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Add

The winter demand for Stanolax (Heavy)
is now at its full height. Are you getting
your share of this profitable business?

Stanolax (Heavy), the pure, heavy-bodied
mineral oil, offers the safest means of com-
bating constipation. It is safe, because it
merely lubricates the intestines and does
not cause a sudden and unnatural flow
of intestinal fluids. It never gripes or
causes other discomfort. It is not unpleas-
ant to take, being practically tasteless and
odorless.

toYour Winter Profits

For these reasons, Stanolax (Heavy) is
rapidly becoming the favorite remedy for
constipation throughout the Middle West.
People who use it are so well satisfied that
they recommend it to their friends, and the
friends in turn become regular users. In
addition to this word-of-mouth recommen-
dation, our continuous advertising is creat-
ing new users every day.

By selling Stanolax (Heavy) to your cus-
tomers, you will build good-will and a
steadily increasing repeat business.

Standard Oil Company

[Indiana]
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DEATH TO THE DEATH TAXES.

The American public has never ac-
cepted the policy of inheritance taxes
save as an emergency measure. It is
ralized that they constitute a capital
levy entirely out of line with American
tradition. Essentially abnormal, they
are tolerated in abnormal times. Re-
turn to normality demands that they
be wiped from the statute 'books. Re-
turn to sound taxation principles
necessitates their repeal.

The House Ways and Means Com-
mittee will recommend a reduction in
these death dues. A maximum of 40
per cent, is called for by the schedule
now in force. It is proposed to re-
duce this figure to 20 per cent.

This reduction does not meet the
question at issue. It merely beats the
devil about the bush. It represents
an attempt to buy off an opposition
based upon fundamental principle, up-
on the difference between sound and
unsound taxation policy. Only abso-
lute repeal will answer.

The Ways and Means Committee

was split. There will also be a split
in the House itself. Representative
Watson, a Pennsylvania member of

the committee, has announced his in-
tention of carrying the fight to the
floor. He is for outright repeal of the
measure, with no compromise on prin-
ciple.

Business conditions throughout the
country to-day are excellent. An era
of prosperity is in the offing. There
is only one fly in the ointment—the
possibility that unsound taxation will
rob business and industry of the re-
wards that are due the efforts put into
them. Mr. Watson senses this fact.
“All that is needed,” he says, “is a
sensible tax-reduction act.” Mr. W at-
son will oppose the estate tax on prin-
ciple and in practice. As he says:

The Federal inheritance tax has the
mark of Communism, breaks up large
estates, absorbs capital, which means
less money for trade and industrial

expansion, and consequently increases
the number of unemployed. To penal-
ize the energy and intelligence requir-
ed to accumulate large estates has
been contrary to American policies
since the adoption of our Constitution.

Along these lines he will carry the
fight to the floor of the House. He
will have the support of those Repub-

lican representatives who are not
straddlers in their support of the
Coolidge administration. He will be

backed by those of both parties who
have sensed that intelligent public
opinion wants no compromise on this
matter of principle.

The fight on this issue will thus be-
gin early. It must be carried through
to a finish. Temporizing and procras-
tination will serve only to confuse the
fundamental points that demand clari-
fication. What is called for is definite
action which will tear this capital levy
from the statute books where it be-
came embodied during the emergency
of the war.

The fight in the House will be pre-
liminary to the pitched battle which
will take place in the Senate. But if
handled properly it might go far to-
ward forcing the tighter lines in the
upper house. Those representatives
that hedge and lie down, turning over
to the Senate the full responsibility
for the final taxation bill, will be mark-
ed low in public estimation.

Intelligent action on the inheritance-
tax issue can be taken in only one
way—by wiping the measure from the
statute 'books. Nothing less than this
will convince American business and
industry that Congress is capable of
adopting a sound and sensible policy.
Nothing less than this will satisfy the
public.

CONCERNS US ALL.

Just in proportion as the farm prob-
lem is lifted from a sectional to the
National plane, the task of the agitator
will be made more difficult. He may
find it easy to mobilize radical senti-
ment by capitalizing dissatisfaction in
restricted regions, but he will be up
against an entirely different job when
he encounters the common sense of the
entire country.

This is the political reason why the
East should wake up to the seriousness
of the farm problem. The other rea-
son—and the other danger—is eco-
nomic.

W ithout the broad acres and the gi-
gantic crops of the West, the factories
and the skyscrapers of the East would
crumble into dust. If the amount of
land under cultivation in this country
is decreasing because farming doesn’t
pay, the shrinkage is not merely a
local or sectional misfortune but a
National calamity.

The price of bread can hardly be
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considered a matter of no importance
to the industrial East. Yet that price
is ultimately dependent upon condi-
tions in the agricultural West. Between
the breakfast table of the business man
or the factory hand in Boston, New
York or Philadelphia and the tracer
on a Kansas farm there is as dost
connection as that between an electn
light and its power plant.

When the reader of an Eastern
newspaper sees headlines telling of a
tornado, a cloudburst or a scorching
drought in the* Mississippi Valley, he
may peruse the account with the de-
tached interest with which he reads
of an earthquake in Japan. But in
reality he is reading of something
which concerns him much more in-
timately than the latest fire or hold-
up in his own city. For he is reading
of an injury to the stock of food, ac-
tual or prospective, upon which his
life depends.

Anybody would readily admit the
basic position of the farm in the Na-
tion’s economic status or in its very
existence. But there is a great differ-
ence between merely recognizing a
fact and acting upon it. What the
farm situation needs, psychologically,
is transformation of the passive real-
ization of its National significance in-
to an active appreciation which will
get across to the farmer in the remot-
est districts.

THE COTTON MARKET.

An excuse for halting business in the
Cotton Exchanges toward the end of
the last week was the imminence of the
estimate of the Crop Reporting Board,
which was made public yesterday. Per-
haps pretext would be a more correct
expression than excuse, because no
one believed that the new report would
materially change the previous esti-
mate of the size of the crop. The re-
port showed a drop of only 88,000
bales from the estimate of a fortnight
before, the new total being 15,298,000
bales. The ginnings up to Nov. 14
were set down at 12,249,935 bales. Any
great variation in the amount until the
final figures are given is deemed high-
ly improbable. The usual variation is
not over 5 per cent. So yesterday’s
figures afford a good trading basis.
There is no longer any question about
there being enough cotton to supply
the world’s needs until another crop
comes in. Exports have been very
satisfactory. Price fluctuations during
the past week were not very pronounc-
ed and comparative stability is in sight.
From now on there ought to be less
hesitation by mills in taking on sup-
plies, especially as the market for
goods appears promising. Dealing
during the week in gray goods was not
very brisk, but a fair amount of busi-
ness seems to be passing. Certain fin-
ished fabrics are also being distributed
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in moderate volume. The latter show
less easing in price than do the gray
goods, which have lately been reflect-
ing rather closely the reduction in the
cost of the raw material. Knit goods
business is somewhat varied. Fin;
deliveries are being made on Winter-
weight underwear, while Spring busi-
ness is moving slowly. Openings for
the next heavy-weight season will be
had in about a fortniht. The prices are
expected to show reductions.

King “Tut” breaks into the head-
lines all over again, through his gleam-
ing coffin of gold, the finest that
archaeologists in any clime have seen.
Never was so inconsiderable a sov-
ereign so conspicuously sepultured. A
mere nonentity has become famous by
what was buried with him and upon
him; his very swaddling bands have
become clouds of glory, and the mort-
main of his dead fingers has actually
molded twentieth-century fashions in
attire. The flapper has bowed her
bobbed head in submission to a decree
thousands of years old, even though
she may defy a contemporary ordin-
ance. There is not a monarch living
who might not covet the influence of
this royal rummy whose tomb has been
at once a center of lively quarrel and
a shrine of curious pilgrimage.

Tidal waves on populated coasts of
Japan, Texas or islands of the West or
East Indies are a much more serious
matter than the inundation of a rela-
tive desolate shore, such as that of
Mexico’s western littoral in the State
of Guerrero. But aside from the loss
of life, the destruction of a Pacific
harbor is calamitous to those striving
to build up export and import trade,
despite inland industrial disturbance.
The term “tidal” in this connection
is usually a misnomer. Earthquakes
or violent storms of an unpredictable
nature are generally responsible, as at
Messina in 1908, when an earthquake
created sea waves forty feet high, or
at Galveston in 1900 and 1915 when
the West Indian hurricanes piled up
ridges of water and hurled them on
the beach.

It is not necessary to go to the end
of the rainbow or the typhoon to find
men adrift at sea or marooned on
desert isles as in olden favorite ro-
mances. Only 100 miles off Seagirt,
N. J., the collier Isaac Mann picked up
three men in an open boat who had
been adrift five days without food or
water. Such derelicts found along the
beaten track of commerce remind us
how far we still are from the assur-
ance of rescue, even in the sea lanes,
and enforce a lesson of precaution
taught by a season of storms, wrecks
and disablings along shore to an ex-
tent almost without precedent.



OUT AROUND.

Things Seen and Heard on a Week
End Trip.

Last week’s week-end trip took me
to Detroit, where | spent Friday and
Saturday. In the good old days of the
2 cent per mile rate on the railroads
it cost $3.04 for a ticket to Detroit and
25 cents for a seat in a comfortable
chair car. Now it costs $5.49 for a
ticket to Detroit and 75 cents for ad-
mission to a very indifferent chair car
—within 34 cents of double what the
expense of the trip was in the days
when the railroads had some regard
for the passenger and before they were
forced into the position of gougers by
the infamous Adamson law enacted by
Congress as the result of the cowardice
of the Wilson administration.

Friday morning’s Free Press an-
nounced three murders the day before
and three people killed by automobiles.
Two more Killings should be added to
the automobile fatality list, because
two men ran off the dock at Second
street and their lifeless bodies were not
recovered until 5 o’clock Friday morn-
ing. The evening’s papers Friday an-
nounced a hold up by three bandits
who secured $18,000 payroll money and
murdered the driver of the conveyance
which carried the funds. | don’t think
| would like to live in Detroit, where
human life is held so cheaply and so
little apparent effort is made to rid
the city of the several hundred mur-
derers who make Detroit their head-
quarters and flaunt their crimes and
ill gotten gains in the faces of the
officers who are paid to enforce the
laws against crime and criminals.

The phenominal growth of Detroit
has caused such an influx of foreigners
that it has apparently been impossible
for the legal machinery of the city to
keep pace with the flood of criminals
who have seized upon the chaotic con-
ditions prevailing in many parts of the
city to ply their vocations with very
little let and hindrance.

Grand Rapids people marvel when
they read of Monroe avenue property
bringing $8,000 per foot front. The
most recent transfer—that of 25 feet to
the Friedman-Spring Co.—was on the
basis of $8,250 per foot front. | was
told in Detroit that the Newcomb-
Endicott Co. will be compelled to make
a new lease of a portion of its store
building next year and that it will then
be compelled to pay a rental based on
a valuation of $45,000 per foot front.

Friday evening | meandered around
W indsor, looking in the store windows
and noting the large number of vacant
stores on the side streets. | saw a
dozen or fifteen places where 4.4 beer
is sold, but | did not observe a single
customer in any of the drinking places.
Evidentlv 4.4 beer is so deficient in
alcoholic content that few people care
to purchase so weak an imitation of the
genuine artice they were in the habit
of consuming in the days before the
kaiser’s war. The Scotch garments
and accessories sold by the merchants
of Windsor are very attractive in botl
appearance and price and evidently
find willing buyers among the Detroit
people who seek novelties which evi-
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dently cannot be duplicated by Ameri-
can manufacturers.

“Did you test the Canadian article?”
some Tradesman reader may enquire.
Empbhatically no. | voted for the Vol-
stead law and propose to stand by it
so long as it is a law of the land. |
think it is too drastic—that some ade-
quate provision should be made for the
obtaining of liquor for old people and
for people who are ill; but so long as
the Volstead law is a law | shall live
up to the letter and spirit of the meas-
ure, because | consider such a stand
the true test of Americanism; that a
refusal to observe any law enacted by
the people places the citizen in a posi-
tion of antagonism to the Government
which he cannot assume without
severely impairing his Americanism,
which is the proudest possession any
citizen can enjoy.

I missed seeing one man who has
made a handsome fortune along unique
lines—James Vernor, whose ginger ale
is now famous wherever introduced, al-
though nowhere is it served so accept-
ably as in Vernor’s store on Woodward
avenue. When | first met Mr. Vernor,
more than forty years ago, he was con-
ducting a model drug store on Wood-
ward avenue, but he insisted that he
made more money from the sale of
flowers than from the handling of
drugs. Mr. Vernor has served his city
so well and faithfully for many years
as alderman that he has received the
distinguished honor of having a boule-
vard named after him.

No visit to Detroit is complete with-
out calls on Frederick Stockwell, of
Edson, Moore & Co., and T. J. Mars-
den, of Lee & Cady. Both men are
old in point of service, but they some-
how manage to retain an appearance
of youthfulness which the ordinary
man is unable to understand. Both men
have had such wide experience in their
respective lines that they are outstand-
ing examples of the up-to-date execu-
tive. Both men are of a philosophic
turn of mind, but they argue from the
standpoint of practical experience,
rather than from occult reasoning or
from the rules set down in books. Mr.
Marsden’s theory of the proper prov-
ince of the jobber is at variance with
the practices of some of his com-
petitors. He says he never fights with
a man unless he is sure he can lick
him. He takes little stock in private
brands, believing it to be the province
of the wholesale grocer to sell goods
for which a demand has been created
by the manufacturer and to secure ex
elusive territorial distributing rights in
as many such brands as possible. He
believes the jobber should sell the
chain stores—at the same prices charg-
ed the independents and thus exercise
an influence over the chains to main-

tain prices on staple articles and
standard brands.
Mr. Stockwell views with disgust

and regret the vagaries of the real es-
tate speculators who are forcing the
cost of homes for poor people up to
unreasonable limits. He cites the case
of a recent suburb to Detroit where
real estate sharks purchased a large
tract of land at $1,000 per acre, divided
it into lots five or six to the acre and
sold the lots at $2,000 apiece, thus
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Christmas Display

and
Domino Syrup

The time of good things to eat
—Christmas—is the time for
Domino Syrup displays. The
delicious flavor of sweet sugar
cane in Domino Syrup aids the
housewife in preparing Christ-
mas goodies.

An attractive window or coun-
ter display of Domino Syrup,
with Christmas atmosphere, will
materially increase your sales at
this time, and win you many
repeating customers who will aid
in speeding your turnovers.

American SugarRefining Company
“Sweeten it with Domino

Granulated, Tablet, Powdered, Confectioners, Brown:
Domino Syrup

BEECH'NUT
PEANUT BUTTER

Sales of Beech'Nut Peanut Butter always
respond to your selling and advertising
efforts. Preferred by discriminating people
everywhere.

Counter and window displays will stimu-
late the turnover on this nationally ad-
vertised product. Write for our attractive
display material.

BEECH'NUT PACKING COMPANY

“Foods and Confections of Finest Flavor”
CANAJOHARIE NEW YORK
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making 1000 per cent, profit. Then
they erected five room houses on the
lots at a cost of $3,000 apiece, selling
them to poor people at $6,000 apiece.
The purchaser thus came into posses-
sion of a home which paid the real
estate shark $4,800 profit and cost the
owner $8,000, thus creating an artificial
value which must be taken into con-
sideration for all time to come in mak-
ing up payrolls and establishing wage
scales. He does not see how this
abuse can be avoided or limited, but
considers it the greatest menace which
now confronts the country and the
well being of the people.

As an instance of the rapidity with
which real estate values increase in
and around Detroit, Eugene Telfer
(Telfer Coffee Co.) told me that some
time ago he and a number of associates
purchased an outlying farm for $40,000.
Within a short time they turned it
over at $90,000. Now the purchasers
can unload the same property for
$150,000.

The day before | left for Detroit |
received a call from Fred L. Long-
wood, the Grant general dealer, who
placed in my hands an account he had
against the Detroit Collection Co.,
which is located in a little room
(scarcely large enough to be called a
closet) at 401 Wormer & Moore build-
ing, corner Montcalm street and Park
boulevard. This concern had entered
ino a contract with Mr Longwood to
undertake the collection of some old
accounts on the basis of 50-50. Among
the accounts was one against Dorr
Rice, of Sparta, for $46.94. The De-
troit Collection Co. succeeded in secur-
ing jf30 on this account during 1923
and 1924, but never turned a penny
over to Mr. Longwood, although fre-
quently importuned to do so. | found
the concern to be none other than a
crafty little Dutchman with shifty eyes
and a Uriah Heap manner who said
his name was Dyke and that he w'
the sole owner of the “business”—with
apologies to the word. He said he
never had a first name, which | think
was due to his catching sight of a
deputy sheriff’s badge under my coat
lapel. At first he refused to honor my
request for a check for $15, covering
Mr. Longwood’s portion of the pr
ceeds. He wriggled and tw'isted and
crossed himself a dozen times in his
confusion and uncomfortableness. |
finally told him that if he did not hand
me out a check in the name of Mr.
Longwood for $15, | would proceed to
the Government building and lay the
papers | had in my possession before
the detective of the Postoffice Depart-
ment. This brought him to time and
he quickly produced a check book and
wrote a check signed by A. L. Dyke.
| then asked him what “A” stood for,
but he declined to give me the infor-
mation requested. He had previously
insisted that he had no first name or
initials. My theory is that a man who
will lie will steal and vice versa. |
cannot understand how Mr. Longwood
or any other experienced merchant
could consent to have any dealings
with such a crafty little crook as A. L.
Dyke, because every line of his face
and every flash of his eyes indicated the
character—or lack of character—of the
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man. On my return home | found on
my desk six letters from other mer-
chants asking my opinion of concerns
of this kind, one located as far away
as Kansas City. | am writing them all
the same letter—that the chances are
ninety-nine to a hundred that the chaps
are all crooks like the shriveled little
Dutchman of the Detroit Collection
Co. and that if they continue to enter
into arrangements with people they do
not know they need not look to the
Tradesman for assistance. | have
given Dyke more space than he de-
serves, but | cite his case as an ex-
ample of hundreds of sharks of similar
character who infest every city in the
country who ought to be playing
checkers with their noses in some safe
retreat like Fort Leavenworth.

Of course | called on Fred N. Edie,
district manager for the Wooster Salt
Co.,, of New York. Mr. Edie’s ter-
ritory is a pretty large one, covering
everything except Chicago from De-
troit to the Rocky Mountains. Mr.
Edie and | were students under Prof.
Strong nearly fifty years ago. He sub-
sequently engaged in the mercantile
business at Casnovia and was for many
years connected with the Ruggles &
Rademaker salt plant at Manistee. Mr.
Edie has not changed much in appear-
ance during the past fifty years except

that he has grown more rotund in
figure and, if anything, gained in
affability and good nature.

Ralph D. Howell, who traveled

many years for the New York Biscuit
Co. and the National Biscuit Co under
the regime of the late S. A. Sears, but
w'ho has been in charge of the tea de-
partment of Lee & Cady (Detroit) for
several years, now has two abiding
places—a city home in Detroit and a
country home within a short distance
of the Fourth City. Mr. Howell still
labors under the hallucination which
marked his career as a young man—a
strong liking for the people he is as-
sociated with. E. A. Stowe.

Mutuals Four Times As Secure As
Stock.

Charles H. Nesbit, who a few years
ago was Commis/sioner of Insurance
at Washington, D. C., investigated the
survival records of stock and mutual
companies in the field of fire insurance.
He found that out of 1550 stock com-
panies which have been organized in
the United States, 1300, or 84 per cent,
had gone out of business—failing,, re-
tiring or reinsuring; whereas, out of
2900 mutual fire companies, 2200 were
still doing business, or 76 per cent.
The combination of profit and protec-
tion does not tend to stability, but the
mutual principle, with protection as
its sole objective, makes for strength—
and strength means security.

Wherefore we repeat “the mutual
way is the secure way.”

Zoo Enough at Home.

“Come with me to the zoo.”

“No, thank you; I'll stay at home.
My eldest daughter does the kangaroo
walk, my second daughter talks like a
parrot, my son laughs like a hyena, my
wife watches me like a hawk, my cook
is as cross as a bear, and my mother-
in-law' says 1'm an old gorilla. When
1 go anywhere | want a change.”

TRADESMAN

Quaker Food
Products

FR SALE BY THE COMMUNITY GROCER IN YOUR NEIGHBORHOOD

W orden H rocer Company

Wholesalers for Fifty-seven Years

The Prompt Shippers

4 Times Dally to Chicago, $6 21 Times Daily to Muskegon, $1.25
7 Times Daily to Benton Harbor, $3.20 6 Times Daily to Ludington, $4
3 Times Daily to Fremont, $2
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MOVEMENTS OF MERCHANTS,
ALansing—Harold Hunter, who con-
ducts a grocery store a, Millets, has
opened a second_store.

Three Oaks-The Three Oaks Auto

Sales Co, has been incorporated with
an authorized capital stock of $10,000,

all of which has been subscribed and

ta X H L k Warren has sold

Mr. Warren has been engaged in trade
here for many years.

Garland The Cat-land State Bank

M n, mco"p»t,eNd™ |r an authorized
capita, stock of $25,000, a, of

has been subscribed and paid
cash.

Detroit-TheW earwell Hosiery Co..
552 Gratiot avenue, has been incorpor-
ated to deal in hosiery, etc., with an
authorized capita, stock of $1,000 $300
of which has been subscribed and paid
in in cash.

Highland Park-Frank E. Tobias,
Inc.. auto accessories, autos, parts, etc.,
has been incorporated with an author-
ized capita, stock of $50,000. of which
amount $15,000 has been subscribed
and paid ,n m cash.

Ishpeming |. Gustafson Est., deal-
er in groceries and meats, has remod-
eled and enlarged its store building,
installing a modern front with plate
glass display windows, new fixtures
and a hard wood floor.

Grand Rapids—Albert J. Martell,
Inc.. 10 West Logan street, merchan-
dise broker, has been incorporated
With at, authorized capita, stock
$10,000, all of which has been sub-
scribed and paid in in cash.

Detroit—The Carruthers Mason Co.,
Dexter boulevard and Joy Road, has
been incorporated to deal in autos,
parts, etc., with an authorized capital
stock of $5,000, all of which has been
subscribed and paid in in cash.

Lansing—H. L. Brown, dealer in
men s furnishings, clothing, hats, etc.,
W) South Washington avenue, is clos-
z out his stock at special sale and
will re-engage in another line of busi-
nes after taking a short vacation.

which

in in

Ua® ««k of $20000 $10,000 of
capital stock of j(xUUWM $iu,uuu o

which has been subscribed and paid
"'pequaming__The Ford Motor Co.
has enlarged its store building and re-

moved its stock of genera, merchan-

firore'oflhifiuildh'ig _for"slorasgdpur-
floors of the buiiaing io . *
poses A modern refrigerating p an

ADetmit-The"™ Pmvev
Co

Carburetor
W Lafayette building, ha. been
j a a -1 tn nittn accessor-

incorpora e .0 patents
ies and manufacture under pa ,
with an authorized capital stock of

$50,000 $6,010 of which has been sub-

scribed and paid m in cash-
Lansing-The Fisher-HamiUon Wall

Paper Co., 527 East Michigan avenue

haS bT

,d\" ;L T atetho,:IR
paper
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and retail, with an authorized capita,

stock of $15 000, $10,000 of wh.ch has
been subscr,bed ,nd pa.d .n*t"c s ~

Sa%inaw . L]
South Michigan avenue, sash, doors,

wood products, etc has merged is
business mto a stock company under

«h(i »me styU ” A an a” n

A d aid paid in in

corporated to deal in men s ana worn
Xrized
stock 0, $.0,00 af, of whicMras been
-h-ribed andpaidm, $1,000 m cash

* Clemens—Ferdinand C Pring-

L,itf 65 r~ s A r . resMen. of m»
« r [/ sfrix years did Nov.

«»» capital

c' Was,,| tn, avellur

3 31 h gt

£irmg his~residence m E tO 7
?9 c

ber of the fi™ of Pn"gnitl * “

ag” & off;ce build.

p . . f
'»* Th' 19,8 and
Nocp— oTTw” I -n”in
Northeastern Michigan. The Saginaw

officc force u composed of seventy-
emn\oves there being a total of

Grand Rapids__Henry Dutmer has
N s Je 7the corner of
Giddings avenue and Hall street. The

stock fixtures and soda fountain were
furnished bv the Hazeltine & Perkins

D Co xhis is the fifth Dutmer

;ds—four boys and the father each
S n g a store of his own.
Coldwater—The Hoosier Shoe Co.,
its ,cent annual meeting elected

the following directors: Edwin ML
Gunther, Leonard Weismann, William

a,

Kestei, L. E. Rose and F..H.
Flandermver. The firs, three have
recently located at Coldwater. since

the purchase of the majority of stock
by Mr. Gunther. Business is flourish-
ing and a dividend of 31 per cent, has
been voted to stockholders.

Clare—The Association

of Com-

Association.  This
v a meetine of the

" Te®comLg
convention a, Muskegon in April. Mr.

Christenson and Mr Gezon have been
«ted to

General Merchants

m,,es8

and prolonged absence of Ralph Stone,
.. f .. Dfstroit Trust Co the
pP—1 commi,tee

has appointed

James E. Danaher, senior vice-presi-
den, of the company, to assume the

position of acting president. Mr.
Danaher has been connected with the

) i . ncthe
Detroit T rust Co. as a member oMhe

years,

I Lubin ten days ago
J- - A

‘ roit_ T
De

exclusively to his

recently*completed h Wash-
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ington boulevard

™

th "
A (A Lo, ta oper.
. rofitably,
ated this shopfor one ye« B v,
£ * " « ' " * the lower
hisup-town store n

distinctive note of the new shop, and

"« £ £ £ = - . - _ out-
distanced every other county in the
Droduction by at least

400 per cent., according to a Federal

-0 r. received her. During the .924-

4>764

were shipped from Montcalm county,
Traverse City ranked second in po,a-

Nseaso

to shipment, loading 359 casrs. Other
shipping points in rank were Hart,
3S3; G lor(i 321, Kingsley, 312; Tus-

301; Rem,,s, 284; Blanchard, 255,
and Cedar City 252. The total num-
her of cars “ipped from this State
, t year was 17 364.

Detroit—Spats’ apparently are com-
jn,, bacj, W  Tones, manager of

h~Freuch Shrinj and Urner store
‘“Book-Cadi,lac hotel, had to wire
for a rush order the other week to
meet the demand. He now carries six
different tones and is thinking of stock-
ing a wider variety, although the pearl-
gray is commonly the first choice.
Bearing in mind that Jones caters
largely to the guests o the Book-
Cadillac, whose guest-list is the
cosmopolitan as any west of New
York, his experience may be taken as
~doing busi,ess ,,
tions. Leo J. Dillon of Newcomb-
Endicot. company also had sufficient
calls for spats to feature them this
week in his window displays.
. M .
Manufacturing Matters

Detroit-Zeldes Smelting & Refining
Co.. 48 East Columbia street, has m-
creased Us capital stock from $15,000
to $20,000.

Jackson-The corporate name of t e
Cleveland Metal Products Co. m»nu-
facturer of oil stoves heaters and other
household devices, has been changed

in costa m handling pa{_;er stock_and.
in better operations. he building is

of concrete, steel and corrugated iron
siding, and has storage capacity of
Myles-Hun. Chemical

Co 47 Davenport street, has been in-

corporated to manufacture and sell
drugs, chemicals, etc., with an author-
ized capital stock of $65,000, of which
amount $48,W) has been sub«ribed
and paid m. $6,100 m cash and $42,000

in propertv.
Grand Rapids The Consolidated
Cabinet Corporation, 320 Douglas

been incorporated to mauu-
f,cure and sell ice cream cabinets.

fixtures and equipment, with an au-
thorized capitai stock of $50,000, $30,-

000 of which has been subscribed, and

$.5,«« paid in in cash.

Grand

C on'

grated to manufacture and sell

ironing boards, buflt-fn-caWnets, etc

with an authorized capital stock, of
pf ~ $9 W# "has

paid in, $1,500 in

pr()perly.

million dollars are

been subscribed and
N N N

Detroit-Three

2
avenue plant this week as the first step
in a new expansion programme en-

tailing this outlay for buildings and

n n has

comp,e,ed its new die sinking plant,

adjoining the forge plant along e
Lake Shore railroad, and work o rc-
moving machinery and equipment fro,
the old die shop on Main street will
be started soon. The new plant®is
much larger and better equipped than
the original shop.
Kalamazoo-Another addition to the
list of Kalamazoo manufacturing con-
cerns allied directly with the paper in-
dustry is the branch factory of the

Brest - Forester - Dixficld Co., New
plant ,s establ'shedm jthe”
sion ofthe Standa d p cCc~

pymg about 15,000 squa .
space in the basement and having a

capacity of between > a

*reorder toextend its business.
mg different towns re-
made enquiries. d® ¢ J business
garding a fou vy,
a forecast of the demand in other sec-
bonus o $ , Q
she near «he

men

was ?UC? foundry The company
budding the A A
V u,, ritv Rmiiness office will re-

AN

main m Almont
number of men, as formerly w,

where about the same

employed. S
Hides, Pelts and Furs,
A B 09
Green No. 2 -
CuredMArANT 222222272 ::: 18
CaXfsMn\ Green, NO. 2 -------emmeemmeme
1fSrtinS ——mememememeeeeeee « o> »
Tallow
gif -= = §
No. 2
K S » mffl
& el * %
gNJ' | = = = = = s
0. 3 SKUNK =-mm=mmmmmmmm oo em [+0]
9j Yagif g
No. > 8
go. 1 — 1SS
No j small Red FOX ---mmmmmmmmmmmn 500

Unlawful to trap any muskrats or mink,
Unlawful to have any skins of these ani-
m.1,,n your potion.

Reciprocal Arrangement,

Sign in an Eddyville, Ky., restaur-
ant: No checks cashed. We have ar-

ranged with the bank that we dhsh

of
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Esential Features of the Grocery
Staples.
Sugar—The market is 10 points

higher than a week ago.
hold granulated at 6c.

Tea—The market has had a rather
firm week. Ceylons, Indias and Javas
have all been strong and have shown
an advancing tendency in primary
markets. Looks like still higher prices
for all of them. In this country Cey-
lon teas are nowhere near as high as
they should be in comparison with
cost of production, as they are selling
approximately 5@8c below cost of re-
placement. These teas have gotten the
bulk of the business this week. How-
ever, there is some demand for Con-
gous and some Formosa.

Coffee—The market has had a rather
weak time since the last report, due
entirely to conditions in Brazil. The
whole line of Rio and Santos coffees
on spot are a shade lower. Milds are
about the same. The jobbing market
for roasted coffee shows no particular
change. The demand is fair. The
week closes with more firmness in
Brazils.

Canned Fruits—California fruits are
wanted for later outlets but, as first
hands are more or less off of the mar-
ket in assortments and in comprehen-
sive offerings of the leaders, there is
no opportunity to trade in a big way.
A heavy consumer movement of these
packs, as well as Hawaiian pineapple
keeps spot stocks active. Apples are
quiet.

Canned Vegetables—Vegetables act
as a damper to the whole market.
W ith 'big packs of the leaders and low
prices prevailing without any pro-
nounced upward tendency, there is no
incentive to buy now for later wants;
rather the trade prefers to cover near-
by wants. Asparagus, spinach and
other minor vegetables are stronger
in tone than corn, peas or tomatoes.

Dried Fruits—While prune packers
in California and the Northwest min-
imize the extent of unsold stocks to
carry the trade until 1926 crop, and
infer that there is much less in hand
than a year ago, it is safe* to admit
that whatever exists is in stronger
hands than it was in 1924. Northwest-
ern packers realize they have a short
crop and they are in no hurry to sell.
The California situation is much
stronger than at the close of 1924. The
Association, through its regular chan-
nels and through its arrangement with
independent packers, has sold the bulk
of its 1925 crop. It is not holding any
umbrella this year nor forced to up-
hold the market while its competitors
unload. Independent packers are not
rivals to sell what prunes they have.
Two of the largest have recently
bought up all the fruit they could from
outside growers, and in doing so work-
ed up the market and caused growers
to hold for further advances. Senti-
ment on the Coast has changed to
one of strong confidence. There is
no talk of sensational advances, but it
is predicted that the market has pass-
ed its lowest point. Assortments in
California are more or less broken.
Raisin packers hold out no hope that
there will be any real quantity of mus-

Local jobbers

MICHIGAN

cats available at any time during the
remainder of the season. That variety
was not dried in its usual tonnage and
what is left unsold is held firm by
growers and packers. The strength
in muscats and their disappearance
from primary markets have thrown
the demand to Thompsons. Raisins
need no artificial stimulation as they
are in active demand in all positions.
Peaches and apricots continue to
harden. So little is available at the
source that few bids are put up to
packers. No peaches can be accu-
mulated on the spot as cars are sold
for delivery from the dock as rapidly
as they arrive.

Canned Milk. — Non - advertised
brands of evaporated milk are firmer
and nothing below 4.45 is available on

the spot. Condensed is steady but
featureless.
Nuts—AIl nuts are active in the

jobbing field with a uniform firmness
in all varieties except walnuts. Some
holders of the latter have formed a
prejudice against that nut and they
are meeting competition to wunload
rather than carry their stocks for later
outlets. Foreign walnuts are active
as they are cheap in comparison with
domestic 'and many varieties show

good quality. Almonds and filberts
are short of passing requirements.
Brazil nuts are moving more freely

and the prediction is made that stocks
will clear before new crop comes in.

Rjce—Fate seems to be determined
to delay the harvest of rice in the
South and to jeopardize the future by
threatening to injure the quality of
the product still to come forward. A
few days of favorable weather allow
growers to prepare to resume their
harvest, but by the time they begin
rains start. Rough rices have been
pretty well milled and subsequent of-
ferings depend upon weather condi-
tions. The question of injury to the
crop has not been determined. Wet
weather so far tends to increase the
usual percentage of off-grades. The
spot market is firm, with an upward
tendency as stocks available are dis-
appearing. Foreign rice is in limited
demand as there is too little available
to attract attention.

Syrup and Molasses—Sugar syrups
are selling fairly well, having about the
usual seasonable demand. Prices are
easy, largely on account of the increas-
ed output. Compound syrup is steady,
with satisfactory demand. Molasses is
unsettled, and the demandlis very
light. Prices have a very soft under-
tone and within a month lower prices
are expected.

Salt Fish—The mackerel situation
shows no particular change for the
week. It is possible, however, that if
the buyers will take a large block, to
shade the market. Most orders are in
very small lots. Stocks are ample and
the general tone of the market is
not very strong.

Cheese—The market throughout is
firm on account of light offerings. The
demand is quiet, however, and the
situation is therefore not materially
different from a week ago.

Provisions — Provisions
change for the week.

show no
Everything is
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steady, with a moderate jobbing de-
mand.  Prices throughout are un-
changed from last week.

Review of the Produce Market.
Apples — Baldwins, 75@$1; Tal-
man Sweets, 90c; Spys and Kings,
$1@1.50. Jonathans and Mclntosh,
$1.50.
Bagas—$2 per 100 Ibs.
Bananas—7@7)4c per |Ib.
Beans—Michigan jobbers are quot-
ing new crop as follows:
C. H. Pea Beans-------------m-m— $ 5.30

Light Red Kidney ---------eremmeeev 10.25
Dark Red Kidney -----s---emmmmmmeenn 9.25
Brown Swede -----------m-mmmmmmmeeeeee 7.25

Butter—The demand for fine cream-
ery butter has been almost continually
good during the week, so much so,
in fact, that prices advanced about Ic
a pound. The supply of fine creamery
butter is comparatively light. Medium
and low grades are in better demand,
but not wanted, and the situation is
very dull as to these. Local jobbers
hold June packed creamery at 48c,
fresh creamery at 50c and prints at
51c. They pay 25c for packing stock.

Cabbage—85c per bu.

California Fruits—Honey Dew Mel-

ons, $3.50 per crate of 8s. Pears, $4.50
per crate.
Carrots—$1 per bu.
Cauliflower—Calif., $4 per doz.

heads.

Celery—25c¢ for Jumbo, 40c for Ex-
tra Jumbo and 50c for Mammoth.

Cranberries—Late Howes are now
in market, commanding $8.25 per 50
Ib. box.

Eggs—Fresh eggs continue scarce
with almost constant advances. The
advance in fresh eggs during the past
week aggregates about 2c per dozen.
They were higher than that, but re-
ceipts improved a little and they de-
clined. Storage eggs are selling very
well and show a decline of about Ic

per dozen. The undergrades of eggs
are in very poor demand. Local deal-
ers hold as follows.

Fresh Candled-----------m--mmmmmmmmmomemee 55¢
XX i o 39¢c
Firsts 37c
X 35¢
Checks T 32c

Egg Plant—$1.75 per doz.

Garlic—35c per string for Italian.

Grapes—California Emperors, $2.50
per crate.

Honey—25c for
strained.

Lemons—Quotations are now as fol-
lows:

comb; 25¢c for

300 Sunkist $7.50
360 Red Ball - --6.50
300 Red Ball ---------mmemmmmmoeeeeeee 7.00

Lettuce—In good demand on the
following basis:
California Iceberg, 4s and 4”7s $5.50
Hot house leaf------m-mm-mmmommmmmeeomeee 18¢c

Onions—Spanish, $2 per crate of
50s or 72s; Michigan, $3 per 100 Ib.
sack.

Oranges—Fancy Sunkist California
Navels are now on the following basis:

126 $9-00
150 900
176 e 990
200 £— Vj9-00
216 A D®

5

9.00

788 8.50
344 8.00

Floridas are in ample supply at $1 per
box less.

Parsley—60c per doz.
jumbo.

Pears—Kiefers, $1 per bu.

Peppers—Green, from Florida, 65c
per doz.

Potatoes—Buyers are paying $2.50
per 100 Ibs. generally. The market is
quiet.

Poultry—Wilson & Company pay as
follows this week:

Heavy fowls

bunches for

Light fowls
Springers, 3 Ibs. and up
Broilers, H6 Ib. to 2 Ib.

Turkeys (fancy) young
Turkeys (Old Toms) ---
Ducks (White Pekins)
Geese
Radishes—60c
house.
Squash—Hubbard. $2 per 100 Ib.
Sweet Potatoes—'Delaware kiln dried.
$3.50 per hamper.
Tomatoes—California, $1.35 per 6 Ib.
basket.
Veal Calves—Wilson & Co. pay as
follows:

doz.

for

per

Fancy n 14c

Good 12¢
Medium 10c
Poor 8c

Why Customers Flop.

In a recent analysis of the reasons
why consumers change trading with
one grocer and go to another a dealer
suggests that any grocer who will look
for his flaws will find the reason in
one of the following: Indifference of
salespeople; haughtiness of salespeople;
over-insistence of assistants; ignorance
of merchandise; misrepresentation of
goods; delays in service; errors; reluct-
ance to make an exchange of goods;
high prices; poor quality of goods-
store arrangement, appearance; wrong
policies of management; poor adver-
tising.

Wm. E. Sawyer, for many years on
the road for the Worden Grocer Com-
pany, is seriously ill at Phoenix, Ari-
zona, with diabetes and sonsumption.
Will is hopeful of recovery and writes
encouraging letters to his Michigan
friends. His address is 1311 East Mc-
Kinley street.

Marquette—The United Cigar Stores
Co., of America, conducting a chain of
nearly 3,000 retail tobacco stores, has
opened a similar store in the Mining
Journal building, under the manage-
ment of H. W. Batchelder.

Detroit—The Myron Dress Manu-
facturing Co., 3112 Woodward avenue,
has been incorporated with an author-
ized capital stock of $5,000, all of which
has been subscribed and paid in, $1,500
in cash and $3,500 in property.

Flint—Aircraft Distributors, Inc.,
2320 North Saginaw street, has been
incorporated with an authorized capital
stock of $3,000, of which amount $2,-
100 has been subscribed and paid in in
cash.
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Proceedings of the Grand Kapias

Bankruptcy Court.

Grand Rapids, Nov. 17—One this day
was he.d the first meetmg, of creditors in
N ‘ N9 A
meptn}\?(g.teh&é.Eq‘ﬂ%rblé'nklkjp %Eaesr%r'esem
in person.
person. Claims were proved and allowed.
The bankrupt was sworn and
without a reporter. No trustee was ap
pointed. The meeting then adjourned
without date and the matter has been
elosed and returned to the district court
as a no-asset case.

On this day also was held the special
meeting and sale of assets in the matter
of Josiah Van Loo, Bankrupt No. 2795
The bankrupt was not present or repre-
sented Vo creditors were present or
renrtsented The trustee was not pres-
tnt The property was offered for sale
emd the same struck off to E. L. Howard
for $510. The saie was confirmed and the
meeting' adjourned without date.

On this day also was held the sale of
assets in the matter of Simon Bos, Bank-
niDt No. 2724. The bankrupt was not
present or represented. The trustee was

resent and represented * Ro” "Ij

ubbs, attorney for the irustee. Sevtra
bidders were present in Person* The
?jdc“ng was, %)irited anﬂ th® f**®
|na(}/ confirmed to John Jansen _tor
$2,000. Thiswas four times the original
offer. The trustee was directed t° de-
clare a first dividend to creditors The

meoeting then adljourned hwitho#t dalte.
th @ helBhnddY SR bR R the " SRS O
John A. Meulenberg, as Meulenberg bheet
Metal Co.. Bankrupt No -.11. in
were no appearances. An orter .

theehighesty bidder 10nT he'offer was made
Richard Hoyt of Kalamazoo, of $175,
andRwas confirmed The sale meeting
than adfoiirned without date.
on _this dav also was held the first
meetinglof creditors in the matter of
searles Bankrupt No. 2799.
mhl‘l?anklunt was present in person and

VA, attornev R G.*Goembel. One claim
was Proved and allowed. No creditors
were nresent or represented. No trustee

wa”aotKfinted”orthe present. The mat-
ter en adjourned to Nov. 23.

1in the matter of Fred C. Alley, Bank-
runt No 2809 the funds for ‘the first
meeting have "been received and su
meeting has been called for Dec. 3.

Nov 19 We have to-day received the
schedules order of reference and adjudi-
Sthm in the matter of James Spyros,
Bankrunt No 2810. The matter has been
deferred to Charles B. Bair as referee
in bankruptcy. The bankrupt is a resi-
dent of Grand Raids and his occupation
is that of a restaurant keeper. The
schedules show assets of $2,525, of which
$°50 is claimed as exempt, with liabilities
of $3,835.87. The first meeting of cred-
itors has been called for Dec. 3. The
list of the creditors of said bankrupt
are as follows: i
H. Leonard & Son, Grand Rapids $181.00
Foster. Stevens Co., Grand Rapids

E lis Bros. Co., Grand Rapids—- 4170

M J Dark & Co., Grand Rapids. 18.60
Burton Heights Creamery Co.,

Grand Rapids ------------- - - 2a0-00

5000

CU~BakeivCo "mnd”™d s *“" Ts'W

Galewood Job Shop, Grand Rapids 249.35

Ferguson”Supply”o., Grand Rapids 21.50
G. R. Awning & Tent Co., Grand
Hilbrand & Poelmann, Grand Rap. 31.00

icon iNtofmaiv Slc “
Grand Rapids

NaTio”MUGroG@? C 0?G ~nTlaS 160
G. R. Pie Co.. Grand Rapids

RGrandt°Raifidsh---

5°airs«te.ReG&io S P@anT "
Rapids

GRpUL:tOre-FiXtUre C°"” Gran 900.00
Humphrey"* Co., Kalamazoo-— 1825
AmprirAn” Sisrn Co., X”“a“amazoo — Xoa.vu
Remington Typewriter Co., Detroit 3.50

General Cigar Co., Chicago - 10.60
n ?he n%;atter of Aflvge S. Vaugjhan,
Bankrupt No. 2738, the trustee has filed

kn offerTrom R8 ” Tt&er'ofl200 tor the
remainder of the machinery, tools, fumi-

praised"lat about™!4*00. The date fixed for

SaNo!S 23eCWe have to-day received the
schedules, order of reference and adjudi-

SVerd%ememH tBINeErS f « SdSi”

business as Sampsell & Bloode, Bankrupt
ocll The 'bankrupts are residents
of Three Rivers where they conducted

a retail coal yard. The schedules show

of $415.45, of which $360 is claimed
with liabilities of $2,212.45.
SS,SO U 'S«*I£E£E£. a. ST™ «-
ing of creditors will be cal'ed and note
creditors "of Sfd'bankrupt JreVslollowsl
Dukette, Wright & Hall, Three” n

f* “ow

as exempt

One creditor was present m .

MICHIGAN

Eirst Nat’l. Bank, Three Rivers- 450.
Triangle Coal Co., Auburn, Ind. _ 1,075

W hiteburg Coal Co., Lexington, ~ M

A_ g* Knowfson Co., Grand R
£lyde H Hoyt> Toiedo --
Wrbtrg} tﬁ.’é“huez{f/' a scoonvsvas
meeting of creditors in
Alexander c. A. Donna.
2802.
gQn and by attOrney, Horace T. Barna-
No creditors were present or repre-
s|nted No claims were proved and al-
Jowed jjO trustee was appointed. The
bankrupt was sworn and examined with-
out a reporter. The first meeting then
adjourned without date and the case was
closed and returned to the district court
as a no-asset case. .
onthls day aiso was held the adjourn-
ed first meeting of creditors in the mat-
ter of Harley E. Searles, Bankrupt No.
2799. The bankrupt was not present in
person or by attorney. The policy of in-
surance was examined and it was found
tha” there was no value in the same for
eftate. The meeting then adjourned
without date and the case was closed
and returned to the district court,
on  this_day also was held the final
meeting of creditors in the matter of
A nham> Bankrupt No. 2739. The
baﬂkru t was not present or_represented,
T 9 trustee was present. The trustee s
ine and acCOunt was approved
and alloP"ed No objection was entered
the discharge of ‘the bankrupt. An
order was fmadde_fqr the paym?nt of t“e
sDecs of Om PG, FRnatSolg
wag then adjourned without date and the
same will be ciosed and returned to the
district court in due course.

On this day also was held the final
meeting of creditors in the matter of
William A. Ver West, Bankrupt No. 2718.
The bankrupt was not present or repre-
sented. The trustee was present. No
creditors were present or represented”
Claims were proved and allowed. The
trustee’s final report and account was
approved and allowed. An order was
made for the.payment of expenses of
administration as” far as the funds on
hand would permit. There will be no
dividend to general creditors There were
no objections made to the discharge of
the bankrupt. The final meeting i
adjourned without date and the caae will
be closed and returned to the district
court in _due course,

Nov. . On this day also was held
the first meeting of creditors in the mat-
ter of Bernard McCarthy, Bankrupt No.

the matter of
Bankrupt No.
The bankrupt was present in per-

2804. The bankrupt was unable to be
present and the case wa”, h®d-opSnth®
permit his attendance. "ord *the

meeting when held will be given here,

On bHis day also was held the first
meeting of creditors in the matter of
August Homrich, Bankrupt No. 2807. The
bankrupt was present in person_and by
attorneys, Corwin & Norcross. Creditors
were present in person. Claims were
proved and allowed. The bankrupt was
sworn and examined without a reporter,
c.w Moore was a&aomted trustee and
his bond placed at $500. The first meet-
ing then adjourned without date.

Opening of Wool Blanket Lines.

Although no official announcement
has been ma(je as yet, the expectation

is that the American Woolen Company
wijli open its 1926 wool and part wool

blanket lines during the present week,
Price making of the new lines, U is

---------------------------- ga;(j wjh probably be completed with-

in this time, with the announcement of
the opening coming thereafter. Other

important openings of wool blanket

lints will follow, several of them being
expected during the first week of De-

cember. The average of blanket prices
- beld bkely to show a drop of aboutt

«
10 per cent, from the opening prices of

last year.
* ! 2

Seven Hundred Private Departments,
More than 700 private fire depart-
ments for factories and stores have

been organized in Los Angeles This
probably gives Los Angeles the dis-

tinction of having a greater number of
Private fire departments in proportion

to population than any other City of
h ntry The fire department is

co-operating with these private organ*-
matrons, counsellmg with them
methods of fighting fires and furnish*
ing them with educational material on
tbe.subject of fire Safety.
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“ The Bank on the Square”

Grand Rapids National Bank
Established 1860—ncorporated 1865

Fourth National Bank menhfchn

United States Depositary Established 1868

The accumulated experience of over 56 years, which has brought
stability and soundness to this bank, is at your service.

DIRECTORS. .
Wm. H. Anderson, Pres. L_Z. Caukln, Vice Pres.  J. C._Blshog, Gash.
Christian Bertach, David H. Brown.

Sidney F. Stevens,

Robert D. Graham, Marshall U. UhL

Charles N. WUI|s Victor M. Tuthill
SumiiAl TV Tonna

Samuel Gi. Brandy,
Chartes N. Remington
Tgmgg Ta. Hamilton

Fenton Davis

BONDS EXCLUSIVELY
Grand Rapid» Matieaal Beak BaildiaS

(Thirago GRAND RAPIDS
Pint National Bank Bldg. Telephone# fm*£wJ«.4212

Boyle

Detroit
Congress BuUding

Rain through swinging windows
KEEP THE COLD, SOOT AND DUST OUT

Install “AMERICAN WINDUSTITE” all-metal
W eather Strips and save on your coal bills, make
your house-cleaning easier, gét more comfort from
your heating Plant and protect your furnishings
and draperies from the outside dirt, soot and dust.
Storm-proof. Dirt-proof, Leak-preof, Rattle-proof
Made and Installed Only by
AMERICAN METAL WEATHER STRIP CO.
44 Division Ave., North

1
Cltz. Telephone 61-SIS Grand Rapids, Mich.



after the manner o f(Sheraton
In todaus marvelous musical instrument

Sije’JSuo 9~ A
Reproducing Q”ixmxP

OU could search the furniture marts of Europe, and not be
rewarded with, so excellent a find as this handsome piano*
forte case of the Sheraton period...It exhibits all the recog*
nized characteristics of the master designing of Thomas Sheraton,
the charming arrangement of satin wood banding on a contrasting
mahogany ground, the delicate inlaid panels, slender grace of line
and exquisite carving.

Of course, in so great a musical instrument as the Duo*Art
Reproducing Piano, every detail must be correct, for the instru*
ment that brings to you the masterful playing of Paderewski,
Hofmann, Gabrilowitsch, Grainger, Bauer, and a host of other
great pianists who record only for the Duo*Art Reproducing
Piano, must be genuine in every respect.

AN

The Duo-Art Reproducing Piano is obtainable in Detroit only in our
warerooms, and only in the following pianos:

STEINWAY WEBER STECK STROUD WHEELOCK AEOLIAN

'The Home of Famous Pianos’

GRINNELL BROS

~Duo-Art Representatives™
HDQRS., 151521 WOODWARD AVE., DETROIT

40 Stores. There’s a Grinnell Store Near You



MORE ADVANCED POLICIES.

At the recent New England confer-
ence came up the perennial plaint
that the industries of the section are
suffering from dry rot and have lost
their old-time supremacy in various
fields, notably in that of cotton goods.
A couple of years or so ago a Catholic
priest in Fall River said about the same
thing of the cotton mills of that city,
urging the managers to abandon out-
worn methods and to scrap antiquated
machinery so that they might compete
with Southern mills without reducing
wages. In the old days mass produc-
tion of a limited number of standard
cotton fabrics enabled New England
manufacturers to hold their own in this
country and to compete abroad with
foreign competitors who paid lower
wages. But then the unit of labor cost
here was less, despite the difference in
the weekly wage. Conditions since
have changed. The style element has
introduced a new factor. Plain fabrics
have given way largely to the more at-
tractive ones which call for better
craftsmanship. New England mills are
undoubtedly able to compete for busi-
ness in the newer fabrics, but they have
in some instances shown an unwilling-
ness to depart from the manufacture of
the kind of goods in which they excel.
Here they run up against the fact that
consumers will not buy what does not
appeal to them and that their tastes
are, consequently, controlling. Cheap-
ness is not the main factor, nor does
patriotism impel a woman to buy cot-
ton fabrics simply because they are
made in this country.

One of the speakers at the confer-
ence was Louis E. Kirstein, Vice-Presi-
dent of William Filene’s Sons Co., of
Boston. He thought the main trouble
was the lack of “merchandising vision”
by New England manufacturers in
making the same kind of goods year
after year without paying any atten-
tion to the changing desires of the pub-
lic. Secretary Hoover, in a letter which
he sent, called attention to a tendency
in certain older and more settled in-
dustries toward what might be called
absentee administration.” Dr. Louis
K. Liggett, in an address, took up the
matter of “inherited” control of estab-
lishments. In many instances directors
whose interest came to them by in-
heritance have felt they must keep up
family traditions and the original poli-
cies of their ancestors in the merchan-
dising of their products, no matter how
much such methods are now out of
date and ineffective. All of these
criticisms have some foundation. But
what has recently been spurring up
the New England manufacturers to-
ward adopting more advanced policies
has been competition. Being sheltered
behind a tariff wall, they used to feel
themselves secure against this. The
rapid development of Southern mills
disturbed this state of complacency.
Then foreign manufacturers of cot-
tons, finding it impossible to get a
market here for staples, began to turn
out attractive novelties which were
eagerly taken up and began to dis-
place the plainer fabrics of domestic
make. Now American manufacturers
have discovered that they can produce
just as w”ell-styled fabrics, and imports

of the foreign ones are decreasing.
Not being able to compel the public to
take what was offered the domestic
mills are finding out what they want
and are making it.

MOBILIZING THANKS.

The President has summoned the
American people to observe the “wise
custom” of acknowledging the “bounty
with which Divine Providence has fav-
ored them.” It is a universal service
into which the spirits of all those living
within the bounds of the Republic are
thus drafted. It is a mobilization of
the entire Nation’s gratitude. W hat-
ever any given individual’s infirmities
of body or trials or misfortunes may
be. he has yet a marginal reason for
thanks in the very fact of existence
with “the power of thought.” It is
Pascal who reminds us that is is
“thought” wherein lies the very being
of man; and so long as he is able to
adventure with his thought he should
respond to the Thanksgiving Day
draft. He is a malingerer who slinks
into sullenness or envy or despair
and has no grateful word for what has
come to him out of the past or hope-
ful word for those who come after.

“Into this world and why not know-
ing,” gives a mystery to all life and
makes every day one of adventure. St.
Francis of Assisi, in his famous
canticle of the sun, made a song of
perpetual thanksgiving, though he
wrote it in utter poverty, concerning
the things in nature about us. Lloyd
George recently emphasized our own
special fortune in the beauty of our
vast land, where even the weeds of
the wilderness are arrayed in radiant
glory—a land which yields two or
three crops of alfalfa in Colorado;
wheat for all the hungry, if only it
could be gotten to them, in Minnesota
and the Dakotas; a land with gold in
its veins in California, silver in Colo-
rado, lead in New Mexico, coal in
Pennsylvania; a land which like a
magician takes the same elements and
makes an ear of corn in Illinois, a
bunch of grapes in Western Michigan
or a peach in Delaware, and with slight
assistance of horticultural grafting and
synthetic chemistry makes figs to grow
on thistles and rarest perfumes to rise
from coal tar.

America’s special reason for thanks-
giving is not in the beauty of the land
we live on or the bounty of the land
we live from, but in the spirit of the
land that lives in us—the spirit of a
people that “hopes grandly for the
race” of a “great people in search for
a more abundant life.” It is such a
thanksgiving to which the thoughts of
citizens of this land, and especially its
youth, should be drawn this day. We
need not stand in depression before the
portraits of the past. We have only
to look into the faces of our millions
of youth to know that there is a better
world in possibility. It is through
them that we dare to hope that out of
the agony of men’s long striving “the
Lord may,” in the language of an old
Thanksgiving prayer, “be moved to
arise and amend the earth.”

We need “blue sky" laws to balk
political wild-cat schemes. All bunk
artists are not selling oil stock.

good and the promise is of the continu-
ance of this state of things until the
regular holiday trade starts in within
a week or so. Some of that trade is
already in evidence a little ahead of
time because of the appeals for early
shopping of this character. That there
is no lack of funds available for pur-
chases is clearly apparent. The in-
clination to buy is also manifest where
the offerings are attractive. Owing to
the overcautious method of buying on
the part of dealers, they may yet be
embarrassed by not having on hand
enough supplies or sufficient assort-
ment to meet the demands on them.
Indeed, there have already been some
evidences of this in the hurry calls
made on various producers.

These various circumstances and the
fact that general conditions for a few
months to come are already pretty
well determined, afford the promise of
a good Spring season. Preparations
for that were completed in the primary
markets some time ago, and, while the
responses to the offerings have been
coming in with a certain amount of ir-
regularity, they make up a total of
quite respectable proportions. This is
particularly the case regarding the tex-
tile fabrics and the articles made of
them. A very hopeful sign is the con-
tinuance of the activity in construction
work of different kinds in various sec-
tions of the country, which denotes the
employment of many workers at good

wages. In line with this also are the
larger purchases of equipment and
supplies by the railways and other

large corporate enterprises. These are
all factors in increasing the volume and
variety of mercantile business. Exten-
sive buying in the primary markets is
not looked for at this time, when the
effort by jobbers is to clean up their
stocks preparatory to inventory taking.
It is noteworthy, in connection with
this, to mention that the big Chicago
jobbing houses which usually stage
pre-inventory sales toward the close
of the year have determined not to do
so this time. Their stocks have been
sufficiently reduced without need of
resorting to the expedient. They will
be in the market early in the new yeai
for supplies.

WOOLS AND WOOLENS.

Sales of wool at auction took place
last week in Australia and New Zea-
land. Supplies of the new clip have
been coming forward in great volume,
and its absorption is awaited with not
altogether too hopeful anticipation.
There was an easing of price on some
sorts in last week’s sales, but others
remained firm. As compared with last
year, the prices are 63 to 69 per cent,
lower. A better line on values is ex-
pected from the auction sales at Lon-
don which begin this week. One thing
that seems to be settled is that there
can be no advances of any moment
without restricting the volume of the
sales, and then the matter will resolve
itself into the ability of holders to re-
tain their stocks. In this country
trading has been rather light. Supplies
here, however, appear to be plentiful.
Mills report a greater activity than
during October. Spring business in

ened more of the mills to raise the
prices of their worsteds from 5 to 15
cents per yard, following the lead of
the principal factor. Clothing manu-
facturers report good and increasing
sales for Spring. In women’s wear the
principal feature appears to be the mar-
keting of Winter resort wear. Fabrics
for Spring are yet being bought rather
sparingly. Openings of some woolen
knit goods for next years delivery
have taken place, but the important
lines are still being held back. There
has been a little recession in price on
some numbers. In sweaters there is
some call for spot goods as well as for
future delivery.

the rubber situation.

It would appear that restriction of
the exportation of rubber under the
Stevenson plan is about to come to
an end. Recently the British Colonial
Office announced that the exportable
allowance of the article from Malaya
and Ceylon for the current quarter
would be raised by 10 per cent., mak-
ing a total of 85 per cent. This is in
accord with the restriction plan, which
is automatic in its working and is gov-
erned by the price which-rubber fetches
in the London market in each quar-
terly period. The next period will end
on Jan. 31, by which time it is expect-
ed the export allowance will be 95 per

cent. The present release of 10 per
cent, additional means about 40,000
tons per annum more. While the

world production of rubber has largely
increased during recent years, its con-
sumption has gained at an even larger
rate. In 1921, for instance, produc-
tion was 294,000 tons and consump-
tion 265,000 tons. This year, it is
estimated, the production will be 500,-
000 tons and the consumption 560,000
tons. There is every reason to believe
that the use of rubber will continue to
increase annually, while it will take
years to grow new groves and bri
them to bearing. It also appears likely
that the product from all of the grow-
ing projects in contemplation will be
none too large to supply the demand.
The output of all the existing planta-
tions will not suffice to meet the
world’s needs a few years hence. New
sources of supply, therefore, cannot be
provided too soon, especially as it is
likely that new uses will be found for
rubber.

CANNED FOODS MARKET.

Brokers are not particularly busy,
as- they are under the handicap of be-
ing unable to sell volume blocks of the
commodities which are abundant and
are equally at a loss to find those which
are desired but which are not offered
by first hands. Their activity is con-
fined to a routine field and to hand-to-
mouth trading, part of which includes
making occasional resales of merchan-
dise which one buyer has in surplus
but which another realizes he will need
later on. The inducement made in the
way of price results in sales and in-
cidentally in irregular prices. Canners
are also sacrificing some items. Quota-
tions on the weak products are more
or less nominal and represent jobbing
sales rather than sacrifice transfers of
staples.
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MEN OF MARK.

Wm. H. Anderson, President Fourth
National Bank.

There are many standards of suc-
cess. Such a standard may be gauged
from a material, intellectual or moral
standpoint. Very often it is riches
which are sought. Broad acres, a big
bank account, an elegant mansion in
which to live, are regarded by many as
the highest rung of the ladder of life
which can be reached. These acquire-
ments give leisure, comfort, social
standing and influence. No wonder
they are so generally coveted.

There are others whose natures
thirst for prominence and power. If
these men can be governors, senators
or congressmen, they grasp the posi-
tion with a feverish avidity, hoping it
may be a step to something higher.
Then we see others whose highest
ambition is to lead companies, regi-
ments, armies—to kill men. War alone
stirs their nature. The devastation
and suffering which follow in their
wake are as nothing to them. Never
having appreciated the sacredness of
life they have no regard for it

In the intellectual world there are
scholars and thinkers who care little
for prominence, power and wealth.
The midnight oil blanches their
cheeks. It may be a poem that for
years they arc thinking out. It may
be a musical composition. It may be
ait argument in answer to some other
argument. It may be a book that will
mold opinion or drop dead as it falls
from the press.

Then there is the inventor, the profit
of whose life work, as a rule, goes to
others. His mind is full of wheels and
levers. His sleep is disturbed by pos-
sible combinations which he hopes may
bring about unheard of results. He
excludes himself and dreams of the
unknowable and unobtainable; often
in the eyes of the world he becomes
a crank, doubted by friends and shun-
ned by capitalists. In instances the
almshouse or the insane asylum is
kinder to him than the world has been,
for it opens its doors to receive him.

The writer of this once sat by the
side of an astronomer in his observ-
atory.  While others slept this man
was recording what his great glass

revealed. At that time he was in
search of a star—a star that in as-
tronomical circles would be called

new, yet which had been giving forth
its light for millions of years. To
tell the world something about the
wonders of the universe was this
man’s ambition. Society with its ar-
tificial ways, politics with its intrigues
and shattered hopes, war with its car-
nage, creeds with their sophistry, did
not attract him. Cold, exact science
was the stimulant on which he lived.

We tip our hats to all these phases
and conditions of men. They are nec-
essary else they would not exist, yet
at the same time we must record the
protest that none of them is the high-
est standard by which a life can be
gauged. That man who is charitable,
who is hopeful, who is patient, who
is full of courage at all times and a
tower of strength in emergencies, who
never swerves from his ideas of duty
and responsibility and knows no such
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word as defeat—he is the king among
men, although the world at large may
see no gems in his crown which glit-
ter. He may not be known outside
his own township, no telegraphic no-
tices of death may be flashed here and
there, no monument may mark his
final resting place, but the perfume
of his life spreads and sweetens other
lives, fitting the soil for flowers where
before weeds grew. It is far wide
from the intention of the writer to
ascribe to any man those character-
istics which he does not possess or to
throw around him any glamour, but
there are a thousand men who will
say that the qualities enumerated in
this paragraph are those which make
up the character of Wm. H. Anderson,
the subject of this sketch. By com-

William H.

mon consent all who know him they
are his.

William H. Anderson was born in
Plymouth, Michigan, on September 6,
1853 ,and two years later came to Kent

county with his parents and located
on a farm in Sparta township. His
early education was obtained in the

village and country schools and he was
brought up as a farmer’s boy. He
followed farming until 1883, liked the
vocation and was successful in its
pursuit and managed to accumulate
considerable property. But he saw op-
portunities in the city for more rapid
advancement, sold his farm property,
moved to Grand Rapids during that
year and* engaged in the real estate
and loan business. Since this removal
he has been identified with some of the
city’s most substantial interests.

TRADESMAN

Mr. Anderson became interested in
the Fourth National Bank in 1891,
was its Cashier for six years and since
then has been its President. Aside
from his position with this institution,
Mr. Anderson has many other inter-
ests. He is or has been a director in
the Peoples Savings Bank, Commer-
cial Savings Bank, South Grand Rap-
ids State Bank, Grand Rapids Railway
Company, Bissell Carpet Sweeper Co.,
Anti-Kalsomine Co., Grand Rapids
Showcase Co. and is interested in many
other financial institutions and manu-
facturing establishments.

Mr. Anderson has for over forty
years been identified with the good
roads movement and is a practical and
successful road builder. He was man-
ager for four of the corporations

Anderson.

which built gravel roads out from the
city of Grand Rapids and which were
a great factor in the progress of the
city. His long experience in the build-
ing and maintenance of turnpikes has
made him an authority on all matters
of road management in this part of the
State. He directed the work of con-
structing the Grand River boulevard
and had charge of the creation of the
beautiful roads in Hodenpyl Woods.
Mr. Anderson has been prominently
identified with the Grand Rapids As-
sociation of Commerce ever since it
was organized and three years was
the executive officer of that body. In
the organization of the Grand Rapids
Clearing House he was very prominent
and his counsel in perfecting this or-
ganization so as to bring all of the
banks into harmony with each other
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in their methods and movements was
of great value.

Mr. Anderson assumed the manage-
ment of the West Michigan State Fair
when its affairs and finances were in
a deplorable condition and brought
the organization up to a high state of
efficiency. He retained the Presidency
ten years, leaving behind him a most
enviable record.

After moving to Grand Rapids, Mr.
Anderson quickly became interested
in all civic movements looking towards
the betterment of the city. While in
no sense an offensive partisan, he has
taken an active part in politics, acting
upon the well-grounded belief that it is
every citizen’s duty to do his part in
making the political history of the city
and State.

Some years ago Mr. Anderson again
inevsted in farm property, and owns
at present a highly improved farm of
several hundred acres in Sparta town-
ship, which is the wonder and admira-
tion of his friends and neighbors.

Mr. Anderson has developed a spirit
of philanthropy which is as broad as
the world. He has given liberally to
every worthy cause which appealed to
him as worthy of support. Among his
benefactions is the presentation of a
farm on Bostwick Lake as a summer
camp to the young people of St
Mark’s church, of which religious or-
ganization he has long been a con-
sistent adherent.

If there is one characteristic, more
than another, which appeals to Mr.
Anderson’s friends, it is his courage.
He makes loans which would stagger
some of his neighbors in finance, but
he seldom makes a loss, because his
judgment is unerring, due to his abil-
ity to read men. He has such a com-
prehensive grasp of things that he is
master of every situation and wins
where others fail by reason of his re-
markable capacity to calculate condi-
tions and predict results.

The financial success which has
crowned his efforts Mr. Anderson at-
tributes to his determination to keep
out of debt. He never speaks ill of
his neighbors or competitors. The
strictness with which he observes this
rule of life accounts for his popularity
and ability to make and hold friends
everywhere. He is pre-eminently a
man of affairs as well as a keen ob-
server of men. To this may be at-
tributed in large measure the success
of his enterprises. His intimate con-
nection with financial undertakings,
the executive work of his Bank and his
close attention to business have all
aided in giving him that fund of in-
formation essential to the expression
of intelligent opinion—and no one who
knows him will doubt his conserva-
tism.

In person Mr. Anderson has an ad-
mirable physique and enjoys the good
health which induces a spirit of op-
timism and courage. These attributes,
together with his untiring energy, fit
him for large enterprises and an easy
dispatch of business so essential in
the career of an active and successful
man.

Carelessness costs you time and
money and, in the end, your business
reputation.



SHOE MARKET

Encouraging Footwear and Hosiery
Sales For Christinas.

Mr. shoe merchant, what are your
plans for the coming Christmas sea-
son?

Are you aware of the possibilities in
increasing your business during the
next four weeks by the sale of slippers,
shoetrees, garters, fancy hosiery, scarfs,
mules and the new patterns in boudoir
slippers: new buckles, shoe bags,
leather and suede covered pocket
cleaners, etc ?

Progressive shoe merchants in the
Middle West are olanning to-day to
increase their Christmas business at
least 30 per cent, through the same op-
nortunitv that confronts us all this time
of the year.

Effective window displays will prove
the magnets for getting this extra
business into your establishment. An
attractive interior decorated in holly,
evergreen and van-colored miniature
electric lights will create the necessary
atmosphere that will aid you in getting
this special holiday business.

The department store, jeweler, hard-
ware merchant and gents’ furnishings
house in your city, has planned exten-
sively to get this business. Are they
going to take a portion of it away from

you?

“There Was an Old Man Who Lived
in a Shoe”

and like every other man who lives

his evenings at home in a pair ofcozy
comfortable house slippers, he enjoyed
life immensely. If you want to please
him most, just “get his number” on
the sly, and then come to Hamburgers
for a pair of house slippers. They are
such “comfy” Rifts, snd they 3xe 3lso
just such articles as a man seldom
thinks of buying for himself because
he expects to receive them at Christ-
mas. The wise shopper will be one
who buys early.

In this clever manner Hamburgers,
Los Angeles—the big store that has
just been taken over by the May Co.
interests—Ilast season suggested men’s
slippers as a Christmas gift. Atten-
tion was drawn to the advertisement
the moment one picked up the paper,
due to the fact that extending entirely
across the top was a big slipper in
which a man was reposing, as on a
couch, reading a newspaper. All down
the sideof the three column advertise-
ment were pictured different styles of
slippers for men, together with a
description and price of each. A card
at the top of special interest to the
women folks read: “A real man s store
in which women may shop with con-
fidence.”

But it is not only the advertisement
writers in the large cities who know
how to put over the Christmas idea to
good advantage. The M. Aschacher
Shoe Store, Staunton, 111, had a most
appealing advertisement, showing at
the top a fireplace with a comfortable
chair drawn up to it, and outline cuts
of slippers for men, women and chil-
dren. In their announcement they
conjured up such a pleasant picture of
fireside comfort that all who read were
consumed with a desire to secure such
slippers  for their loved ones and
themselves.

There's Something Decidedly “Homey”

"bout Slippers as Christmas Gifts.

MICHIGAN

When one thinks of happy, restful
evenings at home, when all outside is
cold and dreary, house slippers cease
to be prosaic things of felt pr leather,
and become that which will express
your best wishes for many, many just
such happy evenings for someone who
is dear to you.

And there is further satisfaction for
you in that these ever-welcome slip-
pers are so inexpensive—a real help at
a time when one wants to make their
dollars do the utmost.

The remainder of the advertisement

was taken up with the description and
pricing of slippers for men, women and
children.

Occupying a place in the publicity
scheme even more valuable than that
of the newspaper is the show window.
Everybody does not read the adver-
tisements, but everyone sooner or later
sees the windows. An ordinarly dis-
pay of shoes will interest only those
who are in need of same, but a holiday
display will draw the attention cf all,
and suggest to many the appropriate-
ness of shoes, slippers and hosiery as
gifts. A very catchy display was that
of the Imperial Shoe Co., New Or-
leans, La. It occupied a corner win-
dow. so was observed by passersby on
both streets. A tall brick chimney
was constructed and a life size cut-out
Santa Claus was preparing to descend
same. The upper part of the window
was garlanded with strings of tinsel,
from which hung felt slippers and
baby boottees. On glass slabs and on
the floor were high shoes for women
in black, white and all shades of brown
and gray, each with a little card stat-
ing the price of same.

Kenningtons, Jackson, Miss., was an-
other firm that produced a very Christ-
masy effect. The walls were white,
with a tall red panel in the rear center,
topped with a big white circle on which
was the masque of Santa. Above this
were wide spreading branches of white,
frosted foliage. The shoetrees were all
covered with little mats of crinkled red
paper, and on each was placed a shoe,
while on the floor, also partially cov-
ered with the red mats, were comfort-
able looking slippers of felt and leather.

Interior decoration counts for much
in a shoe store, and where there is a
large trade in children’s shoes, it will
pay big dividends to have a Christmas
tree. This is done each year by the
Children’s Shoe Store, Los Angeles,
Calif, and the gaily lighted and decor-
ated tree attracts all the youngsters.
On the tree are hung baby boottees,
buckles and feather ornaments for ball-
room slippers, and silk hosiery for all
shades of shoes. At the base of the
tree are felt slippers, each in a gaily
decorated box, and they look so entic-
ing that the majority of children
promptly beg Santa Claus to bring
them a pair like them.

A surprise plan that is meeting with
big success is being worked by the
children’s shoe department of Block
& Kuhl. Peoria, 111 As explained by
the manager, C. H. Drew, the plan is
as follows: “We do an immense busi-
ness in children’s shoes, and especial-
ly in felt slippers, each holiday season,
and of course | am always working on
something that will bring the children
closer to us, and make them want to
trade here. This se&son | am placing
in the toe of each pair of felt slippers

TRADESMAN

for children a bright new penuy, fresh
r .1 1, ‘TUlo orift Tc fwit
advertised in any way, and consequent-
ly it comes as a delightful surprise to
the kiddie when he puts his hand into
the slipper and draws out the bright
new coin. Naturally he tells his little
friends about it, and they begin to
want B. & K. slippers, and so the sales
go merrily on. All of our shoes at the
holiday seasons are put up in holiday
boxes and tied with narrow red rib-
bons, giving them a very festive ap-
pearance.”

Just a word about hosiery in clos-
ing—if every salesman when selling a
pair of shoes would suggest an appro-
priate pair or several pairs of hose to
accompany it, the hosiery sales would
more than double. People are in a
spending mood and only need to be
reminded of the proper accessories, and
the clerk who does this constantly will
surely find a nice bonus awaiting him
when Christmas day rolls around.

More Doing in Leather Goods.

From makers of leather goods come
reports to the effect that business is
getting better with them as the holiday
season approaches, especially as it con-
cerns orders placed by buyers for
stores located in the territories adja-
cent to this city. In some instances no
backwardness is shown in saying that
the improvement in demand is wel-
come, for pre-holiday buying has been
such that it could be materially im-
proved. This usual run of gift mer-
chandise is being taken by buyers,
with the call for fitted cases probably
more noticeable than that for other
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lines. The attention of both buyers
and sellers has been focused on them
to some extent by the delayed deliv-
eries resulting from a scarcity of fit-
tings.

Late Orders For Dolls.

Late orders for dolls continue to
reach manufacturers, and on certain
types in demand they are behind hand
on deliveries. The infant types with
blankets, either singly or in twins, arc
said to be taking very well with early
holiday shoppers. The talking and
walking mama doll is also receiving it
share of attention. In line with the
idea of putting rubber panties on dolls,
one dealer here has gone a step further
and has brought out a rubber cape on
the order of a Red Riding Hood cape,
which is offered in various colors and
matches the panties. The hood of tin
cape is trimmed with a shirred ribbon.
It is priced to retail at about SO cents.

Plain Silks Bought For Spring.

The cutting-up trade is credited with
placing fairly good advance orders for
plain silks for Spring. These goods
have not been seriously neglected for
printed goods, according to manufac
turers. Interest in flat crepes con-
tinues strong, and these cloths in the
high shades appear to have good pros-
pects for Spring. Georgettes and Ro-
maines are very much to the fore and
are counted on to have one of the best
demands in recent seasons. Canton
crepes are coming forward after a
period of inactivity, and sellers report
good recent buying of these weaves.

Michigan Shoe Dealers

Mutual Fire Insurance Company
LANSING,MICHIGAN

PROMPT ADJUSTMENTS

Write

L. H. BAKER, Secy-Treas.

LANSING, MICH.

P. O. Box 549

SHOE RETAILERS!
MAIL THIS COUPON TODAY

Herold-Bertsch Shoe Co.,

Shoe Manufacturers,

Grand Rapids, Michigan.

Gentlemen:

Please send me without obligation full details of
your new plan for selling a short line of work and

dress shoes.

We understand you claim greater profits, cleaner
stocks and faster turnover for your plan.
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WHILE THE YEARS ROLL BY.

How a Merchant 82 Years Old Keeps
Young.

I have been asked “How does it
seem to be over eighty years of age?”
I reply, “I do not feel any different
from the way | felt twenty years ago.”
It has been said “A man is as old as
he feels.” This | believe to be true,
and many may be old men at sixty,
while others are young at seventy or
<ighty years. Whether we age early
or late is largely in our own hands to
determine and as one who has passed
his eighty-second birthday | may be
able to make some suggestions that
will be helpful, and which will enable
you to assist nature in keeping your-
selves in fighting condition as long as
possible.

There is no known formula that
will enable one with any certainty, to
attain long life, but there are certain
principles which, if followed, will ma-
terially assist in lengthening our span
of ife. | may not be able to tell you
anything you do not already know,
but it is well to have these matters
brought to our attention from time to
time, “lest we forget.”

A good constitution, if we are so
fortunate as to have inherited such, is
the best foundation on which to build,
and if our ancestors have left us such a
legacy, it imposes upon us the moral
obligation to see that we on our part
leave to our children the best consti-
tutions it is possible for us to bequeath.
Good health is of the first importance.
Regular habits, moderate exercise and
moderation in eating are very essen-
tial for keeping one in good condition,
neither too fat nor too lean. Avoid
excesses of all kinds, be in the sun-
shine as much as possible, get plenty
of sleep, have a cheerful disposition
and don’t worry. Most of these rules
you can accept w'ithout question, but
you will say, “It is easy to say don’t
worry; but how can | help it?”

There is a great difference between
worry and anxiety. Worrying is dwell-
ing on the calamities that possibly
might happen with fear and dread as to
the consequences. Worry discourages
and unnerves one and accomplishes
nothing. It is like running the engine
in your automobile without moving.
You use up your energy and get no-
where.  Anxiety, when one is in a
difficult situation, cannot be avoided,
but it should be used as if it were a
scout on the picket line, watching pos-
sible adverse moves of the enemy and
spurring one on to find some way to
meet and overcome the threatened
danger.

One cannot be in business for a
number of years without having many
trying experiences. At such times my
advice is “don’t worry,” but try with
all the ingenuity you have to find
some way to overcome the adverse
condition.  Study the situation thor-
oughly, do the best you can at the
time and watch constantly, always
alert for any opportunity to better the
conditions.  You will remember the
old mythological story of Antaeus,
whose mother was the Earth. He was
having a terrible fight with Hercules,
but as often as he was thrown to the
ground his mother, Earth, gave him
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new strength; so he rose from each
fall stronger than ever and with re-
newed vigor rushed at his adversary.
If we can find in our adversities ad-
ditional strength to carry us to suc-
cess in overcoming them, they will be
almost regarded as blessings in dis-
guise. Don’t get discouraged, do the
best you can, but keep fighting and
let “No surrender” be your motto.

When you find that you have finally
done the best you can, let the situa-
tion rest there, and make your plans
so as to adapt yourself to the changed
conditions. There are hundreds who
are worse off and still are happy. Get
the habit of looking at the good things
you still have. Be thankful for the
good things you have had, and forget
what you have lost.

A man who has reached the age of
forty years ought to know pretty well
what is good for him and what is not,
and he should so order his habits as to
conserve his powers while he has
them, so that when past middle age he
will not be deteriorating but will still
be full of vigor.

When a man at any time of life feels
that he is losing his grip on his busi-
ness, and cannot accomplish as much
as formerly, instead of trying to work
more hours and forcing his already
overtired brain and body he should
take more rest and relaxation. Rest-
ful sleep does as much as anything to
aid a man in conserving his powers.

Recreation is the best way to drive
away worry. Everyone should have a
hobby to divert his mind and relax the
tension of business cares. If he can
find some kind of real play that he can
enter into with moderation and enjoy,
it will prove a great tonic and vital
restorer to him. It will pay to take a
day off occasionally, with regular week
ends, and summer and—if possible—
winter vacations of a week or two, for
a regular thing, to get entirely away
from all thoughts and cares of business
and have real recreation. A man will
be far better able to continue his fight
successfully after nature has had a
chance to recuperate. Difficult prob-
lems can be easily solved when taken
up with a mind so refreshed and in-
vigorated.

When after strenuous years one be-
gins to think of retiring from business
he will find that he should have some
hobby that he is interested in to keep
his mind active and alert, and my ad
vice is to begin now, if you have not
already done so, to take interest in
something besides business, so tlia;
when you come to drop that you will
not feel lost and as though your life
of usefulness were past and you were
laid on the shelf. Break away gradual-
ly if possible. It is too great a change
to be abruptly made from the strenu-
ous activity of business to a life with-
out that all absorbing call. Start now
to get interested in something, no mat-
ter what, provided it appeals to you
and you will enjoy doing it.

Frederic M. Haynes.

Merchants who are not sufficiently
interested in their business to read the
trade journals about it are being super-
seded by the men who are studying as
well as practicing.
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SELL BY THE CARTON

KING BEE
DAIRY FEED

20% Protein

This latest addition
to our line of King
Bee Feeds is now on
the market and going
strong.

Manufactured by

HENDERSON MILLING
COMPANY

Grand Rapids, Mich.

Watson-Higgins Miffing Co.

GRAND RAPIDS, MICH.

NEW PERFECTION
The best all purpose flour.

RED ARROW
The best bread flour.

Look for the Perfection label on
Pancake flour, Graham flour. Gran-
ulated meal, Buckwheat flour and
Poultry feeds.

Western Michigan’s Largest Feed
Distributors.

You Make
Satisfied Customers

when you sell

SUNSHINE?”
FLOUR

Blended For Family Um

The Quality is _Standard and the
Price Reasonable

Genuine Buckwheat Flour
Graham and Corn Meal

J. F. Eesley Milling Co.
The Sunshine Mills
PLAINWELL, MICHIGAN

Sidney Elevator Mnfg. Co.,

BARLOW BROS.

11

bxdesy elevators

Will reduoe handlm? expon«. and
mpeed up work—will make money
for_yon. Easily installed, Plans
and instructions sent. with each
elevator. . Write stating require-
ments, giving kind of machine and
S|ze of Plat orm wanted as weU
as height, We will quoté a money
saving "~ prioe.

Sldnoy, Ohio

Qrand Rapids,
Aak about our way.

Mieli.

A COMPLETE LINE OF

Qood
Brooms

AT ATTRACTIVE PRICES

Michigan Employment
Institution for the Blind

SAGINAW W.S.. MICHIGAN

Chocolates

Package Goods of
Paramount Quality
and
Avrtistic Design

Our Collection Service
Must make good to you or we will.
“There’s a Reason”

DEBTORS PAY DIRECT TO
YOU AND IT’S ALL, YOURS
Only the one small Service Charge

—absolutely no extras.

References: Any Bank or Chambar
of Commerce of Battle Creek, Mich.
MERCHANTS’ CREDITORS
ASSOCIATION OF U. S.
208-210 McCamly Bldg.
BATTLE CREEK, MICH.

For Kour protection we are bonded

by the Fidelity & Casualt Com.
Xny o* New \/(o City. Y
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America’s Sweet Tooth Demands More
Sugar.

In the extra lump of sugar for their
morning coffee that Americans can
afford this year, in the additional soft
drinks and in the full cellar of canned
fruits is evidence of the great wave
of prosperity now sweeping the coun-
try. That good times are reflected in
the 1925 record production of auto-
mobiles everybody knows, but, after
all, does not the consumption of sugar
offer an even more reliable index of
our general prosperity than the de-
mand for motor vehicles?

The time has not yet come, at least,
when so many people drive automo-
biles as eat sugar in its more luxurious
forms. Most of us have more nearly
satisfied our craving for sweets this
year than ever, but not a man among
us will be able on December 31 to say
how much suger he personally has
consumed in the twelve-month period.

In Wall Street they have a way of
reckoning these things. Very often
the statistics are worked out before the
event and the experts now are willing
to hazard a guess on the amount of
sugar we will consume in 1925.

Estimating the last six months on
the basis of an actual consumption of
3.900.000 tons for the first half of the
vear, we may, without much stretch-
ing of the imagination, reckon that the
United States will consume a total of
5.500.000 tons. The figure is more
likely to be small than large.

Let us assume that our population
is 115,000,000. A simple problem in
mathematics then reveals an interest-
ing conclusions. Apparently, per capita
consumption of sugar this year will
reach in excess of 107 pounds. That
is not 107 pounds for adults. It is 107
pounds for men, women and children.
Never in the history of the country has
the sweet tooth demanded so much a
it will this year. In 1924 per capita
consumption was less than 96 pounds
Even in 1922, the former record year,
the annual rate was only 103 pounds.

On the theory that demand for
goods forces prices up we might have
expected advances in the price of sugar
instead of a decline to a new low
recently below 2 cents a pound (c. and
f. New York). Or, accepting the -
planation that the crop this year was
enormous, we might, perhaps, reason
that with consumption increasing the
commodity should find its way soon
to substantially higher levels.

That is all logical enough. It does
not, however, consider one thing that
may upset all reasoning to the con-
trary. The facts are not only that
production this year increased faster
than consumption, but that 1926 very
likely will add another enormous sup-
ply of sugar to the world’s 1925 bump-
er crops.

So long an interval ensues between
the planting and marketing of a crop
that it takes time for planters to ad-
just themselves to changes in the price
situation. Recent low prices for the
commodity probably will not, in other
words, greatly retard the 1926 output,
although the appearance of unfavor-
able growing weather might.

Altogether then, the man who wants
to know the future course of sugar
prices must look beyond the fact that
we as a nation are consuming more

sweets. He must reckon that, in all
probability, the world will have an-
other big crop next year. Such con-

siderations are likely to make him
temper his expectations of any very
sustained or smart upward swing in
the commodity for the present.
Paul Willard Garrett.
[Copyrighted, 1925.]

Should Carefully Consider Purchase of
Foreign Securities.

Why should the American investor
buy foreign securities? That is a ques-
tion frequently put forth just now and
one in which a wide host of people are
interested. There are a good many
academic reasons, say bankers, which
appeal more strongly to the economist
following world affairs than to the in-
dividual owner of capital. Some of
the more familiar of such reasons in-
clude the following:

This situation requires that the
United States, as the holder of by far
the greatest portion of the world’s gold,
should not hoard that metal but
should export part of it in foreign
loans. Otherwise, it is contended, the
rest of the world might some day de-
cide to scrap the gold standard and use-
other tokens as mediums of exchange
as silver, copper, lead or platinum.

If, having such a preponderance of
the total amount of gold, we decide
to hoard it rather than make it avail-
able for credits, there is little or no
incentive for other countries to co-
operate in maintaining the gold stand-
ard. And with the disappearance of
the gold standard, the question arises,
of what value to us would be the 51
or 52 per cent, of the world’s gold
which we now own?

It does not take an economist, says
one banker, to realize that the world
to-day is more closely knit than it was
a hundred, fifty, or even twenty-fiw
years ago. Greater speed of travel, im-
proved communications, cable, radio,
and the telephone have contributed to
a far closer interrelation than in the
times of our fathers. In Europe there
is a market for our wheat, cotton, cop-
per, meat products, automobiles, etc.

But Europe cannot pay for those
goods to-day in gold, for the very
reason that out of a total of approxi-
mately eight billions of gold in the
world we have over four billions and
Europe only about two and a half bil-
lions. She can only pay in goods and
services, and to get machinery started
to render services or manufacture
goods requires capital, which we alone
can furnish. In a few words, if we
wish to continue selling the output of
our surplus productive capacity to the
rest of the world we must extend long-
term credits to enable them to pay.

One need not elaborate on America’s
moral responsibility to participate in
world reconstruction. Most of ns are
familiar with the thesis that the tre-
mendous and rapid shift of financial
leadership to America carries with it
definite obligations and responsibilities.
Those supporting this thesis point out
the material service which European
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“MY BANK?”

We are sincere when we
say that nothing gives us
more lasting satisfacting
than to hear people refer
to this institution as “MY
BANK.”

It shows that we are close
to them and really part
and parcel of them. There
is much more to com-
mercial banking than
merely handling money.
We invite you to make it

YOUR BANK

“The Bank Where
You Feel at Home.**

Gland Rapids
Savings Bank

OFFICER!
aftLIArt ALDEN SMITH. Gu».ri«nel A* Botta
CHARLES W. GARFIELD. Chdnma Ex. Coc.
GILBERT L. DAANE. President
ARTHUR M GODWIN. Vice Pie*. ORRIN B. DAVENPORT. Au'l C5K
EARLE D. ALBERTSON.Vice Pie», and Ctihict HARRY J. PROCTER. Am*Clnx
EARL C JOHNSON. Vice Presicent H. FRED OLTMAN. A«’t Cmlim
TONY NOORDEWIER. A*t Odue.

OLDEST SAVINGS BANK IN WESTERN MICHIGAN

Only Ten Percent

Statistics show that only ten
per cent of the American men who
die leave estates.

With the many forms of insur-
ance that exist today there is little

excuse for the average man not

carrying sufficient

insurance to

properly care for his family and
educate them during their tender
years. Be in the ten percent class.

B rand Rapids Trust Hompahy

GRAND RAPIDS, MICHIGAN
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capital rendered in the reconstruction
and development period in America
following the Civil War, in the build-
ing of railroads, power plants, etc.

They contend that the world, and
more particularly Europe, can now
rightfully look to America for help and
that we shall prove ourselves of limit-
ed vision and unfit for leadership un-
less we can see and accept our definite
responsibility in helping, by making
long time loans, to restore the produc-
tive machinery of the rest of the
world.

These foregoing reasons are truly
academic and make their appeal more
to the student of economics or world
politics than to the man with surplus
capital to invest, for which he demands
an attractive yield and a maximum of
safety. jndl

Huge Volume of Merchandise Imports
Reflects Prosperity.

Our foreign trade figures for Octo-
ber are interesting for two surprises
that they contain. Merchandise im-
ports show a decided gain over a year
ago at a season when normally we do
not expect a pick up in the volume of
incoming goods. Exports fell below
their level of 1924, on the other hand,
at a time when outward-bound ship-
ments usually run heaviest.

The trade movement last month ran
contrary to rule, in other words, and
contrary to what in ordinary circum-
stances we might wish. Our so-called
favorable balance of trade fell from
$216,000,000 in October, 1924, to $117,-
000,000 last month. Now comes the
question whether the showing can be
judged on old standards. W hat do the
new trade computations mean?

Certainly the most striking revela-
tion of the statistics is the climb in the
volume of imports, $375,000,000 in
goods, or more than for any other
month in a long time, having reached
our borders from foreign countries
during October.

So large an incoming trade has sig-
nificance, of course, for the reason
that most of what we import is in the
form of raw material. Large shipments
of raw materials into the country
mean that business % :n here still are
planning for active business well into
the future. They are bringing in raw
materials for no other reason than that
they want to turn something from the
raw into the finished state. Apparent-
ly they anticipate a continued good de-
mand for finished goods. It is a plain
sign that holds out promise at least
of prolonged business activity and
prosperity. That the import figures
do not reflect the large seasonal move-
ment of sugar adds to the significance
of the showing.

In the old days a shrinkage in the
volume of excess exports was looked
upon unfavorably, but nowadays our
economists view matters differently.

They point to the obvious fact that
the world owes the United States an
enormous debt. We hold about half
of the world’s total supply of gold.
Since Europe, for example, cannot pay
us in gold she must ship goods instead
of gold. It would not be illogical
therefore, to expect larger and larger
imports relatively so long as we hold
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the yellow metal and the world is in
debt to us. One other possible way for
Europe to work down its indebtedness
without shipping gold is, of course,
through flotation of loans in this
country.

Doubtless we must expect that Eu-
rope will adopt both methods of set-
tlement.

Not all foreign loans are
acceptable to us on this side of the
water. Since that is the case, and

since we hold the pot of gold already.
we should not become alarmed when
imports from Europe increase.
Paul Willard Garrett.
[Copyrighted, 1925.]

Retail and Wholesale Prices of Meat.
According to reports of retailers as
given through Associations and in per-
sonal discussion the average retail
buyer who tries to study the economic
features of meat distribution finds it
difficult to reconcile wholesale carcass
values with prices charged in retail
shops for certain selected cuts. This
subject is one that has puzzled many
who from experience should be better
informed than the usual retail buyer
and the acceptable answer is not easily
prepared. It is, however, quite pos-
sible to point out certain things that
influence the difference under discus-
sion and to some extent, at least, clear
up what is often a misunderstanding
between consumers and distributors.
Differences in values between raw ma-
terials and finished products are influ-
enced largely by costs of transporta-
tion, cost of preparation, cost of sell-
ing, cost of money involved and other
similar things. Labor enters into the
matter irregularly and at times im-
portantly. The values of a marble
statue chiseled by a master would be
many times greater than the value of
the rough marble, while the value of
a load of sand is little changed because
of cost of preparation. A meat car-
cass is sold wholesale at a price agreed
upon and this price applies, of course,
to the cheaper and more valuable parts
of it. When the retailer gets this car-
cass into his shop he must sell it di-
vided into small sections and since
these sections do not possess equal
popularity with housewives they sell at
different prices. If some cuts are sold
below carcass plus cost of doing busi-
ness other cuts will be priced above
cost of carcass enough to create a
profitable balance. Certain parts of
the carcass, such as bones and fat, sell
considerably below carcass cost and
so this loss is compensated by adding
it to the cuts in greater demand. It is
chiefly because of the difference in
value of certain sections of the carcass
and which must be balanced that so
much misunderstanding exists. The
lower the price wholesale the less value
to be compensated and so low quality
meats sell not only lower than high
quality but also relatively higher.

This Is Mean.

Mrs. Newlywed (who has been hear-
ing news of an old sweetheart, whom
she jilted)—And when you told him
| was married did he seem to be sorry?

Her Companion—Yes, he said he
was very sorry—although he didn’t
know the man personally.
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TRUSTS

A term adopted in law to cover property or money placed
by contract or last will and testament in charge of a Trustee,
for the benefit of a designated person, or a church, or a
charitablecause, or several such, with specific instructions
how the net income shall be used by the Trustee, under
varying conditions and developments.

When a proper Trustee is selected, it represents a wise
method of providing for the persons and causes to be
benefitted.

Trusts under wills and contracts, large and small, where-
in we are Trustee, amount to many millions, and constitute
OUR PRINCIPAL BUSINESS. They include trusts for the
support or education, or both, of children; for the care of
the aged; for the benefit of churches, schools, missionary
organizations, hospitals, and charitable institutions gen-
erally; and for any other worthy purposes.

While we charge for our services as Trustee, and aim to
make a profit on the whole, we intend to charge only a
reasonable sum in every case. As the Rotarians say: He
profits most who serves best.” Our chief object is not to
make money, not to pay big dividends to stockholders, not
to pile up a big surplus and undivided profits. It is, to
maintain our reputation in Western Michigan for doing the
right thing, in substance and in method, in every depart-
ment, with everyone with whom we have business; and
with the object of improving our methods wherever pos-
sible, we invite suggestions from those interested.

Ask for our circulars stating more regarding Trusts.

MichigmTrpst

Grand Rapids

The Oldest in Michigan
Organized in 1839

GRAND RAPIDS PAPER BOX Co.

Manufacturere of
SET UP and FOLDING PAPER BOXES

G K. P 1 M G AN

THE CITY NATIONAL BANK

Mich.
Our Collection and Bill of Lading Service is satisfactory
Capital, Surplus and Undivided Profits over $750,000

“OLDEST BANK IN LANSING”

of Lansing,

B P Q f paid on Certificates in force three months. Secured
~ /O by first mortgage on Grand Rapids homes.

GRAND RAPIDS MUTUAL BUILDING and LOAN ASSOCIATION
A Mutual Savings Society
GROUND PLOOR BUILDING and LOAN BUILDING
Paid in Capital and Surplus $7,500,000.00



Fire Insurance in the United States.

The contrast between the satisfac-
tory situation in the life insurance
business in this country and that in the
tire insurance business is very great.
What is the cause of this difference?
The greatest difference to be noted in
a study of the two systems is the
presence, in a most active and almost
universal way, of competition in the
life insurance business; and the ab-
sence of competition in the fire in-
surance field. There is a very con-
siderable difference in the initial rates
in life insurance between the different
companies; and the system of annual
cash dividends, which is almost uni-
versal in life insurance, increases r
accentuates this competition. The re-
sult of cash dividends paid annually is
a constant reduction in the net cost
to the insured on his annual life insur-
ance premiums.

In the fire insurance field we find
in many states that the rates are fixed
by law, so that companies must all
write at one standard rate. In this
particular, fire insurance premiums dif-
fer verv greatly from life insurance
premiums.

State regulation of fire insurance has
followed very much the line of rail-
road rate regulation. The history of
the railroad business in this country
has been briefly summed up in three
words, gift, graft and guarantee.

The era of gifts and grants.

The era of graft.

The era of guarantee.

But fire insurance rates, unlike rail-
road rates, are not fixed by the states,
but are fixed by the companies acting
in combinations, known as rate making
bodies. The state merely approves or
disapproves the rates made. For all
practical purposes', fire rates are fixed
by those who sell fire insurance.

The only element of competition in
the fire insurance business which
amounts to anything is that offered by
the mutual insurance companies. The
principle of annual cash dividends and
operation on the mutual plan, which
have led to such great success and sat-
isfaction in the life insurance business,
are followed only by mutual com-
panies in the fire insurance field. |
have yet to find a student of fire in-
suance in this country who does not
approve the principle underlying the
organization and operation of the best
mutual fire companies.

In practice the mutuals show a sav-
ing to the insured of from 25 to 40
per cent, of the premiums paid. This
is a large saving on a fixed charge
which must be borne by all business,
and which must be levied against all
property. The question naturally aris-
es then—why do not the mutual com-
panies write a large proportion of the
fire insurance business in this country?
The answer is to be found in certain
historic facts growing out of the de-
velopment of our country.

In the early days of our country the
mutual fire companies did a large pro-
portion of the business of fire insur-
ance along the Atlantic seaboard.
Many of the giants of these early days
remain vigorous and strong companies,

serving their immediate communities
in the East. Following the Civil War,
with the development of the West and
the opening up of the vast plains of
the Mississippi Valley, the houses,
towns and cities as they were rapidly
built, depended on the East or on
Europe for the money with which to
build. Lending agencies followed the
railroads and the \\ estern march of
population, and the stock fire com-
panies in close association with these
lending agencies, furnished fire pro-
tection. This established the agency
$vstem which still obtains in the fire
insurance business. The borrower had
to furnish fire insurance protection to
the lender, and the fire insurance was
arranged for by or thru the agents
making the loan. This close alliance
between the lenders of money and the
stock fire companies has continued.
Most of the loans made are made
through agencies who dictate the fire
insurance company to be used in fur-
nishing fire insurance protection for
the benefit of the owner and the cred-
itor, who because of the large com-
missions, dictate stock companies.

It is only recently that the mutual
companies have entered in an aggres-
sive and business-like way into the
general field of fire insurance in this
country. Their progress has been
rapid, and is to-day one of the most
marked developments in the fire insur-
ance field. The mutual companies are
actually furnishing competition in the
fire insurance business. They are
handling their business in a spirit of
co-operation, *and in an efficient, eco-
nomical way which promises much re-
lief to the business interests and prop-
erty owners of this country. The mu-
tual idea has had an enormous expan-
sion and growth in this country during
the past ten years. Many of the large
financial institutions, such as life insur-
ance companies, trust companies,
building and loan associations, etc., do
not hesitate now to accept mutual in-
surance policies, as furnishing entire-
ly satisfactory security for their loans.
This element of competition is of vital
importance to the entire fire insurance
business of this country if it is to de-
velop in a way satisfactory to the in-
suring public.

If the mutual companies were r
furnishing insurance, and if they do
not in the future furnish it in even
greater volume than they do now, the
time would undobtedly come when
there would be an agitation for state
fire insurance. The mutual companies
acting in a co-operative spirit, are di-
recting their competition and their
business in such a way as to result in
benefit to the insured, rather than
primarily benefit to the company.

There is a great deal of glib talk in
this country regarding service. Much
of it is merely talk. What is called
service is often simply satisfying the
convenience of people at enormous
cost. Two great services which the
mutual fire insurance companies are
giving are reduction in the cost of fire
insurance and reduction in waste. As
long as irresponsible people can secure
insurance in unlimited amounts on
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Kent State Bank

“The Home for Savings”

With Capital and Surplus of nearly Two Mil-
lion Dollars and resources exceeding Twenty-
Two Million Dollars, invites your banking
business in any of its departments, assuring you
of Safety as well as courteous treatment.

YOUR BANK

HE Old National Bank has a record of
2 years of sound and fair dealing with its
epositors and with the community of which
it is a part. Its facilities are available to you
in all fields of progressive banking—Commer-
cial Accounts, Securities, Safe Deposit Boxes,
Savings Accounts, F oreign Exchange, Letters
of Credit, Steamship Tickets.

The OLD NATIONAL BANK

GRAND RAPIDS

The Mill Mutuals

Agency

LANSING - MICHIGAN

STRENGTH

E C O NO MY

REPRESENTING THE!

MICHIGAN MILLERS MUTUAL FIRE INSURANCE CO.
AND ASSOCIATED COMPANIES

Combined Assets of Group $30,215,678.02

20% TO 40% SAVINGS MADE IN 1923

Fire Insurance —All Branches

TORNADO - AUTOMOBILE - PLATE GLASS
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property, often getting insurance poli-
cies in excess of the actual value of
the buildings, or stocks, without ade-
quate inspection, or careful examina-
tion of the moral risk« involved, so
long will the criminal fire waste in this
country continue.

The mutual companies are sound in
practice. They are steadily gaining in
popular approval, and those engaging
in this business have the right to feel
they are rendering the country an im-
portant service. Chas. F. Nesbit.

Proceedings of the Grand Rapids

Bankrupt Court.

Grand Rapids, Nov. 14—We have to-day
received the scheduies in the matter of
Thomas Daﬂqgett Canning Co., Bankrupt
No. 2i08. e matter has been-referred
to Charles B. Blair as referee in bank-

tht The schedules show assets of
114 with liabilities of $165,605.48.
The first meeting will be called prompt-
ly and note of 'the same made herein.
he list of the creditors of said bank-
rupt as as follows:
Taxes on Hartford property —- $ 124.80
Merchants Nat. Bank, Detropit 1,275.92
Railway Terminal & W arehouse

Co., Chicago 1,894.31
Acme White Lead & Color Works,
Detroit 62.97
American ‘Multigraph Sales Co.,
Cleveland 99.76
Anderson & Tulley, Benton Harbor 22.80
Acme Food & Specialty Co., Fort
Cy - 1-1
Arctic Ice Cream Co., Grand Rapids 27.50
C. J. Aldridge Co., Rome, N. Y. — 1375
Arrow_ Boiler Compound Co., St.
Louis 79.39
Arnold, Hamilton & Luxon, RIch-
mon Y. mmmmmmmemmmeeeeeeee X 2.£0
George ‘W, Barrett, Kent City —- 34.84
Mr. Blanc, unknown ----— I*-|°
S. R. Barle(y, Hartford — - J-gg
Barrett Bros., V|rg|n|na 1.6b

. Min
aker Cannmfg % Thersa, W|s_‘145000
er

B
Bazler Trans Storage Co., .
Be%n Peanut Co., Norfolk, Va. - 4315.
B.ack Hills Wholesale Grocer Co.,
Rapids Crty ak. 103.05
Bailey Ware ouse Co PhiladeThia 20.49
Barclay, Ayers & & Bertsch, Grand

Rapids W.vV
% rltkers Grocer Ci Co Memphls -----

|

J

Fast Adhesrve 'Co., Lyndon-

ville, N. Y., ccoommmmmmm e 1|5-2
2 IBeIIk|K|bb(|g(e ¢ - c 135.00
el Picklin annin 0.,

Hay By o 1,10060
Breen & Halladay Fuel Co., Grand
Rsmids . 918.58
Albert F. Bridges & Co. Chlcago 6.35
Borden Sales Co.. Inc,, §8
Bond Welding Co., Grand Rap|ds .
T. Broderson, Ch|cago —_——— - ?{88
Boyds City Dlspatch Grand Raplds 75
A E. Bonner, Coppersvnle ---------- 29.48
Boutell Mfg. Co., Rochester ------ :
Blue Valley Mercantile Co., Bea

trice 109.69

P. H. Butlebr Co., Plttsburg -

Bureau of Electrlt:lty, Grand Rap. 4.25
Burton Heights Printing Co., 177
r apids - VT .
Blue@ell%eplnut B r Co., Grand 1&221
?2City’ -
Capita? City’Products Co., Colum 567.47
Canner Publishing Co., Chicago — 6.00
Casnovia Garage, Casnovia -— gggg
Crane Co., Grand Rapids —--- :

C. Clark Co., New York 1.00
Everett B. Clark Seed Co., M|Iford
QM s i 71
8? A. Term|na| Warehouse Co.,
hic
Crealse Corp Columbus ~ ----- 14.92
Centra Wrs Cannerres Beaver

Central Mlch Paer Co., Grand Rap. (36760

W alter M. Clybourn, Ch|cago » 00
Chicago Mill Lumber Co., Chi- ~
Chrisholm-ScVtt~C~0J_~~C”izl~ ¢hio ’ 86.00
Commonwealth Printing Co., Grand ~*
BRD I CofirCo".7Gmlid RapTds'i: 10.40
Columbian Storage Co., Grand 149 48
VR nonSE.'CoolTMfg. Co.. New
Hartford, N. Y. -----mommmmmmemmeo 12 36
Commerce Clearing House, N io.oo

Co”oSive'"EIVVEt5rCo" Coopers'-"

Commerci?r’Coal”Co.’,” Detroit — 106.10
rsville Hardwar -
Zopoepgvs“ IIe La db a ec_(_:_c_l“ CCoo 1015
oopersville Lumber Co 00 83.64
Consumers Ice Co., Grand Rapids - 95800
Comstock & Graves, Grand Rapids 650
Observer, Coopersvrlle B A
Coons Mfg. Co., Rochester, N. Y. 3426
Water Works, Coopersville ---— 33677
J. S. Crosby Co., Grand Rapids __ 229.95
Continental” Can Co.. Chicago — 876.28
Cumpson-Doelman, Inc., Buffalo— 7.94
Currie-McCraw Co Memph|s _— 14115
Robert Dale Co., Los Angeles .— 85.00
Andrew Davey, inc. N Y. ~z-n-- - 3
Detroit Pate "& Gum Co Detroit 31.0
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Dictaphone Sales Corp., Detr0|t -
Durham Hardware Co., Coopersvnle 32059
Eavey Co., Xenia, Ohio -

E. J. Evans

Andy| . Egan, Grand Raplds
Edgar & Sons, Detroit

Wm. Edwards C.o, Cleveland

Emrick, Cincinnati — ----m-

Ewon Mercantile Co., Superior,

Eddy Paper Corp.,
A. R.

ou.uu
~ 127.67

Three Rivers
EII|ott Advertising Co.,
NEW Y Ork ----------ceeemeeooooooooeeee
Elston Storage & Packlng Co

Grand Rapids
Frank & Davidson,
A. T. Ferrell Co,,
Sam Figg,
Forbes Stamp Co.,
Foley Bros.
Foster,

ids
aul
Grand Rap.
South Day-

G R Wood Finishing Co., Grand
Rapids "5.64
. R. Paper Box Co., Grand Rapids
R. Gas Light Co., Grand Rapids
R. Association of Commerce,
Grand Rapids --------ceeem- - - - - - -
. R. elfare Unron Grand Rapids
'R k Co, Inc., Grand Rapids
E. raham Grand Rapids

ha Paper Co., St. Louis —
R. Awning & Tent Co., Grand
R

3k

- R

a
RP

Grand Ra
Grocer Co., St
Stevens & Co,,
Fuller Canneries Co,

—l§Q>

z

a i
5'3’30

>

R. System, Detroit--
holesale Grocer Co., Grand

ater Works, Grand Rapids
Press, Grand Raprds
Great Atlant|c & Pacific Tea Co.,
New Y o
Grinnell- Rowe Co., Grand Rapids
Grossfeld & Roe Co., Chicago —
Gowan-Lenning & Brown,
Goddard Grocer Co., St.
Grocers Wholesale Co., Des Moinés
Globe Automatic Sprinkler Co.,
Philadelphia
Grosberg & Reuter,
Hartford Canning Co.,
Hayden Suply Co.,
Hazeltine &
Rapids
Hellmuth Cooperage Co.,
Keitz Co., St. Louis
John Henry & Schram Storage
Co Detroit
J. J. Hogan, Inc., CaCrosse—- -
Howland W arehouse Co St. Louis
J. M. Horton Ice Cream Co,, N.
A. J. Holcomb Co.,
Ideal Stencil
ville, 11

éé

_o [nlojolok Kololelo

é

Chicago

Hartfor
Grand Rapids
Perkins Co., Grand

87.77
Chicago 1.248.02
-98

1-54
92.95
6.15
Y. 1,354 59
Grand Rapids 40.30
Machine Co., Bel.e-

500

362496

gdgers Wholesale Grocer Co.

Jardine Lumber Co., Grand Rap|ds 5%486
Indianapolis

L. G. Jebavy, Ludington--

Jennings & Cleaves, New York 16.20
Jewett Bros. & Jewett, Sioux

Falls, S. D ,-eeemmmemeeeemeeeeeemeneeenee- 3255
Jones Bros. Tea Co,, Brooklyn — 1378

Fred H. Knapp Co., Yonkers. N. Y. 5229
Kaye, McDavitt & Schoeler, N. Y. 2,301.26

Kansas City Wholesale Grocer

0., Kansas City --—-----mm-oememmmmn 14.50
Kelly’s Ice Cream “Co., Grand Rap. 48.00
J. L. Kelso Co.,, Boston -------------- 23.48
Kessler, Mayo & Nobel Co., Grand
Rapids

-50
Kendig Brokerage Co., Kansas City 5273

Kent "Storage Co., G'rand Rapids. 178.64
F. Kirkbride, Grand Haven- .90
H. P. Law Co., Lincoln, Nebr 24.56
H. Laing, New York -- 8.40
Landau Grocer Co., St. L 2.62
Lagomarcino Grupe Co., Cedar

Rapids - 73.20
Lemmon Bpros., Coopersville --—- 59.55
Leitelt Iron Works, Grand Rapids .80
Leonard Seed Co., Chicago--—-—-—-- 136.61
Lewis Bros. Grocer Co Cincinnati  8.82
Clare Leach, unknown -------------o- .50
Lightstone W holesale Grocer Co.,

Detroit 150
J. M. Liebowicz & Co., St. Louis 1845
C. J. Litscher Elec. Co., Grand

Rapids 125.46
Lubben & Rankans, Coopersville 7.94
A. W. McCann, New 0rk----—--- 237.30
McCulloch Cartage Co., Detroit — 23.92
H. McClain, Coopersvnle 1-50
Manghelli Bros., Elwood, Ind.- 47.50

Merchants Grocer & Paper Co.,
Cleveland 17

Meyer Bros. Co., Fort Wayne-— 16.25
Sar%t/uel Meyer & Co., Chlc)ago— - 1314
Michigan Central, 60.00
Chas. N. Miller Co :
Mrchrgan L|thograph Co., Grand

Rapids 687.75
Michigan Brokerage Co., Detroit— 8.75
Midas Trademark & Patent Bur.,

Chicago 201.00
Miller Grocer Co., Des Moines — 26.42
C. W. Mills Paper Co., Grand Rap. 37.10
Michigan Bean Jobbers Association,

Saginaw JB-9®

. Montgomery, Casnovia-—- 33581

A. B. Morse" Co., St. Joseph 132.85
Morrall Bros., Morrall, Ohio - 7.6
Morgan Packing Co., Austin, Ind. 483.15
L. S. Nachman, Inc., Chicago--—- 223.48
John Nash, lowa C|ty low a-------- 2.50
National Grocer Co., Grand Rapids  8.00

National Sugar Refrnrng Co.,

New
York 641.50

(Continued on page 19)
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August 2nd, 1909 August 2nd, 1925

16 YEARS
Without an assessment. Without a lawsuit.

Paying all losses promptly and saving our members 30 % an-
nually on their fire insurance premiums.

The Grand Rapids Merchants
Mutual Fire Insurance Company

Affiliated with the Michigan Retail Dry Good« Association

320 Houseman Bldg.. Grand Rapids, Michigan

OUR FIRE INSURANCE
POLICIES ARE CONCURRENT

with any standard stock policies that
you are buying

30%

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Michigan

The Net Cost is

WILLIAM N. SENF, SECRETARY-T REASURER

SAFETY SAVING SERVICE
CLASS MUTUAL INSURANCE AGENCY

“The Agency of Personal Service”
C. N. BRISTOL, A. T. MONSON, H. G. BUNDY.
FREMONT, MICHIGAN

REPRESENTING

Central Manufacturers’ Mutual

Hardware Dealers Mutual Ohio Underwriters Mutual

Minnesota Imlplement Mutual Ohio Hardware Mutual

National Implement Mutual The Finnish Mutual
Hardware Mutual Casualty Co.

Retail Hardware Mutual

We classify our risks and pay dividends according .0 the Loss Ratio
of each class written: Hardware and Implement stores, 40% to 50%,
Garages, Furniture and Drug Stores 40%; General Stores and other
Mercantile Risks 30%.

WRITE FOR FURTHER PARTICULARS.

IVerchants Life Insurance Conpany

RANSOM E. OLDS
Chairman of Board

WILLIAM A. WATTS
President

Offices: 3rd floor Michigan Trust Bldg.— Grand Rapids, Mich.

GREEN & MORRISON—Michigan State Agents
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WOMAN’S WORLD

A Better Thanksgiving and a Merrier
Christinas.
W ritten for the Tradesman.

Thanksgiving Day for this year
soon will be over. With some mem-
bers of the Tradesman family it will
be a thing of the past before this issue
reaches them. With others its observ-
ance will be completely planned if not
well under way, previous to the read-
ing of this number. It is too late for
even the most zealous advice-giver to
offer suggestions as to how the day
should be kept this time. In as far
as it is made a season of fitting com-
memoration and of fine and blameless
enjoyment, all who so celebrate this
great national holiday are to be con-
gratulated earnestly.

If, on the other hand, when it is
over, there are in some honest hearts
misgivings—disquieting feelings that
the day has been observed unworthily;
if it has been a time of excessive toil
for an overburdened housemother—toil
with no higher motive than merely to
make a splendid exhibition of cookery;
if it has been in any least way a pros-
titution to gormandism; if relatives
and friends have been called together
at any home only as a duty—because
it was the turn of this family to have
“the bunch;” if, saddest of all—and
this it is hoped has occurred in few if
any Tradesman households—if the
sacred significance of this great nation-
al festival has been so far forgotten
that any unseemly revelry has taken
place, any indulgence has been toler-
ated in disregard of our country’s laws
—then now is the time for high re-
solves that such desecrations shall not
be repeated in the future.

An observance of Thanksgiving Day
in which each member of the house-
hold, small and large, shall contribute
some needed part; a feasting satisfac-
tory but restrained with grace and dig-
nity; a genuine reunion of family ties
or of the bonds of old friendship; a
real gratitude in every heart; a patriotic
recalling of the origin of this holiday
and of its deeper meanings; a singing
of the great songs, a conning of the
great poetry of thanksgiving—such a
commemoration as this will leave a
store of hallowed memories, and will
make us stronger for the duties of or-
dinary days.

Christmas is still to come but is
close at hand. If we are to make any
changes in our usual Christmas pro-
gram they must be determined upon
speedily.

We are agreed that there is some-
thing the matter with our keeping of
Christmas. Right here in this excel-
lent trade journal it should be said
that even those merchants who special-
ize in holiday wares, deprecate the
commercialization of this, our greatest
holiday. We might say that the ob-
servance of the great day is preceded by
an orgy of buying presents or a day-
and-night struggle to make suitable
gifts with our own handiwork; that
we are so strenuously engaged in pay-
ing our Christmas debts that we can
give only scant attention to those wrho
are down and out in health or fortune,
so as really to stand in need of holi-
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day cheer; that the children are hold-
ing us up for more expensive gifts
with each passing season and growing
harder and ever harder to satisfy; that
the day leaves us physicaly exhausted
as well as financially broke; that we
are losing out on all the higher and
finer associations of Christmas; that
the best thing about it is that it comes
but once a year, and we are heartily
glad when it is over.

This is, of course, a view of the
seamy side of Christmas, and has in it,
maybe, something of the headache of
the morning after. But if, in past
years, this has not been fully true of
all of us, it has been too true of many
of us. It is up to us to make it true
no longer.

The most encouraging feature about
the sad way into which Christmas ob-
servance has fallen, is the fact that like
many other things that we deem all
wrong, it has been caused mainly by
an excess of virtue. We wish to be
indebted to no one, we are unwilling
that any friend shall outdo us in the
expression of kindness and good will.
We want to keep even or more than
even. In an exuberance of gracious
feeling one woman gives another wo-
man a Christmas present. The other
woman feels she must make return. It
is this conscientious, book-keeping
habit of mind that is responsible for
that outstanding Christmas folly, the
exchange of costly gifts between wo-
men who are not close friends but
only acquaintances. Once it is begun,
the polite tit for tat seems almost un-
stoppable.

Why not every woman start a little
Christmas reform of her own.

She who is in ordinary circumstances
must first of all set her foot down
firmly that she will not spend more
money than she well can afford If
she is not a wage-earner but must
look to the man of the house to sup-
ply her with funds, this measure alone,
if lived up to, will make a far merrier
Christmas for husband or father. In
many homes it would be simply great
if the family breadwinner no longer
had need to dread the season of the

holidays.

The woman who earns her own
money should not spend lavishly at
this time. It is easy to dissipate the

savings of months in a few hours reck-
less shopping. Don’t do it. It isn’t
just to yourself. More likely than not
it w'ould be ill-conceived and mistaken
kindness to friends and acquaintances.
Send greetings instead of gifts to most
of your circle, making presents only
to the few who stand closest. And let
these presents be well chosen rather
than expensive. Be brave enough not
to try to pay back for every gift you
receved a year ago. Don’t think so
poorly of human nature as to suppose
that your friends want to be paid back,
or that in their kindness to you they
had any thought of recompense. Es-
pecially if some wealthy friend remem-
bered you substantially, let it go as
doubtless it was intended, a real kind-
ness to you, and don’t try to make re-
turn.

The woman who has been in the
habit of making presents for her
friends with her own hands,she should

TRADESMAN

retrench sharply also, both in the num-
ber and the elaborateness of her gifts.
Those dainty articles, fashioned with
such skill and patience, are costly in
time and eyesight and nervous strength
if not in cash. Those elegant trifles
may be a wild extravagance, leaving
the deft maker a wreck, fit for no other
place but a rest cure.

Parents are educating their children
rightly or wrongly, in regard to
Christmas. Rightly, if the boys and
girls are taught to be happy in the
festivities of the season, and apprecia-
tive of what is given them. Wrongly
if they are encouraged in the hold-up
idea. Of course their presents should
be chosen according to their individual
likings and with a view to giving them
real enjoyment. If the young people
have had altogether too much in form-
er years, it will be wise to give them
less, bestowing at the same time some
wholesome lessons on the grace of re-
ceiving. And in providing Christmas
joys for your own family, don’t forget
just the right kind of a present for the
man of the house, who so cheerfully
pays the freight for Christmas celebra-
tion, and who expects—and perhaps
has been accustomed to receiving—so
little. Remember Dad nicely.

Now as to the woman who is well to
do or wealthy—how ought she to pre-
pare for Christmas? By making an
almost interminable list, shopping
diligently day after day and checking
freely on her bank account? By no
means. Such procedure on her part
should be regarded as distinctly bad
form. For it is the woman in inde-
pendent circumstances, more than any
other, who has it in her power to
raise the standards of holiday observ-
ance. A restrained Christmasing on
the part of the wealthy would soon re-
sult in a saner Christmas for all.

A little courage in applying common
sense to the problem, and the absurd-
ities which we deplore may be thrown
into the discard; while we retain with
all care, that sound and sweet heart
and center of Christmas joy and merry-
making that we can in no wise afford
to let go.

Were Christmas freed of its overload
of ostentatious and perfunctory gift-
swapping, more of genuine kindly
thought could go toward making the
season a bright and blessed one for
the ailing, the lonely, the bereaved, the
unfortunate. And we could far better
enjoy the glad music and the other
artistic expressions of festivity that are
essential features of its fitting observ-
ance.

We want a celebration of the day
that will be an unbounded delight to
all the children and that will leave
us elders not jaded, but refreshed; that
will make us drop our grouches and
forget our wrongs and grudges; that
willl cause us to see not the faults and
failings and regrettable traits of those
about us, but their sterling and admir-
able qualities instead; that will help
us to be loving and gentle and to
exemplify and carry with us during
the weeks and months that are to
come, something of that sunny quality
of soul that has been so aptly called
the Spirit of Christmas.

Ella M. Rogers.

November 25, 1925

Cash-Carry Theory Not Good in Prac-
tice.

There is no reason why a chain store
should have better management than
the independent merchant, if the in-
dependent merchant would attend to
his business and use his head instead
of merely his arms and legs. It is
said that American consumers spend
about $40,000,000 daily on food, and
that price is a secondary consideration
in the spending of this money. The
great majority of American consum-
ers are more interested in service than
in price. This is the reason that some
chain stores are now making deliveries,
and, in many instances, run what is
equivalent to charge accounts. The
“cash and carry” idea was fine in
theory, but it does not work out well
in /practice, statistics showing that, at
the most, it canlsave only about 5 per
cent.

The future will show the jobber to
be in existence one hundred years
from to-day just as truly as he is to-
day. As population and business in-
crease, new lines of business develop.
These new lines create great interest
for the time being, but in most cases
the old lines still continue, although
profits often fall off.

It is well enough to talk about elim-
inating the middle man, but we cannot
eliminate his function, and it is the
function which we pay for and not
the man.

The real difficulty with independent
merchants today is that they are not
working as they used to. This espec-
ially applies to the native stock, who
are operating stores whcih have been
inherited from a previous generation.
These native Americans complain
about the Hebrews, Greeks, Italians
and other nationalities, who, they
claim, with the chain stores, are put-
ting them out of business. An analysis
of this however, shows that the reasons
why these foreigners make good mer-
chants are: First, because they are
willing to work hard; and second, be-
cause they seek to find out what peo-
ple want and deliver the goods. A
100 per cent, successful merchant is
never interested in manufacturing
goods or in creating a demand for any
special commodity. The 100 per cent,
merchant devotes his efforts to find-
ing out what the public wants and
then securing for the public the best
quality of such goods at the lowest
possible price. The successful mer-
chant, therefore, will consider himself
the agent and buyer for the consumer
rather than the salesman for the man-
ufacturer. He will keep up in the new
developments in food adulterants and
food preservations, and will serve as
the protector of his customer against
poor quality goods. There is just as
much opportunity to-day for a mer-
chant who takes this attitude as there
ever was, and no chain store system
can put such a merchant out of busi-
ness. Roger Babson.

Now think what a godsend it would
be if there were some device that
would ring a bell when we turn out a
sloppy piece of work, or automatically
give us a kick when we use only about
a quarter of our energy on our job.
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NEW ISSUE:

$1,450,000
The Luce Furniture Shops

GRAND RAPIDS, MICHIGAN
First Mortgage 6£% Sinking Fund Gold Bonds

Tax Exempt in Michigan
Dated November 1, 1925 Due November 1, 1940

CouDon Bonds in_denominations of $1,000, $500 and $100: payable principal and interest (November 1st and May 1st) at the Grand Rapids Trust Com-
pany. Grand Rapids, Michigan, without deduction of the normal Federal Income Tax up to 2%. State tax of Massachusetts, Maryland, Connecticut,
and Pennsylvania refundable. Bonds resglsterable as to_principal. Redeemable as a whole or in Bart upon any interest date on 30 days’
notice at 105 for the first five years; 103 for the second five years; 102 thereafter.

GRAND RAPIDS TRUST COMPANY AND FRANK G. DEANE,
GRAND RAPIDS, MICHIGAN—TRUSTEES

Mr. Martin J. Dregge, President, summarizes from his letter to us as follows:

HISTORY AND BUSINESS. The Luce Furniture Shops, a recent consolidation of the Luce Furniture Company, founded in 1879, and
The Furniture Shops of Grand Rapids, founded in 1905, is regarded as among the largest and most progressive manufacturers of furniture
in the United States. Complete lines of bedroom, dining room, living room, library and hall furniture are manufactured.

The Luce Furnitre Shojps employs from 1,000 to 1,200 workmen. The Plants are modern and efficiently equipped. The total floor
space aggregates more than eleven acres. Their product is distributed to some of the largest department and exclusive house furnishing
stores in the United States, Mexico, Cuba and Honolulu.

The Companies report net sales, for the ten months ended October 31, 1925, in excess of $2,940,000 with average annual net sales,
during the past four year and ten months of $3,436,413.85. The Company has unfilled orders on its books at this time amounting to
over $1,000,000.

B$oth of these Companies enjoy an enviable reputation as manufacturers of medium and better grade furniture, which asset has been
builded over a long period of years.

In addition to the above the Company can point with pride to furniture installations in some of the finest and largest hotels in
the United States, including:

The New Palmer House, Chicago. The Roosevelt Hotel, New York. The Niagara Hotel, Niagara Falls.

The Plaza Hotel, New York. The Mayfair Hotel, St. Louis. The Vinoy Park, St. Petersburg.

The Broadmoor Hotel. Colorado Springs. The President Hotel, Kansas City. The Hollywood Inn, Hollywood, Florida.
The Hollywood Beach Hotel, Hollywood, Florida. The New Palm Beach Hotel, Palm Beach, Florida.

SECURITY: These Bonds are the direct-obligation of The Luce Furniture Shops and are secured by a First Mortgage upon the real estate,
buildings, and fixed assets of the consolidated Company (being all of such assets of the present Companies), together with hereditaments,
appurtenances and the income thereof, and additions and improvements.

The Total Net Assets of the Company, less depreciation, are appraised at approximately $4,200,000 or about $2900 for each $1,000
bond of this issue. Net Current Assets are $1,589,762.13 or in excess of all Bonds outstanding.

The Company will carry Life Insurance for the benefit of the bondholders upon the lives of Messrs. Martin J. Dregge and J. Hamp-
ton Hoult, in the aggregate amount of not less than $1,000,000. nor in excess of the par amount of said Bonds outstanding at any time.

The Company covenants to maintain Net Current Assets equal to at least 100% of the principal amount of Bonds outstanding at
any one time, and the Company will not pay any dividends upon its No Par Value Common Stock in excess of $4.00 per share per
annum upon the amount to be presently issued, provided such payment leaves or would result in leaving. Net Current Assets at less than
125% of the par amount of Bonds outstanding. The Company will not pay dividends upon its No Par Value Common Stock, except out
of earnings accruing on and_after November 1, 1925.

Fixed Assets are appraised at $2,328,373.19 based on replacement value, less depreciation, as determined by the Manufacturers
Appraisal Company, New York, Appraisers, including $300,000 reserved for plant expansion.

EARNINGS: Net Earnings, before depreciation, available for bond interest for the year 1925 (with two months estimated) after Federal
Taxes (computed at the current rate), are expected to be over $438,000, after giving effect to the new basis of Officers’ compensation for
the year 1926, or equivalent to over 4.6 times interest requirements on these Bonds. . L .

For the past four years and ten months, ended October 31, 1925, average annual net earnings, before depreciation, available for bond
interest, after Federal Taxes (computed at the current rate) were $420,818.25 after giving effect to the nw basis of Officers’ compensation
for the year 1926, or over 4.4 times interest requirements on these Bonds. o o .

From the effect of this consolidation substantial savings should result in the elimination of duplicating overhead also materially
increasing efficiency and manufacturing capacity.

SINKING FUND: Provision has been made for a minimum Sinking Fund of $60,000 per year beginning March 1, 1927, with quarterly pay-
ments of not less than $15,000, which funds are to be used exclusively for the redemption of these Bonds. Within 60 days from De-
cember 31, 1927, and annually thereafter, the Company will pay as an additional Bond Sinking Fund, the amount by which 20% of its
net profit (after deducting interest and taxes, including estimated Federal Taxes and depreciation) for the last preceding fiscal year,
exceeds the minimum annual Bond Sinking Fund.

Through the operation of this Sinking Fund, it is estimated that this entire issue will be retired by purchase or call before maturity.

PURPOSE: The proceeds of this issue will be issued for consolidation purposes and to provide funds for additions to factory and equip-
ment, and other corporate purposes.

MANAGEMENT: The present management, which includes Messrs. Martin J. Dregge, J. Hampton Hoult and William A. Bowen, all of
Grand Rapids, will continue in active charge of the Company’s affairs. These men have spent their entire lives in the furniture indus-
try of Grand Rapids, and have been largely responsible for the unusual success of the Companies during the pa_st twenty years.

All legal details pertaining to this issue will baaj)proved by Messrs. Knappen, Uhl &Bryant, of Grand_Rapids, Michigan, for the Com-
pany; and Messrs. Travis, Merrick, Warner ohnson, of Grand Rapids, Michigan, for'the Bankers. The books of the Companies were
audited by Messrs. Seidman & Seidman, Public Accountants. Appraisals by the Manufacturers’ Appraisal Company, New York.

We offer these bonds for delivery when as and if issued and received by us, subject to prior sale and approval of proceedings by
our counsel.

Price 100 and Accrued Interest, Yielding 62%
HOWE, SNOW & BERTLES FENTON, DAVIS & BOYLE

(Incorporated)

GRAND RAPIDS TRUST COMPANY

Statistics and information contained in this circular, while not guaranteed, have been obtained from sources which we believe to be reliable.



DRY GOODS

Michigan Retail Dry Goods Association.
President—Geo. T. Bullen, Albion.
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Mulrine,

Endless Chain Scheme For Selling
Hosiery.

Lansing, Nov. 24— If it has not al-
ready reached your community, the
endless chain scheme for selling hos-
iery (and other items) is on its way.
The plan seems bound to sweep the
country. " . o

The great difficulty in combating the
system lies within its apparent protec-
tion by the law. There is a provision
in the postal laws that seems to cover
the operation of such schemes, but the
Supreme Court of the District of
Columbia has issued an injunction re-
straining the postmaster general from
enforcing this fraud order, which leaves
the coupon distributing companies free
to continue flooding the country with
their conttracts. Here is the detail ot
this interesting scheme:

Someone sells Mrs. Alfred a coupon,
for which she pays $1. The one who
sells it to her sends to the company
the name and address of Mrs. Alfred.
Mrs. Alfred forwards the coupon to
the company with $3 cash and receives
a receipt for $4 credit on a $10 pur-
chase of hose. With the receipt comes
a contract with three coupons, which
she, in turn is to sell to her friends at
$1 each and thus reimburse herself for
the $3 she has already paid the com-
pany. Now if the three who buy the
coupons from Mrs. Alfred remit $3
each to the company to secure contract
and coupons for themselves, then, and
only then, does Mrs. Alfred receive
delivery of the five pairs of stockings
she has contracted to purchase and on
which she has made first payment.
Contingent, therefore, on this receipt
of $9 from Mrs. A’s friends, $10 worth
of hose are sent to her, while her net
investment, from her own purse,_has
been $1. There is a further provision
that if Mrs. Alfred sells only two
coupons or only one coupon, she may
secure delivery of the stockings she
has purchased by herself paying $3 or
$5 respectively, when returning to the
company the o.ne or two unused cou-
pons.

It is clear, of course, that the com-
pany cannot lose, since no merchan-
dise is sent out until payment for it
has been received. But it is equally
certain that the customer will lose just
as soon as a contract and coupons are
sold to anyone who does not, in turn,
sell the coupons to others.

Sooner or later, | believe, your local
newspaper will be approached by these
operators with advertising copy to an-
nounce the plan in your community.
| suggest that, forthwith, you com-
municate with your editors to point
out how this scheme can be pyramided
until, of its own weight, it will collapse
and scores or hundreds of your local
people will be the losers.”

The Attorney General of the State
of Wisconsin has taken cognizance of
the practice of selling hosiery by the
chain scheme method and has written
an opinion regarding the same to the
effect that the scheme is a violation of
a Wisconsin statute. Since the laws
of this State vary, we do not reproduce
the quotation from the Wisconsin law,
nor do we quote in full the opinion of
the Wisconsin attorney. We wish to
state, However, that dsts has been fur*
nished to the Attorney General of this
State and we have receivd from that
office the assurances that this subject
will receive official attention in the near
fUt'IuPr]%' Treasury Department furnishes
the following description of new coun-
terfeit notes:

Twenty dollar FederalReserve Note,
on the Federal Reserve Bank of New

MICHIGAN

York N. Y.; check letter “D”, face
plate’No. 853; A. W. Mellon Secre-
tary of the Treasury, Frank White,
Treasurer of the United States, por-
trait of Cleveland. This counterfeit is
printed from photomechanical plates
on a single piece of paper, red and blue
ink lines being used to imitate the silk
fiber of the genuine. The seal is
poorly executed and evidently work ot
an amateur in process work The num-
ber of the specimen at hand is B-43S-
81208-A.

Twenty dollar Federal Reserve note,
on the Fed- al Reserve Bank of bt.
Louis, Mo., check letter “B” plate num-
ber indistinct; D. F. Huston, Secy
of the Treasury, John Burke, Treas-
urer of the United States, portrait of
Cleveland. This counterfeit is very
crudely executed, apparently printed on
zinc-etched plates on what appears to
be genuine paper. The general appear-
ance of this counterfeit is so poor that
it should be immediately detected.

Twenty dollar gold certificate, senes
of 1922, check letter “F” plate No.
313 H V. Speelman, Register of the
Treasury, Frank White, Treasurer of
the United States, portrait of Washing-
ton. The counterfeit is so poor'y ex-
ecuted that a detailed description of
its defects is deemed unncessary. It
should not deceive even careless
handlers of money. i ,,

On the Lackawanna National Bank,
Lackawanna, N. Y., Series of 1902,
check letter “D”, Charles H. Treat,
Treasurer of the United States, W. T.
Vernon, Register of the Treasury, por-
trait of Wm. McKinley. This counter-
feit is printed from crudely executed
plates apparently woodcut, on a single
piece of paper without silk threads or
imitation of them. All the work on
the bill is so poorly executed that it
should be instantly detected and no
more detailed descriotion is considered
necessary. .

Watch "out for a party using the
name of G. R. Knight, who has been
passing bad checks in Toledo and who
is wanted by the authorities in Evans-
ville, Ind., on a similar charge. He is
accompanied by a woman whom he in-
troduces as his wife and advises that
he is ooening a store under the name
of G. R. Knight & Co., at Humboldt,
Teqn. While in the store he casually
mentions he would like to make a pur-
chase of some articles for his wife, but
that it will be necessary for him to
have a check cashed before he can do
so. He is about 45 years old, 6 feet
tall, medium build, medium dark, com-
plexion, dark brown eyes, dark brown
hair, mixed with gray, smooth faced,
wears shell rimmed glasses, prominent
nose and is a neat dresser. The wo-
man is about 40 to 45 years of age, 5
feet 8 inches tall; about 1/5 pounds,
heavy build, dark complexioned, brown
eyes, black hair, neat dresser, brown
coat fur trimmed.

Wm. Herbert, age 38; 5 feet 7 or 8
inches tall, stocky build, dark hair and
ordinary looking clothes, is wanted by
the lonia Bureau. Left lonia for parts
unknown accompanied by a 1923
Chevrolet coupe. License No. 650-545,
Motor No. 10289, Series No. 47674. He
is wanted by the Fink Auto Co. and
the Fidelity Finance Co. Rumored that
he went to Hastings, formerly lived
in Royal Oak and owns land valued at
$1,200 in Oakland county.

Jason E. Hammond,
Mgr. Mich. Retail Dry Goods Ass’n.

Call For High-Grade Handbags.

A fairly active business is being done
in the higher grade hand-made hand-
bags for women, according to leading
manufacturers and importers here. Fine
beaded bags of either metal or glass
beads are being bought, with most of
the volume coming in the wholesale
price range from $6.50 to $25 per bag.
Holiday buying has brought with it a
bigger demand for some of the cheaper
varieties, while there has also been a
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proportionate increase in bags whole-
saling at $50 and $60 each. Bags with
wide frames are wanted most, the
frames being plain, jeweled or of nov-
elty design. Needle or petitpoint, Au-
busson and Saracen bags also share
in the demand for hand-made merchan-
dise. Historical, scenic and figure ef-
fects predominate in these bags, with
color being liberally employed in the
designs. Rhinestone and pearl bags
for evening wear, wholesaling from
$3.25 up, have been attracting consid-
erable interest lately. Manufacturers
complain that a good part of the mar-
ket for high-grade bags in this coun-
try is curtailed because of the large
purchases of these bags by American
women tourists in their trips abroad.

Taffeta Silks To Come Back?

Taffeta is being accorded a certain
amount of support as a style fabric and
it would not be surprising to some if
there were something like a real re-
vival of interest in this yarn-dyed silk.
At present the material is being fea-
tured in more formal dresses, princi-
pally black ones, in which there has
been lavish use of colored patterns im-
posed on the surface of the goods. The
effect is very striking, owing to the
metallic lustre of the cloth and its
weave. For some time past the
straightline silhouette has not favor-
ed the use of taffeta to any marked
extent. The recent tendency to some-
what fuller and more flowing lines has
become quite evident, although it may
be next Fall before taffetas begin to
regain a good part of their former
favor.

November 26, 1925

To Feature American-Made Laces.

Eighteen lace manufacturing firms
and four department stores will exhibit
jointly at the “Made in U. S. A.” lace
and fashion show to be held on the
roof of the Waldorf-Astoria, New
York, this week. The show w*U be
held under the auspices of the Ameri-
can Lace Manufacturers’ Association
and is the first event of its kind to be
staged. The stores will display lace
gowns on living models at the after-
noon and evening sessions of both
days. In addition, several fashion
creators will show their newest crea-
tions in both lingerie and dresses, also
employing manikins. The purpose of
the show is to display the merits of
American-made merchandise and” to
combat the “tradition of superiority of
the foreign laces.

Derbies Worn With Coon Coats.

While still out of the running for
general wear, the derby is meeting with
considerable favor from college men
as an adjunct to be worn with the ra-
coon coat. The two are now becoming
inseparable, according to a manufac-
turer in New York, who told recently
of shipping unexpected quantities of
them to college towns during the last
two to three weeks. Although hat
manufacturers have been trying to
stimulate favor for the derby for gen-
eral wear, it is generally agreed that
not much has been accomplished in
this direction. The negligee trend in
men’s wear, together with the kind of
overcoats in favor, are considered the
main factors which keep the soft
fedora overwhelmingly in favor.

AMERICAN FLYER

Mechanical Train»

Lyuv'T.
ffino’ |l|"y ur

ALL SETS COMPLETE,WITH TRACK, ETC.

No. O—American Flyer

No.

No. 2—American Flyer

No. O—Aiiientdii aijci--—-—— —
No. 5—American Flyer

No. 13—American Flyer

_ _$15.00
1850

21.00

_25.00
_28.00
3200

27 in. Light Outing Flannels, Special--—-- 13l/2c Yd*
27 in. Dark Outing Flannels, Special----- 141/2c Yd.
27 in. 10/20 Bundles, Lights &Darks, Spec. 12”~c Yd.

FAR BELOW OPENING PRICES
MAIL YOUR ORDERS NOW!

Paul Steketee & Sons

Wholesale Dry Goods

Grand Rapids, Mich.



November 25, 1925

Proceedings of the Grand
Bankruptcy Court.

(Continued from page 15)
Geo. R. Newell & Co., Minneapolis 517

Rapids

John G. Neumeister Co., Chicago 41.38
Nicholson Candy Co., Barnbrldge

Ga. .65
Novak ~Grocer Co.,, Chicago-—-— 870
Overmyer Co., Toledo ----- 6.72
L. Oppenhelmer N. Y. -96
Palmolive Co., Chicago -- 764.40
Perfection Mince Meat Co,,

Newark, I 772.30
A. H. P.erfect & Co., Fort Wayne_ 1250
Pet Milk Co., Coopersville ¥
Permutit Co., New Y ork-- 00
C. A. Person, Inc., St. Pau
Peiter Auto Co, Grand_ Raids __ .
Phoenix-Hermetic Co., Chicago — .96
Potter-McCune Co., McKeesport,

Pa. .25
Porter, Eastman Byrne Co., Chi-

cago 1,190.51
Pro?ress Market, Grand Rapids — 951
Railway Terminal & Warehouse

Co., Chicago-— P 653.86
Reid-Murdock & Co., Chicago--—-- 7.27
Rose & Neuman, Detroit 16.69
Royal Typewrlter Co.,, Detroit-—- 5.00
St.”Joe Canning Co., 'st, Joseph .80
Stalter Edge Tool Co., Grand Rap. 2.00
Standard Qil Co., Grand Rapids __ 347.99
Will Shafer, Coopersvrlle —————————————— 3.0
Sprague Sells Corp., Hoopestown,

nL .15
Sanford-Riley Stoker Co., Woor-

cester, Mass. 80.09
Savage Bros., Chicago ---- 5.40
A. E. Staley Mfg Co., Decatur, 111 43874
Salesmen’s Bonus A CcouNts-——— 141.45
Steele-Wedeles Co., Chicago - 16.72
C. N. Stemper Co., Dayton-- 4.65
Sam Seelig Co., Los Angeles-—-— 19.20
Senneft-Herr Co., Sterlin 11 — 15.00
Spencer-Hogin Grocer Co., Marion,

Ind. 37.50
F. H. Swett & Co.,, Chicago-——--- 10.96
Scbhnelder Bros. & Co., Blooms- 18
Stechger Litho. Co. Rochester 686538
Henry Smith, Grand Rapids-——- 7855
Sioux Falls Grocer Co., Stoux Falls 29.91
Henry Smith, Grand Rapids --—- 5.00
Nate Srmpson Hartford --- 4.63
Simpson Acres, Hartford 83.29
Stone-Ordean-Wells Co., Duluth— 100.00
Stockton Co., New Orleans 19.25
Surkin & Portnory, Chicago--—--- 54.05

F. C. Traver Paper Co., Chicago 21.00
Travis. Merrick, Warner '& John-

son, Grand Rapr S

Tisch-Hine Co., Grand Rapids — 12069

Thorton Bros. & Co., Terre Haute 19.46
L. H. Udell & Son, Grand Rapids 5.25
Wm. E. Urschel, Valparrso Ind. 84.10
IT. S. Gypsum Co Chicago--—-—--—-- 123.52
Van Driele & Co., Grand Rapids— 9.25
Mr. Vaughan, Grand Rapids -— .80
Vandever- Ansley Co., St. Paul-— 16.90
Vernon Commercial Co. Los An-

geles - 1,50
Warfield, Pratt & Howell Co.,

Des MOQiNes  -e-mememermememeercenen .39
Webster Thomas Co., Boston--—— 4.39
W heeler-Van Label Co., Grand

Rapids 13.00
Geo. F. Wescott, Inc., Grand Rap. 550

Western Paste & Gum' Co., Chicago 7172
West D|5|nfect|ngi Co., Detroit — 1225
Wing & Egans, In Detroit-— 494.06
White Adv. Agency, Grand Rapids 341.93
Wolverine Carton , Grand Rap. 1,812.05
W. B. Woodcock & Co., Chicago .50

Wurzburg Dry Goods Co., Grand

Rapids 252.27
Y. W. C. A, Grand Rapids--——--- 25.00
Yeolin Bros. Mercantile Co., Denver 12.48
Zeeland Canning Co., Zeeland-—- 468
Bancker-Nicholas Brokerage Co.,

Denver 9.75
Buse & Caldwell, Pittsburg--—-—-—-- 19.00
Biddle Purchasmg Co., Chicago — 49.57
Brown Bros. Brokerage Co., Denver 281
C. B. Cook, WinWinnetka, 111 — 21.84
Harry J. Conlon, Toledo-----------_--- 16.21
Chandler-Mull  Co., Cedar Rapids 306.99
Geo. J. Christgau, Buffalo--—--—--—-—-—-- 2.38

Clark-Brown roker. Co., Duluth 149.39

Continental Brok. Co., Indianapolis = 292
M. H. Daane Co., Grand Rapids— 349
Detroit Commerce Co., Detroit — 373.16
F. L. Dutton Co., Columbus -—— 241.56
c! L. Dietz Co,, Indranapolrs ————— 76.52
Donelson & Poston, Memphis __106.13
H. F. Drobisch & Co.. Peoria 18.13
Dunne-McCord Co., Syracuse 9.50
C. F. Evert, Sioux C ity --—-- 4.95
C. J. Flersheim, Chicago -- .
Jay G. Feldstein & Co., Prttsburg 83.25
C.” Ray Franklin, Kansas City __ 17.97
H. J. Fishwick, $t. Augusting--= 66.15
Fosher Brokerage Co., South Bend 9.31
B. A. Griffin & Co.. Milwaukee — 6.00
R. G. Grubb, Lima, Ohio ---- 32.87
Leon C. Gemmill, 6.76
Gilmore & Wac .
Hall Brokerage Co., Indianapolis. 19.39
E. S. Hooper, Salt Lake C ity -—-— 61.20
Raynor Hubbell Co., Louisville — 7.20
Stanley Hawkins, Buffalo ----------- 4.50
Hume Brokerage Co., Burlington,

lowa 22.30
V. M. Harrison Co., Pine BIuff, Ark. 45.53
W. Donald Jones Co., Dal’as, Texas 23.30
M. J. Kellner, Springfield. 111.-— 26.59
Wm Lawson Co., Fort Wayne — 86.40
A avN? Hancock 7.10
r! T oore Co., Chicago - 2.92
Mich. Brokerage Co., Detroit 23
Edward Messer Prttsburg -

Mac Brokerage Co., St. Louis

MICHIGAN

Newman Brokerage Co.,

Omaha- 11571
Northern Brokerage Co.,

Rockford,
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REAL VALUE

341
Old Settler Co, St Paul ———— 1.56
R. R. Pennywrld Charlestown W.
167.78
WsardDh7 Patton Co.. ¥ioux Falls, 134.04
E. H. Royer & Co., Des Moines — 26153
F. C. Robinson, New York ------ 3.00
R. B. Reeder & Co, Terre Haute — _9.65
Chas. Rockerl & Sons, Cincinnati 28.10
Scott & Kelley, Wilkes Barre, Pa. 17.42
C. N. Stemper Co., D ayton - 31
Chas. B. Smith Co.. Dayton 71.69
J. W. J. Sutter, Baltimore --—--—-—-- 1.44
C. L. Taylor Co., Canton, Ohio , 26.26
Van Dvke & Schugart Hazelton, 475
Pa, :
\9 % Virgil, lChicggo P 43223 é:REdSCENT GAFf\]TERYC(Ec't
andever-Ansley Co,, aul — roadway, ew York Ci
Frank C. Wagner Co., Cleveland- 23.40 515 Y y
G. Willett Warren. Lansin 100
A. R. Wagner Co., Philade h| 70.64
W " A Varborogh, Adlanta %8  MQSHER SALES SERVICE
m arborog tlanta .
Allen Quinlan Co., St. Paul 9.28 Q . . K
Abel;deden Wholesalek Grocer Co., A Business Building Service
Aberdeen, So. D ak.------mmmmmmmmmeneae 5.10
Barnett,IGerhardt W inters Grocer 55 For Merchants
Co., Clinton, Mo. --------moemmeeoeeeee . ichi
Barrett Brothers, Virginia, Minn. 117 Wayland M|Ch|gan
John A. Brehmer & Sons, Detroit 1.33
Albert F. Bridges & Co., Chicago 150
P. H. Butler Co,, Pittsburg - 21.25
City of Grand Raplds -1,202.
gonsurrrlrers %oweé Cod grandd Rap 4%2%
ictaphone Co ran apids--— .
Edgar’s Sugar House, Detroit -—— 7.61 PAPER SHELL
Esterville rocer Co., Estherville, 1230
lowa .
Foley BT0S. Grocer Co., St. Paul 109.20 PECANS
Brliedman CB_ros. Wholesale Grocer, o
ansas C ity .
8rig s, C%r()p’%r & CoD St. Paul — 23%?2, Prom pt EXprESS
rosberg euter, Detroit -------- . i
Geymann & Miller, Detroit 9.77 Shlpments

Greene Babcock Co., Cleveland_162.23

A. Hyde & Son, Grand Raprds —29.70
Chas. Hewitt & Sons, Des Moines 1146
Halligan Co., Des Moines 4.15
JegNetDt Bros. & Jewett, Sioux Falls, »7
Kemper-Thomas Co., Cincinnati ,, 33250
David Kirk Sons & Co., Ltd.,

Findlay, Ohi0 =--------ommmmmmmoeeen .35
Kirgan Brothers Co., Cincinnati— 75
J. Kempa & Sons, D' tro it-m-—mm 1.59
Andrew Heuhn Co Sioux Falls,

D. 3.94
Lagomarcrno Grupe Co., Cedar

Raplds 110.05
John Leslie & Co., Chicago . 6.90
Letts Fletcher Co., Marshalltown,

lowa 27
Louis Lightstone, Detroit - 13.33
Larson Wholesale Grocer Co.,

Kansas City, Kan. =----se-mommmmeee 75
Mich. Bell Tele. Co., Grand Rapids 1592
Missouri-lllinois Stores Co., St.

Louis 6.30
Michigan Tradesman, Grand Rapids 3.00
Michigan Mutual Llablllty Co.,

Detroit 446.82
Geo. R. Newell & Co. Mlnneapolls 12.00
Postal Tele. Co., Grand Rapids__ 347
Penick & Ford Sales Co., Inc.,

Cedar Rapids 276.32
Reid Murdock & Co., Boston-— 9.32
B. A. Railton & Co, Chicago--— 213.32

Ridenous-Baker Grocer Co.,
City 4- 3126

Railway Terminal & WHholesale
Co., Chicago 1,544.63

Sioux Falls Grocer Co., Sioux
Falls, S. D. — 96.91

iTrank C. Schilling Co.. Green
Bag Wis — 233
tanczuk Detroit 2.74

C. B. Smith & Bros.,
Sutherlan & McMillin’ Who. Grocer,
Pittson, Pa.

1-74
Steele Wedeles Co., Chicago-——— 80.71
Who, Gro. & Produce Co.. So.
Chicago 2.50
J. & M. Steiner,Milwaukee-————— 3.13
Sprague Warner & Co., Chicago- 37.38
Utah Who. Grocer Co., Salt Lake
City 1.82
U. S’ Gypsum Co., Chicago -------- 32.00
Western” Canners Ass’n.. Chicago 15.00
W arfield-Pratt-Howell Co., Des
Moines 8.65
W inston-Harper-Fisher Co., Min-
neapolis 34.80
Frank Zinsmeister & Co., New
Albany, Ind. 1.26

G. R. National Bank, Grand Rap. 33,500.00
Martin Exch. Bank, Grand Rapids 2,500.00
Fourth Nat. Bank, Grand Rapids 5,800.00

Eddy Paper Corp., Three Rivers 7,982.10
Gririnel-Row Co., Grand Rapids 2,250.00
R. D. Waterman, unknown -— 595.79
Cargill Co., Grand Rapids --———— 772.10
T. E. Graham ,000.00
Porter-Eastman & Br 151089
Durham & Vandellnde 300.00
J. 'S. Croshy Co. 2,600.00
Mich. Loth.” Co.. Grand Raplds 2,200.00
Sprague-Sells Corp. 500.

Peerless Husker Co. ----------- 600

Prairie View Canning Co.
B. C. Box Co., Battle Creek-—-
Henry Smith, 'Grand Rapids
Lamont-Corliss  Co.

Porter Ranch__ = —eeeeeev 400.00
G. R. Varnish Co. Grand Rapids 450,00
Page Hardware Co., Grand ap. 350.00
Milwau. Printing Co., Milwaukee 750.00
Barclay, Ayers & & Bertsch, Grand

Rapids 600.00
C, W. Martin 3,000.00

Livingston Snow
Company

Quitman, Georgia

Y0
Ranking

Under hoih Stole
and lederai Supervision

We are ah near a« y°“r
box. As easy to ban
as mailing a letter.

Privacy

No one but the bank’s officers
and yourself need know of your
account here.

Unusual Safety

Extra Interest

Send check, draft,
or cash in
Either savin
trfrcates of
withdraw

Capital and sur
Resources over

Cinx1x
with us

money order
registered ~ letter.
s account or Cer-
You can
time.
lus 1312,500.00.
4,000,000.00.
Send for free booklet
on Banking by Mall

HOME STATE BANK
for SAVINGS

MICHIGAN

For Quality, Price and Style

W einer Cap company
Grand Rapids, Michigan

19

|, \M Vib IENBR GoE

Grand Rapids - *
Distributor

Nucoa

The Foodof the Future

CHEESE of AIll Kinds
ALPHA BUTTER
SAR-A-LEE
BESTFOODS
HONEY—Horse Radish

OTHER SPECIALTIES
Quality — Service — Cooperation

Muskegon

Sand Lime Brick

Nothing as Durable
Nothing” as Fireproof
Makes Structure* eautiful
No Painting
No Coat for Repairs
Fire Proof
W eather
Warm
Cool

Proof
In. Winw
In Summer

Brick is Everlasting

Grande Brick Co.,, Grand
Rapids
Saginaw Brick Co., Saginaw

Jackson-Lansing Brick Co.,
Rives Junction.

$200,000

NORTHERN
MICHIGAN
PUBLIC
SERVICE CO.

First Mortgage 20-Year
Sinking Fund Gold Bonds,
at 97 and Interest, to
Yield

Over 6.25%

Company is successor to
the Boardman River
Electric Light and Pow-
er Co. which has oper-
ated since 1894. Will
own and operate two
hydro-electric plants on
the Boardman river,
furnishing light and
power to Traverse City.
Bonds will be secured
by a first mortgage on
all physical properties
of the company, ap-
praised at more than
$400,000. Net earnings
for five years 1920-24
were $185,833.22, or av-
erage annual rate of
more than three times
interest requirements.

A E.Kusterer& a

Investment Bankers

a0 Brokers

Michigan Trust Building.

citizens 4267 Benmain 2435



“While the Goodman Slept, the Thief
Came.”
W ritten for the Tradesman.

The Atlantic & Pacific Tea Co. has
just opened twenty stores in Houston,
Texas, and its opening advertisements
are reported to have carried the asser-
tion—or the inference—that house-
wives might look for savings of “over
fifteen per cent.” by trading there.

Thereupon, one editor writes: |
don’t know whether there is a retail
grocers’ association in Houston. If
there is, I am curious to know if it
followed this with a denial, because it
isn’t true.”

Well, to my mind it matters little
whether the statement was literally
true, because what grocers’ association
ostensibly exists in Houston is, in my
exerience, so dead it has gone through
the process of dissolution with char-
acteristic odors—and in all probability,
taking all factors into account, the
fifteen per cent, is not much of an ex-
aggeration. | feel thus because of the
following facts, known at first hand:

From lists of grocers’ associations
and their secretaries, Texas looks as
promising as it is big. Almost every
cross roads town is listed as having
both an association and a secretary.
This allured me to high hopes when
| went through Texas a few years ago.
But | had gone to few places before |
realized that lists of secretaries did not
mean working associations. And two
preferred examples of somnolence were
Houston and Galveston, which, be it
noted, are two prominent Texas cities:
Houston 165,000 and Galveston around
55,000.

As usual, | wrote ahead in the work
of making dates for meetings and
talks. Effective responses came from
El Paso, San Antonio and Fort
Worth. | also had a hearty reception
in the little town of Cuero—a name
which means the bull’s hide. | ac-
knowledge such co-operation gladly.

I got no response from Galveston,
though | wrote several times to the
man supposed o0 be in charge there.
From Houston | got a “can’t be did”
reply—something | never take as final

Having several days in Houston, |
was able to call up the alleged secre-
tary. He declined to do a thing. He
was altogether too busy running ;
merchants’ credit bureau—for mer-
chants other than grocers—to bother
with grocers.” His remarks to me
were like this:

“Whynell should | fuss with a lotta
indifferent rummies like grocers, fel-
lers who don’t pay their dues, who
wont say a thing at meetings, who
bellyache about everything and help at
nothing, when | can work for real
money, serving live wire merchants?

Recalling how the well known “aver-
age grocer” will sit in the few meetings
he ever goes to, half asleep, and when
you rouse him by loud talk about real
menaces to his business will merely
blink at you in startled fashion, | real-
ly could not blame that secretary. But
having work to do among Houston
grocers, | got busy and gathered to-
gether a meeting of—how many, think
you? Well, from that big town | suc-

ceeded in getting out around twenty-
eight.

In Galveston—a name that some-
how suggests “galvanizing,” which is
what many local grocers need—I could
create no interest because | had not
time to do personal work. The secre-
tary there was engaged in the same
profitable work as his Houston brother.

Easy picking for the Atlantic &
Pacific Tea Co.? Yes, just about as
easy as it was for the thieves to break
into the house while the goodman
slept, as runs the story in the Bible.
And it will be the same elsewhere, so
long as grocers expect help altogether
outside themselves, are mentally lazy
and feel secure in the belief that “this
is not a chain store town.”

And it is well to note, in passing,
that wherever you find indifferent,
easy-going, slipshod grocers, you find
prices on plenty of lines so unscientifi-
cally fixed that the claim to save the
housewife fifteen per cent, can be made
to look at least plausible. Rule of
thumb methods of pricing won't take
anyone very far these days.

One secretary, tired almost beyond
endurance by conditions such as | out-
line, wrote to me lately along these
lines:

“Regarding your recent story about
their methods in open meetings, | have
been trying for some time to induce
some of our big men to do that, with-
out success. | get discouraged over
the indifference of grocers to associa-
tion work. Why is labor so strong
and why does it accomplish so much?
Because labor is 25 per cent, organized.
W hat percentage of the 350,000 gro-
cers is organized, with only 17,000 in
the National Association?

“l have given these problems con-
siderable thought for many years and
| feel that it is your duty and mine
to try to lead grocers out of the rut
into real association work, but | get
discouraged at times. If we could get
75 per cent, of the grocers actively into
our organizations, local, state and Na-
tional, we should have the strongest
organization in the world.”

| believe my answer may be quoted
rather fully, because that will show
what we are all working for and what
we must continue to do. _ | wrote:

“The problem oi getting grocers to
say things worth while in meetings i.
common to all lines of associated effort.
If you ask any man to define co-opera-
tion and suggest that it means give
and take, he will agree; but here is the
way it registers in his mind and how
it works out in practice: give and
TAKE.

“How can any progress be made
under such circumstances? How can
anybody reasonably expect to take out
anything more than he puts into it?
No man would think it possible to put
ten dollars in a bank and draw out
a hundred dollars. Yet that is what
practically every member of a grocers’
association seeks to do, consciously or
unconsciously.

“Your illustration about labor is an
old one. We must remember, how-
ever, that laborers didl not organize
themselves at all. The work was
done by strong, determined men who

(Continued on page 31)
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Your Sales
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FLEISCHMANN’S YEAST
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MEAT DEALER

Present Wide Variance in Beef Values.

Carcass and wholesale beef cut
values were never at greater price
variance, according to grade, than at
the present time. Wholesale values of
steer carcasses this week ranged from
$9 a hundred to $25 a hundred, and
cuts from these carcasses varied a
great deal more. Short loins from
which you get your club, delmonico
and porterhouse steaks ranged from
$50 down to $12 a hundred. This
wide spread is due to supply and de-
mand for the different grades, and
we will not attempt to say at this time
whether such a difference is justified
by difference in the meat quality or
not, since we are dealing with a mar-
keting problem rather than a dietetical
discussion. The point that we wish to
bring to your minds is that with such
a wide variance in wholesale costs re-
tail prices naturally vary relatively, and
unless the housewife is competent to
judge grade in the retail shops or on
delivery those paying the higher prices
may feel that they are being charged
altogether too much for what they are
getting. Again, this wide range gives
retailers who are none too careful as
to descriptions of quality as stated in
advertisements an unusual opportunity
to make their window signs and other-
wise published figures look particular-
ly attractive to those not able to com-
petently select meat according to grade
and who must wait until the meat is
cooked before knowing its real value.
Let us warn you, as consumers, then,
not to feel that because prices are
shown in a certain shop several cents
a pound below what you paid your
butcher that you are being cheated.
It may be that your ideas of quality
are higher than other housewives in
the dining room and you are classed by
your retailer as a critical consumer
whom he must satisfy if he is to hold
your patronage. Another thing may
be properly stated here, we think, and
that is that selected cuts from high-
priced carcasses must command not
only a higher price than similar cuts
from low-priced carcasses, but also
they must bring relatively higher prices
with reference to the wholesale cost,
because a great deal of the carcass
goes into the bone and fat boxes, and
this fat and bone does not bring any
more, as a rule, when cut from a high-
price carcass than when cut from one
much lower in value, and consequent-
ly shows a greater loss that must be
compensated. All of these elements
must be considered.

How Retail Sales Are Influenced by
Prices.

Retail prices of meats, not unlike
retail prices of other commodities, are
expected to regulate amount of any
particular kind of meat entering into
human consumption. In other words,
a relativity between meats is theoreti-
cally maintained and a balance in op-
eration with regard to and in line with
desirability of the different cuts and
kinds. To what extent does this ap-
ply in actual practice? Over a long
period of time the general demand is

MICHIGAN

unquestionably influenced by cost, but
within the vision of the marketman
who is chiefly interested in his own
market the sales of the moment and
at his place hold major interest, and
it has often seemed to him that when
prices on a given commodity were run
up, due perhaps to temporary shortage,
the demand increased rather than grew
less, and this condition tended to fur-
ther advance the market price. As a
matter of fact, it is not unusual to
hear marketmen say that the higher
certain meats go the more urgent is
the demand. We believe a more ac-
curate analysis of this phase of mar-
keting would show that demand real-
ly grew less, but that supplies were
so short that balance is not created
due to decreased supplies being re-
duced more than the demand. It is
rather unusual for all meats, taking in
all classes of carcasses, including
steers, cows, vealers, calf carcasses,
lambs, mutton and pork, to be short
in supply at the same time, and it fre-
quently happens that one kind of meat
will be abundantly offered while an-
other is short. At such a time market
values of the kind light in supply, may
be abnormally high while the kind lib-
erally offered may be moving slowly
at declines. A closer study of the
situation by consumers would help to
place marketing of meats, considering
all classes as a whole, on a more stable
basis, and this would be brought about
by moderately reduced consumption of
the more costly meat and more liberal
use of the kind plentiful. A little more
attention to advertised prices, as pre-
sented by reputable dealers, would
supply the desired information in per-
haps the best way for housewives.

Do You Know How To Buy Turkeys?
When you select your turkeys for
the holidays, says the United States
Department of Agriculture, one of the
chief considerations is the amount and
quality of the flesh on the body, es-
pecially on the breast, back and hips.
Plenty of flesh m'eans plenty of meat
for carving, and there should be also
a generous amount of fat to insure a
moist, tender turkey. The French al-
ways expose a turkey in the market
with the back up so the buyer can
better observe how plump the bird is.
Feeling the end of the breast or keel
bone and examining the spurs on the
feet may give some idea of the age
of a turkey, but these tests are not
infallible for picking out a tender tur-
key. Almost any turkey can be cook-
ed so that it is tender; but it is, of
course, easier to roast a young bird.

Must Pay the Price.

The person who has such vitality
as to lead him to defy the laws of
health and to boast that he pays no
price, no matter how he lives, is likely
to be the first to exhaust his account
of health prematurely.

On the other hand, observance of
the laws of hygiene affords wonderful
results in producing vitality and en-
durance.

Mistakes don’t just happen. They
are due to ignorance or carelessness.
The cause can be removed.

TRADESMAN

ExyryAeal Delicious

cat ,
HEKMANS
Crackers and
Cookie-Cakes

cookie-cakes and crisp
appetizing crackers— There is a
Hekman food-confection for every
meal and for every taste.
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Grand Rapids.Mich

Fresh Fruit for Thanksgiving

Florida Grapefruit and Oranges
Emperor Grapes

California Navel Oranges
Cranberries,Figs,Nuts and Dates

The Vinkemulder Company

Grand TK.apids, Michigan

M. J DARK & SONS

GRAND RAPIDS, MICH.

Receivers and Shippers of All

Seasonable
Fruits and Vegetables

NOW READY
High Grade Goods at Low Prices

JOWHEY'S Putnam Factory

HOLIDAY PACKAGES GRAND RAPIDS, MICH.

21



HARDWARE

Michigan Retail Hardware Association.
President—Scott Kendrick, Flint.
Vice-President—George W. McCabe,

PetoskeE/. i .
Secrefary—A. J. Scott, Marine City.
Treasurér—William Moore, Detroit.

Final Preparations For the Christmas
Trade.

Right after the Thanksgiving Holi-
day. the hardware trade will be plung-
ed into the Christmas shopping season.
It mav take a week or two for the big
rush to set in, but the wide-awake
hardware dealer will do everything
possible to stimulate early buying. In
the meantime, active preparations are
in order.

A problem which the hardware deal-
er must meet, if he has not dealt with
it already, is the re-arrangement of
his stock, to give the utmost possibl
prominence to the lines he intends to
feature for Christmas trade. This can
as a rule be best done by getting such
goods at the front of the store, and as
far as possible centralizing them in
one point. This is, however, a matter
in regard to which opinions may legiti-
mately differ. There are some dealers
who argue that the scattering of
Christmas gift lines throughout the
store helps to stimulate trade in staple
lines as well.

In most hardware stores, however,
the rule is to give every possible prom-
inence to Christmas lines, to bring
them right to the front: and quite often
they are played up. particularly in the
last stages of the Christmas -season, to
the practical exclusion of everything
else.

Some dealers have adopted the plan
of forming a bazaar or a department
containing only lines suitable for
Christmas shopping. This however
can be done only where there is an
abundance of floor space. Most hard-
ware dealers are satisfied to get the
Christmas stock well to the front. The
advantage urged for this plan is that
it enables the hardware dealer to con-
centrate and centralize such goods as
people are most likely to buy at Christ-
mas time. Instead of having to go
from one part of the store to another,
the Christmas shopper finds every-
thing offered in a compact space.

To make it possible to group all
Christmas goods at the front of

store, it will be necessary to tem-
porarily relegate certain of the less
active lines to the background. In

doing this, he careful to move back
those lines in which there is, at this
particular season, little or no demand.

In the choice of goods to be featur-
ed, the hardware dealer must bear in
mind that the biggest results can be
obtained only by interesting as many
people as possible. That point should
govern in the selection of lines to be
featured, and in the amount of display
given them. It is desirable in most
cases to display goods of the highest
quality as well as lines which appeal
to the medium priced trade. Articles
selling at wide range of prices will be
in demand during the Christmas
season. Quite often the price he wish-
es to pay for a gift for some one in-
dividual is the one fact the intending
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purchaser knows when he comes into
the store. So make the price range as
great as possible; have something to
suit every purse.

Where a hardware dealer carries a
toy stock it will be advisable to keep
the toy department as far as possible
separate from the rest of the store.
The reasons for this are obvious. It
gives, in the first place, a better chance
to display the stock. In the second
place, it prevents the overcrowding of
the main store. A toy department
will be overcrowded with children
more or less all the time during the
last few weeks of the season. Natur-
ally, this would seriously inconveni-
ence the store staff and regular cus-
tomers, if the toy department were
mixed up with the regular hardware
lines.

In the majority of hardware stores
handling toys, the plan generally
adopted is to use the second floor.
If there is no suitable show room
on the secondo floor, a temporary
show room can generally be ar-
ranged  without much  difficulty.
Stock rooms can be temporarily clear-
ed out for this purpose. The room
may not be specially adapted for this
purpose; but after all, the goods are
the thing. If the toy display is suf-
ficiently attractive, any shortcomings
in the room itself will be overlookr
Quite often it is found advantageous
to introduce the bazaar effect here.

Another advantage of setting aside
Christmas departments at this time of
year is that it helps the hardware deal-
er if he so desires, to put these depart-
ments upon a strictly cash basis. A
good many hardware dealers frankly
say that it does not pay to sell Christ-
mas lines on the credit plan. People
buy on impulse, and when time for
reflection arrives they sometimes re-
gret what may then be regarded as ex-
travagance. If the article in question
has not been paid for. difficulty may
be experienced in collecting.

It is much wiser to adopt the cash
principle, if it can be done; but where
the hardware dealer has been doing
business on a credit basis, it may some-
times be difficult for him to set an
arbitrary rule contrary to his daily
principle to apply around Christmas
time. The difficulty is partly over-
come when Christmas goods are
placed in a separate department, thus
giving support to the idea of a differ-
ent sales basis for that department.

Why not hold a special Christmas
opening? If adequately advertised and
featured bv the sale of a leading line,
such for instance as a special line of
toys, the results will be the creating
of a distinct degree of interest in the
public mind. Many of the large de-
partment stores have adopted this
principle with excellent results; and it
is noticeable that in most instances the
Christmas opening is a good many
weeks in advance of the Christmas
holiday. W.ith the regular hardware
dealer the Christmas opening, should,
at the very latest, come as early in
December as he can arrange it

A feature which should not be over-
looked is the necessity for planning
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the Christmas, advertising campaign
well in advance. There is very little
time during the actual shopping season
for the hardware dealer to give atten-
tion to the intelligent preparation of
advertising copy or the arrangement
of the displays. Whatever time he
finds for the purpose will be so short,
that the advertising turned out is not
likely to be so strong and effective as
it should be.

It is, therefore, a wise plan to either
map out all advertising well in advance
or, when occasion allows, to actually
prepare the copy several weeks ahead
of the time when it is to be used. The
same rule applies to window displays
and show card writing. In the matter
of displays the trimmer should ar-
range to have all his properties ready.

In connection with the Christmas
opening, whenever it comes, it is often
a good stunt to stage the arrival of
Santa Claus. W ith one big city de-
partment store the annual arrival of
Santa Claus is an event to which, in
the course of many years, the young
people of the city have learned to
look forward. Each year new and
«tartling stunts feature the arrival of
Santa. When motor cars were new,
he came in a car: when aeroplanes
were new, he landed from an aero-
plane Some department stores stimu-
late interest for a week or ten days
beforehand by dailv bulletins detailing
Santa’s setting out from the North
Pole, the accidents and delays he ex-
periences. his progress each day. and
so forth.

In one small city Santa arrives at
a specified hour and in time to meet
the children coming out of the biggest
school. He distributes souvenirs and
advertising matter. Then he holds a
reception at the store, for the young-
sters. Each day for the first week he
visits one of the schools at coming-out
time, and jollies the youngsters. Mean-
while, daily talks to the Kkiddies are
run in the very center of the stores
big advertising space. Everything is
done to emphasize the fact that Blank s
Hardware Store is Santa Claus Head-
quarters, in that particular commun-
ity.

A Santa Claus stunt need not be
elaborate and expensive; and even if
no spectacular arrival is staged, it is
a good thing to have a Santa to go
about the store, help sell things, and
occasionally parade the streets and
visit the schools. Victor Lauriston.
Shrinkage in Farm Values Lowers

Price Level.

If any economists in Wall Street
still fear an inflation of commodity
values with the increasing business ac-
tivity they must have been happily
surprised on seeing the wholesale price
index of the Government for October.

W hat the Bureau of Labor Statis-
tics computation tells us in plain words
is that inflation does not exist. It
does not provide even a basis for the
assumption that such a thing is near
at hand. On previous occasions so
persistent and widespread an improve-
ment in buying power throughout the
country might easily have forced prices
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to artificial levels by inviting exten-
sive speculation in commodities.

At the beginning of summer our
leading wholesale prices index, that
computed by the bureau, registered a
general average in values of 155. Ex-
pressed in another way, the bureau
reckoned that prices then stood 55 per
cent, above the 1913 or pre-war level.
Then prices began to climb. By the
end of summer the index recorded 160
as the average price level for the coun-
try. Business was improving and cer-
tain prophets began to shake their
heads.

In September the index indicated a
tendency of prices to waver and in
October, we now hear, the general
average dropped to almost 157. Not-
withstanding an acceleration in the de-
mand for goods the sharp advance in
prices has been effectively checked.

Interesting enough, what brought
prices down as a whole in October was
the decline in the farm products and
food groups. That is where the ad-
vance of the last year had been pro-
nounced. In fact, except for the rise
in these two groups the general level
of prices would not have been lifted at
all during the last year. Last month
live stock and poultry prices fell, with-
in the thirty-day period, from 155 to
145, and that of course encouraged a
smart recession in quotations for
meats.

To say that absence of inflation is
the most encouraging sign in the pres-
ent business situation does not tell the
whole story.

It is the new stability in prices that
business men see, and the disappear-
ance of maladjustments, which pro-
vides the solid basis for the future. Of
course old relationships were not re-
established between groups even in
October. We find that clothing still
stands at 189, whereas another im-
portant group, metals, stands at 127.
The more serious maladjustments have
been corrected, however, and it is
scarcely logical to expect that all for-
mer relationships between groups ever
will be restored.

A stabilization of wholesale prices
at levels satisfactory to producer and
consumer is what the country needs,
irrespective of whether that does or
does not mean a return to pre-war
prices in any particular group.

Paul Willard Garrett.
[Copyright, 1925.]

Futuristic Patterns in Bags.

As in other accessories, the futuristic
vogue is dominant in women’s hand-
bags at the present time. A number of
manufacturers visited the Paris |
dustrial Arts Exhibition last Summer,
and many of the decorative patterns
featured there were avidly seized up-
on as providing that touch of novelty
which consumers here are seeking. In
the patterns, which are pressed or
painted on the sides of the popular
flat bags, there are as many as seven
colors in a single design. In keeping
with these patterns, leather bags are
featured most, as the color effects are
best brought out on them. So stronj
is the call for this merchandise that
two weeks' delivery is asked by manu-
facturers. The futuristic trend promis
es to continue well into the Spring.
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News and Gossip About Michigan
Hotels.

Detroit, Nov. 24—Preston D. Norton
of the Hotel Norton, is President of
Michigan Greeters, Charter No. 29,
and he is ambitious that his shall prove
a record year. Hence he and other
members of that body are bending all
their efforts toward securing new
members.

Greeters are what were once known
as “front office” men in the old cate-
gory of hotel operation. Those who
are eligible to membership are “white,
male persons who have had at least
six months’ experience back of th* ho-
tel desk, in the auditor’s or private
office, publicity department of any
duly recognized hotel, club or apart-
ment house, or who is at present em-
ployed in one of these positions.”

Honorary members are also provided

or. ) P

This is a deserving organization, is
reorganized as such by all the best ho-
tel men in the country, and it ought to
be encouraged by hotel owners and
managers everywhere to the extent of
seeing that their employes become
members thereof and remain in good
standing thereafter. _

It is in no sense a union as con-
templated in the accepted definition of
that term. On the contrary, in the
Greeters code of ethics we find this
fundamental statement.

“We will co-operate with instead of
agitate against our employers. We
will give to them the utmost in our
ability for the furtherance of the prog-
ress of their enterprise. We will dis-
charge our duties, not in the sense of
giving so many stipulated hours of la-
bor, but will maintain, at all times, a
keen interest in the advancement of
their interests and will lend our every
endeavor to make them greater and
better establishments. We will stand
in unison with our employers against
the loss of their industry at all times
and under all conditions, that we may
grow with our employers, that we may
succeed with their success, to the end
that when we arrive at similar stations
in our careers, we may receive that
same worthy co-operation that has
contributed to the success of our em-
ployers.”

Now there are a lot of embryo and
eligible Greeters in Michigan who
ought to affiliate with this organiza-
tion at once. “Organization” is the
watch word of the hour and when it is
for legitimate purposes it ought to be
encouraged.

The benefits to its members are
manifold, consisting among other
things, of facilities for securing posi-
tions when out of a position, and the
maintenance of the Greeters Home, in
Colorado, where indigent and disabled
members find a refuge.

Michigan Greeters are well up to-
wards the top rung of the ladder, but
at that they do not feel that they are
100 per cent., and are consequently
making a drive for new members.

Will. Rademaker, Hotel Norton, De-
troit, is secretary of the State organ-
ization.

Owosso is talking about a new 1WJ
room hotel. The site of the present
National Hotel is being considered, but
the property belongs to an unsettled
estate and is not easily available.

Some Michigan communities have an
unfortunate notion of constructing ho-
tels when they are not needed, but
| should say that Owosso r*ht sup-
port a new one, provided it was built
upon the site of the older one
attendant competition was eliminated.

Owosso has had a most wonderful
growth in the past few years, and its
manufacturing interests are important
and numerous. Her hotel facilities are
inadequate, and if they build judicious-
ly for their needs and not listen to the
chatter of promoters whose only in-
terest in the city is profit from stock

sales, they will do well.

Earl Greene, of the Hotel Crystal,
Flint, piloted me for two whole days
among the breakers in his vicinity and
many new scalps now hang in the
Association wigwam. Earl is some
member getter and collector as well,
besides being a most genial individual
whom hotel men of his acquaintance
swear by. He also drives well.

At Flint | found my friend, T. C.
Riley, busy as usual with the affairs
of the Dresden Hotel. This is a good
hotel and to my notion is well named,
as it resembles, in a way, a rare piece
of Dresden China—artistic and neat.

Mr. Riley has a well defined program
of making some sort of improvement
every day in his establishment. As he
cannot improve his table, which is al-
ways 100 per cent., he is constantly on
the lookout for some onoortunity to
make a change which will add to the
attractiveness of the rooms, and he is
to be commended for his enterprise.

Manager Bliss, of the Hotel Bryant,
Flint, advises me that he will open a
new coffee shop, to be hotel operated,
in a very short time. For manv years
prior to the kaiser’s war, the Bryant
was successfully operating a dining
room on the American plan, but labor
difficulties induced the management to
abandon the feeding game, since which
time the hotel has been doing a good
business without it.

| doubt the wisdom of the move,
but Mr. Bliss is no doubt in close touch
with the demands of his patrons, and
will, no doubt, pull it through without
loss, and if he can do this and give
his trade this added convenience he
will excite my admiration.

The numerous friends of Miss Agnes
Schelling, manager of the Porter, at
Lansing, and Miss Ruth Myhan, man-
ager of the Shamrock, at South Haven,
will be glad to know that these ladies,
who have been indisposed for many
weeks, are coming through nicely, and
will probably be able to report in per-
son at the Detroit convention in De-
cember.

A considerabe delegation of Michi-
gan hotel men are in the fray in Flor-
ida. Among them are E. S. Richard-
son. Kerns, Lansing; Geo. A. South-
erton. La Verne, and C. H. Montgom-
ery, Post Tavern, Battle Creek. “Rich”
advises me that Verne Cakins, former-
Iv at the Wright House, at Alma, is in
the real estate business at Tampa, and
Todd. Lunsford, of Muskegon, is de-
claring dividends from Florida sand at
St. Petersburg.

Harry Price, managing director of
the Durant, at Flint, was at the New
York hotel meeting last week, and re-
ports catching up with George Crocker,
of the Nicollet, of Minneapolis, while
there. George, you will remember,
used to be at the head of the Durant.

The Durant is doing well; in fact,
all of the Flint enterprises seem to be
prosperous. When the Durant was
first opened doubt was expressed as
to whether it would make good on sub-
stantial returns to its backers, but un-
der the management of Mr. Price, it is
proving that the judgment of its pro-
motors was not far wrong, so that
now, in addition to being one of Flint s
greatest attractions, it is making the
grade financially.

John Ehrman, owner of the Hotel
Rickman, Kalamazoo, will re-open the
dining room of that establishment
around the first of the year. The Rick-
man is already making a good showing,
but John feels that the wants of his
guests will be better met with Adining
service. Some years ago the Rickman
was operated on the American plan,
but for some time it has been running
European, and its patrons have felt
some inconvenience at the lack of feed-
ing facilities in the neighborhood. Mr.
Ehrman. as was demonstrated when
he was at Hillsdale, knows how to
“feed,” hence they will await with a
feeling of much confidence, the re-
opening of the hotel’s cafe.

The reduction of rates at the Morton

CODY HOTEL

GRAND RAPIDS
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KA1ho j$250up with bath
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PETOSKEY, MICHIGAN

The beat is none too good for a tired
Commercial Traveler.

Try the CUSHMAN on your next trip
and you will feel right at home.

CODY CAFETERIA
Open at 7 A. M.
TRY OUR BREAKFAST

Eat at the Cafeteria it is Cheaper
FLOYD MATHER, Mgr.

Excellent Cuisine
Turkish Baths

HOTEL BROWNING
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OCCIDENTAL HOTEL

FIRE PROOF
CENTRALLY LOCATED

Rat«« $1.50 and up
EDWART R. SWETT, Mgr.

Muskegon *e: MIlchl«*n

HOTEL DOHERTY
CLARE, MICHIGAN

Absolutely Fire Proof Sixty Rooms
All Modern Conveniences

RATES from $1.50, Excellent Coffee Shop
“ASK THE BOYS WHO STOP HERE”

HOTEL KERNS
Largest Hotel m Lansing
300 Rooms With or Without Bath

Popular Priced Cafterla In Connection
Rates $1.50 up

E. S. RICHARDSON, Proprietor

Columbia Hotel
KALAMAZOO

Good Place To Tie To

WESTERN HOTEL
BIG RAPIDS, MICH.

Hot and cold running water In all
rooms. Several rooms with bath. All
rooms well heated and well ventilated.

A good place to stop.

American_plan. Rates reasonable.

WILL F. JENKINS, Manager.

HOTEL HERMITAGE
European
Room and Bath $1.50 & $2

John Moran, Mgr

WHEN IN KALAMAZOO

Headquarter« for all Civic Clubs

Luxurious Rooms
ERNEST McLEAN. F "

150 Fireproof
Rooms

GRAND RAPIDS

Corner Sheldon and Oakes;
Facing Union Depot;
Three Blocks Away.

Rooms with bath, alngla $2 to $2.50
Rooms with bath, double $3 to $3.60
None Higher.

MORTON HOTEL

GRAND RAPIDS’ NEWEST HOTEL

400 Rooms—400 Baths

Rates $2.00 and Up

The Center of Social and Business Activities

THE PANTLIND HOTEL

Everything that a Modern Hotel shotdd be.

Rooms $2.00 and up.

With Bath $2.50 and up.
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Hotel, Grand Rapids, is proving quite
a jolt to many hotels in Michigan, es-
pecially in that vicinity. It certainly
will be impossible, without great loss,
to meet these rates, and there is no
legitimate reason why the other op-
erators should attempt to do so. Be
cause the owners of the Morton are
trying the experiment of reducing
their losses, rather than attempting to
bring their institution to a paying
basis, is no reason why other hotel
keepers, who have a legitimate invest-
ment, should place their establishments
on a non-paying basis, and reasonable
travelers do not expect it. Neither do
they expect hotels outside of Grand
Rapids to take on losses by making
such a foolish move. However, there
is a medium and safe course to pursue.
Reasonable rates, which bring a fair
return, are right at any stage of the
game. Frank S. Verbeck.

Time For Action Has Come in Coal
Strike.

Grandville, Nov. 24—John L. Lewis,
President of the United Mine Workers
of America, says that thousands of
American homes with heating plants
built for anthracite will run the risk of
“wholesale asphyxiation” if they at-
tempt to burn soft coal as a substitute
for hard.

This comes in the nature of a threat
made by the head of the striking an-
thracite miners who have held the
Nation by the throat for many weeks
quarreling with their employers over
a matter of wages.

If what he says is true t"en the
American people are standing very
near to a precipice over which the coal
miners propose to toss them unless
their employers come to their terms.
The right to strike is inalienable, but
the right to keep other men from work-
ing has been given to no man or set
of men, whether they wear the brutal
yoke of the union or otherwise.

What sort of a Caesar is this? On
what meat does he feed? Is he an-
other Lafitte the pirate who proposes
to commit wholesale murder ' order
to carry out the plans of a labor union
which bars miners who would work as
scabs?

This anthracite strike has held the
country by the throat, threatening mur-
der, until patience has ceased to be a
virtue. It is now time that the coal
consumers, who are the people, should
take this outlaw and his pals in hand
and set them down with a hard thump,
while honest workmen go into the
mines and turn out coal for those in
need.

The people should not hesitate to
call on their President to start some-
thing, and that right away.

Lincoln found a way to get things
done when traitors held up the hands
of the Government, and Coolidge has
,the most sacred right, under the con-
stitution, to re-open the mines in
Pennsylvania and set the wheels of
coal production turning. Will he do
it?

I believe he will when he sees the
dangers which threaten the lives of our
citizns because of these malcontents
under Lewis holding all hard coal pro-
duction in idleness while freezing winds
sweep over the country.

This is no time for hesitancy as to
what is the proper thing to do. When
a strike leader openly defends the
asphyxiation of the people, as does
Lewis, it might be well enough to de-
clare that man a traitor to his kind,
place him wunder arrest, declare the
strike off, and open the mines to honest
labor.

Coal the people must have and it is
foolish to stand and parley with a
tyrannical organization dominated by

murderers when little children are
freezing. o .
Under the Constitution President

Coolidge has the right to call this
strike against he welfare of the people
off, and see to it that miners go to
work at once producing for the masses.
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When strikers raised particular hob
in railroad riots in Chicago a number
of years ago, the then President sent
the U. S. Army into that city and dis-
persed the rioters and set the trains
moving once more.

That President was Grover Cleve-
land. Even though he alienated many
of his party friends because of that
act, he did not swerve a hair’s breadth
from his duty to the people, and that
one act served to make his name one
to be remembered in the Nation as
long as time lasts.

President Coolidge has precedents
enough to carry on right now. Let
Americans appeal to him for a dis-
persal of the tie-up in the anthracite
mines. The President has exhibited
courage heretofore and | believe he
will not hsitate now.

The threats of the miners should
not be left to go unheeded.

The time for arbitration of the
troubles in the mining districts has
gone by. No half way measures will

do. Strike from the shouldr and strike
hard is the duty of President Coolidge.
Open the mines without delay and let
the Government see to it that work is
resumed and coal furnished for those
clamoring for it.

The Government is all powerfud un-
der certain conditions, such as in
time of war. The same necessity for
immediate action on behalf of the
people exists to-day as was true when
Sumpter was fired on and when war
was declared against Germany later

n.

The United States Government is
supposed to be run in the interest of
the whole people. It would be ridi-
culous and humorous if the matter
were not so serious, to admit that a
few coal mining grafters should dic-
tate to the Nation.

Take up the cudgels in behalf of the
people. Mr. President, and no self
respecting citizen in all the country
will say you nay.

It becomes the duty of the ClIrf
Magistrate to stand squarely in de-
fense of the rights of the people. By
suppressing this dictatorial union
miners’ strike the President will be
doing only a plain duty which he can-
not shirk without dishonoring his

office.

Murderer Lewis’ bluff should be
called. Old Timer.
Items From the Cloverland of Michi-

gan.

Sault Ste. Marie, Nov. 24— Contrary
to the expectation that turkeys would
be scarce here this year, there was a
large number sent from here to the
outside markets, bringing the top price.
The quality was above the average.
While the demand for geese was limit-
ed, there were a goodly amount offer-
ed, but most of the geese will be held
over for Christmas and New Years.
Chippewa county is fast developing
into a producing center.

The hunting season is making some
difference with the meat business
throughout the Upper Peninsula, es-
pecially in the smaller towns, such as
Newberrv, Rudyard and Pickford.

C. Belpario, who for the past few
years has been in the grocery business
on a small scale, has sold his stock to
Joe Plaunt, who has made some chang-
es and redecorated the place. He has
re-stocked the store with a line of gro-
ceries and prepared meats and pro-
visions which makes the store one of
the best in the neighborhood. Joe is
giving his personal attention to the
business and promises to make a suc-
cess of his new venture.

We all know what we would do if
we had a million dollars. We would
wish it was two million dollars.

L. C. Sabin, superintendent of the
United States canals here, was elected
vice-president to succeed Mr. Ashley,
of the Lake Carriers Association, at
Cleveland, last week, which will mean
that Mr. Sabin will move to Cleveland.
He is one of our most distinguished
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citizens and it is with no small regret
that we give him up. His many friends
extend congratulations on the advance-
ment. The Soo has meant much to
Mr. Sabin, he having been the general
superintendent of the Saint Mary’s
Falls since 1906. The building of the
third and fourth locks and the making
of various canal improvements and
emergency dams have been carried out
under his direction. He graduated
from the University of Michigan in
1890 with the degree of Bachelor of
Science and in 1891 was given a de-
gree as civil engineer. While at the
university he worked as an inspector
for the engineering firm of Morison &
Corthell and several years after his
graduation he was an inspector
and assistant engineer with the
United States Engineering De-
partment. In 1905-6 he served as sec-
retary of the American section of the
International Waterways Commission,
where he engaged in studying the
regulation of Lake Erie and other
waterway problems of the Great Lakes.
He is the publisher and author of an
important book, Cement and Concrete,
which was published in 1904. He has
been on numerous local boards, includ-
ing the hospital, Carnegie library and
others; also a member of the La Sault
Club, Country Club and Rotary Club.

After buying our winter clothes we
know just how the French feel about
their war debts.

A. Freedman, who has been conduct-
ing a notion store on Ashmun street
for several years, has decided to go
out of business and is having a sale
of the entire stock. He has not an-

nounced just what he will do after
winding up the business.
Mike Hotton, who for the past

month has been in the meat business
at Bessemer, has moved to Detroit,
where he expects to re-engage in busi-
ness.

J. P. Werve has moved to Bessemer,
where he has accepted a position in a
retail meat market.

Nothing worries some people more
than the fear of getting down and out
and having to work for a living.

William G. Tapert.

Endless Chain Hosiery Sales Held To
Be Invalid.

Lansing, Nov, 24—We are pleased to
give to the members of our Associa-
tion and also to the members of the
Michigan Retailers” Council the fol-
lowing opinion of the Attorney Gen-
eral of this State with reference to the
selling of hosiery by the endless chain
method. The decision of the Supreme
Court of the State quoted by the At-
torney General is quite appropos. to
this case and does not require furtTier
comment from me.

Jason E. Hammond,
Mgr. Mich. Retail Dry Goods Ass’n.
Opinion By Attorney General.

You have orally asked my opinion
relative to the legality of certain con-
tracts which are now being made by
the Sales-Craft Co., of Detroit, to sell
hosiery. You wish to know if such a
scheme is not contrary to public policy.

The method you have outlined is
substantially as follows: A person
purchases a coupon for one dollar and
at the same time agrees to send the
coupon and three dollars more to the
company, which in turn agrees to send
him three coupons such as he pur-
chased and which he may sell to three
other persons for one dollar each, thus
receiving back three of the four dollars
paid by him. The three persons to
whom he sells, may likewise send in
their coupons and three dollars and
receive thr«e coupons each to sell. At
the time of returning the three cou-
pons, the company sends an agree-
ment whereby it promises when the
holder has sold his three coupons and
each of the three persons to whom he
has sold, has also sold three coupons,
that he will be entitled to ten dollars
worth of hosiery for the one dollar he
has actually paid out and his efforts
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in selling coupons. In other words,
when thirteen coupons have been sold
by him and his purchasers including
the one first purchased by him, he will
get ten dollars’ worth of hosiery. He
is also entitled to pay the difference
between what he and the three persons
to whom he has sold coupons have
sold and ten dollars and receive the
hosiery. Thus, if he sells three cou-
pons but none of the people to whom
he sells dispose of any of theirs, he
may advance six dollars which together
with the four dollars paid by him and
his friends will make the total amount
of ten dollars.

This is virtually the same kind of a
contract which was before the Supreme
Court in the case of Hubbard & Frei-
berger, 133 Mich. 139. In that case
a coupon was purchased for three dol-
lars and seventy-five cents, the pur-
chaser then paid fifteen dollars more
and received four other coupons which
he sold for three seventy-five, thereby
reimbursing him for the fifteen dol-
lars. Each of his four purchasers
could then pay fifteen dollars and re-
ceive four coupons. When that was
done the original coupon holder was
entitled to sixty dollars’ worth of
goods. Under this arrangement, a per-
son purchasing coupons and not selling
them was allowed face value therefor,
less the three seventy-five paid for the
first coupon, on the purchase price of
goods. The court said:

This presents the question first, as
to whether this undertaking of Auton
is against public policy. We are con-
strained to hold that it is. It is some-
what similar to the Bohemian Oats
scheme. It is a scheme which upon
its face shows that it cannot be worked
out without ultimately leaving parties
with these so-called coupons on their
hands, possessing no value, and is well
ca’culated to deceive ignorant people.
This engagement of Auton’s, _furnish-
ing as it does, the only consideration
for this note and being in itself against
public policy, is as though no contract
existed and furnishes no consideration
whatever.

The contract you have submitted
must, therefore, be held void, as
against public poliev.

As was said in the Hubbard case,
some parties under this arrangement
will get ten dollars’ worth of goods for
one dollar and a little work while uti-
matey someone will be left with cou-
pons on hand of little or no value.

Andrew B Dougherty,
Attorney General.

Apples Need Proper Air or They Will
Suffocate.

Washington, Nov. 24—t is said that
apples, like men, breathe. They take
in oxygen and give off carbon dioxide.
If there is insufficient ventilation in the
storage rooms they suffocate and die
of brown heart. Since scientists made
the discovery there has been a revolu-
tion in shipping ventilation, and al-
though a quarter of a million pounds
were lost through brown heart only
three years ago, this year it is regard-
ed almost as a curiosity. The new in-
strument which records the atmosphere
of storage chambers by a chemical
process will make the delicate work
of adjusting the ventilation a much
simpler matter.

Good Words Unsolicited.

H. E. Parmelee, dealer in general
merchandise at Hilliard, “It is with
pleasure that we renew our subscrip-
tion to the Michigan Tradesman.
Think we have taken it continuously
since 1888—when it was in the four
year old class. Have noted its steady
growth and improvement from year to
year and am looking forward to re-
ceiving the half century number.”

Superior Mercantile Co., Brimley,
“We cannot do business without the
Tradesman and do it right.”



Drug Store Adapted To Sale of Radio.

It is not easy to peer into the future.
When you come right down to it, any
attempt to do so is a guess. But by
considering certain elements, and
weighing certain probabilities, we can
sometimes get up a very good guess.
Tradition says that a certain astute
financier galloped from near the field
of Waterloo, releasing carrier pigeons
with instructions to his brokers in
London. He knew the result of the
battle. This was not peering into the
future, but he did know how the news
would affect the immediate financial
future. Any financier of intelligence
knew the same. But this man got his
news, applied it to the future, and
reaped an adequate reward.

Thousands of smart business men
thought the moving picture an enter-
taining toy.

“It will run about six months and
then play out.”

“Start a store show, if you like, but
I wouldn’t put any money into it.”

“Interesting, but it cant last.

These were remarks heard time and
time again. Plenty of people who
went into the business considered it
only a temporary proposition.

A man from Washington, D. C., had
to wait at a railroad junction in a
Pennsylvania town. As he loafed
around town he met up with the pro-
prietor of a moving picture show. The
show was not running at that hour,
but the proprietor was willing to talk

‘I have a store show,” he explained,
“and | clean up about ten dollars a
day.”

This looked pretty good to the
Washington man as a side investment,
and he determined when he got back
that he would open a store show in
the capital.

“Why don’t you do it, John?” was
the question put to him when he was
telling this story some years later.

“Because when | got back to Wash-
ington | found that another man had
opened a store show, and | didn’t
think any town would support two
moving picture shows.”

This sounds funny, perhaps, but it
is absolute truth.

The man who did open made a for-
tune, by the way. And the man who
didn’t has earned several hundred
thousand lollars in other lines of en-
deavor, so he is evidently no fool.

It just shows that you cant always
see ahead.

All this by way of preamble before
looking into the radio proposition.

This has grown into a giant in about
the time it takes an infant to learn to
walk. _

It looks as good as old wheat in the
proverbial barn.

Will it keep growing?

Let us see what the arguments are.

A peculiar phase of life has develop-
ed. You buy a machine, install it m
your home, and presto, you proceed
to get free instruction, amusement, can
hear a sermon, and get all sorts of use-
ful or entertaining information.

Radio has been beneficial to elderly
people. There are individuals, not ex-

actly invalids, who are not able to
leave the house unaccompanied. Then
we have the actual “shut-in,” semi-

invalids, blind persons, people actually
confined to their homes. In various
sections records have 'been kept, and
reports indicate that the radio has been
exceedingly helpful. Not only is it
conducive to better spirits but in
many instances it is credited with
bringing about decided improvement
in health.

Why not?

Take a man of 70 in fair health, but
with failing eyesight.

He cannot read books, he is barred
from the movies, he gets little amuse-
ment from visiting an art gallery. |If
he could get a grand-daughter to read
to him. many a dull hour would be
brightened.

But where is the grand-daughter of
to-day? The old gentleman, left with-
out entertainment of any kind, be-
comes depressed, and this depression
has its effect on his general health.
His son, however, presents him with a
radio set. Then what happens? The
old gentleman can listen in on the pro-
ceedings of a political convention, hear
the nominating speeches, the ballot-
ign, the verbal scraps, and the final
result. He can follow every play of a
ball game. He hears concerts, solos,
monologues, health talks, crop reports,
operas, plays, and among all these
things he is sure to find something to
interest him.

“Radio has made my father ten years
younger.”

“Radio has given my grandmother
a renewed interest in life.”

“It is health insurance.”

“It is medicine for the old.”

“Its effects are wonderful.”

These are bits of comment taken at
random.

Apparently we can safely say that
in many instances selling radio outfits
means selling health, which makes the
line fit in nicely with the drug busi-
ness.

Has radio a future?

Everything points that way.

Such being the case druggists will
do well to investigate this field, with
a view to carrying lines in full or sup-
plving certain items. Of course in the
large citv there is always the specialty
house, but even so the druggist can
get into the game if he wishes.

In the smaller towns he can be the
“radio man.’

Druggists, why not look into this
proposition?

Do not say: “l wish | had two
years ago, but the field is fully occu-
pied now. I’'m too late.

You are not too late.

The game is young yet.

Sturdy possibilities in your own sec-

tion. Everything indicates a lively

future for radio. You know condi-

tions. How do they impress you?
Proof Positive.

Aunt: And were you a very good
little girl at church this morning,
Millie?

Millie: Oh, yes, aunty. A man of-

fered me a big plate full of money
and | said, “No, thank you.”

Chemical Garden.

Place a quantity of sand in a wide-
mouthed bottle (or better, a half gal-
lon fish-globe) to the depth of 2 or
3 inches; in this layer of sand, slightly
imbed a few pieces of copper sulphate,
aluminum sulphate, iron sulphate,
chrome-alum, lead acetate, calcium
chloride and magnesium and manganese
sulphates; pour over the whole a solu-
tion of sodium silicate (commercial
waterglass) one part and water three
parts, care being taken not to disar-
range the chemicals in pouring in the
solution. Upon standing a week or so,
a dense growth of the silicates of the
various bases used will be seen in
various colors, and fantastic shapes.
Now displace the solution of the sodi-
um silicate with clear water, by con-
veying a small stream of water
through a small rubber tube (such as
nursing bottle tubing) into the vessel,
which will gradually displace the sili-
cate of soda solution. Care must be
taken not to disarrange or break
down the growth with the stream of
water. When successful, this produces
a very beautiful scene. Other sulphates

such as those of chromium, cobalt,
nickel, etc., may also be used.
The following so-called “metallic

trees” are similar to the preceding:
For a silver tree, dissolve two ten-
cent pieces in 2 fluidrams of concn-
trated nitric acid, evaporating nearly
to dryness to drive off excess of acid,
cool and dissolve the resulting crystal-
line salts in sufficient distilled water
to make a saturated solution. The
solution will be slightly blue on ac-
count of the copper which is allowed
with coin silver. Place the solution
in a glass vessel with a curved bottom.
Add a drop of mercury the size of a
large pea and set aside for twenty-four
hours or place in the window. An ar-
borescent growth of mercury and sil-
ver amalgam will be produced which
may be kept indefinitely.

To make a lead tree place in a tall
jar or wide-mouth bottle a solution
made by dissolving four ounces of
lead acetate in one quart of water.
Place the vessel where it will not be
subject to vibration, and suspend it in
a strip or cylinder of zinc; battery zinc
will answer the purpose very well. An
abundant growth of crystalline span-
gles of metallic lead will collect on the
zinc within forty-eight hours.

To grow a tin tree dilute commercial
tin chlorid solution with forty times
its bulk of water and suspend a strip
or pencil of zinc in it as in the case
of the lead tree. The growth will be
very similar to that of the lead tree.

Good Nature As Pharmacy Capital.
The good nature that is genuine
capital for a pharmacist is not the
soft, easy-going nature that says. “An-
other day coming” and prepares no
first-aid for it; or that says: “Why
cry over spilled milk?” and leaves the
same old stumbling blocks in the path.
Again, it does not content itself with
saying: “What can’t be cured must
be endured,” but it makes an honest,
conscientious search for a remedy.
No, it is the brand of good nature
that keeps sweet when a customer
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short-circuits both reason and com-
mon sense—which is not yet as com-
mon as it might be—and would fain
jump on the softest portion of your
anatomy with both feet, that makes
good pharmacy-capital. Is it not far
better to placate than to annihilate?
Does not filling in—customer to store
—beat cutting out? We surely must
hold customers, even though we feel
like rocking them in the cradle of the
deep and upsetting the cradle!

Breezes of customer ill temper may
prove very harmless if there are no
contributing pharmacy-breezes. The
pharmacist who can smile when the
breezes of ill temper blow may soon
see the trade-winds blowing his way.
Firmness and good nature need not
necessarily be strangers, neither does
good nature need to run to seed in
such a slogan as this: “The Customer
is Always Right.” The customer is
wrong many times but it may not be
the part of wisdom to “beard the lion
in his den, the Douglas in his lair.”

Man alive, would not business lack
spice but for a few grouchy customers
whose chief business is to see that
good nature and tact do not perish
for lack of exercise? Do they not
seem to say: “Halter ’'em for me! Put
’em through their paces.”

True, a customer may take a vaca-

. tion from your pharmacy even if you

smile and exercise tact, but why
should such a vacation be made per-
manent? Have you noted that the
pharmacist who exclaims, virtuously:
“l just had to get that off my chest”
seldom needs hoops to strengthen his
money chest?

Hot words can never be coined into
cold dollars. We don't lose our temper
and find a customer, at one and the
same time—there are no business mira-
cles of that kind in these days of mul-
tiplied pharmacies. When the weather
is warm, keep cool! When the cus-
tomer is hot, keep cooll Can a phar-
macist even afford to fight for his
rights when the good will of a cus-
tomer hangs in the balance? May he
not save a dime and lose a dollar?

George W. Tuttle.

Sound Rules For Buying and Selling.

Here are some pointers all should
remember:

Merchandise should be bought to
sell as quickly as possible at a profit,
and turnover may be more important
than margin.

The quality and price should insure
sufficient repeat orders to justify car-
rying the goods in stock.

Judgment should be accurate as to
the quantity of a commodity that a
merchant’s customers will consume
within a certain time, lest the mer-
chant overbuy or underbuy.

Capital tied up in slow selling mer-
chandise quickly eats up the profit
even on long margin goods.

Always give a courteous hearing to
complaints.

Nobody likes to do business with a
stingy storekeeper. Better to give up
some of your rights than to insist upon
them at the expense of getting a repu-
tation for stinginess.
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Fill-in Demand for Umbrellas.

A fairly active fill-in business to
cover retailers’ holiday requirements is
reported by umbrella manufacturers.
The modified Japanese parasol type
continues to be a leader in the demand.
These umbrellas are made of solid col-
ored silks and are equipped with fancy
handles and tips. In some cases there
is a contrasting band of fancy pattern-
ed silk around the edge of the um-
brella, which sets off both the solid
colored portion and the novelty tips.
Other versions of the small type um-
brella are also selling well. W ith chil-
dren’s goods some firms have done a
nice business in miniature replicas of
the types favored by adults.

Timely Advice.

“Keep the windows of your sleeping
room open at night!” That is one of
the best pieces of advice that we can
possibly give our fellow men, particu-
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larly at the present time of year when
the change from late summer to early
winter is upon us and when, as experi-
ence has proved, our population is
particularly susceptible to being strick-
en with some disease seriously involv-
ing the lungs.

One of the greatest tonics for tired
minds and bodies is fresh air. It is
also one of the greatest disease pre-
ventitives known.

When we say that bedroom windows
should be “open,” we mean wide open.
Dont be afraid of night air. It won’t
hurt man, woman or child. It is good.
Protect the body with sufficient bed
clothing, then breathe fresh air all
night long. That means health.

Harry L. Hopkins.

The kind of a store you run must
determine the kind of customers you
are going to attract.

HOLIDAY GOODS

The Best Line We Have Ever Shown

NOW ON DISPLAY AT
GRAND RAPIDS, MICHIGAN
in our building 38-44 Oakes St. Cor. Commerce

If you have failed to see this line,
come at once while it is still com-
plete. Orders shipped within two

days.
you.

Do this today. We thank

Hazeltine & Perkins Drug Co.

Manistee

Michigan

Grand Rapids
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WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.
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Z "346@ 8 N gatsfoot ... 1 35®160
40" ® 60 Olive, pure_ 3 7604 60
on OIIVell Walaga, 2 750300
Ammoni elfow
onia (0] ive Maa a,
Water, 26 deg. 10 & gr 2 7601 00
Water, 18deg. 68 0O Orange "Sweer 6 006 25
Water, 14 deg. — 634® Origanum, pure ®2 60
Carbonate 20 ® Origanum, com'l 1 0001 20
Chloride ((5ran) 1044® Pennyroyal 24 0004 25
Peppermint — 24 00@24 25
_ Balsams Rom. pure 12 60014 00
Copaiba 0ln so Rosemary Flows 1 2601 60
Fir (Canada) _ 2 5<P2 80 sandalwood, E.
Fir (Oregon) —  66<»1 00 10 50@@10.75
Peru  -mmmmemeees 3 001 *8 Sassafras, true 2 0002 26
Tolu I oM »8 86 Sassafras, arti'l _ 0001 20
Spearmrnt 16 50%16 75
Barks Sperm ____—  160®175
8a35|a Egrdlnar ) %8% 'ITaarn Sd/ 8 “2%%8 Zig
assia aigon
Sassafras (pw. 50c) ® Turpenting, B D @1 12
Soap Cut (powd.) Turpentine, less T19@1 32
200 18® Wmtergreen
af 6 00@6 26
Berries Wlnter reen, Sweet
Cubeb ——— — birc 3 00®3 26
Eish W intergreen, art_7501 00
Junipér S Wormwood_ 8 00@8 25
Prickly Ash . Wormwood__ 9 0009 25
Extracts
Licorice 00® 06 ;
Licorice powd. ... @1 00 Potassium
FIgWers BleArsanate—me
Arnica------------- - 26® 30 Bromrde 69® 85
Chamomile Ger) 30®35 Bromide 64® 71
Chamomile Rom. ..60 Chlorate, gran'd 23® 30
Chlorate, powd.
Gums or Xtal 16® 26
Acacia. 1st 50® 66 Cyanide 00
Acacia, 2nd 45® 60 lodide 16l 6®@4 86
Acacia, Sorts 20® 25 Permanganate .. 20® 30
Acacia, Powdered 25® 40 Prussiate, yellow 66® 76
Aloes (Barb Pow) 25® 36Prussiate, red ®1 00
Aloes (Cape Pow 25®36 Sulphate 36® 40
Aloes (Soc. Pow.) 65® 70
Asafoe ida 60® 60
Po _I,...- 7601 00 _
Cam phor T 1 05@1 10 Root*
----- 71— © 125 Alkanet 30® 35
K?ni»aC’ ®gib) Blood, powdered. 35@ 40
Powdered— <|1 20 “~campaneTpwd 25® 30
I »l 200 ™
’ .. "
» 8»88 @-f miS iss S
Shellac 90@1 00 Gin| er Jamaica,
Shellac Bleached 1 0001 10 p*wdered 55® 60
Tragacanth, pow. g)l 75 Goldenseal, gow. @7 60
Tragacanth-—— 17692 25 /y\)ocac pOW<E __ 37534
Turpentine-———— 0 25 L“corice 350 40
Licorice, powd. 20® 30
Insecticides Orris, powdered 30® 40
Arsenic 15 @ 25 Poke, powdered. 35® 40
Blue Vitriol, bbl. 0 07 Rhubar powd. 10001 10
Blue Vitriol. less 080 16 Rosinwood, powd. 40
Borden. Mix Dry 1244® 88 Sarsaparrlfa Hond.
Hellebore, White ground ----------- 00
powdere 20® 30 Sarsaparllla Mexican,
Insect Powder_40® 66 ground 01 38
Lead Arsenate Po. 170 80 Squills 35® 40
Lime and Sulphur Squills, powdered 60® 70
Dry 80 Il Tumeric, powd. 20® 25
Paris"Green . 220 88 Valerian, powd. ® 78
Leaves
Buchu 1*801 88 s*«d*
Buchu, powaered 01 80 i
Sage, B 'ulk 26® 30 Anise ------- 0 36
Sage, 4 Ioose @ 40 Anise, powdered 36® 40
Sage, powdered _ ~ © 36 Bird, Is 13@ 17
Senna, A lex._—_ 500 76 Canary ———————- 13® 20
Senna, Tlnn. 30® 36 Caraway, Po. 30 25® 30
Senna, Tlnn. pow. 26® 35 Cardamon 3 60@4 00
Uva Ursl 20® 26 Coriander pow. .20 .20® 28
A Dill 18® 25
Qils Fenne _— 25®@ 40
Almonds, Bitter, Flax -----em--mmmeeememeee 08® 16
true 76007 W Flax ground___ 08® 16
Almonds,  Bitter, Foenugreek pow. 15® 25
artificial 3 00@3 25 Hemp 16
Almonds, Sweet. Lobelia, powd. @1 25
true 1 60®1 80 Mustard, yellow 17® 26
Almonds, Sweet, Mustard, black__20® 26
imitation _ 10001 26 Poppy 22® 26
Amber, «rude; 16001 Quince - - 150@1 76
Amber, rectified 17602 00 Rape ——-—-—-—-— 16® 20
Anise 16001 76 Sabadilla 35® 45
Bergamont 85008 76 Sunflower T146® 16
Cajeput "1 60®1 76 Worm, American 30® 40
Cassia 4 7505 00 Worm, Levant —4 25®4 60
Castor 170®1 96 .
Cedar Leaf__ 16001 76 i .
Cltronella 12601 60 i Tinctures
Cloves 2 0002 88 i
Coooanut 260 26 »Aconite @1 80

CrM*mVIL lir~ 2
Cotton Seed___1_ 30
Cubebs 7
Eigeron 7
Eucalypftus 1
Hemlock, pure_ 1
Juniper Berries. %

1

X

Juniper Wood
Lard, extra __
Lard. No. 1 —

0002 88|aloss

160 «Arnica
0007 86 JAsafoetlda
50@7 75 ¢Belladonna
25®1 60 3Benzoin --

(PRSI

ONTNRRE B
=
o

02 66

08 tt
1Capsicum -- N
ICateohu --—-- — 01 T5

27
Cinchona 0* 18
Colchicum 01 8
Cubebs___ ..... 08 08
Digitalis 01 8
Gentian = ---------— 01 8
Ginger, D. S. 01 80
Guaiac . .. _— ®8 20
Guaiac, Ammon. 08 00
lodine__... o 06
lodine, Colorless 01 60
Iron, Clo. ....__ 01 Si
Kino__ Ol 40
Myrrh_.... -__ 08 60
Nux Vomica_ Ol »
Opium 08 60
Opium, Camp _ O 8
Opium, Deodora'd 08 68
Rhubarb 01 T8

Paints.

Lead, red dry _ 1644015%

Lead, white dry 1644018%

Lead, white otl_ 1644015%
Ochre, yellow bbl. 0 2%
Ocl.re, yellow less 3® 8

Red Venet’n Am. 3460 7

Red Venet’n Eng. 4® 8
Putty __ = 5® 8
W hiting, bbl.___ 0 44ft
W hiting 6460 10
L. H. P._Prep_ 30603 26
Rogers Prep.__ 3 0603 36
Miscellaneous

Acetanalld____ 470 68
Alum 080 It
Alum “powd. and

ground 00® 18
Bismuth, Subni-_

trate 8 8408 68
Borax xtal or

powdered ___ 070 U
Cantharades, po. 1 6002 00
Calomel 2 02@2 23
Capsicum, pow’d _ 4ttg> 66
Carmine 7 0007 50
Casia Buds KIS QN
Cloves 60< 88
Chalk Pﬁpared‘ 14® 18
Chloroform 10 88
Chloral Hydrate 1 3601 16
Cocaine 83
Cocoa Butte r_60® 7
Corks, Ilst, less_  40-10%
Copperas 244® 10
Copperas, "Powd. 4® 10

Corrosive Sublm 1 6501 86
Cream Tartar _  8l« 81
Cuttle bone 404 80
Dextrine 64 16
Dover’s Powder 8804 4 N
Emery, All Nos. 104 16

Emery, Powdered 84 10
Epsom Salts, bbla.

Epsom Salts, less 8%
Ergot, powdered

Flake, White ....” 16® 80
Formaldehyde Ib. 12®© 20
Gelatine - 8501 00

Olassware, Tess 66%.
Glassware, full ease
Glauber Salts, bbL
Glauber Salts laas 04
Glue, Brown —_ 21
Glue, Brown Qrd 16
Glue, white 2746
Glue, white grd. 26
Glycerme

Hops__ _
lodine 6
iodoform
Lead Acefate

Mace _ _ _ _ __

Mace, powdered™ _

Mentho

Morphine™ _

Nux VomTica ® 28
Nux Vomica, pow. 17® 26
Pepper black pow. 350 40

Pepper, W hite_ 450 65
Pitc Burgundry 100 16

ua55|a - i 16

uinine 7811 33

ochelle "Salta 30® 36
Saccharine —_ { t§
Salt Peter_~— 111 12
Seldlita Mixture SOI [ 40
Soap, green 16l 1

Soap mott ca§t_*2460 28
Soap, white castile

case 011 &
Soap, white castile

less, per bar ___ 01 48
Soda Ash 20 18
Soda Bicarbonate 346® 10
Soda, Sal 03461 1 0*
Spirits Cam_ph_or - 01 18
Sulphur, roll . 8460 10
Sulphur, Subl™ 040 16
Tamarinds 301 1_26
Tartar Emetic_7011 78
Turpentine, Van. 6» 1 T6

Vanilla Ex. pure 1 761 =8 16
Vanilla Ex. pore * 601 '8 80
Kino Sulphate----- 000 18



GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mail-

ing and are intended to be correct at time of going to press.

Prices, however,

are liable to change at any time, and country merchants will have their orders
filled at market orices at date of purchase.

ADVANCED

Sugar
Canned Blueberries
Canned Cherries

AMMONIA

16 oz. 2
32 o0z
36, 12 0z.

Arctic,
Arctic,
Quaker,

Evap.
Currants
Mich.

DECLINED

Apricots

Beans

California Lima Beans
Rolled Oats
Holland Herring

Instant Postum, No. 9 5
Instant Postum No. 10 4

00 postum Cereal, No. 0 2
Postum Cereal, No. 1 2 70
Post Toasties, 36s — 345
Post Toasties, 24s — 3 45
Post’s Bran, 24s 270

BROOMS
Jewell, do 575

Standard Pa rfor, 23 Ib. 8 25
ancy Parlor, 23 Ib. 925

Beef, 314 oz. Qua. sii. 175
Beef, 5 oz, Qua. sli. 225
Beef, No. 1. B*nut, sIL 4 60

Beefsteak & Onions, s 3 45
Chili Con Ca., Is 1 350:]2 1218

Deviled Ham, 14s —
Deviled Ham, 14s — 3 60
Hamburg Steak &

Onions. No. 3 16
Potted Beef, os — 110

Potted Meat,

14 Libby 6314
Potted Meat,

14 Libby 9214

Ex. Fancy Parlor 25 Ib. 9 75 Potted Meat 14 Qua. 9
EX Fey. Parlor 26 Ib. Potted Ham, Gen. 14 1 86
P]/ 2 Vienna Saus., No. 14 136
W isk, No. 3 276 Vienna Sausage Qua.
BRUSHES Veal Loaf, Medium_2 30
Solid B kSCSFUb Baked Beans
oli ac in. —
Solid Back, 1 in. — C%r:kper 18"(;';'"""'_';1 180
Pointed ESntd § - sreénomNNo 12 1 gg
ove nider 0. 1 —emmemeeee
AXLE GREASE Shaker Snider, No. 2 — 126
No. 5 Van Camp, small ——
24 |%I : ) 2 Peerless Van Camp, Med. _ 1 16
. pails, per doz. h
1 IE Eallls ger goz. LD o 40 Shoo CANNERS;/;;BQETABLES
ails, per doz. :
pails, P No 20__ 300 No. 1, Green tips 4 6004 .76
BAKING POWDERS BUTTER COLOR \'X/O Bée]':rt Cg Green 420
Arctic. 7 oz. tumbler 1 35 Dandelion, ... ... 266 \y- : 2 g*
Queer Flake. 160z, dz 3 25 Nedrow, 3 0z oz 250 Qrodh Beans, 2 2 wia 7
Royal, 10c, doz, ---------- CAN DLES Gr. Beans, 10s 7 60013 00
Royal, 6 oz., doz. — 2 70 lectric Light. 40 lbs. 121 [, Beans, 2 18602 66
Royal. 12 oz., doz. — 520 llumber, Ibs. —— 12< Lima Beans. qu Soaked 05
Royal, 5 Ib. --------31 20 Paraffine, 6 s -—- Red Kid. No. 25
Rocket, 16 oz.. doz. 125 Paraffine, 12s -- Beets, No. ,wb Tﬂ;oz 40
ieking Beets, No. 2, cut 120
BEECH-NUT BRANDS. Tudor, 6s.per box — SO  Beets, No. 3, cut__ 1 60
CANNED FRUIT. Corn, No. 3, Ex stan 1 06
Apples, 3 Ib. Standard 160 Corn, No. 2, Fan. 1 2002 26
Apples, No. 10__4 50@5 Corn, No. 2, Fy. glass 3 26
Apple Sauce. No. 10 7 75 Corn No. 10 — 7 60010 76
Apricots, No. 1 1750200 Homanl No. 8 10001 16
Apricots, No. 2 Okra, No. 2, whole _ 200
Apricots, No. 2/0 T0006 76 Okra, No. 2, cut -—=
Aprrcots, No. 10 —-—- 8 25 Dehydrated Veg. Sou?
Blackberries, No 10 9 50 Dehydrated Potatoes b
Blueber's, No. 2 2 0002 76 Mushrooms, Hotels--—
Blueberries, No. 13 Mushrooms, Choice — 48
Cherries, No. 2 3 50 Mushrooms, Sur Exfra 76
Cherries, No. 2% 400 Peas, No. 2, E. J._ 165
Cherries, No. 10— 1400Peas No. 3, SUL,
Loganberries, No. 2 — 300 _Ju 18
Loganberries, No. 10 10 00 Peas N0. 2, Ex. SUL
Peaches, No. 1 1 2501 80 . 2 26
Eeacﬂes NO' 2, sncedmoasP Er§< '\ﬁtl)nss Flr%ré%q 28
eaches, 0. ki
Peaches, No. 214 Mich 3 26 Pumpkin, No. 10 4 7506 00
Peaches, 214 Cal. 3 2503 76 Pimentos, M, each 12014
Peaches, 10. Mich. 8 60 Pimentos, M> each 27
P|neapp|e 1, si. Sw’t Potatoes No. 2M 1 60
Pinea ple 2 si. Saurkraut, NoO. 14001 60
Papple, br. si Succotash, No. 2 1 6502 60
Mlnts all flavors____ 60 Papple 214 sli. Succotash, No. 2. glass 2
Gum - 0 prapple, 2, cru. 260 Spinach, No. 1Si
Frurt Drops 70 pineapple, 10 cru._ 900  Spinach, No. 2— 16001 20
caramels  ----eoromeen 70 pears, No. 2 4 00 Spinach, No. 221002 M
Sliced bacon, large — 4 95 poars’ No. 204 —oomo-e- 35 Spinach, No. 10__ 6 0007 00
Sliced bacon, medium 3 00 Plums, No. 2 2 4003 60 Tomatoes, No. Z 13001 35
Sliced beet, lar e 6 60 plynis. No. 214 2 90 Tomatoes, No. 3 17501 90
Sliced beef, mediuf _ 2 80 Raspherries, No,Z Bk 2 0 Tomatoes, No. 2, glass 2 60
grape :]]elllly Iarjge 42138 Raspb's, Red, No. 10 16 00 Tomatoes, No. 1 7 60
rape Jelly, medium
Peanut butter, 16 oz, 4 70 R?\,sg.b io Black, 14 00 CATSUP.
Peanuts butter, 10% oz 3 25 Rhubarb, No. 10 4 7505 60 B-nut, Small _2170
Beanut téuger gﬂ 0z. %gg Strawberries, No. 10 12 00 LL”Iy Vfal\l/ey“ 14705~ 5 |1N76
eanu utter 0z. ] 0 alle at
Prepared Spaghetti_ 1 40 CANNED FISH. Patamount, 24, 85 - 145
Baked beans, 16 oz— 1 40 Clam Ch’ der 1014 oz. 136 Paramount, 24, 16 2 40
Clam Ch 3 e 60  Paramount, 6, 10s_"10 0
Clams, Steamed No. 12 00 Sniders, | os.
riginal ams, Mince 0. niders, It os.
Orig Cl Minced, No. 1 2 00 Snid | 2 N
ErlnnanBHatlildre, 710 0z. 238 uaker, 8M 0z 126
am Bouillon, 0z.. uaker, 10M 07Z. 140
condensed Pearl (F:-hiﬁk%nl kHaddie, l}llo. 15 Z,g ua‘l(<er 14"02 %0
rown is akes, small — uaker, Gallon GTass 2 i#
Crown Capped  £D fih “Cane 0 o7, 186 ©
4 doz.. 10c dz. 8 Cove Oysters, 6 oz. — 1 90 CHILI SAUCE
! gﬁbster No 14 Star 2880 gmggrr éGoo)f I60
3 dz. 15c, dz. 121 rimp, 1, wet -------
Sard’s, 14 o|| Ky — 7550 Lilly Valley, B0z._2 10
gargmes 1§4O|SI k;(leés (55 98 Lilly Valley, 14 oz. t 60
ardines moke OYSTER COCKTAIL.
BREAKFAST FOODS Salmon, Warrens, 14z 2 76 Sniders. 16 ox 8 0
Cracked Wheat, 24-2 Salmon., Red Alaska 4 10 Sniders. 2 oz, —— 1 60
Cream of W heat, 18s Salmon, Med. Alaska 3 40 : '
Cream of Wheat, 24, Salmon, Pink Alaska 185 CHEESE
pilisbury’s Best Cerl Sardies M 144°%a %% Roguefort 55
illsbury’s Bes er ardines, Im. ea
uakery uffed Rice— Sardines, Cal.__ 16601 80 Kraft, Smaltins 165
uaker Puffed Wheat Tuna, 14, Albdcore 06 Kraft, American 165
uaker Brfst Biscuit Tuna, 143, Curtis, doz; 2 20 Ghill, small tins 1
Ralston Branzos-— Tuna, 14s, Curtis, doz, 3 50 Pimento, small tins_1 65
Ralston Food, large — Tuna, s, Curtis, doz. 7 00 Roquefort, small ‘tins” 228
Saxon W heat Food Camenbert. small tins 2 K
Vita Wheat, 12s__ CANNED MEAT. Wisconsin New ____ 28%
— Bacon, Med. Beechnut 3 00 Longhorn 29
Post’s Brands. Bacon. Lge Beechnut 4 95 Michigan Full Cream 27
Grape-Nuts, 24s 3 80 Beef, No. 1, Corned_3 10 New York Full Cream 32
Grae-Nuts, 100s — 2 76 Beef. No. 1, Roast_2 9 Sap Sago 40
Instant Postum, No. 8 540 Beef, No. 2%, Qua. Sli. 1 85 Brick — 28

RADESM November 1925
CHEWING GUM. Blue Grass. Baby 96 4 65
, . Blue Grass, iO 4

Adams Black Jack —- 66 Carnation, TaII 4 doz. 500 20 Ib. box 11
Agams Bloodberry = ------- 26 Carnation, Baby”8 d26488 Fey, 50 b. box 16
Adams Dentyne 5 Every Day, Ta ! !

Adams Calif. yFrU|t — 65 Ever¥ Da))/,, Baby —— 490 N. Y. Fey. 14 oz. pkg 16
édams SenP Sen - -gg pe;t 5 bII 4OO Apricots

eeman’s Pepsin _— e aby, Bos _
Beeglhnutt P — gg Eorgen syBTgll 6 OO %\(,aa%%rr%tt%% %2%'&?

oublemin - orden’s Baby -

- é Van Cam A 4 90 Evaporated, Slabs —
Pepgermrnt Wrl Ieys—6 van Camp, Baby__ 3 76 Citron
Spearmlnt Wrlgleys — 65 10 Ib. ben . ... —

(I3 I — i
Priglevs 8 oG Curran
Teaberry 66 _ G. J.Johnson's Brand urrants
G. J. Johnson Cigar, Packages, 14 0z .- 15%
CHOCOLATE. (o) P 7500 Greek, Bu|k Ib. — 16
Baker, Caracas, Ms __ 37 Tunis Johnson Cigar Co.
Baker, Caracas, Ms — 35 van Dam, 10c 75 00 Dromadary, 365 _——076
Hersheys Premijum, %s 36 Little Van Dam; 6¢ - 37 50
Hersheys. Premium, Ms § Peaches
Runkle; “Premium, '%s_ 33 Worden Grocer Co. Brands Evap. Choice, un. 17
Runkle, Premium. 1/5s 36 Canadian C lub ----—---- 760 Evap. Ex. Fancy, P. P- 20
Vienna Sweet, M s--—- Master piece. 60 Tin. 37 60 P y
oore Monar
cocoa, 10(' oore panatel?a ‘266 88 Pe_al
Bunts, Ms__ 41 Tom Moore Cabinet 95 00 Lemon, American —— 24
Bunts, % Ib. 8 Tom M. Invincible 116 00 Orange, American _____ 24
Bunts, . 82 W ebsteretts--———-——-- 37 60 L
Droato’s Dutcéh. TTb 60 Webster Savoy- Raisins.
DIOSiEs BuCh T ot WERSET plere & Seeded bulk 11
roste’a Dutch, % ebster Belmont--
Hersheys M s 22 Webster SL Reges__I25 OC ;ngnpi?)?]ss i‘eeglsess 10
AT I Pt 2
uyler . arli ub —
Lowyney W 5o Tona U 80 Seeded, 1> 0z B3m
Lowney, s 40 Clint Ford 3600 California Prunes
Lowney, Ms - 31 Nordac Triaugulars, __ 900100, 25 Ib. boxes -008%
Lowney, 6lb. cans ----- 81 1-20, per Kk 76 00 60070, 26 Ib. boxes 018%
Runkles, Ms 34 Worder_ts Havana 50060, 25 Ib. boxes “011%
Runkls, 1/5s — 38 Specials, * 20, per M 76 00 40050, 25 Ib. boxes ~— 013
Van Bouton, M §---------76 30040, 25 Ib. boxes_ 016
Van Houten. « § --------- 75 CONFECTIONERY 20030, 25 Ib. boxes _021
COCOANUT _stlck Candy Palls FARINACEOUS GOOD*
Dunham’s Stnnbinl 17 B
K licr V« and 48 Jumbo W rapped-—— eans
16 |l§.case, M -dos 47 Eﬁ‘(esﬁngﬁrz%t'ﬁ}(s R00s 41\/?0 Maeld LI-:anngSPrcked 26
0
CLOTHES LINE. Mixsd Candy B Ky 1S — 07%
Hemp. 60 ft. 2 26
'IB'W|sdte(erC600tt?tn 60 Tt. 217‘56 Eln%ergarten 18 16 Farina
raide eader
SashCord —— 426 x. L. O 24 packages ...-—— 2 6*
FTench Creams 17 Bulk, v«- 100 Ibs ___ 0*M
Cameo__ 20 .
[T E——— 12 Hominy
Pearl, 100 Ib. sacks _ 4 26
Fancy Chocolates .
6 Ib. Boxes Macaroni
Bittersweets, Asa’ted 170 Domestic, 20 Ib, box
Choc Marshmallow Dp 170 Armours, 2 dos., 2 0s. 1 6v
Milk Chocolate A A 170 Fouldj 2 dos., '8 os.” 326
Nibble Sticks 185 Quaker, 2 dos. - 200
Primrose Ch 26
No. 12, Cho ng—h— Pearl Barley
I Q ffH Chocolate Nut Rolls _ 1 76 Chester 6%660
Gum Drops Pails Barle_G_t—y ............ 6 00
f HUMEGROCERCOA  Anise 17
K/ MOJtITKJ | Citron Gums %‘71 eas 06M
MUSKCGOR. MICI T T L L17 P— 20 Spllt fb yellow 08
Superior, Boxes____ .24 Spilt green 1*
COFFEE ROASTED *eee
Bulk Lozenges. Palls
Rio 29 A. A. Pep. Lozenges 19 i
Santds 86037 A. A. Pink Lozenges 19 Tapioca
M aracaibo 38 A. A. Choc. Lozenges 19 Pearl, 100 Ib. sacks--—-- 0*
Gautemala™—— Motto Hearts 20 Minute. ¢ o0s.. 2 dos. 4 06
JBava and Mocha— 512 Malted Milk Lozeiges 22 Dromedary Instant — 1 *
ogota
Peaberry 37 Hard Goods. Pails FLAVORING EXTRACTS
McLaughlin’s Kept-Fresh Lemon Drops 19
Vacuum packed. = Always O. F. Horehound dps. 19
fresh. Complete line of Anise Squares 10
hrgh grade bulk coffees. Peanut uarés____ 20
. F. McLaughlin & Co., Horehound Tabéts__ 10
Chicago
Cough Drops Bxs.
Telfer Coffee Co. Brand
Bokay 43 Putnam’s 135
Smith Bros. 160
Coffee Extracts b
M. Y. per 100 12 0s.
Frank’ 50 pkgs. . 4 25 Package Goods PURE Lemon
Hummel’s 50 1 Ib. 10M Creamery Marshmallows % ounce __176
4 oz. pkg., 12s, cart. 06 | 1% ounce 2 00
CONDENSED MILK 4 oz. pkg., 48s, case 8 06 60 2% ounce ggg
ounce —
Leader, 4 dos. - __676 ialti ounce__* 00
Hagle, 4 dos.__ —900 wal tS'E)efjlaltles. " _
alnu udge
MILK COMPOUND rlnleappge FgBdge 81 L:N!tTf_D P\';A\{ICI’O
talian. Bon Bons-- mitation Vanilla
:ege Tatl)l 4 dos - 468 Atlantic Cream Mints. 01  gunce. 10 cent. dos.
Cgrgfensa ¥a|l 305 3 80 Silver King M.Mallows 1 60  ounce 15 cent, dos. 1 26
Carolene, B aby-———- *9 Walnut Sundae, 24, 6c ounce, 25 cent, dos. 2 00
Y {\{‘gﬁ gé‘tggckzﬂ'zf C— gg ounce, 80 cent, dos. 2 24
EVAPORATED MILK Mich. Sugar Ca.. 24, & SC Jiffy Punch
Pal O Mine, 24, 6¢c _80 3 doz. Carton 225
Assorted flavors.
6 COEUPON BOOIZS o FRUIT CANS
conomic grade 2 M .
100 Economic grads 460 Half pint eson
500 Economic grads8000 g p. L
1000 Economic grads 87 8# 02% %Iunai 00
Where 1,000 books are Half gallon 12 00
ordered at a time, special-
ly printed front cover Is Ideak %'a:?STOP-
Quallzer, Ealé' 4d05._448§5 furnished without charge. cH)ra.éfpp.'Qtt 00
uaker, Baby, 8 doz.
8uaker, Galloyn, % doz. 4 76 CREAM OF TARTAR One quart 11 00
Blue Grass, Tall 48 _ 476 6 Ib. boxes Half gallon — _____ 15 26
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GELATINE

Sﬁarkllngl gos 2 55
0s

mouth, W hiite

aker, 3 dos.
HORSE RADISH

Per dos., 5 os. 120

JELLY AND PRESERVES

Pure, 30 Ib. palla--—- 3 80

Imitation, 30 Ib. palls 2 10

Pur©-, 6 oz. Asst., doz. 120

Buckeye, 18 o0z., doz. 2 20
JELLY BLASSES

8 oz., per dos.-————— 37
OLEOMARGARINE

Kent Storage Brands.
Good Luck, 1 Ib.—28

=<

Gilt Edge, 2 Ib .- 27%
Dellcia, 1 Ib .--—— 23%
Delicla, 2 Ib. --------- -3

Van Westenbrugge Brands
Carload Distributor

Nucoa, 1 lIb. — — 7*
Nucoa, 2 and 5 lb. — 27%
Wilson & Co.'s Brands

Certlfled 26%

N Ut --mmmmiomme e, 0

Specml Role___ 26%
MATCHES

Swan, 144

6 00
Diamond, 144 B5ox — - 6 60
Searchlight, 144 box 6 60
Ohio Red Label, 144 bx 5 00

Ohio Blue Tip, 144 box 6 QO

Ohio Rosebud, 144 bx 6 60
Ohio Blue Tlp 720-Ic 4 75
Safety Matches
Quaker, 57 gro. case 425
MINCE MEAT
None Such, 4 doz. — 6 47
Quaker, 3 doz. case 3 60
Libby, Kegs, wet, b, 22

MOLASSES.

Bold Brer Rabbit
No. 10, 6 cans to case 6 95
No. 6, 12 cans to case 6 20
No. 2%, 24 cans to cs. 6 46
No. 1%. 36 cans to cs. 5 30

Green Brer Rabbit
No. 10, 6 cans to case 4 60
No. 5, 12 cans to case 4 85
No. 2%, 24 cans to cs. 5 10
No. 1%, 36 cans to cs. 4 30

Aunt Dinah Brand.
No. 10, 6 cans to case 3 00
No. 6, 12 cans o case 325
No. 2%, 24 cans o cs. 3 60
No. 1%, 36 cans oe cs. 3 00

New Orleans

Fancy Open Kettle — 74
Choice -mmmmeemmemmmmmmmeeeeneen 62
Fair 41

Waif barrels 6¢c extra
Molasses In Cans.
Dove, 86, 2 Ib. Wh. L. 6 60
Dove, 24, 2% Ib Wh. L 6 20
Dove, 36, 2 Ib. Black 4 30
Dove, 24, 2% Ib. Black 3 90
Dove, 6, 10 Ib. Blue L 4 45
Palmetto, 24, 2% Ib. 5 16

NUTS.

Whole
Almonds, Terregona— 28
Brazil, New 25
Kancy mixed
Filberts, Sicily -
Peanuts, Vlrglnla
Peanuts, Vir. roasted 11
Peanuts, Jumbo, raw
Peanuts, Jumbo, rstd
Pecans, 3 star
Pecans, Jumbo
W alnuts. Californta _

Salted Peanuts.

Fancy, No. 1 -
Jumbo 17
Shelled.

Almonds 70
Peanuts. Spanish,

125 1b. bags 1
Filberts 32
Pecans 110
W alnuts 60
Bulk, 8 gal. keg —- 6 26

OLIVES.

Bulk 5 ga,l keg-— 8 00
Quart Jars, dozen_6 50
Bulk, 2 gal keg-——- 3 60

o0z.
. Jar, stuffed dz. 7 00
PARIS GREEN

PEANUT BUTTER.

6
PETROLEUM IPRODUCTS
r

Perfection Keroslne
Red Crown Gasollne

Solite Gasoline---- 19.7
Gas Machine Gasoline 382
& P. Naphtha 92%6

(Polarine

pecial heavy —

Transmission O|I

Parowax, 40, 1 Ib.
Parowax, 20, 1 Ib.

800 count 10 00
50 gallog kegs________

|n bx 1 00@1 20
'PLAYING CARDS

Bicycle -—-—--

POTA
Babbitt’s 2 doz.
FRESI—é I}/IEATS

Top Steers A Heif—O
Good Steers A H'f 16@17%
Med. Steers & H'f. 13%@15
Com. Steers & H'f.

Shoulders____

MICHIGAN

PROVISIONS
Barreled Pork
Clear Back 84 68 00
Short Cut Clear34 50@35 00
Dry Salt Meats

S P Bellies__ 28 00@30 00

___advance %

—_advance %

Sausages

Hams, Cert.. 16-18 Ib. 31
Ham, dried beef

California”H am s -——- @20
Picnic Boiled
Hams —

Bacon

~ Beef
Boneless, rump 18 00022 00
Rump, new 18 00@22 00
Mincé Meat.
Condensed No. 1 car, 2 00
Condensed Bakers brick 31
Moist In_glass_ -------- 8 00
Pig’s Feet
Cooked in Vlnegar

d set-—

Beef, middles, set— 2 @30
Sheep, a skein 1 75@2 00
RICE
Fancy Blue Rose--—- 08%
Fancy Head 09

Broken

ROLLED OATS
Steel Cut, 100 Ib. sks. 3 23
Silver Flake. 12 Fam. 250

uaker, 18 Regular 80
uaker, 12s Family — 2 7
Mothers, 12s, IH’Hum 325
Silver Flake, 18 Reg. 1 50
Sacks, 90 Ib. Jute 290
Sacks, 90 'I?b. CKotton — 300

USKS.
Holland Rusk Co.

Brand
18 roll packages -— 230
36 roll packages ---— 4 50

36 carton packages — 5 20
18 carton packages — 2 65
SALERATUS
Arm and Hammer — 375
SAL SODA
Granulated, bbs. -— 180
Granulated, 60 Ibs. cs 1 36

Granulated, 36 2% Ib.
packages -------------- 225

COD FISH

Tablets. % Ib. Pure,

dos, 40
Wood boxes. Pure — 29%
Whole Cod _ —— — 11%

Holland | Herrlng
Mixed, Kec};s
Mixed, half bbl
ueen, bbls. ---

ilkers, Kegs--—- 15
Milkers, half bbls. — 10 25
Milkers, bbls--------mee-

--9 50

Herring
K K K K, Norway — 20 00
8 Ib. palls
Cut Lunch™ ===

95
Boned, 10 Ib. boxes — 20

Lake Herring
% bbl., 100 Ibs. -— 6 60

Mackerel
Tubs, 100 Ib. fncy fat 24 50
Tubs, 60 count=—-——- 7 00
W hite Fish

Med. Fancy, 100 Ib. 13 00
SHOE BLACKENING

8 In 1, Paste, dos. 1

E. Z. Combination, ds. 1 36

Dri-Foot, doz, 2 00

Bixbys, Doz. 135

Shindla, doz. 90

malme Paste, doz. 1 36
namallne quU|d dz. 136
Z Liquid, er doz. 1 40
Radium, per doz.--——- 185
Rising Sun, per doz 1 35,
654 Stove Enamel, dz. 2 80
Vulcanol, No. 5 doz. 95
Vulca_nol, No. 10, doz. 1 35

Stovoil, per doz. ------ 3 00
SALT
Colonial, 24,

Ib. 90
Colonial’ Iodlzed 24-2 8 40
Med. No. 1 Bbls.— 275

TRADESMAN

Med No. 1, 100 Ib. tol%

Farmer MJ

Packers eat, 56 Ib. 57

Crushed Rock' for Ice
cream. 100 Ib., each 75

Butter Salt, 280 Ib. bbl. 4 24

Block, 50 Ib. 40
Baker Salt, 2807 Tb. bbI. 4 10
100, 3 Ib. Table_ 650
70, 4 Ib. Table_— 600
28. 10 Ib. Table_— 476

bags. Table — 40

Per case, 24, 2 Ibs. __ 2 40
Five case lots---—-—--— 230
lodized. . 240

Bbls.
A-Butter 4 00
AA-Butte 4 00
Plain. 50 Ib-
1 Medium, Bbl. _ 2 47

Tecumseh, 70 Ib. farm

sk.
Cases "Tvory, 24-2 cart 185
lodized 24- cat —
Bags 25 Ib. No. 1 med. 26
Bags 25 Ib. Cloth dairy 40
Bags 50 Ib. Cloth dairy 76
Rock “C” 100 Ib. sack™ 80

80AP

Am. Famil 100 box 6 30

Fels Naptha 100 box 5 60
Grdma W hite Na. 100s 4
Rub No More White
Naptha, 100 box — 4
Rub-No-More, yellow 5
Swift Classic, 100 box 4
20 Mule Borax, 100 bx 7
Wool, 100 box _g

100 box —4
3weetheart 100 box _ 6
Grandpa Tar, 50 sm. 2
Grandpa Tar, 60 Ige. 3
Quaker Hardwater
Cocoa, 72s, box - 2 8
Fairbank Tar, 100 bx 4 00
Trilby Soap 100, 10c,
10 cakes free ---—-m- 8 00
Williams Barber Bar, 9s 60
Williams Mug, per doz. 48

CLEANSERS

80 can cases, $4.80 per case

WASHING POWDERS.
Bon Ami Pd, 3 dz. bx 375
Bon Ami Cake, 3 dz. 326
Climaline, 4 doz. ------- 4
Grandma, 100, 5 ¢ -—— 4 00
Grandma, 24 Large _ 400

60
La France Laun ., 4dz. 2 60
Luster Box, 54 - 375

eracle C.. 12 oz 1 dz 225

nufr«K Olo - Ao
Queen Ann, 60 oz. —2 40
RlInso, 100 oz. 6 75
Rub No More. 100, 10

385
Rub No More, 18 Lg. 4 00
Sp%tless Cleanser, 48

38
Sani Flush, T doz 225
Sapolio, 3 doz. ------—-- -3 15
Soapme 100. 12 oz. - 6 40
Snowboy, 100, 10 oz. 4 00
Snowboy, 24 Large __ 4 80
Speedee, 3 doz. -- 720
Sunbrite. 72 doz.
Wyandotte, 48 ----------

SPICES.

Whole Spices.

Allspice, Jamaica--—- @16
Cloves, Zanzibar___ @40
Cassia, Canton --——-— 25
Cassia, 5¢C pkg., doz. @40
Glnger Afrlcan 016
Ginger, Cochin
Mace, Penang--

Mlxed, No. 1
Mixed, 5c pkgs. doz. @45
Nutmegs. 70@90 _ g
Nutmegs, 105-110 ©70
Pepper, Black --——- @25
Pure Ground In Bulk
Allspice, Jamaica __ 018
Cloves, Zanzibar__— @42
Cassia, Canton --———-- @25
Glnger Corkln _—— @30
Mustard _ — @28
Mace, Pénang - @1 15
Peper Black @30
Nutmegs —
Pepper, White --
Pepper. Cayenne ___ ©32
Paprika, Spanish =—— @48
Seasoning

Chili Powder, 15¢c---1 86
Celery Salt, 3

Sage,” 2 0z. --
Onion Salt
Garlic 135
Panelty, 3% oz, 325
Kitchen Bouquet ,, 4 50
Laurel Leaves 20
Marjoram. 10z .___ 90
Savory. 1 oz. 90
Thyme, 10z. 90
Tumeric. 2% 0z. _ 90
STARCH
Corn
Klingsford, 40 Ibs. _ 11%
Powdered, bags 4 00
Argo, 48, 1 Ib. pkgs. 4 05
Créam, 48-1 4 80
Quaker, 40-1 === 7%
Gloss

Argo, 48,1 Ib k _ 405
Argo, 12, p pgk

Argo, 8,5 Ib p 385
Silver Gloss 48 Is 11%
Elastlc fkgs "6 35
Tiger, -1
Tiger, 50 Ibs.

CORN SYRUP.

Corn

Blue Karo, No. 1%__ 2 27
Blue Karo, No. 5, 1dz. 3 11
Blue Karo, No. 10__ 291
Red Karo, No. 1% 2 67
Red Karo, No. 5, 1 dz. 3 49
Red Karo, No. 10 _ 329

Imt. Maple Flavor

Orange, No. 1%, 2 dz. 3 00
Orange, No. 5, 1 doz. 419
Orange, No. 10 399

Maple.

Green Label Karo, ¢ 19
Green Label Karo__

Maple and Cane
Mayflower, per gal. — 1 66

PRIDE OF KANUCK
SYRUP
Case, 24 Pints-— 6 25
1 Case, 12 Quarts — 5 50
1 Case 6-% Gallons — 5 00
1 Case, 3-1 Gallons 4 60
1 5-Gallon Jacket Cam 7 00

Maple.
Michigan, per gal. . _2
Welche per gal. _ 280

29

TABLE SAUCES
Lea & Perrin, large— 6 6#
Lea & Perrln small— | **

TEA.
Japan.
Medium 27@33
Choice
Fancy
No 1 Nibbs 66
11b. pkg sifting - 12
Gunpowder
Choice =32
Fancy —__ _a
Ceylon
Pekoe, medium — __65

English Breakfast
Congou, Medium

Congou, Choice . 35@36
Congou Fancy . 42@43
Oolong
Medium 36
Choice 45

Fanc

Tel er Coffee Co. Brand
G. 5

TWINE

Cotton, ply cone--—--- 45

Cotton, ly palls-—- 47

Wool, 3 p y 18
VINEGAR

Cider, 40 Grain - 24

W hite Wine, 80 grain 25
White Wine, 40 grain 19

WICKING
No. 0, per gross 76
No. 1,per gross 110
No. 2,per gross___ 1 60
No. 3,per glross 00
Peerless Rolls per do * 90

Rochester, No. 2, do*. 60

Rochester, No. 3, doz.” 8 00

Rayo, per doz. —------- 80
WOODENWARE

askets

Bushels narrow band,

wire handle 175

Bushels, narrow ,

wood handles - 180

Market, drop handle 85
Market, single handle 95%

Market, extra 1
Splint, large 8 60
Splint, medium _—- 7 60
Splint, small 6 60
Churns
Barrel, gal each— 2 40
Barrel, 10” gal., each—2 65
3 to 6 gal., per gal. — 16
Egg Cases
No. 1, Star Carrier— 6 00
No. 2, Star Carrier— 10 00
No. 1, Star Egg Trays 6 25
No. 2, Star Egg Trays 12 50

Mop Sticks
Er?Jan SPIING e f 00
clipse patent sprin
No. p2 e?t brushphol 2 %
Ideal [o Yoy A — 12m
' 3

Cot. Mop Heads 2 56

16 oz. Ct. Mop Heads 3 00
Pails

10 gt. Galvanized__ 2 60
12 gt. Galvanized — _2 75
14 qt. Galvanized 3 10
12 qt. Flaring Gal. Tr. 5 00
10 qt. Tin Dairy - 4 06
16 oz. Ct. Mop Heads 3 20

Traps
Mouse, Wood, 4 holes 60
Mouse, wood, 6 holes — 70
Mouse, tin. 5 holes ----- 65
Rat, Wood 100

Rat, spring —--—-

Mouse, spring-- 30
Tubs

Large Galvanized — 900

Medium Galvanized — 7 75

Small Galvanized — 6 75

W ashboards

Banner, Globe 6 76

Brass, single 6 00

Glass, single 8 00

Double Peerless____ 850

Single Peerless 7 50
Northern Queen 6 50
Universal 725
Window Cleaners
12 in.
14 in
16 In
13 in
15 In.
17 In. Butter 18 00
19 in. Butter 25 00

WRAPPING PAPER

Fibre, Manila, white. 06%
No. 1 Fibre 08

Kraft —

Kraft Stripe-—-

YEAST CAKE
Magic, 3 doz.--—---—-« 270
Sunlight, 3 do - 278
Sunlight, 1% doz — 185

Yeast Foam, 3 doz. — 270
yeast Foam 1% dos. 1 86
YEAST—COMPRESSED
Fleischmann, per doz. 30
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IN THE REALM OF RASCALITY.

Cheats and Frauds Which Merchants
Should Avoid.

Marion, Nov. 20—1 am enclosing the
card of the Interstate Protective Agen-
cy, Inc., of Kansas City, Mo. Its
reoresentative, L. J. Hasson, was here
in its interest, trying to get bad ac-
counts for collection. We would like
your advice. Is this concern reliable
and safe to deal with?

Jos. Nederhopd.

The chances are ninety-nine to 100
that the above named concern is per-
fectly safe to do business with—pro-
viding the accounts entrusted to the
agency are valuless and the owner is
willing to forego the pleasure of ever
receiving a penny in return, in the
event of any collections being made.
The Tradesman has no knowedge of
this particular agency, but the chances
are that it is the same kind of small
concern as the Detroit Collection Co.,
which is described at some length un-
der the heading of Out Around this
week. Every city is infested with
sharks who make large promises of
returns and which actually make
many collections of doubtful accounts.
In nearly every case, however, the
owner never receives a penny from the
sharks unless he places his cause in
the hands of an officer and forces the
crooks to disgorge through threats of
legal procedure.

A one-legged man, aged about 30 to
35, five and one-half feet tall, dark
hair, keen, intelligent, active, good
health, clean, well dressed, goes from
house to house on crutches asking a
contribution to a one hundred dollar
fund to buy an artificial leg. He is
just a sample of many throughout the
land who had rather beg than work
and who will not stop begging, unless
arrested for vagrancy, so long as syr.i
pathetic people respond to the appeals
Some unfortunate in your own com-
munity may be having a hard struggle
to earn a living who would not be
pauperized if in some way you gave
him a better chance, a lift or encour-
agement.

We have referred to a complaint
a shipper had against B. M. LaBoube
& Co., 308 South Front street, Phila-
delphia, Pa., and the Eastern Canners’
District Co., 304 South Front St.,
Philadelphia, Pa. We are now advised
that Mr. LaBoube is spending a vaca-
tion in the county prison for passing
worthless checks. We hope that his

sojourn there will teach him that
“Honesty is the best policy.” At any
rate, our subscribers will have to

charge their cases to profit and loss.

Holland, Nov. 23—What right has
any company to send out merchandise
through the mail which has not been
ordered? For instance | have received
ties from the Style Neckwear Co,
Syracuse, N. Y. They were not or-
dered and | haven’t even und«"«~e them
What can they do or make me do
about them? They say postage is en-
closed for their return. E. AL W

We do not know that concerns send-
ing out merchandise that was not or-
dered in this way are violating any
statute or post office regulations. But
the ethics of business are certainly
violated and the practice has become a

MICHIGAN

nuisance to business people. The only
way to stop it is to make it unprofit-
able. Make no use of goods received
in this way and refuse to return them.
Notify the sender to come and get
the articles-.

Cheboygan, Nov. 24—On May 12 a
friend and myself each ordered a pair
of Protecto pants from an agent from
the Super-Tex Company, 4225 Lincoln
avenue, Chicago, paying him $2.85 un-
der the condition we receive our goods
within two weeks. After waiting six
weeks and not hearing anything from
them we wrote, but never received
any answer. We then sent a register-
ed letter saying we would put it in the
hands of a lawyer if we did not hear
within five days. We received an
answer saying they could find no copy
of the order, and would appreciate us
sending our duplicate copies which we
did. We received another letter in a
few days saying the agent had quoted
us an incorrect price, for the pants
were $4.85, and if we would each send
them $2 they would ship our goods.
This we refused to do. V. K. R.

All the satisfaction we can get from
the Super-Tex Co. on the subscriber’s
complaint is that the agent exceeded
his authority and that the company
should not be held responsible for its
fraudulent agents. The only recourse
is to have nothing to do with any
agents respresenting such houses. The
least they should do is to return the
$2.85. Of course the Super-Tex Co.
is responsible for the acts of its agents,
but the amount involved does not war-
rant legal action.

lonia. Nov. 21—My son was misled
into signing a contract in the Industrial
Management course. La Salle Exten-
sion University of Chicago, costing
$120 per year. He was led to believe
by the agent if not satisfied the month-
ly payments of $10 would be returned.
He got his first lesson, paid $10 and
the second one he was unable to meet,
and the agent loaned him $10 to make
the payment. Then the agent was
transferred to another state. Mean-
while my son broke his leg in an auto
accident, so he had to give up his job
for several months. He decided to
quit the course and notified the com-
pany about it. They would not let
him quit the payments but said he
would have to complete the course and
if at the end of the year he was not
satisfied they would return the money.
Two other young boys are in the same
case; one paid up in full and the other
makes his payments every month.
Could you advise my boy what to do?
He is almost sick over it as he has
other bills to pay on account of his
accident. M. J. N.

We appealed to the La Salle Ex-
tension University in behalf of this
bov. The essential paragraph of the
letter received in response to our ap-

peal reads as follows;

It will be impossible for us to can-
cel this student’s enrollment, as this
was accepted on the basis that he
would complete his training and make
pavments regularly as they fell due.
We have his signed contract and
promissory note for the amount of
$124.

We cannot be responsible for any
verbal agreement that is made between
the member and the registrar. It
states specifically in the contract that
Mr. N. signed that no verbal agree-
ments or modifications except as there-
in expressed in writing will be accept-
ed. It also states that this enroliment
is not subject to revocation.

This is the usual attitude of the in-

stitutions selling correspondence school
courses. Anyone signing one of these
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BAKING PO

WHY the Qrocer benefits: Be-
causeRumford combinesPurity,
Economy, Dependability with
Nutritious Phosphates, and pro-
duces the mostdelicious,whole-
some foods! It paysto sell goods
that give satisfaction. gniis

RUMFORD CHEMICAL WORKS, Providence, R. I.

A good seller
A splendid repeater

HOLLAND RUSK

AMERICA'S FINEST TOAST

Place your order today
All jobbers

HOLLAND RUSK CO.. Inc.
Holland. Michigan

THE TOLEDO PLATE & WINDOW GLASS COMPANY
Mirrors—Art Glass—Dresser Tops—Automobile
and Show Case (Haas

All kinds of Glass for Building Purposes
601-611 IONIA AVE. 8. W. GRAND RAPIDS. MICHIGAN
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courses and not fully prepared to make
full payments as provided for in the
contract is inviting trouble. It is the
same as signing an order for books
with the agent of a “gyp” concern, but
we do not believe any jury would give
them a judgment on the facts, and we
doubt if they would attempt to collect
through the courts. They can get it
no other way unless the boy voluntar-
ily pays it.

More About OIld Time Local
chants.

E. M. Kendall and Orson A. Ball
(associated) were engaged in selling
clothing and men’s furnishings goods in
the store now occupied by Thompson’s
restaurant, Monroe avenue, sixty years
ago. Both have departed this life, but
E. W. Jones and F. S. Milmine, two
of their employes, are living, and are
residents of this city. “Will” Hubbard
and “Ed.” Donnelly were employed by
the same firm. Mr. Ball took an ac-
tive interest in the civic and religious
affairs of the community and was high-
ly esteemed. Mr. Kendall did not en-
ter actively into business after the dis-
solution of the firm of Kendall & Ball.
Dr. Kendall, a practitioner in Grand
Rapids, is a son of Mr. Kendall.

James Lyman and C. B. Allyn were
friendly rivals in the dry goods busi-
ness, occupying adjoining stores. Mr.
Lyman was the expert tester of teas
and carried a large stock of choice im-
portations in stock. His trade in teas
afforded him a decided advantage over
his rival neighbor. Many tea drinkers
entering his store bought other mer-
chandise. Allyn finaly closed his sto:<
and moved to Rockford, 111, where Iv
resumed the sale of dry goods.

General L. W. Heath was a dealer
in hats for men and furnishing goods.
His location was on Monroe avenue,
near Ottawa. General Heath had
served with much distinction as an
officer of the army during the civil
war and later held important military
positions on the staff of several gov-
ernors. Major Heath, of this city, i
a son of General Heath and a daughter
is *he wife of Fred W. Tinkham.

P. M. Goodrich was engaged in the

Mer-

sale of hardware sixty years ago. H s’

store was located immediately Nor.i
of the main entrance to the Hotel
Pantlind. Later A. B. Carpenter \va
admitted to a partnership. On the
death of Mr. Goodrich E. F. Judd be-
came an associate of Mr. Carpenter.
Morgan & Avery were largely en-
gaged in the sale of floor coverings at
the Southwest corner of. Ottawa and

Pearl street. The location was “off
Main street,” and the firm did not
prosper. Fred Immen seemed to have

gained the bulk of the carpet trade.
Avery was a nephew of Edwin Avery,
of the old firm of Spring & Avery. He
seemed to grow old prematurely after
the withdrawal of his firm from busi-
ness. Belle Hastings, a maiden lady,
met him on the street one day and in
impetuous tones urged Avery to “brace
up and get rid of your horrible old
grey whiskers, have your hair cut and
dyed; shine your shoes and brush your
clothes every day; smile now and then,
even if by so doing you may break the
muscles and bones of your face.”
Avery accepted the lady’s advice and
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became a different man
well as in appearance.

John W. Peirce was the owner and
manager of a dry goods store on
Monroe avenue at Erie street. He was
also one of the owners of the first
toll bridge erected over Grand River
at Bridge street. He was popular and
enjoyed a good volume of trade. He
was the father of Mrs. Col. George G.
Briggs, Miss Frank E. Peirce, a
dramatic reader, and A. Le Grand
Peirce, an actor and the grandfather
of Mrs. Victor L. Seydell. Mr. Peirce
was “a merry Morgan,” with sparkling
wit and a kindly and sympathetic na-
ture. Coupled with excellent judgment
in business affairs, he was generally
respected and by many greatly ad-
mired.

P. J. G. Hodenpyl, the father of
Anthony Hodenpyl, capitalist and
builder of public utilities, was a dealer
in musical instruments. After his re-
turn from the civil war Captain J. C.
Herkner entered into a partnership
with  Mr. Hodenpyl under the firm
name of Hodenpyl & Herkner. A
stock of jewelry was added.

Arthur Scott White.

in spirit as

Corporations Wound Up.

The following Michigan corpora-
tions have recently filed notices of dis-
solution with the Secretary of State:
Byron Center Creamery Co., Byron.
Continental Properties Co., Detroit.
Flint Gravel Co., Flint.
Farmers’ Co-operative

Beach.

Owen-Bolles Co., Allegan.
Hinckley-Myers Co., Jackson
Du-More Bldg. Co., Detroit.

Cam Shaft Mfg. Co., Muskegon.
F. H. Sparling Co., Detroit.

H. B. Howe Co., Detroit.
Monroe Silica Co., Steiner.

Fuel Service, Inc., Detroit.

Black River Fish Co., Bay City.
Van Atlas Corp., Detroit.
Michigan Fruit Exchange, Lawton.
Rickenbacker Motor Co., Detroit.
Starkweather Corp., Detroit.
McKelpine, Inc., Detroit.

Sloan Homesite Co., Detroit.
Detroit Electric Car Co., Detroit.
O’Neill Bros., Detroit.
International Finance Corp., Detroit.
Freeland Elevator Co., Freeland.
State Photo Finishing Co., Detroit.
Wolverine Exhibitors, Inc., Detroit.
Central Drug Co., Detroit.

lonia Gas Co., lonia._____

Dire Threats From the Mears Phil-
osopher.

Mears, Nov. 20—Now you have went
and done it

I received your pathetic request of
Nov. 14.

Will | help you out of a difficult
dilemma? you ask- Worse than that,
I will put you in a blank sight worse
one./ For the good of the Tradesman,
| stopped writing slush. | had to use
mv will power. Now you force me to
again commit this folly. Be it on your
own head. Nothing can ston me again.
Never again will | try to reform. Your
readers will soon be clamoring for me
to quit. | throw caution aside, my hat
is in the ring and it is the only hat T
possess. You have started something
now that is irresistible. | can’t resist
the temptation. Next week, | give
fair warning, when my asbestos paper
arrives your troubles will begin. |
never make an idle threat. Beware,
your peaceful editing days are over
You will have to sit up nights to ke~p
mv slush out of the Tradesman after

Co., Harbor

this.

This looks like a black hand letter,
but there is an excuse, as | just black-
ened the stove and did not wash my
hands. Chronic. Kicker.
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“While the Goodman Slept, the Thief
Came.”
(Continued from page 20)
saw the crying need and furnished the
brains.

“Again, labor was in the doldrums,
completely submerged in really deplor-
able conditions, before organization
was effected; and even so, it has been
a process of slow, discouraging up-
buiding to make labor stand as the
unit we see it to-day.

“Now, the primary factor is still
wanting in the grocery business be-
cause grocers, as a class, are not suf-
fering. The average grocer enjoys
commercial life as long as almost any
other class of business man. He com-
plains bitterly, but after all his aver-
age of success is about in line with
other trades. If we consider only the
twenty-five per cent, among grocers
who are efficient enough to deserve
success, they really do not need as-
sociated support at all.

“But all grocers would be better
grocers, more successful grocers, if
they belonged to and took hearty part
in association work. For then they
would be what they are not now—safe
from the encroachments of skillful
competition which is coming to all
sections, sure as shooting, wherein ag-
gressive association work does not en-
sure a high range of real efficiency.

“Meantime, can you blame big mer-
chants for passing up the work they
might do for others in associations
when such a man as Kamper reports
that his four years’ experience in the
National cost him between $35,000 and
$50,000 earnings?

“Nevertheless, you are right in say-
ing that you and | must continue to
do our parts, for though we may feel
discouraged at times, we have to note
one fact—that we have only one way
to go, which is forward. We cannot
choose, for that is the only way open
to us. Let us take what encourage-
ment we can from that fact.”

Paul Findlay.

The man afraid to use the brains
of his superior cuts himsef off from
a chance to develop his own brains.

DELICIOUS

TOLEDO SCALES

20 W. Fulton St., Grand Rapids

Real bargains
built scales.

in used and re-
All guaranteed.
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Business Wants Department

Advertisements Inserted under this head
for five cents a word the first Insertion

and four cents a word for each subse-
quent continuous Insertion. If set In
capital letters, double price. No charge

less than 50 cerhts. gmall display adver-
tisements In this department, " S3  per
inch. Payment with order Is required, as
amounts are too small to open accounts.

FOR SALE—Grocery, market, flour and
feed business. Sales $10,000 month. A
good chance for a grocery man. Will
sell stock, lease fixtures, or will sell both.

Wife sick must change climates. Come
and look this over. ~ Gibson’s Grocery,
Drumright, Oklahoma. 112

FOR SALE—A WELL-ESTABLISHED
BAKERY in a THRIVING town. Address
No. 109, c/o Michigan Tradesman. 109

FOR SALE—Drug and grocery store at
Gaines, Genesee county, Michigan. Only
drug store in the town. Will sell at big
sacrifice, as we are %omg out of business.
Can be handled with small capital. ~Ad-
dress Lock Box 124, Gaines. Mlchllgl%n.

WANTED TO BUY—A lake frontage
area, preferably wooded; must be in
north central portion of Michigan. Send
full description, price, and terms in first
letter. W. J. Cooper, Mt. Pleasant, I\Illlllch.

For Sale—Because owner has another
line, will sell stock of shoes, rubbers and
men’s furnishings, invoicing $9,000. Good
lake shore farming and resort town. Fine
chance for right man. Write owner.
Address No. 91, c/o Michigan Tradesmgaln.

PRODUCE BUSINESS — BUTTER,
EGGS, CHEESE, and kindred products.
One of the oldest jobbers in that_ line,
doing a large and profitable business.
Will " make satisfactory selling arrange-
ments as to business; also building, if
desired. W. T. M'’MULLEN, DIAL 4317.
701 GRAND RAPIDS SAVINGS BANK,
Grand Rapids, Mich. 113

Trade for Grocery or Hardware Stock
—$8,000 equity, %r_aln and stock 270-acre
farm. Good 'buildings; 5% miles county
seat. Thirty-five acres timber, eighteen
acres alfalfa, forty acres clover, thirty
acres wheat, ten acres rye, sixty acres
old sod. Twenty-five miles south east
Grand Rapids. =~ Address No. 114, c/o
Michigan Tradesman. 114

MUST BE_SOLD—In thirty days, on
account of ill health. Clean stock of
ladles’ ready-to-wear, men’s clothing and
furnishings.” Also fixtures of latest de-
sign. Stock_ will |nvent0re{ about $8,000
or $10,000. Business_established fourteen
years. An opportunity for young people.
The New York Store, Boyne City, I\{Idgh

MEAT MARKET—For sale, completely
equipped and up-to-date. Good location
and doing good business. Good reason
for selling, and reasonably priced for
quick sale. Inquire Joseph Burton, 518
N. Mitchell St., Cadillac, Mich. 107

FOR SALE—Good stock of clothing,
shoes and men’s furnishings in a good
town of over 6,500 population. Over 1,500
men employed in one factory. Paa/ roll
$75,000. Stock_in good shape. Address
No. 101, c/o Michigan Tradesman. 101

FOR SALE—A nice clean hardware
stock, store building, and dwelling house.
In a small town. Lewis McKinney, Ban-
gor, Mich. 102

For Sale—Confectionery and restaurant
in best small town in Central Michigan,
doing good business. Reason for selling,
ill health. Box 171, Chesaning, Mich. %4

Pay spot cash for clothing and furnish-

ing "goods stocks. Silberman, 1250
Burlingame Ave., Detroit, Mich. 666

CASH For Your Merchandise!
Will buy your entire stock or part of

stock of shoes, dry goods, clothing, fur-
nishngs, bazaar novelties, furniture, etc.

LOUIS LEVINSOHN, Saginaw, Mich.

FIRE AND
BURGLAR
PROOF

AFES

Grand Rapids
Safa Co.

Tradesman Building



Public Be Damned Policy of the Rail-
roads.

Detroit, Nov. 24—In a public utter-
ance last week President Coolidge
quite emphatically showed marked dis-
approval of any continuance of the
sur-tax on sleeping car fares by sug-
gesting that the railroads were “pay-
ing velvet” with $47,000,000 turned
over to them last year by the Pullman
Compang.

It is believed by many that lie will
recommend an abatement of this evil,
as well a~ the 20 per cent, sur-charge
on passenger fares, originated as a war
measure, but still continuing because
someone has been “asleep at the
switch.”

To the general public, and thought
ful individuals as well, it is becoming
more apparent every dav that the rail-
roads have dissipated all claims for
consideration or sympathy, not so
much by reason of overcharge, but in
the way they have disregarded every
rule of business ethics in their approach
to the public.

In other words, they are not on the
square. W ith them what was once a
business proposition is now a gouge

ame.

g Their control of the personnel of the
Interstate Commerce Commission has
carried with it license to commit lar-
cency in every form, together with
other high crimes and misdemeanors.

As a Detroit newspaper remarked
the other day, in speaking of the Na-
tional convention of motor bus op-
erators. it “had a tendency to cast a
gloom over the sensibilities of saifl op-
erators.”

The advance of one cent, per mile in
passenger rates was a heart stab for
the dear public, but the added 20 per
cent, sur-tax was twisting the stiletto
in the wound, for all of which increase
the transportation companies gave
nothing back.

In fact, to-day we have the evidence
of a leading so-called “all Michigan’
rail transportation company curtailing
its train service on nearly every di-
vision—seemingly a direct snap of the
fingers at public sentiment—but a con-
dition obtaining in no other part of the
country.

Vanderbilt was accredited with the
“public be damned” epithet, but there
is nothing on record to prove that he
went out of his way to aggravate the
same public by petty methods. He was
content to rob the public and not con-
tinue the treatment by applying vitriol
to the sore places.

For instance, consider the train ser-
vice between Muskegon and Grand
Rapids. A few years ago five passen-
ger trains each way were operated be-
tween these two cities. And they were
all well patronized. A flat fare of 50
cents was collected for many years and
the service was popular. Without
warning the charge was increased to
$1.40, and the public dropped the G.
R. & 1. like a red hot iron. Nor was
this all. In addition to building up
competition which will go on forever,
they created a feeling of antagonism
on the part of the shipping public,
who began reprisals against this com-
pany until to-day thev carry but a
handful of passengers, and their freight
business has greatlv decreased, not-
withstanding the fact that Muskegon
has been constantly growing and its
manufacturing output increasing.

Look at the passenger service be-
tween Grand Rapids and Ludington
and Manistee. Were it not for the
busses forty-eight hours would be ex-
acted from every traveling man who
visited these two cities. The commer-
cial man who said he had “been o the
road in Michigan for twenty years and
spent half his time at Walhalla Junc-
tion,” was a rapid goer, as compared
with what may be accomplished now-
adays. And freight shippers are
tickled to death over the situation. In
fact, they contemplate “handing some-
thing” to the railroad in consideration
of their inconsideration.

Wouldn’t it be a wonderful condi
tion if the average business man could
shut up shop whenever trade slackened
in _his line?

The hotel man could close down as
soon as the summer tourist quit and
save the expenditure of a good share
of his summer profits.

W ith the present rule or ruin oolicy
adopted by these transportation lines,
railroad securities are becoming a joke
in financial circles, and railroad man-
agers should turn their attention to
producing Brewster buggies and ox

yokes,
It is said that not all the bus trans-.

portation lines are making money, and
this statement is undoubtedly true, but
this is due to ignorance and inexperi-
ence. rather than an insane desire to
annoy the public.

In"many cases the bus operators
have not used good judgment in mak-
ing up their time tables. Feeling that
they were, in a large measure, com-
peting with the railroads, they began
operating on the same schedule, run-
ning their busses at the same hours,
and not “hitting off” properly with
proposed patrons. This kind of com-
petition never gets anyone anywhere.

One of the oldest and best con-
ducted bus lines in Michigan is fur-
nished by Carey & Leach, centralizing
at Kalamazoo, but radiating to various
points in Southern Michigan, “Safety
first” has always been their slogan,
but their phenominal success has been
due to the fact that they have arranged
their time schedule to meet the re-
quirements of the public, without re-
gard for the program of the railroads
and interurbans. The convenience of
the uiblic is their first endeavor and
their record is one of accomplishment

Another criticism of many bus lines
is their failure to give sufficient pub-
licity to the fact that they are operat-
ing. Lately in a trip through Michi-
gan | found many bus lines operating
where | least expected to find them,
their existence being practically un-
known to the traveling public, because
of failure to advertise properly their
service.

Running on schedules agreeable to
the public and broadcasting the fact
through proper channels are two ap-
parent weaknesses, due, as | before
stated, to ignorance and inexperience
in transportation matters.

Frank S. Verbeck.

Grain and Flour Prices Sound and

Reasonable.
Wrritten for the Tradesman.
Adverse reports concerning the

growing crop of wheat in Argentina
has had a bullish effect on the market,
prices advancing four or five points
and the tendency is still upward.

This condition has affected the world
price and our own domestic prices
have naturally reacted quickly on ac-
count of the comparatively short crop
in the United States.

Present prices may be maintained
for four or five months and the trade
will be comparatively safe in buying
flour to cover their requirements, we
believe, up to sixty days, although
can see no advantage in buying be-
yond actual requirements beyond that
time, as prices are comparatively high
and it is generally a good business
policy to not buy beyond trade require-
ments under such conditions.

However, business throughout the
United States is in a very favorable
position. There is a large volume of
business being done as a whole and
generally at a fair profit. Stocks have
not accumulated. The trade have sel-
dom purchased beyond actual require-
ments for a normal business and, as a

consequence, it is freely predicted by
prominent financiers, statisticians and
manufacturers that the prosperity we
enjov will continue. This means, of
course, a relatively high range of val-
ues, as good business naturally results
in an active demand and an active de-
mand is always productive of rising
values.

The situation the first of next April
may be entirely different, so far as
wheat is concerned, as we will then
know something about the growing
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winter wheat crop of the United
States; how it came through the win-
ter, etc., and the prospects of the 1926
crop will affect values. Temporarily
prices appear sound and reasonable.
Buying of wheat and flour in normal
requirements appears to be perfectly
safe and advisable. Lloyd E. Smith.

If you change towns or open a
branch store in another town, don*t
forget that in different towns there are
different tastes.

REYNOLDS
PRODUCTS

Strip Shingles

Individual Shingles

Mineral surface rolled roofing

Smooth surface rolled roofing

A quarter of a century devoted

to the production of roofing,

with highest quality as the watch-

word always, spells success to

the dealer who handles

Reynolds Products.

H. M. REYNOLDS

SHINGLE COMPANY
“Originator of the Asphalt Shingle.

GRAND RAPIDS

- MICHIGAN
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