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A SCRIPTURE RIDDLE

God made Adam out of dust,

But thought it best to make me first.
So | was made before the man,

To answer God’s most holy plan.

My body he did make complete,

But without legs or arms or feet;
My ways and actions he did control,
But 1 was born without a soul.

A living being 1 became;

*T was Adam gave to me my name;
When from his presence | withdrew,
I no more of Adam ever knew.

I did my Maker’s laws obey;

From them | never went astray.
Thousands of miles | roamed in fear,
And seldom on the earth appear.
But God did something in me see,
And put a living soul in me,

A soul of me my God did claim,

And took from me that soul again.
And when from me that soul had fled,
I was the same as when first made;
And without hands or feet or soul,

I travel now from pole to pole,

| labor hard, both day and night;
To fallen men | give great light;
Thousands of people, young and old,
May by my death great light behold.
To heaven | shall never go,

Nor to the grave, nor hell below.
Now as these lines, my friend, you read,
Just search the Scriptures with great heed,
And if my name you do not find

It’s very strange— | guess you’re blind.

A merchant in Taunton, Mass., promised an
eccentric old woman, Lucy King, of the neighbor-
ing town of Beverley a prize if she would com-
pose a riddle which he could not guess, the subject
bring taken from the Bible. She won the prize
with these verses, the answer being Jonah’s Whale.



Quaker
Coffee

A delicious Coffee es*
pecially blended to
please the tastes *of
Michigan people.

Vacuum Packed of
Course.

Quaker Radio Program now
on the air over Stations
WOOD Grand Rapids

WBCM Bay City
WXYZ Detroit

Every Tuesday and Thursday at
6:30 p.m.

WKZO Kalamazoo

EveryiWednesday and Friday at
6:30 p.m*

Askjowr representatives for
full details.

LEE & CADY

RademakeivDooge Grocer Co*

Distributors

Fremont Sweet Peas
Miss Michigan Ex Stand Cut Wax Beans
Miss Michigan Ex Stand Cut Green Beans
Miss Michigan Sweet Peas
Miss Michigan Early June Peas

Above all packed by Fremont Canning Co.

~ VALLEY CITY MILLING co-yC

Assured
goodness

—is the result of our
unique process of nulling.
Purity Oats produce, al-
ways, a sweet flaky dish of
oats entirely free from the
usual mush taste. Purity
Oats and Chest-O-Silver
remain fresh and sweet on
your shelf—they will not
sour, deteriorate or become
weevily.

Our rigid sales policy pro-
tects you—the Independ-
ent Grocer. We distribute
only through legitimate
retail channels. No chain
stores—no desk jobbers.
Our solid guarantee back-
ing every package is your
protection.

PURITY OATS COMPANY

KEOKUK, IOWA
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SOME TRENDS IN TRADE.

Sidelights on the General Business
Situation.

Failures during February were 21
iper cent, fewer than in January, but
they set a new high record for any
February month. The last week in
February failures decreased 152 per
cent., as against a normal expected
drop of 7.4 per cent. Retail stores and
banks made the best showing for the
week.

Both bank debits and bank clearings
made more than seasonal gains for
the week ending March 2, with debits
up 42 per cent, and clearings 35 per
cent.

Many people are wondering whether
the current rise in. security values is
preceding a real turn for the better
in business. In 1921 the stock market
failed to indicate accurately the re-
covery in business. This may have
been because financial difficulties came
to a head after signs of business im-
provement had appeared. This year
it seems probable that financial and
credit problems were largely ironed
out before business has really started
up.

Electrification of farms increased
nearly 8 per cent, in 1931 in spite of
the depression. Farms in the South
Atlantic and East North Central States
showed the greatest percentage gains.

Another attempt to interfere with
the natural law of supply and demand
came a cropper last week with the
failure of the Chadbourne plan for
holding back the marketing of the
sugar crop. Cuba is increasing its 1931
acreage.

According to the latest reports, the
ford Motor Co. has on hand advance
orders for 86,560 new fords, with de-
posits. These unfilled orders represent
more buying than took place in the
month of January among all makes of
new automobiles, when 74,400 new
passenger cars were registered.

The Dow-Jones average of New
York Stock Exchange bonds reached
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a new high level for the year this
week. The increase in investment
buying in the first two months of the
year can be seen in the increase of
6.3 per cent, in life insurance sales
over the same period of last year, and
an increase of 5.3 per cent, in the dol-
lar volume of bond sales.

England is staging a remarkable
financial comeback which should help
mightily in world affairs. Last week
she paid 75 per cent, of the $200,000,-
000 credit granted on Aug. 28 by
American bankers — considerably in
advance of maturity—and also paid
$65,000,000 against France’s credit. At
the same time England lifted the re-
striction on the purchase of foreign
exchange. This evidence of financial
strength caused a rush of buying or-
ders for sterling, and the pound moved
this week to a new high for the year.

From the viewpoint of the manu-
facturer and distributor, the threatened
breakdown of the Federal Trade Com-
mission is the big Washington news
of the week. The 1933 appropriation
bill, just reported to the House, car-
ries a cut of $460,000, which the Com-
mission finds necessary to carry on the
investigations into four industries or-
dered by the Senate. If the cut stands,
it will cause the loss of about 200 jobs
by the first of July and seriously cur-
tail the regular work of the organiza-
tion. To carry on the work ordered
by the Senate, the Commission will
have to draw on its appropriation for
routine activities. W. F. Humphrey,
chairman of the Commission, recently
said that the present condition is due
to a practice of Congress to order in-
vestigations without providing the
funds necessary for the work. It is
possible that the trade practice con-
ferences will be curtailed or, perhaps,
discontinued. Mr. Humphrey said that
if the reduction in the budget stands
it will disrupt and disorganize the
whole work of the Commission. The
fight for additional funds will be car-
ried to the floor of the House and, if
this move 'fails, friends of the Com-
mission are planning to enlist aid in
the Senate. During the last few years
considerable opposition to trade prac-
tice conferences has developed in both
the House and the Senate. When the
present appropriation bill was in com-
mittee, representatives from South
Carolina and Texas testified against
the conferences and asked that no
funds be allowed for them, on the
ground that they tended to desroy com-
petition and were detrimental to the
public.

The greatest danger from the sales
tax will be its tendency to emphasize
prices in the merchandising of all
products affected, according to several
Government economists. The system
has worked so well in Canada as to in-

dicate that there will be little objec-
tion to it after it has been in force a
few months. Advocates even say that,
in many industries, the tax, in furnish-
ing a cause for slightly higher prices,
will turn the price tide.

Merchandisers of grocery specialties
are finding a rapidly increasing volume
of valuable material from the work of
the Bureau of Foreign and Domestic
Commerce. A recent effort has resulted
in an outline of inventory and stock
control procedure that is so simple
that any retail grocer can use it profit-
ably. In a number of instances this
plan has been tried out and has been
proved exceptionally practicable, and
it appears to be invaluable for those
manufacturers and distributors who are
honestly attempting to educate retail
grocers.

Steel houses are having the atten-
tion and interest of several Govern-
ment organizations. One large manu-
facturer has reported to the Depart-
ment of Commerce that his company
has been observing the development
of the construction of steel residences,
has worked out definite plans, and will
be selling steel houses in a short while.
Another manufacturer is planning to
sell 100,000 steel homes in the next
three years, and has asked for bids on
25,000 electric refrigerators, stoves and
other equipment. Still another manu-
facturer has claimed that he can pro-
duce satisfactory houses of steel and
sell them complete at a saving of from
25 to 35 per cent, below the cost of
frame, houses of the same size. Within
a few months it appears that a Na-
tional campaign will be in full swing to
introduce steel houses. The Govern-
ment is interested because this cam-
paign may be the means not only of
reviving the steel industry, but of in-
creasing home ownership and provid-
ing a new industry that will take up a
large amount of the labor slack.

The anti-hoarding campaign is re-
ported to be resulting in exceptional
gains. Back of it is one of the ad-
ministration’s strongest hopes and ob-
servers have pointed out that the sales-
men of the country can aid tremen-
dously if they are generally instructed
to talk briefly and wisely on the sub-
ject.

The Capper-Kelly bill will be re-
ported to the Senate without recom-
mendation and thus the House once
more passes the buck on a measure
that has burdened its committee on
interstate commerce for many years.
The consensus here is that the bill
will not get out of committee.

The first bill to guarantee bank de-
posits (H. R. 10241) during the present
session, was introduced early this week
by Representative Steagall, of Ala-
bama. Although the subject has been
discussed seriously and at length for
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the last two years, it is not thought
that this bill will get very far. How-
ever, it will serve as a starter, and re-
cently a prominent Government official
said privately that a workable form
of bank deposit guarantee would re-
sult from the depression.

University Operates School For Gro-
cers.

For the past sixteen weeks the
Knoxville University has been conduct-
ing a class for the grocers of Knox-
ville in an effort to place before them
ideas" and plans for use in modern mer-
chandising. The Knoxville class start-
ed with the equation: Profits equal
sales, minus (cost of goods, plus ex-
penses, plus losses), and the whole
course was conducted with the idea in
mind of finding ways to increase sales
and decrease costs, expenses and loss-
es. With this one main idea in mind,
such subjects as “Buying,” “Advertis-
ing,” “Displays,” *“Stock Arrange-
ment,” “Stock Turnover,” “How to
get new customers,” “How to Increase
the Size of an Order, Delivering
the Goods,” “Getting the Money,” etc.,
were studied. Information was drawn
from every available source, and spec-
ialists were occasionally secured to dis-
cuss specific problems. While night
classes usually show a marked loss of
attendance after the second or third
meeting, this class began with an en-
roliment of forty-five and closed with
an enrollment of ninety.

Traverse City—Sale of the Peoples
Savings Bank building to Lloyd Neu-
fer, proprietor of the Hotel Traverse,
has been announced. Work will start
within a few days on remodeling the
building into a modern hotel with both
public and private dining rooms in
connection and two floors of newly
decorated, modernized sleeping rooms
on the fourth and fifth floors of the
building. The ground floor will be
remodeled into a lobby, dining rooms
and kitchens and elevator service will
be established for the upper floors out
of the lobby. For the present the office
holders on the second and third floors
will not be disturbed. The purchase
and remodeling of the building will
involve approximately $100,000. The
purchase includes in addition to the
building the vacant property to the
West, which will be used as parking
space for hotel guests. It is planned
to have the hotel ready for its formal
opening by May 1

The picture isn’t all dark. There’s
more work than ever before for the
reformers.

You see, the farmer deserves Fed-
eral aid because he produces neces-
sities that we have too much of.

If all you can make is excuses, mhke
room!
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R paper sox Lo, Lrand Rap. 1,55 Leonard Pen Shop, Detroit 109 w. Heiffer & Sons.” Cambridge__ 8 Stuit’s Grocery, Grand Rapids-—— 87.00
Hazel-Atlas Glass Co.. West Vir. 37871 Longmans, Green & Co., New York 3.36 Bickers & Son, England 13 A. Kol, Gran Raplds 65.00
Hogklng Glass Co., Lancaster, Ohio 777.00 [ othrop, Lee & Shepard Boston 12.29 B. H. Blackwell. Osford, England 6 M. Klunder. Grand Rapids-———-—-- 28.83
Innis, Speiden & Co., New Yofk__ 20880 La Riviere & Voorhoeve, Zwolle, Horace G. Commin, Rd. Bourne- McLaughlin’ Drug_ Store, Grand R. 22.94
Morton Salt Co., Chicago 545.04 Netherlands mouth, England 4 Mrs, J. Smitter, Grand Rapids — 2,484.46
L\)/Iv?lr;;oecmka Ncll(l)ls, hatirnoetisgbU(rJghmF’aso%%fS ). B é_lp InlcottCCO Philadelphia 12830 James G. Commin, Exeter. Eng 29 Paul Breen 2,000.00

; " on ealy, icago James Cornish & Sons. London— 6 e Bank, Holland —

Parfait_Powder Puff Co., Chicago 867.28 [illenas Pub. "Go. Kar?sas_CTty_Mo 620 Davenant Book Shop, Osford, Eng 2 Efpsﬂle%tgtteateBa?]ﬁ”k Holland — 645,97
W. C. Ritchie & Co., Chicago _ 17897 Leaw/ Stuart & Co., Philadelphia 569  Combridges, Hove, Sussex, En 3 Holland City State Bank and ’
Sylvania Industrial Corp., New Y. 226.13 . Mills Paper Co., Grand Rap. 157.00 Geo. Gre ory Book Store. Bath Egn 7 A. Postman, Holland 344.25
Solvay Sales Corp., Syracuse, N.Y. 65210 Meigs Pub, Co., Indianapolis, Ind. ~ 650 Giph & aylor, Waterloo, Eng|an3 1 Steele Bros. Co., Grandms——lsooo
Wickwire-Spencer Steel Co., N. Y. 16.03 David McKa Co Ph||ade|ph|a 1.65 Mudies Select lerary London. Eng 7 Ponce De Leon W ater Co.. G 270
Wheeler-Van Label Co, Grand R. 4752 Missionary Education Movement,~ W. J. Cummings. Carlisle, Eng.~ 60 Oakdale Fusl & Materials Coo GR. 3.0
Wolverine Carton Co., Grand Rap. 44.80 N. Y. 262  Henry Assink, Kanawaka. lowa 6 skamp Bros., Grand Raplds 1260
Wright & Graham Co., New York 4045 Marshall, Morgan & Scott. London 165.48 Rev. J. W. Brink, Rehoboth. N. M. 1 V\)/urzbur s. Grand Rapids . --m--m 32,89
G R hust €. gra“d&%ap'd; 30000 Meyer & Bros. Chicago 450  john "Bloemendal, Alton, lowa 1 Oakdale Christian School. G. R. — 37.-0

nlveréa gr oda 'l_\’ng & istribut- 58.09 Messenger Corp, Ctha? 7500  Rev. Leonard Braam. Caldwell, N.J. 8 Ezinga Milk Co., Grand Rapids — 85.97

ing Co,, ran apids McLoughlin Bros Sprln\? |ea IVI ass. 3391  Rev. J. De Waard, Cedar Groce, Geo. Van De Rlet Holland = I00®9

March 8. We have received the sched-  Wm. Morrow 700 Wis. "0 D. b. Battjes, Grand Rapids _— 42,860.a
ules, order of reference, and adjudlcatlon National Sunday School Umon « Dr. R. J. Danhof, Pella, Towa__ 3 D'yke'mas JGarage Grand Rapids— 28.76
in the matter of Arthur Meyer, individ- London, P 8215  Henry Gebben, Otsego 2 Kramer's Garage, Grand Rapids--  9.45
ually and doing business as Smitter Book  Moody Month y, Chicago 1050 . R Jaarsrma. Paterson. Ne New"JT 11 In the matter of William F. Alberts,
Co."and Meyer Bros, of Grand Rapids. L. G. Malmiberg. Rotterdan Weth. 1158 W. C. Kuiper, Racine. Wis. 9 Bankrupt No. 4825. The first meeting of
The schedules show assets of #29,125, with Methodist Book Concern, San Fran. 156 H." A. Pilon. 'Chicago 2 credi torps has been called for Marcng )
liabilities listed at $41,259.86. The list National Christian Assm., Chicago _ 3.59 Rev. A. Rynbrandt, Grand Rapids 1 Inlthe matter of Jacob A. Besteman,
Iof creditors of said bankrupt is as fol- ﬁhc{)rln%s k!\leléon thslorés INhew York 73978 Rev. H. Vérduin, Grand Rapids 3 Bankrupt No. 4812. The first meeting
ows: a u 0 iladelphia ' — | : :

City of Grand Rapids $1,022.86  Nat’l Union of Chr. Schools, Chicago 54.87 ?;Aerg, g_'akeBeECeétcekn ,fép'ﬂnm"s“‘h oflﬁretdr:teorsmr;atlfepe%r} cJa;Ir?qdesforDlé/I'\;alre%r;t:rl.
C. Haveman, Grand Rapids 2498 P. Noordhoff. Groningen. Nether. 2848 p De Kretser, Bambalapitiva . Bankrupt No. 4811. The first meeting of
Thelma Warners. Grand Rapids_ 139.67 Oosterbaan & LeCouitre, Goes, Co|omgo j credltorg has been called for Marchg 4
Zeeland State Bank, Zeeland 104.00 etherlands o 33.59 Abel Hiemstra, Paterson. New T- 2 In the matter of Victor L. McClain,
Antigo Pub. Co.r Antlgo W is._ 398 F. A Owen Pub. Co., Duansville, 233 Nick Hibma, Harris, low a ' 2 Bankrupt No. 4809. The first meeting ot
O. Appleton & Co., New York_— 1384 N : Mrs. J. Klaason, West Sayville: creditors has been called for March 24

American Book Co., Chicago _130.15 J. S Oglfwe Pub. Co., New York 173 New York ! « In the matter of Mason F. m '
American Bible Somety Chicago _ 49.01 Open Clourt Pub. Co.. Chlcago 46.19 Jacobus KwamN. v 3 Bankrupt No. 4565 The flrst'meeatin'a(oi
ﬁblngdon PrBessk l\éew YorkR_k_ 40.00 grlegtaBé\Alssflonabry Scorgz Los Ang. %‘ggg 0. Richard Lundgren, Long is!. N.Y 2 creditors has been called for March 24.

L|J ustdanam ook oneem, woc 76.96 Pres Di 0 tSu | Clcag(?h 2222 Rev. W. A Minty, So. Minneapolis 8 In the matter of Price J. Wilson, Bank-
Apand. 14 T Soviey NV 999 et 'ECCO YRR R0 rk €280 9758 Herbert E - Mdler, Haisted, Kansas 3 rupt No. 4824. The first meeting of cred-
Aanderlcan ractC ouety, d 'R g5 1526 Presb. Com. of Pub.. Chi — 3065 Ben Nibbehnk, Orange City. lowa 3 itors has been caled for March 24.

ressograph Co., Gfan api : es 0 Y cago Minnie Roscamp, Grundy Center la 4 In the matter of Earl Abbott, Bank-
American Tech. Some%h Chicago- 121 Pickering & Inglls London, ng. 15352 1 )
i

1100 Cornelius Roose. Taintor, lowa rupt No. 4810. The first meeting of cred-

Approved Book Store Laura Raymond, Chicago | itors has been called fop M&rsh 25.

ladelphia 1514  A. N. Palmer Chicago
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A GRAND RAPIDS MANUFACTURER ADDRESSES

an open letter

to local business men and merchants

[THAT THE GENERAL PUBLIC MAY ALSO READ WITH PROFIT]

To the Merchants and Business Men of Kent County,

Gentlemen:

Recent investigations, both national and local, disclose
evidence of improvement in the general business outlook. But
as has been proven many times in the last two and a half years,
waiting for an “outlook” to materialize doesn’t ring cash reg-
isters. Constructive action is required.

There will be better business for every local business man
and merchant only when local purchasing power is again
restored—when more wages are provided for local labor. That
indeed is a simple, self-evident fact, but what are we doing
about it, and what can we do about it?

We are supporting an excellent Association of Commerce
that has as one of its major duties the resposibility of inducing
new industries—new employers of labor, to locate here. Yet
we already have here hundreds of important manufacturing
concerns all of whom are potential large employers. What are
you actually doing to make it possible for them to pay wages
to local labor?

In good times your business prospered simply through
supplying the commodities required by the community’s
workers. These days you must help to create the wages that
you expect the workers to spend in your stores.

In the case of many industries here this sort of aid is im-
possible. There are, however, a goodly number which you
can help back to full-time operations—and hence full-time
pay-rolls—if you will simply make the effort.

You can do this by buying for your
own use the products of local factories,
and by influencing your friends and asso-
ciates to do likewise, when those products

before you in Corduroy tires. This local concern is successfully
selling the people of this community on the benefit they in-
dividually, and collectively, derive from increased local use of
Corduroy tires.

Many thousands of car-owners have already responded.
Corduroy’s local sales have soared—and they are still climbing.
The increase in sales of Corduroy tires in the last year has
provided incomes for a great many additional families.

Every such family was one less on the scrip and welfare
lists that every citizen and business is taxed to support. Every
such family so employed furnished one more weekly pay check
that has been cashed and spent in local stores. Yet the present
number is only a bare beginning! You can help to swell that
number to double or triple what it is—and even higher.

Every merchant, every business man, every citizen of Grand
Rapids and all Kent County should buy, and use, and talk
local made Corduroy Tires—not fust because they are made
here, but because in addition to being a local product,
Corduroys are also the greatest tire values available in this
community.

Corduroy is the only tire sold in Kent County where no
freight, no warehousing and no sales expense is added into
the price you pay. Kent County people can buy in Corduroy
a tire that is backed by a written Guarantee against cuts,
bruises, blow-outs, under-inflation, wheels out of line, and road
hazards for a definite specified period of time ranging from

12 to 18 months (depending upon the
grade of tire). Each tire is also fully guar-
anteed against defects regardless of time
or mileage.

compare in value with competing prod-
ucts made elsewhere. You can do this by
featuring local products in your stores—
by offering your trade the inducements
and the suggestions that you know will
react to the benefit of local merchandise.

This plan is fundamentally sound. It
works. It has been proven!—Right here
in Grand Rapids! You could not ask for a
better example than you have constantly

Grand Rapid», March 11,1932

This advertisement appeared in
the Grand Rapids Herald of
March 11, 1932. It is reproduced
here by the Corduroy Rubber
Company in the hope that it may
suggest to other Michigan manu-
facturers, retailers and business
men a movement resulting in the
general improvement of business
conditions throughout the entire
state of Michigan.

Corduroy Tires are sold only by in-
dependent retail merchants. Tire dollars
soent with these merchants are dollars
that stay in circulation in Kent County,
and thus contribute to the increasing
benefit of the whole commuity.

Why don’t you, as one to whom com-
munity prosperitv is most vital, decide
now to get behind Corduroy Tires!

Sincerely,

THE CORDUROY RUBBER COMPANY
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MOVEMENTS OF MERCHANTS.

Detroit—The Cadillac Chemical Co.,
1627 West Fort street, has been cap-
italized at $5,000, $1,000 being sub-
scribed and paid in.

Iron Mountain—The Men’s Store,
Inc., has been organized with a capital
stock of $25,000, $20,000 of which has
been subscribed and paid in.

Detroit—The Barton Foundry &
Specialty Co., 3627 Superior street, has
been organized with a capital stock of
$5,000, all subscribed and $2,500 paid
in.

Detroit—Trinity Undertaking, Inc.,
604 Macomb street, undertaking and
floral business, has been incorporated
with a capital stock of $1,500, all sub-
scribed and paid in.

Ann Arbor—Faust & Co., Inc., has
been incorporated to deal in heating,
air conditioning and refrigerating
equipment with a capital stock of $7,-
000, all subscribed and paid in.

Flint—Regal Clothes, Inc., 11l
South Saginaw street, has been organ-
ized to deal in clothing and haberdash-
ery at retail with a capital stock of
$5,000, all subscribed and paid in.

Detroit—Lane, Landy & Co., 303
Fox Theatre Bldg., dealer in steel,
iron and machinery, has been incor-
porated with a capital stock of $10,000,
$1,000 being subscribed and paid in.

Detroit — The Detroit - Michigan
Dairies, Inc., 205 Hund Bldg., Gratiot
street, has been incorporated with a
capital stock of 200 shares at $10 a
share, $1,000 being subscribed and
paid in.

Detroit—The Knight Screw Prod-
ucts Co., 6510 Epworth Blvd., has
merged its business into a stock com-
pany under the same style with a cap-
ital stock of $50,000, all subscribed and
paid in.

Detroit—Keith A. Kratz, Inc., 2970
West Grand Blvd.,, has been incor-
porated to export and import merchan-
dise, with a capital stock of $10,000, of
which $1,000 has been subscribed and
paid in.

Alma—F. L, Napieralski, proprietor
of the Superior Bakery Co., whose
plant was destroyed by fire March 5,
is making active preparations to re-
sume business. The estimated loss is
more than $50,000.

Detroit—Gell & Co., 11506 East
Jefferson avenue, has been organized
to deal.in general merchandise, cloth-
ing, shoes, cigarettes, etc., with a cap-
ital stock of $10,000, $1,500 being sub-
scribed and paid in.

Detroit—Wachler & Horwitz, Inc.,
33 John R street, has merged its
jewelry and silverware business into a
stock company under the same style
with a capital stock of $10,000, $1,000
being subscribed and paid in.

Lake Odessa—The Terfas Imple-
ment Co., of Allegan, has leased the
new Nye store building and will oc-
cupy it as soon as its stock can be in-
stalled. The company conducts an
implement store at Plainwell also.

Lapeer—The Lapeer Grain Co., has
merged its farm produce, elevator and
implement business into a stock com-
pany under the same style with a cap-
ital stock of 2,000 shares at $10 a share,
$11,000 being subscribed and paid in.

Detroit—Ziegelman Brothers, Inc.,
7157 Michigan avenue, department
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store, clothing and dry goods, has
merged the business into a stock com-
pany under the same style with a cap-
ital stock of $1,000, all subscribed and
paid in.

Niles—Harry C. Himelstein, doing
business as Michigan Furniture Co.,
retail store, has been adjudicated an
involuntary bankrupt in U. S. District
Court at Grand Rapids on petition of
Luce Furniture Co., Grand Rapids,
$574; S. Karpen & Bros., Chicago,
$803, and the Colonial Furniture Co.
Schedules list liabilities of $8,094 and
assets of $7,563. Stock is valued at
$5,000 and fixtures at $1,500. In addi-
tion to the claims of petitioning cred-
itors, claims of $500 or over include
Carson, Pirie, Scott, Chicago. $2,139,
and Florence Table & Mfg. Co., Mem-
phis, Tenn., $719.

lonia— Frank Schlernitzauer, who
for the past ten years has owned and
operated the lonia Five and Ten store
at 325 West Main street, has opened
in a new location at 323 West Main
street, one door East of the present
site. The new location has been com-
pletely remodeled and will provide 14,-
000 additional square feet of floor space
to accommodate the firm’s expanding
business. The lonia store is headquar-
ters for a chain of six stores located
at Carson City, Greenville, Portland,
Belding and Lowell. With the change
to a new location there will also be a
change in the firm name. Hereafter
the local store and the chain will be
known as the Frank’s 5c to $1 stores.

Manufacturing Matters.
Detroit—Paper Merchants, Inc., 1705
First street, manufacturers agent, has
been incorporated with a capital stock
of 50,000 shares at $1 a share, $2,800

being subscribed and paid in.
Detroit—The Ross Window Man-
agement, Inc., 3012 Union Guardian
building, has been organized to manu-
facture and sell window frames and
appurtenances, with a capital stock of
10,000 shares at $1 a share, $10,000

being subscribed and paid in.

Cannot Evade the Law.

Great Atlantic and Pacific Tea Co.

5469 Hecla Avenue,

P. O. Box 1296, Detroit, Mich.

Gentlemen— The Department
of Labor and Industry has now
before it your request for a ruling
to permit the employment of
minors in the stores throughout
the State of Michigan operated by
the Great Atlantic and Pacific
Tea Co.

The records of this department
indicate that your company has
been in violation of the labor law
thirty-five times. Deputy in-
spectors issued nineteen orders
against your concern to secure
school permits for minors em-
ployed; seven orders were issued
against the practice of working
females for more than ten hours
per day or fifty-four hours per
week; four orders were issued
against the practice of employing
minors for more than ten hours
per dav or fifty-four hours per
week. There is also a record of
five prosecutions in which your
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company was found guilty by the
court of violating the labor law of
this State, and in one of these
cases your company was convict-
ed of employing a boy twelve
hours per day.

In the enactment of Act 285 of
the Public Acts of 1909, com-
monly known as the labor law,
it was the obvious intent of the
Legislature to protect females and
minors in commerce and industry
against excessive hours of em-
ployment by limiting the number
of hours for them so as not to
exceed fifty-four hours in any one
week nor ten hours in any one
day.

Further evidence of the legisla-
tive intent is expressed in Section
11 of Act 285 by providing that
the Department of Labor and
Industry shall approve only such
occupations for minors as are not
unduly hazardous not detrimental
to health or morals.

In its privilege to employ min-
ors in the stores of the Great At-
lantic and Pacific Tea Co. of this
State, the company has failed in
its obligation to observe the re-
sponsibilities placed upon it by
the law. In spite of repeated
warnings and convictions in court,
violations continue. Therefore,
this department rules that the em-
ployment of minors in establish-
ments where they are exposed to
hours of employment in excess
of the legal limit is considered
unhealthful and your request for a
ruling to permit the employment
of minors is hereby denied.

Very truly yours,
Department of Labor and
Industry.
Eugene Brock, Chairman.

Items From the Cloverland of Michi-
gan.

Sault Ste. Marie, March 15—Our
Board of Education are having a some-
what unpleasant duty to perform at
this time. The question of wage re-
duction among the teachers IS the
principal issue, it being one of many
other things to bring about a reduc-
tion in our taxes. There is quite a
strong sentiment in favor cf letting the
teachers’ salaries remain as they are.
The Rotary Club, Kiwanis Club, Bow-
ating Club and others all are opposed
to a cut, while, on the other hand,
many think that the teachers are no
better than any other people who are
compelled to take a cut in keeping with
the times, so at a special meeting of
sthe Board of Education they want to
leave it for the teachers to accept vol-
untarily the proposed reduction of
their salaries and' relieve in part the
increasing burden of the city and
county taxpayers!.

The Union Guardian Trust Co. of
Detroit, has asked Judge H. W. Run-
nels to declare a receivership for the
T. L. Durocher Co., of DeTour, and to
authorize a foreclosure of a mortgage
held by the Trust Co. on property
owned by the Durocher Co.

The Litzner Bros, garage, at St
Ignace; is being repainted throughout.

ew lighting fixtures and floor lights
are being installed, and_Sten Taube,
formerly of Newberry, will be the new
salesman for Litzner Bros.

Edward Rust, the popular meat cut-
ter in charge of C. O. Brown’s meat
department, was married last week to
Miss Eva Sawyers. A reception was
given to the invited guests at the home
of the bride s parents. The newlyweds
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left on the afternoon train for Minne-
apolis, and Eden, jSouth Dakota, the
home of Mr. Rusts_ parents. They
will return after April 1 and will re-
side here. They are receiving con-
ratulations from a host of warm
riends. .

Wives used' to kiss and make up
but nowadays they don't dare kiss If
they’re made up.

. The E. J. Barry dry cleaning plant
is installing a new machine for clean-
ing white silks and woolens which
prevents the garments having a gray-
ish appearance, Mr. Barry has one of
the Pest cleaning plants in the Upper
Peninsula and can be proud of his

plant. .

N.  D. Morrish, one of our well-
known druggists, met with a painful
accident last week when he slipped on
an icy walk, breaking a leg. He was
carried to his home where he expects
to be laid up for some time. )

Navigation between the two Soos is
open again. The ferry Agoming
started last week, eight days -earlier
than last year. The merchants will
now have an opportunity to fake some
of the Canadian currency.

One of the interesting things about
this scrap in China is that we are not
being told it is to make the world safe
for anything, . o
_ A doud with a silver lining has made
its appearance in the Canadian Sault
b%/ the announcement by the officials
of the Algoma Steel Corporation that
the rail mill will resume operations
Monday on an order for 100 pound
rails for the C. P. Railway to be ship-
ped West. The definite tonnage of the
order is not yet obtainable, but it is
understood that the operation will be
from six to eight weeks at the least.

For the first time in the history of
the Upper Peninsula Dairy Associa-
tion, a woman has been chosen premier
dairyman of the Upper Peninsula.. The
woman is Miss Ruth Dennis, owner of
the Marine dairy. The award is made
on the basis of butter fat production.
Three premier dairymen are picked,
one from each class, small, medium
and large herd. Miss Dennis won in
the large herd class. Her dairy pro-
duces an average of 125 gallons of
milk per day, all of which 1s sold at
wholesale to stores, hotels and boats.
It was with her trade with steamship
lines that her dairy developed its name
—the Marine dairy. Some time ago a
State inspector came to her farm.
After looking it over he remarked that
he had never seen a cleaner milking
room. This pleased Ruth and gave
her much more satisfaction thanthe
prize money she is to receive.

The firm of Passmore & Paquin, for
many years one of our leading shoe
stores,  has been dissolved. Harve
Paquin retiring and Mr. Passmore will
continue the business, while _Mr.
Paquin expects to_engage in business
for himself. Mr. Paquin was affiliated
in the shoe business with J S. Royce
for fifteen years prior to going in with
Mr. Passmore. The firm has been do-
ing a ?ood business all these years and
is well known throughout the country.

Another bit of “overhead.” The cus-

tomer who pays the bill of the fellow
who doesnt pay.
S RoW. Covx?er{ who has been spend-
ing the past few weeks on business in
New York, has returned, after spend-
ing some days en route visiting rela-
tives at his old home at Thorl, m
Canada. William G. Tapert.

Teeth are things you 'have out just
before the doctor decides it was your
tonsils, after all.

Might doesn’t make right, but a
gang’s exploits would be legal if the
gang numbered 50,000,000.

“Women cant co-operate,” says a
critic. Boy, you should hear five o
them testify when their whams one
driven by a lone man,
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Essential Features of the Grocery
Staples.
Sugar — Local jobbers hold cane

granulated at 4.70c and beet granulated
at 4.50c.

Tea—During the past week the
English pound sterling has advanced
and as this always affects the prices of
merchandise which center in England,
the tea market on this side has had
some strength infused into it. |If
sterling continues to advance, the mar-
kets here will undoubtedly advance
also. There has been a fair demand
for most teas during the week, es-
pecially in Ceylons, Indias and Javas.
The consumptive demand for tea has
remained unchanged and about as
usual.

Coffee—The future market for Rio
and Santos coffee, green and in a
large way, started the week by de-
clines, but later recovered to some ex-
tent. However, spot Rio and Santos
remains practically unchanged from a
week ago. The demand is certainly no
more than fair. There is nothing in
the primary market for Rio and Santos
coffee which is any more hopeful than
it has been. Mild grades show no
change for the week. The jobbing
market on roasted coffee is also un-
changed.  Consumptive demand is
satisfactory.

Canned Fruits—There was little
more than routine activity in canned
foods last week, but two important de-
velopments occurred. The first, of
course, was the upward revision’ in
family sizes of Hawaiian pineapple,
No. iy2 tins advancing 5c each per
dozen for all three grades. The re-
adjustment on fancy crushed in No. 10
tins will clear up doubts in the minds
of the trade as to what would eventu-
ally be done with this size and variety.
The Cling Peach Agency’s control ap-
pears to be tightening at last, as stocks
in the hands of outside sellers have
been pretty well cleared. This mar-
ket has not been taking the agency’s
stocks in very encouraging volume,
however, and hope for the future lies
in the fact that it may be forced to do
so soon through inability to get re-
quirements elsewhere.

Canned Vegetables—Prices on new
pack asparagus are expected from
California in the near future. There
is a possibility that they may be an-
nounced to-day, but at any rate they
will not long be delayed. Some in
the trade expect prices to be revised
downward to some extent as compared
to last year’s prices. As to this, how-
ever, it remains to be seen what the
control board on the Coast will do.
Asparagus has done remarkably well
during the depression so far, due to the
intelligent control which held packers
in line and restricted production. In
spite of curtailed output, however,
there has been some carry-over, and
reports of sales at concessions in this
market gives some basis for belief that
this item will be adjusted to a lower
price basis. The tomato and corn
situation in Indiana have both shown
improvement recently. Large buyers
have entered the state and absorbed
about all the cheap standard corn
available. The market, relieved of
these stocks, has shown a better under-
tone. Unsold stocks of tomatoes are
very low, according to the latest
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statistics of the Indiana Canners’ As-
sociation, and many holders are asking
better prices.

Canned Fish—Demand for tinned
fish has been fair. Alaska pinks are
becoming firmer and the cheap goods
are about worked out. Alaska pink
salmon is apparently definitely on a
dollar large way basis. Other varie-
ties of salmon show no change for the
week; moderate demand. Other tinned
fish unchanged and selling to some
extent.

Dried Fruits—The dried fruit mar-
ket continues to center around the
steadiness in raisins. These, at least,
have remained firm during the week,
and the outlook is good for prices be-
ing maintained around present levels.
The pool’s last offering on Feb. 29 was
at the prices of the previous one, and
commercial packers are taking up their
requirements as they need them. There
is no evidence of a desire to speculate
in raisins, either here or on the Coast,
although it seems generally agreed
that the present holdings of the pool
and the packers will be moved out
well in advance of the new crop. Cali-
fornia and Oregon prunes are being
offered at very low prices, and nothing
short of a better movement for export
will give them the impetus they need.
Under the present rate of shipments
abroad, stocks will be quite ample for
domestic needs, and behind this lies
the real reason for the easier tendency.
There is considerable pressure to move
prunes. Chain stores are featuring
mediums around 5c per pound to con-
sumers and merchandising is equally
vigorous among independent and co-
operative retail outlets. Aside from
prunes and raisins, the Coast has been
well cleared of fruits. There are but
very light reserves of peaches, pears,
apricots and apples. These are not
held in sufficient volume in any mar-
ket to cause further uneasiness, but it
is rather a lack of consuming demand
which makes holders a little nervous
and anxious to sell.

Beans and Peas—The market for
dried beans has had another very un-
satisfactory week. Everything has been
weak and almost completely neglected.
The same applies to dried peas.

Cheese—Cheese has had a steady
week with an ordinary moderate de-
mand.

Nuts—The market is routine here,
with exporting countries showing little
or no interest in price ideas here.
Large distributors are quoting some
varieties a little lower. Bordeaux
halves being available at 35@37c per
pound, and pieces, 32@34c. Almonds
appear to be steady, with spot hold-
ings quite light and 3-crown Valen-
cias are a little firmer, due to the
strength in domestic walnuts. Filberts
appear to be well maintained abroad.
The unshelled market is inactive and
stocks are very light.

Rice—lIncreased buying of rough
rice by Southern millers has strength-
ened the undertone of clean rice, al-
though the improvement has not prob-
ably been reflected in prices in a gen-
eral way as yet. The millers, however,
have seen fit to cover requirements at
the present low costs of rough and
this in itself is a healthful sign: Trad-
ing in this market is unchanged. The
trade is faking up its requirements in
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a very conservative way, but the out-
look for the future is more hopeful
both in the domestic and export mar-
ket.

Salt Fish—No changes have occur-
red in mackerel and other salt fish dur-
ing the past week. There has, however,
been a steady, regular demand for
practically everything and this will
doubtless last until Lent is over. The
demand undoubtedly has been held
steady and satisfactory because of the
light supplies, speaking particularly of
mackerel.

Syrup and Molasses—The produc-
tion of sugar syrup has been rather
restricted during the week, which has
kept stocks from piling up and has
kept the market healthy. Demand is
quiet with prices steady to firm. Com-
pound syrup is a routine affair, but
even at that is somewhat better than
it was sometime ago. Prices are un-
changed. Molasses unchanged from
last week; fair demand.

Review of the Produce Market.
Apples—Current prices are as fol-
lows :
Baldwins, 21 in, A grade__$1.00

Bananas, 2y2 in., A grade__ .90
Delicious, 2y2 in., A grade___ 175
Delicious, 2)4 in., C grade__ .90

Greenings, R. I, 2y2 in., A grade 115
Greenings, Bakers, 3 in., A grade 125
Grimes Golden, 2j4 in., A grade .75
Hubbardstons, 2y2 in., A grade__.90
Jonathans, 24 in, A grade_ 135
Kings, 2y2 in., A grade 125
Kings, 3 in., Bakers, A grade__175
Spies, 3 in., Baking 165
Spies, 2y2 in., A grade 175
Spies, 2J4 in,, C grade 90
Wagners, 2k2 in., A grade___ 100
Cooking Apples 50
Washington box apples are sold on
the following basis:

Extra fancy Delicious $2.75
Fancy Delicious 250
Extra fancy Romes 2.25
Fancy Romes 2.00
Extra fancy Winesaps 200
Fancy Winesaps 175

Bananas—4"2@5c per |Ib.

Butter—Receipts have decreased on
account of cold weather and storms,
in consequence of which the market
has advanced \y2c.per Ib. Jobbers
hold plain wrapped prints at 23c and
65 Ib. tubs at 22c for extras.

Cabbage—$3 per 100 Ibs. for home
grown; $4.50 per crate for new from
T exas.

Carrots—90c per bu. for old; new
from Texas or Calif., $4 per crate or
90c per doz.

Cauliflower—$2.25 for box contain-
ing 6@9.

Celery—30@50c according to size;
box of 15 bunches, $1.40.

Celery Cabbage—$1.20 per doz.

Cocoanuts—90c per doz. or $3.50 per
bag.

%ucumbers—lllinois hot house, $2.50
per doz. for extra fancy.

Dried Beans—Muichigan jobbers pay
as follows for hand picked at shipping
station:

C. H. Pea from elevator —$1.75
Pea from farmer .
Light Red Kidney from farmer — 1.50
Dark Red Kidney from farmer— 2.50

Eggs—The market for fine fresh
eggs has been more or less weak since
the last report, owing to larger re-
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ceipts as the country goes forward to
its month of largest production, April.
The trade ‘are taking only what they
have to have. Jobbers pay 10c for
strictly fresh and hold candled fresh
at 12

Grape Fruit— Florida commands
$2.50@3 per box; bulk $2.75@3 per
100.

Grapes—Calif. Emperors, in kegs
with sawdust, $6.25.

Green Onions—Shallots, 60c per
doz.

Lettuce—In good demand on the
following basis:
Imperial Valley, 6s, per crate_ $3.00
Imperial Valley, 5s, per crate_3.50
Home grown, leaf, 10 Ibs. 65
Lemons—Present quotations are as
follows;

360 Sunkist $5.50
300 Sunkist 5.50
360 Red Ball 5.00
300 Red Ball 5.00

Mushrooms—50c per one Ib. carton.
Oranges—Fancy Sunkist California
Navels are now sold as follows:

126 $3.25
150 350
176 375
200 4,00
216 4.25
252 450
288 5.00
324 4.25
Floridas—$4 per box; bulk, $4.50@5
per 100.

Onions—Michigan, $5 per 100 Ibs.
for yellow; Genuine Spanish, $4.25 per
crate.

Parsley—40c per doz-. bunches.

Potatoes—On the local market
transactions hover around 35@45c per
bu. In Northern Michigan carlot buy-
ing points the price ranges from 20@
25¢c per bu.; ldaho, $2.25 per 100 Ib.
sack.

Poultry—Wilson & Company pay as
follows:

Heavy fowls 16c
Light fowls 14c
Ducks 16c
Geese 1ic
No. 1 Turkey 18c

Spinach—$1.25 per bu. for Texas.

Sweet Potatoes—Kiln dried Indiana
Jerseys, $1.75; Tenn., $1.50.

Tangerines—$3 per bu.

Tomatoes—Hot house, $1.50 per 7
Ib. basket; $1.65 for 10 Ib. basket.

Veal Calves — Wilson & Company
pay as follows:

Fancy 8@10c
Good 8c
Medium 7c
Poor 5¢

A Tea Substitute.

In our neighborhood lives a man
who was born in Russia—his father a
German, his mother a Russian. | had
dinner at his house one day and for a
drink we had basswood tea. | could
not discover anything objectionable
about it. When the tree is in bloom
the tender leaves are gathered and
dried. As soon as the proper season
arrives | plan to gather basswood
leaves and give that kind of tea a good
trial. If that does not satisfy, | will
try Chinese or India tea.

E. E. Whitney.

Avrteries aren’t the only things that
harden if we don’t watch out.
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MUTUAL FIRE INSURANCE

Carbon Dioxide Snuffs Out Fire.

Fire from an unknown cause flashed
over the surface of a 4500-gallon ena-
mel dip tank. A heat-actutated device
immediately emptied two batteries of
carbon dioxide cylinders and the inert
gas flooded the surface of the tank and
filled the enclosure, snuffing out the
fire before it could reach a second tank
near by. Both tanks also emptied auto-
matically through drains to buried
tanks. There was practically no fire
damage. The action of the gas made
it necessary to clean the entire oven
and to strip and redip parts going
through. The loss was estimated at
between $1,000 and $1,500.

This shows the prompt effective-
ness of properly installed carbon
dioxide systems in extinguishing fires.

Meeting Present-Day Conditions.

Because of present conditions, many
factories and plants are operating with
fewer men, or on a basis of fewer
working days a week. As a result, the
men trained for fire emergencies are
apt to find themselves facing conditions
entirely different from those they have
been taught to expect.

For instance, only a part of the reg-
ular plant fire depratment may be
working, or men may have been trans-
ferred to locations in the planlt, where
they face hazards unlike those with
which they are familiar.

Offcials of every factory should
check up the fire protection facilities
at their disposal, and should carefully
pursue a system that will give the
maximum protection under present
conditions.

Use Wet Rags To Extinguish Burning
Acetylene.

A spark from a welding torch ig-
nited acetylene which leaked from the
top of the tank, melting the fusible
plugs and producing a large, intense
flame. Employes used foam, soda-acid
and carbon tetrachloride extinguishers
without effect, and then hitched a rope
around the tank, drew it into the yard

and let the fire burn itself out. The
loss was slightly under $200.
Burning acetylene leaking from

tanks can be extinguished by applying
a large quantity of thoroughly wet
rags over the leak.

Watch the Watchman.

Watchman service is one of the
most important phases of fire preven-
tion work. In many plants where no
work is done at night, many thousands
of dollars in machinery and property
are left in care of the watchman. It
is therefore most important that he be
trustworthy andIconscientious, and able
to make decisions quickly.

Very often the watchman service
has been given little or no attention for
long periods, with the inevitable result
that laxity crept in. Many large losses
that could have been checked in their
incipiency have been directly traceable
to the carelessness or indifference of
men left in charge of industrial estab-
lishments.

Reports and clock records should be
regularly and thoroughly checked.
When applicants for watchman jobs
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are hired, their personal habits and
records should be given careful con-
sideration. Each watchan should
measure up to his responsibilities. Re-
member that he is in charge of the
plant more than half the time.

Arc Welder Starts Fire.

A spark from an arc welding ma-
chine ignited asphalt flooring which
had been softened and rendered highly
flammable by spilled grease cutting
compound in a small tank near by.
Fifteen sprinklers opened, but not be-
fore the fire was drawn under a wood-
en hood of the exhaust system over
acid tanks. Employes used two large
hose streams to extinguish the fire.
The loss was estimated at about $600.

Further evidence of the danger of
sparks from electric welders used near
flammable material.

Fires That Almost Happened.

The elevator man had locked up the
elevator and was on his way home
when he met a customer and it was
necessary for him to return to the ele-
vator. When he opened up the elevator
he smelled smoke and after investiga-
tion found a small blaze near the
clutch on the main line shaft which
is located just over the engine room.

Had he not returned to the elevator,
no doubt this building would have
burned to the ground—the cause un-
known.

“About 10:30 a. m., while they were
running full taking in grain, the house-
man was attracted to the basement by
the odor of smoke. He took the C. T.
extinguisher with him. Flame was
coming out of both ends of the motor.
The extinguisher was used and the fire
immediately put out. An electrician
was called in and he removed the mo-
tor to his shop, where he took it apart
to test. The motor was found to be
undamaged in every respect and it was
immediately reassembled and put back
in use, and has been run without in-
terruption for the past three weeks.

“Apparently the fire was not caused
by an electrical breakdown, as there
was no damage to winding or bear-
ings. The only thing that | can imag-
ine that could have caused it was spon-
taneous ignition of dust inside the
motor. The motors in this elevator
were taken down and thoroughly clean-
ed out just before harvest.”

Food Jobbers Expand Lines.

More than half a hundred new types
of merchandise have been added in the
last three years to lines handled by
grocery jobbers, according to a survey
completed this week by the National
Wholesale Grocers’ Association. Mem-
bers are asked to report on any new
products found profitable for jobbers
sto handle. Most of the new articles
are closely related to foodstuffs, but
emany wholesalers report deriving an
excellent business from such lines as
radios, handkerchiefs, sundry hard-
ware, roofing and other heavy items,
school supplies, electric light bulbs,
automobile tires, spark plugs and other
auto accessories.

You can tell an American by show-
ing him two National problems. He
will get excited about the one that
doesn’t matter.
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TIME-TESTED"

For 32 years the Federal Mutuals have been operat-
ing successfully, and every year finds many new
policyholders. During almost a third of a century
of operation, policyholders have always received
substantial savings on their insurance costs. The
total savings returned since organization exceed
40 million dollars. Success is measured by the
Federal Mutuals in terms of sound protection
at the lowest possible cost to the policyholder.
We are operating for your benefit.

Why not investigate?

FEDERAL HARDWARE & IMPLEMENT [MUTUALS

Retail Hardware Mutual Fire Ins. Co. Hardware Dealers Mutual Fire Ins. Co.
Minneapolis, Minnesota Stevens Point, Wisconsin
Minnesota Implement Mutual Fire Ins. Co.

Owatonna, Minnesota

Mutual Insurance

With losses lower, with expenses lower, with no inside profits
for invested capital you would expect the net cost of MUTUAL
insurance to be less. It is.

The saving in cost is not made at any sacrifice in safety and
strength, The Mutual plan of operation is right, Mutual insur-
ance is better protection, Because it is better it costs less.

May sound unreasonable if you are not informed, An investi-
gation is convincing, For the sake of yourself and your busi-
ness, investigate.

Finnish Mutual Fire Insurance Company
444 Pine Str., Calumet, Mich.

Mutual benefit, protection and responsibility has been
the object of all organized human efforts throughout
the ages.

It s the underlying principle of Mutual Insurance.

THE GRAND RAPIDS MERCHANTS MUTUAL
FIRE INSURANCE COMPANY affiliated with the Mich-
igan Retail Dry Goods Association offers all the benefits
of a successful organization.

319-320 Houseman Building

GRAND RAPIDS, MICHIGAN

OUR FIRE INSURANCE
POLICIES ARE CONCURRENT

with any standard stock policies that
you are buying

e cons 30%0 LSS

Michigan Bankers and Merchants Mutual Fire Insurance Co.
of Fremont, Michigan
WILLIAM N.

SENF, Secretary-Treasurer
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DETROIT DOINGS.

Late Business News From Michigan’s
Metropolis.

Detroit, March 12— There ap-
peared in your last issue a news
item about our concern which
contained several errors. Assum-
ing that you desire the Michigan
Tradesman to correctly inform its
readers as to situations, | am writ-
ing you this letter.

We recognize fully that an en-
tirely new business situation is
here. We propose to meet that
situation with new methods which
we believe are properly attuned
to it.

Our plan is to concentrate our
operations on two well established
specialty lines:

Hosiery, underwear, men’s and
women’s furnishings, lingerie, etc.

Floor coverings.

On these lines we are in better
position than ever to service our
trade with merchandise bought
and priced so that our customers
may successfully meet any compe-
tition whatever. For the conveni-
ence of our trade, we are also
maintaining adequate stocks of
staple notions and piece goods.

In order to most effectively
carry out our new plans, we have
found it necessary to make some
changes as to both personnel and
territories of our sales force. The
twenty-eight capable salesmen
who now represent us cover thor-
oughly our entire territory. H. O.
Blazer and Sol J. Lowe will serve
the trade in Grand Rapids proper,
and they and Messrs. L. E. Schei-
ner, R. E. Rosebrough and A.
Whitelaw will show our lines to
the trade in Western Michigan
from the extreme Southern por-
tion to the Straits of Mackinac.
The remainder of the Lower
Peninsula, and the Northwestern
portion of Ohio, will be efficiently
covered by our twenty-three other
men.

As a further progressive step,
we have in preparation a fairly
comprehensive catalog of our
furnishing goods and dry goods
lines, which will be mailed to the
trade the latter part of this month.

We are sure that your readers
will be glad to know that, by this
modernizing of merchandising
methods, A. Krolik & Co. will
continue in its established position
of Michigan’s oldest and foremost
wholesale dry goods house.

Day Krolik,

President A. Krolik & Co., Inc.

The business of the H. H. Phar-
macy, formerly located at 1689 West
Grand boulevard, has been moved to
17242 John R. street where the store
is known as the A. & J. Pharmacy.

Richard L. Parrott, 11000 Mack
avenue, recently succeeded E. J. Burt,

drﬁ;gist. . . .

arry Voight, druggist, until recent-

ly located at 7401 Lafayette avenue,

East, is now at 10101 Mack avenue. »
Mayme Kennan, retail women’s

wear, 5404 Woodward avenue, has filed

a voluntary petition in bankruptcy in

.and all-steel
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the U. S. District Court here, listing
liabilities of $1,991 and assets of $963.

The fact that total motor car sales
so far this year are running behind
those for the corresponding period of
1931 is not so disquieting to those in
the automotive industry as many might
believe. It is ascribed entirely to the
absence of a full array of new models
in the low-price class. Buyers in that
field are not definitely out of the mar-
ket; only waiting. By April they will
be buying cars and it is regarded as
not only possible but probable that by
mid-year the six months’ sales mark
for 1931 will be exceeded.

In addition to their lack of dis-
couragement over reduced total sales
volume, motor company executives ac-
tually are heartened by improvement
in demand for more expensive cars.
In the luxury class, both Packard and
Cadillac report sales gains for Feb-
ruary. The former made 2,150 deliv-
eries last month while Cadillac’s gain
over the same period of last year was
put at 14 per cent.

It also is regarded as a cause for
optimism that, in the price bracket im-
mediately above the lowest, buyer de-
mand is stronger. The effect of the
improvement, however, is spotty. De-
Soto and Hudson both have increased
production schedules for March. The
new six-cylinder model offered by the
former set a sales mark in February
that was within 20 per cent, of the
record established in the same month
in the industry’s banner year, 1929.
Hudson and Essex sales were 30 per
cent, above those for January.

There is considerable discussion of
motor car prices going on in Detroit
these days. One heprs the prediction
that one new model, whose low list
price startled the industry when an-
nounced in December, is scheduled to
be increased within a few days. It is
felt that the value of the car has been
so effectively demonstrated, that an
increase in price will have no adverse
effect upon sales. If other manufac-
turers, particularly some of those in
the medium-price class, made the same
assumption and acted upon it, the pro-
cedure would not be surprising.

The problem of excess productive
capacity is being tackled in an inter-
esting fashion in various quarters of
the automotive industry. The Briggs
Body Co., for example, has gone into
the production of refrigerator cabinets
porch chairs, products
which parallel the concern’s regular
commodity. The Pine Co., which con-
centrated upon motor car “Winter-
fronts” for many years, now is manu-
facturing a wide variety of allied prod-
ucts. Thus is the industry finding
ways of putting to profitable use parts
of plants that have been idle during
the period of dull demand for their
regular lines.

Continental-DeVaux Co. is the name
of the new combination of automotive
concerns at Grand Rapids. The com-
pany is preparing to resume manufac-
ture of the passenger car introduced
in January and will start operations on
April 1 Reports from Canada say
that negotiations have been begun
by Dominion Motors to obtain the
right to use the DeVaux body on the
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Frontenac, the only strictly Canadian
passenger automobile.

Successful Trading—Stock Analysis.

The surplus of a company results
after allowance has been made for the
liabilities of bonds and preferred stock
so that the surplus is the actual worth
of the business or the property of the
common stock. The bondholders and
preferred stockholders can gauge the
strength of the company and the mar-
gin of safety of their investments by
this surplus. Theoretically, they are
secured before the surplus originates
but in low current earnings periods
and in times of depression this surplus
account many times is used for inter-
est requirements and for dividends. To
a much more important degree, the
surplus is interesting to the common
stockholder.

The equity for the common stock
results irom balance sheet surplus and
of course is the book value for the
common stock. This value is comput-
ed from the balance sheet and the
simplest method to determine this is
to divide the surplus and stock liability
items iby the number of shares of com.
mon stock outstanding. In some cases
you will find these items lumped to-
gether and called common stock and
surplus.

In many cases adjustments and
common sense must be utilized in con-
sidering book value. For example, if
reserves are set up, which are not an
offset to the asset side, then these re-
serves can be included with the sur-
plus item for considering book value.
Reserves for depreciation is an offset
to the asset property and is not a com-
mon stock equity. Capital reserves
and general reserves are common
stock equities.

Intangible assets are deducted from
surplus before computing book value.
It must be remembered that book
value is purely a theoretical figure. It
is supposed to represent the value ac-
cruing to the common stock upon
liquidating the business after paying
prior claims. In actual practice, this
balance sheet book value rarely works
out as the final actual value secured by
the common stockholders.  This
theoretical book value depends upon
the value which the corporation puts
on various assets and liabilities and are
not necessarily true values of these
items and in the actual winding up of
the company’s affairs, these items
shrink and other extraordinary items
appear which change the general pic-
ture and the new distorted balance
sheet looks a great deal different than
when it was a corporation.

Jay H. Petter.

Glass Demand Eases Somewhat.

The sudiden jump in orders for win-
dow glass following the change in
prices on Feb. 20 has apparently lost
some of its force and demand has de-
clined from the recent high. Glass
distributors! have accepted the changes
without much grumbling and regard-
less of whait may happen jlater, the new
conditions have had a more stabiliz-
ing effect than anything done in the
past several years. Plate glass manu-
facturers continue to anticipate in-
creased business from the automobile
mirade.  Production activities show
little change.
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IN THE REALM OF RASCALITY.

Questionable Schemes Which Are
Under Suspicion.

Realm is glad to warn its readers
against C. M. GreenshieLds & Sons,
Limited, 37 East King street, Toronto,
Ont., who are writing Michigan peo-
ple that they are in receipt of large
packages of cuts which are not intend-
ed for ifhem; that they paid $1.55 im-
port duties on the cuts and 45 cents
expressage, a total of $2. Some people
may meet this appeal because of
curiosity or because of cupidity to gyp
valuable engravings for themselves.
The postoffice department will prob-
ably spoil this plan by returning all
correspondence to sender with the
official stamp of the Canadian govern-
ment, “Supposed to be Fraudulent.”

The International Salt 'Co., the
Tiffin Salt Co. and the Acme Salt Co.
are all conducting a selling campaign
in Kansas. None of them are licensed
to do business in Kansas, so their sell-
ing campaigns are fraudulent. No mer-
chant in Kansas can offer the so-called
medicated salt for sale without sub-
jecting himself to liability to arrest.
All sales are closed with trade accept-
ances, which are immediately turned
over to the International Finance Cor-
poration or the Seneca Discount Co.,
which proceed to collect on the accept-
ances as “innocent third parties.” The
entire transactions are fraudulent from
start to finish. Any merchant who
ever signs a trade acceptance should
automatically go to the probate court
and ask that he be placed under the
protection of a guardian.

Warning has reached the Realm
from one of its subscribers at St. Paul,
that all retailers should be on their
guard against a bad check scheme
which is being operated by colored
men who pose as employes of the Pull-
man Company. These men represent
themselves to be porters and present
regulation Pullman 'Company pay
checks in amounts of $80 to $95 in
payment for merchandise, receving the
balance back in cash.

They show readily an identification
tag on a key ring with a porter’s num-
ber of four figures which corresponds
to a number typed on the checks. They
work singly, but it is believed that sev-
eral of them are practicing the decep-
tion.

The men are described as very cour-
teous and smooth and sometimes are
dressed in blue vests and trousers to
give the impression they are railroad
men. They defrauded merchants in the
Twin Cities of several thousand dol-
lars, about a dozen checks in St. Paul
and many in Minneapolis. They are
knowm to have worked in St. Louis
and through several Southern states
and are believed to be working further
West at the present time. They oper-
ate in department, specialty and jewel-
ry stores.

The checks are drawn on the New
York Trust Company and other de-
positaries listed on the back of the
checks. Further information may be
had from the Pullman Company.

Much of the unemployment could be
relieved by appointing judges enough
to keep the dockets dean.



8

MUST CUT DOWN EXPENSES.

In the midst of the campaign of as-
sertions and denials with regard to
the reduction in Federal expenditures,
the country is becoming increasingly
impatient. What is imperatively need-
ed at this juncture is a real reduction
in Governmental costs and not merely
an apparent or paper reduction. There
must be an actual reduction of the
burden, which has become too heavy
to bear.

We are told that the executive
budget for next year had been cut by
$365,000,000. Then comes the state-
ment that $340,000,000 of this amount
represents nonrecurring expenditure,
the cost of Federal construction and
such items which already have been
met. It is furthermore asserted that
$32,000,000 which will be required for
tax refunds was not included in the
budget.

We have been told that Congress
will further reduce the appropriations
called for in the budget by $115,000,000
and more. But on top of this comes
the news that a large part of this
amount is merely deferred, that it will
have to be met by deficiency bills when
Congress meets again next December
—after the elections. These assertions
and counter-assertions make it ex-
tremely difficult for the public to know
what is going on.

Here is a task that demands action
and co-operation in every branch of
the Federal Government. Some cheese,
paring appears to have been effected
in departments and bureaus. Something
larger is necessary.

That many agencies are overstaffed
is undeniable. It has been stated that
the number of Federal employes has
not been reduced during this period of
depression. But it stands to reason
that, with the general and country-
wide decrease in commercial and in-
dustrial activity, the amount of work
to be done by Federal agencies must
have decreased considerably. Dropping
employes is always difficult, but the
situation demands more attention than
it has received.

In this connection President Hoo-
ver’s statement that Congress must
repeal or revise laws on the statute
books in order to make any substao-
tial reduction in expenditures is im-
portant. Many of these fall under the
head of statutory expenditures.

There are numerous boards, bureaus
and commissions that are blessed with
eternal life—unless Congress abolishes
them. County agents of the Agricul-
ture Department probably do laudable
work, but they represent an expense
that should be looked into. Special
foreign representatives of this depart-
ment and of the Commerce Depart-
ment no doubt perform an excellent
service, but the country got along with-
out them for many a long year. The
100,000,000 pamphlets issued by the
Government annually may be useful,
but the aggregate amount spent on
them is immense.

The country is little interested in the
matter of who gets the credit for a
reduction in expenditures. With the
exception of the National defense
forces, the country is becoming less
?ind less interested in the question
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whether our much vaunted govern-
mental “efficiency” is impaired. The
public, or part of it, demanded the
multitudinous Federal activities and
agencies which have been piled up with
increasing rapidity during the last fifty
years. But the taxpayer now insists on
being allowed to get along without
some of them.

SALES TAX OBJECTIONS.

Opposition to the manufacturers’
sales tax, which is a major and new
feature of the tax bill presented to
Congress, has suddenly sprung up
along two lines. A prime objection of
producers is whether they will be com-
pelled to absorb the new levy. The
second attack is laid down on Con-
gress for proposing a “hidden” tax
which will prove more of a burden
on the poor than upon the wealthy.

A movement has been started among
various manufacturing trades to have
the legislation stipulate that the tax be
paid as a separate item, in order that
producers may escape the necessity of
including it in their prices. The fear
is (and it probably goes beyond fear
to certainty) that otherwise buyers will
want products at the accustomed prices
and will refuse to pay the extra amount
called for by the tax.

To assert that the manufacturer will
have to pay the tax out of his own
pocket is, except in, special circum-
stances, a rather extreme view, it would
seem. If he cannot ask a higher price,
it is reasonable to assume that he will
take the tax out of the value of the
merchandise either through lowering
the cost of his materials or by reduc-
ing the labor expense. Where he is
confronted with a fixed retail price and
has plenty of competition in his field,
this will probably be his policy. If he
has a practical monopoly in, his line,
then perhaps he will mark up his goods
and have the distributor pay the tax.

The consumer angle of the question
raises several interesting and vital
points. A “hidden” tax fails to put
adequate check upon Government ex-
travagance, for one thing. A still more
important consideration in the present
instance is that mass purchasing power
is affected and we encourage the dis-
parity between high and low incomes,
which lies at the basis of our economic
difficulties. What seems to be needed
is a fiat tax on gross individual in-
comes, with no deductions, and accom-
panied by a stoppage of gift and in-
heritance loopholes.

IGNORING THE TRUST LAWS.

About six months ago it was sug-
gested by a former Assistant Attorney
General that an industry might legally
agree to restrict output if faced with
certain collapse in an emergency. The
argument ran that, since no attempt
at monopoly, restraint of trade or price
increase would be involved in such an
agreement, but only self-protection, the
action would not run foul of the anti-
trust law.

Acting upon this opinion or one
very similar to it, the copper industry
has been holding numerous sessions
and has finally agreed to reduce out-
put to 20 per cent. Other industries
have undertaken like steps either for

TRADESMAN

the control of production or for the
control of prices.

In the cotton goods lines, for in-
stance, a movement called “construc-
tive merchandising” means simply that
the manufacturers have agreed upon
prices and price arrangements. The
trade journals have waxed enthusiastic
over these steps, which certainly ap-
pear to have little legal sanction. In
the blanket and heavyweight under-
wear lines, some secrecy is thrown
around price “stabilizing” conferences,
but their results are apparent.

Apparently, under the stress of the
depression the Attorney General’s de-
partment is pursuing a “hands off”
policy, but, while the excuse of ex-
pediency may be offered, there seems
to be little point to agitation for
changes in the trust laws when these
regulations are being openly violated.
Price increases may not be sought by
the agreements in various industries
and yet the question may properly
be asked if output restrictions and
other measures would be adopted if
there was no hope of pushing up quo-
tations. Would copper restrictions be
considered, for instance, if copper was
selling for 21 cents?

STORE RESULTS FOR 193L

In a preliminary study made by the
Controllers’ Congress of the National
Retail Dry Goods Association of de-
partment and specialty store results for
1931, it is disclosed that a loss of 3.6
per cent, on sales was probably the
typical experience. The survey was
based on the first 100 stores reporting
for the annual operating expense anal-
ysis made by the controllers. Seventy-
seven of the reporting stores, doing
from $500,000 to more than $10,000,-
000 a year, showed losses which rang-
ed as high as 186 per cent, of sales.
Profits of the other twenty-three rang-
ed up to 7.3 per cent.

The gross margin for these 100
stores last year averaged 31.7 per cent,
and the total expense 353 per cent.
This compared with median figures,
or those midway between the best and
the poorest, for all stores in 1930 of
31.8 per cent, and 337 per cent. A
rise of 16 per cent, therefore, was
shown in total expense and a drop of
01 per cent, in gross margin.

As H. I. Kleinhaus, manager of the
Congress points out, the loss of 3.6
per cent, on sales indicated by this
study is a better result than had been
expected, considering that there was a
decline of approximately 17 per cent,
in retail prices during 1931. He ex-
plains that this drop would occasion
an addition to normal expense of 6
per cent, of sales or more unless offset
by increased dollar or transactional vol-
ume or by decreased expenses.

FAVORABLE INFLUENCES.

An emphasizing of previous in-
fluences on the favorable side was the
principal contribution to the week’s
business features. A certain degree of
hesitation is still found, but it seems
to be gradually giving way to greater
confidence in the outlook. This growth
in confidence is manifest in the steep
drop in money in circulation figures,
which are the measure of hoarding,
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Commodity prices are also disclosing
greater buoyancy. Last week’s index
of the Bureau of Labor registered a
very slight decline, while Dun’s list
of wholesale quotations this week fur-
nished the first substantial gain in
nineteen weeks of the number of ad-
vances over declines.

Unfortunately, there is still no up-
turn in basic industry in the aggregate,
since the Times weekly business index
reflects another small decline. How-
ever, there were slight advances in the
steel and automobile series and these
are the two fields which are expected
to disclose the first signs of recovery.
Henry ford production is now reported
under way at full speed.

It is to be hoped that “bankers’
cowardice” will not put needless delays
in the path of the recovery which is
apparently very close at hand.

DRY GOODS CONDITIONS.

Reports on last week’s volume were
cheerful, although actual purchasing
fell short of what store attendance
might indicate. Main floor sections
were busy. Apparel demand, partly
due to the cold spell, has not come
up to expectations as yet. The general
view of trade progress is that, while
there has been some pick-up lately,
volume remains unsatisfactory.

1lhe Federal Reserve Board report
on department-store sales last month
was quite in line with estimates. It
showed a drop of 16 per cent, for a
month that had one day more than last
year. On a daily average basis the
decline was 19 per cent. The month’s
decreases ranged from 10 per cent, in
the St. Louis area to 23 per cent, in
the Dallas territory. The New York
district reported a drop of 16 per cent.

While there has been some gain in
retail trade this month, it is felt that
volume for the first half will run about
15 per cent, under that of a year ago,
although this showing may prove more
favorable if Easter business takes a
spurt.  Out-of-town advices describe
a slowing down in demand caused by
bad weather, which has postponed in-
terest in spring merchandise.

GROCERS STUDY FREE DEALS.

The first co-operative attempt at a
scientific analysis of free deals in the
grocery industry was launched last
week by manufacturers and wholesal-
ers, in conjunction with the Brookings
Institute of Washington, D. C. In
questionnaires mailed to more than
800 of its members, the National
Wholesale Grocers’ 'Association asked
for information covering every modern
type of “free deal,” the varieties found
unprofitable and those which vyielded
the best return at the least cost of
administration. A questionnaire of a
similar nature, but addressed to pro-
ducers, has been sent out by the Asso-
ciated Grocery Manufacturers  of
America, Inc.

Replies to both questionnaires will
be sent to the Washington organiza-
tion for analysis, and by June, accord-
ing to trade association officials, the
grocery industry will have a clear idea
of the type of deals most acceptable
to the trade as a whole.
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OUT AROUND.

Things Seen and Heard on a Week
End Trip.

For several years | have undertaken
to curb the activities of a cheap crook
who has managed to swindle the mer-
chants of the Middle West by securing
advance payments on the sale of store
fixtures, such as refrigerator show-
cases, slicing machines and meat chop-
pers, which were seldom at his com-
mand and which were seldom if ever
shipped to the purchasers. To a great
extent | succeeded in protecting my
patrons when they took the trouble to
read the Tradesman, but occasionally
the crook found a merchant who did
not take the Tradesman or who did
not read.it as carefully as he should,
in which cases he was able to add to
his long list OF victims. My first in-
timation that he had been apprehended
was the receipt of a letter from the
State Constabulary at Lansing:

Lansing, March 11—No doubt you
have heard a great deal about the fraud
cases perpetrated by one F. W. Mann,
of 4244 Elmer avenue, Morningside,
Minneapolis, Minnesota, who goes
around the country selling refriger-
ators and sundry equipment and, after
securing a down (payment, generally
around $20, never produces. | just
thought 1’d drop you a line and” let
you know that my partner and | ar-
rested this subject yesterday in the
Kern Hotel as he was in the act of
making another “sale” to the steward.
We picked him up on a warrant charg-
mP im with obtaining money under
false pretenses, the complaint of which
was made by Mr. Lester De Pree, co-
%roprletor of the Central Market, at

eeland, who was nicked for $18 the
day after your friend J. J. Wolbrink,
of "Allendale, was touched for $25 by
the same individual. (November 9 and
10, 1931)

We furned Mann over to the sher-
iff’s department at Grand Haven and
| hope they can put him away because
if they can’t we still have complaints
from "Mason, Eaton Rapids and St.
Johns as well as the complaint of Mr.
Wolbrink.

If you want a photo of this bozo for
publication in your Realm of Rascality
department inthe hope that other vic-
tims who may have 'been swindled can
identify and file their complaints with
the authorities, do not fail or hesitate
to write me and | will have a copy
made for you. Edward Cooper,

Det. Sgt. Dept, of Public Safety.

The officers caught him at Mason,
assiduously pursuing his nefarious call-
ing and transported him to Zeeland,
where he had swindled the Central
Market out of $18 last November. It
appears that John J. Wolbrink, the
long-time general merchant at Allen-
dale, had also sworn out a warrant for
his arrest on a charge of obtaining $25
from him under false pretenses within
a day of the Zeeland larceny, so the
justice of the peace at Zeeland before
whom he was arraigned sentenced him
to pay $25 fine, $41.20 costs, $18 to De-
Pree and $25 to Mr. Wolbrink or spend-
60 days in jail at Grand Haven, where
I found him last Saturday afternoon.
The sheriff very graciously granted me
an interview with the crafty old rascal
who has brought dismay and loss to
hundreds of merchants. He is about
60 years old, short in stature, with
several fingers missing from his right
hand. His eyes are shifty and bear
evidence of his misdeeds. He did not
look at me while talking with me and
insisted that his arrest, conviction and
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punishment were “all a mistake.” The
greatest mistake | could discover was
that he was not apprehended sooner in
his swindling career. He told me he
was born at Scio, near Ypsilanti, and
had lived most of his life in Michigan;
he resided eleven years in Grand Rap-
ids, but -had made his home in Minne-
apolis for the past twenty years; that
the reason he could not fill his orders
after securing the initial payment was
the financial irresponsibility of the
Holmes Manufacturing Co., of Minne-
apolis, which could not secure enough
funds to complete and fill his orders;
that, knowing -this condition, he con-
tinued to solicit orders and pocket the
initial payments he secured in each
case, somehow hoping the Holmes Co.
would be able to fill the orders turned
over to it. The man impressed me as
being a hardened criminal and | hope
other merchants who have been vic-
timized by the old rascal take immedi-
ate steps to pick him up as soon as his
present sentence expires and keep him
serving jail sentences until he decides
that the way of the transgressor is
hard and that Michigan is not a
healthy state for creatures of his ilk.

I was pained to find Jurrin Ball, the
Grand Haven merchant, ill at his home
with the prevailing epidemic.  Mr.
Ball is now the oldest merchant in
Grand Haven in point of service and
is highly respected by all his com-
petitors and customers.

| called on a shoe manufacturer last
week who is making a line of shoes
which he is selling at $2.60, to be re-
tailed at $4. Two years ago the same
shoes commanded $4 and sold for $6.
“There is not a penny of profit in pro-
ducing such shoes at such a price,”
said the manufacturer, “but I am con-
tent for the present to make the sac-
rifice in order to keep our employes at
work. We feel it is our duty to keep
our men at work, even if we do not
make enough to pay the taxes on our
-property and the insurance on our
buildings and machinery, because we
know very well how many of our em-
ployes did not save any money, as they
should have done in the happy days
before the panic struck us.” Believing
I could anticipate the answer to my
enquiry, | said; “Do your men appre-
ciate your attitude in this matter?”
“Some of them do,” he replied, “but
it is not uncommon for me to receive
a request for a wage raise, notwith-
standing the fact that we are booking
orders at prices which do not give us
any profit whatever.”

The retail grocers of Grand Rapids
made another attempt to secure some
relief from the scrip curse at a meet-
ing of the city commission last week.
One member of the commission pro-
posed that the scrip be made good at
any business place in the city for a
thirty day trial, but, unfortunately, the
affirmative side of the proposition was
presented so poorly by the spokesman
of the retail grocers that every other
member of the commission voted
against the proposition at the conclu-
sion of the matter. As stated by the
Tradesman in this department last
week, the local grocers will never get
anywhere with -the executive officers
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of the city until they present a new
line up in their appearances before the
commission.

The recurrence of Andrew Jackson’s
birthday yesterday reminded me of a
story concerning him which was told
me by a graduate of Yale College more
than fifty years ago. When Jackson
was elected president he was asked by
mte officers of Yale to present himself
at the college on a certain date to re-
ceive a degree the university proposed
to confer upon him. Jackson was will-
ing to receive the honor, but had no
idea what he was expected to say or
do after the ceremony was completed,
and asked a friend what he would be
expected to do to show his apprecia-
tion of the honor. “Say a few words
in Latin,” was the reply. “Don’t know
a word of Latin,” replied the sturdy
old warrior. "Then mumble a few
words in a low tone of voice. The
people will never know the difference,”
said the friend. Jackson arose to the
dignity of the occasion, struck an at-
titude and mumbled, “E pluribus
unium. Root hog or die.” The people
who were present at the affair were
astonished beyond measure. They had
not expected such a display of erudi-
tion on the part of Jackson. They
looked at each other and remarked:
“What a great man! Indian fighter!
President of the United States! Latin
scholar!

Referring to my reference to Neway-
go in last week’s Out Around, an es-
teemed friend writes me as follows: “I
am sorry you left out the Henry Rowe
Manufacturing Co., of Newaygo, who
are running with about as many em-
ployes as the Newaygo Engineering
Co. They are located where the old
furniture plant used to be on the
North side of the river. They are
wood turners, depending on the furni-
ture manufacturers for their trade. |
thought you might like to make men-
tion of the omission in your next
issue.”

Concerning the complaint | recently
registered in this department from Mr.
Charles M. Heald, of South Pasadena,
Calif., who was recently deprived of
two barrels of apples he had shipped
to himself at South Pasadena from his
farm in Bangor, Mich.,, a California
friend writes me as follows: “If Mr.
Heald will get in touch with the Cali-
fornia Fruit Growers Exchange, 6th
street and Hill, Los Angeles, he can
learn the entire tale of the barring of
Michigan apples from California. |
say this because it is difficult to give
the facts convincingly in a letter and
he can get the correct impression by
the personal appeal | suggest. The
-facts are thusly: Florida citrus, includ-
ing grapefruit, is barred, except the
canned article, because Florida al-
ready harbors one or more plant pests
which -have not gained a foothold in
California. ~ California citrus fruit is
barred from Florida for the same rea-
son—a pest or two harbored by Cali-
fornia which has not penetrated Flor-
ida. California admits Arizona and
Texas citrus fruits freely because
growing and pest conditions in those
states are similar to what obtain in
California.  Such is the true inward-

9

ness of what, to an outsider, immedi-
ately and most naturally appears to be
an unfair ruling. | incline to the
opinion that this is what lies back of
the exclusion of Michigan apples, in
which case any that penetrated Cali-
fornia must have been brought in sur-
reptitiously—bootlegged as one might
say it. The danger is much more real
than might seem possible to an out-
sider. For example, it is said that a
single grapefruit shell impregnated
with a new pest, thrown off a dining
car in our state, might quite readily
implant that new pest, which would be
unnoticed and consequently disregard-
ed until it had gained such foothold
that its eradication would be costly and
difficult if not hopeless. Each state
has plenty of trouble along this line
now without opening the way for
more.”

In further explanation of the above
subject | am in receipt of the following
forcible letter from the Chief Quaran-
tine officer of the California Depart-
ment of Agriculture:

Sacramento, Calif., March 12—Your
letter of -Feb. 29, addressed to the
State Fruit Inspector and having refer-
ence to the admission of Michigan ap-
ples t6 California, has been referred
to_me for attention. o

The article from the Michigan
Tradesman, which you enclosed with
your letter and which stated that Mich-
igan apples were frequently received
on the California market is in error.
Our embargo against host fruits of the
Oriental fruit moth from the State of
Michigan has been in effect since Jan.
31, 1930, and copy of our quarantine
in that connection is attached hereto
for your information.

You _refer to our “cowardly law”
prohibiting Florida citrus fruits into
California.  Apparently, you are not
very familiar with the” prominent part
that insect and disease pests play in
the production of agricultural” cfops.
Florida and the other Southern citrus
states have expended to exceed $13-
000,000 in efforts to eradicate a dis-
ease_known as citrus canker, which is
readily carried on the skins of citrus
fruits.. We are endeavoring to protect
the citrus growers in this state from
having to meet the expense and losses
incurred through the establishment of
such diseases In California. This_ is
the reason for our embargo on Florida
citrus fruit and 1 am sure that if you
will correspond either with Federal
officials or with -the Florida state offi-
cials, they will assure you that our
action in that connection’is justififd. _

The Oriental fruit moth, which is
the subject of our quarantine against
certain “deciduous fruits from certain
Eastern and Southern states, including
Michigan, is .proving to be one of the
most serious insect pests in the East.
We are not going to ask thart you ac-
cept our word in that connection, but
we would sugﬁest that you communi-
cate with the U. 'S. Department of Ag-
riculture and ask for .their advice. Pos-
SIblY this insect has not become gen-
erally spread in your State and has not
proven serious there. It is not an out-
standln%1 apple pest, although it does
attack the apple and is rea |I%/_ carried
in connection with apple shipments.
However, it is a serious peach pest
and, as you know, California is the
largest peach producing state in the
Union. This Insect not only works
within the fruit, but also within the
twigs, and no_control measures_have
ever been devised. Reports of injury
to peach and other fruit crops in those
portions of the Eastern United States
where this inseert has had an oppor-
tunity to become flrm(% established
show that from 50 to 100 per cent, of

(Continued on page 23)
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Short Term Issues Desirable at the
Present Time.

Quick oversubscription of the $900,-
000.000 current offering of Treasury
certificates is gratifying from many
ponts of view. It emphasizes the high
regard investors have for United
States obligations and also reflects the
large investment strength of the coun-
try.

Nevertheless there is one element
which should not be overlooked. This
is the fact that the major portion of
the issue is being taken by banks and
other institutional investors rather
than by individuals with surplus funds.

This is the inevitable consequence of
the terms of the borrowing. The is-
sue consists of $300,000,000 of seven-
month certificates, bearing 3% per
cent, interest, and $600,000,000 of one-
year certificates bearing 3?4 per cent,
interest. Although these rates are in
harmony with the market, neither
they nor the short maturities make the
issue inviting to the general public.

This lack of public buying is ex-
tremely unfortunate. The economic
system would be on a much better
footing if the long term financing was
done only out of funds which will not
be needed until the debts can be
liquidated.

In the case of current borrowing the
credit will remain outstanding for a
number of years. The certificates will
be honored at their maturities, of
course, but this will be through the
Government refunding the issue. From
the point of view of society this $900,-
000.000 of purchasing power cannot be
liquidated completely until the Gov-
ernment has a surplus of revenues over
expenses of at least this amount.

Put in other words, the buying of
such obligations by banks, with their
short-term deposits, means that they
have to rely upon their ability to shift
the obligations to some other investor
in case of a heavy withdrawal of de-
posits. Evidence that this shifting can
have a serious effect upon the bond
prices was provided during the last
quarter of 1931

In spite of this basic objection to the
Government borrowing so heavily
from commercial banks the Treasury'
has followed a wise course in issuing
short-term certificates at this time. The
reason for this is that, as a result of
past Treasury policies, any rate of in-
terest on long-term bonds high enough
to attract the general public would
“break” the present bond market.

It is much more desirable for the
Treasurv to follow’ in the footsteps of
the earlier errors than to cause a set-
back of bond prices at present. This,
however, should not blind us to the
earlier errors and the fact that ulti-
mately these must be offset by a
sound Treasury' policy.

Ralph West Robey.
[Copyrighted, 1932]

Accuracy Not Essential To Banking
System.

Noteworthy progress in the fight
against hoarding has been made dur-
ing the past month. Whether the
progress has been the result of the
anti-hoarding campaign under the di-
rection of Colonel Knox or because of
the decline in the number of bank
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failures is beside the point. The sig-
nificant aspect is that for some weeks
there has been no appreciable strain
from hoarding upon our banking sys-
tem.

Unfortunately this is about as
definite as one can be on the question
of hoarding. From the statistics made
public i: is impossible to determine
with exactness the total volume of
hoarding or the amount of change
from week to week.

Conclusions on the amount of hoard-
ing have to be made from data on the
volume of money in circulation. These
are made public each Friday by the
Federal Reserve Board. The lack of
exactness in the conclusions arises
from the fact that many factors other
than hoarding have an influence upon
the volume of money in circulation.

Because of these it is not accurate
merely to compare the total volume oi
money in circulation to-day with that
of a year ago and conclude that the
difference represents hoarding. Like-
wise it is not accurate to compare
changes from week to week this year
with those of corresponding periods in
earlier years and conclude that the
difference is due entirely to hoarding.

If no account is taken of these other
factors which influence circulation the
statistics Indicate that the total volume
of hoarding at present is about $1.000.-
003X They also show that during
the past month there has been a de-
cline in hoarding of approximately
$73.000.000. It is quite possible that
there is as much as 25 per cent, error
in each of these conclusions.

From the point of view of the credit
structure more accurate information
on hoarding is not essential. So long
as the banks can feel sure that they
need not protect themselves against
heavy withdrawals of cash for hoard-
ing the main danger is eliminated.

That this is the case now appears
certain. It is true that the banks as
yet have no shown any appreciable
change in their lending policies, but
this will follow in due time if hoarding
does not reappear. In other words, if
the present situation can be maintain-
ed the handicap to business recovery
which has resulted from hoarding will
be a thing of the past.

Ralph West Robey.
[Copyrighted, 1932.]
Protecting Money Brought From
Hiding.

Conditions over which the hand of
destiny has ruled so harshly during the
past two years have demoralized
American as well as world-wide busi-
ness. and left those who are fortunate
enough to hold a portion of their life’s
savings susceptible to be preyed upon
by unscrupulous salesmen and bucket-
shop operators.

There has probably never been a
time, at least during the present gen-
eration, when there was so much
money held in safety deposit boxes
and hidden away in secret hiding
places.

This unrest and skepticism caused
the hoarding of money. The owner,
being fearful of what may happen to
his savings, will more readily invest in
highely speculative or worthless securi-
ties than he would under normal con-
ditions.
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It therefore behooves State Com-
missioners to keep a more active vigil
over the type of securities to be offer-
ed and the class of agents making
sales.

No better avenue may be secured
for the watchful protection of the
rights of the investing public that
through strict co-operation between
the Commissioners of the various
states.

As | see it, present conditions pre-
sent an opportunity and a problem to
the Commissioners of the various
states never presented to them 'before,
and it is up to them to survey the
situation and to act promptly and
judiciously.  Through our combined
efforts we may accomplish a great
good for the investors of America.

Ed. R. Hicks.

Necrology Record For Thirty-four
Years.

William H. Anderson, the long-time
banker, has probably the most com-
plete set of scrap books owned by any
resident of Grand Rapids. Among the
information therein contained is a
record of the death and age of every
prominent person in Grand Rapids who
has died during the past thirty-four

years. The list is as follows:

Age Year
S. F. Aspinwall 48 1892
Niram A Fletcher 49 1899
Alfred D. Rathbone 60 1902
William Sears 8 1903
G. Stewart Johnson 54 1904
Alvah Sherwood 46 1905
M. C. Sweet 86 1905
Geo. B. Judd 67 1905
Tames A. Hunt 62 1906
W. H. Turner 51 1906
George P. Wantv 50 1906

Why You Should Choose
This Bank
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Abraham May ------------------ 63 1906
Joseph Houseman 77 1908
Dr. G. K. Johnson-------------- 86 1908
C. G A Voigt-—- ---- 75 1908
Delos A. Blodgett -- --83 1908
Daniel McCoy ---------- ---63 1908

Geo. W. Rogers-----
E. D. Hogadone
Peter White
James Cox
John  Widdicomb
Mrs. Garet Diekema--------- 50
John Carveth

J.A' S Verdier—
H. W. Carey
Roger Anderson

Fredrick A. Tusch 57 1911
Denman Thompson ----------- 78 1911
Samuel M. Lemon 65 1912
Wm. Logie--------m--m-mmmmmmo- 67 1912
Aaron Brewer, 92 1912
George G. Briggs--------------- 74 1912
Dr. C. S. Hazeltine 68 1912
W. L. Curtis 71 1913
Lester J. Rindge 72 1913
Ezra T. Nelson 90 1914
E. H. Hunt 76 1914
Wm. J. Stuart__ 70 1915
Thos. Hefferan 84 1915
Frank W. Squier---------------- 61 1915
ON CAMPAI) SQUARE
7

This bank is big enough to accom- A

modate you regardless of the size

of your banking requirements. '

And, what is equally important, it

is big enough to appreciate you
regardless of the size of your

> account.

[ I e R

> When and how can we serve you? ,

<8§MNE>£72) \
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Dr. J. Griswold ............. 731915 A H. Apted 67 1926 Mrs Wm. H. Anderson___76 1930
Sidney B Drake — 65 1915 A Knowlson 751926 W. R Shelb 7 1930
James R. Wylie __ 66 1915 T.J. OBrien 78 1926 Mrs. H. S. Greenawalt____ 1930
W. W. Mitchell 8 i LT Fianery 74" i% Wm. M. Walsh & 130 Comp|ete
Mrs. Louise iSOTTr............... 97 1916 Thos "F. Carroll 71 1926 Mrs. W. Millard Palmer___ 67 1930
Chas. F, Young 701916 D. C. Van Asmus___ 83 1926 A J. McKinley 1931 .
John E. PecK.... i 721916 Blshop Kelly ——® 196 Gerrit J. Diekema___ 71 1931 Analytlcal
George H. Davidson .69 1916 John T Rich 85 1926 Dudley Waters 68 1931
RS Nussia———— 08 117 Sihey Fo Slovans ———78 103 Bessie Twamley 0 ——— & 1l D
usselman idney F. Stevens essie Twamley
Mrs. W. B. Weston 66 1917 J. W. Bloomstrom 74 1926 Frank M. Holmes 62 1931 epartment
J. H. P. Hughar.t 63 1917 Eugene W. Jones 69 1926 L. W. Welsh 79 1931
Wm. Glenn ... 491917 Robt. T. Lincoln 83 1926 Mrs. Wm. Widdicomb____ 88 1931
Gorham Anderson 89 1918 Wm. Preston 24 1926 Judge C. W. Sessions___ 72 1931
W. F. Me Knight —____55 1918 Christian Bertsch 89 1926 Elmer Anderson 73 1931 -38-
Jacob Kleinhans 73 1918 Frederick W. Stevens-——--—--61 1926 S C. Rapley 52 1931
John A Covode 65 1918 Joe G. Cannon 90 1926 Wm. Livingston 1931
Theo. Roosevelt 60 1919 Wm Judson - 72 1926 Mrs. Mary Farnsworth___ 87 1931
Lawson A. Paine____ 76 1919 B Cheney & 197 G .S Withey  — 64 1%1 J. H. Petter & Co.
Mrs. C. W. Carman..... 50 1919 Oscar Swan 83 1927 Philo C. ler 73 1931 Investment Securities
Albert Preusser 88 1919 L. T, Me Crath 81 1927 Mrs. Edward Lowe 66 1931 ichi P
Otis Babcock 68 1919 Edwin W. Booth 8L 1927 Agnes F. Chalmers 56 1931 Michigan Trust Building
Z V. Cheney 75 1919 Dwight Lydell 66 1927 Geor%e King 71 1931 Suite 343 Phone 4417
George Thompson 1920 L. G Stuart 85 1927 Ben E. West 1931
Wm. G. Herpolsheimer__ 79 190 C. J. Bronson 64 1927 Mrs. John W Blodgett 67 1931
Mrs. N. S. Walker ............... 55 1920 Mrs. Eva MciBain 1927 A S Whlte 1931
William H GaY.oovrerirrrens 571920 Chas. H. Leonard 79 1927 Thos. A. Edison 84 1931
Hen,\?/ . Herpolsheimer___ 52 1920 Lewis Dunn 90 1927 Mrs, Milo Edison___ 78 1931
Montgomery 71 1920 Richard G. Péters 9% 1927 Ossian C. Simond§----------- 75 131 * West Michigan’s
Bemioo e ———° 12 o %W'“eg“ """""""" D R R A —
erwood Ha 1 ohn Rowson . E. W
W. C. Winchester 61 1920 ﬂoal C|§”m5 62 %927 Average age at time of decease, 704 oldest and largest bank
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RETAIL GROCER

Retail Grocers and Meat Dealers Associa-
tion of Michigan
Presndent—WlIIlam Schultz Ann Arbor.

First Vice-President—Paul  Schmidt.
Lansi

Secorgd Vice-President — Theodore J.
Bathke. Petoske?!|

Sgcre ary — Herman Hanson, Grand

‘Ipreasurer—o H. Bailey, Sr., Lansing.

Directors — Ole Peterson, Muskegon:
Walter Loefler, Saginaw; John Lurie,
Detroit; Clayton Spauldlng Battle

Creek; Ward ™ Newman, Pontiac.

Value of Personality in the Grocery
Store.

Grocers are now so largely in the
meat business that it may be well to
note how the personality of the man
at the meat block may misrepresent
the spirit of the store.

A thoroughly efficient master meat
dealer may drive away trade, not for
failure to select good cuts, not because
he is abrupt with customers, not be-
cause anyone can put 'his finger on the
least evidence of discourtesy, but be-
cause he lacks ability to seem alert
when customers await service.

| thought of that a few days ago as
I watched a meat man. He was a
good worker, but with four women
sitting on stools waiting, his motions
were not speeded in the least. Yet
that is hardly what | want to say. We
see men in every branch of service who
do not actually speed up their motions;
but when customers are waiting, they
seem to speed up. The faculty is im-
possible to define, perhaps, but many
have it and others have it not. It is the
exceedingly valuable faculty to make
it appear that you are putting on extra
speed, anxious to “get around to
everybody in the shortest possible
time which, without perhaps actually
shortening your work by a second, yet
has the atmosphere of willing haste
which goes far to impress waiting cus-
tomers pleasingly.

Grocers may well watch out for
failure among their meat men in this
regard and take pains to select and en-
courage those among them who have
this most valuable faculty.

What a handicap to any store is the
“touchy” clerk.

Why is it that one clerk feels him-
self “above” stooping to pick up a
cabbage leaf or a carrot from the walk
at his rear door which produces plain
untidiness far out of proportion to its
real extent?

Why does another clerk lose no
dignity whatever thereby?

The first insists that it is “not his
work”—spreads an atmospheric im-
pression that such acts are menial.
Thereby he renders the service menial.

The second picks up the litter with-
out a second thought, willingly, cheer-
fully, simply as part of the day’s work;
suffers no loss of dignity; is uncon-
scious of anything menial. He is high-
ly respected—also immensely liked—
because of such simplicity of character.

Little things? Life is made up of
little things. How little acts are per-
formed Influence success in everything,
but most immediately and evidently in
daily service of the public—decidedly
in serving women with groceries at re-
tail.

Recently | asked a chain executive:
“Is the element of personality quite
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important in a chain unit—or is it
not?”
“It is ninety per cent.,” he answered.

“A neighborhood grocer” near me
until recently had a nice clerk; in fact,
m handsome young man, clean looking,
with an air Of old-time Southern court-
esy, and | liked to deal with him.

I mentioned my preference in a chat
with his employer and was taken aback
by his rejoinder: “Yes, he has good
points, but | fear he will not stick. He
hasnt the ‘guts’ to see the job through.
I have had him two or three times—
would not have him now only he owes
us a little money and | am giving him
one more chance to make good.”

Next time | went there, the young
man was absent. As | left, | met him
at the door “all dolled up.” | greeted
him and asked if he had been sick.

No, he had quit. “Got a job where
they pay more money,” he said; 'bright-
ening. “That’s what we are all look-
ing for, isn’t it?” he concluded with
an expression of “that closes the
argument, does it not?”

Well, yes, it does not. This young
man thought nothing of his obligation
to the employer whom he owed for
values advanced—unfortunate example
of the floater type—nice enough fellow,
but his eye always on the immediate
pay envelope, oblivious of the long
chance. Such a man holds the inter-
est of no employer.

Contrast Hubert Parson, President
of Woolworth’s. He got his first job
at $14 per week. Then he kept his eye
single ‘for progress in his one chosen
place. He advanced Woolworth’s in-
terests so far and so well, regardless
of hours or of such immediate ad-
vancement in mere pay as might have
been his from a hundred sources that,
when Woolworth died, Parson, at 31,
was made President of the company,
which he has managed with strikingly
conspicuous success ever since.

It is all right to watch for the extra
dollars, but the wise youth keeps be-
fore him the long chance, remember-
ing how slowly permanent dollars take
root and grow, but how prodigally
abundant is then the crop thereof.
Such men are of the Parson type. They
are not the boys who quit each job on
the allurement of an extra “fiver” per
week which may prove evanescent.

All grocers should have their eyes
constantly on the perishables depart-
ment. A few years back it was com-
monly said, and believed, that this line
belonged to the individual merchant.
Its perishable character seemed to de-
mand such close, personal interest that
no chain unit manager could handle it
with profit and chains passed it up
cold.

Now what? Why, now we know
that the chains have long made a sig-
nal success of the sale of perishables,
even in self-serve units. On the face
of it, this proves that there are ways
to do things which we may not know.

Grocers who are frank about all this
also realize that a considerable ele-
ment in the chance thus improved by
the chains was the indifference, the
plain laziness, of thousands of indi-
vidual grocers. They did not “like”
to handle fresh fruits and vegetables.
They regarded such things as a
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nuisance and not worth the trouble,
but the people were insistent in their
demand for fresh produce and the
chains jumped to it and did well.
Now, | have reported before on an
inside “secret” of chain success in this
line, but that will bear many repeti-
tions. Asking a chain manager how
that line got by on the profit sheet, he
told me: “The managers who make
us most money are those who can take
a loss quickly. Some men have the
instinct to sense the moment when a
decline is in order. They cut prices
pronto, sell for’slightly less immedi-
ately, then cut regardless and clean

March 16, 1932

out any item before it goes to the
garbage can.”

‘That, obviously, takes judgment. It
also indicates that the management
depends on the honesty of its man-
agers, because it allows them to ex-
ercise discretion. Being a success, it
brings out one vitally important phase
of the “personality” element, and
evinces the fact that individual de-
pendability is daily becoming more of
a factor in chain grocer stores.

Remember, the chain man told me:
“Personality is ninety per cent.”

(Continued on page 23)

OOUVALUE

Wolverine
Soda
Crackers

The Supreme Achievement in Cracker Baking

When
You

Recommend-

2 cakes

RED’'STAR YEAST

as the best for all uses

U can do so in full confldence of selling the best yeast for all uses
T A SAVING IN PRIC

have assurance, also, that RED STAR YEAST is absolutely fresh
at all times, and will give complete satisfaction.

20c A DOZEN (Delivered)
YOUR PROFIT is 50% on cost selling at 2 cakes for 5¢
Our Branch in or near your city guarantees a Fresh Supply

RED STAR YEAST & PRODUCTS CO.
Main Office - Milwaukee Wise

#
Detroit Branch—1234 W. Fort St.

Grand Rapids Branch—81» Division Ave.

** STRICTLY INDEPENDENT—SINCE 1882**
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MEAT DEALER

Michigan State Association of Retail
Meat Merchants.
President—Prank Cornell. Grand Rapid.

Vice-Pres.—E P. Abbott, Flint.
Secretary—E. J. La Rose, Detroit.
Treasurer—Pius Goedecke, Detroit.
Next meeting will be held in Grand
Rapids, date not decided.

Formula For an Old Time Barbecue.
Barbecue in the old-fashioned sense
'brings' to mind the color and' romance
uf the old Southwest. Those who at-
tend a barbecue for the first time ex-
perience the thrill of a lifetime. But
the glamor of a real barbecue need
not be limited, territorially; any large
group may enjoy this rare treat of
good beef prepared in such a way that
all the natural flavor is retained. Here
are clear, simple directions for barbe-
cuing beef for a large crowd which
were furnished by the National Live
Stock and Meat Board.
Trench.

Dig a trench about 40 inches deep
and 3 feet wide; the length of the
trench will depend entirely upon the
quantity of beef to be barbecued. A
trench 10 feet long will accommodate
about 400 Ibs. of beef, and a trench
15 feet tong will accommodate 600
Ibs.

Throw the dirt back out of the
trench far enough so there wi-l be
sufficient room to walk around the
trench conveniently.

Eire.

Start a fire on ithe bottom of the
trench with kindling. Gradually add
larger pieces of wood and keep the
fire burning as rapidly as passible until
a bed of live coats 15 to 18 inches thick
has accumulated iin the bottom of the
pit. Hard, dry wood (oak or hickory
preferred) should always be used for
the fire. The pieces should not be
too large. If is necessary to see that
mhe chunks of wood are all thoroughly
burned so that they will char. To ac-
complish this an iron rod with a hook
on the end is very convenient. If the
chunks are not sufficiently burned to
break into coals they should be thrown
out of the pit. Level the coals off as
evenly as possible. About three hours
is usually required to get a sufficient
bed of coals.

Sand.

A sufficient amount of sand should
be available to cover the bed of coals
about \I2 inches thick. This should
be cleani, fairly coarse sand and must
be dry. While the fire is burning, it
is easy to dry out the sand and have
it h'ot when the time comes to put it
on the fire thy using a piece of sheet
iron over one end of the trench. It is
important that the sand be put on the
bed of coals just as quickly as passible
after a sufficient amount of coals has
been obtained.

Preparation of the Beef.

The quantity of 'beef to be barbecued
should be cut into chunks of as near
20 pounds each as possible.. Wrap and
mie each piece in two thicknesses of
cheese cloth and one thickness of bur-
lap. Old gunny sacks will answer this
purpose if clean. Have the beef cut
and wrapped and at the trench by the
time the fire is ready. Spread the sand
on tfhe coals as quickly as possible and
without any delay place the wrapped
pieces of jbeef on the sand.

Trench jCovering.
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It is also important that 'the trench
be covered and sealed as quickly as
possible after the beef is placed in the
trench in order that there will not be
any loss of heat. The most convenient
covering is a piece of sheet iron, but,
if this is not available, boards may be
used. All cracks should be tightly
sealed with either mud or sand, so that
none of the steam will escape.

Time Required.

The beef should be placed on the
fire about 10 hours before the time it
is to be served. However, if placed
on the ifire earlier it will do no harm,
for after 10 hours the heat from the
bed of coals has died out, and it will
not hurt to leave the beef in the trench.
It is not necessary to turn the beef
while it is being cooked and the trench
should not be opened until time to
serve. Two good carvers can carve
the beef as fast as it can be con-
veniently served. After carving it may
be salted, to suit the taste, but no
sauce or other seasoning is necessary.

Amount of Beef.

The amount of beef required de-
pends largely upon the generosity of
those serving, but it is safe to .figure
mhat 100 pounds of beef will serve 300
people.

Refrigerator Sales Show Gain.

Unit sales of leading refrigerator
producers in the first two months of
this year are estimated at 15 per cent,
ahead of the corresponding period of
1931, in a report made public last week
by the Standard Statistics Company.
Other heavy electrical equipment items
are selling in a limited manner, the re-
port explains, but smaller appliances
such as electric heaters, therapeutic
lamps, toasters and similar articles en-
joy a good demand. Promotions con-
ducted by public utilities corporations
are credited with maintaining volume
on small appliances. A Nation-wide
campaign patterned after the refriger-
ator sales campaigns is planned by
utilities in an effort to popularize the
electric range.

Grocers Condemn Food Sales Tax.

Application of the manufacturers’
sales tax to food items would inflict
an unwarranted hardship and burden
upon the American people, according
to a protest against the measure sent
out last week by the National Whole-
sale 'Grocers’ Association. All foods,
whether manufactured or raw, it was
held, should be exempted from the op-
erations! of the proposed law. Members
of the Association are urged to take a
stand against the bill and to obtain the
co-operation of retail merchants in
sending telegrams of protest to Con-
gress. The Association went on rec-
ord as opposed to a sales tax on foods
at its January convention.

Beyer Bros., wholesale grocers at
Goshen, Ind., write as follows: “You
have a splendid paper, and we have
always enjoyed it immensely. May we
wish you the best of health and pros-
perity in the future.”

Store, Offices & Restaurant
Equipment

G.R.STORE FIXTURE CO.
7 ionia Ave.,, N. W. Phone 86027
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mCivilization: A process

by which

man is tied to his discoveries.

MR. GROCER

for repeat

sales get your supply

POSTMA’S

DELICIOUS RUSK
Fresh Daily

POSTMA
BISCUIT
CoO.

Grand Rapids,

1882-1932

Mich.
50th

Anniversary

Your Customers Ask For

“VANILLA”

Give them

Jennings’ Pure

Jennings Flavoring Extract Co.

G. A.

1438-1440 Eastern Ave., S. E.

Little Boy Blue Canned Goods
The Wm. Edwards Co. Olives
Libby, McNeil & Libby, Inc., Canned Goods

VINKEMULDER

GRAND RAPIDS, MICHIGAN

LINDEMULDER CO. |
Wholesale Grocer
Grand Rapids, Mich.

—— —

— -

Lin-dee Spices

ONIONS

CAR LOTS OR LESS
BEST QUALITY YELLOWS

COMPANY
GRAND RAPIDS, MICHIGAN

jJAre the canned foods you feature grown

and packed
in your home

statel

W. R. Roach & Co.,
i Rapids, main-
seven modern
ligan factories
:he canning of

icts grown by

jhebfand
youknow

bl hart/

A complete line of canned vegetables and fruits
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HARDWARE

Michigan Retail Hardware Association.
President—Chas. H. Sutton, Howell.
Secretary—Harold W. Berwg. .
Treasurer—William Moore, Detroit.

It Pays To Follow Up the Paint
Prospect.

While 'the spring paint campaign is
still in the future, it is a good thing to
get ‘firmly implanted in your mind the
idea of a persistent follow-up in your
paint selling efforts.

Is the need for paint increasing?
Yes», and largely 'because, in the last
‘two years, a lot of people have post-
poned painting.

Is the selling of paint going to be
easy? Probably not.

Is it, under these circumstances,
good policy to push paint for all it is
worth? It is.

When it is difficult to sell things, a
good many retailers exclaim, “What’s
the use?” and promptly slacken effort.
Whereas that is the very time to push
harder. First, because it is an excel-
lent way to keep your salesmanship
up to the mark; and second, because it
is the only way to get business in dif-
ficult times.

In paint selling, it is the extra effort
that makes all the difference between
success and failure. It is the persist-
ent follow-up that counts. The dealer
who keeps right on the heels of his
prospect is the one who gets the busi-
ness.

Does a persistent follow-up pay?

| remember one curious instance
when a follow-up campaign that failed
—at the moment—ultimately got re-
sults.

Smith was a paint dealer. He was
aggressive, and he had just taken on a
new brand in which he had the most
vehement kind of confidence. Jones
owned a house. It wasn’t a new house
and it was fairly hollering for paint.
An alert junior who put in a pane of
glass noticed the weather-beaten
woodwork and the badly-frayed paint
and reported Jones to his employer as
an A-l prospect for the new brand of
paint.

So Smith put Jones on his prospect
list. He sent Jones Item No. 1in his
follow-up direct by mail campaign.

There was no response. ltem No. 2
followed. Still no response. Then
Item No. 3 went out. No response.
Item No. 4 was sent.

Jones dropped into the Smith hard-
ware store, bought a brush, and vague-
ly nibbled at the paint proposition.
Was it good paint? Smith told him it
was, and considerably more. Oh, well,
he couldn’t afford to paint just now—
he would think it over—maybe, some
day, he would buy some paint and fix
the house up.

Item No. S went to Jones by mail.
No response. Item No. 6 followed.
Still no response.

The weather was getting warm.
Smith had sold a lot of paint to other
people. He didn’t see much prospect
of selling to Jones this late in the sea-
son, especially after what Jones had
said. So he transferred Jones’ card to
the inactive file of the index tray.

Late that summer, driving past
Jones’ house, he noticed that it was
glistening with fresh white paint. En-
quiry revealed that Jones had painted
the house with white lead and oil
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bought from Robinson, whose hard-
ware store he passed every day on his
way to work.

That follow-up campaign looked
like a fizzle, so far as Jones was con-
cerned.

But—a few months later Jones
achieved the purpose in the back of
his mind. He sold his house, and
built a new one. When it came time
to paint the new house he went, with-
out the slightest further solicitation, to
Smith and bought the new brand of
paint in regard to which Smith had so
doggedly circularized him a year be-
fore.

I could give the names of the three
actors in this triangle—drama. | saw
it happen. Years ago. And | will al-
ways remember it as evidence of the
fact that the process of paint education
through a follow-up advertising cam-
paign is often more far-reaching than
the dealer himself suspects. Whether
iflpays or not cannot always be judged
from the immediate results.

But | have sometimes questioned,
too, if one or two more shots out of
the locker of paint advertising wouldn’t
have secured Smith that first sale, as
well as the second.

In planning a follow-up paint cam-
paign, a number of things are import-
ant. It is not a difficult job, though.
Every dealer with a little experience
in handling paint knows the general
outlines. Such a campaign involves
the mailing, to a carefully selected list
of paint prospects, of a follow-up series
of paint literature. In this campaign
the manufacturer almost always co-
operates; provides, indeed; the greater
part of the literature. Coincident with
the mailing list campaign, there should
be a liberal use of window display, and
the goods featured—the exterior paints
—should be given a prominent place
inside the store. Posters and other
decorative material furnished by the
paint manufacturer should be used in
connection with the window trims and
interior display; and color cards and
other advertising matter should be
handed out over the counter. News-
paper space should also be used.

But the keynote of the good paint
campaign is persistence. A merchant
may shrink from the expense of a per-
sistent follow-up campaign. He may
be deterred by the failure of his pros-
pects to respond as quickly or as
numerously as he expected. He may
at the very start decide, “Oh, what’s
the use of trying to sell paint this year.
I’ll send out a paint booklet to every-
body on the list and let it go at that.
Iff 1 get some business, well and good;
and if not it won’t cost much.”

Right there he misses the entire
point of this method of advertising.
Its entire value lies in repetition. It
meets a certain fixed condition—the
reluctance of the paint prospect to ac-
tually buy with a steady pounding that
beats down and overcomes that natur-
al and well understood sales resistance.
A paint advertising campaign that
goes no further than a single broad-
side of mailing matter isn’t a paint ad-
vertising campaign at all. The first
shot has no appreciable effect. It is
a steady repetition of well-directed
fire that batters down the prospect’s
defences and forces him to capitulate.
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One great thing in paint selling is
to get a line on the man who is likely
to purchase paint—the man who needs
paint but does not realize the need, or
the man who realizes the need ‘but
feels he cannot afford the paint.

There are scores of men in these two
categories for every man who needs
paint, knows he needs it and goes out
and buys it of his own initiative. The
dealer is the decisive factor in bring-
ing these prospects to the purchasing
point; and to do this he must get after
them, and must keep after them until
they buy. The. methods he employs
are really less important than the per-
sistence of his follow-up.

Personal salesmanship is the most
effective way of getting business. Your
follow-up campaign will not, of itself,
sell the paint. But it will bring people
into your store, where your personal
effort can clinch the sales. More than
that, however, it will pay to go out of
the store for a personal canvass of the
individual prospects.

The man who goes after business
should go again and again, until he
lands the business. The initial fact
that a man. needs or wants paint is
sufficient assurance that some day
some dealer with enough determina-
tion and persistence will bring him to
the purchasing point. You might as
well be that dealer—and you can be
that dealer if you keep after the pros-
pect.

Personal work is particularly worth
while in the early stages of the paint
campaign. It pays to get painting
started, particularly in localities where
paint is very much needed.

One dealer has what he calls a
“shock troop” or ‘keystone” method
of starting sales. He selects one pros-
pect in each of half a dozen different
sections of his community where there
is room for a lot of painting. He
quotes that prospect an especially at-
tractive price on paint—conditional on
mfe painting being done with the
Blank brand of paint in the very early
stages of the campaign.

What is the result? At about the
time this merchant’s direct-by-mail ad-
vertising begins to attract the notice
of the recipients, half a dozen houses
are painted with the brand of paint he
is featuring. In each case a conspicu-
ous sign announces that “This house
is painted with Blank brand paint, fur-
nished by Smith’s hardware store.”
As a result, that dealer’s campaign
gets off to a good start. Neighbors
who see the painting, who see the sign,
themselves think of painting,, and
naturally decide to at least get prices
from Smith before they buy paint.

Getting a house painted is often the
start for half a dozen or more orders.
So long as all the houses in a block
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are weather-beaten, nobody notices the
fact. But if one house in the 'block is
painted, it makes all the others look
eshabby; and a lot of neighbors who
have mentally decided that they can’t
afford to paint begin to think better
of that decision. Either because they
want their premises to look as good as
the other fellows, or jbecause they
argue, “If So-and-iSo can afford to
paint | can afford it.” That’s why it
pays to get your paint on the first
house in a shabby block, and to get it
there while the season is still young.

Persistence is, however, the most
vital factor; more important even
than a good start. The dealer who
wants his paint sales this season to
bulk large must be prepared to put a
great deal of determination into his
selling campaign, and to keep on push-
ing until the summer dust makes fur-
ther painting impossible.

Victor Lauriston.

Retiring From Trade For a Time.

Tiffin, Ohio, March 12—We wish to
advise that we are completely closing
out our stock of goods in the premises
occupied by us for the past seventeen
years. . . . .

During this entire period we enjoy-
ed a very successful business but be-
cause we could not procure a new lease
on terms in keeping with the present
trend of business, we decided to give
up our operations in our present loca-
tion. Our lease expires March 31,

932.

Our decision to sell out our stock
became necessary when our landlord
insisted on a higher rental than we
were paying. His stand was backed
by the thought that because we had
improved the premises to the extent of
almost $12,000 during the past seven-
teen years that he could igrce us to
pay any figure he might demand.

e are pleased to advise that our
financial condition is extraordinarily
healthy, the entire net proceeds of our
sale having gone into the cash de-
posits_in our bank. It is our hope and
intention to acquire a new location as
soon as possible, but conditions for
procuring the location we desire have
not yet developed to the point where
we can make a definite statement. We
are also pleased to report that we will
realize at least 85c on the dollar after
our affairs are settled, and it would not
surprise us that we will have 90c on
the dollar, which we believe to be a
remarkable record when one takes in-
to consideration the varied stocks we
carried and were sold an these de-
pressed times. .

Our closing out sale, which com-
menced on Dec. 3, 1931, has been an
outstandlnlg success, for which there
are several reasons: We never bought
seconds, dob lots or any other undesir-
able goods; another is the fact that we
gave the people their money’s worth
and that we always advertised honest-
I%, and after seventeen years have won
the public’s confidence.

Before we undertake another propo-
sition the writer will take a little time
off for recreation and rest.

N. A. Roller Co.

YES!

It’s time to
order
Coye Awnings

New patterns are in — New prices are quoted.
REMEMBER
An Attractive Front Brings Business

Write or Phone CHAS A COYE, INC

for Prices

GRAND RAPIDS, MICHIGAN
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DRY GOODS

Michigan Retail Dry Goods Association.
President—Jas. T. Milliken, Traverse

Cl\t)/_. .
R |_<(:je—PreS|dent—George C. Pratt, Grand
apids.
| &chrettary—Treasurer—Thomas Pitketh-
int.
yManager—Jason E. Hammond, Lansing.

Marshall Field Loss.

A net operating loss of $5,091,000
for the year ending December 31, 1931,
is reported by Marshall Field & Co.,
and the usual quarterly dividend on
common stock has been omitted, al-
though the regular quarterly dividend
of $1.75 on preferred stock has been
quoted.

In its first public report a year ago,
Marshall Field & Co. showed net
earnings of $4,724,728. Total sales for
the company for last year, including
the Davis Co. store in Chicago and
Frederick & Nelson, in Seattle, to-
gether wiith a number of smaller gen-
eral stores, were $36,300,000 less than
the sales figure of $150,698,967 for
1930.

Plan Diversified Stationery Lines.

Stationery lines for the coming
Christmas season will be more widely
diversified than at any time in the last
ten years, according to word from
manufacturers now completing designs
>for presentation to buyers next month.
Experience an the recent holidays prov-
ed that novelty patterns, popular in
Eastern states, drew little patronage
in some other sections. Three or four
complete lines of merchandise will be
needed, they hold, in order to meet
the wide variety of demand existing
in various sections of the country.
Present demand for stationery is con-
fined to packages containing seventy-
two sheets of paper and retailing from
50 cents to $1.

Linen Slip-Cover Orders Increase.

The sharp drop in linen prices this
season compared with last spring has
resulted in a strong demand for linens
for manufacture into slip-covers for
furniture. Goods, in both staple and
novelty designs, have sold in large vol-
ume for immediate delivery. Producers
of slip-covers report an especially ac-
tive spring business with approxi-
mately 60 per cent, of current orders
specifying linen fabrics. Ready-made
slip-cover sets, including covers for
two chairs and a divan, are being of-
fered this year in standard sizes to
retail from about $9 up.

Expect Overall Price Advance.

With several overall manufacturers
reported to have withdrawn their lines,
hope that the $5.25 per dozen price,
which was dropped to $4.75 last week,
may be restored within a few days was
expressed in the cloth and cutting-up
trades. The lower quotations, which
were the result of a temporary accumu-
lation of goods, were said to be causing
a loss on each dozen produced and
consequently manufacturers are anx-
ious to restore the former price. At
any rate, some sort of an advance on
quotations is expected before 'the close
of the week.

Fur Jacket Demand Very Active.

An unexpectdely large demand has
developed for popular-price fur jackets
and at-once deliveries on the merchan-
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dise are difficult to obtain. While the
interest in the merchandise on the part
of both consumer and retailer is pro-
nounced, profit margins are slim and
the business in general is not affording
a great deal of satisfaction to the trade.
The general call for skins continues
substantially under a year ago, due to
the combined factors of credit strin-
gency, lower prices and the reluctance
of manufacturers to carry stocks.
Scarfs are active, but also fall in the
slender margin category.

Blanket Men Discuss Sales Tax.

Members of the Wool Blanket Man-
ufacturers’ Association, meeting last
week at the Hotel Roosevelt, New
York, decided to treat the proposed
manufacturer’s sales tax as a separate
item from the cost price of goods and
to show it accordingly on all invoices
and bills. The possibility of forming
a group of part-wool blanket produc-
ers to work in conjunction with the
association and to hold joint meetings
was discussed and will be suggested to
the part-wool mills. An increase in
discounts to retail buyers was touched
upon but definite action was deferred
until a future meeting of the Associa-
tion.

Towel Prices To Be Raised.

Price advances of 3 to 7j4 per cent,
on certain towel lines are scheduled
before the close of the week, reports
in the primary market indicate. The
styles in question are huck, crash and
white Turkish towels. This advance
follows a somewhat similar rise made
last week on colored border goods, an
additional advance on which is expect-
ed within the next ten days. The col-
ored border styles have been the most
seriously depressed in the market and
were the first division which the trade
has tried to strengthen. Wellington,
Sears & Co. will shortly announce
higher quotations on hucks.

Wool Blanket Advance Rumored.

Reports of a possible price advance
on some lines of all-wool blankets to
take effect at the close of this month
are being heard in the New York mar-
ket this week. It was painted out that
many leaders in the trade believe that
current quotations are too low and
that a rise at this time would be justi-
fied. The suggestion was made in
some quarters that 5 per cent, would
be a nominal advance and in keeping
with current production costs. In or-
der to give buyers an opportunity to
cover on their initial requirements,
April 1 was offered as a suitable date
to put the advance into effect.

Notion Goods Trade Is Spotty.

Demand for notion goods is spotty
in the wholesale markets this week,
with replacement orders on some
items setting volume records for the
season. Sewing baskets and Kits in
both novelty and staple designs are
purchased in good quantity in the re-
tail ranges of 50 cents and $1. Dress
accessories are less active than was ex-
pected in view of the approach of
Easter, and there is only a small call
for strictly novelty goods, clothes
hangers, hat trees and similar mer-
chandise. New lines of novelty items
are now being prepared by manufac-
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turers in all branches of the notion
field and will be offered buyers within
the next two weeks.

Stores Promoting “Scatter” Rugs.

Retailers striving to make up for
sales volume lost in room-size rugs
have turned to the promotion of “scat-
tre” types, manufacturers reported re-
cently. Orders for quantities of the
small-size products were received from
retailers in the last few days. Most of
the call is for rugs in retail ranges of
$3 to $5, with some demand for num-
bers retailing up to $10. Trading in
carpeting and in the large size rugs
has been exceptionally light. Reflecting
the indifference shown by consumers,
retailers curtailed purchases to actual
replacement needs, and orders for one
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and two rugs have become common-
place in the wholesale market.

See Record Season For Blues.

What is expected to be a record
season of popularity for blues is now
in the making. A large percentage of
all orders, whether for apparel or ac-
cessories, specifies these shades, rang-
ing from light blue to navy. Despite
the early stage of the season, consumer
reaction to the featuring of these hues
has been very satisfactory. Somewhat
less interest is being shown other
shades, which form part of the group
of Washington centennial hues, which
were promoted in recent weeks. Beige
is being accorded considerable atten-
tion in some quarters, particularly for
accessories.

MICHIGAN BELL
TELEPHONE CO.

Qlour TELEPHONE
got you this job”

“1 knew several men to whom | could
have given this job. But I needed a
man right away, and you were the
only one I could reach quickly by
telephone. So you can thank your
telephone for getting you this job™.

Your home telephone is an important
business and social asset. And in
emergencies, such as fire, acci-
dent or sudden sickness, your
telephone will summon aid

immediately.

Grand Rapids Paper Box Co.

Manufacturers of SET UP and FOLDING PAPER BOXES
SPECIAL DIE CUTTING AND MOUNTING

GRAND RA Pl

DS. M 1

CHIGAN
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HOTEL DEPARTMENT

Dogs Debarred From lllinois Hotels

y Law.

Los Angeles, " March 12— eonard
Kreelmg, who for several years past,
operated Hotel Savoy. at Kalamazoo,
gave up his lease of Same a short time
ago, and Mrs. Mayme Donahue, also
a forfiier Kalamazoo operator, has se-
cured same. It will be closed for a
short jtime, durmg which period gen-
eral repairs will be made. | am un-
advised as to Mr. Kreeling’s future
lans, but | hope he will not forsake

ichigan hoteldom. He was always
an ardent member of the Michigan
Hotel Association, was one of the
most competent chefs I ever knew, and
always a good fellow to meet.

The Central’Lake Hotel Association,
of which Frank A. Irish is president,
has 'Elurchased the property on which
me New Tavern is located from the
village of Central Lake, with the un-
derstanding that a certain space be re-
served for public jpark purposes. Mr.
Irish was for some time manager of
Hotel Roosevelt, Pontiac.

The Detroit city officials have -final-
ly become convinced that the hotels of
that city are being discriminated
against in the charges for gas, elec-
tricity and telephone service, and are
now co-operating with a committee
selected by the Detroit Hotel Associa-
tion, with” a view to securing relief.

Reno G. Hoag, proprietor of Hotel
Lafayette, at Marietta, Ohio, and for
many Years a Michigan operator, has
been elected president of the Chamber
of Commerce there. 1 will say his
neighbors made an excellent selection.
Reno is a born booster and when he
puts his shoulder to the wheel there is
always something doing.

Herman O. Kletzsch, manager of
the Republican Hotel, Milwaukee, and
for a lifetime secretary and treasurer
of the Wisconsin Hotel Association,
has been elected a director of the
Cream City Improvement Association.
If there is possibly any .room for im-
provement in  Milwaukee s affairs,
which closely approach 100 per cent.
Herman is the proper kind of an or-
ganizer to help accomplish it.

Milton E. Magel, who was_for a
long time treasurer of the Michigan
Hotel Association, relinquishing the
osition to conduct hotels in Milwau-
ee, is at least, to be associated in ho-
tel management in Michigan once
more, having taken a long term lease
on Hotel LaSalle, at Battle Creek,
which henceforth will require him to
divide his time between Hotel Jack-
son, Milwaukee, and his Battle Creek
acquisition.  Milton began his hotel
career at Hotel Clifton, in the cereal
city, something like twelve years ago,
continuing same until 1927. "when the
proE'erty was taken under lease by C.
G. Hammerstein, for years a traveling
representative of Albert Pick & Co,
Chicago, in the meantime operating
his present holding until 1929. | take
occasion to congratulate both Milton
and the 'Michigan community which
will have at least frequent visits from
him.

Another Michigan boniface has
drifted into politics. | am referring to
Ed. Dalton, proprietor of Hotels Dal-
ton and Del-Van, at Jackson. He got
a record breaking majority recently for
the office of city commissioner. [ will
not attempt jto admonish Ed. about
ossible contamination. He has a level

ead and | predict he will make them
all listen.

Manager Lloyd McGregor, of the
newly organized Hotel Tuller, Detroit,
gave his department heads a good din-
ner, combined with other entertain-
ment in the newly decorated Park
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Room, as a recognition of the whole-
hearted co-operation he is receiving
at the hands of his aides.

At a joint meeting of Detroit Greet-
ers and the Women’s Auxiliary, last
week, Robert K. Christenberry, man-
ager of Park Avenue Hotel, told his
colleagues a lot about “What is wro_n?
with the modern hotel clerk,” especial-
ly about following the channel of least
resistance and frying to avoid re-
sponsibility of all sorts.

Frank A. Nagel, at one time owner
of .the Grand Hotel, at Mackinac
Island, passed away in St. Louis re-
cently, at the age of 77.

Also, Warren S. Carpenter, owner
of Hotel Menominee, at Menominee,
md a former lumberman in that city,
died at his hpme .there after a linger-
ing illness.

The steamship companies are said to
be offering trips to Europe and other
climes, on an installment basis, with
provisions for vacations when their
other payments on radios and carpet
sweepers become due. Next we will
hear of the hotels offering accommoda-
tions, or at least collecting over-due
bills on the same basis.

The long-standing myth of the
political influence of organized labor—
which still seems to _eng_oy some
credence in our timid legislative bodies
—is in a fair way to be exploded
through the official outgivings of the
American Federation itself. = Accord-
ing to its own figures the federation
had only 2,889,500 members in 1931 as
compared with over four millions in
1920, with an admitted increase in em-
ployment of 27 per cent. At present
not more than one wage earner out of
sixteen _has a membership in such or-
ganizations, and yet when the accredit-
ed agents sound the gong nearly every
senator and congressman ducks to
cover. One of the important magazines
lays this disintegration to “insecurity,
corruption, confusion and futility” on
the part of union officials, and exorbi-
tant salaries paid to certain officers in
the organizations. | notice a styonP
movement toward the open shop is al-
ready developing in the printing or-
ganizations in various parts of the
country. At one time the Internation-
al typographical organization was one
of the strongest in the country, but
their exactions were so arbitrary that
many of the leading publishers and
bookmakers resented their domination
until to-day only 34 per cent, of its
former members are on their lists.

We hear so_much about economy
from both political parties at Wash-
ington that one would imagine every
legislator and every government em-
ploye was devoting his_entire” energies
to cutting expenses. That is, if we
were unfamiliar with the ways of poli-
ticians. Here comes the report of the
Bubll_c printer of the United States,
ulging with inside facts concerning
such “economies.” A million dollars
worth of books and pam%hlets design-
ed for free distribution have recently
been sold to the junk man. It was
found that millions of such documents
were never removed from their wrap-
pings. Last year, when we were hor-
rified at the announcement of a billion
dollar deficit, congressmen used 25-
000,000 envelopes ~for mailing their
speeches, free of postage, mind you.
ow, the ﬁostmas_ter_ general, ruefully
scanning the deficit in his department
alone, wants an increase of letter post-
age from two to three cents. Naturally,
this is the only department of the en-
tire governmental machine which gives
any sort of return to the dear public,
and yet it is selected as .the one sore
spot in the whole mechanism.

Yesterday | went over to San
Gabriel, a dozen miles away, to wit-
ness the Mission Play. | have seen it
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several times, but it is one of th°se
perennial offerings which, like rare old
wine, seems to improve with age. |
was reminded of it by _ Frederick
Warde, tragedian, now in his 83d year,
who used to play the principal part,
but who is now in semi-retirement,
though he recently told me he is con-
templating an Eastern Chautaugua
tour this summer. The Mission Play
is known throughout the civilized
world and yet | am surprised at the
great mass of people who have never
seen it—the most realistic drama ever
presented on any stage. In the whole
world there is” but one production
which equals it—the Passion Play at
Oberammergau — where thousands
voyage to Europe to view it.  This
season it passes its -twenty-first mile-
stone of history for the reason jthat it
is enabled, through the patriotism and
generosity of a number of the fore-
most business men of jSouthern Cali-
fornia, to continue. A few years ago,
through their generosity, it was en-
abled to take up its permanent home
in a new playhouse which stands as
the mo'st distinguished and the most
splendid temple of drama in the world.
More than 3,000 performances of the
ay have been glven d_urlnlg ‘the years
that have passed. It is claimed that
no other_drama of either ancient or
modern times_has equalled this record.
The play is in three acts. The first
act depicts the heroic struggles and
sacrifices of the Spanish pioneers to
ain a foothold in California when
they founded that mighty chain of
Franciscan missions between San
Diego in the South and jSonoma in the
North. The second act depicts the mis-
sions in their glory when California
was the happiest land in the world,
when the Indians had risen to the
stature of the white men and when
peace and gladness held the heart of
California in a warm embrace. The
third act tells the sad but exquisitely
beautiful story of the missions in ruin
and decay. ~A number of the most
eminent ‘artists of the drama have
taken the leading roles in the Mission
Play and it still maintains the highest
standards of art in the personnel of its
performers. It throws into its dramatic
action the human entities which go to
make up the glamorous story which it
tells. The Indians in the play are real
Indians—descendants of the aborigines
who were converted to Christianty and
lifted to the white man’s stature of
civilization through the devoted, self-
sacrificing and [bving efforts of the
Franciscan mission fathers. The sing-
ers, dancers and musicians who take
part are to the manner born—incom-
parable in their own line and whose
work is an inheritance from an ances-
try which came from Spain, up through
Mexico, a century ago, to_ colonize
California and make it In their day the
most wonderful of all countries. No
other play has been so constantly and
universally praised and thousands go
each year .to see it repeated. Like the
Passion Play, many of itsactors who
came into it'as children have grown up
to manhood and womanhood in its
service,  But tto me one of the most
interesting elements is the playhouse
itself, a restoration of the old mission
house built by Father Junipero Sierra,
in itself, a most interesting exhibit. It
is surrounded by several acres of land
and includes the celebrated Mother
grape vine of California, hundreds of
years old, still luxurious and prolific,
with a record of 20,000 pounds of
ripened fruit in one season. Like all
enterprises of a similar character, the
financial stringency has had a far
reaching effect on its income, but if
is backed up by loyal citizens who
freely give to continue its activities.

Over the entire Nation the political
sky is dotted with seed clouds, each
representing a separate and distinct
movement against high taxes and ex-
pansion of governmental activities.
Wheni these clouds Consolidate a ter-
rific storm will break; it will Continue
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Hotel and Restaurant
Equipment
H. Leonard & Sons

38-44 Fulton St., W.
GRAND RAPIDS, MICH.

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. All
room and meal rates very reasonable.
Free private parking space.

GEO. W. DAUCHY, Mgr.

Park Place Hotel

Traverse City
Rates Reasonable—Service Superb
—Location Admirable.

GEO. ANDERSON, Mgr.
ALBERT J. ROKOS, Asst Mgr.

New Hotel Elliott
STURGIS, MICH.

50 Baths 50 Running Water
European

D. J. GEROW, Prop.

NEW BURDICK

KALAMAZOO, MICHIGAN
In the Very Heart of the City
Fireproof Construction .
The only All_New Hotel in the city.
Regresentm
a $1,090,000 Investment.
250 Rooms—150 Rooms with Private

Bath.
European $1.50 and u er Day.
RESPTAURANT AND_pGpRILL—y
Cafeteria, Quick Service, Popular
. Prices.
EEntlre”Se\éent_h Flljoosr De\llotngi to
specia uipped Sample Rooms
P VVyAL'ﬂEFP% HODC?ES,
Pres, and Gen. Mgr.

Occidental Hotel
FIRE PROOF

CENTRALLY LOCATED
Rates $2.00 and up
EDWARD R. SWETT, Mgr.
Muskegon Michigan

Columbia Hotel
KALAMAZOO
Good Place To Tie To

“We are alwaysj mindful of
our responsibility to the pub-
lic and are in full apprecia-
tion of the esteem its generous
patronage implies.”

HOTEL ROWE

Grand Rapids, Michigan.
ERNEST W. NEIR, Manager.
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until government has been purged of a
money spending curse that has all but
bled 'to death the taxpayers of the
Nation. Once government has been
delivered from the clutches of money-
spending politicians, it wall once more
give consideration to the functions for
which it was orl]glr]ally created, to-wit:
the_protection of life, property and in-
dividual freedom of action, all” of which
have been forgotten in the mad desire
to maintain extravagance in every de-
partment from the chief executive
down to the township pathmaster.
Then, and not until then, will there be
an endlto this orgy of crime, racketeer-
|nﬁ, graft and political log-rolling.
Then, and not until then, wall the
American public, through organized
government, effectually ~answer the
challenge of crime and corruption that
strikes a crescendo in_the kidnaping of
the Lindbergh heir. Then conventions
of the dominant political party, will
not be taken up in making excuses for
the shortcomm%s of its Big Chief, and
efforts to “laugh off” such items as ap-
ﬁear in the deficiency budget. The
andwriting is already ‘inscribed on the
wall; will the ;)ubllc’s servants be able
to translate it?

That Indiana congressman who is
shouting himself hoarse in an effort to
cb>awa¥ with the primary election and
go back to the old caucus and con-
vention, ought to be made (to do it
Wonder if he remembers when at the
old township caucus, usually poorly
attended, that a couple of “irafluentials”
handled all the details of the meeting,
picked out their own delegations, and
we read about it afterwards in tihe
town paper? It was what was known
as the “boss” system. To be sure, un-
der the primary system many a medi-
ocre individual has been elevated to
office, but the electorate have at least
had_an c_)Pportumty of expressing their
desires if they were sufficiently inter-
ested to také the time to go to the
polls, and, besides, everything was
open and above board.

Now, one of the largest cafeteria op-
erators in Los Angeles is “doubling
ini brass,” as theatrical men would say.
He has several establishments, and all

winter long he has been -carefully
packing up each evening, all of tihe
perishable left-overs and delivering

them to charitable institutions. Re-
cently, however, he came to the con-
clusion ithat perhaps there were a lot
of people who could not afford to pay
the very reasonable prices he was
charging for his food, and decided to
use one of his several establishments
for a class who carne under this clas-
sification, hence a “five and ten cent
cafeteria.” It is in no sense a charity.
It is a business proposition, and a lot
of people who really look prosperous
patronize the place. Any vegetable
dish, salad or sou?_ sells for five cents,
while meat and fish orders, in large
variety, are offered for ten cents. The
vegetables are all fresh, the meat and
fish portions are ample and the slabs
of pie at five cents are the very same
that the same institution gets twice
that price for at its other establish-
ments. Just think of it. Chicken and
noodles for ten cents. “Just at pres-
ent the venture is costing me a pretty
penny, but during these strenuous
times everyone must help the unfor-
tunate and | feel that properly cooked
food, at a nominal charge, is doing my
bit toward the cause of humanity.”
And at this it is not a philanthropy.” It
is just a lunch room operated by a
man with a heart.

Reminding me that | daily hear of
the efforts of hotel operators to lessen
the suffering caused by the present
stringency b oBenmg tlheir doors and
lockers for the benefit of the suffering
poor. Instead of the bread line, at cer-
tain hours each diay a certain portion
of their dining rooms are accessible to
the indigent and they are .provided with
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at least one nourishing meal each day.
| have read of such activities in Mich-
igan, particularly in Detroit, though
operators in other cities are doing the
same thing, 1 tihink it is a wonderful
attitude ito assume and 1 am proud to
have been of them, and while | may
have offered a_little sincere criticism
from time to time, 1 am loyal to the
“bunch” and ready to maintain the
statement, .that the rank and file of the
Wolverine contingent are far-seeing,
charitable to the core and they have a
wonderful faculty of overlooking the
{Heal check during such periods as
ese.

Hereafter, in Chicago, for dogs
which hang around restaurants or
enter hotel rooms, it is going to be
nothing but the custd'mary dog’s life,
for the city officials have decreed that
no animals., except oats, shall be per-
mitted entrance to any place where
food or drink is prepared, cooked,
mixed, baked, bottled, exposed, packed,
handled or stored, or in any hotel or
apartment, designed for human habita-
tion or occupied as a place of resi-
dence. Such action ought to have the
backing of the hotel fraternity without
stint. Frank S. Verbeck.

The Man in Jail at Grand Haven.

Lansing, March 15 — This will
acknowledge receipt of your com-
munication of March 10 in"relation to
Frank W. Mann. | have just been ad-
vised by the sheriff at Grand Haven
that the charge against Mann was re-
duced to petty larceny, to which he
pleaded é;unty on March 9. He was
sentenced to pay a fine of $25 and
costs of $41.20 and also to make resti-
tution to Mr. DePree, at Zeeland, and
Mr. Wolbrink, at Allendale. He was
sentenced to the county jail at Grand
Haven until such fine, costs and resti-
tution is made, but_not to exceed sixty
days. To date he is still in the county
jail.  However, we still have other
complaints against_him and may be
able to introduce him to every county
jail_in the State.

Enclosed you will find a cogy of a
true likeness, of the old gent who is 72
years of age.

Frank W. Mann.

We_. 72.
eight, 160 pounds,.
Height, 5 feet 6 inches.
Build, medium heavy.
Born, Scio, Mich.
Residence, 4244 Elmer
Minneapolis.
Arrested, March 8, 1932.
Edward Cooper,
Department of Public Safety.

avenue,

Prohibition has made changes. It
used to be the consumer that went to

jail.
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When On Your Way, See Onaway.

Onaway, March 15—It is fortunate
for you, Mr. Stowe, that all of your
subscribers who are sending you birth-
day congratulations are unable to shake
your hand on the 16th or your hands
and arms might be so paralyzed that
you would be unable to edit any more
trade magazines. Just imagine what a
line-up composed of your mailing list
would represent. Perhaps this will be
something for you to figure out and
we await your jreply, knowing that the
line would extend over a vast territor
You may please count ™Squire Signa
in_on that hand shaking line and’ im-
agine yourself “properly shaken,” and
may you continue to ‘withstand this
nerve-racking process until your an-
niversaries reach well up into three
figures. . ] )
~In the meantime, what is going on
in Onaway? Well, the warm days of
early last week gave the merchants an
opportunity to wash their store win-
dows before the arrival of zero weath-
er and to change their displays. Grant
Charney exhibits some new " bedroom
suites in his window, making it ver
attractive. Gumms Stores, Inc., al-
ways to the front, displays groceries,
fruits and ladies apgarel. ack Wright,
news dealer, with Easter and greeting
cards. Torn Manning, Clayton Smith,
George Aubrey, groceries, new dis-

lays™ representing their lines. Ed.

cClutchey, East end grocer, quotes
prices on all his window displays. The
Schneider bakery window would tempt
anyone’s appetite, being piled high
with goodies; while Andy Johnston
demonstrates his skill as a meat cutter
in the way his windows are trimmed
with fresh cuts of meats, together with
dried and smoked meats. [t would be
unfair to overlook the several garages
who are preparing for spring business
t|):y showing their new products. The
Perry Sales has been making extensive
improvements by removm(i; partitions,
enabling patrons to reach their newly-
appointed repair shop from the front
instead of the rear, as formerly laid
out, and prowdlnﬁ Chevrolet service
complete. The Lee Hardware and
Mahoney Bros, stores evidently expect
increased demand for fishing and sport-
ing goods.

While sickness has been limited to
the minimum this winter, C. W. Bahel
keeps up to the minute with Jiis dru
store stock in case of emergency an
displays other merchandise ~generally
sold bg drug stores.

A. Dosie, the dry goods and ready-
to wear dealer, has been conducting”a
business in Onaway for thirty years
and enjoys a steady trade through his
fair dealings and the confidence of his
customers. The installation of a new
heating plant places his store in the
front ranks of comfortable business

The Will B. Gregg Photo Studios
and Information Bureau display win-
dows are showing the prize winning
pictures in the $100,000 Eastman Na-
tional photo contest, together with lo-
cal views and enlargements illustrating
chamber of commerce tourist attrac-
tions.

Henry Lipshield, of the house of
“Henry,” has returned to Detroit busi-
ness, after relieving his manager, Abe
Orman, at the Onaway store.

L. Abbott, the furniture dealer, who

has been confined to the house all win-
ter, has entered the Petoskey hospital
for treatment and is reported as mak-
mg favorable improvement.

o take it all around, When on your

way, see Onaway. Squire Signal.

Japan’s Peeve Disclosed.

Manchuria is the great soy bean
country of the world. The soy bean,
is its principal crop, of which at least
three-fourths is exported. Japan could
not support one-half of her present
population without the soy bean or as
valuable a, substitute, which is not
known to Japan. She wants Man-
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churia so that every Japanese baby
shall start in life with a better bean
than any Chinese baby.

E. E. Whitney.
With the Tradesman Over Thirty
Years.

Rosebush, March 12—Please find
enclosed check for $3 in renewal of m
subscription to the Tradesman. Al-
though money is scarce, | consider this
the very best investment | can make.
In the "past thirty-four years | have
conducted a store | have taken the
Tradesman nearly all the time.

F. C. Matteson.

Eight New Readers of the Tradesman.
The following new subscribers have
been received during the past week:
H. Turkstra, Holland.
John G. Fisher, Grand Rapids.
Howard C. Lawrence, Lansing.
G. W. Bettis, Sparta.
V. E. Hutton, East Lansing.
Hugh S. Dodge, Comstock Park.
Fred G. Whipple, Grand Rapids.
Mrs. John Hayes, Brighton.

The Tradesman Never Disappoints.
Ann Arbor, March 15—Having been
a subscriber of the Michigan Trades-
man for more than thirty years, a
printer b%/ trade and always interested
In the betterment of periodicals in gen-
eral, I must say that almost every
paper, journal and magazine that 'l
once prized has become a source of
disappointment and sorrow to me.
The Tradesman, however, never dis-
appoints.  Its scope has steadily in-
creased in helpful WaES. )
. E. Whitney.

A Four Part Clock.

Another novelty in electricity is a
clock with only four moving parts. In-
stead of depending on complicated
gears for speed reduction, it has rotors
which revolve the precise number of
times necessary to turn the hour,
minute and second hands of the clock.
The gear teeth of this clock never
touch each other.

Setbacks strengthen the strong, wilt
the weak.



DRUGS

Michigan Board of Pharmacy.
President—Clare F. Allen, Wyandotte.
Vice-Pres.—J. W. Howard Hurd, Flint.
Director—Garfield M. Benedict, San-

usky. . . . .
Examination Sessions—Three = sessions
are held each year, one in Detroit, one in
the Upper Peninsula and one at Ferris
Institute, Big Rapids. This year’s Bi
Rapids session will be held June 21,
and 23.
Michigan State Pharmaceutical
X Association. .
President—J. C. Dykema, Grand Rapids.
_First Vice-President—F. H. Taft, Lan-

sing.
Sgecond Vice-President—Duncan Wea-
ver, Fennville.

Secretary—R. A. Turrell. Croswell.
Treasurer—Clarence Jennings, Law-
rence.

GOOD MAN GONE.

Milo Bolender, Life-Long Druggist at
Hubbardston and Sparta.

Milo Bolender, 78, prominent former
Sparta resident, died March 14 at the
home of a daughter, Mrs. Neal Span-
genberg of Pontiac. He was .ill only
a short time with pneumonia.

Mr. Bolender was a pharmacist at
Sparta 28 years, coming from Hub-
bardston, where he had conducted a
drug store several years. He was a
past master of 'Sparta lodge, F. & A.
M.

Mr. and Mrs. Bolender made their
home with their sons and daughters
following his retirement from business
in 1926. Mrs. Bolender died some time
ago at the home of a son, Dr. J. E.
Bolender, of Grand Rapids.

Surviving are a daughter, Mrs.
Spangenberg; two sons, Dr. Karl Bo-
lender of Detroit and Dr. J. E. Bo-
lender of Grand Rapids; a brother,
Frank of Plainwell, and a sister, Miss
Hattie Bolender, of Hubbardston. The
funeral was held at Sparta Wednesday
morning. Interment was in Hubbard-
ston cemetery.

The following detailed account of
Mr. Bolender’s life, activities and ac-
complishments appeared in the Trades-
man Feb. 19, 1901:

There are two .methods of accomp-
lishing equally well the purposes of
life.  One insists upon meeting diffi-
culties more than half way, the other
calmly and industriously gets “good
and ready” and waits for the opposi-
tion to traverse the whole distance be-
fore the struggle begins. One makes
his circumstances and the other makes
the most of his. The first tunnels ithe
mountain, the second goes around if.
Both attain the desired end and both,
satisfied, settle down to enjoy what
they have achieved.

Milo Bolender has foundlthe second
method the one better adapted to his
purposes. There is no particular bene-
fit in turning the world upside down
because he is determined to earn a
good living in a corner of it and he
thinks too much of himself and that
corner to stir up either in getting what
he has made up his mind to have. As
far back as he can remember he has
never found it necessary to make a
fuss. Whether the quiet of the farm,
where his life began Oct. 31, 1853, in
Stark county, Ohio, settled down upon
him and so gave tone to the rest of it
may be a question, but true it is that
on the farm and off it he has found
the Fabian policy the best for him and
he has practiced, that policy .in pros-
perity and adversity all the days of his
life.
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One fact that the farm life developed
was, that for this boy the work was
too hard. Farming to the senior
Bolender was not a piece of ground
to eke out a mere existence on. That
was not living and he would have none
of it. Those one hundred acres should
give him and his a good living and
something more and early and late he
gave that land1no rest. A worker him-
self, and believing that in work the
whole problem of life lies, he bent to
his task and insisted that the farm
should receive its ‘tribute of labor from
every inmate of the farm house. So in
that line of industry this boy grew up.
He went on errands, he drove the cows
to pasture, he did the chores, he put
his hands to the plow when he was
large enough and so on, one by one,
became familiar with the tools of the
farm.

The long hours, however, and the
hard work were too much for him. He
grew “thin and peaked” and when he
was 13 years old he went to Akron,
Ohio, where for three years he attend-
ed the excellent public schools of that
town, finishing during that time the

Milo Bolender.

studies of the grammar grade. With
health restored and believing that in-
door (life was better for him, with his
school days over, he went into a
machine shop at Akron and worked
there seven years. At the end of that
time he joined his father in the man-
agement of a dairy farm and at the
end of three years he went to Hub-
bardston, Mich., in the spring of 1830,
where farming for a while again kept
him busy. While working there, a
vacancy occurred in a drug store and,
applying for .it, he began clerking for
Dr. J. J. Robbins, of Hubbardston.
Liking the business and finding that
it agreed with him, he kept on as clerk
until 1885, when he bought a half in-
terest in the business. Four years later
he bought the doctor’s half and con-
tinued a prosperous business until May,
1900. On the night of May 1, of that
year, a fire burned up almost the en-
tire stock. That was a setback. A
man does not watch with perfect com-
posure the destruction of years of his
industry; but disaster had come and it
remained for the druggist to grapple
with it. The last flickering flame had
been hardly put out when Mr. Bolender
had rented the only available room in
the village, fitted it up as a drug store,
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moved in what little had been rescued
from the fire, and at the end of a
month, was ready to begin life again
where he had left off.

It had been a month of unremitting
work, disicouragement and worry.
There had been no end of the troubles
mthat always .follow in the path of a fire.
Annoyance stepped upon the heels of
annoyance and perplexity after per-
plexity insisted on making its presence
known. They all only hindered. That
quiet, determined way of doing things,
germinated down there in Ohio, was
on hand and' ready to assert itself. It
was hard work from beginning to end,
but every stroke told and every day
scored it, and one who has had
trouble and finally overcomes it can
easily understand Mr. Bolender’s satis-
faction when he and his wife went
down to the store together on the eve-
ning before the opening next morning
to look it over and to add those final
touches which every enterprise is sure
to need. These were given and pro-
nouncing the whole goodi, they turned
the key in the lock and went home to
sleep the sleep of the just.

The next morning an ash heap was
all that was left of that drug store.

No human pen can write the para-
graph which should come in here. It
would be a record of the time that
tries men’s souls. Words are of no
earthly use. All that the man had was
gone and, with a heart heavier than
he will, in all probability ever have
again, he made up his mind that that
was the last of Hubbardston for him.
The lights of Sparta glimmered upon
him through the gloom and to Sparta
he made his way. He found there the
Hastings Drug Co. ready to dispose
of its stock and, buying it, he started
in once more. He is there now with
coat off and sleeves rolled up, if that
is the figure to use in regard to a live
druggist. It looks as if the fires have
decided to let him alone and if the
future realizes all that it promises he
will be able to forget what thoughts
were his when he turned away from
that last conflagration at Hubbardston.

March 29, 18383, whs Mr. Bolender’s
wedding day. He married Miss Clara
A. Mitchell, of Hubbardston. Four
children have been born to them, one
having passed away. The family re-
side at the corner of Main and Division
streets and worship at the Methodist
Episcopal church. Mr. Bolender is a
Mason'—a Past Master of Tuscan
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Lodge; a member of the Maccabees
and belongs to the Eastern Star.

It is a fact worthy of note that com-
munities are constantly on the lookout
for municipal balance wheels. Here
the maker of circumstances is not
wanted. There is already too much
energy let loose and someone is need-
edlto keep things going at a speed best
adapted to the public requirements.
The man, who come storm, come calm,
keeps on in the even tenor of his way
in his own affairs is the one who can
best serve the public and it is written
here, as a mere matter of course, that
Mr. Bolender was called upon to make
himself useful in the places where he
has lived. So he was made the treas-
urer of the village of Hubbardston, a
member of the board of trustees, the
clerk of the township and president of
the village—positions which he filled
to the satisfaction of his fellow citizens
and so with credit to himself. It has
been a good useful life from the be-
ginning. It will continue to be one to
the end and, while there might have
been a great deal more noise and con-
fusion .in realizing wihat Mr. Bolender
has realized during the forty-eight
years of his life, it may well be ques-
tioned whether more could have been
accomplished than has been to the
supreme satisfaction of all.

Candy Sales Showing Gain.

Candy sales at wholesale have
shown an improvement recently, fol-
lowing some slowness earlier in the
year. Most of the Easter business has
now been booked by manufacturers,
with tonnage comparing well with a
year ago and dollar volume running
about 15 per cent, under. The com-
parative stability of the trade has
been shared by general line, .package
goods and penny item .producers.
While emphasis has been placed on
lower price boxed items to meet cur-
rent economic conditions, quality
standards have been improved in many
instances. Novelties have received at-
tention in the Easter purchasing by
retail confectioners.

To Invite Michigan Druggists To Ann
Arbor.

The Washtenaw County Druggists’
Association will seek the 1933 State
pharmaceutical convention for Ann
Arbor at this year’s State meeting in
June in Lansing, it was decided at a
meeting of the county organization
last Thursday evening at McKenny

PUTN/IMS

EASTER TOY ASSORTMENT

24 Lbs. of
ASSORTED
EGGS
and
24 ASS'T TOYS

Not Too
Many For
Any Dealer.

PUTNAM FACTORY

National Candy Co., Inc.

Grand Rapids, Mich.
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hall, Ypsilanii. The county 'druggists
will make a strong bid. for next year’s
convention, the association indicated.

An invitation to the druggists to
attend an educational meeting which
is being arranged by the College of
Pharmacy of tshe University of Mich-
igan for May 12, was. extended by
Prof. C. iH. Stocking of the faculty,
who outlined the plans for the session.
The scope and aims of the pharmacy
division on the campus will be explain-
ed and a tour of the campus made dur-
ing the meeting here.

Several other .matters of importance
to druggists were discussed at length.
The admittance of several new mem-
bers increases the roster of the as-
sociation to include three-fourths of
the druggists in Washtenaw county.
The organization approved regular
meetings and the next session will be
held late in May.

This was the first meeting of the
county group since its organization,
and forty druggists attended. A din-
ner preceded the business session and
Maynard Richardson, of Ypsilanti,
vice-president of the association pre-
sided. Prof. Stocking and Prof. C. C.
Glover of the University extended
greetings from the pharmacy faculty.
Merchandise donated by wholesale
firms was distributed.

A Business Man’s Philosophy.

While reading Amiel’s Journal | was
thinking about the relationship be-
tween order and efficiency. In fact,
I had jotted down some thoughts.
Then | encountered a magnificent
paragraph by Amid, written in 1859.
Few magazines of business print more
incisive arguments than the following:

“What comfort, what strength, what
economy there is in order—material
order, moral order. To know where
one is going and what one wishesi—
this is order; to keep one’s word and
one’s engagements—again order; to
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have everything ready under one’s
hand; to be able to dispose of all one’s
forces, and to have all one’s means of
whatever kind under command—still
order; to discipline one’s habits., one’s
efforts, one’s washes; to organize one’s
life, to distribute one’s time, to take the
measure of one’s duties and to make
one’s rights respected; to employ one’s
capital and resources, one’s talent and
one’s chances profitably—all this be-
longs to and is included in the word
order. Order means light and peace,
inward liberty and free command over
one’s self; order is power. Aesthetic
and moral beauty consist, the first in
a true perception of order, and the
second lin submission to it, and in the
realization of it, by, in, and around
one’s self. Order is man’s greatest
need and his true well-being.”
William Feather.

Newly-Crowned.

“What!” grumbled the waiter, “no
tip? Why, the champion miser of this
town always gives me a quarter.”

“Oh, does he,” said the surly diner.
“Well, gaze upon the new champion.”

BROOKSIDE BRAND
WHISK BROOMS

ROTARY PRIZE
Whisk,

AVSTERDAM BROOM CO

AMSTERDAM , N.Y

ALL STYLES
AND PRICES

Spring Specialties

Marbles — Jacks — Rubber Balls

Base Balls — Playground Balls

Tennis Balls — Tennis Rackets

Tennis Sundries — Golf Complete Sets
Golf Balls — Golf Clubs — Golf Bags

Golf Tees— Golf Practice Balls
Sport Visors—Swim Tubes—Swim Animals
Bathing Caps—Bathing Slippers—Swim Aids
Sprayers — Rogers Paints — Paint Brushes
Sponges — Chamois Skins — Electric Fans

Soda Fountains and Soda Fountain Supplies
Largest Assortment in our Sample Room
We have ever shown and only the Best
Advertised Lines — We certainly invite your

inspection.

Lines now on display.

Hazeltine & Perkins Drug Co.

Grand Rapids

Michigan
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WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.

Acids
Boric Powd) 11%® 26
Boric (Xtal) 11%0 26
Carbolic 36® 43
citric 40 ® 65
Muriatic 10
Nitric 9 V16
Oxalic 5 ® 5
Sulphuric 3%@ 10
Tartaric 35® 45
Ammonia
Water. 26 deg @ 18

Water. 18 deg_
Water, 14 deg._5%@
Carbonate 20 ® 25
Chloride (Gran) 08 @ 18

Balsams
Copaiba 50® 80
Fir (Canada 2 75t0'3 00
F|r Oregon) 265 1

Peru
Tolu«- 1 50@1 80
Barka

ordinary). 25® 30
algong 40® 60
0c) 0 40

15® 25

Cassia

Cassia (
Sassafras
Soa(p Cut (powd.)

Berries
Cubeb 75
Fish 25
Junipe 10® 20
Prickly A h__ @ 60

Extracts

Licorice, box__1 50@2 00
Licorice, powd._50® 60

Flowers
Arnica

Chamomile Ged.)
Chamomile Rom.

Gums

Acacia. 1st
Acacia. 2nd___
Acacia, Sorts_
Acacia, Powdered 25@®
Aloes (Barb Pow) 35®
Aloes (Cape Pow,
Aloes (Soc. Pow.
AsPafoenda

a1
o

ow.
Camphor

Uuaiac
Guaiac,
Kino ---

rrh
M})I/rrh powdered @
Opium, powd. 21 00®21

SEBBHIBBRIBBIABBHREE &

Opium, gran. 21 00021
Shellac, "Orange 40®
Shellac, Whité 55®
Tragacanth, pow. 1 2501 60
Tragacanth 1 75@2 25
Turpentine 26
Insecticides
Arsenic 7© 20
Blue Vitriol, Bbl. 06
Blue V|tr|ol less 07 15

Bordea. Mix Dry 11%@ 21
Hellebore. White

powdered 15® 25
Insect Powder 300
Lead Arsenate, Po. ll%®26
ngle and Sulph ur

ry 23
Paris Green __ 23%@43%
Leaves
Buchu © 60
Buchu. powaeret':l © 60
Sage. Bulk 25® 30
Sage, % loose 0 40
Sage, powdered— b
Senna. Alex. 50® 75
Senna, Tinn. pow. 30® 35
Uva Ursi 20© 25
QOils

Almonds. Bitter.
rue, 0z. 50

Almonds. Bitter,
artificial 30003 25

Almonds Sweet
15001 8

Almond Sweet.
imitation 10001 25

Amber, crudé __ 7501 00
Amber, rectified” 1 5001 75

Anise 5®1 60
Bergamont ___ 500 20
Cajeput 16001 75
Cassia__ ___ 22502 &0
Castor — 13501 60
Cedar Leaf — — 2 0002 25
Citronella__— 7501 20
Cloves — 25002 80
Cocoanut 2290 98
Cod leer 160®1 75
Croton___ — 80009 »

-
N
a1
o
s
N
O

Cotton Seed__
Cu

bebs 5 00®5 25
Eigeron — 40004 25
Eucalyptus 10001 26
Hemlock, pure_ 2 0002 25
Juniper Berries= 4 0004 2%
Juniper Wood - 15001 75
Lard, extra 1 5501 65
Lard, No. 1 —— 12501 40
Lavender Flow— 6 0006 25
Lavender Garin- 1 2501 50
Lemo 2 0002 5
L|nseed boiled, bbl. @ 61
Linseed, raw, bbl. 58
Linseed, bid., less 68 76
Linseed, raw, less 65® 73
Mustard artifll. oz._ 0 0D
Nea ot _ 12501
Ojve Rﬂu,’ 3 0005 00

Olive, Malaga—

yellow 2 5008 00
Olive, Malaga,

green--—--—-—---—--- 2 8503%
Orange, Sweet 4 0004 25
Orlganum pure- 02 50
Origanum, com’l 1 0001 20
Pennyroyal 3 250350
Peppermint__ 35003 75
Rose, pure 50014 00
Rosemary Flows 1 6001 75
Sandelwaod,

[ 12 50012 75
Sassafras, true 2 00@2 25
Sassafras arti’l 76@1 00

Turpentine,” BBI. @ 55

Turpentine, less 62® 70
Wintergreen,
leaf----mmm-emmmmem 6 00®625
Wintergreen, sweet
birch---—---- 3 00®3 25
Wintergreen, art 75%7)1 00
Worm Seed 6 0006 26

Wormwood__ 7 00®7 25

Potassium
Bicarbonate_  35®@ 40
Bichromate 15®@ 25
Brom |de _~ 48® 51

4® 71

Chlorate grand- 21® 28

Chlorate powd 17® 23

r Xtal----------- 1® 24

Cyan |de 22® 0
lodide---~——-= 7 06@4 28

Permanganate 22%® 35

Prussiate, yellow 35® 45
Prussiate. red _ 70© 76
Sulphate 3B5® 40

Roots

Alkanet 40
Blood, powdered 30® 40
Calam 25® 65
Elecampanw 20® 30
Gentian, powd. _ 15®@ 25
Ginger, African,
powdered 200 25
Ginger. Jamaica- 400 60
Ginger, Jamaica,
35® 40
pow. 2.0002 40

powdered
3 OO®3 60
35® 40

Goldenseal,
II_pecac powd.
icoric

L|c0r|ce “powd 15® 25
Orris, powdered- 350 40
Poke, Powdered 260 40
Rhubarb, powd. @1 00
Rosinwood. powd. ® 60
Sarsaparilla, Hond.
ground------——----—- @1 00
Sarsaparilla. Mexic. 50
squills — -------------- 50® 70
Squills, powdered 70® 80
Tumerlc powd.,, 5
Valerian, ‘powd. © 50

1ise 5@ 20
Anise, powdered__ % 25
ir S 13 17

y 15
Caraway, Po. 25 20® 25
Cardamon 225
Co||i|ander pow. . 30 1%(%
Fennell 20® 30

lax ---cmmemmee 6® 15
Flax, ground 6® 15
ﬁoenugre pow wd. 10® 2(5)

9®
Lobelia, p |1
Mustard, yellow 100 20
Musard. black 201.%© 25

abadilla

30® 40
Sunflower —_ 12® 18
Worm. American _ 250 30
Worm. Lavant _ 5 0005 75

Tinctures

Aconite ®] 80
Aloes - @1 5«
Asafoetida ®2 28
Arnica -----=--- ©1 60
Belladonna 01 44
Benzoin__ —/— 09 98

Benzoin Comp’d- 02 40
uchu ©2 16
Canthar‘d—es ®2 52
Capsicum 02 28
Catechu ©1 44
Cinchona____ ©2 16
Ccrfchicum____— ®1 80
Cubebs 82 76
Digitalis 2 04
Gentian 01 36
Guaiac ®2 28
Guaiac, Ammon ©3 0
lodi - ©1 25
Iod|ne C_lo Tess- Oil 50
ro ©l 56
K|no ———————————————— ®1 44
Myrrh @2 62
NUx Vomica 01 go
pium ©5 40
Opium, Camp. ®i 4
Opium. Deodorz™d 05 40
Rhubarb ®1 92
Lead, red dry 12012%
Lead, white “dfy 12012%
Lead, white oil 12012%

Ochre, yellow bbC ~ 0 2%
Ochre, yellow less 30 6

Red Venet’n Am. 3%0© 7
Red Venet’'n Eng. 40 8
Putty --------eeeeeesen
Whiting, bbl.__ ® 4%
Whiting_ -------"==- %®10
Rogers Prep. _ 2 4502 66

Msceillaneous

trate

Borax xtal o

powdered 06® 13
Cantharldes po. 1 2501 60
Calomel--------mmm- 1202 40
Capsncum powd 42® 55
Carmine

09 00

Cassia Buds _35® 45
R ] ()

El‘ﬁ‘”‘ Ff’repared— ﬁ %g

Choral Hydrate 1 20®1 50
8501

Cocaine-------- 12 3 50
Cocoa Butter 40®

Corks, list, 155~ 30710 to
-10%
Copperas 01?)

Copperas,”_Powd. 4®

Corrosive Sublm 1 3701 60
Cream Tartar___ 25® 40
Cuttle bone —— 40® 5u
Dextrine--------=-==- 6%® 16

Emery. Powdered ~ © 16
Epsom Salts, bbls. 003%
Epsom Saits, less 3%0@ 10
q?t powdered ®4 00
hite 20
Formaldehyde "IB 09® 25
elatine------------- 600 70
Glassware less 55%
Glassware, full case 60%.
Glauber Salts, ® 03
Glauber Salts less 04® 10
200 20

Glue, Brown
Glue. Brown Grd_ 16® 22
Glue. White 27%0 35
Glue, white grd 25®@ 25
Glycerlne—— 5® 35
----- - 60® 75
l.n|ne - --a 4507
lodoform----------- 8 _ 65®900
k/lead Acetate — 17® 36

Mace powdered— 01 88
Menthol------------ 4 880600
Mor 13 68014 33
Nux © 26
Nux Vomica, pow. 15© 26
Pepper. Blac pw 860 46
Pepper, White, 65
Pitc Burgun
uas ia 20
uinine. 5 0z. cans @ 67
ochelle Salts 21® 31
saccharme 2600276
Salt Peter-=——=--—-- | 22
Se|dI|tz M|xture
Soap, green 12%@ 25
Soap, mott cast - ® 26
Soap white Castile,

omica_

Soap, white Castile
less, per bar__ 01 60

Soda 'A’sh --------- 3® 10
Soda Bicarbonate 3%® 10
Soda, Sal --------- 02%® 08
Spirits Camphor ®1 20
Sulphur, rol

ssulphur, SubT; ZI%@ 10
Tamarinds 200 26
Tartar Emetfic — 60® 60
Turpentine, Ven. 600 76
Vanilla Ex. pure 1 6002 00
Venilla Ex. pure 2 2502 50
Zinc Sulphate_ 06® 11

Webster Cigar Co. Brands
ebsteret ee ?::53 50
Webster Cadlllacs __76 OF
Golden Wedding
Panatellaa 75 00
Commodore____—— 06 00



ADVANCED

MICA AXLE QREASE
430

10 Ib pails, per doz. 8 80
15 Ib. palls per doz. 11 70
25 Ib. pails, per doz. 17 65

APPLE BUTTER
Quaker. 12-38 oz

BAKING POWDERS a

KC. 10c size, 8 0z.
KC. 15c size, 12 0oz."_ 6 40
KC, 20c size, full 1b.”6 80
KC, 25¢c size, 25 0z. __
KC 500 size, 50 0z.

DO OO
3838

BLEACHER CLEANSER

i BLUING
Am Ball.36-1 oz..cart. 100
Boy Blue, 18s, per cs. 1 86

BEANS and PO%;?\S
1 .
Brown Swedish Beans 8
Dry Lima Beans 100 Ib66680
Red Kidney Beans
Split Peas, Tell.,

Split Peas, Grin, 60 Ib.
Scotch Peas, 100 Ib.

een Ann No l
BOTTLE CAPS
Lacquor 1 gross

BREAKFAST FOODS
Kelloggs Brands

MICHIGAN

GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within dz hours of mailing
and are intended to be correct at time of going to press. Prices, however, are
liable to change at any time, and merchants will have their orders filled at mar-
ket prices at date of purchase. For price changes compare with previous issues

DECLINED
Prunes
Jello
Lava Soap
Pep. No. 224 2 70
Pep, No. 207 200 Grand Duke No 2%,, 325
Crumbles No —Z24—2 70 Yellow Eggs No. 2% 325
ran Flakes No. 624 2 45
Bran Flakes, No. 602 1 60 Black Raspberries
lI%lce &rlsplles :? 0s. —1I 123 0. 2 3 66
Ice _Krisples, 1 o0s. i T Mich. No. 2_
ﬁﬂ BBranp%6 os. —5% Pride o ic 0.2_810
ran 0S. i
All Bran, % o7’ No Red Raspberries 4
ICaffe Hag, 6 1-lb. Noo 1l —————————— 315
s MarceW

BROOMS
Peacock, 4 sewed — 345
our Success, 5 sewed 5 25
Hustlers, 4 sewed_6 00
Standard, 6 sewed — 7 50

uaker, 5 sewed 8 40
arehouse 6 50
o?]/_ 17
Whisk, No. 3 2 26

ROLLED OATS
Purity Brand
Instant Flakes

Small, 24c¢c 1 7%
Large, 128------—------- 215
Rcsuler Flakes
all, 24s 177%
rge 12s 215
ina, IarP S 295
est-o-Silver, Ige. 2 98

lied less one free display
ilrawA in AfiPh M.M.

Post Brands,

Grape-Nuts, 24s 380
Grape-Nuts, 50 ———— 140
Instant Postum No. 8 6 40
Instant Postum, No. 10 4 60
DOBtum Cereal, No. 0 2 25
Post Toasties. 36s — 2 8
Post Toasties, 24s 285
Post’s Bran, 24s -——-2 70
BRUSHES
Scrub
Solid Back, 8 in. 160
Solid Back. 1 In. 17
Pointed Ends — - 125
Stove
L e ——— 180
0. 5 2 00
Peerless — 260
Shoe
No. 4-0 225
No. 2-0 300

BUTTER COLOR
Dandelion 2

CANDLES
Electric Light. 40 lbs. 12.1
Plumber, 40 Ibs. — 128

Paraffine, 65 ------------- 14%
Paraffine, 12s_-_ 14%
Wickin 40
Tudor, ¥ per box — 30

CANNED FRUITS
Hart Brand

Apples
No. 10 PP

Blackberries

4 95

Pride of Michigan___ 3 25
Cherries
MICh red No. 10 6%8

—/3
Prlde of MichNo: 7300

Marcellus Red - 2 56

%eual Pie 135

hole Whité 2 26
Gooseberries

No. 10 8 60

. Pears
Pride of Mich. No 2% S 60

60
Pride of Mich. No. 0. 2_400

Strawberries
No.
8 0z. 0
Marcellus, No. 2
Pride of Mich. No. 2 3 60

CANNED FISH
Clam Ch’der. 10% oz.
Clam Chowder, No 2
Clams Steamed

Chicken Haddle .
Fish Flakes, sm aII
Cod Fish Cake. 10 0z, 1 5?
Cove Oysters. 50z.
Lobster, No %
Shrimp, 1,
Sard’s, % O|I
Sardines, ~ Qil. K’
Salmon, Red Alaska 2 80
Salmon, Med. Alaska 1 85
Salmon, P|nk Alaska 1 35
Sardines, %, ea. 10022
Sardines. Im %, ea.
Sardines, Cal. 110
Ttana % Van Camps,
0z

Tuna, %s, Van tfamps

doz. |

[s, Van Camps,
360

a8

Tuna,
dos.

CANNED MEAT
Bacon, Med. Beechnut 2 70
Bacon, Lge. Beechnut 1 89
Beef, Lge Beechnut 6 10
Beef. No. 1 Corned_2 40
Beef, No. 1, Roast_2 70
Beef. 29 oz.. Qua sit. 1 86
Beef. 4 0z. Qua. slj, 225
Beef. No. t. B”nut. sI|
Beefsteak & Onions, s. 2 70

Chili Con Car., |Is 12
Deviled Ham, % s~ 1 60
Deviled Ham, % s 2 8
Potted Beef. 4 0z.—__1 10
Potted Meat. % L“b"By 52
Potted Meat. % Libby 90
Potted Meat, % Qua.” 75
Potted Ham. Gen. K 1 46
Vienna Saus. No. % 100
Vienna Sausage. Qua. 90
Veal Loaf. Medium ,, 2 25
Baked Beans

Campbells

uaker, 1670z. 60
remont. No. 2 125

Van Camp. med.___ 126

CANNED VEGETABLES
Hart Brand

Baked Beans
Medium, Plain or Sau. 60
No. 10 Sauce 4.00

Lima Beana
uaker. No. 10 11 50
uaker No. 1 125

Little
Little

15
Pride of Mich. No. 21 70
Marcellus. No. 10_"7 50

Red Kidney Beana
10 52

0.
No. 2 110
8 oz. 75
String Beans
Little Dot. No. 2 240
Little Dot No. 1 1.80
Little Quaker, No. I—1 60
Little Quaker. No. 272 20
Choice, Whole, No. 21 90
Choice. Whole, No. 11 25
Cut No. 10 9 60
Cut, No. 2 175
Cut. No. 1 110

TRADESMAN

Pride of Mich., No. 2 1 25

Marcellus. No. 2 -----=-1 15
Marcellus, No. 10----7 25
Wax Beans
Little Dot. No. 2 2 55
Little Dot No. 1 — 180
L|tt|e uaker, No.”2— 2 25
Little Quaker, No. 1 1 45
Choice,'Whole, No. 10710 75
Choice’ Whole. No. 22 00
Choice. Whole No. 1135
Cut, No. 10 9 50
Cut No 2 175
Cu 115
Prlde of M ﬁ’\?an — 135
Marcellus Cut, No. 10- 7 25
Beets
Small. No. 2% 3 00
Extra Small. No. 2 _2 80
Fancy Small No. 2 —2 26
Pride of Michigan__2 00
Marcellus Cut, No. 170 5 25
Marcel. Whole! No. 2% 1 76
Carrots
Diced. No. 2 20
Diced, No. 10 5 25
Corn
Golden Ban., No. 2 145
Golden Ban., No. 10 10 00
Little Quaker No. 1-1 35
Country Gen.,, No. 1 9%
Country Gen., No. 2,7 145
Pride of Mich., No. 1 O
Marcellus, No. 2 110

Fancy Crosby, No. 2130
Whole Grain, 6 Ban-
tam. No. 2’ 1

P

Little Dot, No 2
Littie Quaker, No. I0"
Little Quaker, No. 2
Little No. 1
Sifted June, No. 10 9
Sifted E. June. No. 2
Sifted E. June. No. 1 1 25
Belle of Hart No. 2 1
Pride of Mich., No. 21 45

uaker,

Marcel., E. June, No. 2 1 35
Marcel.. E. Ju., No. 10 7 50
Templar E. Ju.. No. 10 7 00
Pumpkin
No. 10 435
No. 2% 135
No. 2 _ 7 105
Sauerkraut
No. 470
No. 2% 125
No. 2 9%
Spinach
No. 2% 225
No. 2 180
Souash
Boston, No. 3 135
Succotash

Golden Bantum, No. 2 210
Hart. No. 2 1 9%

Pride of Michigan__ 185
Marcellus, No.2 —T1 35
Tomatoes
No. 10 580
No. 86 225
No. 2 ~——————""160
Pride of Mich., N0.2% 2 00
Pride of Mich,, No.2—1 35
CATSUP
Sniders, 8 0z. 136
Sniders, 14 0z. 215
Sniders, No. 10I0__ .90
Sniders, Gallon Glass- 1 25
CHILI SAUCE
Sniders. 8 0z. 210
Sniders, 14 0z’ 3 00
Sniders. No. 1010 125
Sniders, GallonGlassy 1 46
OYSTER COCKTAIL
Sniders. 80z. 210
Sniders. 11 0z 2 40
Sniders, 14 0z. 300
Sniders, Gallon Glass 1 45
CHEESE
Roquefort 6
Wisconsin D aisy 17
Wisconsin Flat 17

New York June”

Sap Sago 40
Brick------c--mmemmmm 19
Michigan F lats 17

Michigan Daisiés____ 17
Wisconsin Longhorn__17

Imported Leyden 27
Limberger 26
Imported Swiss__, . 68

Kraft Pimento Loaf 26
Kraft American Loaf_24
Kraft Brick Loaf 24
Kraft Swiss Loaf 32
Kraft Old Eng. Loaf_45
Kimft Pimento. % Ib." 1 86

Kraft American, % Ib. 1 86
Kraft Brick, % Ib, 186
Kraft Limburger,%]Ib. 1 86

CHEWING GUM
Adams Black Jack--—--- 65
Adams Bloodberry
Adams Dentyne
Adams Calif. Fruit

Adams Sen Sen

Beeman’s Pepsin=-—--—-— 65
Beechnut Wintergreen-
Beechnut Peppermint-
Beechnut Spearmint —
Doublemint

Peppermint erq eys — 65
Spearmmt Wrigleys __ 6
Juicy Fruit = -e--feee-e 66
Krigley’s P -K 65
Zeno 66
Teaberry 65

COCOA

Droste’s Dutch, 1 Ib._ 8
Droste’s Dutch, 9db. 7
Droste’s Dutch, % Ib. 2
Droste’s Dutch, Ib.

Chocolate Applles 411

2
Pastelles, % ib".
Pains De Cafe 3
Droste’s Bars, 1doz. 2
Delft Pastelles 2
Rose Tin Bon

Bons
7 0z. RoOSe Tin Bon

ons
13 oz Creme De Cara-
13 20
12 Rosaces__ 1080
% Ib Rosaces — 780
% Ib. Pastell€s 1 3 40
Langues De Chats__ 480

o
@
w
=
2.
D
v
o

© [=2]
8 m883333KE3

CHOCOLATE
Baker, Prem., 6 Ib. % 2 38
Baker, Prem., 6 Ib. 1/5 2 58

JLOTHES LINE
Hemp, 50 ft. 2 0002 5
Twisted Cotton,

50 ft 15001 75
Bralded 90
Sash Cord 17502 25

COFFEE ROASTED

Le A Cady
1 Ib. Package

Breakfast Cup 2

J. V. 16%

uaker Vacuum_____ 33
edrow 29
Morton House 36%
Imperial__ = 38%
M ajestic
Boston Breakft Blend 25
McLaughlin’s Kept-Fresh

Coffee E xtracts
M. Y,, per 100
Frank’s 56 kgs — 425
Hummel’s 50 Ib. 10%

CONDENSED MILK
Leader, 4 dos.
Eagle, 4 doz. 9 00

MILK COMPOUND
Hebe, Tall, 4 do

Hebe. Ba by 6 doz
Carotene. aI 4 doz.
Carolene, Baby

EVAPORATED MILK

Page. Tall 3 46
Page. Baby
uaker, Ta Ig% 0Z. 285
uaker, Baby 4 doz. 1 43
uaker Gallon, % doz.
arnation. Tall, 4 doz. 315
Carnation. Baby, 4 dz, 1 58
Oatman’s Dundee. TaII 3 46

March 16, 1632

Qatman’s D dee Baby 8 45

Every Day. all_"320
Every Day Baby 32
Pet. "Tall 315
Pet Baby 4 dozen __ 168
Borden’s T al — 345

Borden’s Baby 346

_ CIGARS
Canadian Clubs 35 00
Hemt. Champions__ 38 50
Webster Cadillac__— 75 00
Webster Golden Wed. 75 00
W ebsteretts 38 60
Cincos 38 60
Garcia Grand Babies 38 50
Bradstreets 38 50
La Palena Senators. 75 00
odins 8 60
Throw Outs 37 50
R G Dun_ Boguet 75 00
Perfect Garcia SubL 95 oc
Budwiser

CONFECTIONERY
Stick Candg Palls
Pure Sugar Sticks-600c 4 00
Big Stick, 20 Ib. case 17
Horehound Stick. 5 Ib. 18

Mixed Candy
Kindergarten 16
Leader n
French Creams 13
Paris Creams_—__ 14
Jupiter
Fancy Mixture_____ 16

Fancy Chocolate

5
ittersweets, Asa'ted 1&8

B
Milk Chocolate A A 1 50
Nibble Sticks 160
Chocolate Nut RoITs l 60
Blue Ribbo 126
Gum Drops Palls
Champion Gums 16
Challenge Gums__ 77 13
Jelly Strings __— 1%
Lozenges Pails
A. A. Pep. Lozenges 14
A. A. Pink Lozenges__
A. A. Choc. Lozenges— 14
Motto Hears t 18
Malted Mllk Lozenges

Hard Goods
Lemon Drops
O. F. Horehound drops 15
Anise Squares 16

Palls

Peanut Squares__ _ 14

Cough Drops Bixs
Putnam’s 135
Smith Bros 145
Luden’s I 45

Specialties

Plneapple Fudge _ 1$
Italian' Bon Rons__

Banquet Cream M'_ 29
Handy Packages, 12- IOc

COUPON BOOKS

50 Economic grade 1 %4
100 Economic grade 4 50
500 Economic grade 20 uo
1000 Economlc grade 37 60

Where 1,000 "books are
ordered at a time, special-
ly printed front cover is
furnished without charge.

CREAM OF TARTAR
6 bl. boxes_ = 42

DRIED FRUITS

N. Y. Fey.. EO Ib. box 18
N. ¥. Fey., 14 os. pkg. 16

Apricots
Evaporated Choice 18
Evaporated. Fancy 18

Evaporated, slab’s
Ex. Fancy 25
Citron
10 Ib. box 24
Currants
Packages, 14 oz.__ 11%
Greek. BuIK, Ib. 16%
Datgs .

Imperial, 12s, Pitted 1 8
Imperial, 12s, Regular 1 40
Peaches
Evap. Choice 13%
Fancy 14
Peel
Lemon. American 24
Orange, American 24
Raieins

Seeded, bulk

8%
Thompsons s’dTess blk 8%
Tr]tgmpsons seedless.

Seeded. 15 oz. . 10

California Prunes
900100, 25 Ib. boxes—©05
80090, 25 Ib. boxes—©051%
70080, . boxes—@06
60070, . boxes—@06%
50060, . boxes—@07
40050, . boxes—@08
30040, . boxes—@101%
200 30. . boxes—@14
18024. . boxes—@16
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Homi
Pearl. 100 Ib. srabc/ks 3 60
Bulk Goods
Elbow. 20 Ib . 05
Egg Noodle, 10 Tbs. — 15
Pearl Barley
7 00
Barlé [ R —— 6 00
Chester-------------e-eemee- 3 50
. Sage
East India _~ 10
Tapio
Pearl. 100 Ib. sacks 7%
Minute, 8 oz., doz. 4 05

Dromedary Instant_3 50

Jiffy Punch
3 doz. Carton
Assorted Tlavors.

UR
V. C. Mllllng Co.
Uly W hite
Harvest Queen 5 20
T%SO Ma’am Graham

Brands
510

Lee A Cady Brands
Home Baker
Cream W heat

FRU'\IAT CANS
F. O. B. Grand Rapids

Half pint
One pint - 7 36
One qudrt 65
Half gallon

Ideal Glass Top
Half Pint 9 00
One pint 9 60
One quart 1 15
Half gallon 15 40

GELATINE
Jell-O, 3 doz. 237
Minute. 3 doz; 4 Wb
Plymouth, White 1R
Quaker, 3 doz. 17

JELLY AND PRESERVES

Pure, 30 Ib. palls 2 60
Imitatili. 30 Ib. palls 1 60
Pure, 6 oz.. Asst., doz. 9n
Pure Pres., 16 oz., dz. 2 20

JELLY GLASSES
8 oz., per doz

l. VAN WESgTENBRUGGE
Food Distributor

BEST FOODS,
Laug Broa.,

INC.
Distributora

Nucoa, 1 I b.
Holiday, 1

Wilson A Co.’s Brands
leo

MATCHES
Diamond. 144 hox — 4 76
Searchlight. 144 box— 4 75
Ohjo Red Label. 144 bx 4 76
Ohio Blue Tp. 144 box 4 75
Ohio Blue Tip. 720- Ic 3 80
*ReRllable. 144--
‘Federal. 144--------m---

Safety Matches
Hed Top. 6 grofl case 4 76

MULLER'S PRODUCT8
Macaroni, 9 0s. 2 N
S aghetti 9oa. 2

2
Elbow Macaroni,” 9 0s. 2 20 15
2 20

Egg Noodles. 6 0's.

Egg Vermicelli. 670z. 2 20

E g Alphabets. 6 oz 220
Efre A-B-Cs 48 pkm™—1 &

NUTS—Whole
Almaonds, Tarragnna—
Brazil, large
Fancy Mlxed
Filberts, Sicil
Peanuts, VIr. Roasted
Peanuts, Jumbo, atd.
Pecans,
Pecans,
Pecans,
Walnuts, Cal.___
Hickory

Salted Peanuts
Fancy, No. 1

8helled
Almonds Salted 9%
Peanuts. Spanish
126 Ib. bags 5%
Filberts 32
Pecans Salted 55
Walnut Burdo —
Walnut, Manchurian 56

MINCE MEAT
None Such, 4 doz. 6 20
uaker, 3 doz. case 335
ibby, Kegs, wet, Ib. 22

OLIVES

4 oz. Jar, Plain, doz. 115
8 o0z. Jar, Plain, doz. 140
16 oz. Jar, Plain, doz. 2 25
uart Jars, Plain, doz._3 25

Gal. Kegs, eac 72
3 oz. Jar, Stuff., doz. 115
8 oz. Jar, Stuffed, dozz. 2 25
16 oz. Jar, Stuff., doz. 4 20
1 Gal. Jugs, Stuff., dz. 2 40

PARIS GREEN
(]

Is
2s and 6s

8R8R

PETROLEUM PRODUCTS
Including State Tax
From Tank Wagon

Red Crown Gasolme 15.3

Red Crown Ethyl__ 188

Stanoline Blue 133

In Iron Barrels
Perfection Kerasine_ 10.7
Gas Machine Gasoline 38.2

. & P. Naphtha_164

ISO-VIS MOTOR OILS
In Iron Barrels

Light 712
Medium 7.2
Heavy 772
Ex. Heavy 772
Iron Barrels

Light 62.2
Medium 622
Heayv 62.2
Special heavy___ | 622
xtra heavy

Polarine “F 622
Transmission O 1 62.2

Finol, 4 oz. cans, doz. 145
Finol, 8 oz, cans, doz. 2 25
Parowax,100 Ib. 73

parowax, 40, 1. _755

Parowax, 20, 1lb . 78

Semdac.

12 pt.
Semdac, 8

12 qt.

cans 2 9%
cans 4 90

PICKLES
Medium Sour

6 gallon. 400 count ._ 476
Sweet Small

5 Gallon. 500 ---------- 7 2
Dill_Pickles

Gal, 40 to Tin, doz. 8 15

32 0z. Glass Picked—2 26
32 0z. Glass Thrown_1 95

MICHIGAN

Dill_Pickles Bulk
Gal., 2 0 3

66
16 Gal., — 1%
Gal. 300—_ 30 00

PIPES
Cob, 3 doz. In bx. 1 00@I 20

PLAYING CARDS
Battle Axe. per doz. 266
Bicycle, per doz.__ 470
Torpedo, per doz.——2 60

. POTASH
Babbitt’s, 2 doz. __ 275

FRESH MEATS
Beef

Top Steers & Heif. 14
Good St'rs & H’f .11
Med. Steers & Helf. 10
Com. Steers & Heif. 09

Veal
Top 13%
Good 12%
Medium 10
S L tr)nb 15
rin am

p 00d 9 13
M ed ium 10
Poor 08

Mutton
G 00d --m--mmmmmmmem e 05
Medium 04
[ ] e ] 03
Pork
Loin, med. 13
Butts
Shoulders 08
Spareribs 07
Neck bones__— 04
Trimmings 06
PROVISIONS
Barreled Pork

Clear Back

16 00@20 00
Short Cut CTear___16 00

Dry Salt Meats
D S Bellies 18-29@18-10-8

[e239)

wm'SBgoc

re in 6
Ilkt)) % ___advance %
Ib.
Ib. S

Ib. p

Ib. p
Compound tierces_
Compound, tube_—

Sausagee

®
o=

ongue. Je a 25
eadcheese R )

Smoked Meata

Hams. Cer. 14-16 Ib. @16
Hams, Cert., Skinned
16?18 1b .

Ham drled beet @26
Callfornla H ms__ @12%

pitme’ Tore a?

. 16
Bmled Hams @22
Minced Hams 15
Bacon 4/6 Cert.__ @15

Beef
Boneless, rump___ @22 00
Liver
Beef 1
Calf 40
Pork o4
RICE
Fancy Blue Rose__ 3 90
Fancy Head 06%
RUSKS

Postma Biscuit Co.

18 rolls, per case 180
12 rolls, per case 1 20
18 cartons, per case_2 16
12 cartons, per case__1 46

SALERATUS
Arm and Hammer_3 75

SAL SODA

. anulated, 60 Ihs. ¢cs. 1 35
ranulated, 18-2% Ib.
packages 1

COD FISH
Middles
Peerless, 1 Ib. boxes 19
Old Kent, 1 Ib. Pure 27
Whole Cod H**

TRADESMAN

HERRIN
Holland Hemng
Mixed, Kegs 76
Mixed, half bBTs
Mixed, bbls.
Mllkers Ke 86
Milkers, half b
Milkers, bbls.
Lake Hemng
% Bbl.. 100 Ibs.
Mackeral

Tubs, 60 Count, fy. fat 6 O«
Pails. 10 Ib. Fancy fat 1 50

White Fish
Med. Fancv. 100 Ib. 13 on

Cut nch —
Boned 10 |6 boxes — 16

SHOE BLACKENING

2 In 1, Paste, doz._1 130
E. ‘Combination,™ dz.1 30
DrI—Foot, doz. 2 0

Bixbys, Doz. 130
Shinola, doz. 90
STOVE POLISH
Blackne, per doz. 130
Black Sil Liquid, _d—. 1.30
Black SUk Paste, doz. 1 25
Enameline Paste, dos. 1 80
Enamellne qumd dz. 1 0
E. Z. Liquid, per doz. 1 30
Radium, per do 130
Rising Sun, per do l 30
654 Stove Enamel dz. 2 80
Vulcanol No. 10, 'doz. 130
Stovoil, per do 3m
SALT
F. O.G. Grand Rapids
Colonial. 24. 2 | %
Colonial, ~ 36-1% 1 2

Colonlal Iodlzed 25771
Med. Bbls

2

Med. No 1 100 Ib, PK. 1
Farmer Spec. 70 Ib. 1
Packers Meat,
Crushed Rock for Ice

cream. Ib., each
Butter Salt 280 Ib.Bb1.4 oo
Block.
Baker Salt. 280 16, BBI. 3 80

10 Ib., per bale 93
20 3 Ib.,, per bale” 100
28 Ib. bags Table_— 40

R R388Y

Free Run’g, 32 26 oz. 2 40

Five case lots 230

lodized, 32. 26 0z._240

Five case lot T2
BORAX

Twenty Mule Team
24. 1 1lb. packages_3 35

18 10 oz. packages_4 40
9%. % oz. packages 5, 4 00

CLEANSERS

80 can cases, $4.80 per case

WASHING POWDERS

Bon Amij Pd., 18s, box 1 90
Bon Ami Cake. 18s —1 62

Brillo 85
Climaline. 4 doz.——-3 80
Grandma, 100, 5 ¢ -—---3 ou

Grandma. 24 Large — 9
Snowboy, 12 Large — 2 55

Old Dutch Clean.. 4 dz. 3 40

Octagon, 965 390
RInso, 40s 320
Rinso, 24s 525

Rub No More, 100, 10,

33%
b ‘No Wore, re, 20 4g 4 00
Spotless Cleanser,

20 o 385
Sanl Flush T doz._225
Sapolio, 3 doz.

Soapme 100 120z, 6 40
Snowboy, 100, 10 0z. 00
Speedee, 3 do«. — 7 2

Sunbrite, 505 2 10
Wyandotte, 48 475
Wyandot. Deterg’ 2452 75

SOAP

Am. Family, 100 box
Crystal WhHhite, 100____

6
3
Jack, 60s 4
3

Fe s Naptha,
Flake White, 10 bo
Grdma Whité Na. 10s_3 50
Jap Rose 100 box___ 7 40

83833

Fairy, 1 0X 4 00
Palm Olive, 114 box 11 00

va, 50 bo 225
Octagon, 120 6 00
Punrnio, 100 box 4 85
Sweetheart, 100 box _ 5 70
Grandpa Tar, 50 am. 2 10
Grandpa Tar, 50 Ige. 3 50
Trilby Soap, 100, 10c 7 25
Williams Barber Bar, 9s 50
Williams Mug per doz.” 48

PICE
Whole Spicea
Allspice. _Jamaica
Cloves, Zanzibar__
Cassia, Canton

@24

g43

Cassia, 6c. Dkg.,
Ginger, Africa %
ixed, No. 1
Mixed, 6¢ fk doz %45
Nutmegs 0
Nutmegs. 105-1 10_
Pepper; Black 23
Pure Ground in Bulk
Allspice, Jamaica 25
Cloves, Zanzibar__ @45
Ca55|a Canton 25
Ginger, Corkin 27
Musard @26
Mace. Penan 85
Pepper, Blac 25
Numtegs 31
Pepeper,” White 38
Pepper, Cayenné____ @36
paprika. Spalsh —— @36
Seasoning
Chili Powder, 16c 15
Cel ery Salt, 30z.__ a0
Sage, 2 0z. — 85
union salt 130
Garlic - 130
Poneity, 3% o0z. _ 325
Kitchen Bouquet__ 4 ol
Laurel Leave 30
Marjoram. 1 0z7___ &
Savory, 1 oz. _ ~ 75
Tnyrne, 1 oz. 90
Tumeric, 2% 0z .___ 75
STARCH
Corn
Kinsford, 24 lbs. 2 30
Powd., bags per 100 3 25
Argo, 48, Ib pkags. 3 03
Cream. 24 20
Gloss
Argo. 48, 1 Ib. pkgs. 303
Argo. 12, 3 Ib. pkgs. 2 17
Argo, 8, Ib pkgs__ 2 46
Silver GIOss *», X's__11"
Elastic, 64 pkgs._6 10
Tiger, 48-1
Tiger, 60 1bs. 276
SYRUP
Corn

Blu» Karo, No. 1% 2 %4
Blue Karo, No. 5, 1 d233 63

Blue Karo, No. 10_333
Red Karo, No. 1% 276
Red Karo, No. 6. 1 dz. 3 79

Red Karo, No. 10_3 69
unit. Maple Flavor
Orange, No. 1%, 2 dz. 3 10
Orange, No. ,1 doz. 474

Maple and Cane

Kanuck, per gal. 1 bo
Kanuck, * gal. can —_6a
Grape Juice

Welch, 12 quart case 4 40
Welch' 24 pint case__ 4 50
Welch 36-4 0z. case_2 30

COOKING OIL

Mazola
Pints, 2 doz.__

Gallons. % doz. ___ 725

TABLE SAUCES

Lee & Perrin, large_6 75
Lea & Perrin, smali—3 36

Tobasco, 2 os.
Sho You, 9 0z.,”doz._2 26

A-l, large 475
A-l small 2 8
Caper 2 0Z. 330

TEA
Blodgett- Beckley Co.
Royal Garden, % b 76

Royal Garden, % Ib. 7
Japan
Medium _ 22@27
ghowe — 36040
anc 42062
Nibbs____ 47
Ib pkg. Sifting™— TI@12
Choice Gulpowder 40
Fancy — 47
Ceylon
Pekoe, medium 48
English Breakfast
gongou r(’rge]dlum
ongou oice 35?
Congou Fancy 42043
Oolon
Medium 9 39
Choice
Fancy ——— &
Cott T\ININE
otton, cone
Cotton, W Balia %9
VINEG%R id
Rapi s
Cldzr 40 Gra af‘ P
YVmte Wine, 40Wn—Y 20
WICKING
No. 0, per gross so
No. Xpergross X «0
No. 2,pergross 1 ou
No. i, pergross z 30

X'eeriess Rolls, per doz. 90
Rocnester, No. 2, doz. 50

Rocnester, No. 3, doz. 2 00

Kayo, per doz. 76
WOODENWARE
Baskets

Bushels, Wide Band,
wood handies 2 00
Mantel, drop nattute__  9u
Market, sigqgie Handle- 9b
Market, extra 1 to
splint, large 8 bo
splint, medium 7 bo
Spl.nt, small 6 bo
Churns
Barrel, b gal., each_2 40
Barrel, lu gal.,, each— 2 0O
2 to Ogal., pergal.__ X0
Pails
10 gt. Galvanized 2
12 qt. Galvanized_2 bo
14 qgt. Galvanized 3 X
12 gqt. Flaring uai.” Jr. a vo
lo qt. Tin Dairy * to
Trap*
Mouse, Wood, 4 holes. [e0]
Mouse, wood, 6 noies_ tu
Mouse, tin, a Holes__ oa
Kal, wood X w
Rat, spring x 00
Mouse, apring 20
Tubs
lairge Galvanized s la
Medium Gaivauizeu_t la
small Galvanized 6 7b
Washboards
Banner, Globe bo
Brass, single 0 2a
Glass, single - o oa
DouDle Peerless a av
Single Peerless ioa
Noruiern tjueeu a at
Universal / 25
Wood Bowls
13 in. Butter 0 00
xa 11l Butter 9 oo
X in. Butler is 00
19 111. Butter 2a Qu

WRAPPING PAPER

Fibre, Manila, white_05
No. x Fibre 06%
Butchers D F 06%

Kraft - 061%
Kraft Stripe

00%

YEAST CAKE
Magic, 3 doz. 2TC
Sunllght 3 doz. 270
Sunlight, 1% doz.___ 13
Yeast Foam, 3 doz._2 70

Yeast Foam l% doz.1 35

YEAST—COMPRESSED

Flelschmann. per doz. 30
Red Star, per doz.___ 20
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SHOE MARKET

Michigan Retail Shoe Dealers Association.
President—Elwyn Pond, Flint. .
Vice-President—J. E. Wilson, Detroit
Secretary—Joe H. Burton, Lansing.
Asst. Sec’y-Treas.—O. R. Jenkin»
Association Business Office, 907 Trans-

portation Bldg., Detroit.

Does the Public Win By Price?

There must > a bottom somewhere
to shoes at retail. We can understand
why a department store will run a “loss
leader” as a come-on to increase traffic
of customers through a store, but we
cannot understand why the repair of
shoes at 57c a pair can be made a regu-
lar form of business under that classifi-
cation. The cost of a pair of soles,
heels and workmanship is not to ibe
covered at such a price. We had oc-
casion to see a repair job at 50c and
whatever substitute they used for sole
leather, when thrown into the bucket
to temper, needed a spoon to find it
again. Certainly with rubber heels at
five cents, there is not much else than
mud and molasses.

When it comes to shoes at retail,
how much can the public expect in
shoes for $1.45 when there are fixed
elements of labor, transportation, pack-
ing, etc.? Shoes to retail at that price
may have some good materials therein,
due to the shopping ability of the fac-
tory buyer plus economic luck, but for
a continuous diet by the factory, by
the store and by the public, is it not
economy misplaced?

We are seeing one of the large chain
organizations in the low price field
having all sorts of grief and no par-
ticular increase in retail store custom-
ers, at prices $1.95 to $2.45. That chain
is up against the problem of customers
stepping out of higher price stores and
asking of the cheaper store fitting time,
trained service and even deliveries. It
isn’t “in the wood,” so to speak, for a
store selling shoes at $1.95 to be able
to give fitting service, time, care and
attention up to the point of an hour’s
service when the total return for the
shoe and for the salesman’s time, etc.,
is under $2.

We are not saying this in discour-
agement of lower prices for there are
people, everywhere, who must buy the
most for the money—and they have
very little money with which to buy.
But the shoes that we have seen offer-
ed at these prices havent been service
shoes or standard shoes. They have
been highly styled shoes in colors and
patterns.

If conditions like the above continue,
what, where, and when, will the bot-
tom be reached? It is time to listen
to the great merchant. Percy S. Straus,
vice-president of R. H. Macy & Co.,
biggest department store in America.
He says:

“We have handed on to the public
all the benefits of falling prices and
have kept for ourselves all the disad-
vantages. That may be good philan-
thropy, but it isn’t good business. Many
of us are trying to save by using more
efficient methods but the real need is
for an increase in original mark-up. al-
though many of us hate to face it.”

The months of January and Febru-
ary were amazing months at retail.
The public was passive to all com-
modities at retail—no matter how low
prices were put, the goods wouldn't
move. It wasn’t price alone. It was
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the general mood of withholding
money'—letting the needs be stiflled.
Cash was more important than goods
at any price. But the month of March
is beginning to show a more healthy
tone. Many a customer has hungered
so long for a day’s shopping that we
are bound to see a stimulated sale of
goods at retail. ™Men, women and
children have been out of the stores
for so long that they just can’t resist
the Spring impulse. We know their
needs for shoes and other commodi-
ties are great. We know their wants
are many.

Now it is up to the merchant to
look upon himself as a merchant of
good goods. If the public is in the
mood for buying fewer pairs, the only’
thing to do is to put a little more
salesmanship back of each sale so that
the public buys a better pair. There
is a little more money in it for the mer-
chant if he grades the customer up a
dollar bill and there is much more
value and service in the shoe so ap-
preciated in price. The customer may
buy a pair of shoes for a lower price
than ever before and he or she may
get a certain pleasure at the time of
purchase for such buying ability, 'but
the real test of a pair of shoes is in its
wear in the weeks following.

Somehow or other, the shoe mer-
chant must tell this to the public so
that the buying public is convinced.—
Boot and Shoe Recorder.

Shoe Output Above Last Year’s.

With demand for Spring goods
steadily increasing, shoe plants are
running slightly ahead of the corre-
sponding period of last year, according
to reports in the trade. The increase
«n consumer demand is attributed
chiefly to the lower prices prevailing
on footwear, which in many instances
are 25 per cent, below those of March,
1931. While some manufacturers are
of the opinion that the declining price
tendency has been halted, uncertainty
in hide, quotations continues to make
retailers cautious and they are operat-
ing on very low stocks.

Items of Interest To Grand Rapids
Council.

The new “boss” is certainly on our
trail. He writes we must, although real
news is somewhat like business—Trath-
er hard to find, but mighty nice when
you do find it—have something in the
Tradesman every week. We have
scarcely found our equilibrium since
the big party and our members have
become somewhat sedate, busy and
continually pursuing the elusive orders,
so the column will be light, as there
is a scarcity of the things “unusual”
which makes news.

Ovcing to his membership on the
“Team Work in Business Committee,”
A. F. Rockwell, has resigned as chair-
man of the membership committee, the
former committee consuming all the
time that he could give to the Coun-
cil. He is succeeded by W. A. Dun-
bar, a member of the committee, and
he has proven his right and capacity
to lead by writing two applications
already and has several more which
he will gather in before the next
meeting. There seems no doubt at
this time that the membership com-
mittee will keep the officers on their
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toes preparing and conducting initia-
tions.

Marion D. Estee, who so ably rep-
resented the C. J. Farley Co. for a
number of years, but now with the
Great Lakes Security Corporation, has
been confined to his home at the
Herkimer Hotel for several days. His
affliction seems to be an aggravated
attack of flu.

The executive committee held a
meeting last Thursday with all mem-
bers present except W. G. Bancroft,
he being in Detroit. J. Clyde Larra-
way was elected chairman of the com-
mittee for the year, succeeding R. P.
Dolson, whose term expired at the
close of the fiscal year, after serving
Six years.

Mrs. Anthony Fox, of Detroit, who
was formerly Miss Marian Lypps, is
spending the week with her parents,
Mr. and Mrs. Walter E. Lypps, on
Scribner avenue. Mr. Fox holds a very
responsible position with the Chevrolet
Motor Co., of Detroit, and we will
say he is a prince of a fellow to meet.

The Salesmen’s Club of Grand Rap-
ids, which meets each Saturday at the
Rowe Hotel, in the English room, at
12:30 p. m,, is going strong. Their
talks are highly educational and any
salesman who is in the city at the
time of their meeting is overlooking
a real good bet if he fails to attend.
A musical program is planned for next
Saturday, with Amos Graves and R.
W. Radcliffe in charge. They are
booking as rapidly as possible the fol-
lowing stars: Freddie Gleason, Marian
Lypps Fox, Paul Estabrook, Jacob
Schmidts, Frank Girdler, Gracia Leach.
Now don’t you wish you were a mem-
ber? It is not too late yet, if you get
in line promptly. The committee will
pass on your fitness for membership
and take your money as quickly as
possible, thus avoiding long waits in
line.

We regret to record that one of the
members of the Club has had a second
misfortune, bearing a painful similarity
to one experienced about a year ago.
At that time a reckless driver of an
automobile struck Miss Elizabeth
Husted, seriously injuring one of her
limbs. Her recent misfortune was to
clip on an icy pavement and injure the
same member, and she is now getting
about her home with the aid of a cane.
Our sympathy to you, Miss Husted,
and hope for quick recovery.
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It is still true that good men are in
demand. Judge John P. Dalton, pres-
ident of the Salesmen’s Club, won his
election to a position on the school
board the day of the nomination. The
reporter has been informed (reliably)
that if a candidate is nominated by a
sufficient majority, he is elected by that
majority.  This is what happened to
our president, the Judge, and we con-
gratulate the good people of Grand
Rapids, whom we know you will serve
efficiently and well.

Official Reporter.

Two U. C. T. El(ggtions in the Celery

ity.
Kalamazoo, March 15—Kalamazoo
Council held an election of officers
Saturday, March 12 at Odd Fellows
teimple on. West Cedar street, followed
by a banquet in honor of the Ladies
Auxiliary.  The officers for the ensu-
|n%ye_ar are as follows: .
enior Counselor—Harold Cheving-
i

on.

Junior Counselor—Marley Leach.

Past Senior 'Counselor—Wm. E.
Benedict. .

Secretary-Treasurer—C. W. Sipley.

Conductor—Earl Fraker.

Page—Cal Mahoney.

Sentinel—John Doole&._

Chaplain—James B. Hill.

Executive Committee—J. J. Hudson,
Chester Carter, Al Wildermuth and
Louis Bush. o

Delegates to Grand Council in June
—Glen E. Ranney, B. E. Weirieck, W.
E. Bennett and Harold Chevingtton.

The Ladies Auxiliary held their an-
nual meeting and election Thursday,
March 10, at the Hotel Columbia, re-
sulting as follows:

President—Mrs. Sue Ranney. )

Vice - President — Mrs. " Caroline
Fleisher. )

Secretary—Mrs. H. Chevington.

Treasurer—Mrs. Maude McGuire.

Delegate—Mrs. J. J. Hudson.

Men’s Wear Sales Spotty.

The sudden cold spell during the
week upset considerably the Spring
promotions which some of the men’s
wear stores jhad started and retarded
volume to a disappointing degree.
These stores, however, which con-
tinued clearance sales of odds and
ends at very low prices, enjoyed a
small spurt in turnover, particularly
in clothing. Retailers do not look for
any material improvement tin business
during the remainder of the month,
but hope that April will show a defi-
nite upturn.

“Some brief, eatohy phrase will turn
the public’s mind from gloom.” Yeah.
Something like: “Play ball.”

fosrlive protection
filw I profitable investment

Li,

mr

MICHIGAN iS SHOE DEALERS
MUTUAL FIRE INSURANCE COMPANY

Mutual Building

. Cansing, Michigan
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OUT AROUND.
(Continued from page 9)

the fruit_crop is often lost through the
depredations of this pest.

_In placing these quarantine restric-
tions we are only endeavoring to pro-
tect our major " industryt—agriculture.
We have climatic conditions here
which are favorable to the establish-
ment of practically any insect or plant
disease pest occurring in other por-
tions of the United States or foreign
countries. We have never placed any
quarantine restriction for the purpose
of a commercial embargo, as is inti-
mated in your communication. Our
quarantines are on a_sound biological
basis and their justification can be
substantiated with™ any reasonable per-
son who makes an effort to secure the
true ‘facts.

As stated above, we are not asking
that you accept our assurance or state-
ments in this connection, but would
request that you communicate with
the U. S. Department of Agriculture
and secure their unbiased opinion on
the matter.

We have taken the live Oriental
fruit moth larva from apples and other
fruits offered for entry into our state
from Eastern states and other states
where that insect occurs and it is im-
possible to inspect with any degree of
assurance for the possible presence of
that pest in such fruits when originat-
ing in states known to be infested. We
have been compelled to place this
definite embargo and expect to con-
tinue its rigid enforcement.

) A. C. Fleury,
Chief Quarantine Officer.

A warning to retailers against adopt-
ing a policy of increasing markup to
balance decreasing volume was sound-
ed last week by Dr. Paul H. Nystrom,
Professor of Marketing at Columbia
University, in a latter to the writer.
Dr. Nystrom called attention to the
fact that advocates of such a policy
have been frequently heard in recent
weeks.

“l can think of nothing that would
prove more fatal tO a retailer’s present
position in his community,” he con-
tinued, “than attempting to follow a
policy of increasing mark-ups. The
concern which attempts larger than
usual percentages nowadays is making
a bid for competition that certainly is
not likely to go unanswered for very
long. A fair gross profit based on
actual costs of handling the goods is
now, as ever, the only sound basis of
merchandising.”

Discussing the problem of shrinking
volume, Dr. Nystrom suggested sev-
eral new activities which might be
found profitable for the average furni-
ture retailer. Among them was the
establishment of a furniture repair de-
partment in stores, house-to-house
solicitation of orders, if backed up by
a sound style and merchandising pro-
gram, and inclusion of floor coverings,
radio, electric refrigerators and other
electric appliances in the lines handled.
Co-operation with consumers to the
extent of acting as renting and selling
agents for homes which they might
later furnish was also suggested.

“It is absolutely illogical,” he con-
cluded, “that one should have to deal
with as many factors and hands as at
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the present time in order to secure a
fully equipped residence.”

I am sorry to learn that a valued
contributor to the Tradesman has suf-
fered a stroke at Hollywood and that
his condition is regarded; as serious.
G. J. Johnson has suffered from a
serious affliction for many years, but
he has faced the cruel ordeal handed
out to him by Fate with the courage
of a stoic. | hope to hear that he is
able to overcome his present affliction,
because a man who can keep cheerful
and happy under the circumstances
that Mr. Johnson has been forced to
endure presents a worthy example to
those more fortunately situated.

Notwithstanding the presentation |
made in this department last week as
to the illegality of the scrip system,
Geo. Welsh and his guilty cohorts con-
tinue jto defy the law and snap itheir
fingers at the statute enacted by the
Legislature in 1927 prohibiting the use
of scrip under severe penalties. So
far as | can learn no worth while ef-
fort has yet been made to bring the
guilty to the bar of justice. If the re-
tail grocers of Grand Rapids fail to
avail themselves of this opportunity to
put an end to the unholy and illegal
competition whiclf confronts them to
their loss and sorrow | shall be very
greatly disappointed.

Battle Creek friends inform me that
W. K. Kellogg is gradually acquiring
all of the outstanding bonds on the
Kellogg sanitarium and will soon take
formal possession of jthe property un-
der jthe personal management of Dr.
Stewart. This outcome will probably
cause 'Dr. John H. Kellogg to make
bis new sanitarium near Miami his
permanent place of residence. Dr.
Kellogg has just passed his 80th birth-
day in the South, where he has spent
the past two winters. E. A. Stowe.

Value of Personality in the Grocery
Store.
(Continued from page 12)

What’s the next step? Well, prob-
ably the next thing will be to accord
to unit managers the power to alter
prices on any items to meet any local
competitive conditions. Laws are be-
ing depended on here and there to
make such practices impossible in the
chain organizations. The contention
is that it is not "fair” that more than
one price be quoted at any one time.
But it is probable that any such law
will not hold, because the force of com-
petition must operate both ways, and

that the law will eventually uphold.

Paul Findlay.

Rotten Ring Loots the Kroger Co.

Since the action of the stockholders
of Kroger Grocery & Baking Co. at
their annual ~meeting authorizing
President Albert H. Morrill ito file suit
against three former officers of the
Kroger Co. to recover 13,000 shares of
stock of the Kroger company which
it is alleged was obtained by them in
an irregular manner and without com-
pensation to the company, there have
been numerous reports jof other past
irregularities which are being investi-
gated.
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It is claimed these irregularities were
the work of a clique in the old Kroger
organization operating under the lead-
ership of the accused former officers
and that their operations have been
the means of plundering the assets of
the company for the past five or ten
years to the detriment of the stock-
holders.

The operations in no way involve B.
H. Kroger or impugn his integrity or
honesty, but it is asserted that the
largest beneficiiary of the peculations
has paid back to the Kroger Co. almost
$700,000 to make good on his alleged
embezzlement of Kroger funds, while
another has offered to pay back $200,-
000 provided the Kroger officials agree
to give him immunity from prosecu-
tion. The third person involved has
not yet made any proposition.

It is claimed that, in addition to the
13,000 shares of Kroger which were
obtained without compensation and
with no authority from the Kroger
stockholders or directors, the three ac-
cused former Kroger officials expend-
ed almost $150,000 of Kroger funds on
the remodeling of a building at Seventh
and Walnut streets, Cincinnati, which
is now the headquarters of the Kroger
corporation, without authority. It is
also claimed that the three accused
formed a company for their own bene-
fit, the business of which company
was to obtain leases for hundreds of
buildings», which buildings were later
leased to the Kroger Co. for a term of
years at a substantial profit to the for-
mer officials.

It is Claimed also that large con-
tracts for provisions and supplies later
used by the Kroger Co. were purchas-
ed by an official clique and that later
the contracts were turned over to the
Kroger Co. at a profit to the clandes-
tine operators.

Under-cover men have been making
investigations of the alleged operations
of the three accused former officials
for a number of months and it is said
that, (in addition to the suits which are
to be filed within a short time, it is
more than probable that there will be
an institution of criminal proceedings,
provided that charges now under in-
vestigation are proven to have suffi-
cient groundwork to enable the mat-
ters to be turned over to the district
attorney and bis staff.

A Business Man’s Philosophy.

At a recent luncheon a speaker ob-
served that we find children charming
because they are growing.

I like the thought because | believe
it offers a clue to the source of what
we know as charm. Most things in
nature are loveliest in their growing
state. The minute that growth ceases
decay begins.

Fortunately, human beings can grow
as long as they can breathe. Men and
women in their seventies are charm-
ing if their minds are alert, and if they
are interested in their environment. |
recently read extracts from the jour-
nal of John Burroughs. He began the
journal when he was forty and he was
making entries when he was eighty-
three. The quality of the observation
and expression in the later writings
gives no suggestion of age.

Although an octogenarian, Bur-
roughs was alive, still able to see
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beauty in common things and still able
to get a thrill from learning some-
thing new.

I have begun to realize lately that
I am getting on, and | am studying
older men who have charm and per-
sonality, hoping to discover what is
the secret of their seeming youth. The
noonday speaker suggested the answer.
Those of us who wiish to keep our-
selves in condition to be acceptable to
others must maintain a kinship with
our environment and keep the chan-
nels of our mind open so that new
ideas may enter. We can keep young
by always growing.

William Feather.

Bankruptcy laws are bankrupt.

Phone 61366

JOHN L. LYNCH
SALES CO.

SPECIAL SALE EXPERTS

Expert Advertising

Expert Merchandising

209-210-211 Murray Bldg.
Grand Rapids, Michigan

Business Wants Department

Advertisements inserted under this head
for five cents a word the first insertion
and four cents a word for each subse-
quent continuous insertion. If set in
capital letters, double price. No charge
less than 50 cents. Small display adver.
tisements in this department,” $4 per
inch. Payment with order is required, as
amounts "are too small to open accounts.

FOR SALE—Store building, grocery
stock and fixtures. Established 23 years.
Good location. Box 4, Lennon, Mich.

505

WANTIED—Stock of merchandise in
exchange fro my 80 acre improved farm.
G. Lenten, 215 Third Ave., Big Rag(i)rés,

Mich.
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Death of G. J. Johnson,

Gerrit J. Johnson, aged 68, for more
than thirty years a prominent Grand
Rapids manufacturer, philanthropist
and civic leader, died Tuesday evening
at 10:30 in Hollywood hospital, Los
Angeles, according to a wire received
by his son, Tunis Johnson, 323 Paris
avenue. His widow was with him,
Mr. and Mrs. Johnson having left their
home at 417 Thomas street, Grand
Rapids, for California by way of the
Panama canal last December. His
daughter, Mrs. Raymond W. Starr, left
Grand Rapids Monday noon on receipt
of word of his illness, expecting to
reach Los Angeles via airplane Tues-
day evening, but due to bad storms in
the Western states, will not arrive in
California until Thursday.

Mr. Johnson leaves, besides the
widow, son and daughter, four grand-
children, Martha J. and Mary J. John-
son, John Gerrit and Barbara Starr,
two sisters, Miss Anna Johnson and
Mrs. Dilman Witmer, a nephew, Rus-
sell Witmer, and an aunt, Mrs. Minnie
Heukels, all of Grand Rapids. Funeral
services will be held in Fountain Street
Baptist church, Rev. Alfied W. Wis-
hart officiating, but the date has not
been determined, due to the uncertainty
of the time of arrival of the body.

Mr. Johnson was born April 30,
1863, in the Netherlands near Am-
sterdam, the son of Tunis and Esselina
Heukels Johnson. As a boy of 9 he
came to this country with his parents,
settling in a home on Fulton street
just West of Division avenue. His
father engaged in the cigar-making
business and the lad, after receiving
a public school education, learned the
trade.

Mr. Johnson married Cornelia De-
Leeuw in 1884, and shortly after es-
tablished a cigar business of his own.
With the exception of two years in
business in Lowell, he spent his entire
business career in Grand Rapids, his
company, the G. J. Johnson Cigar Co.,
being sold to the Consolidated Cigar
Co. in 1919. Mr. Johnson was Na-
tionally recognized as a close student
and analyst of tobaccos, and ranked
as an expert. He was one of the first
to import Java tobacco wrappers.
Early in his manufacturing life he came
into conflict with the cigar makers
union, and his S.C.W. cigar was called
by his enemies the “scab cigar work-
ers” cigar, which Mr. Johnson, with
his keen sense of advertising values,
immediately capitalized to his success.
Later his controversy with the unions
was forgotten and he was always re-
garded as a staunch friend of the
workingman, whose cause he advocated
tirelessly.

Other well known cigar brands
originated by Mr. Johnson were the
El Portano and the Exemplar, but his
most famous was the Dutch Masters.
During one of his trips to Amsterdam
to buy Java and Sumatra tobacco he
saw in one of the national galleries one
of Rembrandt’s masterpieces, and he
was so captivated with it that he im-
mediately decided to capitalize it in an
advertising way. He employed a Hol-
land artist to make a copy, which con-
sumed nearly a year’s time and cost
several thousand dollars, and this
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painting he reproduced in lithograph
on his cigar boxes for a label, and this
historic painting is now known the
length and breadth of the land. Mr.
Johnson was a great traveler, having
re-visited Europe four times. For the
past eighteen years, Mr. and Mrs.
Johnson have spent their winters in
California.

Mr. Johnson was a close student of
economics, a man original and fearless
in his views. Years ago he became
interested in Henry George’s theory of
the Single Tax, applied to land values
only, and was actively engaged with
the party in California for many years,
giving freely of his time and money
for the cause. He was a close friend
of Clarence Darrow, David Fels, Lin-
coln Steffens, Upton Sinclair and many
other prominent jfigures.

Mr. Johnson served on the Michigan
‘State Commission of Public Institu-
tions under Governor. Groesbeck.
Through his good officesi, the old fair
grounds, now the airport, was convert-
ed into a work farm for Kent county
prisoners. His influence and tireless
energy helped to establish the new and
spacious country juvenile home on
Walker avenue. His charitable be-
quests were numerous, but always
anonymous, as he always insisted that
his identity be kept a secret. He was
a prolific contributor of articles for
newspapers and magazines, and had an
original, vigorous style. He was a fre-
quent contributor to numerous church-
es, but a member of none. Some years
ago he was a leader in establishing the
public forum at All Souls church. Mr.
Johnson was this year made a life
member of the Lowell Masonic lodge,
with which he had been affiliated for
forty years.

Late News From Detroit.

Plans for the charity food show to be
held at convention hall April 10 to 17
are rapidly being completed and, ac-
cording to Abner Wolf, general chair-
man, much active interest in the event
is being displayed by local wholesalers
and independent dealers. The affair is
being sponsored by the Detroit Asso-
ciation of Wholesale Grocers co-oper-
ating with the Detroit independent re-
tail grocery dealers. Approximately
400 booths will be used by manufac-
turers of food products to exhibit their
goods. A nominal admission fee will
be charged and the receipts will be
turned over to the Detroit Welfare
Department with the stipulation that
the welfare checks from this fund be
expended exclusively with independent
stores. Convention hall has been of-
fered rent free. The Detroit Associa-
tion of Manufacturers is also actively
interested in the show. Abner Wolf
is head of the wholesale grocery bear-
ing his name, located at 1734 West
Jefferson avenue. W. E. Fitzgerald, of
Lee & Cady, presided over the meet-
ing at which the affair was planned
last month.

Thursday marks the opening of the
North American Flower Show which
will continue until March 22. Accord-
ing to Werner M. Hoy, manager of
the show, prizes totaling $20,000 will
be awarded for exhibits. Hoy stated
that this will be one of the most beau-
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tiful and elaborate flower shows ever
held by the organization.

T. Thompson, for several years in
charge of the branch store of Davy
& Co., at St. Louis, has taken over
the store formerly occupied by the
Davy Co., who moved the stock to the
main store in Evart. The business will
be conducted by Mr. Thompson under
the style of Thompson’s Knit Goods
Store. Mr. Thompson has been in
the employ of the Davy Co. for thirty-
three years, the greater part of the
time having been spent in managing
the Clare and Evart stores of the com-
pany. The order for the new stock
for the Thompson knit goods store
was placed with A. Krolik & Co. of
this city.

Louis Simon, senior member of the
firm of L & H. Simon, dealer in
women’s dresses, 229 Gratiot avenue,
was elected to serve on the Board
of Directors of the Wholesale Mer-
chants Bureau of the Detroit Board
of Commerce, at a recent meeting of
that organization. Mr. Simon has been
active in promoting the interests of the
local women’s apparel market which
has made tremendous strides during
the past few years. He is also presi-
dent of the Detroit Wholesale Apparel
Dealers.

Approximately 200 dealers and sales-
men of the Frigidaire Corporation will
meet in convention in this city on
March 26. The meetings will be held
at the Book-Cadillac Hotel. Displays
of new refrigerators and equipment
will be made at the hotel.

How the Government Fails To Aid
the Unemployed.

Up to last year there were three
rural mail routes leading out from
Dexter, Washtenaw county. One old
carrier was due to be retired. So the
routes were consolidated into two and
the other carriers served them. It
increased the pay of each, gave him
more miles to travel and delayed the
delivery of mail to many of the patrons.
As carriers are paid on a mileage basis
instead of salary the postoffice depart-
ment saved little or nothing. But every
time the number of rural routes are
lessened the Government records show
less employes. The third route should
have remained the same and a qualified
unemployed man should have suc-
ceeded the retiring carrier.

This year another Dexter rural car-
rier is due for retirement and the
newspapers inform us that the three
rural routes out of Pinckney, just over
¢e line in Livingston county, are to
be reduced to two and one of those
earners will be transferred to the
Dexter route. Another chance to help
the unemployed turned down. We
imagine this plan is being operated all
over the United States.

Again the Government is still carry-
ing on reclamation projects in the
West at an expense of millions of dol-
lars to increase area of land for farms.
But we are told that though Idaho
harvests from 800 to 1,100 bushels of
potatoes per acre, the irrigation fees
and the labor and the long distance
to market with high freight rates,
makes potato raising there no more
profitable than in other states where
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the maximum crop is around 300
bushels per acre.

Potato raising in ldaho gives em-
ployment to a lot of Mexicans, and
that should please the unemployed
American citizens. | have a nephew
who has worked in the potato fields
in Idaho and knows whereof he speaks.

A few days ago our rural carrier
on the Ann Arbor route was kept
home by the prevailing respiratory
epidemic. The substitute carrier said
to me: “You remember | substituted
here last November. Well, this is the
first day’s work | have had since.”
Andlso far as | know, the regular
carriers get as much pay as they did
when living costs were nearly double.
Their auto expense, however, are
not so much less. E. E. Whitney.

Telling Consumers How To Buy Jams
and Jellies.

Many women who once were proud
of their ability to make jams and
jellies now buy these foods at the
store—but, usually with much less care
than they would have exercised in
putting up fruits in their own kitchens.

There are three classes of jams and
jellies on the market—pure goods,
compounds and imitations. There is a
great deal of difference in the amount
of fruit contained in compounds and in
pure jams and jellies, and there is a
still greater difference in relative qual-
ity between an imitation and the pure
article. The legal requirements as to
the proportion of fruit to sugar is not
less than forty-five parts of fruit to
each fifty-five of sugar for pure jams
and jellies. When a labél contains the
name of a fruit in conjunction with
the word “jam” or “jelly,” without
further qualification, it may be taken
as a pure article.

A compound jam or jelly must con-
tain a sufficient proportion of the fruit
or fruit juice, indicated by the labeling,
to characterize it definitely. The pro-
portion, in the case of preserves, is not
less than twenty-five parts of fruit to
each fifty-five of sugar. The labeling
of these compounds clearly differ-
entiates them from the genuine.

Imitation jams, or preserves, differ
from the compounds in that they con-
tain less than twenty-five parts of fruit
to each fifty-five of sugar, and the
lower fruit content is additionally sup-
plemented with pectin-acid solution.
Imitation jams or jellies may contain
added artificial color and flavor, but
mthese must be declared upon the label.
Labels on this class of foods declare
them to be imitations and also inform
the buyer as to the ingredients present.

Some manufacturers put up pack-
ages containing a full sixteen ounces,
but others sell packages containing
fifteen or fourteen ounces, or even less.
The buyer who wants a full pound of
jam or jelly should not be content to
pay the price of a pound for a package
containing less than sixteen ounces.
The quantity is always printed on the
label. Federal Food Department.

It’s a strange kind of efficiency that
can speed up everything except the fate
of a man in jail.

There’s always a bright side, dear
lady. You couldn’t have worn a fur
coat much, anyway.



W ith the Price
Established

through the manufacturers’ advertising

your selling cost is less and profits more.
Your customers recognize that the price
is right when it is plainly shown on the
label and in the advertising as it is in

KC

Baking
Powder

Same Price
for over 40 years

25 ounces for 25c¢

You save time and selling expense in
featuring such brands as K G.

Besides your profits are protected.

Millions of Pounds Used by Our
Qovemment

To make MORE MONEY
out of COFFEE...

Fush Chase & Sanborn’s Dated Coffee!
This high quality blend, with a flavor
and aroma that only fresh roasted cof-
fee gives, builds up your coffee busi-
ness. That is why it assures a real
profit.

The Standard Brands merchandising plan helps you to
get that profit quickly. You don’t have to tie up your
money in large coffee stocks. You have only a small
investment. Your small stock moves fast, and you enjoy
quick turnover.

Cash in on this popular money-maker. Feature it in your
windows and on your counters. Recommend it every
chance you get. It pays.

CHASE & SANBORN’S

Dated

COFFEE

A Product oj
PRODUCTS STANDARD BRANDS

Wholesale Only Wholesale Only

DISTRIBUTORS of PINE TREE Brand

FARM SEEDS
Vigoro Inoculation Semesan
Bulk GARDEN SEEDS Packet

Vegetables and Flowers

We specialize
in
LAWN GRASS and GOLF COURSE
Mixtures

SEED

Write for our special prices

INSTANT SERVICE

Telephone

445 1
ALFRED J. BROWN SEED CO.

25-29 Campau Ave.
GRAND RAPIDS, MICH.

Wholesale Only Wholesale Only



The Lansing,
Mutual Building Michigan

Michigan’s largest Mutual Fire Insurance Company and

Michigan’s largest Mutual Insurance Agency, occupying

the first two floors and basement of this (their own)

building. Employing over one hundred and twenty-five

people. Five telephone trunk lines are available for
quick service to assureds.

Hie Company
MICHIGAN MILLERS MUTUAL FIRE

INSURANCE COMPANY
(Organized 1881)

The Agency
THE MILL MUTUALS AGENCY
(Organized 1921)
Affiliated Home Company
MICHIGAN SHOE DEALERS MUTUAL FIRE

INSURANCE COMPANY
(Organized 1912)

Insurance in all its Branches

We Give You Service
We Save You Money

No Risk Too Small No Risk Too Large
Phone — Lansing 20741
We have a man in your Territory

BRANCHES

GRAND RAPIDS— 601 Grand Rapids Trust Building DETROIT— 716 Transportation Building
Telephone 95923 Telephone Randolph 0729



