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(C h ristm a s

Used to think that Christmas was nothin’ but a day 
To get a lot of presents and to give a lot away;
Shouted "Merry Christmas” and helped to trim the tree;
Just a day of Christmas was all that I could see,
Since I found that Christmas is more than any day,
Christmas came to our house—an’ never went away.
Struck of a sudden that Friendliness and Cheer
Was meant to be on duty more than one day in the year;
If we’re happy Christmas, why not the day before?
An’ the day that follows, and so on, evermore?
Got to thinkin’ of it—an’ that is why I say 
Christmas came to our house—an’ never went away.
Lots of us go ploddin’ along the road of life,
An’ think one day of gladness will make up for all the strife; 
But the Christmas spirit can show you how you need 
To make each day a Christmas in thought an’ word and deed. 
Used to pack the kindness in camphor balls next day,
’Till Christmas came to our house—an’ never went away.
We just keep on givin’ to strangers and to kin,
An’ find that what is going out is always cornin’ in;
Makes the sunshine brighter where we’ve got to live,
To learn that givin’s keepin’; what you have you give. 
Holly in December and violets in May—
And Christmas came to our house—an’ never went away.
Used to think that Christmas was nothin’ but a date,
’Till I learned that truly you would never have to wait;
But that it’s the spirit that never stays apart 
If you let it find you and keep it in your heart,
Since I found that Christmas is more than just a day, 
Christmas came to our* house—an’ never went away.

W illiam D. Nesbit.
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For sale in pint bottles on which full directions for use are 
printed. Insist on getting Stanolax, the best of all mineral oils.

W ith the approach of w inter, you start 
eating the more highly concentrated foods 
and take  less exercise in the open. A s these 
two conditions are conducive to constipation, 
it is the part of wisdom to guard against them .

Constipation is, perhaps, the m ost preva­
lent of all hum an ills and one of the greatest 
trouble makers. It is not only bad in itself, 
but it renders the person suffering w ith it sus­
ceptible to the a ttack  of other maladies.

In the fight against constipation, nothing 
has been found which is so generally efficacious 
and satisfactory as Stanolax (H eavy). It is 
effective not only in the less serious cases, bu t 
it has also given relief to thousands of sufferers 
w ith obstinate cases of long standing.

Stanolax (H eavy) is a  colorless, odorless, tasteless mineral oil which, by m echanical means, 
relieves constipation by elim inating the cause. It has no medicinal properties but simply softens 
the hard  dry  masses of w aste m atter and lubricates the linings of the intestines so that this w aste

m atter is easily passed.
Unlike purgatives and cathartics, it does not excite or artificially stim ulate the bowels to  vio­

lent action, then leave them  exhausted, as an after effect, nor is it habit forming. On the  contrary, 
Stanolax (H eavy) soothes the  linings of the intestines, lightens the w ork they m ust do and gives 
them  a chance to  recuperate. A s a result, they again start functioning norm ally and the  use of 
the oil m ay be reduced and soon discontinued.

Those w ho are troubled w ith constipation w ill find Stanolax (H eavy), produced only by  the 
Standard Oil Com pany (Ind iana), not only gives relief, bu t in m any instances effects a  perm anent 
cure. It is for sale by  druggists everywhere.

STANOLAX
( H E A V Y )  (

J o r  c o n s t i p a t i o n
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STILL SLIPPING.
In the last four years labor-unionism  

has lost nearly a million and a quarter 
of its followers.

The peak membership of the Am er­
ican Federation of Labor, attained in 
1920, was 4,078,740.

The m em bership in 1924, reported 
at the convention in El Paso last 
month, is only 2,865,979.

The decrease thus totals 1,212,766.
Membership was increased during 

the war period largely from the ranks 
of workers in Governm ent positions 
and in industries under Governm ent 
control.

In the inflationary boom period fol­
lowing the war, agitators found it 
easy to gain proselytes.

But since the peak was passed every 
year has shown a great decline in la­
bor-union membership.

Those who have been criticising the 
Federal Trade Commission for its 
numerous, and apparently unw arran t­
ed, interferences in different branches 
of trade will find support for their con­
tentions in the admission that the num ­
ber of proceedings is so large as to be 
beyond the ability of the body to a t­
tend to. They have further support 
in the fact that a large percentage of 
the findings of the Commission has 
met with reversal hv the courts on ap­
peal. As against these things, how­
ever, the friends of the Commission 
call attention to the looseness of 
phraseology in the anti-trust laws, 
which makes interpretation sometimes 
very difficult, and the lack of prece­
dents to guide the Commissioners in 
their work, which has been of a pio­
neer kind. In the course of the past 
few years since the Commission has 
been operating, however, much of the 
law has been clarified and m istakes in 
policy and procedure have gradually 
become less frequent. W hat is and 
is not unfair competition has been de­
cided in a num ber of test cases, and

certain tendencies toward monopoly 
by the crushing of weak com petitors 
have been curbed. Beyond this, it is 
claimed that the very existence of the 
Commission has had a deterring in­
fluence in preventing the carrying on 
of practices detrim ental to a fair field 
and no favor in business. Another 
point stressed is the num ber of cases 
thrown out by the Commission, either 
before or after a hearing in which a t­
tem pts were made to injure concerns 
by business rivals. 1 hese are not as 
well known as are those in which 
“cease and desist” orders were issued, 
but they form  an integral part of the 
Commission’s work. And, in estim at­
ing that work as a whole, it is suggest­
ed, some regard should be had to this 
angle.

Out of the confusion of German 
politics may arise a government that 
will highly complicate the European 
situation, which, for the first time since 
the war, m ight be described as the en­
joyment of a breathing space. All ob­
servers on the ground seem convinced 
that, as a result of the elections, the 
reactionary groups will take the reins 
whh a policy tinged with monarchism, 
revanche and opposition to the Dawes 
reparations program . The M arx cabi­
net resigned when Foreign M inister 
Stresemann announced that his Peo­
ple’s party  favored inclusion of. the 
N ationalists in the government. If 
the Nationalists gain the preponder­
ance of power in a new coalition cabi­
net, as is expected, it is scarcely likely 
that the paths toward European sta­
bility will run smooth. The Social 
Democrats, who are first in Reichstag 
strength, are counted unavailable for a 
coalition because of their disinclina­
tion to co-operate with other parties. 
They are the party  of fulfillment, fav­
oring the Dawes plan. Petty  partisan 
politics in Germany may react to the 
confusion of Europe. It should not 
be so in any country, but there seems 
no way out of it.

The bill authorizing the expenditure 
of $111,360,000 for repair of capital 
ships and the construction of eight 
scout cruisers and six river gunboats 
has at last been passed by the Senate, 
after having been approved by the 
House of Representatives at the last 
session. W ith the six capital ships put 
in condition the navy will have a tta in ­
ed the 5-5-3 treaty  ratio, with the ex­
ception of airplane carriers. The ex­
tra  construction, which will cost about 
$90,000,000 does not come under the 
treaty, but is necessary to bring the 
general naval strength of the United 
States nearer parity with Great B rit­
ain's. If an arm am ent conference is 
held and the auxiliary unit strength of 
Great Britain and Japan can be 
brought down to the proper ratio with 
that of the United States, a part of

this expenditure can be avoided. In 
the meantime we are on the safe side. 
If the others do not come down, we 
have at least started to go up. If they 
are willing to bargain, we can sink our 
blue prints in exchange for actual re­
ductions on their part.

The indefatigable Scott Bone, editor- 
Governor of the newest and coldest 
piece of real estate belonging to the 
United States, is to the fore again 
with his annual plea for statehood for 
his adopted T erritory of Alaska. Gov­
ernor Bone sees trouble in his N orth­
ern baliwick if he can’t have a regular 
State governm ent soon. Although he 
can m uster only 60,000 citizens, half 
of whom are Indians and Eskimos, he 
can show more land than any other 
State in the Union—more than Texas 
twice over. In  short, the long-time 
editor is Territorial Governor of 600,- 
000 square miles of land and water. 
He says the tourist travel is picking 
up, the Indians and Eskimos are get­
ting restless and want to vote, people 
around Juneau can see the sun at mid­
night, the climate is equable every 
now and then—and altogether he 
thinks Alaska would feel better if it 
could be a State and done with it. 
Furtherm ore, the salmon season was 
good this year and the yield totaled 
$39,000,000.________________

There is something ra ther startling 
in the report th at Chancellor Marx 
and President Ebert of Germany may 
switch jobs. But, at that, worse 
m ight happen. M arx has not been 
particularly fortunate in his handling 
of Germ any’s chaotic internal politics. 
Once elected as President he would be 
removed from politics, according to the 
European fashion. On the other hand, 
Ebert would command the full sup­
port of the Socialists; whereas M arx 
has been able to obtain only their 
neutrality. Ebert, supported by the 
Socialists and the Middle parties, that 
have upheld M arx, would be in com­
plete control of the Reichstag and not 
under necessity of truckling to the 
N ationalists and the Junkers would 
sides, Ebert in the German mind 
stands for the Republic, which the 
Nationilists and the Junkers would 
like to overthrow. W ith Ebert as the 
functioning head of the government, 
hopes and fears that Germany might 
revert to the old monarchy would be 
minimized.

Mrs. Calvin Coolidge received her 
doctorate at Boston in her own right 
and not merely as the President’s wrife. 
Herself a teacher, with a constant, in­
tim ate concern in all the influences 
that are collectively recognized as a 
liberal education, she impersonates the 
highest type of American womanhood, 
and Boston University in bestowing its 
degree is spokesman for the approval

of the country a t large. One is re­
minded of the action of Cambridge 
University, which bestowed its de­
gree of doctor of music upon Queen 
Alexandra, declaring that she had 
earned it by actual fulfillment of the 
academic requirements. But in 
America the F irst Lady of the Land 
had qualified by the baccalaureate of 
the University of Verm ont and then 
by years of experience in giving in­
struction to others. No consort of the 
ruler of a state has had superior quali­
fications for such an academic distinc­
tion.

Having caused a fish to grow an eye 
in the middle of its forehead in place 
of the usual two eyes on the sides by 
the simple device of dropping a pinch 
of magnesium chloride in water, the 
chemists are talking with considerable 
more “chest” than formerly. Edwin 
E. Slosson of W ashington is the high 
priest of chem istry at the moment, and 
in an address he explained how by 
feeding lice on sugar they were made 
to grow wings. And then the profes­
sor went on to say: “ I t is already
apparent that the forms of all creatures 
from the microbe to man, are deter­
mined by certain chemical compounds 
in extremely minute amount. This 
may put it in the power of the chem ­
ist to control the size and shape of 
plants and animals, to fix the num ber 
and location of their branches and 
leaves or legs and eyes, to modify 
color and complexion and to determine 
or alter sex.” It looks as if the chem ­
ist has everything coming his way.

In the war days lit was common to 
hear that the United States was build­
ing the world’s largest shipyard, the 
world’s largest warship, etc. W ith 
the ending of the war the expansion 
of the electrical industry resulted in 
the turning out of turbines of a capa­
city far in excess of any previous en­
gineering effort. Now comes the an­
nouncement that a coffee company’s 
new mill in St. Louis will be equipped 
with the largest coffee grinder ever 
constructed. The mill will have a 
capacity of one and a half tons of 
ground and purified coffee per hour. 
In one day it will be able to furnish 
enough coffee for more than a million 
cups of the beverage.

Evans W oollen, president of the 
Fletcher Savings and T ru st Company, 
Indianapolis, finds- one unfavorable 
factor in business conditions. He says 
idustrial costs are too high, first, be­
cause of carrying charges on too ex­
tensive industrial plans, and, second, 
because labor has not been deflated. 
It may be questioned w hether labor 
will be deflated much in the sense of 
lowering wages, he argues, but he 
holds that labor will be made more 
effective by harder work and better 
spirit.
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“Let the Government Do It” a Poor 
Slogan.

Grandville, Dec. 16—“Let the Gov­
ernment do it” seems to be the slogan 
to-day. It is a mighty good excuse to 
avoid it one’s self, but it isn t working 
out perfectly after all.

The Government has a lot oi things 
on hand which need doing asicte from 
meddling with the private affairs ot 
the common people. It has an army 
and navy to look after, and they need 
attention right now.

One authority is urging the Govern­
ment to take a hand in the farmer co­
op movement, thinking thus to curry 
favor with the tillers of the soil against 
a day of need in the future, but that is 
not likely to come about. Although 
Uncle Sam is rich enough to give us 
all a farm, he isn’t constitutionally 
justified in interfering with the private 
affairs of one class of citizens as 
against the well being of another.

This co-op movement hasn t been 
the unbounded success its sponsors 
said it would be. Many farmers have 
gone into it, investing money, which, 
bv the way, has not come back to them 
in the way of enhancing farm prices, 
and there is considerable discontent 
among a good many farmers It is 
their own affair, however, and should 
be left to the solving of the farmers 
themselves, uninterfered with by the 
Government.

Too much interference on the part 
of the Government has often times 
V. orked contrai y to what it was ex­
pected to do. hew  people have i .r -  
'OMen th« trouble in 'he  Pennsylvania 
coal fields many m onths ago. The 
hand of Gi-ve uor Pinchot was seen 
m tl;:s, and the scr:icm ent made with 
the m iners ar.d coal barons was hailed 
as a great w io iv .  v.Inch, in a way. it 
w .s, judging from the fact that the 
price of al! kinds of coal took an up­
ward scoot immediately after the ar- 
r in g e n u n t . . .

It somehow works i ut to_ the detri 
men* of the consumer who is the goat 
for all the beneficent schemes worked 
out under Government supervision.

When supply and demand has to be 
regulated by a Government ukase 
then will the American public stand 
in the shadow of a new Russia and 
the boasted liberty of thought and 
action, so long a thing of beauty to 
Fourth of July orators, will be a thing 
of the past.

Economy in Government means tor 
the Nation to look to its goings in and 
comings out, seeing to it that no use­
less barnacles are clinging to the 
coffers of the ship of state.

During the Kaiser’s war lounge 
lizards existed in all departments ot 
the Government. To-day, with that 
war six and more years in the past, 
there is no excuse for an innumerable 
army of hangers on who draw salaries 
from the National coffers to feed 
favorites of the politicians at the ex- 
pense of honest taxpayers.

Let the Government do it.
That is a sentiment which appeals, 

yet it verv seldom is necessary for 
Government to interfere with the na­
tural order of internal trade. »\ hen 
it does, it should be in a firm and care­
ful manner, seeing to it that not one 
class of citizens is boosted to the hurt 
of another class.

Government of the people, for the 
people, by the people, is not meant to 
beslobber one industry with extra 
privileges to the injury of others, and 
the sooner this is understood the bet­
ter for the general public..

There is one industry in our country 
which stands alone, unique in that 
there is no other like it. I refer to 
the production of coal, the _ peoples 
fuel to take the place of which there
is nothing. . . . . . .  , ,

What a grand good thing it would 
be if everybody was honest. The coal 
barons, however, and the miners in 
their employ, work on the idea that 
all is gold that comes to their grist. 
To exploit the people is a part PJ mf}T 
life work.

Since a m onth ago the price of coal 
to  the consumer has jumped one dol­
lar a ton. W hy should the pnee go 
up? Is there a scarcity of coal? Not 
that anybody knows of, and yet with 
the advent of w inter the coal producers 
boost the price beyond all reason, 
seeming to delight in seeing how much 
the American consum ing public will 
stand of this sort of robbery.

There is scarcely another commod­
ity on the m arket in the same class 
with fuel. “Freeze or pay the price 
is the slogan and it works out to per­
fection. There seems no use to pro­
test. You, good reader, are in the 
hands of your m aster and have only 
to meekly subm it and pay the price, 
however exorbitant it may be.

Should the price of wheat go too far 
above normal there are other grains 
to fall back on. Not so with coal, lhe 
mine owners have the_ consumer by 
the throat and will continue to squeeze 
as long as there is a chance to get an 
extra nickel. _

If there was ever a call for Gov­
ernm ental interference it is in this 
graft of the coal lords. The people 
themselves would be justified in com- 
ing out in open rebellion when they 
find themselves in the grasp of this 
hideous m onster combine, which turns 
up the screws more and more as the 
cold increases.

Never was a more complete monop­
oly than this coal combine, which de­
fies every effort to get justice, and the 
cries of freezing children of the poor 
has about as much effect on the hearts 
of these inhuman ghouls as the chirp 
of a dying bird in the jaws of a hungry

Let the Government do it. . . .
If the Government can throttle this 

giant robbery of the people on the 
part of the coal mine owners let it 
proceed right now to the work and not 
wait until the whole country is in the 
grasp of a hard winter. Old Timer.

Late News From a Progressive Town.
Onaway, Dec. 14—A m ost interest­

ing write-up of Onaway State Park, at 
Black Lake, appears in the Outlook 
this week. It is w ritten by H. Lee 
North and is the best description ever 
given of the park. He uses such term s 
as “the playground of the k o rth , that 
“the Park is to the North what Florida 
is to the South,” etc.

The first meeting of the Parent- 
Teachers’ Association was held at the 
high school gym nasium  Monday even­
ing and drew an attendance of over 
fifty. The program  was excellent and 
unusually interesting with mem bers of 
the school faculty and a number of 
parents taking part. After the busi­
ness session a delightful social time 
was held, featured by games and
luncheon. . , .

Tudging from the looks of the store 
windows one could hardly believe that 
there had been a business depression 
of any kind. The holiday attires would 
lead us to believe that prosperity was 
at hand and truly there seems to be 
no want or suffering in Onaway. Even 
the barber shops, shoe repair shops 
anad insurance offices are dressed up. 
Santa is a jolly old fellow and he will 
he pleased with such a reception.

The Community Council staged an ­
other entertainm ent at the high school 
auditorium  and played to a full house. 
Vocal and instrum ental music, read- 
ings and character sketches composed 
of all home talent. The public eager- 
Jv awaits the next number

Old man blizzard has always held 
full swav in Onaway and has m onop­
olized the walks and streets during the 
life of the town. I t is predicted that 
there is to be a change. The new 
tractor snow plow of the_ caterpillar 
tvpe will hereafter be king of the 
highways and the low-necked shoe 
will still continue to predominate.

The senior high produced a drama 
last night a t the high school. Every 
player was an artist and the apprecia­
tion of the audience dem onstrated the 
fact.

Chocolate Fruit
The Cooky with the 
CANDY FLAVOR!

The combination flavor of chocolate—imported 
figs—milk cake crust makes Chocolate Fruit a winner 
and a money maker for the Grocer.

Ask your wholesale grocer today for samples and 
prices*

Zion Institutions & Industries
ZION, ILLINOIS

Quantity Prices 
Fair and Unfair—

W e have never denied that the buyer of a large quantity 
of our goods is entitled to some consideration, but

We think it would be unfair to make a concession that 
would give a large distributor such an advantage over a 
smaller buyer in the open competitive field that the latter 
could not handle our product at a reasonable and satis­
factory profit.
Therefore, we make only one quantity price concession— 
by carlots—and that is measured only by the actual saving 
a carlot buyer saves—earns legitimately—by reducing the 
shipping costs.
We want every buyer to own our product as cheaply as 
any other buyer. Competition started fairly is more easily 
kept so than when it starts out on a basis of favoritism 
and unfairness.

Fels and Com pany — Philadelphia
“The Golden Bar sold on the “Golden Rule“
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Gene S tratton Porter, the Nation’s 
greatest friend and writer, has passed 
on. The sad néws touches the hearts 
of all who knew her. A woman with 
a big heart. A woman who could see, 
enjoy and portray nature in such a 
way that the reader could not fail to 
enjoy from her beautiful descriptions 
more fully the grandeurs of the for­
ests, swamps and fields together with 
their inhabitants. Gene S tratton P or­
ter was a lover of everything created. 
She possessed cameras and knew how 
to use them, to operate them  for best 
results; results that did justice to the 
subject. She handled with great skill 
the complicated naturalists graflex 
camera for photographing butterflies, 
m oths and insects. W hat an accomp­
lishment for one to be able to select 
such subjects and develop therefrom  
a profession that commands the a t­
tention of the world. H er books were 
enjoyed by the little children. “Morn 
ing Face” reached the hearts of 
thousands of young readers, yes, chil­
dren too young to read, yet susceptible 
to her teachings and brilliant descrip­
tions. Swerving the hostile minds of 
young boys wont to destroy, rob and 
kill, compelling them to love and pr 
tect birds. Our home in Onaway i 
the recipient of two personal letters 
from Mrs. Porter, which we prize very 
highly. D uring our wanderings through 
our woods and swamps we collecte 
some botanical specimens and sent 
them  to Mrs. Porter. The plants were 
of a rare variety and were highly ap­
preciated; therefore the letters. She 
further stated that a visit to our 
swamps would be a great treat and 
hoped in the near future to make the 
trip. W e anticipated it with equal 
pleasure and looked forward to the 
time when it m ight be brought about. 
It is now too late. W e feel the loss 
keenly. Squire Signal.

members of the Atkins Pioneers, a club 
composed of the older employes and 
officers and was a regular attendant 
at the annual banquets of that or­
ganization, where he was a beloved 
and welcome participant in the enjoy­
able entertainments for which the club 
is noted. He was also a veteran mcm-

ber of the Hoo-H oo and form erly very 
active in that organization.

His widow and one daughter, Miss 
Frances Avery, survive him. Funeral 
services were held in this city Dec. 8.

Cleaning a Chicken.
A m other was cleaning a chicken for

Sunday dinner and the little lad of 
five years was watching the process. 
W hen the windpipe was being re­
moved, he called to his sister, who was 
in another room : “Say, sis, come and
see this chicken’s pum pin’ rope.”

Death of One of Michigan’s Oldest 
Salesmen.

Traverse City, Dec. 11—Harvey 
Avery, of E. C. Atkins & Co., dean of 
saw salesmen, died at his home "r 
this city Dec. 5, following a stroke of 
paralysis of about a m onth before. Mr 
Avery would have been 86 years old 
on Jan. 26. After the stroke Mr. 
Avery aparently recovered from the 
attack and was looking forward to 
calling on his old friends in the lum ­
ber business, but his advanced age 
made it impossible for him to regain 
his lost strength. H is death closes a 
long and honored career during which 
Mr. Avery became known throughout 
the country wherever lumber is cut or 
saws are used. He was one of t< 
most popular of all the salesmen who 
have won a notable place in the lum ­
ber world, was a courtly gentleman, 
famed as a skillful raconteur, Chester- 
fieldian in m anners and generous to a 
fault.

H arvey Avery entered the saw sell­
ing field about forty-five years ago. 
At that time he was connected with 
the Cummer Lum ber Co., of Cadillac, 
hut decided that his abilities lay along 
the line of salesmanship. He entered 
the employ of the Branch-Crooke Co., 
of St. Louis, and very shortly showed 
that he possessed an unusual genius in 
that particular line. So evident was 
this that he received an offer from E. 
C Atkins & Co., the saw m anufactur­
ers of Indianapolis, to manage the 
branch house in New Orleans and h< 
took up that position on Nov. 1, 1892. 
He served in the capacity of m anager 
at New Orleans for many years and 
built up the big business which the 
company enjoys in that section. He 
became one of the m ost valuable men 
in the Atkins organization and retain­
ed his ability and standing up to the 
very end. Because of his advancing 
years he was put on the semi-retired 
list a few years ago, but it was his 
custom to call on his particular friends 
in the trade in Michigan until his last 
illness. He had made his home in 
Traverse City after his retirem ent.

Mr- Avery was one pf the veteran

(ZfoDUOART
REPRODUCING PIANO

What|Word^CanJPicture
the Pleasure of Such a Gift!

Paderewski
Grabilowitsch
Hofmann
Bauer
Ganz
Busoni
Friedman
de Fachmann
Grainger
—a re  b u t a  few  of the  
w orld -fam ed  P ia n is ts  w ho 
record  EX C LU SIV EL Y  for 
th e  D U O -A RT!

■ HERE is no gift more ennobling in its artistic influence 
than an instrument capable of fine music. And how can 

one describe Chopin’s immortal Sonata in B-Flat Minor when 
it comes to passionate, flaming life under the fingers of Josef 
Hofmann? Or one of Liszt’s Hungarian Rhapsodies played 
by Paderewski? Words alone are inadequate in the face of 
masterpieces.
But imagine having these great compositions played by the 
world’s foremost pianists in your own home—at your own 
piano! Then you will understand the joys and happy hours 
to be yours in your selection of the DUO-ART as your 
Christmas home-gift!

DUO-ARTS (in Steinw ay and lesser expensive Pianos) 
are obtainable in Grand Rapids ONLY at GrmneN’s! Grand 
and u p r ^ h t  models $695 upP CONVENIENT TERMS PLAN! 
Literature gladly mailed you!

G r i n n e l l  B r o s
M ichigan’s Leading Music House

26-28 Division Ave., N.
at Monroe

VICTROLAS and  RECORDS 
—E V E RY T H IN G  M USICAL—
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Movements of Merchants. 
Clarenceville—L. Barnes has engag­

ed in the fuel business.
Sheridan—O rm an W . H oyt succeeds 

Ben H eath  in general trade.
Atwood— Burns & V eenstra succeed 

A. B. Sneller in general trade.
D etroit—R. W . Conn has opened a 

confectionery store at 8332 Twelfth 
street.

D etroit—H enry Siebke will open a 
bakery at 9925 Linwood avenue w ith­
in two weeks.

D etroit—Jam es Shipm an has open­
ed a grocery and meat m arket at 13409 
Gratiot avenue.

D etroit—M. J. and B. Y. Kapetan- 
sky have opened a pharm acy at 7003 

•W arren avenue, W est.
Saginaw—The Econom y Shoe Store 

has opened a branch at the corner of 
H am ilton and Court streets.

D etroit—T he Gray Gift Shop, E thel 
M. Sloan, proprietor, opened at 12993 
Kercheval avenue recently.

T rou t Creek—T he T rou t Creek 
State bank has increased its capital 
stock from $20,000 to $25,000.

D etroit — E arl H anson succeeds 
Glenn M allory in the confectionery 
business at 10904 M ack avenue.

D etroit—Joseph H. Cohen will 
open the Clay pharm acy to 1051 Clay 
street about the first of the year.

D etroit—Rhoda E. Peck, milliner, 
has sold her business a t 1119 W ebb 
avenue to Maybelle E. Reinhardt.

D etroit—Beulah A. H azard  and 
Lila Dean have bought the Linwood 
Sweet Shop, 8029 Linwood avenue.

D etroit—Abraham  Michael succeeds 
Anna Farris in the grocery and meat 
m arket at 168 E ast Columbia street.

D etroit—W . R. T aylor is the owner 
of the drug store that opened for busi­
ness at 9247 Charlevoix avenue a while 
ago.

D etroit—College Inn, a confection­
ery store, opened at 1314 Cass avenue 
recently. H. A. W rock is the p ro­
prietor.

D etro it—O scar Erickson is succeed­
ed by Minnie E. T rudell in the con­
fectionery store at 6416 Gratiot 
avenue.

D etro it—S. Ledford opened a meat 
and fru it m arket a few days ago. It 
is in the building at 12117 Dexter 
boulevard.

B attle  Creek—Stevens & Gordon, 
clothing and m en’s furnishings, has 
changed its name to the Amos H. 
Stevens Co.

D etro it—Am ong the new confec­
tioneries opened recently is that of 
W illiam  A. Keeler, at 4304 W arren  
avenue, "West.

D etro it—T he D exter D airy .& Gro­
cery, 12121 D exter boulevard, opened

for business recently. Isidor Levin 
is the owner.

D etroit—The confectionery at 8711 
Mack avenue has changed hands. W m .
H. H ardie purchased the stock from 
Bertha Johnson.

D etroit—The Schneider Tea & Cof­
fee Co. stock a t 10518 Charlevoix 
avenue has been sold to W illiam 
T runk  and wife.

D etroit—The Bower & M erchant 
D rug Co. has opened another store 
a t 1904 Springwells avenue. The main 
store is at 8020 Ferndale.

Saginaw—J. W . Grant, jew elry and 
silverware, corner of Genesee and 
W ashington avenues, is closing out 
his stock at special sale.

D etroit—R. P. Hansen, hardware 
m erchant, has moved his place of 
business from 2118 W oodw ard avenue 
to 11540 D exter boulevard.

Onekem a—C. W . Erickson has re­
modeled the interior of his meat m ar­
ket and installed glass wall cupboards 
to  carry his stock of baked goods.

Kalam azoo—F. Niessink, grocer and 
meat dealer at 915-17 South Burdick 
street, has sold his stock to Bos & 
Sagers, who are now in possession.

D etroit—The Electric Service Co., 
handling fixtures, lamps, electric ap­
pliances and radio supplies, opened at 
11723 D exter boulevard, a short time 
ago.

Big Rapids—T he long established 
agricultural firm of W . J. Sloss & Son 
has sold its building to T ag g art Bros., 
who also have bought an adjoining 
garage.

River Rouge—Max Goldstein, fu r­
niture dealer a t 10398 W est Jefferson 
avenue, has filed a bankruptcy petition 
with liabilities of $10,078.65 and assets 
of $4,626.60.

D etroit—John C. Debs has sold his 
grocery and meat m arket to  M. A. 
Norm an and others, operating as the 
S. & G. Co. The store is a t 1429 
M ichigan avenue.

D etro it—Louis Epstein, proprietor 
of the meat m arket at 13803 Oakm an 
boulevard, H ighland Park , will open 
another meat m arket at Davison and 
American avenues shortly.

Hillsdale—The Hillsdale Bottling 
W orks, 66 N orth street, has been in­
corporated with an authorized capital 
stock of $25,000, $19,000 of which has 
been subscribed and paid in in cash.

D etroit—W m . J. M allory & Co., 
jobbers of toys and novelties, are the 
objects of an involuntary petition in 
bankruptcy filed in the Federal Court 
here a short time ago. The bills total 
$1,850.47.

M anistique—T he M anistique Lime 
& Stone Co. has been incorporated to 
deal in cement, lime, stone, marble 
and lum ber with an authorized capital

subscribed and paid in in property. 
""Detroit—An involuntary petition in 

bankruptcy has been filed against the 
Fran tz-L orang  Co., 221 Michigan 
avenue, men’s furnishings retailers.
The claims total $229. F. P. Lorang 
and F. X. F rantz are the principal 
owners.

Negaunce—The Negaunee Oil Co. 
has been incorporated to deal in oils, 
greases, gasoline, kerosene, etc., at 
wholesale and retail, with an authoriz­
ed capital stock of $20,000, all of 
which has been subscribed and paid 
in in property.

Lansing—The Big 4 Coal Co., 810 
W est W ashtenaw street, has been in­
corporated to conduct a wholesale and 
retail business with an authorized cap­
ital stock of $5,000, of which amount 
$2,500 has been subscribed and $1,550 
paid in in cash.

Adrian—T he Drechsler Shoe Co..
117 W est Maumee street, has been in­
corporated to conduct a wholesale and 
retail boots, shoes and rubber goods 
business with an authorized capital 
stock of $10,000, $6,000 of which has 
been subscribed and paid in in cash.

P o rt H uron—W . H. Nordhouse & 
Co., 512 W est W ater street, ready-to- 
wear garm ents, etc., has merged its 
business into a stock company under 
the style of Nordhouse, Inc., with an 
authorized capital stock of $25,000, 
$15,000 of which has been subscribed 
and paid in in property.

Pontiac—Thq Sallan Jewelry Co., 
branch of the Detroit house of the 
same name, has merged its business 
into a stock company under the same 
style, with an authorized capital stock 
of $20,000, all of which has been sub­
scribed and paid in, $10,000 in cash 
and $10,000 in property.

D etro it—The Central States Utilities 
Co., with business offices in the Union 
T rust building, has been incorporated 
with an authorized capital stock of 
$250,000 preferred and 75,000 shares 
at $15.10 per share, of which amount 
$161,500 and 53.000 shares has been 
subscribed and $961,927.85 paid in in 
property.

D etroit—Kaleel B. Bonaboom, 1255 
W ashington boulevard, oriental rugs, 
carpets, household furniture, fixtures, 
etc., has merged his business into a 
stock .company under the style of K a­
leel Bonaboom, Inc., with an au thor­
ized capital stock of $50,000, $30,000 
of which has been subscribed and paid 
in in property.

Eaton Rapids—Minnie, Ramsey & 
H artenburg , autos, trucks, accessor­
ies, parts, agricultural implements, 
etc., have merged their business into 
a stock company under the style of 
the M -R-H  Sales Co., with an author­
ized capital stock of $30,000, $15,000 
of which has been subscribed and paid 
in in property.

Dexter—V. J. W heeler, who for 
many years conducted a blacksmith 
shop and general store on his brother’s 
farm between Dexter and W hitm ore 
I ake, died Dec. 10, aged 73 years. 
After infirmities compelled him to 
close the shop he still continued the 
store. He was never married. Two 
brothers, numerous nephews and nieces

“Uncle Jean.”
Allegan—Samuel D. Pond has sold 

his jewelry stock to  H. H. Cook. Mr. 
Pond was one of the oldest m erchants 
in Allegan, having conducted this 
store for fifty-five years. H e came 
here when a young man of 21 from 
Boston, Mass. Mr. Pond is prom i­
nent in M asonry in the State and has 
filled many offices in that order. W hen 
the State Firem en’s Association was 
organized, more than a quarter of a 
century ago, Mr, Pond was elected its 
first secretary and filled the position 
for several years. Mr. Pond will be­
come probate register Jan. 1.

Allegan—The Allegan M iling Co. 
has sold its Mill B to Edw ard H oran 
and Will Legner, of the grange store 
force. This mill, which is located 
near the Kalamazoo river, has been in 
continuous operation for over seventy- 
five years. W hen the Kalam azoo was 
a navigable stream  in reality boats 
were loaded from  the rear doors of 
the mill and flour and feed carried by 
the river boats to Saugatuck and there 
loaded on boats for Chicago and other 
points. An option on the company’s 
other mill, known as Mill A and which 
was recently badly damaged by fire, 
has been given the Allegan C o-Oper­
ative Association. At a m eeting last 
Saturday the co-ops decided to buy 
the mill and part of the stock was 
subscribed at that time. If  the co­
ops do not make the purchase, several 
influential farm ers stand ready to take 
it, add new machinery and complete 
the repairs now going on. T he mill is 
being operated as a feed mill now, but 
if flour is again to be made a third 
story will have to be added to make 
the mill what it was before the fire. 
T he mill had a capacity of 150 barrels 
of flour daily before the fire.

Manufacturing Matters.
Detroit—The Ross Tw ist Drill Co. 

has increased its capital stock from 
$50,000 to $150,000.

Grand Rapids—The M etzgar Regis­
ter Co., 503 Grandville avenue, S. W., 
has changed its name to the M etzgar 
Co., Inc.

Bay City—The W olverine K nitting  
Mills Co., 120 North Jackson street, 
has increased its capital stock from 
$50,000 to $75,000.

D etroit—The E. S. B ryant P attern  
W orks, 702 St. Antoine street, has 
changed its name to the B ryant P a t­
tern & M anufacturing Co.

Greenville—A. B. Thom s, who for 
the past thirty-five years has been en­
gaged in the wagon building and 
blacksm ith business, has sold it to W. 
Malicki, who has taken possession.

St. Johns—T he Superior Garm ent 
Co. has been incorporated to manu- 
fasture and sell garm ents, with an 
authorized capital stock of $10,000, 
$3,000 of which has been subscribed 
and paid in in cash.

Tron M ountain—The Triple Auto 
L ight Co., m anufacturer of a novel 
new automobile lamp, invented by G. 
F. Louchin, of Green Bay, W is , soon 
will begin m anufacturing its product 
at Iron River. The light, which a t­
taches to a rear fender, may be used 
as a spot light, tail .light or trouble 
lamp.
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Essential the GroceryFeatures of 
Staples.

Sugar—Local jobbers hold cane 
granulated at 8.15c and beet granulated 
at 7'Ac.

Tea—The m arket is moderately 
active but large buying is still rather 
backward. Heavy buyers are not 
coming in very rapidly owing to the 
fact that they hope for slight conces­
sions which will reduce their costs 
materially on large parcels.

Canned Fruits—'California fruits are 
not active because there is so little to 
he had. Coast offerings are alm ost nil 
in peaches and pears while there is no 
abundance of apricots, cherries or 
other varieties. Local resale blocks 
are nominal as most dealers are not 
buying ahead in a big way and they 
have no surplus to unload. Pineapple 
is also firm but likewise quiet. Apples 
are held at form er quotations and 
are fairly active.

Canned Vegetables—Tom atoes are 
quiet but steady. There was no shad­
ing of prices at the factory but dealers 
have not been anxious to increase 
their holdings. The m arket has been 
uneventful without any change in the 
situation. Corn is also offered in 
nominal blocks. No seller is ready to 
unload when there is every prospect 
of a higher m arket and a general 
stringency in stocks. Canners are 
virtually off of the m arket or are ask­
ing above the current range. Resale 
blocks are not very numerous. The 
m ost interesting phase of the pea sit­
uation is the general offering of 1925 
packs at opening prices. More and 
more canners are seeking business at 
practically the same range. Bookings 
so far have been moderate. After Jan.
1 and toward convention time interest 
will be keener. Spot peas are quiet. 
So little desirable is on the open m ar­
ket that there is not much demand.

Canned Fish—Fish packs were quiet 
all of the week. Salmon is in nominal 
demand, wholly for consuming wants, 
and Coast buying for later outlets has 
been almost brought to a complete 
halt. The largest packers, however, 
are still firm at $2.75 f. o. b. for reds 
and $1.35 for pinks. Sardines are not 
taken freely. Maine fish are being 
bought for factory shipm ent in small 
blocks and there is no prospect of 
much activity until in January. Tuna 
and shrimp are scarce, the result of 
light supplies, and oysters are firm 
and packers are making few offerings. 
They want to complete contract orders 
before soliciting new business. Crab 
meat and lobsters are in limited de­
mand.

Dried Fruits—The most encouraging 
feature of this week’s m arket is the 
increased interest in Coast offerings of 
prunes, both in California and in O re­
gon. Dealers have been asking for 
quotations and have been putting up 
bids to packers. At first the offers 
were entirely out of line with the 
situation. Buyers bid considerably 
under the Coast m arket; they request­
ed deferred shipment and they wanted 
special assortm ents. D uring the week 
it was noticeable that packers stood 
pat and refused to make any conces­
sions. W hen they change their ideas 
they say that they will advance their 
quotations. On the other hand, job­
bers have been making better bids,

more in line with the ideas of packers, 
but still not up to the Coast view of 
values. Hence business for forward 
shipment last week was m oderate 
Raisins are in rather limited demand. 
Buying at the source has been restrict­
ed as distributors have bought ahead 
for the balance of December or until 
after inventories and they have only 
passive interest in the Coast. Spot 
distribution is not spectacular. A pri­
cots are developing more firmness as 
stocks are limited and are in strong 
hands. The jobbing demand is light. 
Peaches are tending upward as sup­
plies dwindle. Currants are without 
special feature.

Rice—The strength in spot domestic 
rice is due almost chiefly to the statis­
tical position of the m arket, backed up 
by the attitude of Southern millers who 
firmly maintain their quotations in the 
South. They continue to hold all 
grades of rice above their spot re­
placement cost and this prevents any 
unloading here. The local trade is on 
a hand-to-m outh basis, as it has an­
ticipated its wants for the next few 
weeks and is now buying only in a 
nominal way. Offerings are not
numerous as nearly all factors are 
m arking time until after the turn of 
the year. Foreign rice is scarce but 
not active.

360 Red Ball _______ __________7.00
Lettuce in good demand on the 

following basis:
California Iceberg, per c r a t e ----- $3.75
H ot house leaf, per b u . --------------- 1.75

Onions—Spanish, $2.25 for 72s and 
50s; Michigan, $2.25 per 100 lbs.

O ranges— Fancy Sunkist Navels are 
now on the following basis:
252 and larger --------------------------$5.75
288 --------------  5.25
324 _____________________________ 5.00
Red Ball, 50c lower.

Pears—B artle tt command $2.25 per 
bu. Anjous and Clapp’s Favorite, 
$1.50; Keefer, $1.25.

Potatoes—Country buyers pay 40@ 
50c per 100 lbs., m ostly 40@45c.

Poultry—'W ilson 
follows, this week:

& Company pay as 

Live Dressed
22c

Broilers ________ _____ 18c 22c
Light fowls ------- _____ 13c 16c
Heavy springs —_____ 20c 24c
Cox ____________ ____ 10c 14c
Turkeys ------------- _____ 30c 35c
Ducks --------------- ........... 18c 23c
Geese ---------------- _____ 18c 22c

Radishes—75c per doz. bunches for

Review of the Produce Market. 
Apples—W ealthy, W olf River, Alex­

ander, Maiden Blush and Baldwins 
command $1@1.50 per bu.; Spys com­
mand $2.75@3.

Bagas—Canadian, $1.75 per 100 lbs. 
Bananas—9@9j4c per lb.
Beans—Michigan jobbers are quot­

ing as follows:
C. H . P. P e a ___ ______________ $5.55
Brown Swede --------------------------6.00
Dark Red Kidney ---------------------9.50
Light Red Kidney ------------------- 8.75

B utter—The price has dropped 2c 
per lb., due to heavy receipts. Local 
jobbers hold fresh cream ery at 42c; 
June packed, 34c; prints, 43c. They 
pay 24c for packing stock.

California F ru its—Em peror grapes 
packed in sawdust, $3@3.25 per crate; 
Honey Dew melons, $3 per crate of 
either 6 or 8.

Celery—Commands 40@50c a bunch. 
Cauliflower—$1.50 per doz. heads. 
Cranberries— Late Howes are sell­

ing at $8@8.50 per y2 bbl.
Cucumbers— Illinois hot house com­

mand $3.25 for fancy and $3 for choice.
Eggs—The m arket is still steady. 

Local jobbers pay 54c for strictly 
fresh. They resell as follows:
Fresh, c a n d le d ---------------------
XX ______________________—
Candled f i r s t ------------------------
X _________________________
Checks __________________

Egg Plant—$1.25 per doz.
Garlic—35c per string for Italian. 
Grape F ru it—$3@3.25, according to 

quality.
Green Onions—Hom e grown are 

now in m arket command 25c for E ver­
greens and 40c for Silverskins.

Honey—25c for comb, 25c for 
strained.

Lem ons—'Quotations are now as fol­
lows:
300 Sunkist ____________________$7.50
300 Red B a l l ------- ---------  7.00

hot house.
Spinach—$1 per bu. for home 

grown.
Squash— H ubbard, 3c per lb.
Sweet Potatoes—Delaware Sweets, 

$3 per hamper.
Veal—Local dealers pay as follows:

Fancy W hite Meated ---------------- 11c
G o o d ___________________________
60-70 f a i r ----------------------------------- 07c

5 7v 
40c 
38c 
36c 
30c

W hat Retailers Are Buying.
The demand for toys this year has 

been stimulated by a number of old- 
fashioned sales methods, such as 
shows, circuses, parades and other 
publicity stunts, until buying began to 
take on an upward trend. W e would 
say that there are still millions of 
children who have faith in Santa 
Claus if the present “toy rush’’ is any 
indication of their belief in that myth.

There is a reluctance on the part of 
the buying public to purchase inferior 
quality merchandise, and it is interest­
ing to note that while domestic toys 
have been in greatest demand through­
out the East, South and on the 
Pacific Coast, foreign toys have found 
an attractive m arket in the Middle 
W est.

The late buying of toys by stores 
as well as the public is a ttributed to 
the election. The tariff question is of 
vital interest to the toy trade, and 
everyone wanted to see “which way 
the wind would blow.’’

There has been enthusiastic buying 
of American sporting goods, but we 
cannot say as much for this class of 
imported goods.

lust within the last week or two 
there has been a sudden picking up in 
orders for beaded bags for holiday 
gifts.

Stores report an exceptionally good 
business in silk lingerie and negligees, 
all the way from the popular to the 
high-priced garm ents. Crepe de chine 
is wanted first and radium comes sec­
ond in popularity in gift merchandise 
of lingerie, while in negligees crepe de 
chine and crepe back satin is running 
an even race for popularity. Boudoir 
ensemble sets have been featured in

the cities for some little time, and calls 
are just coming in from out-of-town 
stores for these sets.

Brushed wool scarfs have had a 
“come-back,” if we are to judge from 
the num ber of orders coming in for 
this scarf with pockets and belt. Fiber 
silk scarfs, Scotch plaids and high 
shades in solid colors are wanted.

Retailers seem to have bought 
wom en’s coats sparingly early in the 
season, and therefore a larger number 
than usual at this time of year have 
l>een in the m arket to buy sales m er­
chandise. Coat stocks are pretty  well 
picked now, and late comers won t 
find much of a choice.

There is little activity now in the 
misses’ and women's dress m arket. 
There are requests for special styles 
not usually carried in stock, and some 
orders have come through for white 
dresses a t prices to range from $16.75 
to $29.50.

W hile there is renewed activity in 
the m arket for girls’ winter dresses, 
there are few to be found, except some 
new English broadcloths. P rin ts seem 
to be good for holiday dresses.

The small towns want the satin and 
metal cloth hats which retail around 
$5, while the high shades in faille are 
preferred in the big cities. There are 
calls also for popular priced felt hats 
to sell at $1.95 to $3.95.

W e are getting rush orders to meet 
holiday trade, for men’s neckwear, as 
well as m en’s mufflers of cashmere and 
fiber silk, to sell for $1 and $1.50 up. 
And from all sections orders indicate 
that m en’s furnishings will have a 
good holiday business.

I t  is a m atter of regret th at the 
Grand Rapids League of W om en V ot­
ers should announce its advocacy of 
the infamous child labor am endm ent 
which has been enacted by Congress 
as the result of red propaganda from 
Russia. T his is one of the m ost per­
nicious pieces of legislation ever per­
petrated on a free people by the de­
mons of unrest which have their head­
quarters in Moscow. T here will be 
great rejoicing in Russia and Leaven­
worth over the illy advised action of 
the women on this subject and later 
on, if they succeed in fastening R us­
sian espionage on this country, we will 
all have occasion to eat the bread of 
bitterness.

Hides, Pelts and Furs.
G reen, No. 1 ---------------------------------- - ®®
G reen, No. 2 ---------------------------------------
C ured , No. 1 ------------------------------------

C alfsk in , G reen, No. 1 
C alfsk in , G reen, No. 2 
C alfsk in , C ured , No. 1 
C alfsk in . C ured , No. 2 
H orse , No. 1 -------------

U
11%
1«

H orse, No. 2 ______________
Pelts.

___ 1 00<

Z DU

12 50
___ 1  o o i >2 00

Shearlings __  504>1 00
Tallow.

07
00
0 0

Wool. 0 4 0
0 3 0

U nw ashed, fine --------------- . 0 4 0
Furs.

Skunk. B lack  ---------------------------------- 3 00
S kunk, S ho rt ------------------------------------“ JJ®
S kunk , N arrow  -------------------------------- 1 00
Skunk, B road  --------------------------------- “®
M uskra ts , W in te r  ---------------------------- J 35
M uskra ts , F all ----------------------------- •- 1 ®®
M uskra ts , K itts  -----------------------------  15
R accoon, L a rg e  ------------------------------- ® ®®
Raccoon, M edium  ------------------------------*j Jj®
Raccoon, Sm all ---------------------------------" ®®
M ink, L arge  -------------------   ® ®®
M ink, M edium  ---------------------------------- \  ®®
M ink, Sm all ------------------------------------- » 00

mailto:1@1.50
mailto:3@3.25
mailto:8@8.50
mailto:3@3.25


M I C H I G A N  T R A D E S  M A N
D ecem ber 17, 1924

Chat With the Ambitious Clerk.W ritten for the Tradesm an.
Of course you want to get ahead.
Every young man does th a t’s worth 

his salt.
But how? T hat is the problem that 

puzzles you, and a host of other young 
men. W hat s the “secret of success”
__what is the key which will unlock
the door to bigger achievement?

There isn’t any secret of success—a 
host of writers and theorists and es­
sayists to the contrary. The way to 
success is written in the achievements 
of a host of men who have succeeded.
It is simply this:

Make yourself worth more and 
then collect your full value.

Especially, make yourself worth 
more. T h at’s the primary essential. 
T hat done, you won’t have much 
trouble in collecting. The individuals 
and companies and corporations who 
purchase service are always looking 
for the man who is worth more than 
his fellows—yes, and they see him 
above and beyond the ruck and rush 
of ordinary men who are worth just 
so much and aren’t try ing  to add to 
their value.

Then make yourself worth more. 
You’ve got to do that before you 
start on your collecting tour. Unless 
you’re worth more, your claim against 
the world for a better living won’t be 
valid.

You’re a clerk—maybe just begin­
ning, maybe long enough in the store 
for the first enthusiasm to have worn 
off. W hat has taken the place of that 
first enthusiasm —or, if it hasn’t van­
ished yet, what is to take its place? 
U tter indifference—or businesslike and 
systematic effort to achieve? Are you 
letting your initial value decline 
through neglect to use even your 
present limited capacities to the full 
or are you steadily striving to add to 
your value, and your capacity for 
achievement?

There are a good many ways in 
which an ambitious young fellow in a 
retail store can make himself worth 
more. W orth  more, not merely to his 
employer, but to himself. Don’t for­
get that—every volt you add to your 
capacity for achievement increases by 
that much your own individual capital. 
W hen you make yourself worth more, 
it’s your own property that s being 
improved.

The first step toward improvement 
is to stop taking things for granted, 
and to look about you with wide open 
eyes.

And, no m atter haw small and in­
significant the store in which you 
work, it possesses opportunities for 
development, for achievement that is 
worth while, for doing more and bet­
ter work than an ordinary clerk 
m ight do.

I believe in a m an doing the biggest 
work of which he is capable, holding 
the biggest job, drawng the highest 
wage—but until he reaches that happy 
point, he m ust make the best of the 
opportunities that are his, and must 
carefully, conscientiously and system ­
atically prepare for the day of greater
things. . , • , 11

If your present job isn t all you
hope for—and it isn’t if you’re gen­
uinely am bitious—at least use it to de­

velop yourself. Make it a training 
course for bigger achievement.

Perhaps your employer himself de­
signs all the window displays. No 
room for opportunity there? Oh, but 
there’s room for training yourself. 
Study his displays with a critical eye. 
Study the suggested and photographed 
displays in trade papers, wherever you 
can get hold of them. Study the dis­
plays put on by o ther merchants. 
Learn to gauge the probable effect of 
a display upon various classes of cus­
tomers. You’ll find this good practice, 
even if you never actually trim  a win­
dow. But you’ll find, too, that your 
study of window trim m ing as done 
by others develops original ideas in 
vour own m ind; that if you suggest 
these ideas to your boss they 11 more 
than likely be cordially welcomed— 
and that larger opportunities will open 
to you.

W hat is advertising from your point 
of view? Something that the boss puts 
in the paper to induce customers to 
come to the store—and sometimes they 
do and sometimes they don’t?

If you’re ever to be a merchant 
yourself, you’ll find it worth while to 
be able to write the sort of advertising 
that brings customers to the store. 
Study the advertisem ents and find out 
which possess the m ost pulling power; 
and analyze the cause which renders 
one advertisem ent effective and an­
other innocuous. Study competitive 
advertisem ents; read up on advertising 
whenever you get an opportunity. T ry  
your hand at writing advertising copy 
for vour store. Show some of your 
suggestions to the boss. You 11 get 
a chance to develop, the minute you 
reveal genuine promise.

Are you the right kind of a salesman 
—a profit-maker? Have you ever an­
alyzed your own work behind the 
counter? Salesmanship is the big thing 
in m erchandising, and right now is the 
time for you to learn its every detail. 
As a salesman, your value to the store 
is limited—strictly limited—by the 
profits you make for the store. The 
larger the amount of profits you pull 
in, the more you’ll be worth to the 
business, and the better the chance of 
advancement.

Salesmanship doesn’t consist in 
handing out the “specials” which a t­
tract custom ers in the first place. It 
doesn’t consist in making friends by 
dropping an extra half ounce of spice 
on the scale. It does consist in selling 
the goods that give the custom er thor 
ough satisfaction and make a profit 
for the store.

T h at’s the kind of salesmanship you 
ought to learn; and the kind you m ust 
learn if you would develop an added 
earning capacity. Learn tact in deal­
ing with people; learn the goods, that 
you may talk up their selling points; 
learn to look at things from each in­
dividual custom er’s point of view, so 
that you m ay gauge your salesman­
ship to the individual. Keep tab on 
your sales, m entally at least; try  to 
score an increase each day over the 
corresponding day last week; get the 
knack of introducing new goods and 
specialties and suggesting additional 
purchases.

Make yourself worth more. I t ’s the 
way to get ahead. V ictor Lauriston.

HARD CANDY
A FINE LINE AT VERY ATTRACTIVE PRICES 

ORDER EARLY

A G E N T  F O R

jo w ^ E y s
C H O C O L A T E S

N A T IO N A L L Y  A D V E R T IS E D

N A T IO N A L  C A N D Y  C O ., INC.

PUTNAM FACTORY
G R A N D  R A P ID S . M IC H IG A N

YOUR BUSINESS AND OURS

tion  an d  inc reased  h ea lth ,
W e’re  send ing  people by  th e  th o u san d  to  th e ir  g ro ce rs  fo r it. 
G et y o u r sh are  of them '.
T h is  m eans m ore custom ers  w ho will come to  you re g u la rly  a n d  
who w ill boost you r sa les of g roceries  in  genera..

FLEISCHMANN’S YEAST 
The Fleischmann Company 

SERVICE

When it comes to foods
there is nothing better than

HOLLAND RUSK
sum--ki tao

r°° ALL DAY WITH
If you don’t carry it now order a
case from your jobber today.

B e su re  to  g e t the  
package  w ith  th e  

W indm ill T rad em ark

Holland Rusk Company, Inc.
HOLLAND MICHIGAN

J t
EveryMeal 

Eat , 
HEKMANS 

Crackers and Cookie-Cakes

Delicious cookie-cakes and crisp 
appetizing crackers —— There is a 
Hekman food-confection for every 
meal and for every taste.

iPiscuitCo.elçman ifiscwi
Grand Rapids.Mich.
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In$1806
There w as no telephone, there w as no electric light, 
there was no aeroplane—but there was Colgate s soap. 
In th a t year of I 806 the House of Cleanliness was 
founded by ^Villiam Colgate. Today it is still owned 
by the grandsons and great-grandson of the founder. 
T he sam e strict attention is paid now, as then, to 
quality—the sam e rule of business applies— “T ru th  
in Advertising Implies Honesty in M anufacture.

&

Founded 1806

ONE OCTAGON PRO DUCT SELLS ANOTHER

S tart now to sell the substantial old Octagon family 
of companion products as a group. No lazy mem bers 
__they all sell fast. Every hom e can use a t least four.

V A LU A B LE PREM IUM  COU PO NS

i
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iiig the need of external police regu WOOLS AND WOOLENS.
THE TREND OF TRADE.

In mercantile circles, for the time 
being, interest is centered in what is 
going in in the retail dry goods stores. 
T he holiday buying period is on at 
full blast in all portions of the coun­
try  and is a ttracting  attention in the 
jobbing m arkets for more reasons than 
one. This buying appears to  be not 
only generous of volume but also 
broader in its scope than usual. I t  is 
by no means confined to  the ordinary 
gift articles, although these are m ak­
ing a good showing in the sales. M er­
chandise of a useful character is loom ­
ing up well. The weather has restric t­
ed sales of certain kinds of apparel, 
especially those for women s wear, 
and this departm ent continues as the 
weaker portion of the m arket. But 
there are signs of im provem ent even 
in this direction. A noticeable thing 
about all the buying is that price re­
mains, in many instances, a somewhat 
controlling factor. F rugality  is ap­
parent in all the extensive purchasing, 
as is indicated by the am ount of shop­
ping around that is done and by the 
response to the various bargain an­
nouncem ents. Retailers are convinced 
of the resistance of custom ers to price 
advances and appear to be doing their 
best to meet that fram e of mind. This 
is a circumstance that is seemingly 
being taken into account also by p ro ­
ducers as a guide in their selling pol­
icies, although in certain lines it is 
difficult to see how to avoid increases 
in price for the near future.

Necessaries of life remain high and, 
so far as food is concerned, appear to 
be going upward ra ther than down­
ward. Extravagance in certain direc­
tions, moreover, is tending to reduce 
the purchasing power of many. A 
striking instance of this was given 
during the week a t the m eeting in 
Chicago of the so-called automobile 
bankers. These persons are the ones 
who help finance the purchase of m o­
tor cars. T heir business is of rather 
large proportions, the estim ates run ­
ning up to $2,000,000,000 or over in a 
year. I t  is asserted that between 75 
and 80 per cent, of the automobile 
business is done on time payments. 
W h at proportion of this consists of 
advances to  dealers to enable them  to 
stock up and what is due to the buy­
ing of m otor cars on instalm ents is not 
exactly clear. T he bankers complain 
that instalm ents are spread over too 
long a period of time. In some in­
stances this is as long as th irty  
m onths. The purpose is to restrict the 
period to  not more than  a year. These 
data appear to confirm the general im­
pression th at there is a good deal of 
buying of automobiles on the part of 
persons who really cannot afford them  
and who, in paying for them , m ust 
stint them selves in other directions. 
Som ething of the same kind is the 
case regarding certain other instal­
m ent purchases, and the extravagance 
in such instances m ust be offset by 
very rigid economy in w hat are usu­
ally considered necessaries.

COTTON AND COTTON GOODS.
Last week’s estimate of the cotton 

crop, the final one of the Department 
of Agriculture, while not coming up 
to the more optimistic private ones,

showed a larger yield than that of a 
fortnight previous. The total as given 
is for 13,153,000 bales, exclusive of 
linters. The quantity ginned up to 
Dec. 1 was 12,225,025 bales, which is 
rather a remarkable showing. Under 
ordinary circumstances this would 
seem to indicate a crop of about 14,- 
000,000 bales. Som ething curious 
happened to the m arket when the of­
ficial estim ate was issued. It had been 
expected th at a report of anything 
over 13,000,000 bales would result in 
a drop in the quotations. But, on the 
very m orning when the report came 
out, there was published a statem ent, 
telegraphed from Fall River, stating 
that all the mills of that city were to 
begin operations a t capacity. If so, 
this would call for a large quantity of 
cotton. The effect of the dispatch was 
to stop any tendency toward lower 
quotations and to send them up. 
W hen the denial of the tru th  of the 
report came next day, prices dropped 
again. The explanations of the m at­
ter failed to explain how a dispatch of 
the kind could ever have been honest­
ly sent. Prices of gray goods have 
been fluctuating a little because of the 
changes in the raw material quota­
tions, but the merchandise is apparent­
ly held firmly and there is no super­
abundance of stocks. Not much new 
business is offered, as buyers are con­
vinced that they will not be at a dis­
advantage in delaying their orders. 
Finished goods are passing into dis­
tributing channels a t about the rate 
usual a t this time of year, but there 
is promise of much greater activity 
after the beginning of the new year. 
O rders are coming in well for heavy­
weight underwear for next Fall. State 
mills have been showing their offer­
ings, although formal opening of cer­
tain lines will not occur until to-m or­
row. They will show decreases com­
parable with those already made on 
Southern mill goods. Hosiery lines 
are being w'ell taken.

LEGALIZE TRADE PRACTICE.
Quite a while ago Secretary Hoover 

of the D epartm ent of Commerce sug­
gested that the Government, instead 
of harassing business by instituting 
proceedings for supposed violations of 
the an ti-trust laws, should try  and co­
operate in giving advice enabling busi­
ness men to know what they could 
and could not legally do. Of a similar 
purport is the m inority report of Com­
missioner Gaskill of the Federal Trade 
Commission, which was sent to Con­
gress a few days ago. He calls a tten­
tion to the physical impossibility of 
the commission to deal with the enor­
mous num ber of cases brought before 
it, and suggests legislation to meet the 
difficulty. One enactm ent proposed by 
him would perm it a respondent to 
stipulate an admission of w hat was 
charged against him, prom ise to dis­
continue objectionable practices and 
agree th at statem ents to this affect 
should be used against him  in case he 
did not abide by w hat he promised. 
T his procedure, however, would help 
only to lessen the num ber of cases re­
quiring pleading, trial and argum ent. 
But another recom m endation by Mr. 
Gaskill would legalize trade practice 
and call for governm ent in industries 
by their own mem bers, thereby lessen-

rule founded on reason and justice 
would receive legal sanction, and vio­
lators of it would be restrained. In 
addition, the burden of proof would 
be on the transgressor to show that 
the trade rule was unjust or illegal. 
An enactm ent of the kind would fit in 
well with the general movement, now 
in progress with trade organizations, 
for more ethical practices.

RESTRICTION OF RUBBER.
Attem pts to raise prices by restrict­

ing production do not always meet 
with the success which their projectors 
figure on. An absolute monopoly is 
necessary to accomplish that end. In 
the case of rubber, which attracted 
much attention some time ago, a de­
term ined effort was made by the B rit­
ish interests controlling the output of 
Malaya and Ceylon to secure at least 
paying prices by restricting produc­
tion, the restriction being made de­
pendent on m arket values. As the lat­
ter rose, more rubber was exported 
The plan was put in operation when 
the m arket was glutted by supplies 
and demand was low. Its immediate 
effect was to raise prices to some ex­
tent. The rubber growers in the Dutch 
E ast Indies were not, however, parties 
to  the scheme and did not abide by 
it. N either did the American owners 
of plantations in Sum atra. Between 
60 and 75 per cent, of all the world’s 
production of rubber is used in this 
country, and the buyers here started 
taking more of the m aterial from the 
Dutch East Indies after the British 
interest got to cutting down exports. 
In  consequence, the Dutch growers 
are selling about twice as much as the 
British. Consumption of rubber is also 
increasing, while stocks are said to be 
lower than at any time within the past 
four years. Under the circumstances, 
the British are beginning to wonder 
w hether the restrictive policy is worth 
continuing. The best indications are 
that the whole plan for lim iting out­
put will soon go into the discard.

CANNED FOODS MARKET.
The bulk of the buying for the year 

has been accomplished and it is sur­
prising therefore to see the interest 
which is still displayed in staples for 
later distribution. True, this is for no 
im portant blocks and is more or less 
scattered over the whole line, but there 
is buying going on at a period when 
often there is very little activity. The 
great trouble is in finding the lines 
in demand at quotations which appeal 
to the holder and the buyer. Owners 
of canned foods are not anxious sell­
ers. Most distributors are not unload­
ing but are seeking to increase their 
stocks and where a surplus exists the 
holder would ra ther pay a small charge 
for carrying than to accept to-day’s 
values either for prom pt or later ship­
ment. A strong undertone is plainly 
apparent, .with every indication of a 

■ healthy movement, increased quota­
tions and a ready clean up when busi­
ness resum es in 1925.

• W hen widows rush in it’s time for 
the young girls to look out.

Fog stopped the London wool auc­
tions for a couple of days last week. 
Prior to th at there were indications 
that the pace with which the present 
series of Colonial wool sales started  
could not be kept up. W hen the sales 
came to an end, however, m ost prices 
were above those obtained in October. 
About 24,000 bales were left unsold. 
There was little American buying, the 
total being only about 2,000 bales. 
New Zealand and Australian sales still 
show keen in terest on the p a rt of 
bidders for desirable wools such as 
the medium and lower grades. T he 
contracting, in advance of shearing, of 
W estern wools has reached quite large 
proportions and the pooled clips still 
held by co-operatives are gradually 
passing into the hands of dealers. Im ­
portations, too, are showing an in­
crease and foreign stocks in bond are 
being drawn on. W hat am ount of 
wool the mills possess is an uncertain 
quantity. The biggest of them , which 
are supposed to have the largest sup­
plies, make no reports. A num ber of 
the smaller ones, it is believed, will 
soon have to come into the m arket to 
provide for the needs of the next 
heavyweight season, the openings for 
which will probably be held in about 
a m onth. Little in the way of feature 
is shown by the goods m arket. In  the 
men’s wear division the reorders for 
spring have not come up to expecta­
tions as yet, but there is still a pros­
pect for further business before the 
fall lines are shown. T he price in­
creases may have had some effect in 
slowing down demand. W om en’s wear 
fabrics, especially those of the sports 
variety, have been doing quite well. 
Novelty has been a taking feature in 
these. Flannels have been opened at 
a 10 per cent, advance. A bright spot 
in woolens continues to be the big 
trade in rugs and carpets.

Attendance at agricultural colleges 
has fallen off 34 per cent, during the 
last ten years. T he average enroll­
ment in 1914 was 458; it is now only 
289. This is, of course, a t least part­
ly, a reflection of the general move­
m ent from farm to city, emphasized so 
decidedly by the war. A readjustm ent 
will come in time and the automobile 
is bound to hasten it. As for the ag­
ricultural college itself, it has proved 
its value in improving the m ethods of 
farm ing; and while this m ost con­
servative element in the population 
m ay not entirely have accepted book 
learning at its real value, its results, 
both in general and in particular, will 
stand the test. A t the twenty-fifth 
international live stock exhibition in 
Chicago the text-book farm ers of the 
agricultural schools walked off with 
the most im portant honors. Im prove­
m ent in technique can be taught by 
experience, but it can be learned from 
books and teachers much more rapid­
ly. It is a fact, for instance, that the 
archery am ateurs of to-day are much 
better shots than the longbow men of 
Robin H ood’s time. Farm ing is older 
than history, but we are only beginning 
to learn to get the m ost out of it.

Some people never have time to do 
the things they don’t like to do.
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was little less than phenomenal, due tion to details on the part of the sons, 
c^rriP iW rpe. of course, to the re-

Some Men I Have Known in the Past.
Standing in front of the retail show 

windows of P. Steketee & Sons—which 
are, in my opinion, ahead of any win­
dow displays ever shown in Grand 
Rapids— I cannot help recalling the 
open face and kindly mien of the 
friendly founder of th at house and I 
invariably find myself repeating, “ I 
would gladly give $100 to see Paul 
Steketee looking a t these window dis­
plays and be able to listen to his com­
m ent thereon.”

In  1850 W . S. H . W elton engaged 
in the clothing trade on Canal street. 
Some one told him he ought to have 
a Holland clerk and recommended 
Paul Steketee for the position. On 
enquiry, he learned th at Paul Steketee 
was digging lime stone in Grand River. 
Repairing to the river bank, above the 
dam, he saw a lusty looking Dutch 
boy working in the w ater up to his 
waist and motioned him to come 
ashore. W hen Paul had climbed up 
the bank, 'Mr. W elton asked him if he 
was Paul Steketee. Receiving an af­
firmative reply, Mr. W elton enquired.

“How would you like to work in a 
store?”

Paul Steketee countered with a char­
acteristic enquiry which is suggestive 
of the sturdy race which has done so 
much to make Grand Rapids g re a t. 

“How much you pay?”
A bargain was struck on the river 

bank and the next m orning Paul 
Steketee became a retail clerk and 
started upward on a career which has 
had few equals in the mercantile his­
tory of Michigan. Mr. Steketee sub­
sequently transferred himself to the 
dry goods store of John & George 
Kendall and in 1862 he formed a co­
partnership with John Doornink under 
the style of Doornink & Steketee and 
engaged in the dry goods business in 
one of the stores now occupied by P. 
Steketee & Sons. The partners had a 
combined capital of $1,650, constitut­
ing the savings of years, and Mr. 
Steketee went to New Y ork to pur­
chase the initial stock. H e found the 
agents of the cotton mills very much 
disheartened over the war and a gen­
eral opinion prevalent that the country 
was going to the bad and that prices 
were naturally going to pieces. This 
was not the case with H . B. Claflin, 
who had great faith in the stability 
and integrity of the country, and ad­
vised Mr. Steketee to buy all the do­
mestics and staples in the cotton goods 
line he could get hold of. T his advice 
he followed to the letter; and until 
the death of Mr. Claflin Mr. Steketee 
was on confidential relations with that 
eminent gentleman. He invested prac­
tically all the capital of the firm in 
cotton goods and cottonades, and in 
future years delighted to tell of the 
panic which seized his partner when 
the goods were unloaded on the side­
walk in front of the store. Especially 
was this true of the cottonade pur­
chase, which looked somewhat pre­
tentious, but before the store was open 
and the goods were on the shelves 
their m arket value had nearly doubled, 
and the cottonades which Mr. Steketee 
had purchased for 30 cents per yard 
sold over the counter for $2 a yard 
before the last bolt was gone. From  
that time on the success of the house

markable advance which all kinds of 
goods sustained during the war. Two 
years after the firm of Doornink & 
Steketee was organized a branch store 
was established at Holland City under 
the m anagem ent of George Steketee, 
the firm name being Doornink, Stek­
etee & Bro. In  1868 George sold out 
his interest in the business and the 
H olland store was conducted by 
Andries Steketee. In  1871, the big 
fire wiped out the business at Holland, 
but Paul re-established it, with A n­
dries as partner. The latter became 
sole proprietor of the H olland branch 
in 1886 and conducted the store there 
under the style of A. Steketee & Sons, 
until the death of the senior partner. 
It is now conducted as A. Steketee & 
Sons. The co-partnership of Door-

until it has become one of the largest 
and most profitable in the State. Ad­
ditional frontages on Monroe avenue, 
a double frontage on Fountain street 
and the lot at the corner of Ionia 
avenue and Fountain street have since 
been acquired and improved by the 
construction of buildings adapted to 
the needs and requirem ents of the 
house and in keeping with the prog­
ressive spirit of the city.

I have never known a more honest 
man than Paul Steketee. He not only 
believed in strict honesty of speech 
and action, but he also followed the 
admonition of the Apostle Paul to 
avoid the appearance of evil. He 
brought up his children in the fear 
of the Lord and never perm itted a 
clerk or employe of any kind to mis­
represent any article for sale in his

never perm itted any friend to suffer if 
it was in his power to relieve the suf­
ferer. Mr. W elton fell in evil days in 
later years, but he never visited Grand 
Rapids that he did not receive a band- 
some gift in cash from his first Dutch 
clerk. The same was true of the sons 
so long as Mr. W elton lived. W hen 
Paul Steketee died, Daniel C. Steketee 
came to my office and enquired:

“W here is W . S. H. W elton?”
“Twelve miles out in the country 

from Owosso,” I replied.
“Get him  here in time for the funeral 

and come with him to the services. 
You will not understand the preacher, 
because he will talk Dutch, but father 
will be happy to know that Mr. W elton 
was w ith him on that occasion.”

I did as requested and shall never 
forget the grief of the man of 90 years 
as he paid his last respects to the man 
who had been his steadfast friend all 
through life.

One of the surprises of my life was 
to see Paul Steketee come puffing up 
the two flights of stairs in the Eagle 
building back in 1883—two weeks after 
I started the Tradesm an. Taking a 
chair and resting long enough to get 
his breath, he looked at me sharply 
and asked me what general plans 1 
had in view in connection with tin- 
publication of the Tradesm an. I told 
him that I had been working out my 
plans for several years, that I had 
talked with m erchants of all classes in 
every part of the State and had for­
mulated a career for the Tradesm an 
that I believed would enable me to be 
of real service to the retail trade and 
do much to lessen any friction which 
m ight arise between the wholesale and 
retail trade. He questioned me p a r­
ticularly regarding the moral tone 1 
proposed to give the paper, stating 
that he believed that a publication 
which steadfastly stood for the great 
cardinal principles of right, justice and 
the Golden Rule could not fail to have 
a marked effect on m erchants, as well 
as on clerks who will ultimately be­
come m erchants. I think I must have 
entirely satisfied my visitor on these 
points, because at the end of a two 
hour interview he made a contract for 
a good sized advertising space and the 
Steketee name has never been om itted 
from the advertising pages of the 
Tradesm an for a single issue—and I 
hope never will. For many years Mr. 
Steketee called at the office regularly 
every three m onths to satisfy his ad­
vertising bills with gold coin. H e in­
variably expressed his confidence in 
the general policy of the paper and 
found it in his heart to commend many 
things I presented in such a way as to 
meet his unqualified approval. I do 
not think the Tradesm an ever had a 
more careful reader and generous 
critic than Paul Steketee. I do not 
think any man outside of the office had 
more influence in establishing the 
policy of the Tradesm an and its a 
titude on trade topics and mercantile 
conditions than Paul Steketee.

E. A. Stowe.

If your store gets the reputation of 
having the newest things in its line at 
all times, it will be counted the best 
store in its line and it will have, the 
best trade.

The Late Paul Steketee.

ink & Steketee was discontinued in 
172 and the business was continued 
y Mr. Steketee alone until 1875, when 
e retired from trade a couple of years 
nd devoted his attention to his real 
state interests. Some of his sons in 
le m eantime having grown to man- 
ood, and feeling the necessity of edu- 
ating them  to pursue a mercantile 
areer, he re-engaged in business at 
he corner of Monroe and Ionia 
venues, where the Hom e State Bank 
or Savings is now located. Some 
ears later he purchased one of the 
everal frontages the house now oc- 
upies on Monroe avenue, at which 
ime the firm name was changed to 
3. Steketee & Sons, including John, 
Peter, Daniel and a son-in-law, Cor- 
lelius Dosker. The business naturally 
jrew under the watchful care of Mr. 
oteketee. sunnlemented bv the atten-

store. H is customers thoroughly un­
derstood this characteristic of the de­
pendable m erchant and felt no hesita­
tion in purchasing anything that was 
offered for sale at his store.

Mr. Steketee was not a Tw entieth 
Century business man and would have 
found it difficult to reconcile his ideas 
of staple merchandise with the goods 
now handled in a great departm ent 
store. W hile he gradually relinquish­
ed the details pertaining to the m an­
agem ent of the store to his sons and 
grandsons as he advanced in years, he 
retained a keen interest in every 
branch of the business and kept his 
fingers on the pulse of the establish­
m ent until the Death Angel called him 
to his reward.

One of the things I admired in Paul 
Steketee was the m anner in which he



REVIEW OF THE SH O E M ARKET

The Square Deal in Adjustments on 
Shoes.

It has always been true that when 
business is hardest to get, the public 
generally is hardest to please and de­
mands most from the merchant. There 
seems to be an uncanny sense on the 
part of the public of the “distress” of 
business and to rub it into the harass­
ed m erchant and make his lot still 
harder by demanding redress for more 
imaginary grievances.

Good ethics in business should call 
for a square deal all around, but un­
fortunately “good ethics” often is 
som ething that is much too one-sided.

No m erchant or m anufacturer hesi­
tates to instantly go the distance with 
a customer who has a plain case of a 
defective shoe in satisfying the cus­
tomer, but there is a wide difference 
of the viewpoint of the customer and 
what he, or more often she, expects 
and what the m aker or m erchant 
should do in such cases.

Satin shoes which are cut on the 
heel through contact with a clutch 
pedal of an auto are often brought 
back to the m erchant and a claim made 
for a defect.

Some customers who lose a heel 
from a shoe think they should have a 
new pair of shoes given them, when 
the heel can be put back perfectly and 
be as useful as ever. A rip that can 
be sewed and make the shoe as good as 
new will not be accepted by unrea­
sonable customers. The annual crop 
of first-oi-season burnt soles has made 
its appearance and the custom ers in­
sist that they haven’t been near any 
heat—and that the shoe is just “ro t­
ten. And so on indefinitely.

Local associations, or better still, 
the N. S. R. A., could go a long way 
toward softening the sting that results 
from these daily battles all over the 
country. Let a few m erchants con­
centrate on the subject and list the 
m ajor complaints that are of daily oc­
currence, then print a booklet or leaf­
let recording in it all these complaints 
that occur; have it contain a reason­
able explanation of these complaints 
and just what sort of an adjustm ent 
may be expected by the custom er from 
the store. Then let the stores live up 
to these adjustm ents and stick to their 
guns. As, for instance:

Sole leather when brought in con­
tact with a very little heat, as resting 
the foot on a steam pipe, burns and 
gets brittle and cracks. Your shoe 
m erchant should not be expected to re ­
imburse you for such damage that 
you may unthinkingly cause yourself.

W et shoes when dried too quickly 
by placing them over a register or on 
a radiator, as is too commonly done, 
will dry hard, becomes brittle and are 
likely to crack. It is unfair to expect 
the m erchant to stand any part of the 
loss resulting from this treatm ent, un­

fortunate as it may be for the cus­
tomer.

Rips in uppers and soles sometimes 
occur. Any m erchant in such case 
will gladly have the rip sewed up and 
make the shoe as good as new without 
charge to the customer. Such incon­
sequential rips should not be used as 
a basis for an allowance or a new pair 
of shoes by the customer, as is some­
times done by a few unreasonable peo­
ple. And so on through the list of 
complaints on which demands are
based for a new pair.

Finally to cap the whole scheme by 
an offer prom inently brought out that 
any dispute that may arise of a serious 
nature will be referred to any com­
petitor by the customer and that the 
m erchant in question will make any 
adjustm ent the other m erchant sug­
gests.

Such a set of adjustm ents, and list of 
the more common causes for com­
plaint for which there should be no 
redress in fairness to the merchant,
will m aterially help to educate the peo­
ple as to just what they are and are 
not entitled to, and if brought out at 
the time a complaint is made and the 
very subject pointed out in the
pamphlet, will go a long way toward 
m aking the kicker see the other side 
of it.

A few years ago, the m erchants of 
Boston did get out such a booklet and 
these were bought by practically all 
the m erchants of the city and good re­
sults were obtained by their distribu­
tion, and by referring to them at the 
time of the complaint.

Such a booklet with the names of 
all the m erchants of the city who will 
subscribe to the idea printed on the 
back page will show the public that 
the m erchants are together in the game 
of fairness, and net profits can be 
boosted one or two of the one-tenths 
of one per cent, that mean the differ­
ence between a profit or a loss.— Shoe 
Retailer.

A Salesman's Prayer.
Look with a forgiving eye on the 

buyers who lie to us about the low 
prices our competitors give them.

Strengthen the memory of those who 
are always going to give us a good 
order the next time we come around.

Teach us not to complain at the 
roller towels that the multitude have 
used before we got there.

Give us stomachs like alligators that 
we may digest the stale bread and the 
lion steaks cut from the neck where 
the yoke worked.

Teach us to be thankful for the 
stump water served us and called 
coffee.

Toughen our hides that we may

sleep soundly in hotel beds th at are 
already inhabited.

And please, above all things, grant 
our wives patience so they won’t ex­
pect our wages until we get them.

Stage a week’s drive to  get more 
people in your stown to wear caps 
when the weather is storm y. Caps are 
ideal for wearing when there is rain, 
because they won’t catch and hold wa­
ter the way hats do; they are ideal for 
wear when the wind is blowing because 
they don’t blow off the way hats do 
and they are ideal for wear when it is 
snowing or sleeting because they can 
be pulled low' so as to protect the face.

I t ’s a poor bargain for you if it is 
poor one for the other party.

Shoe Orders Shape Up Well.
A summary of the advance business 

booked to date in Spring lines of men’s 
shoes of the finer grade not only 
shows a larger num ber of pairs under 
order than was the case last year at 
this time, w'hich indicates a greater 
willingness on the part of retaileres to 
anticipate the future than they showed 
then, but the individual orders are 
themselves larger than those of a 
year ago. One of the gratifying things 
about the business taken is the way in 
which retailers have accepted the 
newer things that have been offered to 
them, especially the models that com­
bine lightness in appearance with 
actual lightness in weight. These 
models are of the so-called custom 
variety and have cut quite deeply into 
sales of the heavy brogue type that 
has befn jn favor for several seasons.

A U TO M A TIC  4 2 6 7 BELL. M A IN  2 4 3 5

A. E. KUS TERER&CO.
INVESTMENT BANKERS & BROKERS

GOVERNMENT MUNICIPAL PUBLIC UTILITY
RAILROAD CORPORATION BONDS

205-217 Michigan Trust Building GRAND RAPIDS

THE UNITED LIGHT AND 
POWER COMPANY

(Successor to United Light & Railways Company)
DAVENPORT GRAND RAPIDS CHICAGO
The Board of Directors of The U nited Light & Power. Com­

pany has declared the following dividends on the stocks of the 
company: ,

A quarterly dividend of one dollar sixty-two cents ($1.62) per 
share on the Class “A” Preferred Stock, payable Jan. 2, 1925, to 
stockholders of record Dec. 15, 1924.

A quarterly dividend of o n e 'd o lla r ($1.00) per share on the 
Class “ B” Preferred Stock, payable Jan. 2, 1925, to stockholders of 
record Dec. 15, 1924.

A dividend of forty cents (40c) per share on the Class “A” and 
Class “B” Common Stocks, payable Feb. 2, 1925, to stockholders of 
record Jan. 15. 1925.

Transfer books will not be closed.
Dec. 5, 1924. L. H. Heinke, T reasurer.

IH e r o l d - B e r f s c h  S h o e s

SCOTCH GRAIN, BROGUE STYLE

STILL GOING STRONG!
A S torm w elt Scotch G ra in  O xford m akes 
a n  ideal shoe for w in ter.
W e ca rry  Scotch G ra in  O xfords in  B lack , 
S tock N um ber 983 a n d  Brow n, S tock  N u m ­
b er 982, p opu la r C am pus la s t , so ft tip , 
heavy  sole w ith  w a terp ro o f liner.

W e m ake  Scotch  G ra in  
O xfords to  o rd e r w ith  
S to rm w elt w hich  p ro ­
te c ts  th e  shoe from  d ir t  
a n d  m o is tu re  a n d  m ak es  
a  sp lendid  shoe fo r w e t 
w ea th e r. T he  H . B. 
Scotch  G ra in  w ill find 
fav o r w ith  y o u r c u s ­
tom ers .

Graqd Rapids
HEROLD-BERTSCH SHOE COMPANY

Michigan
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Why Santa Claus Is Not a Myth. 
Grandville, Dec. 16— Do you rem em ­

ber your first Christmas?
Doubtless you do, since it was the 

m ost wonderful day in all the year, in  
the deep woods of the big pineries old 
Santa Claus came as well as to the 
wealthy homes of the cities. Every 
boy and girl thought there was no 
other saint like St. Nicholas, and 
revered him above every earthly
friend. .

H e came gliding over the glassy 
roads of the big woods, his bobsleigh 
loaded down with good things^ for the 
boys and girls. You may think it a 
disadvantage that the saint had to 
slide down six inch stove pipes instead 
of broad chimneys, but he accomplish­
ed the feat all the same, and nobody
wondered a t it. .

Children of the woods read fairy 
stories as well as other children and 
Santa Claus was the one big father ot 
them  all, fat and fanciful as possible, 
and yet palpable for all. No children 
were forgotten, however poor and 
lowly. There were big hearts in the 
lumber woods who did not fail to see 
that old Santa found out the last wee 
mite of hum anity and made that little 
chap happy before the start of the 
New Year.

Christmas eve! . f ,
Ah the brightest evening ot all tne 

year.’ Even such it is to- ^  noJ"® 1'  
ter in what land you go. The Christ 
child is a living reality throughout the 
Christian world, and more hearts are 
made glad because he came to earth 
as he did in that far off time, a t the 
beginning of our civilization, when 
m an was in need of being saved from 
his sins and shortcomings as never

bCThe’ fire hissed and sputtered in the 
box stove in one home seventy years 
aeo Two strapping boys warm ed 
their chilled feet before the fire, then  
voung faces illumined by the ¡f itfu l 
blaze that sparkled upon the hearth 
as the lads listened to the roar of the 
winter wind, and knew how deeply 
snow was falling outside.

“And I sure hope pa 11 get home to ­
night,” said the youngest boy, but 
lately turned six, his brother being two 
years older, “for I want him to be here 
when Santa Claus comes.

“T hope he comes too, returned 
eight year old Dave. “ I ’m wanting a 
pair of skates. T he pond is nice and 
plairy now and I can have lots of fun 
skating with the rest of the boys. I* 
hope old Santa knows me and w o n t 
forget to bring them .” •

“Oh course he knows. Santa Claus 
knows’ everything,” said the younger 
lad with a laugh. The father was late 
getting home from Muskegon that 
night. Dave and Jimmie were long 
since locked in sleep when the lum ­
berman drove up to the door with h i, 
sled loaded with provisions for the 
logging shanties.

Two small stockings were hung up 
behind the stove and both were full to 
the top when father and m other re­
tired for the night.

Santa Claus came to the home of the 
brothers that night and the next m orn­
ing their eyes glowed at sight of bulg
ing stockings. . . .

T hat was the first Christmas visit 
from Santa Claus in that home and i 
still lingers in the m emory of Old 
Tim er to this day. ' 4l

As long as the world stands there 11 
be Christmas days, Christmas trees, 
stockings filled by old St. Nich° ^ s’ 
and the children made happy. W hy 
should it not be so? W ho would care 
to disillusionize the children? Faith m 
these things is w hat m akes glad tne 
life of the little folks and gives them 
a happier time than is often vouch­
safed to adults, who long since learned 
of the gentle deception of Santa Claus 

There have been those who would 
do away with the m yth of St Nicholas, 
but such people never really enjoyed 
a happy childhood with that patron
saint uopermost in their thoughts on
the 25th of each December. I t  is a 
kindly and lovable custom. May it

long continue to the betterm ent of all 
mankind 1 . ,

Children indulge m dream s day 
dreams, we may call them —-and Santa 
Claus is the m aster mind of these 
dreams, the patron saint of all that is 
good in the makeup of our young 
folks. Their lives are made better by 
such indulgences. There will I 
enough to darken and make afraid i" 
after life, so let us keep good every 
phantasm  of childhood’s happy days. 
Sometimes we old fellows wish we 
were children again—and why not. 
T hat is the happiest, the most th o r­
oughly enjoyed portion of life, and ex­
cept that ye become as little children 
ye cannot find favor in the eyes of the 
m ost high.

Christmas ought to be the day tor 
rejoicing as is no other day in the 
whole round year. W e know the little 
folks, holding fast to the belief in a 
tangible Santa Claus, are happy as 
larks. Grown people may be happy if 
they will on that day of all days. Ad­

m itting that sorrow is no respecter of 
days and that our best loved drop out 
of our lives at Christmas time, we 
still feel that the day is one of cheer, 
so full is it of happiness for the young 
and imaginative little folks of our ac­
quaintance.

Christmas, the birthday of the most 
lovable character the world has ever 
known. On this day every semblance 
of National as well as individual hatred 
should be put aside and all nations 
come together on an equality before 
the one supreme being in the history ot 
the world. .

This is the day of all days tor the 
great world where civilization reigns, 
and thoughts of w ar and bloodshed 
should be banished forever. Of course, 
our knowledge of human nature pre­
cludes belief in the banishment of set­
tling disputes with the sword. Never­
theless, we can all, this one day in the 
vear. kneel before Almighty God and 
ask his blessing on all mankind, tru s t­
ing that thoughts of the One we this

day celebrate may influence the nations 
of the world to become as members 
of one loving family. O h» Timer.

Even Swap.
Cockney m otorists, riding near a 

farm orchard, stopped the car, got out, 
climbed the wall, and gathered half a 
peck of apples.

To complete the “joke” they slowed 
down as they went by the farmhouse, 
and called out to the owner: “We 
helped ourselves to your apples. 
Thought we’d tell you.”

“Oh, that’s all right,” the farmer 
called back. “ I helped myself to your 
tools while you were in the orchard.”

W hen a custom er says, “Don’t 
charge it. I ’ll come right back and pay 
you,” your business is to charge it just 
the same.

Life Insurance Safeguarded By a Trust
Suppose you had $30,000 invested in Bonds or were in a position 

to buy that amount, returning you an income of approximately $1,800 
per year. Suppose these bonds and your home constituted your entire 
estate. In the event of your death would your loved ones be adequately 
provided for ?

Suppose that during the active years of your life you leave 
this income untouched and invest it in such a way t h a t  y o u r  provision 
for the family support would be substantially increased, U SU A L L Y  
D O U BLED , sometimes more than doubled, without much delay 
and without additional resources?

The Michigan Trust Company offers opportunity for this by means 
of a “Funded Life Insurance Trust.”

Every family man should be interested in this opportunity to safe­
guard properly the welfare of those under his care.

The income from $30,000 of 6% bonds (not spent but irrevocably 
set aside for use by the Trustee in purchasing life insurance) tĥ ase 
of a man of 35 would buy, on preseit insurance rates, from $61,000 to 
$84 000 of Life Insurance, (depending on the kind taken, whether 
20-year paid life or ordinary life) ; in the case of a man of 40 it would 
buv from $54,000 to $70,000 of Life Insurance; in the case of a man 
of 45 it would buy from $46,000 to $58,000 of Life Insurance; in the 
case of a man of 50 it would buy from $39,000 to $46,000 of Life 
Insurance.

By this plan, $30,000 is made to produce from $39,000 to $84,000 
ADDITIONAL in family protection.

It is well worth your consideration. Let us explain the plan to 
you in detail.

THE

MichiganTrust
COMPANY

Organized in 1889 
Comer Pearl and Ottawa 

Grand Rapids, Mich.
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Odd and Intimate Comment on Busi­
ness Events.

Men gather millions from oil and 
steel, from chocolate and realty, from 
sugar and tobacco, from water powers 
and railways. Then in the fullness of 
the days of these gatherers they look 
around at their fellow men and some 
of their millions find their way back 
into the uses of society.

Jam es B. Duke, tobacco and power 
magnate, and George B. Eastm an, 
whose name is synonymous with 
cameras, are the latest of the captains 
of industry to follow a path marked 
by a long line of American m illion­
aires. N either man is a college gradu­
ate nor famous in the world of re­
ligion. Yet both men are setting aside 
millions for churches, colleges and 
charities. W ithin tw enty years gifts 
like these have run into billions. The 
Rockefellers alone have set aside more 
than half a billion. The steel people, 
Carnegies and Fricks, have approach­
ed that figure. Never before has wealth 
seeped, crawled and moved back so 
amazingly toward the human mass out 
of which it came. There is a heat and 
a human pressure in America to-day 
that melt great accretions of wealth 
back into the uses of mankind. Never 
was there so much wealth and never 
was there so great an effort at leveling 
wealth. That effort has found its wray 
into politics in an attem pt to tax 
wealth out of existence and return  its 
substance to the common use. Know­
ingly or half instinctively many of the 
very rich are moving toward that same 
end by their own roads.

How much is the good name of a 
product or the service rendered by 
the m anufacturer of the product worth? 
It is interesting to note in connec­
tion with the question that “ Royal” as 
a trade m ark for baking pow'der is 
considered by its owners as worth 
$8,000,000. Among names considered 
in the m arts of trade as of great value 
are “Kodak,” “Uneeda,” “ Ivory,” 
“ Fels-N aptha,” “Coca-Cola” and “Gil­
lette." The American Stores Com­
pany carries in its assets good will 
valued at $9,808,767.

W ith the award of $25,000 to Dr. 
David S tarr Jordan by the W orld 
Educational Association for a plan for 
world peace the business of making 
peace acquires a more definite status 
as a sideline occupation. Manifestly 
there is a good deal of money ready 
for investment in this newest of the 
vocations. The Nobel prize, strange­
ly enough, was perm itted to lapse for 
this year, perhaps on account of the 
growing competition. Following the 
Bok prize of $50,000 came the Edward 
Filcne offering of $40,000. The W ood-

row W ilson Foundation has just dis­
pensed $25,000 to Viscount Cecil, and 
several other annual prizes are in the 
offing. All these efforts are comm end­
able in the highest degree and proph­
etic of the increasing concentration of 
thought upon the great subject. And 
after all, isn’t this the democratic way 
to go about making world peace—by 
getting the people more and more to 
think about it?

Participation by the United States 
in a League of Nations conference on 
international traffic in arm s and muni­
tions will be watched as an experiment. 
The most interesting question up for 
determination is whether this country 
has devised a method by which it can 
effectively co-operate with the League 
in a m atter that assumes some politi­
cal importance. The United States 
can scarcely yield to the League the 
power to decide where and when and 
how war m aterials are to be sent out 
of the country. But the desirability 
of some sort of international agree­
ment on this subject has not been 
seriously questioned. Indiscriminate 
traffic in arm s has long been recogniz­
ed as a prolific war breeder. It m ight 
be regulated by a general treaty which 
would not give to the League the de­
ciding voice. This, presumably, would 
satisfy the United States, but not 
Geneva. There may be a compromise 
lurking somewhere between the posi­
tion held by America and that which 
the League is striving toward. The 
conference at Geneva next May should 
show how near America and the 
League can come toward reaching a 
modus vivendi.

Evidently big sales force conven­
tions will shortly become a thing of 
the past. Sales executives are inclin­
ing toward sectional conventions, be­
cause, as they say, it increases effi­
ciency and cuts costs, especially in 
concerns doing a nationwide business. 
A number of executives of industrial 
and commercial organizations hold the 
opinion that a sales convention of not 
more than fifty members enables the 
maintenance of a reasonable degree of 
intimacy, according to P rin ter’s Ink, 
and enables expression of individual 
opinion on various subjects; thus the 
men share with each other their best 
sales equipment.

The Chemical National Bank, New 
York, recently celebrated its 100th an­
niversary. In connection with its cele­
bration, it is recalled that Frederick W. 
Stevens has served continuously on 
the board of directors fifty-three years. 
He was elected a director of the in­
stitution ten years before the presi­
dent of fh? bank, Pçrcy H. Johnston,

T HF. DEMAND FOR ANY 
BUSINESS IS MEASURED 

BY ITS GROWTH

T rust Companies are young insti­
tutions compared w ith time. T hey 
are public service corporations.
The fact that they are filling a 
w ant in our commercial w orld is 
evidenced by their phenom enal 
growth and stability.
Their very existence has resulted 
from the m any conveniences, safe­
guards and comforts they have 
given to society.
Inquire and find out how  we can 
serve you. Consult the officers 
of the

Brand RapidsTrust Rdmpamy

GRAND RA PID S, MICHIGAN

OFFICERS
WILLIAM ALDEN SMITH, CHARLES W. GARFIELD

Chairman of the Board Chairman of Ex. Com.
GILBERT L. DAANE, President 

ARTHUR M. GODWIN, ORRIN B. DAVENPORT
Vice President A ssistant Cashier

EARLE D. ALBERTSON, HARRY J. PROCTOR
Vice President and Cashier A ssistant Cashier

EARL C. JOHNSON H. FRED OLTMAN
Vice President A ssistant Cashier

BRANCH OFFICERS
Grandville Avenue and B Street 

R. A. W estrate, Manager 
W est Leonard and Alpine Avenue 
H. Fred Oltman, D istrict Manager 

Leonard and Turner 
Chris Rloker, Manager 

Grandville Ave. and Cordelia St. 
Peter Leestm a, Manager 

Monroe Avenue, Near Michigan 
Jacob Heeringa, Manager 

Madison Square and Hall Street 
Edward L. Sikkem a, Manager

East Fulton St. and Diamond Ave. 
W illis Vandenberg, Manager 

W ealthy Street and Lake Drive 
John W . Sm its, Manager 

Bridge, Lexington and Stocking  
Bert Q. Hazlewood, Manager 

Bridge and Mt. Vernon 
Frank C. W egenka, Manager 

Division and Franklin 
C. Fred Schneider, Manager 

Eastern and Franklin  
Tony Noordewier, Manager

The Grand Rapids Savings Bank
60,000 Satisfied Customers Resources Over $19,000,000
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was born. In  the vaults of the bank 
is the oldest outstanding unpaid Gov­
ernm ent bond, according to the bank 
director. The bond is dated. May 5, 
1794.

There is no law at present in New 
Jersey that deals with sellers of fradu- 
lent securities. Some day, possibly in 
the near future, it is the hope of a 
num ber of business leaders in that 
State, especially in Camden, that such 
a law will be enacted. There is a rea­
son. Since the Pennsylvania “blue- 
sky” law was put into operation many 
dealers in securities who were refused 
licenses to do business in Pennsylvania 
moved to New Jersey and are now 
doing a large mail order business.

However, Burlington county, N. J., 
lias a wideawake bankers’ association. 
W ithout any law in one State to curb 
the activities of sellers of fraudulent 
stock, this association has started a 
co-operative movement to fight the ac­
tivities of “blue-sky” stock prom oters 
and is pointing out to prospective in­
vestors some of the pitfalls that are to 
be avoided.

Red, white and biege are the colors 
which the authorities of the style 
world say will make the biggest flash 
in the textiles next Spring and Sum­
mer. Reds, the authorities say, are 
the big color note, with white and 
biege, which is so close to white that 
in many cases it will m atter little 
which is chosen, occupying the chief 
position as backgrounds for printing. 
An old ruling favorite, one that ap­
pears to come forward when designers 
and others are in a quandary, will re­
turn to favor. I t  is royal blue, which 
has been brought forth from com para­
tive obscurity and is playing a strong 
comeback. As to browns, they will, 
as usual, have their place, simply being 
a question of selecting the right ones. 
In printed silks, borders from pastels 
to primaries will be the big feature. A 
number of jewel tones have been 
adopted in fabrics, and as a means of 
further stim ulating white and black 
combinations in dress there are novelty 
rings of white composition set with 
black onyx. Featuring of white 
sapphire as a fashionable jewel is also 
looked upon to aid in the increased 
use of white and biege. In  the sports 
wear field, it is agreed that red, yellow 
and green will prevail, with, of course, 
white holding an im portant place.

Bright Outlook For Hearings On Price 
Protection Bills.

The prospect that hearings wiil be 
granted on the price protection bills 
during the coming session of Congress 
has brightened m aterially during the 
past fortnight. M any mem bers of 
Congress in reply to appeals from con­
stituents have pledged themselves to 
use their influence with the chairman 
and m embers of the House Committee 
on In terstate  and Foreign Commerce 
with a view to securing hearings, al­
though in the m ajority of cases it has 
been made clear in these letters that 
there is no prospect that a price pro­
tection bill will be actually passed dur­
ing the short session.

The most that the champions of this 
legislation hope for is a comprehensive 
series of hearings that will enable the

business men of the country to get 
their views before Chairman W inslow 
and his colleagues, but it is also de­
sired that after the hearings are con­
cluded the committee will draft a well 
balanced bill based upon the principle 
which underlies all four of the pending 
measures.

For some m onths past efforts have 
been made by certain champions of in­
dependent bills to endeavor to line up 
leading trade associations in favor of a 
single measure and against the other 
three. These tactics are unfavorably 
regarded by the experienced m anagers 
of this campaign, who believe that all 
discussion of the m erits of particular 
bills should be reserved for the hear­
ings before the committee and that to 
Chairman W inslow and his lieutenants 
should be entrusted the task of fram ­
ing a measure that it is hoped will be 
satisfactory to all interests.

It would be helpful to the campaign 
if the House committee should decide 
to make a favorable report upon such a 
bill even if it were not intended to ask 
for a vote on it at the short session. A 
favorable report would have consider­
able influence upon the House com­
mittee in the new Congress and would 
doubtless expedite action.

In this connection I wish to correct 
a misapprehension that appears to have 
obtained lodgment in the minds of 
quite a number of my correspondents.
I t appears that a great m any business 
men are under the impression that 
Senators and Congressmen who were 
chosen at the elections on Nov. 4 will 
take their seats at the opening of the 
session which begins next Monday.

This is a very natural mistake. Some 
day Congress will have the courage to 
launch a joint resolution for a Con­
stitutional am endm ent under which 
Senators and Representatives will take 
their seats a t the beginning of the first 
session of Congress following their 
election, when the issues upon which 
they have been chosen are still alive in 
the minds of their constituents.

At present, however, a Congressman 
chosen in Novem ber does not take his 
seat until a year from the following 
December unless the President should 
summon an extra session after follow­
ing 4th of March. I t therefore happens 
that the Federal legislators who will 
meet next Monday will be the same 
old crowd th at struggled along last 
w inter and spring under the incubus 
of the stubborn opposition of the so- 
called progressive bloc.

The incubus will no doubt be as 
much in evidence as ever—probably 
more so—as this will be their last ap­
pearance on the political stage for 
some years to come, the new Congress 
being of the same political complexion 
as the adm inistration in both Senate 
and House, according to the latest re­
turns.

One of the first subjects that will re­
ceive attention at the hands of the Sen­
ate will be the veto message of P resi­
dent Coolidge upon the bill increasing 
postal salaries. T he President opposed 
this bill, not because it raised the 
postal pay, but because it made no 
provision for the necessary additional 
revenue to meet the proposed draft on 
the Treasury.

It is among the possibilities that a
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drive to pass the bill over the P resi­
dent’s veto will be made early in the 
coming session, but this plan is not fa­
vored in conservative quarters, where 
it is believed that it will be wiser to 
allow the pending bill to die pursuant 
to the veto and then to bring in a new 
measure scaling down the proposed in­
creases somewhat and providing a 
method of raising the necessary addi­
tional revenue. As has been heretofore 
indicated, the only practicable m ethod 
of increasing the postal receipts is to 
raise the parcel post rates, as the Sen­
ate and House leaders are opposed to 
increasing either first-class postage 
rates or the rates on second-class mail, 
including newspapers, periodicals, etc.

President Coolidge has indicated 
during the past week that he will not 
seek at the coming short session any 
legislation providing for tax reduction. 
This does not mean that no considera­
tion will be given to this im portant 
subject, as intim ations are already 
abroad that individual mem bers of 
Congress will present resolutions pro­
viding for a 25 per cent, reduction in 
the taxes to be paid in 1925 on 1924 
incomes.

This project is predicated upon the 
fact that we now have a current annual 
surplus somewhere between $300,000,- 
000 and $400,000,000. The adm inistra­
tion, however, feels that the wiser pol­
icy will be to defer action until it is 
apparent that in addition to the surplus 
recorded on July 1 last there will be an 
equally large margin on July 1 next.

The Secretary of the Treasury will 
know where he stands on this point as 
early as April 1 next, and it is quite 
within the bounds of possibility that 
the President may urge tax  reduction 
a t a special session to be called next 
spring. Should a 25 per cent, reduction 
be provided at the special session, even 
though the law should not become ef­
fective until June 30 or later, the tax- 
payer would be a.ble to recoup over- 
paym ents made on M arch 15 and June 
15 by reducing the paym ents to be 
made Sept. 15 and Dec. 15, as was 
done in the case of the reduction au­
thorized early in the last session in 
the tax  on 1923 incomes.

The adm inistration will make a vig­
orous effort to secure the repeal or 
clarification of the provision authoriz­
ing publicity for income taxes. In  this 
fight the Chamber of Commerce of the 
U nited States has already fired a big 
gun in a bulletin made public during 
the past week.

The Chamber is also urging the au­
thorization by Congress of a tax  com­
mission to make a thorough study of 
the general subject of legislation re­
garding the internal revenues. There 
are m any fundamental questions which 
the public interest require should re­
ceive the thoroughgoing study and in­
vestigation possible only for a body of 
a public nature.

Such a body m ight be a joint com­
m ittee of Congress, with m em bers from 
both houses and also representatives 
of the public. I t  should study the en­
tire tax  structure of the Federal Gov­
ernm ent, give attention to the inequali­
ties which affect taxpayers, devise 
m eans for simplifying the law, and 
leave nothing undone to shape up such

an adm inistration as the importance of 
the law makes appropriate and neces­
sary.

The work of such a commission 
should result in recom m endations made 
in the light of American experience 
and the experience of other countries 
using forms of taxes comparable to 
those in this country. Through suc­
cess in the efforts of such a commis­
sion taxpayers would get relief from 
burdens that no law should cause and 
the Government would obtain increas­
ed and more dependable revenues at a 
less cost of collection.

Business men in all lines will read 
with great interest a mem orandum  
prepared by the National Chamber 
concerning the activities of trade as­
sociations. The Chamber strongly 
champions these organizations, defines 
their im portant functions and takes 
the position that if any of their 
proper activities appear to be inhibited 
by technical provisions of law Con­
gress should be urged to remove the 
obstacles.

The Merchants’ Creditors Asso­
ciation, 208-210 McCamly Bldg., 
Battle Creek, Mich., have a Col­
lection Service that Collects at a 
smy1| cost and the subscribers 
get every Dollar collected. Try 
it and be convinced! References: 
Chamber of Commerce and Old 
National Bank, Battle Creek, 
Mich.
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Insurance the Balance Wheel. 
Insurance is well characterized as 

the balance wheel of our industrial and 
commercial life, says P. F. Garnett, of 
San Francisco. Insurance companies 
are guardians of a fund, estim ated at 
$11,318,000,000, held to indemnify 
policyholders against every known 
kind of loss. Statistics indicate that 
this money is collected from 75,000,- 
000 persons and th at claims arise each 
year requiring loss paym ents on 
about one-tenth or 7,500,000 policies.

Practically all of our great industrial 
and commercial enterprises are financ­
ed to an appreciable degree from the 
funds held by insurance companies. 
The 4,000 insurance companies oper­
ating in this country own approxim ate­
ly 12 per cent, of all the railroad cap­
italization, and about 15 per cent, of 
the great public utilities, such as gas 
and water works, electric light and 
power plants, traction and trolley 
lines, the telephone and telegraph. In  
addition to this these companies have 
also financed and made possible the 
great agricultural development of the 
country by loaning to the farm ers the 
huge sum of $5,500,000,000, secured by 
m ortgages, and by insuring the physi­
cal and material properties of others 
have made it possible for them  to 
borrow from other financial sources a 
similar amount. T he insurance policy 
furnishes the basis of credit for all 
business.

Did He Mean Fire-Bugs? 
W ell-nigh unbelievable, a t times, is 

the degree of m isunderstanding shown 
by watchmen and janitors in regard to 
fire protection.

Illustrative of this incredible lack of 
knowledge is a story told by Captain 
John J. Sheedy, head of Albany’s Sal­
vage Corps. The Captain, a leading 
fire preventionist of the Capitol D is­
trict, devotes much of his limited spare 
time to the delivering of talks at the 
several schools in his territory, and on 
one such visit recently he stopped to 
chat with the janitor of the building in 
which he had just spoken. In  his 
hand Capital Sheedy carried a two- 
quart fire extinguisher, in the function 
and operation of which he had been 
instructing his youthful audience. 
Holding it up he enquired of the care­
taker w hether or not he knew how to 
use “this thing’’—failing to mention it 
by name. This functionary shook his 
head, whereupon Captain Sheedy, ra is­
ing the plunger, squirted on the floor 
a small charge of carbon-tetrachloride. 
Conceive of his astonishm ent upon 
hearing the janitor’s skeptical com­
m ent: “I see, Captain, but do them
things kill all the bugs?”

Gasolene As a Floor Wash.
Gross misuse of gasolene is an old, 

old story to fire preventionists; yet 
not often is there exhibited such com­
plete disregard of the known hazards 
of this fluid as is disclosed in a report 
reaching the National Board from  a 
small Texas city. In  a power station 
there, it is alleged, the concrete floors 
are scrubbed nightly w ith ordinary 
brushes and mops soaked in gasolene, 
about ten quarts of the volatile liquid, 
in open cans, being used for this work 
every twenty-four hours.

Not the slightest nrcessity exists, of 
course, for employing gasolene to re-

move even grease and oil. A caustic 
soda solution, together with a good 
grade of soap, will serve the same end 
and do it with entire  safety. If a 
small quantity of kerosene be added 
to this solution it will eradicate the 
most tenacious dirt and stains. Cer­
tainly gasolene should be used for 
such a purpose as floor cleaning never, 
nowhere.

Died By Devoting His Life To Others.
John Brown determ ined to commit 

suicide. F irst he took poison; it only 
made him violently ill. Next he tried 
jum ping off the top of a ten-story 
building; his foot caught in an eave 
trough and held him safe until he was 
pulled back. Then, one m orning, he 
attem pted to drown himself in the 
lake; he was rescued.

This last was too much. He decided 
that, instead of com m itting suicide, he 
would devote his life to Service, to 
aid and assist his fellowman. In  a 
state of exaltation he commenced to 
walk up-town. At the corner of the 
street he saw a man carrying a heavy 
bag.

H ere was his first opportunity to 
aid a fellow-creature.

“Allow me,” he said, stepping up 
and grasping the handle of the bag. 

T he man drew a revolver.
“T hat was a bank m essenger,” re­

m arked St. P e ter casually, as he un­
locked the pearly gates.

The Prce Cutter.
Tell me n o t in sm iling  num bers.

Selling costs  a re  w h a t th ey  seem . 
A nd th e  m an  who c u ts  for o rde rs  

G ets th e  lion’s sh are  of cream .
If you s triv e  to  bu ild  a  business,

Do n o t be a  h u m an  sieve—
L e ttin g  leak  yo u r needed profit, 

T ru s tin g  luck  w ill le t  you live.

L ives of dead  ones all rem ind  us 
W h a t it  m eans to  sell on guess; 

T h e ir d e p a r tu re  m akes us k eener 
To sell r ig h t a n d  n o t “ for less.

F o r  no tra d e  can  long be loyal 
To a  m an  w ho’s all re g re ts ,

C an ’t  deliver—w ho’s ju s t  living 
On th e  in te re s t of h is  debts.
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Form al Visit To Ancient Home of 
London Guild.

W ritte n  for th e  T radesm an .
Following the meeting in London of 

the Institute of Certified Grocers, at 
which time the annual prizes were 
awarded, C. L. T. Beeching arranged 
for my visit of inspection to Grocers 
Hall. T hat visit cannot he described 
properly without a touch of history; 
but that must be merely a thread of 
outline, because the Guild of the Pep- 
perers was first heard of in 1180, 744 
years ago. The Pepperers were the 
original grocers.

Funny, too, it was that this first no­
tice is the record of a fine imposed on 
the guild as an illegal association. It 
had not paid the king’s license and it 
was, therefore, mulcted in the sum of 
sixteen marks. T hat figured out to 
just about th irty  dollars, but thirty  
dollars was a lot of money in those 
days. It is interesting to notice that 
associations had to be “regular” those 
days to get by—even as they m ust be 
to-day.

This guild was im portant from the 
beginning of all records. Even in the 
period from 1231 to 1345, nine Pep­
perers served as Lord Mayor, "lhat 
has always been a m ighty im portant 
office, for the city of London has more 
than once safeguarded the rights and 
liberties of our race.

W e were called Pepperers in those 
ancient times because of the great im­
portance of spices to our ancestors. 
You see, there was no refrigeration. 
For that m atter, there is little refrig­
eration in Britain even now. Hence, 
foods could be preserved only with salt 
or spices or both. Stories of times 
down to our own day constantly tell 
of colic, dysentery and other digestive 
disorders caused by food imperfectly 
preserved—tainted or poisonous—as 
we should know them to be to-day.

Even now, the French grocer is 
known as a 1 Spicer,” and what I have 
said shows why the emblems of the 
Grocers Company are the camel (“the 
ship of the desert") and the date palm 
(a desert plant). Spices could be 
brought from the orient only by cara­
van across desert Africa, Asia and 
Arabia, even after ships had sailed 
around Africa, because the land jour­
ney was so much shorter. The Gro­
cers Company took its rise from the 
same cause that now operates to brng 
men together—necessity, self-protec­
tion. The story runs thus:

“ In  the early part of the reign of 
Edw ard I I I  the Guild of Pepperers 
disappears, ruined by forced loans to 
enable the king to carry on his war 
with France, which was financially 
ruinous in its early stages. It was a 
time when men trusted for safety' more 
to mutual support and combination 
than to law. The guild was the na­
tural outcome. In cities every trader 
had his guild and the guild was an es­
sential part of his life. On the 9th of 
May, 1345, the archives of the Gro­
cers Company record the foundation 
of a fraternity' which in due time grew 
into the Company.”

W e thus see why the great com­
panies of London w'ere formed, mostly 
about the time of Edw'ard I I I  (1327- 
1377). The chief ones were the Gold­
sm iths and Skinners, 1327; Grocers,

M I C H I G A N

1345; V intners and Fishm ongers, 1363; 
Drapers, 1364. I t is interesting to no­
tice that, after protection was assured, 
the companies w'ere inflexibly loyal to 
just kings and governm ents, though 
they were rigidly insistent on their 
rights as free citizens of England.

Charlie was waiting for me, ready 
on the dot, dolled up in his swallow 
tail coat, with flower in his lapel. For 
you see we were going on a cerem on­
ious call. N othing ever goes on at 
the Grocers Company headquarters 
that lacks ceremony. Let me hasten 
to add that this fun I am writing is 
intended to be innocent and good 
natured—not in the least flippant or 
irreverent. For mv experiences in* 
England were marked by the most 
considerate courtesy on everybody’s 
part. Everybody was willing, ready 
and thoughtful in everything done for 
me—and lots was done.

I was somew'hat late for my appoint­
ment, but Londoners understand those 
things, knowing that one finds his way 
about that great and ancient city 
only after an extended apprenticeship, 
so I was readily excused. Mr. Beech­
ing took me first to a little hole-in- 
the-wall. thence through a mysteriouos 
underground way' to a delightful eat­
ing place, which we found crowded 
with Londoners, where we had roast 
beef and accompaniments, about which 
I m ay tell you later when I talk of 
London eating places.

Then we went through busy th o r­
oughfares and ducked into an arch so 
sheltered as to be unnoticeable except 
to  the initiated. T hat led into a pass­
ageway which opened into a yard so 
quiet that you would never think you 
w'ere in the m idst of a bustling city. 
W e entered a stately building by a 
wide doorway and got into a lofty 
entrance hall. W e m ounted a broad, 
imposing stairway and went through 
a long succession of richly furnished 
rooms. Rare oil paintings adorned 
the walls. On every hand were evi­
dences of wealth and good taste, com­
bined with sumptuousness.

Finally, we came to the great ban­
queting hall, and it was my great good 
fortune that a feed w'as on for that 
very night. This resulted in a com­
plete display of the wonderful plate of 
the Company. H ere w'ere desert 
scenes wrought in silver, some en­
riched with gold, of remarkable size. 
One was a date palm sheltering a well 
in the desert, beside which stood a 
camel and two human figures repre­
senting a party  of voyagers stopping 
at an oasis; and the tree wras all of two 
feet high. The workm anship was the 
finest. There were several others of 
similar size, all solid silver, much 
adorned with gold. So great is the 
Grocers Company’s store of rich plate 
that an expert is constantly employed 
to keep it bright.

The latest acquisition dated only 
from the kaiser’s war. This was a 
soup tureen awarded in recognition of 
special w ar service. I t  was of solid 
silver and large enough for a bath for 
a three-year old child. I t  was to be 
used that right.

The offices on the ground floor were 
as severely plain as the other apart­
m ents w’ere luxurious. There I saw 

, the first record book, kept in 1345. I
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could not read it, of course, for not 
only was the script strange, but the 
language of that time was the transi­
tional French-English of the post- 
Conquest period. But the work wras 
meticulously neat, the writing clear as 
ever. The binding and paper were 
fine. The document was kept in a 
special case in the vault, of course.

More than the material things I saw 
—very much more, indeed—was the 
splendid history of our calling reflect­
ed in the Grocers Company. Formed 
originally for self-protection, as I have 
related, no sooner w'ere the members 
secured in their lives and properties 
than they turned their attention and 
devoted their funds to the common 
good. As far back as 1544—380 years 
ago—Sir W illiam Laxton was Lord 
M ayor of London and six times M as­
ter of the Company. On his death he 
bequeathed his house and lands to the 
Company for the purpose of support­
ing a common school in the North of 
England.

The Company so long has devoted 
itself to such works that in time work­
ing grocers dropped out. Its immense 
income is now all paid out in such 
beneficences. However, the officers 
still number among them many rich 
grocers. The entire story is too long 
even for outline, but it is one to make 
any man proud to be a grocer.

Incidentally, the name grocer seems 
to have originated in a weighing 
monopoly held by the Company for 
several centuries. All goods en gros, 
“peso grosso,” arriving in the port of 
London w'ere w’eighed by the grocers. 
But here, again, is another story.

Paul Findlay.

Dad’s Christmas.
W ritte n  for th e  T radesm an .
In busy  an te -C h ris tm as  days

A m atro n , comely, young and  fair, 
C orrec tly  gowned in la te s t  mode.

A nd w ith  a  sm arth ly  p rosperous air, 
R eview ed a  leng thy  shopping lis t:

“T he s te r lin g  se t for Cousin Nell, 
T h a t’s bought an d  sen t. E xpensive, qu ite , 

B u t beau tifu l and  very  swell.
“F re d ’s s is te r  A nne—a  w ardrobe tru n k ;

A beaded bag  for M ary  G reen;
Silk lingerie  for Jessie  S ta rk ,

T he very  d a in tie s t I have seen.
I can  check off a  lot of these ,

I ’m  n early  done, b u t s t i J  m u s t add 
Some fu rs, I th in k , for M other, and  

M aybe som e little  th in g  fo r D ad .”
“And w hy some little  th in g  fo r D ad?” 

H e r husband  queried  w ith  a  sm ile,
“ So long an d  fa ith fu lly  h e ’s worked. 

S u rp rise  him  w ith  som e g ifts  w orth  
while.

I p icked him  up ju s t  y este rday ,
H e ’s ben t an d  w orn, h is  y ears  he show s— 

A little  sh ak y  on h is  feet,
A nd som ew hat shabby  as  to c lo thes.”

She crim son  flushed, y e t answ ered  gay , 
“I ’ll su re ly  ta k e  you a t  you r w ord 

A nd give d ea r D ad on C hris tm as day  
A g lad  su rp rise , m y generous lord ." 

She called h e r b ro th e rs  up by  phone 
A nd to ld  them  of th e  p lan  she had— 

S u b s tan tia l m en, each  pu lling  down 
A t le a st five tim es a s  m uch as  Dad.

“I ’ll say  we should” each  m ade reply, 
“D ear Sis, ju s t  k ind ly  go ahead,

B uy w h a t you will! W e’ll gladly share  
In pay ing  all th e  b ills ,” th ey  said. 

She shopped all day. H e r nim ble b ra in  
Took in accoun t h is  every  fad  

A nd so u g h t to  p lease and  g ra tify  
H e r w orthy  an d  unselfish Dad.

A ta ilo r 's  order, fully paid,
An overcoat so w arm  and  fine,

A h a t  an d  shoes and  gloves and  ties ,
A n easy  c h a ir  of good design.

A lam p and  hooks and  m agazines.
A nd to  rep lace h is  tim epiece old,

Of fam ous m ake and  jew elled works,
A w a tch  w ith  case  of solid gold.

“A nd ta k e  these  th in g s  w ith ou r b est love 
F rom  Jo h n  and  J im  an d  K a te  and F red  

W e hope th a t  th ey  m ay  help a  b it 
To m ake  yo u r C h ris tm as tru ly  glad, 

B u t well w e know  th e re  is no g ift 
T h a t’s rea lly  good enough fo r D ad .” 

E lla  M. Rogers.

Cotton Blankets Slightly Lower.
Although no official nam ing of prices 

on cotton blankets for 1925 delivery 
has yet taken place, it is becoming 
more and more of an open secret that 
business for the new year is being 
done in a quiet way a t prices averag- 
ing from 2^  to 5 per cent, under the 
quotations issued a t the opening of 
the season for 1924. Just how much 
business has been put through in this 
manner is a question, but it is fairly 
definite that prices of the merchandise 
will not be made generally before the 
latter part of this m onth or early next. 
The thing the trade is now looking for 
is the naming of prices on napped 
goods for the cutters-up. In  some 
quarters the opinion is expressed that 
this action is imm inent, while in 
others the view is advanced that, be­
cause of the apathetic attitude of 
many of the cutters, it will not take 
place until after the turn  of the year.

Woolens Seem Favored Again.
W hile there may be some improve­

m ent in the demand for w orsteds 
when the heavyweight suiting lines are 
opened next month, opinions expressed 
are to the effect th at woolens are 
again very likely to lead. Chief among 
the factors making for this is said to 
be the m atter of price, with m anufac­
turing clothiers countering the ad ­
vance expected by using the woolens 
instead of the worsteds, which com ­
mand a higher price and would have 
a greater ratio of increase in upward 
price revisions. I t  is held certain that 
the mills in turn, will try  to  m eet the 
clothiers’ price views by offering fab­
rics in which manipulation enters, and 
these weaves are alm ost entirely of 
the woolen order. Consum ption of 
reworked wool is thus likely to be 
very large.

Corporations Wound Up.
The following M ichigan corpora­

tions have recently filed notices of dis 
solution with the Secretary of State.

Michigan Divanette Co., Detroit.
Michigan Rogers Advertising Ser­

vice, Lansing.
M assachusetts Co-operative Cream ­

ery Association, M assachusetts.
Port H uron Grain Co., P o rt Huron.
United Apparel Stoics, Inc., New 

Y tik  and Jackson.
Detroit & Cleveland Shoe Co., Cleve­

land and Detroit.
W entz Co., Philadelphia and De­

troit.
LaGrave Trucking Co., Grand R ap­

ids.
Napoleon Dairy Products Co., N a­

poleon.
Phillips-M ichigan Co., Grand Rapids
Laehn Building Co., Detroit.
W arren Variety Stores, Inc., De­

troit.
Parkview Garage, Inc., Detroit.

Military Strategy.
Uncle John watched his nephew 

and some other little boys playing at 
soldiers attacking a fort. “Tom m y,” 
he said, “if you and your side can take 
that fort in half an hour I ’ll give you 
a quarter.”

About two m inutes later there came 
an eager cry: “Uncle, can I have that 
quarter now? W e’ve taken the fort.” 

“T hat was very sm art,” said Uncle 
John as he handed over the coin. “How 
did you m anage it so quickly?”

“Oh, I just offered the other side 
a dime to give in,” answered Tommy.



The Oldest Member of the

QUAKER FAMILY
A Coffee of unusual merit that satisfies the taste of most coffee drinkers

QUAKER COFFEE

T his first child  of 
the  fam ily  h as  dem ­
o n s tra te d  i ts  su p e r i­
o rity  by trem endous 
sales to  a  po in t w here  
th e  m ost agg ress ive  
re ta ile rs  a re  g iving 
Q U A K ER C O F F E E  
a  p rom inen t place on 
th e ir  shelves and  find 
it a  d is tin c t d raw ing  
card  in th e ir  s tores.

The biggest seller in the

GRAND RAPIDS MARKET
Q U ICK  TURNO VER — SATISFIED CUSTOM ERS — G O O D  PROFITS

Roasted and Packed by

W o r d e n  Q r o c e r  C o m p a k y

The Prompt Shippers.
Wholesalers for Fifty-Six Years.
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QUAKER
sugaF corn

, PACKED FOB
Worden Grocer (J S . ^I . . .  G r a n d  R a b id *  /-„ft* -  L*k'«OoLANSIHO-B*T Ttt

QUAKER CORN

P ack ed  by ex p erts  from  th e  
cho icest of the  crop. I t  s 
QU A LITY  h as  m ade i t  the  b est 
seller.

QUAKER
B R A N D

P E A S

QUAKER PEAS
QUA LITY  PE A S to  su it the  
av erag e  ta s te . T hey  rep ea t 
w h erev er you place them .

p a c k e d  f o r
Wa r d e n  G r o c e r  C 0- ^

K ...  G r a n d  R a p i d s  {. i t n-N**l«OoUNSINOB*Ttd

QUAKER TOMATOES
In d ian a  p roduces the  fan c iest 
tom atoes  on th e  m a rk e t. B e ­
cause  of ou r h igh  s ta n d a rd s  of 
QUALITY, only  the  choicest 
packs a re  su b m itted  fo r o u r s e ­
lection.

4
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QUAKER  
PORK AND  

BEANS

A re M ichigan se ­
lected beans—th e re ­
for the  best. S u p e r­
ior to  h ig h e r p r ic ­
ed com petition . R e­
p e a t b u sin ess  big 
w herever sold. Y our 
custom ers  will tell 
you th ey  a re  b e tte r  
th a n  hom e cooked.

G R E E T

As we approach the end of the year, it seems fitting to extend to _ _ 
our present customers and to our prospective customers a New Year’s 
Greeting.

To those of you, who through your appreciation of GOOD 
GOODS under the Q U A K ER  label, have used these goods to pro­
mote your business, we extend our deepest appreciation for your 
co-operation.

To those of you who have not, as yet, seen the value of using these v j V 
Q U A K ER  items as trade builders and a real help in the present day >  
competition, we extend to you this invitation to join the Q U A K ER  
family. l. *

W o r d e n  O roc
The Prompt Shippers. Wholesalers fot Fifi

QUAKER POW DERED SUGAR QUAKER JAPAN TEA

W e a re  one of th e  p ioneers in  g rind ing  
pow dered su g a r  an d  o u r Q U A K ER one 
pound package is th e  recognized  s tan d a rd  
of QUALITY.

QUAKER
POWDERED

« S U G A R

Ohavd Tlcocc«
K>c*mA700

W O RD E N ’S tea s  come from  
a  ce r ta in  p a r t  of J a p a n  n o t­
ed for excep tional QUALITY. 
Q U A K ER  te a  h a s  been bu ild ­
ing  good will for re ta ile rs  
and  will b ring  new  custom ers  
to  you r s to re .

QUAKER RICE

A fancy  rice, p acked  in  a  
conven ien t one pound  p a ck ­
age. Sam e h igh  QUALITY 
a s  o u r Q U A K ER  PR O D ­
UCTS.

i

« 4 ♦
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QUAKER MINCE MEAT

Q U A K ER M IN CE M EAT is a  r e ­
v ival of th e  old fashioned, home 
m ade m ince m eat. I t  is a  su rp rise  
to  house w ives and  ou tsells  all 
o thers .

QUAKER JELLY POWDER

A g e la tin e  pow der flavored w ith 
tru e  fru it flavors—A delicious d e ­
s e r t—A bsolutely su p erio r to  any  
o ther. Sells for a  dim e and  show s 
you a  good profit.

QUAKER SPICES
Proven best by th e  chem ­

is ts ' te s t ."  Chem s ts  te s ts  
of com petitive  lines show ed 
Q U A K ER P IC E , to have 
the  g re a te s t s tre n g th . The 
g row ing sale  of Q U A K ER 
spices backs ou r ju  lgm ent 
th a t  QUALITY is p a ram o u n t.

T I N G S

Every item under the Q U A K ER  label is selected after a careful 
and scientific investigation. Every article under the Q U A K ER  label 
is the best of its kind that can be produced. Every item under the 
Q U A K ER  label is proving a big repeater to those retailers who 
give it their attention.

The co-operation and results which we have obtained thus far 
have warranted us in continuing a development of this line. W e 
want to assure our friends and customers that we will continue to 
build this line and aid you in every way possible to meet present day 
competition, which will promote our mutual interests.

HtROCER r OMPANV
levs for Fifty-Six Years.

u j

i

QUAKER SAUSAGE

An u n u su al sau sag e  fo r hom es and  
re s ta u ra n ts —of special flavor th a t  
m akes buyers of try e rs .

QUAKER SLICED BEEF

M ade from  choice c u ts  of 
beef, sliced  v e ry  th in —p a ck ­
ed in  tw o  sizes—sales con ­
s ta n t ly  increasing .

QUAKER MILK

From  a  scientific  
s tan d p o in t, it is 
abso lu te ly  the  best 
ev ap o ra ted  m i l k  
th a t  is produced— 
and  is free from  
pecu lia r ta s te  found 
in o th e r m ilks.

Because of unusual 
Q UALITY, is used 
successfu lly  for in ­
fa n ts  an d  invalids. 
Sells read ily  and  
re p e a ts  co n stan tly  
w ith  a  good profit 
fo r you.

QUAKER LYE

Q U A K ER  LY E is one o f the  
few co n ta in in g  96% ac tiv e  
ing red ien ts . ,\Ve believe in 
QUALITY for lye a s  w ell as  
o th e r p roducts- !
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QUAKER PRESERVES

M ade of pu re  f ru i t  and  
su g a r  an d  packed  in a t ­
tra c tiv e  ja r s —A p reserve  
of th is  h igh  QUALITY 
appea ls  to  those of d is ­
crim ina tion .

QUAKER
SALAD DRESSING  

T ry  Q U A K ER  SALAD 
D RESSIN G  on your m ost 
fa s tid ious  custom ers. E v ­
e ry  re ta ile r  push ing  Q UA­
K E R  SALAD DRESSIN G  
is su rp rised  to  find how 
soon i t  tak e s  th e  lead, and  
how m an y  rea l custom ers  
i t  m akes of tra n s ie n t b u y ­
ers. I t  is—A W onderfu l 
S pread  for K iddies B read .

QUAKER  
A PPLE BUTTER

M ade from  selected  
f ru it  b lended w ith  
sp ices, m ak in g  a  
delicious appetizer. 
U sual Q U A K E R  
Q U A LITY  a n d  a  
I rad e  p roducer.

In these pages we are showing some of our Q U A K ER  family items; we have 
a large number of other items and we are adding items right along of a proved 
Q U A K ER  Q U A L IT Y .

These goods are placed on sale in community stores only. The design of the label 
furnishes attractive, lively colors for your store and are repeaters that will build 
business and aid in the development of your program of aggressive merchandising.

In addition to this large and growing family of Q U A K ER  items, we have also 
a large number of other items of unusual value, which are sold by community 
stores only, including Green and Green Edgemont Crackers, Ohio Blue Tip 
Matches, Lily of the Valley Canned Goods, Fremont Canned Goods, Ameri­
can Eagle Flour, Ox Heart Candies, and Derby Meats.

W e also carry a line of unsual cigars for your cigar case, which will develop 
vour cigar business and make your cigar case contribute its share to your profits.

I f  these goods are not handled in your town, and you are interested in this line 
of merchandise and in W a r d e n  S e r v ic e , just drop us a line and we will come and 
see you.

W o r d e n  Q r o c e r  Q d m p a n v
Grand Rapids, Mich.

Wholesalers for Fifty-Six Years.
The Prompt Shippers.

QUAKER
SW EET PICKLES 

In  g la ss  an d  bu lk— 
packed  fo r u s  by  one 
of th e  b e s t p ack e rs  
of pickles in  th e  
coun try . QUALITY 
IS SO SU PE R IO R  
th a t  cu sto m ers  will 
re p e a t an d  increase  
y ou r pickle b u s i­
ness.

QUAKER CIDER VINEGAR
P acked  in p in ts , q u a r ts  an d  g a l­
lons. Double d istilled  an d  fil­
te red . T he b e s t v in eg a r w e can  
buy—th e  b e s t you can  buy— 
an d  th e  b e s t you r custom ers 
can  buy. R ep ea ts  rap id ly .

QUAKER
TOMATO CATSUP

M ade from  ripe  tom atoes 
an d  seasoned  to  su it p a r ­
t ic u la r  people. M oder­
a te ly  priced—B ig  seller— 
an d  a  tra d e  builder.

QUAKER
PREPARED MUSTARD

A d e ligh tfu l bleftd of m u s ­
ta rd , v in e g a r  a n d  spices. 
A n u n u su a l p ro d u c t—w ill in ­
crease  y o u r sa le s  a n d  pays 
a  good profit.
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Automobiles Brought About One- 
night-stand Tourist.

Once the sum m er vacationist was a 
leisurely person, spending solid weeks 
at his favorite resort hotel or boarding 
house and repeating season after sea­
son so long as nothing unpleasant 
arose to change his attitude towards 
the hotel or section.

The automobile altered that condi­
tion and now the average vacationist 
is a hectic individual, speeding about 
the country and stopping where and 
how he pleases, along the roadside 'o r 
at convenient hostelries. The trouble 
is, from the hotel point of view, he 
never stops long enough in one place.
At first glance, it would seem that the 
hotels stood to lose considerable vaca­
tion business because of the gas 
wagon. In  fact, the hotel men have 
felt that way about it for some time.

Not only hotels but many other es­
tablished businesses have for some 
time looked with dismay upon auto- „ 
mobiles, the movies, radio and other 
things that seem to be competing to ­
day w ith those who have to m arket 
the necessities of life, competing not 
only for the consum er’s dollars but 
for his interest in advertising. But it 
is generally true that changes wrought 
in the habits of a nation by new in­
ventions do not necessarily mean the 
extinction of established lines of busi­
ness; rather they signify that the es­
tablished business must find a proper 
m ethod of coping with the altered con­
ditions of living and of doing business.

The resort hotels found their prob­
lem a m athematical one. That, is, if a 
given hotel could, during a certain 
season, make a satisfactory profit out 
of 100 guests averaging three weeks 
each under the old order of things, it 
could get along all right if it could 
swap about for a patronage of 2,100 
guests stopping one day each—better, 
in fact, considering the higher rates 
charged for transients.

So for some years back various 
groups of resort hotels have sought 
through booklets and other means to 
a ttract the tourist trade to their re­
spective sections, and some individual 
hotels have endeavored through the 
map m ethod to point out in magazines 
and otherwise the convenient m ethod 
for the tourist to reach them.

It remained for the Great Lakes 
Tours Association to carry the idea to 
i s logical conclusion and seek to m ar­
ket its section of the country as 
“North America’s Great Vacationland” 
through a well rounded out co-opera­
tive advertising campaign. Many past 
efforts in this direction have been in­
stigated by firms whose business it 
was to produce and sell maps, or ad­
vertising literature. The campaign of 
the Great Lakes Tours Association is 
the m ost im portant instance on record 
of such an effort, originated and whol­
ly controlled by the hotels participat­
ing. It is an example of how it is 
possible to cope with the changes 
wrought by modern inventions like the 
automobile by encouraging their use 
rather than fighting them.

The Great Lakes Tours Association 
is now in its second year and a report 
will be made at the annual directors’ 
meeting showing that the second sea­
son of advertising was far more suc­

cessful than the first. Two hotels 
alone, of the scores participating, the 
Buffalo and D etroit Statlers, have dis­
tributed between them  approxim ately 
25,000 booklets on requests originating 
from advertising.

Approximately 100 hotels are m em ­
bers of the association. The advertis­
ing funds are raised by assessment of 
50 cents per room per year, with a 
minimum charge of $50 a year for 
each hotel, regardless of size. Hotels 
represented are located in Canada, New 
York, Pennsylvania, Ohio, Michigan 
and Illinois. Although not in the re­
sort class strictly speaking, hotels in 
the larger cities about the Great Lakes, 
such as Buffalo, Detroit, Chicago, 
Cleveland, Toledo and T oronto par­
ticipate, as these hostelries catch to­
day a very Jarge share of the one-night 
tourist business.

As has been indicated, the general 
idea of the campaign was to sell the 
Great Lakes section as an ideal play­
ground for the automobile tourist. The 
newspaper advertising, which was 
planned to reach some millions of 
readers over a wide section of the 
East, W est and South, brought out 
the fact that there are 2,000 miles of 
fine paved roads in the section border­
ing on the lakes. I t  offered a free 
booklet and maps.

Two principal routes were em­
phasized, the Lake Erie-N iagara Falls 
trail and the Michigan trail. The 
famous beaches, the pleasure land of 
the M ichigan woods, fishing, golfing,

. canoeing, camping, bathing and good 
hotels were featured.

D uring August the advertising was 
changed to bring out the fact that 
September and October are delightful 
m onths for auto touring.

The Statler hotels supplemented 4he 
campaign with full pages in poorly- 
selected, so-called national media 
which devoted even more space to the 
delights of the Great Lakes region, 
pointing out that there are three S ta t­
ler Hotels on the main route, a t Buf­
falo, Cleveland and Detroit. S tatler ad­
vertising likewise featured the free 
booklet and maps.

O ther hotels tied in with their per­
sonal advertising, adding greatly  to 
the effect of the whole. For instance, 
H otel Lenox, Buffalo, advertising it­
self as a high-class hotel in a residen­
tial section of the city, away from the 
noise, dust and turmoil of the business 
section, paralleled the work of the 
Great Lakes T ours Association in 
pointing out the delights of autom o­
bile vacationing. Newspapers in vari­
ous large cities and American and 
Canadian magazines were used.

Each hotel added to the effect of the 
advertising by placing placards re­
producing the newspaper advertising 
in every room.

“Great Lakes M otor T ours” is the 
title of the 48-page booklet offered. I t 
contains road maps indicating the main 
trail about the Great Lakes, both in 
the United States and Canada, and the 
various side trips. Care is taken to 
give minute detail so that the tourists 
will have no trouble following direc­
tions.

One indication of the success of the 
advertising this year has been in the 
form of requests from several autom o­

bile clubs in various parts of the coun­
try for quantities of the travel booklet, 
which they wish to distribute among 
their members. It is possible that next 
year’s advertising plan will provide 
extra quantities of the booklet for this 
purpose.

Although the campaign this year 
has been a complete and compre­
hensive one, its expense was not un­
duly large. A total of $6,500 was spent 
in newspaper advertising and the cost 
of everything this season was only 
slightly in excess of $12,000, not count­
ing, of course, the advertising done by 
individual hotels. W arner Bates.

Success in Making Corn Stalk Syrup.
During 1921 and 1922 five varieties 

of sweet corn and two of field corn 
were used in the investigation of the 
syrup m aking possibilities of sweet 
cornstalks as a canning by-product, 
he said. It has been found that an 
excellent cooking syrup can be made 
which rivals the best quality of m o­
lasses and the second grade sorghum 
syrups.

If the cornstalks are allowed to 
stand in the field for 10 to 20 days 
after the removal of the ears for can­
ning the sugar content increases rap­
idly. By sampling the field from time 
to time the stalks can be caught at 
the maximum production of sugar. At 
this stage the purity of the juice is also 
a t its best and clarification is most 
readily accomplished. All varieties re­
sponded to this field treatm ent.

The best process for making the 
svrup is essentially the same as that 
for making sorghum  syrup. The leaves 
are stripped from the stalks and the 
juice expressed in regular cane mills. 
The juice is then heated to the boiling 
point, its acidity determined, lime 
added to reduce the acidity to the 
proper degree, then kieselgahr is added 
to assist filtration and the juice pump­
ed through a filter press. It is then 
boiled down in a vacuum evaporator 
to about 75 to 78 degrees Brix and 
packed in containers.

An acre of stalks yields from 40 to 
110 gallons of syrup, depending on the 
size of the variety. The yield per ton 
is from 11 to 12 gallons. It is believed 
that only the larger varieties will lend 
themselves profitably to syrup m anu­
facture because of the low yield per 
acre.

The average one line corn cannery, 
using about three-fourths of their acre­
age, will produce about 38,000 gallons 
of syrup per season. The total cost 
per gallon of the syrup will be about 
55c allowing $3 per ton for the stalks. 
The bagasse is used for fuel and the 
leaves should be dried and baled for 
hay.

The syrup is very clear, dark amber 
in color, and makes an excellent cook­
ing syrup. J. J. W illaman.

Rat Control Effective.
As a result of control m easures quiet­

ly inaugurated by the Biological Sur­
vey of the U nited States D epartm ent 
of Agriculture, Center M arket, in 
W ashington, D. C., has been made one 
of the most satisfactory m arkets from 
the standpoint of rat-free conditions 
in the country. W hen the department 
took over the managem ent of this 
great city market, which covers an

area equal to two city blocks, the 
place was found to be badly infested 
by rats. There was not only loss in 
food products but also danger to 
health through contam ination of foods. 
So serious was the infestation that 
some who had noticed conditions hesi­
tated to purchase their food supplies 
there. To clear up the situation w ith­
out unduly disturbing the public, the 
Biological Survey, co-operating with 
the Bureau of Agricultural Economics, 
began work very inconspicuously. 
Barium carbonate was distributed un­
der carefully controlled conditions and 
300 ra ts were found killed at one time. 
T raps were also used on a large scale. 
Accumulated rubbish was cleared 
away, infested hollow walls and other 
structures were replaced by rat-proof 
construction, more sanitary and rat- 
proof booths were built of concrete, 
and a large incinerator was installed 
to consume garbage and rubbish.

Special attention was given to ra t­
proofing food-storage places, including 
all cold storage. The interest of the 
dealers was enlisted in the effort, and 
many neighboring commission houses, 
at their request, were assisted and 
have adopted m easures recommended 
for the protection of the food products 
which they handle. W hile the m arket 
is still subject to invasion by ra ts from 
surrounding property and through in­
troduction with shipm ents of food, 
necessitating careful follow-up work, 
conditions have been vastly improved, 
and the m arket is a valuable example 
of what can be accomplished when 
proper effort is made.

One Lone White Star.
W ritte n  fo r th e  T radesm an .
T he w ind had  ceased  w ith  th e  sun ,

Anil down in th e  valley,
W here n ig h t w as begun;

T he h om e-ligh ts  tw ink led  an d  blinked,
B inked and  tw ink led  a fa r.

W hile over the  village th e re  hung, 
One lone w h ite  s ta r .

Tw o tra v e le rs  o u t of the  W est,
W atch ed  the  flickering  lig h ts  

A nd th e ir  fitfu l u n re s t;
B u t th ey  shone n o t for them ,
From  the  h ea rth -fire s  w ith in ;

So th ey  jou rneyed  alone 
To th e  door of th e  Inn.

No room  b u t th e  s tab le , and  s tra w  
F rom  th e  field for a  bed;

B u t tw o e a rn e s t souls,
By prophecy led,

A w aited  w ith  aw e and  w ith  trem b ling  
T he C h ris t-ch ild  from  above, the  Saviour, 

T he Son of God’s love.

No m ind  can  fa thom  H is  p lans,
O r te ll how th e  lilies unfold:

A nd th u s  w hen th e  angels  
T h e ir s to ry  h ad  told,

T he shep h erd s  an d  w ise m en from  a fa r. 
R ejo iced  as  th ey  followed

T he g leam ing  w h ite  s ta r .

Oh, B eth lehem  s ta r !  W ho guided, w ho led 
You th a t  n ig h t to  th e  Inn,

W here  th e  conquering  Je s u s  h is  life 
Should begin?

Ah, you rs  w as th e  m ission  
To guide from  a fa r,

T he w orld to  its  M aster,
T hou lone w hite  s ta r .

Je ss ie  A llen Siple.

Guilty.
The school board visited school the 

other day, and, of course, the principal 
put his pupils through their paces for 
the benefit of said austere board.

“Jam es,” he asked, turning to one 
boy, “who signed the Magna C harta?”

“Please, sir, ’tw asn’t me,” whimpered 
Jimmy.

The teacher, in disgust, told the boy 
to sit down; but old Jed Smith, chair­
man of the board was not satisfied. 
“Call back that there boy,” he said, 
vehemently, “I don’t like his manner. 
I believe he did do it.”
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FANCY GOODS NOTIONS

Michigan R etail Dry Goods A ssociation. 
P res id en t—J. B. Sperry , P o r t H uron. 
F ir s t  V ic e -P re s id en t—Geo. T . Bullen,

A lbion. ____ __
Second V ice-P re s id en t—H. G. W esener. 

Saginaw . _ . . . .
S e c re ta ry -T rea su re r—H. J . M ulrm e, 

B a ttle  Creek.
M anager—Jaso n  E. H am m ond, L ansing .

Hats For Early Winter.
Style data of considerable value to 

the millinery trade throughout the 
U nited States, and relating particularly 
to the early W inter, has been assem ­
bled by the Retail Millinery Associa­
tion of America and is embodied in the 
current bulletin of that organization. 
T he data covers shapes, m aterials, 
colors and trimmings.

Of the shapes the bulletin says that, 
during the period in question, tall, 
conical crowns, dented or sloping, will 
be much in vogue, as will be helmets 
and tricornes in every interpretation. 
Visored small hats; Empire and other 
poke effects, wide in front; draped 
toques and turbans of the tiara and 
rajah types, large-crowned H enry II, 
and Rem brandt shapes with small up­
turned brims, and large and small 
shapes raised high on one side are all 
thought well of for the next two 
months. O ther favored shapes will be 
capeline, cloche and “portrait” effects 
with irregular lines; berrettas and ber- 
re tta  toques; Breton, Spanish and 
other sailors for W inter resort wear, 
and classic, medieval and Oriental ef­
fects for evening use.

These are some of the m aterials 
that are touted: Faille, satin in various 
finishes, gros de Londres, bengaline, 
moire, crepe, wide ribbon and felt, all 
of which will be used either by them ­
selves or will be combined with milan 
or pedal straw, visca or hemp. Exotic 
straw s in novel textures, as well as 
Bangkok, leghorn and pedaline bodies, 
are also slated for successful sale. 
O ther favored m aterials include all- 
over visca and haircloth in many 
finishes and combinations; duvetyn, 
suede, gelatine, visca, pyroxylin and 
maline braid in all w idths; satin and 
gros-grain ribbon for entire hats; m o­
hair and alpaca combined with straw 
or fabrics; lace veilings, and maline 
and lace for formal hats.

A wide range of trim m ings is also 
given, among the more novel of which 
are applique motifs of kid, silk, velvet, 
metal, plumage, flowers and fruits, and 
novelty plumage in m any finishes. 
Painted and metallic touches on 
flowers, plumage, ribbon and fabric 
trim s are also mentioned, as are all 
treatm ents of ostrich, from tiny tips 
to long plumes. Coque, cassowary and 
blondine are the other feather trim ­
m ings to be specified.

Women’s Ready-to-wear.
New York, Dec. 15—There is ample 

evidence in general business conditions

to w arrant the belief that the Spring 
season in the ready-to-wear trade will 
not suffer from the dullness and poor 
sales which featured the Fall, accord­
ing to an executive of the _ M erchants 
Ladies’ Garm ent Association. W ith 
the turn of the year retail buyers will 
be in the m arket in greater num bers 
to buy their Spring requirements, said 
this officia and it will be an entirelv 
unlooked for development if their ac­
tivities do not show the influence of 
the optim istic reports being made in 
many of the basic industries of the 
country.

“The newspapers lately have been 
full of these reports of better condi­
tions, and it is to be noted that these 
deal with actual improvement, not 
merely the substance of things hoped 
for,” he continued. “All of them  show 
that there are further business gains 
ahead which cannot fail to be reflected 
in the garm ent industry. Ready-to- 
wear business was adm ittedly poor 
during the Fall, and it is not too much 
to figure that the turn  has come.

“W e are observing signs of this in 
the Spring activity of buvers thus far. 
Their reactions are being carefully 
studied in order to get a gauge on 
what to expect when the bulk of the 
buyers come into the m arket during 
January and February. A tangible in­
dication of how ready-to-wear jobbers 
and m anufacturers feel about improv­
ed prospects for Spring is their readi­
ness to place a greater volume of ad­
vertising to retailers.

“Unquestionably, the ensemble suit 
will be the big thing for Spring, and 
will play a large part in the stimula­
tion of business. The attention given 
the ensemble in the trade has been one 
of the big things of the year, and it 
promises to be even greater during the 
coming season. The trade has been 
greatly  interested in the consolidations 
of leading dress and suit firms to make 
the ensemble costumes in the best 
m anner that they can be made.”

Nothing New Under the Sun.
The old adage th at w hat is old is 

new is apparently very well demon­
strated by the wide belts now in vogue, 
which are a repetition of the idea of a 
generation ago. A t that time, however, 
the belts were shaped to the figure, 
whereas now they are worn with 
straight-line dresses and sport wear. 
Many new and original ideas are em­
bodied in the belts of to-day; in fact, 
they are considered by the forem ost 
designers am ong the m ost indispens­
able dress accessories of the moment. 
A m anufacturer who specializes in 
women’s belts is showing an extensive 
line. They include not only his own 
creations, but copies of im ports that 
have been adapted by American de­
signers. Belts of unusual width are 
being shown for Spring, some of them 
running as wide as seven inches. They 
are shown in all leathers and novelty 
effects.

December 17, 1SS4
R A D E S M A N ___________

chandise of a luxury nature has been port the largest business in years in 
done so far during the holiday buying these coats The yellow slicker ts
season than was the case a year ago, well to the fore m preference but the 
there seems to be little question that wholesalers say that the trend is also 
usable gifts still have the call. This swinging into those having highly 
is said particularly to be so in cities in elaborate patterns worked out in 
sections of the country where indus- various color combinations. Oilskins 
trial conditions have not been the best regulation raincoatings and rubberized 
this year, and where the wage earners, silks are the leading fabn£s ° f wblC 1 
if they have any money to spare for the coats are made. The yellow 
gifts, are seeing to it that they are of slicker is also in demand by retailers 
a serviceable nature. There is a having a distinct young mens trade, 
tendency in this direction from all principally in the college centers.
accounts, except in the case of gifts for * * *
children. Here the usual volume of Features of New Overcoatings, 
toys, books, games, etc., is moving Fawn, heather mixtures, blues and 
over the counters. light grays are ranked as probable

_____»  «*■»-------  leading shades in the new lines of over-
Novel Items in Glassware. coatings being prepared. The trend

New items being shown in glass- toward fawn and the heather mixtures 
ware for the coming season are table * ¡s said to be quite marked, particular- 
lamps of dark colored glass with gold ly ¡n the domestic. Prices of the lat- 
encrustation as ornaments, and also ter will likely be advanced by about 
ones of colorful iridescent glass in 15 per cent., according to mill repre­
gold and silver effects, the surface of sentatives. Owing to their lower base 
the glass having irregular, wavy raised price, the increase on the moderate- 
effects. The lamps have the usual priced fabrics or those selling around 
fringed silk shade and frequently have $3 Gr $4 per yard, it was said yester- 
imitation jewels crowning the shade. day, will figure higher, running to 20 
Gold incrusted glassware generally per cent, 
continues its strong hold on consumer •  •  •
favor, and new items having this form The merchant who puts out adver- 
of decoration are being brought out in tising minus street and number is not 
a large range of patterns. Included are making the right appeal to newcom- 
glasses for table service, cake trays, ers. To have to search a directory to 
fruit bowls, candy jars, salad and lay find the store’s location is irritating 
plates, etc. at least. Some people would not think

♦  -------  to do that.
Slicker Vogue Runs Strong. ♦  ♦  ♦  - —

The vogue of slicker raincoats for There are too many clerks whose 
women and misses, which began in first attitude toward a new rule of the 
the colleges, is spreading throughout store or toward a set of rules is how 
the country. Manufacturers here re- can I get out of obeying that rule?

1-------------------------------------------------------------------------7— - n

■ Great Values in Mackinaws .
■ M ens All Wool Dark Plaid, Belt. 36/42 ---------- @ $5.75

I Men’s 75% Wool Dark Plaid, Belt. 36/46 ----------@ 4 .00  ■
Youths’ 75 % Wool Dark Plaid, Belt. 28 /36  _____@ 3.62%  I
Boys’ 75% Wool Dark Plaid, Belt. 6 / 9 --------------@ 3.00

|  WHY PAY MORE? |

I nan iet T. Patton fr Company ■
G ran d  Rapide.M ichigan >59*63M arke t Ave. N.W. |

The Men’s Furnishing Good© House of M ichigan

I___________________________________ I

Useful Gifts Have the Call. 
Although reports from retailers both 

in and out of this city indicate that 
more consumer purchasing of mer-

THE SEASON’S GREETINGS
You have made possible the good year we have had. 

In appreciation of your business and with thankful hearts, 
we wish you a Very Merry Christmas and a Happier and 
More Prosperous New Year than you have ever had, and it 
is our opinion that this hope and wish will be an accom­
plished fact*

GRAND RAPIDS DRY GOODS CO.
Western Michigan’s Dry Goods Wholesaler



All of these bonds having been sold, this advertisement appears as a matter of record only

$650,000
Central States Utilities Company

I N C O R P O R A T E D

First M ortgage 6% G old Bonds
Series “A”

Due December 1, 1949
Dated December 1, 1924 r ,„„„tv  Trust Co of New York, and the The Union Trust Co.,
Interest payable semi-annually December 1st » d  Jm e 1st, at G g i^ a n d  accrued interest; if redeemed after December 

Detroit, Michigan. Redeemable on or before December 1, 19Z9 at ana acc redeemed after December i st, 1939,

*■ T . & ' i r j s s s  Tir„0f  s a pr,n-
proper application presented 'h' r' ° ' ’

the 414 mill tax m Maryland and 4 mill tax in Pennsylvania.
Tax free in the State of Michigan.

This Issue has been approved by the Michigan Public Utilities Commission.

The Union Trust Co., and Charles R. Dunn, Detroit, Michigan, Trustees.

BUSINESS— The Central States Utilities C o m p a n y .  Int^ is e n g ^  m * e  “ d “ 'V e' sla te 'o f
f f i X ' S a r a l :  Ferry.bnrgP Spring Lake and Highiand Park. The prop- 

erties have been in operation more than 40 years.
TERRITORY— The cities served by the Company are ‘S e u S t o e T I l S s

western Michigan. Monroe is the home of many “ f d - W  and is served by the Pere Marquette, Bal-
and automobile accessory plants, it is 40 miles a Coldwater are near the southern boundary of the
.¡more 6t Ohio and Pennsylvania Railroads Htllsdale ¿ C “ '  J ' X . l r i a l  activity served by the New 
state and are surrounded by rich agricultural M ihiean |,s  harbor accommodates the largest lake
York Central Railroad Grand Haven ,s a port on U l^  M .dt«an bar Rai|roads, 8hop, „f the latter
S S X S J t i  f c X & l  adjacent to Grand Haven.

SECURITY— The bonds are secured in the opinion of ̂ u ^ e l b y  “ ̂ ' ^ " ‘X ^ X t i o l l  t la ^ ed 'o n  Iheae 
erty, rights and franchises now owned or hereafter acqu November 1st, 1924, based on reproduction new 
properties by William A. Baehr & Company, Engineers, a onlv $650 000 bonds. This shows a
F eaa  depreciation. is $1,695,460.50, ga in st which there are out.tand.ng only $65U,UUU 
property value of $2,608.40 for each $1,000 bond.

EARNINGS—  * , 923 » 1 9 2 4  »»1924
*308 688 19 $322,769.88 $325,269.83

Total R evenue--------—  ------------- ------ ---------$^ q ’?71'c i 216 148.72 218,029.77
Operating Expenses, Maintenance & Taxes _ 209,27 . * ____ _______________

99 416 68 106,621.16 107,240.06
Net In co m e------- F T i n u “-------------------- 24*344 65 24,680.69 24,687.70Annual Interest on Funded Debt ---------------------   °
♦Years Ending June 30th. **For 12 m onths ending October 31st.
, * j - T in  1Q93 and 1924 interest charges were earned on an average ot .F or the years ending June 30, IVZ3 and  iv z * , interest s  ,  , > j  l t a £ter giving effect to  this new

6 n In tg ,2 w rent n “ f n287?Tm e“  t h o u g h  " e f i ,  K t W n  received from the funds resulting from the

Sak PURPOSE OF ISSUE— Proceeds from the sale of the $650,000 Series “A" bonds will be applied to the 
retirem », o° all Outstanding bonds and to addition, and betterment, to the Company property.

Application will be made to list these Bonds on the Baltimore Stock Exchange.

All legal matters in connection with the issuance of these ten d s  have ^
‘s L g l u ^ — eni and lot ¿ ^ p a ^ b y  approval by our counae,.

Price 98 to yield over 6.15%

HOWE, SNOW & BERTLES
( I N C O R P O R A T E D )

NEW YORK GRAND RAPIDS DETROIT CHICA

whicĥ ŵ e ™egard °a ” re^ablel^nd'we^^use^by6 us in̂ t'he *imr<̂ iSeaof<'the ̂ ondsSfor our̂ vv̂ âccount!
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Sausage-Buying Custom er Passed 
Queer Money.

In the house still standing—and only 
slightly changed from what it was 
fifty-seven years ago, W illiam J. Flynn 
late head of the U. S. Secret Service, 
was horn on Nov. 18, 1867. ■ The house 
stands one door East of Ninth avenue 
in Forty-first street, New York, on the 
uptown side.

W illiam J. was the son of Michael 
Flynn, a native of Ireland, who, as a 
promise to a successful career for his 
son, carried on successfully the calling 
of butcher. These facts are stated by 
Mr. Flynn, in “My Life in the Secret 
Service,’’ now appearing in the new 
and interesting magazine known as 
“Flynn’s.”

After recounting his boyish am bi­
tions to become a detective—the same 
as a million other boys have done—he 
lets us into the secret of*how he first 
became attached to the local New 
York force, following which is named 
a series of picturesque m alefactors that 
it was his and his associates’ task to 
apprehend.

Largely through circumstances, the 
quest of counterfeiters fell to the lot 
of Mr. Flynn, and the m ethods used 
to trace them down, as recounted by 
him, appear alm ost uncanny. Gen­
erally successful, he cites one instance 
where he, as well as others, was foiled. 
Q uoting from the “Life” :

I knew of but one counterfeiter who 
managed to avoid arrest. He was the 
famous Sausage Man. I never learned 
his name. In  fact, I never saw him 
that I knew' of. W e were so close to 
him on a num ber of occasions that he 
m ight have heard our footsteps, but 
he vanished. So did his spurious 
bills. He m ust have changed his line 
of business. I haven’t any idea what 
became of him. . . .

I t was in January, 1897, that I re­
ceived a call from  W ashington from 
John Wilkie, then chief of the Secret 
Service. My interview with Mr. W il­
kie was brief. He told me that there 
were several vacancies in his staff and 
asked me whether I would care to 
accept one.

W ould I? W hat would any man 
say if a job he had been coveting for 
years was suddenly offered him. I 
started work a t once, but I failed to 
land the first real counterfeiter they 
sent me after. However, I was per­
m itted to take w hat small solace I 
m ight out of the fact that no other 
operative had been able to do better.

My first assignm ent was to locate 
and arrest a man none of the Secret 
Service men had ever seen. Indeed, 
we didn’t know his name or what he 
looked like. He was the celebrated 
Sausage Man.

Previously I have referred to him

as one of the few counterfeiters who 
was never caught. I have no idea 
how many bogus five dollar bills this 
man unloaded. Certainly he did quite 
a thriving business until we apparently 
hounded him out of the country. I 
only assume we drove him out. A t 
any rate, he ceased operating. Pos­
sibly he made a sufficient pile to w ar­
rant him in taking no further risks. If 
that is so, he was even more ex tra­
ordinary, for the conscientious coun­
terfeiter does not understand the word 
quit. T h at’s his trouble. Also it ac­
complishes his downfall.

Inasm uch as my specialty was to 
be counterfeit stuff, I was handed, one 
beautiful day in February, 1897, five 
probably fraudulent five-dollar notes. 
The paper was thin and the notes were 
greasy—of that slickness peculiar to 
the bogus bill turned out by the poor 
workman. Im mediate deduction sug­
gested the cheap Italian product. I 
was ready to agree that I would be 
able to find the m anufacturer of this 
queer stuff in some foreign colony and 
that it would be shown eventually that 
these notes had been turned out for 
passage among the ignorant aliens.

But I was quite w rong in that. By 
the merest accident I ran  across an­
other of the same brand of counter­
feits in Pottsville, Pennsylvania. The 
police had it and told me that they had 
received it from a butcher. This 
butcher had as his custom ers the bet­
ter class of Pottsville folks not pri­
marily interested in prices. H e was 
quite prosperous and his shop was a 
large one. He employed a young wo­
man cashier.

“W e have been try ing  to recall who 
it may have been who gave us this 
note,” said the butcher to me, “and 
the best we can do is to wonder about 
the identity of a tall, well-dressed 
stranger who came in here a couple of 
days ago and bought a pound of 
sausage.

“The only reason why I remember 
this m an is that he took the sausage, 
which I had wrapped up in brown 
paper, and th rust it into his coat 
pocket. It amused me to see a man 
do that, th a t’s all. But m y cashier 
doesn’t recall him, and, of course, she 
cannot rem em ber w hether he paid for 
the sausage with a bill or with change, 
or w hether he gave her the exact 
am ount or not. Very few people have 
the precise am ount. I t  would be so 
unusual to have a custom er give us 
the exact sum called for on their slip 
that we w'ould likely rem em ber such 
a person.

“ I have no way of telling who gave 
me this five dollar bill, of course. I 
have not seen the stranger since. 
Probably he is quite all right and is 
the sort of man who dislikes carrying
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parcels in his hand. They are like 
that, you know—some of them .”

T hat night I was informed by the 
chief in W ashington that more of these 
same bills were appearing in and 
around New York City. One of them 
was turned in to the Secret Service by 
a butcher named Gruening on Third 
avenue. All th at Gruening knew was 
that some one had worked off a spuri­
ous bill on him and he was not at all 
pleased. I asked him w hether he had 
ever sold sausage to a m an who thrust 
the package into his pocket. I t  was a 
long shot and a mere chance.

“No,” replied Guening, “but there 
was a man in my shop the day I re­
ceived this bum bill who bought sau­
sage and then crushed the package 
into a small lump and tucked it under 
his arm  as he went out.”

“W hat did he look like?”
“Oh, he was tall and thin and—and 

—and—well, he was tall and thin and 
he wore a black or a blue suit, I don’t 
rem em ber which. I don’t remember 
anything, except that he was tall and 
thin and all right looking.”

T hat was rather hopeless as descrip­
tions go, but I was making progress.
I had every reason to believe that the 
m an I was looking for was a buyer of 
sausages. Just why this sausage 
fervor was another m atter. Of course, 
there was nothing conclusive about it. 
Two tall, thin men m ight crush pack­
ages of sausage into their pockets or 
under their arms. Still—

A nother butcher in One H undred 
and Twenty-fifth street produced one 
of the sleazy counterfeits.

“How they slipped a thing like that 
over on me is more than I can account 
for,” he said. “W hy, the very feel of 
the thing should give it away.”

“Have you sold sausage to any man 
whose actions fixed that one man in 
vour mind? Some tall, thin chap, let s 
say, wearing a black or dark suit? 
Possibly he may have thrust the 
sausage into his pocket or balled it 
into a small roll and clamped it under 
his arm.”

“No, but there was a man in here 
the other day who bought a pound of 
sausage and went away without it. i 
ran to the door with it to call him, 
but—”

And then a surprised look came into 
this butcher’s eyes.

“Good Lord!” he said. “ I remem ­
ber now that he paid me with a five 
dollar bill. I remember. He didn’t 
w ant link sausage. He wanted the 
unbroken length kind—the kind you 
snip off with your knife. I rem em ­
ber him. But I don’t remember being 
suspicious about that five of his.”

“Tall and thin, was he?”
“Yes, I believe he was.”
“T hat gentleman btiys nothing but 

sausage, it seems,” I replied. “And he 
always asks for the same sort.” 

“W hat do you make out of that?” 
demanded the butcher.

“Not much—yet,” I replied—which 
was u tterly  true.

Then began an amazing chase that 
took me to Boston and back again. 
Then to Philadelphia and W est to 
Pittsburg. From  New York I jumped 
to Bridgeport, Connecticut. A butcher 
named W ahl or W ohl (it makes little 
difference) told me a story th at re­
moved whatever doubt I m ay Lave. W l

A tall, thin man came into his shop 
and demanded a pound of sausage. He 
wanted the sort that is not made up 
into links, but is stuffed into one con­
tinuous skin. H e handed the shop­
keeper a five dollar bill, received his 
change and then, outside the shop, but 
in full sight of the butcher, threw  the 
sausage into an ash barrel. T hat was a 
most unusual procedure, and the 
butcher, for some unfathomable rea­
son, took another look a t the bill the 
stranger had given him. One look 
was enough—one close look.

“I m ight have been deceived by the 
looks of the bill,” the butcher ex­
plained. “But I should have known 
by the feel of the thing that it was 
phony.”

In all probability all of you have 
jumped to the inevitable conclusion by 
this time. Possibly you are wondering 
why I did not see it at once. But I 
confess that it never occurred to me 
until I talked to this Connecticut 
butcher.

Of course, this tall, thin lover of 
macerated pork bought sausage so 
that the butcher’s hands would surely 
be greasy when the greasy note was 
handed him. And he always purchased 
the sort of sausage that required that 
it he grasped while being snipped to 
length. Of course! Of course!

W ell, that answered a question, but 
it fetched me no nearer an arrest. In 
Boston two Secret Service operatives 
joined me and we watched the m ar­
kets. W e set traps for the man. W e 
caused five large butcher shops (our 
man frequented none but the large 
ones for obvious reasons) to make 
great displays of sausage in their win­
dows.

I grant you that it sounds a bit 
foolish, but it sounds no more so than 
we felt. Think of the great Secret 
Service of the United States of Am er­
ica trying to trap a counterfeiter with 
pork sausage! W e dreaded the day 
when the newspapers should get hold 
of the fact that we were trailing a 
sausage hound—three large and w or­
ried sleuths. W e m ight have been 
laughed out of the service.

Those show windows should have 
lured any real lover of sausage. W e 
had it all arranged that any one of 
those butchers selling sausage to a 
tall, thin man offering a five dollar bill 
in payment should notify us at once. 
W e took up headquarters nearby. We 
could jump over to any of those shops 
in two minutes. W e depended upon 
the butcher to hold the man on some 
pretext. N othing happened. W e re­
ceived word that Altoona, Pennsyl­
vania, was reporting the counterfeits.

W e followed the trail to P ittsburg  
and there it vanished. W e waited. No 
more of the sausage buyer’s money ap­
peared. I have heard of none since. 
T hat was tw enty-three years ago. I 
have often thought of him and won­
dered what happened to him? Maybe 
he retired to a farm  and raised hogs 
and settled down to enjoy sausage. 
Certainly he bought a ton of it that 
he never ate.

It is all very plain when you think 
it over. He bought sausage because 
it was greasy, because it could be ob­
tained quickly, because it could be 
jam m ed into a pocket, because it was 
easily disposed of. T hat’s all.
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How To Follow Up the Christmas 
Holiday Trade.

W ritte n  for th e  T radesm an .
The wide-awake hardware dealer is 

always looking ahead. He cannot af- 
lord to be satisfied with the immediate 
advantage; but even now, while he is 
m aking the most of his Christmas 
tiade, he m ust also plan what to do 
when the holiday rush is over, and the 
aiter-holiday period of slackness sets 
in.

M erchants are no different from 
other people in this respect: they are 
apt to fall into a certain rut. They 
allow their business to run them, often 
without knowing it. W hereas the suc­
cessful m erchant is the one who runs 
his business; and who sees to it that 
he, himself, is the one dom inant factor 
in the enterprise which provides him 
with a livelihood.

One of the first lessons the shrewd 
m erchant learns is that business is, not 
a succession of isolated seasons, but a 
continuous campaign. The modern 
m erchant always plans ahead. In 
early October he is looking ahead to 
Thanksgiving and Christmas, in early 
December he plans for his annual in­
ventory. He does not allow this plan­
ning to interfere with the immediate 
selling; but he does plan sufficiently 
to carry on from one stage of the 
year’s business to the o ther with the 
least possible delay.

Right now the hardware dealer’s im­
mediate problem is to clean up his 
seasonable stock. Push the goods 
while they are still saleable. Remem­
ber that left-overs, goods carried over 
from one season to another, are al­
m ost certain to lose money.

Right here a word as to the C hrist­
mas holiday is quite in order. Take 
that holiday. Enjoy it to the full. F o r­
get your business and its problems for 
the day. Don’t go near the store at 
all. A day off, after these recent 
strenuous weeks, is a first essential 
preparation for dealing with your 
after-holiday problems.

Next, the m orning after Christmas 
sit down with a sheet of paper and a 
pencil and plan just what you are go­
ing to do.

Between the Christmas holiday and, 
say, W ashington’s birthday, your in­
ventory should be taken. Before or 
after the inventory you m ay want to 
put on a special sale, for the double 
purpose of stim ulating w inter trade 
and turning your slow-selling lines 
into cash.

Your present problem  is to decide 
just when to take stock, and just how

to go about it; w hether to hold a 
special sale or not; and if you favor 
such a sale, whether to hold it before 
or after stock-taking.

W hy paper and pencil to outline 
your plans? Because it is the prac­
tical experience of m ost business men 
that better work is done, and work of 
any kind is done with less effort, when 
the worker has before him a fairly 
clear outline or memo of w hat he 
wants to do. I t is not sufficient to 
just put the memo on paper; get it 
clearly printed on your mind as well.

So, take time right after Christmas 
to map out your program  for the next 
few weeks. W hether you’re fagged 
out or not, start your plans working at 
once. You’ll get your needed rest in 
the greater ease with which you’ll do 
the necessary after-Christm as work.

Quite likely the stock is rather dis­
ordered, after the Christm as eve rush. 
Everybody in towrn has pawed it over. 
Get the salespeople to work re-arrang­
ing it properly. This is a necessary 
preliminary to stock-taking.

Some hardware dealers stage a 
special sale right after the Christmas 
holiday and before the stock-taking. 
Some people, they argue, are sure to 
receive unexpected gifts and to want 
to re turn  them, even if they do so a 
day or two late. A few people will be 
apt to purchase belated gifts. Children 
clamor for things they wanted and 
didn’t get. Then, too, price concessions 
will induce some people to purchase 
gifts now and store them  for next 
Christmas. T hat sort of thing is done 
more often than most people suppose.

This sale should not, of course, take 
the place of the annual stock-taking 
sale. The special sale right after the 
holiday is designed to clear out odds 
and ends of gift lines for whatever 

. they will bring, rather than carry them 
over at a probable loss. Occasionally 
damaged articles, of which there are 
sure to be a few, can be got rid of at 
a sacrifice—though, of course, the 
damage must always be made known 
to the purchaser.

W hile this hurry-up sale is being 
held, the hardware dealer should go 
steadily ahead with his preparations 
for stock-taking.

Incidentally, some hardw are dealers 
have had pretty  good success with 
stove sales put on the first two weeks 
in January. There is really no rea­
son why stoves and ranges cannot be 
sold. The first pull of w inter is apt 
to show up the weak spots of the old 
range or heater. D uring the Christ­
mas season m ost people are too en­
grossed in their 'Christmas buying to 
face the necessity of taking on a new 
stove. But after the holiday, when 
Santa Claus is off the map for an ­
other year, th at old stove becomes a
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nightm are; and it is then the hard­
ware dealer can put across a few sales 
in his stove departm ent.

A good many of the hardware deal­
ers who hold a January stove sale 
make a practice, not of cutting prices, 
hut of offering some small article from 
the regular stock as a premium. These 
premiums are selected from slow- 
selling articles, of which quite a few 
are sure to be uncovered in going over 
the stock. For instance, the purchas­
er of a stove would receive a razor, a 
carving knife, a lamp or some other 
article sufficiently valuable to prove 
an inducement.

Such sales are most successful where 
the ground is to some slight extent 
prepared. Thus, in the holiday season, 
stoves, instead of being shoved entire- , 
ly out of sight, and kept on the floor 
and salespeople are instructed to call 
the attention of customers to the line 
of stoves handled, though they do not 
push hard for sales. After the C hrist­
mas season is over, these “stove sug­
gestions” are apt to recur to such cus­
tom ers as need new ranges or heaters. 
Meanwhile, following his preholiday 
preparation, the hardware dealer brings 
the stoves once more well to the front, 
advertises them, and displays them  in 
the windows. This stove-selling cam ­
paign, to be effective, m ust be short, 
sharp and decisive, in order not to 
hold back the necessary stock-taking.

Tinw are and kitchen utensils can be 
featured in connection with such a 
stove sale. These lines will respond 
even at this quiet season to the stim u­
lus of a little pushing; and the pur­
chaser of a new stove is usually in the 
mood to add to his generally inade­
quate equipment of kitchen utensils.

The possibilities in this line may be 
gauged by the fact that some years 
ago a hardware store in a city of 20,000 
population sold upwards of $500 worth 
of kitchen utensils in connection with 
a two weeks sale early in the winter 
which is a pretty  fair showing, con­
sidering the articles are mostly low- 
priced and buying at this season is 
generally slack.

The shrewd hardware dealer does 
not allow the normal slackness of the 
season to intimidate him. Even if 
trade is slow to respond to the hard­
ware dealer’s efforts at this tim e of 
year, pushful m ethods even now are 
bound to elicit some response, in ad­
dition to paving the way for a rousing 
spring trade.

Meanwhile, there is a lot of work 
preparatory to the spring selling cam ­
paign that can be done in the winter 
months. The annual inventory is the 
first big item of preparation. W hether 
the real stock-taking sale should be 
held before or after the inventory is a 
m atter for the individual m erchant to 
determine. No two hardware dealers 
are in precisely the same situation; and 
upon local conditions and established 
store m ethods the decision in this m at­
ter m ust largely depend.

V ictor Lauriston.

evil is a serious thought for considera­
tion on the part of us all.

In  my opinion such an evil cannot 
be controlled by legislation, except in 
a limited way. Some have thought 
that this practice of selling would kill 
itself eventually because of the annoy­
ance to the housewife, but I am not so 
sure of this.

I know of a case where a distinguish­
ed lady whose husband is connected 
with the hardware business, purchased 
a dress and silk hose from  one of 
those smooth tongued, well dressed 
peddlers, believing that she had saved 
money and had really purchased ex­
ceptional articles, which turned out 
afterward to be just the reverse.

I would suggest that this evil m ight 
be remedied if there would be a con­
centrated effort on the part of all m er­
chants to send out local canvassers 
from their stores. I feel sure that 
would be much easier and safer for 
the public to purchase articles front 
canvassers of their own community, 
coming from stores that they know 
are fair in their dealings, and stand 
back of the merchandise purchased. 
Then, too, there would not be so much 
danger of houses being broken into 
and robberies comm itted as when un­
known canvassers are adm itted to 
homes—strangers, who in some in­
stances, no doubt locate the house and 
gain some idea of where the valuables 
are kept. Is it not possible that rob­
beries are sometimes comm itted be­
cause of the adm ittance of strangers to 
our homes on pretended missions of 
seling goods?

I would recommend that a comm it­
tee be appointed by the state associa­
tions to study this question with a 
view' of correcting as soon as possible 
the evils growing out of the present 
plan of house-to-house canvass.

George M. Gray,
Pres. National Retail H ardw are As­

sociation.

INVESTIGATORS
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cern w ith membership tne  
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A  V I S I T

Ira  Barkley, dealer in general m er­
chandise at Climax and a long time 
subscriber to the T radesm an, writes 
us as follows: “Enclosed find check
for $6 for two years subscription for 
the trade journal that is worth while.”
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Evils Growing Out of the Present 
Peddling Pirates.

Coshocton, Ohio, Dec. 15—‘T o my 
mind house-to-house canvassing, as 
it is conducted to-day, is a strong 
competitor to the retail interests of 
all crafts, and how to  remedy this
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News and Gossip About Michigan 
Hotels.

Lansing, Dec. 16—This week F ri­
day and Saturday the mem bers of the 
Michigan Hotel Association from all 
parts of the State will be the guests 
of Fred Z. Pantlind, of the H otel 
Pantlind, Grand Rapids, and Mr. 
Pantlind has backed up the general in­
vitation of the Association’s Secretary, 
by personal letters, extending the 
courtesies of his hostelry to all who 
can make it convenient to attend.

The ball will start rolling with a 
complimentary dinner dance on F ri­
day evening, but all day Saturday will 
be devoted to the discussion of hotel 
topics, such as the economical opera­
tion of the food departm ent, satisfac­
tory laundry equipment for country 
hotels, posting of room rates, etc.

The question box which has been 
an interesting feature of all sectional 
meetings will be resum ed and every­
one will have an opportunity of par­
ticipating in the discussions.

There will be no set speeches or 
long-winded addresses, but every 
spare business moment will be given 
up to worth while short talks.

A stenographic report of this m eet­
ing will be published in a bulletin to 
be supplied all members soon after the 
holding of the meeting.

Every year there has been an un­
necessary delay in the printing of the 
membership roster—to be framed and 
posted in all Association hotels—for 
that season that a small percentage of 
the membership neglect to send in 
their annual dues to the treasurer. I 
say "neglect” for the reason that I 
have always found upon m aking a per­
sonal visit to delinquents, they ex­
peditiously produce a check book and 
remark that it was pure oversight in 
not rem itting. W hy not minimize this 
handicap by washing the slate a -; 
once? Ten cents per room, with a 
minimum of $5. No further assess­
m ents of any kind will be made. New 
members will be welcomed on the 
same basis. The co-operation of all 
hotel men is requested in try ing  to 
secure this result.

Last week I had the pleasure of a t­
tending the annual convention of the 
Ohio Hotel Association, held at T o­
ledo, where the m embers and visiting 
guests were taken care of by the T o­
ledo Hotel Association, H. J. Keenan, 
of the Hotel W aldorf, and Smith 
W elsh, of the historical Boody House.

The Ohio Association is fourth in 
point of membership of all State o r­
ganizations, Michigan now being third. 
Among the many interesting addresses 
given was one by our own W. L. Mc­
Manus, Jr., Cushman House, Petoskey. 
Co-operation with traveling m en’s o r­
ganizations, especially the U. C. T., 
was recommended by resolution.

Michigan has already made pro­
visions for an interchange of ideas by 
appointing a committee consisting of 
Fred Pantlind, of Hotel Pantlind, and 
C. H. M ontgomery, Post Tavern, Bat­
tle Creek. W henever any request is 
made of the Association or complaint 
against any member is received, it is 
carefully threshed out by a joint com­
mittee from both organizations, always 
with a satisfactory outcome.

I wras much impressed with the dis­
cussion of hotel publicity at this 
meeting. The large hotels offered 
much statistical evidence to prove that

advertising in regular newspapers and 
periodicals was far more productive of 
results than any other method. Much 
evidence also came from small oper­
ators who discovered front experience 
that an investm ent in advertising 
space in local papers was highly bene­
ficial. Some of the larger hotels make 
enormous investm ents in this species 
of publicity, and the fact that they 
keep it up continuously is pretty  good 
evidence that they are getting their 
money back with interest.

W omen m anned hotels are getting 
to be quite the thing throughout the 
entire country and in most cases are 
showing marked success. I will 
eventually, m ention several such ho­
tels as I have done with the Hotel 
W olverine, Boyne City, which was op­
erated for several years by experience- 
ed hotel men, but which was eventual­
ly made a financial success by Miss 
M ortensen, who is now in full con­
trol of that establishm ent. H otels at 
Jackson, Ludington and other Michi­
gan cities are women operated, with 
satisfactory results.

The P orter apartm ent hotel, at 
Lansing, patronized by governors, su­
preme judges, various State officials 
and politicians, is under the direct 
charge and control of Miss Agnes 
Schelling and has been for several 
years. This charm ing woman not 
only has every detail of operation of 
this hotel in hand, including the ac­
counting departm ent, but is a most 
wonderful and popular hostess. H er 
ideas of hospitality coincide with such 
as we have talked of by successful 
landlords and read of in hotel journals.

Miss Schelling never considers that 
anything, less than a 100 per cent, ser­
vice is perfect; keeps posted on all 
educational topics calculated to ex­
cite interest by hotel men, attends ho­
tel conventions, participates in all the 
business services and stores away a 
fund of -technical knowledge which 
she applies whenever occasions pre­
sent themselves. The P orter is one 
of the m ost complete residential i 
tels in Michigan and, in addition to 
fifty-odd apartm ents, contains thirty  
transient rooms. An excellent cafe 
where good, wholesome food is dis­
pensed at reasonable prices, is one of 
its features.

The other day Ernie McLean, of the 
Park-Am erican, Kalamazoo, drove me 
out to Lake Farm , four miles out from 
that city, to visit what to me seems to 
be one of the most deserving philan­
thropic institutions ever brought to my 
attention. Here on the shores of a 
wooded lake, in a group of modest 
buildings are housed some twenty-five 
boys between the ages of six and six­
teen. These boys come from homes 
where the parents are unable or un­
willing to take care of them. W hen­
ever possible a small fee is paid, but 
in most cases it is impossible to make 
any charge for the maintenance of 
these boys.

These boys come from all over 
Southern Michigan and frequently are 
recommended by the county agents of 
the State W elfare Commission. They 
are not delinquents, but in many cases 
they are the m aterial from which 
delinquency is recruited. The school 
is maintained by the Kalamazoo Ro­
tary  and other similar clubs.

Lake Farm  provides the proper 
kind of home and training during the 
early impressionable period of the
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homeless boy whose needs are not be­
ing met by the public school, and is 
in no wise a reform atory. To give 
him the proper social training Lake 
Farm is also responsible, but Super­
intendent Sweet, who is in charge of 
this worok tells me that the organiza­
tion feels that all of these boys must 
begin immediately to learn to earn 
their own way in the world and pos­
sibly contribute to the support of un­
fortunate others. As a consequence, 
the six hours each day required from 
each boy are divided between sturdy, 
farming and industrial work, a de­
partm ent in manual training now be­
ing, organized. The boys all have ex­
cellent food, playrooms and a com­
fortable dorm itory, all in charge of 
real people who are devoting their 
time to this work, with little or, at 
least, inadequate compensation, but 
the real fact rem ains that Kalamazoo 
is setting an example of accomplish­
ment which m ight be followed to good 
advantage by other organizations in 
communities where such work is need­
ed, and they are numerous. Landlord 
M cLean is a busy man, but he extracts 
pleasure and satisfaction in doing his 
share tow ard securing a continuance 
of this w orthy effort.

Lansing is still undergoing the 
throes of a hotel prom otion scheme. 
Lansing needs a new hotel about as 
bad as any of these other cities who 
have tried it and paid the fiddler. A 
few days in the year Lansing hotels 
sell out their accommodations. A t all 
other times they have 40 per cent, of 
their stock of rooms left on hand, for 
which they realize nothing If the 
patriotic citizens of this town, who 
think Lansing should have more hotel 
rooms added to those they already 
have, will co-operate with some of the 
hotels already established, they will be 
acting sensibly.

To-day D etroit has over 7,000 vacant 
rooms in hotels already constructed 
and opened. If fortune smiles next 
year they may have twenty days dur­
ing that entire period when they will 
be rented, but at all other times De­
troit will have 7,000 vacant rooms and 
stockholders will be charging off in­
vestment losses.

F rank S. Verbeck.

Gabby Gleanings From Grand Rapids.
Grand Rapids, Dec. 16—The case of 

E. A. Stowe vs. Carl M ather, in which 
the latter was convicted of fraud in 
the Kent Circuit Court, has been ap­
pealed to the Michigan Supreme Court 
by the attorney for M ather. The only 
possible excuse for such action is to 
make expense and secure delay, be­
cause the plaintiff wins, no m atter 
which way the Supreme Court may 
decide. If the verdict of the jury in 
the Kent Circuit Court is sustained, 
Clay H. Hollister will pay the judg­
ment and costs out. of funds in his 
hands sent him by John D. Case, 
M ather’s father-in-law. If the case is 
reversed and a new trial ordered, the 
plaintiff will look to Meyer May for 
satisfaction because he signed M ather’s 
bond when he was lodged in jail on a 
criminal charge and will be unable to 
produce M ather for another trial. A 
situation like this—where the plaintiff 
wins either way—seldom presents itself 
in legal procedure.

Cornelius Hoffius relinquishes the 
arduous duties of Prosecuting A ttor­
ney Dec. 31 after eight years of faith­
ful service in behalf of the peoole of 
Kent county. No more painstakin- 
official ever devoted his time and tal­
ents to the exacting duties of the most 
difficult position in the entire range 
of county administration. Mr. Hoffius 
has been exceptionally successful in 
securing convictions in criminal cases 
and his safe and sane advice to county 
boards and officials has saved the 
county many thousands of dollars. Mr. 
Hoffius will now devote his entire time 
to private practice.

At the annual stockholders meeting 
of the K ent State Bank in January, 
the directors will recommend that the

capital stock of the institution be in 
creased from $500,000 to $1,000,000 bv 
the capitalization of $500,000 of the 
$1,250,000 surplus of the Bank. This 
will reduce the surplus to $750,000, 
but it is believed it can be increased to 
$1,000,000 inside of two years. Such 
an arrangem ent would give everv 
stockholder a stock dividend of 100 
per cent. It is believed the new stock 
will have a m arket value of $200 or 
better as soon as the distribution is 
made.

The hearing of the habeas corpus 
proceeding in the Colfax Gibbs case 
in Chicago was set for Dec. 6. Prose­
cuting attorney Hoffius took three es­
sential witnesses to Chicago to the 
hearing in Judge Lindsey’s court, only 
to find Judge Lindsey out of town and 
the case postponed to Dec. 13 without 
notice to Mr. Hoffius. Dec. 12 Mr. 
Hoffius received a telegram  from Chi­
cago, stating that the hearing had 
again been postponed until Dec. 20, 
when Mr. Hoffius will again make an 
effort to secure the presence of the 
notorious criminal in Grand Rapids. 
It is like pulling teeth to get a criminal 
out .pf Chicago with the horde < 
shyster lawyers and indifferent judges 
who disgrace that city.

Items From the Cloverland of Michi­
gan.

Sault Ste. Marie, Dec. 16—W . J. 
Bell, formerly one of our leading busi­
ness men, left Sunday for Hollywood, 
California, where he will enjoy a short 
visit with his sister and family, after 
which he will go on to Seattle and 
join his family in their new home. Mr. 
Bell expects to return  to the Soo about 
next May to dispose of the remainder 
of his property here.

Dr. W ebster, one of our prominent 
physicians, is paying considerable a t­
tention to his farm ing interests and 
has just completed a new up-to-date 
dairy barn near Rudyard. Everything 
in the line of modern equipment is em ­
bodied in this barn. A large number 
of barns have been remodeled thi* 
year in order to keep cattle com fort­
able and to make the work easier. 
Drinking cups are slowly finding their 
way in the dairy equipment.

According to reports received here 
last week W ilder Rich, form erly city 
m anager here, is making quite a hit as 
city m anager a t Alexandria, Va. He 
has completely re-organized the city 
governm ent and the citizens are proud 
of his work. He has many friends 
here who are pleased to note his suc­
cess.

Amiel Anderson, of Manistique, 
moved to Iron  M ountain last week, 
where he will open a second-hand 
store.

The bill collector’s work is always 
dun.

M. A. Fair, popular meat m erchant 
of St. Ignace, paid the Soo a visit last 
week. He was accompanied by his 
wife.

Leon W inklem an left last week on 
a purchasing trip to Chicago. He 
stopped en route to visit relatives at 
Gladstone.

The road to success is not confined 
to one way traffic—you meet many 
coming back.

I t is reported that the wolves in the 
vicinity of Bar River, in Canada only 
fifteen miles from here, are killing off 
many sheep and deer. They seem to 
be running in packs of half a dozen or 
more. A party  of 100 hunters made a 
day’s hunt last week, but succeeded in 
getting only one wolf, which was 
caught in a trap and afterw ards shot. 
According to reports, other parties 
will take up the hunt. Some from the 
American Soo w ant to participate in 
the sport. W illiam G. Tapert.

A large volume of sales is not neces­
sarily an indication of great business 
success. Look to the net profits figure 
at the end of your year if you want 
to measure your success.

Death of Two Representative Mer­
chants.

Petoskey, Dec. 16— Charles L. Moo­
dy, Pedston m erchant, died last night 
at the home of his daughter, Mrs. F. 
P. Geiken. Mr. Moody had been ill 
for some time. He was 69 and had 
been in business in Pellston for the 
last twenty-two years.

Belding, Dec. 16— Frank H. H ud­
son, pioneer grocery man of this city, 
died in an Ann A rbor hospital and his 
body was brought here to-day for 
burial. He was born in Hudsonville 
60 years ago and was a b ro ther to E. 
E. Hudson of this city. The widow 
and a daughter also survive.

Both men were good m erchants, 
good citizens and high grade Christian 
gentlemen.

Mr. Moody was for many years 
m anager of the mercantile departm ent 
of the Sands & Maxwell Lum ber Co., 
Pentw ater, before going to Pellston.

L A S T  MI NU T E  M E R C H A N D I S E !
Don’t lose sales because you think nier- 

chandise will not reach you in time, wre 
give careful and very prom pt attention to 
rush mail orders.

Q uality M erchandise—Right Prices— 
Prom pt Service

P A U L  ST E K E T E E  & S O N S
Wholesale Dry Goods Grand Rapids, Mich

HIGH-WATER MARK
T he sales of some products are a 

barom eter of industrial conditions. The 
sale of

Shredded Wheat
reflects the spread of food intelligence. It 
is not a barom eter of good times or bad 
times.

O ctober sales of Shredded W heat 
were the largest of any October in the 
history of the Com pany—not because 
people had more money, bu t more food 
sense. O ur plans for increasing the con­
sum er dem and for this product in 1925 
are generous and far-reaching.

The Shredded W heat Company 
Niagara Falls, N. Y.

Wm. D. Batt
F U R S

Hides
Wool - Tallow

A g e n t s  fo r the

G ra n d  R a p id s  B y - P r o d u c t s  C o .’s 
F e rt il iz e r s  and  P o u lt ry  Foods.

20-30 Louis St. 
Grand Rapids, Michigan
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A Story About Bran.
The gray of a rainy m orning had 

crept into the drug store. Some cus­
tomers, so exacting, complained about 
the service they were getting, others 
returned goods to exchange for some­
thing else, and the usual routine work, 
the sweeping, dusting and re-arrang- 
ing of stock never seemed more irk­
some.

‘ W ell, aren’t you down town rather 
early, and on such a rainy morning, 
too?” the clerk asked, as Col. B utter­
field, a Civil war veteran and a genial 
character about town, entered. “You 
are looking better than the last time 
I saw you,” he continued, as he made 
into a neat package several articles the 
old gentleman had just purchased.

“Yes, I ’m feeling tolerably better, 
Col. Butterfield replied, adjusting his 
glasses. “You probably noticed I 
haven’t bought m any drugs lately, but 
th a t’s not the reason. I ’ll tell you, it’s 
all on account of eating bran.”

The clerk was busy with another 
customer some time, and when he re ­
turned, the old gentleman, having 
seated himself on a convenient stool 
for a long story, continued: “No, sir, 
it ain’t more than fifty years ago that 
old man Mangold built the mill now 
known as the Star mills in Grand Rap­
ids. I remember him well, a fine old 
man. He usto come out to our home.

He made a big spout to carry the 
bran off into the river. T hought those 
little scaly yellowish brown particles 
or husks of grain were worthless. 
Throwed every bit of it away.

After a few years, the farmers 
bought a whole ton of it, to feed their 
stock, for seven dollars.”

“Yes, I remember when my father 
bought it for cow feed,” rem arked the 
clerk.

“Sure you do, and it made good 
feed, too,” the old gentleman said, as 
he arose and leaned against the case. 
“ It wasn’t long before they doubled 
the price on the farm ers and they paid 
fourteen dollars a ton for it for quite 
a while. The price of bran has been 
raising. I t ’s been forty dollars a ton 
for some time now and since they’ve 
found out that it’s good for folks, it is 
most too expensive to feed to horses 
and cows.

W hy, look a there, I pay four hun­
dred and eighty dollars a ton for what 
I eat for my breakfast, but it is m ak­
ing me healthy. There, “ ’tis, ten 
ounces for fifteen cents. You can 
figger it out,” and he deposited upon 
the case, beside his other purchases a 
carton of the bran.

W ith a chuckle he added, “ I read a 
piece in the Advocate a spell back. 
Some preacher who was in the hos­
pital wrote it. He Called it An Ode 
to Bran.”

Some folks get sick so awful quick 
T hey’re dead before you know it.
If they’d made bran their daily plan 
’Twould ne’er have happend so.
I t’s bran, me boy, it’s bran, me boy 
T hat does the trick for man,
It gives him health,
And gives him wealth,
So says the branny fan,
W hy use cheap paint,
And lip stick taint 
To gain a ruddy glow?
W hen rosy cheeks
In just two weeks
Are made from bran, you know?

A broad smile played on the face 
of the clerk and a ripple of laughter 
from a group of custom ers followed 
the old gentlem an’s recitation.

The old gentlem an turned to leave, 
“W ell,, you are quite an advertiser, 
Col. Butterfield,” said the clerk, “but 
I ’m afraid that kind don’t help the 
drug stores much.”

W hen the old gentlem an was gone, 
the clerk had forgotten the sky was 
gray. Nim Hathaway.

List of Successful Candidates at the 
November Examination. 
Registered Pharm acists.

E rnest B. Adelman, Detroit.
Bryan H. Baker, Flint.
John A. Barnet, P o rt Huron.
A. Earl Bower, Detroit.
Ralph B. Carpenter, Flint.
Nellie L. Cass, H arbor Beach.
Gale R. Conklin, Battle Creek.
Chas. B. Graham, Owosso.
Mrs. Olive N. Grunow, Detroit.
Russell E. Hanlon, W ayland.
Chas. E. K irchner, Detroit.
Gordon Sep Kolfage, Detroit.
Glenn E. Mitchell, Detroit.
H arold F. Newton, Detroit.
Ives F. Paris, Grand Ledge.
Ida H. Protasiewicz, Ham tram ck.
Glenn G. Seekings, Flint.
Herl D. W ood, Flint.
W alter A. B aum gartner, Detroit.

‘ Ray E. Bower, Detroit.
George E. Callanan, Detroit.
Anthony A. Golembiewski, Detroit.
Michael A. Hennes, Benton H arbor.
Thom as P. McCullough, Detroit.
John F. Pilznienski, Detroit.
H arold A. Rooney, W indsor, Ont.
W alter H. Scott, Detroit.
Fred H. Sieg, Charlotte.
Francis J. W oodward, Detroit.

Registered A ssistant Pharm acists.
Gordon Besvinick, Detroit.
H arold P. Brieske, Saginaw, W . S.
Milton Brown, Deckerville.
Alvin E. Carter, Lapeer.
John Crippo, St. Charles.
Glenn J. Edick, Gladwin.
Robert C. Gamble, H astings.
Clayton Gould, St. Charles.
Royce A. GrifTin, Muskegon H eights
Forris D. Hagens, Grand Rapids.
Charles L. Hall, Detroit.
Irvine W . Hewer, Grand Rapids.
Leo Charles Hick, Detroit.
Gayle H. Mehney, Big Rapids.
Elden R. Myers, Holt.
Ross L. Restorick, Detroit.
Harold Geo. Sadowski, Detroit.
Melvin A. Smith, Detroit.
Alva L. Sum m erlott, Burr Oak.
Stanley J. Treadwell, Pontiac.

Edwin D. Van Blarcom, Kalkaska.
D. B. VanderLeest, Grand Rapids.
Charles Stanley Wade, Saginaw.
Leonard J. W arner, Leland.
Sam W atnick, Detroit.
Joseph W einshelboim, Detroit.
A. B. Young, Detroit.
Harold H. Bosney, Marine City.
W ayne W. Emerson, Battle Creek.
Oliver C. Jenicke, Po rt Huron.
John F. Pesta, Detroit.
Leverne J. Piercy, Detroit.
Robert L. Zieve, Detroit.

Eyebrow Pencils.
A good basis for eyebrow pencils, 

as well as for stick cosmetics, may be 
made according to the following 
form ula:
W hite wax _________________12 parts
Ceresin ______________________3 parts
P e tro la tu m ___________________ 4 parts
W ool fat ____________________4 parts
Olive oil ____________________6 parts
Pigm ent ___________________sufficient
Talc _______________________sufficient

Melt the white wax and ceresin to ­
gether, add the petrolatum  and wool 
fat and when all are melted, incorpor­
ate the oil. The coloring substance 
should be triturated with powdered 
talc, after which it is to be incorporat­
ed with the fatty mixture. The whole 
should then be cast into suitable molds.

The pigment to be used depends on 
the color desired. Sienna, umber, car­
mine, animal charcoal, lampblack and 
many of the anilins, as eosin, rhoda- 
min, etc., are employed for coloring.

How Much Should Ice Cream Weigh?
The Departm ent of Agriculture pro­

poses a tentative standard of 4^4 
pounds per gallon, subject to discus­
sion and possible change before it is 
incorporated in state laws.

Departm ent officials suspect that 
neighborhood ice cream makers now 
and then take advantage of the fact 
that all of their product is sold by 
volume rather than weight. Yet there 
should be a standard density which 
the public could demand.

A few states have adopted laws 
dealing with this situation. Kansas 
has the 4%  standard on its statute 
books. W isconsin requires that the 
volume of the ice cream when melted 
shall not be less than one-half that 
in its frozen state, as it is m anufac­
tured and sold.

A few experiments to determine a 
proper standard have been conducted 
in W ashington.

Scouring Soap Powder.
Silica powder ______________60 parts
Dried carbonate of s o d a ___ 15 parts
Oleic acid __________________13 parts

Mix, then add, all at once, the fol­
lowing solution:
Caustic s o d a _________________ 2 parts
W ater ______________________22 parts

Stir well until a granular powder is 
formed. Set on one side in shallow 
trays for twenty-four hours in a warm 
room, and reduce to about a No. 40 
powder.

Perfumed Sea Salt.
O rdinary sea salt _____________5 lbs.
Cumarin ______________________3 drs.
Oil of b e rg a m o t______________  1 dr.
Anisic a ld e h y d e ______________ 30 min.

Mix the perfumes together, then 
pour over the salt, mixing well by rub­
bing betwreen the hands. A more con­
venient way of doing is to dissolve the

perfumes in alcohol before m ixing with 
the salt.

Health Saver For Consideration of the 
Salesforce.

If you want to be really m erry at 
Christmas time, it will be well to bear 
in mind during this busy m onth at 
least these few health-savers:

Every night try  to get eight good 
hours of sleep.

All day try  to keep an even tem per 
and a ready smile.

Remember that five m inutes lost in 
the m orning m eans additional p res­
sure all day long.

Try to make your extra effort a 
steady one—not allowing yourself to 
get excited and rushed, so that you 
make careless mistakes.

T ry  to eat regularly three good 
nourishing meals, relaxing completely 
wThile you are at the table and for 
little while afterward.

Breathe deeply and as often as you 
can good fresh air—it cures weariness.

And don’t forget that a brisk walk, 
a sensible dinner, an hour’s relaxation, 
and then a hot bath before retiring, 
make a refreshing end for one business 
day and a splendid preparation for the 
next.

If the good die young it’s up to 
the oldest inhabitant to explain.

Ideal Location For New 
Drug Store

located in our new building a t the 
corner of T hird street and Clay avenue, 
just across from the Hackley Park. 
A large number of people pass this 
store every day. The room has a 
frontage on T hird street of 52 feet and 
on Clay avenue of 51 feet. There is 
also a basement with a high ceiling, 
dimensions 29 x 36. Its  location direct­
ly across from the park, will make it 
an especially desirable place for a soda 
fountain. W e will rent this space to 
responsible parties at $200 per month 
for the first year and at $250 per 
month for an additional four years, 
m aking the total term  of the lease five 
years.

Occidental Hotel
Edward R. Swett, Manager 

Muskegon, Michigan.

TYPEWRITERS
U sed and  R ebu ilt m ach ines  all m akes, 
all m akes rep a ired  and  overhau led , all 
w ork  g u a ran teed , ou r ribbons and  c a r ­
bon paper, th e  b e st m oney will buy 
Thompson Typewriter Exchange 
85 N. Ionia Ave., Grand Rapids, Mich.
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P a rc h m e n t Bond

W riting Paper

5lbs.

fo r everybody.

w h ite  w ritin g  p ap er for 
pen o r pencil 

L e tte r  Size t l  n il  
approx . 500 sh ee ts  J  ■•****

The universal writing paper for 
Home, School or Office. Every dealer 
should carry a stock of all sizes.
Say to our Dept. C. “Here’s a dol­
lar. Send me five pound package. 
Try it!

“ Personal Stationery—Cheaper than scratch 
pads, said one man. The most .f°°*
I ever got for my money,” said another.

KALAMAZOO VEGETABLE PARCHMENT CO.,Kalamazoo,Mich.
T he hom e of Q uality  P ap ers .

b i t t e r  s  w  e e t  s

F

* ft-

Makes
G o o d

Qxocolates

Acids
B oric ( P o w d . )_15 ® 81
B oric ( X t a l ) ----- 15 © 26
C a r b o l ic _______ 40 © 47
C itric  _________ 59 0  70
M uria tic  -----------  3V4® •
N i t r i c ______ — 9 @ 15
O x a l ic _________  15 © 25
S u lp h u r ic ---------- 3 \4 0  8
T a r t a r i c ___ - —  40 0  60

Ammonia
W ater , 26 deg. „  10 9  18 
W ater , 18 deg. — 8%© 18
W ater , 14 deg. — 614® I f
C arbonate  _____ 20 ® 26
Chloride (G ran .) 1014® 2®

Balsam s
C opaiba ________  75@1 20
F ir  ( C a n a d a )_ 2 6602 80
F ir  (O regon) —  6501  29
P e ru  „... — 3 0003  26
T olu  I __________ • 0003  86

Barks
C assia  (o rd in ary ) 25 0  30
C assia  (S a ig o n ) ..  60® 60
S a ssa fra s  (pw. 50c) @ 65
Soap C u t (pow d.)

30c ____________  18® 25
Berries

C ubeb ___________  @2 26
F ish
J u n ip e r  ------
P rick ly  A sh

@
10®

V

L av en d ar F low_ 8 00@8 25
L a v en d a r G a r’n 86(0)1 20
Lem on ______ _ 1 6001  76
Linseed, bid. bbl. @1 15 
L inseed , bid less 1 2201 35 
L inseed, raw , bbl. @1 13 
L inseed , ra . less 1 2001  33 
M usta rd , a rtifil. oz. @ 60
N eatsfo o t _____ 1 35<®1 60
Olive, p u r e ___ 3 75@4 50
Olive, M alaga,

y e l lo w __ . . . . .  2 75@3 00
Olive, M alaga,

g r e e n ________  2 7 5 0  3 00
O range, Sw eet_ 4 50®4 75
O riganum , p u re  0 2  50 
O riganum , com ’l 1 0001 20
P ennyroya l ___  3 0 0 0  3 26
P e p p e r m in t_ 12 00012 25
R ose, p u r e _ 13 50014 00
R osem ary  F low s 1 2601 60 
Sandalw ood, E.

I. _________  10 00010 25
S assa fra s , tru e  2 50 0  2 75 
S assa fra s , a r t i ’l 8001 20
S p e a r m in t_____  6 0006  25
Sperm  _________  1 8002 05
T an sy  _________  5 0 0 0  5 25
T a r. U S P _______  60© 65
T u rp en tin e , bbl. @94% 
T u rp en tin e , less 1 0101  14 
W ln te rg reen ,

leaf _________  6 0 00  6 25
W ln te rg reen , sw eet

b irch  _______  3 00 0  3 25
W ln te rg reen , a r t_ 8001 20
W o rm s e e d _____  6 50 0  6 75
W o rm w o o d__ 8 5008  75

C inchona _____ 02 1C
Colchicum  _____ 01 80
C ubebs ____ _ __ ©3 00
D ig ita lis 01 80
G en tian  ______ ©1 36
G inger, D. S . _ 0 1 80
G uaiac 02 20
G uaiac, Am m on. 02 00
Iodine 0 95
Iodine, Colorless 01 50
Iron . Clo. ©1 35
K i n o ___ ©1 40
M yrrh ©2 60
N ux V o m ic a ___ ©1 65
Opium ©3 50
Opium , Cam p. . . © 35
Opium , D eodorz’d ©3 50
R h u b arb  . . 01 70

E x tra c ts  
L icorice _________ 60 0 65
Licorice powd. —  0 1  00

Flowers
A r n ic a -------------- - 2 6 0  30
Cham om ile G er.) 20© 26
C ham om ile Rom. — 75

Gums
A cacia, 1 s t ____  5 0 0  65
A cacia, 2nd —. —  45 0
A cacia, S o rts  —  
A cacia , Pow dered  
A loes (B a rb  Pow ) 
Aloes (Cape Pow ) 
Aloes (Soc. Pow .) 
A safoe tida

200
350
2 5 0
25 0
65 0
650

Potassium

B ic a r b o n a te ____  35 0  40
B ic h ro m a te _____  16 0  25
B rom ide ________  6 9 0  85
B rom ide _______  54© 71
C hlora te , g ra n ’d 2 3 0  30
C hlorate , powd.

o r X t a l _______  16 0  25
C yanide ________  30© 50
Iodide _________  4 6 6 0  4 86
P e r m a n g a n a te _ 20© 30
P ru ss ia te , yellow 65© 75
P ru ss ia te , r e d _ ©1 00
S u lpha te  _______  35© 40

Pow . . . . .  ____  1 0001  25
C am phor --------  '
G u a ia c --------------
G uaiac, pow 'd  —
K ino -----------------
K ino, pow dered—
M yrrh  --------------
M yrrh , pow dered 
Opium , powd. 19 
O pium , g ran . 19 65019 92
Shellac --------------  9001  00
Shellac B leached 1 0001  10 
T rag a c a n th , pow. ©1 75
T r a g a c a n t h ___  1 76@:2 25
T u r p e n t in e --------  0  25

Insecticides
A rsen ic  _______  15 © 25
B lue V itrio l, bbl. 0  07 
Blue V itrio l, less 8 >4® 15
B ordea. Mix D ry  12%@23% 
H ellebore, W hite

p o w d e r e d ___ 2 0 0  30
In sec t P o w d e r_ 7 5 0  85
L ead  A rsen a te  Po. 24% ©39 
L im e an d  S u lphu r

D ry   -  ——  9020%
P a r is  G r e e n _____  32 0  48

L eaves
B u c h u __ - __- _1 36® 1 60
B uchu, pow dered 0 1  60
Sage, B ulk  —-----  2 5 0  30
Sage, % loose —  @ 40
Sage, pow dered_ 0  35
Senna, A l e x . -----  50 0  75
S enna, T inn . - 30® 35
Senna, T inn . pow. 26® 35
U v a  U r s i_- ____ — 20® 25

Oils
A lm onds, B itte r ,

tru e  _________  7 6 0 0  7 75
A lm onds, B itte r ,

a r t i f i c i a l_____  4 0004  26
A lm onds, Sw eet,

t ru e  —___ . . . .  1 2501  60
Alm onds, S w eet, ____

im ita tio n  --------- 6001 00
A m ber, c rude  — 1 6001 76 
A m ber, rectified  1 7502  00
A nise ______ —  1 0001 25
B e rg a m o n t---------  5 7606  00
C a jep u t . . . . ___  1 5001 76
C a s s i a -------------  4 2604  60
C asto r ________  1 9502  20
C edar L ea f ___  1 7608  00
C i t r o n e l la --------  1 6001  75
C lo v e s __________ 3 2 5 0  3 50
C o c o a n u t______  25® 35
Cod L i v e r _____  1 6501  86
C roton ______-  2 0008  26
C otton  S e e d ___ 1 50@1 70
C u b e b s ________  7 50 0  7 75

0 70 A lka..o t _______ 25® 30
0 75 Blood, pow dered . 35® 40
0 85 C alam us _______ 60
© 90 E lecam pane, pwd 25® 30
0 60 G entian , powd — 20® 30
@ 65 G inger, A frican ,

¡@19 92 pow dered ___ 300 35
G inger, J am a ic a  60® 65
G inger, J am a ica ,

pow dered  ____  55 0  60
G oldenseal, pow. 5 5006  00
Ipecac, p o w d ._ 3 7504 00
L icorice ________  35® 40
Licorice, powd. 20® 30
O rris, pow dered 3 0 0  40
Poke, pow dered . 3 5 0  40
R hubarb , powd. 1 0001 10 
Rosinwood, powd. ® 40
S arsap arilla , H ond.

ground  _______  0 1  00
S a rsap a rilla  M exican,

g r o u n d ____ ____  0  60
Squills _________  35® 40
Squills, pow dered  601" 
T um eric , powd. 17< 
V alerian , powd.

Seeds

40®

E igeron  -----------
E u c a ly p tu s ____
H em lock, p u r e . .  
Ju n ip e r  B e rr ie s . 
Ju n ip e r  W ood—
ta r d ,  e x t r a ___
L ard , No. 1 -----

00 0  5 25 
1 2501 50
1 75 0  2 00
2 75 0  3 00 
1 50 0  1 75 
1 5001 70 
1 35 0  1 50

A nise ___ _— . . — 9  35
A nise, pow dered 35® 40
Bird, I s __________  13® 17
C an ary  __________  13 0  20
C araw ay , Po. .30 25® 30
C ardam on _____  0 3  00
Celery, powd. .55 .45® 50 
C oriander pow. .35 27® 30
D i l l ____________ 12% 0  20
F e n n e l l__ ______  25® 40
F lax  _________  07%® 12
F lax , g round  ___07%@ 12
F o en u g reek  pow. 15© 25
H em p ________ — 8® 15
L obelia, p o w d .   @1 25
M ustard , y e llo w .. 1 5 0  25
M ustard , b l a c k _20® 25
Poppy __ - _____  22® 26
Q uince _______  1 5001 75
R ape  ___—___ . . .  15© 20
S a b a d i l la _______  25 0  35
S u n f lo w e r_____  11V40 15
W orm , A m erican  30® 40 
W orm , L e v a n t -------6 00

Tinctures

A conite —---------- 0 1  80
Aloes ___________  ®1 45
A rn ica  _________  @J 10
A safoe tida  _____  @2 40
B elladonna _____  0 1  35
B enzoin ________  0 2  10
Benzoin C om p’d 0«. 65
B uchu --------------  0 2  65
C an th ra ra d ie s  —  0 2  H5
C apsicum  -----------  @J 20
C atechu  -------------  0 *  ‘ “

Paints.
Lead, red  d r y _16%®16%
L ead, w h ite  d ry  16%®15% 
L ead, w h ite  o i l . .  16%®16% 
O chre, yellow  bbl. © 
Ochre, yellow  less 2%®
Red V en et’n  Am. 3%®
Red V en et'n  E ng. 4®
P u tty  ------------------ 5®
W hiting , bbl. ___  0  4%
W hiting  -----------  5%@ xu
L. H . P . P re p __ 2 8003 00
R ogers P r e p ._ 2 80 0  3 00

M iscellaneous
A c e ta n a l ld ______  4 7® 55
Alum  ----------------  08® 12
A lum . powd. an d

ground  -----------  09® 15
B ism uth , Subn i-

tra te  -----------  3 22 0  3 43
B orax  x ta l o r

pow dered  ___  0 70  13
C an th arad es , po. 1  7 5 0 2  25
Calom el ______  1  7901 99
C apsicum , pow ’d 48® 55
C a r m in e ________  6 00© 6 60
C assia  B u d s ___  25® 30
Cloves _________  60® 56
C halk P re p a re d . 140  16
C hloroform  _____  65 @65
C hloral H y d ra te  1  35 0  1  85
C o c a in e _____  10 60011 25
Cocoa B u t t e r ___  60 0  75
C orks, lis t, less 40050%
C opperas ______  2%@ 10
C opperas, Pow d. 4® 10 
Corrosive Sublm  1 4301  64
C ream  T a r t a r ___  3 0 0  36
C u ttle  b o n e _____ 40© 60
D ex trine  _______  6 ® 16
D over’s  P ow der 3 6 0 0  4 00 
E m ery , All Nos. 10© IS 
E m ery , Pow dered  8 © 10 
E psom  S alts , bbls. ® 
E psom  S alts , less  3%© 10
E rgo t, p o w d e r e d _@1 00
F lake . W h i t e ___  15® 20
F orm aldehyde, lb. 13© 30
G e la t in e _______ 1 1001  25
G lassw are, less  55%. 
G lassw are, full case 60% 
G lauber S a lts , bbl. 0  03 
G lauber S a lts  less 04® 10 
Glue, B row n _ _  21© 30 
Glue, B row n G rd 16© 20
Glue, w h i t e ___ 27%® 35
Glue, w h ite  g rd . 25© 35
G lycerine _____  25® 45
H ops ____________  65® 75
Iodine _________  6 4506  90
Iodoform  __ _ 7 3507 65
L ead  A c e t a t e _ 2 0 0  30
M ace __________ _ 0 1  20
M ace, pow dered @1 25
M e n th o l_____  19 50019 85
M o r p h in e ___  11 18011 93
N ux  V o m ic a __
N ux V om ica, pow. 17© 25 
P ep p er b lack  pow. 32© 35
P epper, W h i t e _40© 45
P itch , B u rg u n d ry  10 0  15
Q u a s s i a ----- --------  12© 15
Q uinine _________  7201 33
Rochelle S a l t s _30© 35
S accharine  . . . . . .  @ 30)
S a lt P e te r  _____  11® 22
Seld litz  M ix tu re  30® 40
Soap, g reen  ___  15© 30
Soap m o tt cas t. 22%® 25 
Soap, w h ite  cas tile

case  ____  _______ @11 25
Soap, w h ite  cas tile

less, p e r b a r ___ 0 1  40
Soda A s h ________ 3%© 10
Soda B icarb o n ate  3%® 10
Soda, Sal -----------  03® 08
S p ir its  C am phor -  @1 35
Sulphur, r o l l ___ 3 1 0
Sulphur, S u b l .__ 04® 10
T am arin d s  _____  20© 25
T a r ta r  E m etic  — 70® 76
T u rp en tin e , Ven. 7R
V anilla  E x. p u re  1 75 0  2 25 
V anilla  E x. p u re  2 5 0 0  3 00 
Zinc S u lpha te  —  06® I t
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail­

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
E va p . A p r ic o t s T  w ine
So m e  C heese
B e a n s
So m e  N u t s
M a ca ro n i
M o la s se s

AMMONIA
A rctic, 16 os. _______ 2 00
A rctic, 32 o b . ---------------3 25
Q uaker, 36, 12 oz. case  3 85

AXLE GREASE
48, 1 lb. ______________ 4 60
24, 3 lb. ______________ 6 25
10 lb. pails, per doz. 8 20 
15 lb. palls, p e r doz. 11 20 
25 lb. pails, per doz. 17 70 

BAKING POWDERS 
A rctic, 7 oz. tu m b le r 1 35 
Q ueen F lake, 25 lb. keg  12
Royal, 10c, doz. ----------- 95
Royal, 6 oz., d o z . _2 70
Royal, 12 oz., d o z ._5 20
Royal, 5 lb. ------------- 31 20
Rocket, 16 oz.. doz. 1 25 

BEECH -NUT BRANDS.

M ints, a ll f l a v o r s ---------- 60
Gum _____________ - —— 70
F ru it  D rops ______  70
C aram els  -------------------   70
Sliced bacon, l a r g e _3 60
Sliced bacon, m edium  3 25
Sliced beef, l a r g e __ 6 10
Sliced beef, m edium  _ 2 80
G rape  Jelly , l a r g e __ 4 50
G rape Jelly , m edium_2 70
P ean u t b u tte r , 16 oz. 4 70 
P ean u ts  b u tte r , 10% oz 3 25 
P ean u t b u tte r , 6% oz. ?. 00 
P ean u t b u tte r , 3% oz. 1 25
P rep a red  S p a g h e t t i_1 40
B aked beans, 16 oz._1 40

BLUING  
O riginal

condensed P ea rl

ill Crow n C apped||
laifi 4 doz., 10c dz. 85 

3 dz. 15c, dz. 1 26

BREAKFAST FOODS 
'"‘ra ck ed  W hea t. 24-2 3 85 
C ream  of W h ea t 1 8003 46 
P illsb u ry ’s B es t C er’i 2 20 
Q u ak er Puffed  R ice— 5 45 
• ju ak e r Putted  W heat 4 30 
Q u ak er B rfs t B iscu it 1 #0
K aiston P u rin a  ----------3 ««
R alsto n  B ranzos -----  2 70
R alston  Food, large 3 85 
Saxon W h ea t Food — 3 85

Shred. W h ea t B iscu it 3 85
V ita  W h ea t. 1 2 s ----------1 80

P o s t’s B rands.
G rap e -N u ts, 24s -------3 80
G rap e-N u ts, 100s _____2 75
In s ta n t P ostum , No. 8 5 40 
In s ta n t P ostum , No. 9 5 00 
In s ta n t P o stu m  No. 10 4 50 
P o stu m  C ereal, No. 0 2 25
P ostum  C ereal, No. 1 2 70
P o st T oasties, 36s — 3 45 
P o s t T oasties, 24s — 3 45
P o s t’s B ran , 24s -------2 70

BROOMS
P a rlo r  P ride , d o z . ----- 6 00
S tan d a rd  P a rlo r , 23 lb. 7 06 
F an cy  P a rlo r , 23 lb. 8 00 
Ex. F an cy  P a rlo r  25 lb. 9 26 
E x. Fey. P a rlo r  26 lb. 10 00
Toy _________________ 2 25
W hisk, No. 3 _______ 2 75

B RU SH E S
S crub

Solid B ack , 8 i n . ----- 1 60
Solid B ack , 1 i n . ----- 1 75
Poin ted  E nds ______ 1 26

Stove
S h ak er ______________ 1 80
No. 50 ______________ 2 00
P e e r l e s s ------------------- 2 60

Shoe
No. 4 - 0 ______________ 2 25
No. 2 0 _______________ 3 00

B U T T E R  COLOR
D andelion, _________ -  2 85
N edrow , 3 oz., doz. 2 50

CA ND LES
E lec tric  L ig h t. 40 lbs. 12.1
P lum ber, 40 lbs. ------ 12.8
Paraffine, 6s —  ------- 14%
Paraffine, 12s --------- 14%
W icking ____________ 40
T udor, 6s, p e r b o x _30

CANNED FR U IT . 
Apples, 3 lb. S ta n d a rd  1 50 
Apples, No. 10 __ 4 50@5 50 
Apple Sauce, No. 10 8 00
A pricots, No. 1 1 35@1 90
A pricots, No. 2 ___ 2 86
A pricots, No. 2% 2 6003  75 
A prico ts , No. 10 —— 8 00 
B lackberries , No. 10 10 00 
B lueber’s, No. 2 2 0002  75 
B lueberries, No. 10__ 12 00
C herries, No. 2 _____  3 00
C herries, No. 2 % _____3 75
C herries, -<o. 1 0 _____10 75
L oganberries , No. 2 _3 00
P eaches , No. 1 1 25 0  1 80
Peaches, No. 1, Sliced 1 40
P eaches, No. 2 ______ 2 76
Peaches, No. 2% M ich 2 45 
P eaches, 2% Cal. 3 2503  75 
P eaches , 10, M ich. ©6 50 
P ineapp le , 1, si. 1 8002  00 
P ineapp le , 2 si. 2 8003  00 
P 'app le , 2 br. si. 2 6502 85 
P ’apple, 2%, sli. 3 3503  50
P ’apple, 2, c r u . ___ ©2 90
P ineapple, 10 c r u . _12 00
P ea rs , No. 2 __________3 25
P ears , No. 2% __4 0004 50
P lum s, No. 2 _ 1 750  2 00
P lum s, No. 2 % _______2 50
R asp b errie s , No. 2, blk  3 25 
R asp b ’s, R ed, No. 10 12 00 
R aspb 's , B lack,

No. 10 ___  11 50012 50
R h u b arb , No. 1 0 ______ 5 25

CA NN ED  FISH .
Clam  C h’der, 10% oz. 1 36 
C lam  Ch., No. 3 3 0 0 0  3 40 
C lam s, S team ed , No. 1 1 80 
Clam s, M inced, No. 1 2 60 
F in n a n  H addie, 10 oz. 3 30 
Clam  Bouillon, 7 oz._ 2 50 
C hicken H add ie , No. 1 2 75 
F ish  F lak es, sm all — 1 35 
Cod F ish  C ake, 10 oz. 1 85
Cove O ysters, 5 o z ._1 90
L obster, No. %, S ta r  2 70 
S hrim p, 1, w e t 2 1002  25 
S a rd 's , % Oil, ky  5 75 0  6 00 
S ardines, Va Oil, k 'less  5 00 
S a rd ines , % Sm oked 7 60 
Salm on, W arren s , % s 2 75
Salm on, R ed A laska__3 10
Salm on, M ed. A la sk a  2 75 
Salm on, P in k  A laska 1 75 
S ard ines, Im . %, ea. 10028 
S ard ines, 1m., %, ea. 25
S ard ises, C a l ._ 1 6501  80
T una , %, A lb o c o re __96
T u n a , %s, C u rtis , doz. 2 20 
T una , %s, C u rtis , doz. 3 50 
T una , Is , C u rtis , doz. 7 00 

CANNED M EAT. 
Bacon, Med. B eech n u t 2 70 
Bacon, Lge. B eech n u t 4 50
Beef, No. 1, C o r n e d _2 75
Beef, No. 1. R o a s t_2 75
B eef, No. 2%, E ag le  s li 1 25

Beef, No. %, Q ua. sli. 1 75 
B eef, 5 oz., Q ua. sli. 2 60 
B eef, No. 1, B ’n u t, sli. 4 05
S ap  S a g o __ ______ __ 85
B eefs teak  &  Onions, s  2 76 
Chili Con Ca., I s  1 3501  45
D eviled H am , % s __ 2 20
D eviled H am , %s __3 60
H am b u rg  S teak  &

Onions, No. 1 _____8 15
P o tted  Beef, 4 o z . __ 1 10
P o tte d  M eat, % L ibby  52% 
P o tted  M eat, % L ibby  9u 
P o tted  M eat, % R ose 85 
P o tted  H am , Gen. % 1 85 
V ienna  S aus., No. % 1 35 
V eal Loaf, M e d iu m _2 30

Baked B eans
C am pbells ____________ 1 15
Q uaker, 18 o z . _______  95
F rem o n t, No. 2 _____1 20
S nider, No. 1 ________ 95
Snider, No. 2 ____ __ 1 25
V an Cam p, s m a l l ___  86
V an C am p, M ed. ____ 1 15
CANNED V EG E TA B LES.

A sparagus .
No. 1, G reen  tip s  4 60 0  4 75 
No. 2%, Lge. G reen  4 60
W. B ean , c u t ________2 25
W. B eans, 10 __ 8 50012 00 
G reen B eans, 2s 2 00©3 76 
Gr. B eans, 10s 7 60013 00 
L . B eans, 2 g r . 1 3502  65 
L im a  B eans, 2s, S oaked 95 
R ed Kid. No. 2 1 2001  35 
B eets , No. 2, wh. 1 7502  40
B eets, No. 2, c u t _____1 60
B eets, No, 3. c u t ___ 1 80
C orn, No. 2, E x  s ta n  1 45 
C orn, No. 2, F an . 1 6002  25 
Corn, No. 2. Fy . g la ss  3 25 
C orn, No. 10 —7 60016 75 
H om iny, No. 3 1 0001  16
O kra, No. 2, w hole _ 2 00
O kra, No. 2, c u t ___ 1 60
D eh y d ra ted  Veg. Soup 90 
D eh y d ra ted  P o ta to e s , lb. 45
M usnroom s, H o t e l s ___ 42
M ushroom s, Choice ___ 65
M ushroom s, S u r E x tra  75 
Peas, No. 2. E. J . 1 6501  80 
P eas , No. 2, S ift.,

J u n e _________  1 9002  10
P e a s , No. 2, E x. S i f t

E . J . _______________2 60
P eas, E x. F in e , F re n c h  25 
P um p k in , No. 3 1 3601  50 
P u m pk in , No. 10 4 5 0 0  6 60 
P im en to s , %, each  12014
P im en to s , %, e ach  _ 27
Sw ’t  P o ta to e s , No. 2% 1 60 
S a u rk ra u t, No. 3 1 4001  50 
S ucco tash , No. 2 1 6502  50 
S ucco tash , No. 2, g la ss  2 80
topinach. No. 1 _____  1 25
Spinach, No. 2_ 1 6001  90
Spinach, No. 3_ 2 1002  50
Spinach , No. 10__ 6 0007  00 
T om atoes, No. 2 1 4001  60 
T om atoes, No. 3 2 0002  25 
T om atoes, No. 2 g la ss  2 60 

■ T om atoes, No. l u _7 6u
CA TSU P.

B -n u t, Sm all _______ 2 25
Lilly  V alley, 14 o z . _2 50
Libby, 14 o z . _______ 2 35
Libby, 8 oz. ________ 1 75
L ily  V alley, % p in t 1 75
P a ra m o u n t, 24, 8 s __ _ 1 45
P a ra m o u n t, 24, 1 6 s _2 40
P a ra m o u n t, 6, 10s . .  10 00
S niders , 8 oz. _______ 1 85
S niders , 16 oz. _____ 2 85
N edrow , 10% ______ _ 1 40

CH ILI SAUCE
Snider, 16 oz. _______ 3 35
Sniders , 8 oz. _______ 2 35
Lilly  V alley, 8 o z . _2 10
Lilly V alley, 14 oz. 8 50

OYSTER COCKTAIL.
Sniders, 16 oz. _____ 3 25
S niders , 8 o z . _______ 2 35

CHEESE
R oquefort ___________  55
K ra f t  Sm all t i n s ___ 1 40
K ra f t  A m erican  ____ 1 40
Chili, sm all tin s  ___ 1 40
P im en to , sm all tin s_1 40
R oquefort, sm all tin s  2 25 
C am enbert, sm all tin s  2 25
W isconsin  Old _____ 29
W isconsin  new  _____ 26
L onghorn  ___________ 26
M ichigan F u ll C ream  26 
New Y ork F u ll C ream  28 
Sap Sago ___________ 42

CH EW IN G  GUM.
A dam s B lack  J a c k ---- 65
A dam s B loodberry ____ 65
A dam s D entyne _______65
A dam s Calif. F r u i t __ 65
A dam s Sen S e n ----------65
B eam an’s  Pepsin  _____65
B e e c h n u t_______ - _____ 70
D oublem int ____________ 65
Ju icy  F r u i t  ____________ 65
P e p p e rm in t W rig le y s_65
S pearm in t, W r ig l e y s _65
W rig ley ’s P -K  ________ 65
Zeno ___________________ 65
T eab e rry  _______________ 65

CHOCOLATE.
B aker, C aracas, % s _37
B aker, C aracas, %s _ 35
H ersheys, P rem ium , %s 35 
H ersheys, P rem ium , % s 36 
R unkle, P rem ium , %s_ 29 
R unkle, P rem ium , %s_ 32 
V ienna  Sw eet, 2 4 s ____2 10

COCOA.
B un te , % s _____________41
B unte , % lb. __________35
B un te , lb. _____________ 32
D ro ste 's  D utch , 1 lb—.  9 00 
D ro s te ’s D u tch , % lb. 4 75 
D ro ste ’s  D utch , % lb. 2 00
H ersheys, % s _____   33
H ersheys, % s _________ 28
H u y le r _________________ 86
Low ney, % s ____________ 4p
Low ney, % s __________ 40
Low ney, %s __________ 38
Lowney, 5 lb. c a n s ___ 31
R unkles, %s __________ 32
R unkles. %s __________ 36
V an  H outen , % s ______ 75
V an H ou ten , % s ______ 75

COCOA N UT.
%s, 5 lb. case  D unham  42
%s, 5 lb. case  ________ 40
%s & %s 15 lb. case_41
B ulk , b a rre ls  sh redded  24 
48 2 oz. pkgs., p e r case  4 15 
48 4 oz. pkgs., p e r case  7 00

C LO TH E S LIN E.
H em p, 50 f t ............ ............2 25
T w isted  C otton , 50 f t. 1 75
B raided , 50 f t ________ 2 75
Sash  Cord __________  4 26

I u ieGriss

MEmnwog*.
i l k

Blue G rass, B aby, 96 4 10 
Blue G rass, No. 10 — 4 15 
C arnation , Tall, 4 doz. 4 60 
C arnation , Baby, 8 dz. 4 40
E very  D ay, T all -------4 50
E very  Day, B a b y ----- 4 40
P e t, T all -------------------4 50
p»t. Rahy 8 n m .-------- * 4"
B orden’s, T a ll ---------- 4 50
B orden’s B a b y ----------- 4 40
V an Cam p, T all -------4 90
V an Cam p, B a b y ----- 3 75

C IG A R S

W o rd e n  G roce r Co. B r a n d s

M aste r Piece, 50 T in .  37 50
H en ry  G eorge --------  37 50
H a rv e s te r  K iddies - -  37 60 
H a rv e s te r  R ecord B. 75 oo 
H a rv e s te r  D elm onico 76 00 
h a rv e s te r  P e r ie c to ..  95 00
W eb ste re tts  -----------  37 50
W ebster Savoy -----  76 00
W ebster P laza  -------  95 00
W ebster B elm ont------HO 00
W eb ste r St. Reges__125 00
S ta rl ig h t Rouse -------90 G#
S ta rlig h t l ’-C lub - -  135 00 
L a  A zora A greem ent 68 00 
L a  A zora W ash ing ton  75 00
L ittle  V alen tine  -----  37 50
V alentine B roadw ay 75 00 
V alentine  D eLux 1m 95 00
T i o n a ---------------------- 30 00
C lin t F o r d --------------  35 00
N ordac T rian g u lars ,

1-20, p e r M ______  75 00
W orden ’s H av an a  

Specials, 1-20, p e r M 75 00 
L ittle  D utch  Stogie 18 50

CONFECTIONERY 
Stick C andy Pails

S tan d a rd  -------------------17
Jum bo  W rapped  ----- 19
P u re  S ugar S ticks 600s 4 2f 
B ig S tick , 20 lb. case 20

Mixed Candy
K in d e rg a rten  ----------- 18
L eader ______________ 17
X. L. O. ----------------- 14
F rench  C ream s -------- 19
C a m e o _______________ 21
G ro c e r s ______________ 12

F a n c y  C h oco la te s

5 lb. Boxes 
B itte rsw ee ts , A ss’ted  1 70 
Choc M arshm allow  D p 1 70 
M ilk Chocolate A A— 1 80
Nibble S ticks _______ 1 95
P rim rose  Choc. _____ 1 25
No. 12 Choc., D ark  _ 1 70 
No. 12, Choc., L igh t _ 1 75 
C hocolate N u t Rolls _ 1 75

Gum Drops Pa ils
A nise ___ I___________ 17
G range G um s _______ 17
C hallenge G u m s _____ 14
F av o rite  -------------------- 20
Superior, B o x e s -------- 24

COFFEE ROASTED  
Bulk

Rio _________________  30
Santos _______  33%@35%
M aracaibo  _________  38
G au tem ala  __________  40
J a v a  an d  M o c h a ___ 46
B ogota  ______________  42
P ea b erry  ____________  35

M cLaughlin's K ept-Fresh  
V acuum  packed . A lw ays 
fresh . C om plete line of 
h ig h -g rad e  bu lk  coffees. 
W . F . M cL aughlin  &  C o .,  

C hicago

Coffee Extracts
M. Y „ p e r  1 0 0 _____  12
F r a n k ’s  50 pkgs. _____4 25
H um m el’s  60 1 l b . __10%

CONDENSED MILK
L eader, 4 doz. ______ 6 75
E agle , 4 doz. ________ 9 00

MILK COMPOUND
H ebe, T a ll, 4 d o z ._4 60
H ebe, B aby, 8 doz. __ 4 40 
C arolene, Tall, 4 doz. 3 80 
C arotene, B a b y _____ 3 60

EVAPORATED MILK

Lozenge s. Pails
A. A. Pep. Lozenges 18
A. A. P in k Lozenges 18
A. A. Choc. Lozenges 18

D RIED  F R U IT 8  
A pples

E vap . Choice, b u l k ___ 16
A prico ts

E v ap o ra ted , C h o ic e ____ 24
E v ap o ra ted , F a n c y _____2 1
E v ap o ra ted , S labs ______22

C itron
10 lb. b o x ______________48

C u rra n ts
P ack ag e , 14 o z . _____ 17
G reek, B ulk, l b . _____ 16

D ates
Hollowi ________________ 09

P eaches
E v ap ., Choice, u n p . __ 15
E v ap ., E x . # an cy , P . P . 20

Peel
Lem on, A m e r i c a n ______24
O range, A m e r i c a n _____ 24

R aisins.
Seeded, bu lk  _______  9
T hom pson’s  s ’d iess blk 9%
Seeded, 15 oz. ________11
T hom pson’s seedless,

15 oz. _______________11%

C alifo rn ia  P ru n es  
70 0  80, 25 lb. boxes —0 0 8
0Uiy,iU, 2a 10 . b o x e s _009%
60070, 25 lb. b o x e s _@11
40@50, 25 lb. b o x e s _014%
30-40. 25 lb. b o x e s _@17
20-30, 25 lb. boxes _@23

FA RIN A CEO U S GOODS 

B eans
Med. H an d  P i c k e d _07
Cal. L im as _________ 16
Brow n, iawedisn _____ 08%
R ed K idney  _______  09%

F a rin a
24 p ack ag es  _________ 2 30
B ulk , p e r  100 lbs. __ 06

H om iny
P ea rl, 100 lb. s ac k  4 00 

M acaroni
D om estic, 20 lb. box 09
A rm ours, 2 doz., 8 oz. 1 80 
F ou ld’s 2 doz., S oz. 2 25 
Q uaker, 2 d o z . ______ 1 80

P ea rl B arley
C hester _________ ____ 5 5ft
00 an d  0000 _________ 7 ?5
B arley  G rits  ------------ 06

P eas
Scotch, lb. ___________ 7%
Split, lb. y e l lo w _____ 08
Split, g r e e n _________ 10

S ig t
Hast In d ia  __________ 10

T apioca
P ea rl, 100 lb. s a c k s ___9%
M inute, 8 oz., 3 doz. 4 05 
D rom edary  I n s t a n t_3 50

FLAVORING EX TRA CTS

Q uaker, T a ll, 4 d o z ._4 15
Q uaker, B aby, 8 doz. 4 05 
Q u ak er G allon, % dz. 4 00 
Blue Grass, Tall. 48 _  4 20

M otto H e a r ts  _______ 20
M alted M ilk Lozenges 22

H ard  Goods. Pa ils
Lem on D rops _______ 20
O. F . H orehound  dps. 20
A nise S q u a r e s _______ 19
P e a n u t S q u a r e s _____ 20
H orehound T a b e t s __ 19

Cough Drops Bxs.
P u tn a m 's  ___________ 1 30
Sm ith  Bros. _________ 1 50

P ackage Goods 
C ream ery  M arshm allow s 

4 oz. pkg., 12s, c a r t. 95 
4 oz. pkg., 48s, case  3 90

Specialties.
W aln u t Fudge  ________ 23
P ineapp le  Fudge  ______ 21
Ita lian  Bon Bons ______ 19
A tlan tic  C ream  M in ts . 31 
S ilver K ing M. M allows 31 
W aln u t S undae, 24, 5c 80
N eapolitan , 24, 5 c ___  80
Y ankee Jack , 24, 5 c _80
M ich. S u g a r Ca., 24, 5c 8C 
P a l O M ine, 24, 5 c ___  80

COUPON BOOKS
50 Econom ic g r a d e _2 50
100 Econom ic g r a d e _4 50
500 Econom ic g rad e  20 00 
1,000 Econom ic g rad e  37 50 

W here  1,000 books a re  
o rdered  a t  a  tim e, spec ia l­
ly  p r in t  f ro n t cover is  
fu rn ish ed  w ith o u t charge.

CREAM OF TARTAR  
6 lb. boxes —_______  38

Doz. Dos.
Lemon V anilla
1 5 0 __ % o u n c e ___2 00
1 8 0 ___1% o u n c e __ 2 65
3 25 __ 2% o u n c e __ 4 20
3 00 __ 2 o u n c e __4 00
5 50 __ 4 o u n c e __7 20
9 00 __ 8 o u n c e _12 00

17 00 __ 16 o u n c e __  24 00
32 00 __ 32 o u n c e __  48 00

A rc tic  F lavo rings  
V an illa  o r  Lem on

1 oz. P an e l, d o z . ____1 00
2 oz. F la t, d o z . _____ 2 00
3 oz. T aper, 40 boL fo r  6 75

Jiffy  Punch
3 doz. C a r t o n ________ 2 26

A sso rted  flavors.
M ason, p ts .,  p e r g ro ss  7 70 
M ason, q ts ., p e r g ro ss  9 00 
M ason, % ga l., g ro ss  12 05 
Ideal. G lass Top, p ts. 9 20 
Ideal G lass Top, q ts . 10 80 

gallon  ___________  16 26
FR U IT  CANS. 

M ason.
H a lf p in t _________  7 35
One p i n t ___________  7 70
One q u a r t  _________  9 00
H alf gallon ________  12 00

Ideal G lass Top.
H a lf p i n t ___________  8 85
One p i n t ___________  9 20
O ne q u a r t ___________ 10 90
H a lf g a l lo n ___________16 26

R ubbers.
Good L u c k ________ 76080
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GELATINE
Jello-O , 3 doz ---------- 3 45
K nox’s Spark ling , doz. 2 25 
K nox’s  A cldu’d, doz. 2 25
M inute, 3 doz. ----------- 4 05
P lym outh , W^hite —— 1 55 
Q uaker, 3 doz. ---------- 2 70

HORSE RADISH  
P e r  doz., 5 o z . ---------- 1 20

JELLY AND PRESERVES  
P u re , 30 lb. p a ils  —— 3 75 
Im ita tio n , 30 lb. p a ils  1 90 
P u re  6 oz. A sst., doz. 1 20 
B uckeye, 22 oz., doz. 2 20

JELLY GLASSES 
8 oz., p e r  doz.

OLEOMARGARINE
Kent Storage  

Good L uck  
Good L uck  
G ilt Edge,
G ilt Edge,
Delicia, 1

P in t, J a r s ,  d o z e n ----- 3 00
4 oz. J a r ,  p lain , doz. 1 30 
5% oz. J a r ,  pi., doz. 1 60 
9 oz. J a r ,  p la in , doz. 2 30 
20 oz. J a r ,  PI. doz.— 4 25 
3 oz. J a r ,  S tu ., doz. 1 35 
6 oz. J a r ,  stu ffed , dz. 2 50 
9 oz. J a r ,  stuffed , doz. 3 50 
12 oz. J a r ,  Stuffed,

doz. _________  4 50@4 75
20 oz. J a r ,  s tu ffed  dz. 7 00 

PEANUT BUTTER.

35

Delicia, 2 lb.

Brands.
l b . ___ 26
l b . ___ 25%
lb. - __26
lb. - __25%

__21
: ______ 20%

Van W estenbrugge Brands 
Carload Distributor

“n lU C O A i
J OLEOMARGARINE

N ucoa, 1 lb. ________  25%
N ucoa, 2 an d  5 lb. — 25

W ilson & Co.’s Brands
C ertified  ____________ 25%
N u t ---------------------------- 20
Special Role -------------25%

MATCHES
C rescen t, 144 ------------  5 75
Diam ond, 144 b o x ----- 8 00
S earch ligh t, 144 box 8 00 
Red S tick , 720 lc  bxs 5 50 
Red D iam ond, 144 bx  6 00 

Safety Matches 
Q uaker, 5 gro. case  4 75 

MINCE MEAT 
None Such, 3 doz. — 4 85 
Quaker, 3 doz. case  — 3 60 
Libby, K egs, w et, lb. 22

MOLASSES.

Bel Car-Mo Brand 
8 oz., 2 doz. in  case
24 1 lb. pa ils  -----------
12 2 lb. p a i l s --------------
5 lb. pails  6 in  c ra te  
14 lb. p a ils  --------------
25 lb. p a ils  --------------
50 lb. tin s  ___________
PETROLEUM PRODUCTS

Iro n  B arre ls  
P e rfec tio n  K erosine — 12.1 
Red Crow n Gasoline,

T an k  W agon  --------  13.7
G as M achine Gasoline 36.2 
V. M. & P . N a p h th a  18.6
C apitol C y lin d e r -------- > 39.2
A tlan tic  R ed E n g in e— 21.2 
W in te r B lack  -------— 12.2

( p o j o r in e
Ir o n  B a r r e ls .

L igh t ---------------------------59.2
M edium  --------------------
H eavy  ------------------------64.2
Special heav y  -----------  j«>. 2
E x tra  h eavy  ---------------69.2
T ransm ission  Oil ------- 59.2
Finol, 4 oz. cans, doz. 1.40 
F inol, 8 oz. cans. doz. 2.00
P aro w ax , 100, lb. ------- 7.2
P aro w ax , 40, 1 l b . ----- 7.4
P aro w ax , 20, 1 l b . ----- 7.6

SEMDACUWBP

j  A Ä P w i a f f t g j i

Gold Brer Rabbit'
No. 10, 6 can s  to  case 5 95
No 5, 12 can s  to  case o 20
No." 2%, 24 cans to  cs. 6 45
No. 1%, 36 can s  to  cs. 5 30

G reen  B re r  R a b b it  
No. 10, 6 can s  to  case  4 60
No. 5, 12 cans  to  case  4 8;>
No. 2%, 24 cans  to  cs. 5 10
No. 1%; 36 cans to  cs. 4 30

A u n t  D in a h  B ra n d .
No. 10, 6 can s  to  case  3 00 
No. 5, 12 cans  o case  3 25 
No. 2%, 24 cans  o cs. 3 50 
No. 1%. 36 cans  oe cs. 3 00 

New Orleans
Fancy Open K ettle — 74
Choice -------------------------  ” ,
F a ir  ----------------------------

H a lf b a rre ls  6c e x tra  
M olasses in C ans.

Dove, 36, 2 lb. W h. L. 5 60 
Dove, 24, 2% lb W h. L  5 20 
Dove, 36, 2 lb. B lack  4 . 0 
Dove, 24, 2% lb. B lack  3 90 
Dove. 6. 10 lb. B lue L  4 45 
P a lm e tto , 24, 2% lb. 5 lo 

NUTS.
W hole

Almonds, T e rreg o n a— 20
Brazil, N ew  --------------1 |
F an cy  m ixed ----------- - -
F ilberts, Sicily -------- 22
P ean u ts , V irg in ia, raw  11% 
P e a n u ts , V ir. ro a s ted  13 
P ean u ts , Jum bo, raw  13 
P ean u ts , Jum bo, rs td  15
Pecans, 3 s ta r  ---------- ¿3
Pecans, Jum bo  —-------50
W alnu ts, C alifo rn ia  — 31 

Sa lte d  P e a n u ts.
F ancy , No. 1 ------------- “
Jum bo -----------------------

She lled.
Almonds ---------------------®2
P ea n u ts . S p an ish ,

125 lb. b a g s ------------- 13
F ilb erts-----------------  «
P ecan s  -----------------  1 ' it
W aln u ts  -----------------

OLIVES.
B ulk, 2 gal. k e g -----
B ulk, 3 gal. k e g -----
B ulk , 5 gal. k e g -----
Q u a rt J a r s ,  dozen —

Sem dac,
Sem dac,

2 70 
4 30

63

3 35
4 75 
7 60
5 00

12 p t. c an s  
12 a t. c an s  

PICKLES 
Medium Sour

Barrel, 1.200 count — 24 60 
H alf bbls., 600 count 12 25
0 gallon  k e g s -------  io  no
* Sw eet Small
30 gallon, 3000 --------  50 00

5 gallon, 500 ----------- 10 00
Dili Pickles.

600 Size, 15 g a l . ---- 13 00
PIPES _

Cob, 3 doz. in  bx . 1 00@1 20 
PLAYING CARDS 

B a ttle  Axe, p e r doz. 2 65
Blue R ibbon -------------4 25
Bicycle ----------------------4 oU

POTASH
B ab b itt’s 2 doz. - - - - -  * 76 

FRESH MEATS 
Bee*

Top S tee rs  & H eif. —@18 
Good S tee rs  & H ’f. 14@15% 
Med. S tee rs  & H ’f. 12%@14 
Com. S tee rs  & H ’f. 10@12% 

Cows.
T op ------------------------- 12%
Good ---------------------------11
M edium  ---------------------"j*
Com m on -------------------- 07 %

v ea l.
Good -------------------------12%
Top -------------------------- 12%
M edium  -------------------- lu

Lamb.
Good ------------------------- 23
M edium --------------------
P oor ________________

Mutton.
Good -------------------------12
M edium  -------------------- J ”
P oor ------------------------- 07

Pork.
H eavy hogs --------------  11
M edium  h o g s ------------11H
L ig h t hogs -------------- 12%
Loins ----------------------- 1»
B u tts  ----------------------- 15%
S houlders ----------------- 14%
S pare rib s  ----------------- ¿3%
Neck bones -------- 05

PIPES
PROVISIONS 
Barreled Pork

Clear B a c k _ 29 00030 00
Short Cut C16ar29 00030 00 
C lear F am ily  —96 00016 00

D ry S a lt M eats 
S P  B ellies — 18 00@20 00 

L ard
P u re  in tie rces  --------  17%
60 lb. t u b s ___advance  %
50 lb. t u b s ___ad v an ce  %
20 lb. p a i l s ___advance  %
10 lb. p a i l s ___ad vance  %

5 lb. p a i l s ___ advance  1
3 lb. p a i l s ___ ad vance  1

Com pound ----------------  14%
S ausages

B o lo g n a ---------------------- 12%
L i v e r ---------------------------12
F r a n k f o r t -----------------   16
P o r k _____ - ___ _—  18 @20
V e a l __________________ 11
T ongue -----------------------  11
H eadcheese  ---------------- 14

Sm oked M eats
H am s, 14-16, lb. -------  23
H am s, 16-18, lb. --------- 24
H am . d ried  beet

se ts  ________________ @34
C aliforn ia  H a m s -------- @15
P icn ic  Boiled

H am s _________  30 0 32
Boiled H am s ___  32 03 5
M inced H a m s ----- 14 0 1 6
B acon  __________  18 ©30

Beef
B oneless, ru m p  18 00029 00
B um p, n e w _ 18 00082 00

Mince M eat.
C ondensed No. 1 car. 2 00 
C ondensed B ak e rs  b rick  31
M oist In g la ss  --------  8 00

P ig ’s Fee t
% bbls. ---------------------2 60
% bbls., 35 lbs. -------- 4 00
% b b ls .................................7 00
1 bbl--------------------------14 15

T ripe.
K its , 15 l b s . --------------  90
% bbls., 40 l b s . -------- 1 60
% bbls., 80 l b s . -------- 3 00
H ogs, p e r lb. -----------  @42
Beef, round  s e t  —— 14 @26 
Beef, m iddles, s e t— 25@30 
Sheep, a  skein  1 75@2 00 

RICE
F an cy  B lue Rose 7%@7%
F a n c y  H ead  -----------  8 @9
B roken  ______________  3%

ROLLED OATS 
Steel C ut, 100 lb. sks. 3 50 
S ilver F lak e , 12 F am . 2 50 
Q uaker, 18 R eg u lar — 1 85 
Q uaker, 12s F am ily  N  2 75 
M others, 12s, IU’num  3 25 
S ilver F lake , 18 Reg. 1 60
Sacks, 90 lb. J u t e ----- 3 40
Sacks, 90 lb. C otton  — 3 50 

RUSKS.
H olland R usk  Co.

B rand
36 roll packages  -------4 50
18 roll p ackages  -------2 30
36 ca rto n  p ackages  — 5 10 
18 ca r to n  packages  — 2 60 

SA LERA TU S 
A rm  an d  H a m m er —

SAL SODA
G ran u la ted , bbs. -----
G ranu la ted , 100 lbs. cs 
G ranu la ted , 36 2% lb.

p ackages  --------------
COD FISH

M id d le s  -----------------I®
T ab le ts , 1 lb. P u re  — 19% 
T ab le ts , % lb. P u re ,

doz. ________________1 40
W ood boxes, P u re  ---- "a
W hole C o d ----------------  11

H olland H erring
M ixed, K egs -----------  1 10
Queen, h a lf bbls. —  9 00
Queen, bbls. ----------  17 50
M ilkers, k e g s -----------  1 10
Y. M. K egs -------------1 05
Y. M. h a lf b b l s . ----10 00
Y. M. Bbls. -----------  19 00

H erring
K K  K  K , N orw ay  — 20 00
8 lb. p a i l s ___________  1 40
P u t L unch  __________  95
B oned, 10 lb. boxes — 27 

L ake H erring
% bbl., 100 lbs. ----- 6 50

M ackerel
T ubs, 100 lb. fncy  fa t  24 50
T ubs, 60 c o u n t -------- 5 75

W hite  F ish
Med. F ancy , 100 lb. 13 00 

SH O E BLACKENING.
2 in  1, P a s te , doz. — 1 35 
E. Z. C om bination , dz. 1 36
D ri-F oo t, doz. ______ 2 00
Bixbye, Doz. ----------- 1 35
Shinola. d o z . -----------  90

STOVE PO L ISH . 
B lacklne, p e r doz. — 1 35 
B lack  Silk L iquid, dz. 1 40 
B lack  Silk P a s te , doz. 1 25 
B nam aline  P a s te , doz. 1 35 
E n am alin e  L iquid , da. 1 35 
E  Z L iqu id , pe r doz. 1 40
R adium , p e r  d o z . ----- 1 85
R ising  Sun, lier doz. 1 3* 
654 S tove E nam el, dz. 2 80 
V ulcanol, No. 5, doz. 95 
Vulcanol, No. 10, doz. 1 35
Stovoil, p e r  doz. -------3 00

SALT.
Colonial, 24, 2 l b . -----  95
Log C ab., Iodized, 24-2 2 40 
Log C abin  24-2 lb. case  1 90
Med. No. 1, B b l s .__ 2 80
M ed. No. 1, 100 lb. bg. 95 
F a rm e r Spec.., 70 lb. 95 
P ack ers  M eat. 56 lb. 63 
C rushed R ock for Ice 

cream . 100 lb. each 
B u tte r  S a lt, 280 lb. bbl 4 50 
B locks, 50 lb. -----------  42

B ak er S alt. 280 lb. bbl. 4 26
100, 3 lb. T a b l e _____ 6 07
60, 5 lb. Table  --------- 5 57
30. 10 lb. Table  ______ 5 30
28 lb. bags, T ab le  — 40

75

2 25

M iracle C., 12 oz., 1 dz 2 25 
Old D utch  C lean. 4 dz 3 40 
Q ueen A nn, 60 oz. — 2 40
Rinso, 100 oz. _____ — 5 75
Rub No More, 100 ,10

oz. ________________  3 86
Rub No M ore. 18 Lg. 4 00 
S potless C leanser, 48,

20 oz. ______________ 3 85
S ani F lu sh , 1 doz. — 2 25
Sapollo, 3 doz. ----------3 15
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00 
Snowboy, 24 L arge  — 4 80
Speedee, 3 doz. ---------- 7 20
S u n b rite , 72 doz. -----  4 00
W yando tte , 48 ---------- 4 75

Maple
M ichigan, pe r gal. — 2 60
W elchs, p e r g a l . -------2 80

TABLE SAUCES.
L ea  & P e rr in , la rg e — 6 00 
L ea  & P e rr in , sm all— 3 35
P ep p e r ---------------------- J $2
R oyal M int — -------------2 40
Tobasco , 2 o z . ----------- 4 25
Sho You. 9 oz., doz. 2 70
A -l, l a r g e ------------------- 6 20
A -l.  s m a l l______   3 15
C apers, 2 oz. -------- — 2 30

TEA.
Japan.

SPICES. 
W hole Spices.

__ 25@30 
35@44

__ 52@59
_____  53

13

P e r case, 24, 2 lbs. 2 40
Five case  l o t s ----------- 2 30
Iodized, 24, 2 lbs. _—  2 40

W orcester

Allspice,
Cloves,
C assia,
C assia,
G inger,
G inger,
M ace. I

J a m a i c a ___ @15
Z anzibar — @40
C an ton  _______@25
5c pkg., doz. @40
A f r i c a n --- @16
Cochin _____  @25

’enang  _____  @1 00

28

__ 52

M ixed, No. 1 -----
M ixed, 5c pkgs.. 
N u tm egs, 70-80 
N u tm egs, 105-110 
Pepper, B lack  -

doz.
@22 
@45

___ @70
___ @65
__ @18

Pure
Allspic«
Cloves,
C assia,
G inger,
M ustard

Ground In Bulk 
J am a ic a  —  @20

Z anzibar -----  @42
C anton ---------- @25
C o-kin  ______  40

____________ @28

Bbls.
Bbls.
Bbls.
100-3
Bbls.

30-10 sks. _____
60-5 sks. _____
120-2% sks. —

lb. sks. _______
280 lb. bulk :

A -B u tte r 4 20
A A -B u tte r __________ 4 20
P la in  50-lb. blks. —  52
No. 1 M edium  bbl. — 2 76 
T ecum seh  70-lb. fa rm

sk. ________________  92
Cases, Ivory , 24-2 c a r t  2 35 
B ags 25 lb. No. 1 med. 26 
Bags 25 lb. C loth d a iry  40 
B ags 50 lb. C loth d a iry  76 
Rock "C ” 100-lb sacks  70

SOAP
boxAm. Fam ily , 100

rtxport 120 box ___ 4 90
Big F o u r Wh. N a. 100s 3 90 
F lak e  W hite , 100 box 4 25 
F e ls  N ap th a , 700 box 5 50 
G rdm a W h ite  N a. 100s 4 10 
Hub No M ore W hite

N ap th a , 100 b o x _4 00
S w ift C lassic, 100 box 4 40 
20 M ule B orax , 100 bx 7 55
W ool, 100 box ______ 6 50
F a iry , 100 b o x ______ 5 50
J a p  Rose, 100 b o x ----- 7 85
P a lm  Olive, 144 box 11 00
Lava, 100 b o x ------------- 4 90
O ctagon --------------------  6 45
fu m m o , 100 box ----- 4 85
S w ee th ea rt, 100 box - 5  70 
G ran d p a  T a r, 50 sm . 2 00 
G ran d p a  T a r , 50 lge. 3 45 
Q u ak er H a rd w a te r  

Cocoa, 72s, box — 2 70 
F a irb a n k  T a r, 100 bx 4 00 
T rilb y  Soap, 100, 10c.

10 cakes  free ----------8 00
W illiam s B arb e r B ar, 9s 60 
W illiam s M ug, pe r doz. 48

P ro c to r & Gam ble.
6 box lo ts , a sso rted  

Ivory, 100, 6 oz. —  6 50
Ivory, 100, 10 o z ._— 10 86
Ivory, 50, 10 oz. _______5 50
Ivory  Soap F lkz., 100# 8 00 
Ivory  Soap F lkz., 60s 4 10

CLEANSERS.

M ace, P en an g  -------- @1 IE
N utm egs -----------------
Pepper, B lack  --------
P epper, W h ite  --------
Pepper. C ayenne -----
P a p rik a , Span ish  -----

Seasoning
Chili Pow der, 1 5 c -----
C elery Sa lt, 3 o z . -----
Sage. 2 oz. --------------  90
Onion S a lt __________ 1 35
G arlic ----------------------- 1 “5
Ponelty , 3% oz. ----- 3 25
K itchen  B ouquet -----  4 50
L aure l L eaves ---------- 20
M arjo ram . 1 o z . --------  90
Savory . 1 oz. _______  90
T hym e, 1 o z . -------------  90
T um eric, 2% oz. -----  90

STARCH
Corn

K ingsford , 40 l b s . -----  11%
Pow dered, bags  -------  4 50
Argo, 48, 1 lb. pkgs. 3 75
C ream , 48-1 --------------  4 89
Q uaker, 40-1 ------------ 7

Gloss
Argo, 48, 1 lb. pkgs. — 3 75 
Argo, 12, 3 lb. pkgs. 2 74
Argo, 8 5 lb. p k g s . ----3 10
S ilver Gloss, 48 Is  — 11%
E lastic , 64 pkgs. ----- 5 00
T iger, 48-1 ___ __—— 3 50
T iger, 50 lbs. _______ 05%

CORN SYRUP.

Medium 
Choice
F ancy  _____________
No. 1 N ibbs _____
1 lb. pkg. S ifting  

G unpow der
Choice _______ ____
F an cy  ________ 38@40

Ceylon 
Pekoe, m edium  .

English B reak fas t
Congou, M edium  _____  28

C h o ic e ___  35036
F an cy  ___  42@43

Oolong
______________  3«

________________  46
F an cy  ________________  50

T W IN E
3 ply c o n e ____ 47

Cotton, ;i ply balls  _ — 48
Wool, 6 ply  ______ - — 17

VINEGAR

Congou,
Congou,

M edium 
Choit

>tton.

@70 Cider, 40 G rain  -------- 22
@24 W hite W ine, 80 g ra in 22
@38 W hite W ine, 40 g ra in 17
@32
@38 No. 0.

WICKING 
per g ro ss  --------

No. 1, p e r g ross ----- 1 :
1 35 No. 2, p e r g r o s s ----- 1 (

95 No. 3, p e r  erross ___

j6ticRS?hip

ONW»*1
MS-SCO

|^ B S - P 0 U ^ V | 
P atrick

80 can  cases. $4.80 p e r case
WASHING POWDERS. 

Bon Am i Pd. 3 dz. bx  3 75 
Bon Am i C ake, 3 dz. 3 25
C lim aline, 4 doz. -------4 20
G randm a, 100. 5 c ----- 4 00
G randm a, 24 L arge  -  4 00
Gold D ust. 1 0 0 s ----------4 00

D ” «t 1? L arge  3 20
Golden Rod, 24 --------  4 25
J in x , 3 doz. ------- .-—-  4 60
L a  F ran c e  L aun ., 4 dz. 3 60 
L u s te r  Box, 5 4 ----- — •  76

GOLD tNCBYSTA lW H ITt MAPU

Penlck Golden Syrup
6, 10 lb. c a n s ------------- 3 20
12, 5 lb. c a n s ------------- 3 40
24, 2% lb. cans  ----------3 50
24, 1% lb. cans  ----------2 38

Crystal W hite Syrup
6, 10 lb. c a n s ------------- 3 70
12, 5 lb. cans  -------------3 90
24. 2% lb. cans  ----------4 05
24, 1% lb. cans  ---------- 2 73
Penlck Maple-Like Syrup

6, 10 lb. c a n s ------------- 4 45
12, 5 lb. cans ------------- 4 65
24, 2% lb. cans  --------  4 80
24, 1% lb. cans  ---------- 3 23

Unkle Ned.
6, 10 lb. cans  -----  3 55
12, 5 lb. c a n s ------------- 3 75
24, 2% lb. cans  ---------- 3 So
24, 1% lb. c a n s ---------- 2 59
6, lu ib. cans  -------------3 20

Corn
Blue K aro , No. 1% 2 43
Blue K aro , No. 5, 1 dz. 3 45 
B lue K aro, No. 10 — 3 25 
Red K aro , No. 1% — 2 78 
Red K aro, No. 5, 1 dz. 3 95 
R ed K aro , No. 10 — 3 75

90
R ocheste r, No. 2, doz. 60 
R ocheste r, No. 3, doz. 2 00 
R ayo, p e r doz. -------- 80

W OODENWARE
B askets

B ushels, n a rro w  band,
w ire  h and les  _____  1 75

B ushels, n a rro w  band,
wood h a n d l e s _____ 1 80

M arket, drop bandit 
M arket, single handl
M arket, e x tra  --------
Sp lin t, la rge  _______
Splint, m e d i u m ____
Splint, s m a l l ________

Churns.
B arre l, 5 gal., e ach — 
B arre l, ill gal., each —
3 to 6 gal., p e r gal. —

Egg Cases.
No. 1. S ta r  C a rr ie r—
No. 2, S ta r  C a r r ie r_10 00
No. 1, S ta r  E gg  T ray s  6 25 
No. 2, S ta r  E gg  T ray s  12 50 

Mop Sticks
T ro jan  s p r i n g ----------- 2 09
Eclipse p a te n t sp rin g  2 00 
No. 2, pa t. b ru sh  hold 2 00
Ideal, No. 7 ------------ 1 25
12 oz. Cot. Mop H eads 2 56 
16 oz. Ct. Mop H eads 3 00 

Palls
10 qt. G a lv a n iz e d -----
12 q t. G a lv a n iz e d ___
14 q t. G a lv a n iz e d -----
12 qt. F la r in g  Gal. Ir.
10 q t. T in  D a i r y -----
1C oz. Ct. Mop H eads

90
1 50
5 60 
7 69
6 60

2 40
A O S  

16

5 0«

2 35 
2 60
2 90 
5 00 
4 50
3 20

Imt.
O range,
O range,
O range,

G reen
G reen

Maple Flavor. 
No. 1%, 2 dz. 3 

, No. 5. 1 doz. 4
, No. 10 _____  4

Maple.
L abel K aro. 

Label K aro  — 5
Maple and Cane 

K an u ck , p e r gal. 
M ayflower, per gal. —

Traps
M ouse, wood, 4 holes — 90 
M ouse, wood, 6 holes — 70
M ouse, tin . 5 h o l e s ----- . 66
R at, wood __________  1 00
R at, sp ring  --------------1 fti
M ouse, sp rin g  ----------  30

Tubs
L arge  G alvanized  —  8 50 
M edium G alvanized  — 7 50
Sm all G alvanized  ----- 6 50

W ashboards
B anner, Globe _____ 5 75
H'-ns s , single ______ - 6 00
G lass, single -------------6 00
Double P e e r le s s -------- 8 50
• ingii- P eerless  --------  •
N o rth e rn  Q u e e n -------5 60
U niversal __________ -  7 25

Window Cleaners
12 in. ----------------------- 7 65
14 in. _______________ J  85
16 in. _______________ * 60

Wood Bowls
13 in. B u t t e r ---------- - 5 00
15 in. B u t t e r ----------  9 00
17 in. B u t t e r ------------ 18 00
19 in. B u t t e r _______  26 00

W RAPPING PAPER  
F ib re , M anila, w h ite - 05%
No. 1 F ib re  -------------- 08
B u tch ers  M a n i l a ------- 06
K ra f t  ______________ -  08
K ra f t  S t r i p e -------------09%

YEAST CAKE
M agic, 3 doz. ----------- 2 70
Sunligh t, 3 d o z . -------- 2 70
Sunligh t, 1% d o z . ----- 1 35
Y east Foam , 3 doz. — 2 70 
Y east Foam , 1% doz. 1 35 

YEAST—COMPRESSED  
Flelschm & nn, p e r doz. 30
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Proceedings of Grand Rapids Bank­
ruptcy Court.

G rand  R apids, Dec. 9—In  th e  m a tte r  of 
H enry  W ells, B an k ru p t No. 2950, the
funds for th e  firs t m eeting  have  been
received , and  su ch  m eeting  h as  been
called for Dee. 22.

In the  m a tte r  of Jo h n  J . Spykerm an , 
B an k ru p t No. 2591, the  firs t m eeting  
funds have been fu rn ish ed  an d  such  
m eeting  called for Dec. 22.

In  the  m a tte r  of Louis \  . C laire, B an k ­
ru p t No. 2598, the  funds for the  first 
m eeting  have been received , and  such
m eeting  has been called for Dec. 23.

In the  m a tte r  of Olive K. M cGannon, 
B an k ru p t No. 2502, th e  tru s te e  h as  filed 
h is  final rep o rt and  accoun t, and  a  final 
m eeting  of c red ito rs  h as  been called  for 
Dec. 22. T he final re p o rt and  acco u n t 
of the  tru s te e  will be considered , ad m in ­
is tra tio n  expenses pa id  and  a  final d iv i­
dend to  c red ito rs  declared  and  paid.

Dec. 9. On th is  day  w ere  received  the  
schedules, o rder of re ference  and  a d ­
jud ica tio n  in b an k ru p tcy  in the  m a tte r  of 
P e te r  H. Fox, B an k ru p t No. 2600. The 
m a tte r  has been re fe rred  to C harles B. 
Blair, as  re fe ree  in b an k ru p tcy . The 
b a n k ru p t is a  re s id en t of G rand  R apids, 
am t is a salesm an  by occupation . T he 
schedu les filed lis t a sse ts  of $557, of 
wcii'ii s.iOO is c la im ed  as  exem pt to  the  
b an k ru p t, w ith  liab ilities  of $5,915.98. 
The co u rt h as  w ritte n  for funds for the  
firs t m eeting , an d  upon rece ip t of the  
sam e the  first m ee ting  will be called and 
note of the  sam e m ade here . A lis t of 
th e  c red ito rs  of the  b an k ru p t is a s  fo l­
lows:
S ta te  of M ichigan, t a x e s -------------- $ 25.00
A bfa lte r M otor Co., G rand  R apids 708.31 
In d u s tria l M ortgage & In v es tm en t

Co., G rand  R apids ------------------
Young & Chaffee, G rand R apids _
15. A. B otsford , G rand  Rapids 
J . A. B orgm an, G rand R apids —
P asto o r Bros., G rand R apids —
Adam  M orrison, G rand R apids —5,000.00

Dec. 10. On th is  day w ere received  
the  schedules, o rd e r of re fe rence  and  a d ­
jud ica tio n  in b an k ru p tcy  in the  m a tte r  
of P e te r  Voshel, John  Voshel, and  the  
co p artn e rsh ip  of V oshel B ros., B an k ru p ts  
No. 26 0 1. T he m a tte r  has been re fe rred  
to  C harles B. B lair, as re fe ree  in  b a n k ­
rup tcy . T he b a n k ru p ts  a re  re s id en ts  of 
G rand H aven . The schedu les do n o t in ­
d ica te  w h a t the  occupation  of th e  b a n k ­
ru p ts  a re . T he schedu  es of th e  p a r tn e r ­
ship lis t a sse ts  o f $3,425, of w hich $500 
is c la im ed  as ex em p t to th e  b an k ru p ts , 
w ith  liab ilities  of $5,846.04. T he  sched ­
ules of Jo h n  Voshel list th e  liab ilities  of 
the  p a rtn e rsh ip  an d  in add ition  a p e r­
sonal liab ility  of $17. No fu r th e r  a sse ts  
a re  listed  in h is  schedules. T he sch ed ­
ules of P e te r  Voshel lis t th e  liab ilities  
of the  firm an d  in add ition  th e re to , the  
following cred ito rs :
J . J . Boer, G rand H aven  —
Poel & H oebeke, G rand  H aven  _
C ook's G rocery. G rand  H aven 
H etzel D rug Co., G rand  H aven  _
Dr. W. Young, A llegan ----------
Dr. ¡8. L. De W it. G rand H aven __ 35.00

T he ind iv idual P e te r  Voshel lis ts  no 
indiv idual asse ts . The schedu les of the  
p a rtn e rsh ip  c red ito rs  lis ts  th e  following:

R apids __________
Peoples Saw  B ank

allow ed. No tru s te e  w as appo in ted . T he 
b a n k ru p t w as sw orn  an d  exam ined  by 
th e  re feree , w ith o u t a  rep o rte r. T here  
being no a sse ts  in th e  case  th e  m eeting  
w as a d jo u rn ed  w ith o u t d a te  and^ th e  case  
closed an d  re tu rn e d  to  the  d is tr ic t judge.

On th is  day  a lso w as held th e  first 
m eeting  of c red ito rs  in th e  m a tte r  of 
D aniel R. R airigh , B an k ru p t No. 2586. 
T he b an k ru p t w as p re sen t in person. 
S everal c red ito rs  w ere  p re sen t in person. 
C laim s w ere  proved  an d  allow ed. T he 
b a n k ru p t w as sw orn  an d  exam ined  w ith ­
o u t a  rep o rte r. C. C. W oolridge w as a p ­
poin ted  tru s te e  an d  the  am o u n t of h is 
bond p laced by th e  re feree  a t  $100. T he 
m ortgagees  w ere  d irec ted  to foreclose 
th e ir  m ortg ag es  an d  m ake  a  re p o rt to  
th e  court. T he m eeting  w as th en  a d ­
jo u rn ed  w ith o u t date .

Dec. 12. On th is  day  w as held th e  first 
m ee tin g  of c red ito rs  in the  m a tte r  of 
Leon H. K uzniak , B an k ru p t No. 2583. 
T he b a n k ru p t was p re sen t in person. No 
c red ito rs  w ere p re sen t o r rep re sen ted . No 
cla im s w ere proved and  allowed. The 
b an k ru p t w as sw orn  - a n d  exam ined  by 
the  re fe ree  w ith o u t a  rep o rte r. No t r u s ­
tee  w as appo in ted . T he  m eeting  w as 
th en  ad jo u rn ed  w ith o u t d a te  an d  the  
closing of th e  case held u n til the  b a n k ­
ru p t Should com ply w ith  the  re fe ree ’s 
o rd e r req u irin g  him  to  pay  th e  filing fee.

On th is  day  a lso w ere received  the  
schedules, o rder of re ference  and  a d ju d i­
cation  in b a n k ru p tcy  in th e  m a tte r  of 
E dw ard  L. H ooker, B an k ru p t No. 2603. 
T he m a tte r  h a s  been re fe rred  to  C harles 
B B la ir a s  re fe ree  in b an k ru p tcy . 1 he 
b an k ru p t is a re s id en t of G rand  R apids, 
and  is a c lerk  by occupation . T he  sch ed ­
ules list a s s e ts  of $300, of w hich  $250 is 
c la im ed a s  exem pt to  sai l b a n k ru p t, w ith  
liab ilities  of $026.65. T he c o u rt h as  w r it­

ten  for funds for the  firs t m eeting , an d  
upon receip t of th e  sam e the  first m e e t­
ing  wi.l be called, and  note  of th e  sam e 
m ade here. A lis t of th e  c red ito rs  of 
th e  b a n k ru p t is a s  follows:

R apids _________________________ f 24.90
C arr-H u tch in s-A n d e rso n  Co., G rand 
P au l S teke tee  & Sons, G rand  Rap. 33.54
A. J . S try k er, G rand R apids ----- 177.78
J . D en H erd e r, G rand  R a_> ids-----  9.00
M rs. S try k er , G rand  R apids -----  9-00
F ox  Jew e lry  Co.. G rand  R apids — 29.00 
N ationa l C o th ing  Co., G rand  Rap. 92.00 
G. R. G as L igh t Co., G rand  R apids 31.00 
P a lm er Photo  P lay  C orporation ,

Los A ngeles, Calif. --------------------  65.00
L am b erts  & K am inga, G rand Rap. 1.90 
C en tu ry  F uel Co., G rand R apids 26.50 
O km a O ptical Co., G rand  R apids— 5.00
Dr. E a rl L ossing, G rand  R apids — 37.00
Dr. E asto n , G rand  R apids ---------- 4.00
C om m ercial F inance  Corp., G rand

R apids ___________________  — 7— 72.28
Johnson  A uto P a r ts , G rand  R apids 4,25 
T u b erg en  & B roene. G rand  R ap ids 4.50

Dec. 12. On th is  day  w ere  received  the  
schedules, o rd e r of re ference  and  a d ju d i­
cation  in b an k ru p tc y  in th e  m a tte r  of 
W allace B. B arnum , B an k ru p t No. 2604. 
T he m a tte r  h a s  been re fe rred  to  C harles
B. B la ir, a s  re feree  in b an k ru p tcy . T he 
b an k ru p t is a  re s id en t of H astin g s . The 
occupation  of th e  b an k ru p t is no t s ta ted , 
though th e  schedu les ind ica te  th a t  of a  
fa rm er. T he a sse ts  of the  b a n k ru p t a re  
placed a t  $833.96, of w hich $434.50 is 
c la im ed  as  ex em p t to  the  b a n k ru p t, w ith  
liab ilities  of $1,660.66. T he co u rt h as  
w ritten  for funds for th e  first m eeting  
and  upon rece ip t of the  sam e th e  first 
m ee tin g  will be ca'.led a n d  note of the  
sam e m ade here. A list of the  c red ito rs  
of the  b a n k ru p t is a s  follows:
B ab b itt & R eigler, F reep o rt -------- $ 60.00

P e te rs  & M unger, C h a r lo t t e --------
In te rn a t. H a rv e s te r  Co., J ack so n  
R. C. F u lle r L um ber Co., H a stin g s
C o-operative  Oil Co., H a s t i n g s -----
M. D ryer, H astin g s  --------------------
Jaso n  M cE lw ain, H a stin g s  ----------
W. J . Reed, H a stin g s  -----------------
Mali .on F u ller, H a stin g s  --------------
Leslie D aniels, H a stin g s  -------------
Dr. W illa rd  P erry , H a s t i n g s --------
John  Ross, H astin g s  --------------------
John  M eLeavy, H a s t in g s --------------
C harles De V alunt, H a s t in g s --------
L es te r Am es, H a s t in g s ----- -----------
C u tra te  Shoe S tores, H a stin g s  —
Dr. C. S. M cIntyre, H a stin g s  -----
Dr. C. D. M ohler, H a stin g s  --------
Ray Cook, H a stin g s  --------------------
Jolin  Mead. H astin g s  -----------------
Roy H inckley , H a stin g s  --------------
W . A. H all, H a stin g s  -----------------
W ate rs  & Sons, H a stin g s  -----------
B ert L ichty , H a s t i n g s ----- -----------
ijeo tt Im plem ent Co.. H a stin g s  —
Geo. N ichols, H astin g s  -----------
C harles Wolf, H a s t in g s -------------
W aldorf & Son, H a s t in g s ----------
U niversal G arage, H astin g s  __ 
Peop.es Shoe Store, H a s tin g s  _
E. G. Sm ith. H a stin g s  -------------
Elonzo W oo l. H a stin g s  ----------
H e rb e rt S prague, G rand R apids

p, H a s t i n g s __
H a stin g s  —

. ______ H a s t i n g s __
D. O. R itchie, H a s t in g s -------- —
C o-operative  E lev a to r A ssociation

H astin g s  ----------------------------------
F red  F lem ing , H astin g s  ------------
W eissa rt B ros., H a stin g s  ----------
Sm ith Bros. & B elte, H a stin g s  - 
Feldpauscli & Fedew a, H a s tin g s .  
B essem er Bros., H a s t i n g s -----------

B. A. Ly B arker,
J. V. Wy ckhan , H
N. B. WiH erm an ,

210.00
95.00
60.00
4.50 
3.98

57.50
10.50
1.75 

11.12
4.00

15.00
1.75
3.50

10.00
50.00 
3.65

25.00
2.00

.65
5.25

28.00
37.00
22.00
34.00 

143.43
42.40
58.00 

6.9J 
6.90

12.0.1
18.00 
34.0(1
5.48

15.00 
8.20

29.50

37.50 
10.20
7.00

27.00
1.75
4.00

70.00

10.94

.15

$ 14.00
13.50 

1.50 
7.00

16.50

$380.00
G rand Have •n 155.00

. M a r n e ----- 4.9 7
F c rrv sb u rg 6.04

•and R apids __ 701.68

51.87
97.87

1.50 
9.60

___  355.16
2.50

55.00 
274.57 
200.0(1 
200.00

6.00
40.00 

100.00
50.0(1
50.00

P e te r  V an Zylen. G rand  H aven
Cooks Oil Co., A llegan _________
MoR Mfg. Co., Peoria , ill. _____
J. E. C lark . C o o p e rsv il le_—
J. F. De G lopper, G rand  H aven  
W este rn  Oil Co., L udington  __
B elim 's G arage, G rand  H aven  
Lennoz Oil & P a in t Co., C leveland 42.50 
C hevrolet Sates & Service Co.,

G rand H a v e n ___________________  97.86
Boomg'ard H ardw are. G rand H aven  20.70 
H. J. D ornbos Bros.. G rand H aven 10.72 
M ichigan Road & P av em en ts, L a n ­

sing  ____________________________  3.00
J as. W. O aks Co.. G rand  H aven  _
V anden B erge Oil Co., Z eeland .
B. & T. H ughes, H udsonvil.e  —
N. Voshel. G rand  H aven  ________
P aulison  & W alle, S co ttv ille  _ __
Peoples S ta te  B ank. S c o t tv i l le ___
G. H. S ta te  B ank, G rand  U avenJ
C ora Voshel, G rand  H a v e n _____
M artha  D ornbos, G rand  R apids _

The following a re  liab ilities  on sec ­
ondary  endorsem en ts :
G. H. S ta te  Savings B ank, G rand

H aven  ________________________ $ 425.00
G. H. S ta te  B ank. G rand  H av en - 2,575.00
Peoples S ta te  B ank, S c o t tv i l l e _ 40.00

Dec. 11. On th is  w as held the  first 
m eetiijg  of c red ito rs  in th e  m a tte r  of 
M ichael M azurkiew icz. B an k ru p t No. 
2585. T he b an k ru p t w as p re sen t in p e r ­
son an d  by a tto rn e y  R. L. N ew ham . No 
cred ito rs  were p resen t o r rep resen ted . 
No cla im s w ere prove 1 and  a l owed. No 
tru s te e  w as appoin ted . The b an k ru p t 
w as sw orn an d  exam ined  by th e  re feree  
w ithou t a rep o rte r. The m ee ting  w as 
then  ad jou rned  w ith o u t d a te  an d  th e  case 
closed and  re u trn ed  to  th e  d is tr ic t cou rt 
a s  a  case  of no asse ts .

On th is  d ay  a lso w as held the  first 
m eeting  of c red ito rs  in th e  m a tte r  of 
M abel G rann is . B an k ru p t No. 2584. The 
b a n k ru p t w as p resen t in person  and  by 
a tto rn ey s . F ran c is  C am pau  w as p re sen t 
fo r c red ito rs . One claim  w as proved and

¿Wake it a
RADIO
X m a s /
with a

MICHIGAN
FOUR

¿ 1 5 0
Michigan “ de Luxe” 4 tube re ­
ceiver. 1 stage R.F. amplification. 
Built-in adjustable loudspeaker. 
Solid mahogany case.“America’s 
most beautiful se t.” MRC4, $150

■IGHT now, settle the question of Christmas 
presents. Buy a Michigan Radio receiv­

ing set.
You get more real value and satisfaction from 

these receivers than any others, regardless of 
what you pay.

Distance—with greater selectivity and simplic­
ity of operation.

Reliability—with logging and unusual tone 
qualities.

And each model enclosed in a cabinet designed 
and made by the world’s best furniture craftsmen.

Models in two, three and four tubes. Styles 3 tubes in handsome case w ith 
from $32.50 up. lnlaid ?an-el doors a?d «»«»»"»-

3 tube Regenerative Detector 
and 2 stages of amplification. 
The set we never could catch 
up on orders for la s t year. * 

MRC12,

S e n d  fo r  i l lu s tr a te d  fo ld e r . A s k  y o u r  d ea le r  
fo r  a d em o n s tra tio n .

Licensed under U. S. Patent, 1,113,149-letters pending 807,388

34 Pearl Street

m ents for batteries, headphones, 
etc. MRC3, $87.50

Grand Rapids, Mich

Michigan “Midget” 2 tube 
re g e n e ra t iv e  long  d is ­
tance wonder.

MRC2, $37.50
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C harley  H all, H a s tin g s  
Roy N orton , H a stin g s  — 
S co tt P rie s t, H a stin g s  
Dr. A dronnie, H a s tin g s  - 
R ay  P ierce , H a s tin g s  -
W m . W ebste r, C hippew a L ake, Ohio 9.00
C arrie  E dm und , H a s t i n g s ------------- 30.00
Elwood Slocum, M o rg a n ---------------- 80.00
A. W. Mills, H à s in g s --------------------  34.00

Dec. 12. On th is  day  w as held th e  
final m eeting  of c red ito rs  in the  m a tte r  
of R obert R. G ilm ore, B an k ru p t No. 2563.
T he b a n k ru p t w as n o t p re sen t o r re p re ­
sented . T he tru s te e  w as p re sen t in p e r­
son. T he tru s te e ’s final re p o rt an d  a c ­
count w as considered  an d  approved  an d  
allowed. A n o rd e r w as m ade for th e  
pay m en t of ad m in is tra tio n  expenses a s  
fa r  a s  th e  funds  on h an d  will perm it. No 
d iv idend will be pa id  to  cred ito rs . T here  
w ere no ob jections en te red  to  th e  d is ­
charge  of th e  b a n k ru p t. T he  m eeting  
w as then  ad jo u rn ed  w ith o u t d a te  and  the  
case w ill be closed an d  re tu rn e d  to  th e  
c lerk  of the  d is tr ic t court.

In  th e  m a tte r  of C h ris tian  Coffee C or­
poration , B an k ru p t No. 2568, the  tru s te e  
lias rep o rted  th e  rece ip t of th ree  offers 
covering  th e  en tire  a sse ts  of the  b a n k ­
ru p t, a s  follows: T he offer of D. H.
lle lm er, of G rand  R apids, of $450 for all 
of th e  s to ck  an d  equ ipm en t of th is  e s ­
ta te , ap p ra ised  a t  $1,172.25; th e  offer of 
F. H . Reck, of G rand  R apids, of $50 for 
the  office fu rn itu re  a n d  equ ipm ent, a p ­
praised  a t  $341.50; th e  offer of F red  G. 
T im m er, of G rand  R apids, of $202.71, for 
the ba lance of th e  acco u n ts  and  bills re -  
i t-ivable of a  face value of $782.63. T he 
date  fixed for sale of such  a sse ts  is Dec.
23. A t th is  tim e such  a sse ts  will be sold 
to th e  h ig h est bidder.

Dec. 15. On th is  day wra s  held the  
first m eeting  of c red ito rs  in th e  m a tte r  
of C ornelius W alsw eer, B an k ru p t No. 
2953. The b a n k ru p t w as p re sen t in  p e r­
son. Several c red ito rs  w ere  p re sen t in 
person. C laim s w ere proved and  allow ed 
ag a in s t th e  e s ta te  of th e  b an k ru p t. T he 
b a n k ru p t w as sw orn  and  exam ined  by 
the  re feree  w ithou t a  rep o rte r. C heste r 
C. W oolridge w as appo in ted  tru s te e  and  
his bond p laced  a t  $500. The m eeting  
w as th en  ad jo u rn ed  w ith o u t da te .

On th is  day  a lso  w as held th e  first 
m ee ting  of c red ito rs  in  the  m a tte r  of 
J e r ry  C lark , L aw rence  L. L obenste in , 
a n d  a s  P a lace  Cafe, B an k ru p ts  No. 2592. 
T he b a n k ru p ts  w ere p re sen t in person  
and  by H ild ing  & H ilding, a t to rn e y s  for 
the  b an k ru p ts . Mr. R obert T ubbs w as 
p re sen t for Roger I. W yker, a s  a tto rn e y  
for th e  m ortgagee. C erta in  c red ito rs  
w ere p re sen t in  person. C laim s w ere 
proved an d  allowed. The c red ito rs  fa il­
ing  to e lect a  tru s te e , the  re feree  a p ­
po in ted  C h este r C. W oolridge a s  such  and  
placed th e  am o u n t of h is  bond a t  $500. 
T he b an k ru p t J e r ry  C lark  w as sw orn  and  
exam ined  before a  re p o rte r by  M essrs. 
H ilding, W oolridge an d  T ubbs. T he t r u s ­
tee  w as d irec ted  to  dispose of the  p ro p ­
e r ty  a t  a  p ro m p t sale  and  re p o rt th e  
am o u n t realized. T he m eeting  w as then  

, .^adjourned w ith o u t date .
On th is  day  a lso w as held the  first 

m eeting  of c red ito rs  in the  m a tte r  of 
W illiam  G insburg , B an k ru p t No. 2580. 
T he b a n k ru p t w as p re sen t in  person  and  
by a tto rn ey . Geo. B. K ingston  w as p re s ­
e n t for p e titio n in g  cred ito rs . C orw in & 
X orcross and  R en ihan  & Lillie w ere  p re s ­
e n t for cred ito rs . Several c red ito rs  w ere 
p resen t in  person. C laim s w ere proved 
a n d  allowed. Thé G rand  R apids T ru s t  
Com pany w as e lected  tru s te e , an d  its  
bond placed by the  re fe ree  a t  $100. T he 
m eeting  w as then  ad jo u rn ed  to  Dec. 23 
for exam ination  of the  b an k ru p t.

On th is  day  a lso w as held the  sale  of 
a sse ts  in  th e  m a tte r  of W illiam  G insburg , 
B an k ru p t No. 2580. S everal p a rtie s  w ere 
p resen t, the  o rig inal offer of J . T enen - 
baum , of $2,000 "and th e  a ssu m p tio n  of 
th e  lien of C hallenge M achinery  Co., w as 
accep ted  an d  a n  o rder confirm ing the  
sam e m ade. T he sale w as th en  ad jo u rn ed  
w ithou t da te . • ..

Dec. 13. On th is  day w as held the  
final m eeting  of c red ito rs  in  th e  m a tte r  

. ,,f B en jam in  H arm elink , B an k ru p t No.
/  2571. T he tru s te e  w as p re sen t in  person. 

T here  w ere no c red ito rs  p re sen t o r re p ­
resen ted . A dditional c la im s w ere  p roved 
an d  allowed. An o rder w as  m ade fo r the  
paym ent of a d m in is tra tio n  expenses and  
for the  p ay m en t of the  bill of th e  a t to r ­
ney for th e  b a n k ru p t a s  fa r  a s  the  funds 
on h and  w ill perm it. T h ere  will be no 
d ividend for cred ito rs . T h ere  w ere  no 
objections en te red  to  the  d ischa rge  of 
the  b an k ru p t. T he final m eeting  of c re d ­
ito rs w as th en  ad jo u rn ed  w ith o u t da te . 
The case will be closed and  re tu rn e d  to  
the  D is tric t co u rt in due course.

Dec. 16. On th is  day  w as held  th e  
'••ale of a sse ts  by .the receiver in th e  m a t­
te r  of Jo seph  I ’olinski, B an k ru p t No. 
2594. T he b an k ru p t w as p re sen t in  p e r­
son an d  by a tto rn e y  E a rl W . M unshaw . 
George S. N orcross w as p re sen t for p e ­
tition ing  cred ito rs . S everal b idders w ere 
p resen t in person. T he p ro p e rty  of th e  
e sta te , less exem ptions, w as sold to  A. 
H arlick , of G rand  R apids, for $3,130. 
w hich is s ligh tly  m ore th a n  100 p e r cent, 
of th e  ap p ra ised  va lue . T he sa le  w as 
im m ediate ly  confirm ed by th e  re fe ree  a s  
receiver. T he special m eeting  an d  sale  
w as th en  ad jo u rn ed  w ith o u t date .

On th is  dav  a lso  w as held the  firs t 
m eeting  of M ilford J . Saw yer, B an k ru p t 
No 2595. T he b a n k ru p t w as prÇi?«?î!<; II»

3 00 person  an d  by a tto rn e y  Ju d so n  E . R ich- 
3.00 a rdson. C laim s w ere proved and  allowed.
9 00 T he b an k ru p t w as  sw orn  and  exam ined  
l'oo an d  C. C. W oolridge w as appo in ted  tru s -  
100 tee  an d  d irec ted  to  abandon  th e  a sse ts  

of th e  e s ta te  a s  burdensom e, the  sam e 
being m ore th a n  covered  by valid  m o rt­
g ages  and  exem ption  c la im s an d  of no 
sale  va lue  to th e  e s ta te . T he m eeting  
w as th en  ad jo u rn ed  w ith o u t da te . The 
m a tte r  will be closed an d  re tu rn e d  to 
the  d is tr ic t co u rt upon action  of the  
tru s te e . , _ .

On th is  day  a lso w as held th e  first 
m eeting  of c red ito rs  in  th e  m a tte r  of 
C harles E . M arsh , B an k ru p t No. 2598.
T he b an k ru p t w as p re sen t in  person  and  
by  W. F . U m phrey, a tto rn e y  for th e  
b an k ru p t. Several- cla im s w ere  proved 
and  allowed. T he b an k ru p t w as sw orn  
and  exam ined  w ith o u t a  rep o rte r. T he 
a sse ts  being  fully  incum bered  by valid  
c h a tte l m ortgaes, th e  c red ito rs  vo ted  to 
ap p o in t C h este r C. W oolridge a s  tru s te e  
of th e  e s ta te  an d  d irec ted  him  to  abandon  
the  a sse ts  fo rth w ith  a s  burdensom e to  
the  e s ta te  a n d  of no va lue  over an d  above 
the  Hens and  exem ptions. T he case  will 
be closed and  re tu rn e d  upon re p o rt of the  
tru s te e . .

On th is  day  a lso  w ere  received  the  
schedules, o rd e r of re ference  and  a d ju d i­
ca tio n  in  b a n k ru p tcy  in th e  m a tte r  of 
C h ris t K alfis, B an k ru p t No. 2606. T he 
m a tte r  h as  been re fe rred  to  C harles B. 
B lair, a s  re fe ree  in ban k ru p tcy . The 
b a n k ru p t is a  re s id en t of G rand  R apids, 
and  h as  conducted  a  confectionery  and  
lunch co u n te r a t  such  city . T he sched ­
ules show  a sse ts  of $150, a ll of w hich  is 
c la im ed a s  ex em p t to  th e  b an k ru p t, w ith  
liab ilities  of $1,317.01. T he c o u rt h as  
w ritten  fo r funds  for the  firs t m eeting  
an d  upon rece ip t of the  sam e th e  firs t 
m ee tin g  w ill be called, an d  no te  of th e  
sam e m ade here . A lis t of the  c red ito rs  
of the  b an k ru p t is a s  follows:
S ta te  an d  coun ty  tax es, 1924 ----- $ 2.81
W oodhouse Co., G rand  R a p i d s ----- 161.47
N ationa l B iscu it Co., G rand  R apids 5.00 
G. L. C av e ra  & Co., G rand  R apids 62.69 
H o e k s tra  Ice C ream  Co., G rand  R. 314.30 
G eneral C igar Co., G rand  R apids 7.00
I. M. Shaw , G rand  R a p i d s -----------  28.62
R usse ll’s R ailw ay  Guide Co., C edar

R apids, Iow a ----------------------------  8.82
N. Coca Cola B o ttlin g  Co., G rand

R apids __________________________  10.60
K uppenheim er C igar Co., G rand  R. 14.15
F a lla s  & Co., Lowell -------------------  13.00
E llis B ros., G rand  R apids -----------  51.20
N atio n a l G rocer Co., G rand  R apids 26.01
Lee & Cady, D e t r o i t --------------------  13.10
T u n is  Johnson  C igar Co., G rand

R apids --------------------------------------- 11.25
V andenberg  C igar Co., G rand  R ap. 39.69 
S pec ia lty  C andy Co., G rand  R apids 36.60
A. L. Joyce, G rand  R a p i d s ---------- 42.42
H olland  C igar Co., G rand  R apids 18.75 
R o seb erry -H en ry  Co., G rand  R apids 1.46 
M clnery  & W arn er , Sou th  Bend__ 23.30 
P u lte  P lum bing  & H ea tin g  Co.,

G rand  R apids __________________  76.43
Lew ellyn & Co., G rand  R apids —  26.58 
C. W . M ills P a p e r  Co., G rand  R. 6.45
G. R. P a p e r  Co., G rand  R apids _— 5.27
T ennyson  C igar Co., G rand  R apids 3.50
G. H . P . C igar Co., D e t r o i t --------  23.20
B ayuk  Co., D e t r o i t -----------------------  11.60
E. B. G allagher, D e t r o i t --------------  11.24
Jo h n  E. M uller, G rand  R a p i d s -----  13.70
C ry sta l C andy Co., G rand  R apids 15.15 
H aze ltin e  & P e rk in s  Co., G rand  R. 46.90
M. J . G a rre tt,  G rand  R a p i d s --------  3.60
Coffee R anch , G rand  R apids --------  20.00
A m erican  P ie Co., G rand  R apids — 8.00
V enus C hocolate Co., S idney, Ohio 20.00 
A. B. S hefm an  Co., G rand  R apids 9.39 
B la tz  B rew ing  Co., G rand  R apids 74.00
H era ld , G rand  R apids -----------------  3.35
X  C igar Co., G rand  R a p i d s --------  32.91
G. R. G as L ig h t Co., G rand  R apids 4.72
J . C. T h ies & Co., C h ic a g o --------  8.88
A. V idro & Son, G rand  R a p i d s -----  17.55
A. M ay & Sons, G rand  R apids — 11.20 
F ried m an -S p rin g  Co., G rand  R apids 21.58 
F o s te r, S tevens Co., G rand  R apids 6.18 
C u t-R a te  T ire  Co., G rand  R apjds 36.00 
H erpo lsheim er Co., G rand  R apids 57.32
W’u rzb u rg  Co., G rand  R a p id s --------  24.85
Fox  Jew e lry  Shop, G rand  R ap id s— 11.75 
P au l S tek e tee  & Sons, G rand  R ap. 44.65 
C. K. & C. Im porting  Co., C hicago 15.37 
T. W. H am m ond, G rand  R apids— 37.50 
S. A. M orm an Co., G rand  R apids 25.00 
G. R. G as L ig h t Co., G rand  R apids 25.22 
N a tiona l C red it C lo th ing  Co.,

G rand  R apids ----------—--------------- *>.50
S. M eretsky , G rand  R a p id s -----------  28.00
M ich. Bell Tele. Co., G rand  R apids 6.98 
K ap en g a  & Co., G rand  R apids — 52.50 
Geo. C onnor & Sons, M inneapo lis-- 4.50 

Dec. 16. On th is  d ay  w ere  received  the  
schedu les, o rd e r of re fe ren ce  an d  ad ju d i- 
cation  in b an k ru p tcy  in  the  m a tte r  of 
P h in ea s  M. T yler, an d  a lso being business 
a s  T an n e r Coal Supply Co., B an k ru p t 
No. 2607. T he m a tte r  h a s  been re fe rred  
to  C harles B. B lair, a s  re fe ree  in b a n k ­
ru p tcy . T he schedu les filed lis t a sse ts
of $4,630, of w hich th e  b a n k ru p t cla im s 
$100 a s  exem pt, w ith  liab ilities  of $16,- 
527.38. T he b an k ru p t is a  re s id en t of 
G rand  R apids, an d  is a  coal dealer. The 
firs t m eeting  of c red ito rs  w i.l be called 
a n d  no te  ot the  sam e m ade here  w hen 
called. A lis t o f the  c red ito rs  of the
b a n k ru p t is a s  follows:
B an k  of E a s t A urora , E a s t A urora ,

Y _________________________ $1,667.00
O liver C abana, Buffalo, N. Y. —  1,000.00 
J . B. K ennedy, E a s t  A urora . N . Y. 475.00 
M adeline A llen, G alt, O n ta r io ------  600.00

Peoples B ank, Buffalo, N. Y.
W . H . B rad fo rd  & Co., D e tro it 
Ohio & K en tucky  F uel Co., C inc in ­

n a ti —
S te a rn s  Coal & L um ber Co.,

S tea rn s , Ky. ------------
L ogan P o cah o n tas  Coal Co., C h a r­

leston, W. Va. -----------------------
Ogle Coal Co., Ind ianapo lis, Ind. 4.935.43 
Im perial Coal Sales Co.. C inc innati 857.21 
K an aw h a  Eagle Coal Co., G rand

R apids -------------------------------------
Bog M ountain  Coal Co., M iddles- 

boro, Ky.

1,950.00
it __ 172.11
'incin -

— 243.18

47.61
Char-

441.66
lnd. 4,935.43

123.30

654.14
H olm es Codl Sales Co., C inc innati 232.82
K itche ll F ue l Co., E lk h a r t --------  533.17
F ran k lin  F uel Co., G rand R apids 146.96 
B urlingham  C oal1 Co., C in c in n a ti- 396.83
F. G. H artw e ll & Co., C hicago „  402.68
R. R. Sm ith  Coal Co., H u n tin g to n ,

W . Va. _______________________
R. J . Bek, G rand  R apids ----------
S teel B ros., G rand  R apids --------
Alb. H ak e  Coal & Coke Co., G rand

R ap ids -------------------------------------
Dr. D u n b ar R obertson . G rand  R.
Dr. A. B. D orland, G rand  R apids 
Dr. A lfred  D ean, G rand  R apids —
V ruw ink  Co., G rand  R a p i d s -----
In d u s tr ia l L abo ra to ries , G rand  R.
W. U. Tel. Co., G rand  R apids —
M ich. Bell Tel. Co., G rand  R apids 41.61 
F o u r th  N at. B ank , G rand  R apids 1,100.00 

Dec. 15. On th is  day w as held th e  first 
m eeting  of c red ito rs  in the  m a tte r  of 
Jo h n  J . M iller, B an k ru p t No. 2588. The 
b an k ru p t w as p re sen t in person. No 
c red ito rs  w ere p re sen t o r rep resen ted . 
No cla im s w ere proved  and  allowed. No 
tru s te e  w as appo in ted . The b an k ru p t 
w as sw orn  and  exam ined  w ith o u t a  r e ­
po rte r. T he m eeting  w as th en  ad jo u rn ed  
w ith o u t d a te  an d  the  case closed an d  r e ­
tu rn e d  to the  d is tr ic t judge.

157.81
13.00
20.00

150.00
25.00
65.00
27.00 
20.75
18.00 
10.87

The Voice of the Christ Child.
T he e a r th  h a s  g row n old w ith  i ts  b u r­

den of care,
B u t a t  C h ris tm as  it  a lw ays is young,

T he h e a r t  of th e  jew el b u rn s  lu s tro u s  
an d  fa ir.

A nd its  soul full of m usic  b reak s  fo rth  
on th e  a ir

W hen the  song of the  angels  is sung.

I t  is com ing, old ea r th , it  is com ing to ­
n igh t,

On th e  snow flakes w hich cover the  sod;
T he fee t of the  C h ris t Child fall g en tly  

an d  w hite ,
A nd the  voice of th e  C h ris t te lls  o u t 

w ith  delight.
T h a t m ank ind  a re  th e  ch ild ren  of God.

On th e  sad  and  the  lonely, th e  w re tch ed  
an d  poor, „

T h a t voice of the  C h ris t Child shall fall.
A nd to  every  blind  w an d erer opens th e  

door ,
Of a  hope w hich • he d a red  n o t to  d ream  

of before,
W ith  a  sunsh ine  of welcom e fo r all.

T he  fee t of th e  hum blest m ay  w alk  in 
th e  field

W here  th e  fee t of th e  ho liest have  
tro d ; ,

T h is, th is  is the  m arve l to m o rta ls  r e ­
vealed,

W hen  the  s ilvery  tru m p e ts  of C h ris t­
m as have  pealed,

T h a t m an k in d  a re  th e  ch ild ren  of God.

Business Wants Department
Advertisem ents Inserted under th is head 

for five cents a word the first Insertion 
and four cents a word for each supse- 
quent continuous Insertion. If set in 
capital letters, double price. No charge 
less than 50 cents. Small display adver­
tisem ents in th is department, $3 p 
inch. Paym ent w ith order is required, as 
amounts are too small to open accounts.

F o r Sale—G rocery  s to re  fix tu res, in ­
clud ing  la rg e  M cC ray re fireg a to r , e lectric  
coffee mill, th re e  floor show  cases, com ­
p u tin g  g rocery  scales, etc. C heap for 
qu ick  sale. A ddress No. i73, c /o  M ichi­
g an  T radesm an . ‘ ‘*>

W A N T E D —Set of d ru g  s to re  fix tures, 
includ ing  good soda fo un ta in , c ig a r and  
w all cases. No ju n k  w anted . A ddress 
No. 774, e / M ichigan T rad e sm a n .__ 7 14

FOR S A L E —A bout 150 fee t of hard  
wood u p -to -d a te  shelv ing  an d  abou t 
n in e ty  fee t h a rd  wood coun ters. Also 
show  cases a t  a  barga in . Possession  g iven 
Ju ly  1, 1925. Jo h n  V anderslu is , Dry 
Goods S tore. H olland. Mich._________775

B arg a in  in g rocery  d isp lay  coun ters. 
Good as  new ; g lass fron t d isplay, th ir ty -  
d raw er, b eau tifu l finish. L ess th a n  ha lf 
p rice. H ickok  G rocery Co., K alam azoo,
Mich._________ _____ ______ __ ________ 776 -
“ W an ted—M iddle-aged m an  who h a s  had  
experience  in selling  goods to  m erch an ts  
to  a c t  a s  subsc rip tion  rep re sen ta tiv e  for 
th e  T rad esm an . M ust be active, e n e r­
ge tic  and  resourcefu l. A ddress, g iv ing  
leng th  of experience and  houses re p re ­
sen ted  in th e  p ast, Subscrip tion  D e p a r t­
m ent. M ichigan T rad esm an , G rand  R ap ­
ids, M ich._________________ _____________ _

FOR SA L E—GROCERY AND M EAT 
business  in live S ou the rn  M ichigan city  
of 7,000. Doing business of $85,000 a n ­
nually . W ill sell s tock  an d  fix tu res a t  
inven to ry  figures. Selling reason, ill 
health . A ddress No. 777, c /o  M ichigan
T rad esm an . ______________ 7 Li

S igns M ade To O rder—Send d e sc rip ­
tion lo r p rices. D rak e ’s  A m erican  Sign 
W orks, Reed C ity. Mich.__________ __ 736

SALESM AN — A cquain ted  w ith  d ry  
o th in g  re ta ile rs  of S o u th - 
mm N o rth e rn  Indiana, an  1 

know n, e stab lish - 
ry and  k n it goods ; com - 
S a lesm an  m u st be ca- 

R eferences requ ired . 
M ichigan T radesm an .

770

A. E. BEEBE & SONS
Glenwood, Mich.

Are offering at wholesale 
their crop of Golden Heart 
Celery.

Our stock was gathered be­
fore the frosts and is tender 
and crisp.

Sample orders make contin­
uous customers.

Michigan's Largest Celery 
Growers.

Moseley Brothers
GRAND RAPIDS, MICH.

Jobbers of Farm Produce

goods and clot hin
w este rn  Mi(•higan,
Ohio to  rep re sen t
ed line o t 1hosiery
m ission basis , ha
pable an d  ireliable,
A ddess No. 770, e/i

GROCERY—In live M ichigan city  of 
70,000. E stab lished  on m ain  s tre e t  in 
re s id en tia l d is tr ic t for th ir ty -fiv e  years. 
Doing business of $45,000 y early  w ith o u t 
c u ttin g  prices. W ill sell s tock  anti fix­
tu re s  a t  inven to ry  figures, ab o u t $»,500 
cash  Full equ ipm en t of m odern fix tures 
an d  good clean  s tock  of q u a lity  groceries. 
O w ner going in to  o th e r business. A d­
dress  No. 771. c /o  M ichigan T radesm an .

Don’t deride the hobby of your 
neighbor while riding your own.

B

S P L E N D ID  O PE N IN G  for a tto rn e y  or 
den tis t. A tto rn ey  can  secure  a p p o in t­
m en t to  th e  office of c ity  a tto rn e y . I  r e s ­
e n t incum ben t e lected  coun ty  prosecu tor. 
We have for re n t in ou r new  bank  buiiu- 
ing s tr ic tly  m odern  office. F ir s t  S ta te
S av ings B ank , Owosso, M ich ...... ....77Z__

Dr. B a r re tt 's  St. V itu s  D ance Rem edy. 
W holesale and  re ta il. W m. M. Olliffe,
6 B ow ery. New York. ...........  .... ...7®7—

DRY GOODS—E stab lish  yourself in a  
re liab le , profitab le  business. W e a re  the  
la rg e s t w holesale d is tr ib u to rs  o f dry 
goods, m en ’s  an d  w om en s fu rn ish ing  
goods in M ichigan. W e can  fu rn ish  you 
w ith  a  lis t of good locations and  com plete 
serv ice  th a t  will spell success to new 
m erch an ts . Several good estab lished  
s to res  doing good business in D e tro it on 
o u r lis t for sale. A ddress No. 768,_ c /o  
M ichigan T radesm an .

FOR S A L E —G eneral s to re  located  on 
b est co rner in a  p rosperous sm all town 
in S ou the rn  M ichigan, doing a  good cash 
business. C lean, u p -to -d a te  m erchand ise .

■st of reasons  for selling. W . J . s la c k ­
er. B a t t le C reek. Mich.______________ i®“__

IC E  M ACH IN ES FO R  N EX T SUM M ER 
—W e have seve ra l sm all m ach ines traded  
in on larger. A -l s ta n d a rd  m akes, a t  o r 
ab o u t Vz p rice . W ih e re c t and  g u a ran tee . 
B orn R efrig e ra tin g  Co., 208 N. W ab ash
Ave., Chicago.______ ____ ___________

G eneral S tore  F o r Sale—Successful 
g en eral sto re . Long estab lished  business 
located  in tow n of 1,300 in South  W este rn  
p a r t  of s ta te . In prosperous com m unity  
of g en eral and  f ru it farm ing. Six c h u rc h ­
es, e lectric  ligh ts , good sew age and  w a te r 
and  an  active  cham b er of com m erce. 
A nnual sa les  ab o u t $100,000. S tock will 
invoice ab o u t $30,000, including  dry 
goods, c lo thing, shoes, groceries^ and  
m ea t m a rk e t. A ddress No. 76», c /o
M ichigan T radesm an ._______________ 7°°

P ay  spo t cash  for clo th ing  an d  fu rn ish ­
ing  goods stocks. L. S ilberm an , 1250 
B urlingam e Ave.. D etro it. Mich . 566
CASH For Your Merchandise!
W ill buy you r e n tire  s to ck  o r  p a r t  o f  
s tock  of shoes, d ry  goods, c lo t h in g ,  f u r  
pish ings, b a z a a r  novelties, fu r n itu r e ,  ec t



36 M I C H I G A N  T R A D E S M A N D ecem ber 17, 1924

ONE PRICE FROM ALL.

jjfe

How Anything Looks To Those 
Inside.

» Article II.
W ritte n  for th e  T radesm an .

Last week the Tradesm an published 
an article that is the twin to this. It 
was hard to decide which should pre­
cede the other because each treats of 
a vital aspect of the same subject. In 
that piece the aim was to show how 
any juggling of prices looks to patrons 
and to the public generally. In this the 
object will be to bring out the psycho­
logical effect of all such maneuvering 
on those who are employed in the 
store.

We will suppose the case of a busi­
ness that has been built up from small 
beginnings by one man who is still 
proprietor, manager, main push—in 
short, -the boss,” and we shall address 
him directly.

It always has been your custom to 
make reduction from  regular prices 
under stress of circumstances and to 
favored customers. You haven’t much 
system about doing this. W hether 
you lower much or little may depend 
on your mood, or your feelings toward 
the person you are dealing with. But 
you have thought it necessary to con­
tinue the practice, in order to meet 
competition and to gain and hold de­
sirable patronage.

Generally speaking, you alone can 
make these special reductions. P er­
haps if you have an extra good man 
who has been with you a long time, he 
is allowed to use his own judgment in 
this respect, but obviously the privi­
lege cannot be extended to the whole 
force, where more than two or three 
are employed. This being so, the prin­
ciple remains the same, and for the 
sake of clearness we will assume that 
you keep this power in your own 
hands.

You have working for you a force 
made up of different types and varying 
in age, experience and capability. Don’t 
grumble because every one of them has 
shortcomings. D on’t complain be­
cause Heaven doesn’t let down from 
the sk:es store helpers possessed of all 
kinds of angelic attributes. Don’t 
register a kick against the powers that 
be, because, when you get hold of a 
brainy, forceful fellow, you can’t keep 
him with you very long; or because 
the fellow who is neither brainy nor 
forceful has such painfully narrow 
limitations. Your task is to take them 
as they are and get the best out of 
them for your store. T heir best, on 
the average, will not he your best or 
the best of any man of your ability. 
But it is well worth your while to se­
cure their best, even though it re­
quires great patience and considerable 
gumption. In the degree that you 
succeed, you and your business will 
profit; insofar as you fail, you and 
your business will suffer loss.

It is not for a m oment assumed tha' 
your attitude toward your assistants 
■s a purely selfish one—that you are 
looking but only for your interests and 
not at all for theirs. But, fortunately, 
your interests and theirs are, in the 
main, identical. W hen they are giv­
ing their best to you, they are getting 
what is best for them in training and 
development.

In your efforts to secure the best 
service from your helpers, are you 
going to be wise or foolish? Will you 
apply to the greatest advantage the 
means you have at your disposal, or 
will you stupidly insist that m ethods 
that were good enough for your g reat­
grandfather arc good enough for you?

Let us see how reduction of prices 
to favored custom ers works* out. F irst 
as to honesty.

You want your clerks to be honest, 
straightforw ard, trustw orthy. Then 
you must be honest and square your­
self. You know that it isn’t exactly on 
the level to charge one customer more 
than another for the same article— 
that it is giving an unfair advantage 
to the one who is better informed or 
more exacting. You stultify your 
conscience. You say that the ex­
igencies of business demand m anipu­
lation of prices, together with the 
prevarication and other questionable 
practices that inevitably accompany it. 
But you have to adm it to yourself that 
it is not only an outgrown method, it 
is a rotten method. The- youngest 
helper you have knows this just as 
well as you do. It is dishonest and it 
fosters dishonesty in your helpers.

You want all your workers to be ad­
vertisers among their friends, so as to 
draw patronage to your store. To do 
this wholeheartedly, they m ust feel 
that your.prices are right. They can 
not have this feeling so long as you 
make these special reductions. As 
with those outside, so with those in­
side, the natural reasoning is that if 
you can drop so easily when you de­
sire to in a particular case, your regu­
lar prices must be too high.

You want an efficient corps of work­
ers. To be efficient they m ust be 
happy, hopeful, enthusiastic, ambitious 
to accomplish all they can. The worst 
thing you can do is to dampen their 
ardor, or, to use a stronger figure, to 
take the wind out of their sails. And 
what is more disheartening to a faith­
ful helper than, when he has labored 
long and patiently with a difficult and 
perverse customer to see that customer 
hang around until he can get the ear 
of the boss, in order to obtain a better 
price than the helper was able to give?

For custom ers will go to the person 
who can give them the best price. 
Your being able to lower a price when 
occasion seems to demand, while they 
cannot do this places all your employes 
at a disadvantage in making sales—a 
disadvantage that from their point of 
view is nothing short of appalling. 
Even on an equal footing you could 
sell more goods than anyone who 
works for you. Against such odds it 
seems to them of little use to try.

You want and need the loyalty of 
your helpers. You want they should 
show a pride in you and in your store.
\  ou want to see a strong esprit de 
corps in your force. You cannot ex­
pect these fine m anifestations on their 
part, so long as you practice a method 
that is unjust to them and which m arks 
you as hopelessly a back number.
1 here is no single measure that will 
do more to secure the best service 
from all, than an inviolable rule that 
there is only one price for any item 
in your stock. Let custom ers know 
tha ', in every instance, they will be 
given exactly the same figure, whether

SI

it is stated by you, the proprietor, or 
by the smallest scrap of a boy who 
comes in on Saturday afternoons to 
help out. Let it be that whoever, by 
dint of tact, patience, courtesy 'and 
painstaking showing of goods, does the 
actual work of making a sale, he or 
she shall not be robbed of the glory of 
closing the deal and taking the 
money.

Increased efficiency will bring re­
sults not alone in the prevalence of a 
better spirit, but in a far larger share 
of the work being actually taken off 
your shoulders. A system that causes 
three-quarters of your best customers 
to insist on being waited upon by you 
personally, is obviously faulty. It 
keeps you balled up with work, while 
your salespeople, even when doing all 
they can under the circumstances, are 
not effecting enough by their efforts. 
This mistaken system makes it almost 
impossible for you to get away from 
your store for a week or even for a 
day. You haven’t trained your help­
ers so that they could carry on in 
your absence.

W hen a business has gotten to any 
considerable size, the m anager should 
have most of his time for other things 
besides showing and selling goods. Es­
pecially should he be able to give de­
liberate study to all serious problems 
that arise. The proprietor who al­
ways is on the keen jump is not the 
one who makes his efforts count for 
most.

Does there remain down in some 
dark corner of your mind a feeling 
that you want people should prefer to 
come to you? Do you so much like 
being pretty  much the whole works 
that you are reluctant to abandon 
your prerogative of making reductions 
to favored customers? Should you 
hate to feel that your business could 
go on all right if you were away for 
a short time?

If so you are in an undeveloped 
state and need further evolution. You 
are still only a boss. But your busi­
ness has passed far beyond the one- 
man stage of its existence. Yrour 
brain m ust now function through other 
minds and other hands than your own, 
to achieve best results. It is not 
what can be done by your efforts 
alone, but what can be accomplished 
by your working through and with a 
force of helpers who have been 
brought to a high degree of efficiency, 
that will spell success. Get this idea 
straight and clear, carry it out logical­
ly, and soon you will be quite a dis­
tance on the long way between being 
a mere boss and being a capable and 
far-sighted executive.

Ella M. Rogers.

IN THE REALM OF RASCALITY.

Cheats and Swindles Which Merchants 
Should Avoid.

Lima, Ohio, Dec. 15—H. C. Jones, of 
Toledo, was arrested recently on a 
w arrant issued by Ernest Botkins, 
justice of the peace at Lima, charging 
him with obtaining $10,000 of m er­
chandise through false pretenses from 
B. E. & Blanche Bumgarner, of 
Marion, Ohio. The affidavit charges 
that Jones represented that he owned 
a farm of 150 acres near Blair, Michi­
gan, of the value of $25,000 and five 
lots in Fairhaven sub-division of the 
city of Toledo of the value of $4,000, 
while in tru th  and in fact the lands in

Michigan were not of the value to ex­
ceed $2,500 and the lots of a value not 
to exceed $400 and that through said 
alleged m isrepresentations as to the 
property holdings and value of the 
same, Jones procured from B. E. & 
Blanche Bum garner chattel property 
of the value of $10,000.

Jones is one of a gang working out 
of Toledo, which includes one Golner, 
Goldstein, Cross, Golin and Golden, 
who go about the country buying 
property and giving notes in payment 
of the same, later selling the property 
without paying the notes. Jones con­
tends that he has already sold the 
stock of merchandise.

The Lowell Ledger u tters the follow­
ing timely warning:

Business men and newspaper pub­
lishers should be on the watch for a 
sleek agent proposing to introduce a 
coupon trading scheme; but which 
really seems to be a blind for selling 
coupons at $3 per thousand, regardless 
of the local prin ter’s readiness to fur­
nish same at a $2 rate. A Lowell 
business man was about ready to sign 
up, when he discovered the trick. “ 1 
can beat that price right here in 
Lowell,” he said; and prom ptly se­
cured The Ledger’s job departm ent’s 
pledge to the $2 price. Then, the 
agent disappeared. H is real interest 
was in the little dollar per rake-off. 
And well it m ight be. H e’d soon be 
rolling in wealth—just as easv.

Quincy, Dec. 15—At the first of the 
school year two agents came to the 
school where I am teaching. It is a 
small rural school. These two women 
were selling “Standard Reference 
W ork and Loose Leaf Extension Ser­
vice.” They were the third agent that 
day, and I signed up for them. I 
knew as soon as they were gone that 
I shouldn’t have done it. I was to 
pay in installments. The books soon 
came, but the loose leaf holders did 
not. I am not yet 21. M ust I pay for 
these books if I do not want them? 
The price is $71.26. The address of 
the company is Standard Education 
Society, 189 W. Madison street, Chi­
cago. 111. c . G.

The stock in trade of agents for 
concerns of this kind seems to be to 
take advantage of the youth and in­
experience of teachers in country 
schools. Since this girl is under 21 
she has no legal responsibility in the 
contract she signed, and if the m eth­
ods used by the agents of the Standard 
Education Society were those criticized 
by the Federal Trade Commission, 
we should regard that she has no moral 
responsibility either. W hen an order 
or contract is entered into on a fair 
and equitable basis by both parties to 
it, The Tradesm an regards such a 
contract sacred and should be lived up 
to at any cost, but where the signature 
to an order is secured by deceit and 
trickery it is quite another m atter.

Clarks ton, Dec. 15— Found at last a 
trade paper that really tries to pro­
tect its subscribers. A friend put me 
wise Your article on that disgraceful 
fraud, the National Remedy Co of 
Maumee, Ohio. W e have been taking 
a num ber of pharmaceutical magazines 
a? d - j rUR Journals, but they are all 
afraid to expose fraud unless the per­
petrators have been literally hammered 
out of existence in the courts. Please 
send us a copy of your issue of Nov. 
/8, containing article on this Jesse 
Jam es gang in Maumee. W e are 
dropping all other trade papers and 
subscribe for a real one.

Edwin F. Steet.
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Every spinster insists that she is 
one because she wants to be.


