
MEN OF WIDE AND GODLY VISION,
c r w < r a

W h at w e lack  and  sorely  need,
F o r w a n t of w hich w e bleed and  bleed, 
Is m en of a  m ore G odly  b reed— 
H onest m en in h ighest places;
M en w ith  single arm s and  faces;
M en w hose nobler though t outpaces 
T hough t of self or pow er or pelf;
M en w hose axes need no grinding; 
M en w ho are  not alw ays m inding 
F irst the ir ow n concerns and  b linding  

T heir souls’ eyes to la rger th ings; 
M en of w ide and  G odly  vision;
M en of quick  and  w ise decision;
M en w ho sh rink  no t a t derision;

M en w hose souls have w ings.
O, for one such m an am ong us—
O ne am ong  th e  m obs th a t th ro n g  us, 
A n d  for self-advancem ent w rong  us!

H im  w e w ould  acclaim —
H old in h ighest estim ation,
R everence w ith  consecration,
A s the  saviour of th e  N ation,

D ow er him  w ith  fam e.
Lord, now  raise us such a m an— 
P atrio t, no t partisan ,
A n d  com plete  T h y  m igh ty  p la n !

5 W 5

A b ove is the poem  which H is Excellency, Archbishop  
Curley, of Baltimore, used in his funeral oration of the 
late Senator Thom as W alsh, of Montana. It w as given  
in the Senate Cham ber at the Capitol. It is sent the 
Tradesm an b y  R ev. Frank L. McLaughlin, pastor of 
H oly Cross parish, St. James.



R adem aker-D ooge G rocer C o.
Distributors of 

Anchor Red Salmon
Red Heart Med. Red Salmon 

Surf Pink Salmon
Bull Dog Sardines

Red Crown Sliced Beef

The House of Quality and Service

IMPORTANT TO REMEMBER

MUELLER̂
COOKED

s e g h e t t i

LENT begins March 1st and ends 
April 16th

Make prom inent window and counter dis­
plays of M U E L L E R  Q U A L IT Y  PR O D - 
U TS in your store during this period to 
take advantage of increased sales. T he sale 
of M ueller’s will help you with the sales of 
other profitable items, such as cheese, butter, 
tomatoes, etc., used in preparing various 
tem pting M acaroni recipes.

You can offer Mueller Products to your 
customers w ith the assurance tha t they are 
guaranteed in every way. They are made 
from the highest grade materials, in a fac­
tory that has no superior in cleanliness and 
perfect order and only M ueller’s exclusive 
method of manufacture can produce Muel­
ler’s Quality.

C. F. MUELLER COMPANY 
Jersey City New Jersey

jA r e  the canned foods you feature grown
an d packed  
in your home 
state1
W. R. Roach & Co., 

Grand Rapids, main­

tain seven modern 

M ichigan factories 

for the canning of 

products grown by 

Michigan farmers. A complete line of canned vegetables and fruita

MICHIGAN BELL 
TELEPHONE CO.

TELEPHONE PROTECTION 
IN YOUR HOME 

WILL LESSEN WORRY
. . .  Worry about the health and safety o f 
the family, the hazards of fire and theft.
A telephone in the home is assurance that, 
no matter what emergency may arise there, 
aid can he summoned instantly and you can 
be notified at once. By telephone, too, you 
can keep in touch with members of the family 
out of town, and they can reach you readily.

Just one call in  an emergency may he worth 
more than the cost o f the telephone 
for a lifetim e. y M
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D ETR O IT DOINGS.

Late Business News From Michigan’s 
Metropolis.

Jack Lindsay, the new and popular 
manager of the H otel N orton-Palm er 
in W indsor (down-town D etroit), has 
been hissing the name “boy, hi, boy” 
for many years in connection with 
duties in hotels. Last week a 7j^ 
pounder arrived at the Lindsay home.

A. C. Beymer, senior member of 
the newly organized firm of Beymer, 
Meier & Baarck, 642 Beaubien street, 
died last week at the home of a son 
in Painsville, Ohio, following an ill­
ness of only a few days. Plans of the 
new firm were to have Mr. Beymer 
continue on the road to contact the 
trade until such a time as it became 
well known in the state. Just what 
the future plans of the company will 
be following the loss of Mr. Beymer 
has as yet not been announced.

D etroit has 528,025 voters on its elec­
tion lists who are eligible to vote in 
the election of April 3.

Two armed bandits collected $45 
from John Jennings, manager of a 
grocery store at 12182 Grand River 
avenue.

Three bandits robbed the Jackson 
D rug Co. store, 21 Cadillac square, a 
stones throw  from the city hall and 
in one of the busiest spots in the down 
town section, of $1,500. Eighteen cus­
tomers in the store at the time were 
not molested, except for being herded 
in a rear room of the store.

Clifton C. Starkweather, better 
known to thousands in Michigan as 
“Cliff”, has joined the retail sales divi­
sion of the Bemb-Robinson Co., at the 
General Motors branch. Selling Buick 
cars is not new with Mr. Starkweather, 
who opened the first D etroit branch of 
the Buick M otor Co. at W oodward 
and Alexandrine in 1907. “Clif”, in 
addition to having been active in or­
ganizing the D etroit Automobile Club, 
was one of the best known members 
of the United Commercial Travelers of

America, having held all offices in 
Cadillac Council, 143, and later in the 
Grand Council, of which he became 
Grand Counselor.

All restrictions on deposits and w ith­
drawals were withdrawn, beginning 
Monday, by the D etroit Savings Bank 
and the United Savings Bank. The sin­
gle exception is the continued prohibi­
tion on making disbursements to any­
one for hoarding.

One thousand four hundred men re­
ported for work at the plant of the 
Graham-Paige Motors Corporation, 
Monday, when manufacturing on the 
regular March schedule was resumed.

Mr. and Mrs. Charles Hotz, both 
residents of D etroit for nearly sixty- 
five years, observed their golden wed­
ding anniversary this week with a 
family reunion at their home 1326 
Eighteenth street. Mr. Hotz, a native 
New Yorker, moved to D etroit in 
1868 and for many years conducted a 
grocery store at Eighteenth and P or­
ter streets. H e is 84 years old and 
Mrs. H otz is 75 years of age.

The D etroit Board of Commerce 
celebrates its thirtieth anniversary this 
week. Many of the business leaders 
who met thirty  years ago and organ­
ized the Board are still alive and active 
in business and civic affairs. Because 
the Board has consistently refrained 
from entangling political or partisan 
alliances and confined its activities to 
the general good of the community 
at large, it has become an instrum ent 
of progress which has on many occa­
sions received National recognition as 
one of the most potent Boards of 
Commerce in the United States. The 
Board deserves the unqualified support 
of every merchandising, financing, 
m anufacturing and professional organ­
ization in the city.

The W . H. B artlett C,o. retail wom­
en’s wear, 1000 W oodward avenue, is 
advertising a “Lease Expires and No 
Place To Go” Sale. The firm has been 
located at the same corner ever since 
its organization, fifteen years ago.

Spring received a chilly reception in 
D etroit this week, what with so many 
frozen assets lying around.

Nearly 500 men laid off on account 
of the banking holiday returned to 
work Monday at the plant of the Kel- 
vinator Corporation.

Jacob A. Fenberg, clothier, who 
moved to D etroit a short time ago 
from New Mexico passed away in 
H ighland P ark  General Hospital after 
he was removed there from his home 
at 2657 Cortland avenue. Mr. Fen­
berg was despondent over business 
reverses.

D etroit retailers are still feeling the 
effects of the local bank tangle which 
is also reflected in the slight decline of 
business of the local wholesale dis­

tributors. Loop departm ent stores are 
offering many alluring bargains in the 
effort to stimulate trade.

Bernhard Lehmann, of the National 
Lead Co., addressed about 200 m aster 
painters and dealers this week at the 
H otel Tuller. The need of a campaign 
of advertising and proper selling m eth­
ods to tell property owners the truth 
about their homes was stressed by 
him. Painting, he said, has been post­
poned so long that the value of a 
great many homes has shrunk many 
times the cost of hiring a good painter 
to apply protective coats.

Cunningham’s drug store at W ood­
ward avenue and John R street, has 
added a stock of popular priced gro­
ceries and men’s furnishing goods.

H enry Levy, manager of the Phys­
ical Culture Shoe Agency in Detroit, 
startled D etroit this week with the an­
nouncement that “anything of equal 
value” would be accepted for a shoe 
sale, in whole or in part. “Swap” and 
“barter” were used in window signs, 
and the idea was used in newspaper 
advertising. As the first store of any 
type in the city to resort to this policy, 
Levy drew news articles in the local 
papers, giving untold publicity value. 
The idea was announced on Monday, 
the day of the National bank holiday, 
after careful preparation following the 
study of the Michigan situation. The 
system was worked out through tie- 
up with an auction house, which sells 
all goods taken in on commission. The 
auction house sends an appraiser to 
the shoe store to set a value on goods 
as customers bring them in, giving the 
m erchant a fair guide to the value of 
his goods. All types of goods have 
been received, including lamps, radios, 
baby buggies, bath tubs — literally — 
jewelry, furniture, rugs, watches, toilet 
articles, etc. Services, as of printers, 
painters, plumbers, auto repair men, 
have been offered, but so far Levy has 
not accepted these, preferring to have 
some substantial equivalent for his 
sales.

The Lederer M anufacturing Co., 
dress and apron manufacturer, will put 
night crews to work as soon as they 
can be organized, boosting the payroll 
to about 600, it is announced by Simon 
Shetzer, newly-elected president. H e 
expects to run his plant virtually tw en­
ty-four hours a day. Four weeks ago 
the firm increased its payroll by 100 
per cent, to some 400 employes, 
and plant equipment was doubled, but 
now their full day-time production is 
sold out to June 1. Election of A. B. 
McWood, for some years sales man­
ager of the concern, to the post of 
vice president is  announced.

The imminent return of beer has 
added to the spirit of optimism which 
prevails in this automobile metropolis

at the present moment, when the eco­
nomic skies are beginning to clear. The 
industry feels that a new m arket for 
millions of dollars’ w orth of motor 
equipment will open up within the next 
month, or as soon as the beverage be­
gins to flow freely again.

There is little doubt that the brewery 
industry, 1933 style, will be thorough­
ly motorized, and that the horse, which 
held a considerable place in the move­
ment of beer before prohibition, will 
not return to it to any measurable ex­
tent.

New equipment for the beer trade 
is expected to include many passenger 
cars—for salesmen, collectors, etc.— 
as well as trucks of varying capacities. 
M otor-truck manufacturers are parti­
cularly jubilant over expectations, and 
they see the opening of a m arket of 
anywhere from $15,000,000 to $30,000,- 
000 for their equipment. W hen they 
begin again to turn out the beverage, 
breweries throughout the country, it 
is expected, will need thousands of 
new trucks and cars for shipments and 
deliveries.

In addition, several million dollars 
would be spent in overhauling present 
fleets of vehicles, and further millions 
for fuel, oil, tires and insurance. A 
fortunate characteristic of this an­
ticipated market is that every type of 
vehicle it will require is being manu­
factured to-day, so that no large in­
vestments along new lines will be nec­
essary.

Automobile factory production lines 
have begun to move again with the 
relaxing of banking restraints in vari­
ous parts of the country. T he pace 
at which they started was a slow one, 
to be sure, but the ability of finance 
companies to provide cash to cover 
shipments to  dealers stirred the indus­
try  out of the lethargy of the previous 
ten days.

The feeling which existed in some 
quarters at the beginning of the cur­
rency emergency, that the industry suf­
fered a considerable sales loss, has dis­
appeared. In  its stead there is a con­
viction that buying demand is being 
vitalized as a result of renewed con­
fidence. Porduction, however, will pro­
ceed cautiously during the next few 
weeks, geared closely to demand.

Solid Construction.
The manager of the local building 

firm started at the wrecked village 
hall. “W hatever’s happened?” he asked 
his foreman.

The foreman scratched his head. 
“As soon as we begun to take the 
scaffolding away the whole place col­
lapsed,” he explained.

“You idiot ” snapped the manager. 
Didn’t I tell you not to touch the 
scaffolding until the wallpaper was 
up?”
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O U TLO OK FOR SMALL STORE

If It Is Conducted With Saneness and 
Profit.*

I t would be quite proper to start 
this discussion on the outlook for the 
small store by understanding just what 
the present status is. There is one 
thing we m ust be thoroughly convinced 
of, and that is that the small store is 
a necessary and useful institution in 
American life. For if it is not neces­
sary, and if it does not perform a satis­
factory function, inevitable evolutionary 
processes will eventually eliminate it. 
In  which case all our efforts to save 
it are in vain.

The small store's problems are in 
many cases exactly the same as the 
problems of the large store. Being 
principally interested in the small store,
I m ade it a practice to attend various 
conventions and meetings, and look for 
the groups which were discussing small 
store problems. Sad to relate, I found 
that the small store did not make itself 
felt in these organizations and, as a 
consequence, the program s were de­
void of small store discussions. But I 
soon found that the problems that the 
big giants were discussing were just 
the same as the problems of the small 
fellows. Look over any of the conven­
tion programs and you will find many 
things of common interest. But of re­
cent years. I found a growing tendency 
to consider the small stores. Universi­
ties and research bureaus have begun 
the study of the small store problems 
with increasing intensity, for they 
realize that the small store is a per­
manent and essential factor in our sys­
tem of distribution and rightfully is 
worthy of attention. If the small store 
was dying out. do you think that vast 
sums of money would be spent to im­
prove its condition? Not in this day 
and age. The tendency is to let un­
desirable things pass out of the picture, 
to let evolutionary processes get in 
their work. But no. the small store is 
quite necessary and its problems, long 
neglected, are being solved.

If there is any one thing that dims 
the outlook for the small store, it is 
the tendency of the small store to w or­
ry about the large store. T hat is not 
a problem of the depression era alone. 
I t seems that the small store owner is 
always worrying about what the big 
fellow will do. I t  is a sort of inferiority 
complex that has no basis in actual 
fact. In  the boom days the big stores 
were going to make the small stores 
give up the ghost. A fter we saw that 
the big stores were not so big in rela­
tion to their community and tha t they 
were big because the times were big, 
at least that is what we thought, we 
started to w orry about the bugaboo of 
chain store competition. All of the a t­
tention of the small store owner was 
centered on the problem of how to 
block the progress of the giant-octopus 
—the chain store. After seeing that 
the chain could not make progress in 
any place where the community was 
well and capably served by a small 
store owner and the small store owner

•P ap er  read a t  th e  M ichigan R eta il D ry  
Goods A ssoc ia tion  con ven tion  a t  L ansing, 
March 22, by A rthur S. Purdy.

began to breathe a sight of relief, along 
came the depression, and a revival of 
the fear of the big store.

The subject of my talk to you is 
“The Outlook for the Small Store”. 
Even the subject has its implication 
that the small store is in some sort of 
danger and must be approached in fear 
and trembling. There is no such thing 
as a small store and a big store in re­
lation to the community. If a store 
is bigger than its community demands, 
that store must reduce its size or get 
out of the picture sooner or later. If 
the big store is such a thing of fear, 
then w hy is it that small stores in 
large cities crowd the side streets and 
even the main streets as close to the 
large stores as they can get.

One thing the retailer needs more 
than ever these days is a fresh, clear 
picture of his enterprise. And if there 
is anything he lacks more than ever, 
it is that same, fresh, clear and honest 
view. T hat is why conventions are a 
great contribution to a clearer insight 
into a m an’s business. They stimulate 
latent energy. They clarify certain 
problems. The}' invigorate the retailer 
who attends through new contacts, but 
they cannot, alas, make a retailer be 
honest with himself.

I do not mean to accuse the retailer 
of conscious dishonesity with himself. 
Hum an beings are subject to the same 
frailties, w hether they are in control of 
huge enterprises running well into the 
millions or whether they are owners 
of small stores. I t is these unconscious 
things that are overlooked, which are 
avoided, which cause the greatest ob­
stacles to successful retailing to-day.

To be specific, isn’t it true that many 
retailers are bewailing the absence of 
profits when their store is overloaded 
with expensive hobbies? No. Mr. Re­
tailer won’t admit that there are hob­
bies. but deep down in his heart he 
knows there are. W hat about that 
relative on the payroll who is not pro­
ducing. He is not draw ing a very 
large salary, it is true, but isn’t it also 
true that he has not been cut as have 
many others who are not related to 
the management, and isn’t it true that 
the remainder of the store knows about 
him being deadwood? W hat about the 
unusually large salaries being paid to 
the officers. Have they been cut in 
proportion to the remainder of the 
salaried employes. Is  it fair to a t­
tem pt to obtain a profit under 1933 
price conditions with 1929 managerial 
salaries.

H ow about that extra space added 
during the boom times? A ren’t you 
keeping it filled with merchandise 
when honesty dictates you should close 
it up, w hether it is an annex or an 
extra floor? You won’t close it up? 
You are afraid someone might think 
you are not doing as well as you would 
like to have them think you are doing.

Get off your high horse, Mr. Re­
tailer. and get down to cases. Pu t 
yourself on the stand and cross ex­
amine yourself. See w hat is causing 
the losses in profits. Eliminate those 
departm ents which gave you pleasure 
to talk about (you excused it on the 
ground that it added prestige to your

store, when you know it only satisfied 
your personal self-esteem) and which 
never really made a dime for your 
store.

W hat about that extra service you 
put on the tooth-brushes you delivered 
to the suburbs, the unusual amounts 
of credit you extended. Its  true you 
built up a reputation for your store. 
But you also built yourself a pile of 
losses. It is common knowledge that 
the majority of stores in this coun­
try made very little profits during the 
boom times and many of them actually 
lost money. Be honest with yourself, 
Mr. Retailer, and look for profits rather 
than prestige. A well conducted, prof- 
fitable store will bring with it plenty 
of prestige. A losing merchant is only 
a sucker for praise.

A well known and much-published 
night club hostess was accustomed to 
greet her customers with the phrase 
“Good evening, Sucker.” I t seems that 
the customers enter your stores with 
the same idea back of their heads. W ho 
is the sucker in to-day’s retailing? He 
who is selling things without profit 
and giving the most away under the 
erroneous impression that customers 
will continue to buy from him when he 
finds it no longer possible to keep on 
giving things away.

Let us see the position of the small 
store in the retailing field. I am quot­
ing from the article of Mr. Kaylin ap­
pearing in the Feb. 20 issue of Re­
tailing. “In  the year 1929, a banner 
twelve months in the Nation’s history, 
only 2,059 stores showed sales greater 
than one million. Of these 2,059 stores 
with sales over $1,000,000 ; 580 stores 
were department stores. But even here, 
in a type of establishment where vol­
ume m ust of necessity be high, the 
conspicuous fact is that the typical 
store does not show sales anywhere 
near 51,000,000. Ignoring the records 
of those departm ent stores which sell 
food (460 in 1929), and taking into ac­
count only those which sell the regu­
lar line of goods (3,693), the report 
shows this classification: forty-five with 
a volume between $50,000 and $100,- 
000: 1,571 with a volume between
S100.000 and $200,000 ; 721 with a vol­
ume between $200,000 and $300,000; 
551 between $300,000 and $500,000; 
440 between $500,000 and $1,000,000, 
and 448 over $1,000,000.”

Mr. Kaylin goes somewhat further 
in his analysis and says: “If a 40
per cent, sales reduction is taken for 
the three years since 1929, it becomes 
evident that in the year 1932 there 
were less than 275 department stores in 
the L’nited States which showed sales 
greater than $1,000,000.” H e winds up 
his interesting analysis of the Govern­
ments figures with this very pertinent 
comment: “ Leaders in the field must 
forget the big store and give greater 
attention and more forceful thinking 
to the problems of the small store. 
For the small store is the typical store 
in the U nited States, and the over a 
million dollar store the exception.”

O ther reports of the U. S. D epart­
ment of Commerce indicate that almost 
50 per cent, of the N ation’s retailers 
have their establishments in cities of

10,000 population or under. These 
communities and the countries adjacent 
contain 65,000,000 people. T he retail­
ers above mentioned do a volume of 
$15,000,000,000 which is approximately 
30 per cent, of the N ation’s volume.

These statistics, boring though they 
may be, are necessary to indicate the 
fact, if it must be proven, that the 
small store is an essential factor in 
distribution and m ust continue to 
thrive as all things thrive which are 
necessary.

So with your permission I will leave 
the m atter of the outlook for the small 
store for the time being. W e can ac­
cept as a fact, I believe, the premise 
that the small store will continue to 
exist and fulfill a place in our social 
scheme, because it is necessary, and 
anything that is necessary will be re­
tained. Let us dwell a bit on the sub­
ject of how you, Mr. Small Store 
Owner, can improve your job. By 
improving your job we mean making 
a profit, or if you are one of these rare 
individuals who are making a profit, 
how you can make a larger profit.

Perm it me to let you in on a secret. 
W hen I came to consider this part of 
my address, I w ent to my files in 
search of som ething unusual and per­
haps startling, to bring before this con­
vention. A fter digging through an 
accumulation of data gathered over a 
large number of years of experience, 
I came to one startling conviction, 
which is, there is nothing new or 
unique in retailing problems to-day. 
The only startling thing about it is 
that the retailer solves his problem, 
goes into an era of complacency and 
then starts solving the same problem 
all over again. Many of you can re­
member way back in the old days how 
startling was the advent of the first 
departm ent store. H ow  all kinds of 
plans and laws were attem pted to keep 
the departm ent store out. You did 
not succeed. T he days of 1927-28-29 
were spent in trying to keep the chain 
store out of the field. Again no suc­
cess. T he departm ent store did not 
eliminate the small store owner. N eith­
er did the chain store idea. Neither 
will any other idea which may spring 
up, provided you, Mr. Small Store 
Owner, are doing a good job in your 
own community.

W hat constitutes a good job? The 
first essential is good management. 
M anagement does not consist of the 
title M anager under your own name 
on a door leading into a grand office. 
M anagement consists of hard, inten­
sive work, the use of grey m atter un­
der your own hats. Too often retailing 
management has taken the success 
magazines too literally and has dele­
gated the job of thinking to hired help. 
I am not opposed to the delegation 
of details to others, but constructive 
thinking which built your store up to 
a place where you can engage execu­
tives cannot be delegated. You must 
get back to the job of thinking and 
solving your problems yourself. And 
by thinking I don’t mean useless, nerve 
destroying worry.

Get rid of the idea that the big time 
executives know it all. You’ve got
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just as much grey m atter as the so- 
called “big shots”. O ur so-called 
“master minds have proven that it 
takes more than a gardenia in a but­
tonhole to entitle them to a lasting 
place in history. Some of our 1929 
retailing geniuses will go the way of 
our 1929 banking geniuses, if they don’t 
stop thinking of themselves alone and 
start building with an eye to the whole 
retailing system.

A retail store is only as good as the 
person managing it. All of the ideas, 
advertising plans, beautiful store fronts, 
fixtures and interiors, are of no use if 
management is not strong enough to 
co-ordinate them and keep things run­
ning smoothly and sanely.

I recently completed a survey of the 
operating statistics of a number of 
small store clients. I found that where 
the management was hard-working 
and industrious the results were satis­
factory, even in 1932. W here the fig­
ures were red, in spite of capable man­
agement, I found they were red be­
cause of incapable management in the 
past. A fter I eliminated those expense 
charges in 1932, which really were an 
outgrowth of 1929, such as depreciation 
on excessive plant expansion, salaries 
of executives who were useless but 
whom the management would not re­
lease, relatives on the payroll who were 
nothing more than parasites, I found 
that capable management was still pro­
ducing. But red figures are discourag­
ing, even though you know they are 
costs of past follies. If I had my way 
about it, all stores would have on their 
books an account called “Amortization 
of Follies and Hobbies”. I would 
charge the aforementioned items to 
this account, and I would show profit 
from sane operations first. Then I 
would deduct from the profits from 
sane operations, this amortization cost, 
so that the store owner would have a 
constant reminder before him of what 
his foolishness costs.

W e are beginning to realize that 
things we felt were essential are not 
so essential, since we have been de­
prived of them. Purchase by noon and 
delivery before dinner has given way 
to one delivery a day w ithout much 
fuss from the customer. Executives 
work nine to ten hours a day and feel 
just as well as they did when they 
thought they had to have a m onth’s 
vacation in the w inter and Friday to 
Tuesday week-ends off all during the 
summer.

Let me inject a word at this time 
about competition. The best way to 
outwit your competitor is not to do 
something sm art and spectacular, which 
only results in a net loss to you and 
him, but to let him ruin himself by 
butting his head against the brick wall 
of losses. Do a good job yourself. 
Think your own problems through. 
Your competitor is no better off than 
you, unless you are asleep at the switch. 
Im agination is a wonderful thing if 
you put it to the task of concentrating 
on your own problems, instead of let­
ting it have full sway contemplating 
the bugaboo of competition.

Don’t copy the ideas of the large 
stores blindly. Study your own prob­

lems first. Too many small stores are 
established on policies which have 
not changed in years, when all around 
them the communities have changed. 
The character of the homes and cus­
tomers have changed. I know of many 
a Michigan town which has changed 
from a rough and ready lumber center 
to a summer resort, where the stores 
will stock a mammoth work clothes 
departm ent which has a turn-over of 
about once in a blue moon. And I 
know of many a store which has gone 
modern to the “n th” degree—chrom­
ium plated store-fronts—walnut furni­
ture, etc., in an attem pt to stem the 
tide of losing volume because the town 
itself is ready to fold-up.

If you only knew how many of the 
large stores’ big ideas fall flat woefully 
and pathetically you would realize 
that big stores don’t have a monopoly 
on brains. The so-called big man has 
proven to be not so much better than 
the average intelligent individual. The 
big store had in the big man only one 
thing which the small store does not 
have and that is a over-blown balloon­
like salary; and how those balloons 
have burst lately. Many things are 
done by a large store out of necessity. 
The small store has greater freedom 
of action and choice of procedure.

The small store has a loyalty inher­
ent in its type of organization. The 
big store attem pts to buy loyalty by 
various schemes with only mediocre 
success. A year or so ago one of the 
largest stores lost to its competitor its 
whole advertising staff, and now they 
are engaged in a ruinous battle for 
orestige. Loyalty—it doesn’t exist in 
large stores to any appreciable extent.

In the teeming twenties I heard 
many a small store owner complain 
that the good roads and the automo­
bile were all contributing to run him 
out of business. The small city store 
has an opportunity, if that was so, to 
retrieve any lost prestige. Sit down 
and think (don’t worry) of how many 
customers you lost to the big city in 
the olden days. If there actually are 
enough of them, then go after them 
in a big way now. Give them some­
thing akin to what they w ant Don’t 
say to yourself “Mrs. Smith must shop 
here now. She cannot afford to go to 
town for her spring outfit this year.” 
Go after the Mrs. Sm ith’s with a de­
termination to get her and hold her 
because she can do as well in your 
store as she can in town.

Now is your time to convince the 
grandees of your neighborhood vicin­
ity that your store is O. K. The shop­
ping trips to towns, 100 miles away, 
are almost taboo. I t  costs too much 
in time and gasoline. But study your 
old customers and give them what 
they want—if you can do it profitably.

Price alone is not the entire appeal. 
I t must have desire connected with it. 
W hen you plan a promotion ask your­
self why should it succeed. In  many 
cases you will find that the only rea­
son for the promotion is that you want 
to sell more merchandise. T hat is 
true, but does your community want 
the merchandise? A special sale of 
boys’ sleds in M arch when there is no

snow on the ground won’t sell sleds.
Too many stores have large over­

stocked yard goods departments and 
regularly they run sales of yard goods. 
How many of you know the number of 
sewing machines in your community? 
How many of you ever made a point 
of ascertaining when a sewing machine 
was sold so that the sewing machine 
customer could be persuaded to make 
a purchase of yard goods when she is 
enthusiastic about the new machine?

Set yourself a goal. Plan your pro­
cedure and then watch your attainm ent 
of that goal. Then you will get a 
glow which comes only from achieve­
ment—a glow that will goad you on 
to still greater achievement and a t­
tainment. But get the goal — know 
what you have accomplished. W hy are 
jig-saw puzzles such a popular fad? 
Because they set a goal possible of a t­
tainment—that gives you an indescrib­
able satisfaction upon completion, that 
drives you out for another and more, 
difficult jig-saw puzzle.

Im press on your clerks that these 
strenuous times have levelled us all 
and that we are all dependent on each 
other. W age cuts were necessities 
to insure the existence of the institu­
tion so that at least smaller wages 
were available. Give them your con­
fidence and they will give you their 
loyalty. Get into the ranks with them 
and help them put their shoulders to 
the wheel. D on’t cut their salaries 
to the bone and take a trip to Florida 
the day after announcing the cut.

Tell your customers that you are 
still alive and are doing business at 
the old stand. Tell them by a new 
coat of paint if necessary—by wide­
awake display. Get back on the floor 
and let them see you. Let your sales­
people see a smile of confidence on 
your face. Give them courage. You 
certainly have taken away a good 
part of their salary—they are entitled 
to a word of cheerfulness from you.

Let us forget 1929 or yesterday’s 
figures. Let us not waste any more 
time in foolish longing for the days 
which have gone, I hope never to re­
turn. They haven’t brought us any 
more than a good party brings us—a 
grand time while it lasts—but a head­
ache the next morning that overshad­
ows all the pleasure of the previous 
evening. L et’s forget the jag of yes­
terday—we’ve about recovered from 
our headache that followed—now let’s 
get going again and keep away from 
from any more parties.

Retailing is not out of the woods 
by a long shot. If retailing could only 
have a dictator who would keep out the 
incompetent under-capitalized store, if 
we could have laws like many E u­
ropean countries have which make a 
person prove the necessity for a con­
templated establishment, retailing 
would not be wondering what its future 
is to be. Frankly I don’t like the 
wording of my subject this afternoon. 
The phrase “Outlook for the Small 
Store” does not bring a flash of joy to 
our minds, it does not bring the spirit 
of buoyant enthusiasm, but rather im­
plies a future full of dreadful possibili­
ties, a future that does not indicate a

glimpse of the sun that surely is shin­
ing beyond the clouds. I would rather 
see the subject of my speech couched 
in such a phrase as “The Bright O ut­
look for the Small Store,” “The Pos­
sibilities of the Small Store”, or some­
thing suggestive in some small way of 
the tremendous amount of good the 
small store can do in our social order, 
the tremendously im portant and neces­
sary part it plays in the system of dis­
tribution. I would rather the subject 
implied a possibility of achievement 
and accomplishment, expressing in 
some small manner the idea which is 
uppermost in my mind, and that idea 
is a growing conviction that the small 
store is the store to solve our problem 
of distribution. The small store is the 
distributing medium that will prevent 
such a depression as we now are 
emerging from, that will make it pos­
sible to avoid a situation where food 
and clothing and fuel are kept from 
millions of people in a country where 
food and clothing and fuel are filling 
our storehouses to overflowing.

O ur new administration has as one 
of its objects the return of the excess 
city population to the small towns. 
If that is accomplished our country 
will need you more than ever. But if 
you don’t make a profit for yourself, 
our Nation won’t tolerate you. By the 
same token, therefore, it is your plain 
patriotic duty to conduct your enter­
prises sanely and profitably.

Ifs For the Corner Grocer.
1. If a customer orders a cake of 

yeast and wants to ride home with 
the delivery man, let her. She may 
want a barrel of flour the next time.

2. If a customer owes you twenty 
dollars and only pays ten dollars on 
account, thank your lucky stars. You 
might have received only five.

3. If you have a few crabbed, hard- 
to-please customers, do your best to 
please them and you will find it easier 
to please the remainder of your trade.

4. If your golf score and blood 
pressure went high on Sunday, try  at 
least to be pleasant to customers and 
salesmen on Monday.

5. If your bank account is low, you 
can still carry on if your good will 
account is high.

6. If you keep an eye on your cred­
its, your creditors will not have to 
keep an eye on you.

7. If you are careless and always 
out of this or that item, you will soon 
be out of customers and out of busi­
ness.

8. If  you cut prices, you cut profits 
and if you cut out quality to make 
cut prices, your customers will soon 
cut out trading with you.

9. If a newcomer finds you neat, 
courteous, willing and friendly, ten 
chances to one you will find a new 
customer.

10. If by any chance you have to 
pay an income tax, smile when you 
do it. There are thirteen millions who 
wish they had to. Sam Sugarsax.

One trouble of the country is that 
every man with a loud mouth has a 
plan for saving not only this country, 
but the whole world.
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M OVEM ENTS OF M ERCHANTS.
Kalamazoo—The Sutherland Paper 

Co. has decreased its capital stock from 
$5,000,000 to $4,870,000.

Constantine—Peter Miller succeeds 
Fred W . Gentzler as m anager of the 
Co-operative Buying & Selling Asso­
ciation.

Grand Rapids—T he M artin Chain 
Stores, Inc., 300 M onroe street, has 
changed its name to the M artin 
Stores, Inc.

Kalamazoo—T he Kalamazoo Re­
galia Co., 338 W est Michigan avenue, 
has changed its name to  the H ender- 
son-Ames Co.

D etroit—T he D etroit Gray Iron 
Foundry Co., 6403 W ight street, has 
increased its capital stock from 100,000 
shares to $500,000.

D etroit—The D. E¡. Kellogg Co., 
229 Gratiot avenue, wholesale milli­
nery, has decreased its capital stock 
from $50,000 to $25,000.

Grand Rapids—T he Parisian Clean­
ers & Dyers, Inc., 1401 Madison 
avenue, has changed its name to the 
Quality Renovators, Inc.

D ecatur—E. L. Lawrence has sold 
his dairy business to the Maple City 
Dairy, of Paw  Paw, which also covers 
the villages of Lawrence and Decatur.

D etroit—The St. John-M ulvany Co., 
16233 Indiana avenue, plumbing and 
heating, has been incorporated with a 
capital stock of $1,000, all subscribed 
and paid in.

Grand Rapdis—The H osiery Mills 
Sales Co., 343 Michigan T rust build­
ing, has been organized with a capital 
stock of 500 shares at $100 a share, 
$1,000 being subscribed and paid in.

D etroit — The Lake Shore Sugar 
Co., 8047 H am ilton street, has been 
organized to refine, prepare and deal 
in sugar, with a capital stock of $5,000, 
$1,000 of which has been subscribed 
and paid in.

D etroit—The National “H igh-B all” 
D istributors, Inc., 425 Dime Bank 
building, batteries, radios and acces­
sories, has been incorporated with a 
capital stock of $10,000. all subscribed 
and paid in.

Marion—Jam es H. Conklin, druggist, 
died at his home, M arch 15, following 
a short illness of streptococcus sore 
throat, aged 41 years. Mr. Conklin 
conducted a drug store here for nearly 
tw enty years.

D etroit—The B aum gartner Clothing 
Co., 233 W est Grand River avenue, 
has been incorporated to deal in cloth­
ing for men at retail w ith a capital 
stock of $35,000, all of which has been 
subscribed and $15,000 paid in.

Grand Rapids — Ben D. Burkhead 
and Ed Collin, proprietor of the Rexall 
D rug Store a t 1160 Chicago Drive, 
have opened another Rexall drug store 
a t 350 Monroe avenue, under the style 
of the Burkhead & Collins D rug Co.

Grand Rapids—T he Republic Supply 
Corporation. 53 Division avenue, 
N orth, dealer in radios, equipment and 
electric refrigerators, has merged its 
business into a stock company under 
the style of the Republic D istributing 
Co., with a capital stock of $25,000, 
$4,000 being subscribed and $3,000 
paid in.

D etroit—George & H enry, Inc., 235 
Michigan avenue, wholesale and retail 
dealer in furnishings and clothing for 
men, have merged the business into a 
stock company under the style of the 
George & H enry Clothing Co., with a 
capital stock of $20,000 preferred and 
fifty shares at $20 a share, $1,000 being 
subscribed and paid in.

Saginaw—Edgar D. Church, 72 years 
old, veteran industrial leader here, died 
at his home Sunday morning following 
a short illness. Born in F lint Sept. 
9, 1860, Mr. Church came to Saginaw 
in 1878 and had figured prominently 
in the industrial in the industrial and 
civic grow th of the city. H e was 
treasurer and general manager of the 
Jackson & Church Co.; an executive 
of the Saginaw Brick Co.; a Bank of 
Saginaw director; a life member of the 
U niversity of Michigan Union, and 
active in Masonic and Shrine circles. 
H e formerly was a director and vice- 
president of the Saginaw Board of 
T rade; had served as a member of the 
Police Board and of the W est Side 
Board of Education, ,and was active in 
many other civic and business affairs.

Manufacturing Matters.
D etroit — The Bi-Cin Corporation, 

10906 G ratiot avenue, manufacturer of 
toothpaste, headache medicine, dental 
supplies, etc., has been incorporated 
with a capital stock of $10,000, $7,500 
of which has been subscribed and paid 
in.

Kalamazoo—The A. F. D. M anu­
facturing Co. has been organized to 
manufacture and deal in merchandise 
with a capital stock of $25,000, $19,100 
of which has been subscribed and 
$19,000 paid in.

Lansing—Frank Preuss, Jr., man­
ager of the Star Market, East Grand 
River avenue, is completing the over­
hauling and repairs of all machinery 
used in the manufacture of link meats 
and is making changes in the m anu­
facturing and wholesale department.

Newaygo—T he Newaygo M achin­
ery Co. has been organized to m an­
ufacture and sell machinery with a 
capital stock of $50,000, $1,000 of 
which has been subscribed and paid in.

Novi—T he Universal M anufacturing 
Co., P. O. Box 172, m anufacturer of 
stam ping and steel flooring, has de­
creased its capital stock from $45,000 
to $12,000.

D etroit—T he P. F. Pfeister Co., 
Inc., 2411 Fourteenth street, has been 
organized to m anufacture and deal in 
wood products w ith a capital stock of 
$10,000, $2,000 of which has been sub­
scribed and paid in.

Superintendent of Public Instruction 
Pearce Pioneer in Saving Taxes.

W ebster H . Pearce, Superintendent 
of Public Instruction and candidate 
on the Republican ticket for re-elec­
tion to office a t the spring election on 
April 3, saw the need of cutting ex­
penses in his departm ent long before 
others regarded the situation as one 
necessitating drastic action.

L ast year when the Governor was 
urging a 10 and 15 per cent, cut, Mr. 
Pearce had already slashed his depart­

ment costs, and for the current year 
the total costs of the department are 
30 per cent, below that of 1930.

Not only has he demonstrated his 
ability to conduct the affairs of his 
department in a businesslike way un­
der a greatly reduced income, but he 
has maintained the excellent work of 
his department.

Mr. Pearce, a native of Michigan, 
grew up in a rural community, was 
educated in the public schools and has 
given successful services in all branches 
of our public school system.

W hitmore Lake in W ashtenaw coun­
ty was his birthplace. The family sub­
sequently removed to Lenawee county 
and W ebster attended the same rural 
school and sat at the same desk at 
which Michigan’s poet, W ill Carlton, 
had sat some years before, and later 
graduated from the Clayton high 
school. He earned his college train­
ing at Ypsilanti, Albion and the Uni­
versity of Michigan.

H e taught a rural school, was super­
intendent of schools at Springport, 
principal of high schools at Albion and 
Adrian, asociate professor of m athe­
matics at Ypsilanti and professor of 
mathematics at Mt. Pleasant. All of 
his training was taken in Michigan and 
all of his teaching experience was 
gained in Michigan public schools.

H e knows by actual experience the 
problems and possibilities of rural and 
graded schools and with nearly six 
years’ experience as State Superintend­
ent he can grasp the situation as a 
whole, and with wisdom and sympathy 
can help work out and solve the prob­
lem of Michigan’s educational system. 
Never before has it been more neces­
sary for a man of poise and keen 
judgment, backed by experience to oc­
cupy the position of Superintendent of 
Public Instruction.

No one individual has contributed 
more sympathetically to an intelligent 
solution of the state’s school problem 
at the present time than W ebster H . 
Pearce.

H e has constantly and consistently 
worked to equalize the school load in 
order to give adequate educational op­
portunity to all boys and girls in the 
state at as low a cost as possible.

To bring about the equalization of 
costs in poorer school districts, he 
pioneered a movement which culmi­
nated in the development of a plan 
whereby $2,000,000 were made avail­
able to such districts through provi­
sions of the Turner Law enacted by 
the Legislature.

This brought relief to approximately 
1,750 school districts.

The tax levy on property for school 
purposes in 1929-30 was $81,000,000 
for the whole state of Michigan. This 
tax levy dropped to $61,000,000 for 
1932-33 or a decrease of about 25 per 
cent.

Statistics of November, 1932, indi­
cate average reductions in costs of 
rural schools at about 33 per cent., 
while reductions in cities in the same 
period were 26 per cent.

Every dollar received from the 
primary fund relieves the local tax­
payer of just that amount. Its  sources

are specific taxes on certain utilities, 
and inheritance and franchise fees.

This fund totaled approximate)} 
$24,000,000 in 1931 which when dis­
tributed to the school districts, pro­
vided $17.70 per child on census rolls 
for that year. H . S. Babcock.

Evidently Doomed T o Utter Defeat.
Some m onths ago the United States 

Circuit Court of Appeals sustained the 
action of the Commissioner of Patents 
in refusing to register a trade mark on 
Quaker Maid food products because 
it was an infringem ent of the Quaker 
label owned by Lee & Cady. This de­
cision, which is final, was so sweeping 
that it left the  A. & P. Co. without 
ground on which to stand, so far as the 
continued use of Quaker Maid labels 
on food products is concerned, but the 
A. & P. Co. has defied the mandate 
of the court of last resort and con­
tinued to handle goods with the 
Quaker Maid label thereon. This 
placed Lee & Cady in a position to 
prosecute a suit for damages against 
the chain store outlaw in the United 
States Court at Detroit. A branch of 
the court was held here last Friday 
and Saturday to take the depositions 
of about thirty witnesses in behalf of 
Lee & Cady. Kalamazoo and Battle 
Creek grocers testified that they had 
discontinued handling Quaker goods 
because they could not compete with 
the cheap grades of goods put up by 
A. & P. Co. under the label of Quaker 
Maid. Four girls testified that they 
called on A. & p  Co. stores and asked 
for Quaker goods and were handed 
out Quaker Maid goods without any 
explanatory rem arks. Files of the 
Michigan Tradesm an were introduced 
in evidence, showing tha t the Worden 
Grocer Co. used the name Quaker in 
its advertising in th a t paper for nearly 
thirty years, starting  with 1897. What 
the A. & P. Co. expects to accomplish 
in the face of such conclusive evidence 
and the decision of the Court of Ap­
peals cannot be foreseen. T he desper- 
ate plight it finds itself in is plainly 
shown by the presence of four attor­
neys at the hearing held here last 
week.

Essay On the Banana.
The following is the result of a short 

thesis on the banana, w ritten by a 
Japanese boy, who was learning E ng­
lish:

“The banana are great remarkable 
fruit. H e are constructed in the same 
architectural style as sausage, differ­
ence being skin of sausage are habit­
ually consumed, while it is not advis­
able to eat wrapping of banana.

The banana are held aloft while 
consuming; sausage are usually left in 
reclining position. Sausage depend for 
creation on human being or stuffing 
machine, while banana are Pristine 
Product of honorable m other nature. 
In  case of sausage both conclusions are 
attached to other sausage; banana, on 
other hand, are attached on one end 
to stem and opposite termination en­
tirely loose. Finally, banana are strictly 
of vegetable kingdom while affiliation 
of sausage often undecided.”

Popularity m ight these days be 
spelled “pleasantness.”
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Essential Features of the Grocery 
Staples.

Sugar — Local jobbers hold cane 
granulated at 4.60c and beet granu­
lated at 4.45c.

Tea—The bank holiday interfered 
somewhat with first hands tea busi­
ness on account of the difficulty of 
paying bills, but in spite of this the 
general business is fair. F irst hands 
markets have shown some fluctuations 
in Indias and Ceylons, but in this 
country prices have shown no special 
change for the week.

Coffee—During the week the first 
hands demand for Rio and Santos 
spot coffee suffered somewhat on ac­
count of the bank holiday. Prices, 
however, green and in a large way, re­
main substantially about the same. 
A fter the banks opened business came 
back again without any substantial 
change. T he undertone of Rio and 
Santos, however, is not especially firm. 
Mild coffees showed a slight weakness 
during the week, but later this was 
practically made up. The jobbing 
m arket on roasted coffee is about un­
changed since the last report. Con­
sumptive demand for coffee was tem ­
porarily interfered with to  some ex­
tent by the financial situation, but is 
fundamentally unchanged.

Canned Vegetables—The market re ­
mains steady to somewhat higher and 
there is somewhat more enquiry for 
goods, and a testing out of price 
levels. T he major vegetables are doing 
better, and California at least seems 
to be taking heart, as Maryland to ­
matoes are being well maintained at 
higher prices. There is a tendency to 
advance standard tomatoes on the 
Coast, too, and some of the low price 
sellers are marking their goods up 
2j4c per dozen. Standard peas are 
pretty  well exhausted, bu t extra stand­
ards are coming into more attention, 
although prices on them have not ma­
terially firmed up.

Canned Fish—Alaska salmon has 
not done much of late, but in sections 
of the country where cheaper grades, 
like pinks and chums move best, the 
demand at low prices has been heavy, 
and the statstical position of pinks and 
chums now is very strong. Even reds, 
which were packed to  some abundance 
last season, have worked into a posi­
tion closely approximating their posi­
tion a t the same time a year ago. 
Liquidation, forced selling and other 
weakening influences have pretty  well 
run their course, and goods in general 
have worked into stronger hands.

Dried Fruits—The dried fruit m ar­
ket here was steady last week and a 
good steady volume of business was 
reported- Retail outlets are not buy­
ing very far ahead, and there is a 
pretty steady demand for replacement 
as a result. Stocks here are in light 
supply, and consignments are under­
stood to be pretty  well cleaned up. 
Jobbers report tha t the movement of 
fruits is not confined to  any particular 
item, bu t is pretty well spread over the 
list. Packaged goods are moving well, 
particularly prunes, apricots and figs. 
The Coast market is in good shape. 
There has not been as much activity in 
the past few days, but stocks are being 
kept down on the spot, and shipping 
instructions on contracts are held to 
more or less replacement volume.

This has the effect of bolstering up the 
spot market to  some degree as there 
is not the accumulation of fruits here 
which tends to make for more aggres­
sive selling and price shading. As it 
is the spot market has not consistent­
ly followed up price advances in Cali­
fornia.

Beans and Peas—Financial situa­
tion curtailed the business in dried 
beans which had just started to  be 
pretty good. Supplies generally 
speaking are short and prices are firm, 
but buyers are unwilling to pay any 
advance and this has quieted the up 
ward tendency considerably. In fact, 
pea beans and red kidneys are a little 
easier. Dried peas show no particular 
change for the week.

Cheese—Demand for cheese has 
been poor during the week, but prices 
have been about steady.

Macaroni—Because of the sharp ad­
vance of raw material costs the under­
tone of the macaroni market has be­
come strong. H igher prices are con­
sidered not at all unlikely. The de­
mand has been seasonally good. Most 
manufacturers are unwilling to sell 
forward until raw material costs were 
easier to figure.

Nuts—The nut market is a little 
more active now, as there has been a 
pickup in the demand for unshelled 
varieties in anticipation of Jewish 
holiday demand. New crop Brazils 
have arrived, which also will be a 
stimulation to trade interest. There 
was on the whole more buoyancy to 
the market, but caution still prevails, 
as it is uncertain just how much con­
sumer demand will develop. Prices, 
however, are being fairly well main­
tained, and a shortage is seen, a t least 
in certain types of Schey pecans. The 
shelled nut market is a trifle easier in 
France and Levant filberts, also are 
off a little abroad. O ther nuts remain 
firm.

Olives—T he tone of the olive m ar­
ket is decidedly firm. Old crop olives 
are in short supply abroad, and since 
they are of much better quality than 
the new command a premium for ship­
ment. Stuffed queens are firm, with 
certain sizes scarce. The demand has 
picked up and consumers are showing 
interest both in spot and shipment 
goods.

Pickles—T he pickle market remains 
dull. There has been no consistent 
demand. Because of the lack of con­
sumer interest sellers appear willing 
to shade if business appeared possible. 
Quotably the list is unchanged, how­
ever.

Rice—The rice ¡market increased 
strength in the past week. Prices 
were higher both on rough and clean 
rice, and clean rice as currently quoted 
is reported to be below replacement 
costs now, owing to the firmer price 
ideas on rough. There has been good 
buying in many markets, but it may 
show some falling off, according to 
some views in the trade, as things 
settle down.

Salt Fish—The banking situation did 
not affect the situation in mackerel and 
other salt fish to any extent, except to 
make it somewhat slower. Demand 
generally speaking continues good at 
unchanged prices.

Syrup and Molasses—Demand for 
sugar syrup has been fair during the

week, business being done every day 
on a steady basis. Prices are firm. 
Compound syrup is unchanged but in 
pretty good demand. Some large buy­
ers anticipating their w ants for the 
first time in a long while. Demand 
for fancy grades of molasses is quiet 
at unchanged prices.

Vinegar — New developments are 
lacking in vinegar. Little improvement 
has marked the demand, but a season­
al increase should show shortly, with 
the advent of warmer weather.

Review of the Produce Market.
Apples — Red M cIntosh, $1.50 per 

bu.; Spys, $1.50 for No. 1 and $1 for 
No. 2; Baldwins, 75c@l; Greenings, 
$1@1.25.

Bagas—Canadian, 75c per 50 lb .sack.
Bananas—4@4j^c per lb.
Beets—75c per bu.
Butter—The m arket has had fluctua­

tions both ways since the last report, 
most of them being downward. The 
demand at this writing is rather poor. 
Jobbers hold plain wrapped prints at 
18c and tub butter at 17c.

Cabbage—40c per bu.; 50c for red. 
New from Texas, $2.40 per 75 lb. crate.

Carrots—Home grown, 40c per bu.; 
California, 60c per doz. bunches and 
$2.75 per crate.

Cauliflower—$1 85 per crate contain­
ing 6@9 from Calif, and Arizona.

Celery—Florida commands 45c per 
bunch and $3 per crate.

Cocoanuts—90c per doz. or $5.50 per 
bag.

Cranberries—$2.75 per 25 lb. box for 
Late Howe.

Cucumbers—No. 1 hot house, $1.20 
per doz.

Dried Beans—The price has ad­
vanced greatly since last week. Mich­
igan jobbers pay as follows for hand 
picked at shipping station:
C. H . Pea from elevator _____ $1.60
Pea from fa r m e r _____________ _1.40
Light Red Kidney from fa rm e r_1.75
Dark Red Kidney from fa rm e r_1.50

Eggs—The m arket has been rather 
nervous since the last report, but the 
general tendency is weak. Jobbers pay 
7c per lb. for receipts, holding candled 
fresh eggs at 13c per dozen for hen’s 
eggs and 10c for pullets.

Grape Fruit—Present prices are as
follows:
Florida Mor J u ic e ______________$2.50
Florida Sealed Sweet ____________ 2.75
Texas, Choice _______________ 3.00
Texas, Fancy __________________ 3.50
Texas, bushels _______________ 2.00

Green Onions—Chalots, 60c per doz. 
Green Peppers—50c per doz.
Honey—Comb, 5@6c per lb.; strain­

ed, 5 lb. tins, $4.50 per doz.; 60 lb. cans, 
8c per lb.

Lettuce—In good demand on the 
following basis:
Imperial Valley, 6s, per c r a te ___ $3.50
Imperial Valley, 4s and 5s, crate _ 3.50
H ot house, 10 lb. b a s k e t_______  .50

Lemons—The price is as follows:
360 Sunkist ___________________ $5.50
300 Sunkist _____________________5.50
360 Red B a l l___________________ 4.50
300 Red B a l l___________________ 4.50

Mushrooms—28c per one lb. carton. 
Oranges—Fancy Sunkist California 

Navels are now sold as follows:

126
150
176
200
216
252
288
324

.__$3.25
3.25
3.25
3.25 

— 3.25 
__ 3.00

3.00 
__ 3.00

Red Ball, 50c per box less.
Indian River oranges are sold on the 
following basis:
126
150
176
216
252
288

.$3.50
3.50
3.50
3.50
3.50
3.25

Bulk, $3 per 100 lbs.
Onions—Home grown, 65c per bu. 

for medium yellow. Domestic Spanish, 
$1.40 per crate.

Parsley—50c per doz. bunches. 
Potatoes—Home grown, 45c per bu. 

on the local market; Idaho bakers, 26c 
for 15 lb. sack.

Poultry—W ilson & Company pay as 
follows:
Heavy fo w ls _________ ;_________ 12c
Light fowls ___________________  10c
Ducks ________________________  8c
Turkeys ------------------------------------ 11c
Geese _________________________  7c

Radishes—35c per doz. bunches hot 
house.

Spinach—$1 per bu. for Southern 
grown.

Sweet Potatoes—$1.50 per bu. for 
kiln dried Indiana.

Tangerines—$1.90 per box or bu.
Tomatoes—H ot house, 10 lb. basket, 

$1.15; 5 lb. box, 65c.
Veal Calves — W ilson & Company 

pay as follows:
F a n c y ---------------------------------6@7yic
Good ________  -------------------- 5@6c

Food For Children.
As the Child H ealth Association re­

marks, the less money a family or a 
community has to spend the more 
necessary it is to spend that money 
to the best advantage. This principle 
applies with particular force to  the 
buying of food and with double force 
to the buying of food for children. 
Poor nourishment now will mean the 
danger of serious adverse effects a few 
years from now. The mass of people 
will be looking back upon the depres­
sion as a thing of the past, but for 
children who incur these effects it will 
not be over. In  order to help families 
provide the right kind of food, the 
association is publishing a handy guide 
to the wise and economical selection 
of eatables. The guide is in the form 
of a leaflet entitled “Good Food for 
Little Money” and w ritten by Lucy 
H. Gillett. No publication could be 
more timely.

Where He Belongs.
Judge: And what did you do when 

you heard the accused using such aw­
ful language?

Policeman: I told him he wasn’t fit 
to be am ong decent people, and 
brought him here.

A prediction: The dollar will short­
ly be the most prized currency in the 
world.

mailto:1@1.25
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MUTUAL FIRE INSURANCE
Ten Rules For Chimney Construction.

1. Build all chimneys from the 
ground up. None of the weight should 
be carried by anything except their 
proper foundations. Foundations should 
be properly proportioned to carry the 
weight of the chimney without settling 
or cracking of the chimney. The foot­
ing should be well below the frost line.

2. Build all chimneys to a point at 
least three feet above flat rooms, and 
two feet above the ridge of peak roofs.

3. Chimney walls m ust 'be a t least 
four inches thick (thicker if of hollow 
tile or stone). Chimney walls eight 
inches thick (two courses of brick) are 
preferable as they give greater stabil­
ity and minimize the possibility of 
cracks that might cause fire. Cement 
(or cement-line) m ortar only should 
be used. (W here chimneys are at 
least eight inches thick, and a refrac­
tory clay brick is used, the flue lining 
may be omitted.)

4. The walls of brick buildings may 
form part of chimney if the walls of 
the chimney are securely bonded to 
the walls of the building and the flue 
is lined the same as for an independent 
chimney. Flues in party walls should 
not extend beyond the center of said 
walls, and ther presence should be per­
manently indicated on both sides of 
walls.

5. Every stove, heater or furnace 
should be connected to a chimney flue. 
More than one opening to a flue may 
be perm itted but care m ust be taken 
that unused openings are safely brick­
ed up or closed with non-combustible 
materials. A standard fire-clay flue 
lining should be used. Linings pre­
vent disintegration of m ortar and brick 
and make a smooth flue which im­
proves the draft.

6. Do not run floor joists or other 
woodwork into chimneys or flues, nor 
allow wood casing, lathing or furring 
within two inches of chimney breasts.

7. All flour timbers should be 
“trimmed” clear of the hearths and 
brickwork of the chimney, so as not 
to be in contact with it a t any point.

8. Line fireplaces with fire brick or 
cast iron. If ash pits are provided, do 
not pile wood or rubbish against their 
doors in basement. Keep free space 
around them so that ashes can be 
readily removed and also that coals 
cannot possibly come in contect with 
combustible material.

9. Be careful of joints between 
stovepipes and flues, and use thimbles 
and connections in accordance with 
specifications and ordinances. If a 
stovepipe is taken down to  be cleaned, 
be sure that it is replaced and safely 
plastered in position.

10. After removing a stovepipe 
from a chimney, close the opening 
with a metal flue stop; if the flue con­
nection is left open fire may com­
municate, and if it is closed by being 
stuffed full of rags o r paper the chanc­
es are that it will communicate.

A Fable For Builders.
Last summer a good citzen of a cer­

tain town not over a hundred miles 
from almost everywhere, built a  wood­
en house for a woman and her chil­
dren. He built the chimney of brick 
because he had to. The chimney was

able to stand alone, so did not have to 
prop it with wood. But the floors of 
the house would not stay up without 
props. The good citizen saved a dol­
lar by using the chimney as a support 
to the floors. He nestled the ends of 
the floor joists nicely in the brick of 
the chimney. He covered up the job 
and got his money.

The rains fell and the winds blew in 
the most biblical m anner and winter 
came after its fahion. The chimney 
settled a little; and there was a tiny 
crack.

One morning the woman woke up 
with fire all about her. She tried to 
get to her children. If she got to 
them no one ever knew it. The good 
citizen who built the house was not 
arrested for manslaughter. He is 
building other houses of the same kind 
for other women and children.

He is making his living by it.

Lines of Interest To Grand Rapids 
Council.

A new tempo of activity is noticable 
since the re-opening of the many banks 
throughout the countrj\ Apparently 
the people were awaiting some mo­
mentous event before they would give 
way to that desire to participate in 
the reconstruction of confidence. The 
wavering flags of radicalism, fear, jeal­
ousy and malicious propaganda have 
been hauled down and in their stead a 
brilliant banner of Americanism snaps 
in the breeze of confidence and pat­
riotism. I t was necessary for our 
President to toss the public and a 
mulish Congress into the wagon of 
progression and take his place in the 
thills so that the procession might be 
started toward the goal of prosperity. 
There is a possibility that Franklin 
Roosevelt will make some mistakes in 
his zeal to bring order out of chaos, 
but m ark well, my friends, the man 
who never makes a mistake is the man 
who never does anything. W e are 
willing to overlook and help rectify, 
if necessary, any mistakes which may 
be made in the great reconstruction of 
trade recovery. W e may assure our­
selves tha t no greater task has con­
fronted any man than the stupendous, 
heart breaking job which confronts 
the new Executive. If his will, his 
brains and his brawn, if you please, 
give back to the American people that 
which has been lost to them, Mr. 
Roosevelt will be the idol of all home 
loving people, w hether they be Re­
publicans or adherent of other parties. 
I t  is said that a little mouse will stam ­
pede a herd of elephants and that the 
hard heels of a donkey are to be fear­
ed; but don’t let us be indigent mem­
bers of hte piscatorial group and listen 
to the bla of political crow-pickers, but 
present a united front and an endeavor 
to keep time with the new tempo and 
roll away those lowry clouds and re­
place the gloom with golden sunshine.

Thom as Dempster, member of Grand 
Rapids Council and of W est-D em pster

Co., has caught the spirit of trade 
enough to start this week for an ex­
tended business trip through the 
Southern states. Tom  believes the 
time is here for progressive firms to 
start the ball rolling faster by getting 
out after business like they really 
meant business. A hustler’s enthusi­
asm will inoculate more doubtfuls 
than most any other type of propa­
ganda. One likes to imitate those who 
are going ahead and enough of those 
hustling embassadors of business will 
start us back to prosperity with a 
bang.

The prize optimist these days is the 
pickpocket.

W hat this country needs is a Senate 
that will become as irate a t a deficit 
as it does at a sergeant-of-arms.

Many of the old timers will recall 
a two fisted, business hunting, hard 
working traveler with a cheerful smile 
and a hard gripping handshake in the 
person of Howard Ives. H oward has 
been off the road for several years en­
joying a well earned rest. W hen he 
was on the firing line he represented 
the C. W . Mills Paper Co. in the ter­
ritory N orth and W est of Grand Rap­
ids extending up to Mackinaw City. 
Through his success he acquired a 
liberal amount of stock in his company 
and was on the board of directors. As 
this is w ritten it comes to us that 
H oward is in poor health as the direct 
result of an accident suffered several 
years ago. I t  is with regret that we 
Mrs. Ghysels second prize and Mrs. 
Groom the consolation prize. The

learn of H ow ard’s ill health and no 
greater tribute could be paid an old 
comrade of the road than calling on 
him and join- in reminiscing of old 
times when livery barns and suspen­
ders were in style. H ow ard lives at 
123 Fuller avenue and will be greatly 
pleased to greet any of the boys who 
might call.

Some of the boys the past week said 
they experienced either an echo of the 
Los Angeles quake or else a slight 
trem or in this vicinity. W e were prone 
to believe the several stories when 
news reached us that made clear the 
reason and whyfore of the tremor. 
W e learned tha t Joe Major, in a spirit 
of co-operation with the new President, 
started a clean-up campaign. His first 
and last attack was staged in his base­
ment at 506 Lyon street. Joe in his 
zeal for cleanliness forgot his stature 
and when he straightened up to rest 
his aching back he—well, there has 
been no lucid explanation from Joe 
as to w hether his head hit a beam of 
the ceiling or w hether the beam hit 
his head. W hatever the cause, Joe 
acquired a bump on his head which 
prevented the comfortable wearing of 
a hat. W e are glad to announce that 
Joe was a traveling man too long for 
a little mishap like the one experiecned 
to put him out entirely.

W hen you run out of jig-saw puz­
zles you m ight take all the things out 
of the bathroom  medicine chest and 
while away a few minutes wondering 
what the heck about three-fourths of 
them are doing in there.

m GRAND RAPIDS M ERCHANTS 
M UTUAL FIRE INSURANCE CO.

A  LEGAL RESERVE MUTUAL COMPANY

23 YEARS
OF D IV ID E N D S T O  PO LICY H O LD ER S  

Affiliated with

THE MICHIGAN RETAIL DRY GOODS ASSOCIATION 
320 H ousem an Bldg., Grand Rapids, Mich.

O U R  FIRE IN SU R A N C E  
PO L IC IE S  A R E  C O N C U R R E N T

with any standard stock policies that 
you are buying

fh e Net Cost is 30% Less
Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Michigan

W I L L I A M  N.  S E N F ,  S e c r e t a r y - T r e a s u r e r
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Ray Bentley is againg dragging his 
bungalow trailer with him on his ter­
ritory. His business is on the up­
grade and it is necessary that he carry 
much more stock with him than in the 
past. He reports conditions look much 
better and business is really improving.

N othing is being produced on a quan­
tity basis in America any more, ex­
cept schemes to end the depression. 
W e think our President will soon stop 
production of those by dumping de­
pression over into the dump lot.

T he Elk’s gave their annual St. 
Patrick’s day party Friday evening in 
their temple on O ttaw a avenue. There 
were about eight hundred of the ant­
lered brothers present and the program  
was under the direction of Exalted 
Ruler Edw. Donahue, a genuine rep­
resentative of E rin’s patron saint. E d’s 
ready with and flow of hum or added to 
the program, which consisted of speak­
ing, singing, monologues, instrum ental 
music and specialties. Mr. Donahue 
is a very capable and efficient presiding 
officer and the lodge is prospering un­
der his regime. Ed is a member of 
Grand Rapids Council, as well as 
many more of the prom inent members 
of Elkdom. Some of those who were 
present and are leaders in the Coun­
cil were R. W . Radcliffe, Glibert H. 
Moore, Oscar Levy, Selby Miller, R. 
W . Bentley and B. C. Saxton.

This country needs the courage to 
spend its cash, states one of these 
here business economists. All right, 
mister—if you’ll put up the cash we’ll 
put up the courage.

Mrs. Sarah L. Powers, 89, widow 
of W illiam H . Powers, who for many 
years was president of Powers & W al­
ker Casket Co., died at the home of her 
daughter, Mrs. Royal F. Lynch, of 
W ilmette, 111. Funeral services were 
held last week at the home of another 
daughter, Mrs. Stanley A. Emery, 
1213 Bates street. Besides her daugh­
ters, she leaves two sons, Frank C. 
Pow ers and Frederick W . Powers, 
both of Grand Rapids; a brother, 
Clarence L. Bradford, of Miles City, 
Mont.; a twin sister, Mrs. Susan B. 
Young, of Grand Rapids; four grand­
children and two great-grandchildren. 
Mrs. Powers was a pioneer resident of 
this vicinity. She was born in Bristol, 
R. I., and when 12 years of age came 
to Michigan with her parents. Mrs. 
Powers family was descended from 
Gov. W illiam Bradford, of the M as­
sachusetts Bay colony. Frank Powers 
is a member of Grand Rapids Council 
and the members extend their sym­
pathy in the loss of his mother.

There are those who might profit by 
the Miami tragedy. Mr. Roosevelt’s 
life was saved because he made a short 
speech and sat down.

D uring the excitement existing and 
the tragedy being enacted at Los 
Angeles a few days ago, one of the 
citizens decided to shake the place and 
migrate to a safer place of residence. 
One of his friends received a letter 
from him posted at Nashville, Tenn., 
and he stated that he got into T en­
nessee just in time to be in the recent 
cyclone. T he letter stated he was on

his way back to California to take his 
chances with a shaky earth.

The Team W ork in Business group, 
under the direction of Council Leader, 
H . F. DeGraff, held a meeting in a 
private room at the E lk’s cafeteria 
Saturday noon. About forty were in 
attendance. O tto Hess, K ent county 
engineer, was the principle speaker. 
He gave information regarding the 
raising of funds for road work and 
how the money was spent. Much in­
formation was gained from his talk. 
A nother meeting will be held Satur­
day, March 25, at the same location 
and at the same hour. Every one who 
is interested in any business program 
is cordially invited. Remember Satur­
day, M arch 25, at 12:15.

L. L. Lozier reports that business 
is on the up and up in the South­
western part of the state and that the 
general feeling is toward better busi­
ness and better times.

Some of the boys report that the 
auto license division of the office of 
Secretary of State is to be congratulat­
ed for the efficiency of service and 
commended for the courtesy extended 
to those who apply for titles, plates, 
etc. The extreme courtesy is to be 
commended when one considers that 
all kinds and types of people call at 
this office for service. Some have a 
clear understanding of the workings 
of this bureau, while others are entirely 
ignorant as to the complications aris­
ing in distributing the permits. T hat 
division is showing extreme patience 
and courtesy in handling the crowds 
that pour into the office daily.

W e aren’t demanding the peak of 
prosperity any more. Just a little peek 
at it would seem a whole lot now.

The Grand Rapids Salesmen’s As- 
socaition held a food show at the John 
Shoemaker grocery store in Ionia last 
week. They report a big attendance 
and a good business.

D. F. Keyes is reported improving, 
but still confined to his bed. W e are 
glad to hear of his improvement and 
sincerely hope he will be able to at­
tend our meetings in the near future.

Mr. and Mrs. W . E. Lypps spent 
the week end in D etroit with Mr. and 
Mrs. Fox. Mrs. Fox was formerly 
Marion Lypps, the only daughter of 
Mr. and Mrs. Lypps.

Commercial travelers of to-day are 
ever alert to find short cuts in busi­
ness an'd travel. One of the hustling 
young salesmen has informed us that 
much time may be saved in traveling 
the route from Rockford to Grand 
Rapids. The short cut is especially 
beneficial to those who reside in the 
South, if one keeps straight ahead on 
the new pavement, M 114, he will miss 
all the curves and traffic which one 
encounters on M 131. The new 'h igh­
way intersects Knapp road about two 
miles East of Fuller avenue. By fol­
lowing Fuller Southward one misses 
all the downtown traffic. This appears 
to be desirable route to follow if one 
desires to miss the downtown conges­
tion.

There are about forty of the boys 
who haven’t paid assessment No. 211. 
These members cannot collect insur­

ance in case of injury or death and 
can only avoid suspension from the 
order by paying this assessment be­
fore March 31. Flowers and sym­
pathy will not buy food, shelter and 
clothing.

John H. Rietberg, of 25 Kirtland, 
slipped on hte ice last week and suf­
fered two injured ribs. H e is encased 
in adhesive bandages and suffers quite 
a lot of pain. H e will be laid up for 
some time as he sells several furniture 
lines and will be unable to carry his 
heavy grips.

As we get it, they can’t do anything 
with you for holding a mortgage un­
less you try  to collect on it. W hen 
that occurs, most anything may hap­
pen to the holder.

The Ladies Auxiliary held a pot luck 
luncheon and bridge party at the home 
of Mrs. W . D. Dunbar, 1120 Jeffer­
son avenue, March 14. About twenty- 
five ladies were present and they report 
a very successful party. Mrs. Col- 
grove secured first prize at bridge, 
proceeds of the party will go to the 
W idows and Orphans fund.

H arry  Nash reports a fine business 
the past week. H e was in the oil dis­
trict around Alma. W hile at H ildy’s 
Inn, H arry  was asked to convey the 
proprietor’s best wishes to the boys.

The following information has been 
secured pertaining to the April meet­
ing of Grand Rapids Council. Direct- 

•ly after the business meeting of the 
Council, the team work group will 
present their program. One of the 
features of the meeting with be a reel 
of moving pictures showing modern 
road construction. This film will be 
shown through the courtesy of Selby 
Miller, chairman of the entertainm ent 
committee. The ladies are invited to 
attend this meeting as well as the men. 
A luncheon will be served by the 
Auxiliary. Every member should a t­
tend this meeting as much good may 
be derived from the team work pro­
gram.

The merchants problem to-day is to 
keep the stall out of installment.

Phil Crowley’s son, who suffered a 
fractured leg in an automobile accident 
some time ago, underwent a second 
operation to reduce the fracture last 
week. I t  is reported that this opera­
tion will prove successful and that 
the patient will soon be on the road 
to complete recovery.

Senior Counselor W agner has com­
pleted most of the details of the work 
schedule for the Council year. H e has 
appointed thirty  broadcasting chair­
men whose duties will be to contact 
ten members and get them out to the 
meetings. These chairmen will be 
notified as to the program that will be 
presented at the meetings and they 
will, in turn, broadcast this information 
to the members they are responsible 
for. This appears to be a good plan 
to get the membership interested and 
there is little doubt but what the plan 
will be successful. Senior Counselor 
W agner also reports that cards bear­
ing the entire year’s schedule will be 
mailed out to every member within ten 
days. This card will give every mem­

ber a lineup of the work for 1933 and 
up to March 1, 1934.

Gerald J. W agner attended a m eet­
ing of the National Committee of E n­
gineers for trade recovery held in D e­
troit last week. Mr. W agner is chair­
man of zone 3, Michigan committee. 
He reports that A. G. Guimond, state 
director of team work groups, has 
closely allied himself with the move­
m ent sponsored by the engineers. 
Their aims and purposes are contin­
gent upon the co-operation of every­
one interested in trade recovery.

Buy American made merchandise 
from your independent dealer and help 
American trade recovery. Be American.

Scribe.

A Business Man’s Philosophy.
Many have been puzzled by m an­

kind’s tolerance of unnecessary noise. 
In England the anti-noise laws are 
strict. A man would be arrested who 
drove through the streets in. an auto­
mobile mounted on tireless rims. The 
proprietor of a radio shop' who an­
noyed the public’s ears with a loud 
speaker from which belched a mammy 
song would be jailed within a half 
hour. I t is an offense for an auto­
mobile driver to sound a screeching 
horn.

Many offices are cursed with noise 
tha t should be suppressed. Loud talk, 
loud laughter, and even whistling, are 
too commonly indulged.

Disregard of the ears of neighbors 
is a frequent offense. Beautiful sum­
mer evenings are often ruined by 
blatant radios or phonographs.

Probably half of urban noise is un­
necessary, and could be eliminated at 
no expense if proper penalties were 
provided for those who abuse the 
rights of those who desire quiet.

Good work is rarely done amid 
noise. It frays the nerves, interrupts 
the mind, and upsets the stomach.

A century ago A rthur Schopenhauer 
wrote: “W ith all due respect for the 
most holy doctrine of utility, I really 
cannot see why a fellow who is taking 
away a wagon-load of gravel or dung 
should thereby obtain the right to kill 
in the bud the thoughts which may 
happen to be springing up in ten 
thousand heads—the number he will 
disturb one after another in half an 
hour’s drive through the town.”

William Feather.

Kalamazoo Grocer Chronicles His 
Conclusions.

Kalamazoo, March 21—I thank you 
for your recent letter. As you know, 
I am not a farmer but have mixed with 
farmers many years listening to their 
troubles. Most farmers claim farm 
produce is too plentiful. A large 
amount of it is of very poor quality. 
The large buyers use the poor grades 
as a club to beat down the price of the 
better grades. An allotment or leas­
ing plan will not remedy that phase of 
the matter. The plums will fall into 
hands which never worked on a farm. 
It seems to me that the way out of our 
trouble is a gradual elimination of the 
unprofitable or poor soil farms by the 
Government for a fair price for other 
purposes, such as tree planting of the 
most useful varieties for Government 
use. W e send you best wishes and 
bespeak happier times, hoping this is 
not merely a reaction to our recent 
Congressional antics. M. Calder.

H ard work is a business tonic. W hy 
not try  it?
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T H E  COAL D EC ISIO N.
The case of the bituminous coal in­

dustry, which obtained a decision in 
favor of its selling pool last week from 
the Supreme Court of the U nited 
States, may prove to be one of “all 
dressed up and no place to go.” The 
court, as a concession perhaps to 
present business difficulties, has fur­
nished new garm ents in the shape of 
permission to consolidate the selling 
activities of companies representing 73 
per cent, of the output in Appalachian 
territory, but it has also kept jurisdic­
tion of the case to see tha t nothing 
illegal happens in the way of stifling 
competition or restraining trade.

The decision will doubtless be hailed 
as another forward step in moderating 
the anti-trust laws just as the “rule 
of reason” was similarly received. In  
the circumstances, however, it would 
be just as well to watch results before 
letting enthusiasm go too far. The 
Supreme Court has approved the set-up 
of the coal selling agency, approving 
plans which were previously consider­
ed unlawful or decidedly on the border­
line, but it withholds judgm ent on op­
erations because they have not yet 
started.

The question is, of course, how 
these operations can be conducted to 
meet the desires of the industry and at 
the same time keep clear of the law. 
Selling combinations are not new. In  
the cotton goods field, for instance, 
there are several commission houses 
which represent large percentages of 
the output and yet complaints of price- 
cutting and unprofitable selling are 
louder there than in other lines not so 
well integrated. The same complaints 
are heard from the steel industry, 
which is dominated by a huge cor­
poration.

If 27 per cent, of the Appalachian 
coal is outside the pool, then pool 
prices are likely to become the target 
for this unorganized minority. Be­
sides this competition, there are quota 
difficulties to deal with and many other 
problems. However, those who be­
lieve there should be stricter rather 
than still more moderate enforcement 
of the Sherman law rather welcome 
this experiment^ since it gives the 
modificationists an opportunity to see 
a practical working out of their ideas.

T H E  STORE OF T H E  FUTU RE.
Over the years Mr. Edward A. 

Filene, the Boston merchant, has not 
changed his ideas much on w hat the 
store of the future will be. In  a 
recent resume of w hat is happening 
to retailing, he still holds, and offers 
good reasons for believing, tha t the 
future store m ust be small to ensure 
efficient supervision and a t the same 
time large so tha t overhead may be 
low and other advantages of big scale 
operations obtained.

To effect this combination he would 
have a chain of departm ent stores, each 
departm ent of which would be a unit 
in a chain of similar departm ents. Mr. 
Filene does not conceal his admiration 
for the efficiency of the chains. P a r­
ticularly, he likes their buying to  a 
retail price—the price minus as con­

trasted with the “cost plus” system 
used by the older forms of distribution. 
In  line with this thought, he suggests 
that ’“sellers” be substituted for “buy­
ers,” because what the consumer wants 
and the price the consumer is most 
ready to pay far outweigh w hat the 
buyer likes and the prices he thinks 
the consumer 'should pay. But high- 
pressure salesmanship gets no praise 
from him, because he thinks it merely 
perpetuates buying errors and leads 
the buyer to re-order w hat was hard 
to sell.

W hat are the prospects, then, for 
a “chain of chains” ? The plan was ig­
nored in the departm ent-store mergers 
of the boom period, although some 
approach to it was made in the en­
larged central-buying organizations set 
up by some groups. Since then the 
trend has set in the other direction. 
Central offices have been reduced and 
more responsibility returned to the in­
dividual buyers. Style elements enter 
largely into the question. Staple and 
semi-staple lines might be handed quite 
efficiently by Mr. Filene’s progress.

B U SIN E SS RECOVERY SEEN.
The early rise in security and com­

modity m arkets during the past week 
could be interpreted in two ways. One 
would ascribe it to inflationary in­
fluences and the other would take ac­
count of high popular approval of the 
rem arkable work done at W ashington 
and the rising belief that business im­
provem ent is in sight. T he latter 
seems to be the more plausible view, 
but doubtless there is a mixture of the 
two reasons.

F or two years, a t least, there was 
a steady waning in public confidence 
as one emergency after another de­
veloped and what passed for leadership 
grew less and less able to cope with 
the situation. The contrast of what 
the country enjoys now with w hat it 
had before tells its story and explains 
the electrically changed state of public 
sentiment. A basic readjustm ent has 
been wrought.

Soon the figures on trade and in­
dustry should begin to record the re­
sults of this change. For the time 
being they are merely representing the 
reaction caused by the Nation-wide in­
terruption of banking facilities. Thus, 
the weekly business index for the 
holiday week registers a new low for 
the depression, only the cotton-cloth 
series showing a rise.- T hat this index 
has fallen only slightly below half the 
normal m ark in such extraordinary cir­
cumstances seems cause for congratu­
lation.

Eyes are still on W ashington for 
the remainder of the relief program. 
The further decline in the exchange 
value of agricultural for industrial 
products to 47, as reported by the De­
partm ent of A griculture last week, em­
phasizes the need of action.

IN  T H E  H O U R  OF TRIAL.
There is a startling difference be­

tween the mood in which a nation 
enjoys prosperity and that with which 
it meets emergency. I t  has been 
learned too late that the easy living of 
other days encouraged grave abuses,

the products of greed, selfishness and 
inconsideration for the common good. 
But it has been learned already that 
times of adversity bear a better fruit. 
Courage and good cheer, neighborli­
ness and mutual aid are everywhere 
evident as this country realizes how 
close it came to disaster and begins 
the long journey back to peace and 
plenty and security.

The character of a nation or a man 
may best be judged in time of crisis. 
D anger discovers courage, trouble is a 
challenge to the cheerful spirit, ad­
versity develops the will to survive and 
succeed. And it is good to know, in 
these dark and doubtful days, that this 
nation did not lose by easy living the 
ability to endure and the willingness 
to work when the hour of trial came.

As it was in the days of war, this 
emergency has revealed the real unity 
of the people of the United States. 
I t is not unity of opinion, for there is 
conflict of counsel concerning all our 
problems. I t is not an agreem ent of 
self-interest, for many sacrifices m ust 
be made for the general good, and 
selfishness has become the w orst of all 
offenses. I t  is not a fraternity of fear, 
for fear is a solitary evil which knows 
no spirit of fellowship.

The Nation calls to-day on its re­
sources of citizenship, the courage, op­
timism and good faith of the vast ma­
jority of its men and women. These 
are elemental, universal virtues, the 
same for all sorts and conditions of 
men in every level of society. They are 
uniting America against a common 
enemy and beneath the standard of a 
single purpose. They will win this 
fight, as they have triumphed before.

DRY GOODS CO NDITIO NS.
Although retail trade was affected 

by unfavorable weather early in the 
week, sales advanced later on, par­
ticularly as restrictions imposed by 
the bank holiday were If ted. Toward 
the close of the week it was reported 
that store volume was running well up 
to the pre-moratorium level and, in 
some cases where sales were being 
held, aproaching last year’s figures. 
Demand was quite general.

According to early estimates, the 
first half of the month for the stores 
in New York probably saw a reduction 
of around 32 per cent, under the cor­
responding period of last year. This 
would mean that the cataclysm in 
banking affairs produced an additional 
loss of about 10 per cent., which is 
regarded as very small, considering 
circumstainces.

Clearing up of financial difficulties 
means that the stores will launch a 
very vigorous promotion of E aster of­
ferings. Heavy advertising appears to ­
day and will be continued in order to 
take advantage of the sharp improve­
ment in public sentiment that has de­
veloped as a result of the brilliant 
handling of the banking emergency, 
passage of the economy and beer bills 
and rising security and commodity 
m arkets. T he public’s purse-strings 
are loosening up and at the very op­
portune time of just before Easter.

A real spurt in wholesale market 
operations is expected this week. Buy­

ing offices report that many retail 
representatives will be in New York 
City to complete orders for Easter 
merchandise. Some shortages may de­
velop because producers have operated 
close to actual demands.

OPTIM ISM  R ESTR AIN ED.
A commendable spirit of caution has 

characterized most business lines in 
the face of inflationary aspects and 
prospects, it m ust be admitted. Specu­
lative m arkets may rise, but it is the 
considered intention of manufacturers 
and distributors to go slow in stocking 
up with either raw materials or mer­
chandise until demand points to cer­
tainty rather than to merely the pos­
sibility of expanded sales.

At various points in the depression 
there have been both official and un­
official declarations to the effect that 
“the w orst is over” and that large- 
scale commitments were in order. Each 
time this cheerful counsel failed to 
square with developments, and those 
who followed it had cause for regret.

There are much stronger reasons to 
believe that similar pronouncements 
now have more chance of fulfillment, 
since the realities of liquidation and 
adjustm ent have been courageously 
faced and are being dealt with along 
soundly constructive lines. Neverthe­
less, the size of this job is only dimly 
perceived and it would be rash indeed 
to look for an immediate and sharp 
upturn.

These are the considerations which 
have determined capable business ex­
ecutives to put a curb on too much 
optimism for the present. They have 
taken off the brakes, but they want 
to see the road ahead more clearly 
before they press down on the ac­
celerator.

FARM ERS’ DEM ANDS.
The m ilitant members of the N a­

tional Farm ers Holiday Association, 
meeting at Des Moines, threaten an­
other farm strike unless Congress ap­
proves their legislative demands by 
May 3. These demands include a N a­
tional m oratorium  on foreclosures, 
enactment of the Frazier bill to re­
finance farm loans at a low interest 
rate, enactm ent of the Swank-Thomas 
bill to ensure cost of production for 
the farm er’s products and Federal op­
eration of banks as public utilities. Con­
ferences at W ashington have forecast 
early action on emergency farm re­
lief, but it is most unlikely that Con­
gress will grant all the demands from 
Iowa. Strong opposition to any form 
of price-fixing has been registered by 
packers and millers, while agricultural 
interests have indicated disapproval of 
production control. These and other 
differences of opinion complicate the 
task of m eeting the agricultural 
emergency. The farm ers will be help­
ed, but they should not expect to be 
favored more than any other class..

Never seem wiser or more learned 
than the company you are with. T reat 
your learning like a watch and keep 
it hidden. Do not pull it out to count 
the hours, but give the time when you 
are asked.
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OUT AROUND.

Things Seen and Heard on a Week 
End. Trip.

Another mile post has come and 
gone, leaving me a little richer in ex­
perience and, I hope, leaving my 
friends and the readers of the T rades­
man with added confidence in my 
ability and disposition to  serve them 
well and faithfully. On Tuesday eve­
ning we assisted Mr. and Mrs. 
Charles Garfield to celebrate the 85th 
anniversary of his 'birth. Two days 
later the Garfields and Mr. Wm. H. 
Anderson assisted my family in giving 
me a good start on my 75th year, 
which I enter upon writh hope and 
vigor, strong in the belief that I shall 
function more effectively during the 
coming twelve months than any 
previous year of my existence.

Before the end of the present cal­
endar year—if I live that long, which 
I hope I will—I expect to  take part in 
the completion of fifty years of con­
scientious and continuous effort to 
make the Tradesm an a worthwhile 
publication, I have already many 
special articles in readiness for our 
anniversary edition, which I hope to 
expand to 150 pages, if possible.

W hen I was elected a director of 
the State Bank of Michigan I trans­
ferred my personal account from the 
Kent County Savings Bank to the first 
named institution, 'but continued to 
make any loans I required at the 
Fourth National Bank, because I cher­
ished the idea tha t Mr. Anderson, the 
President, believed in me and under­
stood my peculiarities better than any 
other banker in the city. I was soon 
taken to task by Daniel McCoy, Presi­
dent of the State Bank of Michigan, 
who asked me why I did not borrow 
the money I required at his bank. I 
told him tha t I might be mistaken, but 
I did not think a customer should bor­
row money of a bank in which he was 
a director.

“ If all the directors pursued that 
policy,” said Mr. McCoy, “the banks 
of this country would have mighty 
slim picking.”

Not wishing to  go contrary to the 
best traditions of the banking business, 
I presented the m atter to William 
Widdicomb, who was then manager of 
the Grand Rapids National Bank, and 
asked for an expression from him.

“You are right and Mr. McCoy is 
wrong,” said Mr. Widdicomb. “D ur­
ing the tim e I have been connected 
with this bank in an official capacity, 
no one has ever seen my name on the 
front side of a note and no one ever 
will. I sometimes endorse a note for 
a friend, as I did for you when you 
started the Tradesman, ‘but I never 
borrow for myself from the bank I 
manage.”

I brought this m atter up on the oc­
casion of my birthday celebration last 
Thursday, stating that I believed that 
President Roosevelt’s draft of his new 
banking law, when it is finally handed 
to Congress, will contain a provision 
in accordance with my long-cherished 
theory.

“I think you are mistaken in that 
idea,” Mr. Anderson replied. “Banks 
nowadays are making loans on char­
acter, rather than agency reports and 
personal statem ents which may be 
made up out of the applicant’s head in­
stead of from his books. D uring the 
thirty-seven years I served as credit 
man of the Fourth National Bank I 
made few mistakes, because I based 
my conclusions on my knowledge of 
men, their characters and business 
methods. If the man who requests a 
loan within the limitations of the bank 
to accord him has character and the 
right kind of background or offers 
sufficient collateral to cover his re­
quirements, his request should receive 
consideration, whether he is a director 
or not. I t all goes back to the credit 
man of the bank. If he is  not worthy 
of the trust reposed in. him, the bank 
m ust necessarily suffer.”

In apparent contradiction to Mr. 
Anderson’s statement, the head of the 
largest bank in America, W inthrop W. 
Aldrich, recently asserted tha t no loans 
should be made to any concern in 
which a director of the bank is also a 
director of the applicant for a loan or 
line of credit. This is going further 
than I have ever gone. H e has also 
amazed the financial world by declar­
ing:

“No officer or director or any mem­
ber of any partnership dealing in se­
curities should be permitted to be an 
officer or director of any commercial 
bank.”

Mr. Aldrich is a brother-in-law of 
John D. Rockefeller, Jr., who is the 
largest stockholder in the Chase N a­
tional Bank of New York.

Since Mr. Anderson put the kibo on 
my pet theory I note that a director of 
the F irst National Bank of Detroit 
was loaned $715,000 the last day the 
bank was open to the public before it 
was closed by the banking holiday de­
clared by Governor Comstock Feb. 14.

Referring again to Mr. Anderson 
and his successful career as the main 
spoke in the organization of the Fourth 
National Bank, I wish to improve this 
opportunity to say a word concerning 
his policy in making loans. How he 
reached his conclusions, I do not know, 
but I do know that he never made a 
mistake except in the case of two em­
ployes who betrayed the trust he re­
posed in them. No poor account of 
any consequence ever had to be charg­
ed off to  profit and loss, because he 
had a  way of quietly working such a 
customer out of the bank before the 
crisis was reached. At first I had an 
uncanny feeling in dealing with him, 
because I felt as though I stood in the 
presence of a superman, who knew 
more about me than I knew myself. 
This impression gradually gave way 
to a feeling of mutual confidence and 
helpfulness, which continued, without 
a single interruption for thirty-seven 
long and pleasant years. I never again 
expect to know a man who understands 
me and is able to guide me in my 
financial transactions as well and faith­
fully as Mr. Anderson did.

I am pleased to#note that the office 
of the Secretary of State is taking care

to see that the weak spot in the malt 
tax law is being repaired by the pres­
ent Legislature, judging by the follow­
ing carefully worded letter received 
last week from the legal department 
of the office:

Lansing, March 16—Your letter of 
March 14, addressed to  the Hon. 
Frank D. Fitzgerald, has been turned 
over to me for reply. I am enclosing 
another copy of the Secretary of 
State’s report on the operation and 
enforcement of the Malt Tax Law as 
requested.

The present malt tax law has not 
been held unconstitutional by any 
court. While the w riter was a mem­
ber of the A ttorney General’s staff, a 
case was brought by Standard Brands, 
Inc., to  test the constitutionality of the 
1931 malt tax law, being Act 100 of the 
Public Acts of 1931. This m atter was 
held constitutional in every respect. 
You probably refer to the 1929 malt 
tax law which was held unconstitution­
al bv the Circuit Court for the county 
of W avne the latter part of 1930. This 
case was not appealed, as a new law 
was enacted in the 1931 session repeal­
ing the old law and giving the new 
law immediate effect. The recent de­
cision of the Supreme Court of the 
State of Michigan did not involve the 
constitutionality of the malt tax  law, 
but merely construed the language of 
section one regarding the necessity of 
every place of business having a cer­
tificate of registration in case malt 
products were sold in such places of 
business. The Supreme Court held that 
inasmuch as the law licensed the per­
son and not the place of business tha t 
any person could operate as many 
places of business as he desired on the 
payment of one registration fee.

Several amendments to the present 
law have been introduced in the legis­
lature and have been referred to  the 
committee on sanitariums. This com­
mittee in turn requested me to draft 
an entire new law including the amend­
ments already proposed and also the 
recommendations of the Secretary of 
State included in his report on the op­
eration and enforcement of the malt 
tax law, dated Dec. 31, 1932. I am 
just completing th e  draft of this pro­
posed law and I am turning it over to 
the Sanitarium Committee of the Sen­
ate. As soon as it is introduced and 
copies are printed, I will send you a 
copy. H ugh E. Lillie,

Chief Enforcement Officer.

I was greatly pleased to receive the 
following letter last week from the 
widow of the late William Judson:

Kalamazoo, March 13 — In the 
March 8 issue of the Michigan Trades­
man you ask for the name of the 
author who wrote these lines, “W ere 
a star quenched on high,” etc.

These stanzas are the last two in the 
poem Charles Sumner, written by 
Henry W adsworth Longfellow in 1874. 
The first line reads “Garlands upon 
his grave.”

I read the poem a few days ago and 
was much impressed with the last two 
stanzas.

(M rs. W m.) Mary Cobb Judson.
Mrs. J. E. Swisher, of Ann Arbor, 

also sent me the same information.

I was greatly pleased to note the 
thoroughness with which Hon. Chase 
S. Osborn “cleaned up” on Geo. 
Welsh at the recent Republican State 
convention. In undertaking to ride 
two political horses at the same time, 
W elsh discloses his true character— 
or lack of character. Like other men 
who have no adequate conception of 
political sincerity, honesty and loyalty, 
Welsh was relegated to obscurity by 
the voters in the primary election last 
fall. Governor Osborn simply sound­
ed taps as the funeral service was com­

pleted. In a personal letter, dated 
March 13, the genial philosopher 
wrote as follows:

“ I enclose a suggestion for money. 
Please tell me what, if anything, is 
wrong with it. Some of these days we 
have got to have real value behind our 
money. Perhaps always indirectly we 
have had that, but never directly. If 
a man had all the gold in the world 
he really would not have anything.”

I am glad to present Mr. O sborn’s 
ideas without the change of a word 
and shall be glad to receive the opin­
ions of my readers on this subject.

Two weeks ago Dr. Preston Brad­
ley, of Chicago, stated in a sermon 
that H itler would not last three 
months. I thought then tha t the great 
liberal preacher had not given the 
man the tenure of office he would 
probably maintain, but when I note 
how vigorously and wickedly he is 
persecuting the Jews and the Cath­
olics, I doubt if he lasts three months. 
No man can make a permanent place 
for himself by resorting to race hatred 
and religious prejudice. Germany is 
certainly to be pitied for following the 
leadership of such a wretched speci­
men of humanity as H itler is proving 
himself to be.

Since expressing doubt about the 
formation of a Voluntary H ardware 
Chain on a National basis, several 
readers advise that F. Grimes, founder 
of the Independent Grocers’ Alliance 
(I. G. A. stores), Chicago, is about to 
launch such a project. He will call it 
the Independent Hardware Alliance 
and endeavor to popularize the name 
as I. H. A. Mr. Grimes has been in­
vited to tell his complete story, but as 
yet has not responded to my letter. In 
the grocery field his plan has certainly 
enjoyed undisputed success and has 
saved the day for a great many retail 
grocers.

The Associated Press tells this story 
from London, England: “Purchasing 
agents for China and Japan met the 
other day in the reception room of 
one of the big munitions companies. 
They fell to talking as friends and 
finally compared the prices they were 
paying. The result was that they 
went in to see the munitions maker 
together, put up a united front and 
went away with a 40 per cent, cut in 
prices.”

I was greatly pleased to  re-locate 
Rev. K err B. Tupper in H arry M. 
Royal’s Florida letter this week. Dr. 
Tupper was pastor of the Fountain 
street Baptist church from 1884 to 
1891. He is now located in Phila­
delphia, where he preaches about 
eight months in the year, taking two 
months vacation in summer and the 
same respite in winter. Dr. Tupper’s 
predecessor was the late Samuel 
Graves, who succeeded C. B. Smith as 
pastor. The latter suffered the agonies 
of the damned with rheumatism, but 
undertook to  fill the editorial columns 
of the Grand Rapids Democrat each 
morning with the sam e type of vitrolic 
utterances he had previously made in 
the Fountain street pulpit. I was re­
porter on the Democrat in those days 

(Continued on page 23)
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FINANCIAL
Banking Regeneration Encouraging.

T he re-opening of the m arkets W ed­
nesday brought a characteristically 
speculative psychology in practically 
all groups of the market. The spon­
taneous reaction to  constructive meas­
ures, taken by the National Govern­
ment, resulted in stronger security and 
commodity m arkets, a natural follow­
ing.

Reduction of Government expenses 
appears certain to some degree. The 
banking crisis has an effect of causing 
people to accept the fact that some 
loss will have to  be taken.. T he talk 
of inflation probably accounted for the 
initial rally in the various markets. In ­
flation. however, seems hardly prob­
able in view' of the strength in high 
grade bond prices and in the strength 
of our dollar the world over. In many 
countries the new legislation was in­
terpreted as being the opposite of in­
flation. However, hopes for the future 
are considerably better if the mopping 
up process, now started by the banking 
crisis, is allowed to  proceed on a con­
structive basis. A sudden recovery 
from existing conditions hardly seems 
logical or likely. T he process of 
liquidating the burden of indebtedness 
is now under way. These adjustm ents 
take time. There are many unsolved 
problems—heavy tax loads, the spread 
between agricultural and manufactured 
goods prices, the uncertainty surround­
ing some of the insurance companies 
and m ortgage concerns and the rail­
road and unemplayment problems. 
Only a gradual clearing up of them is 
logically expected.

The 1933 crisis was brought to a 
head by the National banking sus­
pension. A sounder recovery is being 
made by the rehabilitation of Govern­
ment credit. Credits will be released, 
hoarded and idle funds will go into the 
market and the processes of recon­
struction of earning pow er are in the 
making, even though they may be 
slow'. T he fact th a t these have been 
started is extremely encouraging.

Jay H. Petter.

Necessity of Keeping Our Dollar 
Steady.

Appointment of a dictator for the 
foreign exchange market, like so many 
things that have been proposed in the 
last two weeks, has been accepted as 
a brilliant move merely because it has 
been done in the past. There was, of 
course, a very real reason for exerting 
supervision over the foreign exchanges 
during settlement of the banking crisis. 
A t the same time it should be recog­
nized th a t it takes more than the mere 
appointment of a czar to solve this 
aspect of the financial problem.

In  this connection it is im portant to 
realize that the  task of regulating ex­
changes to-day is very different from 
what it was in 1917. At tha t time the 
United States was on top of the  heap 
in so far as the financial strength of 
nations was concerned. Fundam ental­
ly we still occupy tha t position. As a 
result of our banking and financial 
crisis, however, the dollar has become 
relatively less attractive and many of 
the principles of 1917 no longer are 
applicable.

Specifically, the problem facing us 
to-day in connection with foreign ex ­
changes is w hether we are going to 
work back to  the gold standard as 
quickly as possible. If we are, the 
foreign exchanges in a very short time 
will l>e able to get along without the 
benefit of a czar. The U nited States 
still has a favorable trade balance and, 
consequently, the American dollar, 
with sound policies in this country, 
should not need artificial support in 
the foreign exchange market.

T he answer to this question rests 
upon w hat we propose to domestically. 
If a genuine cleanup of the banking 
system is forced through and if the 
Federal budget is brought into an 
honest balance, the domestic value of 
the dollar will be protected. On the 
other hand, if the banking cleanup is 
handled in a slovenly m anner and if 
a wide-open end is left in the budget 
a domestic financial situation will de­
velop which again w’ill undermine con­
fidence abroad in our stability.

The doubt as to  just which of these 
courses will be followed has been 
clearly reflected in the foreign ex­
change m arket this week in spite of 
the presence of the czar. On Monday, 
when the banks opened, there was 
widespread belief that vigorous policies 
would be followed in this country with 
a view of returning to a  full gold 
standard as quickly as possible. As a 
result, the dollar was strong in the 
foreign exchange market, sterling 
dropping substantially below where it 
had closed a t the time of the bank 
moratorium.

On Tuesday there began to be ques­
tioning about the vigor w ith which a 
cleanup of our financial system w'ould 
be pursued and consequently American 
dollars were wreak. On W ednesday 
fluctuations were wide with the dollar 
going down during the first part of the 
day and then strengthening materially 
later. In  view of our having a foreign 
exchange czar these fluctuations have 
been disturbing. I t  is to be hoped, ac­
cordingly, tha t such variations can be 
prevented in the future. I t  will be 
possible to do this, however, only if 
there is a  clarification of our domestic 
policies. Ralph W est Robey.

[Copyrighted, 1933.]

B arter is growing. I t ’s grow ing in 
certain sections at a rate that may 
carry serious im port for retailers and 
others in the distribution picture. E x­
changes where farm produce, miscel­
laneous goods, professional services or
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Under the Tower Clock 
Ok Campeu Square

what have you can be swapped have 
been set up in Los Angeles, San F ran­
cisco, Salt Lake City, Oklahoma City 
and many smaller towns. “Swap days” 
are held m onthly in Henderson, Abi­
lene, and Corpus Christi, Texas. Pain­
ed retailers realize that every direct 
swap between producer and consumer 
constitutes a short circuit which leaves 
them utterly out.

No cock would crow long if he 
stopped scratching.

A nalysis of an y  se­
cu rity  fu rn ished  u p ­
on request.

¥

J. H. Petter & Co.
Investment Bankers 

343 Michigan Trust Building 
Phone 4417

The w orst bankrupt in the world is 
the man who has lost his enthusiasm. 
Let a man lose everything else in the 
world but his enthusiasm and he will 
come through again to success.

A . E. KUSTERER &  CO.
The Oldest Investment Banking 

House in Western Michigan. 
543 Michigan T rust Bldg. 

Phone 4267

g  W est M ichigan 's 
o ldest an d  la rgest bank  
solicits y ou r accoun t on 
the  basis of sound poli­
cies and  m an y  helpfu l 
services . . .

OLD KENT 
BANK

2 D ow ntow n O ffices 
12 C om m u n ity  O ffiices

\ C. B. K elsey, In v estm en ts  (
■ I N T E L L I G E N T  S U P E R V IS IO N  O F  H O L D IN G S  |
S  W e sponsor no secu rities  a t any tim e and can therefore render unbiased I  
|  se rv ice . e
|  G R A N D  R A P ID S , M IC H ., 11th floor G rand R ap id s T ru s t  B ldg. Phone 4720 |

> BUSINESS INSURANCE

T h e  best in su rance  fo r your
> business is a  connection  w ith
f a  s tro n g  b a n k  w hich  is read y
| w ith  its su p p o rt in  em ergen-
> cy, an d  its co-operation  in the
f h ou r of opportun ity .

> T he  G R A N D  R A P ID S  S A V IN G S  B A N K ,
\ is such a  bank ,
f ST R O N G  enough to  p ro tec t you,

L A R G E  enough to  serve you,
> SM A L L  enough to  know  you.

W e invite your account, 
f Business o r Personal.

GRAND RAPIDS SAVINGS BANK
f “The Bank Where You Feel at Home”

i 17 Convenient Offices
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CHASE OSBORN’S PLAN.

Proposes Food* Dollar Based on 
Wheat.

I desire to propose a new  cur­
rency, the base of which w ould  
be a Food Dollar, and to ask con­
sideration for it.

The minimum unit o f issue 
w ould b e O ne F ood  Dollar. There 
could be bills in the am ounts of 
Five Food  Dollars, Ten F ood  
Dollars, T w enty F ood  Dollars, 
Fifty Food  Dollars, One Hundred  
Food  Dollars. This food  cur­
rency w ould bear the stamp of 
the G overnm ent of the U nited  
States: “G ood  for One Bushel of 
W heat or its Equivalent.”

This m oney could b e printed in 
any volum e deem ed w ise and  
practical. The first use of it 
w ould b e  to exchange it, w ith all 
state and National banks, for the 
frozen assets that m ight b e re­
garded as eventually worth par. 
It m ight also b e  used to guarantee 
bank deposits in w hatever degree  
is necessary.

This food  currency w ould  have  
at once both a material and a p sy­
chological value. Its greatest pur­
pose w ould b e  to translate life 
and its nourishment into terms of 
m oney.

A  standard bushel o f Wheat of 
good  quality has the sam e num ­
ber and volum e o f invariable 
calories o f nourishment.

T he life-nourishing value of a 
bushel o f w heat bears a definite 
practical and scientific relation to 
everything else that enters into 
the nourishment o f life.

Hum an life is the one thing of 
basic value upon the earth. A ll 
things that tend to nourish it have  
a relative value.

Everything needed  for the en­
joym ent of life, for its w elfare and 
happiness and its m aterial w ell­
b ein g  in all directions m ay be  
m easured in term s of nourishment. 
It takes a certain known quan­
tity of nourishment to sustain life 
for one hour and one day. Food  
values can b e  determ ined quite 
nearly enough b y  calorie m easure­
m ent. T he value of indirect 
necessities m ay b e arrived at by  
com puting the quantity o f life- 
nourishm ent tim e required for 
their production.

Thus the m aterial, physical 
values o f a food  currency are in­
disputably apparent.

T he psychological value of it 
is alm ost as clear. S om e time, 
som ewhere, in som e age, all hu­
m anity has been  the victim  of 
starvation. Lack of food  m ay  
h ave been  caused b y  tribal wars 
or b y  fam ine or b y  epidem ics or 
b y  absence o f transportation or 
som e other physical agency. C on­
sequently man has a congenital, 
conscious and unconscious fear of 
starvation. H e d oes not always 
realize it is starvation he is afraid 
of but that is really what it is. If 
he could have in his pocket or at 
call a dollar which could b e  trans­
lated into food  which w ould  sus­
tain his life, he w ould at once feel 
at ease in m ind and body.

Our present currency has gold  
for its redeem able base. G old  
cannot sustain life. It has no real 
value. H ence it is a fiction. I 
realize that it is perhaps only a 
unit o f m easurem ent such as a 
yardstick, but that does not cure 
the elem ent of fear attached to it.

T he w orld  is confronted b y  the 
fact that the so-called  gold  stand­
ard is obsolete. There are only  
two m ajor countries in the world  
to-day on the gold  standard. 
France is on a 20  per cent, basis. 
The United States is on a 40  per 
cent, basis. T he balance of the 
w orld is practically on no basis at 
all. H ence the gold  standard so- 
called has long outlived its pur­
pose and has becom e com pletely  
a myth.

There has b een  no change 
w hatsoever in the capacity of the 
earth to nourish mankind, except 
that, w ith the use of better m eth­
ods, it has been  increased. A ll 
civilizations of history have d e­
veloped  in regions where human 
life could be fed. For instance, 
the U nited States occupies the 
greatest hum an-nourishm ent zone 
upon the earth.

T he question m ay be asked at 
once, what effect w ould this food  
dollar have on a gold  dollar? The  
answer m ay be that it shall have 
no effect w hatsoever except per­
haps to sustain and support our 
present w obb ly  currency system .

It m ay be asked whether a d o l­
lar good  for a bushel o f w heat or 
its equivalent w ould stim ulate too  
much the production of wheat. 
That is w here the phrase, “or the 
equivalent,” com es in. W heat 
w ould be used sim ply as a unit of 
measuring real value.

The question m ight be asked, 
where is the w heat or its equiva­
lent. T h e answer is, in the soil, 
to be w on by the industry and ap­
plied intelligence of all the peop le  
of the earth and in this instance 
particularly of America.

In order to adopt food  cur­
rency, there w ould be no neces­
sity for any change in the bank­
ing system  of the United States 
and other than such as has al­
ready shown itself desirable. The 
issuance of this currency w ould  
not b e  fiat. It w ould have a m ore 
perm anent base than anything 
else in the world. There w ould  
b e no inflation because, if it should  
happen that the frozen assets 
which are to b e transformed into 
liquid m oney b y  this new  currency 
becam e liquid and were paid, the 
food  dollars or other currency 
could b e  retired autom atically.

Our present deflation has been  
caused b y  an endeavor to com ­
press the circulation and volum e  
of m oney in the U nited States to 
a safe relationship to the supply of 
m ythical gold . W hen it becam e  
apparent that deposits and trust 
m oney w ere being used for specu­
lation and that even  the United  
States could not pay 40  cents on 
the dollar in gold , a great fear 
seized the m asses. It is estim ated  
that the withdrawals o f deposits

in the U nited States because of 
this fear am ounted to $ 6 ,0 0 0 ,-  
0 0 0 ,0 0 0  in less than a year.

It is not necessary to proceed  
with m ore evidence to prove the 
w isdom  of issuing food  dollars. 
T hey are not to b e  a d ole or a gift, 
but to b e  earned in the sam e m an­
ner as any m oney. T hey w ould  
not partake of the nature of the 
greenback dollar nor of the erg 
dollar, nor of the com m odity d o l­
lar, because food  dollars w ould  
have a com plete and unvarying, 
m easurable value. The scientific 
w orld has long sensed that the 
gold  standard is obsolete. The  
m asses know  there is som ething  
wrong with it.

I do not claim  that this or any  
new  currency w ill cure the dis­
honesty of mankind, nor is it o f­
fered as a prophylactic for m eth­
ods of life and business that are 
poor and worse.

T he United States alone can 
nourish two billions of peop le and 
som e day shall do so. That is the 
number now  living upon the earth.

Chase S. Osborn.
Polan, W orth County, Georgia.

Chase S. Osborn is a well 
known Am erican. H e is in his 
seventy-fourth year. A s G overnor 
of M ichigan, Mr. O sborn paid all 
the debts of the state, cut the tax  
rate nearly in half, and left sev ­
eral m illions in the treasury, a 
record that has not b een  equalled  
in the history of Am erica. H e  
gave M ichigan the workm an’s 
com pensation law, subm itted  
w om an suffrage, abolished the 
brew ery-ow ned saloon, etc. H e  
is a writer and a student. H is 
travels and investigations and ex­
plorations have covered the en­
tire earth. Mr. Osborn often is 
referred to as one of A m erica s 
m ost hopeful philosophers. H e is 
a m em ber of m any scientific, art, 
social, and fraternal organizations. 
Born in Indiana, he lives in Mich­
igan in the summer and in G eor­
gia in the winter.

Regulate, not abolish, bank affili­
ates.

Prediction: H itler won’t long make 
a bit.

A Business Man’s Philosophy.
In the Sunday newspapers one sec­

tion is usually devoted to  theater, 
movies, radio, books and music. Next 
Sunday when you are ready your news­
paper, pick up this section and note 
the range of first-class entertainment 
tha t is available for the people, even 
for those in humble circumstances. 
Then, if you are over th irty  years old, 
recall how different to-day is from 
fifteen years ago.

To-day the best that is offered in 
the arts may be enjoyed by every one. 
The finest jazz and classical music 
comes over the radio; the foremost 
actors and comedians are to be seen 
and heard in the talkies; public or cir­
culating libraries supply books, and 
museums exhibit the best examples in 
pictures and sculpture.

W as Beethoven a greater man than 
the inventor of the radio, or than the 
business man who pays the bill for 
the broadcasting of a Beethoven num­
ber? Is Ed W ynn, with his ability to 
entertain millions, a greater man than 
the inventor of the talking machine? 
They are silly questions, of course.

The sunset on a beautiful summer’s 
day would be just as lovely if every 
one in the world were blind. But, 
through magic, we were suddenly 
given the gift of sight, which would 
we thank more—the power that creat­
ed the sunset or the power that gave 
us sight. W ho will say?

The world is an interesting place 
now, and it is becoming more interest­
ing. Millions have had eyes and ears 
all their lives, but only within recent 
years have they been able to enjoy the 
use of these senses to the fullest extent.

William Feather.

Gift Sale.
A merchant in Ohio used the 

samples given him by various m anu­
facturers for a sale that wras reported 
to have been more than commonly 
successful. The samples were put up 
in baskets, and an advertisement run 
in the local newspaper announcing 
that, with each purchase of $1 or more 
of goods on a certain day, one of these 
baskets of samples would be presented 
as a gift. I t is claimed that, in addition 
to materially increasing sales on the 
day of the event, the plan was highly 
effective in obtaining distribution of 
samples under conditions which gave 
the samples added value in the eyes 
of the customer.
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W holesale O nly W holesale Only

DISTRIBUTORS of PINE TREE Brand FARM SEEDS 
V igoro Inoculation Sem esan

Bulk GARDEN SEEDS Packet
Vegetables and Flowers 

W e specialize in
LAWN GRASS and GOLF COURSE Mixtures

S E E D S
W rite for our special prices

INSTANT SERVICE 
T eleph one 445  1

ALFRED J. BROWN SEED CO.
25-29 Campau A ve. Grand Rapids, Mich.
W holesale Only W holesale Only
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RETAIL GROCER
R eta il G rocers and M eat D ea lers A sso c ia ­

tion of M ichigan.
P r e s id e n t—P au l Schm idt, L ansing. 
F irst V ic ie -P resid en t — T heodore J. 

B ath k e, P e to sk ey .
Second V ice -P resid en t —  Randolph  

E ck ert, F lin t.
S ecretary  —  H erm an H an son , Grand  

R apids.
T reasurer—O. H . B ailey , Sr., L ansing. 
D irectors—H olger Jorgen son , M u sk e­

gon; L. V . E berhard, Grand R apids; John  
L urie, D etro it; E . B. H aw ley , B a ttle  
Creek; W ard N ew m an, P on tiac .

Awakening of Commerce To Some 
Stark Realities.

Virtually all branches of the food in­
dustry met at the January convention 
of wholesale grocers in Chicago. There 
was much talk, much of it sufficiently 
meaningless, but here and there glim­
mered a bit of light to indicate, maybe, 
that commerce is rubbing its eyes, hav­
ing just been rather sternly awakened 
to  some consequences of government 
tinkering with commercial and eco­
nomic fundamentals.

One speaker referred to a school of 
opinion which he calls ultra-conserva­
tive. That is that our wisest course is 
to “allow natural processes of defla­
tion to run their course unhindered" 
and that “any attem pt to inject a rti­
ficially or to  obstruct this evolution is 
to  delay the eventual arrival on a firm 
basis."

He went on: “ I think all of you can 
agree with the soundness of this rea­
soning, but the obstruction to em brac­
ing this principle is tha t if we all sub­
scribe to  it there is doubt if any of us 
will live long enough to draw another 
easy breath.”

Thus because we have not the calm 
courage to abide by our sound judg­
ment we abandon logic and chase after 
false economic gods, and the result is 
to hamper recovery still further. For 
it is a fact that artificial regulation of 
economic processes never helps them 
onward—something so difficult that no 
man ever has found a wray to do it; 
but experience amply shows how easy 
it is for virtually any scheme of plan­
ned operation or what have you can 
retard economic progress.

“ If we all subscribe." says the 
speaker. Having just acknowledged 
that economic processes work out best 
when let alone, he hedges with the 
statem ent that if let alone we shall not 
live to  see return of good times. 
Therefore, let us interfere with the o r­
derly outworking of those processes.

It is precisely such muddy reasoning, 
want of clear logic, ill considered ef­
forts to regulate that have slowed up 
recovery not only during the last three 
years but in every other economic dis­
turbance through which we have pass­
ed hitherto. W onderful would it be if 
we could learn, once for all. that to go 
on an economic spree brings headache; 
that to take another nip the morning 
after to taper off only postpones our 
pain and makes it worse; that there is 
just no other way—one trouble with 
having a run for our money is that it 
is a long walk back.

Here, now. for example, is the can­
ning industry. The new association 
president summarizes the industry’s 
troubles, thus: Excess capacity; under­
financing; uninformed planning; lack 
of industry viewpoint.

That might all be translated into any 
other industry’s difficulties. Let us

work it into the grocery business. E x­
cess capacity—far too many grocers 
for the food industry to support; un­
der financing—grocers everywhere not 
only operating on a shoe string but 
knowing little or nothing about how to 
tie that string; uninformed planning— 
opening stores not needed in poor lo­
cations. with no background of grocery 
business knowledge; lack of industry 
viewpoint—complete ignorance of the 
economics of grocery distribution.

Now, whether it be canners or gro­
cers, when too many crowd the indus­
try, what possible way out is there ex­
cept the elimination of the surplus— 
and who will be eliminated except 
weak canners and weak grocers ? To 
try  to avoid that process by associated 
efforts to help weak canners o r gro­
cers to stay in business, o r otherwise, 
is simply to delay recovery, readjust­
ment to a sound economic basis.

N or is this something new. More 
than twenty-ifive years ago I saw in 
Kinsale, Virginia, the plant of a can- 
ner of tomatoes, operated on a shoe­
string. It was owned by an inexperi­
enced young man who had been a t­
tracted by a previous good canning 
season. He had a good stock on hand 
when I saw him and the m arket was 
in fair condition, but his plant was not. 
The machinery was housed in a shed 
the like of which was below even what 
was then commonly seen in rural V ir­
ginia. I t ‘had not been cleaned up. It 
had been rained on. It might, perhaps, 
be restored to a sanitary condition fit 
to use; but anybody could know that 
the man would crumple up and blow 
away with the first whiff of adverse 
conditions of m arket or otherwise, 
which is just what he did.

To-day the woods are so 'filled with 
weak grocers that to  my mind the only 
hope for any numbers of associations 
is to  raise the requirements for mem­
bership until they embrace only real 
merchants, else they will fail under 
their load of misfits.

The day of reckoning cometh re­
gardless, believe me. Any attem pt to 
stem the tide in its course can but 
pile up further disaster.

“D uring the last few years,” con­
tinued the new canning president, 
“there has been injected into the indus­
try  the financial power of the United 
States Government with its unlimited 
resources, aiding some canners by 
loans in unfair competition to others 
who were not so aided. This has de­
veloped to a point where not only is 
the Government in the position of the 
banker for some canners, but in order 
to protect its loans finds itself in the 
canning business, selling and manufac­
turing goods in competition with 
privately owned canneries. W e fore­
see the dangerous possibilities of the 
future."

You just better believe we do, Mr. 
President, and we ain’t seen nuthin’ 
yit—except, maybe, that the unlimited- 
resources above referred to  are not so 
unlimited as we formerly thought they 
were. Fact is, our country’s resources 
are prodigally ample for every legiti­
mate governmental activity, but all the 
wealth on earth will never suffice for 
the orgy of reckless spending and in- 
curment of obligations for the future 
which has been increasingly pursued

by our city, state and National govern­
ments during the last thirty years.

Special taxes, designed to hit chain 
stores only, were inaugurated in 
Indiana. A t the time it seemed clear 
to me that grocers everywhere would 
live to regret that move. Now, on 
Jan. 23, a meeting occurred in Indian­
apolis reported thus:

“Advancing the reason that a state 
sales tax is not necessary at this time 
to raise sufficient revenue to  operate 
the government, more than 500 grocers 
and representatives of food distributors 
and manufacturers joined in protest. 
Delegations throughout the state were 
included. The group went on record 
as vigorously opposed.”

W e sow the wind and we reap the 
whirlwind. Indiana’s chain tax has 
not worked out as planned, either in 
its incidence or its net revenue. So 
precisely what was clearly foreseen 
has come about : Indiana politicians 
have scented new tax blood, which they 
like far better than retrenchm ent, and 
the outcome is apt to  be radically dif­
ferent from what was expected. Those 
Government fellows are not good at 
figuring how needless services and 
employes can be cut from the payroll 
—not much of that. W hen given a 
new hint, they take it—whole. Let us 
beware of sowing the wind.

Paul Findlay.

Under-dogs have behaved better

A Business Man’s Philosophy.
I wonder if other people are as 

weary of organized money raising as 
I am. I dislike service on such com­
mittees, and I dislike the  visits of 
committeemen.

T o  the credit of the depression it 
must be acknowledged that it has 
eliminated many nuisances, among 
them some of the money raising 
rackets. Those organizations that 
have survived the w ithering blight of 
hard times are probably doing noble 
work, but I wish they could find some 
way of financing themselves without 
crowding all the news out of the 
papers and without torm enting me.

I am not a stingy man, as people 
go, but I am tired of paying out money 
to meet bureaucratic pay rolls.

W illiam Feather.

Combination Sales.
Many stores report good results 

from combination sales. In  these sales 
two or more items are offered together 
at a special price. If the articles are 
bought separately, the full price is 
asked. A store in Los Angeles sold a 
combination of electric toasters and 
jars of preserves. A nother store put 
on a sale of nuts and glassware. A 
variation of this type of sale is the 
“one-cent sale.” A rticles are sold in 
pairs—the full price being charged for 
one, and one cent for the second arti­
cle in the combination.than upper-dogs.
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CANDY FOR EASTER APRIL 16 (

Every Item a Popular Seller
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Announcing....
T h e  rem oval of our general offices from  
G rand  R apids, to  P o rtlan d , M ichigan, 
w here  all fu tu re  official m ill business w ill 
be  transacted . A lso  announcing  th e  re ­
m oval of our G rand  R apids W arehouse  
from  O ttaw a  & W eston  to  the  P e re  M ar­
q u e tte  F re igh t H ouse w here  y ou r every  
need w ill be  p ro m p tly  serviced.

VALLEY CITY MILLING CO.
Portland, Grand Rapids, Kalamazoo, Traverse City
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MEAT DEALER
Milwaukee Meat School Is Success.

Describing activities of the Meat 
Classes conducted at the Milwaukee 
Vocational School, Milwaukee, Wis., 
and which are sponsored by the W is­
consin Retail M arket Men’s Associa­
tion., W illard Boldt, the instructor, 
told the members at a recent meeting 
that t’he enrollment is the largest since 
the course was started' at the instiga­
tion of Joseph F. Seng in 1923. The 
night classes especially are filled to 
capacity.

M eat m arketing and management 
are taught in the day classses, which 
consist of three groups, viz.: appren­
tices, young men having contracts 
with their employers to serve a period 
of apprenticeship with the understand­
ing th a t the employe is to  receive a cer­
tain salary and that the employer is to 
teach him the trade; seniors, students 
from 16 to 18 years of age who, accord­
ing to the state la-w, must attend the 
vocational school one day of eight 
hours a week; and specials, those 
students who come to  the school on a 
voluntary basis, or more often than 
the law requires. Many of the special 
students are high school graduates and 
unemployed people and most of them 
are over twenty years of age.

“My day classes,” Mr. Boldt said, 
“are larger this year than any year 
since the organization of the class in 
1923. At present over ninety students 
attend my classes one or more days a 
week. In former years the average 
was about sixty students per week.

“The depression has affected my day 
classes to the extent that it is almost 
impossible to give meat cutting. This 
is due to  the lack of patrons in the 
school cafeteria.

“Securing employment for these 
young men is almost impossible. At 
present 40 per cent, of the students are 
employed. This is unusually high.

“ I attem pt to give the  students en­
rolled in the Meat M arketing and M an­
agement classes information and train­
ing on subjects that they cannot re­
ceive when working in a market. In 
meat markets it is usually production, 
while in school it is education.

“The night school cutting classes 
are filled to capacity. This year there 
is an unusual demand for meat cutting. 
In  order to accommodate as many as 
possible, fhe course has been cut down 
to one night a week for eighteen 
weeks. In other words, I have four 
groups a year which meet on Monday 
and W ednesday nights.

“T he market management night 
class was not offered this year because 
of lack of interest and members, and 
a general reduction in funds available 
for night school work. This is the first 
year the course has not been offered.

“The vocational school during the 
last year has made a special appeal to  
unemployed people of Milwaukee to 
continue with their general education 
and trade training. At present we 
have over 1,800 students taking ad­
vantage of this opportunity. A student 
may come as often as he desires and 
take as many courses as he desires.

“Allow me to make this suggestion 
to you meat dealers who have men 
Working only part time. W hy not en­

courage them to take advantage of 
this unusual service offered by the 
school. Of course, I would suggest the 
Meat M arketing classes.

“I have worked with Mr. Henry 
Turck, the former educational director, 
for eight years. Time does not permit 
me to enumerate all the things Mr. 
Turck has accomplished. I want to 
thank Mr. Turck for his splendid co­
operation in promoting educational 
projects for meat workers. The meat 
industry is proud of you, Brother 
H enry Turck. The new educational 
director appointed to  take Mr. Turck’s 
place is equally qualified. I have 
worked with him for some time and I 
realize and appreciate the good judg­
ment shown in appointing him.

“W e are all aware of the conditions 
existing in the meat industry. One of 
the major problems facing the inde­
pendent retailer to-day is to educate 
the people to  changing methods of re­
tailing. To do this the meat dealer 
himself must understand and adopt the 
newer methods.

“Your association has always been 
very active in promoting and sponsor­
ing projects which benefit both the re­
tailer and consumer. The Milwaukee 
Association has always been the lead­
ing meat organization in the United 
States for educating meat workers. In 
this day of low prices, chain store com­
petition, depression and municipal dif­
ficulties, the meat dealer, I believe, 
must take on another responsibility. 
That is, to help your brother meat 
dealer so he can help himself in keep­
ing up with the present changes, prob­
lems and conditions.

“Figures show that the number of 
meat dealers failing is very high. Many 
of these failures could be prevented. 
If there ever wTas a time the meat deal­
ers might render a great service to  the 
meat industry, it is now.

“W hat the outcome will be for 1933 
is hard to  predict. I do know there 
are dealers belonging to your associa­
tion who would welcome you with 
open arms if you would come to their 
assistance and help them solve some 
of their problems and difficulties. It 
is our duty to  help the brothers who 
are in distress.

“Let our first aim be to serve. The 
least I can do is to volunteer my ser­
vice to help meat dealers who are in 
need of help. I want this association 
to feel free to  call upon me for help. 
If I can contribute anything to  your 
meetings which you think will be help­
ful to members, please do so. Your 
competitors, the chain stores, hold 
meetings in which they train their 
managers and clerks.

“This is the time to educate the meat 
dealer. He must know costs, cutting 
tests, overhead, inventory margin, have 
proper book-keeping records, and un­
derstand the essentials of good man­
agement. Meat dealers must apply 
principles of salesmanship. I t does 
not require salesmanship to  sell T-bone 
steaks, but it does to  dispose of the 
slower moving cuts. Show him by 
demonstration how to sell merchan­
dise and handle various types of cus­
tom ers; how to  find out th e  customers’ 
likes and dislikes, and to listen to  their 
suggestions, criticisms and comments. 
W hy not install a suggestion box?”

Should Watch His Chance To Render 
Service.

W hen clerking in one of three large 
grocery stores under one management 
in Los Angeles in 1920, a lady enquired 
for a certain article. O ur store hap­
pened to be out of this article at that 
time and I directed the lady to the 
company’s other store nearby, saying 
she could most likely get it there. She 
departed and I thought no more about 
it until later in the day I was asked 
to come to the m anager’s office. He 
asked me if a lady had asked for this 
particular article and I told him just 
what had happened. As near as I can 
remember he then said, “You thought 
you were doing the best thing, but we 
always make it a practice when out of 
an article to telephone to our other 
store and if they have it send a mes­
senger to get it for the customer. 
These people come here to buy and it 
is our business to have what they want 
right here. If there is any running 
around to be done we will do it arid 
keep the customer in our store.”

I will never forget that incident. 
Here was a big business, three large 
busy stores, built not on price but on 
service.

Service, cheerfully given, is one of 
the greatest weapons for gaining trade 
in the hands of the independent grocer 
to-day. Many people look at cut prices 
only as an indication of low quality, 
but few people completely forget 
service rendered. The cost in effort is 
small compared to the returns in good 
will created.

The chains are bound by rules by 
which the local manager must abide. 
The independent grocer is bound only 
by his own desire to please and serve 
his customers. He can make it pleas­
ant for patrons to trade at his store. 
He m ust be on the alert to render im­
partially such added services as he can.

One grocer told me recently of a 
customer for whom he obtained and 
sent out money orders. “This lady,” 
he said, “had no way of going to town 
during postoffice hours. She left her 
money and letters with us. Our de­
livery man obtained the money order, 
placed it in the letter, sealed and mailed 
it. The next time she came into the 
store she took the stub and any change 
that was coming to her. Doing this 
for her cost us only a little time, but 
this lady trades from fifty to sixty dol­
lars a m onth with us.”

Possibly these are exceptional in­
stances, but they only go to show that 
there are hundreds of ways of giving 
added service which cost us only our 
time and trouble, but which give us a

return far beyond what we may ex­
pect at the time.

It is the independent grocer’s good 
fortune to be able to render such 
services and he should be on the look­
out for just such opportunities. He 
should welcome them and make the 
most of them, for they pave the way 
to a sure source of profit in the days 
to come. Sam Sugarsax.

Something New in Cutters.
A machine which attracts a lot of 

attention will cut delicate glass tubing 
or heavy glass roads, synthetic resins, 
tough alloy steels, or even silicon car­
bide or diamonds—and cut them as 
clean as a whistle. I t is even claimed 
that it will cut the hardest of all cut­
ters, tantalum carbide.

I saw one bar of tooled steel which 
at one end had been cut at high speed 
in the usual way. This end was dis­
colored from the heat of cutting, and 
was burred at the edge. The other 
end had been cut by the new machine, 
and was smooth as a mirror. A cross 
section of a nickel tube that had been 
cut looked as if it had gone through 
a polishing operation afterward. But it 
hadn’t.

The secret of the new machine is 
that cutting is done under water and 
at slower speeds than are usually ap­
plied to such difficult substances. In ­
cidentally, the cutting wheels have to 
be replaced less often than in dry cut­
ting. Chapin Hoskins.

The first man to quit work is usual­
ly the last one to be promoted.

Men are known by the way they 
walk, talk and balk.

All
Htfels

Display

F. C. MATTHEWS & CO.
70 No. Division Ave. Phone 9324

Demand Increasing for

M I C H I G A N  A P P L E S
WITH FLAVOR

W e have the best assortm ent of V arieties in Michigan—  
Cleaned. Polished and regraded by M odern Electrical Equip­
m ent b efore leaving our W arehouse —  W holesale only. 
W olverine Dealers, send us your orders.

KENT STORAGE COMPANY
GRAND RAPIDS MICHIGAN
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HARDWARE
M ichigan  R eta il H ard w are  A sso cia tio n . 

P resid en t—W m . J. D illon , D etro it. 
V ic e-P r e sid en t — H en ry  A . Schan tz, 

Grand R apids.
S ecretary—H arold  W . B erv ig , L an sin g . 
T reasu rer—W illiam  M oore, D etroit. 
F ie ld  S ecre ta ry  —  L. S . Sw in eh art, 

L an sin g .

Getting Into Personal Touch With the- 
Customer.

In  times like these, it is more than 
ever im portant for the  hardw are dealer 
to establish and m aintain personal 
contacts with his customers.

Not merely is the contact of the 
m erchant himself with the customer 
im portant; but the m erchant’s helpers 
can likewise establish contacts which 
will help business.

W ith this fact in view, one wide­
awake m erchant in M arch—before he 
launches the spring selling campaign— 
goes over his prospect lists with the 
members of his staff. H e discusses 
with bis salespeople the individual 
stove, paint, builders hardware and 
other prospects. H e finds out which 
member of his staff is in the best 
position to  establish a  contact with 
this or tha t individual on the list. “See 
him  the  first chance you get, and 
sound him out,” says the dealer.

I t  is quite frequently the  case that 
some prospect who is only slightly 
known to  the dealer himself is a warm 
personal friend of some member of his 
staff. Obviously, the personal friend 
is the one best qualified to approach 
him. And while no  salesman should 
urge buying on purely personal 
grounds, it is quite legitimate to ask a 
friend to come in and see for himself 
just w hat you have to offer.

There may have been a tim e when 
a hardw are salesman took the stand 
tha t his duties ended when he left the 
store for the day. But the vast ma­
jority of hardw are salesmen righ t now 
realize quite clearly the importance of 
drumming up business for the store 
whenever and w herever they can. 
Moreover, it is when he is off duty 
tha t the salesman is apt to  run into 
the m ost promising prospects. I t  is 
an easy th ing  to  interject into ordin­
ary conversation the casual suggestion, 
or even the more earnest personal in­
vitation which will induce the prospect 
to  come into the store and see what 
you have.

If you have never made a practice 
of this kind of outside work, now is a 
good time to start.

Quite apart from what may be done 
in chance contacts, business can be 
stimulated by outside salesmanship. In 
the early stages of the spring selling 
campaign it may be found worth while 
to  have your salespeople call on build­
ers, architects, leading members of 
athletic associations, farmers and pros­
pects in various lines.

Getting into touch with farm cus­
tom ers depends largely on the state of 
the roads. If  the roads are good 
enough, i t  may be worth while to  drive 
out once or twice a  week. The aver­
age farmer right now is no t eager to  
buy, but he will be quite willing to 
talk; and it will usually be found 
worth while to  “visit” a little and take 
tim e to  work around to  the subject of 
business. If  you can’t get out your­
self, send one of your best salesmen. 
An inexperienced salesman is apt to

do more harm than good. The coun­
try canvass, if you undertake one, 
should be mapped out systematically. 
Plan the salesman’s route so tha t his 
time between stops will be as short as 
possible, in order that he may find 
more tim e for chatting with his farm 
prospects. Before the salesman goes 
out, talk  over with him the individuals 
on whom he is to call and their prob­
able requirements.

If a personal canvass of farm pros­
pects is impossible, you can get in 
touch with them in two ways. If your 
community has, say, a Saturday or 
W ednesday m arket, go out on the m ar­
ket and m eet them . Go in the morning, 
before business in the store gets too 
heavy. Many farm ers can be reached 
also by the rural telephone. Don’t 
make your talk a purely business one; 
show a personal interest in the farmer. 
If a member of his family is ill, ask 
about him; ask about the girls and 
boys. Sympathetic interest carries 
quite a bit of weight with the farmer, 
as it does with everybody.

M erchants do not always give as 
much attention as they should to  new 
arrivals in the community. The hard­
ware dealer is apt to  say to himself: 
“This newcomer has to  buy som e­
where. I sell hardw are; and between 
good window trim s and' aggressive ad­
vertising, I ought to get my share of 
his trade.”

T hat is well enough if all the hard­
ware dealers follow the same con­
servative method. But if among half 
a dozen dealers, one takes the time to 
make a personal call on every new­
comer, to introduce himself and his 
business and to  welcome the stranger 
to the community—then the situation 
is decidedly altered.

T he newcomer, then, is p retty  sure 
to  give the bulk of his trade to  the 
hardw are dealer who has shown a 
friendly interest in him. So, even from 
the crude dollars and cents standpoint, 
it pays to  take a friendly interest in the 
newcomer.

In  the long run, the personal work 
you do  in the weeks preceding the 
spring selling campaign will pay well. 
The results m ay not show in immedi­
ate sales; but the  missionary work 
done in M arch and early April will lay 
the foundations for a good trade from 
April to  June.

Then, making it a regular practice 
to  establish contacts with individuals 
will give you numerous additions to  
your prospect lists, and ultim ately to  
your list of steady customers.

Don’t  make such a canvass perfunc­
tory; or limit your interest in what you 
are doing to the  dollars-and-cents 
aspect. Cultivate a friendly interest, a 
real interest, in people. Friendliness 
makes a lot of difference in selling. 
And the habit of friendliness can be 
cultivated. Sympathetic interest in the 
individual, and the knack of discover­
ing and rem embering what interests 
him, will prove immensely helpful to 
the salesman. And at the same time 
the salesman, by such contacts, will 
broaden his outlook and increase his 
understanding of human nature.

In  outside work of any sort, it is 
im portant to know your goods. T hat 
is essential if you are to give people 
the sort of service tha t will win and 
hold their trade.

Take time to talk over the subject 
of outside selling with your sales­
people. A staff conference may be 
very much w orth while. You can not 
merely im part but you can secure a lot 
of helpful information about people; 
and the information you get will en­
able you to  deal with them  more in­
telligently. Incidentally, staff confer­
ences of this sort will give your sales­
people an even clearer understanding 
and appreciation of the fact that the 
success of the business As vitally im­
portant to  them. Victor Lauriston.

Proceedings of the Grand Rapids 
Bankruptcy Court.

Grand R apids, M arch 7—On th is  date  
final m eetin g  of creditors w as h e ld  in  
th e m atter  of R ay W aters, ind iv idu ally  
and a s  th e  su rv iv in g  copartner in  the  
copartnersh ip  of T h o m a s E . W aters & 
Son, B ankrup t N o. 4950. T ru stee  present; 
ban krupt p resen t fcnd rep resen ted  b y  
K im  Sigler, a ttorn ey . C reditors repre­
sen ted  by G. R. C redit M en’s  A sso c ia ­
tion . B idders presen t on sa le  o f accou n ts. 
C laim s proved and allow ed. T ru stee ’s  
am ended final report and accou n t a p ­
proved and  allow ed. B ill of a ttorn ey  for  
bankrupt approved and allow ed; bill of 
atto rn ey s for tru stee  approved and a l­
low ed. B a lan ce  o f a cco u n ts  receivab le  
and tru stee ’s  r igh t to  certa in  real e sta te  
sold a t auction . Order m ade for p ay­
m ent o f a d m in istra tion  exp en ses, prefer­
red cla im s, supplem en ta l first dividend  
10 per cen t, and final dividend of 8.5 per  
cent, to  creditors. N o objection  to ban k­
ru p t’s  d ischarge. M eetin g  adjourned  
w ith o u t d ate  and files w ill be returned  
to  d istr ic t court in  du e course.

In th e  m a tter  o f Edw ard A. Sm aglinsk i, 
doin g b u sin ess  a s  the W est Side C lothes  
Shop, B ankrupt No. 5154. T he first m e e t­
ing  of cred itors has been called  for 
M arch 23.

M arch 7. On th is  day final m ee tin g  of 
creditors w as held in th e  m a tter  of 
R ichard G eorge H um phrey, B ankrup t No. 
4947. T ru stee, bankrupt and certa in  
cred itors p resen t in person. Creditors 
rep resen ted  by G. R. C redit M en’s  A sso ­
c iation . T ru stee ’s final report and  a c ­
count approved and  allow ed. Order m ade  
for p aym en t of ad m in istra tion  ex p en ses  
and balance fu n d s to  apply on acco u n t  
of preferred labor c la im ; no dividend for  
genera l creditors. N o objection  to  b an k ­
ru p t’s  d ischarge. M eetin g  adjourned  
w ith ou t date  and files w ill be returned  
to  U . S. D is tr ic t Court.

M arch 9. W e have to -d a y  received  th e  
adjudication , reference and app ointm en t 
of rece iver  in th e m atter  of G eneral 
F reezer C orporation, B ankrup t N o. 5140. 
T his concern is  located  in Grand R apids. 
T h is is  an  in vo lu n tary  m a tter  and the  
sch ed ules h ave  been  ordered filed, upon  
rece ip t o f sam e lis t  of creditors, lia b ili­
t ie s  and assents w ill be m ade herein.

M arch 13. W e h ave to -d a y  received  
th e  sch ed ules, refreence and ad ju d ica­
tion  in th e  m atter  of L loyd L. Lake, 
B ankrup t N o. 5160. T he bankrupt is  a  
resid en t o f Grand R apids, and h is  o ccu ­
pation  is  th a t of a  sa lesm an . T he sch ed ­
ule sh ow s a s s e ts  o f $12,500 (d eb ts due  
on Open A ccou n ts) w ith  lia b ilitie s  of 
$2,798.75. T h e  court h as w ritten  for fu n d s  
and upon rece ip t o f sam e th é first m e e t­
in g  of creditors w ill be called  and note  
of sam e m ade herein.

M arch 13. W e have to -d a y  received  
th e sch ed ules, reference and a d ju d ica ­
tion  in  th e  m atter  o f V alley  C ity  Oil Co., 
à  M ichigan corporation. B ankrup t N o. 
5149. T he concern is  loca ted  a t  Grand  
R apids. T he sch ed u les sh o w  a s se ts  of 
$73,585.04, withl lia b ilitie s  of $66,518.51. 
T he first m ee tin g  o f creditors w ill be 
called  and note o f sam e m ade herein. 
T he lis t  of cred itors is  a s follow s:
D eB oer  B ros., Grand R a p id s ___ $13,674.59
Cosden Oil Co., F ort W orth, T gx. 33,676.65 
Im peria l R ef. Co., C layton, M o .. .  5,148.53 
B arclay , A yers & B ertsch . G. R. 137.38
B . L. B linstrub , D etro it ________  24.55
C ity  of Grand R apids, Grand Rap. 721.34 
C osden Oil Co., F t. W orth, T ex. 1,287.48
E lec. Clock Corp., C hicago, 1 1 1 ._75.00
W . H . • K essler  Co., Grand R apid s 26.35
L ack aw an a T ru st, T oledo ________  94.69
L yn ch -C lar isey  Co., C h icago  ____ 942.87
J. T. &  T. F . M cA llister, G. R.__ 467.45 
W illiam  M çG inley, F t. W orth __ 1,157.60 
M fgrs. A ppraisal Co., P h ilad elp h ia  100.00 
M artin & Schw artz, B uffalo, N . Y. 13.84 
R ose E n g ra v in g  Co., Grand R apids 40.00 
R o ssv ille  Com . A lco Co., L aw rence -

burg, Ind. _______________________ 782.40
Seidm an & Seidm an, Gra'nd R apids 80.00
V er W ux & Co., Grand R apid s____ 4.38
W yom in g T ow nsh ip, Grand R ap id s 410.91
G. R. Sav in gs B ank, Grand R apids 2,800.00 
St. L ou is Can Go., S t. L ouis, Mo. 1.178.41 
Am er. N a t’l. B ank, Grand R apids 1,600.00
L yn ch -C lar isey  Co., C h ic a g o ___  1,250.00
N ap h -S o l R ef. Co.. M u s k e g o n ___  250.00
K ennedy-M orris-A m es Co., G. R. 100.00 
C. G. K uennen , Grand R a p id s ____ 50.00

in  tn e  m atter  o f R alph L. Jones, B a n k ­
rupt N o. 4794, final m ee tin g  o f creditors  
w as held under d a te  o f M arch 7. M. N  
K ennedy, tru stee , w a s  p resen t and rep ­
resented  by Jackson , F itzgera ld  & D alm , 
a ttorn eys. N o  cred itors w ere  presen t or 
rep resen ted . T ru stee ’s  final report and  
accou n t a s  corrected  w a s  approved and  
allow ed. Order d irec tin g  tru stee  to  
abandon all th e ban krupt’s  r ight, t it le  
and in terest in and to  the e s ta te s  of 
C harles A. Jones, deceased , and M jnnie 
Jones, d eceased . Order w as m ade for  the  
pa>m ent o f ex p en ses  o f adm in istration  
preferred c la im s and a  first and final 
dividend to cred itors o f 100 per cen t a s  
w ell a s  for  paym en t o f balan ce o f fu nds  
on hand to th e a ss ig n ee  o f th e  bankrupt 
N o ob jection  to d isch arge. F ile s  w ill be 
returned to U. S. D is tr ic t Court 

in  th e m atter  o f John T im m er and  
H enry J. Tepper. ind iv idu ally  and a s  co -  

a « T *m m er & T epper, B ankrupt 
N®- 4Ü3u’ , nal m eetin i? o f  cred itors w as  
held Feb. 4. T ru stee  presen t; bankrupts  
presen t by Seth  R. B jdw ell, a ttorn ey ;  
certain  creditors presen t in person and  
rep resen ted  b y  s te k e te e  & S ték etee , and  
R obert S . T ubbs, a ttorn eys. B idders on 
accou n ts  present. T ru stee ’s  final report 
and accou n t approved and allow ed  
C laim s proved and allow ed. B ill o f a tto r ­
n ey  for bankrupt approved and  allow ed  
B alan ce  o f a cco u n ts  rece ivab le  sold to  
h igh est bidder. Order m ade for p ay­
m ent o f ad m in istration  exp en ses , prefer­
ía  « ,C«!airT,S and first and final dividend  
of 618 per cent. N o ob jection s to ban k- 

s  ,  d ischarge. M eetin g  - adjourned  
W ithout date, and files w ill be returned to 
u . s .  D is tr ic t Court.

M arch 15. W e h ave  to -d a v  received  the  
sch ed ules, referen ce and adjud ication  in 
th e  m a tter  o f N orm an F rem on t M iller 
B ankrupt No. 5161. T he bankrupt is  a  
resid en t o f  K alam azoo, and h is  occu p a­
tion is  th a t o f a  pain ter. T he sch ed ule  
sh ow s a sse ts  o f $120 o f w hich  th e fu ll 
am ount is  cla im ed a s  exem pt, w ith  l ia ­
b ilities  o f $994.10. T he C ourt has w ritten  
for fu nds and upon receip t o f sam e th e  
first m ee tin g  o f cred itors w ill be called  
and note o sam e m ade herein.

In th e  m a tter  of John A. V ander K olk  
B ankrupt N o. 4935, final m eetin g  o f cred­
itors _was held F eb . 23. T ru stee  p resen t- 
certa in  cred itors and bidders presen t in 
person. T ru stee ’s  final report and a c ­
count approved and allow ed. B alan ce  
of accou n ts receivab le  sold  a t  au ction . 
R ills of a tto rn ey s for tru stee  and for  
bankrupt approved and allow ed. Made 
order for paym en t o f ad m in istration  e x ­
p en ses and preferred c la im s as far  a s  
fu nds w ould perm it (93 p er  cen t, d ividend  
on preerred labor c la im s). N o  objection  
to  bankrupt s d ischarge. M eeting  a d ­
journed w ith ou t date  and files w ill be 
returned to U . S. D is tr ic t Court.

M arch 17. W e h ave  to -d a y  received  
th e sch ed u les, referen ce and adjudication  
in the m a tter  of E lizabeth  M ilne, in d i­
v id u a lly  and doin g b u sin ess  a s  E lizab eth  
M ilne Shop, B ankrup t No. 5163 The  
bankrupt is  a res id en t o f Grand R apids  
and h er  occu p ation  is  th a t  o f a buyer  
and sa leslady . T he sch ed ule  sh o w s a s ­
se ts  of $150 of ■which th e fu ll am ou nt is  
m ai* e x e mpt ’ w ith  lia b ilitie s  of 

* T he court has w r itten  for  fu nds and upon rece ip t of sam e th e first
™ept,nf  ° f cred itors w in  be called and  note o f sam e m ade herein.

M arch 17. W e have to -d a y  received  the  
sch ed u les reference and ad ju d ication  in 
th e m a tter  o f W illiam  S. Moon, B an k -
dent „ » ' c a í -, T he bankrupt is  a  res i-  

Cadll,lac> a n ? h is  occu pation  is  
in a f ° f  a  locom otive en g in eer  The  
sch ed uie  sh ow s a s se ts  o f  $690.28 o f w hich  

°.o,SoQcnlaifim e d a s  e x em pt, w ith  lia b ilitie s  
of $3,890.36. T he court has w ritten  for  
fu nds and upon rece ip t o f sam e the first 
m eetin g  o f credotors w ill be called  and  
note o f sam e m ade herein .

M arch 16. W e have to -d a y  received  
th e sch ed ules, reference and ad ju d ica ­
tion in th e  m a tter  o f  Clahd A. Struble  
B ankrup t N o. 5162. T he bankrupt is  ¿  
resid en t o f K alam azoo, and h is  occu p a­
tion  is  th a t of á  laborer. T h e  sch ed u le  
sh ow s a sse ts  o f $3,250. o f w hich  $250 is 

aa exem pt, w ith  lia b ilit ie s  of 
$2,897.66. T he court h a s  w r itten  for  fu n d s  
and upon rece ip t o f sam e  th e first m e e t­
ing  of creditors w ill be called  and note  
of sam e m ade herein.

M arch 17. W e h ave  to -d a y  received  
th e sch ed ules, r e fer e n c e  an d  adjud ication  
x? thcê a t*er o f Prank  Reddy, B ankrupt 
N o. 5Í66. T he bankrupt is  a' resid en t of 

^ aJam azo° .  and h is  occu pation  
is  th a t of a  farm er. T he sch ed u le  show s  
a s se ts  of $4,872.50 o f w hich  $1,427.50 is  
iQa4m%n al KeXt m p t’ w ith  la b i l i t ie s  of 
w íu70kI0' n h5  first m eetin e  Of creditors  
herein*6 051116,1 and nQte °f same made
th^Iar^b 17- W e h ave to -d a y  received  
the sch ed u les, reference and adjud ica-  
tion in th e m a tter  o f  E lton  H. Sim pson  
and G eorge W. L iesveld . copartners doing
W nrutSSooa \  Skx &0n H eie h t s ' M em orial M orks, B ankrup t N o. 5165. T he bankrupt
T h l l? n  '% l° catued a t  MuskftSon H eig h ts.
1 y i  sch ed ule  sh ow s a s s e ts  o f $26,904 44 
w ith  liab ilitie s  o f $12,044.43. T h e first 

(C ontinued on page 15)
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DRY GOODS
M ichigan R eta il D ry  Goods A ssociation.

P resid en t—Geo. C. P ra tt, Grand R apids.
F irs t V ice-P resid en t—T hom as P . P it -  

keth ly , F lin t.
Second V ice-P resid en t—P au l L. Proud, 

A nn Arbor.
S ecretary -T reasu rer—Clare R. Sperry, 

P ort H uron.
M anager—Jason  E. H am m ond. L ansing .

Re-orders For Curtains Limited.
Retail stores are reordering sparing­

ly on Spring curtains, taking goods in 
the extreme low end ranges and small 
quantities of medium and better grade 
merchandise. Producers contend that 
the comparatively slow demand for 
merchandise is due to  unfavorable 
w eather conditions more than any 
other factor. They predict that a sharp 
improvement in demand will develop 
before the close of the month. Some 
manufacturers, preparing for such an 
increase in sales, approached curtain 
cloth converters this week with orders 
for material for delivery over the next 
thirty to  ninety days. T he majority 
of buyers held up their orders, how­
ever, when the suppliers asked V\ to 
Yi cent above the market for future 
deliveries.

Wall Paper Volume Shows Rise.
A substantial increase in the volume 

of wallpaper sold this season is looked 
for by manufacturers, who report tha t 
sales so far this year had exceeded by 
5 to 7 per cent, the volume of the cor­
responding period last year. Most of 
the rollage moved, however, has been 
in the extreme low-price ranges and, 
as a result, dollar volume is lower than 
in 1932. Retailers are re-ordering 
freely on papers priced up to  50 cents 
per roll, but are taking only limited 
quantities of goods in the ranges above 
that level. A t the present time, pro­
ducers are working on new lines which 
will be shown to  the trade early this 
Summer.

Staple Hosiery Sells Best.
W ith th e  sharp decline in favor for 

mesh and lace full-fashioned hosiery, 
staple styles selling below $1 will 
furnish the trade with the bulk of the 
Spring and Summer volume. Because 
of its high price and the  fact tha t it is 
something of a mesh style, the non- 
run number is not expected to  make 
any appreciable strides during the 
coming season. Although a few 
stores have done good promotional 
work on the non-run style, most re ­
tailers have pushed it in a perfunctory 
manner, w ith the result tha t the vol­
ume originally expected has not been 
attained.

House Ware Orders Decline.
O rders for housewares are less 

numerous this week than last. Stores 
reported themselves well stocked with 
goods for immediate sale, although 
some re-orders for cutlery and other 
kitchen tools were placed Monday and 
Tuesday. Small electrical appliances 
for kitchen use are wanted in limited 
quantities for immediate delivery by 
stores holding special promotions.

Note Increases on Finished Goods.
In  some instances price advances 

are being put into effect on finished 
merchandise. The advances are small, 
and in most cases are on low-end lines 
made of staple cottons. Slips and house 
dresses were said to have been ad­

vanced from 25 to 50 cents per dozen 
above prices quoted before th e  m ora­
torium. In  one instance an increase of 
30 cents was noted on shoes. Buying 
executives said, however, th a t the 
need of manufacturers for cash and 
the keen competition among retailers 
for volume will tend to restrict marked 
price advances at this time.

Dinner Ware Buying Shows Gain.
Re-orders for moderately priced do­

mestic-made dinner w are increased 
sharply this week as stores began re­
placing goods sold in special prom o­
tions of the last ten days. The demand 
for merchandise is confined to  the 
smaller sets available around $5. 
Japanese dinner ware has been declin­
ing in sales volume for the last two 
months, retailers report and the Ameri­
can-made goods, in the popular price 
ranges, have benefited by the develop­
ment. An increasing call for imported 
ware of European make and of high 
quality is noted by the stores.

Await Easter Millinery Spurt.
Indications point to a brisk call for 

pre-Easter millinery in the period di­
rectly ahead. T he bank holiday set 
back retailers’ normal buying covering 
Easter merchandise from ten days to 
two weeks and the expectation is that 
the time lost will be made up in a 
spurt of active purchasing. W hile 
straw millinery is popular owing to  
the vogue for suits, considerable a t­
tention is being given fabric hats. The 
head-dress type of millinery, taking 
its inspiration from the headgear of 
African natives, is being stressed in 
better lines.

Gain in Collections Due Soon.
No marked improvement as yet has 

developed in collections on outstand­
ing accounts by the garm ent trade. It 
is expected, however, tha t new checks 
covering March 15 payments and 
those received during the bank holi­
day will flow through re-opened bank­
ing channels rapidly, and that before 
the end of the week the situation- will 
have improved substantially. A cor­
responding improvement will result, it 
was added, in payments to  mills and 
textile factors which were halted by 
the moratorium.

Novel Jewelry Orders Gain.
Activity in novel jewelry increased 

during the week, with both local and 
out-of-town stores filling in stocks for 
current selling. Comparatively little 
buying as yet has been done for pre- 
E aster retailing. In terest has centered 
largely in pins, clips and bracelets, 
with orders for necklaces showing a 
decline. Both tailored and sports mer­
chandise is in demand. Item s se t with 
colored stones are coming into greater 
prominence, particularly in goods to 
retail at $1. Blue, white and' coral 
lead in color preference.

Low-End Corduroys Advance.
Prices on low-end corduroys have 

shown a firming tendency in the last 
ten days and in .some cases are 1 to 2 
cents per yard higher. The very cheap 
grades which go into the  manufacture 
of boys’ pants are reported to  have 
moved from 30 up to 32 cents per 
yard. T he slightly better ranges, 
quoted- previously at 34 cents, are now 
being held around 35 cents. A small

but steady amount of business has 
been coming into mills, with an im­
provement in volume expected shortly.

Expect Higher Blanket Prices.
Blanket prices, when they are of­

ficially named, which in most cases 
will be before the end of the month, 
will be substantially higher than fore­
casts made a few weeks ago. The low 
close-out quotations prevailing on many 
numbers were withdrawn last week, 
indicating a firmer market. In  some 
quarters the opinion was expressed 
that new season prices would be 5 to 
10 per cent, higher than those previous­
ly predicted, bringing the all-wool 
styles up to 80 to  82J4 cents per pound 
possibly. Retailers were in the m ar­
kets seeking some goods for immedi­
ate sales.

To Price Blankets This Week.
Leading lines of wool and part- 

wool blankets will be opened to  the 
trade this week, according to the 
plans of im portant mills. W hile pre­
dictions are made in some quarters 
that quotations will be alm ost on  a 
par with these of last year, other 
opinions incline to  the belief th a t some 
reductions, while not as sharp as esti­
mated a few weeks ago, will have to  
be put into effect. All-wool styles 
will probably range in prices from 80 
to 85 cents per pound.

Proceedings of the Grand Rapids 
Bankruptcy Court.

(C ontinued from  p age  14) 
m eetin g  of creditors w ill be called and  
note of sam e m ade herein . T he lis t  of
creditors is  a s  follow s:
C ounty o f M uskegon ____________$ 284.27
F irst S ta te  B an k  for  Sav in gs,

M uskegon H eig h ts  _____________ 1,150.00
Osborne Co., N ew ark , N . J. ____ 79.21
Ghaddock, W inter, M ulder & A l­

berts, M uskegon _________________ 100.00
F u lton  S tree t C em etery, Grand R. 6.68
O akhill C em etery, Gra'nd R a p id s_18.40
W oodlaw n C em etery, Grand R apids 10.00
V erm ont M arble Co., C le v e la n d ___118.00
W . C. T ow nsend , Z anesville. Ohio 29.98 
Riock of A g es  Corp., Barre, V t. __ 1,463.00 
Garfield P ark  C em etery, Grand R. 3.00
G reenwood C em etery, G. R. ______ 16.00
Q uincy A ve. G ranite Co., Q uincy,

M a s s .__ ___________________ 1_____ 15.10
P aris T ow nsh ip  C em etery, G. R. 17.00 
M ilrose G ranite Co., S t. Cloud,

Minn. ______________________________ 146.50
M uskegon B ldg. M ateria ls Co.,

M uskegon ________________________ 10.00
B runner & L aw y, C hicago _____ 17.35
R uem elin  M fg. Co., M ilw a u k e e_11.45
C olum bia G ranite Co., W ester ley ,

R. I . ---------- 1______________________ 10.00
W ash in gton  P ark  C em etery, G.R. 3.47
St. Cloud G ranite W orks, St.

Cloud, M i n n .___________________  26.50
O. F . A insw orth  Co., H ardw ick ,

V t. -----------------------------------------------  7.50
C olum bia M arble Co., K noxville,

T en n . ________________________    6.75
H erbert & Ladrie. Barre, V t____ 152.00
H olland C em etery. H olland _____ 1.25
M uskegon H dw e. Co., M u s k e g o n _ 1.64
A nderson B ros. & John son Co.,

W arsau , W is. __________________  43.20
G ranite C ity  G ranite Co., St. Cloud,

Minn. ____________________________  347.00
E. J. B archeld er Co., Barre, V t__ 265.00

E. N. Rock & Son, B aree, V t . ____ 10.00
Zeeland C em etery, Zeeland ______ 9.00
G odart R engle Co.. St. L ouis, M inn. 3.74
L etter  G ranite Co., Barre, » V t ._12.00
P yram id G ranite W orks, St. Cloud,

Minn. __________ ______________ '___315.80
A. M. S im m ers, St. Cloud, M inn. 166.82 
F airp lanes C em etery, Grand Rap. 18.94
R epublic G ranite Co., Barre, V t__178.00
Mich. S ta te  Industries, J a c k s o n _13.00
Pyke R iver G ranite Co., M arinette,

W is. ______________________________  12.50
D ak ota  G ranite W orks, M ills B anks,

S . D . _________________________  63.00
Grand H aven  C em etery, Grand H. 3.50 
Mrs. E sth er  L iesv e lt S im pson,

unknow n _________________________1,000.00
M uskegon H e ig h ts  L um ber Co.,

M uskegon H eig h ts  ______________  16.88
E xcelsior  G ranite Co., Barre, V t ._179.00
A nderson Friberg Co., Barre, V t. 3,100.00
Rock of A ges Corp., Ba'rre, V t . _125.00
N orth B arre G ranite  Co., Barre,

V t . ______________ L ___________ I __  700.00
M arathon G ranite Co., W ausau,

W is. _______________________________ 100.00
E. G. L adw ich Co., M ansfield, Ohio 150.00 
W aldron Sheid l & Co., Barre, V t. 600.00 
P yk e R iver G ranite Co., M arinette.

W is. ________________ _______ .._____  250.00
Robert H u n ter  G ranite Co., M ills 

B anks, S . D. ____________________  300.00
G. Jasch ek , M uskegon H e i g h t s ___150.00
H . W ren, M uskegon H e ig h t s ______ 205.00

M arch 16. In th e m atter  o f O tsego  
W axed Paper Co., a  corporation. B an k ­
rupt N o. 5146, first m eetin g  of creditors  
w as held to -day . B ankrupt p resen t by  
officers o f corporation and rep resen ted  
by W ilk es & Stone, a ttorn eys. C ertain  
creditors p resent in person and repre­
sen ted  by H ow ard & H o w ard ,'an d  H off­
m an & H offm an, a ttorn eys. C laim s 
proved and allow ed, or objected  to. Fred  
G. T im m er, Grand R apids, tru stee; bond 
$10,000. C. E. N elson , P resid en t; L. R. 
W egner, auditor; L. W . D iick in son , 
T reasurer; and M. A. H art, Secretary, 
of bankrupt corporation, each  sw’orn and  
exam in ed  before reporter. T ru stee  g ra n t­
ed au th ority  to have aud it m ade if he  
considers it necessary . M eeting  ad jou rn ­
ed to April 6.

March 18. W e have to -d a y  received  
the sch ed ules, referen ce and adjud ication  
in the m atter  of F rank  A. N ash , B an k ­
rupt No. 5167. T he bankrupt is  a  r e s i­
dent o f Sheridan tow n sh ip ,, N ew aygo  
county , and h is  occu patio  is  th a t o f a  
farm er. T he sch ed ule  sh o w s a s se ts  of 
$1.595 of w hich the fu ll a'mount is  c laim ed  
as exem pt, w ith  lia b ilitie s  of $1,722.20. 
The court has w ritten  for fu nds and upon  
receipt o f sam e the first m eetin g  o f cred­
itors w ill be called and note o f sam e  
m ade herein.

M arch 20. W e haVe to -d a y  received  the  
sch ed ules in the m atter  of G eneral 
F reezer  C orporation, B ankrupt No. 5140. 
T h is is  an invo luntary  case  and the  
sch ed uled  a sse ts  are $850 w ith  liab ilitie s  
of $1,107.87. The first m eetin g  of cred­
itors w ill be called an d  note o f sam e  
m ade herein. T he lis t  of creditors is  as  
fo llow s:
John H. Schouten , Grand R apid s_$425.00
H azeltin e  & P erk in s D rug G.O.,

Grand R apids ___________________  20.50
Federal A sb estos  & Cork Insu lator
Co., M ilw aukee ____________________  306.90
B ixb y  Office Supply Co.. Grand R. 7.69
T ony B attenb erg , Grand R a p id s_ 9.20
C entral M ichigan Paper Co., G. R. 18.80
Crane Co., Grand R apids -----------  16.79
F oote & Jenks, Jackson  __________  73.46
G raybar E lec. Co.. C h ic a g o ________ 54.97
M erchants Storage & T ran sfer Co.,

Grand R apids ____________    85.70
T aylor In stru m en t Co., R ochester ,

N . Y . __________________________ — 4.61
Ter M olen & H art, Grand R apid s 9.00
W h ite  S tar R efin ing Co... D etro it_63.00

W alter S. Lawton of Grand Rapids, 
writes as follows: “T he Tradesm an is 
a welcome visitor. Only good' words 
are spoken for your journal all over 
Michigan, which the w riter has cover­
ed for more than thirty-five years.”

! VAN LEEUWEN DRY GOODS CO. |
I
I\
S:h

2 3 7 -2 4 1  Fulton St., W ., b y  the Bridge 
D IS T R IB U T O R S  O F

Bear Brand 
Buster Brown  
Manikin Full Fashion  
C om plete Line of N otions

Hosiery
Grand Rapids Paper Box Go.

M anufacturers of SE T  UP and FOLDING PAPER BOXE^j 
SPECIAL DIE CUTTING AND MOUNTING

HO

G R A N D  R A P  I D S M I C H I G A N
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HOTEL DEPARTMENT
Earthquakes*Do Not Appeal To Mr.

Verbeck.
Los Angeles, March 18—Talking 

about earthquakes, a sort of modified 
dice shaking, I cannot say tha t they 
appeal to  me, for the reason tha t like 
Eddie Cantor’s song, “All about my 
operation,” they give unbridled con­
versationalists an unending topic so 
far removed from “sunshine and roses ’ 
one feels they are out of line with 
California requirements, besides giv­
ing a lot of front page advertising in 
positive discord with the idealisms of 
real estate sharks. However it is all 
over with. The m ortality may keep 
apace with a few day’s traffic casual­
ties, but no more are predicted for 
half a century at least. So Californians 
are willing to drop the subject.

Every morning I pick up a Los 
Angeles newspaper and staring me in 
the face from the classified advertising 
pages are scores of offerings of cafes, 
restaurants and lunch counters on the 
bargain counter. Already established, 
or really “hanging on_,” are hundreds 
of these institutions which must ulti­
mately give up the ghost. Caterers, 
prospective and otherwise, do not seem 
to realize that individuals o.f the pres­
ent day do not consume as much food 
as they did a few years ago, and when 
they do eat anything, especially down 
town, they are in a great hurry to  get 
the m atter off their minds, hence they 
demand simple and instant service. 
Most of us remember when the mid­
day meal was a dinner and some func­
tion at that, where men especially 
wrould sit down to  a well-laden table 
and discuss business affairs by the 
hour, but to-day the same captains of 
industry, if they have time to spare, 
proceed to their conveniently located 
clubs and the restaurant operator 
waits for them in vain. Then, again, 
the checks are much smaller in value. 
Even at the prescribed dinner hour 
few take advantage of the table d’hote 
dinners. An entree, salad, dessert and 
beverage are to the average individual 
w hat used to be designated as a 
“square meal.” At banquets alone, and 
at a few restaurants of foreign accent 
and hidden from public view, can you 
find any more of the eight and ten 
course dinners. Nobody seems to  
want to  eat them. T he rules of 
dieticians, health lecturers and physical 
culture magazines are too strict. Din­
ner, instead of being a place where 
wit, humor and geniality meet and 
wrestle with each other, now is a 
mere .halt between the office and the 
movies. Even the custom of dining 
out is disappearing. Instead of boast­
ing how much you can eat, you brag 
about your limitations in that direction. 
Even the breakfasts, have been cur­
tailed. The restaurant man. instead of 
loudly proclaiming his specialty of 
ham and, now comes forward and un­
obtrusively suggests dehydrated saw­
dust. But the conventional luncheon 
has now take nthe place of the “regu­
lar” dinner, and its composition is 
getting to be a sandwich and a cup of 
coffee at some convenient drug store, 
where" stenographers perch uneasily oh 
stools before the marble counters of 
soda fountains, guzzle root beer and- 
malted milk while munching leaf-thin 
sandwiches of chopped egg and pea­
nut butter, pimento cheese and chicken 
salad. Thousands more of able bodied 
workers, standing with one foot upon 
a *brass rail, absorb denatured beer 
combined with spare ribs and sauer­
kraut. The key to the whole situation 
is that everybody is in a hurry. H abit 
forn^ed gastronomic activities are ab­
breviated and the man wrho thinks he 
can keep uo with the mad rush with 
his offerings of liver and onions has a 
rocky rpad to travel. E ating is no 
longer a treat, but a necessity quickly 
glossed over. Hence the “for sale” 
signs in cafe window’s. I t is interest­

ing to speculate on w’hat will be sub­
stance and length of meals, twenty, 
fifty or 100 years from now’, when the 
wmrld has proceeded further along 
toward its unknow’n goal, which now 
seems to be speed. In 1927 I prepared 
an article which w’as published in the 
Saturday Evening Post, on the food 
problems of the future, in which I sug­
gested that the food tablet, based on 
vitamins and calories, w’ould take the 
place of dining rooms, dishes and the 
washing thereof. Even a serum of 
some kind may be suggested, w’hen the 
food destroyer would walk up to  the 
rail and have a tablet dropped on his 
tongue from sugar tongs, o r a “shot” 
of serum from a hypodermic engine. 
Now I see advertised in the health 
journals prepared on this plan food 
which will cost vou $3.50 for a m onth’s 
supply, based on your particular type 
of requirement. I t  is proper to  state 
that this is the idea of some Hollyw’ood 
housewife, reminding me of the days 
when alfalfa, shingle shavings, carrots 
and such were served in feed stables, 
as we used to know’ them, in my boy­
ish days. Now, does this antedate the 
day when people will stop eating en­
tirely? W ill restaurants and hotel 
dining rooms close their doors because 
nobody eats any more, except a few 
bevvhiskered “hill billies,” still clinging 
to the ideas of the Pilgrim  fathers? I t 
w’ould seem that one of these con­
tingencies m ust become a fact, judging 
from the gradual diminishing of the 
hours and the amounts that the aver­
age person consujnes in his eating now, 
compared with those absorbed by his 
ancestors.

Mr. and Mrs. Joe Oberlin, Traverse 
City, rushed me over to a section of 
the Arroyo Seco Canyon, wdiere they 
introduced me to  the Switzer-land of 
California, and, incidentally, America. 
It starts in a few miles from Pasadena, 
is reached bv a thirty  foot scenic high­
way, affording the most inspiring 
views of San Gabriel Mountain peaks, 
deep gorges below’, and distant cities 
spreading across the valleys to the sea. 
Just off the main highway in the upper 
canyon the U. S. Forest Service has 
opened a series of shaded public c-mips. 
Thev are popular. H ere under the 
canyon oaks and alders we find coffee 
shoos and auto parks, and if you want 
to “hoof it” for a few miles—meaning 
four—you w’ill have a suggestion of 
the Alps. Or, for the measly sum of 
two simoleons, you can charter a burro 
and struggle with him down the path­
way. It seems one Commodore Sw’it- 
zer (probably known in story and 
song, though I am shy on data) built 
the first Jog cabin in 1884 on the brink 
of a high waterfall in the upper 
Arroyo Seco, in a region which has 
been know’n as one of the wildest, most 
rugged gorges in the entire Sierra 
Madre range. Now' it has been dis­
covered and there is even a “gold 
rush” in that direction. W ould like to 
write more about it, but m y  gas- 
burning friend operated so expeditious­
ly that telephone poles were akin to  a 
picket fence. If, however, my Michi­
gan friends visiting California wish to 
view it, I am at their service as un­
official guide and trapper.

There is an old saying tha t “hope 
deferred niaketh the heart sick,” and 
Will Rogers announces that he “serves 
his country best” who dies first and 
gives the jackals in the revenue de­
partm ent a chance to fuss over his 
leavings. Sometimes I think I may 
be getting into the crustacean class, 
especially when I read some of the 
modern day Aesop’s Fables, w’hich 
prior to the Roosevelt inauguration 
were prom ulgated by certain high 
lights in the late administration. One 
of the last gasps was that Santa Claus 
story to the effect that countless bil­
lions were being taken out of the old 
tea cannister, and that millions of 
tourists were floating around the coun­
try  and disbursing $19.34 per capita

for sustenance, not taking into account 
the vast num ber who came out here 
to wax fat off their relatives. Col. 
Robinson, a big man among the finan­
cial statisticians, attempted to explain 
that there was a visible dropping off 
in the number of this class of victims, 
due, no doubt, to the change of ad­
ministration the week before. They 
used to tell us about a certain type of 
prosperity being “just around the cor­
ner,” but just now some pessimism 
prevails, due largely, I presume to the 
recent Long Beach unpleasantness, ‘but 
I am willing to predict that the Na­
tion, or at least that portion of it lo­
cated in California, will endure for a 
time, without even, the influence of 
Federal commissions and such. Now7, 
that the bank holidays are apparently 
over with we are mostly easing off on 
the dried apple and water diet and 
educating ourselves to  face prosperity 
and the Roosevelt ideas w’ith a smile.

Sufficient progress has been made 
in the various ramifications of the in­
surance committee of the American 
Hotel Association to w arrant the p re­
diction that through amended classifi­
cations the hotel owners of the Nation 
will be saved many millions in insur­
ance premiums annually. No longer 
will the creditably operated hotel be 
subjected to the penalties of extra- 
hazardous rates which w’ere never, at 
any stage of the profession, justifiable.

Southern California has had, up to 
the present, nearly nine inches of rain­
fall for the season, and considerably 
above normal. I t has been the loveli­
est winter I have ever seen here. It 
has crowned and covered with snow 
all the bigger mountains and you can 
see them from every direction. Even 
the bathers in the Pacific surf can gaze 
upon them while basking in the sun­
shine. The lawns are all green, the 
foothills are one mass of emerald, just 
like sunny June in Michigan.

Dog fanciers are making an effort 
to get the California legislature to re­
peal the law making it a misdemeanor 
to harbor canines in hotels, apartm ent 
houses and all institutions having to 
do with the serving of food. A lead­
ing veterinarian here refused to inter­
vene for the reason, as he stated, that 
it was an outrage on the canine species 
to house them in close quarters such 
as are provided in hotels.

M. H. Turner, operator of the H igh­
land Pines, announces his appointment 
as general manager of the Inn, at 
Charlevoix, for the coming season. 
This hotel is owned by the Pere M ar­
quette Railroad, and was managed for 
a long period of years by the late A.

Warm Friend Tavern
Holland, Mich.

Is truly a friend to all travelers. All 
room and meal rates very reasonable. 
Free private parking space.

JOHN HAFNER, Manager

CODY HOTEL
G R A N D  R A P ID S  

R A T E S — $1 up w ith out bath.
$2.50 up w ith  bath.

C A F E T E R I A  IN C O N N E C T IO N

A L L  GO O D R O A D S  L E A D  T O  
IO N IA  A N D

THE REED INN
E x ce lle n t D ining Room  

Room s $1.50 and up 
M R S. G E O . S N O W , Mgr.

Park Place Hotel
Traverse City

R ates Reasonable— Serv ice  Superb  
— Lo cation  A d m irab le.

G E O . A N D E R S O N , Mgr. 
A L B E R T  J .  R O K O S , A ss 't  M gr.

New Hotel Elliott
STURGIS, MICH.

50 Baths 50 Running Water 
European

D. J. GEROW, Prop.

Occidental Hotel
F I R E  P R O O F  

C E N T R A L L Y  L O C A T E D  
R ates $2.00 and up 

E D W A R D  R . S W E T T ,  M gr. 
Muskegon M ichigan

Columbia Hotel 
KALAMAZOO 

Good Place To Tie To

HOTEL ROWE
We have a  sincere 

interest in wanting to 
please you.

ERNEST W . NEIR
M ANAGER
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I. Creamer. I t will be rehabilitated 
and ready for opening this coming 
season. Mr. Turner was associated 
with Mr. Creamer in the operation of 
a winter resort at Southern Pines. N. 
C. W ith Mr. Turner will be associat­
ed William E. Flynn, Dan. C. Walsh, 
Lee MacDonald, Leon M. York and 
James T. Flynn, who were at the Inn 
last season.

I t is reported that the old Peninsular 
Tavern, at Tecumseh, will be rejuven­
ated and opened for business in a short 
time. T his institution was erected in 
1827 by General Joseph W . Brown and 
was conducted as a hotel until 1909, 
when it was razed. The huge black 
walnut front door, the old lock and 
other relics of the former establish­
ment will be utilized in the rehabilita­
tion of the Tavern.

The life of the hotel operator in 
many instances is not particularly a 
bed of roses. Down in Texas a bell­
hop of a leading hotel undertook to 
transport a guest’s auto to a neighbor­
ing garage. Somehow the car got lost 
in the shuffle and a flinty-hearted judge 
decreed that the hotel should finance 
the loss, which, on the surface, looks 
unreasonable.

Now that it looks as though good 
old beer is to be dug out of the 
trenches, the question naturally arises: 
How is it to be distributed among the 
thirst victims? Someone has read in 
ancient history tha t the groceryman 
used to be the official dispenser of the 
amber beverage^ but one naturally 
wonders if he can stand the gaff of the 
heavy license charge which will follow 
any action which may be taken in this 
direction.

W hile hotel earnings were undoubt­
edly much affected by the recent bank 
holiday, quite a number of hotels here 
are beginning to feel encouraged over 
a visibly increased business since the 
gate was removed from the treasure 
vaults. Now all that rem ains to be 
accomplished will be the stabilization 
of all bank operations and there will be 
no danger of so-called “runs.”

Howard A. Smith, former night 
manager of Hotel Norton, Detroit, has 
been appointed nigbt manager of the 
H otel Tuller, under resident manager 
Robert Hensley. Prior to his associa­
tion with the Nortons, Mr. Smith was 
manager of H ighland Towers, H igh­
land Park.

Chef Pierre Berard, of Andy Weis- 
berg’s Merchandise M art restaurants, 
Chicago, was the fortunate winner of 
the “Free French line trip to Paris 
recipe contest.” Every item supplied 
therein was produced to formula and 
carefully checked up as to its avail­
ability. A good trip is ahead for 
Pierre and other restaurateurs will 
look forward to a publication of the 
formulas.

Leonard Hicks, whom we all know 
as general manager of Hotel Morrison, 
Chicago, recently underwent a serious 
operation, but is now reported on the 
road to  recovery.

Samuel Plotkin, owner of the Plot- 
kin chain of hotels in Detroit and 
Pontiac, has filed suit for $2,500,000 
damages against the Union Guardian 
T rust Co. m the Federal Court. Ac­
cording to Mr. Plotkin’s statement, an 
agreem ent between him and the trust 
company was made in 1927 whereby 
they were to  receive 2Yz per cent, of 
several of his hotels, in lieu of other 
payments, bu t the agreem ent was dis­
regarded.

The women’s auxiliary of D etroit 
C harter of Greeters, No. 29, are en­
gaged in conjunction with the Michi­
gan H otel Association, in furthering

the work of final repeal of the 
eighteenth amendment.

Speaking of the eighteenth amend­
ment, the Literary Digest, which cov­
ered itself with glory over its predic­
tions of the results of the late presi­
dential election, now prognosticates 
that the repeal of said amendment will 
be carried beyond a doubt. Only two 
states out of the entire forty-eight— 
Kansas and North Carolina—are ex­
pected to vote against it.

Mr. and Mrs. Joseph Oberlin, who 
have been spending the winter in Los 
Angeles, have treked back to  Michi­
gan, certain business m atters there de­
manding Mr. Oberlin’s attention. 
Their determination, when they left 
here, was to spend the summer a t their 
comfortable cottage near T raverse 
City.

In Southern California there are al­
most as many divergent roads to 
health as there are to heaven. No 
m atter how you want to be cured you 
easily can find someone who will as­
sure you tha t you can be cured in some 
particular way. There are not only 
dietitians—there are folks who will 
prescribe a fig cure or an orange cure 
or a date cure or a raw cabbage, car­
rot or tom ato cure, or what have you 
to sell? There are those who, if you 
prefer, will cure you by the laying on 
of hands—on your pocketbook. You 
are assured that mind is everything 
and m atter doesn’t matter, but they 
all make a material charge. W e have 
them a t every tu rn—Chinese herb 
doctors, Hindu teachers, clairvoyants 
and others too numerous to mention. 
I t is surprising the number of people 
who claim to be ailing, and yet every­
th ing and almost everybody depends 
on the California weather as the great­
est panacea of them all. Notw ithstand­
ing all this, very few undertakers are 
seen in the bread lines.

In Michigan one’s promotion efforts 
are exerted in the direction, of getting 
people to come there during the sum­
mer and no thought is given to secur­
ing winter patronage. Out here they 
endeavor to stampede folks by offering 
the inducement of frozen snowballs 
for breakfast in July. The hotels 
mostly advertise “snow” as an added 
attraction. You auto up and down the 
valley highways with the therm om eter 
at 90, and have spread before you con­
tinuous snowbanks a few miles away. 
A lot of people, for instance, go to 
Mount Baldy, forty miles afield, to 
spend their Fourth of July period, 
where their hands get cold and they 
propagate chilblains, and call it heaps 
of fun. Even now, with the snow 
eighteen feet deep in the Owens River 
country, a hundred miles distant, the 
hotels are doing a very good business. 
But I also make note of the fact that 
when they get back down where the 
sunshine makes overcoats superfuous, 
and roses are blooming,.and lawns are 
lovely and orange blossoms scent the 
breeze they heave sighs of satisfaction 
from the depths of their hearts. And 
there is ju s t a perpetual contrast, and 
again those thousands of automobiles 
entering the down-town district.

Someone asks me about Mr. and 
Mrs. Ernie McLean, formerly oper­
ators of Hotel Park-American, at K al­
amazoo. They are still out here in 
Los Angeles as snug as a bug in a 
rug. I see them frequently and they 
are both enjoying the best of health.

W Jthout regard to politics the hotel 
men of W ashington seemed to  have 
enjoyed President Roosevelt’s inaugu­
ration. W onder how they will feel fi 
the presidential term is extended to 
six years? Frank S. Verbeck.

Not more laws but fewer and bet­
ter laws is w hat the country needs.

IN  TH E  REALM OF RASCALITY.

Questionable Schemes Which Are 
Under Suspicion.

Marquette, March 10—W ould like to 
know if you can give me any informa­
tion in regard to two fakers. One 
goes by the name of N. Demornink, 
of Campau Lake. The other, J. R. 
Derteen, has a Plym outh car No. 
1071-127. The pair swindled the town 
with coupon books, but they obtained 
real goods from me under false pre­
tenses. C. R. Nelson.

Mr. Nelson was informed that these 
crooks are the ones who swindled 
hundreds of Southern Michigan mer­
chants with the alleged coupon book 
scheme which has been repeatedly ex­
posed by the Tradesman. A day or 
two later we received the following 
additional information:

Marquette, March 15—Your letter of 
March 13 at hand.

W ill state that J* R. Derteen drove 
a Plym outh car No. 1071-127 license.

H. Demornink drove a Studebaker.
They obtained' merchandise from me 

under false pretenses, giving fake ad­
dresses and lying about everything.

I have learned since tha t J. R. D er­
teen was recently arrested at the Soo 
for crooked work. They sold alleged 
coupon books to  merchants which 
proved to be a fake.

They had a swell looking dame with 
them, driving a Pontiac coupe.

I am enclosing note and coupon 
book. Look them over and then you 
may return or tu rn  over to the state 
police.. C. R. Nelson.

The State Constabulary has already 
been given information concerning 
these men, who will some of these 
days find themselves playing checkers 
with their noses in Marquette or 
Jackson prison.

Bad check workers are tending to 
shift their activities to the smaller 
towns of the state as a result of the 
determined campaign against them 
waged by the Tradesman. At the same 
time a long list of warnings received 
within the last two weeks indicate that, 
whatever their field, they are hard at 
work, and that they are not entirely 
neglecting the larger cities by any 
means. M erchants should remember 
that it always is dangerous to cash 
checks for strangers and they should 
consistently refuse to  do so.

The scheme jewelry men are again 
very much in evidence. They hail 
from Cleveland, Detroit and other m ar­
kets. They offer various assortm ents 
of junk at prices varying from $50 to  
$500. They usually throw in a show 
case. They are very prolific in promis­
es, but the contracts they present for 
signatures expressly state that no 
verbal agreements are of any effect. 
They usually promise to  sell no other 
man in the same town and then im­
mediately sell every merchant they 
can induce to  put in a line of their junk. 
Any merchant who will read the con­
tract carefully will never sign it unless 
he is hypnotized by the florid talk of 
the agent. In one case recently a mer­
chant was told by his attorney that he 
had put 'his head in the lion’s mouth 
by signing such a contract. H e looked 
the agent up at the hotel and asked him 
to cancel the contract. T he agent 
promised to  do so, but the  goods came 
along just the same. T he merchant 
refused the shipment and returned' un­
opened the threatening letters sent him

by the alleged attorneys of the whole­
sale house. The m atter dragged along 
for several weeks, when the shipper 
ordered the goods returned. Even if 
the business is legal—which is a 
m atter of very grave doubt—the tac­
tics pursued by the unscrupulous 
agents who sell the junk are so ob­
jectionable as to bring the entire 
proposition under suspicion and cause 
all reputable merchants to avoid handl­
ing the stuff.

Grand Rapids, March 20—W e note 
in your paper a few issues back a com­
plaint as to the manner in which the 
Tropical Paint & Oil Co., of Cleve­
land, does business, and we enclose 
herewith a postal card we received 
from them this morning.

Will say that we had some diffi­
culty with this outfit a few years ago. 
W e bought some paint from them to 
paint our steel clad sheds and the 
paint is all peeling off. T her repre­
sentative promised to give us new 
paint if we would agree to  pay for the 
labor putting it on, but this isn’t ex­
actly satisfactory because the labor 
putting it on, scraping off the old paint, 
is going to represent a pretty large 
amount of money, so we have made 
up our minds that they are a bunch 
of unreliables.

Van Keulen & W inchester Lumber 
Co.

Arrnand Company, Inc., Des Moines, 
manufacturer of toilet articles and cos­
metics, ordered to discontinue the 
policy of requiring purchasers of prod­
ucts for resale to agree to maintain 
resale prices fixed by respondent and 
to agree not to sell to price-cutting 
retail dealers.

T. H. Banfield, Berkeley, Calif., en­
gaged in furnishing correspondence 
courses of instruction in secretarial 
duties and business administration and 
in selling rebuilt typewriters, ordered 
to discontinue the use of the word 
“University” in trade name or in any 
way as descriptive of the business con­
ducted by respondent, to discontinue 
representing tha t a students’ founda­
tion co-operates with respondent’s 
school or assists the pupils, when such 
is not the fact, and to discontinue 
representing the regular prices as 
special, reduced prices.

A massage cream which was ad­
vertised as having the power to build 
tissue, to abolish sunken cheeks, hol­
low shoulders, flat busts and remove 
wrinkles, was placed on the m arket by 
Tiffany Laboratories, Cleveland. The 
Federal T rade Commssion has ordered 
this concern to cease representing that 
tissue can be built up by application 
of this massage cream and other 
similar representations, as well as to 
cease asserting that the company owns 
or operates a laboratory and that a 
person named Jean H . Tiffany is or 
ever has been connected with the 
company’s business. The company 
had waived hearings on the charges 
and consented that an order against it 
be issued.

Class in Politics.
“Pa, w hat’s the difference between 

a statesm an and a politician?”
“A statesman, my son, wants to do 

something for his country; a politician 
wants his country to do something 
for him.”
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D R U G S
M ichigan Board of P h arm acy .

P resid en t—J. W . H ow ard H urd. F lin t.
V ice -P res .—D uncan  W eaver. F en n v ille .
D irector— E. J. Parr, Big: R apids.
E xam in ation  S ession s— T hree sess io n s  

are held each  year, one in D etro it, one in  
th e U pper P en in su la  and one a t  F erris
Institu te, B ig  R apids._____________________

M ichigan Sta te  P h arm aceu tica l 
A ssociatio n.

P resid en t—F. H. T aft, L ansing.
F irst V ice-P resid en t—D uncan  W eaver, 

F enn ville .
Second V ice -P resid en t—G. H. F letch er, 

Ann Arbor.
Secretary—R. A. Turrel, C rosw ell.
T reasurer—W illiam  H . John son , K a la ­

m azoo.

Resolutions Adopted By Michigan 
Board of Pharmacy.

Moved by Clare Allan, supported 
by Earl Durham, that the Michigan 
Board of Pharm acy here resolves:

First, that it is the desire of this 
Board to offer to Blair Scott our thanks 
for the loyal services he has tendered 
us and the State during the past few 
years since his connection with this 
organization.

Second, that we desire here to 
record that it is with great regret that 
we were compelled to change Mr. 
Scott on this territory to facilitate 
economy.

Third, that we w ant it m ost em­
phatically understood tha t there was 
no dissatisfaction in any way with 
Mr. Scott’s work. H e was handicap­
ped in the present plan of operation 
because of the fact he did not operate 
an automobile and in order to secure 
the economy demanded by the state 
administration, we felt it absolutely 
necessary that our inspectors should 
drive cars in order that more territory 
might be covered.

Fourth, we most heartily wish to 
commend to our fellow druggists the 
work of Mr. Scott and assure him he 
has the love and friendship of every 
member of the Board, and of every 
druggist in his territory.

J. W . H ow ard H urd, 
Duncan W eaver,
Earl E. Durham,
M. N orton Henry, 
Clare F. Allan,
E. J. Parr, D irector.

Report of recent pharm acy exam­
ination, Feb. 21.

F irst examination—passed:
William F. Andrews, D etroit. 
Leonard Barbas, D etroit.
Kalman A. Bator, D etroit.
Frederic Philip Besancon, Detroit. 
William Bukowitz, D etroit.
Alex Burnstein, Detroit.
Robert L. Fleischer, D etroit.
Harold Jam es Gidley, E ast Jordan. 
William Gnodtke, Ann Arbor. 
M artin Andrew Gorman, Detroit. 
Melbourne M. Hall, Grand Rapids. 
Jack Heneken, Detroit.
David H. Horwitz, Detroit.
Erwin L. Johnson, Jackson.
Samuel J. Levin, Detroit.
Joseph H. McCabe, Detroit.
M orton Miller, Detroit.
Orlso S. Nelson, Manistee.
W alter Papuga, Detroit.
Isadore H. Pelavin, D etroit. 
Douglas Barker Robinson, H ighland 

Park.
H enry Z. Sempowski, Muskegon.

Milton Singer, Detroit.
Gerald M. Smith, Mt. Pleasant.
John B. Sochocki, D etroit.
Edward Swickle, Dearborn.
Katherine W ilcox Thompson, Ann 

Arbor.
Leo Turner, Detroit.
Clarence W . VanBrocklin, Owosso.
Robert W . V anPutten, Grand Rapids
William W . Venable, Detroit.
Louis A. W illiams, Evart.
Second examination—passed:
Jam es Gordon Adams, Detroit.
M orris M. Becker, D etroit.
Frederick W . Gaul, Saginaw.
Michael F. Gleason, Detroit.
Samuel Ivan Gluskin, Lansing.
Paul S. Henderson, Saginaw.
Thom as E. Irvin, Detroit.
Earl A. LaM ere, Flint.
M eyer E. Millman, Detroit.
M arquerite R o s ^  D etroit.
Frank H. Scarf, Chicago.
Hagop Toroyan, D etroit.
Virgil G randt W eier, Utica.
Arno T hor W heeler, Muskegon.

E. J. Parr, Director.

A Business Man’s Philosophy.
Much thinking these days as being 

directed to methods by which distress 
and unemployment can be cared for in 
the future.

This is commendable, but I wonder 
if our best thinking should not be di­
rected to  the m astery of the business 
cycle. Is the cycle inevitable? Are 
the violent expansion and contraction 
of credit inescapable? Cannot gold and 
currency be controlled? Cannot banks 
be made safe? Cannot some group like 
the Federal Reserve Board be endowed 
with authority and respect comparable 
to what is enjoyed by the Supreme 
Court? If the members of such a 
board were appointed for life, at sal­
aries high enough to relieve them of 
all tem ptation to exploit their power, 
could they not act in accordance with 
known economic laws, and thus stabil­
ize the purchasing power of money?

Some of the foremost students of 
economics believe that such an achieve­
ment is entirely possible.

The cruelty of the present system 
is barbaric. It makes a . mockery of 
every decent human impulse. In  the 
period of inflation creditors are bilked 
of their hard-earned savings, and in the 
period of deflation debtors are put on 
the rack.

I see no sense in accepting this situa­
tion as necessary. Once people died 
from malaria, bu t men discovered a 
way to circumvent that scourge. They 
did not do it by building hospitals for 
the care of the victims. They went to 
the origin of the trouble.

W e will never need the dole in this 
country if we apply our intelligence to 
the stabilization of money.

William Feather.

Members of retailers’ organizations 
in a t least five cities are charging their 
customers interest on past-due accounts 
and finding that the plan encourages 
early payment. Organizations in a 
number of other cities are discussing 
adoption of the plan.

Nobody wants a sick man. T he well 
man has troubles enough of his own. 
Therefore guard your health.

b i r d  o r  s n a k e ?

Strange Animal Discovered By Harry 
Royal in Florida.

Sebring, Florida, March 18—Further 
exploration has been the occupation of 
our party during the past week. In 
this expedition we invaded the wilder­
ness as far as Ft. Bassenger. W e are 
advised by old timers that the environs 
thereabout have much of historic inter­
est associated with the Seminole war, 
about which much is made in the 
legends and traditions of Florida, al­
ways to be seriously considered by 
N orthern visitors.

W ith us it took about all of the 
stamina of our flivver, likewise of its 
passengers, to make a distance of 
eighty miles. On one stretch through 
the palm etto plains it required three 
and a half hours to accomplish a dis­
tance of twenty-nine miles. I t  was 
the first time that we had attem pted a 
“back country” road of that length and 
we saw many things new’ to us, quite 
wrorth the effort.

Palm etto plains do not lend them ­
selves readily to the construction of a 
highway. On the contrary, every pal­
metto plant presents a decided handi­
cap to locomotion and these must first 
be removed from the prospective high­
way before any speed in progress is 
possible.

W e turned off the Fla-8 highway at 
DeSoto City, going approximately 
East for four or five miles on a red 
clay road w'hich had been fairly well 
made. Then we passed through a gate, 
taking us into the cattle country, 
where ended our clay and brought us 
to  ju st the native soil, and the only 
road preparation having been grubbed 
out of the palm etto plants in the p ro ­
posed roadway and the construction of 
a fewr flimsy bridges.

Tedious and trying as it was inter­
esting things—because they were dif­
ferent to our previous experiences— 
were encountered all the way. The 
soil was soft and rutted rather deeply 
in the wheel tracks, yet there seemed 
to be a hard-pan beneath the top soil 
which impeded progress by its rough­
ness, rather more than the soft sand 
seemed to do.

‘There were, however, various sorts 
of soil to be encountered. For the most 
part it was high and dry, although we

skirted the N orth shores of L ake.Ish- 
tapoga, next to Lake Okeechobee, the 
largest in the state. W e also crossed 
Arbuckle’s Creek, where a considerable 
encampment of fishermen was located, 
and deep and wide enough for navi­
gation by house boats, indicated by the 
presence of the same. Again we cross­
ed the Kissimme river, previously men­
tioned, which rises many miles North 
of this crossing, passes through a 
series of lakes and eventually enters 
Lake Okeechobee at a point on the 
North end of that lake, as also de­
scribed in previous letters.

Along the streams we found the 
familiar tropical wood growth, but the 
trees showing many more flowering 
air plants than seen on any previous 
exploration. Probably, as Swift L ath­
ers would say, “the trees of the tropics 
are ripe with red roses.” Also some 
water fowl, new to  us, were encoun­
tered. One particular heron-like speci­
men was especially indignant at our in­
vasion of its territory  and belligerent 
in its dem nostration. Larger than any 
heron we had ever seen it first appear­
ed on a tree stub near a water ditch 
alongside our road. From  body to 
beak it had the appearance of a snake 
—colors and gestures included. It 
flew' along from tree to tree, keeping 
pace with our car, then dropped into 
some bushes in the ditch and dis­
appeared. W e stopped the car and 
examined, finding the water in con­
siderable agitation, rippling toward 
the center, but no sight of the fowl or 
fish, whichever it may have been. Our 
guess is that it was a war-like mother 
bird, with a nest under the bank or in 
a nearby tree. The significant thing, 
of course, is that these birds are now 
nesting and that for this region spring­
time has definitely arrived.

A reader at Dorr, Michigan, having 
read the recent reference to a black- 
snake threshing its head as high as 
the car lamps, writes us with almost 
a question as to the veracity of the 
statem ent. This one may be even 
more difficult, but “Believe it or not,”
I can furnish affidavits on both of 
these statem ents.

In one section of our drive we found 
a real sure enough high and dry 
prairie, such as I was familiar with on 
a much larger scale in Texas, some 
thirty years ago. It had a fair run of

SPBIH6 HKD S B iD E B  SPECIALTIES
M arbles, R ubber Balls, Jacks, B a th ing  S up­
plies, P a in t-B rushes , P a in ts , O ils, W all F in ­
ishes, V arnishes, W h ite  L ead, E nam els, Soda 
F oun ta ins and  Supplies, G olf, T enn is and  
B aseball Supplies, Indoor Balls, P layg round  
Balls, Sponges, C ham ois Skins, C am eras, 
E lectric  H eaters, E lectric  F ans, G oggles, P ic ­
nic Supplies, L unch Kits, V acuum  Bottles, 
Food Jars, T h erm a  Jugs, Insecticides, Seed 
D isinfectants, E aste r E gg  D yes, E as te r and  
M other s D ay  C ards, and  thousands of o ther 
new  and  stap le  item s. A ll now  on d isp lay  in 
ou r Sam ple Room . C om e in an d  look them  
over. E very th ing  priced  in p la in  figures.

H azeltine &  P erk in s D rug  Co*
Grand Rapids Michigan
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cattle and a number of houses within 
view. For about fifteen miles in the 
midst of our drive—including this por­
tion—we had as a passenger an inter­
esting and intelligent young man of 
about twenty years. H e was a modest 
companion, not given to volunteering 
information, but pleased and able to 
answer all of the questions about the 
country—except that he did not ex­
plain to our complete enlightenment 
about that snake-bird. Briefly it is 
called a “pojee” and “just naturally is 
an ugly sort of animal.”

Another native of the region, the 
first with whch we had come in con­
tact this season, was a husky razor- 
back sow, apparently out hunting 
provender for a numerous young litter 
hidden somewhere in the vicinity. W ith 
its long legs and supple flat flanks, 
high back, slender ugly head, ferocious 
jaws and tusks I doubt if any police 
dog in the state would voluntarily a t­
tem pt to  arrest this highway prowler. 
A nother incident was the sight of a 
young cow caught in the mire of a 
sluggish stream over which we crossed 
on a short bridge. O ur passenger as­
sured us that the range riders would 
m ost certainly be along before night­
fall and rescue the animal. W e arrived 
all too soon at the home of our casual 
companion.

His home was a good looking place 
along the road. Later I regretted not 
asking him about the historical facts 
or traditions of the place. All there is 
to  it now is a wooden shack upon 
which is nailed a board with “Ft. 
Bassenger” painted on it. I t is the 
center of a scattered neighborhood, in­
cluding a school house. The nature 
of the location, even now, would lend 
itself to the Indian warfare.

Personally, I am not much taken 
with the romantic tales depicting the 
super-heroism of the Seminóles, which 
are commonly accepted in Florida, al­
though within a few miles of Ft. Bas­
senger we saw two parties of these 
Indians, both men and women, and 
.among them a man with one of the 
most splendid physiques I have ever 
seen. Although bare-footed the wo­
men of the party wore skirts sweeping 
the ground, which is their custom, and 
around their necks, to the lobes of 
their ears tightly row upon row of 
beads.

I t  was out in the open upon a mod­
ern hard-surfaced highway, which we 
had reached after hours of hard travel 
in the  back country that we found 
these natives, taking traveling supplies 
at a gasoline station. W e learned from 
a station attendant that a party of 
forty-five of them are permanently 
camped four or fiye miles in the  op­
posite direction from which we had 
come.

A t H ighlands Hammock, in H igh­
lands county, Florida, an unequalled 
botanic jungle, there has been held in 
a gláde within it, during the past three 
winters since its dedication, a series of 
Sunday vesper services, at which lead­
ing preachers and religious leaders ap­
pear and address large assemblages. 
This program  is promoted by the 
H ighlands Hammock Committee in 
association with the proprietors of 
H arder Hall, a large hotel located near 
the entrance to the Hammock and 
catering to  a select clientele largely 
from the cities of the N orth and East 
and is a veritable castle of quiet hos­
pitality.

T he “tajent” for this winter has been 
equal to that of previous seasons. On 
Sunday, March 5, John R. Mott, head 
of the Young Men’s Christian As­
sociation of America, was the speaker. 
Last Sunday the speaker was a man 
personally, or by reputation, known to 
many who will be readers of this a r­
ticle—Dr. K err Bruce Tupper, of 
Philadelphia, who has been spending 
a portion of the winter in Orlando. 
Next Sunday he will deliver the annual 
memorial address, in tribute to  Mrs. 
M argaret S. Robeling, to whose fore­
sight and generosity this unique as­

sociation of nature is to be for all time 
preserved.

From  1884 to 1891 there lived in 
Grand Rapids, as pastor of the Foun­
tain street Baptist church, a young, 
virile preacher of the gospel. During 
1884 to 1888 this w riter also lived 
there, engaged as an employe of the 
Michigan Tradesman. Occasionally— 
almost frequently—during the time, the 
w riter attended the evening services of 
the Fountain street church to enjoy 
the “something doing” sermons of the 
Rev. K err B. Tupper, who was but 
twenty-four years old in 1884, but al­
ready possessed of an appeal which 
has taken him high in his calling, with 
Doctor of Divinity added to his title 
and a National reputation for the sort 
of man he then, gave promise.

For a period of forty-'five years, up 
to last Sunday, I had nether heard nor 
seen Dr. Tupper, but as I sat in the 
glade, serving as the _ church of the 
hour, with the vaulted heavens as its 
roof, the surrounding tropical forests 
as its side walls, the native grasses its 
floor and heard again the dulcet voice 
of that favorite preacher of long ago, 
from the store of my memory was re­
covered the grace of posture and gen- 
ture. The memory of my yesterdays 
fairly crowded out the unique setting 
of the hour, and I was again a callow 
youth with my companions seated in 
the gallerv of Fountain street church 
in Grand Rapids.

W hen the services at the Hammock 
were over I sought out Dr. Tupper 
and renewed his acquaintance. The 
next day I had the pleasure of his 
company in a drive to Lake Placid, 
which he had not previously visited, 
but with the placid beauty of which he 
was delighted. Saturday he will ac­
company our party to the Singing 
Tower and Sanctuary at Mountain 
Lake and my estimate of Dr. Tupper 
is that he will carry the inspiration of 
its beauty and melody to the many 
places which he will annually visit. 
After Sunday he will return to O r­
lando, where he will speak every Sun­
day until Easter, then return to his 
home in Philadelphia.

Particularly have I enjoyed the inti­
macy of his conversation, interspersed 
with so many well-told anecdotes of 
his personal experience. As I listened 
to his sermon the thought came to  me 
that while he was just as seriously 
orthodox as in the old days, he had 
transposed a bit of his old-time fervor 
for an equal amount of kindly humor. 
I have since told him of my reaction 
and he was not displeased. H e will be 
happy for communications from any 
of his old-time friends addressed to 
Orlando.

H uckster ju st passing calls, “Straw­
berries, tw o quarts for 15c.” His price 
is too high.

W hile Northern visitors in Florida 
have been more or less inconvenienced 
by the bank holiday they are usually 
cheered by the naive response of the 
native about like this, “Youalls will get 
used to  tha t when you’ve had the 
’sperience weung have done.”

The reaction to optimism among 
Florida business interests is quite re­
markable. I have witnessed nothing 
like it in previous years in this state. 
The banks of Florida are re-opening 
and unsuspected mouldy hoardings are 
flowing back into them.

Almost universally President Roose­
velt is hailed as a  “great restorer” 
through his- apparent determination 
and th e  manner in which he takes the 
subject to the people in words they 
can understand. I t  is a popular prac­
tice to send community messages to 
the Congressional delegation endors­
ing the presidential program  of econ­
omy. I t  would be “just too bad” for 
the Congressman who failed to  hear 
and heed this demand.

Florida’s new Governor has com­
manded state officials to  refrain from 
legislative lobbying and has warned 
lobbyists to keep away from the cap­
ital. H arry  M. Royal.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

Acid
A cetic, N o. 8, lb. 06 @ 10 
Boric, Pow d., or

X ta l, l b . _____08% # 20
Carbolic, XtaL .lb. 36 @ 43
C itric, lb. ______35 @ 45
M uriatic, Com ’l.,

l b . ____—_____031% @ 10
N itr ic , l b . ______09 @ 15
O xalic, l b . ______15 @ 25
Sulphuric, l b . _03% @ 10
T artaric, l b . __ _ 35 @ 45

Alcohol 
D enatured, N o. 5.

Gal. __________  48 @ 60
Grain. G a l . ____ 4 00@5 00
W ood. G a l . ____ 60 @ 60

A lu m -P o tash , U S P
Lum p, l b . _____ 05 ®  13
Powd. or G ra.,lb . 05%@ 13 

Am m onia
C oncentrated ,lb . 06 @ 18
4-F , l b . ________ 05% @ 13
3-F , lb. ________05%@ 13
C arbonate, l'b._20 #  25
M uriate, Lp., lb. 18 @ 30 
M uriate. Gra., lb. 08 @ 18 
M uriate, Po., lb. 20 @ 30

A rsen ic
P o u n d __________ 07 @ 20

B alsam s
Copaiba, lb. ___  50@1 20
Fir, Cana., lb. 2 00@2 40
Fir, Oreg.. l b .   5 0 # 1  00
Peru, l b . _________ 1 7 0 # 2  20
Tolu. lb. ______1 50@1 80

B a rk s
C assia.

O rdinary, ib._ 25 @ 30
Ordin., Po., lb. 20 # 25
Saigon , lb. __ # 40
Saigon , Po., lb. 50 # 60

Elm , l b . ______ 40 # 50
Elm , Pow d.. lb. 38 # 45
Elm , G ’d, lb —  38 # 45
S a ssa fra s  (P ’d lb. 45) # 35
Soaptree, eu t, lb 15 # 25
Soaptree, P o., lb. 25 # 30

B errie s
Cubeb. l b . ____ # 75
Cubeb, P o., lb. # 80
Juniper, l b . ____10 @ 20

Blue V itrio l
Pound __________05 @ 15

Borax
P ’d or X ta l, lb. 06 # 13

Brim stone
P o u n d _________ 04 # 10

Cam phor
P o u n d __________ 50 @ 65

Cantharid es
R ussian , P o w d ._ @3 50
C hinese, Powd. @1 25

C h a lk
Crayons,

w h ite , dozen__ @3 60
d u stless . doz. @6 00

F rench  Pow der,
Comi., lb. __ 03%@ 10

P recip ita ted , lb. 12 # 16
Prepared, l b . _14 # 16
W hite, lum p. 1'b. 03 @ 10

Capsicum
Pods, l b . ______60 # 70
Pow der, lb. _ _ _  62 @ E5

Cloves
W hole, l b . _____25 @ 35
Pow dered, l b . __30 # 40

Cocaina
O u n c e _______ 11 4 3 #  13 60

Copperas
Pow dered, l b . _ 04 ' # 15

Cream  T a r ta r
Pound _______ 25 O 40

Cuttlebone
Pound _________ 40 @ 5C

Dextrine
Yellow  Corn, lb. 06%@ If
W h ite  Corn, lb. 07 @ If

E x tra c t
W itch  H azel, Y el-

low  L ab., gal. 99 @1 Sii
L icorice, P ’d, lb. 50 @ 60

Flo w er
A rnica, lb. ____
Cham om ile.

75 @ 80

G erm an, l b . _ 35 @ 45
Rom an, l b . __

Saffron-
O 90

A m erican , lb. 35 # 40
S p anish , ozs. @1 25

Form aldehyde, B u lk
Pound _____ 09 # 20

F u lle r ’s  E arth
Pow der, l b . ____06 # 10

G elatin
Pound --------------- 55 @ 65

Glue
Brok., Bro., lb. 20 # 30
Gro’d, Dark. lb. 16 @ 22
W hi. F lake, lb. 27;% @ 35
W hite G’d., lb. 25 @ 35
W hite A X X  light.

lb. . @ 40
Ribbon ________42% @ 50

G lycerine
Pound __________14% @ 35

Gum
A loes, B arbadoes,

so called, lb. gourds @ 60
Pow d., lb. __ 35 @ 45

A loes, Socotrine,
lb. _____ # 75
Pow d., l b . __ # 80

A rabic, first, lb. # 40
A rabic, sec;., lb. <&) 30
Arabic, sorts, lb. 15 @ 25
A rabic. Gran., lb. @ 35
A rabic, P ’d, lb. 25 ® 35
A safoetida, l b . _4 17 @ 50
A safoetida, Po., lb. 7a@ 82
G uaiac, l b . ____ @ 60
Guaia'c, Pow d._ @ 70
K ino, lb. @ 90
K ino, powd.. lb. @1 00
M yrrh, lb. _____ @ 60
M yrrh, P ow ., lb. @ 75
Shellac, Orange,

lb. ______ __ 15 @ 25
Ground, l b . __15 @ 25

Shellac, w hite.
(bone dr’d) lb. 30 @ 45

T ragacanth .
No. 1, bbls. __ 1 60@2 00
No. 2, l b s . ____1 50 @1 75
P ow ., lb. ____1 25@1 50

H oney
Pound _ . 9.R @ 40

Hops
%s L oose, Pressed , 

l b . -----------------  @ 75
Hydrogen Peroxide  

Pound, g ro ss  25 00@27 00 
% L b., gro ss  15 00 @16 00 
% Lb., gross  10 0 0 #  10 50 

Indigo
M adras, l b . ____ 2 00 @2 25

In sect Powder
Pure. l b . ______25 @ 35

Lead  A cetate
X ta l, lb. _______17 @ 25
Pow d. & Gran. 25 #  35

L ico rice  
E x tra cts , s tick s , 

per box . . .  l  50 # 2  00
L ozenges, l b . __40 @ 60
W afers, (24s) box @1 50 

Le aves
B uchu. lb., sh ort #  50 
B uchu, lb., long_ #  
B uchu, P ’d., lb. #  60 
Sage, bulk, lb. 25 #  30 
Sage, loose

pressed . %s, lb. @ 40
Sage, o u n c e s _ #  85
Sage, P ’d & Grd. #  35 
Senna,

A lexandria , lb. 50 @ 60 
T innevella , lb. 20 #  30 
P ow d ., lb. __ 25 @ 35 

U v a  U rsi. lb. __ 20 @ 25 
U va  U rsi, P ’d. lb. @ 30 

L im e
Chloride, m ed ., dz. @ 85 
Chloride, large, dz. # 1  45 

Lycopodium
P o u n d ----------------- 37 %@ 60

M agnesia
Carb., %s, lb. @ 30
Carb.. 1 /16s, lb. @ 32
Carb., P ’w d., lb. 15 #  25
Oxide. H ea ., lb. @ 75
O xide, ligh t, lb. @ 75

Menthol
P o u n d --------------- 5 12@5 60

M ercury
P o u n d --------------- 1 2 5 #  1 35

Morphine
O u n c c e s ------------  @10 80
% s -------------------  @12 96

M ustard  
B ulk, Pow d.,

se lec t, l b . __45 @ 50
No. 1, l b . __25 @ 35

N aphthaline
B alls, l b . ______06 %@ 15
F lake, l b . ____05 %@ 15

Nutm eg
Pound ______  @ 40
P ow dered, lb . __ @ 50

N ux Vom ica
Pound _______  @ 25
Pow dered, lb__ 15 @ 25

Oil E sse n tia l 
Alm ond,

B it., true, ozs. @ 50 
B it., art., ozzs. @ 30 
S w eet, true, lb. 1 0 0 #  1 60 
Siw’t, A rt., lbs. 1 00@1 25 

Am ber, crude, lb. 7 5 #  1 00 
A m ber, rect., lb. 1 1 0 #  1 75
A nise, lb. ______1 00@1 40
B ay, l b . ------------  4 00@4 25
B ergam ot, l b . __ 3 50@4 20
Cajeput, l b . ____1 50@2 00
C araw ay S ’d, lb. 2 65@3 20 
C assia , U SP , lb. 1 75@2 40 
Cedar L eaf, lb. 1 50@2 00 
Cedar L eaf,

Coml., l b . ____1 00@1 25
C itronella, lb.__ 75 @1 20
C loves, l b . ______1 7 5 # 2  25
Croton, l b s . __  8 00@8 25
Cubeb, lb. ___  4 25@4 80
E rigeron, l b . _ 2 70@3 35
E ucalyptu s, lb. __ 75@1 20 
F en n el ______ 2 00@2 60

H em lock, P u .,lb . 1 155@2 20 
H em l’k  Com., lb. 1 00@1 25 
Juniper B er.. lb. 3 0 0 # 3  20 
Junip’r W ’d, lb. 1 500@1 75 
Lav. F low ., lb. 3 5 0 # 4  00 
L av. Gard.. lb._ 1 25@1 50

Lem on, lb. ____ 2 2 5 # 2  80
M ustard, true, ozs. @1 50 
M ustard, art., ozs. #  35 
Orange, Sw ., lb. 4 00@4 25 
Origanum , art,

lb. ---------------  1 00@1 20
Pennyroyal, lb. 3 2 5 # 3  50 
P epperm int, lb. 3 50@3 75
R ose, d r . ______ @2 50
R ose, G eran., ozs. 5 0 #  95 
R osem ary

F low ers, lb.__ 1 O0@l 50 
Sandalw ood,

E . I., lb. ------ 8 00@8 60
W . I., l b . ____4 5 0 # 4  75

S assafras,
true, lb. _____1 60@2 20
Syn ., lb. __ 70 @1 20

Spearm int. lb.__ 2 00@2 40
T ansy, lb. ------ 3 50@4 00
T hym e, Red, lb. 11 15@1 70 
T hym e, W hi., lb. 1 25@1 80 
W intergreen

L eaf, true, lb- 5 4 0 #  6 00
B irch , lb. ____ 2 7 5 #  3 20
Syn. ---------------  75@1 20

W orm seed, lb. __ 3 5 0 #  4 00 
W orm w ood, lb. 4 7 5 # 5  20 

Oils H eavy
Castor, ga l. __ 1 15@1 35 
Cocoanut. lb. „  22% @ 35 
Cod L iver, N or­

w eg ian , ga l. __1 00@1 50 
Cot. Seed  G als. 9 0 #  1 10 
Lard, ex ., g a l. 1 5 5 #  1 65 
Lard, N o. 1. gal. 1 25@1 40 
L inseed , raw, ga l. 66@ 81 
L inseed , boil., gal. 69@ 84 
N eatsfoo t,

extra , g a l. ------ 8 0 # 1  25
Olive,

M alaga, g a l—  2 50@3 00 
Pure. ga l. __ 3 0 0 #  5 00

Sperm , g a l . ___ 1 25@1 50
T anner, ga l. 7 5 #  90
Tar, gal. --------- 50@ 65
W hale, g a l . ____ @2 00

Opium  
Gum. ozs., 61.40;

l b . --------------- 17 5 0 #  20 00
Pow der, ozs., $1.40;

lb. ------- —  17 5 0 #  20 00
Gran., ozs., $1.40;

lb. ------------  17 5 0 #  20 00
Paraffine

Pound --------------06% @ 15
Papper

B lack, grd., lb. 30 #  40 
Red. grd., lb. 42 @ 55 
W hite, grd., lb. 35 #  45 

Pitch  B urgundy
Pound --------------go #  25

P etrolatum
Am ber, P la in ,lb . 12 #  17 
Am ber, Carb.,lb. 14 #  19 
Cream  W hi., lb. 17 #  22 
L ily  W hite, lb. 20 #  25 
Snow  W hite, lb. 22 #  27 

P laster  P aris D ental
B arrels ------------  @5 50
L ess, l b . ______03i%# 08

P otassa
C austic. s t ’ks.lb . 55 @ 88
Liquor, l b . ______ @ 40

P otassium
A ceta te , l b . ____60 #  96
B icarb onate, lb. 30 #  36 
B ichrom ate, lb. 15 #  25 
Brom ide, lb. __ 51 #  72 
C arbonate, lh.__ 30 #  35 
Chlorate,

X ta l., l b . ------17 #  23
pow d., l b . ____17 #  23
Gran., l b . ___21 #  28

Iodide, l b . ____ 3 64 @3 84
P erm an gan ate, lb. 22% @35 
P ru ssia te .

B ed . l b . ______80 #  90
Y ellow , lb. __ 50 @ 60 

Q uassia Chips
Pound ----------------- 2 5 #  30
Pow d., lb. ---------35 @ 40

Q uinine
5 oz. can s., ozs. #  57 

Sal
E psom , l b . ____03% # 10
Glaubers,

Lum p, l b . ____03 @ 10
Gran., l b . ____03% # 10

N itre,
X ta l or Pow d. 10 @ 16
G ran., lb. ------09 #  16

R ochelle, lb. __ 18 #  30
Soda. l b . ---------02% #  08

Soda
A sh ---------------  03 @ 10
B icarbonate, lb. 03%@ 10 
C austic, Co’l., lb. 08 @ 15 
H yposu lp h ite , lb. 05 @ 10 
P h osp hate, lb. 23 @ 28 
Sulphite,

X ta l., l b . ____07 @ 12
D ry, Pow d., lb. 12%@ 20 

S ilicate, Sol.,gal. 40 @ 50 
T urpentin e

G allons ------------  55 @ 70
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GROCERY PRICE CURRENT
The prices quoted in this department are not cut prices. They are regular 

quotations such as jobbers should receive for standard goods. Because of present 
day uncertainties, sharp buyers who are in good credit may sometimes be able 
to induce the jobber to shade some of the quotations, but we prefer to quote 
regular prices on regular goods, because cut prices obtained by duress or under 
force of circumstances never accurately represent the actual condition of the 
market, which is the proper province of this publication.

A DVANCED

F lo u r
W hite  H . P . Beans

D EC L IN E D

Lard
S n id er C atsu p  
F a ir y  Soap  
No. 10 L im a  Beans  
No. 10 C ut B eans

A M M O N IA
P arsons, 32 oz. _______3 35
Parsons. 10 oz. _______2 70
Parsons. 6 oz. _______1 80
L ittle  Bo Peep, m ed. 1 35
L ittle  Bo P eep, lge . 2 25 
Q uaker, 32 oz. ______ 2 10

A P P L E  B U T T E R
Quaker. 12-38 oz., doz. 2 00 
M usselm an. 12-38 oz. 

doz. ________________  2 00

B A K IN G  P O W D E R S
R oyal, 2 oz., d o z . ____ 93
R oyal. 4 oz., d o z . ___ 1 80
R oyal, 6 oz., d o z . ____2 20
R oyal, 12 oz ., d o z . ____4 37
Royal. 2% lbs., d oz._13 7E
Royal, 5 lbs., doz____  24 50

10 oz., 4 doz. in case  3 40
15 oz., 4 doz. in case  5 20
25 oz.. 4 doz. in ca se  8 80
50 oz._, 2 doz. in case  7 00
5 lb.. 1 doz. in ca se  6 00

10 lb., % doz. in ca se  5 75

B L E A C H E R  C L E A N S E R
Clorox. 16 oz.. 2 4 s  3 25
Clorox, 22 oz., 1 2 s  3 00
Lizzie. 16 oz.. 1 2 s ___ 2 15

B L U IN G
Am. Ball, 36-1 oz.,cart. 1 00 
B oy Blue. 18s. per cs. 1 35

B E A N S  and P E A S
100 lb. baa  

Dry L im a B ean s 100 lb. 6 25 
W hite H ’d P . B ean s 2 50 
Split P eas, T ell., 60 lb. 3 95 
Split P eas, Gr’n 60 lb. 4 75 
Scotch  P eas, 100 l b ._7 00

B U R N E R S
Q ueen A nn. N o. 1 _1 15
Q ueen A nn. N o. 2 _1 25
W hite F lam e. N o. 1 

and 2, doz. ________z 25

B O T T L E  C A P S
Dbl. L acauor. 1 erro ss  

pkg., per g r o s s ________13

B R E A K F A S T  FO O D S
K ellogg’s B ran d s  

Corn F lak es, N o. 136 2 50 
Corn F la k es. N o. 124 2 50
Pep, N o. 224 _________ 2 00
Pep, N o. 250 _________ 1 00
K rum bles, N o. 4 1 2 ____1 35
Bran F lak es, N o. 624 1 80 
Bran F lak es, N o. 602 1 50
R ice K rlsp ies, 6 o z . __2 26
R ice K risp ies. 1 o z . _1 10
A ll B ran , 16 o z . ____ 2 25
A ll B ran . 10 oz. ______2 70
A ll B ran . % oz. _____ 1 10
K affe H ag . 6 1-lb.

ca n s ______________  2 75
W hole W h ea t F la ., 24 1 90

Post B ran d s
G rapenut F lak es. 24s 1 90
G rap e-N u ts. 2 4 s ______3 80
G rap e-N u ts. 5 0 -----------1 40
In sta n t P ostu m , N o. 8 5 40 
In stan t P ostu m . N o. 10 4 50 
P ost'im  C ereal. N o. 0 2 25 
P o st T o a sties , 36s — 2 50 
P o st T o a sties . 24s — 2 50
Post Bran, P B F  2 4 _2 85
P ost B ran P B F  3 6 _2 85

A m sterdam  B rands  
Gold B ond  P ar ., No.5%  7 60 
Prize, Parlor, N o . 6— 8 00 
W h ite S w an  P ar ., N o.6  8 50

B R O O M S
Q uaker, 5 sew ed  _____6 25
W arehouse ---------------  5 75
R ose ___________________2 75
W inner, 5 S e w e d ------3 70
W hisk. N o. 3 _________ 2 25

B R U S H E S
Scrub

Solid B ack , 8 i n . ------l  50
Solid B ack . 1 i n . ------1 75
P oin ted  E n d s ------------ 1 25

Stove
Shaker ________________ 1 80
No. 5 0 _________________ 2 00
P e e r l e s s _______________ 2 60

Shoe
No. 4-0 ______________ 2 25
No. 2-0 ______________ 3 00

B U T T E R  C O L O R  
d a n d e lio n ____________ 2 85

C A N D L E S
Electric L igh t, 40 lbs. 12.1
Plumber, 40 lbs. --------12.8
Paraffine. 6s ________14%
paraffin e , 1 2 s --------------14%
W i c k i n g ---------- ----------40
Tudor, 6s. per box — 30

C A N N E D  F R U IT S  
H a rt  Brand

Apples
No. 1 0 ________________ 4 75

B lackb errie s
P rid e o f M ic h ig a n ------2 55

C h errle s
M ich, red, N o. 1 0 _____ 5 00
P ride of M ich., N o. 2 2 60
M arcellus R ed ______2 10
Sp ecia l P ie  ___________ 1 35
W hole W h ite  _________ 2 80

Gooseberries  
N o. 10 _____________

P ears
Pride o f M ich. N o. 2% 2 25 

B la ck  R aspb erries
N o. 2 ______________   2 55
P ride o f M ich. No. 2____2 35

Red R aspb erries
N o. 2 __________________3 00
N o. 1 _________________ 1 40
M arcellus, N o. 2 ______2 35
P ride o f M ich. _______ 2 75

Straw berries
No. 2 ________________  3 00
8 o z . ____________________1 20
M arcellus. N o. 2 ____ 1 80

C A N N E D  F IS H  
Clam Ch’der. 10% oz. 1 35 
Clam Chowder. N o. 2_ 2 75 
Clam s. S team ed . N o. 1 2 75 
Clam s. M inced, N o. % 2 40 
F innan  H addie. 10 oz. 3 30
Clam B ouillon . 7 oz__ 2 50
C hicken H addie. N o. 1 2 75
Fish  F la k es, s m a l l_1 35
Cod F ish  Cake. 10 oz. 1 55
C ove O ysters. 5 o z ._1 35
L obster, N o. %.. S tar 2 00
Shrim p, 1, w e t ______1 45
Sard’s, % Oil, K e y _4 25
Sardines, % Oil, k ’le ss  3 35
Salm on, R ed A la sk a_1 90
Salm on, Med. A lask a  1 45 
Salm on. P ink. A lask a  1 20
Sard in es, Im . %, ea. 6 #  16 
Sardines, Im ., %, ea. 25
Sardines, Cal. ________ 1 00
Tuna, % V an Cam ps.

doz. ------------------------- 1 75
Tuna, %s. V an  Cam ps.

d o z . __________________l  35
Tuna. Is, V an Cam ps.

doz. _________________ 3 60
Tuna. %s. C hicken Sea. 

doz. _________________ l  85

C A N N E D  M E A T  
B acon , Med. B eech n u t 1 71 
B acon , L ge. B eech n u t 2 43 
B eef, L ge. B eech n u t 3 51 
B eef, M ed. B eech n u t 2 07
B eef, N o. 1, C o r n e d __1 95
B eef, N o. 1, R o a s t __1 95
B eef, 2% oz.. Q ua., s li, 1 35 
B eef. 4 oz. Q ua., s li. 2 25 
B ee fs tea k  & O nions, s. 2 70
Chili Con Car., I s ____1 05
D eviled  H am . % s ____1 50
D eviled  H am . % s ____2 85
P o tted  B eef. 4 o z . ____1 10
P o tted  M eat, % L ibby 45 
P otted  M eat. % L ibby 75
P otted  M eat, % Q ua. 55 
P o tted  H am . Gen. % 1 45 
V ienna Sau s. N o. % 1 00 
V ien n a  Sau sage , Q ua. 80 
V eal L oaf. M e d iu m _2 25

Baked B eans
Cam pbells, 48s ______ 2 30
Van Cam p, B ean  H ole.

36s ------------------------- 3 75

C A N N E D  V E G E T A B L E S  
H a rt  Brand
A sp arag us

N atural, N o. 2 ________3 60
T ips & C uts, N g. 2 __2 25
T ips & C uts, 8 o z . _1 35

Baked Beans
1 lb. Sau ce, 36s, cs. __ 1 50
N o. 2% Size, D o z ._ 90
No. 10 S au ce ________  3 60

L im a  Beans
L ittle  Quaker, N o. 10 8 25
B aby. N o. 2 __________ 1 70
P ride o f  M ich. N o. 2__ 1 60 
M arcellus. N o. 1 0 ___ 6 60

Red K idney Beans
No. 10 _______________ 3 75
No. 2 __________________ 85
8 o z .   _____________ 60

String  Beans
L ittle  D ot, N o. 2 ____2 26
L ittle  D ot. N o. 1 ____1 80
L ittle  Q uaker, No. 1_1 60
L ittle  Q uaker, N o. 2_2 00
Choice, W hole, N o. 2__1 70
Cut, N o. 10 _________  8 00
Cut, N o. 2 ___________1 60
P ride o f  M ichigan 1 35
M arcellus Cut, N o. 10 5 50

W ax Beans
L ittle  D ot, N o. 2 _____2 26
L ittle  D ot. No. 1 _____1 80
L ittle  Q uaker, No. l-_  1 45 
C hoice, W hole, N o. 10 10 25 
Choice. W hole, No. 2 1 70 
C hoice, W hole. No. 1 1 35
Cut, N o. 1 0 ___________ 9 00
Cut, N o. 2 ___________ 1 50
P ride of M ich., No. 2 1 26 
M arcellus Cut. No. 10 5 50

Beets
E x tra  Sm all, N o. 2 _2 50
F an cy  Sm all. N o. 2 _2 00
P rid e o f  M ich., N o. 2% 2 00
H a rt Cut, N o. 1 0 ____5 00
H art Cut, N o. 2 ______ 85
M arcel. W hole. N o. 2% 1 35 
H art D iced , No. 2 ___  90

C arro ts
Diced, No. 2 __________95
Diced, N o, 1 0 ________4 00

Com
Golden B an., N o. 2_1 25
Golden B an ., N o. 10 10 00
L ittle  Q uaker. No. 1_ 90
C ountry G en., N o. 2_1 20
P ride of M ich.. N o. 1 80
M arcellus, N o. 2 _______ 96
F an cy  Croeby, N o. 2_1 16
W hole Grain. 6 B a n ­

tam , N o. 2 ___ ____ 1 45

L ittle  Dot, No. 2 ____2 25
L ittle  Quaker. N o. 10 11 25
L ittle  Q uaker, N o. 2_2 15
S ifted  E . Jun e. N o. 10 9 50
Sifted  E . Jun e. No. 2_1 75
B elle  o f H art. N o. 2_1 75
Pride o f  M ich.. No. 2— 1 4r> 
M arcel., Sw . W . N o, 2 1 66 
M arcel.. E . Jun e. No. 2 1 35 
M arcel.. E . Ju ., N o. 10 7 50

Pum pkin
No. 10 _______________  4 75
No. 2% —I ___________ 1 2#

S a u e rk ra u t
No. 10 ______________  4 00
N o. 2% _______________1 35
N o. 2 _________________1 05

Spinach
No. 2% ______________ 2 25
No. 2 ________________ 1 80

Squash
B oston. N o. 3 ________ 1 36

Succotash
Golden B an tu m . N o. 2 2 10
H art. N o. 2 ___________ 1 80
P ride of. M ic h ig a n _1 65
M arcellus, N o. 2 _____1 16

Tom atoes
No. 1 0 _______________ 5 26
No. 2 % ____________________ 1 IQ
No. 2 ______________________ 1 40
P ride of M ich.. N o. 2% 1 35
P ride of M ich.. N o. 2__1 10

Tom ato Ju ice
H art, N o. 10 ________  4 75

C A T S U P
Sniders, 8 o z . __________  95
Sniders, 14 qz. ______ 1 55

C H I L i  S A U C E
Sniders. 8 o z . ________1 65
Sniders, 14 o z . ______2 25

O Y S T E R  C O C K T A IL  
Sniders, 11 o z . _______2 00

C H E E S E
R oquefort ____________ 55
W iscon sin  D a i s y _____14%
W iscon sin  T w i n ______13%
N ew  Y ork J u n e _______ 24
Sap  Sago ______________ 40
B r i c k _____________________15
M ichigan F la ts  _________ 14
M ichigan D a i s i e s ______14
W iscon sin  L o n g h o r n __15
Im ported L eyd en  _______ 28
1 lb. L im b e r g e r _________ 18
Im ported S w iss  _________ 50
K raft P im en to  L o a f _21
K raft A m erican L o a f_19
K raft B rick  L o a f ______19
K raft S w iss  L o a f ______22
K raft Old E ng. L oaf_32
K raft, P im ento . % lb. 1 50 
K raft, A m erican , % lb. 1 50
K raft. B rick . % l b . _1 50
K raft. L im bur., % lb. 1 50

C H E W IN G  GUM
A dam s B lack  J a c k ____66
A dam s D en tyn e  ________ 65
B eem an ’s  P e p s in _______66
B eecn h u t P epp erm int — 66
D oublem int _____________ 66
Pepperm int. W r ig le y s_66
Spearm int, W r ig le y s ___66
J u icy  F ru it _____________ 66
W rig ley ’s  P -K  __________ 66
T eaberry ________________ 66

C H O C O L A T E
B aker, Prem ., 6 lb. % 2 38 
Baker, P re., 6 lb. 3 oz. 2 32

C L O T H E S  L I N E
R iverside, 50 ft .  ___1 30
Cupples C o r d ________1 85

C O F F E E  R O A S T E D  
Lee  &  C ad y

1 lb. Package
A rrow  B r a n d _________ 23
B oston  B r e a k f a s t ____23
B rea k fa st C u p _________ 21
I m p e r ia l_______________ 35
J. V. _________________  19
M a j e s t ic _______________ 29
M orton H o u s e _________ 33
N edrow  ______________  26
Q uaker ______________  29

M cLau g h lin ’s K e p t-F re sh

Coffee E x t ra c ts
M. Y .. per 1 0 0 ______ 12
Frank’s  50 p k g s ._4 25
H um m el’s  50. 1 lb. 10%

C O N D E N S E D  M IL K  
E agle , 2 oz., per case  4 60

E V A P O R A T E D  M IL K

Pag e. T a l l  -----------2 66
P age. B ab y  __________ 1 43
Q uaker, T all, 10% oz. 2 40 
Q uaker, B aby, 4 doz. 1 20 
Quaker, G allon, % dz. 2 40 
C arnation , T all, 4 doz. 2 50 
C arnation . B aby, 4 dz. 1 25 
O atm an’s  D udee. T all 2 50 
D atm an ’s  D ’dee, B ab y  1 25
P et. T a l l _____________ 2 50
P et, B aby. 4 d o z e n _1 25
B ord en’s  T all, 4 doz. 2 50 
B ord en’s  B aby, 4 doz. 1 25

C IG A R S
H e m t C ham pions __ 38 50
W ebster C a d il la c ___  75 00
W ebster G olden W ed. 75 00
W e b s te r e t t e s ________  38 50
C incos ---------------------- 38 50
G arcia Grand B abies 38 50
B rads tree t s _________ 38 so
L a P aten a  S en a to rs- 75 00
O dins -----------------------  38 50
R  G D un B oquet „  75 00 
P er fec t G arcia  Subi. 95 00
B u d w is e r _____________ 19 50
D ry  S litz  S to g ie s  __ 20 00
T an go  P a n t e l la s ____13 00
S k y l i n e s ______________ 19 60
H am p ton A rm s Ju n ’r 37 50
T rojan ---------------------- 35 00
R ancho C o r o n o ______ 35 00
K en w ay  ____________  20 00

C O N F E C T IO N E R Y

S t ic k  C an d y  Pails  
P u re S u gar Stick s-600c 3 90 
B ig  S tick , 28 lb. c a se  16 
H orehound S tick , 120s 75

Mixed C andy
K in d e r g a r t e n ________ 14
L ead er ________________ 09%
F ren ch  C ream s _______ 11%
P a ris  C r e a m s ________12
J u p i t e r _______________ os
F a n cy  M ixture _____I 14

F a n c y  Chocolate  
- 5 lb. boxe*

B itter sw ee ts , A ss ’ted  1 25
N ibb le  S t i c k s _______ 1 35
C hocolate  N u t  R olls _ 1 50
L ady V ernon _________ 1 15
Golden K lo n d ik e s ___ 1 05

Gum  Dn>ps C ases
J e lly  S trin gs  ________14
T ip T op  J e llie s  ______09%
O range S lices  ________ 09%

Lozenges Pail.»
A. A. Pep. L o z e n g e s __13
A. A. P in k  L o z e n g e s_13
A. A. Choc. L o z e n g e s_13
M otto H e a r t s ___________ i f
M alted M ilk L ozen ges_19

Hard Goods P a ils
L em on D r o p s ________ 12
O. F . H orehound drops 12
A nise  S q u a r e s _______ 13
P ea n u t S q u a r e s _____ 13

Cough Drops B xs.
Sm ith  B r o s . __________ 1 45
L uden’s  ___________ __ 1 45
V ick ’s, 40/lOc _______2 40

Sp ecia lties
Ita lian  B on  B o n a ______16
B an q u et C ream  M in ts_17
H an d y  P ack ages , 12-10c 80

C O U P O N  B O O K S  
50 E con om ic  grade 2 50

100 E con om ic  grade 4 50
500 E con om ic grade 20 00

1000 E con om ic  grad e 37 50
W here 1,000 books are  

ordered a t  a  tim e, sp ec ia l­
ly  printed  fron t cover  is 
fu rn ish ed  w ith o u t charge

C R E A M  O F  T A R T A R  
6 Ibi b o x e s ____________ 4Ì

D R IE D  F R U IT S

Apples
N. Y. F ey .. 50 lb. box 13 
N . Y. F ey ., 14 oz. pkg. I f

A prico ts
E vaporated , C h o ic e _10%
E vaporated , E x. C hoice 11%
F a n cy  ________________  13
E x. F a n cy  M oorpack 15%

Citro n
10 lb. b o x _____________ 24
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C u rra n ts
P ackages, 11 o z . ______11%

O ates
Im perial, 12s, p i t t e d . .  1 35 
Im perial. 12s, R egu lar 1 15

Peaches
BvStP., C h o c s ________ 09
Fancy -------------------  10%

Peel
Lem on, A m erican ____ 24
O range, A m erican _____24

R a is in s
Seeded, b u l k __________  6%
T hom p son’s  s ’d less blk. 6% 
T hom p son’s  seed less.

15 oz. ______________  7%
Seeded. 15 oz. _________ 7%

C alifo rn ia  Prunes  
90@100, 25 lb. b o x e s . .@05
80@90, 25 lb. b oxes_@05%
70@80, 25 lb. b oxes—@06
60@50, 25 lb. b oxes_@06%
50@60, 25 lb. b o x e s . .@07 
40@50, 25 lb. b oxes—@07%
30@40. 25 lb. boxes:_@08%
30@30, 25 lb. b o x es_@12
18@24. 25 lb. b o x es_@14%

H om iny
Pearl. 100 lb. sack s — 3 50

B u lk  Goods
E lbow  M acaroni, 20 lb. 4% 
E g g  N oodle. 10 l b s . _12

P earl B arley
0000 ___________________ 7 00
B a rley  G rits _________ 5 00
C hester _______________ 3 50

S age
Elast India _____ ___ 10

Tapio ca
Pearl, 100 lb. s a c k s _7%
M inute. 8 oz., 3 doz. 4 05 
D rom edary I n s t a n t_3 50

J iffy  Punch
3 doz. C arton ________2 25

A ssorted  flavors.

M argarine

I. V A N  W E S T E N B R U G G E  
Food D istributor

P L A Y IN G  C A R D S  
B a ttle  A xe , per doz. 2 65
B icycle , per d o z . ------4 70
Torpedo, per d o z . ------2 50

C ream -N ut, 1 l b . ______9
P ecóla. 1 lb. __________8

W ilson & C o .’s  B rands  
Oleo

N u t ___________________  08
Special R o l l ____________  11

M A T C H E S
D iam ond, No. 5, 144 6 15 
Search light, 144 box 6 15
Sw an, 144 — _________5 20
Diam ond, N o. 0 ______4 90

Safe ty  M atches 
R ed Top, 5 gross  ca se  4 75 
S ign al L igh t, 5 gro. cs 4 40

M U L L E R 'S  P R O D U C T S
M acaroni, 9 o z . ______2 00
S p agh etti, 9 o z . .______2 00
E lbow  M acaroni, 9 oz. 2 00
E gg  N oodles, 6 oz. __ 2 00 
E g g  V erm icelli, 6 oz. 2 00 
E gg  A lphabets. 6 oz .__2 00

N U T S — W hole
Alm onds, P e e r l e s s ___ 15%
B razil, l a r g e _______12%
F an cy  M ixed _________ 11%
F ilberts, N ap les  _______ 13
P ean u ts , V ir. R oasted  6%
P ean u ts, - J u m b o _____7%c
P ecan s, 3, s t a r ________ 25
P ecan s. J u m b o _________40
P ecan s, M a m m o th ____50
W alnu ts, Cal. ____ 13>@21
H ickory _________________ 07

Salted P eanuts
F an cy, N o. 1 __________  7
24 1 lb. Cellop’e case  1 80

P O T A S H
B ab b itt’s, 2 doz. ___ 2 75

F R E S H  M E A T S

Beef
T op S teers & H eif. „ __ 11
Good S teers  & H eif. „  09
Med. S teers  & H eif. — 08
Com. S teers  & H eif. „  07

V ea l
Top ____________________ 09
Good ________________ — 08
M edium  ______________ 07

Lam b
Spring L a m b ________ „  13
Good _________________ — 13
M edium  _ — 08
P oor _ __ — 05

Mutton
Good ________________ 04%
M e d iu m ______________ . 03
Poor 02

Pork
Loin, m ed. ___________ 10
B u tts  ________________ 09
Shoulders _____________ 06%
Spareribs ____________ 06
N eck  b on es  ,*________03
Trim /m ings ____  _____ 06

P R O V IS IO N S  
Barreled  Pork

Clear B a c k ___ 16 00@18 00
Short C ut C le a r ____15 00

D ry  S a lt  M eats 
D  S B ellies  18-29@ 18-10-6

Lard
P u re in  t i e r c e s _______5%
60 lb. t u b s ___ad van ce  %
50 lb. t u b s ___ ad van ce  %
20 lb. p a i l e ___ad van ce  %
10 lb. p a i l s ___ ad van ce  %
5 lb. p a i l s ___ ad van ce  1
3 lb. p a i l s ___ ad van ce  1

Com pound t i e r c e s ____6
Com pound, t u b s _____-  6%

Shelled
Alm onds ______________  39
P ean u ts, Spanish

125 lb. b a g s _________ 5%
F ilb erts _________________ 32
P ecans S a l t e d __________ 45
W alnut C alifornia  ____ 42

Sausages
B o lo g n a __________________10
L iver  ___________________ 13
F ran k fort _______________ 12
P ork  ____________________ 15
T ongue, Je llied  —_______21
H ead ch eese  _____________ 13

F L O U R
V . C . M illing Co. B rands
L ily W h ite  __________5 IO
H a rv est Q ueen ______5 20
T e s  M a’am  Graham .

50s _________________  1 40

Lee & C ad y  B ran d s
H om e B a k e r ________
Cream W h eat ______

F R U I T  C A N S  
Presto  Mason 

F. O. B. Grand R apids
H a lf p in t ____________  7 15
One p in t _____________ 7 40
One q u a r t _____________ 8 65
H a lf gallon  __________ 11 55

F R U I T  C A N  R U B B E R S
P resto  Red Lip, 2 gro.

carton  _______________  70
P resto  W h ite  L ip. 2 

gro. carton __________ 76

G E L A T I N E
le ll-o , 3 doz. ________  2 20
M inute. 3 d o z . _________ 4 05
P lym outh . W hite  _____1 55
Jelsert, 3 doz. ______ 1 40

M IN C E  M E A T
N one Such , 4 d o z . ___6 20
Q uaker, 3 doz. c a s e _2 65
To H o. K egs, w et. lb. 16%

O L IV E S
7 oz. Jar. P la in , doz. 1 05 
16 oz. Jar, P la in , doz. 1 95 
Q uart Jars, P la in , doz. 3 25
5 Gal. K egs, e a c h ___ 6 50
3 oz. Jar, Stuff., doz. 1 15
8 oz. Jar. Stuffed, doz. 2 25 
10 oz. Jar, Stuff., doz. 2 65 
1 Gal. Ju gs. Stuff., dz. 2 40

P A R IS  G R E E N
%s ---------------------------------- 34
Is ________________________32
2s and 5s _______________30

P I C K L E S  
Medium Sour

5 gallon , 400 c o u n t_4 75

Sw eet Sm all
5 Gallon, 500 _________ 7 25

D ill P ick les
Gal., 40 to  T in, d o z ._7 60
32 oz. G lass P ick led_2 CO
32 oz. G lass T h r o w n _1 45

Sm oked M eats 
H am s, Cer. 14-16 lb. 12 
H am s. Cert., Skinned

16-18 lb. ________  @11
H am . dried beef

K nu ck les ________ @23
C alifornia  H a m s ____@09
P icn ic  B oiled  H am s @16
B oiled H a m s ________ @18
M inced H a m s ______@12
B acon  4/6 C e r t .____@13

Beef
B on eless, rum p ___ @19 00

L iv e r
B ee f ___________________  10
C a l f _______________ _*____35
P o r k ____________________ 05

R IC E
F a n cy  B lue R o s e __3 50
Fancy H ead __________4 75

R U S K S
P o stm a  B iscu it Co.

18 rolls, per c a s e ____1 80
12 rolls, per c a s e ____1 20
18 cartons, per c a s e - .  2 15 
12 cartons, per ca se_1 45

S A L E R A T U S
Arm and H am m er 24s 1 50

J E L L Y  A N D  P R E S E R V E S
Pure. 30 lb. p a i l s ___ 2 60
Im itation , 30 lb. pails 1 60 
Pure, 6 oz.. A sst., doz. 9u 
P u re P res., 16 oz.. dz 1 85

J E L L Y  G L A S S E S  
% P in t T all, per doz. 38

D ill P ick les  B u lk
5 Gal.. 200 _________  3 65

16 Gal.. 650 __________ 11 25
45 Gal., 1300 ________  30 00

P IP E S
Dob, 3 doz. in  bx. 1 00@1 20

S A L  SO D A
G ranulated. 60 lbs. cs. 1 35 
G ranulated. 18-2% lb. 

pack ages ___________ 1 10

C O D  F IS H
P eerless, 1 lb. boxes 18 
Old K en t. 1 lb. P u re  25

H E R R IN G  
Holland H erring

M ixed, K egs __________
M ixed, half b b l s . ______
M ixed, bbls. ___________
M ilkers, K e g s __________
M ilkers, h a lf b b l s . _____
M ilkers, bbls. __________

L a k e  H erring
% Bbl.. 100 lb s .................

M ackerel
T ubs, 60 Count, fy . fa t 6 00 
P ails. 10 lb. F a n cy  fa t 1 50

W hite  F ish
M ed. F an cy . 100 lb. 13 00
M ilkers, b b l s . ________ 18 50
K  K  K  K  N o r w a y _19 50
8 lb. p a i l s ______________ l  40
Cut L u n c h _____________ l  50
Boned. 10 lb. b o x e s _ 16

S H O E  B L A C K E N IN G
2 in  1. P a ste , d o z . ___1 30
E . Z. C om bination , dz. 1 30
D ri-F oot, d o z . ________ 2 00
B ixb ys, d o z .___________ l  30
Shinola. doz. __________  90

S T O V E  P O L IS H
B lackne. per d o z . ____1 30
B lack  S ilk  L iquid, dz. 1 30 
B lack  S ilk  P a ste , doz. 1 25 
E n am elin e P a ste , doz. 1 30 
E n am elin e L iquid, dz. 1 30 
E. Z. L iquid, per doz. 1 30
R adium , per d o z . ____1 30
R isin g  Sun, per doz. 1 30 
654 S tove  E nam el, dz. 2 80 
V ulcanol, No. 10. doz. 1 30 
S tovoil, per d o z . _____3 00

S A L T
F . O. B. Grand R apids

Colonial, 24, 2 l b . ___ 95
Colonial, 36-1% _____ l  20
Colonial, Iodized. 24-2 1 35
Med. N o. 1 B b l s . ____2 90
Med. N o. 1. 100 lb. bk. 1 00 
F arm er Spec.. 70 lb. 1 00 
P ack ers M eat, 50 lb. 65 
Cream  R ock for  ice  

cream . 100 lb., each  85
B u tter  Salt, 280 lb. bbl. 4 00
B lock, 50 l b . __________  40
B ak er Salt. 280 lb. bbl. 3 80
6. 10 lb., per b a l e ____ 93
20, 3 lb., per b a l e ____1 00
28 lb. bags. T a b le ____ 40

F ree  R u n ’g, 32. 26 oz. 2 40
F iv e  ca se  l o t s ________ 2 30
Iodized. 32. 26 o z . _2 40
F ive  case lo ts  ________ 2 30

B O R A X
T w e n ty  Mule Team  

24. 1 lb. pack ages — 3 35 
48, 10 oz. packages — 4 40 
96, % lb. p a c k a g e s_4 00

W A S H IN G  P O W D E R S
Bon A m i Pd., 18s, box 1 90
Bon Am i Cake. 18s_1 65
Brillo ________________  85
Clim aline, 4 d o z . ____3 60
G randm a, 100. 5 c ------3 50
Grandm a, 24 L a r g e _3 50
Snow boy, 12 L arge — 2 55 
Gold D u st, 12 L arge 2 05
Golden Rod, 2 4 _______4 25
L a  F raoe Latin., 4 dz. I  66 
Old D utch  Clean.. 4 dz. 3 40
O ctagon. 96s --------------- 3 90
R inso, 4 0 s --------------------3 20
R inso. 2 4 s _____________ 5 25
S p otless  C leanser. 48.

20 oz. ______________  3 85
Sani F lush . 1 doz. — 2 25
Sapolio, 3 d o z . ------------ 3 15
Soapine, 100. 12 oz. — 6 40
Speedee, 3 doz. ---------- 7 20
Sunbrite. 5 0 s --------------- 2 10
W yand ot. Cleaner, 24s 1 85

S O A P
Am. F am ily . 100 box 5 60
C rystal W hite, 1 0 0 ____3 50
F .B ., 60s _____________ 2 00
F els N apth a. 100 box 5 00 
F lake W h ite, 10 box 2 85 
G rdm a W hite  N a. 10s 3 50
Jap R ose. 100 b o x ____7 40
F airy , 100 b o x _________ 3 35
P alm  Olive, 144 box 8 25
Ta.va, 50 b o x _________ 2 25
Pum m o, 100 b o x ______4 85
S w eetheart. 100 b o x _5 70
Grandpa Tar. 50 sm . 2 10 
Grandpa Tar. 50 lge. 3 50 
T rilby Soap, 50. 10c 3 15
W iliam s Barber Bar, 9s 50 
W illiam s M ug. per doz. 48 
Lux T oilet. 50 ______ 3 15

SPIC ES  
W hole Sp ices

A llsp ice. J a m a ic a ____@24
C loves. Z a n z ib a r ___ @36
C assia. C anton _______ @24
C assia , 5c pkg.. doz. @40
Ginger. A f r ic a _________ @19
M ixed, No. 1 _________ @30
M ixed, 10c pkgs., doz. @65
N u tm egs. 7 0 @ 9 0 ______ @50
N u tm egs. 1 0 5 -1 1 0 _____ @48
Pepper. B la c k _________ @23

T E A

Japan
M e d iu m ______wms_______ 17
C h o ic e _______________ 21@29
F a n cy  --------------------  35@38
No. 1 N i b b s ____________ 32

Gunpowder
Choice _________________  49
F an cy  ____________ 7 47

Ceylon
Pekoe, m e d iu m ______ 41

English Breakfast
Congou, m e d iu m ______ 28
Congou. C h o ic e ___ 35@36
Congou. F 'a n c y ____42@43

Oolong 
M e d iu m __
C h o ic e ___
F an cy  _____

T W IN E
Cotton. 3 ply c o n e ____25
Cotton, 3 ply B a l l s ____27

Pure  Ground in Bu lk
A llspice, J a i r a i c a ___ @16
C loves, Z a n z ib a r ____@27
C assia Canton ______ @21
Ginger. Corkin ______ @18
M ustard _____________  @19
M ace P e n a n g _________ @65
P ep ter , B l a c k _________ @19
N u tm eg s  _____________  @23
Pepper, W hite  ____ @23
Pepper, C ayenne ____ @25
P ap rika , Spanish _ @30

Seasoning
Chili Pow der. 1% oz. 65
C elery Salt. 1% o z . _ SO
Sage. 2 oz. __________  80
Onion S a l t ___________ 1 3b
G a r li c ____________ 1 35
P on elty . 3% o z . ____ 3 25
K itch en  B o u q u e t___  4 25
Laurel L e a v e s _______ 20
M arjoram . 1 o z . ______ 90
Savory, 1 oz. ________  65
T hym e. 1 o z . _________  90
Tum erci. 1% o z . _____ 65

S T A R C H
Corn

K ingsford , 24 l b s . ____2 30
Pow d., bags, per 100 2 65 
Argo. 24, 1 lb. pkgs. 1 52 
Cream . 2 4 - 1 ___________ 2 20

Gloss
Argo, 34, 1 lb. pkgs. 1 52 
Argo. 12, 3 lb. pkgs. 2 17
Argo. 8, 5 lb. pk gs__ 2 46
S ilver G loss. 48. l s  — 11%
E lastic, 32 p k g s . _____2 55
T iger, 48-1 __________
Tiger. 50 Ibs. ________2 75

S Y R U P
Corn

B lue K aro, N o. 1 % _2 36
B lue K aro, N o. 5, 1 dz. 2 99
B lue K aro, N o. 1 0 _2 99
Red K aro, N o. 1 % __2 57
Red K aro. N o. 5, 1 dz. 3 44 
Red K aro. N o. 1 .0 ____3 29

Im it. Maple F la v o r  
O range, No. 1%, 2 dzz. 2 93 
O range, N o, 5, 1 doz. 4 13

Maple and Cane
K anuck, per g a l . ____1 50
K anuck, 5 gal. c a n  5 50

Grape Ju ice
W elch, 12 qu art ca se  4 40
W elch, 12 p in t c a se_2 25
W elch . 36-4 oz. case_2 30

C O O K IN G  O IL  
Mazola

P in ts. 2 d o z . __________ 4 60
Q uarts, 1 doz. ________ 4 30
H alf G allons, 1 doz. 7 75
G allons, each  _________ 1 25
5 G allon cans, each  — 3 35

T A B L E  S A U C E S  
L ee & Perrin, large— 5 75 
L ee & Perrin , sm all_3 35
Pepp er -------------------------1 60
R oyal M int -----------------2 40
T obasco, s m a l l ---------3 75
Sho You, 9 oz.. doz. 2 00
A -l.  l a r g e --------------------4 75
A - l  sm all --------------------2 85
Caper. 2 oz. —-------------- 3 30

u r a i n _________
W hite W ine, 40 grain__2u
W hite  W ine, 80 G rain 25

•wo. a. per g r o s s ______ 80
N o. 1, per g r o s s _____ l  25
No. 2. per g r o s s ____1 59
No. 3. per g r o s s _____ 2 30
P eerless  R olls, per doz 9u
R ochester. N o. 2. doz. 50
R ochester. N o. 3. doz. 2 00
R ayo, per d o z .___ _ 75

W O O D E N W A R E
B askets

B u sh els. W ide B and.
wood h a n d le s ______2 00

M arket, drop han dle_ 9C
M arket, s in g le  handle 95
M arket, e x t r a _________ 1 $0
Splint, l a r g e _______ I  8 50
Splint, m edium  _______7 50
Splint, sp"*’1 _ 6 60

C h u rn s
Barrel. 5 gal., each  __ 2 40
B arrel. 10 ga l., each_2 55
3 to  6 ga l., per g a l ._ 16

P ails
10 qt. G a lv a n iz e d ___ 2 60
12 qt. G a lv a n iz e d ____2 85
14 qt. G a lv a n z e d ___ 3 10
12 qt. F larin g  Gal. Jr. 5 00 
10 qt. T in  D a i r y ___ 4 oo

T ra p s
M ouse. W ood, 4 h o le s .  60
M ouse, wood. 6 ho les 70
M ouse, tin . 5 h o les  — 65
R at, w o o d ____________ i  94
R at. spring ---------- ---- 1 oo
M ouse, s p r in g _______  20

Tu b s
L arge G a lv a n iz e d ____8 75
M edium  G a lv a n iz e d _7 75
Sm all G a lv a n iz e d ____6 75

Washboards
B anner. G lo b e _________ 5 so
B rass, s i n g l e __________ 6 25
G lass, s in g le  __________ 6 00
D ouble P e e r l e s s ______8 50
Sin gle  P eer less  _______ 7 50
N orthern Q u e e n ______ 5 50
U n iv e r s a l______________ 7 25

Wood Bow ls
13 in. B u t t e r ________ 5 OO
15 in. B u t t e r ________ 9 00
17 in. B u t t e r _________18 00
19 in. B u t t e r ________ 25 00

W R A P P IN G  P A P E R  
Fibre. M anila, w h ite_05
No. 1 F ibre _________ 06%
B u tch ers D  F  ------------ 05%
K r a f t ___________ ______ 04
K raft Stripe _________09%

Y E A S T  C A K E
M agic. 3 doz. _________ 2 70
Sunlight. 3 d o z . ______2 70
Sunlight, 1% d o z . ____1 35
Y east Foam . 3 d o z ._2 70
Y east Foam . 1% doz. 1 35

Y E A S T — C O M P R E S S E D  
Fleischm ann, per doz. 30 
Red Star, per d o z . ------ 20
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SHOE MARKET
M ichigan R eta il Shoe D ealers A ssociatio n .

P resid en t— E lw yn  Pond, F lin t.
V ice -P resid en t—J. E. W ilson , D etroit.
S ecretary—Joe H . B urton, L ansing .
A sst. S ec ’y -T r ea s .— O. R. Jen k in s.
A sso c ia tio n  B u sin ess  O ffice, 907 T ra n s­

portation  B ldg., D etro it.

Start Building Anew On Sound Lines.

Tim e for group thinking and group 
talking is over. The fact tha t “the in­
dustry” is in a bad way is no particu­
lar answ er to the individual who wants 
to survive. Never forget, individuals 
fight for life. Theirs is the struggle 
for existence—it is the strongest of all 
appeals. No man goes out of his way 
to die for his industry, but he will 
work like the devil to live for himself.

At present the group thought of in­
dustry may be deadly dull, but also at 
present there may be individual pos­
sibilities for business concerns — en­
couraging and refreshing and invigor­
ating. Live minds and bodies can 
initiate action and create business for 
individual concerns, even though the 
picture of the industry may be as black 
as the ace of spades.

To-day is as good as any to start 
building anew. H ere are the advan­
tages for the individual: H e starts off 
from scratch. At the moment he knows 
as much as any man. In a way, he is 
just as clever, as skillful and as pre­
pared. If the entire picture is a puzzle 
to industry, he—as an individual—can 
put one or two pieces together and 
add to it one or two more and before 
he knows it, he sees a picture for him­
self. I t may not be a whole picture, 
but it is large enough for him and 
his organization to make a little money 
and maybe a little profit.

In  the, past the big operators were 
able to stage a better pretense and 
they looked so formidable in point of 
service and competition, that they were 
able to get into the big money in a big 
way. But in a showdown, their knowl­
edge, after all, has led to no satisfac­
tory outlet or solution. Some of the 
biggest organizations are topsy with 
confusions, for all standards of w hat 
they thought was important, have been 
turned upside down. As organizations, 
they are out of proportion to the job 
to be done

At scratch, there is no measure of 
comparison. The individual who has 
energy and ambition and enthusiasm 
is amazed at his equality with all com­
petitors lined up for the race. Never 
before in your lifetime or mine was 
there a better chance for a flying start.

T hat’s the message that shows you 
how alert men, in an individual busi­
ness can, with the right start, make 
it a better year by thinking and work­
ing on the up and up.

Things that were bought three years 
ago have begun to wear out. In the 
field of merchandise, the m ajority of 
people in ’29 had a surplus of supplies. 
In  three years they have made full 
use of what they had accumulated— 
suits and shirts and shoes have been 
used and re-used. I t  is obvious that 
there are a lot of things that m ust be 
replaced. Let us say that people are 
only buying w hat they absolutely have 
to buy. Those who work w ith their

hands and those who work with their 
brains, who are in a position to buy, are 
getting more for their money than they 
have in tw enty years. There is a basis 
for individual progress — no m atter 
w hat the chart of industry may show, 
the individual is again—the im portant 
unit upon which to build anew.—Boot 
and Shoe Recorder.

Organization of the Northwest Ter­
ritory.

T hat tract N orth of the Ohio river 
and W est of Pennsylvania was the lo­
cation of a number of interesting 
theories after the Revolutionary war. 
The French-English settlements had 
run a thin line around the N orth and 
W est. W ith the exception of the trip 
of LaSalle from w hat is now Niles to 
Peach mountain, South of Pincnkey, 
in Livingston county, of w hat is now 
Michigan, and thence down the H uron 
river, in the spring of 1680, no one had 
any idea of the interior, as stated in 
the last of these articles.

Jefferson drafted a plan to organize 
this vast territory  into nine states. This 
plan was made, however, without any 
real knowledge of the interior and 
when surveyors started to run out the 
lines they found much difficulty and 
reported that physical conditions would 
make the Jefferson plan not a t all prac­
tical. Then, too, there developed quite 
a little opposition for two or three 
reasons. Under the constitution of the 
new country each state was to have 
two U. S. Senators. There were only 
thirteen of the states. To add ten 
more at one time a great many people 
urged would give too much power to 
the new states. Then, too, the original 
grants when the colonies were formed 
covered quite a little of this territory  
and led to complications. A fter he 
had studied the whole question, W ash­
ington, who had quite heavy invest­
ments in parts of the new territory, 
advocated the organization of one 
state much after the boundaries of 
what is now Ohio; another of nearly 
w hat is now the Lower Peninsula of 
Michigan and leaving the rest unor­
ganized for development before action. 
H e thought such a plan would give 
less trouble to the General Government 
and would avoid serious Indian trou­
bles which seemed to be developing 
if the plan for organizing the whole 
tract should be carried out.

In  1738 quite a large petition of 
Revolutionary soldiers was taken to 
W ashington by Col. Israel Putnam . 
This petition asked that a tract South 
of Lake Erie, W est of Pennsylvania 
and N orth of the Ohio river, be or­
ganized into some sort of a district 
colony, to become a state sometime. 
They also asked that Revolutionary 
soldiers be granted a homestead plan 
of settlement, so that the land should 
become theirs after some definite res­
idence upon it. Colonel Putnam  asked 
not only w hat the petition called for, 
but that provisions be made for pro­
tection of the settlements, trade with 
the Indians and general government.

In 1784 Virginia led the other colo­
nies in ceding its rights in this te rri­
tory to the General Government. The 
final act providing for the organization

of the whole tract into one preliminary 
government to be known as the N orth­
west T erritory was passed July 13, 
1787. The ordinance as the final act 
was called was based upon the prin­
ciples of securing civil and religious 
liberty to all residents of the whole 
tract, the right of trial by jury and the 
benefit of the w rit of habeous corpus. 
It declared that religion, morality and 
knowledge are necessary for good 
governm ent and that schools should 
forever be encouraged. I t  provided 
that not less than three nor more than 
five states should be developed and or­
ganized from the territory, each to be 
admitted by the General Government 
as states, when they had not less than 
60,000 free inhabitants. Section six of 
the ordinance, which provided that 
slavery except as punishment for 
crime, should forever be prohibited in 
the whole territory, was inserted while 
the ordinance was under debate in 
Congress. There has been no one 
time in the history of this country 
when the provisions which go to form 
a good constitutional governm ent were 
more carefully studied than at the time 
the N orthw est T erritory  was being 
formed. All the states except Connec­
ticut and Rhode Island, formed new 
constitutions at that time. There is no 
question but that the agitation which 
was on along that line at that time 
had much to do with the excellent 
provisions of the ordinance which pro- 
vvided for the new territory. The or­
dinance provided that as rapidly as 
townships were laid out the central 
section in each township should be sold

for the aid of schools in that town­
ship. I t  also provided, when intro­
duced, that the next township N orth 
of the center, should be sold for the 
support of ministers of the gospel, 
working in that township. This last 
provision was cut out while the ordi­
nance was pending.

The first election was held Oct. 5, 
1787. The officers elected were: Gov­
ernor, A rthur St. Clair; Judges, James 
M. Varnum, Samuel H . Parsons and 
John A rm strong; Secretary, W inthrop 
Sargeant. Mr. A rm strong refused the 
appointment and his place was filled 
by John C. Symmes.

A. Riley Crittenden.
Howell, Mich., M arch 2.

He Left Security.
A country club housewife hired a 

darky to carry three tons of coal from 
the curb to the basement the other 
day. A little later the housewife dis­
covered that she had no money except 
a $5 bill. Calling the darky, who was 
about half through with the job, she 
asked him if he could change the bill 
so that he could get his pay.

“No’m,” he replied, “I can’t. But I 
c’n git it changed over at de grocery 
sto’e.”

The woman hesitated, trying to de­
cide w hether to take a chance.

“D on’t you worry, Missus,” the 
darky assured her. “I ’ll come back wid 
de change. A n’ just to show you it’s 
all right, I ’ll go after it right now, 
and leave this other ton of coal I ain’t 
carried in yet out in the street as 
s’curity.”

INTELLIGENT INSURANCE SERVICE
and

REAL INSURANCE SAVING
O rig inally  

For Shoe Retailers 
now

For Merchants in All Lines

T h e  sam e saving  an d  th e  sam e service to  all

W e confine ou r opera tions to  M ichigan
W e select ou r risks carefu lly
A ll profits belong  to  th e  policyholder

M i c h i g a n  S h o e  D e a l e r s

MUTUAL FIRE INSURANCE CO.

LANSING , M ICH IGAN

Mutual Building Phone 20741
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OUT AROUND.
(Continued from page 9)

and happened to be in the office one 
day when Dr. Tupper called on his 
predecessor. The latter immediately 
remarked with much emphasis: “T up ­
per, if I were to  re-write the Bible,
I would improve the theology of it.” 
Dr. Tupper pretended to be very much 
astounded over the assertion of his 
friend and enquired:

“How so?”
“I would take out hell and put in 

rheumatism,” was the reply.”
The last time I heard from Dr. Tup­

per, until this week, he was located at 
Denver, where I was told he had be­
come the warm friend of Rev. Myron 
W . Reed, who was my pastor a t H ud­
son, nearly seventy years ago, and who 
confidently expected to succeed Rev. 
H enry W ard Beecher in the Plymouth 
pulpit when Mr. Beecher died.

F. L. Longwood, general dealer at 
Grant, recently wrote me a letter call­
ing attention to  the difference between 
the price of butter crackers in 1914 and 
1933. Nov. 16, 1914, he purchased 
butter crackers of the National Bis­
cuit Co. for 614 cents. Flour was then 
$5.25 per barrel. Nov. 24, 1916, crack­
ers were 9 cents and flour $9.60. Now 
crackers are 11 cents and flour $5.10. 
I sent Mr. Longwood’s letter on to the 
National Biscuit Co., at New York, 
with the request th a t it be returned 
with reply. The letter was not re­
turned, greatly to  my regret, but the 
reply is as follows:

New York, March 17—Replying to 
your letter of March 10. it no doubt, 
is difficult to  reconcile present day 
price of butter crackers with the 1914 
price, as pointed out by Mr. Long- 
wood if you consider present day 
price of flour cost alone. The cost of 
the flour is not a serious expense in 
the price of butter crackers, but pres­
ent day costs of rents, salaries, wages, 
automobile delivery, taxes, discounts 
to the retail trade and freight rates, 
as compared with the 1914 costs of 
these expenses, is the answer to the 
difference in price of the crackers.

Freight rates, for instance, have in­
creased between 75 and 100 per cent, 
between the two periods. O ur dis­
counts to  the retail trade are nearly 
double between the tw o periods. Auto­
mobile delivery is expensive and, of 
course, salaries and wages are still 
higher than the 1914 schedule. Rents 
are also much higher. O ur several 
hundred branch houses are usually 
rented on long term leases and many 
of these still carry rentals that are 
very high because they were made 
some years ago.

You. of course, are acquainted with 
the present situation of taxes, licenses 
and what not compared with 1914.

Also Mr. Longwood is comparing 
the price of bulk crackers of 1914 with 
the price of a one pound package in 
1933, which is not a fair comparison, 
because the one pound package costs 
much more to produce than plain bulk 
crackers.

I think you can assure Mr. Long­
wood tha t when he considers what has 
happened to the cost of doing business 
since 1914 he is buying butter crackers 
at a fair price to-day.

E. Crossmore,
Vice-President National Biscuit Co.

Not all wit and wisdom is confined 
to investors, for those with whom 
they deal are often as shrewd. A re­
cent upstate incident illustrates this. 
An opulent farmer decided to move to

town and with his wife enjoy the fruits 
of their years of labor. They sold their 
farm to a neighbor, a few years ago, 
taking in part paym ent a mortgage 
upon the farm. As times grew worse 
and prices fell, the purchaser of the 
farm could not meet the interest and 
taxes. I t looked as though he was to  
lose the farm and what he had paid 
tow ard it. Pondering the situation 
over carefully, a happy thought re­
sulted. If he only could get back his 
investment, he would be willing to 
give up the farm. He made a trip to 
the city and there he unfolded his plan 
to a man who was anxious to  make 
some money. This stranger was to 
visit the community where the farm 
was located, pretending he wanted to 
buy a farm and had the cash to pay 
for it. Several nearby farmers were 
called upon and asked if they cared to 
sell their farms. This was to  create 
the scenery upon the stage of action. 
Then the city buyer called upon the 
farmer holding the mortgage upon this 
farm, and informed him he was from 
the city and wanted to  buy a farm; 
that he had looked over several and 
found one that just suited, except it 
had a mortgage upon it, which he un­
derstood he held. He further said he 
would not buy a farm with any in­
cumbrance against it and if he desired 
to cancel the mortgage he would take 
the farm and pay the cash just as soon 
as the mortgage was discharged. As 
the price offered was highly satisfac­
tory, the offer was accepted and the 
city buyer paid down twenty dollars 
as evidence of good faith. He asked 
the owner of the mortgage to inform 
him as soon as the papers were ready 
and he would return with the balance 
of the money. The farmer having the 
mortgage called at once upon the 
farmer to whom he sold the farm and' 
told him he had an opportunity to  sell 
the farm and asked what he would 
take to deed the farm over to him and 
move off. A price was agreed upon 
and the amount paid. Now the retired 
farmer had the necessary papers pre­
pared and is awaiting the arrival of 
the city man, who is several weeks 
overdue. H e has now decided the 
whole deal was a put-up job by the 
farmer who became discouraged and 
was afraid of losing all. Now he has 
the old farm  back, but farm prices are 
way down.

I have heard of taking a Dutch 
leave, but the following for a Dutch 
welcome is the roost recent news:

A doorbell which rings only after a 
coin is inserted in the slot now is used 
throughout Holland to discourage 
canvassers and peddlers and to make 
them repay the housewife for her time 
and trouble. Coins used by friends, of 
course, are returned.

No clerk will ever be a real success 
as a salesman unless he knows his 
goods thoroughly and is honest enough 
to refrain from making false or ex­
travagant statem ents about what he 
is trying to sell.

I note that John A. Lake, the Petos- 
key druggist, is one of the four ap­
plicants for the position of Repre­
sentative in the Legislature, made 
vacant by the death of Dana H. Hink-

ley. I have known Mr. Lake for about 
thirty years and feel no hesitation in 
stating that 'he is one of the squarest 
men I have ever met. He is well edu­
cated and a constant reader of good 
books of an informative character. He 
has always taken an active interest in 
public affairs—city, county, state and 
National—and can be depended on to 
lo the right thing at the right time. 
The Petoskey district will make no 
mistake if it decides to send such a 
sterling citizen and genial gentleman 

. to represent it at Lansing.

The election of Louis A. Cornelius 
as chairman of the board of the Grand 
Rapids Savings Bank is a worthy 
honor, worthily bestowed. Mr. Cor­
nelius is essentially a self made man 
who stands high in the community and 
who never shirks any duty he under­
takes to carry into execution. Facing 
the present emergency in the banking 
business, the election of Mr. Cornelius 
is a happy circumstance for the bank 
and gives added assurance that the 
business of the bank will be conducted 
along lines which will meet the ap­
proval of the people.

Some years ago the Tradesm an had 
a colored janitor named Burt. I can­
not recall his other name. H e was 
not over 30 years of age, but he was 
the most remarkable man I ever knew 
in many respects. There was nothing 
about the office he could not do in the 
line of electric wiring, steam fitting, 
plumbing, glazing or repair work of 
any kind. H e could take a cloth and 
a feather duster and make my auto­
mobile shine like a new machine in 
five minutes. Everything he under­
took to do he did well—and quickly. 
The front stairs at home needed a 
coat of varnish. Burt happened to 
overhear the m atter discussed in the 
office and came to the house one eve­
ning with a can of varnish and a brush. 
In almost less than no time he per­
formed a job equally as well as any 
painter could have done. A union 
man would have dawdled a day in 
doing what Burt did in an hour—and 
then the job would have been botchy, 
as all the handiwork of union work­
men is sure to be. One day we had 
occasion to install a new machine and 
discussed whom we would get to con­
struct the concrete foundation. Burt 
overheard us discussing the plans and 
said, “Leave it to me.” In  less than 
half a day he produced a result at a 
cost of $7 which a contractor employ­
ing union men said could not be done 
for less than $50. Burt did these 
things—and did them well—in connec­
tion with his regular work as janitor. 
The office was never more clean and 
inviting than it was under his super­
vision.

I have no idea where Burt learned 
how to do all the things he could do 
so well, but when I receive a call from 
a high school graduate who exhibits 
his diploma and offers to accept the 
position of editor of the Tradesm an at 
twice the salary I am receiving, I think 
of Burt and wonder why our wonderful 
public school system could not turn 
out more Burts and fewer chaps who 
assume the world owes them a living

because they have pursued a school or 
college course and learned how to blow 
cigarette smoke in your face and put 
their feet on your desk.

Is Burt still with us? I am sorry 
to say he is not. His career with the 
Tradesm an ended in a tragedy. U n­
fortunately, he became enamored with 
a yellow girl and married her on short 
notice. She was untrue to her vows 
and took to chasing white men. Burt, 
in turn, devoted most of his time to 
watching his wife. This ended his 
usefulness to us, to himself and the 
world. H e took to drink, lost his job 
and became an outcast. I presume he 
has filled a drunkard’s grave years ago, 
but I cannot help thinking of Burt 
and the success he m ight have achiev­
ed in the world because of his wonder­
ful versatility and willingness to work 
if he had not crossed the path of the 
yellow girl and thus started on the 
road to his doom. E. A. Stowe.

Earthquake Swells Glass Call.
A heavy call for glass to replace 

that damaged in. the California earth­
quake started stocks moving out of 
warehouses in widely separated sec­
tions of the country. The orders are 
particularly heavy for larger sizes of 
plate glass. Shipments to the Coast 
are largely above normal at present, 
with a slow market noted elsewhere. 
The demand for table glassware has 
been holding steady, with no curtail­
ment of large proportions noted. O r­
ders from the automotive field show 
no gain.

Hollow Ware Continues Inactive.
Orders for metal hollow ware, in­

cluding pewter, sterling silver and 
silver plate, showed a slight increase 
last week, but selling agents contend 
that sales are still well below the 
normal level for this season. Most of 
the recent activity has centered on low 
price sterling. Medium and higher 
goods are being neglected in sterling 
as well as all other branches of the 
industry. Pew ter producers hope to 
increase the interest in their better 
price lines through special sales efforts 
later this month.

A food chain is facilitating the giv­
ing of food to the needy—and inci­
dentally insuring that the food will be 
supplied through its own outlets—by 
selling dollar food coupons, worth 
their face value in trade. Charitably 
inclined customers can purchase the 
coupons and give them to those in 
need.

Phone (¡1366
John L. Lynch Sales Co.

S P E C IA L  S A L E  E X P E R T S  
E x p ert A d vertising  

Exp ert M erchandising  
209-210-211 M urray Bldg. 

Grand R apids, M ichigan

Business Wants Department
A dvertisem ents inserted under th is  head 

for five cents a word the first insertion  
and four cents a word for each sub se­
quent continuous insertion. If set in 
cap ital letters, double price. No charge  
less than 50 cents. Sm all d isp lay  ad ver­
tisem ents in th is  departm ent, $4 per 
inch . Paym ent w ith  order is required, as 
amounts are too sm all to open accounts.
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Items From the Cloverland of Michi­
gan.

Sault Ste. Marie, M arch 21—The 
automobile sales on new cars may not 
be w hat it should be. In  this ice­
bound section where for the past two 
m onths the streets wexe covered with 
ice, accidents of most every descrip­
tion were daily events, keeping the 
garages busy repairing and new plate 
glass windows in the business dis­
trict, th a t were cracked by autos h it­
ting pieces of ice along the street, 
while others run into telephone poles 
before going through the windows. 
Never before have we had such a win­
ter of dangerous driving.

The Perkins grocery, owned by 
Mrs. H. D. Perkins on Ann street, has 
moved to  the Elliot block at 902 Young 
street. Mrs. Perkins having sold the 
business, to the Brawley Sisters^ last 
week, who will continue the business 
along the same lines. The new loca­
tion is in one of the best residential 
districts in the city and the new own­
ers have a 'bright future in the new 
location.

Grace M. Jones, of Chicago, will 
open a women’s apparel business. It 
will be maintained separately from the 
boot shop, which is managed by Mrs. 
Geo. Bailey in the same building. The 
store will be remodeled and equipped 
with up-to-date furniture. Miss Jones 
left for New York last week to select 
her merchandise. The store will open 
for business April 1.

Anderson McClelland has^ added a. 
new line of labor saving equipment to 
his music store. Mr. McClelland has 
taken the agency for washers, ironers 
and vacuum cleaners.

There are just two kinds of people 
in Michigan—those who play with jig­
saw puzzles and a few who do not.

Fred Voss, President of the Grand 
Traverse W holesale Grocer Co. and 
Adrian Ole, also of the same, attended 
the meeting of wholesale grocers here 
last Saturday. Ralph Brucker and 
Clarence Johnson, of Toledo, Ohio, al­
so attended the meeting. T he visitors 
were escorted around the city by Earl 
Saunderson, of the Soo W holesale 
Grocer Co. Later the party visited the 
Canadian Sault as guests of Perry Mc- 
Dougald, manager of the Sault Grocer 
Co., where the visitors had dinner at 
the New W indsor. The parties were 
loud in their praises for the Sault, be­
ing the best place and the most pros­
perous of any city they had visited.

The Island Steel Co., of Chicago, 
began to remove iron ore from  the 
Morris mine at N orth Lake in Janu­
ary. The Morris was recently taken 
over on a sub-lease from the Cleveland 
Cliffs Iron Co. About 150 men are 
employed and they are working eight 
or nine shifts a month.

The Karmel Korn shop has moved 
from 542 Ashmun street to 520, a few 
doors East in the building occupied 
by the Retail Wholesale Bakers 'branch. 
Mr. Aitkin, the proprietor, will take 
charge of the baked goods as well as 
the Karmel Korn, which will be con­
tinued at the new location.

Speaking of preparedness, the in­
sects which gather honey are wise 
enough to mount a weapon aft to  p ro ­
tect it.

The many friends of Fred F. Shaw 
were surprised to learn th a t he has 
resigned as manager of the Gamble- 
Robinson Co., at their Sault branch, 
after more than thirty years’ service. 
Fred will now have more time to a t­
tend to his real estate business, being 
one of the largest property owners in 
the city, and has held most every office 
within the gift of the people of the 
Sault, being a past president of the 
Chamber of Commerce, director in one 
of our local banks, also on the Emma 
Nason Children’s Home board, and on 
numerous committees for the upbuild­
ing of the city. H e is also a past 
president of our Rotary Club. H e has 
a record that few men have enjoyed 
and for which he may be justly proud.

He will now be able to  enjoy his sum ­
mer home at Birch Point on the St. 
Maries river, which is one of the finest 
lodges on the river.

W e have a new doctor in the person 
of Dr. Leland W . Spencer, osteo­
pathic physician, who has opened an 
office in rooms 4 and 5 in the Gage 
block on Ashmun street. Dr. Spencer 
came here from Lawton. H e was 
graduated in 1927 from th e  Still Col­
lege of O steopathy at Des Moines, 
Iowa.

There is this to  say about a b irth ­
day—-it’s the only thng  a man acquires 
these times w ithout considerable ef­
fort.

A new’ shoe store will be opened 
about March 25 in the Everett block 
on Ashmun street by W alter E. H unt- 
ly. I t will be known as the H untley 
shoe store. Brown built shoes will 
be handled, including Buster Brown 
shoes for children, as well as a 'fine 
line of shoes for men and women. The 
store is being redecorated w ith fixtures 
in 'brown and buff. The front of the 
building will be changed. T he store 
will not be a chain store. Mr. H unt- 
ley has been employed by the railroad 
for ten years. He managed a shoe 
store at Escanaba and was engaged 
as clerk in the J. C. Penny store shoe 
department.

H. C. Moorehouse, osteopath, who 
for the past three years has been prac­
ticing in Gladstone, has decided to  set 
up his offices in the Sault. H e was 
surveying available offices last week. 
Dr. Moorehouse was graduated from 
the Kansas City College of Osteopathy 
and Surgery. H e also was enrolled 
for three years at the Kirksville Col­
lege of Osteopathy. H e will special­
ize in physio-therapy and X-ray 
throat work and electro surgery. Dr. 
Moorehouse wras born in the Canadian 
Sault and is well known on both sides 
of the river.

The Canadian Chamber of Com­
merce held their annual m eeting at the 
W indsor H otel in the Canadian Sault 
last W ednesday. A large number of 
our members attended the meeting as 
guests, making the trip by a special 
train. The principal speaker was 
M ajor G- C- Ommanney, industrial in­
spector of the Canadian Pacific Rail­
road, with headquarters a t Montreal. 
The Canadians are very optimistic 
with their great resources they are 
looking forward to a bright future.

Many a man cannot go forward be­
cause he always has his brakes on to 
keep from slipping backward.

W illiam G. Tapert.

Conditions in Amerca Down To Date.
If we pause any tim e and look back 

at our position th irty  days before it is 
like a glimpse of heaven.

The money has gone to  the financial 
centers. A horse m ight w ithstand be­
ing bled a small am ount every day, 
but there would come a day when he 
would be unable to  get up again and 
if it was continued he would come at 
last to  the valley of the shadow, but 
if the bleeding w as stopped then, even 
with the best of care and attention, it 
would be a slow climb back to  health. 
W e are in the shadow now and w ith­
out much being done to  start us back, 
in fact in our debilitated, demonetized 
condition, a long series of deplorable 
things will continue to  happen. Bobbie 
Burns expressed it when he w rote: 
“But, Och! I backward cast my e’e 
On prospects drear.
An’ forward, tho ’ I canna see,
I guess an’ fear.”

If a greater num ber of our Ameri­
can legislators who are  supposed to 
serve for patriotic and altruistic rea­
sons would back up the little fellows, 
instead of spending so much time and

thought about holding inviolate the 
amounts of their legislative fees, we 
might see some rifts in the clouds.

However, how many of these legis­
lators, both 'big and little, draw their 
sustenance from and consistently 
patronize places of business, whose 
fronts, to  my notion, are decorated 
with the club colors of hades.

Science tells us that the world was 
ages old before man with his bag of 
tricks appeared. H is initial ideas 
were necessarily based on jungle law 
and custom, bu t as his brain cavity in­
creased and his brain convolutions 
deepened, he was able to luridly elab­
orate on these laws and customs, and 
this capacity is still very much in evi­
dence. The silence of those pre-man 
days again threatens to  oppress the 
earth.

O ur little tow ns and great cities 
have been, stripped of their profit dol­
lars. I refer to  the little towns first 
because the little town is the intimate 
home and natural location of the little 
fellow. T he little fellow, however, 
taken in aggregate looms enormously 
in the picture and when he is broke, 
as a class, it is cataclastic, and if that 
condition, now existing, isn’t  enough 
to  bear, we read of one hundred and 
eighty “B arter M arkets” established, 
in some of which we presume, a musk­
ra t skin m ight be swapped for an im ­
itation house dress or a couple of 
synthetically nourished and physically 
vitiated sunfish traded for a monkey 
wrench, made perhaps, from the first 
pouring of the ladle, in other words, 
slag.

W hat has come to us had been 
prophesied countless thousand's of 
times in recent years. The god of 
gold cares naught for the bodies or 
souls of men.

Q uoting from the Bible: And the 
Lord spake unto Moses, “Go to 
Pharaoh and sav unto him, ‘Thus saith 
the Lord, “Let my people go, that 
they may serve me.” ’

How could people better serve the 
Lord than to  maintain decent and 
comfortable homes and be able to  give 
their families some of the luxuries and 
pleasures of life. The crown jewels 
of every little American home were 
vanished profit dollars which have 
gone, never to  return.

Then consider those individuals 
among the American bankers who 
openly trade in chain stores, thereby 
working directly against the old home 
town m erchants they have known for 
a lifetime and then expect in return, 
confidence.

Take the preachers and professional 
men of our land who trade in chain 
stores and by so doing endorse them 
or render their benediction, as the case 
may 'be, and thus help to  destroy the 
very people who otherwise would be 
their logical and actual patrons and 
supporters. There is no neutral 
ground. I t is the American home or 
the god of gold.

Last but not least, consider the com­
m ittees sometimes in high circles 
which investigate the cause of the de­
pression. They may gaze at the moon, 
look long and earnestly under the 
bed and go through various other acts 
mildly amusing, but as a crowning act 
of a comedy, we read that they some­
times go into a huddle with a group

of college professors while the cause 
of the depression screams to  heaven 
from every main street of America. 
Greenville, March 6. C. L. Clark.

How To Keep From Growing Old.
Always drive fast out of alleys. You 

might hit a policeman. There’s no 
telling.

Always race with locomotives to 
crossings. Engineers like it. It 
breaks the monotony of their jobs. It 
is always a good test for your car.

Always pass the car ahead on curves 
or turns. Don’t  use the horn because 
it might unnerve the other fellow and 
cause him to  turn out too far.

Demand half the road—the middle 
half. Insist on your rights.

Always lock your brakes when 
skidding. It makes the job more 
artistic. Often you can turn  clear 
around.

Always drive close to pedestrians in 
wet weather. Dry cleaners will erect 
a monument to your memory.

Always try to  pass cars on a hill 
when it is possible. It shows your bus 
has more power, and you can turn 
somewhere surely if you meet another 
car at the top.

Never look around when you 'back 
up. There is never anything behind 
your automobile.

A few shots of booze will enable you 
to make your car do real stunts. For 
perm anent results quaff long and 
deeply of the flowing bowl before tak­
ing the wheel.

Drive as fast as you can on wet 
pavements. There is always some­
thing to  stop you if you lose control— 
often a heavy truck or a plate glass 
window.

New drivers should be shown how 
to drive fast in heavy traffic. I t gives 
them the experience every motorist 
should have.

Always speed. I t looks as though 
you are a man of pep even though an 
am ateur driver.

Never stop, look or listen at rail­
road crossings. I t consumes valuable 
time, and besides, nobody believes in 
signs.

In wet weather always drive in 
trolley tracks. I t s smoother going.

Einstein Speaks Out.
A lbert Einstein, “explorer of the 

cosmos and champion of humanity,” 
recently struck a blow to justify the 
latter half of his title. He denounced 
“nationalism inimical to life.” H e said 
that he “does not intend to put foot 
on German soil so long as conditions 
in Germany are as a t present.” He 
took his stand of protest against the 
anti-Semetic outrages of the H itler 
.government, even though there is more 
[than a little evidence that semi-official 
overtures were made to the great 
scientist to throw a gesture of moral 
support to the new regime in Berlin. 
Everyone m ust respect him for re­
fusing. No nation can do to its Jewish 
citizens w hat Germany is now doing, 
and yet endure. T he world is past the 
day of pogroms. If  H itler shall con­
tinue to base his cult of nationalism 
upon race prejudice, his cause will die 
as abruptly and as unmourned as that 
of the Ku Klux Klan in America.

T o  get in right, initiate.



MODERN CUTS OF PORK
This is the twenty-third of the series o f articles presenting m odern m ethods of 
cutting pork which are being introduced b y  the N ational L ive Stock and  
M eat Board.— Editor’s Note.

2. S lice the hand butt until the center 
is reached.

THREE MAJOR CUTS OF SMOKED HAM

T he  th ree  m ajo r cuts of sm oked ham  correspond to  those 
of the  fresh ham  and  are  m ade  qu ite  generally . T h e  sug­
gestions con tained  in th is and  th e  nex t four articles of th is 
series a re  offered as an  aid in using each cut—b u tt, cen ter 
cut, and  shank .

HAM BUTT SLICES

T h e  ham  b u tt, w ith  a itch  bone rem oved, m ay  be  cu t in to  
a ttrac tiv e  slices w hich  should  m eet w ith  favor.

1. R em ove the aitch (bu tt) b one w hile butt 
is attached to ham. This b one m ay b e  
used for seasoning purposes.

Art. X X III—Cut 3

Art. X X III—Cut 2

THREE WAYS TO USE SMOKED HAM BUTTS

R egardless of th e  num ber of cen ter slices ob tained  from  
th e  sm oked ham , th e  b u tt  and  shank  m ust be  used. T h ree  
w ays to  use th e  sm oked ham  b u tt a re  suggested in th is 
a rtic le  and  th e  one w hich  ap p ear in our nex t issue.

Art. X X III—Cut 1

Art. X X III—Cut 4



Quaker
Milk

£

Consumer Acceptance 
Attractive Tins 

Quality
Purity

Price

All are embodied in 
Quaker Milk which 
is sold by Independ­
ent retailers only

Join the rapidly growing 
number of Dealers who
find QUAKER MILK
to be a valuable asset

LEE & CADY

LOWEST 
PRICE. . .  

in 12 Years!
Now, for a lim ited time, you can buy  
R oyal Baking Pow der at the low est 
price in 12 years. H ere’s your chance 
to feature a quality dem and item at a 
new low  price. T ell your custom ers 
about it. T hey’ll b e sure to lay in a 
supply of the fam ous Cream  of Tartar 
brand. Call your jobber and place  
your order.

ROYAL
Pro duct of 

S T A N D A R D  
B R A N D S  

IN C O R P O R A T E D

BAKING POWDER

TRENGTH
COMPANIES REPRESENTED HAVE 

Assets $65,931,787.14  
Surplus $23,396,338.15

ER V IC E
Correct Insurance Coverage 

Engineering Advise

AVINGS
12% %  To 40%

According To Classification of 
Property

THE MILL MUTUALS AGENCY
LANSING, MICHIGAN

Mutual Building Phone 20741

D ETRO IT OFFICE G R A N D  R A PID S OFFICE
Transportation Bldg. Grand R apids Trust Bldg.

Phone Phone
R andolph 0 7 2 9  9 5 9 2 3


