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MUSKEGON BRANCH UNITED STATES BAKING CO,,

Saccessors to

M uskegon Cracker
HARRY FOX, Manager.

Crackers, Biscuits#Sweet Goods.

MUSKEGON, MICH.
SPECIAL ATTENTION PAI» TO MAIL ORDERS.

C o,

THE BEST ON THE MARKET.

HESTER & FOX, Sole Agents, Grapd Rapids, Mich.
Oranges &

WE ABE HEADQUARTERS.
Mail Orders Receive Prompt Attention.

O. N. RAPP CO.,

9 North lonia St., Grand Rapids.
Florida Oranges a Specialty.

Holiday Goods!

Complete Line of NoveltiessNou Heady.

A. E. BROOKS & CO,

WHOLESALE CONFECTIONERS.
46 Ottawa St., Grand Rapids, Mich.

C. A. LAMB. F. J. LAMB.

C A.LAMB & CO,

WHOLESALE AND COMMISSION

Foreign and Domestic Fniits and Prodiieg,

84 and 86 South Division St.

G S. BROWN & CO,

JOBBERS OF

Domestic Fruits and Vegetables

We carry the largest stock in the cit and_l_%arantee satisfaction. We always bill goods at the
SEND FOR QUOTATIONS.

24 and 26 North Division St., GRAND RAPIDS.

lowest marKket prices.

G-et TxaziE B est 1

Jennings*
Flavoring EXxtracts

SEE OI'OTATIONS.

THE TRADESMAN COMPANY, PUBLISHERS.

GRAND RAPIDS, DECEMBER 2, 1891.

Banan

$1 Per Year.

NO.428

Spring & Company,

IMPORTERS AND WHOLESALE DEALERS IN

Dress Goods, Shawls, Cloaks,
Notions, Ribbons, Hosiery,
Gloves, Underwear, Woolens,

Flannels, Blankets, Ginghams,
Prints and Domestic Cottons

We invite the attention of the trade to our complete and well
assorted stock at lowest market prices.

Spring < Company.

Agents Wanted !

Sages awv, Mich., June 22, 1891.

Albion Milling Co., Albion, Michigan:
Gents—In connection with our order for “Albion Patent Flour” which you

will find enclosed, permit us to say that we have used your Albion Patent for the

past fifteen years and it has always given universal satisfaction. We consider it

the best brand of flour, for family use, that we handle. Yours very truly,

WELLS STONE MERCANTILE CO.

We wish to place this brand in every city and town in Michigan, and give the
exclusive control to responsible dealers. There is money in it for you. Write for
particulars. Perfect satisfaction guaranteed in every instance.

ALBION MILLING COMPANY, Albion, |M .

P E R K I N S & H E S S

DEALERS IN

Hides, Furs, Wool & Tallow,

NOS. 122 and 124 LOUIS STREET. GRAND RAPIDS, MICHIGAN.
WR CAHRV A STOCK OF CAKE TAT.IOW FOR MILL USE

.Sheepskin Slippers.
X quality, per doz. prs........... $135
XX = @ e

Felt Slippers.

Plain, for rubber boots...........
Leather sole, quarters and

toe cap

Parker’s Arctic Sock....

HIRTH &KKRAUSE,

Headquarters forJBlackbigs. Dressings, Grand RapidS, Mich .

TELFER SPICE COMPANY,

MANUFACTURERS OF

Spices and Baking Powder, and Jobbers of
Teas, Coffees and Grocers’ Sundries.

1 and 3 Pearl Street,

GRAND RAPIDS

TP PW YORK BISCUIT 0,

S. A. SEARS,
Cracker Manufacturers,
37 3Q and 41 Kent St.

flrand Ranids.



For Bakings of All Kinds Use B A L L

o eischmann | Co’s:  BARNHART
Univaled Comressei Yeastw e PUTMAN CO.

CUrPLiED wwminw 9 DETTENTHALER

i YELLOW LABEL JOBBER OF
4MI_Y which js affixed to every cake
of our Yeast, and which serves
TO DISTINGUIS.H.
To Grocers Everywhere. Qv Guob framwarthless Imitations.

SALT FISH

SEND FOR SAIiVIPLE -
o POULTRY i GAME
1 [ 1 1
Mail Orders Receive Prompt Attention. See Quotations in Another Column.
| m |tat| On L | nen E nve ‘ O peS CONSIGNMENTS OF ALL KINDS OF POULTRY AND GAME SOLICITED.

One Size only, 8é x 6.
Price prii ted. «500, $1 50
2.000, 2 50 IMPORTERS AND
2.000, 2 25 per M
5.000, 2 GO

o \Wholesale Grocers

Grand Rapids. GRAND RAPIDS

RINDGE, BERTSCH & CO,

Manufacturers and Jobbers of Boots and Shoes. STA N DA R D Ol L CO
Our fall lines are
now complete in every ”

department.

Sur line of Men’s GRAND RAPIDS, MICH.
and Boys’ boots are . L. e .
})hrebt;asdtigéeever made Dealers in llluminating and Liltricating

For durability try

our own manufacture

men’s, boys’, youths’,
women's, misses’ and m—
children’s shoes.

We have the finest

lines of slippers and NAPTHA AND GASOLINES.

warm goods we ever Office, Hawkins.Block. Works, Butterworth Ave.

carried.
We handle all the lead
lines of felt boots and . . . BUUerTATIONBaAT . .
. . Grand Rapids, Big Rapids, Cadillac, Grand Haven, Ludington, Howard .City, Mus
Wi Se?“CIt XP r_inspec-

ore purchasing. kegon, Reed City, Manistee, Petoskey, Allegan.
“Agents for_the Boston

Rubber Shoe Co’ Highest Price Paid for Empty Carbon and Gasoline Barrels-



VOL. 9.

ESTABLISHED 1841,

THE MERCANTILE AGENCY

R.G.Dun & Co.

Reference Books Issued quarterl Collections
attended to t roueh ué United States
and Canada

B.J. Mason & Co.,

PROPRIETORS OF

Ol Homestead Factory

AA-ISTT, M ICH .

MANUFACTURERS OF

Froit Jellies and Apple Better

Our goods are guaranteed to be made
from wholesome fruit and are free from
any adulteration or sophistication what-
ever. See quotations in grocery price
current.

Our goods are now all put up in patent
kits, weighing 5, 10, 20 and 30 pounds
net.

celebrated brands man-
nown house of Glaser,

Including the followin
ufactured by the well-
Frame &Co::

Vindex, long Havanafiller......................
Three Medals, long Havana filler

Elk’s Choice, Havana filler and binder... 55
LaFior de Alfonso, . 55
La Doliceli» de Morera, 65
La ldeal, 8in abox 55

Also fine line Key West goods at rock bottom
pl’l(éﬁs All favorité brands of Cheroots kept in

10 So. lonia Si., Grand Rapids.
PEOPLE'S SAVINGS BANK.

Cor. Monroe and lonia Sts.,
Capital, $100,000. Likility, $100,000
Depositors” Secority, $200,000.

OFFICERS.

Thomas Hefferan, President.
Henry F. Hastings, Vrce President.
e

Charles M. Heald, 2d Vice-President.
Charles B. Kelsey, Cashler
DIRECTORS
D. D. Cody H. C. Russell
S A Morman John Murray
Jas. G. McBride J. H. Gibbs
Wm McMuIIen ﬁ l?:Jud ’
. stings
Jno P on Jr C M eald 9
Wm. Alden 'Smith Don J. Leathers
Thomas Hefferan.

Four per cent, interest paid on time certificates
and savings deposits. _ Collections promptly
made at |lowest rates. Exchange sold on
York, Ch |cagfo Detr0|tand aII oreign countrles
Money transferred by mail or telegraph. ~ Muni-
cipal "and county honds bought and sold. Ac-
counts of mercantlle firms as well as banks and
bankers solicited.

We invite correspondence or. personal inter
view with a view to business relations.

ToBuy Allen BWrisley's

GOOD CHEER SOAR

cadindWhdesale Gooarskespit.

THOS. E. WYKES,

WHOLESALE

lee Cement Stucc» Balr
Clay, L ath, Hay

Meal, Clover and Tlmo hy

Corner Wealthy Ave and lonia St.

M’C. R Write for prices.

F|re Brick,
rain,
Seed.

TUt

PROMPT, CONSERVATIVE. SAFE.
S. F. Aspinwall, Pres’ft
W Fase MmcHs:n See'v

Let us send You

A Few Rugs

Hassocks
- Carpet Swegpers
Blacking Gases & Foot Rests

From which to make selections
for the Holiday Trade.

SMITH & SANFORD.

OUTS for BOOM EDITIONS

~— OR-—-

PAMPHLETS

For the best work, at reasonable prices, address
THE TRADESMAN COMPANY

The Brafistreet Mercantile Apicy.

The Bradstreet Company, Props.

Executive Offices, 279,281,283 Broadway, N.Y.

CHARLES F. CLARK, Pres.

gfflcem the principal cities of the United
tates, Canada, uropean continent,
Australia, and in London, England.

Grand Rapids Office, Room 4, Widdicomb Blag,

HKNRY IDEMA, Supt.

We quote:
Standgr(?s, per gal
Solid Brand in Cans.

Selects
Standards..

Brand IndCans.

Selects,. 28Standards..........c....... 16
Fav<r)sr|tes 14
Lar e'bbls
er doz.
50 per doz.
19

P T %weet\c/lder in bbls., ... 15 Hbbl..
ider VINegar. ... oo
I|? pay 40 cents ek for Wiolasses half bbls
Above prices are made low to bid for trade.
Let your orders come.

EDWIN FALLAS * SIN
Valley City Cold Storage.

GRAND RAPIDS, WEDNESDAY, DECEMBER 2, 1891.

THE LUCK OF LUKE.

In the long run he had luck. But was
it luck, or mere poetical justice? Let us
weigh the facts.

Jumboville was excited. Ordinarily
the place was dull enough, except when
there was a light at the saloons or gam-
ing dens, and not often the latter excep-
tions, since the miners would have peace,
even if they had to kill some one to get
it. The town had been originally a min-
ing camp, but when the big bonanza was
found in the mine a mile off, andthe stock
of the Jumbo Mining Company, which had
fallen to fifty cents a share, rose to three
hundred dollars, with no one willing to
sell, Jumboville took on form and shape.
When a short branch railway connected
it with the main line, the town grew to
be a city. Avenues were laid out, town
lots sold at handsome prices, a city-hall
and a palace hotel were built, and pros-
perity looked as though it had come to
stay. Still it was dull there, as a rule.
Now there was a ripple of excitement,
because the president of the Jumbo Min-
ing Company, with his family and a par-
ty of friends, was coming in a special
train to visit and inspect the mines, and
would honor the place with his august
presence.

Mr. Anderson Burnett was not exactly
“a self-made man,” since he had begun
life with a competence; but, at the out-
set, he had dipped into this and dipped
into that, and every time something had
stuck to the dipper. He went into real
estate,mining and railways with such skill
and forethought that at forty he was
several times a millionaire. At fifty-one
he made a great stroke in buying up ap-
parently worthless shares of the Jumbo,
a mine that had been productive in as-
sessments upon the stockholders for sev-
eral years. He had read the report of
Luke Maybury, the assistant superin-
tendent, which predicted the widening at

a lower level of the main lode,
and the report of the superinten-
dent, which had stamped out his

junior’s views, as those of a young
enthusiast fresh from college, to be
changed by an after mournful experience.
The young man’s reasoning satisfied the
millionaire. So soon as he had secured
a controlling amount of the stock, he
elected himself president, and directors
out of his own family, who ordered
farther assessments, and a vigorous pros-
ecution of the work. He had no diffi-
culty in getting the remaining stock at
his own price from the disgusted holders.
It was not long after when the great
lode was reached; great in amount, and
rich in the quantity of silver to the ton.
Mr. Burnett could have sold what cost
him fifty thousand dollars for five mil-
lions, but he preferred the income it af-
forded him. Luke held his position, but
his salary of eighteen hundred dollars
was only raised fifty per cent., while
that of the superintendent remained at
ten thousand. It was unjust aud pro-
voking.

Luke Maybury, the assistant, had been
born with the biggest kind of a silver
ladle in his mouth. His father was the
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wealthy president of the Safety Fire In-
surance Company and looked up to by all
underwriters as a great light in the in-
surance system. He had educated his
boy, an only child, most thoroughly,and,
when the latter showed scientific tastes,
sent him, after graduation, to Heidel-
berg, where he became doctor of philoso-
phy, and thence to the French School of
Mines, where he won distinction. On
his return,he received a large allowance,
which he spent properly enough, and
was industriously doing nothing when
the great Chicago fire wrecked the Safety
aud several other companies in whicii its
president had mainly invested his money.
The elder Maybury was not ruined, hut
his means were so curtailed that he had
to cut off his son’s three thousand a year,
and the latter was forced to turn his ac-
complishments to account. On the
strength of his degree and his career in
the School of Mines, he obtained a junior
position at the Jumbo, where he had
since worked hard and intelligently.

The superintendent, Mr. Smythe, had
gone to welcome the new-comers. Luke
sat at the window of the office, which
commanded a view of the road leading
from the station, past the mine, to the
hotel. The barouches—do you notice
how a new town runs to open coaches?—
containing the party were near enough
to note their inmates. The rosy-faced,
stout gentleman in the first one, looking
unlike the conventional speculator, was
Mr. Burnett, for Luke had seen his pho-
tograph. Alongside of him sat a young
lady, over-dressed and eager, handsome
of face, but every motion betrayed for-
ward vulgarity. Was this the daughter
of whose grace and beauty so much had
been said? In the next coach was a sort
of family party—an elderly gentleman,
and at his side a young man occupied
the front seat, while two ladies sat be-
hind, one about fifty, the other young.
The last was dressed in a plain gray
traveling-suit, and, by her deferential
manner to the elder one, was evidently
either a “companion” or a confidential
upper-maid.

“Now what a sweet face that is!” ex-
claimed Luke. “She should have been
the heiress, and not the vulgar girl in the
front coach. What a face! What a
soul in her eyes!” But a turn of the
road cut short Luke’s rhapsody.

The next day, the president, in com-
pany with a young lady—the one who
had been in the coach with him the day
before—visited the office, where he was
received by Mr. Smythe and Luke. While
the magnate was eugaged with the for-
mer, the young lady who had been
named as “Miss Georgiana Burnett,” en-
tered into conversation with the hand-
some junior. She plied him with a va-
riety and number of questions; mainly
about “sossiety” in Jumboville, what
amusements were to be had in that out-
of-the-way place, and how he managed
to exist there. She displayed such an
intimate knowledge of Luke’s past life
and family connections, that he should
have felt pleased. But he was merely
annoyed. His heart had gone irrevoca-
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bly into the possession of the modest little | flowers of the rocks in her hands, and
“companion,” or whatever she might be, Ithese she seemed to desperately clutch
and he thought this forward heiress,with ;rather than to hold. He involuntarily
her flippant and patronizing manner, to dropped the reins at this unexpected ap-
be rather under-bred. But, as a man of Iparition, and the horse started violently,
the world, he betrayed none of this feel-j threw his rider, and, snorting in terror,
ings. Miss Burnett found his listening [ran madly toward the mines. Luke
qualities to be excellent, and his replies  picked himself up, not a little ashamed
admirable. He was not only interesting | of his careless horsemanship,

in words and polite in manner, but his  “Oh, Mr. Maybury,” said the girl, who
careless dress suited well with his

marked features, and set off his athletic
and graceful form.  Doubtless he
seemed a very pleasant contrast to the

over-dressed gentlemen of fashionable | Iooking for flower
—and— |

“It will give me pleasure to guide!
toned colloquy with the supermtendent\you ” said Luke.

life.
the president suddenly closed his low-

by saying aloud:
“Well, Mr. Smythe, | am glad to find
you will accept. You will not be re-

don’t mean because you were thrown—
she added, her color returning, “but the
fact is, | have strolled from our party.
-1 have lost my way

i further away from them.”

, came upon therest the party, and
with themNathan Carter, Winchester on
shoulder,

«Did you see any signs o’ b’ar?” asked
the scout.

Luke pointed backward to the gully,
and, bowing to the rest, made his way
homeward, leaving the girl under a fire
of questions. But all the way, and after
at his work, he felt again the thrill when

was pallid with fear, “1am so glad—I—11 her form reposed for a moment in his

arms and a pair of dark eyes haunted

him. He certainly had seen them be-
fore. And she—she had remembered
him. It was a mystery which he could
not solve.

The adventure became town-talk, and

“You were getting J the Jumboville Daily Revolver gave a col-
j umn to it next morning.

It was a most

“And there is such a terrible-looking j stirring account, and did great credit to

brute coming up the hill there.

quired to sail for two months, so you |over, and he saw me, and growled.”

have time for preparation. Mr.
bury, what kind of farm-land
have here?”

“Not very good, sir,
Formerly we had to bring our vegeta-
bles as well as our flour and bacon from
abroad, but since they have begun to

May
they

practice irrigation, they have improved |

a number of the valleys, and afford us a
fair supply.”

“Do you know anything of the Cornell
ranch?”

“It is said to be a fine one, but | uever
had the time nor curiosity to visit it.”

“1 wish you would go there to-morrow
morning, and see if it be worth my while
to look at it. It is offered at a low figure,
the owner says; and if it be what he
claims. 1 might buy.”

Luke bowed assent, and then the mil-
lionaire and the young lady left with the
superintendent, while Luke went on
with some office-work. That night he
learned that a party of visitors had been
made up to explore the hills round about,
but he was to leave in the morning be-
fore they started. Just at daylight, as
he was mounting his horse, a scout of
the vicinage, Nathan Carter,
him.

“Better take your rifle. Doc, ef you ride
fur. Thar’s a grizzly repo’ted aroun’,
an’ I’'m after his pelt an’ claw

“A grizzly? Nonsense!

myself on such an absurd story.”

And he rode off.

Luke was well pleased with the ranch,
It lay in a broad valley, through which
ran a river or, rather, did run for a part

osted jbounded over the object.

looked down. He was appalled. Be-

1looked jthe imagination of the enterprising re-
Jporter.
Luke went to the edge of the slope and cording to him, Mr.

He confused things a trifle. Ac-
Maybury, after a
hand-to-hand contest with the brute, in

tween the cliffs and shelves there ran |the gully, had been nearly torn to pieces,

difficult to ascend.
his way steadily upward, was a huge
grizzly bear,

The situation was >oth embarrassing
and dangerous. Luke had his revolver
and knife with him, but such weapons,
however useful against a ruffian, are
mere toys in a contest with a tough
grizzly. To run was to be overtaken—
the start would be too little. His thoughts
probably showed themselves in his face.

“Is there danger?” she asked.

“Some,” he replied. “But do you run
on in that direction,” and he pointed the
way. “Hurry on as fast as you can, and
I will check his progress.”

“But, you?”

“Oli, I’ll take care of myself.
fast as you can.”

Th girl seemed paraly zed, and did not
move a step. Luke seized a boulder of
which there were plenty on the ground,
and hurled it at the bear. It went down
the gully with a succession of leaps, and
Two or three
more were fired with the same result—
the bear only pausing a moment after
each passed him. At length, Luke
grasped a heavy, rounded fragment, as

Run as

There hasn’t jmuch as he could lift, and rolled it down
been one seen within fifty miles forthe the center of the gully.
last five years, and | sha’u’t encumber made an effort to
way of this as he
error of judgment was fatal.

“Old Caleb”
scramble out of the
saw it start, but his
The boul-
der. with increasing force, struck a pro-
jecting rock on one side of him, glanced
off at an angle, and descending a dowu-

of the year, dwindling in summer to a iward course of thirty or forty feet,struck

mere thread, the trickling of two living
springs on the mountain-side, all the
other sources being dried up. But by a
proper dam, the water of these petty trib-
utaries was preserved in a reservoir, and
conducted to the parched ground below
in time of need.
an otherwise barren spot bad become
fertile, and the ranch changed to a great
garden and pasture field combined. Luke

made up his mind at once as to the worth | yjje SOon

of the piaci and, mounting his horse,
set out on hi way homeward.

The young man’s thoughts wandered

barouche. Her features aud her smile
had completely taken possession of him.

Suddenly his horse began to show symp- Wwindow of the office, and I asked uncle I’ll take care of you.
He looked forward, and jwho you were.”
there, a little distance in front of him, |

toms of fright.

was thelady of hisdreams, alone and
attended,

| bear did not stir.
Under this treatment, |

him on the neck. The brute fell back-
ward and lay still, while the great stone
went thundering on its way to the base
of the ridge.

Luke looked down for a minute.
Then he said:

“We are safe now.”

Till then the girl had stoodrigidly,but
now she sank, and would have fallen,
had not Luke caught her in his arms,
recovered, and with flushed
face and downcast eyes, withdrew her-
self from his clasp.

but improving. downward a deep gully, which was not |and only escaped death by the desperate
Along this, making Ibravery of the young lady, who came to

the rescue with a rock, with which she
broke the animal’s skull.

“The name of Miss Burnett.” contin-
ued the enthusiastic writer, “will go
down in history along with Joan of Arc,
Moll Pitcher, and other heroines of an-
tiquity.”

At this Luke roared with laughter, and
especially at the mistake of the lady’s
name. He had just laid down the paper,
when the mining president came in the
office.

“Mr. Maybury,” said he, “now we are
alone, 1 may as well have a little busi-
ness talk with you. There will have to
be some changes in the business manage-
ment of the Jumbo. 1 have brought out
a successor to you, as assistant superin-
tendent, Mr. Carson. He is a graduate
10f tjie Stevens School, and is vouched for
as a capable mechanical engineer and
well versed in mining matters, at least
under a capable superintendent.”

Luke bowed stiffly. It was a mental
cold bath, and he had no words to ex-
press his indignation. He, to whom the
mine in great measure owed its prosper!
ty, was to be coolly cast adrift.

“However,” continued the other, “hi:
appointment is only conditional—a kind
of six months’ trial trip, as | have ex
plained to him. If you do not find him
capable, or cannot make him so in that
time, you can replace him by another.”

“But | don’t exactly understand. You
said Mr. Carson was to replace me.”

“As far as he can. You see, an Eng
Ixisli company have made me a large offei
ifor the mine. | have made a counter of
fer- i desire to retain one-third of the
stock. The negotiation hangs fire a lit
tie. | can’t get away—I am too busy. |

The jjave offered Mr. Smythe a retiring salary

and a bonus if lie will go over to England
and finish the matter, in two months
from now; and he has agreed to it. Your
father, who has recovered his former
prosperity—he is a wondeful man for his
age, sir—wants to see you. You had
better take a six-weeks’ leave of absence
while Smythe remains and coaches Car-

“But how did you know my name?” he json, and you can go back withus in the
to the little girl he had seen in the |Vventured to ask, as they went on.l

“Oh. | remembered your face—1 have
never forgotten it. | saw you at the

Remembered him!  Why?  When?

un- jWhere? He had no time to ask, for there name to an amount that |
with a bunch of thewild *rose now the hum of voices, and they

special. When he goes, you will take
his place at the same salary; and if the
new company want their own man after,
As you have ren-
Idered the company important service, |
have placed a block of stock in your
hope will
prove satisfactory.”

Scientific American
Agency for
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STUDLEY & BARCLAY

1™
0

—

Agents for the CANDICE Rubber boots, shoes, arc-
tics, lumbermen's, etc., the best in the market.

We carry the finest line of felt and knit boots, socks
ind rubber clothing in the market. Send for price

ist and discounts.
Grand Rapids, Mich.

4 Monroe St.,
Geo. H Reeder & Co,

JOBBERS OF

BOOTS & SHOES

Felt Boots and Alaska Socks.
State Agents for

158tt 160 rniton 11, Urand Kapldi

S £ L d§

We carry the largest line in field and
garden seeds of any house in the State
west of Detroit, such as Clover, Timothy,
Hungarian, Millet, Red Top; all kinds
of Seed Corn, Barley, Peas, in fact any-
thing you need in seeds.

We pay the highest price for Eggs, at
all times. We sell Egg Cases No. 1at
35¢c, Egg case fillers, 10 sets in a case at
$1.25 a case.

WT. LAMOREAUX It GO

128, 130, 132 W. Bridge St.,a
GRAND RAPIDS, MICH.

A

FREE TO F.AM Fi Color

*l owing a Lodge of Chinese Mas-ns at work ;
also large illustrated catalogue ofall the Masonic
books and goods—bottom prices. Great chance
for Agents Beware of the spurious works,
REDDING k CO., Masonic Publishers and
Manufacturers, 731 Broadway, New York,



“This is certainly as liberal as it is un-
expected, Mr. Burnett, and 1—"

“No liberality, but deferred justice. It
comes as a right, not through your re-
cent service to my daughter, which is
quite another affair.”

“1 beg your pardon, sir, but you have
been misinformed. It was not Miss Bur-
nett whom | had the pleasure of assist-
ing, but another. | know Miss Burnett
by sight, as | saw her in the barouche
with you, and afterwards here in the
office. The young lady is the one who
sat in the next carriage, and seemed to
be a—a companion to an elderly lady at
her side.”

“Quite correct, Mr. Maybury, and yet
you are in error. The Miss Burnett in
the coach with me was my brother’s
daughter; the young lady you helped is
mine. As the lady in the coach was my
wife, the daughter was her companion,
as you say, and has been from her birth.
However, if you will come to our parlor
this evening, my wife and daughter will
be glad to see you—and so will 1.”

And then the millionaire, who had no
time to wait, went about his business.

Luke Maybury sat there dazed. It
was not at the unexpected good but ill
fortune. His desire had been fixed on
the little lady with the dark eyes and
curved lips, and what the first sight had
begun, the adventure on the ridge had
completed. It was love at the first
sight, but it seemed as if he had known
her for years. But, the daughter of a
millionaire! In what manner could he
hope to realize the dreams of the last
three days? His heart sank, as he saw
the gqulf yawning in front of his
hope. Most young men have love affairs
before they are thirty; but Luke had
never met his ideal till now. The late-
ness of the passion made it stronger, and
the memory of the ecstasy, when he held
her in his arms for a few moments, was
not to be quenched.

When the evening came he dressed
himself carefully, and kept his engage-
ment. There was no one in the parlor
beside the family party—Mr. and Mrs.
Burnett, Mr. Joseph Burnett and the two
girls. Mrs. Buruett expressed her thanks
warmly, and her daughter by looks more
than words, while Georgiana was effu-
sive. The millionaire began to talk
about the Cornell ranch, and mining
matters, which relieved Luke from em-
barrassment. But all at once, Georgiana,
the irrepressible, broke in:

“Mr. Maybury,” she said, “that was a
bright idea of yours, bombarding the
bear with boulders; but suppose you
hadn’t hit him? Now, | remember a
story of a man in the woods who scared
a bear away by opening and shutting an
umbrella.”

“But | hadn’t an umbrella,” replied
Luke, who was amused. “In fact, | have
never bought an umbrella since | lost
mine in a peculiar way some years since.
No one at the mines wears one but a
‘tenderfoot’ or one of the townspeo-
ple, who are adopting such things as
badges of civilization.”

“But how did you lose your last um-
brella?”

“It is not much of a story. | had just
come back from Paris, and 1had the gay-
est kind of a paraplule, with a gold han-
dle and my initials, *L. M.,” on it.”

Cora and her father and mother at this
evinced interest, and bent forward to
listen.

“| was caught one day in a shower,
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and it was so heavy that 1 dodged under |

an awning to wait until it slackened. H e y m a, n & C O m p a n y y
There 1 saw a girl—she seemed to be a

fifteen-year-older, and she may have been Manufacturers of

pretty, but | don’t know, for all 1 saw of

her face under the hood of her water-

proof were two large dark eyes and the

tip of her nose. The waterproof was a
fraud. It was as bad as a sieve, and the
poor girl was dripping. I foresaw

coughs, consumption and what not, and

| said to her: ‘Child, take my umbrella, Of Every Description.
and hurry home as fast as you can. Cut
like a whitehead, and change your WRITE FOR PRICES.

clothes, or you’ll get your death of cold.’

Just then, | saw Dick Drake making his .

way along under a big umbrella, and 1 FlrSt'ClaSS Work Only.

bolted out to get a share of it. | forgot

to leave my name and address, and, of

course, the umbrella never came back. 03 and 66 Canal St-: - GRAND..RAPIDS.
But | often wondered if the little girl

took my advice, and ran all the way-

home, or walked with dignity, and got a W H W H ITE & C01

cold for her pains.” cz:

| Georgiana fairly screamed out. M anilfaGtilrers of Hardwood Lumber,

Here is the rain-beau you
used to rave about!” BOYNE CITY, MICH.

“Mr. Maybury,” said Burnett, after
they had stopped laughing, “I can give
you the information you desire. The
girl took your advice, to her great ad-
vantage, and is well and hearty. As for
the umbrella, it is not lost, for Cora
keeps it, or did, in the lower drawer of
her dressing-bureau.”

Georgiana broke in again:

“Fate seems determined to bring you
two together. It is like two chapters in
a novel.”

Luke felt his face grow uncomfortably
hot, and that of Cora was scarlet. It was
unpleasant all round, and Luke soon
made an excuse to leave.

Two days after, Luke Maybury went
to New York along with the party, and
had a very agreeable trip.

But you want to know the rest of it?
My dear reader, | did not travel with the
party, and | am too old to write senti-
ment, especially at second-hand. Some
words of the ex-president of the Jumbo
Mining Company, in reply to a friend,
may serve to allay your thirst for infor-
mation:

“My dear sir,” said he, “l dare say |
could have bought an Italian prince, or
possibly an English peer for my daugh-
ter. They are in the market. But she
preferred an American; and as the man
of her choice was ousted from his posi-
tion by the new Jumbo men in favor of
an Englishman, | let her have her own We operate three m|IIs W|th a*c(%)acny of 9,000,000 feet hardwood and 3000,(00 feet hemlock, as
way. And, after three years and a half, follows: " Boyne City Falls mill, 3,(00,000; Deer Lake mill, 2,000,000.  Onr
I may say that | am very well pleased facilities for shlpmentare unsurpassed elther by ra|I or water.
with my son-in-law.”

Thomas Dunn English.

IF YOU WANT
'Shopping as a Profession.

Shopping has risen from a pastime to a
profession. It is said there are several The B e St
thousand women in New York city who
live on the percentage allowed them by

i i s ACCEPT NONE BUT
the big shops in which they spend other

people’s money. In the rushing season .
—about holiday time, and just before
the summer exodus begins—some of
them make as high as $200 a week. These

lucky ones, though, usually have money
of their own. They watch bargain sales
carefully and manage generally to secure S k t
the cream of them. Then when an or- auer rau .
comes they are often able to fill it
from their private stock, and pocket the
comfortable difference betwixt the regu-

lar and the bargain price.

Order this®Brand from Your Wholesale Grocer!
Use Tradesman or Superior Coupons.



AMONG THE TRADE. MANUFACTURING MATTERS.

ABOUND THE STATE. Hagensville—William Hagen, general

Bear Lake—P. O’Rourke has sold his Idealer and sawmill and shingle milloper-
general stock to Win. Brown. iator, is dead.

JJelwin—Sullivan & Nolen suceed C. |

P. Douglass in general trade.

Woodland—Geo. Garlick has opened a verting his sawmill into a stave factory,

hoot and shoe and grocery store. Kvart—A. W. Bisbee has purchased

Diamondale—Chas. Huttsucceeds llutt the Chadwick & Corwin mill, at Vogle ,

& Andrews in the meat business.

Hartford—Leslie W. Britton has sold
his grocery stock to Line A Arvison.

Muskegon—John Stegink has sold his jed during the winter and will
Hour and feed stock to Cooper & Drile. |ated next season.

Detroit—W. W. Adams has sold his
boot and shoe stock to E. II. Richardson. | manufacturing salt barrel heading and

Iron Mountain—J. H. Simpson has sold box boards at this place, stocking Free-
his lime and brick business to (> M. jman’s mill. He ships the barrel heading
Wood. jto Kansas.

Chester—P. C. Smith has sold his gro-1 ~ Grayling—Sailing,
eery and boot and shoe stock to Lewis|tend to bank 11,000,000 feet of logs,
House. jwhich will probably be manufactured by

Battle Creek—Henry Watts has sold | the Whitehall Lumber Co.,at Cheboygan,
his boot and shoe stock to Trim & Mec- !next season.

Gregor. Alpena—R. H. Wetmore, of New York,

Bay City—Lewis Bergevin is succeeded !owns a large body of timber in Presque
by Frank W. Hastings in the grocery jIsle county and wilt cut a number of mil-
business. ion feet this winter, it having been dam-

Bear Lake—Win. Keys is succeeded by jaged by forest fires.

E. C. Keysin the furniture, undertaking, | Bear Lake—G. W. Hopkins, who runs
and hardware business. |a sawmill here during the summer

Grayling—Jno. F. Kelley & Co. are |months, has large interests in Florida,
succeeded by J. F. Krauter in the hard-1'and leaves shortly for that point with
ware and tin business. "his family to spend the winter.

Lakeview—Brown A Butler are suc-  Thompson—The Delta Lumber Co. cut
ceeded by D. J. Brown, Cogswell & Co. jabout 24,000,000 feet of lumber this year.
in the grist mill business. ISeveral miles of logging road has been

Harrison — Daniel Lockwood, grocer | built and a further extension is going
and proprietor of the Northern Produce lon. A camp has been started with 80
Co., has sold both to S. P. Hall. men.

Hastings—Bert Tinkler has opened a  Cheboygan—Thompson .Smith’s Sous
grocery store in the “Little Brick” store jwill remodel their sawmill this winter,
and proposes to rustle for business. i It is the intention to take out a circular

West Bay City—Lambert A Weir are |and small gang, and replace them with a

succeeded by Lambert, Stoudacher
McGinnis in the hardware business.

ICenter, and will remove it to this place.

be oper-

| burner.

Bay City—It is reported that Jonathan

Cheboygan—D. Quay A Sons have ) .
rented the store room recently occupied | BOYCe is negotiating for the purchase of
j Unless he is hard to suit,

by F. J. Todd as a grocery store and are 12 Mill here. L IS :
opening up a stock of groceries. he will experience no difficulty in pur-
. chasing half a dozen if he needs that

Mason—The new firm of J. E. Coy A

g number.
Co.—successors to Densmore & Coy in the

grain and produce business—is composed Cheboygan—Thomas W. Palmer has
T Id 4 f hemlock | i
of J. E. Coy, li. G. Coy and W. S. Grow sold 40,000 acres of hemlock lands in

- " |Cheboygan and Kalkaska counties to
Cadillac—The meat market recentlijhaW A Sons, of this place, who will

started in the John Born building has |yse the bark for tanning purposes and
passed into the hands of Wilcox Broth- gy the Jogs.

ers and Paul Caulket, and will be under Detroit—Charles E. McLean has sued
the management of the latter. |the Charles Wright Medicine Co. for

Mason—A. L. Vandercook uttered five 180,000 damages on the ground that when
chattle mortgages on his grocery stock, 'he bought 555 shares of the company’s
aggregating 83,205, subsequently making Istock from W. E. Allingtou, he met with

an assignment to A. O. Dubois, lie la refusal to transfer the shares to him
attributes his misfortune to a too liberal ion the books.

application of the credit business. I Frankfort—L. F. Hale has recently
Alpena—The grocery store of Healy A erected a hardwood mill at Herring Lake,
Co. has been closed by 11 E. Meeker & la few miles south of this place, and ex-
Co., who are the heaviest creditors. | pectsto have itin operation in a week
Buck A Leighton, J. N. McDonald A Son, Or so. It will have a capacity of about
John Irvine Greenhouse Co., the Bay City 25,000 feet, and will run all winter on
Broom Co., and Dwyer A Vhay, of De- hemlock and hardwoods.
troit, are secured by chattel mortgages. Kalamazoo — Daniel Cohn and Chas.
Cadillac—Louis liellaire, the grocery- iFriedman have formed a copartnership

man, surprised and  pleased his |and will embark in the merchant tailor-
patrons the other day by placing ing and men’s furnishing goods business.
several bushels of tine looking and IMr. Cohn has for years been in the tailor-

nicely flavored peaches at their dis-jing business, and Mr. Friedman during
posal. He had preserved them, fresh jthe past five years has been head clerk
in appearance and retaining almost 1for Samuel Folz, the clothier.

their original flavor, by wrapping each Daggett—The <L H. Westmon Lumber
one separately in waxed paper, just lie- Co., to manufacture and-sell lumber, has
fore the close of the peach season. It been organized by George 11. Westmon,
was an experiment on Bellaire’s part, William C. Wilson and John E. Wilson,
and it was successful. of Marinette, Wis., and John Dunham,

Cheboygan—It is reported that R. Rob-
| inson is considering the project of con-

Bay City—The sawmill of Michel), Me but that he would probably' get a port-
1Clure A Co., at Zilwaukie, will be stock-

Hanson A Co. in-

A sband saw. They will also erect a refuse j
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Daggett. The authorized capital is 850,- algia Company, came on to Detroit and
.000, of which 830,000 have been sub-jhad a contract drawn up and signed for
*scribed by the above. Parke, Davis A Co. by the employe re-
" Batchellor—A. Batchellor, of Mass-1ferred to. The mistake was discovered
achusetts, who owned a sawmill and a immediately afterward, reported to the
large amountof lumber which were burn- ifirm and repudiated. It is declared by
ed here last summer, was in town the jthe complainants that the man who signed
other day, looking over the situation. the contract for them had no authority to
He said that his timber was so nearly cut ido so. The court is asked to declare the
agreement void and to issue an injunc-
tion restraining the defendant from bring-
ing any suit on it.

]
|out that it was not worth while to rebuild,

+able mill to cut out the few logs he had
Jleft in the lake at this point.

Big Rapids—The McElwee A Co. pic- FOR SALE, WANTED, ETC.

West Branch—Charles M. Stewart is jture backing factory has been closed by

Advertisements will be inserted under this head (or
two cents a word the first insertion and one centa
word for each subsequent Insertion. No advertise-
menttaken for less than 25cents. Advance payment.

jattachments sworn out by Henry W.
Dayton, who claims to be interested to
the amount of 813,000. Whether the
factory will re-open or not is not known.
1 Thirty-five men are employed at the fac-
| tory, which once enjoyed the reputation
|of being the largest picture backing es-
ltablishment in the world, employing
nearly 100 men.
J saginaw—The Merrill A Ring sawmill
closed its career Friday evening, having
run 148 days this season, cutting 18,000,-
1000feetof lumber and 4,500,000 lath. The
mill will be dismantled and the machin-
lery shipped to Duluth, where the firm
Ihas built a new mill. The firm has ex-
[ hausted its timber here. It owned 300,-
000,000 feet in Canada, and it was hoped
the timber would coine to the mill here,
but the tract was sold to William Peter,
of Bay City.

Manistee—A representative of the Bel-
ding Silk Co. was in town last week look-

BUSINESS CHANCES.

\  BARGAIN OFFERED IN A GROCERY AND
_£A  crockery stock at Ithaca. Mich. Cash sales last
year, 830,000. ~ Failing health_reason for selling. -
dress No. 346,rcare Michigan Tradesman.

O1G GENERAL STOCK WANTED-WILL PAY SPOT
I's cash if cheap, or will exchange real estate. Give
bottom price. Box 327, Stanton. u7
TV RUG STORE FOB SALE AT A BARGAIN IN THE
XA growing village of Caledonia, surrounded by
rich farmingcountry. Will sell on easy terms. Must

uit the business on’account of poor health. Address

. W. Armstrong, Caledonia, Mich. 319
POB SALE—DRUG 8TOCK, LOCATED ON BEST BUS-
Jj incss corner in Manistee. Will sell at a bargain.
Splendid chance for a hustling druggist. Address
Jacob Hanselman, Manistee. Mich, 334

VOR SALE-FRESH STOCK GROCERIES. WILL IN-
I _ventory about $700. Centrally located in this

city. Good_business and good reasons for selling.
Address No. 317. care Michigan Tradesman. 317
VVJR SALE—ONE OF THE BEST-PAYING DRUG
X stocks in Albion, Slich.. a_good manufacturing
and college town of 5000inhabitants. Invoice about
83,000. Reason for selling, ill-healtli. Address Lock
Box 103. Albion Mich. 350
TVOR SALE —HARDWOOD LUMBER MILL, |
P miles from railroad, with plenty of timber for
several years’ cut. Shmgle machine in_running order
if desired. Saw mill ready to set up. Teams, trucks,
sleighs, ShOX and bulldlnaall in order to begin work
at once. ddress J. J. Robbins, Stanton, Mich, or
Hunter, & Held, 121 Ottawa street, Grand Rapids. 312

VOR BALE- CLEAN AND “"CAREFULLY SELECTED

. N L. " grocery stock, located at a good country tradin
ing for a site for a spool factory, and it is A‘é‘;‘rﬁé' Ad%ﬂ’uisrjir;g[f_gtgvre 1 esiab ﬂ\igg. Addlyessglé. %
thought that he will locate on the Man- "“sor"sal E— GRQCERY ook AN FIXTURES.:

| running two geqlverles; doin: business; will’

H i H 00!
istee A Grand Rapids, where there is a In_vc;]ice abont 84,000 Addreéss Tock Dox 27, Ann ?3r7bor,
icn.

large tract of white birch, which is the

. . IVOR SALE-GOOD HARDWARE STOCK, WITH
conly kind of timber that appears to be I’ good iradeestablished. Location good. Reasons
Jar: . . for selling:  wish to retire from business. Address
“suited for this class of work. The silk E.Gordon, Sherwood, Mich. 345
company’s factory uses about two car
_loads of these spools daily, and as there
Jis only one factory that makes them in the
Jcountry, there ought to he a good field
for enteprise in that direction. When
the pine burns off or is cut off in this
region, a great proportion of the land
grows up to this white birch, which is
just what is needed.

SITUATIONS WANTED.

ITUATION WANTED—BY AN ASSISTANT REGIS
tered pharn acistof three Kears'expenence. Good
rMe_fer:'ence urnished. Address Lock Drawer O, Lowell,
ich.
ITTANTED — POSITION AS STENOGRAPHER —EX-
YY penenced; City references; can furnish_type
writer. Address E. P.; care Tradesman. M
\ | VANTED—SITUATION AS BOOK-KEEPER BY A
IT married man who can give the best of refer-
ences. Address No. 305, care Michigan Tradesman,
Grand Rapids. 306

Saginaw—The dismantling of the Mer- MISCELLANEOUS.

rill A Ring, the West Side Lumber Co.
land the N. B. Bradley A Sons sawmills
Ireduces the cutting capacity of the river
| about 50,000,000 feet. This will be part-
ily made up by the new mill to be built
on the liitchkiss mill site, but it may
safely be said that at least 35,000,000
capacity has been taken out of the river

orses for sale—one seven-year-old fil

.1y, one three-year-old filly, and one six-year-old
gelding'—all sired by Louis Napoleon, dam by Wiscon-
sin Banner (Morgan]. All fine, handsome, and speedy;
never been tracked. Address J. J. Robbins, Stanton,
Mich. 311
IX>R SALE—CHEAP ENOUGH FOR AN INVEST-

ment. Corner lot and 5-room house on North
Lafayette St., cellar, brick foundation, soft water
in kitchen.” $1,200. Terms to suit. Address No. 187,
care Michigan Tradesman. 187

TTJOR- RENT~-A GOOD STORE ON SOUTH DIVISION

; _street—one of the best locations on the street.
Desirable for the dry goods business, as ft has been

H used for the ds s business for three years. Size,
fwith t_he close of the prese:nt _Season- 22x80 feet, withy asement. Geo. K. Nelsgn, 68 Monroe
There is also a further reduction in store street. 826

TF YOU HAVE ANY PROPERTY TO EXCHANGE FOR
JL a residence brick block in Grand Rapids, address
B. w Barnard, 85 Allen street. Grand Rapids, Mich. 831

ITOR SALE OR TRADE—TIMBER LAND IN OREGON.

in the near future, as doubtless three or
four mills will go out of commission in a
1 Address No. 340, care Michigan Tradesman. 340

year hence if n_ot sooner. In this esti- TTOR SALE_TWO HUNDRED ACRES LAND (160 IM
mate of reduction for the present year, r proved) located in the fruit belt of Oceana coun-

. . . ty, Mich. and fitted for machinery, good fences,

the Sage mill is not included. It has large curb roof barn with underground for stock,
R R horse barn and other necessary farm buildings. _ New

been reported that it will not be operated windmill furnishes water for house and barns.  Eight-

een acres apple bearing orchard, also 1.000 peach trees,
two years old, looking thrifty. Price, $35 per acre, or
will exchanc};]e or stock of dry goods. If any difference
will pay cash. A. Retan, Litfle' Rock, Ark. 341
ANTED—ONE GOOD PEDDLING WAGON, FOR
" which we will pay cash. Address No. 342, care
Michigan Tradesman. 342
ITANTED- GROCERY STOCK BY PARTIE8 WHO
? canﬁgy cash down. Must be dirt cheap. Ad-
dress No. 343 care Michigan Tradesman. 343
1X7ANTED—MAN WITH SHXnP sUPPLY AGENTS IN
M Mlchlgan with Shaeffer’s new pancake griddle
or

Inext season. If that should result an-
lother 30,000,000 feet will have to be
added to the reduction in capacity for
this year.

Detroit—Parke, Davis & Co. have
| brought a suit against the Anti-algia
Company, of Houghton, which is peculiar

s . . ) sure thin $5,000 annually ; positive proof fur-
jin that it is intended to prevent nisheri. Shaeffer, Canton. Chio. 344

H ITTANTED —TO PURCHASE FOR CASH A DRUG

the defendant from suing them, j v.v stock in a good town of 3,000 t0.5,000 inhabitants

j It seems that in quoting the price Winans &Allen, Tower block. Grand Rapids, Mich. 332

YATANTED—UNTIL DECEMBER 15, | WILL PAY 65
YY cents per pair for Barlrldges‘ spot cash; ship by
express. C.B. Lovejoy, Big Rapids, Mich.

XiriNDOW,_ I>RESSING~FOR/THE HOLIDAY SEASON!
YY Send for Harry Harman’s illustrated Christmas

pamphlet containin

j for capsules the complainants, through
a mistake of one of their employes,
offered to supply 5,000 boxes at 30
cents per dozen, or less than cost of the
materials. Manager Ruhl, of the Anti-

€ novel window displays and store
decorating arranged for every line of business, adapt-
ed to the hol_lda_}/ season and for other occasions.
Price, postpaid, 75c. Harray Harman, window dresser
and decorator, P. O. Box 113, Louisville, Ky. 348



GRAND RAPIDS GOSSIP.

Bert Tinkler has opened a grocery
store at Hastings. The Lemon & Wheeler
Company furnished the stock.

The annual meeting of the Ball-Barn-
hart-Putman Co. resulted in the election
of the same directors and officers which
have served the corporation the past
year. -

W. I. McKenzie, the Muskegon grocer
who recently assigned to C. C. Moulton,
is offering 30 per cent, cash in full settle-
ment. So far as learned, (Irand liapids
creditors eagerly embrace the offer.

E. H. Merritt has put in a supply store
in connection with his charcoal Kilns at
Merritt Siding, near Big Rapids. The
Olney & Judson Grocer Co. furnished
the stock.

A. E. Worden has purchased all the
shingle timber on 75,000 acres of the
Mackinaw Lumber Co., located between
the Carp and Black Rivers, and will
build one shingle mill at Black River and
another at St. Ignace.

C. W. Fallas has moved to Cedar
Springs and formed a copartnership with
Geo. W. Sharer for the manufacture of
butter tubs. The new enterprise will be
in operation by January 1 and employ
twenty-five men.

The grain elevator at Gladstone, which
was operated by K. Dykema & Bro. for
two years previous to Oct. 21, burned
Sunday morning. The feed mill and
office furniture were owned by Dykema
& Bro., who suffer a loss of about $600,
with no insurance.

The suit brought against the sheriff by
J. A. Ferris, growing out the seizure of
the Fish stock at Cedar Springs, by
Spring & Company, was tried in the Kent
Circuit Court last week and resulted in
a verdict for Ferris. The case will be
appealed by Spring & Company.

Julius J. Wagner, grocer at 107 East
Bridge street, has leased the store adjoin-
ing his present location and connected
the two by means of an archway. The
enlargement will enable him to increase
the size of his grocery stock and he will
also put in a full line of tinware.

The suit brought against Tucker, Hoops
& Co. by* H. F. Burch, involving an al-
leged claim for services as expert and
attorney in classifying the insurance on
their sawmill and lumber at Luther, was
tried in the Mecosta Circuit Court last
week and resulted in a verdict of no
cause of action, the jury taking only fif-
teen minutes to decide the matter. The
defendants are, very naturally, highly
elated over the verdict, as it substan-
tiates their claims as to the groundless-
ness of the action brought by Mr. Burch.

Gripsack Brigade

Frank E. Chase, who has been spend-
ing a few weeks among the beau eaters
at Boston, leaves the “Hub” Saturday
evening for home, when he will begin
his spring campaign.

“If that Ypsilanti attack on commer-
cial travelers had been published in a
Jackson paper,” observed A. F. Peake,

TTTIMT MICTI1IG.AJSr

Sequence ofthe Situation.

The improvement in the railroad busi-
ness of the country must very soon be
followed by a similar improvement in its
general trade. Even if the farmers pre-
sist in the policy attributed to them, of
paying off their mortgages with the pro-
ceeds of their crops rather than buy goods,
it merely transfers the task of reinvest-
ing the surplus wealth produced by the
agriculturists to their former creditors.
If these cannot lend upon fresh mort-
gages the money they receive, they must
devise other means of employing it, and
must set on foot new enteprises which
will give occupation to artisans and man-
ufacturers. Whether they will build more
railroads, vessels, factories, and houses,
open more mines, ami lay out more towns,
or whether they will embark in some new
kind of venture, time will show, but it
is not in human nature for them to let
their capital lie idle.

Mathew Marshall,

Purely Personal.

F. W. Van Wickle, the Shelby grocer,
was in town Monday.

B. S. Holly, the Woodland general
dealer, was in town one day last week.

L. W. Toles, formerly engaged in the
drug business here, but now engaged in
that business at Marquette, is very low
there with typhoid fever.

R. G. Rice, general dealer at Dowling,
was in town last Wednesday on his return
from Antrim county, where he and his
hunting party succeeded in capturing two
bear and eleven deer.

Didn’t Know It Was Loaded.

Grand Rapids, Nov. 28—1 am in re-
ceipt of a letter from M. T. Woodruff,
owner of the Ypsilanti Sentinel, assur-
ing me that the article referred to in my
communication of last week crept into
his paper unbeknown to him; that lie
sincerely deplores such publication, as
the sentiment expressed is contrary to
his ideas of the commercial traveler.

In the light of such an apology, | will
ask you to kindly withhold from publi
cation the article | prepared for this
week’s issue. ¢ Geo. F. Owen.

The Last in Tuscola County.

Cabo, Nov. 24.—The Fatrons of In
dustry stores in Tuscola county are now
things of history. Frank A. Riley has
placed a chattel mortgage for $3,500 on
the Patrons’ hardware store in this vil-
lage. It is claimed the concern’s liabili-
ties foot up from $7,000 to $10,000. Last
week the Patrons’ grocery store, con-
ducted by M. Smith & Son, was closed
out.

Artificial Honey.

A kind of artificial-honey, which has
lately been produced, seems likely to
become a formidable rival of natural
honey. eIt is called “sugar honey,” and
consists of water, sugar, a small propor-
tion of mineral salts and a free acid, and
the taste and smell resemble those of the
genuine article.

The postal card factory in Shelton,
Conn, isturning out 2,500,000 cards a day.
The biggest day’s output so far is one of
a few days ago, when 2,800,000 were
printed.

Tms K WHA/r EVERY successful PER
SOE must do.
conditions.

itis the condition of

the SHIEF HY, “We should have eld a0 j gohaninflvstiakicictgolnd Gusingss dyidehss

indignation meeting the next evening and book keeping, short hand and type writin

made it so lively for the editor that h&

would have been compelled to apologize

or leave town.” N ~

Use Tradesman Coupon Books.

en-
FI’)'ICE

e B S e B, Sopsportiies,
wgﬁ/ thAsds&gggl is worth your special considera-
w N. FERRIS,

Big Rapids, Mich.
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PUILT FOR BUSINESS!

Do you want to do your customers justice?

Do yon want to increase your trade in a safe way?

Do you want the confidence of all who trade with you?

Would you like to rid yourself of the bother of “posting” your books and

“patching up” pass-book accounts?

Do you not want pay for all the small items that go out of your store, which
yourself and clerks are so prone to forget to charge?
Did you ever have a pass-book account foot up and balance with the corres-
ponding ledger account without having to “doctor” it?
Do not many of your customers complain that they have been charged for
items they never had, and is not your memory a little clouded as to whether they

have or not?

Then why not adopt a system of crediting that will abolish all these and a
hundred other objectionable features of the old method, and one that establishes

a CASH BASIS of crediting?

A new era dawns, and with it new commodities for its new demands; and all
enterprising merchants should keep abreast with the times and adopt either the

Tradesman or Superior GoUpons.

COUPON BOOK

We beg leave to call your attention to
our coupon book and ask you to carefully
consider its merits. It takes the place
of the pass book which you now hand
your customer and ask him to bring each
time, he buys anything, that you may
enter the article and price in it. You
know from experience that many times
the customer does not bring the book,
and, as a result, you have to charge
many items on your book that do not
appear on the customer’s pass book. This
is sometimes the cause of much ill feel-
ing when bills are presented. Many
times the pass book is lost, thus causing
considerable trouble when settlement
day comes. But probably the most se-
rious objection to the pass book system is
that many times while busy waiting on
customers you neglect to make some
charges, thus losing many a dollar; or,
if you stop to make those eutries, it is
done when you can illy afford the time,
as you keep customers waiting when it
might be avoided. The aggregate amount
of time consumed in a month in making
these small entries is no inconsiderable
thing, but, by the use of the coupon
system, it is avoided.

Now as to the use of the coupon book:
Instead of giving your customer the pass
book, you hand him a coupon book, say
of the denomination of $10, taking his
note for the amount. When he buys
anything, he hands you or your clerk
the book, from which you tear out
coupons for the amount purchased, be it
1cent, 12 cents, 75 cents or any other
sum. As the book never passes out of
our customer’s hands, except when you
ear off the coupons,it is just like so much
money to him, and when the coupons are
all gone, and he has had their worth in
goods, there is no grumbling or suspi-
cion of wrong dealing. In fact, by the
use of the coupon book, you have all the
advantages of both the cash and credit
systems and none of the disadvantages
of either. The coupons taken in, being
put into the cash drawer, the aggregate
amount of them, together with the cash,
shows at once the day’s business. The
notes, which are perforated at one end
so that they can be readily detached from
the book, can be kept in the safe or
money drawer until the time has arrived

GRAND

vs. PASS BOOK.

for the makers to pay them. This ren-
ders unnecessary the keeping of accounts
with each customer and enables a mer-
chant to avoid the friction and ill feel-
ing incident to the use of the pass book.
As the notes bear interest after a certain
date, they are much easier to collect
than book accounts, being prima facie
evidence of indebtedness In any court of
law or equity. i

One of the strong points of the coupon
system is the ease with which a mer-
jchant is enabled to hold his customers
down to a certain limit of credit. Give
some men a pass book and a line of $10,
and they will overrun the limit before
you discover it. Give them a ten dollar
coupon book, however, and they must
necessarily stop when they have obtained
goods to that amount. It then rests with
the merchant to determine whether he will
issue another book before the one al-
ready used is paid for.

In"many localities merchants are sell-
ing coupon books for cash in advance,
giving a discount of from 2 to 5 per cent,
for advance payment. This is especially
pleasing to the cash customer, because
it gives him an advantage over the patron
who runs a book account or buys on
credit. The cash man ought to have an
advantage over the credit customer, and
this is easily accomplished in this way
without making any actual difference in
the prices of goods—a thing which will
always create dissatisfaction and loss.

Briefly stated,the coupon system is pref-
erable to the pass book method because it
%) saves the time consumed in recording
the sales on the(j)ass book and copyin
same in blotter, day book and ledger; (2
prevents the disputing of accounts; (3
puts the obligation in the form of a note,
which is prima fade evidence of indebt-
edness; (4) enables the merchant to col-
lect interest on overdue notes, which he
is unable to do with ledger accounts; (5)
holds the customer down to the limit of
credit established by the merchant, as it
is almost impossible to do with the pass
book.

Are not the advantages above enu-
merated sufficientto warrant a trial of the
coupon system? If so, order from the
largest manufacturers of coupons in the
country and address your letters to

RAPIDS.
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PROFESSIONAL, SCAPEGOATS. ldispose of except at a great sacrifice. Dry Goods Price Carrent. DEMINS

Then we save a great many good Ccus- Amoskeag. .............. 125 Columbian brown 12
MenWho are Discharged Several Times | turners who become displeased about | Adriatic UNBLEACHED GRTTONS. Brand “ 9b0rcz)wni13:54 Everett, gl ...... - 11%
From the Philadelphia aDay. Ismall matters which are not done just as ' Argyle ... Y World Wide.. 'Ilé\egverc'réék";'i\'}&"'l%m Haymaker queTT_ - gA
« . ” they like. It is a strange but true fact |Atfanta AA.000 64 LL....... 5 BB.9 Jeff :
Professional scapegoat” does not ap- Atlantic A 7 Eull YardWlde 64 “ . effrey... 1A
pear among the thousands of occupations (L4t many people are satisfied to put up 1Atlantic 8. 6* Georgia A 4 CC.... _ Lancaster 1254
which desidnate the manner of employ. LWith considerable inconvenience If they « p i ‘634 Boston Mngo br.. 7 Lavy‘renceNQOZ.. - B
gna > L EMPYOY" 'can only be revenged by seeing someone D 6* 5 (Dlue & 0. 220....
ment of the inhabitants of this city as |gicch d. s h b “ LL 4 o datwist 164 ¢ No.250...+11%4
classified in the Philadelphia directory. |discharge ometimes when we bring ... 7 . 64 Columblan B br 10 No. 280... 064
:out our man who takes the blame, the jarchefy B 4 5 XXX bl.19
More than one man whose name appears o omer ventures to suggest that he is i BronenEuniing 554L nce 1L 5 GINGHAMS.
there graced by the simple, but compre-{, . “the man who waited on her, but we(BlaCkstoneo %' IVadres cheese Cicih B4 Amoskeag............... T Langaster, staple... 63
hensive word “clerk” is, if the truth]InSIst that he is, and the man adds his Black Crow.. &4 Newmarket G........ 6, Persian dress &4 fan 7
were known, fully entitled to classifica- ti 3 t le|aCk Rock ! « o4 Canton > 4 Normandie 8
tion as a professional scapegoat. There |own assertion, and in nine cases out of “Boot, AL ™ “ “ ARCON 1320 | ancashire )
Iten the customer is convinced. Very 5]4

. Teazle. %@ Manchester

Arlin
Arasa%/\r}
Bates

is more than one that is paid a substan-
tial salary by large houses for no other ;
occupation than taking upon his shoul-
ders the blame for all the misdeeds of
the establishment, and suffering the sup-
posed loss of his situation at the rate of

few people take enough notice of a sales-
jman to identify him unless they meet
Thim frequently. | have known some $&OMEL.....
lestablishments that have employed two 8}’,‘{{%?}8}%

|or more men to take blame in order to

gﬂur Level Best

654 Pelquot .....
Pr%;%f'fﬁé'n

|

@i‘\'m @@QQ.@U‘;‘@@

2 | facilitate matters. The funniest part of BLEACHED COTTON
st%iecgsgéwe?ng da)r/eoﬂi?: mu‘gre]mofteglesr | the thing is that our scapegoat man grows - g GE0. WﬁSh'”gtO” 3
B O A o day wthous J Tat on being ‘cussed”.  He has increased 8 g Medal . > 5 2
onceg losing his position and atythe same rom 150 to 220 pounds in fifteen mouths, (Eer%gtlT:!;\clll(set g ElfiN B4 Warwick, B
time bein gWeII pald for the peculiar per- [2ud smiles so much that we will have to Hope..... iy E;(/e[)ettclassws : %Whmen heather d &
formancegls lndged a novelpldea 'lphls Ichange him and get some dyspeptic-look Just Qui g, Glnanien T4 indigoblue 9
is how it is done: ing individual in his place. meg Phi e % 8{32\%’53 _,%Wg@gyttakstaples 8634

A lady makes a purchase of several \ szlonsdale Cambric, (bt - Hampton . 64
articles, all of which are to be sent to - AL onspale 85 Johpson Uh
her address, as given, before a certain | er OS emer . 84NoN 4 “«
hour, without fail. The following day | %34851'?0 6554 ~GRAIN BAGS.
the customer returns, and in her own d 7 By D Amoskeag m1654)VaUey City..

WHOLESALE pire.. ride o .
e ey procets t ear out e R e D e SR

oor-manager or proprietor, as it may be, | - 1664
seceusetn gondt faed 1o arve o the Dy G00dS, Carpets DDCloaks, lgries. * bt Mgt 4 TS
promised hour. The story is patiently ! Eryitofthe L Vinva ! S'arkSJM'lgpr”d e ﬁg{?ﬁ“{,i
heard, and the word is passed along for . E gﬂlwtl, &, Holyoke
Smith. Smith makes his appearance =~ We Make a Specialty of Blankets, PR T e - KNITTING COTTON.
with adcoubnte_na_nce professionally peui- Quilts & Live Geese Feathers. 54 Bwig 9 N Whitsgs_ cmoE%d_ No. 14 Wh|t3e7 Colored
tent and submissive. o. . o. 14... ...

“Smith,” the manager begins, “you ) UNBLEACHED CANTON LANNEI._ . .34 29 - 16... ... 43
were instructed to send this lady’s goods Quardls of dlr own fAadad\/ve Trerm AN ;Eﬁ'\"'dﬂ' sex TO 3 ':'3?3 3(1) w3 ",1,321% %
gqclérclﬁwgddress given you before 4 MIddlesexA o f 0 M CAMEBRICS.

oo . . L. . . ) 9 L It Slater 4 Edwards . 4

“Yes, sir,” is Smith’s plaintive reply, Mackinaw Shirts and Lumbermen’s “ No.% . 8 \lyiglteelcs)\t/gr ockwood ...‘ﬁ
“but—" Socks. A BLEACHED CANTON FLANNEL, -

“Never mind an explanation. | under- m&tjlllégngPTﬂ'. ; 34 MlqdleseXAA l% Newmarket BED4;Lﬂr;12LSWIC e 4
stand. Your neglect caused the delay ' ' AT.. .. 9 AO

' " B 134 Fireman
S |e”er kCO “ IP.. ”'10954 “ % '1%54 Creedmore A ET. o :
|  CARPET WARP, Talbot XXX. X

and has risked the loss of one of our
best customers. We cannot put up with | | er

your carelessness any longer. You may Peerless, white.. .18 Integrity, colored.. .21 Nameless

go to the office and get your pay.” 48, Oand 52 Ottawa St. . colored_" 854 White Star............ 184 MIXED FLANNEL.
Smith steals away with a ready-made |”tegfltY--------------[-)-F;gﬁ“lsows colored. 81 Bed &Blue plald 40 IGreySRWW

crestfallen look upon his face. GRAND RAPIDS, - - MICH. amilton 8 Nameless 8 Stern W

“Madam, | regret the occurrence of .
such an unnecessary blunder, but assure GG Cashmi

you it will not happen again; surely not . . Nameless.
from that man,” and madam takes her
departure fully satisfied that she has had

Davis V%

her revenge.

d
.8 602_ Weste
%54 Union B.. - 2254IMan|to a..

OMET FLANNEL

%4 Nameless...... 8 g9%41 .......

-M%Iate Brown

NVASS AND PADDING.
iack. Slate.  Brown.
»54 13 13

Another irate customer appears on the 1(54 1064 15 15 15
scene. This time the trouble is with a % 3-15417 i 2l
suite of furniture which had beeu pur- 24 14 DuCKS
chased a week before as in perfect order, % SMevelren 802 .......... B4 West Pomt 1%02_1254

- . aylan .
but has already begun to show signs of Brunswmk o €641WI e Gre)énwood Guisy 964Raven 100z T30
approaching dissolution. The aggrieved RINTS. Greenwood, 80z —
purchaser opens on the manager, who at Allen thkey reds.. 554|BEFWIC}|?< fgnues 554 Boston, 8 0z............. IQ'ABoston 100z
once sends for the “man who takes the w 0 k*'b'U'r'r'J'l'é 654Ch rier Oak f"H'é'lé's 4 WADDINGS.
blame,” and opens his usual programme. “ Bu ......... Ia Marine cashm’s” 6 White, doz .25 iPerbale, 40doz. .17 50

“How is this, sir?  What do you mean . ptmklcgecks. 554'Eddystone rpaonuCYQ g Coloréd, doz... ""E?LES.AS
by sending out goods in such a condition? shlrtln """" i % chocolat 6
You have been repeatedly told not to American. f%ngy— “ ro%e § Sl,ater Kon Cross. . 8 Bawftducket

- mericanindi
permit any goods to leave your depart /american shnr?ng‘s*. A Hamllton fancy . Bedfor
ment unless in perfect order. This is Argentine Gra aple.. L
not the first time this has happened; but ﬁnchl%r Shmmés é3s4aManchester fancy 534 G R
it will be the last. Go to the office and a. B SEWING SILK.
Arqold Merino .. mack Blancy. € cortic IU, do 75_ Cortlcelll knittin
grt y)(l)?JL:rsepr?/)llée:ve have no further use “"long cloth B. 1054Merr|m c(i< E”Srnn S é4 e Z'a'(',i"3754 per Soz Ealtng.,

“Madam, 1 am very sorry that you o cepturycloth £ Pacific %ncy -6664 0y, diZNDazSTA'ES PER GROSS.
should have been so deceived by one of . “ g%een Sea|""|’"|'q1(54 portsmouth robes.. 6 I\J.o %Bl’k &,V\I?ute ]20 No 4BI’k & White.,15
our salesmen. We cannot very well take Greatest Se”er n Earttl' :: yellow seal.. 104 Simpson mourning.. & « s g - -4
back the furniture after it has been used, ' erge B« PRiBee 2 pINS. -
but we will send a man to your house to Ballou sof (f¥|ac?<.'. 5 No2—20, MC......... 50 [No4—15 F 354......... 40

ve S, Washlngkonlndlgo 6 318 SC b
put 8 mh i shqpfq,danhd thﬁ I?]dy Bengal blue, grlgen = India rolg)eses 7574?4 """ COTTON TA
ggg:i\?gd juesrtix\:eay satisfied that she has Berﬁnaggllggange 555‘?4 « plain T'ky 31 o4 No 2White &BI'k.2 hNo "8 White & BI'k. 2

“The man who takes the blame” is <0l o Ottgman T “ “ -18 7 26

next discharged for overcharging in mak- : -4 keyred. . ST NS

reen —
Foduqards . A Ma aWas ington
red54........ 7. Tu L %e
“ Mart a Washington

ing a sale of silk dress goods. He then i.
suffers a tirade of abuse, and is also to “

go because he has sold a set of fine china W w Aoooc 00| Turkeyred

without calling the_attention of the pur- Cocheco fgrféy LRT,#E%’!”;A%B 654

chaser to several little defects. And so adders... 6 % ticket TA

it goes from morning to night, day after « o Zestwill 5541 Indigo Dire......... 14 >S5 3 _'j_'3
ay, week in and week out. The poor SoNdS....... STTON TW
ellow is made to suffer for all the sins Amoskeag ACA -%3

of the entire establishment, from the \|\  Hamilton 5

manager down to the errand boy. MI1\UJ « .16
“Does it pay?” echoed a prominent ﬂii-]% Parmer..... E

business man the other day in response nil L E'VSt Plr\l/lzell . T4

to an enquiry on the subject. “Well, 1 ENoxX MITIS ... are

COTTON DRILL
& Stark

should say it did. Why, we have a man  Send for III\Jstrated Catalogue. See price list Atlanta, D
who takes the blame for our establish- in thisjourna gf??tt ------
ment who is worth thousands of dollars fron, K.
to us every year. We can sell a good SCHILLING CORSET CO Simpson....
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Business Is Business.
From the Merchants’ Review.

The merchant who gives way to his
feelings and allows sentiment to inter-
fere with business may be a very pleas-
ant fellow to meet, but that his chances
of success are thereby imperilled almost
goes without saying. Yet the long cata-
logue of business failures contains
many cases of merchants who have been
ruined financially by mixing sentiment
with business. Sentiment is good enough
in itself, but there is a time and a place
for all things, and the promptings of
generosity or benevolence, or even
merely of good nature, cannot be al-
lowed to influence the action of a mer-
chant in a purely business matter with-
out detriment to his hopes of success. It
is in the matter of giving credit that sen-
timental considerations too often prevail,
otherwise it would be impossible to ex-
plain the heavy aggregate losses which
the retail grocery trade of the country
annually suffers from bad debts. Large
strikes of wage-earners are'a fruitful
source of loss to grocers, because the idle
workman resorts first of all to his grocer
for the support which his trade union
can as a rule give him only temporary,
and because the grocer looks upon the
sentimental side of the case, instead of
regarding it as a simple business ques-
tion. The problem to be answered in
such cases should be: Can i get my money
if 1 grant credit? Instead of which the
grocers generally allow pity for the
striker’s deplorable condition to influence
their decision. If the grocery business
could be successfully carried on in such
a manner the case would be different, but
of all branches of the distributive busi-
ness perhaps the grocer’s is the most in-
juriously affected by the giving of credit
upon sentimental considerations, owing
to the narrow margin of profit on which
groceries are usually sold. If a mer-
chant has charitable promptings, let him
devote a portion of his profits to the re-
lief of the distress of his indigent neigh-
bors, but it is folly to trust out goods to
people who may not be able to pay for
them, simply because of a benevolent de-
sire to preserve them from want.

In the purchase of goods sentiment
may be allowed to interfere with business
to the detriment of the latter. A mer-
chant having dealt for years with one
especial house or acertain salesman, may
become attached to either by bonds of
sentiment, and lose chances to obtain
better bargains which his harder-headed
or colder brethren are on the watch to
snatch up. Were the jobber and the
salesman equally influenced by senti-
ment, the retailer perhaps could afford
to ignore all other considerations, but
business is business with successful
salesmen and wholesalers, as the retailer
is apt to be sharply reminded in case of
default in payment when bills become
due. It is well to keep the heart warm
with the steady fires of benevolence and
kindness, but the head must be kept
cool if one wishes to succeed in business.
The milk of human kindness need not be
allowed to turn sour in the breast of the
active, enterprising merchant, but it
should not be allowed to mix with busi-
ness to the injury of the business man.

PAUL EIFERT,

Manufacturer of

Tunis, Traveling; Bap ani Cases

SAMPLE TRUNKS AND CASES
MADE TO ORDER.

Write for Prices.
41 SO. DIVISION ST,

Brand Rapids, Michigan.

H. M. REYNOLDS & SON,

Tar and Gravel Roofers,

And dealers in Tarred Felt, Building Paper
Pitch, Coal Tar, Asphaltum. Rosin, Mineral
Wool, Etc.

Corner Louis and Campau Sts.,
GRAND RAPIDS.
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Hardware Price Current.

These prices are for cash buyers, who
pay promptly and buy in full packages.

AUGURS AND BITS. dig.

Snell’s.... . 60
Cook’s ... 40
Jennings’,genuine. 25
Jennings’, Imitation. .50&10
First Quality, S. B. Bronze.. 1 750

(,?r b B, Bronze

“ S. B. S. Steel.

“ D. B. Steel..

BAKBOWS,

Railroad....
Oarden

Plow.......c......
Sleigh shoe .

Well, plain

« 350
Well, swivel....

butts, cast. dls.
Cast Loose Pin, figured 70*
Wrought Narrow, brigh 0
Wrought Loose Pin 0*10
Wrought Table. ... .60*10
Wrought Inside Blind.. 0*1
Wrought Brass... 7!

Blind,” Clark’s....
Blind, Parker’s

Blind, Shepard's......ccoooevnenninncicii 70
BLOCKS.

Ordinary Tackle, list April 17,’85................. 60
CRADLES.

Grain.

Cast Steel.....ccovvvcvcniniiins ............. perlb 5
CAPS.

Ely’s 1-10 .perm

Hick’s C. F. “

G.D

CARTRIDGES.

Butchers’ Tanged Firmer..

combs.

Curry, Lawrence’s
Hotchkiss...

White Crayons, per gross.............
COPPER.

Planished, 140z cut to size........

“ 14x52,14x56,14x60

Cold Rolled, 14x56 and 14x60

Cold Rolled, 14x48

Bottoms.................

Morse’s Bit Stocks......
Taper and straight Sh
Morse’s Taper Shank..

DRIPP|
Small sizes, ser pound...
Large sizes, per pound

Com. 4 piece, 61n.
Corrugated....
Adjusfable

EXPANSIVE BITS.

Clark’s, small, »18; large, C26.
lves’, 1, 818; 2,124; 3,138

piles—New List.
Disston’s ...
New American. 60*10
Nicholson’s 60*10
60
50
GALVANIZED IRON
Nos. 16 to 20; 22 and 24; 25 and 26; 27 28
LIBI_ 1260 13 14 5 18
iscount,
GAUGES. dls.
tanlev Pule and Level Co.’s 50

400Granite Iron W are..

HAMMERS.

Maydole &Co.’s.
KIp’'S.....ooocoen.
Yerkes * Plumb’s.
Mason’s Solid Cast Steel.,
Blacksmith's Solid Cast Steel.
HINGES.
Gate, Clark’s, 1,2,3....

ate
Screw Hook and Strap,

H.
%.

Q-

) HANGERS, T dIs,
Barn Door Kidder Mfg. Co., Wood track_%%’;lo

Champion, anti-friction. 10
Kidder, wood track. 40
Pot HOLL( 0
ots...
ge_téle %
iders ..
G‘l)’ay enameled......coovveniiniininnn, .40*10
HOUSE FURNISHING GOODS.
Stamped Tin Ware... new list 70

Japanned Tin Ware.

wire goods.

Gate Hooks and Eye 704%1(_)*10
is.

Stanley Rule and Level Co.’s 70
i _knobs—New List. dis.

Door, mineral, jap. trimmings.... 55

Door, porcelain, jap. trimmings. 55

Door, porcelain, plated trimmings. 55

Door, porcelsin, trimmings ... 55

Drawer and Shutter, porcelain 70

5

55

55

Norwalk’s ... 56

Adze Eye Is. 60

Hunt Eye is. 60

Hunt’s *10.
MAULS. dis.

Sperry * Co.’s, Post, handled 0
MILLS dls.

Coffee, Parkers Oo.’? . . 40

“P.S * W Mfg. 40

“  Landers, Ferry &CI?.k’s. 40

“  Enterprise . 30
MOLASSES GATES. dis.

Stebblin’s Pattern....
Stebbin’s Genuine...
Enterprise, self-measuring

NAIL

25 Casters, Bed a d

i ROPES
Sisal, H Inch and larger......ccnnnn. 7
Manilla... . SQUARES. dLé}1H
Steeland_ Iron. . 1)
Try and Bevels. 60
Mitre 20

SHEET |

RON.
Com. Smooth. Com.

Nos. 10to 14 205 829%
Nos. 15to 17 405 3(5

3I1-6 Nos. 18to 21.. 46 3(5
Nos. 22to 24 405 315
Nos, 25t0 26 425 3%

IH No.27.. 4 35

0.
All sheets No. 18 and lighter,
wide not less than 2-10 extra R

. ER.
Listacct. 19,86, ..o
Silver Lake, White A.

“ Drab A.
» White

KASFS S

“ Drab B. “
- White C
Discount,-10.
. SASHWEIGHTS
SOlid EYES..coiiiiierieicinseei s per ton »25
saws dls.
“  HAN e
Silver Steel Dla. X Cuts, per foot, 70
“  Special Stee|l Dex X Cuts, per foot 50
“  Special Steel Dla. X Cuts, per foot 30
“ Champion and Electric Tooth X
Cuts, per root.. Wl
S.
Steel, Game....... .60*10
Oneida Community, Newhouse’s .. 35
Oneida Community, Hawley a Norton’s — 70
Mouse, choker..» .... 18c per doz
Mouse, delusion .»1.50 pewoz.
S.
Bright Market. 65
Annealed Market 7010
Coppered Market 60
Tinned Market.... 62H
Coppered Spring Steel. 50
Barbed Fence, galvanized.. 33
“ painted 285
Au Sable......cccoviiniii
Putnam
Northwestern

Baxter’s Adjustable, nickeled
Coe’s Genuine.........coeoveeeenennee
Coe's Patent Agricultural, wrought,
Coe's Patent, mall\llllleable

Bird Cages
Pumps, Cistern....
Screws, New 1 1st

S mganllpehs, Amekrican..
Steel nails, base.... . orks, hoes, rakes an
Wire nails, base .206 METALS.
Advance over b ) PIG TIN.
60.. e 26¢
10 B 28¢c
zmc.
i’) Duty: Sheet, 2Hc per pound.
30 660pound casks.. 6%
35 Per poun 7
5 ng
2 B2 wisiig: e
65 The prices "of the many other qualities of
90 solder In the market Indicated byprivate brands
15) vary according to comqosmon.
200 _° MONY
2 00 Cookson.... per pound 16
90 Hallett’s.... . “ 13
128 10x141C, Charcoal.. »7190
1700 14x201C 750
- g 0%
Clinch: 1 75 gi% ddditional X'on this grade, »1.75.
S [ TIN—ALLAWAY GRADE.
“ . 10010x141C, Charcoal .. . *675
Barrell %.. 25014>Q0|§< . . %722
i , planes. dis. %%(1(265(, . . 82
S 2ol Cp s fancy. - @0 T RS dditional X 6t :
g ROOFING PLATES
i AL 101G, “ Worgester 6 50
Stan(iey Rulé and %%0 II>(<:’ . " . 850
Fry, Acme..... ﬂ)@ollgi( Allaway Grade, . 1%%
Common, polished. 20508 IC. “ - “ 28
Iron and Tinned 20x28 X, .1550

Copper Rivets and Burs...

40
%0
1020
92

PATENT PLANISHED IRON. "
“A” Woog‘s patentI lanished. Nos, 24to_ 27
“B” Wood’s pat. planished, Nos. 25to 27...

Broken packs He per pound extra.

Y

GH
&7e

The Kelly Perfect Axe

ALSO

The Falls City Axe

Both Manufactured by

Tre Klly AeHY Gy mi*ul.,

We carry a good stock of these axe
a d quote them at the following

prices:

Kelly Perfect, per doz.
Falls City, per doz.

S. Bit.
$7
$6
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PRO AND CON.

Discussion of the Fortnightly Vieits of
Traveling Men.

The Tradesman recently published a
communication from a retail dealer in a
certain Northern Michigan town, com-
plaining of the frequent calls of travel-
ing men and the necessity it put him to
of buying of all of them in order to keep
“peace in the family.” The communica-
tion provoked considerable discussion
among the parties concerned and afforded
a text for several sermons in the columns
of the trade press. With this issue T he
Tradesman presents the opinions of a
number of local jobbers on the sub-
ject and hopes to be able to give the
views of representative traveling men in
next week’s paper. To this end, the
written expression of all who are willing
to put themselves on record is respect-
fully solicited.

The views of the jobbers are as follows:

S. M. Lemon (Lemon & Wheeler Co.)—
1 agree with the merchant who wrote
the letter referred to in your last issue.
Before going further, | want to say that
I got my first start in life as a commer-
cial traveler, 22 years ago, and for the
traveling salesman | have always enter-
tained a sympathetic feeling and most
profound respect, and now say unhesi-
tatingly that in order for jobbers to act
in harmony, with the spirit and condi-
tion of the times and be a success, it is
absolutely necessary to keep salesmen
on the-road; at the same time lhave been
for some time and am now fully con-
vinced that the wholesale grocers of
Grand Rapids, as a whole, have more
traveling representatives on the road
than is necessary. A lesser number
would sell just as many goods and
the net results would show a great
saving to the jobbers of this city, and
would at the same time serve just as well,
if not better, the interests of the retail
trade of this territory, because, by mak-
ing the trips every three or four weeks,
instead of every two weeks, as is the
present custom, the saving by the reduc-
tion in expenses could and in the very
nature of things would be divided with
the retail merchant. | believe, however,
that this change should be brought about
in such a way as would not cause disas-
ter or even unnecessary inconvenience
to salesmen who might be laid off. For
instance, during (he present year we
have reduced the number of our sales-
men by two—Louis Immegart engaged
in business for himself at Traverse City
and Mr. Walters in Northern Indiana,
and we did not fill the places of these
salesmen, but divided their respective
territories among our other salesmen—
and now we have all our men with one
exception, make their trips every three
weeks, instead of every two weeks, as
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was their custom; and we are glad to say
that this change has worked to our ad-
vantage and we believe for the good of
the trade.

W. L. Freeman (llawkins & Company)
—I give that fellow credit for having a
heap of good sense—more than the whole-
sale grocers of Grand Rapids possess. 1
often wonder why the retailers do not
revolt and quit trading altogether with
a house which sends out traveling men.
We are pestered to death with frequent
calls of salesmen from importing and
manufacturing houses and the retailer is
certainly bothered more than we are.
We can sell just as many goods by call-
ing on our trade once in three weeks as
we can by calling on them fortnightly
and we could well afford to divide the
savings with our customers.

Edward Telfer (Telfer Spice Co.): A
year ago we had four men on the road,
seeing the trade every three weeks.
This year we reduced the force to two
men, who call on our trade every five
weeks. Instead of reducing our sales,
this plan has enabled us to increase them
to a considerable extent, and we have
every confidence in our ability to hold
our own under the present system.

Frank Jewell (I. M. Clark Grocery Co.)
—We have been so busy over the re-or-
ganization of our business, owing to the
death of Mr. Clark, that we have given
the matter no attention whatever and
shall not be able to do so for some weeks
yet.

Wm. Judson (Olney & Judson Grocer
Co.)—I am of the opinion that our sales-
men are making some drives every two
weeks, when every four weeks would do
as well. On the other hand, we find it
pays us to call on the trade in the rail-
road towns every fortnight. Our men
use their own judgment, to a great ex-
tent, and we think this works better than
for employers to make cast iron rules.
Men who are not competent to exercise
judgment in such matters are not fit to
be on the road.

Amos S. Musselmau (Musselman &
Widdicomb)—I pity the average retailer
if he is bored by traveling men as much
we we of the jobbing trade are and |
stand ready to co-operate with him in
any reasonable effort to lessen the evil.
I am confident that we could get aloug
with one less man in the territory we are
now covering—that three men could get
just as much trade as four—while the
fourth man could secure additional busi-
ness for us in new territory. | am glad
to see the matter agitated and hope that
good will result therefrom.

O. A. Ball (Ball-Barnhart-Putman Co.)
—It has long been a theory of mine that
it does not pay to drum the trade too
often and | think the present condition
of things in this territory sustains my
position. We are soliciting the trade of
the merchants in this part of the State
with greater importunity than is consis-
tent with either dignity or profit. The
retailer is kept overloaded, from the de-
sire to satisfy the wishes of the men
whom he sees so often that he comes to
look upon them in the light of friends
and dislikes to turn away without an
order. The result is deferred payments
and general demoralization. We cannot
blame our customers, for we have to fight
like tigers ourselves to keep our stocks
within reasonable limits, so great is the
pressure to sell us goods and so anxious
are we to please the salesmen who have
Isolicited our trade so long and so courte-

ously. | have looked at this subject
from every aspect and am free to confess
that | see no way out of the dilemma but
to curtail the numerical strength of the
small army which starts out on the war-
path every Monday morning on its fort-
nightly visitation.  This should be done
in such a way as to avoid any inconven-
ience to the salesmen who are eliminated
from the territory and I think the senti-
ment of the trade, both wholesale and
retail, demands such a reform at the
earliest possible moment.

SYMPATHIZES WITH THE TRAVELER.
From the Grocer and Country Merchant.

“Do | hate to see a commercial traveler
come in?” said a representative retailer
the other day. “Well, | should say not.
1I’'m always sorry if 1am unable to give
him an order. | know what it isto be a
traveler myself, from experience, too.
| hustled around for several years with
a grip full of a wardrobe and a trunk
full of samples. It isn’t altogether as
alluring a job after you’ve tried it once.
For about three hundred and sixty-five
days_in every year the commercial trav-
elér is expected to be the prince of jolly

ood fellows, always wearing a pleasant
ace, and, even if his order book is a fine
collection of blank pages, and he’s slept
in a damp, clammy hotel bed all night,
besides having eaten a hotel breakfast
cooked in a manner he hardly admires,
to say the least, yet he must talk busi-
ness for a couple of hours, be crowded
down on his prices, get no order, and
still leave the dealer with a hearty shake
of the hand and a wish for better trade.
When a traveler strikes the city and has
a couple of days’ respite, | hate to hurt
his feelings by not buying.”

HOW IT LOOKS in NEW YORK.
From the Merchant’s Review.

A correspondent of The Michigan
T radesman confesses that he frequently
overbuys from traveling salesmen, be-
cause thei: visits are so frequent, and
he suggests that the Grand Rapids job-
bers send out salesmen less often. But
he doesn’t appear to see that the remedy
lies in the hands of himself and his
brother merchants. So long as dealers
buy goods because of the importunities
of drummers, instead of accordingi to
their actual requirements, just so long
will the nuisance of which this merchaut
complains exist. This seems to be self-
evident. But what a Hood of light the
aforesaid communication sheds upon the
business methods of country merchants,
and how clear an explanation it affords
of the reasons for the ill-success of many
of them!

A MINNESOTA COMMENT.

Commenting on the above criticism,
the Northwest Trade (Minneapolis) says:

Of course, the correct theory is as our
esteemed contemporary states it, but it
often happens that theory runs counter
to fact—to the practical side of exper-
ience. Now,-is the theory above all
‘here is to this question? Human nature
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is as it is—human nature and nothing
more, and the average man, in one way
and another, by one man and another, is
persuadable. The only question in the
vast majority of cases is as to how to
persuade the particular case in hand.
There is precisely where the functions
of the salesman are called into question.
We often enough hear the expression,
“a clever salesman,” and we suppose
that that means an ability to sell goods
—an ability to persuade merchants into
buying the goods, an ability to work off
goods even at the risk of overstocking
the customer. In this light, the question
is as to whether the wholesaling em-
ployer does not offer special advantages
to the man who has the keen wits, the
persuasive tongue, and the persistence
which will enable him not only to meet
all competition but create business where
it does not normally exist? And are not
these high priced and selected wits, this
trained tongue, this developed insistence
pitted against qualities which, however
superior in other directions, are inferior
in precisely the one under discussion?
The whole subjeet, it seems to us, re-
solves into this conclusion, that while
primarily and theoretically the merchant
Is responsible for permitting himself to
be persuaded into buying exfravagantly,
secondarily and practically the “clever”
salesman wilfully and often wrongfully,
overstocks a great many of his customers
because of his superior powers as a sales-
man.

For the finest coffees in the world, high
grade teas, spices, etc., see J. P. Visner,
304 North lonia street, Grand Rapids,
Mich., general representative for E. J.
Gillies & Co., New York City.

STALLION FOR SALE.

1 have a three-quarter blood

18 hands high, 10 years old, weighing
1,350 pounds, which I will sell for

$ 2 5 0

He is wortli twice that amount, having
been sold a short time ago for $600. 1
have no use for the horse, and conse-
quently offer him at the price named.

He is a deep bay, with one white hind
foot, is a good traveler and gets up in
good style.

L. H SHEPHERD,

CHARLOTTE, MIOH.

00DS!

HANDKERCHIEFS, COTTON, SILK, LINEN.
MUFFLERS, ALL PRICES.

1g? GENTS’ AND LADIES’ GLOVES AND MITTS.
NECKTIES, FROM $2.25 TO $9.00.
375 DOLLS, FROM 8c DOZ. TO $9.00.

JEWELRY AND FANCY PERFUMES.

FANCY BOX PAPER.

TABLE COVERS, CHENILLE, PLUSH AND DAM-

ASK IN 4-4, 5-4, 6-4, 8-4.

FURS, MUFFS AND BOAS.

NAPKINS AND DOYLIES.

P.STEKETEE & SONS.



OUR OFFICE BOY.
Graphic Description of a Most Unique
Character.

He is a daisy. The first day he came
in answer to our advertisement for “a
boy to make himself useful,” he was so
frightened that he scarcely could speak,
and so modest that red paint was noth-
ing to his blushes.

Poor little fellow, standing so humbly,
and replying so respectfully while the
usual questions were being asked, we
all pitied him, and did our best to place
him at his ease and lighten the ordeal
he had to go through.

How his hand trembled as he put down
a row of figures to add, and how pain-
fully careful he was to make good ones
and writea few lines at the end in beauti-
ful school-boy style.

Then when we told him we would let
him know on the morrow if he was ac-
cepted, how politely he bowed with a
sweet and thankful smile and walked
briskly away.

We all erI in love with the little angel
at once and congratulated ourselves that
we had discovered such a treasure.

The next day, after gettinlg notice that
he was engaged, he prompt apcj)eared,
and, being given his desk, sfarted on his
career of usefulness.

He kept us busy all the day supplying
him with something to do.

He was a perfect steam engine for
work, and the quickness with which he
finished a task and then cried for more
was wonderful,and it taxed our ingenuity
to the utmost to satisfy his efforts to be
useful. ) ) .

His errands were run with lightning
speed, and his docility was most refresh-
ing. He even refused to take a whole
dinner hour, saying that half was plenty,
and when it came the hour for closing
the store he seemed truly sorry to be
obliged to go home.

The next morning he was around wait-
ing outside for the store to be open, in
his eagerness to be early and useful.

For about a week the little model of
virtue set us all an example of promptness
and industry ami goodness.

P H EARLY, Pres, aud Treas.

W. H. DODGE, Sec’y and Gen’l Manager.
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His face shone with delightwhen any-
thing—the harder the better—was given
and his alacrity and swiftness in doing
errands were rather more than we
wanted.

He was always anticipating our wishes,
and his overwhelming politeness and re-
spect won the hardest heart in the es-
tablishment, and aroused such love and
admiration for his noble qualities that
we all felt more or less jealous from the
attention he received from the house.
We feared he was on the road to be pro-
moted over our heads, and get in the
firm while we were thinking about it.

After he had been with us a fortnight
we began to notice a change coming over
him.

He was a little less anxious about get-
ting over so early and leaving so late,
and he showed a less desire for work.

He seemed to know us a little better,
too, and seemed to feel less in awe of
those above him.

His tone of voice became a shade
louder, and he laughed more frequently,
and sometimes too heartly, at our jokes.

Instead of waiting to be spoken to be-
fore answering, he began to make re-
marks himself and mix in our conversa-
tion, and soon the whole dinner hour be-
came not longer than he thought neces-

sag/._ .
till we loved him. for he was yet
quite polite and agreeable.

At the end of a month, however, he
commenced to expand and assume airs
of self-importance which were uncalled
for, to say the least.

He no’more called us Mr. Jones or
Mr. Smith—our first names were easier
for him to handle. The head of the firm
he designated as the “old man,” and gave
original and funny titles to everyone.
The head book-keeper was “old pen-
wiper,” the cashier was “old nickel-in-
the-slot,” and the junior partner was
“high-cock-a-lormn.”

The odor of cigarettes began to be
painfully apparent in his vicinity and
soon_he would coolly light one and puff
it with composure on his way out of the

jstore at closing time.

DUNCAN & GILBERT, Gen’l Att’ys, Chicago.
HENLEY & SWIFT, Pacific Slope Att’ys, San Francisco.

GANNON, DONOVAN & SHEA, Western Att’ys, Omaha, N

McCarthy

He used to run on errands and jump
when spoken to.

Now in the mornings, always a little
late, he leisurely sauntered in and his
first duty was to stick his feet up on his
desk and read the newspapers.

When he got through, and not before,
he put them on file, remarking that
the “boss” had more time to wait for the
news than he had.

Then after writing his very important
private letters and trying to interest us
with his political opinions and criticisms
he commenced to “make himself useful.”

Instead of promptly heeding the di-
rections and requests of those over him
as at first, he seemed to become afflicted
with a most convenient difficulty of
hearing.

Not till after the questions or commands
were repeated more than once did he
deign to notice them and then, in the
slowest and most provoking manner pos-
sible, did he repl?/.

His object skil fuIIK hidden under an
assumed inability to hear or understand
was to have his own way and take his
own time and, after a few wrestles, he
succeeded in making us" tired and being
left alone to do as he pleased.

When that plan didn't work he be-
came a bit sarcastic and “sassy,” and so
before long, in place of his being afraid
of those above him, they grew afraid of
him and treated the little terror with
much consideration.

Of course, he knew their fear, and was
merciless iu taking advantage of it.

No matter how he was snubbed and
sat down on, his free and awfully easy
manners increased day by day.

He whistled all the tunes ever invent-
ed—all the louder if he was asked to
please keep quiet. Aud when he wasn’t
whistling he hummed the music, which
was harder to bear, for his selections
were not as fine as our artistic ears were
acustomed to.

His dignity kept pace with the rest of
his beautiful ways.

When asked, even by the firm, to hur-
ry, he simply looked the contempt he

jfelt and went slower, if possible.

eb.
OSLER, HOSKIN & CREELMAN, Canadian Att’ys, Toronto, Ont.
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But, half an hour before his time to
go, he not only hurried himself, but
made the others, too, for he let all hands
know that he was not going to be de-
tained by their work not being finished.

Ten minutes before the closing hour
he was off, and not one dared as much as
hint for him to stay till the rest were
done.

He, also, began to dress in the style
becoming a young gentleman of his cul-
ture and position in society.

He couldn’t wear a collar high enough
nor carry a cane bigenough. And when
he walked comfortably in one n orning,
late as usual, under an immense high,
silk hat, with kid gloves on his ink
stained fingers and a flower in the but-
tonhole of his Prince Albert coat, none
ventured to let him see the smile his
glorious appearance provoked.

But he got to the end of his rope at
last.

With his invincible freshness and
cheek he interviewed the firm one day in
the private office on the subject of a
raise of salary.

He stated how much the cost of living
had increased since he begun to make
himself useful, and how hard he worked
and how difficult it was to fill the posi-
tion of importance he had accepted, and
that in the near future he contemplated
matrimony and consequently ought to
have enough to support a family.

When he sneaked meekly out of the
private office with flushed face it was ev-
ident that his demands had been refused
and that the grand bounce act had been
performed.

So he packed his traps, and never say-
ing a word, stalked angrily and with
much dignity but of the store, to the im-
mense joy and satisfaction of those he
left behind him.

We have since heard that he is married
aud being supported by his father-in-
law—who has our sympathy in his afflic-
tion. H. C. Dodge.

Mount Pleasant—L. M. Winters has
sold his grocery stock to John Hess.

DORseY: BREWSTER & HOWELL,

Southern Att’ys, Atlanta, Ga.

, New England Att’ys, Boston, Mass.

" Merchants Retall Commercial Rpcey

General

INCORPORATED UNDER

c_5XFIiT.X.ij
Office, 53

Eastern Office, 911 Drexel Building, Philadelphia, Fa.

i=J5.xr)
Dearborn

THE LAWS OF ILLINOIS.

® 30.000.00.

St.,

insr.

Chicago,

Ils.

New England Office, Boylston Build’s, 657 Washington St., Boston, Mass.
Canadian Office. *7 Canadian Bank of Commerce Building, Toronto, Ont.

W estern Office, 413-515 Bee Building. Omaha. Neb.
Southern Office. McDonald Building, A lanta, Ga.

Pacific Slope Office, 31-33 Chronicle Building, San Francisco, a m

Extract from Branch Constitution and By-Laws.
Sec. 4. Whenever an,account against any person shall have been listed in the
h 1t o, e o A

AIATRY D L B aRCROHI SRR MU iftettlod o™ MembeF shadHR2"Y

B CuBRRRBLASBY Hhy DL PFHATL YA e R sASH BAU NI ArRY 2 0MaMst

BN PSR S EAIIEE S SR BRI RS Tt DO

T.Alm'faor_ the soLie us% and ene?lt g?_ythls_, branch, anda his neglect or relusal to

comply with this demand shall make him liable to expulsion from said agency.

Secretary.

Infallibly Protective, and It Makes ’em Pay.

The present enrolled subscribers to this Agenc%number 0
and forty thousand, comprising merchants in thirty-three states,
to the Pacific and from the Dominion to the Gulf.

Its System of Operation is Original, Positive, Legal and National;
Stronger than Judge, Jury or Sheriff.

.~ We ask the retail merchants to make a special examination of this Agency
id its combination and interchange experience system before paying out their
onev for a valueless lot of stationery and glitterini arraY_ of promises offered by
responsible promoters of cheap collecting and “blacklisting schemes, to a
asiness man seeking reliable “assistance, age, experience, character and

er one hundred
rom the Atlantic

i - The Chicago Trust and_Savings Bank or any respect-
ablecahn'gar%os Roegglrgpec—%hole_sale or retgail merchant in the %ity. El,sewh_eyre: pAny
merchant who has been or is now a subscriber—and the - - °ris legion.
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Drugs "M edicines.

State Board of Pharmacy,

One Year—Stanley E. Parkill, Owosso.
Two Year»—Jacob Jesson, Muskegon.
Three Years—James Vernor, Detroit.
Four Years—Ottmar Eberbach, Ann Arbor
Five Years—George Gundrum. lonia.
President—Jacob ‘Jesson, Muskegon.
Secretary—Jas. Vernor, Detroit.
Treasurer—Geo. Gundrum. lonia.

Meetings for 1891—Lansing, Nov. A

Michigan State Pharmaceutical Ass'n.

President—H. G. Coleman. Kalamazoo.

Vice-Presidents—8. E. Parkill. Owosso; L. Pauley, St.
Ignace; A. S. Parker, Detroit.

Secretary—Mr. Parsons, Detroit.

Treasurer—Wm Dupont, Detroit. X

Executive Committee—F. J. Wurzburg, Grand Rapids;
Frank Inglis and G. W. Stringer, Detroit;
Webb, Jackson. . )

Next place of meeting—Grand Rapids.

Local Secretary—John D. Muir.

Grand Rapids Pharmaceutical Society,
President. W. R. Jewett, Secretaay, Frank H. Escott,
Regular Meetings—First Wednesday evening of March

June, September and December.

Grand Rapids Drug Clerks* Association,
resident, F. D. Kipp; Secretary, W. C. Smith.

Detroit Pharmaceutical Societ
President, F. Rohnert; Secretary, J. P. Rheinfrank.

Muskegon Drug Clerks* Association.
President N. Miller; Secretary, A. T. Wheeler.

THE QUEER FOOD WE IMPORI'".

Few native Americans have any idea
of the number and kind of queer foods
which come from foreign lands to their
country. A study of the delicate mor-
sels which pass through the Custom
House is decidedly interesting. And the
official records show that there are more
than eight hundred different kinds of im-
ported foods. Our foreign-born popula-
tion keep up a sneaking fondness for the
dishes and tid-bits which they eat with
relish in the Old World, and in response
to this demand strange edibles with curi-
ous names are imported. The eccentrici-
ties of the human palate are many, as we
hope to show in the following:

From France comes a long list of odd
delicacies. The oddest of all, perhaps, is
pickled cockscombs. Usually it is putup
half cooked, and then it is pickled and
spiced. There is, to the American pal-
ate, nothing appetizing about pickled
cockscombs, which are as tough as
“boarding house steak.” Another French
dish of rare flavor is blood pudding, which
is commonly made from the blood of
beeves and horses. During the siege of
Paris the blood of dogs, cats, rats and
birds was served into puddings. The
Frenchmen think that no dinner is com-
plete without cheese. “A dinner with-
out cheese,” said Brillat-Savarin, “is like
a beautiful woman with only one eye.”
Roquefort, which differs from the other
cheeses, is made from the milk of sheep
and goats. It is sharp, acrid, and not
pleasant to the uninitiated palate. Cam-
embert is another kind of cheese. It is
pasty, and comes in small, flat pats, each
weighing about one pound. It is more
highly flavored than Roquefort, and its
boquet, after some months, becomes ab-
solutely nauseating.

The Germans send us large quantities
of curious food. The more common im-
portations are sauerkraut, sausages,
pickled herrings, and confections of vari-
ous tastes.  Goose breasts are dried,
smoked and pickled. The sausages made
of chicken and duck are quite palatable.
So too are the Schwarzwald hams, which
surpass even our own sugar-cured hams.
Of cheeses Limburger is the best known.
But for odor and strength a new kind of
Muenster cheese takes the cake. It is
so powerful that a piece as big as your
finger would scent a tan-yard.

The list of foods imported from Nor-
way and Sweden is not very long. The
most important article is seaweed. An-
other staff of life is a kind of unleavened
bread. The Emerald Isle furnishes a

jtaria has advanced.
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few tid-bits. Of course, genuine “Mur-
phies” hold the place of honor. Then
there is a kind of seaweed not unlike
the Norwegian article. It makes good
jelly.

As a rule, the Spaniards are high liv-
ers; that is to say, they like every bit of
food highly seasoned or highly sweet-
ened. From Spain and the West Indies
come red aud green peppers, preserves
and marmalades. The preserves are
made by boiling fruits and then adding
brandy or wine to keep the mass from
fermenting. Some of the marmalades—
for example, those made from the guava
fruit—need to be cut with a sharp knife.
To these may be added the Catalan and
Basque sausages, black, dry and hard;
smoked and dried sardines and ancho-
vies. Of the Spanish cheese, the Anda-
lusian is the most disagreeable, having
a boquet of onions and garlic.

The Chinese cling to their native diet
by importing dried shark fins, dried
chicken and ducks; preserved watermel-
on seeds, crystalized dates and figs, sug-
aredflowers.sweet pumpkins,and sardines
in oil. Their sweetmeats are delicious.
They are usually made by boiling fruits,
as tamarinds, limes and green dates, in
strained honey, Other curious’.bits of
pastry are “mooncakes,” eaten in com-
memoration of the harvest moon and
“ lai-chee nuts.”

There is a great variety in the foods
from Japan. The most common Kkinds are
dried fishes of all sorts and sizes. Al-
most every kind of fish and form of sea
life is dried hard and stony by the Jap-
anese, from a sturgeon to a minnow,
from a clam to a crab. Only the rich
can afford bird-nest soup, the material
for which is a seaweed masticated by
the birds to form their nests. Other odd
dishes are made from tree mushrooms
and sea mushrooms. The latter is very
palatable.

We need only mention, in conclusion,
sappodillas from the West Indies, prick-
ly pears and edible lizards from Central
America, tomalis from Mexico, and
“stitchies” from Palestine. But enough
has been said to show that tastes differ
the world over. L. J. Vance.

Money in Roses.

“If you want to make money and at
the same time enjoy your work,” said a
well known business man, “raise roses.
When | moved into the suburbs of the
city, | built a conservatory to grow roses,
for I am very fond of them. From time
to time | built additions to my hothouses,
and in time found that | was raising more
roses than 1knew what to do with. So |
began to sell them. 1learned that there
was a good winter demand for them; in
fact, a very strong demand. 1 was able
to command prices which seemed mar-
vellous. Now | make large Winter ship-
ments regularly, and | have paid for my
hothouses and all the labor expended on
them many times over, and what | call
my ‘flower bank account’ has reached a
very respectable size.”

The Drug- Market.

Gum opium is firm. Morphia is un-
changed. Quinine is steady. Calamus
root is lower for prime peeled. Serpen-
Spermacetti is low-
er. Bromide potash has declined. Cut-
tie fish bone is lower. Salacine has de-
Idined.

Use Tradesman Coupon Books.

BUSINESS LAW.

Summarized Decisions from Courts of
Last Resort.

CONSTITUTIONAL LAW—CONTEMPT.

In a case recently decided in the United
States Circuit Court at Indianapolis,
where the Board of Tax Commissioners
had endeavored to compel a banker to
give the names and amounts of individual
Ideposits. Judge Thayer decided that the
section of the State law empowering the
board to fine and imprison for contempt
was unconstitutional and void.

USURY—MORTGAGE—VOIDABILITY.

In the case of Lydecker vs. Bliven,
recently decided by the New York Court
of Appeals, it appeared that the appel-
lant procured a loan of $4,000 from a
resident of Upper Nyack, giving as se-
curity a mortgage on an icehouse. The
mortgage was assi%ned subsequently to
the respondent. The latter proceeded to
foreclose the mortgage, when the appel-
lant set up as a defense the charge of
usury, alleging that he had not received
the full amount named from the original
mortgagee, who had retained 10 percent.
Upon this defense the Court of Appeals
sustained a decision giving judgment to
the:dappellant and holding the mortgage
void.

MECHANICS’ CLAIMS—HUSBAND AND WIFE.

In Pennsylvania, according to the re-
cent decision of the Supreme Court of
that State, in the case of Bevan ctal. vs.
Thackara, a contract made by a husband
for the improvement of his wife’s sep-
arate estate if made with her knowledge
and consent is sufficient to sustain a
mechanic’s claim filed by a sub-contract-
or who has furnished materials neces-
sary for the improvement. The court
held in the same case that where materials
are furnished partly for a house and
partly for a stable, though standing on
the same lot of ground as the house and
appurtenant to it, a claim filed against
the house and lot only, without mention-
ing the stable, will not support a recov-
ery for anything used for the latter
building.

HANK—FALSE STATEMENT—LIABILITY.

The Kentucky Court of Appeals held,
in the recent case of Prewitt vs. Trimble,
that a published statement by the cashier
of the condition of a bank, followed by a
statement signed by the President and

directors referring to the cashier’s state- 3¢

ment as evidence of the prosperous con-
dition of the bank, was to be regarded as
a report of the officers of the bank made
directly by the president and directors,
and that the statement being false, in
that the amounts reported as “loans and
discounts” and “ overdrafts” embraced
stale and worthless demands, amounting
to a large sum, thus reducing the value
of the stock much below what it appeared
to be from the statement, one who pur-
chased stock from the president of the
bank upon the faith of this statement
was entitled to a recission of the con-
tract.
NOTE—CONTRACT—LEX LOCI.

In the case of Coad vs. Home Cattle
Co. et al., recently decided by the Su-
preme Court of Nebraska, it appeared that
a promissory note was dated and executed
at Cheyenne, Wyoming, and by its terms
was payable there. The maker was a
Wyoming corporation, having most of
its property and transacting the greater
part of its business in Nebraska. The
payee was a resident of Wyoming. The
note provided for interest at 15 per cent,
per annum, which was lawful in Wyom-
ing when the note was made. The note
was given for a loan of money, and was
secured by mortgages executed in Wy-
oming on certaiu property of the cor-
poration situated in Nebraska. The
payee and mortgagee refused to pay the
money until he examined the records in

Nebraska to see if the property was clear
from incumbrances. On making exam-
ination aud finding no liens the money
was paid over in Nebraska and the note
and mortgages delivered there. There
was evidence tending to show that the
agreement for the note was made in good
faith in Wyoming, and not as a device
for securing interest in excess of that
allowed by the laws of Nebraska. The
Supreme Court upheld a finding of the
court below to the effect that the note
was a Wyoming contract and that its
validity was governed by the laws of
Nebraska.

Use Tradesman or Superior Coupons.

BEST OF REPUBLICAN NEWSPAPERS
The Tribune for 1892.

Roswell G. Horr on Ine.TariH".

The Reﬁubllcan_party, triumphant in 1801,
wherever national issues were at stake, renews,
aggresswely and braveI%/, the fight for 1892, T ne

ew York Tribune,the ablest, most reliable,
and best of Re%ubllcangaﬂers, leads the way.

oswell G,

During 1892, R [ orr of Michigan, the
}/glr%tgrorator, will continue In_The Tribune his

narkable articles on the Tariff, Reciproci
Coinage, and the Currency. These'topics are all
understandable; the Reﬁubllca_n policy with re-
gard to all of them Is right, patriotic and impreg-
nable: but dust has been thrown in the people’s
eyes, and the air has been filled with fog, by
Iying and tricky tariff-reformers. The Tribune
prints from oné to five exc_eedln%Iy entertaining
articles every week explaining these questions.
~ Mr. Horr bégins at the beginning of every sub-
ject, aud makes it so clear that everyore can
understand and no one_can answer him. Ask
any neighbor what he thinks of Mr. Horr’s writ
ings. e will tell you that they are genial,
clear, entertaining aud perfectly unanswerable.
A specialty 1s made of answermﬁ all questions,
asked in good_faith, on the Tariff, Recipracity,
Coinage, the Currency and the projects of the
Farmers’ Alliance. "The Tribune IS the best
national Re ubllcalréggaper to supplement your
local paper during
How to Succeed injLife.

The Tribyne Will also ézontmue the sengs of
articles to Young Men and Women, penned. by
men who, be%mnln% lifi tremselves \glth'{_ew
advantages, have nevertheless succeeded lion
orably and brilliantly. 1t will also reply to
questions as to what young men and women
]<;houl_d do to succeed in life, underthe_np?_rtlcu-
ar circumstances in which ‘their lot in life is
cast, The replies Yvnll be written under the di
reetioe of Roswell G. Horr, whose familiarity
with American life andog%mtumtles and whose
deep and cordial sympathy with all who are
struggling under adverse cifcumstances, promise
to make the replies practical and satisfactory.

Vital Topics of the Day.

Many special contributions. will be printed
from men and women of dlstlngulshed reputa-
tion. 'Among the topics are: “Silver Coinage,
.the latest views;” *Proper. Function of the
Minority in Legislation,” to include_one paper
ach from a Democrat and and a Republican,
prominent in public life; “Harmful Tendencies
of Trusts;’ rid Lands of the United States;
‘Millionaires of the United States;” *Free Post-
al Delivery in Rural Communities;” “Better Pay
for Faurth Class Posgn]gst?rs;” “Importance of
the Nicaragua Canal:” *Village Improvement;
“Our G%rman Fellow Citizen’in America,” and
many others.

Agriculture.

In addition to the re%ular fwo pages a week of
how to run a farm and make it pay, there will
189, seemal papers on™

» “Taobacc
,” ‘““Market Gardening,”
“Live Stock,” and a variety of other equally im-
portant branches of American fanning.

For Old Soldiers,

For therans of the war, there will be a page a
week of war stories, answers to questions, NnEws
and gossip. . Mrs. Annie Wittenmyer will su'gplc\,/
an interesting column of news of the W. R. C.
The Tribune’s War torle%o_f the past year have
never been surpassed for thrilling interest.

. For Families.

Families will value the pages devoted to
“Questions and Answers,” **Household Decora
tion,” “Home Interests Cookln% Knitting
and Crochet,” “Young Folks,” and the Fashions,

A great editorial page will be printed, and
fiction, foreégn letters, b?ok reviews, }ravels,
BI%%kers and” chess and fun abundantly sup-

Hot House

Premiums.
Descriptive circular will be sent free.
Over $2,000 in Cash Frizes.

Send for terms to agents and raise a dub for
The Tribune.

Subscriptions.
w . Sl i-W . #2  Free for th
resetec')?i'BQL to thase su es'f:??ﬁmg nowr?gr 1%2 ¢
THE TRIBUNE,
NEW YORK.

Get What You Ask For!
—HINKLEY’S BONE LINIMENT--

FOR THIRTY-FOUR YEARS THE FAVORITE.
Enclosed in White Wrappers and made by D. F. FOSTER, Saginaw, Mich.
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Wholesale Price Current*

Advanced—Serpentaria.

Declined—Calamus root spermacetti, bromide potash, cuttle fish bone, salacine.
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CHEMICALS AND

PATENT MEDICINES.
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Paints, Oils  Varnishes.
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M lie of Sak Drsss Sites.

We are Sole Proprietors oC
Waatrerty’s Jlictiiian Catarmi Renech,
We Hese ftaetock and O te a Van Um at

WHISKIES, BRANDIES,
GINS, WINES, RUMS.

We sell Liquors for Medicinal Purposes only.

We give oar Personal Attention to Mail Orders and Guarantee Satisfaction.

IAIIdorder* are Shipped and Invoiced the same day we receive them. Sendin a
trial order*

toMne SPerking Dig &,

GRAND RARPIDS. MICH
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GROCERIES.

A Vision ofthe Future.

Jules Verne has been speculating as to
what will be the daily life of people 1,000
years hence. As science extends her do-
minions it is noticeable how increasingly
ambitious such forecasts become. Noth-
ing will satisfy M. Verne but serial trains
traveling at the rate of 625 miles an hour,
a trans-Atlantic tubular service, convey-
ing the traveler from London to New
York in 295 minutes, a_ “telephote,”
which enables people In different’ hi mis-
pheres to dine with each other, or at least
to see and converse with each other whil-
eating, and accumulators for condensing
and radiating at will the sun’s rays.
Such are the advantages to be enjoyed by
the inhabitants of a certain city “called

“Universal City,” the capital of the
United States in the year of grace 2891.
England by that time will, according to
M. Verne, have become a province of the
United States. The public will be kept
informed of the latest political develop-
ments. not only upon the terrestrial
globe, but upon Jupiter, Mars and Venus.
Not that they will read newspapers. The
newspapers of the day will be spoken.
Brilliant descriptive writers will be re-
tained to speak through the telephone to
millions of subscribers, and daily install-
ments of novels to be continued to-mor-
row morning will be given by popular
authors. Man is to be fed on the choicest
viands, laid on asreservoir water is at
present, and it will be sufficient to step
into a toilet cabinet and be tubbed, shav-
ed, dressed and brushed iii the space of
two minutes. Even a new digestive ap-

aratus, “Warranted for two years,” will

e obtainable. But one thing we, or
rather our posterity, are told not to ex-
pect. They must not expect to live for-
ever. A certain Dr. Faithburu’s experi-
ment in freezing his own body and caus-
ing himself to be kept for 106years turns
out a complete failure, so obstinately
does he refuse to be resuscitated.

A Bather Gloomy View.

GoomiAr.T. Nov. 24.—The topic of E.
A. Owen, in the issue of November 18,
suggests to my mind what is apparent to
me as a tact, that to attain success in
this period of wild, mad rush for wealth
and preferment and at the same time
maintain a clear conscience and an irre-
proachable integrity, requires very rare
gifts. With our homestead and exemp-
tion laws fostering and protecting the
very worst features of dishonesty, and
intelligent, able lawyers ready to hire
their God-given abilities to prevent crim-
inals receiving condign punishment for
imposition on the credulity of generous
consciences, men who have anything to
sell are compelled to take the back seat,
and, from my standpoint, we need look
for nothing but an early and consequent
revolution.

1am constrained to say that our whole
commercial system is at variance with
the moral well-being of the people, and
whatever is at variance with morals is
certainly antagonistic to and preventive
of the perpetuation of good government.
These utterances my have the dogmatic
stamp, but my struggles with “the wolf”
forbids the use of time in reasoning out
my position. Gideon Noel.

Coffee Grown in Michigan.

A. H. Hobbs, of Mt. Pleasant, planted
some San Domingo coffee berries about
ten years ago, and. from the seed so ob-
tained, his product has increased to
seven bushels, besides using the coffee in
his family all the time. He is so san-
guine over the success of coffee culture
that he proposes to embark in the busi-
ness extensively, having satisfied him-
self that he can raise 70 bushels to the
acre by sowing the seed broadcast.

The Grocery Market.

Sugars are steady, although the indica-
tions are that the market will be weaker
by the end of the week. Prunes are
higher. Almonds and filberts have ad-
vanced 1%c per pound, owing to short
supply between now and the holidays.

THE MICHIGAN TRADESMAN

How Thread is Made.

“To make a spool of thread,” says a
manufacturer, “is a complicated process.
Only the very best Sea Island cotton can
be used for this purpose. The cotton is
taken in the raw state and torn all to
pieces by a machine called a ‘breaker.”
It then goes through several other ma-
chines by which it is carefully combed
and freed from impurities. A machine
called a “slipper’ then takes it up_and
twists it out into soft white yarn. Then
it is carefully combed again, and it is
then taken 'into another department,
where several small strands of this yarn
is twisted into one fine one. Three of
these are then twisted together, and then
you have six-cord thread, which, after it
is bleached, is ready for market. An-
other interesting thing is the numbering
of the thread. Every lady knows the
size of thread she requires, but very few
of them know how it came to be so num-
bered. You see, when cotton thread was
first made, 840 yards of it weighed one
pound. This was called No. 1, and if a
pound contained just twice this number
of yards it was called No. 2, and so on.”

A man to know how bad he is must be
poor; to know how bad others are he must
he rich. Many a man thinks it is virtue
that keeps him from turning rascal, when
it isonly a full stomach. One should be
careful and not mistake potatoes for prin-
ciples.

Barnett Bros.
. . %
Commission Merchants

AND DEALERS IN
-Apples,
Dried Fruits,
Onions.

Twenty-five years’ experience and ample
facilities for the transaction of business.
Refer by permission to the editor of this
paper. Write for information which will
be cheerfully furnished.
BARNETT BROS.
159 So. Water St., Chicago.

Crockery &Glassware

LAMP BURKSBS.

No.Q Sun.
No.1 “ .

No.2 « .
Tubular..

LAMP CHIMNEYS.—Per bOX. Beef, C? ......................................... 4 @

N6d(%' In box. quarters 31;\4/%

0.0Sun.... - r —
No. * loins, No. 3
No.2 “ ribs....

Frrstqualr 4
No OS un, crimp top...
No. 1 L
NO, 2 “ =

XXX Flm t.

No. OSun, crimp tap...
No.1 & ¢ “

N% 2 I
Ng 1Sunpwrapped and labeled..
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PRODUCE MARKET.

gles— er bbl, oice wiuter fr
Beans—] he arket |sa |tt stronger Dea ers
now pay ked and country

140 for
picked and holding at $105@75 for city
prcked pea_or medium.

Butter—Choice dairy finds readgécsale at 21@

22c. Factory creamery is held
G
Cia(?erESweet

er
ape Cod are held at $8
Bell and Cherries command

eae 20c for stric resh, hal
aq C. I)éra ea icl(l/e are in arr
ata r

et is utterl
featur essd ea uyrng gru gingly at 54

Gra es—Nrne ‘&J)eund baskets sold at25@30c for
Concords and Delawares.  California
Tokay command $2 per 4 basket crate

rey

70c, extra fancy co
Poi handlers are gﬁyln .18@20c
an
Squash—Hubbard, 2c per Ib.

Honey—Dealers pay 12@ 4c and hold at
—LOCﬁl
for cl orce stock, but are not at ious to
Sweet Potatoes—8’250per bbl. for choice Jer-
seystoc

Onions—Dealers d old at
anding al 80c
purchase even at that price.
urnrps—25c per bushel.

PROVISIONS.

The Grand Rapids Packing and Provision Co.

quotes as follows:
FORK IN BARRELS

Mess, new.. . 1000
Shortcut... . 1200
Extra clear pig, short cut.. .37
Extra clear, heavy.. .

Clear, fat back......... . 1350
Boston clear, short cu . 1375
Clear back, short cut...... . 13’5
Standard clear, short cut. 1375

sausage—FreSh and

Pork Sausage
Ham Sausage

Tongue Sausage
Frankfort Sausage
Blood Sausage..
Bologna, strai
Bologna, thic
Head Cheese

CANDIES, FRUITS and NUTS.

The Putnam Candy Co. quotes as follows:
STICK CANDY.

Full Weight. Bbls. Pails.
...... 6)4 4
“ H.. L 6)4 4
N Twist 4
oston Cream . 4
ut Loaf....... ... %)4 4
...... 4 4

"FuliWeight

u ight.
9 Bpis.  Palls.
| B

Special....cccviieirrrerene

8)4

roken
Englrsh Rock
Conserves...

p ch G 104
Val ey Creams B 134
L | Fufl WergHt Bb{i Palllls4
ozenges, p arn o
nte %.? 124
Chocolate rops %’\/4
Chocolate Monu 4
Gum Drops.. 5 84
Moss Drops..
Sour Drops.. 94
Imperial 114
fancy—In 51b. boxes.  Per Box
Lemon Drops %
Sour Drops..... .
Peppermint Drops
Chocolate Drops
H M. Chocolae
Gum | r%)s..
Licorice Drop! 100
A. B. Licorice Drops. .80
Lozgnges, %Ialn ............ 65
0
IMPperials........cccoviiiiiiiccs 65
Mottoes.... B
Cream Bar .80
Molasses 5
E'I%ri]rq é/lrade Cri 85C05
Decorated ........ 500
Strrn% 0
Burn Almonds ... 100

CARAMELS.

. E§3l< No. 1 wrapped, 2Ib DOXES.....oiviiiiiiiiae, %ci
N 2 “ 2 “ 2
LARD 42
) Family. pound Stand up, 51b boxes ..................................... 110
Ti ree N a( ORANGES.
Floridas, fancy re@s 00
0 A R LEMONS.
QSJ Messina, choice, 360. 4 004
“ fancy, 360.....ccccceeermeieninenes @
(%hOI e 33{‘3%0
Extra Mess, warranted 200 6 50 ancy

Extra Mess. Chrcaqo packrng 6 50

Boneless rump b
moked meatPCanvassed or Plain

Hams average 20

. 94

“ “
“ H

4

“ est boneless A
Shoulders................... . 64
Breakfast Bacon, boneless
Dried beef, bam prices.

Long Clears, heavy.
Briskets, medium
. light....

FRESH MEATS.

Swrft and Company quote as follows:

*4

Ncl)_ZHrn e, “ “ “
No- 1 1Sun, plarn bylb, per doz.. FISH and OYSTERS.
0. 2
No %crrmp per, doz F. J. Dettenthaler quotes as follows:
0 FRESH FISH.
LAMP WICKS Whiteflsh 8
" rout..... 8
Halibut
No. 3/ Ciscoe 5
Mammoth per doz.. Ellgg?isﬁ 13
ONEWARE AKRON. J—
ButterCrocks %tandQZ% %)4 Mag_‘f?_f?_' __________ %g
L California salmon..
4 I
JUgS g‘a‘ per dOZ o) oysters—Bulk.
1
Mrlk Pans, 4 gal., per doz. (glazed 75¢c). . % ggigcdtg’rds, per gal *} %8
: - 1 : “ 900) ysters—CanS.
Falrbaven Counts (%
POULTRY. ( D SEIRCIS
Local dealers pay as follows for dressed fowls: F J. Do
Spring chickens..
o i 12 Favorites..
ucks.
Geese 2 8};5#5"3’ pey, 100..

B4 Dates, Fard, 10-lb. box...

Figs, fancylayers ch

“ “

extra

“  Persian, 50-Ib. b

Almonds, Tarragona.. n lg

“ Califorr'r'i'a' 7

Brazrls new.. 8

berts.......... 3

Walnuts Gren(r) 15

10

Table Nuts fancy 14

horce 1)A@13

Pecans, Texa: 157 @7
Cocoannts, g sacks @
Fancy, H. P. Suns 5)4
G D T 203
Fancy, H. P., Flags..... 5)4
o “ o ““Roas 74
Choice, H. P., Extras 44
* “ “ Roas 6)4

HIDES, PELTS and FURS
Perkins & Hess pay as follows:
HIDES.

Krps green
Calfgkins,

Deaconskjns.......
No. Zhl(des 47off,

PELTS.
Shearlings...
Lambs

OILsS.

Stand rd_Qil Co. quotes as follows, In
barres g Grand Ra %’ :

W, W. Headlrght 150 fire test (old test)
Water W


mailto:1.30@1.40
mailto:1.05@1.75
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APPLE BUTTER StfaWbEfflES CONDENSED MILK. Wheat ) IMPERIAL.
. e | 25” Ea 740 Cracked.......ccoovevrvnnnne 75 Common to fair..........
?tS % n.... S g% N .00 Superlortoflne
ArenneLrllrégn éA\I/\I/Slgs 700 FISH—Salt. Pepper Slngapore ?]Iack 2%5 Common 10 Li‘g?rHYSON
Bloaters. “ shot... .19 Superior to fine
COUPON BOOKS. Yarmouth................ e Gronnd In’ . ENGLISH B
....... DK siane mark §
Saigon 3]
--------- Bonelets SHicKs L Cloves. AN oyné 3 TOBACCOS.
40D1b. bbls., per b .7 ibut. Gi A%fan ar Fine Cut.
adger Smoked...... I'-'I'é'r'ri'n'g"" 12 Inger "'%a” . Palls L#]nless otherwise noteec(i)
1., Cases, pergr......... chicken, %41b....... %
12*% Ib. I d . ..
il kpa' s perlboz. . 630 VEGETABLES §I0E1|and bb]s P M ef‘arda@n and Trleste gg ?X\I&eﬁltv - gﬁ
egs, per
201b. 3 DBIE: per b= . 34 Hamb“rg}&rsetn'cnhgslﬁlse L% “Tradesman.” Roupd shorg *A%%I % gg Little _Darling,......."". %
2010 B perib ... 3 imas. 149 | L per hundred ........ 2 00 )
BAKING POWEER Lima, green. . Tx r2 .20 “agiere. A
Acme, MIb. cans, 3doz . 45 R ) 300 No. 1. /e 11 % iy
“ i 1S5 8 Lewis Boston Baked 1 38 1 300 No. 't5410 bs 12 sage D 33
lib . 100 Bay State Baked. 13 4@ Family, 1Abbls, Y “Absolute” in Packages. q
T4i1f bu [ R Worid’s Fair,. 13 500 1gines o) 2
e‘ or's, Ul cans ZZ 8 _II-_Iamburgh B 0 125 %058 Russian, kel S ém{y&%n 8% 41(7)
. Iger ...
Arctic, U &cans........... . &0 Pqut 110 . 400 No.1, 54bes % 2
y .12 1 201710, 500 No. I kits, 10'bs,, 8 2
341@ 44 L .20 "Pea *20, 6 00 "Whitefish ]
“ 5 . 960 Hamburgh marrofat 135 No. 1, E4bbls. 'OO"JS 84 gl,
Red Star, *49 can: 40 arly June — .1 50 No 1I its, 10 &
4 80 n Eng Famjly, %bbl )
" 150 Hamburgh getlpgms g 37
BATH BRICK.. Ifted . FLAVORING EXTRACTS bes...... Bra33
Engllsh2 dozen in case. r T B o E?g’nduelgetgd % i,
Bgrs]gglst : Van Camps Marrj)fat 10 ;% 3(5% 20z folding box. emeg Van's COPfeCt'OHEfS A g o?ﬁsof &ght
IC.. une__ ... . “ tA
X uin Archers Early Blossom 135 $5 . 5@ ig% “« j %:0) 21058 mokmg. 1on
Argtic, éoz ovals 400French 1 80 $ig, “ .6(08 60z “ 2 00 300 § 13
“ " 30z “ 300 40 T
“ '{,“52 srﬁcﬁﬂg box - 1875% French Bulk orders for above coupon GUN POWDER. @ 14
« No. 3 40 Erie books are subject to the follow- 550 20
“ 0.5 « g Sitiash. ing_discounts: 300 7
“ lozball.., 40Hubbard................ 130 5000r OVer..........o percent. ~ ~~ ° HERBS.  onjh hoxes..... ?1
BROOMS Siiccatash. “ Sage....
17/5Hamburg 140 100 Hops... .28
N 2 cappe.. 20 Sedked B T —— Hppeciages 2
N P oney D tgenomlnatlon from $10 ownti MBSO , 20and 30 Ibs. &b - .28
No:ar Gem ) 7BVan Camps 10 $100 . Mba... Z0and 50 Ib. BGXES. 2
D No Colllns 10 50 Barrels..o e 2
38 Pur SNUFE. %
2 w 6 Scotch, in bladders.. %
50 ¢ . 10 Maccab(g_\}/ in jars — "0
% 1000 e 17 French appee InJars ]
B Butter. 8
0 ge mour))(())(())% Ban 9
81234 ng,nﬂ?,urxxx_ % 11 for barrel.
1 WET MUSTARD.
m ggﬂ"[ljy XX))(( 864 Export parlor SEEDS, Bulk, pergal .......ccccccene. 0
Salted XXX, cartoon ....... 64 MINCE MEAT Beer muQ doz incase... 175
10 Kenos 4 ast: mpressed.
Bos g Fermentum per doz cakes .31_5
CANNED GOODS. . 64 PEMIDT v 1
PISH 6 PAPER & WOODENW ARE
lams.

thtle Neck, I| .
4" 2 I%

PAPER.

190
-2 30 IF—’|aIf pint, common.. 1
-110 “ City Oyster, X i
H 10 Igaﬁ Lint, fanc 2&252 Shgll yO , 3or6doz. in case perdoz..1 00 543 m” :
.2 45 Pint « I srict i Blackstrap. Slb. da Iry it iinen bags Express No:" 1"
g % Quart CLOTHES PINS. Telferys AbS(')'l'l'J't'e .35 Sugar ho&sjga u Warsaw.
"3 00 Sgrossboxes........ .40  Grocers’ 10@15 Ordinary 16 %1% dalry inlinen bags 35 48Cot
COCOA SHELLS.
Standal’d 1|b 1 m ............................ @‘ DRIED FRUITS Prime 16 on
> 5 0 Pound packages......... ) Apples. Fancy.... 20
Mustard, 31b.. 3 sundried.... 8554 . New Orleans.”™
Tomato Sauce, 31b.. .3 00 g WOODENWARE.
Soused, 3 b 300 . 2 56 |b. sacks. Taps,No. 700
Salmon. n % Saginaw and Manistee. N .600
Columbia Riyer, flat— 190 0 20
X Common Fine per bbl......
tails__ ....1 75 36 SALERATUS Pa”S 135
Alaska, 11b... L1 Packed 601bs. in box p.. 180
210 els ATMEAL C urchs % Clo%tvhgs%ns Sgr boxes— 058
A3® 5 FEARETY oo &2 Prunes,”Sive Half barrels'"fL'OU ................... @250DW|ghts 20 .15
Imported oI5 GLLED OATS = Taylor’s o %5 . %
o ‘ AP.
Mustard 34 3%4 Half bbls 0... h % OIdAICI‘,en B W%Ile bst?randgs 50 assprieg, 758
Trout. 0 rf\',l%'ahf% Cood Chae) D Liby bar 39 Baskets, rﬂar >
Brook, 3 'b"p'k'ii‘ﬁ's' ........ SR Barrels, 10Oty gy Bonner, 100 S, bars~ 3 uiPho 13
H 2 SYRUPS « hel ~ 18
York State, gaFons— 250 B aI % “ W|Ilow ci’ihs, No.l 575
Hamburgh'Aprlcots 20 H e ) N %%22%
. u u o
Live oak 2 25 19 “ splint % Nol 350
Santa Cruz. % % 2 % . 4‘11 “ l{l\logéozg
...... 5 0.
190 “n Iess uan?ty % 554 sw
0 Lond(;-r?ll_sénggeahcl’ Ir]ma Donn%ﬁc Gln ﬁrg%%r?nss g GRAINS and FEEDSTUFFB
D ynitation. yers. 5 1% Carglina head . Brosted Cream # No. 1White (531, test) D
[ Arabian... % Muscatels Zcrg/r\}ﬁy' iy « e 85?%%% gg%ﬁers— g No- TRed MEAEest) s
. ieo EA Bolted....... 175
0 To ascertain cost of roasted Foreign. Granulate 200
Valencias......... _ ) . . FLOUR.
jng and 15per cent forshrlnk IOndaras 82 534 Straight, in saeks, . 500
S Kl A Sultanas 2 5 arrets
Mrcl[nacugﬁlsln S”)% X """ %4 FARINACEQUS GOODS. .o Patt:pt g%
arin .
L 200 1001b. kegs.,. Silver Thread, ,?4bb|[j]" 323 % SUN CURED. %;&9
1 J5 Ba”’e'5 8APOLIO. l 17
15 Grits Kitchen,3doz. inbox. 250 C - 12%8
2 Hand '3 % % 250 20
45;4 I Domestic, 12 SPICES. - 2100
1 % Whole Sifted. 10 Ehoie C?‘IOICE, Wire'1gaf
i Casgia, CHiHa"H"nﬁ'"i's'.'.'.".'.'.'." 8 UNPOWDER.
Common....(.g..L.“.r.]f? ..... :1L460 reen, bu Batav{a in bun 15 Eortnm?n tot r%_lr..
Raspberries. 1 pilt, bbl 00 Clé\d'/es SAarlrg];og in rolls. 3225 Cﬁoﬁ%es‘??agc;n
Bleac'k"i-'iarﬁ'blir'g' --------- 1 s 4 by B 00LONG |No 1T|mothy car Iots .13.00
Erie, black 1 54 Mace Batawa &0 | Commonto fair........ 23 @0 1No.1 *« “tonlots... .. 14 00
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The Man Behind the Counter Seen as

; He Is.
Written for Ths Tradesman.

Man is the most deceptive animal on
the face of the earth and can hold more
hypocrisy, for his size, than any other
specimen in the animal kingdom. The
general public never sees him as he is
and knows no more of his true inward-
ness than it does of the pimples on the
face of the man in the moon. If
a hundred average men were taken
out of an average public gathering
of men and stripped of all false
wraps and deceptive coverings, what a
startling sensation it would produce!
How we would spring back in terror as
the beautiful mask fell off, exposing the
impure motives and cruel, selfish, wicked
designs of the very one in whom we had
felt inclined to place the most confidence!
Others would appear less hideous, and
some would show up better, purer, and
more well disposed than their outward
appearance would indicate.

There are times, however, when cir-
cumstances are favorable, when man
will reveal the true inwardness of his
make-up, when all reserve is thrown
off and his own true nature is turned
loose for exercise. The cramps and
pains caused by long continued, strained,
and unnatural conditions which mask-
wearing makes unavoidable, must be
removed from time to time. Man cannot
always smile, so he reserves his entire
stock for public use and does all his
scowling and frowning at home for the
benefit of his wife and children. The
man behind the counter cannot always
rub his hands, bow and smile, and act
gentlemanly, so he gives his customers
all there is of it, because there are dol-
lars in it, and when he goes home at
night from the store, with a stiff neck
and cramps in his cheeks, caused by
bowing and smiling at his lady custo-
mers all day, he throws off the mask and
his wife beholds the animal as he really
is. If his numerous fair customers could
see him now, they would surely fail to
recognize him. Of course, there are mer-
chants who think that it pays to smile
upon their own wives, and be pleasant to
and treat in a gentlemanly manner all
persons with whom they come in contact,
regardless of the nature or size of their
business, so long as it is legitimate and
honorable. These men are nature’s no-
blemen. They are the salt of the com-
mercial world. They are the missiona-
ries of commercial heathendom, whose
mission in the world of traffic is to heal
the wounds and soothe the heart aches
which man’s inhumanity to man causes
in the great struggle for bread and but-
ter. They receive the stranger in a cor-
dial, gentlemanly manner, and whether
the stranger succeeds in transacting any
business with one of these men or not, he
goes on his way feeling that life is not so
bad after all. He departs from such a
door with a stronger resolution to push
his way to higher planes of usefulness and
nobler fields of action. He has been
made better by having come in contact
with next to the grandest result of crea-
tion—a genuine gentleman—the grand-
est, of course, being a genuine lady.

There is a certain class of traveling
men which is permitted to look clear
through the merchant or business man,
from top to bottom, and see him as he is.
When approached by one of this class of
travelers, the merchant throws off his
mask and reveals his inner self in an un-
guarded moment. He does so without
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the least hesitation or forethought, as an
instantaneous impression is made upon
bis mind that the stranger belongs to the
“small fry” swarm of insects which go
buzzing about worrying the life out of a
respectable gentleman of business, and
he is supposed to have committed the un-
pardonable sin in that he has had the
audacity to enter that place of business
without permission, and encroach upon
the proprietor’s valuable time by speak-
ing to him. This perambulating pest is
so insignificant, in the estimation of the
junior partner of this high-toned and
complicated peanut works, that he does
not consider it necessary to maintain any
reserve whatever, so the entire mask is
thrown off and the innocent cause of all
the trouble is unconsciously permitted to
take a photograph of the occasion. This
picture is true to life and is carried away
by the stranger and cannot be destroyed,
for it is photographed indelibly upon his
mind. This class of traveling men to
whom | refer is made up of various ad-
vertising schemers, rubber stamp fiends,
book agents, newspaper solicitors, insur-
ance assassins, novelty humbuggers, and
that arch fiend who goes about soliciting
and collecting for a trade paper. | firm-
ly believe that this class, large and va-
ried as it is, may all repent and find
forgiveness, except the last named.

There was a time in my life, before my
scraggy locks were tinged with gray and
my brow was furrowed with the ravages
of time, when | traveled about collecting
and soliciting subscribers for the Soap
and Crackers Mirror, a trade paper pub-
lished down in the State where 1 first
tasted paregoric. | made my territory
not oftener than once a year, and, there-
fore, | always approached my man as a
stranger, and,when | announced my bus-
iness, off went his mask and | could pho-
tograph him before he could recover. As
1sit in my arm chair in the twilight, my
mind wanders back to the old times, and
again in my imagination, | go from town
to town, soliciting aid and support for
the Soap and Crackers Mirror. Again |
step into the suburban grocery and ask
the cross-eyed kid who is playing with
the cat behind the stove if the proprietor
isin. Again 1 see the look of surprise
creep over the kid’s face as he throws
the cat into the cracker barrel and rush-
es to the cellar door and bawls out: “Paw,
dere's a man here.” Again | brace my-
self for the sudden change which will
come over that grocer’s face when he
learns my business. He is busily en-
gaged in the cellar, packing butter, and
when the kid calls him, he wipes his
hands, lays aside his apron and emerges
from the cellar door in his shirt sleeves,
smiling all over, for he thinks 1 want to
purchase a dime’s worth of fine cut.
Again 1 ask the old familiar question,
“Do yon take the Soap and Crack—"
—but again 1 am cut short in my interro-
gation by a “No” which paralyzes the
kid, frightens the cat out of the crack-
er barrel, and drives that smile into a
premature grave. As he disappears
down the cellar steps, | hear again the
old familiar refrain, “I take more d--——-
papers now than 1can find time to read.”
Once more | take up my”weary march,
wondering if that grocer knows what sort
of an animal he really is.

| am told that even to-day an occasion-
al bully of this kind can be found in
trade, who, after treating a stranger in
this manner, will go right out and solicit
orders for groceries, calling a woman

from the washtub and keeping her
standing in the draught ten minutes
while he is taking down the order, and
during the whole time the baby is yell-
ing murder and the soap-suds are boil-
ing over into the pot of boiled dinner.

During these twilight meditations, |
often think of Loftus, Stiff & Co. It
generally took me three or four days to
look over their town, but during my first
visit | found four days altogether too
short a time in which to collect one dol-
lar from Loftus, Stiff & Co. The first
day | called and presented my bill to a
very distinguished and bald headed indi-
vidual who conducted me to the rear office
where another very distinguished look-
ing personage informedme that the bill
would have to be left and put on file for
the proper O. K. The next time | called
Mr. Baldhead was absent and the cashier
didn’t know anything about it. The
third time | called Baldhead had forgot-
ten all about it and failed to recognize
me. | told Baldhead that 1 wished to
leave town on the evening of the next
day, and he solemnly promised to see that
Mr. Flunkey put his O. K. on my bill in
time to catch the train. The next night 1
called for the last time and was told that
Mr. Flunkey was in his private office. 1
approached and made known my busi-
ness. He asked for my bill. 1told him
| left it at the office in charge of Mr.
Baldhead several days ago. Baldhead
was called up,but it happened so long ago
that he had forgotten all about it. This
was too much for Mr. Flunkey. He
could spend no more time on such “small
fry”as | without lowering his dignity and
damaging the tone of the house to which
he belonged and of which he was the
junior partner. Turning liis back upon
me with a snort of derision, he told me
to go back and get a bill and in the fu-
ture bring my bills to the office and not
leave them outside of the street door. |
resolved to “beard the lion in his den”
and so | informed Flunkey that 1 could
make a bill on the spot. At this propo-
sition Mr. Flunkey grunted and retired
to his desk in the corner. | filled out the
receipt and waited patiently for his high-
ness to respond. An employe entered
the office and “his majesty” held him in
unimportant conversation for a full half
hour. Then the employe went out and
| waited, standing, for the flunkey to
fling a dollar at the loathsome wretch
who stood waiting in the office. My
train was gone and | was in no hnrry. |
had just about concluded to take my
boots off and put up for the night, when
the lady book-keeper, who understood
the situation, advanced and took the re-
ceipt and carried it to the great little
man in the corner, who said something
in an undertone. The lady proceeded to
the great safe and fished out a dollar and
| departed with murder in my heart. |
had entered that office in a happy frame
of mind, with love and good will for all. |
had just come from a concern which could
buy out three or four such concerns as
ILoftus, Stiff & Co. and I—yes, even |—
had been treated like a gentleman. It
cost them nothing, and a poor fellow
who was trying to earn an honest dollar
was sent on his way with a higher aspira-
tion and anoblerambition. Mr. Flunkey,
of Loftus, Stiff & Co., did all he could to
destroy this good influence and drive me
into desperate things.

I have made this letter already too long
and will conclude by asking every reader
of The Tradesman to take the advice of

an old man who knows whereof he
speaks. Never treat the meanest look-
ing stranger who enters your place of
business in a disrespectful or ungentle-
manly manner, for you can’t afford it.
Jonathan B. Candid.
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W aste.
“Store Crank” In American Grocer.

A little word of but five letters yet how
very suggestive! A great many factors
enter into a retail business which con-
tribute in a greater or less degree, to the
success or failure of it, any one alone of
which might not very materially change
the results if it were not closely attended
to, but even with energy and "thrift on
the part of the proprietor, if the wastes
are not looked after and prevented, al-
though it may cost the loss of a clerk who
is prized, there will be no permanent
success. The inventories regularly tak-
en will be unsatisfactory, as will also be
the results at the end of the year. What
is true of individuals and families, is
likewise true of storekeepers and their
clerical forces. It is a common thing to
note men of ability, commanding good
salaries, having but small families, who
are continually in debt and unable to ac-
count for it, vainly endeavoring to econ-
omize on this line, and then on that, and
yet constantly getting deeper and deep-
er into a financial hole; all the while
studiously trying to avoid it and to find

out the reason. The majority of in-
stances of this kind originate iu the
kitchen, and the swill man or the

scavenger if asked, could give a solu-

tion of the problem. The hired girl
is, in most families, one of the in-
dispensable nuisances, and if not

closely watched by the wife will waste
enough each year to make up all the ex-
cess of expenditures over the family
income, and while the old adage is home-
ly, it is true, that the average servant
girl will shovel provision out of the
kitchen into the swill barrel with a tea-
spoon, faster than the head of the house
can throw it into the kitchen with asnoop
shovel.

| believe no clerk will wilfully waste
his employer’s wares, but unless watch
is constantly kept, habits of carelessness
will creep "in.  The merchant should
impress upon his clerks that honesty is
the first requisite to achieve lasting suc-
cess. This is a two-edged sword and
does not alone imply strict dealing with
the customer, but justice to the mer-
chant. To carelessly weigh out wares is
the first step to waste in everything. If
you give a customer 8J* ounces of tea
for a half-pound through careless weigh-
ing, you perform an act which will not
benefit him but will rob you of a large
share of the profits which rightfully be-
long to you. Correct weight and meas-
ure should be strenuously commanded by
the proprietor to be observed by all em-
ployes. To this end I should compel a
new clerk to weigh out various articles
and measure off dry goods until he be-
comes accurate and proficient at such
work. Do not let these experiments be
made in the presence of the customer or
the store will get a reputation for penu-
riousness and niggardly dealing. Hap-
pily the oid-fashioned downweight pan
scale is being superseded by the balance
scales, which give both parties exact
justice. If you weigh out 100 pounds
of sugar into twenty packages of five
pounds each, and give two ounces over
weight to each, it will amount to two
and a half pounds. When your bags
and twine are counted in the cost, all the
labor has been expended and the result
—no profit.

Careless handling of eggs, breaking
one occasionally by rough usage, will
take off the profits quickly. | have seen
clerks draw molasses into a gallon meas-
ure and after emptying it into the cus-
tomer’s jug, rather than wait for it to
drain would let an additional amount
run into the jug to make up what they
thought would be about the amount of
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loose when measured, you are being
robbed. Careless handling of the shoe
stock soon results in its deterioration, if
a man wishes to try on a pair of shoes,
provide a piece of carpet or something
that will not soil the soles. Putting on
a tight fitting pair of boots, on a bare
floor will ruin the soles, and if the cus-
tomer does not take them, they will have
to be again placed in stock and the next
Icustomer will demand a reduction on
this account.

In handling crockery great care must
be exercised. The item of breakage is a
large one at the best. Care in doing up
this class of goods must be observed.

In doing up cups and saucers or plates,
always lay a piece of soft paper between
each two articles. Breakage is sure to
occur if not done, and you will have to
replace the article broken. There are
so many things to be watched in a gen-
eral store to prevent loss and waste, that
an enumeration of them seems almost
impossible. As stated in a former arti-
cle “Keeping everlastingly at it” is the
only way to find out what is necessary to
be doue. The successful merchant nev-
er has, or will learn it all, but a keen in-
sight gained by constant activity will en-
able him to find a remedy for every
emergency which arises in his business.

How He Came Out on Top.

Mr. John Ponsonby is a live enterpris-
ing merchant iu asmart little town up
north. The other evening, after selling
John a parcel of goods, we sat down fora
few minutes’ smoke and chat. 1 said,
“How do you find your accounts coming
in this fall?” Are the farmers paying
up pretty well?” “Of course they are,
else how would 1be able to take my dis-
counts on all the goods | buy. The fact
is, | have no accounts to collect, either
from farmers or anlybody else.  While
we smoke 1 will tell you a story that
made an impression on me that will last
me for my natural life.” This was the
story:

“As you know, | clerked a good while
for Blackburn & Co.; we used at that
time, to do hardly auything but a credit
business—the cream of your customers in
those days paid once a year; others took
two or or three years, and many haven’t
paid yet. When our bills wentout in
the fall, the people were like the guests
that were bidden to the great feast—
they straightaway began to make excus-
es. One had his barn burned; another
had lost several head of cattle; another
had sickness and death in his family; yet
another had bought a self-binder. We
were in the habit of taking notes, which
were rarely met when due. Indeed, al-
though the old firm had $20,000 standing
out in accounts and notes,they had to re-
new most of their own paper. Heavy
interest and bad debts drove them event-
ually out into ‘the middle of the stream.”
The current kept getting stronger, deep-
er and very rapid. At last, the old mer-
chant was carried, so to speak, over the
falls and went to pieces. The old cap-
tain spent many a sleepless night at the
helm, but it was too late to save the bark
from wreck.

“While 1 was there, a young fellow
named Gadsby—Uriah Gadsby—started
business in a small way right across the
road from us. Gadsby was an ‘original
cuss;’ also, like Artemas Ward’s kanga-
roo, he was sometimes ‘amoosin.” We
used to think he was ‘a little,” rather
light and foolish for those days, so to
speak. He had an open, frank, off-hand-
ed way that was quite refreshing. Gadsby
had a holy terror of giving credit. He
started out with only $1,500 capital, car-
ried $1,400 stock, and never went with-
out a hundred dollars in his pocket.
Small express parcels came tumbling in

the drainage—all a matter of guess work. j for Gadsby every day; he sent out the

These examples might be multiplied
without end iIn the grocer’s stock, but in
the general country stock it applies with
equal force, and 1sometimes think to a
greater degree. After showing a cus-
tomer a pocket knife, for instance, to
throw the same back into the case with-
out having rubbed it off, is to find it in
three days rusted, and when it is sold
compelling a concession in price for this
reason. In measuring calicoes, ging-
hams, dry goods and the like, care must
be taken that a full yard, and no more is
given each time. If the goods are left

money for these by every mail. We
used to wonder at his queer ways, but he
was working up a business.

“To giveyou an idea of the originality
of the man, he would take, say a piece
of flannel which cost him 20 cents a yard,
and would sell it at 24 cents. Then he
would give everybody a sample to show
it to their neighbors. He would argue
thus with his customers: ‘If | give
credit, I would have to get 30 cents a
yard; see what you save!—®6 cents ayard.
| divide the profits with you—our inter-
ests are mutual—by paying spot cash |

can buy a new piece every week. |
make a discount four times a month—we
are both the gainers. Your dollar goes
as far as $1.25 will go when you get
credit.” Or to another customer he
would say: ‘If | gave credit, | would
have to close up in a month, for I can't
get any credit, and | don’t want it.”

“One day, when several peogle were in
Gadsby’s, his mother asked to have some-
thing charged to her. Herefused to charge
it. He offered to lend her the money to pay
for what she got, but he would not brea
the rule. She got mad and came over to
us. It sot all around the township that
Gadsby had refused credit to his own
mother! 1 tell you that was a'trump card
for him—he was never asked for credit
afterwards. Gadsby’s mutual profit-
dividing system ‘caught on’ like wild-
fire.  He advertised by giving away
samples at rock-bottom prices—in fact,
he always kept a ‘leader” or two. which
he sold at cost. Scores of people who
had owed us for years found their way
into Gadsby’s back door which opened
into the hotel yard. It was a mystery to
us, but soon Gadsby took in more eg%s
than we did,and they were equal to cash.
In fact, he was always busy; he got two
of his sisters to help iu the store; his
stock gradually increased; his trade
doubled; three years from the time he
opened he owned a clean, fresh stock
worth $4,000, and did not owe a dollar.
At first we clerks laughed at him for a
half fool; but, as it turned out, the fools
were living on our side of the street, and
all the laughing was over to Gadsbhy’s.

“Uriah 1s well off now, enjoys him-
self, too; he is quite a philosopher in his
way; takes a day’s fishing and hunting
once in a while; looks after his orchard,
garden and pony. Ilike the Village
Blacksmith:

“He looks the whole world In the face.
For he owes not an ”

man.
“Yes, Gadsby taught me a lesson that
I am not likely to forget.”

No Other Matrazine in the World

so fully and fairly presents the
opinions of the leading writers
and thinkers on all questions of
public interest as The North
American Review. — Boston
Journal.

The North American Roo t

is essential to every American reader
who wishes to keep up with the times.
The New York Sun says of it: “The
North American Review constantly
offers to the public a programme of
writers and topics that excite the reader
and gratify the intellectual appetite. In
this respect there is no other magazine
that approaches the North American
Review.”

It is neither a partisan nor a sectarian
publication, but

ALL SIDES OF ALL QUESTIONS

in which intelligent readers are interest-
ed are promptly discussed in its pages,
and facts and arguments are presented
with all the ability and logical force of
the most eminent writers in the world.

_ﬁn;ong contributors to early numbers
will be

The RT. HON, W. E, GLADSTONE,

His Eminence, Cardinal Gibbons, Hon.
David B. Hill, Hox. Thos. B. Reed,
Hon. R. Q. Mills, Col. R. G. Ingkrsoi.l,
Archdeacon Farrar, Professor Rodol-
fo Lanciani, and other distinguished
writers.

The Presidential Campaign.

During the coming year, the Review
will be of special interest and value to
every American voter, as it will lay be-
fore its readers discussions of the im-
portant issues of the Presidential cam-
paign by the recognized leaders in the
several political parties.

50 Cents a Number; $5 a Year.

Now is tlie Time to Subscribe.

THE NORTH AMERIGAN REVIEW.

3 East 14th St., New York.
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W.Bakert C0.S

Breakfast
Cocoa

front which the excess of
oil has been removed,

la Absolutely Pure
and it is Soluble.

s | No Chemicals

\ areused in its prepar-

;1 mation. It has more

[than three times the

Istrength of Cocoa

mixed with Starch,

.rrowroot or Sugar, and is therefore far

tore economical, costing less than one cent a

up. It is delicious, nourishing, strengthen-

tg, easily digested, and admirably adapted

>rinvalids as well as for persons in health.
Sold by Crocers everywhere.

V. BAKER & CO., DORCHESTER, MASS.

W

I

\

6 and 8 Erie St., GRAND KAPIPS.

EDMUND B.D KEMAN

THE GREAT

Watch Maker
S Jeweler

Meamr 87,
Grand Rapids - Mictl

«226-1
P

Price-

EveQ/ Rlarment bearlr(]jq the above ticket is
WARRANTED NOT TO RIP, and, if not as
represented, yon_are requested to réturn it tQ
the merchart of whom'it was purchased and
receive a new garment.

STANTON, MOREY & CO,

Manufacturers, Detroit, Mich*

GZ2TSS2TG HOOT.

We pay the highest price for It. Address

nmr ‘D'DHQ

T Wholesale Druggists
L1 Na D1iUG.| BB

GRAND RAI



How Can | Increase the Profits of My
Business?
SECOND PAPER.
Written for The Tradesman

This is a vital question. It is the all-
important, all-absorbing question of the
hour. We may make more or less pre-
tensions concerning some other certain
“one thing needful,” but the bare fact
stauds out in bold relief that the para-
mount, all-consuming question of to-day
is. How can | increase the profits of my
business? Deny it who can, the truth of
the matter is, that in these times, the
“scripture” which we “search daily” is
“Seek ye first a business which is profit-
able and all these other little things shall
be added unto you.” If some modern
harbinger, whose name was John anti
whose raiment was not in keeping with
the latest approved styles, should come
from headquarters endowed with author-
ity to solve this querry for the benefit of
all applicants and should pitch his tent
in some swamp on the banks of the Grand
River, what a wild stampede there would
be from Grand Rapids and all the coun-
try round about! What a confessing of
poverty there would be down in that
swamp! What a mad rush there
would be and what a bedlam of voices,
as each would cry out at first sight of the
wild-looking prophet. What shall | do to
increase the profits of my business? The
“generation of vipers,” or those who al-
ready possessed an over abundance of
wealth, but whose insatiable greed blind-
ed them to the fact, would be there, also,
standing on the heads of the really desti-
tute and pressing them down into the
mire of the earth as usual. These “vi-
pers” have always cursed the earth and
probably always will. They fatten on
the fruits of the industry of others and
the profits of their business cannot be in-
creased without a corresponding decrease
in the profits of others. No man has a
moral right to win a dollar, if the win-
ning of it necessitates the loss of a dol-
lar on the part of some other man. This
is generally conceded to-day, but the
time is not far distant when this moral
principle will have been extended so as
to cover higher grounds. Greed will be
confined within certain prescribed limits
and men will realize the fact that there
is such a thing as enough, and then will
follow the higher doctrine that no man
who is provided with an abundance of
life-supporting resources has any moral
right to win another dollar, if he has to
take the place of a man in wantto accom-

THE MICHIGAN TRADESMAN.

As stated in last week’s article on this
subject, “a neglect of the minutest de-
tails means failure.” A neglect of mi-
nute details in the retail business is a
neglect of the business itself and cannot
result otherwise than in failure. Gentle
reader, are you really anxious to increase
the profits of your business? If so, come
with me and we will make a few practi-
cal observations in a common sense, ran-
dom sort of way, and, perchance, we
may discover ways and means of increas-
ing the profits of our business. Run
over the names of your customers in your
mind, and you will come to one who has
steady work the year round at $2, $j2.50
$3 per day. This man is economical,
dresses plainly, has no expensive habits
and hardly ever looses a day, yet he is
always behind and is never able to make
both ends meet. Then, again, as you re-
call the names of your customers, your
mind rests upon one who receives only
$1.50 per day, and, owing to poor health,
is not able to put in steady time at that.
This man actually makes a better ap-
pearance in public than the other, keeps
his bills punctually paid, and is acquir-
ing a little home of his own by making
small semi-annual payments. These are
common pictures, true to life and seen
everywhere. Indeed, | doubt if there be
a retailer in the State whose eye may
chance to glance over this article who
will fail to place these two characters
among his customers without a momeht’s
hesitation. Now, let us not despise
small things. A straw best tells which
way the wind blows, and these little
pictures of true life will teach us great
lessons, if we will condescend to look at
them. Here are two men, one of whom
is doing double the volume of business,
or, in other words, his gross income is
nearly double that of the other; yet he
makes a *ailure of it, while the other,
with not only a little over one-half of the
gross income, but subject to other dis-
advantages, is accumulating and making
a success of it.  Man No. 1looks on, says
he does not understand it and comes to
the conclusion that he must have been
born under an unlucky star, while his
wife sheds many a tear over it, says she
does her level best and declares that it is
impossible to keep soul and body togeth-
er and run the house on $3 per day. We
know that the trouble is caused by a
gross neglect of details in domestic mis-
management. How many merchants are
ruined by this same cause? Some morbid

plish it. When this higher sentimentjg)q hypochondriac—it may have been

prevails, suitable statutory laws will fol-
low as naturally as day follows night.
Very few, however,of either class of this
“generation of vipers” are really found
behind the counter retailing merchan-
dise, and, therefore, | will not pursue
them any furlher in this connection. As
a matter of fact, the great majority of
the men who are retailing merchandise
of various kinds, are a long way short of
the “enough” limit referred to and are
anxiously struggling to gain a compe-
tence which will enable them to retire at
some future period to their own “vine
and fig tree,” where they can sit and
bask in the sunshine of peace and plenty
and enjoy the rich fruits of their indus-

Diogenes— once made the startling dis-
covery that a “woman can shovel out
of the back door with a tea-spoon faster
than a man can shovel in at the front
door with a scoop shovel.” This would be
the starting point in our search for ways
and means to increase the profits of our
business. Let us see to it that the ad-
| ministration which presides and rules
over the destinies of our home is a wise,
economical one, so far as we can make' it
so. Let us be quite certain that no
member of the family has free, unchecked
access to the money drawer, or free,
Yunlimited, help -your- self - when - you-
Iplease access to the merchandise in stock.
Many a promising mercantile craft has

try during the short evenings of their!pgen ship-wrecked, and thousands are

earthly existence, and when the sun goes
down and the black pall of night settles

|kept tacking about in the harbor, wear- L

ing themselves out upon the shoals and

down over all, to have a little something | sandbars and kept from getting out on
of a substantial nature to leave behind | the high sea of prosperity, by a neglect

for the benefit of those who came to
brighten and bless their homes.

Iof these very important details. More
than one well-meaning young clerk has

been ruined by false accusations, the di-
rect result of this pilfering on the part of
members of the proprietor’s family. A
certain sum sufficiently large for the
purpose should be withdrawn each week
to meet the family expenses, which
should always be kept within this sum.
Every pound of tea, pair of shoes, yard
of cloth, or other article, should be paid
for out of that allowance just the same
as though it was purchased by a perfect
stranger. Some people seem to have an
idea that a pound of sugar is of less value
if taken out of a barrel than if taken out
of a five pound sack, and so they use
more and waste more when they have an
entire stock to run to. Try the weekly
allowance plan and you will be sur-
prised at the increase of your profits,
and, furthermore, your wife will aston-
ish you some day with an exhibition of
her skill as a financier by presenting
you with a nice little sum saved out
of the regular allowance. I have
made a starting point in the considera-
tion of this subject and shall fellow it
up in future articles. E. A. owen.

Human Discontent.

A rich man of Boston had one son. He
led him about, instructed him, kept him
as the apple of his eye. The son became
of age last summer. The father had no
other occupation save that of nursing his
income, and as he is a man of sense and
liberal views, he told his son that he
must not stand idle, yet left to him the
choice of business or profession. At the
same time he wrote privately to twenty-
four friends and acquaintances, asking
their advice in the matter. The twenty-
four were prominent, each in his own
calling. And each replied in turn, com-
plaining of his own business, and advis-
Iing the father to seek elsewhere for the
future prosperity of the young man.
The law was crowded, merchandizing
brought but little money, banking was
an uncertain prop, and so on, through-
out the catalogue. The father is still
undecided; the boy is idle. And all be-
cause no one of the twenty-four is con-
tented with his lot, while he admires the
fortunes of other men.

Use Tradesman Coupon Books.

Grand Rapids StIndiana.

Schedule in effect November 15,1891
TRAINS GOING NORTH.
Arrive Lrom Leave%
utn.

For Saginaw and Cadillag------- 515am

For Traverse Cit Mackinaw  9:20a m

For Saginaw & Traverse City . 2:00pm

For Petoskey & Mackinaw., 8:50p m 10:80 p.
Train_arriving at 9:20 daily; all other trains da

except Sunday.

TRAINS GOING SO_UTH N
Arrive from Leavegoing
North. South.

n Lo

For Cineinnatt............co.ocuninens 6:20am 7:00 am
ior Kalamazoo and Chicago 10-80 am
For Fort Wayne and the Eas 800 pm
For Cincinnati . 6:00 pm
For Chicago 11:05 pm

i in and 11:06 p. m. run daily »
aI-Irg"timesr teraa\{rl{; daily exgept S’rtnnday. p.m. run daily
Muskegon, Grand Rapids & Indiana.

For Muskegon—Leave. From Muskegon—Arrive
7:00 am 10:10

gag pm
SLEEPING & PARLOR CAR SERVICE.

NORTH i
11:30 am train.—Parlor chair ear Gd
Rapids to Petoskey and Mackinaw.
10:30 P ni train.—Sleeping car Grand
Rapids to Petoskey and Mackinaw.

SOUTH'ﬁZb%?%n&itnEﬁq'.%tTpa”m chair car Grand

é%zlidoRg[%s Eg?dﬁfcagoégner lParIor Car
: train.—w S ing C
Grand fgamds to I(plncinnaaﬂrﬂer eeping Car

5:36 pm

trajn —w Sleeping C
Grand Ra[mjsto &hlcago?gner eeping Car
ChicagoviaG.R. & I.R. r.
LvGrand Rapids 10:30am 2:09pm
Arr Chicago . 3:66 pm  9:00pm
m «rajn through Wagr[l\er Parlor Car.
oug

10:30a )
11:05p m train dally, thr Wa?ner Sleeping Car
N 7:0¢ 3:10

11:05nm
650am

v cho 105 am pm 10:10pm
Arr Grand Rapids 2.00pm 850pm 5:15 am
3:10 p in lﬂrou ﬂ Wagner _Parlor Car. 10:10 p m
train dally, t roug WaggnerS eeping Car.

Through tickets and full information can be had bv W

calling upon A. Almaquist, ticket agent at Union St/
Hon, or George W. Munson, Union Ticket Agent, 67
Monroe street."Grand Rapids, Mich. ’

O. L.é.O_CKV\DOD,
General Passenger and Ticket Agent.

Michigan (Tentrat,
“ The Niagara Falls Route.”

DetroitExpress
Mixed _........

m :00am
m 6:00am
pm 12:40pm

Da
-A%antic & P

New York Express 5:40
Dail

All other daily except Sunday.. .

Sleepmg %a¥s rurb on Atlantic and Pacific Express
trains'to an rom Detroit.

Elegant garlor cars leave Grand Rapids on Detroit
Express at 7a. m.. returning leave Detroit 4:25p. m,,
arrive in Grand Rapids 10 p."m.

Fred M Brigos, Gen'l Agent. 85 Monroe St.

A. Aimquist, Ticket Agent, Union_Depot.

Geo. W. Munson, Union Ticket Office, 67 Monroe St.

O.W.Rugghes G.P. A'T. Agent., Chicago.

<ror TIME TABLE

NOW IN EFFECT.

EASTWARD.

Trains Leave +No. 14tNo. 16tNo. 18 *No. 28

G’d .Rapids. Lv 650am 1120
Toniaco.. Ar 925m [, 2m 353 133
St. Johns ...Ar 828am 17 T7am gﬁgm 155am
WO0SSO0...... JAr 915am "120pm m am
E. Saginaw. .Ar 11 10am 3(Qpm 84Qpm §£Eam
Ar 1150am %%ﬁ m 920pm 7i0am
n Ar 11 10am Bm 800pm 5 40am
A e S o Lo

m

15 am 4858m QSOBm 7 O%nn11

Trains Leave «aB tNo. 11 tNo. 13

G’d Rapids, Lv.... 70%m 100pm 5 10pm
G’g Haven, Ar.

Miwkeostr * 850am 2 15pm 6 15pm
Chicago Str. “

TR arse ol st 6400 m. 12800 m,
Traina &g’dve from the west, 10:10 a. m., 3-35
p.m. and 9:50 p. m.
Eastward—No. 14 has Wagner Parltr_ Buffet
can No. 18Chair Car. No. \SIYeae ner Sleepel.

Westward —No. 8] Wagner g No. 11
Chair Car. No. 15 Wagner Parlor BUffetcar.
John W. Loud, Traffic Manager.
Ben Fletcher, Trav, Pass. Agent.
Jas. Campbel 1, City Ticket Agent.
23 Monroe Street.
CH|C AGO NOV. 15-1891.
& WEST MICHIGAN RY.
DEPART FOR A.M. P.M. P.M. P.M.
9.00 12:05 *11:35
9:00 12:05§J_’L:35
9.00 12:05 *11:35
St. Joseph 9:00 1205 *11:35
"\rﬂrav&rse City 5(2)(5) 517
USKEQON....0c.cvrvreenns X : - -
Magist 3 ;gg %%’ 530 830
udington. : 517
Big Rapids. 725 517

only. Other trains week

*(Mi A. M has through chair car to Chica-
"eW  go. Noextracharge for seats.

B irry Bl imnerhodml (5 eseogold
55 Ridias rokpndigeeshaif car o

11 «QK P. M issolid train with Wagner pal
11 ace sleeping car through to Chicago.
Fonrgﬁlaer%[i)err to Indianapolis via Ben-
DETROIT, NOV. 15, 1891
Lansing & Northern R R
DEPART FOR A M. P.M P.M
715 *1:00 b&:
715 *1:00 g%
7215 *1:00 5:45
715 *1:t0 545
10 41
7:05 15%5

LB fi Mo na e Detroit with par-
154 Bolf daa, Bugugy, Partor car to De-

TRl s fRDetroit with ar

7 o6y % Mrfias Porior car to Saginaw, seats

_Fﬂr tickets and information a;ﬂ)l}/ at Union
Ticket Office, 6/ Monroe street, or Union station.
Geo. DkHaven, Gen. Pass’r Agt.

Toledo, Ann Arbor St North MimViignr,
Railway.

In_connection with the Detroit, Lansing &
Narthern or Detroit, Grand Haven & Milwauk e

RIS RasHEa P bet e’ betue
VIAD., L. AN

Hv- Grand Rapids at...... 7:25 a. m. and 6:25
Ar. Toledo at............. 1:10p. m. and 11:.00

VIAD., G.H. AM.

-s™ "2 Hapids at......6:50 a. m. and 3:45 p. m.
Ar. Toledo at. ........... 1:10p."m. and 11:00p. m.

Return connections equally as good.
W. H. Bennect, General Pass. Agent,
Toledo, Ohio.

p. m.
p. m.



ANYTHING

That will help a man in his business ought to be
of vital importance to him. Many a successful mer-
chant has found when

TOO I/ATB

That he has allowed his money to leak away.

-jV |0pey Wint take Gare OF Itself,

And the quicker you tumble to the fact that the old way of
keeping it is Nnot good enough, the more of it you
will have to count up..

If you wish to stop all the leaks incident to the mercan-
tile business, adopt one of the

{Toupop gystepis

Manufactured in our establishment—* Tradesman,” “Super-
ior” or “ Universal "—and put your business on a cash basis.

For Samples and Price List, address

THE TRADESMAN COMPANY

GRAND RAPIDS, MICH.

Holts Wanted!

1 want 500 to 1,000 cords of Poplar Excel-
sior Bolts, 18, 36 and 54 inches long.

[ also want Basswood Bolts, same lengths
as above. For particulars address

J. W. FOX, Grand Rapids, Mich.

S100 GIVEN AWAY

To the Smoker* of the

PRINCE RUDOLPH CIGARS.

19%tti pmoj gnsasing the nearest to the number of Imps that will
appear In a series of cuts in the Evening News, cuts not to excee

cu

1st Cash Prlze{h 0 ng IﬁZCSE 3 Igbﬁth, $(1:(I)G Eéjess i‘!'?(? té) be haﬁi with

ever worth o . S0 e) ere.
UB/to ate there has been pﬁt&flshecfgcuts, Wlﬁl atotal o\f %’g Imps.

M ANuraaTuasa by

Gordon, Detroit, Adidla.

DANIEL LYNCH, Grand Rapids, Mich., Wholesale Agt.

Grand Rapids Storage &Traasfer Co, m

Wer S, betveen Sannilt fiite ad WHIIaN S,
GRAND RAPIDS, MICH.

General Warehousemen and Transfer Agents,

COLD STORAGE FOR BUTTER, EGGS, CHEESE, FRUITS, AND
ALL KINDS OF PERISHABLES.

Dealers and Jobbers in Mowers, Binders Twine, Threshers, En-
gines, Straw Stackers, Drills, Rakes, Tedders, Cultivators,
Plows, Pumps, Carts, Wagons, Buggies, Wind Mills
and Machine and Plow repairs, Etc.

Telephone No. 945. JeY. F. BLAKE Sup't.

Delectablel-

We have made arrangements whereby we have secured the exclu-
sive sale in Michigan of the famous

Cherrysione Oysters

which have never before been sold in the State. On account of their
superior quality and delicious flavor they were, heretofore,
invariably eaten by epicures in the East, but we, ever on the alert
to place the best before our patrons, beg to assure them that when
they buy the P. & B. brand they will get genuine Cherrystone
Oysters, everywhere in the East considered to be “par excellence.”
Positively the fattest, plumpest, sweetest, most tempting article of
its kind to be obtained anywhere. Order P. & B.s through any
Grand Rapids jobber or of us direct.

THE PUTNAM CANDY CO.

To Dealers in Wal I

Our representative will call on you
soon with a complete line of Wall Pa-
pers at Manufacturers9Prices. Wait
until you see our line as we can save
you moneye

HA RVBY& HBYSTBK

Monroe, Ottawa and Fountain Sts.,

Grand Rapids, Mich.

W. H. DOWNS,

JOBBERS OF -

Notions & Fancy (oods.

8 So. lonia St., Grand Rapids, Michigan.
SPECIAL BARGAINS IN SPECIAL LINES TO CLOSE.

MOSELEY BROS.,

-WHOLESALE

Fnlits. Seeds, Beans and Produce,

26, 28,30 &32 OTTAWA ST,

G-rarxd IR.a/pids, ANdoli.



H. LEONARD < SOINS,

GRAITID RAJPI30S, MICH.
HEADQUARTERS FOR CHILDREN’S SLEIGHS AND COASTERS.

Send in Your Orders Betore the Rush, and Secure an Assortment. Drop us a Postal Card AT ONCE and have them ready for the firstsnow.

Style of Nos. 1 2 and 3

No. 1. Size 1231 in. There is.no | No. 2. Same as above, only it is INo. 3. Same as No. 2, only
painting or trlﬁm ?{1 this S|€I%h varnished and striped: tops alnt-]gll pained, strlged vamlshﬁd
out finished throtghout on the |ed red and decorated, net per decorated, and brgced \?Ilt
wood, stenciled top, flat shoes, doz., $39 . % oval in-aces. in. fong, net
net per doz., 11.60. 1 I per doz., 15.40.

Three knees, half-oval shoes, all braced, painted, striped, varnished
StY|e of NO. 4. and decorated. Size, 12x34 inches, $6.60. P P

Also the following Nos.
we cannot illustrate:

No. 4. per doz.  $900
No. 5 = S40
No.6. - ....10t0

.+ TT:lgk*-"™ Ir\ R ize, 12331 inches, half-oval shoes, half-oval ti ’
g‘)J 1y &k U'm ﬁ\l[l . CA. ﬁ'eze{eds, strllpelgcar?a va?nfls \é% t%p%ealceiiy doe\é%raperg,cerfét 5@?%25%%
No. 6. Size, 12x34 Inches, 3 knees, swan's heads, half-oval shoes, tinned iron braces, striped and
varnished, top nicely decorated, net per doz , $7.80.
No. 7. Size, 15x34 in., 3knees, *4iNo, 8. Sizi 1(bﬁ%6 3knee gainted INo. 9 Size, 16x36 in.,. half-ova|
?v%l shoes, s(}/van_s eags tlnneg, %Iel h, half-ova ,%Pofes,gh If—ov% Hhoes. 6rod E[aces,,ﬁoltljsh d steel
ully braced, nicely decorated, | braces, turned side fenders, tin enders, highly ‘painted, decorat
turried side fenders, net per doz , swan’s heads, net per doz., $1320. led and stfipéd, landscape and
§9 go | | flowers on top, net per doz., $18.00

Style of No. 11, 3-knee Bow Runner Patent Sleigh.

No 11 Size, 16x36 in , half-oval shoes, well braced, turned side fenders, painted, striped varnished
and decorated, net per doz., $10.80 No. 10, same shape as No. 11, with but 2 knees and no side fenders,
net per doz., $3.40.

STYLE OF NO. 2 BABY CARRIAGE RUNNERS.



