borrow money,
will have to pay a higher rate of interest than heretofore, or sell its bonds
outside the State. It will be the only State in the Union so handicapped. Does
anyone believe the farmer or the “workingman” will not be affected unfavor-
ably by this?

(c) The State has received large sums paid in lieu of personal property
taxes, on_mortgages and on bonds. TheY never produced much tax_revenue
before. This additional revenue was clear_é/ the object of the law. Millions of
dollars of mortgages and bonds have paid this_substitute for a personal tax
upon them. Does any honest man believe it fair for the State to include this
proposed income tax “on the income from such mortgages and bonds? _ That
would be dishonest on the part of the State; but there Is nothing on this sub-
ject in the proposed amendment to provide otherwise. Its language would
cover such income.

(d) _ The income of residents of Michigan from dividends of Michigan
corporations, are to be considered similarly. Under the working of the pro-
ﬁ)_osed amendment, such dividends will be taxed the same as any other income.

he corporation has to I:§J.a3( all Michigan taxes against corporations before it
can declare dividends. Dividends are paid out of the balance it has left. This
is double taxation in the case of all residents of Michigan. All that a person
would have to do to escape it is to take up his residence in some other State,
many times only a few miles away. Henr% Ford and his family, for example,
could by this course escape about $4,000,000 of annual taxes under this amend-
ment. "His company, if this amendment applies to corporations, would first
Fay an annual tax rate of about $4,000,000 thereunder, but that would be fol-
owed by another tax on the dividends thereof, as income, against the family
as stockholders. Does anyone believe that the farmer and the laborer would
not be affected unfavorably by this foolish policy?

Treats Resident Stockholders Unfairly

_ (e) From time out of mind, Michigan stocks owned by residents of
Mlchlgan, have been non-taxable in Michigan as personal property. E_ver?/
State follows the same rule. It is based on the fact that the corporation itself
is taxed on all property in Michigan.  This amendment would put an end in
effect to that salutary policy, by taxing the income therefrom, consisting of
dividends, as well as the corporation itself. It will surely keep industries from
locating In Michigan, unless their stockholders are non-resdents of the State.

_(f) The drafters of the proposed amendment overlooked the important
difference between normal taxes and surtaxes, which is worked out intelligently
in the federal law, but not given any consideration in the proposed amendment.

Wisconsin has had an income tax for many years, and has long
recognized the injustice of taxing both the income and the source of the
income, and does not do so. Wisconsin’s income tax is now ge_ner_al(ljy accepted
there; but it is felt by many intelligent observers that Wisconsin industries are
suffering from it, that industries are moving to adjacent states, that new
enterprises have been deterred from opening in that state.

These features of the proposed amendment would surely injure Michigan
and its citizens generally.

7. It is without precedent in all the states. 33 states have no income tax
at all. A few states have moderate income tax laws. No other state exempts
S0 many citizens. No other state starts at so high a percenta(t;e. No other
state reaches a percentage so high. Wisconsin, under LaFollette, has been
experimenting with this subject many years. The maximum state income tax
there is six per cent. This proposed amendment would make Michigan s
maximum ten per cent.

8 It will seriously affect all churches and charitable institutions. It will
close some of them. One may be ever so generous to such institutions, his
taxes will be computed without any allowance therefor. Under the federal
statute, a person has the benefit of charitable contributions, thereby encourag-
ing them. Not so this proposed amendment.

It will seriously affect other benefactions. A man may have a large family
and may be the sole means of support of any number of other worthy and
dependent persons. It would make no difference in the tax under this amend-
ment.

May or May Not Include Michigan Corporations.

9. Most business in Michigan is now done t()iy corporations. The drafters
of the amendment thought they were using words which would make the tax
a personal, individual tax; but as said above, they are not experienced in
expressing their intentions in words. As drawn, it may tax Michigan corpora-
tions at the same rate as individuals. It applies to all “Citizens and inhabitants.”
There is nothing in the Michigan constitution or laws making it clear whether
these do or do not include corporations. It is certain that for some purposes
corporations are citizens and this amendment does not say individual citizens
and inhabitants. It does not say anything indicating that it is confined to
individuals. Religious and charitablé corporations are not excepted. The
legislature, composed of the chosen representatives of the people for most
purposes, cannot interpret the constitution. 1f within it, all Michigan corpora-
tions must pay this tax in additional to a federal tax of 12vi°lo\ and this Michi-
gan tax would probably be computed before the deduction of the federal tax.

_ On the other hand, it is said by some that corporations are not covered by
this amendment. If so, the effect of it is different; but it is still bad enough.

Do you want the corporations exempted from such a tax? That is possible
under this amendment.

(b) A non-resident corporation doing business in Michigan would clearly
not be subject to the proposed tax, even though continuing to do business in
Michigan. _ It is_clearly an “inhabitant” of the State in which it was incor-
ﬁprated. Could its Michigan competitors continue to do business? What is to

inder their reincorporating under the laws of another state?

(c) The law surely covers partners and partnerships. Do the people want
to draw a distinction between them and corporations, to the disadvantage of
the former? . . .

Would Cripple Michigan Industries

10. (a) It will be a loss to Michigan, industrially and otherwise. Why
should an industry be established in Michigan if its tax law againsst corpora-
tions or their resident stockholders is unfavorable, when other states impose
no_such tax? For the same reasons, why should an industry already located in
Michigan stay here? There are many states which do not tax.” They are
bidding for industries. 10% is a severe tax. It will often result in inability to
pa}Y dividends, the mainstay of all industries. The dividends when declared
will immediately be taxable specially as income and thereby be substantially
reduced. The proposed amendment would make no difference in respect of
dividends, for example, which are only 2% of invested capital and those which
are 40%_thereof. That is not the way to get capital for new or old industries
in Michigan. It would often cripple "Michigan industries, by preventing their
meeting competition in other states that treat their industries more favorably.

Where do incomes below $4,000 originate? Do not many depend on
thriving Michigan industries?

Would Drive People Out of Michigan

(b) = There are thousands of individuals who now call themselves residents
of Michigan, but who can just as well call themselves residents of some other
state which does not tax its citizens both on income and the source of it. 'Lhere
are thousands of others who would need only to move a few miles to escape
the effect of this proposed amendment. Their declaration as to their residence
will determine it. In this country no taxpayer need submit to excessive or
unjust taxation by a state. He can and will move himself, and if necessary
his property, out of the state.

(c) Itis Perfectly clear, however, that this amendment would not apply
to an individual non-resident of Michigan, even though all his income is derived
from property in the State of Michigan. People who are hard hit and feel that
they are treated unjustly, will become non-residents.

Will Cause Much Litigation

Litigation is inevitable. Heretofore income tax laws have been framed
and amended so as to cover the multitude of questions that arise. When the
words_are not clear, what is wise and dust is not the determining factor, but
what is the meaning of the words used. Much Iﬁ;islation wijl be necessary.
What are “net gains, profits and income?” The Michigan legislature has not
the power to define a clause in the Michigan constitution and without special
constitutional Igrant it will ‘have no such power. Usually net income means

ross income less deductions. But what deductions? The law usually defines
them with great particularity; but not so here. Does income include all
dividends, even of corporations which have already paid all the taxes on its
property and business? Does it include all interest on mortgages and bonds,
even those which have paid the special tax? Does it include the rental value
of a home owned? Does it include corporations? What corporations? Churches
and charitable corporations? What rent paid for a home is a deduction? What
depreciation? What proportion of a great number of expendijtures usually
amortized in annual installments? WAhat contributions to charitable and re-
ligious organizations? A multitude of other questions.

12. It will encourage extravagance in State Government. It is proposed
to raise millions in additional tax_ mone¥: No department is put under new
limitations. Real estate taxation is not limited; nor personal property taxes;
nor specal taxes. The result will inevitably be extravagance in state affairs.
The majority of the people will presumably not be interested any longer in
economy at Lansing. Enacting tax laws éxpressly to hit the “rich” is con-
trary to justice and equity, and any injustice done by a community always
reacts on the doers, to their injury.

The amendment is a clumsy attempt to cover in a few words, with few
interests represented, a plan that involves a variety of subjects, that requires
many carefully drawn paragraphs to prevent injustice.

If the amendment is adopted, it would probably require 500 new employes of
the State to attend to the handling of these taxes.

. If a State income tax is what the people of Michigan want, there is a
simpler way, a wiser way, a fairer way, a way that will cause less injury to the
State a way in harmony with the federal law and the needs of the State, a way
that can be amended without much delay, in particulars that prove unjust m

praCtlCe* FREDERICK W. STEVENS.
We heartily approve the above:

ROBERT D. GRAHAM

JACOB STEKETEE

CHARLES W. GARFIELD

MARTIN H. CARMODY

CORNELIUS DOSKER
O. ALWIN KRAUSE
E. D. KELLY, D. D.
GERRIT J. DIEKEMA
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Fresident—J. B. Sperry, Port Huron.
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Second Vice-President—H. G. Wesener.
Sasqinaw. .
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As To Overcoat Turnover.

Men’s wear retailers in watching
their turnover of Fall clothing are ex-
pected to pay close attention to the
sales of overcoats. Not only will this
be the case because of the higher dol-
lar unit each coat represents, as com-
pared with a suit, but also because of
the conditions this Fall as the result
of comparatively poor retail sales and
over-production last Fall. For one
thing, it is figured that many con-
sumers will bring out from the moth-
balls the overcoats that they bought
toward the close of last Fall or at the
end of the Winter at the large clear-
ance sales which were then held. How
important a factor this will be remains
to be seen. There is also the circum-
stance that quite a few retailers, par-
ticularly the smaller ones, have car-
ried over stocks of coats which will
be “sweetened’ by their purchases for
this Fall. If the weather becomes cool
early, as the weather forecasters have
it, the belief is that, despite these
somewhat retarding factors, the retail-
ers will do well in overcoat turnover.

Will Again Lead For Spring.

It is held to be practically certain
that the leather and suede finished
cloths will again form leading portions
of the Spring lines of higher grade
dress goods which will be opened
within the next three to four weeks.
For a while these fabrics lagged in the
early buying for Fall of the cutting-up
trade, but the favor accorded them
during the last two months is said to
indicate that their position as leading
cloths has been established. More-
over, it is believed that the vogue of
these cloths will continue through
several seasons, this Fall marking only
their first season in the trade. The
action of the leading producer of the
goods in sending to Germany for
special machinery for the production
of these fabrics is taken as definite
evidence that these makers feel suede
and leather finished weaves will lead
for some time to come.

School Clothing in Demand.

Manufacturers of dresses for the
young girl are now doing a big busi-
ness in clothes suitable for school and
college wear, according to the United
Infants’, Children’s and Juniors’ Wear
League of America. Plaids in fine
woolen fabrics are very popular for
this purpose, whether used for an en-
tire costume or in combination with a
plain material. A pleated skirt of

?  DRY GOODS, f
FANCYGOODS
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plaid, worn with an ovedblouse of
plain material with plaid collars and
cuffs and a bellt of suede, is proving
a good seller. Leather belts are par-
ticularly good for girls” dresses this
season, and are usually seen in the
broader widths that are either worn
at thie normal waistline or slightly
below. In party frocks for the sixteen-
year-cxld miss, georgette and chiffon in
pastel shades and with gold lace
trimnling are arnong the favored fab-
rics.

It Does Just the Opposite.

Going contrariwise to manufactur-
ers of preparations that make Jiuman
hair lie close and sleekly to the head,
a chemical concern which makes a
specialty of things for the fur trade
has brought out a preparation to make
the hair of certain short-haired pelts
stand up. It is meant for use par-
ticularly on natural muskrat, marmot
and Hudson seal. In addition to mak-
ing the hair stand up, the preparation
is said to add to the luster of the pelt
without affecting the color. The same
concern has brought out a preparation
for glossing such furs as Persian lamb,
caracul and broadtail. It is claimed
for this preparation that it imparts a
fine gloss to 'the pelt without disturb-
ing the curl, and also that it dries
quickly.

Large Black Felt Hats Liked.

Large black felt hats with soft
flanges of black satin ribbon around
the crown are being favored by milli-
nery buyers at the moment, and manu-
facturers say they are receiving a great
many orders for shapes of this kind.
They are popular, it is said, because
they can be worn with any type of
costume. With very short back brims
they are just as comfortable as the
smaller types. Black hats of satin, and
sometimes of satin and felt combined,
are also seen here. All of these hats
feature the gardenia trim, the small
blossoms being used in groups of two
or three. These are either tucked into
the crown base at the side, in the folds
of a wide ribbon bow, or hold up a
side-back brim.

Yarn Demand Is Active.

New business in worsted yarns has
been fairly active, the demand coming
from the dress goods, men’s wear and
knitted outerwear trades. It is held
that the buying has substantially re-
duced the stock yarn holdings of spin-
ners and jobbers. Many of the former
are now quoting prices from week to
week on current wool costs. Single
warp and 2.50s lead in the buying of
dress goods descriptions, together with
varied numbers of worsted and wool
spun yarns. Fancy mixes and white
yarns from 2-36 to 2-50s rule for the
men’s wear trade. Knitted outerwear
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yarns are decidedly more active, some
large bookings having been made re-
cently. A fair call is noted for Jersey
cloth yarns.

Higher Prices Held Inevitable.

Further strengthening in the prices
of fine woolens for the women’s wear
trade is remarked by practically all of
the leading selling agents here. The
small supply of raw wool which the
mills have and the fact that stocks of
wanted merchandise are practically
non-existent present no alternative but
that prices must move higher, accord-
ing to the selling agents. Manufac-
tured yarns are likewise in scant sup-
ply, the spinners at present withdraw-
ing quotations owing to the increase
in raw wool costs and the limited
quantities of wool they have on hand.
The assertion Is made that several
rises in prices of goods will mark the
progress of the Spring season.

Soft Effects in Spring Caps.

Smooth finished fabrics in light
colors are most used in the Spring
lines of high-grade caps which whole-
salers are showing. The trend is held
to be markedly away from rough
weaves and bold overchecks. In place
of the latter, the leading cap cloths
have conservative grounds against
which silk overchecks stand out softly.
Such colors as London lavender and
silver and platinum grays are favored.
This follows the trend in men’s sports
garments which the caps match as ac-
cessories. The outlook for a good
season is held to be very favorable by
the leading cap makers. Prices of cap
cloths are moving up.
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Present Situation Not Realized.

Retailers do not yet realize the
change which has been taking place
in the woolen goods market, particu-
larly with reference to the finer and
wanted women’s wear cloths which
the stores sell over their counters. The
stores still show no tendency to buy
ahead, despite the fact that goods
prices are advancing. A similar situa-
tion exists in raw wool and piece goods
stocks available in the market are at
low ebb.

WhenYou SellOurLine
of Popular Priced
Trimmed Hats

You are offering your customers
big values for their money, and
still maintaining a good margin
of profit.

You are increasing your store
prestige and gaining that mouth
to mouth advertising which a
store enjoys when its satisfies its
customers.

Let us convince you.
an assortment.

Write for

Corn-k nott ¢ ompany
Grand Rapids, Mich.

TO OURFRIENDS AND PATRONS

We wish to express our appreciation to the mer-
chants who visited us during Fair Week and made
our Fair Week Sale the big success that it was.

To those who were unable to attend we would be
pleased to have pay us a visit at any time as our lines

are still complete.

A trip to the House at this time

would certainly be worth your while. Come and see us.

GRAND RAPIDS DRY GOODS CO.

Wholesale Only

Halloween Decorations

We are offering for immediate delivery from

complete stocks:

Decorative Bunting
Orange Colored Cambric
Halloween Paper Napkins
Halloween Ornamental Crepe Paper
Black and Gold Plain Colored Crepe Paper

PAUL STEKETEE & SONS

WHOLESALE DRY GOODS

GRAND RAPIDS, MICH.
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An Issue Which Is Invariably Ignored

In less than fifty years the num-
ber of departments of the Federal
Government has grown from seven
to fen. The bureaus that were less
than forty have become 145 in num-
ber, and there are besides thirty-five
independent commissions and offices
only two of which existed before
1890. In the seventies of the last
century, the Government had about
50,000 employes. Now it has ten
times that many.

It is a growing institution of bu-
reaucracy which has come to be called
the Federal Octopus. Its needlessness
and uselessness and cost and menace
have been the subject for speeches in
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Congress, lectures in the Chautauqua
circuits, no end of newspaper com-
ment and, we doubt not, large and al-
most readable books. When Dawes
set out to put the budget across he
was carrying on a fight against the
Federal Octopus. When Secretary
Mellon said that by economies taxa-
tion could be reduced 25 per cent,
more than it has been he had his eye
on the revenue-consuming Federal
Octopus. Mr. Coolidge’s appeals for
thrift in the use of Government money
mean that steps must be taken to
throttle bureaucracy.

Now while everyone is aware of the
evil and has a perfect understanding
of what part it plays in consuming the
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National income not one of the polit-
ical parties thought fit to make an
issue of it. It was ignored by the
conventions as if it did not exist.
Plenty of words about economics, but
nothing at all about the chief ex-
travagances.

One cannot believe that this was
an oversight. Many of the delegates
at the Republican convention were
officeholders and exercised the cour-
tesy that a larger group of office-
holders could expect of them. Many
of the delegates to the Democratic
convention have been officeholders in
the past and hope to be again. La-
Follette wrote the platform of the
Cleveland conference and in that plat-
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form are schemes for extending the
bureaucratic system, not restricting it.

So the question of bureaucratic gov-
ernment has not been brought into
this campaign. It will probably not
be brought into any campaign until
another element writes the party plat-
forms—Toledo Blade.

Your money’s fairly safe if you ve
reached the point where you can re-
fuse a stock salesman’s invitation to
lunch.

You are entitled to a profit on your
services if you can get it, but you
wont be able to get it unless you
give something in exchange for it

IS Yours Today-What Is 1t?

Throughout the land you hear of “superpower ’

and—what is it?

It is a development of Electric Service that com-

munities served by Consumers

Power

Company

have been enjoying for several years—for this Com-
pany has pioneered in it and gives it to you in ad-

vance of many American cities.

The Day of Large, Interconnected Power Plants

Today is the day of large, highly efficient power

of Consumers Power Service.

You are served

plants at important points—all interconnected to
form a vast reservoir of power. The cities served are
connected with this system—thus every community
is backed by the combined economy and reliability
of the entire system. It gives each community bet-
ter service and helps overcome the increasing costs
which today spell the end of local small plants.

This is Superpower—and it is yours now as a user

through a 1500 mile superpower system—backed
with the waterpower of the North and the steam-
power of the large central plants. The local plants
now act as reserves.

Millions of dollars are being invested now in
building greater resources to keep pace with your
growing needs and assure you an ample, dependable
“Consumers Power Service.”

CONSUMERS POWER COMPANY

(general Offices, Jackson, Michigan
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Sweet Potatoes in Firm Position.

The lightest crop of sweet potatoes
in the last eight years is indicated by
the September forecast of 75,000,000
bushels. Market prices are correspond-
ingly high, although slight declines
were reported uring the past week.
Partly because of dry weather in the
South the original crop estimate was
reduced about 10,500,000 bushels dur-
ing July and another 6,000,000 bushels
during August. This leaves the pres-
ent forecast slightly less than 75,000,-
000, compared with 97,000,000 last
year and 109,000,000 bushels in 1922,
The only lower figure since 1915 was
the crop of 1916, which totaled about
71,000,000 bushels. Alabama concedes
first position, and North Carolina,
which held third place in recent years,
now leads with a forecast of 9,750,000
bushels. The next States in order of
importance are Georgia. Alabama and
South Carolina.  Principal sources of
carlot shipments always are the penin-
sula section of Virginia, Maryland,
Delaware and New Jersey, but the
movement from this region to date has
been only about half as heavy as last
season.  North Carolina and other
Southern sections show a greatly in-
creased output. Total shipments from
all states to September 13 were about
900 cars less than to the same time
a year ago, with movement rapidly
gaining in New Jersey and Virginia.
The twenty-five states shipping sweet
potatoes in carlots increased their out-
put from 18,000 cars during 1920-21
season to 19,300 cars during the next
season and then to 21,250 cars in 1922-
23. But last season the combined
movement drbpped sharply to less
than 14,000 cars. If the usual 9 per
cent, of the total crop is shipped this
season it would mean a movement of
13,500 carloads.

Will Futures Come back?

In years of big canned food packs
with substantial carryovers the metro-
politan distributor has reached the con-
clusion that buying futures had per-
manently gone out of style. He has
looked back to the deflation after the
war and remarked to himself: “Times
change. There never again will be the
good old days when we bought ahead
and then would carry over our load,
or were pleased at our wise judgment
in providing for the later outlets. We
will follow the lead of the chain stores
and cut out futures.” That policy has
worked to the advantage of the dis-
tributor for some little time, and so it
was repeated this season. Many buy-
ers have gone short of their require-
ments, expecting the packer to go long
on his output. Maybe the canner
would have done so—who knows?
There are more factors in canned food
distribution, however, than the packer
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and the distributor. More potent than
either is the effect of weather condi-
tions on canning operations. This is
a big country, and if one section has
more or less of a crop failure another
is ready to make it up, but there are
times, and this year seems to be one
of them, when freaky weather has oc-
curred from one coast to the other.
The buyer has gone short on futures
and the canner is going short on his
pack, the former through choice and
the latter through necessity. What
will be the result? Next spring will
tell the story, and the 1925 pack may
demonstrate that wdiile styles change
former modes may again become the
recognized and accepted. Just now it
looks as if futures will come back
strong.

Orange and Grape Fruit Production
in Florida.

The commercial orange crop of
Florida for shipment during the sea-
son 1924-25 is forecast by the United
States Department of Agriculture at
13,400,000 boxes, or 1,000,000 boxes
more than the record crop of 1923-24.
The commercial grape fruit forecast
of 8,600,000 boxes for shipment also
is a record and exceeds the shipments
of 1923-24 by 600,000 boxes. The
orange crop is harvested from 70 per
cent, of the orange acreage and the
grape fruit crop from 75 per cent, of
the grape fruit acreage. About 27 per
cent, of the orange acreage and 30 per
cent, of the grape fruit acreage now
producing crops are in young bearing
groves and these young groves will
bear much heavier crops in the next
year or two, the department says.
Thirty per cent, of the total orange
acreage is at present non-bearing, of
which one-half is in groves three years
old or under and the remainder in
groves over three years old. Of the
25 per cent, non-bearing grape fruit
area, slightly less than half is three
years old or under and the remainder
more than three years.

Need a Million For a Cannery.

At least a million dollars will be re-
quired to reconstruct the Sears &
Nichols Canning Co., at Chillicothe,
Ohio, it was disclosed in the new plan
for.reorganization and refinancing the
company, made public last week when
communications were addressed to
creditors, second mortgage bondhold-
ers and common and preferred stock-
holders of the company. The plan
calls for $750,000 for bidding in the
plants. This money is to be provided
by the sale of $650,000 first mortgage
6/ per cent, bonds to net $600,000.
The balances required for this pur-
pose would be provided by the sale of
preferred stock. The sum of $250 000
will be required as w'orking capital.-
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M. J. DARK & SONS

GRAND RAPIDS, MICH.

Receivers and Shippers of All

Seasonable
Fruits and Vegetables

FLOUR

Common sense approves the use of
flour that gives the best results. Of
course price is a factor, but price is
necessarily secondary to the results
obtained from any brand. FANCHON
and RED STAR finest family flours,
and OLD GOLD, unexcelled for
bakers, lends proof to the fact that
results make the flour cheap. Only
perfect results are possible with these
flours.

JUDSON GROCER COMPANY

DISTRIBUTORS
GRAND RAPIDS, MICHIGAN

Headquarters for

THURMOND GRAY
| WATERMELONS

GEORGIA
ELBERTA PEACHES

KENTSTOWAGErOMPmMIV

j GRAND RAPIDS * LANSING - BATTLE CREEK.
Wholesale Grocers
General ""Warehousing «< Distributing
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Several Metals Found in Sea Food.

Lobsters, oysters and crabs contain
copper, iron, manganese and zinc, ac-
cording to a report submitted to the
American Chemical Society meeting
recently at Ithaca, N. Y., by Dr. J.
S. McHargue, director of the labora-
tory of Chemical Research of the Ken-
tucky Agricultural Experiment Sta-
tion at Lexington.

"The lobster,” says Dr. McHargue’s
report, "has long been regarded as the
king among blue bloods. However,
judging from the amount of copper
found in the different portions of the
lobster, it is apparent that the oyster
contains considerably more copper
than the lobster, neither is the blood
of the oyster blue.

"The stomach and thorax of the
lobster appear to be richer in copper
than the other parts analyzed. It is
quite probable that the liver of the
lobster is richer in copper than any
other of its organs. The edible por-
tion or tail meat contains quite ap-
preciable amounts of both copper and
zinc.

“The crab contains appreciable
amounts of copper and considerable
zinc.

“The soft shelled crab contains per-
haps as much copper in its edible
tissues as the lobster and considerably
more zinc. Since the shell was includ-
ed m the analysis of the crab it is quite
probable that the edible meat would
give a larger figure for copper than
in this analysis.”

The vitaminic factor, in which Ran-
dom, the French scientist, has shown
the oyster to be rich, may. Dr. Mc-
Hargue prophesies, ultimately prove
to be zinc.

"As investigations," continues Dr.
McHargue, "tend to show that copper,
manganese and zinc are esseential in
the metabolism of higher animals, in-
cluding man, it is evident that the con-
sumption of oysters, clams, lobsters
and crabs and other sea food will sup-
ply the minerals which have been
eliminated in the highly milled and
demineralized cereal products which
form a very important part of our
diet."

Scientific enquiry at Johns Hopkins
University and the Pasteur Institute,
Paris, it was declared, support Dr.
McHargue’s theory that these elements
are vital factors in plant and animal
metabolism.

A second report from the Kentucky
station deals with an enquiry aiming
to ascertain which of the elements are
necessary and what are their func-
tions. Results of work in this field,
described as "a research problem of
fundamental importance to American
agriculture,” were thus summarized:
“Fertile soils contain copper, mangan-
ese and zinc. Plants grown in the soil
absorb these elements, which are
stored in the leaves and in the peri-
carps and germs of the seeds. When
the cereals—corn, wheat and rye—are
highly milled the resulting degermed
cornmeal, patent flour and polished
rice are deprived of the greater part
of the compounds of copper, iron,
manganese and zinc, which appear to
be factors in animal nutrition.

“In practical agriculture depleted
soils may require the addition of avail-
able compounds of copper, manganese
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and zinc in order to restore and main-
tain productivity and go to produce a
food supply containing these vital
factors in normal proportion.”

The Panorama of Agriculture.

We have learned that agriculture is
a business enterprise that lends itself
to artificial aid no more readily than
do other business enterprises.

In their distress, farmers have al-
ways sought assistance of Congress
which, if granted, would have affected
badly the whole Nation’s economic
progress. Law controls agriculture as
it does other human efforts. Time
and again during periods of distress
and wild efforts for artificial aid, na-
ture has asserted itself and brought
relief.

In the recent agricultural distress,
high tariffs were found inconsequen-
tial. It became evident that they
could not control world production.
Even if all the artificial aid demanded
by farmers had been granted, their
condition would not have improved in
the least. Now, with the change of
occupations abroad and a decreased
production of foodstuffs, there is a
greater demand for our surplus pro-
duction at a substantial increase in
prices.

From 189 to 1913 there was a con-
stant rise in agricultural products,
amounting to about 65 per cent. Al-
though there was a steady migration
from the farms to the cities, those who
remained on the farms were able to
produce, with the assistance of im-
proved machinery and implements,
sufficient to meet the larger demands.
To-day, about 52 per cent, of our
population live in cities. The farmers,
although much smaller numerically
than formerly, are supplying millions
more of people with foodstuffs at
home and abroad.

We have about six and a half mil-
lion farms with an average investment
of $12,000 each. Farms, equipment
and cattle compose our largest Nation-
al asset; and the manner in which this
asset is used determines largely the
profitableness of our trade and com-
merce. The farm is a business enter-
prise and must be operated as such. It
differs from other business enter-
prises only because production is slow
and cannot be controlled as fabricated
commodities can, and because the
farmer is both owner and laborer.

Practical management of the farm,
adapting its production to the needs of
the urban population and eliminating
unprofitable crops, will do more for
the rehabilitation of our agriculture
than all the palliatives that man can
devise.

The farm is of vital importance be-
cause it is the backbone of our pros-
perity. | am confident that our agri-
culture will in the near future become
one of our most profitable industries,
and figure prominently in the Na-
tion’s commercial welfare. The realiza-
tion of this future position of agricul-
ture will come just as quickly as the
problems are solved by good sense,
and the farmer realizes that farming
is a business that will neither prosper
nor in any way benefit from artificial
aid. J- H. Tregoe.

Increase of things often means de-
crease of thinking.
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“Yellow Kid”

BANANAS

always give complete satisfaction

DELICIOUS
NUTRITIOUS
WHOLESOME

Mail orders solicited and given prompt service.

The VINKEMULDER CO.

GRAND RAPIDS, MICHIGAN

VesrHgs MirgGa

GRAND RAPIDS. MICH.

NEW PERFECTION
The best all purpose flour.

RED ARROW
The best bread flour.

Look for the Perfection label on
Pancake flour, Graham flour. Gran-
ulated meal, Buckwheat flour and
Poultry feeds.

Western Michigan’s Largest Feed
Distributors.

THERE IS MONEY
FOR YOU IN

5c. and 10c. Bars.

TRY
HI-NEE 10c
OH BIL» 5¢
CHOC LOGS 5¢c

STRAUB CANDY COMPANY
Traverse City, Mich.
407 North Hamilton St., Saginaw, W.S.

NUCDA

"The Wholesome Spread for Bread
“THE ORIGINAL”

QUALITY

NOT
PREMIUMS
SELLS

NUCOA

I. VAN WESTENBRUGGE
Muskegon-Grand Rapids-Holland

Moseley Brothers

GRAND RAPIDS, MICH.

Jobbers of Farm Produce
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Michigan Retail Hardware Association.

President—A. J. Rankin, Shelby.
Vice President—Scott Kendrick, Flint.
Secretary—A. J. Scott, Marine City.
Treasuréer—William Moore, Detroit.

The Art of Selling Hot A'r Furnaces.
AVritten for the Tradesman.

It pays to know your business thor-
oughly. Knowledge of the article you
are selling is at the root of all success-
ful salesmanship.

The writer was recently in the office
of a real estate dealer who makes a
business of building houses for sale,
and there overheard the dealer explain-
ing to a prospective customer the
merits of a certain house. Every im-
portant detail of construction was
stressed, and particular emphasis was
laid upon the fact that the house was
warmly built.

Instead of being satisfied with this
plain statement of the case, however,
the real estate man went on to explain
just why the method of construction
he employed was superior to the or-
dinary methods; and, to make this
clear, lie gave his customer a little talk
on the subject of heat. He told how
both heat and light waves have a for-
ward motion, while sound waves move
from side to side; how the velocity of
heat waves is retarded more by the
difference in the density of the medium
through which they pass than by any
quality of the medium themselves; and
then he demonstrated by the use of
books and papers on his desk the ar-
rangement of boards and sheathing
which he used to create air spaces in
the outside partition walls of his
house so as to secure the best pos-
sible insulation and thus prevent un-
necessary loss of heat from the build-
ings.

It was a very interesting talk. After-
ward, | asked whether he usually took
that much trouble with every cus-
tomer.

He answered that he always made
it a point to explain every feature of
convenience or superiority of construc-
tion in his houses. In fact, his cus-
tomers seemed to be quite as much in-
fluenced by these details as by the
matters of price and location. And he
has sold a lot of houses and made well
on them.

The instance reminded me how es-
sential to any salesman was a thor-
ough knowledge of everything per-
taining to the article he had to sell.

One of the most successful cutlery
salesmen who ever traveled in Amer-
ica was an old German who could en-
tertain his customers for hours telling
them interesting details regarding the
manufacturing processes employed in
his factory. That man knew the en-
tire history of cutlery manufacture
from the days when Damascus alone
held the secret of tempering steel down

MICHIGAN

to the more recent times of Solingen
and Sheffield cutlery.

Now, this same principle of know-
ing the goods is entirely applicable in
the selling of hot air furnaces. A
manufacturer in this line tells me he
was once calling on a furnace dealer
located in a Pacific Coast town. The
dealer was handling a furnace that
did not seem at all suitable for the
fuel used in that locality and which
did not appear to possess any special
features to commend it to the people
of the place. Notwithstanding this ap-
parent handicap, however, the dealer
was selling six or seven carloads of
these furnaces in a year, while most
of his competitors were having trouble
to get rid of a single carload.

The secret of this dealer’s success
was not price-cutting; for although,
according to the other dealers, fur-
nace prices were “all cut to pieces,”
even they were compelled to acknowl-
edge that this man always got good,
not to say fancy, prices for his heat-
ing plants. Neither was his success
due to the quality of the goods sold,
or to any superiority of construction,
for the heater he was selling was just
a shade better than second rate. The
simple fact of the matter was, that the
dealer himself was so confident and
so enthusiastic regarding the furnace
he handled, that he seemed able to im-
press his customers with the idea that
even the most obvious defects were
really points of advantage.

Of course quality is something that
no furnace dealer should neglect. It
pays to handle a quality article. But
it must not be forgotten that quality
alone will not sell furnaces; that the
dealer has to use real salesmanship;
and that real salesmanship with poor-
er goods often produces more sales
than A-l goods where there is no
salesmanship at all.

A man who has studied such matters
analyzed for me what percentage each
branch of the salesmans art exerted
in making sales. His analysis of a
certain furnace sale was something
like this:

Salesman’s argument and explana-
tion of superior features, 30 per cent.

Salesman's evident knowledge of the
heating business, 10 per cent.

Enthusiasm of salesman and his
confidence in the heater, 10 per cent.

Known responsibility of dealer and
reliability of manufacturer, 15 per cent.

Appearance of heater. 10 per cent.

Recommendations of users, 5 per
cent.

Price, 10 per cent.

General advertising. 5 per cent.

Miscellaneous, 5 per cent.

I am inclined to think that the
recommendations of users would be
more influential than the estimate«,in-
dicates, where the salesman was equip-
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| S ToFit Your Business

SALES SERVICE
ECKBERG AUTO COMPANY

»M IONIA AVE* NW.

BARLOW BROS.

Grand Rapid«, Mich.

Ask about our way

SIDNEY ELEVATORS

Will reduce handll_n? expense and
n up work—will make maoney
for you. Eaally installed. Plans
and ~instructions sent. with each
«levator. . Wrjte stating require-
ments, giving kind of machine ani
size of “platform wanted, as well
as height, We will quote a money
saving price.

Sidney Elevator Mnfg. Co., Sidney, Ohio

Foster, Stevens & Co*
WHOLESALE HARDWARE

157-159 Monroe Ave. -

GRAND

- RAPIDS -

151-161 Louis Ave., N. W.
MICHIGAN

Michigan Hardware Company

100-108 Ellsworth An.,

Corner Oakes

GRAND RAPIDS, MICH.

Wholesalers of Shelf Hardware,
Sporting Goods and

FISHING TACKLE

Decorations losing freshness

KEEP THE COLD, SOOT AND DUST OUT

Install "AMERICAN WINDUSTITE” all-metal
W eather Strilps and save on your coal bills, make
your house-c eanin% easier, get more comfort from
your heating plant and protect your furnishings
and draperies from the outside dirt, soot and dust.

Storm-proof, Dirt-proof, Leak-proof, Rattle-proof

. Made and Installed Only by
AMERICAN METAL WEATHER STRIP CO.
144 Division Ave., North

Cltz.

Telephone 51-916 Grand Rapids, Mich.

THE TOLEDO PLATE & WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile
and Show Case Glass

All kinds of Glass for Building Purposes

501-511 IONIA AVE.,

S. W.

GRAND RAPIDS, MICHIGAN
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ped to use such recommendations sys-
tematically. But the salesman’s
knowledge of his goods, his confidence
in them, his knowledge of heating
generally, are the vitally important
factors in successful selling.

Successful  salesmanship  implies
more, 'however, than the mere ability
to close sales. Each transaction
should show a legitimate profit. Many
a furnace dealer who seems to possess
all the other necessary qualifications
for successful selling falls down com-
pletely in the final analysis because he
lacks the courage to ask what he
knows a heating plant is worth.

The dealer who does business with-
out a fair profit may get what gratifi-
cation comes from closing the con-
tracts and transacting the business;
but his bank account does not benefit
from his activity and sooner or later
he loses out in the business.

A difficulty is that many furnace
dealers have only a superficial knowl-
edge of what the materials for warm
air heating actually cost them. Yet
they do not hesitate to quote prices on
complete heating plants, basing their
estimates simply on what they have
been charging for similar work in the
past.

This is a dangerous policy and an
exceedingly unsatisfactory one. If
the dealer has not the time to lay out
the plant and make an estimate of
cost, he had much better send the
plans to some reliable manufacturer
with whom he is doing business and
have the heating lay-out and estimate
made up by an expert in that line. In
fact, for the ordinary dealer who has
not had time to master all the details
of cost and installation and who has
a hundred other matters clamoring for
his attention, this is usually the better
and safer way to handle the business.

The very best method, however, is
to know the business thoroughly, right
from the ground up; to know and keep
constantly in touch with changing
costs; and to be able to go ahead with
the planning and estimating a job re-
quires with the perfect confidence en-
gendered by this knowledge. Thus
knowledge of the goods not merely
helps to sell them, but helps to make
the sale a profitable one. )

Victor Lauriston.

Successful Candidates at the Board of
Pharmacy Examination.
Registered Pharmacists.

George A. Berg, Detroit.

Sigmund Buszek, Detroit.

Wm. P. Cusick, Ann_ Arbor.
George C. Gerrard, Calumet.

Mrs. Mae E. Luck, Battle Creek.
John W. Dundhal, South Range.
Charles R. Nearman. lIron oun-

in.

Albert DeVic, Detroit.
Joseph F. Dowdle, Detroit.
Thomas R. Knowles, Highland Park
Varrv J Kusiak, Detroit.

Maude E. Nelson, Pontiac.
Richard L. Parrott, Detroit.
Registered Assistant Pharmacists.
Solomon _Levin, Detroit.

Roy L. Bannon, Manistique.
Tob%i A Grubba, Detroit.

Arthur R. Johnson, Marquette.
M. N. Mugurian, Detroit.
Kenneth C. Noble, Grand Rapids.
Frank R. Wileden, Lansing.

tal

Are you the kind of employe who
draws pay only for the use of hands
and feet, or is your brain on the pay-
roll too?

MICHIGAN
WILES OF UNSCRUPULOUS.

Necessity of Organized Protection
Against Dishonest Vendors.

The National Better Business Com-
mission consists of thirty-eight similar
organizations reaching across the
country. We are supported by the
legitimate business interests in our
various communities. We are not a
police bureau and are not granted any
special authority, but we are probably
best described as a referee of business
ethics as they pertain to advertising
and selling. We are formed to call
fair play between retailer and consum-
er. We protect the consumer fro .
deception and automatically eliminate
unfair competition for the dealer, so
our existence depends upon our abiliv
t." call fair play.

T* may be interesting to know that
these Better Business Commissions
have two departments. Merchandise
and Financial. A merchandise man-
ager is head of the merchandise de-
partment. It is his business to exam-
ine the merchandise advertising that
appears in local newspapers and to
have professional shoppers respond to
advertising that he believes may de-
ceive the public. These shoppers are
not detectives but they are presumed
to represent the normal purchasers
and are expected to get the same treat-
ment they would when they respond
to the sale. Merchandise is purchased
the same as the consumer buys it and
is compared with similar merchandise.

After making their investigations
the shoppers make out reports. They
are either favorable or unfavorable. If
the report is favorable it goes <n a
blue confidential report and if unfav-
orable on a pink confidential rep> rt,
and is sent to the executives of the
firms shopped. Unfavorable reports
a-e followed up by our merchandise
manager who interviews the executives
of the firms against which they have
been issued. This is necessary as
shoppers may be mistaken, but if the
complaint is sustained, we expect the
merchant will eliminate the transgres-
sion objected to.

Shoppers also report on the service
rendered by the clerk and this impar-
tial checking up on the clerk's service
stimulates better clerk’s service. Down
through the ages have come many
changes in the manufacture and
description of merchandise.  Some-
times these changes in description
have been of such a nature that they
deceive the average reader. For in-
stance, in the' production of fabrics,
there are fabrics that look like all
linen and there are fabrics that are all
linen. Sometimes names are used to
describe them that mislead the public
as to their material content. For in-
stance, there is the all linen fabric
called linen, there is Union linen that
is made up of linen and cotton. There
are so called Scotch and India linens
that are all cotton. There is nothing
in the names of the latter two that in-
forms the consumer that one fabric is
linen and cotton and another is all
cotton, and it can be readily seen that
descriptions of this character are un-
fair.

The same practice is carried on in
silk, wool, furs, jewelry, furniture, etc.
To overcome these practices, the Bos-
ton Better Business Commission makes
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definite  recommendations to local
merchants suggesting how these vari-
ous materials should be advertised in
order to eliminate any deception. In
order to make proper recommenda-
tions which are in reality rules to
guide retail advertising, we make thor-
ough investigations in various lines of
merchandise. We analyze all products
and practice; from three fundamental
viewpoints before issuing a recom-
mendation and they are as follows.
First, the material factor; second,
trade practice; third, public opinion.
By this method, we can usually come
to a conclusion that will deal fairly
with the retailer and the consumer.

In making investigations, which by
the way will total more than three
thousand for 1924, we not only buy
merchandise for comparison but we
frequently resort to chemical analysis.
Many materials are so splendidly
imitated that it is impossible to de-
termine true material content without
resorting to chemistry.

Another feature of work which helps
the consumer to avoid deception is
the producing of educational publicity.
We have been running a series of facts
for shoppers for thirty-three consecu-
tive Sundays in space donated by the
Sunday Advertiser. The Boston Trans-
script has given us splendid co-opera-
tion in running a series of articles on
“Linen.” The Boston Herald and
Traveler frequently runs a little ad-
vertisement entitled “Truth in Adver-
tising” calling the attention of their
readers to the work of this Commis-
sion. The other newspapers have also
frequently run publicity matter rela-
tive to our work.

No unfair practice can go on very,
long if the people who are deceived
will tell the proper authority. Our
organization is fully equipped to take
up consumer complaints and we be-
lieve when the people know of our
organization they will bring to our at-
tention any evidence of unfair prac-
tices which we can quickly eliminate.
Of course, all complaints are not justi-
fied. Sometimes it is a mistake on the
part of the consumer or the dealer. We
have found from actual practice that
honest dealers are all anxious to be
fair with their customers.

Edward L. Green.
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Canned Food Week in Hotels.

As this is a Nation of many trans-
ients and in the large cities live
thousands whose permanent homes are
in hotels, canned food distributors
realize that the educational feature of
Canned Food Week, November 8-15,
can be accomplished by securing the
co-operation of hotel men. Frank E.
Gorrell, secretary of National Canners’
Association, has sent suggestions which
can be made to hotel men. Menus are
outlined in which canned foods fur-
nish a complete meal and data is sup-
plied so the hotel can gauge the num-
ber of cans of the various sizes neces-
sarv to serve 100 guests. Canned
Food Week seals will be supplied so
the menu card may be embellished.
The suggested dinners and luncheons
include assortments of canapes, cock-
tails, soups, relishes, main courses,
alternates for potatoes, vegetables,
salads and desserts. For the bread
course brown bread may be served
from cans, sixteen three-pound cans
serving 100 guests.

Employ your time in improving
yourselves by other men’s documents;
so shall you come easily by what
others have labored hard for.

CHAS. A. COYE
INCORPORATED

Manufacturers of
and
Dealers in

CAMPING EQUIPMENT
PAULINS and COVERS
AWNINGS and TENTS
FLAGS and BANNERS
BOAT SUPPLIES

LITTLE BEAR CEMENT
PRESERVO, MARINE GLUE

e — -

168 Louis St. Both Phones
Grand Rapids, Mich.

your orders for DEPENDABLE high grade oak tanned or
waterproof cemented LEATHER BELTING. .
As belting manufacturers of twenty-four years experience, we are
in a position to render any kind of promgt belting service, either

from our LARGE STOCK on hand, SP

CIAL MADE BELTS

to fit a particular requirement, or REPAIRING leather belts that

you need quick service upon.
Call us on either phone.

GRAND RAPIDS BELTING COMPANY
Leather Belting Manufacturers

1—3 IONIA AVE.

GRAND RAPIDS, MICHIGAN

USED SHOW CASES

For the first time since the war we have a good
supply of used show cases. Look them over.

GRAND RAPIDS STORE FIXTURE CO.
7 lonia Ave.j N.
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Programme To Be Observed at De-
troit Convention.

Detroit, Sept. 23—Detroit will this
week prove the Mecca for the annual
pilgrimage of hotel men, meaning the
convention of the Michigan State Ho-
tel Association, at the Hotel Statler,
the home of its President “Bill” Klare,
on Friday and Saturday of the present
week. o

Here is the invitation sent 0™ to the
fraternity, by the officers, full of at-
tractiye “predictions:

“If you are already a member of the
Michigan State Hotel Association and
have attended its annual gatherings, it
will hardly be necessarg to tell” you
what you™ may reasonably expect in
Detroit on this occasion, but for the
information of the newer affiliants and
such as do not belong to the Associa-
tion, but aredjust as _cordially invited
to attend and participate in its pro-
ceedings, we are enclosing an advance
program which will give you an idea
of what actually haﬁpens to hotel men
when they are”at the mercy of other
hotel men who are doing the enter-
taining.

“From the time of your arrival until
the curtain goes down on the final
scene, you will be entirely and ex-
clusively in the hands of your friends,
who constitute the Detroit Hotel As-
sociation. There are no classes or
degrees in the Dual associations. The
alleged “big fellow” depends just as
wholly on the co-operation of the land-
lord of the smaller city or town as he
does on his own immediate "olFagues,
when it comes to matters of legisla-
tion, etc., and ten-to-one, he has but
gone through the process of trans-
plantation from the smaller country to
the Iarfger city affairs. We are all
good fellows ~battling for a cause
which is meritorious and just and the
“snob” is not mentioned on the roster.

“Therefore, conversant as we are
with the fund of instruction and en-
tertainment which has been provided
for you, we urge you to bring your
wife or other members of your family
to Detroit, on this occasion, and par-
take of the hospitality of our brethren
in that wonderful city.

"Everythin% will be interesting, but
the country hotel will have a special
"inning” on Saturdav afternoon when
the entire session will be devoted to a
Round Table discussion of his own
problems in his own way.

“All social affairs will be strictly in-
formal and visiting brethren will” dis-
cover an air of democracy prevailing
that will be refreshing.

“Now come. Come prepared to re-
main during the entire session if pos-
sible, but come, whether or no.

“Please make your reservations at
once. All hotel occommodations will
be “free as grace” and Detroit hotel
men will welcome the opportun™ of
brushing shoulders with you."

Fair enough, anyhow.

This is the program so far as ar-
ranged for Fri .a%/: .

9°a. m. Registration. Foyer—ball-
room floor. )

9:30 a. m. General meeting—large
banquet hall.

1 " Invocation—Bishop Herman Page

2. Roll call.

3. Announcements.

4. Address of welcome—Acting
Mayor John C. Lodge.
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5 Reply—Fred Z Pantlind, in be-
half of Association. o

6. Appointment of nominating com-
mittee. . .

7. Appointment of resolutions com-
mittee.

8 President’s address.

9. Report of Secretary.

10. Report of treasurer. .

11. Report of auditing committee.

12. Report of executive council
chairman.

13, Address — “The Tourist and
Paved Roads.” Col. H. C. Boyden.

14. Report of standing committees:

a. Constitutional—Chas. S. Steven-
son.
b.
Jr.

c. Membership—W. G. Schindihet-
te.

Legislative—W. L. McManus,

15 Report of committee on “Adver-
tising Michigan”—Fred Z Pantlind.
12:30 p. m. Buffet luncheon, Hotel
Statler.
1:30 p. m. Exhibits—Small banouet

hall.
Afternoon Session.
16. Report of special committee on
A H A .
17.  Discussion.
18 Address — John D. Martin,
Chairman Hotel Committee Michigan

UucCT .

19, Address—Dr. R. N. Olin, State
Health Department.

20. “Advertising Hotels—E. L.
Triffit.

3:30 p. m. Auto tour over Wayne
county roads—Direction Ed. Hines,
County Road Commissioner.

6 p. m.  Dinner and dance Beach
Grove Country Club—Canada.

“Saturday.

9 a. m. Exhibits—Small banquet hall

930 a m . )

1 Discussion :“The Tourist Camp”

led by Jos. Couture, New Russell
House, Cadillac. ]
2. “Great Lakes Tours"—David
Olmsted.

3. Address: “Your Friend the Fish”
—Lee Smits.

4. Address: Cyril Arthur Player

Discussion led Walter Hodges.

5 Address b r. O’Brien, Secre-
tary Ohio Hotel Association. .
Report of nominating committee

Balloting.

. 7. Address: Mr. John Lovett, Mich-
igan Manufacturers Association.

12:30 p. m.  Luncheon, Hotel Tuller,
courtesy Lew Tuller.

p. m. Meeting.

8  Report of tellers.

9. Election of members of execu-
tive _council.

10. Address: Prof. Alfred White—
University of Michigan.

11. Round table discussion by coun-
try hotel men. o

12. Reading of communications.

13- Unfinished business.

14. Special resolutions.

15. Installation of officers.

16. New business.

6:30 p. m. Annual banquet at Hotel
Statler.

8 p. m. Dance.

Advance data gleaned from the
forthcoming report of the secretary
shows that the Association has grown
about 60 per cent, since the last annual
meeting. At that time there were 210
members in good standing. To-day
there are 327, an increase of 120.

As compared with other State as-
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WESTERN HOTEL
BIG RAPIDS, MICH.

Hot and cold running water in all
rooms. Several rooms with bath. All
rooms well heated and well ventilated.

A good place to stop.

American_ plan. Rates reasonable.

WILL F. JENKINS, Manager.

Columbia Hotel

KALAMAZOO

Good Place To Tie To

HOTEL KERNS
Largest Hotel in Lansing

300 Rooms With or Without Bath
Popular Priced Cafteria in Connection
Rates $1.50 u

P
E. S. RICHARDSON, Proprietor

CUSHMAN HOTEL

PETOSKEY, MICHIGAN
The best is none too good for a tired
Commercial Traveler.

Try the CUSHMAN on your next trip
and you will feel right at home.

Hid
Wittni

AND

Mineral Baths

THE LEADING CDMMERCIAL
AND RESORT MHOTEL OF
SOUTHWEST 1ICHIGAN

Open the Year Around
Natural Sallne-Sulphur Waters. Best
for Rheumatism, Neryousness, Skin
Siseases and Run QGown Condition,

J. T. Townseiid, Mgr.

It. JosEPH MICHIGAN

INDIA TIRES

HUDSON TIRE COMPANY
Distributors

16 North Commerce Avenue
Phone 67751 GRAND RAPIDS, MICH.
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Lansing’s New Fire Proof
HOTEL ROOSEVELT

Opposite North Side State Capitol
on Seymour Avenue

250 Outside Rooms, Rates $1.50 up,
with Bath $2.50 up.
Cafeteria in Connection.

CODY HOTEL

GRAND RAPIDS

KAINES 16488 up withautpath

CAFETERIA IN CONNECTION

| GRAND RAPtOfRICH

OCCIDENTAL HOTE1

FIRE PROOF
CENTRALLY LOCATED

Rates $1.50 and up
EDWART R. SWETT,
Muskegon

Mgr.
Michigan

The Durant Hotel

Flint’s New Million and Half
Dollar Hotel.

300 Rooms 300 Baths

Under the direction of the
United Hotels Company

HARRY R. PRICE, Manager

TYPEWRITERS
Used and Rebuilt machines all makes,
all makes repaired and overhauled, all
work guaranteed, our ribbons and car-
bon paper, the best money will buy.
Thompson Typewriter Exchange
35 N. lonia Ave., Grand Rapids, Mich.

MORTON HOTEL

When in Grand Rapids you are cordially invited to Visit, Dine or Dance in
this new and Beautiful Center of Hospitality.

400 Rooms—400 Baths

At Rates from $2.50

Menus in English

W. C. KEELEY, Managing Director.

The Center of Social and Business Activities

THE PANTLIND HOTEL

Everything that a Modern Hotel should be.

Rooms $2.00 and up.

Excellent Cuisine
Turkish Baths

With Bath $2.50 and up.

WHEN IN KALAMAZOO

Headquarters for all Civic Clubs

Luxurious Rooms
ERNEST McLEAN, Mgr.

HOTEL BROWNING

GRAND RAPIDS

Corner Sheldon and Oakes;
Facing Union Depot;
Three Blocks Away

Rooms, duplex bath $2
Private Bath, $2.50,” S3
Never higher

HOTEL CHIPPEWA HMNL ™ N

European Plan

New Hotel with all Modern Conveniences—Elevator,

150 Outside Rooms

MANISTEE, MICH.
Etc.

Dining Room Service

Hot and Cold Running Water and Telephone in every Room

$1.50 and up -

60 Rooms with Bath $2.50 and $3.00
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sociations. New York leads with a
membership of 1,340; Pennsylvania,
700; with Michigan third in the list.
In point of actual accomplishments
Michigan stands close to the head of
the class. Frank S. Verbeck.

Items From the Cloverland of Michi-
gan.

Sault Ste. Marie, Sept. 23—F. Burn-
side, who for the past year conducted
a grocery store on Portage avenue,
near the “ferry dock, has sold out ihis
stock and closed the store. He con-
templates engaging in the hotel busi-
ness.

Gardner & Son, at Manistique, have
sold their branch confectionery store
to Lawrence Blair, who will continue
the business. .

W. B. Sprague, formerly with Mr.
Eddy, is now In the employ of P. T.
McKinney & Sons, on Portage avenue.

Alvin _"Goodrew, the merchant at
Hunt’s Spur, paid the Soo a visit lasts
week, making the trip via automobile.

H. J. Wright, the popular manager
for the Gannon Grocery Co., sprung
a surprise on his many friends by the
announcement of his marriage to” Miss

Miriam J. Curry, one of Brimley’s
fairest daughters. They were married
at St. Ignace Sept. 20. after which

they left for_Detroit. They will motor
through Indiana, stoppingat a number
of cities in that State, and will re-
turn_via Chicago and through Wis-
consin. .

The Chippewa County Farm Bureau
has moved its office and store from
Ridge street to South street. .

Dr. Howard and wife are attending
the convention of chiropractics being
held at Davenport, lowa. On their
return they will stop at Clare to visit
Mrs. Howard’s mother. L

More people would be good if being
good were interesting.

The duck season opened Sept. 16
and many of our local mighty hunters
are availing themselves of the oppor-
tunity to get their quota of the birds,
which are reported to be quite plenti-
ful. H. E. Fletcher got one so far,
which is more than many others who
have slept in tents, so as to make a
killing in the morning.

Since_the closing down of the steel
works in the Canadian Soo some of
the stores in the immediate vicinity
have closed and many men are looking
for other employment, rather than
move away, .

Jazz _music will pass out of existence
this winter, the?]/ sa¥], and this_is the
fourth winter they have said it.

Warren Bailey, known as the Grand
Old Man of Drummond Island, died
at his home last Thursday at the age
of 83 years. He came to Drummond
Island” forty-two years ago with his
family and” has ever since been en-
gaged in the lumber business. He
was also school treasurer for about
twenty years. Mrs. Bailey died four-
teen years ago_and since that time h“
has Deen making his home with his
daughter, Mrs. F. Avery. He was
the father of fifteen children, twelve
of whom still live to mourn his loss.
Mr. Bailey was an active sportsman,
never failing to enter the woods dur-
|n_g the deer season, and very seldom
did he miss filling his license. Last
fall he killed a fine large buck. It was
the custom of the Bailey family to
ather on Christmas eve at the Bailey
ome and. after distributing presents
f om the large Christmas tree to the
unlimited number of grandchildren
pud parents, to partake of a most
sumptuous supper prepared by the
daughters and granddaughters.” Mr.
Balle%/ always presided at the head of
the table and gave an appreciative
toast. His last year’s toast was,
"Here’s to the fourth generation.” It
will Ion_? be remembered how happv
Mr. Bailey was that nl%ht among his
flock of fifty-one. The bereaved have
the sympathy of a large circle of
friends. = Services were held at the

Congregational church, Rev. Strick-
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land officiating. Interment was made
in the family lot in Drummond cem-
etery.

The Northern Finance Co., of East
Jordan, has purchased J. J. Herbert’s
interest in the Peninsula Motor Co.,
at Manistique.

. Prices are on the up tend, but tald
is still cheap. .
William G. Tapert.

Gabby Gleanings From Grand Rapids.

Grand Rapids, Sept. 23—Mr. and
Mrs. John D. Martin accompanied by
there daughter, Esther, will motor to
Detroit Thursday to attend the annual
meeting the Michigan State Hotel As-
sociation Friday and_ Sturday, John,
as special representative of the Grand
Council of Michigan United Commer-
cai Travelers, will attend the business
sessions.  During this convention,
which will be attended by representa-
tives from practically all hotels in
Michigan, there will "be many social
functions consisting of luncheons, a
barbacue and dance at Grosse Pointe
Friday evening, theater parties for the
ladies” Saturday afternoon and the an-
nual banquet and ball Saturday at the
Statler Hotel.

Protecting Tobacco Field.

Edmonton, Ky., Sept. 22—Tobacco
3rower§ in Metcalf county planted
ynamite in a field connected with
batteries and stretched a wire above
the ground_so night riders would set
off their mines. ne night a chicken
flew against the wire _and touched off
the whole works. The mines were
planted under direction of an ex-ser-
vice man who knew how it was done
in France. They had no chickens to
contend with over there, however.

Detroit—The Wright & Parker chain
stores have filed a petition for volun-
tary dissolution. Over-expansion and
falling off in business 'were listed as
reasons for this move on the part of
stockholders. Receivers of the com-
pany are authorized to continue the
business of the stores. The filing of
the petition is the result of agreement
on the part of creditors and stock-
holders to conserve the assets. All
large creditors of the corporation had
been informed of the proceedings, it
is said, and were friendly toward it.
Assets of the Wright & Parker cor-
poration are given as $750,000, which
is said to be far in excess of the cor-
poration’s liabilities.

Muskegon—The Greater Muskegon
Chamber of Commerce has completed
an industrial survey which is believed
by local experts to be one of the most
comprehensive ever attempted in
Western Michigan. The chamber will
put an agent in the field in an effort
to explain new industries that would
fit in well with the local facilities.
Chicago and Milwaukee will be the
fields attacked with most vigor.

Muskegon—The Bennett Injector
Co., one of the largest manufacturers
of grease and oil pumps in the world,
which was organized here four years
ago, announces purchase of the Maxi-
moter Co. building at Muskegon
Heights. The new building will per-
mit the company to make considerable
expansion.

Blanchard — Harry ~ McCabe, has
been appointed manager of the Blanch-
ard Warehouse Association Potato
Cellar, formerly known as the Gleaner
Cellar.
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Corporations Wound Up.
The following Michigan corpora-
tions have recently filed notices of
dissolution with the Secretary of

State:

Manitou Realty Co., Manitowoc, Wis.-
Ewen, Mich.

Radio Fuel Co., Morgantown, W. Va.-
Jackson.

Welch Shoe Co., Grand Rapids.
Demountable Batteries Corporation of
Michigan, Detroit.
Columbia Construction Co.,
Ye Sweete Shogpe. Adrian.
0.,

Detroit.

Davison _Land Flint. i
Burton Theater Co., Grand Rapids.
Sigler Player Action Co., Hastings.
Tuscola Sand & Gravel Co., Cass City.
Michigan Electric Sales Co., Detroit.
Detroit Pressed Steel Co., Wilmington,
Del.-Detroit.
Adams Axle Co., Jackson.
Michigan Truck & Lumber Co., Holly.

Palmer Boulevard Land Co., Detroit.
Ypsilanti Machine Works, Ypsilanti.
Phillips Co., Detroit.

Home Necessities Co., Detroit.

Plymouth Realty Co., Plymouth.

Mtoto_((bus Corporation of Michigan,
roit.

Benzonia Academy, Benzonia. .

Ferry Field Building Corporation, Detroit.

Glencoe Realty Co., Detroit. .

American State Building Co., Detroit.

Enterprise Botanical Co.,, Muskegon.

Miller Candy Co., Detroit.

Delton Co., Fenton.

Schrader’s Music House. Inc., Escanaba-.

Chase & Smith Lumber Co., Traverse

City.
Thon¥as Mortgage Co., Emporia, Kans.-

Detroit.
Hatton. Brown & Co., Inc. i
Miracle Manufacturing Co., Detroit.
Joseph Sempliner & Co., East Tawas,
Detroit. Gravel & Ballast Co., Detroit.
Bay. CI% Bus & Transfer Co., Bay City.
White Eagle Furniture Co.. Fraser.
Miss America Electric Washer Co., De-

thro_;_t: McCaskey & Co., Alma.
D. A. Bentley Co., Saginaw.
Dolls May Be Scarce.

A careful survey of the doll market
discloses that a very limited supply
has been made in excess of orders ac-
tually placed and confirmed, according
to the American Doll Association.
"Dealers, especially retailers,” a state-
ment issued yesterday by the associa-
tion says, "who have held off buying,
thinking prices would be lower will be
greatly disappointed when they enter
the market to buy. The survey shows
stock on hand has been reduced to the
lowest point in years, over 75 per
cent, of the manufacturers having
been working exclusively on orders.

“The average buyer has not taken
into account two other important fac-
tors. One is the tendency to buy a
better made ddll, hence manufacturers
have hesitated to carry stock until the

De-

market trend was more definitely
known. The other is that it is a
Presidential year, which influences

many manufacturers to adopt a more
conservative attitude.

“Any dealer entering the market at
this time with the expectation of se-
curing early deliveries will be keenly
disappointed, as every manufacturer
interviewed has already booked orderes
to assure the plants operating at full
capacity. They must expect to find
prices are advancing without any as-
surance that deliveries can be made
when they want their goods.”

Emeralds Are Cheaper Here.

Among the outstanding features of
the precious stone business at the mo-
ment is the fact that, because of the
rapidity with which prices of emeralds
are being forced up in Europe, it is
now possible to buy them in this
country under the cost of replacement.
This is of no little importance, in
view of the widespread use of emeralds
for bracelet and other purposes. The
situation, so far as these stones are
concerned, is getting to the point
where the demand is limited only by
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the available supply and the cost of
the goods. In sizes ranging from
caliber to five carats a nice business
is reported, with consumer buyers of
the larger stones generally going in
more for showiness than quality. In
the semi-precious stones a feature is
the continued active call for aqua-
marines and the rapidly increasing
shortage of these stones in the rough.

Hat Sales Have Been Very Good.

The men’s hat trade has 'had one of
its best Septembers in several years,
according to reports. The retailers got
a very early start in their sales of
felts, which was quite in contrast to
last year, and reorders sent to the
manufacturers were substantial and of
the “hurry-call” variety. In addition,
the early start paves the way for a
good “second hat” period later on
which, it is believed, will leave retail-
ers with clean shelves before the start
of the Spring season. The wider
brimmed hat, according to all ac-
counts, has taken very well and will
probably be a leader in the buying for
next Spring, lines for which salesmen
now have on the road. The gray
shades, particularly pearl, have sold
almost to the exclusion of other colors
in the larger cities.

More Activity in Ready-to-Wear.

A greater degree of activity is look-
ed for during the next three weeks by
wholesalers of women’s ready-to-wear
apparel. The stimulus of actual con-
sumer demand will then be stronger
than it is now, it is figured, and in-
roads made on retail stocks will com-
pel immediate replenishment. So far
the wholesalers have been kept fairly
busy, although the orders on their
books have not been for a period
further ahead than four to six weeks.
Production is gaining, but not to the
extent of any surplus in the better
grades of merchandise. The ensemble
costume is by all odds the leading
type of ready-to-wear at the moment.

Double Breasteds Are Liked.

Double-breasted models in men’s
suits are already beginning to stand
out prominently in consumer demands,
according to reports in the local men’s
clothing trade. In fact, it is said, the
pendulum is fast swinging back to
this type, following its rather wide-
spread “revival” last Fall. For one
thing, it is pointed out, the Prince of
Wales has displayed a fondness for
double breasteds and this is being
made much of at the present time.
The semi-English cut garments gen-
erally are said to be meeting with the
favorable consumer reception expect-
ed and, in young men’s models, prac-
tically dominate.

Hides, Pelts and Furs.

Green, No. 1 07
Green, No. 2 06
Cured, No. 1 08
Cured. No. 2
Calfskin, Green,N0O.1 --------m-mommmmmemee
Calfskin, Green,No.2 - -
Calfskin, Cured,No.1 -
Calfskin, Cured,N0.2 -------m--mmmmmmomeeee
Horse, No. 1
Horse, No. 2

Pelts.
Old Wool 1 oogsz 00
Lambs 7 (81 25
Shearlings 50@1 00
Prime
No. 1
NO. 2 e s
Unwashed, :
Unwashed, rejects
Unwashed, fine
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Lime Juice and Lemon Juice.

Lime juice is simply the expressed
juice of the lime, but as it contains
albumen, sugar, mucilage and extrac-
tive matters, is very liable to under-
go considerable change if unprotected
by some antiseptic. Formerly it was
the custom in Sicily to mix one ounce
of brandy with ten ounces of the juice
and pour a layer of olive oil over the
surface. This crude method has been
superseded, and substances like salicy-
lic acid are largely used, not only for
the juice itself, but in the praparations
of the various lime or lemon juice
cordials. The acid in all these juices
being the same—<itric acid—and they
are all similar in composition, it will
be convenient to remember that what
is said of one refers generally to the
other juices of this group.

The amount of acid varies, but is

generally from 8 to 10 per cent.; gum
and sugar equal about 3 or 4 per cent;
and inorganic salts about 2 per cent.
The specific gravity is generally about
1,039.
The valuable medicinal properties of
lemon juice have long been recognized
and it is pleasant to feel that when
one is enjoying a refreshing drink the
lemon will do its work in a benevolent
manner, and being particularly ap-
plicable to dyspepsia, arising from ir-
regularities in diet, may be recom-
mended as a tonic.

The antiscorbutic powers of lemon
juice led to a large quantity being dis-
tributed in the navy; and it is the rule
to be provided with such a supply that
each seaman should have a daily al-
lowance of one ounce after having
been ten days at sea. The concen-
trated form is generally used for this
purpose.

One of the substitutes for lemon
juice is a solution of crystallized citric
acid in water, in the proportion of one
ounce to the pint, with the addition of
a little oil of lemon, but even this
solution is nearly useless as an anti-
scorbutic. In this connection it may
be well to point out that it is by no
means uncommon to meet with a
wholly fictitious or imitation article
under the name of lemon or lime juice.
Of course, this does not apply to the
well-known makers, whose prepara-
tions are undoubtedly genuine, but
reference is made more particularly
to the use of tartaric acid and water,
with the addition of sulphuric acid,
the concoction being flavored with oil
of lemons.

Sulphuric, hydrochloric and nitric
acids have all to be looked for in test-
ing lemon juice, and the amount of
free and combined organic acids. The
ash is an important factor that should
not be overlooked, but these examina-
tions require to be done by a profes-
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sional chemist. The specific gravity
may, however, be taken with a fair
amount of accuracy for technical pur-
poses by means of a special hydro-
meter, called a “citrometer,” and with
a little practice may be made to yield
average results in unskilled hands.

As to lemon syrups, these are made
with lemon juice, sugar and water,
flavored with lemon peel. The lemon
juice and the lemon peel are mixed
hot and allowed to cool, the sugar be-
ing added to the cold solution, and
dissolved by agitation without heat.
In these, as in lemon juice, imitations
are often found. One is made with
citric acid, spirit of lemon and syrup
and colored with turmeric; another is
citric acid, tartaric acid, syrup and oil
of lemon.

Cream and Powders For Perspiration.
The following formula has been

recommended as that of an excellent

perspiration deodorizing cream.

White wax 8 ounces
Liquid petrolatum------------ 24 ounces
Sodium borate 100 grains
Benzoic acid ------------------ 20 grains
Salicylic acid ----------------- 400 grains
Holt water - 16 ounces

Melt the wax and oil and heat to
about 160 degrees F. Dissolve the
other materials in the water, heat to
the same temperature as the solution,
and pour it into the latter, beating
briskly until the cream is formed.
Here a comparatively high tempera-
ture of the solutions, plus a small
amount of stirring, results in a glossy
cream.

This cream is really more of an
odor dispeller, or deodorizer, than a
remedy for perspiration, though the
two are usually interdependent. Many
persons are troubled with an excessive
perspiration on the feelt, in the armpits
and in other portions of the body, and
a slight application of this cream to
such places will destroy the odor.

The following are good powders to
allay the irritation due to perspiration
and are at the same time good deodor-
ants:

1 Boric acid 4$4 pounds
Powdered alum --_ \y2 pounds
Eucalyptol 3 fluidrachms
Menthol _ --------- 2 fluidrachms
Thymol  ---------—- 2 drachms
Oil wintergreen - 2  fluidrachms
Phenol - --------- _ 3 fluidrachms
Salicylic acid____ .45  grains
Zinc oxide-— — _ 1 ounce
Orris root--------- . 2 ounces
Talcum . 7 ounces
Coumarin---------- .1 grain
Oil bergamot -- w10 drops
Qil rose .20 drops

Carmine solution. g. s. to color.

Reduce the solids ito fine powder
separately, mix thoroughly with the
other ingredients, and pass the mix-
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ture through a fine sieve. Any other
perfume may be employed if desired.

Taleum  --------—-- 8 ounces
Starch 2 ounces
Oil eucalyptus — ------ A>drachm
Thymol ---------—-- 10 grains
Salicylic acid — ........ 60 grains

Mix the oil, acid and thymol inti-
mately; add the talcum gradually and
in divided portions, mixing well after
each addition; then incorporate the
starch, mix, and sift.

3 Boracic acid, pulverized— 125 parts
Stearate of zinc ------------ 125 parts
Talcum ---mmm-nmememameenmaeee 2250 parts
A similar powder is:

4. Baracic acid ---- ---- 10 parts
Benzoic acid------------------ 1lpart
Talcum 100 parts

When we state above that the com-
position of the dusting powder and the
toilet powder composition are the same
a certain qualification of this is neces-
sary. There is talcum and—talcum.
According to the purpose the prepara-
tion is to serve, the kind of talcum
must be selected. It is evident that
for a foot powder we do not require
the white and exceedingly soft kind
that is demanded for ladies’ or babies’
powder.

Overweight Joss on Small Sales.

One of the large Los Angeles retail
candy stores did a considerable volume
of small candy sales. About 50 per
cent, of their total volume of sales was
in ten, fifteen and twenty cent pur-
chases.

The owner of the store kept rather
close “tab” on his business and watch-
ed every possible item of economy.
Still his bank account did not grow
proportionately to the volume of busi-
ness which he was doing.

Among the things that he watched
very closely were the weights his
clerks were handing to the public.
Even these showed that his clerks
were quite careful.

One day he happened to notice that
the aggregate of five sales only repre-
sented a little over one pound of
candy. Consequently, he thought that
he would make an experiment. To be
very positive in the matter, he had
an acquaintance come into his store
and purchase ten cents’ worth of six
different kinds of candy, ranging in
price from sixty to eighty cents per
pound. After these packages were
delivered back to him, he threw them
on the scales as one weight and found
that instead of delivering a pound and
a quarter of candy in the six purchases,
he had actually delivered one pound
and seven ounces, or an average of
three ounces on one and one-fourth
pounds of candy.

His first thought was to censure the
clerks, but, to be entirely fair in the
matter, he weighed each package and
found that the clerk could not have
taken back one piece of candy; there-
fore, overweight was inevitable.

Further checking along this line
proved conclusively that in all of these
small sales he was losing the equal of
two ounces to the pound or about
\2Vi per cent.

He further found that where candy
was sold in one and two pound pack-
ages, that his overweight loss was sel-
dom in excess of one-half ounce to
the package. This proved that it was
impossible to sell candy in fractional
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pounds at the same price per pound as
it would sell in pounds or units of
pounds. Consequently, he changed
his methods and sold' all his candy at
an ounce price and also at a pound
myicee.  Two weeks of this practice
proved that it was the solution of the
retail candy weight business, this
ounce price being based upon, at least,
15 per cent, overcharge.

Cement For Glassware or Crockery.
An almost invisible joint «nay be
made, with careful handling, with the

following:

India rubber--------------mesmeemo- 5 parts
Mastic 3 parts
Chloroform  -------------me-memee- 12 parts

Cut the rubber into shreds, put into
a suitable vial, and pour on the chloro-
form. Stopper tightly, and set aside
until the rubber is dissolved, then add
the mastic, and let stand until it is
dissolved. Apply the cement to each
surface to be united, and let the pieces
stand until the greater part of the
chloroform .is evaporated, then unite,
press firmly to place, and if possible
tie in position. When the cement is
apparently thoroughly dry on the
surface, scrape off the superfluity, and
dust over the line of junction a little
zinc oxid, chalk, or some such ma-
terial, and with a clean pencil brush
it over the joint. After the cement
has become perfectly dry, remove the
cords and rub off the superfluous

powder.

Polish For Automobile Bodies.

1 Yellow wax 25 parts
Yellow laundry soap 25 parts
Glue 12 pants
Sodium hydroxide 25 parts

Water, a sufficient quantity.

Dissolve the sodium hydroxide in
400 parts of water, add the wax and
boil down to 250 parts; then add the
soap. Dissolve the glue in 100 parts
of hot water. Mix the two solutions.

2 Yellow wax 25 parts
Potassium carbonate 3 parts
Oil of turpentine 3 parts
Water 100 parts

Heat the wax and water together to
the boiling point; add ithe potassium
salt; boil another minute; remove the
vessel from the fire; add the oil, and
sftir until cold.

Lemonade With Trimmings.

A good old fashioned lemonade is
good enough for me, but there are
plenty of people who like them trim-
med and there is no better way of do-
ing this than to float a little grape
juice on top of the drink. Prepare
either a soda or plain lemonade in the
usual way, only do not fill the glass
quite full, say about half an inch from
the top. After the drink is thoroughly
mixed float the desired juice on the
top. With care this can be done with-
out mixing the drinks in any way.
Ginger ale, loganberry juice or even
orangeade all make good trimming for
a lemonade.

Mixed Spice For Pickling Vinegar.

Ginger lounce .
Alspice 1 ounce

Curry powder---------------- 2 ounces
Black pepper ......ccevviiiinie 4 ounces
Mustard seed 8 ounces

Cider or malt vinegar 1 gallon
Bruise the spice and macerate for
several days in a warm place.
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Might Be Worse.

A young clerk was called before 'his
manager to explain why he was doing
his work so carelessly. “Mr. Smith,”
said the manager, “of late your work
has been very perfunctory.” Before
the manager could proceed the young
clerk broke in:  “Mr. Jones, I've been
working here for three months now,
and though | have tried my best, that’s
the first bit of praise | 'have received
since I've been here. Thank you!”

Not There.*

A little girl attended Sunday school
for the first time and heard the sing-
ing of the old hymn. “Jesus Is Call-
ing To-day.”

“Well, Mary, who was at Sunday
school to-day?” her mother asked
when the tot was home again.

“Mos’ everybody, muvver, ‘ccept
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Jesus, and he was out calling to-day.”

My Evergreens.
W ritten for the Tradesman.

I love the cedar, spruce and pine
I'm a ty’?lcal lumberjack i
The hemlock too is a ‘friend of mine
And the slender tamarack
They love to grow on my forty where
I know they are content
So sweetly they perfume the air
Of theéir ervironment.
For trees are almost conscious things
They at least seem so to me,
Because each bursting budlet brings
Some charm to forestry;
Until they hold me hour by hour
Interpreting their heart
With all its capitivating power
And fascinating art.

The summers come, the summers go
And on my fir trees thrive

Surviving, too, the frost and snow
And ever are alive

To Eur_p_oses 1’d emulate,

ejoiced if there will be

Found "growing by the golden gate

An ‘evergreen” for_me.
Charles A. Heath.

HOLIDAY GOODS

NOW ON DISPLAY

The Most Complete Line of
HOLIDAY GOODS

NOVELTIES

BOOKS

STAPLE SUNDRIES, ETC.

Now showing in our Main Building— Oakes & Commerce
St. (in Sundry Room, Second Floor) Grand Rapids, Mich.
Thousands of items to choose from, best line we have ever

displayed. A real live one.

See the line at once.

Better

telephone, wire or write us at once when to expect you.

HAZELTINE & PERKINS DRUG
COMPANY

Grand Rapids

BI TTER

Michigan

Makes
Good
Qvocolates

SWEETS
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WHQIFSA1LF DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.

Adda
Boric (Powd.) 15 0
Boric (Xtal)—T15 (0]
Carbolic 40 ©
Citric 0
Muriatic
Nitric
O xalic
Sulphuric
Tartaric

Ammonia

Water, 26 deg. ,,10 O If
Water. 18 deg. — 8%0 IS
Water, 14 deg. — 6%0 1*
Carbonate_ — 20 0 Si
Chloride (Gran.) 10)50 20
Balaams
Copaiba----—-------— *001 00
Fir (Canada)__ 2 6502 80
Fir (Oregon) — 6501 00
Peru ... — 80008 26
Tolu t 0002 26
Barks
Cassia (ordinary) 250 80
Cassia (Saigon)-. 600 60
Sassafras (pw. 60c) 0 65
Soap Cut (powd.)
30c — 160 85
Berries
Cubeb 126
Fish 260 30
Juni 70 Jf
P 0 80
Extracts
Licorice 600 65
Licorice powd. __ @1 00
Flower*
ChimormTe—cery 300 3
amomile er.
Chamomile Rom. — 1"6
i Gums
Acacia, 1st ....— 600 65
Acacia, 2nd--—-—-- 450 60
Acacia, Sorts__ 200 25
Acacia, Powdered 350 40
Aloes (Barb Pow) 250 35
Aloes (Cape Pow) 250 35
Aloes (Soc. Pow.) 650 70
Asafoetida - 650 75
Pow. ...... —10001 25
Camphor 10501 15
Guaiac © 70
Guaiac, pow'd — 0 75
Kino © 85
Kino, ‘powdered__ © 90
Myrrh © 60
Myrrh, "powdered @ 65
Opium, powd. 19 65@19 92
Oﬁlum, gran. 19 65019 92
Shellac 9001 00
Shellac Bleached 1 0001 10
Tragacanth, pow. 01 75
Tragacanth___ 17602 25
Turpentine 0 25
_ Insecticides
Arsenic 15 © 25
Blue Vitrjol,” bbl. 07
Blue Vitriol, less 8%0 15
Bordeaux Mix Dry 140 29
Hellebore, White
powdered 20 30
Insect Powder_ 750 85
Lead Arsenate Po. 260 35
Lime and Sulphur
Dry 8%0 24
Paris Green-———- 320 48
Leaves
Buchu ------------ 3501 50
Buchu, powdered 01 60
Sage ulk ------ 260 30
Sage, % loose — 0 40
Sage, powdered__ 0 35
Senna, lex. — 750 80
Senna, TInn. —_— 300 35
Senna, TInn.pow. 250 35
Uva Ursi - 200 25
Qils
Almonds, Bitter,
true 7 5007 75
Almonds, Bitter,
artificial 4 0004 25

Almonds, Sweet,
true  —...—
Almonds, Sweet,
imitation -
Amber, crude_
Amber, rectified
Anise
Bergamont
Cajeput
Cassia
Castor
Cedar Leaf___
Citronella
Cloves
Cocoanut  —
Cod Liver
Croton
Cotton Seed
Cubebs
Eigfc.on
Eucalyptus
Hemlock, pure..
Juniper Berries.
Juniper Wood..
Lard, extra___
Lard, No. 1 _
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Lavendar Flow__ 7 5007
Lavendar Gar’n 8601
Lemon 15001
Linseed, ~bid. bbl. @1
Linseed, bid. less 1 1501
Linseed, raw, bbl. ©1
Linseed, ra. less 1 1301
Mustard, artifil. oz. 0
Neatsfoot 3601
Olive, pure 3 7604
Olive, Malaga,

}/.ello 2 7503
Olive, Malaga,

green 27601
Orange, Sweet__ 4 5004
Origanum, pure 02
Origanum, com’l 10001
Pennyroyal 30003
Peppermint__ 70007
Rose, pure 10 60010
Rosemary FTows 1 2501
Sandalwood, E.

L 0 00010
Sassafras, true 25002
Sassafras, arti'l 8001
Spearmint 4 0004
Sperm 18002
Tansy 6 0006
Tar. USP 500
Turpentiné, bbl. — ©
Turpentine, less 10401
W ntergreen,

leaf 0006
W intergreen, sweet

birch 30003
Wintergreen, art__ 8001
Wormseed 75007
Wormwood ___ 8 5008

Potassium
Bicarbonate 350
Bichromate — ... 150
Bromide ---- 590
Bromide 540
Chlorate, gran'd 230
Chlorate, powd.

or Xtal 160
Cyanide 300
lodide 46604
Permanganate__ 200
Prussiate, yellow 650
Prussiate, red __ 01
Sulphate 350

Roots
Alkanet 250
Blood, powdered. 350
Calamus ___ 350
Elecampane, pwd 250
Gentian, powd... 200
Ginger, African,

powdered ___ 300
Ginger, Jamaica 600
Ginger, Jamaica,

powdered 550
Goldenseal, pow. 5 5006
Ipecac, powd. 03
Licorice 350
Licorice, “powd. 200
Orris, powdered 300
Poke, powdered- 350
Rhubarb, powd. 10001
Rosinwood, powd. 0
Sarsaparilla, Hond.

ground . 01
Sarsaparilla Mexican,

ground 0
Squills 350
Squills, ‘powdered 600
Tumeric, powd. 170
Valerian, powd. 400

Seeds

Anise 0
Anise, "powdered 350
Bird. Is 130
Canary 130
Caraway, Po. .30 250
Cardamon ©3
Celery, powd. .55 .460
Coriander pow. .36 270
DiU 12Vi©
Eenne 250

ax 07%0©
Flax, ground__07%®©
Foenugreek pow. 150
Hemp 80
Lobelia, powd.__ 01
Mustard, yellow_~ 150
Mustard, black_ 200
Pop 220
Sumce 17502

ape 150
Sabadilla 230
Sunflower 11Vio
Worm, American 300
Worm, Levant 6

Tinctures
Aconite  ----------—-- 01
Aloes ©1
Arnica gl
Asafoetida 2
Belladonna 01
Benzoin 02
Benzoin Tomp'd 02
Buchu 02
Canthraradles__ 02
Capsicum 02
Catechu 01
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Cinchona 02 16
Colchlcum 01 80
Cubebs 08 00
Digitalis 01 O
Gentian__....... 01 35
Ginger, D. S 01 80
Guaiac 02 20
Guaiac, Ammon. 02 00
lodine 0 95
lodine, Colorless 01 60
Iron, Clo. 01 26
Kino 01 40
Myrrh _ 02 60
Nux Vomica__ 01 65
Opium 03 50
Opium, Camp.__ 0 35
Opium, Deodorz’d 03 60
Rhubarb 01 70

Paints.

Lead, red dry_ 14%015%
Lead, white dry 14%015%
Lead, white oil__14%©15%
Ochre, yellow bbl. 0
Ochre, yellow less 2%©
Red Venet'n Am. 3%0

RN

Red Venet’n Eng. 40

Putty 50 3
Whiting, bbl. __ 0 4%
Whltlng 5%® 10
L. H. P. Prep_ 2 8003 00

Rogers Prep.__ 28003 00

Miscellaneous

Acetanalid 470 66
Alum 080 12
Alum. "powd. and

ground _ 090 15
Bismuth, Subni-

trate 37003 90
Borax xtal or

powdered __ 070 13
Cantharades, po. 3 0002 25
Calomel __ 17901 99
Capsicum, pow’d 480 65
Carmine 4 0006 60
Cassia Buds__ 250 30
Cloves 600 56
Chalk Prepared- 140 14
Chloroform 55 065

Chloral Hydrate 1 3501 85
... 106001

Cocaine 125

Cocoa Butter__ 500 75
Corks, list, léss  40050%
Copperas 2%0 10

Copperas, Powd. 40 10
Corrosive Sublm 1 4301 64

Cream Tartar__ 300 86
Cuttle bone 400 60
Dextrine 60 16
Dover’s Powder 2 5004 00
Emery, All Nos. 100 15
Emery, Powdered 80 10
Epsom Salts, bbls. 0 3

Epsom Salts, less 3%® _ 10
Ergot, powdered_0 75

Flake, W hite 160 20
Formadehyde, Tb. 14%0 30
Gelatine .... 12501 60
Glassware, Tess 55%.
Glassware, full case 60%.
Glauber Salts, bbl. 003%
Glauber Salts less 040 lo

Glue, Brown 210 30
Glue, Brown Grd 150 SO
Glue, white___ 27%0© 86
Glue, white grd. 250 85
Glycerine 23%© 45
Hops___ 060 75
lodine 6 4506 90
lodoform 7 3507 65
Lead Acetate_ 180 25
ace 01 10
Mace, “powdered 01 15
Menthol 18 500 18 85
Morphine 11 18011 93
Nux Vomica___ 0 30
Nux Vomica, pow. 170 25
Pepper black pow. 320 35
Pepper, W hite__ 400 45
Pitch. Burgundry 100 15
Quassia 130 15
uinine 7201 33
ochelle "SaTlts_ 300 35
Saccharine__ 0 30
Salt Peter 110 22
Seidlitz Mixture 300 40
Soap reen 150 30

Soap’ ngot_t cast. 22%0 86
Soap, white castlle
019 89

case

Soap, white castlle
less, per bar___ 01 30

Soda A'sh 3%© 10

Soda Bicarbonate 3%0 10
Sal -- 030 08

- 01 35
3%0 10

Sulphur, roll__ _

Sulphur, SubT_— 040 10
Tamarinds - 200 25
Tartar Emetic__ 700 76
Turpentine, Ven. 600 76
Vanilla Ex. pure 17602 26
Vanilla Ex. pure 2 5003 00
Zinc Sulphate__ 060 15
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CHEWING GUM. Blue Grass, Baby, 96 4 10 DRIED FRUITS
GROCERY PRICE CURRENT Adams Black Jack__ 65 g;‘iﬁaﬁgﬁssTﬂP 41%02_?1%8 Apples
. . A . Adams Bloodberry —_ 65 Carnation, Baby, 8 dz. 4 40 Evap. Choice, bulk 15
These quotations are carefully corrected weekly, within six hours of mail- Adams Dentyne T 65 Every Day, Tall - 4 50 Aoricot
ing and are intended to be correct at time of going to press. Prices, however, 4A%ams Salif. FriTt__ 55 E\e{fryTEﬁy 3 aby ----- 44 “58 Evaporatedp”c"ﬁ;m -
are liable to change at any time, and country merchants will have their orders Beeman's Pepsin _65 Pet Baby. §0z.__ 4 4 Evaporated, Fancy 26
. - Beechnut 70 PBorden’s, Tall - Evaporated Slabs 16
filled at market prices at date of purchase. Doublemmt 65 Borden's Baby — —
JPUICy Fruit Van Camp, Tall Citron
eppremnltm WW”rlgl eys gg Van Camp, Baby==3 75 19 |p. box 8
ADVANCED DECLINED V\}’ﬁgmys poerEYS— -
Canned Tomatoes Galvanized Pails 9“% —55 CIGARS Currant«
i . Teaberry 65
Calif. Lima Beans S _— Package, 14 oz. 17
Pickles ng?oca CHOCOLATE Worden Grocer Co. Brands GreekgBqu Ib.” 16
Pork : Master Piece, 50 Tin. 37 50 peaches
Baker, Caracas, % s_37 Henry George--——— $37 60

Baker, Caracas, % s_35 Harvester Kiddies — 37 60 Evap., Choice, unBA 15
Hersheys, Premium, %3 35 Harvester Record B.—75 00 Evap., Ex. Fancy, P. P IS
Hersheys. Premium, %S 36 Harvester Delmonico 75 00

Runkle; Premium, %s_ 29 Harvester Perfecto__ 95 00 Peel

AMMONIA Shred. Wheat Biscuit 3 8 Beefsteak & Onions, s 276  Rynkle, Premium, %$_ 32 ;

Arctic, 16 oz. 2 00 Vita Wheat. 12s 1 80 Chili Con Ca.. Is 13501 45 Vlljenna Sweet|u24s 02*10 Websteretts ______- 37 €0 Lemon, American 24
1C, Webster Savoy 75 00 A —
Arctic. 32 0z. 325 Post’'s Brands. Deviied Ham. g6 s 2% Webster Plaza 95 op Orange, American ___ 24

Quaker, 36, 12 0z. case 3 & g,rrggg Htljttss 1204053 g%% Ha\rlrllburg Steak °& COCOA. Wegs{er EtelmRonf ------ l:I. %g %% Raisins
Onions, No. 315  Bunte, %s 43 Webster eges__
Postum Cereal, 17522 pORAMs o0 4'o7— 1 1 unte, %s %3 Starlight Rouse 00 seeded, bulk, Calif.__09%
Post Toasties, 3657345 poudd 2ot o % ikpy 50 Bunte, ¥ b 2 Starlight P-Club — 150 00 pe2fRG Puls, Calf D90
Post Toasties, 2457345 0ueq oA & L|bb % Dunte BufehTT6—o 0. L2 Azora Agreement 58 00 (ZEPEL T PKg. o
Post's Bran, 24s 270 Foted Mot % Ibby 0 Drostes ufc La Azora Washington 75 00 eealess, Thom pson o
I roste’s Dutch, % Tb. 4 75 Little Valentine z—— 37 5o seeded, 15 o0z. pkg. 10%©11
BROO S Potted Ham, Gen. % 185 Droste's Dutch. % Ib. 2 Q0
Parlor Pride, d0z.-—— 600 Vienna Saus., No. % 135 Hersheys, %s \\;allentme IVlctoryI & 88 California Prunes
Standard, P'iirlor 253 b 700 Veal Loaf, Medium 230"  Hersheys, %s 28 Yalentine Imperial _ 95 09 0780 2 51b. boxes 008
Einc ancyarpoarrlor 25 Ib. 9 25 Ecl)Jv)\,/Leer ws___ 28 Clint Ford 35 00 QuijdiO, 2a jo. Ooxes_009%
Ex Fey. Parlor 26 1b. 10 00 Baked Beans Lowne{, (A — Nolrdgc pTrlan_I—gu T ?0'18' %0 Ilo. goxes:O©11410/
2 25 amppells Lowney, %s 38 - uni a0, 2a lo. boxes_ b
WK|5k' No. 3 275 Quaker, 18 0z. 95 Lowne¥y 5 1Ib. cans__ 3l WSOI’derIIS T%\éana M 75 00 30-40, 2a 10. boxes__©17
BRUSHES Fremont, No. 2 120 Runkles, %s 32 Plec”i SF spef 13 50 20-30, 25 Ib. boxes_022
Scrub gmger NO % 1 gg 5“”“&5 s 0/—%% Quality First Stogte FARINACEOUS GOODS
Solid Back, 8 in. 150 nidaer, WNO. an Houten, 9%s
Solid Back, 1 In. —"17 yan %aaf%% Med ' — 1 8  Van Houten. %s 75 CONFECTIONERY Beans
Pointe n
AXLE GREASE Stick Cand Pails
Stove COCOANUT. y Med. Hand Picked 06%
48, 1'Ib. 4 60 ed. Hand Picke o
24 3 b, 625 shakel 18 CANNED VEGETABLES.  %s, 6 Ib. case Dunham 42 Standard Jal. Limas “u
10 Ib.pails,per doz. 820 paarless— ——2 60 Asparagus, %s. 6 Ib. case 40 Jumbo WrTapped Brown, Swedish 080/0
15 Ib. pails, per doz. 1120 —_— No. 1. Green tips 4 6004 75 %s A %s 16 Ib. caae— 41 Pure Sugar tlcks BDUS 4 20 Red Kidney _ — 08%
Shoe . P Big Stick, 20 Ib. 20
25 Ib.pails, per doz. 1770 o 4.9 225 No. 2%, Lge. Green 450 Bulk, barrels shredded 23 Blg Stic case Fari
BAKING POWDERS No. 20 — 300 W. Bean, cut 225 48 2 oz. pkgs., per case 4 15 arina
Arctic, 7 oz. fumbler 1 35 BUTTER COLOR W. Beans, 10 — 8 50012 00 48 4 oz. pkgs., per case 7 00 Mixed Candy 14 packages 210
H Green Beans, 2s 2 000 3 75 . Bulk er 100 Ibs._05
Queen Flake, 25 Ib. keg 12 Dandelion, 2.8 Kind t 18 . P —
Royal, 10c, doz. % Nedrow, 3 oz, doz. 250 Or Beans, 10s 7 50013 00 CLOTHES LINE. naergarten .
Royal, 6 0z.,doz.__2 70 cA II: Beaan ZQTS ?(5%2 gg’ " 0t 5 2 )Izea?_er a7 Hominy
. : . . .
ima Beans, 25, Soa em 6 ___
Roval 44,7 151050'520E|ecmc L|ght40 Tos. 1221 Red e oy 0SS B e oiter S0 5 2 French Creams o  Pearl, 100 Ib. sack _ 4 00
Rocket, 16 oz, doz 125 plumber, 40 Ibs. 128 Beets, No. 2 wh. 17502 40  Braided, 60ft._____ 276 GaMed 8 Macaroni
BEECH-NUT BRANDS. aratiine,  6s __ 14% Beets, No. Zcut_ ash tord —_— Domestic, 20 Ib. box 09
\F;\?IrCaHlnnge i 14A] (B:(e)%s’, l[l\‘g.' g:CEgsttﬁll gl% Fancy Chocolates Armours, 2 doz., 8 0z. 1 mi
Tudor, 6, per Box_ % Corn, No. 2, Fan. 1 6002 25 4 Fould’s, 2 doz., 8 oz. 190
CANNED FRUIT. Corn, No. 2, Fy. glass 3 25 5 |b. Boxes Quaker, 2 doz.___ 180
Apbles 30y standard 1 g corm, Ny 0 57,5808 12 Bitterswoots. Assted 170 Pearl Barley
: . oc Marshmallow Dp
Abhie,Shuce o Wol &8 okia No Ut 188 Nibble Streks -~ A—11% o' Sha" ‘0’
oanm
A%rlcots No. 2 2 8 Dehydrated Veg. Soup 90 Prllmr%se I(thséc 125 %Oaraigy G rits—6 &
Apricots, No. 2% 2 6003 75 Dehydrated Potatoes, Ib _45 No. 12 Choc., Dark . 1 70 —
Apricots, No. 10 8 00 Mushrooms, Hot_els_38 No. 12 Choc., Light _ 175 scotch, Ib. Peas 07%
Blackberries, No. 10 9 00 Mushrooms, Choice 45 Chocolate NUt Rolls ~ 175 2o p! oTow— )
Blueber’s, No. 2, 1-750 2 50 Mushrooms, Sur Extra 50 pllt yellow
Blueberries, No. 10 11 o0 Peas, No. 2, E. J. 16501 80 ~ Split, green
Cherries, No. 2 — 380 P%as, No. 2, S|Ilt. 002 10 CO FFEE Gum Drops Pails Sago
L Un e -—-mmmmee| > :
gﬂgmgi .'\,lg.' %(f) ]3 %g Peas, No. 2, Ex. Sift. 3 60 A?;Snege—W 77 2ast India 10
Loganberrles No.”2 _3 00 PR A HUME GROCER CO. Challenge Gums 14 Tapioca
Peaches, No. 1 1 10@1 80 Peas, Ex. Fine, French 25 KOJIIE) FavVO0rife - =20 'earl, 100 Ib. sacks_ 10
Peaches, No. L Sliced 140 Pumpkin, No. 3 13501 50 MUSKEGON. MICH Superior, Boxes 24 Minute, 8 oz., 3 doz. 4 05
Peaches, No. 2 2 75 Pumpkin, No. 10 4 5005 60 ) P Dromedary Instant_3 50
Peaches, No. 2% Mich 2 25 Pimentos, 9%, each 12014
Peachesy 2% Cal. 3 0003 75 Pimentos, %, each 27 COFFEE ROASTED Lozenges. Pails FLAVORING EXTRACTS
Peaches, 10Mich & 5006 £0 Sw't Potatoes, No. 2% 1 60
) Pineapple, 1 si. 1 80@2 00 Saurkraut, No. 2'1 4001 50 Bulk AA Pep. Lozenges 18
Mints, allflavors 60  pineapple. Fatd 80@3 00 Succotash, No. 2 1650250 i, ~ Q- CPr']gc '—LOZZE?]QGS 1
Gum ' T 70 prapple, 3 br. si. 2 7502 85 uccotash. No. 2, glass 2 8 Santos—3'3035% Mo ozenges o
S p— R EL I e i L T
Sliced bacon, large_3 60 p,ﬁgge le, forléru @14 00 Spinach, No. 3~ 20002 40 Jai,u;e?:da Mocha__44
Siiced bacon, medium 325 Pears. No. 2 2 90 Spinach, No D, 60907 % Bogota 41 Hard Goods. Pails
Sliced beef, large 510 Ppears, No. 2% _3 7504 25 Tomatoes, No. 214001 60 peaberry " 35% Lemon Drops 20
éllced ?eﬁf nlwedlum 42g8 Plums, No. 2 15001 75 ngtt%eess Ng §2|205022%% — O. F. Horehound dps. 20
rape Jelly, large Plums, No. 2% 2 75 McLaughlin’s Kept-Fresh
Grape Jelly, medium_2 70 Raspberries, Ncg 2, bk 3 Tomatoes, No. 1%_7 50 ]yacl;lum packled IAlwaysf ﬁgés,futs “aurgrses 19 b b
oz. oz.
beantts Buttel 5,55 48 Rasbbs, Red No. 1013 G Righegrads bulk botfeca Horenound Tabets— B0, vanilta
Peanut butter,’ 6% oz. 2 00 No. 10 11 50@12 50 CATSUP. W. F. McLaughlin & Co,, Cough Drops Bxs. 120 — 9% ounce __ i 65
Peanut butter» 3% oz. 1 25 Rhubarb No. 10 75 nut, Small 225 Chicago 165 ——19% ounce — 2 20
Prepared Spaghetti_1 40 CANNED FISH. Llllg Valley, 140z 250 Putnam’s . 130 275 2% ounce 3 60
Baked beans, 16 0z.__1 40 Clam Ch'der, 10% 0z. 135 y, . 235 Coffee Extracts Smith Bros. 15 54 27 ounes 3 2
Clam Ch., No. 33 00(g)3 20 Libby, 807 —— 17 M. Y, per 100 12 450 —4 ounce _ 600
BLUING Clams, Steamed, No. Lily Valley, "% pint 1 75 Frank’s 50 pkgs. ——4 25 775 __8 ounce 10 90
Original Clams. Minced, No, 1 2 50 Paramount, 24, 8 145 Hommels b 3 ib. " 1% Package Goods 5 16 ounce = 20 00
Finnan_ Haddie, 10 oz. 3 30 Paramount, 24, 165 — 2 40 Creamery Marshmallows 2900 32 ounce _ 38 00
condensed  Pearl clam’ Bouillon, 7 0oz— 2 50 Raramount, 6, 10s 10 00 CONDENSED MILK 4 0z. pkg., 125, cart. 9 et -
Chicken Haddie, No. 1 2 75 Sniders, 8oz._ 185 4 oz. pkg., 48s, case 3 90 Arctic Flavorings
Crown Capped Fish Elakes, small — 1 35 Sniders, 16 oz: 285  Leader, 4 doz. 6 75 Vanilla or Lemon
Cod Fish Cake 10 oz. 1 85 Nedrow, 10% 140 Eagle, 4 doz._~ 9 00 _ 1 0z. Panel, doz. __ 100
4 doz., 10c dz. 85 (gye Oysters 50z, — 175 Specialties. 2 oz. Flat, doz. 2 (0
Lobster, No. %, Star 2 70 CHILI SAUCE MILK COMPOUND * Walnut Fudge 23 30z Taper, 40 bot. for 6 75
80z 15, dz. 125 ghrimp, 1, ‘wet 2 1002 26 Snider, 16 oz. 3% Hebe Tall 4doz _ 450 Pineapple Fudge 21 Jiffy Punch
Sard’s, % Oil, ky 5 7506 00 Spiders. 8 oz. 2 35 Hebe Bab 8 doz. 4 40 Italian’ Bon Bons 19 3 doz. Carton 225
BREAKFAST FOOD Sardines, % -Oil, k’less 5 00 Lilly Valley, 8 0z,;_2 10 Carolene, ¥a|l doz 3 g9 Atlantic Cream Minfs. 31 Assorted flavors.
Cracked W heat, 242 3o Sardines» % Smoked 750 Lilly Valley, 14 02" 350  Catotens, Bab y 3y Silver King M. Mallows 31 Mason, pts per gross 7 10
%{IelgbmurOfSWBQst =l 29%> Salmon, Warrens, %s 3 00 Walnut Sundae, 24, 5¢ 80 Mason, Fer gross 9 00
uaker pufted” mice 880 Salmon’ ‘WeoAlacka 28 ¢, QYSTER SOCKTAL, evaporaten wiLk  Nempelien, 2 st T 0 mMan dgallohi" s oo
uaker Puffed Wheat 430 Saimon, Pink Alaska 175 gniders, 16 oz. 3% Mich Sugar 'ca. 24 5c 80 Jocab Slass’ Top, pts. 9 20
u|a|t<er Erfst Biscuit 1 go Sardines, 1m. %, ea. 10028 Sniders, 80z.______ 23 aIICO MUI%gr 243.,5 » 9C 80 Idggho(%lass Top, qts. 10 g(s)
alston bPurina ---------- Sardines, 1m., %, ea. 25 - -
Ralston Branzns ------- 2 70 Sardines, Cal. " 6501 80 CHEESE FRUIT CANS.
Ralston Food, large 385  Tuna, %. Albocore — 95 Roquefort 69 COUPON BOOKS _ Mason.
Saxon Wheat Food — J'S> Tuna, %s, Curtis, doz. 220 Kraft Small tms 140 50 Economic grade 250 Half pint 710
0,
Tuna, %s Curtis doz. 3 50 Kraft American 140 100 Economic grade—4 50 One pint 7 55
Tuna. is. Curtis, doz. 7 00 Chili, small tins T__ 140 500 Economic grade 20 00 One quart 8 85
CANNED MEAT. Pimento, small tiAs_1 40 1.000 Economic grade 37 50 Half gallon 1 10
Bacon, Med. Beechnut 2 40 Roquefort, small 'tins 2 25 Where 1,000 books are ideal Glass Top.
Ealc]gnNLgel CBeechdnut 421(7)2 Svai?c%'#;?rﬁt' C?Inc}a“ tins %825 ?rdered tatfa tirtne special- Half pint 9 60
eef. No orne i i rin ront cover Is EE—
Beef, No. 1, Roast_2 75 Wisconsin new 24 furnfshed  without charge 8?,2 glunatni}g %%
i SR I e B G T ort Rl —
eef, 0 ua. sli uaker, Baby, [
f > QQua sli. 250 New York Full Cream 26 uaker. Gallon, 9% doz. 410 ~CREAM OF TARTAR Rubbers

Bee .
Beef. No 1 Bnut sli. 510 Sap Sago ----------- - — 35 Blue Grass, Tall, 48_420 6 Ib. boxes 9 Good Luck 750 80
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Pint, Jars, dozen 2 TE Ory Salt Meats Baker Salt. 280 Ib. bbl. 4 25 njracle C., 12 0z., 1dz 2 25 Maple.
o0 3 son s s, G0 BT s ol Bew BB S BT o T BB it R R e, 002,
; : ar ) ; — ueen Ann, 60 oz. _. 240 EEe
Ko “Repu? iz 2 5 e ol 857 2 3 pure i perees a5 R Rl Ko 106 s Lﬁtﬁ.f’?iﬁit w
Plymouth, W hite___ 155 g %z JJaarr, stsutgf'e'd d%zz. %gg 50 Ib. tubs .advance % K“?k No More, 0010 48 Lea & Perrin, small_3 3
Quaker, '3 doz. 720§ oz. Jar, stuffed, doz. 350 29 [p- pajls__.advance (y/?, Rub’ No More, 15 Lg. 4 00 }
HORSE RADISH 12, 0z Jar, Stuffed, oo 5 Ib. Bails— dvance 17° Spotless Cleanser, 48,
Per doz, 50z —. =115 590 Jar, swited dz. 700 3o fajls—advance . sani Flush, T 0z 2 2
JELLY AND PRESERVES PEANUT BUTTER. gapolio, 3 doz &
Sausages Soapine, 100, 12 0z. _ 6 40
Pure, 30 Ib. pails 375 Bologna 12% Snowbo 100, 10 oz, 4 00
Y, n
Imitation, 30 Ib. pails 1 90 Liver 12 Snowboy, 24 Large_4 80
Pure 6 oz. Asst., doz. 120 Frankfort 16 Speedee, 3 doz. 72
p R
Buckeye, 22 oz., doz. 2 20 18@20 Sunbrite, 72 doz__ 4 00
JELLY QLASSES ¥o$1%{17e a Wyandotte, 48 476
Headchegse 14
I os., per dos. 16 Smokedw SPICES.
OLEOMARGARINE I|-_||ams 11461168 Ib. , 25@ 27 Whole Spices.
Kent Storage Brands. ams, — Allspice, Jamaica___ @13 - 28
Good Luck, 1" Ib.-—25% Car-Mo_Brand Ham dried beef s @39 Covpes Zanzibar @35 -
Good Luck, 2 Ib .- 25 Cal|form 3@ 14 Per case, 24, 2 1bs Cassia, Canton

Goon Luck, solid

PICnIC Bmle Five case lots- Cassia, 5c_ pkg.,” doz. 840
Gilt Edge, 1 0 @32 lodized, 24. 2 Ib Ginger, African Engllsh Breakfast
Gilt Edge, 2 1b Bolled Hams— A @3 Ginger, Cochin ____ Medium —-— 28
Leticia, "1 Ib. Mace, Penan 85
' Minced Hama_ 14 15
Delicia. 2 Ib. Bacon 18 30 Mixed, No

SW|ft Brands.
Gem  Nut 24
Special Country roll— 27

Van Westenbrugge Brands Perfection Kerosine Condensad No. 1ocar. 2 pure Ground Tn Bulk
Carload D istributor Red Crown Gasoline,~ Condensed Bakers brick 31 Allspice, Jamaica @16
Gas Machine Ga_r_so ne 362 Moist in glass 00 Cloves, Zanzibar_— @42
e V. M. & P, Pig’s Fee Cassia, Canton @25
ijUCOATt g;v BB:S 4%00 GMlnger dAfrlcan 2288
Atlantic Red Englne 232 o/° s, 3B Tbs. ustard___ T @
bbbls.  ——~7 Mace, Penan 90
BOLEOMARGARINE'f lack Lbbl 14 15 Nutmegs g %)55
i . — __Tripe. Pepper, Black____ @18
tffolanng K o S e 1 9 Pepper, White @30
o S Pepper, Cayenne __ @32 No. 0, per gross
Nucoa, 1 Ib. 25% % bbls., 80 Ibs.— 3 00 Paprika, Spanish @38
Nucoa, 2 and 5 1b Hogp, per Ib. @42 —_—
Beef, round set___ 14@26 Seasoning
MATCHES Beef, middles, set_25@30 I Chill Powder, 15¢c 135
(D:rescené, %ﬁ ; 575 y Sheep, a skein I 75@2 00 50-Ib. TBIKS. (S:;eéeeryZS%IZt 30z.— gg 2 :
iamon 0 X 8 00 Special ﬁeav 662 No. 1 Medium bbl._ - No. 3, doz. 3 00
Searchlight, 144 "Box 8 00 s 4 Fancy BIueR %Ese 7%@7%  Tecumseh 70-lb. f Onion Salt 135 80
Red Stick, 720 Ic bxs 5 50 Fancy Head 8@9 sk. g2 Garlic 135
Red Diamond, 144 bx 6 00 Brokdn ——— %% Cases, Tvory, 24-2 cart 2 35 bonelty,” 3% " oz, 325 WOODENWARE
Safety Matches —_— ags 25 Ib.”No. 1 med. ~ 26 Kitchen Bouquet™— 4 50
Quaker, 5ygn» case Steel %CJ':_L:LEOE IbOAski 350 Eags ég |'E &IME ﬂa”y 76 Il?/laaur;glrar%ea\llegz 58
MINCE MEAT Silver Flake, 12 Fam. 250  Rogk Qih dairy Savory, 1 oz. %
None Such, 3 doz. uaker, 18 Regular — 1 85 Thyme, 1 0z. 20
uaker. 3 doz. case __ uaker, 12s Family N 275 Tumeric, 2% oz. ___ 90 wide band~ 2 00
ibby.  Kegs. w.t. I, Mothers, ~ 12s, IH’Aum 3 25 STARCH '
MOLASSES Silver Flake, 18 Reg. 1 60 c
: Sacks, 90 Ib.' Jute 330 orn
Sacks, 90 Ib. Cotton_3 40 Big Four Wh. Na. T00s 3 75 ngsford 40 Ilbs._ 11
RUSKS. Powdered gs 425
Holland Rusk’ Co. Argo, 48, I pk 39
Brand Grdma White Na. 100s 4 00 Cream, 48-1 4780
36 roll packages_ 4 25 Rub No More White Quaker, 40-I 7
18 roll packages___2 15 Naptha,- 100 b o x _
36 carton packagés —475 Gloss
18 carton packages —240 20 Mule Borax, 100 bx 7 55 Argo, 48. 11b. pkgs._3 75
SALERATUS 650 Argo. 12. 3 Ilb. pkgs. 2 74
* Arm and Hammer_376 Argo. 8 5 Ib. pkgs 310
mm SA ODA Jap ‘Rose, 100 box___7 85 Silver Gloss. 48 7Is —,, 11% . Star Carrier__10 00
Granulated, bbs, - 1 80 Elastic, 64 pkgs. __ 500 . 1, Star Egg Trays 6 25
Granulated, 100 lbs. cs 2 00 Tiger, 48-1 3 . 2, Star Egg Trays 12 50
Granulated, 36 2% Ib. Tiger, 50 Ibs. 05% Stick
Gold Brer Rabbit packages ---------o-o-- 225
No. 10, 6 cans to case 5 55 Middles COD FISH 15% CORN SYRUP.

No. 5, 12 cans to case 5 80
No. 2%, 24 cans to cs. 6 05

No. 1%, 36 cans to cs. 5 00 doz 40 Mop Heads 3 00
Green Brer Rabbit Wood boxes, Pure -----28
Noo- 20,8 cans o case 4 70 WhoIeH c:II dd--'—_i ------------ H 8 Ga ed__
. 5, cans to case ollan errin alvanize
0. 2%, 24 cans to cs. 4 70 Mixed, Kegs -------- 9 Williams Barber Bar, 9s 50

0. 1%, 36 cans to cs. 4 00
Aunt Dinah Brand.
No. 10, 6 cans to case 3 00
No. 5 12 cans o case 3 25
No. 2%, 24 cans o cs. 3 50
No. 1%, 36 cans oe cs. 3 00

PETROLEUM PRODUCTS

PIPES
. in bx. 1 00@1 20
PLAYING CARDS

Beo
Boneless _ 23 00@24 00
Rump, new __ 23 00@24 00
Mince Meat. 0

Tablets, T . Pure — 19%
Tablets, % Ib. Pure.

%ueen, bbls.  ----eeeeeeee 16 00
ilkers, kegs 1 25
I M ? 115
Y. M ha fbb]’T-g 00
Y. M. 7 50
K
8
C
B

Williams Mug, per doz. 48

5 50
lvory Soap Flks 100s 8

Mixed, ;)kg aoz @45
Nutmegs 0 @60
Nutmegs, 105-110 @58
Pepper, Black — @15

pSScRSphip

GOLDEN-CIYSTALWMITE-MMU
Penlck Golden Syrup

Herrmg Ib 3 20
New Orleans K K K, Norway — 20 00 6 10 Ib. cans__
g%ncy Open Kettle *gg Il? palls 1 40 Ivory Soap Flks!, :21121 52°}ob'lb cans____ g 4518
oice u , .
Fair P BabblttRsEZ doz. oned 10 Ib—m_ 24, 1% lb.cans 2 3B

nail uHI1-1S OC ,xt)a
Molaswes li Car
Dove, 36. 2 Ib. Wh. L 5 <0
Dove, 24. 2% Ib Wh. L 5 .0
Dove, 36, 2 Ib. Black 4 30
Dove, 24. 2% Ib. Butek 90
Dove. 6, 1M Ib. Blue L 4 45

Palmetto. 24. 2% Ib. J 65 t m 1 Paste, doz. 130 6, 10 Ib. cans__ 445 B
E. z. Gombination, dz. l 35 125 1o cans __ 46 Double Peerless___

NUTS. k 24, 2% Ib. cans 4 80
Whol D.”-FOOL doz. 24, 1% Ib.cans___3 23

Almonds Ter$eegona - 20 grlﬁr?glsa %gé' —1 gg Y Unkle Ned.

Brazil. New 16 STOVE PUETSFF 6. 10 Ib. cans 355 Window C eaners

Fancy mixed 20 Blackine, per doz 12, 5 Ib. cans 375

Filberts. Sicily 1r, Black Silk Liquid, (r 1 40 24, 2% Ib.cans 3 8

Peanuts, Virginia, raw 11% Black Silk Paste, doz 125 24, 1% Ib. cans 2 59

Peanuts, JV" broasted 13 Enamaline Paste, doz. 1 35 6, 10 ib. cans 320

leanuts, Jumpo. raw %g Enamaline Liquid, dz. 135

Egg'a‘#stsy Fumbo. retd 22 E £ Liquid, " per doz. 140 Blue K CO[\;” % 243 B g%

Pecans, Jumbo 21 Radium, per doz. 18 ue Karo, No. 1% utter — 1T

W alnuts, California _ 28
Salted Peanuts:

E ot 17 Vulcanol, No. 5, doz. 95 80 can cases. $4.80 per case Red Karo. No. 1% — 2 78
Jancg, 0. - - Vulcanol, No. 10, doz. 1 35 Red Karo, No. 5 1dz. 3 9%
umbo Shelled. Stovoll, peSrAlgpl_z. 300 WASHING POWDERS. Red Karo, No. 10 — 375
elle . i
Almonds Colonial, 24, 2 Ib .- 95 Eon Ami Pd. 3 dz. bx %%5 Imt. Maple Flavor. Stipe —.
Peanuts. Spanish. Log Cab., lodized, 24-2 2 40 ' Orange, No. 1%, 2 dz. 3 25 tripe
Filberts 29° — bed o L8 B2 b Grange, No. 51 doz. 4 & YEAST CAKE
Pecans Med. No. L 100 Ib. By "% Orange, N°Ma;|2 T AS
alnuts _ - armer Spec... . :
OLIVES. Packers Meat, 56 Ib. 63 Green Label Karo.

Bulk, 2 gal. keg
Bulk, 3 gal. keg
Bulk, 5gal. keg _
QuartJars, dozen

Beef.
Top Steers & Heif.
Good Steers & H’f T4@15%

Corn. Steers & H’f

PoOTK.

. 25 00
S’ ort Cut Clear 24 00
Cl'-ar Family— 29 00@30 oo

I
Tubs, 100 Ib. fncy fat 16 50
Tubs, 60 count 5 00
W hite Fis
Med. Fanc 100 Ib. 13 0O
SHOE LACKENING.

Rising Sun, per doz. 1
654 Sfove Enamel, dz. 2 8

Crushed Rock for ice
cream. 100 Ib., each 76

Butter Salt, 280 Ib. bbl 4 50

Blocks, 50 Ib. 42

La France L'aun, 4 dz. 3 60
Luater Box. 64

Crystal White Syrup
6, 10 Ib. cans 370
12, 51b. cans ____ 390
24, 2% Ib.cans 4 05
24, 1% Ib.cans 2 73

Penick Maple-Like Syrup

Blue Karo, No. 5 1dz. 355
Blue Karo, No. 10 325

Green Label Karo_5 19

Maple and Cane
Kanuck, per gal.
Mayflower per gal — 176

125
. Cot Mop Heads 2 66

Tubs
Large Galvanized —
Medium Galvanized_
Small Galvanized

WRAPPING PAPER

YEAST—COMPRESSED
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The Primary Election Farce Again in
Evidence.

Grandville, Sept. 23—The farce is
olver and the result is before the peo-
ple.
Is it any wonder the voters have
become disgusted with the workings of
the primary law and stop at home,
instead of " attempting to discharge
their duties as citizens of a great com-
monwealth?

The Democrats and Mugwumps of
Wayne county carried the day in a
manner satisfactory to themselves and
it now remains t0 be seen how the
lans of these work out at the Novem-
er election.

I\{Iagnificent endorsement of Couz-
ens!

The wet candidate, the Mugwump,
the man who is not a Republican, car-
ries off the nomination for senator at
a Republican prlmagl. How many of
the votes cast for Couzens in Wayne
county were Republican?

It is well known that Democrats
who had no contests in their own or-
anization, were advised to call for

epublican ballots, and to vote for
certain candidates who were most ob-
jectionable to the rank and file of the

Republican party. There is not the
slightest doubt that this plan was car-
ried out, giving the Republicans a

candidate who is not a Republican and
E{er consequence, has no claim on the
epublican voter.

~Wayne county has more than once
dictated to the rest of the State. “If
James Couzens is a Republican, then
count me out.” Thus an old line mem-
ber of the party of Lincoln and Mc-
Kinley on hearing the result.

Couzens, as is well known, is not in
sympathy with Republican ideas and
policies. ~ He has not supported Presi-
dent Coolidge in the past and is not
likely to do so in the future. Through
the manipulations granted by the in-
famous primary law he has been
foisted on the party at a time when
most men are seeking to strengthen
party unity and good feeling.

James Couzens_is_not the choice for
senator of a majority of the Repub-
licans of Michigan.” A straightout
Democrat is far preferable to a pre-
tended Republican with Mugwumpian
proclivities. A man who has no party
affiliations is not a safe man to put on
guqrd at the present time. | do not
elieve one thus forced upon the party
can be elected.

The primary law is to blame for
much of this unsavory outcome. If it
is not abolished at the first oppor-
tunity the people will themselves be
blamevyorth?/. ) )

Judging from the eection figures on
Governor, about the same condtion
prevailed, so that the Republicans have
to carry a hea\e/ load this Fall in
State affairs. overnor Groesbeck,
who is seeking an endorsement for a
third term, is not such a Mugwump
as Couzens, vet he has been recklessly
extravagant in his administration of
State affairs and it is high time we
had a change to one who has some
idea of using the power vested in his
office to see that at least an attempt
is made to husband the resources of
the State, and not throw money to the
birds, as has been done during the ad-
ministration of our present Governor.

Mlchlgan has a prohibtion majority
of 200,000 and yet a wet candidate is
nominated for the Senate. What a
travesty on common sense! There can
be no discounting the fact that_ fair
play has not been shown, and it is u>
to the voters to say if such a farce is
to succeed at the pols in November.

Strict partx men may hesitate about
scratching the name "of their candi-
date, but when a lot of Democrats and
Mugwumps combine to olace a_ man
who is not a Republican on the ticket,
what can the honest voter do? It feer-
tainly would be a stultification of his
record to vote for a man not in sym-
pathy with Republican principles.

Such a condition is apt to disgust
the honest voter and serve to keep him

MICHIGAN

awa% from the polls on_election day. .
There being other things at stake in
the Nation, it behooves the party voter
to get out and secure men to repre-
sent him in National affairs while his
State goes on the rocks politically.

Of course, the Re£ubllca_1n party can-
not now secure a Republican senator,
thanks to the infamous workings of
the primary election law. Doubtless
honest men_ of both ﬁartle_s are by
this time satisfied that the primary law
is a farce and a loophole through
which political tricksters can squeeze
their unrighteous defiance of the peo-
ples’ will. ) o

Every taxpayer in Michigan should
see to it that our present extravagant
State administration is remanded to
the scrap heap. o

No questions of public importance
can be settled outside of party influ-
ence. yet it is not to be thought of to
continue a man in power who has
come_near bankrupting the State. This
question of an honest administration
of State affairs is in no sense a party
question, and yet some partv must be
emJ)owered_to carry on in the making
and executing of the laws.

The nomination of Groesbeck to
succeed himself was a mistake on the
Part of Republican electors, but as in
he case of the senatorship the nomina-
tion is doubtless not the voice of the
majority of Republicans, but the neat-
IS executed plan of Mugwumps and

emocrats to discredit the party in
power so as to make room
change of parties in Michigan.

Wayne county has done this, neatly
and with dispatch.

Under this unrighteous condition of
things political, what is the duty of
Republican voters? Not to bolt the
party surely, but to emphatically sit
down on _the whole scandalous mess
by defeating at the polls the poll par-
rots thrust upon them by primary elec-
tion manipulators.

It does not seem probable that there
will be another prima-- election of
importance in Michigan, so despicable
has the present methods of its opera-
tion become. d Timer.

or a

Defends the Cigarette Habit.
Tampa, Florida, Sept. 20—I wish to
take exception to an article which re-

centl agpeared in your journal en-
titled “Cigarettes worse “than shell
shock.”

I, too, served overseas during the
kaiser’s war but, unlike the chap men-
tioned in the article referred to, |
smoked before | came over and still
do and probably always will, but I did
find while | was in "France that the
“deadly cigarette” did more to keep up
my spirits, drive away the “blues” and
alct as a good friend than anything
else.

Shortly after returning home | was
taken ill with a nervous breakdown,
rheumatism, etc., and for the better
ﬁart of two years | was practically
elpless in the hospital. | was in con-
stant pain and my chart read that |
was to have drugs if | wanted them
for the severe pains, but | stuck it out
without drugs and with the aid of
numberless cigarettes and black coffee
day and night | managed to keep my
nerves falr¥_ steady and, with com-

in

plete rest, ally recovered. Now |
dont use nearly so many C|Tg_arettes,
but the cigarette was a good friend to

me then.

I read in the papers the other day
about some lady who had been prom-
inent in the anti-cigarette league who
died of cancer of the throatt-and I
wondered!

I am surprised that someone has not
formed an anti-coffee league, but then,
perhaps, there are no grounds for it.

Maxwell” M. Brennan.

If you have built castles in the air,
your work need not be lost. That is
where they should be—now put foun-
dations under them.

TRADESMAN September 24, 1924

M
EveEyMeaI Delicious cookie-cakes and crisp
HEKI?/}AN'S appetizing crackers—There is a

Crackers and

Conie. Cakes Hekman food-confection for every

meal and for every taste.

elonanifitsauitCo.

Grand Rapids.M ich.

When it comes to foods
there is nothing better than

HOLLAND RUSK

If you don’t carry it now order a
case from your jobber today.

Be sure to get the package
with the Windmill
Trademark

All DAYWITH

Holland Rusk Company, Inc.

HOLLAND

MICHIGAN

fitiiHiii

The Mill Mutuals

Agency

LANSING - MICHIGAN

STRENGTH

ECONOMY

REPRESENTING THE

MICHIGAN MILLERS MUTUAL FIRE INSURANCE CO.
AND ASSOCIATED COMPANIES

Combined Assets of Group $30,215,678.C 2

20% TO 40% SAVINGS MADE IN 1923

Fire Insurance —All Branches

TORNADO - AUTOMOBILE - PLATE GLASS

»..



September 24, 1924

Proceedings of the Grand Rapids
ankruptcy Court. )
Grand Rapids, jsepf. 10—On this da
were received the schedules, order of ref-
erence and appointment of receiver in
th matter of Jacob Rosenbaum, Bankrupt
No 2552. The matter has been referred
to Charles B. Blair as referee in bank-
ruptcy. The bankrupt is a resident of
Muskegon, and is a keeper of a cigar
and soft drink establishment at such city.
The schedules filed list assets of $2,508.29,
of which *303 is claimed as exempt, with
liabilities in the sum of $4,16b.7J. ine
first meeting of creditors has been called
for Sept. 23, A list of the creditors of
the bankrupt is as follows: N
Hackney Nat. Bank, Muskegon -1300.00
Albert Pick & Co., Chicago -------140.00
Dr Chas. De Camp Co., Chicago 40.00
Lash Products Co., Chicago--——— 10.50

La Vera Cigar Co.,, Chicago 95.00
Lee & Cad%/, Detroit — --------

Check Profector Co., Chicago 29.00
Fred Helmer, Muskegon -----------emmm- 100.00
Moulton Grocer Co., Muskegon — 30.60

Piper Ice Cream Co., Muskegon —

Towner Hardware Co., Muskegon—

\V, W. Richards, Muskegon 30

Muskegon Candy & Supply Co.,
Mus_kngon

Francis Jiroch, Muskegon----------- 1,088.2b

W alker Candy Co.. Muskegon--—-- 101.93

Coca Cola Bottling Co., Muskegon 54.85
Coulton  News Agency, Muskegon 69.00
L. H. Fink, Muskegon --------------e-—- 6.00
Grover F. Pletcher, Muskegon — < 7.00
Woodhouse Co., Grand Rapids — 176.02
Kuppenheimer Cigar Co., Muskegon ~15.00
General Cigar Co., Chicago ----—---- 32.75
Elliott Service Co., New York __ 10
Samuel Rosenbaum, Muskegon — 400.00
Ike Rosenbaum. Chicago-------------- 500.0

_Sept. 11, On this day \
final meeting of creditors in the matter
of William Carlson, Bankrupt No. 2500.
The bankrupt was not present or repre-
sented. The trustee was not present.
Several parties were present to bid on the
remainder of the accounts, which were
sold on_final offer of Fred G. Timmer, of
Grand Rapids, for $16. The trustee’s final
report and account was approved. Two
additional claims were proved and allow-
ed. An order was made for the payment
of the remainder of the expenses of ad-
ministration and the balance of the funds

on hand to be paid to the labor claim
filed and allowed. There was no objec-
tion to the discharge of the bankrupt.

The final meeting of creditors was then
adjourned without date. The case will
be” closed and returned to the district

court.

_ Sept. 11. On this day was held the ad-
journed first meeting of creditors in the
matter of Fred W. Forrester, Bankrupt
No. 2541. The bankrupt was present in
person and by attorneys, Hilding & Hil-
ding. Dilley, Souter Dilley were pres-
ent” for creditors. The bankrupt was
sworn and _further examined without a
reporter. The meeting was then held
open for further proceedings in case they
are desired. .

On this day also was held the adjourn-
ed first meefing of creditors in the mat-
ter of Klaas Mulder, Bankrupt No.
2537. The bankrupt was present. No
others were present or represented. The
meetln% was then further adjourned to
Sept. 19 for further examination of the
bankrupt. X i

Sept. 12. On this day were received the
petition, schedules and reference in the
matter of Abraham Berkowitz, Bankrupt
No. 2546. The reference is for the pur-
{Jose of calling a meeting of creditors of
he bankrupt for the purpose of permit-
ting him to offer a composition to his
creditors before adjudication. The offer
is of 35 per cent, cash on claims allowed
ordinary creditors. The meeting has
been called for Sept. 25. The schedules
filed by the bankrupt list assets of $4,500
of which $500 is claimed as exempt, an
$2,000, being the face value of an insur-
ance policy taken out recently and upon
which there is in_all probability no value
for the estate. The liabilities are listed
at $5,715.02. A list of the creditors filed
is as follows:
Perfect Shirt Co., New Y ork___$ 4050
Lurie Mfg. Co., Chicago 275.00

Claven & Stern, Chicago 229.63
Maiman Mfg. Co., Chicago 145.16
S. & H. Rhodes Co., Chicago___156.50
Samuel Wineberg & Co., Chicago 508.88
Phoenix Shirt Co., Chicago 229.63
. Wineberg & Co.,, Chicago 795.23
IT. S. Cap Co. Cleveland 57.00

Union Hosiery & Underwear Co.,
Chicago 38.00
Johnston Factors CorB., New York 350.00
e 65.63

Schiller Stein & Co., troit
Siff Bros. Co., New York_~ 192.50
S. I. Ettenger & Sons, Chicago 106.50
Blum _Bros., Chicago 284.18
L. Friedman Neckwear Co., New

York 16.65
Garfield Overall Co., Chicago 153.00

Herold-Bertsch Shoe Co., Grand

Rapids 56.80
Slidewell Neckwear Co., New York 1837
Menzie Shoe Co., Fon Du Lac 96.45

Shapiro, Beitler Co., New Y ork_53.00
Sweetgall & Wender, New York— 9450
Moses Rothchild Co., Inc., Louis-

ville 10.00
Star Overall Co.,, South Haven 30..37
Sterling Clothing Co., New York — 24.00

Lipke Arman Co\r/{n]., New Y ork 112.50
Clare Knitting ks., Saginaw 22.93
M. Alperowitz, Chicago 80.59

MICHIGAN

E. B. Pikenbroek & Sons, Dubuque 84.00
Butler Bros, Chicago 76.96
Jacob Ziegel, Chicago 33.00
Klopper Bros., Cleveland 15.40
Middleton Mfg. Co., Milwaukee-— 18.40
Wolverine Belt Co., Dttroit 43.88
Swartzberg & Glazer Leather Co.,

Grand Rapids 26.90
Cluett Peabody & Co., Chicago — 10.54
Harris Cap Co0., Milwaukee 30.00

S. & H.. Levg‘ Co., New Y ork-——710.38
Schoenfield Schoenfield, Detroit— 150.00
Wormser & Co.,, New Y ork 94.50

Sept. 13. On this day was held the
sale of assets in the maftter of C. Arthur
Carlson, Bankrupt No. 2503. The trus-
tee was present in person. No creditors
were present. The stock, fixtures and
e?mpment of the estate were sold on final
offer to_ G. A. Brehm, of Cadillac for
$1,850. The sale was confirmed. An order
was then entered for the payment of a
first dividend to creditors of 5 per cent.
The meeting was then adjourned without
date.

In the matter of Fred W. Forrester,
Bankrupt No. 2541, the trustee has filed
in the court his report, showing that
there are no assets in which the estate
has an_ interest over and above valid
and existing claims for liens, mortga%es
and pledges, and recommending that the
estate be closed and returned to the
court. An order was entered allowing the
trustee to abandon such property and the
case was closed and returned.

In the matter of Carolyn Stroh, Bank-
rupt No. 2543, the funds for the first
meeting have been received, and such
meeting has been called for Oct. 3.
_Sept.” 22 On this day was held the
first meeting of creditors in the matter
of Theaplis W. Coyer, Bankrupt No. 2551,
The bankrupt was present in person and
by attorneys Hilding & Hilding. No
creditors were present or represented.
One claim was proved and allowed. The
bankrupt was sworn and examined with-
out a reporter. C. C. Woolridge was ap-
Bomted trustee and the amount of _his
ond placed at $100 by the referee. The
meetlngn_was then adjourned without date,

On_ this day also” was held the final
meeting of creditors in the matter_of
Peter Schneider, Bankrupt No. 2491. The
bankrupt was not present or represented.
The trustee was not present. One cred-
itor was present in person. The trusl
tee's final report and account was ap-
roved and allowed. An order was made
or the payment of administration ex-
penses and for the declaration and paﬁ/»
ment of a final dividend to creditors. The
amount of dividend has not been deter-
mined to date, and upon computation of
the same note of the amount will be
made here. There was no objection to
the discharge of the bankrupt. The meet-
|n% was then adjourned without date.

ept. 23. On this day were received
the schedules, order of reference and ad-
judication in bankruptcy in the. matter
of William Van Otteren, Bankrupt No.
2553. The matter has been referred to
Charles B. Blair as referee in bankruptcy.
The bankrupt is a resident of Grand
Rapids and is a factory worker by occu-
pation. The schedules filed list ‘'no as-
sets, and_show liabilities in the sum of
$762.59. The court has written for funds
tor the first meeting, and_upon receg)_t of
the same the first: meeting of creditors
will be called, and note of the same made
here. A list of the creditors—all located
in Grand Rapids—is as follows:

C. Go
Herpo )
Friedman-Spring Co.
P. Steketee & Sons--
Grombacher & Major
Dr. Horace Beel
Dr. P. J. De Pree
Dr B. H. Masselink -
Dr. John T. Hodgen --
Donker & Stegman Fue
J. Bueker
Consumers Tce Co. --

St.
E. F.

Evergreens.
W ritten for the Tradesman.
Just set me down in woodlands where
All kinds of trees are growing there
The balsam, cedar, spruce and pine
Old _hemlocks too are friends of mine
While juniper, which lumberjacks
Call "shintangle,” and tamaracks
Give beauty till one can't define_
The charmed spot, and every line
Depicts the greater loveliness
Which evergreens alone possess.

They have a warmth of fellowship
Which runs clear to the very tip .
Of branch and bough that spreading rise
In wealth of beauty to the skies;
Symmetrical in limb and form

And battling often wind and storm
Surviving both the)ﬂ| really seem

The arbors where the fairies dream;

W hatever else these trees may be
They’re more than all a friend "to me.

So let me go where ever trees |
Are green and grow in companies
Where spreading limb and frond have

made i

Shrined temples in the forest’s shade

And like a worshipper, apart

From stress and toil, open my heart

To whisper back to the soughin ine

The faithful creeds whcih the efine

Confessing too—my vows shall be

To try and grow ‘more like a tree.
Charles A. Heath.
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Proceedings of St. Joseph Bankruptcy
Court.

_ St. Joseph, Sept. 15—Clarence M. Dar-
ing doing business with John C. Dreher
as a co-partnership under the name of
the. Home Dairy Co., filed a voluntary
petition in behalf of se_ud_comdpany and
individually and was adjudicated a "bank-
rupt. The matter was referred to Ref-
eree Banyon, who was appointed receiver.
The reféree made an order appointing
Roscoe G. Goembel, of Kalamazoo, cus-
todian, pending the first meeting of cred-
itors. he schedules disclose co-partner-
ship property of the estimated value of
$3,168.61, and the following creditors:

City of Kalamazoo, taxes - -$ 118.00
J. B. Doyle, Kalamazoo -----------
Kalamazoo National Bank, Kala-

mazoo
Piper Ice Cream Co,, Kaiamazoo - b5.00

Total $2,383.00
Unsecured Claims.

Ashton Bros., Kalamazoo ---- 91.02
Blodgett Beckley Co., Toledo------- 35.42
Columbia Electric Co., Kalamazoo 16.75
Creamery Pkg. Mf% Co., Chicago 16.39
Consumeérs Power Co., Kalamazoo 45.19
Det. Belt Lacer Co., Detroit -—- 5.00
Det. Dairy Supply Co., Detroit — 11.90
Fisher Bros. Paper Co., Ft. Wayne 20.85
Godfrey Lumber Co., Kalamazod .

H. J. Heinz Co., Detroit-
B. Heller & Co., Chicago
S. Gumpher Co., Brooklyn-

Johnson Paper Co., Kalama — 45.00
Kalamazoo Hdw. Co., Kalamazoo— 9.00
Kalamazoo Lbr. Co., Kalamazoo.- 15.69
Kalamazoo Pub. Co., Kalamazoo __  8.00
Lutz & Schramm Co.. Pittsburg 28.50
John W. Ladd Co., Detroit - 29.24
Puritan Drug Mfg. Co., Colu 21.25
Star Paper Co., Kalamazoo --—--—--- 40.00
Schoolcraft Express, Schoolcraft — 4.50
Sprague Hdw. Co., Kalamazoo-—-  6.38
Taylor Produce Co., Kalamazoo — 7.50
Wilson & Co., Chicago 90.60
N. H. Steele, Texas Corners-— 6048
Mr. Wi illard, Kalamazoo 2.08
Mr. Martens, Kalamazoo 6.04
Art Seelge, Kalamazoo--—- 2.92
Mr. Birdsall, Kalamazoo 4.32
W. A. Rix, Kalamazoo--- 4.00
Silas Doster, Kalamazoo - 8.48
Trio Laundry, Kalamazoo 38.85
Mr. Stewart, Kalamazoo -— 424
Mich. Bell Telephone, Kalamazoo 7.23
Kalamazoo Bread Co., Kalamazo 9.00
A. P. Schied, Kalamazoo ------ - 8.40
Wi icks Ins. Agency, Fremont- 70.75
J. D. Driver, Kalamazoo 5.00
Total , $897.53

Sept. 17. "Tn the mafter_of John C.

Hackenberg, bankrupt, of Three Rivers,
the trustee was directed to file his final
rei)t_)rt and account, for the purpose of
calling the final meeting of creditors and
closm% the estate,

In the matter of the Pulp Products Co.,
a corporation, bankrupt of St. Joseph,
the trustee having reported the collection
of the last accounts, was directed to file
his final report and account, for the pur-
pose of calling a final meeting of credit-
ors to pay administration expenses, and a
first and final dividend.

Sept. 18. Based upon the petition of
the 'Robbins Publishing Co., Inc., the
Wales Company, of Kalamazoo, was ad-
judicated a bankrupt and the matter re-
ferred to Referee Banyon, who made an
order for the bankruﬁt to prepare and
file its schedules for the purpose of call-
ing the first meeting of creditors. Michael
N.” Kennedy, of Kalamazoo, was appoint-
ed receiver by the district judge and qual-

ified by giving bond of $1,000.
Sept. 19. In the matter of Nathan
Cooperman, bankrupt, of Dowagiac, the

trustee having filed his supplemental final
report and account, showing total re-
ceipts of $6.945.36 and disbursements of
$1,040.47, and balance on hand of $5,904.89,
an order was entered by the referee call-
ing the first meeting of creditors at his
office on Oct. 1 for the purpose of pass-
ing upon the trustee’s final report and
account, the payment of administration
expenses and the declaration and pay-
ment of a first and final dividend. Cred-
itors were directed to show cause why a
certificate should not be made recom-
mending the bankrupt’s dlschar%e by the
referee,” and why the trustee should not
be authorized not to oppose his discharge.
Sept. 20. In the matter of Benjamin M.
Ziegler, of Niles, bankrupt, the first meet-
ing of creditors was held at the referee’s
office and claims to the amount of $3,-
34220 were proved and allowed. The
bankrupt whs sworn and examined by the
referee and attorneys present without a
reporter. Following his examination, the
bankrupt stated he desired to offer terms
of composition to his creditors of 25 cents
on the dollar, and the meeting was ad-
journed for two weeks to consider the
offer of composition, after notice to cred-
itors.

A Big Help.

East—Now that your son’s a part-
ner instead of an employe, does he
help you much in your business?

West—More so. He never shows up
at the office at all now.
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Business Waits Department

Advertisements Inserted under this head
for five cents a word the first Insertion
and four cents a word for each subse-
quent continuous insertion. If set in
capital letters, double price. No charge
less than 50 cents. Small display adver-
tisements in this department, ~ $3 per
inch. Payment with order Is required, as
amounts are too small to open accounts.

FOR SALE—One of the best paying
stocks of general merchandise in Lower
Michigan, "in fine, growing town near
Detroit. ~ Will inventory about $6,500.
Good lease on building.” Other business
compels me to sell. ~Address No. 719.
c/o Michigan Tradesman. 719

For Sale—General Store doing thriving
business—live. rosperous community.
Most desirable offering. Priced very reas-
onable. To buy or sell any business, any
time, any where, write Sales Manager
Chlcago Business Exchange, 327 S. La-
Sale St.. Chicago. 717

FOR SALE—Good live wholesale and

retail BAKERY busines. A WONDER-
FUL OPPORTUNITY, at a reasonable
Selling reason, sickness. Address

rice.
Rlo. 718, clo ichigan Tradesman. 718
GROCERY stock, fixtures, property. A

real buy. Good location. Walter C.
Peterson, 426 North Market St., Marine
City, Mich.

MERCHANTS — We have conducted
successful sales for retail merchants
since 1900. Reduction, money-raising or
quit-business.  For terms, dates, etc.,

write Greene Sales Co., 216 Michigan
Ave., E., Jackson. Mich. ___ 721

FOR SALE OR TRADE for hardware
stock, nice clean stock of clothing and
men’s furnishings. Invoices $9,000. J. A.
KERR HARDWARE CO., Niles, l\7lll|2h

WANTED—A live town offers an ex-
ceptional opportunity for an up-to-date
dry goods and women's ready-to-wear
store. Address No. 715, c/o Michigsan
Tradesman. 71

For Sale—Well established Coffee Ranch
in city of 45,000. Address No. 708, c/o
Michigan Tradesman. 708

FOR SALE—600 acres hardwood. Extra

fine_ lot of hickory; saw mill, Io’\%ging
equ_llpment, switch. Good HOME AR-
KET for hardwood sheathing. _The
Flomich Co.. Daytona. Florida. 710

FOR SALE—Grocery, meats and tin-
ware, stock and fixtures, $4,500. Annual
sales $40,000. Located in fast-growing
suburb. Business has wonderful future.
Part cash, balance terms. Address No.

711, c/o Michigan Tradesman. 711

FOR SALE—100,000 4/4 hardwood dry
mostly gum. The Flomich Co., Daytona,
Florida 713

FOR SALE!—General

mercantile busi-

ness located twenty miles east of Mar-
quette on the D. S. S. A.Ry. Post
office and railway ticket office” in con-
nection. Also good real estate adjoin-
ing. Owner desires change of location
account of wife’s health.” For further
articulars address C. A. Gogarn_Co,,
eerton, Alger Co., Mich. 697

. Pay spot cash for- clothing and furnish-
ing "goods stocks. _Silberman, 1250
Burlingame Ave., Detroit, Mich. 6

CASH For Your Merchandise!
Will buy your entire stock or part of

stock of shoes, dry goods, clothing, fur-
nishings, bazaar novelties, furniture, ect.

LOUIS LEVINSOHN, Saginaw, Mich.

Heniy Smith Floral Co., Inc.

52 Monroe Ave.
GRAND RAPIDS. MICHIGAN

PHONES: Citizens 65173, Bell Main 173

FIRE AND
BURGLAR
PROOF

AFES

Grand Rapids
Safe Co.

Tradesman Building

720
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Suggestions For Canned Food Week.

Shrewd retail grocers in all sections
of the country are making prepara-
tions to cash in on the national ad-
vertising and sales effort to promote
canned foods which is centered around
Canned Foods Week, November 8-15.

Canned Foods Week this year is be-
ing held in the Fall as a result of the
insistent recommendation of the retail
grocer members of the general com-
mittee in charge. The Fall is the time
of deliveries of futures to distributors
—the time of heaviest consumption—
of canned foods and also the time
when the housewife instinctively thinks
of storing and stocking up for the long
winter.

“Keep the Futures Out of the Cel-
lars” is the slogan that is going the
rounds in trade circles. Canned Foods
Week, it is argued, is the golden op-
portunity to move canned foods from
the stocks of the wholesalers and re-
tailers to the pantry shelves of the
consumers. Thus the distribution of
canned foods will not only be acceler-
ated, the cost of handling reduced, but
the consumption of canned foods, al-
ways profitable items for the retail
grocer, will be increased with a con-
stant and steady supply at hand in the
consumers’ pantries.

A round table discussion at a recent
meeting of the general committee in
charge of Canned Foods Week devel-
oped the following suggestions for in-
dividual retailers to consider in tying
their efforts to the national campaign
which is sponsored by all the national
organizations of the food trades, in-
cluding the retailers association:

Examine Stocks.  Advertising in
connection with Canned Foods Week
will lay emphasis on the great variety
of canned foods now available, and
this will doubtless lead to enquiries
for articles on which grocers may be
short. Stocks should be gone over to
see that you are prepared for the
week.

Window Displays. Windows should
not only attract attention but increase
sales. In trimming windows keep ever
in mind the sales-making value of the
display. Prizes to clerks for sugges-
tions or for window trims will arouse
their interest and assure their best co-
operation in getting business during
the week.

Food Demonstrations. Place a table
at a convenient spot—one that most
customers pass—and cover it with a
white cloth. On it place several bowls
or saucers containing canned fruits or
vegetables.  Stick toothpicks into the
bits of fruit and vegetables so that
they can be easily sampled, with a
placard inviting customers to have a
taste.

Pantry Shelf. Burld up two or three
shelves like those in the ordinary pan-
try and fill them with such an assort-
ment of canned foods as the house-
wife would wish to have in her home.
Put up a placard enumerating the
items and giving a lump price for the
lot.

Basket Sales. Make up assortments
of canned foods and place in baskets
ready to be carried home by the cus-
tomer or delivered to the home. Pla-
card with the price, including basket.
Put in each assortment some canned
foods not used by the ordinary cus-
tomer.

MICHIGAN

Canned Foods Meal. Arrange on a
table in the sequence in which they
would be served canned foods that
would make up a complete meal. Label
each article, if desirable, with the
price, and give the total cost of the
meal for a stated number of persons.
This will show in a striking manner
not only the variety of canned foods
now available but the relatively low
cost of meals with kitchen work elim-
inated.

Daily Feature. Feature a different
article or group of articles each day,
instructing clerks with every sale to
call attention to the specials for that
day.

Assorted Cases. Make up assorted
cases and label with a price for the
lot. Suggest variations in the assort-
ment or ask for suggestions from the
customer. Price concessions for case
lots will attract attention.

“Pepping Up” Clerks. Get clerks
on their toes by creating rivalry in
sales. Offer prizes or other special
rewards for sales leadership during
the week, or for sales of new articles.

Food Demonstrator. Obtain for the
week the services of a cook who can
answer customers’ questions as to the
best way, and new ways, of using
canned foods. Give her a special cor-
ner of the store, or booth, in which to
conduct her work.

Use the Telephone. Call regular
customers on the phone and tell them
in advance about Canned Foods Week.
During the week, if phone orders come
in, don’t neglect to remind them again
that Canned Foods Week is here. Men-
tion some special item in which they
may be interested and invite a visit
to the store.

Write to Customers. In advance of
Canned Foods Week send a letter to
each of your customers calling atten-
tion to the week and inviting them to
call for a personal inspection of stocks
and a talk about special prices for
quantity purchases. Make the letter
neat and attractive or it will not have
‘pulling” power.

Price Lists. Get up lists covering
your various lines of canned foods,
quoting special prices for quantity
lots, and send a copy out with each
delivery of goods during the week
preceding Canned Foods  Week.
These may also be delivered by boys
to homes not yet patrons of your
store.

Handbills. Wrap handbills announc-
ing Canned Foods Week in all pack-
ages going out of the store.

Delivery Boys. Instruct delivery
boys to mention Canned Foods Week
to whomever receives the packages at
homes to which he goes.

Selling to Clerks. The success of
Canned Foods Week for the individual
grocer 'largely depends upon the intel-
ligent and enthusiastic work of the
clerks in his store. The clerks’ inter-
est can be aroused by any one of dif-
ferent ways that will suggest them-
selves to the individual grocer.

If your competitor has a greater
faith in his industry, in his business,
in his commodity, than you have, give
him credit for having set you a good
example.

Work hard to-day and you needn’t
fear to-morrow.

TRADESMAN

Sidelights on Some Features of the
Sawdust City.

Two or three months ago | men-
tioned a matter which seemed to me
to be a crying need in Muskegon—
street signs at the corners. Since that
time | am pleased to note that ener-
getic work along that line has been
undertaken.  The signs are steel
mounted on steel posts, which make
them very conspicuous and effective.

Muskegon has accomplished a won-
derful work in constructing a broad
and well-graded cement boulevard to
Lake Michigan. It bears the euphoni-
ous name of Sherman boulevard and is
the first step toward the opening up
of Lake Michigan to the people in a
broad and comprehensive manner. A
small sized sand dune offers the only
obstacle to an approach to the lake
under most favorable conditions. One
month’s work with a steam shovel
will give the people of Muskegon an
uninterrupted approach to the cooling
breezes of the greatest health giving
factor which Muskegon can command.

When one recalls the run-down sit-
uation which confronted Muskegon
twenty-five years ago, after the lum-
bermen pulled out with their suddenly
acquired wealth and removed to other
cities where the opportunities for en-
joyment were greater, leaving build-
ings, streets and sidewalks in a dilap-
idated condition and considers the
changes which have been wrought in
the face of most discouraging condi-
tions, he cannot help taking off his
hat to the courage, patience and vision
of the citizenry which has accom-
plished one of the greatest under-
takings recorded in the history of
the American cities.

Muskegon possesses a most precious
heritage as the custodian of the re-
mains of Jonathan Walker, the man
who was given an undying fame by
Whittier’s poem entitled The Man
With the Branded Hand. On the
death of Mr. Walker. May 1, 1878, he
was buried near his home at Lake
Harbor, but >the enterprising citizens
removed the body to the cemetery in
Muskegon, where a suitable monument
was erected by Photius Fisk, a Greek
who had been a chaplain in the
American Navy for nearly forty years.
The dedicatory address was made by
Parker Pillsbury, who was then gov-
e-nor of Vermont. The writer is

September 24, 1924

probably one of the few stili living
who was present at the dedication of
the monument.

Capt. Charles E. Belknap, of Grand
Rapids, relates an interesting story
going back to early days in Muskegon.
One of the great fires which handicap-
ped-the Sawdust City in the early 70’s
was in progress. Grand Rapids was
appealed to for assistance and Capt.
Belknap went over with a steamer and
crew. He was met at the depot by a
despondent Muskegonite, who had
been a merchant up to the time of the
fire, with the following appeal: “Cap-
tain, | have lost my home and my
furniture. 1 jhave lost my store build
ing and grocery stock. For God’s
sake save my lot.” The lot was com-
posed of sawdust.

No man stands higher in Muskegon
than Douglas Malloch, who was city
editor of the Muskegon Chronicle for
several years up to the time he re-
moved to Chicago to unite his fame
and fortune with the American Lum-
berman. Mr. Malloch was a regular
contributor to the Tradesman for sev-
eral years and wrote a poem appro-
priate for the occasion for the forty-
first anniversary edition. No con-
temporary poet stands higher in the
estimation of the American people
than Mr. Malloch and few public lec-
turers are in greater demand. He is
constantly filling engagements from
one end of the country to another.
Every year he has a new topic, which
forces him to make return engage-
ments in nine cases out of ten. Mr.
Malloch is the recognized poet of the
Great Outdoors, most of his work in
verse being confined to the woods and
fields of his native land.

E. A Stowe.

If you find no time for reading the
trade journals in the store, get per-
mission to take them home. You need
to read them.

Ability to take as well as give—plu;

faith in men—is the solvent for every
human problem.

ERINGS YOU TRADE

Mr. Jones, please send
me another package of

Parchment Bond

J .---—-- Universal WtitmgPapeg>
for the Home-School Office

and you may tell all my friends it’s the biggest value in

paper we ever received.

And tell

the KALAMAZOO

VEGETABLE PARCHMENT COMPANY at Kalamazoo,
Michigan, that we cant keep house without the r paoers.
Yes, all the kids, and Daddy and |, use that writing paper.
Send the 5 pound pack at a dollar this time, the 2/ 2 pound
is only a sample.— Mrs. U. S. America.

YOUR STATIONER OR DRUGGIST HAS

IT.



