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Our Heroes j _
CQ

I  h
H ere’s a hand to the boy w ho has courage |  j

To do w hat he knows to be right; « J
W hen he falls in the w ay of tem ptation, |

H e has a hard  battle  to fight.
W ho strives against self and his com rades 

W ill find a m ost pow erful foe;
A ll honor to him  if he conquers—

A  cheer for the boy w ho says “No!”

T here’s m any a ba ttle  fought daily,
T he w orld knows nothing about;

T here’s m any a brave little  soldier
W hose strength  puts a legion to rout.

A nd he w ho fights sin single-handed 
Is m ore of a hero, I say,

T han he w ho leads soldiers to battle,
A nd conquers by  arm s in the fray.

Be steadfast, m y boy, w hen you re tem pted,
To do w hat you know  to be right;

Stand firm by the colors of m anhood,
A nd you will o’ercom e in the fight.

“T he righ t,” be your battle-cry ever,
In w aging the w arfare  of life;

A nd God, w ho knows who are the heroes,
W ill give you the strength for the strife.

Phoebe Cary.
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It may be an old
story to you—but ♦.
There must be something especially 
interesting about any product which 
has a habit of disappearing rapidly 
from your shelves.

Do you know what it is ?
If so, you can use it to advantage 

in making that product move still 
faster.
You’ll find this “story” in the mam 
ufacturer’s advertising and in  the 
store display material he provides to 
help you sell his product. Perhaps it 
concerns a new or unique use for the 
product. Or it may be a customer’s 
experience with it. Certainly, if it en­
ables you to interest your customers 
more easily, it’s worth knowing.

It may be an old story to you . . ♦ 
but a new one to your customers.

PROCTER &  GAMBLE 
Cincinnati, O.

There’s an interesting "sales story” back of each 
of these fast moving products. Let your custom­
ers know it.

IVORY SOAP GH1FSO
CAMAY IVORY FLAKES
LAVA SOAP GUEST IVORY
OXYDOL CRISCO
P and G THE WHITE NAPHTHA SOAP 
STAR NAPHTHA WASHING POWDER

“T he better i t ’s kn o w n , the easier it  s e l ls ”
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ERA OF ST A T E  M O N O PO L IE S.
From  the country of the cartel 

comes the in teresting view that the 
age of free industry is drawing to a 
close and that it will be succeeded by 
an era of monopolies under State fran­
chise and supervision. Professor 
Schmalenbach of Cologne, considered 
one of the greatest authorities on in­
dustrial economics, is the prophet, and 
he upholds his forecast in an in terest­
ing fashion. For free industry, he con­
tends that “proportional working costs’’ 
m ust be relatively im portant as com­
pared with “ fixed industrial costs.” 
The form er are wages and raw m a­
terial purchases, which fluctuate with 
plant operation. T he latter may be 
grouped as overhead and adm inistra­
tion expenses.

In  substance, w hat he argues is that 
the substitution of machine for hu­
man labor has greatly  increased the 
item of fixed costs and has brought 
about the race for volume, since to 
keep machines idle is so much more 
expensive than to keep men idle.

From  this point Dr. Schm alenbach 
goes on to explain that in the end this 
race for volume output and the com ­
petition it m eans will destroy indus­
try  and make necessary a regulated 
production, which will only escape the 
Socialist ideal by still paying its profits 
to individuals and not the State. The 
cartel period he pronounces as a tran ­
sition stage, holding that these com ­
binations are failing because they 
lack competition and allow various 
wastes and inefficiencies.

Considering not only the source of 
this view and the experience on which 
it is founded, special interest also a t­
taches to it, of course, because the 
conditions described are similar to 
those faced by so m any industries in 
this country. T he race for volume is 
a very live problem and it has been 
understood for some tim e that the sub­
stitution of machine for hum an labor 
has been as much a t fault as the over­
expansion brought about by the war.

Various steps have been taken to 
overcome the problem here. Producers 
have been urged to  eliminate all but

G R A N D  R A P ID S , W E D N E S D A Y , J U L Y  11, 1928
profitable business. T rade associations, 
and particularly the new institutes, are 
gathering  and furnishing statistics so 
that supply may be better adjusted to 
demand. Finally, there have been num ­
erous m ergs aimed at g reater ef- 
fiency and “stability.”

A solution that is being pressed from 
m any quarters -is that the legal re­
strain ts on price, production and m ar­
ket control should be removed. I t ap­
pears to be w orth while repeating that 
Dr. Schm alenbach considers the cartel 
a failure because of the lack of com ­
petition. And experience is usually a 
better teacher than  theory.

SE E  G AIN FO R Q UAR TER.
Som ewhat less than the usual sea­

sonal letdown is noted in the indus­
tries which have been active, and the 
assum ption is that the sumriier will see 
operations fairly well maintained. E sti­
m ates gathered by the Regional Ship­
pers’ Advisory Boards for the quarter 
just starting  indicate that industrial 
production should be 6.4 per cent, 
above the volume for the third quar­
ter of 1927. These forecasts have been 
found fairly accurate, and, in this in­
stance, bear out the notion that the 
dip that started  a year ago is not like­
ly to be repeated this season.

T he statistics coming forw ard on 
the half year’s operations in industry 
prove that reports of a mixed situa­
tion have not been at all misleading. 
Even the iron and steel business fur­
nishes a striking contrast in a record 
steel output and the lowest iron make 
since 1924. O ther variations are con­
stantly  showing up, and can be found 
not only between industries but be­
tween m anufacturers in the same field. 
Progressive industry and progressive 
m anagem ent are each distancing com­
petition.

W ith  the one addition of the sub­
stantial demand that has come forward 
for farm machinery, the desire for new 
housing and automobiles seems to 
have w ritten the industrial record for 
the first half of the year.

SILK , CO TTO N A N D  W O OL.
A fter a brief shut-down which em­

braced all but a small percentage of 
mills, the cotton goods industry re­
sumed operations Monday, but on a 
limited scale. Stocks are reported 
over large, as they have been for some 
time. Not only has the m arket this 
problem on its hafcds, but fluctuations 
in the price of raw  m aterial add to 
unsettlem ent and tend to hold back 
the buying that m ight otherw ise de­
velop.

In  contrast to  these unsettled cir­
cum stances in the cotton goods line 
is the m anner in which the silk indus­
try  is forging ahead. The consum p­
tion of raw  silk in June set up a new

record for the m onth, and the figures 
surprised even the trade. Demand has 
broadened out so that selling is not apt 
to be so competitive as it would with 
business concentrated on only a few 
fabrics. Fears that rayon m ight ser­
iously cut into the m arket for genuine 
silk have proved quite groundless, and 
the artificial fiber is also hanging up 
new records.

Little activity is noted in the woolen 
goods m arket beyond sales of coatings 
to the garm ent m anufacturers. M en’s 
w ear openings will be later than usual. 
W ool has been dull, and the m arket 
tends to favor buyers while waiting for 
the London sales this week. This will 
be the sm allest July offering.

H A M IL T O N  A N D  JE FFE R SO N .
Beneath the splurge and roar of the 

bombastic Bowers speech at H ouston 
ran a current of condemnation of 
Alexander Ham ilton and exaltation of 
Thom as Jefferson.

There is lack of gratitude and true 
understanding in this position of the 
keynoting historian. Had it not been 
for Ham ilton it is very probable that 
there would have been no National 
Democratic convention to be “key- 
noted” to by M r. Bowers.

H am ilton was largely responsible for 
the Federal Union. D uring the stress­
ful hours of the form ation of our N a­
tional Governm ent Jefferson was ab­
sent as our M inister to France. Had 
H am ilton failed it is quite conceivable 
that only state conventions would be 
possible to-day.

Jefferson’s beautiful and historic 
home, Monticello, offers to Mr. Bow­
ers’s notice a m ute little ironic com­
m ent upon the bone-dry plank adopted 
by the Democratic convention. In that 
gracious m ansion the historian has 
found the first dum bwaiter in America. 
It runs from Mr. Jefferson’s cellar to 
Mr. Jefferson’s dining room. I t  has 
space for just two bottles.

N O T  W O R R IE D .
A casual rem ark by Charles M. 

Schwab at an industrial conference 
that he is “not afraid that politics is 
going to hurt business” is w orthy of 
consideration as the U nited States 
faces another Presidential campaign.

Theoretically and traditionally, a 
Presidential year is a poor business 
year. This belief has widespread ac­
ceptance, although there has seldom 
been any very substantial foundation 
for it. There have been a few excep­
tions in which politics was the prom ­
inent factor. The Democratic threat 
at the end of the first Cleveland ad­
m inistration to overthrow  the protec­
tive-tariff system  depressed business 
for a time.

But these dangers are largely of the 
past. For it is generally recognized

that the country will not tolerate a 
party  or a movement which threatens 
sound business organization, high 
wages and other factors which have 
contributed to national prosperity in 
recent years.

H IT T IN G  T H E  LO AN SH ARKS.
One of the strongest forces operat­

ing to weaken the position of the loan 
sharks has had little public recogni­
tion. T his is the establishm ent of 
loan system s by business concerns for 
the benefit of their employes.

Some of these company loan-funds 
have been set up and are m aintained 
solely by the company. O thers repre­
sent joint efforts by the company and 
its employees, the employees being 
invited to make contributions to the 
fund and the company paying interest 
on these contributions. Losses under 
either arrangem ent have been negligible.

In the General E lectric Company, to 
take a single instance, an employe who 
has become a m em ber of the relief and 
loan plan, to which any employee is 
eligible after a year of service, m ay 
borrow from the funds a sum not in 
excess of $200. He repays the amount 
borrowed by deductions from his pay 
w ithout charge for interest.

FACING  CRITICAL TEST.
The U nited States has reached the 

zenith of prosperity because she has 
held to the high moral standards of 
her founders. The settlers of Am er­
ica had th e  vision of free democracy 
and Christian standards of life. Is that 
vision fading?

Crime, sexual looseness and con­
tem pt for law are increasing. There 
is bribery, corruption in governm ent, 
indifference to the suffrage. Easy di­
vorce is underm ining marriage. The 
U nited States is about to face the most 
critical test—possession of enormous 
wealth. W hen we were young and 
poor our struggles bred men. Now 
that we are steeped in pleasure we are 
in danger of losing the simple virtues.

America is sound at heart. She will 
continue Christian. But the people 
m ust consider and choose. O ur spir­
itual progress m ust keep pace with 
our wealth and m aterial development 
op the United States is headed for ruin.

Experim ents are being made in 
ondon with a view to applying to  rapid 
cookery the principle of the new dia­
therm ic electrical apparatus which is 
now used only medically for the trea t­
ment of pneumonia, rheum atism , a rth ­
ritis and other rheum atic ailments. It 
is claimed that recent tests show that 
the apparatus could bake a potato  in 
sixty seconds, broil a steak in thirty  
seconds and fry an egg in two seconds. 
The apparatus is considered especially 
adaptable to cookery because it in tro­
duces an intense internal heat.
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He who serves others best, serves himself best. 
Selling Beech-Nut goods—and plenty of them— 
has helped many a grocer convince customers that 
his interest in their welfare is entirely sincere. The 
exceptionally fine character of Beech-Nut foods 
brings buyers back for more, to the best interests of 
all concerned.

BeedirNui
“ F O O D S  OF F I N E S T  F L A V O R ”

BEECH-NUT PACKING COMPANY, CANAJOHARIE, N . Y.

W H ITE HOUSE COFFEE
The Package of “Repeats”

IN  T H E  REA LM  O F RASCALITY.

Questionable Schemes W hich Are 
Under Suspicion.

Mecosta, Ju ly  10—Ju st a line to  re ­
port on two slick shop lifters who re ­
cently came into my store. One bought 
a few goods, while the other walked 
out with three $9 silk dresses. They 
were well dressed, about thirty-five or 
forty years of age, and drove a dark 
green car, nearly new. T he car was 
small, but we could not get the make 
or num ber of the license.

A. A. Pangborn.

The Renee Garm ent Co., of Gary, 
Ind.. is sending out letters stating  that 
if women will send it $1.50 in cash to 
pay for cutting and binding, it will 
send its first smock to sew. Those 
who respond to this request and send 
in the money are not able to obtain any 
reply to their letters.

Regarding this swindle, the post­
m aster at Gary writes as follows:

The Renee Garm ent Co. operated a 
business in Gary which was not in 
accordance with the postal regulations. 
U nder date of Friday, April 13 the 
proprietor was called into the office 
for an interview with the inspector 
operating in this district and he was 
given to understand his business was 
fraudulent and he agreed to quit busi­
ness May 1. However, in the m ean­
time local police raided the offices of 
the Renee Garm ent Co. and on April 
17 the proprietor signed an order to 
me to refuse and re tu rn  all mail ad­
dressed to the Renee Garm ent Co.

So ends another one of those work- 
at-hom e concerns whose proposition 
promised to  be a profitable thing—for 
the prom oter.

“Grape” as a name of a beverage 
should be used only to describe a prod­
uct made actually from the fruit of 
the grape, according to the term s of a 
stipulation agreem ent made between 
the Federal Trade Commission and a 
m anufacturer of beverages. The bev­
erage made by the company in the 
present case was not prepared from 
the juice of the grape in such substan­
tial quantity as to be properly repre­
sented or described by the use of the 
word “grape,” it was held. The m anu­
facturer of beverages agreed to dis­
continue use of the word “grape” as a 
trade brand for a product not compos­
ed entirely of the juice of the grape or 
the fruit of the grape. However, it 
was provided that if such beverage 
should be made for the m ost part of 
the fruit of the grape the word grape 
could be used with the proper qualifi­
cations.

U nfair trade practices in the paint, 
varnish and lacquer industry will be 
considered at a trade practice confer­
ence to be held with the industry by 
the Federal T rade Commission. The 
Commission has authorized the hold­
ing of such a conference on the ground 
that seventy-five per cent, of the m em ­
bers of the industry have requested it 
but no time or place has been set. 
Commissioner Garland, S. Ferguson, 
Jr., will preside at the meetings. 
Am ong unfair practices to be consid­
ered are commercial bribery, adultera­
tion of com petitors’ goods, m isbrand­
ing and m isrepresentation in advertis­
ing and labeling. The Commission has 
ip the past disposed of 149 complaints

against different m em bers of the paint 
and varnish industry regarding one or 
another of these unfair practices, and 
ninety-one orders to cease and desist 
were issued, while fifty-eight com­
plaints were dismissed. Of the fifty- 
eight approxim ately th irty-eight were 
settled by stipulation. The remainder 
were abandoned because of w ant of 
jurisdiction.

Adrian, July 10— I note a complaint 
recently made to your Realm of R as­
cality from a woman whose husband 
paid $23 for a course of study for fire­
man or brakem an. W hen he sent his 
money to the Railway Educational 
Association he m ight as well have 
stuck it in the stove for all the good 
their course would do him, for either 
job, as all railroads examine their own 
men when they hire them, and they 
only require an eighth grade educa­
tion and perfect health. All the in­
form ation he got for his $23 he could 
have got from any man in engine or 
train service for the asking. I note 
he m ust return  his diploma to  get half 
his money back, and for all the good 
it is he may as well burn it as it is 
absolutely useless.

A t the present time nearly all the 
men who hire firemen and brakemen 
are practical railroad men, and can 
nearly judge by looking at a man 
w hether he will make good or not. All 
so-called training associations make 
big claims for helping men to get big 
paying jobs, which is not true, because 
all big paying jobs are held by men 
with 10 to 15 years’ service, the get­
ting of which is governed by ability, 
fitness and seniority, so how could they 
be of any help to anyone?

I t  is true that on some runs a fire­
man can make $160 in two weeks, but 
to do so he m ust work from twelve to 
tw enty hours a. day, and that means 
actual work, not including the time it 
takes to go to and from work, which 
is usually one and a half to two hours, 
and then pay 14 to  20 cents carfare. 
There are very few men on the rail­
road who have a regular time to go to 
or from work except in ya.rd or pas­
senger service.

W hen a man is first hired for either 
position he has to make from one to 
three trial trips to  see if he is any 
good and get a little insight as to what 
is expected of him, and he does not 
get any pay for them  either. Then he 
is m arked up on the extra list to wait 
his turn out, which may be in eight 
hours or two days, depending on the 
am ount of traffic, w’eather conditions 
or the num ber of regular men off. All 
he can do is stay around home and 
listen for the telephone or look for the 
call boy to come after him. There are 
extra men on the railroads to-day that 
have ten years’ service who are only 
making $90 a m onth and trying to  raise 
a family and buy a home, or else pay­
ing $40 a m onth rent. A t the present 
time the railroads are laying off men 
instead of hiring brakemen or firemen 
and will not hire any new men until 
all furloughed men are called back, 
which may be in five years from now.

My advice to young men on the 
fa« ms is to stay there if they can make 
ends meet and save ever so little. I 
know the boys in the country are not 
all sprouting wings, nor in the city are 
they all grow ing horns, but there is a 
bunch of sharpers both male and fe­
male in all cities, lying in wait for the 
unwary to lead them  astray, and then 
laugh at them for being fools or easy 
marks.

I feel that I am qualified to  speak 
thus, as I have thirty-four years’ ex­
perience on the Lake Shore as laborer 
on the track, fireman and engineer.

W."A. M.
The w riter of the above letter knows 

what lie is talking about, so far as 
railroad employm ent is concerned, and

t h e  way to  test the selling value of 
coffee is to take it home and try it, 

yourself. See how your own family 
Ik es'it . That is what we ask you to 
do with W hite House.

Give it a thorough test in your own  
home, in comparison with any other

brand at any price. Then we are sure 
you will push it in your store.

W hite House makes good customers 
because it makes good coffee. Every 
package is filled with proof of this 
statement.

C]Ue
‘F la vo r is  
‘F g a sted  I n /

D W IN ELL.W ftlO H T CO*
EMtew, M m .,  CM—ga, I IL, Portsm outh. Va.

t
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His sentim ents on correspondence in­
struction to fit men for such positions 
are worthy of consideration by those 
who are lured by the claims of such 
easy money schemes.

Sears Roebuck T o Open Ten New  
Stores.

More competition for the  retail deal­
er is coming. Sears, Roebuck & Co. 
will open ten  retail departm ent stores 
during the second half of this year, ac­
cording to the company’s plans. This 
will give Sears a total of tw enty-nine 
of these stores, known as class A 
stores, at the end of the year, and in 
addition the company will open a num ­
ber of smaller branches which are 
specified as class B and class C stores.

The expansion program  calls for the 
opening of one class A store in Boston 
about the middle of Ju ly ; two in 
Cleveland, tw o  in St. Louis, one in 
Om aha and one in Des Moines during 
August; one in Milwaukee and one in 
Boston early in September, and one in 
Los Angeles in October.

The num ber of class B and class C 
stores to  be opened during the next 
six m onths is still uncertain. I t  is ex­
pected that tw enty to fifty of these 
stores will be placed in operation, de­
pending largely upon locations, rentals 
and other considerations.

As of June 30 of this year, Sears, 
Roebuck & Co. had nineteen retail de­
partm ent stores in operation and 
slightly more than 100 smaller stores. 
These class B and class C stores vary 
in size from a single room and handling 
only one line of goods, such as tires 
and tubes, to buildings of several 
stories and handling alm ost as full a 
line as the class A establishm ents. 
The company had only a few of the 
smaller stores in operation at the be­
ginning of 1928.

I t is not yet possible to obtain sep­
arate sales figures for the departm ent 
and o ther retail stores, but it is under­
stood that a considerable portion of a 
gain of $16,372,509, or 12.6 per cent, 
in the first six m onths of this year was 
due to the company’s expansion in the 
chain store field.

The Ten Giants of American Mass 
Distribution.

The ten retail trade corporations 
doing the largest am ount of business 
in the United States through chains of 
stores are listed below in order of the 
size of their operations. Four of these, 
with total sales of $1,107,000,000 a year, 
are in the grocery field; three are de­
partm ent store companies with annual 
sales of $376,000,000; two sell $405,- 
000,000 worth of goods in variety 
chains and one concern dispenses $58,- 
000,000 of drug store supplies. These 
ten corporations alone distribute $1,- 
946,000,000 w orth of commodities a 
year—approxim ately 5 per cent, of the 
nation’s entire retail trade.

1. Great Atlantic & Pacific T ea Co.: 
Field, groceries; stores, 17,500; sales, 
$750,000,000.

2. F. W . W oolw orth Co.: Field, 
variety; stores, 1,581; sales, $272,000,- 
000.

3. K roger Grocery & Baking Co.: 
Field, groceries; stores, 3,765; sales, 
$161,000,000.

4. J. C. Penny Co.: Field, depart­
m ent stores; stores, 1,005; sales, $151,- 
000,000.

5. S. S. K resge Co.: Field, variety; 
stores, 440; sales, $133,000,000.

6. Gimbel B rothers: Field, depart­
m ent stores; stores, 6; sales, $123,000,- 
000.

7. American stores: Field, grocer­
ies; stores, 2,000; sales $120,000,000.

8. May D epartm ent S tores: Field, 
departm ent stores; stores, 6; sales, 
$ 102,000,000.

9. Safeway Stores: Field, groceries; 
stores, 916; sales, $76,000,000.

10. U nited D rug Co.: Field, drugs; 
stores, 465; sales, $58,000,000.

Enquiry Into the Grocery Industry.
On June 1, 1928, the Federal Trade 

Commission approved the recom m en­
dation that a trade practice conference 
be held for this industry and designat­
ed Commissioner C. W . H u n t to pre­
side.

Certain practices have been suggest­
ed for discussion at this conference, as 
follows: m isrepresentation and secret 
rebates; unfairness of different types 
of so-called “free deals;” subsidizing 
salesmen, o ther form s of commercial

bribery; m isleading statem ents re­
labeling or advertising of food prod­
ucts; lottery schemes and gift en ter­
prises; fraudulent m ethods of m anu­
facture and distribution by irrespons­
ible m anufacturers or m erchants; 
wasteful practices, considered burden­
some alike to th e  trade and consumer, 
such as unw arranted cancellations and 
re tu rns; discrim inatory prices, different 
in same Or different m arkets, and sales 
below cost for purpose of killing com­
petition or building m onopoly; con­
sideration of re-sale price m aintenance 
legislation.

The date for this conference has not 
yet been determined.

Problems Solved By Cranberry 
Growers.

The cranberry is a distinctly Ameri­
can crop whose successful m arketing 
is worthy of notice in a study of agri­
cultural problems. I t is one of the 
hardest of crops to bring to m aturity. 
Cultivation, expensive land treatm ent 
at various seasons, constant vigilance 
against insect pests and diseases and 
the picking of the harvest by hand 
comprise some of the problems of the 
growers.

Yet, despite these adversities, 600,- 
000 barrels of these berries, represent­
ing an estim ated crop value of $6,000,- 
000, have been marketed.

How do they do it? Well, for one 
thing, the grow ers have a strong co­
operative organization.

But You Don’t!
You can worship God in the woods 

and in the fields—hut you don't, do 
you ?

You can worship God on the lakes 
and on the rivers—but you don’t, do 
you?

You can worship God on the roads 
in your car—but you don’t, do you?

You can worship God in a different 
church each Sunday m orning—but you 
don't, do you?

You can worship God in your lodge 
o r at your club, and neglect your 
church—but you don’t do you?

You can worship God by sending 
your children to  Sunday school—but 
you don’t do you?

You can worship God by going to 
church and taking the children with 
you—but do you?

Team play helps to make work play.

OME Style Pickles, not only are 
different but have proven them­

selves the largest seller of any type 
of pickle on the market.
Your market is no different from 
others—those accounts which we serve 
are selling just as many other types 
of pickles as they ever did but—

Get This
Home Styles are outselling Sweets, 
Sweet Mixed, Sours and Dills.
Send for a sample of these new crop 
Home Styles, and you and your wife 
try them—let your friends taste them 
—pass them around the office—that 
will give you an idea of their appeal.
Cut out and fill in the coupon below 
and mail it to us immediately.

The WIDLAR Co.
724 BOLIVAR ROAD * r CLEVELAND, OHIO
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M O V EM EN TS O F M ERCH ANTS.
Bay City—The M artindale Bean Co. 

has decreased its capital stock from 
$50,000 to $30,000.

Kalam azoo —  W . Dross succeeds 
Peter Sidorowicly in the grocery busi­
ness at 612 Mill street.

Burnips—John B roersm a succeeds 
J. \Y. L ippert in the grocery and gen­
eral m ercantile business.

Greenville — Fitzhugh H. M cNay 
succeeds D. M. A hlstand in the g ro ­
cery and dry goods business.

Grand Rapids—The Grand Rapids 
T rust Co. has increased its capital 
stock from $150.000 to $750,000.

M anton—Frank Coleman succeeds 
Coleman & Yeager in the confection­
ery. grocery and restauran t business.

Grand Rapids— David Bolp succeeds 
Dallas H im ebaugh in the grocery 

'business a t 408 T urner street, N. W .
D etroit— Bernie's Snappy Clothes 

Shop, 220 Monroe avenue, has chang­
ed its name to Ford’s 2 Pant Suit 
Shop.

Chvosso—The Dickson Oil C orpora­
tion, Last Main street, has changed 
its name to the N orthw ay Oil Corpo­
ration.

Kalamazoo— G. Vanderbeek suc­
ceeds John D. Robbins in the grocery 
business at 1502 W est Michigan 
avenue.

Pontiac—The Oakland Lum ber & 
Supply Co., 702 South Paddock street, 
has increased its capital stock from 
$100.000 to $125.000.

Grand Rapids—Jos. Goldman, 703 
Division street, has sold his stock of 
dry goods and furnishings to L. Leviti- 
sohn. who has removed it to  Saginaw.

Muskegon H eigh ts—Malcolm Hoos, 
Charles Silk and E. Duffield W ade 
have opened an ice cream and confec­
tionery store at 1013 Peck street, under 
the style of the Rainbow Inn.

M uskegon—Fire damaged the store 
building and clothing stock of S. A. 
Silverman, 56 W estern avenue, entail­
ing an estim ated loss of $4.000, which 
is full}' covered by insurance.

Lansing—The SK F Air Service, Inc.. 
401 City National Bank building, has 
been incorporated with an authorized 
capital stock of $50,000, $30,000 of 
which has been subscribed and paid 
in in property.

Alden—T he Alden M arketing Co. 
has been incorporated to  deal in farm 
products, with an authorized capital 
stock of $35,000, of which am ount $3,- 
055 has been subscribed and $2,045 
paid in in property.

Sault Ste. Marie—Cowell & Burns, 
w ho conduct a chain of clothing and 
m en’s furnishings stores in several 
N orthern Michigan cities, have opened 
a second store here, which is located 
at 210 Ashmun street.

Saginaw—T he M uir D rug Co., Inc., 
operating a chain of cut-rate drug 
stores in Ohio, Indiana and Michigan, 
have opened a Saginaw store at 518 
Genesee avenue, with E. D. Plummer,- 
of Grand Rapids, as manager.

D etroit—The Boyd Shoe Co., 3315 
Barium Tower, has been incorporated 
to  deal at retail in shoes and apparel, 
w ith an authorized capital stock of 
$50,000, $10,000 of which has been 
subscribed and paid in in cash.

Remus—The Remus Co-Operative

Cream ery Co. is erecting a modern 
plant of brick and tile, 60x100 feet in 
size which will be electrically operated 
and the capacity of the plant will be 
double that of the present one.

Kalamazoo— L. Levinsohn, of Sagi­
naw, has purchased the stock of cloth­
ing and shoes of the Kalamazoo Sal­
vage Co., 234 E ast Main street, from 
N ettie B. W enzel, and will conduct 
a closing out sale on the premises.

M arquette—Autom atic Utilities, Inc., 
has been incorporated to  m arket auto­
m atic household and commercial ap­
pliances, with an authorized capital 
stock of 500 shares a t $100 per share, 
$8,000 of which has been subscribed 
and paid in in cash.

H arbor Springs—T he Betty Lane 
Shop, of Clearwater, Florida, has op­
ened a branch store in the recently 
remodeled M arshall building. Exclu­
sive lines of women’s apparel and ac­
cessories will be carried. Miss I. W. 
C arrier is the m anager.

Petoskey—The M isses O rrel Negus 
and M arcella Meyer, teachers of Do­
m estic Science, have engaged in busi­
ness at 103 E ast Main street, under the 
style of the Silhouette Coffee Shop. 
W affles and special parties by appoint­
m ent will be specialized in.

Iron  M ountain — The Nicholson 
Farm  M arket, 100 E ast Ludington 
street, has been incorporated to deal 
in farm products, with an authorized 
capital stock of $4,000. all of which 
has been subscribed, $700 paid in in 
cash and $300 in property.

D etroit—The Eastlawn Accessory 
Shop, 14126 E ast Jefferson avenue, has 
been incorporated to deal in autom o­
biles and auto accessories at retail, 
with an authorized capitals stock of 
$10,000, all of which has been sub­
scribed and paid in in property.

Ludington—Jam es A. Rye and Frank 
W ashatka. proprietors of the Busy 
Big Store, are conducting a closing out 
sale of the entire stock, having leased 
the building to o ther parties who want 
immediate possession. This is Lud- 
ington’s oldest departm ent store.

T raverse City—The Burns Grocer 
Co. has been incorporated to deal in 
groceries and food stuff generally as 
jobber and as m anufacturers and pack­
ers agent, with an authorized capital 
stock of $50,000, all of which has been 
subscribed and $20,000 paid in in cash.

Benton H arbor—J. B. Toland has 
merged his garage, automobile, trucks, 
parts, supplies and accessories business 
into a stock company under the style 
of the Jesse B. Toland Co., 260 T e r­
ritorial street, with an authorized cap­
ital stock of $25,000 common and $15,- 
000 preferred, in which am ount $23,000 
has been subscribed and paid in, $13,- 
000 in cash and $10,000 in property.

Manufacturing Matters.
Jackson—Purchase of the plant of 

the American Lady Corset Co., has 
been announced by S. H. Camp, owner 
of the S. H. Camp & Co., m anufactur­
ers of surgical and semi-surgical braces, 
supports and corsets. The Camp com ­
pany will occupy the building during 
August. T he corset p lant has three 
floors and basem ent containing be­
tween 65,000 and 70,000 square feet of

floor space. The Camp company has 
been located a t Jackson, but its old 
quarters were outgrown.

Prohibitions Promulgated By the Fed­
eral Trade Commission.

Unauthorized by the U nited States 
Governm ent the use of the phrase “U. 
S. Arm y” as a brand on shoes is an 
unfair trade practice, the Federal Trade 
Commission holds in announcing a 
stipulation agreem ent made between 
the commission and a m anufacturer of 
shoes. The m anufacturer made shoes 
on the Munson last and finished them 
to simulate shoes m anufactured in ac­
cordance with United States Army 
specifications and Government require­
ments. In selling these products the 
company advertised the shoes with the 
m arking “U. S.” and “Army.” The 
fact was the shoes were not manufac­
tured under Government requirements. 
The respondent agreed to cease and 
desist from this sort of m isrepresenta­
tion.

Two partners in the business of sell­
ing and distributing men’s shirts signed 
a stipulation agreem ent with the Fed­
eral Trade Commission to discontinue 
advertising themselves as m anufactur­
ers, when they do not own, control or 
operate a factory. They will also stop 
representing that they sell genuine 
English broadcloth shirts and rayon 
silk shirts when such shirts respective­
ly are not imported from England or 
any other country and do not contain 
silk, the product of the cocoon of the 
silk worm.

“Shrunken” material from which 
overalls are manufactured has a definite 
meaning in the overall trade. A m anu­
facturer and distributor of overalls 
labeled his products with the  follow­
ing: “The material in this garm ent is 
shrunken to the  degree possible by the 
mills.” This representation was held 
by the Federal Trade Commission to  
be an unfair trade practice as the ma­
terial in reality was not what is known 
as “Shrunken.” The overall m anu­
facturer signed a stipulation agreement 
to cease and desist from this m isrepre­
sentation.

Unfair use of the term  “Norway 
pine” or “spruce” is the  cause of a 
stipulation proceeding between the 
hederal Trade Commission and a m an­
ufacturer and seller of ladders. The 
respondent agreed to discontinue use 
of the word “Norway pine” or “spruce” 
to designate wood used in the m anu­
facture of ladders not made of Norway 
pine or spruce.

Beware of Adulterated Olive Oil. 
Food agents of the D epartm ent of 

Agriculture are continuing to find 
cases where cottonseed oil is being 
bi anded and sold in such a m anner as 
to lead the purchaser to think the prod­
uct is olive oil. Seventeen prosecu­
tions have been ordered by the Bureau 
during the past six weeks in a  vigor­
ous attem pt to put a stop to the fraud. 

The practice of m isbranding,” Dr. 
Kellogg, director of the Bureau of 
Foods, explains, “consists of using tin 
cans, having specially designed labels 
in attractive colors, the brand names 
usually being in Italian, with designs 
of pictures of olive trees, olive branch­
es or foreign scenes, all having the de­

sired effect of showing the product to v 
bt imported olive oil; whereas, the oil 
as a rule is cottonseed oil. In some « 
cases the labels include in small type 
the words ‘vegetable oil,’ ‘table oil’ or 
‘cottonseed oil.’ A nother m ethod of  ̂
defrauding the public is to extract a 
part of the olive oil from  the cans 
properly labeled, replacing with cot­
tonseed oil and resealing in such m an­
ner as to  overcome any suspicion of 
tam pering w ith the cans. The public 
is warned against the purchase of these 
misbranded products. Pure  olive oil is 
usually properly labeled as such and 
any cans not so branded, but which 
have designs and inscriptions purport­
ing the product to be im ported, and 
which have the  words ‘table oil,’ 
‘vegetable oil,’ etc., inconspicuously 
shown, may be looked upon as con­
taining cottonseed oil and therefore 
m isbranded.”

Late News From Charlevoix.
Charlevoix, July 10—C. J. M cCarthy 

has ppened what he calls a tourist 
headquarters. He has several billiard 
tables, two bowling alleys, a lunch 
counter and cigar stand in his place.

Mrs. M. E. Gregory dem onstrated 
health food at M artin Black’s grocery 
from July 2 to 7. This week she is in 
Petoskey.

The Florence Stove Co., of Detroit, 
has a dem onstration at the Staley 
Bros, hardw are store.

H.  ̂ Cory is back again with his 
beautiful line of linen and rugs. He 
is located at 223 Bridge street.

David Abdallah, of Cincinnati, has 
opened a new store with art linens, 
laces, etc., and m akes trousseau 
specialties.

The L aFrance Shoppe, of Chatham, 
Mass., and New York, with E. G. 
Khoari as m anager, is now located in 
103 Bridge street. He is showing a 
fine line of French lingerie, shawls and 
hats.

All sidewalk signs and o ther ob­
structions have been removed from 
Bridge street. This pleases the pedes­
trians very much.

Addie Holley’s gift shop now has a 
full line of novelties ready for the to u r­
ist trade. She has added an assort­
m ent of Cincinnati’s best candy and 
expects a good business with it.

I am pleased to note that the Hallet 
Hotel and Inn keep their Michigan 
Tradesm an before the traveling public.
I found the last four issues in their 
reading departm ent.

Joe Bawenbach, of Alexandria, Va.. 
who is interested in  th e  Cincinnati 
Soap Co., arrived here to-day and is a 
guest at the E lston cottage for the 
season.

Capt. A. Taylor, of this house, 
caught a pound steel head trout 
in Lake Charlevoix to-day and we 
shall enjoy his catch.

L. W internitz.

An Army of Mechanical Men.
In R. J. W ensley’s electrical man, 

or “televox,” a machine th at carries 
out telephone orders, we have an ex­
tension of the hum an intelligence with 
boundless possibilities. One man can k 
command the services of a whole regi­
ment of W ensley’s autom ata. H is is 
the brain that anim ates them  all; they 
are but his d istant artificial senses and 
muscles. He is endowed with a hun­
dred hands to grasp tools and sw itch­
es, a hundred ears to receive orders, 
a hundred m ouths to report the condi­
tion of machines in lifeless, remote, 
autom atic electric stations, all disposed 
geographically to  suit his purpose, all 
responsive to  iiis orders alone. , *
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Essential Features of the Grocery 
Staples.

Sugar—Jobbers hold cañé granulated 
at 6.75 and beet granulated at 6.55.

Tea—'The week has brought news 
ot strengthening of tea in the E astern  
first hands m arket. The holiday has 
interfered with the business from  first 
hands, but the undertone is undoubted­
ly stronger than it was some time ago. 
Prices on this side are being well m ain­
tained, on account of the conditions 
abroad. No special change has oc­
curred in any desirable tea during the 
week.

Coffee—The m arket for Rio and 
Santos, green and in a large way, has 
worked up a fraction since the last 
report. T here have been fluctuations 
both ways, but the net result for the 
week is probably advance. Mild 
coffees rem ain about unchanged for 
the week. The jobbing m arket for 
roasted coffee is practically unchanged, 
with a fair demand.

Canned Fruits—The trade is waiting 
for opening prices on California packs 
by the leading canners, expected any 
day. Pineapple business has been con­
cluded and more contracts would have 
been placed if packers were in a posi­
tion to take on the  business.

Canned Vegetables— Peas are one of 
the m ost im portant packs now before 
the trade as the canning season is well 
under way. Buyers have the idea that 
there will be a liberal if not a big pack 
and until they are satisfied as to the 
outcome of the season they are inclin­
ed to wait before covering the balacne 
of their requirem ents. Corn is also 
neglected and is still weak on current 
pack. The only show of streng th  is on 
the part of canners who are w ithdraw ­
ing new corn as they are not sure w hat 
the pack will be as the crop is late and 
has not made a favorable start. T o­
matoes have been showing more 
strength and bo th  2s and 3s of full 
standard quality cannot be had for the 
inside prices which were current a 
week ago. The m ovem ent has been in­
creased by the purchase of stacks for 
later outlets because of the restricted 
acreage, the poor stand and the pros­
pects of a greatly  reduced pack on the 
part of the sm aller canners who are 
usually price disturbers.

Dried Fru its—Peaches have a ttrac t­
ed but little attention and there seems 
to be no hurry to book business at the 
quotations which have so far been put 
out by packers. No pinch in supplies 
is in  sight and until the m arket settles 
the local trade prefers to wait. T he 
prune situation has not reached the  
stage where either buyer or seller is 
ready to trade. Packers w ant more 
for their packs than the buyer is will­
ing to pay and neither will make any 
concessions. T he raisin m arket is 
quiet, as packers and d istributors are 
more concerned with the m ovem ent of 
o ld 'c ro p  than with the sale of new 
goods. Five-cent raisins on the Coast 
are admitted to be cheap and it is hard ­
ly thought that the  m arket will go any 
lower. T h e  association, which has 
most of the carryover, thinks th at there 
will be an upward reactiorr, as ' the b ig  
buyers are coming in for their later 
requirem ents in a volume way and

their purchases are eating holes into 
the surplus. T h e  m ovem ent of spot' 
dried fruits all of la s t week was routine. 
The m arket is  well m aintained as to 
quotations and the  jobbing demand is 
normal, but there is no heavy trading 
for early fall outlets, as sellers are not 
willing to make concessions, and buy­
ers are indifferent at the moment. In 
a m onth or so a better movem ent is 
expected, as stocks are not heavy in 
the jobbing field.

Canned F ish—Alaska salmon is sell­
ing som ewhat better on account of 
warm  weather. Alaska pink salmon is 
very active and stocks are light and 
the m arket is firm. Red Alaska sal­
mon is quiet but not quite as weak as 
it was. Chinook salmon, representing 
the better grades, is scarce. There is 
a good demand for Maine sardines on 
account of scarcity of material, prices 
being unchanged fo r the week. The 
pack ought to increase very shortly. 
Shrim p is selling in a routine way with 
stocks spotty. T una is wanted; steady 
undertone.

Rice—The m arket is unchanged as 
to the trading basis, but there is a 
better undertone, which is more m ark­
ed in Blue Rose than in the other 
domestic varieties. Stocks of Blue 
Rose are being exhausted and it is pre­
dicted that there will be a more or 
less bare m arket in all positions by the 
time new crop is available. The South 
rem ains firm, w ith a narrow ing of of­
ferings. Prices there have been ir­
regular in some quarters, as holdings 
vary and where a miller has a small 
balance he sometimes disposed of it to 
clean out his warehouse.

Nuts—'Nuts in the  shell are quiet 
except Brazil nuts, which are being 
offered a t opening prices by some im­
porters and s. a. p. by others who have 
not yet quoted their selling basis. The 
Brazil m arket has been firmer lately 
due to the prospects of a shorter crop 
than last year, while sentim entally the 
situation has been changed by the 
trend of the m arket on competing nuts, 
which has been upward. Shelled nuts 
have been well m aintained and no 
weakness has been shown since the 
whole line moved upward a short time 
ago. L ight supplies on the spot and 
difficulty in  m aking replacem ents in 
prim ary m arkets are responsible for 
the change in the situation. More 
business is passing in walnuts than in 
almonds or filberts, as the two latter 
varieties are sparingly offered even at 
full quotations. W here they are avail­
able the holder often prefers to sell in 
a small way to keep his supply for his 
regular customers.

Syrup and M olasses—T he syrup 
m arket is easier on account of the fact 
that the supply now exceeds the de­
mand. T his is the first time it has 
done this for m onths. Compound 
syrup is unchanged a t the last advance, 
with a quiet demand. M olasses is dull 
and quiet and will be for several weeks.

Cheese— Supplies of cheese are still 
small, as there  is a fair demand. The 
m arket has been steady throughout.

Salt Fish—T he entire line of salt 
fish is uiet, as i t  usually is during the 
summer, when the dem and is restric t­
ed. T he better grades of mackerel are 
held firm with supplies m oderate. The

outcome of the catch along the Am eri­
can shore is unknown but no accumu­
lations have occurred so far. The 
spring catch in both Norw ay and Ire ­
land was light this season.

Vinegar—The understocked m arket 
causes firmness, but it ham pers trading 
which is reduced as the desired grades 
are hard to obtain in all positions.

Sauerkraut—Consumption is at a 
minimum with bulk packs less active 
than canned. The m arket is steady on 
good grades and easy on some of the 
poor lines which are being urged for 
sale.

M acaroni—The m arket is steady in 
m anufacturing and jobbing circles with 
no heavy demand as nearby replace­
ments are considered more than any­
thing else.

Beans and Peas— Demand for the 
entire line of dried beans is slow, with 
no change in prices for the week. Dried 
peas are likewise neglected, but un­
changed in price.

Review of the Produce Market.
Apples—‘W estern Jonathans, $3.50 

per box; Rome Beauty, $3.50 per box.
Asparagus—$1.50 per doz bunches 

for home grown.
Bananas—5 @ 5^c per lb.
'Beans — Butter, $1.65 per Climax 

basket for Tenn.
Beets— New, 60c per doz. bunches.
Black R aspberries—$3.50 per 16 qt. 

crate.
B utter—The m arket has been doing 

its fluctuations recently in very narrow 
limits. The only change during the 
week was an advance of lc  per pound. 
A t this writing the situation is quiet, 
with a m oderate demand. Fairly 
steady prices. Jobbers hold fresh 
packed at 43c and prints at 44c. They 
pay 24c for No. 1 packing stock and 
12c for No. 2.

Cabbage— Home grown, $1 per bu.
Cantaloupes— Imperial Valley stock 

from California sells as follows:
Jum bos, 45s ___________________ $4.75
Tumbos, 36s ___________________ $4.50
Standards ______________________ $4.50
Flats __________________________  1.85

Carrots—•Home grown, 50c per doz. 
bunches.

Cauliflower—‘New from Calif. $3.50 
per doz.

Celery— Hom e grown, 50@60c per 
bunch, according to size.

Cherries—$2.50 per crate for sour 
and $3 per crate for sweet.

Cocoanuts—$1 per doz. or $7.50 per 
bag.

Cucumbers— Hom e grown hot house. 
$1 per doz.

Dried Beans—'Michigan jobbers are 
quoting as follows:
C. H. Pea B e a n s _____________ $10.25
Light Red Kidney ____________ 9.10
Dark Red Kidney ___________  9.25

Eggs—T here  has been a good de­
mand for fine fresh eggs during the 
past week, and prices have been well 
sustained, b u t the demand this week 
is weak. Jobbers are paying 28c for 
strictly fresh.

Grape F ru it — Florida commands 
$6.50@7 per crate.

Green Onions— Hom e grown, 20c 
per doz. bunches.

H oney Dew Melons—-$2.25 per crate.
Lem ons—T he upper movement which

always comes with m idsumm er w eath­
er was started. The m arket is steady 
on the fallowing basis:
360 Sunkist ----------------------------- $10.00
300 Sunkist ___________________  10.00
360 Red B a l l_________  9.50
300 Red B a l l__________________  9.50

Lettuce — In good demand on the 
following basis:
Hom e grow n iceberg, per b u . ----- $2.00
Outdoor grown leaf, per b u . -----  .90

New' Potatoes—$2.50 per bbl. for 
N orth Carolina stock.

Onions — Texas Bermudas, $2 per 
crate for yellow; Spanish, $2.25 per 
crate.

O ranges— Fancy Sunkist California 
Valencias are now on the following 
basis:
126 ____________________________ $9.00
150 _____________________________ 9.00
176 _____________________________ 9.00
200 ______  9.00
216 ___________________  9.00
252 _____________________________ 9.00
288 _____________________________ 9.00
Red Ball 50c cheaper.

Peaches—‘Hilly Bell are now in m ar­
ket. comm anding $2.50 per bu.

Peppers— Green, 50c per doz. 
Pieplant—Home grown, $1 per bu. 
Poultry—‘W ilson & Company pay as

follows:
H eavy f o w ls _____________________ 22c
Light fowls ____________________  15c
Heavy b ro ile r s ___________________ 30c
Light W . L. b ro ile r s _____________ 18c

Radishes—20c per doz. bunches for 
home grown.

Red Raspberries—$4 per 16 qt. crate.
Straw berries—Michigan grown are 

now in ample supply, commanding 
$3@3.50 per 16 qt. crate.

Tom atoes—.Home grown hot house 
are now in market, comm anding $1.40 
per 7 lb. basket; 6 lb. basket from 
Calif, fetch 75c.

Veal Calves — W ilson & Company 
pay as follows:
F a n c y ___________________________ 21c
G o o d ____________________________ 19c
Medium ________________________  16c
Poor ___________________________  10c

W aterm elons—50@75c for Florida.

Learn Your Groceries.
Do you know that—•
Celery originated in Germany.
T hat chestnuts came from Italy.
T he onion originated in Egypt.
Tobacco is native of Virginia.
The citron is a native of Greece.
O ats originated in North Africa.
The poppy originated in the East.
Rye came originally from Siberia.
Parsley was first known in Sardinia.
Spinach came from Arabia.
The sunflower was brought from 

Peru.
The m ulberry tree originated in 

Persia.
W alnuts and peaches came from 

Persia.
The horse chestnut is a native of 

Thibet.
Cucumbers came from the East 

Indies.
The quince came from Creet.
The radish is a native of China and 

Japan.
Peas are of Egyptian origin.

mailto:3@3.50
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When On Your Way, See Onaway.
Onavvav, July 10—An achievem ent 

that Onaway may well be proud of 
was successfully accomplished June 28. 
The big annual road bee, supervised 
by Vern Tran and sponsored by the 
comm unity council, made a record 
surpassing that of last year by gravel­
ing North Elm street its entire length 
from State street to the Hankey ele­
vator. I t  was a sight to behold. From  
5:30 a. m„ when John Smiley secured 
first prize by delivering the first load, 
until 7 p. m., there was a co n stan t 
stream  of trucks and teams dum ping 
gravel. Many business places closed. 
Farm ers came in with their entire 
equipment. In fact, hardly a person, 
regardless of profession or calling, 
failed to respond. The air was full of 
shovels and the grading and levelling 
proceeded at top speed. Young men 
and even small boys, entered into the 
work with enthusiasm  and worked as 
though their life depended on it. 
Visitors from Flint and D etroit be­
came so interested that they could not 
resist, but grabbed shovels and did 
their share. Then came the big dinner 
at the Odd Fellows' hall, served by 
the ladies. H undreds were fed a won­
derful repast, which included ice cream. 
Everybody was welcome and there was 
no charge. Same at supper time, after 
a hard day’s work.

Liberal cash prizes were given for 
the first and last load of gravel, the 
one hauling the largest num ber of 
loads and the "joker" load, decided by 
number.

Then came the big dance a t the 
Assembly hall, free to everyone. Prizes 
were given for dancing and the old 
fiddlers contest was a big drawing 
card. How the old fellows did fiddle! 
Men eighty years old showed the 
crowd how it could be done.

H ere’s what happened: Signatures 
were secured, running up into the 
hundreds, petitioning to make the road 
bee an annual affair. Sufficient funds, 
showing a nice balance in the treasury, 
provides a splendid sta rt for next year, 
when North Lynn street will be im­
proved in the same manner.

The city commissioners showed their 
appreciation by co-operating in every 
way possible with the comm unity 
council to make Onaway a better place 
in which to  live. T ourists who hap­
pened to be in the city on bee day ex­
pressed themselves as never having 
seen such a display of public spirit.

Onaway celebrated the Fourth  in a 
glorious m anner. A big and happy 
crowd. Street parade, children’s pa­
triotic parade, costumes drawing good 
prizes, contests, good music, races at 
the fair ground and a big dance, spon­
sored by the American Legion, made 
Onaway seem like a city of much 
larger population.

The tourists are returning, bringing 
with them m any new faces to enjoy 
the Onaway scenery. No sickly hand 
shakes from these people, but a grasp 
that indicates sincerity and genuine­
ness; th at’s what we like.

Souvenir post cards, written in our 
places of business by our visitors, carry 
such expressions as this: “W onderful 
country, great scenery, good fishing, 
excellent drinking water, fine camping 
accommodations, great atm osphere for 
sleeping, courteous treatm ent and ac­
com m odating people.”

Now, this is no flattery. It is genu­
ine and they are sincere.

Their first rem ark in entering is. “I 
want to register. I registered last 
year. T here’s m v name and that of 
my friends also and we are coming 
again next year."

W hen on your way, see Onaway.
Squire Signal.

Natural Gas and Oil Situation at 
Muskegon.

Muskegon, July 10— Millions of 
cubic feet of gas pouring daily from 
the num erous wells along the Muske­
gon River soon will be used in the

operation of m anufacturing plants and 
for cooking and heating in Greater 
Muskegon. Pipe lines are being laid 
to the field by the M uskegon T raction 
& L ighting Co., which in another two 
weeks expects to go from artificial to 
natural gas.

The change will m ark the first time 
in the h istory  of the state that a large 
industrial city has operated under 
natural gas. A t the same time, prac­
tically all residents of G reater M uske­
gon will profit directly for the first 
time from the oil boom that struck 
M uskegon when the discovery well 
was put down last December.

D. J. Powell, general m anager of the 
local company, says the change to 
natural gas will result in a 50 per cent, 
reduction in gas prices from the start 
Forty  per cent, of this reduction will 
be represented by the increased heat 
units of the natural gas, while a re­
duction in the rates will make up the 
other 10 per cent, reduction.

G reater M uskegon is consum ing 
slightly more than a million cubic feet 
of gas a day. It is estim ated that 25,- 
000,000 cubic feet of gas are pouring 
daily from the oil wells along the river. 
More wells are being put down daily 
and new supplies of gas obtained.

F irst gas wells were obtained in the 
Traverse form ations, and it was only 
within the last few weeks th at the 
wells were put down to the Dundee 
sands.

I t will cost around $40,000 to make 
the change in appliances here to use 
the natural -gas. Stove burners must 
be regulated and on some new equip­
m ent will have to be installed owing 
to the increased heat units of the 
natural gas.

Previous to the decision of the local 
company to go to 100 per cent, natural 
gas. some of the local industrials, in­
cluding the Continental M otors Corp., 
were figuring on obtaining their own 
supply. It is possible that the Con­
tinental will put down its own wells on 
land it owns in the oil field. This plan 
is being considered.

Muskegon is shipping 1,300 barrels 
of oil daily from the field. However, 
many believe that the future lies in the 
gas wells and that the big revenue will 
come from this source. Eventually 
Muskegon expects to obtain exceed­
ingly low-priced gas. A t the same 
time, outside oil operators are here 
figuring on the possibility of supply­
ing Grand Rapids and other cities from 
the local field.

Death of Prominent Detroit Druggist.
Detroit, July 10— Edward C. Kinsel, 

pioneer D etroit druggist, whose store 
at M ichigan avenue and Griswold 
street has been a downtown landm ark 
for nearly four decades, died in his 
home at 130 Chicago boulevard last 
Saturday, after an illness of one week. 
He was 65 years old.

Mr. Kinsel was stricken with a heart 
attack Saturday near Omaha, Neb., 
during a m otor trip  to Yellowstone 
National Park. H e was brought back 
to D etroit Sunday.

Born in New York City in 1863, Mr. 
Kinsel received his education in the 
public schools there. He came to M ich­
igan in 1888 and established a drug 
store, his first business venture, in 
Alpena. After two years in the N orth ­
ern city. Mr. Kinsel came to D etroit 
and for three years operated a store at 
the corner of Sixteenth street and 
Michigan avenue.

In 1893, he moved to a location two 
doors from Griswold street on Michi­
gan avenue. A t that time he was as­
sisted by a single clerk, W illiam Fraser, 
who remained in his employm ent until 
h is death several years ago. By then 
the business had grown until it was 
known as one of the largest d rug  con­
cerns owned by one individual in this 
country. The firm now employs 133 
workers.

Several years ago the com pany was 
incorporated with the m em bers of Mr.

Kinsel’s immediate family as officers. 
A lthough the pioneer druggist rem ain­
ed president of the corporation, he has 
not been concerned actively with di­
rection of the business for many years, 
devoting his time to his home and to 
travel.

In 1897, Mr. Kinsel m arried H arriet 
A. Meyer, of Detroit.

He was for many years actively 
associated with State and National 
pharmaceutical organizations and for 
ten years was treasurer of the Ameri­
can D ruggists’ Syndicate.

Air. Kinsel was a member of Pales­
tine lodge, Michigan Sovereign Con­
sistory, and King Cyrus chapter, Mon­
roe Council, Moslem temple. His 
clubs included the D etroit Athletic 
club. Bloomfield Hills Country Club, 
D etroit Golf club, Grosse Pointe Goun-

try Club and th e  National Town and 
Country Club.
Hens Pay Light Bill By Laying More 

Eggs.
Dundee, July 10—The hens on C. B. 

H iser’s farm, near this place, are pay­
ing their ow ner’s m onthly electric light 
bills, records compiled from  his farm 
indicate.

After installing electric lights in his 
henhouse last winter, egg production 
from his flock of 170 hens soon in­
creased two dozen a day. A t 40 cents 
per dozen, this m eant an increased re­
turn from the lights of 80 cents per 
day or $5.60 per m onth. H is entire 
light bill was aepund $5 per month.

The cost of lighting H iser’s hen­
house for a few hours a day during the 
winter m onths was estim ated at 28 
cents per month.

Cherry & Cass

B E R R Y  B A S K E T S
$6.75 per 1,000 in 10,000 Lots 
$7.00 per 1,000 in 1,000 Lots 
$1.00 per 500 in 500 Lots
F. O. B. Cars, Augusta, Mich.

W rite us for descriptive Price List of Q uantity  Packages
AUGUSTA BASKET CO.

Augusta, Mich.

M I C H I G A N — T h e  I d e a l  V a c a t i o n  L a n d

MICHIGAN BELL 
TELEPHONE CO.

Calls Yo ur  Atten t io n  to

CLOVERLAND
1 In the Upper Peninsula of Michigan)

• iMOONAc bland

First ol a series of five advertise- 
m e n u  concern ing  the advan- II 
tage* of M ichigan as the “ Ideal IP 

V acation Land** JU

U nriva lled  in  its  de ligh tfu l sum m er c lim a te , C loverland , in  th e  
U pper P en insu la , a t t ra c ts  th o u san d s  o f  su m m er visitors.

W ell-located  c ities, fine roads, conven ien t ra ilw ays, v irg in  fo rests  
a n d  m an y  rive rs  an d  lakes m ake  C lo v erlan d ’s te n  a n d  a  h a lf  
m illion acres a  tru ly  deligh tfu l h av en  for th e  to u ris t.

T w en ty -e ig h t te lephone  exchanges a n d  a  p la n t o f  n early  
$5,000,000 serve C loverland . N early  a  m illion do lfers  is being 
ad d ed  to  th a t  p la n t th is  year.

L ong D is tan ce  te lephone service offers th e  v is ito r to  C loverland  
th e  o p p o rtu n ity  to  keep  in to u ch  w ith  hom e a n d  office. A nd. 
L o n g  D is ta n c e  R a te s  A re  S u rp r is in g ly  Low !

F o r  in s tan ce , n o te  th e  long d is tan ce  ra te s  for a  th re e -m in u te  con ­
v e rsa tio n , b e tw een  4 :30 a . m . a n d  7:00 p . m .t to  th e  following 
U pper P en in su la  p o in ts :

FROM GRAND 
RAPIDS TO:

Day
Station-to-Station 

Rat«
B ark  R iver ___________ $1.20
B essem er _____________ 1.70
C a lu m et ______________ 1.70
C ham pion _____________ 1.50
C ry sta l F alls _________ 1.40
E scan ab a  _____________ 1 20
G ladstone _________ ____1.20
Gwinn ________________ 1.35
H oughton  _____________ 1.70
Iron M ountain ________ 1 30
Iron R iver .____________  1.45
Iron wood ______________  1.70
IshDem ina _____________  1.45
L ake L i n d e n __________ 1 70

Day
Station-to-Station 

Rate
M ackinac I s l a n d _$1.20
M arquette  ___________1.45
M enom inee __________1.05
M ichigam m e ________1.50
N eg au n te  ___________1.45
N ew berry  ___________1.30
N orw ay _____________1.30
how e.'s ______________1.20
R apid R iv e r _________1.25
Republic ____________1.45
S au lt S te . M a r i e _1.40
S tephenson  __________1.15
S t. I g n a c e ___________1.20
W akefield ___________1.70

M I C H I G A N  — T h e  I d e a l  V a c a t i o n  L
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Items From the Cloverland of Michi­
gan.

Sauit Ste. Marie, July 10—The 
homecoming week ended Saturday, 
July 7, and was a huge success. About 
1 000 of the old tim ers returned to 
their old town. They all noticed many 
improvements and many changes which 
made the Soo more beautiful and all 
conceded that for climate and natural 
scenic beauty we had it all over the 
other places, with the many advantag­
es, fishing, hunting, lakes, rivers, and 
surrounded by sum m er resorts, with 
the locks as another attraction and be­
ing situated on the border of the 
Canadian shore, which was an added 
attraction to many of the visitors. A 
good time was had by all.

The steam er M anitou made her first 
trip of the season from Chicago July 
4, bringing in a large num ber of home- 
comers, from Chicago. She will make 
weekly trips during the Summer, car­
rying freight and passengers, arriving 
here each W ednesday. This service 
will afford an excellent water trip  for 
the Chicago people during the summer 
when they can escape the excessive 
heat of the windy city.

The Thom as restaurant, at St. Ig- 
nace, has opened for the season. This 
is one of the best eating places there. 
They specialize on chicken and fish 
dinners. Mr. Thom as was form erly in 
charge of the cooking on the dining 
car service and has attained a reputa­
tion which has made his place of busi­
ness very popular, not only with the 
traveling public, but with the local 
people as well.

The new brick building being erect­
ed by the Pickford Grocery Co., at 
Pickford, is coming along so that it 
will be ready for business before snow 
falls. W hen completed this will make 
the lively little - town look better than 
before the fire.

Since the new Sugar Island ferry 
started running many cars have cross­
ed, to be the first to visit this new 
island by auto, but found the roads 
were not as yet ready to make the 
trip around the island. Much of the 
road is now under construction. W hen 
completed there will be a  sixty-four 
mile drive around this beautiful island. 
The formal opening of the ferry will 
be held A ugust 1.

T h e  Gleason pavilion, at Jo rdan  
Beach, near Brimley, will be open with 
its new additions July 14. The dance 
floor is 90 by 30 feet and the rest 
rooms in the pavilion will be open all 
week, with dancing twice each week' 
and regular every Saturday night. 
This new place is situated about 
twelve miles from the Soo on the 
banks of the river where a cool breeze 
awaits the patrons.

A. H. Eddy, the well known grocer, 
who retired a short time ago, has taken 
up the florist business and is bringing 
to m arket some of the finest sheaves 
of gorgeous peonies of all colors, be­
tween white and red, which have ever 
been shown here. Raising flowers 
was always one of Mr. E ddy’s hobbies 
and he is now thoroughly enjoying the 
business.

H ugh McDonald, one of D eT our’s 
prom inent business men, m et with an 
alm ost fatal accident Thursday evening 
when returning to his home. The au­
tomobile in which he was riding tu rn ­
ed over on U  S 2 by the breaking of 
the steering rod. Mr. M cDonald’s 
skull was fractured and he was im­
mediately taken to the hospital. He is 
reported as out of danger and hopes 
for his recovery are favorable. The 
other occupants in the car escaped 
without injury.

Aq old Scotch proverb: Never be 
the first to say, W h at’s yours.

W illiam  G. T apert.

Selling and Buying Groups. 
W yom ing Park, Ju ly  10-—I have 

been asked a num ber of times my 
opinion on the various new m erchan­

dising plans being introduced in the 
State, all of which are m eeting with 
some degree of success.

W e have the R stores, the Alma 
group, and others, and, of course, the 
oldest group in the State is the Inde­
pendent Q uality Service Stores which 
are now in more than th irty  towns in 
Michigan.

To my mind there is but one gauge 
by which to measure the usefulness of 
these organizations to the m erchants 
they serve.

Some think that painting the stores 
one color and putting in a few ban­
ners in the window is the thing.

I am not opposed to this, but think 
it good for some people.

O thers say the m erchant m ust buy 
cheaper and so they organize buying 
groups and cash-and-carry wholesale 
houses. T hat’s fine, too, but it will 
not make a m erchant successful who 
would otherwise fail in business.

The one big thing these organiza­
tions m ust do to make better m er­
chants out of their m em bers is to have 
regular m eetings and gradually but 
consistently raise the standards of 
their mem bers and put new pep in 
them.

Bulletins m ight help, but they 
have to be very well prepared if they 
are to be read faithfully, for everyone 
knows there is a lot of stuff sent to us 
to read, good, bad and indifferent.

To my mind cheap goods, red, green, 
or yellow store front, window stream ­
ers, etc., while fine in themselves, are 
not enough. W e have got to have bet­
ter m erchants with a new idea of how 
to do business.

Especially we m ust have m erchants 
who can change their m ethods for the 
new and later ones which are being 
shown us daily by different people, not 
the least of which is the chain store.

T hat has been the reason why the 
quality service stores of Michigan had 
such success—the weekly meeting.

Paul Gezon, Sec’y.

Don’t Sign on the Dotted Line.
Ludington, July 10—A ctivity of two 

men, who said they represented a Chi­
cago concern and worked am ong m er­
chants last Thursday, caused local au­
thorities to make a quiet investigation 
as to the bona fide character of the 
business in which they were engaged.

A t one business house the men took 
orders for several thousand coupons 
to be given in trade and apparently 
redeemable in certain premiums. After 
getting  the m erchant’s check, the men 
left and the business man discovered 
that the order he had signed was dated 
July 8, which is Sunday. O ther ap­
parent discrepancies caused him to 
telephone his bank and stop payment 
on his check.

The Seven Arts of Man.
To dress so well that no one will 

think about how you are dressed.
To talk so convincingly that pro­

fanity is unnecessary.
To believe in yourself w ithout being 

a bore.
To keep the friendship of the man 

you have to criticize.
T o tell all the tru th  that needs to  be 

told and no more.
T o play as a recreation and not as a  

dissipation.
To earn dividends without working 

injustices.

Lee Denies Sale of Lee & Cady.
Detroit, Ju ly  10—Gilbert W . Lee, 

President of Lee & Cady, wholesale 
grocers, emphatically denies that any 
part of that business is being sold. He 
says he has no idea how such a rum or 
started , and adds that, on the other 
hand, the business is being expanded. 
This firm is one of the largest con­
cerns in the  wholesale grocery business 
in the United States.

_luides the
Successful Hostess

Every guest feels the irresistible power of “double 
flavor” Light House Coffee—savory, enlivening, 
refreshment. Because of its dainty invigorating 
tw an g —“double flavor” gladdens the party .

Double Flavor
NATIONAL GROCER CO. I

I

P H O N E  94121

ASSOCIATED TRUCK LINES
A nnounce com plete o rg an iza tio n  fo r h and ling  M erchan t 
F re ig h t. We go to  167 C ities an d  Tow ns in M ichigan, 
an d  m ake  de liveries  to  su it p re sen t day  req u irem en ts .
W e fu rn ish  the  g re a te s t  a id  to  successfu l m erchand ising . 
A dequate  delivery. All lines a re  reg u la ted  by th e  M ich­
igan Public U tilitie s  Com m ission.

A SSO CIA TED  T R U C K  LINES
10S M A R K ET AVE. GRAND R A PID S. M ICH.

Stock Up Today 
Sell Tomorrow—

That’s how fast “Uneeda 
Bakers” Products sell, because:

The assortment is large. 
The goods are fresh.
The crackers are liked. 
The demand is constant.
Customers come back for 
more.

NATIONAL 
BISCUIT COMPANY 

“Uneeda Bakers"

Ship By
Associated Truck

GRAND RAPIDS, LANSING and 
DETROIT.

Every Load Insured. Phone 66506

Link, Petter & Company
( Incorporated )

Investment Bankers
7th FLOOR, MICHIGAN TRUST BUILDING 

GRAND RAPIDS. MICHIGAN
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B U SIN E SS SE L F-G O V E R N M E N T .
More and stronger trade associa­

tions, organized under proper condi­
tions and with adequate safeguards, 
are foreshadowed by recent decisions 
and rulings of the Suprem e Court, the 
Departm ent of Justice and the Fed­
eral T rade Commission.

Ovreproduction, business depression 
and unemployment, it is now realized, 
are comparable only to disease in the 
devastating and far-reaching injuries 
that they inflict upon the m orals and 
well being of the entire Nation.

W hatever will facilitate a closer 
adaptation of production and distribu­
tion to the requirem ents of demand 
will serve to bring under hum an con­
trol one of the m ost baleful causes of 
human unhappiness.

Trade associations are better fitted 
for this work than any other human 
agency.

They have the facilities and the law 
gives them the right, so long as they 
avoid all unlawful price agreements, 
to collect and disseminate statsitics re ­
garding production, stocks on hand, 
sales and all other trade information 
necessary to enable each producer and 
distributor to regulate his business with 
full knowledge of the condition of the 
m arket.

T rade associations, if they perform  
this work in the m anner now approved 
by the law, can confer upon m ankind 
a benefaction approxim ating the con­
trol of disease by m odern hygiene.

Business ethics are created, not by 
laws, but by the opinion of business 
men.

All the laws in Christendom  are 
powerless to raise the business stan­
dards of a single industry above the 
level reached by the preponderance of 
public opinion am ong the reasonable 
and fairminded men in that industry.

T his tru th  m ost people entirely over­
look when they are pushing new legis­
lation to improve business standards.

Business self-government, simply 
because it is self-governm ent and not 
governm ent imposed from an outside 
authority, is creating for business high­
er standards and m ore rigorous en­
forcem ent than have ever been a tta in ­
ed either by the governm ental author­
ities on the courts.

Forw ard-looking leaders in the busi­
ness world now recognize in trade as­
sociations a long awaited opportunity 
for business men, through m ethods of 
trade self-governm ent of their own 
selection, to correct a large num ber of 
vexations and long standing trade 
abuses.

Between the point now reached by 
the law, and the point which the law' 
in the progress of the courts may 
reach five or ten years from now, there 
is always a tw ilight zone.

T hrough this tw ilight zone, it is the 
pioneers in business and the pioneers 
in the law who m ust blaze the way, 
for the business world and also for 
the courts, tow ard those improved 
standards of economic and business 
ethics to which in thè long run legal 
principles in the m ajority  of cases 
eventually tend to conform.

Like everything else in the twilight

zone, this subject abounds in many 
practical problems.

Only through experim ents of this 
character, however, can any advance 
ever be made in the development of 
business law, and it is a hopeful sign 
that at last the more forw'ard-looking 
leaders, not only in the business world 
but also in official and legal circles, are 
to-day enterprising enough occasion­
ally to a ttem pt these experiments, par­
ticularly on those special occasions 
when the surrounding conditions are 
such as very strongly to  w arrant such 
exceptional measures.

NO M ORE C A B IN E T S N E E D E D .
Continued deerm ined efforts during 

the past three years of the Coolidge 
A dm inistration for the establishm ent 
of a Federal D epartm ent of Education 
makes one wonder w hether President 
Coolidge, like President Harding, 
hasn’t a General Sawyer, w'ho, instead 
of bawling constantly for a D epart­
m ent of Public Health, asks for a 
D epartm ent of Education so he can 
creep into Cabinet honors as teacher.

If all cur Presidents have little two- 
by-four friends for whom they wish to 
esablish Cabinet positions tailored to 
fit their limited capacities in public 
life, we will soon have fifty or sixty 
Cabinet positions, am ong them being 
the following Federal departm ent 
heads: Religion, athletics, transporta ­
tion, superpower, petroleum , hotel 
m anagem ent. Rotary, Kiwanis, brick 
layers, carpenters, street cleaners, w ait­
ers, cobblers, m erchant marine, house­
keepers, stenographers and every other 
walk and trade of life. Perhaps if 
“ Big Bill’’ Thom pson the Builder had 
won recently in Chicago he would 
have demanded an Italian pineapple 
throw ers’ Federal departm ent with -i 
Cabinet head such as himself or Len 
Small.

O f course, we taxpayers would be 
glad to  see fifty or so new Cabinet 
positions established, so the Hiram  
W esley Evanses, Nelson Antrim  Craw­
fords and Jim Luceys m ay all have 
all the honors they do not deserve, 
despite the fact it m ay cost us a billion 
or so more in additional taxes. By all 
m eans let us have more Cabinet posi­
tions. Tex Rickard should get some 
of his six hundred millionaires to  have 
him made Secretary of Athletics.

However, speaking seriously, it 
would certainly be a waste of Govern­
m ent funds to establish a Federal De­
partm ent of Education when already 
every S tate has such a departm ent. 
T he discussion only goes to  show how 
foolish it is in a huge country like the 
United States to establish a Federal 
departm ent to try  to cope with so huge 
a problem, when already the states 
have broken the educational problem 
up into forty-eight sections and are a t­
tem pting to solve it as it should be 
solved—according to the needs of each 
State.

A Federal D epartm ent of Education 
would be an intruder in the field. The 
lawmakers in W ashington should see 
how foolish it is to  try  to  to establish 
another Federal departm ent every few 
years. Let the President create some 
order like the French Legion of H onor 
and give his personal friends who seek

honors they do not deserve pretty  lit­
tle ribbons and pieces of bronze which 
cost nothing instead of Cabinet posts 
which costs hundreds of millions.

IN V E N T IO N S W A N T E D .
The English Institute of Patentees 

has issued <ts 1928 edition of “W hat’s 
W anted." This is a contented world, 
if we may take the volume as a guide 
to human needs. T here is nothing 
much more exciting in it than the sug­
gestion of a “magazine hamm er which 
will suplv a nail every time the ham ­
m er head is struck and drive the nail 
in with one blow.’’

O ther inventions for which pleas are 
m ade include a safety razor blade that 
will remain sharp, a fountain pen that 
will write in three colors, a silent lawn 
mower, a contrivance for filling a pep­
per pot w ithout getting pepper in the 
eyes or nose 'of its operator, an auto­
m atic mailing machine which will in­
dicate a letter’s weight and then frank 
it when the proper coins are dropped 
into the slot and a bus seat which will 
give tickets and announce the journey’s 
end.

If this list of desidrata exhausts the 
ideas of the English Institute of P a t­
entees we m ost seriously doubt that 
its mem bers will contribute to the 
scientific advancem ent of the human 
race. The autom atization of life has 
already gone far enough.

VV hat fun could children have w'ith 
a ham m er which could not possibly 
mash their fingers? W hat a loss to 
suburban life would be .the elimination 
of the lazy whir of the lawn mower 
when some one else is pushing it! And 
as for fountain pens, what we really 
need is on which will write in one 
color, let alone three. Talking bus 
seats? W hy not have them forcibly 
eject the absent-minded traveler when 
he reaches his destination?

But these are trivial m atters. If we 
m ust have more inventions let them 
be on the grand scale. W e need some­
thing which will eliminate the need 
of doing any work during the summer 
months. W e need a weather control­
ler which will keep the cities cool and 
the seashore and mountain resorts 
comfortably warm. The English in ­
ventors are wasting their time if they 
aim no higher than pepper boxes and 
razor blades.

A M AKER OF GOOD W ILL.
T he announcement that the Near 

East Relief is preparing to wind up 
its affairs m arks the close of one of 
the most remarkable chapters of hu­
m anitarian service in the history of 
this country. In  the past thirteen 
years the Near East Relief and the 
two earlier organizations out of which 
it was born are reported to have spent 
altogether more than $100,000,000. 
W hat this has m eant to the people for 
whom it was expended cannot be 
measured in dollars and cents.

In this country the society was able 
to dramatize its work so effectively 
that generous aid was invariably fo rth ­
coming in its cam paigns for funds. 
Those parthetic appeals for the refu­
gees—and especially the children—of 
the w ar-torn regions of E astern E u­
rope, Asia Minor, Turkey and Russia

would have loosened the purse strings 
of a far less generous nation than 
America.

Abroad the society carried out its 
relief so efficiently th at for hundreds 
of thousands of Greeks, Arm enians, 
Russians and peoples of o ther races it 
m eant not only life, but life w ith new 
hope and a new confidence in the fu­
ture.

The starving were fed, the sick were 
cared for, the homeless were provided 
with shelter and the orphans were 
given homes on a scale which we do 
not believe had ever before been a t­
tem pted by a single organization. T he 
society also perform ed heroic service 
at the many disasters which in recent 
years have descended upon the Near 
East and added their victims to  those 
of the war. I t  is credited with having 
saved 1,000,000 lives in South Russia. 
It has taken care of some 130,009 
children in its own institutions.

One significant result of this work 
is the friendship and gratitude which 
the society has won for this country 
throughout the Near East. I t  has 
built up a trem endous reservoir of 
good will for the United States.

ST O N E  AGE M UM M IES.
If the mummies which have been 

found on one of the Aleutian Islands 
by m em bers of the M orrissey expedi­
tion prove to belong to the Stone Age, 
they will have a great interest for 
scientists. Their appeal to the public, 
on the other hand, will be limited.

Mere antiquity does not arouse pop­
ular curiosity like picturesqueness. 
Tutankham en was a late com er by 
comparison with inhabitants of the 
Stone Age, but the very fact th at he 
lived at a time w'hen the civilization 
of his region had reached a high point 
made the discovery of his tom b an 
event of trem endous interest. I t  was 
fairly certain to contain objects not 
only of antiquarian and historical im ­
portance ut also of intrinsic beauty 
and value.

O ur part of the world is at a disad­
vantage in this respect, a lthough stu ­
dents of the Mayan civilization in Cen­
tral America are enthusiastic over the 
possibilities of further discoveries there. 
W e cannot expect to  uncover ancient 
cities which will rival those of Egypt 
in the richness of their treasures. The 
objects yielded by excavations in this 
hemisphere are com paratively few and 
bare.

T o the scientist in search of lost 
traces of m an’s long trail, however, 
some discovery made in a deserted 
spot in the New W orld  m ay transcend 
all the glories of the Pharaohs. In 
that chance lies the lure of archeolog­
ical ventures in the Americas.

DRY G OO DS C O N D IT IO N S.
W here the w eather turned warm, 

but not too warm, retail trade jum ped 
ahead during the week in much the 
m anner that was expected. W hen the 
heat made shopping uncom fortable 
sales suffered. The holiday also cut 
into totals, but some of the best re­
sults of the year were reported for the 
period just before the Fourth.

A cutting tongue is a dangerous tool.
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O U T A R O U N D .

Things Seen and Heard on a W eek  
End Trip.

The therm om eter was so aggressive 
last Saturday th a t all thought of busi­
ness calls were abandoned except in 
the case of a few choice spirits who 
gave us cordial greetings, despite the 
withering blasts of Old Sol. W ith  the 
hot wind from the Southwest a near 
approach to Lake Michigan appeared 
to be the only resource which offered 
relief.

I was told at M uskegon that the 
American L ight & T raction  Co., 
which owns the gas plants at Grand 
Rapids and Muskegon, plan to give 
both cities the benefit of natural gas 
from the wells of N orth M uskegon in 
the near future. Pipe for the M us­
kegon connection is already on the 
ground and the pipe line to Grand 
Rapids will be laid as soon as another 
gas well is brought in.

I t pleases me to be able to chronicle 
the fact that both cities are to share 
in this wonderful bounty of nature 
brought from the bowels of the earth.

A nother trip  over the scenic high­
way from N orth M uskegon to Michil- 
linda led us to the camp of the Grand 
Rapids boy scouts, which is said to be 
the finest camp of the kind in the 
United States. I t  is located on the 
North side of Duck Lake, about two 
miles South of Michillinda, and is 
capable of alm ost indefinite im prove­
ment and expansion. The club house 
erected by Hon. W m. Alden Sm ith in 
memory of his son, the late W m. 
Alden Smith, Jr., is utilized as a mess 
room and assembly hall. I t  is equipped 
with piano, radio, ample tables, chairs 
and benches, roomy porch looking out 
on the lake and has m onster fireplaces 
at each end. N othing the donor could 
do will be of greater service to boys 
than this remarkable gift. Mr. Smith 
also assisted in the erection of the 
office and comm issary which is remote 
from the club house or m emorial lodge, 
as the larger building is to be known.

At W hitehall I was told (that the 
W idoe family, w’hich has been prom ­
inent in the business circles of that 
town for above fifty years, would 
leave M onday for California, where 
they will make their home hereafter. 
The clothing stock has been closed out 
and the building sold. The latter has 
been leased to the A. & P. T ea Co., 
which will put groceries in one of the 
stores and m eats in the other.

I am in receipt of a letter from the 
owner of the National Grocer, stating 
that he has been forced to make an 
assignm ent and abandon the publica­
tion of the paper; that no paper has 
been issued since M arch and that no 
further issues will ever appear.

Announcem ents of this character are 
getting very common of late years, be­
cause few trade journals can face the 
increased expenses which have a ttend­
ed their publication. R ents and wages 
have increased four fold since the 
Tradesm an was established. Paper has 
nearly doubled. N othing which goes 
into the production of a trade paper 
can be purchased at the prices current 
ten, twenty, th irty  or forty years ago. 
One of the most outrageous increases

the trade journal has to  face is the 
augm ented cost of postage.

Because of these increases in cost 
the publication of a trade journal is 
now a precarious undertaking. Since 
the Tradesm an was established thirty- 
five mercantile trade journals have 
started  and died in the four states in 
which the T radesm an m ost largely 
circulates. N otw ithstand ing  this alarm ­
ing death rate peculiar to  publications 
of this class, the T radesm an is more 
firmly established in the esteem  of the 
trade and the estim ation of its friends 
than at any previous time in its his­
tory.

To be entirely candid, the m ercantile 
world suffers no loss in the demise of 
the National Grocer. W ith  a high 
sounding name and large pretensions as 
a medium of National circulation and 
influence, it never cut any figure or 
exerted any influence as a publication 
of sterling merit. I t  never expressed 
an editorial opinion which was worth 
reading and contained no reading m at­
te r of vital interest to the trade. I t 
owed its existence solely to an anxiety 
on the part of the publisher to  create 
an advertising following based on the 
theory that it was a medium of N a­
tional circulation. I presume that 
statem ent was absoluely correct, be­
cause it m ight possibly have succeeded 
in obtaining one or more subscribers 
in each state  in the Union. Such a 
thing as securing a renewal probably 
never occurred, because the publication 
was utterly  devoid of any contact with 
the trade which made it worth reading.

Grand Haven has many wonderful 
public accomplishm ents to her credit, 
but the entrance to the city from the 
N orth  and E ast is still very unsatis­
factory and dangerous, because of its 
narrow ness and poor condition. Grand 
H aven is probably groaning under the 
cost of the new bridge, but this g igan­
tic undertaking will never be complete 
until it is accompanied by a proper 
entry to  the city, in keeping with the 
im provem ents already made, via 
Seventh street. I t  is very unfortunate 
that a proper entrance to the city 
could not have been provided for when 
the bridge was constructed.

John L. Lynch, the' sales executive, 
has purchased several tracts of land on 
W est Leonard street, two miles W est 
of Eastm anville, which he is develop­
ing in his usually energetic manner. 
Some of his purchases run back to 
Grand River, giving them  a water 
frontage which will be much appreciat­
ed in the years to come when the 
river is freed from the deposits of 
refuse and sewerage which are now 
poured into its capacious maw from 
the cities located on the river. W ith 
the assurance of the State road de­
partm ent that W est Leonard street 
will be cem ented from its junction with
U. S. 16 through to Nunica another 
season, real estate values all along that 
thoroughfare are pretty  sure to ad­
vance very m aterially, especially lands 
having an available frontage on the 
river.

I had a call Saturday from H . O. 
Hem , chief engineer of the Toledo 
Com puting Scale Co. Mr. H em  is 
conceded to be one of the m ost expert 
men in his line of business in the coun­

try. Mr. Hem  told me what many of 
my readers may already know'—that 
the ordinary water cooled automobile 
engine actually utilizes only one-third 
of the energy of the gasoline; that one- 
th ird  of the energy is consumed in 
com batting the water cooling system 
and another third goes out in the ex­
haust; that the air cooled engine util­
izes two-thirds of the energy inherent 
in the fuel. I have long cherished the 
idea that a water cooled engine is the 
most expensive piece of m achinery in 
the  world; that air and oil are infinite­
ly better cooling agents for an internal 
combustion engine than any other 
feature known to the engineering 
w;orld and that the time is coming 
when the utterly  wasteful m ethods 
pursued by automobile m anufacturers 
will be superseded by more economical 
devices. Ju s t because we have, a 
superabundance of gasoline is no rea­
son why we should waste it with the 
wretched prodigality we now employ.

E. A. Stowe.

Lewis Porter, a Pioneer Grand Rapids 
Clothing Merchant.

Lewis P o rte r w>as a dealer in m en’s 
clothing several years before and sev­
eral more years following the close of 
the civil war. H is store site on M on­
roe avenue, near Lyon, in recent years 
has been occupied by the Pantlind H o­
tel. Mr. Po rte r also made suits and 
odd pieces to order.
B arn ey  O 'F lynn  had  no b reeches to  w ear.

So he bough t him  a  skeep sk in  ami 
m ade him  a  p a ir

W ith  th e  sk inny  side o u t and  th e  wooly 
side in.

“ T h e y 're  nice, w arm  a n d  nobby ,” 
say s  B arn ey  O 'F lynn.

Mr. Porte r did not line the trousers 
he made for custom ers wuth the wooly 
sides of skins, but w'ith heavy cotton 
sheeting. In his day in trade the com­
fortable union suit of to-day was un­
known. Men wore heavy red flannel 
undershirts and trousers lined with 
cotton to w'arm their bodies in seasons 
of cold weather. Mr. Po rte r sold paper 
collars (a dozen in a box for 15 cents) 
and string  neckties as wide as a shoe 
lace for men. Socks were woven by 
hand and shirts were provided with 
plaited bosoms.

D uring the early years of the civil 
war Senator Zach Chandler became 
active in politics. Congressm an Frank 
W. Kellogg, of the Grand Rapids dis­
trict, who had been a powerful political 
leader, had died and P orter became an 
adherent of Chandler’s, ever ready (to 
respond to the political orders of the 
Senator. Po rte r rendered im portant 
service not only to that individual, but 
to the Republican party. In  the 
course of time P o rte r entrusted the 
m anagem ent of his store to Col. E. S. 
Pierce and moved to  W ashington, 
where he assumed the occupation of 
a parliam entary agent — sometimes 
called disrespectfully a lobbyist. P orter 
had many faithful political followers in 
K ent county. “D o c” Ellsw orth, of 
Lowell, Rev. C. C. Miller, a Baptist, 
of Oakfield, Neil McMillan, of Rock­
ford, R. C. Luce, of Grand Rapids, and
A. B. T urner, were among his follow­
ers. Miller was a noisy, vigorous little 
radical in his speeches, which wrere 
delivered on many occasions, likewise 
in many places. He uttered  and re- 
u ttered the demand expressed in an

old war son, “W e’ll hang Jeff Davis 
on a sour apple tree,” be fulfilled 
literally. Not only would he suspend 
old Jeff on the lower end of a rope, 
but would serve all prom inent partici­
pants in the war against the Federal 
Governm ent in the same way. Miller 
finally obtained a clerkship, through 
the assistance of P orter and Chandler, 
in one of the Federal departm ents at 
W ashington, where he remained until 
death ceased his earthly career.

P orter sold his store in Grand Rap­
ids to E. S. Pierce & Co. and became 
a perm anent resident of W ashington. 
Chandler obtained from President 
G rant a commission for Porte r as post­
m aster at W ashington—a profitable 
job, which he kept a score of years.

P orter purchased the ground that is 
now enclosed by Monroe, Commerce, 
Division and Fulton streets and erect­
ed thereon the store and office build­
ing that bears his name. The prop­
erty formerly was owned and occupied 
by the Park Congregational church 
society. The church structure, after 
the society sold it, wras occupied by 
shop keepers until fire destroyed it, 
after which occurrence the present 
building was erected. Before the down 
towrn skyscrapers were erected in 
Grand Rapids the P orter property was 
considered by many the m ost valuable 
tract of real estate in the municipality. 
W hen P orter died a daughter inherit­
ed the property. W hen the daughter 
died it passed through the wom an’s 
husband to relatives of the latter. 
Finally it was purchased by and is now 
the property of Edward Lowe.

A rthur S. W hite.

Great popular interest will follow the 
intensive study of lightning phenomena 
wrhich is to be conducted in Tennessee 
by the engineers of one of the great 
electrical m anufacturing companies. 
They have found a m ountain which 
appears to have a marked and peculiar 
attraction for electrical discharges from 
the upper atm osphere and where an 
average of tw enty thunderstorm s a 
m onth have been recorded. The ex­
perim ents will be a continuation of 
laboratory w'ork in the artificial pro­
duction of high-tension discharges and 
will be aided by the use of elaborate 
apparatus developed in the course of 
these prelim inary studies. It is not 
too much to hope that valuable infor­
mation may be elicited which will 
simplify and improve existing m ethods 
for the transm ission of high-tension 
pow er currents. W hether the elec­
tricians will be able to harness for te r­
restrial uses the vast reservoirs of 
energy from which lightning bolts are 
drawn is another question.
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O UR G RAVEST PRO BLEM .

Inefficient Distribution Costs America 
$8,000,000,000 Annually.

The wastefulness of our distribution 
system  is beyond question the gravest 
issue now before the industrial and 
commercial comm unity of this country. 
The efforts of our business machinery 
to make headway with the present 
combination of scientific mass produc­
tion and haphazard antiquated d istri­
bution is like a modern giant-capacity 
truck trying to deliver its load of up- 
to-date efficiently produced comm odi­
ties by creeping along the highway of 
commerce under the power of a “one- 
lung” prewar vintage motor.

All the economics and laboriously 
achieved savings represented in the 
load are completely eaten up by the 
flagrant wasteful futility of the motive 
power. If distribution is simply mo­
tion applied to materials, as it has been 
defined by one distinguished authority, 
then certainly much will have to be 
done before we can rightfully claim to 
be getting anywhere in term s of profit­
able operation.

O ur production m ethods are w ith­
out equal the world over, with m axi­
mum output records per w'orker as 
well as per industry in most of the 
m ajor staples whereby the industrial 
pre-eminence of nations is appraised. 
But this is only one-half of the ledger. 
If the record is to balance and if we 
are to achieve substantial solvency 
during the stress of increasing in ter­
national as well as domestic competi­
tion, if wre are to survive any tem por­
ary uncertainties which are bound to 
occur in various localities or trades, we 
must not accept our present m ethod of 
operating with complacent satisfac­
tion.

To let well enough alone at this 
crucial stage of the world's business 
history would indeed be to invite a 
disastrous breakdown with the first 
stretch of rough going.

The m odernization of our sales 
strategy is absolutely essential if we 
are to  retain our present commercial 
supremacy.

Using the calculations of the group 
of engineers appointed by Secretary 
Hoover to study waste elimination, I 
estim ate the Nation’s losses from in ­
efficient distribution to approxim ate 
$8,000,000.000 annually.

The details of this truly appalling 
charge on our National resources and 
earning power could be elaborated al­
m ost indefinitely. To take a single 
item at random, the careless adminis­
tration of retail credits through over­
extensions, slipshod installm ent selling 
and the like, piles up an annual loss 
which has been reliably estim ated a*t 
not less than a billion dollars a year. 
There is no way of checking accurate­
ly. in dollars and cents, the losses in­
volved through inadequate sales opera­
tions—overselling poor m arkets and 
ignoring good ones; nor is it possible 
to  appraise or even to guess with rea­
sonable accuracy the losses involved 
in scores of other phases of our dis­
tributive processes.

I t is alleged, for example, th a t it 
costs too much to distribute commodi­
ties; that the margin between producer

and consum er is too great; but when 
we come to examine the actual profits 
of wholesalers and retailers, there is no 
sign of any widespread opulence. In 
fact, they are pretty  well at the bottom  
of the scale in term s of business in­
come with an average profit of 2.2 per 
cent, in 1925 as com pared with 5.9 for 
m anufacturers and 12.5 for bankers.

Time after time various earnest trade 
organizaions have made determined as­
saults upon some phase of the prob­
lem in their special field only to be 
overwhelmed by an entirely new de­
velopment in distributive machinery. 
Chain stores have expanded unbeliev­
ably and what is more im portant, they 
have gone beyond their original cash- 
and-carry principles, bringing them in ­
to closer competition with the so- 
called independents. Mail order houses 
no longer rely exclusively upon pon­
derous catalogues but are constructing 
retail outlets of their own in scores of 
cities. O ther new distribution factors 
have developed in abundance; house 
to house canvassing, co-operative 
wholesale buying, installm ent selling, 
hand to mouth buying and numerous 
other innovations.

W ith  our entire distributive system 
in such a state of flux it is doubly im­
portan t that every possible effort be 
made to gauge these transform ations 
and estim ate their effects upon the 
whole business system. In these days 
it is vital that every effort be made to 
eliminate each item of unnecessary 
sales expenditure. The fundamental 
philosophy of lowering prices so as to 
increase consumption, of minimum 
m argins of profits and mass turnover, 
which have been so conspicuous an 
item in the success of many of our in ­
dustrial undertakings, can be applied 
with equal effect to distribution. But 
such application is obviously impos­
sible unless our distributors match our 
producers in the scrutiny of details in 
cost and the complete efficiency of 
their respective processes.

To-day every prosperous m anufac­
turer knows accurately each item of his 
costs. But can we safely make the 
same statem ent of our distributors? It 
is certainly the exception ra ther than 
the rule for any establishm ent to have 
its sales costs accurately distributed 
by percentages as among its various 
commodities or among such items as 
warehousing, delivery, advertising, 
clerical hire, traveling salesmen, m ar­
ket analysis, etc.

Answering the query, “W hat are you 
doing about it?” which was recently 
subm itted to a large num ber of dis­
tressed firms, seventy-three per cent, 
of them reported that they were en­
deavoring to reduce production costs, 
but only twenty-nine per cent, indi­
cated any efforts to cut sales expenses. 
T hat grave discrepancy tells the tale 
of impending tragedy.

Am ong the 10,300 queries reaching 
the departm ent of commerce each day 
for business data, the trend of those 
dealing with domestic trade problems 
reveals the m ajor shortcom ing of the 
enquiring firms as “blind” m arketing— 
attem pting to sell in territories whose 
sales possibilities have not been care­
fully investigated. For example, a 
paint concern launches a widespread

To help make an 
occasional customer a 
steady one . . .  sell her 

MULLER products
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sales campaign in a certain state simply 
because it was listed as “prosperous 
territory,” ignoring the fact that 
eighty-five per cent, of its dwellings 
are made of brick and offer at best 
only a moderate potential demand.

Coupled with this is another inex­
cusably wasteful sales method, the 
danger of “going national”—of en­
deavoring to gratify the vanity of the 
firms’ executives (or perhaps of suc­
cumbing to the allurem ents of some 
high pressure advertising salesman) by 
“spreading the line all over the coun­
try." This is, of course, an excellent 
policy for a commodity with deserved­
ly nation-wide appeal, but not so profit­
able in the long run for thousands 
which are less favored.

Much good work in revealing the de­
fects of our distributive system  has 
been accomplished by the m arketing 
research activities of some 540 agencies 
recently catalogued by the departm ent 
of commerce, including periodicals, 
tiade journals, universities, banks, 
newspapers, advertising agencies, trade 
associations, and some fifty Govern­
mental bodies. But their best efforts, 
however thorough they may be, are 
utterly fruitless unless they are actual­
ly applied by m anufacturers and m er­
chants to their individual sales p rob­
lems. It is only through widespread 
publicity, through aroused conscience 
of trade associations, the fine service 
spirit of National publications, and 
particularly the determined pressure of 
militant consum ers throughout the 
land that this grave problem can be 
ultimately solved. Julius Klein,

D irector Bureau of Foreign and Do­
mestic Commerce.

W hy I Am Not Wealthy.
To avoid m isunderstanding of what 

here follows, we m ust know what is 
meant by the term  wealth. One dic­
tionary says it is large possessions of 
money, goods, lands, property, worldly 
estate. The wealthy person possesses 
a greater proportion of the aforesaid 
than the generality of people.

W hoever then desires to be wealthy 
aspires to a higher degree in possession 
of property than the average person. 
In various o ther respects people aspire 
to excel their fellow's. W hether this 
is an originally predom inant trait in 
human nature or w hether it is an over­
development we are not sure. Certain 
it is th at in the home, at school, among 
workers and, in fact, alm ost every­
where, efforts are constantly put forth 
to incite the child, the youth, the man, 
the woman, to try  to outdo others.

In  medical practice these days a 
stimulant is employed only as a last 
resort. But the stim ulant of the honor 
of excelling one’s schoolmates or as­
sociates seems to be used to the ex­
clusion of nearly every o ther incentive.

Now the person earnestly  engaged 
in amassing wealth may deny that he 
aims to be regarded as superior to 
those who are not wealthy. But the 
natural result of the possession of 
wealth is to cause one to realize that 
he possesses power which gives him 
,-n advantage over others. Then comes 
the test. W ill he use the advantages 
which wealth gives in ways to benefit 
his fellow men or will he use them  to 
oppress, defraud and harm them?

It is an error to think that wealth 
and riches are interchangeable terms. 
They may be in a limited sense, but 
wealth is really insignificant compared 
with riches.

A child, a youth, may be richer than 
he ever will be in later years, even after 
the accumulation of great wealth. The 
riches of a child consist in inherent 
capabilities, in undeveloped bodily and 
mental and spiritual power. The la t­
ter is sometimes term ed personal m ag­
netism. Then we may say there are 
outward riches, such as opportunities, 
surroundings and helpful environm ents.

The wealthy man may have per­
m anently depleted these inherent rich­
es. H e has exchanged them in their 
fullest development for mere w'ealth. 
He has neglected or spurned the riches 
of honor, truth, friendship, respect, 
poor because he can never obtain them. 
The opportunities are gone forever.

W hen accumulated or inherited 
wealth vanishes these true riches, once 
secured, remain. They cannot be 
stolen; they cannot be lost through 
unwise or unfortunate business ven­
tures, nor by political or physical 
calamities.

W ealth, like other commodities, 
m ust be paid for. Men often pay too 
much for wealth. Besides those en­
during riches just mentioned, men give 
valuable time, labor, thought, hard 
earned experience. Yes, and m en give 
everything of real value to obtain 
w'ealth and never accomplish their pur­
pose. Life was a game of chance and 
they wagered all and got nothing of 
value.

Now, I have not told why I am not 
wealthy and can only add a hint. Some 
other person m ight better explain the 
m atter.

In  early years the great aim wras to 
obtain an education. W ith  only a few 
weeks’ attendance at high school and 
no possibility of a college course, I 
have not yet completed my education, 
and the desire for wealth has never 
deeply impressed me. “Not crafty or 
speculative,” wrote the phrenologist in 
my head chart more than forty-seven 
years ago, and twenty-five years’ ex­
perience in keeping store has not m an­
ufactured those propensities for me.

Still, I believe I could use wealth 
wisely if I had it. Good habits are 
hard to overcome. For instance, dili­
gence, economy, self-denial, caution in 
investm ents. E. E. W hitney.

Weather Has Not Checked Felts.
R eports from millienry m anufactur­

ers indicated that while the warm 
weather has brought an increase in the 
call for larger hats in the higher-priced 
lines, there has been no falling off, in 
the popular-price lines, in the demand 
for close-fitting felts. These models 
have sold well lately in the better m er­
chandise, but m ostly in white for 
sports and country wear. The call for 
the lower and medium-price felts has 
embraced white and num erous pastel 
shades. Some surprise is expressed 
that larger hats in these price ranges 
have not picked up more than they 
have, due to the g reater comfort they 
give the w’earer on hot days because 
they do not set sp closely around the 
head.

Licensed Grocers Sold 40,000,000  
Pounds of Nucoa in 1927.

Nucoa Sales for 1928 Increasing 56 Percent 
It Pays To Own a Federal Margarine License

Every grocer who renews his federal margarine license is getting set 
for increased Nucoa profits in 1928.
Any grocer who postpones taking out a license until fall is losing a bet. 
Nucoa summer business is a sweet-profit-maker. Besides Nucoa’s in­
herent purity and delicious flavor, which is preserved through all times 
of the year, frequent deliveries from the 250 Best Foods distributing 
organizations keep the grocer’s stock continually fresh.
Nucoa stands first with progressive merchants because it is the largest 
selling brand in the country and its leadership is undisputed.

The Best foods
NEW YORK CHICAGO SAN FRANCISCO

Home Office*: 297 Fourth Avenue, New York City

W o r d e n  (G r o c e r  C o m p a n y

The Prompt Shippers

Sell Your Customers

QUAKER
Pork and Beans

They Give Satisfaction

W o r d e n  (G r o c e r  C o m p a n y
Wholesalers for Fifty'nine Years 

OTTAWA at WESTON GRAND RAPID6
THE MICHIGAN TRUST COMPANY. Receiver
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FINANCIAL
Midsummer Automobile Sales Better 

Than Expected.
Detroit, July 10— M idsum m er de­

mand for cars continues to be consider­
ably ahead of the expectations of m an­
ufacturers and dealers, considering the 
fact that many new models are to be 
announced before the real fall cam ­
paign is opened. New models certain­
ly mean increased sales.

Present indications are that m anu­
facturers will get them  on the m arket 
at the earliest possible moment, and 
several announcem ents are expected to 
be made in the near future.

Cars are more sturdy, better equip­
ped and better to look at than ever be­
fore, while the price trend continues 
downward. I t hardly seems possible 
that prices can be much further re­
duced and maintain the present stand­
ard of quality and equipment.

Last week’s announcement of some­
thing new and improved came from 
the Studebaker Corporation and Dodge 
Brothers, Inc. The form er announces 
four new lines, while Dodge Brothers 
has a new sport roadster in the Victory 
Six line.

The Chrysler-built Plym outh models 
were given their first public showing 
last Saturday. The new models are 
built in six body styles: coupe, two and 
four door sedan, de lux coupe, road­
ster and phaeton. In the higher price 
field the Chrysler Corporation an ­
nounced its new “65” and “75” series 
of fifteen new models.

At the Society of Automotive Engi- 
ners forty new autom otive standards 
were proposed, including eighteen bal­
loon tire and rim sizes, to greatly re­
duce the existing number.

The engineers also condemned as 
antiquated and unreasonable the de­
mands of various states for the in­
stallation of two separate brake mech­
anisms on automobiles, despite the 
presence of four-wheel brakes. I t  was 
this requirem ent that delayed ford in 
the  mass production of his new Model 
A car.

Increasing production and sales by 
Chevrolet and ford companies were 
responsible for an output of nearly 
half a million cars in May, and a cor­
responding num ber in June, the high­
est outputs since April, 1926.

General M otors sales of cars and 
trucks in June will set a new record^ 
for that month, and bring total sales 
for the second quarter to more than
585.000 units.

Nash M otors have approxim ately
25.000 orders on hand for the new 
cars, announced a week or two ago, 
with the three W isconsin plants being 
pushed to capacity production. Sales 
of Chrysler cars for the first half will 
exceed the total output of 1925, with 
an estim ated production this year of
250.000 cars.

Emergency Financing By Municipali­
ties Defended.

Issuance of revenue bonds as a 
m eans of em ergency financing under 
municipal sponsorship has come to be 
generally accepted as the proper prac­
tice to be adopted.

Because there are important differ­

ences between municipal obligations 
and so-called revenue bonds it is well 
for the investor interested in these 
securities to understand some of the 
essential characteristics of bonds is­
sued by public bodies.

A revenue bond is defined in a book­
let on the subject issued by Stranahan, 
H arris & Oatis as “a bond w’hich, al­
though issued by and in the name of 
a municipality, is not an obligation of 
such a municipality, lies wholly w ith­
out the debt lim itation of such city and 
is restricted by its term s to paj'm ent 
solely from the earnings or revenues 
derived from the operation of the 
utility.”

O bligations issued to  finance con­
struction of toll bridges m ay be cited 
as a common example of revenue 
bonds. H igh construction costs and 
a large percentage of foreign travelers 
across toll bridges are factors that sug­
gest the advisability of issuing direct 
obligations that do not impose on local 
taxpayers an unfair cost.

“ For these reasons," says the 
pamphlet referred to, “a revenue bond 
issued by a local municipality, to be 
payable out of proceeds of the busi­
ness, presents one of the highest types 
of instances which might of necessity 
require the issuance of revenue bonds, 
ron-operative against debt lim itations 
and wholly favoring the rights and 
protecting the privileges of the tax­
payers.

“Unquestionably revenue bonds can 
be issued only for revenue-producing 
enterprises, and the favor shown such 
securities by investors should not be 
unduly regarded by offerings of issues 
primarily sponsoring municipally oper­
ated properties in competition with 
private ownership or for dubious en­
terprises the necessities for w’hich are 
not apparent.”

The right of a city to issue revenue 
bonds in an em ergency is defended as 
often vital and economical.

“ Debt lim itations should not neces­
sarily be avoided.” says the  firm, “and 
it m ight well be argued that invest­
m ent bankers should not seek means or 
m easures to assist a municipality in the 
avoidance of such debt limitations.

“ However, an em ergency may exist, 
for example, in connection with the 
city’s water supply, where the neces­
sity for the acquisition of the water 
plant or for discovering new sources of 
supply are vital to the health of the 
city’s inhabitants. In a case of this 
kind, where, as a business proposition, 
the self-sustaining quality of the utility 
is beyond question, the city m ight rea­
sonably employ this type of security 
for its financing, and investors m ight 
logically be urged to consider the high 
investm ent qualities of a quasi-munici­
pal obligation of this nature.”

W illiam Russell W hite.
[Copyrighted, 1928.]

Kent State Bank
“The’Home for Savings”

W ith Capital and Surplus of Two Million 
Dollars and resources exceeding Twenty-Three 
Million Dollars, invites your banking business in 
any of its departments, assuring you of Safety  
as well as courteous treatment.

Banking by Mail Made Easy.

Only W hen Helpful
THE “GRAND RAPIDS SAVINGS 
BANK” feels it is “SERVING” only 
when the things it does for its customers 
are helpful to them in their financial 
affairs-business or personal.

Rendering banking service along broad 
and constructive lines for 56 years has 
established this institution in the confi­
dence and esteem of business houses and 
individuals throughout all Grand Rapids.

GRAND RAPIDS SAVINGS RANK
•'The Hank Where You Feel J i t  Home“

“Th* Bank on th* 
Square”

G R A N D  R A P I D S  
N A T I O N A L  B A N K

Established 1860— Incorpora ted  1865 

NINE COM M UNITY BR A NC HES

GRAND RAPIDS NATIONAL COMPANY 
Investment Securities

Affiliated w ith G ran d  R apids N ational Bank

W hen you don’t know how' to do a 
thing, don’t do it: ask.

Real success is what a man is and 
not what he has.

T he family with a garden is a happy 
family.

Jump in—or drop out,

Fenton D avis fc Boyle
Investment Bankers

Chicago GRAND RAPIDS Detroit
F irst N ational Grand Rapids N ational Bank Building 2066 Buhl
Bank Building Phona 4212 Building
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No Cheap Funds For Business This
Fall.

If this week’s sharp upturn in brok­
ers’ loans indicates a resum ption in 
speculation the chance for dow nright 
easy money in business 'this fall is 
small.

It turns out that in advancing $147,- 
812,000 this week brokers’ loans have 
recovered 37 per cent, of the $403,- 
000,000 decline in the three preceding 
weeks. A part of this upswing doubt­
less represents the usual expansion of 
the mid-year period. Responsibility for 
the reversal in the trend of loans can­
not be laid entirely to this seasonal in­
fluence, however, for the character of 
the m arket itself has changed in the 
last week.

Those who follow the money posi­
tion closely in W all Street were dis­
appointed to find that so large an in­
crease in brokers’ loans had occurred 
with the recent im provem ent in the 
market. Nobody contends that the 
country’s reservoir of credit has been 
exhausted or anywhere nearly so. The 
difficulty connected with a resum ption 
of the rise in loans lies elsewhere than 
in the possibility of an exhaustion in 
the credit supply. I t  lies ra ther in the 
bearing on the price of credit at this 
particular season of the year.

If the thorough liquidation in loans 
that was under way for three weeks 
had continued until it had induced a 
substantial reduction in the total vol­
ume of reserve credit, and until it had 
enabled m ember banks to  pay off a 
good portion of their debts at the  re ­
gional institutions, a strong position 
would have been presented to  industry.

Through such adjustm ents as were 
under way it seemed that industry 
m ight expect the aid of the Reserve 
banks in getting  at least reasonable 
money this fall. Certainly the Federal 
Reserve system was created to aid 
business and it is with the approach of 
autum n that the season’s heaviest de­
mands for business funds arise. T h at 
the Reserve banks m ight turn their 
attention to these needs was at least a 
hope so long as the relaxation in stock 
speculation was accompanied by de­
clining loans.

W hat price business will be com­
pelled to pay for its funds in the early 
autum n now depends more than ever 
upon the perform ance of the stock 
market. If speculation is resum ed and 
a new expansion ir. brokers’ loans be­
gins the Reserve officials will have no 
alternative. T hey  are too definitely 
comm itted on the evils of the 1928 
abnormal grow th in credit for them  to 
make it easy for the m arket to get 
more funds.

Much as the Reserve system  would 
like to provide cheap money for the 
use of business late this sum m er and 
early autum n it will be forced to charge 
industry dearly for funds unless 'the 
m arket is willing to give up a portion 
of what it now controls.

Paul W illard G arrett.
[Copyrighted, 1928.]

Brighter Outlook For Rubber Stocks.
A great m any investors have been 

confronted with substantial losses in 
tire and rubber stocks this year, and 
many probably have wondered w hether
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it is wise to continue to hold securi­
ties of this industry.

A surprisingly large num ber of 
am ateur investors purchased stocks of 
this class around the high levels pre­
vailing early in the year, according to 
investm ent bankers. In  the light of 
subsequent events it is plain that was 
the time to have sold—that is, a t the 
first hint Great Britain m ight abandon

National Pecan Groves Co., Detroit. 
Flanders & Co., Muskegon. 
C olborn-Fulton Lum ber Co., Charlotte 
W est Side Plum bing & H eating Co., 

Grand Rapids.
Four W ay Universal Antenna Co., 

Grand Rapids.
Folwell-Ahlskog Co., Detroit.

A lowbrow is a person who won’t 
stand being bored.

A pat on the back sends many a man 
forward.

W i l l e t t - C h u l s k i  & Co. 4
INVESTM ENT BANK ERS ?

Listed and Unlisted Securities. |
933-934 Michigan T rust Bldg. A 

GRAND RAPIDS, M IC H IG A N -^

the scheme to restrict output of crude 
rubber.

A pparently the worst has passed, 
however, and m arket observers are in­
clined to believe a recovery may be 
expected in the last half of the year. A 
repetition of heavy inventory losses is 
not regarded as likely, at least, and 
this factor proved the greatest handi­
cap in operations in the first six 
months.

In  com m enting on the outlook for 
rubber securities, H. A. Grant, of O r­
ton, K ent & Co., insists this is not the 
time to be bearish on rubber issues.

H e explains the decline in stocks as 
a reflection of heavy inventory losses 
that m ust be taken by m anufacturers 
of rubber goods in the first half of the 
year as a result of the drastic price 
drop in crude rubber that followed 
B ritain’s abandonm ent of the restric­
tion scheme, effective Novem ber 1. 
Moreover, a general downw ard revision 
of about 15 per cent, in m anufactured 
products has been put into effect. As 
a result, income statem ents for the 
first six m onths are likely to prove dis­
appointing in m ost cases, he believes.

T he collapse of the Stevenson 
scheme is regarded by Mr. G rant as 
another bit of evidence of the futility 
of artificial price regulators. The 
D utch planters, he points out, are the 
ones who reaped the greatest benefit, 
for they profited by high prices and 
suffered none of the inconveniences of 
limited production.

“Prospects for the second half of 
1928 are decidedly brigh ter,” says Mr. 
Grant.

Investment Securities

E. H. Rollins &  Sons
Founded 1876

Dime Bank Building, Detroit 
Michigan Trust Building, Grand Rapids

Boston New York Chicago
Denver San Francisco Los Angeles

“ From  a m anufacturing standpoint, 
the most desirable condition is to have 
rubber stabilized at low prices with a 
tendency to firm. U nder such condi* 
tions m anufacturers do not have to 
w orry over possible inventory losses 
and can figure costs with reasonable 
certainty. I t  seems such a condition 
exists now.”

A banner year may be expected in 
1929, he believes, as a result of the re ­
turn to price stability and a great in­
crease in the num ber of automobiles 
for which tires will be demanded. An­
other factor that should contribute to 
earnings, he thinks, is increased diver­
sification in manufacture.

W illiam  Russell W hite.
[Copyrighted, 1928.]

Corporations Wound Up. E 
The following M ichigan corpora­

tions have recently filed notices of dis­
solution with the Secretary of State:
Sailing H anson Co., Grayling. 
Larrabee A uto Sales Co., Inc., Jackson 
W ilson Lum ber Co., Detroit.
Inland W arehouse Corporation, D etroit 
Oil H eat Service Co., Detroit. 
M erchants Textile Syndicate, Bay City 
W on-Glow L ight Corporation, Jackson 
Universal A thletic Co., Detroit. 
Petoskey Review Publishing Co., 

Petoskey.

MONEY AT INTEREST
Money will double in the following number of years if the interest is 
allowed to accumulate:

M oney a t 3V z%  takes 21 years to  doub le  
M oney a t 4  %  takes 18 years to  doub le
M oney a t 5 %  takes 15 years to  doub le
M oney a t 5 % %  takes 13 years to  doub le  

Are you interested—send for booklet.

SUN LIFE ASSURANCE COMPANY
Assets over $400,000,000

JOHN E. GODFREY
805 Grand Rapids Savings Building 18 years w ith  the Sun Life

Lewis-D ewes & Co., Inc.
I N V E S T M E N T  S E C U R I T I E S

Chicago, Illinois 

Representatives “ *■

GEORGE C. SHELBY • HARRY T. WIDDICOMBE
Phone 6 8 83 3 G R A N D  RA PID S. M ICHIGAN 930 M ichigan T ru st Bldg
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MUTUAL FIRE INSURANCE
Hazards W e Face in Our Own Home.

Every time I see some one purchase 
a short term  accident policy to cover 
a railroad journey I smile. He needs 
insurance protection more while right 
in his own home than he does on a 
railway, for more accidentss occur in 
residences than on trains. From  the 
moment he enters one depot until the 
time he leaves another, he is protected 
by steam railroad employes who guard 
him against sneak thieves, fire, insan­
itary conditions, food poisoning, the 
possibility of tripping over baggage in 
the Pullman cars and collisions. Mil­
lions of dollars are spent by the lines 
to safeguard their passengers. Every 
possible safety device, appliance and 
m ethod known to insure safety for 
both passengers and crew have been 
adopted.

As you enter your own home you 
unconsciously face a hundred hazards. 
There is no paid, trained, alert arm y 
of safety engineers, inspectors and em­
ployees in the average dwelling. W hen 
the tired business man gets home he is 
too weary to be concerned over the 
possible perils in the one place which 
he has always regarded as a haven 
of peace, safety and refuge.

T he old fashioned expression “safe 
at home" is inded a fallacy. Statistics 
on the num ber of accidents that take 
place in industry, on the streets and 
highways, and in other public places, 
prove that this feeling of security is an 
illusion. T here are alm ost as many 
fatal accidents in residences as in in­
dustry or on the streets. If you are 
a careful worker you are com parative­
ly safe in any m odern factory, work­
shop or industrial establishm ent that 
has an organized safety program . If 
you are a cautious automobile driver, 
you are not likely to get into a crash. 
Many a man who has w'orked in a 
hazardous occupation or who has driv­
en a taxicab or delivery truck safely 
for years has been killed or seriously 
hurt in his own home.

General Pershing came through the 
world’s war unharmed, but his family 
lost their lives in their own home. A 
dare devil who went over Horseshoe 
Falls in a barrel died as a result of 
slipping on an orange peel.

T h e  same causes of accidents that 
are responsible for so m any fatalities 
in industry and on the streets are to  be 
blamed for the casualties at home; 
carelessness, thoughtlessness, reckless­
ness and ignorance.

At least 50,000 men, women and 
children are injured by falls annually. 
The shaky stepladder, the favorite 
rocking chair, the wobbly straight chair 
are stepping stones to death and to 
the hospital. Every family ought to 
have a real, honest-to-goodness sub­
stantial stepladder. If  you w ant to 
flirt with an accident, just use some 
substitute to  hang pictures, get som e­
thing off the top shelf or change the 
curtains. T housands of people tumble 
off bureaus, boxes and o ther articles. 
Countless thousand fall from porches, 
platform s, roofs, poles, trees and out 
of windows.

Bathe regularly, of course, but w'atch

your step when in the bathtub. Use 
a soap that floats or place the bar 
som ewhere else than in the tub, if 
you want to  avoid slipping.

In  w inter watch your porch steps 
and sidewalks.

You had better sprinkle either salt, 
sawdust, dirt or ashes around if you 
desire to live a little longer.

Polished floors may be fashionable, 
but they are dangerous. Rugs are sani­
tary, but beware lest you trip  over 
one of them.

Give your tots all the toys you can 
afford and they need, but teach the 
youngsters to put them  away after 
playing with them. M any a person 
has tripped over m arbles, tops, trains, 
books, blocks and animals belonging 
to  boys and girls.

Netx to  falls, burns and scalds fig­
ure in accidents a t home. H undreds 
of men—and some women, too—wrho 
smoked cigarettes, cigars or pipes in 
bed, have awakened in another, possi­
bly ho tte r world. O nly recently a 
Boston woman, 69 years old, fell asleep 
while smoking her pet pipe. She is 
still in the city hospital. Too many 
m others have placed kettles with li­
quids in them so close to the edge 
of the stove that children have been 
able to investigate the contents with 
serious results. Youngsters also like 
to play around tubs or boilers with 
water. Sometimes the child is drow n­
ed or scalded to death. More than 
one m other has started downstairs 
with a baby in one hand and a pail 
of hot water in the other but failed 
to reach the bottom  successfully.

Asphyxiation and suffocation come 
third on the list of home accidents. 
Thousands of folk are overcome every 
year by unburned illum inating gas and 
carbon monoxide, from im proper com­
bustion of illum inating gas and other 
fuel. Parent, warn your little ones 
against toying with the gas apparatus.

Poisons that are supposed to  relieve 
pain and suffering take a terrible toll. 
They are fourth on the list. Almost 
every household has an assortm ent of 
poisons, ranging from iodine to  bi­
chloride of mercury. These should be 
kept locked up! A separate medicine 
chest is urged. T oo often these poisons 
are kept in the same cabinet w'ith cas­
to r oil and cough syrup. This indis­
crim inate storing of harm less and dead­
ly reniedies is courting disaster. W hile 
bottles containing poisons usually are 
so marked, hundreds of people every 
year seize the w rong container, in the 
dark or in a hurry. Know' the antidote 
to  every poison! You m ay save your 
own life or that of somebody else some 
day. If you have bottles that are not 
properly labeled, throw  them away. 
Some people wisely stick pins in poison 
bottles so they can be identified in the 
dark.

Fifth on the list of chief home ac­
cidents comes playing with firearms 
or sharp instrum ents. T housands and 
thousands of w arnings have been is­
sued about the use of firearms, but the 
“ I didn’t know it was loaded” fool 
continues to  present the same old 
excuse every week in the year. Chil­
dren should never be allow-ed to  toy 
w ith guns and pistols. Consider every 
firearm loaded until proved otherw ise.

OUR FIRE INSURANCE 
POLICIES ARE CONCURRENT

with any standard stock policies that 
you are buying

The Net Cost is 30% L ess
Michigan Bankers nnd Merchants Mutual Fire Insurance Co. 

of Fremont, Michigan

W I L L I A M  N. S ENF,  S E C R E T A R Y - T R E A S U R E R

Class Mutual Insurance Agency
C. N. BRISTO L H. G. BUNDY A. T . M ON SO N

“ The Agency of Personal Service ”
IN SPEC TO R S, AUDITORS, STA TE A G E N T S

Representing The Hardware and Implement Mutuals— 
The Finnish Mutual -T h e  Central Manufacturers’ 
Mutual and Associate Companies.

G raded dividends o t 20  to  50%  on  all policies accord­
ing to  the class o f business at risk.

FIRE - AUTOMOBILE - PLATE GLASS

308-10 Murray Building Grand Rapida, M ich.

Affiliated with
The M ichigan

R etail D ry Goods A ssociation
An Association of Leading Merchants in the State

THE GRAND RAPIDS MERCHANTS M UTUAL  
FIRE INSURANCE COMPANY

320 Houseman Bldg. Grand Rapids, Mich.

F I NNI S H M U T U A L  F I R E  
I N S U R A N C E  C O M P A N Y

Calumet, Michigan
Organized for Mutual Benefit

Insures Select Mercantile, Church, School and Dwelling Risks 
Issues Michigan Standard Policy  

Charges Michigan Standard Rates

Saved Members 40 to 68% for 33 Years
N o Membership Fee Charged

For Further Information Address
FINNISH MUTUAL FIRE INSURANCE CO.

C a l u m e t , M i c h i g a n
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Be sure that all sharp instrum ents are 
placed where children cannot reach 
them. H undreds of children who play 
cowboy, Indian or robber, brandishing 
weapons, inflict serious injuries on 
themselves or others. A nother wise 
precaution is to keep m atches out of 
reach of children.

Splinters and electrical and m echan­
ical equipment cause untold misery. 
Protruding nails, which should be 
turned down, are responsible for many 
cases of blood poisoning. T ins and 
broken bottles should be put some 
place other than  in th e ' back yard or 
cellar. Cuts, scratches and bruises, 
if neglected,, cause infections, which 
sometimes result in blood poisoning 
or lockjaw.

Home dry cleaning presents its own 
perils. Even the family garage is not 
safe. Carbon monoxide, that odorless, 
colorless, deadly gas. causes hundreds 
of deaths every year. Always leave 
the windows and doors open when in 
a private garage. And don’t smoke 
near explositives. H eated flat-irons 
and bricks do not make good bedfel­
lows. They often set the bed ablaze.

There is no great joy in taking the 
children shopping in crowded stores, 
on street cars or in dragging babies 
to the movies. But never leave them 
alone in the house. Get somebody to 
stay with them, somebody who actual­
ly will look after their welfare. M any 
a m other has left her child alone and. 
on returning from even a brief trip 
around the corner, has found the 
precious one scalded, overcome by 
escaping gas or the victim of some 
other accident. Fires often break break 
out in houses when children are left.

Remember, children imitate their 
parents. They see daddy strike a 
m atch to light his H avana and they 
want to do likewise. T hey watch big 
brother sharpen his pencil and they 
try to use a knife. T hey watch their 
uncle clean his gun and they w ant to 
play with firearms.

Just as every up-to-date factory, 
work shop and industrial establishm ent 
has a safety director, so should every 
home. Both parents and children 
should co-operate in seeing that dan­
gerous things are kept in their proper 
places. Children can be taught to look 
after themselves and the welfare of 
others. T he training being given to ­
day by com m unity safety councils, the 
Red Cross,, Boy Scouts, Girl Scouts, 
Y. M. C. A. and other organizations 
is of great value.

Boys and girls save hundreds of 
lives every year. M any a 16 year old 
can put his parents to  sham e in this 
respect. A small boy can w arn his 
m other against leaving the scalding 
coffee where baby can overturn it. 
A little girl can caution father against, 
throwing discarded m atches into the 
waste basket. Every day the newspa­
pers tell of youngsters who have tele­
phoned for the police, the fire appa­
ratus, the neighbors, on finding the 
house on fire, a parent overcome by 
escaping gas or similar accident. Chil­
dren have dragged their parents to 
safety.

H undreds of public, private and pa­
rochial schools throughout the coun­
try co-operate with the National Safety

Council in teaching boys and girls how 
to prevent accidents. In  num erous 
communities there are school patrols 
composed of older children who escort 
the sm aller students across the streets 
and to their homes. Safety playlets 
are being presented in schools. All 
are helping to conserve lives, limbs 
and property. Health and safety m ust 
not be neglected in any educational 
institution. Fife is complex enough 
w ithout physical handicaps. And death 
is so perm anent! A. A. M owbray.

Something Wrong.
“Som ething W rong’’ was the title of 

a poem printed on the front cover of 
the T radesm an way back in November, 
1914 or 1915.

Som ething wrong may be found al­
most anywhere we may look, but little 
good comes from seeking faults, m is­
takes, imperfections, unless we propose 
to correct those wrongs or point out 
remedies.

It m ight be said that the proof read­
er fulfills a mission in seeking for 
e rrors to be corrected, but that idea 
is a reversal of fact. He examines the 
proofs to see if everything is correct. 
H e is looking for perfection, not 
faults.

The mission of the M ichigan T rades­
man is not alone to give information 
as to m arkets, trade conditions, finan­
cial m atters and unwise, inefficient 
m ethods of merchandising. Its higher 
'objective is to advocate the most hon­
orable standards in business; to stress 
the greater importance of spiritual 
goods which m ay be accumulated w ith­
out detrim ent to any essential com­
mercial enterprise and w ithout deplet­
ing the stock of any other person. It 
aims to help its readers to attain that 
high level in the conduct of business 
which raises it above the selfish, sordid 
strife for personal gain.

T here is som ething w rong with the 
man or woman who habitually reads 
the T radesm an and is not touched by 
its frequent presentation of high ideals 
and sentim ents.

T here  is som ething w rong with the 
m erchant who uses this paper to ad­
vance his business interests and never 
passes it on to his family or friends 
for enjoym ent and benefit.

There is som ething w rong with the 
m erchant who is pitted against the 
buying public and never seeks to bene­
fit his custom ers as well as himself in 
all transactions.

There is som ething wrong with the 
business man who reaps rew ard from 
present advantageous conditions, facili­
ties and improved m ethods who does 
not feel a deep obligation to those who 
have striven earnestly to  secure and 
m aintain these public benefits.

E. E. W hitney.

A ren’t you glad you didn’t answer 
all the knocks of “opportunity?”

T here are no dividends in alibis.

J. CLAUDE YO UDAN
ATTORNEY AND COUNSELOR

Special a t te n tio n  g iven  c re d ito rs  p roceed ­
ings, com positions, rece iv ersh ip s , b a n k ­
ru p tc y  a n d  co rp o ra te  m a tte rs .

B u sin ess  A ddress:
433 K elsey Office Building, 

GRXND RAPIDS, MICHIGAN

N O T I C E
Notice is hereby given tha t a certain trust 

chattel M ortgage given by A. J. Calbeck, of 
Caro, Michigan, to Ed. C. C ram er as T rustee 
for all creditors is in default on account of non­
paym ent. Said M ortgage covers stock of 
shoes, findings, fixtures, ladies lingerie and 
novelty goods a t an appraised value of 
$4,1 57.81 and will be offered for sale a t public 
auction on July  18th at one o clock in the 
afternoon.

Location 200 N. S tate Street, Caro, 
Michigan.

ED. C. CRAMER, Trustee and Mortgagee

The Toledo Plate & Window Glass Company
G lass an d  M etal S tore F ron ts

GRAND RAPIDS MICHIGAN

STRBNGTH  ECONOMY

THE MILL MUTUALS
Lansing AGENCY Michigan

Representing the

MICHIGAN MILLERS MUTUAL 
FIRE INSURANCE COMPANY

(MICHIGANS LARGEST MUTUAL)
A N D  ASSOCIATED COMPANIES

CotnMned A n e ti of Group 

$ 4 5 * 2 6 7 * 8 0 8 .2 4

20% to 40% Savings Made Since Organization

FIRE INSURANCE—ALL BRANCHES
Tornado—Automobile—Plate Glass
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Irreligion the Danger of the Hour.
Grandville. July 10— It has been esti­

mated that 25.000 churches stand idle 
in the United States, and th at the word 
“ For R ent” m ight with propriety be 
nailed on them. W hy is this?

T here  has been considerable discus­
sion of late as to the social condition 
cf the modern Americans. Are we on 
the down grade m orally or is th is new’ 
revelation of church desertion a mere 
scare to frighten timid people?

The question of what is w rong with 
the church has been frequently asked, 
with no satisfactory answer being 
given. W e know there is som ething 
out of joint in school conditions, yet 
we are assured that the destroying of 
rural schools has been for the best and 
that such is the result of m odern 
progress.

Can it be that the delivering up of 
thousands of churches throughout the 
country to oblivion is for the best? 
Spiritually we as a people are not up 
to  old time requirem ents. A ttendance 
at church was for a long time regard­
ed as a duty which to disregard was to 
write one down a heathen.

Modern discoveries have put a 
dam per on church attendance. There 
are too many other frills to be looked 
after and the church is fast losing its 
hold on the hearts of the people.

The State of Ohio alone comes in 
for the closing of nearly 1,000 church­
es. Can it be that Ohio is the better 
for the experience? There is a chance 
for considerable doubt on the question. 
W e m ight ask what has come to take 
the place of the m oribund church.

Interurban railways have been go­
ing out, superseded by bus lines all 
over the country. Steam rail passen­
ger traffic has lost much business, 
many tracks being taken up, leaving 
the passenger trade to the bus lines.

The fact that there is a spirit in man, 
however, forbids the closing of those 
spiritual centers known as churches 
without any attem pt to replace them  
with som ething higher and better if 
such can be found.

Doubtless the one word automobile 
fully accounts for the despoliation of 
the American church system. O ur 
people have become reckless seekers 
after pleasure and refuse to confine 
themselves, even for a portion of one 
day each week within the walls of a 
church building.

W hat, then, is to be the outcome to 
church abrogation? Are we as a peo­
ple losing our spirituality so rapidly as 
to fling all worship of a supreme being 
to the winds and seek solace in world­
ly affairs to the exclusion of every 
cither consideration?

If this be true, is not the Nation 
treading the downw ard path which will 
eventually lead to destruction? Church- 
anitv and Christianity may not be in 
strict conformity, and yet to cast off 
all church ties in order to go pleasur­
ing on Sunday seenrs going a  bit too 
far.

About 600 churches in one state 
stand wholly forsaken. As the years 
go by this num ber will increase until 
a m ajority of church buildings are 
given over to bat and rat, while father, 
m other and children seek worldly 
pleasure in the woods and country.

Such conditions bid fair to close the 
last church and give the people over 
to mere physical enjoym ent with all 
spiritual responsibilities left out. Pos­
sibly, to a lim ited extent, this out of 
doors method of enjoym ent m ight not 
be bad, but to ostracise religion to the 
extent of complete extirpation of our 
churches seems not quite the proper 
thing.

H ave the American people become 
m aterialists in a sense that the worship 
of a divine being has no power to  hold 
them in line for those spiritual thoughts 
and delights which have been the up­
building of a faith which links the soul 
to the skies?

W hatever the results of this falling 
off of religious worship, there is sure

to be a lowering of th a t full fledged 
m anhood and wom anhood which char­
acterized the fathers and m others, 
founders of the Republic.

R ight thinking men and women of 
to-day note with alarm  the  trend of 
the public away from the churches and 
a following of false gods into the wil­
derness of m an-m ade frivolities. Even 
the non-church goer will in no wise 
rejoice a t the closing of the churches.

N ext to the free schools of our land 
the churches have been a m ark of 
progress which teaches that life is real, 
life is earnest, and the grave is not its 
goal. T o  wipe out those churches 
m eans an appeal to  the grosser natures 
of our hum anity, a relapse we may say 
into heathen custom s that bodes ill 
for the whole community.

I call to mind one country church 
edifice built by the untiring  energy of 
an early m issionary am ong the pines. 
Much labor and money was spent on 
this church and the country for miles 
around attended divine worship here 
for a score of years.

As new ideas dawned and autos and 
radio entered, there came a falling off 
of interest in church attendance. W hat 
was once considered a valuable place 
for the expression of religious faith 
fell into disuse and to-day no regular 
services are held there, although the 
church building still stands, a m ark of 
earlv day religious faith.

T he churches are going out; this 
fact cannot be denied, and we are en­
tering upon a new era of non-going 
church people, who worship m aterial 
things in place of the Great I Am of 
earlier days.

A nation which forgets its God and 
spends all its leisure in doubtful 
am usem ents may not be expected to 
prosper. I t  is the earnest hope of all 
good citizens that this anti-religious 
crusade may come to an end and that 
the now deserted places of worship 
may again come into their own.

_____ ^ Old Tim er.

Political Campaigns Not A s of Old.
Grandville, July 10—Now that the 

candidates are nom inated the campaign 
will soon be on in full force, yet it is 
not likely to hold a candle to those 
long-ago presidential blowouts which 
wrenched the country from center to 
circumference.

W e are a different people to-day 
than we were in the days of Lincoln. 
An old ditty  ran:
F ling  o u t you r b road  b a n n er a g a in s t  the  

b lue sky,
W ith  L incoln and  H am lin  w e’ll conquer 

o r  die.
T he new party of Lincoln did con­

quer a t the election, the result being 
the outbreak of civil war. “H ow  is 
Douglas now?” asked the Republican 
boy of his Democratic neighbor when 
the election became known. “Oh say, 
you got your man, but how is the 
Union now?” flung back the Dem ocrat 
boy.

Even the lads took part in that cam ­
paign in which Douglas was referred 
to as being “short and thick, a regu­
lar plug.” Douglas was, however, a 
good sport and held Lincoln’s hat at 
the inaugural. A fter th at the m an re­
ferred to  as a “reg’lar plug,” stood by 
the Union and led the wrar D em ocrats 
to stand shoulder to shoulder with the 
Republicans for the preservation of the 
Union.

M arching clubs were known to go a 
score of miles to  be in at a m ass m eet­
ing and pole raising in the country. 
Campaigns then were a continual 
Fourth  of July celebration all through 
the sum m er and fall.

In late years the American people 
do not take them selves so seriously. 
One Republican boy painted the length 
of his father’s new barn with the 
words, “H urrah  for Old Abe.” The 
m arker used was charcoal and those 
black letters rem ained for years, visible 
through two coats of gain t which had 
been applied to  obliterate them.

Even after the Lincoln era cam-

Machinery like new
at HALF PRICE

Not rebuilt or out of date but real production 
tools ready to run. All motor driven.

16 in. H erm ance 4 side inside m oulder w ith ex tra  set of Shim er 
heads. Flex, feed rolls.

24 in. P orte r jo in ter round head  and  w ith Billstrom  feed. 
D auber-Bell double m iter saw— 3 m otors attached .
No. 64 H all & Brown 14 in. com b, cut and  rip  saw.
6 ft. D odds swing saw.
2 spindle ball bearing A dvance shaper.
42 in. A m er. ban d  saw  46  in. x 50 in. tilting table.
14 ft. Schim m el-Reid sim plex hand  block sander.
5 ,000  lb. S teubing double lift truck.
G rinding m achinery. M otors from  Y l H P  to  35 H P .
A lso 3 com plete D ictaphone outfits.
W ill sell cheap to  save m oving expense.

POWERS & WALKER CASKET CO.
Phone 6-5420

209 FR O N T  AVE., N. W . G RAND R A PID S, MICH.

GRAND RAPIDS PAPER BOX Co*
M anufacturers of SET UP and FOLDING PAPER BOXES 
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G R  A  N D R  A f  I D S  M l  C H  l  G A  N

We believe in Life Insurance, for it is 
one of the best and easiest ways of re­
placing earning power . . . creating an 
Estate . . . and providing funds to liq­
uidate taxes and debts.

MichiganTrust
COMPANY

G R A N D  R A P I D S
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paigns for the election of a president 
were enthusiastic to the verge of hilar­
ity. O ther m atters seem to have come 
to occupy the minds of our people to 
the exclusion of any great enthusiasm  
in political campaigns.

From  this seeming indifference it is 
easy to argue the fact of the small per­
centage of our voting population, that 
go to the polls on election day. Peo­
ple seem indifferent to-day where once 
they were wrought up to the greatest 
enthusiasm.

I t was a noticeable fact that in the 
new country, among lumbermen, the 
crews generally affiliated with the 
party to which the boss belonged. 
V oting then was open and above board. 
Now a voter goes into a booth, m arks 
his ballot, comes out and casts it un- 
(terrified by the frowns of any master.

It may be doubted if the present sys­
tem of polling is any im provem ent on 
the old when the public knew how each 
man voted. There was no attem pt 
then to cover up what had been done.

Smith and Hoover are likely to have 
the field to themselves. There are no 
indications that a third party  will be 
in the field. Third parties sometimes 
cut a wide swath, as for instance the 
Bull Moose party of Roosevelt. A 
Dem ocratic president was elected for 
eight years as a direct result of that 
third party  movement. N othing at the 
present day, however, portends any 
bolt from either of the old parties.

D uring the Frem ont-B uchanan cam ­
paign thus ran a ditty:

Old B u ch a n a n 's  g o t no w ife
H e lived a  b achelo r all h is  life;
H e hopes to  be the  W hitehouse  lessee
In s te ad  of F rem o n ’ts  c h a rm in g  Jesse .
Ill the making of a campaign verse 

there was no end. Nowadays we see 
very little poesy in connection with 
politics. I t  would be in teresting to 
know how many girl babies were nam ­
ed for Jessie Frem ont.

There are num erous Lincolns and 
G rants among the boys who are now 
middle aged and old men, rem inders of 
the political faith of their fathers.

In somewhat later times the Green­
back party  stirred considerable en­
thusiasm  among the masses. N um er­
ous pole-raisings were pulled off, some 
bearing a ragbaby at the m ast head.

Even with the prohibition question 
agitating  our people and the fact that 
nearly one-half the voters are of the 
gentler sex, there seems a dead center 
to all things political and we are not 
likely to make much stir during the 
present campaign.

W hy is this? One thing seems cer­
tain, the women did not take kindly to 
their acquirem ent of the ballot. P ro b ­
ably not half the women in the coun­
try wanted to vote, more especially on 
the farms, and so there is a lack of 
that enthusiasm  which carried all be­
fore it in the days of manhood suffrage 
alone.

H as the country become better for 
having the women vote? If the Vol­
stead act is due to them, then we may 
answer in the affirmative, but was it? 
N ot likely. If I rem em ber correctly 
the State of California once voted wet 
since women became voters in that 
state.

Miay we not well say let prohibition 
be our boast ever mindful what it cost. 
The present election will excite no end 
of interest, yet the old time m anifesta­
tions of that interest are not likely to 
be revived.

T he Nation stands on a firm founda­
tion which the success of any party 
will neither enhance nor tear down. 
Once you were asked to vote as you 
fight, but that was during the excite­
m ent of civil war, which is not likely 
to soon again visit this country.

W e may indulge the hope that there 
may be a full outpouring of the elec­
torate to the end that the real judg­
m ent of the people m ay be known.

Old Timer.

T his s tock  h as  been acq u ired  from  ind iv idua ls  an d  does no t involve a n y  financing  by the  C om pany.

20,000

Odin Cigar Company
(A  M ichigan C orporation

Common Stock
(W ithout P ar V alue)

G U A R D IA N  TR U ST  C O M PA N Y  SECU RITY  TR U ST  COM PANY
T ransfer A gen t R egistrar

C A P IT A L IZ A T IO N  A uthorized  O utstanding
P referred  Stock ($ 1 0 .0 0 ) p ar value_________ $200 ,000  $200 ,000
C om m on S tock (W ithou t p ar v a l u e ) ________  40 ,000  shares 30 ,000 shares

T he C om pany has no funded  indebtedness.

Mr. R. O. B ran d en b u rg , P res id e n t of th e  C om pany, su m m arizes  his le tte r  to  us a s  follows:

HISTORY AND BUSINESS: The Odin Cigar Company was incorporated under the laws of the State
of Michigan in June, 1928, for the purpose of acquiring as a going con­

cern, the business, good-will, and all the properties and assets, subject to its liabilities, of the Lubetsky 
Brothers Company, incorporated in 1922, under the laws of the State of Michigan. From its inception 
the business has been successful and has grown to its present proportions through reinvestment of earnings.

The Company is engaged in the manufacture of the Odin Cigar, which is well and favorably known 
in Michigan, Ohio and Indiana,, and is one of the most popular Sc cigars in this territory. The Com­
pany’s output for the past three years has been in excess of 33,000,000 cigars per year, and production 
will be increased materially this year.

The Company’s plant is located in Lima, Ohio, It is of modern fireproof construction—ample facili­
ties are provided for further expansion.

SALES AND PROFITS: Net profits of the predecessor company, adjusted to give effect to elimina­
tion of certain non-recurring charges after deducting all expenses, including 

adequate depreciation and proper deduction for Federal Taxes, as certified by Messrs. Seidman & Seidman, 
and Lawrence W . Scudder & Company, were as follows:

Year Ended 
December 31

1924
1925
1926
1927

N et Sales 
$1,191,117.15 

1,250,444.80 
1,205,772.03 
1,107,958.12

Net Profits 
After Taxes 
$ 99,259.36 

98,880.06 
111,492.61 
107,647.87

Pfd. Dividend 
Requirements 

$14,000
14.000
14.000
14.000

Net Earnings 
Common Stock 

$85,269.36 
84,880.06 
97,492.61 
93,647.87

Net Earnings 
Per Share 
Com. Stock 

$2.84 
2.82 
3.24 
3.12

GENERAL: Statistics obtained through Bulletin issued by the Revenue Department show • an increase
in the sale of low priced cigars as against a decrease in the sale of higher priced cigars.

ASSETS: Current Assets of the Company as shown in its Balance Sheet, as certified jointly by Messrs.
~ Seidman & Seidman and Lawrence W . Scudder & Company, as of May 26, 1928, amounted

to $494,407.02 as against current liabilities of $154,841.10, showing a current ratio of over 3.19 to 1.

DIVIDENDS: It is the intention of the Directors to place this stock on a dividend basis equal to $1.40 
per share annually, by declaration of a quarterly dividend of 35c per share, payable 

September 15th, to stockholders of record September 1st.

MANAGEMENT: The management responsible for the success of the predecessor company will
retain a substantial interest and will be represented on its Board of Directors. 

Mr. R. O. Brandenburg, formerly Secretary and Treasurer of the Bernard Schwartz Cigar Corporation, 
Detroit, will be elected President of this Company, and has signed a contract of service as General Man­
ager, for a period of five years, and has become substantially interested in its common stock. Mr. Bran­
denburg’s contract provides that when net annual earnings of the Company, after taxes, depreciation and 
preferred dividends, shall reach $140,000.00 and $175,000.00 respectively, Mr. Brandenburg shall receive 
further shares of the no par value stock in compensation for his services.

W e offer th is  s tock  “ ‘w hen, a s  and  if issued and received by u s "  and su b jec t to  approval of all legal 
m a tte rs  by ou r counsel. T he C om pany’s a cco u n ts  have been au d ited  by M essrs. Seidm an &  Seidm an 
and  L aw rence W. S cudder & C om pany. It isex p ec ted  th a t  s tock  will be availab le  fo r de livery  on or 
before Ju n e  25th, 1928. W e reserve  th e  rig h t to  re je c t any  and all su b sc rip tio n s  in whole o r in pa rt.

It is expected that in due course application will be made to list this stock on the Detroit Stock Exchange.

Price $19.00 Per Share, to Yield 7.35%

A. G. GHYSELS &  CO.
IN V E S T M E N T  S E C U R IT IE S

BU H L BUILDING PEN IN SU LAR CLUB BLDG.
D etro it G rand  R apids

T he s ta te m e n ts  con ta in ed  in  th is  c ircu la r, w hile no t g u a ran teed , a re  based 
upon in fo rm atio n  a n d  adv ice  w hich  we believe a c c u ra te  an d  re liab le .

Experience breeds tolerance.
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DRY GOODS
M ichigan R etail Dry G oods A ssic ia tion . 

P re s id e n t—F. E. Mills, L ansing .
F ir s t  V ic e -P re s id en t — J . H . L ourim . 

Jack so n . . ,
Second V ic e -P re s id en t—F  H . N issly . 

Y psilan ti.
S e c re ta ry -T re a s u re r  — J o h n  R ichey, 

C harlo tte .
M an ag er—Jaso n  E . H am m ond. L ansing .

President Mills Makes Inspection Trip 
in the East.

Lansing, July 9—The position I hold 
for onlv a short time is one which 
should call for a few words of apprecia­
tion. Please allow me to say a little 
about a trip I just took through New 
England.

Calls were made on dry goods and 
departm ent stores in quite a num ber 
of small, medium and a few large cities. 
Business conditions through New 
England are not as good as they are 
in this territory. Lines are over-crowd­
ed. Stocks are heavy and profits 
small. Chain stores are everywhere 
and while at least one large chain is 
now for sale, we have to admit that in 
most cases their stores are cleaner, 
stocks better arranged, merchandise 
kept in better shape and more tho r­
oughly and intelligently marked for 
customers' convenience.

M erchants who are wise among our 
membership should study these con­
ditions in an attem pt to improve their 
surroundings and the appearance of 
their own stores. W e found it to be 
true in New England just as the head 
of one great group has stated—that 
carefully operated independent stores 
do have and will continue to have the 
advantage over the chain store, but we 
m ust quickly and quietly get rid of 
undesirable merchandise and have the 
wanted goods in stock at the right 
time and at the right price. By per­
sonal investigation, if necessary, we 
should satisfy ourselves what these 
competing stores are doing.

An enorm ous order from one chain 
store system, given two m onths ago, 
has tied up the Bemberg Hosiery Sup­
ply. Some of them are just now avail­
able. This is just a sample of what 
we may expect. The trend of m er­
chandise to-day is toward the chain or 
group. If you are interested send to 
Gerwig & Gerwig. 39 South LaSalle 
street. Chicago. Five or ten dollars 
will bring you facts concerning any or 
all of the big chains and large groups.

The D epartm ent of Commerce at 
W ashington realizes more clearly than 
some of us know that the problem s of 
the independent retailer are im portant 
to all, even including this great De­
partm ent at W ashington. W e, as re­
tailers, are receiving attention from no 
less authority than Mr. Hoover, who 
has entered a program  of help for 
American industry, finding m arkets 
abroad and assisting in the program  of 
standardization and simplification at 
home.

O. M. Butler has been placed in D e­
tro it by the National D epartm ent of 
Commerce. His address is 607 Free 
Press building, Detroit. L etters can 
be sent to him confidentially. He has 
printed information on alm ost any 
subject in connection with retailing 
which has already been prepared by 
the Government. No problem  is too 
small for him to handle. O ur M an­
ager. Mr. Ham mond, will be glad to do 
this for any m ember who prefers to 
work through our office. Mr. Babson 
says encouraging words lately con­
cerning smaller operators. W e hope 
he is right.

T h a t is, perhaps, enough of a tech­
nical nature. My trip through the East 
was m ost pleasant. W e found cour­
tesy everywhere, and hard roads. Many 
New England roads are narrow er than 
our best roads in M ichigan and. in­
stead of cement, they use a good deal 
of tar. which necessitates much slower 
driving. The roads through the m oun­
tains and foot hills show m any hairpin

curves, but they are all well marked, 
well banked and we saw only careful 
drivers and came back home w ithout 
even dam aging a fender, but with the 
idea that as individual m erchants we 
m ust be more keenly alive to condi­
tions just ahead of us.

I t would be possible to call the roll 
of some stores still doing fairly good 
volume which must bring their m eth­
ods more nearly up to date if they are 
to keep in the lead.

W e saw one large store in Ohio 
which has, for instance, the only stock 
of carpets and rugs of any size within 
many miles and reported business good 
in that departm ent, but unless they un­
load and clean up and adopt different 
methods, changing times will make a 
different m ethods, changing times will 
make a different story. T heir stock of 
silks and woolens showed each piece 
wrapped in papers carefully put away. 
Tw o women sat behind the counter 
doing nothing. A small, scant display 
on a long counter was unattractive. 
H osiery stock at least half of it was in 
boxes which plainly showed they were 
very old. Glove stock the same way. 
Employes were visiting. General lack 
of real modern business m ethods ap­
parent.

On the o ther hand, up in W orcester, 
Mass., a new F'ilene store, one of 
seven they have recently installed in 
small cities, looked like a little section 
of F ifth  avenue. Filene is now con­
ducting in addition several summer 
shops at the ocean resorts in sum m er 
and several small shops in Florida dur­
ing the winter. They are one of the 
older organizations of Boston with an 
active program .

W e stopped in one Connecticut city. 
A fter showing us around the proprietor 
said, I would be glad to have you make 
some criticism s. W e told him that if 
we did he wouldn’t want to hear them. 
H e occupied the best corner in a good 
towm.

As independent retailers we believe 
we are an economic necessity. I t  is 
up to us to prove this by our deeds in 
the conduct of our business. All the 
aids which we may secure from H a r­
vard Bureau, Ann A rbor Bureau of 
Business Research, from our own o r­
ganizations or anyw’here else will be 
of little value unless our stores show 
our customers, the public, w hat they 
w ant to see a t the time they w ant it 
done. Figures m ust be available from 
our offices which show us where to re­
duce stocks, where to increase stocks, 
when to m ake displays of certain kinds 
of m erchandise, w hat new m erchan­
dise is desired. W e m ust use our own 
records, do business on facts not 
hunches; on figures, not guesses.

The stores using direct-by-mail ad­
vertising are benefitted by the postal 
revision bill which passed both Houses 
of Congress. Section 4 3 5 ^ , referring 
to third class printed advertising, pro­
vides that the bulk ra te  is 12c per 
pound where mail m atter is sent out 
in not less than tw enty pounds or 200 
pieces. This gives m erchants the 
benefit of lc  a piece for sending out 
direct by mail advertising in quantities 
of 200 or more.

Application for such perm it m ust 
be made by each m erchant to his local 
postm aster who, in turn, forw ards the 
request to W ashington for a granting  
of the permit. One m erchant writes 
that he sends out 4,000 each m onth and 
this change in the postal rates saves 
him about $25 per month. This is an 
item worth looking after. Get further 
information from your local post­
m aster. F. E. Mills,
Pres. Mich. Retail D ry Goods Ass’n.

For the Finishing Touches.
V anity cases are shown in shapes 

and sizes that will be convenient for 
carrying with sports costumes and 
clothes for outings. Some are made 
in ra ther pretentious sizes and very

ornamental, to carry separately. They 
come made with enamel or gold-chas­
ing, some inlaid, some studded with 
onyx, crystal or jade, or in a great 
variety of other styles.

The more popular case is the small 
one containing a powder compact, 
rouge and lip stick, which may be 
slipped into the  hand bag. Some of 
these are exquisite examples of work­
manship in the different metals. Many 
of the less expensive models are made 
of composition m aterials in pretty  
colors.

Jewelry is a negligible quantity with 
sports clothes, but some fascinating 
novelties are to be found in pins, 
buckles, and in vinaigrettes of silver 
and gold enamel, which m arks a re­
vival of an old fashion. Many fascin­

ating pieces are shown in lacquer, 
vanity boxes, separate powder boxes 
and cigarette  cases. In  these, cubistic 
and geometric patterns are attractively 
worked out in contrasting  colors.

W ooden beads are a  novelty in 
sports trinkets, some being beautifully 
carved. Ivory, white coral, lapis, and 
crystal chokers are also much worn.

How you treat those under you best 
reveals what you are.

CUSTOM  M ADE SH IR T S  
Sturdy, Beautiful 

Honest Workmanship
PHOENIX SHIRT CO.

39-43 M ichigan, N .W ., G rand  R apids

W e  Protect the Proceeds o f  

LIFE INSURANCE

f ig

I p f l l
mm  1¡sp illi II 

r
¿ U f c P l  Fife
P P * *1 * ” ■ i S 5# Tr:V H  i L ‘ 2

i h * .

GRAND RAPIDS TRUST CO.
Grand Rapids, Michigan

A MARK OF DISTINCTIVE BEDD1NQ

MARK

THE MARSHALL CO.

jJHarsljail
BED SPRINGS 

MATTRESSES 
PILLOWS

Comfortable.... Durable 

GRAND RAPIDS
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SHOE MARKET
From a Little Sideline a Big Depart­

ment Grew.
T hat it pays a wom en’s specialty 

shop to operate a shoe section in con­
junction with i'ts ready-to-wear lines 
is emphasized by the recent experience 
of Pack-W blin’s, in Detroit. This 
shop had never carried shoes until 
March of this year; now its shoe sec­
tion is going at a rate which the m an­
agem ent did not expect to attain until 
the second year, and it is one of the 
m ost profitable departm ents of the en­
tire business.

Pack-W olin’s caters exclusively to 
wealthy women of fashion, featuring 
dresses a!t $75 to $500 or more and 
other ready-to-w ear at corresponding 
prices. Mrs. Lora F. Pack and Mrs. 
Frances B. W olin, proprietors, are ag­
gressive m erchandisers and their busi­
ness has experienced a phenomenal 
grow th, even for Detroit. They had 
never carried shoes, largely because 
they were not familiar w ith the line, 
but last year they acquired the lease 
on the site and three-story building at 
1434 W ashington boulevard, where 
they have been located for the past 
eleven years and after remodeling the 
entire building and taking over the en­
tire ground floor, they found that they 
had some space to spare.

It was determined to devote this 
space, about 45 by 40 feet, to shoes, 
pud Mrs. Pack personally undertook 
to make this shoe section the most a t­
tractive one to be found anywhere.

She succeeded. The entire treatm ent 
is in the most approved m odernistic 
manner, without emphasizing angular­
ity, as so many such efforts do. The 
wall fixtres are broken at frequent in­
tervals by arches and display cases, and 
the posts are faced with solid m irrors 
on all sides to a height of eight or ten 
feet, above which are graduated square 
sections tapering to the ceiling.

T he coloring is rich and striking, 
but harmonious. The walls and ceil­
ing are gray, while the woodwork and 
fixtures are lavender, tinged with blue, 
and the  boxes are blue. T he settees 
are covered with purple satin and the 
fitting chairs are upholstered in a m ot­
tled material.

To quote Mrs. Pack: “ It is the most 
charm ing departm ent I have ever seen 
anywhere. It doesn’t look like a shoe 
departm ent, but neither does it look 
like 'the so-called shoe salons—which 
don’t look like anything! O ur cus­
tom ers admire it very much, too, and 
there is no doubt but what it has 
brought additional trade in the other 
departm ents.

“One woman told me just the other 
day th a t she could resist our dresses, 
our coats, and our hats, but that she 
just couldn’t resist our shoes!

“W e really felt some hesitation 
about taking on shoes, because we 
didn’t know anything about the line 
and because there are already many 
very fine shoe shops and departm ents 
in the city, bu t it has been a success 
from the very first. W ithin two 
months we were doing as much busi­
ness as we had expected to be doing 
during the second year, and it is in­
creasing right along.’’

W hile Pack-W olin’s caters exclusive­
ly to the wealthy women of fashion, 
it has found that newspaper advertis­
ing brings very good returns and it 
uses the medium regularly. I t  also 
advertises extensively in club m aga­
zines and similar mediums. For its 
shoe advertisem ents it has designed a 
distinctive cut which is used degularly; 
that of the shoe featured, m ounted on 
a platform  composed of the initials of 
the firm: “P  W .”

W hile neither Mrs. Pack nor Mrs. 
W olin is familiar with shoe retailing, 
they have engaged a capable man who 
does know how to merchandise fine 
shoes and he now requires the assist­
ance of four sales people.

Shoes for all occasions are stocked 
and prices range from $13.50 to $40. 
Mrs. Pack said that it is not at all un­
usual for one of her custom ers to come 
in and buy six or eight pairs of such 
shoes at a time, or when one is going 
away on a trip, to buy a dozen or more 
pairs at a time.

No wonder it is a satisfactory busi­
ness !

Resale Price Maintenance.
W holesalers, retailers, departm ent 

stores and chain store owners in vari­
ous parts of the country have been 
sent schedules by the Federal Trade 
Commission requesting prices and 
other statistical data regarding their 
respective businesses, and in addition 
they have been urged to state fully 
their opinions on the subject of resale 
price m aintenance. Active co-operation 
has generally been met with in every 
quarter, many companies voluntarily 
requesting that copies of the sched­
ules and questionnaires be sent them.

The enquiry is now well under way. 
T o  date some 22,000 schedules have 
been sent and a large proportion of 
re tu rns have been received. Field work 
is progressing rapidly due, in part, to 
the desire of business men to aid in 
this constructive work.

“Day Wear” Shades Creeping In.
One of the m ost im portant of the 

ready-to-wear trends of the new season 
and one which is being reflected in the 
fabric trades, is the growing invasion 
of the  evening wear field by the so- 
called street shades. There is still a 
wide showing of the high colors gen­
erally regarded in recent seasons as 
correct for formal wear, but m akers of 
the higher-grade lines of this apparel 
are more and more stressing modifica- 
tions_ of them. This trend is expected 
here to become even more marked as 
the season advances. I t  is already 
very noticeable in cu tte rs’ purchases of 
evening wear silks, and promises also 
to have an im portant bearing on the 
color trend  of the season’s dress ac­
cessories.

All Artificial Silk Must Be Known as 
Rayon.

To clear up the confusion arising 
from the use of brand names for a r­
tificial silk, the Rayon Institu te is now 
taking a definite stand that all kinds of 
the fiber m ust be known under the 
name rayon. The Federal Trade Com­
mission, the D epartm ent of Commerce 
Bureau of Standards and the Better 
Business Bureau have endorsed rayon

as the generic name for all fibers of 
cellulose base.

There are four natural and one a r­
tificial fibers extant to-day. The for­
m er comprise cotton, wool, silk and 
linen. The latter is rayon, whether 
made by the nitrocellulose, cupraam- 
monium, viscose or cellulose acetate 
processes.

Czech Covers Make Beach Coats.
Table covers and bedspreads from 

Czechoslovakia are now finding a use 
differing from that for which they 
were intended. A m anufacturer in th is 
country is making them up into beach 
coats, which he says are taking very 
well because of their originality. In 
fact, he reports difficulty in getting 
enough of the covers and spreads to 
meet his needs. The coats feature 
scenic, geometric and floral designs in 
colors on light grounds. Being made 
of cotton, the cloth of the garm ents is 
not rough to the skin and readily ab­
sorbs moisture. The garm ents, avail­
able in sizes 14 to 20, are priced to  re ­
tail at $5.95.

Record Likely on Jewelry.
Early interest in novelty jewelry for 

Fall is proving exceptionally keen, im­
porters and m anufacturers say. Al­
though the new lines are not complete 
as yet, the offerings being made have 
met with a response said to w arrant 
the expectation of a record season. 
Costume jewelry of the couturier type, 
either stone set or plain, again dom ­
inates. Crystal effects in chokers and 
necklaces are 'strongly favored. Pearls 
are also well regarded in both choker

and opera length strands. Complete 
sets of items, including earrings, brace­
lets and necklaces will be played up, 
particularly for the later season.

Mexican Piece Goods Market Poor.
Am erican exporters are cautioned to 

use the greatest care in extension of 
credit for the cotton piece goods m ar­
ket in Mexico in a dispatch received 
by the M erchants’ Association from a 
correspondent in Mexico. The as­
sociation has been investigating condi­
tions in Mexico and is informed that 
they have been in a very depressed 
state and the demand for textiles in 
Mexico has been very dull for many 
months. Both im ported and domestic 
products are affected, the report states, 
and m ost of the native mills are oper­
ating on a reduced scale.

See Good Season on Derbies.
Regardless of w hether brown derbies 

stage a revival during the Fall, be­
cause of the example set by Governor 
Smith, the m en’s hat trade is quite 
confident regarding the prospect for 
black ones. Nice advance orders for 
the latter have been placed, m anufac­
turers say, and the indications are that 
the ¡business done will compare well 
with last Fall. Retailers are being 
urged to feature the derby as an extra 
hat for formal wear early in November, 
this allowing time for the exploitation 
of felts beginning Sept. 15.

T riplets: Good nature, good health, 
good business.

M i c h i g a n  S h o e  D e a l e r s

MUTUAL FIRE INSURANCE CO.

O rganized fo r 
S E R V I C E  
n o t fo r P ro fit

W e are Saving our Policy Holders 
30% o f T heir Tariff Rates on 
G eneral M ercantile  Business

i i

for
Information write to

L. H. BAKER, Secretary'Tresurer
LANSING, MICHIGAN
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RETAIL GROCER
R etail G rocers and  G eneral M erchan ts  

A ssociation .
P re s id e n t—H a n s  Joh n so n , M uskegon. 
F ir s t  V ic e -P re s id en t — A. J .  F au n ce , 

H a rb o r Springs.
Second V ice -P re s id en t — G. V an d er 

H ooning, G rand  R apids.
S ec re ta ry —P au l Gt-zon, W yom ing  P a rk . 
T re a s u re r—J . F . T a tm a n , C lare.______

Features Incident To the Retail Gro­
cery Business.

Excess stocks: Eightv-five per cent, 
of grocers carry twice the stock they 
should carry. W hen your stock ex­
ceeds 70 per cent, of your m onthly 
sales it should be cut down. The way 
is obvious. Simply stop buying. Buy 
every week and every day only what 
you need for immediate sale and buy 
those in the minimum quantity. To 
get current stock down to a point 
where it will be turned m onthly is one 
of the most vital fundamentals of suc­
cess.

Beware of Sudden Changes: If you 
are doing a credit business and, be­
cause of certain difficulties or seeming 
disadvantages, are tem pted to change 
suddenly to cash, make a careful sur­
vey of actual conditions first. I re­
cently met a man doing $40,000 a year, 
three-quarters of which was credit. If 
he should change over suddenly to 
cash, he would be in line to lose three- 
quarters of his business at once as a 
first effect of the change. Probably 
not all would be lost, but m ost credit 
custom ers have the credit habit. He 
m ight readily cut his sales to $10,000 
a year. Is that a serious consideration?

Shortage of Capital: Speaking gen­
erally, if you get short of capital on 
an advancing m arket, the fault is 
yours. It shows you have not advanc­
ed your prices in accordance with en­
hancing values—you have not gone up 
with the m arket. Rem em ber goods 
are worth what it will cost to replace 
them at any time, no more, no less. If 
you follow m arket changes prom ptly 
and strictly you will never be short of 
money on account of such changes. 
T his applies equally on a declining 
m arket, but differently.

Future Buying: Future buying is not 
what it was a few years ago. M any 
distributors have followed the lead of
S. & W., San Francisco, in some m odi­
fication of their plan whereby futures 
are purchased under contract, deliv­
eries being spread over ten m onths. 
The plan as yet is confined only to 
private label goods and contract buy­
ing should likewise be confined to such 
lines, except by m erchants who have 
accumulated both capital and experi­
ence to find their own way with 
economic safety. Buying against fu­
ture time, except as stated, rem ains a 
gamble, and gam bling does not belong 
in business. Chains know bette r than 
to indulge in it. Let the individual 
follow their lead and thus corral one 
of their outstanding advantages. Let 
this sink in: If you don’t buy until 
you need goods, you are apt to have 
money in the bank in place of idle 
surplus stocks; and men who have 
money buy to best advantage. Indeed, 
we can always buy if we have the 
money. F'urther, men w ith money are 
always offered the best bargains. Keep 
stock low to the verge of starvation. 
Keep your money in the bank. T he 
money will not deteriorate, nor shrink

in value. Surplus stocks do both, be­
sides costing for storage, ex tra  
handling, insurance and interest. Con­
centrate on sales. Buying will mostly 
take care of itself.

T o  Meet Competition, Beat I t:  Com­
petition, skillful or unskillful, may be 
hard to cope with. A skillful com­
petitor who owns stock on a low cost 
may use that advantage as advertising 
to a ttract trade at low prices. U nskill­
ful com petitors may sell too low at 
times because they know no better. 
How to meet such difficulties? The 
strictly business way is to advance and 
decline with the m arket regardless. 
Cut expense to the bone and render 
careful service. Strive to make your 
store ever more attractive and enticing; 
build trade and good will on considera­
tions o ther than price. T h is can be 
done. I t is being done every day by 
individual grocers and plenty others. 
W hen the tide turns and m arkets de­
cline—or advance, as the case m ay be— 
the careful, conservative buyer will 
have the advantage of being able intel­
ligently to follow the m arket instantly. 
Provided you are always in line with 
replacem ent values with your prices, 
one thing will balance another—you 
will be lower fully as often as higher 
than the blind operator. Back such 
condition with excellent service and 
you will be practically immune to  com ­
petition.

Value of Incom e T ax: T here are in­
equalities in taxation—all taxation. 
Since it was inaugurated in France 
some 1,200 years ago, the best minds 
have worked on its intricacies. So 
probably the income tax  is far from 
a perfect example of equity. N ever­
theless, the fact th at grocers have to 
make income tax  re tu rns is, perhaps, 
the best single thing th at ever has hap­
pened to them. M any a man who was 
sailing on uncharted seas, never know ­
ing where he was at, now autom atical­
ly knows som ething of his affairs at 
least once annually by reason of the 
income tax.

W atch Credit C onstantly: Any time 
is a good time to  revise credits; but 
there is a right way to do it. The m er­
chant m ust put himself m entally in the 
position of an uninterested outsider 
with no stake in the success thereof 
and, from that angle, with his knowl­
edge of the character of each customer, 
study his list of accounts. Let him 
then make the following segregations:

D oubtful Accounts: Those are to be 
discontinued. Handle with hard com­
mon sense, but also with diplomacy. 
Any that are not going to be paid, stop 
now. L et him take the loss now rather 
than put in more to  be lost later on. 
T o those he wants to  let down easily 
in the discontinuance, let him talk de­
pression, enhanced operating costs and 
tight money w’hich all make necessary 
the calling in of capital.

Accounts too large and slow but 
good: Give them  the same talk. Get
those accounts down to paym ent in full 
at regular intervals. Keep them  there. 
Be inflexible about regular paym ents 
with no balances.

Solid, Satisfactory A ccounts: M ost­
ly let those alone. T hey are the m ain­
stay of any credit business. T he rule 

(Continued on page 31)

Uncle Jake - —=
“Cemeteries are full of grave mistakes.”
Some of life’s mistakes are made ignorantly, 
but the majority of them are made carelessly. 
A manufacturer may make mistakes, but he 
should rectify them before his product 
reaches the purchaser.
Our research department is a mistake detec­
tor that is always on the job, hence when 
you use
K V P  DELICATESSEN PAPER

you may rest assured that you are making 
no mistake.

KALAMAZOO VEGETABLE PARCHMENT CO. KALAMAZOO, MICH., U. S. A.

Don’t Say Bread 

- S a y

H O L S U M

“ ..............They Buy Other Groceries, Too”,
“Our customers who eat Fleischmann’s Yeast”, says W . R. Kelly, of 
Fresno, Calif., “usually come into the store for it every day. Invari­
ably they buy other groceries here, too. That is why I think it worth­
while to build up the trade for Yeast. It builds good will for us. Yeast 
eaters usually become steady and permanent customers.”

Recommend Yeast for Health to your customers—it will build good 
will and increase sales for you.

FLEISCHMANN’S YEAST 
Service

M. J. DARK & SONS
INCORPORATED 

GRAND RAPIDS, MICHIGAN

Direct carload receivers of

UNIFRUIT BANANAS 
SUNKIST ~ FANCY NAVEL ORANGES

and all Seasonable Fruit and Vegetables
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MEAT DEALER
M ichigan S ta te  A ssociation  of R etail 

M eat M erchan ts .
P re s id e n t—F ra n k  Cornell. G rand  R apids 
V ice-P re s .—E. P . A bbott, F lin t. 
S e c re ta ry —E . J . L a  Rose, D e tro it. 
T re a s u re r—P iu s  Goedecke, D etro it.
N ex t m eeting  will be held  in  G rand  

R apids, d a te  n o t decided.

Memory of Meat Quality.
I t is always interesting to one with 

a well developed sense of hum or to 
hear people tell about things that ex­
isted or happened when they were 
young. Usually they look back to their 
childhood days lovingly, and their re­
miniscences are well worth listening to. 
Everything that was eaten during the 
golden period under review tasted so 
much better than w hat they get to­
day that they usually positively state 
that there is no longer quality equal to 
those days and no cooks to prepare the 
food for the table so well.

Of course, the days they are talking 
about take in their m others and their 
excellent ways of doing things, and 
since each of them had the most won­
derful m other that ever graced this 
earth  we are not going to criticize them 
for giving their m others all the credit 
they do. A loquacious gentlem an was 
ihe center of a very interested group in 
one of the wholesale m arkets one day 
this week. H e was talking about beef 
and the difference between what he 
gets to-day and what was produced in 
a foreign country where he lived as a 
boy. He told of the old oxen and older 
cows that were especially fatted for 
m arket after their usefulness had pass­
ed in their prim ary position in the 
scheme of things. H e told how good 
the meat from those well-fed and be t­
ter cooked beef critters tasted, and how 
he would like to get m eat to taste like 
that to-day. Some have the same feel­
ing about such things as oranges and 
bananas.

I rem em ber of a well-to-do m an say­
ing to me a short time ago th at he 
would give a great deal to get a few 
bananas and have them  taste to him 
as they did when he first tasted the 
fruit. Many of us have a keen m em ­
ory and a great deal of affection for 
certain dishes we used to eat when we 
were youngsters.

One clever w riter makes his charac­
ters go into ecstasies over their native 
dishes as found in special restaurants 
in a new country, which happens to be 
the one we live in. I am not sure any 
of us would have things different if 
we could, for there is som ething hu­
man and altogether touching in this 
loyalty to  the days which are now lit­
tle more than memories, but in our less 
emotional and more analytical minds 
we know, that m ost of the things we 
consider bette r than the things we 
now enjoy are simply m yths of the 
memory.

W ith respect to meat we know that 
at no time in the lives of any of us 
has better produced and better p re­
pared meat been made available to 
consumers. W e know that the highest 
grades possible of production are on 
sale for those who want them. W e 
know that super efforts are being made 
to find the best kinds of feed, and that 
quality of livestock is being improved 
all the time. W e have old cows well 
fattened in this country, and we have

a few fat oxen on sale during the year 
also, and we know th a t these classes 
do not compare, either from a com­
mercial or dietary standpoint, w ith our 
corn-belt, long-fed steers.

Value of Meat and Its Cost.
I t is, perhaps, quite natural that peo­

ple should think of things bought from 
a point of cost before thinking of their 
value. T his may even apply to such 
im portant things as different kinds of 
food. I t is often found that a thing 
that costs relatively high when bought 
lasts longer and gives far g reater satis­
faction all around than som ething else 
that is priced law, and so when the 
m atter is figured out the higher cost­
ing article was cheaper in the end. 
Regardless of this the natural disposi­
tion to save makes a g reat many of us 
see only the difference in the immed­
iate expenditure.

T his is apt to be true with regard to 
meat just as well as other things. W e 
can hardly expect high costing meat 
which carries a strong appeal to the 
taste and appetite to last longer than 
lower qualitied meat, but when the 
satisfaction to be derived from its use 
is considered fully it m ay be found to 
be the cheaper of the two kinds. Be­
sides there is no waste where high 
qualitied meat is concerned as a rule.

Suppose, for the sake of illustration, 
a housewife should select or have sent 
on her order a cut of corned beef that 
proved so salty that no one cared for 
it very much. In  the first place a meal 
would be virtually spoiled and the left­
over portion m ight conceivably be 
throw n into the garbage pail. Suppose, 
also, that a steak was bought that 
proved to be too tough to be enjoyed. 
T he chances are at least some of it 
would be left over and when it became 
cold it m ight not be found satisfactory 
for further use. H ere we would find 
actual waste.

W e do not feel that so very much 
meat is actually wasted this way, for 
good housewives can utilize sound 
meat in nearly all cases unless it is un­
usually unsatisfactory, so perhaps we 
should charge dissatisfaction against 
low qualitied meat more than actual 
money loss. I t  seems strange that 
people should ever try  to make un­
satisfactory food take the place of high 
quality. The appeal to the appetite 
and the real good to be gotten out of 
w hat we like would seem too valuable 
to easily disregard.

T here are some, of course, who of 
necessity buy things because they are 
low in price, but the average family 
can afford good, wholesome food, even 
though they may have to do without 
some other things they would like to 
have. After all, food is so extrem ely 
essential to health and life that it 
would seem that it should receive first 
consideration. T here are few com ­
modities that cannot be produced rea­
sonably high in quality, and such qual­
ity will be produced as far as it is 
possible to do so if those who are en ­
gaged in the enterprise receive the 
proper support of consumers.

W hat the demagogue and radical 
lack in argum ent they make up in 
noise,

VINKEMULDER COMPANY
Grand Rapids, Michigan

Distributors Fresh Fruits and Vegetables
Strawberries, Pineapples, New Potatoes, Oranges, Lemons, 

Bananas, Vegetables, etc.

SCHUSTS LINE 
MEANS ■— •

More Sales
Bigger Turnover

Larger Profits, and
Satisfied Customers

"ALL OVER M ICHIQAN”
DISTRIBUTING POINTS 

Grand Rapids Lansing
Detroit Saginaw

THE SCHUST COMPANY
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Display
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Always Sell

LILY W HITE FLOUR
“ The Flour the best cooks use. ”

A lso our high quality  specialties
R ow ena Yes M a’am  G raham  R ow ena Pancake Flour 
R ow ena G olden  G. M eal R ow ena Buckw heat C om pound

R ow ena W hole W heat F lour
Satisfaction guaran teed  or m oney refunded.
VALLEY CITY MILLING CO. Grand Rapids, Mich.
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WE
CARRY

A
COMPLETE 
STOCK OF

HEATH & MILLIGAN DEPENDABLE PAINTS AND 
VARNISHES

Founded 1837

G R A N D  RA PIDS 61-63 Com m erce A v e ., S .W . M ICH IG AN

WHOLESALE HARDWARE

THE BEST THREE
A M STER D A M  BRO O M S

PRIZE W h ite  c fw tm  GolddJond
AMSTERDAM BROOM COMPANY

4 1 -5 5  Brookside Avenue, Am sterdam, N. Y.

NEW AND USED STORE FIXTURES
Show cases, wall cases, restaurant supplies, scales, cash registers, and 
office furniture.

Grand Rapids Store Fixture Co.
7 N. IO N IA  A V E . N. FR E E M A N , Mgr.

Call 67143 or write

BROWN &SEHLER
COMPANY

HARDWARE
M ichigan R etail H a rd w are  A ssociation .

P res id en t—H erm an  D ignan, Owosso.
V ice-P res .—W arre n  A. S lack , B ad  Axe.
S ec re ta ry —A. J . S co tt, M arine  C ity.
T re a s u re r—W iliam  M oore, D etro it.

Midsummer Hints For the Wideawake 
Hardware Dealer.

W hile the sum m er is still young, hot 
weather goods should be energetically 
pushed. The best period to sell timely 
goods is that period when they are just 
coming into their timeliness. Carrying 
goods over from  one season to another 
involves the tying up of capital and 
the risk of depreciation.

“Keep the stock clean.” is a sound 
business principle: and I have noted 
that it is followed by many of the most 
successful business men. A big city 
departm ent store which, in a period of 
half a century or more, has achieved an 
enormous success, adheres strictly to 
this principle. Timely goods are push­
ed when they are timely, and new lines 
are pushed when they are new; and by 
means of aggressive advertising and 
good display, sales run into substantial 
figures and the hulk of these goods are 
sold at a normal margin of profit.

But presently the sales begin to lag. 
The remaining goods begin to  look 
shopworn. The timely lines cease to 
be as timely as they were, with the 
season drawing to a close.

Does this firm store the goods for 
another season, or put them  back on 
the shelves in the hope that occasional 
calls will ultim ately exhaust the left­
overs of stock at the regular price?

By no means. The left-overs are 
flung on the bargain counters a t price 
cuts that a ttract attention. No m atter 
what cut may be necessary, those 
goods are cleaned out, at once. Nothing 
is carried over. And the fact that price 
cuts on a few conspicuous lines are 
drastic, helps to sell lines on which the 
cut is not quite so deep.

You may say, “A big departm ent 
store can afford to do that. But a 
small town m erchant cannot.” Yet the 
other day a small town m erchant cited 
this practice of the big departm ent 
store.

“And we do just the same thing,” he 
said. “There was a time when I 'd  put 
the left-overs away until next year. In 
those days m ost lines were staple, 
there were few changes in style from 
year to year, and the carryover prac­
tice at that wasn’t a sound one by any 
means. But now style changes, and 
the constant introduction of new lines, 
makes the carrying over of old stock 
decidedly precarious. So, the minute a 
line begins to slow down, we put it in 
the bargain basement and clean it out 
completely.”

T he principle of securing a quick 
turnover is always sound. It is a safe 
assum ption that a stock cluttered with 
left-overs is a source of danger. The 
one time that m erchants who were 
overstocked made money was in the 
w ar years, with their phenomenal rise 
in prices and their actual shortage of 
many commodities. I recollect one 
firm that had never achieved anything 
conspicuous, and whose profits from 
preceding years had gone mostly into 
poorly bought stock. W hen the w ar­
time prices developed, that firm’s book­
keeping profits were huge, due partly

to actual sales to an insatiable public 
at higher prices, and partly  to  en­
hanced inventory. In 1920 the firm 
moved the old stock to new premises 
and prepared for a long period of boom 
prices and expansion. A few m onths 
later came the slump, and dem onstrat­
ed that even war-tim e prosperity 
couldn’t upset the sound principle that 
it pays to keep the stock clean. As 
the movies say, “Came bankruptcy.”

I t will pay you, having bought care­
fully, to push hard your well-selected 
stock of hot weather lines. Aggressive 
selling m ethods in Ju ly  will do a great 
deal to reduce these lines to the ir­
reducible minimum before the season 
is over.

The hardw are dealer’s selling cam ­
paign in July and A ugust should con­
centrate on the quick sale of timely 
lines. In the early part of the season 
these lines should he displayed prom ­
inently. Hammocks, garden seats and 
swings, lawn mowers, screen doors and 
window screens, refrigerators, ice 
cream freezers—these lines should be 
displayed where folks can see them. 
Use your windows as opportunity of­
fers to push the sale of seasonable 
goods. Bring these timely lines to the 
front of the store. Play them  up for 
all the}' are worth. D on’t wait for 
people to  ask for them ; talk them  up 
with every custom er who conies into 
the store. If a man is buying a lawn 
seat, suggest an ice cream freezer; 
circularize your prospect list regarding 
some of these lines; get out a letter 
dealing with hot weather goods and 
hot w eather comfort in the home. 
Don’t wait for business to come; go 
right after it.

T here’s always a tendency in hot 
weather for effort to slacken. This 
tendency is, curiously, most in evi­
dence when the first spell of real hot 
w eather comes. The salesman feels 
all in. down and out; as though striv­
ing ivere not worth while and as 
though it were impossible to put forth 
even the slightest effort.

D on’t let this hot weather lassitude 
overcome you. F ight it for all you are 
worth. Determ ine th a t you are going 
to keep your selling efforts right up to 
the mark. W hen the tendency o quit 
shows itself, fight back by putting  just 
a little more effort and aggressiveness 
into your selling.

O f course every hardw are dealer, 
and every m em ber of the staff, should 
have a holiday; and sum m er is the 
time to take it. But while you make 
provision for a real good holiday, un- 

. til the holiday time comes, keep push­
ing for all you are worth. D on’t 
slacken effort,

Tow ard the close of the season it 
may be desirable to hold a midsumm er 
bargain sale in o rder to clear out 
broken lines and odd lots of stock 
which have not “caught on.” You will 
reed  the floor and shelf space to make 
room for new stock.

A chance to save money will always 
appeal to a large num ber of people. 
Even a slight price concession will 
often serve to  turn these left-overs of 
hot weather stock into hard cash.

Don’t, however, put off your clear­
ance sale until too late. T ow ard the 
close of the season, practically nobody

Automobile Tires and Tubes 
Automobile Accessories 

Garage Equipment 
Radio Sets 

Radio Equipment 
Harness, Horse Collars

Farm Machinery and Garden Tools 
Saddlery Hardware 

Blankets, Robes 
Sheep lined and 

Blanket - Lined Coats 
Leather Coats

G R A N D  R A P I D S ,  M I C H I G A N

Michigan Hardware Co.
100-108 Ellsworth Ave.,Corner Oakes 

GRAND RAPIDS. MICHIGAN

¥

Wholesalers of Shelf Hardware, Sporting 
Goods and

Fishing Tackle
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is willing to pay full prices for hot 
weather goods. W hen the season is 
actually over, even a substantial price 
cut will not persuade people to put 
their money into an article for which 
no use can be found in the next ten 
months. But if the price cut is offered 
early enough, if you show the buyer 
a certain measure of money Saving 
together with a certain am ount of im­
mediate benefit and use of the article, 
then you are going to make some sales.

A bargain sale, to do a store any 
lasting good, m ust be more than mere 
camouflage. A man may buy a “$10 
lawn mower marked down to $7.95;” 
but if he finds the same lawn mower 
in another store regularly priced at $8 
he resents what he regards as deceit. 
To find his apparent saving of $2.05 
cut down to a mere Buffalo nickel will 
shake his confidence in the hardw are 
dealer's honesty. A policy of “m ark­
ing up to m ark down” has brought dis­
credit on bargain sales in other lines of 
business. T hus far, bargain sales in 
hardware stores have been the real 
thing; and it is to the hardware deal­
er’s advantage to keep them genuine.

In a bargain sale it is good policy 
to have m oderate but real cuts on the 
lines you want to get rid of; with con­
spicuously slashing cuts on a num ber 
of individual features. These features 
are designed to a ttrac t custom ers to 
the store; the m oderate cuts on other 
lines should be sufficient to sell the 
goods. But coupled with your bargain 
lines, you can show, in some other 
part of the store, your early fall 
lines at regular prices. Thus your mid­
sum m er clearance sale will serve at 
least to bring your fall lines to the no­
tice of a large num ber of customers.

Advertise your midsumm er clearance 
sale for a limited time. Quote specific 
prices, showing the actual reductions. 
A little description of each im portant 
item listed will help. Use the show 
windows to help your sale along; show 
your feature bargains there with cards 
emphasizing the price reductions. Some 
dealers conduct a sale as if they were 
afraid of 'it. I t  is better to hold no 
bargain sale at all than to let the sale 
d rag  along in a half-hearted, ineffec­
tive way.

One reason for clearing out the odds 
and ends of hot-w eather stock is to 
secure capital. But there is another 
way of getting  ready money. T hat is 
by “jacking up" your collections. The 
books should be gone over very care­
fully during the sum m er m onths, and 
Jong overdue accounts should be given 
special attention. Get right after the 
slow pays. Get after them system atical­
ly. A series of collection letters may 
secure settlem ent. A personal call is 
sometimes effective. If you can t get 
cash, take a note at thirty  days. O r if 
necessary, split the account into in­
stallm ents. But whatever the method, 
arrange for systematic settlement, and 
get the custom er to pay something.

Many a dealer will say of an in­
creasingly big account on his books, 
“Oh, that chap’s perfectly good. T hat 
money’s as safe as if it were in the 
bank.” But the fact that a customer 
can pay is no reason for giving him 
unlimited credit. Credit is a con­
venience which shopld not be abused.

Too often the dealer himself, by al­
lowing accounts to  run too long or 
become too big, is responsible for the 
slow pay habits which later cause him 
a lot of trouble and a great deal of 
loss.

Clean up as large a portion of the 
outstanding accounts as possible before 
the fall buying starts. And while you 
are at it, work out, if you can, some 
scheme to impress on your credit cus­
tom ers the fact that an account at the 
hardw are store is an obligation to be 
m et within a reasonable time limit.

V ictor Lauriston.

Helping Hand in Country No Longer 
Available.

Anyone who grew  up in a country 
home among descendants of New E ng­
land families would think it strange to 
have long continued sickness or death 
in the home and receive no offers of 
aid from neighbors. A family in suf­
fering or sorrow, noting no offers of 
assistance, would be apt to wonder if 
they had selected a residence where 
there was no C hristianity or human 
sym pathy.

In every neighborhood there used to 
be kind hearts and willing hands for 
every time of necessity or distress. 
Differences of religion, politics or 
vocation all m elted away when need 
was discovered in a fellow creature. 
Not only was there a willingness tf> 
help, but nearly everyone seemed 
capable to do what was needed.

It seems not to be so to-day. All 
are more independent. Each family 
chooses whom it prefers to nurse and 
to work. Those who would gladly 
render assistance are deterred by a 
sense of incapacity. T here has come 
to be a feeling that none but trained 
nurses can care for the sick. T he 
m ethods of grandm others are belittled 
by physicians and nurses. The ability 
of common people is distrusted. Every 
detail in the sick room  m ust conform 
to the latest scientific methods. Many 
have never had opportunity to exercise 
their talents—to test their own re­
sources or ability and dare not step in 
and do what nature and common sense 
dictate.

But the difference to-day is not due 
to changed hum anity; it is the result 
of changed m ethods and conditions. 
Few patients in rural homes have 
daily visits from their physician. If 
such are needed the patient is usually 
removed to  a hospital where the doctor 
can see him as often as necessary and 
where a nurse is always at call when 
a constant nurse is not needed. So 
the home duties and the farm work can 
go on more satisfactorily than it ever 
could with a sick person in the house.

The fact of a sick neighbor cannot 
impress the mem bers of a community 
as it once did, nor perm it the old-time 
expressions of sympathy. N ot every­
thing was altogether lovely in those 
by-gone days. T oo often the visitor to 
the home of sickness brought no 
cheer or comfort to the sick one or to 
other burdened members. Not a hand 
lifted to help in necessary work. So, 
when we realize a loss in these times, 
we should seek for a compensating 
Sai»- E. E. W hitney.

The Brand You Know 
by HART

Look for the Red Heart 
on the Can

LEE & CADY Distributor

COCOA
DROSTE’S CHOCOLATE 

Imported Canned Vegetables 
Brussel Sprouts and French Beans 

H ARRY M EYER, Distributor 
816-820 Logan S t., S. E.

GRAND R A PID S, M ICHIGAN

LONG
MILEAGE 

RIDING 
COMFORT 

GOOD LOOKS
C O R D U R O Y  T I R E  C O M P A N Y

O F  M IC H IG A N
n v  a m o  r  a P i n s  .  M ICHIGAN

Here’s a dainty that’ will de­
ligh t you. Crisp, flavory  
rounds of delicious toast made 
with fresh eggs, whole milk 
and finest wheat. High in 
energy and tissue building 
food values. Rich in flavor. 
Splendid for infants and grow­
ing children. At your grocer’s.

DUTCH TEA RUSK CO.
HOLLAND M ICHIGAN

I. Van Westenbrugge
Grand Rapids - Muskegon

Truck Service 
Central Western Michigan

DISTRIBUTOR

Nucoa
KR AFT«K»C H EES !

“ Best Foods“
Salad Dressing

“ Fanning's“
Bread and B utter Pickles

Alpha Butter
Saralee Horse Radish

O T H E R  S P E C I A L T I E S

G rand  R apids. Mich.

CASH REGISTERS —  SCALES
N EW  AND USED 

E x p e rt R epair Service

Remington Cash Register Agency
10 Ionia Ave,. S. W. Phone 67595

GRAND R A PID S, M ICH.

TER MOLEN & HART
Steam Tables and Coffee Urns 

Built and Repaired 
S uccessors to

Foster Stevens Tin Shop,
59 C om m erce Ave.

GRAND R A PID S. MICHIGAN
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HOTEL DEPARTMENT
Los Angeles Leads All Other Cities in 

Air-Planes.
Los Angeles, Ju ly  7—The Douglas 

Lake Hotel, situated five miles N orth- 
wes* of Pellston, has been remodeled, 
and its owner, John A. Bryant, is look­
ing forward to a profitable season. One 
of the conveniences added is a new 
coffee shop for the better service of 
fishermen who cannot arrange to  be 
on hand at regular meal hours. D oug­
las Lake is the location of the sum m er 
camp of the engineering class of the 
U. of M. and the N orth woods camp 
for girls.

The Michigan Supreme C ourt denied 
Lew W . Tuller a writ of m andam us to 
set aside a receivership of his D etroit 
property, the Hotel Tuller. Mr. Tuller 
applied to the Supreme C ourt on the 
ground that the lower court procedure 
was invalid because he had not been 
personally served with a summons.

Miss E arhart’s demeanor, after she 
accomplished the Atlantic flight, was 
very much like that established by 
Lindbergh, and it certainly ought to 
meet the approbation of all Americans. 
In fact, she is doing us proud. The 
first American woman to fly the A t­
lantic m ight have been one of those 
who habitually assum es a “h igh-hat­
ting” pose, but this lady has not as­
sumed any such attitude. On the other 
hand, she has directed her en terta iners’ 
attention to her pilot, upon whom she 
seems to think, and quite logically, that 
the spotlight should be turned, ra ther 
than upon herself. American pride in 
Miss E arhart is not in the least likely 
to be dimmed by any speech or action 
of this woman, who, judging by her 
public utterances, is not one easily 
spoiled by publicity or praise.

Los Angeles to-day stands in the 
lead of all cities in the world in the 
m atter of air-plane supremacy. A 
Government survey just completed re­
veals the fact that in num ber of planes 
owned and operated, in the volume of 
air mail and passenger business and in 
the number of airports in use she is the 
premier city of the world.

I t  is w orthy of mention that the first 
commercial airport in America was es­
tablished here, and to-day the am ount 
of air mail going out of and com ing 
into this city is greater than any other 
city in this country, not even except­
ing New York. This mail is equal to 
20 per cent, of the Nation’s total 
weight and more than 30 per cent, in 
postal income for this class of service. 
M anufacturing plants here also turn 
out in the neighborhood of fifty planes 
per month.

The air trip is no longer a curiosity 
in the lives of hundreds of business 
men, who have become accustomed to 
this speedier mode of travel. Nor is 
a letter by air such a curiosity as to be 
admired by excited neighbors and 
friends, as it was only a short time ago.

No such marvelous spectacle has 
been seen the world around in all the 
annals of history as is displayed by the 
grow th of aviation in the past decade 
—and of all the cities on earth, Los 
Angeles leads.

The germ s of m ining fever are in the 
blood of all Californians. About a 
m onth ago a vein of copper, which, the 
discoverers believe, is both exception­
ally large and rich, was discovered in 
the Santa Anita canyon, between Mr. 
W ilson and Monrovia Peak, a short 
distance from Los Angeles, and ever 
since a m iniature “gold rush” has been 
in evidence. Every day pack trains of 
a dozen or more burros bring out 
loads of ore and take back supplies of 
provisions, rem inding one of what tie 
has read of the days of the forty- 
niners. Prospectors are rushing *i in 
g reat numbers,

N ot only copper, but silver, gold 
and Other m inerals are found in such 
ore as has been assayed in quite con­
siderable quantities. Of course, it is 
reasonable to  suppose that in the early 
days prospectors were hardly thorough 
in their search for precious metals, and 
there are g reat possibilities for im ­
portant discoveries being made at al­
m ost any time. I t  was in the Santa 
A nita canyon that “ Lucky” Baldwin, 
known to fame, made a ten-strike and 
amassed a fortune a half-century since.

W ith  the opening of the presidential 
campaign the ugly head of religious 
intolerance has reared itself. I t  is said 
by short-sighted politicians and others 
that the m atter of church affiliation by 
candidates of the tw o m ajor parties 
will be made an issue of the cam paign; 
th at many voters will be influenced 
one way or the other thereby. Such a 
viewpoint is, to  say the least, un- 
American, and ought not to be to ler­
ated to well-thinking individuals, es­
pecially American citizens.

W e have had this very subject agi­
tated by the m em bers of an organiza­
tion, term ed as defenders of an “in­
visible governm ent” and it never 
functioned.

T he personal faith of a candidate for 
public office, where there is no evi­
dence to indicate th at such a belief 
would sway him from his public duty, 
if elected, is no political issue, and it 
is an insult to  the intelligence of the 
American electorate to  even suggest it.

There is no controversy so bitter, so 
destructive and so absolutely profitless 
as a religious controversy or even the 
mildest religious discussion. There is 
not a scintilla of evidence to back up 
the contenders on either side, and yet 
nations have been wrecked by so do­
ing, homes have been broken up and 
friendships destroyed over disputes, the 
evidence in which would not win a 
lawsuit in a petty  justice court.

The United States was founded on 
the principle of religious liberty; it 
grewr by offering a refuge from bigotry 
and oppression and it will only rem ain 
great so long as toleration is m aintain­
ed. To attem pt to introduce any re­
ligious qualification whatsoever, for­
mally or by inuendo, is to attack the 
National constitution and all law based 
thereon.

Freedom  of speeoh, freedom of the 
press and freedom in religious beliefs 
are the basis for all American legal and 
social institutions. For more than a 
century and a half religious toleration 
has been recognized as one of the cor­
ner stones of American greatness, and 
those who seek to destroy this worthy 
sentim ent are by no m eans patriots or 
even worthwhile citizens. If such a 
m ovem ent were encouraged to  gain 
headway and to assum e the propor­
tions of a real controversy, the ill ef­
fects of such a campaign, no m atter 
how it resulted, would not die out in 
many generations.

Devotion to a religious belief, which 
we accord to every American citizen, 
is to be admired, but bigotry is as 
shm v as its name would indicate and 
is nowhere to  be encouraged in po­
litical life. The right of every individ­
ual to worship God in ihis own way, 
without interference, is as outstanding 
as in the days when our forefathers 
were preparing a code of civil rights 
which is to endure forever, and he who 
would disturb the equanim ity of such 
an arrangem ent, should be disqualified 
from flocking with other blue-blooded 
citizenry.

Ages ago a vast blanket of sediment 
w’as deposited over w hat is now po­
litically known and designated as Utah, 
Nevada and Arizona. Through mil­
lions of years, layer on layer, th is cov­
ering continued as though N ature were 
attem pting to prevent the discovery of 
its substance. Eventually surface pres­
sures became so great that this shell 
cracked, thus creating Grand Canyon

“ We are always mindful of 
our responsibility to the pub­
lic and are in full apprecia­
tion of the esteem its generous 
patronage implies.”

H OTEL R O W E
Grand Rapids, M ichigan. 

E R N E S T  W . N E IR , M anager.

Warm Friend Tavern
Holland« Mich.

140 comfortable and clean room*. 
Popular Dutch Grill with reasonable 
prices. Always a room for the Com­
mercial traveler.

E. L. LE L A N D . Mgr.

Delightful Lake Trips
c 4 t ‘Popular P rices

S. S. M AN ITOU—S.S. PURITAN
between CHICAGO and alt NORTHERN 
WEST MICHIGAN SUMMER RESORTS 
Ludington to Mackinac Island, inclusive

Vacation Lake Cruises
$ 2 2 - 5 3 3 - 5 4 4
Round Trip—Mealsand Berth Included

LOW RATES ON AUTOS — Ask for illustrated 
booklet. Apply to your local agent, or

MICHIGAN TRANSIT CORPORATION
B. J .  KENNEDY, Deal. Pass. *£t. N.W. Eatr.. N ap Pier. CHICAGO

United Detective 
Agency, Inc.

Michigan Trust Bldg.
GRAND RAPIDS, MICHIGAN 

CIVIL CRIMINAL 
and

INDUSTRIAL WORK 
Only Bonaflde and Legitimate Detective 

Work Accepted

PHONE—6-8224 or 4-8628 
If No Response Call 2-2588 or 8-8813 

Dictagraph and Auto Service 
Associated With

SABLES MERCHANTS’ POLICE

CHARLES RENNER 
HOTELS

Four Flags Hotel, Niles, Michigan, in 
the picturesque S t  Joseph Valley.

Mishawaka Hotel, Mishawaka, Indiana

Edgewater Club Hotel, St. Joseph, 
Michigan, open from May to October.

All of these hotels are maintained on 
the high standard established by Mr, 
Refiner,

HOTEL KERNS
LARGEST HOTEL IN LANSING

300 Rooms W ith or W ithout Bath  
Popular Priced Cafeteria in Con­

nection. R ates $1.5C up.

E. S. RICHARDSON, Proprietor

WESTERN HOTEL
BIG RAPIDS, MICH.

Hot and cold running w ater in all 
rooms. Several rooms w ith bath. All 
rooms well heated and well v en ti­
lated. A good place to stop. A m er­
ican plan. R ates reasonable.

W ILL F. JE N K IN S, M anager

NEW BURDICK
KALAM AZOO. M ICHIGAN

In the V ery  H e a r t  of th e C ity  
F irep ro o f C o n stru c tio n  

T he only All N ew  H o te l in  th e  city . 
R ep resen tin g  

a  $1,000,000 In v e s tm e n t.
?50 Room s—150 R oom s w ith  P r iv a te  

B ath .
tSuropean $1.50 a n d  up  p e r Day.

R E ST A U R A N T  A ND GRILL,— 
c a fe te r ia ,  Q uick  S erv ice , P o p u la r  

P rices .
E n tire  S ev en th  F lo o r D evoted  to  

E specially  E q u ipped  S am ple Room s 
W ALTER J. HODGES,

Pres, and Gen. Mgr.

W olverine Hotel
BOYNE CITY, MICHIGAN 

Fire Proof—60 rooms. T H E L EA D ­
ING COMMERCIAL A ND RESORT 
HOTEL. Am erican Plan, $4.00 and  
up; European Plan, $1.50 and up. 

Open th e year around.

HOTEL OLDS
LANSING

300 Rooms 300 Baths 
Absolutely Fireproof 

Moderate Rates
Under the Direction of the 

Continental-Leland Corp.

G e o r g e  L. C r o c k e r ,
Manager.

Occidental Hotel
FIRE PROOF 

CENTRALLY LOCATED  
R ates $1.50 and up 

EDW ART R. SW ETT. Mgr. 
M uskegon Michigan

Columbia Hotel
KALAMAZOO

Good Place To Tie To

M O R T O N
H O T E L

Grand Rapids’ Newest 
Hotel

400 Rooms 400 Baths

R A TES
$2.50 and up per day.

CODY HOTEL
GRAND RAPIDS  

RATES—$1.50 up w ithout bath. 
$2.50 up w ith bath.

CAFETERIA IN CONNECTION
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and the m yriad of lesser gorges that 
radiate therefrom , and ever since that 
era, water, wind, frost and chemical 
reactions have been continually en­
gaged in shaping peaks and canyons 
galore. To-day one of these latter, 
Zion Canyon, is also world famous. I t 
is huge enough to awe; beautiful 
enough to appeal to the devotee of art, 
yet small enough for the human mind 
to grasp and to appreciate.

It listened good, so in company with 
a party of congenial friends, we de­
cided to make Independence day one 
of exploration and investigation, hiking 
over to Zion National Park, Nevada, 
where w'e checked in for the night, and 
at whiqh point we were 4,100 feet 
above ocean level. W e proceed by a 
series of switchbacks along the sand­
stone talus slopes of Pine Creek until 
it reaches the base of cliffs within a 
distance of five miles or thereabouts 
and at an elevation of 4,886 feet, when 
we come face to face with an im ­
penetrable granite wall, where a tun­
nel in process of construction will 
make a highway connection between 
Zion National Park  and Grand Can­
yon. I t is called the Zion-M t. Carmel 
Highway, and is pronounced one of 
the outstanding engineering projects 
of the day.

There are six switchbacks between 
our starting  point and the beginning 
of the tunnel sector. These switch- 
backs are so situated that they are from 
1,000 to 2,000 feet apart and do not 
give the impression of a succession of 
heavy curves. The line is so well 
marked by the topography of the can­
yon proper that they are visible for a 
distance of many miles and rem ind one 
of an enormous gridiron. But in the 
building of the tunnel the presence of 
the incline highways will be cam ou­
flaged by high cliffs, ridges and forest 
growths.

It seems really like pioneering, even 
when one is so near to intense civiliza­
tion conditions, and we roll on over 
a partially improved highway, facing 
chasms which m ost certainly look 
“spooky,” but it is all in the game and 
we accustom ourselves to liking it.

W e were given an opportunity of 
inspecting one of the sections of tun­
nel construction, but being attired in 
ice-cream -Fourth-of-July toggery, de­
cided it would be best to defer th is 
visit to a later date, which will cer­
tainly be accomplished if opportunity 
presents itself, for of all the excursions 
we have made since our sojourn in 
California this is outstanding.

Officials here gave us much inform a­
tion as to the plans which are being 
carried out. For instance, at the base 
of an enormous cliff, or peak the road 
enters a tunnel and for a distance of 
considerably over a mile, it will re­
semble the burrowing of a mole, in 
that it will be just within the face of 
the cliffs, with frequent openings at 
the side, these openings, called gal­
leries, affording light and ventilation. 
There will be six of these galleries in 
the tunnel, from which m otorists will 
be enabled to view some of the choic­
est bits of scenery afforded by the high 
Sierras. They may look down upon 
the floor of the canyon, thousands of 
feet below and over to the scenic 
beauties on the opposite side of the 
awesome gorge. T he width of this 
tunnel is to approxim ate twenty-tw o 
feet, which is considered ample for the 
passing of the largest trucks and pas­
senger busses, with a m aximum grade 
of 6 per cent., and provisions for side 
rails and low center dividing web.

T o overcome the exigencies of com­
plicated construction it will be neces­
sary in several instances to  cut through 
ridges with short tunnels, the longest 
exceeding 600 feet, with various others 
ranging from 100 to 300 feet. Bridges 
there will be in large numbers, sup­
ported, in many instances, by huge 
concrete arches across abysses whidh 
sure do look formidable to the laymen,

but a mere bit of detail with the en­
gineers.

Mind you all the construction work 
on the m ajor portion of this under­
taking, is in solid rock-granite mostly.
. .Now to me this immense outlay 

seemed alm ost unw arranted but later 
on I was to learn that it will, for in­
stance, reduce the distance from Salt 
Lake to  Phenix, Arizona by hundreds 
of miles, supply transportation  facili­
ties for moving ore, various farm prod­
ucts, and m otorists will be enabled to 
visit Zion Canyon, the N orth rim of 
Grand Canyon, heretofore alm ost in­
accessible, and other sections of the 
Colorado and Boulder Dam territory. 
Some large contract, in a very, very 
large country, I am  prepared to tell 
you.

I see it has been definitely settled 
that mv friend, George W oodcock, who 
form erly conducted the H otel M us­
kegon, is going to have a new hotel 
in that city, to be completed some­
where about M arch 1 of next year. For 
this purpose the old Park  Hotel, situat­
ed about a block from the form er H otel 
Muskegon, has been acquired, the old 
building is to be demolished and re­
placed by a new six-story structure, 
modern and fire proof, a t a cost of 
$300,000. T here will be a spacious 
lobby, large dinting room on the first 
floor, and all guest rooms will have 
an outside exposure, which with a  view 
looking over Muskegon harbor will 
make the surroundings specially a t­
tractive. I am glad George is going to 
have this hotel, for he deserves the 
best M ichigan affords. W hen I was 
engaged in hotel operation he was a 
near neighbor of mine, and I have 
every reason for believing th a t when 
it comes down to the point of dispens­
ing hospitality in a way that is ac­
companied by genuine sincerity, he 
absolutely knows the way.

Michigan hotel operators want a 
more effective bad-check law. As a 
general proposition the present law is 
far ahead of those in other states I 
have heard of, but there are certain 
technicalities in the enforcem ent of 
same, which alm ost nullify the act 
itself, in that under this law the hotel 
is obliged to give the bad-check passer 
five days notice before a w arrrant for 
his arrest may be issued. This gives 
the crook ample time to get away, 
leaving the hotel man to hold the bag, 
as it were. In addition thereto, offi­
cials of the various banks through 
which the checks pass m ust be produc­
ed as witnesses, which handicaps the 
adm inistration of justice.

In m ost states a re turn  check, prop­
erly endorsed with the reasons for 
non-payment, is usually sufficient evi­
dence, being considered prim a facie 
evidence of intent to commit fraud, but 
Michigan acts do not so provide, which 
interferes with its application.

Frank S. Verbeck.

Gabby Gleanings From Grand Rapids.
Grand Rapids, Ju ly  10—J. C. M ajor 

has organized a stock company under 
the style of the J. C. M ajor Co., to 
engage in the sale of women’s ready- 
to-wear and hosiery at 106 Monroe 
avenue. The corporation has a capital 
stock of $50,000, with $5,000 paid in. 
Mr. M ajor was on the road for M ar­
shall Field & Co. for many years and 
is thoroughly versed in the business he 
has. espoused.

T he project to round up a dozen or 
more large dry goods houses, located 
in the principal cities of Michigan, out­
side of D etroit and Grand Rapids, has 
been tem porarily abandoned by the 
prom oters. The m atter has been given 
much thought and effort, but the p ro­
m oters face obstacles which apparent­
ly could not be overcome.

A recent issue of the Lucedale, Miss., 
Tim es contains voluminous announce­
m ents regarding the twenty-fifth an­

niversary of the Bank of Lucedale, 
which was established by Greg. M. 
Luce, form erly of Grand Rapids. Mr. 
Luce was elected President of the 
bank when it was founded and has 
continued in that capacity ever since. 
H e is also the owner of a packing 
plant at the same place producing 
stringless beans, whole and cut; sweet 
potatoes; okra, whole and cut okra and 
tom ato sauce; corn, okra and tom ato 
sauce; turnip greens; beets, whole and 
cut; pimentos. Mr. Luce also owns the 
Luce farms, surrounding the cannery, 
which consists of 1,200 acres, 120 of 
which are in paper-shell pecans of 
bearing age. He hvys already this year 
harvested and packed the output of 200 
acres of turnip greens, and will pack 
the output of 500 acres before the end 
of 1928. Besides his activities at Luce­
dale, Mr. Luce is first and forem ost 
in many large industries at Mobile, 
where he has’perm anently resided since 
he located in the South about thirty- 
five years ago.

At a m eeting of the stockholders of 
the Alfred J. Browm Seed Co., held 
June 21 in the offices of the Associa­
tion of Commerce for the purpose of 
rc-organization, a decision was reach­
ed to postpone definite action to  July 
17. The com pany’s fiscal year closes 
June 30 and it wras voted to have the 
books of account audited by a firm of 
public accountants for the purpose of 
subm itting a verified balance sheet 
and operating statem ents, so that 
proper action could be taken with re­
spect to  re-organization. It is under­
stood the directors of the company are 
agreed that re-organization is neces­
sary to  conserve -the interests of the 
stockholders and M. Thom as W ard, 
attorney for the company, outlined to 
the m eeting a plan of re-organization. 
After considerable discussion, however, 
it was learned that the plan could be 
considered only as a tentative one, in 
view of the fact that figures of June 
30, 1927, were the only ones presented 
and that no figures giving effect to op­
erations for the expired portion of the 
fiscal vear 1928 or to the acquirement 
of certain benefits alleged to have ac­
crued to the company through litiga­
tion were available at this time. Much 
credit is stated to be due the present 
m anagem ent for reducing unnecessary 
overhead and it is thought a much 
greater economy can be effected 
through re-organization, the result of 
which will be relief from the present 
high fixed financial charges necessitat­
ed by the com pany’s cumbersome and 
extravagant capital stock structure. At 
the adjourned m eeting to be called 
July 17 it is planned to ask the present 
stockholders to surrender their interest 
in approxim ately $94,000 of accumu­
lated dividends on preferred stock and 
to give their consent to  re-organiza­
tion plans subm itted at that time 
which it is believed will place the com­
pany on a much stronger financial 
basis and enable it to earn a satisfac­
tory return  to its stockholders for the 
future.

G. H. Ghysels & Co. have leased the 
corner store in the Peninsular Club 
building, form erly occupied by the 
Grand Rapids T ru st Co., and have re­
moved their brokerage business to that 
location. The beautiful furnishings 
used during the T ru st Co. occupancy

have been largely retained, giving the 
establishm ent a very attractive and 
commodious appearance. Mr. Ghysels 
is spending several days in the city, 
assisting M anager W atson and his as­
sociates in getting  the machinery of 
the organization in good working order.

Mike Howarn on the Mend.
Grand Rapids, July 10—'W ord has 

just reached this city that Michael J. 
Howarn, the old war horse of Cadillac 
Council No. 143, U. C. T., is seriously 
ill in M ercy Hospital at Bay City. 
“Mike” was unable to a tte n d 'th e  Su­
preme Council m eeting at Columbus 
the last week in June on account of 
the death of one of his sisters. A few 
days later he was taken sick and rush­
ed to the hospital, where an operation 
was performed. At last report he was 
“ccrping fine,” which will be very 
welcome news to his many friends 
throughout the State and, in fact, 
throughout the entire Supreme Ju ris­
diction of U. C. Tism. H is present 
home address is 107 South Farragut 
street, Bay City.

H om er R. Bradfield.

Sand Lime B rick
N othing  as  D urable  

N othing  a s  F ireproof 
M akes S tru c tu re  B eau tifu l 

No P a in tin g  
No C ost fo r R epairs  

F ire  P roof W ea th e r  P roof 
W arm  in W in te r—Cool in S um m er

Brick is Everlasting
GRANDE BRICK CO. 

Grand Rapids.
SAGINAW BRICK CO. 

Saginaw.

B L A N E Y  P A R K
22,000 Acres of “Soihetliing Different” 

CELIBETH TAVERN BEAR CREEK LODGE
BEAR CREEK GOLF COURSE 

LAKE ANNE LOUISE

WISCONSIN LAND and LUMBER 
COMPANY
Blaney, Michigan
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DRUGS
M ichigan B oard of P h a rm acy .

P re s id e n t—J . C. D ykejna, G ran d  R apids.
Vi ce-P re s .—J . E d w ard  R ichardson , D s- 

tro it.
D irec to r—G arfield M. B ened ic t, S a n ­

dusky.
E x am in a tio n  S essions—D etro it, th ird  

T uesday  in J u n e ; M arq u e tt t ,  th ird  T u e s ­
day in A u g u st; G rand  R apids, th ird  
T u esd ay  in N ovem ber.

M ichigan S ta te  P h a rm aceu tica l 
A ssociation .

P re s id e n t—J . M. C iechanow ski, D etro it.
V ice -P re s id en t—S u m n er J .  K oon, M us­

kegon.
S ec re ta ry —R. A. T u rre ll. Crosvvell.
T re a s u re r—L. V. M iddleton, G rand  

R apids.

Hair Curling Cream.
Powdered castile s o a p ---------- 2 ozs.
Gum Arabic -------------------------2 ozs.
Japan W ax -------------------------12 drs.
Glycerin ------------------------------- 1 o z-
Tallow _____________________ 4 ozs.
Oil of Rose G e ran iu m ---------- 1 dr.
Benzaldehyde ----------------------10 drops
Artificial Neroli Oil ------------30 drops
W ater ______________________ 4 ozs.

Dissolve the soap in one-half the 
water, heated to the proper degree; 
dissolve the acacia in the other por­
tion of water and mix the two solu­
tions and place on the w ater-bath. Add 
the fats and glycerin. W hen the wax 
and tallow have melted, remove from 
the bath and thoroughly stir.

Heliotrope Sachet.
O rris root, c u t ------------------------- 8 ozs.
Red rose p e ta l s ------------------------4 ozs.
Tonka ------------------------------------- 2 ozs.
Vanilla _______________________ 1 GZ-
M u s k ________________________ 20 ozs.
Oil of bitter a lm o n d ----------------- 2 dps.

Mix the first two ingredients and 
grind to powder in a mill; confuse the 
vanilla, tonka, and sufficient of the 
orris root together until the first two 
are reduced to a fine powder; tritu ra te  
the musk and oil, the la tter first d is­
solved in a small am ount of alcohol, 
with a portion of this powder, add the 
remaining ingredients, and mix the 
whole initm ately in a m ortar.

Sunburn Cream.
This is really excellent for relieving 

the sm art of sunburn. I t  must, of 
course, only be applied after exposure 
—this is im portant, as fat of any 
description applied before exposure is
detrimental.
Liquid paraffin _____________ 1 oz.
Peach kernel o i l _____________1 oz. (2)
Lanolin, H y d ro u s__________ Vt oz.
Lime w a te r _________________ 2 oz. (4)
Borax ____________________ ?/2 dr.
T incture of b e n z o in _________ 2 dr.

Make an emulsion.
Q uantities in parentheses give a 

thinner cream.

Thymol Lotion <for Red Noses).
H ydrogen peroxide, 20 v o l s ._4 ozs.
T h y m o l_______________________ 3 gr.
A lc o h o l______________________ }/2 oz.
Distilled w a te r ____________to 20 ozs.

Note.— If color is required it m ust be 
one which will not oxidize.

As a rule, the beauty doctor gives 
advice on dietetics, for which this 
lotion gets the credit.

Cucumber Lotion.
Yolk o f _____________________  1 egg
G ly c e r in _____________________ 40 c.c.
T incture of Q u i l la ja ________ 7 c.c.
Oil of sweet a lm o n d s________25 c.c.

Cucumber essence __________25 c.c.
Rose w a te r_enough to make 250 c.c.

T o make the cucum ber essence, ac­
cording to  the  Year-Book of P h a r­
macy, peel the cucum bers before ex­
pressing their juice; take as much al­
cohol as there is cucum ber juice, add 
half of it to the juice and in the other 
half m acerate the peelings for three 
days. Mix the two liquids and filter.

For Keeping Hair in Curl.
1. Borax powder _______________ 1 oz.

Gum Arabic ________________ 30 gr.
Spirit Camphor ______________ 6 dr.
W ater, w a r m ______________ 16 oz.
Dissolve solids in warm  water, and 

when cool, add the camphor.
W et the hair with above and roll on 

papers as usual, let dry, unroll, and 
form into ringlets.
2. Gum Arabic _______________  1 oz.

Sugar _______________________ 1 oz.
Boric A c id ----------------------------- Vi oz.
Rose W ater ________________ 15 oz.
Mix and dissolve.
Use like preceding.

For Hair Curling Without Papers.
1. Sodium B ica rb o n a te_________Vi oz.

Borax ---------------------------------- V2 oz.
Cologne W ater --------------------- 2 oz.
Alcohol ____________________  2 oz.
T incture of C o ch in ea l---------------1 oz.
W ater ______________________ 24 oz.
Dissolve the two salts in the water,

add the other ingredients, and strain  or 
filter.
2. Tinct. Benzoin ___________1 Vt ozs.

Alcohol to m a k e __________ 8 ozs.
Perfum e w ith oil of rose.

Astringent Lotion (for Enlarged
Pores.)

Distilled W itch H a z e l ------------ Vi pint
Boric Acid ---------------------------V2 oz.
Glycerin ___________________1 oz.
M e n th o l_____________________ 3 g r
A lc o h o l_______________________3 oz.
Perfum e _________________  a trace
Distilled w a t e r ___________to 20 ozs.

For use after face massage.

Buttermilk Lotion.
Lactic Acid (10 per cent.) —  2 drs.
Glycerin _____________________ lA  dr.
Essence of W hite R o s e ______ \ lA  drs.
T incture of Benzoin --------------- 1 dr.
Distilled W ater _______________ 6 ozs.

Mix the acid and glycerin w ith the 
wra ter and add the essence and tincture 
previously mixed.

Nail Enamel.
Eosin, alcohol s o lu b le ______10 grs.
W hite w a x _________________  J^d r.
Soft p a ra f f in ________________ 1 oz.
Sperm aceti _________________  y2 dr.

Dissolve the eosin in the sm allest 
am ount of alcohol necessary, m elt the 
ingredients together and stir in the 
eosin solution.

Liquid Rouge.
Carmine __________________ 51.00 Gm.
Distilled w a t e r ___________775.00 Cc.
S tronger Am m onia W ater _ 64.00 Cc.
Glycerin _________________ 110.00 Cc.
Perfum e to  suit,

T o m a k e ______________ 1000.00 Cc.

White Lip Stick.
W hite W ax ____________ 300.00 Gm.
Sperm aceti ---------------------- 300.00 Gm.

Liquid P e tro la tu m __ .•____ 400.00 Gm.

T o  m a k e ______________1000.00 Gm.

What Experience Teaches the Sales­
man.

T o m eet the custom er with a smile 
instead of a frown.

T o approach the custom er with a 
brisk, business like air instead of a 
downcast slouch.

T o  talk quality instead of price when 
closing a sale.

T o  boost your own wares instead 
of “knocking” others.

T o  interest yourself in the custom er's 
problem  even if you do not feel in­
clined to  do so.

T o  respect the judgm ent of others 
instead of slighting it.

T o dem onstrate and convince in­
stead of holding an argum ent.

T o  answer questions with patience 
instead of assum ing a bored air.

T o  show the caller your interest in 
the m erchandise instead of try ing  to 
“get by” with the least effort.

Never to argue with a customer, no 
m atter if you are in the right, as a rg ­
uing will not help to  sell the goods 
in the end. --

T o  keep in mind the wants and 
wishes and requests of your prospec­
tive custom ers instead of working along 
reverse lines.

T o  use tact in every transaction in­
stead of try ing  to  force the issue.

T o treat every caller with the same 
politeness as you yourself expect when 
m aking a purchase.

T o keep your merchandise neat, 
clean, and businesslike instead of in 
disorder.

Not to  slight a custom er no m atter 
how great the tem ptation. I t  is the 
custom er whom you consider worthless 
that, as a rule, would produce sales.

Always to  make i f  a fixed rule to 
greet your prospects cordially, each 
time they call, even if the visit proves 
nonproductive. Some day the good 
will you assem ble will serve you in 
good stead. Also, you cannot afford 
to  be impolite even if your prospect is.

Not to waste tim e during your busi­
ness hours by talking to  any other per­
son than the one you have business 
with.

T o  say, “T hank you,” every time 
a sale is made instead of allowing the 
custom er to store away a w rong im­
pression as to  your appreciation.

Not the Home of the Free.
About two m onths ago a junk dealer 

named Braverm an was shot, presum ­
ably because he would not join a union 
th at was organized for graft. The 
police did little or nothing about the 
m atter until the newspapers demanded 
action. T hen  they arrested H arry  J. 
(“L efty” ) Lewis, labor agent and head 
of the above-named union. I t  took a 
m onth to  get a jury, and two weeks 
to  try  the case. W hile the selection 
of the ju ry  was in process, the home 
of the principal witness for the state 
was bombed. A t the trial eight w it­
nesses testified that Lewis was the 
man vrho fired the shot. H e was ac­
quitted by the jury, which held that 
the state  had failed to  make a case. 
T he witness whose home was bombed

is wondering just w hat the future holds 
for him. I t  appears a ju ro r who held 
for conviction was w arned by his fel­
low jurors th a t such a course was 
hazardous. This land m ay be the land 
of the brave, but it isn’t  the home of 
the free, so far as Chicago is con­
cerned.— Congregationalist.

The Old G. R. & I.

I t ’s now th e  "P e n n sy lv an ia ,”
B u t th a t  do n ’t  m ean  a  th in g  

To us w ho headed  S ou th  in  fa ll 
A nd headed  N o rth  in sp ring .

T he nam e I used  to  call i t  th e n  
I ’ll call i t  till I die,,

T he nam e th ey  nam ed  it  long ago,
T he old G. R. &  I.

T hey  g ive  you serv ice  in th em  days  
T hey  n ev er g ive you now,

A nd w hen  you trav e led  on th e ir  tra in  
T hey  d id n ’t  a sk  you how.

Yes, m an y  a  b ra k e m a n  com e along. 
C onducto r passed  m e by,

A nd n ev er no ticed  m e upon 
T he old G. R. & I.

W hy. I rem em b er go in ’ S ou th  
One w in te r w ith  a  cough,

A nd no co nducto r p u nched  m y face  
O r b rak em an  pushed  m e off.

T h ey  took m e b ack  to  th e ir  caboose 
A nd g o t m e w arm  a n d  d ry —

Yes. t h a t ’s  th.e k ind  ol’ boys w ho ra n  
T he old G. R. & I.

T h ey  gave you serv ice  in th em  days. 
B u t now them  d ay s  is p a s t.

Dike lo ts  of o th e r  th in g s  in  life 
T h a t’s ju s t  too good to  la st.

W hen  som eone s a y s  to  p u t m e off,
To p u t m e off th ey  try .

On a ll th e  roads, a n d  even  on 
T h e  old G. R. & I.

A nd w h a t a b o u t th e  o th e r  g u y s  
W ho used  to  flip a  f re ig h t?

I h a v en ’t  m e t a  single one,
O r h e a rd  o f one of la te .

A no the r g e n e ra tio n ’s here .
A nd you m ay  w onder w hy 

A fellah  n ev er m ee ts  ’em  on 
T he old G. R. & I.

W ell, I c an  te ll you w here  th e y  a re .
A nd te ll you w h a t th ey  done:

T h ey ’re  a sk in ’ fa rm e rs  fo r a  lif t  
On U. S. 31.

A lo t o f y o u n g s te rs  of to -d a y  
A in’t  n e v e r  seen  a  tie ,

A in’t  lik e  th e  m en  w ho  p a tro n ized  
T he  old G. R. & I.

A b o x -c a r once w as  good enough ;
T hem  days  is  d ead  a n d  gone;

T he  y o u n g er g e n era tio n  w an ts  
A cu sh io n  to  s e t  on.

I te ll you w h a t, th e  young  fo lks now 
A re liv in ’ p u rty  h igh :

T h ey ’ve g o t too n ice to  tra v e l on 
T he old G. R. & I.

A n h o n e s t m an  will s te a l a  ride ,
A bum  w ill s tan d  an d  beg.

B efore  y ou ’d ca tch  m e do in’ th a t  
I ’d w a lk  to  W innipeg.

T h is  g en era tio n  w orries  me,
A nd th e re ’s  good reaso n  w hy:

T hey  a in ’t  m uch like th e  m en w ho rode 
T he  old G. R. & I.

T h ey ’re dead  an d  gone, th e  good old g ang  
A  fellah  used  to  know.

W ho rode th e  s idedoor P u llm an s  in 
T he days  of long ago.

T hey  rea lly  took a n  in te re s t  in 
T he  ro a d s  th e y  tra v e le d  by,

A nd b rag g ed  a b o u t th e  serv ice  on 
T he old G. R . & I.

I th in k  I ’ll look th a t  s is te r  up,
T h ey  say  she  m arried  w ell;

I ’ll do th e  long -lo st b ro th e r  ac t,
F o r  tim es  begin  to  tell,

A nd  I w a n t som ew here  I c an  se t.
Som e p lace th a t 's  h igh  an d  dry .

A nd th in k  a b o u t th e  d ay s  upon  
T he  old G. R. & I.

D ouglas M alloch.

Dealers Are More Careful.
The day of slip-shod m erchandising 

is gone forever. The percentage of 
failures am ong m erchants who em ­
ploy antiquated m ethods is not far 
from 100 per cent. I t  is a hard enough 
row to hoe in the retail game these 
days if all the settings are favorable 
so that the antiquated system  of by­
gone times is merely a prelude of 
bankruptcy in these tim es of keen 
competition. T he untidy, dirty, unat­
tractive store is doomed. Dead stocks 
have no place in m erchandising to-day.
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Cheating cheats the cheater most 
of all.

Vanity suggests tinsel; humility, 
true gold.

The thing you neglect will not 
neglect you.

PEACE BE 
WITH 
YOU!

You can travel in peace 
if your valuables are 
safe in the Old National 
vaults!
Deposit boxes for your 
papers . . . storage 
space for your sterling 
and plate . . . both
are available at low 
cost.

Jh e  OLD 
NATIONAL BANK

M o n r o e  at P e a r ì*

JI  Bank fîrôveTifbodif

A  W onde rfu l 1 0 c S e lle r
Twelve different kinds of popular 
candies are put up in this attractive 
package.

A  !Beautiful D isplay
PA CK ED  BY

N A T IO N A L  C A N D Y  CO ., IN C . 
P U T N A M  F A C T O R Y  

G R A N D  RAPIDS. M ICHIGAN

Seely Manufacturing Co.
1862 ■ • 1928

F lav o rin g  E x tra c ts  — T o ile t Goods 
A s ta n d a rd  of q u a lity  fo r over 60 y e a rs

S E E L Y  M AN U FACTURIN G  CO. 
1900 E a s t Jeffe rson . D e tro it

CARBONATED SOFT 
DRINKS

o f the Better Q uality are in dem and in 
M ichigan all the year around, especia l­
ly  during the hot m onths. H ere is a list 
o f the leading Brands w e  stock:

Ginger Ale, Carbonated—
Ready to Serve

L ess  C ase Doz. Case
C liquot C lub, 15% oz., 2 doz. In c a s e _______ $1.75 $3.35
C liquot C lub (D ry ) 15% oz., 2 doz. In case__ 1.75 3.35
C an a d a  D ry  (P a le ) 12 oz.. 48 to  c a s e ________  2.05 7.40
C an ad a  D ry  (P a le ) 12 oz., 48 to  cases, 5 case  lo ts___ 7.30
C an ad a  D ry  (P a le ) 12 oz., 48 to  case , 10 case  lo ts____7.20
C an ad a  D ry  (P a le ) 12 oz., 1 doz. to  c a s e ____ m_______1.85
C an ad a  Dry. (P a le ) 6 oz. Size, 100 to  c a s e ___  1.75 12 50
C an tre ll & C o ch ran e’s 16 oz., 2 doz. to  c a s e _ 2.40 4.50
C an tre ll & C o ch ran e’s (P a le ) 12% oz., 5 doz.

to  case  ------------------------------------------------------ 2.40 11.25
V ern o r 's  15% oz., 2 doz. to  case  ___________   2.00 3.50
V ern o r’s 24 oz,. 1 doz. to  case  ______________  2.60 2.40
V ern o r 's  24 oz., 1 doz. to  case , 5 cases, $2.35

case ; 10 c a s e s  •._________________ ______________2.25
W hite  Rock, 12 oz., 2 doz. to  c a s e _______ , ___ 2.00 3.75
W h ite  Rock, 1% P ins , 2 doz. to  c a s e _1___ 2.60 5.00
W h ite  Rock, N ips, 100 to  case  ______________  1.20 9.00
W h ite  R ock (P a le  D ry) Q u a rts , 2 doz. c a s e _ 3.20 5.75
W h ite  Rock (P a le  D ry ) P in ts , 50 to  c a s s e ___ 2.10 7.50
W h ite  R ock (P a le  D ry) P in ts , 1 doz. to  case  ____ 2.10
W h ite  R ock (P a le  D ry ) S p lits  100 to  c a s e ___ 1.65 12.25

Silver Spray (A  Soft Drink)
12 oz., 2 doz. to  case  ________________________$2.25 $4 00
7 oz., 4 doz. to  case  _________________ 1_____  1.35 5.00

12 oz., 3 case L o ts  $3.95 case ; 5 case  $3.90 case;
10 cases _______________________________________3.85

Hazeltine &  Perkins Drug Company
MANISTEE Michigan GRAND RAPIDS

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

A cids
B oric (P o w d .)_10 @ 20
B oric (X ta l ___ 15 @ 25
C a r b o l ic _________38 #  44
C itric  ___________53 @ 70
M u r ia t i c _______  3%@ 8
N itr ic  _________ 9 0  15
O xalic ___________15 @ 25
S u lphu ric  _____  3 % #  8
T a r t a r i c ________ 52 @ 60

A m m onia
W ate r . 26 d e g .. .  06 @ 16
W ate r , 18 deg ._05 %@ 13
W ater , 14 deg ._04%@ 11
C arb o n a te  _______20 @ 25
C hloride (G ran .) 09 #  20

B alsam s
C opaiba ________1 00 @1 25
F ir  ( C a n a d a )_ 2 75@3 00
F ir  (O regon) __ 65@1 00
P e ru  __________ 3 00@3 25

T o l u ___ _______ 2 00@2 25

B ark s
C ass ia  (o rd in a ry ) .  2 5 #  30
C ass ia  (S a ig o n )_50@ 60
S a s sa fra s  (pw . 60c) @ 50
Soap C u t (pow d.)

35c ______________2 0 #  30

B erries
C u b e b _____ ,_____  @1 00
F ish  _________   @ 25
J u n ip e r  ___________1 0 #  20
P rick ly  A s h ___ _ #  75

E x tra c ts
L icorice  ___________6 0 #  65
L icorice, p o w d ._6 0 #  70

F low ers
A rn ica  ________ 1 75#1  85
C ham om ile (G ed.) @ 40
C ham om ile Rom . @ 50

G um s
A cacia, 1 s t __ _ 5 0 #  55
A cacia, 2nd ___  4 5 #  50
A cacia, S o r t s ___ 2 0 #  25
A cacia, P ow dered  3 5 #  40 
A loes (B a rb  P ow ) 2 5 #  35 
A loes (C ape P ow ) 2 5 #  35 
Aloes (Soc. Pow .) 7 5 #  80
A safo e tid a  _____  5 0 #  60

Pow . __________ 75 @1 00
C am phor _______  8 5 #  90
G uaiac  _________  @ 60
G uaiac, pow ’d _ @ 70
K ino ____________ @1 25
K ino, pow dered_ @1 20
M yrrh  _________  @1 25
M yrrh , pow dered  @1 35 
Opium , powd. 19 65@19 92 
Opium , g ran . 19 65@19 92
Shellac _________  6 5 #  80
Shellac  ________  7 5 #  90
T rag a c a n th , pow. @1 75
T ra g a c a n th  ___  2 00@2 35
T u rp en tin e  _____  @ 30

Insecticides
A rsen ic  _________ 08 #  20
Blue V itrio l, bbl. @07% 
B lue V itrio l, lqss 0 9 #  16
B ordea. M ix D ry  1 2 #  26 
H ellebore, W h ite  >

p o w d e r e d ____ 1 8 #  30
In se c t P o w d e r. 4 2 % #  50, 
L ead  A rsen a te  Po. 13%@30 
L im e a n d  S u lp h u r J

D ry  ___________ 0 8 #  22.
P a r is  G r e e n ___  24 #  42

L eaves
B u chu  __________ @1 05
B uchu , pow dered  @1 10
Sage, B u l k _____  2 5 #  30
Sage, % l o o s e _ @ 40
Sage, p o w d e re d .. @ 35
S enna, A l e x .___  5 0 #  75
S enna, T inn . pow. 3 0 #  35 
U v a  U r s l _______  2 0 #  25

Oils
A lm onds, B itte r ,

tru e  1_________ 7 50@7 75
A lm onds, B itte r , 

a r tif ic ia l _____ 3 00@3 25
A lm onds, Sw eet, 

tru e  _______ ,_ 1 50@1 80
A lm onds, Sw eet, 

Im ita tio n  ___ 1 00® 1 25
A m ber, c r u d e _ 1 25@1 50
A m ber, rectified 1 5 0 #  1 75
A nise ____ _____ 1 25 #  1 50
B erg am o n t ___ 9 00#9 25
C ajep u t _______ 2 00#2 25
C assia  ______ 5 0 0 #  5 25
C as to r __ ______ 1 55#1 80
C edar L ea f ___ 2 00#2 25
C itrone lla  ______ 1 00@1 20
Cloves _________ 2 00#2 75
C ocoanut .  — - 27 V # 35
Cod L iev r _____ 2 00#2 45
C roton  ________ 2 0 0 #  2 25

C otton  S e e d ___ 1 35@1 50
C ubebs _______  6 50@6 75
E ig ero n  _______  6 00#6  25
E u c a ly p tu s  _____1 2 5 #  1 50
H em lock, p u re_ 2 00#2  25
ju n ip e r  B e r r ie s .  4 50#4  75
J u n ip e r  W ood _ 1 50#1  75
L a rd , e x t r a ___ 1 55@1 65
L ard , No. 1 ____ 1 25@1 40
L a v en d e r Flow__ 6 00@6 25
L av en d e r G a r’n .  85#1  20
L em on _______  5 00@5 25
L inseed , raw , bbl. #  78
L inseed , boiled, bbl. @ 81
L inseed , bid less 8 8 #  1 01 
L inseed , raw , less  8 5 #  98
M u sta rd , arifil. oz. @ 35
N eats fo o t _______1 25@1 35
Olive, pu re  ___  4 00@5 00
Olive, M alaga,

yellow  _______  2 85 @3 25
Olive, M alaga,

g reen  _______  2 85@3 25
O range, S w eet 12 00@12 25 
O riganum , p u re .  @2 50 
O riganum , com 'l 1 00@1 20
P en n y ro y a l ___  3 50@3 75
P ep p e rm in t ___  5 50#5  70
Rose, p u r e _ 13 5 0 #  14 00
R osem ary  F low s 1 25#1  50 
Sandelw ood, E.

I. __________ 10 50#10 75
S a ssa fra s , tru e  1 75@2 00 
S a ssa fra s , a r t i ' l  7 5 #  1 00
S p e a r m in t_____  8 0 0 #  8 25
Sperm  __________1 5 0 #  1 75
T a n y  __________ 7 0 0 #  7 25
T a r  U S P  _____  65@ 75
T u rp en tin e , less  66 #  79
T u rp en tin g . b b l . __ @ 59
W in te rg reen ,

l e a f __ _______ 6 0 0 #  6 25
W in te rg reen , sw ee t

b irch  ________  3 0 0 #  3 25
W in te rg reen , a r t 75@1 00
W orm  S e e d ___ 5 50@5 75
W o rm w o o d _18 i S0@18 75

P o tassium
B ica rb o n a te  ___ 3 5 # 40
B ich ro m ate  ____ 15@ 25
B r o m i d e _______ 69# 85
B rom ide _______ 54@ 71
C hlora te , g ra n  d_ 
C hlora te , powd.

2 3 # 30

o r X t a l __ __ _ 16 # 25
C yanide ___ 30# 90
I o d i d e __ _______4 56@4 75
P e rm a n g a n a te 20# 30
P ru ss ia te ,  yellow 35# 45
P ru ss ia te , r e d _ # 70
S u lp h a te  _ ____ 35# 40

Roots
A lk an et _____ 30 # 35
Blood, p o w d ered . 40# 45
C alam us __  __ 35 # 75
E lecam pane , pwd. 25 # 30
G en tian , powd. _ 
G inger, A frican ,

20 # 30

pow dered - _ 30@ 35
G inger, J a m a ic a .  
G inger, J am a ica ,

60 # 65

p ow dered  ____ 4 5# 60
G oldenseal, pow. 7 50@8 00
Ipecac, p o w d ._ @6 00
L icorice  _______ 35 # 40
L icorice, pow d__
O rris, p ow dered .

2 0 # 30
30@ 40

Poke, p o w dered_ 35 # 40
R h u b arb , p o w d_ @1 00
Rosinw ood. powd. 
S a rsa p a r illa . H ond.

# 50

g ro u n d  _______ @1 10
S a rsap a rilla , M exic. @ 60
Squills ___  ___ 3 5 # 40
Squills, pow dered 70 # 80
T um eric , pow d._ 20 # 25
V alerian , pow d._ @1 00

Seeds
A nise _________ @ 35
A nise, pow dered 35# 40
B ird , I s _______ 13 # 17
C an a ry  _______ 10 # 16
C araw ay , Po. 30 2 5 # 30
C ardam on  _____ @3 00
C o rian d er pow. .40 30# 25
Dill ___________ 1 5 # 20
F en n e ll _____ __ 3 5 # 50
F la x  __________ 7 # 15
F lax , g ro u n d  — 7 # 15
F o en u g reek , pwd. 15 # 25
H e m p -- ------------ 8@ 15
L obelia, powd. — @1 60
M u sta rd , yellow 17@ 25
M u sta rd , b lack — 20 # 25
P oppy  ____ _____ 15@ 30
Q uince ________ 1 25#1 50
S a b a d i l l a ___ — 45 # 50
Sunflow er _ — 12 # 18

W orm , A m erican 30@ 40
W orm . L e v a n t _ 6 50@7 00

T in c tu res
A conite _______  @1 80
Aloes __________  @1 56
A rn ica  __ ;---------- @1 50
A cafoetida  _____  @2 28

B e l la d o n n a _____  @1 44
B enzoin  ________  @2 28
B enzoin C om p’d .  # 2  40
B u chu  _________  @2 16
C an th a r id e s  ___  # 2  52
C apsicum  ______  @2 28
C atech u  _______  # 1  44
C in c h o n a _______  @2 16
C olchicum  _____  @1 80
C u b e b s __________ @2 76
D ig ita lis  _______  # 2  04
G en tian  _________ @1 35
G uaiac  _________  @2 28
G uaiac , A m m o n .. @2 04
iod ine  ________ -  @1 25
Iodine, C o lo rle ss . @1 50
Iron . Clo _________ @1 56
K ino ___________  # 1  44
M yrrh  __________  @2 52
N ux V o m ic a ___  # 1  80
Opium  _________  @5 40
O pium , C a m p ._ # 1  44
O pium , D eodorz 'd  @5 40
R h u b a rb  _______  # 1  92

P a in ts

L ead , red  d ry  _ . 13% @13% 
L ead , w h ite  d ry  13%@13% 
L ead , w h ite  o il.  13% @13% 
O chre, yellow  bbl. #  2% 
O chre, yellow  less 3 #  6 
R ed V e n e t’n  Am . 3 % #  7 
R ed  V e n e t’n  E ng . 4 #  8
P u tty  ___________ 5 #  8
W h itin g , bbl ___ @ 4 %
W h itin g  ________ 5%@10
L. H . P . P re p __  2 90 @3 05
R ogers P r e p . _ 2 90@3 05

M iscellaneous

A cetan a lid  _____ 5 7 #  75
A lum  --------------- 0 8 #  12
A lum , pow d an d

g ro u n d  ______  0 9 #  15
B ism u th , S u b n i­

t r a te  ------------- 3 15 @3 40
B o rax  x ta l  o r

pow dered  ___  0 5 #  13
C an th arid es , po. 1  50@2 00
C alom el _______  2 72 # 2  82
C apsicum , pow ’d 6 2 #  75
C arm ine  ----------  7 00#  7 50
C assia  B u d s ___  3 0 #  3a
Cloves --------------- 40#  50
C halk  P r e p a re d .  1 4#  16
C hloroform  ___  53#  66
C hloral H y d ra te  1  20 # 1  50
C ocaine --------  12  8 5 #  13 50
Cocoa B u t t e r __  6 5 #  90
Coxks, lis t, less  30-10 to 

40-10%
C o p p e r a s --------- 2%@ 10
C opperas, Pow d. 4#  10 
C orrosive Sublm  2 25@2 30 
C ream  T a r t a r  __ 3 5 #  45
C u ttle  b o n e ____  4 0 #  50
D ex trin e  _____  6#  15
D o v er's  P o w d e r 4 00@4 50 
E m ery , All Nos. 10 #  15
E m ery , Pow dered  @ 15 
E psom  S a lts , bbls. #  0*
E psom  S a lts , less  3%@ 10
E rg o t, pow dered  __ @4 00 
F lak e . W h ite  __ 15 #  20
F orm ad eh y d e . lb. 1 1 @ 30 
G elatine  _______  8 0 #  90
G lassw are, less  55% 
G lassw are, fu ll case  60%. 
G lauber S a lts , bbl. @02% 
G lauber S a lts  less 0 4 #  10
Glue, B r o w n ___  2 0 #  30
Glue, B row n G rd 16@ 22
Glue. W h i t e ___ 27%@ 35
Glue, w h ite  g rd . 2 5 #  35
G lycerine ______  2 0 #  40
H ops ------------------ 7 5 #  95
Iodine _________  6 45@7 00
Iodoform  ______  8 0 0 #  8 30
L ead  A c e t g t e _ 2 0 #  30
M ace ___________ @ 1 50
M ace, p o w d e red . @1 60
M enthol ______  7 5 0 #  8 00
M orphine ___  12 83@13 98
N ux V o m ic a ___  @ 30
N ux V om ica, pow. 1 5 #  25 
P ep p er, b lack , pow 5 7 #  70 
P ep p er, W h ite , pw. 7 5 #  85
P itch , B u rg u d ry . 2 0 #  25
Q u ass ia  _______  1 2 #  15
Q uinine, 5 oz. c an s  @ 59
R ochelle S a l t s _2 8 #  40
S ach arin e  ______ 2 60 #  275
S a lt P e t e r _____  11 @ 22
Seid litz  M ix tu re  3 0 #  40
Soap, g reen  __  15 #  30
Soap m o tt  c a s t .  @ 2 5
Soap, w h ite  C astile ,

case  ___________  @15 00
Soap, w h ite  C astile

less, p e r b a r _ @1 60
Soda A sh ______  3 #  10
Soda B ica rb o n a te  3 % #  10
Soda, Sal _____ 02%@ 08
S p ir its  C am phor @1 20
S u lphur, r o l l ___ 3%@ 10
S u lphur, S u b l ._4%@ 10
T a m a rin d s  _____  2 0 #  25
T a r t a r  E m etic  _ . 7 0 #  75 
T u rp en tin e , V en. 5 0 #  75 
V an illa  E x. p u re  1 50#2 00 
V an illa  E x . pu re  2 25#2  50 
Zinc S u lp h a t e _ 06 #  11



28 M I C H I G A N  T R A D E S M A N J u ly  11, 192S

GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
Cal. Lim a B eans 
W alnu ts , C alifo rn ia

R aisins
P e an u ts

AMMONIA
Q uaker, 24-12 oz. case  2 50 
Q uaker, 12-32 oz. case  2 25 
Bo Peep, 24, sm . case  2 70 
Bo Peep, 12. lge. case  2 25

A P P L t  B U TTE R
Q uaker, 24-12 oz., doz. 2 25 
Q uaker, 12-38 oz., doz. 3 35

A X LE G REA SE
1 lb. ____________ 4 35
3 lb. _____________ 6 00
lb. pails, p e r doz. 8 50

15 lb. pails , p e r  doz. 11 95 
25 lb. pails, p e r doz. 19 15

BAKING PO W D ER S 
A rctic , 7 oz. tu m b le r 1 35 
Q ueen F lake , 16 oz., dz 2 25
R oyal, 10c, d o z . _____ 95
R oyal. 6 oz.. d o z . ___2 70
Royal, 12 oz.. d o z . _5 20
Royal, 5 lb. _________ 31 20
C alum et. 4 oz.. doz. 95
C alum et, 8 oz.. doz. 1 95
C alum et, 16 oz., doz. 3 35
C alum et. 5 lb., doz. 12 75 
C alum et, 10 lb., doz. 19 00 
R um ford , 10c, p e r doz. 95
R um ford . 8 oz.. doz. 1 85
R um ford , 12 oz.. doz. 2 40
R um ford , 5 lb., doz. 12 50

K. C. B rand
P e r case

10c size, 4 d o z . ------- 3 70
15c size. 4 d o z . ____ 5 50
20c size. 4 d o z . _____7 20
25c size, 4 d o z . _____9 20
50c size, 2 d o z . ____ 8 80
80c size. 1 doz. ____ 6 85
10 lb. size. % d o z . ----- 6 75

BLUING

JE N N IN G S

T he O ria inal

C ondensed

2 oz.. 4 dz. cs. 3 00 
1 oz., 3 dz. cs. 3 75

Am. B all,36-1 oz., c a r t.  1 00 
Q uaker, 1% oz.. N o n ­

freeze. dozen _____  85
Boy B lue. 3Gs. p e r cs. 2 70

BEANS and  PE A S
100 lb. bag  

B row n Sw edish  B ean s  9 00
P in to  B eans  -----------  9 50
Red K idney B ean s— 11 00 
W hite  H an d  P. B eans  11 50
Cal. L im a B e a n s ___ 11 50
B lack  E ye B ean s  — 8 50
S plit P eas, Y e l lo w _8 00
S p lit P ea s , G r e e n _8 00
Scotch P eas  _______  5 75

BU RN ERS

Q ueen A nn, No. 1 an d
2, doz. ____________ 1 35

W hite  F lam e, No. 1 
an d  2, doz. ----------- 2 25

B O TTL E CAPS

Single L acquor, 1 g ro ss
pkg.. p e r g r o s s ----- 16

Dbl. • L acquor, 1 gross 
pkg., p e r g r o s s ----- 16%

B R E A K FA ST  FOODS

K ellogg’s B rands.
C orn  F lak es, No. 136 2 85 
C orn  F lak es , No. 124 2 85

C orn F lak es. No. 102 2 00
Pep, No. 224 ________ 2 70
Pep, No. 202 _________2 00
K rum bles, No. 424 ___ 2 70
B ran  F lak es, No. 624 2 25 
B ran  F lak es, No. 602 1 50
Rice K risp ies, 6 o z ._2 70
ilice K risp ies, 1 oz. 1 50 
K aife  H ag , 12 1-lb.

v a n s ------------------------- 7 30
All B ran . 16 oz. _____ 2 25
All B ran , 10 o z . _____ 2 70
All B ran , % oz. ____ 2 00

P o s t B rands.
G rap e -N u ts , 2 4 s _______3 80
G rap e -N u ts , 1 0 0 s ____ 2 75
In s ta n t  P o stu m , No. 8 5 40 
In s ta n t  P o stu m , No. 10 4 50 
P o s tu m  C ereal, No. 0 2 25
P o s t T o astie s , 3 6 s _2 60
P o s t T o astie s , 2 4 s _2 60
P o s t s B ran , 2 4 s __2 70
P ills  B ran , 1 2 s _._____ 1 90
R om an M eal, 12-2 lb— 3 35
C ream  W h ea t, 1 8 ____ 3 90
C ream  B arley , 1 8 ____ 3 40
R alsto n  Food, 1 8 ____ 4 00
M aple F lak es. 2 4 ____ 2 50
R ainbow  C orn F la ., 36 2 50 
¡silver F lak e  O ats, 18s 1 40 
S ilver F lak e  O ats, 12s 2 25 
90 lb. J u te  B u lk  O ats,

bag  _____________ 4 25
R alsto n  N ew  O ata , 24 2 70 
R alsto n  N ew  O ata , 12 2 70 
Shred . W h ea t B is., 36s 3 85
T risc u it, 2 4 s _____ 1 90
W h ea ten a , 1 8 s ________3 70

BROOMS
Jew ell, d o z . _____ _____6 26
S ta n d a rd  P a rlo r , 23 lb. 6 26 
F an cy  P a rlo r , 23 lb .— 9 26 
Ex. F a n c y  P a r lo r  26 lb. 9 76
Ex. Fey . P a r lo r  2$ lb. 10 00
Toy ................................  1 76
W hisk, No. 3 ________ 2 76

B R U SH E S
S crub

Solid B ack , 6 i n . ___ 1 60
Solid B ack , 1 I n . ___ 1 76
Poin ted  E n d s ■■.. 1 26

Stove
S h a k e r __ ____________1 80
No. 6 0 _______________ 2 00
P e e r l e s s ________ —  2 80

Shoe
No. 4 - 0 _____________ 2 26
No. 2 0 ________________2 80

B U T T E R  COLOR
D andelion  _2 86

C A N D L E 8
E lec tric  L ig h t, 40 lbs. 12.1
P lum ber, 40 lbs. _____12.8
P ara ffin e , 6 s ________14%
P ara ff in e , 1 2 s ________14%
W i c k i n g _____________40
T udor, 6s, p e r box _ 80

CA N N ED  F R U IT
Apples, No. 1 0 _6 1505 76
Apple Sauce, No. 10 8 00 
A prico ts , No. 2% 8 4001  90 
A pricots, No. 10 8 608911 00 
B lackberries , No. 10 7 60
B lueberries, No. 1 0 _13 00
C herries, No. 2 ___   3 25
C herries, No. 2 % _____4 00
C herries. No. 1 0 ____ 15 00
L oganberries , N o. 10 8 50
P eaches, No. 2 ____ 2 76
P eaches, No. 2% ICIch 2 20 
Peaches, 2% Cal. 2 2502  60
Peaches, 1 0 ___________ 3 50
Pineapple. 1 s l i . _____1 36
P ineapple , 2 s l i . _____ 2 45
P 'app le , 2 b r. s i . ___ 2 25
P ’apple , 2 br. s i . ___ 2 40
P 'app le , 2%. s l i . ____ 8 00
P 'ap p le . 2, e r a . ____ 3 00
P ineapp le . 10 c ru . _ 8 50
P ea rs , No. 2 _____  3 00
P ea rs . No. 2 % _______ 2 60
R asp b errie s , No. 2 b tk  8 26 
R aspb 's . R ed. No. 10 11 50 
R asp b ’s  B lack ,

No. 1 0 ______________16 00
R hubarb , No. 10 _____6 00
S traw b 's . No. 2 3 25@4 75

C A N N E D  FISH  
Glam G h’der. 10% o a  1 36
Clam Ch.. No. 3 ______ 3 60
C lam s. S team ed . N o 1 2 00 
Clama. M inced. No. % 2 25 
F in n an  W addle. 10 os. 2 20 
Clam  B ouillon . 7 ox— C 80 
C hicken H add ie , N o. 1 8 78 
F ish  F la k e s , sm a ll . I K

Cod F ish  C ake, 10 os. 1 16 
Cove O ysters, 5 oz. .  175 
L obster, No. %, Star 8 00
S hrim p, 1, w e t ______8 88
S a rd 's , % Oil, K ey . .  6 10 
S ard ines , % Oil, k ’less  6 60 
S a rd in es , % Sm oked 0 76 
Salm on, R ed A lask a  3 75 
¡salmon, M ed. A lask a  2 86 
Salm on, P in k , A lask a  2 35 
S ard ines , 1m. %, ea. 1U0Z8 
S ard ines , lm ., %, ea. 36
S ard ines, C a l ._1 35@2 25
T una , %, C u rtis  , doz. 4 00 
T u n a , %s, C u rtis , dos. 3 30
T una, % B lue F i n _2 25
T u n a , Is . C u rtis , doz. 7 00

CANNED MEAT  
B acon, M ed. B eechnu t 2 20 
B acon, L ge. B eechnut 6 40
B eef, No. 1, C o rn e d __ 3 10
B eef, No. 1, R o a s t___ 3 10
B eef, No. 2%, Q ua. sli. 1 60 
B eef, 3% oz. Q ua. sli. 2 25 
B eef, No. 1, B 'n u t, sli. 4 50 
B ee fs teak  & Onions, s  3 70
Chili Con Ca., I s  __ 1 35
D eviled H am , % s __ 3 80
D eviled H am , % s __ 8 60
H a m b u rg  S te a k  &

O nions, No. 1 ___ 3 16
P o tted  B eef, 4 o s . __ 1  10
P o tte d  M eat, % L ibby  50 
P o tted  M eat, % L ibby  02% 
P o tted  M eat, % Q ua. 00 
P o tted  H am , G en. % 1 86 
V ienna  S aus., No. % 1 46 
V ienna  S au sag e , Q ua. 06
Veal L oaf, M e d iu m _2 25

B aked B eans
C a m p b e lls _____________ 1  15
Q uaker, 18 o z . ________ 1  05
F rem o n t, No. 2 _______1.25
Snider, No. 1 _______  95
Snider, No. 2 _________1 25
V an C am p, s m a l l ___  90
V an C am p, m e d . ____1 15
CA N N ED  V E G E T A B L E S .

A sp a rag u s .
No. 1, G reen  tip s  _  3 76 
No. 3%, L a rg e  G reen  4 60 
W. B eans, c u t  2 1  65@1 75
W . B eans , 1 0 ________ 7 60
G reen  B eans, 2s 1 6502  25
G reen  B eans, 10s _ 0 7  60
L. B ean s . 2 g r .  1 3602  06 
L im a  B eans, 2s, Soaked  1 I f
R ed  K id , No. 2 _____  1 26
B ee ts , No. 2. w b. 1 7 6 0 2  40 
B ee ts . No. 2, o u t 1 1001  26
B eets , No. 3, c u t ___ 1 00
C orn, No. 2, a ta a .  __ 1 19 
C orn. E x. a ta n . No. I  1  l i  
C orn. No. 2. F a n . 1 60 0 2  36
C orn, N o. 1 0 _ 8 00010  76
H om iny, N o .3 1 0 0 0 1  16
O kra, No. 2, w h o l e _2 15
O kra, No. 2, c u t ____1 76
D eh y d ra ted  Veg. Soup  60 
D eh y d ra ted  P o ta to e s , lb. 46
M ushroom s, H o te ls  _ 33
M ushroom s, C hoice, 8 o s . 48 
M ushroom s. S u r  E x t r a  60
P eas , No. 2, E. J . ____1 86
P eas. No. 2. SUL

J u n e  -------   1  86
P eas, No. 2, E x . SUL

B. J . ______________ 2 26
P eas. E x. F ine , F re n c h  26 
P u m pk in , No. 8 1 8 6 0 1  88 
P um pk in . No. 10 4 0 0 0 4  76 
P im en to s . %, each  12014
P im en to es , %, each  _ 27
S w ’t  P o ta to e s . No. 2% 2 26 
S a u e rk ra u t, N 0.8 1 86 0 1  68 
S u cco tash , N o. 2 1 0 6 0 2  60 
S ucco tash . No. 2, g la s s  2 60
S pinach . No. 1 ______ 1 26
S pnach. No. 2_ 1 0 0 0 1  80
S pinach , N o. L  2 2802  88 
S p lrtich , No. 18. 8 8 8 0 7  88 
T om atoes, No. 2 1 2 0 0 1  20 
T om atoes , No. 3, 1 8 8 0 1  18 
T om atoes, No. 10 6 0007  60

C A TSU P.
B eech -N u t, s m a l l ___ 1 65
Lily of V alley. 14 oz__2 25
Lily o f V alley, % p in t  1 66 
P a ra m o u n t, 24, 8s  „ 1 35
P a ram o u n t, 24, 1 6 s _2 25
Sniders, 8 os. ______  1  76
S n iders , 10 o s .___. . . .  8 66
Q uaker, 3 os. ---------  1  26
Q uaker, 10 o s . ________1 40
Q u ak er . 14 ox. . . . . . . .  1 60
Q uaker. Gallon G lass 12  00 
Q uaker, G allon T i n _I  00

CHILI 8AUCE
S nider, 1$ o s . __ _____2 SO
Snider. 8 o z . -- ----------3 30
Lilly V alley. 8 os. . .  2 26 
L illy  V alley. 14 os. _  I  16

OYSTER COCKTAIL.
S niders , 10 o s . ___ ____ 2 30
S n iders , 8 o s . _______2 30

C H EESE.
R o q u e f o r t_____ ____   46
K ra f t ,  sm all i te m s  i  66 
K ra f t ,  A m erican  _ . 1 06 
Chill, amaU tin s  „  1 06 
P im en to , sm all t in s  1 06 
R oquefort, sm . tin s  2 36 
C am em bert, sm . tin s  1 26
L onghorn  ___________ 29
W isconsin  D aisy  ___ 27
Sap Sago ___________ 40
B rick  ___ .___________ 35

CHEW ING GUM.
A dam s B lack  Ja c k  _____66
A dam s B lo o d b e r r y ___06
A dam s D entyne  _______-  66
A dam s Calif. F r u i t ___ 06
Adam s Sen Sen ________ S6
B eem an’e P e p s i n ______<6
B eechnut W in te rg re e n . 
B eechnu t P ep p erm in t .
B eechnut S p ea rm in t __
D oublem int __________ 05
P ep p erm in t. W r tg le y s_65
S pearm in t, W r g i l e y s _66
Juicy  F r u i t _____________66
W rlgley’s  P -K  ___  66
Zeno _____    06
T eab e rry  ___       05

CLEANER  
H olland C leaner 

Mfd. by D u tch  Boy Co.
30 in  c a s e _____________ 5 50

COCOA.
D roste 's  D utch , 1 lb—  8 60 
D roete’s  D u tch , % lb. 4 60 
D ro ste 's  D u tch , % lb. 2 36 
D roste 's  D u tch , 6 lb. 60
C hocolate  A p p l e s __ 4 60
P aste lles , No. 1 _____ 12 00
P aste lles , % l b . _______ 0 60
P a in s  De C a f e ___ ____3 00
D ro s te 's  B ars, 1 dos. 2 00
D elft P a s te lle s  ______ 2 16
1 lb. Rose T in  Bon

B o n s _____________1 . 00
7 oz. Rose T in  Bon

B ons _______________ 0 00
13 os. C rem e De C a r a ­

que ___   11 20
12 oz. R o s a c e s _____ 10 80
% lb. R o s a c e s _______ 7 80
% lb. P a s te U e B _______ t  40
L an g u es  De C h a ts  _ 4 80

CHOCOLATE.
B aker, C araca s , % s ___ 37
B aker, C araca s , % s ___ 86

COCOANUT
D u n h am ’s

16 lb. case , % s an d  % s 48
16 lb. case , % a ________47
15 lb. ease , % s _______ 46

CLOTHES LINE.
Hemp, 60 f t . ___  2 0002  26
Tw isted Cotton,

60 ( L _______  3 5 0 0  4 00
Braided. 50 ft. ______ 2 25
Sash Cord ___  3 6004  00

0FFEE
f  HUME GROCER C o A  
I mosêjTi »j I
\  M a m o * , mici J

COFFEE ROASTED  
1 lb. Package

M elrose _______________36
L ib e r ty  ______________ 25
Q u ak er _______________42
N edrow  _______________40
M orton  H ouse  _______48
R eno _________________37
R oyal C lub ___________41

M cLaughlin's K ept-Fresh

Nat. Gro. Co. Brands
L igh thouse , 1 lb. t in s  48
P a th fin d er , 1 lb. t in s  43
T ab le  T alk , 1 lb. c a r t .  41 
S q u are  D eal, 1 lb. c a r t.  38 
Above b ra n d s  a re  packed  
in b o th  30 an d  50 lb. cases.

Coffee E xtracts
M. Y.. p e r 1 0 0 _____  18
Frank’s  60 p k g s ._4 86
H um m el's 60 1 lb. 10%

CONDEN8ED MILK
Trader, 4 d o s .  ___ 7 80
Ragle, 4 d o s . _____ ___ 8 88

MILK COMPOUND 
H ebe, T all, 4 dos. „  4 60
Hebe. Baby. 8 d o . _4 40
C arotene, Tall, 4 dos.3 80 
C arotene, Baby . . . . — 3 60

EV A PO R A TE D  M ILK
Q uaker, T all, 4 d o z ._4 50
Q uaker, B aby, 8 doz. 4 4(1 
Q uaker, G allon, % doz. 4 40 
C arnation , T all, 4 doz. 4 80 
C arnation . B aby, 8 dz. 4 70 
U a tm an ’s D undee, T a ll 4 80 
O a tm an 's  D ’dec, B aby  4 70
E v ery  D ay, T a l l _____ 4 80
E v ery  D ay, B a b y ___ 4 70
Pet, T a ll ________ - __ 4 80
P el, B aby, 8 oz. ____ 4 70
B orden 's  T a ll _________4 80
Burden s B aby _____  4 70
Van C am p. T a l l ______ 4 50
Van C antu, B a b y ___ 4 40

CIGARS
G. J. Johnson’s  Brand 

G. J . Johnson  C igar,
10c ________________  76 00

DRIED FRUITS  

Applos

K Y. F ey ., 60 lb. box 16% 
N. Y. Fey., 14 os. pkg. M

A pricots
E v apora ted , C h o ic e ___22
E v ap o ra ted . F a n c y ___ 28
E v ap o ra ted . S l a b s ____ 17

Cltrsn
10 lb. b o x --- -------------    40

Currants
P ackages , 14 o z . _____ 18
G reek, B ulk , lb  _______19

D atss
D rom edary , 88s ___ 8 ’ O

Peaohes
E vap . Choice ________  17
E vap , E x. F an cy , P .P . 18

Worden Grocer Co. Brands
A iredale ___________  35 00
H av an a  S w eets  ___  35 00
H em ete r C ham pion „  37 50
C anad ian  C lub _____  85 00
L ittle  Tom  _________  37 60
Tom  Moore M onarch 75 00 
Tom Moore Pa ne tr is  66 00 
T. M oore Longfellow  06 00
W eb ste r C a d i l la c ___  76 00
W eb ste r A sto r F o il_ 75 00
W eb ste r K nickbocker 95 00 
W eb s te r A lbany Fo il 95 00
B ering  Apollos ___  05 00
B ering  P a lm ita s  __ 116 00 
B ering  D ip lom atica  115 00
B ering  D e l io s e s ___ ISO 00
B ering  F a v o r i t a ___ 136 00
B ering  A lbas _____  160 00

CONFECTIONERY
Stick Candy Palla

S ta n d a rd  _____________ 10
P u re  S u g a r S tick s  600s 4 00 
B ig  S tick , 20 lb. case  18

Mixed Candy
K in d e rg a rte n  ___________17
L ead er __________________I t
X . L. O.................... 13
F ren ch  C ream s _________16
P a ria  C r e a m s ___________17
G rocers _________________11

Peel
Lem on, Am erican —.— 30 
o ra n g e , A m e r ica n ___ 90

R aisins
Seeded, bu lk  _______  8
T ho m p so n 's  s ’dles b lk  07% 
T ho m p so n 's  seed less,

15 oz. ____________■_09%
Seeded, 15 o z . _______ 09%

California Prunes
G0©70, 25 lb. boxes_©09%
50060. 25 lb. boxes_©10
40050. 25 lb. boxes_©11
30040. 25 lb. boxes_0 12
20 0  30, 25 lb. b oxes_©16

H om iny
P earl, 100 lb. s ac k s  _ 8 60

Macaroni 
M ueller’s  Brands 

9 oz. p ackage , p e r dos. 1 10 
9 oz. p ackage , per oase 3 *0

Bulk Goods
Elbow. 20 lb........... ........07%
E gg  Noodle, 10 l b s ._14

F ancy  C hocolates
5 lb. Boxea 

B itte rsw ee ts , A ss’te d  1 76 
Choc M arshm allow  D p  1 79 
M ilk C hocolate  A  A 1 76
N ibble S t i c k s ______ _ 1 86
C hocolate  N u t R olls  .  1 86
M agnolia C h o c ____ __ 1 86
Bon T on C h o c .________1 50

Gum D rops P a lls
A nise ___      16
C ham pion G um s I f
C hallenge G u m s ___ __  14
F h v o rite  ____________ I f
Superio r, B o x e a ___ _____88

L ozenges P a lis  
A. A. Pep. L ozenges 16 
A. A. P in k  L ozenges 18 
A. A. Choc. L osengea 18
M otto H e a r t s ________18
M alted M ilk L ozenges 81

H ard  Goods P a lls
ljem on D rops _____ 18
O F. H nrehound  dps. __ 18
A nise S q u a r e s ----- ------- 18
P e a n u t S q u a r e s ___ _____17
H orehound  T a b le ts  _— 18

Cough D rops Bxa
P u tn a m 's  ____________ 1 SS
S m ith  B r o s . __________ 1 68

P ack ag e  Goods 
C ream ery  M arshm allow s 

4 os. pkg., 18s, c a r t .  86 
4 os. pkg., 48s, cane 8 48

S pecia lties
P ineapp le  F u d g e __ _____88
Ita lia n  B on B o n s ____ 17
B an q u e t C ream  M in ts -  87 
S liver K ing  M .M allows 1 25 
H an d y  P ack ag es , 12-10c 80

B ar Goods
Mich. S u g a r  C a., 84, 6c 76
P a l O M ine. 24, 6 0 _____ 76
M alty  M ilkles, 24, 6c  — 76
L em on Rolls ___________ 76
T ru  L uv , 24, 5 c ____ ____75
N o -N u t, 24, 5c ________ 75

COUPON BOOKS 
60 Econom ic grade 8 68 

100 Econom ic grade 4 68 
500 Econom ic grade 80 89 

1000 Econom ic grade 87 68 
W here 1,000 books are  

ordered a t  a  tim e, specia l­
ly  printed front cover Is 
furnished w ith out charge.

CREAM OF TARTAR  
6 lb. boxes ____________43

Pearl Barley
C h es te r _______________4 50
)000 __________________ 7 00
B arley  G r i t s ___________5 0»

Sage
E a s t In d ia  ___________ lv

Taploea
P earl, 100 lb. sac k s  . .  08
M inute , 8 os., 8 dos. 4 06
D rom edary  I n s ta n t  _ 8 60

FLAVORING EXTRACTS 
55 Years Standard Quality.

JENNINGS  
PURE

FLAVORING  
EXTRACT

V anilla and 
Lemon

Sam e Price  
% oz. 1 25 

1% oz. 1 80 
2% oz. 8 20 
3% oz. 4 60 
2 os. 2 60 
4 oz. 6 00 
8 os. 9 00 
16 oz. 15 00

J i f f y  Punch
3 dos. C a r t o n ______ 3 M

A sso rted  flavors.

FLOUR
V. C. Milling Co. Branda

Lily  W h ite  __________t  M
H a rv e s t Q u e e n _____ 8 8*
Yes M a’a m  G rah am ,

60s ______________. ... 8 4#

FRUIT CANB 
F. O. B. Grand Rapt da

Mason
H alf p i n t _____________ 7 60
O ne p i n t -----    T 76
One q u a r t __ _________ 6 19
H alf gallon  _________ 13 IS

Ideal G lass Top.
H alf p in t ___________  9 00
One p in t ____________ 9 30
One a u n r t  __________ 11 16
H a lf g a l l o n ....................16 4#
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GELATINE

26 oz., 1 doz. c a s e _6 50
3% oz., 4 doz. c ase — 8 20
Jell-O , 3 doz. _________2 85
M inute, 3 d o z .________ 4 06
P lym outh , W h i t e ___ 1 56
Q uaker, 3 doz. _______2 66

JELLY AND PRESERVES
P ure, 30 lb. palls  ___ 3 30
Im ita tion , 30 lb. pails  1 75 
P u re , 6 oz., A ast., doz. 96 
B uckeye, 18 oz., doz. 2 0u

JELLY GLASSES 
8 oz.. p e r doz. _______ 35

OLEOMARGARINE

Van W esten b ru g g e  B rands 
C arload  D is trib u to r

N uooa, 1 l b . _________ 21
N uooa, I  a n d  5 lb. ~  20%

W ilson A  Co.'s Brands 
Oleo

C e r t i f ie d ____ _____. . . .  24
N ut ___ _____________18
Special Roll _________ 19

M ATCHES

Sw an, 144 _____________4 20
D iam ond, 144 b o x __ 5 uo
S earch lig h t, 144 box— 5 00 
Ohio R ed L abel, 144 bx 4 20 
Ohio B lue T ip, 144 box 5 00 
Ohio B lue T ip. 720-lc 4 00
*Blue Seal, 144 _______4 85
•R eliable. 144 ________ 4 00
•F ed era l, 144 ________ 5 00

•1 F ree  w ith  Ten.

S afe ty  M atches 
Q uaker, 5 gro. c a se_4 50

MOLA8SES 

M olasses In Cans 
Dove, 36, 2 lb. W h. L. 5 60 
D ose, 24, 2% lb W h. L . 6 20 
Dove, 36, 2 lb. B lack  4 30 
Dove, 24. 2% lb. B lack  3 90 
Dove, 6 10 lb. B lue L. 4 45 
Palm etto , 24, 2% lb. 6 76

PARIS GREEN
%s ____________________ 34
Is  _____________________ 32
2s a n d  5s ____________  30

PEA N U T BUTTER

Bel Car-Mo Brand
24 1 lb. T i n s _________
8 oz., 2 do. in  c ase_
15 lb. p a i l s ____________
25 lb. p a l l s ____________

PETROLEUM PRODUCTS. 
Prom Tank W agon.

R ed C row n G a s o l in e _11
Red C row n E t h y l _____ 14
Solite G asoline _______ 14

In Iron Barrels 
P e rfec tio n  K erosine  . .  13.6
G as M achine G asoline 37.1 
V. M. & P . N a p h th a  19.6

ISO-VIS MOTOR OILS 
In Iron Barrels

L ig h t --------------------------- 77.1
M edium  ___   77.1
H eavy  _________________77.1
Ex. H eav y  ____________77.1

fpojgrine
Iron Barrels

L ig h t ___________1____65.1
M e d iu m __ ___   65.1
H e a v y ________________ 65.1
Special h e a v y _________ 65.1
E x tra  h e a v y ___________65.1
P o la rin e  " F ”  ________ 65.1
T ran sm iss io n  O i l ___65.1
Finol, 4 oz. c ans , dos. 1 50 
F inol, 8 oz. c ans , doz. 2 25
P a ro w ax , 100 lb. ___  9.3
P aro w ax . 40, 1 l b . __ 9.5
P a ro w ax , 20, 1 l b . __ 9.7

Sem dac, 12 pt. cans 2.75  
Sem dac, 12 qL cans 4.65

PICKLES

NUTS—W hole
A lm onds, T a r r a g o n a .-  26
B razil, N ew  ________ 24
F an cy  M ixed _______ 25
F ilb e rts , S icily  _____ 22
P e a n u ts , V ir. R oasted  11% 
P ean u ts . Jum bo, s td . 15
P ecans , 3 s ta r  _____ 20
P ecans, Ju m b o  _____ 40
P ecans , M a m m o th _50
W alnu ts , C alifo rn ia  — 28

Salted Peanuts  
F ancy , No. 1 _________  14

Medium Sour
5 gallon , 400 c o u n t_4 75

Sw eet Sm all
16 Gallon, 3300 ______ 28 76

5 G allon, 750 _______ 9 06

Dill Picklea
Gal. 40 to  T in , d o z ._9 25

PIPES
Cob, 3 doz. in  bx. 1 0001  20

PLAYING CARDS 
B a ttle  Axe, p e r doz. 2 65 
B ic y c le _____ _________4 75

Shelled
A lm onds ---  60
P e a n u ts , S pan ish ,

125 lb. bags  ----------- 12
F ilb e r ts  _______________32
P ecan s  S a l t e d ________ 89

W alnu ts  _____________ 57

MINCE MEAT
N one Such, 4 doz. . — 6 47 
Q uaker, 3 doz. case  — 3 50 
L ibby, K egs, w et, lb. 22

OLIVES

POTASH
B a b b itt’s. 2 d o z , ___ 2 76

FRESH MEATS 

Beef
T op S te e rs  & H e i f ._22
Good S t’r s  & H ’f. 16% 019 
M ed. S te e rs  & H eif. 18 
Com. S te e rs  & H eif. 15016

Veal
T op  ____________________ 23
Good ___________________22
M edium  _________________21

5 oz. J a r ,  P la in , doz. 
10 oz. J a r ,  P la in , doz. 
26 o f .  J a r ,  P la in , doz. 
P in t J a r s ,  P la in , doz. 
Q u art J a r s ,  P la in , doz. 
I Gal. G lass Ju g s , P la .
5 Gal. K egs, e a c h -----
3% oz. J a r ,  S tuff., doz. 
€ oz. J a r .  S tuffed , doz. 
9% oz. J a r ,  S tu ff., doz. 
1 Gal. J u g s , S tu l l.,  dz.

1 35
2 25
4 00 
2 90
5 25 
1 90 
7 50
1 35
2 25
3 50 
2 40

L am b
S pring  L am b  ____________ 36
Good ___________________ 32
M edium  ______________  30
Poor __________________ 21

Mutton
G o o d _____     18
M e d iu m _______________ 16
P o o r __________________12

Pork
L ig h t hogs _______ —  11%
M edium  hogs ____ —  10%
H eavy  hogs _ __ __ 10%
Loin, m ed. - ___ - .  25
B u tts  _____________ —  21
S houlders .  17
S p a re rib s  ______ ____ 13
N eck bones ______ __ 06
T rim m in g s _ 14

PRO V ISIO NS 
B arre led  P o rk  

C lear B ack  25 00028 00 
S h o rt C u t Clear26 00 0  29 00 

D ry S a lt M eats 
D S B ellies — 18-20018-19

L ard
P ure  in  t i e r c e s ________13%
60 lb. t u b s ___ad v an ce  %
50 lb. t u b s ___ad v an ce  %
20 lb. p a i l s ___ad v an ce  %
10 lb. p a i l s ___ad v an ce  %
5 lb. p a i l s __ a d v an ce  1
3 lb. p a i l s ___ad v an ce  1

C om pound t i e r c e s ___ 13
C om pound, t u b s _____ 13%

S au sag es
B ologna _______________14
L iv er _________________ 13
F ra n k fo r t  _____________19
Pork  ____________  18020
V e a l ___________________19
T ongue, Je llied  _______35
H eadcheese  ___________16

Sm oked M eats 
H am s, C er. 14-16 lb. @26% 
H am s. C ert., S k inned

16-18 lb. _______  @26
H am , d ried  beef

K nuck les ____   @40
C alifo rn ia  H a m s _017%
Picn ic  Boiled

H am s _________  20 0 2 2
Boiled H a m s _____  @35
M inced H a m s ___  @20
B acon '4/6 C e r t ._24 @32

Beef
B oneless, ru m p  28 00@38 00 
Rum p, n e w _ 29 0 0 0  32 00

L iver
B e e f _____________________20
C alf ____ , ____________  65
P o rk  __________________ 10

R ICE
F an cy  B lue R o s e ___ 05%
F ancy  H ead  ________ 07

RO LLED  OATS 
S ilver F lak e , 12 N ew

P ro cess  ____________ 2 25
Q uaker, 18 R e g u l a r_1 80
Q uaker, 12s F a m i l y _2 70
M others, 12s, C h in a_3 80
N edrow , 12s, C h i n a _3 25
Sacks, 90 lb. J u te  — 4 25

RUSKS
D utch  T e a  R u sk  Co. 

B rand .
36 rolls, p e r c a s e ___ 4 25
18 rolls, p e r c a s e ___ 2 25
12 rolls, p e r c a s e ___ 1 50
12 carto rjs , p e r c a s e _1 70
18 c a rto n s , p e r c a s e _2 55
36 c a rto n s , p e r c a s e _5 00

SA L ER A TU S
Arm a n d  H a m m e r_3 76

SAL SODA
G ran u la ted , bbls. ___ 1 80
G ran u la ted , 60 lbs. cs. 1 60 
G ran u la ted , 36 2% lb.

p ack ag es  __________ 2 40
COD FISH

M id d le s ________________16%,
T ab le ts , % lb. P u re  . .  19%

doz. _____ ________1 40
W ood boxes, P u r e _29%
W hole C o d ____________11%

H E R R IN G  
H olland H errin g

M ixed, K eys _________1 00'
M ixed, h a lf  b b l s . _9 00
M ixed, bbls. _______  16 00
M ilkers, K e g s _______ 1 10'
M ilkers, h a lf  bbls. __ 10 00
M ilkers, bbls. _____  18 00
K K K  K. N orw ay  __ 19 60
8 lb. p a ils  _______  1 40
C u t L u n c h ____________1 66
Boned, 10 lb. b o x e s _ 16

L ake  H errin g
% bbl., 100 l b s . _____ 6 50

M ackerel
T ubs, 100 lb. fncy  f a t  24 60
T ubs, 50 c o u n t _____ 8 00
Pails. 10 lb. F an cy  fa t 1 75 

W hite  F ish
Med. Fancy, 100 lb. 13 00 

SH O E B LA C K EN IN G
2 in l, P a s te , d o z ._1 35
E. Z. C om bination , dz. 1 36
D ri-F oo t, doz. ______ 2 00
B ixbys. Doz. ________ 1 15
Shinola, d o z . ___ ____ 00

STOVE POLI8H  
B lackne, p e r  d o z .___ 1 35
Black Silk L iquid , dz. 1 40 
B lack  S ilk  P a s te , doz. 1 26 
E nam eline  P a s te ,  doz. 1 25 
E n am elin e  Liquid, dz. 1 25 
E. Z. Liquid, per doz. 1 40 
R adium , per d o z .___ 1 15

R ising  Sun, pe r doz. 1 35 
654 S tove E nam el, dz. 2 80 
V ulcanol. No. 5, doz. 95 
Vulcano!, No. 10, doz. 1 35 
Stovoil, p e r doz. ___ 3 00

SALT
Colonial, 24, 2 l b . ___  95
Colonial, 36-1% _____ 1 25
Colonial, Iodized, 24-2 2 00
Med. No. 1 B b l s .____2 85
Med. No. 1, 100 lb. bk. 95 
F a rm e r  Spec., 70 lb. 95 
P a c k ers  M eat, 50 lb. 57 
C rushed  R ock fo r ice

cream , 100 lb., each  75 
B u tte r  S a lt, 280 lb. bbl. 4 24
Block. 50 lb. ________ 40
B ak e r S a lt, 280 lb. bbl. 4 10
24, 10 lb., p e r b a l e ___ 2 46
35, 4 lb., p e r  b a l e ___ 2 60
50, 3 lb., p e r b a l e ___ 2 85
28 lb. bags. T ab le  . .  42
Old H ickcory , Sm oked,

6-10 l b . _____________4 20

P er case, 24, 2 lbs. _ 3 40
F ive  case  lo ts  ___ __ 2 10
Iodised, 24, 2 l b s . ___ 2 40

BORAX

T w enty Mule Team
24, 1 lb. p a c k a g e s _3 25
48. 10 oz. p a c k a g e s_4 35
96. % lb. p a c k a g e s _4 00

SOAP
Am . F am ily , 100 box 6 30
C ry s ta l W hite , 1 0 0 _3 85
E x p o rt. 100 b o x _____ 3 85
B ig J ac k , 60s ________ 4 50
F e ls  N a p th a , 100 box 5 50 
F lake  W hite , 10 box 3 90 
G rd m a  W hite  N a. 10s 3 75 
S w ift C lassic, 100 box 4 40
W ool, 100 box _______6 60
J a p  Rose, 100 b o x ___ 7 85
F a iry , 100 box _______4 00
P a lm  Olive, 144 box 11 00
L ava, 100 bo ________ 4 90
O ctagon, 1 2 0 __________6 09
Pum m o, 100 box ____ 4 85
S w ee th ea rt. 100 box _ 5 70
G ran d p a  T a r , 50 sm . 2 10 
G ran d p a  T a r, 50 lge. 3 50 
Q u ak er H a rd w a te r

Cocoa. 72s, b o x ___ 2 86
F a irb a n k  T a r ,  100 bx 4 00 
T rilb y  Soap, 100, 10c 7 25 
W illiam s B a rb e r  B ar, 9s 6U 
W illiam s M ug, pe r doz. 48

CLEANSER8

80 can  cases, $4.80 p e r  case

W ASHING POW DERS 
Bon Am i Pd , 3 dz. bx 3 75 
Bon Am i C ake, 3 dz. 3 25
B rillo  _______________  85
C lim aline, 4 doz. ____ 4 20
G randm a, 100, 5 c ___ 3 55
G randm a, 24 L a r g e _3 55
Gold D ust, 1 0 0 s ______ 4 00
Gold D ust, 12 L a rg e  3 20
Golden Rod, 24 ______ 4 25
Jin x , 3 doz. ___________4 50
L a F ran ce  L aun ., 4 dz. 3 60
L u s te r  Box, 54 _____ 3 75
Old D utch  C lean. 4 dz 3 40
O ctagon, 96s _________3 90
R inso, 40s _________ _ 3 20
R inso, 2 4 s ____________ 5 26
R ub No M ore, 100, 10

oz. _______   3 85
R ub No M ore, 20 Lg. 4 00 
S potless C leanser, 48,

20 oz. _______________3 85
Sani F lu sh , 1 d o z ._2 25
Sapolio, 3 doz. ______ 3 15
Soapine, 100, 12 oz. _ 6 40 
Snowboy, 100, 10 oz. 4 00
Snow boy, 24 L a r g e _4 80
Speedee, 3 doz. ______ 7 20
S u n b rite , 72 doz. ____ 4 00
W y an do tte , 48 ______ 4 75

SP IC E S 
W hole Spices

Allspice, J a m a i c a ___ 0 2 5
Cloves, Z an z ib a r ___ @38
C assia , C a n t o n _____  @22
C assia, 5c pkg ., doz. @40
G inger, A f r i c a n _____ @19
G inger, C ochin _____  @25
Mace, P e n a n g _______ 1 39
M ixed, No. 1 _______  @32
M ixed, 5c pkgs., doz. @45
N u tm egs, 70@90 ______@59
N utm egs, 105-1 1 0 _@59
P epper, B lack  _____  @4i

P u re  G round in Bulk
Allspice, J a m a i c a ___@35
Cloves, Z an z ib a r ___ @43
C assia. C an ton  _______@28
G inger, C ork in  ______@35
M u sta rd  ____________ @32
M ace, P en an g  ______  1 39
P epper, B lack  _____  @59
N utm egs _____________ @59
P epper, W h ite  _____@78
Pepper, C ayenne  ___  @36
P a p rik a , S pan ish  ___@45

S easoning
Chill Pow der, 1 5 c ___ 1 36
C elery S a lt, 3 o z . ___  96
Sage, 2 oz. _________  90
O nion S a lt __________ 1 35
G arlic  _______________ 1 35
Ponelty , 3% oz. ___ 3 25
K itch en  B ouquet ___ 4 50
L aure l L eav es  _______ 20
M arjo ram , 1 o z . _____  90
S avory , 1 oz. _______  90
T hym e, 1 o z . ________  90
T u m eric , 2% oz. ___  90

STARCH

Corn
K ingsford , 40 l b s . ___ 11%
Pow dered , b ag s  ___  4 50
A rgo, 48, 1 lb. pkgs. 3 60
C ream , 48-1 _________ 4 80
Q uaker, 4 0 - 1 ________ 07%

Gloss
A rgo. 48, 1 lb. pkgs. 3 60 
Argo, 12, 3 lb. pkgs. 2 96
A rgo, 8, b lb. p k g s ._3 35
S ilver G loss, 48, I s _11%
E las tic , 64 pkgs. ___ 5 35
T iger, 48-1 _________  3 30
T ig er, 50 lbs. _______  06

CORN SYRUP

Corn
Blue K aro , No. 1% __ 2 63
Blue K aro . No. 5, 1 dz. 3 67
Blue K aro , No. 10 3 47
Red K aro . No. 1% I I  2 91
Red K aro , No. 5, 1 dz. 4 05
Red K aro , No. 10 __ 3 85

Im it. M aple F lavo r
O range, No. 1%, 2 dz. 3 36 
O range. No. 5, 1 doz. 4 75

M aple.
G reen L abel K a r o _5 19

M aple and  C ane 
K anuck, p e r g a l . ___ 1 50

M aple
M ichigan, p e r gal. — 2 50 
W elchs, p e r gal. ___ 3 25

T A B L E  SAUCES
L ea & P e rr in , la rg e_6 00
L ea & P e rr in , sm all— 3 35
P ep p er ________________1 60
R oyal M int __________ 2 40
Tobasco, 2 o z . _________4 25
Sho You, 9 oz., doz, 2 25
A -l, la rg e  ___________4 75
A -l sm all ------------------- 3 15
C aper, 2 o z . ---------------- 3 30

TEA
Jap an

M edium  ___________ 27®>33
Choice ________ ____ 37®146
F an cy  _____________ 54069
No. 1 N ibbs - __ 54
1 lb. pkg. S if tin g  _ 13

G unpow der
Choice --i- 40
F ancy  __ 47

Ceylon
Pekoe, m e d iu m ____—— »7

E nglish B re ak fas t
Congou, M edium  _______28
Congou, C h o ic e ___  35036
Congou, F a n c y ___  42043

Oolong
M e d iu m _____   89
Choice ______________ 45
F an cy  ______________  50

T W IN E
C otton , 3 ply c o n e ___ 40
C otton , 3 ply p a i l s ___ 42
Wool, S p l y _____________18

VINEGAR
Cider, 40 G ra in  _______ 27
W h ite  W ine, 80 g ra in_25
W hite  W ine, 40 g ra in_19

W ICKING
No. 0, p e r g r o s s ____  75
No. 1, p e r g ross ___ 1 25
No. 2, per gross ___ 1 50
No. 3. p e r g ross ___ 2 00
P eerless  Rolls, per doz. 90 
R ochester, No. 2, doz. 50 
R ochester, No. 3, doz. 2 00 
Rayo, pe r doz. _____  75

W O OD EN W A RE
B aske ts

B ushels, n a rro w  band,
w ire hand les _____ 1 76

B ushels, n a rro w  band,
wood hand les  _____ 1  80

M arket, drop  h a n d le . 90 
M arket, s ing le  h a n d le . 96
M arket, e x tra  ______ 1 60
Splin t, la rge  _________8 50
Splin t, m edium  _____ 7 50
S plin t, s m a l l ______ __6 60

C hurns
B arre l, 5 gal., e a c h _2 40
B arre l, 10 gal., e ach_2 55
3 to  6 gal., p e r g a l ._ 16

P ails
10 q t. G a lv a n iz e d __ 2 60
12 q t. G a lv a n iz e d ___ 2 76
14 q t. G a lv a n iz e d ____S 25
12 q t. F la rin g  Gal. Ir. 5 00
10 q t. T in  D a i r y ___ 4 00

T rap s
M ouse, W ood, 4 h o les. 60
M ouse, wood, 6 h o le s . 70
Mouse, tin , 6 h o l e s __ 65
R at, w o o d ____________   1 00
R at, sp rin g  _________ 1 00
Mouse, sp rin g  _ 30

T  ubs
L a rg e  G alvan ized  . . . .  8 71
M edium  G a lv a n iz e d_7 60
Sm all G alvanized   _9 71

W ashboards
B an n er, Globe ______ 6 50
B rass, s i n g l e ____________ 6 00
G lass, s ing le  _________ 6 00
Double P ee rle ss  ____ 8 60
Single P ee rle ss  _____ 7 50
N o rth e rn  Q ueen ____ 6 60
U niversal ___________ 7 25

W ood Bowls
13 in. B u t t e r _______  6 00
15 in. B u t t e r _______  9 00
17 in. B u t t e r ______   18 00
19 in. B u t t e r _______  25 00

W R A P PIN G  P A PE R  
F ib re , M anila, w h ite .  05%
No. 1 F ib -e  . _______ 07
B u tch ers  D. F . ___ __ 9«%
K ra ft ________________ 07
K ra ft S t r i p e __________ 09%

Y EA ST CAKE
M agic, 3 doz. _____ __2 70
S unligh t, 3 doz. ____ 2 70
S unligh t, 1% doz. . .  1 36
Y east F oam , 3 d o z ._2 70
Y east Foam , 1% doz. 1 35

YEAST—C O M PR K M ID  
F le isch m an n , p e r doz. 39
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Procedings of the Grand Rapids 
Bankruptcy Court.

G rand  R apids, Ju ly  3—In th e  m a tte r  
of H e rm an  M. T im m erm an , B a n k ru p t No. 
2415, th e  first meeting- of c red ito rs  w as 
held on M ay 28. T he  b a n k ru p t w as  p re s ­
e n t a n d  re p re sen ted  by a tto rn e y  L. D. 
A verill. C red ito rs  w ere  p re sen t in  p e r­
son. C laim s w ere  proved a n d  allow ed. 
T he b a n k ru p t w as sw orn  a n d  exam ined  
w ith o u t a  re p o rte r. C. C. W oolridge w as 
nam ed  t ru s te e  a n d  h is  bond p laced  a t  
♦100. T he tru s te e  h a s  filed h is  re tu rn  
show ing  th a t  th e re  a re  no a s s e ts  o v e r 
and  above m o rtg ag es  an d  exem ptions. 
T he case  th e re fo re  been closed, a n d  r e ­
tu rn e d  to  th e  d is tr ic t  cou rt, a s  a  case  
w ith o u t a sse ts .

In  th e  m a tte r  of Joe  Chiarello , B an k ­
ru p t  No. 3426, th e  first m ee ting  of c re d ­
ito rs  w as held on M ay  28. T he b a n k ru p t 
w as p re sen t in person . No o th e rs  w ere 
p re sen t. One claim  w as proved a n d  a l ­
lowed. T he b an k ru p t w as sw orn  a n d  
exam ined  w ith o u t a  re p o rte r. H a rr is  
¡8. W hitney , o f B en ton  H arb o r, w as  n a m ­
ed tru s te e , an d  h is  bond p laced  a t  $100. 
The firs t m ee ting  th en  a d jo u rn ed  w ith o u t 
da te .

In  th e  m a tte r  o f G illm ore & Son, B an k ­
ru p t No. 2432, th e  firs t m ee tin g  of c re d ­
ito rs  w as held on M ay 28. T he b a n k ru p ts  
w ere p re sen t in person and  re p re sen ted  
by a tto rn e y s  B algooyen & Cook. C red ­
ito rs  w ere re p re sen ted  by H. H . Sm edley, 
a tto rn e y . C laim s w ere p roved a n d  a l ­
lowed. T he b a n k ru p ts  w ere sw orn  an d  
exam ined , w ith o u t a  re p o rte r. George 
D. S trib ley  w as nam ed  tru s te e , and  h is 
bond p laced  a t  $250. T he firs t m ee tin g  
th e n  a d jo u rn ed  w ith o u t da te .

In  th e  m a tte r  o f M aurice  J . Reddy, 
B an k ru p t No. 3424, th e  firs t m ee tin g  of 
c red ito rs  w as held M ay 29. T he  b a n k ­
ru p t w as p re sen t a n d  re p re sen te d  by a t ­
to rneys  Rogoski & L andm an . No c re d ­
ito rs  w ere p resen t o r rep resen ted . One 
claim  w as proved ad n  allow ed. T he b a n k ­
ru p t w as sw orn  an d  exam ined  w ith o u t a  
rep o rte r. No tru s te e  w as appo in ted . T he 
firs t m ee tin g  th en  ad jo u rn ed  w ith o u t d a te  
a n d  th e  case  h a s  been  closed a n d  r e ­
tu rn e d  to  th e  d is tr ic t cou rt, a s  a  case 
w ith o u t a sse ts .

In  th e  m a tte r  of E rn s t  C. G reiner, 
B an k ru p t No. 3429, th e  firs t m ee tin g  of 
c re d ito rs  w as held on M ay 29. T he b a n k ­
r u p t  w as  p re s e n t in  person  an d  re p re ­
sen ted  by C. A. M itts , J r .,  a tto rn e y . 
C red ito rs  w ere re p re sen ted  by H. H. 
Sm edley  an d  L. F. M cK nigh t. a tto rn e y s . 
C laim s w ere filed. T he b an k ru p t w as 
sw orn  a n d  exam ined  before a  rep o rte r. 
G eorge D. S trib ley , of M uskegon, w as 
nam ed  tru s te e , a n d  h is  bond p laced  a t  
$100. T he firs t m ee tin g  th e n  a d jo u rn ed  
w ith o u t a  fu r th e r  da te .

In th e  m a tte r  of C lessie De Moss, 
B an k ru p t No. 3423, th e  firs t m ee tin g  of 
c red ito rs  h a s  been filed on M ay 29. T he 
o an k ru p t w as p re sen t in person. No 
o th e rs  w ere p re sen t. One claim  w as 
proved an d  allow ed. T he  b a n k ru p t w as 
sw orn  a n d  exam ined , w ith o u t a  rep o rte r. 
No tru s te e  w as appo in ted . T he first 
m ee tin g  th e n  a d jo u rn ed  w ith o u t da te , 
a n d  th e  case  h as  been closed an d  re ­
tu rn e d  to  th e  d is tr ic t co u rt a s  a  case  
w ith o u t a sse ts .

In  the  m a tte r  of H en ry  N ann inga, J r .,  
B an k ru p t No. 3437, the  firs t m ee tin g  of 
c red ito rs  w as  held on M ay 31. T he 
b an k ru p t w as  p re sen t in person an d  re p ­
resen ted  by a tto rn e y s  Jack so n . F itzg e ra ld  
& Dalm . No c red ito rs  w ere p re sen t o r 
rep re sen ted  No c la im s w ere  proved and  
allowed. No tru s te e  w as appo in ted . T he 
b a n k ru p t w as sw orn  and  exam ined  w ith ­
o u t a  rep o rte r. T he first m ee tin g  th en  
a d jo u rn ed  w ith o u t d a té  an d  th e  case  h as  
been closed an d  re tu rn e d  to  th e  d is tr ic t 
co u rt, a s  a  n o -a s se t case.

In th e  m a tte r  o f D ana B. Rice, B an k ­
ru p t No. 3445, th e  first m eeting  of c re d ­
ito rs  w as held on J u n e  4. T he b a n k ru p t 
w as p re sen t and  rep re sen ted  by L ew is 
R. W illiam s, a tto rn e y . No c re d ito rs  w ere  
p re sen t o r rep resen ted . No c la im s w ere 
proved  and  allow ed No tru s te e  w as ap­
poin ted . T he b an k ru p t w as sw orn  and  
exam ined  w ith o u t a  rep o rte r. T he  first 
m ee tin g  th en  ad jo u rn ed  w ith o u t d a te  and  
th e  case  h a s  been closed and  re tu rn e d  
to  th e  d is tr ic t co u rt, a s  a  case  w ith o u t 
a sse ts .

In  th e  m a tte r  o f Jo seph  A ntonides, 
B an k ru p t No. 4349, th e  first m eeting  of 
c re d ito rs  w as held Ju n e  4 The b an k ru p t 
w as p re sen t in person and  rep resen ted  
by a tto rn e y  Roy M. W atk ins. No c re d ­
ito rs  w ere p re s en t or rep resen ted . No 
c la im s w ere proved and  allow ed No 
tru s te e  w as appo in ted . T he b an k ru p t 
w as d irec ted  to  pay  the  filing fee, upon 
rece ip t o f w hich case  will be closed an d  
re tu rn e d  to  th e  d is tr ic t co u rt, a s  a  case  
w ith o u t a sse ts .

In  th e  m a tte r  of A rchibald  J . M cDonell, 
B an k ru p t No. 3433, th e  firs t m ee ting  of 
c red ito rs  w as held J u n e  4. T he  b an k ru p t 
w as p re sen t in person  and  rep re sen ted  by 
a tto rn e y s  J . T. & T. F. M cA llister. No 
c re d ito rs  w ere p re sen t o r  rep resen ted . 
One claim  w as proved an d  allow ed. T he 
b an k ru p t w as sw orn  and  exam ined  w ith ­
o u t a  re p o rte r. "No tru s te e  w as ap p o in t­
ed. T he firs t m ee ting  th en  ad jo u rn ed  
w ith o u t d a te , and  the  case  h as  been 
closed and  re tu rn e d  to  th e  d is tr ic t  c o u rt 
a s  a case w ith o u t a sse ts .

J u ly  3. W e have  to -d a y  received  th e  
schedules, re fe ren ce  a n d  ad ju d ic a tio n  in 
th e  m a t te r  of T itu s  N. H eyier, B an k ru p t 
No. 3480. T he m a tte r  h a s  been re fe rred  
to  C h arle s  B. B ia ir  a s  re fe ree  in  b a n k ­
ru p tcy . T he  b an k ru p t is a  re s id e n t of 
L incoln  tow nsh ip , an d  h is  o ccupa tion  is 
th a t  o f a  labo rer. T he  schedu les show  
a s s e ts  o f $5,157.22 w ith  liab ilities  of $19,- 
299.91. T he c o u rt h as  w ritten  fo r funds 
a n d  upon rece ip t of sam e, the  firs t m e e t­
ing  o f c re d ito rs  will be called, no te  of 
w hich  will be m ade here in . T he  lis t of 
c red ito rs  o f sa id  b a n k ru p t is a s  follows: 
S a sk a tc h e w an  E lev a to r  C o.^ W in ­

nipeg, M a n . ______________ _____ $1,160.00
N o rth e rn  T ru s t  Co., W in n ip e g _ 4,300.00
N o rth . D om inion L oan  Co., W in n i­

peg, M an. _______ ’_____ ________ 3.260.00
H o race  F ran co rs , C alif. _______  4,250.00
In te rn a tio n a l H a rv e s te r  Co., C al­

g a ry , A lb e rta  _________________ 400.00
M at E m erson , Pollockville, Alb. 387.71 
C an ad ian  B an k  o f Com m erce,

Y oungstow n, A l b ._____ _________ 656.00
B an k  of C om m erce, Y oungstow n 140.00 
Jo n ah  P r a t t  Lbr. Co,, Y oungstow n 600.00 
Jo h n  M cB urney, J en n e r , Alb. _____ 375.00
W . C. R obinson. Y o u n g s to w n _ 75.00
J am e s  C u rtis , Y oungstow n _______140.00
Union B ank , H an n a , A l b e r t a ___  868.00
C o ck sh u tt Plow  Co., C algary , Alb. 220.80
W. W inn ing ,, Pollockville, A l b ._ 237.80
F low erda le  M unicipality , S unny-

nick, Alb. __________________ _ 1,000.00
C has. H a in b au g h , S te v e n s v i l le_ 1,230.00

In th e  m a tte r  o f A sa  Elwell, B an k ru p t 
No. 3441, th e  firs t m ee tin g  of c red ito rs  
w as held J u n e  4. T he b an k ru p t w as 
p re sen t in person  No c re d ito rs  w ere 
p_resent or. rep re sen ted . N o cla im s w ere 
proved an d  allow ed. N o tru s te e  w as a p ­
po in ted . T he  b a n k ru p t w a s  sw orn  an d  
exam ined  w ith o u t a  re p o rte r. T he  first 
m ee tin g  th en  a d jo u rn ed  w ith o u t da te , an d  
the  case  h a s  been closed an d  re tu rn e d  
to  th e  d is tr ic t  co u rt, a s  a  ¿ase  w ith o u t 
a sse ts .

In th e  m a tte r  o f H en ry  J .  B ordeau , 
B a n k ru p t No. 3435, th e  firs t m ee tin g  of 
c re d ito rs  w as  held  J u n e  4. T he  b a n k ru p t 
w as ¿»resent in person. No c r e d i to r  
w ere p re sen t o r rep re sen ted . T he a t ­
to rn e y  for th e  b a n k ru p t w as  p resen t. 
C laim s w ere proved  an d  allow ed. Th6 
b a n k ru p t w as sw orn  an d  exam ined  w ith ­
o u t a  rep o rte r. No tru s te e  w as a p p o in t­
ed. T he firs t m ee tin g  th e n  ad jo u rn ed  
w ith o u t d a te , a n d  th e  case  h a s  been 
closed an d  re tu rn e d  to  th e  d is tr ic t c o u rt 
a s  a  case  w ith o u t a sse ts .

In  th e  m a tte r  of Louis V. L illibridge, 
B an k ru p t No. 3430, th e  firs t m ee tin g  of 
c re d ito rs  w as held J u n e  5. T he  b a n k ­
ru p t w as p re s en t a n d  rep re sen te d  by 
R obert H . B urns , a tto rn e y . C red ito rs  
w ere p re sen t in person  a n d  re p re sen te d  
by  R. J . C laland. a tto rn e y . C laim s w ere  
proved  an d  allow ed. T he b a n k ru p t w as 
sw orn  an d  ex am ined  w ith o u t a  re p o rte r. 
N o tru s te e  w as appoin ted^ T he  firs t 
m ee ting  th e n  ad jo u rn ed  w ith o u t d a te , 
a n d  th e  case  h a s  been closed an d  re tu rn e d  
to  th e  d is tr ic t cou rt, a s  a  cage w ith o u t 
a sse ts .

In th e  m a tte r  of H a r ry  P. Lovell, in ­
d iv idually  a n d  a s  H. & J . T oggery  .Shop, 
B an k ru p t No. 3440, th e  firs t m ee tin g  of 
c re d ito rs  w as held J u n e  5. T he  b an k ru p t 
w as ¿»resent in person an d  re p re sen te d  
by  a tto rn e y s  Corw in, N orcross & Cook. 
C red ito rs  w ere  rep re sen te d  by H ild ing  & 
H ild ing  & T u b b s a n d  G. R. C red it M en’s 
A ssociation . C laim s w ere  proved an d  
allow ed. T he b a n k ru p t w as sw orn  a n d  
exam in ed  w ith o u t a  re p o rte r. E d w ard  
De G root, of G rand  R apids, w as  nam ed  
tru s te e , a n d  his bond .placed a t  $1,000. 
T h e  firs t m ee tin g  th en  ad jo u rn ed  w ith ­
o u t d a te .

In  th e  m a tte r  of Milo S tep h en s, B an k ­
ru p t No. 3436, th e  firs t m ee tin g  of c re d ­
ito rs  w as held J u n e  5. T he b a n k ru p t w as 
p re s en t an d  re p re sen te d  by a tto rn e y  
C harles  H . K av an au g h . No c red ito rs  
w ere  p re sen t o r rep re sen ted . No c la im s 
w ere  p roved  a n d  allow ed. No tru s te e  
w as app o in td . T he b a n k ru p t w as sw orn  
a n d  ex am in ed  w ith o u t a  re p o rte r . T he 
firs t m ee tin g  th e n  ad jo u rn ed  w ith o u t 
da te , an d  tne  case  h a s  been closed an d  
re tu rn e d  to  th e  d is tr ic t  co u rt a s  a  case  
w ith o u t a sse ts .

In  th e  m a tte r  of L a m b e rt N iem eyer, 
B a n k ru p t No. 3442, th e  firs t m ee tin g  
o f c re d ito rs  w as held on J u n e  5. T he 
b a n k ru p t w as p re sen t in person an d  r e p ­
re sen te d  by  a tto rn e y  Jo h n  W . Pow ers. 
The c red ito rs  w ere  rep re sen te d  by  W illis 
B. P e rk in s , J r .,  a tto rn e y . C laim s w ere  
filed, b u t n o t passed  upqjn. T he m ee tin g  
th e n  ad jo u rn ed  to  J u n e  12. A t th a t  tim e 
th e  m ee tin g  w as fu r th e r  ad jo u rn ed  by 
ag re em en t to  J u n e  19. A t th is  a d jo u rn ­
ed m ee tin g  th e  sam e  a p p ea ra n c es  w ere 
p re s en t an d  a f te r  fu r th e r  ex am in atio n  
of th e  b a n k ru p t th e  m ee tin g  w as a d ­
jo u rn ed  to  J u ly  12. To d a te  no  tru s te e  
h a s  been  appo in ted .

In th e  m a tte r  of D avid  Cullom , B an k ­
ru p t No. 3439, th e  firs t m ee ting  of c re d ­
ito rs  w as held on J u n e  5. T h e _ b a n k ru p t 
w as p re sen t o r  re p re sen te d  by a tto rn e y  
C h arle s  H. K av an ag h . No c red ito rs  w ere  
p re sen t o r rep re sen ted . No c la im s w ere 
proved  an d  ajlow ed T he  b a n k ru p t w as 
sw orn  an d  ex am in ed  w ith o u t a  rep o rte r. 
No tru s te e  w as appo in ted . T he  b a n k ­
ru p t 's  f irs t m ee tin g  th e n  ad jo u rn e d  w ith ­
o u t d a te , an d  th e  case  h a s  been  c losed

You Choose Bonds
for Safe Investment

In building an  invest­
m en t reserve, the  experi­
enced investor seeks se­
curity  first of all, then a 
p rofitable re tu rn  on his 
m oney. These two requi­
sites a re  best com bined in 
investm ent bonds.

No speculating on your 
capital— no 10 per cent, 
to -day  and  nothing a t all 
to-m orrow . But a steady 
income, year in and  year 
out, and  your capital there 
w henever you need it.

F or widows, children 
or peop le  past m iddle 
age, as well as active busi­
ness m en w ho wish to 
avoid the  w orries of spec­

ulation, b onds offer one 
of the  safest and  m ost sa t­
isfactory m eans of con­
serving their funds and  a t 
the  sam e tim e provid ing  a 
good  perm anen t income.

W e recognize the obli­
gation  to  assist clients in 
m aking satisfactory invest­
ments. W hatever am ount 
you m ay have for invest­
m ent, w e are ready  to  
give our services to  see 
th a t it is invested in safe, 
profitable bonds. A  rep ­
resen tative will b e  glad to  
discuss b o n d  achieve­
m ents a t your hom e or 
office or in our office 
w henever convenient to  
you.

HOWE SNOW &  CO.
N E W  YORK

CHICAGO
SA N  FRA N CISCO

Incorporated

G R A N D  R A PID S
P H IL A D E L P H IA  
W IL K E S  B A R R E

D E T R O IT

R O C H E ST E R
BOSTON

ALL HIGHWAYS LEAD TO

R A M O N A  P A R K
(Reed’s Lake, Grand Rapids)

Amusement Center of Western Michigan.

RAMONA THEATRE
Offers K eith’s V audeville Twice Daily.
M atinee, 3 P. M., 10-20-30 C ents and  
Night, 8 :3 0  O ’Clock. A ll S eats R eserved.
Bill Changes Tw ice W eekly, T hursdays and  Sundays.

RAMONA GARDENS
offers

K O LK O W SK I A N D  H IS JO Y  BAND. 
D ancing E very N ight E xcept S unday and  M onday. 
P erfect F loor! New D ecorations! P opu lar Prices!

MR. STOWE Says: IVe are on the square.
So will you after you have used our Collection Service.
O nly one sm all serv ice  ch arg e . No e x tra  com m issions. A tto rn ey s  fees. L i s t ­
ing  fees o r  a n y  o th e r  e x tra s .
R eferences: A ny B an k  or C h am b er o f C om m erce o f B a ttle  C reek. M ich., o r 
th is  paper, o r th e  M ichigan R eta il D ry Goods A ssociation .

Merchants’ Creditors Association of U. S.
S u ite  304 W ard  B uild ing , B a ttle  C reek , M ichigan

F o r yo u r p ro tec tio n  we a re  bonded by th e  F id e lity  & C asu a lly  C om pany of 
N ew  Y ork C ity.
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a n d  re tu rn e d  to  th e  d is tr ic t  c o u rt a s  a  
case  w ith o u t a sse ts .

In  th e  m a tte r  o f P e rr is  N igm a, B a n k ­
ru p t  No. 3434, thfi f irs t m ee tin g  of c re d ­
ito rs  w as held  J u n e  25. T he b a n k ru p t 
w as p re s e n t in  person  an d  re p re sen ted  
by a tto rn e y s  W ykes & Sherk . No c red ­
ito rs  w ere  p re s en t o r rep re sen ted . One 
cla im  w as p ro v ed  a n d  allow ed. T he 
b a n k ru p t w as  sw orn  an d  exam ined  w ith ­
o u t a  re p o rte r. N o tru s te e  w as ap p o in t­
ed. T he firs t m ee tin g  th e n  ad jo u rn ed  
w ith o u t d a te , a n d  th e  case  h a s  been 
closed a n d  re tu rn e d  to  th e  d is tr ic t  c o u rt 
a s  a  case  w ith o u t a sse ts .

In  th e  m a tte r  of D avid  B. H ag erm an , 
B a n k ru p t No. 3455, th e  firs t m ee tin g  of 
c red ito rs  w as  held  J u n e  25. T he  b a n k ­
ru p t  w as p re sen t in  person  a n d  re p re ­
sen ted  by  a tto rn e y  J . R . G illard. C red­
ito rs  w ere  re p re sen te d  by G. R. C red it 
M en’s A ssociation . C laim s w ere  proved 
a n d  allowed. T h e  b a n k ru p t w as  sw orn  
a n d  exam ined  w ith o u t a  re p o rte r. S hriley  
De G root, of G rand  R apids, w as  e lected  
tru s te e , a n d  h is  bond p laced  a t  $500. T he 
firs t m ee tin g  th e n  ad jo u rn ed  w ith o u t 
d a te .

In  th e  m a tte r  of R ex  Snelgrove, B an k ­
ru p t No. 3443, th e  first m e e tin g  of c re d ­
ito rs  w as held on Ju n e  25, a n d  a d jo u rn ed  
to  J u ly  2. A t th e  a d jo u rn ed  d a te  no 
ap p ea ra n c es  w ere  had . T he b a n k ru p t 
w as  n o t p re s en t o r re p re sen ted . No 
c red ito rs  w ere  p re sen t. C la im s w ere 
proved a n d  allow ed. No tru s te e  w as a p ­
poin ted . T he ex am in a tio n  of the  b a n k ­
ru p t w as w aived  by  lack  of c re d ito rs ’ 
ap p ea ran ce . T he firs t m eeting , a s  a d ­
jou rned , th e n  ad jo u rn e d  w ith o u t da te , 
a n d  th e  case  has. been  closed an d  r e ­
tu rn e d  to  th e  d is tr ic t c u rt, a s  a  case  
w ith o u t a sse ts . 4

In  th e  m a tte r  of E lm er R. B each, 
B a n k ru p t No. 3462, th e  firs t m ee tin g  o f 
c red ito rs  w as held J u n e  25. T he b a n k ­
ru p t w as p re s en t a n d  re p re sen ted  by a t ­
to rn ey  Don E. M inor. N o c re d ito rs  w ere 
p re sen t o r rep re sen ted ^  N o c la im s w ere  
proved a n d  allow ed. No tru s te e  w as a p ­
poin ted . T he b a n k ru p t w as sw orn  an d  
exam ined  w ith o u t a  re p o rte r. T he firs t 
m ee tin g  th e n  ad jo u rn ed  w ith o u t d a te  
an d  th e  case  h a s  been  closed an d  r e ­
tu rn e d  to  th e  d is tr ic t c o u rt a s  a  case  
w ith o u t a sse ts .

In  th e  m a tte r  o f Joe  Polance, B a n k ­
ru p t No. 3460, th e  first m ee tin g  of c re d ­
ito rs  w as held Ju n e  26. T he  b a n k ru p t 
w as p re sen t in  person  a n d  re p re sen ted  
by a tto rn e y s  C orw in, N orcross & Cook. 
No c re d ito rs  w ere p re s e n t o r  rep resen ted . 
C laim s w ere  proved a n d  allow ed. T he 
b a n k ru p t w as  sw orn  a n d  exam ined  w ith ­
o u t a  re p o rte r. N o tru s te e  w as  a p ­
poin ted . T he b a n k ru p t  w as o rde red  to  
pay th e  filing fee a n d  upon re c e ip t o f th e  
sam e th e  case  w ill be closed a n d  r e ­
tu rn e d  to th e  d is tr ic t c o u rt a s  a  case  
w ith o u t a sse ts .

In th e  m a tte r  of L eo n ard  C. D avis, 
B an k ru p t No. 3465, th e  firs t m ee tin g  of 
4cred ito rs  w as held J u n e  20. T he  b a n k ­
ru p t w as p re s en t in  person  a n d  re p re ­
sen ted  by a tto rn e y  C lare  E . H offm an. 
No c red ito rs  w ere  p re sen t o r  rep resen ted . 
N o cla im s w ere proved an d  allow ed. No 
tru s te e  w as ap po in ted . T he  b a n k ru p t 
w as  d irec ted  to  n ay  th e  filing fee, upon 
rece ip t of w hich  th e  case  w ill be closed 
an d  re tu rn e d  to  th e  d is tr ic t  co u rt, a s  a  
case  w ith o u t a sse ts .

In  th e  m a tte r  o f P e te r  A. C lapp, B a n k ­
ru p t No .3466, th e  firs t m ee tin g  of c re d ­
ito rs  w as held on J u n e  28. T he  b a n k ­
ru p t w as  p re s en t an d  rep re sen te d  by  
a tto rn e y  C harles  H . F a rre ll . No c re d ­
ito rs  w ere  p re sen t in  person, b u t re p ­
resen ted  by Jack so n , F itzg e ra ld  & D alm , 
a tto rn ey s . C laim s w ere  p roved  a n d  a l ­
lowed. T he b a n k ru p t w as  sw orn  an d  
ex am ined  w ith o u t a  re p o rte r. No t r u s ­
tee  w as appo in ted . T he  firs t m ee tin g  
th en  a d jo u rn ed  w ith o u t d a te  a n d  the  
case  h as  been closed a n d  re tu rn e d  to  th e  
d is tr ic t cou rt, a s  a  case  w ith o u t a sse ts .

In th e  m a tte r  of M athew gon A. C. 
Fox, B a n k ru p t No. 3464, th e  firs t m e e tin g  
of cred4 ito rs  w as  he ld  on  J u n e  26 T he 
b a n k ru p t w as p re sen t an d  rep re sen te d  by  
a tto rn e y s  W esto n  & Fox. N o c red ito rs  
w ere p re s e i^  o r rep re sen ted . N o cla im s 
w ere  proved a n d  allow ed. No tru s te e  
w as appo in ted . T he  b a n k ru p t w gs sw orn  
an d  exam ined  w ith o u t a  re p o rte r . T he  
firs t m ee tin g  th e n  a d jo u rn ed  w ith o u t d a te  
a n d  th e  case  h a s  b een  c losed an d  r e ­
tu rn e d  to  th e  d is tr ic t  co u rt a s  a  case  
w ith o u t a sse ts .

Features Incident T o the Retail Gro­
cery Business.

(Continued from page 20) 
always to enforce, however, is the com­
plete paym ent of each when due with 
no balances.

Such process, gone through with in­
flexibility, with no personal bias in it 
whatever, will m aintain the credit in­
vestm ent on as solid a basis as the in­
vestm ent in either stock or equipment. 
And why not?

The Cost of CreeJH; If asked w hat

it costs to extend credit, the vast m a­
jority  of m erchants, grocers included, 
would be apt to answer, “H alf of one 
per cent.” W hat do they mean—what 
have they in mind? They think only 
of credit losses, and they mainly 
answer with such figure because they 
have heard from somewhere that such 
ratio  is “about right.” Well, credit 
costs all of 5 per cent. Take sales of 
$35,000 annually on credit. D irect 
losses of unpaid bills, Y i per cent., $175 
per year. Conservative depreciation 
charge on outstanding balance a t any 
time, say $5,000, at 10 per cent., $500. 
This leaves $1,075 to cover labor, post­
age, stationery and other collection ex­
penses to make $1,750. Do you think 
it can be done for less? Do you do it 
for less, considering all these factors 
honestly? At that, credit is w orth its 
cost-^and more—if intelligently ad­
ministered. And its cost can readily 
be recovered in the price. A cash price 
of 15c advanced to 16c will provide 
6)4 per cent, ex tra m argin—enough to 
pay for credit with a fine profit on the 
service. And where the cash man will 
sell one 15c item, the credit m an can 
sell half a dozezn—cutting  all costs.

Traverse City Jottings.
T raverse City, Ju ly  10—Articles of 

incorporation have been filed with the 
Secretary of Staite by the Burns Gro­
cery Co. I t will en ter both the whole­
sale and retail field. Leland Burns, 
form erly with H annah, Lay & Co., 
will m anage the business. A. E. 
Davidson, of Grand Rapids, and A. L. 
L aFranier, of T raverse City, are as­
sociated w ith Mr. B urns as stock­
holders. The capital stock of the com ­
pany is $50,000.

Ivan York, M anager of the Grinnell 
Bros, music store, has been tran s­
ferred to  th e  firm’s store in Adrian. 
Charles E verett is the successor of 
Mr. York in T raverse City. The busi­
ness was founded by three Grinnell 
brothers, all of whom are now dead. 
A factory and tw enty stores are now 
operated 'by the heirs of the  deceased.

•The m ercury ranged from  75 to 92 
during the past three days and resort­
ers have been uncomfortable. The 
heat hastens the grow th of corn, which 
was backward. M any fields of pota­
toes are in bloom. A heavy crop of 
hay  has been growing, much of which 
is cut and in storage. Cherries are 
ripening and grow ers are advertising 
in the newspapers for pickers.

A rthur Scott W hite.

The Seven Mistakes of Man.
1. T he delusion that individual ad­

vancement is made by crushing others 
down.

2. T he  tendency to w orry about 
things that cannot be changed or cor­
rected.

3. Insisting  that a thing is im pos­
sible because we ourselves cannot ac­
complish it.

4. Refusing to  set aside trivial 
preferences, in order that im portant 
things may be accomplished.

5. N eglecting developm ent and re­
finement of the mind by not acquiring 
the habit of reading.

6. A ttem pting to compel other per­
sons to believe and live as we do.

7. T h e  failre to establish the habit 
of saving money.

Grocer Must Be W ell Informed. 
W e wonder sometimes if the aver­

age grocer is as well informed as he 
Should be about the products that he

sells. Take such an insignificant and 
lowly item as salt—how many grocers 
know of the many valuable uses that 
can be made of this common every­
day product. Then there is baking 
soda, another item of universal use 
but very little understood by the men 
who sell it. Also how many grocers 
realize the medicinal value of many of 
the fresh and canned vegetables and 
other products that they carry in stock, 
etc. W e wonder if the average grocer 
would think it w orth his while to in­
form himself upon some of . these 
subjects.

Your Letterhead.
All you actually need on your let­

terhead is:
1. Your name.
2. W hat you sell.
3. W here you sell it.
From  these, work up. If your busi­

ness is one that depends to a great 
extent on the personality of the own­
ers, put their names on your letter­
head.

If your letterhead is used for local 
correspondence, put your telephone 
num ber on it.

If your house is really an old es­
tablished one and your business is such 
that age will add to its prestige, put 
“Established 1878” in very small type 
below your name.

In  w riting a letter, the big idea you 
w ant to get across is in the letter 
itself. D on’t put anything on your 
letterhead that detracts from your 
message.

Y our letterhead is your approach, 
your introduction. T he kind of start 
your message will get depends a great 
deal on your letterhead.

A U C T IO N  SALES
IN  T H E  D IST R IC T  COURT O F T H E  
U N IT E D  ST A T E S FO R  T H E  W E S T E R N  
D IST R IC T  O F M ICHIGAN.

S O U T H E R N  DIV ISIO N .
A t a  C o u rt of B a n k ru p tc y  held in  and  

fo r sa id  D is tr ic t an d  D ivision, a t  G rand  
R apids, th is  27th d a y  of Ju n e , 1928.

P re s e n t:  C harles  B. B lair, R eferee  in 
B an k ru p tcy .

In  th e  M a tte r  of 
S T A N L E Y  S A C K E T T , B an k ru p t.

N otice is  he reby  g iven th a t  p u rs u a n t 
to  a n  o rd e r he re to fo re  e n te re d  here in , I 
shall sell a t  pub lic  au c tio n  an d  to  the  
h ig h e s t b idder, on M onday, Ju ly  16, 1928, 
a t  2 P . M. E a s te rn  s ta n d a rd  tim e, a t  th e  
p rem ises fo rm erly  ocupied by  th e  B a n k ­
ru p t. N u m b er 214 E. M ain S tree t, K a la ­
m azoo, M ichigan, a ll of th e  s to ck  in  tra d e  
a n d  fix tu res  o f th is  e s ta te , ail of w hich  
is schedu led  by  th e  B an k ru p t a t  th e  a p ­
p ro x im ate  sum  of $1573.00 an d  consis ts  
of a t te n d a n t  fix tu res  fo r th e  o pe ra tion  of 
a  re ta il  g rocery  and  m e a t m a rk e t.

A B E D EM BINSKY,
C ourt A uctioneer,

S ag inaw , Phone F edera l 1944
M. N. K E N N E D Y , C ustod ian ,
K alam azoo. M ichigan.

In  th e  M a tte r  of 
P A P E  &  H A N SEN , B an k ru p t.

N otice  is  h e reb y  g iven  th a t  p u rsu a n t 
to  a n  o rd e r he re to fo re  e n te re d  here in , I 
shall sell a t  public  a u c tio n  an d  to  the  
h ig h e st b idder, on  T u esd ay , Ju ly  17, 1928, 
a t  2 P . M. E a s te rn  s ta n d a rd  tim e, a t  the  
p rem ises  fo rm erly  occupied  by th e  B an k ­
ru p t, N u m b er 515 E . D ow land S tree t, 
¿ald ing ton , M ichigan, a ll of th e  s tock  in 
tra d e  a n d  fix tu res  of th is  e s ta te , a ll of 
w hich  is in ven to ried  a t  the  sum  of $1207.15 
a n d  co n sis ts  of G roceries an d  a tte n d a n t 
fix tu res  fo r th e  o p e ra tio n  o f a  re ta il  g ro ­
cery  a n d  m e a t m a rk e t.

A BE D EM BINSKY,
C ourt A uctioneer,

S ag inaw , Phone F edera l 1944 
E A R L  A. M IL L E R , C ustod ian , 
L u d ing ton , M ichigan.

In  th e  M a tte r  of
W E ST L U N D  LUM BER COM PANY, 

B an k ru p t.
N otice  is h e reb y  g iven  th a t  p u rs u a n t to 

a n  o rd e r h e re to fo re  e n te re d  h ere in , I 
shall sell a t  public a u c tio n  to  th e  h ig h est 
b idder, on W ednesday , Ju ly  18, 1928, a t  
2 P . M. E a s te rn  s ta n d a rd  tim e, a t  the  
p rem ises  fo rm erly  occupied  by th e  B a n k ­

ru p t,  E lk  R ap ids, M ichigan, a ll of th e  
s tock  in  tra d e  a n d  fix tu res  of th is  e s ta te , 
all of w hich  is inven to ried  a t  th e  sum  of 
$3660.10, w hich  co n sis ts  of a  re ta il  lum ber 
y a rd  w ith  m ach inery , s tock  an d  office 
equ ipm ent.

A B E DEM BINSKY,
C ourt A uctioneer,

S ag inaw , Phone F edera l 1944 
C O RN E LIU S W . MOORE, C ustod ian . 
B elm ont, M ichigan.

An item ized  in v en to ry  an d  a p p ra isa l 
will be on h an d  a t  th e  d a te  a n d  tim e of 
sale. T he p ro p e rty  m ay  be seen  p rio r to 
th e  d a te  of sale  by  ap p lica tio n  to  the  
below  nam ed  custo d ian  o r au c tio n ee r. 
All sa les  a re  for cash  an d  su b jec t to  
im m ed ia te  confirm ation  by th e  R eferee  
in  B an k ru p tcy .

C H A R L E S B. BLAIR,
R eferee in B an k ru p tcy .

C onsu lt som eone th a t  know s 
M erchandise V alue.

G E T  YOUR B E ST  O FFE R  FIR ST . 
T hen  w ire, w rite  o r phone m e a n d  I 
will g u a ra n te e  you in  good A m erican  
D ollars to  g e t you m ore fo r y o u r s to re  
o r  p lan t of a n y  descrip tion .

A B E  DE M B IN SK Y  
Auctioneer and Liquidator

734 So. Jeffe rson  Ave., Saginaw , Mich. 
Phone  F e d e ra l 1944.

B u y ers  in q u ir in g  ev ery d ay —

Business Wants Department
F O R  SA L E—E stab lish ed  d ry  goods and  

g ro ce ry  business in good th r iv in g  M ich­
ig an  tow n of 700 population . Only d ry  
goods business  in tow n, a n d  on ly  tw o 
o th e r  g roceries. D oing good cash  b u s i­
ness. H av e  b e s t of re aso n s  fo r selling. 
A ddress No. 887, c /o  M ichigan T ra d e s ­
m a n __________________________________887

M AN U FACTURERS OF A PRODUCT 
of th ir ty -s ev e n  y e a rs  s tan d in g  w n a t to 
h e a r  from  sev e ra l sa le sm en  ab le  to  takp  
a  s ideline  th a t  h a s  held an d  b u ilt itse lf 
w h ere  p roperly  in troduced . M en who 
have  been on th e ir  te r r i to ry  som e tim e 
a n d  have  m ade th e  sm a lle r com m unities  
closely a re  w an ted . To seve ra l such— 
w ho ap p re c ia te  th e  sign ificance o f to ­
m orrow  an d  va lue  a  sound  y e a r  to  y ea r 
ad d itio n  to  incom e—we will g ive ac tiv e  
co -opera tion , exclusive  te rr i to ry , an d  full 
sa le s  c red its . Give d e ta ils  — te rr i to ry , 
how  covered, lines, etc. A ddress No. 888,
c /o  M ichigan T rad esm an .___________888

F o r Sale C heap—1Tw o horse  pow er a l ­
te rn a tin g  c u rre n t m otor. Good condition . 
Also Job p r in tin g  ou tfit. P a rm elee ,
M ath e rto n , Mich.____________________ 889

T E A  ROOM—B lue B ird , a t  M anistee , 
M ich. D oing v e ry  nice business, e s ta b ­
lished  fo u r y ears , on m ain  s tre e t . Sale 
price , $2,000. A ddress 410 R iver S t.,
M a n is te e ._______________________ 890

F o r  Sale—M eat m a rk e t an d  grocery . 
F o r  fu ll p a rtic u la rs , W fite V in t P u llm an .
T u s tin , M ich.________________________ 884

F o r Sale—G eneral s to re  in  sm all v il­
lage. Good te n -g ra d e  school, co m m unity  
ch u rch , m an y  social ac tiv itie s . In  a d d i­
tion  to  g en era l m erchand ise , s to re  h a n ­
dles good line o f t ire s  a n d  fencing . G as 
an d  oil s ta tio n , a lso  ice c ream  p a rlo r in 
connection . A ddress No. 885, c /o  M ich-
igan  T rad esm an ._____________________ 885

FO R  SALE1—Seven lo ts  on E a s te rn  
avenue , G rand  R apids, va lued  a t  $7,000. 
W ill tra d e  fo r d esirab le  s to ck  of goods 
o r o th e r  incom e p roperty . A r th u r  M ul-
holland, R eed C ity . Mich.___________ 886

G E N E R A L  sto re , good b usiness, seven  
n ice liv ing  room s, a ll m odern . H e ss le r’s, 
E a s t  F lin t S t., L ak e  Orion. M ich. 876

FOR RENT
W onderfu l co rn e r loca tion  in c en tra l 
block of c ity  of C adillac. S to re  room  
ab o u t 21 ft. by  82 ft. Seegm iller B ros., 
218 No. M itchell S t., C adillac, M ichigan.

FO R  SALE)—Splendid  b u s in ess  p rop ­
e r ty  in  th e  b e au tifu l tow n of B yron. 
T w elv e -g rad e  school. T w e n ty -tw o  m iles 
from  F lin t. B rick  s to re , full b asem en t, 
six  room s above. F o u r  c a r  garage. Also 
com plete  g ro ce r a n d  m e a t m a rk e t eq u ip ­
m en t. W ould  co st $8,500 to  bu ild  th is  
s to re . C ash , te rm s  o r  tra d e . You can  
b u y  th is  r ig h t. A ct quickly . Inqu ire  
M offett G rocer Co., 212 S m ith  S t.. F lin t, 
M ich, __________________________ 872
CASH FOR MERCHANDISE
W ill Buy S tocks o r P a r ts  of S tocks  of 

M erchandise, of G roceries, D ry Goods, 
Shoes, R ubbers, F u rn itu re , e tc .

N. D. GOVER, Mt. P le a s a n t. Mich.__
CASH For Your Merchandise!
W ill b u y  y o u r e n tire  s to ck  o r  part of 
s to ck  o f shoes, d ry  goods, c lo th ing , fu r ­
n ish ings, b a z a a r  novelties, fu rn itu re , etc. 

LOUIS L E V IN SO H N . S ag in aw . Mich. 
W an t a P rofitab le  B usiness?—M ust s a c ­

rifice fo r qu ick  sale, due to  ill h ea lth , 
w e ll-e stab lish ed  g row ing  w holesale  fr ied  
cak e  bu s in ess  in  G rand  R apids. C om ­
p lete ly  equipped. R uns on sm all cap ita l. 
C ash  business. N o experience  n ecessa ry . 
Six bu sy  m o n th s  ahead . A ddress No, 
8|6J, q / o  M ichigan T rad esm an . 861
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Some Ridiculous Requests Made of 
Merchants.

A prom inent real estate dealer came 
into the store in February  and bought 
two room s of cheap wall paper am ount­
ing to about $1.08 per room. I t was 
for a house then vacant. The next 
day he called at the store and wanted 
to  know if we didn't have a stove to 
set up in empty house while paper was 
being hung. On being informed we 
didn’t, he said he would think after 
he had bought tw o room s of paper, 
that we would furnish some way to 
keep it from freezing while the paper 
hanger put it on. Ed. Kipp,

W interset, Iowa.

A custom er priced a certain article 
of hardw are in our store and w’hen 
told the price he said, “W hy, I can’t 
pay you any such a price as that be­
cause your com petitor down the street 
priced it to me at about half that 
much.”

The m anager said, “W ell now that 
is cheaper than I can buy it and if I 
were you I should go and buy it from 
him.”

The custom er answered, “Yes, but 
he hasn't got it.”

Mrs. Paul W alters, 
Lam ar, Ohio.

T hreshing time brings a dinner 
crowd to the cook. O ne of our cus­
tom ers was short a couple of pie tins 
and wanted to  borrow  two tin plates to 
bake pies in once and would return  
them  for stock after use, saving her 
20 cents. C. H . Holcomb,

Carthage, S. D.

A lady had been owing me $16 for 
a long time and her credit was no 
good. She came into the store one 
m orning to look at a bedroom suite. 
She finally decided on one and said 
she would take it and also pay the old 
bill. As I was waiting for her to  pro­
duce the money, she spoke up and said,
‘ Just make out a note, and will sign 
it- C. P. Dischler,

Heron Lake, Minn.

I work in a furniture store. The 
other day a handsome young papa 
came into the store and asked to  see 
our line of baby carriages. Cheerfully 
I paraded one after another before 
him until he had seen our stock of 
some 60 perams, sulkies and cabs.

“ Exactly what color is that one?” 
he would ask.

“Buff, I replied in my best sales­
manship manner.

“W hat’s that shade?”
“ Caramel.”
“Now, just what color is this?”
“ Etruscan ivory.”
And so on, until we went over all 

the colors two or three times.
Finally: “W hat's that one again?”
“ Beige.”
“Well, that suits me.”
"W here is it to be sent please?” (M y 

order book in hand.)
“Oh, I don’t want to buy any. W e 

got one second hand and my wife 
wanted to be sure to get exactly the 
righ t shade of paint for it so I came 
in to get the latest color.”

M I C H I G A N  T R A D E S M A N

T o say the least, I was speechless 
until after he left.

K athleen Jennings, 
Rock Fall. Ili.

Do You Know the Answers?
In preparing these questions, the 

Chamber of Commerce, of the U nited 
States stated that a retailer who can 
answ er them properly may consider 
himself 100 per cent, efficient.

1. Do you keep a “purchase ac­
count” that shows a total of all goods 
bought ?

2. Do you know’ w hat you save an­
nually by discounting bills?

3. Do you know w hat i t  costs to 
buy goods ?

4. Do you know w hat you owe?
5. How often do you take stock?
6. Do you figure stock at cost or 

selling price?
7. Do you make allowance for de­

preciation and dead stock?
8. Do you know what is due you?
9. Do you make depreciation of fix­

tures and delivery equipm ent?
10. Can you furnish your bank a 

financial statem ent at once?
11. Are collections made as rapid­

ly as accounts increase?
12. Do you know w’hat it is costing 

you for allowances for customers?
13. How ofte do you make up a 

“profit and loss account?”
14. In to  how m any separate ac­

counts are your expenses divided?
15. Do you own the building in 

which you do business?
16. Do you charge rent therefor?
17. Do you charge your own sal­

ary as an expense?
18. Do you charge interest on m on­

ey invested?
19. Do you know the percentage of 

expense to  sales?
20. If a fire took place, could you 

from your books give a complete sta te­
m ent of all accounts?

W ith  the existing conditions ou t­
lined, plus conscientious effort for im­
provement, every progressive dealer 
should close his 1928 books substan­
tially ahead of the 1927 record.

Come w here  th e  In d ian  
Loves to  behold 

T he su n  a s  it  se ts  
In  a  b asin  of gold.

Come w here  th e  fishes 
F la sh  in th e  sp ray — 

Come fo r the  su m m er— 
L oaf he re  an d  play.

Jo h n  C. W righ t.

Beware of This Itinerant Painter.
Muskegop, July 10—T his m ight be 

useful to publish in the Realm. If you 
think it is not worth while to publish, 
throw  it jn the waste basket: but I am 
certainly sure this bird will ply this 
same trick in some other city.

A man by the name of Fave Sackett, 
painter and paper hunger, came to 
Muskegon, worked a few weeks and 
contracted debts wherever he could get 
trusted. H e then departed without 
paying any of his creditors. He claim­
ed to come from the N orth—M ar­
quette, Petoskey or somewhere near 
those towns—and departed at night 
without paying anybody.

Of course he has a car. H e bought 
a new pair of tires and only paid $3 
on them, got his car repaired and never 
paid much on the repair bill and left 
me with an account, of $8.80 after pay­
ing me every Saturday for three or 
four weeks.

I understand he travels from city to 
c:ty, works a while and skips.

F. X. Groleau.

Beyond the Soo.

I view  w ith  ra p tu re  every  line 
W hen  N a tu re  a t  h e r  b e s t 

Is  c o n ju rin g  w ith  leaf an d  pine 
To m ake  th is  wooded c re s t 

Beyond th e  Soo, w hose w a te rs  deep 
S hall be N ia g a r a s  and  sleep 

Upon th e  o cean ’s b rea st.

I love a moon in s ilv e r sheen  
T he like m id su m m er b rings  

W hen sh in in g  full all in betw een 
T he wood, w here  so ftly  sings 

T he s tan d in g  ch o ir of p iney tre e s  
W hich zephyrs tu n e  to m elodies 

U pon a  n ig h t serene .

T he w a te rs  o f th e  open lake 
A re  a u ie ted  w ith a l;

A tw in k lin g  s ta r  can  ev e r b reak  
T h e  te m p e s t’s  m ad d est call 

U ntil th e  billow s go below 
A nd leav e  a  m irro r  th e re  to  show  

R eflections w hich  en th ra ll.

A tree , a  lake, a  shore , a  wood 
A re tru ly  g if ts  d iv ine 

And th e se  I never understood  
W ith  fo res t cliff and  pine 

i_ntil th e  sun . the  moon, th e  sea  
D epicted them  in  im agery  

A nd A rcad ie  w as mine.
C harles A. H eath .

Pretzels Are Back in Favpr of Public.

culinary product has caused the de­
partm ent to undertake tests to deter­
mine what kind of flour makes the 
best pretzels. The industry’s annual 
production is valued at nearly $5,000,- 
000.

Eleven New Readers of the Tradesman
The following new subscribers have 

been received during  the past week:
A. G. Carrier, Sw artz Creek.
Adeline S. Holley, Charlevoix.
Mrs. C. Noble, Charlevoix.
C. J. M arCarthy, Charlevoix.
F. A. Sawall, Detroit.
Am. Institu te of Food D istribution, 

New York City.
Post Products Co., Detroit.
L. E. W ard, Lansing.
W. B. Caldwell, Lansing.
E. H. Bigelow, Lansing.
Shoemaker & Ferley, Lansing.

OLDEST 

LARGEST 

STRONGEST 

Handlers of Safes in Michigan

No Com m ission too Large 

No O rder too Sm all
1

Michigan Invites You.

Come w here  th e  g low -w orm s 
A nd fire-flies l-'~ht 

R eg ions o f fo res t 
L ike  s ta r s  in th e  n igh t.

Com e w here  th e  d e licate  
A rb u tu s  grow s.

B re a th in g  a  frag ra jice  
S u rp ass in g  th e  rose.

Com e w h e re  th e  ru b y th ro a t.
Po ised  in i ts  flight.

W h irs  like a  b o w strin g  
A nd sh o o ts  o u t of s igh t!

Com e w here  th e  lily pads 
Lie on th e  pond-—

Com e w here  th e  sa n d s  sing  
A few  rods beyond.

Com e w here  th e  du n es  a re__
Com e w here  th e  bees 

S to re  up  th e ir  honey 
H igh  in th e  trees.

Come w here  th e  p iner 
Bobs on th e  beach:

Come w here  th e  hazel n u ts  
H an-; w ith in  reach .

Com e w here  the  b lack  ash  
S tr ip s  like v en ee r:

Come sm ell th e  sw e e t-g ra s s . 
Come, see  th e  deer.

Com e w here  th e  w oodchuck 
R u n s  up th e  c reek :

Com e w here  th e  g rouse  
A nd th e  ch ip m u n k s  a re  th ick .

Come, see th e  w in te rg reen s. 
Com e see th e  fe rn s—

A hu n d red  v a rie tie s__
W ild d u ck s  a n d  te rn s .

Pretzels, necessary to the success of 
every bar and beer garden in preprohi­
bition days, continue to hold their pop­
ularity, as the D epartm ent of Agricul­
ture has found 27,000,000 pounds are 
consumed annually in the United 
States.

And the large consumption of the 
salt sprinkled and peculiarly shaped

Our prices are 10  to 2 0  per 
cent, lower than those of Chicago 
and Detroit dealers, due to our 
low overhead.

VIKING AUTMMTIC SPRINKLING CO.
A U TO M A TIC  C O N TRO L of FIRE 
FIRE PREVENTION ENGINEERS

Installations made on 
or Installment Basis

k.’PROVED

Office 406 Murray Bldg.


