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Here’'sour story —
and we’ve stuck to It COFFEE

We sell to the independent

jobbers, who sell to inde- W ith the perfect blend and

pendent grocers who sell to Uniform Q ual |ty Satisfies
independent housewives . .
who want quality without the Consumlng pUbIIC'

Paying & premium n price Our Coffees always satisfy.
If that’s your policy, too,
any really good independent A|WayS freSh roaSted.

jobber will be glad to take

care of you. Imperlal
Morton House

Quaker

PURITY OATS COMPANY Majestic

KEOKUK, IOWA

Nedrow
Boston Breakfast Blended
NOW 2 NEW
ROYAL Breakfast Cup
DESSERTS!

ROYAL Royal Chocolate and Vanilla
M/anid*1 p : :
PUDDING uddings . . . two new big

profit-makers! Like Royal
Quick Setting Gelatin, they

IMADE WITH ARROWROOT
iimifminimmmnuiiinuiaui.

combine deliciousness with ease

and quickness of preparation. Get behind these Id d p d

new desserts today! Here s a wonderful oppor- SO to In e en ent
tunity for even bigger profits from Royal Des- I I
Dealers only

Twice a week delivery enables you to buy just
enough Royal Desserts for a short period. You
have no large amount of money tied up and
your stock is always fresh.

Feature Royal Desserts and bring neighbor-
hood demand to your store.

ROYAL DEsserTs LEE & CADY

Products of
STANDARD BRANDS INCORPORATED
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SOME TRENDS IN TRADE.

Sidelights on the General
situation.

Retail trade was hurt last week by
continued® warm weather, but senti-
ment remained distinctly cheerful. “Al-
most complete uniformity marks re-
ports of a change for the better” says
Bradstreet’s. The wholesale trade is
already turning from Christmas busi-
ness to preparation for January sales.

A good deal of encouragement was
given by the report that Christmas club
funds this year amount to $600,000,000,
only 2 per cent, less than last year.
Of the same helpful character was the
evidence forthcoming that money is
coming out of its hoarding places, in-
dicating a return of confidence among
those who were alarmed by the bank
failures.

President Hoover’s recommendation
that twelve home loan discount banks
be set up is regarded as a step in the
direction of encouraging home building
by providing means of releasing mort-
gage money. Better business would
do the job even faster and more ef-
fectively.

Revival this week of the movement
for higher wheat prices had a stimu-
lating effect. Business men were in-
clined to regard the earlier advance as
purely speculative in origin. A sus-
tained rise would go a long way in
strengthening expectation of better
commodity prices.

Department store sales in October
increased more than seasonably, a
cheerful inference which is based on
the volume of goods disposed of rath-
er than on dollar receipts.

The index number of business ac-
tivity last week was practically the
same as the week before. Some re-
vival of steel production was offset by
a decline in electrical power output.

The automobile industry is prepar-
ing for a definite program of expansion
next month, according to Detroit ad-
vices. Well-informed people there are
talking of an output in the last month

Business

that will exceed year-end totals since
1928.

The Department of Commerce is
advising exporters to protect them-
selves from loss in depreciated foreign
currencies by advancing their prices
for goods sold abroad or by arranging
for payment in dollars.

The action of the British govern-
ment in giving the Board of Trade
power to impose a tariff on manufac-
tured goods from other countries is
regarded by exporters as an adroit
device to prevent dumping, pending
consideration by Parliament of a tariff
law. Only about one-quarter of our
exports to the British islands are of
manufactured goods.

October sales of forty-seven chains
and mail-order houses amounted to
$337,363,449, a loss compared with
those of October, 1930, of 825 per
cent. The mail-order business fell off
23.92 per cent.

Recent and frequently repeated ru-
mors that the business men of the
country are not using the census data
are answered by Census Bureau chiefs
to the effect that comparatively few
final reports have been issued and that
requests for the reports have come in
so rapidly and in such large number
that it has been impossible to count
them. Bureau officials also readily
admit that delays in publication have
contributed to the rumors by prevent-
ing wider use of available data. How-
ever, the delays are now being over-
came and soon, it is hoped, business
men will be supplied with enough pub-
lished data to keep them busy for
some time.

Wholesale trade bulletin, for Cali-
fornia, the first of the state series on
wholesale distribution, was published
early this week. The introduction calls
attention to the fact that the findings
are of the first wholesale census ever
undertaken and that the complete can-
vass covered every state, county and
city in continental United States. The
report of eighty-three pages throws
invaluable light on all phases of the
subject of wholesale distribution. With-
in a few weeks the second of the series,
covering an Eastern state, will be
published, andlthe others will follow
rapidly. Distribution of these reports
is free, and requests for copies must
be sent to the Bureau of the Census.

Everybody interested in the census
should procure a copy of “Wholesale
Distribution, Definitions and Classifi-
cations” to be published very soon by
the Department of Commerce. It is
a thirty-two-page pamphlet and many
of the census figures cannot be read
intelligently without the information
it contains.

Retail census data by counties for
the entire country is in the hands of
the printer and will soon be published.
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These data, invaluable to every Na-
tional merchandiser, have been the
cause of considerable controversy and
publication has been unaccountably de-
layed. This bulletin does not give as
great detail as will be shown in the
final series of state reports; but it will
give a marketing picture which the
Bureau hopes can be used for develop-
ing 1932 sales policies.

More census data on construction
will soon be available in the form of
a state report, probably on Connecti-
cut. The final Hotel Report for the
entire country is also in the hands of
the printer and should be published
within the next four weeks.

The chain store summary, which was
released by the Census Bureau last
week and which received a great deal
of publicity, will be made more valu-
able by the report on grocery chains
to be released by the Federal Trade
Commsision early in December. Con-
gress will use both reports in framing
and considering chain legislation.

Homes receiving electric service in
four states are covered by prelminary
reports from the Electrical Equipment
Division of the Bureau of Foreign and
Domestic Commerce. These are the
first figures on the subject since 1926,
and the first instance in which figures
have been given separately for each
city of over 2,500 population. The
states covered are Indiana, Wisconsin,
Kentucky and Utah, and data for the
remaining states will be published
shortly.

Fewer patents and trade-marks were
handled by the Patent Office this year
than last, according to the Patent
Commissioner’s Annual Report just re-
leased. Fees for patent and from other
sources totaled more than $4,500,000
and established a new high record:; but
the office suffered a loss of nearly
$27,000 for the fiscal year of 1931 The
Commissioner also reports an unem-
ployment relief scheme, whereby prior-
ity is granted to patents which promise
to result in more jobs at an early date;
but he also that that this proposition
“has not been in operation long enough
for his office to obtain complete in-
formation on results.”

The popularity of sales taxes is
probably getting its greatest boost,
from a legislative viewpoint, by the
excursion to Canada of a large num-
ber of Senators and Representatives,
which has been promoted by the
Hearst newspapers. The group is
studying all phases of this form of
taxation in the Dominion, where it is
reported to have been exceptionally
satisfactory, and the special study will
undoubtedly have an appreciable ef-
fect on Federal legislation. A boost of
Federal taxes in one form or another
appears to be inevitable, and the pros-
pect for sales taxes seems to increase
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every day, despite the growing organ-
ized resistance.

Aid for home owners will be realized
through the President’s plan to estab-
lish a system of home loan discount
banks. Regardless of Federal legis-
lation, there is no doubt that the
financing of homes of moderate cost
will be simplified and' stimulated.

The Bureau of Standards, one of the
most active and valuable organizations
of the Government, does not appear
to get its share of publicity. The an-
nual report of the Bureau, released
Nov. 20, shows that during the last
fiscal year the Bureau tested more than
1,000 railroad track scales and found
ways to decrease the noise made by
street cars. Besides many other scien-
tific achievements, the Bureau also dis-
covered means of increasing the safety
of airplanes, perfected a cotton cloth
for parachutes, evolved a method to
strengthen airship girders, improved
radio aids to navigation, and carried
on experiments of value to industry
and the public in many other fields.

Activities of Fred G. Timmer, Trustee
in Bankruptcy.
Petoskey—The assets of Ernest T.
Gaffney were sold at auction Nov. 17
and the sum of $6,700 was realized
from the sale of 247 foxes. Bids for
other assets of this estate were not ac-

cepted, due to their insufficiency.

Harbor Springs—The stock and fix-
tures of the shoe store belonging to
Harry H. Hartung, bankrupt, have
been sold to Harry P. Williams of Ft.
Wayne, Ind. It is understood that the
bankrupt will continue in business at
this same location.

Grand Rapids—An offer of $9,063.87
has been received from Penning Heng-
strom and others for the assets of H.
L. Hubbell, d. b. a, Hubbell Manu-
facturing Co., manufacturer of furni-
ture at Grandville. This offer will be
acted upon at a hearing called for that
purpose at the office of the referee,
Hon. Chas. B. Blair, on Monday Nov.
30.

Cadillac—The stock and fixtures of
the Cadillac Hardware Co. have not
yet been disposed of although it is
probable that disposition will be made
this week on one of the several offers
which have been made.

Grand Rapids—The stock and fix-
tures of the Emmett F. Roche Co. will
be sold at auction and that the date for
the auction has not yet been set. The
appraisal of these assets is $991.64.

Charlevoix—The assets of Edith M.
Blair, bankrupt, who operated a tea
room and art store in 'Charlevoix, and
an art store in Oklahoma City, Okla-
homa, will not be sold until spring or
early summer, when conditions will be
more favorable for the sale. In the
meantime the merchandise in the
Oklahoma store is being shipped to
Charlevoix for consolidation.
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IN THE REALM OF RASCALITY.

Questionable Schemes Which Are
Under Suspicion.

Swindlers are reported to be taking
advantage of the fact that large quan-
tities of food are being canned in the
home this year and to be posing as
Federal food inspectors and carrying
off canned products from homes, the
Federal Food and Drug Administra-
tion has just warned the public.

W. G. Campbell, chief of the admin-
istration, stated that this is a fraud
which should be thoroughly investigat-
ed and offenders punished. He says,
“It should be public knowledge that
there is a heavy penalty attached to
the offense of posing as a Federal
agent. Bona fide Federal food and
drug inspectors not only wear a badge
but they carry an identification card
signed by the Secretary of Agriculture,
as well as a photograph of themselves
upon which is stamped the seal of the
United States Department of Agricul-
ture.

“Furthermore, inspectors are re-
quired to pay the current market price
for any samples they collect. In addi-
tion to these facts, it would be well for
the public to know that it is rare, in-
deedd, for a Federal food and drug of-
ficial to collect samples of home-can-
ned foods. Foods put up in the home
are rarely shipped interstate and the
Federal Food and Drugs act has juris-
diction over only those goods which
are shipped across state borders.”

I am of the opinion that only by
law, education of the public and co-
operation of all Blue Sky Law Com-
missioners in the United States, can
we compete with the high-powered
promoter and salesman.

| believe an effective blue sky law
can be drawn around the word “fraud.”
I believe that a license for a company,
association, ~ corporation or agent
should be for only one year and should
expire on Dec. 31, unless revoked soon-
er by the Commissioner for cause after
a hearing.

I believe the Commissioner should
be given the power to limit the amount
of sales upon any stocks or other se-
curities and when that limit has been
reached the person, company, associa-
tion or corporation should apply to sell
another limited amount. In this way
the Commissioner would have com-
plete control of the sales and if the
person, company, association or cor-
poration had not complied with the
law, the Commissioner would have the
power to refuse to grant them the right
to sell more stocks or other securities.

| believe that every person, com-
pany, association or corporation, hold-
ing a license to sell stocks or other
securities, shouldlbe compelled to file
a full and complete, detailed statement
with the Commissioner every 90 days,
as well as an annual statement as of
Dec. 31, showing just how much stock
or other securities has been sold and
how the money has been used. A limit
should be placed upon the commissions
paid to the salesmen.

When an application is made by a
person, company, association or cor-
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poration, desiring to sell stocks or

other securities, eacH one of the 3[
ficers and directors should be required

to file a questionnaire showing their
past record and the different promo-

tions they have take’h part in, SHBW['“\OQ
what they are, names, and the dates,
Also a questionnaire should he hled
Inr everv salesman iving his complete
or e\éery salesman giving ms cum'pTi
record.

0 grder 1 d8 away Wik ihe high-
powered salesman, a ruling should be
made by the Commissioner permitting
license to be given any saesman

who has not been a citizen ot the re
seectlve State for at least one yeare

This would do away wrth a group ot
hlca/lk nnwere(é sa,esmen who follow a
powéréed Sales
high-powered Eromoter from one state
to another. (fommrssroner of
every state should notify the Commis-
sioners of every other state regarding
a salesman or promoter who had vio-
lated the laws of their state while being
licensed. In this way this class of pro-
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moters and salesmen would be placed
on a list and the Commissioners of

other states would be forewarned and
prepared to lock the door against such

promoters and salesmen before the
public had been fleeced.
| believe a blue sky law should be

s «e

a law for the protection of the public

against fraud,or against any_ scheme
i

which would be detrimental to the

tYiftrolt o rpffiilutnr
puhlrc and not rnerei 8 ullajtorv
measure. In this connectlon I Would

say the Commissioner should be grant-

ed the same powers that are granted
y

thelnsurance Commissioners ot van-

‘states. TPk EOMMISITARE ShBYIY

given amplemoney to make full

and complete investigation before is-
surntr a 1|cense ample money to go to
Suihg &y

ous
be

icense, autyic mon

ample money to be able to

11< infm-n-iimr the
speak over the radio, Informing tne
public against this class of promoter

and promotions,

the press

and asking the people

to investigate before they invest. In
0 In\ésugaxeé Uueéioic u c}; .
fact, educating the public to examine

. tn intre before niirchasin
into things beiorée purenas ng.

1 am sowvy 18 siate thal very few

people read a contract. They take the

| tihav nlare al% eth-
salesmans word, Iney place aitogel

er too much confidence in their fellow-

men. These high- poweregj promoters
and SalelMBR 2F8 AL BFAIRAFY MER &NS
very few people are able to cope with

ar frenera v
them. This c}ass ot men ar general}

«month oog talkers and very lausi-

smootn, goo y
the Iawmakers in tne

ble. | believe
cfotpc Ho not realize the con-
various stat s do

ditions existing throughout the coun-
. p 1ppi

.Legislature 1e

should not be

r .
try. Many men in our
that too much nower
tnat too mucu puwt . .
given a Commissioner. This is a nils-
= = §-,, nri matter how eood.
tal(e. fﬂ) \aw, no matter now feouu,
is worth very much if the official is
. a- * | »,(nrc
not given sufficient power to emorce
}kp law and amolé monev to make
ne . . .
thorough investigations.
I am satisfied that many promotions,
.ulw ctlrtpd in this country could

wnicn start
have been stopped if the officials had
nmnpr laws

had the money and tne PruP
to make a thorough examination and
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investigation beiore tne u-
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is a failure before they start.
manv fallures whlch could have been

many 1anuré
turned into success W|th the rlght men
at the head of them.

I do not epect to see the time wnen
ay“thljrss cg)aags oLfJ high—pgwered p'ro—'
moters and salesmen can be Diocxea,
Iért Ho ch the time when they can

]
be blocked quite effectrverHli]yf !%wt ana
co-operation between the different d
partments in the various states. With
proper laws, proper men at the N8R4§
departments and sufficient ap-

carry 0,, the people in
can N pretty thoroughly
Drotected and the honest promoter
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can

ults as very

resuitsS ad y

_ublic will come to learn the
n the P .

g%?ere‘nge %Ig]tlv(v:een a real investment

and one that has no value. -
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ﬁave no tear ot’ the

proceedings of the Grand

Bankruptcy Court.

G nd Ragds. Nov. IJ-In"m adter

wx»«hk>n "hop I'Bankrupt”No. 4387. the
trustee' **eV etofore

JEeditorg was held Oct. 19. The bankrupt

I"ney”~Jacksonl FRzgerahf&lDalim The

trustee X /oH ~anley 7 trusted
and accout was approved and

Rapids

ilrrfd~taa”N2~"Cdw V M ;

under the fundon hand. No objectlons

iligAhar? of the ba
were mate he adJOUrned
Wlth()rut date, and  the case WI|| be. closed

iimAd tn thp district court, in. du©
cotirse

oV E }fv& rlave r(?'Cre'nga([hudrccatron

i _|he matter of Clarence J. Waithers,
d n|vvun| Nn 4712 The bankrupt is a
frAflrarievoix.and hK~pation

Bt 8n2h AN 2 W e R0 G BT Bk PSP RK

liabilities of 19,260.67. The list of cred-

itor« of said banl&augteés’ Bsetf%ﬁgvoso
GrOcery Co., Grand Traverse 11039

G T
Jennings Extract Co.,_Grand Ra 4.80
Muskegon 102.00

independent Elec. 'Co..
3R

BePOUS 3018 EQPRIED ol

rial Glass Co., Bellarre 21.70

R Iph E P C C -----
alR H eI_re%]getot & €8 etrort 14%%%
petoskey Grocery Co., Petoskey— 85.00
ROSenberg & Co Toledo 22.00
%".‘Srfr'e'd Plé%“shlmgversé lr(trf”fssooae"oo
swift & Co., Chicago 45.90

eaqrjosnaFLBrscurtr%]od Rc%”tfa'c' _____ 298
prelate e PéHPn%'r‘é’ecfée(‘:hi%%gon" A58
Bradford & Co., St. Joseph 152.08

RS 1 EnEele T BB,
Co-Operative Assoc,ation, Charlevoix 67.00

Charlevoix Pickle Co., 'Charlevoix 585
city of Charlevox, Charlevoix 40.00

B RIfsu Ny Beovn nty C@&n‘?"%‘h‘ar—l—e_m 3,??0980

Whilliam Wdithers Charle]vollx 2,200.00
Char. Hardware Co Charlevoix—

f \/E\ll havé recelrved the sched9
et ! IS, i
rupt No. 4713. The bankrupt is a resi-
den of Gran apids, and his qccupation

E)a gtIa qal’?@r%ﬂ 'Iahe schegu?es)s ow
assets of $805.62, with_ liabilities of $2,-
010. The court has written for funds and
ppon receipt of sainé the first meeting
f d Il b |
0 ncor\e/. %rs \Xyle a\e/ec?eceedrved the sched-
uies, order of reference and adjudication
H‘antk]reuprp ter49{1HaH] bank%% trT|]sana
resident of Grand Rapids, and his occupa-
tion is that of a laborer. The court has
wrjtten for funds and upon
same the first meeting of creditors will
be called. The schedules show no assets
with liabilities of $2,297.70.

In the matter of Kersten Radio Equip-
ment Corp., Bankrupt No. 4348, the trus-
tee has herteofore filed his final report
and accout, and a final meeting of cred-
itors was held Oct. 19. The bankrupt
was not present or_ represented. The
trustee was present in person and rep-
resented by attorneys. Claims wree prov-
ed and allowed. The trustee’s final report
and accGunt was approved and allowed.
An order was made for the payment of
expenses of administration and” preferred
Clarms in full and for the declaration and
payment of a first and final dividend to
credltors of 94 per cent. No objections
Were made to the discharge of the bank-

upt. The final meeting then adjourned
W|thout date, and the case will bé closed

receipt of
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and returned to the district court, in due
course.
Bankrtuhp?t 'qtoattAeGrgs The gpmee”' "8t

creditors has been called for Dec. 3.

Bank/upt NoA"M .0*TheX st"m Sth”~of
creditors has been called for Dec. 3.

ripe RS, BTk ﬁPs’taereHﬁE; of Ua-
|tors hag been called {or Dec.

rupt f\?e &ter Hf ?ltrtsot meélrngzocharre

" In the ma?Fenr S?IL?d 05 D(Sﬁoals doing
bl; IneBB as Choals Electrlc Co.. Bank-

rupt no. 4708. The first meeting of cred-
itors fas pbeen ccailedefor (P8fm4n, Bank-

rupt No. 4706. The first meeting of cred-

Bank-
“Ss”r LA
inthe matter of Albert Hotter, Ba'nk-

S o T TR Fo B501000° ered-
In the matter of Wildwood Outdoor
fliBoR3akHIeE Ny faia g olHsiss has

count, and a final meeting of credrtors
w¢s heid Oct. 29. And the “ba t was
not present or represented. The rustee

Arnef LloydTACuny4 ThT  trusteed
final report and account was considered
and approved and "Uowed. of A~~rder

of administration, as far as the funds on

the ume”withoutate*1l and”thf
will be closed and returned to the dis-

"nlvl T ' We haveTecltved the sched-
ules, order of reference, and adjudication

N 49 - The ~bLxkru” toa

lase

re -

assets of $190, with liabilities of $347.78.
The court has written for funds and upop
receipt 0 same the first meeting of cred-
itors will_be called. .

Nov. 18. "We have received the sched-
ules, order of reference, and adjudication

E]antﬂreuprp a]\t]toer 49{6.|Smlpr(1:re1 pankBrSf)lf”u'sa
resident of Muskegon, and his occupation
is that of a laborer. The schedule shows

assets of $26,919.73, with liabilities of
$6h?é?/8119 We have received the sched-

ules, order of reference, and adjudlcatlon

v trr)ualrlrglaetttne Ay aHggf)ealrltner TRignte I

End Drug Store, Bankrupt No. 4717. The
bankrupt is a resident of Holland, and
his occupation is that of a merchant.

TRBiSERL Y81 esS BN S0 2 55548 o2 P20 WD
ten for funds and upon receipt of same

Whed U rReetne of srediisre W
bankrupt is as follows.
Frederick Ter Vree, Holland____ 50.00
ngnonR'(-J'sesﬁEert II--||0'I —————————————— 1888
Board of Publlc Works HoIIand— 89.24

ﬁr(ffa%dD?:”evro gtduS?a?es %o. Dlgtt' 1%3%%8

Arctic Darry Products Holland —6895
Bos Tobaccd & Candy Co., Holland 160.64
Boyer, Chlcago 6.04

52.09

Baeis& Blask CicRpSnama 1022
22.10

Colgate- Palmollve Peet, Chicago—

Consollgateg Clgar (lto Grand R. 1098
aar.” Hol 19.44
B BieR GERRD IR Cao (iGlIFMT — S51s
Dutch Maid Cady Co Holland__32.84
| hville------o----

Ese <%apeoterleaé vi |cksburg 2]0591

Fris Book Store, Holland -187.40
Frederick Stearns Co,, Detroit——- 75.60
Grand Rapids News, Grand Rapids 17.66
QLY BeneC g Cop G ad Rapids g3
Hinkley & Schmitt. Chicago 5.00

Hollipﬁer 8“&' k’ms GrFarnednlgaprds 5%%%2

Heyboer Co., Grand Rapids — 4324

Johnson & Johnson, New Brunswich 22.74
Henry Kraker, Holland 1.75

John Hanniga'n, Grand Haven__ 1.72
Frank Lievense. Holland 19.80
Lee & Cady, Grand Rapids____ 3655
Lanteen Laboratories, Chicago__  6.66
Lockwood Brackett, Boston 10.90
Mich. Bell _Telephone. Holland 28.10
Michiga'n Trust Co., Grand Raplds 769.97
Marleau Et Cie, Cleveland 20.55
C. W. Mills Co, Grand Raprds 46.79
Harry Meyer, Grand Rapid 21.45
Marathon Pen Co., New York — 1550
Mich. Magnesia Co., Detroit 8.40
Muskegon Candy Corp., Muskgeon 112.50
Mich. Bria¥ Pipe Co., Grand Rapids 2.60
Michiga Gas & Electric, Holland 19.99
A. C. McClurg' Co., Chlcago 15.11
Newton Products Co.._ Cincinnati— 2155
McKesson-Fuller-Morrison, Chicago 26.00
Nies Hardware Co., Holland 31.88
National Ca'ndy Co., Grand Rapids 33.01
Ohio Truss Co:, Cincinnati 15.15



November 25, 1931

J. B. Rhodes, Kalamazoo

Stanco Distributors, New York___
Sentinel Pub. Co.,
Superior Cifqar Co., 10.
W. A. Shaefter Pen Co., Ft. Madison 56.90
Verbiirg Hardware, Holland 4.29
Vandenberg Cigar Co., Grand Rap. 34.50
H. Van Eenanaam & Bros., Zeeland 3.75
Woodhouse Co., Grand Rpadis_ 26.65
Vedsco Sales Corp.. New York —_ 1200
Zerbst Pha'rmacal Co., St. Joseiph 10.85

Standard Education Society, Chi. 62.55
Steketee Tire Shop, Holland 5.00
Service Machine & Supply Co., Hoi. 112
Reliable Gargae & Storage Co., Hoi.  1.20
Kuites Economy Market, Holland 16.15
Mass Furniture Store, Holland__ 3525
Borr’s Bootery, Holland 6.00
Mich. Bell Telephone Co., Holland 12.50
Citizens Transfer & Storage Co. — 5.00
C. De Keyzer, Holland 18.75
Mich. Gas & Electric Co.,, Holland 7.65
Consumers Power Co.,, Grand Rap. 16.34
John J. Rutgers Co., Holland 33.00

In the matter of Ruth J. "Robinson,
Ba'nkrupt No. 4367, the trustee has here-
tofore filed his final report and account
and a final meeting of creditors was hel
Oct. 19. The trustee was present in per-
son and represented by attorney Rolland
E. Barr. No creditors were #aresent or
represetned. No claims were filed in ad-
dition to those filed at the time of the
trustee’s report. Those claims filed were

roved and allowed. An order was made
or the payment of expenses of admin-
istration, preferred claims and a first a'nd
final dividend to creditors of 3 per cent.
No objections were made to the discharge
of the bankruﬁt. The final meeting then
adjourned without date, and the ca'se will
be  closed and returned to the district
court, in due courss.

In the matter of Adolph Lapin, doing
business as Paradise Lingerie Shop,
Bankrupt No. 4378, the trustée has here-
tofore filed his final report and account,
and a final meetina of creditors was held
Oct. 19. The bankrupt was not present
in person, but rei)resented by attorneys
Jackson, Fitzgerald & Dalm. Creditors
were present by Fred G. Stanley, attor-
ney. The trustee was present in person.
Claims were proved and allowed. The
trustee’s final report and account was
cosidered and approved and allowed. An
order was made for the payment of ex-
penses of adminsitration, and preferred
claims in full and for the declaration and
payment of a_first and final dividend to
creditors of .7 per cent. No objections
were mae to the discharge of the bank-
rupt. The final meeting then adjourned
without date, and the case will be closed
and returned to the district court, in due
course.

In ithe matter of Paul De Long, doing
business as De Long Bros., Bankrupt No.
4060, the trustee has heretofore filed his
final report and account, and a final meet-
ing was heretofore held and adjourned to
Nov. 6. There were no appearances. An
order was made for approval of the trus-
tee’s final report and account, payment
of expenses of administration, preferred
claims, and the payment of a first and
final dividend to creditors of 354. No
Objections were made to the discharge
of the bankruEt. The final meeting then
adjourned without date, and the case will
be” closed and returned to the district
court in due course.

In the matter of Joseph Martelle, Bank-
rupt No. 4357, the trustee has heretofore
filed his final report and account, and a
final meeting of creditors was held Oct.
19. The trustee only was present. The
trustee’s final report and account was ap-
proved and allowed. Claims were proved
and allowed. An order was made for the
payment of expenses of administration,
as far as the funds on hand would permit.
There were no dividends. No objections
were made to the discharge of the bank-
rupt. The final meeting ‘then adjourned
without date, and the case will be closed
and returned to the district court, in due
course. .

Nov. 20. We have received the sched-
ules, order of reference, and adjudication
in the matter of Phineas S. Wheat.
Bankrupt No. 4718.
resident of Sturgis,
is that of a laborer.

The ba'nkrupt is a
and his occupation
The schedule shows
assets of $1,056.14. with liabilities of
$30,052.99. The court has written for
funds and upon receipt of same the first
meeting of creditors will be called.

Novel Features Introduced By Bell

Company.

Installation of apparatus 'by means
of which persons and 'firms having the
equipment will be enabled to transmit
typewritten communications over tele-
phone wires to others similarly equip-
ped will begin at Michigan points this
week, according 'to 'H. R. 'Sluyter, man-
ager here for the Michigan Bell Tele-
phone Co.

'‘Mr. Sluyter also announces that the
compilation of a universal directory of
users of the service will begin at once.
The Bell teletypewriter directory will
contain the names of all subscribers to
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the service, arranged alphabetically
under the cities in which they are lo-
cated. The directory will be kept up
to date, and during the first few
months of operation at least one new
edition will be published each month.
The newly developed service, which
enables a subscriber to typewrite by
wire, gives the user the same flexibil-
ity of service which is afforded by the
telephone, in that his line can be con-
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nected through a central office with
the line of any other user, as in the
case of making a telephone call. The
message will be received instantly, as
typed, no matter what the distance:
and communication will be possible in
both directions.

Bell teletypewriter service will be
Nation-wide in scope, affording long
distance as well as local communica-
tions. The cost will be based upon

3

the time consumed and the airline
distance. For local communications,
the rate will ibe 20 cents for each five
minute period or fraction thereof. For
long distance teletypewriter connec-
tions, the rate will depend upon the
distance to the called city, the 50 mile
rate for a five minute connection being
50 cents, that for 150 miles being 90
cents and that for 500 miles being
$1.60.

N E W S

FOR EVERY BUSINESS

Teletypewriter exchanges, now established by the
Bell System, make it possible for any subscriber to
this new service to typewrite by wire instantly to
any other subscriber . . . across the city or across
the continent.

Teletypewriter Service—typing by

wire—is now offered like telephone
service . . . When you need it! For
any number of minutes!

city!

As a subscriber to this service,
your typist simply calls the desired
teletypewriter by typing its number,
and “central” immediately makes
Thus you have
two-way typewritten communica-
tion for any length of time ... as
short as five minutes, or as long as

the connection.

you may wish.

Messages,

inquiries,

To any

Teletypewriter Service provides
two-way communication.

Speed of connection is as fast as
telephone service.

A typewritten

record, one or

more copies, is produced simul-

You can

taneously by both sending and
receiving machines.

Material transmitted may be re-
corded on forms if desired.

Teletypewriters are like ordinary
typewriters in appearance.

Teletypewriters can be operated
by ‘any one who can operate
a typewriter.

use

Teletypewriter

Service any time you need it.

A most
reports—

typed in your office—are instantly

and accurately reproduced on any

other subscriber’s

whether 300 feet or 3,000 miles
Identical typewritten copies,
made by both sending and receiving
machines, are available for perman-

away.

ent records.

For Further Information

teletypewriter,

immediately.

small.

economical
record communication.

form of

This new service differs from pri-
vate line teletypewriter service in
that any subscriber may ask for any
other subscriber and be connected

Its advantages are

offered to every business, large or
The cost is low.

Call The Business Office

MICHIGAN BELL TELEPHONE COMPANY



MOVEMENTS OF MERCHANTS.

Shelby—The bankruptcy of William
O. Cole, dealer in furniture and wall
paper, has been closed as a no asset
case.

Grand Rapids—The Rockford Ice
Cream Co., 1330 Wealthy street, S. E.,
has decreased its capital stock from
$50,000 to $1,000.

Imlay City—Howard Reid, dealer in
clothing, has sold his stock and fix-
tures to B. C. Lemunyan, of Durand,
who has taken possession.

Royal Oak — W. B. Talbott, Jr.,
formerly of Muskegon, has been ap-
pointed manager of the Moskin store,
411 South Washington avenue.

Hartford—Ed Smith, owner of the
Bell Hotel, has sold it to William
Shepard, proprietor of the Park cafe,
who will take immediate possession.

Kalamazoo—The Vogue Shop, South
Burdick and South streets, women’s
ready-to-wear apparel, will discontinue
its business Dec. 1 Inability to secure
a suitable lease is the reason given.

Hillsdale—The Hillsdale Cigar Co.,
Inc., has merged its business into a
stock company under the same style
with a capital stock of $25,000, $9,000
of which has been subscribed and
paid in.

Bangor—Ralph Lewis, who has been
associated with his father, Percy
Lewis, in the drug business at Water-
vliet, has severed his connection and
opened a drug store here in the new
Miller building.

Roseville—L. D. Cromey has merg-
ed his drug business into a stock com-
pany under the style of the Cromley
Drug Co., with a capital stock of $6,-
500, $1,750 of which has been sub-
scribed and paid in.

Saginaw—The National Meat Mar-
ket, Inc., 123 North Jefferson avenue,
has been incorporated to deal in meats
and food products with a capital stock
of $5000, $2,000 of which has been
subscribed and paid in.

Detroit—Nathan Finkel, dealer in
meats at 15431 Linwood avenue, has
merged the business into a stock com-
pany under the style of the N. Finkel
Co., Inc., with a capital stock of $1,000,
all subscribed and paid in.

Battle Creek—Mrs. Minnie Conner,
owner of the Conner Art Shop, 60
West State street, has doubled the
size of her store by cutting an archway
between her original store and the
adjacent one to the East, which she re-
cently leased.

Detroit—The Frank H. Pitt Co,,
2133 Woodward avenue, dealer in lug-
gage and leather goods, has merged
the business into a stock company un-
der the style fo the Pitt Luggage Co.,
with a capital stock of $1,000, all sub-
scribed and' paid in.

Detroit—The Lowell H. Turnbull
Co., 140 Twelfth street, has merged
its commission business in fruits and
produce into a stock company under
the style of the Turnbull Produce Co.,
with a capital stock of $50,000, $10,000
being subscribed and paid in.

East Jordan—George Lusk, who con-
ducts clothing and men’s furnishings
goods store at Charlevoix, has opened
a branch store here in the Madison
building. The store will be under the
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management of Mrs. Edna Lusk,
daughter-in-law of George Lusk.

Kalamazoo—In the bankruptcy case
of A. M. (Martin) Epstein, retail
clothier, the trustee’s final report has
been allowed and an order has been
made for the payment of administra-
tion expenses and preferred claims as
far as funds on hand would permit.
No objections were made to discharge
of the debtor.

Holland—Harvey J. Maatman, for-
merly a partner in the People’s Shoe
Store, 8 West Eighth street, has filed
bankruptcy proceedings in U. S. Dis-
trict Court at Grand Rapids, listing lia-
bilities of $3,297 and assets of $150.
The firm closed Jan. 1, 1930. Creditors
with claims exceeding $500 are: First
State Bank of Holland, $725; Holland
City State Bank, $950.

Saginaw—The East Michigan Re-
sort and Tourist Association has elect-
ed a business man as president. Ed-
ward Schust, president of the Schust
Baking Co., and director in many com-
mercial enterprises in the city, has been
chosen to direct the work of the or-
ganization. Mr. Schust’s inaugural ad-
dress was brief. He said, “l hope to
be able to help the bureau in the de-
velopment of tourist and resort busi-
ness. I’ll talk more after | have ac-
complished something.”

Cheboygan—About a year ago the
store occupied by the Cheboygan
Hardware Co. was competely destroy-
ed by fire. Joe Louisignau, proprietor,
has recently erected a new store three
times as large as the former one on
the same site. Sales in the firm’s new
quarters have shown a healthy in-
crease, due to the fact that goods are
now displayed where they may be
seen and because the improved ap-
pearance of the store has attracted
more women shoppers. Proper display
and pricing doubled the store’s busi-
ness in stoves and ranges. The same
sales force handles a much larger
volume in the new store.

Flint—William A. Geiger, appointed
receiver for the Seitner Co., Flint mer-
cantile firm, facing bankruptcy action
in the d:strict court. An involuntary
petition seeking to have the Flint com-
pany adjudicated bankrupt was filed
in the district court by the Louis Sop-
kin Co., the Gordon East Coast Co.,
and the Reliance Manufacturing Co.,
all of Chicago. They allege debts ag-
gregating $523.09. In asking the ap-
pointment of a receiver, the creditors
contended that Morris Seitner, presi-
dent of the company has disposed of
$35,000 of $50,000 in municipal bonds
which are reported to be the assets of
the company. Seitner declared that
they are his personal property. The
petition likewise cited that the liabili-
ties of the company are in excess of
$58,000 and its assets are less than
$16,000. The petition asks that the
receiver be allowed to operate the
store. Two other involuntary suits
were started in the district court, both
involving Flint merchants. The Abing-
don Sanitary Manufacturing Co., the
Central Specialty Co., and the Run-
dell Manufacturing Co., petitioned for
the adjudication into bankruptcy of
Mary Anderson, doing business as the
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Anderson Plumbing Co. The Citizens
Commercial Bank of Flint has been ap-
pointed receiver for the creditors. Ac-
tion has also been started against
Harry M. Bloomberg, operating the
Family Shoe Store, by the Rogers
Shoe Co., the Crossett Shoe Co., and
the Burtman, Rondeau Co., alleging
debts aggregating $5,489.68. William
A. Geiger has been appointedlreceiver
in the case.

Manufacturing Matters.

Flint—The Armstrong Spring Co.
has decreased its capital stock from
$400,000 to $300,000.

Detroit — The Keller Tractor &
Shovel Co., 5124 Braden avenue, has
changed its name to the Keller Trac-
tor & Equipment Co.

Parma—The Cannel Mining Co.,
R.R., has been incorporated with a
capital stock, of $10,000, of which $2-
800 has been subscribed and $1,795
paid in.

Detroit—The Michigan Wire Die
Co., 14867 Alma avenue, has been in-
corporated with a capital stock of
$10,000, $1,200 being subscribed and
paid in.

Detroit—The Beattie-Carpenter Mill-
work Co., 3530 Vinewood avenue, has
been incorporated with a capital stock
of $10,000, $1,000 of which has been
subscribed and paid in.

Detroit—Earl Hats, Inc., 701 Ma-
jestic building, has been incorporated
to manufacture and sell hats and
dresses with a capital stock of $6,000,
all subscribed and $3,000 paid in.

Detroit—Steel Strop, Inc., 4070 West
Fort street, has been incorporated to
manufacture safety razors and blade
sharpeners, with a capital stock of
$5,000, $1,000 being subscribed and
paid in.

Detroit—The Metal-rite Products,
Inc., 6553 Woodward avenue, has been
incorporated to manufacture and sell
soldering solution and repair fluid, with
a capital stock of $5,000, all subscribed
and $4,500 paid in.

Detroit—The Forward Crate Cor-
poration, 2600 Scotten avenue, has
been incorporated to manufacture and
sell crates for bottles and other de-
vices, with a capital stock of $50,000,
all subscribedland $1,000 paid in.

Detroit—The Slite-O-Hand Manu-
facturing Co., 1962 Tromby street, has
merged its soap, cleaners and polishes
business into a stock company under
the same style with a capital stock of
$1,000, all subscribed and paid in.

Ann Arbor — Buhr Machine Tool
Co. is keeping sixty employes busy
under its current production schedule.
President J. H. Buhr anticipates a
steady increase in volume of business
on the basis of an analysis of past
and present conditions.

Menominee — The Signal Electric
Mfg. Co. announces the appointment
of four new direct factory representa-
tives who will carry complete stock of
Signal products for immediate delivery
in their respective territories. The rep-
resentatives are: Handel-Davies Co.,
Cleveland, Ohio; P. M. Day & Co,
Detroit, Mich.; Scott-Jacqua, Inc., In-
dianapolis, Ind., and W. C. Laing,
Cincinnati, Ohio.
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Bay City—Announcement is made
of the organization of the Weber
Specialty Co., at Bay City, for the
manufacture of warm air furnace regu-
lators. The company is headed by
Alvin H. Weber, secretary-treasurer
of the H. C. Weber Construction Co.
It is expected that plant employment
will reach 100 or more men. F. C
Learman is vice-president of the com-
pany, Charles E. Shearer, treasurer
and general manager, and Edward S.
Smith, secretary.

Mack’s Suggestions.

Gimbel Brothers, Philadelphia, se-
cured from Connie Mack, manager of
the Athletics, a list of gifts which he
considered suitable for boys and simi-
lar lists might easily be secured from
other leading athletic authorities. Mr.
MoGillicuddy’s list included a baseball
game, scooter, punching bag, gym set,
boxing gloves, electric train, bicycle,
skates, football, quoits, ping pong,
erector  set. Illustrations  showed
Gimbel’s merchandise in each of the
classifications referred to.

Round the World.

The Fair, Chicago, assembled mer-
chandise from the four quarters of the
globe and used a large compass as a
background against which these gift
items might be displayed in a mgst at-
tractive manner. Among the items
shown were gloves, perfumes, hand-
kerchiefs, books, scatter rugs, fancy
linens, furs, bits of statuary, handbags
and other articles to which the word
“imported” attached additional sig-
nificance.

For Those Who Serve.

Halle Brothers, Cleveland, report ex-
cellent returns from an ensemble ad-
vertisement suggesting “gifts suitable
for those who serve you well through-
out the year.” Included in the priced
suggestions were gifts for the sten-
ographer, the office boy, the telephone
girl, the elevator man, the laundress,
the maid, the policeman, the mail man,
the chauffeur, the newsboy, etc., from
eight to twelve items being mentioned
in each instance.

Telephone Service.

Realizing that, if the last few days
before Christmas were stormy, a num-
ber of patrons would be unable to get
downtown to do their shopping, Nu-
gents, St. Louis, emphasized the use
of their telephone shopping service,
stating that personal shoppers would
look out for all phone orders and sug-
gesting the use of gift certificates for
those who were uncertain just what
to purchase.

Instance of Scotch Economy.
Scotchman’s telegram reporting an
accident; “Bruises hurt erased afford

erector analysis hurt too infectious
dead.” (10 words.)
Translation: “Bruce is hurt. He

raced a ford and wrecked her and Alice
is hurt too—in fact she’s dead.” (19
words.)

So She Went To the Drug Store.

Young Lady Motorist: It’s snowing
and sleeting and 1’d like to buy some
chains for my tires.

I’'m sorry—we keep only groceries.

How annoying! | understood this
was a chain store,
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Essential Features of the Grocery
Staples.
Sugar—Local jobbers hold cane

granulated at 5.10c and beet granulated
at 4.90c.

Tea—iCeylon and India teas have
been in good demand in this country
during the week. In primary markets
these teas have been firm for the most
part, although some of the lower
grades in this country have softened a
little. The general market here is fair-
ly steady with a rather quiet business.

Coffee—The market for Rio and

Santos coffee, green and in a large
way, continues.very irregular and very
nervous. Early in the week futures
went off several points. Later they
went up again slightly and at the pres-
ent writing are fairly steady. Pos-
sibly actual Rio and Santos is
higher in this country than a week ago.
The market is very hard to predict, but
the undertone is still soft. Milds show
no change from last week. The job-
bing market for roasted coffee is also
unchanged. Consumptive demand for
coffee is fair.
* (Canned Fruits—Word from 'Califor-
nia is that standard and choice cling
peaches in No. 2J4 tins, which were the
weak spots on the list, have been im-
proved as a result of a meeting of the
smaller canners, who agreed to halt
ruinous price cutting. The larger can-
ners have not made any attempt this
season to meet the competition which
has developed on the Coast, and as a
result, fruits are firmer, for the time
being, anyway. (Some packers have
advanced prices on Northwest apples
to $3.25, Coast, although they can still
be bought at $3. Canned prunes are
very scarce, with practically no No. 10
tins to be had.

Canned Vegetables—The major veg-
etables are moving out in a routine
wav. 'Corn continues easy, with trade
sentiment more or less pessimistic as
& result of the large pack this year.
Peas are moving well. Demand con-
tinues largely for the cheaper varieties,
which can still be found without much
difficulty in 'Wisconsin.  Stringless
beans are still easy.

Dried Fruits—Dried fruit trading
was in much better volume last week
and both jobbers and packers were
very much encouraged in the turn that
suddenly developed. Continued mild
weather and the uncertainty of the ex-
port market were factors in keeping
distributors large and small very wary
in covering their needs. All dried
fruits are in very good statistical posi-
tion and should move out in much
better shape as the winter season
draws near. Jobbers here report stocks
are very moderate, and some shortages
are developing. Owing to the very
limited way in which retail outlets
were buying, jabbers put themselves
on a similar basis. All hands have
been reluctant to carry large stocks.
However, now that the real consuming
season has apparently started, and dis-
tributors are not stocked very far
ahead, a regular movement of fruits
from the Coast will become necessary.
This movement in fact has started.
Representatives here of the leading
packers report booking a good volume
of business, all practically for imme-
diate shipment.  Northwest Italian
prunes are active and stronger. Raisin
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prices are slightly higher than they
were a week ago. California prunes
have moved out in better fashion, par-
ticularly the small sizes, which are
now in light supply on the coast. Figs,,
however, are irregular and peaches
have just about held their own. Dried
apples, on the other hand, have recov-
ered some of the ground lost earlier in
the season.

(Canned Fish—(The Maine sardine
pack is practically over and does not
amount to much moré than half of last
year’s. The demand for Maine sar-
dines, however, is small and the mar-
ket is dull. High grade salmon is still
wanted at firm prices, but there is
some shading in Alaska salmon, al-
though generally speaking the market
is in pretty steady shape. Shrimp is
easy.

Salt Fish'—News has come during
the week that the pack of Holland her-
ring will ibe shorter than expected and
prices have advanced 7 cents per keg
on this account. It has also brought a
better demand. Prices will very likely
go higher if the demand continues.
Mackerel is in fair demand with firmer
feeling and advances of possibly 10
per cent, expected soon.

Beans and Peas—Demand for dried
beans during the week has not been
very good and this has depressed
prices on several varieties, particularly
pea beans, white kidneys and ‘Califor-
nia limas. The market still shows
some strength, although how long it
will last nobody knows. Dried peas
are steady to firm.

(Cheese—The receipts of cheese are
only moderate and the market has
ruled steady as the demand is very
moderate.

Nuts—This has been a remarkable
season for California nuts. The Cali-
fornia Almond Growers’ Exchange re-
ports from the Coast that it is entire-
ly cleaned up on Blue Diamond and
Golden State brands of Ne Plus and
Peerless and Blue Diamond Drakes.
Its IXLs are in light supply and will
be taken up in the near future. 'Cali-
fornia walnuts have moved out in ex-
cellent fashion, with the association
already having withdrawn on its choice
grades. Both domestic shelled almonds
and walnuts also sold more freely this
season. Manufacturers used them to a
greater extent in candy lines and the
confectionery trade in general. Shelled
and unshelled pecans are being offered
to the trade this year at record low
prices. The shelled nut line here con-
tinues fairly active, with no large
amount of imported nuts available.
French walnuts are a little easier and
almonds are firm. ‘ltalian and Spanish
shippers are holding stocks firmly and
report that growers show no desire to
sell except at advanced prices. Very
few Southern bag chestnuts offering,
with a little business ranging $2 to $
per bushel; no imported sold at auc-
tion yesterday but a number of lots
will be sold to-day. Southern pecans
in fair supply and selling mostly 10@
20c per pound, a very few 23@25c.

Rice—The trade here appears to be
well taken care of now in its rice re-
quirements for November and Decem-
ber, although buying still continues in
good volume. The situation in the
South is very bullish. Growers are
now asking prohibitive prices and
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millers report they could not pay them
and hope to break even on sales of
clean rice. As a result, some of them
have already closed down and others
have curtailed operations.

'Syrup and Molasses—iSugar syrup
has not changed during the week and
demand is being interfered with by the
continued warm weather. Compound
syrup has advanced 15 cents during the
week. Strangely enough this has im-
proved the demand. Stocks are rather
light and the market is firm. Demand
for molasses has been rather better
during the week, but buyers are still
cautious. Stocks are light and the un-
dertone healthy.

Review of the Produce Market.
Apples—Current prices are as fol-
lows:
Baldwins, Zy2 in., A grade $ .85

Bananas, 2*4 in., Agrade 100
Delicious, 2y2 in., Agrade 125
Delicious, 2J4 in., Cgrade NG
Greenings, R. 1., 2y2n., A grade 100

Greenings, R. I., Bakers, 3 in._125
Grimes Golden, 2y2 in., A grade 1.00
Grimes Golden, 2J4 in., A grade .65
Hubbardstons, 2j4 in., A grade_1.00
Jonathans, 2%4 in,, A grade___ 125
Rings, 3 in., Baking, A grade 150
Mclntosh, 24 in, A grade___ 175
Yellow Pippins, <Cgrade NG

Shiawasee, 2*4 in., A grade___ 100

Spies, 3 in., Bakers 150
Spies, 2J4 in,, A grade 150

Spies, 2J4 in., C grade .85
Talman Sweets, 2*4 in., A grade .85
Wagners, 2*4 in., A grade 75
Cooking Apples .50

Baskets included 15c extra.
Washington box apples are sold on the
following (basis:

Extra fancy Delicious $2.75
Fancy Delicious 2.50
Extra fancy Romes 2.35
Fancy Romes 215

'‘Bagas—Canadian, 60c per 50 Ib. sack.
Bananas—5@5j4c per |Ib.
Beets—75c per bu.

Butter—Butter has had both ups
and downs since the last report. Early
in the week the marked moved up, but
later declined, and still later advanced
another cent. All these fluctuations
have been due to an active demand or
a poor demand as the case may have
been. Stocks have been rather light
during the whole week. Jobbers hold
1 Ib. plain wrapped prints at 31c and
65 Ib. tubs at 30c for extras and 29c for
firsts.

iCabbage—50c per bu.

Carrots—60c per bu.

(Cauliflower—$1 for box containing
6@9.

Celery—30@50c according to size.

Celery Cabbage—65c per doz.

Chestnuts—18c per Ib. for
York stock.

Cocoanuts—T75¢ per doz. or $5.50 per
bag.

Cranberries—$2 per 25 Ib. box of
Early Blacks from Cape (Cod; Late
Howes, $2.50 per box.

Cucumbers—No. 1 stock, $1.25 per
doz.

Dried Beans—(Michigan jobbers pay
as follows for hand picked at shipping
station:

New

C, H. Pea Beans $1.95
Light Red Kidney 3.25
Dark Red Kidney 450

Eggs—Fine fresh eggs are scarce
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and firm with the demand absorbing
the receipts every day. The market
on fresh is the same as a week ago.
Jobbers are paying 30c for strictly
fresh hen’s eggs and 22s for pullets.
They are selling their supplies:

Fresh hennery eggs 35¢
Fresh eggs 29c
Fresh pullets 25¢
XX candled storage 23c
X candled storage 18c
X checks storage 17c

Grape Fruit—Florida commands $3
@350 per box; bulk, $3.25 per 100.

Grapes—Calif. Emperors, $2.25.

Green Onions—20c.

Green Peas—(Calif,, $3 per crate of
40 Ibs.

Green Beans—$3 per hamper for
California.

Honey Dew Melons—$2.50 per crate
of 12 to 16.

Lettuce—In good demand on the
following basis;
Imperial Valley, 6s, per crate_ $4.25
Imperial Valley, 5s, per crate_ 475
Home grown leaf, 10 Ibs. .50

Lemons—(Present quotations are as
follows:

360 Sunkist $5.50
300 jSunkist 5.50
360 Red jBall....coooovvvreiireinen, 450
300 e dBall 450

Oranges—Fancy Sunkist California
Navals are now sold as follows:

126 $4.75
150 450
200 450
176 450
P X1 S 4§25

4.25

4.00
3124 375
Floridas—$3.50@3.75 for all sizes;

Bulk, $3.50 per 100.

Onions—Michigan, $2 per 100 Ibs.
for yellow and $2.50 for white; Gen-
uine Spanish, $2.75 per crate.

Parsley—40c per doz. bunches.

Pears—Kiefers, $1 per bu.; Califor-
nia, $4 per box.

Peppers—Green, 60c per doz. for
home grown.

Potatoes—On the local market
transactions hover around 40c per bu.
In Northern Michigan carlot buying
points the price ranges from 15@18c
per bu.; ldaho, $2.25 per 100 Ib. sack.

Poultry—Wilson & Company pay as
follows:

Heavy Spring l4c
Heavy fowls l4c
Light fowls 12c
Ducks 13c
Geese 10c
No. 1 Turkey 20c

Sweet Potatoes—$2.25 per bbl. for
Virginias.

Squash—%$2.75 per 100 Ibs. for Hub-
bard.

Tomatoes—Hot house, $1.10 per 7
Ib. basket.

Veal Calves — Wilson & Company
pay as follows:

Fancy 6@9c
Good Tc
Medium 5¢c
Poor 8c

Cutting down advertising is a poor
way to make progress.

The question of the hour is, “What
time is it?”
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MUTUAL FIRE INSURANCE

Holiday Precautions Against Fire.

Fire chiefs are now making their
plans to prevent those last-of-the-year
large losses which frequently mar a
good fire-loss record maintained for
the first eleven months. Attention is
centered upon the holiday hazards.
Store decorations will be examined.
Where possible, nonflammable decora-
tions will be insisted upon. Adequate
aisle space will be checked tby inspect-
ing firemen. Care will be taken that
stocks are not piled against doors and
windows or entirely up to the ceiling.
Plans will be made to station (firemen
in the most crowded stores with di-
rections to give first aid in the ex-
tinguishment of fire and to prevent
panic among the crowds of buyers.

'Some fire chiefs plan to take unusual
precautions this year also to prevent
arson ifires. They will give watchful
attention to mercantile establishments
which have moved in recently and
whch are not known to be solidly en-
trenched financially. Whenever and
wherever suspicions are aroused, they
will seek to learn the relation between
the value of the mercantile stocks and
the insurance coverage. They may
patrol the streets in some neighbor-
hoods at night in order to observe who
goes in and comes out of stores dur-
ing the late hours of the night. Sus-
picious characters will be questioned
about their business on the premises
and arrangements will be made for
frequent checkups to catch any fires
at once when they begin to burn.

A great preventive of arson fires is
the mere knowledge that the Are de-
partment is on the job to prevent these
fires, to investigate them carefully if
they occur and to become vigorous in
prosecution if evidence warrants.

Safety of life and property demands
unusual watchfulness during the com-
ing holiday season.

Soda Acid Extinguishers.

This device consists of a cylinder
containing a quantity of water in which
has been dissolved bicarbonate of soda.
Inside of the cylinder in a bracket is
supported a glass bottle containing the
right amount of sulphuric acid. The
device is so arranged that when it is
turned upside down the acid flows into
the water solution of bicarbonate of
soda, and carbonic acid gas is formed.
By the proper arrangement of the ex-
tinguisher, the gas pressure produced
tends to force the water out through
the hose and nozzle. Many people be-
lieve that the soda-acid extinguisher
has an extinguishing value superior to
that of water. This is not true. The
quantity of gas carried over with the
discharge is infinitesimal. The effec-
tiveness depends upon the cooling pro-
cess. It is necessary to recharge this
extinguisher at frequent intervals. Bi-
carbonate of soda solution in the water
tends to settle to the bottom. Sul-
phuric acid has a high affinity for
water, thereby diluting the acid. The
result is that in about a year’s time
the chemical agents have been reduced
in their effectiveness and the discharge
from the extinguisher is sluggish. It
has been suggested that the addition
of salt, glycerine, etc., will depress the
freezing point of the water contained
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therein. This is true, but the chemical
reaction is destroyed, and this practice
should be urgently advised against. In
order to secure the highest effective
discharge, pure chemicals such as
recommended by the manufacturer
should be used.

Exclusion of Oxygen.

Recent development in fire ex-
tinguishing appliances has been along
the line of exclusion of oxygen. The
methods involved in fighting fires with
this principle are entirely different
from the use of the cooling process
with which we are all so thoroughly
familiar. The exclusion of oxygen, or
the cooling process, is the process of
keeping the oxygen in the atmosphere
from coming in contact with the burn-
ing substances while they are at a
high temperature, or at the “tempera-
ture of combustion.” The early ap-
plication of this principle was in the
use of the wet blanket. The more
modern application of this principle is
the development of the gas blanket.
Other chemicals apparently have the
ability to absorb the oxygen out of the
atmosphere.  The principal difficulty
with this form of fire extinguishment
is keeping the oxygen supply away
from the burning material until it has
cooled down, by the process of radia-
tion to the temperature below its
ignition point.  Various substances
have widely varying temperatures of
combustion, as for example, that of
dry wood! is approximately S50 de-
grees F., while the temperature of
corribustion in highly volatile liquids
is, with some materials, below the or-
dinary atmospheric temperatures which
are encountered in the summer time.

A Self-Extinguishing Fire.

Stanley Decker, of Warwick, New
York, awoke the other Sunday morn-
ing to find that a fire had started in
his cellar and eaten through the double
floor and rug into the first floor, mak-
ing a hole a yard across.

Although three /basement windows,
the basement stair door, and a bath-
room window were open, providing
plenty of ventilation for the fire, it
stopped after eating the hole in the
floor and rug.

The contents of the whole house
were damaged by smoke, with the ex-
ception of those in Decker’s bedroom.
The fact that his door was tightly
closed and his windows open probably
kept the smoke from enterng his room
and waking him.

iNo one as yet has been able to sug-
gest any solution. Can you gve a sat-
isfactory explanation for the going out
of the fire?

Placing Holiday Lingerie Orders.

A substantial degree of activity has
developed this week in the lingerie and
negligee trades. Retailers are cover-
ing their holiday and January sales
needs, with orders chiefly concentrat-
ed on low-end merchandise to retail
below $1 for individual items. Indica-
tions are that the trend toward prac-
tical gifts will materially expand the
business done in flannel robes, which
are already in active request. Pajama
ensembles are doing well in the
medium to lower ranges, although
some falling-off has been noted in the
higher-price types.
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Losses Paid Promptly — Saving 30%

For FIRE and WINDSTORM Insurance

THE GRAND RAPIDS MERCHANTS
MUTUAL FIRE INSURANCE COMPANY

affiliated with
THE MICHIGAN RETAIL DRY GOODS ASSOCIATION
320 Houseman Bldg. Grand Rapids, Mich.

On the High Seas Safety Counts Most

The massive ocean liner is a bulwark of
protection and safety on the high seas.
Likewise, the large surplus, careful selec-
tion of risks, and the efficient management
of the Federal Mutuals makes for a bul-
wark of protection to policyholders. These
features enable the Federal to make
prompt settlement of every legitimate
claim, and at the same time return sub-
stantial savings to policyholders in the
form of dividends.

FEDERAL HARDWARE & IMPLEMENT MUTUALS

Retail Hardware Mutual Fire Ins. Co. Hardware Dealers Mutual Fire Ins. Co.
Minneapolis, Minnesota Stevens Point, Wisconsin
Minnesota Implement Mutual Fire Ins. Co.

Owatonna. Minnesota

OUR FIRE INSURANCE
POLICIES ARE CONCURRENT

with any standard stock policies that
you are buying

menecarn 3090 LESS

Michigan Banker« and Merchants Mutual Fire Insurance Co.
of Fremont, Michigan

WILLIAM N. SENF, Secretary-Treasurer

Finnish Mutual Fire Insurance Company
Of Calumet, Michigan

Has paid dividends of 40 to 68 per cent for the past
40 years and have accumulated more assets and sur-
plus per $1000.00 of risk than leading stock com-
panies.

We insure at Standard Rates and issue a Michigan
Standard Policy.

We write Mercantile, Garage, Church, School and
Dwelling risk.

Write for further information.

JACOB UITTI, Manager
444 Pine Street
Calumet, Mich.
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DETROIT DOINGS.

Late Busniess News From Michigan’s
Metropolis.

An ordinance proposed by the De-
troit Independent Restaurant Owners’
Association, which includes 2,000 of
the smaller restaurants in Detroit, to
increase restaurant license fees in this
city from $1 a year to $500 a year,
with a view to shutting off what the
association considers unfair competi-
tion, was declared invalid and unwork-
able this week by the corporation
counsel’s office, to which it had been
submitted by a member who was about
to introduce the measure in the city
council.

The opinion declared that the in-
strument as it now stands is so vague-
ly worded that it is imposshile to tell
whether the ordinance is supposed to
increase the fees of all restaurants or
only of new restaurants. If solely to
new ones, the ordinance would be dis-
criminatory, if to all, the total revenue
from the city’s 3,000 restaurants would
be a million and a half dollars a year,
whereas the cost of supervising and
regulating restaurants now is only a
fraction of that sum. Such a fee would
be unnecessary and would constitute a
tax, the opinion stated]l and the law
prohibits taxing through license fees
above the cost of regulation.

Another clause in the proposed or-
dinance, which is aimed chiefly at the
sale of food in drug stores, dining cars
and other small restaurants, would
forbid the issuance of a license to any
firm selling other than food and drink
on the same premises, unless the res-
taurant portion were shut off from the
rest of the store by a fire wall. This,
which is obviously aimedl at drug
stores, would be an unreasonable pro-
vision, the opinion states.

Charles F. Brown, of the Brown-
Thompson Corporation, has purchased
the Colonial Hall Hotel, 657 Seldon
avenue, from Willis R. Horton. The
property, which is assessed at $143-
000, was sold subject to a mortgage of
$95,700. The selling price was not
made public. The house was erected
in 1923, is four stories high, with 167
rooms and a cafe. The house has been
operated until recently by Oscar Lab-
be, secretary of the Detroit Hotel
Owners’ Association, the organization
of small hotel operators that was
formed in May, 1930.

Am involuntary petition in bankrupt-
ruptcy has been filed in U. S. District
Court here against Mitchell C. Breit-
man, retail dry goods, 6521 Chene
street, by Irwin I. Cohn, attorney, rep-
resenting Wetsman & Shatzen, $449;
Camill Co., $100; I. Shetzer Co., $129.

An involuntary petition ni bankrupt-
cy has been filed in U. S. District
Court here against Paul Kane, retail
dry goods, 10619 Shoemaker avenue,
by Irwin I. Cohn, attorney, represent-
ign A. Krolick & Co., $435; I. Shetzer
Co., $249; Wetsman & Shatzen, $105.

A 30 per cent, composition offer has
been filed in involuntary bankruptcy
proceedings against King-iBlair Co.,
retail men’s wear, 1456 Woodward
avenue. The offer is payable 10 per
cent, in cash following confirmation,
and 20 per cent, in four promissory
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notes of 5 per cent, each, due two, five,
seven and nine months, respectively,
after date of confirmation, being en-
dorsed by John, John R. and Edward
King, and payment further secured by
assignment to Union Guardian Trust
Co. of all right, title and interest which
any of the endorsers may have in the
capital stock of King-Blair Co. Assets
are given as $31,659 and liabilities,
$97,742 in schedules filed in U. S.
Court here.

One by one the distinctive details
of the 1932 automobile models are
coming to light. By “distinctive de-
tails” is meant those special features
each carmaker is striving for that are
beyond the most optimistic expecta-
tions of the public.

One Detroit maker is preparing to
startle the hopeful public with a new
development that makes his car amaz-
ingly easy to handle at any speed and
a revelation in stability at high speeds.
This quest is one that has been pur-
sued for years by all car manufactur-
ers. The sponsor or the newest de-
sign is positive that it has been achiev-
ed at last by a new means of lowering
the center of gravity. The writer was
given a demonstration of the car’s
abilities a few days ago. The test
driver even took his hands off the
steering wheel at the car’s top speed
around seventy-five miles an hour.
And curves were taken smoothly at
sitxy. The demonstration was designed
to show how easily and surely the car
may be handled at normal speeds.

Two manufacturers in the medium
price range, one of whom formerly
was a midsummer model proponent,
are preparing to offer their 1932 lines
in mid-December this year. Both will
emphasize the degree to which body
design has been subjected to revision,
all the more so because neither has
been especially prone to make sweep-
ing changes in exterior lines in the
past.

Still another step beyond the stream-
lining represented in the deep, narrow
radiator and the one which has been
Vee-d will be revealed by the maker
of a popular car within the next few
weeks. The radiator has a graceful
slope from bottom to top which gives
it an entirely different appearance.

One of the first concrete predictions
as to what the industry expects in
1932 is that made by R. H. Grant, vice
president of General Motors. Mr.
Grant foresees a market for approxi-
mately two million cars next year,
more than will be sold in 1931. His
long view of the situation is that the
industry is destined to have three good
years, then three bumper years, with
35,000,000 cars in service before there
is another slump in sales.

Items From the Cloverland of Michi-

an.

_eSault Ste. Marlge, Nov. 24—We are
living in a wonderful age. Here it is
at the end of November and no snow
in this North country. Nice fall weath-
er, with the birds “singing and not
much coal to shovel. The old timers
do not know what to make of it. The
only kick has come from our hunters
because they cannot track their deer,
but they seem to be getting about as
many as in other years. Most of the
hunters are still in"camp, enjoying the
warm days and roaming through the
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woods full of optimism, knowing well
that a turkey dinner will be served on
their return. With the low prices for
turkeys one can well afford to eat
turkey, instead of venison, as one of
our hunters said that the only reason
ge liked venison was becausé it was
eer.

Guy Maclntyre, who has been con-
ducting a small store and gas and oil
station at the Rock Cut at Nebish, has
decided to sell out and move elsewhere.

Brown & Witmarsh, the well-known
merchants at Strongs, were visited by
burglars last week. Their loss was
estimated between $150 and $200. This
is the third time this has happened
during the past year. 'Seems as If even
the burglars are ‘specializing during the
depression. )

os. Traynor, of Goetzville, has
opened a garage and oil station on
iM 48, where automobile repairs are
made. He also_expects to add a store
to the garage in the near future and
put in a line of confectionery, tobacco
and cigars. )

When it comes to shooting deer we
must take off our hats to Mrs. Thomas
Hallisey, wife oif the well-known mer-
chant on Portage avenue. Mrs. Halli-
sey accompanied her husband when he
left for their camp on Drummond
Island. Mrs. Hallisey shot a buck
weighing 208 pounds, which was the
largest on record to date.

dolf Wandler, Jr., has opened a
meat market on Swinton street and
offers a_complete line of meats. He
is devoting his entire time to the busi-
ness and with the several years’ ex-
Berlence cutting meats for the Pitts-
urg Supply 'Co., which has closed for
the winter. Mr. Wandler will continue
business during the closed season of
navigation and will take up his work
with the Pittsburg Supply 'Co., in the
spring. ) ]

The only encouraging note in the
crime situation is the way the gang-

sters and racketeers keep shooting
each other off. )
The Service grocery is a new store

opened last week at 910 Ashmun street
by Joseph LeMoine and Hugh Crimin,
two young men with several years’ ex-
perience in the grocery business, clerk-
ing for C. O. Brown, the well-known
grocer. The store had been redecorat-
ed and new up-to-date fixtures in-
stalled, with a complete line of fresh
fruits and groceries. Both of the youn
men are well known in the city an
have many friends who wish them suc-
cess in their new venture.

John Heitala has _oPened a shoe shop
at Rudyard. iHe will make, as well as
repair shoes and also repair harness.
Rudyard is a busy village and Mr.
Heitals should do” well in that place.

Ham Hamilton df the Pickford Gro-
cery 'Co., at Pickford, is brlngln% in
large quantities of turkeys and fowl
into this market. While the price is
very low at present and the quality
fairly good for this season of the year,
there should be enough left in the
country for the holiday trade, which
will be of better quality. )

They ought not to complain that
football is over emphasized. How
else could the colleges get so much
free publicity to let the folks know
they’re in operation?

William G. Tapert.

Corporations Wound Up.

The following Michigan corporations
have recently filed notices af dissolu-
tion with the Secretary of State:
Wolverine Land Co., Detroit.
Devault-Dietrick, _Inc., Pontiac. .
Detroit Co-operative Cleaners, Detroit.
Crown Cartage Co., Detroit.

Main Motors Sales, Inc., Kalamazoo.
Josephine Fix, Inc., Detroit.

Hanna Furnace Corp., River Rouge.
Purity Drug Go., Highland Park..

F. J.”Wolfarth Machine Co., Saginaw.
Jay & Jay, Inc., Detroit. .

Frank T. Caighey Co., Detroit.
Abso-Clean Linen Service, Detroit.
Lasher Land Corp., Detroit.

Logan Pocahontas Fuel Go., Detroit.

Capper & Capper, Inc., Lansing.

Pinion Leader, Inc., Lansing.

Cosenda Dye Works, Saginaw.

Georgeia Hardwood Lumber & Mill-
ing Go., Kalamazoo.

Detroit Products Co., Detroit.

Rule and Roberts Co., Lansing.

Automotive Lock & Products Co., Inc.,
Detroit.

Getting His Hide.
Squire Perkins—Nell, after 1 die, |
wish you would marry Deacon Brown.
Nell—Why so, Hiram.
Squire—Well, the deacon trimmed
me on a horse trade once.

BOND BIDS
WANTED

FOR $65,000.00 CITY OF
HOLLAND

General Obligation Bonds

Sealed bids will be received at the
Office of the City Clerk of Holland,
Mich., until 7:30 P. M,, E. S. T,, on
Wednesday, Dec. 2, A. D. 1931, for the
purchase of:

$65,000.00 General Obligation Bonds.
Said bonds to bear interest at a rate
not to exceed 4vrb per annum, pay-
able semi-annually on August 1st and
February 1st of each year until bonds
mature.

Cemetery Bonds No. 1

40 Bonds of $1,000.00 each that will
mature serially at the rate of $2,000.00

er year on August 1st of each year
rom 1932 to 1951, inclusive, and” are
to be dated as of Dec. 1, 1931.

Said Bonds are issued and sold pur-
suant to a resolution of the Common
Council passed Nov. 18, 1931, for the

urpose of paying for the purchase of
and known as the “Holland Fair-
grounds” that is to be used for Ceme-
terc}/ purposes for the City of Holland,
and are to be designated “City of Hol-
land Cemetery Bonds No. 1”

Bidders must specify the rate of in-
terest.

North River Ave. Improvement
Bonds

25 Bonds of $1,000.00 each that will
mature serially at the rate of $2,000.00
and $3,000.00 per year on Au%u$t Ist
of each year from 1932 to 1941, inclu-
sive, and are to be dated as of Dec. 1,
1931

Said Bonds are issued and sold pur-
suant to a resolution of the Common
Council passed Nov. 18,6 1931, for the
purpose of paying for the cost of wid-
ening, repairing and otherwise improv-

ing of North River Ave. in the City of
Holland, and are to be designated as
“City of Holland North River Ave.

Improvement Bonds.”

Bidders must specify rate of interest.

Proposals to be conditioned upon
the successful bidder furnishing legal
opinion and printed bonds ready for
execution.

Interest and principal will be pa¥able
at the Office of the Treasurer of the
City of Holland, Mich.

_ Bids must_be accompanied by a cer-
tified check in the amount of $1,300.00.

The right is reserved to reject any
or all bids.

OSCAR PETERSON,

City Clerk.
Dated: Holland, Mich., Nov. 18, 1931.



REASONS TO BE THANKFUL.
Thanksgiving Day had its origin in
a time of adversity. It was the out-
ward expression of an inward deter-
mination to look on the bright side,
and to exalt mercies above misfor-
tunes. If to-day, in a similar spirit,
we were to cast about, after a year
which has meant hardship to so many
of our citizens, for motives to thank
God and take courage on Thanksgiving
Day, we could find them in certain
values more important than material
blessings.

For one thing, the hard times have
not made hard the spirit of Americans.
Nor has their morale been broken by
breaking prosperity. They have kept
their heads erect, bating not a jot of
heart or hope. They have displayed
an invincible faith in the future of their
country. And they have not repined
or rebelled at its present order. While
in several nations the discontent bred
of business depression has led to riot-
ing and revolution and the overturn of
governments, we have seen Americans
admirably patient, submissive to the
rule which they themselves have estab-
lished, and which they know they can
alter at will, and resolute in upholding
all lawful authority. In the midst of a
world where turbulence and dictator-
ships have been common the United
States has maintained a cheerful con-
fidence in democratic institutions, for
which we may well be thankful this
day.

Even better and more heartening
has been the wonderful exhibition of
fellow-feeling and social obligation
which Americans have been giving
during these trying months. Instead
of social obligation, it might be called
“social compunction”—which has been
said to mark out this stage of civiliza-
tion from all that went before it. Talk
about “class consciousness”! What has
most deeply stirred the consciousness
of well-to-do classes is the mute appeal
of the unfortunate, of displaced work-
ers, of women and children in unac-
customed need. To them a stream of
carefully organized philanthropy has
fiowed in a generous abundance quite
unexp'ained. Men and women with
means at their disposal have acted on
the theory that the best way to show
their thankfulness, is to make some
despairing brother thankfully take hope.
Never have we seen such an eager de-
sire running through every community
in the whole country to bear one an-
other’s burdens and so fulfill the law
of Christ. Thus the very period of
adversity through which we have been
passing has given occasion for the
exercise of human qualities and vir-
tues which help one to understand how
it could have been said that “adversity
is the blessing of the New Testament.”

Such a realization of the widest com-
monalty in  which Americans find
themselves living in these days of
stress does good both at the top of
society and at the bottom. Those who
give are blessed and those who re-
ceive are cheered. The loneliest man,
in deepest trouble, need not think that
he is neglected or forsaken. Hands
open as day for melting charity are
ready to reach out and rescue him.
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In this strong and new sense of social
solidarity, all being bound together in
the bundle of life, there is reason
enough for thankfulness on this day
of giving thanks to the Giver of all
good.

DRY GOODS CONDITIONS.

Retail trade continued to suffer from
the sales-deadening effect of warm
weather during the week, and, with
holiday business in the offing, there is
naturally the feeling among store ex-
ecutives that the best part of the season
has been lost. Merchandise does not
improve with age, and the slow de-
mand for many lines of apparel means
that extra effort must be applied to-
ward increasing volume when weather
conditions turn favorable.

After a good start, the month's trade
slackened materially, so that results
are only sligntly better than they were
in October. Store eecutives hope that
a cxombination of apparel and early
holiday buying may finally lift up vol-
ume. Some concerns have opened hol-
iday toy and gift sections earlier than
usual in order to make up for slack
business. In this way they will also
be able to test out consumer demand
on Christmas articles.

At the same time, this advance
showing of holiday merchandise may-
be expected to have a somewhat det-
rimental effect on other departments,
since customers will be reminded of
the expenditures necessary for the
Christmas season. To overcome pres-
ent losses on seasonal apparel lines,
however, the stores are preparing for
January promotions in a larger way
because it is felt that delayed consum-
er buying may be added to the volume
which is usually" done.

Outside of the branches which spe-
cialize in holiday goods the wholesale
merchandise markets have dropped in-
to their quiet season. Resort and win-
ter cruise apparel lines were opened
in the week, but attracted only a nom-
inal response. Designs which can be
used, if necessary, as regular stock
were favored. Price adjustments con-
tinue to be made in various markets,
and the recent firming tendency has
pretty well disappeared.

NORMAL OPERATIONS AHEAD.

Foreign debt difficulties and the
British tariff were influences of the
week which probably exerted the most
pronounced force in higher business
circles, while the reaction in wheat
and silver prices no doubt curbed op-
timism in a general way. The plight
of the railroads and its possibilities
were more clearly appreciated. At the
same time, reception of the plan for
taking care of home mortgages aroused
little in the way of enthusiasm. It is
thus logical to assume that business
sentiment receded somew'hat in the
week.

The actual movement in basic lines
of industry still fails to show any-
thing in the way of recovery. The
w-eekly index has dropped a little
further and the more inclusive Anna-
list index fell to 67.2 for October from
70.6 registered in September. This
record of business disclosed that the
so-called lighter industries, such as
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textile and boot and shoe production,
have been checked in their upward
climb and probably by the failure of
the basic lines to improve. These in-
dustries were the ones which led the
way out of the 1921 depression.

Outside of a sharp rise in employ-
ment in Detroit, which should signify
that automobile production has finally
started to climb out of its deep slump,
the business news of the week was
largely unfavorable. Weakness has
once more affected commodity prices,
not only in grains, but also in textiles
and metals. Building contract awards
have declined a great deal more than
usual for this season.

There was, how-ever, another large
drop in money in circulation, this time
of $46,000,000, which was contrary to
the seasonal trend. This must be ac-
cepted as indicating greater confidence
in the banks and therefore brings for-
ward the time when normal operations
and accommodation will be possible.

ECONOMIC CIRCUMSTANCES.

In contrast to the tendency among
many manufacturers to consider that
they are in the grip of economic cir-
cumstances which they are powerless
to control, there is effort being made
by a smaller group to put their affairs
in better order for the future. Plans
for 1932 are now being considered and
in one way, at least, producers have an
improved basis over last year in laying
out their programs.

A year ago there was still a great
deal of confusion concerning the busi-
ness outlook. Propaganda from vari-
ous sources led many to believe that
the depression was not quite as bad
as it was depicted and that decisions
might be put off with a chance that
“the situation would work itself out”
as conditions improved.

To-day this “laissez faire” policy has
been abandoned in many instances and
managements are facing the facts.
Contrary to what the inspirational
school of business counsel prescribes,
namely, that a constant chorus of op-
timistic chatter must ever be supplied,
it is this facing of facts whch will
probably count most in lifting the
country out of the slump.

In studying possibilities for 1932, it
is apparent that manufacturers in most
lines must survey their markets more
thoroughly than ever before. Price
lines have been upset and consumer
preferences changed in many instances.
Products usually showing profits have
become subject to severe competition.
Producers must not only investigate
their own processes but distributor
and consumer markets as well if they
are going to fortfy their positions next
year.

FOREIGN TRADE DECREASES.

Although a favorable balance of
$36,000,000 was set up in foreign trade
last month, both exports and imports
failed to show the customary gains
from September. On a daily average
basis exports increased 10 per cent,
over their value in the preceding
month, agair.st a normal seasonal rise
of 13 per cent. Imports usually in-
crease 6 per cent, but actually de-
clined 4 per cent.
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Comparisons with October, 1930,
showed that exports of $205,000,000
last month were 38 per cent, less,
while the drop in imports was 32 per
cent. These losses were almost iden-
tical in each case with the decreases
suffered for the ten months of this
year as against the corresponding
period in 1930.

The European raid upon our gold
stock was a feature of the interna-
tional movement last month and re-
sulted in an excess of exports, which
amounted to the huge sum of $337.-
697.000. Exports were valued at $398,-
604.000. Earmarkings of metal here
ran our loss well beyond $700,000,000.

Unless payment on a substantial
por-ion of the foreign investments in
this country is asked in gold, there
seems to be small danger to the gold
standard here.  Germany was, of
course, drained by huge debt payments
and failure of our loans to continue
on their former scale. Great Britain
was running up trade deficits and de-
pendent upon too much short-term
credit. Our own trade balance is great-
ly reduced from last year’s, but for
ten months has amounted to $259,074,-
000 on merchandise account alone.
Tourist expenditures abroad have been
greatly curtailed.

SALES TAXES ATTACKED.

While plans of the next Congress to
meet the huge deficit seem to be veer-
ing toward increased surtaxes on large
incomes, various proposals continue to
come forward in the shape of sales
taxes of one kind or another. Organ-
ized retailers are preparing their case
against such levies and have already
noted that 10 per cent, of the taxes
collected in this country are paid by
the stores.

This sum represents, it is pointed
out, at least two cents on every dollar
spent by consumers, since it reaches
the total of almost a billion dollars,
and retail sales were placed by the
last census at $500,000,000,000.

Channing E. Sweitzer, managing di-
rector of the National Retail Dry
Goods Association, asks if the con-
sumer should be asked to contribute
more in the way of taxes to his Gov-
ernment.

“Furthermore, in these days of rap-
idly diminishing protfis or no profits
at all in retailing,” he adds, “the mer-
chant cannot absorb more taxes with-
out threatening the very existence of
our retail institutions.”

The answer to the taxation problem,
he maintains, is sane and practical re-
trenchment of Government expenses,
although it is doubtful, of course, that
even the strictest economy could meet
the $2,000,000,000 deficit being rolled
up in this fiscal year.

Major Benjamin H. Namm of the
Namm Store, Brooklyn, recently sug-
gested that if every store in the coun-
try would put on an actual demonstra-
tion of how merchandise must be price-
tagged to include a sales tax, perhaps
the proposal would “die a sudden and
unmournedldeath.”

A rabbit doesn’t know how lucky he
is to be able to run around all the time
in a beautiful seal-skin coat.
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OUT AROUND.

Things Seen and Heard on a Week
End Trip.

Calling on my mercantile friends in
Muskegon Saturday | very soon dis-
covered that they lived in a city which
does some things quite well — very
much better than their sister city of
Grand Rapids. | refer particularly to
the manner in which the disbursements
of the welfare departments are han-
dled. Grand Rapids does it in the
most profligate manner possible—ex-
pensive to the taxpayer, humiliating
to the recipient of public assistance
and unbusiness like to the nth degree.
There could not possibly be a worse
system than the one originated, and
championed by our city manager. Yet
the people stand for it because the
citizens generally and the best class of
grocers in particular do not take the
time or trouble to investigate the situ-
ation and assume that it is commend-
able because it is the pet fetish of the
city manager, whose propaganda de-
partment has spread the news far and
near that he has invented something
new which places Grand Rapids far
in advance of any other city in the
distribution of food to people who
must eat, whether the food doled out
to them is fit for human consumption
or not, so long as it has the George
Welch stamp on the wrapper. The
grocery and meat trade of this city
protest against the continuance of the
so-called system, but because they do
not act independently of their self-
appointed leader they might as well
suffer in silence, because they will
never get anywhere under the present
regime. The man who should be first
and foremost in this movement is evi-
dently asleep at the switch. Even
though he took action in the matter he
would prove to be a hindrance to ef-
fective results, because of his unfor-
tunate personality.

The first mercantile call 1 made in
Muskegon Saturday was on a grocer
¢vho showed me $250 in city orders
which he had taken in during the week.
The orders were mostly in amounts
of $5. When the man out of work
applies for assistance from the city he
is asked where he would like to trade.
If the grocer or meat dealer thus nam-
ed is known to be a reliable one and
the applicant is found to be entitled
to assistance, no further questions are
asked and no conditions whatever are
imposed as to how the applicant shall
expend the amount of his order. He
does not have to trade the order all
out at once. He can leave the order
with the merchant and buy from day
to day until the amount of the order
is exhausted. The merchant told me
that his orders were averaging $1,000
per month, which placed his business
on a fine basis. He thought the av-
erage receipt of orders by Muskegon
grocers of the smaller class would be
about the same as his own—perhaps
some more, perhaps some less. The
larger merchants and the dealers who
handle fancy groceries do not cater to
this trade. Many who presented these
orders already owed him long past due
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accounts and mentioned his name to
the executive of the welfare depart-
ment because of the gratitude they
harbored in their hearts for the latitude
he had accorded them in the past.
I called on several other suburban
merchants of the smaller type whose
experience in receiving city orders was
approximately the same. All who dis-
cussed the subject with me condemned
the Grand Rapids system as- unfair to
the merchant, unjust to the order
holder and unnecesarily expensive to
the taxpayer.

With more than 550 men on the
city payroll, working three to six days
a week on projects financed by a mil-
lion dollar bond isisue for unemploy-
ment relief, Muskegon is carrying out
an ambitious program of city beauti-
fication. About 200 of the men on the
welfare department list are being used
on a cleanup job, starting from Lake
Michigan on the West and making a
clean sweep to the East city limits,
trimming trees, improving terraces,
levelling and raking sand streets, cut-
ting untrimmed lawns along curbs and,
in short, turning the whole city into
something resembling a well-kept
park. A staggered system of employ-
ment is being used. Three hundred
men are at work at one time, many
of them working only three days a
week.

In making my rounds among the
merchants of the Sawdust City | noted
the attractive grocery store of William
Kampenga and called to enquired about
the respected founder of the house,
Derk Kampenga. Greatly to my sur-
prise and delight, 1 was greeted by
Derk Kampenga himself, still actively
engaged behind the counter at 73—74
next February. He was a long-time
reader of the Tradesman and recalled
many events of his early day experi-
ences as a merchant. He bought his
original stock of Fox, Musselman &
Loveridge, of Grand Rapids, all of
whom have passed over to the Other
Side. He was delighted to learn that
Edward Frick was still alive and in
good health. The store, which is now
conducted by his son, William, is a
very attractive one.

John Boonstra, a long-time grocer
of Muskegon, who has been on the
road several years for the VanCamp
Packing Co., has engaged to travel for
the Beechnut Packing Co. in the future.
He will cover seven Southern Mich-
igan counties.

I was disappointed not to find John
Kolkema, the Apple street grocer, in
when | called. He had been in the
Upper Peninsula two weeks in search
of a deer. He was on his way home
with a large buck. | was informed he
never crosses the Straits until he has
something to show for his prowess.
His son told me the cash and carry
plan was going strong.

A certain jobbing house in Michigan
has pursued a peculiar policy for three
generations. It has not aimed so much
to make money for itself as to keep
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the other fellow from making money.
Only one condition could possibly re-
sult from such a policy. It is the most
cordially disliked business house in
the United States.

Fred G. Timmer, trustee of the
Ernest T. Gaffney estate, seven miles
North of Petoskey, made a favorable
sale of the 247 foxes in the Gaffney
ranch last Wednesday. He received
$6,700—$5,300 for the breeding animals
and $1,400 for the pups. The former
were purchased by J. W. Bennett &
Son, of Scottville, and the latter by
Zissis Bros., of Detroit. The best bid
Mr. Timmer received on the real estate
was $4,000, which he refused to enter-
tain. It comprises eighty acres, which
with the buildings, involved a cost of
$15,000. The total indebtedness is
$34,000. Since the property came into
his hands on July 14 he has conducted
its business at a profit of $200, earned
by boarding foxes owned by others.
In compiling a list of the fox breeders
in Michigan, Wisconsin and lllinois,
Mr. Timmer found the number of 670.

About 25,000 persons, mostly from
New York, New England and Ohio,
were induced to invest in Coral Gobles
property by the silver tongue of crafty
William Jennings Bryan. As a result
of their listening to the greatest
swindler of the age, they now compute
their losses at $91,000,000. | think
this is the largest sum ever filched from
the public by a real estate fakir. When
Bryan made his first campaign for
President of the United States | was
guileless enough to think that he was
sincere, although | was stunned when
he stood on the platform in Cooper
Union, where Lincoln had proclaimed
his faith forty years before, and ex-
claimed:

“Great is Tammany and Croker is
its prohpet!”

Wililam Allen White in describing
this exposure of Bryan’s hypocrisy,
said:

“In that moment America gasped
and Bryan ceased to be a National
leader. His broken scepter was crunch-
ed in the tiger’s grinning jaws. After
that Bryan was only a partisan; a
powerful figure, but a shorn Sampson.”

Later when | was shown positive
proof of the perfidy of the imposter in
conducting his free silver campaign,
not in the interest of the downtrodden
masses, but because he was subsidized
by the silver miners of Colorado, |
knew he was the cheapest thing in the
political field; that he was the cheap-
est charlatan on earth and that his
golden tongue was at the command of
any interest which sought his services.
His misadministration of the great of-
fice of Secretary of State was one of
the greatest scandals of the twentieth
century and stamped him forever as one
of the most arrant frauds and cheats
this country has ever produced.

The Wolverine Shoe Co., at Rock-
ford, produces 600,000 pairs of shoes
per year, which is approximately 2,000
pairs for each working day during the
year. As the total output of the en-
tire country is 360.000,000 pairs, the
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Wolverine production represents one-
sixth of one per cent, of the total.

A short time before he died, David
Belasco was asked to address a gath-
ering of independent grocers and give
them a word of hope and courage.
He did it nicely by citing his own ex-
perience in making a success of life
by keepng in love with his business as
follows:

Gentlemen, | appreciate very much
this gesture of your friendship, but as
a matter of fact, there is no man in
America to-day that has any better
right to be enthusiastic about the fu-
ture of his business than | have. The
longer | live, the more certain | am
that nothing matters in business quite
so much as to be in love with your
business. Why, | have no time to look
to see what Fox is doing, what Loew
is doing, and Paramount and Warner
Brothers, | am too busy falling in
love with my work. Year after year |
have fallen 'in love with my players,
my properties, my vehicles, my audi-
ences, and by that very fact | Seem to
take myself right out of competition,

and | vaccinate myself against attack,
gentlemen.

I am not a prophet, but 1 see
aborning the greatest industrial epoch
in the history of the world. Men in
industrial  institutions, independent
grocers, if you please, with their backs
to this mighty wind, are going to ride
the crest of a wave from glory to
glory, but the nether sea will still be
a graveyard of lost ships and vanished
dreams; Caesar is still king; Pilate has
the power to release or to crucify, but
underneath your jacket on the left-
hand side you have the balance of
power. You need not sit by the side
of the road and watch the world go
by. Join in the procession, and by
the happy expedient of falling in love
with your work you, too, may make
yourself immune from competition,
you may vaccinate yourself against at-
tack; put all of your establishment in
happy accord with that new wind that
is blowing through the world.

The other day | received a letter
from a young man who went to school
with me in the old brick high school
on the Lyon street hill. He was not
my classmate; he was my schoolmate,
although we were about the same age.
As a matter of fact, Kenneth didn’t
have any classmates. He was so smart
he did all of his reciting alone. | can
see him now reciting the Latin lesson.
When | was studying Latin grammar,
he was reading Cicero’s Oration
against Cataline; so it was in Greek
and in mathematics. His whole edu-
cational experience was a game of sol-
itaire. Finally the school teacher said,
“Kenneth, don’t come back any more,
you know everything.” And Kenneth
went away.

Kenneth’s mother was the wife of an
ex-soldier, who died a few months ago.
Her pension was cut off, and that is the
reason | got a letter from Kenneth.
He said that he must now make some
use of his knowledge. Knowing Ken-
neth as | do, | shall not be surprised
if some day he takes a ride over the
hills to the poorhouse. Kenneth has
a great deal of knowledge, but Ken-

(Continued on page 23)
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Treasury Now Must Rely Upon Com-
mercial Banks.

Wall Street very definitely expects
the Government financing which must
take place next month to be in the
form of short-term obligations. Opin-
ion is divided as to whether it will be
by certificates of indebtedness, which
would have a maturity of not more
than a year, or Treasury notes with a
maturity of from three to five years.
Which of these plans is followed, or
perhaps a combination of the two,
however, is of secondary interest to the
fact that the financial district does not
believe that the Government can af-
ford to borrow now by means of long-
term bonds.

This must be accepted as a critical
commentary of the present position of
our National public debt. Interest
rates, to-day, are relatively low. Fur-
ther, according to historical precedent,
there should be a great abundance of
funds available for investment because
of the long depression. 'One would
expect, therefore, that National Gov-
ernment borrowing on long-term ob-
ligations would be looked upon with
favor.

'Such general favor, nevertheless, is
not present. Instead of having a situa-
tion in which long-term Government
bonds would sell readily we find a con-
dition when the Treasury must rely to
a very large extent upon the banks for
the success of new issues' or else pay
a high rate of interest.

This is largely the result of the
policy which has 'been followed by the
Treasury Department for some years.
This policy has been to have a large
portion of our public debt carried by
the commercial banks of the country.
To accomplish this it has been necesr-
sary merely to convert the debt into
certificates of indebtedness. Some of
these obligations have been purchased
by private investors, but the greater
proportion of them have been bought
by the commercial banks.

At times this policy appeared to
have certain advantages. In the first
place, during the days of large Treas-
ury surpluses it facilitated the retire-
ment of the debt. Also it created a
large volume of short-term paper
which could be held by the commer-
cial banks as secondary reserves, and
through which the open market credit
policies of the Federal Reserve Board
could be put into effect with ease.

As a long-term policy, nevertheless,
the public debt should be held by the
ultimate investors of a country. The
practice of having a large portion of
it tied up in the commercial banks is
thoroughly undesirable. This is pri-
marily true because the Government
obligations can only be shifted from
one part df the financial system to an-
other. They do not afford a good
means by which the banking system
as a whole actually can liquidate in
the sense that the credit goes out of
existence and is withdrawn from the
economic structure.

Ultimately, our present policy must
be changed. It is very doubtful, how-
ever, if this is the correct time to do
it. Rather, we shall have to continue
to pay for our past errors until a

favorable opportunity presents itself
for having the Government shift the
public debt back to the permanent in-
vestors. It will then be paid for out
of the savings of the country, instead
of being carried by the demand de-
posits in our commercial banks.
Ralph West Robey.
[Copyrighted, 1931]
Past Industrial Errors Now Well
Known.

Seldom is a group of industrialists
subjected to as much plain talking as
were those attending the current inter-
national conference on bituminous
coal. On the one hand Governor Al-
bert C. Ritchie, of Maryland, empha-
sized the danger of looking to the Gov-
ernment every time there is collective
or individual distress. On the other
hand, Myron 'C. Taylor, chairman of
the finance committee of the United
States 'Steel 'Corporation, said that he
believed much of the diffculty in the
mituminous coal industry is due to its
failure to act reasonably and properly;
that the industry should awaken to its
responsibility and opportunity.

Obviously, both of these speakers
were working along the same general
line of thought, even though the points
of emphasis were somewhat different.
It should be equally evident, too, that
this point of view would be just as
valid when applied to any industry.
The bituminous coal business, perhaps,
has suffered considerably more and
over a longer period than others, but
basically its troubles parallel very
closely those found throughout our in-
dustrial system.

These troubles to-day are becoming
fairly widely recognized. In general
they are the failure to gear our pro-
ductive capacity to our consuming
ability, and the failure to make the
proper provision for meeting periods
of slack business. In spite of this
recognition, however, very little is be-
ing done either to correct them or to
guard against a repetition of them in
the future.

It is because of this fact that the
advice of Governor Ritchie and Mr.
Taylor is especially timely. Many of
our industrialists appear to have the
attitude that it is the duty of the Gov-
ernment to extricate them from their
difficulties. This has been true lo an
unusual degree in the case of purely
financial institutions.

Further, almost no real progress is
being made toward guarding us in the
future from the same errors that have
been made in the past. Instead of
putting through reforms that would
have some promise of accomplishing
permanent improvement, many of our
leaders have attempted to limit them-
selves to patchwork, presumably in the
hope that a return of more normal
business condition would outweigh
underlying defects.

Of course, the Government will
take a direct hand in the solution of
our industrial ills if necessary. On the
whole it is, and quite properly, hesitant
in assuming these responsibilities, for
they rightly belong to individuals. If
these individuals refuse, or are unable,
to assume these responsibilities with
success, however, some degree of gov-
ernmental interference will become
necessary.

It must be remembered, neverthe-
less, that such interference is always
at a price. That is, it is not possible
to have the Government step in and
out of an industrial problem without
sacrificing some degree of economic
freedom. This does not mean that
Socialism or ‘Communism must result,
of course, but governmental interfer-
ence always leaves its mark. It is
something, accordingly, which should
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be guarded against by every possible
effort. Ralph 'West Robey.
[Copyrighted, 1931.]
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Market Cycles.

The view of the stock market pre-
sents a picture of a thousand different
issues. They necessarily move in a
great variety of prices at a range from
one-eighth of a point, up to one-
eighth down in a very few minutes to
large swings over a period of centuries.
There are many cycles according to
length and breadth. The average
trader is interested in about three.

The Investment 'Cycle. Business
conditions of the United States have
alternated between prosperity andlde-
pression in cycles of three or jour
years duration. As stocks move under
the force of what jpeople think condi-
tions are going to be, and as events do
not correspond to anticipation, market
cycles will sometimes be more pro-
nounced than business cycles. This
cycle is of interest to the specialists
in panics why buy stocks only once in
three or four years on the days that
the market is demoralized, or, as it is
sometimes called, a selling climax, and
he closes out his stocks sometime dur-
ing the next three or four years.

The Spec-Investment Cycle. This
is sometimes calledl the manipulative
cycle. The same is used by the aver-
age trader to obtain the biggest amount
of profit on the smallest amount of
working capital.

The Speculative Cycle. This is in-
dicated by technical reactions and
rallies during the course of a manipu-
lative cycle and covers a short period
of time. A tape reader usually adds
to his profits by trading in and out on
these temporary reversals. A great
deal of research needs to be done be-
fore predictions of these price move-
ments can be accurately forecasted.
The forecasters to-day who are suc-
cessful are able to recognize these
turning points. The manipulative cycle
has been commented upon before in
these articles and is the easiest to de-
termine as fundamentals, tape reading
and news are the greatest help in lo-
cating these points.

Investment Cycle. This is usually
brought about by over-production of
goods or materials, or issuance of an
excess of corporate securities. The
Investment Cycle is usually character-
ized by heavy selling or heavy volume.
Price decline and rebound on short
covering. The secondary bottom is
usually reached by a small sagging
market on small volume. Many writ-
ers claim that the present market has
these characteristics. The speculative
cycle can best be forecasted by tape
reading methods and charts-, as traders
and investors should only be in stocks
which have sponsorship which can
only be determined by the manipula-
tive action of a pool.

Jay H. Petter.

Burden of Heavy Expenses Must Be
Faced.

In many respects the most favorable
of all the reports that have come from
Washington within recent months was
the indication that steps will be taken
to balance the Federal budget. Un-
fortunately, since the initial one of the
current dispatches, the basis for optim-
ism along this line has been lessened
somewhat by evidence that the balanc-
ing would not be complete. Neverthe-
less it still appears that a real effort
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will be made both to increase revenues
and reduce expenses.

Necessity for such action is becom-
ing more and more apparent every
month. Last year the deficit was, ap-
proximately, $900,000,000. At the first
of this fiscal year, July 1, the deficit in
the current twelve months was esti-
mated at $1,000,000,000. Gradually it
has been necessary to increase this
estimate, until now many students
consider it probable that our deficit
may approximate $2,000,000,000. Need-
less to say, this is much the largest
deficit the country has ever experienc-
ed during times of peace.

One of the major objections made
to an increase of taxes at this time is
that it would be an additional burden
on business and thereby retard recov-
ery. In only a very limited sense is
this true. Of course heavier taxation
is never an incentive to business ac-
tivity, but it must be remembered that
an unbalanced budget is also a severe
handicap to a country.

It is unsound, accordingly, to con-
sider the tax increase by itself. In-
stead one should balance the disad-
vantage of a tax increase against a
condition in which the Government
constantly must take appeals to the
money market through the sale of
short and long-term obligations.

When the problem is approached in
this manner, it is found that there is
much reason to increase taxes. Busi-
ness does not gain by having the sur-
plus funds of banks devoted to the
financing of the Government. And if
there are other surplus funds in the
economic organization with which to
buy large quantities of Government
obligations increased taxes can be paid
without great harm to the business
structure.

In other words, there is much of the
same kind of unsound reasoning in
connection with taxation that there has
been recently in other directions. Of
course an increase of taxes is not
pleasant to anticipate. That, however,
is beside the point. The fact is that
our Federal Government is under the
necessity of meeting very heavy ex-
penditures and the funds have to be
raised. Since this is the case, the best
way to do it is by facing the burden
directly. This procedure would also
have the great advantage of exerting
pressure to reduce our Federal ex-
penditures.

Certainly there is little reason to
accept the argument that higher taxes
would retard business. This argument
will be juist as true five years from
now as it is to-day. The real solution
is to reduce Federal expenditures as
much as possible and pay the rest as
we go along. Ralph West Robey.

[Copyrighted, 1931]

Folding Box Trade Holds Volume.

The present trend toward more at-
tractive packaging has proven a boon
to folding box manufacturers. The ex-
pected downward trend in sales is off-
set by business afforded through the
production of new types of packages
for manufacturers who tried to reduce
sales resistance by “dressing up” the
containers.
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Simply an Aftermath of the Kaiser’s
War.

Some readers will recall my article,
“An International Sucker,” in the
Tradesman for July 15. Frankly |
stipulated that my observations on
European political conditions were re-
ported without attempt at orderly ar-
rangement, and that what | wrote of
Germany was simply what | saw, in-
terpreted against the background of
what | clearly remembered of the
kaiser’s war, 'but | wrote hot off the
griddle and did not attempt to dis-
guise or palliate that attitude.

Under date of July 21 the following
letter was received by Mr. Stowe:

Dear Sir—«l never knew the Michi-
ﬁan Tradesman was a magazine of

umor until | read Mr. Paul Findlay’s
remarkable article on Germany. Like-
wise, | was never so disappointed in
the Michigan Tradesman. 1 could
argue volumes on Germany and the
war, but that is not my intention, and
in addition a keen student of history
knows that not all the facts of that
catastrpi)he have yet been disclosed.
We still learn new things about the
civil war. Also, I am not asking you
to publish this letter as that is not my
object. 1 only send this letter to
notify you that | among many readers
do not swallow the article.  Such a
prejudiced article is a disgrace,, for it
still smells of the cheap propaganda
of the war. It is not my intention to
clothe Germany in a pure, white flag,
nor am | a cute, little “German-fed”
American. | only plead for a fair
deal, an unbiased account. If the
Michigan Tradesman, which is so
supremely useful in its own circle, can-
not approach an international sub#act
with an open mind, | suggest it confine
itself to Its own boundary and not
violate a neutral territory.” Have |
the right to tell someone else to have
an open mind? | hope so. At least |
have studied both sides of the war._

Name is withheld, because the writer
evidently does not wish to be known.
But it is a German, or at least an
Austrian .name, which makes me esr
peeially wish to convey what | now
write so dispassionately as to not
leave any impression that anything |
say is said sarcastically or lightly or
caustically; for it is those with Ger-
man-Austrian antecedents among our
people who most need to get the pure-
ly American slant on present day
world problems® Soif in my illustra-
tions or allusions | seem to be pointed
or “edgy,” | hereby disclaim any such
intention. Space is limited—so is time.
What little 1 have to say must be said
shortly, but it is written in good faith,
sincerely.

First, then, looking back through
the last four months, |1 am surprised to
see how accurately | gauged Germany
and the general situation over there.
I might say | am pleased and, of
course, there is satisfaction in the
knowledge that | did see straight. But
that being so close to things | yet had
such clear perspective is more than |
had hoped for at the time.
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Satisfaction arises now, not because
of any mere personal feeling, but from
the knowledge that anyone who read
and heeded what | wrote was in no
way misled through any shortcoming
of assertion or forecast.

As to the bare facts of recent history
as | outlined them, | am perfectly
content to let the record stand as |

wrote it. | do not say, as this cor-
respondent says, that | have read
both sides of the war. | should have

to hesitate to say that because | have
>hed much other reading and thinking
to do in the last seventeen years, dnd
to have undertaken to read what every-
body has wanted to say about it would
have swamped me in such a mass of
detail that 1°d be as confused as many
others are. | do feel, just the same,
that | have a pretty fairly accurate
picture of what happened and the
causes back of the happenings. What
more does any “man in the street,”
like myself, want?

So let me pass on to the second
point | wish to touch on now: that
“open mind” stuff. The open mind is
a college-professor fetish of to-day, as
“the last analysis,” “increasingly dif-
ficult” and “viewpoint” were active
fetishes a few years since. These are
cant phrases which enable those al-
leged thinkers to beat interminably
about the bush, getting to no definite
place.

It is well known that all speakers
and writers utter twaddle at times—
the more prolific, the greater propor-
tion of twaddle. Such an unquestion-
ably able man as Glenn Frank lately
permitted himself to list among the
marks of an educated man that “He
keeps bis mind open on every question
until the evidence is all in.” On every
question, note. One is reminded of
Dante who “found him in a dreary
wood, astray.” Bacon’s plan to achieve
universal knowledge were child’s play
beside the task of such an open mind,
if it were ever to attain any opinion or
take any reasoned stand on anything.

The phrase, as commonly used—
and/or applied:—connotes just one
thing: The lazy mind. My correspond-
ent brings in the civil war. We do, in-
deed, learn new things about it daily,
but nothing we learn can possibly
surpass Lincoln’s keen instinct in
grasping the crucial issue of that con-
flict. He saw that the attitude of
“open mindedness” which had obtained
to that time could endure not a minute
longer; that, legally right or wrong,
the one great issue that must be fought
to the finish—and the right finish—
was the maintenance of the Union.
Let us see.

The Constitution drawn by the
Fathers was so much of a compromise
that Franklin signed it with some re-
luctance. | have not his words at
hand, but they 'ran something like this:

“Mr. President, | confess | do not
altogether approve this Constitution,
but | doubt whether any convention
we might call could formulate a better
one. | have experienced many in-
stances wherein | have felt | was right
in my opinion, but later information
has caused me to change my views.
Therefore, | could wish that each of
us have some doubt of his own in-
fallibility and, to manifest our unani-

(Continued on page 23)
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In Grand Rapids it’s
HOLSUM

Holsum Bakery

RademakeivDooge Grocer Co.
Distributors

Fremont Sweet Peas
Miss Michigan Ex Stand Cut W ax Beans
Miss Michigan Ex Stand Cut Green Beans
Miss Michigan Sweet Peas
Miss Michigan Early June Peas

Above all packed by Fremont Canning Co.

Profitable repeat patronage

Build up your list of
six-can and twelve-
can buyers of fancy
vegetables and fruits.

Push Hart Brand!

W. R. ROACH & CO.
General Offices

Grand Rapids, Mich.
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MEAT DEALER

Michigan State Association of Retail
Meat Merchants.
President—Frank Cornell. Grand Rapids

Vice-Pres.—E P. Abbott, Flint.,
Secretary—E. J. La Rose, Detroit.
Treasurer—Pius Goedecke, Detroit.
Next meeting will be held in Grand
Rapids, date not decided.

Yellowstone Buffalo.

The Department of the Interior an-
nounces that 100 buffalo to supply
thousands of pounds of meat will be
provided from herds at Yellowstone
National Park to the Blackfoot In-
dians of Montana as food.

These Indians, whose reservation
adjoins the park on the East, and.
whose food supply has been cut down
by drought and grasshoppers, will re-
ceive 100 buffalo carcasses from Yel-
lowstone National Park to augment
their commissary during the long
Winter which has already begun in
that Northern area of Montana.

Several years ago 'Congress author-
ized the disposition of surplus buffalo
from Yellowstone National Park. Live
animals may jbe shipped to state and
other governmental parks, zoological
gardens and preserves, and the private
estates where proper care of the ani-
mals can be guaranteed. A certain
number also may be slaughtered for
meat.

It has been found that the available
Yellowstone range is sufficient to sup-
port only 1,000 buffalo, and it is ani-
mals over this total that are consider-
ed surplus and available for disposi-
tion. Between 200 and 300 buffalo are
available for disposal this year. As in
the case of live buffalo, the recipients
of buffalo meat must pay all charges
in connection with securing it, includ-
ing transportation. No shipments of
live buffalo for slaughter at points
outside the park are authorized.

Delicate Meat Specialty.

A specialty that makes an appeal to
customers is something that often
makes the reputation of a restaurant.
Paris is full of eating places where
gourmets go to taste and enjoy this
or that delicacy for which the restau-
rant is famous. This may be a pressed
duck, a filet de sole, or even a humble
stew.

In New York the 'Caruso Spaghetti
rlace, on West 33d street, has de-
veloped a merited demand for its spec-
ial meat balls, cooked a certain way
to bring out the delicate taste. On
enquiring of the head waiter as to this
food item and the popularity that it has
attained, he informed a representative
of the Tradesman that the secret of
excellence depended upon the way in
which the meat was cut—so as not to
be bruised or crushed. “More credit,”
he states, “is to be given to the meat
dealer who supplies this restaurant,
preparing the meat in this special way,
than to the chef for cooking it.”

The Wisdom of Specials.

The anticipation of a market decline
is an important factor in success, in
the meat business. There is a certain
time when it is wise to have a special
on something. 'Customers look for
them and wait for them. There is a
damming up of retail dollars that can
be released when you hit the right ar-
ticle at the right price. You can al-
ways make as much money on it as
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you would like. It doesn’t mean the
habitual loser always. It is the variety
and manner in which you offer it. A
lot of people change to jfish on Tues-
day for no other reason but that they
want to change. Peter V. Bouterse.

Variety and Display.

Wider assortments are absolutely
necessary if the independent can hope
to stay in business. The retailer is
not going to be able to take anything
away from a ‘showcase just because
he has to trim it. He is going to have
to be sport enough to keep his display
up, morning after morning, and do
such a good job behind the counter
that there will be somebody in front
of it all the time. These people who
lose their nerve, who try something
once and then drop it because they
couldn’t sell it will have to change.

Peter V. Bouterse.

Cheaper Way To Handle Freight.

Looks as if next year might see big
steps forward in direct-from-seller-to-
buyer transportation of less-than-car-
load or even carload freight.

/Here is what can now happen. In
your manufacturing plant, goods for
shipment are loaded into a container of
approximately 500 cubic feet (or one
of 300 cubic feet.) Since each container
is from seven and a half to eight feet
high, with doors nearly six feet high,
the work is much the same as for load-
ing a freight car—except that the con-
tainer can be set anywhere in the fac-
tory while being filled. Because the
container has wheels, it can readily be
loaded onto a truck.

At the railroad, one man can trasfer
it from the truck to a flat car in three
minutes. (Four large or six small con-
tainers fill one car.) The wheels then
fold up inside the container frame,
which is clamped securely to the car.
At the delivery end it is again a one-
man job to transfer the container to a
motor truck.

The wheeis are raised by a com-
pressed air jack'operated by air sup-
plied from the truck. No crane is
necessary. A carload of freight trans-
ferred from inside one establishment to
inside another establishment with only
one man at a time on the job.

The new container is built of a ply-
wood composition which has already
stood severe tests in freight service.
Advantages claimed, besides labor
saving, include a reduction of one-third
in transportation weight, greater safety
to contents and lowered crating costs
(because it is easier to pack a contain-
er unit safely than it is an entire freight
car. It is expected that there will also
be a reduction in claims for damages
due to “sweating,” and a greater safety
for perishable goods, because of the
heat-insulating value of the plywood.

Oriental Rug Orders Limited.

Although home market prices of
both Oriental and Chinese rugs have
advanced in the past few weeks, high-
er prices have done little to increase
buying by retailers. Consumers are
not responding to sales appeals on
rugs priced above $160 and $170 and
stores are slow to invest in goods
which must be sold above those levels.
In spite of a jfirm trend abroad, one
local importer last week sold a large
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consignment of choice, standard-size
Oriental rugs at a price lower than
any which has obtained here in two
months.

Holiday Notion Items Wanted.

Notions departments, making a
special bid for holiday trade this year,
are purchasing a heavier percentage of
novelties of all kinds than in any
previous holiday season. Attention of
buyers has been directed to items re-
lated to sewing activities in the past
two weeks, and sales of needlework
kits, sewing baskets and similar ar-
ticles have gained steadily. Other ac-
tive items include novelty pin cushions,
laundry bags and dress accessories.
Demand contnues to center on articles
to retail from 50 cents to $L

*Even the greatest rivers have slow-
going stretches.

Wonderful Flavor
JENNINGS
PURE VANILLA

Jennings Flavoring Extract Co.
Grand Rapids, Mich.

13

Hazeltine & Perkins Drug Co., of
Manistee, send in their renewal and
say: “No business place is complete
without it.”

Grand Rapids Paper Box Co.

Manufacturers of SET UP and FOLDING PAPER BOXES
SPECIAL DIE CUTTING AND MOUNTING

GRAND R A P 1

DS, M1
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Corduroy Tires

Known from the Canadian Border to the Gulf—and from New
York Harbor to the Golden Gate—the Corduroy Tire has in ten
years pained a reputation for value, for superlative performance
and dependability that is second to none!

The Corduro
metropolis an

Dealer organization dots the nation's map In
0 hamlet.
allegiance to the Corduro

It is an organization that swears
Tire because of long years of unfail-

ing tire satisfaction to the motorists of the country.

Go to your Corduroy Dealer today. Ask to see the tire.

Big—

Sturdy—Handsome in all its strength and toughness, the Cor-
duroy” Tire will sell itself to you sirictly on its merit.

CORDUROY TIRE CO.
Grand Rapids, Midi.

VINKEMULDER COMPANY
Grand Rapids, Michigan
BRANCH AT PETOSKEY, MICH.

Distributors Fresh Fruits and Vegetables

Cranberries, (grapefruit, “Yellow Kid” Bananas, Orangesj
Onions, Fresh Green Vegetables, etc.

GRIDDLES

BUN STEAMERS

Leading Grocers always hare
a supply of

POSTMA'’S RUSK

as they are in Demand in all Seasons
Fresh Daily

POSTMA BISCUIT CO.
GRAND RAPIDS. MICHIGAN

URNS

Everything in Restaurant Equipment
Priced Right.

Grand Rapids Store Fixture Co.

7 N. IONIA AVE.

Phone 67143

N. FREEMAN, Mgr.



HARDWARE

Michigan Retail Hardware Association.
President—Waldo Bruske. Saainaw.
Vice-Pres.—Chas. H. Sutton, Howell.
Secretary—Harold W. Bervlg.
Treasurer—William Moore. Detroit.

Santa Claus Stunts To
Children.

In connection with the Christmas
gift trade, it is of vital importance for
the hardware dealer to interest the
children in his store. For a large
part of the Christmas buying every
year is for the children, and the chil-
dren ‘'themselves to a great extent dic-
tate what is to 'be bought for them.
Parents may object gnd cry out but
as a rule they surrender to the de-
mands of the younger generation.

Bearing this in mind, the matter of
interesting the children in your store
at Christmas time becomes exception-
ally important.

The best advertising stunt to appeal
to the youngsters is at the same time
one of the oldest. Santa Claus him-
self.

There was a time when a papier-
mache or dummy figure of 'Santa
Claus was ample for the purpose. Now,
except as a window decoration the
dummy Santa is out of the question.
Nothing less than a real, live Santa
will do.

However, there should be no diffi-
culty getting some individual to play
the big role. Care, however, should
be taken in your selection. The larger
youngsters may show a disposition to
“rag” the red-coated old duffer. Hence,
a Santa with a full equipment of tact
and patience and good sense is requi-
site. He should be a chap with a
perennially jolly disposition, a ready
tongue and a good word for every
youngster.

When do you plan to start your
Christmas selling? The date is im-
portant, because that is the date Santa
must arrive. You can’t start properly
without him.

It is now recognized as sound policy
to start the Christmas selling right
after the Thanksgiving holiday. Sat-
urday, November 29 is a good date
for your holiday goods opening. That
gives you approximately four weeks
for Christmas selling. But the date
should be set to suit your own con-
venience and your peculiar circum-
stances.

This opening day should be also the
day of Santa’s arrival. Some dealers
have Santa arrive a day or two before
the opening, ostensibly to arrange the
stock. There is the advantage, too,
that on a week day he can arrive just
as the children are-coming out of
school. These, too, are details for you
to work out as you see fit.

For several days before his arrival,
Santa will be making his trip from the
North Pole. His start and his progress
should be bulletined. In the days when
this stunt was new, Santa employed
the traditional reindeer. Later he
adopted the airplane. This year—in
view of the big transatlantic flights—
a dirigible might very well be utilized.

If your opening is set for November
29 or later, the start might very well
be made just before Thanksgiving.
Have this bulletined in the window and
give it a special place in your regular
newspaper advertising. Bulletin Santa’s

Interest the
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progress each day. It is a good stunt
to have some mishap cause delay. A
week of bulletins is really not too
much; though usually three days is
the time. Inject a bit of suspense and
anxiety into the thing, and you’ll get
juvenile interest to fever heat.

In connection with every bulletin,
add something of your own regarding
the arrangements for Santa’s reception,
the parade, and his reception for the
youngsters after the parade reaches
your store. Get the youngsters so
that they will look forward to the big
event.

Incidentally, the earliest bulletins
were telegraphic. Nowadays they
should come by radio. And it is a
good stunt, generally, to have your lo-
cal radio station, if there is one, make
some announcements from time to
time.

As it is not feasible to have a
dirigible arrive at your local landing
field with old Santa, the gas bag should
have some mishap on the last lap of
the route, and the trip be finished by
auto, or sleigh or airplane. Announce
in your last bulletin that Santa will
arrive at such and such a place at
such and such a time—and have him
arrive punctually on the minute, and
lead a parade to your store. iSanta
alone, with a trail of youngsters, will
make a pretty good parade; but a
string of floats may be added if you
have the facilities. Have the parade
traverse a circuitous route to attract
as much attention as possible.

If arrival is on a week day, Santa
can visit one or more of the schools at
letting-out time—usually 4 o’clock.

Arriving at the store, Santa will pro-
ceed to Toyland. In this connection,
it is a good stunt to have some part of
the store set aside for a Toyland or
a children’s department, and there
show all 'the lines in which children are
likely to be interested. Have every-
thing well displayed and plainly priced,;
and give the new lines special prom-
inence. If your main floor hasnt room
for a children’s department, use the
second floor. The children will get
there.

After arriving at Toyland, Santa will
hold a reception. For this purpose
have constructed some sort of en-
closure or bower with an opening for
the children to enter one at a time and
another for them to come out. A good
Santa, trained for the job, will easily
learn the knack of saying a few en-
couraging words and at the same time
keeping the traffic moving. It is no
easy matter to handle a crowd of
hundreds of youngsters, and Santa
Claus cannot linger for much conver-
sation with individuals.

Each child should be given some
little souvenir—a ‘'toy balloon or a
windmill or a little mirror or some-
thing of the sort. Some children will
undoubtedly want to repeat the visit
and a fair proportion will succeed. A
precaution is to have each child
record in a book his name, address and
birth date. Such a mailing list will
later prove of value.

It is a good stunt also to have a
printed or mimeographed list of some
kind suggesting suitable gifts for boys
and another such list for girls; or else
a combined list. Santa can hand these
lists out with the souvenirs.
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Or with your mailing list supplying
the addresses, you can mail such a list
to each youngster, together with a
suitable follow up letter discussing the
matter of Christmas gifts.

A variation of this stunt is to an-
nounce beforehand that Santa Claus
will give a prize to the youngster writ-
ing him the most interesting letter in
regard to what he wants for Christmas.
These contest letters can be dropped in
a letter box at the front door of the
store, or handed to Santa Claus in-
side. Such letters will also add to
your mailing list, and suitable letters
can be sent the writers in the name of
Santa Claus himself, advising them of
the ‘fine gifts that can be secured at
your store, which is his local head-
quarters this Christmas.

The Santa Claus letter box is a regu-
lar feature of many stores at Christ-
mas time, even where Santa Claus
himself doesnt appear in person.
Large numbers of children write let-
ters and drop them in these boxes;
and to each comes a letter from Santa
Claus discussing what the store has to
offer in the way of Christmas gifts.

It will be a matter of individual
policy whether Santa Claus holds only
the one reception on the opening day
or whether he holds receptions, say,
every afternoon after 4 o’clock. He can
be very useful in a number of ways.
He can drive about town in a car with,
conspicuous signs advertising Blank s
hardware as Santa Claus’ headquarters,
can stroll the streets greeting indi-
vidual children, can sit in the big dis-
play window at times, and can wander
through the store and talk to juvenile
and adult customers.

Your store should be featured as
Santa Claus headquarters. Of course
other stores may adopt the same stunt;
then the benefits depend on whose
Santa arrives first, and which looks the
most real to the juvenile population.

One dealer some years ago got out
a special Christmas paper, with Santa
Claus on the cover. The paper con-
tained a pretty complete list of the
gift lines, both adult and juvenile, for
sale by that particular store. It was
given a house to house distribution in
town and sent out by mail to country
customers in the surrounding territory.

One point must, however, be stress-
ed. The best Santa Claus in the world
won’t bring you business if you
haven’t the stock to back him up. And
the store service.

iSanta Claus’ headquarters with a
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very comprehensive line of gifts will
do a whale of a business. But you
must have the stock—the wide selec-
tion and the wide price range. If you
are not prepared to cater in a whole-
souled way to Christmas trade, and
particularly to juvenile trade, it is bet-
ter not to adopt any spectacular Santa
Claus stunts to attract trade.

Look, therefore, to your stock. Then
look to the arrangement of your stock.
At Christmas time it is usually good
business to price ticket everything.
Price tickets answer a lot of questions
that otherwise would take up the time
of the salespeople when they are
pretty well rushed without that.

Victor Lauriston.

Seasonal and Gift Trade Combine.

A rather sharp difference in retail
trade as compared with this time a
year ago is likely to affect favorably
figures on dollar volume for this
month and a good portion of Decem-
ber. This year, because of weather
conditions, seasonal buying has been
running about three weeks behind
1930, and it is the current experience
of stores that active seasonal purchas-
ing by consumers is being paralelled
by an increasing number of transac-
tions in holiday lines. The belief is
gaining ground that the combination
of the two will yield local sales totals
for this month not much behind a
year ago. Toy and gift items are re-
ported to be in much more active re-
quest than a week ago.

Testing New Millinery Trends.

The millinery trade is experimenting
with a number of new styles in the
nature of “trial balloons” for the
Spring season. So far there are no
indications of an outstanding vogue
such as that of the Empress Eugenie
styles with which the Fall season was
launched. Turban effects are extreme-
ly well regarded and are expected to
prove one of the best selling types.
Rough straws are steadily gaining in
importance and as the season advances
will be one of the major influences.
Italian braids are being used by the
better grade houses in many of the
models now being launched for resort
and in-between season wear.

F. W. Schuholz, grocer at 207 N.
Dwight street, Jackson, renews his
subscription and writes: “Keep the
good work up.”

The biggest isn’t always the best.

Michigan Hardware Co.

100-108 Ellsworth Ave., Corner Oakes
GRAND RAPIDS, MICHIGAN

di

W holesalers of Shelf Hardware,

Sporting

Goods and

FISHING TACKLE
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DRY GOODS

Michigan Retail Dry Goods Association.
President—Jas. T. Milliken, Traverse

Ci{}h )

ice-President—George C. Pratt, Grand

Rapids. .

Iseclretary—Treasurer—Thomas Pitketh-
., Flint.

yManager—.]ason E. Hammond. Lansing.

Robust Style Marks Informal Cos-
tumes.

Real country clothes—the English
sort of thing—are coming into their
own again. There were a few seasons,
you remember, when the less formal
town things effected a friendly merger
with their country cousins, but now
the line is sharply drawn once more.
Sturdy fabrics and masculine cuts are
newly important and women who
once reserved their chief enthusiasm
for their party clothes are now sing-
ing the praises of thick tweed suits
and long leather coats and turtleneck
sweaters. One shop is having marked
success with a new department devoted
entirely to clothes of this sort. No
frills, no fuss, little trimming and a
robust quality that jeers at rough
weather.

Cumberland tweeds are featured by
another exclusive shop in the most
marvelous colors you ever saw—old
gold, vivid greens,, soft blues and lots
of others. There are gorgeous tweed
mixtures, such as a diagonal brown
weave with red, white and yellow
threads contributing a handsome blur-
red effect. The decorative possibili-
ties of these fabrics are often increased
by pockets or trimmings of the ma-
terial used the wrong way. Harris
tweed, as we noted last week, is en-
joying new popularity, too, and the
mannish topcoat of Harris tweed is
a particular favorite with smart wo-
men just now. A good-looking topcoat,
with double revers and cuffs and nice
stitching down the 'back, may be had
in flecked or plain tweeds.

There are many new Burberries
around that will appeal to rugged out-
of-doors people. A loose and casual
double-breasted coat is in a faintly
plaided cloth. A waterproof that will
make you want to go right out and
take a long walk in the rain buttons
snugly from chin to hem and is fitted
just enough to take away that dowdy
feeling you associate with raincoats.

One does, after all, spend some
time in the house in the country, and
there are quantities of attractive
clothes for luncheon, bridge and the
like—mostly woven woolens, knitted
things, very simple. And, of course,
you can put together costumes all
your own out of the array of circular
skirts, cardigans, sweaters and blouses
offered. A very smart new sweater of
thick ribbed wool has a wide waist-
band and a top just like a man’s shirt.
The masculine note again.—N. Y.
Times.

Meet on Lighter Garment Baxes.

Use of lighter weight containers as
a means of reducing transportation
charges on shipments of garments to
retailers was discussed last week at a
joint conference of retail and apparel
trade organizations held in the offices
of the National 'Retail Dry Goods As-
sociation, in New York City. Repre-
sentatives of the manufacturing groups
will study the proposition further and
will report at another meeting on the
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extent to which a lighter weight con-
tainer may be used. The meeting was
called at the request of the Garment
Retailers of America. In addition to
the organizations mentioned the fol-
lowing were represented: Industrial
Council of Cloak, ISuit and Skirt Man-
ufacturers, Inc., Associated Dress In-
dustries, Wholesale Dress Manufac-
turers Association and the Merchants’
Ladies Garment Association.

Men’s Holiday Wear Less Active.

Orders for men’s holiday goods
slackened considerably this week, with
only a few purchases ‘for fill-in pur-
poses being made. Some store repre-
sentatives turned their attention to
merchandise for January promotions,
but the fact that very few retailers
have moved goods in any volume re-
cently and that stocks are compara-
tively high is halting purchases. Un-
less cold weather develops shortly and
a fairly good Christmas turnover is
experienced, it was predicted in the
wholesale markets, that stores will
have to take heavy mark-downs on
regular merchandise for the January
sales events.

Report Holiday Call For Desk Sets.
Calls for desk sets, both home and
office types, have increased as buyers
started filling holiday requirements.
Orders are confined to the better
grade sets of antique and polished
bronze to retail from $7.50 to $20.
Those priced above $20 are in small
demand. In spite of current activity,
manufacturers complain that volume
this year will fall well below that of
last Fall. Retailers are partly re-
sponsible for the reduced sales volume
because they will not give adequate
dsplay space to merchandise. Counter
and window space, store buyers have
explained, is too valuable to be given
over to articles as bulky as desk sets.

Boys’ Spring Golf Hose Sampled.

Some sample orders have been
placed on the new Spring lines of
boys’ golf hose, seven-eighths and five-
eighths lengths, which were opened to
the trade last week, but volume busi-
ness is not expected to develop for
some weeks yet. The new quotations
are exceptionally low, with the comb-
ed yarn numbers of one of the largest
manufacturers for the wholesale trade
reported at $1.55 net a dozen to retail
at 25 cents. The full mercerized styles
were said to be $2.10 net a dozen, re-
tailing at 39 cents. These styles in-
clude both large and small jacquard
patterns.

Introduce New Canvas Lamp Shades.

'Canvas lamp shades, decorated with
hand-painted landscape and marine
pictures and finished with a coat of
shellac, are being offered, as holiday
novelties by manufacturers. The
shades are made to retail from $7.50
up and in the higher ranges are decor-
ated with original oil paintings by well-
known artists.  Producers who are
featuring the canvas shades report that
buyers are interested in the products
but have purchased only in a limited
way. As far as sales volume is con-
cerned, silk and parchment shades re-
tailing from $1.95 up to $12 continue
in demand.
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Our Stocks AreNow Complete

of the following Standard Brands of
Fall and Winter Merchandise

Esmond Blankets

Nashua Blankets

Wolverine and Ottawa Outings
Shaker Flannels

Palmer Comforters

Bungalow Cretonnes

Challie De Mouselline

Tico Satines

Bear Brand Hosiery

Utica Sport Coats and Sweaters
American Baby Hosiery

High Rock, Hanes, Vellastic,
Springtex Underwear
Indianapolis Gloves

Jack Frost Flannel Shirts
Monarch Leather and Wool Coats

Stearns and Foster Cotton Batts

Strong-alls and Wolverine Overalls
Rockford and Nelson Bundled Cotton Sox
Also Bundled Wool Sox, Knit Goods of all
kinds, Dress Shirts, Neckties, Silk Dresses,
Rayon Underwear, Handkerchiefs, Yarns,
Piece Goods, Wash Dresses, Work Shirts and
everything sold in a Dry Goods, Men’s
Furnishings, or Ladies Ready-to-Wear store.

Lambsdown,

Fourteen Traveling Salesmen are ready to
serve you. Come and visit us. Wholesale only.

WE INVITE YOUR PATRONAGE

C. J. FARLEY & COMPANY

20-28 COMMERCE AVE., S. W. GRAND RAPIDS

“Plenty of Parking Space in front of store and
Prompt Waiting Order Service”
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HOTEL DEPARTMENT

News and Gossip Concerning Hotels.

Los Angeles, Nov. 21—l have al-
ways held that the jbanquets we have
attended, esBemally at hotels, were a
species of barbarism. | never was

uilty of the offense of serving one of
them when | was in 'the hotel game
for the reason that such an undertak-
ing usually disrupts all kitchen ar-
rangements for a couple of days before
and some time afterward, with an at-
tendant extraordinary breaking of
dishes and disrupting the morale of
the entire establishment. For another
reason, everyone attending such a
function is dissatisfied with the meal as
well as the service, and they have a
right to be. For instance, "you are
serving regularly in your dining rooms,
meals: at certain stated prices, which
are highely satisfactory and to a de-
gree profitable. You name a banquet
charge somewhat or jconsiderably
higher, and your jpatrons expect an
even better meal jthan_you are servin
regularly. It cannot ibe accomplished,
for the reason that few kitchens are
equipped for serving these extra-
ordinary meals, hence all accomplish-
ments are secured only by increased
help, who are treading on each other’s
toes. Facilities for caring for the food,
after it has been prepared, except in
very large establishments which spec-
ialize on this type of business, are
lacking, consequently it reaches the
table cold and unpalatable. Also it is
|m|p053|ble to secure extra competent
help to serve, and at best you will re-
quire a larger number of waiters pro-
portionately.

Since my sojourn in California, |
have attended several of these affairs
and of necessity have been compelled
to listen to the criticisms of guests,
justified in a way, but not deserved by
the caterer, who has attempted some-
thing -not _humanly possible to ac-
complish. The maodern day banquet
could best_be er_lljoyed when given in
a movie jfilm  They have reached a
point at which tables have to be placed
in spots from which nobody can see or
hear. A few clever—or | might say ex-
per.lenced—ioeople bring opera glasses
which enable them to see a smattering
of something, but at that, they often
mistake a waiter for a notable, and
ithey have to depend on the newspaﬁer
next daP/ for a resume of what has
been talked about. The finest chefs
and most skillful waiters on earth
couldn’t serve a reall¥ perfect dinner
to such a multitude. There is nothing
warm except the ices by .the time they
get to you. | haven’t a grouch on be-
cause of failure of aga/ particular ban-
quet to qualify even 50 per cent. | have
always advised against encouraging
such functions by operators who are
not specially equipped to perform such
service, and | have -never inveigled
against the church organization who
has been willing to take a chance in
trying to accomplish it.

Detroit hotel men, organized on a
scientific 'basis, have been making an
extensive study on the tax situation,
and are vociferous in their complaints
about excessive taxation. Of course
the hotel man is no worse off than any
other class, in this respect, but they
have organized to combat it, and that
is something. If other lines would at-
tempt jthe same reform something
could be accomplished. High taxes are
surely the result of disinterestedness
on the part of such as pay them. On a
par with the installmént business,
which | honestly believe has been, in a
large measure, responsible for the so-
called financial depression, we have
placed in office a lot of irresponsi'bles
who are competent only to spend
money, not to save it. We wail when-
ever We receive a tax bill, and threaten
to do something, but when election
day comes along we go to sleep and
let George do it. . .

The Detroit hoteliers had a meeting
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at jHotel Tuller, with Manager Sage
as host, the other day. jCarl M. Sny-
der. managing director of the Book-
Cadillac presiding, and threshed out'
the matter thoroughly. Also the ques-
tion of telephone charges is one of the
things to be considered in the jnear
future. Anent phone charges, | have
often felt, when | have heard the Presi-
dent’s new agent of prosperity, Mr.
Gifford, broadcasting, that the tele-
phone companies, now that every other
utility and producer has set the pace
for Teduction in living costs, might
take a dive from their “war prices,” as
it were. Hotels particularly have been
hit hard by the cost of jthis service,
which _naturally is a necessity in hotel
operation. True, it is an advertising
feature to draw patronage, but is an
overhead which is embarrassing in
many instances.

Years ago when the Nortons were
confining -their efforts to the manage-
ment of Hotel Norton, in Detroit.
They didn’t think so much of the cater-
ing proposition. To be sure there was
a very satisfactory cafeteria service to
be found there, but it was operated by
outside parties. Since the establish-
ment of the Norton-P&Imer, at Wind-
sor, they have entered squarely into
the feeding game, and | can testify to
mtheir efficiency in that direction. Now
they have a new catering manager,
Henry Scriven, former maitre at the
Prince Edward, in the Canadian city,
and Vernon 'Spencer, well known in
club and catering circles as chef. |
will look forward with a greater de-
gree of interest to my contemplated
visit with the Nortons next summer
to find out from experience if they can
improve on the Dutch luncheon’ they
served me last season, which | have
often spoken of as a “hummer.”

Parking spaces at hotels, especially
where a small charge is made for the
service, have not generally proven a
success, according to all reports. Keep-
ing them going Is an expense, and |
have often thought that such a service
as is offered bh/ a leading Los Angeles
institution, where a small, charge is
made in an indeﬂendent garage is bet-
ter, even if the hotel stands a part of
the cost.

A lot of hotel men in Michigan—
and some women (which seems im-
ﬁOS$Ib|e —are, according to my notion,
aving ibirthdays more jfrequently than
are prescribed "by the statutes. "I can
remember | used to have a lot of guests
who, in order to stabilize some event
they were pulling off, would nominate
me for an extra jbirthday, so that |
really have a record up close to that
of Methuselah. 'Sigmund Steindler, he
of Muskegon paper fame, now a resi-
dent of Ocean Park, still keeps up the
practice every time | come in touch
with him.

The taking over of the Fordney Ho-
tel, at jSaginaw W. S., jby W Bay-
field, a well-known Indiana operator,
will mean much for the property and
mte %roup of business men in that part
of the -city who have been largely re-
sponsible for its patronage and main-
tenance in the past. The property was,
at one time, owned by Congressman
Fordney.

Los Angeles authorities are tryin
to make the going easier for the sma
litigation in the courts. Anyone with
a claim of $50 or less can proceed with-
out a lawyer, serve his own papers and
have his troubles investigated on their
merits. There is no jury, but a regu-
lar qualified {u_dge from a higher court,
is the Daniel in judgment, and all un-
necessary costs are eliminated. This
branch of the judiciary has made such
a satisfactory showing ijthat a night
court is now in full swing for the same
class of cases which may jbe heard and
disposed of without the loss of time
from one’s regular activities. The

TRADESMAN

idea is not patented and might 'be
adopted universally as an economic
measure as well as to relieve the higher
courts of a great burden.

A short time ago | spoke of the as-
sumption of ownership in Los Angeles

Hotel and Restaurant
Equipment
H. Leonard & Sons
38-44 Pulton St, W.
GRAND RAPIDS. MICH.

In

Kalamazoo
It’s the
PARK-AMERICAN

Charles Renner, Manager
W. D. Sanders, Asst Mgr.

New Hotel Elliott
STURGIS. MICH.
50 Baths 50 Running Water
European
D. J. GEROW, Prop.

NEW BURDICK

KALAMAZOO, MICHIGAN
In the Very Heart of the City
Fireproof Construction
The only All New Hotel in the city.
Representing
a 11,000,000 Investment.
760 Rooms—150 Rooms with Private

Bath.
European $1.50 and up per Day.
RESTAURANT AND GRILL—
cafeteria. Quick Service, Popular
Prices.

Entire Seventh Floor Devoted to
Especially Equipped Sample Rooms
WALTER J. HODQES,

Pree. and Gen. Mgr.

Occidental Hotel
FIRE PROOF
CENTRALLY LOCATED
Rates $2.00 and up
EDWART R. SWETT, Mgr.
Muskegon Michigan

Columbia Hotel
KALAMAZOO
Good Place To Tie To

“We are always mindful of
our responsibility to the pub-
lic and are in full apprecia-
tion of the esteem its generous
patronage implies.**

HOTEL ROWE

Grand Rapids, Michigan.
ERNEST W. NEIR, Manager.

Park Place Hotel
Traverse City
Rates Reasonable—Service Superb
—Location Admirable.

GEO. ANDERSON, Mgr.
ALBERT J. ROKOS, Asst Mgr.

November 25, 1931

Warm Friend Tavern
Holland, Mich.
Is truly a friend to all travelers. All
room and meal rates very reasonable.
Pree private parking space.

GEO. W. DAUCHY, Mgr.

PN HOTE_L
D etroiter.

ROOMS 75 0 BATHS

FREE. GARAGE
UNDER KNOTT MANAGEMENT

SINGLE ROOMS
WITH

PRIVATE BATH

$200 $300
NO HIGHER

DETROIT

"A MAN IS KNOWN BY THE
COMPANY HE KEEPS”

That le why LEADERS of Business
and Society make their head-
quarters at the

PANTLIND
HOTEL

"An entire city block of Hospitality’l
GRAND RAPIDS, MICH.
Rooms $2.25 and up.
Cafeteria Sandwich Shop
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by a prominent Eastern bonding as-
sociation whereby a large number of
hotels in this city had fallen under the
hammer, and the elimination of the
innocent stockholders.  The same
situation has been reported from De-
troit, and even Grand Rapids is
threatened with hotel complications,
predicted long ago by your humble
servant as well as many others. The
Detroit properties to be gathered in
under this arrangement have been aB-
praised at $27,000,000, and are to be
operated by a $500,000 subsidiary cor-
poration. Twenty odd hotels, all con-
structed within the past eight years
are in the merger, which is the result
of over-buildinﬂ, predicted %y Mr.
Statler and other experienced hotel
men who knew what they were talking
about. Now the results are showing
that a lot of individuals, and a few
financial heads, all of whom_should
have known better are considerable
sufferers. Under the merger, as | un-
derstand it, the various hotels are
classified according to their physical
conditions and their location, operated
at certain arbitrary rates, and will re-
main a menace to legitimate hotel op-
eration for years to come. Usually,
also, organizations of this kind pick
out a lot of amateurs to handle their
ﬁropertles, which means that the mar-
et for red ink will continue active.

It may be interesting to those who
have never had the privilege of figur-
ing out mass production arid consump-
tion of foods to know that from a com-
Frehenswe bill of fare offered the pub-
ic, the demand for eatables will quite
likely come in the 'following order:
Onion soup, boiled beef with horse-
radish sauce, corned beef hash, Irish
lamb stew, and corned beef and cab-
bage. The man or woman who eats
regularly at a public table will be found
ordering these items. There will be,
of course, some who will go in strong
for desserts, but the above covers the
mass demand.

It is stated that the receivership pro-
ceedings in the matter of the Grand
Hotel, at Mackinac Island, do not indi-
cate that the organization, under con-
trol of the Ballard estate, is financially
cnpgled, permanently, at least. No
doubt the hotel will”be opened again
for the resort season next year. The
Grand is quite a ponderous  institution
—the greatest in the 'Central 'West—
but the d_eﬂression of the past two
years, which played havoc with similar
institutions  throughout the Nation,
was inescapable.

The Keweenaw Inn, near Phoenix,
Upper Peninsula, which was destroyed
b?/ fire the_other day, was one of the
oldest institutions of its type in the
State, having been erected 55 years
ago. It has passed through many
hands during that period, its latest
owners being Guido and Almondo
Barsati.

One of the eccentricities of the Fed-
eral constitution and enabling statutes
allows a Chinese merchant, living here
but remaining a subject of China, to
return to China, marry and bring his
wife over here. A Chinaman who has
become an American citizen by natur-
alization or birth is not allowed by our
laws to marry a white person, yet if
he should return to China and marry
he would not be allowed to bring his
wife here, though if children are born
to this union they may be brouct;ht here
as American citizens. About 15,000
Chinese babies are born in California
each year of whom less than one-third
are girls. This means that two out of
three American citizen Chinamen can-
not legally marry here, nor bring in
Chinese “wives ~ married elsewhere,
which is no_wonder so many of them
become addicted to the opium habit.
When the Hawaiian Islands were tak-
en under the protecting wing of Uncle
Sam, all citizens of the archipelago
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enjo_yinP the elective franchise, auto-
matically became American citizens.
Forty per cent, of the Islands’ popula-
tion ‘are Japenese and make most de-
sirable citizens as | ascertained by a

careful personal survey several years’

ago. Under our constitution their off-
spring are entitled to enjoy every
privilege accorded any citizen. Yet in
California most of these privileges are
denied them, and in this state also
there are enactments prohibiting their
owning real estate. Clearly such laws
are unconstitutional, but the Federal
Supreme Court has “passed the buck”
every time thea/ have been brought u

before that body for review. One will
find many of the “loftiest” citizens of
this great state strong for the enforce-
ment of the eighteenth amendment,
but undeniably 'weak in the knees
when it come fo giving foreigners, par-
ticularly Orientals, their exact and
legal rights. Perhaps, after all, the
American constitution is a sectional
proposition, and that even the four-
teenth and fifteenth amendments there-
to are only to be observed in the strict-
ly Eastern and Middle iStates. It is
certainly tough on the most of us to be
obligated to carry a copy of the hill
of rights around "in our pockets as a
prevention of crime, but to allow the
Carolinian and the Californian to elect
just the number of degrees he will
ave conferred upon him.

A great many hotel operators seem
to think that just because the feeding
end of their institution is a losing one
they should be in a rush to dispose of
it. "J think this as a common error.
Years ago nobody ever looked upon
an institution as a hotel unless it had
a dining room, and, in fact, more com-
pliments were paid to the latter than
to the ensemble. To be sure the or-
dinary dining room is not a source of

reat” profit, but it helps to make the
1otel popular. Why not try to con-
tinue in the %ood work and study some
plans whereby it will return aprofit?
A popular dining room is a real asset
to any hotel, even though ‘the margin
of profit accruing therefrom is not as
great as from room rentals.

Senator Hiram Johnson, who, as
former governor of 'California, com-
pelled the Southern Pacific Railroad—
at that time a grinding monopoly—to
“eat ou't of his hand,” and who was re-
elected to the Senate last year by the
greatest Republican majority ~ever
recorded, asks Hoover to withdraw
from the presidential race of 1932, es-
pecially laying stress on the President’s
unauthorized ‘moratorium as an enter-
ing wedge to foreign debt cancellation,
saying “the plan is to make taxpayers
pay $250,000,000 each year on account
of ‘the moratorium, and to make them
ultimately pay all of the expenses of
the war.” Senator Johnson seems to
be a'ttuned to the sentiment of 'Califor-
nians on the presidential status, ac-
cording to my observation.

The old-fashioned institution, known
as pumpkin pie, is said to lead in
ear-round _sales, in the aggregate.

other’s mince pie carries off the rib-
bons during cold weather, but as an
all-season attraction honest, good old
pumpkin Ple wins the sweepstakes.
Another of those scientific statements
which may or may not be authentic.

For one reason or another there has
been a rather persistent campaign
waged againsit coffee over a consider-
able period of years, and no better evi-
dence of the hold which this particu-
lar beverage has on the public could be
adduced to the fact that the sale of
this most fragrant berry is constantly
on 'the increase. While there is stag-
nation in certain growing areas_the
price of the article seems to be strictly
maintained, and the demand unceasing.
| lay this more to effective advertising
by the distributors than to any other
fact, though there seems to be a uni-
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versal yea}rning?] for the beverage, not-
withstanding the fact that many sub-
stitutes have been offered. Reminding
me that nearly, if not all, feeding em-
poriums out here, supply their patrons
with additional servings of coffee with-
out charge, and tell me it is a very ef-
fective form of advertising.

The Washington state authorities
have finally caught up with and put
away for a long term of years, one
Jerome E. Johnson, who has defraud-
ed more than 600 hotels all over the
Nation. In his confession he named
over fifty Michigan hotels who fell
victims to his wiles. | just hand out
this information for the benefit of my
hotel friends who think the height of
hospitality is cashing checks for un-
known guests.  Frank S. Venbeck.

Frymire Manager of Detroiter Hotel.

The appointment of Seth E. Frymire
as manager of the Detroiter Hotel is
announced by Harry Lynn Pierson,
president of the Adelaide Realty Co.,
and C. Tom Darnton, vice-president
Detroit Trust Go. and a member of the
Bondholders  Protective 'Committee.
Frymire is well known in Detroit, hav-
ing been manager of the Fort Shelby
Hotel for nine years and manager of
the Barium for three years.

Edward Rainey, of the Commodore
Hotel in Toledo, will succeed Frymire
as manager of the Addison Hotel here.
During the present week Frymire will
assume the management of the De-
troiter. Henry A. Sorenson, the pres-
ent manager, will return to New York
City, where he will be affiliated with
one of the hotels controlled by the
Knott Corporation.

In addition to Mr. Darnton the fol-
lowing are members of the Bondhold-
ers Protective Committee: Lee Rich-
ardson, president Alpena Trust & Sav-
ings Bank; Ray Jennings, Nicol-iLiv-
ingstone & Ford; Harrison J. String-
ham and William D. Grim, First De-
troit Co.

Government Tells Consumers How
To Buy Canned Mushrooms.

During the week the Department of
Agriculture has issued a statement to
consumers about the purchase of can-
ned mushrooms. Grocers ought to
know about this so as to tie their own
business up with it. Following is the
Government’s statement:

For many years people have gone
into meadows to pick mushrooms for
food—taking their chances with toad-
stools—but “only within recent years
has it been possible for the housewife
to go to the store and buy this delight-
ful food in cans.

Once quite a luxury, mushrooms
have become an ordinary item in the
diet of Americans, since they are avail-
able the year around at the grocery.

Here is a list of suggestions which
those who buy canned mushrooms
could follow with profit. Always read
the label on the can and insist that you
get the amount and kind you fpa for.
It is desirable to consider carefully the
quantity-of-coritents statement on the
laels of canned mushrooms.

iMost American packers put up three
types of goods, “mushrooms” or
“mushroom ~ buttons,” “sliced mush-
rooms” and “pieces and stems.” The
word “hotels” has in the past some-
times been printed on the labels of the
latter. 'This designation, in itself, is
not considered informative. As a rule,
American packers do not go to great
lengths to label their cans with words
which will state the size of the mush-
rooms inside. The general practice is
to place the small sizes of buttons in
the smaller cans, and to vary the size
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of the mushrooms according to the
size of the container, refraining from
packing very large mushrooms whole.
The housewife usually will find the
very small buttons in & two-ounce can,
a somewhat larger button in a four-
ounce can, and so on up. There is a
tendenc?/ for packers to leave slightly
longer lengths of stem as the size of
the buttons increases. _

When a buyer finds the words
“sliced mushrooms” on the can she can
expect whole mushrooms, cut with
proper Ien?th of stem, according to
size, and sliced with machines before
canning. “Pieces and stems,” a prod-
uct commonly put up, consists of
broken mushrooms and contains an
excess, often a large excess, of added
stems obtained in the process of trim-
ming other mushrooms for canning.
Other products packed are “mush-
room broth” and “mushroom soup.”
In the main, these are obtained as by-
products in the process of blanching
mushrooms for canning.

Gabby Gleanings From Grand Rapids.
Wilson Hutchins and Harry Fair-
child (Hazeltine & Perkins Drug Co.)
attended the funeral of the late A. W.
Stevenson at Muskegon Monday.

An attractive illustrated booklet en-
titled "Tidy Clothes Closets,” written
by Anna May Sprague, has been is-
sued by Knape & Vogt Manufacturing
Co. The booklet traces the history of
closets for clothes from prehistoric
times and points the lack of conveni-
ences employed in former times, as
compared with facilities available at
the present time. The uses to which
K-Veniences, made by the Knape &
Vogt organization, may be put are
described and illustrated in the book-
let. Included in the line are shoe racks,
trouser hangers, and closet rods.

Back in 1915.

Gifts “at 1915 prices” was the pro-
motion idea used with excellent results
by the Piztiz store, Birmingham, Ala.
—and possible of repetition at even
more startling values this year. Sea-
sonable, attractive gifts of the very
latest designs were featured and, in ad.
vertising these Piztiz reproduced por-
tions of advertisements of 'fifteen years
ago to prove that the present prices
were the same (or less) while the qual-
ity was materially better.

Predictions.

Caheen’s, Birmingham, Ala., depart-
ed radically from the usual run of pre-
'Christmas copy when they used a full
page to forecast business prospects for
the coming year, securing for this pur-
pose predictions from the leading offi-
cials of a number of leading local busi-
ness houses, banks, etc. The idea be-
hind the page was, of course, to bolster
up a feeling of optimism about the
future.

Facing FAMOUS
Grand Circus Pairk. Oyster Bar.
800 Rooms 800 Baths

Rates from $2

HOTEL TULLER
HAROLD A. SAGE, Mgr.
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Michigan Board of Pharmacy.
President—Orville Hoxie, Grand Rapids.
Vice-Pres.—Clare F. Allen, Wyandotte.
Director—Garfield M. Benedict, San-

dIExainination Sessions — Beginning the
third Tuesday of January. March, June,
August and November and lasting three
days The January and June examina-
tions are held at Detroit, the August ex-
amination at Ironwood, and the March
and November examinations at Grand
Rapids. _
Michigan State Pharmaceutical
Association.

President—J. C. Dykema, Grand Rapids.

First Vice-President—F. H. Taft, Lan-
sing.

Second Vice-President—Duncan
ver, Fennville.

Secretary—R. A. Turrell. Croswell.

Treasurer—Clarence Jennings, Law-
rence.
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Building a Drug Business Through
Service.

We are all glad to keep a servant
who pleases us, and the fountain that
pleases will be gladly kept busy by an
appreciative public. The quickest way
to make the business of a new foun-
tain grow from the ‘first is to operate
it with the one purpose of rendering
an acceptable service to its customers.
Be determined really to do something
for the people. Be sincere in your de-
sire to please and operate the fountain
in such a manner that people can get
what they want, when they want it,
and served the way they prefer to have
it served. Do things to please them,
not merely to satisfy some whim of
your own.

Frequently people have told me that
a certain fountain was operated in such
a manner as to give them the impres-
sion that the man behind it were do-
ing them a favor to serve them.

We forget that the people are really
doing us a favor in patronizing us, for
the money we must have to conduct
the business and build up the profits
is in their possession and they are not
going to part with it freely unless they
are greatly pleased with us, not only
with the quality of what we serve, but
likewise the quality of manner with
which we render the service.

If you have ever been yourself a cus-
tomer of fountains you must have been
impressed at times with the thought
that the men who were behind the
counter were disturbed by the fact that
one of them had to stop what he was
doing and wait on you. Again you
have been served by men who seemed
glad to see you come to the fountain,
no matter how busy they might hap-
pen to be. The fountain that succeeds
is the one that makes that impression
on every customer. Let it be the repu-
tation of your place that you have not
only installed a fountain to serve, but
manned it with men to serve, men
who have but one desire, and that to
please.

Fountain service comprehends the
placing of those things called for be-
fore one’s customers at a price con-
sistent with the service rendered, of a
quality in harmony with the price ask-
ed, and in a manner that is attractive
and in doing it in a manner that gives
the customer a correct idea of the ser-
vice rendered.

In the production of service there
are many things to be considered.
Equipment is a part of the service.
That is why | have said that you must
have the right fountain, one that will
please the eye, one that through con-
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venience makes quick service possible,
one that through good construction
makes for accuracy.

The most nearly perfect of fountains
can serve no better than is made pos-
sible by its accessories. It requires
good cleaning so that dirt will not get
into the cooler box. The cooling coils
should be covered with water and not
simply come in contact with broken
pieces of ice.

Ice will last longer if covered with
an ice blanket so that it absorbs only
the heat units of the water to be cooled
and not the atmosphere above the
cooling chamber. Where the coolers
are permitted to become clogged with
trash through the use of ice that has
not been washed it will not be long be-
fore the ice will fail to chill the water
properly in the coolers. Keep the
coolers clean. This is a fundamental
point in good service. | have inspect-
ed fountains the cooling chambers of
which had not been cleaned in months.
Service cleanliness should mean that
the fountain is clean in the places out
of sight as well as where the people
can see. Clean for appearances, but al-
so clean for flavor and coldness.

Speaking of ice reminds me that
much ice is used in service. Through
careful and exhaustive tests | have
demonstrated that it was possible to
make a drink colder without the use
of shaved ice than with it where cool-
ing facilities are of sufficient capacity.
There are many fountains where the
flavor is imparted to the beverage by
a syrup. Therefore one fundamental
of fountain service is good syrups.
These are possible only when high
class flavors are obtained from a
reputable manufacturer. The product
of the manufacturer comes in concen-
trated form and must be diluted for
fountain use as a rule (there are some
few exceptions in the case of certain
advertised beverages), and in doing
this care must be exercised not to
overdo the matter. Fine concentrates
have been ruined by diluting them with
too much simple syrup. No fountain
can hold its patronage where the
syrups and fruits are not of good qual-
ity. Have a high standard and main-
tain it.

Each day brings its service duties.
Where the fountain is not refrigerated
with a mechanical unit, the first duty
is that of icing, and frequently this has
to be repeated late in the afternoon to
be sure of giving the evening trade
proper service.

Where ice has to be wused there
should be a good crushing machine,
for while it can be shaved by hand the
otask is too great at any save a small
fountain. Be sure that the ice is clean.

'Good ice cream requires the installa-
tion of the proper equipment for its
care and production.

Because manufacturers agree to pack
ice cream cabinets, | know dispensers
who think they do not have to care
for this commodity at all. However,
it must be looked after and kept in
proper condition or the dispenser of
some other fountain will secure the
trade.

To-day a large quantity of milk is
being used in the preparation of bever-
ages,*and in some cases the milk is a
live rival of carbonated drinks. Proper
service of milk beverages requires the
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exercise of great care in selection of
sources of supply and the use of every
precaution to keep the milk sweet un-
til it is used. This means that there
must be proper storage facilities—
something that | frequently find lack-
ing at fountains which | inspect—and
that absolute cleanliness of all contain-
ers be constantly maintained.

Fountain beverages, whether pre-
pared with milk or carbonated water,
are usually flavored, and their accept-
ance by the public depends upon the
quality of the flavor.

There are plenty of fountain cus-
tomers everywhere. If they are not
coming your way fast enough, take
the temperature of your drinks and see
if it is sufficiently low to please.

Another item that enters materially
into the service of the modern fountain
is ice cream. To-day’s demand at the
fountains includes an almost endless
variety of frozen confections, the best
of which is ice cream. None of these
can give satisfaction unless the ice
cream itself pleases. For this reason
the fountain owner should be careful
in selecting his source of supply. Not
only must the ice cream have quality,
but quality must be maintained from
the time of its arrival at the fountain
to the moment when it is placed before
the customer. Through carelessness
ice cream that is of unquestionable
quality when it arrives at the fountain
is often served with a rough and grainy
texture. Usually this is the result of
its being permitted to become soft and
then rehardened. We instinctively
avoid a fountain where we are served
with grainy ice cream a few times.

dt requires good tools to perform
good work at a fountain, just as in a
carpenter shop. 'One of the vital de-
tails, though out of sight is the car-
bonator, which produces the carbonat-
ed water that gives to the industry its
name. The water that goes into well-
served beverages must have been
properly carbonated, and it must have
been properly chilled, for the only soda
water that pleases the public is “cold
soda™— might better have said “ice
cold soda water.” This is obtained
only through proper refrigeration. To-
day this is generally secured through
mechanical refrigeration devices, but
where ice is still used, it should be
used freely. No fountain gives proper
service that is not properly iced.

lit is regrettable that | have to ad-
mit that the majority of fountains that
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| visit do not give a glass of soda that
is as cold as it should be. Sometimes
I feel convinced that that is the rea-
son that they are not doing more busi-
ness. If you will watch the conditions
carefully you will discover that the
colder your drinks are the larger your
trade will be. Building business is fre-
quently more a matter of good cold
drinks than anything else. You put in
that new fountain to build a greater
business. Do not handicap it by an
error in temperature of the drinks
served.

In this case and in such instances
it pays to have fine shaved ice handy.
Be sure your customer receives a cold
drink, even if you have to sacrifice its
natural quality by the use of ice. Again
some like ice in their drinks and for
their benefit it should be on hand, as
well as for the production of certain
types of fancy beverages in which ice
plays a part in giving the drink ap-
pearance. However, phosphates and
similar drinks should not contain ice,
since ice detracts from the quality of
the drink. Ice is no detriment in such
beverages as lemonade and similar
drinks, even though its presence has
a tendency to liberate the gas from the
carbonated water.

Shaved ice is also a detriment to
milk drink service. The milk should
be chilled in its container, for ice only
dilutes it and gives the drink a watery
miaste.  When the milk is sufficiently
chilled and the drink is well mixed the
resultant drink will be both smooth
and rich, and that is the only kind that
real service gives the customer.

BROOKSIDE BRAND
WHISK BROOMS

ROTARY PRIZE
W hisk

AMSTERDAM, N.Y m
ALL STYLES
AND PRICES
THE LATEST

AND BEST

YEAST CANDY

WILL NOT SPOIL
DELIGHTFUL TO

EAT
EVERYBODY'S
FAVORITE
A Convenient 5c
Package that can
safely be carried in

the pocket.
Families buy it by
the box.

Order liberally of
your Jobber, or

NATIONAL CANDY CO., INC.
PUTNAM FACTORY
Grand Rapids, Mich.
ORIGINATORS AND MAKERS
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Having the right fountain, add the
right service, and the combination will
pull trade and keep it coming.

E. D. Ward.

When “Candy Clark” Went Bankrupt.

During the period of high prices fol-
lowing the civil war, a young man
named Clark became a merchant. The
inevitable happened. Prices tumbled
and Mr. Clark’s stock of merchandise
would not appraise as much as his
debts. He called his creditors in con-
ference and asked them to accept his
notes without interest for a few years
and he wouldlpay them in full. His
proposition was accepted. Just what
disposition of his stock was made | do
not recall, | think it was sold without
needleess sacrifice and Mr. Clark se-
cured a position as salesman for a
candy factory in Detroit. His home
was at Troy, Oakland county, and he
traveled by horse and buggy through
the Northeastern section of Michigan,
taking orders for candy. Lalter he
purchased a wagon and carried a stock
of candy with him, selling direct to
the stores.

It took him nine years, if | remem-
ber rightly, to pay off his indebtedness
of some $5,000. Then he ibuilt a com-
fortable house and good barn. Mean-
time he hadi a family growing up and
this he told as a proof (that candy was
not of itself unhealthy. Of his three
boys one was not as rugged as the
others and had a great penchant for
candy. Thinking to cure him of such
excessive hankering he placed a pail
of candy where the boy could help
himself at any time. One pailful did
not in the leaslt dull his appetite for
candy and so the experiment was con-
tinued. The boy kept on feasting on
candy and in time became the most
robust of the three boys. It seems
as if his initials were E. M., but | am
not certain. Grocers and others called
him “Candy Clark.” When | became
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acquainted with him in the nineties
he had resumed taking orders, selling
for Gray, Toynton & Fox, who deliv-
ered small orders to the merchant’s
wholesale grocer to save undue freight
charges, and Mr. Clark collected for
the shipment on. his next visit.

When | read Ithe schedules in the
Tradesman’s report of bankruptcy
proceedings, and discover that the
bankrupt’s assets nearly equal his lia-
bilities, | think he does not intend to
rob his creditors. When there are no
assets above exemptions | wonder
how such a person can get away wiith
the bankruptcy farce, defrauding so
many and in such large amounts as
many claims are. E. E. Whitney.

Curtain Trade Pushes Rayon Voiles.

Combatting the growing demand for
cheap cotton curtains, manufacturers
have .succeeded in promoting a limited
sale of rayon voiles and marquisettes
during the last two weeks. The cur-
tain producers are hoping to extend
the sale of better-price goods through-
out the country in the Spring, but ad-
mit that more intensive sales efforts
must be used if their object is. to be
accomplished. At present, with the
exception of the small amount of bet-
ter goods sold locally, the call has
been almost entirely for curtains re-
tailing from 79 cents to $1.

Current indications point to a com-
bined seasonal and holiday demand
for novelty jewelry which will take
up the slack in the early demand.
Gold-finish styles continue outstand-
ing, this trend having been strength-
ened by the recent emphasis on these
types by the Parisian couturiers. Plain
rather than stone-set merchandise is
wanted in necklaces, bracelets and
earrings. Silver types continue second-
ary. In men’s lines a strong call for
sterling silver cigarette cases has de-
veloped, owing to the lower prices.

HOLIDAY
GOODS

Our 1931 line now on display in Grand
Rapids — in our own building 38-44

Oakes St.

The display is the best ever—and prices
are down—and the goods are right. Come

in and look it over.

This is your invitation

—everything marked in plain figures—

one price to all.

Hazeltine & Perkins Drug Co.

Grand Rapids

Michigan

Manistee

TRADESMAN

WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.

Acids
Boric (Powd.)— 10 @ 20
Boric (Xtal) "— 10 0 20
Carbolic--mmm-mmmmmv 38 o 4
Citric a 65
M urla_imM@ 8
Nitric © 15
Oxallc_—ls @ 26
Sulphuric- 8
Tartaric 52
Ammonia
Water. 26 deg— 07 © 18
W ater. 18 deg— 06 0 15
Water. 14 deg— 6%® 13
Carbonate-—-—-—-*0 25
Chloride (Gran.) 08 © 18
Balsams
Copaiba - __100@1 26
Firp Canada) » 2 7603 00
Fir (Oregon) _ 6501 00
P eIy memmme — 2 2502 60
Tolu*- __ 15001 8
Barks
Cassia (ordinary). 250

Caasia ( algon) — 400 60

Sassafras (pw. 50c) © 40
Soap Cut powd)
150 25
Berries
o 75
gubeb 2
Junlﬁ 20
Prickly A sh------—-- o 60
Extracts
Licorice 600 75
Licorice, powd._60® 70
Flowers
Arnica ---------- - 75® 80
Chamomile Ged.) 350 45

Chamomile Rom. © 9

Acacia, g) 60
Acacia. d- 45
Acacia. Sorts — 200 30
Acacia. Powdered 25® 35
Aloes (Barb Pow) 350 45
Aloes (Cape Pow.) 25® 35
Aloee (Soc. Pow.) 75® 80
Asafoetida __ - 60® 60

Pow. © 75
Camphor 870 9
Guaiac - 0 60
Guaiac. pow’d — 0 70
Kino 01 25
Kino, powaered @1 20
Myrrh 01 15
Myrrh, "powdered 01 25
Opium, powd. 21 00021 50
Opium, gran. 21 00021 50
Shellac. Orange 400 60
Shellac, White 550 70

Tragacanth, pow. 1 2501 50

Tragacanth___ 17502 25
Turpentine © 26
Insecticides

Arsenio 7© 20
Blue Vitriol, bbI. ©
Blue V|tr|o| less 07© 15

Bordea. MU Dry IOVfc© 21
Hellebore. W hite
powdered__ 150 25

Insect Powder—  30©
Lead Arsenate. Po 11 ©26
nge and Sulphur

ry 090 23
Paris” Green __ 260 46
Leaves

Buchu ©
Buchu, powdered © 60
Sage. B ulk 250 30
Sage, % loose © 40
Sage, powdered— 0 36
Senna, Alex. 600 76
Senna, Tmn pow. 300 36
Uva U rsl 200 26
Oils
Almonds Bitter.
ue, . 50
Almonds Bltter.
artificial 30003 26
Almonds. Sweet.
true - 15001 80
Almonds, SwWeet,
imitation __ 1 0001 26
Amber, crudée. — 7601 00
Amber, rectified 1 5001 75
Anise 15001 75
Bergamont ___ 5 0005 20
Cajeput 1 6001 75
Cassia 2 2502 60
Castor 14001 60
Cedar Leaf 2 0002 25
Cltronella_____— 7501 20
Cloves 2 5002 80
Cocoanut 22(40 Si
Cod Liver____ 1400200
Croton —— 80001 36

Cotton Seed__ 12501 60
Cubebs 50005 26
Eigeron 4000425
Eucalypftus 1 0001 26
Hemloc pure_ 2 0002 26
Juniper Berries— 4 0004 25
Juniper Wood _ 15001 75
Lard, extra — ~ 15501 65
Lard. No. 1 12501 40
Lavender Flow__ 6 0006 25
Lavender Garin. 1 2501 60
Lemon 20002 25
Linseed, “boiled, bbl. © 70
Linseed, raw, bbl. = © 67
Linseed, bid., less 77© 85
Linseed, raw, less 740 82
Mustard. artiflL oa 0 SO
Neatsfoot_ 12501 36
Olive.,pure__ 20005 00
Ollve alaga.

yellow 26003 00
Olive, Malaga,

green 28503 25
Orange, Sweet 4 0004 25
Onganum, pure- 02 60
Origanum, com’l 1 0001 30
Pennyroyal 3 2608 60
Peppéermint__ 4 5004 75
Rose, pure 13 50014 00
Rosemary F—I_ws 15001 75
Sandelwood. E.

L -mmmmmeeeeee- 12 60012 75
Sassafras, true 20002 25
Sassafras, artl’l 7501 00
Spearmint 4 (»004 25
Sperm -— —- 12501 50
Tany--- --- 60006 25
Tar USP 650 75
Turpentine, bbl._© 52
Turpentine, less 590 67
Wlntergreen

leaf--mmmmmmmmmee 60006 26
W intergreen, sweet

birch - — 30003 25
W intergreen, art 7501 00
Worm Seed__ 6 0006 25
Wormwood__ 7 0007 25

Potassium

Bicarbonate 350 40
Blchromate 150 25
Bromide 690 85
Bromide 640 71
Chlorate, “grand- 210 28
Chlorate, powd. 160 23

or X tal 7© 24
Cyanide 220 10
lodide 4 3404 55
Permanganate 22%® 35
Prussiate, yellow 350 45
Prusslate. Ted — 700 75
Sulphate 350 40

Roots
Alkanet 300 40
Blood, powdered 30© 40
Calamus 66
Elecampane, pwd. 200 30
Gentian, powd . 200 30
Ginger, African,

powdered__ ! 200 25
Ginger. Jamajca- 40© 60
Ginger, Jamaica,

powdered 350 40
Goldenseal, pow. 3 0003 50
Ipecac, powd _ 3 0003 60
Licorice 40
Licorice, “powd 150 25
Orris, powdered- 350 40
Poke. Powdered 260 40
Rhubarb, powd. @1 00
Roelnwood, powd— © 60

Sarsapargla Hond.

groun @i iq
Sarsaparilla. Mexlc. © 60
Squills  ==----nmnnnmm- 500 70
Squills, powdered 70® 80
Tumgrlc, powd 150 26
Valerian, powd_ 0 60
Seeds
Anjse 200 20
Anlse, powereﬂ © 26
Bird. 130 17
C anary 10® 16
Caraway. Po. 30 26® el
Cardamon 602 60
Colrllander pow. 30 16© 22%
Fennell 20© 30
| D G — 6%0© 16
Flax, ground OHO® 16
Poenugreek pwd. 16© 25
Hemp 8® 16
Lobelial, powd.__ ®1 100
Mustard, yellow _ 10® 20
Musard, black__20® 25
Poppy--------mmmmmeee 150 26
uince 20002 25
abadilla 450 50
Sunflower 120 18
Worm, American 25® S0
Worm, Lavant _ 5 0005 75
Tlincturae

Aconite 01 80
Aloes 01 56
Asafoetida 02 28
Arnica _ T 01 60
Belladonna ©1 44
Benzoin ©2 28

19
Benzoin Comp’d- ©2 40
Buchu ©2 16
Cantharides ©2 62
Capsicum 02 28
Catechu — ©1 44
Cinchona =~ ©2 16
Colchicum __ ©1 80
Cubebs ©8 76
Digitalis ©3 04
Gentian ©1 36
Guaiac @3 28
Guaiac, Ammon.- ©2 04
lodine ©1 25
lodine. Colorless. 01 50
Iron, Clo 01 56
Kino _ _ 01 44
Myrrh 02 62
Nux Vomica__ 01 80
Opium ©5 40
Opium, Cam ©1 44
Opium, Deodorz™d ©6 40
Rhubarb ©1 92
Lead, red dry — 13%©13%

Lead, white 'dry 13H©13%
Lead, white oil 13%©13%
Ochre, yellow bbL ~ ® 3%
Ochre, yellow lees 3© 6
Red Venet'n Am. 3%0© 7

Red Venet'n Eng. 4® 8
Putty 60 8
Whmng bbT.__ © 4U
W hltlng 6)4010
Rogers Prep. _ 3 4503 88

Msceillaneous

Acetanaiid____ 670 76
Alum 06® 18
Alum. powd. and

ground 090 15
Bismuth. ~Subni-

trate ---------—-—-- a 1203 40
Borax xtal or

powdered 06© 13
Cantharides, po. 1 2601 60
Calomel 2 4002 70
Capsicum, powd 48© 66
Carmine 0009 00

Cassia Buds 35© 45
Cloves 360 46
Chalk Prepared— 14© 16
Chloroform

Choral Hydrate 1 20©1 60
Cocaine-——-— 12 85013 85
Cocoa Butter___ 400 90
Corks, list, léss 30710 to

40-10%
Copperas 3HO 10
Copperas.” Powd. 40 10

Corrosive Sublm 1 75©2 00
Cream Tartar___ 280

Cuttle bone —_ 40© 60
Dextrine 6%0 16
Dover’s

Powder 4 0004 50
Emery, All Nos. 10© 16
Emery, Powdered © 15
Epsom Salts, bbls. ©03%
Epsom Salts, less 3%© lO
Ergot, powdered __©40
Flake, W hite__16© 20
Formaldehyde “Tb. 090 25
Gelatine 000 70
Glasswaré, Tess 65%
Glassware, full case 60%.

Glauber Salts, bbl. ©02%
Glauber Salts less 04© 10
Glue, Brown — 200 30
Glue, Brown Grd_ 16© 22
Glue, W hite 27)4© 36
Glue, white grd. 250 36
Glycerme - 160 35
Hops 750 9%
lodine 64507 00
lodoform 80008 80
Lead Acetate — 17© 36
M ace a] 50
Mace powdered— @160
Menthol 5 650632
Morphine___ 13 68014 31
Nux Vomica_ © 26
Nux Vomica, pow. 16© 26
Pepper. Black, pw. 360 4f
Pepper, White, po. 650 65
pitch. 'Burgundy_ 10© 20
uassia 150 20

uinine, 6 0s. cans © 60
Rochelle Salts — 23)4® 35
Saccharine 2 6002 76
Salt Peter____ 11© 33
Seidlitz Mixture 30© 40
Soap, green___ 150
Soap, mott cast ©
Soap white Castile,

©15
Soap, white Cast ile
less, per bar
Soda A'sh 30 10
Soda Blcarbonate 3 4© 10
Soda. Sal 02)4© 08
Spirits Camphor 01 30
Sulphur, roll 40 11
Sulphur, Subl.™_ 4)4® 10
Tamarinds 0® 2B
Tartar Emetic — 500 60
Turpentine, Ven. 500 76
Vanilla Ex. pure 1 5002 00
Venilla Ex. pure 8 2601 50
Zinc Sulphate__ 06® 11

Webster Cigar Co. Brands

W ebsterettes

Cincos 32 60

Webster Cadillacs__

Golden Wedding
Panatellas

75 00
Commodore 95
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing
and are intended to be correct at time of going to press. Prices, however, are
liable to change at any time, and merchants will have their orders filled at mar-
ket prices at date of purchase. For price changes compare with previous issues

ADVANCED

AMMONIA
64 os.
32 oz.
18 oz.
10o0z.
6 0z.

Parsons,
Parsons,
Parsons,
Parsons,
Parsons,

MICA AXLE GREASE

48. 11b. 4 55
24, 3 Ib. 6 25
10" Ib. pails, per doz 9 40
15 Ib. palls per doz 12 60
25 lb. pajls, per doz. 19 15
25 Ib. pails, per doz. 19 16
APPLE BUTTER
Quaker, 24-21 oz., doz. 2 10
Quaker, 12-38 oz., doz. 2 00
BAKING POWDERS
Arctic, 7 oz. tumbler 135
Royal. 2 oz.,, doz. 93
Royal. 4 oz..
Royal, 6 oz.. doz.
Royal 12 0z.,, doz.___ 4 80
Royal. 2% Ibs.,
Royal, 5 Ibs., doz----—-- 24 60

KC. 10c size, 8 0z.

KC. 15c size, 12 0z.
KC, 20c size, full Ib.
KC, 25c size, 25 0z.
KC, 50c size, 50 0z.
KC, 5 Ib. size

KC. 10 Ib. size

BLEACHER CLEAN
Clorox. 16 o0z.. 24s__
Lizzie. 16 oz.. 12s_

. BLUING
Aim. Ball.36-1 oz.,cart.
Roy Blue, 18s, per cs.

BEANS and PEAS

100 Ib. bag
Brown Swedish Beans 8 50
Dry Lima Beans 100 Ib. 6 75
Pinto Beans 8 75
Red Kideny Beans_7 75
White H'd Beans 3 25
Black Eye Beans
Split Peas, Yellow_5 10
Split Peas, Green___ 5 50
Scotch Peas 475

BURNERS
Queen Ann, No. 1 and
2, doz.
White Flame, No. 1
an doz. 226
BOTTLE CAP8

Obi. Lacquor, 1 gross
pkg., per gross 15

BREAKFAST FOODS
Kellogg’s -Brands.
Corn Flakes. No. 136 2 45
Corn Flakes, No. 124 2 45

il

OPODUTW

N®On o
©

100
13

Lard

Pep, No 224
Pep,

Krumbles
Bran Flakes,

270

202 2 00

No. 424 —* 270

No. 624 2 45

Bran Flakes. No. 602 1 60

Rice Krispies, 6 0z. — 2 25

RIOP Kriwies. 1 oz. 110
fe Hag, 12 1-lb.

AII Bran 16 oz. -

AH Bran, 10 0z .--

All Bran. % oz.
BROOMS

Jewell, doz. -—---mee-mv 25

Standard Parlor, 23 Ib. 7 00

Fancy Parlor, 23 Ib. 8 00

Ex. Fancy Parlor 25 [b. 8 40
Ex. Fey. Parlor 26 Ib. 2og

Whisk. No. 3 ---mmmem 226

ROLLED OATS
Purity Brand
Instant Flakes

- z N i i
(17,i5TAgr; " Mol
iis* N

ARG,

mm IWjtvee* i QITM 1
_1T%

Small, 48s------- 3 60

Regular Flakes

Small, 24s ----J £7%
jmall, 48s-- f®
{afge, 18s-- -3
hina, large, 12s-—-3 05

:hest-o-Silver, lge. *3 25
Billed less one free display
ackage in each case.

Post Brands.
Irape-Nuts, 24§--—---—--- 3 80
Irape-Nuts, 100s--—-—- 275
nstant Posium, No. 8 6 40
nstant Postum, No. 10 4 60
‘ostum Cereal, No. 0 2 26

>ost Toasties, 36s — 2 45
>ost Toasties, 24s — 2 45
ost’s Bran, 24s-— 2 45
BRUSHES
Scrub
iolid Back, 8 in.
Iplid Back. 1 1In.

‘ointed Ends

butter color
Dandelion

CANDLES
Electric Light, 40lbs. 12.1
Plumber, Ibs - 12*8

Paraffine,
Wiickin
Tudor.

CANNED FRUITS
Hart Brand

No. 10 --

Blackberries

No. 2 --
Pride of

Cherries
. red. No. 10
. 10

Pride of MICh No.2—3 00
Marcellus Red -- 56
Special Pie
Whole W hite

Gooseberries
No. 10

0z. glas
eide of MICh No. 2% 3 80

DECLINED

325
325

Plums
Grand Duke, No. 2%__
Yellow Eggs No. 2%,

Black Raspberries
No. 2
Pride of Mich. No. 310
Pride of Mich. No. 1— 23

Red Raspberries
2 4 50

Marcell No. 2

Pride of MICh No. 2__ 4 00
Strawberries

No. 2 4 25

3 00

Marcellus No. 2 3 25

Pride of Mich. No. 2_ _ 360

CANNED FISH
Clam Ch’der, 10% oz. 1 35
Clam Chowder, No. 2. 2 76
Clams, Steamed. No. 1 3 00
Clams, Minced, No. % 2 25
Finnan Haddie, 10 oz. 3 30
Clam Bouillon, 7 oz._ 2 50
Chicken Haddie, No. 12 76
Fish Flakes, small 135
Cod Fish Cake, 10 oz. 1 55
Cove Oysters, 6 0z._1 60
Lobster; No. %, Star 2 au
Shrimp, 1, wet__ 216
Sard’s. % Oil. Key ,, 6 26
Sard’s, % Oil. Key_S 26
Sardines, % Oil, k’less 4 15
Salmon, Red Alaska__3 00

Salmon, Med. Alaska 2 15
Salmon, Pink, Alaska 1 20
Sardines, Xm. %, ea. 10@Z2
Sardines. 1m., %, ea. 25
Sardines. Cal._1 15@1 40
Tuna. % Curtis, doz. 2 65
Tuna. %s. Curtis, doz. 1 80
Tuna. % Blue Fin_2 00
Tuna, Is, Curtis, doz. 4 76

CANNED MEAT
Bacon, Med. Beechnut 2 70
Bacon. Lge. Beechnut 4 50

Beef, No. 1, Corned _ 2 60
Beef No. 1, Roast 3 00
Beef, 2% oz.. Qua., sli. 1 35
Beef. 4 oz. Qua. sli. 225
Beef, 5 0z., Am. Siloed 3 00
Beef, No. 1 B’nut, sli. 4 50
Beefsteak & Onions, s 3 70
Chili Con Car., I's 1 20
Deviled Ham, %s 1 60
Deviled Ham, % s__2 8

Hamburg Steak &
Onions, No. 1 _ 316
Potted Beef. 4 0Z. 1 10
Potted Meat, % Libby 52
Potted Meat. % Libby 90
Potted Meat, % Qua- 75
Potted Ham. Gen. % 136

Vienna Sa'us. No. %
Vienna Sausage, Qua.
Veal Loaf. Medlum _2 26

Baked Beans

Campbells

uaker, 16 0z. 70
remont, No. Z 1 25
Van Camp, med. 1 25

CANNED VEGETABLES
Hart Brand

Baked Beans
Medium, Plain or Sau. 70

No. 10 Sauce 4 50
. Lima Beans
Little Dot, No. 2 2 80

Little Quaker, No. 10 13 00
Little Quaker. No. 1 _1
Baby. No. 2 2
Baby. No. 1 — " 1gp
Pride of Mich. No. I__ 1 65

Marcellus, No. 10__ " 8 20
Red Kidney Beane
No. 10 6 35
No. 5 370
No. 2 X 30
No. 1 90
String Beans
Little Dot. No. 2 320
Little Dot. No. 1 2 40
Little Quaker. No. 1 1 90

Little Quaker, No. 90
Choice "Whole. No. 1TY12 75

Choice Whole, No. 2_2 60
Choice Whole. No. T..1 70
Cut, No. 10 10 26
Cut, No. 2 210
Cut, No. 1 160

TRADESMAN

Pride of Mich. No. 2._ 175
Marcellus. No. 2 160
Marcellus, No. 10 8 26
Wax Beans

Litlet Dot, No. 2 275
Little Dot. No. 1 190
Little Quaker, No.” 2_2 65
thtle uaker. No. T 180
Choice Whole. No. 10.12 50
Choice Whole, No. 2_2 50
Choice WhoL No. 170 1 7i
Cut. NO. 10-----mmmmmm- 10 25
Cut. No. 2 215
Cut. No. 1 146
Pride of Michigan_1 75

Marcellus Cut, No. 10. 8 25

Beets
Small, No. 2% 3 00
Etxra Small, No. 2 _3 00
Fancy Small No. 2 ~2 45
Pride of Michigan_2 20
Marcellus Cut, No. 10. 6 50

Marcel. Whole, No. 2% 1 85
Carrots
Diced. No. 2 _ 130
Diced. No. 10 —_—""7 00
Corn
Golden Ban., No. 3_3 60
Golden Ban.. No. 2—1 90
Golden Ban., No. 10 10 00
Little Dot. No. 2 170
Little Quaker. No. 2 170
Little uaker. No. 1-1 35
Country, Gen.. No. 1 _1 35
Country Gen.. No. 2 "1 70
Pride of Mich., No. 5= 5 20
Pride of Mich., No. 2 1 60
Pride of Mich. No. 1- 1 25
Marcellus, No,
Marcellus, No.
Marcellus, No. 1 116

Fancy Crosby No.2_1 70
Fancy Crosby, No. 11 45

Peas
Little Dot No. 1 __ 170
Little Dot. No. 2 2 60
Liittle Quaker. No.” 10 12 00
Little Quaker, No .2_2 35
Little Quaker. No. 1— 1 60
6ifted E. June. No. 10-10 00
Sifted E. June, No. 5— 5 75
Sifted E. June. No. 2— 1 8
Sifted E. June. No. 1— 1 40
Belle of Hart. No. 2— 1 85
Pride of Mich., No. 10 8 75

Pride of Mich.. No. 2 166

Marcel., El June, No. 2 1 40

Marcel., E. June, No. 5 4 50

Marcel., El Ju.. No. 10 7 50

Templar E. J., No. 2 1 32i%

Templar E. Ju., No. 10 7 00
Pumpkin

No. 10 35

No. 2% 136

No. 2 105
Sauerkraut

No. 10 5 00

No. 2% 1 60

No. 2 125
Spinach

No. 2% 225

No. 2 180
Squash

Boston, No. 3 180
Succotash

Golden Bantum, No. 2 2 40

Little Dot. No. 2 -——-—- 235

Little Quaker 225

Pride of Michigan _ 2 05
Tomatoed

No. 10 6 80

No. 2% __ 226

No. 2 160

6
Pride of Mich., No. 2% 2 10

Pride of Mich., No. 2—1 40
. CATSUP

Sniders, 8 0z. 135

Sniders, 14 0z. 215

Sniders, No. 1010 .90

Sniders, Gallon Glass- 1 25

CHILI SAUCE

Sniders. 8 0z. 2 10
Sniders. 14 0z. 300
Sniders. No. 101 125

0
Sniders, Gallon Glass. 1 45

OYSTER COCKTAIL
Sniders, 80z. 2 10
Sniders, 11 0z. 2
Sniders, 440z._____ 3

Sniders, Gallon Glass 1 45
CHEESE
Roquefort 60
Wisconsin D aisy 17
W isconsin Flat 17
New York June__ — 27
Sap Sago 40
Brick 19
Michigan Flats 17
Michigan D aisiés 17
Wisconsin Longhorn — 17
Imported Leyden 27
1 Ib. Limiberger _26

Imported Swiss
Kraft Pimento Loaf 26
Kraft American Loaf_24
Kraft Brick Loaf 24
Kraft Swiss Loaf 32
Kraft Old Eng. LCoaf— 45
Kraft, Pimento, % Ib. 1 85

Kraft, American, % Ib. 1 86
Kraft, Brick, % Ib. — 1 86
Kraft Limburger,% Ib. 1 85
CHEWING GUM

Adams Black Jack _— 65
Adams Bloodberry 65
Adams Dentyne ~—---

Adams Calif. Fruit — 65
Adams Sen Sen — 65

Beeman’s Pepsin-- 65
Beechnut Wintergreen-
Beechnut Peppermint-
Beechnut Spearmint —
Doublemint

Peppermint, Wri eys — 65
Spearmint, Wrig
Juicy Fruit ---
Krigley’s P-K __
Zeno
Teaberry

COCOA

Droste’s Dutch, 1 Ib.
Droste’s Dutch,
Droste’s Dutch,
Droste’s Dutch,

8 50
% Ib. 4 50
% Ib. 2 35
5 Ib. 60
Chocolate Apples

Pastelles, No. 1
Pastelles, % Ib 6
Pains De Cafe 3 0
Droste’s Bars, 1 doz. 2 00
Delft Pastelles 215
1 Rose Tin Bon

18 00

ons
7 oz. Rose Tin Bon

Bons 9
13 0z. Creme De Cara-
que 13 20
12 oz. RWIO 80
% Ib. Rosaces jk.____ 7 8
% Ib. Pastelles 3 40
Langues De Chats_4 80

CHOCOLATE
Caracas, % s___ 37
Caracas, % s__ 36

(LOTHES LINE
Hemp, 50 ft. 2 00@2 25

Twisted Cotton,
50 ft 1 75@2 00
Braided, t 180
2 00@2 35

Baker,
Baker,

Sash Cord

COFFEE _ROASTED
Blodgett-Beekley Co.
Old Master__ 40

Lee A Cady
1 Ib. Package
Breakfast Cup__ ~

Libert

Quaker Vacuum 32
Nedrow 28
Morton House 35%
Reno
Imper'ﬂ—37%
M ajestic

Boston Breakft Blend 24
McLaughlin’s Kept-Fresh

Coffee Extracts
M. Y., per
Frank’s 50 pkgs. 25
Hummel’s 50 1 [b. 10%

CONDENSED MILK
Leader, 4 doz.
Eagle, 4 doz. 9 00

MILK COMPOUND
Hebe, Tall, 4 doz.
Hebe. Baby Sdoz
Carolene. Tall, 4 doz.
Carotene, Baby

EVAPORATED MILK

Pago. Tall 3 45
Page, Bab 345
uaker, Tall, " 10% oz. 3 10
uaker, Baby 4 doz. 310
uaker, Gallon. % doz. 1 56
Carnation. Tall, 4 doz. 3 45
Carnation. Baby, 8 dz. 3 45
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Oatman’s Dundee. Tall 3 45
Oatman’s D’dee,
Every Day, Tall
Every Day, Baby____3 20
Pet. Tall 3 45
Pet. Baby 4 dozen 173
Borden’s Tall 345
Borden’s Baby 345

CIGARS

Airedale 35 00
Hemeter Champion__38 66
Canadian Club 35 o2
Robert Em meft__ 75 00
Tom Moorq Monarch 76 00
Webster Cadillac 75 00
W ebster Astor Foil__ 75 00
Webster Knlckbocker 95 OF
Webster Albany Foil 95 00
Bering Apollos__ 95 00
Bering Palm Ifas__115 00

Bering Dipiomatica 115 0C
Bering Delioses 120 00
Bering Favorita___ 135 00
Bering Albas _ — 150 @

CONFECTIONERY
Stick Candy Palls
Pure Sugar Sticks-600c 4 00
Big -Stick. 20 Ib. case 17
Horehound Stick. 5 Ib. 18

Mixed Candy
Kindergarten 16
Leader
French Creams 13
Paris Creams
Jupiter
Fancy Mixture 16

Fancy Chocolate

6 Ib. boxes
Bittersweets, Ass’ted 1 50
Milk Chocolate A A 150

Nibble Sticks 1 50
Chocolate Nut Rolls 1 60
Blue Ribbo
Gum Drops PaI|S
Champion Gums_____ 15
Challenge Gums___ 13
Jelly Strings__ — — 16
Lozenges Pails
A. A. Pep. Lozenges_14
A. A. Pink Lozenges_ 14
A. A Choc Lozenges_ 14
Motto Hears t is
Malted Milk Lozenges — 21
Hard Goods Pails
Lemon Dro 17

O. F. Horeﬁound drops 15
Anise Squares ,:__; 16
Peanut Sauares_, 14
Cough Drops Bxs
Putnam’s 1
Smith Bros_
Luden’s

Specialties
Pineapple Fudge 18
Italian Bon Bons 16
Banquet Cream Mint»" 33
Handy Packages, 12-10c 75

COUPON BOOKS
50 Economic grade 1 56
100 Economic grade 4 50
500 Economic grade 20 00
1000 Economic grade 37 50
Where 1,000 books are
ordered at a time, special-
ly printed front cover is
furnished without charge.

CREAM OF TARTAR
6 Ib. boxes

DRIED FRUITS

N. Fey., g()J Ib. box 13
N. Y Fey., 14 oz. pkg. it>

Apricots
Evaporated, Choice — 13
Evaporated, Fancy_ 18
Evaporated, Slabs

Ex. Fancy 25
Citron

10 Ib. box 33
Currants

Packages. 14 oz 17

Greek, Bulk, Ib.__ 16%
Datgs

Dromedary, 36s 6 76
Peaches

Evap. Choice 12%

Fancy 3
Peel

Lemon, American 28

Orange, American 28
Raisins

Seeded, bulk 8%

Thompsons s’dless bIk 8%
Thompsons seedless 11

Seeded 50

California Prunes
90@100, 25 Ib. boxes—@05%
5 Ib. boxes_ @05%
. boxes—@6%
. boxes—@06%
. boxes.-@07%
. boxes 08%
. boxes 11
25 Ib. boxes—@14
25 Ib. boxes_ @17
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Hominy
Pearl. 100 Ib. Backs_3 60

Macaroni
Mueller’s Brands
9 oz. package, per doz. 1 30
9 oz. package, per case 2 20

Bulk Goods
Elbow. 20 Ib. 5@07
Egg Noodle, 10 Ibs. — 14
Pearl Barley
0000 «.ocecrcieirreree e, 00
Barley Grits 5 00
Chester . 376
. Sage
East India .10
Tapio
Pearl. 100 Ib. sacks. 09
Minute, 8 oz., 3 doz. 4 05
Dromedary Instant .. 350
Jrffy Punch
3 doz. Carto
Assorted flavors.
UR
V. C. M|II|ng Co. Brands
Lily W hite 4 90
Harvest Queen 6 00
Tes Ma’am Graham.
50a 130

Lee A Cady Brands
American Hagle
Home Baker

FRUIT CANS

Mason i
F. O. B. Grand Rapids
Half pint

One pint 7 35
One quart 8 55
Half gallon 155
Ideal Glass Top
Half pint 9 00
One pint 9 50
One quart 11 15
Half gallon_T 15 40
GELATINE
Jell-O, 3 doz. 2 85
Minute, 3 doz. 405
Plymouth W hife__1 55
Quaker, 3 doz. 225

JELLY AND PRESERVES
Pure, 30 Ib. pails 330
Imrtatrlr 30 Ib. palls 160
Pure. 6 oz.. Asst., doz. 90
Pure Pres., 16 oz., dz. 2 40

JELLY GLASSES
8 0z., per doz.

Margarin
I. VAN WES ENBRUGGE
Food Distributor

Cream-Nut,

1 Ib. 15
Pecola, 11b.

BEST FOODS,
Laug Bros.,

INC.

Distributors

15
H
Wilson A Co.’s Brands
Oleo
Certified 20
Nut
Specral Roll--

MATCHES
Diamond. 144 hox — 475
Searchlight. 144 box— 4 75
Ohio Red Label. 144 bx 4 75

Ohio Blue Tp, 144 box 4 76
Ohio Blue Tip, 720-lc 3 80
+ReRliable, 144---
*Federal, 144

Safety Matches
Quaker. 6 gro. case—

MULLER’S PRODUCTS

MICHIGAN

Dill Pickles Bulk
365

Macaroni. 9 0z._ 220 5 Gal,
Spaghetti ¢ 0z. - 20 16 Gal, 660 — 11 26
Elbow Macaroni, 9 0s. 2 20 45 Gal., 1300 ____ 3000
Egg Noodles. 6 0z 20
Egg Vermicelli. 6 0z. 2 20
Egg Alphabets. 6 oz._ 2 20 PIPES
Egg A-B-Cs 48 pkgs__1 80 Cob, 3 dos. in bx. 1 00@I 20
NUTS—Whole PLAYING CARDS
Almonds. Tarragnna— 19 Battle Axe. per doz. 265
Brazil, large 13% Bicycle, per doz. 470
Fancy M ixed 18 Torpedo per doz.__2 60
Filberts. Siu% 17%
Peanuts. VIr oasteEl POTASH
Peanuts, Jumbo, std Babbitt's. 2 d 275
Pecans, 8, star 25 abbitt’s. 0z. -
Pecans, Jumbo 40
Pecans, Mamm©oth_50
Walnuts, C al. 23@25 FRE8H MEATS
Hickory 07 Beef
Top Steers & Heif.— 16
Good St'rs & H’f. 13
Salted Peanuts Med. SteerB & Helf. — 12
Fancy, No. 1 Com. Steers & Heif._11
8helled Veal
Almonds Salted 9% Top 12
Peanuts. Spanish Good 10
125 Ib. bags 5% Medium 09
Flzrlbertss :% -
ecans Saflted
Lamb
Walnut Burdo i
Walnut, Manchurran_ g%g‘?g Lambig
Mediom___—— 12
mince meat POOI’_].O
None Such. 4 doz. __ 620
uaker, 3 doz. casé_ 3 35 Mutton
ibby.  Kegs, wet, Tb. 22 G 00d----mrmmmmemmooeenooeeeee 10
Medium 08
Poor _ 10
OLIVES
4 oz. Jar, Plain, doz.1 16 Pork
10 oz. Jar, Plain, doz.2 10 [ gin, med. 12
14 oz._ Jar, Plain, doz. B utts — 11
Pint Jars, Plain, doz. Shouldérs 10
Quart Jars, Plain, doz. Spareribs 10
%gai GKIass JugshPIa 7 25 Neck bonés 05
a egs, eac |
3% 07. Jar. Stfl#ﬁ;j %_ Trimmings____ 08
6 oz. Jar, Stuffe 0z PROVISIONS
9% oz. Jar, Stuff., doz. Barreled Pork
1 Gal. Jugs, Stuff., dz. 2 40 Clear Back 16 00@20 00
Short Cut CTear___ 16 00
%s PARISGREEN ______ A Dry Salt Meats
Is 32 D S Bellies ,, 18-20@18-10
2sand 6s_____ 30
Lard
Pure in tierces 8%
PETneluing. State. Tax = 60 Ib. tubs__advance %
From Tank Wagon 50 Ib. tubs___advance %
Red Crown Gasoline_157  201b. pails_—advance %
Red Crown Ethyl 187 10 Ib. pails__advance %
Stanoline B lue 51b. palls”_advance 1
31Ib. pails__advance 1
Compound tierces___ 8%
In lron Barrels Compound, tubs_ "9
Perfection Kerasine_ 10.6
Gas Machme Gasoline 35.1 Sausages
V. M. & P. Naphtha__158 Bologna 16
Liver 18
Frankfort 20
1ISO-VIS MOTOR OILS 3|
In Iron Barrels Veal
Light 7. Tongue, Jellied 35
Medium 77.1 Headcheese _ 18
Heav 77.1
Ex. Heavy 771 8moked Meats
Hams, Cer. 14-16 Ib @17
Hams, Cert., Skin

fpolarine

Iron Barrels
Light 62.1
Medium 62.1
H eav?/ 62.1
Special heavy 62.1
Extra heavy 62.1
Polarine “F 62.1

Transmission Ol 62.1
Find, 4 oz. cans,  doz. 1 50
Find, 8 oz. cans, doz. 2 30
Parowax, 100 Ib) _
Parowax, 40, 1 Ilb7 _

Parowax, 20, 1 Ib .78

Semdac.

12 pt.
Semdac,

12 qt.

cans 300
cans 5 00

PICKLES
Medium Sour
5 gallon, 400 count — 4 75

Sweet Small
16 Gallon, 2250 27 00
5 Gallon, 750 9 76
Dill_Pickles
Gal. 40 to Tin, doz— 10 25
No. 2% Tins
32 oz. Glass Picked— 2 26

32 0z. Glass Thrown — 1 95

Ham, dried beef
Knuckles @31
California Hams — @17%

Picnic Boile

Hams 20 @25
Boiled Hams__ @ 8
Minced Ham s
Bacon 4/6 Cert. @22

Beef
Boneless, rum p @22 00
Rump, new — 29 00@35 00
Liver
Beef 14
Calf 55
Pork 06%
RICE
Fancy BlueRose__ 4 10
Fancy Head - —_ 06
RUSKS
Postma Biscuit Co.
18 rolls, per case___ 190
12 rolls, per case___ 127
18 cartons, per case_2 15
12 cartons, per case_ 1 46
SALERATUS
Arm and Hammer_375
SAL SODA
‘. anulated, 60 Ibs. cs. 1 35
Granulated, 18-2% Ib.
packages 100
COD FISH
Middles 20
Tablets. % Ib. Pure 19%
doz. ;_
Wood boxes. Pure_29
Whole Cod 11%

TRADESMAN

HERRING
Holland Herring
Mixed. Ke%s —————————————— 82
Mixed, half bbls. 125
Mixed, bbls. 50
Milkers, Kegs e
Milkers, half bbTs._9 40
Milkers, bbls.__ ~ 17 60

Lake Herring
% Bbl., 100 Ibs.

Mackeral
Tubs, 60 Count, fy. fat 6 uu
Pails. 10 Ib. Fancy fat 1 60

W hite Fish
Med. Fancy. 100 Ib
Milkers bbls.

K K K Norway
8 Ib palls 140
Cut Lunch 1 60
Boned, 10 Ib: 50xes _16

SHOE BLACKENING

2in 1, Paste, doz.___1 130
E. Z. 'Combination, dz. 1 30
Drl-Foot, doz. 2 00
Bixbys, Doz. 1.30
Shinola, doz. 90

STOVE POLISH
Blackne, per doz. 130
Black Sil L|qu|d_d—z 1.30
Black Silk Paste,doz. 1 25
Enameline Paste, doz. 1 30
Enameline L|qU|d dz. 130
E. Z. Liquid, per doz. 1 30
Radium, per doz. 130
Rising 'Sun, per doz. 130
654 Stove Enamel, dz. 2 80
Vulcanol, No. 10, doz. 1 30
Stovoil, per doz.____ 3700

SALT

F. O. G, Grand Raplds
Colonial, 24, 2 1b.___
Colonial, 36-1% 1
Colonial. lodized. 2 2 1 35
Med. No. 1 Bbls

Farmer Spec..
Packers Meat, .
Crushed Rock for Ice

cream, 100 Ib., each 85
Butter Salt, 280 ib. bbl.4 00
Block, b 4u
Baker Salt. 280 1b. bbl. 3 80
6, 10 Ib., per bale 93
20, 3 Ib., per bale”
28 Ib. bags Table— 40
Old lgltilgory, Smok_d'

Five case lots
lodized, 32, 26 0z. — 2 40
Five case lots 230
BORAX
Twenty Mule Team

Free Run'g, 32 26 oz. 2 40
230

24, 1 Ib. packages — 3 35

18 10 oz. packages_4 40

%, % oz. packages — 4 00
CLEANSERS

80 can cases, $4.80 per case

WASHING POWDERS

Bon Amij Pd., 18s, box 1 90
Bon Ami Cake. 185 —1 62%

rillo
Cl|mallne
Grandma, 100,

3 50
Grandma. 24 Large — 350

Gold Dust. 1008-—— » 1®

Gold Dust. 12 Large 2 80
Golden Rod, 24 4 25
La France Laun., 4dz. 3 60
Old Dutch Clean., 4 dz. 3 40

Octagon, 96s 390
Rinso, 405 320
Rinso, 24s___ 525
Rub No More, 100, 10

—_— 3 86
Rub No More, 20 L 4 00
Spotless Cleanser,

20 385
Sani Flus'h_ 1 doz._2 25
Sapolio, 3 d 315
Soapine, 100 12 0z._640
Snowboy, 100, 10 0z.—4 00
Snowboy, 12 Large_2 65
Speedee, 3 doz. 7 2
Sunbrite, 50s 210
Wyandotte 48s 475
Wyandot. Deterg’_ZTZ 75

SOAP
Am. Family, 100 box 5 60
Crystal W hite, 100___ 3 60
? Jack, 60s 4 75
els Naptha 100 box 5 50
Flake White, 10 box 3 35

Grdma White Na. 10s_3 50
Jap Rose, 100 box___ 7 40

Fairy, 100 box 4 00
Palm Olive, 144 box_9 50
Lava, 100 bo 90
Octagon 120 5 00
Pummo, 100 box 4 85
Sweetheart, 100 box __ 570
Grandpa Tar. 50 sm. 2 10
Grandpa Tar, 50 Ige. 3 50
Trilby Soap, 100, 10c 7 25
Williams Barber Bar, 9s 50

Williams Mug, per doz. 48

SPICES
Whole Spices

Allspice, Jam aica @30
Cloves. Zanzibar__ @47

Cassia, Canton @25
Cassia, 5c_pkg., doz %40
Ginger, Africa’ 19
Mace. Penang T 00

Mixed, No. @32
Mixed, 5c pkg doz. @45
Nutmegs 0 85
Nutmegs 105-1 10__ @48
Pepper. Black 25

Pure Ground in Bulk

Allspice. Jam aica @33
Cloves, Zanzibar__ @63
Cassia. Canton . 29
Glnsrer. Corkin 30
M ustard 29
Mace, Penang 105
Pepper Black @25
Nutmegs 35
Peoner: \évhrte 44
Pepper, Cayenne @36
Pa‘p‘r)lka Sp,alsh @36
Seasoning
Chili Powder, 15¢c___ 135
Celery Salt, 3 oz. 9%5
Sage,” 2 0z. . . 90
Onion Salt 13
Garlic 135
Ponelty, 3% oz. __ 325
Kitchen Bouquet __ 4 50
Laurel Leaves 20
Marjoram. 1 oz. 0
Savory, 1 oz. __ 90
Thyme, 1 oz. 90
Tumeric, 2% oz. 90
STARCH
Corn
Kingsford, 40 Ibs.__  11%
Powdered, bags 325
Argo, 48. 1 Ib. pkgs. 6 z&
Créam, 48-1 4 40
Gloss
Argo, 48, 1 Ib. pkgs. 3 03
Argo, 12, 3 Ib. pkgs. 2 17
Argo, 8, 5 Ib. pkgs._2 46
Silver Gloss, »8, I's _11%
Elastic, 64 pkgs.___ 510
Tiger, 48-1
Tiger, 50 Ibs. 276
SYRUP
Corn
Blue Karo. No. 1% 2 54
Blue Karo, No. 5, ld_ 363
Blue Karo No. 10_3 33
Red Karo. No. 1% —2 75

Red Karo, No. 5 1dz. 379
Red Karo, No. 10__ 3 69

Imit. Maple Flavor
Orange, No. 1%, 2 dz. 3 25
Orange, No. 5 1 doz. 4 99

Maple and Cane
Canuck, per gal. 160
anuck, 5'gal. can — 6 50

Maple
per gal. — 275
per gal. _ 325

Michigan,
Welchs.

COOKING OIL

Mazola

Pints, 2 doz.
uarts. 1d

alf Gallons. 1 doz. _

Gallons. % doz.

575
11 76
SLT11 R

21
TABLE SAUCES
Lee & Perrin, largo.. 6 75
Lea & Perrin, small.. 3 35
Pepper 160
Royal Mint 2 40
Tobasco, 2 0z.___ 426
Sho You 9 oz, doz._2 25
A-l, large 475
A-l small 2 8
Caper, 207z. 3 30
TEA
Blodgett-Beckley Co.
Royal Garden, % 1b__
Royal Garden, % Ib . _77

1 Ib. pkg Sifting____ 12
Gunpowder
Choice__ P
Fancy 1111111 47
Ceylon
Pekoe, medium 57

English Breakfast
Congou,” mediu

19
Chorce __35@36

Congou,
Congou, Fancy __42@43
Oolong
Medium 39
Choice —a b
Fancy — — ~ éj
, TWINE
Cotton, 3 ply cone 25
Cotton i)ly Balls — 27
6p 10

White Wine, 80 grain 25
White Wine, 40 grain 20

WICKING
No. 0, per gross SO
No. 1,pergross 1 20
Wo. 2,pergross 1 ou
No. 3.pergross 2 so
Peerless Rolls, pe doz. 9u
Rochester, No. 2, doz. 60
Rochester No. 3, doz. 2 w
Kayo, per doz. i0
WOODENWARE
Baskets
Bushels, narrow band,
wire handles 175
Bushels, narrow band.
wood handles 1 so
Market, drop handle” 90
Market, single handle. 9b
Market, ~extra 1 so
Splint, large. 8 50
Splint, medium 7 50
Splint, small 6 60
Churns
Barrel, 5 gal.,, each_2 40
Barrel, 10 gal each— 255
3t0 6 gal., per gal. _ io
Pails
10 qt. Galvanized 2 so
12 qt. Galvanized_2 So
14 qt. Galvanized_ — 3 10
12 qt. Elaring Gal. 5 00
10 qt. Tin Dairy__ 4 00

Traps
Wood, 4holest 60

Mouse,

Mouse, wood, 6 boles. 70
Mouse, tin, 5 holes 6b
Rat, wood T pu
Rat, spring - -
Mouse, spring__ 20

Tubs
Large Galvanized 8 75
Medium Galvanized_7 70
Small Galvanized__ 6 76
W ashboards
Banner, Globe 6 60
Brass, single 6 20
Glass, single 6 uu
Double Peerléss 8 bo
Single Peerless 7 60
Nortbern Queen__ &50
Universal 7 ii0
Wood Bowls

13 in. Butter 5 00
15 In. Butter .9 00
17 in. Butter is 00
19 In. Butter 25 uu

WRAPPING PAPER
Fibre, Manila, white __ 05
No. 1 Fibre 069
Butchers D F 061%

K ra fte-mmmmmmmmeeime e 061%
Kraft Stripe 09%
YEAST CAKE
Magic, 3 doz. 270
Sunlight, 3 doz. 270
Sunlight. 1% doz. 1 35
Yeast Foam, 3 doz._2 70
Yeast Foam, 1% doz. 1 35

YEAST—COMPRESSED
Fleischmann, per doz.
Red Star, per doz.__ 20
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Slipper Department Has a Major
Place.

The leisure and pajama slipper has
now entered into the high fashion
class. Pipings and bandings, pinked
innersoles, inlays and all sorts of
handwork for covering heels, add to
the cost of production but not in“the
customer’s mind. The public to-day
is price-minded and price-demanding.

There is also the luxury appeal
wherein a most extravagant looking
combination of gold and silver mules,
featuring the back strap and octagonal
heel is displayed and spotlighted. At
the moment, brilliant red is featured
in velvet and satin with gold and sil-
ver bandings and strappings. Odd lin-
ing effects, such as the heel pad of
silver and the quarter of gold add in-
terest.

The first promotion of house slip-
pers begins dt Thanksgiving time.
Colorful groupings of winter slippers,
such as the fleece lined children’s types
and the color kid bedroom slip-on,
should be on display in various sec-
tions of the store. One large depart-
ment store in Chicago does a surpris-
ing slipper ibusineess during the holi-
days because of the favored position
of the merchandise, and because of
the values displayed in newspaper ad-
vertising.

There is a great advantage in having
related merchandise on display. Bows,
buckles, velvet plugs, shoe bags and
the hosiery counter should be very
near to each other, or at least have a
relation to articles in the cases. Group
suggestions for a price are splendid
for those customers who are remem-
bering the college girl. Likewise the
linking up of color contrast or har-
mony with the boys’ and men’s bath-
robe and lounge slippers.

News copy suggesting the father
and son ensemble with the accom-
panying picture of the father reading
over the home lessons with the son,
each of ithem being dressed in a house
gown and slippers, will produce results.

Slipper consciousness can be obtain-
ed by displaying a pair of these ex-
quisite mules on a velvet pillow at a
far corner of the department, and with
a roaming or stationary spotlight to
attract the customer’s eye and atten-
tion. This feature not only lights up
a corner of the department, but also
takes the customer through the depart-
ment where she might see other items
to purchase as well as the one she had
in mind.

There is a big opportunity for sug-
gestive selling in the house slipper and
mule department, provided the buyer
takes his sales force into his confidence
and actually shows them how to sell
more than one pair of mules for the
holiday season.

Slippers and hosiery are ithe two
mainstays of retail shoe store holiday
trade, so perhaps the most important
thing to start is to see just what can

be done to put 'the holiday spirit in.

these departments.
Much depends on the physical as-

MICHIGAN

pects of the store. In most cases the
hosiery counter is to the right or left
of the entrance, in some instances
right opposite the front door. What-
ever the location, it must be arranged
and decorated so that everyone will
know the store carries stockings. A
special holiday name helps, too, for
this section.

As a general rule, house slippers are
racked in the rear of the majority of
stores but a growing tendency has
been noted lately to carry the wo-
men’s bridge or house slippers in the
same type of fixtures as many houses
carry their hosiery and in the hosiery
department. Wherever slippers may
be wusually carried, they must be
brought out in the open for the Christ-
mas selling.

Buckley Brothers in Houston build
a fireplace scene in the front part of
their store, with plenty of slippers
racked on either side. Arranging slip-
pers by sizes and retail prices on the
racks is a great help in quick selling.
By that means all size 7 in the $2.50
slippers are together, regardl ss of
pattern or color. Slippers are bought
from the eye and price appeal and not
from size during the gift giving period.

Store arrangement is of prime im-
portance at all itimes but more so dur-
ing the Christmas season. It takes
an artist to show a great plenty of
many different kinds of shoe store
merchandise and not have a cluttered
appearance. The sitore must be clean,
not just “broom” clean but spotless.
More than anything else, it must ibe
interesting from the angle of the pub-
lic who have money to spend. A mess
of twisted colored paper made into a
bower does ndt necessarily mkae a
store interesting.

One of the outstanding stores of this
country reports on slippers, as follows:

“A survey of our business, over a
year ago, brought us to the conclusion
that we were not doing a slipper busi-
ness commensuraite with our shoe busi-
ness, and upon the heeels of this con-
clusion followed the decision to create
a slipper business of enviable propor-
tions.

“The first problem to present itself
was what price will have the greatest
appeal and provide us with the most
volume? This was easily solved after
two months of experimenting with
slippers at various prices, for we
speedily learned that $3 was the most
acceptable price to the public, and
that it would enable us to realize a
very satisfactory volume of business.

“We sold our slippers at a compara-
tively low mark up. Realizing that we
would have few mark downs to take
with an article of so staple a nature,
we felt that we could safely sell (them
at a lower mark up, but principally we
felt that the low margin of profit we
were allowing ourselves would be quite
apparent to the public and that (their
buying response would be the more
enthusiastic. We were certain that
the volume of business would more
than counterbalance.”—Boot and Shoe
Recorder.

Ideas are worth more to-day than
ever in the history of business.

Are your employes more loyal to
you than you are to them?
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Happy Anniversary of an Old House.

Grand IRapids, Nov. 19— take this
opportunity to thank you again_for the
mention in Wur papeér regarding our
new store. e are pleaseed to report
that our banquet and open, house was
a huge success. The writer arranged
with a capable caterer to serve dinner
for our guests to the number of 115.
He proved himself very capable, as the
attendance turned out in excess of 200,
I am sure it was the largest gathering
of this kind ever drawn together any-
where in the State. In fact, we have
received from many of our customers
letters of thanks and_appreciation, for
the good time we laid out for them.
How often it is in a business way that
the important aim of the wholesaler,
manufacturer or jobber is simply busi-
ness and little or no sociability. We
feel that the spirit of sociability which
was passeed among our customers will
be lasting. ]

Our dinner was served in the old
store, not making it generally known
that we had moved, and after the din-
ner we conducted' our guests into our
new store and showed them our place
throughout. We allowed them a short
time to look through the stockroom
and then called their attention to some
representatives of the largest shoe ma-
chinery manufacturers in the country,
and also introduced them to a few of
the representative tanners who were
here for the special occasion. The
most advanced theory in good shoe re-
pairing is leaning toward the flexible
cemented sole. This is the finest art
in shoe repairing, as we have seen
cases where shoes have been, repaired
in this manner and it has been almost
impossible to ddtect from new work.
Many of the large shoe manufacturers
throughout the "country are puttin
shoes out on this method. We ha
with us the president of the Lamac
Co., of Erie, Pa., who explained to our
customers the real facts, benefits and
possibilities of cement work. )

Our next big event of the evenin
was the distributing of prizes. We ha
twenty-two major prizes, and after
these prizes were drawn from the box
by number, as each attendant was pre-
sented with a number as he entered the
store, we then gave our remaining at-
tendants each a valuable souvenir.

il hope | can call this the birthday
of an annual event of this kind for the
future, as we took as much pleasure in
seeing our friends and customers here
as they had in coming. .
_ Since Mr. Schelling joined the writer
in the busineess here in July of 1929
we have spent a great deal of effort
and time together in delivering to our
customers complete 'service, satisfac-
tion and clean merchandise. When
the writer took this_business over in
1925, each year, until ithe general de-

ression, we showed an excellent gain.

hile this is the forty-eighth birthday
of the old firm, we still are endeavor-
ing to deliver to our customers_service
and satisfaction. We still boasit of the
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fact that in the forty-eight years this
house has been in business, we retain
as our customers many of the old shoe
repairers of Grand Rapids and West-
ern Michigan. It would Itake me too
long to enumerate, but thirty to forty
years is a very common instance.
Ben H. Krause.

Walked Out With Shoes On.

Ed. Schneider, proprietor of a shoe
store at Turlock, Calif., tells of the
clever way in which a supposed cus-
tomer recently stole a pair of shoes.
He had them tried on and asked to be
allowed to walk up and down the aisle
to test their fit. In his walk he leisure-
ly left the store without paying for the
shoes.

Resolved: No moratorium on cheer-
fulness.

TORSON SHOES
Going Ahead
in 1931

Creating Sales and Profits
for Alert Merchants

$4.00 - $5.00 - $6.00

Torson Arch Shoes
For Men
$6.00 and $7.00

Nationally Advertised-$4.50

For complete information about
our lines, advertising campaigns,
dealer merchandising plans, write
direct to:

HEROLD BERTSCH SHOE
CO.
Shoe Manufacturers since 1892
11-15 Commerce Ave., S. W.
GRAND RAPIDS, MICHIGAN.

Save On Your Insurance

By Placing It With The

MICHIGAN SHOE DEALERS

MUTUAL FIRE INSURANCE COMPANY
LANSING, MICHIGAN

Mutual Building

Phone 20741
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OUT AROUND.
(Continued from page 9)
neth hasn’t any power. He hasn’t been
able to articulate the university of the
state with the university of the world.
That is the kind of knowledge we want
in the world to-day; that is the mean-
ing of the kind of knowledge you get
here. It is practical; it is useful.

The world in which | say good-
night to-night will not be the world
I shall meet at sunrise to-morrow?
My environment will ibe so seriously
wrought upon in twenty-four hours
that | shall findi it exceedingly difficult
to-morrow to bring my mind up to
date. So we find it all in business.
We find difficulty in keeping our minds
up-to-date. We meet on the street and
in our homes and offices, exchange
ideas, and go over the new discoveries
in business in order that we may keep
our own enterprises in the stream of
life. Nowhere is this wind blowing
with greater force than through the
market places of the world. A recent
statistician said that the average life
of the manufacturer and the retail mer-
chants in America is seven years. We
have had many failures during the
past two years. Those men who are
failing are those who cannot bring
their minds up-to-date and adjust
themselves to this new wind that is
blowing through the world.

The first thing | want to say about
this wind, as regard the market places,
is that it is a very powerful wind. It
isn’t a breeze; it is a wind. Some-
times and in some places it is a tor-
nado. We live in an age of power.
No word so nearly expresses the com-
mon denominator of all our energies
as the word power. Our vyardstick
is no longer marked off in inches and
feet, it is molecules, atoms, electrons.
Every man, woman and child in Amer-
ica has the equivalent of 9,000 electrical
slaves working for him every day, and
innumerable other robots expressing
themselves in the terms of explosive
gas and steam. We have it also in the
field of money and in all of these great
mechanisms to which | have made ref-
erence. We find them all connected
up in one way or another, directly or
indirectly with the human machine, and
tremendously multiplying the cash
value of personality.

In the field of selling we measure
everything to-day in terms of power.
Whatever is bought or sold, every ar-
ticle of raiment, of food, of shelter,
whatever answers a human need has
in it an element of value only because
it has in it an element of power.

We evaluate our automobiles to-day
in terms of horsepower, our radio in
terms of kilowatt hours, our peas in
terms of calories which are highly re-
fined molecules, and all down the line
we find this expression of measure-
ment in terms of power. Men buy gun-
powder because of its potential power,
and women buy face powder for ex-
actly the same reason.

Now, in one case the energy ex-
pands and in the other it contracts,
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in one instance the molecules and the
atoms and electrons say “go thither”
and in the other way they say “come
hither,” and we have a very fine ap-
plication of the use of power.

This wind that we encounter in busi-
ness is a powerful wind. It expresses
itself to-day in terms of a new kind of
competition. | remember in the type-
writer business when we used to think
we only had two or three competitors.
Now we know we have a million com-
petitors. We know every man every-
where who is out after the consumer’s
dollar is, after a fashion, our competi-
tor, just as he is your competitor.
There are only a certain amount of
consumers’ dollars to go around, con-
sequently the radio is in competition,
not only with the talking machine,
but it is in competition with the uato-
mobile; the typewriter is in competition
with the sewing machine; and the
druggist is in competition with the
grocer. So it is all down the line, not
only things like that, but all things
are in friendly competition in a way,
because, there is only a certain
amount of competitor’s dollars to go
around. E. A Stowe.

Simply an Aftermath of the Kaiser’s
War.
(Continued from page 12)
mity, set his hand to this document.”

What were its obvious faults? Per-
haps the most glaring was that here
was a Nation formulating the basis of
a government of free men, while
silently passing over the fact—the tre-
mendous anomaly—that citizens of
that Nation held tens of thousands of
slaves in bondage. But the 'Constitu-
tion was signed and jput into effect, as
one might say, on the theory that half
a loaf was better than no bread, and
that the future might be able to bake
a better loaf. A beginning was made
and that was much.

There was ample room for diverg-
ence of opinion, and that among per-
fectly honest men acting in absolute
good faith, as to the meaning, the
force and effectiveness Of the Consti-
tution. There was, as | seem to re-
call, a previous declaration by Ten-
nessee under which she felt free to
leave the Union any time she elected
so to do. There may have been other
and various similar declarations. My
memory is vague as to that.

But when time came for the settle-
ment of this now crucial and final
question whether this “Nation or any
nation so conceived and so dedicated”
could “long endure,” Buchanan held to
the “open mind,” letting things drift
into war while he stood by, figurative-
ly wringing his palsied hands.

South 'Carolina came along, appar-
ently in good faith, with no thought
that thereby she was jeopardizing the
Union as such, prepared to take her
departure from the compact in peace.
There was ample opportunity for a
lawyer, such as Lincoln was, to have
thought of many ifs, ands and pro-
visos, vacillating among legal verbiage,
trimming, politioian-fashion, by sitting
on the fence.

But Lincoln clearly saw that now
was no time to try the case legally—
for thus it might be lost. Right or
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wrong, from a legal standpoint, the
Union must be preserved. That was
the issue and it was met with a mind
closed tight to any other thought. The
closed mind of Deuteronomy with its
eye for an eye and tooth for a tooth,
with “if thy right hand offend thee,
cut it off” has been advanced upon
considerably through the ages; but
great issues are settled by men who
hold firm convictions just the same.

Where would our Union have been
had Lincoln and others of those times
kept their “minds open until all the
evidence was in?” As one asked Glenn
Frank; “How do we know when that
is?”

Men learn many things after they
have fought out great issues. Wash-
ington was a traitor in England’s eyes
in 1776. He is revered as a supremely
great Englishman to-day. Lincoln was
reviled most shamefully in England in
1861-65, but to-day his statue stands
out facing Westminster Abbey in Lon-
don’s very center. General Lee and
his associates were rebels in 1861-65,
but the memorial coin, issued in con-
nection with the carving on Stone
Mountain was struck in the mint of
Uncle Sam in Washington.

But not one of these facts contra-
venes the soundness of the acts of the
Minute Men of New England or of
Lincoln; and because history may re-
veal many effects not now apparent of
the kaiser’s war is not for a minute
to indicate that Germany was not well
stopped in her attempt to turn back
civilization in 1914, nor that we to-day
are wrong in our refusal to let her
sidestep the cost of ber folly by pay-
ing her war bills ourselves.

Paul Findlay.

Was Civic and Business Leader of
Whitehall.

The funeral of Lynn B. Gee, prom-
inent Whitehall merchant and funeral
director, which was held at the family
home Saturday afternoon, was largely
attended.

With the exception of a few years
spent in business in Lakeview and
Howard City, Mr. Gee had been ac-
tively associated in the management of
the firm of Gee & Carr, hardware
dealers and funeral directors. As one
of the leading progressives of the vil-
lage, he was responsible for the razing
of many of the old wooden buildings
along the main street and replacing
them with modern brick structures. A
modern funeral home with the latest
equipment rated Mr. Gee as one of the
leaders in the profession throughout
the State. He had written several ar-
ticles for National trade journals.

‘Mr. Gee served his community in
public office and civic enterprise. He
was one of the organizers of the White
Lake Exchange 'Club, which later be-
came the Whitehall club and served
the organization as president. He
served one term as president of the
village, carrying out a constructive
program. He sponsored the building
of the Masonic temple, drawing the
plans for the building himself and
served two terms as master of the
lodge. He also was a member of the
Shrine.

Born in Whitehall Jan. 5 1886, the
son of one of the pioneer families, he
was educated in the Whitehall public
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schools, graduating from Whitehall
high school in 1903, 'Later he entered
Albion college, but feeling the urge of
active business, he left school before
he graduated and entered the hardware
business in Lakeview. There he mar-
ried Miss Ruby Swartout in 1907 and
shortly afterward went into the furni-
ture manufacturing business in How-
ard City. This he gave up to come to
Whitehall to assist his father, senior
partner in Gee & Carr.

Phone 61366

JOHN L. LYNCH
SALES CO.

SPECIAL SALE EXPERTS

Expert Advertising

Expert Merchandising

209-210-211 Murray Bldg.
Grand Rapids, Michigan

Sand Lime Brick

Nothing Durable
Nothing aa Fireproof
Makes Structure Beautiful
No Painting
No Cost for Repairs
Fire Proof W eather Proof
Warm in W inter—Cool In Summer

Brick is Everlasting

GRANDE BRICK CO.
Grand Rapids.

SAGINAW BRICK CO.
Saginaw.

Advertisements Inserted under this head
for five cents a word the first Insertion
and four cents a word for each subse-
quent continuous insertion. If set In
capital letters, double price. No charge
less than 50 cents. Small display adver-
tisements in this department,” $4 per
inch. Payment with order is required, aa
amounts ‘are too small to open accounts.

GENERAL MERCHANT Desired —
Pine location for right party. Little
competition, excellent building to lease.
Opoortunity. Address, Trustees, 1.0.0.P.,
Milbrook, ich. 476

FOR SALE — WATER WORKS with
over 500 customers on meter, fast grow-
ing community, low operatin

) costs, at

a “bargain. 15,000 will handle. . E.
Graham, Hinton, West Virginia. 477
WANTED—A general store in Mich-

igan. Would exchar]?e a fine six-room
modern home, beautiful location on fine

lake, clear of incumbrance. Located
Southern Michigan. L. G. Bradford, 824
Forest Ave.. South Bend, Ind. 478

WANT—Live wire automobile man with

some capital, to acquire modern, s_PIen-
didl located garage building. own
2,200. Excellent territory and future
Brospects. Grinde, New Rockford. North
akota. 475
For Sale—General country store, good
location. Central Michigan.” Address No.
471, c/o Michigan Tradesman. 471

A Good Farm To Exchange—For gen-
eral country store. Address No. 473, c/o
Michigan Tradesman. 473

I’ll pay cash for any stock of mer-
chandise, none too large or too
small. Write, phone, or wire.

L. LEVINSOHN, Saginaw, Mich.
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EVEN THIS YEAR

We Have Much To Be Thankful
For.

With commerce of almost every
kind at its lowest ebb, with many large
business enterprises already wiped out
and the most substantial of those that
remain merely marking time, with
many families that only a ‘short time
ago were in comfortable or even afflu-
ent circumstances now reduced to in-
digence, with despair and misery plain-
ly to be seen on every hand, with two
great nations apparently anxious to
grip each other by the throat, with re-
sults there is no telling how far-reach-
ing or how terrible, with crime ramp-
ant, with millions out of work, with
want stalking the earth—for what shall
we be thankful at this nearing close of
1931, a year which, excepting that in
our own and in most other countries
it mercifully has been free from the
devastating horrors of war, has been
one of the darkest in the history of
this Nation?

We have much, very much to be
thankful for, far more than most of us
realize.

First of all if we have a job, whole
time or part time, on full pay or reduc-
ed; or a business that yields some in-
come if not one that is entirely satis-
factory; useful work of any kind, un-
congenial, laborious, maybe, but still
work, something that sustains us and
those justly looking to us for means to
live—let us be grateful. Let us as
never before, thank God for our job.

I'f after supplying the vital wants of
our own households we can spare a
portion, small or large, to help feed
and clothe those less fortunate, let us
be thankful that we can do our bit in
relieving the present world-wide urgent
need.

Let us give thanks that not only
currency and values have undergone a
wholesome deflation, but ideas as well.
Many of us who, not a great while
back, were possessed with a danger-
ously obsessive craving for luxury and
ease and high living, now have come
to see how unspeakably good are the
common things of life, daily bread and
daily toil to earn it, shelter, clothing
sufficient though plain, books and
periodicals and all the many comforts
to be had at trifling cost, comforts
which in these days are considered
prime necessities, and as such are fur-
nished free to those who are down and
out.

If we are working only three days
a week when we used to work six or
seven, or if business is slack despite
our most strenuous endeavor, let us be
thankful that now we have leisure to
read, to think, to get acquainted with
our families, our neighbors, and the
noble men and women whom we are
privileged to count our friends.

Let us be duly grateful for the fine
self-restraint on the part of many in
dire distress, the wise self-control that
has prevented any general anarchy,
and for the courage, the pluck, the
hardihood of spirit, the resourcefulness,
of the race, so abundantly manifested
in these troublous times. Let us be
thankful that this depression, the
greatest the world ever has known in
the number of persons struck by
crushing adversity, is also greatest in
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the self-sacrifice shown by able mindis
and by the possessors of great wealth,
in devising and putting into effect
measures for lifting mankind out of
the difficulties now being experienced,
and the prevention of any return of the
present dreadful predicament; greatest
too in the unparalleled outpouring of
generosity for the relief of suffering.

Most of all, let us be thankful that
the universe has not gone awry, that
there is no chaos in the movements of
the stars, that the good old earth has
not failed to yield its increase, and that
the unchanging laws of Nature still
abide.

Our troubles, serious as they are, re-
sult from human stupidity and blind-
ness, and are not to be taken as a
visitation of arbitrary wrath from
Above. It is as though some parts of
the vast and intricate mechanism of
modern civilization have thoughtless-
ly been allowed to get out of gear. A
cog here and there has slipped, and
the great machine has had to slow
down. Without doubt, ere long a dif-
ferent, a better and more wisely cal-
culated machine must take its place.
But beneath us, still giving us their
unfailing support, are the Everlasting
Arms. The Almighty i9 still in His
Universe. Ella M. Rogers.

News From Grand Rapids Council.

The last meeting, held Nov. 7, in the
new headquarters of the U. C. T. in
the Moose Temple was inspiring, both
from the fraternal as well as the social
angle. L. V. Pilkington gave us one of
his peppy, straight-from-the-shoulder
talks that made us all sit up and take
notice and resulted in a business body
being formed within the order under
the standard of teamwork in business.
Fred DeGraff, who resides at the
Herkimer Hotel, is Council leader and
already has had a meeting of crew
managers who are G. Ohlman, R. W.
Radcliffe, L. F. Kinney, Allen Rock-
well and John Schumacher. The re-
sults of the meeting were inspiring,
and brothers, this is going to mean the
biggest scoop the traveling men have
ever had. The plan in detail will be
presented at the next regular meeting,
which will be held Saturday evening,
Dec. 5 at 7:30 sharp, in the Moose
Temple, and a meeting every member
of the order should attend.

The Ladies Auxiliary put on a splen-
did pot luck dinner at 6:30 which cer-
tainly put everyone in the best of
moods.

L. L. Lozier was in Indianapolis
over the past week end and we sincere-
ly hope that steel is going to come out
in Michigan by the trainload.

W. E. Lypps and L. F. Kinney were
deer hunting in the Upper Peninsula
last week and found more hunters in
red suits than deer.

One of the two remaining charter
members of No. 131, Alvah Brown,
who has been confined to his bed for
quite some period, is recovering rapid-
ly and is out taking in the fall weather
again.

We are hoping that every member
will make a special effort to attend the
next meeting. It will pay you in more
ways than one. H. W. Carsten.

Dont lean on your record,;
make new ones.

past
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SUDDEN SUMMONS.

Death of A. W. Stevenson, Muskegon
Drug Salesman.

A. W. Stevenson, drug salesman
and prominent Muskegon resident for
about 50 years, died in a physician’s
office late Saturday afternoon follow-
ing the Muskegon-Grand Rapids 'Cen-
tral football game, which he had at-
tended.

iMr. Stevenson did not feel well
when he left Hackley field, so decided
to walk three blocks to the doctor’s
office. He had just turned to leave
for home when he expired from a heart
attack.

Augustus W. jStevenson was born at
Red Creek, N. Y., Sept. 5 1860, his
antecedents being English on his fath-
ers! side and Scotch on his mother’s
side. He lived in Red 'Creek and Au-
burn until he was 9 years of age, when
his parents removed to Muskegon
county, Michigan, locating at Fruit-
port. He attended the public school
there until IS years of age, when he
entered the State Normal School at
Ypsilanti, pursuing a general course

A. W. Stevenson.

for four years. He graduated from
that institution at the age of 19 and
took a clerkship in the drug store of
Henry Hall, at Three Rivers, where he
remained four years. ;He then re-
moved to Muskegon and engaged in
the drug trade on his own account at
558 Western avenue, which he con-
tinued seven years. ‘He then entered
the employ of Fred Brundage, spend-
ing about half of his time in the store
and the other half working the city
trade. Six years later he was as-
signed a regular territory for the house,
which he has covered with unusual
regularity for the next half dozen
years. He resigned Aug. 1, 1902, to
accept a more lucrative position with
the Hazeltine & Perkins Drug Co,,
taking all the available towns not then

visited by representatives of that
house between Muskegon and Petos-
key.

Survivors are the widow, Mrs.

Carlie A. Sterenson, former principal
of the Nelson school; three sons, Fred
G. Stevenson, superintendent  of
schools in Dubuque, ila.; Herbert A.
Stevenson, of Detroit, and Russell
Stevenson, dean of the school of busi-
ness administration at University of
Minnesota; a sister, Miss Jessie H.
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Stevenson, of 'Grand Rapids, principal
of Sibley school; a brother, William
C. Stevenson, of Louisville, Ky., and
eight grandchildren.

Mr. Stevenson was a past master of
Noachite lodge, No. 507, F. & A. M,
and was active in all Masonic orders,
including the Chapter, Council, Com-
mandery, Consistory and Eastern IStar.

Mr. Stevenson attributed his success
to hard work, properly lirected along
correct business lines. jHe early won
the confidence of his trade, which he
retained all his life by refusing to re-
sort to claptrap methods or unfair
dealing. By intelligent effort and pa-
tient industry he built up a constituen-
cy which was the basis of a splendid
success, because he not only consider-
ed the interest of his employer but also
took into consideration the interest of
his customer as well.

Personally, Mr. Stevenson was a
many sided man. He could make him-
self at home in almost any environ-
ment. He was a hail fellow, well met.
He enjoyed the confidence and respect
of everyone he came in contact with.
His death will leave an aching void in
many hearts. -

Torch Sparks Start Another Fire.

A mechanic was using an acetylene
torch to -cut away bolts above a wood-
en walkway in an unsprinklered non-
combustible building. Stopping wo"k
just before 5 o’clock, he examined the
surroundings carefully and then left
for home. Fifteen minutes later an
employe outside in the yard saw smoke
coming out through the windows.
Sparks from the torch had dropped
through holes in the walkway and
ignited oily line on shafting. The fire
spread to the walkway and to the
wooden window sash. Employes laid
two hose lines which, with a line sup-
plied by the fire department, brought
the fire under control in about a half
hour. Leather belting was damaged
and the freshly painted interior of the
room was blackened.

Novelty Furniture Orders Gain.

Holiday buying of lamps and nov-
elty furniture advanced considerably
this week, although sales agents re-
port orders still lag behind the normal
volume for this season. Improved
business reported by retailers of home
furnishings recently was expected- to
encourage a greater investment in nov-
elty goods connected with the home
furnishings trade, but to date the busi-
ness has not developed. Lines in
which buying is reported close to nor-
mal this week are cedar chests, special
wardrobe cabinets and small end
tables. Lamps, both floor and table,
are -being ordered in limited quantities.

Save Postage.

Because many of their patrons -have
friends and relatives who live at a dis-
tance, Morgan’s, Ltd., Montreal, Can-
ada, devoted a considerable amount of
space to light-weight, compact articles
suggested under the headline, “If your
Christmas gifts must travel.” Among
articles that would not require much
postage were stockings, scarfs, jewelry,
napkins, gloves, lingerie, handkerchiefs,
wrist watches, bridge pads and the
like. Emphasis on this phase of gift-
buying was made a full two weeks be-
fore Christmas.



THE SPIRIT OF
THANSGIVING.

Again, comes celebration time
Escorted by good cheer!

So let us welcome cordially
THANKSGIVING DAY so dear.
And though the past year may have been
Brimful of loss and trial,

Ope’ wide the portals of your joy,
Relax to-day .... and SMILE!
Let this not be the only time

In thankfulness we pray,

Instead, let’s reverently make
Thanksgiving every day!

Frank K. Glew.



More Profit to
YOU

by increasing turnover. When you sell
goods with an established price which
protects your margin of profit— then
rapid turnover makes you money. In
pushing

KC

Baking
Powder

Same Price

for over 40 vyears

25 ounces for 25c¢

with the consistent quality and price
advertising behind it — with the price
plainly shown on the label —you can
increase turnover and get more profit
on your baking powder investment.

Millions of Pounds Used'by Our
Qovemment

CALL US

WE SAVE YOU 25%
TO 40% ON YOUR
INSURANCE
COST

THE MILL MUTUALS AGENCY

208 NORTH CAPITOL AVENUE
LANSING, MICHIGAN
Phone 20741

CAt
EverycMeal
at

mtaes Cookle'Cakes
Y -/ and Crackers

ASTERPIECES
THE BAKERS ART

'‘orevery occasion

Grand Rapids.Mich, .



