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PERK UP

Your nose may be battered, your jawbone nicked,
Your visage may be a sight,

But always remember you’re never licked
While still you can stand and fight.

No matter how badly they mess your map,
It won’t be beyond repair.

And there still is a chance that you’ll win the scrap,
As long as the punch is there.

You’ll make mistakes and you’ll do things wrong—
The best of them always do;
But as soon as you get to going strong
Your grit will see you through.
They smashed Paul Jones to a fare-you-well
But he didn’t observe “good-night.”
He merely paused in his tracks to yell
That he’d just begun to fight.

There’ll be plenty of folks to peddle gloom,
There’ll be plenty of folks to say

That they see the terrible day of doom
Hurrying on its way.

But the fellow who knows that the fight is hard
And still has the nerve to grin,

And never gets rattled and drops his guard

Is the fellow who’s going to win!
James J. Montague.
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Have you ever tried to argue
with your neighbor on the sub-
ject of his preference in cars
and yours? If he has just
bought his fifth Buick, or his
fifth Nash, or his fifth Reo,
it’s mighty hard to upset his
convictions. No matter what
your opinion is you’ll readily
agree that your neighbor has
shown good judgment in stick-
ing to the car his experience

has proved.

When we buy an article which
gives us pleasure and satis-
faction, it takes a lot of selling
to switch us to a product we
know little or nothing about.

; just bought
fifth
Buick,”
says the
motorist
proudly

Good advertising and sales-
manship sold this man his first
Buick. The excellence of the
product, and consistent ad-
vertising, have kept him “sold”

throughout the years.

You’ll find this true of every
Procter & Gamble product
you have on your shelves. It

explains why these goods move

my

so rapidly; why they are so
profitable to handle.

And may we suggest that
you’ll find it good business to
follow the example of success-
ful automobile concerns: Dis-
play your goods. Displays re-
mind people that you have
these familiar products for
sale, make their purchase an
easier matter, save your time,
and increase your profit.

P rocter & Gamble

Makers of: Ivory Soap. . . Guest Ivory
Ivory Flakes . .. Chipso ... P and G
White Naptha . . . Camay . . . Lava
Soap . . . Oxydol . .. Star Washing
Powder . . . Crisco
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THE INCOME TAX RATE.

A business man remarked to a friend
that he had planned to go to Europe
this year because the stock market
slump had left him $700,000 poorer
than he was twelve months ago. His
friend asked him if the dividends on
his securities had been cut or passed,
and he replied that they had not.

The point of this incident lies in its
relation to President Hoover’s hope
that the temporary reduction in the
income tax rate ordered by resolution
of Congress last December might be
made permanent. The tax paid this
year was on incomes for 1929. No one
knows yet how the incomes this year
will compare with those of last, but
some facts on which an opinion can
be based are known, especially an
opinion concerning incomes from
stocks and bonds.

Large sums were lost during the
slump in the stock market. ,Those
losses reduced the taxable income of
the men who suffered them and, of
course, reduced the amount of tax they
paid from what it would have been
otherwise. Some of the stocks which
slumped the worst had never earned
a dividend and are not yet paying any-
thing to those who own them. But a
large majority of the stocks of the
great corporations are paying the same
dividends this year that they paid last
year, and those whose income is de-
rived from these dividends are subject
to a tax in the same amount they paid
last year if the temporary reduction
stands. Some of the prosperous cor-
porations which are not earning their
dividends this year are paying them
from the surplus accumulated in past
years.

On the other hand, the receipts from
the tax on corporation earnings are
likely to fall below those of last year.
And those persons dependent for in-
come on the few corporations which
have reduced or passed their dividends
will pay a smaller sum to the Govern-
ment than was assessed against their
income for 1929. The reduced or pass-

ed dividends have been on copper
stocks, on the stock in the smaller oil
companies and on the amusement cor-
porations. These stocks are largely
speculative. Most investment securi-
ties are continuing their dividends at
the old rate.

In order to provide against contin-
gencies, the President is ordering all
possible economies in the operation of
the Government. By the time Con-
gress meets in December it will be
possible to form a more trustworthy
estimate of the probable returns from
the income tax at the present reduced
rate.

FILMS FOR FARMERS.

A Governmental activity which is not
generally familiar is recalled by news
of the withdrawal of a motion picture
which has seen long and honorable
service under the auspices of the De-
partment of Agriculture. This is a
film entitled “Out of the Shadows,” a
non-committal name which covers a
story of the fight against bovine tuber-
culosis. Forty copies of this film have
been in constant circulation and have
been shipped a total of 1,644 times into
the agricultural districts, where show-
ings have sometimes extended for sev-
eral weeks. The last copy is now worn
out and will not be replaced, the nega-
tive going into retirement in the ar-
chives of the Department of Agricul-
ture.

There have been many attempts to
produce and popularize educational
films. Some have succeeded for spec-
ial studies, as in the case of motion-
picture records of surgical operations,
but motion-picture education still lacks
a comprehensive plan. Probably the
Department of Agriculture has done
better than any commercial producer
in producing and finding audiences for
instructive films. There are about
3,000 reels in its circulating library,
covering biology, entomology, agrono-
my, chemistry, animal and plant
pathology. Their annual “audience” is
estimated at 10,000,000. The Bureau of
Mines has other films covering produc-
tion and preparation of coal and oil
which are loaned freely to responsible
organizations and institutions.

Distribution of farm films is usually
through county agents, whose varied
duties include the education of the
rural population in improved methods
of agriculture. It is important work,
and its success argues strongly for a
wider use of films in general educa-
tion. Many schools are now supplied
with projectors, but it is still difficult
to find pictures which suit the needs
of the schoolroom. It may be that city
schools would find among the films of
the Department of Agriculture sub-
jects which would be well worth the
time and trouble needed for their
showing, a practice which would, in-
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cidentally, widen the pupils’ knowledge
of the manifold activities of the Gov-
ernment.

BECOMING GAS MINDED.

People generally think of power and
heat mostly in terms of electricity and
coal, but the vast midcontinent area of
the country is rapidly becoming gas-
minded, as a part of it became with the
discovery of natural gas a generation
ago. Of late years many pipe lines
have been laid in that section to trans-
mit gas from the seething wells that
tap the unfathomable oceans of natural
gas that lie beneath the states border-
ing the Gulf of Mexico.

Already Birmingham and Atlanta are
served by lines hundreds of miles long
leading from the vast. Louisiana fields,
while Texas supplies Denver. Cities
as widely apart as San Francisco and
Pittsburgh use piped gas in their
homes and industries, and in six states,
it is said, natural gas alone is burned.
Fully 80 per cent, of the gas sold in
the United States is said to pour into
pipes from wells that penetrate the
unknown interior of the earth.

Now comes the most stupendous
project of this stupendous business*
that has grown up in about the same
time that it has taken to develop elec-
tricity. Contracts have just been sign-
ed for the construction of a 24-inch
pipe line from the Texas fields to Chi-
cago, a distance of more than a thou-
sand miles. And from that great main
will go hundreds of miles of smaller
pipe leading to cities near the parent
line, all this at a cost of hundreds of
millions of dollars. As much as 60,000
miles of pipe line is said to be now in
operation, and it is safe to say that
this Chicago venture will not be the
last.

Perhaps the cities which become re-
cipients of the great rivers of gas will
come to have only an academic inter-
est in the struggle being waged in
many parts of the country over the
question of public or private control of
water-power sites. Still, the surface
streams can be studied and controlled,
while the subterranean flow of natural
power must always be taken on faith.
The time at which it will fail cannot
be fixed with the nicety that applies
to the duration of coal and water.

THE SILVER LINING.

It may be safely said that “it’s al-
ways fair weather” for somebody. In
other words, there are compensations
to be found for nearly every sort of
climatic condition, barring such pre-
posterous possibilities as a sleet storm
on top of a heavy snow which has in-
completely melted and is about to
freeze again. It has lately been shown
to the Nation’s taste, for example,
that heavy rainfall may be the best of
weather. Such gentle and sufficient
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rains as have fallen during the past
week have not only saved the fields
and farms from drought but have ex-
tinguished the last of the forest fires
which added terror and destruction to
the trial of hot weather. And for the
sake of these things the most ardent
advocate of fair weather has been
grateful for rain.

Now comes news that the intense
heat, which once seemed settled in
perpetuity and is now a curious mem-
ory, did some small good. The second
crop of Japanese beetles has been much
diminished by the fact that the late
grubs were baked in soil that was too
hard for them to penetrate. More-
over, the corn borer languished in the
heat and died while still short of his
destructive intentions.  Mosquitoes
were measurably scarcer than usual
during the droiight.

The chief benefits of the heat seem
to have been the curbing of insect
appetites and the decrease in the num-
ber of these pests. It may be that
next year the farmer and the gardener
will derive much benefit from the long
dry spell of 1930. If so, it is quite
likely that no credit will be given
where it is due and that adverse
weather will still be regarded as an
unmitigated curse and an unwarranted
affliction on agriculture and those who
practice it.

JUST A FEW OLD MEN.

The sixty-fourth annual encampment
of the Grand Army of the Republic,
recently in session in Cincinnati, em-
phasizes anew the inroads time has
made in the ranks of this once mighty
organization. When the newly organ-
ized body of survivors of the Union
Army of the Civil War held its first
meeting in the Southern Ohio metrop-
olis, sixty years ago, the streets echoed
for hours to the tread of sturdy feet in
the great procession, the feature of all
G. A. R. encampments until within the
last decade. Now the trembling “vets,”
so pathetically weak, physically and
numerically, have to make their jour-
ney down the hot and dusty streets
in automobiles. Even the Sons of
Veterans and the Women’s Auxiliary
are showing signs of age, and the pass-
ing of the whole civil war entourage
cannot long be deferred.

The political influence of the G. A
R. in the closing third of the nineteenth
century was immense. Presidents,
Governors, United States Senators,
practically every officeholder of high
estate, had to obtain the good will of
the men who “saved the Union” in the
sixties, although their interest in legis-
lation was confined to that relating to
pensions.

Now the once numerous defenders of
the Government are just a few old
men waiting for the final bugle call,



IN THE REALM OF RASCALITY.

Questionable Schemes Which Are
Under Suspicion.

Among crooks, the invisible lines of
caste are said to be even more finely-
drawn than they are in the realm of
men who try to earn an honest living.
Such colorful and forceful characters
as “Scarface Al” Capone and “Bugs”
Moran, Chicago’s war lords, rank
among their fellows much like Pres-
idents, Kings or Emperirs rank among
members of the income-tax-paying oth-
er half, while pickpockets correspond
to honest day laborers in the cycle.
From the lowliest “dip” to the most
powerful ~ “brain,” crooks observe
strictly the unwritten law that classi-
fies them according to their individual
technique, ability and type of “racket,”
and each clings to the conventions of
his caste.

In all the long list of crook divisions,
there is but one type of criminal that
stands out as being purely a product
of modern civilization, only one “rack-
et” that requires its devotees to be up-
to-date, artistic, suave and artificially
genteel. There have always been, since
the beginning of time, murderers,
thugs, bootleggers (once called “con-
traband runners”), hijackers, once
known as “pirates”), confidence men,
pickpockets and the hundreds of other
kinds and divisions of unlawful per-
sons, but only one group is thoroughly
modern.

They are the forgers.

Other crooks may depend upon
strong-arm tactics, spitting “gats” or
chattering machine guns; other crooks
may risk life and limb in the pursuit
of their branch of the profession, but a
forger requires neither “rod” nor
Browning, blackjack nor garotte. He
sits at his desk in a quiet room, im-
maculately clothed, warm, comfortable,
and uses dainty bottles of acid and a
set of pens. He is a fastidious crook,
the aristocrat of Crime. Dishonest-
ville's man-about-town, the personifica-
tion of a story-book Raffles.

Perhaps it is this aura of pseudo-
respectability and glamor which sur-
rounds clever forgers that makes a
study of their characteristics and
modus openrandi. so interesting. The
history of crime is packed with the
brilliant and daring coups of forgers,
they stand out from the rest of the
preying fraternity like orchids in an
onion bed. They are the hardest to
bring to justice, the hardest to convict
and the hardest to protect against.
Police vigilance may foil murderers;
burglar alarms, locks and watchmen
may foil second-story men and only
fools fall for the swindles of confidence
men, but there has not yet been evolv-
ed an entirely foolproof method of
keeping a forger from raising and
cashing checks or drafts.

In England, during the Eighteenth
Century, death was the penalty for
forgery. Let us, as a contrast, look at
the activities of the Nineteenth and
Twentieth Century forgers and the
penalties they “suffer”, if they are
caught!

Until the issuance of bank drafts,
postal money orders and the like, for-
gery was confined to the raising pf
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bank notes, an activity that brought
small returns and was fraught with a
great deal of danger. But early in the
Nineteenth Century the forgers of the
nation were able to welcome, in their
own unique way, draft forms which so
readily yielded themselves to alteration
and forgery that banks all over the
country lost hundreds of thousands of
dollars. Never has there been a nego-
tiable instrument so much to a forger’s
taste. It was so simple to go to a
Western state bank, purchase a draft
for $5 on the the institution’s New
York or Boston branch, use acid to re-
move the $5, write $5,000 (or any other
number which suited the fancy) in its
place, take it to the city where it was
payable, cash it, and make a profit of
thousands of dollars without the labor
connected with ordinary burglary, the
mental exertion of confidence work or
the danger of murder, that new re-
cruits to the fine art of forgery entered
the select circle by scores.

These neophytes were not all con-
genital crooks or get-rich-quick Wall-
ingfords. Many of them were persons
of refinement and education who, des-
perate for funds) turned to forgery as
a way out of their financial difficulties.
It is safe to say that the beginnings of
the Nineteenth Century ushered in a
new era of forgers and forgery meth-
ods (hat still persist to-day, for the
ease and safety connected with the al-
tering and passing of forged bank
drafts attracted individuals who were
destined to become the cleverest for-

.gers of the century.

There were three forgers of this new
group who should be classed as maes-
tros: George Wilkes, Charles Becker
and Alonzo Whiteman. This trium-
virate of trickery made a really syste-
matic business of changing small drafts
into big ones. According to an author-
ity of that period, they had their “cap-
tains” who purchased the little drafts;
their “scratchers”, or penmen, who al-
tered the amounts with acid and pen;
their “middle-men,” who acted as go-
betweens within the organization; and
their “presenters” who cashed the
drafts. Not only did Wilkes, Becker
and Whiteman systematize their nefar-
ious business, they also advanced the
art of forgery in direct proportion to
advances made for the protection of
banks. When the financial men adopt-
ed so-called “safety paper” which was
sensitive to acid, the forgers simply
limited their changes to alterations
with ink, since it is comparatively easy
to change with a pen drafts made out
for $8,000 to $80,000 or $18,000. When
the banks adopted perforating ma-
chines to punch figures representing
dollars on one corner of the check, the
master forgers simply filled in the per-
forations with discs of paper from
punches of their own, punched the new
amount and cashed the draft!

Becker, who was called “The Prince
of Forgers,” (and who, it is said, ac-
tually conducted a *“school” for
students of forgery) engineered the
greatest single forgery of the Nine-
teenth Century, when he raised a check
on the Bank of Woodland, California,
in 1895. The check, or draft, was pur-
chased for $12 from the bank. It had
been printed on “safety” or sensitized
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paper, and the figure 12 punched in
both corners. Becker filled in the per-
forations, punched new characters, re-
moved the word “twelve” with acid,
wrote in a new one, restored the “safe-
ty tint” with a fine brush and ink, and
turned out a perfect draft for $22,000
which he cashed with ease at a bank
in Nevada! Eventually he was arrest-
ed, but not before he had spent all of
the money.

So it has been throughout the whole
history of forgery. As fast as new
mechanical devices, new kinds of pa-
per and complicated protective systems
are invented, the forgers conceive some
equally efficient method of overcom-
ing the difficulty, and go merrily about
their pleasant and fastidious activities.

When William A. Pinkerton was re-
tained by the American Bankers’ As-
sociation to investigate means and
methods of forgery protection, he said,
“Finely engraved or lithographed
checks, chemically prepared or tinted
paper, machines for cutting perfora-
tions, cipher and anti-forgery systems
do not prevent forgeries1 Professional
forgers are constantly studying to
overcome these protective devices, and
when overcome, operate with increas-
ed confidence.”

Modern forgers are usually men of
great ability. They work in secret,
are intensely suspicious of every one,
confide in no one, play a “lone hand,”
as it were. As a rule, they have a con-
siderable knowledge of chemicals, are
often artists of ability, and rarely op-
erate unless they are practically cer-
tain of success% The methods they use
are the highly developed offspring of
the methods of past masters. Usually
they adopt this procedure:

Securing as many checks as he can,
either by robbing mail boxes or keep-
ing checks which have been given to
him in good faith, the forger selects
those checks bearing the printed name
of a concern which rates high in Dun
or Bradstreet. These are washed with
acid, removing the date, number, name
of payee and amount. Nothing is left
except the printed forms and the gen-
uine signatures. He has now a supply
of signed, blank checks from concerns
and individuals having the highest kind
of credit rating!

Then the forger fills in the numbers,
makes the check out to *“cash” or
“bearer” and writes in a large amount,
usually “Three Hundred and Eighty
Dollars,” which, for some strange rea-
son, is the amount most forgers choose.
Thus he has apparently genuine checks
for a sum that certainly more than
pays him for his effort.

The date line has been left blank,
and now the pleasant part of the for-
ger’s work begins. He travels. Going
from city to city, he dates and cashes
the checks in the banks where they are
payable. Of course, the signatures are
all compared with bank records and
the bearer given close scrutiny. But
the forger is usually of such prepos-
sessing appearance that the teller hates
to risk arousing his anger by ques-
tionig him too far, and, as a result, the
forger is able to cash most of his
checks without hindance. If the sit-
uation begins to get out of hand, he
simply leaves town in a hurry and
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transfers his cashing activities to a
remote point.

Often the forger will rush into a
bank, pretend to be in a great hurry,
and insist that the cashing of the
check is a life and death matter, ex-
plaining that it is for a certain prom-
inent local man Who must have money
immediately. There' are few tellers
who dare risk losing the business of a
heavy depositor simply because they
are afraid to cash a check drawn on
his good name (signature genuine, re-
member), and the transaction is com-
pleted. It is nearly a month, as a
rule, before the forgery is detected,
and by that time the forger is far, far
away and safe!

One of the most colorful . of the
modern forgers is William Boland.
Since 1905, when he was but an
adolescent, Boland has been connected
with forgery activities. The writer has
not been able to determine whether
or not he is still operating, but during
his heyday he certainly deserved the
title “Father of Modern Forgery.” It
is said that when police raided his
luxurious apartment (the only time, by
the way, that he ever was arrested!),
they found stacks and stacks of raised
checks, and bale after bale of rifled let-
ters. Boland was a wholesaler! He
was, and probably still is, an inveterate
opium smoker, but he had his science
so well mastered that there were few
checks he could not alter successfully!

In addition to the comparative safe-
ty which surrounds modern forgery,
master forgers constantly retain clever
lawyers or “mouthpieces” who are paid
only so long as they keep their clients
out of jail. By the very nature of the
crime, forgery trials are involved,
lengthy and full of technicalities. As
a result, the forger’s lawyer more oft-
en than not, is able to secure the re-
lease of his client on a legal technical-
ity, or else drag out the case until it
dies a natural death. This is not, of
course, always true. Many forgers are
brought to justice and punished, but
as a rule they manage to defeat the
law. In any event, they have the
money from the check!

The most interesting angle of mod-
ern forgery, to business men, is the
activity of amateur operators who work
from the “inside”™—clerks, book-keep-
ers, salesmen and other trusted em-
ployes. Practically all large concerns
pay their employes by check, and since
a clerk or book-keeper usually has ac-
cess to the printed forms and auto-
matic check writers in the office, it is
comparatively simple for him to copy
the signature of the regular signer and
make the check out for any amount
he pleases. Furthermore, an “inside”
forger has a big advantage over his
more accomplished “outside” contem-
poraries in that he is usually able to
destroy all evidence of his crime the
moment the cancelled check is returned
to the company’s office. There are cas-
es on record showing where forgers
have swindled their employers in this
manner over a period of many years
and, when accused of the crime, havt
been released because all evidence had
been destroyed.

So long as American business is

(Continued on page 30)



September 3, 1930

MICHIGAN

TRADESMAN

Ibe same good GRAPE-NUTS

IN a handsome new box

Meet the new Grape-Nuts package —a good
old friend in a gay new dress.

Same net weight of contents, but it looks
bigger on the shelf.

Same name on the band, but with new
strength and legibility.

Flashing new color scheme, more appeal-
ing to the eye, more suggestive of the
crispness of Grape-Nuts—the nut-like good-

ness of the plump, golden-brown Kkernels.

Clear the way for the new package in your
store. Feature the former package—evenwhen
the new one arrives—until all the former
packages are sold.

Remember, the Grape-Nuts in both pack-
ages is the same—the food is the same
wholesome, energy-giving food that has been
a national favorite for many years.

Principal products distributed by
GENERAL FOODS SALES COMPANY, INC.

POSTUM CEREAL
INSTANT POSTUM
GRAPE-NUTS

POST TOASTIES

POSTS BRAN FLAKES
DIAMOND CRYSTAL SALT
JELL-O CERTO

"Ask the General

MINUTE TAPIOCA

LOG CABIN SYRUP

WALTER BAKER’S COCOA

WALTER BAKER’S CHOCOLATE
MAXWELL HOUSE COFFEE AND TEA
FRANKLIN BAKER’S COCONUT SATINA

HELLMANN'S MAYONNAISE
PRODUCTS

LA FRANCE

CALUMET BAKING POWDER

SWANS DOWN CAKE FLOUR

SANKA COFFEE

Poods Salesman”

The quality that has made each General Foods product famous is always the same, and the net weight,

as specified on the package, is always the same no matter where or from whom the consumer buys it
CIRGF Gp
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MOVEMENTS OF MERCHANTS.

Detroit—The Seminole Supply Co.,
Buena Vista and Shirley street, has
changed its name to the Seminole
Fuel & Supply Co.

Detroit—The Shur-Line Sales Com-
pany of Michigan, 203 Curtis Bldg.,
has changed its name to John B. Mac-
Cullough, Associates.

Saginaw—The Barrett Paper Co.,
2019 South Michigan street, has
changed its name to the Saginaw
Wholesale Supply Co.

Detroit—Fields Company Shoe De-
partment, Inc.,, 1275 Woodward
avenue, has changed its name to the
Trowe Co. Shoe Dept., Inc.

Kalamazoo — Bryan Jones, retail
furniture dealer, 232 South Burdick
street, has filed a voluntary petition in
bankruptcy at Grand Rapids, listing
liabilities of $34,076 and assets of
$12,812.

Detroit—S. Lowenstein & Son, 1945
Adelaid street, has been incorporated
to deal in meats and meat products
with an authorized capital stock of
$150,000, $100,000 of which has been
subscribed and paid in.

Detroit—The Herman Franzblau
Co., 7201 West Fort street, has been
incorporated to deal in goods and
wares with an authorized capital stock
of $50,000, all of which has been sub-
scribed and $5,000 paid in in cash.

Detroit—The State Trading Co,,
5744 Cass avenue, has been incorporat-
ed to deal in radio, radio accessories
and equipment, with an authorized
capital stock of $20,000, all of which
has been subscribed and $5,000 paid
in in cash.

Detroit—Smart  Shops, Inc., ,1990
First Nat’l. Bank Bldg., has been in-
corporated to deal in wearing apparel
for women and girls with an author-
ized capital stock of $10,000, $4,500 of
which has been subscribed and paid
in in cash.

Detroit—An involuntary petition in
bankruptcy has been filed in U. S.
District Court here against Harry
Ritzwoller, retail fur dealer, 502
Metropolitan building, by John Mc-
Neil Burns, attorney, representing
Zississ Bros., $1,000; Rosenberg Bros.,
$1,000; Ben Corn, $829.

Detroit—Max Greenberg, dealer in
plumbing goods and supplies, has
merged the business into a stock com-
pany under the style of the Greenberg
Plumbing & Heating Co., 2923 Pasa-
dena avenue, with an authorized cap-
ital stock of $10,000, $1,000 of which
has been subscribed and paid in in
cash.

Grand Rapids—The Hoekstra Trac-
tor & Equipment Co., 138 Jefferson
avenue, S. E., has been incorporated
to conduct a wholesale and retail dis-
tribution of trucks, tractors, motor
equipment and road machinery, with
an authorized capital stock of $15,000,
all of which has been subscribed and
paid in.

Hamtramck—Frank Jaworski, man-
ufacturer of sausage, wholesale and
retail dealer of meats, has merged the
business into a stock company under
the style of the Frank Jaworski Sau-
sage Co., 2933 Trowbridge street, with
an authorized capital stock of $50,000,
$30,000 of which has been subscribed
and paid in.

Pontiac—An inyoluntary petition in
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bankruptcy has been filed in U. S
District Court at Detroit against Sid-
ney Barnétt, individually, and trading
as Sid’s Clothes Shop, retail dry goods,
and at Lansing, by Frederick B. Dar-
den, attorney, representing Bailey Real
Estate, Inc., $1,470; American State
Savings Bank, $3,810; and the State
Journal Co., $282.

iBattle Creek—D. D. Whitcomb, who
turned the Merchants’ Creditors As-
sociation over to a person who proved
to be unworthy of confidence when he
removed to Seattle a year or so ago,
has found it necessary to return to
Battle Creek to rescue his organization
from the bad reputation it was rapidly
assuming under he guidance of the
nonentity. Mr. Whitcomb will soon
have the business on a good working
basis again.

Spring Lake—Mulder Bros. & Sons
suffered the loss of their grocery stock
by fire Sunday afternoon. Loss on
stock and building, about $5,000. The
family suffered a similar loss by fire
in 1893. Order was placed for new
stock with Hume Grocery Co. (Mus-
kegon) labor day and at 9:30 next
morning a complete stock was unload-
ed at a vacant store in the next block,
so the firm lost only half a day’s busi-
ness by the fire.

Manufacturing Matters.

Detroit—The Modell-Friedman Steel
Corporation has increased its capital
stock from $50,000 to $100,000.

Grand Rapids—The Lewis Electril
Co., 1517 lonia avenue, N. W., has
increased its capitalization from $15,-
000 to $50,000.

Grand Rapids—The Kuchins Furni-
ture  Manufacturing 'Co., Comstock
Park, has increased its capital stock
from $50,000 to $100,000.

Sturgis—The Royal Easy Chair Co.
has decreased its capital stock from
600,000 common and $100,000 pre-
ferred to $600,000 common.

Grand Rapids—The Berkey & Gay
Furniture Co., Inc., 440 Monroe
avenue, has changed its name to the
Simmons Wood Furniture Corpora-
tion.

Overanxiety About Health.

In an age of specialized health
movements, diet fads and exercise
propaganda it is something of a relief
to find a prominent physician emphat-
ically stating that we should all be
much better off if we paid far less at-
tention to ourselves and realized that
health, like happiness, flees all the
faster if it is zealously pursued. This
is the message brought to the Winni-
peg meeting of the British Medical
Association by Dr. Robert Hutchin-
son, physician at the London Hos-
pital, who dared to say that the old
ignorance about the body and stolid
resignation to its ills were probably a
more healthful attitude, and certainly a
happier one, than our modern curiosity
and overanxiety.

Dr. Hutchison was particularly out-
spoken in his criticism of those per-
sons who are so greatly worried over
their own health and that of their
neighbors that they adopt any passing
fad and endeavor to force all the world
to follow their example. Of these
crpgks yrfiQ believe that health can be
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retained only by some peculiar diet or
mode of dress, constant exposure to
sunlight and deep breathing and much
water drinking or nonsmoking, he said
that the food faddist was the common-
est and most malignant type.

“Now what is the scientific truth
about all this diet business?” he asked.
“It may be put quite briefly: Eat mod-
erately, taking an ordinary mixed diet,
and don’t worry about anything else.
To take no thought about what you
shall eat and drink is wiser than to be
always fussing over it. Likes and dis-
likes, however, should be listened to;
they are nature’s indications of what
probably agrees or disagrees.” “Vege-
tarianism,” he added, “is harmless
enough, although it is apt to fill a man
with wind and self-righteousness.”

In the same way Dr. Hutchison at-
tacked exercise fads and those whom
he designated as “physical prigs,” al-
ways boasting of “what they call fit-
ness.” Exercise is beneficial if taken
for pleasure, he declared, but not if
done as a duty, while hard exercise,
if prolonged into middle life, may be-
come injurious.

So pronounced does Dr. Hutchison
feel that this anxiety over health has
become in this country that he declares
we are suffering from “National hypo-
chondriasis.” Without meaning to dis-
credit the excellent work which has
been done through public health pro-
motion in the elimination of disease
and fully recognizing the debt we owe
modern medical science, we believe
that there is justification for this criti-
cism. People do worry unnecessarily
about their health and would probably
be the better if they followed Dr. Hut-
chison’s final word of advice.

“The wise plan, | believe,” he told
the physicians at Winnipeg, “is, if you
feel anything wrong with the working
of the machine, to go to the family
doctor, but otherwise to think as little
about it as possible.”

Items From the Cloverland of Michi-

_gan. .

Sault Ste. Marie, Sept. 2—With over
a month of steady fine weather, the
merchants have been able to make up
for the backward, early start they had
at the beginning of the tourist season.
It surely looks good to see so many
strange ‘cars lined up around the parks
and hotels, as well as the camp site.
The few showers we had during the
past week have helped conditions
somewhat, esFeuaIIy in the case of
forest fires. The several county fairs
had record breaking crowds, owing to
the, fair weather, and it looks as if
Chippewa county fair will get in on
the favorable weather 'for their fair,
which will be held Sept. 9 to 12.

William Karras, who has been con-
ducting a retail confectionery, soft
drink parlor and pool room on Por-
tage avenue for the past several years,
has sold his_ business to William
Cowell, who will continue the business
along the same lines as it has been
conducted. ~Mr. Karras has made
many_ friends while here and he will
be missed. He is moving to Milwau-
kee, where he expects to get into
business again.

The electric power plant at. New-
berry has been closed. The city has
signed a contract for five years with
the Newbe.rrh/ Lumber and Chemical
Co. to furnish light and power, which
will reduce the cost considerably. W.
G. Fretz, chairman of the Newberr
water and light board, has tendere
h's resignation, but it was tabled for
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two weeks and. Mr..
asked to reconsider it.

The new State theater at Newberry,
built for Thomas Shimmens, has beén
completed and opened to the public
last  week. Caught Short was the
opening _picture to be shown throu?h
the DeForrest Photofilm. The total
cost of the new theater is $60,000. The
building is of brick and tile construc-
tion with cast stone trim. Its outside
dimensions are 36 x 126 feet. Besides
the front entrance to the theater are
two rear exits opening into the alley.
The lobby is 14 x 40 feet; the foyer,
1 x 32, ‘and the auditorium, 35 X 62
feet. The stage is 22 feet wide and 11
feet deep. e store on the North
side of the lobby is 20 x 40 feat and
will be occupied” by Bill Johnson as a
coffee shop. The ‘second story is for
living apartments. Mr. Shimmens has
reason to feel proud over his enter-
rise, which is also an asset to the
own.

A. W. Trickey, the well-known
baker at DeTour, was a business caller
Here last week. .

The most unnecessary thing we’ve
heard in some time was a Chicago man
and wife going clear to China to be
shot by bandits. .

A. J7 Burch, of Manls_tlgpe, has pur-
chased the Clement building on Qak
street. He has been making extensive
improvements and repairs and now
has a fine sales room and up-to-date
plumbing establishment.

William G. Tapert.

Fretz has been

Food Value of Bananas.

If you serve the banana in any form
tell your customers about its health-
fulness.

Doctors and dietetic experts speak
well of its therapeutic as well as nour-
ishing qualities. As it is chiefly a
carbohydrate food, it is one of the most
important energy-giving fruits avail-
able.

When combined with milk, it makes
an ideal ration, supplying the body
with all that it needs. The banana has
an appreciable quantity of mineral
salts and protein, essential to our
health and well-being, and is not lack-
ing in vitamins.

Belt Manufacturers Doing Well.

Manufacturers of leather belts,
buckes and coat sets are working to
capacity for thel first time in several
seasons, according to Julius Tenney,
chairman of the belt division of the
United 'Women’s Wear League. The
greatly increased business is due to
the demand from the cloak and dress
trades because of the vogue of fitted
and waistline garments. Suede belts
are a big item this season, with simu-
lated suede merchandise outstanding
in low-end merchandise. Black,
brown, green and wine are the four
outstanding colors. Jeweled buckles
are favored for suede belts.

Spring Nainsooks Selling Well.

A good volume of orders is being
placed for Spring nainsook underwear,
due to the fact that mills are giving
buyers the full benefit of price reduc-
tions in cloth, according to reports in
the primary market. Both producers
and buyers feel that the bottom has
been reached in the cloth market and
that from now on the trend should be
definitely upward. A feature of the
half hose trade is that the chief call
is for plain goods, it was reported.
Solid colors in black, blue, gray and
tan are being sought in preference to
fancy patterns,
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Features of the Grocery
Staples.
Sugar—Jobbers hold cane granulated
at 5.20 and beet granulated at 5c.

Tea—Of late, prices in the producing
centers have been firming up in the
tea market, but no change of impor-
tance has taken place locally in prices.
However, if the firmness continues
abroad, traders antiticipate that the
better tone will be reflected here by an
upward revision of prices, which for
the past few months, have varied but
slightly.

Canned Vegetables—The past week
has been one of general inactivity, with
buyers showing their usual ultracon-
servative attitude. Prices, as a rule,
were steady. Vegetables continue to
show strength. Packers’ ideas are
strong, despite the local buyer’s habit
of “shopping around” for cheap par-
cels. The latter have had considerably
less success at this game than they
had two months ago, when prices on
vegetables were under the cost of pro-
duction. During the week tomatoes
have held about steady. Offerings are
freer, but no important concessions are
heard of, and the condition of the mar-
ket is sound. String beans are strong,
with standards quoted at the factory
from 90c@$l, depending on the pack-
er. There has been some business done
here on corn, but general buying of
spots is gtfiet. Mid-West canners are
still mostly withdrawn on futures.

Dried Fruits—In the spot market
for dried fruits, trading this week has
been mostly a routine proposition, with
buyers covering immediate needs only,
in anticipation of what amounts to
praatically three holidays in a row.
After labor day, there is a feeling that
the demand for the general line of
dried fruits will show a marked im-
provement.  California prunes show
more strength in 30s and 40s this
week, and jobbers are asking more
money. Other sizes are about steady,
with movement fair. Oregon prunes
are in moderate demand at steady
prices. Apricots are in poor demand
and the spot market rules slightly
weak. Peaches are slow, but prices
are well maintained. The Coast raisin
situation has remained in good shape.
Prices have not changed, either on
spots or futures. It now appears that
there are about 40,000 tons of new
crop to be handled by outside growers.
It is felt that this quantity will soon
be sold up, and some believe that half
of the amount is already disposed of,
as packers have been buying freely.

Canned Fish—Price cutting on Jap-
anese crab meat continued. Sales were
reported at $1 a case under the formal
opening of $24.25 for fancy halves. No
cuts were heard on one-pounds, which
were firm owing to scarcity. In an-
other week or so the first consignment
of new pack Russian crab meat is due
to arrive in New York, and as the
trade looks for lower prices on this
pack considerable business has been
withheld until prices have been named.

Salt Fish—Business thiis week has
been slow in the local market for salt
and cured fish. Prices have ruled fair-
ly steady on most grades. Catches at
Gloucester have been disappointing
lately. The mackerel continue to run
to small fish, a reversal of the condi-
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tion earlier in the season. Stocks of
American fish are not heavy here, but
good supplies of Norwegian and Irish
mackerel in the small counts remain.

Nuts—Prices on Brazils in the shell
have been moved up Ic per pound on
all grades effective Sept. 1 The wal-
nut crop in the Grenoble region gives
every appearance of being poor this
year, reports American Consul H. H.
Watson, Lyons, as of July 30, 1930,
based on current information from the
local trade. Grenoble nuts—Mayette,
Franquettes and Parisiennes—are re-
ported to be particularly poor, and the
majority of estimates range about 2,-
205,000 pounds as compared with 6,-
613,800 pounds produced last year.
Chaberts are estimated at 1,377,875
pounds agaiinst 2,205,000 in 1929. Ad-
verse weather conditions during prac-
tically the entire growing season are
responsible for the lower estimates.

Olive Oil—Last week’s markets
abroad showed little change, in con-
trast to the sharp advances of previous
weeks. Quotations were firm, but it
was apparent that there was less ac-
tivity in the producing countries. Some
hold that the rise in prices has been
too sudden, and that a reaction will set
in along about the middle of October.
That remains to be seen, however, as
conditions of the growing crops are
uncertain, and on any turn either for
better or worse, the market might re-
spond accordingly. Locally, movement
into distributing and consuming out-
lets has been good, last week as well
as the whole month. Importers are a
deal more cheerful than they were at
the start of summer as prices have ad-
vanced and general business has im-
proved. The new duties, affecting only
the small packages of oil, have ap-
parently had no great ill effects on the
industry in this country.

Rice—Heavy rains in Louisiana are
delaying harvesting and causing a stif-
fening of quotations on Prolifics and
Blue Rose style rices. No advances
are expected by the trade generally,
but a firm condition appears likely un-
til arrivals of rough become heavier.
There is a stronger feeling on extra
fancy Ediths, as they are being bought
freely by mills, which seem to think
they are below their proper value.
Ediths have been proportionately low-
er than any other variety. Lady
Wrights will begin making their ap-
pearance in a few days.

Sauerkraut—Mid-West packers have
withdrawn future prices on both can-
ned and bulk kraut owing to uncertain
crop conditions. There may be short
deliveries on future contracts in some
producing sections. New York State
1930 kraut is offered sparingly at $11,
f. 0. b. factory, for bulk in old. cooper-
age. The spot market remains un-
changed. Movement is slow. Wiscon-
sin kraut is offered here and there at
$13 per barrel.

Vinegar—Activity in all grades is
slight. A good sized production is an-
ticipated unless there is hail or other
accident to the growing apple crops.
Bookings of futures have been con-
servative. Prices-show no change.

When a, customer asks for a thing
mie first time it means curiosity, when
she asks for it the second, it means
merit.
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¢ Review of the Produce Market.

Apples—Wealthy, Duchess and Red
Astrachans are in ample supply at 75
@$1.25 per bu.

Bananas—5@5”c per Ib.

Beets — 40c- per doz. bunches for
home grown; $1.25 per bu. for fully
matured stock.

Butter—Jobbers hold 1 Ib. plain
wrapped prints at 41c and 65 Ib. tubs
at 40c for extras and 39c for firsts.

Cabbage—Home grown commands
75@85¢c per bu.

Carrots:—40c per doz. bunches for
home grown; $1.25 per bu. for fully-
matured stock.

Cauliflower—$2 per crate for home
grown.

Celery—40@60c per bunch for home
grown.

b Cocoanuts—90c per doz. or $6.50 per
ag.

Cucumbers—No. 1 home grown hot
house, 90c per doz.; No. 2, 40c; out-
door grown, $1.25 per hamper.

Grapes—$1.60 for Calif. Malaga;
$1.25 for Calif. Seedless.
 Green Corn—30c per doz. for Mich-
igan grown.

Green Onions — Home grown, 30c
per doz.

Green Peas—$4.75 for 50 Ib. crate
from Calif.

Dried Beans—Michigan jobbers are
quoting as follows:

C. H. Pea Beans $7.75
Light Red Kidney 8.50
Dark Red Kidney 8.50

Eggs—Jobbers pay 27c for No. 1
choice stock and 25c for general run.

Honey Dew Melons—$1.75 for Jum-
bos and $1.50 for Flats.

Lettuce—In good demand on the
following basis:
Imperial Valley, 4s, per crate__ $4.00
Imperial Valley, 5s, per crate_ 4.00
Outdoor grown, leaf, per bu___ 125

Lemons—To-day’s quotations are as

follows:

360 Sunkist $7.50
300 Sunkist 750
360 Red Ball 6.50
300 Red Ball 6.50

Limes—$1.50 per box.

Oranges—Fancy Sunkist California
Valencias are being offered this week
on the ‘following basis:

126 $7.00
150 --mmmmmmmmmmm e 750
176 825
200 9.00
216 =--e-memmmememeeeeeeeeen- 9.00
252 9.00
288 9.00
344 8.00

New Potatoes—Home grown, $1.35
per bu.

Onions—Spanish from Spain, $3 per
crate; home grown yellow in 100 Ib.
sacks, $2.10; Calif., white in 50 Ib.
sacks, $2

Osage Melons—Michigan Osage are
now in market selling as follows:

12 by 12 225
by 11 2.00
10 by 10 175

'Parsley—50c per doz. bunches.

Pears—Calif. Bartlett, $2.50 per box;
home grown Bartlett, $2.25 per bu.

Peaches—Prolifics, South Haven and
St. Johns are in ample supply on the
basis of $1.50@2 per bu. The size is not
large on account of the dry season.

5

Peppers—Green, 50c per doz. for

California.

Pickling Stock—White onions, $1.25
per box; cukes, 20c per 100 for small;
$2 per bu. for large.

Plums—$1.75 for 4 basket crate from
Calif.  Apricots, $2.75; home grown
Burbank are now in market, com-
manding $2 per bu.

Pieplant—$1 per bu. for home grown.

Poultry—Wilson & Company pay as
follows;

Heavy fowls isC
Light fowls iacC

Radishes—15¢c per doz. bunches of
outdoor grown.

Spinach—$1 per bu.

String Beans—$2.50 per bu. for home
grown.

Surnmar Squash—$1 per bu.

Tomatoes—$1.25 per bu. and 90c per
\& bu.; 20 Ib. baskets, 60c.

Turnips—$1.40 per bu. for new.

Veal Calves — Wilson & Company
pay as follows:

Fancy 16¢c
Good J:C
Medium nc
Poor 10c

Water Melons—35@65¢c forGeorgia.
Wax Beans—$2.50 perbu.for home
grown.

The Poor Farmer. .

Trufant, Sept. 2—I am enclosing $3
to cover my indebtedness for your
valuable paper. As usual, it is ‘way
East due—in accordance with your
Me but as | am a farmer and of
very little importance to the world, it
seems the chain store and the inde-
Pendent store, combined with boot-
egger, state police, farm relief and
ba-'k robbers, could well afford to get
along without, us. We are the only
ones not created by the Government
and need no help except rain and sun-
shine, good health and a little more
peace on earth while here. The Gov-
ernment controlling everything is dis-
usting to all or about all of us old,
ree born people and tends to make the
vounger class run around like ~wild
beasts or worse for the reason animals
can be done away with, but_lawbreak-
er*, we have to feed in prison for a
whlleH to be let out and again be
caught.

Excuse this long delay. | am doing
no banking here, so | ‘cannot send a
check and” am often out of cash on
account of market conditions.

G. P. Ras-mussen.

Gabby Gleanings From Grand Rapids.

Roy Cosier, proprietor of Roy's
Drug Store, 2145 South Division
avenue has uttered a chattel mortgage
on his stock, fixtures and equipment
to the Heyboer Go. The consideration
is $1,370.55.

A free public candidates’ meeting
has been arranged by the Grand Rap-
ids League of Women Voters for Fri-
day evening, Sept. 5 at the Ryerson
Public Library, at. 8 o'clock. This is
an opportunity for interested voters
to see and hear the various candidates
who are running for nomination at the
Sept. 9 primary election. Candidates
for the State Legislature and for most
county offices are to-be chosen at this
time and many of them, if not all, will
speak at the League's candidates’
meeting. Mrs. Paul W. Jones, presi-
dent of the local League, will preside
and she reports that acceptances from
candidates to be present and speak are
coming in daily.



MAIN STREET CRUSADER.

He Has Large Plans For the Coming
Fall.

As | have recently broadcast over
the air, it is my plan to carry the Main
Street Crusade outside of Michigan
this coming fall and winter. | want
the leading and more thoughtful inde-
pendent merchants of Michigan to un-
derstand my reasons for making this
decision and | know of no surer way
to reach this type of merchant than
through the Tradesman.

One of the chief factors in my de-
cision lies in the fact that so many so-
called “Anti-Chain 'Campaigns” have
been indifferent successes if not abso-
lute failures. | have witnessed a num-
ber of collapses of this sort and feel
that | can cite the main reasons with
a certain degree of authority.

One reason for the failures of “Anti-
Chain Campaigns” is that their pro-
moters invariably start out first build-
ing up an organization. | have ob-
served that most of these movements
are strong on organization and weak
on action. Thus far, the Main Street
has no organization and never has had
any such. We have a staff of workers
—real workers, every one of them.
What more can be desired of any or-
ganization? When action is the vital
factor, the formation of a board of di-
rectors and the distribution of a lot of
honorary titles is the surest way to
defeat possible success in my humble
opinion.

Another reason for failure is that
promoters are prone to be more inter-
ested in their own gain than in the
cause they profess to defend. Nothing
can be more surely or quickly fatal to
any “Anti-Chain Campaign” than to
follow a course of action that will al-
low the least hint of the racket to cling
to its garments.

Still another reason for failure is
that the man who is supposed to do
the work is held under the thumbs of
a certain little group of business men
who allow their selfish interests or
their untried theories to get into the
foreground and eclipse the common
welfare on the one hand and time-tried
experience on the other. The mere
fact that a man may have been suc-
cessful in business is -no evidence of
his ability in directing a campaign
of this kind. If business men were
capable campaign directors, this cru-
sade work would have been done long
ago. Frankly, it has been just too bad
for many an anti-chain campaign in
many a locality, just because mer-
chants would not leave a man free to
follow his course, but insisted that
their own ideas about the thing should
be followed out.

Another reason for these failures is
that the independent merchant is
strong to start something, but seldom
steadfast enough to finish what he
starts.  Consequently, many a local
campaign has died out because the
merchant couldn’t see that the chains,
which had been working for fifteen
years to build up, were not going to be
run out of town in six months.

There are other reasons in great
number, but let that suffice as a re-
view of the main ones. The fact that
is important is that most anti-chain
campaigns have been doubtful in their
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protracted results. When | think of
the small army of fighters we had six
months ago and look at the little hand-
ful left, | feel rather lonesome as one
of the survivors. And now it be-
comes more and more evident that
even the redoubtable Henderson of
Shreveport is skating on thin ice, with
his trading stamps added to his other
merchandising stunts over the air.
Meanwhile that campaign  which
spends its efforts entirely in getting
the truth to the people, throwing it-
self unreservedly upon the resources of
public opinion to see that it is properly
backed financially, is going right on.
The Grand Rapids crusade is a sample
of such a campaign. When our mer-
chants don't come through with the
proper support we tell it to the people
and they have never failed -to make
their demands on the merchants in per-
son. The campaign which has the peo-
ple with it need fear no mere mer-
chant’s opinion or choice in the mat-
ter, and that s as it should be. This
chain store fight has never been ex-
clusively a merchant’s fight, anyhow.
It is a people’s fight and readily recog-
nized as such in every place where
business men have the wisdom and
courage to have it so presented.

So we are carrying the Grand Rapids
crusade out into other parts of the Na-
tion, as a National crusade. First, be-
cause it is a fight that must be won
Nationally if it is to be won at all;
second, because it has been successful,
so far, in Western Michigan, in achiev-
ing the results originally sought; third,
because there is no reason to fear that
the campaign which has brought re-
sults in Grand Rapids should fail in
other localities; fourth, because local
activities have been largely negligible
in their results, due to the fact that
most of such campaigns have been
merchant fights instead of popular is-
sues; fifth, because there has been a
demand for just such crusade activities
in other communities where merchants
have coveted the very results already
realized in our community.

Those are my main reasons for car-
rying this fight into other parts of the
country, but the Grand Rapids Crusade
will continue to go on, with substitutes
at the microphone to read the Cru-
sader’s nightly message from manu-
script. | shall be glad to keep Trades-
man readers informed of our progress
elsewhere, if such is desired.

I realize fully the magnitude of the
job which | am tackling, but with the
campaign director and the business
manager of our crusade as my right
and left hand bowers, and my fully
qualified secretary on the job at Grand
Rapids to supervise details here, |
have every confidence that the work
will go along smoothly, in spite of all
handicaps that our enemies will cer-
tainly strew in our pathway.

I trust that | have no false egotisms
in the matter. The job ahead of me is
too big for me to do as it should be
done, perhaps, but in the absence of a
greater, | feel that it is better to have
tackled a big job and done my best,
rather than never to have tackled it at
all. My mind has been made up on
this matter and the campaign is all set.
We are all booked up solid until Nov.
1 Sept. 8 we make a week’s stop at
Marion, Indiana; Sept. 15 we open a
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two weeks’ stand at Waukegan, 111;
Sept. 29 we go to Gary, Ind. for five
weeks. The war is on—let’s go.

W. H. Caslow.

Proceedings of the Grand Rapids
Bankruptcy Court.

Grand Rapids, Aug. 19—We have to-
day received (the shedulesc, reference
and adjudication in the matter of Orlo
Meyers,” Bankrupt No. 4212. The matter
has been referred to Charles B. Blair as
referee in bankruptcy. The bankrupt is"
a resident of Kalamazoo, and_his occupa-
tion is that of a salesman. The schedule
shows assets of $2,575 of which $500 is
claimed as_exempt, with liabilities of
$1,002.75.  The court has written for
funds and upon receipt of same the first
meeting of creditors will be called, note
of which will be made herein.

Aug. 19. We have to-day received the
adjudication, reference and schedules in
the matter of Carl Orwant, doing
business as Orwant Jewelry Co., Bank-
rupt No. 4192. The matter has been re-
ferred to Charles B. Blair as referee in
bankruptcy. The bankrupt is a resident
of Grand "Rapids, and his occupation is
that of a jeweler. The schedule shows
assets of $11,350 of which is claimed
as xeanpt. with liabilities of $21,938.40.
The first meeting will be called and note
of same madd herein. The list of cred-
itors of said bankruupt is as follows:
State of Michigan $200.00
Genevieve Siegel, Grand Rapids™_ 150.00
Frank Middendorff, Grand Rapids__ 250.00
Union Bank of Michigan, Grand R. 400.00
Citizens Industrial Bank, G. R .__ 870.00

Associates Investment Co.,
South Bend 385.00
Industrial Mortgage Co., Grand R. 75.00

Commonwealth Loan Co., Grand R. 175.00
VanDenBerg Bros., Grand Rapids 175.00
G. R. Savings Bank, Grand Rap. 3,000.00

Joseph R. Gillard, Grand Rapids- 1,000.00
Chas. B. Kelseé, Grand Rapids__ 1,200.00
A. L. Aberd rand Rapids 100.00

Ackerman Electric Co,, Grand Rap. 18.85
Dr. C. S. Buermann, Grand Rapids 200.00
Bulova Watch Co., New York City 1,200.00

Fred J. Bidgood, Grand Rapids 8.05
Brunk & Mapes, Grand Rapids__  6.00
Bridge St. Tin Shop, Grand Rap. 19.00

ii*pttimber 3, 1930

doing business as O. E. Barker, formerly
O. E. Barker Co., Bankrupt No. 3920, the
trustee has heretofore filed his final re-
port and account, and a' final meeting of
creditors was held July 25. The bank-
rupt was not present or represented. The
trustee was present. Certain _creditors
were represented by attorneys Belcher &
Hamlin. _Claims were proved and al-
lowed. The trustee’s final report and
account, was considered and approved
and allowed. An order was made for the
payment of expenses of administration
and preferred claims as far as the funds
on hand would permit. There were no
dividends. o objections were made_ to
the discharge of the bankrupt. The final
meeting then adjourned without date
and the case will ‘be dosed and returne
to the district court, in due course.

In the matter of John L. Greene, Bank-
rupt No. 4209. The funds have been re-
celved and the first meeting of creditors
has been called for Sept. 5

In the matter_of Arvid Nelson. Bank-
rupt No. 4210. The funds have been re-
ceived and the first meeting of creditors
has been called for Sept. 5.

cln the matter of Carl F. Pickett,
Bankrupt No. 4206. The funds have been
received and the first meeting of cred-
itors has been called for Sept. 5. i

In the matter of James H. Carr, doing
business as Jimmie Carr, Bankrupt No.
4201. The funds haVe been received and
the first meeting of creditors has been
called for Sept. 5.

In the matter of Johannes Kooiker and
Mrs, George H. Huizenga, copartners
trading as George H. Huizenga & Co.,
Bankrupt No. 4051, the first meeting of
creditors has been called for Sept. 4

In the matter of Louis Bonofiglo, Bank-
rupt No. 4194. The funds have been re-
celved and the first meeting of creditors
has been called for Sept. 4.

In the matter of Cavanau%h Auto Body
Co., Inc., Bankrupt No. 4180. The first
meet|n4g of creditors has been called for
Sept. 4

In the matter of Carl B. Orwant, doing
business as Orwant Jewelry Co., Bank-
rupt No. 4192. The first meeting of cred-
itors has been called for Sept.” 8

In the matter of Ward Lloyd Suther-
land, Bankrupt No. 4213. The first meet-
énegpt OE creditors has been called for

individually and also sometimes doing

Consumers Ice Co., Grand Rapids 6.00 business as_Mclntosh Coal Co., Bankrupt
Collins Coal Co.. Grand Rapids__10.00 No. 4205. The first meeting of creditors
J. C, Dowd Co., New Y ork — 250. has been called for Sept. 8 ]
R. & J. Dreyfus, New Y ork__ 1,100.00 In the matter of Johannes Kooiker and
Henry Davu¥son, New York 200.00 Mrs, George H. Huizinga, copartners
Fillmore Jewelry Co., Buffalo, N.Y. 2500 trading as Georogse H. Huizinga & Co,
G. R. Printing Co., Grand Rapids 1500 Bankrupt No. 4051. The sale of assets
Globe Printing Service, Grand Rap. 1000 has been called for Sept. 9, at the Erem-
G. R. Store uipment Co., G. ;5 30.00 ises formerly OCCLE)Ied by the bankrupt,
G. R. Merchants Service, Grand R. 1200 as follows: at 6 E. 8th "street, Holland,
G. R. Hlrald, Grand Rapids 20.00 all the stock in trade, consisting of a
R. Gsell & Co., New Y ork 3.00 complete jewelry stock, watches, silver-
G. R. Gas Co., Grand Rapids 500 ware, diamonds, rings, etc., appraised at
Humphrey Co., Kalamazoo 200 $4,662,09, together with attendant fixtures
Henshel zearl Corp., New Y ork 300 appraised at $553.85; at 220 Washington
Keystone Publishing Co., Phila._ 400street. Grand Haven, all the stock in
S. Lazarus & Sons, Chicago T1,30000 trade consisting of a complete jewelry
S. Langsdorf & Co., New YOrK 100.00 stock, appraised at $3,889.80, together
Mabie Todd & Co., Chicago " 1400 with attendant fixtures, appraised at
Moose News. Grand Rapids 4000 $25250. All interested in such sale should
. W. McDonald, Grand Rapids 1350 be present at the date and time above
Modern Jeweler, Chicago 300 mentioned.
Michigan Bell Tel. Co., Grand R. 35.00 In the matter of Cavanaugh Auto Body
Ignatz Nebenzahl & Co., New York 150.00 Co., Tnc., Bankrupt No. 4180. The sale
F. H. Pudrith Co., Detroit 1,700.00 of assets has been called for Sept. 5 at
Rothschild Bros.. Chicago — .00 the premises formerly occupied by the
Streicher Mfg. Co., Newark, N. J. 350.00 bankruFt, 335 No. Rose street. Kalama-
Smith’s* Show Window Service, zoo, all the stock in trade, and equllp-
Grand  Rapids 12,00 ment, consisting of tools, vices, drills,
A. B. Stralser, Defroit ____ 150000 Wwork benches, I brake tester, duco spray
Steinman & Sons, Grand Rapids__ 25.00 booth, fixtures, all used in a retail auto-
Stiles Material Co., Grand Igapi_d—s 2500 mobile garage, appraised at approximate-
M. H. Shiman & Co., New York 25000 ly $3819.59, together with office furni-
Vanderstels. Grand Rapids — 300 tur e and fixtures, appraised at $362. All

Wolsfheim & Sachs. New York City 75.00
Wolf & Co., New York C ity 0.00
C. B. Kelsey, Grand Rapids 1,200.00
Reed Engraving Co., Grand Rapids 2.00
Jewelers Pub. Corp.. New York __  4.00
Arnold & Sons, Grand Rapids__— 63.00
Coles Laundry, Grand Rapids 5.00
Mrs. Nina DeCoux, Grand Rapids 90.00
Chas. A. Krum, Grand Rapids 10.00
L. C. MacLangs, Grand Rapids_ 10.00

Simon F. Guggenheim, New York 275.00
Mrs. Lena Orwant, Grand Rapids 2,000.00
Protection Account Reg. Co.. G.R. 1.00
Joseph R. Gillard, Grand Rapids_ 1,000.00

Aug. 19. We have to-day received the
schedules, reference and adjudication in
the matter of Ward Lloyd Sutherland,
Bankrupt No. 4213. The ma'tter has been
referred to Charls B. Blair as referee in
bankruptcy. The bankrupt is a resident
of Fremont, and his occupation is that of
an automobile dealer. The schedule shows
assets o f$20,087.06 of which $1595 is
claimed _as_ exempt, with liabilities of
$24,125.67. The first meeting of creditors
will be called and note of same made
herein. .

Aug. 19. We have to-day received the
schedules, reference and adjudication in
the matter of Clarence J. Soethe, Bank-
rupt No. 4114. The matter has been re-
ferred to Cha'rles B. Blair as reerfee in
bankruptcy. The bankrupt is_a resident
of Muskegon, and_his occupation is that
of a machinist. The schedule shows as-
sets of $300 of which the full amount is
claimed as exempt, with liabilities of
$919.66. The court has written for funds
and upon receipt of satne the first meet-
ing. of creditors will be called, note of
which will be made herein.

In the matter of Orlean E. Barker,

interested in such_ sale should be present
at the date and time of sale.

In the matter of Ward Lloyd Suther-
land, Bankrupt No. 4213. The sale of
assets has been called orf Sept. 10, at the
premises formerl occuwed by the bank-
rupt. at Fremont, all the stock in trade
tools, furniture and fixtures or equip-
ment, used by said bankrupt in the op-
eration of a garage and retail auto sales
room, scheduled 5y the bankrupt at ap-
proximately $2,77524.  All interested in
such sale should be present at the date
and time mentioned. .

Aug. 21. On this day was held the first
meeting of creditors "in the matter of
Mnx Zechinato, Bankrupt No. 4174
The bankrupt was present in_person and
represented by attorney Louis H. Gret-
tenberger. One creditor was present in
erson. Claims were proved and allowed

o trustee was appointed. The bankrupt
was sworn and examined, without a re-
porter. The first meeting then adjourned
without date, and the " case has been
closed and returned to the district court
as a case without assets.

_Aug. 21. On this day was held the
first meeting of creditors in the matter
of Price W. Perry. Bankrupt No. 4173
the bankrupt was present in _person, but
not reJJresented by attorney. Cla&ns were
&rove and allowed. Creditors were rep-

‘sented by attorneys Jackson. Fitzgerald
& Dalm. o trustee was appointed.” The
bankrupt was sworn amd examined with-
out a reporter. The first meeting then
adjourned without date, and the case has
been closed and returned to the district
court, as a case without assets.

Aug; 22 We have to-day received the

(Continued an page 31)



September 3, 1330

New Freezing System Helps Oyster
Industry.

Recent developments in refrigera-
tion will go a long way ‘toward making
the oyster a year-round delicacy, in-
stead of being edible 'only in the eight
so-called “R” months, it was stated
orally by the Deputy Commissioner of
the Bureau of Fisheries, Lewis Rad-
cliff, Aug. 28. This new refrigera-
tion will increase the value of the
oyster as an export, and allow the
United States to compete for world
trade in 'this commodity, he said.

If properly frozen, the extent of time
in which the oyster remains edible will
run into a matter of years, Mr. Rad-
cliffe said, as other sea foods have
been known to remain edible for as
long as 27 months, with the proper
refrigeration. Among these discover-
ies in refrigeration are the process of
rapid freezing, and the new show
cases that are for use in retail stores
and are capable of holding a tempera-
ture of IS degrees F., he said.

The rapid development of carbon di-
oxide ice as a refrigerant 'has increased
the marketing of perishable foods
frozen by these newer methods, which
includes fish, meat, poultry, vegetables
and fruits, the Deputy Commissioner
declared.

Mr. Radcliffe pointed out that the
ability to freeze oysters and hold them
in a frozeg state for 365 days in the
year will increase the popularity and
the sale of the oysters throughout the
country and at the same time make it
practicable to ship them to all parts of
the world.

When this making of the oyster a
year ’round commodity is accomplish-
ed, there is no doubt, Mr. Radcliffe
pointed out, that the oyster fishermen
will select only the fully developed
oysters and will not use any that are
not fully matured, as sometimes is
done now in order to get them in be-
fore the season closes.

The oyster industry in this country
has unlimited possibilities, Mr. Rad-
cliffe said, and the annual yield should
be at least 100,000,000 bushels, but in-
stead of increasing up to this time the
production had dropped down from
about 25,000,000 around 1900 to ap-
proximately 18,000,000 bushels. This
has been partly due to the fact that
from four to six months of the year
oysters are not eaten, and if it becomes
a year round commodity there is no
doubt that the yield will increase, he
stated.

During the last season, however,
there occurred along the coast of
Connecticut an unusually early and
abundant set of oysters which exceeds
all records for the last fifteen years,
Mr. Radcliffe said. This is attributed
to the abnormally high air and water
temperatures and the very apparent
improvement in the quality of the
water as a result of the decrease in
trade-waste pollution, he explained.

Recent Mercantile Changes in Ohio.
Middletown—A. J. Blinn, aged 62, a
prominent shoe retailer of this place
who also conducts a store in Xenia,
was stricken with cerebral hemorrhage
in the Henry Clay Hotel, Lexington,
Ky., where he went for a rest. He was
found unconscious on the floor of his
room when he failed to appear for his
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meals. He recovered slightly but is
still in a serjous condition.

Kenton—C. S. Mitchell, owner of a
meat market on North Detroit street,
and Wilbur R. Young, will start a
market soon.

Columbus—In a suit brought by the
creditors of Herman A. Leitwelin, do-
ing a retail shoe business at 964 Par-
sons avenue, in the Count of Common
Pleas here for receivership, A. A. Bun-
ner, 9 East Long street, was named
receiver under bond of $5000. The
receivership is a friendly affair and
was advised by attorneys for Mr. Leit-
wein when creditors became pressing.
Claims are approximately $4,000 while
the stock in trade has been appraised
at $5,100 and the fixtures at $200. The
receiver is continuing the business.

Cincinnati—Abraham Morris Lowitz
retail dry goods, 3102 Madison road,
has filed a voluntary petition in bank-
ruptcy in the U. S. District Court here,
listing liabilities of $3,657 and assets
of $539.

Columbus—The Welber Co., trading
as the Golden jRule Store, 88 North
High street. The receivers an this
case state that no dividend will be de-
clared for creditors until about Sept.
20. Present indications point to a
dividend of approximately 25 per cent.,
Receiver C. M. Gibson states. It is
stated that there is some question as to
a claim of $5,000 held by the Dunn-
Taft Co., for fixtures in the building,
which were purchased for $12,000, and
on which a partial payment had been
made.

Columbus—Charles N. Davis, aged
60, former president of the Hamiel
Bros. Co., wholesale clothing concern,
died from a gun shot at his residence
1606 Bryden road. He had been
identified with the Hamiel Bros. Co.
for 37 years and represented the firm
on the road for 25 years.

Fremont—Joseph Wilson Wormers-
ley, women’s ready to wear, 428 Crog-
han street, show liabilities in the
amount of $5801. Creditors for $500

or more are: First National Bank,
Fremont, $2,000; Bloomfield Co.,
Cleveland, $340.

Union Khnitters Oppose Reduction in
Wages.

A proposal made by the Phoenix
and Holeproof hosiery companies for
a 22 per cent, reduction in knitters’
wages by lowering piece rates was re-
jected at a meeting of the Milwaukee
branch of American Federation of
Full-Fashioned Hosiery Workers.

Resolutions were adopted that no
reduction in wages shall be acceptable
unless the managements were willing
to sign the new National Full-Fashion-
ed agreement.

Milwaukee hosiery manufacturers
have been continuing negotiations for
the decline, stating that if it is not
accepted by their employes the fac-
tories will be closed indefinitely.

Summer Day.

Put a slice of brick ice cream on a
fancy dish. On this place a mound of
pineapple sherbet; over the sherbet
pour a ladle of crushed pineapple and
a spoonful of crushed cherries.

When you start a thing, finish it. No
quitter ever became foreman.
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Quaker Brand

Products

More care has been taken
this year in the selection
of Quaker Brand Products
than ever before. Thequali-
ty is the best at the price
we can procure,

Wewillmeritthe continued
approval of the Consumer
and of the independent re-
tailer. Your cooperation in
distributing Quaker Brand
Products will increase your
volume of business and
the satisfaction of your
trade.

LEE & CADY
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BANKRUPTCY LAW REVISION.

Among the numerous laws in this
country which are unsatisfactory, those
relating to bankruptcy take an impor-
tant position. That some sort of re-
vision should be effected has long been
obvious. President Hoover formally
recognized this fact when, on July 29,
he ordered an exhaustive investigation
of the question under the direction of
Solicitor  General ~ Thacher.  Mr.
Thacher appropriately chose the sub-
ject of bankruptcy laws for his speech
before the American Bar Association
in Chicago.

The Solicitor General is convinced
that the whole theory behind these
laws is unsound. This theory is that
the creditors of a bankrupt are the
parties most interested in salvaging his
estate and that they “will take active
control and responsibility for its ad-
ministration.” But the facts show that
the creditors are disinclined to expend
either money or energy in such pro-
ceedings and that their interest in pun-
ishing the dishonest bankrupt is almost
nil.  From this situation many evils
flow, not the least of which is the
promotion of dishonesty throughout
the community, not only among busi-
ness men but also among professional
men, salaried workers and laborers.
This corrupting influence is unques-
tionably one of the most serious as-
pects of the situation.

It is well in discussing bankruptcy
law and practice to refer to the ex-
perience of the English in these mat-
ters. Fifty years ago the British laws
were based upon the same theory
which prevails in the United States
to-day—that the burden of salvaging
estates as well as bringing dishonest
bankrupts to justice lay upon the cred-
itors. It was in 1883 as Mr. Thacher
pointed out in his address, that a new
and more effective idea developed.

The new theory was, in the words of
the Solicitor General, “that the investi-
gation of the causes of each bankrupt-
cy and the conduct of each bankrupt
is a public duty which must be assumed
by the Government and not left to the
creditors to be conducted, if they
choose, at private expense.”

The result has been, as has frequent-
ly been noticed with considerable ad-
miration by Americans, that in Eng-
land crooked bankrupts go to jail. The
government sees to it that they are put
there, and long terms in the peniten-
tiary with hard labor are the rule. In
the United States only the most out-
rageous cases of dishonest bankruptcy
are followed by criminal action.

Mr. Thacher, in advance of the com-
pletion of his investigation, naturally
did not indicate what recommendations
would be made to Congress to bring
a greater measure of order out of the
chaotic conditions fostered by bank-
ruptcy practices to-day. But the gen-
eral drift is inescapable. Any slavish
aping of the English law would be
undesirable and, as Mr. Thacher points
out, “We cannot transplant the Eng-
lish statute.” In many respects it
would not fit into our political and
legal systems.

But this much is clear: that the
Government must take charge of bank-
ruptcy administration and responsibility
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for it. As Mr. Thacher suggests, it
may be well for these duties to be
assumed by United States attorneys
as local representatives of the Federal
Government. They would have full
charge of the civil and—if investigation
reveals dishonesty—of the criminal as-
pects of bankruptcy cases. Only by
some such system can the present dis-
orderly conditions be remedied and
losses to creditors, now averaging
about $750,000,000, be reduced to more
reasonable limits.

PROSPECTS BRIGHTER.

Although there are fluctuations in
the basic lines of industry which still
obscure a definite trend, some seasonal
improvement is now to be noted and
there are reasons to support the theory
that the worst part of the depression
is over. The gain in steel operations
is one indication and the upward trend
of car loadings another.

Moreover, the movement in whole-
sale commodity prices last week was
sharply upward. The Annalist weekly
index rose to 124.6 from 1229. Only
metals, building materials and chem-
icals declined and there were appre-
ciable gains in farm and food products.
The increases were more broadly dis-
tributed than in the preceding week.

While an easing down of automo-
bile production -is reported, building
construction shows improvement as
the later figures for the month come
forward. The decline in the money
value of contract awards under a year
ago has been reduced to 20 per cent.
This is better than the July showing
and an improvement over the early
part of August.

From a number of varied sources
comment on the situation last week
took a more hopeful turn. Merchan-
dise interests, particularly, noted a
change for the better and, since these
are the lines in most direct contact
with the public, the assumption is that
improvement is in sight. An irregular
recovery is more likely than not to be
experienced, but something better than
seasonal increases is considered in
prospect.

As an additional stimulus to senti-
ment, ihe comparisons with last year
should soon begin to prove more satis-
factory, although for the simple reason
that the slump started more than a
year ago.

EXPENSE REDUCTION.

In the process of “reducing expens-
es,” which is now being carried out by
so many business organizations, there
is good reason to emphasize the coun-
sel of the few who advise an intelli-
gent appraisal of what economies are
possible and desirable. Too many
cases are cited of ruthless slashing of
personnel and duties that are essential
to the proper conduct of the business.

The present wave of -economy, in
short, has many of the aspect« of the
former wave of extravagance. Broad
decisions are made and carried out
without adeuatqge investigation of what
the changes mean. During the days
of easy prosperity many fair-weather
executives were engaged. Plant addi-
tions were made. Service was extend-
ed. To-day the or3er to reduce ex-
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penses 'has frequently confused the val-
uable with what is not worth while.

Certainly the test of productiveness
should be applied in all possible cases,
but for its own best interests manage-
ment might undertake to go into the
details of its expense reduction pro-
gram. This appears to be one in-
stance where such details should be
obtained and investigated rather than'
have the program performed through
mandate.

The weeding out of needless per-
sonnel and the raising of operating
efficiency were overdue and there can
be no criticism of an intelligent move
in that direction. However, the thought
does occur that such action might bet-
ter have come in times of prosperity.
The housecleaning takes place now
when every consumer is needed to
speed business recovery. In good
times with jobs plentiful, cleaning
house would have caused little hard-
ship and no great harm to business.

iCUSTOMERS PROFIT.

The midget golf courses have pro-
voked much dog-day humor, and per-
haps it has been overlooked that their
marvelous growth contains an excep-
tionally clear example of good mer-
chandising. The promoters of the
pastime were quick to put before pros-
pects the profits made by the pioneer
operators. The daily revenue, ex-
penses and earnings were cited in cold
figures for specific cases. Thousands
of prospects were quickly convinced of
the money to be made and eagerly un-
dertook the investment.

This style of dealer merchandising
comes as a refreshing change from
the reams of quality and value claims
that are constantly directed at dis-
tributors.  After all, the merchant may
be convinced through this bombard-
ment that an article has merit, but he
is equally convinced that other prod-
ucts also enjoy the same standing.
Value and other generalities have pall-
ed on him for these many years.

What the retailer is most anxious
to know is whether he will profit by
buying and selling a particular product.
In almost all cases he has to experi-
ment with it and find out. In short,
he has to do the job that the producer
might do for him by thoroughly test-
ing out the article and putting the
cold figure results of these experiments
before his prospect or customer.

DRY GOODS CONDITIONS.

Trade reports have been more cheer-
ful during the past week and the gains
noted previously have been improved
upon in many instances. In the last
two weeks consumer buying has un-
doubtedly become more liberal, al-
though it still leaves plenty to be wish-
ed for by retailers. Clearance sales
have received a fair response on the
average and in the last week the call
for regular fall wearing apparel ap-
peared.

Due to the recent rise in trade vol-
ume, it is felt that the month’s results
will prove quite a little better than
expected "earlier. It is now estimated
that the loss will not be as large as
that suffered in July,-despite the re-
duction in prices. Actual volume of
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merchandise moved is likely to range
close to the quantity sold a year ago.

With the sale and clearance season
out of the way, retail executives see
a major handicap removed. The pub-
lic, it is pointed out, has been fully
informed of price declines and many
customers have undoubtedly held back
purchases waiting to reap the full ad-
vantage of these reductions. As regular
fall values appear this reluctance should
fade, needs becoming pressing and
buying more liberal.

HOME WARE SALES UP.

A decided increase in the volume of
home furnishings purchased at whole-
sale during the month just closed is
reported by selling agents in the
primary market. August, according to
these opinions, proved the best month
for volume orders so far this year.
Floor coverings, according to reports,
lagged somewhat in comparison with
other lines.

Furniture sales exceeded those of
any month so far this year and Friday,
Aug. 22 established a new all-time
record for the number of buyers visit-
ing the local furniture exchange on any
day in August. The number exceeded
by 15 per cent, the record total estab-
lished last year on the corresponding
Friday. China and glassware sales
were ahead of previous months in point
of volume, although most of the buy-
ing was on specially priced goods.

Drapery, upholstery and curtain
fabrics showed increases. Lamps and
lampshades gained considerably over
the average for the last three months
and purchases of smaller household
items, such as kitchenware, including
crockery, cutlery and utensils, all re-
ported substantial gains.

WHEN ABRAHAM MOVED.

Dr. Kyle, of the Xenia Theological
Seminary, who has been excavating
the ruined cities of Palestine, reports
that he has found evidence that Abra-
ham migrated front Ur of the Chaldees
westward in about 2000 B. C. He has
found evidence, too, of the approximate
date of the destruction of Sodom and
Gomorrah in the plain of Jordan and
proof that after their destruction it
was centuries before any other cities
were built in the region. The mound
which he has been excavating shows
the ruins of six cities one above the
other. Their dates are indicated by
pottery and implements of different
kinds, and the character of the civiliza-
tion is shown by the ruins of the
houses. Those of the time of Lot had
heavy doors as are described in the
Bible account of Lot. Those of later
times had no doors but only arches
across which curtains could be hung.
The ability of the expert to read the
record of the ruins is the admiration
of the layman, all the more since he
realizes the necessity of using the
imagination in deciphering the record.

A great part of all mischief in the
world arises from the fact that men dd
not sufficiently understand their own
aims. The undertake to build a tower
and spend no more labor on the foun-
dation than would be necessary to
build a hut.
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ADVENTURES IN COURTESY.

Address To Bank Officers by Charles
W. Garfield.

Two or three incidents which oc-
curred on my way down to the bank
this morning suggested my title. My
car is regularly parked in a nook off
from the alley next to the Park Con-
gregational church. The janitor of the
Sanitarium across the alley has become
very familiar with my habit of parking
the car each day and always has a
pleasant word for me, and | confided in
him yesterday that somewhere | had
picked up a tack which had deflated
my tire and made me some trouble.
This morning | found the nook swept
out very carefully and the entrance to
it swept off so as to reduce to its low-
est terms any possibility of a recur-
rence of the accident of yesterday. It

m\s a very simple incident, but a
beautiful adventure in  thoughtful
courtesy.

As | came across the park (you will
recall that at the Southwest corner is
a drinking fountain) | noticed that a
lady holding a baby, with two little
children, were slaking their thirst. The
little boy stepped upon the stone placed
there for children and could reach very
nicely the fountain. The little girl
stepped up and she was not tall enough
to reach over and take a drink, and a
man sitting on the nearest settee in
the park saw the little girl reaching
over and ran to her, lifted her up and
helped her satisfy her thirst, saying to
her, “They didn’t make this fountain
just to fit such little girls as you, but
you're all right now, arent you?” And
the mother thanked him and he re-
sumed his seat in the park. A bit of
courtesy graciously given and greatly
appreciated.

You will recall perhaps that on the
Daane & Witters corner three or four
children have monopolized that place
to sell the morning Herald. They are
foreigners | should judge from their
complexion and facial expression, and
| have each morning watched with in-
terest their appeal to people and the
perfect good nature expressed by the
children in all their contacts. Just as
| passed them a gentleman, perfectly
dressed, and carrying a cane and wear-
ing eye glasses, came along with great
dignity, and one of the little girls pre-
sented the Herald, saying, “Buy a
paper, sir?” and he stopped, put his
hand on the little girl’s head, saying,
“My little girl I've read the morning
paper, but | hope you will find a lot
of people who haven’t read it who will
buy all your papers,” and he passed on.
The little girl said to her partner, “He
didn’t buy any paper, but he smiled on
me.” It was a simple incident, but an
exhibit of graciousness that was very
suggestive to me.

And | recall now an incident of long
ago, when there was a fad in the Cen-
tral High school of interviewing busi-
ness men by those who were graduat-
ing soon with regard to future service.
A number of these boys came to me
and | was very glad to listen to their
questions and make suggestions to
them. One morning a young lad was
given the privilege of interviewing me,
and we sat in the alcove where our
Mr. Johnson now has his desk and
while we were talking very familiarly
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to each other, a middle aged lady with
unsteadiness of gait and trembling
hands, came up to the desk in the cor-
ridor and evidently expected to make
out a deposit slip. In adjusting her
glasses they slipped from her hand and
dropped to the floor and the reticule
which she held on her wrist when she
reached over to pick up the spectacles
slipped off and was on the floor with
her glasses and somewhat feebly she
was trying to gather her things up. My
boy said, “Excuse me, Mr. Garfield,
there’s a lady in trouble,” and he left
me and picked up the spectacles and
adjusted the reticule and asked if there
was anything else he could do, and
then returned to me as if it was the
simplest thing in the world to do. |
thanked him for his thoughtful cour-
tesy extended to one of our customers
and he replied with nochalance, “Oh,
that’s just nothing at all, 1 was glad to
be useful to her.” Later on this lady
made careful enquiry of me who this
boy was, expressing the desire to make
his acquaintance, and | said to her that
I would be very glad to make any en-
quiries and later tell her about the lad.
I did this and she afterward sought
him out and found that upon getting
through with his high school course
he desired very much to take a year in
commercial college, but he had no
funds and he expected to have to work
a while first. She very gladly took the
lad under her patronage and assisted
him in carrying out his heart’s desire.
A case in which courtesy found him an
immediate reward.

You perhaps will recall the story of
Phillips Brooks, who was taking his
morning walk in Boston and noticed a
little lad trying to reach up to the
door bell of a good looking residence,
but couldn’t quite reach it and the
Bishop, desiring to be helpful, stepped
up to the little boy and lifted him up so
he could reach the bell and thought
he was rendering a real and pleasant
service. When the bell rang the little
boy loosened himself from Mr." Brooks’
grasp and said, “Now, Mister, run like
sixty or you’ll get caught at it.” A
case where thoughtful courtesy also
had an immediate reward.

Many years ago | was in Boston at
a meeting of the American Pomo-
logical Society, and it was my first
visit to the city. | reached there after
dark and stopped at the United States
Hotel, w'-ich Was the headquarters for
the society. | rose early next morn-
ing and thought | would take advan-
tage of the morning hour in getting a
litle acquainted with our part of the
city, and very soon found the market,
and you who have been in Boston can
recall what a hodge-podge of streets
are to be found in the vicinity of the
market. | became so interested in the
market that | lost my bearings com-
pletely and when it was time to go
back to my breakfast, | had no idea
whatever which way my hotel lay from
my place of standing. A well dressed
gentleman stood at the curb looking
upon the market panorama and | ac-
costed him, saying, “l am a stranger
here in Boston and | am stopping at
the United States Hotel and came out
for a little airing this morning and to
get acquainted with this part of the
city. I .find I am hopelessly lost and
have no idea whatever which way to
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,go to find my hotel. Gan you help me
out?” and he smilingly said, “Yes,”
and immediately began describing the
way to get to the hotel, and the in-
tricacy of the streets was such that he
stopped, laughingly, and said, “Well,
well, it is easier to take you there than
it is to describe how you shall get
there and | will be very glad to walk
with you. It was not very far, and
he escorted me to the hotel, and | truly
appreciated the gracious courtesy, par-
ticularly because it was connected with
sthe physical peculiarities of the down
town district of Boston.

It was just following the civil war.

A couple of gentlemen, with indica-
tions that they were foreigners, follow-
ing the directions they had upon a
piece of paper, stepped into the larg-
est locomotive works in the city and
addressing the man at the desk in the
office, asked if there was anyone who
could show them about the establish-
ment and explain matters to them. The
reply was brief and to the point: “You
will have to make your own way,
gentlemen, you can step into the ma-
chinery department and perhaps find
out what you would like to know,” and
turned back to the reading of the
morning paper at his desk. The gen-
tlemen stepped into the elaborate in-
dustrial establishment, but found no
one to whom they felt warranted in
asking questions and finally said to
each other, “This isn't the place evi-
dently to get the information we want,”
and looking at the memorandum
sought another establishment in which
they built locomotives. They entered
and found a very brisk little man, who
had the appearance at least of being
very busy, and they accosted him and
asked if they could be shown through
the establishment and become some-
what acquainted with their industrial
methods. “Yes, | will show you
you through,” and he rushed them
through from one place to another and
expressed in every movement the de-
sire to get through as quickly as pos-
sible and rid of them. Very little in-
formation was secured and they said,
Lets try the third one,” and just
while they were discussing the location
Of another establishment they noticed
they were right in the vicinity of a
very modest industrial plant, with a
picture of a locomotive on the sign, and
they stepped in, saying to a man who
was evidently his own accountant as
well as his own manager, that they
would like to look over his works, if
he had no objection. The courteous
reply was accompanied by the removal
of his work apron and he touched a
bell, asking a small boy to stay in the
office while he showed the gentlemen
around. He was very gracious, show-
ing them every courtesy and answer-
ing all their questions very fully and
upon bidding them goodbye said, “I
am very glad that you came in. | am
always interested to explain to people
what | am endeavoring to do with
very limited means, but with great
hopes of the future.” The gentlemen
responded with expressions of grati-
tude, and when the man said to them,
“l hope you will be kind enough to
call again on me,” received the re-
sponse, “You probably will have the
opportunity of seeing us again.” Five
months later these same gentlemen

came to that shop with a letter from
the Czar of Russia, introducing them,
and they conveyed the request that he
should remove his establishment and
set it up in Moscow under the patron-
age of the Empire and build locomo-
tives for the government. After listen-
ing attentively to the proposition and
feeling that perhaps this was a way
provided by Providence for getting to
the front in his enterprise as he could
not in this country, he accepted the
offer and later became a great indus-
trial factor in connection with rail-
roading in the Empire of Russia.

- | am not giving you this illustration
with the idea that in the extension of
courtesy you should have the expecta-
tion of return in some way that would
be advantageous to you, but oftentimes
this is a resultant. My own conten-
tion, however, is that the best possible
requirement for the expression of
thoughtful courtesy is the joy which
is attendant upon its transmission.

Kroger and Sears, Roebuck Undertake
Experiment.

A probable foundation for the re-
peated rumors circulated some time
ago that the Kroger Grocery and Bak-
ing Co. would be merged with Sears,
Roebuck & Co. is embodied in an an-
nouncement that the former company
will conduct the general grocery, meat
and produce departments of the latter
company’s two department stores in
Chicago and Cincinnati. The opera-
tion, says a statement by Albert H.
Morrill, president of Kroger, is in the
nature of an experiment. If it proves
to be successful it will lead to the
opening of similar departments in
other retail stores in Sears, Roebuck
& Co.’s chain.

The innovation is regarded in mer-
chandising circles as one way of solv-
ing a problem which has puzzled many
a retail store manager. A well-con-
ducted grocery and meat department
is considered to be on attraction to a
large group of shoppers who other-
wise might go elsewhere. At the same
time, the perishable nature of some of
the products makes possible heavy
losses unless the department is super-
vised by specialists.

Whether the affiliation of Kroger
and Sears-Roebuck in this experiment-
al manner is a prelude to a closer link-
ing of the two merchandising groups,
in case the experiment is successful, is
a question that is puzzling LaSalle
street not a little in view of last year’s
many rumors of a merger of the two
chains.

At the close of last year, Sears, Roe-
buck & Co. had forty-six department
stores and 269 small retail merchandis-
ing stores in operation in forty states.
The retail chain store organization was
started in February, 1925. Previous
to that time the company was engaged
entirely in the mail order business.

During the last few years- the
Kroger Grocery and Baking Co. has
been expanding rapidly, mainly through
the acquisition of smaller chain gro-
cery stores. On Dec. 31 last, Kroger
had approximately 5575 retail stores,
many of which contained meat depart-
ments. The stores were in sixteen
states. Kroger is reported to be the
second largest chain grocery store sys-
tem in the United States.



10

OUT AROUND.

Things Seen and Heard on a Week
End Trip.

Whichever direction one headed in
Western Michigan last Saturday the
effects of the devastation of the
drought confronted him. Miniature
corn and shrunken beans, dry pastures
and dwarfed gardens were everywhere
in evidence. Some good corn was
noted on low ground, but, generally
speaking, crops are the poorest the
writer has ever witnessed.

The Leatherman & Heintzelman
general store at Dutton has been re-
arranged, repainted and greatly improv-
ed in appearance since my last visit
to the establishment a year ago.

I had not visited the county park
at Caledonia since it was dedicated in
1926 until last Saturday. It has been
greatly improved in many ways, includ-
ing the creation of an attractive grass
plot at the entrance, the addition of
a larger number of tables and benches
for picnics, tourists and others. The
road leading from the village to the
park is in ideal condition.

The new bridge over the Thorn-
apple at Middleville, which was open-
ed for traffic a few weeks ago, is cer-
tainly one of the handsomest structures
of the kind in the county. It must be
a source of much pride and satisfaction
to the village.

W. F. Thomasma lost his large barn
by fire last Thursday evening, includ-
ing three hogs, several calves and many
chickens. Although the fire was well
started when he discovered it he man-
aged to save his horses and cows. The
loss was about $5,000, about half cov-
ered by insurance.

The origin of the National Grocer
Co. dates back to 1883, the same year
the Tradesman was launched. In that
year Fox, Musselman & Loveridge en-
gaged in the wholesale grocery busi-
ness at this market. The partners were
James Fox, Amos S. Musselman and
L. L. Loveridge. Two of the partners
subsequently retired, when the firm
name became A. S. Musselman & Co.
During this regime William Widdi-
comb became an endorser on the
firm’s paper, which eventually resulted
in his becoming a partner in the busi-
ness, when the firm name was changed
to Musselman & Widdicomb. When
the latter became active in the grocery
business, it was at a low ebb, so far
as established terms and payments
were concerned. Arthur Meigs had
been engaged in the wholesale grocery
business about ten years and had ac-
cumulated a warehouse full of ox yokes,
church pulpits and farm implements
generally, which he had taken in on
account, when he could not make cash
collections. William Widdicomb com-
pletely reversed this policy. His motto
always had been “The best collector
is the business man”—and he pro-
ceeded to collect. He insisted that
goods sold on 30 days time be paid
for within 30 days—not 39 days or
139 days. He also insisted that remit-
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tances be made in something which
was par at the Grand Rapids banks.
This meant New York or Chicago
drafts or certified checks, not local
checks issued on banks which did not
carry cash balances in Grand Rapids
banks. He also induced the wholesale
grocers to come together on a sane
and sensible plan and undertook to
secure for them an assured profit on
sugar and package coffee, both of
which had been footballs with price
cutting wholesale grocers for many
years. He gained an audience with
Harry Havemeyer, then at the head of
the American Sugar Refining Co., and
the two worked out the equality plan,
which was in operation many years
and enabled the jobber to secure a
decent profit on his sugar sales. Mr.
Widdiomcb also got on a working
basis with John Arbuckle, head of the
great coffee house of Arbuckle Bros.,
and secured the adoption of a plan
which gave the jobber an assured profit
on package coffee. He was not in-
clined to boast over his accomplish-
ments in the wholesale grocery field,
but as I look back over his contact
with the trade | feel that | am safe in
saying that he secured more conces-
sions and achieved more profitable
conditions for the trade than any other
ten merchants ever engaged in the
wholesale grocery business in Mich-
igan.

Many attempts had been made to
get the whole grocers to work in
unison before Mr. Widdicomb came in-
to the picture, but all such attempts
met with utter failure because they
were not carefully guided as Mr. Wid-
dicomb’s organization was. | recall
one meeting which was held in Lansing
in December, 1883. Nearly every whole-
sale grocery house in Michigan -wes
represented. The members of the
newly-formed body felt that they were
invincible, because the representation
was so complete. Some one moved
that, beginning the following Monday
morning, all wholesale grocery houses
in Michigan refuse to accept local
checks and charge for boxing and cart-
age from the jobbing house to the
depot. Of course, such an innovation
could not be made effective on such
short notice, but the gentlemen present
were so enthusiastic over their sudden
assumption of strength that they did
not even wait to discuss the matter
before putting it to a vote. Before the
vote was actually recorded, however,
Bernard Desenberg, an aged and suc-
cessful grocer of Kalamazoo, jumped
to his feet and waving his hands in
the air, exclaimed: “Gentlemen! Gen-
tlemen! Vot about Chicago? Vot about
Chicago?”

Mr. Desenberg’s shrewdness led him
to believe that no movement of that
kind, involving action so radical in ef-
fect, could succeed without the co-
operation of the wholesale grocery
trade in Chicago, which was then ten
times as dominant as it is to-day. The
motion went through with a rush, de-
spite the warning note of Mr. Desen-
berg, and the meeting adjourned. No
one put the resolution into effect and
the organization never held a subse-
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quent meeting. Several other associa-
tions of similar character were organ-
ized and disbanded until Mr. Widdi-
comb got the grocers together along
reasonable lines and held them togeth-
er by the magic of assured profits on
staple articles.

In due time it was thought best to
merge the firm of Musselman & Widdi-
comb into a corporation. Both partners-
insisted on having 51 per cent, of the
capital stock.  Neither partner was
willing to concede this, so Mr, Widdi-
comb promptly offered to step out.
His half interest was acquired by seven
gentlemen, including Geo. C. Kimball,
C. G. A Voigt, Wm. G. Herpolsheimer,
Thos. M. Peck, John E. Peck. Henry
Idema and the writer. (Of all of the
men who were associated with Mr.
Musselman in his original undertakings
only two are still living—Mr. ldema
and the writer.) The corporate name
selected was the Musselman Grocer
Co., with Mr. Musselman as President
and General Manager. Mr. Musselman
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became very aggressive and established
branches at the Soo, Traverse City
and Cadillac. For several years he
paid us annual dividends at the rate of
20 per cent, in cash. Finally he was
approached by Frank Letts who was
conducting a large chain of wholesale
groceries in lowa under the name cf
the Western Grocer Co. to merge his
four stores with a larger organization
to be known as the National Grocer
Co. and increase the number of stores
to twelve or fifteen. | opposed this
plan with all the energy and argument
| could command, but Mr. Musselman
had set his heart on the amalgamation
and it was promptly consummated.

Mr. Musselman assumed the man-
agement of the new company and
branch stores were subseugently open-
ed at Escanaba, Saginaw, Bay City,
Alpena, Port Huron, Owosso, Jack-
son, Lansing, Decatur, 111, and some
point in Indiana. The Cliff Ellicott
store was acquired at Detroit and a

(Continued on page 30)
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Improvements in the Transportation
Methods.

Autographic measuring instruments
are often made the observers, and re-
corders of experimental motor re-
search. A notable example is the Na-
tional Bureau of Standards’ observa-
tion car designed to automatically re-
cord its’own performance with respect
to 16 items of motor and car be-
havior under variable service condi-
tions on the road. The design was
made available to the automotive lab-
oratories of the country.

Among the road service researches
was a study of the practice in using
brakes. The psychological reaction of
the drivers was measured as a basis for
safety codes for brakes. A device, the
decelerometer, was invented at the Bu-
reau to measure the rate of stoppage
of a car when the brakes are applied;
another device measured the reaction
time of the pilot and brakes combined.

The success of the automotive re-
search at the Bureau of 'Standards rests
first upon 70 or more specialized fields
of physics, chemistry, and technology,
each with its unique staff, equipment,
and tradition; second, its close co-
operation with the great technical and
industrial organizations concerned with
each research.

Then, too, Government units are au-
thorized by law to transfer funds for
specific researches, and industrial units
are permitted to maintain research
workers in their pay at the Bureau of
Standards for co-operative research on
problems fundamental to their indus-
tries.

Commerce makes, moves, and sells;
that is, produces, transports, and mar-
kets. Transport links maker and user.
Utility of place and time are vital ele-
ments in almost every business enter-
prise.

More notable are the results of
standardized production where stand-
ard machines, processes, and practices
unfailingly yield reproducible quality
under standard measured controls, or
enhance quality as research makes pos-
sible. These involve scientific discov-
ery and engineering. Here manufac-
turers may seek at least temporary
standardization, while daring design
and invention of experimental and rac-
ing craft for land, water, and air give
little promise of finality.

A temporary climax is reached in the
commercial self-steering, self-stabiliz-
ed plane and the blind iflying of the
consolidated “N. Y. 2” and the
“Vought 0211.” And now the Depart-
ment of Commerce through its Bu-
reau of Standards has made possible
blind landing by the use of the new
combined directive beacon, marker bea-
cons and landing beams. The landing
path is marked out by the radio beam
perceptible three miles from the land-
ing point. By keeping the plane set
so that the indicator is at a fixed point,
the plane glides to earth easily and
accurately in the thickest fog or in
absolute darkness.

While waterways make transporta-
tion cheaper'and aircraft gives it all
degrees of directional freedom, electric
energy is instantaneous in its flight.
Transport is the seven-leagued boots
of commerce. It advances by leaps
and bounds. Research and standard-
ization are the means to such progress,
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while measurement is the method of
discovery and of application. Together
they tend to make transportation swift,
efficient, and universal.

Henry D. Hubbard.

A Business Man’s Philosophy.

Civilization progresses at about the
rate at which mankind abandons
superstition in favor of thinking.

It should follow that the greatest
benefactors of mankind are those who
teach others to abandon the blind fears
of superstition and to seek natural
causes of natural phenomena.

When men realize that they are
dealing with natural and not super-
natural causes they bestir themselves
to improve their environment.

As superstition is pushed back hu-
man thinking and achievement get
their chance. So long as the ocean
was thought to be a fringe of black
horrors around the land men clung to
the shore and let superstition have
its way.

When Columbus exploded the super-
stition and discovered that the ocean
was just more water extending to
more land the men of the Old World
became explorers, built ships and set-
tled a new hemisphere.

William Feather.

Sees Changes in Men’s Wear Trade.

The present trend, by which retail-
ers are purchasing on a hand-to-mouth
basis and bringing their commitments
closer to the actual consumer buying
season will necessitate in the future a
closer co-operation between mills, man-
ufacturers and merchants, the sales
representative of a prominent clothing
manufacturer states.  Clothing will
become more of a stock proposition,
he said, with retailers making smaller
initial commitments and filling in
whenever goods are needed. A result
of this procedure will be the elimina-
tion of clearance sales by merchants,
which should be a good thing for
both manufacturers and retail mer-
chants, he declared.

Swim Suit Lines Attract Interest.

The initial response on the part of
buyers to the 1931 bathing suit lines
has been one of decided interest. While
the volume of actual business done in
New York has been slight, salesmen
on the road, particularly in the Middle
West, report 'some fair commitments.
Prices are regarded as very attractive
and local houses like to think that,
within a short time, yarn quotations
will stiffen, with a consequent in-
crease in the finished garment figures.
Selling agents look for a repetition in
1931 of the exceedingly successful sea-
son which they enjoyed this year.

Regular Fall China Sales Low.

Regular Fall merchandise in the
chinaware field is receiving little at-
tention from the large number of buy-
ers now in the Eastern market. Spec-
ially priced goods which can be fea-
tured iri forthcoming sales are monop-
olizing the attention of buyers, it is
claimed. The situation is causing con-
siderable concern among manufactur-
ers, who claim that continued post-
ponement of regular Fall orders is dis-
rupting production schedules at pres-
ent and will make orderly deliveries
impossible later on. .#
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Farm Loan Bonds Selling Out of Line.
The market for Federal Land Bank
Farm Loan Bonds has naturally been
unfavorably affected by the news of
drought in the farming -territory and
now offers a good opportunity to alert
investors who are satisfied that the
situation is only temporary and will be
cleaned up in a reasonable time.

The Standard Statistics Company,
Inc., in a review of the situation af-
fecting Land Bank bonds says: “We
are officially advised that most of the
sections affected by the drought lie
within the territories of some of the
strongest banks and that happily the
percentage of loans made within the
seriously affected territories is small
when compared with the total loans
of the system.

“Without attempting to minimize
the possible effects of the drought,
which may very well be counted upon
to slow up collections in the affected
territories, they do not believe that the
situation as applied to the system as
a whole, or the affected banks, will be
of great moment.”

Due largely to an exaggerated idea
as to the probable effects upon the
banks of the present agricultural situa-
tion and failure to realize the ability
of the system to raise cash without
calling upon 'Congress for aid, Federal
Land Bank bonds are selling very con-
sideraby “out of line” in the belief of
Standard Statistics Company.

This authority recommends the pur-
chase of all of these tax exempt bonds,
regarding them as particularly attrac-
tive from the standpoint of yield and
with the feeling that the 4 per cent, to
4K per cent, bonds may be counted
upon to show much better than aver-
age appreciation if the advance in the
general bond market develops.

“We recommend,” says 'Standard
Statistics, “the purchase of the 5 per
cent, bonds as a short term commit-
ment, as it obviously would be of great
advantage to the System to refund this
issue on a lower basis should the bond
market warrant it. Almost all of the
5 per cent, bonds are callable in 1931,
nearly $100,0(8),000 on May 1 and
something over $70,000,000 on Novem-
ber 1 Any forecast as to the basis
upon which it will be possible to re-
fund these bonds depends entirely up-
on how bullish one is on the ultimate
outlook for the bond market. If one
is at all bullish a refunding in May,
1931, on a 4'A per cent, basis is cer-
tainly probable and we do not feel that
a 4 per cent, refunding operation on
that date is an impossibility.”

No one, it is pointed out, has. ever
seriously questioned that each matur-
ity of these bonds and their interest
payments would be met when due. The
question is asked: Is it possible for a
situation to arise because of an un-
usual agricultural depression, which
would cause stoppages of collections
and posible real estate acquirements
and which would reduce the cash avail-
able to the System temporarily below
their immediate requirements?

There appear to be two ways in
which the System could, in an emer-
gency, raise funds without calling upon
Congress for aid. The act provides
that the Secretary of the Xr??sury may
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make temporary deposits up to $6,-
000,000 at any one time, accepting as
collateral any securities which meet
with his approval. In addition the
System could sell to the Federal Re-
serve Banks bonds of the Federal
Land Banks bearing a maturity not in
excess of six months.
[Copyrighted, 1930.]

Stores Allow Stocks To Shrink.

If this month’s turn in weather forc-
ed a revival in retail purchases mark-
ing the beginnings of expansion, it
seems a pity to concentrate now on
July’s poor figures but with all our sta-
tistics we have not developed sufficient
speed in their publication to make them
reflect current conditions so must con-
stantly seek guidance from reports al-
ready old when they reach us.

Thanks to the Federal Reserve agent
at New York we come into possession
to-day of official reports on retail trade
in this district for July showing as an-
ticipated that in that dull summer
month the shrinkage in department
store sales, wholesale sales and chain
store sales all continued.

Most interesting of these reports
was the drop averaging 24 per cent,
from a year ago in the July sales of
wholesale concerns or the sharpest con-
traction witnessed in many years. What
it means is that stores are allowing
their stocks of goods carried on shelves
to run low, fearful, doubtless, of pos-
sible further, price cuts. Naturally the
Reserve Bank does not develop this
conclusion, but it is strongly confirm-
ed by a July reduction in merchandise
held by the department stores sharper
than any for recent years. When
eventually the demand for goods re-
vives the probability is that it will
bring a rush for goods. Many have
allowed their stocks to run down to
abnormally low levels. This condition
certainly is more wholesome than that
in 1921 when these same shelves were
loaded with costly inventories.

Decreases in the July sales of re-
porting wholesale concerns “ranging
from about one-third to nearly one-
half were reported in sales of shoes,
cotton goods, men’s clothing, jewelry
and diamonds. In the case of men’s
clothing, cotton goods and also paper,
the July declines were the largest dur-
ing the period covered by this bank’s
record.”

July reductions in department store
sales and chain store sales were 34
per cent, and 3 per cent, respectively.
As might be supposed most of the
stores reported somewhat slower col-
lections than a year ago.

Paul Willard Garrett.
[Copyrighted, 1930.]

Movement Back To Bonds Real.

The enthusiasm of our banks for
bonds instead of turning lukewarm is
catching fire with the approach of
autumn until 1930 now seems destined
to go down along with 1921-1922, 1924
and 1927 as one of history’s outstand-
ing eras for the accumulation of these
descriptions.

Whatever doubts some premier in-
vestors in bonds may have entertained
up to now the recent augmented pur-
chases show a renewed banking faith
in future markets else these institu-
tion for the sake of fattening earn-
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ings would not risk an expansion in
their investment portfolios. Full rec-
ords we do not have but the reporting
member banks alone of the Federal
Reserve system since early March this
year have tucked into their investment
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pockets an additional $812,000,000 in
bonds. But, say the skeptics, these
new purchases represent mostly Gov-
ernment securities. It is not so. Only
$169,000,000 falls in that category. No
amount of explanation can conceal the

The Measure of a Bank

The ability of any banking institution
Ismeasured by its good name, its financial
resources and its physical equipment.

Judged by these standards we are proud
of our bank. It has always been linked
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fact that we have been witnessing in
the last five months the rise of an un-
derlying strong movement back to
bonds.

Seldom in the past has the appetite
for bonds resulted in so rapid an ac-
cumulation as in the last five months
but the present movement neither in
its duration nor in the extent of pur-
chases yet resembles those of earlier
periods. Back in 1921-1922 the accu-
mulation period ran from July, 1921,
to January, 1923—a full year and a
half. In 1924 it ran from March to
December of that year—nine months.
In 1927 it ran from January to Decem-
ber of that year—virtually twelve
months. The present period of accu-
mulation has not run the full life of
the shortest of these.

Nor have the banks in the aggregate
yet 'bought as many bonds as in prev-
ious accumulation periods. In 1921-
1922 roughly $1,500,000,000 in bonds
was added to the investment account
of the member banks. In 1924 about
$1,000,000,000. In 1927 roughly $1,-
000,000,000. History is never an in-
fallible guide to the present but what
it plainly suggests is that the bond
buying movement at the banks has not
yet run its full course.

This 'broad movement rests not an
any philanthropic desire of the banks
to execute the Reserve’s known pro-
gram for *the restoration of normal
conditions in the interest of revival
but on a recognition that it is good
business for them. Good bonds present
to the banks the opportunity for em-
ploying their idle funds more profit-
ably than in ordinary channels and the
substantial growth in time deposits
since autumn gives the banks money
to put into interest-ibearing obligations
of a distant maturity.

Paul Willard Garrett.
[Copyrighted, 1930

Psychology Shift Is Need Now.

We have reached that stage in every
business depression when a subtle
shift in public psychology seems to
be the one remaining adjustment es-
sential to revival.

Already the recession has outrun its
usual life. Deflation in the commodity
list has been drastic. Excessive in-
ventory positions have been cleaned
up. Security credits have been cut
down as never before. Money has
been restored to a condition of plenti-
ful ease. Reserve policy favors a con-
tinuation of abundant credit for legiti-
mate  purposes. Conservatism in
financing has taken the place of ex-
travagance. Bonds have been restored
to popularity as a medium for financ-
ing enterprise. Most of the signs nor-
mally regarded as bullish in their im-
plication now are present. But no
amount of imposing statistics can
turn the trick so long as individuals
will not buy.

'Human nature is such that psychol-
ogy seems never to follow the reason-
able course. Just when a reversal
from the excesses of a year ago should
inspire greater faith in the trend from
this point on the 1929 psychology
itself is working in reverse. A year
ago we should have been cautious but
we ‘were bold. Now we should take
courage from the more solid founda-
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tion introduced through deflation but
instead we nourish doubts.

Logically times like these should be
welcomed by individuals whose in-
come has not been reduced through
the recession to take advantage of the
lower price scale and increased labor
supply to make expenditures. For a
variety of development enterprises
gaps in the business cycle should be
used not to contract but to expand. A
few rich individuals and canny cor-
poration executives see the wisdom of
this far-reaching program and now
are consummating jobs they had reck-
oned would take two years more.

Somewhere on the list of intangibles
is a force that will start the drift in
sentiment once more into constructive
channels. It may be that a sudden
shift in weather will impress on peo-
ple the futility of longer postponing
purchases. It may be the sudden
realization that deflation has run be-
yond all reasonable bounds. It may
be scarcity in a commodity. It may
be the utterance of a man in whom the
people have faith. Changes like these
are too subtle to recognize when often
they are nearest at hand but those
who seek the signals of the awaited
revival in tangible rather than in-
tangible developments overlook the
potent power of psychology at this
stage of a business depression to turn
the tide. Paul Willard Garrett.

[Copyrighted, 1930

Rest Periods For Workers.

It has been found that when your
middle finger is made to lift a weight
over and over until it completely gives
out, a rest of two hours is necessary
for its full recovery, but when the
finger is worked only half as long it
requires for recuperation not a half but
just a quarter of the time for the first
test.

Though this experiment might seem
as absurd as tree sitting, in reality it
illustrates a fundamental principle of
vital importance in the realm of work.
It means that brief rest periods in
work spells in addition to the usual
midday break are desirable and bene-
ficial.

Accordingly, the Women’s Bureau is
on a thoroughly sound and scientific
basis in advocating, as it does, a 10
minute rest period in the middle of
each four-hour work spell as a part of
the program necessary for protecting
the health and increasing the effi-
ciency of women workers.

Workers who are allowed no rest
pauses are likely when fatigued to
slow up on the job or take spontane-
ous rests. Steady work for short per-
iods with definite rests is found pro-
ductive of higher output than is less
intensive  application  without such
breaks.

The use of rest periods has a psy-
chological as well as physiological
basis. They create a more buoyant at-
titude toward labor. The enthusiasm
of even an ardent worker is dampened
by the prospect of a long stretch of un-
broken toil. Mary V. Robinson.

W. H. Gardner, dealer in groceries
at Pentwater, renews his subscription
to the Tradesman and writes: “You
have always been of great help to the
independent merchant.”
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Trading Stamps Yielding To Pro-
hibitive License Laws.

The Retail Ledger’s statement as to
the illegality of the use of trading
stamps should have been qualified by
the words “unless a prohibitive license
rate is paid.” In Kansas stamps which
are not redeemable either in cash or in
merchandise from the general stock of
the store at the regular retail price, at
the option of the holder, are not il-
legal, provided a license fee ranging
from $4,000 to $7,000 a year, depend-
ing upon the population of the county,
is paid. Naturally, this is a prohibitive
license, was intended to be a prohibitive
license and, as a prohibitive license,
has been sustained by the Supreme
Court of the United States.

Charles B. Griffith, former Attorney
General for the State of Kansas, in-
terprets the anti-trading stamp law of
that State by saying:

“The Kansas anti-trading stamp law,
which was passed by our Legislature
in 1917, follows, in its general terms,
similar laws in other states. Stripped
of its legal verbiage, this law, by rea-
son of the prohibitive license fee,
virtually forbids the furnishing or
using in, with or for the sale of goods,
wares or merchandise, any stamps,
coupons or other similar devices which
shall entitle the holder receiving the
same to procure any goods, wares or
merchandise either free of charge or
for less than retail value thereof upon
the presentation of any number of
such tickets by merchants on condi-
tion that the tickets are redeemable
on their face value in either cash or
merchandise from the general stock of
said merchant at the regular retail
price at the option of the holder of
such coupons. The penalty provided
for a violation of this act may be a
fine as great as $500 or a jail sentence
of as much as sixty days.

“The constitutionality of this act has
been twice upheld by the Supreme
Court of the State of Kansas, once in
the case of the State' vs. Wilson, in
November, 1917, and again in the case
of the State vs. Crosby Brothers et al.,
in 1918 In these cases the Court, in
interpreting this act, said that under
the exception the merchant cannot fix
the redemption value of his coupons
at one sum in merchandise and a dif-
ferent sum in cash. Neither can the
merchant provide that the holder of
tickets must have a certain definite
number of tickets before such tickets
are redeemable.

“A great variety of schemes have
been devised in an effort to evade the
terms of this law and few, if any, are
legal. The usual scheme, which is
clearly illegal, is where some outside
concern sells to the merchant a lot of
tickets which the merchant distributes
to his customers, one or more with
each purchase, depending upon the size
of the purchase. It is advised that
when the customer collects a certain
number of them he may send them to
Chicago or Kansas City or some other
place and get certain premiums. This
scheme is clearly in violation of the
law for two reasons: (1) The coupons
are not redeemable from the general
stock of the merchant and (2) a mini-
mum number is required before they
are redeemable at all.

“There are many other ingenious
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devices used in an effort to circumvent
the terms of the Anti-Trading Stamp
act, but before adopting any plan it
is highly advisable for the merchant to
consult his attorney and be guided by
his advice.”

The *“other states” referred to by
Mr. Griffith in his opinion are Wash-
ington, Oregon, Wisconsin and Flor-
ida. Washington and Oregon were the
first states to enact laws of this kind,
and a case decided by the Supreme
Court of the United States was an
appeal from a decision in Washington
and Oregon. The Kansas law was en-
acted shortly after the decision of the
United States Supreme Court had sus-
tained the Washington-Oregon statute,
the Kansas law being very similar to
those in effect in these states.

The Kansas statute does mot pro-
hibit the use of premiums, nor does it
prohibit the premium stamps, tickets
or coupons, which are made redeem-
able either in cash or merchandise from
the general stock of the store at the
general retail price at the option of
the holder of the ticket. This is virtu-
ally a cash discount proposition.
Stamps or coupons redeemable in cash
or in merchandise from the general
stock do not have to pay a license fee,
but the trading stamp redeemable in
premium merchandise is illegal in
Kansas unless retail distributors of
these stamps care to pay the prohibi-
tive license fee in connection with
them, and as one Kansas subscriber
puts it: “There is not the slightest dis-
position to change our trading stamp
law as far as merchants are concerned.
Once in a while some trading stamp
outfit undertakes to get the Kansas
law repealed or amended, but they
never get anywhere with it.”—Retail
Ledger.

Corporations Wound Up.

The following Michigan corporations
have recently filed notices of dissolu-
tion with the Secretary of State:

City Tire and Service Co., Flint.
Grobhiser Cabinet Makers Co., Sturgis
Aulsbrook and Jones Furniture Co.,

Sturgis. .

A & J. Goshen Co., Sturgis.

Neighbor Tire Co., Detroit.

Cadillac Produce Co., Cadillac..
Farmington Realty Co., Detroit.
Farmington Woods Co., Detroit.
Bidwell-Needham  Construction Co.,

Jackson.

Newark Shoe Benton Harbor Michi-

an Co., Detroit.

Albert Miller & Co., Grand Rapids.
Aviation Motors Corp., Battle Creek.
John Braid and Sons, Inc., Pontiac.
Marsh Realty Co., Detroit.
LaFontzee Mfg. Corp.. Lansing.
Thompson Towing and Wrecking

Assn., Port Huron.

A. B. Park Dry Goods Co., Adrian.
Reflecta - Lens” Manufacturing  Co,,

Grand Rapids.

MuirJO Sullivan Dderge & Dock Co.,

Port Huron.

Yellow Baggage Co.. Grand Rapids.

Toledo Plate & Window Glass Sales
‘Grand Rapids.,

Koehring Co., Detroit.

Connell Chevrolet Co.. Hamtramck.

Sntﬁl)(/)tltg, Sanford and Gerard, Inc., De-

Javet Co., Grand Junction.
Rathbun Products, Inc., Detroit.
T. A. Peters, Inc., Detroit.
Ottawa Furniture Co., Holland.

The harder a salesman works for an
order the more likely it is to stay sold,
generally.
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MUTUAL FIRE INSURANCE

Where Most People Die From Fire.

A man considers his home-his castle
and rightly feels that he and his family
should ibe safest within its protecting
walls. Unfortunately, this most natural
expectation is not always realized. Ac-
cording to records of accidents, homes
are far from being the safest place.
Little accidents, which happen most
unexpectedly, cause a large percent-
age of the injuries and deaths. People
fall downstairs, slip on polished floors
or in bathtupbs. Accidents that seem
trivial, result seriously—even fatally.
An instance is told of an -aviator who
came through the war and several
crashes unscathed, only to fall a few
feet from a stepladder on his own
premises with fatal result.

The largest number of deaths caused
by fire also occur in homes. According
to an estimate of the National Board
of Fire Underwriters approximately
10,000 people die as a result of fire each
year, 66 per cent, of them in homes.
Worst of all, 30 per cent, of the deaths
are among children under ten years of
age. It would seem to be the duty of
the head of each household to do
everything in his power to protect his
family from the possibility of fire
bringing sorrow and injury, or even
death, into his home.

The firsj steps toward fire safety
should be taken when the dwelling is
erected. Certain features of construc-
tion tend to increase the fire hazard.
On the other hand, simple changes
from the more dangerous methods
make for greater safety. Many cities
and towns now have a building code
which, if followed, will result in safer
construction. In general, roofs should
be constructed of fire-resistive mater-
ial and fire stops should be built into
the walls to prevent the rapid spread
of flames. This should be done at
each floor level and in the space be-
tween walls. Then if fire accidentally
starts, it may possibly be confined to
the place of origin until the fire de-
partment arrives and extinguishes it.
Cutting off the cellar from the upper
part of the house is very important,
because many fires originate in the
cellar and if the walls are open the
flames quickly spread upward as
though through a flue and are com-
municated to each floor through the
space between the walls. If a house
is built with an incombustible ceiling
for the cellar there will be no openings
through which fire can escape. Other
important factors are the building of
the chimney and fireplace in accord-
ance with standard requirements, in-
stalling a heating plant that is not a
fire menace, and the installation of
electric wiring by a licensed elec-
trician in accordance with the National
Electric Code. In homes which do not
contain such fire-safety preventions
the defects can often be remedied at
no great cost.

Americans seem to be afflicted with
the “disease” of carelessness, which
results in many fires in homes. Addi-
tions are made to the electric wiring
by those who do not understand the
requirements, electrical appliances are
misused, and explosive cleaning fluids,
such as gasoline or similar volatile
liquids, are used extensively. The
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vapor from these fluids spreads rapid-
ly and, mixed with air, is exceedingly
explosive. Even without a flame in
the room to ignite the fumes, an ex-
plosion often occurs as a result of
static electricity generated from the
rubbing together of the materials be-
ing cleaned. Heating plants and
chimneys are also responsible for fires
due to carelessness. They should be
cleaned every year of accumulations of
soot and care should be taken not to
overheat the furnace. Many mystery
fires iwhich undoubtedly result from
spontaneous combustion could be pre-
vented if cleaning mops were stood
with the handle end down and if no
accumulations of oily rags were per-
mitted.

If a fire occurs, the first minute is of
great importance. Dont lose your
head! The quick use of a fire extin-
guisher, or even a pan of water, many
times will extinguish a small fire that
might later reach dangerous propor-
tions. However, do not delay sending
an alarm to the fire department. Plan
in advance just what to do if fire
should occur in the home, then no time
will be lost through indecision or lack
of knowledge. Particularly is this
true of fires that occur in the middle
of the night. A fire extinguisher
should be kept handy and members of
the family instructed in its use. Plan
how the family would escape if the
stairway were cut off by flames.
Oftentimes blankets and sheets tightly
knotted together will provide a means
of escape for the family. One end of
this line should be secured firmly to
the bedpost or other solid piece of
furniture. If the clothing catches fire
get down on the floor and roll on a
rug, in order that the flames may be
smothered. Many people are seriously
injured or burned to death from this
cause alone.

When it is considered that in ad-
dition to the life hazard from fire, al-
most a half billion dollars in property
damage results annually, no further in-
centive should be required to curtail
this great waste.

Radio and Education.

When the radio first showed signs
of the development which has to-day
carried it into almost every American
home great things were promised for
its cultural and educational influence
upon the public. Its recreational and
advertising functions were to be com-
plemented by its contribution to a
higher life. But to-day the signs are
all too apparent that the union of re-
creational and advertising features has
almost crowded education off the air.
It is not without significance that four-
teen broadcasting stations operated by
educational institutions have been clos-
ed in the past six months.

The effectiveness of radio education
cannot be very well determined. It is
impossible to tell how many people
listen in to such programs or immedi-
ately shift to some other station the
moment it is evident that they are to
hear something more serious than jazz.
Advertisers can hardly be blamed for a
skepticism which causes them, in the
programs they finance, to concentrate
the most popular features they can ob-
tain. But if our present method of al-
lowing radio to be dominated by adver-
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tising is to be continued and at the
same time a fair chance is to be given
to radio’s cultural possibilities, it is
clear that a new method of financing
broadcasting must be developed.

We must have stations equipped on
a par with the great commercial sta-
tions but entirely independent of ad-
vertising. This means either state aid
or non-interested assistance through
universities or educational foundations.
Something of this sort has already
been attempted, but it is only a begin-
ning, and not a very successful one, of
what must be done if the possibilities,
of radio education are to be fully ex-
plored in regard both to programs for
the general public and to those for
schools and colleges. When we find
experts in radio education expressing

Affiliated with

15

grave doubts as to whether radio chan-
nels can be reserved very much longer
for educational programs “unless the
states, the colleges and the universities
finance their stations more liberally to
avail themselves of opportunities as
they already exist,” it is clear that
there is a tremendous field here for
public service on the part of some large
educational foundation.

H. B. Warne, of Hastings, renews

his subscription to the Tradesman and
says: “Your magazine sure is good
-and worth every penny we have to
pay for it.”

Every customer was once a prospect,
every prospect once a stranger. Moral
—get acquainted.

The Michigan
Retail Dry Goods Association
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CENSUS DISCLOSURES.

What the People Are Doing For a
Living.

We are all spenders, some more
prodigal than others. Less than one-
half of us are earners and we may well
wonder how the money spent so lav-
ishly is earned. Where do all the peo-
ple that crowd the streets of the cities
come from, and what are they doing
for a living? Where do they get the
money which must be constantly
changing hands to enable so many
to dress so well, eat so much good
food, live in such good homes, travel
so much, ride in automobiles running
over such good roads, stop at expen-
sive hotels, go in such large numbers
to places of amusement, play on golf
links (regular and “Tom Thumb”)? A
general statement that the money is
contributed or earned by people who
work in shops, factories, stores, of-
fices, mines, on farms and in the opera-
tion of railroads is not satisfactory.

Granting that all activities, educa-
tional, commercial, industrial, scienti-
fic, and governmental are essential to,
or are concomitants of, the increase
and congestion of population, a proper
understanding of the situation makes
it necessary to know the number of
people engaged in each of those various
activities.

We have just established the fact
beyond the question that there are more
than 122 million people who had their
usual places of abode in Continental
United States on or about April 1
Some of these people are in foreign
countries, in diplomatic, military and
other services. A considerable number
are studying abroad and still larger
numbers are traveling for pleasure.

The majority of the people are most
active in business and industry when
between 16 and 65 years of age. Over
one-third of the population, or about
41 million people, are under 16 years
of age, and should devote their entire
time to school and play. About one
million children under 16 were re-
ported at the census of 1920 as having
gainful occupations, principally in the
home farm helping Dad and the ma-
jority of them did not receive a money
wage allowance. Other children, how-
ever, were working in mills, factories,
stores and shops; but the number of
these is decreasing.

About five and one-half million of
the people are 65 years of age and
over and three million over 70 years
old. The increase in the span of life,
improvement in general health, has in-
creased the numbers and the activities
of old persons. It is probable that two
million of those 65 years -of age and
over were actively at work competing
with the young and more vigorous.

The very young and the very old,
numbering about 46 mililon, might be
excluded from the army of active
workers upon whom we depend mainly
for the business, industrial and scien-
tific advancement of the Nation. The
remainder includes 76 milion people,
and of these about 250,000 are patients
of general hospitals for the sick and
injured, and how many more sick and
injured there are in private hospitals
and in their homes we do not know.
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In addition, the mental patients in
state and Federal hospitals regularly
number about 265,000 and there are
about 125,000 sentenced prisoners in
state and Federal prisons, jails and
workhouses. In other words, there are
one million people regularly in our
institutions of some character, public
or private, being supported in whole
or part by the Federal, state and local
governments.

,The 75 million people from 16 to 64
years of age, excluding those in insti-
tutions, comprise approximately 38
million males and 37 million females.
The total, of course, includes a certain
number who have an income from in-
vestments or otherwise, sufficient for
their support, and therefore from choice
do not work. The major part, how-
ever, both of the men and the women,
are engaged in some form of profitable
activity. Of the 38 milion males, about
90 per cent, are working for wages,
salaries, or money profits of some
character. Somewhat less than this
proportion, perhaps 75 per cent., are
actually producing things, such as
houses, machines, clothing or things
to eat. Of the 37 million females, about
10 million, or something over 25 per
cent., are engaged in gainful occupa-
tions, most of them receiving wages
or salaries and perhaps one-half of this
10 million are producing tangible goods,
the other one-half being engaged in
service occupations of various kinds.
In addition to this 10 million women
in what we have termed “gainful oc-
cupations,” however, there are per-
haps 23 million housewives engaged in
the work of keeping their own homes,
most of them doing themselves the
major part of the work involved in the
keeping of the home. Adding these
housewives to the 10 million classified
for statistical purposes as ‘“gainful
workers,” the total amounts to about
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90 per cent, of the whole number of
women in the age group under consid-
eration, or practically the same as the
percentage of men in gainful occupa-
tions.

While the count has not yet been
made, it is probable that abuot 49
million people told the census enumer-
ators last April that they had some
gainful occupation. Some of them were
not actually engaged in this occupation
at the time of the enumeration; some
were sick; some were on vacations;
and some reported that they could find
no work to do, though they were able
and willing to work, and were looking
for a job. There were others who,
while they were working, were not
working full time, being idle part of
the days of the week, or part of the
normal working hours in each day. It
is probably true that under present
normal industrial and busines condi-
tions there are not more than 40 mil-
lion or 42 million people in this coun-
try Who, on a given day, are at work
full time on a gainful occupation. Fig-
ures indicate that during last April
there were more than two million peo-
ple who usually work at a gainful oc-
cupation who had no job, people who
were able to work and looking for a
job, but could not find it.

The workers, as a rule, do not work
all the time. They have at least one
day off in a week, usually Sunday, and
perhaps have half of Saturday. Many
of them have some vacation, perhaps
two weeks or a month, and in some
occupations more. Some of them are
engaged in seasonal occupations, which
are carried on only, in certain months
of the year. Sickness interferes with
continuous employment. There are
many other reasons why work is not
continuous.

Probably it is safe to say that, on
the average, the gainful workers do
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not work more than 275 days in the
year. So it may be said that the popu-
lation of more than 122 million is main-
ly supported, so far as breadwinning
labor is concerned, by about 47 million
people working about three-fourths of
the time. It is their labor—aided, of
course, by machinery and by the power
applied through electricity, steam or
other means—.which produces the
food, clothing, houses, automobiles and
all the material goods that we may
possess or enjoy, and supplies the pro-
fessional and personal services which
we may command.

The largest number of males, about
11 million, are engaged in agriculture,
forestry and animal husbandry or
other basic pursuits. The majority of
those are owners or operators of farms.
These assist in giving employment to
about 12 million engaged in the manu-
facturing and mechanical industries, of
which agricultural machinery, fertilizer
and numerous commodities required
for the conduct of the farm are an im-
portant part.

Transportation, trade and domestic
and personal service are also large em-
ployers of men. These three groups
give employment to about one-third of
the men.

Women are now engaging more ac-
tively in industry, trade and office
work than ever before in the history of
the country. In the Census Bureau,
of which | can talk very definitely,
there are now 3,825 women as com-
pared with 1,982 men at work. TL;
large number of women is due to the
fact that they are more adept than men
in the operation r: iht statistical ma-
chines and in memorizing the co le
numbers placed on the schedules pre-
paratory to punching the tabulating
cards. There are other activities m
which women excel, and they are an
increasingly important factor in the
earning capacity of the people.

TOLEDO

SCALES

NO SPRINGS . HONEST WEIGHT
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I must not overlook the unremuner-
ated work done by women in the home,
the cooking, washing, ironing, mend-
ing and housework carried ou without
any pecuniary reward. It is true that
in the census just taken they will, for
the first time, be listed as home-
makers.

How much work the home-makers
do, the Census Bureau does not en-
quire. Some of them, we know, work
long and weary hours; others more
fortunately situated, perhaps, do little.
But the census does not discriminate.
They are all alike listed as home-
makers. And if as such they live up
to their opportunities and responsibili-
ties, the wage value of the unpaid work
they may do in the house, be it little
or much, will e far surpassed by the
value of the social service they render
as wives and mothers and keepers of
the home.

Of the total working population—
limiting that term now to those re-
ported as having a gainful occupation
and not including the home house-
keepers—of the total working popula-
tion thus defined, about one-fourth
(26.3 per cent, in 1920) are engaged in
some form of agriculture. There are
about six million farmers in this total
and perhaps four million farm laborers.

About one-third of the total number
of workers are engaged in manufac-
turing or mechanical pursuits, a larger
number than in agriculture. It was
mat always so. In the early days of
the Republic, agriculture was the pre-
dominant occupation and if we go back
only fifty years to the census of 1830,
we find that 45 (44.3) per cent, of the
gainful workers were engaged in agri-
culture as compared with not over 25
per cent, at the present tme, and that
the farmers and farm laborers out-
numbered the workers in manufactur-
ing and mechanical pursuits by more
than 2 to 1 Since then, while the
number of workers engaged in agricul-
ture has increased about 40 per cent.,
the number of persons employed in
manufacturing and mechanical pur-
suits has increased by over 200 per
cent. From being predominantly an
agricultural people, we are coming to
be predominantly a manufacturing
people.

Rather less than 3 per cent, of the
working force of the Nation is employ-
ed in mining. Agriculture, manufac-
turing and mechanical pursuits and
mining give direct employment to
about 60 per cent, of the army of work-
ers. These industries produce the ma-
terial goods that we possess or enjoy
—the food, clothing, homes we live in,
automobiles.

Now, of course, the products of the
farm, factory, workshop and mine are
of no practical benefit until they are
conveyed to the consumer—the spend-
er who is ready to buy them for his
own use or consumption. That in-
volves transportation; and over 7 per
cent, of the workers are engaged in
transportation either of goods or of
persons, and about 10 per cent, are en-
gaged in trade, which is also a neces-
sary activity in the process of dis-
tributing the products of the factory
and farm to the people who want them.

In the conduct of business of all
kinds, in transportation, in trader in
manufacturing, and, in some degree, in
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mining and agriculture as well, it is
necessary to employ large numbers of
clerks, stenographers, agents, book-
keepers, and messenger boys. These
occupations give employment to 7 or
8 per cent, of the total number of
workers.

We have now accounted for about
everybody at work except those en-
gaged in professional service, and
those in domestic or personal service
—the doctors, the lawyers, the ser-
vants, the barbers, the bootblacks, etc.
About 5 per cent, of the gainfully em-
ployed are engaged in some form of
professional service and about 8 per
cent, in domestic and personal service.

This leaves still “public service not
elsewhere classified,” a very incom-
plete and unsatisfactory class, compris-
ing firemen, laborers in public service,
policemen, marshals,
soldiers and sailors, but not including
Government clerks and stenographers,
technical and professional men in Gov-
ernment service, and many others who
are on Government payrolls, but are
classified elsewhere.

In the early days the pioneer family
settled on a piece of land and went to
work to produce practically all the
things needed for their support. The
food they ate was raised on the farm;
the clothes they wore were, in many
cases, made from wool or flax or cot-
ton raised on the farm; the furniture
was made by members of the family
from lumber cut on the farm; and they
were little concerned with markets or
market prices, since they needed to
buy or sell but little, and less concern-
ed with wages or employment, since
they neither hired nor worked for hire.
And there was plenty of work, lying
ready at hand, for all the able-bodied
members of the family.

Now this simple economic organiza-
tion is utterly changed. Few people
produce any of the things they need
for their own use. Even the farmer
sells wheat and buys flour—or perhaps
baker’s bread—for his own family; and
an ever-increasing percentage of our
working population work for wages or
salaries. The problem of keeping
everyone occupied who wishes to work
is therefore jbecoming increasingly
complex. William M. Steuart,

Director of the Census.

This “Stunt” Is Good Advertising.

In an Illinois town where interest in
baseball is great, a shoe dealer gives
every man who buys a pair of shoes
an opportunity to put down his best
guess as to the total runs that will be
scored by the local team during the
next month. The winner each month
gets a pair of shoes free.

The guesses are entered on a big
card and toward the end of each month
this card is put in the window, which
creates more interest. On the first day
of each month, the card for the last
month is put in the window with the
winning guess ringed in red.

This “stunt” created a lot of interest
all last summer and the shoe dealer
felt well repaid because his windows
were a center of attention and his
men’s business showed a healthy in-
crease.

Many an improvement cost nothing
-but a little thought.

public officials,”
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Tie up with
Royal Baking Powder
Advertising

Royal Baking Powder is advertised in 35 national
magazines. This nation-wide advertising campaign
is telling* millions of women about this Cream of
Tartar Baking Powder that always gives certain
results. It makes them want it.

So, tie up with this great advertising campaign by
displaying Royal Baking Powder in your display
window.

ROY AL Baking Powder

Distributed by Standard Brands Incorporated

5 BIG REASONS why you should push
STANDARD BRANDS Products

Prompt Service and freqdenf reputation for freshness
deliveries. with every product.
2— Small stocks properly régu- Nation-wide advertising.
lated require small invest- 5— Quick Turnovers and Quick
ments. Profits.

1—

Our

Exclusive Pan
Toasting
Process

—of milling assures your customer a sweet,
flaky dish of oats, entirely free from the usual
mush taste.

Purity Oats and Chest-O-Silver are the best
buys on the market today for you—the inde-
pendent grocer—because our rigid policy of
selling no chain stores—no desk jobbers—and
backing every package with a solid guarantee
is your weapon against indiscriminate selling.

PURITY OATS COMPANY

KEOKUK, IOWA
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DRY GOODS

Michigan Retail Dry Goods Association.
President—J. B. ills, Detroit.

First Vice-President—Geo. E. Martin,
Benton Harbor.
Second Vice-President—J. T. Milliken,

Traverse City.
Secretary-Treasurer—Thomas Pitketh-
ly, Flint.

Manager—Jason E. Hammond, Lansing.

New Wraps For Fall Evenings.

The gay little velveteen jacket that
so perfectly solved the problem of the
Summer evening wrap has gone the
way of the printed chiffons that went
under it. Perhaps jnext 'Summer will
offer new opportunities to revel in ts
comfortable delights, but in the mean-
time the Fall season—in capital letters
—tequires something more nearly
equaling its own importance, some-
thing more formal, more elaborately
elegant than the casual coatee of
Summer.

This doesn’t for a minute mean that
the short evening wrap has disappeared
from the fashion horizon. Far from it!

So far as fashion dictates from Paris
and New York couturiers go, one may
choose a coat that is as brief as a
toreador’s bolero or one that sweeps
in long lines right to the floor. Or
one may, with equal correctness, de-
cide on any one of a number of inter-
mediate lengths. For, above all, the
coming season will be one of variety
and individuality, a time when, as
Patou says, “woman’s personality is
accentuated by the fact that she can
choose gowns specially adapted to her
character, to her taste, her figure, her
line.” And, of course, what is true of
dresses is also true of coats and wraps.

So it is not so much a matter of
length as it is how that length is
treated, how it is embellished and en-
riched, how it is cut and fashioned.

Take the much-mooted short eve-
ning wrap to begin with. Nothing
could 'be further removed from the
straightforward  simplicity of past
jackets than the nipping, contriving
and flaring of these new short coats.
Some of them fit the figure snugly and
then swing out over the hips with a
rippling fullness that takes one back
to the gay 80s. Others are fitted
smoothly below the waist to the hips
and sometimes even blouse a bit just
across the back. Still others, particu-
larly those all in fur, are the most ab-
breviated boleros imaginable. And
some are not coats at all, but little
capes—pelerines they call them in
Paris—that swing lightly from the
shoulders to just a fraction below the
waistline.

Undeniably chic, the short evening
wrap still does not compare with the
longer one for elegance and sumptu-
ous formality. After all, no more fit-
ting companion to a long beautiful
gown can be imagined than a wrap
that sweeps downward with the same
gracious dignity. From the three-
quarter coat to the redingote wrap that
is cut up above the knees in front with
a flat flounce that ripples from there
to a low point in the back, one is of-
fered every opportunity for flattering
princess lines and great intricacy of
design and trimming.

In the matter of materials, velvet is
easily a long favorite. This is the rich
all-silk Lyons velvet, although some
transparent velvet is also used. The
most elaborate add dressy wraps oc-
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casionally take to a beautiful metal
lame.

One and all have the most luxurious
fur trimmings. All the foxes—blue,
white, silver and pointed—are seen
again and again, in collars that almost
frame the entire head, in deep borders
that accentuate the rippling hemline,
in cuffs and sleeve bandings. Ermine
adds a touch of lavishness to some
velvet wraps, while sable has no less a
sponsor than Patou.

The all-fur evening wrap, as ever,
is the most formal and the most to be
desired, and for those whose purse
can stand the strain the ermine wrap
still holds its impregnable position.
Ivory-colored caracul is a beautiful
new suggestion and one that has many
advantages—for it is as pliant as a
piece of cloth and is almost as light
in weight. Lapin and galopain, which
is shaved lapin, are being dyed in both
pale and vivid shades—green, pinks,
blues:—and they are a lovely contribu-
tion to the evening furs.—N. Y. Times.

Accessories For Formal Hours.

The fascinating problem of choosing
accessories to complete the evening
costume may be partially settled for
you in advance this season. Many of
the new dresses have their own match-
ing scarfs, their flowers or their jewel-
ed ornaments. But if you should hap-
pen to select a simple frock of the
type that wants a bit of decoration,
you will find the shop corners devoted
to these knick-knacks full of engaging
suggestions.

Flowers are definitely back in the
evening picture. They are usually
worn at the waist, rarely at the shoul-
der. Occasionally they hang down the
back of a decollete at one side, and
Boue Soeurs even go so far as to
fashion the crossed straps of a black
satin gown entirely of pink and blue
roses.

The rose, by the way, is one of the
favorite evening blossoms. One ver-
sion is a huge velvet affair in black,
white and pastels that bears little rela-
tion to the garden variety but is most
striking, carelessly posed at the waist-
line. Ardanse likes to enhance eve-
ning ensembles with a smaller rose,
more nearly related to the original.
Large chrysanthemum effects are
shown, and gardenias in groups of five
or six are worn across the front of a
dress, belt fashion, or down the back
of a decollete. The violets that have
been so popular for informal costumes
appear in evening colors, too.

Evening handkerchiefs are larger
than ever, and are still elaborately
monogrammed, and still carried non-
chalantly in the hand or tucked into
the evening bag. It is smart to match
your handkerchief to your accessories.
If you wear turquoise jewelry, for ex-
ample,: with a black gown, the hand-
kerchief may well be turquoise blue
chiffon. As for bags, the news is that
there are more seed pearls than there
have been in a long time, and they are
seen alone, in combination with the
familiar embroidery, and also with
black beads, carrying out the black and
white idea, which stubbornly refuses
to be downed.

Scarfs are erratic and charming.
Some new ones are pleated and some
are bright with silver stitching.
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Packaging Promotes Sheet Sales.

From preliminary indications, the
greater emphasis placed on attractive
packaging of colored hem sheets and
pillow cases by the leading national
manufacturers is proving a stimulant
to the sales of these products. Depart-
ment stores throughout the country
have shown a decided interest, and it
is hoped to focus greater attention on
domestics departments through the
Winter season by attractive displays of
sheets and cases. One manufacturer
ha9 introduced a cedar chest with
brass trimmings as a container for his
products. The current vogue for black
and silver as a decorative motif has
also been utilized, and boxes in these
colors are proving attractive, it was
said.

New Colors Shown in Silks.

Silk firms have now made available
special dyed fabrics stressing the new
shades featured by the Parisian cou-
turiers at their recent showings.
Patou’s astrakhan beiges and yellow
greens are rated by Cheney Brothers
as among the most notable of the new
tones in a supplementary color card
issued last week. Maggy Rouff’s “ink”
shade, an off-black tone, is also fea-
tured. The Lucille Paray browns were
described as an important addition to
the prevailing brown family, dovetail-
ing into the ensemble picture for Fall.
The new wine shade of Paray and
Martial et Armand, together with a
green of Lelong & Redfern, is also
represented.

Buying of Men’s Suits Lags.

While there has been a decided in-
crease in the buying of men’s and
boys’ furnishings during the past two
weeks the clothing trade has not en-
joyed the same demand. There has
been a fairly good call for popular-
priced merchandise in men’s suits. On
the higher priced lines some retailers
are asking for immediate delivery, but
it was stated that a good deal of un-
certainty regarding price exists in the
minds of merchants. The reduction in
Spring staple woolens has caused re-
tailers to seek lower prices on the Fall
lines. Merchants are now waiting for
a revival of consumer demand before
they actually begin to replenish their
stocks, it was said.

Most Dress Models New Ready.

Most of the models based on the re-
cent Paris showings are now available
in the leading dress houses in New
York, with the exception of those of
Chanel and Vionnet. The models of
these couturiers are scheduled to arrive
in this market on Tuesday and will be
represented in the new collections to-
ward the latter part of next week. Re-
tailers are pressing for quick deliveries
on the new offerings, particularly the
group-buying organizations. While the
Russian influence has come to the fore
recently, this offers as yet no serious
challenge to the classical Grecian and
Directoire trends which are featured
in most of the imports.

Scarcity of Nets in Curtain Field.

With the Fall demand for curtain
materials now assuming normal pro-
portions, most of the converting
houses are finding it difficult to fill
orders for the desirable types of cloth.
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A scarcity has already developed in
the stocks of lower priced nets, and
one of the largest companies in the
field is refusing orders which call for
delivery earlier than November. The
sudden demand for curtain goods dur-
ing the last ten days caught most of
the converters with 'short stocks and
it *will take some time before they can
bring their production up to require-
ments. Prices have not been affected
so far and are still at a low level.

Trend To Yellow in Kitchenware.

Kitchen pottery finished in a light
yellow shade is reported to be sup-
planting green as the popular choice
of consumers for Fall. Buyers of
housewares for retail stores have been
stocking larger quantities of yellow
during the present month than at any
time for the last two years. Stores
have been active in the wholesale mar-
ket buying stocks for September sales.
Orders have been nearer normal than
at any time this year, according to
selling agents, who predicted that the
volume of sales this month will com-
pare favorably with a year ago. Low
and medium priced merchandise has
been moving well.

Rug Market Continues Gains.

The trend in the floor covering mar-
ket has turned definitely upward, with
last week witnessing more buying ac-
tivity in the trade than in some time.
Several buyers pointed out that their
stores suffered more last year than
this season, and thought it possible
that sales would show a gain over
1929. With a few exceptions, stocks
throughout the country are held to be
extremely low, thirty days should oc-
casion a great improvement in the
market. Enquiries are being centered
on wash rugs. The better grade of
axminster rugs continue in demand,
with little interest being evinced for
the cheaper lines, it was said.

Cut Prices on Oriental Rugs.

Price slashing by importers of
Oriental rugs unable to hold heavy
stocks they purchased in anticipation
of the tariff has upset the market for
both Persian and Chinese floor cover-
ings. Large stocks of distress mer-
chandise have been dumped into the
market, and until they are absorbed
selling agents see little chance for
prices to firm. Importers able to do
so are holding on to their present
stocks anticipating a scarcity of goods
and high prices late in the Fall. Prices
are holding firm on imported chenille
rugs and these are the only types en-
joying a normal demand.

Medium Price Lamp Demand Gains.

Medium and popular priced lamps
and lamp shades continue to show
gains in sales, but the better price
merchandise is being neglected, ac-
cording to reports in the wholesale
markets. Buyers are re-ordering in
good quantities on medium-price
parchment shades purchased at the
opening of the season. Translucent
shades made up in pastel shades pre-
dominate in such orders. The expect-
ed increase in demand for higher-
priced bronze lamps has not material-
ized, sales agents claim, and stores are
showing extreme caution in purchases
of that variety, x
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What Have You To Sell the Cus-

tomer?

Did you ever sit down and try to put
down on paper the reasons why local
people should trade at your store in-
stead of elsewhere? The results might
surprise you.

We suggest that now, with the busy
fall season just ‘ahead you try to write
down the advantages you can offer that
a customer cannot find elsewhere. Be
absolutely fair. Don’t give your store
any undue credit.

Do you really have better values
than the average store? Are your
prices “right?” Are they the low prices
people are particularly interested in
this year?

Is your store inviting? Is it the
kind of a store that would attract you
if you were a stranger? . And how
about your service? Do you give cus-
tomers the kind of service that makes
them come back again and again?

A critical analysis of your business
now will help you to go into the fall
season better prepared to get an in-
creased volume because your weak
spots have been bolstered up. Try it
A Contest Idea That’s Good Any

Time.

Here’s a contest idea that can be
used to create a lot of interest by any
store catering to men or to college
trade. It consists of a weekly prize
for the man who hands in a forecast of
the scores of the local baseball team
for the week.

The contest should 'be absolutely
free—that is, it should not be contin-
gent on the purchase of a pair of shoes.
Have a supply of cards on v/hich
every man who wishes can jot down
his guess as to the daily scores for the
next week. These cards can be drop-
ped in a big box in the front of the
store, and at the end of each week you
go over them and pick the winner.

A big scoreboard in the window on
which the scores are filled in day by
day will add interest. You can keep
such a contest going for weeks with-
out losing interest, and it will bring
many men into your store. The same
plan can be worked during the foot-
ball season.

Special X-Ray Room.

For you that have or are considering
installing an X-Ray machine, here is a
real novel idea. When you are in
Boston have Hy Bluestein, of Wilbar’s
shoe store, on Tremont street, show
you his special XjRay room.

This store has two selling floors, one
for pretty shoes while the corrective
department is on the lower level, with
all shoes at one price—$6. The X-Ray
machine is housed in an especially
built room on the lower floor, right
next to the foot specialist’s office. This
room is just large enough for the ma-
chine, the customers and the operator.
It is painted black so that when a cus-
torne- is observing her fit in the ma-
chine, there is no reflection or refrac-
tions.

The Bluesteins have a definite rea-
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son for doing this, as they have for all
things. In this case it is the fact that
good style can be easily copied in
short order by anyone, but a store can
be outstanding by giving service which
is extremely difficult to copy.

Shoe Orders Developing Well.

Good turnover of women’s shoes at
retail has produced a satisfactory vol-
ume of orders at wholesale. The buy-
ing is rather sharply divided into two
types. Prices on higher grade shoes
are being supported, with improved
qualities sought in these price lines.
At the same time there has been a
marked increase in buying to lower
price levels. Kid styles continue out-
standing, with suede and reptilian
combination effects following. Pump
and strap models retain their leader-
ship. Black, browns, greens and ruby
shades are the preferred colors.

What Does Your Advertising Cost?

Do you know how much you spend
for advertising? Do you know how
much you ought to spend? It is pretty
generally agreed that for the average
store 3 per cent, of the gross sales
ought to be enough for advertising, al-
though some spend considerably more,
while other stores, because of advan-
tages in location, get along with much
less.

Public Health in Rural Areas.

For many years we have repeated
the old aphorism, “An ounce of pre-
vention is worth a pound of cure.” It
is only in recent times and in certain
communities that people have actually
and in a systematic manner attempted
to give practical application to the
principle involved. Many people still
look upon disease and ill health as an
expression of disfavor on the part of
Providence without realizing that they
might have taken steps to avert the
disaster.

This statement will be confined to
the responsibility of government for
the protection of the public health, par-
ticularly in the rural areas; for it is in
rural areas and the smaller towns that
governmental agencies are most remiss
in providing facilities for the protec-
tion and promotion of the public
health.

Some of the services which, accord-
ing to modern standards, the program
of a public health organization should
render are as follows: Protect the
water, milk, and food supplies in such
a manner that they will not carry dis-
ease; enforce the necessary measures
for the disposal of sewage and other
human waste; control communicable
diseases, such as diphtheria, smallpox,
and the other acute infections by
means of quarantine, disinfection, and
immunization or vaccination. The hy-
giene of maternity and childhood
should receive attention commensurate
with its importance.  Special pro-
grams should be inaugurated for the
control of such diseases as tubercu-
losis and the venereal diseases. As our
knowledge advances, we are finding
that the effects of practically all dis-
eases are in some measure preventable.

To carry out such a program neces-
sitates the employment of physicians
trained in public health measures who
must be assisted by nurses and sani-
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tarians, laboratory workers, statisti-
cians, and allied public health special-
ists. .The larger cities have developed
fairly effective public health organiza-
tions. In the rural areas, however,
conditions are far different. There are
in the United States about 2,500 coun-
ties, or districts comparable to coun-
ties, wholly, or in considerable part,
rural. In only 505 of these counties is
there a whole-time local health organ-
ization which is now considered essen-
tial for carrying on a modern public
health program.

It will, therefore, be seen that the
greatest need for public health organ-
ization is in the rural area. The county
is the logical unit for administration,
and the average county, readily within
its means, can and should provide 50
cents to $1 per capita for the protec-
tion of the health of its people.

Something more, however, is needed,
and that is the promotion, the stabiliza-
tion, and the expert consultation serv-
ice, which should be supplied by State
and National governments. For a num-
ber of years State health departments
have been assisting in the promotion of
county health work, and in this en-
deavor they have been aided by the
Federal Government to a limited ex-
tent. Several bills have been brought
before Congress which have for their
purpose the promotion and stabiliza-
tion of public health service through-
out the country. With the enactment
of such legislation and with the proper
leadership on the part of the Federal
and state governments, we should ex-
pect rapid advances in the field of rural
health organization.  E. L. Bishop.
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Price War in Boys’ Shirts.

Financial pressure on several man-
ufacturers of boys’ shirts and blouses
has caused them to dump goods on the
market at whatever prices they can
obtain, with the result that all kinds
of quotations are being heard in the
trade. Chaos in the market has en-
sued with other manufacturers at-
empting to meet the competition of
those financially embarrassed. Buying,
however, has improved considerably in
the past week, and manufacturers feel
that a stronger demand should set in
within the next two weeks. Some
circles discount the emphasis placed
on school openings, declaring that con-
sumers are now buying boys’ wear
only' when they need such goods, while
others believe that they are just as im-
portant as ever.

Grocery Jobbers Warned on Deals.

In a special bulletin to its member-
ship, the National Wholesale Grocers’
Association calls attention to the
numerous high-pressure sales cam-
paigns which have sprung up since
the depression. The communication
calls particular attention to the many
deals under which wholesalers are be-
ing asked to purchase large quantities
of merchandise at special prices and
advises jobbers to give close scrutiny
to the soundness of such proposals.
The message points out that the trade
practice conference of the industry
has gone on record as believing that
“free deals which operate to ind'uce
merchants to purchase beyond sales
possibilities automatically reduce val-
ues, overstock the trade and produce
unsound conditions.”

ichigan Shoe D ealers

MUTUAL FIRE INSURANCE CO.

Mutual Progress
Cash Assets

1912 $ 460.29
1917 7,191.96
1922 85,712.11
1927 151,393.18
1930 241,320.66

Meanwhile, we have paid back to our Policy Holders,
in Unabsorbed Premiums,

$425,396.2!

for
Information unite to

L. H* BAKER, Secretary»Treasurer
LANSING, MICHIGAN
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Grand Rapids.
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Directors — Ole Peterson, Muskegon;
Frank Marxer, Saginaw; Leigh Thomas,
Ann Arbor; M. C. Goossen, Lansing; R.
J. LaBarge,

Pontiac.
Merchandising Lighthouses Now Point
Our Way.

I often feel inclined to be impatient
over government investigations and
the mass of data ‘which results there-
from. There seems so much waste
motion and aimlessness of results. Yet
if some of it may get into the right
hands, it can be wonderfully beneficial.

For example: Suppose a man is
moved to start a grocery store in a
given city and by reference to Gov-
ernment statistics and the local cham-
ber of commerce he is able to learn
local grocery facts in advance, he may
become a useful, successful merchant
or he may be saved from the loss of
his money.

Madison, Wisconsin, my home town,
formerly had one grocery store for
every 333 people. That was then the
accepted saturation point and the same
ratio is right now. But a recent sur-
vey of Madison shows 857 people to
each grocery and delicatessen store.
Instead of having 180 grocery and
delicatessen stores for its 60,000 in-
habitants, it has only seventy.

Here, then, is authentic data to show
any would-be Madison grocer that he
has an excellent chance in that capital
city. If he is then careful to select his
city location with similar intelligence,
he is as certain to succeed as anyone
is in any line of business. Such in-
formation is of the solidest, most prac-
tical character. The more of that kind
the better.

We are told that grocery buyers are
no longer customers. They are shop-
pers. Hence we must meet shoppers
instincts. What better means .than to
open up our stores and place merchan-
dise on tables so folks can inspect for
and help themselves? Knowledge not
applied is as useless as ignorance. We
may like aisle tables or we may not.
We may feel they “lower the tone of
our store” or otherwise. But the fact
is that experience shows they increase
sales without added expense. Hence
they justify themselves and the man
who cannot see this is apt to be just
out of luck henceforth.

While expenses in department stores
appear to increase despite the best ef-
forts of mighty skillful merchandisers,
grocery costs are being narrowed in
general everywhere. Whereas in Bos-
ton it is commonly held that 18 to 19
per cent, is conservative for a service
grocer, many full service grocers are
operating now on expenses which
range from 10 .to 14 per cent. These,
too, are big, successful service grocers.
They are not folks who are trying out
plans. With these facts in mind, it be-
hooves each grocer to seek ways to cut
his costs. One of the accepted ways
is to let folks help themselves as much
as possible. | have witnessed expense
go down three and four per cent.
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through this avenue alone. What use
to argue its utility or applicability?

Moreover, psychological studies re-
veal the fact that goods are sold more
readily through sight and touch than
through other avenues of contact. If
a customer gets an article into her
hand she is apt to sell it to herself. A
change that has come rapidly, yet
largely unnoted, is that now 90 per
cent, of usual grocery items are in
branded packages—no great sales or
technical skill required for their sale.
Here’s another reason why goods
should be displayed within easy cus-
tomer reach.

Wakeful, level-headed merchants are
adopting workable plans from chain
stores. That is better than fighting
anybody. The service grocer who
opens his shelves to easy customer ac-
cess thereby adapts a portion of the
non-service plan to the increase of his
own sales efficiency. Progressive gro-
cers are doing this so generally lately
that when | see a fine store in which
the plan has not been adopted, | feel
impatient over the blindness of the
merchant. Progress in this direction
is constant; but as yet the great ma-
jority of grocers—even wakeful ones—
have not gone the full distance along
this advancing way.

Jelleff, Washington, notifies its cus-
tomer that her account is open thus,
on engraved card:

“It gives us pleasure to advise that
we have entered your name upon our
ledgers for the privilege of a charge
account.

“Accounts are carried for the accom-
modation of our patrons and are due
and payable within thirty days from
date of bill.

“We shall hope to anticipate your
every desire in the selection of apparel
and accessories, and shall endeavor to
serve you in a manner that will make
your shopping here a pleasure.”

Grocers might consider how they
strive to get accounts of good people,
then reflect how casually such people
usually are treated after we get them.
That is a survival of the old steady
customer idea. If we recall that vir-
tually nobody is any man’s customer
now, we may sense the wisdom of in-
stilling a little of the character of
solicitude into our own treatment re-
flected in Jelleff’s welcome.

There is antiquated flavor, however,
in~Jelleff’s reference .to an account as
a privilege. It is really a privilege ex-
tended by the customer to Jelleff—that
he be permitted to try to suit her. But
there is good, sound business psychol-
ogy in Jelleff’s second paragraph
wherein he painlessly indicates that
bills are payable monthly. Let’s get
all these points.

Now let us cross the continent to
Sacramento and see what endless ef-
fort is made by Weinstock-Lubin to
please a customer. This customer had
purchased some material at $1.50 per
yard on a reduced-price sale.  She
found herself short; thought she would
play safe and ordered another yard by
mail, sending her check for $1.50.

She received through the mail a
piece  yard long, marked 34c because
by now it was a remnant. She also

(Continued on page 31)
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VEGETABLES

BUY YOUR HOME GROWN AND SHIPPED-IN VEGETABLES
AT THE VEGETABLE HOUSE

VAN EERDEN COMPANY
201-203 Ellsworth, S. W. Grand Rapids, Mich.

MERCHANT PARCEL FREIGHT TRANSPORTATION
SMALL, LIGHT PACKAGE DELIVERY SYSTEM.
SEVERAL TRIPS DAILY TO SURROUNDING TERRITORY.

We ship only gackages WeighingiE 1 to 75 Ibs. and 70 inches in size (girth
plus length).” State regulated. very shipment insured.

NORTH STAR LINE, INC
R. E. TIMM, Gen. Mgr.

CRATHMORE HOTEL STATION, GRAND RAPIDS, MICH.

NEW PACK

MALTY MILKIES

Wrapped in wax lined gold foil
which makes a very attractive
and handy pocket package.

Ask about our
Introductory Offer.

PUTNAM FACTORY
National Candy Co., Inc., Grand Rapids, Mich.

Always Sell

LILY WHITE FLOUR

““The Flour th* best cooks use. -
Also our high quality specialties

Rowena Yes Ma’am Graham Rowena Pancake Flour
Rowena Golden G. Meal Rowena Buckwheat Compound
Rowena Whole Wheat Flour

Satisfaction guaranteed or money refunded. *
VALLEY CITY MILLING CO. Grand Rapids, Mich.

In More Homes Everyday

HOISOM

Americas “"Finest Thread

((i

SANCTUM BAKOR1UM
NEWS

Quality —we have found —is
an invincible salesman. , We
have given him a job for life
in our bakeries.

GRAND RAPIDS LOOSE LEAF BINDER CO.
Manufacturers of The Proudfit Loose Leaf Devices.
Write for information on our system forms for all purposes.

10-16 Logan St., S. W. Grand Rapids, Michigan
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MEAT DEALER

Michigan State Association of Retail
Meat Merchants.
President—Frank Cornell. Grand Rapids

Vioe-Pres.—E P. Abbott, Flint.

Secretary—E. J. La Rose, Detroit.
Treasurer—Pius Goedecke, Detroit.

Next meeting will be held in Grand
Rapids, date not decided.

Does Meat Cause Cancer?

There is not a shred of evidence to
show that meat plays a part in the
causation of this disease—Wm. H.
Woglom, Associate Professor of Can-
cer Research, Institute of Cancer Re-
search, Columbia University, in iHygea,
of April, 1923

The incidence of cancer on mem-
bers of certain religious orders has
been the subject of statistical investi-
gation by Dr. S. Monckton Copeman,
F. R. S, and Prof. Major Greenwood,
under the auspices of the department-
al committee on cancer of the ministry
of health. The committee points out
that in the many thousands of pages
devoted to speculation on the etiology
of cancer a large proportion are de-
voted to indicating dietetic habits. It
has been suggested that rich, abundant
food, particularly meat, is a cause; that
intestinal stasis due to the diet of civ-
ilized mankind is the most important
factor, and that the increased use of
preservatives in the food industries has
a bearing on the increase of mortality
from cancer. The late Rollo Russell
argued that if the constituents of a
diet are a cause, we should study the
cancer mortality of persons living un-
der conditions which, except in respect
to diet, are comparable with those ex-
perienced by populations wherein can-
cer is a large and measurable factor
of mortality. Cistercian and Benedic-
tine monasteries, in which the total
number of te votaries over a period of
about twenty-six years was 420, he
found recorded only one death from
cancer, this being attributed by him to
the exceptional use of a strong irritant
(pepper). The observations of Russell
were the starting point of the present
enquiry. The diatetic habits of the
Carthusians, Benedictines, Cistercians,
Carmelites and Dominicans were
studied, the two last named not being
enclosed orders, and both English and
Belgian data were analyzed. The next
step was to attempt to obtain an ac-
curate record of the ages and lengths
of time under observation of the per-
sons whose risk of dying of cancer it
was sought to measure, with the cer-
tified causes of deaths. The ecclesias-
tical authorities of five religious houses
in England and one in Belgium, and
the staff of the general register office
furnished particulars from which life
tables could be compiled, the standard
of expected death being taken from
the tables of the British Official An-
nuity Experience.

Analysis of the data supplied proved
that fatal cancer occurs in populations
abstaining from flesh food, and does
not lend support to the contention
that among such populations the rela-
tive incidence of cancer is low.—From
the Journal of American Medical As-
sociation, of March 12, 1927.

Mr. Vilhjalmur Stefansson has re-
turned from his expedition to the Arc-
tic ard has written to me from Alaska
to state that cancer does not exist
among the Eskimos.

Sir W. MacGregor, Dr- W- T- Gren-
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fell, Mr. Frank Bezley, and more re-
cently Rear Admiral Peary, have all
told me that they had never seen a
case of cancer among the native tribes
of the Far North; and it was their ob-
servations which prompted me to ask
Mr. Stefansson, on the eve of his de-
parture in 1914, to make a special in-
vestigation. Mr. Stefansson also sends
opinions to the same effect from Dr.
Grafton Burke and the late Dr. George
Howe, who worked for many years on
the Yukon River. It may be remem-
bered that Panum half a century ago
remarked that the disease was either
extremely rare or did not exist in Ice-
land and South Greenland.

| think therefore we may safely as-
sume that cancer does not exist in the
Arctic~Dr. H. C. Ross, in the Lon-
don Lancet.

Cold Beefsteak May Be Delicious.

Most people think of cold beefsteak
as nothing to get excited about. This
is probably a correct attitude if the
meat was sliced ordinarily thin before
broiling or frying, and if the meat was
not very high in quality. Here is a
way to prepare steak so that when
cold it will be very good indeed.

There are two essentials that must
be observed. First, the steak must be
from a carcass that grades at least
good, and it will be better if it grades
choice. These grades are well known
by retailers at the present time. Sec-
ond the steak must 'be cut at least two
inches thick.  Subsequent procedure
consists simply in broiling or frying
until well done.

Put it away in the ice box for a day
or so and then take it out and slice it
into strips about two to two and a half
inches wide and the length of the piece
that is to be used. Next slice these
strips crosswise not over a half inch
thick. Have slices of toasted bread
cut into pieces to correspond in size
to the meat. Spread these slices with
soft butter so that the butter will soak
into the bread.

World-Wide Aviation.

In his first formal radio address
Colonel Lindbergh took up the ques-
tion of the need of uniforip air regu-
lations as a means of promoting the
tremendous possibilities of internation-
al aviation. Inevitably his talk had to
deal with some aspects of flying, and
it is not surprising that he chose the
broadest possible grounds upon which
to discuss the future of this new meth-
od of transportation with which he is
peculiarly associated.

But unlike so many enthusiasts of
the air, Colonel Lindbergh can keep
his feet on the ground. He did not
launch into any imaginative account of
a world as air-minded as himself. He
declared that within the next few years
transoceanic routes would unite exist-
ing continental air lines into a world-
wide network, without specifying
whether airplanes or dirigibles would
complete this development. He defi-
nitely stated that unless some radical
scientific discovery revolutionizes our
present aircraft, it must be regarded
as an adjunct to our system of modern
transportation, since it cannot compete
with ships and railroads in the move-
ment of most articles of commerce.

When Colonel Lindbergh speaks on
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aviation, all the world listens. No one
has greater authority. For surprising
though it would have seemed in the
days when his flight to Paris had
marked a new era in flying in this
country, he has added greatly to (he
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stature he then obtained through his
courage and skill as a pilot, by his wise
counsel in the development of our
transcontinental airlines and his active
but sane promotion of all American
aviation interests.

We Cater to Independent Merchants Only
FRUITS AND PRODUCE
BANANAS A SPECIALTY

L. CAVERA AND CO.

THE HOUSE OF PERSONAL SERVICE
Phone 9-3251
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HARDWARE

Michigan Retail Hardware Association.
President—Louis F. Wolf, Mt. Clemens.
Vice-Pres.—Waldo Bruske, Saginaw.
Secretary—Arthur J. Scott, Marine_City.
Treasurer—William Moore. Detroit.

Suggestions in Regard To Stove Sales.

With the fall stove campaign ap-
proaching, it is well worth while for
the hardware dealer to study his meth-
ods of handling stoves. In this connec-
tion a dealer with some successful ex-
perience in the business has some sug-
gestions to offer that are rather chal-
lenging:

“All guesswork and uncertainty can
be effectually eliminated in the stove
business. It is possible for the mer-
chant who runs his stove department
on business lines to know in advance
how much trade he can secure and to
lay his plans and arrange his buying
on that basis.

“One fall, a certain hardware dealer
sold twenty-six stoves, including heat-
ers and ranges. There were probably
200 stoves sold in town that fall, and
as there were only three other stores
handling stoves, it was obvious that
the dealer in question had not secured
his share of the business.

“l contend that this dealer, reckon-
ing on a normal increase in the amount
of business done the following fall,
could safely count on increasing his
sales to sixty stoves—if he put that
department on a basis of efficiency.

“Stoves are a necessity and a hard-
ware dealer who keeps his ear close to
the ground of demand can pretty ac-
curately determine how many stoves
will be sold in the district he serves
in a certain season. Purchasers of
stoves follow the line of least resist-
ance; they buy from the dealer who
impresses the value of the stove he
offers most strongly. The impressions
of the prospective purchaser are gain-
ed in various ways. It may be that a
newspaper advertisement turns the
scale. A well displayed stove window
will often make sales. Perhaps the
reputation of a certain firm for fair-
ness of dealing inclines the business
their way. The fact remains that the
prospective purchaser of a stove is as-
sailed with arguments, in the shape of
circulars, advertisements and so on,
from all sides, and finally succumbs to
the dealer who impresses him most
strongly.

“Another point to be borne in mind
is that the buyer is very much in earn-
est and does not miss any bets. The
customer realizes that the stove is
almost the most permanent as well as
the most used piece of household equip-
ment. If he makes a bad selection, he
must bear the consequences for the
next ten years or even more. He is
paying out a large sum of money and
he wants to get 100 per cent, value if
he can. Accordingly, he is likely to
consider every proposition that offers
and to study every make of stoves
within reach. There are, indeed, in-
dividuals who buy without apparent
reflection, relying on the confidence
they repose in the merchant with
whom they have always dealt. But
even these customers will be found on
investigation to have given some pre-
liminary thought to the stove question.

“If a dealer handles his line accord-
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ing to approved methods and meets
the requirements of efficiency, he is
bound to impress the value of his
goods on all prospetive cpurchasers
and to gain a share of their attention.
He can thus count on getting a full
share of whatever business is going.”

The story is told of a hardware deal-
er who one day late in August called
the head of his stove department into
his private office.

“George,” he said, “we have got to
make a radical change in our methods
of selling stoves.”

George, taken off his guard, got hot
under the collar.

“What’s the matter?” he demanded.
“Our sales are increasing right along.
We sell twice as many stoves as any
other store in town.”

“True enough,” said the merchant,
“but we don’t sell half as many as we
should. Now, George, don’t think I'm
criticizing you. The blame isn’t yours.
It’s the store policy that’s at fault.
I've been giving some thought to this
subject and 1've made a very interest-
ing and rather startling discovery.

“As you know,” he continued, “we
have the best hardware business in
the city and we get customers for
stoves who wouldnt think of going
anywhere else. We've been so certain
of our ability to draw a good share
of the trade that we haven’t done a
great deal of advertising, nor, in fact,
have we bestirred ourselves very much
in any way to get busines. Luckily,
the other stores have done even less,
and so, not having our reputation to
back them up, they've been getting a
smaller share of the business right
along, and. as you say, we've been get-
ting a little better all the time.

“Still,” and the merchant reached in-
to a desk tray for a memorandum, “I
went into the question of the number
of stoves sold in town. The result
amazed me. Over 100 stoves were sold
in this town and vicinity last year by
mail order houses. There can be only
one explanation of this. We haven't
been bestirring ourselves to get trade;
for as you know, the mail order house
has no chance when the local mer-
chant is on the job. If all the stores
in town were to wake up and help edu-
cate the public, not a stove would be
sold by mail. Well, we needn’t expect
the other fellows will do anything.
But I’'m going to start myself.

“From now on, George, give your
whole time to the stove end of the
business. Get to know your goods.
Dig right down to the bottom of the
stove question so that when customers
come in, you’ll be primed with the

most practical information  about
stoves. People want to know before
they buy.”

The dealer took advertising space in
the local paper. In all he spent about
$300 advertising his stoves. The stock
was prominently displayed and kept in
A-l condition. Good displays were
put on.

The result was just as he had ex-
pected. Sales mounted steadily. The
gain was made partly at the expense
of the other hardware dealers, who
neglected the first year to put forth
any additional efforts; but more par-
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ticularly at the expense of the mail
order houses.

| asked a successful dealer the es-
sentials of efficient stove business. He
said:

“The first step is to have a well as-
sorted stock. Nothing helps a sales-
man more than to be able to show the
prospect a wide variety. If one style
does not suit, another may. Further,
it prevents the customer in many cases
from trying elsewhere. Where the
selection is small, the average customer
feels justified in shopping around.

“More than that, the buyer respects
the store that carries a large stock.
It becomes known that a certain store
offers the best seelction. This, in it-
self, will not necessarily create more
business for that store; but it means
that the majority of interested persons
will make their first call at that store.

“The second step, clearly, is to sup-
plement whatever reputation the store
may have by advertising. It is remark-
able how the reputation of a store is
built by judicious advertising. What
is still more to the point, demand for
any article can be stimulated to a high
point by playing upon it through the
columns of the newspaper.
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“To the person who is contemplat-
ing the purchase of a stove, any stove
advertisement is instantly interesting.
For that reason put into your copy,
always, something of vital importance.
A mere assertion of the value of your
range or heater will not do. Tell the
reader what results it will produce for
L]_im. That’s what especially interests
im.

“The next step is to display the stock
properly in the store and in the win-
dow. Have the department promi-
mently placed. See that each stove
can be inspected. Have the goods as
fresh and shiny as a new plug hat.
Make them look worth every cent of
the price you ask.

“So much has been said about the
need of practical salesmanship, that it
is not necessary to stress that. Any
salesman can sell a stove occasionally,
but it takes a practical salesman—a
man who knows the article and under-
stands the viewpoint of the customer—
to sell to nine out of ten customers
who are in a position to place an order.

“Persons with the most profound
learning frequently make the poorest
teachers, just because they cannot im-
part what they know. The salesman

Michigan Hardware Co.

100-108 Elilsworth Ave., Comer Oakes
GRAND RAPIDS, MICHIGAN

Wholesalers of Shelf Hardware, Sporting
Goods and

FISHING TACKLE

Manufacturers and Distributors of
SHEET METAL ROOFING AND FURNACE SUPPLIES,

TONCAN IRON SHEETS,

EAVETROUGH,

CONDUCTOR PIPE AND FITTINGS.

Wholesale Only.

We Protect our Dealers.

THE BEHLER-YOUNG CO.

342 Market St., S. W.

I<iiiiiiiiHiiiii

Grand Rapids, Mich.

| BROWN &SEHLER

COMPANY

Automobile Tires and Tubes
Automobile Accessories
Garage Equipment
Radio Sets
Radio Equipment
Harness, Horse Collars

GRAND

RAPIDS,

Farm Machinery and Garden Tools
Saddlery Hardware

Blankets, Robes
Sheep Lined and
Blanket - Lined Coats
Leather Coats

MICHIGAN
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must avoid getting himself into the
position of the unsuccessful teacher,
burdened with a dead weight of knowl-
edge. He must tell, not everything he
knows, but what the customer needs
to know in such plain terms that the
customer gets the idea every time.
Eschew technical terms. Put what you
have to say in short, easily under-
standable words.

“Then gain a reputation for service
and maintain it. When a stove is sold,
see that it is installed right. See that
the owner understands how to work it.
If a stove does not give satisfaction,
see that it is fixed-at once. To allow
a dissatisfied customer to remain dis-
gruntled is equivalent to writing off a
substantial share of future business.”

These are some basic principles
worth considering in planning your fall
stove campaign.  Victor Lauriston.

There Is Sunlight Ahead.

Grandville, Sept. 2—We note that
Harvey S. Firestone, a man of busi-
ness, predicts an early return of pros-
perity’ which will make the last few
months of idleness but a sickly mem-
or% Great men sometimes make mis-
takes as who_does not?

Talking with an elderly gentleman
one day recently | asked him if he
could call to mind another such slump
in business as we were having at the
present time. “Oh, yes,” he Said, “in
Cleveland times in "93.” And he was
right. It is no new thing for business
to go on theffglimmer after a period of
wonderful prosperity. )

This country has had its ups and
downs in a business way ever since the
Revolution. Many months before the
civil war the times were at a very low
ebb. A proniinent Grand Rapids man
announced during the slow times pre-
cedln%_ that war that he expected to
cook his wheelbarrow before long un-
less a change came. . .

That change came with the opening
guns of Sumpter. Throughout the
war those at home had ample work at
fair prices and after the close of the
four years’ struggle prices were at the

top.

pThe merchants of that day had no
reason to complain. Sugar retailed at
twenty-five cents per pound, kerosene
oil per gallon, flour twenty dollars
and pork forty dollars per barrel, and
other things in_proportion. The people
thought the times were good, much
better than before the war.

Coming down to 93 we find a tre-
mendous slump in prices all along the
line. Farmers hired help for ~fifty
cents per day and their products were
the lowest ever. That was what the
entleman referred to as Cleveland
imes. Hens to-day would certainly
refuse to lay eggs for six and eight
cents as then. ~ Butter seven cents.
Labor also went into the discard. We
haven’t touched the hard times yet we
experienced then.

_Who is to blame for our present
dilemma in business and labor? "Let us
place the blame where it belongs. Mer-
chants and manufacturers have in a
measure themselves to blame for start-
ing the present closing down. By ad-
wsmg men and women to purchase at
exorbitant rates both clothing, house-
hold goods and furniture on time the
trouble began.

A dollar down, a dollar a week led
the peo?le to purchase when they did
not really need the goods. Running in
debt, spending money freely for all
sorts of unnecessary goods soon de-
pleted the pockets of the buyer until
debt of no mean proportions stared the
customer in the face.

Reckless spending is one of the
worst - features of prosperous times.
Men walked our streets clad in ex-
pensive clothing for which they owed
the merchant. = Newlyweds furnished
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their dwellings with expensive furni-
ture which would not have been con-
sidered had it been a matter of cash
payment.

Flamboyant advertisements filled the
daily papers announcing sales for a
small amount down the rest on weekly
payments. So many are ready to puf-
chase expensive goods when _their
credit is good, but too much credit has
more often ruined than made good.

The FeoPIe having good wages
were, full of enthusiasm for buying be-
yond their means. The merchants and
manufacturers who advertised so en-
ticingly were unjust to their cash cus-
tomers who naturally were made to
pay a greater price than they other-
wise would.

It has been a great hulabaloo to see
who could dress the best, drive the
fastest automobile and furnish the
home most elaboratelﬁ. That hula-
baloo is past. There has come a sad
awakening, and those who so reckless-
ly spent their money are to-day reap-
ing the harvest.

With all our various panic times no-
body has starved, and it may be set
down as a fact that nobod)é_wnl be
permitted to starve to-day. Bitter ex-
perience is the only school in which
many people can learn and we Ameri-
cans are head over ears deep in that
school just now.

For the past few months our people
have been going to the school of ad-
versity in a manner that will teach
them “a lesson, the lesson of economy,
and keeping a lookout for a rainy day
when the wallet is full and work a
plenty. .

The newspapers have felt the pinch
of the times and are no longer filling
the mails with plethoric bundles of ex-
trava%ant advertising. No more can
one buy goods on a small payment
down and this fact, while it may seem
an inconvenience, Is in reality a god-
send to the one who does not have the

rudence to look after the pennies and
et the dollars take care of themselves.

Doubtless the present drop in pros-
perity will have taught more than one
man “and woman a [esson, which how-
ever dearfly learned will last them a
lifetime. .

Farmers may thank their stars that
they are not down to the low prices
that prevailed in the nineties. PossanK
it may come .to that even yet, althoug
the wisest of our business heads are
not predicting anv worse times ahead,
but see daylight through .the present
shadows hanging low over the Nation.

A lady visiting Europe returns with
the news that times over there are
even worse than here and that the for-
eigner is shouting “boycott America,”
naturally laying their woes to the

Yankees. Old Timer.
Unfortunate Hotel Experience at
. Orion.
Plainwell, Aug. 27—Our store has

taken your Tradesman for ma_n% years
and we could not get along without it.
It is fine in every respect and | have
been very much interested in what you
have written regarding the _different
hotels in Michigan concerning their
meals, etc. .

I want to tell you of an experience |
had in Orion a few weeks ago at the
hotel there. .

A friend of mine and myself were
comln% from Detroit and “we went
through Orion about 6:30 p. m. We
saw this hotel with much advertised
chicken, steak and frog dinners. We
went in and ordered one frog dinner
and one small steak dinner. The soup
came on with no less than one inch of

rease_on it and celery so_old and
ough it could not be eaten. The steak
was a big cut of sirloin (after | had
asked for porterhouse),, the very poor-
est cut, bone and fat, only a piece of
meat the size of a dollar that | could
eat. The frog legs iwere very small
and absolutely tasteless, so my friend
informed me. French fried potatoes
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were not bad. The vegetables, corn
and beans, had been warmed over from
another meal. The iced tea was
muddy and had not been made fresh.
A plate of eleven stale rolls was
brought in for the two of us. Needless
to say, we were pretty much disgusted
by that time and hungry.

The proprietor circulated around to
the three other tables and asked how
the food was (they were having sand-
wiches), but did not come near us. The
waitress then asked if we cared for
dessert and we both answered in a de-
cided tone. “No. thank- you.”

| called for the check and found it
to be $3.50, $2 for the frog dinner and
$1.50 for the steak. We had probably
50c worth of food that was edible.

The proprietor was nowhere to be
seen when we went out. | paid the
bill and said nothing, preferring to
ﬁrotect other travelers against such a

old-up by referring it to your Trades-
man. We st?Pped at a little roadside
stand and had some soup which was
delicious at 10c a piece. )

I am willing to pay for anything |
have while traveling, but | am no dif-
ferent than anyone else in wanting a
little something in return.

| feel your Tradesman cannot be
praised too hlghly for the good it does.

n"Old Time Reader.

Throat Lozenges.

Extract of licorice 1 dram
Menthol 4 grains
Eucalyptol 3 grains
Sugar 6% grains
Acacia 9 drams
Water enough

Make into a stiff paste, roll, and cut
into lozenges.

Phone 61366
JOHN L. LYNCH SALES CO.

SPECIAL 8ALE EXPERTS
Export Advertlsmlg
Export Mreohandls ng
109-210-211 Murray Bide.
GRAND RAPIDS, MICHIGAN

TheBrand You Know
by HART

h%t

Look for the Red Heart
on the Can

LEE A CADY Distributor

Sand Lime Brick

Nothing as Durable
Nothing as Fireproof
Makes Structure Beautiful
No Painting
No Cost for Repaire
Firo Proof Weather Proof
Warm in Winter—Cool In Summer

Brick is Everlasting
GRANDE BRICK CO.
Grand Rapids.

SAGINAW BRICK CO.
Saginaw.
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Michigan State
Normal College

Opened in 1852

Educational Plant
Campus of one hundred acres.
Eleven buildings with modern
equipment. Training School, includ-
ing Elementary and High School
Departments.

Certificates and Degrees
Life Certificate on completion of
Three Years’ Curricula.

A. B. and B. S. Degrees on com-
pletion of Four Years’ Curricula.

Special Curricula
Home Economics, Kindergarten, Phys-
ical Education, Public School Music,
Music and Drawing, Drawing and
Manual Arts, Commercial, Rural, Agri-
culture, Special Education.
Normal College Conservatory of Music
offers courses in Voice, Piano, Organ,
Violin-, Band and Orchestra.
Fall Term begins September 23, 1930.
W rite for Bullet'n and list of rooms.
Rooming houses for women students
offer a single bed for every girl.

C. P. STEIMLE, Registrar
YPSILANTI, MICHIGAN

I. Van Westenbrugge

Grand Rr'{l})ids - Muskegon
(SERVICE DISTRIBUTOR)

Nucoa

KRAFTCJ*"XHEESE

All varieties, bulk and package cheese

“Best Foods”

Salad Dressings
Fanning*i
Bread and Butter Pickles

Alpha Butter

TEN BRUIN'S HORSE RADISH and
MUSTARD
OTHER SPECIALTIES

Corduroy Tires

Sidewall
Protection

Made in
Grand Rapids

Sold
Through
Dealers

Only.

CORDUROY TIRE CO.
Grand Rapids, Midi.
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HOTEL DEPARTMENT

Tentative Programme For Hotel Con-
vention at the Soo.

En Route to Los Angeles, Aug. 30—
Tentative plans for the annual conven-
tion of the Michigan Hotel Association
which is to be held at Sault Ste. Marie
on Friday and 'Saturday, Sept. 26 and
27, have been completed by President
Ernest H. Piper, general manager of
Hotels Madison, Lenox and Lincoln,
Detroit, and Geo. H. Swanson, man-
ager Hotel Huron, Ypsilanti, secre-
tary of the association, together with

Leon Deglman, manager of Hotel
Ojibway, at Sault Ste. Marie, who is to
be host to the convention. While the

program necessarily is subject to re-
vision by the committee, it Is expected
few changes will be made. Since the
‘Soo is approximately 400 miles away
from Detroit and other Southern Mich-
igan cities, President Piper plans a
series of motorcades, going up through
the Western, Central and Eastern por-
tions of the State and converging at
some point in the Lower Peninsula,
whence the three will proceed together
to Sault Ste. Marie. Elaborate plans
for entertainment during the = trip
North, which will take about a day
and a half of driving, are left in the
hands of the publicity committee, of
which Mr. Piper has aPpomted Harold
A. Sage, manager of Hotel Tuller,
chairman. Robert C. Pinkerton, a for-
mer secretary of the association, now
an honorary member and manager of
Hotel Colonial, Cleveland, has been
named chairman of the golf committee,
which will have charge of the annual
olf tournament, at which the mem-
ership will contest for the cup now
held by John A. Anderson, president
and géneral manager of Hotel Har-
rington, Port Huron. Preston D.
Norton, general manager of Hotel
Norton, Detroit, has been named
chairman of a special committee which
will endeavor to interest non-members
throughout the State in attending the
convention. The American Hotel As-
sociation section of the program, for
which elaborate plans have been made,
will be under the direction of Walter
J. Hodges, general manager of Hotel
Burdick, Kalamazoo, and State com-
mitteeman for the A. H. A. Among
the A. H. A matters to be treated at
the convention will be the discussion
of National problems and what the
parent association is doing to over-
come them, and the appointment of
delegates from the Michigan Hotel
Association to the convention of the
National body which is to be held at
San Antonio,” Texas, early in October.
Mr. Sage is working out plans for an
unusual type of publicity for the con-
vention this year. A series of bulletins
will be sent out to the members bear-
ing mimeographed illustrations of a
humorous nature, designed to stimu-
late interest in the convention and in-
crease its attendance. The program
as outlined calls for registration at
8:30 a. m. at Hotel Ojibway, Friday,
September 26, with a registration fee
of five dollars. At 9, President Piper
will call the first business session to
order and the Mayor of Sault Ste.
Marie will give an address of welcome,
with a response by Edward R. 'Swett,
manager of Hotel Occidental, Mus-
kegon. Following the roll call and
reading of the minutes, the president
will appoint a nominating and reso-
lutions committee and deliver his an-
nual address. Geo. H. Swanson, sec-
retary and Fred J. Doherty, treasurer,
will_deliver their reports and also the
auditing committee, Henry M. Hol-
lister, ‘manager of Hotel” Bancroft,
Saginaw, will make a_report on the
executive council meeting, which will
be held Thursday evening, prior to the
opening of the convention. There will
be the various reports of standing
committees, including Preston D. Nor-
ton, on membership; iH. W. Klare, on
educational matters; of Miss Mary
Myhan, of the short-course committee;
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A. C. Martin, Hotel Steel, St. Johns,
advertising; Chas. M. Luce, proprietor
of Hotel Mertens, rGand Rapids, on
general relations: F. R. Johnson, John-
son’s Tavern, Houghton Lake, on ex-
tending the resort season; W. L. Mc-
Manus, manager Cushman _ House
Petoskey, on insurance, and Chas. H.
Stevenson, Hotel Stevenson. Detroit,
on the code of ethics. The Friday
afternoon session will convene at 1:30
and will be devoted to the question
box and general discussions, followed
by the reports of district vice-presi-
dents on sectional meetings held durin
the year. Communications, unfinishe
business, special resolutions and new
business .will be accounted for at the
end of this session, with an adjourn-
ment at 5:30 for dinner. Friday will
be a busy day for the association for
a third business session has been
scheduled for 8 p. m. and will last un-
til the business is completed. Among
the affairs’ to be discussed at the
forthcoming session will be many sub-
ects and problems coming up in a
usiness way with its members. Sat-
urday will be given over entlreIP/ to
recreation, if present plans are follow-
ed out. At 9:30 a. m. there will be a
boat cruise for delegates and their
ladies through the Government' canal
and up the St. Mary’s river and_back
through the Canadian locks. There
will also be an informal golf match
for those who do not care for the boat
ride, at the Sault Ste. Marie golf club,
with a luncheon for all members and
their ladies at the club at 12:30. The
annual golf tournament will_ take place
beginning at 2 p. m. with bridge
tournament for ladies at the same
time. The annual banquet and dance
is scheduled for 7 J) m. on Saturday,
bringing the two days’ sessions to_a
close. "Mr. Plggr states that special
emphasis will jte laid on the question
box, which has long been a feature at
each annual convention and also the
American Hotel Association activities
at this convention and nothing will be
left undone by the various committees
to make the "convention one of the
most effective and interesting of any
ever held in the history of the organ-
ization. In order, however, to hold
a successful convention, there must
be good attendance. If you are al-
ready a member you will undoubtedly
be on- hand. If not, come along with-
out any further formality and you can
gnlsh the details after reaching the
00.

About the last offering made me by
a hotel friend, prior to my departure
on my return trip California, was a
dinner given me by Herman Kletzsch,
manager of the " Republican House,
Milwaukee. It was the regular Sun-
day offerln? for a dollar, at that hotel,
and | publish the menu at this time
so that other friends, always interested
in bills of fare, may see what the Re-
publican House is offering its patrons:

Fresh Shrimg Cocktail
Cream of Asparagus oug, i .
i Cnicken Broth with Rice
English Celery Olives
Broiled Jumbo Whitefish, Cole Slaw
Pattie of Chicken
Fresh Mushrooms, Newburg
Roast Long Island Duck, Baked Apple
Minute ™ Sirloin Steak, Republican
Roast Ribs of Beef, au jus
Lemon Sherbet
Green Corn,on Cob Baby Lima' Beans

French_Fried and Mashéd Potatoes
Romaine Tomato Salad, Chili Mayonaise
Apple, Cherry and Pineapple Cream Pie

Chocolate Marshmallow Pudding
Chop Suey Sunday
Beverages

Chas. Kontas, who has for years
successfully conducted the Hotel De-
troit, at Lansing, announces that he
has purchased from the Michigan Sup-
ply Co. the three-story brick “buildin
at” the Southwest corner of Gran
avenue and Ottawa street in that cit
and plans to_convert it into a mod-
ern hotel. His detailed plans have not
bean divulged, but it is understood that
work of remodeling will begin at once.
The location is a very convenient one.
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YOU ARE CORDIALLY
invited to visit the Beauti-
ful New Hotel at the old
location made famous by
Eighty Years of Hostelry
Service in Grand Rapids.

400 Rooms—400 Baths

Menus in English

MORTON HOTEL

ARTHUR A. FROST
Manager

The
Pantlind Hotel

The center of Social
and Business Activi-
ties in Grand Rapids.

Strictly modern and
fire - proof. Dining,
Cafeteria and Buffet
Lunch Rooms in con-
nection.

750 rooms — Rates
$2.50 and up with
bath.

September 3, 1930

Occidental Hotel
FIRE PROOF

CENTRALLY LOCATED
Rates $2.00 and up
EDWART R. SWETT, Mgr.
Muskegon Michigan

Columbia Hotel
KALAMAZOO
Good Place To Tie To

“We are always mindful of
our responsibility to the pub-

lic and are in full apprecia-
tion of the esteem its generous

patronage implies.**

.HOTEL ROWE

Grand Rapids, Michigan.
ERNEST W. NEIR, Manager

Republican Hotel
MILWAUKEE, WIS.
Rates $1.50 up—with bath $2 up

Cafeteria, Cafe, Sandwich Shop
in connection

Park Place Hotel
Traverse City

Rates Reasonable—Service Superb
—Location Admirable.

R. D. McFADDEN, Mgr.

HOTEL KERNS
LARGEST HOTEL IN LANSING

300 Rooms With or Without Bath
Popular Priced Cafeteria in Cen.
nection. Rates $1.50 up.

E. S. RICHARDSON. Proprietor

NEW BURDICK

KALAMAZOO, MICHIGAN
In the Very Heart of the City
Fireproof Construction =
The only All New Hotel in the city.
Representing
a $1,000,000 Investment.
250 Rooms—lSOBRt%ﬁms with Private
ath.
European $1.50 and up per Day.
RESTAURANT AND GRILL—
cafeteria. Quick Service, Popular
Prices.

Entire Seventh Floor Devoted to
EspeciaIIX Eunipped Sample Rooms
WALTER J. HODGES,
Pres, and Gen. Mgr.

HOTEL OLDS

LANSING
300 Rooms X 300 Baths
Absolutely Fireproof
Moderate Rates
GEORGE L. CROCKER. Manager.

HOTEL

CHIPPEWA

HENRY_ M. NELSON, Manager
European Plan
MANISTEE. MICH.
Up-to-date. Hotel with all Modern
Conveniences—Elevator, Etc.
150 Outside Rooms
Dining Room Service
Hot and Cold Running Water and'
Telephone In every Room.

$1.50 and u
60 Rooms with Bath £2.50 and $3



September 3, 1930

_ A new book on front office opera-
tion of hotels, just published by the
Hotel Monthly, from the pen_of How-
ard V. Heldenbrand, the junior mem-
ber of the “Hildy” trio, has just been
received. This is intended as a simple
acknowledgment of its receipt. It will
receive further mention just as soon
as your humble servant has a chance
to digest it. Looks good, however.

Hotel men in Wisconsin feel that
buildings_ used by church and other
organizations for the purpose of mak-
mﬂ money should be placed on the tax
rolls and they are going to find a way
of taxing them for the good of the gen-
eral public. They are going slow in
the matter, but they mean business all
the same. Legal ~authorities. whom
they have consulted unhesitatingly
state that if the Y. M. C. A organiza-
tions are deriving a revenue from the
operation of cafeterias and other kinds
of service, there is no doubt that they
are taxable. The Supreme 'Court has
already decided in a case where a bar-
ber was permitted to Ply his vocation
on exemﬁt remises that such prop-
erty might be taxed and there are
many other citations on this point,
leading to the same conclusion. In
Michigan this same situation exists and
has been much discussed, but no _con-
certed action has yet been taken. From
what may be learned through hotel
journals, other states have talked about
it, but actual_ court data is woefully
lacking. | think, however, something
will come out of the Wisconsin move-
ment. Frank S. Verbeck.

Rain-Makers.

Stories from the major drought-
stricken areas have been mentioning
attempts to beguile the skies into send-
inging rain, many of them so similar
to the methods of the old rain-makers
that a return to past days of incanta-
tions and magic seemed at hand. But
such is human nature. In those regions
habitually lacking in rainfall the in-
habitants periodically come to a point
of desperation at which they will place
their hopes and faith in harebrained
schemes to produce moisture from the
skies.

Probably the period of greatest ac-
tivity of the rain-makers—or rain-
fakers, as they have since been called
—came late in the last century in the
dryland plateaus of Western Kansas,
Oklahoma, Texas and Eastern Colo-
rado. Year after year the farmers saw
their crops sprout, rise knee high, then
curl up and parch away into the utter-
most of disappointment. Consequent-
ly, when a procession of men came to
those districts with promises of rain
they were welcomed with open arms.

Typical of those and later profes-
sional rain-makers was Frank Mel-
bourne, who operated in Colorado dur-
ing the summer of 1892. Bringing with
him secret formulas and jealously
guarded chemicals, he talked the farm-
ers into giving him a contract speci-
fying that within seventy-two hours
he should produce not less than .51
of an inch of rain, in return for which
he was to receive six cents an acre for
wetting the cultivated lands.

He erected-a tall platform, ararnged
his chemicals, went through his rigma-
role. The farmers waited. Clouds be-
gan to gather, but passed without a
shower. Next day the performance
was repeated. This time there was a
sprinkle, but, as a contemporary ac-
count says, “Before enough rain fell
to quench the thirst of a grasshopper
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the rain ceased.” The third day passed
without a cloud and Mr. Melbourne
departed to another district. But, as
later events revealed, it was not Mr.
Melbourne who had failed. It was
Irl R. Hicks, publisher of an almanac
and long-distance weather forecaster,
on whose prophecies Melbourne de-
pended. Hicks had forecast rain for the
days when Melbourne wooed it, and
Hicks was wrong.

The use of explosives also had a
part in rain-making. The brazen skies
were unmercifully bombarded, usually
by fakers who reckoned their dates
according to some forecaster’s proph-
ecy. One exponent of explosive rain
production, Clayton R. Jewell, in 1895
persuaded the Chicago, Rock Island
& Pacific Railroad to fit out a traveling
laboratory for him.

But neither chemicals nor cannon
could consistently wring rain from re-
luctant clouds and the heyday of the
rain-maker passed, the farmers finally
depending on cultivation to conserve
what moisture nature allotted them.
Periodically, however, enthusiasts have
announced sure-fire methods of produc-
ing rain. Only last week the farmers
of a Virginia district sent an airplane
into the skies to sprinkle a New Mex-
ico inventor’s “rain powder” among the
niggardly clouds—to no avail.

The most interesting rain-making
ceremony is the snake dance of the
Hopi Indians, a primitive ceremonial
wrapped about with incantation, prayer
and medicine-man magic. Year after
year, at the appointed time of the ap-
pointed pay, just as the elaborate snake
dance is completed, the Arizona sky
clouds over and the rain falls.

Special Sale Shows How To Make
Children Eat.

Recently a grocer in a small Eastern
city ran a week of specials for chil-
dren. He did this in order to intro-
duce a fine line of variety sweet goods
on which he was sure to make a good
margin of profit.

He consulted the dietitian of the
local college before making combina-
tions at special prices. Bearing in
mind the needs of child diet for
health, he ran these six special com-
binations. Each was planned to pop-
ularize his variety of sweet goods.

1 Butterfly buns, evaporated milk,
packaged cheese.

2. Honey coffee cake, cocoa, pack-
aged dates.

3. Peoan rolls, cereal beverage, or-
anges.

4. 'Stoughton,  bottle
drink, canned apricots.

5 Raisin buns, cocoa and malt
drinks, packaged raisins.

chocolate

6. Form cake, cereal beverage,
bananas.
Each special children’s group of

foods was attractively displayed on his
baked goods case, with a small card
under it—

“Give your child a nourishing bread,
a healthful beverage and a natural
sweet and he’ll eat without coaxing.”

The grocer reports that one week of
these healthful food combinations was
enough to introduce his variety goods
to the mothers of the neighborhood.

This is just one more example of
show a little careful planning can result
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in increased sales in the baked goods
department.

Exorbitant Wage Rates.

It is safe to assume that the country
at large and most large employers are
against wage cuts at this time. Many
industrial leaders have registered them-
selves strongly against reductions be-
fause they recognize that purchasing
power must be guarded if markets are
to be retained. The decline in prices
they view not as an opportunity to de-
ptess wage scales, but as a gain in real
earning and purchasing power for the
workers which should lead to expanded
markets once there is real recovery in
business.

However, along with this highly
laudable attitude which is now creating
as much comment abroad as our mass
production methods have in the past,
there is nevertheless a general feeling
that certain wage rates are out of line
and must be lowered for the general
good of the country. The lesson which
the workers in these lines must learn
is that a fair rate is better than a paper
rate and that longer employment is
better than intermittent employment.

The building business, of which
great expectations were raised as a
means of overcoming the depression,
has suffered from high costs due to
exorbitant charges for materials and
fantastic wage rates. Building ma-
terial prices are slowly declining and,
apparently, wage scales are also sub-
ject to liquidation. Lower costs all
arourid would greatly expand the de-
mand for residential construction, and
the larger volume should compensate
all sections of the industry.

File That Is Worth Money.

Extra profit amounting to many dol-
lars has come to a retail grocer who
uses this system: He routes business
magazines among his clerks and re-
quests each clerk to mark articles and
ideas he thinks particularly good. This
material is clipped out and filed in
strong letter size envelopes.

Each envelope is marked for one
general subject, as Display, Stock
Control, Advertising, Delivery, and
Salesmanship. They are filed alpha-
betically in a convenient section of the
letter file. Then, when a clerk wants
some ideas for display he gets the dis-
play envelope. In a few minutes he
generally finds helpful suggestions.

The system keeps this grocer right
up at the front in methods and his
clerks mentally alert. Results—more
power in the profit end.

A Few Hints on Care of Stock.

Peanut butter should be kept cool
and away from goods having an odor
which might be absorbed.

Soap powders should be kept in a
dry place. Dampness causes the pow-
der to swell as it absorbs moisture,
damaging the carton.

On the other hand if you keep your
bar soap in too dry or warm a place
it shrinks and you .may be liable to a
charge of short weighing your soap
customers.

Ground spices must be kept out of
the strong sunlight and in a dry place.

Don’t expose flavoring extracts,
such as vanilla, orange or lemon to the
strong sunlight. It not only robs them
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of their rich color, but is detrimental
to their flavor.

Gelatine should be protected from
heat. Don’t display it in the window
in hot weather.

You should be able to look a cus-
tomer straight in the eye, but without
creating the impression of aggressive-
ness.

CODY HOTEL

IN THE HEART OF THE
CITY OF GRAND RAPIDS

Division and Fulton

RATES
$1.50 up without bath
$2.50 up with bath

CODY CAFETERIA IN
CONNECTION

HOTEL

OJIBWAY
The Gem of Hiawatha Land
ARTHUR L. ROBERTS
Deglman Hotel Co.

Enjoy the delightful Govern-
ment Park, the locks, the
climate and drive.

Sault Ste. Marie Michigan

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. All
room and meal rates very reasonable.
Free private parking space.

E. L. LELAND. Mgr.

G-ARES FINNIRHOHS

Four Flags Hotel, Niles, Mich., in
the picturesque St. Joseph Vailey.

Rumely Hotel and Annex, La-
P

orte, Ind.

Edgewater Club Hotel, St. Joseph,
Mich.; open from May to October.
All of these hotels are conducted

on the high standard established

and always maintained by Mr.

Renner.
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Michigan Board of Pharmacy«
tr(?irteSidem_J‘ Edward Richardson. De-
id;/ice—Pres.—OrviIIe- Hoxie, Grand Ran-

Director—Garfield M. Benedict, San-
dusky.

.i. Si®i2*na”on Sessions — Beginping the
?hrrc! llzuesdaKl o? ianuary, l\ﬁ%rcﬂ, 9une,
August_and November and lasting three
days. The January and June examina-
tions are held at” Detroit, the August
examination at Marquette, and the March
and. November examinations at Grand

Rapids

Michigan State Pharmaceutical
Association.
President—John J. "Watters, Saginaw.
First Vice-President—Alexander Reid,

Detroit.
Second Vice-President — F. H. Taft.

Lansing
Secretary—R. A. Turrell, Croswell.
Treasurer—P. W. Harding, Yale.

More Openings For the Box Lunch.

A small river town supports one
drug store, who needs all the outside
business he can get, writes William S.
Adkins in the National Druggist. Tak-
ing out fishing parties is quite a local
industry. About twenty motor boats
go out each day of the fishing season,
and they will average four passengers
to a boat. This is for long distance
fishing, so to speak, as the boats will
range down the river fully ten miles,
trying out likely spots. It’s an all-day
jaunt. Fishermen begin arriving about
8 in the morning and boats keep go-
ing out up to 1L

These sportsmen come from a city
twenty miles away. The druggist now
disposes of about thirty lunch boxes a
day, during the season, at 50 cents
each.

His special
tongue is popular;
sausage products.

A lunch box contains:

2 ham sandwiches.

1 cheese sandwich.

2 hard-boiled eggs.

Bit of salt in a waxed envelope.

Cut of home-made pie.

Another sample:

2 ham sandwiches.

1 tongue sandwich.

1 cheese sandwich.

3 ripe peaches.

This is a fruit belt. Fruit is fine and
cheap. Or you can get:

2 minced egg sandwiches.

1 cheese sandwich.

1 tongue sandwich.

3 home-made doughnuts.

This is about his list. Plain food,
but beautifully cooked, and the all-day
jaunt on the water causes customers
to say that they never ate better grub.
Old Mother Nature is a partner there,
providing fresh breezes to create keen
appetites.

The local fishing season runs from
May throughout September, 150 days.
Business is very brisk throughout
June, July, August and September.
There is an extra crowd on holidays
and Sundays. A spell of bad weather
cuts down business, although plenty of
enthusiasts do not mind rain, and go
out anyhow.

Figure 30 box lunches a day for 120
days—that means 3600 sales at 50
cents each, a gross of $1,800 for the
season. That isn’t bad at all for a
village dispenser. He is doing better
than this, and his business is growing.

mk buys delicious pies from the
widow of a former captain in the fish-
ing fleet, chickens and eggs from an-
other, fruits from a third. This doesn’t

home-cured ham and
also  home-made

members of which do a lot of boost-
ing for him.

Smokes; tackle;

Ice in burlap bags;

Bottled soft drinks.

Hot and cold drinks for
thermos jugs.

The druggist maintains free scales.
When they come ashore with a good
catch, they immediately go to the drug
store to weigh it, and there is always
somebody on hand to photograph the
catch, if that is desired. Then the
crowd usually has a round of ice cream
before starting for home.

So it would be safe to say that he
takes in another thousand dollars dur-
ing the season, in addition to his in-
come from box lunches.

Furnishing three sandwiches, two
hard-boiled eggs, and a dessert for 50
cents is giving plenty for the money.

The city sportsman who wants to be
on the fishing grounds at 7 or 8 o’clock
and has to travel twenty or thirty miles
to get there, must rise at 5. This is no
time to get wife interested in making
sandwiches. If prepared at home, they
must be made the night before.

When you consider the trouble in-
volved, it is better to patronize a sand-
wich specialist. And when you con-
sider the expense, preparing a lunch-
eon at home means little saving, if any.
Wives are all for the box lunch as dis-
pensed at the soda counter.

And why not?

I am doing well now,” says the dis-
penser, “but I’ll have to admit that |
ran a soda fountain in a fishing town
fifteen years before it ever occurred to
me that | could pick up some business
in box lunches.”

A city dispenser handles the proposi-
tion in this fashion:

His store is at a street car junction.
For years fishermen from all over the
city have changed cars at that junction.
Here they board a suburban trolley
which runs for miles along the river
bank.

These disciples of 1zaak Walton dis-
embark at various points along the
line and fish from large rocks which
line the river bank. They have always
stopped at the drug store for tackle.
For a long time the dispenser never
considered the advisability of featured
box lunches, never gave the matter any
thought at all. Now in connection
with his window display of tackle he
runs a pyramid of luncheon boxes.
They are empty, but the public is not
supposed to know that.

FISHERMEN!
Get Your Box Lunch Here

The soda counter is well stocked
with food. Fishermen stop there and
have the lunch box filled to order. This
dispenser is doing a good business,
with custom in box lunches on the in-
crease steadily.

A dispenser located at the entrance
of a large park is picking up some
business an box lunches. In addition
to its numerous driveways, the park
has a creek, dells, glens, tables for
picnic parties, and many romantic
spots. 'Wading in the shallow creek
is a popular pastime with the children.
And young people go to the park to
read or to study. It is pleasant under
the trees.

Here are many delightful places in

their

which to lunch. Some go prepared,
others do not. The druggist’s placard

apprizes them that they can get a box

lunch at his soda counter. Some who
visit the park with a luncheon put up
at home note what be is featuring and
get a box lunch from him the next
time. So business grows.

Similar conditions apply to many
municipal links.  Golf is jbecoming
more popular every day. The girl
office worker likes to get out and swat
the little pill.

The druggist supplies the pill these
days—why not the lunch?

There should be plenty of good
openings in the world of fishermen.
Wherever people go fishing there is
a chance to supply box lunches. The
motoring field is a wide one. But there
are other openings. Explore them all.
Business is where we find it.

Situations arise in which it is pos-
sible to send dozens of box lunches to
buildings on the same block. What
creates this opportunity? jBad weather.
The stenogs telephone for a lunch and
it «@s delivered. Mr. Opportunity has
many fronts.

Creamy Iced Coffee.

Creamy iced coffee without any
cream is a fountain drink that will
please patrons and add that extra little
one-half of one per cent, profit which
means so much when it is multiplied
by the dozens every day.

The recipe is that of Lawrence Rob-
erts, who has built up a sizable iced
coffee trade with it at a drug store
fountain in Philadelphia. Mr. Roberts
puts an inch of cracked ice in a shaker
and fills it with hot coffee from the

urn, then churns it thoroughly with
the electric mixer. When poured into
a glass one-third filled with ice the
coffee is a beautiful creamy color with
a thick foam on the top and a rich
taste that is as distinctive as its appear-
ance. It looks like coffee mixed with
thick cream and it has a tang and
kick” whichvis often missing in iced
coffee made from the urn.

Since most people prefer cream in
iced coffee, this drink gives that extra
profit which comes from saving cream.
In addition, it is a business builder if
Mr. Roberts’ experience is any criter-
ion.

He has used the recipe in New York,
Philadelphia and several other cities,
and always with highly satisfying re-
sults. In his present location several
patrons who have been surprised by
the delicious beverage which is served
to them in place of the usual plain iced
coffee, have brought in friends to try
it, and they in turn have brought in
others.

Indications throughout the country
are that iced coffee is rapidly gaining
popularity as a summer drink, princi-
pally because of its refreshing and
stimulating qualities. Because of its
low cost and the ease with which it is
made, it is a very profitable item for
any soda fountain. New ways of mak-
ing it to improve its taste are worth
trying out.

Salve-Family.
Petrolatum, 1 Ib.; yellow wax, 10z.;
camphor, o0z.; solid extract arnica,
2 d.; menthol, 10 gr.; carbolic acid, 1
dr.; oil wintergreen, 20 d. Mix.
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A Mosquito Destroyer. 12 oz.; rectified spirit tar, 6 oz.; recti- WHOLESALE DRUG PRICE CURRENT

The following formula makes an ef-  fied spirit turpentine, 2 oz.; ultramar-
fective mixture for destroying the ine blue (jcom), A oz.; common salt,

little pests which infest bedrooms and 14 Ib, Mix the alum with 3 Ib. of salt Prices quoted are nominal, based on market the day of issue.

other parts of the home: in @ mortar and gradually add the oil POAgidS 1 o Colon Seed__1. 300150 Benzoin Compd- @2 40
Powdered charcoil, 16 ounces. of eucalyptus and spirits, then add the Boric EXt;NI) )— % Eigeron —_ 4 000425 Cantharides 5 5
Powdered saltpeter, 2 ounces. blue and remainder of salt. 'Mix well Carbolic 44 Eucalyptus 1 25@150 Capsicum ®2 78

? Cutric 66 Hemlock, pure_ 2 00@2 25 Catechu ®1
Insect powder, 8 ounces. and sift. Muriatic 3%@ g Juniper Berries- 4 50@4 75 Cinchona @2 16
Phenol, \I2 ounces. _ 2. Powdered alum, 6 oz.; powdered ~ Nitfic _——— 9 @ 15 Juniper Wood 108175 Goldhoum 3 %
Mix the powders well. Dissolve the green copperas, 5 Ib.; powdered red Sulphuric —— 3%@ 8 Lard, No. 1 125@1 40 Digitalis . 22 9

saltpeter !nhaf:ma”hqualmityd()f V\{atkelfv lead, 5 lb.; carbolic acid (Calvert’s), Tartaric 52 @ 60 Lavender oo ‘i%%%? & gentian- o2 2

© eniri : . . Lemon 4 00@4 25 Guaiac, Ammon

mix it with the phenol, and sprinkle \2]A Ib.; spirit turpentine, \X Ib.; sand, Ammoma e —raw Dbl 1% Guaiac, _ 8% o

the whole evenly over the mixed pow- 10 Ib.; slaked lime, 60 Ib. Mix. W ater, 26 deg— @ 18 IEmseeg é)%ﬂeld bi)l10 %gg lodine,_ ®1 50

H H insee i ess | A | ®1 5

ders. The preparation is then formed ngg; %ﬁ ggg gg/u@ @ %g Linseed’ raw,less 107G1 20 ko 0 o

into a stiff paste by means of mucilage Catervillar Gum Carbonate_ - 20 @ 25 Mustard, artiflL 0z. @ 35 pyrrh 2 5

of tragacanth. Divide the mass into o . € pk  tre g Choride (Gran) 08 @ 18 Ofve, pure—e_i 3 6065 00 8E.XunY°m'°a ?SL%)

small cones, each weighing about a mear the trunks or trees or sprea Olive, Malaga, — Opium, TEM/AH  OF 49

drachm. and drv them thoroughl about on the plant a mixture contain- ) Balsams yellow -------- 250@3 00 Opium, Deodorz’d

) y gnly. ing: Copaiba 1 00@125 Olive, Malaga, Rhubarb 8? 8
When used, they are to be placed on parafin 5 arains Fir (Ganada) 2 6755@@1388 green-——-—— 2 85®3 25

a dish and the opex of the cone lighted : - g Peru gon)— 3 25@350 grange Sweet 6 00®g 25 Pamts

with a match. They burn slowly, and \I7|n§eedt0|l---t-: """"""""" gounces T O lU-mmmmmmemmees 2 00%225 o”Sgﬂﬂm Bami 1 oogl 2 Lead, Whitt ary ﬁ?’gh{o

give off a dense, pungent smoke that el\'}l'cﬁ L;Irpten It?]ei ounces Barks E%%’é??nyﬁ't »»»»» 3 2503 %0 Bg?mde white ofl [S%@L%

is sure death, not only to mosquitoes, elt all together. Cassia (ordinary) 25@ Rose. pureﬂ_—nlsggqm{ 0 o Vexg%o%rhessgosg 6

but all other insects. The room should . Cassia (Sa'goné 50@ Sandenaood. 2 @ Venern Eng ne 7

i ; ; Testing Calomel. Sassafras Opw. 0_) : irlitey SNELn _EN
g Calomel.  assafras Opw. 60c) @ =5 "7 7700 y
be tightly closed while the cone is . L 12 50012 75
gntly Soap Cut (powd) Whiting. bbL 1" i 4%

burning, and afterward should be well Put a little suspected calomel on a 0 Sassafras, true 2 00@2 25 m% __________ 5%6@10

aired A proper package of this ar- clean knife blade, moisten with alcohol, ggses::mhtam I ; ggg% gg PYPrs— 3 8083 B

AT . d rub with k. P lomel Berries Sperm i Rogers Prep” _

ticle is six cones in a cheap box, to @10 Tub with a cork. ~Fure calomet . Tany

cell for ten cents. Wltl)ll'nm attack thle st?el, but corrosive  gigp P Utsp T eg@@ 5475 Acetanachelllaneoug7®

urpentine,
, . . su !mate’ O.r calomel containing any Prickly A sh @ 75 Tur%entlne less— 61@ 74 Alum
Talbot’s Solution of lodine. sublimate, will produce black spots. — Wintergreen, Alum. powﬂ "and
In consequence of the number of Extracts W'Ien?efr"'r';e'r']""'s";\;'e';t 6 00@625 ground o 09® 15

enquiries for a formula for Talbot’s Laundry Blue. IEi_cori_ce § ggg 75 pnieroreen, sweet @3 o5 pUALe o 2 00@240

Solution which have been received in  Ultramarine blue 18 ounces  -'°orice. powd._ 0 ngfgsfeeee”d art 5100 “powdered 06@ 13

connection with the iodine research  Sodium carbonate (dried) 15 ounces Flowers Wormwood, 0z, @1 50 pfftitafides. P°- 1 25@5@33982

work now being conducted, the for- Glucose 3A ounces Arr]nica E Ged 75® 80 Eapsmum pow’d 85%9 JE

i i is gi Chamomile Ge 30® 40 im carmine ---e---—e-

mula for this solution is given here- W ater - enough Ghamomie Rom) o1 5 Potassium Cassia Buds ___ 30® 40

with: Make a mass, cut into squares, and glig%rrg?nngttg —_ f’g% SYR3 o 400, 50
'I_'albot’s solution of |od_|ne is a prepa- dry thoroughly at room temperature. Gums Bromide-— ~ 69® Chloroform’ *5 54

ration frequently prescribed by den- Acacia, 1st go Bromide - - Se Choral Hydrate 120@1 50

. . Acacia, 2nd 59 Chlorate, grand 20 T 12 13 60

tists for the treatment of the gums and To Remove Mildew. i Chlorate, powd. 16@ Cocoa B UTieT 26fR@13y

C i > | | Acacia, Sorts__ 35 17®

teeth in certain serious diseases of the ~ Treat alternately with Javelle water  Acacia, Powdsred 400 306 Corks, list, less 30710 to

mouth. The formula is as follows: and solution of oxalic acid; then soak Aloes {Cape Powf 25® jodide oo --—4229/@5 2%5 Ccopperas——f_‘—————a—— oggl&{g
H B H H H H H (] opperas, owd.

Zinc iodide 3drs. in a solution of sodium thiosulphate ~Aloes (Soc. Pow. ) 15@ 80 LEICAAA iow “ 380 2 Cosive Subim 2 2502 30

Water 2 drs.and rinse well chow = dwiw fisiate Tl y @ B gpes . @ 4

lodine 5 drs. gampnor & Detxnne——— o 6@ 15

Glycerine 10 drs. Furniture Polish. Guaiac, pow'd % 70 Dovers Powder 4 00@4 60

i [ Kino --- — 1 25 Roots hbnery, AIl Nos. 10® 15
] Linseed oil 2 ounces jine gl % Alkanet 200 Emery, Powdered @ 15
Sanitary Powder. Denatured alcohol 2 ounces  Myrrh 1 15 Blood, powdered. 40® Salts, bbls, =@03%
© oi i i Myrrh, powtdered @L 25 Calam u's-——mmememme Salts less 3% 10
dered al 2 Ib.; oil I ki
Powdered alum, .; oil eucalyptus, Vinegar to make 1 pint Opium. powd. 21 00@21 50 fered _ @4 00
oS.um Jond- 5 0ot 29 Besampans a2 e 20
She”ac \(I)Vrre]lrlge ggg 6738 Gmgerd Afélcan 00 %’;flgt':geehyde T %(2)% ®
ellac ite powdered____ 30® = RF St T L
Glassware, less 55%
Hgggﬁg’,}{ﬂ pow., oog% 555, Ginger, Jamaica- 60® Glassware, full case 60%.
Thag — Ginger, Jamaica, Glauber Salts, bbl. @02%
HOW IS Y R T K F urpentine @ 30 powdered 450 ‘
O S O U S O C O Goldenseal, pow. 5 00®5 50 Bluef B fowkn - ™20@ |
| ticid Ipecac, powd. 5 50 @6 ¢ G ®
ELECTRIC FANS, JUICE EXTRACTORS, nsecticides Licorice 228° %0 HuE RIpWD_Crg. e z
VA M VA M BOTTLE /é\lrsen\l/ct 08% 39 b'rcr?s“ce ngg‘graea_ ig% gg Glue, white grd. 25® 35
ue 1trio boT.
CUUM JUGS, cuu O S, EIU% Vlt’\l’/|I0| Dlesslz(g?% L Fé%keb %%wdereg 35@ 40 SdS "= 2067 31.2.
ordea ix Dr ubarb, pow 100 Adine —
PICNIC SUPPLIES, FILMS, KODAKS. Hellebore. dWhlt)elz °® ” gosmwooldI powe 50 - 303®8 31(;
arsaparilla, on
COMPLETE LINE OF SODA FOUNTAIN SUPPUES, .LHE%V%A%féwdteqml@w& grotnd oo @ 10 OSH Aoetate - 1«
ea rsenate, Po b S illa, Mexic.
FLASHLIGHTS, ELECTRIC LANTERNS, Lime and Sulphur = sS’Si’Ipa” & - exd'° £ 4
"""""""" Squills, powdered 70 ine-
BATHING CAPS, BATHING SHOES, Paris’Green___26%@46%  Tumeric, powd— 20 ®
BATHING SUPPLIES Valerian, powd. PNUX Voglllcak “pow. %gg
epper, black, pw.
! Leaves Seeds Penrtr)]er Whlted 75@®
WATER WINGS, INSECTICIDES, MINERAL WATERS, gﬂghhuf‘m 81 X Anise 5{}355,5_55‘_[9_5[‘__! 2%
R uinine 0z. ram
SPORT VISORS, CARBONATED DRINKS, A 25% 2 Anise,’ powdered Quanine 5 on 8
Sage, powdered ) A hailp a ------- 76
SPONGES, CHAMOIS SKINS, PERFUMES, 3ehna, PAlex. B Chna o0 2o a0 Bl et — 2,800%,
Senna, Tinn. pow. 30® 35 Cardamon 2 50®2 787  Seidlitz Mixture  30®
TOILET GOODS, OFFICE SUPPLIES. UvaUrsi__~ " 20® 2 Coriander pow. 40 308 25 goag green — 15®@30

Soap Whlte Castlle

We still have a complete stock of the above, especially the Oils
Almonds Bitter,

seasonable items, and will appreciate your order same as we ~ A{monds. Bier,

Solap WhltebCastlle L
sd 855 per ar % gglq

have for the last 54 years. Alarpgr;?glaﬁltte 3 0083 25 Lobelia. powd @1 30 carbonate 3%@ ig
i i , Almonds Sweet Mustard, yellow — 17® 25
Se us about Store Fixtures. Also complete line of ROGER’S  true - | 501 80 Musard, black__ 20® 25 o, ihhur roll - ® u
. ; ) > Almonds. Sweet, Poppy 150 30 gliDhur SUbl. 4%®  ig
Brushing Lacquer, House Paints, Vanishes. Complete display A Ingltatlond 193(%)% gg unce @200 Tamarinds__ — 20® 25
- miber. crude __ [ B
in our sample room. Amber, reciified” 1 5001 75 Sunflower D 126 ie Tartar Emetic 108 1L
Anise -- 2 00)@225 Worm, American 30®_ 40 va- n%la Ex. pure 1 50@2 00
Bergnimont ___ 6 5»a7 00 Worm, Lavant _ 6 50@7 00 enilla EX. Eure 2 25@2 50
Cajeput = 2 00G2 % Zie Suphbtes < 58
H H Tinctures
Hazeltine & Perkins Drug Co. SR M OR peone oo 1 baiE e O o
. .y - itronella_""1 Aloes . 1 56
Grand Rapids Michigan Manistee St gt Asafoetida ol e Wel%sterv\clagallaee 11 7% 00
Cod Liver— " '140@2 00 Belladonna. 1aa ORIV

Croton 6 00®6 25 Benzoin__ 228 Commodore ——— 95 gg
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GRO
CERY PRICE CURRENT Cut No. 10 1075 CHEWING GUM
: .2 _ 215 Adams Black Jack 65 Eeett g:tl)g,—goz—ﬁig

These quotations ar
e caref i s 2
and are intended to be Correctuzlityt?r?:’gegﬁego\:\:]ege‘g' within SIX hours of mailing 515V 7 125 Adams Bloodberry 6
! _ ress. Pri Tchigan T 7 -
II:Z'E’ISr?O che;nge at ?ny time, and merchants will havg their or::iceersé howe\getr,rng:e Marcellus Cut. No. 108 50 ﬁggmé 8§'Tftyn'g ruit_6s gg:gsrqg gs‘lkl’ly_ ?1 %8
ces at date of purchase. For pri X . - Adams Sen Sen
: price changes compare with previous #mm  Small, No. 25 300 Beschnus beptin = 4 CIGARS
Elxra Small, No™ 2 3 080 Egggﬂﬂ‘di \F{thergreen Hgsgﬁlae SW% 1o
ADVANCED Fancy Small No. 2~ 0  Beechnut Soopsaint'—  Homeler Champion_ S
. . DECLINED Marcel?u '\é"‘:hlga” 7225 Doublemint g5 Canadian Club 35 uv
White Hand Picked Beans Marcellue Cut No. 106 75 Beppermint Wrigleys b5 jupbert Emmet 3D
Peanut Butter ole. No. 2% 1 8 Spearmint, Wrigleys — 65 Tom Moore Monarch 76 00
Some Cheese Juicy  Fruit ys & Webster Cadillac__ 75 00
Diced. NOC%rrots 1% Kngleys P - K—GS V\(\//:gstter éslor EoT— 76 Qu
- -~ ster Kmckb
Diced, No. 10 7 00 Teaberry S $5 l\é\/eerllDSteEAAlbanyOCFkoeﬁ 83 t,‘f
ng ollos
Corn Herin }-P
C g Halrnitas _{
golden Ban., No. 3 360 ocoA Bering Diplomatica fls(h&»
b AMMONIA GO en Ban., No. 27 2 60 Bering Delioses_ 120 00
parsons, 64 oz. 2% olden Ban., No. 10-10 75 Bering Favorita — 135 00
Parsons, 32 oz. 335 No. 2 Strawberries Little §0tkNo.’\%_21 80 Bering Albas ____lou o
) 0z. 4 20 . F S0 uaker. No. 180
Parsons, 10 oz 270 0oz No 3 00 Little Quaker, No. 1~ 1
: . . : 45 co
Parsons, 6 oz. — T g Al Bran. % o0z. 2 00 ";/laécell_N_z— gountry, Gen., No. 1 7145 S'%FECT;r?dI\)‘/ES%S
— ride of Mich. No. 2—3 75 ngg"gf (,::Aelréh Nﬁ. 25_1 80 ure SSu ar Sticks-600c 4 G
0.552 g tick. 20 ib. ;
Grape-fO8 BINES 0 Cram CANNED, FISH pride of Mich. No. 2- 1 10 Horehound ‘Stick, 60 _
G er b 0z. 135 - 1-135
O N O 2 B e N1 § 03 Marcellis Nos — 12 Kinderganen C2n%Y
Hz)sstti% P(?grtg;? NO It) 4 5» Clams. Minced. No. % 2 8(5) llylarcellus No.l _— 115 finderoarten it
Iostum Corl: o' 025 pynen Hade 2605’ 3 FiRey Gy NS TR gyench creEms " s
Post Toasties, 245 — 2 8 Chicken Haddi 022 0 — aris Creams_—___ 16
. ! e. No. 1275 Grocers »
Eﬁls;SBrErr]anlz s 2 70 Ezl)5<h FFIakes, small __ 135 Little D eas Fancy Mixture ___ %7
R B ot 257 =3 Cove Grserake 10 0z 1% Little Dot Noe ... 28
Cream Wheat, 18 2355 Lobster) No. ooz 116  Little Quaker, Cis 18 Droste’s Dutch, 11b. _ 850 Fancy Chocolates
Cream Barley, 18——3 0 Shrimp, 1, w et ar 29  ijttle Quaker, No. 2 Droste's Dutch, % [b. 4 50 61b. b
Ralston Food. 18 4 00 Sarae %' oil, K 212 Little Quaker, No. 2740 Droste's Dutch. % Ib. 2 3 Bjttersweets, Assted %
Maple Flakes, 24— _ Sards. % Ol Key 6,40 Sifted E. June NO- 11,55 Byostes Dutch, 5 Ib. 60 Milk Chocolate A A 17
geilnbow akes, 24 _36_% % gards, % Ol I ke%§54096 Sifted E. June, NS %_—1(% %2 (F;Qgtcechlgge ﬁppies 4 50 g;\%télel Sticks 1R
MICA AXLE GREASE  oiver Elake Qats, 18 1 40 Saimon, " Red Alaska 3 1o Sifted E. June’ No. 2—2 00 pastelles, Mot —&%° repte Qg Rofls 1 ha
48.11b. 455 90 Ib. J 2 eBOats 125 2 25 24/mon: Med. Alaska 2 85  Bells |]§ June. No. | _ 140 Pains De Cafe 368 Bon Ton Choc. —Ii%
%’ |3blbpa g o oy 2 e Bulk Oats, 5 10 Samﬁést. D/Alggkaml@gg Pride oF mﬁrﬁ No- %0__ § 49 Br?fstes Bars, T doz. 2 % Gum Drops Pl-lw
. pails, perdoz. 9 40 Ral Ines, - %, ea. elft Pastell : A al
15 |b. pail alstoi New Oata, 22 2 70 gardines. Im. %, ea. Pride of Mich.. No. 2 1 75 es 5% Anise __ " 5
BB RRRETLT pf RRTTEOI B IR Swohe b i Bers Wtk N 1R Tl fose Tin Bon o o Ghanbior Gime — ' 1
25 Ib. pails, per doz. 1915 Sh,Sd- Wﬂeat Bis. 365 38 Tiny s Curtis, doz. 3 60 Mafcel E. June, No. 2140 7 oz. Rmn 8 ® Je||a 92%9 gums
Shred. v 2521 Bis., 72s 17055 Tung, é%s B(iljjertlls:mdoz %%8 Mi?ﬁgr EE JJliJne NNo.lg 471 28 Bons 9 00 y rings __ — -~ JJ
: 0. 18 oz Teme De Cara-
QuakAefpzliE21BoL§TE%§ - W heatena, 13—8 % Tuna. Is. Curtis, doz. 7 00 ?SE?B.'SIEJ{}‘ Vo, 2-1 35 be crmenrT a0 A A bikk Lozengese
Quaker, 12-38 : o 00 0z. Rosaces_ - . A. Pink Lozenges_ I«
BAKING P%W‘éoéhzﬁ BROOMS BacoCANNED MEAT oumoki % Ib. Rosaces ——0 8 Mofts Ghog, Lozenges— 15
Arctic, 7 S JeweU, doz. 6 25 Dacon Med. Beechnut 270 No. 10 pKin b b e 3460 Mooy Maatts 19
Rvetic. |1 % umbler 13 e oo § % oy s 95 Beechnut 4,50 No. 2%75 50 Langues De Chats— 48 Malted Milk Lozenges_2l
Royal, 4 0z, e Fancy Parlor, 23 1o, 92 Beef No. i, e 1 CHOCOLATE Lemon 518 j3000s Pails
Royal 6 oz, doz 285  Ex. Fey. ypailor 25167 9 78 Beef, 2 0z, Qua. sli. 135 Ma“e”—N_l’O— 450 Baker, Caracas, % s 37 9 .F Horohound Gps—15
Royal. 12 o ; Toy 10 00 Beef, 3% oz, Qua. sli, 2 25 Marce““S No. 2% __140 Baker, Caracas, % s——35 Anise Sauares ps. 4
Eemer S p— Beet Aoz Al Siced 2 20 arcellus No. 2 115 T Peanut Squares —— 1
, . 95 e o ‘nut, sli. 4 60 LOTHES
ggiumen 8 0z, doz. 1 8 BR gﬁlelfstéak & Oniohs. § 370 No. 10 Sauerkraut Hemp‘,’ 50 ft. LG\ég@ » o5 Putnam’ %ugh Drops BXS
Calumet, 16 oz, dtéoz. 32 (USHES Dev,'|ed°,[‘|a%a’ly'5_ 0 N 3 500 Twisted Cotton, pmith B ros.__TTI 18
gajumet 3 1o §oz 130 Solid Back, 8in.__ 1 50 Deviled Ham, %s 1 20 No. 2 T 12 B0 e 39004 % uden’s T 18
Romford,10c, per doz. 95 Solid Back, 1in.——1 75 Hamburg Steak & — ; Sash Cord____~ 2 85@ X Pack
Rumford. 8 o0z.,doz. 1 8 Pointed Ends_l 25 Onions, No. 1 8 15 No. 2% Spinach 300 Creamer ’\f}lgae hGOOdS
Eum;ord, 12 oz.. doz. 2 40 ,§’°{tt9d Beef, 4071 10 No. 2 _ %3 COFFEE ROASTED 4 0z. pykg iszsmcayrtiws g
umford] 5 b, doz. 12260  Stove botted '\,\’,'lggtt % LL*EBb & 1% Blodgett-Beckley Co. aor YR G e D
QK @ e oeemmpemecenee : y aster
K. C. Brand No. 50—% 88 Egggg HMaen%t (;/o Qua” 8  Boston, N&Q'.qléaSh 180 — © Specialties
106 size. 4doz Per3ca%8 Peerless — 2,00 Vienna Saus.. N, %L s E— oe 8}; Cﬁdy mr}egjppge Fquge 18
15¢ size, 4doz. Vienna Sausage. Qua, uccotash - Package I Bon Bons 7
%gc size, 4335:76 28 No. 4 0 Shoe Veal Loaf. Mgedlu% 2 gg (leotltcljgnDBo%[mltjjgn 2NO. 2 % 57)2 '\L/Iri)lg(r)ts; - ?L% gl?cgruﬁlngrﬁﬂarpﬂalil\gwgsi I23
c size. 4doz. 9 20 No. 2 N 2% Little Quak uaker Handy Pack o
60c size, 2doz 3 80 300 Baked Beans Pride of M er 2 40 edrow 32 y ckages. 12-XOc 80
805 iz’ MOZ- — campbells " 105 ichigan—2 15 Morton Howse ——— 30 co
- : . . 126 0. 10 oyal CTub___ Economicgrad
BLEACHER CLEANSER Snider, No. 1 110 No. 20/—6 50 Imperial 27 500 Econ grade 450
Clorox, 16 oz, 24s_3 & _ CANDLES Snider. No. 2 TR N6 70— & Mapestic L 1000 Econgm:gg{gﬂg oo
izzie, 16 0z. 125 —2 1§  Electric Light, 40 Iba 121 an Camp, small__ 9  Pride of Mich., No. 2% Boston Breakfast Blend Where 1000 books
LUING Plumper, 40 10s. 121 Van Camp. med. 115 Pride of Mich. No. 2 °12 2 2 prdered al a time, Special-
ine, s 149 i rinted f
SumakeBraI!Ll%;G(}zochgrt Loo  faraifine. O m—r ! CANNED VEGETABLES g CATSUP. McLaughiins Kept-fresh  forished without Charge
n 4 art Brand eech-Nut,
freeze. —'3—40 small 1 60
By B, dgégn per . 2 %5) Tudor, 85 per 30 Baked B EIEIGECthutf lar e —2 40 6 I%REAM OF TARTAR
' c Medium, Plain or S Hy ot VAl Bond & lcoFree - —raseBvICEI S
Perfumed Blumg ANNED FRUITS N edigm. ain or Sau, 8 y of Valley, % plnt166
Lizette, 4 80 Hart Brand - 10, sauce___ 600 %H:ﬂs:& 8 07 1 DRlED FRUITS
izette. 4 oz 24 ozm 2 Sb Coffee Extract
Lizette, 10 oz. 122 % 38 No. 1 Apples Littl Lima Beans QUalber 10 oz. 135 M. Y, per 100 A N2 ,E‘T)}’ AJ ox 1g%
Cizette, 10 oz, 24s— 250 O o_ """ 575 [l Dot No. 2 __310 Quaker, 14 oz. i'gp Franks 50 pkgs: _ 4 25 ey., 14 0z." pkg.
. Cittle uaker, No. T0-14 00 8uaker Gallon GTass12 00 Hummel’s 5071 b 10%
BEANS and PEAS N Blackberries Little Quaker) No. 1— 1 95 uaker, Gallon Tin_7 25 Apricot*
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OUT AROUND.
(‘Continued from page 10)
coffee plant put in operation at the
same market. | sold my stock for
$175 per share (par $100). There has
never been a time since when | could
Pave_ gotten any where near that price

or it.

Mr. Musselman was ultimately forc-
ed out of the business by Mr. Letts
and took the position of manager of
the Commercial Savings Bank of
Grand Rapids. The National Grocer
Co. then became the prey of exploiters,
speculators and incompetents. | have
predicted the utter collapse of the con-
cern for several years. Three weeks
ago | stated editorially that a receiver
was just around the corner. No busi-
ness could be conducted with the reck-
lessness and utter disregard for truth
and fidelity which characterized the
management and fail to collapse.

The allegations made by the peti-
tioners for a receiver show very plain-
ly how rotten the hulk had become.
With $1,500,000 preferred stock and
299,531 shares of common stock there
is no probability that any stockholder
will ever receive a cent from his in-
vestment. The indebtedness is $1,-
882,322.69, being $1,462500 to the
banks and $419,822.69 to merchandise
creditors.  This will be greatly in-
creased in adjusting unexpired leases
and other expenses which will neces-
sarily be incurred in closing out the
business. The assets are $252,788.96
cash, $687,050.34 accounts receivable
and $1,693,689.43 merchandise—a total
of $2,633528.73. As the merchandise is
largely composed of private label
goods it will have to be marketed at a
heavy loss. The losses of the business
under the exploiters in charge amount-
ed to $458,088.73, during the first seven
months of 1930. It is not probable
that such a disastrous showing was
ever made before in the history of the
wholesale grocery business in this
country. This condition already ,shows
that many false statements were issued
by an officer of the company—state-
ments which should land some one in
prison for the remainder of his life, if
he should be cited into court to answer
for the crime he has committed in un-
dertaking to prolong the life of the
piratical concern. When the collapse
finally occurred | wrote a letter to the
Detroit Stock Exchange, suggesting
that it apologize to the business public
for permitting the common stock of
the National Grocer Co. to be used
as a football for months on the floor
of the Exchange when every one hav-
ing any official connection with that
organization knew that the stock had
no value whatever and that the mete-
oric trading of the stock was a fraud
and a swindle. No reply has yet been
received to this request.

The extension of M 21 from Saranac
to lonia is now completed and open
to the public for the entire distance.
Next year the only break in the cement
between Grand Rapids and Port Hu-
ron—Ilonia to Pewamo—will be com-
pleted.
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In driving from lonia to U S 16
Sunday | noted that gas pipe of large
size was strung along the road for
eight miles. Enquiry disclosed the
fact that pipe lines were to be laid be-
tween lonia, Lake Odessa, Grand
Ledge and Lansing by the Consumers
Power Co. to be utilized in furnishing
coal gas to Lake Odessa, Grand Ledge
and possibly other towns; that as soon
as a physical connection can be made
with the gas wells in the Mt. Pleasant
district coal gas will be supplemented
with natural gas, providing the natural
gas proves to be merchantable.

When Groesbeck was in Grand Rap-
ids last week he made several promises
not to repeat the “mistakes” of his
former administration, in order to
pacify the Daily Herald, but he did not
answer the Tradesman’s enquiry re-
garding Tom Baillie and the prob-
ability of his renewing his former re-
lation as a “go between” between the
Securities Commission and the people
who have occasion to do business with
that organization. It is not yet too
late for Groesbeck to eat the bread of
bitterness for having maintained such
an unholy alliance—to the great profit
of the Groesbeck law firm in Detroit.

I regret to learn through Detroit
and Pittsburg friends that the new
bridge over the Detroit river is not yet
a paying proposition; that from present
indications the next payment of inter-
est will be defaulted. This condition
is attributed largely to the decrease in
tourist travel btween the State and
Canada this summer. The commuters
—people who live in Canada, but work
in Detroit—continue to use the ferries
because the cost is less than the fare
over the bridge, so the bridge manage-
ment must depend largely on transient
traffic for its revenues. Of course, the
return of good times and the resump-
tion of tourist travel will soon place
the bridge on a paying basis.

In many lines of industry reductions
of wages are being effected, ranging
from 20 to 25 per cent. Such changes
in compensation are probably fully
justified for two reasons—the reduced
prices manuactfurers are compelled to
accept in order to effect sales of their
products and the enormous lowering
in the cost of living, as compared with
existing conditions two or three years
ago. | know many manufacturers who
are cutting every corner to maintain
their old wage scale. Many of them
are foregoing the declaration of divi-
dends and in some cases they are waiv-
ing their own salaries rather than re-
duce the wages of their employes. In
hundreds of cases exceptionally large
loans are being made at the banks—
on the endorsement of the owners or
managers—in order to meet the losses
of operation, pending the return of
good times again. Of course, this sort
of thing is the height of foolishness, so
far as favoring employes is concerned,
because employes do not properly ap-
preciate what is being done for them
along this line and as soon as business
picks up they will demand immediate
advances in wages, so that they may
share in the new prosperity. | some-
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times think that much of the present
tendency to reduce wages to a more
reasonable basis is due to a knowledge
of this peculiarity on the part of the
employer who realizes how unfair (I
really ought to use the word hoggish)
employes are likely to develop as soon
as times improve and they can do
equally well with other employers who
sense the return to normal conditions.

I am sorry to make the statements
| have recorded in the preceding para-
graph because | fully realize how es-
sential it is that there should be mu-
tuality of understanding and interest
between employer and employe at all
times and under all circumstances.
Both parties should keep in close
touch with the conditions under which
the other is operating and laboring,
so that the theory of give and take
should be called into play whenever
necessary to equalize abnormal condi-
tions of either prosperity or adversity.

The action of the French government
in expelling William Randolph Hearst
from Paris Monday will meet with the
hearty approval of every friend of
France in the world. Hearst has al-
ways been the bitter enemy of France
and the staunch friend of the Teutonic
countries.  No longer ago than Mon-
day morning he published an editorial
in his various daily papers deriding
the idea of a United States of Europe
because of the manner in which Aus-
tria has been dealt with by the treaty
which marked the conclusion of the
kaiser’s war.

Speaking of Hearst reminds me of
a story Jacob Riis told at a dinner par-
ty | gave him at the Peninsular Club
on the occasion of his last visit to
Grand Rapids. He said he was with
Theodore Roosevelt at his office one
midnight when the latter was Police
Commissioner of New York. A pre-
cinct officer gained admittance to the
office and said: “Hearst is in a certain
house of ill fame. Say the word and
I will pull the house in the presence
of all the police reporters in the city,
who will play up the circumstances and
Hearst’s presence in all the daily pa-
pers of New York except in Hearst
publications.”

Theodore quickly jumped to his
feet, pounded his desk with his bare
fist and vehemently shouted:

“No, sir. | command you not to
do that. | dont fight that way.”

E. A. Stowe.

IN THE REALM OF RASCALITY.
(Continued from page 2)
transacted by check, so long as temp-
tation is put in the path of moral weak-
lings and crafty schemers, so long as
the penalty for uttering and publishing
a bogus check is light, so long as it is
possible for the guilty persons to de-
stroy the evidence of crime, so long
as there remains uninvented an abso-
lutely perfect protection device, just

that long will ‘there be forgers!
Forgery is a “fastidious crime.” Its
history is full of color. And until that
great day when all men will be morally
whole and mentally healthy, forgery
will continue to write in lurid letters
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its saga of spurious success.—C. E.
Rickerd in Credit Monthly.

When On Your Way, See Onaway.

Onaway, Sept. 2—Lots of good
news this wek. To begin with a glor-
ious rain hes wet the earth thoroughly,
quenching the parched condition and
sufficient to put an end .to ithe fire
menace. Now let’s take a good deep
breath and drink_in an abundance of
pure, health-giving atmosphere, a
clarified, filtered atmosphere washed
free from all impurities.

Dr. A. N. Jorgenson, of the Michi-
gan State Normal College, Ypsilanti,
and family, arrived Saturday and will
spend a week or more on Roberts
each, Black Lake. The doctor speaks
h|ghy_ of the interesting places sur-
rounding_Black Lake and vicinity and
is preparing to promote a boys’ camp
on its shoreés next year.

C. C. Ogle and family, of Clare, sur-
rised his Onaway friends with a call
ast week. Charlie was head man in
the harness department for A. T
Huyck about fourteen years ago, but
is now operating a restaurant at Clare
and doing well. His daughter. Miss
Thelma,. has accepted a position as
teacher in a school at Belding. .

Walter C. Hartwig, connected with
the Union Title and” Guaranty Co., of
Detroit, is showing his family the dif-
ference between “Grosse Point and
Northern scenery and will spend sev-
eral days enjoying a change of at-
mosphere.

J- Frank Morford, formerly cashier
of the Onaway State Savings Bank,
now holding a like position with the
Big Rapids Savings Bank, is making a
few days’ stay at Black Lake. ]

Joe McDermott, of the log office
representing East Michigan "Tourist
Association, of Bay City, left for home
Thursday, loaded™ to the brim with
fish stones and data Collected during
his stay in Onaway.

Watch out for the log office “Says.”
Columns now for the material furnish-
ed will fill pages. The strings of
speckled trout, pickerel, bass and even
muskies wil come in for a hearln%, all
g%lgeuqsfrom the lakes and streams here-

9 lay,ton Smith, Mike Merritt, George
Wilson and Cecil. Roberts, all of e
high school faculty, brought in a strin
ot pickerel Friday which would furnis|
a good start for a fish market; the “big
one, of course, being grominen_tly dis-
played. n quire Signal.

Glass Situation Improves Slightly.

While both production and ship-
ments of window glass continue on a
curtailed basis, the output for this
month is expected to be somewhat in
excess of July, when a new low mark
for many months was reached. 'Ship-
ments will also show a slight gain, it
is believed, although not sufficient to
lend much encouragement to the out-
look. Conditions in the plate glass
market have changed but slightly. Or-
ders from the automobile industry, as
well as the mirror manufacturers and
jobbing trade, continue in light sea-
sonal volume.

Better Gift Items Selling.

A demand for novelty gift items in
the higher-price class developed in the
market last week. The market for
such merchandise has been dormant
for some time while retailers centered
attention on low end goods. Book-ends
and novelty table pieces, including ash
trays and statuettes which retail from
$15 to $25, were purchased in sizeable
quantities during the week. Jewelry
and” specialty stores did most of the
buying. Pieces made entirely of onyx
and bronze figures supported by a
base of onyx are popular.
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Merchandising Lighthouses Now Point
Our Way.
(‘Continued from page 20)
got this letter from the store “Person-
al Shopper:”

“Dear Mrs. Hanscom: | hope that
the small remnant | am sending, which
matches the material for your dress,
will be ample to complete it. We are
not expecting a reorder of this, so
send the remnant in the hope that you
can use it. You will please find en-
closed our refund check for $1.16, the
amount due you on this transaction.
| shall be glad to assist in any shop-
ping you cannot personally attend to.
Please do not hesitate to call on me.

Sincerely, Margaret Lee, Personal
Shopper.”

Lotta work to go about that big
store and make such a selection. Cus-
tomer had expected to buy $1.50 worth.
Why did not Miss Lee charge orig-
inal price for the ¢4 yard and send
back 36¢c? Because she is the personal
shopper of the buyer, not the repre-
sentative of the seller; and she is such
personal shopper because this big store
senses the value of rendering super-
service.

All this shows that none of us can
afford to be careless or indifferent to-
day if we expect to gain and hold the
trade most worthy to be held.

It may be well to note that the
American Farm Bureau is on record
as opposed to the enactment of the
Capper-Kelly bill to permit manufac-
turers to fix minimum resale prices on
their products. Jess so. The humor of
the situation is that farmers’ organiza-
tions and associations have that special
privilege now; the only class of people
in America who have it. It seems to
be all right, regular and “fair” for
farmers to be so preferred—but gro-
cers—! Paul Findlay.

Proceedings of the Grand Rapids
Bankruptcy Court.

(Continued from page 6)

schedules, reference and adjudication in
the matter_of Carl R. Olson, Bankrupt
No. 4216. The matter has been referred
to Charles B. Blair as referee in bank-
rutcy. The bankrupt is a resident of
Muskegon Heights, and his occulpatlon Is
that of a clotbier. The schedule shows
assets of $1,435.77 with liabilities of $7.-
359.53. The court has written for funds
and upon receipt of same the first meet-
ing. of creditors will be called, note of
which will be made herein.. The list of
creditors of said bankrupt is as follgwos(:)

Clt_¥_of Muske%on Heights 0.
Phillip Jones Corp., Detroit 340.23
M. Boon & Co., Muskegon 41.70
A. Kralik_ & Co., Muskegon 70.65
Croshaw-Sylvester Corp.,” Muske-

gon Heights 52.26
Symons Bros. Co., Saginaw 209.74

a
Advance Specialty Co., Chicago_ 10.29
Hardwick Woolen Mills, Cleveland 152.34
A. Stein & Co., unknown 23.65
G. W. Alexander & Co., Reading,

Pa. 42.75
Sweet Orr & Co.. N. Y . 216.39
J. S. Anderson, Muskegon T1,400.00
M. F. Carlson, Muskegon 500.00
Dana Printing Oo., Muskegon___ 215.00
Emil Johnson, Muskegon 250.00

Royal Tailors, Chica?\/(l) 8.75
Pantke-Harpke Co., ifwaukee__  8.00
International Hdf. Co.. N. Y . 23.50
Lloyd Sport Wear, Milwaukeé___ 65.00
Larned Carter & Co.,, Detroit 10.49

Milwaukee Knitting Co., Milwaukee 189.09
Manasee Hat Co., Grand Rapids_84.14
Middlton Mfg. Co.. Mllwa\L;keele%.lgo

Levy & Marcus, Inc., N. 1.
Geo. F. Minto & Co.. Detroit__ 9474
Miller CI%/P Co., St. _Louis 68.76
Leopold-Morse Co.. Boston 616.23
Muskegon Awning Oo.. Muskegon 71.75
National Tail. Co., Muskgon 102.38
Prosterman & Spiesberger Co.,

Chicago 100.00
Quality "Plus Tailors, Chicago__ 57.18
Phillip’ Jones Corp.. Detroit 340.23

Parrolite, MclIntyre & Co., Chicago 87.00
52,26

Reese Reese, Omaha ,

Steindler Paper Co., Muskegon.__ 17.34
S. Stein & Co.. New Y ork 439.28
S. H. Churchill & C?, Qhjeagg Jj.,70
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Charhartt Overall Co., Detroit___ 8398
Cutter Crossette Co., Chicago 44.88
Duofold Health Und. Co., Mohawk 106.07
Dutchess Mfg. Co.. Poughkeepsie,

New York™ _ 08.00
Hewes & Potter, Boston
Herald Bertsch Shoe Co., G. R ._ 83.07
Hanover Shirt Co., Baltimore_—
Hork Bros. & Co. Chicag 106.
Improved Mfg. Co. Ashland,” Ohio_ 20.63
Imiperjal Knitting Co., Mllwaukee776.‘f§00

Chronicle. Muskegon .
Thompson Tall,orm% Co., Chicago  19.49
Westling_ Service Sta., Muskegon 12.29
Warder Paper Box Corp.. Dunkirk,

N. Y. 26.14
U. S. Rubber Co.. Chicago 3341
Van Leeuwen D’\r)/_ Goods Co.. G.R. 19.72
Bellemont Co., ilwaukee ; 20.47
Cooper Und Co., Kenosha,

Wis. 71.71
Ohio Texti M nsfield, Ohio— 7.40
Fit-Rite Ca,{;_Co., Indianapolis. Ind. 1837
Lorenz Knitting Mills. Chicago ,,_ 43.82

Aqu. 23. We have to-day received the
schedules, reference and adjudication in
the matter of Percy M. Ellis, Bankrupt
No. 4217. The matter has been_referred
to Charles B. Blair as referee in bank-
ruptcy.  The bankrupt is a resident of
Grand Rapids, and his occupation is that
of a manufacturer of upholstered goods.
The schedules show assets of $185,241.26
of which $250 is claimed as exempt, with
liabilities of $190.796.04. The first meeting
will be called promptly a'nd note of same
made herein. i i
Aug. 14. On this day was held the first
meeting of creditors in _the matter of Trio
Motor Sales Co., Inc., Bankrupt No. 4177.
The bankrupt was present by its treas-
urer and represented by attorney Fred
G. Stanley. ~Creditors were represented
bé/ attorney Joseph S. Folz and represent-
ed also by Grand Rapids Credit Men’s
The custodian of the estate
person.  Claims were
proved and allowed. The bankrupt wa
sworn and examined through -the treas-
urer and before a reporter.” M. N. Ken-
nedy, of Kalamazoo, was elected trustee,
and his bond placed at $1,000. The first
meetln%_then adjourned without date.
On_this day also was held the first
meeting of creditors_in the matter of
Charles Van’t Hof. individually and as
Va'n’t Hof Boot Shop, Bankrupt” No. 4185.
Th bankrupt was present in person and
represented by attorney Cornelius Hoffius.
Creditors werfe represented by attorneg_s
Hilding & Hilding and by G. R. Credit
Men’s “Association. Claims were proved
and allowed. The bankrupt was sworn
and examined, with a reporter present.
Shirle De Groot. of Grand Rapids,
was_elected trustee, and his bond placed
at $560. The first meeting then adjourn-
ed without date. .
Aug. 14. On this day was held the first
meetlngs_of creditors “in the matter of
E. A. Simons, Inc., Bankrupt No. 4179
The bankrupt corporation was present by
its President and represented by attorney
Seth R. Bidwell. Creditors were present
|n‘5)erson a'nd represented by attornee{s
Willard Mclntyre, William R. McCaslin
and Butterfield, Keeney & Amberg and
by G. R. Credit Men’s Association and
Central Adjustment Association. Claims
were proved and allowed. The bankrupt’s
resident was sworn and examined, be-
reporter. Edward Dé Groot, of
] Rapids, was elected trustee, and
his bond placed at $1,560. The first meet-
|n% then adjourned without date,
ug. 15. " On_ this day was held the
of creditors in the matter
of Harr)& . Hill, Bankrupt No. 4176.
The bankrupt was present in person, but
not represented by attorney. Creditors
were_present in person and represented
by Grand Rapids Credit Men’s Associa-
tion. Claims were filed only. The bank-
rupt was sworn and examined with a
reporter present. Shirley C. De Groot.
of Grand Rapids, was ‘elected _trustee,
and his bond placed at $560. The first
meeting then adjourned without date,
and the trustee was directed to investi-
ﬂgrt]es the validity of the two scheduled

Aug. 15. On this day was held the first
meeting of creditors “in the matter of
Emil J. Benda, Bankrupt No. 4188. The
bankrupt was present ip person, but not
represented by attorney. Claims were
filed only. Créditors were re%resented by
attorney” George Watson. The bankrupt
was sworn and examined, without a re-
porter. C. W. Moore, of Belmont, was

Association.
was present in

first ‘'meetin

a(;gointed trustee, and his bond_place!
at $100. The first meeting then adjourned
without date, and the trustee has been

directed to investigate the value of the
assets and report on the liens.

In the matter of Clarence J. Soethe,
Bankrupt No. 4214. The funds have been
received and the first meeting of credit-
ors has been called for Sept.” 12.

In the matter of Alfred Stevens, Bank-
rupt No. 4269. The funds have been re-
celved and the first meeting of creditors
has been called for Segt. 12.

In the matter of ernard L. Odell,
Bankrupt No. 4267. The funds have been
received and the first meeting has been
called for Sept. 12.

In the matter of Anthony Koov. Bank-
rupt No. 4204. The funds have been re-
ceived and the first meeting of creditors
has been called for Sept. 12.

In the matter_of Percy M. Ellis, Bank-
rupt No. 4217. The first mgeting of cred-
itors has been called for Sept. 12. .

Aug. 15. On this day was held the first
meeting of creditors “in the matter of
Theodore S, Woogley and Waylon W.
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Woosley, individually and as copartners
doing business as Woosley Bros., Bank-
rupt No. 4184. The bankrupts were both
present in person and represented toy at-
torneys Geoghan & Poppen. Creditors
Were ™ represented by attorne){s_ H.

Smedley and Lou Landman. Claims were
proved ‘and allowed. The bankrupts were

each' sworn and examined, with a re-
orter present. George D. Stribley, of
uskegon, was elected_trustee and his

bond placed at $2,000. The first meeting
then adjourned without date.

_Aug. 21. On this_day was held the
first "meetin of creditors in _the matter
of J. Frank Quigley, Jr., dom?( business
as Qu_lrgnley Lumber Co., Bankrupt No.
4178. e bankrupt was present in per-
son and represented by attorney Roman

F. Glochski. Creditors were present in
erso/n and represented toy attorne
Charles H. Lillie. The matter was ad-
journed. by agreement, to Aug. 26, at
which time the bankrupt was ordered to
appear.

On_ this day also was held the first
meeting _of creditors in the matter_ of
George  Rickman, Bankrupt No. 4195. The
bankrupt was present in person and rep-
resented by attorney Charles H. Farrell.
Creditors were represented by attorneys
Jackson, Fitzgerald & Dalm. Claims
were proved and allowed. The bankrupt
was sworn and examined without a re-
porter. M. N. Kennedé/, of Kalamazoo
was elected trustee, and his bond placed
at $506. The first meeting then adjourned
without date.

BANKRUPT AUCTION SALES.

In the District Court of the United
States for the Western District of Mich-
igan. Southern Division, | shall sell at
public auction and to the highest bidder
on Tuesday, September 16th, 1 at 2
p. m., Eastern standard time, the assets of

BRYAN M. JONES,
Bankrupt at
232 So. Burdick Street,
Kalamazoo, Michigan,
The following property to-wit:

All the stock in trade, consisting of
Davenport suite with chairs, beds, mat-
tresses, etc., all used in_a retail Furniture
Store operated by the Bankrupt, together
with office furnjture and fixtures, includ-
ing electric wiring and heating glant, ail
appraised at $14521.05. The ankrupt
operated a retail Furniture Store.

An itemized inventory and appraisal
will be on hand at the date and time of
sale. The property may be seen prior to
the date of sale by application to the
below named Custodian or Auctioneer.
All sales are for cash and subject to im-
mediate confirmation by the Referee.
ABE DEMBINSKY, Court Auctioneer,

1225 G. R. National Bank Bldg.
Grand Rapids, Mich.
M. N. KENNEDY, Custodian,
250 So.. Burdick Ct..
Kalamazoo, Michigan.
HON. CHARLES B. BLAIR,
Referee in Bankruptcy.

In the District Court of the United
States for the Western District of Mich-
igan, Southern Division, | shall sell at

public auction and to the highest bidd%

on Tuesdazy, September 9th,” 1930, at
a. m. and 2 p. m., Eastern standard time,
the assets of

JOHANNES KOOIKER and
MRS. GEORGE H. HUIZINGA,
co-partners trading as
GEORGE H. HUIZINGA & COMPANY,
Bankrupt at
6 E. 8th Street,
Holland, Michigan,
and
220 Washington Street,
Grand Haven, Michigan.
The following Eroperty to-wit:
At 10 a. m. Eastern standard time, at
6 E. 8th Street, .

Holland, Michigan
All the stock in trade, consisting
of a complete jewelry stock,
watches, silverware, diamonds,
rings, efc., appraised at approx-
imately -- - $4,662.09
Together with attendant fixtures
used in sajd business, appraised

at approximately 553.85

Total-- ----- $5,215.94

At 2 p. m, ard time, at

220 Washington Street, Grand Haven,
Michigan

All the stock in trade, consisting
of a complete jewelry stock,
watches, silverware, diamonds,
rings, efc., appraised at approx-
imately $3,889.80

Do You Wish To SeD Out!
CASH FOR YOUR STOCK,

Fixtures or Plants of every |
description.

ABE DEMBINSKY

Auctioneer and Liquidator =~ |
734 So. Jefferson Ave., Sa&lzrcaw, Mich |
Phone Federal 1944.
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Together»with attendant fixtures
used in sajd business, appraised
at approximately 252.50

Total $4,142.30
An itemized inventory and appraisal
will be_on hand at the date and time o
sa’e. The property may be seen prior to
the date of sale by application to the
below named Custodian or Auctioneer.
All sales are for cash and subject to im-
mediate confirmation by the Referee.
ABE DEMBINSKY, Court Auctioneer,
1225 G. R. National Bank Bldg.
Grand Rapids, Mich.
CHESTER C. WOOERIDGE, Custodian,
1225 G. R. National Bank Bldg.,
Grand Rapids, Michigan.
HON. CHARLES B. BLAIR.
Referee in Bankruptcy.

In the District Court of the Unijted
States for the Western District of Micto-
igan, Southern Division, | shall sell at
public auction and to the highest bidde-
on Wednesday, September 10th, 1930, at 2
p. m.. Eastern standard time, the assets of

WARD LLOYD SUTHERLAND,
Bankrupt at
Fremont, Michigan,
The following property to-wit: .

All the stock in trade, tools, furniture
and fixtures or equipment, used by said
Bankrupt in the operation of a garage
and retail auto sales room, scheduled 1
the Bankrupt at approximately $2,775.24,

An itemized inventory and appraisal
will be on hand at the date and time of
sale. The property may be seen prior to
the date of sale by application to the
below named Custodian or Auctioneer.
All sales are for cash and subject to im-
mediate confirmation by the Referee.
ABE DEMBINSKY, Court Auctioneer,

1225 G. R. National Bank Bldg.
Grand Rapids, Mich.
CLARE KEMIPF, Custodian,
Fremont, Michigan.
HON. CHARLES B. BLAIR,
Referee in Bankruptcy.

In the District Court of the United
States for the Western District of Mich-
igan. Southern Division, 1 shall sell at
public auction and to the highest bidder
on Friday, September 5th,” 1930, at 2
n. m.. Eastern standard time, the assets of
CAVANAUGH AUTO BODY CO., Inc.,

Bankrupt at
335 North Rose Street,
Kalamazoo, Michigan,
The following property to-wit:

All_ the stock in trade and equipment,
consisting of tools, 1 woodworking ma-
chine. vices, electric drills, grease guns,
work benches, 1 brake tester, duco spray
booth and fixtures, hydraulic hoist, etc.,
all used in a retail automotoile ga'rage, ap-
praised at a|fJPr0><|mat_er $3,819.50; to-
gether with office furnitire and fixtures,
apRrals_ed at $362.00, net total of $4,281.50.

An itemized Inventory and appraisal
will he on hand at the date and time of
sale. The property may be seen prior to
the date of sale "by application to the

below named Custodian or Auctioneer.
All sales are for cash and subject to im-
mediate confirmation by the Referee.

ABE DEMBINSKY, Court Auctioneer,
1225 G. R. National Bank Bldg.
Grand Rapids, Mich.

M. N. KENNEDY. Custodian,
250 So. Burdick St.,
Kalamazoo, Michigan.

HON. CHARLES B. BLAIR.
Referee in Bankruptcy.

Business Wants Department

Advertisements inserted under this head
for five cents a word the first insertion
and four cents a word for each subse-
quent continuous ‘insertion. If set in
capital letters, double price. No charge
less than 50 cents. Small display adver-
tisements in this department, $4 per
inch. Payment with order is required, as
amounts are too small to open accounts.

REAL OPPORTUNITY — General de-
artment store, modern room 50x100. Good
usiness town, wide terntor(\; tributary.
Fifteen years averaged $100,000 sales. All
religious denominations  represented,
Catholic 300 families. Will discount in-
ventory. Personal inspection convmcmv]:j.
One stockholder, drg goods man, could
remain. New York Store Mercantile Co.,
Beloit. Kansas. 325
For Sale—Bowling alleys. Six Bruns-
wick-Balke allel){s, first-class _condition;
six_pool and _billiard tables. Central lo-

cation. Lansing, Michigan. Good busi-
ness. For particulars, address Kent
Storage Co., Grand Rapids, Mich. 312

| OFFER CASH!

For Retail Stores—Stocks—
Leases—all or Part.
Telegraph—Write—Telephone
L. LEVINSOHN
Saginaw, Mich.
Telephone Riv 2263W
Established 1909
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Our Sixty-Four Rulers.

James W. Gerard has fallen victim
to the mania for composing lists of
leaders. His list is not labeled simply
“important” or “influential men” but
“men who rule the United States,” and
instead of the more customary number
of fifty he selects sixty-four.

There is no denying that this method
of making up a list is unusually pro-
vocative, but by putting his selection
on so broad a basis and then limiting
it to one class of men—industrial and-
financial leaders—Mr. Gerard has left
his list open to many objections. We
may accept his thesis that statesmen
and politicians should be excluded be-
cause they owe their influence to the
offices which they hold—although this
principle must apply in a different de-
gree to many of his capitalists also—
and recognize the paramount influence
of the industrial-financial world in
American government. It can hardly
be maintained, however, that the ac-
tual power behind the throne is so
easily defined.

Three important pieces of legislation
in this country, directly influencing the
life of almost every citizen, are the
Prohibition act, farm relief and the
tariff. It might be pertinent to ask
Mr. Gerard whether his “rulers” can
be held responsible for any one of
them. Or, going further, are a major-
ity of his leaders of the banking world,
the steel industry, mining, the railroad
business, public utilities, the amuse-
ment field and journalism in favor of
Prohibition, our present system of
farm relief or the tariff?

A certain number of his selections
would undoubtedly appear in any real-
istic list of the mler-' of .the United
States, but many men—and also a cer-
tain number of women—from entirely
different fields of activity would have
to be included if it were to be reason-
ably comprehensive. In countless in-
stances the pressure exerted by civic
leaders, social reformers, farm leaders,
the spokesmen of the Anti-Saloon
League and representatives of many
other special interests has resulted in
vital legislation in which the industrial-
ists and the financiers either took no
interest or to which they were definite-
ly opposed.

Mr. Gerard maintains that his sixty-
four rulers by their influence—financial,
industrial and semi-political—determine
the men who shall go into political of-
fice. His case for them could have
been made stronger if he had main-
tained that the role they play in Amer-
ican life is in many ways more vital
than that of the Government itself, but
when he seeks to make them so large-
ly responsible for the actions of our
representatives at Washington we
doubt whether any one will be more
greatly surprised than these men them-
selves.

Late Automobile News From Detroit.

The automobile business is more
spotty at the present time than in any
previous week during the year. Retail
sales indicate that proportionately
more buying is being done in the small
cities' and towns than in the larger
centers of population. However, little
buying in the motor car field is being
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done by farmers, although they have
been purchasing- a goodly number of
light trucks.

There has been no increase in auto-
mobile production at any point, nor
is any immediate gain expected, de-
spite the fact that stocks of new cars
throughout the country are probably
lighter than they have been for six
months.

The employment situation in the
Motor City remains unchanged. While
all the plants are working, activities
are curtailed; the working time being
from two days to five days a week.
The factories are making cars only as
ordered. Formerly a supply to last
sixty days was not unusual, but a
fifteen-day supply seems to be the ap-
proximate rule these days. Operations
on this basis have resulted in great
savings to motor car manufacturers.

It is expected that within a month
or six weeks two new models in the
higher-priced field will be announced.
Dealers have been arriving in Detroit
to inspect these new cars and pre-
pare for the Fall trade. Most of the
dealers from the small towns have
not been backward about ordering, but
dealers in the big cities are not com-
ing forward with their commitments
at a very fast pace.

The tire business is not all that it
should be at the present time, but
manufacturers have not curtailed to
any great extent their advertising
schedules, because they hold that they
must advertise just as much, if not
more, when business is dull. They are
looking forward to a good Fall trade.

Fred Kingsbury.

Late Business News From Indiana.

Lafayette—Work will be started
about Sept. 10 to remodel the quarters
for the Prass shoe store, 322 Main
street. Both the interior and the ex-
terior will be remodeled, including
new ‘fixtures, a new front, and a new
interior.

Spencer—The Taylor & Franklin
meat market was sold recently to E.
O. Johnson and the equipment and
stock moved to the Johnson store
three doors North. The shop was
owned by Leason Taylor and Fred
Franklin.

Anglo—The Orland Meat Market,
owned and under the management of
Clyde Dando, for the past several
years, has been leased for a year'by
the Penix brothers.

Anderson—At a meeting of cred-
itors held in the U. S. Court House,
Indianapolis, to consider an offer of
composition of 10 per cent, in the case
of Louis B. Supowitz, trading as the
Bargain Leader, in involuntary bank-
ruptcy, 102 claims aggregating $27,900,
were ifiled and allowed. Of these, 36
claiims, aggregating approximately $8,-
000,j accepted the offer. Less than a
majority, therefore, accepted the com-
position, and the referee will so re-
port to the court. Carl Wilde, of
Indianapolis, is the referee.

Greenfield—The stock of the Ira
Glidden dry goods store, formerly at
16 East Main street, Greenfield, has
been purchased by the Leader store of
Indianapolis at about 40 cents on the
dollar. After a voluntary petition in
bankruptcy in U. S. District Court in
Indianapolis in April, Glidden was ad-
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judged bankrupt by Federal Judge
Robert C. Baltzel/ll and William E.
Bussell, of Greenfield, was appointed
receiver and later elected trustee. Lia-
bilities were listed at $23,993 and as-
sets of $19,595. There were 65 un-
secured creditors 'in the amount of $8,-
592. The largest creditors were Held-
man 'Clothing Co., Cincinnati, $1,324;
Levine Bros., Cincinnati, $851; Oppen-
heimer-Strauss Co., Cincinnati, $636;
Schild & Grossman, Cincinnati, $511.

For Menus Will Be
Appreciated.

When you come to think of it, it’s
quite a job -for a woman to choose
what shall go into a meal, three times
a day, twenty-one times a week and
1,130 times a year.

Day after day, the family must have
its meals, at regular hours. These
meals must meet the approval of the
members of the family, for to a very
large extent the happiness of the fam-
ily depends upon the table set. These
meals must be well cooked and whole-
some for to a very large extent the
health of the family depends upon
them.

These meals must be within the
family means. She can’t just simply
buy anything she may like or desire,
for her pocketbook often stands be-
tween her and what she likes or what
she would have her family enjoy.

Fruits, out of season, the better
grades of meat, sea foods and the
many choice and appetizing foods,
condiments, etc., are beyond the reach
of the majority of housewives.

It’s quite a job, even to those who
are well fixed and who can afford these
better things and whose accounts run
into real figures every month.

So, Mr. Grocer, have a thought for
the housewife, especially in these warm
days, when the family appetite is fickle,
and assist her to choose, wisely and
economically, that her task may be
lightened and that she will look to
you as a friend.

Suggestions

Borax Helps Keep Weevils Out.

During hot weather months, many
food stores, especially those in warm,
moist locations, are subject to loss of
merchandise through weevils, flies,
roaches and other insect pests, and to
loss of customers through bad odors.

The cheapest kind of insurance
against these losses requires but a
little time and labor. A little pure
borax, the kind you carry in stock,
sprinkled along the back of shelves, in
the corners and cracks, will destroy
insect eggs, prevent breeding and
rout flies, weevils, roaches and other
insect pests.

Wash your bread display cases,
boxes, refrigerators, vegetable bins,
milk containers, and meat blocks with
a 6 per cent, solution of borax. Make
the solution by dissolving half a pound
of pure borax in one gallon of hot
water. Do not rinse receptacle after
washing—the borax will prevent de-
cay and destroy offensive odors.

See that your store has plenty of
ventilation and that it is thoroughly
aired in circulation either by an abun-
dance of windows or by well placed
electric fans.

A few precautions cost you little and
will be a definite insurance against un-
salable merchandise.
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Pineapples Pay Better Than Real
Estate.

Pineapple growers in Florida, who
gave up their once lucrative business
in order to subdivide their holdings
into building lots, have taken a new
lease of life and are making extensive
plans for the restoration of the fruit
industry. This has been encouraged
by the heavy .tariff that was recently
added to the customs on Cuban and
other imported pines. Three tracts of
land, aggregating more than 200 acres
within a few miles of Fort Lauderdale,
are being prepared ifor the slips, which
have been ordered from Porto Rico.
At Fort Pierce a similar operation is
under way, with 30,000 slips having
arrived from Porto Rico as a trial or-
der. This will be followed by a fur-
ther shipment of 200,000 slips, which
will arrive next month. A third op-
eration near Stuart is also reported,
with a smaller acreage.

Telephone Service—Two Ways.
“This ’phone is for our customers.
Make use of it.”

This sign, hung over a telephone in
the front of a store In a town of 25,000,
has proved a most successful business
getter.

The owner of the grocer}' store had
noticed that women coming into the
store oftentimes asked permission to
use the ’phone. It occurred to him
that he might render a profitable ser-
vice by offering the use of the ’phone
first.  So, he moved the instrument
from the rear of the store to near the
front, with a small table and a chair,
and put the sign over it.

The good will gained and the in-
creased number of people coming into
the store has definitely proved to this
progressive grocer the wisdom of the
act, and he says that “returns from
this move are very high.”

Search For Fruit Fly in Florida.

Covering Florida in an intensive
search for any evidence of the pres-
ence or activity of the Mediterranean
fruit fly, about 600 inspectors are
working under the direction of the
Plant Quarantine and Control Admin-
istration, United States Department of
Agriculture. In the first twenty-one
days of August, says Lee A. Strong,
chief of the administration, these in-
spectors sent to the Orlando, Fla-
office of the organization, 140,579
larvae which they had found in the
course of their work. Experts at the
Orlando office examined these and
found that none of them was a Medi-
terranean fruit fly larva.

Lower Prices in Men’s Wear To Stay.
The continued downward revisio-
in price ranges of men’s suits and
overcoats, which has been taking plac<
for the past year, will result in a re-
adjustment of levels and will eliminat'
to a great extent the very expensive
lines of men’s wear. Of course, a cer-
tain amount of high-priced merchan-
dise will always be sold, but a greater
volume of business will accrue to the
lower and medium price lines. For
the coming season people who for-
merly paid from $65 to $75 for over-
coats will buy $50 coats. The cheaper
priced garments will also enjoy a
larger volume of business, he said.



