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MOTHER’S BOYS
Yes, I know therp are stains on my carpet, 

The traces of small muddy boots;
And 1 see your fair tapestry glowing,

All spotless with flowers and fruits.
And I know that my walls are disfigured 

With prints of small fingers and hands:
And that your own household most truly 

In immaculate purity stands.
And I know that my parlor is littered 

With many odd treasures and toys,
While your own is in daintiest order, 

Unharmed by the presence of boys.
And I know that my- room is invaded 

Quite boldly all hours of the day;
While you sit in yours unmolested 

And dream the soft quiet away.
Yes, I know there are four little bedsides 

Where I must stand watchful each night,
While you may go out in your carriage 

And flash in your dresses so bright.
Now, I think I’m a neat little woman;

And I like my house orderly, too;
And I’m fond of all dainty belongings,

Yet I would not change places with you.
No, keep your fair home with its order,

Its freedom from bother and noise;
And keep your own fanciful leisure,

But give me my four splendid boys.



The old-fashioned way of “clearing the blood” in the 
Spring was to take liberal doses of a mixture of sul
phur and molasses. Nobody knows the reason for 
the almost universal faith in this formula, for modern 
medicine declares that it is of practically no value, 
but our grandparents kept their faith in it for many 
years.
The modern physician knows that certain toxins do 
accumulate in the system during the winter. These 
toxins are caused by lack of out-door exercise, and by 
a diet too rich in meats and other concentrated foods. 
The modern way to remove the toxins and clear the 
system during the Spring months is to use

STANOLAX
( H E A V Y )

for constipation
Stanolax [Heavy] is a pure, carefully 
refined, heavy bodied mineral oil.
It lubricates the intestinal tract, 
making elimination easy and re- 
storing normal intestinal activity.
Stanolax [Heavy] is not a purgative 
or a cathartic. It does not increase 
the flow of intestinal fluids, but 
attains its results by purely me- 
chanical means. It is not habit 
forming: in fact, the dosage can be 
gradually decreased after the first 
few days, and in most cases, even
tually be discontinued altogether.

Stanolax [Heavy] is a safe and sure 
relief for constipation.

> — V

To Dealers 
*

S T A N O L A X
[Heavy] 

offers you an 
e x c e l l e n t  
profit and a 
steady repeat 
business.Write 
for our prop
osition.
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Standard Oil Company » Indiana
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UNITED FRONT IN CHINA. 
Impressive support of the British 

proposals for strong measures in China 
comes from an important group of 
Americans—the Shanghai American 
Chamber of Commerce. At both Tokio 
and Washington there has been hesi
tation to adopt the line of action urged 
by London. Evidently there has been 
fear that the powers might find them
selves at war with the Chinese. To 
American business men in Shanghai, 
however, war seems to be more likely 
as a result of a continuance of the 
present condition than of the manifes
tation of a more determined attitude 
by the Powers.

Great Britain has come to the con
clusion that the clash with Hankow 
is in reality a contest with Bolshevism 
and that the sooner it is recognized 
as such the better. Whether this view 
is taken by Japan and the United States 
or not, the two governments must 
realize that the only thing that has 
had an effect upon the Nationalist lead
ers is a display of force. If they re
fused to check attacks upon foreign 
consulates until shells from foreign 
gunboats began falling in the streets 
of Nanking, they will certainly be in 
no hurry to facilitate the completion 
of negotiations regarding satisfaction 
for those attacks.

The best course for the Nationalists 
would be to accede promptly to the 
demands of the Powers and thus dis
pose of any occasion for extreme meas
ures, but they are not likely to follow 
this procedure. The question will then 
arise of what the powers will do— 
talk or act. Downing street is for 
action, even if it must be action by 
Great Britain alone. The British are 
considering the establishment of a 
blockade along the Yangtse River as a 
means of bringing the Cantonese chief
tains to terms. Distateful as if would 
be to participate in such a move, it 
would be still more distasteful to stand 
idly by and see another government

bear the entire responsibility for ef
fective action.

An ounce of determination at the 
beginning is worth a pound of deter
mination later . For this reason and 
for the additional reason that unity 
among the powers in a crisis like this 
is highly desirable, we hope that Wash
ington will find it possible to come 
to a speedy agreement with London 
upon a line of action which will com
pel the respect of the Nationalists.

REPLY DOES NOT RING TRUE.
Attention is called to the alleged 

reply published elsewhere in this week’s 
paper to the editorial in last week’s 
Tradesman relative to the action of 
the City Commission in throwing open 
the public markets of Grand Rapids 
to truckers, hucksters and all kinds and 
classes of middlemen on the same basis 
as regular growers. These classes 
flood the markets with rotten and rot
ting fruit and vegetables which have 
been consigned to the dump by whole
sale dealers and commission merchants.

It will be noted that the so-called 
reply, made ostensibly in behalf of the 
Commission, is weak in statement and 
evasive ip argument. It assumes that 
the reader will take for granted condi
tions which every one at all familiar 
with the subject knows do not exist. 
It proceeds on the assumption that the 
health officials will accord all offer
ings on the market rigid supervision, 
while those familiar with conditions as 
they actually are know that such su
pervision is a joke—always has been 
and probably always will be.

The very fact that the markets ex
tend a hearty welcome to aliens who 
are filthy in dress, coarse in speech and 
crooked in their dealings furnishes am
ple proof that the products they han
dle will be equally inferior in quality 
and unfit for human consumption.

At the spring election on Monday 
a praiseworthy project recommended 
to the voters by the Commission was 
snowed under by the votes of the peo
ple. Why? Because the people who 
vote have become suspicious of an 
organization which places aliens of the 
wop variety on a par with American 
citizens. In opening the city markets 
to the scum of the earth, to the detri
ment and disgrace of decent people, 
the Commission voluntarily creates a 
menace to the health of the city by 
giving filthy aliens an opportunity to 
carry the seeds of disease and death 
to the homes and hearthstones of the 
poorer classes of our people.

OUR MOUNTING WEALTH. 
The National wealth of the United 

States in 1925, as estimated by the Na
tional Industrial Conference Board, 
totaled $355,300,000,000. Three years 
previously, in 1922, the Census Bu
reau had reckoned it at' $320,800,000,000,

so that, if the new figure is compar
able our wealth of late has been in
creasing at the astonishing rate of 
about $11,500,000,000 a year. With 
these computations as a basis, one 
may roughly estimate the 1927 Na
tional wealth at about $375,000,000,000.

So fabulous a sum is of itself im
pressive, but the romance of the story 
lies in the accelerating speed of its 
accumulation.

More has been added in the last fif
teen years than through all accumula
tions down to then since the arrival of 
the Mayflower. That is to say, the 
National wealth since 1912, when it 
stood at $186,000,000,000, has doubled 
It has more than quadrupled since 
1900, when the tangible, physical ob
jects represented in all of these cal
culations were entered at only $88,-
517,000,000. Previous to the Civil 
War, in 1860, the National wealth was 
only $16,160,000,000.

In a sense much of the growth in 
the last fifteen years may be looked 
upon as fictitious, since the rise in the 
price level has created values faster 
than they could ever have grown in a 
count based strictly in 1913 dollars, 
but it was in 1920 and not 1922 that 
inflation reached its highest. By 1922 
the readjustment in commodity values 
was pretty well completed and the 
variations since then have been small.

If this country’s great riches have 
come somewhat more easily than those 
of other nations, the reasons are not 
difficult to find. A land vast in re
sources, almost sufficient unto itself in 
raw materials, was here to develop. 
It has been developed by a people ac
customed to hard work, virile, ambi
tious, their veins filled with the blood 
of adventure. The misfortunes of the 
world have to a degree been the for
tunes of this country since the kaiser’s 
war, but the roots of the unprecedent
ed prosperity of the United States evi
dent on every hand lie far deeper than 
that. They reach down into a wealth 
of assets built slowly over long years 
and fixed on a foundation fit to stand.

PREPARE FOR FLINT.
The effort being made by the officers 

of the Retail Grocers and General 
Merchants Association to present a 
worth while programme at the annual 
convention at Flint the last week in 
April leads to the belief that especial 
effort should be made by the members 
to ensure a large attendance of repre
sentative men of the trade at the meet
ing. Many critical questions now face 
the grocer and general merchant— 
questions which should command the 
best thought and most careful con
sideration of the trade—and nothing 
will do more to create interest in the 
organization than-the, assurance çf tlfe 
binders thsft the aWe'irddnce will be

large and thoroughly representative of 
the great interests the organization 
undertakes to serve.

The growing industrialism of the 
South and the pitiful condition of 
many of its workers have called forth 
an “appeal to industrial leaders of the 
South’’ signed by forty-one represen
tative Southern bishops and ministers 
who plead for an avoidance of “the 
waste and bitterness of industrial con
flicts and the intensity of the class 
struggle.” The clergy cite "the long 
working week, extending in many in
dustries even to fifty-five and sixty 
hours; the employment of women and 
children between 14 and 16 at over- 
long periods of labor; the general ab
sence of labor representation in our 
factories.” They mention the isolation 
of the workers in the mill villages, re
minding the bosses that labor is hu
man and not a commodity. This makes 
Strang reading for Northern people, 
who enjoy what are among the most 
equitable laws for laboring men and 
women that have ever found their way 
to the statute books. The situation in 
the South is made doubly hard for the 
workers by the drawing of the color 
line. It is hoped that the appeal of 
the bishops and ministers will bring 
the situation home to the industrial 
leaders of the South.

Vienna scientists have discovered 
that the nose presents greater proof of 
paternity than blood tests, finger 
prints or size of ears. According to 
these savants, a certain type of nose 
will persist in a family for centuries. 
Accordingly, it is far more indicative 
of character than any other facial feat
ure. Many a man with a protruding 
chin, hard mouth and cold eyes has 
proved to be a poltroon. But who ever 
saw a snub-nosed coward or a long- 
nosed dullard? The phrases “snub
nosed fighter” and a “long nose for 
news” have become recognized parts 
of our language. Nothin much new in 
this Vienna discovery.

Chicago stands disgraced in the eyes 
of» the world. The election of a no
torious mountebank like Thompson is 
a reproach from which she can never 
recover. A grafter of the most ma
lignant type, a person who consorts 
with criminals and gunmen, a traitor 
to the cause of American freedom 
during the kaiser’s war, Bill Thomp
son stands for everything vicious and 
execrable in every decent walk of life. 
His election puts a black mark on the 
city of Chicago for time and eternity.

The law of supply and demand works 
in everything but trouble.

It’s all right to ^ell'Whqt )jou don’t 
need, but halig on to wtiat you do.
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MEN OF MARK.

Gen. J. H. Schouten, Vice-President 
Michigan Trust Co.

General John H. Schouten, recently 
elected to the board of directors of 
the Michigan Trust Company; pos
sesses just the qualifications for which 
one would hope in an executive of a 
trust company, the relations of which 
with its clients are closer and of a 
more serious and important nature 
than is the case in almost any other 
line of business.

A man of rugged, uncompromising 
honesty, earnestness of purpose, a 
tireless worker and a master of detail, 
with these qualifications tempered with 
a warm friendliness and a wholesome 
respect for another’s opinions, General 
Schouten, in all his connections, wins 
confidence and builds firm friendships, 
not only for himsefl, but, as well, for 
any enterprise or cause with which he 
is associated.

General Schouten entered the ser
vice of the Michigan Trust Company 
as book-keeper, in December, 1900; 
was appointed Assistant Secretary Oc
tober 6, 1913; Secretary, January 8, 
1917; was elected a Vice-President of 
the company; January 10, 1921, and 
March 23, 1927, became a member of 
the board of directors of the com
pany which he had served so long 
and so well.

It takes but a few lines to cover 
General Schouten’s record with the 
Michigan Trust Company, but those 
few lines represent over twenty-six 
years of hard work, efficient service 
and repeated recognition of these by 
the company which he has served so 
faithfully.

Along with his activities for the 
Michigan Trust Company, General 
Schouten has found time to lend his 
influence, strength and personal ser
vice to many civic enterprises and has 
given of his best for the improvement 
and advancement of his home city, 
without self-seeking and without ex
pecting either credit or publicity for 
his efforts.

General Schouten's main interest, 
however, aside from his duties with the 
Trust company, has been along mili
tary lines and after thirty-eight years 
of service with the National Guard, 
and in the Spanish American War, 
“Down on the border" and “Over 
there.” General Schouten is not the 
rampant militarist which the more 
timid and less thoughtful might fear, 
but is an ardent and earnest advocate 
of preparedness for peace.

General Schouten enlisted in the 
Michigan National Guard, April 13, 
1889, as a doughboy in the ranks. That 
was the only place open for him, so he 
took that, which offered him a toe
hold for the rank which he now holds 
as Brigadier General commanding the 
63d Michigan Infantry, which includes 
all the Infantry of the Michigan Na
tional Guard and the Headquarters 
company.

General Schouten’s military record 
is of interest to many thousands who 
as past or present members of the 
Michigan National Guard or as citi
zens of Michigan have noted his prog
ress from enlisted man to Commander.

Entering the service in 1889, General

Schouten has served longer as enlisted 
man and commissioned officer than 
any other now in the Michigan Na
tional Guards.

His first promotion was to the grade 
of First Lieutenant of Company K, 
Second Michigan Infantry, in 1891. He 
subsequently was transferred to Com
pany I, Second Michigan Infantry, the 
famous “Custer Guard,” whose armory 
formerly was on the West side.

This company was the leader in 
things military, hereabouts, for many 
years prior to the organization of the 
Grand Rapids Battallion in 1895. The 
then Lieutenant Schouten served with 
that company for a period of about 
five years and in 1896 was transferred 
to Company H of the Second Michi
gan Infantry, as Second Lieutenant

and served in that capacity during the 
Spanish-American war. In 1900, Gen
eral Schouten was promoted to the 
Captaincy of the company, remaining 
in command until February, 1917.

Under General Schouten’s command, 
this company gained the reputation of 
being among the best, if not the best 
outfit in the regiment and was the lead- 
in rifle practice when this first became 
a part of the curriculum of the Na
tional Guard. The company for many 
years had the highest figure of merit 
of any rifled company in the State of 
Michigan and very frequently it fig
ured of merit, and the number of ex
pert rifle men and sharpshooters, high
er than all the other companies located 
in Grand Rapids.

As Captain, General Schouten took

his company to the Mexican border in 
1916 and as a confidence of the effi
ciency of the company, it was unnec
essary to make any change in the 
corps of non-commissioned officers. 
And practically every non-commission
ed officer and many of the privates 
became officers during the kaiser’s 
war.

When the National Guard was call
ed into service at the beginning of the 
kaiser’s war, General Schouten had 
command of the Second Batallion of 
the 32d Michigan Infantry, which af
terward became the present designa
tion of the 122d Infantry. And when 
the National Guard was re-organized 
after the war, General Schouten was 
.assigned to the command of the 3d 
Battalion and largely through his in

strumentality the eight present com
panies of the Guard located in Grand 
Rapids were organized and obtained 
Federal recognition.

Then, in April, 1926, came the ap
pointment as Brigadier General com
manding the 63d Michigan Infantry.

In connection with his National 
Guard work, General Schouten is uni
versally credited with being the father 
of the present day Armory in Grand 
Rapids, as it was largely due to his 
untiring efforts that the law under 
which Armories are built in Michigan, 
was placed on the statute books.

Not contemplating resting on his 
laurels, General Schouten admits three 
military ambitions which probably will 
be attained.

The first is to maintain the high

standard of efficiency of the 63d Bri
gade as established by General Guy 
M. Wilson, until recently its com
manding officer and now in command 
of the 32d Infantry Division.

Second. To plan and carry into 
execution a campaign which will re
sult in obtaining for every company in 
his brigade, the full measure of public 
support which the nature and char
acter of1 their services, duties and re
sponsibilities merit.

Third. To add to a fund that ulti
mately will result in giving Grand 
Rapids a larger and better Armory and 
one fully worthy of the officers and 
men who are devoting an important 
part of their lives to the high cause 
for which the Armory stands.

General Schouten is known as a 
strict disciplinarian, but one who is fair 
in his judgments and a true friend of 
those who serve with him.

He knows the problems of the en
listed man and of the officers of all 
grades. He has been through the mill 
and many years ago learned how to 
“take it” cheerfully, obeyed orders and 
did his work the best he could and 
when it should be done.

He is not particularly friendly to 
alibis for failure to deliver and in his 
progress from private to commander 
he has heard all of them so there is 
nothing new for him in that line and 
those who serve under him conserve 
their time by declining to try out any 
shiny, crisp reasons for not delivering 
the goods and buckle into the harness 
knowing that their efforts will be ap
preciated by their Commander who 
has “been there.”

Quieter Effects in Neckwear. 
Owing to the vogue for fancy pat

terns in men’s suits and topcoats, as 
well as in shirts, there is a “toning 
down” of designs and colors in men’s 
neckwear. This trend is making itself 
felt in consumer demand throughout 
the country, according to wholesalers 
here. Favor is being particularly 
shown moire ties in plain and flat 
colors which will harmonize with the 
rest of the attire. Foulards in solid 
colors also are selling well.

In After Days.
Tn a f te r  days when g rasses high 

O 'ertop  the  stone where I shall lie,
Tho ill, or well the  world ad ju st 

My slender claim  to honored dust,
I shall not question  or reply,

I shall not see the  m orning  sky:
I shall no t h ear the  n ig h t wind sigh;

I shall he m ute  a s  all m en m ust 
In  a f te r  days.

B ut yet, now living, fain  were I 
T h a t someone th e re  should testify . 

Saying he held his pen in tru s t 
To T ru th , not serv ing  sham e or lust.

W ill none? Then le t my m em ory die 
In a f te r  days.

Turning swords into plowshares re
mains a rare operation, and not merely 
because of the lack of swords. The 
War Department at Washington is 
doing something to bring the saying 
up to date by selling gunpowder to 
concerns which will utilize the sodium 
nitrate it contains for fertilizer. It 
must be added, however, that new and 
more effective powder is to be bought 
to keep our defenses in proper condi
tion. Still, we may hope that no oc
casion will arise for its use and that 
in time it too will be converted into 
an agency of peaceful activity.

General John H. Schouten.
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Rather Weak Reply To the Trades
man’s Arraignment,

Grand Rapids, April 5—My attention 
lias been called to your editorial in the 
March 30 issue of the Michigan Trades
man, and to your letter of the 30th ad
dressed to the Manager.

It is quite apparent that the language 
and the form of argument used in this 
article must fail to draw respect from 
even the least thoughtful of the limited 
audiencfe for whose benefit this was 
originally written, and it is very doubt
ful if it in the least merits thoughtful 
reply from those who are charged with 
the responsibility of the markets, this 
article being typical of your methods 
on several past occasions in dealing 
with other subjects.

On the other hand, it must be clear 
that problems of this nature are not 
dealt with “in a corner” by the city or 
its officials, this subject having been 
one for exceedingly careful attention 
by all concerned. The city markets 
constitute one of the important and 
useful divisons of the city’s activities, 
and while they are young in point of 
time, the actual records of the markets 
to date indicate that they are bringing 
a large measure of satisfaction, both 
to those who purchase as well as to 
those who sell, in that the attendance 
record, the sale of stalls record and 
the revenue records have shown a con
stant and continuous increase over the 
preceding year’s records from their be
ginning. This must indicate that prices 
have been reasonable and stocks sal
able, else there would have long since 
not only been a storm of protest, but 
a slackening of interest on the part of 
the public.

It happens that for several years past 
there has been one or more^ rather 
tedious hearings before the Commis
sion as a whole concerning these mar
kets. In every instance these meetings 
have been marked1 by the unfortunate 
element of selfishness, there being 
present the tendency to disregard the

fact that the markets are maintained 
by the city for the good of the Grand 
Rapids public, and to view them from 
the standpoint of operation for the 
general satisfaction of one or more 
specific groups. On the occasion of 
the last hearing, this tendency was 
again most marked, although a hear
ing of more than two hours in length 
was given for careful and thorough 
discussion of the whole problem.

The city stands foursquare on the 
principle that these markets were 
created for the benefit of the buying 
public of Grand Rapids. It stands 
foursquare on the fact that this can 
best be attained by leaving the mar
kets as free as possible—open to gen
eral merchandising. It is convinced 
that this can best be obtained by en
couraging the farmer as much as pos
sible, but also by allowing a certain 
amount of so-cailed truckers to par
ticipate as sales people. This conclu
sion has been arrived at through very 
definite experience, and has been forced 
more and more upon our attention by 
changes in general conditions brought 
about by the development of the auto
mobile and improved highways.

Moreover, the presence of the truck
er has proven a benefit to the so-called 
producer in that the producer is unable 
to! create a full market early in the 
season in that when local grown prod
ucts are available and local farmers 
begin to arrive, they find a large and 
populous buying public present.

“Dagoes,” as such and within the 
terms of your article, are not present 
on the market, nor is any produce sold 
there which is not merchantable. If, 
perchance, certain grades of produce 
should be somewhat off color, it is 
known by the purchaser, by the price 
differential made. Moreover, this has 
its desirable features in that whereas 
some are able to pay for fancy goods 
without regard to price, the markets on 
the other hand offer a distinct ad
vantage to those of lesser means in

that they can buy considerable mer
chandise near the close of the market 
for little money, and with many people 
this is a regular practice, with the 
additional advantage that much usable 
food is not wasted. Moreover, a large 
majority of our stall renters rent by 
the year and will be required to hang 
their name and type of business upon 
their stalls, and they are just as re
sponsible and reliable as any other mer
chant doing business continuously in a 
fixed place.

In addition to all of this, there is the 
Food Inspection Department, which 
regularly views the markets for pre
venting the offering of improper pro
duce, in addition to the scrutiny of the 
Market Master in charge.

These are the facts which were be
fore the Commission and all others 
concerned upon which our decisions 
were based. We stand firmly on them 
as fair, reasonable and equitable, and 
regret your inability to approach the 
matter with an open mind.

Walter A. Sperry, 
Director of Public Service.

How Is Your Mail’ng List?
When did you last revise your mail

ing list? Yes, it is an old question, but 
highly important nevertheless: for if 
your list has not been carefully re
vised in the last year the chances are 
that more than 10 per cent, of the cost 
of each mailing you send out is simply 
thrown away.

And if your list has not been revised 
for two years or more it would be a 
fairly safe bet that it is 50 per cent, 
worthless.

Your list should be checked at least 
once each year, and it would do no 
harm to check it twice. There are many 
ways to check a list, but here is the 
way we would do it. First we would

go over every name ourselves, check
ing off those we knew were no longer 
prospects.

Next we would have every salesman 
and saleswoman in the store go through 
the list, for their closer personal con
tact with the trade gives them an 
acquaintance that we do not have.

Finally we would take our list to the 
postmaster and ask him to have it care
fully checked for errors in names and 
addresses. Did you know that ac
cording to postal regulations you can 
have this check made by the postoffice 
for about 70 cents per hour? It will 
be money well spent too, if you vc 
never had such a check made before.

Maybe So.
“You are charged with selling adul

terated milk,” said the Judge.
“So I understand, your Honor,” 

said the milkman. “I plead not 
guilty.”

“But the testimony shows that your 
milk is 25 per cent, w'atcr,” said the 
Judge.

“Then it must be high-grade milk,” 
returned the milkman. “ If your
Honor will look up the word milk in 
your dictionary you will find that it 
consists of from 80 to 90 per cent, 
water. I should have sold it for 
cream.”

As We Make It.
W e m ust not hope to be mowers 

And to g a th e r the ripe gold ears, 
Unless we have first been sow e's,

And w atered  the  furrow s w ith tears. 
I t is no t ju s t  a s  we tak e  it,

This m ystical world of ours:
L ife’s field will yield a s  we m ake it,

A h a rv e st of th o rn s  o r of fioweis.
Goethe.

THE OLD LINE
LIFE INSURANCE COMPANY of AMERICA

MILWAUKEE, WISCONSIN

ANNOUNCES
That in 1926 its paid for insurance was more
than

SIXTEEN MILLION DOLLARS
That its life insurance in force on December 
31, 1926, was more than

SEVENTY-FIVE MILLION DOLLARS
That its admitted assets amounted to over
NINE AND ONE-HALF MILLION DOLLARS
which is an increase of more than

ONE AND ONE-QUARTER MILLION 
DOLLARS

That its income for the year 1926 was
OVER THREE MILLION DOLLARS

Since its organization The Old Line Life In
surance Company of America has paid to pol
icyholders and their beneficiaries

OVER TWO AND THREE-QUARTER 
MILLION DOLLARS

LIFE, ACCIDENT
RUPERT F. FRY, President.
JNO. E. REILLY, Secretary 8c Treasurer.

TURN YOUR ENTHUSIASM Into an Increase of Income
One man in one month procured 89 applications on one of our 
POPULAR forms of policies in the Accident 8c Health Department. 
In addition to this work during that month he made his usual monthly 
collections of $2,700; wrote during the same month other forms of 
Accident 8c Health policies and also wrote a comfortable volume of 
Life Insurance. This was not just a one month s spurt. The young 
man is a member of the Star Leaders Club in the Life Department. 
One man in one month, who makes headquarters in a town of 600 
secured 69 applications in 1 7 days on one of our POPULAR forms 
of policies in the Accident 8c Health Department and transacted other 
business with the Company in addition.
Our Life, Accident and Health business is growing rapidly in POPU
LARITY and the attractive, liberal, interesting, beneficial and safe 
features in connection with our contracts create a successful activity 
among the field representatives of this Company.
We will make several important Agency appointments soon in .the 
Life and Accident and Health Departments in the following states:

California^
Illinois
Iowa
Michigan

Minnesota
Ohio
Oklahoma
Oregon
Pennsylvania

South Dakota 
Texas 
Washington 
Wisconsin

AND HEALTH INSURANCE
WM. S. HANLEY, Agency Secretary.
H. A. WOODWARD, Manager, Accident 8c Health Department.
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MOVEMENTS OF MERCHANTS.
Galesburg—R. W. Darner has en

gaged in business under the style of 
the Capital Creamery.

Bangor—Glenn Wilson has purchas
ed a larger building for his laundry and 
equipped it with modern machinery.

Detroit—The George P. Yost Fur 
Co., 1438 Washington boulevard, has 
changed its name to the Park Holding 
Co.

Fairgrovc — The Fairgrove State 
Savings Bank, recently organized with 
$25,000 capital stock, opened its doors 
for business April 5.

Copemish—Mrs. James Bargprstock 
has leased her hotel, the Welcome Inn, 
to A. D. Ireland, for three years, giving 
immediate possession.

Saginaw — The Beck Automobile 
Co., 915 Genesee avenue, with a branch 
at Bay City, has changed its name to 
Schroeder & Benson, Inc..

Arcadia—Wm. H. Ebert is closing 
out his stock of dry goods, clothing, 
furnishings, shoes, etc., at special sale 
and will remove to Milwaukee.

Grand Rapids—The Kent Sand & 
Gravel Co., has increased its capital 
stock from $50,000 common to $50,000 
preferred and 50,000 shares no par 
value.

Wayland—C. R. Hollister will open 
the Hollister House for business in a 
few days and Phillip Kelly, recently of 
Grand Rapids will conduct the Way- 
land House.

Flint—The Entroth Shoe Co., c-o 
the Vogue store, has been incorporated 
with an authorized capital stock of 
$10,000, $5,000 of which has been sub
scribed and paid in in cash.

Detroit—The Strenge Motor Car 
Co., 1910 First National Bank building, 
has changed its name to the Strenge 
Chevrolet Co. and increased its capital 
stock from $10,000 to $50,000.

Bangor—The drug store of the late 
Oscar Karsen, which has been closed 
since the owner’s death early this win
ter, has been restocked and reopened 
by A. A. Grimm, of St. Joseph.

Morley—Lewis S. Turner has pur
chased the grain and produce elevator 
owned by C. L. Crimmins, banker of 
Howard City and will continue the 
business under his own name.

Reed City—H. M. Buchanan has 
leased Hotel Reed for five years to 
Alfred Stevens, former proprietor of 
the Stevens hotel at Bad Axe. Mr. 
Stevens is redecorating the entire 
hotel.

Vassar—The Brainerd-Lewis Co. has 
been incorporated to deal in automo
biles, parts and supplies, with an au
thorized capital stock of $20,000, all of 
which has been subscribed and $10,000 
paid in in cash.

Pontiac—L. Grant Billings, Inc., 45 
Oakland avenue, tires, auto accessories, 
etc., has been incorporated with an au
thorized capital stock of $25,000, $11,- 
000 of which has been subscribed and 
paid in in cash.

Stanton—The State Savings Bank 
has purchased the People’s State Bank 
and consolidated them under the style 
of the State Savings Bank of Stanton 
and increased the capitalization from 
$20,000 to $40,000.

Detroit—The Frank C. T*M Co., 425 
Bates street, jobber of electrical supr

plies, has been incorporated with an 
authorized capital stock of $100,000, all 
of which has been subscribed and paid 
in, $20,000 in cash and $80,000 in prop
erty.

Detroit—Eder & Zoloth, dealers in 
boots, shoes, etc., at 7607 Michigan 
avenue, have dissolved partnership and 
the business will be continued by 
Michael Edcr, who has taken over the 
interest of his partner.

Alba—L. A. Randall, recently of 
Safety Harbor, Florida, has purchased 
the D. H. Meeker drug stock and will 
continue the business at the same loca
tion where Mr. Meeker first opened
the store 45 years ago.

Detroit—The Mair Brothers Oil Co.,
213 Minnie street, has been incorpo
rated to distribute petroleum products, 
with an authorized capital stock of 
$25,000, of which $12,500 has been sub
scribed and paid in in cash.

Detroit—The McConnell-Kerr Co., 
349 East Jefferson avenue, has been in
corporated to act as wholesale broker, 
with an authorized capital stock of 
$75,000, $30,000 of which has been sub
scribed and paid in in cash.

Saginaw—The Jerrold Co., Second 
National Bank building, department 
store, has been incorporated with an 
authorized capital stock of $100,000, 
of which amount $30,000 has been sub
scribed and paid in in cash.

Kalamazoo—Stanley Sackett, pro
prietor of Sackett’s Food Store, has 
removed from 228 East Main street to
214 East Main street. Mr. Sackett re
cently purchased the meat business of 
Peter Sliter at 208 Main street.

Grand Rapids—The Economy Furni
ture Shops, 8 Pearl street, N. W., has 
been incorporated with an authorized 
capital stock of 1,000 shares, at $10 
per share, all of which has been sub
scribed and $1,200 paid in in cash.

Detroit—C. E. Conover & Co., 2-108 
General Motors building, has been in
corporated to deal in iron and steel 
products, with an authorized capital 
stock of $25,000, of which amount $2,- 
500 has been subscribed and paid in in 
cash.

Detroit—The Nash Trimble Sales, 
21374 Grand River avenue, autos, parts 
and accessories, has been incorporated 
with an authorized capital stock of $25,- 
000, all of which has been subscribed 
and paid in, $3,000 in cash and $22,000 
in property.

Saginaw—Winston & Coon, Inc., 
1909 North Michigan avenue, has been 
incorporated to deal in automobiles, 
parts and accessories, with an author
ized capital stock of $25,000, all of 
which has been subscribed and $8,000 
paid in in cash.

Ferndale—The Hawthorne Roofing 
Tile Co., with business offices at 525 
Harrison street, Flint, has been in
corporated with an authorized capital 
stock of $60,000, all of which has been 
subscribed and paid in, $500 in ca§Ji 
and $59,500 in property.

Paw Paw—F. C. Thompson, recent
ly engaged in the hardware business 
at Lawrence, with his father, under 
the style of James Thompson & Son, 
has sold his interest to his father and 
engaged in the undertaking business 
Jiere n.ndw bis own name.

Ionia—The Ionia Ice, Cold Storage 
& Fuel Co., Mill street, has been in
corporated to conduct a wholesale and 
retail business with an authorized cap
ital stock of $100,000, $70,000 of which 
has been subscribed and paid in, $3,000 
in cash and $67,000 in property.

iSaginaw—The K. & P., 706 East 
Genesee avenue, has merged its meats, 
provisions and grocery business into a 
stock company under the style of the 
K. & P. Grocery Co., with an author
ized capital stock of $3,000, all of 
which has been subscribed and paid in 
in property.

Greenville—The Brown-Hall Co. is 
closing out its stock of furniture at 
special sale and will dissolve partner
ship. M. J. Brown will devote his at
tention to his greenhouse and R. A. 
Brown will continue the undertaking 
business at the funeral home on South 
Franklin street.

Paw Paw—Edward B. Longwell, 64, 
prominent pioneer resident of Van 
Buren county, died last Wednesday 
at his home here. He was born in this 
village and was prominently identified 
with its activities. During the later 
years of his life, he was a merchant 
and real estate operator.

Detroit—Macumber-Smith & Co., 
General Motors building, has been in
corporated to conduct a sporting goods 
store, with an authorized capital stock 
of $42,000 common and $35,000 pre
ferred, of which amount $59,500 has 
been subscribed, $3,500 paid in in cash 
and $21,000 in property.

Grand Blanc—The Rosedale Farms 
Dairy, Inc., has been incorporated to 
deal in milk and all milk products with 
an authorized capital stock of $20,000 
preferred and 2,000 shares at $1 per 
share of which amount $10,000 and 
2.000 shares has been subscribed and 
$12,000 paid in in property.

Bay City—The Phelps-Moore Auto 
Co., autos, accessories and parts, has 
merged its business into a stock com
pany under the style of the Phelps- 
Moore Auto Co., Inc., 612 Adams 
street, with an authorized capital stock 
of $15,000, $5,000 of which has been 
subscribed and paid in in cash.

Detroit—The Sterling Tire Sales 
Co., 4762 Woodward avenue, dealer in 
auto tires, accessories and rubber 
goods, has merged its business into a 
stock company under the same style, 
with an authorized capital stock of 
$40,000, all of which has been sub
scribed and paid in, $1,159.08 in cash 
and $38,840.92 in property.

Port Huron—The American Bean 
Kleen Co., 4-6 Grand River avenue, 
has been incorporated to prepare beans, 
peas and grain for the market and to 
manufacture machinery for cleaning 
beans and grain, with an authorized 
capital stock of $10,000 preferred and 
5,000 shares at $1 per share, of which 
amount $500 and 1,000 shares has been 
subscribed and $1,500 paid in in cash.

Detroit—A. V. McConnell, formerly 
manager of the domestics and blanket 
department of Burnham, Stoepel & Co., 
has organized a stock company to be 
known as the McConnell, Kerr & Co., 
to engage in the dry goods commission 
business at 349 East Jefferson avenue. 
All of the stockholders are former em
ployes of Burnham, Stoepel & Co.

Arrangements have been made with 
Mr. Casey to represent the house in 
Grand Rapids territory. I t is planned 
to carry a small open stock of the dif
ferent lines handled for prompt ser
vice to the smaller merchants, but the 
bulk of the business will be direct mill 
shipments in full package lots on a 
commission basis.

Manufacturing Matters.
Allegan—The Defender Manufactur

ing Co., is building an addition to its 
plant which will double its capacity.

Detroit—The Atlas Furniture Man
ufacturing Co., 2540 Hart avenue, up
holstered furniture, has increased its 
capital stock from $25,000 to $50,000.

St. Joseph—The Michigan Wrench 
Co., has been incorporated with an 
authorized capital stock of $30,000, of 
which amount $5,000 has been sub
scribed and $500 paid in in property.

Detroit—The Finley Separable Pis
ton Co., 919 Majestic building, has 
been incorporated to manufacture and 
repair automotive pistons, with an au
thorized capital stock of $10,000, all of 
which has been subscribed and paid in 
in property.

Detroit—The Universal Athletic Co., 
401 West Jefferson avenue, has been in
corporated to manufacture and deal in 
athletic goods and merchandise, with 
an authorized capital stock of $50,000, 
$15,500 of which has been subscribed 
and paid in in cash.

Detroit—The Crystal Corporation, 
3733 Beaufait avenue, manufacturer of 
washing machines, has merged its busi
ness into a stock company under the 
style of the Crystal Co., Inc., with an 
authorized capital stock of $100,000, 
$50,000 of which has been subscribed 
and paid in in property.

■ Detroit—The War-Fin Wheel Co., 
913 Detroit Savings Bank building, has 
been incorporated to manufacture and 
deal in auto wheels, with an author
ized capital stock of $100,000 preferred 
and 250,000 shares at $1 per share, of 
which amount 25,000 shares has been 
subscribed and $25,000 paid in in cash.

Lansing — The Bean Spray Pump 
Co. is operating at a high production 
rate, with considerable overtime neces
sary to keep pace with demands. A 
new pump and spray for washing auto
mobiles was brought out recently and 
has found a ready sale, more than 
making up for a slackening in demand 
for fruit growers sprays.

Detroit — The Nielson Industries, 
Inc., 1238 Maccabee building, has been 
incorporated to manufacture and deal 
in washing machines for cleansing out
side and inside of buildings, railroad 
cars, etc., with an authorized capital 
stock of $100,000 common and 10,000 
shares at $1 per share, of which amount 
$12,500 has been subscribed and $11,000 
paid in in property.

Kalamazoo—Peter Eckrich & Sons, 
Inc., meats, etc., at 426 East South 
street, has let the contract for erect
ing a modern sausage, smoked meat 
and meat specialties plant at Second 
street and the New York Central 
tracks. The estimated cost of the 
plant Is $30,000. The company has 
well established plants at Fort Wayne, 
South Bend and Gary, Ind.
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Essential Feature® of the Grocery 
Staples.

Sugar—Jobbers hold cane granulated 
at 6.70c and beet granulated at 6.60c.

Tea—Trouble in China has strongly 
affected the market for China teas in 
this country. Congous are attracting 
attention on account of scarcity, as the 
imports so far are only about two- 
fifths of what they were last year up to 
this time. Ceylon teas have had a 
firm week, especially in primary mar
kets. No material change in price has 
occurred since the last report. For- 
mosas are strong and wanted.

Coffee—The market for Rio and 
Santos coffee has netted practically no 
change. There have been some little 
ups and downs in both Rio and Santos, 
but the market closes the week about 
where it was at the beginning. Mild 
coffees show no change from the last 
report. The recent advance in milds 
has been maintained. The jobbing mar
ket for roasted coffee is unchanged. 
The demand is about ordinary.

Canned Vegetables—Judging by the 
bargain prices which have ruled in the 
canned goods market the trade has no 
doubt availed itself of the opportunity 
of securing low price goods. It is re
ported that as a result of the rather 
active movement which had been evi
dent in corn in the Middle West not 
a few canners there have cleaned up 
their holdings of corn. It is under
stood that a meeting was recently held 
of corn packers from New York State 
to Iowa in Indianapolis and that a 
financing plan of a thoroughly sub
stantial nature was arranged for pro
viding for a curtailment of acreage. 
This it was believed might result in a 
strengthening of the market. Prevail
ing low prices for peas has undoubted
ly caused considerable quantities to go 
into consumption, but the market is 
still suffering from the over-produc
tion of last season. There continues a 
fair call for fancy sizes, but there is 
much uncertainty over the market’s 
immediate outlook, since there will no 
doubt be a considerable carryover for 
the account of Wisconsin packers. The 
latter have been putting up about 10,- 
000,000 cases of peas annually for the 
past three years. This year a substan
tial acreage cut is necessary to correct 
a condition of oversupply. The to
mato situation is about unchanged, the 
market not being any too strong.

Dried Fruits—Dates have had a firm 
period. The demand so far this year 
has been very far ahead of last year, 
largely on account of relatively low 
prices. The new thing in dates is 
pitted dates. Figs have also been sell
ing very well. Currants show no 
change for the week. As to raisins, 
great preparations are being made for 
Raisin Week, from April 25 to 30. 
Prunes continue to sell very well, with 
some shading in prices, however. Ore
gon prunes are also wanted, with here 
and there a slight shade available. Apri
cots are also spotty as to price.

Canned Fish—The one principal 
topic for discussion is the advance of 
$1 on new pack tuna. Spot market is 
bare of tuna and trade is willing ap
parently to pay an advance. Sardines 
are firm all along the line. Norwegian, 
Portuguese and French sardines are m

very small supply. Alaska red salmon 
seems to show an advancing tendency, 
on account of greatly reduced stocks. 
Pink Alaska salmon is about un
changed.

Salt Fish—Practically all available 
mackerel from last season having been 
disposed of, trade are looking forward 
to a new catch. First new mackerel 
will be from Ireland. This will be fol
lowed by our own shore mackerel and 
then Norwegian. The market is barer 
of mackerel than it has been for a long 
time .

Beans and Peas—Demand for dried 
beans has been very small during the 
week. Prices are unchanged for the 
week, but barely steady. Green and 
Scotch peas unchanged and dull.

Cheese—The market has been quiet 
and steady since the last report.

Nuts—Stocks of walnuts and al
monds are reported to be about ex
hausted. No great amount of buying 
power would put values on a still 
higher price basis than that now op
erative. With stocks held by bakers 
and confectioners limited, the latter 
face the necessity of coming back into 
the market from time to time for ad
ditional supplies.

Syrup and Molasses—New Orleans 
molasses has moved more during the 
week, meaning the fine grocery grades, 
with prices unchanged and steady. 
Sugar syrup is in about enough of a 
demand to keep the market on an even 
keel. Demand is fair and supply fair. 
Compound syrup is steady, with a 
rather spotty demand.

Review of the Produce Market.
Apples—Baldwins command 75c@ 

$1.25 per bu.; Northern Spys, $2@3 
for good; $3.75 for fancy; $4.50 for 
extra fancy. Delicious in boxes, $3.75.

Asparagus—75c for big bunch.
Bananas—6j^@7c per lb.
Beets—$1.25 per bu. for old; $2.25 

per bu. for new from Texas.
Butter—The market has had a rath

er strong week. Fine creamery is 
about lc per pound higher than it was 
a week ago. Supplies are not overly 
large and advices from outside mar
kets are strong. Demand is good. Job
bers hold fresh packed at 51c, prints 
at 52c. They pay 24c for packing 
stock.

Cabbage—$3 per 100 lbs. for old; 
$4.25 per crate for new.

Carrots—$1.25 per bu. for old, $4.50 
for iced crate from Texas.

Cauliflower—$3.50 per doz.
Celery — Calif. Jumbo, 75@90c; 

Rough Florida, 4 to 6 doz., $3.50.
Cocoanuts—$1 per doz.
Cucumbers — $2.25 per doz. for 

Southern hot house.
Egg Plant—$3.50 per doz.
Eggs—The egg market has been in 

fair condition during the past week, 
with no decline since the last report. 
Production of eggs is almost at its 
peak for the year. Local jobbers pay 
22c for strictly fresh.

Garlic—35c per string for Italian.
Grape Fruit—$3.50@4.25 per crate 

for Floridas.
Green Onions—Shalots, 75c per doz. 

bunches; home grown, 25c per bunch.
Lemons—Quotations are now as fol

lows:

300 Sunkist ----------------------------$6.00
360 Red Ball —........ - .................. 5.50
300 Red B a ll .....................................5.00

Lettuce—In good demand on the 
following basis:
California Iceberg, 4s, per bu. __$4.25 
Hot house leaf, per l b . --------------- 10c

New Potatoes—Florida, $11.25 per 
bbl. for No. 1, $10 for No. 2 and $6.50 
for No. 3.

Onion Sets—White or yellow, $3 
per bu.

Onions—Home grown, $4@4.25 per 
100 lb. sack; Spanish, $3.75 per crate; 
new Texas, $4.50 per crate for yellow 
and $5 for white.

Oranges—Fancy Sunkist California 
Navels are now on the following basis:
80 ......................... - ........................$475

100 ..............   5.00
126 ...................................................  3-25
1 5 0 ....................- .............................  5.50
176 __________ - .........- ...........—  5.75
200 .............................- ................ — 575
2 1 6 .........   5.75
252 ...........   5.75
288 .......... ............................. - .........5.25
3 4 4 ____ _____________________  4.50
Sunkist Red Ball, 50c cheaper. 

Parsnips—$1 per bu. 
p ears—$3.50 per crate for California. 
Peppers—Green, 75c per doz. 
Pieplant—12c per lb. for home grown 

hot house.
Pineapples—$6.50 for 24s, 30s and 

36s.
Potatoes—$1.35@1.50 per 100 lbs. 

around the State.
Poultry—Wilson & Company pay as

follows this week:
Heavy fo w ls-----------------------------2°c
Light fowls ----------------------------- 21c
Springers, 4 lbs. and u p ----------- 29c

Radishes—65c per doz. bunches for 
hot house.

Spinach—$1.50 per bu. for Texas 
grown.

Strawberries—$7 per crate for 24 
qts. from Alabama.

Sweet Potatoes—$2 per hamper for 
Delaware kiln dried.

Tomtoes—Southern stock, $1@1.25 
per 7 lb. basket.

*Veal Calves—Wilson & Company 
pay as follows:
Fancy ------------------------------------^ 'c
Good -------------------------------------
Medium ---------------------------------^ c
Poor .......... - --------------------------- llc

Marks First Step in 1927 Financing 
Plans.

In the light of remarks of George 
E. Hardy, president, on the report of 
the Commonwealth Power Corpora-

stock of that company to stockholders 
takes on added importance. Mr. Hardy 
said:

“The policy of financing subsidiary 
companies’ requirements in part 
through the sale of preferred stock on 
the customer-ownership plan will be 
carried on, although the continuation 
of a favorable money market and in
vestment demand may make it more 
advantageous to sell other forms of 
securities during 1927 to provide a 
larger part of the money necessary to 
take care of the growing business of 
the subsidiary companies.”

From this statement it might be in
ferred that the present offering of new

common stock is the first step taken in 
the policy indicated. During recent 
years the subsidiary companies’ finan
cial requirements have been met large
ly by the local sale of preferred stock 
on the customer-ownership plan: but 
it is likely that advantage will be taken 
of the favorable money conditions in 
1927 to sell low interest-bearing bonds 
or debentures.

The sale of preferred stocks on the 
customer-ownership plan has been car
ried on quite extensively during the 
past five years by nearly all of the 
large public utility companies. The 
Commonwealth group has had more 
than ordinary success in this move
ment, and a “balancing up” of the cap
italization structure is a logical and 
favorable development.

The experience of the Common
wealth companies in selling the pre
ferred stocks on a partial payment plan 
is particularly interesting because of the 
general comments that have been made 
during the past year for and against 
the policy of any corporation offering 
securities or merchandise to the public 
on the installment plan. In 1926 Com
monwealth subsidiaries sold more than 
$12,000,000 of preferred stocks, and, al
though the opportunity was extended 
to the public to buy such stock on 
monthly payments, about 80 per cent, 
of the amount mentioned was pur
chased outright.

The annual report of Common
wealth shows a strong financial posi
tion as of December 31 last. Current 
assets were $22,537,279 and current 
liabilities were only about $9,000,000, 
more than half of which represented 
accrued taxes “subject to review.’

Earnings on common for the year 
ended February 28, 1926, were $4.29 
a share after depreciation, as compared 
with $2.66 in the previous year and ex
plains the recent extra cash dividend of 
50 cents a share. Rights to subscribe 
to new stock (which has been under
written) are selling on the Curb Mar
ket at about 60 cents, and on this basis 
those selling their “rights” would re
ceive the equivalent of another extra 
dividend of 60 cents, which, with the 
regular payment, would make the total 
distribution to stockholders $1.60 per 
share. Ralph Hendershot.

Sees Farm of Future Without Animals.
Battle Creek, April 5—The farm of 

the future without animals, except pos
sibly a horse for riding, and without 
fowls, except for “decorative purposes,” 
was envisioned recently by Dr. J. H.

stitute “a few walnut or hickory nut 
trees in the back yard and along the 
highways, with field crops of soy beans 
and peanuts.” He admitted, however, 
that preparation must be gradual for 
such a radical change as the elimina
tion of milk, eggs and meat, but said 
he had followed such a diet for many 
years “with immense profit.” Farm 
animals, with the exception of horses, 
he classed as a liability and hazard to 
the farmer, “for they eat up more than 
three-fourths of the food our farms 
produce and return in food products 
only a small part of what they con
sume.”

Hastings—Charles Wolf has sold his 
grocery stock and store -fixtures to 
Orville W. Bradshaw.

tion for 1926, the offering last week of 
123,341 shares of additional common

Kellogg, 75 year old advocate of a 
vegetable diet. For the products of 
farm animals and fowls he would sub

mailto:3.50@4.25
mailto:4@4.25
mailto:1.35@1.50
mailto:1@1.25
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TRAILING ARBUTUS.

Its Legend Told By Last of His 
Race.

'On the South shore of Lake Super
ior, in the vicinity of the Pictured 
Rocks, there lives an old Indian chief- 
ain. He has been my companion in 
many a summer’s jaunt, and it is most 
sad that he is almost the last, of his 
race. He lives ten miles or more 
South of the great lake, and at the 
headwaters of a beautiful river, so 
broken with cascades, rapids and falls 
that we cannot ascend it in our canoe, 
so follow a trail along its banks, 
through grassy meadows, the work of 
an industrious mechanic, the beaver; 
over hills where every rod, where at 
every turn, you look deep into caves 
in the rocks once the homes of count
less wild animals, and through forests 
of birch, maple and hemlock where the 
startled deer and partridge surprise 
your dreamy eyes for an instant and 
are out of sight.

Thus we pass eight miles, it may 
be more, and suddenly we are stopped 
at the shores of a crystal lake. Hunting 
for a few moments among the alders 
that fringe its shores we find hidden a 
birch-bark canoe and paddle. There 
is room for two and no more, and as 
we glide out upon the surface of this 
inland lake, we can see bass, pickerel 
and muskellunge darting into deeper 
water under our frail craft. It is two 
miles to the head of the lake, and as 
we round a point and turn into the in
let, we see a well-worn landing. The 
boat is lifted carefully out of the water, 
and shouldering our guns and blankets 
we again “take to the woods. Up 
through the forests by a winding trail, 
very rarely traversed by white man, we 
go. and at the very top of a high hill 
we find, on a scant half acre of cleared 
ground, a very small cabin, and still 
it is not a cabin, but a lodge, or more 
truly still, not a lodge, hut a silent 
combination that the winds might have 
created of poles, cedar and hemlock 
bark.

How small and smoky it is. and yet 
it and has been for sixty years, the 
home of my Indian friend. For ten 
years he shared the wigwam with his 
squaw, and then one day, fifty years 
ago, a storm upon the great lake up
set their boat and the squaw went 
down in the icy waters, never to rise 
again to his sight. He made his way 
to the home in the woods, and all these 
years since has lived in solitude, ex
cept when a hunter or angler, like my
self, breaks the silence. Is he lonely? 
No; who could be? Except when the 
snowrs of winter shut him in. what son 
of nature could be lonely in such a 
place There is the happy river with 
its speckled trout; the lake with its 
bass and water fowl; the forest with 
its animals and birds. And there 
among the great cliffs and caves in 
the rocks, so he was taught by his 
father, lived Manaboosho, the great 
God of Creation.

Here all that was good and bad alike 
was created. And he alone, the last 
of his race, lives to tell of the past. He 
lives in “the old homestead,” and there 
he trusts Manitou will find his spirit

after death. Ninety and more winters 
have placed no gray hair in his head. 
He carried in his face a thousand 
pages of prose and poetry, and the 
sharp black eyes that were never guid
ed in the art of letters have seen un
told visions of his people.

In the North country grows to per
fection that dearest and sweetest of all 
wild flowers, the arbutus, the plant 
which the most skillful florist, or the 
tender, loving touch of woman cannot 
cause to grow in hothouse or garden. 
There are two things that the learned 
white man does not know, the Indian 
and the arbutus. From time to time, 
sitting by the camp fires in the evening, 
I have been told of the creation of the 
animals and birds by the great Mana- 
boosha and his captains, the Manitous.

came in the most beautiful maiden. Her 
cheeks were red as if made of wild 
roses, her eyes were large and glowed 
like the eyes of fawns at night, her 
hair was long and black as the raven s 
feathers, and it touched the ground as 
she walked; her hands of wild flowers, 
her clothing was of sweet grasses and 
ferns, her moccasins were white lilies, 
and when she breathed the air of the 
lodge became warm.

The old man said: “My daughter I 
am glad to see you; my lodge is cold 
and cheerless, yet it will shield you 
from the tempests of the night. But 
tell me who are you, that you dare 
come to my lodge in such strange 
clothing? Come, sit here and tell me 
of thy country and thy victories, and 
I will tell thee of my exploits, for I

Charles E. Belknap.

And this is the legend of the creation 
of the arbutus:

Many, many moons ago, there lived 
an old man alone in his lodge beside 
the frozen stream in the forest; his 
locks were long and white with age. 
He was clad in fine furs, for all the 
world was winter, snow and ice were 
everywhere; the wind went through 
the forests, searching every bush and 
tree for birds to chill, chasing evil 
spirits over hill and vale; and the old 
man went about, vainly searching in 
the deep snow' for pieces of wood to 
keep up the fire in his lodge. In de
spair he returned to the lodge, and 
sitting down bv the last fewr dying 
coals, he cried to Manaboosha, that he 
might not perish. And the winds blew 
aside the door of the lodge and there

am a Manitou!” He filled two pipes 
with tobacco that they might smoke 
as they talked, and when the smoke 
had warmed the old man’s tongue he 
said:

“I am Manitou. I blow my breath 
and the waters of the rivers stand still.” 
The maiden answered: “I breathe and 
flowers spring up on all the plains.” 
The old man said: “I shake my locks 
and snow covers all the ground.” “I 
shake my curls,” returned the maiden, 
“and warm rains fall from the clouds.” 
Said her companion, “When I walk 
about, the leaves fall from the trees; 
at my command the animals hide in 
their holes in the ground, and the birds 
get out of the water and fly away, for 

I am Manitou.” The maiden made 
answer: “When I walk about, the

plants lift up their heads, the trees 
cover their nakedness with many 
leaves, the birds come back and all 
who see me sing. Music is every
where."

Thus they talked, and the air be
came warm in the lodge. The old 
man’s head drooped upon his breast 
and he slept. Then the sun came back, 
and a bluebird came to the top of the 
lodge and called: “Say-e-e, I am
thirsty,” and the river called back, “I 
am free, come and drink.” As the old 
man slept, the maiden passed her 
hands above his head, and he began 
to grow small, streams of water ran 
out of his mouth and soon he was but 
a small mass upon the ground; and his 
clothing turned to green leaves. Then 
the maiden kneeling upon the ground 
took from her bosom the most precious 
white flowers and hid them all about 
the leaves, and breathing upon them 
said: “I give thee all my virtues and 
my sweetest breath, and all who gather 
thee shall do so upon bended knee.” 
Then the maiden moved away through 
the woods and over the plains, and 
all the birds sang to her, and wherever 
she stopped, but nowhere else, grows 
the arbutus. Charles E. Belknap.

Ten Per Cent. Increase First Quarter 
of 1927.

For the first three months of 1927 
the Citizens’ Mutual Automobile In
surance Co., of Howell, made a 10 per 
cent, increase over 1926. In 1926 the 
company insured the largest number 
of automobiles of any company in 
Michigan, writing a volume of $443,000 
more business than its nearest com
petitor operating on similar lines. The 
company has had twelve years of ex
perience and its record of being able 
to adjust its claims without litigation 
has given general satisfaction. Only 
eight law-suits were won in 1926 
against policyholders out of over 16,- 
000 claims paid. The company makes 
a careful investigation and pays claims 
that are honest and fair and defends 
those which are unjust.

Six companies have failed or retired 
from the automobile insurance field 
since this company started. Many new 
companies start each year but the wise 
automobile owner will insure in/ a 
well-established company and take no 
chances because with the frequent ac
cidents, you cannot tell when it will 
be your turn to have a fatal accident. 
When you do, you will find the com
pany has a good line of adjusters and 
attorneys to aid you and, if necessary, 
in a few hours you can be at the home 
office and obtain the advice and coun
sel of men of experience. There is an 
agent in every community to take your 
application.

Persistence.
Nothing in the world can take the 

place of persistence. Talent will not; 
nothing is more common than unsuc
cessful men with talent. Genius will 
not; unrewarded genius is almost a 
proverb. Education will not; the 
world is full of educated derelicts. Per
sistence and determination alone are 
omnipotent. The slogan, “Press on,” 
has solved and always will solve the 
problem of the human race.
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Athletics as Practiced in the Lumber- 
woods.

Grandville, April 5—There were 
giants in those days.

Giants in size and strength, with 
a pretty fair sprinkling of intellectual 
men among the early lumberjacks of 
the pine woods.

Seldom if ever a resort to the knife 
or pistol to settle disputes. The man 
with the strongest arm usually won 
out when men came together to settle 
disputes of a personal nature.

If a man owed another a personal 
grudge that grudge might be a long 
time stewing before it boiled over, but 
usually the settlement came at the first 
meeting of the twain.

Tavern dances were often the scene 
of these matches at fisticuffs, all of 
which were thoroughly enjoyed by the 
onlookers. A soldier home on fur
lough once trounced a backwoods 
bully to a finish. In after years these 
men met as friends and the war time 
incident was forgotten.

“Going in to break up a dance,” was 
one of the favorite methods of those 
who prided themselves on their 
prowess. To be known as a fighting 
man was something to glory in.

There were men from almost every 
civilized country on the globe among 
the woods workers, hence it was not to 
be wondered at that the woods boasted 
its men of might and muscle. A little 
Dutch blacksmith often had scraps 
while in his cups, usually getting the 
worst end of the encounter. When once 
he mastered an old settler, pummeling 
him good with a broomstick, he often 
chuckled over his victory, saying “Me 
putty good; me lick old1 Dan.”

Once upon a time, in a border vil
lage situated on the Muskegon, one of 
the tavern boarders who had been an 
invalid for some weeks on his recovery 
met a big, burly heckler and made good 
to the great delight of the assembled 
onlookers.

The boarder was a man of slender 
physique, while his insulter was noted 
for his great strength and size.

“Come out here, you pusillanimous 
little sneak, and I’ll mop the ground 
with you in one York minute.”

The small man went out. There was 
a sharp encounter, ending in the big 
man biting the dust, his nose stream
ing blood, himself quite cowed and 
thoroughly whipped. A dozen lumber
jacks congratulated the small victor, 
and ever after that day the fame of the 
bully was effaced. Both these men 
afterward entered the service of Uncle 
Sam and distinguished themselves on 
the battlefields of their country.

Those men who won reputations as 
fighters were in a way as celebrated 
as were those who donned the uniform 
and went South at the call of the 
country.

It became quite the fashion for lum
ber camps to advertise their strong 
man as the head push of the whole 
country. In consequence, the name of 
such an one was broadcasted for many 
miles.

On one occasion a man came from 
Grand River over to the Muskegon for 
the express purpose of meeting and 
trying one of these advertised bullies. 
A genuine battle with fists for the 
mastery took place and the champion
ship of that portion of the lumberwoods 
was satisfactorily established.

Such and such a member of a lum
ber crew would be designated as "a 
mighty good man,” which was enough 
to invite a trial at arms to decide who 
should wear the title of champion.

Frequently the backwoods dances 
were scenes of battle, the participants 
retiring from the ballroom to the outer 
air, where their titles were settled by 
a fist battle. Never any weapon was 
used, which was in direct contrast to 
the modern way of settling feuds.

At a wayside dance on the "Open
ings,” some drunken raftsmen waylaid 
a circuit preacher and began to pull and 
haul him about in anything but a re
spectful manner. While they were in 
the midst of their unseemly sport, a

lean, gentlemanly Muskegon lumber
man entered the place, saw how mat
ters were going, no interference being 
made because of fear of the conse
quences, and1 snatching the nearest 
chair crashed the combatants’ heads so 
lustily that he had the whole crowd of 
ministerial assaulters hors de combat 
in the twinkling of an eye.

The drunken mob, with sore heads, 
slunk away and there was no more 
trouble thereafter. A little presence of 
mind on such occasions often accomp
lished wonders.

There were wrestling matches as 
well as fist fights. These matches were 
conducted at different points in the 
woods and along the State road.

I recall attending one of these match
es as a small boy. The meet was held 
in a large barn and the crowd that 
gathered would have done honor to a 
modern prize fight. We boys clamber
ed into the haymow and watched the 
match from the side lines. The barn 
floor was swept clean and here the 
match took place.

The most celebrated wrestler in that 
whole region was a colored man who 
won against all comers. On the oc
casion named his opponent came nearly 
forty miles, from the town of Grand 
Haven, to try titles with the noted 
wrestler. As near as I can recollect 
the colored wrestler won the bout, al
though it was his hardest battle to that 
date.

Sports in the woods were many and 
various, the most of them being car
ried on in a manner that would do 
credit to the most select occasions.

Among all the candidates for woods 
champion, either at fisticuffs or wrestl
ing, I do not recall a single Indian. 
This seems rather singular, as many 
of the redmen were athletic and swift 
of foot. Nevertheless it did not seem 
that athletics were adapted to their 
methods of sports and not one of them 
seemed to care to meet white men in 
action. Old Timer.

“Man is eternally striving towards 
the light” is a phrase which has a 
literal meaning as well as a figurative 
one. The attraction and pulling power 
of well-lighted store interiors and show 
windows is a matter which is so well 
established to-day, upon the basis of 
exact statistics, that it cannot longer 
be denied. Provided the goods and 
prices are right, it is not too much to 
say that a mediocre clerk can often ac
complish better results under excellent 
lighting conditions than the best of 
clerks when the lighting is defective. 
Electricity is one of the divisions of 
overhead expense which is most certain 
to have its direct results in terms of 
profit.

ASK FOR

A variety} (or every) taste

Sand Lime Brick
N othing a s  D urable 

N othing a s  Fireproof 
M akes S tru c tu re s  B eautifu l 

No P ain ting  
No C ost for R epairs 

F ire Proof W ea the r Proof 
W arm  In W in ter—Cool In Sum m er

Brick is Everlasting

GRANDB BRICK CO., 
Grand Rapids. 

SAGINAW BRICK CO., 
8sginew.

JACKSON-LANSINQ BRICK 
CO* Rtf«g Junction.

Field Seeds
Highest grades both as to 

Purity and Germination

Domestic, Medium and Mammoth 
CLOVER

Grims, Northern and Canadian 
Variegated ALFALFA

ALSIKE and SWEET CLOVER

Timothy
Kentucky Blue Grass, Fancy Red 

Top

Lawn Grass 
W hite D utch Clover

Garden
Seeds

PEAS, BEANS, SWEET CORN

W e carry a full and complete line 
of Vegetable Seeds of the highest 
quality. Thoroughly tested for 
purity and germination.

A ll Orders Filled Promptly

*A . J .  B R O W N
and SON, In corp orated

9-11 Ionia Anenue 

Grand Rapids, Michigan
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UTILIZING WASTE PRODUCTS.
It was the work of the engineering 

societies which brought to the front 
a few years ago the matter of the elim
ination of waste in industry. The sub
ject was one which met with an in
stant response in nearly every line of 
industrial effort, and more particularly 
because it was sponsored and aided 
by Secretary Hoover and the Bureau 
of Standards at Washington. What 
has been accomplished is really re
markable, whether measured by the 
millions of dollars saved or the useless 
efforts avoided. But there is an even 
greater work of which not so much is 
heard but which goes on tirelessly. 
This is the utilization of so-called 
waste products. Strictly speaking, 
there is no such thing as a waste prod
uct. Dirt was long ago described as 
being merely “matter in the wrong 
place.” So it is with waste. One does 
not have to be so very old as not to 
be able to recall the days when gaso
line was thrown away and run into 
streams which were polluted by it. 
The oil men of the day were after kero
sene and lubricants, and the volatile 
hydro-carbons were a detriment no 
less than a danger. But to-day the 
enormous automobile and airplane in
dustries are based on the use of those 
very volatile ingredients of petroleum. 
Further back in the years there was 
another striking instance of the same 
kind in the case of coal tar, whose 
myriad uses when changed into dyes, 
medicines, explosives, flavorings, etc., 
have revolutionized many industries. 
Many other cases in point will readily 
occur to most persons who have given 
a thought to the matter.

Of akin importance in its way is 
an announcement made early last week 
with regard to the production of pulp 
for use in manufacturing artificial silk 
as well as paper and other articles for 
which cellulose is used. So far as 
concerns the manufacture of rayon, or 
artificial silk, the base has been ob
tained from many substances. Cotton 
linters, wood pulp and even cottonseed 
hulls have been employed for the pur
pose. When it comes to paper, how
ever, this is still obtained from the 
wood of certain trees, excepting in a 
few localities where esparto grass is 
used. It takes years for a tree to 
grow to a size useful for making pa
per, and the fear has been often ex
pressed that the time would come when 
the supply would fail because of the 
continued increase in the consumption 
of paper. Long ago it was reconized 
that it would be necessary to get paper 
stock from some source that would 
provide new supplies each year. This 
goal is in sight if the announcement 
referred to is borne out by experience. 
In brief, it is stated that successful 
experiments have been carried out 
demonstrating that paper can be made 
cheaper from cornstalks than from the 
woods now generally employed. The 
invention is that of a Hungarian chem
ist, whose work has received the ap
proval of men of standing in this coun
try. There is an unlimited supply of 
the raw material, more than sufficient 
to supply all needs. It is stuff, also, 
that has hitherto been destroyed as 
worthless. If it can be utilized as is

promised, it will not only result in 
stopping the cutting down of forests 
but it will also provide the sorely- 
tried corn planter with a new source 
of revenue. When, however, the pro
cess of using the cornstalks for paper
making will begin is yet a matter of 
conjecture, as the first efforts are to be 
toward making rayon.

CANNED FOODS CONDITIONS.
In spite of the many bargains which 

are everywhere available in canned 
goods, a majority of wholesale and 
large store buyers continue to take 
stocks for a period of three or four 
weeks, resulting in just a normal rou
tine movement. Repeat orders are 
necessarily frequent under these condi
tions and canners report that the 
movement of tomatoes and fancy va
rieties of corn has been satisfactory, 
although they are not especially op
timistic as regards other packs. So 
far but little interest has been shown 
in future offerings, excepting perhaps 
in the case of some of the California 
canned fish packs. There is consider
able uncertainty as to what the extent 
of any curtailment in vegetable acreage 
for this season will amount to. Noth
ing definite in this respect has come 
out of any of the large producing 
areas in the Middle West, prices can
ners have offered growers being gen
erally deemed unsatisfactory to the 
latter interests. Tomato specialists re
port further slight concessions in the 
spot basis. There is much uncertainty 
over the outlook in peas. The under
standing is that Wisconsin canners 
may carry three million cases over in
to the new season. There is no doubt 
that the size of this season's pack 
of golden bantam corn as well as 
stringless green beans will be as large 
as last year’s, as the latter packs were 
entirely cleared. Representatives of 
California sardine packers say that 
there is a big shortage in deliveries 
from packers in Southern California, 
although packers at Monterey and at 
Northern points were able to effect 
deliveries of 80 to 100 per cent. Last 
week’s improvement in salmon was 
not maintained, although a good Len
ten demand continues.

RETAIL FOOD PRICES.
Statistics, it must be confessed, have 

a value, but it is incumbent on the sta
tistician to keep himself under re
straint and not go too far. The re
mark is prompted by an examination 
of certain reports, issued by the Bureau 
of Labor Statistics at Washington, giv
ing retail prices of food in this coun
try each month. A very useful and 
informing portion of these reports is 
the comparison of prices of forty- 
three articles in each of fifty-one cities 
showing the changes in them from 
month to month. But the bureau then 
goes beyond this and makes up a gen
eral average for all the cities combined. 
This would seem to be meaningless. 
Take, for instance, the article called 
sirloin or porterhouse steak. The re
tail price for this on Jan. IS, 1927, 
varied from a low of 29.4 cents per 
pound in Portland, Ore., to 58 cents 
per pound in New York. The price 
for all the cities is put down at 40.8 
cents. Taking, however, the four large

cities of New York, Chicago, Phila
delphia and Boston, the average for 
them was 52.2 cents per pound, while 
that of Portland Ore., Butte, Minne
apolis and Salt Lake City was 30.5 
cents. Unless the difference in popu
lation of the two sets of cities are 
taken into account, any average price 
paid is without value. The same con
ditions prevail as to other foodstuffs.
In the case of leg of lamb people in 
four cities paid from 31.7 to 34.4 cents 
a pound, while those in four others 
paid from 41.3 to 44.2 cents. In the 
four large cities mentioned the average 
was 38 cents The bureau makes a 
general average of 37.4 cents. In the 
latter cities strictly fresh eggs cost an 
average of nearly 64 cents a dozen, 
while the high and low prices else
where were respectively 40.7 and 75 
cents. A general average of 55.9 cents 
is given for the fifty-one cities. Of 
what practical interest or value is such 
a summary?

WOOLS AND WOOLENS.
Results at the London and Aus

tralian wool auctions, the former of 
which was concluded last Friday, were 
about as expected. There was some 
softening of prices, particularly at the 
London sale, and there were quite a 
lot of withdrawals of offerings for fail
ure to obtain the upset prices. These 
withdrawals at London amounted to 
about one-quarter of the total offered. 
In this country sales of wool are still 
at a moderate rate. Imports have been 
fairly well maintained. A notable thing 
is the re-export of quite a quantity of 
foreign wools, which bring a better 
price there than here. Reports of the 
operations of domestic woolen mills 
are only up to the end of February. 
They show more spindles active on 
woolens than on worsteds as compared 
with the previous month and also as 
compared with February, 1926. The 
mills consumed in February 45,938,013 
pounds of wool, grease equivalent, as 
compared with 40,491,9% pounds in 
the same month of last year. Carpet 
wools accounted for nearly one-quar
ter of the total. The goods season is 
not so satisfactory as was hoped for 
and promises to be rather long drawn 
out. Thus far there has been much 
looking around on the part of buyers 
of fall fabrics, but the volume of or
ders has not been large. This applies 
equally to both men’s and women’s 
wear. Clothing manufacturers are 
showing their fall lines, and as orders 
come in further calls will be made on 
the mills for fabrics. The rug and 
carpet trade is on the verge of an
nouncing its prices for fall goods, a 
guide to which will be had in the re
sults of the big auction sale of the 
Alexander Smith & Sons Co., which 
began on Friday and is to continue 
throughout the present week.

CONSUMER BUYING ACTIVE.
Consumer buying picked up during 

the fore part of last week, being 
helped by the spring-like weather. With 
only a week and a half left before 
Easter, there is apt to be a scurrying 
around by buyers who have been be
lated in their purchases for that period. 
Contrary to the usual experience, the 
feminine contingent has been more

dilatory than the males. The buying 
by the latter of clothing, hats, haber
dashery and the like has been quite 
marked. Judging from the hurry calls 
from store buyers, the purchasing of 
women’s garments will be one of the 
principal features of the fortnight 
ahead. It cannot be too brisk to suit 
the manufacturers, who wish to dis
pose of their spring stocks to make 
way for the summer season merchan
dise, the styles ‘for which were shown 
during the past week. In dry goods 
the distributing channels are still kept 
busy in deliveries, while the mill agents 
are active in providing the merchan
dise. Accessories are moving fairly 
well, and footwear is experiencing 
quite a spurt. More attention is now 
being given to general conditions all 
over the country, with a view to get
ting a line on future prospects. As 
they appear at present they are in gen
eral quite favorable to a fair amount 
of business between now and the mid
dle of the year. The only disturbing 
factors in sight are the bituminous coal 
troubles and the rather large number 
of business failures in different sec
tions of the country. The last-men
tioned circumstance is the source of 
some uneasiness.

COTTON AND COTTON GOODS.
From now on the weather map will 

be the subject of most interest to those 
interested in cotton. The size of the 
old crop being settled, the next thing 
is the outlook for that of this year, and 
in this the weather will be a potent 
factor. Another element is the preval
ence of boll weevil. A preliminary 
survey on possible infestation by this 
bug will be issued in a few days. It 
is to be noted, however, that the in
roads of the insect excite less appre
hension than they did because of the 
more effective methods now in use for 
exterminating it. There is still an
other matter to be taken into account, 
and this is the use of fertilizer for the 
crop this year. Reports current are to 
the effect that lesser quantities of it 
are being ordered. Quotations on cot
ton kept fairly steady during the past 
week and are likely to stay within a 
narrow range until something decisive 
is brought out. Meanwhile, the use 
of cotton here and abroad continues at 
a high rate. Trading in gray goods 
was rather limited during the past 
week, but prices quoted showed prac
tically no change. A large volume of 
finished cotton fabrics is being dis
tributed to the trade and no apprehen
sion is expressed as to its absorption. 
Both printed and colored goods are in 
active demand, and the finer construc
tions, including the rayon mixtures, 
show up well in the sales. Underwear 
appears to be rather quiescent for the 
time being, sales of heavy weights 
being practically negligible. Activity 
in hosiery is also somewhat dormant.

The one important thing about your 
business that no competitor can dupli
cate is your personality—you yourself. 
Make that feature as attractive and as 
helpful as can be.

Borrowers of trouble always pay the 
highest interest.
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OUT AROUND.

Things Seen and Heard on a Week 
End Trip.

Our week end trips this spring have 
been somewhat circumscribed, because 
the condition of most of the gravel 
roads has been such as to force us to 
use cement thoroughfares almost ex
clusively. The short days have prac
tically limited our trips to Lansing on 
the East, Kalamazoo and South Haven 
on the South, Grand Haven and Mus
kegon on the West and Newaygo on 
the North. With the seasonal improve
ment of the roads and the lengthening 
of the hours of daylight we hope to be 
able to soon cover towns within a 
radius of a hundred miles from Grand 
Rapids, instead of half that number.

I had occasion to visit the county 
court house at Grand Haven last week 
and could not fail to notice the ex
treme courtesy which every caller was 
accorded. I found the County Sur
veyor, Register of Deeds, Prosecuting 
Attorney and Road Commissioner 
ready and willing to impart any infor
mation in the line of their duty. I as
sume the other officials would have 
been found equally accommodating if 
I had had occasion to call on them.

My trip to Grand Haven had to do 
with a little parcel of land in Lamont 
which was given to the people of that 
town for a public park back in 1851, 
when the first plat of the village was 
recorded by the founder of the town. 
When I lived there as a boy, nearly 
sixty years ago, it was known as the 
public square. The boys used it for 
a playground and the elders had erect
ed a flagpole, from which Old Glory 
proudly floated on holidays and festive 
occasions. About the time the founder 
of the village died in 1888—thirty- 
seven years after the original dedica
tion of the plat to the people, to be 
held by them forever as a precious 
heritage—he deeded the lot to the vil
lage of Fruitport, Muskegon county, 
in exchange for Christian burial in the 
Fruitport cemetery. He had evidently 
forgotten his previous action in deed
ing the lot to the village. The deed to 
Fruitport township was invalid for 
two reasons—the property was owned 
absolutely by the village, and a town
ship is prohibited by law from holding 
title to any property outside the town
ship limits.

Not then knowing the law, as I have 
since come to understand it, I was un
der the impression that Fruitport 
township had acquired some interest 
in the lot and proceeded to secure the 
title held by the township. Careful in
vestigation by my attorney soon con
vinced me that Fruitport township had 
no interest it could transfer, so I de
clined to proceed any further in the 
matter. This situation was made known 
to every resident of Lamont, but a 
crafty resident of the village who does 
not enjoy a very good reputation for 
fairness and equanimity obtained what 
purported to be a quit claim deed of 
the lot from the officers of Fruitport 
township for $150 and announced that 
he would proceed to erect an oil station 
and garage thereon unless the owner 
of the adjacent property would pay 
him $1,000. His claim to ownership

was worthless, because of the two rea
sons given and also because under our 
laws a township cannot take a deed of 
property except for the use of the pub
lic. The law is very plain on this 
point and the people of Lamont are 
secure in the possession of their play
ground as long as time lasts. No hon
est man would attempt to filch from 
the people a tract of land dedicated to 
them and held by them in undisputed 
possession for seventy-six years. No 
person with a particle of common 
sense or knowledge of the facts and 
the law would attempt to get posses
sion of a lot on a quit claim deed from 
a source which could not legally ac
quire it, hold it or transfer it. The 
motive which inspired the action is 
clearly discernible.

I give these apparently purely local 
conditions prominence solely to fully 
inform the readers of the Tradesman 
regarding the prohibitions in the law 
regarding the acquiring, holding or 
transfer of outside property by a town
ship—it cannot be done legally. Any 
one who pins any faith to the validity 
of such transactions is fooling himself, 
but no one else.

The changes which time has wrought 
in Lamont are many and variable. 
Sixty years ago the residents of the 
place were mostly New England and 
York State people of high character. 
The Pittmans, the Luthers, the Scotts, 
the Wallings, the Hedges, Babcock and 
Phillips families and others were all 
high grade men and women who made 
Lamont noted far and wide for busi
ness enterprise, social probity and re
ligious zeal. Two churches—the Con- 
gregationalist and Methodist—main
tained regular services by resident 
pastors to overflowing audiences. The 
swing bridge which spanned Grand 
River in those days—the only pas
senger bridge between Grand Rapids 
and Grand Haven—brought farmers to 
trade from Allendale and the adjacent 
townships on the opposite side of the 
River. The Michigan Central Rail
way, which has owned a deep water 
terminal at Grand Haven for more 
than sixty-five years, made a survey for 
an extension from Grand Rapids to 
Grand Haven, taking in Lamont. 
River boats in those days plied the 
Grand with a double daily service dur
ing the period of navigation. If La
mont had secured a railway connection 
in those days, it would, undoubtedly, 
have taken the lead which Coopersville 
subsequently assumed, but those am
bitions failed to materialize, the orig
inal settlers died or moved away and 
for fifty years the business and religious 
features of the town have been: prac
tically monopolized by sturdy Dutch 
citizens who gradually absorbed the 
old homes and farms which had been 
created by the pioneer residents. Now 
the tide has turned again and Grand 
Rapids business men who seek the re
pose and quiet of a country village are 
gradually acquiring frontages on 
Broadway—the 100 foot boulevard 
which traverses the center of the town 
—and erecting commodious and beauti
ful homes, containing all the con
veniences of city homes. The Dutch 
burghers protest against the invasion 
and with apparent reluctance relinquish

their holdings—at ten times what they 
cost and five times what they are 
actually worth. If this movement 
keeps up property values in Lamont 
will approach the level of values on 
the best residence streets of Grand 
Rapids.

If many more fine residences are 
erected at Lamont it will probably be 
well to seek incorporation as a village, 
so as to banish garages, oil stations and 
other objectionable lines of business 
from the main street, which can thus 
be reserved solely for stores, residences 
and churches. This is on the theory that 
the villagers wish to preserve the quiet 
and peaceful atmosphere which has 
made Lamont so much esteemed in 
the past as an ideal residence locality.

¡The late Ex-Judge Hatch, who was 
my personal attorney and also the 
legal adviser of the Michigan Trades
man for more than thirty years, al
ways insisted that Grand Rapids should 
have been located at Lamont, because 
that town is practically at the head of 
navigation on Grand River and could 
have been maintained as a lake port 
without serious difficulty. The same 
opinion was cherished by the late 
Thomas F. Carroll, who was the dom
inating factor in the creation and con
struction of the Grand Haven and 
Muskegon interurban road. He always 
insisted that Lamont was the proper 
port for Grand Rapids to utilize in 
making a connection with the “unsalt
ed seas,” as he expressed it.

E. A. Stowe.

Good Month To Turn Over a New 
Leaf.

Grandville, April 5—April the prolific 
is with us once more.

In more senses than one is this 
month productive. One of its most 
daring phases is that of war. No less 
than four of our six wars have been 
set going in the month of April. We 
all call to mind the shot fired by the 
Farmers at Concord bridge, a shot 
heard round the world.

Lexington and Concord is where the 
opening guns of the Revolution first 
barled to the breeze. This incident 
made April famous in American his
tory. Later on, in April, the great 
civil war of the Sixties broke as the 
batteries on Sullivan’s Island belched 
forth their defiance of Major Anderson 
behind the walls of Fort Sumpter.

The first blood of the Revolution 
was shed at Concord and Lexington on 
the 19th of April. The first blood of 
the great rebellion was shed on the 
same date at Baltimore when the mob 
attacked Northern soldiers while on 
their way to the relief of Washington.

Coming down to the Spanish war 
we find that iths was declared in April, 
hence America may well honor the 
coming each year of this month with 
a salvo o? cheers.

The month of April was in an early 
day the month devoted to suckers and 
milk. The early settlers along the 
Muskegon, and doubtless the Grand as 
well, enjoyed feasting on fresh suckers 
and cow’s milk after a long winter de
voted to the consuming of salt pork 
and beans.

Fresh suckers were considered a rare 
delicacy, as these fish were the first 
comers in the spring.

It was soon after partaking of a 
bountiful feed of fried suckers that the 
men of Merrill’s mill came forth to 
greet Colonel Pelton, of Grand Rapids, 
who was riding the Northwoods in 
quest of volunteers for the new army 
which Abraham Lincoln had called out 
to defend the imperiled American 
Union.

Right then and there two of the 
husky young millmen put their names 
to paper declaring their desire to make 
one of that army of seventy-five 
thousand the President had called by 
proclamation.

One of these young men walked 
forty miles to Grand Rapids, joined the 
Third Michigan Infantry and went 
South to meet his first baptism of fire 
on the field of the first battle of Bull 
Run. He returned safely home again 
at the end of a year and resumed ser
vice in the mill.

That first April of the war was in
tensely exciting. It was supposed that 
the South would think better of her 
rashness and recede from her hostile 
position when Lincoln called out 
troops in such a vast army.

Needless to say the South was in 
deadly earnest, and the call of Lincoln 
for less than a hundred thousand men 
excited a derisive smile from the rapid
ly organizing rebels.

Netting fish from the river was per
missible in an early day. Wagon loads 
of pike and bass were thus taken. 
Many loads were driven inland to 
small settlements and many more to 
Muskegon for the numerous mill 
boarding houses. New life seemed to 
spring into being with the opening 
days of April. It was really the first 
month of spring, when all nature re
joiced at the disappearance of winter.

A little later on. men in canoes, with 
lighted jack in the bow, speared both 
pike and sturgeon from the river, al
though few of the latter were thus 
taken because of the danger. From 
booms and piers in mid stream the 
sturgeon were taken with gaff hooks 
and pike poles.

Great masses of sawlogs floated down 
the river behind the ice, giving forth 
a grinding roar which was calculated 
to strike terror into the hearts of the 
timid.

I have noted pictures of great pike 
caught by our modern day fishermen 
and wish to say that if those pictures 
are a true replica of the pike of_ to-day 
then we had none of that kind in lum
bering days. Those long jawed, spot
ted bodies as the picture shows them 
belonged to our pickerel, the pike be
ing a stockier and handsomer fish, and 
much better as a table sort.

It is doubtful if the old time pike 
exists to-day. Black and rock bass 
abounded a little later. As for brook 
trout, that fish was unknown in any of 
the waters of the Lower Peninsula 
seventy years ago, although old men 
have told me they abounded in some 
of the streams North of the Straits.

There is one thing common to-day 
that to me seems reprehensible, and 
that is the indiscriminate scattering 
of poisons far and wide.

I have been told that men who went 
forth scattering strychinne-doped sau
sages for poisoning wolves, not only 
got the wolves but many valuable dogs 
as well. It doesn’t seem a square deal 
to the settlers of the Upper Peninsula, 
this reckless broadcasting of poisoned 
meat. Even some humans might be 
slain by such reckless methods.

The month of April opens the sea
son for animal and bird killing, also 
in some parts, to the slaughter of 
much timber. If timber conservation 
is to be entered upon in earnest, now is 
the time to begin.

It has been said that it is never too 
late to mend, a saying that has led to 
disastrous results sometimes, when 
reckless timber cutters lay waste the 
lands, thinking in good time we may 
revegetate the slaughtered wastes.

Never too early to mend should be 
the motto. Preservation is better than 
mending after the damage has been 
done. April is a good month to turn 
over a new leaf and begin the work of 
resuscitation of.the many fields denud
ed of their timber by reckless woods
men. Old Timer.

Laziness is the best brake ever in
vented ’when applied to salaries.



10 M I C H I G A N  T R A D E S M A N A pril 6, 1927

SHOE MARKET
A “Grab Bag” Idea For a Hosiery 

Sale.
We saw recently a clever “grab bag” 

idea used by a dry goods store in a 
clean-up sale that could easily be 
adapted for a hosiery event.

In this sale the store had included 
a number of things they wanted to 
dispose of regardless of price. Each 
had been wrapped in a package that 
concealed its identity, and a long cord 
extended from each package.

The packages were piled haphazard 
on a large table, and the long cord from 
each package extended over a T-stand 
to one end of the table. Customers 
who wanted to take a “grab” paid 50c 
to the girl in charge, singled out one 
string from the handful she held, and 
traced it down to their particular pack
age. Every package was worth at 
least 50c, and many were worth con
siderable more. Thosewho were buy
ing all seemed satisfied with their bar
gain, and the confusion of trying to 
trace one string through the tangle, 
particularly when several were hunting 
at one time caused considerable fun.

It occurred to the writer while 
watching that this same idea applied 
to hosiery would be good. Each pack
age could be advertised to contain at 
least one pair of perhaps $1.50 hose, 
while some of the packages would con
tain two, three or even four pairs. Then 
each shopper could take her chance at 
getting a $1.50 pair at a slight reduc
tion, with the added chance of getting 
an extra pair or two. This idea would 
be a good one to introduce during one 
of your big sales, such as your clear
ance or your anniversary, or it could 
be put over very successfully as a Sat
urday feature.

Profits on Children’s Shoes.
Within the past two seasons many 

shoe merchants have noted a tendency 
toward improvement in the children’s 
business. In view of the prevailing 
impression that the children's game 
is one of the most difficult problems of 
shoe merchandising, this improvement 
is highly significant. To those who 
have analyzed the subject, however, it 
should not be especially surprising. On 
the contrary there is every reason to 
expect that a children’s shoe business, 
properly handled, should, under exist
ing conditions, show greater volume 
and larger profits than at any time in 
the past.

“Youth will be served” is an adage 
that is by no means of recent origin, 
but it never was so true as it is to
day. This is literally the age of youth, 
and youthful styles not only dominate 
the situation with regard to juvenile 
apparel but are having a very marked 
influence on the modes for men and 
women. Back of the situation lies the 
change in social conditions that has 
brought the younger generation into 
the prominent position it holds to-day 
and that has caused so much discus
sion among leaders in religious and 
sociological fields as to the dangers 
that lie in the independence of thought

and action being evidenced by the 
young people of to-day.

The ethical and social angles of the 
question have no place in this discus
sion, but the business man can by no 
means refuse to take cognizance of the 
effect which the changed conditions 
are having upon his business. Young 
people of to-day are expressing their 
new spirit of independence nowhere 
more than in the matter of dress. They 
are no longer content with the relative
ly simple and staple attire of the youth 
of former generations, but seek to ex
press their individual tastes and prefer
ences in a much larger variety of style 
shoes and style clothing. This condi
tion has resulted in the introduction 
of the style element as an important 
factor in the juvenile apparel and shoe 
industries. With the advent of style 
and a greatly increased variety of foot
wear types comes the opportunity for 
increased volume of sales in boys’ and 
girls’ shoes.

The buyer for one of the outstanding 
children’s shoe departments in the 
country told the writer not long since 
that while his department has shown a 
splendid increase in sales, its profits 
are still negligible. “Children’s shoes 
will not stand the mark-up,” was his 
explanation. This reflects the com
monly accepted theory of merchandis
ing juvenile footwear which takes into 
consideration the fact that parents fre
quently find it a severe hardship to 
provide shoes for a number of rapidly 
growing youngsters and which assumes 
that both from the ethical and the good 
will standpoint, the shoe merchant 
owes it to his customers to sell juvenile 
footwear on a closer margin than he 
sells his men’s and women’s shoes.— 
Shoe Retailer.

Are Your Salesmen Authorities on 
Style?

Of course, your salesmen are au
thorities on the styles you have for 
sale, but how about their general 
knowledge of the styles for the season? 
Do they know what colors are most 
popular, for instance?

It is worth-while knowledge, for it 
often helps make a sale, and it enables 
the salesmen to sell with confidence. 
We do not mean that any salesmen 
need be a style expert. But we do 
think it would be time well spent if 
you wTould provide them with copies 
of the style journals, such as Vogue, 
so they can keep abreast of what is 
going on.

Many merchants do provide such 
magazines of information for their em
ployes. We know of one store that 
receives the New York Sunday Times 
regularly, and every sales person in 
the store is urged to look through it. 
It gives them a knowledge of what is 
being advertised in New York and pro
vides them with a fund of style in
formation which they can capitalize on.

One Price Store Is Here To Stay.
One of America’s leading retailers, 

in speaking of chain store competition, 
recently made the statement that he 
believed one of the big coming de
velopments would be the one-price 
store, and he mentioned one or two of 
tbp one-price shoe chains as examples.

It is perfectly apparent that the one- 
price idea is popular, and while it may 
not always be possible for the inde
pendent shoe retailer, he can make 
general use of the idea. The success of 
many stores in concentrating all their 
advertising on the one price they fea
ture mo9t proves that any store can 
use the idea to advantage. You, for 
instance, may sell footwear from $5 to 
$15 per pair, but if $7.50 is your best 
selling price, on which you do your 
volume, you can get greater results by 
constantly hammering at that price 
than by trying to give your entire line 
equal publicity.

This Window Idea Really is Unique.
A California store recently intro

duced an innovation in window ideas 
that attracted considerable attention. 
We have all seen the large cutout fig
ures, lithographed in color, put out by 
some manufacturers for window and 
store display.

Tihs store enlarged upon the idea. 
Actual photographs of beautiful girls 
were enlarged to life size, cut out and 
mounted on heavy wall board, and used 
in the window displays instead of the 
customary wax figures. The effect was 
most unusual, and occasioned1 much 
interest in the windows. The beauty 
of this idea is its flexibility—real 
photographs can be posted to order, 
and the window artist can thus achieve 
any setting he has in mind.

We can visualize a very striking 
shoe display with a single figure made 
in this way as the central feature. Keep 
the idea in mind. It is worth trying 
som e time. j

Zephyr Merchandise Leads.
Interest in knitted outer wear gar

ments continues to center on zephyr 
yarn ones, with very little attention 
being given to rayon merchandise this 
season. Slipover sweaters in square, 
V and student necks remain in active 
demand. Pastel colors, black and 
w-hite effects and novelty jacquard 
patterns dominate in the goods being 
bought. Two and three piece sports 
ensembles have been in increasing re
quest. Distributors generally say the 
season thus far shows a substantial 
improvement over last Spring, and the 
indications are that knit wear will re
gain much, if not all, of its popularity 
during the coming Fall season.

Shoe
Merchants

By all means 
send right 
away for 
full facts 
about the

new “BERTSCH
SHOE” for. 
young men!I

JU ST T H E  OXFORD I 

FOR EASTER!

Herold-Bertsch
Shoe Company

GRAND RAPIDS,

ARE YOU INTERESTED 
IN IMPROVING THE 

APPEARANCE OF 
YOUR STORE

We can help you. We can 
supply you with:

New Opera Chairs 
Fitting Stools 
Show Cases

You will always find our 
Findings Stock complete in 
staples, also latest novelty 
creations.

BEN  K RAUSE CO. 
20 Ionia Ave. 

Grand Rapids, Michigan

MICHIGAN SHOE DEALERS
MUTUAL FIRE INSURANCE COMPANY 

LANSING, M ICHIGAN

Prom pt A djustm ents

W rite
L. H. BAKER. Secy-Trea«. LANSING. MICH. 

P. O. Box 549
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Job For Which There’ll Be Few 
Applicants.

Studying the sun is one of the loneli
est jobs that the United States Gov
ernment has to give out. To keep a 
complete record of the sun one has 
to go to a place where it virtually 
never rains and where there are few or 
no clouds and to get up as high as 
possible in that desolate region. 
Naturally, one dees not have many 
neighbors in a land of no rain, for 
nothing grows there. The latest place 
to be picked out for solar observations 
is Mount Brukkaros, in a desert in 
Southwest Africa. The Smithsonian 
Institution is sending out two physi
cists, William H. Hoover and Frederick 
Greeley, for two years’ exile on this 
desert mountain. They are used to 
that kind of existence, for Mr. Hoover 
has just finished two years in the Ar
gentine Government solar observatory 
at La Quiaca and Mr. Greeley comes 
from a three years’ stay at the Smith
sonian observatory at Montezuma, 
Chile, preceded by two and a half 
years at Harquc Hala, in the Arizona 
desert.

The two scientists, the wife and 
baby of one of them and a cat and a 
dog will make up the entire company 
on the desert mountain top. A 
thousand feet below, in the crater of 
an extinct volcano, is a water supply. 
Seven miles away is a settlement con
sisting of a German missionary and 
two or three hundred Hottentots. The 
missionary is the only other white in 
the neighborhood; but sixty-,two miles 
away, across the desert, is the settle
ment of Keepman-shoop, with 900 
whites. When one really hungers for 
company, sixty-two miles across the 
desert is not so much.

These devoted scietnists are going 
out to see if there is anything in the 
kind of weather predictions which tell 
us every year or so “This is to be a 
year of no summer at all.” When they 
get through with their studies, we may 
know when not to buy moth balls but 
to keep our winter overcoats hanging 
in the closet for use in July and Au
gust. And then hot summers will be 
once more as bearable as they used 
to be before we set our hearts on 
skating and skiing on the Fourth of 
July because some long-distance fore
caster tells us that summer is for a 
change going to raise a fine crop of 
icicles.

With a California station and a 
Chile station and a South African 
station, the Smithsonian Institution 
hopes to find out by keeping tabs on 
the sun’s radiation of heat whether the 
sun determines the kind of weather we 
have.

We fill your soul’s cellar.
I depart from you, yet I am ever 

with you.
Once I was called to-morrow, and 

was virgin pure; then I became your 
bride and was named to-day; now I 
am yesterday, and carry upon me the 
eternal strain of your embrace.

I am one of the leaves of a growing 
book. There are many pages before 
me. Some day you shall turn us all 
over and read us and know what you 
are.

I am pale for I have no hope. Only 
memories.

I am rich, for I have wisdom.
I bore you a child, and left him with 

you. His name is Experience. You 
do not like to look at me. I am not 
pretty; I am majestic, fateful, serious.

You do not love my voice. It does 
not speak to your desires; it is cool 
and even full of prudence.

I am Yesterday; as yet I am the 
same as To-day and Forever; for I 
am you; and you cannot escape from 
yourself.

Sometimes I talk with my compan
ions about you. Some of us carry the 
scars of your cruelty. Some the 
wretchedness of your crime. Some the 
beauty of your goodnses. We do not 
love you. We do not hate you. We 
judge you.

We are the world’s Yesterdays. If 
you knew enough to put your feet upon 
us you might rise rapidly. But when 
you let us ride on your back we 
strangle and smother you.

I am Yesterday. Learn .to look me

in the face, to use me, and not to be 
afraid of me.

I am not your friend. I am your 
judge and your would-be fear. 

To-morrow is your friend.

Shortest and Longest.
e lcmg<est day is in June , they  s a y ;

The sh<>rte s t in Dece mber.
ley did no t come to me th a t  w ay:
The sh ortc•st 1 rente m b e r
>u Cam<e a day w ith me t:o stay,
And fil led my heart with laugh ter;
ne 1ongest day—you were aw ay—
The ve ry nex t day afte r.

Ge•orge Birdseye.

Trouble Rightly Met.
The th ing  called trouble righ tly  m et 

Gives back life's sw eetest thrill. 
The yaw ning trap s  and  bunkers line 

The course and alw ays will.
Hut perfect drives and easy  shots 

Are not to be com pared 
W ith w inning out against the odds 

W hen trouble has you snc.tcd.

I Am Yesterday.
I am gone from you forever.
I am the last of a long procession of 

days, streaming behind you, away 
from you, pouring into mist and ob
scurity and at last into the ocean of 
oblivion.

Each of us has his burden, of tri
umph, of defeat, of laughter, of bitter
ness; we bear our loads from you into 
forgetfulness; yet as we go we each 
leave something in your subconciou§- 
ness.

^ I Q n t y  a  s o u r  
candies excel for 
the price asked 
do We hope to ob
tain your interest 
and merit your con 
tinned patronaae

■
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FINANCIAL
Review of Business Cotv itions in 

Michigan.
Not only has business as a whole 

improved during the past month, but 
business sentiment also. Seasonal in
fluences have been behind this forward 
movement which in turn has engender
ed a more cheerful feeling. The gen
eral level of industrial and commercial 
activity, although somewhat lower than 
that of a year ago, is nevertheless above 
normal. Continued improvement in 
most lines throughout the next few 
months may be reasonably expected. 
Business for some time has been char
acterized by a certain steadiness large
ly attributed to the stabilized purchas
ing power of the dollar.

Unfavorable aspects contained in the 
present situation are: the soft coal
strike, which very ptobably will re
sult in higher bituminous prices and 
the immediate idleness of at least 72,- 
000 miners; somewhat reduced activity 
in the building and automobile indus
tries compared with the corresponding 
period a year ago; an increase in the 
number of commercial failures; and the 
impaired purchasing power of the 
American farmer, more especially in 
the South and West. Since our rural 
group constitutes approximately one- 
third of our total population, its 
economic status is an extremely im
portant factor in the business life of 
our country.

On the favorable side there are 
many factors. Banking resources give 
no indication of being exhausted. Gold 
reserves of the Federal Reserve System 
are large enough to provide for a large 
expansion of credit. The past month 
witnessed an upward turn for the steel 
industry, mills, as a whole, operating 
close to 90 per cent, of capacity. This 
large output is not being added to 
stocks but is going almost wholly into 
immediate use. Railroad freight traf
fic continues heavy. Employment 
figures are growing. There is no in
dication that the custom of hand-to- 
mouth buying, which has demonstrat
ed its soundness and effectiveness in no 
uncertain way, is being forsaken. Ex
ports during the first two months of 
1927 showed a comfortable margin over 
imports. Activity in the cotton mills 
is much greater than in 1926. Com
modity prices are gradually working 
downward. Wages are holding steady. 
Tire manufacturers are enjoying a very 
large output. Mild weather is bring
ing an increase in the volume of trade. 
Navigation on the Great Lakes prom
ises to open earlier than usual. A 
large increase in Michigan’s tourist 
trade is in prospect.

Industrial activity in Michigan is not 
quite as great on an average as a year 
ago. It is well above normal, however, 
and is steadily increasing. Indications 
are that production figures will con
tinue to gain as Spring progresses. Re
ports show that some plants are work
ing overtime, while numerous factories 
are operating at or close to capacity, 
especially in Flint, Saginaw. Lansing, 
Sault Ste. Marie, Port Huron, Battle 
Creek, Cheboygan, Manistique, Lud- 
ington, Alpena, Kalamazoo, and Pon

tiac. The breaking up of winter has 
brought about an increase in activity 
in the Northern part of the State. 
Steady employment is noted in the cop
per mining section. There was some 
slowing up in the iron mining country 
in March. Lumbering has been nor
mal but the Spring break-up came 
about two wreeks earlier than usual. 
The fishing industry at Alpena is put
ting its crews to work.

Automobile production schedules are 
climbing upward. Production of all 
makes of cars for the month of March, 
exclusive of ford c^rs, was 10 per cent, 
greater than for the corresponding 
month in 1926, it is estimated, ford’s 
output for March is placed at 60,000 
vehicles against approximately 150,000 
for the same month a year ago. Rumor 
has it that Mr. ford is about to an
nounce a large price reduction, also 
that he is about to bring out a unique 
new model. Prices continue fairly 
stable. Cuts during the past month 
were confined to two of the more ex
pensive makes of cars. Exports are 
holding up well. One of the things 
that the industry is suffering most 
keenly from is the reduction of sales 
in farming sections.

Normal employment is reported from 
most sections of the State. An upward 
trend set in a month ago and a steady 
increase has been recorded since that 
time. Such unemployment as does 
exist consists» largely of unskilled 
labor, the greater part of which will 
soon be largely absorbed by out-of- 
door activities. De'roit’s employment 
figures show a gain of several thousand 
wcrkmen compared with a month ago.

Weekly freight loadings exceeded a 
million cars for each of the weeks 
ended on March 12 and 19. Never be
fore in the history of the railroads have 
loadings reached that figure at this 
season of the year. Freight loadings 
for the first three months of this year 
were approximately 400.000 cars great
er than for the corresponding months 
m 1926. The increase was due princ' 
pally to heavier loadings of coal, mer
chandise. and less than carload lot 
freight.

Building construction, taking the 
State as a whole, is moderately active. 
Ann Arbor, Benton Harbor, Detroit, 
Flint, Grand Rapids, Jackson, Kalama
zoo and Pontiac showed the most con
spicuous gains for the month of Feb
ruary compared with the correspond
ing month in 1926. Building material 
costs on an average have declined 
about 5 per cent, compared with a 
vear ago.

Trade in general is reported as being 
good to fair with the prospects bright
er as the sale of Spring goods com
mences. Retailers of women's wear, 
drugs and hardware report an increase 
in sales, as do also wholesalers of 
plumbing supplies, paper, bakers’ and 
confectioners’ supplies, men’s furnish
ings and women’s wear. Collections 
are only fair.

Michigan banks for the most part 
report a comfortable supply of money 
and a good demand. Money is easy 
and is likely to continue so for some 
months. Wayne W. Putnam,

Director Public Relations, Union 
Trpsf £p., Detroit.

F e n t o n  D a v i s 6 B c w l e
Investment Bankers

GRAND RAPIDS Detroit
G rand Rapids N ational B ank Building 20S6 Buhl

Phone 4212 Building

Let Your Banker Be 
Your Friend

Modern progressive bankers be
lieve in close friendly relations 
with their clients.
This bank is interested in you and 
your business. W e can aid you 
with helpful counsel born of our 
great experience in all forms of 
business.
Our friendly relations with indi
viduals and firms constitute a bond 
which is mutually advantageous.

GRAND RAPIDS SAVINGS BANK
"The Bank W h e n  You Feel J it  Home”

16  C onvenient O ffices

G R A N D  R A P I D S  
N A T I O N A L  B A N K

Established 1860— Incorporated 1865 

NINE COMMUNITY BRANCHES

GRAND RAPIDS NATIONAL COMPANY 
Investment Securities

Affiliated with Grand Rapids National Bank"T he  B ank on the  
S quare”

Chicago
F irs t N ational 
B ank Building
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Trade Picked Up To Marked Degree 
Last Month.

A 15 per cent, increase since a year 
ago in chain store sales over the coun
try for February is the outstanding de
velopment of last month in trade that 
will be published within a few days in 
the New York Federal Reserve agent's 
report on business conditions. Not 
since last November has so large an 
average increase in total sales been 
shown. In its compilation of chain 
store statistics the Federal Reserve 
Bank at New York carries seven types 
of stores. Each one of these chain 
groups did more business in February, 
1927, than in the same month of last 
year. Grocery sales jumped 16 per 
cent., 10 cent store sales 13 per cent., 
drug store sales 18 per cent., tobacco 
8 per cent., shoes 13 per cent., variety 
30 per cent, and candy 1 per cent. The 
significance of the upturn lies in its 
reflection of improvement throughout 
the country for the tabulation does not 
reveal simply sales in New York but 
those for the country as a whole.

Neither the sales of New York de
partment stores nor the reports from 
dealers in fifteen lines of wholesale 
trade in the New York district make 
so favorable a showing as this. De
partment store sales for the district as 
a whole were somewhat but not great
ly larger than a year ago, some sec
tions reporting as high as an 18 per 
cent, gain and some as sharp as a 10 
per cent. loss. The Westchester dis
trict, the Hudson River Valley district 
and Newark, N. J., all reported large* 
gains. Bridgeport and Central New 
York State reported substantial losses. 
The Federal Reserve Bank bulletin 
will observe that: “Stock of merchan
dise in department stores remained 
smaller than a year ago, so that the 
rate of stock turnover was slightly 
higher than last year in most localities.”

Some interesting light on the trend 
in department store business is revealed 
by an approach to these statistics from 
a slightly different angle. When ap
proached from the standpoint of sales 
in various lines instead of various lo
calities the tabulation indicates that 
prosperity is not falling alike on all 
branches. Sharp gains over a year ago 
are reported in the sales of toys and 
sporting goods, hosiery, women’s and 
misses’ ready-to-wear garments, books 
and stationery, linens and handker
chiefs, toilet articles and drugs and 
home furnishings. Of nineteen differ
ent classifications, indeed, fourteen re
port gains but these are offset by sharp 
losses in sales of shoes, cotton goods, 
musical instruments and radio and 
woolen goods. Woolen goods sales 
dropped nearly 26 per cent.

Dealers in fifteen lines of wholesale 
trade in the New York district were 
not obliged to report decreases so large 
as in January but their February busi
ness nevertheless remained smaller 
than that for a year ago. The Federal 
Reserve Bank’s weighted average of 
net sales for February is nearly 7 per 
cent, below that for the same month 
last year. It must be reported indeed 
that of fifteen different lines of whole
sale trade only three groups reported 
improvement over the previous year.

The outstanding exception to the gen
eral tendency was the shoe trade in 
which sales jumped more than 16 per 
cent, above those for February, 1926, 
and were indeed the largest for any 
February in four years. The encour
aging part of the reports is that al
though the business has not reached 
the level of a year ago the relative 
position is better than it was in Janu
ary. Paul Willard Garrett.

Corporations Now Able To Sell Any 
Type Securities.

For the first time since the war most 
corporations are now able to finance 
their needs with any type of security, 
whether it be bonds, preferred or com
mon stock. This is a very desirable 
state of affairs from the standpoint of 
concerns which may wish to revamp 
their capital structures to give a bet
ter balance as between bonds and 
stocks.

Heretofore the investment public has 
shown a distinct preference for certain 
classes of securities at different times, 
and bankers and corporations were 
obliged to cater to this demand. Partly 
as a result of this situation in the mar
ket, and partly to the exceedingly rapid 
extension of American industiies in re
cent years, the capital structures of no 
small number of companies have be
come somewhat deranged.

It would therefore seem reasonable 
to expect that a large share of the 
financing this year will take the form 
of sales of one type of security to re
tire another, and where new capital is 
required more attention is apt to be 
paid to capital structures than to the 
type of security the public is desirous 
of purchasing.

The desirability of a well-balanced 
capital structure is appreciated by most 
investors. It is as necessary to the 
smooth operation of a corporation as 
is a properly managed budget system 
to the ordnary household. The credit 
of a company with a well-balanced 
capitalization is always better than one 
where bonds and stocks are entirely 
out of proportion.

The railroad companies will no doubt 
avail themselves of market conditions 
this year to put their financial houses 
in order. In the past number of years 
they have been able to finance their 
requirements, with but very few ex
ceptions, only through the sale of 
bonds. Public utility companies will 
no doubt discontinue to a large extent 
their sales of preferred stocks and will 
instead provide necessary new capital 
largely through the sale of bonds and 
common stocks.

Another development along the same 
line which may be expected to increase 
is the practice of refunding high cou

po n  bonds, floated during and im
mediately after the war, with lower in
terest-bearing obligations. Happily, 
the present ease in the money markets 
and the big demand for securities came 
at a time when the callable privileges 
of a number of bonds may be exercised.

Ralph Hendershot. 
[Copyrighted, 1927.]

THE OLD f l J j pNAL DANK
Large enough to provide the careful, adequate 
financial service demanded by the giant enter
prises of our growing city— but not too large 
to provide friendly, helpful counsel to the 
smallest depositor.

cA for &erybodyu
MONROE AT PEARL NO BRANCHES

Investm ent Securities

E. H. Rol l ins & Sons
Founded 1876

Boston
Denver

Dime Bank Building, D etroit 
Michigan T ro tt  Building, G rand Rapida

New York 
San Francisco

Chicago 
Los Angeles

Kent State Bank
“The Home for Savings’

With Capital and Surplus of Two Million 
Dollars and resources exceeding Twenty-Three 
Million Dollars, invites your banking business in 
any of its departments, assuring you of Safety 
as well as courteous treatment.

Banking by Mail Made Easy.

The buying public is the real boss of 
every retail merchant’s business.

$10,000 Highland» County, Fla., 6%  Road Bond*, full county 
obligation, Dated: February 1st, 1923, Due: January 
1st, 1952. Denomination: $500.00. Interest Jan
uary and July 1st at New York City.

FINANCIAL STATEM ENT
..............  .............»25.000,000

R eal V aluation  ------------------------------------- -------- ------------- 6.000.000
A ssessed V aluation  ----------------------------------------------------------------  , 1R4 qqq
T otal D ebt ----------------------------------------------------------------------------------- ’

Populaton—12,500
Opinion Clay & Dillon, New Y ork C ity 

Price to net 5.60%

W e will m ake these bonds ta x  free in M ichigan a t  our expense. If in te r 
ested, please w rite  or w ire any  of the  offices below:

VANDERSALL & COMPANY
410 Home Bank Bldg., Toledo, Ohio 

90 <5n LaSalle S t 1006 Penobscot Bldg..
C h ic ^ I u in o U ’ Detroit, Michigan
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HOW TO PREVENT FIRES.

Don’t Let Your Garage Be a Fire 
Trap.

“What is the most dangerous thing 
about a garage, Captain?”

“Gasoline!”
These two short sentences reopened 

our conversation with “Cap” Jackson, 
the veteran fireman of Company D who 
told us the other day how fires could 
he avoided by cellar orderliness.

“Keep matches away from gasoline,” 
“Cap" Jackson fairly pounded the 
words home. “Not so long ago,” he 
continued, "1 was talking with a man 
who settled losses for an insurance 
company and he told me how a man 
came into his garage in the early eve
ning. It was dusk. He was the type 
of driver who kept a very careful rec
ord of his mileage, gas consumption 
and so on. The gasoline tank on his 
car was just far enough away from the 
light in the garage to prevent his see
ing the indicator. He struck a match 
and very carefully held it above the 
tank in order to get look at the indi
cator. A very small portion of the 
end of the match, not a spark, but one 
of the red hot embers of the burned 
part, dropped off. It dropped directly 
next to the filler. It so happened that 
some drops of gasoline were on the 
outside of the cap near the opening. 
They had been “shaken” out when the 
rear wheels of the car ran over the 
curb leading into the driveway. The 
owner, afraid of an explosition, rushed 
out and called the Fire Department. 
•A scorched car was the result of his 
carelessness.

“Hundreds of people check up their 
gas supply every day in the same dan
gerous way. It looks safe and they 
go at it very carefully. But the prac
tice is too dangerous to take any 
chances with whatsoever. 1 housands 
of dollars can be saved for our country 
and the fire tax greatly reduced when 
people refuse to use matches in trying 
to find out how much gasoline is in 
the tank. Use an electric torch.

“Always run your car out into the 
yard if you have occasion o fill it with 
gasoline yourself. If you keep a supply 
of gasoline on your property, put it in 
a tank outside the garage—never in
side.

“Do not use gasoline to clean off 
spots on your car. Use kerosene. It 
is far less dangerous.

"The worst garage fire hazards,’ con
tinued the Captain, “are those of us
ing sawdust or newspapers on a ga
rage floor, under the car, as an ab
sorbent for the oil that drops. A match 
or a spark reaching such an accumula
tion means a quick fire. The only way 
is to keep your garage floor clean by 
scrubbing it clean and occasionally 
using a little lye for the purpose. Some 
people use drip pans, which can be 
frequently cleaned.”

“How about heating a garage?" we 
asked.

“Heated garages are all right if they 
are properly heated and w'atched just 
as houses themselves. A garage should 
not be heated by makeshift means such 
as kerosene or gasoline heaters. A 
steam heated garage, or a hot water 
heated garage, is entirely safe if the

installation is on the same proper basis 
as the system in your own home. 
Gasoline heaters must be watched on 
account of the vapor. Watch out, yes 
beware, of open fire heaters as your 
gasoline is near the floor. Even elec
tric heaters are not safe enough for 
garages as a heating system without 
vigilant watch. To concentrate heat 
upon any one spot in a garage is dan
gerous. You need an even heating 
system. Unless you have some per
manent heating system do not use a 
makeshift substitute unless you are 
personally present to watch it.

“Another important thing,” he add
ed, “is that of looking out for oily 
and greasy rags. They should not be 
allowed to accumulate in the garage 
but should be taken outside and placed 
in metal cans. And be careful when 
using extension cords in the garage— 
poor insulation and worn wiring can 
produce short circuits leading to the 
ignition of fumes.

“A garage fire will endanger a whole 
neighborhood and it is even more dan
gerous than a fire starting in a house 
because a garage fire is not so likely 
to be discovered right away. Again, 
such fires can be started from a dis- 
stance. Gasoline vapor is heavier than 
air. It seeks its own level and may 
be ignited by fire on nearby premises 
—such as a spark from a refuse fire.

“And, of course, a car should never 
be allowed to run behind closed doors. 
The ‘vapor’ produced is not only dan
gerous from a fire viewpoint—but also 
from a health angle. It will cause 
death very quickly. Never run your 
engine until you first open your garage 
door — no matter how cold the 
weather.”

“In other words, keep your garage 
as clean as a lighthouse, as you said 
the other day,” we reminded.

“You are absolutely right,” replied 
the Cap. “I ’ve got to leave you now. 
Come again soon and we’ll talk over 
the furnace hazards.—Insurance Age.

Fireworks Hazard.
Chemical examination of firew’orks 

samples by Chief Chemist Charles P. 
Beistle of the Bureau of Explosives of 
the American Railway Association 
shows that care must be taken in hand
ling some of the fireworks types now 
being used. Mr. Beistle reported that 
some difficulty was experienced with 
torpedoes of the type known as V- 
safety torpedoes. He said, “These tor
pedoes contain a loose mixture of sul
phur, antimony sulphide and potas
sium chlorate, together with fine grav
el. These ingredients are enclosed in 
a small paper or fiber receptacle of 
cylinder or spherical shape.

“In numerous instances, cases of 
these torpedoes have exploded in tran
sit. These explosions have in part 
been due to overloading these tor
pedoes. Explosions have also occur
red in transit in other torpedoes of 
this type in which the amount of ex
plosive was not excessive, but which 
were unduly sensitive.

“There have also been a number of 
fires in shipments of torpedoes of an 
entirely different type. These torpe
does are in the form of discs of com
position containing among other things, 
yellow phosphorus and potassium

<H) c a ^ ? 5  CFC^QD^sZQG

D O  Y O U  REALIZE H O W  M U C H

A Trust Company
C O U L D  D O  F O R  Y O U  ?

■ITHOUT An y  o b l ig a t io n  o n  y o u r  
part, have one of our officers go 
over w.ith you the reasons why you 

should have the co-operation of The 
Michigan Trust Company in assuring 
your family a protected Estate.

T H E
M ic h ig a n T m i s t

COMPANY
JO H N  DUFFY, C hairm an of B oard NOYES L.. AVERY, P res iden t

The first Trust Company in Michigan l

ORDER

Coyc Awnings
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Store, Office, Home

CHAS. A . COTE, Inc.
Campau Avenue and Louis Street 
GRAND RAPIDS, MICHIGAN

R. J. FERNEY CO.
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SERVICE

434 Kelsey Bldg. 
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chlorate. Torpedoes of this kind are 
not only sensitive to impact and fric
tion, but also at times ignite spon
taneously.

“In one instance a lot of toy caps 
was found containing an amount of 
explosive in excess of the permissible 
amount. One lot of fire crackers was 
also found to be overloaded. Several 
report bombs or salutes were found 
which were properly classed as high 
explosives rather than as fireworks.”

Small sheds and shelter if not rod- 
ded.

Try to reach thick timber, a cave, 
a depression in t h i  ground, a deep 
valley or canyon or the foot of a steep 
or overhanging cliff, if there are any of 
these in the vicinity.

Keeps Fire Tower in Action.
On the night of a raging blizzard, 

early last January, a Chicago fire com
pany was called out to extinguish a 
fire which was rapidly gutting a seven- 
story warehouse. The blaze had gain
ed such headway that at first it seemed 
as though the firemen’s efforts were 
useless, as it was impossible for them 
to reach the heart of the blaze with 
their hose lines. This difficult was 
apparently solved by bringing a water 
tower into action, but this had been in 
use but a short time when a new prob- 
blem arose. It seemed that the spray 
from the nozzle had been freezing on 
the tip of the tower, and had formed 
such a heavy layer of ice that the tow
er soon began to tilt at a very rakish 
angle, with all indication of its going 
farther, and eventually overturning. 
Consternation arose on every side. To 
climb the tower and chop off the ice 
was impossible, but there seemed no 
other alternative.

The timely arrival of an ex-fire cap
tain, however, soon solved the diffi
culty. An old steam pumper was con
nected to the glaciated tower, and 
steam was forced up the pipe line. 
Soon great pieces of ice began falling 
off, and within twenty minutes the 
tower resumed its natural position— 
and a pile of ice nine feet high lay at 
its base. The tower, which was a 
Seagrave, was undamaged even by the 
strenuous leave taking of its ice coat
ing.

Keep Record Clean.
As a rule, public officials do not 

desire to be held accountable for the 
loss of lives and property that may 
occur for their failure to act upon 
recommendations made by recognized 
authorities upon the proper and con
tinued presentation of the facts. The 
fire chief, who persistently places these 
facts before them and places himself 
on record, can not be held responsible 
for the failure of public' officials to 
present them to the citizens for their 
approval and then for the failure of 
the citizens to vote for and carry the 
bond issue. Usually, public officials 
do not wish to hold the bag and will 
invariably be influenced by public 
opinion. Generally, when a conflagra
tion occurs, attended by loss of life 
and property, the question is raised by 
the public as to the cause and to fix 
the responsibility. Usually, there is an 
investigation held and there is a wild 
scramble among public officials to get 
out from under and if the fire chief 
does not amply protect himself by 
showing that he has gone on record 
by making the necessary recommen
dations, he usually will be held re
sponsible, and becomes the goat.

Jos. H. Speddy.

J

Watch Out For Lightning.
The observance of the following 

rules will prevent many deaths and in
juries from lightning:

A. Do not go out of doors or re
main out during thunderstorms unless 
it is absolutely necessary. Stay inside 
of a building where it is dry, preferably 
near the center of a room.

B. If there is any choice of shelter, 
choose in the following order:

1. Large metal or metal-frame 
buildings.

2. Dwellings or other buildings 
which are protected with lightning 
rods.

3. Large unprotected buildings.
4. Small unprotected buildings.
C. During thunderstorms avoid the 

immediate electric light circuits and 
down-spouts.

Screened doors and windows.
Stoves and fireplaces.
Telephones or any metal object that 

projects through the walls or roof of 
the building.

D. If remaining out of doors is un
avoidable, keep away from:

Isolated trees.
Wire fences.
Hill tops and wide open spaces.

Service Charge.
A fixed charge for calls answered by 

the fire department outside the city, to 
cover the cost of trips, possible dam
age to trucks and other expenses in
curred, is under consideration by the 
Marshalltown (Iowa) Council. The 
council, by resolution, would provide 
that the department be paid for re
sponding to calls for aid from the 
country and from other towns. The 
amount charged is to be based upon 
the condition of roads and the distance 
traveled. Apparatus to be sent in re
sponse to such calls is to be selected 
by the chief, or in his absence, by 
the assistant chief.

Since the installation of its new 
pumper, which is suited for fighting 
fires where there is no water pressure, 
the Marshalltown Department has an
swered many calls from outside the 
city. The proposed schedule of charg
es for answering calls based on neigh
boring towns would provide for the 
minimum charge of $15 per hour for 
apparatus, where not less than two 
and not more than eight men are sent. 
In addition there will be a charge of 
$1 an hour for each man. An addi
tional charge might be made by the 
chief or assistant chief, subject to re
view by the city council.

Forgive First and Forget First.
Let us not be ashamed to be friend

ly or to show any friendly feeling we 
may have. Let us be the first to give 
a friendly sign, to nod first, smile first, 
speak first, give first, and if such a 
thing is necessary, forgive first and 
forget first. Jarvis A. Wood.

STRENGTH ECONOMY

THE MILL MUTUALS
AGEN C Y MichiganLansing

Representing the

M IC H IG A N  MILLERS M U T U A L  
F IR E  IN S U R A N C E  C O M P A N Y

A ND ASSOCIATED COMPANIES

Combined Assets of Group

$ 3 3 , 3 * 9 , 6 0 9 . 2 8

20% to 40% Savings Made Since Organization

f ir e  in s u r a n c e —a ll  b r a n c h e s
T o rn a d o  — Automobile—Plate Glass

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

with any standard stock policies that 
you are buying

The Net Cost is 30%
Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Michigan

W I L L I A M  N. S E N F ,  S E C R E T A R Y - T R E A S U R E R

Affiliated withTIE m il RETI1L HT EM ESSIEIITIII
An Association of Leading Merchants in the State

THE GRAND RAPIDS MERCHANTS MUTUAL  
FIRE INSURANCE COMPANY

320 Houseman Bldg. Grand Rapids, Mich.
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AROUND CAPE OF GOOD HOPE

Sixth Lap of a 22,000 Mile Ocean 
Trip.

Cape Town, South Africa, Feb. 19— 
As stated in my former letter our 
itinerary was changed and we stopped 
at Buenos Aires and then back to 
Montevideo, Uruguay. This city is al
most at the entrance of the River Plata 
and Buenos Aires is about 100 miles 
further up. We left Buenos Aires at 
2 o’clock at night and arrived at Monte
video at 1 p. m. The river is so shal
low we had to run very slowly.

As we steamed in through the break
water the city spread out in a semi 
circle along the shore. There is one 
good sized hill or small mountain 
which is cone shaped and is a land
mark from all directions. The break
waters give ample room for many ships 
with fine docks along the harbor. The 
buildings look older than those of the 
other cities we have been in. The 
streets are narrower, but they have a 
fine boulevard along the ocean front, 
with a great number of bathing beach
es, and they have a drive along the 
ocean the same as they have at Day
tona Beach, Florida.

It is a city of about 350,000, but it 
seems to me this must include the 
numerous suburbs along the ocean 
front, as the city proper does not seem 
to have that many people. It is the 
first place we have stopped where their 
money was worth more than ours. For 
one of their pesos we received 97 cents 
American money. This would seem to 
indicate their finances are in good 
shape, but after the three busy harbors 
of Rio, Santos and Buenos Aires, it 
looked very dull and two or three big 
buildings under construction looked as 
if they had stopped work on them. 
There were probabiy thirty ships in 
the harbor, but there was no loading 
or unloading activity. It looked' as if 
they were waiting for loads of some 
kind.

We were taken for a drive around 
the city and to the resort towns along 
the ocean front and to their big sum
mer resort hotel for lunch. It being 
on the ocean it is much cooler than 
Buenos Aires and one of the guides 
said they had many summer resort 
visitors from Buenos Aires and other 
inland towns. Uruguay is small, com
pared to its sister republics, Brazil and 
Argentina, with an area of 72,153 
square miles but that is comparative, 
for it is as large as our states of New 
York, Vermont, Massachusetts and 
Connecticut combined.

We were taken through their new 
capitol, commenced in 1920 and not 
yet quite completed. They are quite 
proud of the fact that it contains fifty- 
seven varieties of marble, all from 
Uruguay. It is rich in its interior 
finish, largely marble columns, marble 
panels and some marble floors.

Uruguay raises wheat, oats, cattle, 
and sheep. Unlike Argentina there is 
no state religion. They1 have universal 
franchise for males over 18 and pro
portional representation. The Presi
dent is elected for four years. He 
shares executive power with the na
tional administrative council, which 
consists of nine members, six of the 
majority party and three of the minor
ity, three retiring every two years, all 
elected by direct vote. The President 
appoints the Ministers of Foreign Af
fairs, War and Interior and has su
preme control of these departments. 
Congress has two houses, the Senate 
of nineteen members, chosen for six 
years by direct vote and the house of 
ninety members, chosen for four years 
bv direct vote. The so-called Nation
alist party is at present in control. 
Primary education is compulsory and 
their educational system is highly pro
gressive for that part of the world.

They have only about 1800 miles of 
railroad, largely British owned. The 
Bank of the Republic has its directors 
appointed by thé government and has 
the exclusive right to issue notes. It 
also has a government insurance bank,

which has a monopoly of issuing in
surance.

The standing army service of 18,000 
is voluntary, but national guard ser
vice is compulsory. Like all other 
countries it is hard for them to balance 
their budget, but they have managed 
during the past few years to have their 
exports exceed their imports. The 
latest figures available, 1924, showed
111.000. 000 exports and 107,000,000 im
ports. Uruguay sold the United States
14.000. 000 and purchased 18,000,000 in 
the same year. Uruguay has old age 
pensions and, like Michigan, has no 
death penalty.

It was quite cool there on Feb. 9, 
about 70 in the shade. We left at 6 
o’clock for our next stop, Cape Town, 
in nine days.

After the first day’s run out from 
Montevideo it commenced to be cooler. 
The second day, Friday, men changed 
to their heavier clothing and ladies 
were wearing light wraps. Thursday 
night we had a lecture on South Africa; 
Friday a moving picture show of South 
African views. Saturday, Feb. 12, Lin
coln’s birthday, the dining room was 
trimmed up with American flags. The 
men all had Uncle Sam hats and the 
ladies a tarn o’shanter in paper of red, 
white and blue. In the evening we 
had a dance on deck with quite elab
orate refreshments. Saturday the sea 
was somewhat rough, but very few 
people were sick. It rained and was 
quite damp Sunday. The Captain con
ducted the Episcopal service and Mrs. 
Boltwood had the manager of the 
cruise have a sing at 5 o’clock. The 
only excitement this week has been 
a school of several hundred1 porpoises 
which we ran through and a couple of 
whales spouting in the distance.

Monday, Feb. 14, the weather cleared 
up. It was warmer and sea was 
smooth. We had a full day. In the 
afernoon Gymkhana, an English name 
for all kinds of races. Potato race in 
which a dozen potatoes are placed 
about six feet apart and the contest
ants started from a bucket ran and 
picked up the first potato, returned and 
put it in the bucket, then the next un
til all were picked up. Four contest
ants in each race and the one who got 
them in first was the winner. Then a 
whistling and biscuit race, in which 
four ladies stood at one end of the 
roped off space on deck and four men 
at the other. The ladies ran and gave 
each man a biscuit. He had been 
given a tune to whistle by the starter. 
He ate the biscuit and then tried to 
whistle the tune. The lady listened 
and when she thought she knew the 
name of the tune she ran back to start
ing point and the first one was the 
winner. Sometimes the first one was 
mistaken in the tune and second one 
was winner. One young lady, a 
musician, could not think of the tune 
her man was whistling which was 
Swaunee River and lost the race. Then 
we had a Valentine day dinner with 
caps for men and women, all kinds of 
colored balloons to bat around and at 
8 o’clock a lantern slide lecture and at 
9:15 a boxing match by members of 
the crew.

Tuesday morning everybody was 
called at 7:30. for we were in sight of 
the Island Tristan de Cunha. a group 
of three volcanic islands1 about five 
miles apart. The largest one, Tristan, 
is about twentv-five miles in circum
ference with only a small portion till
able. It is 1450 miles from St. Helena 
and 1500 miles from the South African 
coast. Over a hundred years ago some 
shipwrecked sailors landed there, later 
on a whaler stopped and promised to 
bring some women along on their next 
cruise. Five of them they married and 
were joined by a few others later on 
and with this nucleus there are now 
about 150 on the island. They are so 
far out of the usual path of vessels 
until this African cruise was started 
last year that the last vessel which 
stopped was in 1924. Last year this 
line cruise boat, the Orca, stopped and 
put off a raft of goods, but it was so

foggy and rough the islanders could 
not pick it up. On this trip a big raft 
was made and on it in water tight com
partments were placed half a ton of 
flour, sugar, coffee tea, tobacco, candy, 
fruit and a wedding dress, all contrib
uted by the company. The passengers 
donated tobacco, pipes, matches, cloth
ing of all kinds, books, etc. The 
weather was fine, although clouds cov
ered the mountain tops and we could 
not see the volcano. We sailed around 
all three islands. The islanders saw us 
and came out to us in three boats about 
fifteen in each. Some of the leaders- 
came aboard and traded woolen socks 
which they knit and bird skins for 
clothing, tobacco, matches and fruit. 
They have no doctor and no medicine. 
The head men said when people be
came sick nothing could be done for 
them and, like animals, they recovered 
or died. They, of course, have no 
dentists. When asked what they did 
for toothache they said the tooth fes
tered and then they picked it out with 
a big needle.

They have some cattle and sheep 
and raise a little wheat. They former
ly raised corn but a ship was wrecked 
some years ago near the islands, rats 
swam ashore and, in spite of their 
efforts, multiplied so fast they ate up 
the corn as fast as planted. They 
raise a few scrubby apples. Potatoes 
are their main means of sustenance. A 
baby was born on the island the night 
before and they named it after our 
boat, the “Asturias.” After towing the 
raft ashore the three boats returned 
and were filled with gifts from pas
sengers until they could hardly carry 
any more. We could see their homes 
on the lowland made out of stone with 
thatched roofs. There seemed to be 
no trees on the island.

Some years ago a missionary and 
his wife came to the islands and started 
a school and they have a troop of Boy 
Scouts. The missionaries did much to 
brighten the life of the islanders, but 
returned to England for a vacation 
and the husband died. The islanders 
were expecting them back and this 
boat was the first they had heard of 
the death of the missionary, Mr. 
Rogers.

It is an English island and many 
of our passengers wondered why these 
people who speak English should re
main on the island under such a handi
cap as to soil and living when Eng
land’s other colonies with much good 
land need them, but there is no ac
counting for taste and the men said 
thev would not like to move away, 
but just the same they certainly will 
never improve very much living under 
these handicaps and will naturally go 
backward.

In the afternoon we had another 
deck horse race, which most of the 
passengeres get quite excited over. In 
the evening we had a progressive 
bridge party. The weather coming 
across from Buenos Aries was quite 
changeable. One day all the men were 
in light suits and the next day it was 
so cool they wore light overcoats, with 
the result that passengers had to be 
quite careful of what they ate. The 
sea. however, has been quite smooth, 
which is a great pleasure to all.

Last night, Thursday, we had a 
fancy dress party, about 150 of the 
passengers dressing up. It was a very 
nrettv sight. Our Grand Rapids party 
is quite happy, because Mrs. Follmer 
and her partner, Mrs. Dismukes, won 
out in the elimination bridge tourna
ment. They played five of the win
ning teams and won the finals in their 
sixth game. Mr. and Mrs. Boltwood 
and myself were eliminated early in 
the game. We, of course, attributed 
it to holding poor cards, but my part
ner and myself defeated six of the 
shuffle board teams and lost out in the 
final by only five points.

We are all excited over our 3,000 
mile railway trip to Victoria Falls and 
through central African towns We 
will use three special trains with 
sleepers and diners. C. C. Follmer.

OLD NEW ORLEANS.

Antique Places Few Strangers Are 
Able To Inspect.

New Orleans, March 26—We—my 
wife and myself—reached New Orleans 
Feb. 10 and soon, with the assistance 
of the Association of Commerce, locat
ed ourselves in housekeeping quarters 
out on the St. Charles belt car line 
where, if not living in as grand style 
as we would hate to pay for in some 
swell hotel, we are comfortable and 
clean, can cook our own meals in our 
own fashion, going out to heavier 
meals if we desire, and enjoy ourselves, 
we think, better than in a hotel. If 
we were in the city for a day or two 
only, the case would be different.

Our rooms are on Carondelet, a 
block from the car line and in the 
fifteen hundred1 block, from Canal, the 
main retail street of the city and the 
dividing line between the New, or, so- 
called American portion, and the old 
French and Spanish part.

Then, of course, there are the ne
groes about a. quarter of the population 
(which number over half a million), 
with Italians, Greek, Mexicans and 
many others, not forgetting the aris
tocratic Creoles, the true standing of 
these people being as descendants of 
pure Spanish and French ancestors 
and they are jealous of their standing 
as such.

Through following up the leading 
string starting from my having read, 
printed in gold leaf on a store window, 
the name F. R. Barlow, we have be
come quite well acquainted with a, no 
doubt distant relative, a Miss Edna 
Barlow, who is  a teacher of French 
and Spanish in the public schools.

Born of English and French parents, 
her grandfather, a slave holder in the 
old days, she has lived most of her 
days in New Orleans and is steeped 
in the history of and love for the old 
French quarter of the city. Through 
the guidance of this young lady we 
have enjoyed several days of such 
sight seeing as otherwise we never 
would have had.

She owns a car and literally drags us 
from it into bifiutiful, as well as into 
dark and spooky places, where we 
would never have dared to venture by 
ourselves. I will try to describe an 
afternoon’s trip under her guidance.

First, come with us through a door 
opening directly from the street and 
through a shaded passageway into a 
beautiful little garden, perhaps thirty 
or forty feet square, surrounded on all 
sides with buildings, but with top 
open to the sky.

In the garden is growing all manner 
of Southern plants, flowers in bloom, 
climbing roses, anzaleas, with small 
shrubs, a fountain at the center, per
haps four or five feet in diameter, with 
a jet of water springing up from the 
center to a height of perhaps four feet 
and falling in a spray into a pool of 
clear water, flowing off somewhere I 
have no idea where.

A large and handsome grey duck 
sits on the edge of the bowl of this 
fountain, preening his feathers care
fully and taking not the least notice 
as we pass close by him, following our 
guide across the stepping stones of the 
garden, up a short flight of stops, steps 
and are led into the auditorium of a 
snug little theater which holds, when 
filled, perhaps a couple hundred people.

A perfect but small stage with drop 
curtain, scenery, etc., small plays be
ing given here by amateurs, our guide 
being a member of the club who take 
part in such entertainments. From here 
we are led into another similarly en
closed garden, but larger in size; per
haps a hundred feet long bv fifty wide 
and standing near the center of this 
open space, with the sky as a roof, and 
with flowers, shrubs and palm trees 
growing at the sides, the tops of the 
latter reaching well to. the roofs of the 
three-story buildings surrounding the 
place. We have had pointed out to us 
and explained by our guide the differ
ent portions of the buildings around
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us the part which opened toward the 
city s.reet and which in former days 
was occupied by the owner, the master 
and his family.

Along one side and protected by 
heavy iron shutters to the windows, 
which were locked at night, were the 
slave quarters, the lower rooms being 
where the cooking was done, with two 
huge fire places holding swinging 
cranes with kettles, brick ovens, with 
small rooms with extra thick walls 
and ceilings which held the provisions, 
cellars not being possible on account 
of the dampness of the ground.

Across the open garden was more 
slave quarters above, and below were 
stables where were kept the horses and 
cattle, with stalls still in place, and 
iron racks on the walls for hay, etc., 
with other rooms at the back of the 
garden for poultry—the “valler legged 
chickens” so dear to the darkies.

And in one corner .of this open gar
den, partly hidden by shrubs and vines, 
we were shown one of the huge iron 
cisterns, all above ground, being form
ed from iron plates riveted together 
and stamped on the side with maker s 
name and! date of manufacture 1831 , 
and for many years such tanks^ held 
their only supply of water, incident
ally and no doubt largely adding to 
the great mortality of the inhabitants 
from yellow fever.

Our guide then led us through many 
of the inside rooms of these old homes, 
often in almost perfect preservation, 
with great, solid mahogany and wind
ing stairs, windows with beautiful fan 
shaped circle tops and double glassed 
transoms over wide doors where it 
was customary to place lanterns or 
oil lamps to help light the inmates 
through great hallways, long before 
the days of gas or electricity, and days 
perchance when the young bloods of 
the city might be carried througn 
these same doors, too drunk to direct 
their own footsteps, or, what was 
worse, wounded or dead as the result 
of one of the all too frequent duels, 
fought in the moonlight under the 
great live oaks of some nearby park.

Yes, we were here through all the 
time of Mardi Gras and we were not 
completely carried away with it.

Perhaps if we had attended some ot 
the balls which occur at intervals from 
Jan. 6 until Ash Wednesday, the be
ginning of Lent, we might have been 
more entranced over it, but these balls 
are not public and some of them^ are 
said to be fine affairs. The processions, 
however, four of them, all different and 
at different times, did not appear to 
us as being much more interesting or 
thrilling than a really good circus 
parade. The parades (except one) be
ing held at night, of course, had a cer
tain glamous more than a day proces
sion, each large float being drawn by 
six and eight horses, these horses being 
led by colored men, with rows of 
others on either side, all in white and 
all carrying burning torches. The 
streets along the line of march being 
brilliantly lighted by electricity, with 
the sidewalks and gutters crowded by 
fantastically dressed and masked revel
ers. does make the whole affair seem 
amusing to an onlooker. Still in a way 
it seemed to me overdrawn and crazy.

I would not say the thing, as a 
whole, was a waste of money, because 
I know that during the last week the 
city is crowded with visitors from all 
over the country and that must mean 
certain gain to the hotels, the stores, 
the sightseeing busses and the city as 
a whole. , T

Then again, the fact that 1 will 
never again see my fiftieth, or even 
mv sixtieth birthday may make some 
difference in my individual views.

Am I hasty in saying after a stay 
here of but a couple of months, that 
these Southern people seem more like 
drown up children than de we of the 
North? Of course, as to that, we are 
all “grown up children,” but we of 
the North seem harder baked, more 
seasoned, we play less, in fact seem 
to have less time to play. Take, for

instance, this Mardi Gras season just 
ended, two months that this feeling 
of carnival is in the air, not every day, 
but, the papers are full of it during the 
time, from the first ball on the twelfth 
night after Christmas, until Lent, 
about the first of March, and the last 
week must cut into business to a great 
extent, and the last day is a crazy 
frolic, from early morning until mid
night. On this last morning I walked 
a short block to the grocery to buy a 
few articles and found them getting 
ready to close for the day.

On the way I saw at least a dozen 
maskers already headed for down 
town. One grown up young man 
passed me dressed in a little low crown
ed stiff derby hat, a tight fitting black 
coat with very tight and short sleeves, 
the back was split half way up exposing 
his white shirt beneath, black, almost 
skin tight pants, white socks which 
showed some four inches above a pair 
of old fashioned gaiters with elastic in 
the sides (where in heavens name did 
he find them?) He was clean shaven 
and wore a black half mask. In one 
hand he held a little red parasol and 
in this rig he ambled along the walk 
in a mincing manner and did nothing 
else all day long, for I saw him at dif
ferent times and different places hold
ing his red parasol well above the 
heads of the crowd through which he 
minced his way. He was tall, very 
thin and really “a scream,” but im
agine doing this all for one long day 
and among thousands of others dressed 
in every outrageous manner possible.

As I say, it all seemed a bit over
drawn but, “as I say,” I am long past 
twenty-one. John B. Barlow.

Won Law Suit By Appeals To Class 
Prejudice.

Senator Albert J. Engel, of the Mis
saukee county district, recalls a Justice 
court suit at Lake City, Missaukee s 
court house town, where a local advo
cate won the jury although the lawyer 
for the other side, who lived in a large 
city, and was a comparative stranger 
in the town, had the law clearly on his 
side. The local advocate’s main line 
was farming. He was not a member 
of the bar, although he occasionally 
appeared for clients in justice courts. 
In the case referred to by Senator En
gel he addressed the jury as “us farm
ers,” warning them to be on guard 
against the wiles and book learning of 
big town lawyers. The big town law
yer cited several Supreme Court deci
sions which clearly sustained his side 
of the case. The local advocate ad
mitted that this was so, but thundered 
to the jury that each decision cited had 
been made more than six years previ
ous, hence did not apply inasmuch as 
the statute of limitations nullified them. 
Supreme Court decisions more than six 
years old did not count in lawsuits. 
The jury agreed with him and returned 
a verdict aginst the client of the big 
town lawyer.

Took the Sign Literally.
It was twenty minutes after five. A 

husky ruralist entered a large gentle
man’s furnishing store in a Western 
city. “Come out here a minute,” he 
said to the nearest clrek. The clerk 
went outside.

Pointing to the sign in the store 
window, “Given away at 5.20,” the 
visitor remarked: “Well, I’ll take em
now. It’s just 5.20.”

And they finally had to call four 
policemen to end the argument and 
disperse the crowd on both sides of the 
street.

MICHIGAN BELL 
TELEPHONE CO.

Long Distance Sells Furniture
Throughout America for Gunn

MICHIGAH BILL ttlEPHOHI 0 0 . ,
C i t y . A tte n tio n ; Ur. t .  H. thoHST. W .  .

Gentlemen:
Yon have lnauired w ith  regard to  use of the Michigan 
I® ?,1“fa?eoSjneC om pany'a T o ll l in e s  by th i s  Company 
! n  i e l l lS g ,  2nd «  a r i  p leased  to  ad v ise  th a t  we a re  
f in d in g  In creas in g  use fo r  the  Ber’ i ?® *n„ ^ t a l k  not on lv  In the number of In stan ces  th a t  we talK  SuertiltS oSr custom ers but In th e  d is ta n c e  from 
t h i s  o f f ic e  of the  p o in t c a lle d .

a s  S f S r f S S i 4U .S  indeed.

Very t ru ly  your*,
THE GUNS lURNITURE CCMP AMT.

\

Uncle Jake 
says"

Even the  housew ife who fails to sweep In the  
corners, in s is ts  th a t  h e r m ea t and  h e r groceries 
come to  h e r n ea t and  clean.

K. V. P. DELICATESSEN
a high quality low price paper that protect, preserves and makes 
a good impression. Ask for prices and samples.

KALAMAZOO VEGETABLE PARCHMENT CO.
KALAMAZOO, MICHIGAN

GRAND RAPIDS PAPER BOX Co.
Manufacturers of

SET UP and FOLDING PAPER BOXES
ii a  a  M n R A P I U 9  M I C H I G A N
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DRY GOODS
M ichigan R etail Dry Goods Association

P residen t—H. J . M ulrine—B attle  Creek
F irs t V ice-P residen t—F. E. Mills, L an 

sing.
Second V ice-P residen t—G. R. Jackson 

F lint.
S ec re ta ry -T reasu re r—F. H. N issly, Yp- 

silan ti.
M anager—Jason  E. H am m ond, Lansing.

Changed Ways of Selling Corsets.
A conspicuous excmple of the read

justment of an industry to changed 
fashion and merchandising conditions 
is found in the corset trade, according 
to a prominent manufacturer of this 
merchandise. For a while, a few years 
hack, it looked as though this industry 
was to follow the course of the petti
coat trade, which has almost ceased 
to be. The change in styles, the ef
fect of the sports vogue and the de
sire of many women to be free from 
the irksomeness of the old-style corset 
took many corset manufacturers, in
cluding the biggest ones, unawares.

These manufacturers finally awoke 
from their daze, and to-day the corset 
industry is fast regaining the ground 
it lost in the past few years. The busi
ness in this merchandise at retail 
amounts to about $115,000,000, which 
indicates there is now no basis for 
the common impression that corsets 
are not being bought by consumers. 
Incidentally, this volume of business 
:s some $2,000,000 ahead of 1923 and 
about $8,000,000 ahead of 1922. One 
manufacturer said there were probably 
more “pieces” sold to-day than ever 
before, despite the slight reduction in 
price in line with the generally lower 
price trends of merchandise generally.

“Where confusion has arisen in the 
.ninds of retailers and consumers as 
to the present status of the industry,” 
he continued, “it is due to the belief 
that manufacturers are still relying on 
the old style corset. This is far from 
the case, as the old style model, which 
weighed on an average of one pound 
seven ounces, now accounts for but a 
small percentage of the business.

“The combination brassiere and gir
dle, which has the bulk of the con
sumer demand, now weighs eight 
ounces or less, while the heaviest girdle 
we make runs about fourteen ounces. 
This, together with the fact that cor
set manufacturers put the greatest skill 
into the design of the merchandise and 
seek such sources as the Metropolitan 
Museum of Art for patterns of the fab
rics which are specially woven, illus
trates some of the marked steps for
ward which have been taken during 
the last few years.

“For a time it looked as if the trade 
of the young girl and miss was lost 
to the corset industry. This business 
is now coming back anjd shows a 
marked gain over last year. Special 
designs of a line of merchandise for 
junior figures have been evolved, and 
even schoolgirls to-day are buying 
light fancy things, including girdles, 
garter belts and bandeaux. The lat
ter, of the silk trimmed jersey type, 
are selling in very large quantities.

“Stout women still supply a very 
large share of the demand and, in 
models especially designed for this 
type, great steps forward have also 
been taken. The aim, of course, is to 
provide the necessary support without

bulkiness, so that the full effect of the 
straightline silhouette may be achieved.

“Aside from the developments in the 
merchandise, the industry is working 
in closer co-operation with the retailer 
and in helping the stores increase their 
turnover. Speaking for ourselves, we 
are ‘going along’ with hand-to-mouth 
buying and see no advantage in buck
ling this trend. From some angle it 
is in favor of the industry, because it 
helps to keep retail stocks fresh.

“About a year or so ago we con
ducted an investigation and found that 
in 1,100 stores 75 per cent, of the busi
ness was done on 25 per cent, of stock. 
This led us to put before retailers the 
advantages of stock control as applied 
to their corset departments. Too many 
numbers were carried in stock.

“They were bought originally 
through mistaken preferences of the 
buyers and did neither the store nor 
the manufacturer any good. Much re
mains to be done to encourage stock 
control to-day, as our figures indicate 
that out of 1,700 retail stores only 
about 150 have a system of stock con
trol worthy of the name. It is usu
ally the case that the smaller the store 
the more need proportionally it has of 
a stock control system.

“We are advocating a simple system 
that will afford a clear picture of how 
each and every style is moving in the 
corset department, without the ex
pense of a perpetual inventory system. 
This will enable the department to 
guide itself accurately in ordering, will 
prevent odds and ends from accumu
lating and the relation between each 
style and its sales can be watched very 
closely.

“A special form sheet is provided, 
divided into spaces for goods on back 
order, stock on hand, goods to be or
dered and, finally, returns from con
sumers. The filling in of the informa
tion can be done very easily, either 
daily or weekly. Most stores will find 
it satisfactory to go through the stock 
on a Monday morning, and the work 
will be done before noon. Incidental
ly, the system also acts as a check 
on the accuracy of the stock taking 
by the girls, which means that the 
stock will be kept more orderly so 
that it can be listed easily and ac
curately.

“Other and more complicated sys
tems are in use by some of the big 
stores, but even the simple one out
lined represents a big gain in the opera
tion of a medium or small corset de
partment. It will obviate the need, on 
the arrival of a new buyer for a de
partment, of having a cleaning up 
sale of non-selling merchandise which 
accumulated where there was no con
trol system. It is a phase of scien
tific management that lets the buyer 
know at all times what is the status 
of the merchandise in the department.

“We are also co-operating with the 
retailer in other ways, notably in the 
encouragement of planned selling. The 
aim is to assist the retailer so that the 
corset department may be handled ag
gressively. We send out advertising 
and merchandising hints and weekly 
selling suggestions that the stores have 
found of value. We started with a se
lected list of 500 stores, but so many

additional requests have come in for 
this service that the list has now grown 
to 1,750 stores.

“We still maintain our road sales
men in the belief that they can yet 
perform valuable service to the manu
facturer and their accounts. We have, 
however, made a change in the way 
the men travel. They now use small 
automobiles which we assist them to 
purchase and pay operating and de
preciation charges. The use of the 
small car makes their tour very flexi
ble and, while the expense is about the 
same, the road men can cover twice 
the number of stores as heretofore, 
so that the cost per visit is cut in 
half.”—N. Y. Times.

Do You “Live Up” To Your Windows?
Ith is a pertinent question—do you 

“live up” to your windows? Your 
windows may be new and up-to-date, 
brightly lighted, with modern fixtures, 
and beautifully trimmed. They have 
a good effect on the passer-tby who 
steps to window-shop. But is your 
interior in keeping?

Two women discussing various 
shops were heard to agree that one 
store had attractive windows, and dis
played desirable styles but—“I just 
hate to go there to trade, it's such a 
dingy, dreary place.” You’ve heard 
just such remarks, no doubt. And the 
cold matter of fact was that the store 
they were discussing did not need to 
spend money remodeling, and installing 
expensive fixtures to keep up with its 
windows. All that was needed to make 
the store an attractive place to shop

was adequate interior lighting, and as 
intelligent an effort to arrange and dis
play merchandise inside, as was used 
in the windows.

Of late we have observed numerous 
stores that seem to have fallen into 
the same bad habit of thinking that 
good windows can do the work with
out co-operation. The store that al
ways looks the same inside is not near
ly as appealing to us as the one that 
is constantly making little changes 
showing new displays in unexpected 
spots. A shoe store can be the most 
common-place, monotonous place im
aginable, or it can be very interesting.

Contrast in Stocking Heels.
With the approach of Easter a 

gradual improvement in the business 
being done in the better grades of wo
men’s full-fashioned silk hose is mani
festing itself, but orders still have to 
be ‘pushed for.” One of the features 
of trading at this time is the increas
ing movement of stockings in which 
the colors of the heels contrast with 
those in the bodies. Beginning some 
time ago with the introduction of hose 
showing gunmetal bodies and black 
heels, the vogue for which has not yet 
died out, the idea has been carried out 
in other shades. So far, however, the 
most successful combinations have 
been of black heels with various shades 
of gray, ranging to as light a tint as 
opal. For this the vogue for women’s 
black footwear, which is expected by 
well-posted shoe men to continue at 
least until June 1, is held responsible.

“Happylad” shirts will solve the selling problem in 
your boys’ wear department.
There never was a boy’s shirt put on the market that 
promised bigger sales returns from this source.
“Happlad” shirts are nationally advertised, popular 
priced, exclusive in designs, and superior in workman
ship.
We’ll be glad to send samples on request, or have a 
representative call.

W ell be glad to send, samples on request, or have 
a representative call.

A. KROLIK &  CO., Inc.
Exclusive Michigan Distributor 

DETROIT, MICHIGAN
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Selling Consumer Style Value.
While the bringing of fashion knowl

edge to consumers is already being 
carried out on a broad scale, still more 
comprehensive efforts of this nature 
are being planned. One of the large 
retail group organizations, for example, 
broadcasted to its members the styles 
and colors featured at the Summer sea
son show of the Garment Retailers of 
America. Other individual stores and 
groups did likewise so as to direct 
more attention than ever before to 
special styles for Summer wear. The 
retailers find such tactics a powerful 
stimulus to trading up and to the di
version of consumer interest away 
from sales to merchandise on which 
full mark-up can be obtained because 
of its style appeal.

New Effects in Raincoats.
Raincoat manufacturers are featur

ing women’s and misses’ garments 
made of rubber cloth which simulates 
leather. This material is shown with 
flannel, lawn, sheeting or silk back, 
depending on the weight desired, and 
is said to be meeting with much 
favor. The garments are available in 
varied single and two-tone color com
binations. Extensive use is also being 
made of waterproofed satin, crepe de 
chine and Jap silk for raincoats. As 
lightweight Spring and Summer mer
chandise it is believed that these styles 
will do well. Manufacturers are be
ginning work on Fall samples and, 
from present indications, will feature 
reptile effects in the coats for next 
season.

Features New Mechanical Toy.
A toy wholesaler is just putting on 

the market an imported novelty to re
tail at $1 that has several interesting 
features. The item is a marine scene 
done in lithographed and embossed 
metal. In the center is a lighthouse 
and from it extend two bridges, with 
Sandy shore at each end. Opposite the 
bridges are two landing platforms and, 
as a boat moves along the surface of 
the water, it releases a clutch which 
allows the waiting passengers to be 
dropped into the oncoming boat. This 
craft, through clockwork mechanism, 
revolves in a circle. The details of the 
waves, the people on the bridges and 
on the beach are well worked out. One 
ot the crowd is fishing and has pulled 
out a big boot for his labors.

Fox Scarfs in Vogue.
Retailers have been sampling-both 

silver and pointed fox scarfs and also 
hand-painted silk ones. The silver fox 
merchandise is so high that if much 
business develops in fur chokers it is 
expected that the bulk of the demand 
will be for the lower priced pointed 
fox accessories. The vogue of com
pose effects and the popularity of suits 
are greatly favoring the use of the 
scarf, although it has been more to
ward the pelt accessory than the one 
of silk. The later demand for Summer 
sports wear, however, is believed likely 
to include a healthy call for the silk 
goods.

Leading Items in Millinery.
One of the leading items in higher- 

grade millinery at present is the tail

ored hat of ballibuntl in black, navy, 
natural or wood, selling for $15 and up. 
At the same time the demand is said 
to be increasing for the large tailored 
hat of hair braid or milan. This va
riety sells at a more popular price, be
ing designed to retail at $5. The hat 
made entirely of belting ribbon con
tinues its popularity in the close-fit
ting shapes. The leading shades in 
this merchandise are wood violet and 
black. Felt and felt combinations are 
still in strong favor.

Cretonne Smocks Gaining Ground.
With the advancing Spring season a 

growing demand is reported for smocks 
madte up of cretonnes. There is also a 
broadening call for rayon ones in the 
higher-priced lines, w’hile garments of 
imitation linen also are finding a ready 
sale. Sateen is included in the ma
terials offered in other lines. The 
present call is for a wide range of 
colors, including green, blue, pink, 
helio, etc. Children’s smocks for late 
Spring and Summer wear are also en
joying greater activity.

Printed Negligees Being Bought.
Purchasing of novelty negligees has 

continued active and most manufac
turers of this merchandise are credited 
with a good Spring season. At the 
present time printed silk negligees are 
said to be coming strongly to the fore. 
The merchandise most wanted includes 
kimonos to retail from $8.95 up and 
three-piece pajama ensembles to sell 
at about $20. Reorders are also reach
ing wholesalers for tailored lounging 
robesi of rayon or stripe flannel. These 
are popular priced, being designed to 
retail from $3.95.

Trends in Boys’ Clothing.
A swing away from suits with long 

trousers is being felt in boys’ clothing, 
according to reports. Suits with two 
pairs of knickers are the rule in orders 
from both the West and the East, al
though for a time the former section 
continued to favor the long trouser 
vogue. To protect themselves, manu
facturers have been offering suits with 
one pair of knickers and one of long 
trousers. There is still somewhat of a 
call for this combination, but most 
manufacturers are now producing the 
two-knicker suit.

Hides, Pelts and Furs.
Green, No. 1 ________________________08
Green, No. 2 _____________________— 07
Cured, No. 1 _______________________ 09
Cured. No. 2 _______________________ 08
Calfskin, Green, No. 1 _____________ 12
Calfskin, G reen No. 2 ______________ 10%
Calfskin, C ured No. 1 _____________ 13
Calfskin, Cured, No. 2 ______________ 11%
H orse, No. 1 _______________________ 3 00
H orse, No. 2 __________________   2.00

Pelts.
Lam bs _________________________ 50@75
S hearlings _____________________ 10@25

Tallow.
P rim e _______________________________07
No. 1 _______________________________ 07
No. 2 _______________________________ 06

Wool.
U nw ashed, m e d iu m ________________ @30
U nw ashed, re jec ts  ________________ @25
Uwashed, fine ___________________  @25

Skunk.
No. 1 B lack ___________   11.75
No. 1 Short ________________________ 1-00
N arrow  _____________________________ -75
B r o a d ______________________________  .50
No. Twos a t  value.

Red Fox.
No. 1 L arge  ______________________ $12.00
No. 1 M e d iu m _____________________ 10.00
No. 1 Small ______________________  8.00

A.E.Kusterer&Co.
In v e s t m e n t  B a n k e r s  

B r o k e r s
303 -3 0 7  M i c h i g a n  T r u s t  B l d g . 

PHONE 4267

Corduroy Cords

Be a
Corduroy
—Built as good 
as the best and 
then made better 
by the addition 
of Sidewall

Protection
THE CORDUROY TIRE CO.

S id ew a ll Protection
(REG. U. S. PAT. OFFICE)

Added Reinforcem ent. An original 
P aten ted  and Visible Plus Feature

H ART BR A N D
CHOICE o f  t h e  LAND

Look for the Red Heart 
on the Can

LEE & CADY Distributor

Have You Ever Wished
to have your fire and 
casualty insurance with 
one concern, to deal with 
only one office and yet 
have your insurance placed 
in different Companies?

That’s Us
We represent fifteen of 
the strongest Board Rate 
Mutuals doing business in 
this State and we are in 
a position to give you this 
service.

On Top of That
we save you 25 to 50% on 
your insurance premiums.

T H E
C L A SS-M U T U A L S

A G E N C Y
C. N. BRISTOL H. G. BUNDY 

A. T. MONSON

305-06 Murray Bldg. 
G r a n d  R a p id s , M i c h .

BONDS rr
In justice to yourself, as 

well as to those depend
ents or heirs who rely on 
your judgment, at least 
part of your surplus funds 
should be invested in well 
secured Bonds.

Michigan Bond & 
Investment 
Company

1020 G rand Rapids National B ank 
Building 

G rand Rapids

Link, Petter Company
Gacorporatad)

Investment Banken
6th FLOOR. MICHIGAN TRUST BLDG. 

GRAND RAPID* MICHKJAN
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RETAIL GROCER
Retail Grocers and General M erchants 

A ssociation.
P residen t—Orla Bailey, Lansing.
V ice-Pres.—H ans Johnson. M uskegon.
Secretary—Paul Gezon. W yoming P ark .
T reasu re r—F. H. A lbrecht. D etroit.

How Shall a High Grade Grocer 
Advertise?

W ritten  for the  Tradesm an.
The Appleton Grocery Co.. Berkeley, 

California, formerly Sill's, is one of 
the institutions of old-line, service 
grocery stores. It is in line with S. S. 
Pierce & Co., Boston; Peebles, Cin
cinnati; Goldberg-Bowen, San Fran
cisco; Jordan Stabler, Baltimore; and 
the Model, Pasadena. Appleton’s name 
is new, because Appleton recently 
took over Sill's. Maybe it was neces
sary to change the name. If so. I 
have nothing to say; but if it was not 
necessary, it should not have been 
done, for the name on the signboard 
gathers stability as the years pass and 
should never be changed if change can 
be avoided.

Appleton's issues a little folder 
called “A. G. C. Chats,” which it 
sends out each month enclosed with 
statements. I have five samples. Four 
are run off. probably in the store, on 
a multigraph machine. One is printed, 
multigraph style type being used. 
That was the Christmas issue and 
probably was printed because the folks 
were too busy to run it off in the store.
I think it would be beneficial if they 
were always too busy to do their own 
printing for this issue is certainly a 
vast improvement on the others.

The printed matter of a store like 
Appleton’s should be carefully select
ed, the style decided upon with 
thoughtful consideration, its character 
kept strictly in keeping with the 
“tone” of the establishment. For if 
“clothes make the man” even in part, 
the dress in which a store presents 
itself reflects the management. And 
even as clothes need not be gaudy or 
super-expensive to reflect high indi
vidual character, so printed matter 
need not be costly beyond reason to 
be in keeping with a high grade store; 
but it must be consistently good and 
in good taste, or it will harm instead 
of benefit.

A “Chat” publication that will fit 
into Appleton’s is difficult to write so 
that it may be exactly right; for it can 
—and should'—be friendlv. but it must 
also be dignified.

In a university town, like Berkeley, 
unimpeachable English is important; 
and the ability to say precisely what 
you mean—well, that is important any
where. Nobody should be misled by 
the fact that much sloppy English 
emanates from universities- every
where and is tolerated. If your mes
sages be worth while in substance, 
sloppy English will be excused in your 
case; but the comment, whether 
spoken or only subconsciously felt, 
will be, “What can you expect from a 
grocer?”

But while sloppiness will be excused 
thus, you do not want to depend on 
being thus excused—what? No. you’d 
rather have the feeling permeate your 
university clientele that here is a gro
cer whose English is clear and such 
a close approach to perfection as to

challenge contrast with the writings 
of the masters. So my suggestion is 
that the writer devote himself to writ
ing and get a good printer to produce 
the finished mechanics.

1 find it difficult to illustrate what 
I try to say without using more space 
than I have; but let me try to revamp 
the talk in the first sample. It stands 
thus:

Mr. and Mrs. Patron—We are send
ing this news letter to you in hopes 
that it will fill what we feel is an- 
actual need along the line of giving 
service to you.

Many of you have grown to rely 
on the telephone and us. This we 
wish you to do. But in so doing it 
does not give you an opportunity to 
see what is actually going on in the 
store. Our demonstrations, our spec
ials, our new lines of goods, all these 
we know you are interested in.

But whatever it is, we believe that 
this news letter will keep you in much 
closer touch with our activities.

Appleton Grocery Co.
Now, anybody would know what 

that is all about. But “in hopes” is 
not good English. The sentence “But 
in so doing it does not give you an 
opportunity' to see,” etc., is wretchedly 
faulty; and believe is misspelled. Fur
ther, the third sentence in the second 
paragraph is negative and therefore 
bad. It does not, in fact, say what 
you want to say. Let us rewrite it 
thus:

Mr. and Mrs. Patron—You will re
ceive this news letter each month here
after. Its mission is to acquaint you 
with what is new at Appleton’s—'to 
carry' suggestions for seasonal or spec
ial occasions. We hope you may find 
A G C Chats a real addition to Apple- 
ton service.

Many of you rely increasingly on 
our telephone service. That indicates 
that the phone service on the whole is 
satisfactory. It will be our constant 
effort to improve it further. We solicit 
suggestions as to how we can make 
phone service more reliable.

When you are down town, drop in 
and see our demonstrations—sample 
our new goods—experiment on our 
novelties. The demonstrator usually 
is able to offer useful suggestions for 
new or extended uses of what she may 
be offering.

We thank you for vour patronage 
and shall always endeavor to merit its 
continuance. Appleton Grocery Co.

My thought here is that I boost the 
phone—and Appleton wants it boosted. 
I boost store displays and demonstra
tions without casting any negative 
suggestion at the phone. This, it 
seems to me, is the way to promote 
every service. Give no word or effort 
toward indicating a disadvantage in 
any branch of service. Then you will 
consistently build up each of them.

Certain bits of alleged humor are 
printed in the circulars. I find just one 
that may belong. That is a joke on 
the slow street car service to North 
Berkely. That one may appeal because 
of its strictly local application. But 
in general it is best to stick to dignity 
and strict businessin store literature, 
particularly a store of Appleton’s high 
character

A problem in such a store is whether 
so-called specials should be offered, 
whether price should be stressed, 
whether sales should be had and made 
an institution in such a store; finally, 
whether bids should be made for trade 
from the general public.

(Continued on page 31)

1 M.J.DARK &. SONS
; INCORPORATED
I GRAND RAPIDS, MICHIGAN
S

: Direct carload receivers of

| UNIFRUIT BANANAS
| SUNKIST -  FANCY NAVEL ORANGES

; and all Seasonable Fruit and Vegetables

GET READY FOR THE BIGGEST AND  
BEST NATIONAL CONVENTION!

The Annual Convention of the National Association of Retail Grocers 
to be held at Omaha, Nebraska, June 20th to 23rd, inclusive, offers a 
wonderful opportunity for combining a pleasurable vacation with 
business.
Profitable results will not be limited to the regular convention talks 
and discussions, but will include the new friends who will be made, 
old acquaintances renewed; the inspiration and ideas which come from 
the meeting of good fellows.
Get in touch with your local secretary and make your reservations early. 

Compliments of

THE FLEISCHMANN COMPANY 
Fleischmarm’s Yeast Service

Don’t Say Bread 

~Say

H 0 L S U M

cAt
EvergcM eal

H E R M A N ’S
Cookie-Calces 
and Crackers

COOKIE CAKES AND CRACKERS ARE 
MOST DELICIOUS AND WHOLESOME.
YOU WILL FIND A  HERMAN FOR EVERY 

______  OCCASION AND TO SUIT YOUR TASTE.

MASTERPIECES
o f the Bakers Art

mumrnio.
G r a n d  R a p i d $ ,M i c h ,
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MEAT DEALER
Texture and Flavor of Meat. 

Although meats vary greatly in the 
amount of fat which they contain and 
to a much less degree in their protein 
content, the chief difference to be 
noted between the cheaper and more 
expensive cuts is not so much in their 
nutritive value as in their texture and 
flavor. All muscle consists of tiny 
fibers which under the microscope are 
seen to have the form of tdbes. These 
fibers are tender in young animals and 
in those parts of older animals in which 
there has been little muscular strain. 
Under the backbone in the hindquarter 
is the place from which the tenderest 
meat comes. This is usually called the 
tenderloin. Sometimes in beef, and al
so in pork, it is taken out whole and 
sometimes it is left in to be cut up 
with the rest of the loin. In old ani
mals and in those parts of the body 
where there has been much muscular 
action, the neck and the legs for ex
ample, the muscle fibers are tough 
and hard. But there is another point 
which is of even greater importance 
than this. The fibers of all muscles are 
bound together in bundles and in 
groups of bundles by a thin membrane 
which is known as connective tissue. 
This membrane if heated in water or 
steam is converted into gelatin. The 
process goes quickly if the meat is 
young and tender; more slowly if it 
is tough. Connective tissue is also 
soluble in acetic acid, that acid to 
which the sourness of vinegar is due. 
For this reason it is possible to make 
meat more tender by soaking it in vine
gar or in vinegar an dwater, the pro
portions of the two depending on the 
strength of the vinegar. Sour beef or 
“sauer fleisch,” as it is known to Ger
mans, is a palatable dish of this sort. 
Flavor in meat depends mainly on cer
tain nitrogenous substances which are 
called extractives because they can be 
dissolved out or “extracted” by soaking 
,he meat in cold water. The quality of 
the extractives and the resulting flavor 
of the meat vary with the condition of 
the animal and in different parts of the 
body. They are usually considered 
better developed in older than in very 
young animals. Many persons suppose 
extractives or the flavor they cause are 
best in the most expensive cuts of 
meat; in reality, other cuts are often 
of better flavor than tendered cuts, but 
owing to the difference in mastication 
this fact is frequently not detected. 
The extractives have little or no nutri
tive value in themselves, but they are 
of great importance in causing the 
secretion of digestive juices at the 
proper time, in the right amount, and 
of the right chemical character. The 
digestive tract may be likened to a 
piece of machinery which is beautifully 
built and adjusted and is ready to run 
and turn out its product as soon as a 
lever is moved which sets it in motion. 
The flavoring bodies of food, and es
pecially those contained in meat, can 
be likened to the lever which sets the 
machinery in motion. Excitants to 
normal digestion are supplied by other 
foods as^well, but meats, so physiol
ogists believe, are especially important

for the purpose. It is this quality 
which justifies the taking of soup at 
the beginning of a meal and the giving 
of broths, meat extracts, and similar 
preparations to invalids and weak per
sons. These foods have little nutritive 
material in themselves, but they are 
great aids to the digestion of other 
foods.

Methods of Extending the Flavor of 
Meat.

Common household methods of ex
tending the meat flavor through a con
siderable quantity of material which 
would otherwise be lacking in distinc
tive taste are to serve the meat with 
dumplings, generally in the dish with 
it, to combine the meat with crusts, as 
in meat pies and meat rolls, or to 
serve the meat on toast and biscuits. 
Borders of rice, hominy, or mashed 
potatoes are examples of the same 
principles applied in different ways. By 
serving some preparation of flour, rice, 
hominy, or other food rich in starch 
with the meat we get a dish which in 
itself approaches the balanced ration 
and one in which the meat flavor is 
extended through a large amount of 
the material. Here is an approved and 
tested recipe using dumplings:

Five pounds of chuck or neck beef, 
four cups of potatoes cut into small 
pieces, Vs cup each of turnips and car
rots cut into V2 inch cubes, V* onion 
chopped, CUP of flour, salt and pep
per. Cut the meat into small pieces, 
removing the fat; fry out the fat and 
brown the meat in it. When well 
browned, cover with boiling water, 
boil for five minutes and then cook at 
a lower temperature until the meat is 
done. If tender this will require about 
three hours on the stove or five hours 
in the fireless cooker. Add carrots, 
turnips, onions, pepper and salt dur
ing the last hour of cooking and the 
potatoes fifteen minutes before serv
ing. Thicken with the flour diluted 
with cold water. Serve with dumplings 
made as follows: Two cups of flour, 
four teaspoonfuls baking powder, Vs 
cup of milk or a little more if needed, 
Vi teaspoonful salt, two teaspoonfuls 
butter. Mix and sift the dry ingred
ients. Work in the butter with the 
tips of the fingers, add milk gradually, 
roll out to a thickness of one-half inch 
and cut with biscuit cutter.

If this dish is made in the fireless 
cooker, the mixture must be reheated 
when the vegetables are put in. Such 
a stew may also be made of mutton. 
If veal or pork is used the vegetables 
may be omitted and simply a little 
onion used. Sometimes for variety the 
browning of the meat is dispensed with. 
When white meat, such as chicken, 
veal, or fresh pork, is used, the gravy 
is often made rich with cream or milk 
thickened with flour. The numerous 
minor additions which may be intro
duced give the great variety of such 
stews found in cookbooks.

Fire, flood or bankruptcy may direct
ly or indirectly cause you serious loss, 
but don’t neglect any possible oppor
tunity to take off the edge of the loss 
by making it the occasion of a big 
selling event.

Yellow Kid Bananas 
all year around

Bananas are the year round 
They are clean, whoesome, nutritious and 
delicious.

“Yellow Kid” Bananas are uniformly 
good. Send in your orders.

The V inkem ulder Com pany
GRAND R A PID S, M ICHIGAN

Phone Automatic 4451

W H O LESA LE F IE L D

S E E D S
Distributors of PIN E TREE Brand

A LFR ED  J. BROWN SEED  COMPANY  
25-29 Campau Street 

G r a n d  R a p id s , M ic h ig a n

W o r d e n  C r o c e r  C o m p a n y  
The Prompt Shippers

You safely can recommend

Quaker 
Canned Peas

Cheaper because they are Better 

FOR SUE IT THE COMMUNITY CROCER III FOUR REISROORHOOD

They’re Quality at a Price

\ \ 7o r p e n  C in  oc e r  C o m p a n y
Wholesalers for Fifty-seven Years 

OTTAW A at WESTON GRAND RAPIDS
THE MICHIGAN TRUST COMPANY. Receiver
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HARDWARE
M ichigan Retail H ardw are Association.

P residen t—George W. McCabe, Petoe- 
key.

V ice-P residen t—C. L. Glasgow, N ash- 
▼ille.

Secretary—A. J. Scott, M arine City.
T reasu re r—W illiam  Moore, D etroit.

Featuring the Sale of Bathroom 
Fittings.

W ritten  for the  Tradesm an.
Many hardware firms do not fully 

realize the advantages of selling a 
good line of bathroom fittings. It is a 
clean business, taking up little room, 
and netting a good profit.

The bathroom of to-day is receiving 
much more attention than even a few 
years ago. Expensive and high-grade 
fixtures, running into a large amount 
of money, are now offered and sold; 
and even in the cheaper houses, low 
grade equipment is rarely used. Manu
facturers of bathroom equipment arc 
also turning out many small fixtures 
that are very useful in the bathroom 
and which customers are learning to 
demand. The field is, consequently, a 
steadily growing one for the hardware 
dealer.

The addition of these incidental fix
tures, such as soap and toothbrush 
holders, towel racks, shelves, tumbler 
holders, mirrors, medicine cabinets, 
etc. will add to the comfort, conveni
ence and appearance of any bathroom. 
In many communities hardware dealers 
are now doing an extensive business in 
these bathroom novelties, even where 
the dealer does not conduct a regular 
plumbing department.

There are still some customers who 
deniand the cheaper class of fixtures, 
but in the majority of cases customers 
are willing to pay a fair price in order 
to secure dependable fixtures that will 
give satisfaction. Even the tight-fisted 
man who builds a house to rent or to 
sell at a profit recognizes that plumb
ing and bathroom fixtures are to-day 
subjected by intending buyers or rent
ers to a very close and careful scrutiny,, 
and that a good and well-equipped 
bathroom is an excellent selling point.

Can a retail hardware dealer who 
does not conduct a plumbing depart
ment and who does not equip complete 
bathrooms sell sufficient small bath
room fittings to make this department 
a success so far as sales and profits 
are concerned? At first thought one 
would be inclined to think that the 
plumber would secure the bulk of the 
bathroom fitting business.

The possibilities for the hardware 
dealer without a plumbing department 
depend, however, on the intelligence 
with which these bathroom specialties 
are handled by the plumbers. Where 
two or three plumbing shops in a 
small community cater to this trade, 
put on displays and go aggressively 
after the business, the prospects for 
the hardware dealer to break in may 
be considered only fair. Where, how
ever, the plumbers devote their atten
tion largely to the work and do not 
feature equipment and fittings, then 
the hardware dealer has a larger op
portunity.

Under either set of conditions, how
ever, the hardware dealer has one dis
tinct advantage. His place of business 
is generally well located on the main

street. He has window display facili
ties. Customers are continually com
ing and going. If he displays a line of 
bathroom accessories, it is bound to 
attract the attention of a large number 
of customers and prospects.

Here is how one small city dealer 
handled the trade. Some years ago 
the representative of a large manufac
turer of bathroom fittings called on 
him and tried to sell him a line. “No 
use,” returned the dealer. “The 
plumbers get all the business.” The 
traveler frankly stated that the plumb
ers were handling the line in a per
functory way; and he finally induced 
the dealer to put in a small stock. When 
the goods arrived the dealer price- 
tagged each piece and put on a window 
display of the whole assortment. He 
made a number of. sales—enough to 
encourage him to continue with the 
line and to improve his facilities for 
handling it.

He constructed a wall cabinet near 
the front of the store and lined it with 
black cloth. The black background 
showed up the goods to splendid ad
vantage. Electric lights were installed 
in the cabinet, and these were turned 
on when customers were inspecting 
the bath fittings. The display being 
near the front of the store was seen by 
practically everyone who came in. The 
dealer followed the practice of putting 
or occasional window displays. In 
time he worked up a good trade. To 
plumbers he allowed a special discount 
fvcm regular retail prices; this enabled 
him to buy in larger quantities to bet
ter advantage, and at the same time 
helped the plumbers who did not wish 
to carry these lines in stock. No elab
orate or spectacular methods were em-‘ 
ployed to develop business. The mer
chant simply stocked the goods, car
ried a good line and a good assortment, 
used newspaper space and window 
space to advertise the goods, and al
ways had the goods prominently on 
display inside the store. In addition 
to this he kept a keen lookout for pros
pects, and occasionally did some per
sonal canvassing. In his case the local 
plumbers, most of whose shops were 
badly located for retailing, were quite 
well pleased to have an extensive stock 
in town from which they could select 
what they wanted at a moment’s notice.

Another hardware dealer who had 
an established plumbing business of 
his own made an advertising feature of 
a model bathroom. This bathroom oc
cupied a small corner in the rear of 
the store, ad:oining the office. The 
s'ore was, as it happened, a small one, 
and the dealer's problem was to util
ize every inch of floor space to the best 
advantage.

In the model bathroom the floor 
space used was about the usual bath
room size, was fenced in on the two 
otherwise open sides by an iron railing. 
A ceiling was put in at a height of 
about six feet from the floor and cover
ing the entire bathroom space, thus 
heightening the illusion of an actual 
bathroom. The two walls and ceiling 
of this model bathroom were covered 
with metallic siding, thus emphasizing 
the value of this material for bathroom 
walls and ceilings. The floor .was cov-

D eco ra tio n s losin g fresh n ess
KEEP THE COLD. SOOT AND DUST OUT
In sta ll “AMERICAN W IN D U STITE” a ll-m etal 
W eather S tr ip s  and  save on your coal bills, m ake 
your house-cleaning  easier, ge t m ore com fort from 
your h ea tin g  p lan t and  p ro tec t your furn ish ings 
and d raperies  from  the outside  d irt, snot and  dust. 
S torm -proof, D irt-p roof, Losk-proof, R attle .p roof 

M ade a n d  Insta lled  Only by 
AMERICAN METAL W EA TH E R  8T R IP  CO. 

144 Division Avo., N orth
Citz. Telephono 61-S1S G rand R apids, Mloh.

Michigan Hardware Co.
100-108 Ellsworth Ave.,Corner Oakes

GRAND RAPIDS, MICHIGAN

¥

W holesalers o f Shelf Hardware, Sporting 
Goods and

Fishing Tackle

BROWN &SEHLER
COMPANY

“H O M E OF SU N B E A M  GOODS"

Automobile Tires and Tubes 
Automobile Accessories 

Garage Equipment 
Radio Equipment

Harness, Horse Collars

Farm Machinery and Garden Toole 
Saddlery Hardware

Blankets, Robes ft Mackinaws 
Sheep lined and

Bianklet - Lined Coats

G R A N D  R A P I D S ,  M I C H  I G A N

Complete Line of

GRAND RAPIDS 61-63 Commerce A ve., S.W. MICHIGAN

THE BEST THREE
A M S T E R D A M  B R O O M S

PRIZE Goldcßond
AMSTERDAM BROOM COMPANY

4 1 -5 5  B ro o k sid e  A venue, A m sterd am , N. Y.
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ered with linoleum, which served to 
attract attention to yet another item 
of proper bathroom equipment.

The bathroom was completely fitted 
out, having a large bathtub, a corner 
wash bowl, side-wall wash bowl, sani
tary appliances, and a complete line of 
the smaller accessories, including the 
towel rack and soap tray and medicine 
cabinet. The only difference from the 
actual bathroom was the lack of water 
connections. The equipment was not 
the most high priced line, but a good 
standard equipment of the better qual
ity, such as the dealer had found popu
lar with the homes in his community.

As instancing the successful utiliza
tion of space in a small store, I have 
mentioned that with this model bath 
room a dummy ceiling was put in some 
six feet above the floor. Between this 
ceiling and the actual ceiling of the 
store itself a space of about five feet 
intervened. In other words, the dummy 
ceiling formed a sort of shelf as long 
and as wide as the “model bathroom.” 
This shelf space was utilized for the 
storage of oils. On the side they were 
shut off from general view by four 
rows of shelves, which thereby added 
to the shelving accommodation of the 
store. Thus the model bathroom was 
shown without in any way reducing 
the shelf or floor space of the store.

One of the most effective methods in 
selling bathroom fixtures is to display 
the goods. They can be displayed very 
attractvicly. The unique and practical 
designs and the clean and bright ap
pearance of the goods assist in making 
any display thoroughly effective. An 
attractive display of fixtures in the 
store windows is sure to attract atten
tion and create enquiries: The display 
should be backed up by a staff of sales
men who possess a thorough knowledge 
of the good points of the fixtures on 
display, and who are able to intelli
gently discuss them with even the most 
critical and best posted customers.

Bathroom fixtures will not sell if 
they are hidden away in boxes or 
stored on inaccessible shelves. They 
should be displayed at all seasofts of 
the year. A wall case or a show case 
inside the store, if dressed with a dis
play of fixtures, will help very ma
terially to make sales.

Salesmen, however, should not wait 
for customers to ask for the goods. It 
is worth while to reach out after busi
ness. Call the attention of your cus
tomers to the line, and, particularly, to 
any novel device you may be introduc
ing. If you hear of new houses being 
built, canvass the builders for business. 
Show cards in connection with the win
dow displays, or inside the store, 
should emphasize any striking features 
of the line you handle.

Two things it will pay you to fea
ture. One is the high quality of your 
staple bathroom equipment—and, of 
course, the fact that quality pays for 
itself in the long run. The other is the 
desirability of having the bathroom 
completely and properly equipped with 
all the latest devices. Very few bath
rooms have everything and it logically 
follows that there is an immense field 
for the hardware dealer to develop busi
ness in connection with the many

novelties that have been introduced in 
recent years. Go right after this busi
ness. Victor Lauriston.

Engage in the Roofing Business at 
Kalamazoo.

John A. Van Dongen, who has trav
eled out of Grand Rapids for the past 
twelve years for the Grand Rapids 
Paper Co., has retired from that posi
tion and engaged in business at Kala
mazoo under the style of the Kalama
zoo Roofing Co. The corporation has 
an authorized capital stock of $10,000, 
of which $5,000 is subscribed and paid 
in. The officers of the corporation are 
as follows:

President—John A. Van Dongen.
Vice-President—H. B. White.
Secretary and Treasurer—John Boon
The company has secured the agency 

of the Barber Ashphalt Co., of Phila
delphia, in five counties. Four men 
will represent the company on the road 
including Mr. Van Dongen and Mr. 
Boon.

The Usual Result.
Jim  Jones would not be passed,
H e bragged his c a r’s endurance.
He passed six  cars  w ith  backw ard  glance: 
H is wife has his insurance.

SWORN STA TEM EN T FURNISHED 
T H E  POST O FFICE DEPARTM ENT. 
S ta tem en t of the  ow nership, m anage

m ent, circulation , etc., of the  M ichigan 
T radesm an, published weekly a t  G rand 
Rapids, M ichigan, requ ired  by the  Act 
of Aug. 24, 1912.
S ta te  of M ichigan, I 
County of K ent, i B

Before me, a  no ta ry  public in and  for 
the  S ta te  and  county  aforesaid , person
ally appeared  E rn es t A. Stowe, who, 
hav ing  been duly sw orn according to  law, 
deposes an d  says th a t  he is the  business 
m an ag er of the  M ichigan T radesm an  and  
th a t  the  following is to  the  best of his 
knowledge and  belief, a  tru e  s ta tem en t of 
the  ow nership, m anagem en t (and  if a  
daily paper, the  c ircu la tion), etc., of the  
afo resaid  publication for the  da te  shown 
in the  above caption, requ ired  by the  
A ct of A ugust 24, 1912, em bodied in sec 
tion  443, P o sta l L aw s and  R egulations, 
to  w it:

1. T h a t the  nam es and  addresses of 
th e  publisher, editor, m anaging editor, 
an d  business m anager a re :

E d ito r—E. A. Stowe, G rand Rapids. 
M anaging E d ito r—E. A. Stowe, G rand 

Rapids.
B usiness M anager—E. A. Stowe, G rand 

Rapids.
P ub lisher—T radesm an  Company, G rand 

Rapids.
2. T h a t th e  ow ners a re : (Give nam es 

an d  addresses of individual ow ners, or, 
if a  corporation, give its  nam e and  the  
nam es and  addresses of the  stockholders 
ow ning or holding 1 per cent, o r m ore 
of the  to ta l am oun t of stock.)

E . A. Stowe, G rand Rapids.
F. E. Stowe, G rand Rapids.
F. A. W iles, G rand Rapids.
3. T h a t the  know n bondholders, m o rt

gagees, and  o th e r secu rity  holders owning 
o r holding 1 per cent, o r m ore of to ta l 
am oun t of bonds, m ortgages, or o th e r 
securities, a re  NONE.

4. T h a t the  tw o p a rag rap h s  nex t 
above, g iving the  nam es of ow ners, s to ck 
holders, and  security  holders, if any, con
ta in  not only th e  lis t of stockholders and  
secu rity  holders a s  they  ap p ea r upon the  
books of the  company, b u t also, in cases 
w here the  stockholder, or secu rity  holder 
appears upon the  books of the  com pany 
a s  tru s tee  or in any  o th e r fiduciary r e la 
tion, the  nam e of the  person o r corpora
tion  for whom such tru s te e  is acting , Is 
given; also th a t  the  said two parag rap h s  
contain  s ta tem en ts  em bracing  a ffian t’s 
full knowledge and  believe as  to  the  c ir
cum stances and  conditions under which 
stockholders and  secu rity  holders who do 
not appear upon the  books of the  com
pany as  tru s tees, hold stock and  secu ri
ties in a capacity  o th e r th an  th a t  of a  
bona fide ow ner; and th is  a ffian t has no 
reason to  believe th a t  any  o th e r person, 
association , o r corporation has any  in te r 
e s t d irec t or ind irec t in the  said stock, 
bonds, or o th e r securities  th an  as  so 
s ta ted  by him.

E. A. Stowe, B usiness M anager.
Sworn to and subscribed  before me 

th is  5th day of April. 1927.
(SEA L) Florence E. Stowe.
N o tary  Public in and  for K ent Co., Mich. 

(My com m ission expires Jan . .12, 1931.)

INSURED
BONDS

paying

It is just as important to 
insure investments against 
loss as it is to carry prop
erty insurance.

You take no risk with the 
money you invest in our 
6% Insured Bonds.

They are secured by first 
mortgages on individual 
homes worth double and 
principal and interest is 
guaranteed by U. S. Fidel
ity & Guaranty Co., with 
assets of $48,000,000. Tax 
exempt in Michigan.

INDUSTRIAL
COMPANY

A S S O C I A T E D  W I T H  
I N D U S T R I A L  B A N K

G I A N O
R A P I D S

M I C H 
I G A N

FA V O RITE TEA  in % lb. lead 
packages is a  s tric tly  1st May 
P ick ing  and  Is one of th e  very  
h ighest grades sold In the  U. S. 
If th is  T ea is no t sold in your 
city , exclusive sale m ay  be a r 
ranged  by addressing

DELBERT F. HELMER
337-39 Sum m er Ave., N. W . 

GRAND RAPIDS, MICH.

u O ro « e n ' R ecord« th a t  T a lk ”  
W rite for our FREE BOOK

B IX B Y  O F F IC E  SUPPLY GO.
Grand Rapids, Michigan

A COMPLETE LINE OF

Qood
Brooms

AT ATTRACTIVE PRICES

MICHIGAN EM PLOYM ENT 
INSTITUTION for the BLIND
SAGINAW W. S., MICHIGAN

AHenry Smit
FLORAL Co.,Inc

52 Monroe Avenue 
GRAND RAPIDS

Phone 9-3281

SIDNEY ELEVATORS 
Will redace handling expense and 
speed up work—will make money for 
yon. Easily installed. Plane and In
structions sent with each elevator. 
Write stating requirement», giving 
kind of machine and size of plat
form wanted, as well es height. We 
will quote a money eavlng price. 

Sidney E levator Mnfg. Co., Sidney, Ohio

I.VAN WESTENBRUGGE
Grand Rapids - Muskegon 

Distributor

Nucoa
The Food of the Future

C H EESE of All Kinds 
A L PH A  BU TTER  
SAR-A-LEE  
BEST FOODS 
H O NEY —Horse Radish 

OTHER SPECIALTIES 
Q lality-Service-Cooperation

H A R RY  M EYER  
Distributor 

816-20 Logan St. 
Grand Rapids, Michigan
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COMMERCIAL TRAVELER
Pen Picture of Yosemite Valley and 

San Francisco.
San Francisco, April 2—Here I am 

with preparations all perfected to write 
you all about the city of the Golden 
Gate, when along comes a friend who 
insists that before I “'blow the foam 
off.” I must go to Yosemite Valley, 
which I did, taking a train to El Portal, 
and thence by motor to Yosemite 
Lodge, where we found a full fledged 
winter and no mistake about it. The 
trails were in fair condition and but 
little discomfort was suffered, but next 
time I will choose the month of August 
for this journey, when “dog days” are 
doing alongside of the ocean. As it 
was, we confined our observations to 
the valley,, which was wonderfully 
level, and just skimmed over the top 
as it were. The trails were too danger
ous to undertake and the guides were 
reluctant to attempt them. Too much 
risk from shifting snows.

Yosemite Valley is situated nearly m 
the center of the State of California, 
North and South, and about midway 
between the Western base and the 
summit of the Sierra Nevada mountain 
range.

The floor of the Valley, which is 
about 4,000 feet above the ocean level, 
is nearly a level area, seven miles in 
length, with an average width of one 
mile.

The top rim of the surrounding walls 
is irregular, culminating in craggy 
peaks, domes and pinnacles, between 
which it is carved into many fantastic 
forms of interesting and gigantic pro
portions, while nature has been  ̂at 
work for thousands of years, adorning 
and beautifying the great barren walls 
with trees, shrubbery, flowering plants 
and ferns, wherever a root-hold could 
be obtained on every projecting ledge 
or crevice containing the element of 
moisture.

The floor of the Valley, which at 
this time of the year is snow covered, 
is said to present a scene of surpassing 
beautv during the vernal season.

The Merced river flows its winding 
wav from side to side of the Valley. 
The Illilouette and Teneiya creeks 
join the river at the extreme upper end. 
and the Yosemite, Bridal Veil and 
many other smaller streams from both 
sides, joint the river lower down, all 
of them forming waterfalls and cas
cades of charming beauty.

The predominating features of the 
Valiev are the near approach to ver- 
ticalitv of its walls and their great 
height as compared with the width ot 
the valley.

At the entrance to the Valley, on 
the North side, is El Captain, a type of 
enduring massiveness, being an enor
mous block of granite 3300 feet in 
height, with a smooth vertical fall of 
160 acres in superficial area. In one 
place the top overhangs the base fully 
100 feet. In another place on its face 
is plainly to be seen in certain lights 
the figure of a man facing West and 
anoarentlv traveling in that direction, 
clothed in a flowing robe and low 
crowned hat.

Following on we find Three Brothers 
a formation sav 4,000 feet high then 
true to form Three Graces, Cathedral 
Rocks, Cathedral Spires, Sentinel Rock. 
Glacier Point (where a very fine hotel 
is located, and where we enjoyed a 
lunch for two very good reasons—-the 
luncheon was good, and we had the 
appetites): then Eagle Peak North 
Dome, Royal Arches and Washington
Columns. _ „ .

Then there were waterfalls in great 
abundance, beginning with Bridal Veil 
900 feet high; upper 600 feet perpen
dicular, ending in 300 feet fall in a 
rapids ending in the valley.

There were other cataracts such as 
Ribbon. Virgin Tears. Sentinel, Vernal
and Roval Arch. . . „

Yosemite Falls is m three sections 
aggregating 2600 feet, but not nearly so 
striking as Bridal Veil, on account of

its frequent appearance and disappear
ance. It is really the piece de resist
ance on which the entire story of the 
valley is founded, but a disappointment 
at this season of the year. Later on, 
when the mountain snows are melting, 
it will probably live up to its general 
reputation.

Hetch Hetchy valley was once a 
miniature Yosemite, carved by the 
turbulent Tuolomne River, but a great 
dam, erected 'by the city of San Fran
cisco, to secure a water supply, has con
verted it into a beautiful high moun
tain lake. . .

The great features of the Yosemite 
are its motor trails, which, in the 
proper season, are attractive and per
fectly safe, and while San Francisco 
will try to impress you with the fact 
that Yosemite is an all year round at
traction. it is not, and one will do well 
to make the trip in June or July when 
the foliage is in full leaf, the trails safe 
and weather warm enough to place one 
beyond the realms of discomfort.

The type of scenery in the Yosemite 
Valley is very far removed from that 
of the Grand Canyon, which I visited 
in December. The types offered in 
the Yosemite are in no wise to be con
founded with the awful wonders of the 
Canyon. If you contemplate visiting 
both, see Yosemite first. It will not 
detract from the grandeur of the Grand 
Canyon, when you finally see it. But 
reversed? No.

The Mariposa grove of Big Trees, 
is reached by a short auto trip from 
the Yosemite Valley. It is almost im
possible to describe these living 
temples; they were raising their green 
tops to the stars before the days ot 
Caesar and have never been known to 
die of old age. They grow to enormous 
heights—some of them 300 feet—-and 
it is said that from one of them 
could be cut 1.000,000 feet of one inch 
boards, twelve inches wide.

I will say that even at this season of 
the year, if you wear ordinary winter 
clothing no positive discomfort attends
this trip _ . , r

When in 1768. Governor Portola, ot 
Spanish origin, looked down from the 
mountains upon the splendid reaches 
of San Francisco bay, he little thought 
of marts and emporiums, such as now 
surround it. but rather as a new site to 
build a mission and a new center for 
the spreading of the gospel and further 
maintaining the prestige of the King

• of Spain. . , ,  .
A free sweep of water navigable tor 

the largest ocean vessels for a stretch 
of nearly sixty miles; a land locked 
harbor with but a single passage, a 
mile in width, leading to its sequestered 
waters; a haven cut off by hills and 
mountains from the ocean, yet so ac
cessible that the aforesaid vessels can 
enter it at any tide. Such is San 
Francisco bay with its 450 square miles 
of water. A quarter of the population 
of California dwells upon its shores. 
With a width varying from seven to 
twelve miles, it lies just within the 
coast mountain range which encircles

* San Francisco is the great point of 
departure from America into th£ 
Pacific and, as such, is to remain one 
of the world’s great harbors of all time, 
with Golden Gate the portal through 
which all this great commerce will

On either side of Golden Gate _ a 
peninsula juts from the mainland, with 
the sea to Westward and the bay to 
the Eastward. The Northern penin
sula is occupied by Mount Tamalpais, 
2600 feet in height, and the Bolmas 
Range, with villages and charming 
residential suburbs nestling at their 
base, while upon the hills of the South
ern peninsula rests the city of San 
Francisco.

Straight away Eastward on the far 
shore of the bay, stretching along the 
plain and foothills of the low spires 
of the Coast Range, is a group of 
towns and cities which are practically 
fused into one—Oakland, Berkeley and

Warm Friend Tavern
Holland, Mich.

U nder th e  new  m anagem ent of Mr. 
and  M rs. E. L». L eland offers a  w arm  
welcome to  a ll trave lers . All room 
ra te s  reduced liberally. W e a t  »  
wonderful tab le  In the  D utch  Grill.
T ry  ou r hosp ita lity  and  com fort.

B. L. LELAND, M gr.

Mn_______
i lt is tH« Tuller V

Feeing Grand d ren a  Park, 
th a  h e a r t  or Detroit. >00 
Meaaanttooma.R2.50 and op. 
W ard  B. Jam es, M anager. 

DETROIT, MICH.

HOTELULLER
HOTEL

C H I P P E W A
HENRY M. NELSON, M anager 

European Plan 
MANISTEE, MICH.

New H otel w ith  all M odern Con
veniences—E levator, E tc.

150 Outside Rooms 
Dining Room Service 

H ot and  Cold R unning W ate r and  
Telephone in every  Room.

$1.50 and up
60 Roms with Bath $2.50 and $3

The PANTLIND HOTEL
The center of Social and 
Business Activities in Grand 
Rapids.
Strictly modern and fire
proof. Dining, Cafeteria and 
Buffet Lunch Rooms in con
nection.
750 rooms —  Rates $2.50 
and up with bath.

WESTERN HOTEL
BIG RAPIDS, MICH.

H ot and cold runn ing  w a ter * 
rooms. Several room s w ith  ba tn . aii 
rooms well heated  and well v e n ti
lated. A good place to  stop . A m er
ican plan. R ates reasonable.

W ILL F. JE N K IN S, M anager

NEW BURDICK
KALAMAZOO, MICHIGAN 

In th e  Very H eart of the  C ity 
F ireproof C onstruction  

The only All New H otel in  the  city. 
R epresenting  

a  $1,000,000 Investm ent.
250 Rooms—150 Rooms w ith  P riv a te  

B ath .
E uropean $1.50 and  up  per Day.

RESTAURANT AND G RILL— 
C afeteria, Q uick Service, ro p u la r  

Prices.
E n tire  Seventh  F loor Devoted to 

Especially  Equipped Sample Rooms 
W A LTER J . HODGES,

Pres, and Gen. Mgr.

HOTEL OLDS
LA N SIN G

300 Rooms 300 Baths 
Absolutely Fireproof 

Moderate Rates
Under the Direction of the 

Continental-Leland Corp.
G eo rg e  L .  C r o c k e r ,

Manager.

W olvenne Hotel
BOYNE CITY, MICHIGAN 

F ire Proof—60 rooms. T H E  LEAD- 
ING COMMERCIAL AND R E S ° R3  
HOTEL. Am erican P lan , $4.00 and 
up; European P lan , $1.50 and up. 

Open th e  y ear around.

CUSHMAN HOTEL
PETO SK EY, MICHIGAN 

The best is none too good fo r a  tired  
Com m ercial T rave ler.
T ry  th e  CUSHMAN on your nex t 
tr ip  and you will feel r ig h t a t  home.

Columbia Hotel
KALAMAZOO

Good Place To Tie To

Four Flag* Hotel
NILES, MICH.

80 Rooms—50 B aths 
30 Rooms w ith  P riv a te  Toilets 

C. L. HOLDEN, Mgr.

Occidental Hotel
FIR E  PROOF 

CENTRALLY LOCATED 
R ates $1.50 and up 

EDW ART R. SW ET T, Mgr. 
M uskegon ••• M ichigan

Phone 61366
JOHN L. LYNCH SALES CO |

SPECIA L SALE EX PER TS 
E xpert A dvertising 

E xpert M reehandieing 
209-210-211 M urray  Bldg. 

GRAND RAPIDS, M ICHIGAN

HOTEL KERNS
LARGEST HOTEL IN LANSING

300 Rooms W ith or W ithou t Bath 
Popular Priced C afeteria in Con- 

nection. R ates $1.5C up.
E. S. RICHARDSON. P roprie to r
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Alameda, with an aggregate popula
tion of half a million.

San Francisco bay is an ever chang
ing pageant of gray and blue, with 
purple hills at its margin, varying with 
the season from green to brown. The 
same point of view seldom appears 
twice alike. Seasons, weather, the 
hour, all stamp their imprint upon its 
chameleon existence. You think you 
have followed it through the whole 
gamut of its changes, grave and gay, 
veiled and transparent, calm and tem- 
pestous, when behold, the next hour 
has transfigured the scene and pre
sents an aspect completely revolution
ized.

In a secluded nook at the North end 
of the bay lies the Mare Island Navy 
Yard, with its dry dock, repair shops 
and equipment for the naval base of 
the Pacific ocean.

From the Presidio, the military reser
vation, just within Golden Gate, the 
profile of San Francisco is built up in 
big terraced lines to the base of Twin 
Peaks, 900 feet high, and these, too, 
are enthroned with residential streets.

The water front is lined with docks, 
crowded with vessels of every type and 
description, awaiting sailing orders to 
all parts of the civilized world.

Market is, strictly speaking, the main 
street of San Francisco. On the 
South side of Market the streets di
verge. at right angles; on the North 
diagonally. But the blocks are com
pactly built, and all evidences of the 
earthquake have been eradicated.

But the city. How it crowds the 
hills with a wilderness of gray walls 
and windows, cleft here and there with 
the lines of parallel streets which dare 
to climib to most forbidding heights. 
How it is spread out there on these 
slopes, with lofty tower buildings ris
ing from plain and hill, with a moun
tain background.

On Wednesday, April 18, 1906, at 
5:13 in the morning, one of the most 
severe earthquakes ever recorded since 
the beginning of civilized habitation 
visited the state of California. The 
damage from same covered an area of 
fifty miles in width and 300 in length, 
with the bay of San Francisco as its 
center.

Immediately after the earthquake, 
great conflagrations broke out every
where, but particularly in San Fran
cisco and Santa Rosa. The earthquake 
meted out great destruction and large 
loss of life—approximately 800—'but the 
fire loss was enormous, amounting to 
five hundred millions.

In San Francisco alone the fire 
area covered over four square miles, 
2,593 acres, or 500 city blocks of build- 
ings.

But, undaunted, its Phoenix spirit 
came to life, the Forty-Niners lived 
once more, magnificent in their efforts, 
which made the world sit up and take 
notice. In three years nearly all evi
dences of this great misfortune had 
been removed.

To-day San Francisco is a city mag
nificent.

Bustling with contradictions, San 
Francisco presents the paradox of be
ing a most intensely American city and 
yet undoubtedly the most cosmopolitan 
city on the continent, with aspects as 
variable as the medley of alien tongues 
heard on its streets.

Seeking survivals of the past, one 
must realize that San Francisco is 
now one of the most modern of the 
comparatively old American cities. 
Most of the area that saw its begin
ning and early history was wiped out 
clean by the fire. The San Francisco 
of to-day may be said to date from 
its rebuilding following 1906, since 
which time fully half a billion of new 
construction has been done. Yet 
something of early San Francisco re
mains, either beyond the reach of 
devastation at that time or in miracu
lous islands of safety in that sea of 
fire. #

The Presidio, beside the Golden 
Gate, is several miles from the area

which was burned. It _ is one of the 
largest military posts in the United 
States, 1500 acres of forest between the 
inner and outer harbor.

Over the hills Southward from the 
Presidio, in a sheltered valley where 
it was spared from the fire, stands 
Mission Dolores, with its ancient 
churchyard and head stones. Inter
esting relics are much in evidence here. 
Early mission bells hang in the facade 
of the old structure. Inscriptions on 
many of the tombstones in the church
yard are foot notes of San Francisco’s 
early history.

Proceeding up from the Eucalyptus- 
lined avenues of the Presidio, along 
a road that reaches perspectives of bay 
and hills, you come out upon the cliffs 
which form the Southern part of Gold
en Gate and extend above the Eastern 
and Southern shore of the outer har
bor, with yellow beaches at their feel 
and with houses, gardens and parks 
along their edge.

From these cliffs is spread a vista 
of coast line and ocean with a sweet 
which extends as far North as Poini 
Arena and as far West as the Farallon 
Islands, rugged points of rock reaching 
out of the ocean depths twenty odd 
miles off shore, and as far South as 
Point Pedro.

Of course, Golden Gate Park is the 
natural center of attraction for all 
visitors to San Francisco. It contains 
1013 acres and is four and one-half 
miles long. You can spend many hours 
here profitably. The offerings are more 
diversified than in any similar affair I 
ever ivsited. There is an ineffable 
loveliness here. To be sure, it is early 
spring and the floral offerings are 
scanty. There is the famous De Young 
Memorial Museum, Academy of 
Science, a wonderful aquarium, Dutch 
windmills which really produce re
sults in pumping the bulk of the water 
used in the Park, the aviary, buffalo 
paddock, 300, and varied amusements 
for young and old. Almost every foot 
of the thousand odd acres unfolds 
unexpected attractions.

Then there is Ocean Beach, miles 
long, the Nationally known Cliff 
House, the often spoken of Seal Rocks 
where seals (or sea lions) disport 
themselves in large numbers and at all 
times. From Cliff House you get a 
wonderful view of the ocean, with its 
myriads of cargo carriers and pas
senger liners, making for distant ports, 
or coming home for anchorage.

Lincoln Park Overlooks both Golden 
Gate and the city of San Francisco. In 
Lincoln park is a replica of the palace 
of the Legion of Honor, Paris, the 
gift of A. B. Spreckles, the sugar king. 
It contains interesting trophies of the 
kaiser’s war. The Palace of Fine Arts, 
close at hand was the gift of Mrs. 
Phoebe Hearst, mother of the famous 
newspaper operator.

San Francisco prides itself on the 
provisions it has made for the care 
and amusement of children. Every
where you will find nooks and open 
spaces provided with apparatus of all 
kinds devoted to this purpose and 
numerous swimming pools.

For the entertainment of the grown 
ups there are numerous municipal golf 
courses, athletic fields and places of 
varied amusements. Her theaters are 
among the best in the country. Music 
has been her strong hobby. It was 
here that the marvelous soprano, 
Louisa Tettrazzini, made her debut, 
and where Adelina Patti, Mary Garden 
and Galli Curci accomplished triumphs. 
Also such celebrities as Henry Irving, 
Ellen Terry, Edwin Booth and others 
braved the discomfort of trips across 
the continent in jumping from Chicago 
to the Golden Gate. The first man
agers of the old California theater, now 
gone, were Lawrence Barrett and John 
McCullough. David Belasco, the 
famous producer, was born here, and 
was stage manager there. David War- 
field made his first professional ap
pearance in San Francisco and William

A. Brady also began his theatrical 
career here.

My* next will deal with new San 
Francisco as it appears to me.

Pfank S. Verbeck.

Big Plans For Old Time Travelers.
Grand Rapids, April 5—A committee 

meeting was held last Saturday after
noon at the Pantlind Hotel to complete 
final arrangements for the reunion and 
banquet of the Old Time Traveling 
Men and their wives, which will be held 
April 30, from 3 p. m. to 10:30 p. m., 
with banquet at 6:30 p. m. at $2 per 
plate, which includes all expenses.

Two hundred and fifty announce
ments have been mailed out and regu
lar invitations with enclosed cards for 
reservations will be mailed out im
mediately to those living outside the 
city. Those living in the city will re
ceive theirs about the 18th of the 
month.

We would like to have the reserva
tion cards mailed in as early as pos
sible, as it is important that we know 
how many will be there for the 
banquet.

Already much enthusiasm is being 
manifested, and I am still betting that 
there will be 300 out to this very happy 
function.

I understand a few of the Old Time 
Hotel Keepers out around the _ State 
have expressed a desire to be with us 
on this occasion. Perhaps they want 
to see how Fred does it at his hotel. 
We would welcome any who might de
sire to attend, but get your reserva
tions in early.

Leo A. Caro will be toastmaster. Lee 
M. Hutchins and E. A. Stowe will be 
the principal speakers.

Short talks by old timers (few good 
stories), music and song which will 
make up a good and entertaining pro
gram.

-We just feel like assuring every
body a royal good time, and the big 
thing is “seeing the Old Boys • to
gether,’’ as Dave Drummond says. He 
is coming early and proposes to stay 
late, if he has to borrow the money. 
That's the spirit. Come on along.

Geo. W. McKay, Chairman.

Gabby Gleanings From Grand Rapids.
Grand Rapids, April 5—Tilma’s 

Store, 754 West Leonard street, is 
closin'* out its grocery stock and will 
confine itself to dry goods exclusively 
hereafter.

Another Guy Rouse case has de
veloped in connection with the liquida
tion of a manufacturing establishment 
which recently went into the hands of 
a receiver. Investigation discloses that 
the manager looted the business from 
several angles, the stealings amounting 
to several thousand dollars a year.

Wilbur S. Burns and John Edison 
have returned from a two months’ stay 
in Florida. They went by automobile 
and were accompanied by their wives. 
They made their headquarters in Clear
water and sallied out in all directions 
from that point. They found living 
conditions in Florida fair in quality and 
reasonable in price, but in many places 
people have not yet recovered from the 
shock they received a year or so ago, 
when real estate inflation received its 
death blow. Mr. Burns says that in 
many cases real estate is stilly held at 
from four to ten times what it is worth 
and that in his opinion it will require 
twenty-five years for the people of 
Florida to get down to brass tacks and 
conduct business the way it should be 
conducted. Mr. Burns has engaged in 
the real estate business in Grand 
Rapids.

The Grand Rapids Savings Bank has 
purchased the lot occupied by a store 
building at the corner of Eastern 
avenue and Burton street as a loca
tion for a future branch of that in
stitution. No attempt will be made to 
improve the property for a year or two, 
giving time for the neighborhood to 
further develop.

¿5

Leghorn Hen’s Eggs Getting Bigger 
and Bigger.

Bakersfield, Calif., April 2 — An 
eight-months-old leghorn hen, which 
cackles louder and lays bigger and bet
ter eggs than any other hen in his flock 
of 5,000, is giving L. J. Latray, poultry- 
man, something to think about. One 
of the eggs on exhibit here, weighs six 
and a half ounces, is four inches long 
and seven and a half inches in circum
ference. It is equal to about three 
ordinary eggs in food content, Mr. La
tray said. An egg like this arrives 
every other day at the Latray farm and 
day by day they are getting bigger and 
bigger.

YOU ARE CORDIALLY 
invited to visit the Beauti
ful New Hotel at the old 
location made famous by 
Eighty Years of Hostelry 
Service in Grand Rapids.

400 Rooms—400 Baths 
Rates

$1.50, $2, $2.50 and up 
per day

Menus in English

MORTON HOTEL 
WM. C. TAGGART,

Manager

CODY HOTEL
IN THE HEART OF THE 
CITY OF GRAND RAPIDS 

Division and Fulton

RATES
$1.50 up without bath 
$2.50 up with bath

CODY CAFETERIA IN 
CONNECTION
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IN THE REALM OF RASCALITY.

Questionable Schemes Which Are 
Under Suspicion.

There is one man in this community 
who has had his name taken off the 
“sucker list” of some of the mail order 
houses which have been making a prac
tice of sending out certain lines of 
goods to a man and telling him to 
either keep them and remit them a 
dollar or return the goods.

This man is Dr. 1). 1. Pattison, of 
this city.

About Christmas time the Doctor 
received from two different sources 
boxes of Christmas cards, with a letter 
accompanying them telling him to keep 
the cards and remit a dollar or return 
the package. The doctor sat down, in
stead of following the instructions, and 
sent the same house a few pills, en
closing them in the letter and telling 
the receiver that they were recommend
ed for “gall.” He also told him that 
the value of these pills was two dollars, 
and that he would give the senders 
credit for the Christmas card bill of 
one dollar and all they would have to 
remit to him would be the additional 
dollar.

After a while he received an ack
nowledgment of the pills, which were 
returned, and was requested to return 
the Christmas cards.

The doctor then replied and told the 
writer it was a half block to the near
est mail box and that he always charg
ed $2.50 for leaving the office, so if the 
writer would return the amount of two 
dollars and a half he would mail the 
cards back.

The correspondence was closed when 
the sender of the cards wrote and' told 
Mr. Pattison that he had taken his 
name off their list.

This and similar feats, such as send
ing out four neckties to a “select” list 
with instructions to cither keep them 
or send a dollar, has become quite 
prevalent, and frequently such stunts 
are pulled off.

There must be enough of the “suck
ers” remitting the dollar to make it 
pay foi they continue to do it. But if 
a few of the receivers of these ship
ments would do as Dr. Pattison did 
they too wrould soon be taken off the 
mailing list.

The Federal Trade Commission has 
directed the Sea Island Thread Co., 
New York City, to discontinue the 
use of the term “Satinsilk” on spools 
and containers of mercerized cotton 
thread.

The Commission found that the com
pany, prior to January 1, 1923, labeled 
one end of its spools with the words 
“Satin Silk, Warranted None Better,” 
and the other end with the words “Per
fect Substitute for Best Silk, Made by 
Sea Island T. Co., New York. On 
the boxes in which the thread was 
packed appeared the words ‘Keg. 
Trade Mark. U. S. Pat. Off.. Mercer
ized Cotton. None Better Made W ar
ranted Fast Color. Sea Island T. Co.. 
New York.”

Since January 1. 1923, according to 
the findings, the company has branded 
the spools with its name and address

on one end and on the other end the 
word “Satinsilk” with “trade-mark” 
beneath in small letters followed by 
“None Better Mercerized Cotton.” On 
the b o x  tops appear the words “Satin
silk, Keg. U. S. Pat. Off., None Better, 
Mercerized Cotton, Pure Dye Machine 
Twist. Made in all shades by Sea 
Island T. Co., New York, U. S. A.”

The word "Silk" when used to de
scribe sewing thread, the findings say, 
is understood by the trade and pur
chasing public to mean thread made 
wholly of silk from the cocoon of the 
silk worm; and the word satin is under
stood to mean a fabric composed of real 
silk with a glossy finish.

The use by the company of the word 
* Satinsilk” as the first and most prom
inent word on spools and containers of 
mercerized cotton thread, conclude the 
findings, results in deception of the 
purchasing public, injury to the re
spondent’s competitors and is unfair 
competition.

The Commission’s order reads that 
respondent, Sea Island Thread So., In
corporated, its officers, agents and em
ployes, cease and desist from using the 
word “Satinsilk” or the words “Satin 
Silk,” either alone or with other word 
or words, as a brand or label upon 
spools of thread composed wholly of 
cotton, or upon the containers of such 
thread.

The respondent is required to re
port to the Commission within thirty 
days the manner in which it has com
plied with the order.

Coldwater, April 5—I have often 
wondered how all the brokers and stock 
dealers and oil men could pay their 
rent, but now I can see quite clearly 
how it is done. About five years ago 
the Evening Telegram had a big full- 
page advertisement about the Buffalo 
Texas Oil Co., starting up, and like a 
lot of other suckers I bit at it and swal
lowed hook, line and sinker. I bought 
a few shares and then after a little 
while it began to pay a dividend, and 
then I bit again still harder. It then 
paid a couple more dividends and then 
all was quiet; then they held a meeting 
in New York City and wanted to sell 
more shares, but this time I didn’t bite. 
About a month ago I received a letter 
from Ben T. Tackett, 209 Brown build
ing, Wichita Falls, Texas, stating he 
was a shareholder, much larger than 
I am .and how he has started court 
proceeding against the Buffalo Texas 
Oil Co.’s officers and has been appoint
ed attorney in fact of the oil company 
by the courts of Texas. I am sending 
vou one of the letters of which I have 
received three of the very same reading 
in the last two weeks, so I said to my
self I will ask the Realm of Rascality 
what they know about it and having 
read your warnings about sending good 
money after bad, I am going to abide 
by your decision. G. W. C.

This subscriber makes a frank con
fession of his folly in putting his sav
ings into questionable oil stocks. Ben 
T. Tackett, referred to by the sub
scriber, asks all stockholders to send 
him an amount of money equal to 15 
per rent, of the investor’s holdings, 
which amount i‘. is alleged will pay off 
all the indebtedness of the company. 
But if this indebtedness were liquidat
ed, what assurance have the investors 
that the company would be conducted 
any more satisfactorily than in the 
past? We have no information on 
which to base an opinion as to Mr.

Tackett’s good faith in asking investors 
to forward him the amount of money 
specified, but the records of the past in 
such cases show that the investors who 
respond to' such appeals invariably only 
lose the extra amount. In many in
stances such appeals have proved to 
be only a “come-on” game or in the 
parlance of get-rich-quick promotions 
“reloading.” Most people are more 
easily duped the second time on the 
prospect of recovering the money lost 
on the original investment. Throwing

No Chance.
It was during the impaneling of a 

jury that the following colloquy oc
curred:

“You are a property holder?”
“Yes, your honor.”
“Married or single?”
“I have been married for five years, 

your honor.”
“Have you formed or expressed an 

opinion?”

good money after bad is always a 
dangerous experiment, and our advice 
to this subscriber is not to part with 
another penny on the very slim pros
pect of recovering any part of his orig
inal investment.

Monroe, April 4—A man represent
ing the Chicago Portrait Co. came to 
my house wanting to enlarge pictures. 
He said it would not cost us a cent, 
and he would not be allowed to charge 
for them; all I had to do was to draw 
a card and if I got the card with one 
star on I got one picture enlarged free, 
and if I got a card with two stars I got 
two pictures enlarged, so I was fool 
enough to draw. I got the one, and 
my husband drew and got the two, so 
I signed my name on a piece of paper. 
He read the paper out to me, never 
said anything about my paying any
thing for the pictures. When they 
brought the pictures they wanted $15 
for the two. I did not have the money, 
and could not take them, and I did not 
agree to pay for them in the first place. 
The man who came for the order did 
not bring the pictures around. The 
last man said1 if we did not take them 
and pay for them by the first of May, 
they would come and take some of my 
furniture. They have put claim in the 
hands of a collection agency.

Mrs. J. O.
The above means of securing orders 

needs no comment. The woman’s story 
reveals the scheme in all its nakedness. 
Orders secured by deceptions are not 
binding on the signer, either in law or 
morally.

MOTHER’S DAY
SPECIAL GIFT PACKAGES

CHOCOLATES
ORDER WHILE T H E  ASSORTM ENT IS COMPLETE

N A TIO N A L CANDY COMPANY, IN C.

PUTNAM FACTORY
GRAND RAPIDS, MICHIGAN

Always Sell
LILY WHITE FLOUR
“The Flour the best cooks use”

Also our high quality specialties
Rowena Yes Ma’am Graham Rowena Pancake Flour 
Rowena Golden G. Meal Rowena Buckwheat Compound 

Rowena Whole Wheat Flour 
Satisfaction guaranteed or money refunded.

VALLEY CITY MILLING COMPANY
Grand Rapids, Michigan

Not for five years, your honor.”

100,000 Shares 
NATIONAL PUBLIC 

SERVICE CORPORATION 
Class “A” Common

Fresent Dividend $1.60 per 
share payable quarterly.
Has priority as to dividends 
over Class “B” Stock and in 
case of liquidation or disso
lution has priority over Class 
“B” stock up to $30 per 
share.

IT PARTICIPATES 
EQUALLY AS A CLASS IN 

DIVIDENDS WITH THE 
CLASS “B” STOCK.

Price at Market —  Yielding 
approximately 7.40%

Complete descriptive circu
lar available upon request.

H o w e , S n o w  
€r B e a t l e s  Inc.

Investment Securities 
GRAND RAPIDS 

New York Chicago D etroit 
San Francisco
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Uncle Sam’s Fabulous Wealth Has 
Doubled Since 1912.

In the thirteen years following 1912 
as much wealth was added to this 
country as by all of the accumulations 
up to then since the landing of the 
Mayflower. Thirteen, apparently, is 
not an unlucky number for Uncle Sam. 
This fabulous expansion within so 
short a period is revealed in a new 
computation of the National Industrial 
Conference Board which reckons our 
National wealth in 1925 at $355,300,- 
000,000. The last census estimate of 
1022 showed $320,800,000,000. Not un
til the new figure is set beside records 
of the past does its full size stand out 
in all of its significance.

The figure makes this country not 
only vastly more wealthy than any 
other in the world but reflects a growth 
hitherto unknown in history. It means 
that our National wealth has grown 
nearly 90 per cent, since 1912 and 300 
per cent, since 1900. Stated more 
simply it means that the value of our 
tangible, physical objects has nearly 
doubled since the war broke out in Eu
rope and quadrupled within the last 
quarter of a century. A few references 
to the growth since the Civil War 
shows how rapidly wealth in this coun
try has multiplied. In 1860, the total 
wealth was $16,160.000,000. In 1870 it 
was $30.069,000,000, in 1880 it was $43,- 
642,000,000, in 1890 it was $65,037,000,- 
000 and in 1900 the total was $88,517,- 
000,000. In the rapid expansion of the 
years immediately following it was 
swelled 'by 1904 to $107,104,000,000, 
and by 1912 to $187,739,000,000.

In a sense, of course, the $355,300,- 
000,000 total now reckoned by the Na
tional Industrial Board is fictitious 
since the rise in commodity prices since 
1912 has made the growth seem more 
rapid than in fact it was. Adjusted to 
a 1913 value the National wealth in

1925 becomes $223,900,000,000. On that 
basis the nominal increase in wealth of 
90 per cent, during the thirteen years’ 
period becomes a real increase of 
slightly more than 19 per cent. An 
adjustment of this kind logically 
should be made for the period between 
1900 and 1912 as well, however, and, 
since the average person thinks in 
terms of present dollars, would per
haps confuse as much as clarify the 
comparison.

So much has been said of late about 
the unprecedented expansion in the au
tomobile industry and its contribution 
to our prosperity that many persons 
will conclude that more cars have fig
ured substantially in lifting the total. 
As a matter of fact automobiles in the 
classification are lumped with gold and 
silver as miscellaneous items and the 
entire stock of gold and silver plus all 
of the Nation’s automobiles represent 
less than 3 per cent, of our total Na
tional wealth. Fortunately, the growth 
has been primarily in assets that should 
inspire faith in the foundations of our 
great prosperity and the prospect for 
its continuation.

Paul Willard Garrett.
[Copyrighted, 1927.]

Cuticle Ice.
Menthol - -----------------------  3 grams
Salol ____________________  5 grams
Paraffin ---------  40 gram“
Petrolatum, w h ite ------------- 52 grams

Melt the paraffin and add to it the
petrolatum. Liquify the menthol and 
salol, and add this mixture to the 
melted paraffin and petrolatum, stirring 
until solution is effected. Then mix 
thoroughly while cooling.

Proof.
Willis—What kind of a dog is that 

one of yours?
Gillis—Police dog, I guess. He’s 

always hanging around our cook.

SPORT VISORS FOR SPRING
THE LATEST STYLES,
THE BEST OF COLORS.

We sold hundreds of 
thousands last year and 
this year they are selling 
better than last. Buy an 
assortment. Put in a win
dow display and watch 
them sell like hot cakes.

HERE IS A LIST OF THE VERY BEST SELLERS.
No. V6_Six straps over head, assorted color visors with assorted

color bindings, come assorted colors to d o zen --------1-75 Doz.
No. 80X—Six straps over head, white body with colored edges.

' one-half inch wide, sweat band 1J4 in. wide, assorted colors, 
transparent cloth bound visors with colors to match | j r£Ps
and sweat band, assorted colors to d ozen ........ -$1.75 Doz.

No. 25—With four white one-half inch straps over head, 1J6 m. 
sweat band of same color, assorted colors, white trimmed cel-
iuloid transparent peaks. Price _------ —  - - —  -----$1.75^U°z.

No. 4645—For ladies. Four satin trimmed and bound 2 inch over 
’ head straps, transparent visors, come assorted colors with as

sorted bound v iso rs -------------  -  - - - - - - - - - - - - - - - - - - ^ .T O / J O Z .
No 4654— Ladies’ silk knit, the “Olympic , made with knitted silk 

‘ top straps and sweat bands, all two-color effect with assorted 
color green bound visors. P r ic e ------------------------------

Hazeltine & Perkin* D rag Company
MICHIGAN G rand Rapid*

WHO* F.s a l e  d r u g  p r i c e  c u r r e n t
Prices quoted are nominal, based on market the day of issue.

Acids
Boric (Powd.) — 12)4®
Boric ( X ta l )__  15 0
Carbolic _______ 34 @
C itric  __________ 52 0
M uriatic ______  3)4®
N itric  _________  9 ©
Oxalic _________ 16)4®
Sulphuric _____  3MiG
T a r t a r i c _________40 0

Am m onia 
W ater, 26 d e g .. .  06 G
W ater , 18 deg—  05)4®  
W ater, 14 deg.— 04)4©
C a r b o n a te _____ 20 G
Chloride (G ran. 09 G

B alsam s
C o p a ib a _______  1 00@1 25
F ir  (C anada) — 2 75G3 00
F ir  ( O r e g o n )_ 65®X 00
P eru  ______ — 3 00 ®3 25
Tolu __________ 2 OOG2 25

B arks
C assia  (o rd in ary )- 25® 30
C assia  (Saigon) — 50® 60
S assafras (pw. 60c)1 (Q 60
Soap C ut (powd.)

30c ___________ 18© 25

B erries
Cubeb __________ ©1 00
Fish _____________ 0 26
Ju n ip er _________ 11® 20
Prickly  A s h ____ 0 76

E x trac ts
Licorice _________ 60® 65
Licorice, p o w d .__ 50® 60

Flow ers
A rnica _______ © 75
Cham omile (Ged.) 0 60
Cham omile R om .. © 50

Gums
Acacia, 1 s t _____ 50® 55
Acacia, 2nd ___ 45® 50
Acacia, S o r t s __ 20® 25
Acacia, Pow dered 35® 40
Aloes (B arb  Pow) 25® 35
Aloes (Cape Pow) 25® 35
Aloes (Soc. Pow.) 65® 70
A safoetida _____ 50® 60

Pow. _________ 750  1 00
C a m p h o r_ 96@1 02
G uaiac _________ 0 80
Guaiac, pow’d _ © 90
Kino __ - ______ @1 10

Cotton S e e d ___ 1 25@1 45
C u b e b s ___ ____  6 50®6 75
E igeron _______  7 50@7 75
E ucalyp tus ___ 1 25@1 50
Hem lock, pure_ 2 00@2 25
Ju n ip e r B errie s . 4 50®4 75 
Ju n ip er W ood -  1 50@1 75
Lard, e x tra  ___ 1 55® 1 65
L ard , No. 1 ___ 1 25®1 40
L avender Flow_ 7 50@7 75
Lavender G a r 'n .  85@1 20
Lem on _______  4 50® 4 75
Linseed, raw , bbl. @ 85 
Linseed, boiled, bbl. @ 88
Linseed, bid. less 95@1 08 
Linseed, raw , less 92®1 05 
M ustard, a rtitil. oz. G 36
N eatsfoo t _____  1 2501 35
Olive, pure  ___  3 7504 50
Olive, M alaga,

y e l lo w _______  2 85 @3 25
Olive, M alaga,

green ______ - 2 85®3 25
Orange, Sw eet -  5 00®5 25 
O riganum , p u re .  0 2  60 
O riganum , com’l 1 0001 20
P e n n y r o y a l___  3 2503 50
P e p p e r m in t___  7 00@7 25
Rose, p u r e _ 13 50014 00
R osem ary Flow s 1 2501 60 
Sandelwood, E.

X .__________  10 50010 75
S assafras, tru e  1 750  2 00
S assafras, a r t i ’l 7601 00
S p e a rm in t_____  8 00 0  8 25
Sperm  ________  1 500 1 75
T any  _________  9 000  9 25
T a r U SP  _____  65© 75
T urpen tine, bbl—  0  72
T urpen tine, less 79® 92
W intergreen ,

leaf _________  6 0006 25
W intergreen , sw eet

birch ______ - 3 0003 25
W intergreen , a r t  7501 00
W orm  S e e d ___  6 00 0  6 26
W ormwood ___  9 00 0  9 25

Potassium
B ic a r b o n a te ___  35® 40
B ic h ro m a te ____  15® 25
B ro m id e _______  69® 85
B ro m id e _______  54® 71
C hlorate, gran'U  23® 30
Chlorate, powd.

o r X tal _____  16® 25
Cyanide _______  30© 90
Iodide ________  4 6604 86
P erm anganate

B e l la d o n n a -------
Benzoin _______
Benzoin C om p'd-
B uchu _________
C antharad les __
Capsicum  ______
C atechu ________
Cinchona ______
Colchicum ___ —
Cubebs

0 1  44
0 2  28 
0 2  40 
0 2  16 
0 2  52 
0 2  28
0 1  44
0 2  16 
©1 80 
0 2  76

D igitalis _______  ©2 04
0 1  35
0 2  28 
0 2  04 
0 1  25 
0 1  60 
0 1  56
0 1  44
0 2  62

__________  0 1  SO
Opium _________  O® I®
Opium, Camp. — 0 1  44
Opium, Deodorz’d ©5 40
R hubarb  ----------  0 1  92

G entian
G uaiac _________
Gualac, Am m on._
Iodine _________
Iodine, C olorless.
Iron, C lo .-----------
Kino ___________
M yrrh ---------------
N ux V o m ic a __ -

P a in ts
Lead, red  d r y _14)4016
Lead, w hite dry  14)4016
Lead, w hite oil_14)4015
Ochre, yellow bbl. 0  SV4 
Ochre, yellow less 3 0  6 
Red V enet’n Am. 3)4® 7 
Red V enet'n  Eng. 4 0  8
P u tty  __ !-----------  5 0  8
W hiting, b b l . __  0  4Vfc
W h it in g _______  6)4® 10
L. H. P . P rep__ 2 90 0  3 05
Rogers P r e p ._ 2 900  3 05

15

P ru ssia te ,
P ru ss ia te ,
Sulphate

yellow 
red _

20®
40@

0
35®

Kino, pow dered— ®1 20
M yrrh _________  0  60
M yrrh, powdered 0  65
Opium, powd. 19 65019 92 
Opium, gran . 19 65019 92
Shellac ________  65® 80
Shellac B leached- 70® 85
T ragacan th , pow. 0 1  75
T r a g a c a n t h ____ 1 750  2 25
T urpen tine  _____  0  20

30®
35®

30®
60®

Insecticides
A rsenic ________
Blue V itriol, bbl.
Blue V itriol, less 
Bordea. Mix D ry  13® 
Hellebore, W hite

p o w d e re d _____  18® 30
Insect Pow der 35® 45
L ead A rsena te  Po. 15)4027 
Lime and  S ulphur

D ry _______   8® 28
P a ris  G reen —___  22 0  IS

8 0  20 
007)4 

15 
22

Roots
A lkanet ________
Blood, pow dered-
C alam us _______  35®
Elecam pane, pwd. 25® 
G entian, powd—  20® 
Ginger, African,

p o w d e re d _____
G inger, J am a ica - 
G inger, Jam aica ,

p o w d e re d _____  45©
Goldenseal, ¡pow.
Ipecac, p o w d ._
Licorice ________
Licorice, powd.—
O rris, pow dered-
Poke, pow dered_
R hubarb , powd.— 
Rosinwood, powd. 
Sarsaparilla , Hond.

ground _______  0
S arsaparilla  M exican,
G ly c e r in e _______  32®
Squills _________  35®
Squills, pow dered 600  
Tum eric, powd.— 
V alerian , pow d.—

35 
40 
75 
30 
30

35 
65

60 
0 8  00 
0 6  00 

3 5 0  40 
2 0 0  30
30® 40 
35® 40 

0 1  00 
®  40

90

62 
40 
70 

20® 25 
01  00

Leave*
B uchu __ __-__  8601 00
Buchu, pow dered .
Sage, B u l k _____
Sage, % l o o s e _
Sage, pow dered_
Senna, A le x .___
Senna, T inn. pow. 
U va U r s i _______

Oils
B itte r,

0 1  00 
30 
40 
35 
75 
35 
35

500
30®
20®

Almonds,
tru e  _________  7 50 0  7 75

Almonds, B itte r,
a r t i f ic ia l_____  3 0003 25

Almonds, Sw eet,
tru e  , — _____  1 6001 80

Almonds, Sweet,
im ita tion  ___  1 0001  26

Amber, c r u d e _ 1 2601 60
Amber, rectified 1 5001 76
Anise _________  1 4001 60
B e r g a m o n t___ 11 60011 75
C ajepu t _______  1 5001 75
C assia ________  4 0004 25
C astor _______  1 6001 85
C edar L e a f __ -  2 0002 25
C i t r o n e l la __ __  1 2601 60
C lo v e s _________  2 5002 75
C ocoanut _____  25® 35
Cod L i v e r _____  2 0002 25
Croton ---------  2 0002 25

Seeds
Anise _________  0  35
Anise, powdered 350  40
Bird, I s _______  130  17
C anary  _____ — 10© 16
C araw ay, Po. .30 250  30
C a rd a m o n _____  3 7504 00
C oriander pow. .30 200  25
Dill ___________  15®
F e n n e l l______  250
F lax  ------------------7 )4 0
Flax , g r o u n d __ 07)4®
Foenugreek , pwd. 15®
H em p _________  8®
Lobelia, p o w d ._ @1 60
M ustard , yellow 170 26
M ustard , black— 20 0  25
P o p p y _____  . . . .  16© 30
Q u in c e _________  1 2501 50
Rape ___   -  16© 20
Sabadilla  ______  600  70
Sunflower ______ 11)4® 15
W orm, A m erican 30® 40 
W orm , L ev an t _ 5 0005 25

M iscellaneous
A cetanalid  ____  57®
A lu m _____— — 08®
Alum. powd. and

g ro u n d _-__ _ 09®
B ism uth, Subni

tra te  — ___ - 3 70 0  3 90
B orax x ta l o r

pow dered ___  07® 12
C antharades, po. 1 6002 00
Calomel _______  2 4802 69
Capsicum , pow 'd 35® 40
C a r m in e ___ _— 7 0007 50
C assia  B u d s ___  35® 40
C lo v e s ______    60® 55
Chalk P repa red - 14® 16
Chloroform ___  61® 60
Chloral H y d ra te  1 2001 50 
Cocaine . . . . . .  12 10012 80
Cocoa B u t t e r ___  70© 85
Corks, list, le ss . 40-10%
Copperas _____  2%® 10
Copperas, Powd. 4® 10 
Corrosive Sublm 2 02 0  2 22
Cream  T a r t a r _ 31© 40
C uttle b o n e ____  40© 60
D extrine ____ - — 6© 16
D over’s Pow der 4 000  4 50 
Em ery, AU Nos. 10© 15
Em ery, Pow dered © 16
Epsom  Salts, bbls. © 3)4 
Epsom  Salts, less 3 )4 0  10 
E rgot, pow dered „  0 2  50
Flake, W h i t e _ 15© 20
Form aldehyde, lb. 15)4030
G elatine _______  80© 90
G lassw are, less 55%. 
G lassw are, full case 60%. 
G lauber Salts, bbl. 002)4 
G lauber Sa lts  less 04® 10
Glue, B r o w n __  21©
Glue, Brow n G rd 15®
Glue, W h t e ___ 27)4©
Glue, w hite  grd. 25®
Glycerine _____  34®
H o p s ___ ____ — 70®
Iodine _________  6 4507 00
Io d o fo rm ______  8 000 8 30
Lead A c e t a t e _ 20® 80
M ace _________  0 1  68
M ace, pow dered- ©1 60
M enthol ——   7 8008 60
M orphine ___ 11 18011 93
N ux V o m ic a ___  0  30
N ux Vomica, pow. .1 5 0  25 
Pepper black, pow. 40© 60 
Pepper, W hite, pw. 60® 65 
P itch , B urgudry  20© 25
Q uassia  -------- — 12® 16
Quinine, 5 oz, cans  g  59 
Rochelle S a lts  “ “

30
20
35
35
54
85

20
4 0 ________________
15 S a c h a r in e _____  2 6002 7615 ----
25 
15

22
40
30
25

T inctu res
Aconite ________
Aloes __________
A rnica _________
A safoetida --------

© 1 80 
0 1  56 
0 1  44 
©2 28

S alt P e t e r --------  110
Seldlitz M ix ture- 300
Soap, g r e e n -----  150
Soap m o tt cash  22)4® 
Soap, w hite  castile

case _______  ®1* 60
Soap, w hite  castile

less, p e r b a r _ 0 1  46
Soda A s h ---------  3® 10
Soda B icarbonate  3)4® 1°
Soda, S a l _____  02)4® 08
S pirits  C am phor 0 1  20
Sulphur, r o l l ----- 3)4© 10
Sulphur, SuM. — 4)4© 10
T am arinds ___ — 20® 25
T a r ta r  E m etic  „  70© 75
T urpen tine , Ven. 60 0  75
V anilla  Ex. pure  1 6002 00 
V anilla  Ex. pure  2 250  2 60 
Zinc Sulphate  — 00 0  U
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mail

ing and are intended to be correct at time of going to press. Prices, however, 
are liable to change at any time, and country merchants will have their orders 
filled at market prices at date of purchase.

ADVANCED DECLINED
Smoked Ham sLard

C urran ts F ru it Cans

C H EESE.
R o q u e f o r t____________ 66
K ra ft, sm all item s  1 66 
K ra ft, A m erican  — 1 66 
Chill, em ail t in s  _  1 66 
P im ento , sm all tin s  1 66 
R oquefort, sm . tin s  2 26 
C am em bert, sm . tin s  2 26 
W isconsin P la ts  s a d

D a i s i e s _____________ 27
Longhorn ____________ 27
M ichigan F l a t ________ 26
New Y ork New 1926 _32
Sap S a x o ____________ 38
B rick  ________________ 28

AMMONIA
Arctic, 10 ox., 3 dz. cs. 3 76
A rctic, 16 ox., 2 dz. cs. 4 00
A rctic, 32 oz., 1 dz. cs. 3 00
Q uaker, 36, 12 ox. case  3 86

P o s t’s B rands.
G rape-N uts, 24s -------- 3 80
G rape-N uts, 1 0 0 s -------2 75
In s ta n t Postum , No. 8 5 40 
In s ta n t Postum , No. 9 5 00 
In s ta n t Postum , No. 10 4 60 
Postum  Cereal, No. 0 2 26 
Postum  Cereal, No. 1 2 70 
P ost T oasties, 36s — 2 85 
P o s t Toasties, 24s — 2 85 
P o s t’s B ran , 24s 2 70

AXLE GREASE
48, 1 l b . --------------------- * *6
24. 3 lb. --------------------- f  00
10 lb. pails, per doz. 8 50 
16 lb. pails, per doz. 11 66 
25 lb. pails, per doz. 10 60

BAKING POW DERS 
A rctic, 7 oz. tum bler 1 86 
Queen F lake, 16 oz., dz 2 26
Royal, 10c, d o z . -----  96
Royal, 6 oz., d o . ----- 2 70
Royal, 12 oz., doz. __ 6 20
Royal, 6 l b . ------------ 31 20
Rocket, 16 oz., doz—  1 25

K. C. B rand
P e r case

4 doz. ___ — 3 70
4 doz. ,i ■------5 60
4 d o z .__ —  7 20
4 d o z . _____ 9 20
2 doz. ____8 80

__ ____ _ I  d o z .___ _8 86
101b! size, % d o z . ----- 6 76
F re ig h t prepaid  to  jobbing 
po in t on case goods. 
T erm s: 30 days n e t o r 2%
cash d iscount If rem ittance  
reaches us w ith in  10 days 
from  da te  o f invoice. Drop 
sh ipm ents from  factory.

BEE CH -N U T BRANDS.

10c size, 
16c size, 
20c size, 
25c size, 
60c size, 
80c size,

M ints, a ll f l a v o r s -----  60
Gum ________________  7«
F ru it  D r o p s --------------
C a r a m e ls ------------------- *0
Sliced bacon, large — 6 40 
Sliced bacon, m edium  3 30 
Sliced beef, m edium  -  2 80 
G rape Jelly, large —  4 60 
G rape Jelly, m edium — 2 70 
P e a n u t b u tte r, 16 oz. 4 25 
P e an u t b u tte r, 10% oz. 2 90 
P ean u t b u tte r, 6% oz. 1 85 
P ean u t b u tte r, 3% oz. 1 20 
P repared  S paghetti __ 1 40 
Baked beans, 16 oz—  1 40

BLUING 

The O riginal 

Condensed

2 os., 4 dz. cs. 2 00
3 oz., 3 dz. cs. 3 76

POODSBREAKFAST
Kellogg’s B rands.

Corn F lakes, No. 136 2 85 
Corn F lakes, No. 124 2 85 
Corn F lakes, No. 102 2 00
Pep, No. 224 _______ 2 70
Pep, No. 202 _______ 1 76
K rum bles, No. 424 —  2 70 
B ran  F lakes, No. 624 2 26 
Bran Slakes, No. 602 1 60

BROOMS
Jew ell, d o z . --------------- 6 25
S tandard  P arlo r, 23 lb. 8 25 
F ancy  Parlor, 23 lb .— 9 25 
Ex. F ancy  P a rlo r 26 lb. 9 76 
Ex. Fey. P a rlo r 26 lb. 10 00
Toy --------------------------- 1 75
W bisk, No. 3 --------------2 76

BRUSHES
Scrub

Solid B ack, 8 i n . ------ 1 60
Solid B ack, 1 i n . ------ 1 76
P oin ted  E n d s ----------- 1 *6

Stove
Shaker --------------------- J *0
No. 60 ----------------------- 8 00
P eerless -------------------2 60

Shoe
No. 4 - 0 -------------------- * J6
No. 2 0 _______________ * 00

BUTTER COLOR 
D a n d e lio n _____ - ——  2 86

CANDLES
E lec tric  L igh t, 40 lbs. 12.1 
Plum ber, 40 lbs. _—— 12.8
Paraffine, 6s ____ —  14%
Paraffine, 1 2 s _______ 14%
W lc k in g -------- ---------- 40
Tudor, 6s, p e r box ___ 80

CANNED FR U IT 
Apples, 3 lb. S tan d ard  1 60
Apples, No. 1 0 _ 4 6006 76
Apple Sauce, No. 10 8 00 
Apricots, No. 1 1 7602 00
Apricots, No. 2 ----------3 00
A pricots, No. 2% 8 4008 90 
A pricots, No. 10 8 50011 00 
B lackberries, No. 10 8 60
B lueber’s, No. 2 2 0002 75 
Blue berries, No. 10— 14 09
Cherries, No. 2 ----- 3 76
C herries, No. 2% —— 4 60 
C herries, No. 10 —  14 00
Loganberries, No. 2 _3 00
L oganberries, -No. 10 10 00 
Peaches, No. 1 1 6002 10
Peaches, No. 1, sliced 1 25
Peaches, No. 2 —----- 2 76
Peaches, No. 2% Mich 3 26 
Peaches, 2% Cal. 3 0003 25 
Peaches, 10, Mich. — 8 60
Pineapple, 1 s i . -------1 76
Pineapple, 2 sli. --------* JO
P ’apple, 2 br. s i . ----- 2 40
P ’apple, 2%, s l i . -------J 00
P ’apple, 2, c r u . ____ 2 60
Pineapple, 10 cru . — 9 00.
Pears , No. 2 -----  J  16
Pears, No. 2% ——— 3 60 
Plum s, No. 2 — 2 400 2 60
Plum s, No. 2 % ----------2 90
R aspberries, No. 2 blk 3 25 
R aspb’s, Red, No. 10 18 60 
R aspb 's  B lack, . . . .

No. 10 ____________ 13 00
R hubarb , No. 10 4 7 50  5 60 
S traw berries , No. 10 12 60 

CANNED FISH 
Clam Ch’der, 10% ox. 1 36
Clam Ch.. No. 3 ------- - J 60
Clam s, S team ed, No. 1 2 00 
Clams, M inced, No. 1 3 26 
F innan  H addie, 10 oz. 3 80 
Clam Bouillon, 7 oz— 2 60 
Chicken H addie, No. 1 2 76 
F ish  F lakes, sm all — 1 86 
Cod F ish  Cake, 10 ox. 1 35 
Cove O ysters, 6 oz. _ 1 66 
L obster, No. %, S ta r  2 90
Shrim p, 1, w e t -------- 1 90
S ard ’s, % Oil, K ey — 6 10 
Sardines, % Oil, k ’less 5 50 
Sardines, % Sm oked 6 76 
Salmon, W arrens, %s 2 80
Salmon, Red A laska 3 10
Salmon, Med. A laska 2 85
Salmon, P in k  A laska 1 85
Sardines, Im. %, ea. 10028 
Sardines, Im., %, ea. 25
Sardines, C a l ._ 1 6601 80
T una. %, Albocore „  96
T una, %s, C urtis, dox. 2 20 
T una, %s, C urtis, doz. 3 60 
T una , Is, C urtis, doz. 7 00

CANNED MEAT 
Bacon, Med. B eechnut 3 30 
Bacon, Lge. B eechnut 6 40
Beef, No. 1, C o rn e d_2 10
Beef, No. 1, R o a s t___ 3 10
Beef. No. 2%, Qua. sU. 1 60 
Beef, 3% oz. Qua. sli. 2 00 
Beef, 5 oz.. Qua. slL 2 75 
Beef, No. 1, B 'nu t, sli. 4 50 
B eefsteak  & Onions, s  3 46 
Chili Con Ca., Is  1 3501 46
Deviled H am , %s -_2 20
Deviled H am , %s —  3 60 
H am burg  S teak  &

Onions, No. 1 ____ 3 16
P o tted  Beef, 4 o z . __ 1 10
P o tted  M eat, % Libby 62% 
P o tted  M eat, % Libby 92% 
P o tted  M eat, % Qua. 90 
P o tted  H am , Gen. % 1 86 
V ienna Saus., No. % 1 46 
V ienna Sausage, Q ua. 95 
Veal Loaf, M e d iu m _2 65

Baked Beans
Cam pbells, lc  free  5 — 1 15 
Q uaker, 18 oz. — —  86
Frem ont, No. 2 ___ — 1 10
Snider, No. 1 . —------- 96
Snider, No. 2 ----------- 1 85
V an Camp, s m a l l ----- 86
V an Cam p, M e d .___ 1 15

CANNED V EGETABLES.
A sparagus.

No. 1, G reen tip s — 3 76 
No. 2%, L arge  G reen 4 60
W. B eans, c u t 2 1 4501 75
W . B eans, 1 0 ----------7 60
G reen B eans, 2s 1 4602 26 
G reen Beans, 10s — 0 7  60 
L. B eans, 2 g r. 1 3502 65 
L im a B eans, 2s, Soaked 96
R ed Kid, No. 2 -------- 1 26
B eets, No. 2, wh. 1 750  2 40 
B eets, No. 2, c u t 1 1001 >6
B eets, No. 3, c u t ---- - 1 60
Corn, No. 2, s tan . — 1 10 
Corn, Ex. s tan . No. 2 1 36 
Corn, No. 2, Fan . 1 8U02 36 
Corn, No. 10 „  8 00010 76 
H om iny, No .3 1 0001 16
O kra, No. 2, whole — 2 00
O kra, No. 2, c u t -----  1 66
D ehydrated  Veg. Soup 90 
D ehydrated  P o ta toes, lb. 46 
M ushroom s, H otels — 38 
M ushroom s, Choice, 8 oz 45 
M ushroom s, Sur E t r a  60
Peas, No. 2, E  J . ___ 1 66
Peas, No. 2, Sift,

Ju n e  - _______ _____ 1 85
Peas, No. 2, Ex. SifL

E, J .  r.-----— 2 26
P eas, Ex. F ine, F rench  26 
Pum pkin , No. 3 1 3601 69 
Pum pkin, No. 10 4 00 0  4 76 
P im entos, %, each  12014 
Pim entoes, %. each  — 27
Sw’t  P o tatoes, No. 2% 2 26 
S au erk rau t, No.3 1 3501 60 
Succotash, No. 2 1 660  2 60 
Succotash, No. 2, g lass  2 80 
Spinach, No. 1 ———— 1 25 
Spnach, No. 2— 1 6001 90 
Spinach, No. 3— 2 2602 50 
Spinach, No. 10- 6 5007 00 
Tom atoes, No. 2 1 2001 30 
Tom atoes, No. 8, 1 9002  26 
Tom atoes, No. 10— 0 8  00

CATSUP.
B -n u t, s m a l l _________ 1 90
Lily of Valley, 14 oz—  2 60 
Lily of Valley, % p in t 1 76 
P aram oun t, 24, 8s —  1 45
P aram oun t, 24, 1 6 s _2 40
P aram oun t, C a l . ----- 14 00
Sniders, 8 o z . -------------1 76
Sniders, 16 o z . -------- — 2 55
Q uaker, 8% oz. ----------1 26
Q uaker, 10% o z . -------- 1 46
Q uaker, 14 oz. ----------- 1 90
Q uaker, Gallon G lass 13 00 
Q uaker, Gallon T in  — 9 00

CHILI SAUCE
Snider, 16 oz. -------------3 30
Snider, 8 oz. -------- -— 2 30
Lilly Valley, 8 oz. 2 25
Lilly Valley. 14 o z ._2 25

OYSTER COCKTAIL.
Sniders, 16 o z . ________ 3 30
Sniders, 8 o z . _______ 2 30

CHEW ING GUM.
A dam s B lack  J a c k ----- 65
A dam s B lo o d b e r ry ----- 66
A dam s D e n ty n e _____ —  66
A dam s Calif. F r u i t ----- 65
A dam s Sen Sen — ----- 66
B eem an’s  P e p s i n -------- 66
B eechnut W ln te rg reen - 70 
B eechnut P ep p erm in t _ 70 
B eechnut S pearm in t - — 70
D oublem int _________ — 66
P epperm in t, W rig leys — 65
S pearm int, W r g i le y s_65
Ju icy  F ru i t  — ------- — -  66
W rigley’s  P -K  ------------ 66
Zeno -------------- — ——  65
T eab erry  ----------------------66

COCOA.
D roste 's  D utch , 1 lb .— 8 50 
D roste 's  D utch , % lb. 4 60 
D roste 's  D utch , % lb. 2 36 
D roste’s  D utch , 5 lb. 60
Chocolate A p p le s ----- _ 4 60
P astelles, No. 1 --------12 60
P astelles , % l b . -----------J  60
P a in s  De C a f e ------------ J 00
D roste ’s  B ars, 1 doz. 2 00
D elft P a s t e l l e s ---------- 2 15
1 lb. Rose T in  Bon

B o n s ------- -- ----------- 78 00
7 os. Rose T in  Bon

B ons _______________ » 00
13 os. Crem e De C ara-

q u o ________________ 1« 2°
12 oz. R o s a c e s __ — 10 80
% lb. R o s a c e s __ —  7 80
% lb. P a s t e l l e s --------8 40
L angues De C h ats  — 4 80

CHOCOLATE.
B aker, C aracas, % s ---- 87
B aker, C aracas, % s ---- 85

COCOANUT 
D unham ’s

15 lb. case, %s and  %s 48
15 lb. case , % s -------------*7
15 lb. case, % s -------------46

MILK COMPOUND 
H ebe, Tall, 4 doz. — 4 60 
H ebe, B aby, 8 do. — 4 40 
Carolene, Tall, 4 doz.3 80 
Carolens, B aby —- —  3 60

EVAPORATED MILK 
Q uaker, Tall, 4 doz. — 4 76 
Q uaker, Baby, 8 doz. 4 65 
Q uaker, Gallon, % dz. 4 60 
C arnation , Tall, 4 doz. 6 00 
C arnation . B aby, 8 dz. 4 90 
O atm an’s  Dundee, T a ll 6 00 
O atm an’s  D ’dee, B aby  4 90
E very  Day, T a l l ----- 6 00
E very  D ay, B aby —— 4 90
P e t, T a l l ____________ 6 00
P e t, B aby, 8 o z . -------- 4 90
B orden’s  T all — -------5 00
B orden 's B a b y -------- 4 90
V an Camp, T a l l ____ 4 90
V an Camp, B aby —  3 75

CIGAR8
G. J .  Johnson 's  B rand

G. J . Johnson  Cigar,
1 0 c _____________ — 76 00

W orden G rocer Co. B rands
K ing E d w a r d _______ 87 60
M aster Piece, 60 T in .  85 00
C anadian  C l u b --------  35 00
L ittle  T o m __________ 37 60
Tom  Moore M onarch 75 00 
Tom  Moore P a n e tr ls  66 00 
T . Moore Longfellow 95 00 
W ebster Cadillac —  76 00 
W ebster K nickbocker 95 00 
W ebster Belm ont— 110 00 
W ebster SL Reges 125 00 
B ering  Apollos —— 96 00
B ering  P a l m i t a s _116 00
B ering  Delioses —— 120 00
B ering  F a v o rita  - ___ 135 00
B ering  A lbas - - - - - -  160 00

CONFECTIONERY 
S tick  C andy P a lls

S t a n d a r d --------------—
Jum bo  W r a p p e d ------- 19
P ure  S ugar S ticks 600s 4 20 
Big S tick, 20 lb. case 18

DRIED FR U ITS
Apples

N. Y. Fey., 50 lb. box 16% 
N. Y. Fey., 14 oz. pkg. 16 

A pricots
E vapora ted , Choice — 28 
E vaporated , F an cy  — 33 
E vaporated , Slabs — 26 

C itron
10 lb. b o x ----------- -----  69

C u rran ts
Package^, 14 oz. —— 17 
Greek, Bulk, l b . ____ 17

D ates
D rom edary, 3 6 s ----- 6 76

Peaches
Evap. C h o ic e ----------- 21
Evap. Fix. F ancy , P . P . 30 

Peel
Lemon, A m erican ----- 80
Grange, A m e ric a n ----- 80

Raisins
Seeded, b u l k ___ - —  10
Thom pson 's s 'd les  b lk  9% 
Thom pson’s  seedless,

15 oz. ______________ 10%
Seeded, 15 o z . ----- — — 12%

C alifornia P runes 
900100, 25 lb. boxes—©07 
60070, 25 lb. boxes—009%  
50060, 25 lb. boxes—0 1 0  
40 0  50, 25 lb. boxes—01 1  
30040, 25 lb. boxes—©14 
20 0  30, 25 lb. boxes—02 0

FARINACEOUS GOODS 
B eans

Med. H and  P icked  — 66
Cal. L i m a s _________ 19
Brown, Swedish . . . . . .  08
Red K i d n e y ------------- H

F arin a
24 p a c k a g e s ----------- 8 60
Bulk, p e r 100 l b s . ----- 08%

Hominy
P earl, 100 lb. sacks  — 3 60 

M acaroni 
M ueller’s  B rands 

9 oz. package, per doz. 1 30 
6 oz. package, pe r oaae 2 60

CLOTHES LIN E.
H em p. 60 f t . ___  2 0002 26
T w isted  Cotton,

BO f t . _______  3 6004 00
B raided. 60 f t . ----- - - 3  26
s . i h  C o r d ___  3 6004 00

Bulk Goods
Elbow, 20 lb. — ----------69
E gg Noodle, 10 lbs, — 16 

P earl B arley
C hester  --------— —— J  60
0000 -----------------------------J 00
B arley  G rits  6 60

P eas
Scotch, lb. —— 66%
Split, lb. y e l lo w -------- 68
Split g r e e n -------- —  06

Sage
E a s t In d ia  ——. . . . —— 16 

TapiocaISO. 12, UBOO., inn lh nocks 09
Chocolate N u t Bolls .  1 80 g g f  d o £  4 06
Maxmolia C h o c ------- 1 «  g ro m e d a ry  ln s ta n t  „  3 50

FLAVORING EXTRACTS

f  HUME GROCER CO A
1 tMKUl I
V m enai, mes J

C O FFE E ROASTED 
1 lb. Package

M e l r o s e ------------------------ J4
L ib erty  ------------------------ 24
Q u a k e r ------------------------ 41
N edrow  ________________ 39
M orton H ouse -------------- 45
R e n o -----------------------------J6
Royal C l u b -------------------40

Mixed Candy
K indergarten  ----- ----- — 17
L e a d e r -------------------------- J*
X. L. O . ----------------------- I f
F rench  C r e a m s -------------«
P a ris  C r e a m s -------------- 1*
G rocers ------------------—  U

Fancy Chocolates
5 lb. Boxes 

B itte rsw ee ts , A ss 'ted  1 70 
Choc M arshm allow  D p 1 70 
Milk Chocolate A  A  1 70
Nibble S t i c k s ----------- 1 86
No. 12, Choc., L ig h t -  1 65 
Chocolate Nul 
M agnolia Choc

Gum D rops P a lls
A n i s e ------------------------- I f
Cham pion G u m s ----------«
ChaUenge G u m s ----------1«
F avorite  ---------------- —  j*
Superior, Boxes —----------31

Lozenges F a ils  
A  A. Pep. Lozenges 18 
A. A. P in k  Lozenges 16 
A. A. Choc. Lozenges 16
M otto H e a r ts  -------------1*
M alted M ilk Lozenges 21

H ard  Goode P a ils
Lem on D rops -------—  }*
O. F . H orehound d p s . — »
A nise S q u a r e s -------------*•
P e a n u t S q u a r e s ----------- JJ
H orehound T ab le ts  —— *•

Cough Drops
P u tn a m ’s  -------------
Sm ith  B r o s . ----------

B xs  
1 86 
1 60

P ackage Goods 
Creamery Marshmallows 

4 oz. pkg., 12s, c a r t. 16 
4 os. pkg., 48s, case  3 40

Dos.
PU R E Lemon

1 3 6 __  % ounce —  1 85
1 8 0 __ 1% ounce —  1 1«
3 20 __ 2% ounce —  3 20
3 00 __ 2 ounce —  3 00
6 60 II- 4 ounce —  6 60

UNITED FLAVORING 
Colored

Im ita tio n  V anilla
1 ounce, 10 cen t, doz. 96
2 ounce, 15 cen t, dos. 1 26
2 ounce, 25 cen t, doz. 2 00
4 ounce, 80 cen t, do*. 2 26

jiffy Punoh
3 doz. C a r to n --------

A ssorted  flavors.
t  96

M cLaughlin’s K ept-F resh
V accum  packed. A l w a y s ----- ---------- - _
fresh . Com plete line  o f Mich. S ugar Ca., 24, 5e 8* 
h igh -g rade  bu lk  coffees, p a l  O M ine, 24, 5c —— SO 
W . F . M cLaughlin & Co., M alty M ilkies, 24. 6c —

Specialties
W aln u t F u d g e -------------**
P ineapple F u d g e -------- *1 FLOURTtailn.n Bon Bons —  17 
B anquet C ream  M in ts- 28 v. C. Milling Co. B rands
Silver K ing M.Mallows 1 60 Llly w h i t e ----- ----------- 9 90
W aln u t Sundae, 24, 5c 80 H arveat  Q ueen --------9 60
N eapolitan , 24, 6 c ----- - 10 y e s  M a'am  G raham ,

~  “ 6 0 s ________________ * 49

Chicago.

Maxwell H ouse Coffee.
lb. tin s  -----------------  47
lb. tin s  ___________ 1 39

B o-K a-T o-K a, 24, 6c — 80

Coffee E x trac ts
M. Y., p e r 1 0 0 --------  12
F ran k ’s  50 pkgs. — 4 25 
H um m el’s  60 1 lb. 10%

c o n d e n s e d  m i l k
Leader, 4 d o z . -------—  •  76
Eagle, 4 d o s .________6 00

50100
500

1000

COUPON BOOKS 
Econom ic g rade 2 60 
Econom ic g rade  4 60 
Econom ic grade 20 00 
Econom ic g rade  37 60 

W here 1,000 books a re  
ordered a t  a  tim e, specia l
ly  p rin ted  fron t cover is 
fu rn ished  w ithou t charge.

CREAM OF TARTAR 
6 lb. boxes . — ----------- 88

FR U IT  CANS 
F . O. B . G ra n d  B a p ld s  

M ason
H alf p i n t ----------------------- 7 76
One p i n t ------------------------ 7 76
One q u a r t ------------------ 9 10
H alf gallon -------------12 16

Ideal G lass Top. 
Rubbers.

H alf p i n t ________________ 6 60
One p i n t ________________ 9 30
One q u a r t --------------------- 11 16
H alf g a l lo n -------------16 40



A pril 6, 1927 M I C H I G A N  T R A D E S M A N 29

GELA TIN E

doz. case — 6 00
__ _ doz. case_3 60

One doz. free w ith  6 cases
Jello-O , 3 doz. ----------- 3 46
M inute. 3 d o z . -------------4 06
Plym outh, W h i t e ----- 1 56
Q uaker, 3 doz. ----------3 56

JE L L Y  AND PRESERV ES 
P ure , 30 lb. palls - - —3 30 
Im itation , 30 lb. pails 1 75 
P u re , 6 oz„ A sst., doz. 1 10 
Buckeye, 18 oz., doz. 2 00

JELL Y  GLASSES
8 oz., per doz. ----------

OLEOMARGARINE 
Van W estenbrugge B rands 

Carload D istribu to r

OLIVES M utton
Bulk, 5 gal. k e g -----  9 00 Good -----------------------
Q u art J a r s ,  d o z e n _ 6 00 M edium ------------------- 1®
Bulk, 2 gal. k e g -----  3 75 P oor ------------------------13
P in t, J a r s ,  d o z e n ----- 3 35
4 oz. J a r ,  plain, doz. 1 35 Pork
5% oz. J a r ,  pi., doz. 1 60 L igh t h o g s ---------------- 1®
9 oz J a r ,  plain, doz. 2 35 M edium hogs -----------16
20 oz. J a r ,  PI. do—  4 25 H eavy h o g s ------------- 15
3 oz. J a r ,  S tu., doz. 1 36 Loins, Med. ------------- 21
6 oz. J a r ,  stuffed, dz. 2 60 B u tts  ________________ 21%
9 oz. J a r ,  stuffed, doz. 3 60 shou lders  -----------------1°
12 oz. J a r , Stuffed, Spareribs ----------------- 1§

doz. _________  4 50@4 75 N eck bones --------------07
20 oz. J a r ,  stuffed  dz. 7 00

PARIS GREEN PROVISIONS
%s ___________________ 31 B arreled Pork
Is  ________________ - —-  29 C lear B a c k   30 00032 00
28 an d  5 s  __________ -  27 s h o r t  C ut C lear 31 00033 00

37

Nucoa, 1 l b . _________ 21
N ucoa, 2 and  5 l b . _20%

W ilson & Co.’s B rands 
Oleo

C e r tif ie d _____________ 24
N u t _________________  18
Special R o l l_________ 19

M ATCHES
Swan, 144 -----------------  4 75
Diam ond, 144 box- ----- 6 00
S earchlight, 144 box— 6 00 
Ohio R ed Label, 144 bx  4 20 
Ohio B lue Tip, 144 box 6 00 
Ohio B lue Tip, 720-lc 4 50
Blue Seal, 144 --------  5 60
Reliable, 144 -----------  4 35
Federal. 1 4 4 ----- --------5 80

Safety  M atches 
Q uaker, 6 gro. case— 

MINCE MEAT 
None Such, 4 doz. — 6 47 
Q uaker, 3 doz. case __ 3 60 
Libby, Kegs, w et, lb. 

MOLASSES

4 25

22

Gold B rer R abbit 
No. 10, 6 cans to  case 6 20 
No. 5, 12 cans to  case 6 45 
No. 2%, 24 cans  to  cs. 6 70 
No. 1%, 36 cans to  cs. 5 50 

Green B rer Rabbit 
No. 10, 6 cans to  case 4 95 
No. 6, 12 cans to case  5 20 
No. 2%, 24 cans to  cs. 5 45 
No. 1%, 36 cans  to  cs. 4 55 

A unt Dinah B rand 
No. 10, 6 cans to  case 3 25 
No. 6, 12 cans to  case 3 50 
No. 2%, 24 cans to  cs. 3 75 
No. 1%, 36 cans  to  cs. 3 20 

New Orleans
F ancy  Open K e ttle  —  74 
Choice ------------------------ 5?
F a ir

PEA NU T BUTTER

Bel Car* Mo B rand
24 1 lb. T i n s --------------
8 oz., 2 do. in c a s e -  
15 lb. p a i l s -----------------
25 lb. p a i l s ----------------

Dry S a lt M eats 
D S Bellies — 18-20 0  20-22

Lard
P u re  in  tierces -------- 13%
60 lb. t u b s ___advance %
50 lb. t u b s ___advance %
20 lb. p a l l s ___advance %
10 lb. p a i l s ___advance %
5 lb. p a i l s ___advance 1
3 lb. pails ___ advance 1

Compound t i e r c e s ------12
Compound, t u b s -------- 12%

Sausages
Bologna ----------------------1“
L iver ------------------------ 1*
F ran k fo rt --------------J*
P ork  ____________  18020
V e a l --------------------------- J9
Tongue, Jellied  ----------35

Lake H erring  
% bbl., 100 l b s . -------- 6 50

Mackerel
Tubs, 100 lb. fncy fa t 24 50
Tubs, 50 c o u n t _____ 9 00
P ails , 10 lb. F ancy  fa t  2 00

W hite Fish
Med. Fancy, 100 lb. 13 00

SHOE BLACKENING 
2 in  1, P aste , doz. __ 1 35 
E. Z. Com bination, dz. 1 35
D rl-Foot, doz. ______ 2 00
Bixbys, Doz. -------------1 35
Shinola, doz. ------------- 90

STOVE POLISH
Blackine, per d o z ._1 35
B lack Silk Liquid, dz. 1 40 
B lack Silk P as te , doz. 1 25 
Enam eline P as te , doz. 1 35 
Enam eline Liquid, dz. 1 35 
E. Z. L iquid, per doz. 1 40
R adium , per d o z . ----- 1 85
R ising Sun, per doz. 1 35 
654 Stove Enam el, dz. 2 80 
Vulcanol. No. 5, doz. 95 
Vulcanol, No. 10, doz. 1 35 
Stovoil, per doz. -------3 00

SALT
Colonial, 24, 2 l b . -----  95
Colonial, 36-1% - - - - -  1 25

H eadcheese

PETROLEUM  PRODUCTS 
Iron B arre ls  

Perfection  K erosine — 14.6 
Red Crown Gasoline,

T an k  W a g o n ----------16.7
Soiite G a s o lin e ______ 19.7 H am s, Cer., 14-16 lb.
Gas M achine G asoline 40.1 H am s, C ert., Skinned
V. M. & P . N ap h th a  21.6 16-18 lb. ---------------
Capitol C y lin d e r  - — 39.2 H am , dried  beef

Smoked M eats

18

@30
85

A tlan tic  Red E ngine— 21.2 
W in te r B lack ----------- 12.2

(potarine
K nuckles -------------- @32

C alifornia H a m s ----- @18
Picnic Boiled

H a m s -----------— 20 @22
Boiled H a m s ___ 45 @45
Minced H a m s -----  @19
B a c o n ________ — 24 @36

Colonial, Iodized, 24-2
Med. No. 1 B b l s . -----
Med. No. 1, 100 lb. bg. 
F a rm e r Spec., 70 lb. 
P ack ers  M eat, 50 lb. 
C rushed Rock for ice 

cream , 100 lb., each  
B u tte r Salt. 280 lb. bbl. 4 24
Block, 50 lb. -----------  60
B aker Salt, 280 lb. bbl. 4 10
100, 3 lb. T a b l e -------- 5 75
70, 4 lb- Table ______ 6 25
28, 10 lb. T a b l e _____ 5 00
28 lb. bags. Table — 42
Old H ickcory, Smoked,

6-10 lb. ___________  4 80

W A S H IN G  P O W D E R S  
Bon Ami Pd, 3 dz. bx 3 75 
Bon Ami Cake, 3 dz. 3 25
Brillo _______________  85
Cllmaline, 4 doz. ----- 4 20
G randm a, 100, 5 c ----- 4 00
G randm a, 24 L arge -  3 75
Gold D ust. 1 0 0 s_____ 4 00
Gold D ust, 12 L arge 3 20
Golden Rod, 24 --------  4 25
Jinx , 3 doz. --------------4 50
L a F rance  Laun., 4 dz. 3 60
L u s te r Box, 54 ------- 3 75
Old D utch Clean. 4 dz 3 40
Octagon, 6 0 s ____ ____ 4 00
Rinso, 40s ______- —  3 20
Rinso, 2 4 s ---------------- 6 25
Rub No More, 100, 10

oz. —-__ - ______ —  3 85
Rub No More, 20 Lg. 4 00 
Spotless C leanser, 48,

20 oz. _____ —_—— 3 85
Sani Flush , 1 doz. — 2 25
Sapolio, 3 doz. -------- 3 16
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00 
Snowboy, 24 L arge — 4 80
Speedee, 3 doz. -------- 7 20
Sunbrite, 72 d o z . ----- 4 00
W yandotte, 48 --------  4 75

S P IC E S  
W hole Spices

Allspice, J a m a i c a ----- @24
Cloves, Z anzibar ___ @40
Cassia, C anton ______ @25
C assia, 5c pkg., doz. @40
Ginger, A f r i c a n _____ @15
Ginger, Cochin ______ @30
M ace, Penang  ----------110

Iron B arrels
L igh t ----------  62.2
M e d iu m ________ - — -  64.2
H eavy  ____________ 66.2
Special heavy ------------- 68.2
E x tra  h e a v y __________ 70.2
T ransm ission  Oil --------62.2
Flnol, 4 oz. cans, doz. 1 60 
Finol, 8 oz. cans, doz. 2 25
Parow ax, 100 lb. ____  9.3
Parow ax . 40, 1 lb. — 9.5
Parow ax , 20, 1 lb. — 9.7

PICK LES 
Medium Sour

Beef
Boneless, rum p  28 00@30 00 
Rump, new  — 29 00@32 00

Mince M eat
Condensed No. 1 car. 2 00 
Condensed B akers  b rick  31 
M oist in g l a s s ----------- 6 00

P ig ’s  Fee t 
Cooked in  V inegar

% bbls. _____________ 2 60
% bbls.. 35 lbs-------------J  60
% b b ls . -------------------- J
l  bbl. --------------------  J®
K its, 15 lbs. ----------- J 76
% bbls., 40 lbs. ---------- 3 60
% bbls., 80 l b s . ------------5 00

C asings
Hogs, Med., p e r lb. —@65
Beef, round s e t ___ 23@36
Beef, m iddles, s e t— @1 50 
Sheep, a  s k e i n ----- @2 65

RICE
F ancy  Blue R o s e ----- 06%
F ancy  H ead  —--------- 09
B roken --------------------03%

ROLLED OATS 
Silver F lake, 12 Fam . 2 25 
Q uaker, 18 R egular — 1 80 
Q uaker, 12s Fam ily  — 2 70

Mled, No. 1 ---------- @24
Mixed, 5c pkgs., doz. @45
N utm egs, 70@90 -------@78
N utm egs, 106-110____ @70
Pepper, B lack ----------- @45

P ure  Ground in Bulk
Allspice, J a m a i c a _-  @18
Cloves, Z anzibar -------@46
C assia, C anton _____ @26
Ginger, Corkin -------- @38
M ustard  ____________ @32
M ace, P enang  ______ 1 30
Pepper, B la c k _______ @50
N utm egs ----------------- @75
Pepper, W hite  —___ @60
Pepper, Cayenne ----- @32
P aprika , Spanish ----- @42

Seasoning
Chill Pow der, 1 5 c ___ 1 35
Celery Salt, 3 o z . ___  95
Sage, 2 oz. _------------  90
Onion S a lt --------------- 1 35
G arlic ______________ -  1 35
Ponelty , 3% oz. ----- 3 25
K itchen  B ouquet ___ 4 50
L aurel Leaves 
M arjoram , 1 oz. 
Savory, 1 oz. _ 
Thym e, 1 oz. — 
Tum eric, 2% oz. ___

B arrel, 1600 count — 17 00 M others, 12s, M’num  3 25 
H alf bbls., 800 coun t 9 00 Nedrow> i2s ~  ‘

41

5 gallon, 400 coun t — 4 76 gac ics> 90 lb. Ju te  
Sw eet Sm all Sacks, 90 lb. C otton

30 Gallon, 3000 ——— 42 00
5 Gallon, 500 --------  8 25

Dill Pickles
900 Size, 48 g a l . -----  22 00
1100 Size, 48 gal. — 27 50

C h in a _3 25
. 3 35 
-  3 40

H alf barre ls  5c e x tra  
M olasses in Cans 

Dove, 36, 2 lb. W h. L. 5 60 
Dove, 24, 2% lb W h. L . 5 20 
Dove. 36, 2 lb. B lack 4 30 
Dove, 24, 2% lb. B lack 3 90 
Dove, 6 10 lb. B lue L. 4 45 
Palm etto , 24, 2% lb._ 5 25 

NUTS Whole
Almonds, T a rrag o n a— 27
Brazil, New ------------- J»
F ancy  M ix e d -------------j*
F ilberts, Sicily ——— 22 
P eanu ts, V irg in ia  R aw  09% 
P eanu ts, V ir. roas ted  10% 
P eanu ts , Jum bo, rs td . i0% 
P eanu ts , Jum bo, std . 11% 
Pecans, 3 s ta r  — —  20
Pecans, Jum bo „ ----- 40
Pecans, M am m oth — 60 
W alnu ts, C alifornia — 38 

Salted  P eanu ts
F ancy, No. 1 ------------- 13%
J u m b o -----------------------16

Shelled
Alm onds ------------------ 70
P eanu ts , Spanish,

125 lb. bags --------  12%
F ilb e rts  ——  ----- — *2
Pecans ---------------  1
Walnuts____ —----  9®

PIPE S

RUSKS
H olland R usk Co. 

B rand
18 roll p a c k a g e s -------
36 roll p a c k a g e s -------
36 carto n  packages —

Cob, 3 doz. In bx. 1 00@1 20 c a rton  packages _
PLAYING CARDS . e RATUS

B attle  Axe, p e r doz. 2 76 SALERATUS
Bicycle ______________  4 75 Arm and  H am m er — 3 75

SAL SODA
2 75 G ranulated , bbls. —— 1 80

P e r case, 24, 2 lbs. — 2 40
Five case lots -------- 2 30
Iodized, 24, 2 lbs. 2 40

SOAP
Am. Fam ily , 100 box 6 30
E xport. 120 box ----- 4 80
Big Jack , 60s -----------
Fels N ap tha, 100 box 
F lake W hite, 10 box 
G rdm a W hite  N a. 10s 
Sw ift C lassic, 100 box 
20 Mule B orax, 100 bx 
Wool, 100 box .
J a p  Rose, 100 b o x ___ 7 85
F airy , 100 b o x _- ____5 50
Palm  Olive, 144 box 11 00
Lava, 100 bo ________ 4 90
O c ta g o n ______________ 6 00
Pum m o, 100 box -------4 85
S w eetheart, 100 box _ 5 70 
G randpa T a r, 50 sm. 2 10 
G randpa T ar, 50 lge. 3 50 
Q uaker H a rd w ater

Cocoa, 72s, b o x ___ 2 86
F a irb an k  T ar, 100 bx 4 00 
T rilby  Soap, 100, 10c 7 30 
W illiam s B arb er B ar, 9s 60 
W illiam s M ug, per doz. 48

STARCH

4 50
5 60 
4 05
3 85
4 40 
7 55
6 50

Z io n  F ig  B a r s

S p e e d i n g  U p  
Cooky  Sales

Obtainable from Yi 
Wholesale Groce

Institutions &  Industrie

Baking Industry

T E A
Japan

M edium ___________  27033
Choice _____________ 37@46
Fancy  —___ —____ - 54069
No. 1 N ib b s ____________ 64
1 lb. pkg. S i f t i n g ------------13

Gunpowder
Choice —----------— —  40
F a n c y ---------------------— 47

Ceylon
Pekoe, m e d iu m __ —  67

English Breakfast
Congou, Medium ----------28
Congou, C h o ic e ___ 35@36
Congou, F a n c y ----- 42@43

Oolong
M e d iu m _________ _____ 39
Choice _____________ —  45
Fancy _____ ______ ___ 50

T W IN E
Cotton, 3 ply c o n e ----- 33
Cotton, 3 ply p a i l s ----- 85
Wool, 6 ply — --------- — 38

V IN E G A R
Cider, 40 G rain ________ 20
W hite W ine, 80 g ra in — 26 
W hite W ine, 40 g ra in — 20

W IC K IN G
No. 0. per g r o s s ------- 75
No. 1, per g r o s s ___ 1 25
No. 2, per g r o s s ----- 1 60
No. 3. per gross -------2 00
Peerless Rolls, per doz. 90 
R ochester, No. 2, doz. 50 
R ochester, No. 3, doz. 2 00 
Rayo, per doz. — —  75

W O O D E N W A R E
Baskets

Bushels, narrow  band,
w ire handles ______ 1 75

Bushels, narrow  band,
wood handles ______ 1 80

M arket, drop h an d le . 90 
M arket, single h an d le . 
M arket

95

CLEANSERS
B ab b itt’s, 2 d o z . -----

FRESH  MEATS 
Beef

Top S teers  & Heif. — 17%

G ranulated , 60 lbs. cs. 1 60 
G ranulated , 36 2% lb.

p a c k a g e s __________ 2 40

___ COD FISH
Good S t’rs  & H ’f. 15%@16% M lddles _____________ 15%
Med. S teers  & H ’f. 15@15% Tablets, % lb. P u re  — 19%
Com. S teers  & H ’f. 14%@1S 

Cows
Top __________________ 14
Good __________   13
M edium ----------s -------- 12
Common -------------------- 10

Veal

doz. _____________ 1 60
Wood boxes, P u re  — 29%
W hole C o d ----------------H %

HERRING 
Holland H erring

Mixed, K e y s -------------- 1 15
Mied, h a lf  bbls. ___ 9 50

Top __ - _________ -___  29 Mixed, bbls _________ 17 00
Good _________________  18 M ilkers, K egs ---------- 1 25
M edium ______________  1* M ilkers, half bbls. —10 26

Lamb
Spring L am b -------- — 30
Good ----- --------- ——— 28
M edium  -----   — *7
P o o r _________________ 25

M ilkers, bbls. _____ 19 00
K  K  K  K. N orw ay — 19 50
8 lb. palls _•----- --------■ 1 40
C u t L u n c h ----- -------— 1 65
Boned, 10 lb. boxes — 16 80 can cases, 34.80 per case

Corn
K ingsford, 40 lbs. —— 11%
Pow dered, b a g s -------- 4 00
Argo, 48, 1 lb. pkgs. 3 60
Cream , 48-1 --------------  4 80
Q uaker, 40-1 ________  07

Gloss
Argo, 48, 1 lb. pkgs. 3 60 
Argo, 12, 3 lb. pkgs. 2 96 
Argo, 8, 5 lb. pkgs. — 3 36 
Silver Gloss, 48, Is  — 11%
E lastic , 64 pkgs. ----- 6 35
Tiger, 48-1 . . . . —- —— 3 50 
T iger, 50 lbs. _—_— - 06

CO R N  S Y R U P

Corn
Blue K aro, No. 1% — 2 42 
Blue K aro, No. 5, 1 dz. 3 33 
Blue K aro, No. 10 — 3 13 
Red K aro, No. 1% — 2 70 
Red K aro, No. 5, 1 dz. 3 71 
Red K aro , No. 10 — 3 51

Im it. Maple F la vo r 
O range, No. 1%, 2 dz. 3 15 
Orange, No. 5, 1 do. 4 41 
O range, No. 10 -------- 4 21

Maple.
Green Label K aro,
Green Label K aro  — 5 19

Maple and Cane 
Mayflower, per gal. — 1 55

Maple
M ichigan, per gal. — 2 50 
W elchs, per gal. —  2 80

TA BLE SAUCES 
L ea & Perrin , la rg e— 6 00 
L ea & P errin , sm all— 3 35
P epper --------------------- J 60
Royal M int ---------—  2 40
Tobasco, 2 o z . _______ 4 25
Sho You, 9 oz., doz. 2 70
A -l, l a r g e -----------------5 20
A -l, sm all ----------------J J®
CBJOTP, 2 <>»• •»—- — * "

Splint,
Splint,
Splint,

B arrel, 
B arrel, 
3 to 6

e x t r a _- —— 1 60
large _________ 8 50
m edium  ______ 7 60
sm all _________ 6 50

C hurns
5 gal., each — 2 40
10 gal., each_2 55

gal., per gal. — 16
Palls

10 qt. G a lv a n iz e d ---- 2 40
12 qt. G alvanized _—  2 60
14 qt. G a lv a n iz e d ------ 3 00
12 qt. F la ring  Gal. Ir. 6 00
10 qt. T in D a i r y -----4 00

T raps
Mouse, Wood, 4 holes- 60 
Mouse, wood, 6 holes- 70 
Mouse, tin , 5 holes — 65
R at, w o o d __________ -  1 00
R at, sp ring  --------------1 00
Mouse, spring  ---------- 30

T ubs
L arge G a lv a n iz e d ----- 8 60
M edium G alvanized — 7 26 
Small Galvanized —  6 50

W ashboards
B anner, Globe — — — 5 50
B rass, s i n g l e   -------- 6 00
Glass, s i n g l e -------—— 6 00
Double P eerless ___ -  8 50
Single Peerless  -------- 7 60
N orthern  Q u e e n -------5 60
U niversal __________ -  7 25

Wood Bowls
13 in. B u t t e r ----------  5 00
15 in. B u t t e r _______ 9 00
17 in. B u t t e r ------------18 00
19 in. B u t t e r ______  35 00

W RA PPIN G  PA PER  
F ibre, M anila, w h ite - 06%
No. 1 F ib re  _________ 08
B utchers D. F . ——— 06%
K ra ft ____________ —  07%
K ra ft S t r ip e _________ 09%

YEAST CAKE
Magic, 3 doz. ----------- 2 70
Sunlight, 3 doz. — — 2 70 
Sunlight, 1% doz. — 1 35 
Y east Foam , 3 doz. — 2 70 
Y east Foam , 1% doz. 1 35

Y E AST—COM PR  ESSED 
FJeiscbm ann, per doe. 36



Why M 39 Should Be Improved. 
Sunfield and the villages along the 

Pere Marquette Railroad between 
Grand Rapids and Grand Ledge are 
trying to force the railroad company to 
give them passenger train service.

Before M 16 was completed they had 
a bus service over M 39, but when the 
cement roads were opened up the bus 
line changed over and left route M 39 
without either bus or railway passenger 
service except a combination freight 
and passenger train. These are new 
conditions that have been created by 
our State highway department. The 
policy of the department has been to 
build air line roads, without any con
sideration being given to local condi
tions or local needs of the section 
through which they pass.

Dr. .1. G. McKay, of the bureau of 
public roads, says “That present-day 
conditions have made the highways of 
the country an integral part of our 
daily life, since the motor vehicle has 
become a practical mode of transporta
tion and the first consideration must 
be given to the local distribution of 
commodities and local transportation 
of people."

We have good reason to expect that 
our State highway department will take 
into consideration the conditions and 
needs of the people in the section 
through which they will build trunk 
line roads hereafter. There arc two 
very important things to consider in 
this connection.

All trunk line roads that traverse the 
route on which villages and cities are, 
should go through the towns. Now this 
is a very important matter and one, 
that if not taken into consideration, 
will bring disaster and ruin to that 
vicinity. One may say that this makes 
congested travel, but are our towns of 
any benefit to the country? If roads 
that should go through towns are sent 
around them, it means little hamlets, 
gas stations, hot dogs and little stores 
all along the line because there is no 
town to supply the needs of the travel
ing public. On the other hand, towns- 
that have been built up and have their 
established places of business their ac
commodations, their high schools, 
churches, lodges and community cen
ters, are entitled to first consideration 
in the building of roads through that 
section. Sunfield is an illustration of 
what every place will suffer that has 
its main road through its section skip 
its town. When you have destroyed 
your towns who will keep up your high 
schools, your churches, your commun
ity centers? This is not a theory, but 
cold facts, and every town in the State 
of Michigan should wake up to what 
these conditions mean and correct them 
before any further damage is done. 
There is not one tourist in ten, but 
what will take a route through the 
towns, even if it means more miles. If 
we are going to sell Michigan to the 
tourists, showing them the real Michi
gan. keep your towns and cities grow
ing. and help keep them up, help make 
them home-like, help keep their busi
ness places up, help keep their schools 
and churches and community life up. 
In this way only, can you expect to

M I C H I G A N

keep Michigan’s good name at the top 
of the page.

Michigan roads, built to accommo
date and care for Michigan people will 
bring real and lasting benefit to Michi
gan.—Saranac Advertiser.

R A D E S M A N April 6, 1927

Tobacco Corporation Takes an Unfair 
Advantage.

The long-standing fight between the 
Beech-nut Packing Co., of Canajoharie,
N. Y., and P. Lorillard Co. as to the 
right to use the name “Beech-nut” on 
tobacco products, was threshed out be
fore the United States Supreme Court 
last week and brought into action as 
a legal battery no less calibred counsel 
than Charles Evan Hughes and John 
W. Davis, both former Presidential 
candidates.

The food trade has always been sur
prised at the action of the Lorillard Co. 
i nhaving adopted for its tobacco a 
brand name and device strangely like 
the well known food product com
pany’s heavily advertised brand. The 
argument was based on the fact that 
the name "Beech-nut ’ on tobacco was 
a resurrected use of a name once used 
by a Kentucky company whose assets 
years ago accrued to the Lorillard Co.
—a company which had manufactured 
a Beech-nut chewing and smoking to
bacco but ceased in 1910, shortly be
fore the dissolution by the Supreme 
Court of the United States of the 
American Tobacco Co., of which the 
Kentucky company had been a part.

It was contended by Mr. Hughes 
that it was not until the Beech-Nut 
Packing Co., of Canajoharie had made 
its name a National symbol for its 
products that the Lorillard Co. applied 
the dormant Beech-nut name of the 
defunct Kentucky company to their 
tobacco products to the injury of the 
good name of the Beech-nut company.

Mr. Davis for the defense denied the 
right of the petitioner to prevent the 
use of the word and the imitated label 

' and damages therefrom on the grounds 
of previous use of the word Beech-nut 
by the Kentucky company and dis
similarity of product.

Mr. Hughes contended that, although 
the Beech-nut company does not deal 
in tobacco, the use of the name Beech
nut by the Lorillard company on to
bacco has caused the public to believe 
that the tobacco is a product of the 
Beech-nut Packing Co., and that the 
Lorillard Co. is therefore trading upon 
and enjoying the use of the good will 
of the Beech-nut Co.

Mr. Davis argued that inasmuch as 
the Beech-nut company does not deal 
in tobacco it has no rights in the word 
Beech-nut as applied to tobacco. The 
case was tried in the United States 
courts in New Jersey nearly three 
years ago and lost to the plaintiff, but 
it is regarded as of such vital signifi
cance to Amercian business that it was 
brought before the Supreme Court of 
the United States to secure a decision 
on the principles of law underlying the 
extent to which the owner of a trade 
mark has the right to prevent its use 
by others upon goods not dealt in by 
the original owner of the trade mark 
or label

Living Trusts Serve a 
Dual Purpose

Voluntary or living trusts re
lievo tHe creator from financial 
burdens and at the same time fa
miliarize him with the ability of 
the T rust Company to administer 
his estate in the event of death.

Men of means who seek retire
ment and recreation after many 
years of confining service are turn
ing more and more to Trust Com
panies, which is indicated by the 
marked increase in the number of 
voluntary trusts created in the past 
few years.

It rand Ra pid sTrust  Rdhpawy

Telephone 4 3 9 1

Progress demanded an economical, 
durable and beautiful roof

Reynolds Supplied It
Grand Rapids Trust Com pany 

Receivers for

H. M. Reynolds Shingle Co.
“Manufacturers of the first Asphalt Shingle.**
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Proceedings of the Grand Rapids 
Bankruptcy Court.

G rand Rapids, M arch 29—On th is  day 
w as held the  first m eeting  of c reditors 
in the  m a tte r  of H a rry  V. Lenardson, 
B an k ru p t No. 3109. The b an k ru p t w as 
p resen t in person. No c red ito rs  were 
p resen t or represented . No claim s were 
proved and  allowed. No tru s tee  w as a p 
pointed. The b an k ru p t w as sworn and  
exam ined w ithou t a  reporter. The first 
m eeting  then  adjourned  w ithou t d a te  and 
the  case h as  been closed and re tu rn ed  to 
the  d is tric t cou rt a s  a  case w ithou t a s -  
sets.

On th is  day  also w as held the  first 
m eeting  of c red ito rs  in the  m a tte r  of 
O tis Barlow, B an k ru p t No. 3102. The 
b an k ru p t w as p resen t in person. No 
cred ito rs  were p resen t o r represented . 
No claim s w ere proved and  allowed. The 
b an k ru p t was sworn and exam ined, w ith 
o u t a  reporte r. C. C. W oolridge was 
appoin ted  tru stee , and  his bond placed 
a t  $100. The first m eeting  then  adjourned 
w ithou t date.

On th is  day also w as held the  first 
m eeting  of cred ito rs  in the  m a tte r  of 
C larence I*. Jeffrey, B an k ru p t No. 3097. 
The b an k ru p t w as p resen t in person. 
One cred ito r w as p resen t in person. 
C laim s w ere proved and  allowed. The 
b an k ru p t w as sworn and exam ined, w ith 
out a  reporter. H a rris  S. W hitney, of 
B enton H arbor, w as nam ed tru s tee , and 
h is  bond placed a t  $100. The first m ee t
ing then  adjourned w ithou t date.

M arch 30. On th is  day w as held the 
first m eeting of cred ito rs  in the  m a tte r  
of E t ta  McCormick, B an k ru p t No. 3112. 
The ban k ru p t was p resen t in person and  
represen ted  by a tto rneys  C arpen ter & 
Jackson. No cred ito rs  were p resen t or 
r t presented. Claims were proved and 
allowed. The bank rup t w as sw orn and 
exam ined, w ithout a  reporter. No tru s 
tee was appointed. The first m eeting  
then  ad jou rned  w ithou t date  and  the case 
lias been closed and re tu rn ed  to the  d is
tric t court a s  a  case w ithou t assets.

On this day also w as held the  first 
m eeting  of W illiam  H. M errick, individ
ually and  doing business a s  W hite Cash 
M arket, B an k ru p t No. 3116. The b an k 
rup t w as p resent in person and  rep re 
sented  by W illard G. T urner, J r .,  a t to r 
ney for the  bankrup t. No cred ito rs  were 
p resen t or represented . C laim s were 
proved and  allowed. No tru s te e  w as a p 
pointed. The b an k ru p t w as sw orn and 
exam ined w ithou t a  reporter. The first 
m eeting  then ad journed  w ithou t da te  and  
the  case lias been closed and re tu rn ed  to 
the d is tric t cou rt a s  a  case w ithou t a s 
sets.

On th is  day also w as held the  first 
m eeting  of cred ito rs  in the  m a tte r  of 
H arold  R. H arner, B an k ru p t No. 3107. 
The b an k ru p t w as p resen t in person and  
rep resen ted  by A rth u r E. Leckner, a t to r 
ney. C reditors were p resen t in person. 
C laim s w ere proved and  allowed. The 
b an k ru p t w as sw orn and  exam ined, w ith 
ou t a  repo rte r. E dw ard  B urton , of St. 
Joseph, w as nam ed tru s tee , and  his bond 
placed a t  $500. The first m eeting  then  
adjourned  w ithou t date.

On th is  day a lso w as held the  first 
m eeting  of cred ito rs  in the  m a tte r  of 
Lewis R. Fleser, B ankrup t No. 3104. The 
b an k ru p t was p resen t in person and  rep 
resen ted  by a tto rn ey  Perle L. Fouch. 
C reditors were p resen t in person and  re p 
resen ted  by a tto rn ey s  Corwin, N orcross 
&  Cook. C laim s were proved and  allow 
ed. The b an k ru p t w as sw orn and  ex am 
ined, w ithou t a  repo rte r. H arold  F. 
L usk w as nam ed tru s tee , a n d  h is  bond 
placed a t  $500. The first m eeting then  
ad journed  w ithou t date .

April 1. W e have to -d ay  received the  
schedules, reference and  ad jud ication  in 
the  m a tte r  of H elen B urke Moore, B an k 
ru p t No. 3127. The m a tte r  has been re 
ferred  to  C harles B. B lair a s  referee  in 
bankrup tcy . The b an k ru p t is  a  re s iden t 
of Ionia, and  th e  schedules show no a s 
se ts  w ith  liab ilities of $2,800. T he co u rt 
has w ritten  for funds and  upon receip t 
of the sam e, the first m eeting  of c red 
ito rs  will be called, and  note of the  sam e 
m ade herein. The lis t of c red ito rs  of 
said  b an k ru p t a re  a s  follows:
M ary Odien, P asadena, Calif. --$2,800.00 

A pril 1. W e have to -day  received the  
schedules, reference and- ad jud ication  in 
the  m a tte r  of No. 3128. T he m a tte r  has 
been re ferred  to Charles B. B la ir a s  re f 
eree in bankrup tcy . The b an k ru p t is a  
re s iden t of G rand H aven, and  his occupa
tion is th a t  of a  m erchan t. T he sched
ules show asse ts  of $225 of w hich the  full 
in te re s t is claim ed as  exem pt, w ith  l ia 
b ilities of $3,050. T he co u rt has w ritten  
for funds and  upon receip t of th e  sam e 
the  first m eeting  of c red ito rs  will be 
called, and  note of the  sam e m ade h e re 
in. The list of cred ito rs  of said  b an k 
ru p t a re  a s  follows:
J . C. L ehm an, G rand H a v e n ----- $ 27.11
G. H . S ta te  B ank, G rand H aven  1,000.00
M rs. C arrie  Kehoe, C le v e la n d -----  1,200.00
F reem an  D airy  Co. --------------------  850.00
Bos Candy Co., H olland ----------------128.37
D ickery Dick, M u sk e g o n --------  49.45
H inkley Schm idt, Chicago ---------- 9.38
M uskegon Candy Co., M uskegon__ 88.88
J . A. N ejem  Co., G rand  H a v e n -----, 53.35

Phoenix Sprinkler Co., G rand Rap. 112.00 
Illu stra ted  C urren t N e w s _________  3.20
K. & W. E lectric  Co., G rand Rapids 96.95
L. H . O sterhouse, G rand Rapids — 2000 
L. .H  O sterhouse, G rand Rapids — 20.00 
N ational Candy Co., G rand R apids 24.05 
F reem an  D airy  Co., M uskegon — 135.80 
G. H. S ta te  B ank, G rand H aven— 850.00

In the  m a tte r  of A lbert L. Joyce, B ank
ru p t No. 3058, the  tru s tee  has filed h is 
first repo rt and  account, and  expenses 
of adm in is tra tion  to  date  have been o r
dered paid.

In  the  m a tte r  of John  H are , B an k ru p t 
No. 3073, the  tru s tee  has filed h is first 
rep o rt and  account, and  a n  o rder for th e  
paym ent of cu rren t expenses of adm in is
tra tio n  has been made.

In  the  m a tte r  of W illiam  Pretzel, B ank
ru p t No. 3120, the  funds for the  first 
m eeting  have been received and  such 
m eeting  has been called for A pril 18.

In the  m a tte r  of C arl Nelson, B an k ru p t 
No. 3126, the  funds for the  first m eeting  
have been received and such m eeting  
has been called for A pril 18.

In the  m a tte r  of John V an Dam, B an k 
ru p t No. 3125, the  funds for the  first 
m eeting  have been received and  such 
m eeting has been called for A pril 18.

In the  m a tte r  of Mike Maloley, B an k 
ru p t No. 3048, the funds for the  first 
m eeting  have been received and  such 
m eeting has been called for April 18.

M arch 31. (D elayed). On th is  day w as 
held the  final m eeting  of cred ito rs  in 
the  m a tte r  of Josiah  V an Loo, B an k ru p t 
No. 2793. The b an k ru p t was not p resen t 
or represen ted . The tru s tee  w as n o t 
presen t. No cred ito rs  w ere p resen t o r 
represen ted . One additional claim  w as 
proved and allowed. Expenses of adm in 
is tra tio n  were passed upon and  approved 
and  an  o rder m ade for the  paym ent of 
expenses, a s  fa r the Tunds on hand would 
perm it, there  being no funds for the  
paym ent of all expenses o r dividends. 
No objections were m ade to  the  d ischarge 
o the  bank rup t. The final m eeting th en  
ad journed  w ithou t da te  and  the  case will 
lie closed and  re tu rn ed  to  the  d is tric t 
co u rt in due course.

How Shall a High Grade Grocer 
Advertise?

(Continued from page 20)
The answer is yes. But much care 

must be taken to get the angle of ap
peal just right. Use specials; but let 
them he your specials. Let your prices 
be shaded moderately for such oc
casions, but do not make concessions 
below the profit line and always, fea
ture items you control or specialize in. 
In any fine store there are plenty such 
things which will interest any customer 
while building business.

Be sure your regular customers 
know about such special offerings. For 
your effort is always twofold: to re
tain those you have and to get those 
you have not. Give your regular pa
trons the inside always. Let the price- 
stress be just right. Let it be em
phasized, but never too strongly nor 
down to too low a level.

Hold sales on the same basis. There 
is no business anywhere which can 
depend on old trade. Work up your 
sales on days when otherwise you are 
not too busy. Sill’s, for example, never 
ran a Friday advertisement, nor made 
the mistake of seeking additional trade 
for Saturday. Work up your own sales 
on your own goods. Advertise the 
good things, those things wherein the 
chief appeal is excellence or varied 
uses or both, with price as an induce
ment, but not the inducement.

Make such efforts always to interest 
the general public. This because the 
general public includes those whom you 
want to get; and also because nobody 
can tell what consumers are prospects 
for the finest kind of stores. All class
es of people contain individuals who 
are growing up to better living and 
want to enjoy things they do not now 
enjoy. The children of humdrum 
livers are growing up daily with the 
idea that they will live better when

they have homes of their own. Make 
such efforts consistently because every 
business must have new blood con
stantly pumped into its veins or it will 
dry out and blow away in time.

Such a business is the finest in the 
world. But it calls for the best in 
plan, advertising, offerings and skill.
If the manager has not the gift of 
language, let him hire somebody who 
has it. Let the printer be a good man.
In short, build on the character, the 
-tone of the store. Paul Findlay.

Retail Grocers Put Up Resistance To 
Druggists’ Scheme.

The National Retail Grocers have 
decided not to content themselves with 
fighting the druggists in their efforts 
to have all the states enact statutes that 
would bar grocers from selling harm
less household remedies and chemicals, 
but are determined to take the field 
with an aggressive proposition to 
amend the druggists’ bills so as to dull 
its fangs. In a circular to members, 
Secretary Janssen sounds the rallying 
call when he says:

“The druggists, of course, are spon
soring these restrictive provisions for 
business advantage. Certainly the pub
lic interest does not require the limita
tion of the sale of harmless household 
products to druggists, and such a 
limitation would work a public incon
venience and is unjustly hurtful and 
discriminatory as to the grocery trade.

“I suggest that each State pharmacy 
law should contain some such provision 
as this:

This act shall not be construed' or 
applied to prevent retail grocers and 
general merchants from selling either 
(1) household products commonly sold 
by such grocers and merchants in the 
United States, or (2) any products 
whatsoever for non-medicinal use, or 
(3)any proprietary medicine or domes
tic remedy; provided that such prod
ucts, medicines and remedies are duly 
labeled as required by law and are not 
adulterated within the meaning of the 
law.

On the Fat of the Land.
First Bozo: You’re looking well

these days.
Second Bozo: Yes, sir; I ’m living on 

the fat of the land.
First Bozo: What happened—your

rich uncle die?
Second Bozo: Not at all; I ’m run

ning a gymnasium for women.

Business Wants Department
Advertisem ents inserted under th is head 

for five cents a word the first insertion 
and four cents a word for each subse
quent continuous Insertion. If  set in 
capital letters, double price. No charge 
less than 50 cents. Sm all d isp lay adver
tisem ents in th is department, $4 per 
inch. Paym ent with order is required, as 
amounts are too sm all to open accounts.

FO R SALE—New and  used N orthey  
coolers, re frigerato rs , freezers, and  d is 
play cases. B argains. Send for list. 
M odern Store F ix tu re  Co., 1815 G ra tio t
Ave., D etro it, Mich. 521

FOR SA LE—G rocery and  d ry  goods 
stock. Good live town, Southw est M ich
igan. M ain line M ichigan C entral. 1926 
cash business $48,000. P rice  on inventory, 
ab o u t $6,000. Sickness cause for selling. 
Low ren t, long lease. A ddress No. 522,
c/o  M ichigan T radesm an .___________522

BAKERY“ FO R SALE OR T R A D E -  
GOOD equipm ent and  business. W h at 
have you? B aney 's  S an ita ry  B akery ,
R antoui, Illinois. 523

W anted—G eneral store, $5,000 to  $10,- 
000 stock. A ddress No. 524, c /o  M ichigan 
T radesm an. 524

E xpert Special Sales Service—To reduce 
or close ou t s tocks of m erchandise a n y 
where. A rth u r E. Greene, 142-146 N. 
M echanic, Jackson , Mich. 525

W ANTED—Experienced shoe salesm an. 
Address The H ub, Sau lt Ste. M arie, M ich
ig a n _________ .________ ______________526

FOR SA LE—G rocery, dry  goods, shoes 
and  rubber line. Also fix tures and  tw o- 
s to ry  brick  building. This is a ll fresh  
m erchandise. Located in a  live tow n 
w ith  large farm ing  te rr i to ry  to  draw  
from. Excellent location. F o u r large 
factories. Only general sto re  in the  town. 
A ddress No. 527, c /o  M ichigan T rad es
man. __ 527

H O TE L—Sacrifice sale P a rk  H otel 
property , Algonac, Mich. Only hotel in 
town. Good reso rt and  year around  trade. 
Owner, Mrs. M abel M ears, Charlevoix,
Mich. _____ 528 _

REA L ESTA TE and  B usiness a t  B a r
gain Price—Large lot, and  store, fourteen 
living room s above, on M -ll. Good loca
tion for autom obile supplies. G rocery 
business cash sales 1926, $37,317. Owner 
h as  o th e r business th a t  tak es  en tire  tim e. 
L. M arvin, O ttaw a St., M uskegon. 529 

STORE FOR R EN T—C entrally  located 
in the  city  of Cadillac. 25x100, full b ase 
m ent. H o t and  cold w ater. S team  heat. 
E nquire  of Jo rgensen  Bros., Cadillac, 
Mich. _  530

F o r Sale—Thriving, successful re ta il 
business 8 years  old, w ith yearly  earn ing  
of over ten  thousand  dollars, net. L a s t 
y ear equal to  p a s t 5 y ea r average. Lo
cated  on Monroe Ave., in G rand R apids’ 
best business section. E stab lished  trade , 
and  tra in ed  organization. Any m an  or 
w om an w ith  business experience and 
common sense can operate. Price, $22,500 
plus inventory. F ifteen  thousand  dollars 
cash  (m inim um ) needed. Full pa rticu la rs  
given to  those In terested  and  able to
sw ing th is  a ttra c tiv e  proposition. W rite  
No. 531, c /o  M ichigan T radesm an  for a p 
poin tm ent, a t  w hich tim e full details, 
etc., will be given.__________________ 531

FOR SALE—Eight-room  house. M odem. 
H ot w a te r heat. Full basem ent. Nicely 
located. Resort. Mrs. Mabel M ears, 112 
W. U prigh t St., Charlevoix, Mich. 532

EXCLUSIVE—M EN’S CLOTHING AND 
FU RN ISH ING S STORE; BUSY SEC
TION; STORE FULLY STOCKED W ITH  
NEW  M ERCHANDISE; ADVANTAGE
OUS LE A SE; VERY L IT T L E  COM
PE TIT IO N . CALL OR W R IT E  E. D E 
GROOT, 450 HOUSEM AN BLDG., GRAND 
RAPIDS, MICH. 533

FOR R EN T—Store building and  fixtures 
su itab le  for fu rn itu re , hardw are, or dry  
goods an d  clothing. W rite  No. 534, c /o  
M ichigan T radesm an. 534

F o r Sale—‘Moore’s Cash Store, K ings
ley. D ry goods, shoes, furnishings. Will 
sell o r ren t building, tw o-sto ry  brick,
basem ent, furnace. Reason for selling, 
death  of Mr. Moore. G ertrude M. Moore, 
K ingsley, Mich.   617

H ave $3,000 to buy going re ta il grocery 
store. Some sm all c ity  in C entra l M ich
igan. A ddress No. 520, c /o  M ichigan 
T r a d e s m a n .__ _ 520

FOR SALE OR REN T—Store building 
and  20 acres good land; 10 acres cleared 
w ith  50 e ig h t-y ea r old apple trees; 10 
acres second grow th tim ber. S tore build
ing 24x60, one-sto ry  stucco finish, and 
cem ent basem ent; iron clad w arehouse, 
20x30, ad jacen t. Complete se t fixtures in 
store. Good poin t for buying cream , 
eggs, poultry , beans, etc. S tore did good 
cash business. Located a t  Bagnall, 30 
m iles w est of Cadillac on Ann A rbor ra il
road. W ould exchange for im proved or 
unim proved city  property . If in terested , 
w rite  L. B. Bellaire, 120 E a s t Cass St., 
Cadillac, Mich.__________ ____________512

W anted—N ational cash reg iste r, B u r
roughs adding m achine, and  floor show 
cases. A. L. Redm an, Olney, 111. 507_

F o r Sale—Grocery stock  and  fixtures. 
F irs t-c la s s  location, clean  stock, good 
fixtures. W ill inventory  abou t $8,500. 
Can be reduced. P rice, wholesale inven
tory. D eal d irec t w ith  owner. A ddress 
Lock Box 452, Y psllantl, Mich. 513

F o r E xchange—Cadillac tou ring  8 auto , 
ju s t  well broke in. Splendid condition. 
W ill trad e  for m erchandise. A. L. R ed
m an. Olney, 111. 515

FOR SALE—One fifteen-foot Sherer 
grocery counter, one N ational cash  reg 
is te r, one se t D ayton com puting scales, 
and o ther show cases and  counters. All 
in A -l condition. F ran k  A. W ieber, Fow 
ler, Mich. 477

CASH For Your Merchandis«!
W ill buy your en tire  stock  o r p a rt of 
stock  of shoes, d ry  goods, clothing, fu r
n ishings, b azaa r novelties, fu rn itu re , etc. 

LO U IS  L E V IN S O H N , Saginaw , Mich.

P ay  8pot cash  for cloth ing  and  fu rn ish 
ing goods stocks. L. Silberm an, 1250 
B urlingam e Ave., D etro it, Mich. 566
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Flivver Invasion of the Retail Grocery 
Trade.

The volcanic uprising of retail gro
cers, in protest against Henry fords 
“commissary” stores—already familiar 
to readers of these columns—is not 
only diverting as a news incident but 
commands a deeper attention and much 
serious thought.

Whether the grocers can successfully 
boycott the making and sale of “tin 
Lizzies” is worth watching. The at
tempts to legislate such things out of 
existence—likewise chain stores and all 
other “irregulars”—is silly and ludi
crous. But back of it all and in it all 
is a really serious situation that shows 
up deplorably the inadequacy, futility 
and absurdity of the present anti-trust 
laws as measures to protect the public 
welfare.

The Tradesman has already publish
ed several reports written by men who 
visited the ford stores. They are quite 
inadequate as full descriptions of the 
plan, but they do disclose much that 
is alarming. It is simply the same old 
story of ford wealth backing ford effi
ciency in an invasion of the grocer}' 
trade, just as it invaded and inundated 
the competitive field of the automobile 
industry, and creating an octopus 
against which less ambitious evolutions 
of system have little chance.

When ford can use power machinery 
to cut up meat, when the “line system 
of food supply works like an automaton 
in a grocery store, when customers can 
be fed into the store in relays like beans 
in a hopper, when ford can command 
such gigantic purchases as to make 
manufacturers entirely subservient to 
him in price or can make his own 
brands—when he can systematize to 
the point of a 41-time turnover—where 
does the little grocer come in?

Of course the theorist and the aca
demic economist will say—and truth
fully—that such efficiency is the high
est type of public service; that Mr. 
ford is again proven a public benefactor 
and ought to be multiplied in his sys
tems all over the country for the bene
fit of the victims of the old h. c. 1.

But there is another angle to all this. 
If this is in the direction of public wel
fare, why have any anti-trust laws? 
Why curb the blessings of great cap
ital altruistically working for the pub
lic welfare? Why not extend the sys
tem and eliminate all needless and in
efficient (comparatively so) grocers

The answer is plain that public wel
fare is best served by a competitive 
system and monopoly is dangerous 
more especially so as a potential food 
trust—high price or low price to the 
contrary notwithstanding. The gro
cer is necessarily a local neighborhood 
functionary—he serves people near at 
hand, and what Mr. ford may do at his 
plants cannot be expected in every 
neighborhood community.

Mr. ford could not do it if he did not 
have his customers rounded up in dense 
phalanx at the very door of his grocery 
store. If he did not control “feeding 
them into his store” as well as out of 
it he could not buy such quantities, use 
standardized processes and make such 
turnover op a limited stock- He sells

what he wants to; not all that the pub
lic service wants. To match his condi
tions would involve the highest state 
of socialistic and sovetized organiza
tion-backed by a whip of employer.

It is therefore evident that honest 
judgment must agree that the ford plan 
is not to be compared with the ordinary 
“garden variety” of local grocer. But 
it certainly makes an impossible com
petition where it does operate, and 
there is no reason why a similar opera
tion by a millionaire “octopus” would 
do more or less the same thing else
where. The same thing in a startling 
degree is already done by the biggest 
of the chain store organizations and 
it, like ford, is regarded as a potential 
menace.

So, let us say again, what is to be 
done about it? Mr. ford has a perfect 
right to do it. He may even be a bene
factor in doing it. But he certainly 
is an irresistible competitor and danger
ous "if he gets loose” in the country 
at large. Laws cannot stop him and 
yet be consonant to the Constitution. 
Public sentiment won’t stop him it is 
too fond of low prices to be a martyr to 
consistency by passing them up.

Fordism in groceries is likely to be
come a popular scourge, and it is dan
gerous as an epidemic bred in the 
mercantile world. A few popgun laws 
won’t stop it. A boycott on flivvers 
can’t scare Henry’s millions. What 
shall be done about it?

Items From the Cloverland of Mich
igan.

Sault Ste. Marie, April 5—0 . H. 
Wells has opened a store and gas sta
tion at 1148 East Spruce street, where 
he will cater to the tourist trade, his 
place being situated just across the 
street of the free camp site. Mr. Wells 
is putting in electric refrigeration and 
will stock the market end of the store 
with fresh meats, fruits and vegetables 
and tourist supplies. Mr. Wells is no 
amateur at the- business, having had 
four years experience in the grocery 
business at Garden River, Ontario, 
previous to his coming here. One of 
the first things he did was to send in 
his subscription to the Tradesman, so 
that he can keep posted as to prices 
and business conditions and get a line 
on the rascality which is being broad- 
casted through its columns each week, 
as the tourist business is made up of 
all classes and a tip in time means 
safety first.

Ross Brownlee, who has been con
ducting a soft drink parlor and confec
tionery store near the carbide plant, 
on Portage avenue, has purchased the 
property now occupied by Thomas 
Hallesey, on the corner of Spruce and 
Fort streets. Mr. Brownlee will take 
possession in the near future and con
tinue the business, adding groceries. 
Mr. Hallesey has not disclosed Ins 
future plans.

C. D. Paquin, proprietor of the Bel- 
videre Hotel, is not going out of the 
hotel business, as announced, but has 
disposed of the dining rooms to Mr. 
Lavishier, who continues serving
meals. _ . . ,

The first robbery at Brnnley tor a 
long time was reported this week, when 
thieves entered the general store of 
A. W. Reinhart, breaking open the 
cash register and emptying the con
tents, amounting to about $40 in cash. 
It was not reported that anything else 
was taken.

A new bus route between Newberry 
and Munising is announced, so that it 
is now possible to travel by bus from 
the Soo to Escanaba, but that necessi
tated routing by way of St. Ignace.

Two busses, each making daily trips 
to St. Ignace from here, give us ex
cellent bus service to all parts of 
Cloverland.

Work on our new hotel is progress
ing rapidly. Masons are laying brick 
on the first story. With favorable 
weather Mr. Hunt, the contractor, 
hopes to have the hotel completed in 
the shortest time possible.

McGruther & Evans have purchased 
three yellow cabs from the Yellow Cab 
Co., of Chicago, and of the bus line 
owned by Partridge & Shunk and has 
been incorporated as the Yellow Cab 
and Baggage Transfer Co. The two 
men have also secured a lease on the 
garage at 204 Portage avenue, East, 
formerly occupied by the Gariepy 
Transfer Co. The owners are both 
Soo men, with considerable^ experience 
in taxi operation, and will give a twen
ty-four hour service.
" Paul G. Bruhn, the well-known 
young hardware merchant, who start
ed in business for himself seven years 
ago after resigning his position with 
a Minneapolis hardware house as trav- 
eling salesman, starting in a modest 
way, has developed the business into 
one of the best hardware stores in the 
city, carrying a complete line of sport
ing goods, camp supplies, builders ma
terial and household goods. Mr. 
Bruhn capitalizes his large show win
dows, which are always attractive. He 
is a hustler and worthy of the success 
achieved.

E. Berube & Son, the grocers, are 
decorating the interior of their store, 
using Beaver board for all of the walls. 
They will also install electric refrig
eration in the cooler and put in a line 
of meats, cooked specialties and baked 
goods. When completed, they will 
have one of the best appointed stores 
on the West end of the city.

John Macki & Co., dealers in gro
ceries and meats, has changed hands 
this week. The new proprietors are 
Thomas Ranta and Jacob Johnson, 
both residents of the Soo. Mr. Ranta 
has had several years’ experience in 
the business with Mr. Macki. John 
Werye will remain with the new firm 
in charge of the meat market. This 
place has enjoyed a good patronage 
for several years, being located in a 
good neighborhood and has a reputa
tion as a high-class place.

E. J. White, the well-known mer
chant at St. Ignace, was a business 
visitor here this week, taking back a 
truck load of merchandise.

Congress passed the eighteenth 
amendment and a lot of them are still 
passing it every day without the least 
sign of recognition.

The ferry plying between the two 
Soos started on regular schedule last 
Saturday, which will add to the activity 
of the two places. The river is about 
clear of ice. so that there will be no 
further interruption on that account.

The Boston store, which closed out 
its stock and fixtures last year, was re
opened again last week by the same 
proprietor, M. Mezerow, who, after 
making an extended trip throughout 
Wisconsin and other places, decided 
that the old home town looked better 
to him than the other places. The 
location will be the same, also the same 
name, but it will be the New Boston 
store, being re-decorated, with new 
fixtures, all new stock and a well- 
earned reputation. Mr. Mezerow is one 
of the old timers. He came here thirty 
years ago from Ashland, V?is., to work 
for Bloomrosen Bros. He worked there 
thirteen years. He also worked for 
other concerns. In 1915 he opened the 
Boston store and built it up. In 
the Boston Dry Goods Co. was ^cor- 
porated and Mr. Mezerow was placed 
in charge. He was in charge until the 
dissolution of the corporation early in 
1926.

Leon J. Lyons has opened a J?°£.erv 
and confectionery store at 900 East 
Portage avenue in the store formerly 
occupied bv Mrs. W. Cochrane. Mr. 
Lyons has been in the garage business

with the Palace garage at Cheboygan 
for several years, also in the taxi busi
ness at Detroit, and for a time before 
opening here was with the Soo Cream
ery Co. Mr. Lyons is a young man and 
will devote his entire time to the busi
ness, which is in a good location near 
the carbide plant and should make a 
success in his new venture.

William G. Tapert.

Sugar Is Made From Sawdust. 
Stockholm, March 20—New methods 

for obtaining oil from coal, sugar from 
sawdust and cellulose from straw are 
some of the interesting scientific dis
coveries revealed by lecturers at scien
tific meetings held in Stockholm.

At the opening here of the chemical 
coal and wood conference at the Royal 
academy of engineering science, a 
prominent German guest. Director 
General Fr. Bergius, created great in
terest by describing his new method 
for extracting crude and lubricating 
oils, benzine and asphalt from coal. 
Director Bergius, whose method ̂  is 
hailed here as being of the greatest im
portance for the future world industry, 
also said that it might soon be pos
sible for countries without coal de
posits but with ample resources of 
wood to obtain the oil they need by 
turning charcoal into liquid form.

Another speaker, Professor Haeg- 
glund from Aabo, announced his new 
method for obtaining sugar from saw
dust bv a special chemical process. The 
professor said that at his experimental 
factory in Geneva the amount of sugar 
obtained from the sawdust is 65 to 70 
per cent, of the weight of the dust.

Preserved Citrus Juice Placed in Vault 
For Test.

Frostproof, Fla., April 1—Seven cans 
of preserved citrus juice were placed in 
the vault of the Citizens’ Bank here on 
March 15, one to be opened each month 
and tested by chemists, to prove the 
claim of L. A. Browne, of Tampa, that 
it will keep indefinitely. Mr. Browne 
spoke before a meeting of business 
men here recently on the establishment 
of a juice extracting factory here, and 
brought samples of his process witli 
him. Other samples, he said, had been 
submitted to the U. S. Department of 
Agriculture and the State Department 
of Agriculture.

He Was Specific.
One neighbor—Your dog howled all 

night.
Another ditto—That’s a sign of 

death. Whose, I wonder?
"Your dog’s, if he howls again to

night.”

Since the woman suffrage amend
ment was written into the Constitution 
chivalry has seemed to be waning, es
pecially where throngs gather—on 
transit lines, at parades or where any
thing extraordinary may be taking 
place. That great army of the sterner 
sex that had been seeking an excuse 
to throw chivalry to the winds appears 
to have won its battle, as the seats in 
crowded cars are now occupied dis
proportionately by men who seem to 
be engrossed in the newspaper ac
counts of the latest developments of 
a murder case. A decade ago the op
posite would have been true. Many 
suggestions have been made for cor
recting this situation, but nothing has 
been done. Equal suffrage has been 
offered as an excuse for the loss of 
chivalry; it is said also that many 
women prefer to emulate the opposite 
sex in standing as well as in mannish 
attire and boyish bobs. Whatever the 
cause, the effect is plain. Here is a 
pretty problem for sociologists.



W HITE HOUSE COFFEE

Your Customers 
Know

that the quality of well-advertised 
brands must be maintained. You don t 
waste time telling them about unknown 
brands.
You reduce selling expense in offering 
your trade such a well-known brand as

KC
B ak in g
Powder

Same Price
for over 3 5  years

25 ounces for 25c

The price is established through our 
advertising and the consumer knows 
that is the correct price. Furthermore, 
you are not asking your customers to 
pay War Prices.

Your profits are protected.

Millions of Pounds Used by the 
(government

N atio n a l  D istribution for Over 
4 0  Years

When you sell White House Coffffee, you 
profit from a reputation that has grown 
through nearly half a century. Yet the acid 
test is the serving of White House Coffee in 
your own home. Try this test. Compare 
the aroma, the rich coffee taste, with any 
other brand of coffee. After drinking Whi e 
House Coffee, yourself, you will push it all 
the harder among your trade.

The Flavor Is Roasted I n !

D W IN ELL-W R IG H T COMPANY
Michigan D istributors—L E E  & C A D Y

WITHOUT A PEER
Mueller’s Spaghetti 

Mueller’s Egg Noodles 

Mueller’s Elbow Macaroni 

Mueller’s Cooked Spaghetti

A sa  change from potatoes

MuellersN ew  I COOKED,! spaghetti

C. F. MUELLER CO.
JERSEY CITY, N . J.



A F R I E N D L Y  C O M P A N Y

OVER FIFTY YEARS OF

INSURANCE SERVICE
Established April 7, 1876, the Central Manu
facturers Mutual Insurance Company has for 
over fifty years rendered a real insurance ser
vice to a constantly increasing number of 
policy-holders by providing sound protection, 
by prompt payment of honest losses, and by 
lowering the cost of insurance. It is today the 
largest and strongest mutual company in the 
United States engaging in a general fire insur
ance business. Measured by any standard of 
solvency, the company is thoroughly sound. 
Its policies are absolutely safe. By its cash 
dividends, it returns a

Saving 0 / 3 0  per-cent
in insurance costs to its policy-holders. Poli
cies, written on the annual and the three-year 
term basis, can be secured only through the 
accredited representatives of the company. 
The Central plan of business provides for rela
tively low commissions and makes no allow
ance for brokerage fees. It guarantees low- 
cost, absolutely sound insurance to those 
whose property can qualify as first-class phys
ical risks.

/

*

from
FINANCIAL
STATEMENT

January 1, 1927

Insurance in Force 
$267,078,219.00

Cash Assets 
$3,194,142.55

Net Surplus 
$1,552,912.80

Losses Paid in 1926 
$969,988.34

Dividends Paid in 1926 
$686,943.91

“An old line, legal reserve, 
dividend paying mutual 
fire company.”

V

/

W e will gladly give further information about the history and principles o f the company, 
the quality o f protection and the substantial savings offered under its policies.

C entral M anufacturers
M utual^ Insurance Company

V an  W e r t, O h io .

F I R E  A N D  A U T O M O B I L E  I N S U R A N C E  F O R  S E L E C T  R I S K S


