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A d d  to Your W inter Profits
The winter demand for Stanolax (Heavy) 
is now at its full height. Are you getting 
your share of this profitable business?

Stanolax (Heavy), the pure, heavy-bodied 
mineral oil, offers the safest means of com­
bating constipation. I t  is safe, because it 
merely lubricates the intestines and does 
not cause a sudden and unnatural flow 
of intestinal fluids. I t  never gripes or 
causes other discomfort. I t  is not unpleas­
ant to take, being practically tasteless and 
odorless.

For these reasons, Stanolax (Heavy) is 
rapidly becoming the favorite remedy for 
constipation throughout the Middle West. 
People who use it are so well satisfied that 
they recommend it to their friends, and the 
friends in turn become regular users. In  
addition to this word-of-mouth recommen­
dation, our continuous advertising is creat­
ing new users every day.

By selling Stanolax (Heavy) to your cus­
tomers, you will build good-will and a 
steadily increasing repeat business.

Standard Oil Company
[Indiana]
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DEATH TO THE DEATH TAXES.
The American public has never ac­

cepted the policy of inheritance taxes 
save as an emergency measure. I t  is 
ralized that they constitute a capital 
levy entirely out of line with American 
tradition. Essentially abnormal, they 
are tolerated in abnorm al times. Re­
turn to norm ality demands that they 
be wiped from the statute 'books. Re­
turn  to sound taxation principles 
necessitates their repeal.

The House W ays and Means Com­
m ittee will recommend a reduction in 
these death dues. A maxim um  of 40 
per cent, is called for by the schedule 
now in force. I t  is proposed to re­
duce this figure to 20 per cent.

This reduction does not meet the 
question at issue. I t  merely beats the 
devil about the bush. I t  represents 
an attem pt to buy off an opposition 
based upon fundamental principle, up­
on the difference between sound and 
unsound taxation policy. Only abso­
lute repeal will answer.

The W ays and Means Committee 
was split. There will also be a split 
in the House itself. Representative 
W atson, a Pennsylvania m em ber of 
the committee, has announced his in­
tention of carrying the fight to the 
floor. He is for ou trigh t repeal of the 
measure, with no compromise on prin­
ciple.

Business conditions th roughout the 
country to-day are excellent. An era 
of prosperity is in the offing. T here 
is only one fly in the ointm ent—the 
possibility that unsound taxation will 
rob business and industry of the re­
wards that are due the efforts put into 
them. Mr. W atson senses this fact. 
“All that is needed,” he says, “is a 
sensible tax-reduction act.” Mr. W at­
son will oppose the estate tax  on prin­
ciple and in practice. As he says:

The Federal inheritance tax has the 
mark of Communism, breaks up large 
estates, absorbs capital, which means 
less money for trade and industrial

expansion, and consequently increases 
the number of unemployed. To penal­
ize the energy and intelligence requir­
ed to accumulate large estates has 
been contrary to American policies 
since the adoption of our Constitution.

Along these lines he will carry the 
fight to the floor of the House. He 
will have the support of those Repub­
lican representatives who are not 
straddlers in their support of the 
Coolidge administration. He will be 
backed by those of both parties who 
have sensed that intelligent public 
opinion wants no compromise on this 
m atter of principle.

The fight on this issue will thus be­
gin early. I t  m ust be carried through 
to a finish. Tem porizing and procras­
tination will serve only to confuse the 
fundam ental points that demand clari­
fication. W hat is called for is definite 
action which will tear this capital levy 
from the statute books where it be­
came embodied during the emergency 
of the war.

The fight in the House will be pre­
liminary to the pitched battle which 
will take place in the Senate. But if 
handled properly it m ight go far to ­
ward forcing the tigh ter lines in the 
upper house. Those representatives 
th at hedge and lie down, tu rn ing  over 
to the Senate the full responsibility 
for the final taxation bill, will be m ark­
ed low in public estimation.

Intelligent action on the inheritance- 
tax issue can be taken in only one 
way—by wiping the m easure from the 
statute 'books. N othing less than this 
will convince American business and 
industry that Congress is capable of 
adopting a sound and sensible policy. 
N othing less than  this will satisfy the 
public.

CONCERNS US ALL.
Just in proportion as the farm  prob­

lem is lifted from a sectional to the 
National plane, the task of the agitator 
will be made more difficult. He may 
find it easy to mobilize radical senti­
m ent by capitalizing dissatisfaction in 
restricted regions, but he will be up 
against an entirely different job when 
he encounters the common sense of the 
entire country.

This is the political reason why the 
E ast should wake up to the seriousness 
of the farm problem. The other rea­
son—and the other danger—is eco­
nomic.

W ithout the broad acres and the gi­
gantic crops of the W est, the factories 
and the skyscrapers of the East would 
crumble into dust. I f  the am ount of 
land under cultivation in this country 
is decreasing because farm ing doesn’t 
pay, the shrinkage is not merely a 
local or sectional m isfortune but a 
National calamity.

The price of bread can hardly be

considered a m atter of no importance 
to the industrial East. Yet that price 
is ultim ately dependent upon condi­
tions in the agricultural W est. Between 
the breakfast table of the business man 
or the factory hand in Boston, New 
York or Philadelphia and the t r a c e r  
on a Kansas farm there is as d o s t 
connection as that between an electn 
light and its power plant.

W hen the reader of an Eastern 
newspaper sees headlines telling of a 
tornado, a cloudburst or a scorching 
drought in the* Mississippi Valley, he 
may peruse the account with the de­
tached interest with which he reads 
of an earthquake in Japan. But in 
reality he is reading of something 
which concerns him much more in­
timately than the latest fire or hold­
up in his own city. For he is reading 
of an injury to the stock of food, ac­
tual or prospective, upon which his 
life depends.

Anybody would readily admit the 
basic position of the farm  in the N a­
tion’s economic status or in its very 
existence. But there is a great differ­
ence between merely recognizing a 
fact and acting upon it. W hat the 
farm situation needs, psychologically, 
is transform ation of the passive real­
ization of its National significance in­
to an active appreciation which will 
get across to the farm er in the rem ot­
est districts.

THE COTTON MARKET.
An excuse for halting business in the 

Cotton Exchanges tow ard the end of 
the last week was the imminence of the 
estimate of the Crop R eporting Board, 
which was made public yesterday. P e r­
haps pretext would be a more correct 
expression than excuse, because no 
one believed that the new report would 
materially change the previous esti­
mate of the size of the crop. The re­
port showed a drop of only 88,000 
bales from the estim ate of a fortnight 
before, the new total being 15,298,000 
bales. The ginnings up to Nov. 14 
were set down at 12,249,935 bales. Any 
great variation in the amount until the 
final figures are given is deemed high­
ly improbable. The usual variation is 
not over 5 per cent. So yesterday’s 
figures afford a good trading basis. 
There is no longer any question about 
there being enough cotton to supply 
the world’s needs until another crop 
comes in. Exports have been very 
satisfactory. Price fluctuations during 
the past week were not very pronounc­
ed and comparative stability is in sight. 
From  now on there ought to be less 
hesitation by mills in taking on sup­
plies, especially as the m arket for 
goods appears promising. Dealing 
during the week in gray goods was not 
very brisk, but a fair am ount of busi­
ness seems to be passing. Certain fin­
ished fabrics are also being distributed

in moderate volume. The latter show 
less easing in price than do the gray 
goods, which have lately been reflect­
ing rather closely the reduction in the 
cost of the raw material. K nit goods 
business is somewhat varied. Fin; 
deliveries are being made on W inter- 
weight underwear, while Spring busi­
ness is moving slowly. Openings for 
the next heavy-weight season will be 
had in about a fortniht. The prices are 
expected to show reductions.

King “T u t” breaks into the head­
lines all over again, through his gleam ­
ing coffin of gold, the finest that 
archaeologists in any clime have seen. 
Never was so inconsiderable a sov­
ereign so conspicuously sepultured. A 
mere nonentity has become famous by 
what was buried with him and upon 
him; his very swaddling bands have 
become clouds of glory, and the m ort­
main of his dead fingers has actually 
molded twentieth-century fashions in 
attire. The flapper has bowed her 
bobbed head in submission to a decree 
thousands of years old, even though 
she may defy a contem porary ordin­
ance. There is not a m onarch living 
who m ight not covet the influence of 
this royal rum m y whose tomb has been 
at once a center of lively quarrel and 
a shrine of curious pilgrimage.

Tidal waves on populated coasts of 
Japan, Texas or islands of the W est or 
East Indies are a much more serious 
m atter than the inundation of a rela­
tive desolate shore, such as that of 
Mexico’s western littoral in the State 
of Guerrero. But aside from the loss 
of life, the destruction of a Pacific 
harbor is calamitous to those striving 
to build up export and import trade, 
despite inland industrial disturbance. 
T he term  “tidal” in this connection 
is usually a misnomer. Earthquakes 
or violent storm s of an unpredictable 
nature are generally responsible, as at 
Messina in 1908, when an earthquake 
created sea waves forty feet high, or 
at Galveston in 1900 and 1915 when 
the W est Indian hurricanes piled up 
ridges of water and hurled them  on 
the b each ._____________ _

It is not necessary to go to the end 
of the rainbow or the typhoon to find 
men adrift at sea or marooned on 
desert isles as in olden favorite ro­
mances. Only 100 miles off Seagirt, 
N. J., the collier Isaac Mann picked up 
three men in an open boat who had 
been adrift five days without food or 
water. Such derelicts found along the 
beaten track of commerce remind us 
how far we still are from the assur­
ance of rescue, even in the sea lanes, 
and enforce a lesson of precaution 
taught by a season of storm s, wrecks 
and disablings along shore to an ex­
tent alm ost without precedent.
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OUT AROUND.

Things Seen and Heard on a Week 
End Trip.

Last week’s week-end trip took me 
to Detroit, where I  spent Friday and 
Saturday. In  the good old days of the 
2 cent per mile rate on the railroads 
it cost $3.04 for a ticket to D etroit and 
25 cents for a seat in a comfortable 
chair car. Now it costs $5.49 for a 
ticket to D etroit and 75 cents for ad­
mission to a very indifferent chair car 
—w’ithin 34 cents of double what the 
expense of the trip was in the days 
when the railroads had some regard 
for the passenger and before they were 
forced into the position of gougers by 
the infamous Adamson law enacted by 
Congress as the result of the cowardice 
of the W ilson administration.

Friday m orning’s Free Press an­
nounced three m urders the day before 
and three people killed by automobiles. 
Two more killings should be added to 
the automobile fatality list, because 
two men ran off the dock at Second 
street and their lifeless bodies were not 
recovered until 5 o’clock Friday m orn­
ing. The evening’s papers Friday an­
nounced a hold up by three bandits 
who secured $18,000 payroll money and 
murdered the driver of the conveyance 
which carried the funds. I  don’t think 
I would like to  live in Detroit, where 
hum an life is held so cheaply and so 
little apparent effort is made to rid 
the city of the several hundred m ur­
derers who make D etroit their head­
quarters and flaunt their crimes and 
ill gotten gains in the faces of the 
officers who are paid to enforce the 
laws against crime and criminals.

The phenominal growth of D etroit 
has caused such an influx of foreigners 
that it has apparently been impossible 
for the legal machinery of the city to 
keep pace with the flood of criminals 
who have seized upon the chaotic con­
ditions prevailing in many parts of the 
city to ply their vocations with very 
little let and hindrance.

Grand Rapids people marvel when 
they read of Monroe avenue property 
bringing $8,000 per foot front. The 
most recent transfer—that of 25 feet to 
the Friedm an-Spring Co.—was on the 
basis of $8,250 per foot front. I was 
told in Detroit that the Newcomb- 
Endicott Co. will be compelled to make 
a new lease of a portion of its store 
building next year and that it will then 
be compelled to pay a rental based on 
a valuation of $45,000 per foot front.

Friday evening I meandered around 
W indsor, looking in the store windows 
and noting the large number of vacant 
stores on the side streets. I saw a 
dozen or fifteen places where 4.4 beer 
is sold, but I did not observe a single 
custom er in any of the drinking places. 
Evidentlv 4.4 beer is so deficient in 
alcoholic content that few people care 
to purchase so weak an imitation of the 
genuine artice they were in the habit 
of consum ing in the days before the 
kaiser’s war. The Scotch garm ents 
and accessories sold by the m erchants 
of W indsor are very attractive in botl 
appearance and price and evidently 
find willing buyers among the D etroit 
people who seek novelties which evi­

dently cannot be duplicated by Ameri­
can manufacturers.

“Did you test the Canadian article?” 
some Tradesm an reader m ay enquire. 
Em phatically no. I voted for the Vol­
stead law and propose to stand by it 
so long as it is a law of the land. I 
think it is too drastic—that some ade­
quate provision should be made for the 
obtaining of liquor for old people and 
for people who are ill; but so long as 
the Volstead law is a law I shall live 
up to the letter and spirit of the meas­
ure, because I consider such a stand 
the true test of Americanism; th at a 
refusal to observe any law enacted by 
the people places the citizen in a posi­
tion of antagonism  to  the Government 
which he cannot assume w ithout 
severely impairing his Americanism, 
which is the proudest possession any 
citizen can enjoy.

I  missed seeing one man who has 
made a handsome fortune along unique 
lines—Jam es Vernor, whose ginger ale 
is now famous wherever introduced, al­
though nowhere is it served so accept­
ably as in V ernor’s store on W oodward 
avenue. W hen I first met Mr. Vernor, 
more than forty years ago, he was con­
ducting a model drug store on W ood­
ward avenue, but he insisted that he 
made m ore money from the sale of 
flowers than from the handling of 
drugs. Mr. V ernor has served his city 
so well and faithfully for many years 
as alderman that he has received the 
distinguished honor of having a boule­
vard named after him.

No visit to D etroit is complete w ith­
out calls on Frederick Stockwell, of 
Edson, Moore & Co., and T. J. M ars- 
den, of Lee & Cady. Both men are 
old in point of service, bu t they some­
how manage to  retain an appearance 
of youthfulness which the ordinary 
man is unable to understand. Both men 
have had such wide experience in their 
respective lines th at they are outstand­
ing examples of the up-to-date execu­
tive. Both men are of a philosophic 
turn of mind, but they argue from the 
standpoint of practical experience, 
ra ther than from occult reasoning or 
from the rules set down in books. Mr. 
M arsden’s theory of the proper prov­
ince of the jobber is at variance with 
the practices of some of his com­
petitors. He says he never fights with 
a man unless he is sure he can lick 
him. He takes little stock in private 
brands, believing it to be the province 
of the wholesale grocer to  sell goods 
for which a demand has been created 
by the m anufacturer and to secure ex 
elusive territorial distributing rights in 
as many such brands as possible. He 
believes the jobber should sell the 
chain stores—at the same prices charg­
ed the independents and thus exercise 
an influence over the chains to m ain­
tain prices on staple articles and 
standard brands.

Mr. Stockwell views with disgust 
and regret the vagaries of the real es­
tate speculators who are forcing the 
cost of homes for poor people up to 
unreasonable limits. H e cites the case 
of a recent suburb to D etroit where 
real estate sharks purchased a large 
tract of land at $1,000 per acre, divided 
it into lots five or six to the acre and 
sold the lots a t $2,000 apiece, thus

Christmas Display 
and

Domino S yrup

The time of good things to eat 
— C hristm as—is the tim e for 
Domino Syrup displays. The 
delicious flavor of sweet sugar 
cane in Domino Syrup aids the 
housewife in preparing Christ­
mas goodies.

An attractive window or coun­
ter display of Domino Syrup, 
with Christmas atmosphere, will 
materially increase your sales at 
this tim e, and win you many 
repeating customers who will aid 
in speeding your turnovers.

American Sugar Refining Company
“ Sweeten it with Domino

G ran u la ted , T a b le t, P o w d ered , C o n fec tio n ers, Brown: 
D om ino S y ru p

BEECH'NUT
PEANUT BUTTER

Sales of Beech'N ut Peanut Butter always 
respond to  your selling and advertising 
efforts. Preferred by discriminating people 
everywhere.
Counter and window displays will stimu­
late the turnover on this nationally ad­
vertised product. W rite for our attractive 
display material.

B E E C H 'N U T  PA CK IN G  COM PA NY
“Foods and Confections of Finest Flavor ”

C A N A J O H A R I E  N E W  Y O R K
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making 1000 per cent, profit. Then 
they erected five room houses on the 
lots at a cost of $3,000 apiece, selling 
them to poor people at $6,000 apiece. 
The purchaser thus came into posses­
sion of a home which paid the real 
estate shark $4,800 profit and cost the 
owner $8,000, thus creating an artificial 
value which must be taken into con­
sideration for all time to come in m ak­
ing up payrolls and establishing wage 
scales. H e does not see how this 
abuse can be avoided or limited, but 
considers it the greatest menace which 
now confronts the country and the 
well being of the people.

As an instance of the rapidity with 
which real estate values increase in 
and around Detroit, Eugene Telfer 
(Telfer Coffee Co.) told me that some 
time ago he and a num ber of associates 
purchased an outlying farm for $40,000. 
Within a short time they turned it 
over at $90,000. Now the purchasers 
can unload the same property for 
$150,000.

The day before I left for D etroit I 
received a call from  Fred L. Long- 
wood, the Grant general dealer, who 
placed in my hands an account he had 
against the D etroit Collection Co., 
which is located in a little room 
(scarcely large enough to be called a 
closet) at 401 W orm er & Moore build­
ing, corner Montcalm street and Park  
boulevard. This concern had entered 
ino a contract with M r Longwood to 
undertake the collection of some old 
accounts on the basis of 50- 50. Among 
the accounts was one against D orr 
Rice, of Sparta, for $46.94. The D e­
troit Collection Co. succeeded in secur­
ing jf30 on this account during 1923 
and 1924, but never turned a penny 
over to Mr. Longwood, although fre­
quently importuned to do so. I found 
the concern to be none other than a 
crafty little Dutchm an with shifty eyes 
and a Uriah Heap m anner who said 
his name was Dyke and that he w' 
the sole owner of the “business”—with 
apologies to the word. He said he 
never had a first name, which I think 
was due to his catching sight of a 
deputy sheriff’s badge under my coat 
lapel. At first he refused to honor my 
request for a check for $15, covering 
Mr. Longwood’s portion of the pr 
ceeds. He wriggled and tw'isted and 
crossed himself a dozen times in his 
confusion and uncomfortableness. I 
finally told him that if he did not hand 
me out a check in the name of Mr. 
Longwood for $15, I would proceed to 
the Government building and lay the 
papers I had in m y possession before 
the detective of the Postoffice D epart­
ment. This brought him to time and 
he quickly produced a check book and 
wrote a check signed by A. L. Dyke. 
I then asked him what “A” stood for, 
but he declined to give me the infor­
mation requested. He had previously 
insisted that he had no first name or 
initials. My theory is that a man who 
will lie will steal and vice versa. I 
cannot understand how Mr. Longwood 
or any other experienced m erchant 
could consent to have any dealings 
with such a crafty little crook as A. L. 
Dyke, because every line of his face 
an cl every flash of his eyes indicated the 
character—or lack of character—of the

man. On my return  home I found on 
my desk six letters from other m er­
chants asking my opinion of concerns 
of this kind, one located as far away 
as Kansas City. I am writing them all 
the same letter—that the chances are 
ninety-nine to a hundred that the chaps 
are all crooks like the shriveled little 
Dutchm an of the D etroit Collection 
Co. and that if they continue to enter 
into arrangem ents with people they do 
not know they need not look to the 
Tradesm an for assistance. I have 
given Dyke more space than he de­
serves, but I cite his case as an ex­
ample of hundreds of sharks of similar 
character who infest every city in the 
country who ought to be playing 
checkers with their noses in some safe 
retreat like Fort Leavenworth.

Of course I called on Fred N. Edie, 
district m anager for the W ooster Salt 
Co., of New York. Mr. Edie’s te r­
ritory is a pretty  large one, covering 
everything except Chicago from De­
troit to the Rocky Mountains. Mr. 
Edie and I were students under Prof. 
Strong nearly fifty years ago. He sub­
sequently engaged in the mercantile 
business a t Casnovia and was for many 
years connected with the Ruggles & 
Radem aker salt plant a t Manistee. Mr. 
Edie has not changed much in appear­
ance during the past fifty years except 
that he has grown more rotund in 
figure and, if anything, gained in 
affability and good nature.

Ralph D. Howell, who traveled 
many years for the New York Biscuit 
Co. and the National Biscuit Co under 
the regime of the late S. A. Sears, but 
w'ho has been in charge of the tea de­
partm ent of Lee & Cady (D etroit) for 
several years, now has two abiding 
places—a city home in Detroit and a 
country home within a short distance 
of the Fourth City. Mr. Howell still 
labors under the hallucination which 
marked his career as a young man—a 
strong liking for the people he is as­
sociated with. E. A. Stowe.

Mutuals Four Times As Secure As 
Stock.

Charles H. Nesbit, who a few years 
ago was Commis/sioner of Insurance 
at Washington, D. C., investigated the 
survival records of stock and mutual 
companies in the field of fire insurance. 
He found that out of 1550 stock com­
panies which have been organized in 
the United States, 1300, or 84 per cent, 
had gone out of business—failing,, re­
tiring or reinsuring; whereas, out of 
2900 mutual fire companies, 2200 were 
still doing business, or 76 per cent. 
The combination of profit and protec­
tion does not tend to stability, but the 
mutual principle, with protection as 
its sole objective, makes for strength— 
and strength means security.

Wherefore we repeat “the mutual 
way is the secure way.”

Zoo Enough at Home.
“Come with me to the zoo.”
“No, thank you; I ’ll stay at home. 

My eldest daughter does the kangaroo 
walk, my second daughter talks like a 
parro t, my son laughs like a hyena, my 
wife watches me like a hawk, my cook 
is as cross as a bear, and my m other- 
in-law' says I ’m an old gorilla. When 
1 go anywhere I want a change.”

Quaker Food 
Products

FOR SALE B Y  T H E  C O M M U N I T Y  G R O C E R  IN Y O U R  N E I G H B O R H O O D

W o r d e n  H r o c e r  C o m p a n y

Wholesalers for Fifty-seven Years

The Prompt Shippers

4 T im es Dally to  C hicago, $6 21 T im es Daily to  M uskegon, $1.25
7 T im es D aily  to  B enton H arbor, $3.20 6 T im es Daily to  L udington , $4

3 T im es Daily to  F rem on t, $2
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M O V E M E N T S O F  M E R C H A N T S, and retail, w ith  an authorized capita, ington boulevard C o ^ '
^L a n s in g —Harold H unter, who con- stock of $15 000, $10,000 of wh.ch has ™  t h "  g r a t e d  to  m anufacture and sell
ducts a grocery store a, Millets, has been  subscr,bed ,n d  pa.d .n ^ t^ c  s ^  ^  ^  ^  Lo„ ta  oper.  ironing boards, buflt-fn-caWnets, etc
opened a second store. Saginaw • J profitably, with an authorized capital stock, of

Three O ak s-T h e  Three Oaks Auto South Michigan avenue, sash, doors, ated this sh o p fo r one ;y e «  p y, pf ^  $9 W# has
Sales C o , has been incorporated w ith wood products, etc has m erged i s  £ * " « ' " * t he lower been subscribed and paid in, $1,500 in
an authorized capital stock of $10,000, business m to a stock company under h isup -tow n  s to re  ^  ^  ^  ^  pr()perly.

all of which has been subscribed and «h(i » m e  styU ” ^ an a”  ^  distinctive note of the new shop, and D e tro it-T h re e  million dollars are

’ t a X H L k  W arren  has sold ^ ^ r L d  a id  paid in in -

“ « £ £ £ = - .  - y  out- 2
Mr. W arren has been engaged in trade distanced every other county in the avenue plant this week as the first step
here for many years. corporated to  deal in men s ana worn Droduction by at least in a new expansion program m e en-

Garland T h e  Cat-land State Bank «»» aX r i z e d  capital 400 per cent., according to a Federal tailing this outlay for buildings and

bV: n„ m co"p»t,eNd ™ , r  an authorized stock o , $ .0 ,0 0  af, of w hicM ras been - o r .  received h e r .  D uring the  .924- ^  ^  has
capita, stock of $25,000, a„ of which - h - r i b e d  a n d p a id m ,  $1,000 m cash ^ s e a s o  4>764 comp,e,ed its new die sinking plant,

has been subscribed and paid in in * Clemens—Ferdinand C P ring- were shipped from M ontcalm county, adjoining the forge plant along e
cash. „ i t f  65 r ^ s ^ r .  resM en. oY  m ». T raverse City ranked second in po,a- Lake Shore railroad, and work o rc-

D e tro it-T h e W e a rw e ll  Hosiery Co.. «  r /  s f ^ i x  years d i d  Nov. to shipment, loading 359 casrs. O ther moving m achinery and equipm ent fro,
552 Gratiot avenue, has been incorpor- C '  W as,,| tn„ avellur shipping points in rank were H art, the old die shop on Main street will
ated to deal in hosiery, etc., with an 3 3 1 J  h gt 3S3 ; G Ior(i 321, Kingsley, 312; T us- be started soon. T he new plant^ is
authorized capita, stock of $1,000 $300 £ i r m g  his^residence m E t O  ^  301; Rem „s, 284; Blanchard, 255, much larger and better equipped than
of which has been subscribed and paid ? g c and Cedar City 252. T he total num- the original shop.
in in cash. her of cars ^ ip p e d  from  this State K alam azo o -A n o th er addition to the

H ighland P a r k - F r a n k  E. Tobias, ber of the fi™  of P n " gnitl *  “  , t year was 17 364. list of Kalam azoo m anufacturing con-
Inc.. auto accessories, autos, parts, etc., ag^  & off;ce build. D etroit—Spats’ apparently are com- cerns allied directly with the  paper in-
has been incorporated with an author- p . . .  . . f jn„  bacj,. W  Tones, m anager of dustry is the branch factory of the
ized capita, stock of $50,000. of which '»*  T h '  19,8 and h ^ F re u c h  S h r i n j  and U rner store B rest - Foreste r - Dixficld Co., New
am ount $15,000 has been subscribed ^ cp— o T T w ^ l  - n ^ i n  ‘^ B o o k - C a d i , l a c  hotel, had to  wire
and paid ,n m cash. N ortheastern Michigan. T he Saginaw for a rush order the other week to  plant ,s  establ'shed m jth e ^

Ishpem ing I. Gustafson Est., deal- officc force u  composed of seventy- meet the demand. He now carries six sion o f th e  Standa d P C ^
er in groceries and meats, has remod- em n\oves there being a total of different tones and is thinking of stock- pymg about 15,000 squa .
eled and enlarged its store building, ing a wider variety, although the pearl- space in the basem ent and having a
installing a modern front with plate Grand Rapids__H enry  D utm er has gray is commonly the first choice. capacity of between > a
glass display windows, new fixtures ^ s  J e  7 t h e  corner of Bearing in mind th at Jones caters
and a hard wood floor. Giddings avenue and Hall street. T he largely to the guests o the Book- * r e o r d e r  to  extend its business.

Grand Rapids—Albert J. M artell, stock fixtures and soda fountain were Cadillac, whose guest-list is the mg different towns re-
Inc.. 10 W est Logan street, m erchan- furnished bv the H azeltine & Perkins cosmopolitan as any west of New made e n q u ir ie s . d ® ¿ J  business
dise broker, has been incorporated D Co x h is  is the fifth D utm er York, his experience may be taken as garding a fou y,
With at, authorized capita, stock ^doing busi„ ess „  Grand a forecast of the demand in other sec- men of I m l a ^ O t y T t m U “  A 
$10,000, all of which has been sub- ;ds—four boys and the father each tions. Leo J. Dillon of Newcomb- bonus o $ , . Q
scribed and paid in in cash. S n g  a  store of his own. Endicot. company also had sufficient she near «he

Detroit—The C arruthers Mason Co., Coldwater—The Hoosier Shoe Co., calls for spats to  feature them  th is was ? UJ C ?  foundry T h e  company 
Dexter boulevard and Joy Road, has a,  ;ts „ c e n t  annual m eeting elected week in his window displays. budding the ^  ^
been incorporated to deal in autos, the following directors: Edwin ML .  _ . M  .. V u „ r i tv  Rmiiness office will re­
parts, etc., with an authorized capital Gunther, Leonard W eism ann, W illiam Manufacturing Matters y ^  where about the same
stock of $5,000, all of which has been K este i, L. E. Rose and F . . H . D e tro it-Z e ld es  Sm elting & Refining main m Almont
subscribed and paid in in cash. Flanderm ver. T he firs, three have Co.. 48 East Columbia street, has m- num ber of men, as form erly w,

Lansing—  H. L. Brown, dealer in recently located at Coldwater. since creased Us capital stock from $15,000 employed. , ,  . ---------
men s furnishings, clothing, hats, etc., the purchase of the m ajority of stock to $20,000. Hides, Pe lts  and Furs,
W) South W ashington avenue, is clos- by Mr. Gunther. Business is flourish- Ja c k so n -T h e  corporate name of t e ^  t  -----------------------  09
Z  out his stock at special sale and ing and a dividend of 31 per cent, has Cleveland Metal Products Co. m»nu- Green No. 2 ------
will re-engage in another line of busi- been voted to stockholders. facturer of oil stoves heaters and other Cured^^ ^ r ^ T Z Z Z Z Z Z Z : : :  18
nes after taking a short vacation. Clare—T he Association of Com- household devices, has been changed CaXfsMn\ Green, No. 2 -----------------

Ua,  ̂ « « k  of $20000 $10,000 of General M erchants Association. T his in costa m handling paper stock and I f S r t i n S ---------------------------  « • > »
capital stock of ¡(»¿U.UUU, $iu,uuu o . bv a m eetine of the in better operations. The building is Tallow.
which has been subscribed and paid ^  T e®  com L g of concrete, steel and corrugated iron g i f  - = = S

" 'pequam ing__T he Ford  M otor Co. convention a , M uskegon in April. M r. siding, and has storage capacity of No. 2 ------------------------------  --------------

has enlarged its store building and re- Christenson and M r Gezon have been M yles-H un. Chemical K S »  m f f l
moved its stock of genera, m erchan- « t e d  to  m „ es8 Co 47 D avenport street, has been in- ---------- «“  -----------------* *

fi^ o re 'o f lh lf iu ild h 'ig  fo r^s lo rag d p u r- and prolonged absence of Ralph Stone, corporated to  m anufacture and sell g j  |  = = = = =  I S
floors of the buiiaing io . 8 *' . .  f .. Dfstroit Trust Co the drugs, chemicals, etc., with an author- No. 3 Skunk --------------------------  90
poses A modern refrigerating p an P— 1 commi,tee has appointed ized capital stock of $65,000, of which g j  } g g j f  « g

^ D etm it-T h e"™  Pm vev  Carburetor Jam es E. Danaher, senior vice-presi- am ount $48,W ) has been su b « rib ed  No. > 8
Co W  Lafayette building, h a . been den, of the company, to assume the  and paid m. $6,100 m cash and $42,000 go. 1 —  ’1 SS

’ j  a a -1 tn nittn accessor- position of acting president. M r. in propertv. No j  small Red Fox ---------------  5 00
incorpora e . o patents D anaher has been connected with the Grand Rapids The Consolidated Unlawful to trap any muskrats or mink,
ies and m anufacture under pa , i  .  n c tbe Cabinet Corporation, 320 Douglas Unlawful to have any skins of these ani-
w ith an authorized capital stock of D etroit T r u s t  Co. a s  a  m em ber o M he been incorporated to  mauu- m.1, ,n your p o t i o n .
$50,000. $6,010 of which has been sub- years, f ,c u r e  and sell ice cream cabinets. Reciprocal A rrangem ent,
scribed and paid m in cash- ‘ ro :t_ T  I Lubin ten days ago fixtures and equipment, with an au- Sign in an Eddyville, Ky., restaur-

Lansing-The Fisher-Ham iUon W all D• J- - ^  thorized capitai stock of $50,000, $30,- an t: No checks cashed. W e have ar-
P aper Co., 527 E ast Michigan avenue exclusively to his 000 of which has been subscribed, and ranged with the bank th a t we dhsh

haS b T „ d \ " ; L T a t et h o , : l R  recently^com pleted h  W ash- $ .5 ,« «  paid in in cash.
paper
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Esential Features of the Grocery 
Staples.

Sugar—The m arket is 10 points 
higher than a week ago. Local jobbers 
hold granulated at 6c.

Tea—The m arket has had a rather 
firm week. Ceylons, Indias and Javas 
have all been strong and have shown 
an advancing tendency in primary 
markets. Looks like still higher prices 
for all of them. In  this country Cey­
lon teas are nowhere near as high as 
they should be in comparison with 
cost of production, as they are selling 
approximately 5@8c below cost of re ­
placement. These teas have gotten the 
bulk of the business this week. H ow ­
ever, there is some demand for Con­
gous and some Form osa.

Coffee—The m arket has had a rather 
weak time since the last report, due 
entirely to conditions in Brazil. The 
whole line of Rio and Santos coffees 
on spot are a shade lower. Milds are 
about the same. The jobbing m arket 
for roasted coffee shows no particular 
change. The demand is fair. The 
week closes with more firmness in 
Brazils.

Canned Fruits—California fruits are 
wanted for later outlets but, as first 
hands are more or less off of the m ar­
ket in assortm ents and in com prehen­
sive offerings of the leaders, there is 
no opportunity to trade in a big way.
A heavy consum er m ovement of these 
packs, as well as Hawaiian pineapple 
keeps spot stocks active. Apples are 
quiet.

Canned Vegetables—Vegetables act 
as a dam per to the whole m arket. 
W ith 'big packs of the leaders and low 
prices prevailing w ithout any pro­
nounced upward tendency, there is no 
incentive to buy now for later wants; 
rather the trade prefers to  cover near­
by wants. Asparagus, spinach and 
o ther m inor vegetables are stronger 
in tone than corn, peas or tomatoes.

Dried Fruits—W hile prune packers 
in California and the  N orthw est min­
imize the extent of unsold stocks to 
carry the trade until 1926 crop, and 
infer th at there is much less in hand 
than a year ago, it is safe* to adm it 
that w hatever exists is in stronger 
hands than it was in 1924. N orthw est­
ern packers realize they have a short 
crop and they are in no hurry  to sell. 
The California situation is much 
stronger than  a t the close of 1924. T he 
Association, th rough its regular chan­
nels and through its arrangem ent with 
independent packers, has sold the bulk 
of its 1925 crop. I t  is not holding any 
umbrella this year nor forced to up­
hold the m arket while its com petitors 
unload. Independent packers are not 
rivals to sell w hat prunes they have. 
Two of the largest have recently 
bought up all the fruit they could from 
outside growers, and in doing so w ork­
ed up the m arket and caused grow ers 
to hold for further advances. Senti­
m ent on the Coast has changed to  
one of strong confidence. T here  is 
no talk of sensational advances, bu t it 
is predicted that the m arket has pass­
ed its lowest point. A ssortm ents in 
California are m ore or less broken. 
Raisin packers hold out no hope that 

-v there will be any real quantity of mus-

cats available a t any time during the 
remainder of the season. T hat variety 
was not dried in its usual tonnage and 
w hat is left unsold is held firm by 
grow ers and packers. The strength  
in m uscats and their disappearance 
from  prim ary m arkets have thrown 
the demand to Thompsons. Raisins 
need no artificial stimulation as they 
are in active demand in all positions. 
Peaches and apricots continue to 
harden. So little is available at the 
source that few bids are put up to 
packers. No peaches can be accu­
mulated on the spot as cars are sold 
for delivery from the dock as rapidly 
as they arrive.

Canned Milk. — Non - advertised 
brands of evaporated milk are firmer 
and nothing below 4.45 is available on 
the spot. Condensed is steady but 
featureless.

N uts—All nuts are active in the 
jobbing field with a uniform firmness 
in all varieties except walnuts. Some 
holders of the latter have formed a 
prejudice against th a t nut and they 
are m eeting competition to unload 
ra ther than carry their stocks for later 
outlets. Foreign walnuts are active 
as they are cheap in comparison with 
domestic ' and many varieties show 
good quality. Almonds and filberts 
are short of passing requirements. 
Brazil nuts are moving more freely 
and the prediction is made th at stocks 
will clear before new crop comes in.

Rjce— Fate seems to be determined 
to delay the harvest of rice in the 
South and to jeopardize the future by 
threatening to  injure the quality of 
the product still to come forward. A 
few days of favorable weather allow 
growers to  prepare to resum e their 
harvest, but by the time they begin 
rains start. Rough rices have been 
pretty  well milled and subsequent of­
ferings depend upon w eather condi­
tions. The question of injury to the 
crop has not been determined. W et 
w eather so far tends to increase the 
usual percentage of off-grades. The 
spot m arket is firm, with an upward 
tendency as stocks available are dis­
appearing. Foreign rice is in limited 
demand as there is too little available 
to a ttrac t attention.

Syrup and Molasses—Sugar syrups 
are selling fairly well, having about the 
usual seasonable demand. Prices are 
easy, largely on account of the increas­
ed output. Compound syrup is steady, 
with satisfactory demand. Molasses is 
unsettled, and the demand1 is very 
light. Prices have a very soft under­
tone and within a m onth lower prices 
are expected.

Salt Fish—The mackerel situation 
shows no particular change for the 
week. I t  is possible, however, th at if 
the buyers will take a large block, to 
shade the m arket. M ost orders are in 
very small lots. Stocks are ample and 
the general tone of the m arket is 
not very strong.

Cheese—The m arket throughout is 
firm on account of light offerings. The 
demand is quiet, however, and the 
situation is therefore not materially 
different from a week ago.

Provisions — Provisions show no 
change for the week. E verything is

steady, with a m oderate jobbing de­
mand. Prices throughout are un­
changed from last week.

Review of the  Produce M arket.
Apples — Baldwins, 75@$1; Tal- 

man Sweets, 90c; Spys and Kings, 
$ 1@1.50. Jonathans and M cIntosh, 
$1.50.

Bagas—$2 per 100 lbs.
Bananas—7@7)4c per lb.
Beans—M ichigan jobbers are quot­

ing new crop as follows:
C. H. Pea B e a n s --------------------- $ 5.30
L ight Red Kidney --------------------10.25
Dark Red K id n e y ---------------------  9.25
Brown Swede ---------------------------  7.25

B utter—The demand for fine cream ­
ery butter has been alm ost continually 
good during the week, so much so, 
in fact, that prices advanced about lc 
a pound. The supply of fine creamery 
butter is comparatively light. Medium 
and low grades are in better demand, 
but not wanted, and the situation is 
very dull as to these. Local jobbers 
hold June packed cream ery at 48c, 
fresh creamery at 50c and prints at 
51c. They pay 25c for packing stock.

Cabbage—85c per bu.
California F ru its—Honey Dew Mel­

ons, $3.50 per crate of 8s. Pears, $4.50 
per crate.

Carrots—$1 per bu.
Cauliflower—Calif., $4 per doz. 

heads.
Celery—25c for Jumbo, 40c for E x­

tra  Jum bo and 50c for Mammoth.
Cranberries—Late Howes are now 

in market, comm anding $8.25 per 50 
lb. box.

Eggs—Fresh eggs continue scarce 
with alm ost constant advances. The 
advance in fresh eggs during the past 
week aggregates about 2c per dozen. 
They were higher than that, but re­
ceipts improved a little and they de­
clined. Storage eggs are selling very 
well and show a decline of about lc 
per dozen. The undergrades of eggs 
are in very poor demand. Local deal­
ers hold as follows.
Fresh  C a n d le d ----------------------------- 55c
XX .............- -------- 39c
F irsts ___________________________ 37c
X _______________________________ 35c
Checks ------------------T------------------ 32c

E gg P lant—$1.75 per doz.
Garlic—35c per string  for Italian. 
Grapes— California Em perors, $2.50 

per crate.
Honey—25c for comb; 25c for 

strained.
Lem ons—Q uotations are now as fol­

lows :
300 Sunkist ------------------------------ $7.50
360 Red Ball ----------------------------- 6.50
300 Red Ball ----------------------------- 7.00

Lettuce—In good demand on the 
following basis:
California Iceberg, 4s and 4 ^ s  $5.50
H ot house l e a f -----------------------------18c

Onions— Spanish, $2 per crate of 
50s or 72s; Michigan, $3 per 100 lb. 
sack.

O ranges—Fancy Sunkist California 
Navels are now on the following basis:
126  _______________________ $9-00
150 __________________________  9 00
1 7 6 ______________________ - - - - -  990
200 _______________________£— Vj,9-00
216 _____ ________ — -- -------- - ^ 0 °

____________  9.00
788 _______ _________  8.50
344 _____________ _______  8.00
Floridas are in ample supply at $1 per 
box less.

Parsley—60c per doz. bunches for 
jumbo.

Pears—Kiefers, $1 per bu.
Peppers— Green, from Florida, 65c 

per doz.
Potatoes— Buyers are paying $2.50 

per 100 lbs. generally. The m arket is 
quiet.

Poultry—W ilson & Company pay as
follows this week:
Heavy fowls -------------------------------21c
L ight fowls _____________________ 13c
Springers, 3 lbs. and u p --------------19c
Broilers, H6 lb. to 2 lb. --------------18c
Turkeys (fancy) young ------------- 30c
Turkeys (O ld Tom s) ------------------ 22c
Ducks (W hite Pekins) --------------- 20c
Geese ---------------------------------------- 14c

Radishes—60c per doz. for hot 
house.

Squash—H ubbard. $2 per 100 lb. 
Sweet Potatoes—'Delaware kiln dried.

$3.50 per hamper.
Tom atoes—California, $1.35 per 6 lb. 

basket.
Veal Calves—W ilson & Co. pay as 

follows:
Fancy ___________________ ■_____ 14c
Good __________________________  12c
Medium _________________________ 10c
Poor ___________________________  8c

W hy Custom ers Flop.
In a recent analysis of the reasons 

why consumers change trading with 
one grocer and go to another a dealer 
suggests that any grocer who will look 
for his flaws will find the reason in 
one of the following: Indifference of 
salespeople; haughtiness of salespeople; 
over-insistence of assistants; ignorance 
of merchandise; m isrepresentation of 
goods; delays in service; errors; reluct­
ance to make an exchange of goods; 
high prices; poor quality of goods- 
store arrangem ent, appearance; wrong 
policies of m anagem ent; poor adver­
tising.

W m. E. Sawyer, for many years on 
the road for the W orden Grocer Com­
pany, is seriously ill a t Phoenix, Ari­
zona, with diabetes and sonsumption. 
W ill is hopeful of recovery and writes 
encouraging letters to his Michigan 
friends. H is address is 1311 East Mc­
Kinley street.

M arquette—The United Cigar Stores 
Co., of America, conducting a chain of 
nearly 3,000 retail tobacco stores, has 
opened a similar store in the Mining 
Journal building, under the m anage­
m ent of H. W . Batchelder.

D etroit—The M yron Dress M anu­
facturing Co., 3112 W oodward avenue, 
has been incorporated with an author­
ized capital stock of $5,000, all of which 
has been subscribed and paid in, $1,500 
in cash and $3,500 in property.

Flint—Aircraft D istributors, Inc., 
2320 N orth Saginaw street, has been 
incorporated with an authorized capital 
stock of $3,000, of which amount $2,- 
100 has been subscribed and paid in in 
cash.

mailto:1@1.50
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r  .. P an iH «  F i r s t  N a t’l. B ank , T h ree  R iv e rs - 450.00
P ro c e e d in g s  o f  th e  G ra n d  K a p ia s  T rian g le  Coal Co., A uburn , Ind . _ 1,075.00

B a n k r u p tc y  C o u rt. W h iteb u rg  C oal Co., L ex ing ton , ^  M
G rand  R apids, Nov. 17—O ne th is  d ay  A g* K now fson Co., G ran d  R ap ids 50.00

w as he.d  th e  first m eetm g, of c red ito rs  in  £ ]yde H  Hoyt> Toiedo ----------------184.80
th e  m a tte r  of E d g ar L. ^ } ‘std®£e r ’J ? ^ n t  W h ite  B ro th e rs , S co tts  -------------- 106.55ru p t No. 279G. T he b a n k ru p t w as p re s e n t Qn th ig  day  a lso  w as he ld  th e  firs t
in person. One c red ito r w as  p re s en t m . m ee tin g  o f c red ito rs  in  th e  m a tte r  o f 
person. C laim s w ere proved an d  allow ed. A lexander c .  A. D onna. B a n k ru p t No. 
The b a n k ru p t w as sw orn  a n d  2802. T he  b a n k ru p t w as  p re s en t in  p e r-
w ith o u t a  rep o rte r. No tru s te e  w as a p  gQn an d  by a t t0 rney , H o race  T . B a rn a -  
poin ted . T he m eeting  th en  ad jo u rn ed  No c red ito rs  w ere  p re sen t o r  re p re -
w ithou t d a te  and  th e  m a tte r  h a s  been  s| n ted  No c la im s w ere  proved  a n d  a l-
elosed and  re tu rn e d  to  th e  d is tr ic t c o u rt ]owed j j 0 tru s te e  w as appo in ted . T he
a s  a  n o -a s se t case. b a n k ru p t w as  sw orn  an d  exam ined  w ith -

On th is  day  also w as held th e  specia l o u t a  rep o rte r. The firs t m ee tin g  th e n
m eeting  and  sale  of a sse ts  in  the  m a tte r  ad jo u rn ed  w ith o u t d a te  an d  th e  case  w as
of Jo siah  V an  Loo, B an k ru p t No. 279.5. closed a n d  re tu rn e d  to  th e  d is tr ic t  c o u rt
T he b a n k ru p t w as n o t p re sen t o r re p re -  a s  a  no -a s se t case .
sen ted  Vo c red ito rs  w ere p re sen t o r o n  th ls  d ay  a iso w as  held  th e  ad jo u rn -
re n rtse n te d  T he tru s te e  w as n o t p re s - ed firs t m ee tin g  o f c red ito rs  in  th e  m a t-
t n t  T he p ro p erty  w as offered fo r sa le  te r  o f H a rley  E . Searles, B a n k ru p t No.
•md the  sam e s tru c k  off to  E. L. H ow ard  2799. T he b a n k ru p t w as n o t p re sen t in
for $510. The saie  w as confirm ed an d  th e  person  o r by  a tto rn e y . T he policy of in -
m eeting ' ad jou rned  w ith o u t da te . su ra n ce  w as exam ined  a n d  i t  w as  found

On th is  day  a lso w as held th e  sale  of th a ^  th e re  w as no v a lue  in  th e  sam e for
a sse ts  in  the  m a tte r  of Sim on Bos, B an k - e £ta te . T he  m ee ting  th en  ad jo u rn ed
niD t No. 2724. T he b a n k ru p t w as  n o t w ith o u t d a te  a n d  th e  case  w as closed
p re sen t o r rep resen ted . T he tru s te e  w as an d  re t u rned  to  th e  d is tr ic t court,
p resen t and  rep resen ted  ^  Ro^  ^j o n  th is  day  a lso  w as he ld  th e  final
T ubbs, a tto rn e y  for the  iru s te e . S e v tra l m ee tin g  of c red ito rs  in  th e  m a tte r  o f 
b idders w ere p re sen t in  Person* T he  ^ nham> B a n k ru p t No. 2739. T he
bidding w as sp irited  a n d  th ® f**® b a n k ru p t w as n o t p re sen t o r  rep resen ted ,
finally confirm ed to  Jo h n  Ja n s e n  to r  Thg tru s te e  w as p resen t. T he  tru s te e  s
$2,000. T h is w as fou r tim es th e  o rig in a l ine^ a n d  acC0u n t w as approved
offer. T he tru s te e  w as d irec ted  t °  d e - a n d  alloP" ed No ob jec tion  w as en te red  
clare  a  firs t div idend to  c red ito rs  T he th e  d isch a rg e  of th e  b a n k ru p t. A n
m eeting  th en  ad jo u rn ed  w ith o u t da te . o rd e r w as m ade fo r th e  p ay m e n t o f th e

On tin s  day a lso w as he.d  th e  sale  o expenses of ad m in is tra tio n  a s  fa r  a s  th eth e  accounts r e c e iv a b le  in th e  m a tte r  of expe^ ^  w ould p e rm it. T he case
Jo h n  A. M eulenberg, a s  M eulenberg  b h ee t wag th en  a d j o u rned w ith o u t d a te  a n d  th e  
M etal Co.. B an k ru p t No -.11. i n  sam e wilI be ciosed a n d  re tu rn e d  to  th e
w ere no appea rances . An orte r ♦ d is tr ic t c o u rt in due course.
thee highesty bidder 10nT h e 'o ffe r  w as m ade On th is  d ay  a lso  w as held  th e  final 

R ichard  H o y t o f K alam azoo, of $175, m ee ting  of c red ito rs  in  th e  m a tte r  of
andR w as confirm ed T he sale  m ee tin g  W illiam  A. V er W est, B an k ru p t No. 2718. 
th an  adfo iirned  w ith o u t da te . T he b a n k ru p t w as  n o t p re s en t o r re p re -

o n  th is  dav  also w as held  th e  firs t sen ted . T he  tru s te e  w as p re sen t. No 
m e e tin g 1 of c red ito rs  in th e  m a tte r  of c red ito rs  w ere  p re sen t o r  represented^ 

sea rle s  B an k ru p t No. 2799. C laim s w ere  p roved  an d  allow ed. T he 
m h l‘l?an k lu n t w as p re sen t in person a n d  t ru s te e ’s final re p o rt a n d  acco u n t w as 
vA, a tto rn e v  R G. *Goembel. One claim  approved  an d  allow ed. A n o rd e r w as  
w as Proved an d  allowed. N o c red ito rs  m ade fo r t h e . p ay m en t of expenses of 
w ere n re sen t o r rep resen ted . No tru s te e  a d m in is tra tio n  a s  fa r  a s  th e  fu n d s  on 
w a ^ a o tK f in te d ^ o r th e  p resen t. T he m a t-  h an d  w ould perm it. T h ere  will be no 
te r  en ad jo u rn ed  to  Nov. 23. d iv idend to  g en era l c red ito rs  T h ere  w ere
1 in  the  m a tte r  of F red  C. Alley, B an k - no ob jections m ade  to  th e  d isch a rg e  of 
ru n t No 2809 th e  funds for th e  firs t the  b a n k ru p t. T he final m ee tin g
m eeting  have ’ been received  an d  such  adjourned w ith o u t d a te  a n d  th e  caae will
m eeting  h a s  been called for Dec. 3. be closed and  re tu rn e d  to  th e  d is tr ic t

Nov 19 W e have to -d ay  received  th e  c o u rt in  due course, 
schedules o rd e r of re ference  an d  a d ju d i-  Nov. 23. On th is  d ay  a lso  w as held  
S t h m  in  the  m a tte r  of J am e s  Spyros, th e  firs t m ee tin g  o f c red ito rs  in  th e  m a t-  
B an k ru n t No 2810. T he m a tte r  h a s  been te r  of B ern a rd  M cC arthy , B an k ru p t No. 
deferred to  C harles B. B a i r  a s  re fe ree  2804. T he  b a n k ru p t w as unab le  to  be 
in  b an k ru p tcy . T he b a n k ru p t is  a  re s i-  p re s en t an d  th e  case  wa^ ,  h ®|d- opSn tb ® 
d en t of G rand  R aids and  h is  occupation  p e rm it h is  a tten d an ce . R ®^°rd  . ® * th e  
is th a t  of a  r e s ta u r a n t  keeper. T he m ee ting  w hen  held  w ill be  g iven  here , 
schedules show  a sse ts  of $2,525, of w hich  0 n  bHis day  a lso  w as he ld  th e  firs t 
$ ’50 is claim ed as  exem pt, w ith  liab ilities  m ee ting  of c red ito rs  in  th e  m a tte r  of 
of $3,835.87. The firs t m eeting  of c red - A u g u st H om rich , B a n k ru p t No. 2807. T he 
ito rs  h as  been called  fo r Dec. 3. T he  b an k ru p t w as  p re sen t in  person  an d  by 
lis t of the  c red ito rs  of sa id  b an k ru p t a tto rn ey s , C orw in & N orcross. C red ito rs  
a re  a s  follows: w ere  p re sen t in person. C laim s w ere
H. L eonard  & Son, G rand  R apids $181.00 p roved an d  allowed. T he  b a n k ru p t w as 
F o s te r. S tevens Co., G rand  R apids 21.85 sw orn  a n d  exam ined  w ith o u t a  rep o rte r.
E  lis B ros. Co., G rand  R a p i d s -----  41.70 c  w  M oore w as appo in ted  tru s te e  a n d
M J  D ark  & Co., G rand  R ap id s . 18.60 h is  bond p laced  a t  $500. T he firs t m ee t- 
B urton  H e ig h ts  C ream ery  Co., ing  th e n  ad jo u rn ed  w ith o u t da te .

G rand  R apids -------------- - - 2a0-00 ------------------------------

50 00 Opening of Wool Blanket Lines.
C U ^ B a k e iv C o  ^ m n d  ̂ d s “ "  Ts'.W Although no official announcement 
Galewood Job  Shop, G rand  R apids 249.35 h a s  b e en  ma(je a s  yet, the expectation
F e rg u so n ^ S u p p ly ^ o ., G rand  R apids 21.50 is that the American W oolen Company 
G. R. A w ning & T e n t Co., G rand  wj|i open its 1926 wool and part wool
H ilb ran d  & Poelm ann , G rand  R ap. 31.00 blanket lines during the present week, 
i c o n  i N t o f m a i V S I c  “ f *  “  “  Price making of the new lines, U is 

G rand  R apids ----------------------------ga;(j w jh probably be completed with-
N aT io^lUGroCi ? C o ? G ^ n T l a S  1 6 0 7  in  this time, with the announcement of
G. R. P ie  Co.. G rand  R apids ------- 55.00 th e  opening coming thereafter. O ther
R G rand t°Raifidsh---- ------------------  180.00 important openings of wool blanket
5 °a ir s « t e . Be'eG & i o S P GSranT  " lints will follow, several of them being

R apids _________________________  255.00 expected during the first week of De-
GR?pUL:t0re-FiXtUre C° '’ Gran 900.00 cember. The average of blanket prices
H u m p h re y " *  Co., K a la m a z o o -----  18.25 - b e ld  bkely to show a drop of about
AmprirAn Sisrn Co.. X^a^amazoo — Xoa.vu « ______ t
R em ington  T y p ew rite r Co., D e tro it 3.50 10 p e r  c en t, f ro m  th e  o p e n in g  p r ic e s  o f
G eneral C igar Co., C hicago -  10.60

Tn th e  m a tte r  of Alive S. V au g h an , la s t y e a r .
B an k ru p t No. 2738, th e  tru s te e  h a s  filed *  '  ?
kn  o fferT rom  R 8 ”  T t & e r 'o f I 200 to r  th e  Seven Hundred Private Departments, 
rem a in d e r of th e  m ach inery , tools, fu m i-  More than 700 private fire depart- 
praised"1 a t  about™! 4*00. T he  d a te  fixed fo r m ents for factories and stores have
SaN o!S 2I3eC W e hav e  to -d a y  received  th e  been organized in Los Angeles T his
schedules, o rd e r o f re ference  a n d  a d ju d i-  probably gives Los Angeles the dis-
S V ° ^ d % e m e mH t B l ^ e E rS f « Sd S i ^  tinction of having a greater num ber of 
b u sin ess  a s  Sam psell & Bloode, B a n k ru p t private fire departm ents in proportion

oc 11 T he  b a n k ru p ts  a re  re s id en ts  r   ̂ •. r
of T h ree  R iv e rs  w here  th e y  conducted  to population than any o ther City of
a  re ta il  coal yard . T he  schedu les show  h  n t r y  T h e  fire  departm ent is

of $415.45, of w hich  $36o is c la im ed  * .
a s  e x em p t w ith  liab ilities  o f $2,212.45. co-operating with these private organ*-
S S ,  S O U ' S « * ! £ £ £ .  a .  S f ™ « -  matrons, counsellmg w ith them  . .
in g  o f c red ito rs  w ill be c a l 'ed  an d  no te  m e th o d s  of fighting fires and furnish*
c red ito rs  "of S f d 'b a n k ru p t J re V s Io l lo w s I  ing them  with educational m aterial on
D u k e tte , W rig h t & H all, T h ree  ̂  ^  t b e . s u b je c t  o f  f ire  Safe ty .
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after the manner o f  (Sheraton 
in todaus marvelous musical instrument

Sije’ JSuo 9 ^^
R e p r o d u c i n g  Q ^ ixm xP

¿ y

O U  could search the furniture marts o f Europe, and not be 
rewarded with, so excellent a find as this handsome piano* 

^  forte case of the Sheraton period...It exhibits all the recog* 
nized characteristics o f the master designing o f Thomas Sheraton, 
the charming arrangement of satin wood banding on a contrasting 
mahogany ground, the delicate inlaid panels, slender grace o f line 
and exquisite carving.

O f course, in so great a musical instrument as the Duo*Art 
Reproducing Piano, every detail must be correct, for the instru* 
ment tha t brings to  you the masterful playing o f Paderewski, 
Hofmann, Gabrilowitsch, Grainger, Bauer, and a host o f other 
great pianists w ho record only for the Duo*Art Reproducing 
Piano, must be genuine in every respect.

The Duo-Art Reproducing Piano is obtainable in Detroit only in our 
warerooms, and only in the following pianos:

STEINWAY WEBER STECK STROUD WHEELOCK AEOLIAN

'The Home of Famous Pianos’

GRINNELL BROS
^D uo-A rt Representatives^

H D Q RS., 1515-21 W O OD W A RD  AVE., D E T R O IT  
40 Stores. There’s a Grinnell Store Near You



MORE ADVANCED POLICIES.
At the recent New England confer­

ence came up the perennial plaint 
th at the industries of the section are 
suffering from dry ro t and have lost 
their old-time supremacy in various 
fields, notably in that of cotton goods.
A couple of years or so ago a Catholic 
priest in Fall River said about the same 
thing of the cotton mills of that city, 
urging the m anagers to abandon out­
worn methods and to scrap antiquated 
machinery so that they m ight compete 
with Southern mills without reducing 
wages. In the old days mass produc­
tion of a limited number of standard 
cotton fabrics enabled New England 
m anufacturers to hold their own in this 
country and to compete abroad with 
foreign competitors who paid lower 
wages. But then the unit of labor cost 
here was less, despite the difference in 
the weekly wage. Conditions since 
have changed. The style element has 
introduced a new factor. Plain fabrics 
have given way largely to the more a t­
tractive ones which call for better 
craftsmanship. New England mills are 
undoubtedly able to compete for busi­
ness in the newer fabrics, but they have 
in some instances shown an unwilling­
ness to depart from the manufacture of 
the kind of goods in which they excel. 
H ere they run up against the fact that 
consumers will not buy what does not 
appeal to them and that their tastes 
are, consequently, controlling. Cheap­
ness is not the main factor, nor does 
patriotism  impel a woman to buy cot­
ton fabrics simply because they are 
made in this country.

One of the speakers at the confer­
ence was Louis E. Kirstein, V ice-Presi­
dent of William Filene’s Sons Co., of 
Boston. He thought the main trouble 
was the lack of “merchandising vision’’ 
by New England m anufacturers in 
making the same kind of goods year 
after year without paying any a tten­
tion to the changing desires of the pub­
lic. Secretary Hoover, in a letter which 
he sent, called attention to a tendency 
in certain older and more settled in­
dustries toward what m ight be called 
absentee adm inistration.” Dr. Louis 
K. L iggett, in an address, took up the 
m atter of “inherited” control of estab­
lishments. In  many instances directors 
whose interest came to them  by in­
heritance have felt they m ust keep up 
family traditions and the original poli­
cies of their ancestors in the m erchan­
dising of their products, no m atter how 
much such methods are now out of 
date and ineffective. All of these 
criticisms have some foundation. But 
what has recently been spurring up 
the New England m anufacturers to­
ward adopting more advanced policies 
has been competition. Being sheltered 
behind a tariff wall, they used to feel 
themselves secure against this. The 
rapid development of Southern mills 
disturbed this state of complacency. 
T hen foreign m anufacturers of cot­
tons, finding it impossible to  get a 
m arket here for staples, began to turn 
out attractive novelties which were 
eagerly taken up and began to dis­
place the plainer fabrics of domestic 
make. Now American m anufacturers 
have discovered that they can produce 
just as w^ell-styled fabrics, and imports

of the foreign ones are decreasing. 
Not being able to compel the public to 
take what was offered the domestic 
mills are finding out what they want 
and are making it.

MOBILIZING THANKS.
The President has summoned the 

American people to observe the “wise 
custom ” of acknowledging the “bounty 
with which Divine Providence has fav­
ored them .” I t is a universal service 
into which the spirits of all those living 
within the bounds of the Republic are 
thus drafted. I t is a mobilization of 
the entire N ation’s gratitude. W hat­
ever any given individual’s infirmities 
of body or trials or m isfortunes may 
be. he has yet a marginal reason for 
thanks in the very fact of existence 
with “the power of thought.” I t  is 
Pascal who reminds us that is is 
“thought” wherein lies the very being 
of m an; and so long as he is able to 
adventure with his thought he should 
respond to the  Thanksgiving Day 
draft. H e is a m alingerer who slinks 
into sullenness or envy or despair 
and has no grateful word for what has 
come to him out of the past or hope­
ful word for those who come after.

“Into this w’orld and why not know­
ing,” gives a m ystery to all life and 
makes every day one of adventure. St. 
Francis of Assisi, in his famous 
canticle of the sun, made a song of 
perpetual thanksgiving, though he 
wrote it in utter poverty, concerning 
the things in nature about us. Lloyd 
George recently emphasized our own 
special fortune in the beauty of our 
vast land, where even th e  weeds of 
the wilderness are arrayed in radiant 
glory—a land which yields two or 
three crops of alfalfa in Colorado; 
wheat for all the hungry, if only it 
could be gotten to them, in Minnesota 
and the Dakotas; a land with gold in 
its veins in California, silver in Colo­
rado, lead in New Mexico, coal in 
Pennsylvania; a land which like a 
magician takes the same elements and 
makes an ear of corn in Illinois, a 
bunch of grapes in W estern Michigan 
or a peach in Delaware, and with slight 
assistance of horticultural grafting and 
synthetic chem istry makes figs to grow 
on thistles and rarest perfumes to rise 
from coal tar.

America’s special reason for thanks­
giving is not in the beauty of the land 
we live on or the bounty of the land 
we live from, but in the spirit of the 
land that lives in us—the spirit of a 
people that “hopes grandly for the 
race” of a “great people in search for 
a more abundant life.” I t is such a 
thanksgiving to which the thoughts of 
citizens of this land, and especially its 
youth, should be drawn this day. W e 
need not stand in depression before the 
portraits of the past. W e have only 
to look into the faces of our millions 
of youth to know that there is a better 
world in possibility. I t  is through 
them  that we dare to hope that out of 
the agony of m en’s long striving “the 
Lord may,” in the language of an old 
Thanksgiving prayer, “be moved to 
arise and amend the earth.”

W e need “blue sky" laws to balk 
political wild-cat schemes. All bunk 
artists are not selling oil stock.

good and the promise is of the continu­
ance of this state of things until the 
regular holiday trade starts in within 
a week or so. Some of that trade is 
already in evidence a little ahead of 
time because of the appeals for early 
shopping of this character. T hat there 
is no lack of funds available for pur­
chases is clearly apparent. The in­
clination to buy is also manifest where 
the offerings are attractive. Owing to 
the overcautious method of buying on 
the part of dealers, they may yet be 
embarrassed by not having on hand 
enough supplies or sufficient assort­
m ent to meet the demands on them. 
Indeed, there have already been some 
evidences of this in the hurry calls 
made on various producers.

These various circumstances and the 
fact that general conditions for a few 
m onths to come are already pretty 
well determined, afford the promise of 
a good Spring season. Preparations 
for that were completed in the primary 
m arkets some time ago, and, while the 
responses to the offerings have been 
coming in with a certain amount of ir­
regularity, they make up a total of 
quite respectable proportions. This is 
particularly the case regarding the tex­
tile fabrics and the articles made of 
them. A very hopeful sign is the con­
tinuance of the activity in construction 
work of different kinds in various sec­
tions of the country, which denotes the 
employment of many workers at good 
wages. In  line with this also are the 
larger purchases of equipment and 
supplies by the railways and other 
large corporate enterprises. These are 
all factors in increasing the volume and 
variety of mercantile business. E xten­
sive buying in the primary m arkets is 
not looked for at this time, when the 
effort by jobbers is to clean up their 
stocks preparatory to inventory taking. 
It is noteworthy, in connection with 
this, to m ention that the big Chicago 
jobbing houses which usually stage 
pre-inventory sales toward the close 
of the year have determined not to do 
so this time. T heir stocks have been 
sufficiently reduced without need of 
resorting to the expedient. They will 
be in the m arket early in the new yeai 
for supplies.

WOOLS AND WOOLENS.
Sales of wool at auction took place 

last week in Australia and New Zea­
land. Supplies of the new clip have 
been coming forward in great volume, 
and its absorption is awaited with not 
altogether too hopeful anticipation. 
There was an easing of price on some 
sorts in last week’s sales, but others 
remained firm. As compared with last 
year, the prices are 63 to 69 per cent, 
lower. A better line on values is ex­
pected from the auction sales at Lon­
don which begin this week. One thing 
that seems to be settled is that there 
can be no advances of any moment 
w ithout restricting the volume of the 
sales, and then the m atter will resolve 
itself into the  ability of holders to re­
tain their stocks. In  this country 
trading has been ra ther light. Supplies 
here, however, appear to be plentiful. 
Mills report a greater activity than 
during October. Spring business in

ened more of the mills to raise the 
prices of their worsteds from 5 to 15 
cents per yard, following the lead of 
the principal factor. Clothing m anu­
facturers report good and increasing 
sales for Spring. In  women’s wear the 
principal feature appears to be the m ar­
keting of W inter resort wear. Fabrics 
for Spring are yet being bought rather 
sparingly. Openings of some woolen 
knit goods for next year s delivery 
have taken place, but the important 
lines are still being held back. There 
has been a little recession in price on 
some numbers. In  sweaters there is 
some call for spot goods as well as for 
future delivery._______ _

t h e  r u b b e r  s i t u a t i o n .
I t would appear that restriction of 

the exportation of rubber under the 
Stevenson plan is about to come to 
an end. Recently the British Colonial 
Office announced that the exportable 
allowance of the article from Malaya 
and Ceylon for the current quarter 
would be raised by 10 per cent., m ak­
ing a total of 85 per cent. This is in 
accord with the restriction plan, which 
is automatic in its working and is gov­
erned by the price which-rubber fetches 
in the London m arket in each quar­
terly period. The next period will end 
on Jan. 31, by which time it is expect­
ed the export allowance will be 95 per 
cent. The present release of 10 per 
cent, additional means about 40,000 
tons per annum  more. W hile the 
world production of rubber has largely 
increased during recent years, its con­
sumption has gained at an even larger 
rate. In  1921, for instance, produc­
tion was 294,000 tons and consum p­
tion 265,000 tons. This year, it is 
estimated, the production will be 500,- 
000 tons and the consumption 560,000 
tons. There is every reason to believe 
that the use of rubber will continue to 
increase annually, while it will take 
years to  grow new groves and bri 
them to bearing. I t also appears likely 
that the product from all of the grow­
ing projects in contem plation will be 
none too large to supply the demand. 
The output of all the existing planta­
tions will not suffice to meet the 
world’s needs a few years hence. New 
sources of supply, therefore, cannot be 
provided too soon, especially as it is 
likely that new uses will be found for 
rubber.

CANNED FOODS MARKET.
Brokers are not particularly busy, 

as- they are under the handicap of be­
ing unable to sell volume blocks of the 
commodities which are abundant and 
are equally at a loss to find those which 
are desired but which are not offered 
by first hands. Their activity is con­
fined to a routine field and to hand-to- 
mouth trading, part of which includes 
making occasional resales of m erchan­
dise which one buyer has in surplus 
but which another realizes he will need 
later on. The inducement made in the 
way of price results in sales and in­
cidentally in irregular prices. Canners 
are also sacrificing some items. Q uota­
tions on the weak products are more 
or less nominal and represent jobbing 
sales rather than  sacrifice transfers of 
staples.

J-
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MEN OF MARK.

Wm. H. Anderson, President Fourth 
National Bank.

There are m any standards of suc­
cess. Such a standard may be gauged 
from a material, intellectual or moral 
standpoint. Very often it is riches 
which are sought. Broad acres, a big 
bank account, an elegant mansion in 
which to  live, are regarded by many as 
the highest rung of the ladder of life 
which can be reached. These acquire­
ments give leisure, comfort, social 
standing and influence. No wonder 
they are so generally coveted.

There are o thers whose natures 
thirst for prominence and power. If 
these m en can be governors, senators 
or congressmen, they grasp the posi­
tion with a feverish avidity, hoping it 
may be a step to som ething higher. 
Then we see others whose highest 
ambition is to lead companies, regi­
ments, armies—to kill men. W ar alone 
stirs their nature. The devastation 
and suffering which follow in their 
wake are as nothing to  them. Never 
having appreciated the sacredness of 
life they have no regard for it.

In the intellectual world there are 
scholars and thinkers who care little 
for prominence, power and wealth. 
The m idnight oil blanches their 
cheeks. I t  m ay be a poem that for 
years they arc thinking out. I t  may 
be a musical composition. It may be 
ait argument in answer to some other 
argument. I t  may be a book that will 
mold opinion or drop dead as it falls 
from the press.

Then there is the inventor, the profit 
of whose life work, as a rule, goes to 
others. H is mind is full of wheels and 
levers. H is sleep is disturbed by pos­
sible combinations which he hopes may 
bring about unheard of results. He 
excludes himself and dreams of the 
unknowable and unobtainable; often 
in the eyes of the world he becomes 
a crank, doubted by friends and shun­
ned by capitalists. In  instances the 
almshouse or the insane asylum is 
kinder to him than the world has been, 
for it opens its doors to receive him.

The w riter of this once sat by the 
side of an astronom er in his observ­
atory. W hile others slept this man 
was recording what his great glass 
revealed. A t that tim e he was in 
search of a star—a star th a t in as­
tronomical circles would be called 
new, yet which had been giving forth 
its light for millions of years. To 
tell the world som ething about the 
wonders of the  universe was this 
man’s ambition. Society with its a r­
tificial ways, politics with its intrigues 
and shattered hopes, war with its car­
nage, creeds with their sophistry, did 
not a ttract him. Cold, exact science 
was the stim ulant on which he lived.

W e tip our hats to all these phases 
and conditions of men. They are nec­
essary else they would not exist, yet 
at the same time we m ust record the 
protest that none of them is the high­
est standard by which a life can be 
gauged. T hat m an who is charitable, 
who is hopeful, who is patient, who 
is full of courage at all times and a 
tow er of strength in emergencies, who 
never swerves from  his ideas of duty 
and responsibility and knows no such

word as defeat—he is the king among 
men, although the world at large may 
see no gems in his crown which glit­
ter. He m ay not be known outside 
his own township, no telegraphic no­
tices of death may be flashed here and 
there, no monument may m ark his 
final resting place, but the perfume 
of his life spreads and sweetens other 
lives, fitting the soil for flowers where 
before weeds grew. I t is far wide 
from the intention of the writer to 
ascribe to any m an those character­
istics which he does not possess or to 
throw  around him any glamour, but 
there are a thousand men who will 
say that the qualities enumerated in 
this paragraph are those which make 
up the character of W m. H. Anderson, 
the subject of this sketch. By com­

mon consent all who know him they 
are his.

W illiam H. Anderson was born in 
Plym outh, Michigan, on September 6, 
1853 ,and two years later came to Kent 
county with his parents and located 
on a farm in Sparta township. His 
early education was obtained in the 
village and country schools and he was 
brought up as a farm er’s boy. He 
followed farming until 1883, liked the 
vocation and was successful in its 
pursuit and managed to accumulate 
considerable property. But he saw op­
portunities in the city for more rapid 
advancement, sold his farm property, 
moved to Grand Rapids during that 
year and* engaged in the real estate 
and loan business. Since this removal 
he has been identified with some of the 
city’s m ost substantial interests.

Mr. Anderson became interested in 
the Fourth National Bank in 1891, 
was its Cashier for six years and since 
then has been its President. Aside 
from his position with this institution, 
Mr. Anderson has many other in ter­
ests. He is or has been a director in 
the Peoples Savings Bank, Commer­
cial Savings Bank, South Grand R ap­
ids State Bank, Grand Rapids Railway 
Company, Bissell Carpet Sweeper Co., 
Anti-Kalsomine Co., Grand Rapids 
Showcase Co. and is interested in many 
other financial institutions and m anu­
facturing establishments.

Mr. Anderson has for over forty 
years been identified with the good 
roads movement and is a practical and 
successful road builder. He was m an­
ager for four of the corporations

which built gravel roads out from the 
city of Grand Rapids and which were 
a great factor in the progress of the 
city. H is long experience in the build­
ing and maintenance of turnpikes has 
made him an authority on all m atters 
of road m anagem ent in this part of the 
State. He directed the work of con­
structing the Grand River boulevard 
and had charge of the creation of the 
beautiful roads in Hodenpyl W oods.

Mr. Anderson has been prom inently 
identified with the Grand Rapids As­
sociation of Commerce ever since it 
was organized and three years was 
the executive officer of th a t body. In 
the organization of the Grand Rapids 
Clearing House he was very prom inent 
and his counsel in perfecting this o r­
ganization so as to bring all of the 
banks into harm ony with each other

in their methods and m ovements was 
of great value.

Mr. Anderson assumed the m anage­
ment of the W est Michigan State Fair 
when its affairs and finances were in 
a deplorable condition and brought 
the organization up to a high state of 
efficiency. He retained the Presidency 
ten years, leaving behind him a most 
enviable record.

After moving to Grand Rapids, Mr. 
Anderson quickly became interested 
in all civic movements looking towards 
the betterm ent of the city. W hile in 
no sense an offensive partisan, he has 
taken an active part in politics, acting 
upon the well-grounded belief that it is 
every citizen’s duty to do his part in 
making the political history of the  city 
and State.

Some years ago Mr. Anderson again 
inevsted in farm property, and owns 
at present a highly improved farm  of 
several hundred acres in Sparta tow n­
ship, which is the wonder and adm ira­
tion of his friends and neighbors.

Mr. Anderson has developed a spirit 
of philanthropy which is as broad as 
the world. He has given liberally to 
every w orthy cause which appealed to  
him as worthy of support. Am ong his 
benefactions is the presentation of a 
farm on Bostwick Lake as a summer 
camp to the young people of St. 
M ark’s church, of which religious o r­
ganization he has long been a con­
sistent adherent.

If there is one characteristic, more 
than another, which appeals to  Mr. 
Anderson’s friends, it is his courage. 
He makes loans which would stagger 
some of his neighbors in finance, but 
he seldom makes a loss, because his 
judgm ent is unerring, due to his abil­
ity to read men. He has such a com­
prehensive grasp of things that he is 
m aster of every situation and wins 
where others fail by reason of his re­
markable capacity to calculate condi­
tions and predict results.

The financial success which has 
crowned his efforts Mr. Anderson a t­
tributes to his determination to keep 
out of debt. H e never speaks ill of 
his neighbors or competitors. The 
strictness with which he observes this 
rule of life accounts for his popularity 
and ability to make and hold friends 
everywhere. H e is pre-eminently a 
man of affairs as well as a keen ob­
server of men. T o  this may be a t­
tributed in large measure the success 
of his enterprises. H is intim ate con­
nection with financial undertakings, 
the executive work of his Bank and his 
close attention to business have all 
aided in giving him that fund of in­
formation essential to  the expression 
of intelligent opinion—and no one who 
knows him will doubt his conserva­
tism.

In person Mr. Anderson has an ad­
mirable physique and enjoys the good 
health which induces a spirit of op­
timism and courage. These attributes, 
together with his untiring energy, fit 
him for large enterprises and an easy 
dispatch of business so essential in 
the career of an active and successful 
man.

Carelessness costs you time and 
money and, in the end, your business 
reputation.

William H. Anderson.
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for children a bright new penuy, fresh
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Encouraging Footwear and Hosiery 
Sales For Christinas.

Mr. shoe m erchant, what are your 
plans for the coming Christmas sea­
son?

Are you aware of the possibilities in 
increasing your business during the 
next four weeks by the sale of slippers, 
shoetrees, garters, fancy hosiery, scarfs, 
mules and the new patterns in boudoir 
slippers: new buckles, shoe bags,
leather and suede covered pocket 
cleaners, etc ?

Progressive shoe m erchants in the 
Middle W est are olanning to-day to 
increase their Christmas business at 
least 30 per cent, through the same op- 
nortunitv that confronts us all this time 
of the year.

Effective window displays will prove 
the m agnets for getting this extra 
business into your establishment. An 
attractive interior decorated in holly, 
evergreen and van-colored m iniature 
electric lights will create the necessary 
atm osphere that will aid you in getting 
this special holiday business.

The departm ent store, jeweler, hard­
ware m erchant and gents’ furnishings 
house in your city, has planned exten­
sively to get this business. Are they 
going to take a portion of it away from 
you?
“There W as an Old Man W ho Lived 

in a Shoe”
and like every other m an who lives 
his evenings at home in a pair o fc o zy  
comfortable house slippers, he enjoyed 
life immensely. If  you w ant to please 
him most, just “get his num ber” on 
the sly, and then come to H am burgers 
for a pair of house slippers. They are 
such “comfy” Rifts, snd they 3xe 3.1so 
just such articles as a m an seldom 
thinks of buying for himself because 
he expects to  receive them  at C hrist­
mas. The wise shopper will be one 
who buys early.

In  this clever manner H am burgers, 
Los Angeles—the big store that has 
just been taken over by the May Co. 
interests—last season suggested men’s 
slippers as a Christmas gift. A tten­
tion was drawn to the advertisement 
the moment one picked up the paper, 
due to the fact that extending entirely 
across the top was a big slipper in 
which a m an was reposing, as on a 
couch, reading a newspaper. All down 
the sideof the three column advertise­
m ent were pictured different styles of 
slippers for men, together with a 
description and price of each. A card 
at the top of special interest to the 
women folks read: “A real m an s store 
in which women may shop with con­
fidence.”

But it is not only the advertisem ent 
w riters in the large cities who know 
how to put over the Christmas idea to 
good advantage. The M. Aschacher 
Shoe Store, Staunton, 111., had a most 
appealing advertisem ent, showing at 
the top a fireplace with a comfortable 
chair drawn up to it, and outline cuts 
of slippers for men, women and chil­
dren. In  their announcement they 
conjured up such a pleasant picture of 
fireside comfort that all who read were 
consumed w ith a desire to secure such 
slippers for their loved ones and 
themselves.
There's Som ething Decidedly “Hom ey” 

'  bout Slippers as Christm as Gifts.

W hen one thinks of happy, restful 
evenings at home, when all outside is 
cold and dreary, house slippers cease 
to be prosaic things of felt pr leather, 
and become that which will express 
your best wishes for many, m any just 
such happy evenings for someone who 
is dear to you.

And there is further satisfaction for 
you in that these ever-welcome slip­
pers are so inexpensive—a real help at 
a time when one w ants to make their 
dollars do the utmost.

The rem ainder of the advertisem ent 
was taken up with the description and 
pricing of slippers for men, women and 
children.

Occupying a place in the publicity 
scheme even more valuable than that 
of the newspaper is the show window. 
Everybody does not read the adver­
tisem ents, but everyone sooner or later 
sees the windows. An ordinarly dis- 
pay of shoes will interest only those 
who are in need of same, but a holiday 
display will draw the attention cf all, 
and suggest to  m any the appropriate­
ness of shoes, slippers and hosiery as 
gifts. A very catchy display was that 
of the Im perial Shoe Co., New O r­
leans, La. I t  occupied a corner w in­
dow. so was observed by passersby on 
both streets. A tall brick chimney 
was constructed and a life size cut-out 
Santa Claus was preparing to descend 
same. The upper part of the window 
was garlanded with strings of tinsel, 
from which hung felt slippers and 
baby boottees. On glass slabs and on 
the floor were high shoes for women 
in black, white and all shades of brown 
and gray, each with a little card sta t­
ing the price of same.

Kenningtons, Jackson, Miss., was an­
other firm that produced a very Christ- 
masy effect. The walls were white, 
with a tall red panel in the rear center, 
topped with a big white circle on which 
was the masque of Santa. Above this 
were wide spreading branches of white, 
frosted foliage. The shoetrees were all 
covered with little m ats of crinkled red 
paper, and on each was placed a shoe, 
while on the floor, also partially cov­
ered with the red mats, were com fort­
able looking slippers of felt and leather.

Interior decoration counts for much 
in a shoe store, and where there is a 
large trade in children’s shoes, it will 
pay big dividends to have a Christmas 
tree. This is done each year by the 
Children’s Shoe Store, Los Angeles, 
C alif, and the gaily lighted and decor­
ated tree a ttracts all the youngsters. 
On the tree are hung baby boottees, 
buckles and feather ornam ents for ball­
room slippers, and silk hosiery for all 
shades of shoes. A t the base of the 
tree are felt slippers, each in a gaily 
decorated box, and they look so entic­
ing th at the m ajority of children 
prom ptly beg Santa Claus to bring 
them a pair like them.

A surprise plan that is m eeting with 
big success is being worked by the 
children’s shoe departm ent of Block 
& Kuhl. Peoria, 111. As explained by 
the m anager, C. H. Drew, the plan is 
as follows: “W e do an immense busi­
ness in children’s shoes, and especial­
ly in felt slippers, each holiday season, 
and of course I  am always w orking on 
som ething that will bring the children 
closer to us, and make them  want to 
trade here. T his se&son I  am placing 
in the toe of each pair of felt slippers

advertised in any way, and consequent­
ly it comes as a delightful surprise to 
the kiddie when he puts his hand into 
the slipper and draws out the bright 
new coin. N aturally he tells his little 
friends about it, and they begin to 
want B. & K. slippers, and so the sales 
go merrily on. All of our shoes at the 
holiday seasons are put up in holiday 
boxes and tied with narrow  red rib­
bons, giving them  a very festive ap­
pearance.”

Just a word about hosiery in clos­
ing—if every salesman when selling a 
pair of shoes would suggest an appro­
priate pair or several pairs of hose to 
accompany it, the hosiery sales would 
more than double. People are in a 
spending mood and only need to be 
reminded of the proper accessories, and 
the clerk who does this constantly will 
surely find a nice bonus awaiting him 
when Christmas day rolls around.

More Doing in Leather Goods.
From  makers of leather goods come 

reports to the effect that business is 
getting better with them  as the holiday 
season approaches, especially as it con­
cerns orders placed by buyers for 
stores located in the territories adja­
cent to this city. In  some instances no 
backwardness is shown in saying that 
the improvement in demand is wel­
come, for pre-holiday buying has been 
such that it could be m aterially im­
proved. This usual run of gift m er­
chandise is being taken by buyers, 
with the call for fitted cases probably 
more noticeable than that for other

lines. The attention of both buyers 
and sellers has been focused on them 
to some extent by the delayed deliv­
eries resulting from a scarcity of fit­
tings. _ ______

Late Orders For Dolls.
Late orders for dolls continue to 

reach m anufacturers, and on certain 
types in demand they are behind hand 
on deliveries. The infant types with 
blankets, either singly or in twins, arc 
said to be taking very well with early 
holiday shoppers. The talking and 
walking mama doll is also receiving it 
share of attention. In  line with the 
idea of putting rubber panties on dolls, 
one dealer here has gone a step further 
and has brought out a rubber cape on 
the order of a Red Riding H ood cape, 
which is offered in various colors and 
m atches the panties. T he hood of tin 
cape is trim m ed with a shirred ribbon. 
It is priced to retail a t about SO cents.

Plain Silks Bought For Spring.
The cutting-up trade is credited with 

placing fairly good advance orders for 
plain silks for Spring. These goods 
have not been seriously neglected for 
printed goods, according to manufac 
turers. In terest in flat crepes con­
tinues strong, and these cloths in the 
high shades appear to  have good pros­
pects for Spring. Georgettes and Ro­
maines are very much to the fore and 
are counted on to have one of the best 
demands in recent seasons. Canton 
crepes are coming forward after a 
period of inactivity, and sellers report 
good recent buying of these weaves.

Michigan Shoe Dealers
Mutual Fire Insurance Company 

LANSING, M ICHIGAN

PROM PT ADJUSTM ENTS

Write
L. H. BAKER, Secy-Treas. LANSING, MICH. 

P. O. Box 549

S H O E  R E T A I L E R S !
M A IL T H IS  COUPON T O D A Y

Herold-Bertsch Shoe Co.,
Shoe Manufacturers,
Grand Rapids, Michigan.
Gentlemen:

Please send me without obligation full details of 
your new plan for selling a short line of work and 
dress shoes.

W e understand you claim greater profits, cleaner 
stocks and faster turnover for your plan.
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W HILE THE YEARS ROLL BY.

How a Merchant 82 Years Old Keeps 
Young.

I have been asked “H ow  does it 
seem to be over eighty years of age?”
I reply, “I do not feel any different 
from the way I felt tw enty years ago.” 
It has been said “A man is as old as 
he feels.” This I believe to be true, 
and many m ay be old men at sixty, 
while others are young at seventy or 
< ighty years. W hether we age early 
or late is largely in our own hands to 
determine and as one who has passed 
his eighty-second birthday I may be 
able to make some suggestions that 
will be helpful, and which will enable 
you to  assist nature in keeping your­
selves in fighting condition as long as 
possible.

There is no known formula that 
will enable one with any certainty, to 
attain long life, but there are certain 
principles which, if followed, will ma­
terially assist in lengthening our span 
of ife. I may not be able to  tell you 
anything you do not already know, 
but it is well to have these m atters 
brought to our attention from time to 
time, “lest we forget.”

A good constitution, if we are so 
fortunate as to have inherited such, is 
the best foundation on which to build, 
and if our ancestors have left us such a 
legacy, it imposes upon us the moral 
obligation to see that we on our part 
leave to our children the best consti­
tutions it is possible for us to bequeath. 
Good health is of the first importance. 
Regular habits, moderate exercise and 
moderation in eating are very essen­
tial for keeping one in good condition, 
neither too fat nor too lean. Avoid 
excesses of all kinds, be in the sun­
shine as much as possible, get plenty 
of sleep, have a cheerful disposition 
and don’t worry. Most of these rules 
you can accept w'ithout question, but 
you will say, “I t is easy to say don’t 
w orry; but how can I help it?”

There is a great difference between 
worry and anxiety. W orrying is dwell­
ing on the calamities that possibly 
might happen with fear and dread as to 
the consequences. W orry  discourages 
and unnerves one and accomplishes 
nothing. I t  is like running the engine 
in your automobile w ithout moving. 
You use up your energy and get no­
where. Anxiety, when one is in a 
difficult situation, cannot be avoided, 
but it should be used as if it were a 
scout on the picket line, watching pos­
sible adverse moves of the enemy and 
spurring one on to find some way to 
meet and overcome the threatened 
danger.

One cannot be in business for a 
number of years without having many 
trying experiences. A t such times my 
advice is “don’t w orry,” but try  with 
all the ingenuity you have to find 
some way to overcome the adverse 
condition. Study the situation tho r­
oughly, do the best you can at the 
time and watch constantly, always 
alert for any opportunity to better the 
conditions. You will remember the 
old m ythological story of Antaeus, 
whose m other was the Earth. H e was 
having a terrible fight with Hercules, 
but as often as he was thrown to the 
ground his m other, E arth , gave him

new streng th ; so he rose from each 
fall stronger than ever and with re­
newed vigor rushed a t his adversary. 
If we can find in our adversities ad­
ditional strength to carry us to suc­
cess in overcoming them, they will be 
alm ost regarded as blessings in dis­
guise. D on’t get discouraged, do the 
best you can, but keep fighting and 
let “No surrender” be your motto.

W hen you find that you have finally 
done the best you can, let the situa­
tion rest there, and make your plans 
so as to adapt yourself to the changed 
conditions. There are hundreds who 
are worse off and still are happy. Get 
the habit of looking at the good things 
you still have. Be thankful for the 
good things you have had, and forget 
what you have lost.

A man who has reached the age of 
forty  years ought to know pretty well 
what is good for him and what is not, 
and he should so order his habits as to 
conserve his powers while he has 
them, so that when past middle age he 
will not be deteriorating but will still 
be full of vigor.

W hen a man at any time of life feels 
that he is losing his grip on his busi­
ness, and cannot accomplish as much 
as formerly, instead of trying to work 
more hours and forcing his already 
overtired brain and body he should 
take more rest and relaxation. R est­
ful sleep does as much as anything to 
aid a man in conserving his powers.

Recreation is the best way to drive 
away worry. Everyone should have a 
hobby to divert his mind and relax the 
tension of business cares. If he can 
find some kind of real play that he can 
enter into with moderation and enjoy, 
it will prove a great tonic and vital 
restorer to him. I t will pay to take a 
day off occasionally, with regular week 
ends, and summer and—if possible— 
w inter vacations of a week or two, for 
a regular thing, to get entirely away 
from all thoughts and cares of business 
and have real recreation. A man will 
be far better able to continue his fight 
successfully after nature has had a 
chance to recuperate. Difficult prob­
lems can be easily solved when taken 
up with a mind so refreshed and in­
vigorated.

W hen after strenuous years one be­
gins to think of retiring from business 
he will find that he should have some 
hobby that he is interested in to keep 
his mind active and alert, and m y ad 
vice is to begin now, if you have not 
already done so, to take interest in 
som ething besides business, so tlia; 
when you come to drop that you will 
not feel lost and as though your life 
of usefulness were past and you were 
laid on the shelf. Break away gradual­
ly if possible. I t  is too great a change 
to be abruptly made from the strenu­
ous activity of business to a life w ith­
out that all absorbing call. S tart now 
to get interested in something, no m at­
ter what, provided it appeals to you 
and you will enjoy doing it.

Frederic M. Haynes.

M erchants who are not sufficiently 
interested in their business to read the 
trade journals about it are being super­
seded by the men who are studying as 
well as practicing.

SELL BY THE CARTON

KING BEE 
DAIRY FEED

20%  Protein

This latest addition 
to our line of King 
Bee Feeds is now on 
the market and going 
strong.

Manufactured by
HENDERSON MILLING 

COMPANY 
Grand Rapids, Mich.

Watson-Higgins Miffing Co.
GRAND RAPIDS, MICH.

NEW PERFECTION
The best all purpose flour.

RED ARROW
The best bread flour.

Look for the Perfection label on 
Pancake flour, Graham flour. Gran­
ulated meal, Buckwheat flour and 
Poultry feeds.

Western Michigan’s Largest Feed 
Distributors.

You Make

Satisfied Customers
when you sell

“ S U N S H I N E ”
FLOUR

Blended F o r F am ily  Um

T he Q uality  is S tan d a rd  and  th e  
P rice  R easonable

Genuine Buckwheat Flour 
Graham and Corn Meal

J. F. Eesley Milling Co.
The Sunshine Mills 

PLAINW ELL, MICHIGAN

b x d e s y  e l e v a t o r s
Will reduoe handling expon«. and 
■peed up work—will make money 
for yon. Easily installed. Plans 
and instructions sent with each 
elevator. Write stating require­
ments, giving kind of machine and 
size of platform wanted, as weU 
as height. We will quote a money 
saving prioe.

Sidney E leva to r M nfg. Co., Sldnoy, Ohio

BARLOW  BROS. Q rand R apids, Mieli. 
Aak ab o u t o u r w ay.

A COMPLETE LINE OF

Qood
Brooms

AT ATTRACTIVE PRICES

Michigan Employment 
Institution for the B lin d
SAGINAW W . S.. MICHIGAN

Chocolates
Package Goods of 

Paramount Quality 
and

Artistic Design

Our Collection Service
M ust m ake good to  you or we will. 
“T h e re ’s  a  R eason”

D EB TO R S PA Y  D IR E C T  TO  
YOU AND IT ’S ALL, YOURS 

Only th e  one sm all Serv ice C harge  
—abso lu te ly  no ex tra s .
R eferences: A ny B ank  o r  C ham  b ar 
of C om m erce o f B a ttle  C reek, Mich. 

M ERCH A N TS’ CRED ITO RS 
ASSOCIATION OF U. S. 
208-210 M cCamly Bldg. 

BA TTL E C R E E K , MICH.
F or y o u r p ro tec tion  we a re  bonded 
by th e  F ide lity  & C asua lty  C om . 
pany  o* New Y ork C ity.
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FINANCIAL
America’s Sweet Tooth Demands More 

Sugar.
In  the extra lump of sugar for their 

m orning coffee that Americans can 
afford this year, in the additional soft 
drinks and in the full cellar of canned 
fruits is evidence of the great wave 
of prosperity now sweeping the coun­
try. T hat good times are reflected in 
the 1925 record production of auto­
mobiles everybody knows, but, after 
all, does not the consumption of sugar 
offer an even more reliable index of 
our general prosperity than the de­
mand for m otor vehicles?

The time has not yet come, at least, 
when so m any people drive autom o­
biles as eat sugar in its more luxurious 
forms. Most of us have more nearly 
satisfied our craving for sweets this 
year than ever, but not a man among 
us will be able on December 31 to say 
how much suger he personally has 
consumed in the twelve-month period.

In W all Street they have a way of 
reckoning these things. Very often 
the statistics are worked out before the 
event and the experts now are willing 
to hazard a guess on the am ount of 
sugar we will consume in 1925.

Estim ating the last six m onths on 
the basis of an actual consumption of
3.900.000 tons for the first half of the 
vear, we may, without much stretch­
ing of the imagination, reckon that the 
United States will consume a to tal of
5.500.000 tons. The figure is m ore 
likely to be small than  large.

Let us assume that our population 
is 115,000,000. A simple problem in 
m athematics then reveals an interest­
ing conclusions. Apparently, per capita 
consumption of sugar this year will 
reach in excess of 107 pounds. That 
is not 107 pounds for adults. I t  is 107 
pounds for men, women and children. 
Never in the history of the country has 
the sweet tooth demanded so much a 
it will this year. In  1924 per capita 
consumption was less than 96 pounds 
Even in 1922, the former record year, 
the annual rate was only 103 pounds.

On the theory that demand for 
goods forces prices up we m ight have 
expected advances in the  price of sugar 
instead of a decline to  a new low 
recently below 2 cents a pound (c. and 
f. New York). Or, accepting the - 
planation that the crop this year was 
enormous, we might, perhaps, reason 
that with consumption increasing the 
commodity should find its way soon 
to substantially higher levels.

T hat is all logical enough. I t does 
not, however, consider one thing that 
may upset all reasoning to  the con­
trary. The facts are not only that 
production this year increased faster 
than consumption, but that 1926 very 
likely will add another enormous sup­
ply of sugar to the world’s 1925 bum p­
er crops.

So long an interval ensues between 
the planting and m arketing of a crop 
that it takes time for planters to ad­
just themselves to changes in the price 
situation. Recent low prices for the 
com m odity probably will not, in other 
words, greatly  retard  the 1926 output, 
although the appearance of unfavor­
able grow ing w eather might.

A ltogether then, the m an who wants 
to know the  future course of sugar 
prices m ust look beyond the fact that 
we as a nation are consum ing more 
sweets. H e  m ust reckon that, in all 
probability, the world will have an­
other big crop next year. Such con­
siderations are likely to make him 
tem per his expectations of any very 
sustained o r sm art upward swing in 
the commodity for the present.

Paul W illard Garrett.
[Copyrighted, 1925.]

f  EDCRAL HtSEAVC

Should Carefully Consider Purchase of 
Foreign Securities.

W hy should the American investor 
buy foreign securities? T hat is a ques­
tion frequently put forth just now and 
one in which a wide host of people are 
interested. There are a good many 
academic reasons, say bankers, which 
appeal more strongly to the economist 
following world affairs than to the in­
dividual owner of capital. Some of 
the more familiar of such reasons in­
clude the following:

T his situation requires that the 
United States, as the holder of by far 
the greatest portion of the world’s gold, 
should not hoard that m etal but 
should export part of it in foreign 
loans. Otherwise, it is contended, the 
rest of the world m ight some day de­
cide to scrap the gold standard and use- 
other tokens as mediums of exchange 
as silver, copper, lead or platinum.

If, having such a preponderance of 
the total am ount of gold, we decide 
to  hoard it rather than make it avail­
able for credits, there is little or no 
incentive for o ther countries to co­
operate in m aintaining the gold stand­
ard. And with the disappearance of 
the gold standard, the question arises, 
of w hat value to us would be the 51 
or 52 per cent, of the world’s gold
which we now own?

I t  does not take an economist, says 
one banker, to realize th at the world 
to-day is more closely knit than  it was 
a hundred, fifty, or even tw enty-fiw  
years ago. Greater speed of travel, im­
proved communications, cable, radio, 
and the telephone have contributed to 
a far closer interrelation than in the 
times of our fathers. In  Europe there 
is a m arket for our wheat, cotton, cop­
per, m eat products, automobiles, etc.

But Europe cannot pay for those 
goods to-day in gold, for the very 
reason that out of a total of approxi­
m ately eight billions of gold in the 
world we have over four billions and 
Europe only about two and a half bil­
lions. She can only pay in goods and 
services, and to  get machinery started 
to render services or m anufacture 
goods requires capital, which we alone 
can furnish. In  a few words, if we 
wish to continue selling the output of 
our surplus productive capacity to  the 
rest of the world we m ust extend long­
term  credits to  enable them  to pay.

One need not elaborate on America’s 
moral responsibility to  participate in 
world reconstruction. M ost of ns are 
familiar with the thesis th at the tre ­
m endous and rapid shift of financial 
leadership to America carries with it 
definite obligations and responsibilities. 
Those supporting this thesis point out 
the m aterial service which European

1
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“MY BANK”
We  are sincere w hen we 
say th a t nothing gives us 
m ore lasting satisfacting 
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is much m ore to  com ­
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capital rendered in the reconstruction 
and development period in America 
following the Civil W ar, in the build­
ing of railroads, power plants, etc.

They contend th at the world, and 
more particularly Europe, can now 
rightfully look to  America for help and 
that we shall prove ourselves of lim it­
ed vision and unfit for leadership un­
less we can see and accept our definite 
responsibility in helping, by making 
long time loans, to restore the produc­
tive m achinery of the rest of the 
world.

These foregoing reasons are tru ly  
academic and make their appeal m ore 
to the student of economics o r world 
politics than  to the m an with surplus 
capital to  invest, for which he demands 
an attractive yield and a m aximum of 
safety. jj |I J |

Huge Volume of Merchandise Imports 
Reflects Prosperity.

Our foreign trade figures for Octo­
ber are interesting for two surprises 
that they  contain. Merchandise im­
ports show a decided gain over a year 
ago at a season when normally we do 
not expect a pick up in the volume of 
incoming goods. E xports fell below 
their level of 1924, on the o ther hand, 
at a time when outward-bound ship­
ments usually run  heaviest.

The trade m ovement last m onth ran 
contrary to rule, in o ther words, and 
contrary to what in ordinary circum ­
stances we m ight wish. O ur so-called 
favorable balance of trade fell from 
$216,000,000 in October, 1924, to  $117,- 
000,000 last month. Now comes the 
question w hether the showing can be 
judged on old standards. W hat do the 
new trade computations mean?

Certainly the m ost striking revela­
tion of the statistics is the climb in the 
volume of imports, $375,000,000 in 
goods, o r m ore than  for any other 
month in a long time, having reached 
our borders from foreign countries 
during October.

So large an incoming trade has sig­
nificance, of course, for the reason 
that m ost of what we im port is in the 
form of raw  material. Large shipments 
of raw m aterials into the country 
mean that business % :n here still are 
planning for active business well into 
the future. They are bringing in raw 
materials for no other reason than that 
they want to turn  som ething from the 
raw into the finished state. Apparent­
ly they anticipate a continued good de­
mand for finished goods. I t  is a plain 
sign that holds out promise a t least 
of prolonged business activity and 
prosperity. T hat the im port figures 
do not reflect the large seasonal move­
ment of sugar adds to  the significance 
of the showing.

In  the old days a shrinkage in the 
volume of excess exports was looked 
upon unfavorably, but nowadays our 
economists view m atters differently.

They point to  the obvious fact that 
the world owes the U nited States an 
enormous debt. W e hold about half 
of the world’s to tal supply of gold. 
Since Europe, for example, cannot pay 
us in gold she m ust ship goods instead 
of gold. I t  would not be illogical 
therefore, to expect larger and larger 
im ports relatively so long as we hold

the yellow m etal and the world is in 
debt to us. One other possible way for 
Europe to work down its indebtedness 
without shipping gold is, of course, 
through flotation of loans in this 
country.

Doubtless we m ust expect that E u­
rope will adopt both m ethods of set­
tlement. Not all foreign loans are 
acceptable to us on th is side of the 
water. Since that is the case, and 
since we hold the pot of gold already. 
we should not become alarmed when 
im ports from Europe increase.

Paul W illard Garrett.
[Copyrighted, 1925.]

Retail and Wholesale Prices of Meat.
According to reports of retailers as 

given through Associations and in per­
sonal discussion the average retail 
buyer who tries to  study the economic 
features of meat distribution finds it 
difficult to  reconcile wholesale carcass 
values with prices charged in retail 
shops for certain selected cuts. This 
subject is one that has puzzled many 
who from experience should be better 
informed than the usual retail buyer 
and the acceptable answer is not easily 
prepared. I t  is, however, quite pos­
sible to  point out certain things that 
influence the difference under discus­
sion and to some extent, at least, clear 
up what is often a misunderstanding 
between consumers and distributors. 
Differences in values between raw ma­
terials and finished products are influ­
enced largely by costs of transporta­
tion, cost of preparation, cost of sell­
ing, cost of money involved and other 
similar things. Labor enters into the 
m atter irregularly and at times im­
portantly. The values of a marble 
statue chiseled by a m aster would be 
many tim es greater than the value of 
the rough marble, while the value of 
a load of sand is little changed because 
of cost of preparation. A meat car­
cass is sold wholesale a t a price agreed 
upon and this price applies, of course, 
to the cheaper and more valuable parts 
of it. W hen the retailer gets this car­
cass into his shop he m ust sell it di­
vided into small sections and since 
these sections do not possess equal 
popularity with housewives they sell at 
different prices. If some cuts are sold 
below carcass plus cost of doing busi­
ness other cuts will be priced above 
cost of carcass enough to create a 
profitable balance. Certain parts of 
the carcass, such as bones and fat, sell 
considerably below carcass cost and 
so this loss is compensated by adding 
it to  the cuts in greater demand. I t is 
chiefly because of the difference in 
value of certain sections of the carcass 
and which m ust be balanced that so 
much m isunderstanding exists. The 
lower the price wholesale the less value 
to  be compensated and so low quality 
m eats sell not only lower than  high 
quality but also relatively higher.

This Is Mean.
Mrs. Newlywed (who has been hear­

ing news of an old sw eetheart, whom 
she jilted )—And when you told him 
I was m arried did he seem to be sorry?

H er Companion—Yes, he said he 
was very sorry—although he didn’t 
know the man personally.

TRUSTS
A  term  adop ted  in law to cover property  or m oney placed 

by  contract or last will and  testam ent in charge of a Trustee, 
for the benefit of a designated person, or a  church, or a 
charitablecause, or several such, w ith specific instructions 
how  the  net incom e shall b e  used by  the Trustee, under 
varying conditions and  developm ents.

W hen a p roper T rustee is selected, it represents a wise 
m ethod of providing for the  persons and  causes to  be  
benefitted.

T rusts under wills and  contracts, large and small, w here­
in w e are Trustee, am ount to m any millions, and constitute 
O U R  PRIN C IPA L BUSINESS. They include trusts for the 
support or education, or both, of children; for the care of 
the aged; for the  benefit of churches, schools, m issionary 
organizations, hospitals, and charitable institutions gen­
erally; and  for any other w orthy purposes.

W hile we charge for our services as Trustee, and aim  to 
m ake a  profit on the whole, w e intend to  charge only a 
reasonable sum in every case. As the Rotarians say: H e
profits m ost w ho serves best.” O ur chief ob ject is no t to 
m ake money, no t to  pay  big d ividends to  stockholders, not 
to pile up a big surplus and  undivided profits. It is, to 
m aintain our reputation  in W estern Michigan for doing the 
right thing, in substance and  in m ethod, in every d ep a rt­
m ent, w ith everyone w ith w hom  we have business; and 
w ith the ob ject of im proving our m ethods w herever pos­
sible, we invite suggestions from  those interested.

A sk for our circulars stating m ore regarding Trusts.

_  t h e -
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Fire Insurance in the United States.
The contrast between the satisfac­

tory situation in the life insurance 
business in this country and th at in the 
tire insurance business is very great. 
W hat is the cause of this difference? 
The greatest difference to be noted in 
a study of the two system s is the 
presence, in a m ost active and alm ost 
universal way, of competition in the 
life insurance business; and the ab­
sence of competition in the fire in­
surance field. T here is a very con­
siderable difference in the initial rates 
in life insurance between the different 
companies; and the system of annual 
cash dividends, which is alm ost uni­
versal in life insurance, increases r 
accentuates this competition. T he re­
sult of cash dividends paid annually is 
a constant reduction in the net cost 
to the insured on his annual life insur­
ance premiums.

In the fire insurance field we find 
in many states that the rates are fixed 
by law, so that companies m ust all 
write at one standard rate. In  this 
particular, fire insurance premium s dif­
fer verv greatly from life insurance 
premiums.

State regulation of fire insurance has 
followed very much the line of rail­
road rate regulation. The history of 
the railroad business in this country 
has been briefly summed up in three 
words, gift, graft and guarantee.

The era of gifts and grants.
The era of graft.
The era of guarantee.
But fire insurance rates, unlike ra il­

road rates, are not fixed by the states, 
but are fixed by the companies acting 
in combinations, known as rate making 
bodies. The state merely approves or 
disapproves the rates made. For all 
practical purposes', fire rates are fixed 
by those who sell fire insurance.

The only element of competition in 
the fire insurance business which 
am ounts to anything is that offered by 
the mutual insurance companies. The 
principle of annual cash dividends and 
operation on the m utual plan, which 
have led to such great success and sat­
isfaction in the life insurance business, 
are followed only by m utual com­
panies in the fire insurance field. I 
have yet to find a student of fire in- 
suance in this country wrho does not 
approve the principle underlying the 
organization and operation of the best 
mutual fire companies.

In  practice the m utuals show a sav­
ing to the insured of from 25 to 40 
per cent, of the premium s paid. This 
is a large saving on a fixed charge 
which m ust be borne by all business, 
and which m ust be levied against all 
property. The question naturally aris­
es then—why do not the m utual com­
panies w rite a large proportion of the 
fire insurance business in this country? 
The answ er is to be found in certain 
historic facts growing out of the de­
velopment of our country.

In  the early days of our country the 
m utual fire companies did a large pro­
portion of the business of fire insur­
ance along the A tlantic seaboard. 
Many of the giants of these early days 
remain vigorous and strong  companies,

serving their immediate comm unities 
in the East. Following the Civil W ar, 
with the development of the W est and 
the opening up of the vast plains of 
the Mississippi Valley, the houses, 
tow ns and cities as they were rapidly 
built, depended on the E ast or on 
Europe for the money with which to 
build. Lending agencies followed the 
railroads and the \ \  estern m arch of 
population, and the stock fire com­
panies in close association w ith these 
lending agencies, furnished fire pro­
tection. This established the agency 
$vstem  which still obtains in the fire 
insurance business. T he borrow er had 
to furnish fire insurance protection to 
the lender, and the fire insurance was 
arranged for by or thru  the agents 
making the loan. T his close alliance 
between the lenders of money and the 
stock fire companies has continued. 
Most of the loans made are made 
th rough agencies who dictate the fire 
insurance company to be used in fu r­
nishing fire insurance protection for 
the benefit of the owner and the cred­
itor, who because of the large com­
missions, dictate stock companies.

I t is only recently th at the m utual 
companies have entered in an aggres­
sive and business-like way into the 
general field of fire insurance in this 
country. T heir progress has been 
rapid, and is to-day one of the most 
marked developm ents in the fire insur­
ance field. The mutual companies are 
actually furnishing competition in the 
fire insurance business. They are 
handling their business in a spirit of 
co-operation, * and in an efficient, eco­
nomical way which prom ises much re­
lief to the business interests and prop­
erty owners of this country. T he m u­
tual idea has had an enorm ous expan­
sion and grow th in this country during 
the past ten years. M any of the large 
financial institutions, such as life insur­
ance companies, tru st companies, 
building and loan associations, etc., do 
not hesitate now to accept m utual in­
surance policies, as furnishing entire­
ly satisfactory security for their loans. 
This element of competition is of vital 
im portance to the entire fire insurance 
business of this country if it is to de­
velop in a way satisfactory to the in­
suring public.

If the m utual companies were r  
furnishing insurance, and if they do 
not in the future furnish it in even 
greater volume than they do now, the 
time would undobtedly come when 
there would be an agitation for state 
fire insurance. T he m utual companies 
acting in a co-operative spirit, are di­
recting their competition and their 
business in such a way as to result in 
benefit to  the insured, ra ther than 
primarily benefit to the company.

There is a great deal of glib talk  in 
this country regarding service. Much 
of it is merely talk. W hat is called 
service is often simply satisfying the 
convenience of people a t enormous 
cost. Two great services which the 
m utual fire insurance companies are 
giving are reduction in the cost of fire 
insurance and reduction in waste. As 
long as irresponsible people can secure 
insurance in unlimited am ounts on
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property, often getting  insurance poli­
cies in excess of the actual value of 
the buildings, or stocks, w ithout ade­
quate inspection, or careful examina­
tion of the m oral risk« involved, so 
long will the criminal fire waste in this 
country continue.

The m utual companies are sound in 
practice. They are steadily gaining in 
popular approval, and those engaging 
in this business have the right to  feel 
they are rendering the country an im­
portant service. Chas. F. Nesbit.

RapidsProceedings of the Grand 
Bankrupt Court.

G rand R apids, Nov. 14—W e have  to -d ay  
received th e  schedu les in  th e  m a tte r  of 
Thom as D ag g e tt C anning  Co., B an k ru p t 
No. 2i08. The m a tte r  h a s  b een -re fe rre d  
to C harles B. B la ir a s  re fe ree  in  b a n k ­
ruptcy. T he schedu les show  a sse ts  of 
SGI,541.14 w ith  liab ilities  of $165,605.48. 
The first m eeting  will be called p ro m p t­
ly an d  no te  of th e  sam e m ade herein . 
The lis t of th e  c red ito rs  of sa id  b an k ­
ru p t a s  a s  follows:
Taxes on H a rtfo rd  p r o p e r t y ----- $ 124.80
M erchan ts  N at. B ank , D e tro p it 1,275.92 
R ailw ay T erm in al & W arehouse

Co., C hicago _________________  1,894.31
Acme W h ite  L ead  & Color W orks,

D e tro it _________________________  62.97
A m erican M ultig raph  Sales Co.,

C leveland ______________________  99.76
A nderson & Tulley , B en ton  H a rb o r 22.80 
Acme Food & S pecia lty  Co., F o r t

W ayne --------------------------------------- „1-1
A rctic  Ice C ream  Co., G rand  R apids 27.50 
C. J . A ldridge Co., Rome, N. Y. — 13.75 
A rrow  B oiler C om pound Co., St.

Louis __________________________  79.39
Arnold, H am ilto n  & Luxon, R ich ­

m ond, Ky. ---------------------   2.£0
George W. B a r re tt ,  K e n t C i t y -----  34.84
Mr. B lanc, unknow n -------------------  l* - |°
S. R. B ailey, H a rtfo rd  — -----------  J-g9
B a r re tt  B ros., V irg in ina, M inn.__ 1.6b 
B ak er C anning  Co., T h ersa , W is. 1,450.00 
B az le r T ran s fe r  & S to rag e  Co.,

C olum bus -------------- -— ----------- - f ’f j
B ain  P e a n u t Co., N orfolk, V a. -  4,315.05 
B .ack  H ills W holesale G rocer Co.,

R ap ids C ity , So. D ak. _ _______ 103.05
B ailey  W arehouse Co., P h ilad e lh ia  20.49 
B arclay , A yers & B ertsch , G rand

R apids ___ ____ - ______   w.vv
B an k e rs  G rocer Co., M e m p h is -----  -65
B e l-F a s t A dhesive Co., L yndon-

ville, N . Y. ------------------------------- l|5-26
J  C. Bell, K ibbie --------   135.00
B eu tel P ick ling  & C anning  Co.,

Bay City __________________ 1,100.60
B reen  & H a llad ay  F u e l Co., G rand

Rsmids  918.58
A lb ert F . B ridges & C o . C hicago 6.35 
B orden Sales Co.. Inc ., N . Y. 107.50
B ond W elding  Co., G rand  R apids
T. B roderson, C hicago —- - - — - - -  
Boyds C ity  D ispatch , G rand  R apids
A E. B onner, C o p p e rsv il le ----------
Boutell Mfg. Co., R o ch este r - - - - - -
B lue V alley  M ercan tile  Co., B ea ­

trice , N eb. — ------■-—--------------
P . H. B u tle r Co., P it ts b u rg  - - - - - - - -
B u reau  of E lec tric ity , G rand  R ap. 
B u rto n  H e ig h ts  P r in tin g  Co.,

G rand R ap ids ----------- —-----^ - " " 1
Blue B ell P e a n u t B u tte r  Co., G rand  1&2 21

Capita? C ity ’P ro d u c ts  Co., Colum -

20.70
2.00
5.00
.75

29.48

109.69
39.91
4.25

1.77

___  567.47
6.00
7.50

92.83
1.00

.71

24.14
9.44

25.00
50.00

» • g l l d i  PUbl‘C SerV' Ce - Q r>" a  252.00
D ic taphone  Sales Corp., D e tro it -  58.25
D urham  H a rd w are  Co., Coopersville 320.59
E avey  Co., X en ia , Ohio --------------  1^07
E. J . E v an s . V an  W ert, Ohio — 61.75
A ndy J . E gan , G rand  R a p i d s -----  5.96
W . H . E d g a r & Sons, D e t r o i t ----- 358.¿1
W m . E d w ard s  C.o, C le v e la n d -----  2.48
P h il E m rick , C inc innati — --------  99.04
E im on M ercan tile  Co., S uperior,

Wig _______________________  ou.uu
E ddy  P a p e r  Corp., T h ree  R ivers  _ 127.67 
A. R. E llio tt A d v ertis in g  Co.,

New Y ork -------------------------------- 17443
E lsto n  S to rag e  & P ack in g  Co.,

G rand  R apids -------------------------- 139 t9
F ra n k  & D avidson, D e tro it --------  92.00
A. T. F e rre ll Co., S a g in a w -----------  9.U0
Sam  F igg, H a rtfo rd  —  - - - - - -  7.20
F o rb es  S tam p  Co., G rand  R apids 23.6b 
Foley  B ros. G rocer Co., S t. P a u l 70.00 
F o s te r, S tevens & Co., G rand  R ap. 317.00 
F u lle r C anneries Co, S outh  D ay-

ton , N. Y. ___________  1191
G. R. W ood F in ish in g  Co., G rand

R apids --------------------------------------- "5.64
G. R. P a p e r Box Co., G rand  R apids 
G. R. G as L ig h t Co., G rand  R apids 
G. R. A ssociation  of Com m erce,

G rand  R apids -------------- - - - - - - -
G. R. W elfa re  U nion, G rand  R apids 
g ! R. T ru n k  Co, Inc., G rand  R apids 24.00
T.' E . G raham , G rand  R a p i d s -----  5.00
G raham  P a p e r  Co., St. Louis —  208.79 
G. R. A w ning & T e n t Co., G rand

R apids -----------------------------------—
G T ru n k  R. R. System , D e tro it- -  45.00 
G-. R. W holesale  G rocer Co., G rand

R apids ----------------------------------
G. R. W a te r  W orks, G rand  R apids 197.99
P ress, G rand R apids -------------------  29.16
G rea t A tlan tic  & Pacific  T ea  Co.,

N ew  Y o r k ______________________  14-°8
G rinnell-R ow e Co., G rand  R apids 124.76 
G rossfeld & Roe Co., C hicago — 3.00
G ow an-L enn ing  & Brow n, D u lu th  17.87 
G oddard G rocer Co., St. Louis „  147.36 
G rocers W holesale  Co., D es M oines 25.60 
Globe A u to m atic  S p rin k le r Co.,

P h ilade lph ia  -------------------------------  jj-99
G rosberg  & R eu ter, Chicago -----  8.56
H a rtfo rd  C anning  Co., H a rtfo rd  _ 204.24 
H ay d en  Suply  Co., G rand  R apids 90.12 
H aze ltine  & P e rk in s  Co., G rand

R apids _________________________  87.77
H ellm u th  Cooperage Co., C hicago 1.248.02
K eitz  Co., S t. Louis --------------------- -98
Jo h n  H en ry  & S chram  S to rage

Co.. D e tro it ____________________  1-54
J . J . H ogan , Inc., L a C r o s s e ----- - 92.95
H ow land  W arehouse  Co., St. Louis 6.15 
J . M. H o rto n  Ice C ream  Co., N. Y. 1,354 59 
A. J . H olcom b Co., G rand  R apids 40.30 
Ideal S tenc il M achine Co., B el.e-

ville, 111. ------------------------------------ 5-°°
Ind ep en d en t W arehouses, Inc .,

N ew  Y o r k ----------------------   3,624.96
J  aggers  "Wholesale G rocer C o . -----  ¿u.7o
Ja rd in e  L u m b er Co., G rand  R apids 524.86

Ind ianapo lis  -----------------------------  29-73
L. G. Jeb av y , L u d in g to n -----------  1,335.01

C anner P u b lish in g  Co., C hicago —
C asnovia G arage, C asnovia  --------
C rane Co., G rand  R ap ids —-----------
A. C. C lark  Co., N ew  Y ork - - - - - -
E v e re tt B. C lark  Seed Co., M ilford,

C o n n . -------------- - - - — --------- pr—
C & A. T erm in a l W arehouse  Co.,

C hicago --------— - - ---------------------
C reasey  Corp., C olum bus - ----  14.92 
C en tra l W is. C anneries, B eaver

D am , W is. --------— - - — - - - - - - -  „¿6.00
C en tra l Mich. P a e r  Co., G rand  R ap. 367.60 
W a lte r  M. C lybourn, C hicago » 00
C hicago Mill & L u m b er Co., C hi- ^
Chrisholm-ScVtt~C~oJ_~~C^izI~ ¿ h io  ’ 86.00
C om m onw ealth  P r in tin g  Co., G rand  ^ ^
BR D l C o £ irC o '.7 G m Iid  R a p T d s 'i :  10.40 
Colum bian S to rage  Co., G rand  149 48
V R n o n SE .'C o o IT M fg . Co.. N ew

H a rtfo rd , N . Y. -----------------------  12 36
Com m erce C learing  H ouse, ^ io .oo

C o ^ o S iv e '^ E lV v £ t5 r C o "  Coopers'- ̂  ̂
C o m m erc i^ r’C oal” Co.’,” D e tro it —  106.10 
Coopersville H a rd w are  Co., Coo­

persv ille  ---------------- ------- -----------
Coopersville L u m b er Co., Coo-

C onsum ers Ice Co., G rand  R apids - 
C om stock & G raves, G rand  R apids
O bserver, Coopersville -------- - - - - - -
Coons M fg. Co., R ocheste r, N . Y.
W a te r  W orks, Coopersville - - - —
J. S. C rosby Co., G rand  R apids __ 229.95 
C o n tin en ta l C an Co.. C hicago —  876.28 
C um pson-D oelm an, Inc., B uffalo— 7.94 
C urrie-M cC raw  Co., M em phis _—  141.15 
R obert D ale Co., Los A ngeles . —  85.00
A ndrew  D avey, Inc .. N  Y. - - - - - - -  3-“|
D e tro it P a te  & G um  Co., D e tro it 31.08

16.20

32.55
13.78
52.29

Jen n in g s  & C leaves, N ew  Y ork 
J e w e tt  B ros. & J e w e tt, S ioux

F alls , S. D . --------------------------------
Jo n es  B ros. T ea  Co., B rooklyn —
F red  H. K napp  Co., Y onkers. N. Y.
K aye, M cD avitt & Schoeler, N. Y. 2,301.26 
K an sa s  C ity  W holesale G rocer

Co., K an sa s  C ity  ----------------------  14.50
K elly’s Ice C ream  Co., G rand  R ap. 48.00
J. L. K elso Co., B oston  --------------  23.48
K essler, M ayo & Nobel Co., G rand

R apids __________________________  9-50
K endig  B ro k erag e  Co., K an sa s  C ity  52.73 
K e n t S to rage  Co., G rand  R ap id s . 178.64
F . K irkb ride, G rand  H a v e n --------  .90
H. P . L aw  Co., L incoln, N ebr. —  24.56
H. L aing , N ew  Y ork -----------------  8.40
L an d au  G rocer Co., St. L o u i s -----  2.62
L agom arc ino  G rupe Co., C edar

R ap ids ----------------------------------------  73.20
L em m on B pros., Coopersville -----  59.55
L e ite lt  Iro n  W orks, G rand  R ap ids .80
L eo n ard  Seed Co., C h ic a g o -------- 136.61
L ew is B ros. G rocer Co., C inc innati 8.82
C lare L each, unknow n ----------------
L ig h tsto n e  W holesale G rocer Co.,

D e tro it _______________________ _
J . M. L iebow icz & Co., St. Louis 
C. J . L i tsch e r Elec. Co., G rand  

R apids __________________________ 125.46

.50

1.50
18.45

L ubben  & R an k an s, Coopersville 7.94

10.15

83.64
58.00
6.50
1.08

34.26
336.77

.17
16.25
13.14
60.00
90.00

A. W . M cCann, N ew  Y o r k --------  237.30
M cCulloch C artag e  Co., D e tro it — 23.92
H . M cClain, Coopersville -----------  1-50
M anghelli B ros., Elwood, I n d . -----  47.50
M erch an ts  G rocer & P a p e r  Co.,

C leveland ------------------------------------
M eyer B ros. Co., F o r t  W a y n e -----
Sam uel M eyer & Co., C h ic a g o -----
M ichigan C en tra l, D e tro it -----------
Chas. N. M iller Co., B oston  --------
M ichigan L ith o g rap h  Co., G rand

R ap ids _________________________  687.75
M ichigan B rokerage  Co., D e tro it— 8.75
M idas T rad e m a rk  & P a te n t  B ur.,

C hicago _________________________ 201.00
M iller G rocer Co., D es M oines — 26.42 
C. W . M ills P a p e r  Co., G rand  R ap. 37.10 
M ichigan B ean  Jo b b ers  A ssociation ,

S ag inaw  -------------------------- -------------„J®-9®
R. M. M ontgom ery, C a s n o v ia ----- 325.81
A. B. Morse" Co., St. Jo seph  ---------132.85
M orrall B ros., M orrall, O h i o -------127.65
M organ  P a ck in g  Co., A ustin , Ind . 483.15
L. S. N achm an , Inc., C h ic a g o -----  223.48
Jo h n  N ash , Iow a C ity, I o w a --------  2.50
N atio n a l G rocer Co., G rand  R apids 8.00 
N a tio n a l S u g ar R efining Co., N ew

Y ork ____________________________ 641.50
(C ontinued  on page 19)

August 2nd, 1909 August 2nd, 1925

16 YEARS
Without an assessment. Without a lawsuit.
Paying all losses p rom ptly  and  saving our m em bers 30 % an ­
nually on their fire insurance premiums.

The Grand Rapids Merchants 
Mutual Fire Insurance Company

Affiliated with the Michigan Retail Dry Good« Association

320 Housem an Bldg.. G rand  Rapids, Michigan

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

with any standard stock policies that 
you are buying

The Net Cost is 30%
Michigan Bankers and M erchants Mutual Fire Insurance Co. 

of Fremont, M ichigan

W I L L I A M  N.  S E N F ,  S E C  R E T  A R Y - T  R E A S  U R_E R

SAFETY SAVING SERVICE

CLASS MUTUAL INSURANCE AGENCY
“The Agency of Personal Service”

C. N. BRISTOL, A. T. MONSON, H. G. BUNDY.
FREM O NT, M ICH IGA N

REPRESENTING
Retail Hardware Mutual Central Manufacturers’ Mutual
Hardware Dealers Mutual Ohio Underwriters M utual
Minnesota Implement Mutual Ohio Hardware M utual
National Implement Mutual The Finnish Mutual

Hardware Mutual Casualty Co.

We classify our risks and pay dividends according .o the Loss Ratio 
of each class written: Hardware and Implement stores, 40% to 50%, 
Garages, Furniture and Drug Stores 40%; General Stores and other 
Mercantile Risks 30%.

WRITE FOR FURTHER PARTICULARS.

Merchants Life Insurance Company

WILLIAM A. WATTS 
President

RANSOM E. OLDS 
Chairman of Board

Offices: 3rd floor Michigan Trust Bldg.— Grand Rapids, Mich.
GREEN & MORRISON—Michigan State Agents
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WOMAN’S WORLD
A Better Thanksgiving and a Merrier 

Christinas.
W ritte n  for th e  T radesm an .

Thanksgiving Day for this year 
soon will be over. W ith  some m em ­
bers of the Tradesm an family it will 
be a thing of the past before this issue 
reaches them. W ith others its observ­
ance will be completely planned if not 
well under way, previous to the read­
ing of this number. I t  is too late for 
even the m ost zealous advice-giver to 
offer suggestions as to how the day 
should be kept this time. In  as far 
as it is made a season of fitting com­
memoration and of fine and blameless 
enjoyment, all who so celebrate this 
great national holiday are to be con­
gratulated earnestly.

If, on the other hand, when it is 
over, there are in some honest hearts 
misgivings—disquieting feelings that 
the day has been observed unworthily; 
if it has been a time of excessive toil 
for an overburdened housemother—toil 
with no higher motive than merely to 
make a splendid exhibition of cookery; 
if it has been in any least way a pros­
titution to gorm andism ; if relatives 
and friends have been called together 
a t any home only as a duty—because 
it was the tu rn  of this family to have 
“the bunch;” if, saddest of all—and 
this it is hoped has occurred in few if 
any Tradesm an households—if the 
sacred significance of this great nation­
al festival has been so far forgotten 
that any unseemly revelry has taken 
place, any indulgence has been toler­
ated in disregard of our country’s laws 
—then now is the time for high re­
solves that such desecrations shall not 
be repeated in the future.

An observance of Thanksgiving Day 
in which each member of the house­
hold, small and large, shall contribute 
some needed part; a feasting satisfac­
tory but restrained with grace and dig­
nity; a genuine reunion of family ties 
or of the bonds of old friendship; a 
real gratitude in every heart; a patriotic 
recalling of the origin of this holiday 
and of its deeper m eanings; a singing 
of the great songs, a conning of the 
great poetry of thanksgiving—such a 
comm emoration as this will leave a 
store of hallowed memories, and will 
make us stronger for the duties of o r­
dinary days.

Christmas is still to come but is 
close at hand. If we are to  make any 
changes in our usual Christmas pro­
gram  they must be determined upon 
speedily.

W e are agreed that there is some­
thing the m atter with our keeping of 
Christmas. R ight here in this excel­
lent trade journal it should be said 
that even those m erchants who special­
ize in holiday wares, deprecate the 
commercialization of this, our greatest 
holiday. W e m ight say that the ob­
servance of the great day is preceded by 
an orgy of buying presents o r a day- 
and-night struggle to  make suitable 
gifts with our own handiw ork; that 
we are so strenuously engaged in pay­
ing our Christm as debts that we can 
give only scant attention to  those wrho 
are down and out in health or fortune, 
so as really to  stand in need of holi­

day cheer; that the children are hold­
ing us up for more expensive gifts 
with each passing season and growing 
harder and ever harder to satisfy; that 
the day leaves us physicaly exhausted 
as well as financially broke; that we 
are losing out on all the higher and 
finer associations of Christm as; that 
the best thing about it is that it comes 
but once a year, and wre are heartily 
glad when it is over.

This is, of course, a view of the 
seamy side of Christmas, and has in it, 
maybe, som ething of the headache of 
the m orning after. But if, in past 
years, this has not been fully true of 
all of us, it has been too true of many 
of us. It is up to us to make it true 
no longer.

The m ost encouraging feature about 
the sad way into which Christmas ob­
servance has fallen, is the fact that like 
m any other things th at we deem all 
wrong, it has been caused mainly by 
an excess of virtue. W e wish to be 
indebted to no one, we are unwilling 
that any friend shall outdo us in the 
expression of kindness and good will. 
W e want to keep even or more than 
even. In an exuberance of gracious 
feeling one woman gives another wo­
man a Christmas present. The other 
woman feels she m ust make return. It 
is this conscientious, book-keeping 
habit of mind that is responsible for 
that outstanding Christmas folly, the 
exchange of costly gifts between wo­
men who are not close friends but 
only acquaintances. Once it is begun, 
the polite tit for tat seems alm ost un­
stoppable.

W hy not every woman start a little 
Christmas reform of her own.

She who is in ordinary circumstances 
m ust first of all set her foot down 
firmly that she will not spend more 
money than she well can afford If 
she is not a wage-earner but must 
look to the man of the house to sup­
ply her with funds, this measure alone, 
if lived up to, will make a far m errier 
Christmas for husband or father. In 
many homes it would be simply great 
if the family breadwinner no longer 
had need to dread the season of the 
holidays.

The woman wrho earns her own 
money should not spend lavishly at 
this time. It is easy to dissipate the 
savings of m onths in a few hours reck­
less shopping. Don’t do it. I t  isn’t 
just to  yourself. More likely than not 
it w'ould be ill-conceived and mistaken 
kindness to  friends and acquaintances. 
Send greetings instead of gifts to most 
of your circle, m aking presents only 
to  the few who stand closest. And let 
these presents be well chosen rather 
than expensive. Be brave enough not 
to try  to  pay back for every gift you 
receved a year ago. Don’t think so 
poorly of hum an nature as to suppose 
that your friends want to  be paid back, 
o r th at in their kindness to you they 
had any thought of recompense. E s­
pecially if some wealthy friend remem ­
bered you substantially, let it go as 
doubtless it was intended, a real kind­
ness to  you, and don’t try  to make re­
turn.

The woman who has been in the 
habit of m aking presents for her 
friends with her own hands,she should

retrench sharply also, both in the num ­
ber and the elaborateness of her gifts. 
Those dainty articles, fashioned with 
such skill and patience, are costly in 
time and eyesight and nervous strength 
if not in cash. Those elegant trifles 
m ay be a wild extravagance, leaving 
the deft m aker a wreck, fit for no other 
place but a rest cure.

Parents are educating their children 
rightly or wrongly, in regard to 
Christmas. Rightly, if the boys and 
girls are taught to be happy in the 
festivities of the season, and apprecia­
tive of what is given them. W rongly 
if they are encouraged in the hold-up 
idea. Of course their presents should 
be chosen according to their individual 
likings and with a view to giving them 
real enjoyment. I f  the young people 
have had altogether too much in form ­
er years, it will be wise to  give them 
less, bestowing at the same time some 
wholesome lessons on the grace of re­
ceiving. And in providing Christmas 
joys for your own family, don’t forget 
just the right kind of a present for the 
man of the house, who so cheerfully 
pays the freight for Christmas celebra­
tion, and who expects—and perhaps 
has been accustomed to receiving—so 
little. Remember Dad nicely.

Now as to the woman who is well to 
do or wealthy—how ought she to pre­
pare for Christmas? By making an 
almost interminable list, shopping 
diligently day after day and checking 
freely on her bank account? By no 
means. Such procedure on her part 
should be regarded as distinctly bad 
form. For it is the woman in inde­
pendent circumstances, more than any 
other, who has it in her power to 
raise the standards of holiday observ­
ance. A restrained Christmasing on 
the part of the wealthy would soon re­
sult in a saner Christmas for all.

A little courage in applying common 
sense to the problem, and the absurd­
ities which we deplore may be thrown 
into the discard; while we retain with 
all care, that sound and sweet heart 
and center of Christmas joy and m erry­
making that we can in no wise afford 
to let go.

W ere Christmas freed of its overload 
of ostentatious and perfunctory gift­
swapping, more of genuine kindly 
thought could go toward m aking the 
season a bright and blessed one for 
the ailing, the lonely, the bereaved, the 
unfortunate. And we could far better 
enjoy the glad music and the other 
artistic expressions of festivity that are 
essential features of its fitting observ­
ance.

W e want a celebration of the day 
th a t will be an unbounded delight to 
all the children and that will leave 
us elders not jaded, but refreshed; that 
will make us drop our grouches and 
forget our wrongs and grudges; that 
willl cause us to see not the faults and 
failings and regrettable traits of those 
about us, but their sterling and adm ir­
able qualities instead; that will help 
us to be loving and gentle and to 
exemplify and carry with us during 
the weeks and m onths that are to 
come, som ething of that sunny quality 
of soul that has been so aptly called 
the Spirit of Christmas.

Ella M. Rogers.

Cash-Carry Theory Not Good in Prac­
tice.

T here is no reason why a chain store 
should have b e tte r m anagem ent than 
the independent m erchant, if the in­
dependent m erchant would attend to 
his business and use his head instead 
of merely his arm s and legs. I t  is 
said that American consum ers spend 
about $40,000,000 daily on food, and 
that price is a secondary consideration 
in the spending of this money. The 
great m ajority of American consum ­
ers are more interested in service than 
in price. T his is the reason that some 
chain stores are now m aking deliveries, 
and, in many instances, run w hat is 
equivalent to charge accounts. The 
“cash and carry” idea was fine in 
theory, but it does not work out well 
in /practice, statistics showing that, at 
the most, it canlsave only about 5 per 
cent.

T he future will show the jobber to 
be in existence one hundred years 
from to-day just as tru ly  as he is to ­
day. As population and business in­
crease, new lines of business develop. 
These new lines create great interest 
for the time being, but in m ost cases 
the old lines still continue, although 
profits often fall off.

I t is well enough to talk about elim­
inating the middle man, b u t we cannot 
eliminate his function, and it is the 
function which we pay for and not 
the man.

T he real difficulty with independent 
m erchants today is th a t they are not 
working as they used to. T his espec­
ially applies to the native stock, who 
are operating stores whcih have been 
inherited from  a previous generation. 
These native Am ericans complain 
about the Hebrews, Greeks, Italians 
and other nationalities, who, they 
claim, with the chain stores, are put­
ting them  out of business. An analysis 
of this however, shows th at the reasons 
why these foreigners make good m er­
chants are: F irst, because they are
willing to w ork hard ; and second, be­
cause they seek to find out w hat peo­
ple want and deliver the goods. A 
100 per cent, successful m erchant is 
never interested in m anufacturing 
goods or in creating a demand for any 
special commodity. T he 100 per cent, 
m erchant devotes his efforts to find­
ing out w hat the public w ants and 
then securing for the public the  best 
quality of such goods a t the lowest 
possible price. T he successful m er­
chant, therefore, will consider himself 
the agent and buyer for the consum er 
rather than the salesman for the m an­
ufacturer. H e will keep up in the new 
developments in food adulterants and 
food preservations, and will serve as 
the protector of his custom er against 
poor quality goods. T here is ju st as 
much opportunity to-day for a m er­
chant who takes this attitude as there 
ever was, and no chain store system 
can put such a m erchant out of busi­
ness. R oger Babson.

Now think what a godsend it would 
be if there were some device that 
would ring a bell when we turn  out a 
sloppy piece of work, o r  autom atically 
give us a kick when we use only about 
a quarter of our energy on our job.
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N E W  ISSU E :

$1,450,000

The Luce Furniture Shops
GRAND RAPIDS, MICHIGAN

First Mortgage 6£% Sinking Fund Gold Bonds
Tax Exempt in Michigan

D ated  N ovem ber 1, 1925 Due N ovem ber 1, 1940
CouDon Bonds in denom inations of $1,000, $500 and  $100; payab le  principal and in te re s t (N ovem ber 1st and  May 1st) a t  th e  G rand Rapids T ru s t  Com- 

pany . G rand R apids, M ichigan, w ith o u t deduction  of th e  norm al F ederal Income T ax  up to  2%. S ta te  ta x  of M assach u se tts , M aryland, C onnecticu t, 
and  P ennsy lvan ia  re fundab le . Bonds reg is te rab le  a s  to  princ ipa l. R edeem able a s  a whole or in p a r t  upon any  in te re s t da te  on 30 d ay s’1 no tice  a t  105 fo r th e  firs t five y e a rs ; 103 fo r th e  second five y e a rs ; 102 th e re a fte r .

G R A N D  R A PID S TR U ST C O M PA NY  A N D  FR A N K  G. DEANE,
G R A N D  RAPIDS, M ICH IGA N — TRU STEES

Mr. Martin J. Dregge, President, summarizes from his letter to us as follows:
H IS T O R Y  AN D B U SIN E SS . T he Luce Furn itu re  Shops, a recent consolidation of the Luce Furniture  Company, founded in 1879, and 

The Furniture Shops of Grand Rapids, founded in 1905, is regarded as among the largest and most progressive m anufacturers of furniture 
in the United States. Complete lines of bedroom, dining room, living room, library and hall furniture are m anufactured.

The Luce Furn itre  Shojps employs from  1,000 to 1,200 workmen. T he P lants are modern and efficiently equipped. T he total floor 
space aggregates more than eleven acres. T heir product is distributed to some of the largest departm ent and exclusive house furnishing 
stores in the U nited States, Mexico, Cuba and Honolulu.

The Companies report net sales, for the ten m onths ended O ctober 31, 1925, in excess of $2,940,000 with average annual net sales, 
during the past four year and ten m onths of $3,436,413.85. T he Company has unfilled orders on its books a t this time am ounting to 
over $1,000,000.

Both of these Companies enjoy an enviable reputation as m anufacturers of medium and better grade furniture, which asset has been 
builded over a long period of years.

In  addition to the above the Company can point w ith pride to furniture installations in some of the finest and largest hotels in 
the U nited States, including:
T he New Palm er House, Chicago. T he Roosevelt Hotel, New York. T he Niagara Hotel, N iagara Falls.
T he Plaza Hotel, New York. The M ayfair Hotel, St. Louis. The Vinoy Park, St. Petersburg.
The Broadm oor Hotel. Colorado Springs. T he President Hotel, K ansas City. The Hollywood Inn, Hollywood, Florida.

T he Hollywood Beach Hotel, Hollywood, Florida. T he New Palm  Beach Hotel, Palm  Beach, Florida.

S E C U R IT Y : These Bonds are the direct-obligation of T he Luce Furniture  Shops and are secured by a F irst M ortgage upon the real estate, 
buildings, and fixed assets of the consolidated Company (being all of such assets of the present Companies), together with hereditam ents, 
appurtenances and the income thereof, and additions and improvements.

T he T otal Net Assets of the Company, less depreciation, are appraised at approxim ately $4,200,000 or about $2900 for each $1,000 
bond of this issue. N et C urrent Assets are $1,589,762.13 or in excess of all Bonds outstanding.

The Company will carry Life Insurance for the benefit of the bondholders upon the lives of Messrs. M artin J. D regge and J. H am p­
ton H oult, in the aggregate am ount of not less than  $1,000,000. nor in excess of the par am ount of said Bonds outstanding at any time.

The Company covenants to maintain Net C urrent Assets equal to at least 100% of the principal amount of Bonds outstanding at 
any one time, and the Company will not pay any dividends upon its No P ar Value Common Stock in excess of $4.00 per share per 
annum  upon the am ount to be presently issued, provided such paym ent leaves or would result in leaving. Net Current Assets at less than 
125% of the par am ount of Bonds outstanding. The Company will not pay dividends upon its No P ar Value Common Stock, except out 
of earnings accruing on and after Novem ber 1, 1925.

Fixed Assets are appraised a t $2,328,373.19 based on replacem ent value, less depreciation, as determined by the M anufacturers 
Appraisal Company, New York, Appraisers, including $300,000 reserved for plant expansion.

E A R N IN G S: Net Earnings, before depreciation, available for bond interest for the year 1925 (w ith two m onths estim ated) after Federal 
Taxes (com puted a t the curren t ra te), are expected to be over $438,000, after giving effect to the new basis of Officers’ compensation for 
the year 1926, or equivalent to over 4.6 tim es interest requirem ents on these Bonds.

For the past four years and ten m onths, ended O ctober 31, 1925, average annual net earnings, before depreciation, available for bond 
interest, after Federal Taxes (computed at the current ra te) were $420,818.25 after giving effect to the nw basis of Officers’ compensation 
for the year 1926, or over 4.4 times interest requirem ents on these Bonds.

From  the effect of this consolidation substantial savings should result in the elimination of duplicating overhead also materially 
increasing efficiency and m anufacturing capacity.

S IN K IN G  F U N D : Provision has been made for a minim um  Sinking Fund of $60,000 per year beginning M arch 1, 1927, w ith quarterly  pay­
m ents of not less than $15,000, which funds are to be used exclusively for the redem ption of these Bonds. W ithin 60 days from  De­
cem ber 31, 1927, and annually thereafter, the Company will pay as an additional Bond Sinking Fund, the am ount by which 20% of its 
net profit (after deducting interest and taxes, including estim ated Federal Taxes and depreciation) for the last preceding fiscal year, 
exceeds the minimum annual Bond Sinking Fund.

Through the operation of this Sinking Fund, it is estim ated that this entire issue will be retired by purchase or call before m aturity.

P U R P O S E : The proceeds of this issue will be issued for consolidation purposes and to  provide funds for additions to factory and equip­
ment, and other corporate purposes.

M A N A G EM EN T: T he present m anagem ent, which includes Messrs. M artin J. D regge, J. H am pton H oult and W illiam  A. Bowen, all of 
Grand Rapids, will continue in active charge of the Company’s affairs. These men have spent their entire lives in the furniture indus­
try  of Grand Rapids, and have been largely responsible for the unusual success of the Companies during the pa_st tw enty years.

All legal de ta ils  p e rta in in g  to  th is  issue will be approved by M essrs. K nappen, Uhl & B ry an t, of G rand R apids, M ichigan, fo r th e  C om ­
pany ; and M essrs. T rav is , M errick, W arn er & Johnson , of G rand R apids, M ichigan, for th e  B ankers. T he  books of th e  C om panies w ere
aud ited  by M essrs. Seidm an & Seidm an, Public A ccoun tan ts . A p p ra isa ls  by th e  M an u fac tu re rs ’ A ppra isal C om pany, New York.
W e offer th ese  bonds fo r delivery  w hen as and  if issued and  received  by us, su b jec t to  p rio r sale and  approval of p roceedings by
our counsel.

Price 100 and Accrued Interest, Yielding 62%

HOWE, SNOW &  BERTLES FENTON, DAVIS &  BOYLE
(Inco rpo ra ted )

GRAND RAPIDS TRUST COMPANY
S ta tis tic s  a n d  in fo rm ation  co n ta in ed  in  th is  c ircu la r, w hile n o t g u a ran teed , have  been o b ta in ed  from  sou rces  w hich we believe to  be reliab le.
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DRY GOODS
M ichigan R etail D ry Goods A ssociation . 

P res id en t—Geo. T. B ullen, Albion.
F ir s t  V ice-P re s id en t—H . G. W esener,

^ S e c o n d  V ice -P re s id en t—F . E . Mills,

^ ^ S ec re ta ry -T rea su re r—H . J . M ulrine,
B a ttle  C reek. .  _ .__M anager—Jaso n  E . H am m ond, L ansing .

Endless Chain Scheme For Selling 
Hosiery.

Lansing, Nov. 24— If it has not al­
ready reached your community, the 
endless chain scheme for selling hos­
iery (and other item s) is on its way.
The plan seems bound to sweep the
country. , . ..

The great difficulty in combating the 
system lies within its apparent protec­
tion by the law. T here is a provision 
in the postal laws that seems to  cover 
the operation of such schemes, but the 
Supreme Court of the D istrict of 
Columbia has issued an injunction re­
straining the postm aster general from 
enforcing this fraud order, which leaves 
the coupon distributing companies free 
to continue flooding the country with 
their conttracts. H ere is the detail ot 
this interesting scheme:

Someone sells Mrs. Alfred a coupon, 
for which she pays $1. The one who 
sells it to her sends to the company 
the name and address of Mrs. Alfred. 
Mrs. Alfred forwards the coupon to 
the company with $3 cash and receives 
a receipt for $4 credit on a $10 pur­
chase of hose. W ith  the receipt comes 
a contract with three coupons, which 
she, in turn is to  sell to her friends at 
$1 each and thus reimburse herself for 
the $3 she has already paid the com­
pany. Now if the three who buy the 
coupons from Mrs. Alfred rem it $3 
each to the company to secure contract 
and coupons for themselves, then, and 
only then, does Mrs. Alfred receive 
delivery of the five pairs of stockings 
she has contracted to purchase and on 
which she has made first payment. 
Contingent, therefore, on this receipt 
of $9 from Mrs. A’s friends, $10 worth 
of hose are sent to her, while her net 
investment, from her own purse,_ has 
been $1. There is a further provision 
that if Mrs. Alfred sells only two 
coupons or only one coupon, she may 
secure delivery of the stockings she 
has purchased by herself paying $3 or 
$5 respectively, when returning to the 
company the o.ne or two unused cou­
pons. , ,

I t  is clear, of course, th at the com­
pany cannot lose, since no m erchan­
dise is sent out until paym ent for it 
has been received. But it is equally 
certain that the custom er will lose just 
as soon as a  contract and coupons are 
sold to  anyone who does not, in turn, 
sell the coupons to  others.

Sooner or later, I  believe, your local 
newspaper will be approached by these 
operators with advertising copy to an­
nounce the plan in your community.
I suggest that, forthwith, you com­
m unicate w ith your editors to point 
out how th is scheme can be pyramided 
until, of its own weight, it will collapse 
and scores or hundreds of your local 
people will be the losers.”

T he A ttorney General of the State 
of W isconsin has taken cognizance of 
the practice of selling hosiery by the 
chain scheme method and has written 
an opinion regarding the same to the 
effect th at the scheme is a  violation of 
a W isconsin statute. Since the laws 
of this State vary, we do not reproduce 
the quotation from the W isconsin law, 
nor do we quote in full the opinion of 
the W isconsin attorney. W e wish to 
state, However, that d sts  has been fur* 
nished to the A ttorney General of this 
S tate and we have receivd from that 
office the assurances that this subject 
will receive official attention in the near
future. „  - . ,

T he T reasury  D epartm ent furnishes
the following description of new coun­
terfeit notes: ,

T w enty  dollar Federal Reserve Note,
on the Federal Reserve Bank of New

Y ork N. Y.; check letter “D”, face 
p la te ’ No. 853; A. W . Mellon Secre­
tary of the Treasury, Frank W hite, 
T reasurer of the U nited States, por­
tra it of Cleveland. This counterfeit is 
printed from photomechanical plates 
on a single piece of paper, red and blue 
ink lines being used to imitate the silk 
fiber of the genuine. T he seal is 
poorly executed and evidently work ot 
an am ateur in process work T he num ­
ber of the specimen a t hand is B-43S- 
81208-A.

Tw enty dollar Federal Reserve note, 
on the Fed- al Reserve Bank of bt. 
Louis, Mo., check letter “B” plate num ­
ber indistinct; D. F. H uston, Secy  
of the Treasury, John Burke, T reas­
urer of the U nited States, portrait of 
Cleveland. This counterfeit is very 
crudely executed, apparently printed on 
zinc-etched plates on what appears to 
be genuine paper. The general appear­
ance of this counterfeit is so poor th at 
it should be immediately detected.

Tw enty dollar gold certificate, senes 
of 1922, check letter “F ” plate N o .
313 H V. Speelman, Register of the 
Treasury, F rank  W hite, T reasurer of 
the United States, portrait of W ashing­
ton. The counterfeit is so poor'y  ex­
ecuted that a detailed description of 
its defects is deemed unncessary. I t  
should not deceive even careless 
handlers of money. , „  ,

On the Lackawanna National Bank, 
Lackawanna, N. Y., Series of 1902, 
check letter “D”, Charles H. T reat, 
T reasurer of the U nited States, W . T. 
Vernon, Register of the T reasury, por­
trait of W m. McKinley. This counter­
feit is printed from crudely executed 
plates apparently woodcut, on a single 
piece of paper without silk threads or 
imitation of them . All the work on 
the bill is so poorly executed that it 
should be instantly detected and no 
more detailed descriotion is considered 
necessary. . ,

W atch  out for a  party  using the 
name of G. R. Knight, who has been 
passing bad checks in Toledo and who 
is wanted by the authorities in Evans­
ville, Ind., on a similar charge. H e is 
accompanied by a woman whom he in­
troduces as his wife and advises that 
he is ooening a store under the name 
of G. R. K night & Co., a t H um boldt, 
Teqn. W hile in the store he casually 
m entions he would like to m ake a pur­
chase of some articles for his wife, but 
th at it will be necessary for him  to 
have a check cashed before he can do 
so. H e is about 45 years old, 6 feet 
tall, medium build, medium dark, com­
plexion, dark brow n eyes, dark brown 
hair, mixed with gray, smooth faced, 
wears shell rimmed glasses, prom inent 
nose and is a neat dresser. T he wo­
m an is about 40 to  45 years of age, 5 
feet 8 inches tall; about 1/5 pounds, 
heavy build, dark complexioned, brown 
eyes, black hair, neat dresser, brown 
coat fur trimmed.

W m. H erbert, age 38; 5 feet 7 o r 8 
inches tall, stocky build, dark hair and 
ordinary looking clothes, is wanted by 
the Ionia Bureau. Left Ionia for parts 
unknown accompanied by a  1923 
Chevrolet coupe. License No. 650-545, 
M otor No. 10289, Series No. 47674. He 
is wanted by the Fink Auto Co. and 
the Fidelity Finance Co. Rum ored that 
he went to  H astings, form erly lived 
in Royal Oak and owns land valued at 
$1,200 in Oakland county.

Jason E. Ham m ond, 
Mgr. Mich. Retail D ry Goods Ass’n.

proportionate increase in bags whole­
saling a t  $50 and $60 each. Bags with 
wide frames are wanted most, the 
frames being plain, jeweled or of nov­
elty design. Needle or petitpoint, Au- 
busson and Saracen bags also share 
in the demand for hand-made m erchan­
dise. H istorical, scenic and figure ef­
fects predominate in these bags, with 
color being liberally employed in the 
designs. Rhinestone and pearl bags 
for evening wear, wholesaling from 
$3.25 up, have been attracting  consid­
erable interest lately. M anufacturers 
complain that a good part of the m ar­
ket for high-grade bags in this coun­
try  is curtailed because of the large 
purchases of these bags by American 
women tourists in their trips abroad.

Taffeta Silks To Come Back?
Taffeta is being accorded a certain 

am ount of support as a style fabric and 
it would not be surprising to some if 
there were som ething like a real re­
vival of interest in this yarn-dyed silk. 
A t present the material is being fea­
tured in more formal dresses, princi­
pally black ones, in which there has 
been lavish use of colored patterns im­
posed on the surface of the goods. The 
effect is very striking, owing to the 
metallic lustre of the cloth and its 
weave. For some time past the 
straightline silhouette has not favor­
ed the use of taffeta to any marked 
extent. The recent tendency to  some­
what fuller and m ore flowing lines has 
become quite evident, although it may 
be next Fall before taffetas begin to 
regain a good part of their form er 
favor.

N ovem ber 26, 1925

To Feature American-Made Laces. 
Eighteen lace m anufacturing firms 

and four departm ent stores will exhibit 
jointly at the “Made in U. S. A.” lace 
and fashion show to be held on the 
roof of the W aldorf-Astoria, New 
York, this week. The show w*U be 
held under the auspices of the Am eri­
can Lace M anufacturers’ Association 
and is the first event of its kind to be 
staged. The stores will display lace 
gowns on living models a t the after­
noon and evening sessions of both 
days. In  addition, several fashion 
creators will show their newest crea­
tions in both lingerie and dresses, also 
employing manikins. T he purpose of 
the show is to  display the m erits of
American-made merchandise and^ to 
combat the “tradition of superiority of 
the foreign laces.

Derbies Worn With Coon Coats.
W hile still out of the  running for 

general wear, the derby is m eeting with 
* considerable favor from  college men 

as an adjunct to be worn w ith the ra ­
coon coat. T he two are now becoming 
inseparable, according to  a m anufac­
tu rer in New York, who told recently 
of shipping unexpected quantities of 
them  to college towns during the last 
two to three weeks. A lthough hat 
m anufacturers have been try ing  to 
stimulate favor for the derby for gen­
eral wear, it is generally agreed that 
not much has been accomplished in 
this direction. The negligee tren d  in 
m en’s wear, together with the kind of 
overcoats in favor, are considered the 
main factors which keep the  soft 
fedora overwhelmingly in favor.

AM ERICAN FLYER
Mechanical Train»

a  v  I  y 'u V 'T .inno iiï* ---

A LL SETS CO M PLETE, W IT H  TRACK, ETC.

No. 0—American F ly e r ------------- _ _$15.00

No. ____ 18.50

No. 2—American F ly e r ------------- __ 21.00

No.
No.

_ 25.00o—Aiiientdii a i j c i ----- — —
5—American F ly e r ------------- ___ 28.00

No. 13—American F ly e r ------------ ___ 32.00

Call For High-Grade Handbags.
A fairly active business is being done 

in the higher grade hand-made hand­
bags for women, according to leading 
m anufacturers and im porters here. Fine 
beaded bags o f either metal or glass 
beads are being bought, with m ost of 
the volume coming in the wholesale 
price range from  $6.50 to  $25 per bag. 
H oliday buying has brought with it a 
bigger demand for some of the cheaper 
varieties, while there has also been a

27 in. Light Outing Flannels, Special----- 13l/2c Yd*
27 in. Dark Outing Flannels, Special----- 14l/2c Yd.
27 in. 10/20 Bundles, Lights & Darks, Spec. 12^c  Yd.

F A R  B ELO W  O P E N IN G  P R IC E S
M AIL YOUR ORDERS NOW !

Paul Steketee & Sons
Wholesale Dry Goods Grand Rapids, Mich.
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5.17
41.38

.65

P ro c e e d in g s  o f th e  G ra n d  R a p id s  
B a n k r u p tc y  C o u rt.

(C ontinued  from  page 15)
Geo. R. N ew ell & Co., M inneapolis 
Jo h n  G. N eu m eiste r Co., Chicago 
N icholson C andy Co., B ainbridge,

Ga. _____________________________
N ovak G rocer Co., C h ic a g o --------  8.70
O verm yer Co., Toledo -----------------  6.72
L. O ppenheim er, N. Y. --------------  -96
P alm olive Co., C hicago --------------  764.40
P erfec tio n  M ince M eat Co.,

N ew ark , N . Y. -------------------------  772.30
A. H . P .erfect & Co., F o r t  W ayne_ 12.50
P e t M ilk Co., Coopersville ----------  3.21
P e rm u tit  Co., N ew  Y o r k ------------- 1.00
C. A. P erson , Inc ., St. P a u l --------  11.10
P e ite r  A uto  Co., G rand  R aids  __ 82.90 
P h o en ix -H e rm e tic  Co., C hicago — .96
P o tter-M cC une  Co., M cK eesport,

Pa . _____________________________  5.25
P o rte r , E a s tm a n  B yrne Co., C h i­

cago __________________________ 1,190.51
P ro g re ss  M arket, G rand  R apids — 9.51
R ailw ay  T erm in al & W arehouse

Co., C h ic a g o ----- .-----------------------  653.86
R eid-M urdock  & Co., C h ic a g o -----  7.27
Rose & N eum an, D e t r o i t_________  16.69
R oyal T y p ew rite r Co., D e t r o i t -----  5.00
St. Joe  C ann ing  Co., S t. Jo seph  „  .80
S ta lte r  E dge Tool Co., G rand  R ap. 2.00 
S ta n d a rd  Oil Co., G rand  R apids __ 347.99
W ill Shafer, C o o p e rsv il le --------------  3.00
Sprague  Sells Corp., H oopestow n,

111. _____________________________  5.1.5
San fo rd -R iley  S to k er Co., W oor-

ceste r, M ass. -----------------------------  80.09
Savage B ros., C hicago -----------------  5.40
A. E . S ta ley  Mfg. Co., D eca tu r, 111. 438.74
S alesm en’s B onus A c c o u n ts -------- 141.45
S teele-W edeles Co., C hicago ------- 16.72
C. N. S tem p er Co., D a y t o n --------  4.65
Sam  Seelig Co., Los A n g e le s ------- 19.20
S en n e ft-H e rr Co., S te rling , 111. — 15.00 
S pencer-H ogin  G rocer Co., M arion,

Ind. „____________________________  37.50
F. H . S w ett & Co., C h ic a g o --------  10.96
S chneider B ros. & Co., B loom s-

b u rg , Pa . -------------------------------- -— -18
S tech er L itho . Co., R o ch este r __ 6,865.38
H en ry  Sm ith , G rand  R a p i d s ----- - 78.55
Sioux F a lls  G rocer Co., S ioux F a lls  29.91
H en ry  Sm ith , G rand  R apids -----  5.00
N a te  Sim pson, H a rtfo rd  ------------- 4.63
Sim pson A cres, H a rtfo rd  -----------  83.29
S tone-O rdean -W ells  Co., D u lu th — 100.00
S tock ton  Co., N ew  O r le a n s _______  19.25
S u rk in  & P o rtn o ry , C h ic a g o --------  54.05
F. C. T ra v e r  P a p e r  Co., C hicago 21.00 
T rav is . M errick, W arn e r  & Jo h n ­

son, G rand  R apids _____________  225.00
T isch -H in e  Co., G rand  R apids — 120.69 
T horton  B ros. & Co., T e rre  H a u te  19.46 
L. H . U dell & Son, G rand  R ap ids  5.25 
W m . E . U rschel, V alpariso , Ind. 84.10
IT. S. G ypsum  Co., C h ic a g o -------- 123.52
V an D riele & Co., G rand  R ap id s— 9.25
Mr. V aughan , G rand  R apids -----  6.80
V andever-A nsley  Co., St. P a u l -----  16.90
V ernon C om m ercial Co., Los A n-

geles ______ ___ _______ __ __ 1,50
W arfield, P r a t t  & H ow ell Co.,

Des M oines -----------------------------  15.39
W eb ste r T hom as Co., B o s t o n -----  4.39
W hee le r-V an  L abel Co., G rand

R apids _________________________  13.00
Geo. F . W escott, Inc., G rand  R ap. 5.50 
W este rn  P a s te  & Gum Co., C hicago 71.72 
W est D isin fecting  Co., D e tro it — 12.25
W ing & E g an s, Inc., D e t r o i t -----  494.06
W h ite  Adv. A gency, G rand  R apids 341.93 
W olverine C arto n  Co., G rand  R ap. 1,812.05 
W . B. W oodcock & Co., C hicago .50 
W u rzb u rg  D ry  Goods Co., G rand

R apids _________________________  252.27
Y. W . C. A., G rand  R a p i d s --------  25.00
Yeolin Bros. M ercan tile  Co., D enver 12.48
Zeeland C anning  Co., Z e e la n d -----  4.68
B ancker-N icho las  B ro k erag e  Co.,

D enver _________________________  9.75
B use & Caldwell, P i t t s b u r g --------  19.00
Biddle P u rch as in g  Co., C hicago — 49.57 
B row n Bros. B rokerage  Co., D enver 2.81 
C. B. Cook, W inW innetka , 111. —  21.84
H a rry  J . Conlon, T o le d o --------------  16.21
C handler-M ull Co., C edar R ap ids 306.99
Geo. J . C h ris tgau , B u f f a lo -----------  2.38
C lark -B row n  B roker. Co., D u lu th  149.39 
C o n tin en tal B rok. Co., Ind ianapo lis  2.92 
M. H . D aane  Co., G rand  R ap ids— 3.49 
D e tro it C om m erce Co., D e tro it — 373.16
F. L. D u tto n  Co., Colum bus ----- 241.56
c! L. D ietz Co., I n d ia n a p o l is -----  76.52
D onelson & P oston , M em phis 
H . F . D robisch & Co.. P eo ria  
D unne-M cC ord Co., Syracuse
C. F . E v ert, S ioux C i t y --------------  4.95
C. J . F le rshe im , C hicago -----------  20.52
J a y  G. F e ld s te in  & Co., P it ts b u rg  83.25 
C. R ay  F ran k lin , K an sa s  C ity  __
H. J . F ishw ick , St. A u g u s t in e -----
F o sh e r B rokerage  Co., Sou th  B end 
B. A. G riffin & Co.. M ilw aukee —
R. G. G rubb, L im a, Ohio -----------  32.87
Leon C. Gem m ill, S a g in a w -----------  16.76
G ilm ore & W ack , C hicago --------- 323.66
H all B rokerage  Co., In d ian ap o lis . 19.39
E. S. H ooper, S a lt L ake  C i t y -----  61.20
R aynor H ubbell Co., Louisville  — 7.20
S tan ley  H aw kins, Buffalo -----------  4.50
H um e B rokerage  Co., B urling ton ,

Iow a ___________________________  22.30
V. M. H a rriso n  Co., P ine  B luff, A rk. 45.53
W . D onald Jo n es  Co., D al’as, T ex as  23.30
M. J . K ellner, Springfield. 111.-----  26.59
W m . L aw son  Co., F o r t  W ayne  — 86.40
A L avigne, H ancock  -------------------  7.10
r ! T. Moore Co., C hicago -----------  2.92
Mich. B rokerage  Co., D e t r o i t -----  41.23
E d w ard  M esser, P it ts b u rg  ----------- 141.72
M ac B rokerage  Co., St. L o u i s -----  24.38

3.41
1.56

167.78

134.04
261.53

3.00
9.65

28.10
17.42

.31

26.26

4.75
4.69

434.63
23.40

N ew m an B ro k erag e  Co., O m aha- 115.71 
N o rth e rn  B rokerage  Co., Rockford,

111. ____________________________
Old S e ttle r  Co., S t. P au l -----------
R. R. Pennyw ild , C harlestow n, W.

W ard  h 7 P a tto n  Co.. ¥ io u x  F a lls ,
S. D. -----------------------------------------

E . H . R oyer & Co., Des M oines —
F. C. R obinson, N ew  Y ork ----------
R. B. R eeder & Co, T e rre  H a u te  —
Chas. R ockerl & Sons, C inc innati 
Sco tt & K elley, W ilkes B arre , P a .
C. N. S tem per Co., D a y to n -----------
Chas. B. S m ith  Co.. D a y to n --------  71.69
J. W . J. S u tte r , B altim ore  --------  1.44
C. L. T ay lo r Co., C an ton , Ohio „
V an  D vke & S ch u g art, H aze lton ,

Pa . -------------- -----------------------------
C. C. V irgil, C hicago -----------------
V andever-A nsley  Co., St. P au l —
F ra n k  C. W ag n e r Co., C leveland-
G. W ille tt W arren . L a n s i n g --------  100
A. R. W ag n er Co., P h ilad e lh ia  — 70.64
W iison -Jones  Co., K noxville  -------  53.18
W m . A. Y arborogh, A t l a n t a --------  38.88
A llen Q uinlan  Co., St. P a u l -----------  9.28
A berdeen  W holesale G rocer Co.,

A berdeen, So. D a k . --------------------  5.10
B a rn e tt,  G erh a rd t, W in te rs  G rocer

Co., C linton, Mo. ----------------------
B a r re t t  B ro th e rs , V irg in ia, M inn.
Jo h n  A. B reh m er & Sons, D e tro it 
A lbert F . B ridges & Co., C hicago
P. H . B u tle r  Co., P i t t s b u r g --------  21.25
C ity  of G rand  R apids ---------------- 1,202.01
C onsum ers P ow er Co., G rand  R ap. 49.44
D ictaphone Co., G rand  R a p i d s -----
E d g a r’s S u g ar H ouse, D e tro it ------
E s te rv ille  G rocer Co., E sthe rv ille ,

Iow a ___________________________
F oley  B ros. G rocer Co., St. P a u l 109.20 
B riedm an  Bros. W holesale G rocer,

K an sa s  C i t y ____________________  .55
G riggs, Cooper & Co., St. P a u l — 25.63
G rosberg  & R eu ter, D e tro it --------  3.52
G eym ann & M iller, D e t r o i t ____________  9.77
G reene B abcock Co., C le v e la n d _162.23
A. H yde & Son, G rand  R a p i d s __  29.70
C has. H e w itt & Sons, D es M oines 11.46
H allig an  Co., D es M oines _______  4.15
J e w e tt B ros. & Jew e tt, S ioux F alls,

S. D. ___________________________  .27
K em p er-T h o m as Co., C inc innati „  332.50 
D avid  K irk  Sons & Co., L td .,

F ind lay , Ohio ----------------------------  .35
K irg an  B ro th e rs  Co., C in c in n a ti— .75
J. K em pa & Sons, D e t r o i t -----------  11.59
A ndrew  H eu h n  Co., S ioux F a lls ,

S. D. ___________________________  13.94
L agom arc ino  G rupe Co., C edar 

R ap ids __________________________ 110.05

R E A L  V A L U E

.55
1.17
1.33
1.50

3.45
7.61

12.30

6.90

.27
13.33

6.30
3.00

515
CRESCENT GARTER CO. 
Broadway, New York City

__ 106.13
__  18.13
__  9.50

17.97
66.15
9.31
6.00

Jo h n  H . L eslie & Co., C hicago .
L e tts  F le tc h e r  Co., M arshalltow n,

Iow a __________________________
Louis L igh tstone , D e tro it ---------
L arso n  W holesale  G rocer Co.,

K an sa s  C ity, K an . --------------------  .75
M ich. Bell Tele. Co., G rand  R apids 15.92 
M issouri-Illino is  S to res Co., St.

Louis ___________________________
M ichigan T rad esm an , G rand  R apids 
M ichigan M utual L iab ility  Co.,

D e tro it ______________________  -  446.82
Geo. R. Newell & Co., M inneapolis 12.00
P o s ta l Tele. Co., G rand  R a p i d s _ 3.47
P en ick  & F o rd  Sales Co., Inc.,

C ed ar R a p i d s ___________________  276.32
R eid  M urdock & Co., B o s t o n -----  9.32
B. A. R ailton  & Co, C h ic a g o ----- 213.32
R id en o u s-B ak er G rocer Co., K an sas

C ity  __________________________ -j-  31.26
R ailw ay  T erm in al & W holesale

Co., C hicago ___________________ 1,544.63
Sioux F a lls  G rocer Co., Sioux

F a lls , S. D. __________________
iTrank C. Schilling  Co.. G reen

B ay, W is. ______________________
W . S tanczuk . D e tro it ___________
C. B. S m ith  & B ros., B o s t o n -----
S u th e rlan  & M cM illin W ho. Grocer,

P it tso n , P a . ____________________  1-74
S teele W edeles Co., C h ic a g o ---------  80.71
W ho. Gro. & P roduce  Co.. So.

Chicago ________________________  2.50
J. & M. S te iner, M ilw a u k e e ----------  3.13
Sprague  W a rn e r  & Co., C hicago- 
U tah  W ho. G rocer Co., S a lt L ake

C ity  -------------------------------------------
U. S. G ypsum  Co., Chicago --------
W este rn  C anners  A ss’n.. C hicago 
W arfie ld -P ra tt-H o w ell Co., D es

M oines _________________________  8.65
W in s to n -H arp e r-F is h e r  Co., M in­

neapolis ________________________  34.80
F ra n k  Z in sm eis te r & Co., N ew

A lbany, Ind. _________________
G. R. N a tiona l B ank , G rand  R ap. 33,500.00 
M artin  E xch. B ank , G rand  R ap ids 2,500.00 
F o u r th  N a t. B an k , G rand  R apids 5,800.00 
E ddy  P a p e r  Corp., T h ree  R ivers  7,982.10 
G rinnel-R ow  Co., G rand  R apids 2,250.00
R. D. W ate rm an , unknow n -----  595.79
C argill Co., G rand  R apids --------  772.10
T. E. G r a h a m ___________________  1,000.00
P o r te r -E a s tm a n  & B ryne ______ 1,510.89
D urham  & V andelinde _________  300.00
J. S. C rosby Co. _______________  2,600.00
Mich. Loth . Co.. G rand  R ap ids _ 2,200.00
S prague-S ells  Corp. _____________ 500.00
P ee rle ss  H u sk e r  Co. -----------------  600.00
P ra ir ie  V iew  C anning  Co. -----  2,250.00
B. C. Box Co., B a ttle  C r e e k -----  500.00
H e n ry  Sm ith , G rand  R a p i d s -----  3,000.00
L am on t-C orliss  Co. ___________  8,000.00
P o r te r  R a n c h _________ —_------------ 400.00
G. R. V arn ish  Co., G rand  R apids 450.00 
P ag e  H a rd w are  Co., G rand  R ap. 350.00 
M ilwau. P r in tin g  Co., M ilw aukee 750.00 
B arclay , A yers & B ertsch , G rand

R apids _______________________  600.00
C, W. M artin  _________________  3,000.00

— 96.91

— 2.33
— 2.74 

.36

37.38

1.82
32.00
15.00

1.26

MQSHER SALES SERVICE 
A  Business Building Service 

For Merchants 
Way land Michigan

P A P E R  S H E L L  
P E C A N S

Prom pt Express 
Shipments

Livingston Snow 
Company 

Q uitm an, Georgia

4%
Ranking

Mail
Under hoih S to le  

and lederai Supervision

W e a re  ah n e a r  a« y ° “ r  in*;1* 
box. As easy  to  b an k  w ith  us 
a s  m a iling  a  le tte r.

Privacy
N o one b u t th e  b a n k ’s officers 
and  yourself need know of your 
acco u n t here.

Unusual Safety 
Extra Interest

Send check, d ra f t,  m oney o rder 
o r cash  in reg is te red  le tte r. 
E i th e r  sav ings  acco u n t o r C er­
tif ica te s  of D eposit. You can 
w ith d raw  m oney any  tim e. 
C ap ita l and  su rp lu s  1312,500.00. 
R esources over $4,000,000.00.

Send fo r free  booklet 
on B anking by Mall

HOME STATE BANK
for SAVINGS MICHIGAN

I, VMI WE5TENBRU66E
Grand Rapids - * Muskegon

Distributor

Nucoa
The Food o f  the Future
CH EESE of A ll Kinds 
A L P H A  BU TTER 
SAR-A-LEE 
B E S T F O O D S  
HONEY—H orse Radish 

O T H E R  SPECIALTIES
Quality — Service —  Cooperation

Sand Lime Brick
N othing  as D urable 

N othing  as F ireproof 
M akes S tru c tu re*  B eautiful 

No P a in tin g  
No Coat fo r R epairs  

F ire  Proof 
W ea th e r Proof 

W arm  In W I n w  
Cool In S um m er

Brick is Everlasting

Grande Brick Co., Grand 
Rapids

Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., 

Rives Junction.

For Quality, Price and Style

W einer Cap Company
Grand R apids, M ichigan

$ 2 0 0 ,0 0 0  

N O R T H E R N  
M IC H IG A N  

P U B L IC  
S E R V IC E  CO.
F irs t M ortgage 20-Y ear 
S inking Fund Gold Bonds, 
a t  97 and In te re s t, to 
Yield

Over 6.25%
Company is successor to 
the Boardman River 
Electric Light and Pow­
er Co. which has oper­
ated since 1894. Will 
own and operate two 
hydro-electric plants on 
the Boardman river, 
furnishing light and 
power to Traverse City. 
Bonds will be secured 
by a first mortgage on 
all physical properties 
of the company, ap­
praised at more than 
$400,000. Net earnings 
for five years 1920-24 
were $185,833.22, or av­
erage annual rate of 
more than three times 
interest requirements.

A.E.Kusterer&Co.
In v e s t m e n t  B a n k e r s  

A N D  B r o k e r s  
M i c h i g a n  Tr u s t  B u i l d i n g .
citizens 4267  Ben main 2435



“While the Goodman Slept, the Thief 
Came.”

W ritte n  fo r th e  T radesm an .
T he Atlantic & Pacific T ea Co. has 

just opened tw enty stores in Houston, 
Texas, and its opening advertisem ents 
are reported to have carried the asser­
tion—or the inference—that house­
wives m ight look for savings of “over 
fifteen per cent.” by trading there.

Thereupon, one editor w rites: I
don’t know w hether there is a retail 
grocers’ association in Houston. If 
there is, I am curious to know if it 
followed this with a denial, because it 
isn’t true.”

Well, to my mind it m atters little 
whether the statem ent was literally 
true, because what grocers’ association 
ostensibly exists in H ouston is, in my 
exerience, so dead it has gone through 
the process of dissolution with char­
acteristic odors—and in all probability, 
taking all factors into account, the 
fifteen per cent, is not much of an ex- 
aggeration. I feel thus because of the 
following facts, known at first h an d : 

From  lists of grocers’ associations 
and their secretaries, Texas looks as 
prom ising as it is big. Almost every 
cross roads town is listed as having 
both an association and a secretary. 
This allured me to high hopes when 
I went through Texas a few years ago. 
But I had gone to  few places before I 
realized that lists of secretaries did not 
mean working associations. And two 
preferred examples of somnolence were 
H ouston and Galveston, which, be it 
noted, are two prom inent Texas cities: 
Houston 165,000 and Galveston around 
55,000.

As usual, I wrote ahead in the work 
of m aking dates for meetings and 
talks. Effective responses came from 
El Paso, San Antonio and Fort 
W orth. I also had a hearty  reception 
in the little town of Cuero—a name 
which means the bull’s hide. I ac­
knowledge such co-operation gladly.

I got no response from  Galveston, 
though I wrote several times to the 
m an supposed o be in charge there. 
F rom  H ouston I got a “can’t be did” 
reply—som ething I never take as final 

H aving several days in Houston, I 
was able to call up the alleged secre­
tary. H e declined to do a thing. He 
was altogether too  busy running ; 
m erchants’ credit bureau—for m er­
chants other than grocers—to bother 
with grocers.” H is rem arks to  me 
were like this:

“W hynell should I  fuss w ith a lotta 
indifferent rummies like grocers, fel­
lers who don’t pay their dues, who 
wont say a thing a t meetings, who 
bellyache about everything and help at 
nothing, when I can work for real 
money, serving live wire m erchants?

Recalling how the well known “aver­
age grocer” will sit in the few meetings 
he ever goes to, half asleep, and when 
you rouse him by loud talk about real 
menaces to his business will merely 
blink at you in startled fashion, I real­
ly could not blame th at secretary. But 
having work to do am ong H ouston 
grocers, I got busy and gathered to ­
gether a m eeting of—how many, th ink  
you? W ell, from th at big town I  suc­

ceeded in getting out around twenty- 
eight.

In  Galveston—a name that some­
how suggests “galvanizing,” which is 
what many local grocers need—I could 
create no interest because I had not 
time to do personal work. T he secre­
tary there was engaged in the same 
profitable work as his Houston brother.

Easy picking for the Atlantic & 
Pacific Tea Co.? Yes, just about as 
easy as it was for the thieves to  break 
into the house while the goodman 
slept, as runs the story in the Bible. 
And it will be the same elsewhere, so 
long as grocers expect help altogether 
outside themselves, are mentally lazy 
and feel secure in the belief that “this 
is not a chain store town.”

And it is well to note, in passing, 
that wherever you find indifferent, 
easy-going, slipshod grocers, you find 
prices on plenty of lines so unscientifi­
cally fixed that the claim to save the 
housewife fifteen per cent, can be made 
to look at least plausible. Rule of 
thumb methods of pricing won’t take 
anyone very far these days.

One secretary, tired alm ost beyond 
endurance by conditions such as I out­
line, wrote to me lately along these 
lines:

“Regarding your recent story about 
their methods in open meetings, I have 
been trying for some tim e to induce 
some of our big men to do that, w ith­
out success. I get discouraged over 
the indifference of grocers to associa­
tion work. W hy is labor so strong 
and why does it accomplish so much? 
Because labor is 25 per cent, organized. 
W hat percentage of the 350,000 gro­
cers is organized, with only 17,000 in 
the National Association?

“I have given these problems con­
siderable thought for many years and 
I feel th at it is your duty and mine 
to try  to lead grocers out of the ru t 
into real association work, but I  get 
discouraged at times. If we could get 
75 per cent, of the grocers actively into 
our organizations, local, state and N a­
tional, we should have the strongest 
organization in the world.”

I believe my answer m ay be quoted 
rather fully, because that will show 
what we are all working for and what 
we m ust continue to  do. _ I  w ro te : 

“The problem oi getting grocers to 
say things worth while in meetings i. 
common to all lines of associated effort. 
If you ask any man to  define co-opera­
tion and suggest that it m eans give 
and take, he will agree; but here is the 
way it registers in his mind and how 
it works out in practice: give and 
TAKE.

“How can any progress be made 
under such circumstances? H ow  can 
anybody reasonably expect to take out 
anything more than he puts into it? 
No man would think it possible to put 
ten dollars in a bank and draw out 
a hundred dollars. Yet that is what 
practically every m em ber of a grocers’ 
association seeks to do, consciously or 
unconsciously.

“Your illustration about labor is an 
old one. W e m ust remember, how­
ever, that laborers did1 not organize 
themselves a t all. The work was 
done by strong, determined men who 

(Continued on page 31)

One Simple Food That Will Increase 
Your Sales

W hen you secure a custom er for Y east-for-H ealth you ^ .ve. * 
ular visitor to your store. W hen she calls you can tell her the 
o ther food requirem ents of her family.
Then too Fleischm ann’s Yeast prom otes health and healthier cus­
tom ers need more food. To get your share of the increased busi­
ness that Yeast will bring, show your package display.

FLEISCHMANN’S YEAST 
The FleUchmann Company

SERVICE

R E D  S T A R

■HERE is pride in selling to 
the housewife; she is known 
for her insistence on quality* 

W hen she buys RED STA R  
Flour, we know that this flour 
is keeping company with other 
high quality products used in the 
home. And RED STAR easily 
holds its place.

JUDSO N GROCER C O M PA N Y
G R A N D  R A P I D S ,  M I C H I G A N

GRAND RAPIDS LABEL CO.
M anufacturers of

GUMMED LABELS OF ALL KINDS 
ADDRESS, ADVERTISING. EMBOSSED SEALS. ETC. 

Write us for Quotations and Samples 
GRAND RAPIDS MICHIGAN

Thousands of Retailers say

!
/ ' f n j n  ® ns.
T he O h i o  M a t c h  (o.

9 S S M » B i ! l E i i

Deserve the Popularity They Enjoy

The Ohio Match Sales Co.
WADSWORTH. OHIO
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MEAT DEALER
Present Wide Variance in Beef Values.

Carcass and wholesale beef cut 
values were never a t  greater price 
variance, according to grade, than at 
the present time. W holesale values of 
steer carcasses th is week ranged from 
$9 a hundred to $25 a hundred, and 
cuts from these carcasses varied a 
great deal more. Short loins from 
which you get your club, delmonico 
and porterhouse steaks ranged from 
$50 down to $12 a hundred. This 
wide spread is due to supply and de­
mand for the different grades, and 
we will not attem pt to say at th is time 
w hether such a difference is justified 
by difference in the meat quality or 
not, since we are dealing with a m ar­
keting problem rather than a dietetical 
discussion. The point that we wish to 
bring to your minds is that with such 
a wide variance in wholesale costs re­
tail prices naturally vary relatively, and 
unless the housewife is competent to 
judge grade in the retail shops or on 
delivery those paying the higher prices 
m ay feel that they are being charged 
altogether too much for what they are 
getting. Again, this wide range gives 
retailers who are none too careful as 
to descriptions of quality as stated in 
advertisem ents an unusual opportunity 
to  make their window signs and o ther­
wise published figures look particular­
ly attractive to those not able to com­
petently select meat according to grade 
and who must wait until the m eat is 
cooked before knowing its real value. 
L et us warn you, as consumers, then, 
not to feel that because prices are 
shown in a certain shop several cents 
a pound below w hat you paid your 
butcher that you are being cheated. 
I t may be that your ideas of quality 
are higher than other housewives in 
the dining room and you are classed by 
your retailer as a critical consumer 
whom he m ust satisfy if he is to  hold 
your patronage. Another thing may 
be properly stated here, we think, and 
that is that selected cuts from high- 
priced carcasses must command not 
only a higher price than similar cuts 
from low-priced carcasses, but also 
they m ust bring relatively higher prices 
with reference to the wholesale cost, 
because a great deal of the carcass 
goes into the bone and fat boxes, and 
this fat and bone does not bring any 
more, as a rule, when cut from a high- 
price carcass than when cut from one 
much lower in value, and consequent­
ly shows a greater loss that m ust be 
compensated. All of these elements 
m ust be considered.

How Retail Sales Are Influenced by 
Prices.

Retail prices of meats, not unlike 
retail prices of other commodities, are 
expected to regulate amount of any 
particular kind of meat entering into 
hum an consumption. In  o ther words, 
a relativity between meats is theoreti­
cally maintained and a balance in op­
eration with regard to and in line with 
desirability of the different cuts and 
kinds. To what extent does this ap­
ply in actual practice? O ver a long 
period of time the general demand is

unquestionably influenced by cost, but 
w ithin the vision of the m arketm an 
who is chiefly interested in his own 
m arket the sales of the moment and 
at his place hold m ajor interest, and 
it has often seemed to him that when 
prices on a given commodity were run 
up, due perhaps to tem porary shortage, 
the demand increased rather than grew 
less, and this condition tended to fur­
ther advance the m arket price. As a 
m atter of fact, it is not unusual to 
hear m arketm en say that the higher 
certain m eats go the more urgent is 
the demand. W e believe a more ac­
curate analysis of this phase of m ar­
keting would show that demand real­
ly grew less, but that supplies were 
so short that balance is not created 
due to decreased supplies being re­
duced more than the demand. I t is 
rather unusual for all meats, taking in 
all classes of carcasses, including 
steers, cows, vealers, calf carcasses, 
lambs, m utton and pork, to be short 
in supply at the same time, and it fre­
quently happens that one kind of meat 
will be abundantly offered while an­
other is short. At such a time m arket 
values of the kind light in supply, may 
be abnormally high while the kind lib­
erally offered may be moving slowly 
at declines. A closer study of the 
situation by consumers would help to  
place m arketing of meats, considering 
all classes as a whole, on a more stable 
basis, and this would be brought about 
by moderately reduced consumption of 
the more costly meat and more liberal 
use of the kind plentiful. A little more 
attention to advertised prices, as pre­
sented by reputable dealers, would 
supply the desired information in per­
haps the best way for housewives.

Do You Know How To Buy Turkeys?
W hen you select your turkeys for 

the holidays, says the United States 
Departm ent of Agriculture, one of the 
chief considerations is the am ount and 
quality of the flesh on the body, es­
pecially on the breast, back and hips. 
P lenty of flesh m'eans plenty of meat 
for carving, and there should be also 
a generous amount of fat to insure a 
moist, tender turkey. The French al­
ways expose a turkey in the m arket 
with the back up so the buyer can 
better observe how plump the bird is. 
Feeling the end of the breast or keel 
bone and examining the spurs on the 
feet may give some idea of the age 
of a turkey, but these tests are not 
infallible for picking out a tender tu r­
key. Almost any turkey can be cook­
ed so that it is tender; but it is, of 
course, easier to roast a young bird.

Must Pay the Price.
T he person who has such vitality 

as to lead him to defy the laws of 
health and to boast that he pays no 
price, no m atter how he lives, is likely 
to be the first to exhaust his account 
of health prematurely.

On the o ther hand, observance of 
the laws of hygiene affords wonderful 
results in producing vitality and en­
durance.

M istakes don’t just happen. They 
are due to ignorance or carelessness. 
The cause can be removed.

M
E x y r y A e a l  

cat , 
HEKMANS 

Crackers and 
Cookie-Cakes

Delicious cookie-cakes and crisp 
appetizing crackers —  There is a 
Hekman food-confection for every 
meal and for every taste.

eiqnanuiscui
Grand Rapids.Mich

if Col

Fresh Fruit for Thanksgiving
Florida Grapefruit and Oranges 
Emperor Grapes 
California Navel Oranges 
Cranberries,Figs,Nuts and Dates

The Vinkemulder Company
Grand TK.apids, M ichigan

M. J. D A R K  &  S O N S
G R A N D  RAPIDS, MICH.

Receivers and Shippers of A ll

Seasonable 
Fruits and Vegetables

N O W  READY

High Grade Goods at Low Prices

)0WHEY’S Putnam Factory
HOLIDAY PACKAGES GRAND RAPIDS, MICH.
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HARDWARE
M ichigan R etail H ard w are  A ssociation . 

P res id en t—S co tt K endrick , F lin t. 
V ice-P res id en t—G eorge W . M cCabe, 

Petoskey .
S ec re ta ry —A. J . Sco tt, M arine C ity. 
T rea su re r—W illiam  M oore, D etro it.

Final Preparations For the Christmas 
Trade.

Right after the Thanksgiving H oli­
day. the hardware trade will be plung­
ed into the Christmas shopping season.
It mav take a week or two for the big 
rush to set in, but the wide-awake 
hardware dealer will do everything 
possible to stimulate early buying. In 
the meantime, active preparations are 
in order.

A problem which the hardware deal­
er must meet, if he has not dealt with 
it already, is the re-arrangem ent of 
his stock, to give the utm ost possib1' 
prominence to the lines he intends to 
feature for Christmas trade. T his can 
as a rule be best done by getting such 
goods at the front of the store, and as 
far as possible centralizing them  in 
one point. This is, however, a m atter 
in regard to which opinions may legiti­
mately differ. There are some dealers 
who argue that the scattering of 
Christmas gift lines throughout the 
store helps to stimulate trade in staple 
lines as well.

In most hardware stores, however, 
the rule is to give every possible prom ­
inence to Christmas lines, to bring 
them right to the front: and quite often 
they are played up. particularly in the 
last stages of the Christmas -season, to 
the practical exclusion of everything 
else.

Some dealers have adopted the plan 
of forming a bazaar or a departm ent 
containing only lines suitable for 
Christmas shopping. This however 
can be done only where there is an 
abundance of floor space. Most hard­
ware dealers are satisfied to get the 
Christmas stock well to the front. The 
advantage urged for this plan is that 
it enables the hardw are dealer to con­
centrate and centralize such goods as 
people are most likely to buy at C hrist­
mas time. Instead of having to go 
from one part of the store to another, 
the Christmas shopper finds every­
thing offered in a compact space.

To make it possible to group all 
Christmas goods at the front of 
store, it will be necessary to tem ­
porarily relegate certain of the less 
active lines to the background. In  
doing this, he careful to move back 
those lines in which there is, at this 
particular season, little or no demand.

In the choice of goods to be featur­
ed, the hardware dealer m ust bear in 
mind that the biggest results can be 
obtained only by interesting as many 
people as possible. T h at point should 
govern in the selection of lines to be 
featured, and in the am ount of display 
given them. I t  is desirable in m ost 
cases to display goods of the highest 
quality as well as lines which appeal 
to  the medium priced trade. Articles 
selling at wide range of prices will be 
in demand during the Christm as 
season. Quite often the price he wish­
es to  pay for a gift for some one in­
dividual is the one fact the intending

purchaser knows when he comes into 
the store. So make the price range as 
great as possible; have som ething to 
suit every purse.

W here a hardw are dealer carries a 
toy stock it will be advisable to keep 
the toy departm ent as far as possible 
separate from  the rest of the store. 
The reasons for this are obvious. I t  
gives, in the first place, a better chance 
to display the stock. In  the second 
place, it prevents the overcrowding of 
the  main store. A toy departm ent 
will be overcrowded with children 
more or less all the time during the 
last few weeks of the season. N atu r­
ally, this would seriously inconveni­
ence the store staff and regular cus­
tom ers, if the toy departm ent were 
mixed up with the regular hardware 
lines.

In the m ajority of hardw are stores 
handling toys, the plan generally 
adopted is to  use the second floor. 
If  there is no suitable show room 
on the secondo floor, a tem porary 
show room can generally be a r­
ranged without much difficulty. 
Stock rooms can be tem porarily  clear­
ed out for this purpose. T he room 
may not be specially adapted for this 
purpose; bu t after all, the goods are 
the thing. If  the toy display is suf­
ficiently attractive, any shortcom ings 
in the room itself w ill be overlookr 
Quite often it is found advantageous 
to introduce the bazaar effect here.

A nother advantage of setting aside 
Christm as departm ents at this time of 
year is that it helps the hardw are deal­
er if he so desires, to  put these depart­
m ents upon a strictly  cash basis. A 
good many hardw are dealers frankly 
say that it does not pay to sell C hrist­
mas lines on the credit plan. People 
buy on impulse, and when tim e for 
reflection arrives they sometimes re­
gret what may then be regarded as ex­
travagance. If  the article in question 
has not been paid for. difficulty may 
be experienced in collecting.

I t is much wiser to adopt the cash 
principle, if it can be done; but where 
the hardw are dealer has been doing 
business on a credit basis, it m ay some­
times be difficult for him to set an 
a rb itrary  rule contrary  to his daily 
principle to  apply around Christmas 
time. T he difficulty is partly  over­
come when Christm as goods are 
placed in a separate departm ent, thus 
giving support to the idea of a differ­
ent sales basis for that departm ent.

W hy not hold a special Christmas 
opening? If adequately advertised and 
featured bv the sale of a leading line, 
such for instance as a special line of 
toys, the results will be the creating 
of a distinct degree of interest in the 
public mind. M any of the  large de­
partm ent stores have adopted this 
principle with excellent results; and it 
is noticeable th at in m ost instances the 
C hristm as opening is a good many 
wreeks in advance of the Christmas 
holiday. W ith  the regular hardware 
dealer the C hristm as opening, should, 
at the very latest, come as early in 
Decem ber as he can arrange it.

A feature which should not be over­
looked is the necessity for planning

New
or

Used

Flat or Roll top desks, Steel 
or wood files, account sys­
tem s, office chairs, fire­
proof safes.

forstore
or

office

G. R. STORE FIX T U R E  CO.
7 Ionia Avenue N. W .

Foster, Stevens & Co*
WHOLESALE HARDWARE

*S*M

157-159 Monroe Ave. - 151-161 Louis Ave., N. W.
G R A N D  '  R A P ID S  '  M I C H I G A N

M ichigan Hardware Co.
100-108 Ellsworth Ave.,Comer Oakes 

GRAND RAPIDS, MICHIGAN

¥

W holesalers of Shelf Hardware, Sporting * 
Goods and

Fishing Tackle

BROWN &SEHLER
COMPANY

"HOM E OF SU N BEAM  GOODS ”

Automobile Tires and Tubes 
Automobile Accessories 

Garage Equipment 
Radio Equipment

Harness, Horse Collars

Farm Machinery and Garden Tools 
Saddlery Hardware

Blankets, Robes & Mackinaws 
Sheep lined and

Blanklet - Lined Coats

G R A N D  R A P I D S ,  M I C H  I G A N
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the C hristm as, advertising campaign 
well in advance. T here  is very little 
tim e during the actual shopping season 
for the hardw are dealer to give a tten­
tion to the intelligent preparation of 
advertising copy or the arrangem ent 
of the displays. W hatever time he 
finds for the purpose will be so short, 
that the advertising turned out is not 
likely to be so strong and effective as 
it should be.

I t  is, therefore, a wise plan to either 
map out all advertising well in advance 
or, when occasion allows, to  actually 
prepare the copy several weeks ahead 
of the tim e when it is to be used. T he 
same rule applies to window displays 
and show card writing. In  the m atter 
of displays the trim m er should ar­
range to  have all his properties ready.

In  connection w ith the Christmas 
opening, whenever it comes, it is often 
a good stunt to  stage the arrival of 
Santa Claus. W ith  one b ig  city de­
partm ent store the annual arrival of 
Santa Claus is an event to  which, in 
the course of many years, the young 
people of the city have learned to 
look forward. Each year new and 
«tartling stunts feature the arrival of 
Santa. W hen m otor cars were new, 
he came in a car: when aeroplanes 
were new, he landed from an aero­
plane Some departm ent stores stim u­
late interest for a week or ten days 
beforehand by dailv bulletins detailing 
Santa’s setting out from the N orth 
Pole, the accidents and delays he ex­
periences. his progress each day. and 
so forth.

In  one small city Santa arrives at 
a specified hour and in tim e to meet 
the children coming out of the biggest 
school. H e distributes souvenirs and 
advertising m atter. Then he holds a 
reception at the store, for the young­
sters. Each day for the first w eek he 
visits one of the schools at coming-out 
time, and jollies the youngsters. M ean­
while, daily talks to the kiddies are 
run in the very center of the store s 
big advertising space. Everyth ing is 
done to emphasize the fact that Blank s 
H ardw are Store is Santa Claus H ead­
quarters, in th at particular comm un­
ity.

A Santa Claus stunt need not be 
elaborate and expensive; and even if 
no spectacular arrival is staged, it is 
a good th ing  to have a Santa to go 
about the  store, help sell things, and 
occasionally parade the streets and 
visit the schools. V ictor Lauriston.

Shrinkage in Farm Values Lowers 
Price Level.

If any economists in W all Street 
still fear an inflation of commodity 
values with the increasing business ac­
tivity they m ust have been happily 
surprised on seeing the wholesale price 
index of the  Government for October.

W hat the Bureau of Labor S ta t i s ­
tics computation tells us in plain words 
is that inflation does not exist. I t  
does not provide even a basis for the 
assum ption th a t such a thing is near 
a t hand. On previous occasions so 
persistent and widespread an improve­
m ent in buying power throughout the 
country m ight easily have forced prices

to artificial levels by inviting exten­
sive speculation in commodities.

A t the beginning of summer our 
leading wholesale prices index, that 
computed by the bureau, registered a 
general average in values of 155. E x­
pressed in another way, the bureau 
reckoned that prices then stood 55 per 
cent, above the 1913 or pre-war level. 
Then prices began to climb. By the 
end of sum m er the index recorded 160 
as the average price level for the coun­
try. Business was improving and cer­
tain prophets began to shake their 
heads.

In September the index indicated a 
tendency of prices to waver and in 
October, we now hear, the general 
average dropped to alm ost 157. N ot­
w ithstanding an acceleration in the de­
mand for goods the sharp advance in 
prices has been effectively checked.

In teresting  enough, what brought 
prices down as a whole in October was 
the decline in the farm  products and 
food groups. T hat is where the ad­
vance of the last year had been pro­
nounced. In  fact, except for the rise 
in these two groups the general level 
of prices would not have been lifted at 
all during the  last year. Last month 
live stock and poultry prices fell, w ith­
in the thirty-day period, from 155 to 
145, and that of course encouraged a 
sm art recession in quotations for 
meats.

To say that absence of inflation is 
the most encouraging sign in the pres­
ent business situation does not tell the 
whole story.

I t is the new stability in prices that 
business men see, and the disappear­
ance of m aladjustm ents, which pro­
vides the solid basis for the future. Of 
course old relationships were not re­
established between groups even in 
October. W e find that clothing still 
stands at 189, whereas another im­
portant group, metals, stands at 127. 
The more serious m aladjustm ents have 
been corrected, however, and it is 
scarcely logical to  expect that all for­
m er relationships between groups ever 
will be restored.

A stabilization of wholesale prices 
at levels satisfactory to producer and 
consum er is w hat the country needs, 
irrespective of w hether that does or 

• does not mean a return  to  pre-war 
prices in any particular group.

Paul W illard Garrett.
[Copyright, 1925.]

Futuristic Patterns in Bags.
As in other accessories, the futuristic 

vogue is dom inant in women’s hand­
bags a t the present time. A num ber of 
m anufacturers visited the Paris I 
dustrial A rts Exhibition last Summer, 
and m any of the decorative patterns 
featured there were avidly seized up­
on as providing that touch of novelty 
which consumers here are seeking. In  
the patterns, which are pressed or 
painted on the sides of the popular 
flat bags, there are as many as seven 
colors in a single design. In  keeping 
with these patterns, leather bags are 
featured most, as the color effects are 
best brought out on them. So stronj 
is the call for this merchandise that 
two weeks' delivery is asked by m anu­
facturers. The futuristic trend  promis 
es to continue well into the Spring.

Getting
Spot

Business
When you have inno*- 
vations or specials that 
m ust be marketed  
quickly,Long Distance 
offers you the speeds 
iest way of circularize 
ing your trade* Long 
Distance calls to your 
customers will keep 
them informed*

Long Distance is 
Direct, Speedy, 

Economical

MICHIGAN BELL 
TELEPHONE CO*

BELL SYSTEM

One S y s te m —One P o l ic y —U niversal S erv ice
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COMMERCIAL TRAVELER
News and Gossip About Michigan 

Hotels.
Detroit, Nov. 24— Preston D. Norton 

of the H otel Norton, is President of 
Michigan Greeters, C harter No. 29, 
and he is ambitious that his shall prove 
a record year. Hence he and other 
members of that body are bending all 
their efforts toward securing new 
members.

Greeters are what were once known 
as “front office” men in the old cate­
gory of hotel operation. Those who 
are eligible to membership are “white, 
male persons who have had a t least 
six m onths’ experience back of th* ho­
tel desk, in the auditor’s or private 
office, publicity departm ent of any 
duly recognized hotel, club or apart­
ment house, or who is a t present em­
ployed in one of these positions.” 

H onorary members are also provided 
for. , . . .

This is a deserving organization, is 
reorganized as such by all the best ho­
tel men in the country, and it ought to 
be encouraged by hotel owners and 
managers everywhere to  the extent of 
seeing that their employes become 
members thereof and remain in good 
standing thereafter.

I t  is in no sense a union as con­
templated in the accepted definition of 
that term. On the contrary, in the 
Greeters code of ethics we find this 
fundamental statement.

“W e will co-operate with instead of 
agitate against our employers. W e 
will give to them  the utmost in our 
ability for the furtherance of the prog­
ress of their enterprise. W e will dis­
charge our duties, not in the sense of 
giving so many stipulated hours of la­
bor, but will maintain, at all times, a 
keen interest in the  advancement of 
their interests and will lend our every 
endeavor to make them greater and 
better establishments. W e will stand 
in unison with our employers against 
the loss of their industry at all times 
and under all conditions, that we may 
grow with our employers, that we may 
succeed with their success, to the end 
that when we arrive at similar stations 
in our careers, we may receive that 
same worthy co-operation that has 
contributed to the success of our em­
ployers.”

Now there are a lot of embryo and 
eligible Greeters in Michigan who 
ought to affiliate with this organiza­
tion at once. “O rganization” is the 
watch word of the hour and when it is 
for legitimate purposes it ought to be 
encouraged.

The benefits to its members are 
manifold, consisting am ong other 
things, of facilities for securing posi­
tions when out of a position, and the 
maintenance of the Greeters Home, in 
Colorado, where indigent and disabled 
members find a refuge.

Michigan Greeters are well up to­
wards the top rung of the ladder, but 
at that they do not feel that they are 
100 per cent., and are consequently 
m aking a drive for new members.

Will. Rademaker, Hotel Norton, De­
troit, is secretary of the State organ­
ization.

Owosso is talking about a new 1UU 
room hotel. The site of the present 
National H otel is being considered, but 
the property belongs to an unsettled 
estate and is not easily available.

Some Michigan communities have an 
unfortunate notion of constructing ho­
tels when they are not needed, but 
I should say th at Owosso r ^ h t  sup­
port a new one, provided it was built 
upon the site of the older one 
attendant competition was eliminated.

Owosso has had a m ost wonderful 
growth in the past few years, and its 
m anufacturing interests are im portant 
and numerous. H er hotel facilities are 
inadequate, and if they build judicious­
ly for their needs and not listen to  the 
chatter of prom oters whose only in­
terest in the city is profit from stock

sales, they will do well.
Earl Greene, of the Hotel Crystal, 

Flint, piloted me for tw o whole days 
among the breakers in his vicinity and 
many new scalps now hang in the 
Association wigwam. Earl is some 
member getter and collector as well, 
besides being a most genial individual 
whom hotel men of his acquaintance 
swear by. H e also drives well.

At Flint I found my friend, T. C. 
Riley, busy as usual with the affairs 
of the Dresden Hotel. This is a good 
hotel and to my notion is well named, 
as it resembles, in a way, a rare piece 
of Dresden China—artistic and neat.

Mr. Riley has a well defined program  
of making some sort of improvement 
every day in his establishment. As he 
cannot improve his table, which is al­
ways 100 per cent., he is constantly on 
the lookout for some onoortunity to 
make a change which will add to  the 
attractiveness of the rooms, and he is 
to be commended for his enterprise.

M anager Bliss, of the H otel Bryant, 
Flint, advises me that he will open a 
new coffee shop, to be hotel operated, 
in a very short time. For manv years 
prior to the kaiser’s war, the Bryant 
was successfully operating a dining 
room on the American plan, but labor 
difficulties induced the m anagem ent to 
abandon the feeding game, since which 
time the hotel has been doing a good 
business without it.

I doubt the wisdom of the move, 
but Mr. Bliss is no doubt in close touch 
with the demands of his patrons, and 
will, no doubt, pull it through without 
loss, and if he can do this and give 
his trade this added convenience he 
will excite my admiration.

The numerous friends of Miss Agnes 
Schelling, m anager of the Porter, at 
Lansing, and Miss Ruth Myhan, m an­
ager of the Shamrock, at South Haven, 
will be glad to know that these ladies, 
who have been indisposed for many 
weeks, are coming through nicely, and 
will probably be able to report in per­
son at the D etroit convention in De­
cember.

A considerabe delegation of Michi­
gan hotel men are in the fray in F lor­
ida. Am ong them  are E. S. Richard­
son. Kerns, Lansing; Geo. A. South- 
erton. La Verne, and C. H . M ontgom ­
ery, Post Tavern, Battle Creek. “Rich” 
advises me that Verne Cakins, form er - 
lv at the W right House, at Alma, is in 
the real estate business at Tam pa, and 
Todd. Lunsford, of Muskegon, is de­
claring dividends from Florida sand at 
St. Petersburg.

H arry  Price, m anaging director of 
the Durant, at Flint, was a t the New 
York hotel m eeting last week, and re­
ports catching up with George Crocker, 
of the Nicollet, of Minneapolis, while 
there. George, you will remember, 
used to be at the head of the Durant.

The D urant is doing well; in fact, 
all of the Flint enterprises seem to be 
prosperous. W hen the D urant was 
first opened doubt was expressed as 
to whether it would make good on sub­
stantial returns to its backers, but un­
der the m anagem ent of Mr. Price, it is 
proving that the judgm ent of its pro­
m otors was not far wrong, so that 
now, in addition to being one of Flint s 
greatest attractions, it is m aking the 
grade financially.

John Ehrm an, owner of the Hotel 
Rickman, Kalamazoo, will re-open the 
dining room of that establishm ent 
around the first of the year. The Rick­
man is already m aking a good showing, 
but John feels that the wants of his 
guests will be better m et with ̂  dining 
service. Some years ago the Rickman 
was operated on the American plan, 
but for some time it has been running 
European, and its patrons have felt 
some inconvenience at the lack of feed­
ing facilities in the neighborhood. Mr. 
Ehrm an. as was dem onstrated when 
he was at Hillsdale, knows how to 
“feed,” hence they will await with a 
feeling of much confidence, the re­
opening of the hotel’s cafe.

The reduction of rates at the M orton

C O D Y  H O T E L
GRAND RAPIDS

P 4 T ™  i »1.60 up  w ith o u t b a th  
K A 1  h o  j  $2.50 up w ith  b a th  
C A FE T E R IA  IN CONNECTION

OCCIDENTAL HOTEL
F IR E  PRO O F 

C EN TR A LLY  LOCATED 
Rat«« $1.50 an d  up  

ED W A R T R. S W E T T , M gr. 
M uskegon *•: M lchl«*n

CUSHMAN HOTEL
PE T O SK E Y , MICHIGAN

T he beat is  none too  good fo r a  tired  
C om m ercial T rav e le r.
T ry  th e  CUSHM AN on you r n ex t tr ip  
and  you will feel r ig h t a t  hom e.

HOTEL DOHERTY
CLARE, MICHIGAN

A bsolutely F ire  P roof S ix ty  Rooms
All M odern C onveniences 

R A TES from  $1.50, E xcellen t Coffee Shop 
“ ASK T H E  BOYS W HO ST O P H E R E ”

H O T E L  K E R N S
Largest H otel m Lansing

300 Rooms W ith  o r  W ith o u t B ath  
P opular P riced  C afte rla  In C onnection  

R ates  $1.50 up
E. S. RICHARDSON, Proprietor

Columbia Hotel
KALAMAZOO  

Good Place To Tie To

W E S T E R N  H O T E L
BIG R A PID S, M ICH.

H o t a n d  cold ru n n in g  w a te r  In all 
room s. Several room s w ith  b a th . All 
room s well h ea ted  a n d  w ell v en tila ted . 

A good place to  stop .
A m erican  p lan . R a te s  reasonab le . 

W IL L  F. JE N K IN S , M anager.

CODY CAFETERIA
Open at 7 A. M.

T R Y  OUR BREAK FAST 
E at a t the Cafeteria it is Cheaper

FLO Y D  M A T H ER , M gr.

H O T E L  H E R M IT A G E  
European

Room and Bath $1.50 & $2 
J o h n  M o r a n , Mgr.

W H E N  IN  KALAM AZOO

H eadquarte r«  for all C ivic C lubs
L u xurious  Rooms 

ER N E ST  M cLEA N . F "
Excellen t Cuisine 
T urkish  B aths

HOTEL BROWNING 150 F ireproof 
Room s

GRAND RAPIDS
C orner Sheldon and  O akes;
F ac ing  Union D epot;
T h ree  B locks A w ay.

Rooms w ith  b a th , alngla $2 to  $2.50 
Room s w ith  b a th , double $3 to  $3.60 
None H igher.

MORTON HOTEL
GRAND RAPIDS’ NEWEST HOTEL 

400 Rooms— 400 Baths Rates $2.00  and Up

The Center of Social and Business Activities

T H E  P A N T L I N D  H O T E L
Everything that a Modern H otel shotdd be.

Rooms $2.00  and up. With Bath $2.50  and up.
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Hotel, Grand Rapids, is proving quite 
a jolt to m any hotels in Michigan, es­
pecially in that vicinity. I t  certainly 
will be impossible, without great loss, 
to meet these rates, and there is no 
legitimate reason why the other op­
erators should attem pt to do so. Be 
cause the owners of the M orton are 
trying the experiment of reducing 
their losses, rather than attem pting to 
bring their institution to a paying 
basis, is no reason why other hotel 
keepers, who have a legitimate invest­
ment, should place their establishm ents 
on a non-paying basis, and reasonable 
travelers do not expect it. Neither do 
they expect hotels outside of Grand 
Rapids to take on losses by making 
such a foolish move. However, there 
is a medium and safe course to  pursue. 
Reasonable rates, which bring a fair 
return, are right a t any stage of the 
game. F rank  S. Verbeck.

Time For Action Has Come in Coal 
Strike.

Grandville, Nov. 24— John L. Lewis, 
President of the United Mine W orkers 
of America, says th a t thousands of 
American homes with heating plants 
built for anthracite will run the risk of 
“wholesale asphyxiation” if they a t­
tem pt to burn soft coal as a substitute 
for hard.

This comes in the nature of a threat 
made by the head of the striking an­
thracite miners who have held the 
Nation by the throat for many weeks 
quarreling with their employers over 
a m atter of wages.

If what he says is true t^en the 
American people are standing very 
near to a precipice over which the coal 
miners propose to toss them  unless 
their employers come to their terms. 
The right to strike is inalienable, but 
the right to keep other men from work­
ing has been given to no man or set 
of men, w hether they wear the brutal 
yoke of the union or otherwise.

W hat sort of a Caesar is this? On 
what meat does he feed? Is he an­
other Lafitte the pirate who proposes 
to commit wholesale m urder ' order 
to carry out the plans of a labor union 
which bars miners who would work as 
scabs?

This anthracite strike has held the 
country by the throat, threatening m ur­
der, until patience has ceased to be a 
virtue. I t  is now time that the coal 
consumers, who are the people, should 
take this outlaw and his pals in hand 
and set them down with a hard thump, 
while honest workm en go into the 
mines and turn out coal for those in 
need.

The people should not hesitate to  
call on their President to start some­
thing, and th at right away.

Lincoln found a way to get things 
done when traitors held up the hands 
of the Government, and Coolidge has 
,the most sacred right, under the con­
stitution, to re-open the mines in 
Pennsylvania and set the wheels of 
coal production turning. W ill he do 
it?

I believe he will when he sees the 
dangers which threaten the lives of our 
citizns because of these m alcontents 
under Lewis holding all hard coal pro­
duction in idleness while freezing winds 
sweep over the country.

This is no time for hesitancy as to 
what is the proper thing to do. W hen 
a strike leader openly defends the 
asphyxiation of the people, as does 
Lewis, it m ight be well enough to de­
clare that man a traito r to his kind, 
place him  under arrest, declare the 
strike off, and open the mines to honest 
labor.

Coal the people m ust have and it is 
foolish to stand and parley with a 
tyrannical organization dominated by 
m urderers when little children are 
freezing.

Under the Constitution President 
Coolidge has the right to call this 
strike against he welfare of the people 
off, and see to it that miners go to 
work at once producing for the masses.

W hen strikers raised particular hob 
in railroad riots in Chicago a number 
of years ago, the then President sent 
the U. S. Arm y into that city and dis­
persed the rioters and set the trains 
moving once more.

T hat President was Grover Cleve­
land. Even though he alienated many 
of his party  friends because of that 
act, he did not swerve a hair’s breadth 
from his duty to the people, and that 
one act served to make his name one 
to be remembered in the Nation as 
long as time lasts.

President Coolidge has precedents 
enough to carry on right now. Let 
Americans appeal to him for a dis­
persal of the tie-up in the anthracite 
mines. The President has exhibited 
courage heretofore and I believe he 
will not hsitate now.

The threats of the miners should 
not be left to go unheeded.

The time for arbitration of the 
troubles in the mining districts has 
gone by. No half way measures will 
do. Strike from the shouldr and strike 
hard is the duty of President Coolidge. 
Open the mines w ithout delay and let 
the Government see to it that work is 
resumed and coal furnished for those 
clamoring for it.

The Government is all powerfud un­
der certain conditions, such as in 
time of war. The same necessity for 
immediate action on behalf of the 
people exists to-day as was true when 
Sum pter was fired on and when war 
was declared against Germany later 
on.

The United States Government is 
supposed to be run in the in te res t of 
the whole people. I t  would be ridi­
culous and hum orous if the m atter 
were not so serious, to admit that a 
few coal m ining grafters should dic­
tate to the Nation.

Take up the cudgels in behalf of the 
people. Mr. President, and no self 
respecting citizen in all the country 
will say you nay.

It becomes the duty of the C lrf 
M agistrate to stand squarely in de­
fense of the rights of the people. By 
suppressing this dictatorial union 
m iners’ strike the President will be 
doing only a plain duty which he can­
not shirk w ithout dishonoring his 
office.

M urderer Lewis’ bluff should be 
called. Old Timer.

Items From the Cloverland of Michi­
gan.

Sault Ste. Marie, Nov. 24— Contrary 
to the expectation that turkeys would 
be scarce here this year, there was a 
large num ber sent from here to the 
outside m arkets, bringing the top price. 
The quality was above the average. 
W hile the demand for geese was limit­
ed, there were a goodly am ount offer­
ed, but most of the geese will be held 
over for Christmas and New Years. 
Chippewa county is fast developing 
into a producing center.

The hunting season is making some 
difference with the meat business 
throughout the Upper Peninsula, es­
pecially in the smaller towns, such as 
Newberrv, Rudyard and Pickford.

C. Belpario, who for the past few 
years has been in the grocery business 
on a small scale, has sold his stock to 
Joe Plaunt, who has made some chang­
es and redecorated the place. H e has 
re-stocked the store with a line of g ro­
ceries and prepared meats and pro­
visions which makes the store one of 
the best in the neighborhood. Joe is 
giving his personal attention to the 
business and promises to make a suc­
cess of his new venture.

W e all know w hat we would do if 
we had a million dollars. W e would 
wish it was two million dollars.

L. C. Sabin, superintendent of the 
U nited States canals here, was elected 
vice-president to succeed Mr. Ashley, 
of the Lake Carriers Association, at 
Cleveland, last week, which will mean 
that Mr. Sabin will move to Cleveland. 
He is one of our most distinguished

citizens and it is with no small regret 
th at we give him up. His many friends 
extend congratulations on the advance­
ment. The Soo has m eant much to 
Mr. Sabin, he having been the general 
superintendent of the Saint M ary’s 
Falls since 1906. T he building of the 
third and fourth locks and the making 
of various canal improvem ents and 
emergency dams have been carried out 
under his direction. H e graduated 
from the University of M ichigan in 
1890 with the degree of Bachelor of 
Science and in 1891 was given a de­
gree as civil engineer. W hile at the 
university he worked as an inspector 
for the engineering firm of Morison & 
Corthell and several years after his 
graduation he was an inspector 
and assistant engineer with the 
United States Engineering De­
partm ent. In  1905-6 he served as sec­
retary of the American section of the 
International W aterw ays Commission, 
where he engaged in studying the 
regulation of Lake Erie and other 
waterway problems of the Great Lakes. 
He is the publisher and author of an 
im portant book, Cement and Concrete, 
which was published in 1904. He has 
been on numerous local boards, includ­
ing the hospital, Carnegie library and 
others; also a member of the La Sault 
Club, Country Club and Rotary Club.

After buying our winter clothes we 
know just how the French feel about 
their war debts.

A. Freedman, who has been conduct­
ing a notion store on Ashmun street 
for several years, has decided to  go 
out of business and is having a sale 
of the entire stock. He has not an­
nounced just what he will do after 
winding up the business.

Mike H otton, who for the past 
m onth has been in the meat business 
at Bessemer, has moved to Detroit, 
where he expects to re-engage in busi­
ness.

J. P. W erve has moved to Bessemer, 
where he has accepted a position in a 
retail meat market.

N othing worries some people more 
than  the fear of getting down and out 
and having to work for a living.

William G. Tapert.

Endless Chain Hosiery Sales Held To 
Be Invalid.

Lansing, Nov, 24—W e are pleased to 
give to the members of our Associa­
tion and also to the members of the 
Michigan Retailers’ Council the fol­
lowing opinion of the Attorney Gen­
eral of this State with reference to the 
selling of hosiery by the endless chain 
method. The decision of the Supreme 
Court of the State quoted by the A t­
torney General is quite appropos. to 
this case and does not require furtTier 
comment from me.

Jason E. Ham mond, 
Mgr. Mich. Retail Dry Goods Ass’n.

Opinion By A ttorney General.
You have orally asked my opinion 

relative to the legality of certain con­
tracts which are now being made by 
the Sales-Craft Co., of Detroit, to sell 
hosiery. You wish to know if such a 
scheme is not contrary to public policy.

The method you have outlined is 
substantially as follows: A person 
purchases a coupon for one dollar and 
at the same time agrees to send the 
coupon and three dollars more to the 
company, which in turn agrees to send 
him three coupons such as he pur­
chased and which he may sell to three 
other persons for one dollar each, thus 
receiving back three of the four dollars 
paid by him. The three persons to 
whom he sells, may likewise send in 
their coupons and three dollars and 
receive thr«e coupons each to sell. At 
the time of returning the three cou­
pons, the company sends an agree­
m ent whereby it promises when the 
holder has sold his three coupons and 
each of the three persons to whom he 
has sold, has also sold three coupons, 
that he will be entitled to ten dollars 
worth of hosiery for the one dollar he 
has actually paid out and his efforts

in selling coupons. In  other words, 
when thirteen coupons have been sold 
by him and his purchasers including 
the one first purchased by him, he will 
get ten dollars’ worth of hosiery. He 
is also entitled to pay the difference 
between what he and the three persons 
to whom he has sold coupons have 
sold and ten dollars and receive the 
hosiery. Thus, if he sells three cou­
pons but none of the people to whom 
he sells dispose of any of theirs, he 
may advance six dollars which together 
with the four dollars paid by him and 
his friends will make the total amount 
of ten dollars.

This is virtually the same kind of a 
contract which was before the Supreme 
Court in the case of H ubbard & Frei- 
berger, 133 Mich. 139. In that case 
a coupon was purchased for three dol­
lars and seventy-five cents, the pur­
chaser then paid fifteen dollars more 
and received four other coupons which 
he sold for three seventy-five, thereby 
reim bursing him for the fifteen dol­
lars. Each of his four purchasers 
could then pay fifteen dollars and re­
ceive four coupons. W hen that was 
done the original coupon holder was 
entitled to sixty dollars’ worth of 
goods. Under this arrangem ent, a per­
son purchasing coupons and not selling 
them was allowed face value therefor, 
less the three seventy-five paid for the 
first coupon, on the purchase price of 
goods. The court said:

This presents the  question first, as 
to  w hether this undertaking of Auton 
is against public policy. W e are con­
strained to hold that it is. I t  is some­
what similar to the Bohemian O ats 
scheme. I t  is a scheme which upon 
its face shows that it cannot be worked 
out w ithout ultim ately leaving parties 
with these so-called coupons on their 
hands, possessing no value, and is well 
ca’culated to deceive ignorant people. 
T his engagement of Auton’s, _ furnish­
ing as it does, the only consideration 
for this note and being in itself against 
public policy, is as though no contract 
existed and furnishes no consideration 
whatever.

The contract you have submitted 
must, therefore, be held void, as 
against public poliev.

As was said in the Hubbard case, 
some parties under this arrangem ent 
will get ten dollars’ worth of goods for 
one dollar and a little work while uti- 
matey someone will be left with cou­
pons on hand of little or no value.

Andrew B Dougherty, 
A ttorney General.

Apples Need Proper Air or They W ill 
Suffocate.

W ashington, Nov. 24— It is said that 
apples, like men, breathe. They take 
in oxygen and give off carbon dioxide. 
If there is insufficient ventilation in the 
storage rooms they suffocate and die 
of brown heart. Since scientists made 
the discovery there has been a revolu­
tion in shipping ventilation, and al­
though a quarter of a million pounds 
were lost through brown heart only 
three years ago, this year it is regard­
ed almost as a curiosity. The new in­
strum ent which records the atmosphere 
of storage cham bers by a chemical 
process will make the delicate work 
of adjusting the ventilation a much 
simpler matter.

Good W ords Unsolicited.
H. E. Parmelee, dealer in general 

merchandise at Hilliard, “ It is with 
pleasure that we renew our subscrip­
tion to the Michigan Tradesman. 
Think we have taken it continuously 
since 1888—when it was in the four 
year old class. Have noted its steady 
growth and improvement from year to 
year and am looking forward to re­
ceiving the half century number.”

Superior Mercantile Co., Brimley, 
“W e cannot do business without the 
Tradesm an and do it right.”
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Drug Store Adapted To Sale of Radio.
It is not easy to peer into the future. 

W hen you come right down to it, any 
attem pt to do so is a guess. But by 
considering certain elements, and 
weighing certain probabilities, we can 
sometimes get up a very good guess. 
Tradition says that a certain astute 
financier galloped from near the field 
of W aterloo, releasing carrier pigeons 
with instructions to his brokers in 
London. He knew the result of the 
battle. This was not peering into the 
future, but he did know how the news 
would affect the immediate financial 
future. Any financier of intelligence 
knew the same. But this man got his 
news, applied it to the future, and 
reaped an adequate reward.

Thousands of sm art business men 
thought the moving picture an enter­
taining toy.

“It will run about six m onths and 
then play out.”

“Start a store show, if you like, but 
I wouldn’t put any money into it.” 

“ Interesting, but it can t last.
These were rem arks heard time and 

time again. P lenty of people who 
went into the business considered it 
only a tem porary proposition.

A man from W ashington, D. C., had 
to wait a t a railroad junction in a 
Pennsylvania town. As he loafed 
around town he met up with the pro­
prietor of a moving picture show. The 
show was not running at that hour, 
but the proprietor was willing to ta lk  

.‘I have a store show,” he explained, 
“and I clean up about ten dollars a 
day.”

This looked pretty  good to  the 
W ashington man as a side investment, 
and he determined when he got back 
th a t he would open a store show in 
the capital.

“W hy don’t you do it, John?” was 
the question put to him when he was 
telling this story some years later.

“Because when I  got back to W ash­
ington I found that another man had 
opened a store show, and I didn’t 
think any town would support two 
m oving picture shows.”

This sounds funny, perhaps, but it 
is absolute truth.

T he man who did open made a for­
tune, by the way. And the man who 
didn’t has earned several hundred 
thousand lollars in other lines of en­
deavor, so he is evidently no fool.

I t  ju st shows that you can t always 
see ahead.

All this by way of pream ble before 
looking into the radio proposition.

This has grown into a giant in about 
the time it takes an infant to learn to
walk. _

I t  looks as good as old wheat in the
proverbial barn.

W ill it keep growing?
Let us see w hat the argum ents are. 
A peculiar phase of life has develop­

ed. You buy a machine, install it m 
your home, and presto, you proceed 
to get free instruction, am usem ent, can 
hear a sermon, and get all sorts of use­
ful or entertaining information.

Radio has been beneficial to elderly 
people. T here are individuals, not ex­

actly invalids, who are not able to 
leave the house unaccompanied. Then 
we have the actual “shut-in,” semi­
invalids, blind persons, people actually 
confined to their homes. In various 
sections records have 'been kept, and 
reports indicate that the radio has been 
exceedingly helpful. Not only is it 
conducive to better spirits but in 
many instances it is credited with 
bringing about decided improvement 
in health.

W hy not?
Take a man of 70 in fair health, but 

with failing eyesight.
He cannot read books, he is barred 

from the movies, he gets little am use­
m ent from visiting an art gallery. If 
he could get a grand-daughter to read 
to him. many a dull hour would be 
brightened.

But where is the grand-daughter of 
to-day? The old gentleman, left w ith­
out entertainm ent of any kind, be­
comes depressed, and this depression 
has its effect on his general health. 
His son, however, presents him with a 
radio set. Then what happens? T he 
old gentleman can listen in on the pro­
ceedings of a political convention, hear 
the nom inating speeches, the ballot- 
ign, the verbal scraps, and the final 
result. He can follow every play of a 
ball game. He hears concerts, solos, 
monologues, health talks, crop reports, 
operas, plays, and among all these 
things he is sure to find som ething to 
interest him.

“Radio has made my father ten years 
younger.”

“Radio has given my grandm other 
a renewed interest in life.”

“I t  is health insurance.”
“I t is medicine for the old.”
“Its  effects are wonderful.”
These are bits of comm ent taken at 

random.
Apparently we can safely say that 

in m any instances selling radio outfits 
means selling health, which m akes the 
line fit in nicely with the drug busi­
ness.

H as radio a future?
E verything points that way.

. Such being the case druggists will 
do well to  investigate this field, with 
a view to carrying lines in full or sup- 
plving certain items. O f course in the 
large citv there is always the specialty 
house, but even so the druggist can 
get into the game if he wishes.

In the smaller towns he can be the 
“radio man.’

D ruggists, why not look into this 
proposition?

Do not say: “I  wish I  had two 
years ago, but the field is fully occu­
pied now. I ’m too late.

You are not too late.
T he game is young yet.
Sturdy possibilities in your own sec­

tion. Everyth ing indicates a lively 
future for radio. You know condi­
tions. H ow  do they im press you?

Chemical Garden.
Place a quantity of sand in a wide­

m outhed bottle (or better, a half gal­
lon fish-globe) to the depth of 2 or 
3 inches; in this layer of sand, slightly 
imbed a few pieces of copper sulphate, 
aluminum sulphate, iron sulphate, 
chrome-alum, lead acetate, calcium 
chloride and magnesium and manganese 
sulphates; pour over the whole a solu­
tion of sodium silicate (commercial 
waterglass) one part and water three 
parts, care being taken not to disar­
range the chemicals in pouring in the 
solution. Upon standing a week or so, 
a dense grow th of the silicates of the 
various bases used will be seen in 
various colors, and fantastic shapes. 
Now displace the solution of the sodi­
um silicate with clear w ater, by con­
veying a small stream  of w ater 
through a small rubber tube (such as 
nursing bottle tubing) into the vessel, 
which will gradually displace the sili­
cate of soda solution. Care m ust be 
taken not to disarrange or break 
down the grow th with the stream  of 
water. W hen successful, th is produces 
a very beautiful scene. O ther sulphates 
such as those of chromium, cobalt, 
nickel, etc., may also be used.

T he following so-called “metallic 
trees” are similar to the preceding: 
F o r a silver tree, dissolve two ten- 
cent pieces in 2 fluidrams of concn- . 
trated  nitric acid, evaporating nearly 
to dryness to  drive off excess of acid, 
cool and dissolve the resulting crystal­
line salts in sufficient distilled water 
to make a saturated solution. The 
solution will be slightly blue on ac­
count of the copper which is allowed 
with coin silver. Place the solution 
in a glass vessel with a curved bottom . 
Add a drop of m ercury the size of a 
large pea and set aside for tw enty-four 
hours or place in the window. An ar­
borescent grow th of m ercury and sil­
ver amalgam  will be produced which 
m ay be kept indefinitely.

To make a lead tree place in a tall 
jar or wide-mouth bottle a solution 
made by dissolving four ounces of 
lead acetate in one quart of water. 
Place the vessel where it will not be 
subject to vibration, and suspend it in 
a strip or cylinder of zinc; battery  zinc 
will answer the purpose very well. An 
abundant grow th of crystalline span­
gles of metallic lead will collect on the 
zinc within forty-eight hours.

To grow a tin tree dilute commercial 
tin chlorid solution with forty times 
its bulk of w ater and suspend a strip 
or pencil of zinc in it as in the case 
of the lead tree. T he grow th will be 
very similar to th at of the lead tree.

short-circuits both reason and com ­
mon sense—which is not yet as com­
mon as it m ight be—and would fain 
jum p on the softest portion of your 
anatom y with both feet, that makes 
good pharmacy-capital. Is it not far 
better to placate than to annihilate? 
Does not filling in—custom er to  store 
—beat cutting out? W e surely m ust 
hold customers, even though we feel 
like rocking them  in the cradle of the 
deep and upsetting the cradle!

Breezes of custom er ill tem per may 
prove very harm less if there are no 
contributing pharmacy-breezes. The 
pharm acist who can smile when the 
breezes of ill tem per blow m ay soon 
see the trade-w inds blowing his way. 
Firm ness and good nature need not 
necessarily be strangers, neither does 
good nature need to run to seed in 
such a slogan as th is: “T he Customer 
is Always R ight.” T he custom er is 
wrong m any times but it m ay not be 
the part of wisdom to “beard the lion 
in his den, the Douglas in his lair.” 

Man alive, would not business lack 
spice but for a few grouchy customers 
whose chief business is to see that 
good nature and tact do not perish 
for lack of exercise? Do they not 
seem to say: “H alter ’em for me! P u t 
’em through their paces.”

T rue, a custom er may take a vaca­
tion from  your pharm acy even if you 
smile and exercise tact, bu t why 
should such a vacation be made per­
m anent? H ave you noted th a t the 
pharm acist who exclaims, virtuously: 
“I just had to get th a t off m y chest” 
seldom needs hoops to  strengthen his 
money chest?

H ot words can never be coined into 
cold dollars. W e don’t  lose our tem per 
and find a custom er, a t one and the 
same time—there are no business m ira­
cles of th at kind in these days of mul­
tiplied pharmacies. W hen the weather 
is warm, keep cool! W hen  the cus­
tom er is hot, keep cool! Can a phar­
macist even afford to fight for his 
rights when the good will of a cus­
tom er hangs in the balance? M ay he 
not save a dime and lose a dollar?

George W . T uttle .

Proof Positive.
A unt: And were you a very good 

little girl at church this morning, 
Millie?

Millie: Oh, yes, aunty. A m an of­
fered me a b ig  plate full of money 
and I said, “No, thank you.”

Good Nature As Pharmacy Capital.
T he good nature that is genuine 

capital for a pharm acist is not the 
soft, easy-going nature that says. “An­
other day coming” and prepares no 
first-aid for it; or that says: “W hy
cry over spilled milk?” and leaves the 
same old stum bling blocks in the path. 
Again, it does not content itself with 
saying: “W hat can’t be cured must
be endured,” but it makes an honest, 
conscientious search for a remedy.

No, it is the brand of good nature 
th a t keeps sweet when a customer

Sound Rules For Buying and Selling.
H ere are some pointers all should 

rem em ber:
M erchandise should be bought to 

sell as quickly as possible a t a profit, 
and turnover may be m ore im portant 
than margin.

The quality and price should insure 
sufficient repeat orders to justify  car­
rying the goods in stock.

Judgm ent should be accurate as to  
the quantity of a comm odity th at a 
m erchant’s custom ers will consume 
within a certain time, lest the m er­
chant overbuy or underbuy.

Capital tied up in slow selling m er­
chandise quickly eats up the profit 
even on long m argin goods.

Always give a courteous hearing to 
complaints.

Nobody likes to  do business with a 
stingy storekeeper. B etter to  give up 
some of your rights than to insist upon 
them  at the expense of getting  a repu­
tation for stinginess.
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Fill-in Demand for Umbrellas.
A fairly active fill-in business to 

cover retailers’ holiday requirements is 
reported by umbrella manufacturers. 
The modified Japanese parasol type 
continues to be a leader in the demand. 
These umbrellas are made of solid col­
ored silks and are equipped with fancy 
handles and tips. In some cases there 
is a contrasting band of fancy pattern­
ed silk around the edge of the um ­
brella, which sets off both the solid 
colored portion and the novelty tips. 
O ther versions of the small type um ­
brella are also selling well. W ith chil­
dren’s goods some firms have done a 
nice business in miniature replicas of 
the types favored by adults.

Timely Advice.
“Keep the windows of your sleeping 

room open a t night!” T hat is one of 
the best pieces of advice that we can 
possibly give our fellow men, particu­

larly at the present time of year when 
the change from late summer to early 
w inter is upon us and when, as experi­
ence has proved, our population is 
particularly susceptible to being strick­
en with some disease seriously involv­
ing the lungs.

One of the greatest tonics for tired 
minds and bodies is fresh air. It is 
also one of the greatest disease pre- 
ventitives known.

W hen we say that bedroom windows 
should be “open,” we mean wide open. 
Don’t be afraid of night air. I t won’t 
hurt man, woman or child. I t  is good. 
P ro tect the body with sufficient bed 
clothing, then breathe fresh air all 
night long. T hat means health.

H arry  L. Hopkins.

The kind of a store you run must 
determine the kind of customers you 
are going to attract.

HOLIDAY G O O DS
The Best Line We Have Ever Shown

NOW  ON DISPLAY AT
GRAND RAPIDS, M ICHIGAN 

in our building 38-44 Oakes St. Cor. Commerce

If you have failed to see this line, 
come at once while it is still com­
plete. Orders shipped within two 
days. Do this today. W e thank
you.

( I

Hazeltine &  Perkins Drug Co.
Manistee Michigan Grand Rapids

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

A d d s
B oric (P ow d.) 
B oric (X ta l)  _
C arbolic ____
C i t r i c ______

. .  16 0 36
. _ 16 ® 25

37 43
__68 0 70
— 3ViÜ 8

15
. . .  16 ® 26
—  346® 8
__40 ® 60

A m m onia
W ater, 26 d e g .  10 &
W ater , 18 d e g .  68 O
W ater, 14 deg. — 634®
C a r b o n a t e ___ — 20 ®
Chloride (O ran .) 1044®

B alsam s
C opaiba •01
F ir  (C an ad a) __ 2 55< 
F ir  (O regon) —  66<
P e ru   -------------- 3 001
T o l u ___________ I  <XM

B ark s
C assia  (o rd in ary ) 25® 
C assia  (S a ig o n ) ..  50® 
S a ssa fra s  (pw . 50c) ®
Soap C u t (pow d.)

20o ______________ 18®

B erries
C ubeb  -------— —
F i s h ____________
Ju n ip e r

n  so
P2 80 
»1 00 
•8 86 
»8 86

L av en d a r F low_ 8 60® 8 76
L av en d a r G ar'n  85® 1 80
L e m o n _________  3 50@3 75
L inseed , bid. bbl. @1 10
L inseed , raw , b b l .  @1 07
L inseed , bid. less  1 17® 1 30 
L inseed , ra . less  1 14 @1 27 
M ustard , artiftL  o s  9  60
N e a t s f o o t__ . . .  1 35® 1 60
Olive, p u r e ___ 3 7604 60
Olive, M alaga,

y e l lo w _____ __ 2 7 5 0  3 00
Olive, M alaga,

g r e e n ___ ____  2 7601  00
O range, S w e e t_
O riganum , pu re  
O riganum , com 'l
P ennyroya l __
P ep p erm in t 
Ro m , pu re

6 00®6 25 
®2 60 

1 0001 20 
4 00®4 25 

24 00@24 25 
_  12 60014 00

R osem ary  F low s 1 2601 60 
Sandalw ood, E.

I . _________  10 50@@10.75
S a ssa fra s , tru e  2 0002  26 
S assa fras , a r t i 'l  _ 0001 20
S p e a r m i n t_ 16 50 @16 75
Sperm  ________1 60® 1 75
T a n s y _________  8 50@8 76
T a r, U S P _______  60® 66
T u rp en tin e , b b l ._@1 12
T u rp en tin e , less 1 19@1 32 
W in te rg reen ,

C inchona _____ 0 * 18
C o lc h ic u m ____ 0 1 80
C u b e b s ____ . . . . . 0 8 08
D igita lis  _______ 0 1 80
G entian  ----------- 0 1 86
G inger, D. S. . . 0 1 80
G uaiac  . . . _— ®8 20
G uaiac, Am mon. 0 8 00
I o d i n e _. . .  ___ 0 06
Iodine, Colorless 0 1 60
Iron, Clo. . . . . __ 0 1 Si
K i n o _. . . . ______ O l 40
M y r r h _. . . .  - _ 0 8 60
N ux V o m ic a ___ O l »6
Opium  _____ ___ 0 8 60
O pium , Cam p. _ O 86
Opium, Deodora'd 0 8 68
R h u b arb  ..... ........ 0 1 T8

s

leaf 
W in te rg reen ,

__  6 00@6 26
sw eet

b i r c h _______  3 00® 3 26
W in te rg reen , a r t_7501 00
W o rm w o o d ___  8 00@8 25
W o rm w o o d ___  9 0009  25

06 Po tassium

P rick ly  A sh  .
E x tra c ts

L i c o r i c e _________ 00®
Licorice powd. . . .  @1 00

F low ers B ic a r b o n a te --------  35® 40F low ers B ic h ro m a te _ 15® 36
A r n ic a -------------- - -  26® 30 B rom ide ________ 69® 85
C ham om ile G er.) 30® 35 B rom ide ____ 64® 71
C ham om ile Rom . . .  60 C hlorate , g ra n 'd  23® 30

C hlorate , powd.
G um s o r X t a l _______  16® 26

A cacia. 1 s t ____  50® 66 C y a n i d e ___________ 20® 00
A cacia, 2 n d _____  45® 60 Iodide ______  4 66®@4 86
A cacia, S o r t s __ 20® 25 P e rm a n g a n a te  . .  20® 30
A cacia, Pow dered  25® 40 P ru ss ia te , yellow 66® 76
Aloes (B a rb  Pow ) 25® 36 P ru ss ia te , r e d _____ ®1 00
Aloes (C ape Pow ) 25® 36 Su lphate  ____ 36® 40
Aloes (Soc. Pow .) 65® 70
A safoe tida  _____  60® 60

Pow . ..._I,....- 7601  00 _
C am phor TT____  1 05@1 10 Root*

-- ---7 1 —  © 1 25 A lk an et ___________ 30® 35
K?ni»aC’ ® g i b ) Blood, pow dered . 35® 40

Pow dered— <|1 20 ^ c a m p a n e T p w d  25® 30

I  »I 200 "
£ ”» 8  » 8 8  G1p - r̂ miiS iss S

Shellac -  90@1 00 Gin| e r Jam a ica ,
Shellac B leached 1 0001  10 p *w dered ____  55® 60
T rag a c a n th , pow. @1 75 Goldenseal, pow. @7 60
T r a g a c a n t h -----  1 7692 25 Ipocac pow<£  __ 3 75,3,4 Oo
T u r p e n t in e --------  0  25 L^corice “________  350  40

Licorice, powd. 20® 30
Insecticides O rris, pow dered 30® 40

A r s e n i c ________  15 @ 25 Poke, pow dered . 35® 40
B lue V itrio l, bbl. 0  07 R hubarb , powd. 1 0001 10
B lue V itrio l, le ss  0 8 0  16 Rosinwood, powd. @ 40
B orden. M ix D ry  1244® 88 S a rsap arilla , Hond.
H ellebore, W h ite  g round  -----------  @1 00

p o w d e r e d _____ 20® 30 S a rsap a rilla  M exican,
In se c t P o w d e r_40® 66 g r o u n d _________ 0 1  38
L ead  A rsen a te  Po. 1 7 0  80 Squills _________  35® 40
Lim e an d  S u lp h u r Squills, pow dered 60® 70

D r y ____________   8 0  I I  T um eric , powd. 20® 25
P a r is  G reen  . 2 2 0  88 V alerian , powd. ® 78

L eaves
B uchu  ________  1 * 8 0 1  88 s *«d*
B uchu, pow dered  0 1  80
Sage, B u l k _- ____ 26® 30 A nise -------   0  36
Sage, 44 l o o s e __  @ 40 A nise, pow dered 36® 40
Sage, pow dered_ © 36 B ird, I s  _________  13® 17
Senna, A l e x .___  5 0 0  76 C an ary  ---------------  13® 20
Senna, T lnn . ___  30® 36 C araw ay , Po. .30 25® 30
Senna, T lnn . pow. 26® 35 C a r d a m o n ______  3 60@4 00
U va U r s l____ _____ 20® 26 C oriander pow. .20 .20® 28

Dill _____________  18® 25
Oils F e n n e l l_____ _— 25® 40

Alm onds, B itte r , F lax  ---------------------- 08® 16
tru e  __  ____ 7 6007 V6 F lax , g r o u n d ____08® 16

Alm onds, B itte r , F o enugreek  pow. 15® 25
a r t i f i c i a l______  3 00@3 25 H em p ______  8®  16

A lm onds, Sw eet. Lobelia, powd. . .  @1 25
t r u e _____ ____1 60® l 80 M ustard , yellow__17® 26

Almonds, Sw eet, M ustard , b l a c k __ 20® 26
im ita tio n  ___  1 0001  26 Poppy __________ 22® 26

A m ber, «rude __ 1 6001  76 Q uince -----------  1 50@1 76
A m ber, rectified  1 76 0 2  00 R ape —------ — - — 16® 20
A nise _________  1 6001  76 S a b a d i l l a ________  35® 45
B e r g a m o n t___  8 50 0 8  76 S u n f lo w e r______ 1146® 16
C ajep u t ___ __ 1 60®1 76 W orm , A m erican  30® 40
C assia  ________  4 7505  00 W orm , L e v a n t —4 25®4 60
C as to r _______  1 70® 1 96
C edar L e a f ____ 1 6001  76 i
C l t r o n e l l a _____  1 2601  60 i T in c tu res
C loves ................ 2 0002  88 j
C oooanut ----------  2 6 0  26 »Aconite ________  @1 80
CrM*mV! L l i r ~  2 0002  88 | a 1oss ------------------ @1 46
C otton  S e e d ___ 1 30@1 60 «A rnica ---------------  @1 10
C u b e b s _______  7 0007  86 JA safoe tlda  ---------  @2 40
E i g e r o n _______  7 50@7 75 ¿B elladonna ______ @1 35
E u c a ly p tu s ____ 1 25®1 60 3 Benzoin -------------  ®2 10
H em lock, p u r e _  1 7502  M ¡1 Benzoin C om p’d @2 65
J u n ip e r  B e r r ie s .  3 60 0  3 76 iB u c h u  — ----------  0 2  66
Ju n ip e r  W ood .  1 6001  78 lC a n th ra ra d ie s  —  0 8  t t
L ard , e x tra  ___  1 80 0 1  80 1 C a p s i c u m ----------0 8  N
L ard . No. 1 ___  X 40 0 1  88 IC a te o h u  ------- —  0 1  T5

Paints.

Lead, red  d ry  _  1644015% 
Lead, w h ite  d ry  1644018% 
L ead, w h ite  o t l_  1644015% 
O chre, yellow  bbl. 0  2% 
Ocl.re, yellow  less 3® 8 
R ed V en et’n  Am . 346 0  7 
R ed V en et’n  E ng. 4® 8
P u tty  ___________  5® 8
W hiting , b b l . ___  0  44ft
W h i t i n g _______  6460 10
L. H . P . P re p __ 3 0 6 0  3 26
R ogers P r e p ._ 3 0 6 0  3 36

68
I t
18

0 7 0  U  
6002 00 
02®2 23
4ttq>
0007
35®
60<

66 
50 
40 
88

14® 18 
5 1 0  88 
3601  16

81«
404
64

804
104
84

81 
80 
16 

4 N  
16 
10

M iscellaneous

A c e ta n a l ld______ 4 7 0
A l u m __ _______  08 0
Alum. powd. an d

g r o u n d ____ ___00®
B ism uth , S u b n i­

t r a te  ________ 8 8408  68
B orax  x ta l o r

pow dered ___
C an th arad es , po. 1
Calom el ________ 2
C apsicum , pow ’d
C arm ine _____  7
C asia  B uds ___
Cloves ___ ___ _
C halk P re p a re d .
Chloroform  ______
C hloral H y d ra te  1
C o c a in e _____ 18 1001* 88
Cocoa B u t t e r ___ 60® 76
C orks, lis t, less _  40-10%
C opperas ______  244® 10
C opperas, Powd. 4® 10
Corrosive Sublm  1 6501  86 
C ream  T a r ta r  _
C u ttle  bone
D e x t r i n e ____
D over’s P ow der 8 
E m ery, All Nos.
E m ery , Pow dered  
Epsom  S alts , bbla.
Epsom  S alts , less  8%
E rg o t, p o w d e r e d _
Flake, W hite . . . .  16® 80
F orm aldehyde, lb. 12® 20
G e la t in e _________ -  8501  00
O lassw are, less 66%. 
G lassw are, full ease  
G lauber S a lts , bbL 
G lauber S a lts  laas 04 
Glue, B row n —_  21 
Glue, B row n Q rd 16
Glue, w h i t e ___  2746
Glue, w hite grd. 26
G lycerine _______
H o p s __ ____ ____
Iodine _______   6
iodoform  ______ 7
L ead  A ceta te  _
M ace _ _ _ _ _ _
M ace, pow dered  _
M e n th o l___
M orphine _
N ux V o m ic a ___ ®  28
N ux Vom ica, pow. 17® 26 
P ep p er b lack  pow. 3 5 0  40
P ep p er, W h i t e _45© 65
P itch , B u rg u n d ry  1 0 0  16
Q u a s s i a _- ___   I l l  i 16
Q uinine _________  781 1  33
Rochelle S a lta  _ 30® 36
S accharine  —__   ( t§
S a lt P e t e r __ __  111 l 12
Seld lita  M ix tu re  SOI [ 40
Soap, g r e e n ___ 16l 1 88
Soap m o tt cas t. *2460 28 
Soap, w h ite  cas tile

case  _ _ _ _ _ _  0 1 1  8*
Soap, w h ite  cas tile

less, p e r b a r  ___  0 1  48
Soda A s h __________2 0  18
Soda B icarbonate  346® 10
Soda, S a l _____  03461 1 0*
S p ir its  C am phor -  0 1  18 
Su lphur, roll . _ .  8460 10
S ulphur, S u b l .__  0 4 0  16
T am arin d s  ____  30l I 26
T a r ta r  E m e t i c _701 I 78
T u rp en tin e , V an. 60» I T6 
V anilla  E x . p u re  1 761 >8 16 
V an illa  E x. p o re  * 601 '8 80 
Kino S u lp h a te ------0 0 0  18
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours o f mail- 

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their o r d e r s  
filled at market orices at date of purchase.

ADVANCED
S u g a r
C a n n e d  B lu e b e rr ie s  
C a n n e d  C h e r r ie s

DECLINED
E v a p .  A p r ic o t s  
C u r ra n t s  
M ic h . B e a n s  
C a lifo rn ia  L im a  B e a n s  
Ro lled  O a t s  
Holland H erring

A rctic,
A rctic,

AMMONIA
16 oz. ____
32 o z . --------

2 00 
3 25

Q uaker, 36, 12 oz. case  3 85

In s ta n t P o stu m , No. 9 5 00 
In s ta n t P o stu m  No. 10 4 50 
Postum  C ereal, No. 0 2 25 
P ostum  C ereal, No. 1 2 70 
P o st T oasties, 36s — 3 45 
P o s t T o astie s , 24s — 3 45 
P o s t’s B ran , 24s ___ 2 70

BROOMS
Jew ell, d o z _______
S ta n d a rd  P a rlo r , 23 lb. 8 25 
ancy  P a rlo r , 23 lb. — 9 25 
Ex. F a n c y  P a r lo r  25 lb. 9 75 
Ex. Fey. P a r lo r  26 lb. 10 50 

2 21 
2 76

5 75

Toy 
W hisk, No. 3 ____

A X LE G REA SE
48, 1 l b . ---------------------- 4 60
24, 3 l b . ------------   « 26
10 lb. pails , per doz. 8 20 
15 lb. pails, p e r doz. 11 20 
25 lb. pails, per doz. 17 70

BAKING PO W D ERS
A rctic. 7 oz. tu m b le r 1 35 
Q ueen F lake , 16 oz., dz 2 25
Royal, 10c, doz. ----------95
Royal, 6 oz., doz. — 2 70 
Royal. 12 oz., doz. — 5 20
Royal, 5 lb. -------------31 20
R ocket, 16 oz.. doz. 1 25

B E E C H -N U T  BRANDS.

BRU SHES
S crub

Solid B ack. 8 in. —  
Solid B ack , 1 in. —  
Pointed  E n d s --------

S tove
S h ak er _____________
No. 50 _____________
P eerless ____________

Shoo
No. 4-0

M ints, a ll f l a v o r s _____ 60
Gum  ------  70
F ru i t  D r o p s ___________ 70
c a ra m e ls  ---------------------- 70
Sliced bacon, la rg e  — 4 95 
Sliced bacon, m edium  3 00
Sliced beet, la rg e  __  6 60
Sliced beef, m edium  _ 2 80
G rape Jelly , l a r g e __ 4 50
G rape Jelly , m edium_2 70
P ean u t b u tte r , 16 oz. 4 70 
P ean u ts  b u tte r , 10% oz 3 25 
P e a n u t b u tte r ,  614 oz. 2 00 
P ean u t b u tte r , 314 oz. 1 25
P rep a red  S p a g h e t t i_1 40
B aked beans, 16 oz—  1 40

O riginal

condensed  P ea rl

C row n C apped 

4 doz., 10c dz. 8F

3 dz. 15c, dz. 1 21

B R E A K FA ST FOODS 
24-2C racked  W hea t,

C ream  of W h ea t, 18s 
C ream  o f W h ea t, 24,

14 oz. ---------------------
P il lsb u ry ’s B est C er’l 
Q u ak er Puffed  R ice— 
Q u ak er Puffed  W h ea t 
Q u ak er B rfs t B iscu it
R alsto n  B r a n z o s -----
R alston  Food, la rg e  —
Saxon W h ea t F o o d _
V ita  W h ea t, 1 2 s ___

P o s t’s  B rands.
G rap e -N u ts, 2 4 s ____
G rae -N u ts , 100s ___
I n s ta n t  P o stu m , No. 8

No 2 0 __  3 00
B U T T E R  COLOR

D andelion, . . . .  ......... .  2 66
N edrow , 3 oz., doz. 2 50

CA ND LES
f le c tric  L ig h t. 40 lbs. 12.1 

lum ber, 40 lbs. —— 12><
Paraffine, 6 s ------------- I f a
P araffine, 12s -------—  «1 4
W i e k i n g ____________ 40
T udor, 6s. p e r box — SO 

CA NNED FR U IT . 
A pples, 3 lb. S ta n d a rd  1 60
Apples, No. 1 0 _4 50@5 76
Apple Sauce. No. 10 7 75 
A pricots, No. 1 1 75 0  2 00
A pricots, No. 2 _____ 3 00
Apricots, No. 2% I  0006  76
A pricots, No. Î 0 ----- 8 25
B lackberries , No. 10 9 50 
B lueber's , No. 2 2 0 0 0  2 76 
B lueberries, No. 10— 13 50
C herries, No. 2 ___  3 50
C herries, No. 2 % -4 00
C herries, No. 10 —  14 00
L oganberries , No. 2 — 3 00 
L oganberries , No. 10 10 00 
P eaches , No. 1 1 2501  80
P eaches, No. 1, S liced 1 40
P eaches, No. 2 _2 76
P eaches, No. 214 M ich 3 26 
Peaches, 214 Cal. 3 2503  76
Peaches, 10. M ich. _ 8 60
P ineapp le , 1, si. ____ 1 65
P ineapp le , 2 si. -----  2 60
P ’apple, 2 br. s i . ----- 2 40
P 'app le , 214, sli. --------2 90
P ’apple, 2, cru . -----  2 60
P ineapp le , 10 c r u . _9 00
P ea rs , No. 2 _______  4 00
P ea rs , No. 2% -----------4 35
P lum s, No. 2 _ 2 4003  60
P lun is, No. 214 _______2 90
R aspberries , No. 2, blk  2 90 
R aspb 's , R ed, No. 10 16 00 
R aspb ’s, B lack ,

No. 10 ___________  14 00
R hubarb , No. 10 4 7505 60 
S traw b err ies , No. 10 12 00 

CA NNED F ISH .
Clam  Ch’der, 1014 oz. 1 36
Clam  Ch., No. 3 -------- 3 60
C lam s, S team ed, No. 1 2 00 
C lam s, M inced, No. 1 2 00 
F in n an  H addie, 10 oz. 3 30 
C lam  Bouillon, 7 o z ..  2 50 
C hicken H add ie , No. 1 2 75 
F ish  F lak es, sm all — 1 35 
Cod F isb  Cake, 10 oz. 1 86 
Cove O ysters, 6 oz. — 1 90 
L obster, No. 14, S ta r  2 90
S hrim p, 1, w e t -------- 1 85
S a rd ’s, 14 Oil. K y  — 5 50 
S ard ines, 14 Oil, k ’less 5 00 
S ard ines, 14 Sm oked 6 76 
Salm on, W arre n s , !4z 2 76 
Salm on, R ed A lask a  4 10 
Salm on, M ed. A lask a  3 40 
Salm on, P in k  A lask a  1 85 
Sard ines, Im . 14. ea. 10028 
S ard ines, Im ., 14. ea. 26
S ardines, C a l ._ 1 6601  80
Tuna, 14, A lbocore _ 06
Tuna, 14s, C u rtis , doz. 2 20 
T una, 14s, C u rtis , doz. 3 50

Beef, 314 oz. Qua. sii. 1 75 
Beef, 5 oz., Q ua. sli. 2 25 
B eef, No. 1. B ’n u t, slL 4 60 
B ee fs teak  & Onions, s 3 45 
Chili Con Ca., Is  1 3501  46 
D eviled H am , 14s —  2 20 
D eviled H am , 14s —  3 60 
H am b u rg  S teak  &

Onions. No. 1 ____ 3 16
P o tted  Beef, 4 os. —  1 10 
P o tted  M eat, 14 L ibby  6314 
P o tted  M eat, 14 L ibby 9214 
P o tte d  M eat, 14 Q ua. 90 
P o tted  H am , Gen. 14 1 86 
V ienna  Saus., No. 14 1 36 
V ienna  S ausage , Q ua. 06 
V eal Loaf, M e d iu m _2 30

Baked B eans
C a m p b e lls ----------------- 1 16
Q uaker, 18 o z . ___ - —  90
F rem on t, No. 2 ——— 1 20
Snider, No. 1 ----- ------ 06
Snider, No. 2 —____ 1 26
V an  Cam p, sm all —— 86
V an C am p, M ed. ____ 1 16

CA NNED V EG E TA B LES.
A sparagus.

No. 1, G reen  tip s  4 6 0 0 4  .76 
No. 214, Lge. G reen  4 60
W. B ean , c u t —--------- 2 26
W. B eans, 10 — 2 6*012 00 
G reen B eans, 2s 2 uuiu>3 76 
Gr. B eans, 10s 7 60013 00 
L . B eans, 2 g r. 1 86 0 2  66 
L im a B eans. 2s, Soaked 05
R ed K id. No. 2 _____ 1 25
B eets, No. 2, wb. 1 7 6 0 2  40
B eets , No. 2, c u t ___ 1 20
B eets , No. 3, c u t ___ 1 60
Corn, No. 3, E x  s ta n  1 06 
Corn, N o. 2, F a n . 1 20 0 2  26 
Corn, No. 2, Fy. g la ss  3 26 
Corn, N o. 10 — 7 60010 76 
H om iny, N o. 8 1 0001  16
O kra, No. 2, whole _  2 00
O kra, No. 2, c u t  -----  1 60
D ehydra ted  V eg. Soup 90 
D ehydra ted  P o ta to e s , lb. 46
M ushroom s, H o t e l s ----- 38
M ushroom s, Choice _— 48 
M ushroom s, S u r  E x t r a  76
Peas, No. 2, E . J . ___ 1 65
P eas, No. 3, SUL,

J u n e  _____________  1 85
P eas, No. 2, Ex. SUL

E. J .

CH EW IN G  GUM. B lue G rass. B aby, 96 4 65
, „  B lue G rass, No. 10 __ 4 76

A dam s B lack  J a c k ----- 66 C arnation , T all, 4 doz. 5 00
A dam s Blood b e rry  -------66 C arnation , B aby, 8 dz. 4 90
A dam s D e n t y n e _______ 65 E very  D ay, T a l l ____6 00
A dam s Calif. F ru i t  —— 65 E v ery  Day, B aby  —— 4 90
A dam s Sen Sen ----------- 66 p e t. T a ll ____________6 00
B eem an’s P ep sin  _.—.— 65 p e t .  B aby, 8 o s . ____— 4 90
B e e c h n u t________ —-------70 B orden’s, T a l l _____6 00
D oublem int -------------------65 B orden’s  B a b y ---------0 *0
J u icy  F r u i t -------------------6 |  V an C am p, T all -4 90
P ep p erm in t, W rlg leys — 66 v a n  Cam p, B a b y ___3 76
S p earm in t, W rlg leys — 65
W rlg ley ’s  P -K  ----------------66 r i r A R SZeno ___________________ 63 CIGARS
T e ab e rry  ______________ 66 G. J .  Johnson ’s B rand

G. J .  Johnson  C igar,
CHOCOLATE. lO o -----------------------  75 00

B aker, C aracas, Ms _ 37 T un is  Johnson  C igar Co.
B aker, C ara cas, Ms — 35 v a n  D am , 1 0 c ______ 75 00
H ersheys, P rem ium , %s 36 L ittle  V an  Dam , 6c -  37 50
H ersheys . P rem ium , Ms 86
R unkle , P rem ium , %s_ 33 W orden G rocer Co. B rands
R unkle, P rem iu m . l /5 s  36 C anad ian  C l u b -------- 27 60
V ienna  Sw eet, M s -----36 M aste r p iece. 60 T in .  37 60

Tom  M oore M onarch 76 00
c o c o a , Tom  M oore p a n a te lla  76 00

B u n ts , M s __________ 41 Tom  M oore C ab in e t 95 00
B u n ts , % l b . ________ 86 Tom  M. Inv incib le  116 00
B u n ts , lb . ____________ 82 W e b s t e r e t t s ------------  37 60
D roato’s  D u tch . 1 lb____t  60 W ebster S a v o y ------  75 00
D roste ’a  D utch , % lb. 4 60 W ebster P laza  __-------- »5 06
D roste ’a D u tch , % lb. 1 25 W eb ste r B elm ont--------HO 0C
H ersh ey s , M s _______22 W eb ste r SL Reges__l25 0C
H ersheys , % ■ _______>8 s ta r l ig h t  R ouse --------- 90 90
H u y l e r __ __. . . ___ - _____86 S ta rlig h t P -C lub  — 136 00
Low ney, M s ----------------40 T i o n a ---------------------   80 00
Low ney, M s _________ 40 C lin t F o r d _____________  36 00
Low ney, Ms ---------------- 31 N ordac T riau g u lars ,
Low ney, 6 lb. c an s  ----- 81 1-20, p e r  k _____  76 00
R unkles, Ms _________  34 W orden 's  H av an a
R unkls, l /5 s  _____ _—  38 Specials, ’ 20, p e r M 76 00
V an  B o u to n , M s ---------76
V an  H outen . « s ---------75 CO NFECTION ERY

COCOANUT s t ic k  C andy P a lls
D unham ’s  S tn n b in l   17

tK Ik* V« a n d  48 Jum bo  W r a p p e d ------ 19
«  iK* u . 1 ---------------4? B «re S u g a r S tick s  600s 4 2016 lb . case , M s ----------------47 B i(  stlck> 20 Ib. ^  M

C LO TH E S LIN E. Mlxsd C andy
H em p. 60 f t . _________ 2 26
T w isted  C otton , 60 f t. 1 76 K in d e r g a r t e n _________ 18
B raided , 60 f t. ___ ___  2 76 L e a d e r ____________  16
S ash  C o r d ___________  4 26 x .  L. O . _______________ 13

FTench C r e a m s _____ 17
C a m e o _______________ 20
G rocers ---------------------- 12

Fancy  C hocolates
6 lb. Boxes 

B itte rsw ee ts , A sa’te d  1 70
Choc M arshm allow  D p 1 70
M ilk C hocolate A  A  1 70
N ibble S t i c k s _________1 85
Prim rose Choc. ______ 1 26
No. 12, Choc., L ig h t .  1 66
C hocolate N u t Rolls _ 1 76

Sniders,
Sniders,

16 ox. ___
2 oz. ____

20 lb. box  11 
Fey, 50 lb. box 16 

16

3 80 
2 76 
5 40

T u n a , Is , C u rtis , doz. 7 00
CA NN ED  M EAT. 

B acon, Med. B eech n u t 3 00 
B acon. L ge B eech n u t 4 95
B eef, No. 1, C o r n e d _3 10
B eef. No. 1, R o a s t_2 95
B eef, No. 2%, Q ua. sli. 1 85

N. Y. Fey. 14 oz. pkg 
A p ric o ts

E vapora ted , Choice — 
E v ap o ra ted , F an cy  
E v apora ted , S labs —

C itron
10 lb. b en  . ...... —

C u rra n ts
P ackages , 14 o z . ----- 15%
G reek, B ulk, lb. _—  16

D ates
D rom adary , 3 6 s _—— 0 76

P each es
E vap . Choice, un. 17

2  26
P eas, E x. F in s , F ren ch  26 
P um pk in . No. 3 1 3601  60 
P u m pk in , No. 10 4 75 0  6 00 
P im en tos , M, each  12014
P im en tos , M> each  __ 27
Sw ’t  P o ta to es , No. 2M 1 60 
S a u rk rau t, No. I  1 4001  60 
Succo tash , No. 2 1 6502  60 
Succo tash , No. 2. g la ss  2 SO 
Spinach, No. 1 ______ 1 Si
Spinach, No. 2— 1 6 0 0 1  20
Spinach, No. 2_ 2 1 0 0 2  M
Spinach, No. 10_ 6 0007  00
T om atoes, No. 2 1 3001  35 
T om atoes, No. 3 1 7501  90 
T om atoes, No. 2, g la ss  2 60 
Tom atoes, No. 10 __ 7 60

CA TSU P.
B -nu t, Sm all _____ _2 70
Lily V alley, 14 os.   I N
Lily o f V alley, M p la t  1 76
P a ram o u n t, 24, 8 s ___ 1 45
P a ra m o u n t, 24, 1 6 s _2 40
P a ram o u n t, 6, 1 0 s _10 00
S niders , I  o s . ________ 1 N
Sniders, I t  os. _______ 2 N
Q uaker, 8M o z . _____ 1 26
Q uaker, 10M o z . ___ 1 40
Q uaker, 14 oz. _______ 1 90
Quaker, Gallon G lass  12 i#

CH ILI SAUCE
Snider, 16 os. _______  I  60
Snider, 8 o x . _________ 2 60
Lilly Valley, 8 o z . _2 10
Lilly  Valley, 14 oz. _  t  60 

OYSTER COCKTAIL.

IQ ffH
f  HUME GROCER CO A
[  MOJtJTtKJ I
V MUSKCGOR. M ICI J

C O FFE E  ROASTED 
Bulk

Rio _________________  29
S an to s  ___________  86037
M a ra c a ib o ____________ 38
G au tem ala  _________  41
J a v a  a n d  M o c h a ----- 51
B ogota  _____________  42
P e a b e rry  ___________  37
M cL aughlin’s K ep t-F resh  

V acuum  packed. A lw ays 
fresh . Com plete line  of 
h ig h -g rad e  bu lk  coffees. 
W. F . M cL aughlin  & Co., 

Chicago

T elfer Coffee Co. B rand 
B o k a y ________________ 43

Coffee E x tra c ts
M. Y., p e r  1 0 0 ____   12
F r a n k ’s 50 pkgs. __ 4 25 
H um m el’s 50 1 lb. 10M

C O ND EN SED  M ILK

Gum D rops P a ils

E vap., E x. F an cy , P .  P - 20 

Peal
Lem on, A m erican  —— 24 
O range, A m erican  _____ 24

R aisins.
Seeded, b u l k __________11
T hom pson’s s ’dles b lk  10 
T hom pson 's  seedless,

15 o z . _______________ 12
Seeded, 15 oz. —----------13 M

C alifo rn ia  P ru n es  
900100, 25 lb. boxes -0 0 8 %  
60070, 26 lb. boxes _ 0 1 8 %  
50060, 25 lb. boxes _ 0 1 1 %  
40050, 25 lb. boxes __013
30 0  40, 25 lb. b o x e s_0 1 6
20030, 25 lb. boxes _ 0 2 1

FA RIN A CEO U S GOOD* 
B eans

Med. H an d  P i c k e d _06
Cal. L i m a s __________15
B row n, S w e d is h ____ 07%
Red K idney  ________  12

F a rin a
24 p ackages  . . . - ——  2 6*
B ulk, v«.- 100 lb s  ____ 0*M

H om iny
P ea rl, 100 lb. sac k s  _  4 26 

M acaroni
Domestic, 20 lb , box  
A rm ours, 2 dos., 2 os. 1 6v 
Fould j  2 dos., 8 os. 3 26 
Q uaker, 2 dos. .. 2 00

P ea rl B arley
C heste r ____________ _ 4 60
000 ___________ 6 66
B arley  G rits  ------------ 6 00

A nise _____ _________ 17
P easC itron  G u m s ________ 17

. 14 Scotch, l b . -------
F a v o r i t e -------------------- . 20 Split, lb. yellow
Superior, B o x e s _____ . 24 S p ilt g reen

Lozenges. P a lls * • • •

A. A. Pep. L ozenges 19 
A. A. P in k  L ozenges 19 
A. A. Choc. Lozenges 19
M otto H e a r ts  _____   20
M alted M ilk Lozei.ges 22

06M
08
1*

T ap ioca
P e a rl, 100 lb. s a c k s ------ 0*
M inute . •  os.. 2 dos. 4 06 
D rom edary  In s ta n t  — 1 **

H ard  Goods. P a ils  FLAVORING EX TRA C TS
Lem on D r o p s ______ _ 19
O. F . H orehound  dps. 19
Anise S q u a r e s _______ 10
P e a n u t S q u a r e s __ __ 20
H orehound T a b e t s __ 10

Cough Drops Bxs.

P u tn a m ’s  ___________  1 35
Sm ith  B r o s ._________ 1 60

L eader, 4 dos. -  
Hagle, 4 dos. ___

__ 6 76 
__ 9 00

M ILK COMPOUND
H ebe, T a ll, 4 dos. — 4 60 
H ebe, B aby . 2 dos. — 4 «0 
C arolens, T all, 4 dos. 2 80 
C arolene, B a b y -------- - 8 *0

EV A PO RA TED  M ILK
8 SO 
1 60

C H E E S E
R oquefort ___________  55
K ra ft, Sm all t i n s ___ 1 65
K ra ft, A m erican  ___ 1 65
Chill, sm all tin s  ___ 1
P im en to , sm all t i n s _1 65
R oquefort, sm all tin s  2 2B 
C am enbert. sm all tin s  2 2K
W isconsin  N e w _____ 28%
L onghorn  ___________  29
M ichigan F u ll C ream  27 
New Y ork F u ll C ream  32
Sap S a g o ___________ 40
B r i c k ____________ ___28

Q uaker, T all, 4 d o z ._4 85
Q uaker, B aby , 8 doz. 4 75 
Q uaker, Gallon, % doz. 4 76 
B lue G rass , T a ll 48 _  4 76

Package  Goods
C ream ery  M arshm allow s 

4 oz. pkg., 12s, c a r t.  06 
4 oz. pkg., 48s, case  8 06

Specialties.
W aln u t F udge  _______ 00
P ineapp le  F udge  _____ 81
Ita lia n  Bon B o n s -------- 10
A tlan tic  C ream  M in ts . 01 
S ilver K ing M .M allows 1 60 
W alnu t Sundae, 24, 6c  00
N eapolitan , 24, 5 c ___ 80
Y ankee Jack , 24, 6c _80
M ich. S u g a r Ca.. 24, 6c  SC 
P a l O M ine, 24, 6c ___ 80

COUPON BOOKS
50 E conom ic g rad e  2 8*

100 Econom ic g ra d s  4 60
500 Econom ic g ra d s  80 00

1000 Econom ic g ra d s  87 8#
W h ere  1,000 books a re  

o rdered  a t  a  tim e, spec ia l­
ly p r in ted  fro n t cover Is 
fu rn ished  w ith o u t charge.

CREAM  OF TA R TA R  
6 lb. b o x e s ________ — 38

Dos.
P U R E  Lemon

% ounce ___1 76
I   1 % ounce   2 00

6 0  2% o u n c e  8 60
ounce  —  2 60 
o u n c e ___* 00

U N IT E D  PLAVOO 
Im ita tio n  V an illa  

ounce, 10 c en t, dos. 
ounce, 
ounce, 
ounce,

15 cen t, dos. 1 26 
25 cen t, dos. 2 00 
80 c en t, dos. 2 24

Jiffy  Punch
3 doz. C a r t o n _______ 2 25

A sso rted  flavors.

FRUIT CANS 
M eson.

H alf p i n t ________________7 40
One p i n t ___________  7 76
One q u a r t ___________ 9 00
H a lf  g a l l o n _________ 12 00

Ideal G lass Top. 
R ubbers.

H a lf  p in t __________  9 00
One p i n t ______________  9 25
One q u a r t  __________ 11 00
H a lf  gallon  — _ _ _ _ _  15 26
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G E L A T IN E
Jsllo-O , 3 do» —- —  l  ¿6 
K n o x 's  Spark ling1, dos. 2 25 
K n o x 's  A cldu’d, dos. 2 25
M inute, 3 d o « . ----------- 4 05
P lym ou th , W h i t e ----- 1 56
Q uaker, 3 dos. ______ 2 55

H O RSE RADISH 
P e r  dos., 5 os. _____ 1 20
JE L L Y  AND PR E S E R V E S
P u re , 30 lb. p a l l a ----- 3 80
Im ita tio n , 30 lb. p a lls  2 10 
Pur©-, 6 oz. A sst., doz. 1 20 
B uckeye, 18 oz., doz. 2 20

P in t, J a r s ,  dosen  —_  2 60 
4 oz. Jar» plain» aos. 1 30 
6% os. J a r ,  pi., dos. 1 60 
9 oz. J a r ,  p la in , dos. 2 30 
20 oz. J a r ,  PL dos—  4 26 
3 oz. J a r ,  S tu .. dos. 1 85 
6 oz. J a r ,  stu ffed , ds. 2 50 
9 oz. J a r ,  s tu ffed , do«. 3 60 
12 oz. J a r ,  S tuffed,

doz. _________  4 5004  76
20 oz. J a r ,  s tu ffed  dz. 7 00 

PA R IS G REEN

Is  ---------------------------------I®
2s an d  5s --------------------

PE A N U T  B U T T E R .

JELLY BLASSES 
8 oz.,, p e r  d o s . ------- —  37

OLEOM ARGARINE
K en t S to rag e  B rands.

Good L uck , 1 l b . ---- 28
Good L uck , 2 l b . ---- 27%
G ilt E dge, 1 lb. -- 28
G ilt E dge, 2 l b . -------27%
Dellcia, 1 l b . --—— 23%
Delicla, 2 lb. ---------- 23
Van W esten b ru g g e  B rands 

C arload  D is trib u to r

N ucoa, 1 lb. —— —  7* 
N ucoa, 2 an d  5 lb. — 27% 

W ilson & C o.'s  B rands
C ertified  ____________ 26%
N u t ---------------------------20
Special R o l e ______ 26%

M ATCHES
Sw an, 144 __________ 6 00
D iam ond, 144 box — -  6 60 
S ea rch lig h t, 144 box 6 60 
Ohio R ed Label, 144 bx  5 00 
Ohio B lue T ip, 144 box 6 CO 
Ohio R osebud, 144 bx  6 60 
Ohio B lue T ip , 720-lc 4 75 

S a fe ty  M atches 
Q uaker, 5 gro. case  

M INCE M EAT 
None Such, 4 doz. — 
Q uaker, 3 doz. case  _  3 60 
Libby, K egs, w e t, lb. 22

M OLASSES.

4 25 

6 47

Bel C ar-M o B rand  
8 oz., 2 dos. In  case
24 1 lb. p a l l a --------------
12 2 lb. p a l l s --------------
6 lb. p a lls  6 In c ra te
14 lb. p a lls  ---------------
26 lb. p a l l s -------------
60 lb. tin s  -----------------
PE TR O LE U M  PRODUCTS 

Iro n  B arre ls  
P e rfec tio n  K eroslne  __ 12.1 
R ed C row n G asoline,

T a n k  W agon --------  15.7
Solite G a s o l in e ------------19.7
G as M achine G asoline 38.2 
V. M. & P . N a p h th a  21.6
C apito l C y lin d e r -------- 39.2
A tlan tic  R ed  E ng ine  21.2 
W in te r  B l a c k -------- — 12.2

(Polarine
Iron  B arre ls . ___

L i g h t ---------------------------« |
M edium --------------- 64.2
H e a v y ------------------------- 66.8
Special h eav y  — -------
E x tra  h e a v y ----------—  70.3
T ran sm iss io n  Oil —— 68.8 
F in d ,  4 oz. cans, doz. 1 50 
F lnol. 8 os. cans, dos. 2 86
P aro w ax , 100 l b . -------- ?.3
P arow ax , 40, 1 lb. —  
P arow ax , 20, 1 lb. —

PROVISIONS
B arreled  P o rk___

C lear B a c k _ 84 68Q86 00
S h o rt C u t Clear34 50 @35 00 

D ry S a lt M eats
S P  B e l l i e s_ 28 00@30 00

L ard
P u re  in t i e r c e s -------- 17%
60 lb. t u b s __ advance  %
50 lb. t u b s ___advance  %
20 lb. p a l l s ___advance  %
10 lb. p a l l s __ ad vance  %
5 lb. p a i l s ___ad vance  1
3 lb. p a l l s ___advance  1

Com pound t i e r c e s ----- 13
Com pound, t u b s _____ 13%

S ausages
Bologna  -------- _____ 18%
L i v e r _____________ —  J8
lY an k fo rt ---------- - I T
P o r k _____________ 18026
V eal _______________  19
T ongue, Je llied  -- ------- 32
H eadcheese  ---------------- 18

Sm oked M eats 
H am s, C ert., 14-16 lb. 30 
H am s, C ert., 16-18 lb. 31 
H am , d ried  beef
C alifo rn ia” H a m s -----
P icn ic  Boiled 

H am s __.— . . . .  80
Boiled H a m s ----- 40
M inced H a m s ----- 14
B acon _________  33

Beef
B oneless, ru m p  18 00022 00
R um p, n e w _ 18 00@22 00

M ince M eat.
Condensed No. 1 car. 2 00 
C ondensed B ak e rs  b rick  31
M oist In g la ss  --------  8 00

P ig ’s Fee t 
Cooked in  V in eg ar

% b b l s . ---------------------- 1 jo
% bbls., 35 l b s . ---------- 8 76
% bbls. ----------------------6 86
1 bbl. ______________ 18 <>•

T ripe .
K its . 15 l b s . ---------------------,  JO
% bbls.. 40 l b s . ---------- 1 60
% bbls.. 80 l b s . ---------- 3 00

Med No. 1, 100 lb. tog. 85 
F a rm e r  Spec., 70 lb. 85 
P a ck ers  M eat, 56 lb. 57
C rushed  R ock fo r Ice 

c ream . 100 lb., each  75 
B u tte r S a lt, 280 lb. bbl. 4 24
Block, 50 lb. _________ 40
B ak e r S a lt, 280 lb. bbl. 4 10
100, 3 lb. T a b l e _____ 6 50
70, 4 lb. T a b l e ______ 6 00
28. 10 lb. T a b l e _____ 4 76

bags. T ab le  — 40

@29
@20

03 2
@42
à17@42

Bold Brer Rabbit 
No. 10, 6 c an s  to  case  6 95 
No. 6, 12 can s  to  case  6 20 
No. 2%, 24 cans  to  cs. 6 46 
No. 1%. 36 can s  to  cs. 5 30 

Green B rer Rabbit 
No. 10, 6 c an s  to  case  4 60 
N o. 5, 12 can s  to  case  4 85 
No. 2%, 24 cans  to  cs. 5 10 
No. 1%, 36 cans  to  cs. 4 30 

Aunt Dinah B rand.
No. 10, 6 c an s  to  case  3 00 
No. 6, 12 can s  o case  3 25 
No. 2%, 24 can s  o cs. 3 60 
No. 1%, 36 can s  oe cs. 3 00 

New O rleans
F a n c y  O pen K e ttle  — 74
Choice -------------------------  62
F a ir  __________________  41

W aif b a rre ls  6c e x tra  
M olasses In C ans.

Dove, 86, 2 lb. W h. L . 6 60 
Dove, 24, 2% lb  W h. L  6 20 
Dove, 36, 2 lb. B lack  4 30 
Dove, 24, 2% lb. B lack  3 90 
Dove, 6, 10 lb. B lue L  4 45 
P a lm e tto , 24, 2% lb. 5 16

NUTS.
W hole

A lm onds, T e rreg o n a — 28
B razil, N ew  ________  25
Kancy m ixed _______ 22
F ilb e rts , S icily --------  28
P e a n u ts , V irg in ia  R aw  10 
P e a n u ts , V ir. ro a s ted  11 
P e a n u ts , Jum bo, raw  
P ean u ts , Jum bo, rs td
Pecans, 3 s t a r ___ _
Pecans, Ju m b o  _____
W aln u ts . C alifo rn ia  __ 

Sa lted  P ean u ts .
F ancy , No. 1 -----------
Jum bo  _____________  17

Shelled.
A lm onds _____________  70
P e a n u ts . S panish ,

125 lb. bags  _______  11
F ilb e rts  _____________ 32
P ecan s  ____________  1 10
W aln u ts  ___________  60
B ulk , 8 g a l. k e g ----- 6 26

OLIVES.
B ulk  5 g a ,l k e g ----- 8 00
Q u a r t J a r s ,  d o z e n _6 50
B ulk , 2 gal. k e g ----- 3 60

3 25 
2 50 
1 80
2 70
3 25
1 50
2 90

PIC K L E S 
M edium 8our 

B arre l, 1600 c o u n t __ 18 60 
H a lf bbls., 800 co u n t 10 00
50 gallon  k e g s --------  5 00

S w eet Sm all
30 gallon, 3000 --------  50 00
5 gallon, 500 ----- -—  10 00

Dill P ickles.
600 Size, 15 g a l . ----- 14 00

P IP E S .
Cob, 3 doz. in  bx. 1 00@1 20 

PLAYING CARDS 
B a ttle  Axe, e r  doz. 2 75

lue  R ibbon ----------- 4 66
B icycle - -- ------ --------  4 76

POTASH
B ab b itt’s  2 d o z . -------- 8 76

FR E S H  M EATS 
Beef.

T op S tee rs  A  H e if— O lJ  
Good S te e rs  A  H ’f 16@17% 
M ed. S tee rs  & H ’f. 13%@15 
Com. S tee rs  & H ’f. 10@12% 

Cows.
T op _______ _________ 14
Good ________________ 12%
M edium  ___ ________  11
Com m on ___________  10

v eaL
Top _________________  18
Good _______________  16
M e d iu m _____________ 14

Lam b.
S pring  L am b  _________  28
Good ________________  26
M edium  _________________23
P oor ____________   17

M utton .
Good ___________________14
M edium  ________________ 12
P oor ___________________ 10

Pork .
L ig h t hogs _________  16
M edium  h o g s _______ 16
H eavy  h o g s _________ 15
Loins _______________  25
B u tts  ____________ —  22
S h o u ld e r s ___________  18%
S pare  r ib s  ______ _____17
N eck  bones ________  06

M iracle C.. 12 oz., 1 dz 2 25
O M  n u f r « K  O l o a n  4 t%m • 4«»

Q ueen A nn, 60 oz. — 2 40
R lnso, 100 oz. _______ 6 75
R ub No M ore. 100, 10

oz. ___________ ____ 3 85
Rub No M ore, 18 Lg. 4 00 
Spotless C leanser, 48,

20 o z . ______________ 3 85
Sani F lu sh , 1 doz. __ 2 25
Sapolio, 3 doz. ----------3 15
Soapine, 100. 12 oz. -  6 40 
Snowboy, 100, 10 oz. 4 00 
Snowboy, 24 L arge  __ 4 80
Speedee, 3 doz. ----------7 20
S u nbrlte . 72 doz. ------- 4 00
W y an d o tte , 48 ---------- 4 76

SPIC ES.
W hole Spices.

A llspice, J a m a i c a ----- @16
Cloves, Z a n z ib a r ___  @40
C assia, C an ton  ---------- @25
C assia, 5c pkg., doz. @40
G inger, A f r i c a n _____  01 6
G inger, Cochin --------  @30
M ace, P e n a n g -------- @1 00
M ixed, No. 1 _______  @22
M ixed, 5c pkgs., doz. @45
N u tm egs. 70@90 ___  0 78

T A B L E  SAUCES 
L ea  & P e rr in , la rg e — 6 6# 
L ea  & P e rr in , sm all— I  **
P e p p e r ----------   \  *•
R oyal M int ----------------» 46
Tobasco, 2 o z . ----------- 4 U
Sho You. 9 os., doz. 2 70
A -l la rge  --------   $
A -l, sm all ----------------* 1®
C apers, 2 o z . -------------- 2 8#

T E A .
Jap an .

M edium  ___________ 27 @33
Choice _____________ 37@46
F an cy  -------------------- 54@62
No. 1 N i b b s ___________ 66
1 lb. pkg. S i f t in g  - 

G u n p o w d e r
Choice ___________
F an cy  ___________

C e y lo n
P ekoe, m edium  —

E n g l is h  B r e a k fa s t  
Congou, M edium  

Choice . 
F a n c y  .

12

,_ 32 
_ 42

Congou,
Congou,

__ 65

35@36
42@43

P er case, 24, 2 lbs. __ 2 40 
F ive case l o t s ----------- 2 30
Iodized.

H ogs, p e r  lb. -----------
Beef, ro u n d  s e t ----- 14 @4»
B eef, m iddles, s e t— 25@30 
Sheep, a  skein  1 75@2 00 

RICE
F a n c y  B lue R o s e ----- 08%
F an cy  H ead  -------------  09
B r o k e n _______________

ROLLED OATS 
Steel C ut, 100 lb. sks.
S ilver F lak e . 12 Fam . 
Q uaker, 18 R eg u lar 
Q uaker, 12s F am ily  — 
M others, 12s, IH’num  
S ilver F lak e , 18 Reg.
Sacks, 90 lb. J u te  
Sacks, 90 lb. C otton  — 3 00 

RUSKS.
H olland  R u sk  Co. 

B ran d
18 roll p ackages  ----- 2 30
36 roll packages  ----- 4 50
36 ca r to n  packages  — 5 20 
18 ca r to n  p ackages  — 2 65 

SA LERA TU S
A rm  a n d  H am m er — 3 75 

SAL SODA
G ran u la ted , bbs. ----- 1 80
G ranu la ted , 60 lbs. cs 1 36 
G ranu la ted , 36 2% lb. 

p ack ag es  -------------- 2 25
COD FISH

M iddles --------------------- 16%
T ab le ts , 1 lb. P u re  — 19% 
T ab le ts . % lb. P u re ,

dos. _______________ 1 40
W ood boxes. P u re  — 29% 
W hole Cod __—- — — 11% 

H olland H erring
M ixed, K egs -----------  1 05
M ixed, h a lf b b l s . ----- 9 50
Queen, bbls. -----------
M ilkers, K e g s ------------- 1 15
M ilkers, h a lf  bbls. — 10 25
M ilkers, b b l s -------------

H erring
K  K  K  K , N orw ay  — 20 00
8 lb. p a l l s ____________ 1 40
C u t L u n ch  ----------------  95
B oned, 10 lb. boxes — 20 

L ake  H erring
% bbl., 100 l b s . ----- 6 60

M ackerel
T ubs, 100 lb. fncy  f a t  24 50
T ubs, 60 c o u n t -------- 7 00

W hite  F ish
M ed. F an cy , 100 lb. 13 00 

SH O E BLACKENING 
8 In  1, P a s te , dos. _  1 26 
E. Z. C om bination , ds. 
D ri-F o o t, doz,

„  2 40

Bbls. 30-10 s k s . -------- 5 40
Bbls. 60-5 sk^\ ----------6 65
Bbls. 120-2% sks. — 6 05
100-3 lb. sks. ________ 6 05
Bbls. 280 lb. bu lk :
A -B u tte r  ___________  4 00
A A -B u tte r _________  4 00
P lain . 50 lb. blks. — 45
No. 1 M edium , Bbl. _ 2 47 
T ecum seh , 70 lb. farm

sk. ________________  85
C ases Ivory, 24-2 c a r t  1 85 
Iodized 24-2 c a rt. —  2 40 
B ags 25 lb. No. 1 m ed. 26 
B ags 25 lb. C loth d a iry  40 
B ags 50 lb. C loth da iry  76 
Rock “ C” 100 lb. sack  80

8 0 A P
Am. Fam ily , 100 box 6 30
E xport. 120 box ___ 4 90
Big F o u r W h. N a. 100s 3 75 
F lake  W hite , 100 box 4 25 
F e ls  N ap th a , 100 box 5 60 
G rdm a W h ite  N a. 100s 4 10 
R ub  No M ore W h ite  

N ap th a , 100 box — 4 00 
R ub-N o-M ore, yellow  5 00 
S w ift C lassic, 100 box 4 40 
20 M ule B orax , 100 bx  7 55
W ool, 100 box _______ 6 50
F a iry , 100 b o x _______ 5 76
J a p  Rose, 10Ö b o x ___ 7 85
P alm  Olive, 144 box 11 00
L ava, 100 b o x -------------4 90
O ctagon ____________  6 35
Pum m o, 100 b o x ----- 4 85
3 w eeth ea rt, 100 box _ 6 70 
G randpa  T a r, 50 sm . 2 00 
G ran d p a  T a r , 60 lge. 3 46 
Q u ak er H a rd w a te r

Cocoa, 72s, b o x ----- 2 85
F a irb a n k  T a r , 100 bx 4 00 
T rilby  Soap, 100, 10c,

10 cakes  free  ---------- 8 00
W illiam s B arb e r B ar, 9s 60 
W illiam s M ug, p e r doz. 48

C LE A N SER S

N utm egs, 105-110----- ©70
Pepper, B lack  --------  @25

P u re  Ground In Bulk 
Allspice, J am a ic a  _ _  01 8
Cloves, Z a n z ib a r ___  @42
C assia, C anton  ---------- @25
G inger, C orkln  __—— @30
M u s ta r d _____________  @28
M ace, P en an g  -------- @1 15
P eper, B lack  _______  @30
N u t m e g s -------------------- @76
Pepper, W h ite  -----------  43
Pepper. C ayenne ___  ©32
P ap rik a , S pan ish  - —  @48

Seasoning
Chili Pow der, 1 5 c ----- 1 86
C elery S a lt, 3 o z . ___  95
Sage, 2 oz. --------------  90
Onion S a lt __________ 1 35
G arlic _______________ 1 35
Ponelty , 3% oz. 
K itchen  B ouquet „
L au re l L eaves ____
M arjo ram . 1 o z . ___
Savory. 1 oz. _____
Thym e. 1 o z . _____
T um eric. 2% oz. _

STARCH
Corn

3 25
4 50 

20 
90 
90 
90 
90

11% 
4 00 
4 05

K lngsford , 40 lbs. ___
Pow dered , bags  ____
Argo, 48, 1 lb. pkgs.
C ream , 4 8 - 1 _________ 4 80
Q uaker, 40-1 -------------  7%

Gloss
Argo, 48, 1 lb. p k g s ._4 05
Argo, 12, 3 lb. pkgs. 2 96
Argo, 8, 5 lb. p k g s .__ 3 85
S ilver Gloss, 48 I s _11%
E lastic , 64 p k g s .___ 6 35
T iger, 4 8 - 1 ____ ____ 3 50
T iger, 50 lbs. ___________06

CORN SYRUP.

Corn
Blue K aro , No. 1%_
Blue K aro , No. 5, 1 dz.
B lue K aro , No. 1 0 _
Red K aro , No. 1%
Red K aro , No. 5, 1 dz. 3 49 
R ed K aro , No. 10 __ 3 29

Im t. M aple F lav o r 
O range, No. 1%, 2 dz. 3 00 
O range, No. 5, 1 doz. 
O range, No. 1 0 _____

1 36
2 00

Doz. _______ 1 35
d o z . _______  90

Bixbys,
Shlnola,

STO VE PO L ISH . 
B lackine, p e r doz. — 1 36 
B lack  Silk L iquid , dz. 1 46 
B lack  Silk P a s te , doz. 1 25 
E n am a lin e  P a s te , doz. 1 36 
E n am alln e  L iqu id , dz. 1 36 
B  Z L iqu id , p e r doz. 1 40
R adium , p e r d o z . ----- 1 85
R ising  Sun, p e r doz. 1 35, 
654 S tove E nam el, dz. 2 80 
V ulcanol, No. 5, doz. 95 
V ulcanol, No. 10, doz. 1 35
Stovoil, p e r doz. -------3 00

SA LT.
Colonial, 24, 2 lb. —— 90
Colonial. Iodized, 24-2 8 40 
Med. No. 1 B b l s . ----- 2 75

G reen
G reen

Maple.
L abel K aro , 

L abel K a r o _

Maple and  Cane 
M ayflower, p e r gal. —

80 can  cases, $4.80 p e r  case

W A SH IN G  PO W D ERS. 
Bon A m i Pd , 3 dz. bx  3 75 
Bon Am i C ake, 3 dz. 3 26
C lim aline, 4 doz. -------4 20
G randm a, 100, 5 c ----- 4 00
G randm a, 24 L arge  _ 4 00
Gold D ust. 1 0 0 s ----------4 00
Gold D ust, 12 L a rg e  3 20
Golden Rod, 2 4 -------   4 26
J in x , 3 doz. — -------  4 60
L a  F ran c e  L au n ., 4 dz. 2 60 
L u s te r  Box, 54 --------  3 75

P R I D E  O F  K A N U C K  
S Y R U P

Case, 24 P i n t s ----- 6 25
1 Case, 12 Q u a rts  — 5 50 
1 C ase 6 - %  G allons — 5 00 
1 Case, 3-1 Gallons __ 4 60 
1 5-Gallon Ja c k e t C an 7 00

M aple.
M ichigan, p e r gal.
Welche

per
p e r gal.

Oolong
M edium  _______________ 36
Choice ________________ 45
F an cy  ____________ _____50

T elfer Coffee Co. B rand
W. J. G. _____________ 59

T W IN E
C otton , 3 ply c o n e ----- 45
C otton , 3 ply p a l l s ----- 47
W ool, 6 p l y ___________ 18

VINEGAR
C ider, 40 G r a i n -------- 24
W h ite  W ine, 80 g ra in  25 
W hite  W ine, 40 g ra in  19

W ICKING
No. 0, per g r o s s _____  76
No. 1, p e r g ross ______1 10
No. 2, per g r o s s ____ 1 60
No. 3, p e r g r o s s ____ 2 00
P eerle ss  Rolls, p e r do*. 90 
R ochester, No. 2, do*. 60 
R ocheste r, No. 3, doz. 8 00 
Rayo, pe r doz. —-------- 80

W O ODENW ARE 
B askets

B ushels, n a rro w  band ,
w ire  h a n d le s ________1 75

B ushels, n a rro w  band,
wood h a n d l e s ____ -  1 80

M arket, drop  hand le  85 
M arket, single hand le  90
M arket, e x tra  _______ 1 50
Splint, la rg e  _________ 8 60
Splint, m e d iu m __ —- 7 60
Splin t, sm all _________ 6 60

C hurns.
B arrel, 5 gal., e ach — 2 40 
B arre l, 10 gal., each —2 65 
3 to  6 gal., p e r gal. — 16

Egg C ases
No. 1, S ta r  C a rr ie r— 6 00 
No. 2, S ta r  C a rr ie r— 10 00 
No. 1, S ta r  E gg  T ray s  6 25 
No. 2, S ta r  E gg  T ray s  12 50 

Mop S ticks
T ro jan  s p r i n g ------------- 2 00
Eclipse p a te n t sp rin g  l  0Q 
No. 2, p a t. b ru sh  hold 2 00
Ideal No. 7 ----------- — 1 5C
12 oz. Cot. Mop H eads 2 56 
16 oz. C t. Mop H eads 3 00

Pails
10 qt. G a lv a n iz e d ___ 2 60
12 q t. G alvanized  — _ 2 75
14 q t. G a lv a n iz e d ___ 3 10
12 q t. F la r in g  Gal. Ir. 5 00
10 q t. T in  D a i r y ----- 4 06
16 oz. Ct. Mop H eads 3 20

T rap s
M ouse, W ood, 4 holes 60 
M ouse, wood, 6 holes — 70
M ouse, tin . 5 h o l e s ----- 65
R at, wood ___________ 1 00
R at, sp ring  ---------------- 1 00
Mouse, s p r i n g -----------  30

T ubs
L arg e  G alvanized  —  9 00 

c 19 M edium  G alvanized  — 7 75 
Sm all G alvanized  — 6 75

W ashboards
B anner, Globe ______ 6 76

1 66 B rass , single ________ 6 00
G lass, single ________ 8 00
Double P e e r l e s s _____ 8 50
Single P ee rle ss  ______ 7 50
N o rth e rn  Q u e e n _______6 50
U niversal ____________ 7 25

W indow  C leaners
12 in. _______________ 1 «5
14 in. _______________ 1 85
16 In. _______________ 2 80

W ood Bowls
13 in. B u t t e r ----------  6 00
15 In. B u t t e r ----------  9 00
17 In. B u t t e r ________18 00
19 in. B u t t e r _______ 25 00

W RA PPIN G  P A PE R  
F ib re , M anila, w h ite .  06%
No. 1 F i b r e _________ 08
B u tch ers  M a n i l a -------06
K ra f t  _____ —---------- - 08
K ra f t  S t r i p e -------------09%

Y EA ST CA KE
M agic, 3 d o z . -------- «  2 70
Sunligh t, 3 d o z . ----- --- 2 78
Sunligh t, 1% doz. —_  1 85 
Y eas t F oam , 3 doz. _  2 70 
y e a s t F oam , 1% dos. 1 86 

Y EA ST—CO M PRESSED  
F le ischm ann , p e r doz. 30

2 27
3 11 
2 91 
2 67

4 19 
3 99

„  2 50 
__2 80
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IN THE REALM OF RASCALITY.

Cheats and Frauds Which Merchants 
Should Avoid.

Marion, Nov. 20—I am enclosing the 
card of the In tersta te  Protective Agen­
cy, Inc., of Kansas City, Mo. Its  
reoresentative, L. J. Hasson, was here 
in its interest, try ing  to get bad ac­
counts for collection. W e would like 
your advice. Is  this concern reliable 
and safe to deal with?

Jos. Nederhopd.
The chances are ninety-nine to 100 

that the above named concern is per­
fectly safe to do business with—pro­
viding the accounts entrusted to the 
agency are valuless and the owner is 
willing to forego the pleasure of ever 
receiving a penny in return, in the 
event of any collections being made. 
The Tradesm an has no knowedge of 
this particular agency, but the chances 
are that it is the same kind of small 
concern as the D etroit Collection Co., 
which is described at some length un­
der the heading of Out Around this 
week. Every city is infested with 
sharks who make large promises of 
returns and which actually make 
many collections of doubtful accounts. 
In  nearly every case, however, the 
owner never receives a penny from the 
sharks unless he places his cause in 
the hands of an officer and forces the 
crooks to disgorge through threats of 
legal procedure.

A one-legged man, aged about 30 to 
35, five and one-half feet tall, dark 
hair, keen, intelligent, active, good 
health, clean, well dressed, goes from 
house to house on crutches asking a 
contribution to a one hundred dollar 
fund to buy an artificial leg. He is 
just a sample of m any throughout the 
land who had rather beg than work 
and who will not stop begging, unless 
arrested for vagrancy, so long as syr.i 
pathetic people respond to the appeals 
Some unfortunate in your own com­
m unity may be having a hard struggle 
to earn a living who would not be 
pauperized if in some way you gave 
him a better chance, a lift or encour­
agement.

W e have referred to a complaint 
a shipper had against B. M. LaBoube 
& Co., 308 South Front street, Phila­
delphia, Pa., and the Eastern Canners’ 
D istrict Co., 304 South Front St., 
Philadelphia, Pa. W e are now advised 
that Mr. LaBoube is spending a vaca­
tion in the county prison for passing 
worthless checks. W e hope that his 
sojourn there will teach him that 
“Honesty is the best policy.” At any 
rate, our subscribers will have to 
charge their cases to profit and loss.

Holland, Nov. 23—W hat right has 
any company to send out merchandise 
through the mail which has not been 
ordered? For instance I have received 
ties from the Style Neckwear C o , 
Syracuse, N. Y. They were not o r­
dered and I haven’t even und«"«~e them 
W hat can they do or make me do 
about them ? They say postage is en­
closed for their return. E. A. W.

W e do not know that concerns send­
ing out merchandise that was not o r­
dered in this way are violating any 
statute or post office regulations. But 
the ethics of business are certainly 
violated and the practice has become a

nuisance to business people. The only 
way to stop it is to make it unprofit­
able. Make no use of goods received 
in this way and refuse to return them. 
Notify the sender to come and get 
the articles-.

Cheboygan, Nov. 24— On May 12 a 
friend and myself each ordered a pair 
of Protecto pants from an agent from 
the Super-Tex Company, 4225 Lincoln 
avenue, Chicago, paying him $2.85 un­
der the condition we receive our goods 
within two weeks. After w aiting six 
weeks and not hearing anything from 
them  we wrote, but never received 
any answer. W e then sent a register­
ed letter saying we would put it in the 
hands of a lawyer if we did not hear 
within five days. W e received an 
answer saying they could find no copy 
of the order, and would appreciate us 
sending our duplicate copies which we 
did. W e received another letter in a 
few days saying the agent had quoted 
us an incorrect price, for the pants 
were $4.85, and if we would each send 
them $2 they would ship our goods. 
This we refused to do. V. K. R.

All the satisfaction we can get from 
the Super-Tex Co. on the subscriber’s 
complaint is that the agent exceeded 
his authority and that the company 
should not be held responsible for its 
fraudulent agents. The only recourse 
is to have nothing to do with any 
agents respresenting such houses. The 
least they should do is to return the 
$2.85. Of course the Super-Tex Co. 
is responsible for the acts of its agents, 
but the amount involved does not w ar­
rant legal action.

Ionia. Nov. 21—My son was misled 
into signing a contract in the Industrial 
Management course. La Salle E xten­
sion University of Chicago, costing 
$120 per year. He was led to believe 
by the agent if not satisfied the m onth­
ly paym ents of $10 would be returned. 
He got his first lesson, paid $10 and 
the second one he was unable to meet, 
and the agent loaned him $10 to make 
the payment. Then the agent was 
transferred to another state. M ean­
while my son broke his leg in an auto 
accident, so he had to give up his job 
for several months. He decided to 
quit the course and notified the com­
pany about it. They would not let 
him quit the payments but said he 
would have to complete the course and 
if at the end of the year he was not 
satisfied they would return  the money. 
Two other young boys are in the same 
case; one paid up in full and the other 
makes his payments every month. 
Could you advise my boy what to do? 
He is almost sick over it as he has 
other bills to pay on account of his 
accident. M. J. N.

W e appealed to the La Salle E x­
tension University in behalf of this 
bov. The essential paragraph of the 
letter received in response to our ap­
peal reads as follows;

It will be impossible for us to can­
cel this student’s enrollment, as this 
was accepted on the basis that he 
would complete his training and make 
pavments regularly as they fell due. 
W e have his signed contract and 
prom issory note for the am ount of 
$124.

W e cannot be responsible for any 
verbal agreem ent that is made between 
the member and the registrar. It 
states specifically in the contract that 
Mr. N. signed that no verbal agree­
ments or modifications except as there­
in expressed in w riting will be accept­
ed. It also states that this enrollment 
is not subject to revocation.

This is the usual attitude of the in­
stitutions selling correspondence school 
courses. Anyone signing one of these

BAKING PO
W HY the Qrocer benefits: Be- 
causeRumford combinesPurity, 
Economy, Dependability with 
Nutritious Phosphates, and pro­
duces the most delicious, whole­
some foods! It pays to sell goods 
that give satisfaction. gm-i-üs

RUMFORD CHEMICAL WORKS, Providence, R. I.

A good seller 
A splendid repeater

H O L L A N D  R U S K
AM ERICA'S FINEST TO A ST

Place your order today 
All jobbers

HOLLAND RUSK CO.. Inc.
Holland. Michigan

THE TOLEDO PLATE & WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile 

and Show Case (Haas 
A ll kinds of Glass for Building Purposes

601-611 IONIA AV E., 8 . W . GRAND R A PID S. MICHIGAN
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courses and not fully prepared to make 
full payments as provided for in the 
contract is inviting trouble. It is the 
same as signing an order for books 
with the agent of a “gyp” concern, but 
we do not believe any jury would give 
them a judgm ent on the facts, and we 
doubt if they would attem pt to collect 
through the courts. They can get it 
no other way unless the boy voluntar­
ily pays it.

More About Old Time Local Mer­
chants.

E. M. Kendall and Orson A. Ball 
(associated) were engaged in selling 

clothing and men’s furnishings goods in 
the store now occupied by Thom pson’s 
restaurant, Monroe avenue, sixty years 
ago. Both have departed this life, but 
E. W. Jones and F. S. Milmine, two 
of their employes, are living, and are 
residents of this city. “W ill” H ubbard 
and “Ed.” Donnelly were employed by 
the same firm. Mr. Ball took an ac­
tive interest in the civic and religious 
affairs of the community and was high­
ly esteemed. Mr. Kendall did not en­
ter actively into business after the dis­
solution of the firm of Kendall & Ball. 
Dr. Kendall, a practitioner in Grand 
Rapids, is a son of Mr. Kendall.

Jam es Lyman and C. B. Allyn were 
friendly rivals in the dry goods busi­
ness, occupying adjoining stores. Mr. 
Lym an was the expert tester of teas 
and carried a large stock of choice im­
portations in stock. H is trade in teas 
afforded him a decided advantage over 
his rival neighbor. M any tea drinkers 
entering his store bought other m er­
chandise. Allyn finaly closed his sto:< 
and moved to Rockford, 111., where lv 
resumed the sale of dry goods.

General L. W . H eath was a dealer 
in hats for men and furnishing goods. 
H is location was on Monroe avenue, 
near Ottawa. General H eath had 
served with much distinction as an 
officer of the arm y during the civil 
war and later held im portant military 
positions on the staff of several gov­
ernors. M ajor Heath, of this city, i 
a son of General H eath  and a daughter 
is *he wife of Fred W . Tinkham.

P. M. Goodrich was engaged in the 
sale of hardware sixty years ago. H s ' 
store was located immediately N o r.’.i 
of the main entrance to the Hotel 
Pantlind. L ater A. B. Carpenter \va 
admitted to a partnership. On the 
death of Mr. Goodrich E. F. Judd be­
came an associate of Mr. Carpenter.

M organ & Avery were largely en­
gaged in the sale of floor coverings at 
the Southwest corner of. O ttaw a and 
Pearl street. The location was “off 
Main street,” and the firm did not 
prosper. Fred Im men seemed to have 
gained the bulk of the carpet trade. 
Avery was a nephew of Edwin Avery, 
of the old firm of Spring & Avery. He 
seemed to grow old prem aturely after 
the withdrawal of his firm from busi­
ness. Belle H astings, a maiden lady, 
met him on the street one day and in 
impetuous tones urged Avery to “brace 
up and get rid of your horrible old 
grey whiskers, have your hair cut and 
dyed; shine your shoes and brush your 
clothes every day; smile now and then, 
even if by so doing you may break the 
muscles and bones of your face.” 
Avery accepted the lady’s advice and

became a different man in spirit as 
well as in appearance.

John W . Peirce was the owner and 
m anager of a dry goods store on 
Monroe avenue at Erie street. He was 
also one of the owners of the first 
toll bridge erected over Grand River 
at Bridge street. He was popular and 
enjoyed a good volume of trade. He 
was the father of Mrs. Col. George G. 
Briggs, Miss Frank E. Peirce, a 
dramatic reader, and A. Le Grand 
Peirce, an actor and the grandfather 
of Mrs. V ictor L. Seydell. Mr. Peirce 
was “a m erry M organ,” with sparkling 
wit and a kindly and sympathetic na­
ture. Coupled with excellent judgment 
in business affairs, he was generally 
respected and by many greatly ad­
mired.

P. J. G. Hodenpyl, the father of 
Anthony Hodenpyl, capitalist and 
builder of public utilities, was a dealer 
in musical instrum ents. After his re­
turn from the civil war Captain J. C. 
H erkner entered into a partnership 
with Mr. Hodenpyl under the firm 
name of Hodenpyl & Herkner. A 
stock of jewelry was added.

A rthur Scott W hite.

Corporations Wound Up.
The following Michigan corpora­

tions have recently filed notices of dis­
solution with the Secretary of State: 
Byron Center Creamery Co., Byron. 
Continental Properties Co., Detroit. 
F lint Gravel Co., Flint.
Farm ers’ Co-operative Co., H arbor 

Beach.
Owen-Bolles Co., Allegan. 
Hinckley-M yers Co., Jackson 
Du-M ore Bldg. Co., Detroit.
Cam Shaft Mfg. Co., Muskegon.
F. H. Sparling Co., Detroit.
H. B. Howe Co., Detroit.
Monroe Silica Co., Steiner.
Fuel Service, Inc., Detroit.
Black River Fish Co., Bay City.
Van Atlas Corp., Detroit.
Michigan Fruit Exchange, Lawton. 
Rickenbacker M otor Co., Detroit. 
Starkw eather Corp., Detroit. 
McKelpine, Inc., Detroit.
Sloan Hom esite Co., Detroit.
D etroit Electric Car Co., Detroit. 
O’Neill Bros., Detroit.
International Finance Corp., Detroit. 
Freeland Elevator Co., Freeland.
State Photo Finishing Co., Detroit. 
W olverine Exhibitors, Inc., Detroit. 
Central D rug Co., Detroit.
Ionia Gas Co., I o n ia ._____

Dire Threats From the Mears Phil­
osopher.

M ears, Nov. 20—Now you have went 
and done it

I received your pathetic request of 
Nov. 14.

W ill I help you out of a difficult 
dilemma? you ask- W orse than that, 
I will put you in a blank sight worse 
one./ For the good of the Tradesm an, 
I stopped w riting slush. I had to use 
mv will power. Now you force me to 
again commit this folly. Be it on your 
own head. N othing can s to n  me again. 
Never again will I try  to reform. Your 
readers will soon be clamoring for me 
to quit. I throw  caution aside, my hat 
is in the ring and it is the only hat T 
possess. You have started something 
now that is irresistible. I can’t resist 
the temptation. Next week, I give 
fair warning, when my asbestos paper 
arrives your troubles will begin. I 
never make an idle threat. Beware, 
your peaceful editing days are over 
You will have to sit up nights to ke~p 
mv slush out of the Tradesm an after 
this.

This looks like a black hand letter, 
but there is an excuse, as I just black­
ened the stove and did not wash my 
hands. Chronic. Kicker.

“While the Goodman Slept, the Thief 
Came.”

(Continued from page 20) 
saw the crying need and furnished the 
brains.

“Again, labor was in the doldrums, 
completely submerged in really deplor­
able conditions, before organization 
was effected; and even so, it has been 
a process of slow, discouraging up- 
buiding to make labor stand as the 
unit we see it to-day.

“Now, the primary factor is still 
wanting in the grocery business be­
cause grocers, as a class, are not suf­
fering. The average grocer enjoys 
commercial life as long as almost any 
other class of business man. He com­
plains bitterly, but after all his aver­
age of success is about in line with 
other trades. If we consider only the 
twenty-five per cent, among grocers 
who are efficient enough to deserve 
success, they really do not need as­
sociated support at all.

“But all grocers would be better 
grocers, more successful grocers, if 
they belonged to and took hearty  part 
in association work. For then they 
would be what they are not now—safe 
from the encroachm ents of skillful 
competition which is coming to all 
sections, sure as shooting, wherein ag­
gressive association work does not en­
sure a high range of real efficiency.

“Meantime, can you blame big m er­
chants for passing up the work they 
m ight do for others in associations 
when such a man as Kam per reports 
that his four years’ experience in the 
National cost him between $35,000 and 
$50,000 earnings?

“Nevertheless, you are right in say­
ing that you and I m ust continue to 
do our parts, for though we may feel 
discouraged at times, we have to note 
one fact—that we have only one way 
to go, which is forward. W e cannot 
choose, for that is the only way open 
to us. Let us take what encourage­
ment we can from that fact.”

Paul Findlay.

The man afraid to use the brains 
of his superior cuts himsef off from 
a chance to develop his own brains.

DELICIOUS

TOLEDO SCALES
20 W. Fulton St., Grand Rapids
Real bargains in used and re­
built scales. All guaranteed.

Business Wants Department
Advertisements Inserted under this head 

for five cents a word the first Insertion 
and four cents a word for each subse­
quent continuous insertion. If set In 
capital letters, double price. No charge 
less than 50 cents. Small display adver­
tisements In this department, S3 per 
inch. Payment with order Is required, as 
amounts are too small to open accounts.

FO R SA L E—Grocery, m ark e t, flour and  
feed business. Sales $10,000 m onth . A 
good chance for a  g rocery  m an. W ill 
sell s tock , lease  fix tures, o r w ill sell both . 
W ife  sick m u s t change c lim ates. Come 
an d  look th is  over. G ibson’s Grocery, 
D ru m rig h t, O klahom a. 112

FO R SA L E—A W E L L -E S T A B L IS H E D  
BA KERY  in  a  TH R IV IN G  tow n. A ddress 
No. 109, c /o  M ichigan T rad esm an . 109

FO R SA L E—D rug  a n d  g rocery  s to re  a t  
G aines, G enesee county , M ichigan. Only 
d ru g  s to re  in the  tow n. W ill sell a t  big 
sacrifice, a s  we a re  going  o u t of business. 
C an be hand led  w ith  sm all cap ita l. A d­
dress  Lock Box 124, G aines. M ichigan.

110
W A N T E D  TO BUY—A lake fro n tag e  

a re a , p re fe rab ly  w ooded; m u s t be in 
n o rth  c en tra l po rtion  of M ichigan. Send 
full descrip tion , price, and  te rm s  in  first 
le tte r. W . J . Cooper, Mt. P lea san t, Mich.

I l l
F o r Sale—B ecause ow ner h a s  an o th e r 

line, will sell s to ck  of shoes, ru b b e rs  an d  
m en ’s fu rn ish ings , invoicing  $9,000. Good 
lake shore  fa rm in g  and  re so rt tow n. F ine 
chance  for r ig h t m an. W rite  ow ner. 
A ddress No. 91, c /o  M ichigan T radesm an .

91
PRO D U CE B U SIN ESS — B U T T E R , 

EGGS, C H E E S E , and  k ind red  products . 
One of th e  o ldest jobbers  in th a t  line, 
doing a  large an d  p rofitab le business. 
Will m ake  s a tis fa c to ry  selling a r ra n g e ­
m en ts  a s  to  business; a lso building, if 
desired . W . T. M’M ULLEN , D IAL 4317. 
701 GRAND R A PID S SAVINGS BANK, 
G rand  R apids, Mich. 113

T rade  for G rocery o r H ard w are  S tock  
—$8,000 equ ity , g ra in  and  s tock  270-acre 
farm . Good build ings; 5% m iles coun ty  
sea t. T h irty -fiv e  acres  tim ber, e igh teen  
a c res  a lfa lfa , fo rty  a c res  clover, th ir ty  
a c res  w heat, ten  a c res  rye, s ix ty  acres  
old sod. T w enty-five  m iles sou th  e a s t  
G rand  R apids. A ddress No. 114, c /o  
M ichigan T radesm an . 114

M UST B E  SOLD—In  th ir ty  days, on 
acco u n t of ill health . C lean s tock  of 
lad le s ’ re a d y -to -w e a r, m en ’s c lo th ing  an d  
fu rn ish ings . Also fix tu res  of la te s t  d e ­
sign. S tock  will in v en to ry  a b o u t $8,000 
o r $10,000. B usiness e stab lish ed  fourteen  
y ears . A n o p p o rtu n ity  for young people. 
T he New Y ork S tore, Boyne C ity, Mich.

106
M EAT M ARK ET—F o r sale, com pletely 

equipped an d  u p -to -d a te . Good location  
and  doing good business. Good reason  
fo r selling, an d  reaso n ab ly  priced  for 
qu ick  sale. Inqu ire  Jo seph  B urton , 518 
N. M itchell S t., C adillac, Mich. 107

FO R SA L E—Good s to ck  o f clo th ing , 
shoes an d  m en ’s  fu rn ish in g s  in  a  good 
tow n of over 6,500 population . O ver 1,500 
m en em ployed in  one fac to ry . P a y  roll 
$75,000. Stock in  good shape. A ddress 
No. 101, c /o  M ichigan T radesm an . 101

FO R  SA L E—A nice c lean  h a rd w are  
stock , s to re  building, an d  dw elling house. 
In  a  sm all tow n. L ew is M cK inney, B a n ­
gor, M ich. 102

F o r Sale—C onfectionery  an d  re s ta u ra n t 
in b e s t sm all tow n in  C en tra l M ichigan, 
doing good business. R eason fo r selling, 
ill h ealth . B ox 171, C hesaning , Mich. 94

P ay  spo t cash  for c lo th ing  an d  fu rn ish ­
ing goods stocks. L. S ilberm an , 1250 
B urlingam e Ave., D etro it, Mich. 666

CASH For Your Merchandise!
W ill buy  y ou r en tire  s to ck  o r  p a r t  of 
s tock  o f shoes, d ry  goods, c lo th ing , fu r- 
n ishngs, b a za a r  novelties, fu rn itu re , etc. 

LOUIS LEVIN80HN, Saginaw, Mich.

FIRE AND
BURGLAR
PROOF

SAFES
Grand Rapids 
Safa Co.

Tradesman Building
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Public Be Dam ned Policy of the Rail­
roads.

Detroit, Nov. 24— In a public u tte r­
ance last week President Coolidge 
quite emphatically showed marked dis­
approval of any continuance of the 
sur-tax on sleeping car fares by sug­
gesting that the railroads were “pay­
ing velvet” with $47,000,000 turned 
over to them  last year by the Pullman 
Company.

It is believed by many that lie will 
recommend an abatem ent of this evil, 
as well a~ the 20 per cent, sur-charge 
on passenger fares, originated as a war 
measure, but still continuing because 
someone has been “asleep at the 
switch.”

T o  the general public, and thought 
ful individuals as well, it is becoming 
more apparent every dav that the rail­
roads have dissipated all claims for 
consideration or sympathy, not so 
much by reason of overcharge, but in 
the way they have disregarded every 
rule of business ethics in their approach 
to the public.

In  other words, they are not on the 
square. W ith them what was once a 
business proposition is now a gouge 
game.

Their control of the personnel of the 
Interstate  Commerce Commission has 
carried with it license to commit lar- 
cency in every form, together with 
other high crimes and misdemeanors.

As a Detroit newspaper remarked 
the other day, in speaking of the Na­
tional convention of m otor bus op­
erators. it “had a tendency to cast a 
gloom over the sensibilities of saif1 op­
erators.”

The advance of one cent, per mile in 
passenger rates was a heart stab for 
the dear public, but the added 20 per 
cent, sur-tax was tw isting the stiletto 
in the wound, for all of which increase 
the transportation companies gave 
nothing back.

In fact, to-day we have the evidence 
of a leading so-called “all Michigan ’ 
rail transportation company curtailing 
its train service on nearly every di­
vision—seemingly a direct snap of the 
fingers at public sentiment—but a con­
dition obtaining in no other part of the 
country.

Vanderbilt was accredited with the 
“public be damned” epithet, but there 
is nothing on record to prove that he 
went out of his way to aggravate the 
same public by petty methods. He was 
content to rob the public and not con­
tinue the treatm ent by applying vitriol 
to the sore places.

For instance, consider the train ser­
vice between Muskegon and Grand 
Rapids. A few years ago five passen­
ger trains each way were operated be­
tween these two cities. And they were 
all well patronized. A flat fare of 50 
cents was collected for many years and 
the service was popular. W ithout 
warning the charge was increased to 
$1.40, and the public dropped the G. 
R. & I. like a red hot iron. Nor was 
this all. In  addition to building up 
competition which will go on forever, 
they created a feeling of antagonism 
on the part of the shipping public, 
who began reprisals against this com­
pany until to-day thev carry but a 
handful of passengers, and their freight 
business has greatlv decreased, not­
w ithstanding the fact that Muskegon 
has been constantly growing and its 
m anufacturing output increasing.

Look at the passenger service be­
tween Grand Rapids and Ludington 
and Manistee. W ere it not for the 
busses forty-eight hours would be ex­
acted from every traveling man who 
visited these two cities. The comm er­
cial man who said he had “been o the 
road in Michigan for twenty years and 
spent half his time at W alhalla Junc­
tion," was a rapid goer, as compared 
with what may be accomplished now­
adays. And freight shippers are 
tickled to death over the situation. In 
fact, they contem plate “handing some­
thing” to the railroad in consideration 
of their inconsideration.

W ouldn’t it be a wonderful condi 
tion if the average business man could 
shut up shop whenever trade slackened 
in his line?

The hotel m an could close down as 
soon as the summer tourist quit and 
save the expenditure of a good share 
of his summer profits.

W ith the present rule or ruin oolicy 
adopted by these transportation lines, 
railroad securities are becoming a joke 
in financial circles, and railroad m an­
agers should turn their attention to 
producing Brewster buggies and ox 
yokes.

It is said that not all the bus trans-. 
portation lines are m aking money, and 
this statem ent is undoubtedly true, but 
this is due to ignorance and inexperi­
ence. rather than an insane desire to 
annoy the public.

In many cases the bus operators 
have not used good judgment in m ak­
ing up their time tables. Feeling that 
they were, in a large measure, com­
peting with the railroads, they began 
operating on the same schedule, run­
ning their busses at the same hours, 
and not “hitting off” properly with 
proposed patrons. This kind of com­
petition never gets anyone anywhere.

One of the oldest and best con­
ducted bus lines in Michigan is fur­
nished by Carey & Leach, centralizing 
at Kalamazoo, but radiating to various 
points in Southern Michigan, “Safety 
first” has always been their slogan, 
but their phenominal success has been 
due to the fact that they have arranged 
their time schedule to meet the re­
quirements of the public, without re­
gard for the program  of the railroads 
and interurbans. The convenience of 
the uiblic is their first endeavor and 
their record is one of accomplishment 

Another criticism of many bus lines 
is their failure to give sufficient pub­
licity to the fact that they are operat­
ing. Lately in a trip through Michi­
gan I found many bus lines operating 
where I least expected to find them, 
their existence being practically un­
known to the traveling public, because 
of failure to advertise properly their 
service.

Running on schedules agreeable to 
the public and broadcasting the fact 
through proper channels are two ap­
parent weaknesses, due, as I before 
stated, to ignorance and inexperience 
in transportation matters.

Frank S. Verbeck.

consequence, it is freely predicted by 
prom inent financiers, statisticians and 
m anufacturers that the prosperity we 
enjov will continue. This means, of 
course, a relatively high range of val­
ues, as good business naturally results 
in an active demand and an active de­
mand is always productive of rising 
values.

The situation the first of next April 
may be entirely different, so far as 
wheat is concerned, as we will then 
know som ething about the growing

w inter wheat crop of the U nited 
S tates; how it came th rough the win­
ter, etc., and the prospects of the  1926 
crop will affect values. Tem porarily 
prices appear sound and reasonable. 
Buying of wheat and flour in norm al 
requirem ents appears to be perfectly 
safe and advisable. Lloyd E. Smith.

If you change towns or open a 
branch store in another town, don’t 
forget that in different towns there are 
different tastes.

Grain and Flour Prices Sound and 
Reasonable.

W ritte n  for th e  T radesm an .
Adverse reports concerning the 

growing crop of wheat in Argentina 
has had a bullish effect on the market, 
prices advancing four or five points 
and the tendency is still upward.

This condition has affected the world 
price and our own domestic prices 
have naturally reacted quickly on ac­
count of the comparatively short crop 
in the United States.

Present prices may be maintained 
for four or five m onths and the trade 
will be comparatively safe in buying 
flour to cover their requirem ents, we 
believe, up to sixty days, although 
can see no advantage in buying be­
yond actual requirem ents beyond that 
time, as prices are comparatively high 
and it is generally a good business 
policy to not buy beyond trade require­
ments under such conditions.

However, business throughout the 
U nited States is in a very favorable 
position. T here is a 1arge volume of 
business being done as a whole and 
generally at a fair profit. Stocks have 
not accumulated. T he trade have sel­
dom purchased beyond actual require­
m ents for a normal business and, as a

REYNOLDS
PRODUCTS

I t

Strip Shingles 

Individual Shingles 

Mineral surface rolled roofing 

Smooth surface rolled roofing

A quarter of a century devoted 
to the p roduction  o f roofing, 
with highest quality as the watch­

word always, spells success to 
the dealer who handles 

Reynolds Products.

H. M. REYNOLDS
SHINGLE CO M PA N Y

“Originator of the Asphalt Shingle"  

GRAND RAPIDS - MICHIGAN
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