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EAYON, LYON X GO,

JOBBERS 07

A Complete Line of

HAMMOCKS,
FISHING TACKLE,

MARBLES,
BASE BALL GOODS =

Our new sporting goods catalogue will be ready
about February 10th.

EATON,LYON &CO,,

80 and 88 Monroe St.

PEOPLE'S SAVINGS BANK.
Caid, SO0 Uil
Depositors” Security, $200,000.

OFFICERS.
Thomas Hefferan, I!’:re_mﬁent. .
I Henry F. Hastings, Vice-President.
OCharles M. Heald, 2d Vice-President.
Charles B. Kelsey, Cashier.

DIRECTORS.
D.D. Codry H. C. Russell
8. A._ Morman John Murray
Jas. O. MacBride J. H. Gibbs
Wm, McMullen C.B. Judd
D. E. Waters H.F. Hastlggs
Jno. Patton, Jr C. M. Heal
Wm. Alden Smith Don J. Leathers
homas Hefferan,. "
Four per cent, interest paid Ion time certificates

and sa’\J/mgs deposits. _ Collections = promp
made at lowest rates. Exchange sola on New
York, Chicago, Detroit and all foreign countries.
Money transferred by mail or telegraph. Muni-
cipal and county bonds bought and" sold. Ac-

ou[}ts of mercantile firms as well as banks and

ankers solicited

‘We invite correspondence or P_ersonal Inter-
view with a view to business relations.

PROMPT, CONSERVATIVE. SAFE.
S. F Aspdiwali, Pres't
w Fred MtBain Sec v

S kimS

We carry the largest line in field and
garden seeds of any house in the State
west of Detroit, such as Clover, Timothy,
Hungarian, Millet, Red Top; all kinds
of Seed Corn, Barley, Peas, in fact any-
thing you need in seeds.

We pay the highest price for Eggs, at
all times. We sell Egg Cases No. 1at
35¢c, Egg case fillers, 10 sets in a case at
$1.25 a case.

WY. LAMOREAUX X GO,

188,130,138 W. Bridge St.,
GRAND RAPIDS, HIGH.

GRAND RAPIDS, WEDNESDAY, JULY 22, 1891,

WOOL.

Consignments of wool solicited. Parties
shipping us wool can depend on all the
market will allow. Our facilities for
grading and handling are the very best.
Wool will be promptly graded and paid
for on arrival.

C. AINGWORTH & 00,

GRAND RAPIDS.

PENBERTHY INJECTORS.

The Most Perfect Automatic Injector
Made

42,000 in actual operation. Manufactured by

PENBERTHY INJECTOR CO,,
DETROIT, MICH,

Wayne County Savings Bank, Detroit, Mich.

$500,000 TO INVEST IN BONDS

Issued by cities, counties, towns and school districts
of Michigan. Officers of these municipalities about
to issue bonds will find it to their advantage to apply
to this bank. Blank bonds and blanks for proceedings
supplied without charge. All communications and
enquiries will have prompt attention. This banklpays
aper cent, on deposits, compounded semi-annually.
May. 1891, 8. D. ELWOOD. Treasurer.

H. M. REYNOLDS & SON,

Tar and Gravel Roofers,

And dealers in Tarred Felt, Building Paper
Pitch, Coal Tar, Asphaltum, Rosin, “Mineral
Wool, Btc.

Corner Louis and Campau Sts.,
GRAND RAPIDS.

BEACH'S
New York Qoffee Rooms,

61 Pearl Street.

Five Cents Each for all dishes served
from bill of fare.
Steaks, Chops, Oysters and All Kinds of
Order Cooking a Specialty.

FRANK M. BEACH, Prop.

THOS. E. WYKES,

WHOLESALE

Marblehead and Ohio White Lime,
Buffalo, Louisville and Portland
Cements, Fire Brick & Clay.
Agent for the “Dyckerhoff” imported Portland
cement, the best cement in the market for side-

walks. ~ Also buy and sell Grain, Hay, Feed, Oil
Meal, Wood, Etc:, Clover and Timothy Seed.

warehouse and rnair_\ office:
Cor. Wealthy Ave. and loniaon M C R. R
BRANCH OFFICE :
Builders’ Exchange.

A GOOD INVESTMENT.

“That’s a smart little fellow of yours,”
said a gentleman named Winslow to a
laboring’ man, who was called in occa-
snonall¥l to do work about the store.
“Does he go to school?”

“Not now, sir,” replied the poor man.

f‘WhE/ not, Davis? He looks like a
bright lad.”

“He’s got good parts, sir,” returned
the father, “but—"

“But what?” asked the gentleman,

seeing that the man hesitated.

“Times are rather hard now, sir, and
| have a large family. It’s about as
much as | can do to keep hunger and
cold away. Ned reads very well,” writes

a tolerably fair hand, considering all
thing, and can figure a little. And that’s
about all I can do for him. The other

children are coming forward, and |
reckon he will have to go to a trade
middling soon.” o ]

| “How old is Ned?’, inquired Mr. Wins-
ow.

“He’s turned of eleven.”

“You won’t put him to atrade before
he’s thirteen or fourteen?”

“Can’t keep him at home idling about
all that time, Mr. Winslow. It would
be his ruination. It’s young to go out
from home, | know, to rough it and
tough it among_strangers,” there was a
slight unsteadiness In the poor man’s
voice, “but it’s better than doing noth-
ing.”

“Ned ought to go to school a year or
two longer, Davis,” said Mr. Winslow,
with some interest in his manner. “And
as you are not able to pay the quarter
bills, 1 guess I will have to do it.  What
say you? If I pay for Ned’s schooling
can you keep him at home some two or
three years longer?”

“l did not expect that of you, Mr.
Winslow,” said the poor man, and his
voice now trembled. ~He uncovered his
his head as he spoke, almost reverently.
“You ain’t bound to pay for schooling
my boy. Ah, sir!”

. “But you havn’t answered my ques-
tion, Davis. What say you?”

“Oh, sir, if you are really in earnest!”

“| am in earnest. Ned ought to go to
school. If you can keep him home a
few years longer. | will pay for his edu-
cation during the time. Ned,” Mr.
Winslow spoke to the boy, “what say
you? Would you like to"go to school
again?”

“Yes, indeed, sir,” quickly answered
the boy, while his bri?ht young face was
lit up ‘with a gleam of intelligence.

“Then you shall go, my fine fellow.
There’s the right kind of stuff in you, or
I’m mistaken.. We’ll give you a frial at
any rate.”

Mr. Winslow was as good as his
word. Ned was immediately entered at
an excellent school. The boy, young as
he was, appreciated the kind act of his
benefactor, and resolved to profit by it
to the full extent.

“I made an investment of ten dollars
to-day,” said Mr. Winslow, jestingly, to
a mercantile friend, some three months
after the occurrence just related took
place, “and here’s the certificate.”

He held up a small piece of paper as
he spoke.

“Ten dollars? A large operation—in
what fund?

“A charity fund.”

“Oh!”  And the friend shrughged his
shoul#ers. “Don’t do much in that way
myself.

_ No great faith in the secu.ritx.
hat dividend do you expect to receive?”

“Don’t know; rather think it will be
larger.”

“Better take some more of the stock if
you think it sogood. There is plenty in
the market to be bought below par.”

Mr. Winslow smiled, and said that in
all probability he would invest a few
more such sums in the same way and see
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how it would turn out. ~ The little piece
of paper which he called a certificate of
stock, was the first quarter bill he had
paid for Ned’s schooling. For four years
these bills were rePuIarIy paid, and then
Ned, who had well improved the oppor-
tunities so generously afforded him, was
taken, on the recommendation of Mr.
Winslow, into a large importing house.
He was at the time in his sixteenth year.
Before the lad could enter upon this em-
ployment, however, Mr. Winslow had to
make another investment in his charity
fund. Ned’s father was too poor to give
him an outfit of clothing such as was re-
quired in the new position to which he
was to be elevated. Knowing this, the
?ene.rous merchant came forward and
urnished the needful supper.

As no wages was receivea by Ned for
the first two years, Mr. Winslow con-
tinued to buy his clothing, while his
father still gave him his board. On
reaching the age of eighteen, Ned’s em-
ployers, who were much pleased with his
industry, intelligence and attention to
business, put him on a sala(rjy of three
hundred dollars. This made him at
once independent.  He could pay his
own boarding and find his own clothes,
and proud did he feel on the day when
advanced to so desirable a position.

“How comes on your investment?”
asked Mr. Winslow’s mercantile friend
about this time. He spoke jestingly.

_ “It promises very well,” was the smil-
ing reply.

“It is rising in the market then?”

“Yes.”

“Any dividends yet?”

“Oh, certainly. "Large dividends.”

“Ah! You surprise me. What kind
of dividends?”

“More than a hundred per cent.”

“Indeed! Not in money?”

“Oh, no. But in_ something better
than money. The satisfaction that flows
from an act of benevolence wisely done.”

“Ob, that’s all.” The friend spoke
with ill-concealed contempt.

“Don’t you call that something?” asked
Mr. Winslow. )

“It’s entirely too unsubstantial for
me,” replied the other.  *“l go in for re-
turns of a more tangible character.
Those you speak of won’t pay my notes.”

Mr. Winslow smiled pleasantly, and
bade his friend good morning. .

“He knows nothing,” said he to him-
self as he mused on the subject, “of the
pleasure of doing good, and the loss is
on his side. If we have the ability to
secure investments of this kind, the
are amon? the best we can make, and all
are able fo put at least some money in
the fund of good works, let it be evér so
small an amount. Have 1 suffered the
abridgement of a single comfort by what
I have done? No. Have | gained in
pleasant thoughts and feelings by the
act? Largely. It has been a source of
ger_ennlal enjoyment. | would not have

elieved that, at so small a cost, | would
have secured so much pleasure. And
how great the goood may flow from what
| have done. Instead of a mere day
laborer, whose work in the world goes
not beyond the handling of boxes, bales
and barrels, or the manufacture of some
article in common use, Edward Davis,
advanced by education, takes a position
of more extended usefulness, and by his
higher ability and more intelligent action
in society, will be able, if he rightly use
the power in his hands, to advance the
world’s onward movement in a most im-
portant degree.”

Thus thought Mr. Winslow, and his
heart grew warm within him. Time
proved that he had not erred in affording
the lad an opportunity for obtaining a
good, education. = His_quick mind ac-
quired, in the position in_which he was
placed, accurate ideas of business, and
industry and force of character made

these ideas thoroughly practical. Every
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year his employers advauced his salary,
and on attaining his majority it was
further advanced to the sum of one thou-
sand dollars per annum. With every in-
crease the young man had devoted a
larger portion of his income to improv-
ing the condition of his father’s family,
and when it was raised to the sum last
mentioned, he took a neat, comfortable
new house, much larger than the family
had before lived in, and paid the whole
rent himself. Moreover, through his ac-
quaintance and influence, he was able to
get a place for his father at lighter em-
ployment than he had heretofore been
engaged in, and at a higher rate of com-
pensation. . .

“Any more dividends on your charity
investments?” said Mr. Winslow’s friend
about this time. He spoke with the old
manner and from the old feellné;s.

“Yes. Got a dividend to-day. The
largest yet received,” replied the mer-
chant, smiling.

“Did you? Hope it does you a great
deal of good.”

“I realize your wish, my friend. It is
doing me a great deal of good,” returned
Mr. Winslow,

“No cash, | presume?”

“Something far better.
plain.”

“Do so, if you please.” o

“You know the particulars of this in-
vestment?” said Mr. Winslow. .

His friend shook his head and replied:
“No. The factis, | never felt interest
enough in the matter, to enquire par-
ticulars.” .

_“Oh, well. Then I must give you a
little history. You know old Davis, who
has been working about our store for the
last ten or fifteen years?”

“Yes.”

“My investment was in the education
of his son.”

“Indeed!” .

“His father took him from school
when he was only eleven years old,
because he could not afford to send
him any longer, and was about put-
ting the little fellow out to learn a
trade.  Something interested me in the
child, who was a bright lad, and act-
ing from a good impulse that came over
me at that moment, | proposed to his
farther to send him to school for three
or four years, if he would board and
clothe him during the time, To this he
readll?{ agreed. So | paid for Ned’s
schooling "until he was in _his sixteenth
War, and then got him into Webb &
aldron’s store, where he has been ever

since.”

“Webb & Waldron’s!” said the friend,
evincing some surprise. “l know all
their clerks very well, for we doa great
deal of business with them. Which is the
son of old Mr. Davis?”

“The one they call Edward?”

“Not that tall, fine-looking young
man, their leading salesman?”

“The same.” .

“Is it possible! Why, he is worth any
two clerks in the store.”

“| know he is.”

“For his age there is not a better sales-
man_in the city.” . .

“So | believe,” said Mr. Winslow:
“nor,” he added, “a better man.”

“l know little of his psersonal char-
acter but, unless his face deceives me, it
cannot but be good.”

“Itis good. Let me say a word about
him. The  moment his salary increased
beyond what was absolutely required to
pay his board and find such clothin(};] as
his position made if necessary for him
to wear, he devoted the entire surplus to
rendering his father’s family more com-
fortable.” . ) .

“Highly praiseworthy,” said the friend.

“I had already received many dividends
on my investment,” continued Mr. Wins-
low, *“but when that fact came to my
knowledge my dividend exceeded all the
other dividends put together.”

The mercantile friend was silent. If
ever in his life he had envied the reward
of a good deed, it was at that moment.

“Today,” went on Mr. Winslow. “I
have received a still larger dividend. |
was passing along Buttonwood street,
when | met old Mr. Davis coming out of
a house, the rent of which, from its ap-
pearance, was not less thah two hundred
and fifty dollars. “You dont live here,

Let me ex-
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of course,” said I, for | knew the old
man’s income to be small, not over six or
seven dollars a week. ‘Oh, yes | do,” he
made answer witha smile. 1 turned and
looked at the house again. ‘How comes
this?” | asked. “You must be getting
better off in the world.” ‘Sol am,’’was
the reply. ‘Has anyone left you a little
fortune?” | inquired. ‘No, but you have
helped me to one,’ said he. ‘I dont
understand you, Mr. Davis,” | made
answer. ‘Edward rents the house for us,’
said the old man. ‘Do you understand
now?’ .

“1 understood him perfectly. It was
then that | received the largest dividend
on my investment which has yet come
into my hands. If they go on increasing
at this” rate I shall soon be rich.”.

“Rather unsubstantial kind of riches.”
was remarked by the friend.

“That which elevates and delights the
mind can hardly be called unsubstantial,”
replied Mr. Winslow. “Gold will not
always do this.” . .

The friend s%hed involuntarily. The
remarks of Mr. Winslow caused thoughts
to flit over his mind that were far
being agreeable.

A year or two more went by, and then
an addition was made to the firm of Webb
&Waldron. Edward Davis received the
offer of an interest in the business, which
he unhesitatingly accepted. From_that
day he was on the road to fortune. Three
years afterward one of the partners died,
when his interest was increased.

Twenty-five years from the time Mr.
Winslow, acting from a benevolent im-
pulse, proposed to send young Davis to
school, have passed. . .

One day, about this period, Mr, Wins-
low, who had met with a number of re-
verses in his business, was sittinq in his
countingroom with a troubled look on
his face, when the mercantile friend be-
fore mentioned came in. His countenance
was pale and distubed. . .

“We are ruined! ruined!” said he with
much agitation. .

Mr. inslow started to his feet.

“Speak!” he exclaimed. “What new
disaster is about to sweep over me?”

“The house of Toledo & Co., in Rio,
has suspended.” .

Mr. Winslow struck his hauds together
and sank down into the chair from which
he had arisen.

“Then itis all over,” he mumured.
“All over!” . .

“ It is all over with me, “ said the other.
“A longer struggle would be fruitless.
But for this | might have weathered the
storm. Twenty thousand dollars of
drafts drawn against my last shipment
back protested, and will be presented
tomorrow. | cannot lift them. So ends
this matter. So closes a business life of
forty years, in commercial dishonor and
personal ruin!” .

“Are you certain they have failed?”
asked Mr. Winslow, with” something like
hope in his tone of voice.

‘It is too true,” was the answer. “The
Celeste arrived this morning and her
letter bag was delivered at the post office
half an "hour ago. Have you received
nothing by her?”

“1 was not aware of her arrival; but |
will send immediately for my letters.”

Too true was the information communi-
cated b¥| the friend. The large com-
mission house of Toledo & Co. had failed,
and protested drafts had been returned
to a very heavy amount. Mr. Winslow
was among the sufferers, and to an ex-
tent that was equivalent to ruin; because
it threw back upon him the necessity of
lifting over fifteen thousand dollars of
protested paper, when his line of pay-
ments was already full up to his utmost
ability. ) .

For nearly five years eyer?/thm% had
seemed to goagainst Mr. Winsfow. Atthe
begmmg of that period a son whom he
had set up in business_failed, involving
him in a heavy lost. Then one disaster
after another had followed, until he
found himself in imminent danger of
failure. From this time he turned his
mind to the consideration of his affairs
with more earnestness than ever, and
made every transaction with a degree of
prudence and foresight that seemed to
guarantee success in whatever he at-
tempted. A deficient supply of flour
caused him to venture a large shipment
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BOND.

We have a few thousand Note and Letter Heads ruled from
this well-known Bond Paper, which we offer while present
supply lasts :

® %
. 1,000,
NOtefl!;lgadS 2,000, 5 40
560, $2 65
1.000, 4 00
Lettng*ﬁleads 2000, 7 20

Printed and Blocked in Tabs of 100 Each.

SEND FOR SAMPLE,

THE TRADESMAN COMPANY

GRAND RAPIDS, MICH.

$100 GIVEN AWAY

To til* Smoker* of the
PRINCE RUDOLPH CIGARS.

Te the pereoa piMain; the nearest to the number of Imps that will
appear in a series of cuts in the Evening News, cuts not to exceed 100,
Iit Cash Prize, $60; 2d. $25; 3d, 15; 4th, $10. Guess slips to be had with
every 28c. worth of PRINCE RUDOLPH CIGARS. 8old Everywhere.

Up to date there has been published 23cuts, with a total of 303 Imps.

MANUFAOTUHZD BY
Gordon, Detroit, Mion.

DANIEL LYNCH, Grand Rapids, Mich., Wholesale Agt.

Al,k x.

Bolts Wanted, t

I want 500 to 1,000 cords of Poplar Excel-
sior Bolts, 18, 36 and 54 inches long.

| also want Basswood Bolts, same lengths
as above. For particulars address

J. W. FOX, Grand Rapids, Mich.



to Bio. The sale was at a handsomely
remunerative profit, but the failure of
his consignees before the payment of his
ﬂ_rafts for proceeds entirely prostrated

im.

So hopeless did the merchant consider
his case that he did noteven make an
effort to get temporary aid in his ex-
tremity.

When the friend of Mr. Winslow came
with the information that the house of
Toledo & Go, had failed, the latter was
searching about in his mind for the
means of lifting about five thousand
dollars’ worth of paper which fell due
on that day. He had two thousand
dollars in bank; the balance of the sum
would have to be raised by borrowing.
He had ﬁartly fixed upon the resources
from which this was to come, when the
news of his ill-fortune arrived.

Yes, itwas ruin. Mr. Winslow saw
that ina moment, and his hands fell

owerless by his side. He made no
urther effort to lift his notes, but, after
his mind had a little recovered from its
shock, he left his store and retired to
his home to seek in its quiet the calmness
and fortitude of which he stood so
greatly in need. In this home were his
wife and two daughters, who all their
lives had enjoyed the many external
comforts and elegancies that wealth can
procure. The heart of the father ached
as his eyes rested upon his children and
he thought of the sad reverses that
awaited them.

On entering his dwelling Mr. Winslow
sought the partner of his life and com-
municated to her without reserve the
painful intelligence of his approaching
failure.

“Is it indeed so hopeless?” she asked,
tears filling her eyes.

“l am utterly prostrated,” was the
reply, in a voice that was full of anguish.
And in the bitterness of the moment the
unfortunate merchant wrung his hands.

To Mrs. Winslow the shock, so unex-
pected, was very severe, and * was some
time before hermind, after her husband’s
announcement, acquired any degree of
calmness.

About half an hour after Mr. Winslow’s
return home, and_while both his own
heart and that of his wife were quivering
with pain, a servant came and said that
a gentleman had called and wished to
see him.

“Who is it?” asked the merchant.
“What name did he give?”

“l did not understand his name,”
replied the servant.

r. Winslow forced as much external
composure as was possible and then de-
scended to the parlor.

“Mr. Davis,” he said on entering.

“Mr. Winslow,” returned the visitor,
taking the merchant’s hand grasping it
warm ){1
As the men sat down together, the one
addressed as Mr. Davis said:

“I was sorry to learn a little while
aRgo that you will lose by this failure in

10.”

“HeaviIP/. It has ruined me,”

Mr. Winslow.”

“Not so bad as that, | hope,” said Mr.
Davis.

“Yes. It has removed the last prop
that | leaned on, Mr. Davis—the very
last one—and now the worst must come
to the worst. It is impossible for me to
take up fifteen thousand dollars’ worth
of returned drafts.”

“Fifteen thousand is the amount?”

“Yes,” . .

Mr. Davis smiled encouragingly.

“If that is all,” said he, “there is no
difficulty in the way. | can easily get
you the money.”

Mr. Winslow stared, and a warm flush
went over his face.

“Why didn’t you come to me?” asked
Mr. Davis, “the moment you found
yourself in such a difficulty. Surely!”
and his voice slightly trembled, “surely,
¥ou did not think it possible for me to
orget the past! Do not | owe you
everything?—and would not | be one of
the basest of men if 1 forgot my obli-

ation? If your need were twice fifteen
thousand, and it required the division of
my last dollar, not a hair of your head
should be injured. | did not know that
it was possible for you to get into an
extremity like this until | heard it whis-
pered a [ittle while ago.”

replied
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So unexpected a turn in_his affairs
completely unmanned Mr. Winslow. He
covered his face and wept for some time
with the uncontrollable passion of a
child.

“Ahl sir,” he said at last in a broken
voice, “1did notexpect this, Mr. Davis.”

“You had a right to expect it,” said
the young man. *Were | to do less than
sustain you in an extremity not too

reat for my ability | would be unworthy

e name of man. ~ And now, Mr. Wins-
low, be at rest. You need not fall under
this blow. Your drafts will probably
come back to you tomorrow.”

“Yes. To-morrow at the latest.”

“Very well. | will see that you are
provided with the means to lift them. In
the meantime, if you are in want of any
sums towards your payments of today,
just let me know.”

“I can probably get through to-day by
my own efforts,” said Mr. Winslow.
«“Probably? How much do you want?”
asked Mr. Davis.

“In the neighborhood of three thousand
dollars.”

“1 will send you round a check for
that sum immediately,” promptly re-
turned the young man,’rising as he Spoke
and drawing forth his watch.

“It is nearly two o’clock now,” he
added, “So | will bid you good day. In
fifteen minutes yon will find a check at
your store.”

And with this, Davis retired.

All this, which passed in a brief space
of time, seemed like a dream to Mr.
Winslow. He could hardly realize its
truth. But it was a reality, and he com-
prehended it more fully when, on
reaching his store, he found there the
promised check for three thousand
dollars.

On the next day the protested drafts
came in, but thanks to the grateful
kindness of Mr. Davis, now a merchant
with the command of large money
facilities, he was able to take them up.
The friend before introduced was less
fortunate. There was no one to step
forward and save him from ruin, and he
sank under the sudden pressure that
came upon him. o

A few days after his failure he met
Mr. Winslow, . .

“How is this?” said he. “How did you
weather the storm that drove me under?
I thought your condition as hopeless as

mine.

“So did 1,” answered Mr. Winslow.
“But | had forgotten a small investment
made years ago. | have spoken of it to
you before.” .

The other looked slightly puzzled.
~ “Have you forgotten that investment
in the charity fund which you thought
money thrown away.”

“Oh!” Light broke in upon his mind.
“You educated Davis. | remember well,
now.”

“And Davis, hearing of my extremity,
stepped forward and saved me. That
was the best investment | ever made.”

The friend dropped his eyes to the
pavement, stood for a moment or two
without speaking, sighed, and_then
moved on.  How many opportunities for
making similar investments had he not
neglected! T. S. Arthur.

i Her Wants.

He—First a woman wants a husbhand.

She—Yes. ) .

He—Then she wants him to get rich.

She—Yes.

He—Then she has but one wish left,
and that is for him to die.

She—Oh, no; she has still another wish.

He—What is it?

She—She wants another husband.

A grateful and nourishing drink for
the hot weather consists simply of cold
water with a little oat-meal added to it.
If you must have the taste of something
else, throw in a little ginger and sugar.
If you havn’t a cool place to set thff ves-
sel containing it, wrap several folds of

cloth around it and see that it is kept
wet.

Tecumsch—Avory & Ellis, grocers,
have dissolved partnership, the former
succeeding.

WILLIAMS’

RootBeer Extract

It Isapure, concentrateg Extract of Roots
and Herbs.

It makes a refreshing, healthful summer bever
age at a moderate cost, for family use.

Every dozen is packed in a SHOW STAND,
\I/vhl_chhtgreatly increases the sale, as it is always
n sight’

25-centsize only $1.75 per doz.
3dozenyfor$5.p

For sale by all jobbers. Order a supply from

rour wholesale house. Show cards and ‘adver
ising matter are packed in each dozen.

H.F. HASTINGS,

Manufacturers’ Agent,
GRAND RAPIDS, MICH.

3

Grand Rapids Electrotype Co,

6 and 8 Erie St, GRAND RAPIDS.

A. D. SPANGLER & CO,
GENERAL

Commission  Merchants

And Wholesale Dealers in
Fruits and Produce.

We solicit correspondence with both buy-
ers and sellers of all kinds of fruits, ber-
ries and produce.

SAGINAW, E. Side, MICH.

Dill Store for Sale at a Barpia

On long time if desired, or will exchange for
part productive real estate. Stock clean and
well assorted. Location the bestin the city.
| wish to retire permanently from the drug bus-

iness.
C. L. BRUNDAGE,

Opp. New Post Office. 17 W. Western Ave.
Muskegon, Mich.

GX2TSE2TG ROOT.

We pay the highest price for it. Address

118 K BRI, WEHARE Ramps™

PUTIMM C U P

VWHOLESALE

Candy, Oranges, Lemons,

Bananas,

Nuts, Etc.

Yarns, Blankets, Comforts

Ouershirts, Dress: Goods
Dross Binghams, Prints, Batts

AM, WEIGHTS

Hod a New Line of Floor Ol G Ill In 5-4.6-4.8-4.
WSTEKETEE & SONS

GRAND RAPIDS, MICH.



AMONG THE TRADE.

ABOUND THE STATE.

Walkerville—H. Wiley has sold his
drug stock to Sherlock & Bogue.

Ironwood—Lars Hanson, dealer in lime
and cement, has removed to Little Falls,
Minn.

Morley—John McDonald is succeeded
by M. B. Lewis in the restaurant busi-
ness.

THE MICHIGAN TEADESMAK

that he had purchased the H. C. Ransom
furniture stock and business in Jackson
was somewhat premature, although he
had no doubt the trade would be consum-
ated and he become a resident of the
Central City.

Mancelona—The Herald says: “W. M.
Simmons, of Greenville, was in town

ilast week looking the place over with a

view of establishing a shoe store here,

. jWe learn that he is well pleased with
Farwell—Murray & Tanning are suc- I\Mancelona and that as soon as Clark &

ceeded by A. Leonard in the grocery jpathewson vacate their present quarters,

business.
Saginaw—Otto Steinhart  succeeds
Steinhart & Luelleman in the grocery
business.

Ann Arbor—Mrs. E. L. Munyon has
removed her millinery and fancy goods
stock to Detroit.

Saginaw—R. J. Clark & Co. are suc-
ceeded by Bromrigg & Jochen in the
hardware business.

Lowell—The grocery business of the
late John Giles will be continued under
the same name and style.

Palms—Wagner Bros, have sold their
dry goods, grocery and boot and shoe
stock to L. W. Thompson.

Kalamazoo—Barnett, Bryant & Bab-
cock succeed A. A. Hazard & Son in
the boot and shoe business.

Lapeer—L. J. Haddrill succeeds L. J.
Haddrill in the wholesale and retail
grocery and provision business.

Fenwick—R. P. Robotham & Son have
bought the hardware stock of Geo. Eitel-
buss and will continue the business.

Montague—W. A. Austin has pur-
chased Henry Warnick’s entire interest
in the old firm of Austin & Waruick.

Leroy—M. Olson & Co. have bought
P. E. Peterson’s stock of groceries and
men’s furnishing goods and will add a
line of boots and shoes.

Traverse City—Louis J. Immegart has
purchased the interest of his partner in
the grocery firm of S. W. Perkins & Co.,
and will continue the business under his
own name.

Cross Village—M. C. Crandall has re-
tired from the general firm of Crandall &
Burger. The business will hereafter be
conducted under the style of Burger &
Swartout.

Hudson—George Wenzel has bought
out his father’s interest in the firm of
Wenzel & Son, and after this the busi-
ness will be conducted by Frank and
George Wenzel.

Traverse City—F. Kroupa has opened
a store in the old Hamden building,
corner of Front and Wellington streets,
and will carry groceries, provisions,
feed, hardware, etc.

Alpine—. F. Sleesman is putting in
the foundation for a new store building,
24x50 feet in dimensions. He will occupy
the lower floor with his general stock,
using the upper floor for a hall.

Owosso—A. S. Parsons has sold his
interest in the clothing firm of Dibble &
Parsons to Mr. Dibble who will continue
the business. Mr. Parsons has removed
to Detroit and taken a clerkship in the
clothing house of J. L. Hudson.

Montague —Mrs.  Welch and Miss
Jennie Wilson have formed a co-
partnership under the style of Welch &
Wilson and embarked in the grocery,
crockery and hardware business. Mrs.
Welch has followed
business several years in other places.

Marshall—Thos. Rollinson, who was in

he will occupy the store with an ex-
clusive stock of boots and shoes.”
Detroit—Having failed to secure a sat-
isfactory settlement with the creditors,
Miller & Co. have given Geo. Yerkes a
trust mortgage on their grocery stock for
86,000. The mortgage was given subject
to five mortgages held by Carl H. Mitch-
ell, Phelps, Brace & Co., A. R. Linn,
Gilbert W. Lee and the Peter Henkle
Company, whose claims are as follows:
Carl H. Mitchell, $5,000; A. R. Linn, $1,-
208.92; Gilbert W. Lee, $817.12; Plelps,
Brace & Co., $276.59; the Peter Henkle
Company, $250.86. The assets of the
firm are estimated at $15,000 and the lia-
bilities $22,000. One of the preferred
creditors who will be paid in full says
that the other creditors will probably
realize from 80 to 40 cents on the dollar.

MANUFACTUBING6 MATTERS.

Detroit—The Eagle Iron Works has
closed its shops, and Manager O’Hara is
looking after the tedious details of wind-
ing up the business.

West Bay City—Capt. James Davidson
has on hand in his shipyard $100,000
worth of oak timber, and is still operat-
ing for more near St Charles, Saginaw
county. There is no doubt he will find
use for it all.

Saginaw—3Bliss & Van Auken still have
4,000,000 feet of logs on Molasses river,
of which 2,000,000 feet have not been
broken from the rollways into the stream
for lack of space, as the drive, by reason
of low water, has moved slowly.

Jackson—The stock of the Standard
Gig and Saddle Co. was sold at auction
to A. B. Robinson for Alonzo Bennett
and the Union Bank to satisfy a mort-
gage of $10,000. Other mortgages make
a total indebtedness of over $27,000.

Gladwin—F. Neff, who has been ex-
tensively engaged in the shingle business
in Gladwin county the past two years,
has acquired large timber interests in
Houghton county, and will organize a
company to build a saw and shingle mill
there.

Detroit—The affairs of the Winslow
Planing Mill Co., organized in March,
1889, with a capital stock of $5,000, are
disturbed by internal dissensions. C.
Bokstal, who put in $2,000, has asked for
a dissolution of the corporation and the
appointment of a receiver.

Detroit—The Beals & Selkirk Trunk
Co. has purchased atract of land ad-
joining the Michigan Central and Lake
Shore depots, in Wyandotte, on which
it will erect a trunk factory, to equal in
size any similar factory in the West.
The company’s salesrooms will remain
at 260 and 262 Woodward avenue.

Detroit—Judge Brevoort has confirmed
the sale of the Potts railway and the mill

the mercantile jat Alpena for $170,000 to the H. M. Loud

& Son Lumber Co. in accordance with
the petition of the receivers. The rail-

town Wednesday, said the announcement Iway will be operated by the Au Sable

&Northwestern Railway Company, which
is owned principally by the Louds.

West Bay City—The Crump Manufac-
turing Co. has completed its new planing
mill and box factory. The main build-
ing is 145x60 feet and three stories high.
There is a brick boiler house attached
50x50. A battery of four boilers and two
engines furnish the motive power. A
dry kiln and storage house two stories
high and 36x70 feet is located 50 feet
from the main building. The new works
will employ 100 hands.

Detroit—The Universal Package Co.
has been organized with a capital of
$200,000, for the manufacture of wood-
en ware by a process invented by James
Tomlinson.  This invention will do
away with hoops for firkins and barrels.,
The company has not yet secured a loca-
tion for its proposed plant. W. A. EI-
dredge is president and manager, C. W.
D. Lowrie, vice president, John L. Dex-
ter, secretary, and W. G. Woodworth,
treasurer.

Kalamazoo—The Warren Featherbone
Co. has offered to remove its corset fac-
tory from Three Oaks to this city condi-
tional on our business men subscribing
for $75,000 in stock. The present stock-
holders agree to put in $50,000 more, to
employ 150 women and girls, and do a
business of $10,000 a month. Wm. G.
Howard, John Gilmore and Chas. A.
Peck have been selected to examine the
industry and report on its possible value
to Kalamazoo and to that end went to
Three Oaks on the 20th.

Manistee — The Manistee & Grand
Rapids Railroad is pushing matters in a
lively manner at present. The owners

of logs along that line are anxious to get |

to work hauling them in, as some of
those who own stumpage along that
route are getting short, and have been
depending on those logs to fill out the
deficiency. The railway company has
recently made a large addition to its roll-
ing stock, and is in a position to handle
anything that may offer. It has just been
extended to a tract of timber owned by
John Canfield, and he has two camps in
operation on the group, which is of about
100,000,000, and will probably be sent to
market at a rapid rate before long.

Traverse City on a Boom— Changes at
the Mercantile Co.

Traverse City, July 18 — Traverse
City has never invited a business boom,
but the boom is “on,” nevertheless, the
building operations for 1891 largely ex-
ceeding those of any previous season in
the history of the fown, while the in-
crease in population and the enlarge-
ment of numerous business enterprises
are both surprisingly large. In all prob-
ability the year 1891 will witness an ac-
cession of at least 1,00 souls to the pop-
ulation of the place.

The re-arrangement of matters at the
Mercantile Co.’s store, consequent upon
the death of General Manager Barnes,
has been full|){ decided upon, but will
not be officially ratified until a meeting
of the directors is held in August. The
title of General Manager will not be re-
vived, although H. Montague becomes
Secretary of the corporation and assumes
the financial management of the institu-
tion, in addition to Iookin% after his gro-
cery department. Mr. Wilhelm, in addi-
tion to his duties as the head of the dry
goods department, will also supervise
the furniture and. carpet departments
and assumes the office of Treasurer. Mr.
Atwood will continue at the head of the
shoe department, assuming the general
supervision of the hardware department.
It is understood that the general policy
of the corporation will be more aggres-
sive in the future than it has been in the
past and that strong efforts will be made

in the direction of a considerable exten-
sion of its jobbing trade.

Frank Hamilton took his usual sum-
mer outing last week, spending aportion
of the time at Traverse Point—of which
resort he is really the father—and the re-
mainder on the bass fishing grounds on
Carp Lake. ) .

J. G. Johnson is contemplating the
erection of a handsome three-story brick
building on his vacant lot between the
hardware store of Despres & Montague
and the Mercantile Co.

Consolidated with the Baking Com-
an

The Muskegon Cracker Co.’sfactory
has been transferred to the United States
Baking Co., the negotiationshaving been
closed last Friday. No change will be
made in the character of the business,
and it is understood that Manager Fox
will remain at the helm, the same as in
the past.

FOR SALE, WANTED, ETC.

Advertisements will be inserted under this head for
two cents a word the first insertion and onecenta
word for each subsequent insertion. No advertise-
menttaken for lessthan 85cents. Advance payment.

BUSINESS CHANCES.

POR SALE—DRUG STOCK IN CITY. NEW HARD-
wood fixtures. Inventorg about $1,000. Not for
sale after Sept. 1st. Address B, Carrier 23, City.

I;r\m SALE—DRUG STOCK —INVENTORY = $2,000.—
Good town of 1,000. Good location. Good bargain.
Cash sales last year, $25 per day. Address No. 277,
Michigan Tradesman. 2m
IX)R, RENT—LELAND HOTEL. NO. 582 SOUTH DI-
vision street; steam-heated throughout; has bath
rooms, closets, gas, etc., on each floor; the right loca-
tion for a good paying business. Ed. E. Mohl, 91 Mon-
roe street. 276

NORBALE—THE“ DRYGOODS AND GROCERY BUSI-
ness of Rhodes A Leonard at Hart, Mich. Sale
compulsory on account o f the death of one of the firm
and 'the poor health of the other member. Splendid
chance. ‘Inventory about $1,500. Address Rhodes &
Leonard, Hart, Mich. 215
OR SALE—STORE BUILDING AND GENERAL
stock. Inventory about $3,000. Will sell build-
|ngi alone if preferred. Industries: sawmill, shingle
mill and lumbering. Reason for selling, other busi-
ness to attend to. Address F. J. Hargrave A Co., Ewen,
Ontonagon connty, Mich. 268
OR SALE—A COMPLETE DRUG STOCK AND FIX-
tures; stock well assorted can be bought at a
bargain. Address for particulars S. P. Hicks, Lovi/zelll,
ich.

NOR SALE—AT ONCE A STOCK OF CLOTHING,
hats and O%Snt's furnishin Foods, located In a
No. 1town of X opulation. Onlyexclusive clothlng
store in town. Stock almost new. Will sell for 7
cents on dollar invoice price. Mustbe spot cash and
no t_radlng. Stock invoices $1000. Good reasons for
selling. Address No. 281, care Michigan Tradsman. 281
or sale—acomplete logging outfit at a
(F bargain. Will sell all or part, as desired. Also
ne standard guage Shay locomotive in first-class
«working condition. Apply to W. A. D. Rose, BigszRap-
ds, Mich.

NOR SALE-A CLEAN STOCK OF DRUGS, 8UN-
_dries_and fixtures. Store in good location and
doing a nice _payln_P business. Rent low. Good rea-
sons for selling. Termscash. Address B. C., Muske-
gon, Mich. 287
NORSALE—ON ACCOUNT OF ILL HEALTH. | WISH
1 to sell my stock of general merchandise, com-
prising dry goods, clothing, hats and caps, boots and
shoes, and men’s furnishing goods. This is one of the
best stocks in Northern Michigan, as there is nothing
but good salable goods, and no dead stock. Sales, last
¥ear, $18,000. A splendid chance for some one looking
or an opportunity to better his condition. For par-
ticulars, address W. E. Watson, Mancelona, Mich. ~ 288
ANTED— HAVE SPOT CASH TO PAY FUR A
eneral or grocery stock; mustbe cheap. Ad-
0. 20, care Michigan Tradesman. 26

dresa

SITUATIONS WANTED.

T¥7ANTED—POSITION IN A STORE BY A WOMAN

\V  with nearly twelve years’ experience in one
eneral store. Satisfactory”reference. No. 279, care
ichigan Tradesman. ' 279

MISCELLANEOUS.

NOR SALE—CHEAP ENOUGH FOR AN INVEST-
1 ment. Corner lot and 5-room house on_North
_ Lafayette St. cellar, brick foundation, soft water
in kitchen. $1200, Terms to suit. Address No. 187,
care Michigan Tradesman. 187
OR SALE OR RENT—CORNER LOT AND 5-ROOM
- house on North Lafayette st., cellar, brick found-
ation and soft water in ‘kitchen. $1,200. Terms to
suit. Oheap enough for an investment. Address No
187, care Michigan Tradesman. 187.
NOR BALE- WHITMAN’S HALF CIRCLE HORSE
power hay press. Nearly new. Will sell for cash
or exchange*for hay. Write to Kingsley A Gardiner,
Luther, Mich. 72
ave you any idea of o eninq ac
and'men’s furnishing goods store? If
anew store to rent for that purpose in the best loca-
tion in the city of Grand Rapids. Address B. 8. Harris,
525 and 527 So. Division street, Grand Rapids. 286
T WILL PAY ABOUT 60 CENT8 ON THE DOLLAR.
X more or less, spot cash, for dry goods, clothing,
ladies’and men’s furnishing goods;etc. J. Levinson,
Petoskey, Mich. 285

TXTANTED—A YOUNG TINNER WITH SOME HARD-
ff ware experience. Correspond at once with E.
Vanderveen, Holland, Mich. Give good reference. 284
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GRAND RAPIDS GOSSIP.

S. G. Burleigh, meat dealer on South
Madison avenue, has sold out.

Lehmann Bros., meat dealers at 90
Canal street, have closed out their stock
and retired from business.

Hawkins & Co. have obtained a judg-
ment in the Muskegon Circuit Court

Frank O. Lord has removed his grocery
stock from the corner of Fountain and
lonia streets to 705 Wealthy avenue.

The Hardware Supply Co. has opened
an office in the store of the Ives Mattress
Co, corner Canal and Huron streets.

J. Leif, drygoods dealer at 115 Broad-
way, has added a line of groceries. The
Ball-Barnhart-Putman Co. furnished the
stock.

C. H. Chadwick has removed his
grocery stock from 699 Broadway to 146
West Fulton street, where he is very plea-
santly situated.

Frank M. Wood, of the former grocery
firm of Wood & Rowland, has purchased
the grocery stock of J. C. Wellington, at
33 West Bridge street.

Dr. L. E. Phelps has sold his drug
stock to Frank P. Merrill, who removed
it to Ithaca and consolidated it with the
stock of Merrill & McNall.

It is reported that the annual report of
the Phoenix Furniture Co. showed net
earnings of $118,000. As large blocks of
stock were gobbled up by “Uncle Jimmy”
Converse and his henchmen about a year
ago at from 25 to 50 cents on the dollar,
the present showing and a 10 per cent,
cash dividend cause smiles of satisfac-
tion to illumine the faces of those who
were not caught on Mr. Converse’s hook.

Purely Personal.

L. J. Law, the Cadillac clothier, has
rented a cottage at Traverse Point for
the summer.

Wm. Judson has returned from a fort-
night’s respite at the Soo, Mackinac
Island and Bay View.

O. A. Ball came down from his Bear
Lake resort Monday to attend the
funeral of the late N. A. Earle.

Mrs. John F. Berner and Miss Sophia
Berner, wife and daughter of the Luther
grocer, were in town last Saturday.

Miss Kettie Jenison, daughter of the
veteran Manton merchant, is spending a
couple of weeks in the city, the guest
of Geo. F. Owen’s family.

Ben. W. Putman leaves Wednesday
for Warwick, Mass., where he will spend
a week or ten days among the scenes of
his childhood. He will put in a couple
of weeks with friends at Brattleboro, V1.,
before returning.

Richard Warner, Jr., has taken the
position of billing clerk for the Telfer
Spice Co., the veteran Dick having con-
cluded to educate his son in the whole-
sale grocery business. Another son,
Ferd., has taken a clerkship with the
Grand Rapids Music Co.

Status of the Stanton Failure.

Stanton, July 18—E. Curtiss, who re-
cently assigned " his grocery stock to E.
D. Childs, “shows assets of $1,200 and
liabilities of $1,750. The largest credi-
tors are the I. M. Clark_Grocery Co. and
Johnson & Wheeler. The stock is ad-
vertised to be sold at auction July 23.

Burns.

THE MTCITIGIW

Gripsack Brigade

A. S. Doak has returned from
Coaticook, Quebec, where he attended
the death bed and funeral of his father.

M. M. Mallory is building a $3,100
residence at 296 South College avenue.
He expects to be able to occupy it by
Oct, 1.

I. W. Snyder, general traveling rep-
resentative for the Owl Cigar Co. New
York, was in town several days last
week.

Wm. Connor is spending a couple of
weeks in Wisconsin and Minnesota, when
he will return to the bosom of his many
Michigan Friends.

O. B. Pickett, of Leroy, was recently
married to a young lady of that place,
the ceremony occurring at Windsor, Ont.
The happy couple have gone to the sea-
shore to spend their honeymoon.

All arrangements have been consum-
ated for the entertainment of the visit-
ing traveling men from Detroit on Satur-
day. A meeting will be held at Elk’s
Hall at 2 o’clock and a banquet will be
tendered the guests at Sweet’s Hotel in
the evening.

John Fell has received a letter from
the captain of the traveling men’s club of
Cleveland, challenging the Grand Rapids
nine to a match game of base ball at
Cleveland some Saturday in August.
The acceptance of the challenge has not
yet been decided upon.

Three death benefits have been paid
by the Michigan Commercial Travelers’
Association during July—J. Lindsay, S.
Fechheimer and Andrew Elliott, all of
Detroit. The two former were paid from
the reserve fund, the latter being pro-
vided for by a regular $5 assessment.

The Tan Bark Market.
“Hemlock bark is off $1 a cord in
Chicago and Milwaukee,” remarked N.
B. Clark, the other day, “but Michigan
handlers are still paying within 50 cents
a cord of spring prices. More bark has
been peeled this season than in any pre-
vious year in the history of the State.
The large peel is due to two causes—the
high price ruling in the spring and the
great amount of timber land run over by
the fire, compelling the owners to take

off the bark in order to save it.”

Bank Notes.

The selection of Hon. Thos. W. Palmer
as President of the Preston National
Bank of Detroit is considered a master-
stroke on the part of the directors of that
institution.

J. A. Weller, Cashier of the First Na-
tional Bank of St. Louis, has resigned
and will engage in other business. Until
his successor is chosen Hon. A B. Dar-
ragh will be acting cashier.

Country Callers.

Calls have been received at The
Tradesman Office during the past week
from the following gentleman in trade:

H. Bakker & Son, Drenthe.
Edson Roberts, Sparta.
I. F. Sleesman, Alpine.

H/ekbnrdare%ge(ﬁoug%_
signments solicited.

F.J. DETTENTHALER,
117 Monroe Street,
GRAND RAPIDS, MICH.

Coupon Books

TRTANTTED ﬁ
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TRADESMAN

To Clothing and General Store Merchants—

It will pay you well to see our line of fall and winter
clothing, especially our elegant line of the real genuine “Tre-
voli Mills” all wool fast colors. Kersey overcoats at $8.50
and $9, silk faced, single and double breasted. Also our
Melton overcoats and one of the nicest line of Ulsters in all
shades, grades and material in the market. Our Chinchillas
are up to the equal standard, the whole selected from the best
foreign and domestic goods.

SUITINGS.

We have an excellent assortment in fine worsted, cheviot]
pequay, meltona, cassimere and other famous mills. We have
a reputation of over 30 years standing established for selling
excellent made and fine fitting clothing at such reasonable
prices as enables merchants to cater for all classes. Our
Prince Alberts have got a world fame popularity and our line
of pants is most attractive.

William Connor, for nine years our representative in
Michigan, will be at Sweet’s Hotel in Grand Rapids on Fri-
day and Saturday, July 31 and August 1, and will be pleased
to show our line. Expenses paid for customers meeting him
there, or he will wait upon you if you drop him a line to his
address at Marshall, Mich., or we will send samples.

MICHAEL KOLB & SON,
W holesale Clothiers,
Rochester, N. Y.

William Connor also calls attention to his nice line of
Boys’ and Children’s Clothing of every description for fall and
winter trade.

UNSOLICITED TESTIMONIAL.

Harvard, July 6, 1891
Editor Michigan Tradesman:

Dear Sir—We began trading with Rindge,
Bertsch <t Co. three years ago the 22d day of
June, during which time we have bought
$3,719.54 worth of goods, for which we have
paid cash, and but one pair of shoes have been
brought back, and those were not their own
make.

We are the only firm handling Rindge,
Bertsch  Co.’s goods at this place, and would
as soon think of going out of business as ex-
changing their line for that of any other house.

Griswold Bros.

A. E. BROOKS & CO,,

No. 47 OTTAWA ST., GRAND RAPIDS
Is the only place in Michigan where you can buy ALKUMA.

ALKUMA COFFEE CHOC. CORDIAL
CLIMAX CHOC. ASS’'D BRANDY

Try a Few Boxes!

STRATON & STCRVIS GRS

Having been appointed distributing agents in Grand Rapids for the OWL
CIGAR COMPANY (formerly Straiton & Storm), of New York and Florida, we are
pr%pared to supply the trade with the celebrated OWL BRANDS OF HIGH GRADE
CIGARS, also théir SUPERIOR NICKEL GOODS, and a complete assortment of
KEY WEST CIGARS, manufactured by the above well known firm at their fac-
tories in New York and Florida. The Owl Cigar Company do not manufacture
low grade cigars, and their products are guaranteed free from drugs or adultera-
tions of any kind. We solicit a trial order.

I. M. CLARK GROCERY CO., Grand Rapids.



Always the Same Reason.
From the Dry Goods Economist.

In the strict use of the term, the pro-
posed combination of the duck mills of
the country is not of the trust order, as
it is not intended that there shall be any
Boollng of earnings or a pro rato distri-

ution of profits.” The object is rather
to form one combination with a single
set of officers, and thereby reduce the

ory
general expenses and at the same tlme grehery Bunii

provide for the apportionment to each
mill of that kind of ducks which it is the
best adapted to manufacturer, instead of
letting each mill go on making a large
variety of qualities, as is now the case.
By this method the cost of manufacturing
ducks would be reduced to a minimum.

This movement originates in the con-
dition of the trade. For some time the
manufacture of heavy ducks has been
done at merely a nominal profit. The re-
cent combination to hold up prices,
though it failed, was felt to be a step in
the right direction, It is now proposed

to follow up this movement with a g

stronger hand. But one warning at the
start.  Any agreement that embodies
discounts as a basis of sales is certain to
breed discord and disruption, because of
the many contrary constructions which
sellers give to this matter of discount al-
lowances. If this stumbling block is

avoided, modifications can be made with- Par

out much trouble, though if the minimun
cost of productlon is honestly sought the
agreement to be effective must be iron-
clad.

The Supremacy of the Individual.

This is not agood year for labor organ
izations. The last circular of the Sec-
cretary of the Michigan Federation of
Labor shows only ten affiliated bodies in
gr?od standing. Is it not possible that

e labor organization must look about
them for new methods? Is it not pos-
sible that the principle of organization
itself is faulty, and that the secret of
social harmony and welfare is in dis
union, in the disconnection of interests
instead of their consolidation? But,
then, it is almost heresy to suggest such
athmg The actual fact, however, that
is developing, not onl¥ in the field of
labor, butin all phases of human activity,
is that there is a growing tendency to
wards smaller subdivisions, a tendency
towards individualism, in spite of the
popular trend towards communism. The
individual may for a time dream of a
communal millenium, but when he comes
to experience the smklng of the
dividual into the mass he learns that the
individual will not sink qunescentI?/
The world and its good things, after all
are. made for the individual. The
individual is the pivot ‘round which the
world revolves, and at whose feet it lay
its treasures.

The Linen Trade.
‘While the linen trade is not one that is
given to violent changes or fluctuations

yet there is acertain amount of difference Arno

in some of the kinds of goods which are
used from one season to another. Notablﬁ
is it the case with linen sheetings, whic

are now called for in much larger quan

tities and which will be found mentioned
frequently in the daily advertisements of
the great retail houses, says the Dry
Goods Economist. Another variety of
goods are linen sheets and pillow cases
with hemstitched borders, which are now
becoming very popular and are kept in
stock by all the prominent retail linen
houses. "Stamped ‘goods in plain linen,

satin damask and momie cloths are also
offered in various designs, both delineated
and colored for em r0|der|ng, and in
these goods the trade has begun to im-
prove and is likely to be a large one the
comming fall and winter.

Shopkeeping in the Suburbs.

Suburban Customer—“Eight cents a
yard! s that the best you can do?”

Suburban Merchant—"It is, ma’am.
Cost me 7J< cents.”

Suburban Customer—“I won’t pay it.
| can get exactly the same thing in the
city for 7 cents.”

E/Goes away indignantly, spends 20
cents for car fare, sacrifices half a day,
and saves 14 cents on the purchase of "a
roll of calico.]

'PTFTIHMICHIGAN TRADESMAN.

Dry Goods Price Current.

UNBLEACHED COTTON.

DEMINS.

Columbian brown..lz
Everett, B

12
12
S,
Arrow Brand 54 An d ................. 11 Haymaker blue 4
AGHIRLIC... g4 (Norid Wides 7 Beave CreekAA W 74
Ae, ax Q- Lo 6 By Jetrre 114
Atlantic A. Pull Yard W C 4
H: 6* Oeorgia A. 6334 Boston, Mfg co. br. 7 Lawrence 90520..... 4
P. .6 Honest Width bl )
D. 6% Hartford A st 04 No. 250...11)4
LL. . 534Ind|an Head 74 Columblan XXX brl No. 280.... I
7 lng .6)4 XXX bl.19
.- GINGHAMS.
BIackstoneO 32 - ?ﬂk/l%’yilr'gsc eese cloth % Amgskeag. ... » fancies T
_ “ ormandie
Black Crow. ..6)4 'Newmark et & w Fe %%%t%res'slzﬁ' Lancashitd

>on
O Washmgton

Glen

well.
FrU|t of ‘the Loom 7341Sunli

i
Fitchvllle ... .7 jUtica I%II”S....
'lélrruslttoFtﬁe Loom™X Vinyal
Eairmount... " H4Wh 5 Hor
FuIIVaIue

EA
Cabot.... 734.DW|ghtAnchor ......

Farwell....

UN HED CANTON FLANNEL.
TremontN... ..5)4 Midgllesex No. 1—
Hamilton N.. 4 « ?[
Middlesex & T » *7..18

¢ 2 « §18
No.'25.°119
BLEACHED CANToré dFLANNEL.
g”ldjllton NP lesex AAé
esex -
AO...
9 “ 4
104 « 5

Integ |ty

Hamjlton

Coral

8950[W0nderfu|
9 00;Brighton...............

CORSET
I\Jlaum?(e&g satteen.
.7)4 Rockport
Conestoga.
6)4 Walwor h..

Allen turkey reds.. SSJ BerWIck fancies..

.'.'é%

)
B’.% ea'b"Li'r'bTe 64 C arter Oai fanmes g)4
UU hecks. Delhar g 6
ink checks.
p staples........ l Eddystone fancy 6
shirtings.. “  chocolat 6
Amerjcan fa| fcpcy— ro e 6
Americanin %1 teens.. 6
American shir ngs 44 Hamllton fanc .. 6
Argentine Grays.. S atp e... 2)4
AnchorShlrtlngs 434Manchester ancy 6

Arno

Merltlm%ﬁ( sﬁlrtlngy 4H4

Reppfurn. 8)4
centurycloth iPacific fancy..........

robes:. .
g?een seal TR l 4 Portsmout% robes..
yellow seal.. Slmpson mourning..

oli ack
.Washln(?;kon |n%|go

M %)4
e”Poth B 1724

e
SI' g 1004
Ballousolld lack.. 5
colon. 54
Bengal blue green India robes
e

¢ plain TkyX‘M )4

Berli Id "

er]lln SOIIbIS ‘* Ottoman Tur—

o %reen Y red. ..o
Fod I33rds 4 Mar hla Washington, "

red3d 7 i Turkeyred 34.....

% ......... ?}4 Martha \)lVashmgton
.Y S urkeyre )54

* 3-4XXXX 12 Rlverpomtrob
Cocheco fancg ........ Indsorfanﬁy i 4
. X)I(&Wllls (5})4 indigo %Iue .......... 104
Serverens

F
Flrst Prlz

Lenox Mi l'.:
DRILL,
,Atlanta, D.. ...634ﬁ$rk A L.
|E|0R0n K: opoP]I?leap
Si 20" limpe
impson.... mperia’
? BIaPc
* 1 “
Coechco o)1

4 Manchester..

* AFC
Arlington staple...

4 Monogram... 4
Arasapha fancy— Normandle 4
Bates, WarW|ck dres 8)4 Persia 4
ples. 6)4 Re rew D
Centenmal ............ 1 4
.......... 10 Slatersvnle
meberland staple. 5)4 Somerse
Cum 5" Tacom
ss_ex. N4 Toil duN
Elfin Wabash
Everet_tt_ n 4 Warwick..
Xpositi
Iepr?asrie0 A Whlttenden
Glenarven
Glenwoo
m

eB4Yo
SRAIN BASS.
%(6941Valle§ City..
" i63aIPace. .
THREADS.

P yrs
Lancaster, staple

Amaoskeag...
Stark g

Clark’s Mile End....45 jBarbours....
Coats’, J. &P. .45 Marshall’s....
Holyoke .................. 22)41

KNITTING COTTON.

Wh't . Colored. White,
.I.ga 3 3

Fireman
Creedmore.

Talbot XXX . . S
Nameless ... 27)4 Buckeye. )4
NIXED FLANNEL.

Grey SR
g{ed:eBlue plald 40 WesyternW 4
indsor............... 184 DRP.....

6 0z West Wil FI sh ng XXX........ 234
Union B.... 224 Mamtoba ................ 4
DOMET FLANNEL.

Nameless...... 941 “ @104

neless..- Yo A i
CANVASS AND PADDING,
Brown. Black. Slate. Brown. Black
Slaétle. 0 b o 5
ﬂ %14 420 20 20
DUCKS.
Severen, 80z.......... 9)4 West Point, 80z— 10)
Mayland, 80z 100z ..12)4
Gréenwood, 402 4 Raven, IOoz 4
Greenwood, . .11)4 Stark 4
'WADDINGS.
White, doz.............. 25 [Per bale, 40doz.... 17.50
Colored, doz.......... 20
SILKBIAS.
Slater, Iron Cross... 8 Pawtucket .10
“""Red Cross.... undle
“ B Bedford
« 12 4 Valley C
SEWING SILK.

Cortlcelll doz

AND EYES—PER
No lBI k &Whlte 10 |No 4BI k &Whlte I5

« 8 @ 12 |“ o 0+ 3B

NO2—20,M C.....50 NO4-15F 3)4........ 40

T318,SCIs f

No 2White &BI ToI2 iNo BWhite * BIk,20
L ] 38

« 6 A8 1« 12 26

SAFETY PINS.
NO 2o 28 INOS. oo %

NEEDLES—PER H.
1 60]Steamboat.
Crowely’s .18

. . oldEyed
Marshall’s.....
TABLE OIL CLOTH.
5—4% %50 6-4..3 >id5—4....1 % 64.2%
Ob:I'I'ONTWINES

A.James...

Domestlc 18
éncholr.... E) \NNOFtPS?ta&.. 210
ristol. ool Standar
Cherry 16 Powhattan..... 1?4
I XL: 13
D_OSNABDI QP
Alabama.. 656414Moount leasant 2)4
Z}%4 Pyrmont 54
Randelman .6
6)4 Riverside 534
Sible .
Toledo 6

Write for our Prices on

Floor OIl Glottis

- AND——

Qil Gloih Bindings.

SMITH & SANFORD.

J.&P.COATYS’

SIX-CORD

Spool Cotton

WHITE, BLACK AND COLORS,

FOR

Handand MachineUsa

FOR SALE BY

P. STEKETEE & SONS.
\oigt, imolsheiir & G,

Importers and Jobbers of Staple and Fancy

DRY GOODS,
NOTIONS,
CARPETS,
CURTAINS.

Manufacturers of
® Shirts, Pants, Overalls, Ete,

Elegant Spring Line of Prints, Ging-
hams, Toile Du Nord, Challies, White
and Black Goods, Percales, Satteens,
Serges, Pants Cloth, Cottonades and
Hosiery now ready for Inspection.

Chicago and Detroit Prices Guaranteed.
48, 50 and 52 Ottawa St.

GRAND RAPIDS, - - MICH.

A WNIN GS

AND TENTS.

%s Horse and Wagon Covers, Bea* Bnaa”on
Um rellas, Oiled ClIdthing, Wide Cotton Dock, etc
Bend for Illustrated Catalogne.

CUAS. A. COYE, 11 Pearl

Street.
Telephone 100.



THE VALLEY SINGER.

He was not a mighty singer;
His voice was all oo weak .
To reach the ear of the ?llgnms .

Who climbed toward h? mountain's peak,
But it echoed thro’ the valley

Like the voice of wind or bird,
And something in the smglngh;

Made glad the hearts that heard.

The dwellers among the lowlands
Hal wearisome blrdens to bear,

Their lives are lives of labor,
Of want, and woe, and care;

But when the song of the singer
Was hedaH(m the weariest day.

1t seemed like a wind in storm-time,
That blows the clouds away.

It was sweet with a faith as steadfast
As the hills they might not climb,

In the love that sets things even

n_its own good way and time.

It lifted the hearts that sorrowed
Above their woe and pain,

And made the restless, patient,
With the music of its strain.

He was only a valley singer;
His song was not strong nor
But it touched the hearts that
And thesy could understand.
Better to sing for the man
Asongqtha is Bweet with cheer
And with help for the time of trial,
Than to sing what few can hear.

rand
eard it

Than that singer’s Is whose song,
Is sun% for tge ew on the mountains;
For Re made so many strong.
And when the grass shall grow over
His grave in the lower land,
His song will not be forgotten,
Though it was not counted grand.
Eben E. Rexfobd.

Yes: his was asrand_er mission

From the .Standpoint of the

writer.

“1 am almost ashamed to tell people 1
belong to the profession,” remarked a
lady stenographer, the other day, “because
there has been so much said and written
about the “fair typewriters.” The comic
papers make pictures of them, and in
newspapers nearly every day there ap-
pears some squib reflecting on women
who get their living as stenographers and
typewriters. From my experience, and
1 have had considerable, most of this is
mere trash. Men who hire stenograph-
ers usually have plenty for them to do,
and | have never seen a man yet who
brought any woman nonsense in conflict
with his business. | know quite a num-
ber of girls who are doing this work, and
their experience is just like mine.

“l once lost a good job because the
wife of a man who wanted a stenogra-
pher had made him promise he would not
employ a lady. She had been reading
all this in the newspapers, and had
naturally come to the conclusion that we
formed a dangerous class. A woman
with a husband like that ought to chain
him up so she will know where he is.
Men in active business life, as a rule,
subordinate everything else to their busi-
ness. Any disposition of a female em-
ploye to encourage flirtation on the part
of himself or his clerks, or even his office
boy, would meet with a pretty prompt
dismissal. On the other hand, a woman
who works hard and earns whatever
salary she gets is usually too indepen-
dent to tolerate any familiarity on the
part of those with whom she is thrown
in business contact.”

Type-

A Good Man For a Friend.

_“I can always tell a dealer that appre-
ciates the traveling salesman the moment
| enter his store,” said a well-known
traveling man the other day. “His
greeting” is cordial, even to a Stranger,
and he soon gets all the information he
wants about trade in general. If he has
already placed his order, he says so
frankly, yet will cheerfully go to the
hotel and look over samples, and all the
time is getting valuable pointers which
he appreciates. Such a wide-awake
dealer looks upon the drummer as his
best friend and uses him as such, and
the next trip the drummer is pretty sure
of getting a good order. The store and
stock of such a dealer is certain to be
clean, and in nice order. On the other

THE MICTTIGNIsr THADESM NMI1IST

hand, and sometimes in the same town,
there is a dealer who always looks upon
the drummer as his enemy.” His store is
dirty and his stock is piled around in
confussion, and his greeting shows the
drummer at once that he is unfriendly,
and under no circumstances will he ac-
cept friendly advances. He answers
questions gruffly in monosylables, does
not wantto buy anything, will not go
to the hotel to look at samples, will not
look at the small case the drummer has
in his hand, and acts in such a way that,
to avoid being kicked out of his" store,
one must walk out. | am glad to say this
class of dealers are not numerous, but
I met one of them on my last trip.”

His Best Work.

It is very common for young men, |
think, to determine the quality of their
work by the price they are paid for it. |
only get, says such a one, five dollars a
week, and 1 am sure that 1 am giving
five dollars’ worth of service; if my em-

Hardware Price Carrent.
These prices are for cash buyers, who

BUTTS, CAST.
Cast Loose Pin, figured

ployer wants better let him give better
wages.

This is specious reasoning, but it is
false; and 1t is destructive to the best
work, and therefore to the best manhood.
No man can afford to do anything less
well than his best. He who always
strives to do his best work, in the very
Brocess of striving, will grow better and
etter. Not only will he grow more skillful
in that particular workmanship, but he
will be better equipped for other work-
manship. This Is an absolute universal
law It is_the absolutely universal road
to promotion.

The man who is careful to give nothing
more than he gets, rarely gets more than
he gives. The man who works for his
own sake, who BUtS the best part of him-
self into every blow that he strikes, who
mixes all his” work with brain and con-
science, who studies to render the largest
possible service regardless of the com-
pensation which it brings, will find his
way on and up.

Maydole * Co.’s..
Kip’s....oooones
Yerkes * Plumb

wire goods.

S.
Bright 70*10*10

70*10*10

Slightly Mixed.

“I’min a hurry,” he said, rushing into
the hardware store, “just got time to
cat_crllla train. Give me a corn-popper,
quick!”

“All right, sir!” replied the clerk. “Do
you want a Iarge(fop-corner?”

“No, just a medium-sized—an ordinary
porn-copper!”

“How will this cop-porner do?”

“Is that a pon-corper?

“Yes. But you’re getting twisted. You
mean a corn-porper—no, a porn-copper!

o a ”

“l mean a con porper!”

“Oh, yes, a pon-copper!”

“Yes, he quick! Gimme a pup-cooner,
and be quick!

“All right!

Here’s your pun-cooper.”

For the finest coffees in the world, high
grade teas, spices, etc., see J. P. Yisner,
304 North lonia street, Grand Rapids,

Mich., general representative for E. J.
Gillies & Co., New York City.

. ROPES.
Sisal, % Inch and larger
Manilla..........c.......

_Hand .
Silver Steel Dia. X Cuts, per foot

S .
pay promptly and buy in full packages. MasqnsoelidCastoteel. . : %}@egggdBe 3 B
) AUGURS ANDBITS, dis. HINGES Mitre Sy
8'3?,”-3 : % g 3 o do7. net. 250 Smooth.  Com.
Jennings’, genuine.. P an NOS- llg%o 1174 %42%0 ]%218
Jenmngs’, imitation.. 50*10 83- 18t% 9 W0 3%
. . Aes SerewHookand By, Bl netiNos. 2to 24 40 3%
First Qruallty S. B. Bronze.... « “« « o Nos. 25t0 26 440 340
K SD'BB'SBg%QéIe" ' 008 o NO'I%Ysheets 0.18 and " Tighter c')vgr%)O Inc%gs)

D. B.'Steel ... dI]S350 Htrap and T i 155008 ot less élnSZA—‘l\(I)De'%i&lr?iﬂq '
. BARBOAS. - Bam Door Kidder Mfg. Co., Wood track__50*10 | , -
Railroad C1400 Champion, antl-friction 60v1y Listacct. 19,786 0
Garden ~net 0 Kidder, wood track ~ 0 Silver Lake, White A 50
bolts. “ "Drab A %
tove : . White B 20
Carriage new list.. - DrﬁiteBC' %
OW...covvvvenee )
i Discount, 10.
SR Stamped Tin Ware ISHING Solid E 15
) i 0lid EYES......ooremmrermreresemrenseressesssesenn

Well, plain.... * 350 Japanned Tin Ware............ 0T . dis.
Well, swivel.. Fanite Iron Ware .. “ Saws, S %)
0
0
30

Wrought Narrow right Sastjoint.. 810 acorgwsEye S0-10%10

Wiouaht Tapfe - 8010 Gate Hook R 7010410
ide B ’ eve

WFSH&H% I§?ég3e B 60*178 Stanley Rule and Level C0.’S ....... ..ot

Blind, Clark” 0* knobs—New List. dls

Blind, Parker’s.
Blind, Shepard’s

40

BLOCKS.
Ordinary Tackle, list April 17, ’85....
CRADLBS

GrAIN .ot ses Io[)y, Wheeler * “C0.S .....o..ocrorerrrorsionnn
CROWBABS. Branford’s ..
CaSt StEEl......vvurrrnrereerersssss e perlp 5  Norwalk’s
Adze Eye..
Ely’s 1-10. perm@Hunt Bye..
gl%(‘s C.F “B0Hunt’s ...
1

Ruyssell * Irwin I\I/Icl‘mk(sfgsor?erv'vlist
dls. 508181 Yo%,

mau
“B0Sperry * Co.’s, Post, hqr|1d

Door, mineral, jap. trimmings...
Door, porcelain, jap. trimmings
Door, porcelain, plated trimmin
Door, porcelain, trimmings....

Drawer and Shutter, porcelain..

" dls.

Coffee, Parkers Co.’s m'
“P.S &W,

im Fire 50 p

: . . . Co.s Mal
Central Fire < B« | anders, Ferr?/* CI?ik’s.

. dls. “  Enterprise
Socket Firmer...... ... 20%10 ,
SoclaFraming 1008 Sepbis Bt
R0cket Shcks "70+10  Enterprise, self-meas
Butchers’ Tange D ool nails, base N

) dis. ire nalls,' gase'" )

Curry, Lawrence’s.. 40 _ Advance over base: Steel.  Wire.

hkiss 5 60.... %ase Base

.................. ase

White Crayons, per gross.............. 12@12% dls. 10
COPPER.

Planished, 14 0z cut to size........ per pound 30
< 1AxBD, 14%56,14X60) .

Cold Rolled, 14x56 and 14x60.

Cold Rolled, 14x48.

Bottoms..............

Morse’s Bit Stocks,

Taper and stra&h

Morse’s Taper Shank..
DRIPPI

Small sizes, ser pound...
Large sizes, per pound...

dis.

B9 gug Noww

Com. 4 piece, 61in. .dos. net 75
Corrugated... Is. 20*10*10
Adjustable.... die. 40*10
EXPANSIVE BITS. dIS.
Clark’s, small, 118; large, 126.... 0
Ives’, 1,118; 2,124; 3,130 5
piles—New List. dis.
Dlsston’s ... 60*16
New American. ..60*10
Nicholson’s .. ..60*10

Heller’s
Heller’s Horse

ps..
GALVANI
Noe. 16 to 20,022 and 24; 25 and 26; 27 28
Lis 12 13 14 5 18
Discount, 60
GAUGES dls.
Stanley Rule and Level Co.’s...........ccoovnue. 60

P N
SISSRISIISISISISISI SISt tSiSiSiSy

“ 6
Clinch!10..
“8.

IS T e = IS PN

6.
Barrell %....

Ohio Tool C%.’s fancy

Sclota Bench...

Sandusky Tool C

Ben h,flrstquallt{

Stanley Rule and Level Co.’s, wood...........
FANS.

DN

3288

=3

.60—10
- dl 0
. s.

Iron and Tinned....... .40

Copper Rivets and Burs 50
ATENT PLANISHED IRON

“A” Wood’s patent planished. Nos. 24t0 27 10 20

B” Wood’s pat. planished, Nos. 25t0 27... 920
Broken packs 9c per pound extra.

Damp
....185Farks, hoes, rakes
220

“  Special Steel Dex X Cuts, per foot—
Special Steel Dia. X Cuts, per foot
C amlplon and Electric " Tooth "X
Cuts, per root.

Steel, Game ’
Oneida Community, Newhouse’s
Oneida Community, Hawley a Norto
Mouse, choker......
Mouse, delusion

Bright Market...
Annealed Market..

n

Coe’s Genuine....................
Coe’s Patent Agricultural,
Coe’s Patent, mz?\l/lleable .....

Bird Cages
Pumps,

mpers, American.....

. PIGTIN.
Pig Large... 260
Pig Bars 28c
Duty: Sheet, 296c per pound
680 pound casks
Per pound.........

86 ra Wiping...

The prices of ‘the ‘many other qualities of
solder Tn the market Indicated bynHvate brands
vary according to comﬁos tion.

Cookson per pound 16
Hallett's 13
TINHVELYN GRADE
10x14 IC, Charcoal..........ccovveevevvvverereriricreean 6750
14x0IC, “ 790
I0A4EX,  “ 925
14x201X, . i 9%
Each additional X on th|§r rade, 61.75.
10xI41C, Charcoal.........cccovvvveeveriresrreenns 6650
14 , 6 50
10x14 X, 800
14x201X,, " ) 00
Each additional X on this grade 61.50.
BOOPINGPLA
14201C, * Worcester . 630
14x201X, “ “ 8 50
208 1C, “ _ 1350
14x2010, *  Allaway Grade.... 505
14x20 1%, 125
20x81C, “ “ “ 12 00
20:281X, “ “ “ 15 00
BOILER SIZE TINPLATE.
14x28 1X ... 61406
1431 IX 15
ISeoH: f“r  «6Boser,, \PS' io
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The Grocer«’ Criterion is worrying
over the quandry, “Can a man be a
storekeeper and a Christian?” As soon
as a satisfactory solution of this weighty
problem is effected, The Tradesman
suggests that the Criterion take up and
discuss the query, “Can a man be his
own mother-in-law?”

One of the most senseless things in the
world is to speak of “gent’s” furnishing
goods, “gent’s” shoes, etc., when so
good an Anglo-Saxon word as “men’s”
is always at hand to express the same
meaning.

Wool and Hides Unchanged— Tallow
Firm.

The wool market is in no better shape
than for previous weeks. New wools
have gone forward freely, but manufac-
turers will not buy except as necessities
require or a concession is made in price.
The goods market is dull and low, with
no orders coming to manufacturers.
Prices East will not afford a profit on the
season’s purchase.

Hides are more enquired after, but
prices do not move up. Leather has a
slight advance, which is likely to be well
sustained, as the output is one-half less
than previous years. Hides are scarce
and likely to be some time to come, yet
equal to present needs.

Tallow is firm and in good demand,
with ample supplies for all present
wants.

Clothing Failure at Marshall.

Marshall, July 18—Wednesday morn-
ing chattel mortgages for SO480 and $500,
covering the stock of Timothy Shanahan,
clothier and merchant tailor, were filed
by Mrs. Shanahan and John Monk, re-
spectively. Soon after the doors of the
store were closed, and it was announced
that Mr. Shanahan had made an assign
ment and named Chas. J. Cronin as his
assignee. His liabilities are, besides the
above, $3,500 to the National City Bank
something over $1,600 to Michael Kolb
& Son, of Rochester, and various small
amounts to firms in New York, Chicago,
etc., making a total of $13,150. Chas. T.
Fletcher and John Butler are engaged in
taking an inventory and making an ap-
praisement of the Stock and accounts, on
the completion of which some sort of an
offer will probably be made the creditors.

No Outlet for Paris Green.
From the hew York Shipping List.

The paris green tanutacturers are sad
because there are no potato bugs to Kill.
The absence of the festive bug this sea-
son is one of the unexplained mysteries.
While the farmers are rejoicing over the

poll* frops®wUhourinvSig”i/the
bug destroyer, the paris green dealers
are experiencing au unprofitable season

after going. to the trouble of having an
understan |n9n o?l_ﬁrlcef and_otherwise
greasing the machinery for a harmonious
and successful onslaught on the enemy,
it cannot be that the growers are using
a substitute for paris green? No! the

scarcit%/ of bugs is the cause, but next
year they will' likely make up for lost
time.

'I'HB! MICHIG.AN TRADESMAN,

LIFE BEHIND THE COUNTER.
Wittenforthe Tradesman.

Life behind the counter is a deceptive
one. Thousands are attracted to it on
account of its apparent ease. The far-
mer comes to town these hot days with a
load of wood or a load of hay and after
tramping about for an hour or two he dis-
poses of it. After paying the horseshoer
for the setting of a new shoe to replace
the one lost off coming in, and a new
neckyoke to replace the one he broke
trying to back his load into an alley, he
starts for home. As he jolts along over
the cobble stones astride of his boom
pole, covered with dust, and the muddy
sweat dropping from the end of his nose,
he occasionally passes a grocery store.
He peeps in under the heavy awning and
catches a glimpse of the smiling face of
the grocer as he stands in the open door-
way, in his nice clean white shirt sleeves
with a pencil over his right ear and sur-
rounded with a mosttemptingly arranged
display of green fruits and vegetables.
It looks so cool, cosy and pleasant that
it reminds the farmer of an oasisin ades
ert and he soliloquizes, “Now that Jones
only had $600 when he went into the
grocery business.  He worked Tom
Brown’s farm on shares and didn’t know
any more about the business than | do.
My little farm is worth $3,000 and yet |
am compelled to keep my nose on the
grindstone from morning till night and
work like a confounded slave and be
baked in the sun, smothered with dirt
and dust, and be dubbed a dolt and a
fool by every young upstart in town. |
am subjected to all this simply for the
sake of keeping soul and body together,
while Jones, with a capital of only $600,
can live like a gentleman, wear fine
clothes, smoke cigars, go to the theatre,
live on top shelf and make money be-
side.” And so the farmer goes home
with a flea in his ear and resolves to sell
his little farm and embark in the mer-
cantile business and join the great army
of men who live behind the counter. In
my travels 1 come across many a man
who had been thus lured away from safe
moorings and had become stranded on
the rock of merchandising. We say life
behind the counter is a deceptive one.
The seeming ease that appears on the
surface isa fraud and a delusion. No
man who choses a life behind the coun-
ter, for the sake of comfort and ease,and
finds it, will ever succeed. It is a great
mistake (and a very common one too) to
suppose that a man can dress up and sit
down in an easy chair behind the coun-
ter and smoke and read and make money.
Thousands have made this mistake to
their sorrow and thousands more are
making it to-day but will not make the
discovery until it is too late,

When men learn the fact that a life
behind the counter requires a careful
preparation and that certain qualifica-
tions are absolutely necessary to insure
success, then will fewer mistakes be
made. No farmer is stupid enough to
suppose for an instant that he could sue
Icee(j at ~*he bench, build a house or make
a watch without some previous training,
yet large numbers of them are just fool-
jSh enough to suppose that no special
iqualifications are necessary to conduct a
successful mercantile business. Did you
ever go behind the counter and look un-
der? | shall never forget the first time |
went behind the counter. | was a little
fellow and lived on a farm. One day |
was in the village”store and the mer-

chant, who was busy at the rear end of
the store, sent me behind the counter for
a box of old nails and the hatchet. |
had always held a highly exalted opin-
ion of the counter. It was so nicely
painted and finished and | had seen so
much money pass over it and drop with
a “chink” into some mysterious recepta-
cle, and then the man who stood behind
the counter was a very important per-
sonage in my childish estimation, and
my highest ambition was to become a
great man just like he was when | got to
be a man. But when | looked under
that counter and saw its skeleton, | was
frightened. | saw its rough frame work
braced in every direction with dusty old
cob-webs. | saw the ruined remains of
what had once been quite a collection of
useful articles and | was afraid to ex-
plore for the nail box for fear that |
might discover the remains of some hu-
man bein% . .
Since that early event in my life |
have passed through many experiences,
some of which have been bitter ones,
and have learned a great many things.
To-day when | look under the counter, |
see in my imagination the dust-covered
bones of thousands of farmers, and, me-
chanics, and young men with money but
nothing else, who made the fatal mistake
already referred to, and were sacrificed
on the altar of ignorance and incompe-
tency. Every day | meet more or less of
these men and when circumstances per-
mit | converse with them and learn their
pitiful stories. | called at one of these
wrecked homes the other day and was
met at the door by a little blue-eyed,
sweet-faced but care-worn lady of mid-
dle life who politely informed me that Mr.
Blank was at home and kindly asked me
to be seated, in a voice that bespoke the
lady. She said that Mr. Blank was not
feeling very well but she would call him.
Hejcame in with his hands pressed firmly
over his temples and sat down beside me.
His haggard face told a story of hard
work, disappointment and trouble, yet
every line and feature clearly and strong-
ly proclaimed the gentleman. The ex-
pression of his eye told me that he had
come out of the conflict with untarnished
soul and with clean hands. Four years
had passed away since he had been com-
pelled to give up his life behind the
counter yet it was the uppermost thing
in his mind and the principal topic of
his conversation. It was the old, old
story. He had exchanged a good
home on the farm for a stock of dry
goods in the city without the least previ-
ous experience either in city or mercan-
tile life, and a few short years was all
that was necessary to place his bones
among the cob-webs under the counter.
The bitter pangs of disappointment fol-
lowing in the wake was more than he
could stand up under and his constitu-
tion gave away and he became all un-
strung and unfit for any kind of work.
The house was small and a rented one at
that and the floors were devoid of carpets
yet something strongly impressed me
with the fact that | was in the home of a
genuine lady and gentleman. This man
knew all about a farm but he didn’t
know anything about the dry goods busi-
ness. Now, is it not strange that an in-
telligent man (for he is an intelligent
man) should wilfully stop doing what he
knows how to do, and undertake to do
what he does not know how to do? Still
he did it and thousands are doing this
very same thing to-day and they are men

who think that they know enough to
come in when it rains or keep out of the
fire too.

| was in the business office of one of
the leading men of the city of Grand
Rapids a short time since, when the gen-
tleman, who had been discussing the la-
bor question with a friend, made this
rather forcible remark, “I say that any
young man who goes out into the world
without a trade or profession of some
kind, is a d----- fool,” and appealed to
me for a corroboration of his statement.
| replied that | would not put it quite so
strong as | believed that a great many
young men had been prevented from ac-
quiring a trade or profession by circum-
stances over which they had no control
whatever. He said that cut no figure as
every young man became his own master
when he became of age and then it was
not too late to learn some trade. He
would not modify his statement, but
made it stronger by repeating it in this
shape: “Any man, regardless of age,
who either gets married or goes out into
the world in quest of some life work,
without a trade or profession of some
kind, is a d----- fool pure and unadulter-
ated.” He said any quantity of these
fellows could be seen hanging around
the saloons and street corners howling
for something to do and growling at the
times and threatening that if the mer-
chants and manufacturers do not take
them in and pension them for life, some-
thing terrible will happen one of these
days. He said that he had wasted all
the forenoon trying to find a man to do a
little mechanical job of work at the house
but he could find no one competent to do
the work who had time to attend to it.
He said that during his search he could
have hired a hundred men of all ages to
scare the birds out of the cherry trees or
sweep out the office but he had no avenue
of labor of that kind open for them and
he was forced to leave them muttering
on the street corners. Competency and
business integrity was never in greater
demand than to-day, and in no depart-
ment of human activity are they more
absolutely essential to success than in a
life behind the counter. E. A. Owen.

In a Hardware Store.

Do you make keys here?” asked a
woman ~as she entered a locksmith’s
shop.

“Yes'm.”

“Well, | want one.”

“What sort of a key, ma’am?”

“One for the front door.”

“Have you a duplicate?”

“No.”

“Bring the lock?”

“NO.”

“What sort of a keg is it?”

“1— don’t remember.”

“But how am | to guess? There are
about 40,000 different kinds of keys.”

“H'm. I didn’t know that.”

“Is ita night key?”

“Yes, yes. That’s it. It’s a night
6‘'But that’s also very indefinite.”
“Well, my husband sometimes comes

home at midnight and unlocks the door
with his pocket knife or button hook, or
anything else that comes handy, and
Kou ought to know about what sort of a
ey would fit such a lock.”
But he didn’t, strange to say.

Good Words Unsolicited.

Mrs. H. M. Buchanan, general dealer, Ensley:

Could not get along without your paper. Sue
Bessto The Tradesman.”

Albert Kent, general dealer, Kentville: “I
have neglected to forward my subscription to
you through being very busy, not from any
thought of being able to do without your valu-
able paper.”



One Phase of Human Nature.
Written for The Tradesman.

Moses and Jake are the two Hebrews
who most frequently infest our town.
They are good natured Israelites and, as
their line of trade ranges all the way
from “ole clo’s” and cast off rubbers to
“try koots, vatches unt Yangee notions,”
they are making money.

“Yhy ton’t you ko to some pig blaces
mit your shtore, vhere you can mage
more moneys? 1vould likge to haf your
shtocg of goots. | vould mofe it some-
vheres pooty kveek.”

“Why couldn’t you and | go into part-
nership? | furnish the capital and you
the experience,” | answered to the elder
of these gentlemen. “We would call it
Winklestein & Co.”

You should have seen his eyes snap.

“Ye vould gall it New York Shtore,”
said he very decidedly.

“Good,” said I.

“Yes, | tink | haf de ogsberience,” he
continued. “Ve voult hustle pees’ness,
mine friendt, pooty hardt.”

Another time:

“Vhy ton’t you haf a closink owet
sale? | vould zell owet if | vas you.”

“What do you suppose we want to sell
out for?”

“Vy, to makge folks pelief dot dey
puy pooty sheap. Puy for less as gost.
I vouldt zell owet pooty kveek if | vas
you.”

Again:

“Mist. Schmidt, vhy ton’t you mage
some assignments?”

“Shades of Abraham!
we assign for?”

“To mage some moneys. Dot vas goot
pees’ness. You puy lots of goots on
vone mont, two mont, tree mont, maybe
zix mont time. Den you gan’t bay, so
you mage assignments in name of zome-
pody. Den you zettle for maype dwenty
zents on vone tollar.  Dere vas dot lkey
Eisenbaum vot failed py Draverse Zity.
He failed for feefteen, zixteen tousant
tollars. He zell shears vot gost zefenty-
fife zents, for halluf a tollar, unt bants
vor vone tollar vot gost dwenty-dwo tol-
lar tozen. He haf left not more as four
hundert tollers of shtocg, unt de pal-
lance koes in his bockedt. Mine
kr-r-r-racious! pudt he vos vone shmardt
fellers! | dell you, dot’s vhat I galls
pees’ness!”

“Then, if that’s your idea of business,
| suppose you will keep your creditors
on the jump when you get a store of your

What should

own?”
“0, veil, | knows goot pees’ness. |
tink | not fail more as dwice a year.”
* k% *

Once upon a time these two sons of
Isaac happened to get stuck onan uncom
monly rocky lot of bankrupt goods.
They hired a room and held forth with a
“grand auction sale” which lasted until
the major part of their plunder had been
disposed of.

“Mine vriendts,” said Jake, after ob-
taining a prominent position on the
counter, “l vill now hotter you dees
lofely, all wool gap. How mooch ah |
hoffered for dees elegant gap? Mate
from de fery finest vool, unt varranted
not to fate.”

Some one named ten cents as a bid.

“Den zents! Den zents am | hoffered
for dees pee-ootiful gap. Shentlemens,”
he continued solemnly, “I voult cut off
my handt pefore | vouldt zell dot fine all
vool gap for den zents. Ofe you gome
de pack room in, I vill show you.de
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sheep dot grew de voll of which dot gap
is mate. Somepoty zay vone tollar.”

But no one raised the bid, so, after
some further comments upon the quality
and appearance of the cap, he knocked
it off to the first bidder with the remark
that:

“Shentlemens, 1 vill zell dees vone for
den zents; pudt | gife you solemn varn-
ink dot | cannot long standt such pees’™
ness. My prutter in New York he puys
dose gaps for me, unt dhey gost more as
heighty zents apiece.”

After he had disposed of the whole lot
for a dime each, he told me in confidence
that they stood him in just two dollars
per gross.

One of the boys got to bantering him
for a pair of pants; but a sale did not
seem to be readily forthcoming, so Jake
at last held up the garment to the admir-
ing gaze of the bargainer and exclaimed:

“Mine young vriendt, | dell you vhat
I do mit you. You gife me feefty zents,
unt | zell you dose bants.”

The money was quickly handed out.

“Dank you,” said Jake, as he pocketed
the coin, “unt now | vouldt lige to zell
you dose bants.”

The gentile was a little inclined to get
mad; but the boys guyed him so that he
took the trousers at the Hebrew’s price,
less the fifty cents which he had been
buncoed out of, and hastily left the room.

One day | was in the telephone office
of aneighboring town, when who should
make their appearance but Mose arid
Jake. There seemed to be something in
the wind, and Jake in particular was
greatly agitated.

“Moses,” said he, “you ko dot dele-
phone py, unt dalk a leetle dot hoperator
mit.”

Traverse City was rung up at Moses’
earnest entreaty, and the following mo-
nologue ensued:

“Hello! Hello! Hello Drav Zity! Hel-
lo Drav Zity! Hey? Vhat’sdot? Vas
dot Drav Zity? It vas eh? Veil, vas
Shake’s vife dere? | zay, vas Shake’s
vife dere? Vas Shake’s vife in Drav
Zity? Vas Shake’s vife in Drav Zityi
Vas Shake’s vife in D-r-a-v Z-i-t-y? O,
mine krrrrracious! | say, vas Shake’s
vife in Drav Zity? If be vas, Shake he
vant to know. Say, you feller, if you
ton’t shbeak more bolite, | vill preak
your headt mit you.”

At this juncture the operator came to
his aid. He told Traverse to send a
messenger to Hebrew headquarters for
an interpreter.  In ashort time a dia-
logue of Asiatic gutturals passed over
the wire which settled the vexed ques-
tion, and must have taxed to the utmost
the strength of this great invention of
Mr. Bell.

Jake’s wife was in Traverse City.

He had not seen her for six or seven
years.

“Kootnesss!” said he.  “It vass pooty
okgbensif pees’ness. 1 tink it gost more
as tirty-five tollar for dickeds for bas-
sage, unt for hadts unt clodes unt rail-
roats unt eferytinks. 1 tink | vas aboudt
ready to mage some assignments.”

And Jake walked about forty miles
between that and the next morning to
see “dot vife vhat vos dot Drav Zity in,
unt gost more as tirty-fife tollar.

Geo. L. Thurston.

Jackson—Frank F.a Huns succeeds
Muns & Advey in the manufacture of
buggies and cart bodies.

TACKLE

AND r>\

SPORTING GOODO

ar ters.

SPALDING § GO

SUCCESSORS TO
L.S. HILL/& CO.

Importers, Manufacturers
and Jobbers of

Sportmi- & Athletic  Goods

100 Monroe St
40, 42 1 44 N. lonia 8t. O

Grand Rapids, Mich., April 8, "91.

Having sold to Foster,
Stevens & Co., of this city,
our entire stock of sport-
ing goods consisting of
guns, ammunition, fishing
tackle, bicycles, etc., we
would bespeak for them
the same generous patron-
age we have enjoyed for
the past ten years, and
trust with their facility for
carrying on the sporting
goods business our patrons

i liwOi

B »p

will find their interests
\ will be well protected in
their hands.

Very truly yours,
SPALDING & CO.

Having purchased the abowve stock of goods and added to it
very largely, and placed it in charge of William Wood-
worth, who for many years was with L. S. Hill & Co., and
then Spalding & Co., we think we are now in excellent shape
to supply the trade of Western Michigan.
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TO
Drugs0 Medicines.

State Board of Pharmacy.

One Year—Stanley E. Parklll, Owosso.
Two Years—Jacob Jesson, Muskegon.
Three Years—James Vernor, Detroit.
Four Years—Ottmar Eberbach, Ann Arbor
Five Years—George Gundrurn. lonia.
President—Jacob Jesson, Muskegon.
Secretary—Jas. Vernor, Detroit.
Treasurer—Geo. Gundrum, lonia.

Meetings for 1891—Houghton,

Hot. A

Michigan State Pharmaceutical Assn.
President—D. E. Prall. Saginaw.
Ttrst Vice-President—H. G. Coleman, Kalamazoo.
Second Vice-President—Prof. A. B. Prescott, Ann Arbor.
Third Vice-President—Jas. Vernor, Detroit.
Secretary—C. A. Bugbee. Cheboygan.
Treasurer—Wm Dupont, Detroit.
Kelt Meeting—At Ann Arbor, in October, 1891,

Grand Rapids Pharmaceutical Society.
President. W. R. Jewett, Secretary, Frank H. Escort _
Regular Meetings—First Wednesday evening of March

June, September and December.

Grand Ra[g)id_s Drug Clerks’ Assaociation.
~resident, F. D. Kipp; Sectetary, W. C, Smith.

. Detroit Pharmaceutical Socie
President. F. Rohnert; Secretary, J. P. Rhein

Muskegon Drug Clerks’ Association.
President N. Miller; Secretary, A. T. Wheeler.

Sept. 1; Lansing

rank.

The Relations of the Pharmacist to the
Manufacturer.*

The relation_of the pharmacist to the

manufacturer is not what it should be.
_ Cropping out occasionally in conversa-
tion and in print, we become aware of a
feeling akin to distrust, coupled, with an
expression that he is merely a merchant
and to be regarded entirely as such in all
transactions. o

Why this feeling should exist is hard
to define, because both are in reality pro-
ducers or manufacturers, and the dif-
ference existing between them is only
one_of degree and facilities, not of
aspiration or desire.

he manufacturer is just as earnestly
a scientist as his brother, the dispenser,
and mast needs be such, .

By concentrating his energies and
efforts in the one direction of production,
it must naturally result that success
often is attained which is denied to the
retail pharmacist or else greatly
delayed.

It must not be forgotten that from
engaging in the same occupation, provid-
ing for, and even anticipating the wants
of the physician, he is an ally, a co-
worker, equally a pharmacist, and, as
such, a scientist with the same as-

irations, the same honor and pride in
is profession, as if his activity were
circumscribed by conventional hounds.

The formation and pronounced health
work of pharmaceutical associations all
over the country has done much to bring
the manufacturer in _s¥mpathy with the
dispenser, and establish cordial relations
between these two branches of pharma-
ceutical occupation.

It will be found that the manufacturing
pharmacist of America will bear a
critical investigation, and even courts it,
as well with regard to his methods, as
his accomplisnments and products.

The interests of the retailer are identi-
cal with his own, and there is no reason
for the existence of any except the most
friendly relations, with a dismissal of all
feelings_ savoring of envy, distrust or
antagonism.

Tradition has much to do with the in-
disposition shown by physicians to con-
sider and acknowledge what the modern

harmacist_has accomplished and what

is capabilities are. .

If the physician would but recognize
the constancy of effort and study given
to anticipating and realizing, as well as
prowdm% for his wants, it would pro-
voke on his part a cordial acknowledge-
ment and approval, which must give a
decided impetus to the progress of phar-

macy. . .
It"should be realized by the physician
that the manufacturer, in common with
the dispenser, has higher interests at
heart than the mere acquisition of trade
or money. Obligations, just as bindin?,
are laid upon him to discharge faithfully
the trust he has assumed, which makes
him, in a degree, the conservator of the
interests of prescriber and dispenser.
These remarks may be well pointed by
an appeal on behalf of the manufacturer
for a hearty, unreserved co-operation
from both, in the true interests of the

“Paper read by C. E. Worden before the California
Pharmaceutical Association. Reprinted from the
Pacific Druggist.
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healing art, for amore friendly approach,
amore frequent intercourse, and, conse-
quently, a better understanding of one
another. o

There .exist grand possibilities of use-

fulness in this direction for the California
Pharmaceutical Society. Letus, as mem-
bers, take a lively interest in the affairs
of the society and the welfare of phar-
macy in general. .
_Létus be faithful in our attendance,
liberal in our contributions to its litera-
ture, and urgent in our appeals for all
pharmacists In the State to be enrolled
In its ranks. )

It is to be hoped in the near future we
may have joint conventions of pharma-
cists and physicians. Such conventions
are really necessary, because there are
evils to he remedied which are patent to
all observers, reforms to be accomplished
needing concerted action, and questions
of a professional and ethical nature press-
|rf1_? for a solution.  Such a result of our
efforts would certainly be a consumma-
tion full of promise for the future.

It was a matter of congratulation to
witness the invitation extended by the
American Medical Association meeting
in May, 1891, at Washington, to the
American Pharmaceutical Association to
send delegates to that body.

Twenty-five were selected to represent
pharmacy. Let us go and do likewise.
If we invite delegates from the State
Medical Association to our next meeting,
we maé/ be sure the action will be recip-
rocated and good results will follow.

The Druggist as a Business Man.
From the Pharmaceutical Era.

Our great English contemporary, the
Chemist and Druggist, in a recent issue
speaks wise words of caution and advice
under the caption “Chemists’ Book-keep-
ing.” The information embodied in this
article is of a nature to command ver
careful thought from the druggist. It is
shown that statistics of failure demon-
strate insolvencies of druggists to aver-
a?e between one-half and one_per cent,
of the number engaged in business, and,
while this seems a small proportion, yet
when it is multiplied by the number of
years which ma¥ be found to be the
average period of the druggist’s career
in business it is very large. Thus, if the
average period is twenty-five years and
the average failures during the annum
are three-fourths of one per cent., there
is a showing of nearly 19 per cent, of
failures among those who go into busi-
ness. Tabulated records of the bank-
ruptcy courts, so far as they relate to
chemists and druggists, are” presented,
and the significant statement is made
that in dealing with the bankruptestates
of chemists and druggists it iIs almost
invariably found that the debtor had not
kept books to disclose his financial condi-
tion.

If the druggist does not keep close
track of his business, his expenditures,
sales, and the many little items making
up the a%gregate, it is not at all surpris-
mgf_that_ e becomes involved in financial
difficulties. Too many place all the cash
received from sales " into the money
drawer and from this pay their bills as
they are brought in, without keeping any
special account of these business trans-
actions, and at the end of the year the
balance is often found on the wrong side
of the book. Insolvent drugﬁlsts are
very naturally the ones who have not
kept proper accounts, and our contempo-
rary argues that there is a natural ten-
dency on the part of tradesmen to lose
their interest in _book-keeping when
things go wrong with them, and that it
requires an exceptional courage to con-
tinue year after year the strict records
of a declining estate. Book-keeping is a
pleasantdugl if favorable balances are
growing and a most discouraging duty
when the ledger shows only accounts
which cannot be paid and expenses which
can never be recouped. Lax book-keep-
ing is a serious |njurg and one of the
causes of financial embarrassment, but is
no doubt as frequently the consequence
as the monetary cquse of difficulties.

The conditions governing the drug
trade in this country vary considerably
from those existing in England, yet every
business should be watched in its tak-
ings and outgoings closely and systemati-

cally, and he who ﬁays strictest attention
to these details is he' who knows at any
day just where he stands and can plan
and work and scheme for the future.
Just what method of book-keeping is
best available in the drug store we can
not advise, but we surely have the sup-
port of the successful men in the trade
in our advice that the business side of
the drug store should be closely watched
and conducted in a business manner.

A Quinine Discussion.
From the New York Shipping List.

The managers of two German quinine
factories have been divulging secrets
concerning the efforts made last winter
to establish an agreement among all the
manufacturers, and the London Chemist
and Druggist devotes considerable space
to what 1S styled a “confession’ on' the
part of one of the leaders in the move-
ment.  According to this narrative, it
was the Purpose to limit production, and
to establish the wholesale price at 50
marks per kilo.

It was argued that the profit of 30 per
cent, to manufacturers could be main-
tained, put the problem of how to dis-
pose of the accumulating surplus bark,
as a consequence of decreased manufac-
ture of quinine, was a serious stumbling
block and remains unsolved. One Ger-
man factory is said to have withdrawn
from the negotiations because the bark
growers would suffer from such an ar-
rangement. It was certainly very kind
and humane treatment of the planters if
the tale is true, but we heard at the time
from very good authority that the factory
withdrew because the allotment was not
satisfactory—in other words, because it
was not allowed more than certain com-
petitors, like a boy demanding a larger
slice of cake. It is well enough to at-
tribute some other motive as promptmg
the action, provided there 1s groun

Y enough to stand upon, but the truth

would have been more acceptable in this
case.

The so-called “confession” will not re-
dound to the credit of those engaged in
it. The American representatives who
partncnfpated in the negotiations acted the
part of honorable gentlemen in refusing
to talk on the subject after their return.
No amount of questioning could influence
them to say a word of what transpired,
and they still maintain a strict silence.
Two other delegates, however, through
a_desire for cheap notoriety, probably,
give publicity to matters which were
considered confidential from being dis-
cussed at private meetings of the quinine
manufacturers. Of course, no harm can
be done by the unimportant developments
as the market has undergone a change
since November, and there are no pros-
Eects of an agreement ever being made

etween competitors on the other side,
but it is the principle ofdlvu!jgln%\?ecrets
which_should be condemned. When a
man is taken into the confidence of
others, with the understanding that what
he hears is not to be discussed outside,
he should hold sacred every word and
action until given permission to do other-
wise.

Points for Clerks/

In these days of septiraental labor dis-
cussions and false estimates of values
the great danger is, says the Boston Her-
ald, that the world will lose the sturdy
strength of body, mind and morals that
has been its firm support, especially in
the life of this country. In place of re-

arding work as a friend, the majority of
the people regard it as an enemy, and the
attitude that the average man and woman
takes is that the world owes him or_her
a living, and has to give it with as little
return as possible. In the old time the
idea prevailed that what was worth hav-
ing was worth working for, quite a dif-
ferent way of looking at it from that by
which it is regarded by the present gen-
eration. ) S )

Almost daily one sees typified in busi-
ness life the old parable of the talents.
He who knows what to do with the one
so that it increases and comes back to
him double, is the one who makes the
success, rather than he who having more,
buries it to keeF it safe, so that neither
he nor the world is any better for his
possession of so much that might be
made of real value.

The story of the early beginnings of
one of Boston’s prominent business
men may be interesting as showing that
one mast pay for what he has in this
¥y0r|d, as a rule, by hard work and sacri-
ice.

Like so many other strong business
men, he was a farmer’s boy, and his
early life was that of so many another
boy of the same class. But, like so many
another, his ambitions ran away beyond
the boundary alike of the farm™and the
little town which he knew as home, and
he longed to go ont into the big world
and try his luck at mastering it. “He felt
that destiny had something larger in store
for him than he could obtain in the little
world which was all he had known, and,
with the pluck and perseverance that has
always been characteristic of him, he set
out to compel fortune. He was then 15
years of age. He went to Worcester into
the employ of a small clothing,dealer,
receiving for his compensation the first
year, his board. Most young men of the
present day would turn up their foolish
noses at ‘working a year on “board
wages,” but they might easily afford to
do so if their future could be as assured
as was that of the plucky farmer’s boy.
The second year he received, in addition
to his board, $1 per week, a very munifi-
cent sum to the 16-year-old fellow who
had actually been without pocket money
for a year. ~ It was while he was servmg
as a boy in this house that he met an
knew Mr. M-—--, the partner of the
present house. Their acquaintance soon
grew into genuine esteem and regard,
and from this friendship grew the pres-
ent business association. Mr. M-
opened a store in Worcester, and made
his }/]oung friend perfectly happy by ask-
ing him to become his assistant at what
seemed the magnificent salary of $300 a
year. It seemed then to this boy of 17
as though fortune had opened wide her
door to him and bade him enter. He wasn’t
at all slow in accepting the invitation,
and so kindly a guest was he that new
favors were showered upon him, and he
showed that he merited them all.  This
beginning was the first steﬁ toward the
foundation of the present house, and it
owes its prosperity very greatly to the
courage, the patience, the perseverence
and the far-seeing wisdom of this young
man.

Shall We Have an 1891 Meeting?

_ Traverse City, July 10—Asthe usual
time for the annual gathering of busi-
ness men is approaching, | would like to
know whether there has been any move
made in the direction of time and place
of hold it. The date of our last meetin
was an unfortunate one, and the fact o
our not being able to accept the hospi-
tality of our Saginaw friends at a time
when they desired, operated against us,
| believe, by scattering our forces to the
four winds. It is true, nodoubt, that some
of the local bodies have_forfeited their
rightto a charter, and in conversation
with some they ask if it is wise to hold a
meeting this year. Does this condition
in some quarters warrant us in_continu-
ing silent? Is there not a manifest dis-
position on the part of all to continue
these annual meetings,even though there
is no apparentdemand for action in a par-
ticular direction? The good that has
been done lives to-day in many a town.
Many good things trace their origin to
the association of business men, and the
pleasant acquaintances we all made so
recently stimulate my thought, and oth-
ers no doubt, to another meeting, such as
was held in Muskegon, Flint,” Cheboy-
an and Grand Rapids. Will you not
throw the subject of a meeting open in
The Tradesman, inviting correspon-
dence? Let us see the disposition
toward it and ask for some expression. |
could name a hundred | would like to
hear from, but would, however, much
rather see them.

Our local association is all right, with
over 100 paying members.

Frank Hamilton.

The Drug Market.
Gum opium is dull, but not quotably

changed. Morphia is steady. Quinine
is weak.  Oil erigeron has advanced.
Oil fireweed is higher. Linseed oil has
declined.
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W holesale Price Current:

Advanced | Oil fireweed, oil erigeron.

Cubebae
Exechthltos
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o

Soiod

&

Geranium, ou 0% Vs
& 6085|p|| Sem gal. e
Heded 00
00
00}
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30
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Slmllax

flora.

|

ScHIae (po. 35)........... 10® 12
fOLIA. ym Iorr):grpus Feetl- 35
....................
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nivelly ........ Z2G ingiber a.. 10® 15

5 Al % Zm%lber] 2® 25
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- 50Dextr ne
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SEERDIBAIABAE & GiR 8
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"Declined—Linseed oil.

TINCTURES.

Aconitum Napellis R..

AlOES......coooviinnn
0es “and myrrh.

Benzoin,

Sanguinaria.
Barosma..
Cantharides.
Ca%swum
Ca damon,

Catechu
Cinchona,
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Alumen...
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Antifebrin..
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Glue, Brown...
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CHEMICALS AMD

PATENT MEDICINES.

DEALERS nr

Paints, Oils 1s? VVarnishes.

iAgents for the

UILLB PREPARED PINTS.

le dfHe Drisstl Mies.

We ore Sole Proprietor» at

Weatterly'8 Micliigan Catarrh Remedy.

SE»

We Have la Stock and Offera M |

WHISKIES, BRAKDUSS,
GINSWINES RUM S.
We sell Liquors for Medicinal Purposes on

. VI
We Rive oar Personal Attention to Mail Ord%r» and Guarantee Satlsfaottop.
¢ 1 orders are Shipped and Invoiced the same day we receive them. Senam e

0 trial order.

LiquorPotass ArsinitiB 10% 12

5 &

Jtaeltine 1 Perkins Drill Gy,

grand RAPIDS. MICH.
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GROCERIES.

Fresh Stock.
“Store Crank” in American Grocer.

To achieve the greatest measure of
success in this age of active competition
and push, the general stock must be kept
fresh. We are living in a fast age and
the store-keeper who, when his customer
wants a yard of calico to match a dress
bought the year before finds he has it on
his shelves, had better get out of the bus-
iness at once for he is fast waning into
innocuous desuetude, and will ere many
years have the sorrow of hearing the
sheriff say, over the last remains of his
stock, “going, going—gone!” A live
merchant has no excuse for having un-
salable goods on his shelves, lie may,
and doubtless will, err many times in the
selection of some portions of his stock,
but it takes but a few days or weeks at
the farthest to find out whether he has
struck the popular chord in their selec-
tion, and as soon as he finds he has not,
at once bring them into Promlnence by
extra effort and dispose of them at a re-
duced price, below cost, if necessary.
When a loss seems to be inevitable, do
not prolong the agony, but put the knife
in and slaughter it. "It is a comparative-
Ity easy thing to keep a grocery stock
resh, "because the articles of food are
comparatively few that are considered
necessities, and being in active demand,
do not have the opportunities for deteri-
oration that the dry goods, hardware, or
shoe stock would have. If you have
ginghams, calicoes, lawns or other
goods which move slowly tear them up
into remnants of patterns of from five to
fifteen yards. Roll up into neat rolls
and label “ten yards 60 cents,” “five
yards 30 cents,” éetc., and pile ulp neatly
on the counter. What in full pieces
would stay on your shelves until moth
eaten, will go off vere]/ rapidly if this
method is adopted. 1 have torn up thou-
sands of yards of dress goods in this way
and found a_very read)é sale for them.
Laces and ribbons can be disposed of in
the same manner. By attending to this
matter frequently, you will be surprised
how often ]your stock changes, and inde-
pendent of the satisfaction which you
will receive yourself you will have the
congratulations of your trade on the
changed appearance of your stock as
they visit you from time to time.

The shoe stock is another department
that must be heroically treated occasional-
ly. The styles are so varied and the de-
mand for particular goods very exactinrg]],
especially by the female contingents who
are decided in theiropinions of just what
they want on their dainty little (or big
as the case may be) pedal extremities.

Never argue with a lady about her
footgear. She has her own opinion as to
the style, qluallty and fit, and you might
just as well try and remove the Chinese
wall with your breath as to spend it in
I(?/Iﬂg to convince a woman_against_her
idea as to the proper thing for_ her feet.
In constant handling_and trying on of
goods they become soiled. At least once
a month gather the various lines togeth-
er, select fifty pair, more or less, and put
in some attractive place in the store,
placarding them at a reduced Frlce. At
and of the goods are particularly fine
and merely soiled, it will pay to return to
the manuftacturers for refinishing both
sole and uppers.

Your hardware stock will not suffer
from changes of style as much as it will
from rust accumulating on it, caused by
frequent handling. The polished blade
of a knife, chisel or plane” will rust im-
mediately if not at once wiped off dr%/.
The rustic from the backwoods when he
selects a razor or knife, feels in duty
bound to expend all his lung power in
blowing his breath on the blade to find
out how quickly it will dry off or vanish.
He has a sort of natural philosophy of
his own which enables him to determine
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the quality of the steel and the temper
of the tool by this process. Be very care-
ful to have your hardware in the ‘driest
portion of your store. Locate it so it
will get the least beat in the winter and
have'the sunlight in summer. Keep it
far removed from the salt and dairy at-
mosphere of your butter or salt fish de-
artment. The fancy articles which you
eep in this line for 'show case display,
watch very carefully. Keep a flannel
cloth” where it can be reached handily,
and after showing a customer a knife or
razor wipe the same immediately perfect-
ly dry before putting it in "its case.
Never display rubber goods in the same
case with cutlery. They will cause rust
nearly as quickly as water. | refer par-
ticularly to soft rubber goods and not
vulcanized goods, such as combs, pins
and the like.

The stock of hats and caps needs to be

watched very closely. Sizes will become A

broken and goods accumulate dust and
become grey unless constant attention is
given to thém. Each fall and spring the
styles change, and it requires one to be
constantly on the alert to prevent large
losses by mere neglect. The same tactics
can be used in disposing of unsalable
hats that | have outlined for shoes and
dry goods. The spare moments in a
store cannot be used by the merchant of

to-day in sitting idly around only wait- Geese

ing for the trade. ~ Every moment not
used in_attending to the trade must be
spent in preventing waste and decay.
The price of success in mercantile life is
the same as in the professional, namely,
“eternal vigilance.’

Short-weight Codfish.

Bradley, July 18—I would like to en-
quire through the columns of The
Tradesman whether any of my brother
merchants have been bothered with
short-weight codfish. 1 have purchased
codfish of several different houses and
have never found it to come up to the
billed weight, the last lot being seven
pounds short.

The Tradesman did the retail trade
of the State a good service in putting an
end to short-count pickles, some time ago,
and | sug?est that it now throw the weight
of its influence on the codfish question,
to the end that we may get what we pay
for. Lee Deuel.

Bannister—E. C. Brown succeeds
Brown & Ensign in general trade.

Crockery &G lassware

LAMP BURNERS

No.
No.
No.
Tu
6
No.
No.
. No.. e
First quality.

INo. 0 Syn, crimp top
No 1 “ “ “
No, 2 * .

XXX Flint.

No. 0 Sun, crimp  top
0. “

! Bearl top.

No. 2ISHn, wra‘\‘pped a“nd Ia‘peled...
0. H “ " “ .

NP e

No. 1sun, plain bulb, per doz

“ “

0.
No. 1crimp, per doz....
No.2 “ P. PeL.

FRUIT JABS.
Mason’s or Lightning.

Pints
Suarts..
alfgallons..
Rubbers....
Caps only
STONEWABE—AKRON.
Butter Crocks, per gal
Ju‘gs,\Aggl., r“d z 75

Milk Pans, T gal., per doz. (glazed 750}....

E < 90c).

PERKINS &HESS

DEALERS in

Hides, Furs, W

ool & Tallow,

NOS. 122 and 124 LOUIS STREET, GRAND RAPIDS, MICHIGAN.
WE CARET A STOCK OF CAKE TALLOW FOR MTLL USE.

PRODUCE MARKET,
Apples—Green, 50c pe
BEh 0

r hox.
ns—Dry beans are Hrm and In strong de-

mand at $2 per bu. for choice hand picked. “Wax

and string command 75c per bn.

E%?’Eer_—'lrﬁ%nmae%slcspfeurlij% around, de IelSrCs

purchasing only
Blackberries—S@10c per gt
Celery—25¢ per doz. bunch
Cabbages C

@832 per Crate, according to siz
Cherries—81.50@8L 75
Eucum_tln_ rs—SSCIQ)etr

s—Ihe market Is

ers %%y 15ancm10 d at 16c.
Honey—DuI# at 16@18for clean comb.
Lettuce—bc for Grand Rapids Forcin
O&uons—G command 10@15c. p

cordin
Potatoes—The market is plentifull

with home_gzwown Yvhlch isheld at SOéGOC
Pieplant—2c per Ib.

doz

f

er gt.
pTgmatoes—Sl.ZS for 4 basket crate of
cme

Wat'ermelons_—ThF
poor stock, which sells as low as
Is in moderate demand at 12@15c

POULTRY.

Local dealers pay as follows for live wei
Spring chickens.
Eall chickens.
Turkeys...
Sprin

Fall

PROVISIONS.

or immediate wants at 1 .

es.

ew stock is In fair demand at 81.50
ize.

per bu.t for red or black.

without change. Deal-

5 e? doz., ac-
tosize. Southern command 84$per bl

upplied
per bu.

eas—bC@7sC per bu,
Olr?gt%ighes—ln pplentiful supply, but little call
Raspbérries—BIack, 8cper qt., Red, 10@12)4c

fancy

market is_glutted wit]
loc’ Fair stoc

ght:
1

The Grand Rapids Packing and Provision Co.

quotes as follows:

PORK IN BARBELS.
Mess, new....
Shortcut.....

Boston clear, short cut..
Clear back, short cut.....
Standard clear, short cu
sacsaoe—Fres
Pork Sausage..
Ham Sausage

. best....
hand S

i
Oand 50ib! Tubs!".""

31

51b. Palls, 12In a case
10 Ib. Palls, 6In a cas
201b. Palls, 41n a case.
501b. Cans......ccccvciririiena

Bl

Extra Mess, warranted 200 Ibs
Extra Mess, Chlgaqo packing..
Boneless, rump butts

b. Pails, 20in a case.

smoked meats—Canvassed or Plain.
Hams, average Zl%ms
S,

FISH and OYSTERS.

F.J. Dettenthaler quotes as follows:
FRESH FISH.

Bl
M

. oysters—Cans.
Fairhaven Counts........c.cocceovvivenrienns
SHELL 600DB.

BERR BEE

ey
)
g2 =3
<
h=}

o0
o
oo E

88851 iR

o0 H HE HE
S TSR SR

CANDIES. FRUITS and NUTS.

The Putnam Candy Co. quotes as follows:
STICK CANDY.

Pails,

wist
Boston Cream
Cut Loaf....
Extra H. H....

BRYANNNF
EERRREN

MIXED CANDY.
Full Weight.

o

S,

0000
=R

=N

onserves,,
Broken Taffy.
Peanut Squares.
Extra

S5
S

=&

French Cream
Valley Creams..

fanc?/—ln_hulk.

. Full Weight. .

Lozgnges,gl_am ..1054
rinte .

Chocolate Drops....

Chocolate Monumentals.

Gum Drops....

Moss Drops

Sour Dr?éas.

Imperia 1
fancy—in'51b. boxes.

Lemon Drops....

Sour Drops....

Plain Creams.
Decorated Cre:
String Rock..
Burnt Almonds
Wintergreen Berries...

CARAMELS.
No. 1, wrapped, 2 Ib.hoXes.........cccoerrrrnnns
No. T 9 3

No.2 « 2

No. 3 3
Stand up, 51b. BOXES........vveerereererererrieeneane. 1

i . OBANSES.
California, Med. Sweets %285 ......

50-176s..

. . LEMONS.
Messina, choice, 360....
. ancy, 360.

*  choice 300.
fancy 300

388 8%

oS8 o

Fis. S OTHER FfO I .
igs, Smyrna, new, fangy layers...
9 v “ choice X

Fard, 10-Ib. box
“ SO,

Persian,_S(j-Ib. box..
NUTS.

Brazils, new..

[
Walnuts, Grenable..
“ o Chill..
Table Nuts, No. 1

“ No. 2

Pecans, Texas, H. P....
Cocoannts, full sackB

PEANUTS.

Fangy, H. P., Sun
Fancy, H. P., Flags....
“ “ 7 “ Roasted.
Choice, H. P., Extras.........
“ “ “" Roaste
HIDES, PELTS and FURS.

Perkins & Hess pe'\_}/ as follows:
IDES.

cured...
Calfskins,
“ _cure
Deacon skins....
No. 2hides M off.
PELTS.

MISCELLANEOUS.

w
Grease but
Switches
Ginseng....

OILS.

The Standard_Oil Co. quotes as follows, i
barrels, f. 0. b. Grand Rapids:

Water White.... 8)4
ecial White i
ichjgan
aptha.. 4
asoline 4


mailto:81.50@81.75
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APPLE BUTTER. i 'S foi i i
Chicago goods............ee.... 734@8 gtrewberrles. .. 1* Hurpmel S't{%l,lj %% Cracked...... Wheat _______ 5 Ginger, Amﬁar?"' jp EneLen BREAKFAISST
AXLE GREASE. 25 CHICORT “_Jam maica. 24
1658 41Kk : _c Mace Batavia....... .40
Frazer’s. ud . §34 FISH—Salt. Musfar Eng and Trieste” 5
Wood boxes, g(r)zd(c)zza's'é ..... ) 8 common. uRed.... ST Bloaters. T 2 TOBACCOS
per gross '9_% f%(:otton DFr perdoz. 125 Yarmouth..........c.o.... Nutmeg 58 P
25Ib. palls .......................... i VEATS o« f . iy cod. PepREr: |ngapore 2 pails unless Otherwise noted.
Aurora. Corned beef, leby:s... ..210 17 : “ .5 th
Wood boxes, per doz...... Pgtt%tdbEEf Arnlrg rs 1B 10 Sage 20 ‘;’ﬁ
0z.case... 175 : 0
341 100 2
N .
Wood boxes, perdoz ...... 50 “ chicken, 34 Ib. % E g g% sl III e & 3
'3doz. case.. 51% VEGETaABSLES‘ Genuil D !'oi;) and, bbg:s @ Slg
per gross American Swiss 700 Round short Y . 27
Peerless. Hamburg EE‘grrt‘lcqesstsyulé ....... 21% COUPON BOOKS, 34 %[ 1 Mustard 27
25 Ib. pallsIN ™ L “ mas %40 40
Agme, 14/15 cans, \é/aoz .. 45 &Y n % %21
. .., 8 Lewis Boston Baked. 13 26
. bIlb 1 l% \I?\?gr%tzéte aBlartked % ézi
Teller’s, '4'I't'>'"eén's'"do'z'"' 5 Corn 40
. 3411 .o 1% #ambur h % %
. iger
Arctic, 141b cans .. 80 Purit 110 A
“ %4 t“ 21%8 Erie.. Peas 15 “Tradesman.” NO % %tbblfolgo Ibs nd:sii.3
“  Bft « 960 Hamburgh marrofat........... per hundred............... 2.00 Wh St - R
Red Star, %Zlfftt cans. % « ecn JuneE 150 .o 2 05(0) .5
ampion En P
« o Tt o« + 180 Hamburgh, petitppois 9175 P o Fa &
BATH BRIC So Ked it 1 % “ é % FLAVORING EXTRACTS }2
Englis h2dozen in case. I~ Harrls s"t'e'a'n'd'zi'r'd ----- i h (ﬂpe jor.” Jennin s D C. C Vanilla 4
Bristol. o VanCamps Mairrofat T per UROTED. oo 2% 20z folding box ZB 1% Ly
g Archer’s Early Blossorﬁ """ 13 o ‘51% 28% “ 1 21% %34
o French.. —180 [ e 600 00Z “ 2 oo 300 %
P\llms round 1?)(5% French... T .17®18 8oz GUN PO.\./\.I?I;E(E 40 %ﬁ
0. 2, sifting 2 Erie..um p ________________ 0 Ke?fs 550 Scotch, in bladders 98
“ 5 « - ‘é% Squash. Half kegs....... ..300 'lylacce}?o:?/ ars 25
Nooon 80 Hubbard. e v 120 g5 FrenchRappee, in 3
140 ) OldAgen ? Wr(l)sley s Brands, %
... 175 : oun
1« 20 1% Chicago good ........... @ . 8 0
No %Ce}‘rpet %% Ui - LAMP WICKS. 3
niversal.
Parlor Gem. .25 %% $ 1, per hundred......... $0 .8
ommon W hi: D 130 300
arﬁy “ 120 106 $3 400 Sl for barrel.
Warchoise. 5% 2 200 Bulk, per'gal "
u . , 60 Lalabna............ . Lranulated, boxes.............c Bulk, pergal .................
UK Germca“ors:\?vLe%TtE—BAKER S 220 " 700 Beer rtFt)ug doz mp(:rggseed 175
Rising Sun.... .500 Bulk orders for above coupon
York State. % books are subject to the follgw— Condensed,Migo """ 15 T'”kfo'l cakesbper doz
Self Rising.. 2 g discounts: " L No.9 sulphur... 16 Baker’s, per | -3
LOVEl s cent Anchor parlor 170
Is-totel 5‘8"’ boxes .............. 11&33 gﬁ 1% “ 18; IEI)(() ortoparl'o"r' %zlg PAPER * WOODENWARE
Paraffine... 2 5@9 CRACKERS. portp L PAPER
e s h Blackstrap "
Seym &3 Sugar houSe.........ccov..uec..
CANNED GOODS. am.. @10 Bifter., 534 Cuba Baking.
Swiss, imported. ... 5 T am 531 Ordmary .......................... 19
FISH. leburgdeormesnc _ Ibbe ﬁ “ e Porto Rico.
tlm Nlmnl, 114 an LHNIDUTGET ... B t s
Ligtle Neck, 11b.. %% CHEWING GUM. C|Dt§/ r(]')d’a % Fancy g
am Chowder. ™" Rubper, %88Iumps ................ 3% Soaa..... -8 Eair 7
standerd, 3Ib"c')')'/‘é'téi-§. """" 290 spruce, Z0pieces........ 7| ZgrtyyOyster s & GO0, 2 ® ‘éStCt Nor i 50
Standard, 11b CATSUP. CREAM TARTAR. Chmcg 2 h on otton, No. 7 T
B 21b 21OSn|ders ﬁ,{)mt L 3)%"'0“3/ pure 2 Fancy . 3 56Ib. dair ba S : 7 Sea Island assorted ]
“ elfer’s ‘Absolute D O haitbarrel 3 xtr Y Aigoins NO. SHEMP.coorerrerer
quart 3o @12 arrels, 3c extra iggins. 0. mp... S
Star, %IB %44}55 CLOTHES FiNe. - ¢ o CATMEAL. @ 56 Ib. dalryé tiargR.(.).é.l.(. ........ 7 No. 6
Picnic, i D ..388 5gross bgocol"s'i%'ri:'r'_'l'_'s': ------- 40 DRIED FRUITS. Half barrels 100 S @2836 IbS. sacks...... R 27 Tuybs, No . g%
Kiackerel: Bk e @4 Apples. Half bblRQ0 s @288 Common| Fmea i |oar§‘|'S o « T80
Standard, 11b 199 Pound packages. .l @ gggdgleac{éd... . gﬁ Barrels 180, 50 " BALERATUB. Palls, No. 1, two-hoop.. " 150
Mustard, 31b... ' Féallfornla Evaporated e Arm &Hammer. &332 Clothe'\sl ins, 55r boxes— 1%
Tomato Sauce ZEN. 14 Barrels, 1,200 count.......... %6 50 v Bowls, ?1 1
Soused, 3 |b---|-- : ) - . Epact?(%emes & Half barrelss?(n)g Courit= %% % 21%
ectar :
Colymbia Riyer, fl?t %34 Peacheénes 12 Barrels, 2400 count ......... 75 Golden l—ri)arvest 5 :: - gg
Algska, ]ﬂ)b ..... . %34 P?Sﬁf 3li Half barre s,Pll,PZggcount... 4@ SYRUPS. ¢ assprted, 17san 2
2 a Prunes, sweet.....\.. 10 Clay, No, Zflt? ] _ImBarrels . Baskets, ma %g
American 145.. 204 PRUNES. 7 Cob 1[\—1'0D'3 ulre A,cHaltbbls “
. pis R b& Amber,.
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THE A BC OF MONEY.
BT ANDBEW CARNEGIE.
[CONTINUED FROM LAST WEEK.I

Although one would think that in
coined metal ﬁieces we had reached per-
fection, and that with these the masses
of the people could not be cheated out of
what is so essential to their well-being,
—*“honest money,”—yet one way was
fonnd to defraud”the people even when
such coin was used. The coins have
sometimes been “debased” by needy gov-
ernments after exhausting wars or pesti-
lence, when countries were really too
poor or too weak to recover from their
misfortunes. A coin is called a “de-
based” coin when it does not possess
metal enough to bring in the open mar-
ket the sum stamped upon the coin by
the government. There is nothing new
about this practice, which always cheats
the masses. It is very, very old. Five
hundred and seventy-four years before
Christ the Greeks debased their coinage.
The Roman emperors debased theirs often
when in desperate straits. England de-
based her’sin the year 1,300. The Scotch
coin was once so debased that one dollar
was worth only twelve cents. The Irish,
the French, German and Spanish govern-
ments have ail tried debased coin when
they could wring no more taxes directly
out of their people, and had therefore to
get more money from them indirectly. It
was always the last resort to “debase” the
coinage. These instances happened long
ago. Nations of the first rank in our
day do not fall so low. | must pause to
make one exception to this statement. 1
bow my head in shame as 1 write it—the
republic of the United States. Every one
of its silver dollars is a “debased coin.”
When a government issues “ debased
coin,” it takes leave of all thatexperience
has proved to be sound in regard to
money. Sound finance requires the gov-
ernment only to certify to the real value
possessed bx each coin issued from its
mints, so that the people may not be
cheated. Every time the government
stamps the words “One Dollar” upon
371K grains of silver, it stamps a lie;
disgraceful, but alas! too true, for the
silver in it is worth to-day not a dollar,
but only seventy-eight cents.

Another delusion about money has
often led nations into trouble—the idea
that a government could “make money”
simply by stamping certain words upon
pieces of paper, just as any of you can
“make money” bh/ writing a note prom-
ising to pay one hundred dollars on de-
mand. But you know that when you do
that, you are not making “money” but
making a “debt”; so is any government
that issuesits promise to pay. And there
is this about both the individual and the
government who take to issuing such
notes upon a large scale: they seldom
pay them. The French did this during
their Revolution, and more recently the
Confederate States “made money” at a
great pace, and issued bonds which are
now scarcely worth the paper they are

rinted upon. Every experiment of this

ind has proved that there can be no
money ‘“made” where there is not value
behind it. Our own country issued bonds
and the people of other nations bought
them for forty cents upon the dollar,
although they bore and paid interest at
6 per cent, in gold, so great was the fear
that even the bonds of this country would
not prove an exception to the usual fate
of such securities issued during trying
times. Only because the government
kept strict faith and paid the interest
and principal of these bonds in gold, and
never in silver or in any depreciated cur-
rency, has the value of Its bonds ad-
vanced, and the credit of the United
States become the highest in the world,
exceeding that even of Great Britain.
There has never been a better illustra-
tion of the truth that in dealing with
“money,” as in everything else, “honesty
is the best policy.” "Our government also
issued some notes known as “green-
backs.” But the wise men who did this
took care to provide a fund of one hun-
dred millions of dollars in gold to re-
deem them, so that any man having a
greenback can march to the treasury and
receive for it one dollar in gold.
~ But | am now to tell you another qual-
ity which this basis article of metal has

THE MICHIGAN TRADESMAN,

?_rove_d itself to fpossess, which you will
ind it very difficult to believe. The
whole world has such confidence in its
fixity of value that there has been built
upon it, as upon a sure foundation, a
tower of “credit” so high, so vast, that
all the silver and gold in the United
States, and all the greenbacks and notes
issued by the government, only perform
8 per cent, of the exchanges of the
country. Go into any bank, trust com-
pany, mill, factory, store, place of busi-
ness, and you will find that for every one
hundred thousand dollars of business
transacted, only about eight thousand
dollars of “money*” is used, and this only
for petty purchases and payments.
Ninety-two per cent, of the business is
done ‘with little bits of paper—checks,
drafts. Upon this basis also rest all the
government bonds, all State, county and
city bonds, and the thousands of millions
of "bonds the sale of which has enabled
our glreat railway systems to be built,
and also the thousands of millions of the
earnings of the masses deposited in sav-
ings banks, which have been lent b

these banks to various parties, and whic

must be returned in “good money” or
the poor depositors’ savings will be par-
tially or wholly lost.

The business and exchanges of the
country, therefore, are not done now
with “money”—with the article itself.
Just as in former days the articles them-
selves ceased to be exchanged, and a
metal called “money” was used to effect
the exchanges, so to-day the metal itself
—the “money” —is no longer used. The
check or draft of the buyer of articles
upon a store of gold deposited in a bank
—a little bit of paper—is all that passes
between the buyer and the seller.” Why
is this bit of paper taken by the seller or
Ithe one to whom there is a debt due?
Because the taker is confident that if he
really needed the article itself that it
calls for—the gold—he could get it. He
is confident also that he will” not need
the article itself, and Whﬁ? Because for
what he wishes to buy the seller or any
man whom he owes will take his check,
a similar little bit of paper, instead of
gold itself; and then, most vital of all,
every one is confident that the basis-
article cannot change in value. For
remember it would be almost as bad if it
rose in value as if it fell, steadiness bf
value being one essential quality in
“money” for the masses of the people.

When, therefore, people clamor for
more_“money” to be put In_circulation—
that is, for more of the article which we
use to effect an exchange of articles—
you see that more “money” is not so
much what is needed. Nobody who has
had wheat or tobacco or any “article to
sell has ever found any trouble for want
of “money” in the hands of the buyer to
effect the exchange. We had a very
severe financial disturbance in this coun-
try only three months ago. “Money,” it
was said; could not be had for business
purposes; but it was not the metal itself
that was lacking, but “credit,” confi-
dence, for upon that, as you have seen,
all business is done except small pur-
chases and payments which can scarcely
be called “business” at all. To-day the
business man cannot walk the street
without being approached by people beg-

ing him to take this “credit” at very
ow rates of interest; at 2 per cent, per
annum “money” (credit) can be had day
by day. There has been no considerable
difference in the amount of “money” in
existence during the ninety days. There
was about as much money in the coun-
try in January as there is in March. It
was not the want of money, then, that
caused the trouble. The foundation had

been shaken upon which stood the nine- P

tﬁ—two thousand of every one hundred
thousand dollars of business. The metal
itself and notes—real “money,” as we
have seen—only apply to the éight thou-
sand dollars. ere comes the gravest of
all dangers in tampering with the basis.
You shake directly the foundation upon
which rests 92 per cent, of all the busi-
ness exchanges of the country—confi-
dence, credit—and indirectly the triflin

8 per cent as well which is transacte

by the exchange of the metal itself or by
government notes; for the standard arti,
cle is the foundation of every exchangif-
both the ninety-two thousand and the

eight thousand dollars. So, you see, if
that be undermined, the vast structure,
comprising all business, built upon it,
must totter. .

| have finished telling you about “mon-
ey.” We come now to apply the facts to
the present situation, and here we enter
at once upon the silver question; and |
am sure you are all attention, for it is
the most pressing of all questions now
before you. You see that the race, in its
progress, has used various articles as
“'money,” and discarded them when
better articles were found, and that it
has finally reached coined pieces of val-
uable metal as the most perfect article.
Only two metals are used among civi-
lized nations as the standard metal—
gold in some countries, silver in others.
No country can have two standards.
Centuries ago silver was adopted as the
standard in China, India and Japan, and
more recently in the South American re-
publics; and it still is the standard in
these countries. When adopted it was a
wise choice; silver had nearly doubled
its present value, and was then steady,
and it answered all the needs of a rural
people. .

The principle nations of Europe and
our own country, being further advanced
and having much greater business trans-
actions, found the necessny for using as
a standard a more valuable metal than
silver, and gold was adopted; but as sil-
ver was used as money in many parts of
the world as the standard, and used in
these gold-basis countries for “small
change,” it was advisable for these na-
tions to agree upon the value in gold
which would be accorded to silver, and
this was fixed at fifteen and one-half
ounces of silver to one of gold. Please
note that this was then as nearly as possi-
ble the market value of silver as a metal
compared with gold as a metal. The na-
tions did not attempt to give to silver
any fictitious value, but only its own in-
herent value. And, more than this, each
of these nations agreed, when the agree-
ment came to an end, to redeem all the
silver coin it had issued in gold at the
value fixed. Everythm? went well un-
der this arrangement for a long time.
The more advanced nations were upon
a gold basis, the less advanced nations
upon a silver basis, and both were equal-
ly well served. . o
" What, then, has raised this silver ques-
tion which everybody s discussing?
Just this fact: that while the supply, and
therefore the value, of gold remained
about the same, great deposits of silver
were discovered, wonderful improve-
ments made in mining machinery, and
still more wonderful in the machinery
for refining silver ore; and as more and
more silver was produced at less cost, its
value naturally fell more and more; one
ounce of it, worth $1.33 in 1872, being
worth to-day only $1.04. It has fallen
as low as 93 cents. It has danced up
and down; it has lost fixity of value. To
all countries upon a silver basis_there
have come confusion and disaster in con-
sequence. The question in India, with
its two hundred and eighty-five millions
of people, is most serious; and P_/ou see
how our South American republics are
troubled from this fall in the value of
their basis-article, by which all other ar-
ticles are measured. Even the European
nations which are upon a gold basis are
troubled by this “silver question,” for
under the agreement to rate fifteen
and a half ounces of silver as worth an
ounce of gold some of these nations
have had enormous amounts of silver
thrust upon them. Most of them saw
what was _coming many years ago, and
ceased to increase their silver; some dis-
osed of a great deal of what they had,
and placed themselves strlctI_Y upon the
gold basis; but there are still in Euro-
pean countries eleven hundred millions
of dollars of silver legal-tender coins, not
counting the amount of “token” silver
money used for small change. It is not
safe to say that less than twenty-five
ounces of it would be found equal to one
ounce of gold if putin the market, in-
stead of the fifteen-and-a-half ounce
basis upon which these countries have
obtained it.

All European countries have been, and
are still, tryin_? hard to escape from sil-
Ver. In "1878, those comprising the
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Latin Union, which fixed the price of
silver—France, BeI%jum, ItaI?/, Switzer-
land and Greece—finally closed their
mints to legal-tender silver. Nor-
way, Sweden and Denmark in_ 1873 and
1875 ran out from under the silver ava-
lanche, and now stand firmly upon a
gold basis. Holland also, in 1875, took
its stand practically upon gold. Aus-
tria-Hungary has not coined silver since
1879, except a small amount of “‘Levant
silver thalers” for a special trade pur-
pose. Even half-civilized Russia took
the alarm, and ran as fast as she could
out of the silver danger, for in 1876 she
shut her mints to the further coinage of
the dangerous metal, except such small
amounts as China wished to take prompt-
ly from her. Soyou see that all those
countries that have tried silver and found
out the evils which it produces, and its
dangers, have been, and are now, using
every means to rid themselves of it. For
thirteen years it has been cast out of
their mints, for during this long period
no full legal-tender silver coins have
been issued in Europe. OnIP/our repub-
lic, among nations, is boldly plungin
deeper and deeper into the “dangers o
silver coinage. When we have had the
experience of older nations as to its oP-
erations, we may and, 1 think, surely
will wish, like them to retrace our steps
when it is too late. So, you see, there is
trouble wherever there is silver. What
to do with their silver, which has fallen
so low in value, is a serious problem in
all these countries. It hangs like a dark
cloud over their future.

So much has silver fallen in all parts
of the world and disturbed everythin
that several conferences have been'calle
by the nations in recent years, to which
the United States has sent delegates.
The object of these was to see whether the
chief commercial nations could not agree
again upon a new gold value for silver.
But the conclusion has always been that
it was too dangerous to attempt to fix a
new value for silver until it could be
more clearly seen what the future was to
show about its suPpIy and value, for
erhaps it might fall so low that twentg-
ive or thirty ounces of it would not be
worth more than an ounce of gold; no
one can tell. ~ As our country has already
one so far into the danger as_to have
our hundred and eighty-two millions of
dollars in depreciated silver, we had to
confer with our neighbors in misfortune,

and appear as creditors have to appear R

at meetings held to try to support the
bad business of a failing debtor.

Perhaps you are askin%1 yourselves
why, when | spoke of all the  European
countries in relation to silver, | did not
state the amount of silver held in reserve
by our principal rival, Great Britain
Listen one moment, and then ponder
over the reply. Notone dollar. France
has no less than six hundred and fifty
millions of dollars in silver in her bank
but every dollar of Britain’s reserves are
in the one steady, unchangeable basis-
article—gold. Wise old bird, the dear
mother-land sits upon her perch, whis-
tling away out of all dandger from this
silver trouble. She has made London the
financial center of the world. If any-
thing be bought or sold in foreign lands,
a draft upon London is demanded; be-
cause_every one knows that, come what
may, it will be paid in the best article
which cannot fall in value—gold. No
draft upon Paris or Vienna or New York
for  wise men. Why? Because the
nations represented by ‘these cities have
become involved in great possible losses
b%/thelr huge piles of silver, and may
attempt by legislation to make drafts
payable in that metal, which fluctuates
so in value. .

I wish the pe%ple of the United States
would watch Britain carefully. She
is keeping her own counsel; she is treat-
ing the silver-loaded nations with cool
politeness in the conferences, which she
gramoule condescends to attend only

ecause India, over which she rules, is
unfortunately upon a silver basis; if it
were not for that, she would Iprobably
olitely decline. When they talk about
ixing a gold value upon silver, she says
that she really does not know what she
will decide upon in the matter. What
she is praying for is that the United
States will continue to go deeper and
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deeper into silver until retreat is im-
possible, and she will keep her old
olicy, which has made her supreme in
inance. Her only possible rival is not
to be found in Europe, but here in the
United States. What a grand thing for
Britain if our country could be brought
down_to a silver basis—forced to re-
linquish the one standard which can
alone give a -nation front rank in the
financial world! Silver for the republic,
Gold for the monarchy: this is what
Great Britain is hoping may come to pass,
and what every American should resolve
never shall. Governments may pass what
laws they please about silver: the world
heeds them not. Every business tran-
saction between nations continues to be
based ondgold exclusively—nothing but
old—and will so continue. Britain
nows this and acts accordingly.

1 think | hear you ask indignantly:

How came our country to have three
hundred and twelve millions of silver
dollars in its vaults, like France, instead
of having its reserves in the sure gold,
like our rival, Britain, when, like
Britain, we have gold as our basis?”
That is_a question” every farmer and
every toiler should ask, and demand an
answer to, from his representative in
Congress. The reason is easily given.
Here is the history. Silver, as we have
seen, had fallen in value, and was likely
to fall still more. European nations
were loaded down with many hundreds
of millions of dollars, and all anxious to
get rid of it; owners of silver and of
silver mines were alarmed; what was_to
be done to prop the falling metal? Evi-
dently the government was the only
power which could undertake the task;
and towards that end all the influence
and resources of the silver power were
bent—alas! with eminent success; for
the masses of the people were represented
as in favor of silver.  If true, they were
going with the speculators against their
own interests, in the most direct way
possible. . . .

The first act which aimed to give by
legislation a value to silver was passed
in 1878. It required our government to
buy at least two million ounces of silver
every month, while all other govern-
ments had stopped coining it, because it
had become dangerously erratic in value.

The silver men insisted that these pur-
chases would raise its value; but were
they right? No. It did not advance in
rice. ~What was to be done then?
*Ah!” said these silver-tongued specula-
tors, “the trouble is the government has
not gone far enough; only increase the
amount; let the government buy four and
a_half million ounces per month of our
silver instead of two million per month,
and this will take all that the country’s
mines yield, and more, too, and so silver
must advance in value.” They were
right in stating that four and a half mil-
lions per month are more than the total
yield of the United States silver mines;
and then eight to ten millions of silver
are taken and used every year for other

urposes than coining  into “money,”
eaving not more than, say, four millions
per month for coinage. © Many people
were persuaded that If the government
bought so much silver per month the
value of silver must advance. The price
did advance, for many of these mistaken
people bought it upon speculation before
the bill passed. Silver rose from 9 to
121—almost to its old rate in gold.

But what has been the result since the
?assa e of the new bill?  The answer is
ound in the quotation for silver to-day,
It is back from 121 to 97, and here we
are again. So, instead of being free
from the silver trouble, as Britain is and
we should have been, these men have
succeeded in unloading upon the govern
ment already three hundred and ninety
million of dollars of their silver, and we
are getting almost as badly off as France
but “with  this difference: France and
other nations prudently stopped adding
to their burdens of silver thirteen years
ago, while our government is adding to
its store four and one-half millions of
ounces every month, costing a little
more than that amount of dollars. The
United States is trying to ignore the
changed position of silver, and make it
equal to gold, against the judgment of
all other Tirst-class nations. ~ To succeed,
we shall have to buy not only what our own

“patching up” pass-book accounts?
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Do you not want pay for all the small items that go out of your store, which
yourself and clerks are so prone to forget to charge?
Did you ever have a pass-book account foot up and balance with the corres-
ponding ledger account without having to “doctor” it?
Do not many of your customers complain that they have been charged for
items they never had, and is not your memory a little clouded as to whether they

have or not?

Then why not adopt a system of creditin
%atures of the ol

hundred other objectionable
a CASH BASIS of crediting?

that will abolish all these and a
method, and one that establishes

A new era dawns, and with it new commodities for its new demands; and all
enterprising merchants should keep abreast with the times and adopt either the

Tradesman or Superior Coupons,

COUPON BOOK vs. PASS BOOK.

We beg leave to call your attention to
our coupon book and ask you to carefully
consider its merits. |t takes the place
of the pass book which you now hand
your customer and ask him to bring each
time he buys anything, that you may
enter the article and price in’it. You
know from experience that many times
the customer does not bring the book,
and, as a result, you have to eharge
many items on your book that do not
appear on the customer’s pass book. This
is sometimes the cause of much ill feel-
ing when bills are presented. Many
times the pass book is lost, thus causing
considerable trouble when settlement
day comes. But probably the most se-
rious objection to the passbook system is
that many times while busy waliting on
customers you neglect to make some
charges, thus losing many a dollar; or,
if you stop to make those entries, it is
done when you can illy afford the time,
as_you keep customers waiting when it
might be avoided. The aggregate amount
of time consumed in a month in _making
these small entries is no inconsiderable
thing, but, by the use of the coupon
system, it is avoided.

Now as to the use of the coupon book:
Instead of givinc};]your customer the pass
book, you hand him a coupon book, say
of the denomination of $10,_ taking his
note for the amount. When he buys
anything, he hands you or your clerk
thé book, from which you™ tear out
coupons for the amount purchased, be it
1 cent, 12 cents, 75 cents or any other
sum. As the book never passes” out of
your customer’s hands, except when you
tear off the coupons,itisjust like somuch
money to him, and when the coupons are
all gone, and he has had their worth in
goods, there is no _grumbling or suspi-
cion of wrong dealing. In fact, by the
use of the coupon book, you have all the
advantages of both the cash and credit
systems and none of the disadvantages
of either. The coupons taken in. being
put into the cash drawer, the aggregate
amount of them, together with the cash,
shows at once the day’s business. The
notes, which are -perforated at one end
so that they can be readily detached from
the book, can be kept in the safe or
money drawer until the time has arrived
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for the makers to ﬁay them. This ren-
ders unnecessary the keeping of accounts
with each customer and enables a mer-
chant to avoid the friction and ill feel-
ing incident to the use of the pass book.
As the notes bear interest after a certain
date, they are much easier to collect
than*book accounts, being prima facie
evidence of indebtedness In any court of
law or equity. .
One of the strong points of the coupon
system is the ease with which a mer-
chant is enabled to hold his customers
down to a certain limit of credit. Give
some men a pass book and a line of $10,
and they will overrun the limit before
you discover it. Give them aten dollar
coupon book, however, and they must
necessarily stop when they have obtained
oods to that amount. It then rests with
the merchant to determine whether he will
issue another book before the one al-
ready used is paid for.
_ In"many localities merchants are sell-
ing_coupon books for cash in advance,
(};lvmg a discount of from 2 to 5 per cent,
or advance payment. This is es;l))eually
pleasing to the cash customer, because
it giveshim an advantage over the patron
who runs a book account or buys on
credit. The cash man ought to have an
advantage over the credit customer, and
this is easﬂ&/_ accomplished in this way
without making any actual difference in
the prices of goods—a thing which will
always create dissatisfaction and loss.
Briefly stated,the coupon system is pref-
erable to the pass book method because it
1) saves the time consumed in recording
the sales on the pass book and copyin
same in blotter, day book and ledger; (2
prevents the disputing of accounts; (3
puts the obligation in the form of a note,
which is prima facie evidence of indebt-
edness; (4) enables the merchant to col-
lect interest on overdue notes, which he
is unable to do with ledger accounts; (5)
holds the customer down to the limit of
credit established by the merchant, as it
Ls aLmost impossible to do with the pass
0

oK.

Are not the advantages above enu-
merated sufficientto warrant a trial of the
coupon system? If so, order from the
largest manufacturers of coupons in the
country and address your letters to

RAPIDS.



mines produce, but a great deal of what
all other mines Froduce throughout the
world, the total yield of silver being
enough to make one hundred and sixty-
eight millions of our silver dollars every
year; and then we must, in addition, be
i:)_repared to buy the eleven hundred mil-
ions of dollars’ worth with which Euro-
pean governments are now loaded down,
and which they are so anxious to sell.

So far from the government purchases
of silver having raised its value, the gov-
ernment could not to-day sell the three
hundred and thirteen millions of dollars’
worth in its vaults without losing some
millions upon the price it has paid the
silver-owners for it. ~ You will scarcely
believe that the accounts of the treasury
state that the government has made, so
far, sixty-seven millions of profit upon
its silver purchases. This is claimed be-
cause for the amount of silver put in a
dollar it has paid only abouteighty cents.

All this “profit” is fictitious.  You see,
the nation has been led into very foolish
purchases of silver. Four and a half
millions of your earnings are taken
through taxes every month, not for the
constitutional purBoses of government,
but in an effort to bolster up a metal by
paying prices for it far higher than it
otherwise would command.  Your gov-
ernment is being used as a tool to enrich
the owners of silver and silver mines.
This is bad, indeed, but hard:?/ worth
mentioning compared with the danger of
panic and disaster it brings with it
through the probable banishment of the
steady gold basis and the introduction of
the unsteady basis of silver.

The republic had the disgrace of
slavery, and abolished it.  Until this
year it was disgraced in the eyes of the
world because it had no law “which se-
cured to others than its own citizens the
right to their literary productions. That
disgrace has passed away also; but there
has come upon it the disgrace of “debased
coinage.” The great republic issues dis-
honest coin, andit is the only nation_ in
the world which does so, except Mexico,
which still coins a little silver. But
while the disgrace is upon us, the finan-
cial evils of “debased” coinage are yet
to come; for, although the government
issues debased coin, it agrees to receive
it as worth a dollar in_payment of duties
and taxes, and makes it legal tender, and
so it passes from hand to hand for the
present as worth dollars. In this way
the government has been able so far to
prevent its depreciation. How long it
can continue issuing four and a half mil-
lions more of these notes or coins every
month and keep them equal to gold no-
body can tell. "But one thing is clear:
ultimately the load must become too
heavy, and, unless silver rises in value,
or enough Is put into the dollars to rep-
resent their value in gold, or the pur-
chase of silver by the government is
stopped, we must sooner or later fall
from the gold basis to the condition of
the Argentine and other South American
republics.

This is how these silver dollars will
act which have not metal enough to sell
for dollars when the world begins to lose
confidence in the ability of the govern-
ments issuing them to pay gold for them
when asked. ~ Suppose a number of you
had decided to carry a huge log from the
woods, and you all ‘got under, and bend-
ing your necks, took its weight upon
your shoulders, and then some doubted
whether you really could stagger on un-
der the load; and suppose two or three
of you, after casting timid glances at
each other, concluded you had better get
from under: what would be the result?
The lack of confidence would probabl
result in killing those who were foolis
enough to remain. It is just so with
this delicate question of the measure of
values. A few speculators or “gold-
bugs” will resolve that, come what may,
they will make themselves safe and get
from under.

[to be continued.]

An Obliging Employer.
Applicant—Of course | don’t ask for a
partnership yet, but give me a position
in which I'will be sure of an early rise.
Employer—All right; 1’ll make you
janitor of the building. You will open
the doors at 4a. m.

THE MICHIGAN TRADESMAN,

THE “EQUALITY” PLAN.

A New Wrinkle in the Handling of Re-
fined Sugar.
From the New York Daily Commercial Bulletin.

The latest wrinkle in the handling of re-
fined suﬂars is the adoption of what is
termed the “equality” plan by wholesale

rocers at all prominent points in New

ork State and New Jersey. The
“equality” plan is nothing more or less
than the rebate system that has been in
force in this city and_immediate vicinity
for some time past. The arrangement as
to prices is Identical; so are the re-
gulations_as to the rebate of Jgc per
pound to jobbers who adhere faithfully
to the provisions of the agreement. The
regular freight charge has to be added
to the jobbers’ selling prices, so that
there is” practically no competition ex-
cept on even terms. Hence the adoption
of “equality” as the term designating the
new agreement. The plan went into
effect on the 6th instant in Clinton, Es-
sex, Warren, Saratoga, Washington,
Albany, Rensselaer, Green, Columbia,

Sullivan, Ulster, Dutchess, Orange, Put- O

nam, Rockland, Westchester and Rich-
mond counties in New York; Sussex,
Passaic, Bergen, Morris, Essex, Hudson,
Union and Somerset counties in New
Jersey. All sugar_is sold and billed to
the respective points by the American
Sugar Refining Company at list prices,
plus freight, and to each bill is attached
a certificate which enables the bearer to
secure the rebate providing the
official prices have not been cut. Sales-
men are furnished with a schedule of
rates of freight to all the various points,
and in takinghorders make precisely the
same price that is fixed by the refiners
for the various localities. It is under-
stood that efforts are making to extend
the system over a wider territory in time.

Two Letters which Exnlain Themselves.
Secretary Matthews, of the Michigan ]

Commercial Travelers’ Association, has
lately received the following letters of
acknowledgment:

Detroit, July 13—l am instructed by
the widow of my brother, Sigmund Fech-
heimer, to acknowledge receipt of Kour
favor of the Gth instant, enclosing check
for §2,500 in payment of life insurance,
for which, in behalf of the widow as
well as myself, | beg to tender you and
our esteemed Association our heartfelt
thanks.

It is useless for me to make special
mention of the many benefits derived by
the members since the existence of
our Association, which is naturally more
appreciated at the time of death, espe-
cially by those who derive its benefits.

My brother was one of the first mem-
bers, having joined March 7, 1874, u&-
wards of seventeen years ago. On look-
ing up the records and receipts for as-
sessments paid by him during his mem-
bership, | was surprised that the entire
amount paid was only §337 in all, or an
average of about §19.80 per year. This
I believe must be acknowledged by any
one to be the cheapest insurance that can
Possmly be expected and | would suggest
0 you, as well as the Board of Trustees,
to make known these excellent statistics
to all commercial travelers and business
men within_your reach, thereby largely
increasing its membership.

H. C. Fechheimer.

FROM EDSON, MOORE & CO.

Detroit, July 14—Enclosed we beg
leave to hand you receipt of Mary C.
Elliot for §2,500,” covering the amouut of
her claim against the Association as ben-
eficiary of Andrew Elliot, deceased.
~ We take this opportunity of commend-
ing the prompt and business-like methods
of the Association, and, in behalf of Mrs.
Elliot, we thank you personally for your
assistance and courteous attention in
preparing the proofs and looking after
the other details required under the
rules of the Association.

Trusting that the Association may con-
tinue to enjoy the prosperity it justly de-
serves, we are ours truly,

Edson, Moore & Co.

Use Tradesman xo Superior Coupons.

Michigan (Tentral

H ”
« The Niagara Falls Route.

. DEPART. ABRITE
Detroit EXPress.......oveceecninininnns 6:30am 10:00p m
Mixed 6:40 Am 4:3%Opm
Day Express..... 12:40am 10:00am
«Aflantic A Paci 6:00 am
New York Express. 1.20pm

All'other daily except Sunday., .

Sleeping cars run on Atlantic and Pacific Express
trains to and from Detroit. .

Parlor cars run on Day Express and Grand Rapid
Express to_and from Detroit.

red M. Briggs, Gen'l Agent, 86 Monroe St.

G. S. Hawkins, Ticket Adent, Union Depot.

Geo. W. Munson, Union Ticket Office, 67 Monroe St.

O.W.Rugglbs.G. P. & T. Agent., Chicago.

waem TIME TABLE

Milwaukee NOW IN EFFECT.
N ralvay

EASTWARD.
Trains Leave itNo. 14 tNo. 16tNo. 18-No. 28
345pm 10 55pm
452pm 12 37am
540

55am
3 15am

G’d Rapids, Lv 650am 1120am
Tonia.......... Ar| 745am 11 25al

=
3
N

340pm 800pm

6 00pm 1030pm

305pm 8 55pm

405pm 950pm
WESTWARD.

Trains Leave j-No. 81 tNo. 11 tNo. 13 tNo. 15

G’d Rapids, Lvi 7 Onam 100pm 5 10pm 1030pm
|

5 40am
7 35am
550am
7 Oam

G’d Haven, Ar| 850am 2 15pm 6 15pm 11 30pm
Milw’keeStr “ ... 6 45am G45am
Chicago Str. “ 16 00am

+Daily. tDaily except Sunday.
Trains arive from the east, 6:40 a. m., 12:50 p. in.,
5:00 p. m. and 10:25 p. m.
Trains arrive from the west, 6:45a. m., 10:10

a. m., 3:35 p.m. and 9:50 p. m.

Eastward—No. 14 has Wagner Parler Buffet
No. 82 Wagner Slﬁepei.1
0.

car. No. 18 Chair Car,
Westward —No. 81 Wagner Sleeper.
Chair Car. No. 15 Wagner Parlor Buffetcar.
John W. Loud, Traffic Manager.
Ben Fletcher, Trav. Pass. Agent.
Jas. Campbell, City Ticket Agent.
23 Monroe Street.

CHICAGO JUNE 21,1891.
& WEST MICHIGAN RY.

DEPART FOR AM P.MIP.M PM
Chicago....... t10:00 tl:15 *11:35
Indianapolis tl0:00 tl:15 11:35
Benton Harb tl0:0U tl:15 *11:35 §6:30
St. Joseph. tl0:00 tl :15*11:35 86:30
Traverse C +7:25 15:25 *11:30
Muskegon. 19:00 tl:15]t 5:40 t6:30
Manistee . t7:25 t5:25 ...
Ludington t7:25
Big Rapids... t7:25 t5:25 ...

t5:25
Ottawa Beach.. . tl :15t 5:40
tWeek Days. -Daily. §Except Saturday.
1 AJAA A M has through chair car to Chlca-
Iv .w go. Noextracharge for seats.

1.1 FT P. M. runs through to Chicago solid

X with Wagner buffet car; sea’s 50 ets.
.Opr P. M, has through free chair car to
»¢id Manistee, via M. &N. E. R. R.
.Opr

ot

P. M. is solid train with Wa%ner pal-
ace sleeping car through to Chicago,

.8A

«0OU

.0 A

DU

16:30

and sleeper to Indianapolis via Béen-
ton Harbor.

P. M. has Wagner Sleeping Car to
Traverse City.

P. M. connects at St. Joseph with
Graham & Morton’s steamers for Chi-
cago.

DETROIT,
Lansing & Northern R R

DEPART FOR AM P.M P.M

JUNE 21, 1891

Saginaw C

6«FTA A M. runs through
»«Jvl lor car; scats 25°ce
.AA P.M. Has through Parlor car to De-
-« troit. Seats, 25cents.
6.QPC P. M. runs through to Detroit with par
lor car, seats 25 cents.
r7.Apr A. M. has parlor car to Saginaw, seats
« .v/eJ 25cents.
For tickets and information apply at Union
Ticket Office, 67 Monroe street, or Union station.
Geo. DeHaven, Gen. Pass’r Agt.

to Detroit with par-
nts.

CUTS for BOOM EDITIONS

PAMPHLETS

For the best work, at reasonable prices, address
THE TRADESMAN COMPANY.

Grand Rapids StIndiana.

In effect July It, 1891
TRAINS GOING NORTH. .
Arrive from Leave going

. . ) South. North.

For Saginaw A Big Rapids......... 7,06

For Traverse City’A Mackinaw 6:60am .
For Trayerse City & Mackinaw 9:15am
For Saginaw,...... 4:30pm
2:15p m 5:05 p m
8:45{3 m 10:30 p m

y; all other trains da

For Traverse City
TRAINS GOING, SOUTH,

Fo “Mackinaw City..

Train _arriving a
except Sunday.

rrive from Leaveg{omg
o . North. South.

For Cincinnati............c..c.ooceeeeee. 6:00@am 7:00 am

For Kalamazoo and Chicago... 10:20a m 10:30 am
From Big Rapids A Saginaw.... 11-580am

For Fort Wayne and the East.. 2:00 pm

For Ft. Wayhe.........ccoo.... .. 6:25pm 6:00 p m

For Cincinnati and Chicago.... 10:00p m 10:30p m
From Saginaw................... 10:40p m

Train_Teaving for Cincinnati and Chicago at 10:30

p m daily; all other trains daily except Sunday.

Muskegon, Grand Rapids &Indiana.
For Muskegon—Leave. From Muskegon—Arrive.
7:00 am 10:10am

SLEEPING & PARLOR CAR SERVICE.
NORTH—7:30 am train.—Sleeping and parlor
chair car. Grand Rapids to Mackinaw City.
Parlor chair car Grand Rapids to Traverse

ty.
11:30 a m train.—Parlor chair car G'd
Rapids to Mackinaw. .
10:.30{3 m train.—Sleeping car Grand
Rapids to Petoskey. Sleeping car Grand
Rapids to Mackinaw City. )
SOUTH—7:00 am_train.—Parlor chair car Grand
Rapids to Cincinnati.

130 N train.,—Wagner Parlor Car
Grand Rapids to (_:hlcago. .
10:30 m_train.—Sleeping Car Grand
Rapids to _Chicago.

Chi Sleeping car Grand
Rapids to Cincinnati.

Chicago via G. R. & I. R. R.

Lv Grand Rapids 10:30am 2:00pm 10:30pm
Arr Chicago 3:55pm 9:00Pm 6:50&m
10:30a M train through Wagner Parlor Car.

10:30 p m train daily, through Wa(l;ner Sleefing Car.
Lv Chlcaugo i 7:05&m  3:10pm 0:10 pm
Arr Grand Rapids 2:15pm _ 850pm 6:50 alm

.10 pm through Wagner Parlor Car. 10:10 p m
train daily, through Wagner Sleeping Car.

Through tickets and full information can be had by
calling upon A. Almquist, ticket agent at Union Sta-
tion, or George W. Munson, Union Ticket Agent, 67
Monroe street. Grand Rapids, Mich.

CKWOOD,

C.L. X
General Passenger and Ticket Agent.

Toledo, Ann Arbor St North Michigan
Railway.

In connection with the Detroit, Lansing &
Northern or Detroit, Grand Haven & Milwauk e
offers a route making the best time betwe n
Grand Rapids and Toledo.

VIAd., 1. &K

Lv. Grand Rapids at.
Ar. Toledoat.........

VIAD., G H. A Il

Lv. Grand Rapids at....... :50a. m. and 3:45p. m
Ar. Toledo at....cccevnn 1:10p. m. and 11:00 p. m.

Return connections equally as good.

W ..H. Bennett, General Pass. Agent,
Toledo, Ohio.

EDMUNDB .D Im fi

THE GREAT

44 GANAL ST.,
Grand Rapids, m (lieh.

WA.JVTBO.

POTATOES, APPLES, DRIED
FRUIT, BEANS

and all kinds of Produce.

If you have any of the above goods to
Shlﬂ, or anything In the Produce T1ine, let
us hear fromegiorlé.d Liberal cash advances

made when d B ROS N

Commission Merchants

157 South Water St., CHICAGO.

Reference: First National Bank, é)Eloa .
Michigan Th adesman,%}an apIus.



