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NOT UNDERSTOOD
Not understood. W e m ove along asunder,

O ur paths grow  w ider as the seasons creep 
A long the years; w e m arvel and  w e w onder 

W hy life is life? A nd then we fall asleep—
Not understood.

Not understood. W e gather false im pressions 
A nd hug them  closer as the  years go by,

Till virtues often seem to us transgressions;
A nd thus m en rise and  fall, and  live and die—  

Not understood.

Not understood. Pour souls w ith stunted vision 
O ft m easure giants by  their narrow  gauge;

T he poisoned shafts of falsehood and derision 
A re oft im pelled ’gainst those who m old the age— 

Not understood.

Not understood. D ie  secret springs of action 
W hich lie beneath  the surface and the show 

A re d isregarded; w ith self-satisfaction
W e judge our neighbors, and they often go—  

Not understood.

Not understood. H ow  trifles often change us!
T he thoughtless sentence or the fancied slight 

D estroys long years of friendship, and estrange us, 
A nd on our souls there falls a freezing blight—  

Not understood.

Not understood. How m any breasts are aching 
For lack of sym pathy! Ah, day  by  day,

H ow  m any cheerless, lonely hearts are breaking! 
How  m any noble spirits pass away—

Not understood.

O  G od! th a t m en w ould see a little clearer,
Or judge less harshly w here they cannot see;

O  G od! that m en w ould draw  a  little nearer 
T o one another; they’d b e  nearer Thee—

A nd understood.
Thom as Bracken.



Why Sacrifice 
Profits?

It is not necessary when you stock and 
sell well-known merchandise on which 
the price has been established through 
years of consistent advertising.

In showing the price plainly on the 
package and in advertising

B a k in g
Powder

Same price for over 40 years

(more than a pound and a half for a quarter)

we have established the price—created 
a dem and and insured your profits.
You can guarantee every can to give 
perfect satisfaction and agree to refund 
the full purchase price in which we will 
protect you.

Millions of Pounds Used by Our 
(government

R e g u l a r
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Our
Exdusive Pan h,lh
Toasting f"HlTY OATS)
Process

Hryfv, ^ factored0 *T r  «URED BV

^mpany, Keokuk,Iowa. U.5.A-

—of milling assures your customer a sweet, 
flaky dish of oats, entirely free from the usual 
mush taste.
Purity Oats and Chest-O-Silver are the best 
buys on the market today for you—the inde­
pendent grocer—because our rigid policy of 
selling no chain stores—no desk jobbers—and 
backing every package with a solid guarantee 
is your weapon against indiscriminate selling.

PURITY OATS COMPANY
KEOKUK, IOW A

He-man PROFITS
Chase & Sanborn’s Tea! M ade from  
the choicest of tea blends, collected 
from  w orld-fam ous tea centers, this 
quality b rand  brings repeat orders 

from  satisfied customers. A nd  real he-m an 
D ro fits to you.

Rem em ber, Chase & Sanborn’s T ea has the 
sam e background of high quality enjoyed by  
all other S tandard  Brands products. It’s a 
profitable item to get behind.

Chase & Sanborn’s
T E A

a product of

STANDARD BRANDS

INCORPORATED
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SOME TRENDS IN TRADE.

Sidelights on the General Business 
Situation.

Trade was fairly brisk this week 
following a lull the week before, which 
was ascribed to rainy weather in a 
large part of the country. Sentiment 
was favorably affected by signs that 
security liquidation was petering out 
and the outlook for speedy legislative 
authorization of the Reconstruction 
Finance Corporation which is expected 
to reverse the deflation trend.

The index number of general busi­
ness activity rose sharply in the week 
ended Jan. 2. The favorable factors 
were gains in automobile and cotton 
production and the adjusted figures 
for railroad car loadings.

The average price of commodities 
dropped sharply last week to a new 
low for the movement, the Irving 
Fisher index number going down to 
65.3 from 66.3 the week before. The 
British average slipped from 66.1 to 
65.7.

Chevrolet sales to consumers in De­
cember exceeded those of any Decem­
ber in the company’s history. Pro­
duction was 59,760 cars, about 20,000 
more than the original schedule called 
for. The step-up was caused by dealer 
demands following introduction of the 
1932 models.

Henry ford has decided on a eight 
as well as a four cylinder car for 1932, 
according to reliable advices from De­
troit, although the final form of the 
eight is still in abeyance. Both types, 
it is said, will undersell competitors in 
their respective fields.

The latest recruit to the ranks of 
anti-deflationists; is Professor F. C. 
Mills of the chair of economics and 
statistics, Columbia University. He 
believes that aid should be given to the 
entire price structure, and to accom­
plish this favors a bond issue for public 
works and more aggressive open mar­
ket operations by the central banks.

“Sentiment is worse than the facts,” 
says Albert H. Wiggins, chairman of

the worldfs largest bank, in a none too 
optimistic review of conditions in this 
country. He adds: “The level of values 
and the volume of business are both 
depressed by the fear of the unknown, 
far below the level justified by the 
facts, andi both are capable of substan­
tial revival with a mere change of 
emotional attitude.”

“The Federal Reserve banks can ar­
rest the present tragic liquidation and 
halt the disastrous price decline,” says 
Professor James Harvey Rogers (eco­
nomics, Yale), “by open market pur­
chases of bills and government securi­
ties.” He is for that sort of inflation.

United States Steel unfilled orders 
at the close of December were 198,538 
tons less than at the end of November. 
This was the ninth consecutive month­
ly decline since March.

Wholesale grocery prices fell in 1931 
almost as much as they did in 1930, 
according to the National Wholesale 
Grocers’ Association index number 
prepared by New York University from 
daily returns on twenty-four represen­
tative items, using 1921 prices as 100. 
Last month the index was 72.4, the 
year before it was 85.4 and two years 
previous it was 100.4. In December, 
generally a month of recovery, the 
decline was 1.9 per cent.

Regulation of chain stores is the 
avowed object of three bills recently 
introduced in the United States Senate 
by Senator Nye, North Dakota. They 
forbid sale of goods below cost except 
in emergencies, define price discrim­
ination as unfair competiton, and make 
enforceable trade practice conference 
rules approved by the Federal Trade 
Commission, the commission being 
authorized to set up a court with juris­
diction in matters pertaining to re­
straint of trade, monopoly and unfair 
competition.

Senator Nye says these bills are in­
tended “to free the channels of com­
merce from destructive, cut-throat 
competition and thus permit the con­
tinued existence of honest and effici­
ent business establishments constantly 
threatened by giant and would-be giant 
monopolies.”

Dr. Seligman finds that the principle 
of resale price maintenance is legiti­
mate, leads toward fair competition, is 
economically defensible and therefore 
ethically desirable, and, on the whole, 
would be a step forward in American 
business life.

Several of the smaller steel com­
panies have made up their budgets for 
the current year based on output of 
from 42 to 45 per cent, of capacity— 
an indication of their estimate of the 
probable improvement. Current output 
is under 30 per cent.

With assurance of prompt action by 
the House, the most important factor 
of the administration’s program, the

reconstruction finance corporation bill, 
passed by the Senate last Monday, is 
expected to become effective within a 
few days. Well advised Washington 
observers say that the importance of 
the measure cannot be exaggerated, 
and that its immediate effect will be 
to allay fear and to restore confidence 
in banks. They hope that its passage 
will furnish the necessary kick definite­
ly to start an upward trend that will 
see business well on the way to normal 
conditions by next fall. As the Na­
tional election approaches, the Admin­
istration will promote other reconstruc­
tion measures and will make every ef­
fort to establish results for campaign 
purposes. From now until the election 
it may be difficult to tell the political 
bunk from honest economic effort; but 
there is no doubt that the administra­
tion will put forth every effort to aid 
business.

Taxation of radio advertising is said 
to be the motive for Senator Couzens’ 
resolution, recently introduced in the 
Senate, authorizing the Radio Commis­
sion to make a survey and furnish the 
Senate with information regarding the 
feasibility of Government ownership 
and operation of broadcasting facilities, 
the extent to which the facilities of 
broadcasting stations are used for com­
mercial advertising purposes, the vari­
ation of such advertising volume as 
between stations, plans to reduce, lim­
it, control and eliminate advertising, 
rules and regulations of other countries 
to control or eliminate advertising, 
whether it would be practicable to al­
low only announcements of sponsor­
ship, and any available information 
concerning the investment and net in­
comes of a number of representative 
broadcasting stations. In discussing 
his resolution, Senator Couzens said 
that he would prefer to have all an­
nouncements limited to a brief state­
ment of sponsorship, and that if this 
was not brought about the Government 
would take over the stations.

A conference on the drug store sur­
vey will be held in St. Louis the latter 
part of April, with all branches of 
the industry represented. There will 
be two days of functional, commodity 
and business group meetings, also a 
session of the executive comm;ttee and 
a meeting for the discussion of retail 
problems. At the banquet, following 
the final session, a number of speakers 
of National reputation will be featured. 
On the third day the members of the 
survey staff will offer opportunities for 
individual conferences, and will explain 
how the findings of the survey can be 

■ successfully applied to individual stores 
and manufacturing enterprises The 
group meetings will be presided over 
by chairmen from the trades and a 
member of the survey staff, a higher 
official of the Department of Com­

merce and a discussion leader from the 
industry will attend every meeting of 
the kind. The groups will include re­
tailers, service whoelsalers, other in­
dependent distributors, chain operators 
and manufacturers.

Cloak and suit manufacturers to the 
number of thirty are co-operating with 
the Department of Commerce in an 
investigation of the distribution meth­
ods of the industry. Findings are ex­
pected to be revolutionary, for they 
will be among the first to deal with the 
problems of changing fashions and the 
costs of selling direct and through resi­
dent buyers who do not handle the 
merchandise and furnish no credit 
data. Five men are now at work on 
the survey.

The General Federation of Women’s 
Clubs has requested the Bureau of 
Foreign and Domestic Commerce to 
co-operate with its organization in 
planning and executing a study for the 
purpose of obtaining consumer data on 
important phases of business in which 
the consumer directly participates. The 
survey is intended to give the members 
of the federation “an opportunity to 
gain a more practical knowledge of 
the relation between wise spending of 
the individual’ consumer’s dollar and 
National prosperity, and a more sym­
pathetic understanding of problems 
encountered by producers and distrib­
utors in their efforts to serve the con­
sumer efficiently.” With the assistance 
of manufacturers and distributors the 
Bureau has prepared “Quiz sheets” on 
credit, returned merchandise, retail de­
livery, effective advertising and vari­
ous other subjects. The women’s 
clubs will fill out these questionnaires 
at 9emi-monthly meetings and forward 
them to the Bureau for analysis and 
publication. It is the opinion of Fred­
erick M- Feiker, director of the Bureau, 
that the movement, initiated by a fed­
eration of 14,500 clubs with nearly
3,000,000 members, has possibilities for 
decidedly constructive accomplish­
ment The first meeting on the project 
will be held this week Friday in the 
auditorium of the new Department of 
Commerce building. Representatives 
of the clubs, trade associations and 
several Government departments will 
attend.

First results of the package study 
of the drug store survey will be dis­
cussed by Wroe Alderson on March 8 
at a meeting of the American Manage­
ment Association. There has been a 
very large and persistent demand for 
these findings on design and packag­
ing, although the report will pot be 
published for several months. A lim­
ited number of copies of Mr. Alder- 
son’s address will be mailed to readers 
on request as long as they last. Ad­
dress your request to 1099 National 
Press Building, Washington, D. C.
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IN THE REALM OF RASCALITY.

Questionable Schemes Which Are 
Under Suspicion.

A vendor of bronze powders agrees 
to discontinue the use of the word 
‘‘manufacturers" in such a way as to 
imply ownership or operation of the 
factories in which the product sold is 
manufactured, when neither owning 
nor operating such factories.

A manufacturer of proprietary medi- 
cnes agrees to discontinue publishing 
testimonials that have been altered in 
such a way as to change their mean­
ing; to discontinue applying a testi­
monial given for a product in one 
form, to the product as used in another 
form; to discontinue using paid testi­
monials unless accompanied by a con­
spicuous statement setting forth the 
fact that the endorsement has been 
given for a monetary consideration; to 
discontinue representing that a certain 
liqud product conforms to the prin­
ciples of ‘ Nature Healing" methods as 
represented by Rev. Sebastian Kreipp; 
and to discontinue representing that a 
certain liquid product is vitamized, un­
less it contains all of the known vita- 
mines in significant amounts, and that 
it has tonic properties due to the pres­
ence of mix vomica, when such is not 
the fact.

A vendor of soap agrees to discon­
tinue use of the fictitious name ‘‘Dr. 
Carney" in labeling or advertising his 
products; to discontinue representing 
that a physician was connected with 
the formula or the manufacture of the 
soaps, when such is not the fact; to 
discontinue the use of the word "Anti­
septic” in connection with his “Der- 
mogene” brand of soap when it con­
tains no antiseptic properties other 
than those usually found in cocoanut 
oil soaps; and to discontinue advertis­
ing that his “Cu-Rene” brand of soap 
contains olive oil, is devoid of acids, 
and possesses the soothing qualities of 
castile soap, when such is not the fact.

A vendor of water bottled from a 
natural spring in Florida, agrees to dis­
continue misrepresenting the thera­
peutic value of the water.

A vendor of various automobile 
parts agrees to discontinue advertising 
that certain of the parts are of 
vendor’s own manufacture, and that 
the Brinnel test is used, when such are 
not the facts; and to discontinue adver­
tising that the products are manufac­
tured from special alloy or nickel- 
chromium steel, when only a portion 
thereof are so manufactured.

A vendor of lead pencils agrees to 
discontinue the use of the words 
‘‘Highest possible award for advertis­
ing pencils Medal of Honor,” in re­
ferring to a diploma of honorable men­
tion given vendor for a display of ad­
vertising pencils, and to discontinue 
advertising that products are of ven­
dor’s own manufacture and that the 
purchaser is saved the middleman’s 
profit.

A manufacturer of cigars agrees to 
discontinue use of the words "Anti 
Nicotine” and the use of statements to 
the effect that the cure and prepara­
tion of the tobacco from which the 
cigars are made requires from two to 
four years, and that the cigars may be

used regardless of quantity, without 
biting tongue or throat irritations, 
when such are not the facts.

A vendor of proprietary medicines 
agrees to discontinue use of the word 
“Laboratory" in trade name, on labels, 
and in advertising matter, when neither 
owning nor conducting a laboratory.

A publisher agrees to discontinue 
carrying advertising matter of an al­
leged bureau offering correspondence 
courses to prepare men for railroad 
service and assistance in securing posi­
tions.

A publisher agrees to discontinue 
carrying advertising matter of a ven­
dor of a cream alleged to develop 
various parts of the human body.

Hooey Prosperity vs. Sound Banking.
S t Johns, Jan. 18— In the midst of 

the financial debacle we are now pass­
ing through has it ever occurred to the 
dear public we have over 140 collegets 
of law. over seventy-five colleges of 
medicine, 150 colleges of engineering 
and not a single school devoted ex­
clusively to banking?

When a person receives a degree 
from any of these schools it means at 
least three or four years of college 
training, with at least three years of 
specialization in a professional school, 
while to-day's banker may have been 
a real estate man or a merchant or a 
loud mouthed promoter without even 
a grammar school diploma.

Before a lawyer, doctor, dentist or 
accountant can do any legitimate work 
for you he must pass a rigid State ex­
amination. while a banker needs noth­
ing but nerve, capital and a place of 
business. Most any professional man 
can be sued for malpractice, but a 
mis-managed bank can close its doors 
while taking the depositors’ money up 
to the time the key is turned in the 
lock and then thum its nose at its 
depositors.

At the height of the hooey prosper­
ity days of 1928-1929. promoters back­
ed by big bankers made life almost un­
bearable for the small fellow through 
continual pestering and solicitation to 
purchase so-called securities, gilt edge 
gold bonds, and what have you. Mr. 
I. M. Swindler the well-known banker 
was investing every nickle of his de­
positors money in A-l bonds paying 
from 5 to 7 per cent, interest with 
safety and the principal guaranteed by 
Mr. I. M. A. Fourflusher. Mr. Four- 
flusher was nothing more nor less than 
a smooth operator gifted with an ex­
tremely oily tongue and an irresistible 
personality. The profits accruing from 
such sales were divided with the 
condescending banker who allowed the 
promoter to use his name or his insti­
tution as a bait to catch the sucker 
known at that time as the buyer. With 
the field of securities offering almost 
unlimited opportunities to the un­
scrupulous banker and promoter it 
naturally followed that in the end 
someone was to get it in the neck, and 
how. Therefore when late in 1929 the 
clouds of over inflation bursted and 
deluged the field of securities the over­
flow not only wiped out the sucker 
market but practically all the legiti­
mate investments were greatly affected 
and in some cases were almost carried 
away in the swirling waters released 
by the collapse of the financial struc­
ture of this Nation.

What a price we have had to pay 
since that time. Bankruptcy, receiver­
ships, failures by the thousands, un­
employment and all the other miseries 
that follow in the footsteps of un­
restrained promotions, speculation and 
loose banking have been at our door­
steps and try as we may we cannot 
get rid of them. The problem seems 
to  be beyond human understanding. 
How long the present condition is to 
continue no one knows and all our for­
mer prosperity prognosticators are

strangely silent. The blatant politician, 
the big business man, the big shots ot 
industry are all carefully feeling their 
way before hazarding any more pre- 
dictions about prosperity being around 
the corner.

Even our Federal Government seems 
to have had a hand in this hooey and 
hullabaloo and is reported to have 
severely reprimanded some otf its own 
representatives who reported upon in­
vestigation that some of the securities 
being offered a few years ago were not 
good investments. Yet with all the 
disclosures being made nothing is be­
ing done to bring into the courts of 
justice some of the individuals re­
sponsible for the sale of billions of 
securities backed by nothing except 
the desire to fake advantage of the 
credulity of an asinine people. In 
Washington we are witnessing the 
frantic efforts of an administration 
.striving desperately to come to the as­
sistance of so-called big bankers, who, 
finding 'themselves in danger, are using 
our Government with the full knowl­
edge and consent of our elected repre­
sentatives in a last effort to cover their 
tracks and if possible salvage with the 
liberal use of the taxpayers’ money 
what in the beginning had little if any 
value. Thus far all of the schemes 
proposed to save the big business man 
and banker are nothing more nor less 
than a dole under an assumed name 
and I submit in fairness to the small 
banker and business man as well as the 
home owner and worker who finds 
himself in danger at present that the 
spirit of fair play and the square deal 
should be applied to them just as 
much and just as liberally as it is be­
ing. used to relieve big business. And 
until this is done it is doubtful if pros­
perity will return. Public confidence 
in our big bankers has been badly 
shaken during the past year and this 
has led to countless days and nights 
of deep thinking and worry. What 
should be done and how to do it is not 
for the average person to say, but it 
might be well ito say in passing that 
if the banking business is not ade- 

‘ quafely controlled from within and 
does not hold its members in a state 
of continual stability in order to pre­
vent running amuck as it were by 
those who cannot resist the temptation 
to sell something to a gullible public 
then the banking business will be regu­
lated from without and the medicine 
in the form of legislation will not be 
pleasant to take.

A prominent figure in the religious 
world made the statement recently 
that if conditions did not change soon 
things would happen fast and furious 
in 1932. While there is no immediate 
danger of strife or bloodshed what is 
going to happen next November has 
already been written in the books of 
the gods and Mr. McFadden’s charge 
that our President had sold out may 
be sustained at the polls at that time.

A. P. Martin.

Items From the Cloverland of Michi­
gan.

Sault Ste. Marie, Jan. 18—A few 
more of our citizens left for Florida 
last week. It seems to have grown to 
be a habit with some, as there is no 
necessity for any change this winter, 
as we have been having the Florida 
weather here, with but a few light 
snow flurries occasionally, about the 
same as they have been having in the 
South and not nearly as severe as they 
have been having in California and 
other lands of Sunshine. The only 
difference seems to be a matter of de­
pression, for which the Sault is not so 
hard hit. Each week is getting a little 
better. Last week it was reported the 
Leather Co. had increased their out­
put. which will necessitate the employ­
ment of about 100 additional employes. 
With the Union Carbide Co. again 
running full blast, there seems to be no 
place like home.

Charles Hancock, of Manistique, 
has started operation of one of his

three mills, the present contract being 
for the cutting of a half million feet of 
lumber at Shingelton, which will give 
employment to about twelve men at 
present. The prospects are that his 
other two mills will be in operation in 
the near future.

G. A. Button is in Manistique, get­
ting ready to open a business’college 
at 127 River street. The local branch 
will be a branch of the Button Busi­
ness College at Traverse City.

The firm of Partridge & Shunk, which 
for the past nineteen years has con­
ducted a garage, selling Studebaker 
cars, has sold out to George Partridge 
and Leonard Partridge, two sons, and 
Roy Askwith and Irvin McDowell, 
former garage employes. The new 
company will be known as George T. 
Partridge & Co. Mr. Partridge said 
he was retiring as far as the garage 
was concerned, but would be active in 
other lines of business.

Dave Mitchell, the new grocer on 
East Portage avenue, was visited by 
burglars last week. They evidently 
thought they had discovered easy pick­
ing, not knowing that Mr. Mitchell 
was an old timer in the grocery busi­
ness and had taken precaution, know­
ing that there were some people in the 
East end who would rather steal than 
work. Mr. Mitchell has a sleeping 
apartment in the rear of the store, of­
fering continuous service when neces­
sary, so when the night visitors broke 
into the fronit door. Mr. Mitchell turn­
ed on the lights and was prepaired to 
serve them. One" of the thieves grab­
bed a few cigars and beat it before 
any argument could be started.

The Thomas restaurant, at St. 
Ignaoe, closed for 'the winter, but ex­
pects to open again in time to accom­
modate the tourist business.

C. A. Shoemaker, for the past few 
years manager for the F. W. Wool- 
worth store here, has been transferred 
to the Woolworth store at Austin, 
Minnesota. Mr. Shoemaker has made 
many friends here who regret his de­
parture, but wish him every success 
in his new field. He is succeeded by 
Mr. Northam, who spent the past two 
and a half years at Marquette, where 
he has been manager of the Wool- 
worth store. His wife accompanied 
him here.

George Ghent, 78, well-known pro­
prietor of the Whitedale Hotel, at 
Whitedale, for many years, passed 
away last Saturday. Mr. Ghent had 
been in fairly good health until about 
two weeks ago. Heart trouble is given 
as the cause of his death. Mr. Ghent 
was widely known and leaves many 
friends to mourn his passing.

Paul Krause, at S.t. Ignaoe, has 
closed his cafe for the winter and is 
redecorating his rooming house, get­
ting it ready for next season.

Mr. Peterson, at St. Ignace, _ has 
closed the Dixie lunch for the winter 
and has moved to his fox farm, where 
he will reside until next season.

Spragues Cafe, at 531 Ashmun 
street, has closed. It is expected, to 
be re-opened again in the spring. 
Harold Sprague, the proprietor, has a 
satisfactory business all during the 
tourist season.

The heating system in the Ossawin- 
amakee Hotel, at Manistique, has been 
enlarged and modernized, with a re­
sult that heated rooms are now avail­
able throughout the hotel.

‘‘Great Improvement in Surgery 
During the Past Year,” says a news 
headline. All of us have been doing 
a lot of cutting.

They say that Scotchmen- prefer 
blondes because of the light overhead.

William G. Tapert.

It is easer to keep old customers 
than to get new ones. Never let a 
customer quit without finding out the 
reason why and taking measures' to 
•prevent another customer leaving for 
the same reason.—William Feather.
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DETROIT DOINGS.

Late Business News From Michigan’s 
Metropolis.

While rayon piece goods in most in­
stances have not shown any percent­
age of increase in relation to total busi­
ness of departments in which they are 
carried, merchandise managers and 
buyers generally are impressed with 
the consistently good volume of these 
•items in the face of uncertain condi­
tions prevailing in this section during 
the year. This is strikingly evidenced 
•at the J. L. Hudson Co., where rayon 
piece goods are carried in all the fab­
rics sections on the third floor of the 
store because of the realization as ex­
pressed by a buying executive of that 
firm that “rayons have marked selling 
possibilities and should he consistently 
featured.’’

Printed flat crepes are given as the 
most important fabric in rayons, from 
the standpoint of sales. Rough textur­
ed rayon crepes have not yet develop­
ed much activity, but are counted on 
strong for summer selling. Fabrics of 

•spun rayon, notably Rodder’s offerings, 
are practically out of the selling in 
local stores. Prices of these items are 
too high for much consumer accept­
ance under present conditions, it is 
stated. Dull surfaces are strongly fa­
vored in rayon dress goods.

The tendency toward synthetic sheer 
fabrics has not developed to any ex­
tent in present selling, although good 
possibilities for these fabrics are for- 
cast in spring and summer selling. In 
several of the larger stores panne sat­
ins are enjoying a good demand, Ray­
on French crepes are bringing good 
volume as lingerie materials, but not 
to the same extent as formerly, it is 
stated.

Plans were announced this week for 
the first new hotel to be erected here 
during the past several years. The 
new house will be fifteen stories in 
height and will be located on the 
Southeast corner of Milwaukee and 
Third avenues, says J. L. Adams, vice- 
president of the Realty Investors Cor­
poration, of Chicago. Tentative plans 
for the new hotel have been drawn by 
the Chicago concern and options have 
been taken on several parcels of prop­
erty at the site selected. Specifications 
call for 600 single rooms and suites, 
each with bath. The general architec­
tural scheme will be in harmony with 
the Fisher, General Motors and New 
Center buildings, which are located in 
this district. The new hotel will be 
the only large house catering to tran­
sient guests in the Woodward-Grand 
boulevard shopping district, with the 
single exception of the Seward. Inter­
viewed while in the city, Mr. Adams 
stated that the new hotel is planned 
along the most modern lines and w’ill 
be well furnished and well equipped.

An involuntary petition in bankrupt­
cy has been filed in U. S. District 
ourt here against Joseph P. Sims, re­
tail dry goods, 10592 West Jefferson, 
by Irwin I. Cohn# attorney, represent­
ing Camill Co., $94; Detroit Suspender 
& Belt Co., $58; Philips Jones Corp., 
$497.

Involuntary bankruptcy proceedings 
have been filed in the U. S. District 
Court here against Nathan Feinberg, 
retail men’s furnishings, 5338 Russell

street, by Irwin L. Cohn, attorney, 
representing Camill Co., $92; Wetsman 
& Shatzen, $120; J. Shetzer Co., $500.

An involuntary petition in bankrupt­
cy has been filed in U. S. District 
Court here against Nahrgangs, Inc., 
five and ten cent store, 15309 Livernois 
avenue, by Irwin I. Cohn, attorney 
representing A. Krolik Co.

Application has been ¡filed in U. S. 
District Court of Appeals at Cincin­
nati, by the Detroit Trust Co., of De­
troit, for leave to  file its appeal from 
an order of U. S. District Court at 
Detroit, denying, in part, the claim of 
the trust company against the Union 
Guardian Trust Co., as trustee in 
bankruptcy of Louis K. Wohl, Inc., 
trading as the Ames Co., for $21,132 
for rent of the premises in Detroit, 
formerly occupied by the Wohl com­
pany. This rental is for a period of 
74 days, during which the receiver and 
trustee occupied the premises while 
selling out the bankrupt’s merchandise. 
The court below allowed1 only $15,500 
for this period, on the ground the re­
ceiver and trustee did not occupy all 
of the space of the building formerly 
used by the bankrupt.

In contrast with the mood of trepi­
dation in which they departed for New 
York, motor company executives re­
turning from the National Automobile 
Show reveal a marked spirit of opti­
mism and confidence. The 1932 model 
automobile has “gone over.” The 
executives are convinced of that and, 
although a warm public reception and 
active buying are quite distinct things, 
the first is a sound precursor of the 
other.

The next big item of interest on the 
whole industry’s agenda is the De­
troit automobile show, which opens 
next Saturday. Few doubt that ford 
will show his hand through the dis­
play of the new eight, which has had 
the whole industry agog for several 
months. No one expects ford to put 
a production model on the floor of the 
Detroit show, but a hand-made version 
of his 1932 highlight will dispel the 
mystery quite as effectively. Because 
of the prospect of a formal move by 
the Dearborn magnate, the Detroit 
show has become one of National in­
terest although it is purely local in 
sponsorship.

With the ford eight probably only 
a few days away, it is generally agreed 
that it will not displace the four. It 
is not thought that ford will give up 
Ihis place in the lowest price field but 
rather that he will keep the four, strip­
ped of everything but the essentials, 
and sell .it in the $350 base price class. 
That free-wheeling and other advanced 
features will be offered at extra cost is 
anticipated. The prospect of an early 
answer to the months of speculation 
has Detroit more excited than it has 
been in years.

While the public may have been so 
engrossed in the new cars that were 
exhibited in New York as to miss the 
implication of the Nash announcement 
that it will offer five new lines in the 
Spring, its significance was not lost 
upon the industry. With Nash work­
ing on five different series of cars., pre­
sumably in as many different price 
classes, those at the top of the indus­
try realize that something important 
is in the wind. They expect the result

to be quite radical.
Cord is another who is withholding 

his 1932 line until just prior to  the 
opening of the Spring buying season. 
He is counted upon to add something 
to the deluge of new developments 
that has marked the opening of the 
automobile industry’s greatest offen­
sive against the depression.

Automotive engineers are looking 
ahead already. The next departure is 
the subject of their thinking. Senti­
ment as to what it will be has not yet 
crystallized.

Changing Diet of American People.

A recent survey made of 614 hotels 
and 790 restaurants in this country 
showed that the American people are 
changing their diets.

This survey showed that the sand­
wich trade had increased 215 per cent, 
during the last 12 years, the salad 
trade 110 per cent., fresh vegetables 35 
per cent, and fresh fruits had increased 
39 per cent. There was a 45 per cent, 
decrease in the meat orders. In gen­
eral this Nation-wide study showed 
an increase in dairy products, fruits 
and vegetables and a decrease in 
starches and meats.

This information was collected from 
hotels and restaurants and might not 
hold true for our general population. 
But we find from an examination of 
the number of carloads of food moved 
by railroads that there has been an in­
crease of 60 per cent, in 15 crops, out­
side of wheat, since 1920 in this coun­
try.

In 1920 there were 12,000 carloads 
of lettuce moved; in 1930 there were 
56,000 carloads shipped to consumers. 
Four times as many carrots are being 
eaten to-day than ten years ago. There 
were 2,800 carloads of spinach moved 
in 1920, and last year there were 10,000 
carloads.

Potatoes, tomatoes, lettuce, celery, 
strawberries and even carrots are more 
than welcome and enjoyed by most of 
us. But nothing but “high pressure” 
salesmanship and extensive advertising 
will lead the American to eat four 
times as much spinach in a decade. 
The increase in the consumption of 
oranges, lemons, grapefruit and orchard 
fruits is well known.

This change in the diet of millions 
of us has been at the expense of wheat 
and meat. It has been estimated that 
if we ate as much bread as we did fifty 
years ago we would use 150,000,000 
bushels more of wheat' annually than 
wre do now. The feeding habits oif the 
American have vast economic possi­
bilities.

The survey of the hotel and restau­
rant trade as to the changes in the 
type of food served only tells a part 
of the story. The sandwich shop, tea­
room, candy counter, soda fountain, 
and the ice cream parlor do vast busi­
ness in feeding the public.

Our grandmothers would have class­
ed the food we get at these places as 
“knick-knacks.” One does not go into 
a so-called drug store or soda fountain 
for a meal, but for just a “bite.” A 
between-meal bite. iMidway during 
the forenoon and afternoon the choco­
late bar, soda or ice cream is an estab­
lished custom in many places.

This between-meal habit of eating 
250 to 500 calories of energy and fat 
producing ice cream and candy bars is 
changing the food industry in this 
country. Some people avoid eating 
bread because it might make them fat. 
But they eat a candy bar that is equal 
to half a loaf of bread in its potential 
fat-producing content. In addition, 
they deny themselves the protein or 
tissue-building content of bread.

Candy bars—whether chocolate, nut, 
or cream—are not unhealthful. Cer­
tainly bread is a very healthfulfood. 
Sugar in the candy bar is a good 
source of energy-producing food or 
fuel.

The between meal “bite” supplies 
fuel to the body’s furnace at irregular 
periods of the day. This is habit 
forming, and again illustrates the 
changes in the eating habits of the 
average American.

The decrease in the meat and wheat 
consumption brought out by the sur­
vey made by the restaurants and ho­
tels is very interesting. The increase 
in the consumption of leafy vegetables 
is very encouraging from a health 
standpajnt. The wholesome and varied 
diet of the people living on farms has 
become almost proverbial.

We do not have accurate figures 
upon the diet of people in rural dis­
tricts. But, judged by the death rates, 
the visual appearances, and from my 
personal experiences, I would think 
that the city dweller eats a better diet 
than his country-dwelling cousins.

People living on farms do not have 
the variety of food one usually finds 
upon the table of an urban family. 
There is a shortage of completing or 
biological foods—such as tomatoes, 
cabbage, peas, beans—and certainly an 
absence of fresh, green, leafy vege­
tables. The farmer still has plenty of 
meat, bread and potatoes, but he does 
not balance these up with vitamin- 
containing foods.

The hard roads make the bakery and 
the canned goods at the nearest store 
very convenient. But this requires 
cash, and it too often happens that the 
bread is purchased and the gas tank 
filled, but no vegetables are procured.

Times are changing. Our habits are 
changing.

The sweet potato has saved the lives 
of thousands of Southern people, both 
white and black. Beyond cotton, sweet 
potatoes are all a typical old plantation 
Negro will plant. In addition to the 
sugar and starch, yams have proteins, 
and also a variety of vitamins. Dr. 
Eddy, of New York, has recently re­
ported that canned turnip greens ex­
cel almost any food in vitamin content.

The dietary changes mentioned are 
not detrimental to health. As a whole 
they indicate a gradual improvement 
in the diet from a health standpoint.

Dr. Lloyd Arnold.

John Herren, formerly of Cedar 
Springs, but now owner of the meat 
market formerly conducted by Mar­
shall Crawford at Beulah, writes: “En­
closed please find $3 which apply to 
my subscription to the Michigan 
Tradesman. We have had this paper 
in our family for a good many years 
and expect to for a good many years 
to come. It is a great help to the 
business man.”
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MOVEMENTS OP MERCHANTS.
Bronson—L. D. Keyes has opened a 

bakery and ice cream parlor here.
Manistique—The Howbridge Drug 

Co., ownedi by J. J. Howbridge, has 
opened for business'.

Ludington—John Sniegowski suc­
ceeds A. W. Larsen in the grocery, 
tea and spice business.

Carleton—M. A. Anderson, formerly 
of the Stanger drug store, has opened 
a new drug store here.

Jackson—The Central City Lumber 
Co., 339 Otsego street, has increased 
its capital stock from $100,000 to $170,- 
000.

Muskegon—The Square Clothing 
Co., 349 Western avenue, has decreas­
ed its capital stock from $60,000 to 
$54,000.

Wakefield—Claire Haskins, of Mer- 
riweather. has purchased the interest 
of Arthur Mann in the Wakefield 
Pharmacy.

Shlbey—M. S. Doty, of Fremont, 
has leased the Getty store building 
and will occupy it with a stock of 
bazaar goods about Feb. 1.

Mt. Pleasant—Central druf store, 
owned by B. O. Reynolds, changed 
their location. They are now situated 
at 127 East Broadway.

Grand Rapids—The Black Plumbing 
& Heating Co., 203 Union Bank build­
ing, has decreased its capital stock from 
2,500 shares to 1,000 shares.

St. Joseph—The annual meeting of 
the St. Joseph Retail Merchants’ As­
sociation will be held at hotel Whit­
comb, Monday noon, Jan. 25.

Detroit—Maurice Miller & Co., 3215 
Barium Tower, wholesale and retail 
jewelry, has been incorporated with a 
capital stock of $160,000. all subscribed 
and paid in.

Detroit—The Chicago Beef Co. 5144 
Russell street, has been organized to 
deal in meats and groceries with a 
capital stock of $50,000, $20,000 being 
subscribed and paid in.

Detroit—The National Honey Prod­
ucts Corporation, 1248 Free Press 
building, has been organized to manu­
facture and trade in food products, 
dairy and frozen products.

Metamora — The hardware stock 
formerly owned by A. E. Unger was 
recently purchased from the Metamora 
bank by Lee C. Walker, Pinconning.

Detroit—The Jewelers Trading Co., 
3215 Barium Tower, wholesale and re­
tail jewelry, has been incorporated with 
a capital stock of $30,000, all subscribed 
and paid in.

Grand Rapids—The Kuennen-Miller 
Co., 25 Crescent street, N. W., has 
been organized to deal in motor cars 
and trucks with a capital stock of 5,000 
shares at $10 a share, $1,500 being sub­
scribed and paid' in.

Detroit—The Bell Plumbing, Heat­
ing & Hardware Co., 11958 Grand Ri­
ver avenue, has been incorporated with 
a capital stock of $20,000, $4,000 being 
subscribed and paid in.

Detroit — Carzoil. Inc., 748 Buhl 
building, has been incorporated to deal 
in oils and greases with a capital stock 
of 50,000 shares at $1 a share, $1,000 
being subscribed and paid in.

Burr Oak—Walter Reick, of Stur­
gis, owner of an I. G. A. grocery store

here, has sold the stock and fixtures 
to A. :B. Weybright, of Middlebury, 
Ind., who has taken possession.

Marshall—Kelser & More, Inc., have 
merged their furniture and undertaking 
business into a stock company under 
the same style with a capital stock of 
$45,000, all subscribed and paid in.

Detroit—Jerry’s Grand River Mar­
ket, Inc., 14822 Grand River avenue, 
has been organized to deal in all kinds 
of foods with a capital stock of $25,000, 
$6,000 being subscribed and paid in.

Clare—The drug store owned and 
conducted, for many years by Floyd 
Kirkpatrick, has been taken over by 
Mrs. Anna Mussel, and the name 
will be changed to Mussel’s drug store.

Bruce Crossing—Fire destroyed the 
plant of the Ontonagon Valley Co- 
Operative Creamery Association, Inc., 
Jan. 13, entailing an estimated loss of 
about $25,000, partially covered by in­
surance.

East Detroit—Robert C. Kalthoff & 
Sons, Inc., 22522 Gratiot avenue, has 
been incorporated to deal in hardware 
and builders supplies, with a capital 
stock of $10,000. all subscribed and 
paid in.

Bridgewater—The Bridgewater Sav­
ings ¡Bank, which failed to open Mon­
day, was in the hands of the State 
Banking Department Tuesday. It has 
capital stock of $25,000 and liabilities 
total $335,000.

Benton Harbor—|Badt Bros., con­
ducting drug stores in both Benton 
Harbor and St. Joseph, have purchased 
the stock of the Premier drug store, 
located in the Premier Hotel block, 
Benton Harbor.

Niles—Fred Meyers, who has been 
assisting his father, Charles E. Meyers, 
in the management of his bazaar store, 
has gone to Hastings where he will 
manage the bazaar store his father has 
owned there for some years.

Battle Creek—The Hi-Soor Co., 
1210 Old Merchant Tower, has been 
incorporated to manufacture and sell 
games and amusement machine® with 
a capital stock of 10,000 shares at $1 
a share, $5,000 being subscribed and 
paid in.

Shelby—C. O. McLouth, proprietor 
of the Shelby Pharmacy, has sold his 
stock and store fixtures to C. D. 
Bright, who conducts a drug store at 
Hart and will continue the local store 
under the management of his brother, 
George Bright.

Detroit—The Detroit Fountain & 
Supply Co., 5245 Grand River avenue, 
has merged the business into a stock 
company under the style of the Detroit 
Fountain Supply & Candy Co., with a 
capital stock of $10,000, $4,000 being 
subscribed and paid in. ?

Ypsilanti—Three lpcal grocers. Ga­
ble’® Market, Hermanson. & Wiard 
and Sloggett Bros, announce their as­
sociation with “Nation-Wide Stores” 
an organization composed of over 5,000 
independently owned grocery stores 
throughout the country.

Chelsea—Keusch & Fahrner, who 
have conducted a grocery store here 
for the past ten years, have sold their 
stock and store fixtures to H. Petok, 
of Detroit, who conduced a closing out 
sale for two days and removed' the 
balance of the stock to Detroit.

Muskegon—The Motor Rebuilding 
& Parts Co., motor parts and acces­
sories, has merged the business into a 
stock company under the same style 
with a capital stock of $75,000 prefer­
red and 3,750 shares at $1 a share, 
$39,290 being subscribed and paid in.

Marquette—E. E. Bracker. who has 
conducted a grocery store at the cor­
ner of Fourth and Hewitt streets for 
the past twenty-six years, has sold the 
stock and store building to Ernest and 
Jennie Williams, who will conduct the 
business under the style of Williams 
Grocery.

Gladstone—R. J. Riley, manager of 
the Buckeye Department Store, was 
named president of the Gladstone Re­
tail Credit Association, at a meeting 
held at the office of the secretary, A. 
D. Alguire. The meeting was attended 
by twenty members of the recently 
formed organization.

Coldwater—Depositors of the Cold- 
water National1 Bank have been asked 
to refrain from drawing on their sav­
ings or ’commercial deposits as of 
Monday night. The move, it was said, 
was only a precautionary measure. 
Deposits made Tuesday and in the 
future may be withdrawn 100 per cent.

Ludington—Harold Miller, 39, gro­
cer at 310 South Washington avenue, 
died following a long illness attended 
by much suffering. Eight years ago 
Mr. Miller purchased the grocery stock 
and business that had been established 
by Frank Honsowitz, many years be­
fore, conducting at the same location 
to the time of his death.

Shelby—M. S. Doty, of Fremont, has 
leased the C. E. Getty store building, 
formerly occupied by the H. E. Van 
Arman grocery and has placed a stock 
of men’s, women’s and children’s 
specialty good® therein. Mr. Doty has 
been in business at Fremont for the 
past six years and in Newaygo for four 
years. He also has a store at Lake- 
view.

Pontiac—|F. E. Elliott, proprietor of 
, the Mary Stewart Candies, Inc., has 

removed from 69 North Saginaw street 
to 18 North Saginaw street. Seating 
capacity of the restaurant has been in­
creased from 135 to 175. A new steam 
table and refrigeration system has been 
installed and modem equipment added 
to the kitchen, Weldon W. Judd, man­
ager, announces.

Flint — Frederick W. Siegel was 
elected president of the Retailers’ 
Credit Bureau at its annual meeting. 
Mr. Siegel is a director of the Retail 
Clothiers’ Association, and director of 
the Merchants & Mechanics bank. 
The Credit Bureau last year offered a 
delinquent account service to the mer­
chants as a substitute for garnishees. 
This service has grown steadily and 
the merchants and manufacturers are 
attempting to develop it in a larger 
way.

Saginaw—Grocers and meat dealers, 
at the annual meeting of the Associa­
tion, pledged the distribution of 120 
baskets of food sufficient to last an 
average family of five person® for a 
week. The grocers made their pledges 
during the meeting and Frank Marxer, 
association president, said the baskets 
would be distributed within a week or

ten days to persons whose names are 
provided by the Associated Charities. 
The baskets will contain both groceries 
and meat.

Eaton Rapids—'N. P. Hull, director, 
Federal Reserve Bank, Detroit, has 
been elected a director of the First 
National Bank of Eaton Rapids, by 
action of stockholders. Cash position 
has been materially improved through 
efforts of Horner Brothers Woolen 
Mills. All investments showing more 
than normal depreciation have been 
converted into currency at original 
purchase price. Martin Hansen, for­
mer mayor, becomes executive vice- 
president with full supervisory powers. 
John D. Birney, retired druggist, is a 
new director.

Ann Arbor—First prize ($100) in a 
nation-wide contest for the best dress­
ed window for the year 1931 has been 
awarded to O. R. Greschke, of the 
William Goodyear Co., dealer in dry 
goods and notions. The prize was 
given by the Ernest Simons Manufac­
turing Co., of Port Chester, New York, 
manufacturer of sheets, etc. Mr. 
Greschke’s window was based on Fruit 
of the Loom products and had as its 
motif a huge basket of choice real 
fruit and the entire background of the 
window reflected the tints of the fruit, 
wih the products adverised artistically 
grouped in the foreground. This is 
the fifth prize Mr. Greschke has won 
for window displays in National com­
petition.

Flint—Federal Judge Arthur J. Tut­
tle has appointed the Union Guardian 
Trust Co., Detroit, receiver for the 
New York Credit Clothing Co. and the 
Greenleaf Clothing Shop, retail mer­
cantile companies, conducted1 by Harry 
Kauffman and George Schwartz, both 
of whom are facing involuntary bank­
ruptcy proceedings in the Federal 
Court here. The petition seeking that 
the two Flint merchants be declared 
bankrupt was filed in Federal Court by 
Joseph Shapiro, Inc., Messing Wolf 
Clothing Co., both New York firms, 
and the Craftex Clothign Co., Phila­
delphia. The petitioners allege aggre­
gate debts owing them in the amount 
of $1,188. It is alleged that Schwartz 
and Kaufman, as operators of the two 
stores committed an act of bankruptcy 
by transferring property to one of their 
creditors.

Manufacturing Matters.
St. Joseph—The Robinson Marine 

Construction Co., water craft, has been 
incorporated with a capital stock of 
$100,000, all subscribed and paid in ..

Detroit—The Grand Jewelry Co., 
Inc., 210 West Grand River avenue, 
has merged its business into a stock 
company under the same style with a 
capital stock of 1,000 shares at $1 a 
share, $1,000 being subscribed and paid 
in.

Detroit—Rudolplt Lohmann, manu­
facturer and dealer in sausage, smoked 
meats, etc., has merged the business 
into a stock company under the style 
of R. Lohmann, Inc., 2424 Riopelle 
street, with a capital stock of 1,000 
shares at $10 a share, $7,510 being sub­
scribed and paid in,
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Essential Features of the Grocery 
Staples.

Sugar — Local jobbers hold cane 
granulated at 4.70c and beet granulated 
at 4.50c.

Tea—'Operators of tea dm a large 
way are hoping that the comparatively 
low prices now existing on teas will 
improve the consumption in this coun­
try during the next few months. Busi­
ness during the week'ha® been rather 
quiet on account of the time of year 
and the fact that a good many oper­
ators are taking inventory. Prices 
have .been' fairly steady ini the United 
States 'since the last report. Primary 
markets on good grades have been 
steady to firm, on poorer grades not 
so firm.

Coffee—iBut little change has occur­
red in Rio and Santos coffee, green 
and in a large way, during the week. 
Business' has been very fair and there 
have been some 'fluctuation's, but the 
market on spot coffee is just about 
where it was a week ago. Brazil is 
still trying desperately to support the 
market, but so far has not entirely suc­
ceeded. iMilds show no change from 
a week ago. Jobbing market on roast­
ed' coffee is also just about where it 
has been for some time. Consumptive 
demand for coffee is about as usual.

Syrup and Molasses—There is mere­
ly a routine demand for sugar syrup at 
steady prices. Compound syrup is 
lower, in fact it is at present rather un­
usually iow. Demandi, however, has 
not improved. (Molasses is unchanged 
as far as the better grocery grades are 
concerned and in moderate demandi.

Beans and Peas—No improvement 
is to be noted in the market for dried 
beans. Demand is very poor with the 
general feeling easy. The market is 
noticeably lower than it was a week 
ago, although not in any large way. 
All of the above applies also to dried 
peas.

Salt Fish—Inasmuch as Lent opens 
early this year, tihe demand for fish for 
Lenten purposes has already shown a 
little activity. This is felt more than 
usual this year as stocks are low and 
there is the possibility of higher prices.

Canned Fish—No change has oc­
curred in mackerel or other salt fish 
during the week. 'Salmon is fairly 
steady at the present writing and per­
haps Alaska reds are a little higher. 
Fancy salmon, through scarcity, is 
steady to firm and active. Sardines 
show no change for the week outside 
of the advance noted a week ago.

C heese— (Cheese s lu m p ed  a  little  
■since th e la s t report, m a in ly  on ac­
cou n t o f th e  p oor dem and.

Nuts—The nut market shows few 
changes here, except for some lower 
prices, on certain, varieties of unshelled 
mute which sellers want to clean up. 
Post-holiday consumption is going 
along nicely, and the low prices are 
having the effect of keeping up more 
consuming interest than ordinarily. 
'Supplies of unshelled nuts are light, 
with the exception of pecansi, but they 
may prove about adequate to demand. 
Brazils in the shelll are a little easier. 
In the unshelled nut group domestic 
almonds are firmer and imported al­
monds steady. Supplies are generally 
light. Shelled walnuts appear to be 
about stabilized on their present basis 
and filberts are unchanged.

Pickles—¡The demand for pickles is 
especially limited, and usually the low 
price seller is tihe one who gets the 
business. It is difficult to stress the 
matter of quality except to the small 
and select trade. Prices vary accord­
ing to seller.

Olives—‘New stocks are now on 
tihe market here, but tihe trade is not 
taking any more than necessary to 
meet immediate requirements. Prices 
vary according to seller, so that it is 
hard to quote a definite list.

Dried Fruits—Trading in dried, fruits 
has been inactive on tihe Coast, with 
raisins showing a firmer tendency, re­
flecting the higher prices asked by the 
■raisin pool in its latest offering to com­
mercial packera Stocks in the hands 
of packers have been pretty well mov­
ed out during tihe early winter, so that 
they will have to replenish them soon 
at the higher price basis. The advance 
in the West has brought some nice 
business into this market as the trade 
iiushed to cover requirements before 
the new prices went into effect. 'Cali­
fornia prunes have shown no price 
strength this season, in spite of the 
fact that exports of prunes were 
heavier than any other variety of dried 
fruits for 1931, and the statistical posi­
tion was much stronger than last year. 
Pressure and intense competition 
among outside growers have kept 
prices on an easy trend for months. 
Packers have been buying very con­
servatively and the lack of speculative 
interest is shown by the passing of 
prunes from growers to first hand® on 
open contract. Short-lived advances 
have been made in Oregon prunes. 
Apricots are up fractionally one week 
and down the next. Only raisins have 
been placed on an advancing basis. 
Demand from the trade here is slow 
and uncertain. It tends to shift to 
items in very light supply or unprofit­
able to handle. There has, however, 
been a better demand and enquiry for 
mixed fruits, which have come into 
popularity in this section.

Canned Fruits—The cling peach 
stabilization movement is gaining 
strength all along. With the field 
brokers into it now, and all but a few 
of the smaller canners signed up, this 
latest attempt to peg prices will be in­
teresting to observe. No adequate test 
can be expected for some little time as 
yet because a lot of distributors cover­
ed their requirements pretty well be­
fore the plan went through, and there 
are still some stocks to be had at re­
sales.

Canned Vegetables—(Canned foods 
are showing some encouraging signs 
of recovery. There is nothing in the 
air to be particularly bullish about, but 
prices have been so thoroughly deflated 
that there is a growing opinion that 
the bottom has been reached in most 
major items, and some are bounding 
upward. Notable among the major 
vegetables to show strength is Mary­
land tomatoeis, which have now ad­
vanced 5c. Stocks in the hands of dis­
tributors are light. The fall and early 
winter are over, and the necessity for 
rebuilding inventories becomes more 
apparent every day. After the severe 
price test of the past several months 
no distributor can say with fairness 
that he fears further declines and is 
afraid to cover for that reason. Peas

have held steadily, with many counts 
now cleaned up. Corn, on the other 
hand, has been easy ¡because of weak­
ened trade confidence due to the very 
large pack in 1931. But in this con­
nection, it is worth while to note that 
there has been an unusually large 
movement of corn out of first hands 
since the fall and unsold stocks are in 
fact much lighter than is generally 
supposed.

Review of the Produce Market.
Apples—Current prices are as fol­

lows:
Baldwins, 2j£ in., A g rade_____$ .85
Bananas, 2j£ in., A grade______1.00
Delicious, Z1/* in., A grade_____1.50
Delicious, 2J4 in., C g rade_____ .75
Greenings, R. I., in., A grade 1.00
Greenings, R. I., Bakers, 3 i n ._1.25
Grimes Golden, 2J4 in., A grade .90
Grimes Golden, 2J4 in., A grade .65
Hubbardstons, 2 ^  in., A grade— .85
Jonathans, 2J4 in., A g rad e -----1.25
Kings, 2Yi in., A g rad e---------- 1.00
Kings, 3 in., Bakers, A g rad e_1.50
McIntosh, Zy* in., A g ra d e -----1.75
Spies, 3 in., B aking___________ 1.50
Spies, 2Yz in., A g rade_________ 1.50
Spies, 2J4 in., C g rade-------------  .85
Talman Sweets, 2J4 in., A grade .85
Wagners, 2j£ in., A g rade------- 1.00
Cooking A pples______________ .50
Washington box apples are sold on the 
•following basis:
Extra fancy Delicious________ $2.75
Fancy Delicious ______________2.50
Extra fancy R om es___________ 2.35
Fancy R om es________________ 2.15

Bananas—5@5}4c per 'lb.
Butter—(The market is still weak 

and a trifle lower. Jobbers hold 1 lb. 
plain wrapped prints at 24c and 65 lb. 
tubs at 23c for extras and 22c for firsts.

Cabbage — $2.25 per 100 lbs. for 
home grown; $3.50 per crate for new 
from Texas.

Carrofcsi-^60c per 'bu.
Cauliflower—$1.75 for box contain­

ing 6@9.
Celery—30@50c according to size.
Celery Cabbage—75c per doz.
Chestnuts—18c per lb. for New 

York stock.
Coooanuts—90c per doz. or $5.50 per 

bag.
Cranberries—Late Howes, $2.50 per 

■box.
Cucumbers—(Illinois hot house, $2.25 

per doz.
Dried Beans—Michigan jobbers pay 

as follows for hand picked at shipping
station:
C. H. Pea from elevator----------$2.00
Pea from farmer ------------------1-70
Light Red Kidney from farmer— 2.00 
Dark Red Kidney from farmer— 3.50 

Eggs—Eggs have been in poor de­
mand since the last report and prices 
are off a little, possibly about 3c per 
dozen, although receipts are not very 
heavy. However, the egg market can 
change over night. Jobbers are pay­
ing 15c for strictly fresh hen’s eggs, 
14c for medium and 13c for pullets. 
They are selling their supplies:
Fresh hennery eggs ----------------- 20c
Hennery w hite________________ 18c
Fresh eggs --------------------------  l°c
Fresh pu lle ts-------------------------  14°
XX candled storage---------------- l<5e
X candled storage-------------------- 13c
X checks sto rage--------------------- 12c

Grape Fruit—'Florida commands $3

@3.50 per box; bulk $2.50@2.75 per
100.

Grapes—Calif. Emperors, in kegs 
with sawdust, $6.25.

Green Onions—(Shallots, 50c per
doz.

Lettuce—(In good demand on the 
fallowing basis:
Imperial Valley, 6s, per c r a te_$4.75
Imperial Valley, 5s, per c ra te_4.75
Home grown, leaf, 10 lb s .____ 1.20

Lemons—Present quotations are as 
follows:
360 Sunkist _________________ $5.50
300 Sunkist__________________ 5.50
360 Red Ball ________________ 4.50
300 Red B a ll________________ 4.50

Oranges'—¡Fancy Sunkist California 
Navels are now sold as follows:
126 .................. -*$4.50
15 0____    4.50
176 ______  4.50
200 _________________________ 4.00
2 1 6 __   4.00
252 ________________  4.00
288 _____________-__________ 3.75
324 _________________________ 3.75
Florida®—$3.50 per box; bulk, $3.50@ 
4.50 per 100.

Onions—'Michigan, $4 per 100 1'bs. 
far yellow; Genuine Spanish, $3 per 
crate.

Parsley—40c per doz. bunches.
Potatoes — On the local market 

transactions hover around! 40c per bu. 
In Northern Michigan carlot buying 
points the price ranges from 20@25c 
per bu.; 'Idaho, $2.25 per 100 lb. sack.

Poultry—'Wilson & Company pay as
follows:
Heavy Springs------------------------- 15c
Heavy fow ls---------------------------- 14c
Light fowls --------------------------- 11c
D ucks________________________14c
Geese ----------------------------------- 11c
No. 1 T urkey_________________ 20c

Spinach—$1.25 per bu. far Texas.
Squash—$3 per 100 lbs. for Hub­

bard).
Sweet Potatoes—Kiln dried Indiana 

Jerseys, $1.50.
Tangerines—$2.40 per 'bu.
Tomatoes—Hot house, $2 per 7 lb. 

basket; Southern and California, $1.40 
per 7 lb. basket.

Veal Calves — Wilson & Company 
pay as follows:
F ancy ----------------------------------7@9c
Good ________________________ 7c
Medium -----------------------------------6c
Poor ________________________  5c

I would that I possessed the art of 
words to fix the real issue with which 
the troubled world is faced into the 
mind and heart of every American 
man and woman. Our country and 
the world are to-day involved in more 
than a financial crisis. We are faced 
with the primary question of human 
relations, which reaches to tihe very 
depth of organized society and to the 
depth of human conscience. This civ­
ilization and this great complex, which 
we call American life, is ibuilded and 
can alone survive upon the translation 
into individual action of that funda­
mental philosophy announced by the 
Saviour nineteen centuries ago. Part 
of our National suffering to-dav is 
from failure to observe these primary 
yet inexorable laws of human relation­
ship. ¡Modern society cannot survive 
with the defense of Cain, “Am I my 
brother’s keeper?”—'Herbert Hoover.

mailto:2.50@2.75
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MUTUAL FIRE INSURANCE
Ben Franklin's First Fire Insurance 

Company.
In the year 1752 the first fire insur­

ance company on. the American con­
tinent was organized. The Philadelphia 
Co.ntributionship is a mutual company. 
It is the strongest fire insurance com­
pany" known. On December 31, 1930, 
this company reported a net surplus of 
$9,660,821. The premiums collected 
during the year amounted to $35,439, 
and the amount of'savings "returned to 
Ihe insufed'for the same year "was $58,- 
'924. ' The policies in force totaled $54,- 
686,626;.

Soon after this old company was or­
ganized those in charge recognized 
that 4t was'far better to prevent the 
destruction'of property than to pay 
'for property "which had been destroy­
ed, Therefore a" fire department organ­
ized, " owned and paid by this company 
‘cgqie into existence. This fire fighting 
force limited its activities to* saving 
'property .. insured'. There is" a story 
told that upon a certain occasion a 
house c.losely surrounded by evergreen 
trees caught fire. The burning of the 
surrounding trees drove back the fire 
fighters .and .the .loss was total;" that 
shortly thereafter the company requir­
ed. all property owners to have a cer­
tain space. cleared around their dwell­
ings, and failure to meet this require- 
riient was followed by cancellation of 
the policy. . . .

Regardless of whether the above in­
cident is correctly stated, it is quite 
evident from a study of this first fire 
insurance company on our continent 
that - those-w-ho organized the com­
pany and -their successors have been 
'far more interested- ir securing a very 
’select type-of risk, and of limiting loss­
es of-such property to the minimum, 
than in growth of the company or in 
the extension of protection within the 
very -limited territory they have al­
lotted to their company. The effect of 
the accumulation of savings over this 
•period of time; the low loss ratio main­
tained over a Century and three-quar­
ters; the fact that this company is free 
■from the charge of-causing self inflict­
ed losses by over insurance, stands as 
‘a striking monument to the good sense 
’61 its founders, and as a remarkable 
tribute to their successors.

If I have one criticism to offer of 
this outstanding pioneer it is that it 
has to a large degree failed to serve 
the number of insured that it should 
have served, and further,- that its in­
vestment policy- now overshadows its 
interest in the purpose for which it 
was originally founded. Twenty-two 
mutual fire" insurance companies organ­
ized more than one hundred years ago 
carry a total of insurance of just un­
der one billion dollars. Each of the 
Century old, mutuals limits the territory 
in which it operates. In some instanc­
es this is- limited to a few states, in 
bthers to a single state and yet others 
to a- single city or small community. 
Each of these companies from its or­
ganization has held to a certain de­
termined policy of careful and pains­
taking selection of risks. The econ­
omy effected by this group is indeed 
remarkable.- - -
- The very conservatism of the found­
er* of mutual fire insurance companies,

their unwillingness to lower the stand­
ards of requirement for membership, 
the exclusion of more hazardous risks, 
the rapid growth of the country and 
the need for protection against loss by 
fire of varied and new industries was 
certain . to cause the organization of 
more liberal insurance institutions. 
There began to be formed capital stock 
fire insurance companies wherein indi­
viduals invested their funds in the cap­
ital stock of such companies with the 
expectation of securing a profit in the 
conduct of the business.

The stock fire insurance companies 
from the very beginning were far more 
aggressive than the mutual companies. 
The desire for profit was sufficient in­
centive to create the desire for con­
stant expansion, and invention of new 
forms of coverage. Salesmanship came 
into being in this new field of business. 
Every "stock fire insurance manager 
sensed the advantage of a close alliance 
with the banking interests of the coun­
try, -and the banker was soon engaged 
in the selling of insurance. Destruc­
tive rate wars were followed by so 
many failures that compromises were 
effected, and within three-quarters of 
a century stock fire insurance was sys- 
temifced, thoroughly organized, alert, 
aggressive and entwined with and en­
trenched behind the great financial in­
stitutions of the Nation. Representa­
tives of stock fire insurance companies 
were to be found in every village and 
hamlet. High commissions to agents 
made fast and firm friends. This was 
but a natural growth. The very new­
ness of the business, and the novelty of 
the game gave rise to many abuses 
and much of needless waste. Selec­
tion of risk was almost lost sight of in 
the race for premium income. No 
economist should quarrel with the 
profits made by the stock fire insur­
ance companies. Losses suffered 'by 
stockholders exceed all profits. Yet 
any man who is at all socially minded 
may well consider the price that his 
Nation has paid in the loss of property 
and life that has been caused by busi­
ness which has almost openly invited 
the criminal to levy tribute upon the 
honest property owner, who perforce 
must buy protection at inflated costs.

Announce Retailers’ Show Theme.
"What Your Customers Will Ask 

For” will be the general them of the 
showing of fashion trends for spring 
arid sumrher to be held as the closing 
feature on Feb. 5 of the annual con­
vention of the National Retail Dry 
Goods Association at the Hotel Penn­
sylvania, New York City. By means 
of costumes prepared especially for 
the event, the fashion review will show 
how the principles of merchandising 
“to the occasion” can be applied to 
general fashion trends. A small collec­
tion of original imports will be dis­
played, together with American adap­
tations from leading manufacturers. 
The show will be directed by Mrs. 
Chandler Hall.

Frank O. Rockwell, dealer in fresh, 
salt and smoked meats at Gaylord 
writes the Tradesman: “Enclosed find 
check for your wonderful paper for the 
year 1932. May you continue with 
your fine paper.”

INSURE an d  feel su re
tha t when you have a fire you will have m oney to pay  a t least 
the m ost of the cost of re-building; b u t place your insurance 
w ith the com pany that will furnish this p ro tection  a t the  lowest 
cost, as there IS a difference, and it will p ay  you to  investi­
gate. T he com pany tha t gives the m ost SA FE insurance for 

the least m oney is

The Finnish Mutual Fire Insurance Company
of Calumet, Michigan
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Proceedings of the Grand Rapids
Bankruptcy Court.

G rand  R apids, J an . 11—W e hav e  rece iv ­
ed th e  schedules, o rder o i re fe ren ce  an d  
adjudication , in  th é  m a tte r  of L ay  ne F . 
Babcock, B an k ru p t No. 4758. T he b an k ­
ru p t is a  re s id en t of G rand  R apids, and  
h is  occupation  is th a t  of a  laborer. The 
schedules show  a sse ts  of $200, w ith  lia ­
b ilities  of $894.45. T h e  co u rt h a s  w ritten  
for fu n d s  an d  upon rece ip t o f sam e the  
firs t m eeting  of c red ito rs  w ill be called.

Jan . 11—W e h av e  received  th e  sched­
ules, o rd e r of re ference, an d  ad jud ication  
in th e  m a tte r  of F red  A. Cisler, ind iv id ­
ually  and  doing bu sin ess  a s  F'r.ed A. C isler 
Jew elry  Store, B an k ru p t No. 4763. T he 
b an k ru p t is a  re s id en t of G rand  R apids, 
and  h is occupation  is t h a t  of a  m erch an t. 
T he  schedu les show  a sse ts  of $1,175, w ith  
liab ilitie s  of $1,805.35. T he co u rt h as  
w ritten  fo r fu n d s  a n d  upon rece ip t of 
sam e th e  first m ee tin g  of c red ito rs  w ill 
be called. T he lis t of c red ito rs  of said  
b a n k ru p t is a s  follows:
C. & E. M arshall Co., Chicago —$ 85.85 
N a tiona l C ash  R eg iste r Co., G. R. 30.00 
B. F. K rasn e r, G rand  R apids —— 100.00 
J o r d a n ; J o r d a n  L oan  Co., G. R. 175.75 
N o rth w estern  L ife In s. Co., G. R. 220.00 
Mrs.- B ale  M organ, .G rand  R apids 265.00
B ulova W atch  Co., N ew  Y o r k ----- 185.00
B lack  & "Winefield, C h ic a g o -------- 181.79
H en ry  P au lson , Chicago --------------  65.34
Kensel Bros., M ilw a u k e e --------------- 19.06
D r.L ieffers, G rand  R ap ids —--------  42.00
•F. Bidgood & Co., G rand  R apids — 31.35 
B. F* K ra sn e r & Co., G rand  R ap. 100.00
E.- S tah r, G rand R a p id s ---------------  10.00
H era jd , G ran d  .Rapids -----------------  6-W}
L eonard  Ellis, G rand R a p i d s --------  40.00
E.. A. P range . G rand  R ap id s  — 4.00 
Bell T elephone Co., G rand R apids 14.50 
F a rm e rs  S ta te  B ank, M iddleville 81.71
L. C. Pender, H a s t in g s ------------------- 150.00

In  th e  m a tte r  of Jo h n  S tra tsm a , B an k ­
ru p t No. 4267, th e  tru s te e  h a s  here to fore  
filed h is  final rep o rt an d  account, a n d  a  
final m eeting  of c red ito rs  w as held Dec.
30 . The tru s te e  w as p re sen t in  person. 
C laim s w ere proved and  allowed. The 
tru s te e ’s final re p o rt an d  acco u n t w as 
considered  and  approved  a n d  allowed. 
A n Order w as m ade fo r th e  p ay m en t o£ 
expenses of ad m in is tra tio n  an d  for the  
declaration  and  p ay m en t to g en era l c red ­
ito r s - of a  first a n d  final d ividend of 11 
p e r cen t. No o b jec tions  w ere m ade to 
th e  d ischarge of the  b an k ru p t. T he Anal 
m eeting  th en  ad jou rned  w ith o u t da te , and  
th e  case will be closed an d  re tu rn e d  to  
th e - d is tric t court, in due course.

Jan. 12. W e have received  th e  sched- 
ules, o rder of reference, an d  ad jud ication  

-in th e  m a tte r-o f  F red  L ucker, J r .,  B an k ­
ru p t No. 4765. T he b a n k ru p e t is a  re s i­
d e n t of St'. Joseph, and  h is  occupation  is 
th a t  of a  m erchan t. T he schedu les show  
a sse ts  of $3,698.46, w ith  liab ilities  of $2,- 
105.52. T he lis t of c red ito rs  of said  b a n k ­
ru p t is a s  follows:
T axes, St. Joseph  ———- - ---------- $180.92
G. R. B u tch er Supply Co., G. R. 53.24
Dr. R, C. Allen, St. J o s e p h -----------  47.50
A rm our & Co.,- Chicago ------ :-------163.76
C ity  B akery . St. Joseph  --------- 50.24

‘Consumers" D airy, B en ton  H arb o r 176.83
-F rank lin  M acVeigh, Chicago -------- 76.53
F arm d a le  Foods Co., C h ic a g o -----  19.00
F e tk e  & R utkoske, St. J o s e p h -----  9.40
G illespie’s  D rug  Store, St. Jo seph  1.00
H. C. G ersonde Co., St. Jo seph  __ 5.00

-H arvey  G eddes Food S tore, St. Jos. 2.00
John  H am ilton , St. J o s e p h -------- <~ 285.00
Hferrold Coal Co., S t. J o s e p h --------  51.00

.H igh  -G rade Food Produce Corp.,
Chicago -------------- ,-----------------------  45.16

-A1 H osbein, St. Joseph  --------------- - 7.75
Ind. & Mich. Elec. Co., S t. Jo seph  14.42
M orris & Co., C h ic a g o ------------------- 198.12
Oscar- M eyer. Chicago -----------------  7.72
M olenda .Bros., Sou th  B e n d -----------  25.00
Mich. Bell Tele. Co., B en ton  H ar. 18.49
R oberts^T ire  Shop. St, J o s e p h -----  25.63
R ich te r & A chterberg , St. Jo seph  1.70 
Dr. D. M. R ichm ond, St. Joseph__ 2.50
H era ld  P ress, St. J o s e p h -------------  6.50
Sw ift & Co., C h ic a g o ----- i--------------
D r P  S. T heron. St. J o s e p h -----  6.50
T riisco tt B oat Co., St. J o s e p h -----  61.39
Jo h n  W allace Sons. St. Joseph  — 5.35
H enn ing  W epnersten , Inc., Chicago 42.00
V e tte  & Z uncher, C h ic a g o -----------  61.39
W ilson’s B akery , St. Jo seph  --------  39.20
H in ch m an  C ream ery , H in ch m an — 141.50
O. J . Phelps. S t. Jo seph  --------------  17.98
.A rth u r . L ucker. B en ton  H a rb o r __ 10.00

In  th e  m a tte r  o f Jo h n  H . H offm an, 
B an k ru p t No. 4490. T he final m ee tin g  of 
c red ito rs  in th is  m a tte r  h as  been called 
fo r Jan . 28. .

In  the  m a tte r  of H an s  J. H ansen , B an k ­
ru p t No. 4430. T he  final m eeting  of c red ­
ito rs  in  th is  m a tte r  h as  been called fo r 
Jan . 28. T h e re  m ay  be a  sm all f irs t and  
final d ividend to  c red ito rs . The final r e ­
p o rt of th e  tru s te e  will be  approved  a t  
such m eeting . T_ ,

In  th e  m a tte r  of E m ery  C. K nudsen, 
B an k ru p t N q. 4457. T h e  final m ee tin g  of 
c red ito rs  in th is  m a tte r  h a s  been called 
fo r Jan . 28. T here  will be no d ividend 
fo r cred ito rs . T he t ru s te e ’s .final re p o rt 
will be approved  a t  such  m eeting .

In  th e  m a tte r  o f R am iseh  Tool & Die 
Co B an k ru p t No. 4434. T he final m e e t­
ing  of c red ito rs  in  th is  m a tte r  h a s  been  
called fo r Jab . 28. T h ere  m a y  b e  a  sm all 
f irs t an d  final d iv idend  fo r  c red ito rs . 
The tru s te e ’s  final re p o r t  w ill be approved 
a t  such  m eeting .

In  th e  m a tte r  of K alam azoo C em ent 
P ro d u c ts  Co., B an k ru p t No. 4376. T he 
final m eeting  of c red ito rs  in  th is  m a tte r  
•has been  called fo r J a n . 28. T he  t r u s ­
te e ’s  final re p o rt w ill be  approved  a t  
such  m ee ting . T h ere  m ay  be a  sm all 
f irs t and  final div idend fo r c red ito rs .

In  th e  m a tte r  o f B ouw ens-C hase E lec­
tr ic  Co., B an k ru p t No. 4411. T he  final 
m ee tin g  of c red ito rs  in  th is  m a tte r  has 
been called  fo r J a n . 28. T he tru s te e ’s 
final re p o rt w ill be approved  a t  such  
m eeting . T h e re  w ill be no dividend fo r 
c red ito rs .

In  th e  m a tte r  of M ilton L. Jesselson , 
B an k ru p  tN o. 4418. T he  final m ee tin g  of 
c red ito rs  in  th is  m a tte r  h a s  been  called 
for Jan . 28. T he tru s te e ’s final rep o rt 
will be approved a t  such  m eeting . T here  
m ay  be a  sm all f irs t a n d  final d ividend 
fo r cred ito rs.

In  th e  m a tte r  of Is idor Fogelin , B an k ­
ru p t No. 4423. T h e  final m ee tin g  of c red ­
ito rs  in th is  m a tte r  h a s  been called fo r 
Jan . 28. T he tru s te e ’s final re p o rt will 
be approved  a t  such  m eeting . T here  m ay 
be a  sm all f irs t an d  final dividend for 
cred ito rs .

In  th e  m a tte r  of Jo h n  A. Scott, B an k ­
ru p t No. 4421. T he final m ee tin g  of 
c red ito rs  in th is  m a t te r  h as  been  called 
fo r Jan . 28. T here  m ay  be a  sm all first 
an d  final dividend fo r  c red ito rs . T he 
tru s te e ’s final re p o rt will be approved  a t  
such  m eeting .

In  the  m a tte r  of H am ilton -A nderson  
Co., B an k ru p t No. 4489. T he final m e e t­
ing  of c red ito rs  h a s  been  called fo r Jan . 
29. T h e  tru s te e ’s  final re p o rt w ill be 
approved a t  such  m eeting . T h ere  w ill be 
a  div idend fo r c red ito rs .

In  th e  m a tte r  o f U ltra -N u  B ask e t Co., 
B an k ru p t No. 4383. T h e  final m ee ting  
of c red ito rs  h a s  been  called  fo r Jan . 29. 
T he tru s te e ’s  final re p o rt will be approved 
a t  such  m eeting . T here  w ill be no d iv i­
dend fo r c red ito rs .

Jan . 12. W e hav e  received  th e  sched ­
ules, o rd e r of re ference, an d  ad jud ication  
in th e  m a tte r  of C larence L. B radley, 
B an k ru p t No. 4764. T he b a n k ru p t is a  
re s id en t of G rand  R apids, an d  h is  occu­
pation  is  th a t  of a  laborer. T he sched ­
ules show  a sse ts  of $350, w ith  liab ilities  
of $<63.39. T he co u rt h a s  w ritte n  fo r 
funds and  upon rece ip t of sa ine  th e  first 
m eeting  of c red ito rs  will be called.

In  the  m a tte r  of E noch H . B eckquist, 
B an k ru p t No. 4716, th e  tru s te e  h a s  h e re ­
tofore filed h is  first rep o rt and  account, 
and  a  firs t d is trib u tio n  fo r th e  p ay m en t 
of a d m in is tra tio n  expenses h a s  been  o r­
dered  paid.

In  th e  m a tte r  of J u d a  B azze tt, B an k ­
ru p t No. 4672, th e  tru s te e  h a s  here to fore  
filed h is  firs t re p o rt a n d  account, a n d  a  
first d is trib u tio n  h a s  ju s t  been m ade  for 
th e  paym en t of a d m in is tra tio n  expenses 
in  th is  e sta te .

Jan . 13. W e have  received  th e  sched ­
ules. o rder of reference, an d  ad ju d ica tio n  
jn  th e  m a tte r  of Louis S. M arkow ski, 
doing business a s  S tan d a rd  C lo th ing  Co., 
B an k ru p t No. 4766. T he  b a n k ru p t is  a  
re s id en t of G rand  R apids, an d  h is  o ccupa­
tion  is  th a t  of a  m erchan t. T he  schedu les 
show  a sse ts  of $3,084.14, w ith  liab ilities  
of $2,675.65. T he lis t of c red ito rs  of said  
b a n k ru p t is  a s  follows:
T axes, M ichigan _________________$265.00
G. R. N a tio n a l B ank, G rand  R ap. 1,200.00
S. B. L av iek  Co., C h ic a g o -------------  13.45
C. W. M ills P a p e r  Co., G rand  R ap. 7.25 
P . S tek e tee  &. Sons, G rand  R apids 23.08 
M ontgom ery  C loth ing  Co., K ulps-
- ville  _____________________________ 167.29
P o r tis  Bros. H a t Co., C h ic a g o ----- 179.41
R ugby  K n ittin g  Mills, Inc ., Buffalo 25.39
W atte rso n  & Denio, C h ic a g o -----  69.50
C onsum ers P ow er Co., G rand  R. 9.90 
Mr. and  M rs. S. M arkow ski, G. R. 250.00 
V eron ica  Sw itek , G rand  Rapids__ 100.00 
C harles  B e n d e r ___ ,_______ ____ ____ 205.00

In  th e  m a tte r  o f W illiam  D. G uidotti, 
B an k ru p t No. 4756. T he first m eeting  of 
c red ito rs  h a s  been called fo r  Feb. 1.

In  th e  m a tte r  of Delos G arrison , B an k ­
ru p t No. 4749. T he firs t m ee ting  of c red ­
ito rs  h a s  been called fo r F eb . 1.

In  th e  m a tte r  of R o b ert D ale Cook, 
B an k ru p t No. 4750. T he firs t m ee tin g  of 
c red ito rs  h as  been  called fo r F eb . 1.

In  th e  m a tte r  of C arl T h ram s, B an k ­
ru p t No. 4752. T he first m ee tin g  of c re d ­
ito rs  h as  beeji called fo r Feb. 1.

In  th e  m a tte r  of C larence D. Goodkind, 
B an k ru p t No. 4762. T he firs t m ee tin g  of 
c red ito rs  h a s  been called  fo r F eb . 2.

In  th é  m a tte r  of H e rm an  V an  Oosten, 
B an k ru p t No. 4753. T he firs t m ee tin g  of 
c red ito rs  h as  been  called fo r Feb. 2.

In  th e  m a tte r  of C harles F . Thom pson, 
B an k ru p t No. 4757. T he firs t m ee tin g  of 
c red ito rs  h a s  been  called fo r Feb . 2.
-• In  th e  m a tte r  of F red e rick  J . K reuger, 
J r .,  B an k ru p t No. 4761. T he  firs t m ee t­
in g ' of c red ito rs  h a s  been  called for 
Feb . 3.

In  th e  m a tte r  of A drian  V an  Dyke, 
B an k ru p t No. 4760. T he  firs t m eeting  of 
c red ito rs  h a s  been  called fo r Feb . 3.

In  th e  m a tte r  of George W . T ib b ett, 
B an k ru p t No. 4755. T he firs t m ee tin g  of 
c red ito rs  h a s  been  called fo r  F eb . 3.

In  th e  m a tte r  of F re d  Im cker, J r ..  
B a n k ru p t No. 4765. T he firs t m ee tin g  of 
c red ito rs  h as  been  called fo r  Feb . 3.

Jan . 14. W e h av e  received  th e  sched ­
ules, o rd e r of re ference, and  ad ju d ica tio n  
in  th e  m a tte r  of H en ry  W . S tory, B an k ­
ru p t No. 4767. T h e  b a n k ru p t is a  re s id en t 
'of G rand  R apids, an d  h is  occupation  is 
th a t  of a  police officer. The schedules

show  a ss e ts  of $278.81, w ith  liab ilities  of 
$4,403.44.

In  th e  m a tte r  of C harles V an’t  Hof, 
etc., B an k ru p t No. 4185, th e  tru s te e  has 
here to fo re  filed h is  final re p o rt and  a c ­
count, a n d  a  final m eeting  of c red ito rs  
w as held Dec. 30. T he tru s te e  only w as 
p resen t. C laim s w ere proved and  allow ­
ed. A n o rd e r w as m ade  fo r the  paym en t 
of expenses o f ad m in is tra tio n  and  p re ­
fe rred  claim s, a s  f a r  a s  fu n d s  w ould p e r­
m it. T here  w ere no d iv idends payable. 
N o ob jections w ere m ade to th e  d ischarge  
of th e  b an k ru p t. T he final m eeting  th en  
ad jo u rn ed  w ith o u t da te , an d  th e  case 
will be closed a n d  re tu rn e d  to  th e  d is tr ic t 
court, in  due  course.

J a n . 14. W e hav e  received  th e  sched ­
ules, o rd e r of re ference, and  ad jud ication  
in  th e  m a tte r  of C aesa r J .  M einhardi, 
B an k ru p t No. 4769. T h e  b a n k ru p t is a  
re s id en t of M uskegon, a n d  h is  occupation  
is th a t  of a  d ru g g is t. T he  schedu les show  
a sse ts  of $8,160, w ith  liab ilities  of $4,- 
852.83.1 T he l is t of c red ito rs  of sa id  b a n k ­
ru p t is a s  follows:
C ity of M u s k e g o n ________________ $204.79
P eerle ss  S oda  F o u n ta in  Service

Co., D e tro it — _________________  742.00
B as tian -B less in g  Co., C hicago — 3.50
Foley  & Co., C hicago _______ '-----  14.60
C olgate P alm olive P e e t Co., Chi. 21.45
E. C. D eW itt & Co.. C h ic a g o ___ 15.00
E lam  P a p e te r ie  Co., C h ic a g o _____  11.30
M cK esson-F ulle r M orrison Co., Chi. 43.61 
F e rr is  Coffee Co., G ran d  R apids— 13.30
G eneral C ard  Co., C h ic a g o -----------  13.77
G. R. C alendar Co., G rand  R apids 40.50
R ichard  H u d n u t Co., N ew  Y o r k _40.69
G. J . H a an  C alendar Co., G. R. — 18.00 
C. W . M ills P a p e r  Co., G rand  R ap. 117.06 
M an h a tten  D ru g  Co., B rooklyn — 27.50 
M ich. B ria r  P ip e  Co., G rand  R ap. 7.00
H a rry  M yer, G rand  R a p i d s _____  10.85
N orw ich P h a rm aca l Co., C hicago— 15.00
N elson D avis Co.. D e t r o i t -----------  24.71
N elson B ak e r & Co., D e t r o i t -----  6.690
P rofessiona l U nderw rite rs , G. R. 2.50 
Sheaffer P en  Co., F o r t M adison — 23.94
G. H . S herm an, D e t r o i t _________  12.00
F red e rick  S tea rn s  & Co., D e tro it— 65.18
U pjohn Co., K alam azoo _________  7.10
W m . R. W arn er & Co., St. Louis 82.46 
S. F. W h item an  & Son. Inc.. Chi. 33.54 
W adsco S ales Corp., New Y ork C ity  10.00
E. J . M einhardi, W h iteh a ll --------  675.05
Jo n es  L ab ra to ry , C leveland --------  12.00
L an teen  L ab ra to ry , C hicago --------  10.63
R eed S ta r  L ab ra to ry , C h ic a g o ___  6.00
P a b s t C hem ical Co., C h ic a g o --------  6.00
D r. S te w a rt Chem ical Co.. F in d lay  6.00
Dr. Nolen, M uskegon ___________  18.00
M att C. Young, M uskegon _______ 134.86
S a n ita ry  D airy  Co., M uskegon — 28.66
C om m unity  C hest, M uskegon ___  50.00
Y. M. C. A., M uskegon _________  40.00
H e ig h ts  C hem ical Co., M usk. H ts . 2.50 
F ran c is  J iro ch  Co., M uskegon —  464.98 
M uskegon C andy Corp.. M uskegon 398.92 
E: L. N esson, M uskegon H e ig h ts— 4.50
P u tn a m  C andy Co., G rand  R ap ids 12.07
R osenberg  S tudio, M u s k e g o n ____  8.87
R eliable T ire  Co., M u sk e g o n --------  3.83
S te ind ler P a p e r  Co., M u sk e g o n -----  31.52
Jo h n  T. W eirsem a, M u s k e g o n ___  23.91
R ich ard s  C andy Co., M uskegon — 62.00 
A un t Molly C andy Co., M uskegon 20.82
B ankers  T ru s t Co., M u s k e g o n -----  350.00
B latz  B rew ing  Co., M u s k e g o n ___  9.83
F reem an  D airy  Co., M uskegon — 310.02 
F itzp a tr ic k  E lec tric  Co., M uskegon 10.00
Dr. T horn ton , M u s k e g o n -------------- 183.00
M ercy H osp ital, M u sk e g o n _______  83.00
Dr. Tannehill, M uskegon ________ 105.00
A nna M einhardi, W hitehall _____ 150.00
M iss R. B. Cotie, M u s k e g o n --------  15.00

In  th e  m a tte r  of E li N imz, B an k ru p t 
No. 4379, th e  tru s te e  h a s  here to fo re  filed 
h is  final rep o rt an d  account, and  a  final 
m eeting  of c red ito rs  w as  held Oct. 29, 
a n d  ad jo u rn m en t held Dec. 15. T here  
w ere  no ap p ea ran ces  on behalf o f c red ­
ito rs. T he tru s te e  w as re p re sen ted  by 
a tto rn e y  H . H . Sm edley. C laim s w ere 
proved an d  a llow ed. T he tru s te e ’s final 
rep o rt and  acco u n t w as  considered  and  
approved an d  allowed. A n o rder w as 
m ade fo r th e  p aym en t of expenses of 
ad m in is tra tio n , p re fe rred  c la im s a n d  a  
firs t an d  final d ividend to  c red ito rs  of 
15.69 p e r cent. No ob jec tions w ere  m ade 
to  th e  d ischarge  of th e  b an k ru p t. T he 
final m eeting  th e n  ad jo u rn ed  w ith o u t 
da te , and  th e  case  w ill be closed and  
re tu rn e d  to  th e  d is tr ic t court, in  due 
course.

Jan . 18. W e  have received  th e  sched ­
ules, o rd e r of re ference  and  ad jud ication  
in th e  m a tte r  of F red e rick  E . G arrison , 
ind iv idually  and  a s  co p artn e r of G a rr i­
son T ile  and  M arble Co., B an k ru p t No. 
4770. T h e  b a n k ru p t is a  re s id en t of 
G rand R apids, and  h is  occupation  is  th a t  
of a  tile  co n trac to r. T he schedules, show  
a sse ts  of $896.21, w ith  liab ilities  of $5,- 
807.91.. T he  cou rt h a s  w ritte n  fo r funds 
and  upon rece ip t of sam e th e  firs t m e e t­
ing  of c red ito rs  will be  called.

The one thought and ambition of 
every college man should be to be a 
public official without vice, a private 
citizen without wrong,, a neighbor 
without reproach, a Christian, without 
hypocrisy, a man -without guile, sub­
missive to law, obedient to authority, 
thoughtful, kind and, above all, loyal 
to country and self.

MEN OF MARK.

F. H. Forrest, Michigan Representa­
tive Schroeder & Tremayne, Inc.

Frank H. Forest was born in De­
troit, July 23, 1874. His father was 
descended from the English. His 
mother was descended from the 
Scotch-Irish strain. He attended the 
public schools of Detroit until he 
finished the eleventh grade, when he 
dipped into a business career. His 
first employment was with Geo. C. 
Weatherby & Co., wholesale wooden- 
ware dealers of Detroit, as stock man. 
He remained with this house three 
years. The next three years he was 
employed as traveling salesman for a 
manufacturing confectionery house in 
the East. The territory included a 
large portion of the country, as he sold 
the jobbing trade only. For the next 
twenty-five years he was connected 
with the cigar trade in different 
capacities. He was with the La Azora 
Cigar Co. for several years and five 
years traveled for the cigar department 
of the Hazeltine & Perkins Drug Co. 
He also conducted retail cigar stores

Frank H. Forrest.
at Detroit and Milwaukee. Eleven 
vears ago he went on the road for 
Schroeder & Tremayne, Inc., covering 
Detroit, Toledo and other nearby cities. 
On account of the death of the late 
George Smith, who was with the 
house fourteen years as traveling sales­
man in Michigan, he has been assigned 
the Lower Michigan territory and will 
cover that, in addition to visiting the 
city trade in Detroit. His company 
handles sponges and chamois, with 
houses in St. Louis, New York, San 
Francisco and Montreal.

Mr. Forrest, was married sixteen 
years ago to Miss Elsie Raby, of De­
troit. They have no children. He has 
no lodge or fraternal affiliations. For 
many years he was a dead game sport 
as a yachtman, but of recent years he 
has relinquished his love for that line 
of activity.

Mr. Forrest is very well regarded hy 
all who know him. He is steadfast in 
his work and reliable to the nth de­
gree. fHis word is as good as a bond 
and his promise is never broken. Few 
men get through life and make as few 
mistakes as he has made. A friend 
with him is a friend always and he in­
sists that every customer shall be his 
friend.
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PROFITS AND WAGES.
During the week a newspaper pub­

lished the annual statement of a large 
tobacco manufacturing company show­
ing earnings which were slightly high­
er than in 1930. Immediately below 
there was printed a dispatch from an 
important tobacco-growing district 
which declared that the farmers had 
averaged only half of their usual in­
come, due to low prices.

The moral is too apparent to need 
mention. Extend such instances to the 
country as a whole and there would 
be little hope of anything but eco­
nomic chaos. As pointed out here be­
fore, the ratio between profits, whether 
in dividends or exorbitant salaries, and 
wages is probably as responsible as 
anything else for our recurring busi­
ness cycles. Purchasing power of the 
many becomes too small to keep alive 
the demand on which profits and divi­
dends depend.

These are still highly abstract ques­
tions to most business men, and even 
those with a broader economic knowl­
edge appear to think that any such 
theory on purchasing power means de­
struction of the profit motive. Higher 
wages as a means toward promoting 
prosperity are still condemned, al­
though it should be plain enough that 
something goes wrong when prosperity 
crashes.

Possibly out of this crisis will come 
a real study of income by groups of 
our populace which will point the way 
toward greater stability. Large scale 
operators have never complained of the 
results in obtaining small margains on 
big output. Similarly, profits might be 
moderated and extended over longer 
periods to the greater satisfaction of 
those who receive them and find the 
average higher.

DRY GOODS CONDITIONS.
Weather conditions are highly un­

favorable to retail trade in this section 
and volume slumped materially. The 
stores are doing a fair business in 
various home furnishings» which are 
featured in sales at this time, but sea­
sonal offerings of cold-weather apparel 
receive little response.

For the first half of the month, 
therefore, it is estimated that sales are 
quite a little under the December show­
ing. Figures for last month were is- 
sued during the week and showed a 
drop of 13 per cent, for the country as 
a whole under sales for December,
1930. The decreases ranged from 9 per 
cent, in the New York and Richmond 
reserve districts to 21 per cent, in the 
Dallas area.

Sales of department stores for 1931 
were reported by the Federal Reserve 
Board as 11 per cent, under the volume 
for 1930, the declines running from 6 
per cent, in the Richmond! district to 
16 per cent, in the Dallas territory. 
The drop for the New York district 
was 8 per cent.

These figures once more indicate 
that actual physical volume of mer­
chandise moved by the reporting stores 
was larger last year than in 1930, since 
the average price reduction is estimat­
ed at about 17 per cent. The assump­
tion is also that smaller stores in 
general probably showed much larger

losses, since they lost business not only 
as a result of the depression but also 
because of more severe competition 
from the larger and more progressive 
concerns.

Conditions in the wholesale mer­
chandise markets reflect the subnormal 
trade at retail

BOTTOM MAY BE PASSED.
Steps taken and under way to check 

the deflation are regarded in responsi­
ble quarters as sufficient, taking the 
condition of business itself, to start 
trade recovery in this country. Bar­
ring upsets from abroad, it is possible 
to suggest on good grounds that the 
frequently mentioned “corner” has 
finally been turned.

The cost will (be a certain amount 
of inflation, but there seemed little, 
choice between this evil and sheer dis­
aster, since, obviously, there could not 
be a constant slipping of all values, the 
sound with the unsound, without ulti­
mate disaster.

But while the medicine of inflation 
had to be administered to carry the 
patient over a crisis brought about by 
the inflationary tactics of the highest 
Government officials, bankers and in­
dustrial leaders, it should never be 
forgotten for an instant that this was 
emergency medicine and must be stop­
ped immediately after the crisis is over.

The Federal Reserve should not be 
loaded with questionable securities or 
even with Government securities based 
on such collateral. Authorities hold 
that its open-market operations could 
materially ease the credit stringency, 
but it should not be influenced in the 
future by a President or Secretary of 
the Treasury to let inflation flourish. 
Its curb should be properly exercised.

Finally, no political party should be 
permitted' again to claim a patent on 
prosperity or to encourage the sort of 
speculation which was responsible for 
this debacle. Fundamental problems of 
wealth distribution should receive un­
biased study and then, perhaps, we 
may smooth out our violent business 
cycles.

FAVORABLE FEATURES.
Enactment of the Reconstruction Fi­

nance Corporation measures by the 
two branches of Congress, possible ex­
pansion of Federal Reserve credit, a 
buoyant bond1 and stock market and a 
revived demand for automobiles were 
developments of a very encouraging 
nature to business during the week. 
The first two may go a long way to­
ward easing credit and restoring con­
fidence, while a substantial increase in 
automobile sales and production might 
quite well prove the forerunner of real 
recovery.

Coincident with these favorable 
omens, the weekly index has moved 
up again, all the series but carloadings 
contributing to the rise. Commodity 
prices are a little firmer, but they have 
still to feel any real influence from the 
measures taken to check deflation.

Reduction of the bill rate by the 
Reserve bank here was accepted as 
evidence that the system will increase 
its open market operations. The last 
report, however, did not support this 
belief, since reductions were shown.

The report' on foreign trade in De­
cember disclosed that the reduction in 
exports was about seasonal, while the 
decline in average daily imports at 1 
per cent, was less than the usual drop 
of iy 2 per cent. Therefore, while trade 
is at verp low ebb, it has not been 
losing further ground. The trade bal­
ance for the year amounted to $334,-
076,000, or less than half of the total 
of $780,273,000 for 1930.

At the automobile show in New 
York, there was a marked increase in 
attendance and optimistic reports on 
sales. One estimate placed floor pur­
chases at fully 80 per cent, ahead of a 
year ago.

COMMODITY TREND WATCHED
Trade interests as well as producers 

are watching commodity markets more 
closely than ever since it became evi­
dent that inflationary influences were 
being introduced. So far there has been 
little sign that prices were being af­
fected. In fact, year-end tendencies 
and other factors have had the reverse 
result and quotations have been slip­
ping.

The slump in commodity values has 
been almost continuous since the early 
fall of 1929. The largest recovery was 
made in the summer of 1930, when it 
was felt that a few months would see 
business on the upgrfade. Then a fairly 
stable level was reached early last 
summer, which was maintained until 
the end of November as another pre­
cipitous decline commenced.

The present level of wholesale com­
modity prices is represented by the 
Annalist weekly index as 94.3 on Jan. 
12, based on the 1913 average as 100. 
Food-product prices are slightly above 
that average, building materials stand 
at 109.4 and fuels are considerably out 
of line at 123.8. Textile products are 
the most deeply depressed at 79.7 and 
farm products little higher at 82.2.

In the adjusting process it is to be 
expected1 that the bottom groups will 
move higher and the higher groups 
lower, so that the gap will be narrow­
ed. On the other hand, improved 
processes in the textile group, for in­
stance, might indicate that costs have 
been lowered and a degree of perma­
nence given to levels below the former 
average. Low-cost cotton crops, it is 
pointed out, might regain some of the 
markets lost to the American staple.

STEAM’S RESURRECTION?
Experiments with steam power for 

airplanes, about to be made in Cleve­
land, arouse more than a reminiscent 
interest. Professor Langley tried to 
use steam to drive the propellers of his 
strange craft back in the 1890s and 
failed largely because his engine was 
too heavy. Thus the modern experi­
ments have a cyclic echo. But if they 
succeed, what of the future?

It was steam which revolutionized 
the world, long before the gasoline or 
internal combustion engines were 
known. And steam power gave way 
to gasoline only because portable steam 
engines could not be built sufficiently 
light in weight with the old designs 
to compete successfully with the ex­
plosive engine. Since those d&ys the 
design of steam engines has been revo­

lutionized. High pressures have been 
utilized. Condensers have made replen­
ishing of the water virtually unneces­
sary. Turbines of amazing efficiency 
have been built.

Should the Cleveland engineers be 
on the trail of a lightweight, highly 
efficient and high-powered steam en­
gine for use on wings, the same prin­
ciples may very well affect vehicles 
on wheels. ~ i

LUXURY TAXES.
One of the certainties which make 

it difficult to devise new sources of 
Governmental revenue is the inevitable 
protest arising from those directly af­
fected by new taxation. Secretary Mel­
lon has recently proposed, for instance, 
that there be a 10 per cent, admissions 
tax on public entertainments. Many 
theatrical organizations have promptly 
combined their efforts to oppose the 
plan. And it is quite natural that they 
should. This has happened with every 
industry which has been asked to bear 
a share of the National deficit. But the 
necessity for new taxes remains, none 
of which will be popular with those 
who pay them. In many cases their 
objections must eventually be overrul­
ed for the general good. Those who 
plan the tax program cannot allow 
themselves to be intimidated by organ­
ized protest or misled by the fact that 
some complaints are louder than oth­
ers. Their problem remains at last 
a rather simple one, at least in respect 
to “luxury” commodities. They can be 
taxed without harm or injustice to the 
point at which there is danger of 
diminishing returns through the pub­
lic’s unwillingness to pay the price.

GASOLINE AND ROADS.
In spite of everything the depression 

could do to discourage the use of auto­
mobiles for business and pleasure, it 
appears that the motorists of the 
United States broke all records last 
year in their contributions toward State 
and Federal incomes. In the basis of 
Government figures for the first six 
months it is estimated that the total 
gasoline tax for the year will be more 
than $500,000,000. This figure alone is 
a sufficient argument in favor of Amer­
ican methods in automobile manufac­
ture and the Governmental policy 
which keeps direct taxes on motor cars 
at a reasonably low level. Most of the 
revenue from gasoline taxes has gone 
to the building and maintenance of 
highways, which have rendered, in 
turn, an immense service to every sort 
of industry. The motorist, therefore, 
driving his average of 6,800 miles a 
year, is serving not only his own con­
venience but is contributing substan­
tially to the general welfare.

The slow payer either doesn’t fully 
realize that in permitting accounts to 
run long overdue he is jeopardizing 
his credit, or else he doesn’t thorough­
ly appreciate the real worth of having 
a good standing with the business men 
of his community. Bringing the debtor 
to understand) that to withhold pay­
ment of his obligations really works a 
serious injury to himself is a potent 
factor in making collections.
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OUT AROUND.

Things Seen and Heard on a Week 
End Trip.

I never pass 'the monuments erected 
to the memory of Rix Robinson and 
Madam LaFramboise on M 21 that I 
do not automatically take off my hat. 
I would feel the same in the case of 
any pioneer who blazed his way 
through the primeval forests before 
the advent of the white man. Because 
I had the pleasure and satisfaction of 
seeing Osceola county before the 
massive forests had been scarcely 
touched by the woodman’s axe, I real­
ize the majesty of the almost im­
penetrable forest and the rare com­
panionship of gigantic trees which 
have a language of their own and 
other sounds of majesty and grandeur 
which the ornamental trees of later 
generations do not possess.

I have only recently learned that 
Madam LaFramboise had a sister who 
lived on Mackinac Island and who 
married Colonel Pierce, the command­
ant of the fort. Col. Pierce’s brother, 
Franklin Pierce, was later President of 
the United States, during which time 
the brother and his handsome Indian 
wife were frequently entertained at the 
White House.

I found the people of Lowell very 
happy over the appointment of Myron 
N. Henry, their townsman, as a mem­
ber of the Michigan Board of Phar­
macy. My knowledge of this man, 
covering a period of a quarter of a cen­
tury, leads me to the belief that he will 
prove to 'be one of the most valuable 
members that organization has ever 
had.

The approach to the main business 
street of ¡Ionia is always an inspiring 
one on a Saturday afternoon, because 
the street is invariably lined with au­
tomobiles which are parked so closely 
for three or more blocks that it usually 
is necessary to 'find lodgment on a side 
street. The two merchants on whom 
I had occasion to call were in a happy 
frame of mind over the improvement 
in business which is in evidence in 
their establishments.

Since the death of George N. Snow, 
the widow has taken the management 
of the Reed Inn with a stout heart and 
a sturdy determination to maintain the 
service at the same high standard es­
tablished by her lamented husband. 
Patrons of the hotel assure me that she 
is succeeding to  a remarkable degree. 
I regret that the landlady was out 
when I called to offer my congratula­
tions.

As usual, I called at the office of the 
big furniture factory to present my 
compliments to Messrs. Green and 
Lawrence. Neither gentleman was in, 
as is invariably the case on Saturday 
afternoon. I am glad that both gentle­
men have their work so well in hand 
that they do not have to 'be at their 
place of business Saturday afternoon.

The debate between City Manager 
Welsh and ex-Mayor Tilma last 
Thursday evening was anything but 
an orderly affair. The city official had

to invoke the aid of two policemen in 
order to obtain entrance to the school 
house and the officers remained and 
occupied conspicuous positions in the 
hall in order to prevent the 'City Man­
ager from being roughly manhandled 
by the angry crowd which was evi­
dently composed of a large percentage 
of scrip workers. The latter were 
soimewhat boisterous during the de­
bate and interrupted the City Manager 
on several occasions. No intimation 
of the conditions which accompanied 
the attempted debate was set forth in 
the daily papers the next day, which 
are evidently wedded to the idea of 
deceiving the people as to the exact 
conditions which exist among the 
cheap politicians now in undisputed 
possession of the city hall.

I hear on the street that the City 
Manager is constantly defying the city 
charter by bestowing orders for sup­
plies on favored friends and henchmen 
—and, incidentally, on advertisers in 
his paper, the Chronicle — without 
complying with the provision of the 
charter which insists that all orders in 
excess of $100 .shall be subject to pub­
lic bids.

Dr. Preston Bradley told a good 
story over the radio 'Sunday which I 
venture to repeat for fear some of my 
readers may not have heard it. A man 
went to his friend, who was a country 
banker, and asked for a loan of $1,000. 
The banker asked him what collateral 
he had to offer. “I have no collateral 
to offer but character,” remarked the 
applicant, “you have known me thirty- 
two years and ought to be able to de­
cide whether I am a good risk or not.” 
The banker thought a moment and 
said: “One of my eyes is a glass eye. 
If you will guess which eye is glass I 
will make the loan.” The applicant 
looked long and earnestly and then 
said, “Your left eye is the glass one.” 
“You have guessed right,” said the 
banker, “but how did you come to de­
cide as you did?” “Because I detected 
in your left eye a glint of human sym­
pathy,” was the reply.

This story reminds me of a local 
happening which I delight to repeat. 
A young man came to the city many 
years ago from a nearby city with 
$1,700 in savings he had accumulated. 
A pretended friend persuaded him to 
give up the occupation he had fitted 
himself for and engage in a manufac­
turing business which was known as 
the Eagle Manufacturing Co., produc­
ers of express wagons and sleighs and 
ox yokes, on upper Canal street. The 
young man reluctantly invested his 
savings in the company and later en­
dorsed a $600 note at the Grand Rap­
ids National Bank to meet a payroll. 
Within a week the factory burned to 
the ground. The insurance companies 
refused to honor the policies because 
the agent had made a mistake in the 
policies and written the wrong number 
of the street on which the factory was 
located. The other endorsers on the 
note immediately ducked by deeding 
their homes over to their wives. The 
young man was not of age when he 
signed the note, but he bravely went 
to the cashier ('Mr. Brisbin) and said: 
“You have a note in your bank which

is no good. I was not of age when I 
signed it and the other endorsers have 
all ducked. I do not want to avail my­
self of a technicality and will voluntar­
ily assume the obligation if you will 
give me time.”

“What can you do to pay it, now 
that you are out of a job?” asked Mr. 
Brisbin.

“I can get back my old job on the 
Eagle at $12 per week,” was the reply, 
“and I can earn $3 to $6 per week 
putting in a double header (working 
nights) on the Democrat.”

“You will be a hell of a long time 
paying the note, but go to it,” replied 
the cashier.

The young man kept his agreement 
and in four years the not was paid in 
full, with interest.

Thirty years passed and the young 
man became quite well known in busi­
ness circles. One day a lumberman 
met him on the street and invited him 
to join a syndicate which was buying 
a tract of hardwood timber in Wis­
consin. The amount the young man 
(no longer young) was invited to fur­
nish was $25,000. The proposition was 
declined because of lack of funds. The 
lumberman was a director of the 
Grand Rapids National Bank and, 
without specific authority, put in an 
application for a loan in the name of 
the young man. The matter was 
brought before the directors of the 
bank, when one of the Godfrey broth­
ers enquired, “Isn’t he the chap who 
paid a note here long years ago which 
he had endorsed before he was of 
age?” On receiving an affirmative 
reply, Mr. Godfrey moved the loan be 
granted, which motion was unanimous­
ly adopted—a case of chickens coming 
home to roost after a long time. As 
a matter of fact, it may be stated that 
the person to whom the loan was 
tendered never completed the transl­
ation, but he still cherishes the inci­
dent as one of the happiest events of 
his long business career in Grand 
Rapids.

The good people of Iron Mountain 
did a fine act Jan. 12 by giving a dinner 
to M. J. Fox, President of the von 
Platen-Fox Co. Over 400 prominent 
men from the Upper Peninsula were 
seated at the tables. Speeches were 
made by a dozen business and profes­
sional leaders. Charles D. Symonds 
presented an outline of what the von 
Platen-Fox mill has meant to Iron 
Mountain and vicinity as follows:

"Since the mill was established in 
this city,” he said, “it has produced 
in freight, $4,500,000; has purchased 
mill supplies and other merchandise to 
the amount of $11,553,192, and has paid 
out, for all purposes, since its estab­
lishment in this city, a total of $25,- 
550,500,000 feet of lumber; it has sold 
lumber to  the ford Motor Co. to the 
amount of 115,000,000 feet; it has put 
out in wages to its woods employes an 
amount of $4,500,000, and in Iron 
Mountain proper, $5,346,800; has paid
400,000, $75,000 of which has been 
donated to charity.”

Mr. Fox traced the history of the 
von Platen-Fox Co.

“To-night,” he said, “is probably 
one of the most pleasant moments of 
my life. You have gathered here to 
honor me, my neighbors and friends,

in recognition of a small achievement 
in our community—a community in 
which we are all stockholders. I feel 
that it is a fitting tribute to my de­
ceased partner, Godfrey von Piaten, 
the founder and the ¡first president of 
the company.

“I feel, also, that on an occasion 
like this it would be selfish and incom­
plete if I did not mention Mr. von 
Platen’s name, and, also, submit to 
you a brief history of our small com­
pany.”

The speaker began with the early 
life of Godfrey von Platen, who was 
born in Germany, the family later mov­
ing to Chicago. At the age of 17, 
Godfrey von Platen borrowed money 
—at 12 per cent., and took up his 
father’s business, which he later sold 
in order to start at Boyne City, Mich., 
the nucleus of what is now the von 
Platen-Fox Lumber 'Co. The first 
structure was a $12,000 mill at Boyne 
City.

Mr. Fox, according to his outline, 
began his association with the com­
pany June 20, 1900, when he was hired 
as assistant foreman. ¡He described 
his early experiences with the com­
pany, leading up to the year 1910 
when the citizens of Iron Mountain 
raised $15,000 to bring the mill to this 
city.

The speaker then referred to the ad­
vent of the ford Motor Co. in Iron 
Mountain, and what that industry has 
meant to the von Platen-Fox Co. and 
to the district.

Godfrey von Platen died an Decem­
ber, 1924, while a patient at St. Luke’s 
hospital in Chicago, and since that 
time Mr. Fox has been president and 
operator of the company.

“Our average taxes in and out of 
Iron Mountain,” he said, “have been 
$100,000 a year for the past ten years, 
75 per cent, of them being a ‘back­
log’ to the city of Iron Mountain.

“Last year we paid, locally, $26,000 
and $49,000 in taxes on land and tim­
ber outside of Iron Mountain and 
which is being held for manufacture 
here. Our corporation tax was ap­
proximately $6,000, making a total of 
$81,000 paid as. a ‘back-log’ to the city 
of Iron Mountain.

“You have been kind to us during 
our stay here and we have appreciated 
it very much. Our only regret is that 
we could not do more for the com­
munity. We have probably made many 
mistakes. Life is composed of mis­
takes—doing things the hardest way.

The City Mission (Grand Rapids) 
held its thirty-second annual money 
raising day Sunday. For several years 
the event has brought $20,000, which 
is usually augmented by $5,000 addi­
tional during the year by gifts, dona­
tions and church collections. Sun­
day’s offering this year was only $15,- 
150, which makes it necessary for the 
friends of the Mission to get busy and 
secure the additional $5,000 with as 
little delay as possible. Mr. Trottei 
has use for every dollar he can lay his 
hands on this season. Instead of feed­
ing unemployed men at the Mission 
building this winter, he is undertaking 
to feed and clothe the poor people in 
Shantytown, who are without means 
of support. This activity is conducted 

(Continued on page 23)
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FINANCIAL
Makes Reconstruction Corporation the 

Supreme Court of Finance.

Passage of the reconstruction finance 
bill by the Senate makes it possible to 
visualize the effects of the corporation 
with a little more clarity. In the 
course of the debate on the bill in the 
Senate several amendments were pro­
posed which contained great danger 
and which would have perverted the 
function of the corporation to a large 
degree. Fortunately, while several 
amendments were made to the bill as 
it was reported from the committee, 
no really damaging changes were 
made. Of course it is impossible to 
forecast what will happen in the 
House, but it probably will not ma­
terially alter the measure.

The bill as it has been passed by the 
Senate probably is as good as one 
might hope for under the circumstanc­
es. Certainly the present content and 
wording are very superior to what they 
were in the bill as originally introduced 
by Senator Walcott. This improve­
ment, nevertheless, is not a guarantee 
that the hopes of the more ardent sup­
porters of the bill will be fulfilled.

Whether these hopes will be fulfilled 
will depend upon the men put in 
charge of the corporation. The ap­
pointments which will be made to this 
position by the President, subject to 
the confirmation of the Senate, will be 
among the most important of this Ad­
ministration.

Never before during times of peace 
has a public corporation been given 
such wide powers and consequently 
such possibility of exerting either a 
good or evil effect upon the financial 
system. Never before, too, has a more 
difficult task confronted the manage­
ment of a public organization. A 
mediocre management would be little 
short of a disaster for the country.

This point cannot be over empha­
sized. The Reconstruction Corpora­
tion, regardless of how one may prefer 
to think of the matter, is nothing 
more nor less than putting the Gov­
ernment into large and vital sections 
of the economic organization. From 
the point of view of society, this is the 
last step that can be taken. If it fails, 
there is nothing else to which one may 
turn in an attempt to bolster public 
confidence. Unquestionably the most 
important factors in the immediate 
outlook in this country are the suc­
cess of this corporation and balancing 
of the Federal budget.

The Reconstruction Finance Cor­
poration will be the supreme court of 
finance. It will have more power than 
the Federal Reserve 'System. Its ac­
tivities will not be limited to the com­
mercial banking 'field but may extend 
throughout the investment banking, 
industrial and agricultural fields.

This power must be used in a man­
ner which will create confidence in the 
mind of the public. Hesitant policies 
and red tape will be ruinous. Failure 
to show definite and positive results 
also will sap the possible benefits of 
the corporation.

Whether policies which will create 
confidence will be followed, or whether 
the corporation will be merely another

bubble, depends now upon the ap­
pointments of President Hoover.

Ralph West Robey.
[Copyrighted, 1932.]

High Degree of Liquidity By Large 
Institutions.

The trend toward increasing liquid­
ity is evidenced by the year-end bank 
statements. Majority of those reveal 
cash on hand and due from banks and 
United States Government obligations 
compare favorably with figures pre­
sented at the close of 1930, despite the 
grave conditions with which banking 
institutions had to contend during 1931.

On the other hand, loans and dis­
counts, including demand loans, show 
substantial reductions.

Not all of this readjustment was ac­
complished during the final quarter of 
last year. Most of the large institu­
tions in New York City all through 
the year have followed diligently a 
program of putting their houses in 
more satisfactory condition through 
the process of building up strong, cash 
positions and reducing loans and dis­
counts—making for liquidity—and es­
tablishing appreciable reserve con­
tingencies to which they have added at 
every opportunity.

In brief, our large banking organiza­
tions have been doing their utmost to 
restore to the publics mind that high 
regard in which they were held prior 
to 1929 and which since has been put 
to a severe test.

Fortunately, from all reports, hoard­
ing has not increased recently, but un­
til the threat of hasty withdrawals has 
passed the banks necessarily must keep 
themselves in excessively liquid condi­
tion. The success of their endeavors 
may be observed from a study of the 
current year-end reports.

These reports, according to a lead­
ing bank stock statistician, are even 
better than they appear on the surface 
when analyzed in the light that banks 
were put to a harder test during 1931 
than in the previous twelve months.

Ability of leading institutions to re­
store their cash positions to figures ap­
proximately the same as at the close 
of 1930, notwithstanding the heavy 
charge-off undertaken during the year 
and the substantial reductions in loans 
and discounts, including demand loans, 
speaks well for the determination of 
their managements.

Among other things the reports re­
vealed heavy writeoffs during the year, 
which made deep inroads on net earn­
ings, resulting in what appears to be 
an unfavorable showing from a stand­
point of net per share for majority of 
the large banks. Before these extra­
ordinary charge-offs, it is pointed out, 
net earnings were more than sufficient 
to cover dividend requirements for the 
year.

[Copyrighted, 1932.]

Paves Way For Reconstruction Cor­
poration Obligations.

A policy of inflation, which has been 
recognized as a major possible develop­
ment during 1932, now has received the 
positive and active confirmation of the 
Federal Reserve System. This is the 
feasible interpretation of the reduction 
of the buying rate for bankers’ ac­
ceptances by the New York Reserve 
Bank this week.

It is necessary, then, to make a dis­
tinction between the easy money pol­
icy which was followed during 1930 
and the first nine months of 1931 and 
the policy indicated by the current 
change. In the former period the 
primary purpose was to encourage 
bank lending to business borrowers. 
Aiding the bond market at that time, 
presumably, was at most only a sec­
ondary consideration. In the present 
instance, on the other hand, the 
primary purpose, almost beyond ques­
tion, is to facilitate the flotation of 
Government and semi-Government 
obligations during the next few months. 
The current policy, in other words, is 
a part of the general scheme of in­
flationary “reconstruction” being fos­
tered by the Administration.

This does not mean, it should be 
emphasized, that the Reserve authori­
ties are of the opinion that an easy 
money polciy now will not be of aid to 
business. On the contrary, they doubt­
less believe that it will be of help, but 
that the help will come indirectly.

In other words, the probable view 
is that the first thing which must be 
accomplished is a stabilization of the 
banking and credit system. Once this 
is done, it may be possible to get the 
commercial banks to adopt freer loan 
policies. But to expect the commercial 
banks to ease their credit policies 
merely because of lower interest rates, 
the Reserve authorities must consider, 
in view of the experience during the 
last easy money policy, as quite out of 
the question.

The important point to-day, then, 
is to facilitate the borrowing of the 
Reconstruction Finance Corporation. 
If this can be done, and the corpora­
tion is successful in stabilizing the 
banking situation, ultimately business 
may get some aid from the low rates.

Of course the fact that the Reserve 
authorities consider it necessary to fa­
cilitate the borrowing of the Recon­
struction Corporation indicates that 
they do not believe the public will buy 
any large volume of the obligations to 
be offered within the next few months. 
That is, the Reserve authorities must 
be of the opinion that the obligations 
will have to be taken by the banks.

Needless to say, the purchase by the 
banks of these obligations will be pure 
inflation. It will be nothing more nor 
less than the creation of artificial pur­
chasing power by the simple process 
of making book entries. As such it 
should be discussed in its true light, 
and not in pretty and polite terms, for 
there is far from absolute assurance 
that the policy will be a success.

Ralph West Robey.
[ICopyrighted, 1932.]

Successful Trading.
In the start of a trading campaign 

in the stock market there are a num­
ber of fixed rules that should be care­
fully considered before entering any 
orders. The first rule is to have suf­
ficient capital available to enter the 
business of stock market trading on a 
businesslike basis. In the speculative 
markets opportunities are unusual and 
the average investor becomes greedy 
and does not wait for them to occur.

They also expect more profits than 
from any other business.

If the average business would show 
a profit of 25 per cent., most business 
men would be very pleased, although 
these same men would expect to make 
this amount of profit on the first few 
trades.

Unusual opportunities occur about 
twice a year—times when the purchase 
or sale of securities can be made at 
the bottom or top and pyramiding can 
be employed with safety, with large 
profits almost certain. An average 
small profit taken on a number of 
trades will show a surprising amount 
of profits on the small capital invested. 
If the average investor can catch one- 
third of the savings on conservative 
trades he will become very successful. 
Active stocks move five to twenty-five 
points a year. In trading use your 
capital in the same way as you would 
in running a conservative business.

Limiting your risk is a point that 
should be given consideration. Protect 
every trade with a stop loss order. 
Nothing is better than getting out 
when your judgment has been wrong. 
The trader that won’t do this usually 
is found out by the broker.

Don’t overtrade. This rule is violated 
more than any other and is the cause 
of most of the losses in Wall street.

Jay H. Petter.

Advertisers and printers will be in­
terested in this. A new coated paper 
now on the market is said to take 18 
per cent, less ink, is somewhat water­
proof, is less affected by atmospheric 
changes, and is free from electricity— 
because liquid rubber is included in the 
coating .compound. •

U NDER T H E  TO W ER  CLOCK
ON CAMPAU SQUARE

^  W est Michigan’s 
oldest and largest bank 
solicits your account on 
the basis of sound poli­
cies and m any helpful 
services . . .

OLD KENT 
BANK

2 Downtown Offices 
12 Community Offiices
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AIR MAIL SERVICE.

Some Idea of Its Remarkable Ex­
pansion.

The Railway Mail Service has been 
in existence over sixty years and its 
task has been the transportation of 
mail by train, which necessitated work­
ing the mail night and day on the 
train whereby it would reach its des­
tination in the quickest time possible.

As time went on Changes took place 
and all the time searching a means of 
faster transportation, since the air­
plane had played such a large part in 
the kaiser’s war, also served to fur­
ther strengthen the belief of postal 
officials that it could be developed as 
a means of fast commercial and mail 
transportation and on May IS, 1918, 
the first air mail service was inaugu­
rated between New York City and 
Washington, D. D.

This line proved very satisfactory 
and more lines were extended to other 
parts of the United States until now 
there are over 26,000 miles of air mail 
lines in operation on regular schedule 
and carry both passengers and mail.

The air mail lines operate from dif­
ferent cities as follows:

Atlanta, Georgia, to Los Angeles, a 
distance of 3,301 miles and schedule 
flying time of 20 hours and 13 minutes; 
Atlanta to New Orleans, a distance of 
488 miles and flying time of 4y2 hours; 
Boston to New York City, a distance 
of 200 miles and schedule flying time 
of 2 hours; Cheyenne to Albuquerque, 
a distance of 771 miles and flying time 
of 8 hours and 38 minutes, and 2 hours 
and 15 minutes from Albuquerque to 
El Paso; Chicago to Cincinnati, a dis­
tance of 274 miles and flying time of 
2 hours; 'Chicago to Dallas, a distance 
of 1,078 miles and flying time of 10 
hours and 10 minutes; Chicago to 
Pembina, North Dakota, a distance of 
1,602 miles and flying time of 11 hours 
and 40 minutes; and leave Pembina for 
Winnipeg and arrive in 40 minutes; 
Chicago to Memphis, a distance of 523 
miles and flying time of 4 hours and 
50 minutes; Chicago to San Francisco, 
a distance of 2,027 miles and flying 
time of 21 hours 20 minutes; Dallas to 
Galveston, a distance of 333 miles and 
flying time of 3 hours and 45 minutes; 
Dallas to Brownsville, a distance of 
547 miles and flying time of about 6 
hours; Great Falls to Salt Lake City, 
a distance of 509 miles and flying time 
of 6 hours and 15 minutes; Salt Lake 
City to San Diego, a distance of 782 
miles and flying time of 7 hours and 
35 minutes; Salt Lake City to Spokane, 
a distance of 1,017 miles and flying 
time of 9 hours and 40 minutes; Seattle 
to San Diego, a distance of 1,238 miles 
and flying time of 12 hours and 40 
minutes; New Orleans to Houston, a 
distance of 325 miles and flying time 
of 3 hours; Omaha to Atlanta a dis­
tance of 1,752 miles and flying time of 
11 hours and 15 minutes; New York 
City to Los Angeles, a distance of 
3,333 miles and flying time of 22 hours 
and 9 minutes; New York City to 
Chicago, a distance of 736 miles and 
flying time of 6*/2 hours; New York 
City to Fort Worth, a distance of 1,- 
293 miles and flying time of 10 hours 
and 14 minutes; New York City to 
Miami, a distance of 2,414 miles which 
includes the subsidiary lines and flying

time from New York City to Miami 
is 14 hours and 45 minutes; Washing­
ton to Cleveland, a distance of 326 
miles and flying time of Zx/ 2 hours.

Michigan has the finest network of 
air mail lines of any state in the United 
States, having 1,331 miles of air mail 
lines which has ¡been made possible 
through the efforts of E. C. Jeffries, 
who has charge of the air mail lines of 
Michigan.

The air mail service was established 
in Michigan between Detroit and 
Cleveland, Ohio, and Detroit and Chi­
cago, Feb. 15, 1926, ford Motor Co. 
being the contractor and discontinued 
June 2, 1928. The spur service was 
established between Detroit and To­
ledo, Ohio, on June 3, 1928, and dis­
continued on March 31, 1929.

Then service was authorized be­
tween Bay City and Kalamazoo, Mus­
kegon to Kalamazoo, Detroit to Kala­
mazoo, Kalamazoo to Chicago on July 
17, 1928. Then the Detroit to Kala­
mazoo service was extended to Pontiac 
Nov. 28, 1928. Service from Kala­
mazoo to Chicago was extended to Ft. 
Wayne and South Bend Dec. 6, 1930. 
Then service between Cleveland and 
Bay City was inaugurated between 
Detroit and Cleveland June 1, 1929; 
and express mail and passenger flights 
between Detroit and Chicago April 1,
1931.

All lines in Michigan are operated 
by Trans-American Air Lines.

In connection with these lines there 
are over 19,000 miles of foreign air 
mail lines operating in and out of the 
United ¡States. The Montreal to De­
troit was inaugurated Oct. 6, 1931; 
Toronto to Detroit was established 
Oct. 19, 1931; Montreal to New York 
City, a distance of 334 miles and flying 
time of 4 hours and 15 minutes; Miami 
to Port of Spain and Trinidad, a dis­
tance of 3,833t/ 2 miles and flying time 
of approximately 5 days and 2y2 hours; 
Miami to Havana, a distance of 251 
miles and flying time of 2 hours and 
15 minutes; Miami to Nassau, a dis­
tance of 193̂ 4 miles and flying time of 
2 hours; Miami to Paramaribo, Guiana, 
a distance of 2,631 miles and flying 
time of 2 days, 7 hours and 45 minutes; 
Miami to Santos, Brazil, a distance of 
3,619 miles and flying time of 6 days, 
10 hours and 15 minutes. No flights 
made at night on this route, all day­
light flying. Brownsville, Texas, to 
Mexico City, San Salvador, Central 
America, a distance of 1,250 miles and 
flying time to Mexico City, 5 hours and 
10 hours and 40 minutes from Mexico 
City to San Salvador.

There are two Mexican air mail 
lines, one from Mazatlan to Mata- 
moros, a distance of 1,099 kilometers 
and flying time of 6 hours and 10 
minutes; Mexico City to Ciudad, 
Jaurez, a distance of 1,615 kilometers 
and flying time of 11 hours and 5 
minutes.

This article was written by H. 
Jones, air mail transfer clerk to give 
the public some idea how the air mail 
lines operate and their approximate 
flying time. The time quoted includes 
time for stops to put off and take on 
passengers and mail.

B. Straus, 530 No. Lafayette boule­
vard, South Bendi, Ind., renews his sub­
scription and writes:“ I know a good 
thing when I see it.”

GRAND RAPIDS NATIONAL BANK

Established 1860 

Incorporated 1865 

Nine Community Offices

GRAND RAPIDS 
NATIONAL 
COMPANY

Investment
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Affiliated with Grand Rapids 

National Bank
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BUSINESS INSURANCE I
T he best insurance for your { 

business is a connection with 
a strong bank which is ready { 

with its support in emergen- < 
cy, and its co-operation in the  ̂
hour of opportunity.

The GRAND RAPIDS SAVINGS BANK, i
is such a bank, \

STRONG enough to protect you, J
LA RG E enough to serve you,
SM ALL enough to know you. \

W e invite your account, {

Business or Personal.

GRAND RAPIDS SAVINGS SANK
“The Bank Where You Feel at Home” j

17 Convenient Offices ^
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RETAIL GROCER
Retail Grocers and Meat Dealers Associa­

tion of Michigan.
P res id en t—W illiam  Schultz, A nn  A rbor. 
F i r s t  V ice -P re s id en t—P a u l S chm idt, 

Lansing.
Second V ice-P res id en t—A. B ath k e , P a -  

toskey.
S ec re ta ry  — H e rm an  H anson , G rand  

Rapids. _
T rea su re r—O. H . B ailey, Sr., L ansing .
D irec to rs  — Ole P e te rso n , M uskegon; 

W alte r Loefler, Sag inaw ; Jo h n  L urie , 
D etro it; C layton  F . Spauld ing . B a ttle  
Creek; W ard  N ew m an. Pontiac.

Estimate of the Work of Home De­
fense League.

Flint, Jan. 16—My father has asked 
that I write you in reply to your ques­
tion on the Home Defense League; 
and it is with pleasure that we give 
you our view« on the progress of this 
organization. The League is now al­
most two years old, although most of 
the umilts were not organized until the 
summer of 1930. in  that time retail­
ers and wholesalers have paid in con­
siderable money to carry out the ob­
jective of its organizers. Now, the 
question: Has the money been well 
invested? I believe that we should 
look upon these expenditures as we 
would upon an outlay for advertising. 
And we will both concede that is is 
almost impossible to  put a finger on 
any one medium of advertising and say 
that, “that medium gave me so much 
business at a net cost of so much 
money.” Yet, I 'firmly believe that 
every man who has subscribed to the 
League, whether it be one dollar or a 
thousand, would say that the money 
was well 'Spent.

To substantiate that statement, I 
have in my files an open offer from 
Mr. Fenner (made after the defeat of 
the sales tax in the State Legislature), 
in which he agreed to return any con­
tributions to those who were dissatis­
fied with bis conduot of the League. 
No one asked for a rebate. Again, last 
fall a meeting of Michigan jobbers and 
manufacturers of food products was 
called at the Hotel Durant, Flint. The 
meeting place was packed. Mr. Fen­
ner outlined his “Buy Michigan Prod­
ucts Campaign.” Several jobbers and 
manufacturers endorsed the plan. Ed­
ward Schust, of Saginaw, voluntarily 
and most emphatically recommended 
the idea. He said he would make an 
open offer to employ Fenner at ¡three 
times his present salary (which is 
$3,600 per annum), that he was one of 
the best salesmen he had ever known 
and that he had given Mr. Fenner 
$2,100 in cash to that date without se­
curity or a scrap of paper. He con­
cluded his talk by subscribing $300 
more to the new campaign. Within 
fifteen minutes those in the room had 
subscribed over $5,500 and the Michi­
gan sugar manufacturers agreed to 
donate 5c per bag ito the cause, which 
will bring in another $5,000. Surely, 
these men must have had faith in the 
League to do that.

The success of this Michigan prod­
ucts campaign was beyond most ex­
pectations, particularly in the sugar 
trade. I understand' that as the result 
of increased demand for Michigan beet 
sugar, all plants, with the exception of 
one, will be opened next fall. One re­
tail grocer told me that a revival of 
this business was worth four to five 
thousand dollars per year to  him. This 
is now being followed by a Michigan 
products show at the iMasonic Temple 
in Detroit next month and a greater 
radio campaign. Canning journals in 
all parts of the country have endorsed 
this movement. One million copies of 
“Facts about Foods” were (first print­
ed and now the Michigan Tourists As­
sociation and other organizations have 
asked for more, so another one and a 
half millions are being run. Practical­
ly every Home Defense League grocer 
in the State will have a Michigan 
made foods section in his store, where 
his customers can buy these products 
at very reasonable prices and the 
chains will not have them to “murder.” 
Every canner in the State has entered

into an agreement with the League to 
carry this out.

The much debated retail sales tax 
bill is far from dead. You will recall 
that it lost by a few votes in the House 
in the last session. I understand that 
eleven opponents of ithe bill have since 
switched to the “yea” forces. The 
chairman of the Senate Taxation Com­
mittee has also become a proponent of 
the bill and has scrapped the income 
tax measure he so long supported. Ad­
ditional bills on the League’s legisla­
tive program are a fair trade measure 
to eliminate the “cut-backs” and pref­
erential discounts now given chains 
and also a junior “Capper-Kelly” or 
price-«fixing bill, similar to the one en­
acted in California. Local or city 
ordinances for the benefit of the re­
tail dealer include a measure providing 
for a tax on every merchant entering 
business in the. city equal to his annual 
personal tax. This money to be held 
on deposit by the city treasurer and 
credited to the merchant’s tax account 
when due. This would eliminate the 
fly-by-night dealer who picks the 
cream of the business at holiday times 
or in fake sales of various kinds. And 
another is a bill providing that a mer­
chant shall have a store building with 
four walls, roof, toilet, etc. This will 
drive out the outdoor fruit stands, etc., 
which take many thousands, in trade 
from the legitimate, tax paying mer­
chant.

Now let us glance at the activities of 
our local Home Defense League unit. 
At the last election, the independent 
merchants of the League practically 
put in office four city commissioners. 
Through the League’s efforts, the in­
dependent stores were given all the 
Welfare orders, many of which for­
merly went to the chains. Formerly 
the chains were escaping taxation in a 
ridiculous fashion, paying on an as­
sessed valuation of a paltry few thous­
and dollars. These assessments were 
raised a total of a quarter million dol­
lars approximately, to the benefit of 
our city in general; and in fairness to 
other merchants in particular. Mem­
bers of the League are practically as­
sured of a “Sunday closing ordinance,” 
which will be 100 per cent, effective. 
And premiums and lotteries (to attract 
trade will be a thing of the past in our 
fair city. A new credit plan support­
ed by the retail and wholesale credit 
bureaus of our city bids fair to put the 
charge accounts- of every Flint grocer 
on a safe and profitable basis.

I have attempted to hit the high 
spots in giving you this review of 
specific accomplishments and plans. 
There is much in the way of education 
among the citizens of the Stalte, name­
ly: the housewives, farmers and labor­
ing classes, whidh has won them from 
the chains that is intangible, yet of un­
told value to  our cause. I must not 
forget the many thousands of bushels 
of Michigan potatoes which have been 
sold in Detroit through the League 
merchants, netting the farmer a prem­
ium and winning his support to our 
aims. That is just one of many little 
things which strengthens the organ­
ization.

Mr. Fenner has been criticized lib­
erally by many. He as not a perfect 
human being by any means and he has 
made mistakes. But is it not true that 
•to-day he has the largest and most 
successful organization of its kind in 
the United States? Has it not survived 
longer than any like association? lit 
is only natural that a crusader should 
be attacked; but he seems to be gain­
ing friends every day—and influential, 
respected friends in all walks of life. 
I can show you letters which I wrote 
hdm, knocking some of his ideas, and 
he has listened to ¡such kicks, and gone 
forward undaunted. Mr. Fenner has 
spent money as rapidly as it was given 
him. His first big expenditure was the 
debate manual of 122 pages', entitled 
“the Chain Store vs. the American 
People.” That cost several thousand 
dollars, but it went to hundreds of 
school children, debating societies,

clubs and homes in the State and even 
to cither far distant points. Then he 
put on an expensive radio programme. 
But he had promised 'his backers those 
things and they got them.

The Lansing situation is unfortunate. 
My understanding is that they have 
offered no co-operation ;to Mr. Fenner 
or the other units. Internal strife has 
dominated the unit for a long time. 'I 
have been in Lansing several times 
and have observed this myself. They 
have added nothing to the League, 
they will detract nothing. The Lea­
gue seems strongest in the Eastern 
section of Michigan, and it is lament­
able that we have not rounded out its 
activities by establishing units in the 
Western section. It would- be most 
commendable to have your publication 
sponsor such a movement. This letter 
has undoubtedly tried your patience, 
but I do appreciate the privilege of 
writing you on this subject.

Frank DeRoo.

Questions and Answers For Retail 
Grocers.

Question: What percentage of sugar 
is there in the following: raisins, dates 
and figs?

Answer: Raisins contain 61 per cent, 
sugar; dates 66 per cent.; and figs 48 
per cent.

Question: How is Lim'burger cheese 
made?

Answer: Pure milk is curdled and 
the curds cut into diced squares, which 
are put into small, perforated wooden 
boxes. After draining for a few hours, 
they are placed edgeways in the cur­
ing cellar. The cheese is rubbed with 
salt daily, and the boxes turned. A 
slimy moisture which appears on the 
outside of the cheese is rubbed in. 
The decomposition of this moisture 
gives Limburger its famous (or in­
famous) odor. In eight or ten weeks 
this rich, nourishing cheese is ready 
for market. It was originated in the 
town of Limburegr, Belgium, but now 
much of the cheese is produced in New 
York and Wisconsin.

Question: How much chewing gum 
is consumed in the United States?

Answer: Per capita consumption of 
chewing gum in the United States was 
more than seven-tenths of a pound in 
1930—that is, for each inhabitant more 
than 100 sticks each year are consum- 
rd. The United States leads the world 
in this respect, this country being the 
world's largest consumer as well as 
the world’s largest manufacturer of 
chewing gum.

Question: Why is the cranberry so- 
called?

Answer: Cranberry was originally 
crane-berry. The fruit is borne on a 
curved stalk which suggests the neck 
of a crane.

Question: What is the difference
between a prune and a plum?

Answer: A prune is simply a plum 
which dries sweet without removing 
the pit. In most varieties of plums 
there occur a fermentation around the 
pit in the process of drying. Varieties 
of plums or prunes that dry without 
fermentation are: California Bene,
Agen, Clyman, Diamond, Golden, 
Drop, Giant, Imperial, Epinese, Pond, 
Sugar, Tragedy and Yellow Egg.

Question: Does a tadpole become a 
toad or a frog?

Answer: The young of both frogs 
and toads hatch as tadpoles. The tad­
poles which are seen in gold-fish bowls 
eventually become frogs. They remain 
tadpoles for about a year. Toads re­
main tadpoles but a few weeks.

Question: What new method is
being adopted for store cleaning?

Answer: The vacuum cleaner is
being adopted for store cleaning. It 
not only gets the dirt in corners and 
difficult places, but is used to clean 
merchandise on the counters and 
shelves.

Question: What steps should the
holder of a bad check take to protect 
himself?

Answer: The holder of a bad check 
should immediately notify all the en­
dorsers of its dishonor. If any en­
dorser is not notified he cannot be 
held liable.

Question: What precautions should 
be taken before signing contracts?

Answer: It is a wise precaution to 
carefully read every contract before 
signing, even though you are told ver­
bally what the contract contains. The 
signer can be held to strict perform­
ance of any agreement appearing over 
his signature.

Question: Why will some cream
whip while some will not?

Answer: The kind of cream, its age, 
its butter-fat content, and its tempera­
ture influence the whipping quality of 
cream. Cream to wrhip well should be 
very cold, from 24 to 48 hours old and 
contain at least 30 per cent, butter 
fat.—Kentucky Grocer.

The only kind of “dirt” to be inter­
ested in is pay dirt.
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MEAT DEALER
Michigan State Association of Retail 

Meat Merchants.
P res id en t—F ra n k  Cornell. G rand  R apids 
V ice-P res .—E  P. A bbott, F lin t. 
S ec re ta ry —E. J . L a  Rose, D etro it. 
T rea su re r—P iu s  Goedecke, D etro it.
N ex t m eeting  will be held in  G rand 

Rapids, d a te  n o t decided.

Still Opposed To Universally Con­
demned Organ.

Saginaw, Jan. 15—ll am enclosing 
tear sheet from the Saginaw Daily 
News, giving you the report of our 
annual meeting of the Grocer’s and 
Meat Dealer’s Association of Saginaw.

You will also note that we are giv­
ing 120 baskets of food to- the city’s 
poor. This amount has increased to 
132 baskets. Each basket will contain 
enough food to supply a family for a 
week.

You may hear from me in the near 
future regarding Herman Hanson and 
his Wolverine Retailer. He has writ­
ten me a couple of letters and he is 
going to have a reply from me. I will 
mail you a copy.

I don’t approve of his unauthorized 
undertaking and I see in your issues 
of the Tradesman there are several 
other Associations besides the Sag­
inaw Grocer’s and Meat Dealer’s As­
sociation which take strong stands in 
opposition to the imposition.

Everything Mr. Edward Schust has 
said in his articles in the Tradesman 
is absolutely the truth and I will back 
up every word he has said.

I wish you success with the Trades­
man. Frank Marxer,

Pres. 'Saginaw Grocers’ and Meat 
Dealers’ Assn.

The newspaper publication referred 
to by Mr. Marxer is as follows:

The program of the city welfare 
department received the unanimous 
endorsement of the Retail Grocers’ 
and Meat Dealers’ Association at the 
Association’s annual meeting Monday 
night at the Board of Commerce. 
Officers and directors of the organiza­
tion were re-elected as follows: Presi­
dent, Frank Marxer; vice-president, 
Walter H. Loeffler; secretary, William 
A. Rorke; treasurer, Thomas C. Ryan; 
directors, J. Frank Adsitt, Charles 
Alter, M. W. Hemmeter, Charles H. 
Kretschmer. John C. Musser.

The desire of the city that Saginaw 
baked goods be sold on poor orders 
and that Michigan products be sold in 
all cases wherever possible, was ex­
pressed by William A, Warner, a 
member of the investigating^ staff of 
the city welfare department, in a talk 
before the Association.

•‘The city welfare department is ad­
vocating the purchase of Michigan 
products insofar as practical,” Mr. 
Warner said, ‘‘We wish Saginaw 
baked goods to be sold on poor orders, 
providing as much work locally as 
possible with these funds.”

Outlining the new retrenchment 
program instituted by Mayor George 
Phoenix to conserve the city’s poor 
relief funds he said:

‘‘The city welfare department is 
faced with a shortage of funds and 
Mayor Phoenix is trying to make the 
money last throughout the fiscal year 
that ends June 30. An investigation of 
poor orders indicated that there was a 
tremendous variance between the pric­
es charged for staples at the different 
stores. The mayor at one time had 
under consideration the establishment 
of a commissary to provide food for 
all indigent now receiving help from 
the city, but he abandoned this plan in 
favor of the policy of a working agree­
ment 'between the city and the grocers, 
a relationship that I am happy to say 
already is being given to show definite 
results.

‘‘Mayor Phoenix believed that a uni­
form price could be charged for all 
staples to provide the necessities of 
life for the unfortunate people of Sag­
inaw. Working in co-operation with

the leading independent grocers of the 
city, a price list for the necessities of 
life was established, and while these 
prices are subject to change, the city 
will not pay in excess for any article 
listed. Substitutions may be made by 
the grocer, such as parsnips or carrots 
in place of beets, but they must not be 
over the price fixed on the list for that 
type of goods.

“Mayor Phoenix took the position 
that the merchants were taxpayers. 
They were aiding in shouldering the 
they should receive a profit, even if on 
burden of caring for the city’s poor and 
a close margin, from the foodstuff fur­
nished the indigents by the city.

“We are making every effort to keep 
from discriminating in giving orders 
to grocers. The party receiving the 
order expresses a wish for the grocer 
to be named on the order. If that gro­
cer will furnish the food for the prices 
listed, the order is his.”

The talk led to an extensive discus­
sion of the new policy, and the en­
dorsement by the organization. Arthur
C. Hauffee, superintendent of the 
county poor, explained the policy in 
giving county food orders, showing the 
county system to tally closely with 
that followed by the city department.

Co-operation with the city in pro­
viding foodstuffs of good quality and 
within the price range fixed by the 
city was urged by Charles H. Kret­
schmer, past president of the Associa­
tion, and Mr. Marxer explained that in 
cases where special items were needed 
for babies or ill persons the grocer 
should call the welfare department to 
learn if such an order had approval.

A buffet supper furnished by the 
wholesale grocers was served at the 
conclusion of the meeting.

The Fairy Trail.
T he woodland p a th  w as so ft w ith  cover 

rich
Of m oss and  te n d e r  ru sh :
On e ith e r side
W hite  b irch  an d  ilex b rush .
W hile sp ruce  a n d  ba lsam  ta ll 
K ep t add ing  g race.
T he m aiden h a ir  
Of b eau ty  ra re  
B edecked th e  shaded  place 
W ith  tenuous, g reen  foliage;
On th is  the  ra in d ro p  fell 
Or ear ly  dew—
W hose m agic  spell
Of spark ling  light, in  m orn ing ’s sun
B ejew eled th e re
T he b lade  a n d  leaf w ith  such  an  crow n 
As only w ood-nym phs w ear.
In  w e tte r e a r th  fa r  beam ed
T he yellow  lady -s lippe r bloom
W hose frag ran c e  seem ed
M ore sac red  th a n  o f A raby  th e  b lest;
T he ta lle r  cypripedium  s till h ig h e r held
Its  so ft p ink  m ocassin
A nd no t alone to  hold th e  eye
B u t catch  th e  d ripp ing  dew s an d  ra in
B eneath  th e  slender ta m a ra ck
A nd young red  cedar trees;
F o r these
C ontinually  a long  th e  tra il
W ere m ak ing  know n th e ir  presence th e re
W ith  p le a san t odors sw eet
A nd so salub rious
W e b re a th  both  long and  deep
T h e ir pun g en t a tm ospheres .
No sound  is h eard —except
T he c h a t te r  of th e  sq u irre l
O r song of th ru sh  and  th ra s h e r  bird.
H ere  freq u en tly  in la te r  Ju n e
T he  p a rtr id g e  drum s, calling  h e r brood.
So ever th u s
A th o u san d  th ri lls  and  one
A llure yo u r s tep s  along th e  w oodland p a th
U ntil—
A lthough its  course be done 
Y our happy  h e a r t desires  
T h a t all th e  tra il—
This fa iry  tra il—
A gain  be run .

C harles A. H eath .

Canners Launch New Sales Drive.
Pleased with results obtained from 

their special drive for Christmas busi­
ness, the National Canners’ Association 
last week started promotional efforts 
for the spring season. The new cam­
paign for volume is intended to per­
suade retailers to divide selling efforts 
between perishable and canned foods. 
In giving too much attention to perish­
ables, the canners insist, retailers are 
overlooking the greater profit possibili­
ties of canned food sales. The holiday

campaign, in which retailers co-operat­
ed by urging consumers to purchase 
special assortments of canned foods as 
gifts, brought a substantial increase 
in trade.

Faith is life in adversity, peace in 
controversy, turns the balance in sick­
ness, is the largest element that makes 
for friendship and greatest factor in 
success.

MR. GROCER for repeat 
sales get your supply

P O S T M A ’S
DELICIOUS RUSK

f  resh Daily

Be T%jGenuine>  ̂f POSTMA

E f lU jip
BISCUIT

CO.
Grand Rapids, 

Mich.

50 th

1882-1932 A nniversary

Advertisers and printers will be in­
terested in this. A new coated paper 
now on the market is said to take 18 
per cent, less ink, is somewhat water­
proof, is less affected by atmospheric 
changes, and is free from electricity— 
because liquid rubber is included in the 
coating compound.

Jennings Vanilla Bean Extract
M essina Lem on “T erpeneless” E x ­
tra c t ,  Anise, C assia, Clove, Rose, 
Almond. O range, R aspberry , W in- 
te rg reen . P epperm in t.
Jennings Flavoring Extract Co. 

G rand R apids, Mich.

OYSTERS
(C hesapeake B ay)

Blue Po in ts  in th e  Shell.
Counts, Selects, and S tan d ard s . 

SEA FOODS LA K E FISH
W holesale

GEO. B. READER
G rand R apids. Mich.

VINKEMULDER COMPANY
Grand R apids, M ichigan

BRANCH AT PETOSKEY, MICH.

Distributors Fresh Fruits and Vegetables 
Cranberries, Grapefruit, “ Yellow Kid” Bananas, Oranges> 

Onions, Fresh Green Vegetables, etc.

GRIDDLES — BUN STEAMERS — URNS 
Everything in Restaurant Equipment 

Priced Right.

Grand Rapids Store Fixture Co.
7 N. IONIA AYE. Phone 67143 N. FREEMAN, Mgr.

Corduroy Tires
K now n from  the  C anad ian  B order to  th e  Gulf—and  from  New 

Y ork H a rb o r to the  Golden G ate—th e  C orduroy T ire  h as  In ten  
years  gained  a  rep u ta tio n  for value, for su p erla tiv e  perform ance 
and  dependab ility  th a t  is second to  none!

T he C orduroy D ealer o rgan iza tion  do ts  th e  n a tio n ’s m ap in 
m etropolis and  ham let. I t  is an  o rgan iza tion  th a t  sw ears 
alleg iance to the  Corduroy T ire  because of long y ears  of u n fa il­
ing  tire  sa tis fac tio n  to the  m o to rists  of th e  coun try .

Go to  you r Corduroy D ealer today. Ask to see the  tire . B ig— 
S tu rdy—H andsom e in all its  s tre n g th  and  toughness, th e  C or­
duroy T ire  will sell itse lf to you s tric tly  on i ts  m erit.

CORDUROY TIRE CO.
Grand Rapids, Mich.

Grand Rapids Paper Box Co.
Manufacturers of SET UP and FOLDING PAPER BOXES 

SPECIAL DIE CUTTING AND MOUNTING 
G R A N D  R A.  P I D S ,  M I C H I G A N
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HARDWARE
Michigan Retail Hardware Association.

P res id en t—W aldo B rüske. Saginaw .
V ice-P res.—C has. H . S u tto n , How ell.
S ec re ta ry —H aro ld  W . B ervig.
T rea su re r—W illiam  M oore. D etro it.

The Stove Department in the Winter 
Months.

With a good many hardware dealers, 
the stove department is a negligible 
factor in the winter months. Probably 
the majority of these dealers stop push­
ing stove sales as soon as the fall rush 
begins to taper off. A few dealers con­
tinue to play up their stove depart­
ments throughout the Christmas sea­
son in the hope of making some gift 
sales. But, once the Christmas season 
is over, the general disposition is to 
treat stoves as a dead issue and to 
push the stove stock into the back­
ground.

It is of course absurd to claim that 
stoves can be sold as readily in Janu­
ary and February as in the fall months. 
But admitting that winter is a slack 
season for stoves, sales can still be 
made. The best proof of this is the 
fact that even in January and Febru­
ary, wide awake dealers are making 
such sales.

There is always, at any season of 
the year, the lone chance of selling 
almost any line of goods, however un­
seasonable. People will buy the need­
ed article at any time if it is brought 
to their attention and if all the circum­
stances combine to make it sufficiently 
desirable. Stoves are no exception.

In fact, the chances of selling stoves 
in the winter months are considerably 
better than the chances of selling some 
other lines. The season is actually a 
help in one important respect. Winter 
is the very time of the year when the 
defects of a poor stove manifest them­
selves most readily. The dominant 
reason why the average man, under 
these circumstances, does not buy a 
new stove is a natural human reluct­
ance to face the inconvenience of mak­
ing a change. The average individual 
would rather put up with the incon­
venience of an unsatisfactory range or 
heater .than undergo the inconvenience 
of making the change in cold weather.

Another factor that interferes with 
stove sales is that hard-up feeling 
which inevitably follows the Christmas 
buying. This feeling is accentuated in 
a year when economy is an all-the- 
year-round watchword.

So far, however, as financial exigen­
cies are concerned, there are still a 
good many prospects who can not 
merely afford to buy the new stove 
but can pay cash for it if need be. And 
so far as the incidental inconvenience 
is concerned, the natural reluctance to 
make a change can be overcome by ag­
gressive salesmanship.

A first step toward selling stoves in 
the winter months is to definitely get 
rid of the idea that stoves cannot be 
sold. Stoves can be sold at any time 
of the year. More, you can sell them 
at any time of the year. Establish 
that belief firmly in your mind and 
you are in a fair way toward adding at 
least a few stove sales to your winter 
business.

Then fix in your mind too the fur­
ther idea that it is better to dig out 
and sell a few stoves in January and 
February than to stay inside the door

and wait for smaller business to per­
haps come to you.

To make stove sales all the year 
round, however, requires energetic 
handling of the line in the off-season 
periods. With different seasons of the 
year, different methods must be used. 
In the fall, the trade largely comes to 
the dealer. At other seasons, for the 
most part, the dealer must go after the 
trade. It is always possible to get 
some business; but to do so the deal­
er must understand conditions and de­
velop ingenious methods to meet them.

Advertising is an important factor. 
One dealer in a town of 5,000 popula­
tion adopts the policy of using sales 
to make more sales.

This dealer uses a lot of advertising 
space. In addition to display space he 
makes liberal use of what are called 
“locals” or “readers”—'brief items 
sandwiched in between regular news 
items in the reading columns.

In these readers he makes a practice 
of running the names of recent stove 
purchasers. In the stove season, there 
are plenty of these. New lists are run 
almost every issue of the paper; and 
some of these lists are impressively 
long. Six or eight sales in a single 
day are not unusual; and it is the rule 
rather than the exception to have new 
names for each issue.

Out of season, it is not so easy to 
make sales and names of purchasers 
are fewer. But the occasional off-' 
season sale is decidedly impressive. 
When the dealer announces the name 
of a mid-winter stove purchaser, the 
brief item hits the reader right be­
tween the eyes. It is a great deal 
more startling than many of the regu­
lar news items; and thus constitutes a 
forcible reminder of the fact that 
stoves are bought and sold in mid­
winter. The reader naturally muses, 
‘‘So and so has bought a new stove. 
Why couldn’t we make the change 
now instead of waiting until the win­
ter is over?”

Another big factor in this dealer’s 
mid-winter sales .is the road man. He 
believes in going out after trade; and 
is particularly aggressive in his can­
vass of the farmers. In the winter 
months, the farmers come to town less 
frequently than in the warmer weather. 
They have l^ss work to do; and con­
sequently have more time to listen to 
the salesman who calls on them in 
their homes. The opportunity is an 
ideal one to talk stoves. The road 
men, on these trips, handle other lines 
as well—in fact, they take orders for 
anything in stock—but quite frequent­
ly stove sales are made.

In some communities there is a sort 
of working arrangement between coal 
dealers and hardware dealers. The 
right kind of fuel is undoubtedly a con­
siderable factor in the satisfactory per­
formance of a stove. Conversely, a 
good stove will help to make a good 
showing for the coal dealer’s product.

In some towns I have in mind the 
coal dealers who receive complaints of 
inefficient results from the fuel they 
sell find in many cases that these re­
sults are due. to defective or uneco­
nomical heaters. Quite often the coal 
dealer tips off the hardware dealer who 
in his canvass finds the householder 
just in the mood to discuss heating 
costs. Investigation reveals that the

stove or other heating equipment is a 
heavy fuel consumer. The dealer 
urges improved equipment, to insure 
added comfort or decreased coal bills. 
The stove dealer sells a new stove or 
furnace, the coal dealer goes on sell­
ing coal to a satisfied customer, and 
the customer gets better service for 
his money.

Winter stove selling is largely a 
matter of going out after the business. 
In this connection, it is good policy to 
follow up <the prospects you failed to 
sell in the regular stove season. The 
man who thought he could get by an­
other winter with the old stove is now 
in the throes of “getting by” and there 
is no better time to canvass him. Even 
if you make only a few sales, the can­
vass helps to keep your stove depart­
ment before the public and provides a 
useful and helpful link between one 
stove season and the next.

A still more aggressive policy was 
adopted by one dealer who, as a result 
of a long experience as a stove .travel­
er, brought to the retail business he 
ultimately established a large element 
of nerve tempered by suavity and tact. 
One day he knocked at the door of a 
house and greeted the housewife .thus:

“Good afternoon, madam. I have 
come to se about the stove.” Then 
without waiting for protest or denial, 
"I’m really surprised to hear it is a 
heavy coal consumer. Our stoves are 
designed to save coal, and this is .the 
first complaint of the kind I’ve heard. 
We will remedy the trouble without 
expense to you; or if we can’t, we’ll 
take the stove back and give you a 
new one.”

The lady managed to get a word in 
at last:

“I am sure there is some mistake. 
Our stove hasn’t been working very 
well—we’ve had it twelve years—but 
we didn’t get it from you.’’

So the lady had used the stove for 
twelve years. And it wasn’t working 
well. What better opening could a 
go-getter ask. The dealer inspected 
the stove, located the trouble, showed 
the need of a new stove, and made the 
sale.

Ingenious pretexts of one kind and 
another enabled the dealer to reach a 
good many prospects and make quite 
a few sales—some at the time, others 
later during the normal stove season. 
Of course, all merchants aren’t fitted 
to go out after business in the same 
aggressive way; but they can be con­
siderably less aggressive and still go 
out after business.

A good line of activity in the stove 
department is servicing the stoves you 
have sold—in fact, any stoves of the 
make you handle. Some dealers hate 
the very thought of complaints. But 
one dealer went to the extreme length 
of advertising for them. “If you own 
a Blank range or heater,” he announc­
ed, “let us service it for you. 'Our in­
spection is .free. Blank ranges and 
heaters are designed to give the best 
of satisfaction, and we’re here to see 
that you get it.”

That dealer every winter has quite 
a lot of work. Complaints, large and 
small, come to him. His stove man 
attends to them. Inspection costs 
nothing. Minor adjustments cost 
nothing. If considerable work is in­
volved, there is a moderate charge. 
Sometimes repair parts are nacessary, 
and these, of course, are charged for. 
There is not much profit in the busi­
ness, you say?

But there is this profit. In that par­
ticular town, everybody knows that 
the local dealer stands behind Blank 
heaters and ranges. People know, con­
versely, that Blank heaters and ranges 
command the best of servicing. In­
stead of buyers of this line peddling 
their complaints and troubles to other 
stove dealers and to neighbors, they 
take them to the local dealer, and get 
prompt and efficient attention. The 
dealer takes in enough money to pay 
for the service; and when a stove is 
due for replacement he sells the new 
stove. I doubt if a single Blank stove 
in .that community has, in recent 
years, been replaced by another make.

Such servicing is a winter activity. 
Through it the store keeps in touch 
with customers. Thus it influences 
other business. This dealer minimizes 
the amount of winter servicing, how­
ever, by encouraging customers to get 
their stoves cleaned and overhauled 
annually for a small fee.

A mid-winter stove sale is often a 
good stunt. It can, if desired, be link­
ed with the after-inventory or pre­
inventory sale. Properly featured, 
such a sale will bring considerable 
business. For the sale, stove prices 
must, of course, be shaded; or, in the 
alternative, some sort of premium can 
be given with every stove sold, and 
often slow-selling items from the 
regular stock prove useful and attrac­
tive as premiums.

Personal work, however, is the big­
gest factor in making stove sales in 
the winter months.

Victor Lauriston.

M ichigan H ard w are  Co.
100-108 Ellsworth Ave., Corner Oakes 

GRAND RAPIDS, MICHIGAN

Wholesalers of Shelf Hardware, Sporting 
Goods and

FISHING TACKLE
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DRY GOODS
M ichigan R etail Dry Goods A ssociation.

P res id e n t—J a s . T. M illiken, T rav e rse  
C ity.

V ice-P re s id en t—G eorge C. P r a t t ,  G rand 
R apids.

S e c re ta ry -T rea su re r—T hom as P itk e th -  
ly, F lin t.

M anager—Jaso n  E . H am m ond, L ansing .

Little Hats and Lots of Trimming.
Although everything else is going 

down, the movement in fashion, per­
versely enough, is decidedly upward. 
Daytime hems, it is predicted, will be 
a little shorter; skirts are mounting 
to new high waistlines, and necklines 
are about as high as they can be. So 
perhaps it is only logical for hats to 
climb closer to the top of the head than 
ever, and climb they do. Your new 
spring hat is going to be more shal­
low as to crown, and will show even 
more hair at the back than you’re ac­
customed to—in fact, if you have care­
fully cultivated a little row of curls 
across the nape of the neck you are 
likely to find them too long for chic.

If all this sounds too disheartening, 
console yourself with the knowledge 
that moderate brims are returning, and 
will be in. full blossom by the time you 
discard your big fur collars. The mod­
ified sailor will be one of the smartest 
hats of the season, and if you want it 
to be particularly new, see that its 
shallow crown is pinched or pointed. 
Watteau effects are with us again, but 
in lifted versions entirely 1932. The 
Breton sailor inspires a jaunty little hat 
with its cuff brim turned up all around 
and, frequently, a quill or bright bow 
at one side.

Straws, in fascinating new weaves, 
will undoubtedly dominate the spring 
mode, but if you want a new hat this 
minute and dislike rushing the season, 
there are a number of good midwinter 
bets. One of the best is the swathed 
turban of sharkskin crepe, a heavy, 
rough silk; or it might be of belting 
or thin Chanel jersey or some other 
fabric, stitched and manipulated to give 
the small, neat headline desirable with 
a fur coat. Then there’s the pancake 
beret, a small felt disk which clings 
precariously to one side of your head. 
You add a . clip and veil if you want 
to be dressy. Like the string beret of 
last summer, it will probably delight 
its wearers and dismay the designers, 
because it is inexpesnive and every one 
can—and probably will—wear it.

Patent leather straw will probably 
take your eye when you set out to look 
for a hat to complete your spring tail- 
leur. Sponsored by Agnes and taken 
up by a number of our better designers, 
it is crisp and smart either in solid 
colors or in navy and red or black and 
white mixtures. Crystal is a new finely 
woven straw with a semi-shiny surface. 
Milan is expected to attain new popu­
larity because lighter and more pliable 
versions are now available.

The new little hats which have ar­
rived from St. Tropez, whlie hardly 
practical by any stretch of the imagina­
tion, are by far the most enchanting 
things that have crossed the Atlantic 
in many seasons—and we aren t ex­
cepting the first Eugenies, which 
weren’t horrors yet, either. St. Tropez, 
you must know by this time, is one of 
those little fishing villages that slum­

bered peacefully and undisturbed on 
the Mediterranean until, last season, it 
was invaded by the incorrigible cos­
mopolitan generation that manages to 
make smart every place it happens to 
settle for a while. Then suddenly St. 
Tropez handkerchiefs, St. Tropez 
slacks, St. Tropez everything began to 
appear on the resort fashion horizon.

None of these things has more 
glamour than the St. Tropez hats, de­
signed by Jeanne Due. This young 
woman, with the sprightly imagination 
and fingers full of genius, was, before 
she married the leading light of one 
of St. Tropez’s inns, a very important 
member of one of the chic millinery 
establishments in Paris. To keep her 
fingers nimble and herself and her 
clients amused, she took to designing 
these fantastic little bonnets for the 
more fashionable members of the St. 
Tropez resort colony, until it became 
a matter of importance that you bear 
away with you when you left one of 
Jeanne Due’s hats, designed especially 
for you.

While you were still there you wore 
your hat, madly, anachronistically, 
charmingly, at any festivity you pleas­
ed, and on the beach, too, or in to the 
village if you chose.

Like all other pleasant nonsense, the 
fame of Jeanne Due’s hats was hardly 
likely to be confined to St. Tropez. In 
fact, the hats themselves have now 
come gaily to New York, and a re­
freshing sight they are. They are tiny, 
whimsical bits, postage stamp affairs, 
made of old-fashioned, pale-colored, 
narrow braids of straw, with hardly 
any crown at all and with less brim. 
The crowns are mashed-in and dented 
and stitched with miraculous skill, and 
the brims are twisted and pinched in a 
way that no one without a flair for 
amusing artfulness could devise.

Trimmings are abundant. Frivolous­
ly, top-heavily these hats are bedecked 
with curling, bobbing feathers; ridicu­
lous little streamers of tinseled rib­
bon; hollow, celluloid-like berries that 
make wonderful clacking naises hitting 
together, big splashes of flowers, or 
even a string of plumes that are really 
tassels. They bob on one’s head with 
an air of chic and confidence in them­
selves. They are delightful affectations 
for resort wear, and they make grand 
favours.—N. Y. Times.

Economic Law Again in the Saddle.
Greenville, Jan. 13—During the past 

few years I have often felt as though 
I would like to write to the Michigan 
Tradesman my opinion of conditions 
in the retail held, but in a constantly 
changing situation before I got around 
to do it, I always found myself in the 
possession of a brand new set of con­
victions. However, during the recent 
years old man Economic Law has been 
on the job and the old boy, now that 
the fireworks are over and the dust 
has settled, is still doing business at 
the old stand.

If the chain stores had come slowly, 
like the growth of the mail order 
houses, nothing serious would have 
happened, but they spread like a 
devastating prairie fire, raging up and 
down the land, driving countless inde­
pendent merchants to destruction and 
diverting such enormous quantities of 
money into new channels that calam­
ity followed.

The world looked to the United 
States for commercial leadership and 
when we cracked up the tail went with

the hide. But while the clouds of 
smoke and cinders from this great 
catastrophe rose the highest, old man 
Economic Law kept right on pegging 
away and now that the debris has 
ceased to fall from the heavens and 
the condition of hysteria is calming 
down, it becomes more and more ap­
parent that a great readjustment has 
taken place.

Factories galore have discovered 
that they cannot operate without a 
profit and are either bankrupt or badly 
crippled, while others which have 
striven for service and better values 
now find themselves in a strong posi­
tion. The dawn of a new day is here 
and the independent merchant now 
finds himself with an edge on the 
situation and a landslide of respect and 
favorable sentiment headed his way. 
Old Man Economic Law has again 
done his stuff.

During this tremendous fight we 
have never had to speculate as to 
where the Michigan Tradesman stood. 
It always has unswervingly been the 
friend, councilor and champion of the 
independent merchants and brought us 
a great deal of comfort.

C. L. Clark.
Blanket Labeling Program Adopted. 
The part wool blanket industry has

adopted the recommendations of the 
Bureau of Standards regarding the 
ticketing of part wool styles, which be­
came effective Dec. 31 of last year. 
Under the new regulations no blanket 
containing less than 5 per cent, wool 
will be classified as part wool. Styles 
containing 5 to 25 per cent, wool may 
be labeled part wool, and those having 
a higher content are expected to be 
ticketed with the exact percentage.

Socket Appliance Demand Lags.
Price reductions announced last 

week by manufacturers of electrical 
socket appliances failed to stimulate 
buying on regular Spring merchandise. 
The number of buyers visiting the 
Eastern market has been smaller than 
usual and purchases have been limited 
to merchandise for promotional events. 
Producers are confident the situation 
will correct itself within the next two 
weeks, and point to the fact that buy­
ers attending current home wares 
trade events in Chicago show a keen 
interest in regular goods.

M ICHIGAN  BELL 
TELEPHONE CO.

“ Y e s , s ir , M r . B row n , I 9ll  
report tom orrow  a t e ig h t99

RICHARDS GOT THE JOB BE­
CAUSE HE HAD A TELEPHONE

When an application is made for work, employers 
are quite likely to ask for a telephone number. For 
they know that the easiest and quickest way to get 
into touch with additional help is by telephone.

Your home telephone is an important asset in 
business and social life. I t  places you within 
instant reach of business associates and friends. 
And, in emergencies, such as fire or sudden sick­
ness, it will summon help immediately.
Of all the things you buy, probably 
none gives so much for so little as 
your telephone.
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HOTEL DEPARTMENT
News and Gossip of Interest To Land­

lords.
Los Angeles, Jan. 16—Under the 

lease contracted between. J. B. Buntt, 
owner of the Wigton Hotel, at Hart, 
and Albert and Sarah Stevens, as 
lessees of the hotel property, it has 
been stipulated that a forfeiture of 
same would be committed if any law 
of the village, State or Nation should 
be violated by the lessees. Mr. Burtt 
is a firm believer in the observation of 
all laws, and he thinks that forfeiture 
for violation, would lessen the pos­
sibility of the property being entirely 
submerged in gambling, drinking, etc. 
He may 'be entirely right but I have 
known a great many very careful and 
efficient operators who have been 
much embarrassed over the action of 
guests over which they had no pos­
sible control. That has been one of 
the great troubles encountered under 
prohibition enforcement. The hotel 
may have very definite conscientious 
scruples against violation of codes, etc., 
but the irresponsible guest often leads 
him into troublous channels. I hope 
and trust it will work out all right in 
this instance, for the Stevens surely 
know how to conduct a good hotel and 
Hart certainly needs one.

And now comes the announcement 
of the change of management and op­
eration of the Book-Cadillac, Detroit. 
Somehow I have had a hunch for a 
long time that some change must 
eventually occur there, il am not cast­
ing any reflections whatsoever on the 
retiring executives, who certainly put 
up a brilliant fight to  show results, but 
this particular hotel is in the specialty 
class and has to be handled to the 
taste of a certain type of guests from 
whom it must draw its patronage. It 
little matters who owns the property, 
but it make a vast difference to. this 
discriminating class as to who shall 
dispense its hospitalities. I need not 
waste words in expressing the belief 
that with W. J Chittenden, Jr., at its 
head, it is headed on the right track 
toward a realization of the plans of the 
Book interests to  give to the world 
something a little bit different but as 
good as anything offered to anybody 
by any institution jn the whole world. 
He has a prestige unexcelled by any 
of his colleagues, and he is still a head­
liner.

The hotel situation in Detroit has 
been a problem for at least a decade. 
I believe I would be within the limit 
of the range of good horse sense, if 
I should make the claim that with the 
hotel facilities which that city pos­
sessed ten years ago, she would be 
amply equipped to entertain comfort­
ably to-day, and for years to come, all 
the patronage which came within her 
gates, I would find a lot of people who 
would emphatically agree with me. 
There are many hotels there that are 
still to “enjoy” a strenuous existence, 
and a lot which will never make the 
grade. It all came about through a 
craze of wild speculation, and the bills 
were footed by a class of investors who 
absolutely knew nothing about hotel 
affairs or operation. Others had made 
money in hotel investments — why 
should not they. Enormous finance 
corporations were formed for the one 
asserted purpose of promoting hotel 
building, and not an official head in the 
institutions had a measly smattering of 
an idea about the minutae of the game. 
Many of the investors had at some 
time or other, at some hotel, heard the 
incessant tinkling of the cash register, 
played to the tune of “easy money,” 
divining that hotel operation was one 
incessant method of operating the 
equivalent of a government mint. De­
troit was certainly hard hiit. Millions 
were invested in beautiful establish­
ments and scores of conscientious man­
agers were put to the tortures of the

rack to “make a showing.” If I should 
make the claim that all the public 
houses in that city which are actually 
making the equivalent of overhead and 
running expenses, could be enumerated 
on the digits of one hand, il believe al­
most every well- informed operator in 
the Michigan metropolis would agree 
with me. But, as I previously remark­
ed, the Book-Cadillac is in a distinctive 
class, and while it may never have 
been a dividend earner I believe that 
in proper hands it will find its field, 
and above anyone else I know of, Mr. 
•Chittenden, with a lifetime of experi­
ence in the town of his nativity, is the 
Moses who will find the way.

•Geo. Sturmer, who succeeded A. W. 
Heldenbrand as operator of Hotel 
Kimbark, Fremont, has disposed of his 
lease and sold the furnishings to E. L. 
Font, who was formerly connected 
with the Valley Inn, at Newaygo, and, 
I believe was a former employe of Mr. 
Heldenbrand. The Kimbark is one of 
the neatest of the so-called small ho­
tels in Michigan, in what has been 
claimed to be its “biggest little city.” 
I have always held more than a pass­
ing interest in this particular project 
for ait least two good and sufficient 
reasons, one of which was that while 
under the management of Mr. and 
Mrs. Heldenbrand I always felt very 
much at home there on my periodical 
visits, and for the further fact that 
when the old DeHaas House, which 
•stood on its site, was talked of for 
demolition, some of my good friends 
there implored me to find someone to 
come there and build a new hotel. This 
I did not consider practicable, but in a 
small degree I think I may claim some 
responsibility for the Kimbark, because 
of my being able to convince some of 
Fremont’s responsible citizens that a 
community hotel was the thing, and 
this plan was carried out. Since com­
ing to California I have not had a 
chance to visit Fremont, but I still be­
lieve there are possibilities to be de­
veloped there.

William Hamilton, who will be re- 
remembered by Michigan hoteliers as 
banquet manager at the Book-Cadillac, 
Detroit, under the Carruthers, regime, 
is now managing director of the 
Ambassador Hotel, Atlantic City.

R. L. Schwartz, of Grand Rapids, 
owner of the Lakeside Inn, at Holland, 
has moved his hotel down to new site 
adjoining Jenison Park, and otherwise 
indulging in needed repairs. The 
Lakeside has been in operation for 
thirty years.

Harold A. Sage, it is reported, will 
assist Mr. ‘Chittenden in the operation 
of the Book-Cadillac.

One of the leading Chicago hotels 
proposes to supply .its guests with a 
nickel-in-the-slot radio service. If it 
will give its guests choice of selections 
as well, it will help some.

Honolulu has—without much justice 
or reason—been put into a terrible 
position by the criminal assault upon 
the wife of a young naval officer by a 
native Hawaiian, which seems hard to 
believe, for the reason that with my 
knowledge of the habits of these mild, 
unassuming people, it seems hard to 
contemplate. Hence I am loath to 
believe Rear Admiral Stirling’s state­
ment to the effect that Honolulu is like 
the tough section of Marseilles, and 
that women are only safe when locked 
up on battleships. And for the same 
reason I do not believe that Honolulu 
should be boycotted for something that 
happens too often in the States and 
goes without punishment.

That Law and Order Commission, 
which functioned for Uncle Sam, upon 
the frequently stated basis of a-dollar- 
a-year, seems to have turned in an in­
significant expense account approxi­

mating $364,000. Must have indulged 
in some oyster suppers occasionally.

Out of the arguments over the “com­
mercialization” of college football 
comes a suggestion, that the players be 
paid salaries. This seems fair enough

Park Place Hotel
Traverse City

R ates R easonable—Service Superb  
— Location A dm irable.

GEO. ANDERSON, Mgr. 
A L B E R T  J . ROKOS, A ss’t  Mgr.

New Hotel Elliott
STURGIS, MICH.

50 Baths 50 Running Water 
European

D. J. GEROW, Prop.

NEW BURDICK
KALAMAZOO, MICHIGAN

In th e  V ery  H eart of th e  C ity 
F ireproof C onstruction  

T he only All N ew  H otel in  th e  city . 
R ep resen ting  

a  $1.900,000 Investm en t.
250 Room s—150 Room s w ith  P r iv a te  

B ath .
E uropean  $1.50 an d  u p  p e r Day. 
REST A U RA N T AND G R IL L — 

C afeteria , Q uick Service, P o p u la r 
P rices.

E n tire  Seven th  F loor D evoted  to  
E specially  E quipped  Sam ple Room s 

W A LTE R  J .  HODGES,
P res, and  Gen. Mgr.

Occidental Hotel
F IR E  PROOF 

C EN TR A LLY  LOCATED 
R ates $2.00 and  up 

EDW ARD R. SW E T T , M gr. 
M uskegon M ichigan

Columbia Hotel 
KALAMAZOO 

Good Place To Tie To

“ We are always mindful of 
our responsibility to the pub- 
lie and are in full apprecia­
tion of the esteem its generous 
patronage implies.**

HOTEL R O W E
Grand Rapids, Michigan. 

E R N E S T  W. N E IR , M anager.

HOTEL
D etro iter .

ROOMS 7 5 0  BATHS 
F R E E . G A R A G E

UNDER KNOTT MANAGEMENT

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. All 
room and meal rates very reasonable. 
Free private parking space.

GEO. W. DAUCHY, Mgr.

M O R T O N
H O T E L

Grand Rapids* Newest 
Hotel

400 Rooms 400 Baths

RATES
$2.50 and up per day.
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in view of the fact that most of them 
play for nothing at present, take all of 
the injuries and none of the profits, f t 
is, of course, shameful that college 
athletics, designed to build up boys 
physically and morally, should be 
turned into a vaudeville spectacle. But 
apparently nothing can or will be done 
about it, though I might suggest that 
considering what education costs, the 
profit from college athletics might be 
turned back into the public treasury. 
They might offset, to  some extent, the 
huge sums that now go to keeping up 
schools and universities.

Years ago there used to be a sort of 
standing joke concerning the use of 
alfalfa for human food. First it was 
tried out on the poultry contingent and 
found to fit the bill. 'Now it is about 
to become a figure in the ordinary bill 
of fare in the so-called health restau­
rants. At that it probably contains 
more nutriment than some of the vari­
ous forms of sawdust and nut shells 
offered the public under the guise of 
breakfast foods.

No matter what may happen in 
other industries, there will never be a 
five day week in the hotel business. 
People must eat and sleep during the 
entire week of seven days and the 
probabilities are that hotel patrons will 
do more eating and sleeping than ever 
before on account of the added idle 
moments. But arranging for a service 
for an entire seven day week, carried 
on by five day help will present an­
other problem which may have to be 
threshed out at hotel meetings.

Schumann-Heink declines to diet or 
reduce for the sake of continuing her 
professional work. In fact, she has 
emphatically intimated that if she has 
to make a choice she will be kind to 
her stomach. She will go  on singing 
in her own way as long as she can or 
so long as she likes it and then she 
will fold up and quit. But as to cut­
ting out the things she likes to eat or 
reforming her menu to meet the re­
quirements of her profession, there 
will be nothing doing. She has done 
pretty well in her own way and a 
good many of us will be inclined to 
agree with her.

The annulment of the prohibiton 
law in Finland by a three to one vote 
and the further fact that the United 
States is the only country on earth 
enjoying the benefits of such regula­
tions, is, according to my notion, a 
mere gesture, as compared with the 
proposition that in free America we 
face the real situation of people who 
apparently favor prohibition, just be­
cause they benefit, pecuniarily, because 
of the eighteenth amendment, w_axing 
fat off of the misguided individuals 
who think a wee nip pie for the stom­
ach's sake is not a heinous crime. 
Irving Cobb, in his novel “Red Lik- 
ker,” (which by the way is not spon­
soring the liquor traffic), speaks of the 
compact between reputable (?) physi­
cians and the same brand of druggists, 
as “a species of hijacking whereby the 
physician, at a cost of three dollars, 
supplies you with a prescription call­
ing for one pint, only, of indifferent 
liquor, for which the druggist exacts a 
charge of also three dollar®, and both 
druggist and -hysician are waxing fat 
over the practice.” Other physicians, 
possibly not so “respectable,” scorn 
to exact a livelihood by such practices, 
and are regarded as an inferior com­
plex. Many of us know this to be 
true. I maintain that under some cir­
cumstances good alcoholic stimulants 
are beneficial, medicinally at least, and 
should be obtainable at a reasonable 
cost to the proper consumer.

The famous picture of George Wash­
ington crossing the Delaware has been 
withdrawn from the Metropolitan 
Museum of Art because a critic is sure 
that General Washington would have

crossed the Delaware sitting down. 
But again there is that possibility that 
the seats in the boat may have been 
wet, and according to well authenticat­
ed historic facts they made pants very 
tight in those days'.

Mt. Wilson, which I  might say, is in 
our immediate neighborhood, is soon 
to be provided with the largest tele­
scope in the world, with a lens 200 
inches in diameter. This has been 
made possible through the co-operation 
of certain enterprising citizens of Cali­
fornia and the Carnegie Foundation. 
Some far cry from the telescope of 
Galileo, which was a mere spy glass, 
with a two and one-quarter inch lens. 
Now, perhaps, some of these investors 
in California real estate may be en­
abled to discover their holdings, if the 
demand for research is not too great.

Clarence Chamberlin has just flown 
from Detroit to New York with a total 
expense of $4 for the 800 mile trip, 
burning ordinary furnace oil. He 
claims the trip could have been made 
with six passengers at a cost of 65 
cents per person. Now, the thought 
occurs to me, what will be the results 
of higher freight rates. Most of us 
will remember that at one time there 
were 1,500 miles of first-class trolley 
lines operating in Michigan, and to­
day the line from Flint to Toledo is 
the only one I know of. It is very 
easy to inveigh against the fickleness 
of the dear public, but the facts re­
main that this particular element is 
composed of bargain 'hunters. Travel­
ers were asked to pay added charges 
for a service which had, up to certain 
limitations, proved satisfactory. This 
same public would not stand for the 
innovation, having discovered other 
means of transportation. Hence the 
decadence of the trolley line. 'Hereto­
fore it has been supposed that the cost 
of air transportation was prohibitive, 
but this development of .Chamberlin’s 
may have a very far reaching effect on 
the railroads which have recently been 
granted an increased freight rate. A 
temporary reduction of wages will, for 
the moment, mean much for rail trans­
portation, but a layman’s prediction is 
that uniless the great corporations make 
a prompt study of possible changed 
transportation condition®, there will be 
much hardship forthcoming.

Again we have at least a semi-public 
mention oif the canine situation, which 
has proved a bone of contention for 
some time with hotel operators. The 
California state medical body, follow­
ing the suggestion of the National 
body which recently declared that dogs 
in a great many cases, were responsible 
for the dreaded affliction, infantile 
paralysis, has asked for legislative ac­
tion. The California inn keepers, on 
the strength of this suggestion, will 
make greater efforts than ever to se­
cure and enforce 'legislative enactments 
on the subject of penalizing hotels, 
which for policy sake, encourage their 
sufferance in public houses. •

Ever since the labor disturbance 
years ago when the Lo® Angeles 
Times building was dynamited with 
great loss of life at the instigation of 
the International Typographical Union 
—at the hands of one of the vilest 
gangs of criminals ever tolerated in 
this country—'there has been a strong 
prejudice against any form of trade 
unionism in this city, to the extent 
that manufacturers andi other employ­
ers of labor have insisted, with success, 
on the so-called open shop. The city 
of Los. Angeles has been jealous of its 
industrial freedom and its workers 
have enjoyed an exceptional degree of 
prosperity. Home-owning has become 
a practice—not theoretical. Many of 
the industries which have invested 
millions pf dollars here and are em­
ploying at least 70 per cent, of all 
labor, have organized, in collaboration 
with itheir help, to perpetuate these

conditions, which have in the past re­
sulted in the maximum of prosperity. 
In this campaign the effect has been 
almost exclusively local, but has at­
tracted much attention from other 
cities, many of which are striving to 
the same end, by educating the work­
ers, who are not associated with any 
union in the knowledge that a steady 
position, _ unhampered by the dictation 
of walking delegates, is much the 
more satisfactory and happier policy. 
A recent pronunciameuto by the Los 
Angeles chamber of commerce de­
clared “this principle of the open shop 
is the very foundation on which the 
prosperity and well being of the com­
munity rest.” Recently an attempt 
was made to unionize the motion pic­
ture industry, ibut it fell flat, and just 
now the police are busy in rounding 
up a racketeering bunch who would 
compel the barbers to get together and 
raise prices. Naturally it will not 
work, due to the encroachment of the 
safety razor producer. One of the 
great handicaps of unionism is the 
absence of good, .horse sense. Mooney, 
who is stressing the movement to se­
cure immunity for well deserved pun­
ishment, blatantly advocates a boy­
cott on California institutions unless 
he is pardoned, a position which would 
stamp him as a dangerous man to have 
at large. Through the influence of the 
commercial organization the ingress 
of gangsters is being carefully watched 
and with the example set by certain 
happenings in Chicago, it is extremely 
doubtful if they secure a foothold in 
the Angelic 'City.

Frank S. Verbeck.

Battle Creek—Plans for a mid-win­
ter meeting of the Michigan Hotel As­
sociation, together with a meeting of 
the executive council of that organiza­
tion, to be held Saturday, Feb. 6, at 
Battle »Creek, were made at a confer­
ence of officers »held at Detroit last 
week. Attending the conference were 
President Alfred J. Doherty, proprie­
tor of the Hotel Doherty, at Clare; 
Vice-President Thorvald Aagaard, 
»house manager of the Battle Creek 
Sanitarium; Secretary Preston D. Nor­
ton, general manager of the Norton 
Hotel, in Detroit, and the Norton- 
Palmer, in Windsor, and Mrs. Belle 
Thomas, assistant secretary. A meet­
ing of the executive council will con­
vene at 2 p. m., followed by a dinner 
meeting of the Association at Post 
Tavern, with Carl Montgomery, chair­
man of the board of the Association 
and manager of the hotel, as host. 
Walter L. Gregory, managing director 
of the Palmer House, in Chicago, and 
chairman of the committee on com­
missions and discounts of the Ameri­
can Hotel Association, will be the 
principal speaker. William E. Snyder, 
manager of the Seward, in Detroit, and 
chairman of the membership commit­
tee, will call a special meeting of the 
regional vice-president® in connection 
■with the mid-winter meeting to dis­
cuss plans for membership work in 
connection with the American Hotel 
Association plan. Among the business 
matters that will be taken up at this 
session will be the appointment of re­
gional vice-presidents for the second 
and fourth districts to fill vacancies 
created by the resignations of Fred 
Gignac, former manager of the Hotel 
Otsego, in Jackson, and J. Tupper 
Townsend, former manager of the 
Hotel Whitcomb, in St. Joseph, and 
the selection of the convention city for
1932. Invitations for the annual meet­
ing have been extended by Frank R.

Johnson, proprietor of Johnson’s 
Rustic Tavern, at Prudenville; George
C. Anderson, manager of the Park 
Place Hotel, at Traverse 'City, and H.
D. Smith, proprietor of Fisherman’s 
Paradise, at Bellaire.

Crystal Fallsi—'Arcade Trudell ha® 
purchased the Alpha Hotel, which has 
been closed since its partial destruc­
tion by fire in March, 193d, from John 
and James Landrigan and will rebuild 
it, opening it some time in 1932L The 
second story was completely demolish­
ed and the house will be rebuilt as a 
one story hotel.

Battle Creek—Carl Montgomery, 
chairman of the board of the Michigan 
Hotel Association and manager of 
Post Tavern, reports that 1931 proved 
a successful year for his »hotel, with a 
record of 39,360 registrations'. Mr. 
Montgomery recently changed to a 
policy of female help only in dining 
room, cafeteria and kitchens.

Bad Axe Merchants Stand By Local 
Baker.

“Bread” was the principal topic of 
conversation at the special council 
meeting Monday evening when a 
dozen or more merchants requested 
the city ¡fathers to rescind an action of 
the previous week granting a peddler’s 
right to a Pigeon baker. The matter 
has aroused city wide interest and 
opposition.

The Pigeon baker volunteered to 
pull out of Bad Axe thus making it 
unnecessary for the council to again 
pass on his case. The council had 
granted him a right to peddle his bread 
and other »baked goods in this city foi 
a consideration of $25 for a month.

It is claimed a majority of the coun­
cil had agreed to vote to rescind that 
previous action.

Frank Glass was the principal speak­
er for the merchants. He told the 
council that the interests of the mer­
chants of this city must be protected 
and that it was unfair to the Bad Axe 
bakery to allow an outside concern to 
sell its products from house to house. 
Howard Western, Charles Engel and 
others upheld Mr. Glass in his argu­
ment.

An ordinance, No. 82, passed in 
1923, applied to the case, several of 
the councilmen contended. Others 
declared that this ordinance does not 
apply to peddlers. The council cannot 
change a city ordinance by a vote of 
its members.

When ordinance No. 82 was enforc­
ed in Bad Axe its legality or constitu­
tional soundness were never question­
ed or opposed. It is in use in a num­
ber of the fourth class cities in Michi­
gan and was drafted by one of the 
best lawyers in the State. It was also 
passed upon by Geo. M. Clark, now 
of the Supreme bench. The ordinance 
was personally recommended to a 
meeting of Bad Axe retailers by the 
State secretary of the association—at a 
meeting called by Howard Western, 
then president of the business men’s 
section of the Community Club. It was 
later adopted by and legally made a 
city ordinance by the council.

Are you aiding recovery—or the 
reverse?
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Prescription Success in a Town of 600 
People.

As far as the drug store prescription 
business is concerned, conditions in 
Fennville are similar to those in many 
other towns of sax hundred or so 
population.

The practice of each resident phy- 
sican is largely rural, and ¡that part of 
it which is not rural is. of .such nature 
that ¡the doctor is forced to furnish 
what medicine his competing doctor 
.may furnish. As a result, the number 
of prescriptions that drug stores in the 
locality receive is almost neglagb'le.

This is itihe same situation that pre­
vails in thousands of like communities, 
but in spite of such handicaps the drug 
store operated by Duncan Weaver, un­
der the firm name of “Duncan Weaver, 
Drugs,” does a ¡business, in its prescrip­
tion department that makes ¡this de­
partment one of the most successful 
parts of this drag store.

The Weaver store has one cardinal 
policy. No item out of stock is ever 
called for by a doctor, or by a lay cus­
tomer, without being ordered immedi­
ately, and put in stock. In other wTords, 
as Mr. Weaver puts it, “we are never 
out of the same item more than once. 
We bdieve an ordering, whether one 
item or twenty-one are on the order 
book, and we believe that this is the 
only successful way to keep up a real 
drug and prescription stock.

“'Some will .say that it is not finan­
cially profitable to carry an item, per­
haps six month®, just because it has 
been called for once. It may not be 
profitable in a financial way, in some 
stores, but it is in this one. The secret 
of building a greater business is in 
having in the present what one has 
needed in the past in the prescription 
department, and in being on guard for 
a future call. That is the foundation 
of any outstanding prescription store.

“There are a few ¡bottles in our stock 
of fluid extracts that have not had 
tlheir corks removed. We know that 
these have .made us no money, but we 
have them on our shelves because once 
a call came in for these products and 
now, if such a call is repeated., we are 
in a position to itake care of it. Some 
day some customer may be saved a 
twenty mile drive ¡because ¡we stocked 
a certain medicine.

‘There is always a representative 
stock of these items in the department, 
and they are in quantities sufficient 
for all practical purposes, Cascara, 
bitter and aromatic, nux vomica and 
belladonna are all carried in gallons; 
others are carried in pints, with extra 
pint® on hand in all of the better-sell­

ing one®; those rarely used are in stock 
in four ounce bottles only. Once in 
awhile we have a little trouble in. mak­
ing a pharmaceutical salesman realize 
that we want a gallon price on fluid 
■extract of nux vomica, but so far we 
have always had the .item and the 
price, which means a substantial sav­
ing over the smaller quantities.

“We do iget splendid co-operation 
from the four medical doctors in this 
territory on the stock they use in their 
practice. They tell us that it is almost 
impossible for them to write prescrip­
tions, and we can see their side of it, 
but we get nice turnover orders from 
the representatives of the better class 
pharmaceutical houses calling on them. 
Occasionally we hear the old one that 
the druggist is not entitled to any dis­
count on the merchandise that the 
doctor uses. Every druggist who 
reads this can recall something on this 
order, and one thought comes to my 
mind: How many times has the drug­
gist made a special trip ¡to his store 
■to get some item for a doctor, or one 
that the doctor recommended to a 
patient, and that must be had at once? 
All of us have made emergency visits 
to the store for hospital supplies, rub­
ber goods, breast pumps, and many 
other articles that can be called to 
mind.

“We also get wonderful co-operation 
from the veterinary in this territory. 
His demands are largely for fluid ex­
tracts, and this means that we get 
business that some other stores could 
not get. The results of our efforts to 
co-operate with (him have been very 
gratifying, for he has said plenty of 
kind things about us and ¡the store we 
run.

“There are many items from this 
department that we can sell easily and 
do sell easily to the laity. We rarely 
handi out an original package unless it 
i>s called for, but many customers ask 
us for such thing® as a “spray for hay 
fever.”

“This store maintains a continuous 
window display service and. there is 
never a window that does not em­
phasize that ours is a drug store. In 
ths day, when many drug stores sell 
everything but drugs, as we frequently 
see quoted1, we still maintain that the 
drug counter and the prescription de­
partment form the backbone of the 
legitimate business that the drug store 
should have. At this moment, we are 
showing a window display with such 
items as ephedrine solutions, adrena­
lin, agar preparations, and a few 
bottles of tinctures and fluid extracts, 
thereby telling -the people of this com­
munity that this is a drug store and 
that each item is sold to the doctor or 
to the laity with every precaution to 
guarantee safety.

“We have made it a .point to have a 
special price on each bottle of tablets 
in the store. When one asks for 
barbital tablets, he has an original 
bottle price quoted to him, and it is 
called to his attention ¡that the bottle 
will keep the tablets better, will ex­
clude moisture, will result in fewer 
broken tablets, and that Ihe will be 
better pleased than if they were put 
into a pill or tablet 'box. Every pill 
and tablet bottle is saved, so that it 
can be used for ¡like items on prescrip­
tions and so that the medicine will

leave the store in glass. The labels 
from these bottles are easily and. in­
stantly removed, when the ¡time comes, 
with a sharp blade.

“We have made it a rule to dispense 
chemicals in paper and tin boxes. Each 
has its place, and the paper box, with 
oiur label is a piece of advertising for 
this store as long as it is in use. We 
package many of the chemicals that 
we dispense, just a9 every drug store 
should do. Further than, that, we get 
great pleasure ¡in taking a forenoon and 
devoting it to putting up items under 
our own label. Boric acid, lump and 
powdered alum and saltpetre—all of 
these leave the store in neat, round 
containers that will be looked at dozens 
of ¡times before they are emptied and 
thrown away.

“One will say, there ¡is a limit, that 
you cannot recommend too many 
things without losing the confidence of 
the doctors in the community. We 
feel and know that we have the con­
fidence of every practicing physician 
in this locality. Doctors come to ¡us 
from a distance because we have the 
medicines they need when they need 
them. We have had telephone calls 
from .twenty miles away, asking if we 
had such a hospital item in stock, be­
cause a doctor recommended if. We 
can. usually .say, in such cases, ‘Yes, we 
have,’ and sales are made. There as 
a profit, but there is also a satisfac­
tion that outlasts the thought of profits.

“When business conditions are not 
good, and collections are poor, we try 
to help the doctors that much more. 
We do not profess, to  be a bank, but 
we do all that we can to get the mer­
chandise that ¡he needs in the hands 
of the doctor. Special orders are al­
ways a pleasure; it is no trouble to 
send a letter or a telegram for any 
item that is wanted.

“One cannot be too careful in watch­
ing the expense items ¡that enter into 
the prescription department. For in­
stance, shouldered ¡boxes with ill fitting 
labels, or labels that are not attractive, 
detract from the value and appearance 
of the finished prescription. In  choos­
ing bottles there are times when a 
corked bottle is better than a screw 
capped bottle and vice versa. The

screw capped bottle holds the front 
rank for oily and syrupy mixtures, but 
for many liquids ¡the corked 'bottle is 
better.

“Another idea, small, enough, is al­
ways ¡to wrap a bottle from this, de­
partment, whether it contains a pre­
scription or not, with the label face 
down, so no other customer read it. 
Customers buy things in a drug store 
which ¡they are timid in having another 
party know they are using, and ¡the 
pharmacist should always remember 
that customers can be offended by one 
word or one act.

“We ¡believe in using ointment pots 
for every ointment that leaves the de­
partment, because there is no chemical 
reaction with .the metallic ointments, 
they can be kept covered and there is 
less chance for deterioration. Jars 
cost the store more, but we have found 
that their extra neatness and the ser­
vice to ¡the customer pays for them 
many times over. We ¡prefer plain 
white ones, with metal screw caps, and 
the dispensing pharmacist must always 
make certain that the covering is in 
place ¡in the under side of the cover.

“We have found salt-mouthed and 
glass-stoppered bottles good invest­
ments. We keep chemicals in the salt- 
mouthed battles, as soon as they are 
opened, and .the dispensing is always 
from them. This--is- an item of ex­
pense, but we will not go back to the 
methods of some of the stores of a 
decade or two ago in this respect. The 
chemicals keep better, there is no 
danger of discoloration, and it is more 
convenient when weighing.

“It is ¡pitiful to see the stock of 
graduates, mortars, pestles, spatulas., 
pill tiles and stirring rods that some 
stores attempt ¡to use in filling prescrip­
tions. . It is no wonder they have few 
to. fill, feu not every doctor would care 
to send a ¡patient to them. I was in 
a store not long ago, andi the graduate 
stock consisted of one two-ounce grad­
uate. That was in a very convenient 
and very conspicuous place—over the 
sink. We believe in. carrying a stock 
of graduates ranging ¡in .size from one 
dram, marked to minims, up to and 
including one quart. These are ¡used
every day and ¡they are kept in an m-
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verted position in a specially con­
structed cabinet that is dust proof and 
always clean. We make it a point to 
polish our graduates. One pharmacy 
teacher has put in, in these words: ‘If 
•a graduate is clean enough for a phar­
macist to eat from, it is clean enough 
for using with medicine in it.’ The 
.same can be said of mortars and other 
■pharaphernalia in daily use in this de­
partment. Pill tiles, and spatulas are 
the same. They must be kept in good 
condition; clean and ready for use at 
all times. They are kept 'this way in 
our store.”

It may not be an error to state that 
there are plenty of other methods of 
running a prescription department suc­
cessfully, but Weaver’s way has proved 
.successful in this small store in West­
ern Michigan. Here a successful busi­
ness has been built from few prescrip­
tions, and it can be done in any other 
community in the United States. It 
cannot be done the first week nor the 
first month, but an improvement can 
be seen in the first year..—H. G. 
Phillips in Druggists Circular.

Human Interest Hose.
Instead of contenting themselves 

with making claims of “unparalleled 
wear” or “unprecedented run-resist­
ance” for a special brand of hosiery 
which they intended to feature at a 
special sale price, the May Company, 
Los Angeles, recently injected a real 
note of human interest and a high 
angle of news value into their advertis­
ing copy through the use of a little 
ingenuity in setting the stage for the 
promotion of the hose in question.

A pair of the stockings, accompanied 
by a pedometer (one of those little 
watch-like dinguses which show how 
far you walk each day), were given to 
selected member of the salesforce, with 
instructions to wear the stockings each 
day for two weeks, washing them every
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Standard Order Books 
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Greenwood’s Business and Income Tax 
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night, and then to turn them in, accom­
panied by the pedometer, at the end 
of the fortnight.

The stockings were found to be in 
excellent shape, with very few runs or 
holes, while a check up of the pedo­
meters showed that the hose had been 
worn an average of seventy-five miles! 
Naturally, a report of this test made 
the finest kind of human copy for a 
May full page, cheering about the 
hosiery and proving their wearing 
qualities in advance of the sale.

A Little Boy’s Essay on Geese.
“A geese is a low, heavy set boid 

which is mostly meet and feathers. His 
head sits on one side and he sits on 
the other. A geese can’t sing much 
on account of dampness of the mois­
ture. He ain’t got no between his 
toes and he’s got a little balloon on his 
stomach to keep him from sinking. 
Some gooses when they gits big has 
curls on their tails and is called 
ganders. Ganders don’t haff to sit and 
hatch, but just eat and loaf, and go 
swimmin’. If I was a goose. I'd rather 
be a gander.”

BROOKSIDE BRAND 
WHISK BROOMS

ROTARY P R IZt 
Whisk.

AMSTERDAM BROOM CO
AMSTERDAM , N .Y
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WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

Acids
Boric (P o w d .)_10 ©
Boric (Xital) — 10 ©
C a r b o l ic -------------38 ©
C i t r i c -----------------<0 ©
M uriatic  ---------- 3)4©
N itric  _________  9 @
O xalic __________ 15 ©
Sulphuric  --------  3)4®
T a r t a r i c -------------38 ©

20
20
44
65

8
15
25
8

52

Ammonia
W ater. 26 deg—  07 © 18
W ater , 18 dear—  06 © 15 
W ate r , 14 deg—  5 )4 0  13
C a r b o n a te _____ 20 © 25
C hloride (G ran .) 08 © 18

Balsams
C opaiba ------
F ir  (C anada) 
F ir  (O regon)
P e r u _______
Tolu«* ----------

__  50© 80
__ 2 7503 00 
__ 6501 00

2 00#  2 20 
1 5001 80

Barks
C assia  (o rd in a ry )-  25© 
C assia  (Saigon) — 40 0  
S a ssa fra s  (pw . 50c) 0
Soap C u t (pow d.)

30c ___________  150

30
60
40

25

Berries
C ubeb ------------- —  ©
Fish __________
Ju n ip e r ----------__ 10©
P rick ly  A sh — ©

75
25
20
50

Extracts
L i c o r ic e ______ 60© 75
Licorice, p o w d ._60© 70

Flow ers
A rnica  ___ 75© 80
Cham om ile G ed.) 350 45
Cham om ile Rom. 0 90

Gums
A cacia. 1 s t _____  0  60
A cacia, 2nd — _ 0  45
A cacia. S o r t s ___  2 0 0  30
A cacia, Pow dered  2 5 0  35
Aloes (B arb  Pow ) 35© 45 
Aloes (Cape Pow .) 25 0  36 
Aloee (Soc. Pow .) 75 0  80
A safoe tida  __ - __ 5 0 0  60

P o w . ______________0  76
C a m p h o r_____  870  95
G uaiac _________  0  60
G uaiac. pow’d __  0  70
K ino ___________  ©1 25
Kino, pow dered_ 0 1  20
M yrrh  _________  0 1  15
M yrrh, pow dered 0 1  25 
Opium, powd. 21 00021 50 
Opium, g ran . 21 00021 50 
Shellac, O range 4 0 0  50 
Shellac. W h ite  55 0  70 
T rag acan th , pow. 1 2501  50
T r a g a 'c a n th ___  1 7502 25
T u r p e n t in e _____  0  25

insecticides
A r s e n i c ____ ___ 7 0  20
B lue V itrio l, bbl. 0  06 
Blue V itrio l, less  07 0  15 
B ordea. M ix D ry  10)40  21
H ellebore. W h ite

p o w d e r e d _____  150  25
In se c t P ow der_ 30 0  40
L ead  A rsen a te . Po. 11 026  
Lim e a n d  S u lphur

D r y __________  0 9 0  23
P a r is  G reen  ___  2 5 0  46

C otton  S e e d ___ 1 1501 60
C ubebs — __   5 0005  26
E igeron _______  4 0 0 0  4 26
E u c a ly p tu s ____  1 0001  26
H em lock, p u re_ 2 0002  25
Ju n ip e r  B err ie s -  4 0004  26 
Ju n ip e r Wood -  1 5001  75
L ard , e x t r a ___  1 6501 65
L ard . No. 1 ___  1 2501  40
L avender F low_ 6 0006 26
L avender G a F n - 1 2601 60
L e m o n _______  2 0002 26
Linseed, boiled, bbl. © 63 
L inseed , raw , bbL © 60 
L inseed, bid., le ss  700  78 
L inseed , raw , le ss  67 0  75 
M ustard , artif ll. os. 0  80
N eats  foot ___   1 2501 35
CHive. p u r e ___  8 0006 00
Olive, M alaga,

y e l lo w _______  8 5008  00
Olive, M alaga,

g r e e n ________  8 8503  25
O range, Sw eet 4 0 00  4 25 
O riganum , p u re -  0 2  60 
O riganum , com ’l 1 0001 20
P e p n y r o y a l___  3 2501 50
P e p p e r m in t___  3 5003 75
Rose, p u r e ___  13 50014 00
R osem ary  F low s 1 5001 76 
Sandelwood, E .

L __________  18 50012 76
S assa fras , tru e  2 0 0 0  2 26 
S assa fras , a r t i ’l 7501 00
S p e a r m in t_____ 4 (>004 25
S p e r m _________  1 2501 50
T a n y _________  5 0 0 0 5  25
T a r  U SP  _____  65 0  76
T u rp en tin e , b b l ._ © 51
T u rp en tine , le ss  5 8 0  66 
W in terg reen ,

l e a f __________  6 0006  25
W in terg reen , sw eet

b i r c h _____ 3 0 0 0  3 25
W in terg reen , a r t  7501 00
W orm  S e e d ___  6 0006  26
W o r m w o o d __  7 0007 25

Potassium

B ic a r b o n a te ____  350  40
B ich rom ate  ____  15 0  25
B r o m id e ________  6 9 0  85
B rom ide —______  54 0  71
C hlorate , g ra n ’d -  21 0  28 
C hlorate, powd. 160  23

o r X t a l _______  17© 24
C y a n i d e _______  32 0  80
I o d id e _________  4 8404 56
P e rm a n g a n a te_22)60  35
P ru ss ia te , yellow 3 5 0  45 
P ru ss ia te . red  __ 7 00  76 

S u lphate  _______  35 0  40

Roots
A lk a n e t________  3 00  40
Blood, powdered___ 30 0  40
C a l a m u s _______  26 0  65
E lecam pane, pwd. 20'a> 30 
G entian , powd. _ 15© 25 
G inger, A frican ,

p o w d e re d _____  2 00  25
G inger. J a m a ic a .  4 0 0  60 
G inger. Jam a ica .

p o w d e r e d _____  3 5 0  40
G oldenseal, pow. 3 0 0 0  3 50 
Ipecac, powd. __ 3 0003  60
L i c o r i c e ________  3 5 0  40
Licorice, powd__  1 5 0  25
O rris, pow dered- 35 0  40 
Poke. P ow d ered  8 5 0  40
R hubarb , p o w d ._ 0 1  00
Rosinwood, powd. * © 60 
S a rsaparilla . H ond.

g r o u n d ________  0 1  10
S arsap arilla , M exic. 0  60
Squills ___________ 60© 70
Squills, pow dered 7 0 0  80
T um eric, powd__  15 0  25
V alerian , p o w d ._ 0  50

Leaves
B uchu _________  0  60
B uchu, pow dered 0  60
Sage, B u l k _____  2 5 0  30
Sage, hi l o o s e _ 0  40
Sage, pow dered_ 0  36
Senna, A l e x .___  5 0 0  75
Senna, T inn . pow. 3 00  35 
U va U r s i _______  20© 25

Oils

Alm onds. B itte r,
tru e , o z . _____  0  60

Alm onds. B itte r.
a r t i f i c i a l______  8 0003  26

Alm onds. Sw eet.
tru e  _____ -   1 5001 80

Alm onds. Sw eet.
im ita tio n  ___  1 0001 25

A m ber, c r u d e   7501  00
A m ber, rectified  1 5001  76
A nise _________  1 2001  60
B ergam on t ___  5 0005  20
C a j e p u t_______  1 5001  75
C a s s i a ________  2 25 0  2 60
C a s to r _________  1 3501 60
C edar L eaf —_____  2 0002 25
C l t r o n e l l a _____  7501  20
C ld v e s ________  2 5 0 0  2 80
C ocoanut --------  83 )60  35
Cod L i v e r ______ 1 4003  00
C roton   ___ - 8 0008  35

Seeds

A nise  -----------------  15© 20
A nise, p o w d e re d_ © 25
B ird. I s  _______  130  17
C a n a r y ___________ 10 0  15
C araw ay , Po. 25 20© 25
C a r d a m o n _____  2 0002 25
C oriander pow. .30 15 0  26
Dill ____________  15 0  20
F e n n e l l ___________ 20© 30
F lax  --------------  0 )6 0  15
F lax , g round  — 0 )6 0  16
Foenugreek , pwd. 150  25
H em p _________  8 0  15
Lobelia!, p o w d .___ 0 1  100
M ustard , yellow  10 0  20
M usard, b lack__  2 0 0  25
P o p p y ---------------- 1 5 0  25
Q u in c e __________2 0002 25
Sabad illa  _______  30© 40
Sunflow er ______  12 0  18
W orm , A m erican  2 5 0  30 
W orm . L a v a n t -  5 0005  75

Tineturee
A c o n i te _______   0 1  80
Aloes ___________  0 1  66
A safoe tida  _____  0 2  28
A rnica  _________  0 1  60
B e l la d o n n a __ ___  0 1  44
B e n z o in ______ __  03  38

B enzoin Com p’d - 0 8  40
B u c h u _________  0 8  10
C a n t h a r id e s ___  0 8  58
C a p s ic u m ___ ___ 0 8  38
C atechu  ____  0 1  44
C in c h o n a__ ____  0 3  10
Oolchlcum  - _________0 1  80
C ubebs ___    0 3  70
D ig i t a l i s _______  0 3  04
G e n t ia n ________  0 1  35
G u a ia c _________  0 3  38
G uaiac, A m m on .. 0 3  04
I o d i n e __ _»____  ©1 35
Iodine, C olorless- 0 1  50
Iron, C l o .___ —  0 1  50
K i n o ___________  0 1  44
M y r r h _________  0 3  63
N ux V o m ic a ___  0 1  80
O p iu m _________  0 6  40
Opium, C a m p ._ 0 1  44
Opium, D eodors'd  0 6  40
R h u b a r b _______  0 1  93

Paints
L ead, red  d ry  — 13)6013%  
L ead, w h ite  d ry  11)4011%  
Lead, w h ite  o il 13)4013%  
Ochre, yellow  bbL 0  3% 
Ochre, yellow less 8 0  0 
Red V en et’n  Am. 3 )4 0  7 
R ed V en et’n  E ng . 4 0  8
P u t t y _________   6 0  S
W hiting , bbL __  0  4)4
W h i t in g _______ 6%01O
R ogers P rep . — 3 4603  M

M sceillaneous
A cetanalid  —  5 7 0  75

A lum  _______ , 05© 13
A lum . powd. ___  05)4013
jjism u in , S ubn i­

t r a te  _______  3 1203  40
B orax  x ta l or

pow dered _____  0 6 0  13
C antharidee . po. 1 3601  60

Calom el _______  2 4002 70
C apsicum , pow d  4 2 0  66
C a r m i n e ________ 8 0009  uo
C assia  B u d s ___  3 5 0  45
C l o v e s __ ___   3 5 0  46
C halk  P r e p a r e d .  14 0  16
C h lo ro fo rm _____  4 7 0  64
C horal H y d ra te  1 20 0 1  60

C o c a in e _____  12 85013 85
Cocoa B u t t e r ___  4 0 0  00
Corks, lis t, less 30710 to 

40-10%
C o p p e ra s _________3 )4 0  10
C opperas, Pow d. 4 0  10 
C orrosive S ublm  1 7602  00
C ream  T a r t a r ___  2 8 0  42
C u ttle  bone __ 4 0 0  bo

D e x tr in e ______  6)40 16
D over’s  Pow der 4 0004  60 
E m ery , All Noe. 10 0  16 
E m ery , Pow dered  0  16 
Epsom  S alts , bbls. 003%
Epeom  S alts , less  3 % 0  10 
E rgo t, pow dered — 0 4  00
F lake, W h i t e __  15 0  20
Form aldehyde, lb. 0 00  36 
G e l a t i n e __ _____  60 0  70
G lassw are, less 56%
C lass w are, full case  60%. 
G lauber S a lts , bbl. 0  03 
G iauoer S a its  less 0 4 0  iv
Glue, B r o w n ___  2 0 0  30
Glue. B row n G rd 1 6 0  23
Glue. W h i te ___  37 )40  36
Glue, w h ite  g rd . 2 5 0  36
G lycerine ________ 1 6 0  35
H ope ----------------  7 6 0  86
I o d i n e ________  6 4 5 0  7 00
Io d o fo rm ------- . 8 0 0 0 8  30
L ead  A ce ta te  — 1 7 0  36
M a c e ___________   0 1  60
M ace p o w d e re d .  0 1  60
M e n th o l_______  4 8806 00
M o rp n in e ___  13 6801« 88

N ux V o m ic a ___ 0  26
N ux Vomica, pow. 16 0  ¿e 

Pepper, B lack , pw. 3 6 0  46 
Pepper, W hite , po. 6 5 0  66 
P itch . B u rg u n d y . 100  30
Q u a s s i a _________  1 5 0  20
Q uinine, 6 oz. «»m  M)
Rochelle S a l t s ___ 21© 31
S a c c h a r in e ____ ¡t «008 a
S a lt P e t e r ________ 10© 22
Seidlitz  M ix ture  80*8 4V

Soaip, g ^ e n ___  12 )40  25
Soap, m o tt c a s t .  0  46
Soap, w h ite  C astile ,

c a s e _____________ 0 1 6  00
Soap, w h ite  C astile

less, p e r b a r __ 0 1  60
Soda A s b ______  30  10
Soda B icarb o n ate  3 )4 0  10
Soda. S a l _____  02 )40  08
SpiritB C am phor 0 1  20
Sulphur, r o l l ___ 4 0  11
Sulphur, SubL „ 4 ) 4 ©  10
T a m a r in d s _____  30© 26
T a r ta r  E m etic  _ 6 0 0  00
T u rp en tine , Ven. 6 0 0  76 
V anilla  Ex. p u re  1 5003 00 
V enilla  E x. p u re  3 2 5 0 8  60 
Zinc S u lp h a te _ 0 0 0  11

Webster Cigar Co. Brands
W e b s t e r e t t e s ______  88 60
C i ñ e r a _____________  38 60
W eb ste r C a d i l la c s_75 Of
Golden W edding

P a n a t e l i » _______  76 00
C o m m o d o re __________Of 00



GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mi ilim  

and are intended to be correct at time of going to press. Prices, however, are 
liaMo to change at any time, and merchants will have their orders filled at mar­
ket prices at date of purchase. For price changes compare with previous issues

ADVANCED DECLINED
N ucoa
O leom argarine

T R A  D E S M A N

P rid e  of M ich. No. 2—
M arcellus, No. 2 ----- 1 45
M arcellus, No. 10 —— 8 26

Wax Beans
Liitlet D ot. No. 2 -------2 76
L ittle  D ot. No. 1 ------- 1 80
L ittle  Q uaker, No. 2— 2 66 
L ittle  Q uaker, No. 1 1 65 
Choice W hole. No. 10_12 60 
Choice W hole, No. 2— 2 35 
Choice. W hole. No. 1 1 45
C ut, No. 1 0 _________ 10 00
C ut, No. 2 ___________ 1 95
C ut, No. 1 ____________ 1 85
P rid e  of M ichigan — 1 75 
M arcell u s  C u t. No. 10- 8 25

AMMONIA
Parsons. 64 os. ----------2 95

32 08. ______ 3 85
18 os. ______ 4 20
10 o z . _____ 2 70
6 0 8 . _____ 1 80

P ep . N o. 224 ----------------|  70
Pep. No. 202 -----------  2 00
K rum bles, No. 424 —•■ 2 70 
B ra n  F lak es, No. 624 2 45 
B ran F lak es, No. 602 1 60
Rice K risp lea, 6 os. — 8 25 
Rice K riapies. 1 os. — 1 1«
All B ran . 16 oz. -------- 2 25
All B ran , 10 o z . -------- 2
All B ran , % oz. . 
Kaffe H ag , 6 1-lb. 

cans  -----------------

___1 10
2 75

b r o o m s
Peacock, 4 sew ed __ 3 45
O ur Success, 5 sew ed  5 25
H u stle rs , 4 sew ed 
S tan d ard , 6 sew ed

6 00 
7 50

Q uaker, 5 
W arehouse  
T oy

5 s e w e d ___ 8 40

Plums
G rand  D uke, No. 2%— 3 25 
Yellow E ggs No. 2%— 3 25

Black Raspberries
No. 2 _________________8 65
P rid e  of M ich. N o. 2— 3 10

Red Raspberries
No. 2 _________________4 60
No. 1 _________________ 8 16
M arcellus, N o. 2 ----------3 60
P r id e  of M ich. No. 2— 4 00

Strawberries
No. 2 ________________ 4 26
8 oz. @ ______________ 1 40
M arceuus, No. a __ __ 3 26
P r id e  of M ich. No. 2— 3 60

6 50 
1 76

MICA A X L E  G REASE
48, 1 lb. ______________ 4 65
24. 3 lb. ______________ 6 25
10 lb. pails, p e r doz. 9 40
15 lb. pails, p e r dos. 12 60
25 lb. pails, per dos. 19 16
36 lb. pails, per doz. 19 16

A P P LE  B U TTER  
Q uaker. 24-21 ox., doz. 2 10 
Q uaker, 12-38 oz.. doz. 2 00

BAKING POW DERS
Royal, 2 oz., d o z . -----  93
Royal! 4 oz.. dos. -----  1 M
Royal. 6 oz.. doz. -----  2 «
Royal, 12 oz., d o z . ----- 4 85
Royal. 2% lbs., doz—  13 75 
Royal, 5 lbs., doz.-----  24 60

W hisk! No. 3 ----------- 2 **

R O LLED  OATS  
Purity Brand 

Instant Flakes

Sm all, 2 4 s ----------------J 77%
L arg e , 1 8 s _____ 3 25

f  Regular Flakes
rS m all, 2 4 s ---------------- 1 77%

L arge , 1 8 s ___ 3 25
C hina, la rge , 1 2 s ----- 2 95
C hest-o -S ilver, lge. — 2 98 
•B illed  le ss  one free  d isp lay  
package  in  each  case.

Post Brands.
G rap e -N u ts. 2 4 s -------- 8 80
G rap e-N u ts. 5 0 -------- 1 40
in s ta n t  P oaium , No. 8 6 40 
In s ta n t  P o stu m , No. 10 4 60 
Postuxn C ereal. No. 0 2 26 
P o s t T oastie s , 36s — 2 85 
P o s t T oastie s , 24s — 2 86 
P o s t’s B ran , 24s ----- 2 70

BRUSHES
S crub

Solid B ack. 8 i n . ----- 1 60
Solid B ack, 1 i n . ----- 1 76
Pointed  E n d s ------------- 1 25

KC. 10c size, 8 oz. —  8 60 
KC. 16c size, 12 oz. — 5 40 
KC. 20c size, fu ll lb .— 6 80 
KC, 25c size, 25 oz. — 9 20 
KC, 60c size, 50 oz. — 8 60
KC. 5 lb. s i z e ----------- 6 75
KC. 10 lb. size —-------- 6 50
B L E A C H E R  C LE A N S E R  

Ctorox, 16 oz.. 24s — 3 86 
Lizzie. 16 oz.. 1 2 e ----- 2 16

BLUING
Am. Ball.36-1 oz ..cart. 1 00 
Boy Blue, 18s. p e r cs. 1 36

BEANS and PEAS
100 lb. bag  

B row n Sw edish B eans  8 50 
D ry  L im a  B ean s  100 lb.7 75
P in to  B e a n s ----------------5 50
R ed K idney B ean s  — 
W h ite  H ’d P . B eans 3 00 
B lack  E ye B ean s  —
S plit P eas. Yellow — 6 00
S plit P eas, G r e e n ----- 6 50
Scotch P e a s  -------------- 5 20

BURNERS 
Q ueen A nn, No. 1 
Q ueen A nn, No. 2 
W hite F lam e. No. 

and  2. dos. --------

CA N N ED  FISH 
Clam  C h 'der, 10% oz. 1 35 
Clam  Chow der, No. 2 - 2 76 
Clam s, S team ed , No. 1 2 75 
C lam s, M inced, No. % 2 40 
F in n a n  iia u u ie , U  os. 3 w  
C lam  Bouillon, 7 oz— 2 60 
C hicken H add ie , No. 1 2 7b 
F ish  F lak es, sm all — 1 3a 
Cod F ish  C ake, 10 oz. 1 os> 
Cove O ysters, 5 oz. — 1 35 
L obster, No. %, S ta r  2 75
Shrim p, 1, w e t -------- 2 00
S ard ’s, % Oil, K ey  — 5 40 
S ard ines, % Oil, k ’le ss  4 15 
Salm on, R ed  A laska—  8 00 
Salm on, M ed. A lask a  2 15 
Salm on, P in k , A la sk a  1 35 
S ard ines, im . %, ea. 10 
S ard ines, lm ., %, ea. 2a
S ard ines, C a l . ------------- 1 10
T u n a . % C u rtis , doz. 2 55 
T u n a . %s, C urtis , doz. 1 80 
T u n a . % B lue  F in  — 2 00 
T una , Is . C u rtis , doz. 4 76

.  Stove
s h a k e r ------------------------1 80
No. 60 ----------------------  2 00
P e e r le s s ----- —------—— 2 ou

Shoe
No. 4 - 0 ----------------------- 2 26
No. 2-0 ---------------------- * 00

B U T T E R  COLOR  
D a n d e l io n ----------------- 2 86

CAN D LES
E lec tric  L ig h t  40 ibe. 12.1
P lum ber, 40 l b s . -------12-8
P ara ffine , 6 s -------------14%
P araffine , 12s —— — Ijjw
W lc k in g ---------- ---------
Tudor, \  per box —

CA N N ED  FRUITS  
Hart Brand

Apples
4 95

3 25

3 35

B O T T LE  CAPS  
DM. L acquor. 1 gross 

pkg., per g r o s s -------- 15

B R E A K FA S T  FOODS 
Kellogg’S Brands.

C om  F lak es, No. 136 2 85 
C om  F lak es, N o. 124 2 85

No.
B lackberries  

P rid e  of M ic h ig a n -----
Cherries

Mich, red , No. 1 0 ------ 7 00
Red. No. 2 --------- —-  3 60
P rid e  of M ich. No. 2— 8 00
M arcellus R e d -------------2 66
Special P i e ----------------- 1 76
W hole W h ite  ---------8 26

Gooseberries
No. 1 0 ________________ * 60

Paars
P rid e  of M ich. No. 2% 8 60

CA N N ED  M EA T  
Bacon, M ed. B eech n u t 2 60 
Bacon, Lge. B eech n u t 4 06 
B eef, L ge. B eech n u t 6 10 
Beef, No. 1, C orned — 2 40 
Beef, No. 1, R o as t __ 2 70 
B eet. 2% oz., Q ua., all. 1 86 
B eef, 4 oz. Q ua. all. 2 25 
Beef, No. 1, B n u t  sli. 4 oo 
B ee fs teak  & Onions, s. 2 70
Chili Con C ar., I s ------1 20
Deviled H am , % a —— 1 60 
Deviled H am , % s —— 2 86
P o tted  B eef, 4 o s . ----- 1 10
P o tted  M e a t  % L ibby 62 
P o tted  M e a t  % L ibby 90 
P o tte d  M e a t  % Qua- 76 
P o tted  H am . Gen. % 1 46 
V ien n a  Saus. No. %  1 00 
Vienna Sausage , Q ua. 90 
Veal Loaf. M edium  — 2 26

Baked Beans
C a m p b e lls ------------------- 76
Q uaker, 16 o z . -------------• 70
F re m o n t  No. 2 — —  1 26 
V an C am p. m ed. ------ 1 26

CA N N ED  V E G E T A B L E S  
Hart Brand

Baked Baana
M edium , P la in  o r  Sau . 70 
No. 10 S a u c e -------------- 4.00

Lima Beans
L ittle  Q uaker, No. 10 13 00 
L i tt le  Q uaker, No. 1 — 1 76
B aby. No. 2 -------------- 2 66
B aby, No. 1 ---------- —  \  75
P r id e  o f M ich. N o. 3—  1.40 
M arcellus, No. 1 0 ------8 20

Red Kidney Beans
No. 10 --------------------- 5 25
No. 2 ------------------------- 1 JO
8 oz. _______________  75

String Baana
L itt le  D o t  No. 2 ---2 90
L ittle  D ot, No. 1 ------- 1.80
L ittle  Q uaker. No. 1—  1.65
L ittle  Q uaker, No. 2 — 2 75
Choice W hole, No. 10 12 60 
Choice W hole, No. 2— 2 35 
Choice W hole, No. 1—  1 46
C u t  No. 1 0 _________ 10 00
C u t  No. 2 -----------------1 95
C u t  No. 1 ____________ 1 25

Beets
Sm all. No. 2 % ----- — 3 00
E x t ra  Sm all. No. 2 — 2 80 
F a n c y  Sm all No. 2 — 2 26 
P rid e  of M ichigan — 2 00 
M arcellus C ut, No. 10 5 50 
M arcel. W hole, No. 2% 1 76

Carrots
D iced. No. 2 -----------  1 05
Diced, No. 1 0 __ :______ 5 25

Corn
Golden B an ., No. 2—1 80 
Golden B an., No. 10 10 00 
L ittle  Q uaker. No. 1-1 35
C oun try  Gen., N o. 1— 1 25 
C o u n try  Gen.. No. 2— 1 70 
P rid e  of M ich., No. 1 95
M arcellus. No. R ____4 30
M arcellus, No. 2 ------1 35
F a n c y  C roshv. No. 2— 1 70 
F a n c y  C rosby, No. 1— 1 25

Peas
L ittle  D ot. No. 2 ----- 2 60
L itt le  Q uaker. No. 10 12 00 
L ittle  Q uaker. No. — 2 25 
L ittle  Q uaker. No. 1— 1 60 
Rifted B. Ju n e . No. 10-10 00 
S ifted  E . Ju n e . No. 2— 1 75 
S ifted  E . Ju n e . No. 1— 1 25 
Belle of H a rt, No. 2— 1 75 
P rid e  of M ich., No. 2— 1 50 
M arcel., E . Ju n e , No. 2 1 35 
M arcel.. E  Jo .. No. 10 7 RO 
T em p la r E . J . ,  No. 2 1 30 
T em p la r E . Ju-. No. 10 7 00

Pum pkin
No. 10 _____________ 4 35
No. 2% -------------------  1 35
N o. 2 ________________ 1 95

Sauerkraut
No. 10 _____________  4 70
No. 21% _____________ 1 25
No. 2 _______________  95

8pinach
No. 2 % --------------------- 2 26
No. 2 ________________ 1 80

Squash
B oston. No. 3 -------- - 1 35

Succotash
Golden B an tu m , N o. 2 2 40
H a rt ,  No. 2 _____  2 35
P rid e  of M ichigan _ 2 05
M arcellus. No. 2 --------1 45

Tomatoes
No. 1 0 ________________ 6 80
No. 9% ______________ 2 36
No. 2 ________________ 1 60
P rid e  of M ich.. No. 2% 2 00 
P r id e  of M ich., No. 2—1 35

K ra ft, A m erican , % lb. 1 86 
K ra ft, B rick , % lb. — }  »  
K ra f t  L im burger.%  lb . 1 86

CHEW ING GUM  
A dam s B lack  J a c k  —— 65
A dam s B loodberry  ------b |
A dam s D en tyne  __------- 65
A dam s Calif. F ru i t  — 65
A dam s Sen Sen ---------- 65
B eem an’s  P e p s i n --------
B eechnu t W in te rg reen - 
B eechnut P ep p erm in t— 
B eech n u t S p ea rm in t —
D oublem int —— ----------
P epperm in t, W rig leys — 65 
S pearm in t, W rig leys — 55
Ju icy  FVuit —-------------- f5
K rig ley’s  P - K ------ -------- 66
Zeno ----------------------------- |5
T e a b e r r y -------------—------66

COCOA
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O atm an ’s  D undee. T a ll 8 45 
O a tm an ’s  D ’dee, B ab y  8 46
E v e ry  D ay. T a l l ___ 3 20
E v ery  D ay, B a b y ___ 3 20
P e t  T a l l _________!—  3 46
P e t. B aby. 4 dozen — 1 73
B orden’s  T a l l __ _____3 46
Borden’s  B a b y _________3 46

CIGARS
C an ad ian  C l u b s ____  35 00
H em t. C h a m p io n s_ 38 50
W eb ste r C a d i l la c ___  75 00
W eb ste r Golden W ed. 75 00
W e b s te r e t t s -------------- 38 50
Cinoos _________    38 50
G arc ia  G rand  B ab ies 38 50
B r a d s t r e e t s _________  38 50
L a  P a le n a  S e n a to rs -  75 00
O dins ______________  38 60
T hrow  O u ts ________  37 50
R  G D un  B o q u e t__  75 00
P e rfec t G arc ia  Subl. 95 Oi

CO N FEC TIO N ERY  
S tick  C andy P a ils  

P u re  S u g a r S ticks-600c 4 00
17
18

Big S tick , 20 lb. case  
H orehound  S tick . 6 lb.

Mixed Candy
K in d e r g a r te n ___________ 16
L ead e r _________________ 11
F ren c h  C r e a m s _________13
P a r is  C r e a m s __________14
J u p i t e r _________________ 10
F an cy  M i x tu r e _______  16

F ancy

D roste’s  D utch , 1 lb .— 8 60 
D roete’s D utch , % lb. 4 50 
D roste ’s  D utch , % lb- 2 35 
D ro ste ’s  D utch , 5 lb. 60
Chocolate A p p le s ----- 4 50
P aste lles , No. 1 -------12 60
P aste lles , % l b . ----------- 6 60
P a in s  De C a f e ------------ 3 00
D ro ste ’s  B ars, 1 doz. 2 00
D elft P as te lles  ---------- 2 15
1 lb. Rose T in  Bon

Bons ----------------------18 00
7 oz. R ose T in  Bon

B ons _______________ 9 00
13 oz. C rem e De C ara -

que —— — — — _13 20
12 oz. R o s a c e s ---------- 10 80
% lb. R o s a c e s -------------7 80
% lb. P a s t r i e s -------- 3 40
L angues De C h ats  — 4 80

C H O CO LA TE
B aker, C aracas, % s ----- 37
B aker, C aracas, %s —— 35

JLO T H E S  LINE  
H em p, 50 fL —  2 0002 25 
T w isted  C otton,

60 f L ____ ___ 1 50@1 75
B ra ided , 60 f L -------- - 1 90
S ash  C o r d -------- 1 75®2 25

C O F F E E  ROASTED  
Lee &  Cady 

1 lb. Paokage
B re ak fas t C u p ------- 20
L i b e r t y ------------------ 17
Q uaker V acuum  — 32
N e d r o w __ _____ ——  28
M orton  H o u s e _____35%
R e n o ______________  ___27
I m p e r i a l__________ 87%
M ajestic  ------------------- 29
B oston  B reak f’t  B lend 24

McLaughlin’s Kept-Fresh

C hocolate
5 lb. boxes 

B itte rsw ee ts , A ss’ted  1 50 
M ilk C hocolate  A  A  1 60
N ibble S t i c k s _______ 1 50
C hocolate N u t Rolls -  1 60
B lue R ibbon _ _ _____ 1 26

Gum D rops P a ils
C ham pion G um s ____ . i s
C hallenge G u m s __ _, - 18
Je lly  S t r i n g s ____ _____u

Lozenges P a ils
A. A. Pep . L o z e n g e s_14
A. A. P in k  L o z e n g e s_14
A. A. Choc. L ozenges_14
M otto H e a rs  t__________18
M alted  M ilk L o z e n g e s_2*

H ard  Goods P a ils
Lem on D r o p s _________ 17
O. F . H orehound  drops  15
A nise ¿S q u ares_________ 16
P e a n u t S a u a r e s ______ 14

Cough D rops B xs
P u tn a m ’s  ___________  1 35
S m ith  B r o s __ ______ 1 5(j
L uden’s  _____________ 1 60

S pecialties
P ineapp le  F u d g e  ____  i |
I ta lia n  Bon B o a s _____ 16
B an q u e t C ream  M iwsi f t  
H andy  P ack ag es , 12-lOc 76

COUPON BOOKS 
50 Econom ic g ra d e  2 64 

100 Econom ic g rad e  4 60 
500 Econom ic g rad e  20 00 

1000 Econom ic g ra d e  37 50 
W h ere  1,000 books a re  

o rde red  a t  a  tim e, sp ec ia l­
ly p rin ted  fro n t cover is 
fu rn ish ed  w ith o u t ch arge.

Sniders,
CATSUP  
8 o z . _____ 1 35

Sniders, 14 o z . ----------- 2 15
Sniders, No. 1 0 1 0 ___  .90
Sniders, G allon G la ss - 1 25

CHILI SA U CE
Sniders. 8 o z . -------------- 2 10
Sniders. 14 o z . ------------- 3 00
S niders . No. 1 0 1 0__   1 25
Sniders , Gallon G lass- 1 45

O YSTER  COCKTAIL
Sniders . 8 o z . ----------— 2 10
Sniders, 11 o z . -------------2 40
Sniders, 14 o z . ________ 3 00
Sniders , G allon G lass 1 45

Coffee Extracts
M. Y., p e r 1 0 0 -------- 12
F ra n k 's  50 pkgs. — 4 25 
H um m el’s  50 1 lb. 10%

COND ENSED M ILK
L eader, 4 d o s . -----------
Eagle, 4 doz. ----------- 9 00

MILK COMPOUND  
H ebe, T all, 4 doz.
H ebe. B aby, S doz. 
C arotene. T all, 4 doz. 
C arotene, B a b y  - —

EV A PO R ATED  MILK

CREAM  OF T A R T A R  
6 bl. boxes ___ ;__ ...___ 42

DRIED FRUITS  
Apples

N . Y. F ey ., 60 lb . box I t  
N. X. Fey ., 14 oz. pkg. 16

Apricots
E v a p o ra te d  Choice   IS
E vaporated . F a n c y    18
E v apora ted , S l a b s ____
Ex. F a n c y _____________ 26

10 lb. box
Citron

24

Currants
P ackages , 14 o z . ___ 17%
Greek. B ulk. l b . _____ 16%

Dates
D rom edary , 3 6 a _____ 6 74

Peach aa
Evap. C h o ic e _______ 12%
F an cy  ____________ .__  14

C H E E 8 E
R o q u e f o r t_____________ 60
W isconsin  D a i s y _____ 17
W isconsin  F l a t _______ 17
N ew  Y ork J u n e ----- :----- 27
S ap  S a g o _____________ 40
B r i c k __________________ 19
M ichigan P la ts  ________ 17
M ichigan D a i s i e s -------- 17
W isconsin  L o n g h o r n _17
Im ported  L e y d e n -------- 27
1 lb. L i m b e r g e r _______ 26
Im ported  S w i s s ------- — 68
K ra f t  P im en to  L oaf „  26
K ra f t  A m erican  L o a f_24
K ra f t  B rick  L o a f _____ 24
K ra f t  Sw iss L o a f _____ 32
K ra f t  Old E ng . L o af— 45 
K ra ft, P im en to . % lb. 1 86

Page . T a l l ___________ 3 46
P age , B a b y __________3 46
Q uaker, T all, 10% oz. 3 10 
Q uaker, B aby, 4 doz. 1 55 
Q uaker, Gallon, % doz. 3 10 
C arnation , T all, 4 doz. 3 45 
C arnation . B aby. 8 dz. 8 46

Peel
Lem on. A m e r ic a n ____ 24
O range, A m e r ic a n _____ 24

Raisins
Seeded, b u l k ____ —___9%
T hom pson’s  s ’d less blk  8% 
T hom pson’s  seedless.

15 oz________________ 9%
Seeded. 15 oz. _______  9%

California Prunes
900100, 25 lb. boxes_@05%
80®90, 25 lb. boxes— @06% 
70@80, 25 lb. boxes—@6% 
60@70, 25 lb. boxes—@06% 
50@60, 25 lb. boxes—@07% 
40@50, 25 lb. boxes—008%  
30040, 25 lb. boxes—@11 
20® 30. 25 lb. boxes—@14 
18@24, 25 lb . boxes—@17
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H om iny
Pearl. 100 lb. sack s  3 5<

Bulk Goods
Elbow, 20 l b . _________ 05
E g g  Noodle, 10 l b s . _15

M U LLER 'S  PRODUCTS Dill Pickles Bulk
M acaroni. 0 o s . _____ I N  5 Gal., 200 ___________ 3 66
S p ag h e tti I  o s . _____ I N  16 Gal.. 650 __________ 11 26
Elbow  M acaroni, 9 os. 2 20 16 Gal., 1300 __  30 00
E gg  Noodles. 6 o s . ___ t  20
E gg  V erm icelli. 6 os. 2 20
E r g  A lphabets. 6 o s__  2 20 P IP E S
E g g  A -B -C s 48 D k g s... 1 80 Cob. 3 do*, in  bx. 1 00@1 2u

Pearl Barley
0000 _________________ 7 00
B arley  G rits  ________ 6 00

C h es te r _____________  3 50

Sage
E a s t In d ia  ___________  10

Tapioca
P e a rl. 100 lb. s a c k s _7%
M inute, 8 oz., 3 doz. 1 Do 
D rom edary  I n s t a n t_3 60

Jiffy Punch
3 doz. C a r t o n ________ 2 25

A ssorted  flavors.

FLO UR
V. C. Milling Co. Brands
L ily  W h i t e ___________ 5 10
H a rv e s t Q u e e n _____ 6 20
T ea  M a’a m  G raham .

60s _______________  1 40

Lee A  Cady Brands
H om e B a k e r _______
C ream  W h e a t _____

NUTS— Whole
A lm onds, T a rra g n n a_
B razil, l a r g e _________
F an cy  M ix e d ________
F ilb e rts , S ic i ly ______
P ean u ts , V ir. R oasted  
P e a n u ts , Jum bo, s td .
Pecans, 3, s ta r  ______25
Pecans, Jum bo  ______40
Pecans, M a m m o th _50

W alnu ts , C a l . _____ 23 @25
H ic k o ry _______________07

Salted Peanuts 
Fancy . No. 1 _________  8

Shelled
Alm onds S a l t e d ________ 96
P ean u ts . Spanish

125 lb. b a g s __________5%
F ilb e rts  _______________ ¿z

P ecan s  S a l t e d __________ 73
W aln u t B u r d o ____ ______61
W aln u t, M anchurian  __ 56

M INCE MEAT
N one Such, 4 doz. __  6 20
Q uaker, 3 doz. c a s e _3 35
Libby. K egs, w et, lb. zz

PLAYING CARDS  
B attle  Axe, p e r doz. 2 65
Bicycle, pe r d o z . ----- 4 70
Torpedo, p e r d o z .___ 2 60

POTASH
B ab b itt 's , 2 doz. ____ 2 76

FRESH  M EATS  
Beef

Top S tee rs  & H e i f . ----- 14
Good S t’r s  & H ’f . ----- 11
Med. S tee rs  & H eif. — 10 
Com. S tee rs  & H e i f ._09

Veal
T o p _____    09
G o o d ___________________ 08
M edium  ______________  07

Lam b
S pring  L a m b ___________13
Good _________________  11
M e d iu m ________________ 10
P o o r ________    08

Mutton
Good _________________  05
M e d iu m _________________04
P o o r ____________________ 03

FRUIT CANS  
Mason

F. O. B. G rand  R apids
H a lf p i n t _____________
One p i n t _____________ 7 35
O ne q u a r t ___________8 65
H a lf gallon

Ideal G lass Top
H alf p in t ____________9 00
One p in t ___________ 9 60
One q u a r t  _________11 I d

H alf gallon _________ 15 40

G ELA TIN E
Jell-O . 3 doz. ________ 2 85
M inute, 3 doz. ______ 4 05
P lym outh , W h i t e ___1 55
Q uaker, 3 doz. ______ 2 25

J E L L Y  AND PR ESER VES
P u re , 30 lb. p a i l s ----- 2 60
Im ita tili, 30 lb. palls  1 60 
Pure, 6 oz., As9t.. doz. 90 
P u re  P res ., 16 oz., dz. 2 20

J E L L Y  GLASSES  
8 oz., p e r  doz. _______  34

Margarine
I. V A N  W ES TEN BR U G G E  

Food Distributor

C ream -N u t. No. 1 _12
Pecóla. No. 1 _______ 10%

B EST  FOODS, INC. 

Laug Bros., Distributors

N ucoa, 1 l b . ____________ 12
H oliday . 1 lb ........... ..............11

Wilson A  Co.’s Brands 
Oleo

C ertified  ______________
N u t _____________________11
Special R o l l ____________ 13

M A TCH ES
D iam ond. 144 hox — 4 76 
S ea rch ligh t. 144 box— 4 75 
Ohio R ed  L abel. 144 bx  4 76 
Ohio B lue T p , Í44 box 4 75 
Ohio B lue  T ip, 720-lc 3 80
•ReR liable. 1 4 4 -----------
•F ed era l, 1 4 4 _________

Safety Matches 
R ed Top. 5 grofl case  4 75

OLIVES
4 oz. J a r ,  P la in , doz. 1 16 

8 oz. J a r ,  P la in , doz. 1 40 
14 oz. J a r .  P la in , doz.
P in t  J a r s ,  P la in , doz. 
Q u a rt J a r s , P la in , doz. 3 25 
1 Gal. G lass Ju g s, P la.
5 Gal. K egs, e a c h ___ 7 25
3 oz. J a r ,  Stuff., doz. 1 15 
8 oz. J a r ,  S tuffed, dozz. 2 25 
16 oz. J a r ,  S tuff., doz. 4 40 
1 Gal. Ju g s, Stuff., dz. 2 40

PARIS GREEN
*68 -------------------------------- 34
is  ______________________ 32
2s an d  6s ______________ 30

PETRO LEUM  PRODUCTS 
Inc lud ing  S ta te  T ax  
From  T an k  W agon

R ed C row n G a s o lin e_15.7
R ed Crow n E t h y l ___ 18.7
S tano line  B lu e _______ 13.2

Pork
Loin, m e d . ______________10
B u tts  ________________  09
S h o u ld e r s ____________  08
S parerib s  ______________ 08
N eck b o n e s _____________04
T rim m ings ____    06

PROVISIONS 
Barreled Pork

C lear B a c k _ 16 00@20 00
S hort C u t C l e a r ___ 16 00

Dry Salt Meats 
D S Bellies — 18-20018-10

Lard
P u re  in  t i e r c e s ______ 6%
60 lb. t u b s __ ad v an ce  *»
50 lb. t u b s __ advance  *a
20 lb. p a l l s ___advance  %
10 lb. p a i l s ___advance  %
5 lb. p a i l s ___advance  1
3 lb. p a i l s ___advance  1

Com pound t i e r c e s ___ 8%
Com pound, t u b s _____ 9

In Iron Barrels
Perfec tion  K e r a s ln e _10.6
G as M achine G asoline 35.1 
V. M. & P . N a p h th a_15.8

ISO-VIS MOTOR OILS 
In Iron Barrels

L igh t _________________ 77.1
M edium __     77.1
H eavy ________________ 77.1
Bx. H e a v y ____________ 77.1

î  Cpolflrine
Iron Barrels

L i g h t ________________ 62.1
M ed iu m ______________ 62.1
H e a v y ____ _________ 62.1
Special h e a v y ________ 62.1
B x tra  h e a v y _________ 62.1
Polarine “F ” ________ 62.1
tran sm iss io n  O i l _____ 62.1
Finol, 4 oz. cans, doz. 1 au
Finol, 8 oz. cans, doz. 2 30
P arow ax , 100 lb. ___ 7.3
Parow ax , 40, 1 l b . __7.66
Parow ax , 20, 1 l b . __7.8

Sem dac. 12 p t. c an s  3 00 
Sem dac. 12 q t. can s  5 00

Sausages
B o lo g n a ________________ 13
L i v e r _________________  15
F r a n k f o r t _______________15
P o r k ________    20

T ongue, J e l l i e d _________25
H e a d c h e e s e ___________  15

Smoked Meats 
H am s, Cer. 14-16 lb. @15 
H am s. C ert., Skinned

16-18 l b . _________ @15*4
H am , d ried  beet

K n u c k le s _________ @26
C alifo rn ia  H a m s _@12*4
Picnic  Boiled

H am s _______  20 @25
Boiled H am s _____  @23
M inced H a m s ______ @16
B acon 4/6 C e r t .___ @17

Beef
B oneless, r u m p ___ @22 00
Rump, new  __ 29 00@35 00

Liver
B e e f __________________ 13
Call _________________  55
P o r k __________ ___ _ 06*4

RICE
F an cy  B lue R o s e ___ 4 15
F a n c y  H e a d -------------- 06

RUSKS
P o s tm a  B iscu it Co.

18 rolls, p e r  c a s e ___ 1 80
12 rolls, per c a s e ___ 1 20
18 carto n s, p e r case— 2 16 
12 carto n s , p e r case— 1 46

SA LER ATU S
Arm and  H am m er — 3 76

PICKLES  
Medium Sour

6 gallon. 400 count 4 75 

Sweet Small
5 Gallon. 500 -----------  7 25

Dill Pleklea
Gal. 40 to  T in , doz. — 8 15 
82 oz. G lass P icked— 2 26 
32 oz. G lass T hrow n  __ 1 95

SAL SODA
■ i an u la ted , 60 lbs. cs. 1 35 
G ranu la ted . 18-2*4 lb.

packages  _________  1 10

COD FISH
Middles _____________  20
T able ts , *4 lb. P u re  -- 19*4

d o z .____________  1 40
W ood boxes, P u re  — 29 
Whole Cod _________ 11*4

HERRING  
Holland Herring

M ixed, K e g s -----------  76
M ixed, h a lf b b l s . ------
M ixed, b b l s . --------------
M ilkers, K e g s --------  86
M ilkers, h a lf b b l s . -----
M ilkers, b b l s ._________

Lake H erring  
*4 Bbl.. 100 lbs. ___

Mackeral
T ubs, 60 C ount, fy. fa t 6 ui 
Pails. 10 lb. F ancy  fa t 1 60

White Fish
Med. F ancy . 100 lb. 13 00
M ilkers, bbls. _____  18 50
K K  K  K  N orw ay  „  19 50
8 lb palls _________  1 40
Cut L u n c h _________  1 60
Boned. 10 lb. boxes — 16

SHOE BLACKEN IN G
2 in  1, P a s te , d o z .__ 1 130
E . Z. C om bination, dz. 1 30
D rl-F oo t, doz. _____2 00
B ixbys, Doz. _______ 1.30
Shinola, doz. _______  90

STO VE POLISH
B lackne, p e r  d o z .___ 1 30
B lack  S ilk  L iquid, dz. 1.30 
B lack Silk P a s te , doz. 1 25 
E nam eline P a s te , doz. 1 30 
E nam eline L iquid , dz. 1 30 
E. Z. L iquid, p e r doz. 1 30
R adium , p e r d o z . ___ 1 30
R ising  Sun, p e r  doz. 1 30 
654 Stove E nam el, dz. 2 su 
V ulcanol, No. 10, doz. 1 30 
Stovoll, per d o z .____ 3 uo

SA LT
F . O. G. G ran d  R apids

Colonial. 24. 2 l b . ___  96
Colonial. 3 6 -1*4_______1 20
Colonial. Iodized. 24-2 1 26
Med. No. 1 Bbls...........2 90
Med. No. 1, 100 lb. bk . 1 00 
F a rm er Spec.. 70 lb. 1 00 
P ackers M eat, 60 lb. 65 
C rushed  Rock for ice 

c ream , 100 lb., each  85
B u tte r  S alt. 280 lb. bbl.4 00
Block, 50 lb............. ....... +i
B ak er Salt. 280 lb. bbl. 3 80
6, 10 lb., p e r  b a l e ___  93
20, 3 lb., p e r b a l e ___ 1 00
28 lb. bags, T a b l e ___  40
Old H ickory , Smoked.

6-10 lb. ___________ 4 hi

Gold D ust. 12 L arge  2 50
Golden Rod, 24 --------  4 25
L a  F ran c e  L aun ., 4 dz. 3 60 
Old D u tch  Clean., 4 dz. 3 40
O ctagon. 9 6 s -------------3 90
Rinso, 4 0 s ___________ 3 20
Rinso, 2 4 s ----------------- 6 25
R ub No M ore, 100, 10

o z . __________________ 3 86
R ub No M ore, 20 Lg. 4 00 
Spotless C leanser, 48,

20 o z . __ —__—_—  3 85
S anl F lu sh , 1 doz. — 2 25
Sapollo, 3 d o z . -------— 3 15
Soaplne, 100, 12 o z ._6 40
Snowboy, 100, 10 oz. — 4 00
B u d w is e r____________ 19 50
Speedee, 3 d o z . -------- 7 20
S unbrite , 5 0 s -------------- 2 10
W yandotte, 4 8 s ---------- 4 75
W yandot. D e terg ’s, 24s 2 75

SOAP
Am. F am ily , 100 box 5 60
C ry sta l W hite , 1 0 0 ___ 3 60
B ig  Jack , 6 0 s ________ 4 30
F e ls  N ap th a , 100 box 5 50 
F lak e  W hite . 10 box 3 50 
G rdm a W h ite  N a. 10s 3 50
J a p  Rose, 100 b o x ___ 7 40
F a iry , 100 b o x ________ 4 00
P a lm  Olive, 114 box 11 00
L ava , 100 b o x ________ 4 90
O ctagon, 1 2 0 __________ 5 00
Pum m o, 100 b o x _____ 4 85
S w ee thea rt, 100 b o x _5 70
G ran d p a  T a r, 60 sm . 2 10 
G randpa  T a r , 50 lge. 3 50 
T rilby  Soap, 100, 10c 7 25 
W illiam s B arb e r B ar, 9s 50 
W illiam s M ug, p e r doz. 48

SPIC ES 
W hole Spices

Allspice, J a m a i c a ___ @24
Cloves, Z a n z i b a r ___ @43
C assia, C a n t o n _____ @24
C assia, 5c pkg., doz. @40
G inger, A irioa  _____ @19
M ixed, No. 1 _______  @30
M ixeu, oc pngs., uuz.
N utm egs, 7 0@ 90_____ @50
N utm egs, 105-1 1 0 ____@48
Pepper, B la c k _________@23

P ure  G round in Bulk
A llspice, J a m a i c a ___ @25
Cloves, Z a n z i b a r ___  @45
C assia. C a n t o n _____ @25
G inger, Cor k i n --------  @27
M usard  _____________  @26
M ace. P e n a n g ------------- @85
P epper, B la c k ________ @25
N u m teg s  -----------------  @31
P epeper, W h i t e _______@38
Pepper, C a y e n n e _____ @36
Paprika, B p a is n ---------- @36

Seasoning
d u l l  Pow uer, l a c ___ * so
Celery ¡sail, 0 u z . ___  9»
Sage, 2 oz. — ------------- 85
Lmiuii ¿3tt.ll . . . . . . . . . .  Jl 00
U d l ' U C  _________________ -  1  ù 0
irunuiiy, o *n un. ___ 6 Zo
h itu n e n  b u u q u e i —— 4 ou
b d u re i Leavoa ___ — ZU
M arjoram . 1 u n . -- »v
Savory, 1 oz. _______  75
Thym e, i  us. _______  au
T um eric, 2% o z . -----  75

STARCH
Corn

TA B LE SAUCES 
L ee & P e rr in , la rg e— 6 76 
L ea  & P e rr in , sm all— 3 36
P e p p e r ___ — —- — — 1 6®
Royal M i n t __________ 3 40
Tobasoo, 2 oz. —_____ 4 26
Sho You, 9 oz., dost—  2 26
A -l, l a r g e _______— 4 76
A -l s m a l l_____________2 85
C aper, 2 oz. __________ 3 30

TE A
B lodgett-B eckley  Co.

R oyal G arden, % lb ._75
R oyal G arden, *4 l b . _77

Jap a n
M e d iu m ___________ 27 @35
C h o ic e ______________ 36&40
F a n c y _______________42@52
No. 1 N i b b s _________  64
1 lb. pkg. S i f t i n g _____ 12

G unpow der
C h o ic e __________________40
F a n c y __________________ 47

Ceylon
Pekoe, m e d iu m ___ 67

English B reak fas t
Congou, m e d iu m __ ____28
Congou, Choice ____35@56
Congou, F a n c y ___ 42@43

Oolong
M edium _______________ ¿a
Cftoice _______________ _ $4,
f  ancy  -------------------------- bo

T W IN E
C otton, 3 ply c o n e ___ 26
C otton, 3 ply B a l l s ___ 27
Wool, 6 p i y ____ ______ i0

VINEGAR
F . O. B. G rand  R apida

C ider, 40 G r a i n ____ _ 16
W hite W ine, 80 g ra in __25
W hite W ine, 40 g ra in_20

W ICKINU
No. 0, per g r o s s _____  o*
No. 1, per g r o s s ____ i  ¿o
No. *, p e r g r o s s ____ a ou
No. 3, per g r o s s ___ _ 2 3u
P eerless Rolls, per doz. au 
R ochester, No. 2, doz. bo 
R ochester, No. 3, doz. 2 00 
Kayo, pe r doz. ________  7 a

W OODENW ARE
B askets

B ushels, narrow  hand,
w ire h and les  ___   l  7a

B ushels, na rrow  hand,
wood h a n d le s _____ 1 &u

M arket, drop  hand le_ au
M arket, siqgle h a n d le . so
M arket, e x tra  ______ 1 au
op iin t, l a r g e _________ a bo
Splin t, m e d iu m _____ 7 50
Splint, sm all ________ a au

C hurns
B arrel, 5 gal., e a c h _2 40
B arrel, io  gal., each — 2 au
3 to  o gal., per g a l ._ au

Pails
io q t. G a lv a n iz e d ___ 2 ao
IZ  q l. G a lv a n iz e d _2 6a
14 q l. G a lv a n iz e d _____a iu
12 q t. F la ring  u a i. j r .  a oo
lu qt. T in  D a i r y ______4 uo

'F re e  R u n ’g, 32 26 oz. 2 40
F ive  case lo ts  -------- 2 Sr
Iodized. 32. 26 oz. — 2 40 
Five case  lo ts  _____ 2 30

BORAX
T w en ty  Mule Team

24. 1 lb. packages — 3 35
18. 10 oz. p a c k a g e s_4 40
96, *4 oz. packages — 4 0t>

C LEAN 8ER 8

80 can cases. $4.80 per case

W ASHING POW DERS  
Bon Ami Pd., 18s, box 1 90 
Won Ami Cake. 18s —1 62*A
BrlHo ----- ------------------ f
C lim aline, 4 d o z . -o ou
G randm a, 100, 6 c -3 aU
G randm a. 24 L a rg e  — 3 »0
Snowboy, 12 L a rg e  — 2 55

n iiig sfo rd , «o ins. — i l  fe
Pow dered, b a g s -------- 3 26
Argo, 48, 1 lb. pkgs. 3 03 
C ream . 24-1 ------------- 2 20

Gloss
A rgo, 48, 1 lb. pkgs. 3 03 
A rgo, 12, 3 lb. pkgs. 2 17 
Argo, 8, 5 lb. pkgs.— 2 46 
S ilver Gloss, 4a, i s  — l if e
E las tic , 64 p k g s . ----- 5 10
T iger, 4 8 -1 ------------------
T iger, 50 l b s . _________2 76

SYRUP
Corn

B lue K aro , N o. 1% — 2 54 
Blue K aro , No. 5, 1 dz. 3 63
B lue K aro . No. 1 0 _3 33
R ed  K aro . No. 1*4 — 2 76 
R ed  K aro , No. 5, 1 dz. 3 79 
Red K aro , No. 1 0 ___ 3 69

Im lt. Maple F lavor 
O range, No. li*4, 2 dz. 3 10 
O range, No. 5, 1 doz. 4 74

Maple and C ans
K anuck, per g a l . ----- 1 50
K anuck, 5 gal. can  — 6 ou

Maple
M ichigan, per gal. — 2 15 
W elchs. per gal. ------  3

COOKING OIL 
Mazola

P in ts , 2 d o z . ----------------6 76
Q uarts . 1 doz. -------------5 25
H alf Gallons. 1 d o z .„  11 05 
Gallons, *4 d o z . ----- 10 60

T raps
M ouse, Wood, 4 Holes. 6b
Mouse, wouq, 6 Holes. iu
M ouse, tin , 5 n o l e s __ o.
R at, w o o d ___________ a uu
R at, sp ring  _________ a uu
Mouse, s p r i n g _______  20

T uba
L arge G a lv a n iz e d ___ 6 7a
M edium G a lv a n iz e d_t 7a
sm all G a lv a n iz e d ___ 6 io

W ashboards
B anner, G ipD e___ _ a ou
B rass, single ______ o x„
Glass, single -_—__ -  o uu
Double P e e r le s s _____ a au
Single P e e r l e s s _____ t au
N orthe rn  G u e e n _____ 5 au
U niversal ___________ 7 25

Wood Bowie
13 in. B u t t e r _______ 6 uu
Id in. B u t t e r _______ a uu
11 in. B u t l e r ________ Aa uu
1» in. B u t t e r ________ zd uu

W RA PPIN G  PA PE R
Fibre, M anila, w h i t e _05
No. 1 F i b r e _________  uti*4
B u tch ers  D F _______ 06*4
K ra f t  ______________ _ 06*4
K ra ft S t r i p e _________ 09**

Y EA ST CAKE
M agic, 3 d o z . _______ 2 7(
Sunligh t, 3 d o z ._____ 2 70
Sunligh t. 1*4 d o z .___ 1 35
Y east Foam , 3 d o z ._2 70
Y east Foam , 1*4 doz. 1 35

Y EAST—CO M PRESSED  
F le ischm ann , p e r doz. SO 
R ed S ta r, p e r d o z . ___ 20
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SHOE MARKET
Michigan Retail Shoe Dealers Association. 

P res id en t—E lw yn Pond, F lin t. 
V ice-P res id en t—J . E . W ilson. D e tro it  
S ec re ta ry —Joe H . B u rton , L ansing . 
A sst. Sec’y -T reas .—O. R. Jenkin»  
A ssociation  B usiness Office, 907 T ra n s ­

po rta tion  Bldg., D etro it.

Why Extra Charge Is Made For 
Single Pairs.

Vickeryville, Jan. 12—1 am enclos­
ing invoice of Hamilton-Brown Shoe 
Co., 'to show you what their conduct 
is. ’ You wall notice a charge of 50 
cents a pair or $2 on the four pairs of 
shoes extra above the wholesale price. 
Now, how is a little retailer going to 
remain in business where almost the 
retailer’s entire profit is absorbed. 
They say you must make an order of 
a dozen pairs or more. If a retailer 
has all the sizes except one that he 
needs, could he afford to buy a dozen 
pairs to get one size at regular price? 
The truth is this is done to favor big 
businesses and chains. If the retailers 
would only be honest with one another 
when such conduct is brought to their 
notice they would refuse to buy their 
products and let them depend on 
chains if they want to sell the chain 
trade. They would soon see where 
they are at. Of course, a big store will 
think this is O. K., because it gives 
them an advantage over the little fel­
low, but, if they only knew it, the day 
is not far distant when they too, will 
feel the lash. They will be discrim­
inated aganst even more so. I am 
sending you this invoice so you can 
see for yourself how little business is 
hit. F. G. DeHart.

A copy of the above letter was sent 
to the Hamilton-Brown Shoe Co. with 
a request for an explanation. The re­
ply was as follows:

St. Louis, Jan. 12 — Your very 
courteous letter of Jan. 8 is deserving 
our reply and we are happy to explain 
our postion regarding the handling of 
single pair orders.

Primarily our business is with mer­
chants qualified to buy their require­
ments from our line. Such merchants, 
whether large or small, are not asked 
to pay any extra fee for shipment or 
single pair lots of shoes. On the other 
hand, we have cases where merchants, 
both large and small, use the shoe 
houses as a convenience for their per­
sonal use or the use of their family and 
thereby get for themselves wholesale 
prices. A great many times the man 
who orders these single pair lots  ̂does 
not carry shoes and the legitimate 
shoe dealer in his location is deprived 
of the opportunity to sell this particu- 
lar party. A great many •times such 
merchants make it known to the shoe 
dealer that purchases are made by 
them in this way which brings about 
a feeling of resentment toward our 
house by our legitimate customer in 
those particular parts. Sometimes in­
dividuals find their way on our mailing 
lists and because of their willingness 
to permit shipment of these single pair 
items on a C. O. D. basis, no check 
of their credit responsibility is made 
and it is not determined whether or 
not they are actually merchants. Some 
time ago we felt that it was just to 
explain to those who have been buy­
ing only single pair lots of shoes that 
a tax of 50 cents would be added to the 
shoe and this, of course, discouraged 
the legitimate merchant who was only 
using some particular shoe wholesaler 
for a convenience from continuing that 
practice. Before the procedure is 
taken, however, our salesman in that 
section is circularized to determine 
whether or not the party who has 
been buying nothing but single pair 
items can be developed into a satis­
factory volume account. When the 
salesman reports this cannot be done, 
then the practice which has recently 
been put in force of adding a 50 cent 
charge to such single pair shipments is 
put in operation.

It is expensive to handle shipment 
of single pair items. It breaks up our 
run of sizes without any profit on the 
transaction. When we definitely know 
we are being used for the sole purpose 
of a convenience we feel that we are 
protecting ourselves, as well as our 
legitimate shoe merchants, in dis­
couraging such customers. The plan 
is not worked out on the basis of large 
or small merchant. There is no tax 
made against the small merchant which 
would not be put against the merchant 
able to buy in a substantial amount— 
who refuses to buy our line in any 
other way than a single pair way. Our 
plan was put in effect to discourage 
what has developed into a vicious 
trade abuse and for the protection of 
our regular account. Any merchant 
who is willing to buy in volume lots, 
and whose credit will be approved, will 
not suffer from the tax.

The individual about whom you 
write bought one item from us on 
March 27, 1930—$7.99; then items on 
June 18, 1930—$5J13; June 28, 1930— 
$4.59; Aug. 11, 1931—$4.53; and then 
four single pairs of shoes, in different 
sizes, under date of December 31, 1931. 
We felt that sufficient opportunity had 
been given this individual to develop 
•into an account buying our shoes in 
volume and since this was not done we 
can come to no other conclusion than 
we were being used as a convenience, 
and wholesale prices was the objective.

We will appreciate hearing from 
you again, after you have studied our 
problem, with your frank opinion 
whether our procedure is entirely fair.

J. E. Christie,
Credit Mgr. Hamilton-Brown Shoe 

Co.

America Needs a Sense of Proportion.
Let us not get the horrible feeling 

that this depression will continue from 
now on and that it is caused by ex­
ternal financial indiscretions which will 
put a damper on American business 
for years to come. A sense of propor­
tion is a good thing for everyone to 
have. If money has been lent well 
but not wisely in all parts of the world, 
let us really see whether the amount 
is so staggering as the billion count 
.indicates. After all, business goes on, 
shoes are worn, people do live and 
continue to consume. Here’s the true 
picture of the situation as it affects the 
American business:

The wealth of the American people 
in physical things remains substan­
tially unchanged from what it was in 
1929, may even have increased some­
what. We have added to our housing 
and to our public services. We have 
made extensive additions to transpor­
tation plant in the way of pipe lines for 
natural gas and gasoline. On the other 
hand, we have allowed existing pos­
sessions to run down by neglect of 
proper upkeep and we have also dimin­
ished our inventory of goods in stock. 
We are unable yet to evaluate such 
credits and debits, but a reasonable 
conjecture is that they may be more or 
less offsetting. If we should lose all 
of our foreign investments we should 
write off only 3 or 4 per cent, of our 
total wealth.

Likewise our total foreign trade is 
only a small proportion of our domes­
tic. Our imports and exports run 
normally about three billion dollars a 
year each way, but our National in­
come which is mainly expended at 
•home aggregates about eighty-four 
billion. If we did not do any foreign 
business we should still have an 
enormous internal turnover.

•Calm consideration of these condi­
tions should dispel the fear that if 
there should be a complete collapse of 
Europe the ruin would extend to the 
United States and reduce us to a state 
of barbarism. How could that be, 
with our wealth of food, fuel, clothing 
and shelter? It is, however, such fear 
that has produced the paralysis of 
credit from which we are suffering. 
Our gold constitutes only about 1 per 
cent of our National wealth. Our 
currency, which rests partly on gold 
and partly on the credit of our Gov­
ernment, which stands unimpaired, is 
scarcely more than 2 per cent. Any 
attempt to liquidate all of our wealth 
into either gold or currency is an im­
possibility. Likewise is any attempt 
to liquidate the whole of our normal 
internal indebtedness.

The matter of the short term Ger­
man debts is not fundamental to 
American business. Nor is the whole 
subject of reparations and National 
debts. The chances are that the com­
mercial debts will be settled sooner or 
later and after all it is the bankers’ 
business to lend money. The appre­
hension in respect to our gold position, 
absurd in its development at a time 
when we were being blamed for hav­
ing too much gold, has disappeared. 
Our own foolish hoarding of currency 
is waning. What we need to do is to 
attend to our own affairs and we pray 
that Congress will so direct itself, 
heeding the advice of the President, 
which is sound and sober and unsen- 
sational. The first step toward the. re­
habilitation of American business is 
the revival of confidence in ourselves. 
—(Boot an dShoe Recorder.

Traditions Modernized.
This is the time for new ideas. 

Thinking men in the field of merchan­
dising are beginning to feel that some 
traditions are so shop-worn that they 
need to be thrown away. New policies 
and practices need test and trial. 
Arthur W. McKay, of Sacramento, 
Cal., asks for National opinion, as fol­
lows: If we were to change sales
periods front the customary July and 
January affairs, and hold them the first 
of March and September, we would 
not alone be able to sell the leftovers 
down a lot closer, but would also be 
in a position to command a better price 
for the shoes in these two months be­
cause they would be more desirable to 
the customer at the start of the sea­
son than at the end of it.

f  
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Let me make this a little clearer. 
Suppose we would take all of our 
suedes and the dark colored kids and 
blacks and instead of selling them in 
January we hold them until next Sep­
tember We could then keep right on 
selling them at regular prices during 
January and February because the 
customer would buy them with con­
fidence that they would not be reduced 
this season. This gives us two extra 
months to sell these shoes at a regular 
profit, and you know what that word 
means to the shoe business right now. 
Then the first of March we come out 
with a sale of the light colored kids, 
whites, and tan and white and black 
and whites of last year. This gives us 
another two months (July and 
August) to sell our summer stuff at 
regular profit.

True, the customer might raise the 
point that she was buying last year’s 
shoes on these semi-annual sales, but 
with the exception of a few wild pat­
terns last year’s styles are not usually 
off to the extent that they are not run 
in and sized up with this year’s pat­
terns.

This plan may or may not be a new 
angle. Have other retailers put it into 
practice ?

A Business Man’s Philosophy.
Some people can preach; others can 

practice.
I was having lunch with a noted 

advocate of the golden rule in indus­
try. His philosophy is that workers 
respond' to decent treatment and that 
the employer who treats his men' as he 
would like to he treated rarely en­
counters any labor trouble. He is not 
an employer, but he advises other em­
ployers.

The waiter asked this man an in­
telligent question about his order. Did 
he want orange juice or a raw orange?

“Can’t you read?” the man snarled. 
“It says orange and that’s what I 
want.”

When the lunch had been served) 
the man beckoned to the waiter and 
asked him why he had no rolls. “Did 
you order rolls?” asked the waiter, 
reaching for the bill.

“Whether .1 ordered them or not, I 
want them, so go and get them,” ex­
claimed the man.

He hadn’t ordered rolls, and he 
knew it.

We didn’t discuss labor relations 
that day. William Feather.
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[os ¡five protection 
/^profitable  investment
¿¿-the /joheuofthe
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OUT AROUND.
(Continued from page 9) 

from the branch Mission on Burton 
street in Gatewood. A summary of 
Mr, Trotter’s activities for the year is 
as follows:

Meals served downtown Mission, 
17,077. •

Meals served a,t branch Mission 
1,580.

Garments distributed, 14,980.
Boosting the busted, $3,574.33.
Meetings held, 2,902.
People reached, 269,051.
Conversions, 1,478.
Disbursements, $24,804.76.
Balance on hand $741.22.
I hope every one who can possibly 

see his way clear to help in this 
emergency will do all he can. The 
donor has every assurance that every 
penny will go to needy persons and be 
properly accounted for.

The average man dislikes to do 
many things he can do, such as push­
ing a lawnmower, cultivating a little 
garden, putting in a pane of glass and 
washing his automobile. The average 
woman dislikes to sew, cook, sweep 
and do a small washing, even when 
competent to do them. And possibly 
it is true that many men and women 
who might, but do not, do these use­
ful things, would have better health 
and more independence if they did 
them. There are other things men 
and women dislike almost as much as 
the household and family necessities 
mentioned. They dislike insolent and 
slovenly servants, and the waste; and 
they dislike the outrageous charges 
for .small services done by people who 
are willing to do them only if paid 
four times what they are worth. 
Wealth, the ability to pay any price 
demanded by help, no longer means 
independence. I t  may mean freedom 
from domestic work by servile depend­
ence on detested profiteers. But is 
leisure at such a cost of self-respect 
worth the price? Is it not secured by 
an abandonment of principle? How 
quickly and completely would the 
present rulers of many homes—the 
servants—learn to respect their em­
ployers if men and women of moderate 
means began doing things for them­
selves in their domestic establishments.

It was an old-time printer who 
thought he could improve on 'Shakes­
peare and, at the same time, modern­
ize him. So' he transformed "sweet 
are the uses of adversity” by substi­
tuting the word “advertising” for the 
last one in the quotation. Some such 
thought appears to have been behind 
a movement, launched at the begin­
ning of last week, for organizing what 
is called a “Sell Now League.’ Its 
promoter is manager of a magazine 
with advertising space to sell, which 
sufficiently explains his interest in the 
matter. He has succeeded in having a 
number of manufacturers come for­
ward boldly and say they are willing 
to sell their products now—in fact, all 
of them are only too eager to do so. 
But this same thing is true of every 
manufacturer, commission merchant, 
selling agent, wholesaler and retailer 
not only now, but always. It is only 
by selling that they can get along. 
So that, on the face of things, the

M I C H I G A N

new movement seems somewhat su­
perfluous. But, under existing condi­
tions, it appears at the same time 
childish and pathetic. It is childish 
because of the credulity shown in the 
efficacy of a slogan or incantation to 
cause prosperity or better times, and 
pathetic in the helplessness displayed 
in trying to solve grave problems by 
the iteration of a phrase. It is like 
asking the creditors of a bankrupt to 
solace themselves by singing “let us 
be joyful,” instead of going system­
atically at work to  collect and apply 
the assets. All that can be accomp­
lished by the movement is to empha­
size before the public that trade in 
general is not satisfactory, and it is 
hard to see how this will help things.

Not so very long ago, there was an­
other “movement.” This had for its 
emblem the exhortation to “buy now,” 
and it was addressed to the general 
public. The latter seemed to need 
urging. After a long period, during 
which the consumer was exploited to 
the utmost, he suddenly awoke from 
delirium and called a halt on buying. 
Then things began to happen. A 
bunch of speculators in almost every 
line of industry, who had been trading 
and forcing up prices on borrowed 
capital, were forced to the wall while 
prices tumbled almost over night. But 
overestimated industries also suffered. 
Many were forced to shult down or 
work on reduced time schedules. 
Operatives were thrown out of em­
ployment and the cutting down of 
wages came as a sequel. For a while, 
many of those selling direct to the 
public grudged taking the losses 
which were inevitable on stock bought 
at high levels, and this only served 
to confirm consumers in their de­
termination not to' buy. When con­
cessions came, the public mind was 
pretty well made up that thrift was a 
pretty good thing. From extrava­
gance and over-liberality the tendency 
had swung around to something like 
penuriousness, and this has been 
fairly well maintained up to the pres­
ent, either from choice or necessity. 
What buying there is at present is of 
articles that are really needed and at 
figures low enough to appeal to the 
economical. And trade has to ac­
commodate itself to  the new condi­
tions, which will change only gradual­
ly as new reserves are built up and 
prices in general get into the same 
ratios, one to another, that they used 
to be in. E. A. Stowe.

Cutlery Prices Cut 10 Per Cent.
Cutlery manufacturers opening their 

spring lines of carving sets, kitchen 
knives and stainless steel knife and 
fork sets this week quoted prices aver­
aging 10 per cent, under Fall levels. 
The reductions apply to better, medium 
and low price merchandise. Extreme 
low end goods, made especially for 
sales purposes, were not affected. On 
the better carving sets, the reductions 
run as high as 15 per cent, in some 
instances. Reductions on pen and 
jack knives average around 10 per 
cent., but only a few of the manufac­
turers have issued quotations on this 
class of merchandise.

Just coasting is costly.

T R A D E S M A N

Chinaware Buyers Active at Show. 
Orders placed by buyers in the open­

ing days of the chinaware trade show 
in progress at Pittsburgh last week 
exceeded the volume in the correspond­
ing period last year. Although prices 
were held to fall levels, buyers accept­
ed the quotations and there has been 
less price pressure than was expected. 
The featured shades, including ivory, 
canary and cream, were well received, 
it was said. Improved styling in din- 
nerware sets, where square shapes are 
employed for plates, platters, vegetable 
dishes and other pieces, attracted atten­
tion. Sets retailing from $9 to $12 were 
purchased in large quantities.

Poor Response To Spring Shirts. 
Spring shirt lines, recently opened 

to the trade, have attracted little re­
sponse and only a few small orders 
have been placed, with volume pur­
chasing not expected for another 
month. Although the leading branded 
lines have re-affirmed their fall quota­
tions, most of the unbranded houses 
have made reductions, averaging about 
10 per cent., particularly on solid col­
ored goods. Neat stripes are expected 
to receive wider acceptance during the 
coming season, with more favor shown 
to the tab collar styles. $1.55 retail 
range will be accorded greater empha­
sis, it was thought, with the $1.35 
bracket also coming in for favor.

Some Gain in Millinery Orders. 
Orders for spring millinery are be­

ginning to gain in volume and the ex­
pectation in the trade is that an earlier 
buying peak may develop in this mer­
chandise than in the case of ready-to- 
wear. The fact that Easter will arrive 
early this year is likely to be more of 
a factor in millinery than in apparel 
or some other accessories. Although 
no trend to a specific style such as that 
which marked the Eugenie vogue for 
fall has yet developed, there is general 
confidence that straws are headed for 
a very active season. Novelty braids 
of many types are being featured. A 
continued call for fabric hats for im- 
immediate selling is reported.

Cantons Lead in Silk Buying. 
Purchasing is almost solely confined 

to immediate requirements and has 
tended to center on goods from 75 
cents to $1.25 per yard, with chief in­
terest shown in Cantons. The trend 
is still toward black, navy and the dark 
shades, but with the advance of the 
season a swing to brighter colors 
looms. In some quarters the view was 
expressed that the current favor for 
Cantons will be largely transferred to 
flat crepes of a pebbly surface, be­
cause of the smaller shrinkage in the 
latter goods when the sports or other 
type of garment is washed by the con­
sumer.

Martha Washington Vogue To Fore.
A few specialty shops are already 

featuring fashions taking their inspira­
tion from the coming bicentennial 
celebration of the birth of George 
Washington, and the Martha Wash­
ington modes in modernized versions 
are receiving an increasing degree of 
attention in both dresses and acces­
sories. Further impetus will be given

23

the trend with the showing of a num­
ber of these styles at the spring show’ 
of the Garment Retailers of America, 
to be held next Monday night. While 
recognizing the novelty appeal of the 
Colonial period styles, the view was 
expressed in some quarters that their 
volume sale will depend largely on 
how effectively they are adapted'.

One new bottle vending machine is 
a refrigerator in the shape of a large 
bottle. The customer drops a coin, 
has his choice of three cool drinks.

GREENE SALES CO.
SPEC IA L SA LES CONDUCTORS 

Reduction — M oney-raising  o r 
Q uitting  B usiness Sales.

142 N. M echanic St. P hone  9519 
JACKSON. M ICHIGAN

Sand Lime B rick
Nothing as Durable 
Nothing as Fireproof 

Makes Structure Beautiful 
No Painting 

No Cost for Repairs 
Fire Proof Weather Proof 

Warm in Winter— Cool In Summer

Brick is Everlasting
GRANDE BRICK CO.

Grand Rapids. 
SAGINAW BRICK CO. 

Saginaw.

Phone 61366

JOHN L. LYNCH 
SALES CO.

SPECIAL SALE EXPERTS

Expert Advertising

Expert Merchandising

209-210-211 Murray Bldg. 
Grand Rapids, Michigan

Business Wants Department
A dvertisem en ts  in serted  under th is  head 

fo r five cen ts  a  w ord th e  firs t insertion  
and  four cen ts  a w ord fo r  each  suboe- 
q u en t con tinuous in sertio n . If ae t In 
cap ita l le tte rs , double price. No charge 
less th a n  50 cen ts. Sm all d isp lay  a d v er­
tis e m en ts  in th is  d e p a rtm en t, $4 per 
inch. P aym en t w ith  o rder is requ ired , as 
am ounts are too sm all to  open accounts .

f o r  S AT.F,—C H EA P. D eath  causing  
sale. N otion  s to re  in good tow n. A d­
dress  No. 491, c /o  M ichigan T radesm an .

_____________ 491
F o r Sale—S to re  equipm ent. 6 x 8  M c­

C ray  cooler: e ig h t-fo o t re fr ig e ra to r
coun te r; am m onia  ice m ach ine; e lectric  
coffee m ill; e lectric  sau sag e  m ach ine: 
cash  re g is te r; add ing  m ach ine; ro tospeed  
dup licato r, oil ta n k s ; floor cases; co u n te r 
case, e tc . W rite  fo r com plete descrip tive  
lis t, or call and  see m e. M ax V alen tine,
M illington, Mich.____________________ 492

FO R R E N T —E xcellen t location  for d ry  
goods or g e n t’s  fu rn ish in g s  s to re  in  tow n 
of 1,000. C en ter of tow n. N e a re s t com ­
p e tition  tw en ty  m iles. A ddress No. 489, 
c /o  M ichigan T radesm an .___________ 489

I’ll pay cash  fo r any  s tock  of m e r­
chand ise , none too  la rge  o r too 
sm all. W rite , phone, o r w ire.

L. LEV IN SO H N , S ag inaw . Mich.



t r a d e s m a n
J a n u a ry  20, 1932

Liquid Assets.
24 ......................................................

REPRESENTATIVE RETAILERS.

Myron N. Henry, the Well-Known 
Lowell Druggist.

Myron N. Henry was born at Grat­
tan Center in 1873. He pioneered 
South Dakota with his parents, Mr. 
and Mrs. Chas. Henry, from 1880 to 
1889, being the first white family to 
settle in Henry township, Brown 
county, South Dakota, then eighty-five 
miles from the nearest railroad. They 
lived in a prairie shanty, 10 x 12, and 
he walked four and one-half miles to 
attend the first school established in 
Brown county. He saw the first train 
run on the Chicago, Milwaukee & St. 
Paul to Aberdeen. He went to school 
winters and worked on his father’s 
1,200 acre farm until 1889, returning to 
Greenville, Mich., to attend the high 
school there. He served an appren­
ticeship as pharmacists with J. H. Pas­
sage and then went to Lowell, working 
several years for D. G. Look. He 
graduated from the pharmacy depart­
ment of the Ohio Northern University 
at Ada, in 1901 and engaged in the 
grocery, meat and produce business 
with Charles McCarty under the firm 
nam eof McCarty & Henry. In 1905 
he established Henry’s Drug Store, 
which has been successful from the 
start. He is serving his eleventh year 
on the Lowell Village Council, the past 
four years as President. He has served 
the Lowell Board of Trade as Presi­
dent, Treasurer, and Director ten years.

Mr. Henry was instrumental in or­
ganizing the Taxpayers Protective 
League early in 1931 and has been ac­
tive in the prosecution of the work 
undertaken and carried forward by the 
organization.

Myron N. Henry.

Mr. Henry is a member of the Kent 
County Unemployment Relief Com­
mittee, which has already secured em­
ployment for 1447 men. Under an ar­
rangement with the contractors on all 
public works, the contractor selects 25 
per cent, of his force and accepts the 
recommendations of the Committee for 
the remaining 75 per cent.

Mr. Henry has long been regarded 
as an available candidate for member­
ship of the Michigan Board of Phar­
macy and fast week he was appointed 
to that position by Governor Brucker.

Mr. Henry married Miss Bessie Mc-

M I C H I G A N

Carty in 1900 and has one daughter and 
two sons. Alice, the oldest child, is 
30 years old and is a kindergarten 
teacher in Grand Rapids. Gerald, 27 
years old, is studying law in Detroit. 
Myron, 23 years old, has completed a 
pharmacy course at Big Rapids, and is 
now behind the counter of his father’s 
store in Lowell.

Mr. Henry is a member of the Mich­
igan State Pharmaceutical Association 
and the National Association of Retail 
Druggists. He belongs to the Masons 
up to and including the Chapter, the 
Odd Fellows, Woodmen and Moose.

Mr. Henry is a stalwart Republican, 
loyal citizen, prosperous business man, 
Christian gentleman, possessing the re­
spect and friendship of all who know 
him. What more can any man ask?

Thirty-eight Washtenaw Druggists 
Form County Association. 

Washtenaw county druggists rep­
resenting thirty-eight firms organized 
a county druggists’ association at a 
banquet and meeting held last Thurs­
day evening in Masonic temple, Ann 
Arbor.

The new association will foster a 
closer relationship among the drug­
gists of the county, present a united 
front in support of '.State and National 
drug legislation ¡benefiting pharmacy 
as a whole, and give to the public the 
protection by drug stores, to which 
they are entitled by the State law.

Paul E. 'Gibson, secretary of Calkins- 
Fletcher Drug Co. and manager of one 
of the firm’s stores, was elected presi­
dent, and Maynard Richardson, of the 
Haig pharmacy, at Ypsilanti, was 
chosen vice-president. The secretary 
and treasurer elected is Oscar Haarer 
secretary of Eberbach & Son here. 
These officers will serve as an execu­
tive group to formulate further organ­
ization. plans and draft the by-laws.

Many phases of drug legislation 
were discussed in addresses at the or­
ganization meeting. Jack Webster, of 
Detroit, past president of the National 
Association of Retail Druggists, spoke 
on National legislation pending before 
Congress, and E. R. Trunk, of the 
McKesson-Ferrand-Williams Co., De­
troit, discussed organizations of drug­
gists and their effectiveness.

The entire State Board of Pharmacy, 
with the exception of the new mem­
ber appointed Thursday, attended the

Ann Arbor meeting and spoke briefly. 
These included Clare Allen, of Wyan­
dotte, president of the board, Duncan 
Weaver, of Fennville, Howard Hurd, 
of Flint, and Earl E. Durham, of 
Corunna.

Enforcement of the drug laws of the 
State and other phases of the drug 
store business were discussed by G. M. 
Benedict, director of pharmacy in 
Michigan. Prof. C. C. Glover and 
Prolf. Charles Stocking of the Uni­
versity college of pharmacy were pres­
ent, and representatives of Kalamazoo, 
Flint and Detroit druggists also at­
tended.

A half hour of motion pictures pre­
sented through the courtesy of Parke- 
Davis & Co., wholesale drug firm of 
Detroit, and showing the process of 
manufacturing of serums and anti­
toxins, concluded the program. The 
various steps in manufacturing these

medicines from the start until they are 
ready for the physician was shown in 
the pictures.

Sixty druggists from thirty-eight 
firms mi the county attended. Two 
stores each in Dexter, Chelsea, Man­
chester, Saline and Milan were repre­
sented, and seven in Ypsilanti. The 
rmainder were Ann Arbor firms. Mer­
chandise donated by wholesale firms 
throughout the country was distribut­
ed to the druggists attending.

Gabby Gleanings From Grand Rapids.
The Hazeltine & Perkins Drug Co., 

which has maintained a branch jobbing 
house at Manistee for the past ten 
years, has closed its doors there and 
removed the stock to its Grand Rapids 
establishment.

The trustee’s final report on Deeb 
Balish, doing business as Balish Manu­
facturing Co., manufacturer of furni­
ture, has been approved and an order 
made for payment of expenses of ad­
ministration by the bankruptcy court. 
No objections were made to the dis­
charge of the bankrupt and the course 
was referred to district court.

David M. Hoogerhyde, who covered 
his territory for Paul Steketee & Sons, 
wholesale dry goods, for the past forty 
years, having sold over three million 
dollars worth of goods in that period 
of time, has severed his connection 
with that house owing to its going out 
of the wholesale business. He wishes 
to thank the trade for their loyalty and 
continued patronage over the entire 
period of his activity and especially the 
grandsons of former patrons who are 
now his customers. He wanted to ex­
tend his thanks through the Trades­
man because he knew every one of his 
customers would see it, having always 
been a booster for the Tradesman, as 
well as for his house. He always in­
sisted upon his customers being sub­
scribers to the Tradesman.

Set Fall Lamp Show Dates.
Announcement of a Fall lamp trade 

show to be held Aug. 29 to ISept. 2 was 
made at the conclusion of the Spring 
exhibiton which was in progress last 
week at the Hotel New Yorker, New 
York City. More than eight hundred 
buyers from all parts of the East and 
South attended the Spring event, ac­
cording to officials. Most of the ac­
tivity was reported in the last two 
days, when stores purchased large 
quantities of table lamps for future 
delivery. Floor lamps were neglected, 
it was said.

Notion Trade Has Active Week.
Demand for notions of all' types, es­

pecially those used as apparel acces­
sories, is good this week. Sales, both 
in dollar and unit volume, exceed those 
of the corresponding period last year. 
In dress accessory lines, ornamental 
buttons of crystal, ocean pearl and 
metal are selling freely. Buckles for 
use as dress ornaments also are want­
ed. Buyers for jobbing houses and de­
partment stores are supplying most of 
the current business. Representatives 
from other retail establishments are 
due in the market next month.

A padlocked opinion isn’t the key to 
growth.

My b an k  Is called  S unsh ine  E xchange  
E s tab lish ed  God know s w hen. 

In v e s tm e n ts  h av e  m uch  f r e e r  ran g e  
T h an  coupons clipped by  m en.

I ts  sca tte re d  bonds a re  good a s  gold 
W ith  com m on in te re s t  ra te  

B u t n ev er bo u g h t n o r ev e r sold 
A nd b e a r  no p ay m en t d a te .

I t  fu rn ish e s  a  needy  l is t  
To each  d eposito r

W hich  show s how  one can  b e s t a ss is t 
A nd b e  a  com forter,

T h e re ’re  m a n y  g rop ing  in  th e  d a rk  
A nd if you  ru n  a  lin e  

T hen  like a  flash  y o u r litt le  sp a rk  
W ill c a rry  b r ig h t sunsh ine .

T his c u rre n t coin is  n o t th e  k ind  
Issu ed  by  a n y  m in t 

B u t n ev e r is  i t  h a rd  to  find 
If once  you g e t a  g lin t 

T he d a rk e s t  spo t in  th is  old e a r th  
W h erev er i t  m a y  be 

Q uickly w ill hav e  a  g re a te r  w o rth  
T h an  legal cu rrency .

T his b an k  in v ests  in  re a l  su n sh in e  
No frozen  a sse ts  th e re  

S urp luses p ro m p t th a t  h e a r t  o’ th in e  
To send  th em  ev ery  w here  

No league of n a tio n s ’ g u a ra n te e
N or flag  w hich  flau n ts  i ts  m ig h t 

Can g ive th is  w orld tran q u ility .
L ike liqu id  p u re  sun ligh t.

C harles A. H eath .

Detroit—The United Manufacturing 
Co., 2235 West Hancock avenue, has 
been organized to manufacture and 
sell articles made of metal, fabric and 
of wood with a capital stock of $20,- 
000, $15,800 being subscribed and paid 
in.

Allegan—The trustee’s final report 
has been approved and an order made 
for the payment of expenses of admin­
istration as far as funds on hand would 
permit, in the bankruptcy of Harry 
O. Nelson, doing business as the Nel­
son Furniture Co.

Bay City—The World’s Star Knit­
ting Co., pioneer in Bay City’s textile 
industry, has merged with the Malloch 
Knitting Mills, Grand Rapids, where 
the business will be conducted under 
the style of the World’s Star-Malloch 
Mills, beginning March 1.

Grand Rapids—The Michigan Che­
nille & Felt Specialty Co., 9 Oakes 
street, has been organized to manu­
facture and deal in chenille and felt 
with a capital stock of $1,100 preferred 
and 5,000 shares at $10 a share, $1,100 
being subscribed and paid in.

Bay City—Operation of the Monitor 
township plant of the Columbia Sugar 
Co. last year meant nearly $1,000,000 
to farmers of this section of the State, 
it was announced by C. O. Tompkins, 
manager. The third and last payment, 
$225,000, has been mailed out a week 
early.

Dundee—A development company 
was formed here for the purpose of 
operating the Old Grist Mill, motive 
power for which is derived from the 
River Raisin. There is a large con­
crete dam across the stream which 
recently was repaired. The mill was 
constructed seventy years ago but op­
erations had long been discontinued. 
It was declared a fire hazard several 
months ago and at one time was listed 
as the property of the Dundee Light 
and Power Co. Charles Newton, a real 
estate dealer of Ypsilanti, is said to be 
the present owner.

Just coasting a® costly.



Radem aker-Dooge Grocer Co.
Distributors 

Fremont Sweet Peas 
Miss Michigan Ex Stand Cut Wax Beans 

Miss Michigan Ex Stand Cut Green Beans 
Miss Michigan Sweet Peas 

Miss Michigan Early June Peas

Above all packed by Fremont Canning Co.

You have no idea how much better— tastier— Grahams can be until you 
taste— COM PARE— Hekman’s with other Graham Crackers.

GRAHAMS
Toi HeaCtA '  fo t

A full line of vegetables and fruits
Peas . . . Com. ..  String 
Beans . . . Lima Beans 
. . . Spinach . . . Succo­
tash . . . Red Kidney 
Beans . . .  Tomatoes . . .  
Tomato Juice . . . Pork 
and Beans . . .  Beets . .  . 
Carrots . . .  Sauer Kraut 
. . . Pumpkin . . . Cher­
ries . .  . Apple Sauce . . .  
Raspberries . . . Straw­
berries.

W. R. ROACH & CO. 
G e n e r a l  O f f i c e s  
G rand Rapids, Mich.

Japan Tea
The superior drinking quali­
ty and rich fragrance of our 
Teas comes only through 
careful selection of first pick­
ing grown in Japan.

Bulk teas packed in tin cans 
which preserves the strength 
and flavor.

Our package teas are packed 
in lead or aluminum foil 
which re ta in s  everything 
that tea should have even 
to the air of Japan.

B ulk Tea 
Easter Chop  

R B . & C o . N o . l O l  
Target

R oyal Satsuma 
Tea Pot 
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Package Tea 
Peerless 
Banquet 

Togo  
Em blem  
Quaker 
Tea P ot

LEE & CADY



T he
Mutual Building

Lansing,
Michigan

M ichigan’s largest M utual F ire Insurance Com pany and 
M ichigan’s largest M utual Insurance Agency, occupying 
the first tw o floors and basem ent of this (their own) 
building. Employing over one hundred and twenty-five 
people. Five telephone trunk  lines are available for 

quick service to assureds.

H ie  Com pany
M ICHIGAN MILLERS M U TU AL FIRE 
INSURANCE COM PANY . , 10ftfX

(Organized 1881)

T he Agency
T H E  MILL M U TU ALS AGENCY

(Organized 1921)

Affiliated Hom e Com pany
M ICHIGAN SH O E DEALERS M UTUAL FIRE
INSURANCE COM PANY ,

(Organized 1912)

Insurance in all its Branches

We Give You Service 
We Save You Money

No Risk Too Small No Risk Too Large

Phone — Lansing 20741 

W e have a m an in your Territory


