
m y  m o th e r 's  C ove
The turbulent tide of the mutable years
May bring to me pleasure, may bring to me tears;
May bring to me honor, may bring to me shame;
May lead me to infamy, lift me to fame—
It matters but little—this truth comes to me,
That whatever I am, or whatever I be;
Though crowds may applaud me, though mobs may deride 
One love still is constant, whatever betide.
That constancy nothing of earth may disprove;
It beams like a star in the heavens above;
'Tis my mother's unchanging, unchangeable love.

I've seen love's refulgence beam forth on the face 
With a glory and beauty no limner could trace;
I've seen its bright halo encircle the head 
And its aureole flame in the glory it shed;
And yet these have faded, as fadeth the light 
Of the day at the silent approaches of night,
For builded on passion and selfish in trust 
The fabric dissolved to its basis, the dust.

But my mother's love beams like a tremulous star;
Its radiance guides me by pathways afar;
Howe'er I may wander, how wayward I be,
It beams as unchanging as ever on me.
A rainbow of promise it forms of her tears 
Which arches the void of my prodigal years,
And spanning the course which the angels have trod 
It borrows its hues from the glory of God*

A love so unselfish, so true through the years,
I'll nevermore meet down this valley of tears;
I may seek the world over but seek it in vain 
For a love like the love of my mother again.
Its constancy nothing of earth has disproved;
It lives though my mother from earth is removed;
It calls like the tremulous note of a dove;
It beams like a star in the heavens above—
My mother's unchanging, unchangeable love.

Cadmus E. Crabill.

SUNDAY, MAY 7, IS MOTHER'S DAY
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LOG CABIN SYRUP 
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WALTER BAKER’S COCOA 
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CERTO
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LA FRANCE
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"Ask the General Foods Salesman!”

Certo launches great­
est nation-wide advertising 
campaign to promote home 
jam and jelly-making . . .  and 
increase your sales of ALL jelly­
making needs. Tie up with it!

MR. GROCER: Here’s the big 
jelly-making campaign for 1933! 
Here’s the big advertising job 
that stands squarely back of 
your efforts to sell fruit, sugar, 
glasses, paraffin and Certo dur­
ing the jelly-making season.

In magazines, farm papers, 
large and small town news­
papers, and radio we are urging 
women: “ Make jams and jellies 
at home!’ ’ And every woman 
we sell becomes your customer

CERTO

for four or five jelly-making needs.
The full weight of the Certo 

campaign is scheduled right in 
the jelly-making season—when 
it will get quickest action and 
greatest results for you. Tie up 
with it. Feature , jelly-making 
displays. Tell your customers 
about Certo— the product that 
makes jelly-making at home 
easy and certain. Certo is a 
product of General Foods.
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SOME TRENDS IN TRADE

Sidelights on the General Business 
Situation

Prices are going up; employment 
and profits will follow.

Statistics as a pointer and measuring 
rod of future business trends are al­
most futile at this time. The power 
just now is not in business, but is in 
the political forces of government.

More and more business is surren­
dering—quite willingly, it seems to  
the guiding forces at W ashington. »

At last a workable differentiation 
between “inflation” and “reflation” has 
been advanced. The former refers to 
the printing press plan of currency in­
crease, the latter to expansion of credit. 
I t is believed that President Roosevelt 
favors reflation.

Saunders Norvell, president of Rem­
ington Arms, said last week in a talk 
before the Sales Executives’ Club of 
New York, “Most statistics bore me.
I watch just one index—the prices of 
raw materials. W hen these prices go 
up I know that business will be better, 
and when they go down I know that 
business will go down with them.”

In the same talk he said tha t it was 
becoming increasingly difficult for his 
company to buy adequate supplies of 
copper and lead. This checks with 
reports we get from many manufac­
turers, who seem to sense an upturn 
in prices and are trying to protect their 
raw material needs for several months 
to come. Prices of almost all basic 
commodities have had a steady rise 
since early in March. Grains have 
jumped more than one-third.

W heat prices have soared sensa­
tionally in recent weeks, and as is 
true also of corn, cotton, rye and sugar, 
are higher than at this time last year.

The steel companies have been very 
active recently in purchasing scrap 
steel at rising prices. In  normal times 
the price of scrap steel is an excellent 
barom eter of business conditions a few 
months hence.

All new Federal building work is 
held up pending the working out of

the building program, except that con­
tracts advertised by the old administra­
tion are being let as scheduled. Many 
states are holding up on road building 
contracts until the status of Federal 
aid for highways is detedmined.

President Grace of the Bethlehem 
Steel Corporation reported on April 11 
to stockholders that several of their 
plants which had long been idle are 
now reopened: “W e are in no sense 
pessimistic about our situation.”

Sixty-three per cent, of the increase 
in freight loadings in the last four 
weeks has come from merchandise 
freight, mostly manufactured goods. 
Percentage declines from last year 
were the smallest in several months.

Estim ates prepared by the thirteen 
Shippers’ Advisory Boards indicate 
that freight car loadings in the second 
quarter will fall only .3 per cent, be­
low the corresponding period of 1932. 
This would be more encouraging if 
these boards had not been consistently 
optimistic in their estimates since the 
depression began.

The Merchandise Manager of the 
New York Saks Fifth Avenue store 
claims tha t in the last fortnight there 
has been more buying of diamonds, 
fine luggage, furs and pearls than in 
any period since 1929.

Automotive sales since the ending of 
the banking holiday have been singu­
larly good. March sales to consumers 
of the General Motors Corporation 
gained 12.2 per cent, over February 
and were only 2.6 per cent, less than 
last March. Preliminary reports for 
April indicate that sales are slightly 
better than last year.

Retail sales of Chrysler and ford 
thus far in 1933 have run ahead of a 
year ago. Those two companies and 
General Motors have registered 88 per 
cent, of the new cars this year, the bulk 
being in the .low-priced classes.

Despite the interruption caused by 
the Bank Holidays, the business of 
the U. S. Steel Corporation held up 
remarkably well in March, and the un­
filled tonnoge was down only 13,198 
tons at the end of the month.

The improvement in retail sales in 
most sections of the country during 
the first half of the month seems to 
have gone somewhat beyond seasonal 
expectations. T he release of frozen 
banking money, the return of beer, and 
higher commodity prices combined to 
bring this about.

D epartm ent store sales in March 
showed a decrease of 27 per cent, in 
dollars from last year, as against de­
clines of 23 per cent and 20 per cent, 
in February and January. In making 
the comparison of this March with last 
year, allowance should be made for the 
fact that Bank Holidays had a crip­
pling effect, and also that Easter fell 
in March last year.

A month ago we reported that in 
January wholesale stocks in nearly

every section of the country declined 
at a much faster rate than sales. Feb­
ruary, according to reports from the 
Federal Reserve Banks, did not carry 
through. Based on incomplete returns, 
it seems that stocks declined more 
than sales in fifteen instances, while the 
reverse was true in twenty-three.

Deliveries of new Studebaker cars in 
the last ten days of March were ahead 
of any other ten-day period since June, 
1932. The Eastm an Kodak Co. this 
spring is running more arvertisements 
than ever before. Continental Oil Co. 
has signed more than 1,000 new deal­
ers for its “bronze” gasoline since the 
advertising campaign started on Jan. 
24. Armand Company has released 
what is called the biggest local news­
paper advertising campaign ever con­
ducted by a toilet goods manufacturer. 
Lydia Pinkham agrees with Roger 
Babson that advertising can restore 
prosperity. The company this year is 
spending $1,000,000 in 2,000 newspa­
pers and one-third of a million more 
for thirty million booklets, and for win­
dow displays and counter cards.

Many advertisers of food and drug 
products will be on pins and needles 
until a new bill being prepared by As­
sistant Secretary of Agriculture Tug- 
well. is presented to and disposed of by 
Congress. This bill calls for depart­
mental censorship over all food and 
drug advertising copy, and advertising 
agencies would be held jointly respon­
sible with manufacturers for false rep­
resentation advertisements. Such cen­
sorship, if enacted, would hold up the 
release of timely newspaper copy, and 
might possibly discourage some adver­
tisers, but the bill has a distinct bright 
spot. Consumers might believe adver­
tising claims more readily if they knew 
that they had been approved by the 
government.

For the first few months of the year 
business failures dropped 20.8 per cent, 
from the corresponding period of last 
year, and the insolvency index at the 
end of March was the lowest since 
August, 1931. The latter month is 
usually the lowest month of the year, 
while the March index is always close 
to the highest.

Seek Artificial Flower Novelties
Manufacturers of artificial flowers 

are experimenting this Spring with 
new paper finishes and other novelties 
with which to a ttract Fall business. 
The new lines will be opened in the 
middle of August and domestic pro­
ducers feel that some change is ad­
visable to maintain consumer interest. 
L ast Fall the trade had a brief suc­
cess in promoting the “fish-skin” 
flower and glass products but the bulk 
of sales were on paper blossoms priced 
around 10 and 20 cents per spray. 
Many of the manufacturers are con­
sidering the possibility of reviving the 
wax flower for specialty promotions 
for the coming Fall.

Retail Activity Spurs Orders 
New York, May 1— Reflecting 

the excellent retail trade at the 
week-end, described as the best 
since Christmas, orders reached 
the wholesale markets here in sub­
stantial volume. Many buyers 
were here, several of the large 
out-of-town stores being repre­
sented by large staffs. The mail 
orders received by the resident 
offices were numerous. Growing 
emphasis developed on Summer 
lines, partcularly cotton dresses 
and gloves, swagger coats, blou­
ses. suits of lightweight fabrics, 
millinery and home furnishings. 
Clearances are being confined to 
fur-trimmed merchandise.

Primary cotton and wool goods 
selling agents were almost swamp­
ed last week by the rush of orders 
appearing from various sections 
of the country. On a few types of 
goods minor advances were made 
several times during the week, 
with less reluctance on the part of 
buyers to pay the higher prices 
than heretofore. An additional 
rise of 2 / 2  to 5 per cent, was con­
sidered on blankets, but no defi­
nite action has been taken. A  fur­
ther shortening of discounts of 
about 71/2 per cent, on sheets was 
also under discussion. On the 
average, such discounts have been 
reduced about 1 0 per cent, in the 
last few weeks.

Grocery Volume Up 9 Per Cent.
Sales gains of 5 to 10 per cent, in 

volume of branded grocery items were 
registered by leading manufacturers of 
nationally branded goods in the first 
quarter of this year, compared with the 
corresponding period in 1932, accord­
ing to reports of sales executives. The 
upward trend is even more marked 
this month, with sales expected to  top 
March figures by 6 per cent, and show 
an increase of 12 to 15 per cent, over 
April last year. Sales of foods in bulk 
form, such as barreled flour, also show 
a small gain. The tonnage of bulk 
goods moved in the first quarter this 
year is estimated at two per cent, over 
the first three months of 1932.

Cosmetics Volume Holds Well 
Face creams retain leadership in the 

volume being done in cosmetics at 
the present time, with re-orders show­
ing marked steadiness in the face of 
economic conditions. By comparison 
with other industries, trade surveys are 
said to show the cosmetics trade has 
suffered only slightly. Face powders 
in a wide variety of tints, nail polishes, 
shampoos and bath salts in novel con­
tainers are also being actively or­
dered. The trade looks forward to  a 
good season in Summer specialties, 
with initial orders now being placed 
for lotions and sunburn preparations. \
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Lines of Interest To Grand Rapids 
Council

Every U. C. T. member and his 
family should attend the pot luck sup­
per to be held Saturday evening at 6 
o’clock in the council chamber in the 
Moose Temple. Arrangem ents have 
been made so that an ample variety 
of food will be available. Music will 
be furnished for the supper by the 
Tech orchestra. Following the supper, 
Grand Rapids Council and the Ladies 
Auxiliary will hold their meetings. At 
the close of the meetings Slocum’s or­
chestra will present a dance program. 
Be on hand at 6 o’clock and help make 
this meeting a real spring round-up of 
old friends.

The following is a definition of wrhat 
some people call a buyer: This was 
handed to us by John Millar, who has 
sold goods for one house for fifty years. 
If he does not know what the definition 
of a ‘buyer” is—well, there is no use 
trying to find anyone who does know. 
Of course, this definition is not appli­
cable to every individual of tha t title, 
but just a resume of what does con­
stitute a hard boiled guy. “The typi­
cal buyer is a man past middle age, 
intelligent-spare-wrinkled-cold-passive- 
noncommittal in our eyes—like a cod 
■fish—polite in contact—or at the same 
time unresponsive, cool, calm and 
damnably composed as a concrete post 
or a plaster of Paris cast. A very hu­
man petrification with a heart of feld­
spar and without charm or the friendly 
germ — minus bowels — passion — or 
a sense of humor. Happily they never 
reproduce and finally all of them  go 
to h------.”

Of all the edicts issued and laws 
passed, the one we fear the least is 
the one demanding the return of 
hoarded gold to circulation. M ost of 
us have had our gold in circulation so 
long tha t it doubtless will need to be 
weighed again to give full value to  the 
recipients.

Now that France and England are 
so chummy that France can borrow 
money from her, their traveling ex­
pense will be appreciably lower when 
it comes time to argue the lender out 
of the idea tha t the debt should be 
paid.

O ur school teachers who have re­
ceived notice of a substantial cut in 
salary for the next school year should 
really envy Claud Cullen, teacher from 
Detroit, who has been sentenced to 
from 2V2 to  20 years in Ionia Reform­
atory. T he depression will be ended 
by the time he is released and in the 
meantime he will be able to  keep his 
certificate valid by being given the task 
of reorganizing the educational system 
of the prison. Some people get all the 
breaks.

W e are prepared to hear the stories 
from the boys who let the big one get 
away. W e do not believe the speckled 
beauties will notice any depression in 
the amount of devotees of Isaac W al­
ton who will attem pt to lure the finny 
tribe from their habitat.

W e yonkers who attended the Old 
Time Traveling M en’s party in the 
Chamber of Commerce building Satur­
day afternoon and evening were sur- 
priced to see so many of the old, old 
timers who are still bright of eye and 
keen of intelligence. Many in their 
eighties are still active in the selling 
field and perfectly capable of giving 
the younger chaps plenty of competi­
tion. A detailed write-up of the party 
will be contributed to these columns 
by Roy Randall, official scribe for the 
old tim ers association.

H. R. Bradfield, Secretary-Treasurer 
of Grand Rapids Council and owner 
of a prosperous insurance business, has 
moved his offices from the Michigan 
T rust building to the Houseman build­
ing. His hegira will land him in suite 
219. His telephone number will remain 
the same . H e will be glad to  welcome 
his friends in his new quarters.

W on’t  be long now. O ur interest in 
the coming of the new beverage is 
comparable to that of the weary des­
ert traveler who anxiously peers into 
the sand covered distances for that 
spot of green verdure which denotes 
an oasis. After reaching tha t long 
sought goal, we no doubt will rest 
momentarily and then prepare to  con­
tinue our journey toward still another 
spot for liquid refrestments.

W e have been informed that the 
Grand Executive Committee of the 
Michigan Grand Council has ordered 
that there be but one paid delegate 
from each council sent to the Grand 
Council session to  be held in Bay City 
Saturday, June 10. Each delegate sent 
will represent the other elected dele­
gates of his council. W e heartily con­
cur in the economy move and believe 
tha t under present conditions, brevity 
and economy go hand in hand. Grand 
Rapids Council is entitled to  six dele­
gates, but the membership rests as­
sured that their interests will be safe­
guarded by the delegate selected to 
represent them. Further, we believe 
the Supreme Council should make 
some such move. Any monies saved 
from the expense of the delegates and 
honorary visitors and not needed else­
where, could find plenty of work to  do 
in the charity fund.

Ed. Donahue, city salesman for the 
Putnam  Candy Co., for many years, 
has engaged in the candy jobbing busi­
ness and will service his old trade. 
Grand Rapids Council wishes Ed. suc­
cess in his new venture.

Nick Loeks, of 346 Visser Place, has 
secured a connection with Freyling & 
Mendels, florists at O ttaw a and Mon­
roe. Nick will be connected with the 
sales departm ent and will be pleased 
to serve any o his friends who need 
anything in the line of flowers or 
shrubs.

Charles W. Jones, age 80, of 25 
Rochester court, salesman for the W id- 
dicomb Furniture Co., for fifty years, 
passed away last week and was laid to 
rest Friday in Oak Hill cemetery un­
der the auspices of his Masonic lodge. 
Mr. Jones was the dean of furniture 
salesmen and enjoyed one of the 
widest acquaintances of any salesman 
in the city. H e was a member of 
Grand Rapids Council for twenty-nine 
years and was also a member of the 
Grand Rapids Traveling Men’s Bene­
fit Association. H e leaves to mourn

his departure, tw o daughters, Miss 
Elizabeth Jones and Mrs. May Kort- 
lander, and a son, Paul W. Members 
of Grand Rapids Council extend their 
deepest sympathy to the members of 
the family.

Frank Holman has been busy for 
the past several days trying to figure 
out why some one should send him a 
wire collect at 2 o’clock in the morning 
and contain nothing but, “everything is

ftrosy.
Usually you can tell by the energy 

a man applies to  a spade whether his 
mind is occupied with vegetables or 
bait.

H arry  Nash and Lee Lozier did a 
very nice business in and around Jack- 
son the past week. The boys feel 
elated over the feat because the bank­
ing conditions in that section are not 
so encouraging. They believe the thing 
paramount to their successful week is 
the fact tha t the dealers in that local­
ity have the sagacity to recognize 
quality merchandise at economy prices.

Fish with hands have been discov­
ered in the South Seas. These, it is 
believed, were developed telling other 
fish how big the fellow was they got 
away from.

Charley Ghysels up and shoots down 
a cash prize offered by his firm to  the 
men who get the greatest dealer co-op­
eration in advertising tie-up. The Sal- 
ada Tea Co. does many things to help 
the retail trade get the most out of 
their National advertising campaign. 
They recognize that their traveling 
salesmen are the best means for mak­
ing this extensive help available to  the 
retailer and they reward the hustlers 
with valuable cash prizes. Charlie 
pulled down a prize last year so we 
believe he is in line for honorable 
mention.

W ord has reached us that Earnest 
Henschel, of Muskegon, one-time own­
er of the Henschel Hotel, corner Pine 
and W estern avenue, and a member 
of Muskegon Council, passed away on 
April 27. His funeral was held Satur­
day afternoon with interm ent in Mus­
kegon.

I t may be, as scientists assert, that 
earth-worms really sing, but the in­
telligent creatures maintain a heavy 
silence when one wishes to mobilize 
a few of them for fishing purposes.

John B. Olney has shown the spirit 
of the times by purchasing a new car. 
He not only gives work to  seventy-one 
men for one day, but he has prepared 
himsel fto talk modernism to his trade. 
John contends that one cannot expect 
to present a modern program with any 
great enthusiasm while driving a passe 
model car. W e believe his stand is 
correct and tha t much good could be 
accomplished and trade recovery has­
tened if more salesmen and their houses 
would emulate this spirit.

You can’t tell. Maybe a fish goes 
home and lies about the size of the 
bait he stole.

There may be some wonderment as 
to the brevity of the column this week. 
Your scribe hastens to inform you that 
he was invited out in the country to 
spend the week end. If you are adepts 
at using your imagination, it will not 
be necessary for us to explain that in 
this particular case the appetite was 
mightier than the pen. Please be in­
formed that we are not passing up any

freely given viands during the tempo­
rary slump in business.

Buy quality merchandise made in 
America from your independent dealer 
and help American trade recovery. Be 
an American.

Scribe.

George McKay and His Boys Meet 
Again

The seventh annual reunion of the 
Old Time traveling salesmen was held 
at the Association of Commerce, April 
29. The meeting began at 3 o’clock 
in the afternoon and at 6 o’clock about 
seventy Old Time Travelers and their 
wives banqueted, after which a regular 
program was carried out. The ban­
quet consisted of cream of tomato soup, 
celery, olives, chicken a la king, 
mashed potatoes, salad, brown bread 
and rolls, brick ice cream, cake, coffee.

These annual reunions were con­
ceived by George W . McKay a number 
of years ago, to be held the last Sat­
urday in April of each year, and they 
have been growing in popularity with 
the old timers ever since. Mr. McKay 
was elected chairman of the first meet­
ing and since that time has acquired 
the offices of president, secretary, treas­
urer and board of directors: and Satur­
day night was again unanimously re­
elected to all of these offices.

The meeting was called to order by 
Mr. McKay and the invocation was 
pronounced by Dave A. Drummond, 
after which the entire company joined 
in singing one verse of America, with 
Mrs. Storey at the piano. After the 
banquet, which was m ost wonderfully 
served by the manager of the Asso­
ciation of Commerce dining room, Mr. 
McKay very kindly thanked everyone 
for their interest in these annual af­
fairs and read a number of communi­
cations which he had received from 
old timers w ho could not get to the 
gathering, as follows:

Los Angeles—'Greetings to all my 
old friends who may be there with you 
to-night. I am heart and soul with 
you all for the best time you ever had. 
And I wish 3'ou health, happiness and 
prosperity for all tim e; and if I had 
wings I ’d be right there on the spot, 
and the gayest of the lot. I t  would 
seem just awful good to see these old 
friends once again. As to  the recent 
quake it was p retty  bad. Of course, 
Long Beach got the w orst of it this 
time. Mrs. Brooks and I have lived 
here in Los Angeles tw enty-tw o years, 
and the city has never been the center 
of a quake and the queer part of it is 
they never come in the night. Now, 
I must relate a little story about the 
two maiden ladies who lived at Long 
Beach, California, and tender hearted 
as could be. They had purchased a 
turkey for their Sunday dinner of 
March 12, but they began his prepara­
tion the afternoon of March 10. Ap­
plying the ax was not to their liking. 
So they took this bird out to  the gar­
age and gave him chloroform and 
while he was unconscious they dry- 
picked him clean of his feathers. They 
then went to the house for a knife with 
which to decapitate him. Then came 
the now memorable quake of 5:55 p.m. 
W hen the dust settled, the ladies were 
startled to meet in their yard a com­
pletely nude and extremely indignant 
turkey. The story goes that they knit-
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ted a sweater and trousers for him, but 
they never did kill him.

Charles S. Brooks.
Traverse City—Last year I made a 

solemn promise to attend the next 
meeting of the Old Time Traveling 
Men, but you know, George, things in 
the last twelve months have changed, 
and perhaps we all have looked at 
things a little different in the mean­
time. W ith all the good resolutions I 
did make I find it impossible to be with 
you and the boys. W e are just home 
from the first long vacation I have had 
in over forty years, having spent nearly 
six months in the State of California. 
W e left there just four days before the 
earthquake. W e drove about 3,000 
mles during our stay there sight-see­
ing, had a wonderful time and it did 
us both a lot of good. Kindly remem­
ber us to all at the party.

A. W. Peck.
D etroit—‘Greetings to all. Mrs. An­

drew and I have just returned from a 
month’s stay in California and really 
feel that we ought to stay home now, 
but we may come over.

Ed. P. Andrew.
Grand Rapids—As it looks now it 

will be impossible for us to attend for 
which we are sorry.

E. H. Snow.
O wto sso—Nothing would please me 

more than to be there with the boys, 
but that pleasure is not for me. Hope 
you all have the best time ever.

Fred J. Hanifin.
Grand Rapids—I have an engage­

ment ahead of this which I can t very 
well cancel. Am sorry it happened just 
so. Henry Raman.

Grand Rapids—Very sorry can’t be 
with you at this time. Kindest regards 
and best wishes to all.

Albert R- Atwood.
Glendale, Calif.—Thanks for remem­

brance of my father, Harvey Baxter, 
but sorry to say he passed away last 
Nov. 21. W ishing you all a royal good 
time. C. B. Baxter.

Grand Rapids—O n account of sick­
ness I will be unable to attend our 
seventh annual reunion Saturday 
night, which I regret very much. I 
know I will miss a good time, not be­
ing able to see my old friends. I wish 
you all a very enjoyable time.

D. N. W hite.
Mr. McKay then introduced Leo 

A. Caro as the toastm aster of the eve­
ning, who called upon Charles Chown 
to lead them in community singing, 
with Mrs. Storey again at the piano. 
Several old familiar songs were sung, 
after which the Chown family, consist­
ing of Mr. and Mrs. Chown, son and 
daughter, entertained with several very 
appropriate songs. The daughter ren­
dered a couple of trum pet solos, ac­
companied by her mother on the piano. 
Mrs. Chown is the daughter of Dave 
Drummond and Mr. Drummond is 
justly proud of the whole Chown fam­
ily. John H. Millar, Jr., son of one of 
the oldest traveling men in Grand R ap­
ids, then entertained with two or three 
very appropriate songs.

The toastm aster then introduced 
Rev. H . McClung, pastor of the F irst 
M ethodist church, who gave a most 
wonderful address, the principal theme 
of which was for people to keep faith 
in themselves, mankind and God. After 
Mr. McClung’s very able talk Mr. Caro

called upon several of the Old Time 
traveling men to give a few mom ents’ 
talk, among them being Manley Jones, 
W alter Lawton, Verne McConnell, 
W ilbur Burns and others.

As it was then nearing 10 o’clock, 
Mr. Caro said that while he would like 
to have every one of the Old Time 
traveling men there say a few words he 
deemed it advisable that the meeting 
be closed promptly at 10 o’clock and 
he read a prayer which he had received 
just that day from D. E. (Daddy) 
Keyes, who was prevented from being 
present on account of illness:
I pray the prayer the Easterners do, 
May the peace of Allah abide with you. 
W herever you stay, wherever you go 
May the beautiful palms of Allah grow. 
W ith the days of labor and nights of 

rest,
May the love of Allah make you blest. 
So I touch my heart, as the Easterners 

do,
May the peace of Allah abide with you.

The meeting was then closed by the 
entire company singing one verse of 
Auld Lang Syne.

One of the invited guests was Glenn 
Young, who has been in the shipping 
department of the Brooks Candy Co. 
as long as the writer can remember.

Rufus Boer and his wife were in 
attendance. A few weeks ago Mr. Boer 
was in Traverse City and the manager 
of Park Hotel gave him an old hotel 
register used there in 1904. Mr. Boer 
brought this register to the meeting 
and presented it to Mr. McKay to place 
with the great many other interesting 
collections he has made pertaining to 
Old Time traveling men. This excited 
a great deal of interest among the old 
timers, many of whom found their 
names in this register quite a number 
of times. Dave Hoogerhyde, who trav ­
eled a great many years for P. Steke- 
tee & Sons found his name on the reg­
ister, only it was signed simply “Dave,” 
because he claimed even if he did sign 
his full name no one wyould be able to 
pronounce it.

It is certainly worth the time and 
effort of any old time traveling man 
eligible to attend these reunions to see 
the genuine pleasure that George Mc­
Kay gets out of these meetings. W e 
believe Mr. McKay has the most com­
prehensive collection of photographs 
and information about the traveling 
fraternity who were on the road be­
tween the years of 1880 and 1915 that 
would be possible to get together. He 
always has his album of photographs 
and clippings with him at all of these 
meetings and they are thoroughly en­
joyed by a great many people who a t­
tend during the afternoon.

During the year since the last meet­
ing the following eligible Old Time 
traveling salesmen have passed to their 
reward.

Geo. W. Alden, April 23, 1932;
W. W . Tanner, May 6, 1932;
George A. Pierce, May 12, 1932;
George W . Calder, May 17, 1932;
George A. Coffey, May 18, 1932;
Edward W ells, July 3, 1932;
O tto W eber, July 8, 1932;
Alonzo Herold, Aug. 9, 1932;
Alfred J. Brown, Oct. 19, 1932;
Alvah Brown, Nov. 26, 1932;
Russell W. Bertsch, Nov. 27, 1932; 
W . D. Beach, Dec. 5, 1932;
Elmo J. Edmonds, Jan. 2, 1933;

W ilbur R. Keasey, Jan. 24, 1933;
Win. E. Van Ess, Feb. 20, 1933;
Bert Bodwell, Feb. 20, 1933;
H arry C. Rindge, March 18, 1933;
Edward C. Mangold, Mar. 26, 1933;
W m. B. Holden, April 12, 1933.

Roy Randall.

Main Street Should Buy on Main 
Street

W e read much these day of “Buy 
British,” and “Buy American,” buy 
this and buy that. W e read of infla­
tion, deflation, gold standards, silver 
standards, wheat dollars and barter 
and trade. Not being well enough 
versed in any of these subjects to write 
of them, we must be content to watch 
the daily papers and magazine articles 
to gain an inkling of what they mean 
and how they may or may not work 
out.

But we can write of what we hear 
and see. W e hear a universal cry of 
wishing for better times. W e hear 
merchants complain of the unfairness 
of chain store competition, while in 
some cities individual merchants are 
beating the chains at their own game. 
W e hear a merchant complain of the 
enormous business done by the mail 
order houses, yet he blithely mails out 
a check or money order to some big 
city mail order wholesaler for goods 
for his own personal use, but which he 
does not stock, of course. His next 
door neighbor merchant has these 
goods, but then—It is “every man for 
himself.”

W e see a bright new sign in an in­
dependent clothing store, “Buy Local,” 
“Give work to your fellow townsman.” 
The people passing see the sign, but 
if they know the manager of this store 
they can see him crossing the street 
to the big chain grocery store to buy 
his foodstuffs. As he comes out with 
arms loaded and a happy heart, for 
has he not put the “Big Local” sign 
on his window, wre turn and se the 
foreclosure notice on his neighboring 
independent grocer’s padlocked doors.

In former days we saw the banker 
walking even as Benjamin Franklin 
walked, with a loaf of bread under 
each arm. But in Franklin’s case the 
bread was baked in an independent 
bakery, in an independent city in in­
dependent America, while the bread 
under the banker’s arm wras of a brand 
baked, bought, transported and sold 
under the watchful eyes of a greedy 
chain, watching to hammer down the 
price of the farm er’s wheat; watching

lest the men in their bakery earn more 
than a bare living; watching that their 
trucks operate night and day under the 
guidance of underpaid, overworked, 
sleepy drivers; watching with an eagle 
eye the local branch manager lest he, 
too, have an adequate pay envelope; 
watching that no starving mouths 
might have a crust of bread before the 
nickel or dime is dropped into their 
greedy maw; watching to crush the 
home owned bakery around the corner; 
watching lest the bank might have 
their deposit one moment longer than 
necessary before sending it to Wall 
street. W atching, ever watching, trust­
ing on one, not even themselves.

So the banker buys the bread baked 
and sold by the chains in chain bound 
America!

Main street asks for help, but first 
of all Main street must help itself. The 
clothier must turn his steps from the 
chain grocery store, the grocer must 
patronize his local hardware instead 
of sending checks and money orders 
to Chicago for his personal needs. The 
local druggists and jewelers and doc­
tors must buy their children’s dresses 
from the local dry goods store instead 
of driving twenty-five or fifty miles to 
the big city centers. The plumber 
might easier cross the street to  the 
local market than walk two blocks to 
the big chain store. The Main street 
variety store has a hard time compet­
ing with the chain branch of the big 
city five and ten.

Does the variety owner ponder over 
this as he slips into the local chain 
store unit to purchase at ten cents his 
favorite brand of cigarettes?

How can Main street expect the 
rest of America to trade with them 
if they do not trade on Main street 
themselves?

Sam Sugarsax.

Women’s Club Sale 
A sale increase of 200 per cent, over 

the ordinary Saturday is reported to 
have been obtained by an Eastern mer­
chant as a result of allowing the local 
W om en’s Club to run his store for a 
day. Members of the club acted as 
sales people and handled 900 trans­
actions, accounting for $3,300 of busi­
ness. I t is added th t these sales were 
not made at the expense of the normal 
volume, since business before and after 
the event was up to average. The club 
“publicized” the event, and received a 
certain percentage of the day’s gross.

INCREASE YOUR

Candy
Sales and Profits

Feature Bulk Specialties
ORDER FROM YOUR JOBBER

PUTNAM FACTORY
GRAND RAPIDS. MICH.
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MOVEMENTS OF MERCHANTS.

O xford—T he O xford Lum ber & 
Coal Co. has decreased its capital stock 
from $75,000 to $37,500.

Midland—The Midland Contracting 
Co. has decreased its capital stock 
from $100,000 to  $50,000.

Grand Rapids — H oekstra’s Ice 
Cream, Inc., has changed its name to 
The Puritan Ice Cream, Inc.

D etroit—The Peschke Packing Co., 
2600 E ast Grand Blvd., has decreased 
its capital stock from $100,000 to 
$25,000.

Pinconning—The California Inn, 
Inc., has been incorporated with a 
capital stock of $10,000, all subscribed 
and paid in.

Center Line—T he W alker Products 
Co.. Inc., 10 Mile Road and Van Dyke, 
has changed its name to the W alker 
Brewing Co.

D etroit—J. Levin & Sons, 1040 Ran­
dolph street, wholesale tire dealers, 
have reduced their capitalization from 
$35,000 to $5,000.

D etroit—The D etrola Radio Cor­
poration, 3630 W est F o rt street, has 
increased its capital stock from 
$50,000 to $100,000.

Grand Rapids—The Michigan D en­
tal Supply Co., 35 Fountain street, 
N.W., has decreased its capital stock 
from $75,000 to  $50,000.

Kalamazoo — '¿Vote*, -or Product0, 
Inc.. 2305 Superior -treei, w aterproof­
ing auto tops, furniture and canvas, has 
decreased its capita! v«c ck from $166.- 
000 to $32,000.

D etroit—The Capitol Public Market, 
Inc., 837 W est V ernor Highway, has 
been organized to conduct a food m ar­
ket with a capital stock of $2,500, all 
subserbed and paid in.

Detroit—The Phillips & W eber Co., 
5109 Trumbull avenue, has been incor- 
ported to deal in hardware, plumbing, 
etc., with a capital stock of $1,000. all 
subscribed and paid in.

D etroit—The Acme Cone and P re t­
zel Co., 3910 Michigan avenue, has 
been incorporated with a captal stock 
of $50,000. $1,000 of which has been 
subserbed and paid in.

D etroit—The Pontiac D istributing 
Co.. 9375 Mack avenue, has been or­
ganized to distribute legal malt bever­
ages with a capital stock of $1,000 all 
subscribed and paid in.

Muir—L. C. Dawes, Lyons drug­
gist. has moved his stock and fixtures 
to Muir and opened a modern drug 
store. Muir has been without a drug 
store the past three 3ears.

South Haven—The Sunset Dairy 
Products Co., has been organized to 
deal in milk and milk products w ith a 
capital stock of $50,000, $17,050 being 
subscribed and $1,000 paid in,

Kalamazoo—The Kalamazoo W aste 
Materials Co.. 417 Porter street, has 
been organized to deal in scrap metals 
and other waste with a capital stock 
of $10,000. all subscribed and paid in.

W yandotte—The Beverage D istribu­
tion Co.. 30 Superior Blvd., has been 
incorporated with a capital stock of 
600 shares no par value, book value, 
$10 each, $2,000 being subscribed and 
paid in.

Kalamazoo—T he C. W . S. Co., 405 
W est Michigan avenue, has been o r­
ganized to  produce and deal in crude

oil and gas w ith a capital stock of 
$16,000. $9,000 being subscribed and 
paid in.

D etroit—T he C entral W holesale 
Food M art, Inc., 1599 E ast W arren 
avenue, has been incorporated w ith a 
capital stock of l.uOG shares a t $10 a 
share, $10,000 being subscribed and 
paid in.

Norway—W alter Dudy. aged 48, 
proprietor of Dudy’s H ardware, died 
suddenly at his home from a heart 
lesion caused 22 years ago when he 
lescued a man in a boat accident at 
H am ilton lakes.

D etroit—T he Stanley Steel Co., 434 
East Milwaukee street, has been or­
ganized to conduct a jobbing and 
brokerage business in steel ad iron 
with a capital stock of $10,000, all sub­
scribed and paid in.

Brighton—The Island Lake H otel 
Co., with business offices at 1925 F irst 
N at’l Bank Bldg., D etroit, has been 
incorporated with a capital stock of 
200 shares at $10 a share. $2,000 being 
subscribed and paid in.

Lansing—The Capital D istributing 
Corporation, 217 South Grand avenue, 
(rear) has been organized to ware­
house and distribute beer, with a cap­
ital stock of $10,000, $5,000 being sub­
scribed and $1,000 paid in.

Pontiac — T he Oakland Beverage 
Co., 24y2 W est H uron street, has been 
organized for the wholesale distribu­
tion of legal beverages with a capital 
stock of $5,000, $2,000 of which has 
been subscribed and paid in.

D etroit—T he Gerson Jew elry Co., 
136 Michigan avenue, has merged its 
business into a stock company under 
the style of Gerson’s Inc., with a cap­
ital stock of $10,000, $7,500 of which 
has been subscribed and paid in.

D earborn—Carl Strobel, hardware 
dealer a t 13928 Michigan avenue, has 
merged the business into a stock com­
pany under the style of the Carl Stro­
bel H ardw are Co., with a capital stock 
of $5,000, all subscribed and paid in.

D etroit—The Silverstein Produce 
Co., Inc., 3005 Barium Tower, has 
been organized to market fruits, pro­
duce, nuts, etc., with a capital stock of 
$15,000 common and $3,000 preferred, 
$3,900 being subscribed and $3,000 
paid in.

H am tram ck—The M artha W ashing­
ton Bakery and Pastry  Shop, 10335 
Jos Campau, has merged the business 
into a stock company under the style of 
the M artha W ashington Bakery, Inc., 
w ith a capital stock of $1,000, all sub­
scribed and paid in.

P o rt H uron—T he Parker Oil Co., 
320 Grand River avenue, has been or­
ganized to deal in petroleum products, 
auto parts, tobacco and beverages, has 
been incorporated with a capital stock 
of $10,000, $2,500 of which has been 
subscribed and paid in.

D etroit—The Lepire Paper & Twine 
Co., 2425 Riopelle street, wholesale 
and retail dealer in paper and twine, 
has merged th e  business into a stock 
company under the same style with 
a capital stock of $50,000, $6,000 of 
which has been subscribed and paid in.

D etroit—Colloid, Inc., 1588 Pasa­
dena avenue, has been organized to 
manufacture and deal in rubber, rub 
t e r  compounds, adhesves, has been in­

corporated with a {.apPal slock of $10,- 
000 preferred and 5,00') chares at $1 
a share, $15,000 being subscribed and 
$¿.550 paid in.

Lansing—T he Natale Shops, Inc., 
124 South W ashington avenue, dealer 
in silk underwear and hosiery for 
women, has merged the business into 
a stock company under the style of 
the Natalie Hosiery Shops, Inc., of 
Michigan, with a capital stock of $20,- 
000, $15,000 of which has been sub­
scribed and paid in.

D etroit—Not only are D etroit retail 
m erchants having their best business 
for a year, with the demand for wear­
ing apparel, automobiles, household 
furniture and jewlry at peaks, but some 
dealers report three-year records shat­
tered in the strongest revival since the 
depression began. About $1,000,000 
was spent. Saturday in the retail m ar­
ket alone, half of it going to down­
town merchants. A large amount of 
cash was involved, the result of a 30 
per cent, dvidend by the two old na­
tional banks, which have now released 
about $85,000,000 of a total of $131,- 
000,000 available to depositors. Some 
automobile dealers are reported to 
have sold all cars on hand under a 
wave of buying indicating long-over- 
due replacements. Some automobile 
plants revised production schedules 
100 per cent, upward, recalling many 
workmen. One large department store 
declared a 110 per cent salary bonus 
for all employes.

Manufacturing Matters.
Muskegon H eights — T he Morton 

M anufacturing Co., special machinery, 
has decreased its capital stock from 
$300,000 to  $200,000.

Detroit—The Christen Products Co., 
315 Orleans street, manufacturer of 
auto accessories, has changed its name 
to the Autocraft Corporation.

D etroit—T he Majestic Cigar Co., 
5006 McKinley avenue, has been in 
corporated to manufacture and sell 
cigars with a captal stock of $2,000, all 
subscribed and paid in.

Detroit—The H iawatha Shoe Co.,. 
300 W est Jefferson avenue, has been 
organized to manufacture and deal in 
shoes with a capital stock of $10,000, 
all subscribed and paid in.

Detroit—The Boldt Cigar Manufac­
turing Co., 3430 Mchigan avenue, has 
been organized to manufacture and sell 
cigars with a capital stock of $2,000, 
all subscribed and paid in.

Detroit—Icy-Mold Vending Devices, 
Inc., 633 Prentis street, has been in­
corporated to manufacture and sell 
vending devices with a capital stock 
of $10,000, all subscribed and paid in.

Sault Ste. Marie—The Rheinbrau 
Brewing Co. has been incorporated to 
manufacture and sell beverages, with 
a capital stock of $250,000, $1,000 of 
which has been subscribed and paid in.

Benton H arbor—The Benton H ar­
bor Toy Co., Fourth and Park streets, 
has been incorporated to manufacture 
toys and novelties with a capital stock 
of $5,000, all subscribed and $3,500 
paid in.

Saginaw—The Michigan Bud Prod­
ucts Co., 1751 Genesee avenue, has 
been organzied to manufacture and sell 
m alt beverages, with a capital stock of

$250,000, $100,000 being subscribed and 
paid in.

D etroit — Damperman. Inc., 6541 
Grand River avenue, has been organ­
ized to manufacture and deal in me­
chanical and electrical equipment, with 
a capital stock of $10,000, all subscribed 
and paid in.

D etroit—The A. M. H. Company, 
5861 Forsyth street, has been organ­
ized to m anufacture and sell heating 
supplies with a capital stock of $50,000, 
of which $2,500 has been subscribed 
and paid in.

D etroit—A. Joffe & Company, Inc., 
1043 W oodward avenue, manufacturer 
of furs and fur apparel, has been in­
corporated with a capital stock of 100 
shares at $10 a share, $1,000 being sub­
scribed and paid in.

Grand Rapids—The Zof Manufac­
turing Co., 1715 Pontiac Road, man- 
ufacurer of depilatory process and 
silk preservative, has been incorpo­
rated with a capital stock of $2,000, all 
subscribed and paid in.

D etrot—M ount Clemens Natural
Minerals, Inc., 953 Penobscot Bldg., 
has been incorporated to manufacture 
and sell soaps and bath salts with a 
capital stock kof $20,000, $4,260 being 
subscribed and $1,000 paid in.

D etroit — T he Lenon Corporation, 
17743 N orthrop avenue, has been or­
ganized to m anufacture and deal in 
electrical machines with a capital stock 
of 5,000 shares a t $10 a share, $29,000 
being subscribed and $28,500 paid in.

P ort H uron—K rug & Co., Bard and 
Michigan streets, has been organized 
to manufacture and distribute bever­
ages with a capital stock of $50,000 
preferred and 5,000 shares at $1 a 
share, $31,500 being subscribed and 
paid in.

Monroe—J. L. P. Gentil, 27 East 
Front street, m anufacturer and dealer 
in jewelry, has merged the business 
into a stock company under the style 
of Gentil’s, Inc., with a capital stock 
of $50,000, $20,000 of which has been 
subscribed and paid in.

D etroit—The Covered W agon Co., 
11855 E ast Jefferson avenue, manufac­
turer, also distributor, of all types of 
trailers and parts, has merged the busi­
ness into a stock company under the 
same style with a capital stock of $50,- 
000, $5,000 being subscribed and paid 
in.

Grand Rapids—The M anufacturers 
Supply Co., 64 Ionia avenue, S. W., 
dealer in machinery and manufacturer 
of hardware specialties, has merged 
the business into a stock company un­
der the same style with a capital stock 
of 1.000 shares at $1 a share, $1,000 
being subscribed and paid in.

D etroit—The Zynda Bros. Products 
Corporation, 4232-68 Riopelle street, 
manufacturer of liquid malt, has mer­
ged the business into a stock company 
under the style of the Zynda Brewing 
Co., beer, other beverages and malt, 
yeast, syrups, etc., with a capital stock 
of $100,000, all subscribed and paid in.

Grand Rapids—The Zodent Corpor­
ation, 208 Transportation Bldg., has 
been incorporated to manufacture and 
sell autom atic tooth brushes and tooth 
powder, wth a capital stock of 10,000 
shares of class A a t $1 a  share and 
*0.000 shares of class B at $1 a shars, 
$50,000 being subscribed and paid in.



May 3, J933 M I C H I G A N  T R A D E S M A N 5

Essential Features of the Grocery 
Staples

Sugar—Local jobbers hold cane 
granulated at 4.80c and beet granu­
lated at 4.65.

Tea—Everybody in this country is 
expecting higher prices on teas owing 
to shifts in exchanges and also in the 
plan to reduce production. Prices in 
this country have as yet made no im­
portant change, though there have been 
fluctuations both ways in primary m ar­
kets. Consumptive demand for tea is 
about as usual.

Coffee—D uring the week Rio and 
Santos coffee, green and in a large 
way, has moved both up and down, 
but not very far in either direction. 
Early in the week there were some 
small fractional advances, but later 
they were practically all lost by de­
clines. Both spot and future Rio and 
Santos remain about unchanged from 
last week, although futures are a little 
less stable than spot Rio and Santos. 
Milds show change during the week. 
The jobbing market on roasted coffee 
is about where it was a week ago. Con­
sumptive demand for coffe shows no 
change from what it has been.

Canned Fruits—Efforts have been 
made to get Florida grapefruit up 
above 82j4c, Tampa. A t the very low 
prices which prevailed, a great move­
ment of grapefruit has taken place, 
but keen rivalry among a few of the 
larger packers has kept grapefruit 
at prices which are abnormally low. 
California prunes are unchanged, but 
firm at higher price levels in peaches. 
Stocks left unsold are largely in the 
hands of those larger packers who re­
sisted price selling in recent months.

Canned Vegetables—Down in the 
M aryland peninsula much greater ac­
tivity has been reported. In fact, one 
house reports the best week in sev­
eral months. W hile business done 
thus far has primarily been in tom a­
toes, a good volume of it has included 
peas and string beans. Spot and fu­
ture tomatoes start the week off un­
changed. Southern spot peas are 
cleaning up very nicely. The new crop 
in Delaware was recently reported as 
somewhat retarded by unfavorable 
weather, which, with other uncertain­
ties about the future, have caused nu­
merous withdrawals. New asparagus 
is to be embraced in the upward trend, 
it is said, and since no large scale cov­
ering of future requirements has taken 
place, at least in this market, packers 
still have the situation in their own 
hands. A moderate pack this season 
would be the best guarantee tha t aspar­
agus can be listed in the items which 
have thus far started the turn upward.

Canned Fish—Prices on Alaska sal­
mon are now higher, although the ad­
vance in Red salmon which is largely 
held by a few of the larger packers of­
ficially goes into effect Monday m orn­
ing. Some smaller holders of reds 
have already announced higher prices. 
Pink, salmon, of course, has been fixed 
at $1 on the Coast for the past few 
days, and unsold stocks of these are 
largely concentrated in a few hands, 
who have still several months to m ar­
ket their supply. The supply of pinks 
still unsold is somewhere between 200,- 
000 and 300,000 cases, probably closer 
to the smaller figure, on the basis of 
the last statistics available. Prices on

new Japanese crab meat came out dur­
ing the week on a lower basis by about 
$2.50 for halves. Russian crab meat 
has been selling fairly well in this 
country and they are expected to meet 
the Japanese prices. Japanese tuna is 
higher than it was, owing to the ex­
change conditions. Foreign sardines 
are somewhat firmer. No change in 
domestic.

Dried Fruit—The dried fruit m ar­
ket, along with everything else, has 
been climbing to higher ground in 
California. Prices on the spot show 
mild, fractional changes, but the gen­
eral line of goods are well below re­
placement costs. There has been a 
good ste'ady tone to business here, 
which was stimulated considerably in 
the closing days of last week by de­
velopments in all lines of foodstuffs, 
and of course, in W ashington. An en­
couraging pick-up was noted particu­
larly in Thompson raisins here. Brok­
ers and jobbers pretty generally agree 
that raisins have been moving in a 
better way and the smaller trade has 
been taking the opportunity of broad­
ening out inventories, while it is still 
possible to do so at prevailing prices. 
Large distributors of dried fruits here, 
principally the jobbers, are getting 
away from extreme selling competi­
tion, with the result th a t the spot price 
structure has firmed up considerably, 
and red ink business is beginning to 
take on a different hue. The demand 
for fruit has been fairly broad. Medi­
um  sized California prunes are in fairly 
good demand, with apricots pretty well 
held.

Beans and Peas—Financial measures 
which are going through in W ashing­
ton have caused practically all varieties 
of dried beans to advance during the 
past week. T he market at present is 
firm with a chance of even higher 
prices. The demand has not improved 
proportionately, but is better than it 
was. T he same applies to dried peas.

Cheese—Cheese is firm and a little 
higher for the week, but the demand 
is just about so so. There were two 
small fractional advances during the 
week.

N uts—The nut market here has tak­
en on more life, particularly in shelled 
varieties from  abroad, but domestic 
shellers are also showing higher price 
ideas, as they feel that the present sit­
uation is one justifying higher returns. 
H olders of pecans were said to be 
firmer in their price ideas, particularly 
on uns'helled nuts. The Levant filbert 
market abroad has taken a very sharp 
jump upward, creating a stir here 
among importers. Spain’s prices are 
a little higher, while France is un­
changed.

Olives—M ounting replacement costs 
brought about an advance of 5c per 
gallon for most grades of olives. All 
but the large queens were advanced, 
the big sizes being unchanged because 
of the light demand for them. Pepper 
stuffed queens all were higher. Maniz- 
anilla unchanged since there has been 
a fairly liberal stock of these on hand. 
Consumer interest wider, the firmer 
tone of the m arket bringing out some 
desire to build up low inventories.

Olive Oil—-The olive oil market is 
firm to somewhat higher on the spot, 
due to light holdings, increased de­
mand and the higher replacement costs

on oil for shipment from Italy  and 
Spain, because of the decline in the 
dollar. There is now fairly good activ­
ity in the oil market and many impor­
ters are closely sold up.

Syrup and Molasses—Sugar syrup 
remained unchanged during the week 
with a steady demand and a light pro­
duction. The market has been healthy 
for several months. Compound syrup 
being affected by the advance in corn, 
advanced another 15 cents per 100 
pounds during the week. Buyers are 
beginning to take notice. Molasses 
shows no change and quiet demand.

Review of the Produce Market
Apples — Red M cIntosh, $1.50 per 

bu.; Spys, $1.50 for No. 1 and $1 for 
No. 2; Baldwins, 75c @ $1; Greenings, 
$t %  $1.25.

Asparagus—$3 per case of 12 bun­
ches; 30c per 2j4 lb. bunch.

Bananas—4j4c @ 5c per lb.
Beets—75c per bu.; new, 75c per doz. 

bunches.
Butter—The m arket is lc  lower than 

a week ago. Jobbers now hold plain 
wrapped prints at 21j4c and tub but­
ter at 20 y2 c. Inflation news, together 
with stock and grain m arket trends, 
continue major influences in the but­
ter trade. W ith the new producing sea­
son not far distant, there is little in 
supply and demand developments to 
encourage a position on either side of 
the market. Current reports lead many 
to believe production will be large and 
general. Butter fat prices are some­
what higher in many sections of the 
country and should prove to be an 
incentive for free collections of milk 
and cream. Then, too, it is generally 
stated that herds are intact; in fact, 
many dealers think more cows are on 
farms because of the limited culling 
of herds during the winter period. All 
in all, however, the speculuator con­
trols and for the time being at least 
he seems to be only concerned in 
W ashington developments.

Cabbage—75c per bu .; new from 
Texas, $3.25 per 75 lb. crate; new from 
Mississippi, $4.50 per crate.

Carrots—H om e grown, 60c per bu.; 
California, 60c per doz. bunches and 
$2.75 per crate.

Cauliflower—$2.25 per crate contain­
ing 6 @ 9 from Calif, and Arizona.

Celery—Florida commands 45c per 
bunch and $3 per crate.

Cocoanuts—90c per doz. or $5.50 per 
bag.

Cucumbers—No. 1 hot house, $1 per 
doz.

Dried Beans — Michigan Jobbers 
pay as follows for hand picked at 
shipping stations:
Pea from farm er----------------------- $2.35
Light Red Kidney from farm er— 3.25 
Dark Red Kidney from farm er—$3.25

Eggs—Jobbers pay 7j4@8c per lb. 
for receipts, holding candled eggs at 
13c per dozen for hen’s eggs and 10c 
for pullets. W eekly statistical infor­
mation discloses further good gains in 
holdings T he figures reported clearly 
show that the surplus is largely in the 
lour principal markets. Interior points 
in fact have been storing lighter. This 
is evidenced in the weekly increase 
compared with last year. Current hold­
ings are undoubtedly well within 
2,000,000 cases in excess of last year.

Scattered reports on country collec­
tions indicate a decrease comparatively, 
but the decrease is not considered gen­
eral enough for much lighter storing 
the balance of May. T rade sentiment 
decidedly mixed. Statistical experts 
talk bearish, while the many respon­
sible for recent upturns use inflation 
as a basis for further bullish endeavor.

Grape F ruit—Present prices are as
follows:
Florida Mor Juice_____________ $2.75
Florida Sealed Sweet_____________3.00
Texas, Choice _____________ 3.25
Texas, Fancy _______________ 3.75
Texas, b u s h e ls __________ 2.25

Green Onions—Chalots, 60c p e r  
doz.; home grown, 40c per doz.

Green Peppers—50c per doz.
Honey—Comlb, 5 @ 6c per lb.; 

stranied, 5 lb. tins, $4.50 per doz.; 60 
lb. cans, 8c per lb.

Lettuce—In good demand on the
following basis:
Imperial Valley, 6s, per crate------$3.75
Imperial Valley, 4s and 5s, crate . 4.25
H ot house, 10 lb. basket_________1.00

Lemons—The price is as follows:
360 S u n k is t_________   $5.50
300 S u n k is t_____________________5.50
360 Red Ball____________________ 4.50
300 Red Ball____________________ 4.50

Mushrooms—28c per one lb. carton. 
Oranges—Fancy Sunkist California 

Navels are now sold as follows:
126 ------------------------------------------$3.25
1 5 0 _____ 3.25
176 ________________________—  3.25
200 _____________________________3.25
216 ___________________________  3.25
252 _____________________________3.25
288 ___  3.25
324 _____________________________3.25
Red Ball, 50c per box less.
Indian River oranges are sold on the 
following basis:
126 ____________________________$3.75
150 _____________________________3.75
176 _____________________________3.75
216 __________________________— 3.75
252 — _____ 3.75
288 __________________________— 3.00
Bulk, $3.75 per 100 lbs.

Onions—Home grown, 60c per bu. 
for medium yellow. Domestic Spanish, 
$1.40 per crate.

Parsley—50c per doz. bunches. 
Parsnips—85c per bu.
Potatoes—Old, 50c per bu. on the 

local market; Idaho bakers, 28c for 15 
lb. sack; new, from Florida, $2.50 per 
bu.
.Poultry—W ilson & Company pay as
follows:
Heavy fo w ls _____________________12c
Light fo w ls______________________10c
D u c k s ______________________    8c
Turkeys ______________________ 11c
Geese ___________________________ 7c

Radishes—40c per doz. bunches hot 
house.

Spinach—90c per bu. for home 
grown.

Strawberries —i Louisiana command 
$2.50 per case of 24 pints, and $4.50 
for 24 qts. from Tenn.

Sweet Potatoes—$1.50 per bu. for 
kiln dried Indiana.

Tangerines—$1.90 per box or bu.
Tomatoes—H ot house, 10 lb. basket, 

$1.50; 5 lb. box, 85c.
Veal Calves — W ilson & Company 

pay as follows:
Fancy  ___________________ ____ 6@7c
G o o d _________________________ 5@6c
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MUTUAL FIRE INSURANCE
How Experts Make Ashes Talk
Scientific fire detectives are surely 

on the job with a Sherlock Holmes 
system. The 'firebug finds that he is in 
a game that he can's beat. Popular 
Mechanics brings to us an amazing 
article on just how these fire detec­
tives follow every spark of a clew in 
exposing the arson fiends.

Two men in plain clothes prowled 
through the still smoking ruins of 
what an hour before had been a pre­
tentious building. One of them stooped 
to pick up a piece of charred wood 
while the other carefully transferred 
to a paper some fluffy ashes which the 
wind already was scattering. These 
and other pieces of debris were col­
lected and carried to a laboratory 
where trained members of the city s 
arson squad s ubjected them to a 
microscopic third degree. Late that 
same night, one of the investigators 
flew to a city 500 miles way where 
the owner of the building, on a pleas­
ure trip, was preparing to return home.

“ I've just heard about the fire.” he 
excaimed when the investigator intro­
duced himself. “I t ’s a mystery to me. 
How did it start?”

“You know, because you did it,” 
was the reply.

“W hat do you mean?” demanded the 
owner. “That fire happened this m orn­
ing and I ’ve been out of town since 
yesterday afternoon.”

“ I ’ll tell you.” replied the investiga­
tor. “This morning you were out 
playing golf and at 11 o'clock you went 
to the clubhouse to make a phone 
call. You called your store, and as no 
one was there, you listened until the 
bell had rung fourteen times. Then 
you hung up and resumed your game.

“The bell clapper of the phone in 
your office was tied down with a weak 
string that you had learned would 
break on fourteen rings. Just before 
you hung up. the clapper broke loose 
and struck a nail that discharged a 
blank cartridge that you had fastened 
in a wood block. The flare from the 
cartridge ignited five gallons of gaso­
line in a glass bottle, the bottle broke 
under the heat, and the flaming gaso­
line spread over the floor and burned 
up your insured merchandise. Come 
along with me.”

“ Every combustible liquid leaves its 
own telltale marks on the wood. A 
rough plane without cross cracks in­
dicates that alcohol was used. If the 
plane is sm oother but with cracks, 
kerosene was employed, and so on.

“A typical trick in the past was to 
carry heavy insurance on a stock of 
expensive goods. Then the fire bug 
would move the goods out. substitute 
shoddy material in their place, and 
start a fire. In that way he could ob­
tain the insurance money and still own 
the goods. But that is no longer pop­
ular. even with fragile furs and feath­
ers. The microscope enables us to 
differentiate between the burned hair 
and skin of an expensive fur and its 
charred counterfeit.”

W ith the recent improvements in 
detection methods, fewer fires are 
ascribed to such causes as spontaneous 
combustion or electrical short circuits.

The whole art of arson detection is 
based on the fact that practically every

material burns at a different tem pera­
ture and leaves its own distinctive 
mark in the ashes.

As a result, eighty-ifive per cent of 
arson suspects in Los Angeles in the 
last few years have been convicted.

Failure to Reject Goods Within Time 
Limit

The practice of including a time 
limit in orders for goods within which 
a buyer must make complaint if he 
has any, is followed by many whole- 
talers, jobbers and manufacturers. And 
unless defects in goods are latent and 
such that a timely inspection would 
not reveal, or the seller has been 
guilty of fraud, the courts have quite 
generally upheld provisions of this 
kind.

In other words, where a retail m er­
chant signs an order for goods, that 
contain a time limit in respect to com­
plaints, it’s up to him to register any 
complaint he may have within the time 
named. Otherwise, he may he bound 
for the price of the goods even though 
they fall short of complying with the 
order as given. For illustration.

In one case of this kind, a m erchant 
ordered a quantity of sheeting from a 
manufacturer. The order contained, 
among other things, the following pro­
vision :

“These goods shall not be returned, 
nor will allowance be made for any 
cause after 30 days from receipt nor 
after goods are cut.”

In due time the m erchant received 
a shipment of these goods, and, with­
out making any inspection whatever, 
placed them in his wareroom until they 
might be needed. Several months there­
after, when the goods were inspected 
for the first time, it was discovered 
that the sheeting had runs and no 
cross threads and thereby did not com­
ply with the order. Now, at this point 
it may he noted, the sheeting was 
shipped in burlap rolls, and the alleged 
defects therein were plainly observ­
able upon inspection. In other words 
the defect was not latent.

In this situation, the merchant re­
fused to accept the shipment and wrote 
the manufacturer for instruction as to 
its disposition. The latter in reply 
pointed to the time limit stipulation in 
the order, and took the position that 
snce the complaint had not been made 
within thirty days after receipt of the 
goods it would not be honored. The 
m erchant refused to pay, and the m an­
ufacturer sued.

The trial court found in favor of the 
manufacturer, on the ground that the 
time limit for complaints in the order 
was valid, and that since the merchant 
had not complied with it he was bound 
for the price of the goods. From judg­
ment on this the merchant appealed, 
and the higher court in affirming the 
judgm ent reasoned:

"Except as to  a very few of the rolls, 
(of sheeting) the evidence that the 
goods were defective at all was that 
Tuns" showed at the edge of the cloth, 
when the burlap at the ends of the rolls 
was pulled open. And the defect re­
lied on the ‘runs' or spaces in the cloth 
at intervals, where there were no 
threads running across it, was appar­
ent on merely looking at the goods, 
and was not concealed in any way ex­
cept by the fact that the cloth was

wrapped in burlap. This was not such 
a latent defect as defendent (m er­
chant) was excused from looking for 
and discovering within thirty days, 
having agreed that no allowance should 
be made ‘for any cause’ after the ex­
piration of that time. * * *

“The parties have a right by con­
tract to fix and limit the purchaser’s 
right in this respect, and such a stip­
ulation is binding upon them, unless 
waived, as being a condition precedent 
to the right of the purchaser to a rem ­
edy for breach of the warranty, and a 
limitation upon the time within w'hich 
that right must be asserted, and a fail­
ure to comply with it precludes a re­
covery by the purchaser on account of 
such breach.”

So that ended the case, with. the 
merchant being held liable for the

contract price of the sheeting, on the 
ground that his failure to complain 
within the thirty days provided for in 
the limitation in the order was valid 
and binding on the parties thereto.

In the light of the facts and holding 
of this case, it is clear that a merchant 
should make a point of complying with 
a time limit stipulation of this kind 
where such appears in an order for 
goods. And, for his own after pro­
tection, should see that an inspection 
of incoming goods is made, and com­
plaint for defects filed if any are found, 
before the expiration of the time limit 
provided in the order. Otherwise, as 
we have seen, a buyer may forfeit val­
uable rights by mere delay at this 
time, in the event tha t a shipment of 
goods prove defective upon inspection.

Leslie Childs.

Mutual Insurance
With losses lower, with expenses lower, with no inside profits 
for invested capital you would expect the net cost of MUTUAL 
insurance to be less. It is.
The saving in cost is not made at any sacrifice in safety and 
strength, The Mutual plan of operation is right, Mutual insur­
ance is better protection, Because it is better it costs less. 
May sound unreasonable if you are not informed, An investi­
gation is convincing, For the sake of yourself and your busi­
ness, investigate

Finnish Mutual Fire Insurance Company
444 Pine Str., Calumet, Mich.

The G RAND RAPIDS M ERCH ANTS  
M U TU AL FIRE INSURANCE CO.

A  LEGAL RESERVE MUTUAL COMPANY

23 YEARS
OF DIVIDENDS TO POLICYHOLDERS 

Affiliated with

THE MICHIGAN RETAIL DRY GOODS ASSOCIATION 
320 Houseman Bldg., Grand Rapids, Mich.

O U R  FIRE IN S U R A N C E  
PO L IC IE S A R E  C O N C U R R E N T

w ith  an y  stan d ard  stock  policies th a t 
you a re  buy ing

the Net Cost is 30% Less
Michigan Bankers and Merchants Mutual Fire Insurance Co. 

of Fremont, Michigan

W I L L I A M  N. S E N F ,  S e c r e t a r y - T r e a s u r e r
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PURSUIT OF THE DOLLAR

It Is Too Often Only Unbridled 
Greed

W hat most business men and women 
need to know is not more business 
technique but how to create buying 
power. Both business knowledge and 
consumers’ welfare must figure in any 
balanced business plan. Any condi­
tion which affects employment is of 
vital importance to merchants, as it 
has a direct bearing upon their busi­
ness. Thus it is clear that the merchant 
should not confine his mind and vision 
entirely within the walls of his place 
of business, but he should look out and 
ahead and study carefully any changes 
that may affect his welfare. Nothing 
can help him more than a good trade 
journal, which acquaints him of prog­
ress in his own line, and also brings 
news which have have an important 
bearing upon the business outlook. 
Such a trade journal is as im portant to 
the merchant as a compass is to a ship 
captain, who relies upon it to  keep his 
ship free of dangerous rocks and shoals. 
One of the most im portant dangers 
ahead of the independent m erchant to­
day is the spread of monopoly in the 
line on which he depends for his suc­
cess and living. A good merchant must 
be a student of social, political and eco­
nomic conditions, as all have a direct 
influence upon his future.

W e are in the midst of the greatest 
crisis in our national history. W hat 
our congress and new president does 
within the scope of the present session, 
will show whether those guilty of high 
treason to American business, will be 
punished for their crimes and misde­
meanors toward the people. Thus far, 
there is every reason to be encouraged. 
Not in the last forty years have we had 
a president, bra’ e and righteous 
enough to attack greedy wealth in the 
interests of humanity. W e all know 
the prostration of business is man 
made and not the results of either fam­
ine or pestilence. The president’s 
charge that greedy money-changers 
have defiled the temple of justice and 
civilization, stands unquestioned. U n­
der its silence and cunning a gigantic 
system has been set up, which guides 
the flow of money and wealth to the 
coffers of the few. These heartless 
demons have trampled the Golden Rule 
into the dust. They deny millions of 
our citizens the right and opportunity 
to earn an honest living for themselves 
and families. Though they have eyes, 
they see not, ears and they hear not, 
while they live in every comfort and 
luxury. Their greed is never satisfied. 
“Live and let live” carries no appeal to 
them, as they continue to seek further 
control of the necessities of the people.

W hen we view the wreck and ruin 
throughout the Nation and the human 
suffering that has followed, it should 
stir the blood of every man and woman 
to enlist for war upon this enemy, 
which the president has so scathingly 
indicted. Silently it invaded the home 
and removed many of its former com­
forts and pleasures. I t  has left many 
sick and discouraged and many sought 
relief ;n death. I t  denies the right of 
youth to enter into the broad field of 
business life, as is shown by its de­
struction of the smaller independent 
merchant. Ever since greedy wealth

began its attacks upon the people of 
this Nation through its conspiracy, 
which demonitized silver, then a pri­
mary money upon a parity with gold, 
it has become more bold. I t  assailed 
Congress decade after decade and suc­
ceeded in inducing it to enact many 
special privilege laws, which permitted 
them  to exact higher prices for their 
products. This was done under the 
guise of higher wages to labor. Many 
believed them and the policy of special 
privilege was continued until the coun­
try finally awoke to the conditions 
which distress us. Through this fatal 
policy, over ninety per cent, of the 
National wealth was in possession of 
a few. Thus does run the trail of the 
serpent. W e must not only “bruise its 
head,” but we must annihilate it.

It is the hope of the people that we 
now have a president and Congress 
more interested in our welfare
and happiness than in assisting 
big business to  exploit us. It 
has been clearly demonstrated that a 
democracy can be so manipulated as 
to possess all the evils of a despotic 
tyranny. A people’s government is not 
a success unless the people keep them ­
selves awake and on guard so they can 
see tha t their rights are not usurped. As 
long as a nation permits its government 
to be used as a money-gathering ma­
chine for exploiters and job holders, 
just so long will there be oppression 
and suffering. As we all know, the 
power to tax is a power that can de­
stroy. Most of us realize we are now 
close to the danger line.

Some contend that the power of 
money and this machine age developed 
by big business are but the evolution 
of time and that we must adjust our­
selves to  it. W e have been told it has 
lifted the burden from the backs of 
those who labor and given them leisure 
for the enjoyment of the good things 
of life. I t has lowered the cost of 
production and given the consumer a 
lower price upon what he must buy. 
I t is a benefactor to mankind. Let us 
analyze the fallacy of these claims: 
Money is a power for good or evil, 
depending upon how it is used. I t is a 
necessity of modern business and vital 
to the welfare of all. Like the air we 
breath, it should have full and free 
circulation and no one should be per­
mitted to control such a vital necessity, 
hence the need of government, rather 
than private control. The machine age 
is to be commended only as it adds to 
human happiness and well-being. 
The automatic, labor saving machine 
has been developed to  a high degree, 
and the chief end in view was to re­
duce labor costs and add to the profits 
of the owner. There has been no con­
sideration given as to its effect upon 
the lives of the men it displaced. By 
its use cost of production was lowered, 
which permitted a lower price to the 
consumer and at the same time returned 
an increased profit to the m anufactur­
er. The lower price product is held 
up as evidence that the machine age 
is a blessing. As we examine this claim 
and compare it with the distress and 
loss of buying power of those the ma­
chine has displaced, we find it  is a 
case of increased profits for a few, 
against the increased distress of the 
many. This is not a theory, as we have 
a distressing example of it in the pres­

ent crisis. The trouble is that those 
who control industry through monop­
oly place their so-called rights above 
the common welfare. The dollar blinds 
them to human suffering. The claims 
of this machine age are much like the 
old time theology of predestination, 
which held that our lives and fate were 
pre-ordained. A t birth it was settled 
as to w hether the child should become 
a saint or a sinner. Nothing could 
change the life to which it had been 
destined. Thus we are told we must 
adjust our lives as ordained by those 
controlling this so-called machine age. 
W e must remember there are two sides 
to human progress: One is the oppor­
tunity to acquire our needs for neces­
sary comfort and happiness; the other 
is the right to attain it. Human rights 
should always come first. This is the 
primary function of a government and 
and unless it can meet this require­
ment it should be changed or de­
stroyed.

Thus have we the fruits of unbridled 
greed before us. In its pursuit of the 
dollar it has endangered its own cita­
del, which is being bombarded by the 
righteous wrath of the people. It has 
violated the laws of God and of the 
Nation. I t has been weighed in the 
balance and found wanting. Thus does 
history repeat itself, for this is not the 
first tim e that greed has halted the 
pregress of civilization. Let us uphold 
the hands of the president in his sin­
cere efforts to liberate the industrial 
slaves of greed. The emancipation 
proclamation, embodied in his inaug­
ural address, shows where his sympa­
thy rests. If you are with him, write 
or wire him your encouragement, also 
tell your members in congress.

This war for human freedom must 
go on until every able bodied man is 
assured of a job, that he may live and 
care for those depending upon him. 
Every American youth passing from 
our high schools and colleges must 
have an opportunity to enter business, 
if he desires. Industry must be so 
adjusted that labor will have needed 
employment. This is absolutely more 
im portant than the use of automatic 
machines operated spasmodically with 
a few, leaving millions dependent upon 
public charity.

If Christ were here upon earth, his 
first concern would be the welfare of 
the distressed. Human welfare was 
always first with Him. Thus must we 
set ourselves to this task. Unless this 
machine age can be readjusted so as to 
operate to the welfare of humanity, it 
must be set aside. No man is as happy 
as the one who labors. This is his 
natural right. A certain amount of 
leisure is also needed, but not more 
than he desires. A man is the highest 
type of human being. T o  place his 
welfare beneath that of a machine 
shows how greed has hindered the 
progress of the world.

E. B. Stebbins.

A Business Man’s Philosophy 
H ard times compelled me to move 

my desk to a part of a building where 
I seemed hemmed in by walls. I had 
windows facing an alley, but twelve 
feet across the alley daylight was shut 
out by a dull gray skyscraper.

I worked in this cell for three 
months before I discovered what was

oppressing me. The trouble was that 
the farthest object on which I could 
focus my eyes was less than thirty feet 
distant. I dislike to admit inabilty toi 
conquer my enivronment, but I had 
to confess reluctantly that I was 
smothered by these walls.

I established a supplementary desk 
in another corner of the building where 
the windows faced the backs of tall 
buildings several hundred feet away. 
I could glance over the tops of the 
buildings and see the sky for a million 
miles. The relief was instant.

Windowless buildings may come 
into fashion but I want nothing to do 
with them. I t seems to me that the 
human spirit needs the soothing effect 
that distance gives. I realize now why 
the seashore is so relaxing. I t has 
the charm of the far-away horizon. 
The same peace of mind and spirit is 
obtained on shipboard when the sea is 
quiet and one looks out at the moonlit 
night.

Japanese Goods Purchased
Feeling in this country against Ger­

many has worked to the advantage of 
importers of Japanese-made baskets, 
toys and similar novelties. Orders for 
large quantities of these goods have 
been transferred from houses handling 
German products to Japanese estab- 
lishmnest in the last ten days. In  the 
chinaware trade, importers of Japanese 
sets are sharing with those handling 
Czechoslovakian wares the benefits of 
anti-German feeling. Producers of both 
types of chinaware are credited with 
booking a considerable volume of Fall 
business which under normal circum­
stances would be placed with German 
suppliers.

Rising Prices Spur Grocery Trade
M anufacturers of grocery products 

are undertaking to stem the flow of 
orders for future deliveries from job­
bers and corporate chain organizations. 
The steady rise in prices on many of 
the raw commodities they require has 
placed the grocery producers in a diffi­
cult position in attem pting to figure 
costs on future shipments. In one line, 
the packaged rice branch of the trade, 
prices for brown rice have advanced to  
$3 a hundred weight, a rise of 50 per 
cent, over the levels prevailing last 
week. Similar increases in other com­
modities are reported and m anufactur­
ers are convinced that the upward 
trends will continue for some time.

Says England Is on Upgrade
Business conditions in England are 

better than they are in the United 
States and are showing steady im­
provement every month, E. F. W eston, 
president of the W eston Electrical In ­
strum ent Co., told the Export M anag­
ers’ Club of New York, at a luncheon 
meeting in the H otel Pennsylvania last 
week. Mr. W eston added that a home 
building boom has started throughout 
England and houses valued at around 
$5,000 to $10,000 are going up in large 
numbers. Sales of Am'erican goods in 
the English market, he added, are re­
stricted to items on which United 
States producers hold a monopoly.

Three high C’s: Courtesy, Cheerful­
ness, Courage.

Lack cheerfulness and you lack suc­
cess.
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THE NEWBURGH STAMP
The Post Office D epartm ent is con­

tinuing the custom of issuing com­
memorative stamps, one which has 
proved not only interesting to stu­
dents of history and to collectors but 
also profitable to the Government. 
Last year the operation of the Phila­
telic Bureau at W ashington, which sold 
only part of these stamps, showed a 
profit of $300,000. The latest “com­
memorative” one is the Newburgh 
stamp, of the three-cent denomination, 
which was issued last W ednesday, the 
150th anniversary of W ashington’s 
order to “cease firing” which marked 
the close of the Revolutionary AVar.

I t  was on another April 19, in 1773, 
that the war may be said to have begun 
with the skirmishes at Lexington and 
Concord and “the shot heard round 
the world.” According to this reckon­
ing, as authoritative as any, even 
though historians can present a case 
for dates both earlier and later, found­
ed on deeply significant events, the 
W ar of Independence lasted just eight 
years to a day.

This new stamp, portraying the 
W ashington headquarters at New­
burgh, still standing, is a fitting sup­
plement to the array of stamps issued 
last year in celebration of W ashing­
ton’s bicentenary. I t was from this 
town that the famous “Newburgh ad­
dresses,” urging the Revolutionary 
veterans to seek what would now be 
called a bonus and other benefits, were 
anonymously dated, and it was here 
that W ashington received and rejected 
a petition to become King. W hile there 
is danger of overdoing the issuing of 
special stamps, Newburgh’s claim to 
consideration is as valid as that of 
many other communities which have 
been signalized.

The next issue will be that of the 
Chicago W orld Fair stamps, of which 
the plates are now ready for the 
presses. Philatelists thus far have no 
cause for complaint that the new Ad­
ministration is not helping to promote 
their hobby, nor is it likely that they 
will have, since the President is known 
to be an enthusiastic member of their 
fraternity.

MONTH BROUGHT UPTURN
A month of extra-ordinary develop­

ments closes with many highly radical 
steps for dealing with the economic 
situation in the proposal or enactment 
stage but with also very definite proof 
of a greatly improved state of business. 
Perhaps in the week there was more 
of a disposition in business quarters to 
hold up decisions because of the cu r­
rency and labor legislation being con­
sidered and yet the momentum already 
acquired kept the trend upward. The 
closer threat of inflation promoted 
business transactions even as it seemed 
to place some curb on speculative 
activity.

That business gains have been ac­
tual and not imaginative is borne out 
by another rise in the weekly index, 
which has been advancing steadily 
since the week ended March 18. The 
increase in April has amounted to 4 
per cent. The latest gain was brought 
about by the sharp rise in the steel 
activity series and continued increases 
in the power and automobile series. 
Carloadings for the week were a little

lower when there is usually an in­
crease.

For the month the steel mills just 
about doubled their operations. They 
have benefited by the increased call 
from the automobile industry, from can 
manufacturers and smaller consumers. 
Railroad buying has improved, but the 
building industry is reporting even 
lower figures. Flight of capital from 
fixed return investment would prove 
a severe blow to construction.

W hile speculative commodity prices 
suffered a setback during the week, 
other products were quite firm and 
often higher. In the month the general 
rise in wholesale commodity prices 
was about 5 rA  per cent, and quotations 
appear to be moving into better bal­
ance. Thus, farm products, foods and 
textiles have seen the sharpest ad­
vances, while fuels, building materials 
and chemicals, which formerly were 
“stabilized” well above the general 
price average, have been more or less 
stationary.

DRY GOODS CONDITIONS
The brisk pace in retail trade was 

well maintained during last week and 
sales on several days ran ahead of last 
year’s figures. Demand sprung up for 
late Spring and Summer goods, both 
in apparel and home furnishings. Gro­
cery business approached normal and 
led to exceptional activity in the whole­
sale m arkets. Currency measures were 
given as the reason for a sudden in­
terest in fine jewelry.

From  present estimates the month 
just closed produced a departm ent 
store volume that should prove less 
than 10 per cent, under last year’s, 
which wTould be the best showing in a 
long time. Since the drop in retail 
prices over the year has been around 
14 per cent., this loss would represent 
an actual gain in unit volume.

Due to reduced stocks at both retail 
and wholesale, and the outlook for 
rising prices, the situation on clear­
ance sales has changed considerably 
in the last two weeks. Store execu­
tives are questioning the advisability 
of pushing the promotions they 
planned and are impressed with the 
advantages of regular selling. The call 
for new designs in seasonal m erchan­
dise also has its influence in this direc­
tion and the many special events sched­
uled for May also have their influence 
in this direction.

Operations in the wholesale m er­
chandise m arkets last week exceeded 
expectations. Piece goods and staple 
purchases to avoid future price in­
creases w’ere remarked especially, al­
though the demand was quite broad. 
Prices were advanced or withdrawn 
in numerous instances. Inflationary 
prospects come on top of very low 
inventories and are thus doubly effec­
tive.

WHY CRIME THRIVES
W hy do not the State Legislatures 

pass laws intended to make certain 
forms of crime more difficult?

Louis McH. Howe, confidential sec­
retary to Mr. Roosevelt and executive 
director of the National Crime Com­
mission, has tried to answer this ques­
tion. H is theory is that the legisla­
tures are indifferent because the public 
is indifferent. The political officehold­
ers, as a rule, do not trouble them ­

selves with m atters which do not mean 
votes for them. And the general public 
is only spasmodically interested in 
crime prevention. After some partic- 
larly outrageous crime people will say 
that something ought to be done about 
it, but in a few weeks they forget.

Mr. Howe speaks of the importance 
of laws against the sale and possession 
of machine guns such as are used by 
racketeers in killing those who are 
making trouble for them. There is no 
legitimate peace-time use for such 
weapons. They should be found only 
in governmental arsenals and never in 
the hands of private citizens. But the 
state legilatures are not forbidding pri­
vate citizens to possess them.

There is likewise need for a more 
rigid regulation of the sale of tear-gas 
bombs. The police may need these de­
vices in an emergency. No private cit­
izen can have any legitimate use for 
them. But criminals have been using 
them. I t  should be as difficult for them 
to get possession of this weapon as to 
buy a machine gun.

Laws regulating these m atters would 
help. But many other things can be 
done to reduce crime and to  bring the 
guilty quickly to punishment if those 
whose duty it is to act would only 
realize their responsibility. Mr. Roose­
velt is a member of the National Crime 
Commission. He may do something to 
arouse public sentiment.

TERRIFIC RESPONSE
Virtual passage of the farm relief- 

inflation bill, while hearings on the 30- 
hour work week proposals go on and 
a “national industry recovery act” 
modeled on the lines of the W ar In ­
dustries Board is being whipped into 
shape for submission this week, leave 
business interests breathless Action 
and leadership were demanded, but no 
one imagined the response would be 
so terrific.

I t  is natural under the circum­
stances, therefore, that some sentiment 
is developing in business toward urg­
ing a halt in the program. It is pointed 
out in such quarters that time should 
be allowed to work out whatever bene­
fit lies in them. Emphasis is placed 
on evidence of business recovery which 
is manifest and which might be spoiled 
by too much experiment.

On the other hand, there are num ­
bers of business men who are quite 
willing to go along with the “new 
deal.” A rounded program is neces­
sary, as they see it, to accomplish the 
most good. They recall that half-way 
measures in the past were probably 
responsible for huge losses..

T hat the laissez-faire elements in 
trade and industry have been greatly 
reduced in the emergency was testified 
to during the week by the amazing re­
sults of a survey conducted among 
151 business leaders by the National 
Industrial Conference Board. A ma­
jority was recorded as in favor of the 
reflationary program of the govern­
ment.

THE NEW WOMAN’S COLLEGE
W hat the new College of Liberal 

A rts for W omen in the University of 
Pennsylvania will be like is indicated 
by the announcement from Dean 
Odgers. For the present the same 
course of study will be offered to wom­
en that is offered to men and the same

professors will do the teaching. Those 
women who intend to teach will remain 
in the college for two years and will 
then be transferred to the School of 
Education, where they will remain 
three years more, thus having a five- 
year training course, the first in the 
country. Dean Odgers states that later 
special courses will be arranged for 
those who intend to enter the schools 
of medicine, law and dentistry. W hat, 
if any, changes will be made when the 
women’s college has a separate plant 
of its own away from the campus of 
the university doe not yet appear.

OVER AND UNDER MOUN­
TAINS

British aviators fly over Mount Ev­
erest; French and Italian engineers 
plan an automobile tunnel under Mont 
Blanc. The world has reached a point 
at which it recognizes no barriers to 
transportation. Instead of detouring 
or seeking some low pass, we take 
mountains in our stride and pass either 
over them or under them as we will. 
I t is nothing new to tunnel under the 
Alps, and even though Mont Blank is 
the highest peak in Europe the pro­
posed Chamonix-'Courmayeur bore does 
not present any great difficulties to 
modern engineering. I t  would be only 
eight miiles long, somewhat shorter 
than either the St. Gothard or the 
Simplon railroad tunnel. Nevertheless, 
an automobile tunnel, so greatly short­
ening the route between France and 
Italy, is an innovation even for Swit­
zerland. Its  construction would be the 
third of comparable undertakings in 
recent years. I t  was only in 1929 that 
the longest tunnel in this hemisphere 
was completed, the Cascade Tunnel, 
7,79 miles in length, built by the Great 
Northern Railway, and in 1930 that 
Italy  opened its eleven-tnile tunne! 
under the E truscan Appenine range. 
I t  is time that the Alps looked after 
their laurels. W e only hope that the 
m otorists who take this short route be­
tween France and Italy will somehow 
find time to  see more of Mont Blanc 
than its interior.

THE FEAR OF CANCER
The menace of cancer is sinister 

enough w ithout being made worse by 
excessive fear. Dr. C A. Gerster, 
chairman of the New York City Can­
cer Committee, points out three facts 
which ought to be generally known. 
These are: first, that cancer is curable 
in many cases if it is discovered early 
and treated prom ptly and properly: 
secondly, that it can be avoided by the 
removal of conditions which cause 
chornic irritation, and thirdly, that it 
is not contageous and not inherited. 
Many persons deliberately refrain from 
going to a doctor when they notice 
suspicious symptoms because they be­
lieve that every cancer is incurable 
from the very beginning. This is not 
true. A better understanding of the 
facts would lead people to seek com­
petent advice more quickly and in 
many instances wfith the effect of sav­
ing themselves from a dread disease.

“D ating” of food products is spread­
ing. Already widely followed in the 
coffee and milk fields, the practice has 
ben extended to bread by an Indian­
apolis bakery, and to potato chips by 
an Ohio concern.

1
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OUT AROUND

Things Seen and Heard on a Week 
End Trip

I had the pleasure of making two 
Out Around trips last week. Friday 
afternoon I undertook to call on those 
m erchants in Belding and Greenville 
who had not yet sent in their claims for 
the return of the money they handed 
over to the Government during the 
past four years for oleo tax. I found 
the grocers and meat dealers in both 
places very appreciative of the service 
I undertook to render them. Belding 
business men were happy that they 
have tw o industrial establishments 
running to full capacity—the Belding 
Basket Co. and the Jay Petter hosiery 
factory. At first some people were not 
very appreciative of the efforts the 
Grand Rapids broker made to give 
Belding a valuable manufacturing 
establishment, but the payroll distri­
bution of $4,500 every two weeks has 
won the day for Mr. Petter and his 
associates in the undertaking. W ith 
these two institutions as a nucleus I 
believe the other vacant factories will 
be converted into hives of industry in 
the near future.

I found Greenville m erchants quite 
disappointed over the failure of the 
Gibson Refrigerator Co. to function 
to its full capacity, as it did a year ago. 
I was told that the condition which 
confronts the company is inability to 
obtain financial accommodation at the 
banks—a condition which I find pre­
vails in every city and town I visit. 
W ith President Roosevelt and nearly 
every other public adm inistrator u rg­
ing the banks to “loosen up” and fur­
nish financial assistance to worthy in­
stitutions I am at a loss to understand 
why the banks take the stand they do 
and thus retard the return of normal 
conditions and good times. I am 
afraid this reticence on the part of the 
banks will deprive them of many 
friends who would come handy along 
with the resumption of business a little 
later.

F. H . McKay, grocer at 221 South 
Lafayette street, has been doing some 
corresponding on his own account re ­
cently and is receiving some very in­
teresting replies. One reply is from 
Senator Couzens, who evidently has 
very little lise for independent m er­
chants. H is reply is as follows:

W ashington, April 17—I have your 
letter of the 13th, stating that it is re­
ported that Germany locked up its 
chain stores because they considered 
them a bad thing for the country.

May I point out to you that I have 
not received one single complaint from 
any of my constituents except those in 
business themselves, complaining about 
the chain stores? In other words I 
have had no complaint whatsoever 
from consumers; that is, purchasers 
from the chain stores. Surely, if the 
millions of my constituents who pat­
ronize the chain stores wanted them 
put out of business, they would write 
me about it. I could not consider in­
juring the chain stores unless my con­
stituents who patronized them  ex­
pressed the desire to have them put 
out of business.

Jam es Couzens.

Senator Vandenberg writes as fol­
lows:

W ashington, April 17—This will re­
ply to your letter of April 14. I am not

familiar with the bit of German his­
tory to which you refer— (unless it was 
part of the anti-Jewish campaign)—• 
but I shall be glad to look it up.

The whole chain store problem is 
receiving careful study in W ashington. 
Personally, I have always believed in 
decentralized American business and 
the maintenance of decentralized com­
munity life.

W arm  personal regards and best 
wishes.

A. H. Vandenberg.

Congressman H art, of the Eighth 
district, is evidently very friendly to 
chain stores, judging by his letter, 
which is on the theory of “Let George 
do it” :

W ashington, April 17—Replying to 
your letter of April 13, I wish to as­
sure you that I am not in favor of any­
one monopolizing retail merchandising.

I believe the way to reach them is 
through local and state governments, 
rather than national.

M. J. H art.

Leslie T. Barber, Montcalm county 
representative in the House of Rep­
resentatives, is about as noncommittal 
as they make ’em, judging by his let­
ter:

Lansing, April 17—Answering your 
letter of April 13, with reference to 
locking up chain stores, as has been 
done in Germany. This, as you know, 
would be an impossibility in the United 
States.

I have no doubt there will be a bill 
passed before this session is closed 
for a chain store tax which should put 
chain stores on the same 'basis with 
other merchants. However, the essen­
tial thing at this time which we must 
have, if the various governmental units 
from the local municipalities to the 
state continue to function, is a general 
sales tax.

There has been considerable oppo­
sition on the part of the retail mer- 
chnts to the sales tax. The chain stores 
have taken advantage of this situation 
and. in hopes of being able to evade 
the chain store tax, have persistently 
lobbied for a sales tax.

Leslie T. M"-ber.
I am glad to be able to present these 

letters to my readers, because they are 
informative in character as showing 
the trend of the minds of the men 
quoted.

Saturday afternoon I made the ac­
quaintance of a very interesting man in 
W ayland by the name of W arren Ran­
kin, who formerly managed the Pet 
Milk Co. plant at W ayland. He sub­
sequently was transferred to Kentucky, 
where he managed a Pet milk plant in 
that state. Liking Michigan better than 
Kentucky, he returned to W ayland, 
purchasing an eighty acre tract of 
swamp land in the Gun Lake district. 
He has since been raising carrots and 
onions. Last year he produced sixty- 
five carloads of carrots and twenty-lfive 
carloads of onions, on which he has 
not yet realized one penny.

I am informed that the bank at W ay- 
land has paid off the $39,000 it owed 
the R. F. C. and will soon be in a po­
sition to re-open for business.

A t Shelbyville I was sorry to learn 
that D. D. H arris has suddenly dis­
covered that he has a heart and that it 
is not in very good condition. Pend­
ing recovery, he is confined to his 
home. Mr. H arris will be 74 years 
old this month. He was engaged in 
the mercantlie business at Shelbyville 
when I started the Tradesman, nearly

fifty years go, and called on me about 
that time to discuss the establishment 
of a cheese factory. I told him where 
he could obtain an outfit which he 
subsequently purchased. I think he 
continued the production of cheese 
about thirty years. He has always been 
very popular with the trading com­
munity contiguous to Shelbyville. I 
hope to see him make an early and 
complete recovery.

Is Uncle Sam dishonest? I realize 
that many of my readers may be some­
what shocked over this question, but I 
think I can prove I am right by citing 
the manner in which he collected mil­
lions of dollars from the merchants of 
the United States for oleo tax, which 
the Federal Supreme Court recently 
held to be illegal. Did Uncle Sam then 
send an army of inspectors around to 
collect claims against the Government, 
so that the money illegally obtained 
might be returend? Not by a jugful. 
The merchants who were promptly 
penalized by Uncle Sam if they sold a 
pound of nut oleo without having ob­
tained a tax receipt giving them author­
ity to do so were left to shift for them ­
selves. Thousands of the merchants 
will probably never learn that they are 
entitled to the return of their money. 
Michigan merchnts would probably 
never have heard of the situation but 
for the alertness of the writer in dig­
ging up the decision in the court of 
last resort and notifying its friends in 
trade that they are entitled to  the re­
turn of the money they paid to the 
Government under a wrong interpreta­
tion of the law. Considering how 
energetic Uncle Sam is in insisting on 
the payment of every penny due him, 
I think he is dishonest in not being 
equally active in acquainting his vic­
tims of the situation when the shoe is 
did not make any attem pt to right the 
think of a man, a bank or a business 
house who was paid money not due and 
and not make any attem pt to right the 
wrong? W e would very soon come 
to a severe conclusion regarding the 
moral and legal status of the recipient. 
W hy should we judge Uncle Sam by 
any other standard?

I am naturally very much amused 
over the manner in which merchants 
who are not subscribers to the Trades­
man treat my calls on them when I 
leave them blanks which they can fill 
out and send to Detroit to secure the 
amounts due them. I have made it a 
rule of life to treat all merchants alike, 
whether they take the Tradesm an or 
not. I suppose I am foolish to do this, 
but I have gotten so in the habit of 
helping people I am in a position to 
help that I keep on rendering assis­
tance to all who need it, whether they 
appreciate it or not or whether they 
thank me or not. In most cases our 
non-subscribers accept the situation 
with apparent indifference by placing 
the blanks on a shelf and turning on 
their heels. At Otsego last Saturday 
I met a m erchant of this type. Twen­
ty years ago he met my suggestion 
that he subscribe for my paper with 
jibes. I have since watched his rating 
by the mercantile agencies and note 
he has made little progress. I had 
never since crossed his threshold until 
last Saturday when I handed him a

blank and told him it would bring him 
a check from Uncle Sam for $27 if 
properly filled out and mailed to De­
troit. He accepted the blank from my 
hand without a word. It takes all kinds 
of people to make a world.

H erbert B. Thompson, of the De­
troit Better Business Bureau, sends 
me his plan of liqpidating closed banks, 
which represents the work of two years 
by himself and associates. The plan 
is confined to seven closely written 
pages. I have not had time to digest 
it thoroughly, but hope to be able to 
do so during the coming week. The 
character of the man who is respon­
sible for this effort entitles it to care­
ful consideration.

I called on an attorney last week 
who has had much to  do with the Fed­
eral courts, including several years as 
United States D istrict Attorney. He 
spoke of my wholesale criticism of the 
grand jury system in this departm ent 
two weeks ago. I asked him if I was 
right or wrong. “Both,” he replied. 
“It saves the Government much money 
in looking up evidence in many cases. 
A man is indicted for some crime. He 
has no means of finding out who the 
witnesses against him are. If he is 
guilty, he will plead guilty. On the 
other hand, some of the men indicted 
are innocent and are subsequently ac­
quitted by the regular court jury. It is 
true, as you say, that the disgrace a t­
tending the indictment clings to a man 
as long as he lives. T hat is the bad 
feature.” My criticism was based 
mainly on indictments which were due 
to personal malice on the prt of the 
prosecuting officers. I have never 
known a vicious and vindictive prose­
cutor to be removed from office be­
cause of his abusing the privilege of his 
office. The trial judge usually quashes 
such causes before they come into 
court, in which case the prosecuting 
officer seeks to secure vengeance in 
some other avenue of endeavor.

May 1 has come and gone. To me 
the day is forever memorable as m ark­
ing the sixtieth anniversary of the in­
troduction of Lee M. H utchins to the 
drug business. The initial ceremonies 
took place in the drug store of Taylor 
& Cutter, of Ionia, with whom Mr. 
Hutchins remained until he removed 
to Detroit to  take an im portant position 
in the wholesale drug establishment of 
James E. Davis & Co. in 1887—soon 
to  be promoted to assistant manager. 
On June 13 Mr. Hutchins will face 
another anniversary — the thirty-fifth 
anniversary of his coming to Grand 
Rapids to take the position of credit 
man for the Hazeltine & Perkins Drug 
Co. A few years later he became man­
ager of that establishment, which is 
now universally conceded to be the 
model wholesale drug house in Amer­
ica. This condition has been brought 
about by the ability and energy of Mr. 
H utchins and the trusted lieutenants 
he has selected with great care and 
thoroughness to assist him in accom­
plishing this result. On Oct. 14 Mr. 
Hutchins will face still another cele­
bration—the seventy-ninth anniversary 
of his birthday. Few men in this 
world have made the record Mr. 

(Continued on page 23)
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FINANCIAL
Commodity Prices Should Advance 

One-Third
D uring the past week the passage, 

by the Senate, of the Inflation and 
Farm  Relief bills added fervor to the 
stock speculation and the m arket has 
been very strong. Evidences of busi­
ness improvement continue but it is 
questionable as to whether or not this 
is seasonal as well as speculative en­
thusiasm, resulting from inflation. I t is 
a question of normal recovery as 
against artificial stimulation.

I t is believed that extreme inflation­
ary powers will not be used by the 
President, that controlled credit infla­
tion through open market operation 
will be attempted first. This program 
is considered as having good possibil­
ities of success inasmuch as deflation 
is quite a ways along and banks are 
relieved of threats of gold w ithdraw ­
als. There is, also, an indication that 
the government will attem pt to aid in 
putting bank credit to work.

W hile it seems that business is vastly 
improved and likely to get better be­
cause of higher commodities and se­
curity prices, investors should bear in 
mind that the upturn is due to specula­
tive enthusiasm. As mentioned in last 
week’s article, many writers think that 
inflation legislation was put through 
by the President to take away from 
Congress powders that they might 
abuse. I t seems, however, that inflation 
is absolutely here and that higher com­
modity and stock prices are bound to 
occur.

I t appears as if the investor should 
immediately invest his money in com­
modities, real estate, speculative bonds 
and common stocks and that the sal­
aried man should protect himself by 
purchasing additional necessities and 
stocking up on clothing for his family 
and further protecting himself by the 
purchase of real estate or signing of 
leases on rented homes.

I t seems certain that commodity 
prices should rally as high at 33J-3 
per cent above present prices and the 
public wrould do well in taking advan­
tage of this present low price on man­
ufactured goods in addition to an in­
vestment program.

J. H . Petter.

Open Market Policy and Threat of 
Inflation

One of the basic claims made by the 
inflationists is that the threat of an 
increased price level will cause banks 
to  lend more freely. I t is maintained 
that if the Federal Reserve will buy 
$3,000,000,000 of Government obliga­
tions, and this is backed up with a 
policy in W ashington that prices have 
to rise, the member banks will be will­
ing to finance almost anything that 
comes along. Those wrho take this 
position are ignorant of the most ele­
m entary principles involved. From  the 
point of view of banks lending to  busi­
ness a threat of inflation is one of the 
greatest handicaps imaginable.

To support their position the infla­
tionists say that the condition today 
is quite different than it was a year 
ago w'hen the Fderal Reserve carried 
through the greatest open m arket ope­
ration in the history of banking. T hat 
operation, we are told, failed because

people hoarded money in the form of 
currency, because a large amount of 
gold was exported, and, finally, be­
cause the banks had debts which they 
paid off with the new funds. Today 
with the gold embargo, restrictions on 
hoarding, and the banks comparatively 
free of debt it is said we would be cer­
tain to get an entirely different result.

The difference pictured between 1932 
and today is correct only in its super­
ficial aspects. The colume of redis­
counts now is only approximately half 
what it was when the open market 
policy was initiated a year ago. F ur­
ther, neither money hoarding nor an 
export of gold is available as a means 
of protection. Nevertheless, this does 
not mean that an open market policy 
would be any more effective. Quite 
the contrary, such a policy today would 
be, if possible, even more of a failure 
than the one a year ago.

This is because the policy would be 
introduced with the assurance that we 
are going to have inflation. How far 
this inflation will go and how long it 
will last, however, are questions which 
cannot be answered. Banks, accord­
ingly, would be in a position where 
they could afford to make loans to 
business only in case they are willing 
to toss out the w’indow the last shred 
of moral responsibility for the safe­
keeping of their depositors’ funds and 
to take the most dangerous kind of a 
gamble. As compared with a bank 
making lloans on the basis that we 
are going to have an inflationary in­
crease in prices, having them bet on 
horse races with our money would be 
a conservatice practice.

Consider, for example, what the po­
sition of a bank would be if it made a 
large volume of loans running for sixty 
or ninety days and the inflationary rise 
broke before the maturity of the cred­
its. Quite obviously the institution 
would find that it was in a hopeless 
mess and instead of having loans which 
could be paid off at m aturity it would 
possess the worst kind of a frozen 
portfolio.

Instead of the banks viewing the a r­
tificial raising of prices with favor, ac­
cordingly, they m ust recognize such a 
process as creating a situation in which 
their w'hole business is converted into 
a poker game. The only increase in 
credit which they can afford to  give 
is for the financing of speculation, and 
even this is filled with danger. A large 
open m arket policy with the threat of 
inflation, therefore, will not cause more 
credit to  be available to the ordinary 
business man. Rather, it will be of 
value only to  the speculators. Judging 
by the action of W ashington in the last 
two weeks, however, this will be favor­
ably viewed, for apparently the Admin­
istration finally has decided that the 
real “forgotten m an’’ in this country 
whom they must rescue is the specula­
tor.

Ralph W est Robey.
[Copyrighted, 1933.]

Nourishine M anufacturing Co., Los 
Angeles, vendor of “Nourishine,” a 
hair dye and coloring treatm ent, agrees 
to  discontinue representing th a t the 
product will restore gray hair to  the 
original color, 'banish dandruff, invig­
orate the roots of the 'hair and .pro­
m ote hair growth, when such are not 
the  facts.

A. & P. Sells Dead Mouse in Tea
The A. & P. Co. has lost another 

case in which a verdict against it was 
upheld by the Pennsylvania Supreme 
Court. The charge was selling tea 
which contained a decomposed mouse 
that poisoned a woman.

This case arose in one of the A. & 
P. Co.’s P ittsburgh stores and it was 
brought by Daniel Madden and his 
wife, the wife being the one who was 
poisoned. Mrs. Madden, one of the 
plaintiffs, testified that she purchased 
from the defendant at one of its retail 
stores one-half pound of mixed tea— 
Oolong and Gunpowrder; that one va­
riety was taken from a can and the 
other from a bin with a scoop and 
mixed by the clerk and the mixture 
placed in a paper bag and sealed with 
glue paper; that she took the bag home 
and a short time later opened the seal, 
reached in the bag with her fingers 
twice and removed sufficient tea to 
make several cups; that she then took 
a can which she had previously bought 
from defendant for the purpose, wiped 
it out, dumped the tea into it, placed a 
tight lid on the can and set it in the 
cupboard; that she brewed several cups 
for the evening meal of which her son 
drank part of one and she consumed 
three, two with her supper and a third 
when she finished her dishes; that the 
first cup had a bitter or sour smell and 
she thought she had made it too 
strong; that the third cup was darker 
and “stronger in the taste” ; that 
shortly after drinking the tea she was 
nauseated, became sick at her stomach, 
after going to bed she vomited violent­
ly, and on the third day called a pry- 
sician; that she ws ill three months 
and had the attention of two physicians 
part of the time. She further stated 
that on the second day she opened the 
can containing the tea and noticed a 
foul odor; that she called her husband 
who found a mouse in the tea; and that, 
in her words, “The mouse was all 
crushed and it had a green color. I 
think it would be dead about a week or 
ten days because it was sort of kind of 
dried up. It was getting sort of dried 
—maybe longer than that.” One of the

attending physicians called by the 
plaintiff testified that in his opinion 
the illness came from drinking the tea 
with the mouse in it.

The A. & P. Co. contended at the 
trial that there was no evidence that it 
had been negligent in any way. but the 
court applied the fixed rule that when 
food is sold at retail, an implied war­
ranty goes with it that it is fit to eat 
or drink. The jury rendered a verdict 
for the woman which was upheld on 
appeal. ,

White Elephant Sale 
T o get rid of its “dead-head” mer­

chandise, a “W hite Elephant Sale” was 
conducted by a store in the Southwest. 
A four-page advertisement, headed 
“W hite Elephants Among O ur Sou­
venirs,” was run in the local newspa­
per. The quality and condition of the 
merchandise was described hum or­
ously, but with perfect candor. Old 
and shopworn merchandise; items no 
longer in style, etc., were listed for 
what they were. I t is reported, how­
ever, that most of it had been taken 
before noon on the day of the sale.

BUYING AN INTEREST 
in

SILVER FOAM
Brewing Company

Means an 
Interest in 

a Going Concern.

Honestly
Capitalized.

OFFERING PRICE 
$1.00 Per Share.

Send for Circular
SILVER FOAM BREWING CO.
504 Grand Rapids Trust Bldg.
GRAND RAPIDS, MICH.

Phone 8-0317

A nalysis of any  se­
cu rity  furn ished up ­
on request.

J. H. Petter & Co,
Investment Bankers 

343 Michigan Trust Building 
Phone 4417

W est M ichigan 's 
o ldest and  la rg est bank  
solicits y o u r accoun t on 
th e  basis o f sound poli­
cies and  m an y  helpfu l 
services . . .

OLD KENT 
BANK

2 Downtown Offices 
12 Com m unity Offiices

i C. B. Kelsey, Investments I
I  I N T E L L I G E N T  S U P E R V IS IO N  O F  H O L D IN G S  1
0  W e sponsor no secu rities  at any tim e and can  therefore rend er unbiased 8
1 serv ice . "
f  G R A N D  R A P ID S , M IC H ., 11th floor G rand Rap id s T ru s t  Bldg. Phone 4720 j|
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Thirty-Six Other Sales 
As will have been noticed, all the 

ideas described in this issue have in 
them certain elements of freshness and 
originality. These are im portant quali­
ties—they attract attention. However, 
the name or idea given a sale m ust al­
ways be secondary to the values of­
fered, and to the manner of conducting 
the sale. Year after year certain old 
stand-bys continue to be successful be­
cause of good merchandise and good 
merchandising. As reminders, this list 
of “old reliables” is included: Anni­
versary sales, Basement sale, B irth­
day sale, Business Prom otion sale, 
Consolation sale, D epartm ent M an­
agers sale, Dollar Day sale, Easter 
sale, End-of-iMonth sale, “Ensemble” 
sale, “Factory to You” sale, February 
sale, Founders sale, Golden Jubilee 
sale, House Cleaning sale, Investm ent 
sale, January sale, July sale, Manufac­
turers’ O utlet sale, “Men’s Only” sale, 
Mill End sale, Nine-Cent sale, Odd- 
ment sale, Odds and Ends sale, One- 
Cent sale, Room-Making sale, Rum­
mage sale, Sample sale, Slack Hour 
sale, Spring sale, St. Patrick’s sale, 
Vacation sale, W eather sale, W eek 
End sale, W hite sale.

Adequate Stock Must Be Maintained
W e do not wish to keep an extra 

large stock of merchandise on hand. By 
buying in smaller quantities we can 
keep a greater variety with the same 
amount invested and have our money 
do double duty in that manner. But 
we must remember that we cannot 
make a profit on articles not in stock. 
W e cannot sell and make a profit on 
articles that “we are just out of to­
day.” W atch your stock with an eagle 
eye. Keep a want book and use it. P u r­
chase enough to last until another 
shipment can arrive. People like to 
trade at a store which has what they 
want and when they want it.

The evil of idle dollars tied up in 
surplus “deals” in the store room is 
no worse than the idle empty space 
on the shelf or counter. You cannot 
make a profit on the things you hav­
en’t got.

Sam Sugarsax.

Proceedings of the Grand Rapids 
Bankruptcy Court

In th e  M atter o f J. A m uel B altzer, 
B ankrup t N o. 4938, final m eetin g  of cred ­
itors w as held under d a te  o f A pril 3, 1933. 
Fred G. T im m er, tru stee  w a s  present. 
C am pbell & C am pbell w ere  presen t a s  a t ­
torn eys for th e bankrupt. K. B. M athew s  
w as p resen t rep resen tin g  certa in  cred ­
itors. T ru ste t’s  final report and accou n t 
w a s approved and allow ed. B a lan ce  o f 
B ills , n otes and accou n ts  rece ivab le  w a s  
sold to C lay F . O lm stead, o f L udington, 
M ich., for th e  sum  of $5.00. An order  
w as m ade for th e  p aym en t o f exp en ses  
of ad m in istration , preferred c la im s and  
for  th e declaration  and  paym en t of a  
first and final d ividend to gen era l cred­
ito r s  o f 4.7%. C ertain cred itors appeared  
b y a tto rn ey  and ind icated  opposition  to 
ban krupt’s  d ischarge. I t  w as th erefore  
determ ined  th a t no certificate  be rendered  
e ith er  for or a g a in s t th e  gran tin g  o f said  
discharge. F in a l m ee tin g  adjourned w ith ­
out date.

In th e  M atter of H ilton  A. P iper, B a n k ­
rupt N o. 5176, first m eetin g  of creditors  
w as held April 18. 1933. T he bankrupt 
w as not presen t bu t w a s  rep resen ted  by  
■Warner, N orcross & Judd, A ttorneys. 
C reditors w ere rep resen ted  by B utterfield , 
K een ey  & Am berg. A ttorn eys. B y  a g r ee ­
m ent th e  m a tter  w a s  adjourned to M ay  
4. 1933 a t  10:00 A. M., E a stern  Standard  
T im e. «

In th e  M atter o f W illiam  D en  Bra'ber, 
Jr., B ankrup t No. 5182. T he first m eetin g  
of creditors h as been  called  for  M ay 5, 
1933, a t  10 A. M. E astern  tim e.

In th e  M atter o f W h itn ey  E. V ance, 
B ankrup t No. 5186. T he first m e e tin g  of 
cred itors h a s  been  called  fo r  M ay 5, 1933, 
a t 11 A. M. E astern  tim e. ,

In th e  M atter o f O scar H . Packard, 
B ankrup t N o. 51184. T he first m eetin g

of cred itors h as been  called  for M ay 5, 
1933, a t  11 A . M. E astern  tim e. ,

In th e M atter o f H a lsted  and  D o o m en -  
bal, B ankrup t N o. 51181. T he first m e e t­
in g  o f cred itors h a s  been  called  for M ay  
5, 1933, a t  2 P . M. E a stern  tim e.

In th e  M atter o f W alter  H . B rooks, 
B ankrup t N o. 570. T he first m ee tin g  of 
creditors h as been called  for M ay 8, 1933, 
a t 10 A. M. E a stern  tim e. ,

In th e  M atter o f  F red  E . M oN itt. B a n k ­
ru p t No. 5187. T h e  first m eetin g  o f cred ­
ito r s  h as been ca lled  fo r  M ay 8, 1933, a t  
11 A. M. E astern  tim e. ,

In th e  M atter o f F rank  B ucher, B a n k ­
rupt N o. 5185 T h e  first m ee tin g  o f cred ­
itors has been called for M ay 8, 1933, a t 
2 P . M. -E astern  tim e.

A pril 22, 1933. W e h ave  tod ay  received  
the Schedu les, R eferen ce and A d ju d ica ­
tion  in th e  m atter  o f E rn est T hom as  
B aldw in, B ankrup t N o. 5110. T h e  b an k ­
rupt is  a  r es id en t o f C annon T ow nsh ip , 
K en t C ounty, M ichigan, an d  h is  occu p a­
tion  is  th a t  of a  farm er. T h e  Schedule  
sh ow s a s se ts  o f $5,335.26 o f w hich  $4,854 
is  c la im ed  a s  exem pt, w ith  lia b ilitie s  of 
$11,526.58'. T he court h as w r itten  for  
fu n d s and upon rece ip t o f sa m e  th e  first 
m eetin g  o f creditors w ill b e  ca lled  and  
n ote  o f  sa m e  m ade herein.

A pril 22, 1933. W e h ave  tod ay  received  
th e Schedu les. R eferen ce  and A d ju d ica­
tion  in  th e  m a tter  o f H arold Sm itter , 
B ankrup t N q. 5189. T he bankrupt is  a  
resid en t o f  Grand R apids, M ichigan, and  
h is  occu pation  is  th a t o f a  truck driver. 
T he sch ed u le  sh ow s a s se ts  o f $30.00 of 
w hich  th e  fu ll am ou nt is  cla im ed as  
exem pt, w ith  jiab iliities  of $1,291.66. T he  
court has w r itten  for  fu n d s and upon  
rece ip t o f sam e th e first m ee tin g  of cred ­
itors w ill be called and note of sam e m ade  
herein . , ,

April 24, 1933. W e h ave tod ay  received  
th e  Schedu les,, R eference and A d ju d ica­
tion  in the m atter  of A m erican  Paper  
C hem icals, Inc.. B ankrup t No. 5191. T h is  
concern is a  Grand R apid s C orporation  
and th e a s se ts  a're located  a t  K alam azoo, 
M ichigan. T he sch ed ule  sh o w s a s se ts  of 
$20,800.00 w ith  lia b ilitie s  of $4,740.21. T he  
first m ee tin g  of creditors w ill be called  
and n ote  of sam e m ade herein . T he lis t  
of creditors are a s  fo llow s:— ,
A ssoc ia ted  T ruck L ines, K a l’zoo_$ 2.87
A sb esto s  Serv ice  Co.. K a la m a zo o .. 1.78 
A rctic  D airy  P rodu cts Co., K a l . . .  27.00
Bond Supply  Co., K alam azoo___  296.43
Booth B ros., Sau lt Ste. M arie, M ich 100.00 
R erm ingham  & P rosser  Co., K a l . . .  1.50
Chas! G. Bard, K alam azoo________ 50.57
B ixb y  Office Supply  Co.. G R ____ 2.70
C onsolidated A sh croft H ancock

Co.. B ridgeport, Conn__________134.14
C lover-L eaf M otor T ruck T ran s­

portation  Cry., D etro it________  1.59
T he C ream ery P ack age  M fg. Co.,

C hicago ----------------------------    45.48
C onsum ers P ow er Co.. K alainazoo 348.57 
Colum bian Storage & T ran sfer

Co., G. R -----------------------------------  1.38
D eS m it S h eet M etal W orks, K al__  57.67
D R C Foundry Co., K a la m a zo o .. 208.35
T he C H  D utton  Co.. K alam azoo__ 6.55
D unk ley  Co., K alam azoo__________  30.76
Frank E nrick  M ach Co., K a l____  9.75
E lectr ic  C onstruction  & M ach

Co., K alam azoo________________  62.07
E rn st & E rn st, Grand R apid s___  237.50
E rn est W ise, K alam azoo____________ ,28.16
F id e lity  Corp. G R __________________ 800.00
V isco s ity  Oil Co, K alam azoo______ 6.90
F iler  F ibre Co, F iler  C ity, M ic h ..  19.50
V ruw ink  P rin tin g  Co, G R ________ 21.70
G alloup P ip e  & Supply Co,

.B a ttle  C r e e k ____________________  20.90
Globe M fg Co. K alam azoo________  2.00
G andy B eltin g  Co, G R ____________  30.19
A  D  H u gh es Co, W ayland, M ic h ..  74.19
C ity  T reasurer, K alam azoo________ 30.80
H aze ltin e  & P erk in s. G R ___ -__ ^__12.31
Dr. E dgar A  H oney, Jr, K alam azoo 3.00 
T he H ollow  C enter P a ck in g  Co.

C leveland, O __________________  12.10
K alam azoo V egetab le  P arch m en t ""

Co, K alam azoo _______________  .36
K al. A w n in g  & T en t Co. K aVm azoo 11.50
L in k -B e lt Co. C hicago____________  3.97
M undet Cork Corp, H illside, N  J_35.80
M ich. L ithograph ing  Co, G R ______ 9.75
Mich In tersta te  M otor F re igh t

Co, K alam azoo ________________  8.64
M & T B a ttery  & E lectr ic  Co_____ 1.75
Mich B ell T ele  Co, K alam azoo____ 67.42
O lm stead A gency. K alam azoo______ 28.21
Ed O osterling, K alam azoo_________ 1.00
T he P rocter & G am ble D is. Co,

( D etro it _________________________ 298.50
Pa'per M akers C hem ical Corp,

W ilm ington , D el_______________  21.86
P erry  T estin g  L aboratory, D etro it 12.00
Standard Oil Co. G R ______________  10.25
E. H . S a rg en t & Co, C hicago, Tll__.60.49 
T he South Side L um ber & F u el

Co, K alam azoo _________________ 3(42.88
Ralph E rn est Seeger. G R __________   100.00
F actor ies, Inc, K alam azoo________ 1048.32

In th e  M atter o f G eorge McCuIlom, 
B ankrup t N o. 5050. T h e  final m ee tin g  of 
¿creditors has been called fo r  M ay 9. 1933, 
a t 11 A. M. E a stern  standard tim e. The  
tr u s te e ’s  final report w ill be approved at  
su ch  m eeting . T here m ay be a  sm all first 
and final dividend for creditors.

In the M atter  o f Jacob  E. Arney, B an k ­
rupt N o 5021. The final m eetin g  of cred­
itors has been called  for M ay 9, 1933, a t  
2 P. M. E a stern  standard tim e. The  
tr u s te e ’s final renort w ill be approved at 
such m eetin g . T here probably w ill be a  
dividend for  gen era l creditors.

(C ontinued on P a g e  19)

Home Baker 
Flour

The Ideal Family Type

Fancy Quality 
Low Priced 

Satisfied Consumers

Made to our own form­
ula Home Baker embodies 
all features to please the 
most exacting house wife.

Sold by Independent Dealers Only.
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RETAIL GROCER
R eta il G rocers and M eat D ealers A sso c ia ­

tion of M ichigan.
P r e s id e n t—P au l Schm idt, L ansing. 
F ir s t  V ia e -P resid en t —  T heodore J. 

B athk e, P e to sk ey .
Second  V ice -P resid en t—R udolf E ck ert, 

F lin t.
S ecretary  — H erm an  H an son , Grand  

Rapids.
T reasurer—O. H . B ailey , Sr., L ansing. 
D irectors—H olger Jorgen son , M uske­

gon; L. V . E berhard , G rand R apids; A. A. 
B oyce. B a y  C ity: V in cen t A. M iklas. M an­
is te e ; W ard N ew m an , P on tiac.

Must Get Facts in Order To Think 
Straight

A recent meeting was held by vari­
ous milk distributors on the invitation 
of officers of a local grocers’ associa­
tion, the effort being to devise some 
scheme to correct present evils. Of 
course, there was plenty of loose talk, 
but after that discussion was narrowed 
to certain basic fundamentals, by the 
quiet remark of one grocer. He said:

“Gentlemen, it is conceded that pro­
ducers are not getting enough, that 
they want more. W e agree that dis­
tributors are making nothing on the 
present basis and there is no argum ent 
that grocers who now sell milk at from 
one cent to five cents per quart are 
losing money.

“But there is nothing to be gained 
by sitting here figuring a total based 
on what producers sought to have, plus 
normal margin for distributors and 
grocers. W e can not hope to attain 
ideal conditions all at once, for the 
reason that right now there is an 
overwhelming surplus of milk. W hat 
we may hope to do is achieve some 
improvement—reduce actual losses— 
at first, and that we may begin to do 
if we start from the right end.

“Let us begin with thinking of what 
consumers generally will pay and yet 
drink milk freely—more freely than 
now. Then that figure can be split 
among us, not profitably at this time, 
but, as I say, so losses may be re­
duced.”

The speaker then advanced the sug­
gestion that the consumer probably 
would use milk freely at 7c per quart. 
The grocer could then take lc and the 
distributor another cent, w-hich would 
leave 5c for the producer—and that 
would make a good start.

Several of the better grovers pres­
ent fell in with this suggested scheme. 
Then the chairman of the meeting, 
a local association official, said, “O, 
but that won’t do. Grocers need not 
less than l^ jc  a quart, and some of 
our members can not get by even on 
that, because the average expense is 
about 16 per cent, and many have 18 
per cent.

Let us leave the meeting now and 
consider such statements. A most 
discouraging fact is how such half- 
baked thinking persists. It is the most 
serious obstacle to real progress among 
ordinary grocers. Only those capable 
of reasoning far beyond such elemen­
tary facto rs—‘like, for example, the 
speaker quoted at length above—can 
possibly be kept in business.

For, like what the first speaker said 
—that we must start with a price on 
which milk will sell—here are some 
other facts in skeleton form:

1. T hat no general average of ex­
pense can be charged against rapid­
turning, basic staples. Such items 
move profitably on a margin less than 
the average expense.

2. T hat with exceptions so few as 
to be negligible, the grocer whose ex­
pense is 18 per cent, can not hope to 
survive and the association which a t­
tem pts to carry men of tha t class will 
find itself waterlogged in short order.

3. T hat only a select few grocers 
can get by w'hose expense is 16 per 
cent.

Exceptional grocers, a few of them, 
run along right now with average ex­
pense at 18 per cent and higher, but 
they are exceptional in character of 
trade, in the range of their stock and 
service, in the peculiar ability of the 
men at the top. One such I know has 
never passed a dividend, but let grocers 
generally hesitate to class themselves 
with such men, for they are really few 
and far between.

In the same regions where such 
grocers operate are family service gro­
cers whose expense ranges 10 to 11 
per cent. Such a grocer can make 
fine money on an average margin of 
15 per cent. But such a man is likewise 
exceptional, and one of his points of 
difference is this: T hat if you should 
go to him to buy, you might find 
that he did not want your trade and 
would politely but firmly tell you so.

If that sounds odd, let me say that 
it indicates to my mind what grocery 
associations soon must do: cross ex­
amine applicants to see whether they 
have any right to be in business be­
fore they take them in.

The average gross margin, taken 
across country right now is 17 per 
cent, and expense averages 13 per cent, 
or under. How can anyone carry men 
whose average expense is 18 per cent.?

Individual market men, who run 
their own business individually, either 
with or without voluntary purchasing 
connections, were operating last June 
in Los Angeles and making money 
at 15 per cent, gross; and that applies, 
to the entire line of groceries, meats, 
fruits, vegetables, bakery goods and 
all other items regularly grouped today 
in any general market.

The latest new's from Newark, New 
Jersey, is that the former Piggly- 
W iggly man who is running the Big 
Bear says flatly that he can operate 
on 9 per cent, gross and make money.

I am stating facts without much 
comment. Anyone can do his own 
thinking thereon. My urgent sugges­
tion is that grocers bestir themselves 
and give real consideration to such 
facts and factors. For economics has 
a way of ruling that merchandise shall 
eventually travel from producer to 
consumer by the shortest route.

One line of work tow’ard betterm ent 
is indicated in a story recently told 
by the Stroller in the Philadelphia 
Grocery W orld. He writes of what 
he saw in a grocery store, thus:

“A woman came in and I saw what 
she bought: three can’s of Campbell’s 
soup, a carton of cigarets and three 
tins of milk. She charged ’em.

“ ‘Well, Bill,’ says I, ‘there’s a good 
day’s work right there,’ ‘H uh,’ he says, 
‘I guess sol’ ‘Between the tw o of us, 
Bill, how much did you make on that 
order?’ ‘Make?’ says he, ‘I figure I 
lost 13 cents.’ ‘W hat you mean is 
that if that dame hadn’t come in you’d 
be 13c better off?’ ‘T hat’s right.’ ‘Well, 
why in heck do you do it? There ain’t 
any law to make you sell stuff for less

than cost, is there?’ ‘I have to do 
business, don’t I? ’ ‘You don’t have 
to do that kind of business, by gosh!’ 
‘Well, I have to keep people coming 
in here, don’t I?’ ”

Then Stroller related how a cus­
tomer of his went over his list of 
customers for those who paid him prof­
its. Selecting those whose business 
did not pay, he told his clerks to 
charge them regular prices on all spe­
cials and let them stay away if they 
did not like it. It was not easy to do. 
but he got rid of them and found he 
made money by it. But “Bill” argued 
that he could not sell stuff at regular 
prices—“Couldn’t be done.”

“It could be done. I t is done. I do 
it,” rejoined Stroller. “Would I go on 
selling you month after month if there 
was no pro'fit in it?”

“You’re crazy,” rejoined “Bill” — 
which is about as intelligent an answer 
as his kind of grocer ever makes.

The story takes me back more than 
tw'enty years, wdien this grocer went 
through the same process of examining 
custom ers’ accounts, selecting those 
that were profitable; then making the 
rest profitable or getting rid of them.

And like Stroller, I answer it can 
be done and that business benefits from

F R . I G I D A I R . E ©
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F. C. MATTHEWS & CO.
70 No. Division Ave. Phone 9324

the doing. Such selection is just one 
part of the job of any grocer who 
expects to make money out of his 
business; and, believe it or not, it 
works magic in any store. If this 
seems odd to you, look about you at 
the plain fact that some grocers make 
money every month in every year.

Paul Findlay.

Replacements now will aid in gain­
ing first place later.

Some day scarcity will throw buy­
ers into panic.

do so m an y  doctors 
say:

“ C A R N A T IO N  M ILK
for bab ies” ?

Many baby specialists are pre­
scribing Carnation Milk. They 
know they can depend on its pure, 
nourishing goodness. And moth­
ers, when Carnation Milk is pre­
scribed, must follow the doctor’s 
orders. . . . Hold the good-will of 
these mothers. It’s valuable to 
you. Be sure you have Carnation 
Milk on hand.

Carnation
"From 

Contented  ̂
Cows”

M ilk

W O R L D ’S L A R G E S T - S E L L I N G  
B R A N D  O F  E V A P O R A T E D  M I L K
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MEAT DEALER
Future of Egg Business Regarded as 

Uncertain
The rapid increase in visible stocks 

of eggs, the continued increase in 
country collections and the main­
tained prices do not seem to balance 
satisfactorily, a situation which raises 
a doubt in ultimate stability in the egg 
trade.

Dealers in eggs are undoubtedly 
keyed up at the moment. They are not 
inclined to disregard governmental in­
fluences, particularly the seriousness of 
inflation in its relation to a probable 
price boom. Should inflation develop 
along the lines generally anticipated at 
the moment, it is not difficult to under­
stand the reason for so many interests 
storing eggs—that is, using their re­
serve funds for the purpose of shelled 
accumulation.

During the storing season in 1932, a 
most conservative trading policy was 
adopted. Prices, as a result, were held 
at attractive levels and storage accum­
ulations were at a minimum compara­
tively. A t that time consumption of 
eggs in rural districts was undoubtedly 
much in excess of this year and there 
was evidence to showr that home de­
mands in distributing centers were also 
measurably enlarged because of the 
attractive prices.

Consequently, with storage stocks 
sharply larger, it is reasonable to be­
lieve that consumption of eggs is under 
last year.

Analyzing the statistical position of 
the moment brings out the fact that 
the recent governmen monthly report 
on storage holdings showed an excess 
of 1,121,000 cases compared with last 
year. The total holdings in the coun­
try  on April 1 aggregated 1,821,000 
cases. This compared with a five-year 
average of 1,294,000 cases.

The rate of storage movement since 
the opening of April has been fully 
sustained. At this time there is a large 
and pressing excess and all indications 
lead many operators to predict an ex­
cess above 2,000,000 cases at the peak 
this year. Analyzing this indicated sup­
ply in the light of all facts, there is 
reason for some doubt. In the first 
place it is to be remembered that much 
of the buying is and has been, prom pt­
ed by the belief in inflation. In  the sec­
ond place, just so many eggs have been 
consumed during the past few years 
regardless of price, and in the third 
place the eggs this year are being 
sored by varied interests and holdings 
greatly scattered.

A nother fact which has been proved 
in past performances of the egg m ar­
ket is that best years have resulted 
from  concentrated holdings. T hat is, 
the supply in storage was in the hands 
of just so many dealers and no more. 
During the past ten years at least 
fewer hands in the distribution of stor­
age eggs have led to profitable termin­
ations.

All in all, the future of the egg trade 
is still a question, a mystery so to 
speak. Prom pted by the inflation wave, 
many dealers talk bullish and operate 
accordingly. Based on supply alone 
the egg situation seems toppy. But in 
the light of all facts there is need for 
caution in that the eggs are available

and a reduced competition for the sup­
ply would not greatly reduce accumu­
lation, although it would undoubtedly 
lead to more attractive trading levels, 
at least a partial insurance against 
losses during the season of distribution.

Egg handlers have faith in govern­
mental developments and it is this 
faith which is mainly responsible for 
the general investment wave and the 
constant talk of higher prices to the 
close of the current year.—Joseph M. 
Cohen in Chicago Journal of Com­
merce.

Questions and Answers of Interest To 
Grocers

No. 1. Question: W ill bananas sell 
faster when displayed in “hands” or 
by hanging the full stems in the dis­
play window?

Answer: Many careful tests have 
proven tha t bananas will sell faster 
with less loss and greater profit when 
displayed in “hands” each of which 
carries a price card.

No. 2. Question: W hy do labels 
carry the warning to remove contents 
from the can as soon as the can is 
opened?

Answer: Some canners believe that 
food in an open can, a part of which 
has been consumed, presents a less 
attractive appearance than if the food 
were transferred to a dish of suitable 
size.

No. 3. Question: Does rust on a can 
indicate spoilage?

Answer: Not unless the rust has 
penetrated the can and caused a leak.

No. 4. Question: W hat is the tech­
nical definition of ginger ale?

Answer: Ginger ale is the carbonated 
beverage prepared from ginger ale fla­
vor, harmless organic acid, potable 
water and a sirup of one or more of 
the following: sugar, invert sugar, dex­
trose, with or without the addition of 
caramel color.

No. 5. Question: W hat is meant by 
book value?

Answer: Book value is usually cost 
price less depreciation, or an estimate 
of what the business would bring at a 
liquidation sale.

No. 6. Question: Is it proper to 
charge the business with rent when 
the merchant owns the building?

Answer: Yes. A merchant should 
realize something on his investment 
and charge the business with a rent in 
proportion to the rents of other stores 
in the same locality.

No. 7. Question: W hen did the bar­
ber pole come into use and what does 
it mean?

Answer: The barber pole dates back 
to the early middle ages when barbers 
were also surgeons and dentists. The 
two spiral ribbons painted about the 
pole represent two long fillets or band­
ages, one twisted around the arm be­
fore bleeding and the other to bind it. 
A t first real bandages were used, but 
later for convenience the pole was 
painted.

No. 8. Question: W hat kinds of 
sweet corn make the best packs for 

' canning?
Answer: The D epartm ent of A gri­

culture says that the following kinds 
make the best packs of canned corn: 
Country Gentlemen, Golden Bantam. 
Golden Giant, Improved Golden Ban­

tam, Bantam "Evergreen and Charle­
voix.

No. 9. Question: W hat precaution 
must be taken with cinnamon?

Answer: Since cinnamon deteriorates 
when exposed to the air it is important 
that the package remain closed at all 
times.

No. 10. Question: W hat are truffles?
Answer: Truffles are a fungus

growth, that grow a few inches under­
ground. They grow something like

potatoes, apparently without root or 
leaves, and thrive in chalky or clayey 
ground. Efforts to grow them com­
mercially have not been successful.— 
Kentucky Grocer.

Here then are my three business 
tru ths: Profits are in goods delivered 
—not in orders; tell the truth to your 
banker and make him believe in you; 
let your men know that you work 
harder than they do.

KEEP SU PPLIED  WITH

L IL T  W H IT E  FLOOR
“ T h e  flour the best cooks use”

VALLEY CITY MILLING COMPANY
Portland —  G rand R apids —  Kalam azoo —  T ra v e rse  C ity

A .r e  the canned foods you feature grown 
and packed

jfie brand 
youhyow

in your home 
state?
W. R. Roach & Co., 

Grand Rapids, main­

tain seven modern 
Michigan factories 

for the canning of 

products grown by 

Michigan farmers.

HART
A complete line of canned vegetables and fruita
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HARDWARE
M ichigan R eta il H ard w are  A sso cia tio n . 

P resid en t—W an. J. D illon , D etro it. 
V ice-P resid en t — H enry  A. Schan tz, 

Grand R apids.
Secretary—H arold W . B erv ig , L an sin g . 
T reasurer— W illiam  M oore, D etro it. 
F ield  Secretary  — L. S. Sw in eh art, 

L ansing .

Catering To the “Kitchen Shower” 
Trade

The June wedding gift trade is, or 
should be, a considerable lactor in the 
hardware business at this season of 
the year. I t is quite true that waddings 
occur at all seasons, and that gift lines 
are saleable all the year round; but 
June is the recognized month of brides 
and provdes a splendid opportunity 
for the hardware dealer to emphasize 
the gift possibilities of his stock.

Now is a good time to plan for this 
June business. But a preliminary to 
featuring gift lines for June is the fea­
turing of those lesser articles which 
constitute “show'er” gifts.

The “showier” is a recognized pre­
nuptial function. Some friend of the 
bride-to-be puts on a little party for a 
number of the rem oter friends—folk 
not likely to be invied to the wedding, 
yet who appreciate the opportunity to 
get together, have a jolly evening, and 
remember the prospective bride with 
some inexpensive gift. The bride is 
there to receive congratulations. Often 
several showers are held in honor of 
a prospective bride. Linen showTers 
and kitchen showers are the most pop­
ular; and the “kitchen showier” falls 
within the hardware dealer’s scope.

A considerable share of the local 
“showier trade” will probably come to 
the hardware store anyway; but addi­
tional trade can be secured by judicious 
newspaper and display advertising. 
This may advantageously be timed 
early in May—since the fore-handed 
hardware dealer will wish to  start his 
June bride publicity in advance of the 
month, say between the middle and 
end of May.

Coincidentally, the outfitting of the 
new1 home is also an im portant m atter 
for the hardware dealer, whose stock 
includes so many of the essentials: and 
it is quite possible to tie the two ideas 
together in your publicity.

A “shower window” can be put on 
toward the middle of May, or even a 
little later. The figure of a June bride, 
an umbrella over her head, with a 
“shower” of small articles suspended 
from the top of the window by invis­
ible wires and scattered about the floor 
of the window', is a stunt frequently 
used to good advantage, and adds ef­
fectiveness to any display.

The display should carry out some 
idea worth getting across to your pub­
lic. A great thing is to impress the 
public with the gift possibilities of the 
hardware stock. Hence, the stocky 
type of window is usually good.

For instance, a display can be de­
voted to “Suggestions for Kitchen 
Shower Gifts.” The aim of such a 
display should be to show as compre­
hensive a variety as possible of small 
and low7 priced articles suitable for 
shower gifts. Naturally, the recog­
nized kitchen utensils should all be 
included; but the hardware dealer who 
know's his stock can work in a lot of 
little items that might easily be over­
looked.

O r a window trim  might take as its 
topic “May Showers for June Brides.” 
The slogan, incidentally, is a good one 
— a parphrase of the familiar “April 
Showers Bring May Flowers.” Such a 
window should aim to suggest a wide 
variety of showers in addition to the 
traditional “kitchen shower.’”

Thus, the display could show a v- 
riety of aluminum utensils with the 
show card, “W hy Not an Aluminum 
Shower?” or electrical devices with 
“An Electrical Shower Is Just the 
Thing” or granite ware or wooden 
ware or cooking utensils or small arti­
cles of hammered brass or crockery 
if you handle these lines. A good many 
hostesses are anxious for novelty and 
if you can suggest some new sort of 
show'er you will reap the benefit in 
added business.

The young people on your sales staff 
can quite often do some helpful work 
in a quiet w?ay. Usually they belong 
to church and social organizations of 
one kind and another; and are apt 
through these contacts to get early in­
formation as to prospective weddings. 
W ith this information the next step is 
to find out who of the bride’s friends 
are likely to entertain for her; and the 
tactful salesman can sound them out 
as to prospective showers. And, of 
course, suggest new ideas—the alumi­
num shower, the electrical shower, or 
some similar hardware feature.

Some dealers have gone to consider­
able pains to handle this business so as 
to help gift purchasers avoid that bane 
of such events—the duplication of gifts. 
One dealer put a tactful young clerk 
in special charge of this department. He 
had mimeographed tally sheets with 
gift suggestions. The bride’s name 
would be noted at the top of the sheet. 
W hen a purchase was made, the item 
was checked off. Suppose somebody 
wanted a gift for an electric shower for 
Miss So-and-So. The clerk glanced at 
his list. “An electric iron? I guess 
that’s been bought already. But here’s 
a nice little bedroom lamp. O r how7 
about a toaster?

The hardw are dealer might of course 
have saved trouble by selling electric 
irons to everybody, and then exchang­
ing them afterward. But the check-list 
system he adopted gave an excellent 
and appreciated service. The purchaser 
had the assurance that, so far as that 
store was concerned, his gift would 
not be duplicated. And the fact that 
such a service was given by Blank’s 
H ardware Store tended to draw busi­
ness in this particular line.

Some dealers have got good results 
from a “Bride’s Assistance D epart­
m ent.” The departm ent is revived 
early in May. Circular letters are sent 
out to prospective brides, tactfully vol­
unteering the assistance of the store in 
selecting necessary articles for the new 
home.

A tactful approach is essential. The 
appeal of the circular letter should not 
be too obvious. The best plan is to 
establish yourself and your store on a 
friendly footing with the recipient. If 
the contact can be established person­
ally by yourself or some member of 
your staff, so much the better. You 
stand in the best position, of course, 
with young people whom you have 
known for some years and who have 
come to appreciate your friendliness

and to rely on your judgm ent and who 
will naturally turn to  you for sugges­
tions and advice in outfitting the new 
home.

Catering especially to  trade in this 
way involves some departure from 
routine storekeeping. But in times like 
these routine storekeeping is not 
enough; the hardware dealer must be 
prepared to put forth special efforts to 
secure trade.

Victor Lauriston.

Kitchen Utensil Demand Limited
U ncertainty over the trend of prices 

in the small housewares industry 
brought active buying to a halt in the 
wholesale market this week. Buyers 
have held up their orders awaiting def­
inite word from manufacturers regard­
ing prices, but the producers are still 
marking time until the  extent of the 
present inflationary movement can be 
accurately judged. At the present time 
manufacturers of kitchen utensils and 
similar wares are filling small orders 
for immediate delivery at regular 
Spring prices, but are refusing to book 
advance business.

How To Keep From Growing Old
Always drive fast out of alleys. You 

might hit a polileman. T here’s no 
telling.

Always race with locomotives to 
crossings. Engineers like it. It breaks 
the monotony of their jobs. I t  is al­
ways a good test for your car.

Always pass the car ahead on 
curves or turns. Don’t use the horn 
because it might unnerve the other 
fellow and cause him to turn out too 
far.

Demand half the road—the middle 
half. Insist on your rights.

Always lock your brakes when skid­
ding. I t  makes the job more artistic. 
Often you can turn clear around.

Always drive close to pedestrians in 
w et weather. Dry cleaners will erect 
a m onum ent to your memory.

Always try  to pass cars on a hill 
when it is possible. I t  shows your bus 
has more power, and you can turn 
somewhere surely if you meet an­
other car at the top.

Never look around when you back 
up. There is never anything behind 
your automobile.

A few shots of booze will enable you 
to make your car do real stunts. For 
perm anent results quaff long and 
deeply of the flowing bowl before tak­
ing the wheel.

Drive as fast as you can on wet 
pavements. There is always something 
to  stop you if you lose control—often 
a heavy truck or a plate glass win­
dow.

New drivers should be shown how to 
drive fast in heavy traffic. It gives 
them the experience every motorist 
should have.

Always speed! It looks as though 
you are a man of pep even though an 
am ateur driver.

Never stop, look or listen at rail­
road crossings. I t consumes valuable 
time, and besides nobody believes in 
signs.

In wet w eather always drive in trol­
ley tracks. I t ’s smoother going.

Digging in is the only way to dig up 
orders.

Welcome These Men
they may save you money

When one of the Federal Mutual rep­
resentatives calls on you —  welcome 
him. He has come to help you with 
your insurance problems and to explain 
the Federal’s plan of protection. Each 
of the men listed to the right is thor­
oughly experienced in the fundamentals 
of insurance. He will be glad to intel­
ligently audit your insurance policies 
without any obligation. He will make 
recommendations that will be of benefit 
to you and the protection you carry on 
your business. One of these men is 
near you, possibly your neighbor. If 
he hasn’t called, telephone or write to 
him for full information about the 
Federal Mutuals. He can place your 
fire and windstorm insurance in sound 
companies that have saved policyhold­
ers substantial amounts on the cost of 
their protection for over a quarter of 
a century.

G . J .  D IA Z  
Box 239
132 R o ckw ell St  
Jack so n , M ich.

H . F .  G IL L A S P Y  
Box 375
M arinette, W is . .

R . M. H A R D E N  
Box 270
817 Congress St. 
S ag in aw , M ich.

P . F .  K A R N E R  
180 E a s t  H uron S t. 
Po n tiac , M ich.

H . W . L U C E  
Union G uard ian  Bldg. 
D etroit, M ich. 
Telephone C ad illa c  8140

C . H . M A R S H  
Box 1001
1942 O akland D rive  
Kalam azoo , M ich. 
Telephone 6927

C . A . S T O C K M E Y E R  
4800 Spokane A ve. 
Detroit, Mich. 
Telephone Garfield 8148

J A M E S  T IM M E R  
1161 A lex an d er  
G rand R ap id s, M ich. 
Telephone 73645

Federal Hardware & Implement Mutuals
R eta il H ard w are  M utual F ire  Ins. Co. H ard w are  D ealers M utual F ire  Ins. Co. 

M inneapolis. M innesota  S tev en s  P oin t. W iscon sin
M innesota Im plem ent M utual F ire  In s. Co.

O w atonna, M innesota
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DRY GOODS
M ichigan R eta il D ry  Goods A ssociation.

P resid en t—Geo. a  P ra tt, Grand R apids.
F irs t V ice-P resid en t—T hom as P . P it -  

keth ly , F lin t.
Second V ice-P resid en t—P au l Li. Proud, 

Ann Arbor.
S ecretary -T reasu rer—Clare R. Sperry, 

P ort H uron.
M anager—Jason E. H am m ond. L ansing.

Hollow Ware Market More Active 
In terest in metal hollow ware of all 

kinds increased in the wholesale m ar­
ket this week as buyers for retail 
stores began purchasing late Spring 
requirements. Early orders for June 
goods were received by producers of 
sterling silver and of plated ware. A rti­
cles to retail under $15 are still of para­
mount interest to buyers of sterling, 
although a fair volume of purchasing 
was done in the ranges up to $30. 
Pew ter and plated hollow ware calls 
are limited to goods priced below $10 
in most instances. M anufacturers have 
produced only a few new numbers for 
the late Spring trade because of the 
small amount of business done this 
year.

Return of Beer Hits Tea Set Sales 
Only a limited selection of iced tea 

sets will be offered by manufacturers 
of table glassware this season. The 
advent of beer has killed most of the 
interest in tea sets and buyers are call­
ing for specially designed beer pitch­
ers and mugs instead. The tea set de­
mand formlerly constituted a major 
part of table glassware production at 
this season of the year. Producers are 
moving cautiously in designing the 
beer sets, as new molds are expensive 
and the manufacturers are not sure at 
this time whether beer consumption 
figures will hold up once the novelty 
wears off.

Taupes Lead Fall Woolen Hues 
Taupe tones and dark neutral gray 

are featured in thirty-six woolen shades 
for Fall, by the Textile Color Card 
Association. Brown taupe and mole 
taupe receive special emphasis as do 
smoke brown and beige taupe. In the 
grays, cartridge gray is stressed. 
Browns, particularly in reddish effects, 
were also outstanding. The range in­
cludes burnt brown, Chona and liqueur 
brown. Complementing the browns 
and toupes are a group of new beige 
hues. Hempbeige was described as 
the Fall version of the string color 
now receiving much attention for 
Spring.

Swim Suits, Rayon and Denims Up 
Various textile advances instituted 

during the week have been followed 
up by im portant producers. The Suf­
folk K nitting Co., one of the leading 
knitted outerwear producers, advanced 
plain worsted and zephyr swim suits 
and men’s and women’s ribbed sport 
coats 50 cents to $1.50 per dozen. The 
du Pont Rayon Co. raised prices on its 
viscose process yarns 3 to 10 cents per 
pound, in line with the advance made 
by the Viscose Co. on the previous day. 
Denim prices were moved up cent 
to a basis of 9J4 cents for the 2.20-yard 
construction, covering June and July 
delivery.

Price Uncertainty Slows Rug Sales 
U ncertainty over prices and a reluc- 

ance on the part of importers to ac­
cept orders until the dollar’s position

in international exchange becomes 
more settled, hampers trading in the 
imported rug market. A lthough most 
importers are quoting prices fifteen 
pert cen. above those of last week, 
they show a reluctance to sell goods 
even in small lots and reject requests 
for large quantités of merchandise. No 
orders for future delivery are accepted. 
Im porters say they hope to be in a po­
sition to quote firm prices by the m id­
dle of next week.

To Push Men’s Summer Wear 
The first week in June was chosen 

for opening the retail Summer sea­
son in men’s wear at a luncheon 
meeting last week of the men’s and 
boys’ wear committee of the merchan­
dising division of the National Retail 
Dry Goods Association. Full co-opera­
tion will be given plans to make men 
more style conscious and the meeting 
endorsed the movement in which man­
ufacturers will spend $50,000 to signal­
ize F ather’s Day on June 18. Leading 
men’s wear retailers attended the m eet­
ing, which was presided over by J. 
W esley Heare of M ontgomery, W ard 
& Co., chairman of the committee.

Blanket Prices Up 5 Per Cent. 
Further price advances in various 

textile lines have been announced. The 
Nashua M anufacturing Co. raised 
prices 5 per cent, on its part-wool 
blankets containing not less than 5 per 
cent, wool and those having less than 
25 per cent. Leaksville blankets were 
moved up a similar amount on all 
styles. Cannon Miills shortened dis­
counts 5 per cent, on fine-count mus­
lins. Some wash goods houses marked 
up quotations 2 cents a yard from the 
low point on plain color rayon taffetas, 
which can be carried over from one 
season to another.

More Rug “Drops” Bought 
Facing the prospect of higher prices 

for hard-surface floor coverings, re­
tailers have taken increased quantities 
of “drop” patterns of both the linoleum 
and felt-base rugs. The “drops” re­
leased a few days before the country 
w ent off the gold standard are priced 
at 5 to 15 per cent below regular 
Spring levels. M anufcturers say that 
the call for goods has increased in the 
last three days and that at the present 
rate of buying the stocks of discon­
tinued patterns will be cleared before 
the close of the week.

Glass Trade Makes Steady Gains 
The steady improvement in the de­

mand for flat glass, heavy production 
of beer bottles and a healthier demand 
for better-grade table glassware gives 
every indication that April will be the 
best month of the year for the glass 
industry. W hat proportions the nor­
mal demand for beer bottles will have 
still is uncertain and will be until the 
situation stabilizes. The better grades 
of pressed glass tableware, especially 
types of hotels and restaurants, are 
in excellent demand.

Onyx Raises Swim-Suit Prices 
Price advances ranging from 50 cents 

to $1.50 a dozen on bathing suits have 
been announced by the Onyx Knitting 
Mills. The plain worsted numbers 
are increased 50 cents to $1 per dozen, 
while the zephyr styles are marked up 
75 cents to $1.50 per dozen. Officials

a t the local selling offices attribute the 
advance to  the higher yarn prices now 
prevailing, which is created by the rush 
for goods from mills. I t is expected 
that other mills may follow the Onyx 
action shortly.

Advertising can fight adversity.

SOMEONE 
TO GET

The extensive experiments with un­
employment insurance, which have 
been undertaken in other countries, as 
well as the limited experiments in 
this country, present convincing evi­
dence that, for unemployment in all 
its aspects, insurance is not a proper 
solution.

IS ABOUT 
A JOB

A job is open! The employment manager 
runs through his list of qualified men and 
considers several. One of them  has a tele­
phone and can he reached quickly. He gets 
first chance.
Other things being equal, the applicant or 
former employee who can be reached by 
telephone is quite likely to get first call.

Grand Rapids Paper Box Co.
M a n u f a c t u r e r s  o f  S E T  U P  a n d  F O L D I N G  P A P E R  B O X E S  

S P E C I A L  D I E  C U T T I N G  A N D  M O U N T I N G  

G R  A N D  R A . P I D S ,  M I C H I G A N

YEAKEY-SCRIPPS, Inc.
160 Louis Street Grand Rapids, Mich.

Wholesale Linoleum, Carpets and Rugs
Distributors of

ARMSTRONG’S LINOLEUM 
and

BIGELOW-SANFORD’S CARPETS AND RUGS

MICHIGAN BELL 
TELEPHONE CO.
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HOTEL DEPARTMENT
Los Angeles and Santa Barbara Earth 

Quakes Compared
Los Angeles, April 29—In a letter 

received from Elm er H. D earth, a 
substantial citizen of Detroit, he tells 
me he is making preparations to move 
back to Minnesota, after a residence in 
the M otor City for over tw enty years. 
I have had the honor of the acquain­
tance of this gentleman for a t least 
forty-five years or more. He began 
his career in Minnesota publishing a 
country newspaper, entered into poli­
tics at an early day, and, after filling 
several local offices of trust, became 
state insurance commissioner, a posi­
tion he held for several years, going 
from there to D etroit where he as­
sumed the duties of president of the 
General Casualty Co., retiring a few 
years ago. It seems as though we had 
always been friends. I sold him his 
first newspaper outfit and have kept up 
with him ever since, literally placing 
my feet on his desk when he was an 
insurance official. He has a most in­
teresting family—grown up now— and 
a most charming wife, all of whom 
have added to my pleasure while vis­
iting Detroit. Minnesota is some dis­
tance away but it will not keep me from 
continuing this most happy acquain­
tance.

The same source which brings me the 
news of the resignation of Raymond 
Reid, manager of Hotel Herkimer, 
Grand Rapids, to take the management 
of Reid’s Hotel, South Haven, tells me 
of the death of his much beloved parent, 
“Dave” Reid, who owned and con­
ducted that hostelry for many years, 
always successfully. I doubt if Mich­
igan ever produced a more interesting 
character than this particular individ­
ual, and I am prepared to say he en­
joyed the friendship of every one he 
knew’, including a veritable host of 
traveling men who made his hotel 
their temporary home for a long pe­
riod of years. He w’as good to me, 
treated me like a prince, and helped 
me in furthering the interests of the 
Michigan Hotel Association, during 
that period when I was honored with 
its secretarial duties. I will not soon 
forget his many kindnesses. Raymond, 
his son, who had his hotel training at 
Reid’s Hotel, has been . wonderfully 
successful in his management of the 
Grand Rapids Herkimer, and I have 
no doubt that he w’ill add new luster 
to the South Haven establishment.

Much has lately been published con­
cerning the California earthquake, but 
from recent observations made at 
Santa Barbara, which suffered a simi­
lar catastrophe eight years ago, I am 
not so sure but what this seeming mis­
fortune at Long Beach may not have 
been a blessing in disguise, similar 
to operations at said city of Santa 
Barbara. In the latter case not only 
were the builders of public buildings 
and business buildings fired with en- 
husiasm to make their city beautiful, 
distinctive and the naural development 
of its ancestry, but through their local 
chamber of commerce and kindred in­
stitutions a campaign was carried on 
to influence the builders of small 
homes. The result is a city of good 
taste, with so many . beautiful small 
homes that seven years in succession 
Santa Barbara has taken first prizes 
in National contests, such as that of 
Better Homes of America. The m il­
lionaires of Santa Barbara have sim­
ply had to hustle to keep the small 
home owners from outdoing them in 
beautification. Santa Barbara was one 
of the original Mission cities, but she 
has outgrown old time systems, keeps 
her antiquities in fit order, but goes 
in strong for the newer and better 
things. She has no industries and does 
not want them. She is not ambitious 
to become a large city. She prefers 
to be the sort of place beauty lovers
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will fall in love with and help beau­
tify. Lolita Armour (M rs. J. J. M itch­
ell) for instance fell in love w ith it 
and the Mitchells have such a lovely 
garden at Montecito that when you see 
it you are inclined to forgive her an­
cestors for all the years they held you 
up on the price of bacon. W hen you 
see the hotels there, which are finer 
than you will discover in cities ten 
times her size, you will understand. 
H er Biltmore is very lovely, the Sam­
arkand is famous as a honeymooner’s 
Mecca, and about the only complaint 
I am registering concerning them is 
that their surroundings are so beau­
tiful one really feels he is wasting 
time in eating. In addition to the mis­
sion church there used to be an old 
adobe theater in Santa Barbara, which 
they still talk about. I t was owned by 
a man named Lobaro, an actor and 
musician who also operated a bar. 
Leo Carrillo, born in the old Carrillo 
mansion not far away, learned to act 
in that theater and W alter Huston is 
said to have made his first serious a t­
tempt at acting there. Ruth St. Denis 
used to dance and manv other illus­
trious persons made their debut in 
the establishment. Now there is a 
w’onderiul new community playhouse 
on the site of the old one. and it car­
ries the old title.

After deciding to abandon the prop­
erty to fate the owners of the Black- 
stone Hotel. Chicago, took a second 
thought and decided to refurnish it in­
stead in time for the opening of the 
world’s fair. And I am led to under­
stand that Roy Carruthers will be 
responsible for its well being and his 
former able assistant at the Book- 
Cadillac. George W. Linholm, will be 
contact man, which will prove the 
consummation of a well-laid plan to 
make it a greater success than ever.

H otels all over the country seem to 
have become active as if by magic 
and the claim is made that it is all on 
account of the return of beer to its 
legitimate status in this country. Chi­
cago hotels, particularly, are jubilant 
over results already attained. Out 
here there is much said about beer 
activity. Baron Long, well-known to 
Michigan operators, owner of the U. 
S. Grant hotel at San Diego, reports 
that in four hours his new’ beer garden 
dealt out 19,200 glasses of the am ber 
fluid, which would indicate something 
stirring. Well, anyhow, the hotel men 
are entitled to a break, and if it comes 
through the beer channel I feel that I 
can honestly say it “might have been 
w’orse.”

William A. Brewer, president of the 
Brewer Realty Co., Saginaw, was re­
elected president of the Bancroft H o­
tel Co., of that city. Henry M. Hol­
lister, manager for years of the hotel, 
and former president of Michigan H o­
tel Association, still retains m anage­
ment of the institution.

Mrs. Bety Knox, of Toledo, Ohio, 
has purchased Hotel Flint, a t Flint,

H otel and Restaurant 
Equipment

H. Leonard & Sons
38-44 Fulton St, W. 

GRAND RAPIDS, MICH.

Warm Friend Tavern
Holland, Midi.

Is truly a friend to all travelers. All 
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Free private parking space.

JOHN HAFNER, Manager
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G .R . STORE FIXTURE CO.
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from Stephen H art. The interior of 
the building has been entirely remod­
eled and decoration of the lobby and 
guest rooms is under way. Mrs. Knox 
plans to open a capacious dining room 
on the first floor, which will be a new 
departure.

The Hotel W orld reports that “about 
300 daily, including many blue-bloods 
of the Gold Coast, Chicago, are making 
the lantern room of Hotel Drake their 
daily rendesvouz, partaking of George 
Lindholm’s 50 cent buffet lunch.” Well, 
I ’m glad they “let George do it.” He 
always impressed me as being the chap 
who could.

And now to California comes Thos. 
C. Riley, who has sold his interest in 
the Dresden Hotel, Flint, and has set­
tled down an 418 South Rexford Drive, 
Beverly Hills, right among the flower­
ing eucalaptus trees. Well, I will 
soon look him over and make a de­
tailed report to his army of good 
friends back home. He ought to make 
a good neighbor, for he certainly 
knows all about hospitality from the 
word “go.” I hope W ill Rogers doesn’t 
spoil him.

John R. Thompson, Jr., Chicago, has 
finally succeeded to the restaurant busi­
ness established by his late father. The 
young man lost control of the busi­
ness in 1930 when a group of capital­
ists, including the late William W rig- 
ley, secured control of it: but its pop­
ularity waned considerably and now 
much is expected in results under the 
return of Thompson to head the in­
stitution.

A novelty in dining room service 
has been adopted at the D etroit-Le- 
land, under General Manager Otis M. 
Harrison. The main dining room has 
been redecorated in Dutch Colonial 
style, and a few days ago was opened 
as the “Colonial Room.” T he color 
scheme is done in a delicate pastel 
shade of blue and pale gold, even be­
ing carried out in the table linen, and 
in the modified Dutch Colonial cos­
tumes of the waitresses. The menu 
is arranged to fit in with the general 
scheme.

For the information of my Michigan 
friends I will state that I intend start­
ing “back home” sometime next week, 
arriving at my destination about May 
15. Any correspondence intended for 
me should be forwarded from now on 
to the Tradesm an office.

A cheerful word can’t do any harm. 
According to one of the Lansing 
newspapers the number of traveling 
salesmen being sent into the state is 
on the increase. And all this not­
withstanding the fact that the banking 
moratorium hit the W olverines harder 
than alm ost any other species. Well, 
it won’t hurt to spread the news 
around a bit.

Out here, and I presume elsewhere, 
for some reason unknown or because 
it makes a man look younger, going 
without a hat has become quite a fad. 
It really doesn’t make a man look 
younger, according to my ideas, it 
merely proclaims his inexperience. 
Soon, very soon, according to scien­
tists, it will make him look a great 
deal older. From going bareheaded in 
the open he will return to  keeping his 
hat on indoors to hide that bald spot 
at the back of the top of his dome. 
There are climates in which it may be 
a mark of respect to take off one’s hat 
as a salute to the sun when it happens 
to pay a brief visit, but it is just as 
well to  pay a little attenion to  the 
scalpai requirements, and encourage 
the hatters.

Sunday, the 30th has been indicated 
by California’s legislature and Gover­
nor as Roosevelt day, and it is going 
to be celebrated on a gigantic scale.

Even Los Angeles’ mayor, who in­
sulted Candidate Roosevelt on his pre­
election visit here, by refusing to meet 
him officially, is tumbling all over him­
self by trying to square himself with 
his constituency.

W hat the public thinks about the 
hotel industry is one of the most im­
portant problems in hoteldom. If, in 
the conduct of his business, one gives 
the impression of being grasping and 
unhospitable, the proposition is bound 
to suffer from lack of support and 
without public co-operation there is 
not only going to  be a curtailing of 
revenues but the attendant possibil­
ity that legislation derogatory to  hotel 
interests may be encouraged. I be­
lieve it is true, however, th a t a ma­
jority of the fraternity are realizing 
the fact that with the overbuilding of 
the industry throughout the entire 
country, it is going to be quite neces­
sary for “every little movement to 
have a meaning of its own,” and en­
deavor to fill the gap by commercial­
izing personality to a larger degree 
than ever before. In fact we are going 
to get back to the point of demarca­
tion establishing the line between the 
real honest-to-goodness landlord and 
the type known as “managers,” who 
are puffed up with authority and con­
scious of seeming importance.

Hotels in W isconsin will not here­
after be allowed to make an added 
charge to hotel patrons for telephone 
service. The railroad commission for­
bade it, but one of the larger Mil­
waukee hotels appealed the case to  the 
state supreme court which handed 
down a decision to the effect that “a 
hotel telephone is merely an extension 
of the company system and a charge 
in excess of the legal rate is discrim­
inatory.” Naturally they were bound 
to do this in keeping with frequent 
prior decisions relative to  regulations 
of public utilities. The hotel man ad­
vertises hotel room telephone service 
as one of his attractions. If he is 
wise he will readjust his rates so as 
to include this added cost without os­
tentation.

Frank S. Verbeck.

Items From the Cloverland of Mich­
igan

Sault Ste. Marie, May 2—If beer will 
bring back prosperity, we may as well 
start now. It looks as if there will be 
plenty of opportunity to get all tha t is 
wanted. Many contractors and builders 
have been hard at work for the past 
two weeks, building additions, remod­
eling hotels and eating places and new 
places ready to  open at the first call. 
O thers have made preparations to rent 
their newly equipped rooms to those 
who decide to enter later or as soon as 
they are able to raise the necessary 
entry fee. Years ago_ the Sault had 
a m otto: “W ith lake Superior back of 
us, nothing can stop us,” but with the 
coming of beer we are wondering what 
will happen for the future. Time will 
tell.

Larned Runnels, a former Sault boy, 
but for the past year a resident of 
Lansing, has returned to his old home 
town, where he expects to remain. Mr. 
Runnels has been located in several 
cities, but is convinced that the good 
old Sault is the best yet. He was the 
publisher of a local advertising paper 
called the Reminder before he left 
the Sault, which was not a financial 
success, and he is undecided as yet 
what he will take up for the future.

Edward Reidy, who for many years 
conducted a grocery store at the cor­
ner of Spruce and Magazine streets, 
has leased the store to F. L. Bagnall, 
former manager of th f Soo Co-opera­
tive Branch store on Ridge street. The 
store has been redecorated and a stock 
of groceries, fresh and smoked meats, 
fruits, vegetables and baked goods has 
been installed. Mr. Bagnall has had 
years of experience in the business and 
needs no introduction to the trade. A

delivery service will be conducted in 
connection. The location is one of the 
best in the W est end of the city and 
Mr. Bagnal should make a success in 
his new venture.

H ope Frederick, formerly manager 
of the Northwestern Leather Co., but 
now representing the M arathon Paper 
Co., of W ausau, Wis., paid the Sault 
a visit last week, being the guest of his 
sister, Miss Leah Frederick, while 
here. He left Saturday for Grand 
Rapids.

Eddie W ynn reports the return of 
good times and says the wolf at his 
door has gained seven pounds.

Mr. and Mrs. Adolph Belanger, of 
Kinross, have opened a new store at 
Kinross, also a new gas station across 
the railroad track. They expect to 
build several log cabins near the new 
location—and establish a tourist park. 
The new approach from U.S. 2 high­
way will be lined with evergreen trees, 
making the approach very attractive.

John W aara has opened a new tailor 
shop at 544 Ashmin street, formerly 
occupied by the Karmelkorn store. Mr. 
W aara was formerly in the clothing 
business at 207 Ashmun street. The 
store will .be known as the New Era 
tailor shop.

L. L. Cole, representing the Beecher, 
Peck & Lewis Co., of Detroit, spent 
last week soliciting business in the 
Cloverland territory. He reports busi­
ness very encouraging and can notice a 
better feeling with the merchants, who 
are buying in larger quantities than 
they did last year at this time.

Beer may not make people prosper­
ous, but there seems to be a pretty 
general agreement that it is about as 
cheap a way as any to make ’em feel 
prosperous.

Mrs. V. F. Atkins, owner of the 
building at 1904 Ashmun street, form­
erly occupied by A. Garapie, is going 
to open a grocery store, which will be 
known as the Hill Top store. The 
store is being redecorated and rear­
ranged and will carry an up-to-date 
stock of new groceries, confectionary 
and soft drinks. This is Mrs. Atkins’ 
first business venture on her own ac­
count, but she also has been doing 
demonstrating at some of the large 
stores for the past two years and has 
a valuable knowledge of merchandis­
ing, which is a valuable asset in her 
new venture. She will give the business 
her personal attention, also will carry 
a fine line of home baked goods. The 
business will be a cash and carry store. 
Mrs. Atkins has many friends here 
who wish her every success in her 
new venture.

John France, our well known and 
popular court stenographer, met with 
an accident last week which nearly 
cost his life. He was en route to De­
troit on a purchasing trip with his 
partner, Mr. Paquin, for the new shoe 
store which is to open here next week. 
While near Grayling, he stopped his 
car in order to pick arbutus, which he 
noticed near the highway. After get­
ting out of the car and in crossing the 
road he noticed several cars coming at 
a rapid speed. He had to throw him­
self on the pavement in order to avoid 
being hit. His head struck the pave­
ment and there was fear for a time that 
there might be a slight concussion of 
the brain. He was taken to the Mercy 
hospital at Grayling, where he is still 
confined. One of the cars took a button 
off his coat and went into the ditch, so 
it w" surely a close call, Mr. France 
is getting along nicely at the hospital 
and expects to be back within the 
next few days in time for the opening 
of the new store.

Recalling the Southern colonial in 
pre-Volstead days in the dining room 
of a big hotel, where food had to be 
ordered, if one had a drink.

“Bring me a big steak, a bulldog 
and a quart of Bourbon whisky.”

“Just why the bulldog, sir?”
“To eat the steak, you ignoramus.”
The smelt fishing near St. Ignace 

was a great success while it lasted.

Carp creek was lined for over a mile 
with smelting parties, who spent the 
night taking many bushel baskets of 
the smelts home to distribute to friends 
who preferred to spend the nights in 
bed. It was a sight to see the smelters 
with the dip nets fishing, with fires 
burning along the shores. Lunch was 
served similar to a picnic and appar­
ently a good time was had by all.

Edward Reidy, who disposed of his 
stock last week to F. Bagnel, has been 
in the grocery business for the past 
twenty-three years and is retiring to 
enjoy the remainder of his days w ith­
out further business cares. He will 
take a trip around the country in the 
near future, then will make the Sault 
his home.

William G. Tapert.

Future Plans of the Putnam Factory
Grand Rapids, April 28—In discon­

tinuing our jabbing business, which, 
of necessity, called for an increasingly 
large line of outside merchandise, we 
are enabled to put our entire attention 
and efforts on our own products ex­
clusively by featuring them  through 
the jobbers who have also been our 
customers for many years. I t also 
avoids the embarrassing situation of 
our salesmen being in direct competi­
tion with our jobbing customers on the 
same goods.

The new arrangement makes it now 
possible for our jobbers’ salesmen to 
feature our products ■<” ithout this con- 
fliction or duplication of sales efforts.

We have arranged for .the placement 
of all of the older salesmmen in other 
capacities in our organization. Our 
W estern Michigan representative, A. 
C. Van Buren, who has been actively 
connected with us for over seventeen 
years, has been assigned to cover the 
jobbing trade in the Lower Peninsula 
of Michigan, outside of Detroit. W. E. 
Cole will have .charge of our traffic 
and shipping departments. Ed Dona­
hue, our city salesman for over thirty 
years or more, will embark in the can­
dy jobbing business and serve his old 
customers as heretofore. R. B. Gane 
will also serve his tra d ^ a s  a jobber.

W e have recently added considerable 
new machinery to our factory equip­
ment in anticipation of greatly in­
creased volume of business, which 
also places us in a position to meet the 
competition of the largest m anufactur­
ers in the country.

J. W. Putnam , 
Mgr. Putnam  Factory.

Battle of Coffee Brands in Chicago
The battle of coffee brands in Chi­

cago is a keen one. The Thos. J. W ebb 
Co. started a drive for sales with an 
offer of free coffee for return of labels 
from each can. M cLaughlin has had a 
coffee maker campaign under way for 
the past several weeks, offering an en­
ameled coffee maker at 79c with a 
pound purchase of M anor House 
brand. Beidermann Bros, use Cannon 
towels, aluminum) ware and other pre­
mium lines. Hills Bros, report a bang- 
up jig-saw puzzle tie-up on leading 
brands. D urand-M cNiell-Horner use a 
free marble premium on one of the 
coffee brands. Kasper adopted the 
Owen Illinois vacuum glass pack for a 
new sales idea on Sip of Gold coffee 
brand. Maxwell House and Chase & 
Sanborn brands, also Del Monte and 
Beech-Nut, are pushing hard for sales 
in Chicago, using all forms of publicity, 
including radio programs. Recently the 
M arket W holesale Grocers introduced 
a coffee department in charge of Tom 
W ard, formerly with the Sokol Co.

Among the new bearers of adver­
tising messages is a spoon for the 
medicine cabinet, equipped with a 
small handle which clips around a 
bottle cap.
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The Price of a Prescription
The belief that the druggist's profit 

on the preparation of prescriptions is 
enormous is widespread. The layman 
and the jokesmith are fond of contin­
uously repeating the charge. One tale­
bearer put it: “The druggist fills a little 
bottle with water, colors it red, and 
charges you a dollar for it.”

Unfortunately, many of the mem­
bers of the medical profession do not 
help to refute this sort of slander. A 
very influential citizen, with profes­
sional attainm ents, recently gave it as 
his opinion that the high charges made 
by druggists for putting up prescrip­
tions had much to do with the high 
cost of getting well, and that in these 
times this was a factor in prolonging 
the depression.

The insistance of an over charge in 
this case led to an investigation. A 
copy of the prescription was obtained, 
and the aid of experts familiar with the 
cost of drugs was invoked. The pre­
scription called for the modern anti­
pyretics, some of which are high 
priced, to be mixed and put into eigh­
teen capsules. The experts estimated 
the cost of the drugs, plus the cost of 
the empty capsules, the box, label and 
wrapper, to be forty-seven cents. The 
general overhead charges in conduct­
ing a drug store have been agreed to 
be twenty-eight per cent. This charge 
added to the cost of the ingredients in 
this charge added to the cost of the 
ingredients in this prescription makes 
the cost of the prescription as delivered 
to the patient sixty-eight cents, and for 
it the druggist received seventy-five 
cents. The druggist’s net profit was 
about seven cents, or slightly over nine 
per cent.

Against the apparent net profit of 
seven cents on this prescription, there 
might be added a cost for special equip­
ment, skill, and a possible charge for 
loss through carrying the stock of the 
slow-selling drugs which it contained.

The druggist’s profit on this partic ­
ular prescription was evidently nil, and, 
in addition, he received a sinister rep­
utation for overcharging.

W hy is it that the public is quite 
unnecessarily imbued with the idea 
that the prices charged by druggists 
for compounding prescriptions are ex- 
horbitant? The plumber makes a high 
charge for stopping a leak, and his pat­
ron smiles. The restaurant keeper 
makes a cover charge of two dollars, 
puts on the bill an exorbitant charge 
for a steak, to which are added extras, 
tips, etc., and everybody is happy. I t 
is acknowledged that the wares of the 
patent medicine maker are sold at a 
price of from two to three hundred 
per cent. above the cost of the ingre­
dients. In  these transactions the con­

sumer—the buyer—has been led to be­
lieve that he is getting the worth of 
his money, and he makes no complaint.

But when the customer is handed a 
box holding a few pills, or a small vial 
containing what he considers only col­
ored water—whatever the price be, he 
thinks that he is being overcharged. 
Unintentionally, he is often misin­
formed by the prescribing doctor, who 
carelessly names a ridiculously low 
price as the proper one to pay. The 
situation is further complicated by the 
fact that the dispensing physician ordi­
narily makes no charge for the drugs 
which he dispenses, and the patient 
thinks that they m ust be cheap.

The ancient apothecary made no 
charge for the drugs which he dis- 
pensesd, but he obtained a goodly fee 
for the incantations and ejaculations 
which he uttered in preparing and dis­
pensing them.

The preparing and dispensing of a 
prescription must be accompanied by 
good salesmanship. H anding it over 
the counter with a simple “Thank you” 
falls far short of this. The invitation 
to “call again” is quite out of place, as 
the customer is inwardly hoping that 
the medicine will cure him and that 
he will not need to “call again.”

In a store where prescriptions are 
dispensed the whole atm osphere should 
be filled with pharmacy. Customers 
should be made to see and know that 
it is a pharmacy. There are cases of 
successful shrewd pharm acists who 
make it a special point to show phy­
sicians, heads of families and others, 
their facilities for the handling and dis­
pensing of drugs.

The delivery of the prescription 
should be accompanied by words that 
will inspire confidence. The buyer of 
a prescription should be convinced that 
the drugs therein have been selected, 
tested, and prepared for his especial 
purpose; that the compounding has 
been carried out by dispensers care­
fully trained and with the highest skill 
known to the art of pharmacy. As one 
w riter phrases it: “ Into the package 
should be wrapped the spirit and soul 
of pharm acy.” A message inspiring 
confidence, hope and cheer should go 
out to the user of the medicine. A 
woman lying on a sick bed was handed 
a package of medicine. She looked at 
it and exclaimed: “Ah! This comes 
from Blank’s Pharm acy. I shall label 
it ‘faith,’ for I know that it will cure 
me.”

Statistics show that there are 165,- 
000,000 prescriptions dispensed annu­
ally in this land. Some pharm acists 
dispense as few as one a day. O thers 
dispense fifty a day. And there are 
pharm acists who dispense five times 
this number.

Profitable sales of sick room and 
home needs supplies accompany the 
prescription business.

The prescription business builds a 
perm anent prestige and goodwill for a 
store.

There should be no “cut rate” for a 
prescription.

A prescription will bring a good 
price and profit when dispensed under 
the halo of pharmacy.

Fred B. Kilmer, Ph. M.

Inflation promises to help, not hurt, 
holders of second-grade bonds.

Opposes Sales of Beer Through Drug 
Stores

In view7 of the discussions in Con­
gress, in the pharmaceutical and lay 
press, and by individuals, of the pro­
posed distribution of beer and other 
alcoholic beverages through drug 
stores, and because of the unfortunate 
effect which its adoption would bring 
upon the profession of pharmacy, it 
was believed by officials of the Amer­
ican Pharm aceutical Association that 
the Association should prom ptly an­
nounce its position with respect to 
the question.

Acting for the Association in the in­
terim between meetings, the Council 
of the A. Ph. A. has adopted the fol­
lowing resolution:

W hereas—During recent discussions 
in the Congress of legislation proposed 
to legalize the manufacture and dis­
tribution of alcoholic liquors for bev­
erage purposes, it was suggested that 
malt liquors might be distributed 
through drug stores, and

W hereas—The pharm acists of the 
United States are now charged by law, 
with the difficult duty of distributing 
on prescription, alcoholic liquors for 
medical purposes, the proper discharge 
of which duty requires for the best 
interests of public welfare and public 
health, that it be kept strictly separated 
from the distribution of such liquors as 
beverages, and

W hereas—It must be apparent from 
the platforms of both political parties, 
that alcoholic beer and other malt 
liquors are wanted by the people as 
beverages and not as medicienes, and 
that they must be distributed under 
the strictest police supervision and reg­
ulation, and

W hereas—T he distribution of alco­
holic malt beverages in drug stores 
would be most inappropriate because 
it would be contrary to the essential 
purpose and im portant responsibilities

of pharmacy in relation to the people 
and to public health, and because, 
through such distribution, an activity 
foreign to its purposes and ethics 
would be introduced; therefore be it

Resolved—T hat the American Phar- 
maceautical Association hereby re­
cords its earnest protest against any 
legislation perm itting or requiring 
pharm acists to distribute beer and 
other alcoholic malt beverages in any 
form and of any higher alcoholic 
strength, for beverage purposes, and 
be it further

Resolved—T hat copies of this reso­
lution be forwarded to the President of 
the United States, the President of the 
Senate, and the Speaker of the House 
of Representatives, with the request 
that officials of the Association be 
heard in connection with the further 
consideration of such proposed legisla­
tion.

E. F. Kelly,
Sec’y American Pharmaceutical 

Association.

Drug Demand Seasonally Better
W ith the approach of warm weather, 

drug wholesalers and retailers have 
started to place initial orders for phar­
maceuticals popular during the Sum­
mer. Buying to date, however, is some­
what behind that of last year, a decline 
of ten per cent, being estimated in 
most quarters. Activity centers around 
sunburn lotions and creams, special 
types of cosmetics, such as the darker 
shades in powder and similar prod­
ucts. The lower prices now quoted 
by m anufacturers on these types will 
reduce the dollar volume of retailers 
somewhat during the Summer months, 
it was said.

Deflation having gone beyond con­
trol, reflation was a mild danger con­
trasted writh other potential ones.

The noblest patriot is he w'ho nobly 
does his daily duty.

SPBIIIi 1ND S u m  SPECIALTIES
M arbles, R ubber Balls, Jacks, B ath ing  S up­
plies, P a in t B rushes, P a in ts , Oil®, W all F in ­
ishes, V arnishes, W h ite  L ead, E nam els, Soda 
F oun ta in s an d  Supplies, G olf, T enn is and  
B aseball Supplies, Indoor Balls, P lay g ro u n d  
Balls, Sponges, C ham ois Skins, C am eras, 
E lectric  H eaters, E lectric  F ans, G oggles, P ic ­
nic Supplies, L unch  K its, V acuum  B ottles, 
F ood  J ars, T h erm a  Jugs, Insecticides, Seed 
D isin fectan ts, E as te r E gg  D yes, E as te r and  
M other s D ay  C ards, and  thousands of o ther 
new  and  s tap le  item s. A ll now  on d isp lay  in 
ou r S am ple  Room . C om e in and  look them  
over. E very th ing  priced  in p la in  figures.

Hazeltine & Perkins Drug Co.
Grand Rapids Michigan
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Proceedings of the Grand Rapids 
Bankruptcy Court.

(C ontinued from page 11)
In the M aster of O livet E leva tor  Co., 

B ankrupt No. 4967 The final m eetin g  of 
creditors has been called for M ay 9, 1933, 
a t 10 A M. E astrn  standard  tim e. T he  
tru stee ’s  final report w ill be approved a t  
such m eetin g . T here w ill be no dividend  
for creditors.

In th e M atter of N ew aygo  E ngineering  
Co., B ankrupt No. 5123, final m eetin g  of 
creditors w as held April 21, 1933. Fred  
G. T im m er, T ru stee, w as present in  per­
son . B ankrupt p resen t by W . J. Bell, 
P resid en t. B ondh olders C om m ittee rep ­
resen ted  by Carl J. R iddering, A ttorney. 
T ru stee ’s  final report and accou n t a p ­
proved and allow ed. B ill of a ttorn ey  for  
tru stee  approved and allow ed. B ill o f 
a tto rn ey  for bankrupt allow ed su b jec t to 
p aym en t o f ex p en ses  and oth er charges  
prior to  its  paym ent. R eport of H. R. 
Moore, R eceiver, approved and allow ed. 
Made order for paym en t of ad m in istra ­
tion exp en ses, secured  and preferred  
c la im s as fa r  a s  fu nds w ould perm it; no 
dividend for genera l creditors. No ob jec­
tion  to  ban krupt’s d ischarge. M eeting  
adjourned w ith ou t date  and files w ill be 
returned to  th e U . S. D istr ict Court.

A pril 25, 1933. W e h a*e today received  
th e  sch ed u les, R eference and A dju d ica­
tion  in th e m a tter  o f A braham  M orrison, 
B ankrup t N o. 5193. T he B ankrup t is  a; 
resident of Grand R apids, M ich., and  
h is  occu pation  is  th a t of a  dealer  in  Scrap  
m etal, rags, etc . T he Schedu le  sh ow s  
a s se ts  o f $959.99 of w hich  $500 is  c laim ed  
a s  exem pt, w ith  liab ilitie s  c f  $15,386.41. 
T he Court h a s  w r itten  for fu nds and  
upon rece ip t of sam e  th e  first m eetin g  
of cred itors w ill be called  and note of 
sam e m ad e herein .

A pril 24, 1933. Wie h a v e  tod ay received  
th e  Schedu les, R eference, A dju dication  

(and Order A ppointin g R ece iver  in  th e  
M atter of B ert M. H eth . doin g b u sin ess  
under a s s u m e d . nam e of H e th  Biros., 
B ankrup t is a  res id en t o f Grand R apids, 
'M ichigan, and operated  a  hardw are a t  
1163 M adison A venue, S .E . T h e sch ed ­
u les  sh ow  a sse ts  o f $12,146.85, of w hich  
$615.00 is  c laim ed a s  exem pt, w ith  lia b ili­
t ie s  of $8,948.53. A  lis t  o f creditors sch ed -
uled are  a s  fo llow s:—
C ity  o f Grand R apids

(P referred  ta x es) ____________ $1,504.98
Ralph V andenberg (P referred

labor) ------------------------------  151.00
Old K en t B an k  (S ecu red )________ 3,750.00
B eh ler-Y ou n g  Co, G R ____________  28.36
T he B ru ndage Co, K alam azoo,

M icch igan  _______________________101.30
B row n -S eh ler  Co, G R ____________  15.53
B u ck eye  A lum inum  Co,

W ooster. O ____________________  7.75
B uhl Sons Co, D etroit, M ich________  13i98
T he B u n tin g  System . N . C hicago.

Illinois _________________________  73.00
C hicago P a in t W orks. C hicago. Ill 171.82
C om m ercial C redit Co, G R ______ 72.47
Connor F’oundry Co, G R _______'___ 15.75
Corwin, N orcross & Cook, G R ____ 32.75
J C D ecker, Inc, M ontgom ery, P a_ 9.57
E n terprise  A lum inum  Co,

M assillon . O __________________  7.26
Gardner W ire Co, C hicago, i l l ____  13.40
G ood ell-P ratt Co., Greenfield, M ass 26.01
Li Gould & Co, C hicago, 111________ 6.25
G R  F u rn ace & H ea tin g  Co, G R 2.40 
G R  O rnam ental Irin & W ire

W orks. G R _______   6.00
G R P ap er  Co, G R ____________  13 56
G randville S h eet M etal Shop,

G randville. M ich ______________  10.75
G R M erchants S erv ice  Bureau,

G R  ----------------------------------------- 48.15
G R  W ood F in ish in g  Co, G R ______ 19.10
H artw ell B ros, M em phis, T en n___  12.61
H ayd en  Supply Co, G R _____________ 196.33
H eth  Oil H ea tin g  Co, G R ________  39.02
H ibbard. Spencer, B a rtle tt Co,

C hicago, 111____________________  10.00
•Hillsdale Screen  Co. H illsdale.

M ichigan ______________________  11.47
H olland L adder Co, H olland, M ich 7.28
B  F  H oeksem a. G R ______________  14.18
H om e C om fort Co, ¡St. Pau l, M inn 15.75
W . C. H opson Co. G R ____________  38.85
H u yge  & B ack ert Co, G R __________ 26.63
H yde F u el & Lum ber Co, G R ___  70.90
H B  Ives Co. N ew  H aven , Conn_10.80
John J e lsem it G R ________________  13.88
H  L eonard & Sons, G R ___________ 104.37
L indstrom  Tool & T oy Co,

B ridgeport. C o n n ______________  11.25
M ack lanbu rg-D uncan  Co.

O klahom a City. Okla__________  30.28
M anufacturers S tee l Supply, G R 2.10
M adison Square A dvertiser , G R_34.20
Mich W arm in g  & V en tila t in g  Co,

Grand R apids _________________  19.10
H arry M eyer, G R ________________  6.67
M idw est B icycle  & Toy Co,

D etroit, M ic h __________________  85.50
C W  M ills P ap er Co. G R ________ 7.66
M onarch P r in tin g  Co. G R ________ 11.25
M uller E lectric  Co, G R __________  3.55
N ation al B ra ss  Co. G R ____________  12.85
C h i-N am el Co, C leveland. O______111.81
P ack  & M ack Co, N  Y  C ity_______ 28.84
M W  P itten ger , G R ______________  4.41
P ittsb u rgh  P la te  G lass Co, G R _ 7.05
R  F  P olsk i M fg Co. S t  Pau l, M inn 13.31
E  M Proos. G  R __________________  5.25
R eed M fg Co, N ew ark , N  J ______ 7.85
R em pis & D u u s F ou ndry Co. G R__ 291.86
R obinson M fg Co, D etro it. M icr_24.98
Savory, Inc. B uffalo, N  Y ________  15.34
John S even  Co, G R ________________  28.20
S h akespeare Co, K alam azoo, M ich 4.19

Sh erw ood-H all Co, G R ____________  1.45
W m  F  Stadel. G R ________________  1.75
S ta te s  Rubber & Supply  Co,

C hicago. Ill _________ _________ _ 24.07
Standard Oil Co. G R ____________  5.64
T anglefoot Co. G R________________  45.26
T ish k en  P d cts  Co. D etro it, M ich__, 2.38
T hom as & E llio t G arage, G R ____ 25.48
V an d erstel’s, G R _________________ ,__ 3.60
W agner M fg Co, S idney, O________  .17
W eek s E lec Co. G R ______________  .50
S A W eller  Co, Z anesville , O hio_ 6.67
W ell-M ade Doll Co, N ew  York, N  Y 20.63 
W estin gh ou se  E lec  Supply Co,

D etro it. M ich igan  _____________  24.00
W h eelin g  C orru gating Co.

W heeling . W  V a ______________ ,18.29
F oster  S tev en s Co, G R ___________ 123.05
C entral U niion  T ru st, C leveland, O 550.00
Mrs G eorge D avis, G R __________  90.00
Olive M H arrison , G R _____________ 135.00
R em pis & D uus, G R ______________  25.00
H u yge  & B ack er  Co, G R __________  22.38
H ayd en  Supply Co, G R ___________  75.00
Old K en t B ank  (n o tes endorsed

by bankrupt) ________________  3037.50
April 25, 1933. W e have tod ay  received  

th e  Schedules, R eference and A dju d ica­
tion  in th e  M atter of G eorge Hoodhood, 
B ankrupt N o. 5194. The bankrupt is  a  
resid en t o f  Grand R apids, M ichigan, and  
operated  a  grocery store a t  405 D iv ision  
A venue. S. W . T he sch ed u les show  a sse ts  
of $1085.23. of w hich  $450.00 is  c laim ed  
exem pt, and liab ilitie s  of $3,187.34. Cred-
itors sch ed uled  are a s fo llow s: ,
F reda Skaff. G R (Chalttel m tge. on 

sto ck  and fix tures) V alue of s e ­
cu rities— $1200; am ou nt of debt 
not g iv en

R  Gerber & Co, C hicago__________ $ 32.64
V oig t M illing Co, G R _____________ 5.47
L ee & Cady. G R __________________  26.35
W  D  L ym an. M D, G R __________  10.00
Abe Sehefm an & Co. G R _184.23
John  N  Gercnack, G R ____________  63.40
R adem aker-D ooge G rocer Co, G R 35.94
L iinsey , S h ivel & P h elp s__________  10.00
H azel Arbogy. G R ________________  65.38
Tom C assis. G R __________________  200.00
Jos S iege l Jew elry  Co, G R ________ 69.00
M eraat-U l-G harb. N ew  Y ork C ity 11.50
O s-Sam er, N ew  York C ity________  10.00
H  J H einz Co, G R ________________  13.30
Johnson P ap er & Supply D iv,

Kalam a'zoo ______________ _______ 28.83
H u yser  Bros, B eaver  D am , M ich 3.30
H errud & Co. G R _______________  3.21
E llis  B ros Co, G R _______________  763.39
F erris  Coffee & N u t Co. G R ______ 80.56
A  J  K asper Co, K an sas C ity______ 3.45
S A braham . G R__________________  5.60
T he B lo d g e tt-B eck ley  Co,

Toledo, O _____________________  19.30
L a u g  B ros, G R —___________________  5.20
T he Coffee R anch, G R___________  17.80
BlaJz B rew in g  Co. G R ____________  18.39
A  C assa tly  & Co. N ew  York C ity_102.27
C onsum ers P ow er Co, G R ________ 12.88
M ichigan B ell T elep hone Co, G R  3.00
G R G as L igh t Co. G R ____________  1.00
M uller B ak eries. Inc, G R ___________ 160.00
W  F  M cL aughlin  & Co, C hicago_ 5.50
M ike A  Skaff, G R __________ _10 70
Dr O H  G illette. G R ______________  5.75

In th e M atter of L ionel Cox, B ankrupt 
N o. 5017. final m ee tin g  of creditors w as  
held April 24. 1933. T ru stee  and ban k­
rupt presen t in person. T ru stee ’s final 
report and accou n t approved and allow ed. 
B ill of a tto rn ey  for  bankrut allow ed, su b ­
je c t  to  d ed u ctios for la ck  o f funds. C laim s  
proved and allow ed. Order m ade for  p ay­
m e n t o f ad m in istration  ex p en ses  a s  fa'r 
a s  fu nds w ould  p erm it; no d ividend for  
creditors. N o  ob jection  to  ban krupt’s  d is ­
charge. M eeting adjourned w ith ou t date  
and files w ill be returned to U  S D is tr ic t  
Court.

In th e  M atter of John A ustin  Palm er. 
B ankrupt No. 5025, final m eetin g  o f cred­
itors w a s  held under d a te  of April 3, 
1933. Fred  G. T im m er. tru stee , w as pres­
en t only. T ru stee ’s  final report and a c ­
cou n t approved and allow ed. B alance  
bills, n o tes  and accou n ts receivab le  sold  
to  W illiam  J. R om kem a. Grand R apids, 
M ich. Order w a s  m ad e for  th e  p aym en t 
of ex p en ses  o f adm in istration , preferred  
c la im s and a! first and final dividend to  
Renewal creditors o f 1.3%. N o objection  
to  d ischarge. F inal m ee tin g  adjourned  
w ith ou t date.

In th e  M atter if  M odern B everage  Co., 
a M ichigan corporation. B ankrup t No. 
5178, first m ee tin g  o f creditors w a s  held  
A pril 27, 1933. B ankrup t p resent b y  Isa -  
dore H . S lan sk y , P res., and  rep resen ted  
by Josep h S. Folz, A tty . C reditors rep ­
resen ted  by Jackson. F itzgera ld  & D alm , 
A tty s . Isadore H . S lan sk y  sw orn  and  
exam ined  before reporter. C laim s proved  
and allow ed: labor c la im s not allow ed a t  
th is  tim e. M. N . K ennedy, K alam azoo, 
M ichigan, tru stee ; bond $500. M eeting  
adjourned w ith ou t date.

In th e  M atter of E lm er L ew is  B lack, 
Ind iv id ually  and d /b /a  B lack ’s  F a m ily  
S h oe Store, B ankrup t N o. 5179, first m e e t­
in g  o f creditors w a s  held  April 27, 1933. 
B ankrup t p resen t and rep resen ted  by  
R obert H . B urns, A tty  N o creditors  
presen t or rep resen ted . C laim s filed only. 
F red  G. T im m er, Gra’nd R apids, M ich­
igan, tru stee ; bond $500. B ankrup t sworn  
and exam ined  before reporter. M eeting  
adjourned w ith o u t d ate.

A good way to relieve the monotony 
of your job is to think up ways of 
improving it.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day of issue.

H em lock, P u .,lb . 1 155@2 20Acid
A cetic, N o. 8. lb. 06 @ 10 
Boric, P ow d„ or

X ta l, l b . _____08%® 20
Carbolic, XtaL ,lb. 36 ©  43
C itric, lb. ______35 @ 45
M uriatic, Com ’l.,

l b . ____ —____ 03l% @ 10
N itr ic , l b . ______09 ©  15
O xalic, l b . ______15 ©  25
Sulphuric, l b . _03% ® 10
T artaric, l b . ____30 ©  40

Alcohol 
D enatured , N o. 6.

Gal. __________  48 ©  60
Grain. G a l . ____ 4 00@5 00
W ood. G a l .____ 50 @ 60

A lu m -P o ta sh , USP
Lum p, l b . _____06 @ 13
Powd. or G ra.,lb . 05% @ 13 

A m m onia
C oncentrated ,lb . 06 @ 18
4-F , l b . ________05% @ 13
3-F , lb. ________05%@ 13
C arbonate, lb__ 20 @ 25
M uriate. Lp„ lb. 18 @ 30 
M uriate, Gra., lb. 08 ©  18 
M uriate, P o., lb. 20 @ 30 

A rsen ic
P o u n d __________ 07 ©  20

B alsam s
Copaiba, lb. ___  50 @1 20
Fir, Cana., lb. 2 00@2 40
Fir, Oreg., l b . _ 50©1 00
Peru. l b . ________1 70@2 20
Tolu, lb. ______1 50@1 80

BarksPn qq|q
O rdinary, lb— 25 @ 30 

Ordin., Po., lb. 20 @ 25 
Saigon , lb. „  ©  40
Saigon , Po., lb. 50 @ 60 

E lm , l b . ______ 40 @ 60
Elm , Pow d.. lb. 38

Pound .................... 65 © 65

Brok.,
Glue

Bro., lb. 20 © 30
Gro’d, Dark, lb. 16 © 22
W hi. F lake, lb. 27i%@ 35
W hite G’d., lb. 26 © 35
W hite

lb.
A X X  ligh t.

© 40
Ribbon ________42% © 50

Pound
G lycerine  

__________14% @ 35

Gum
A loes, B arbadoes, 

so  called, lb. gourds
Pow d., l b . _35

A loes, Socotrine,
l b . ___________
P ow d ., l b . ___

A rabic, first, lb. 
A rabic , s e a ,  lb. 
Arabic, sorts, lb. 15 
A rabic. Gran., lb.

A safoetida , lb. 47(a) 50 P enn yroyal, ] 
Pepperm int, ]A safoetida , Po.. lb. 75© 82

G uaiac, l b . ____ © 60 R ose, dr. _
G uaiac, P ow d— @ 70 R ose, G eran.,
K ino, lb. © 90 R osem ary
K ino, powd., lb. @1 00 F low ers, lb.
Myrrh, l b . _____ © 60 Sandalw ood,
Myrrh, P ow ., lb. 
Shellac. Orange,

© 75 E . I., lb.
W . I.. lb. _

lb. ___________ 15 © 25 Sassafras,
Ground, l b . _

Shellac, w h ite.
15 © 25 true, lb. _ 

Syn., lb. _
(bone dr’d) lb. 

T ragacanth .
30 © 45 Spearm int, lb. 

T ansy, lb. __

40

75

45
E lm , G ’d, lb.__ 38 @ 45 
S a ssa fra s  (P ’d lb. 45) @ 35 
Soaptree, cu t, lb 15 ©  25 
Soaptree, Po., lb. 25 ©  30 

B erries
Cubeb. l b . ____ @ 75
Cubeb, P o., lb. @ 80
Juniper, l b . ____10 @ 20

B lue V itriol
P o u n d ________  05 @ 15

Borax
P ’d or X ta l, lb. 06 ©  13 

B rim stone
P o u n d __ _______ 04 ©  10

Cam phor
P o u n d ___________ 50 ©  65

C antharldes
R ussian , P o w d ._ @3 50
C hinese, Pow d. © 1 25 

Chalk
Crayons,

w h ite , dozen__ @3 60
d u stless . doz. © 6 00 

F rench  Pow der,
Cornl., lb. 03%© 10

P recip ita ted , lb. 12 ©  16
Prepared, lb. __ 14 ©  16
W h ite, lum p. lb. 03 .©  10

C apsicum
Pods, l b . ______ 60 ©  70
P ow der, l b . ____62 © E5

C loves
W hole, lb _________ 30 ©  35
P ow dered, lb_____ 36 ©  40

C ocaine
O u n c e ______ 11 43© 13 60

Copperas
X ta l. l b . ______03%© 10
Pow dered, l b . _04 ©  15

Cream  T artar
P o u n d __________ 22% ©  35

C uttlebone
Pound _____ . . .  40 ©  5(

D extrine
Y ellow  Corn, lb. 06% ©  If 
W hite Corn, lb. 07 ©  If 

E xtract  
W itch  H azel, Y el­

low  Lab., ga l. 99 @1 Sii 
L icorice, P ’d, lb. 50 ©  60 

Flow er
A rnica, lb______ 50 @ 55
C ham om ile,

G erm an, lb. 35 ©  45
Rom an, l b .   @ 90

Saffron,
A m erican , lb. 35 ©  40 
Sp anish , ozs. © 1 25

Form aldehyde, Bulk
Pound ____ 09 ©  20

Fuller’s  Earth
Pow der, l b . ____06 ©  10

G elatin

No. 2. lb s .........1 50© 1
P ow ., lb. ____1 25@1

Honey
Pound _________ 25 ©

Hops
%s L oose, Pressed ,

lb. --------------------  @
Hydrogen Peroxide  

Pound, g r o ss  25 00©27 00 
% L b., g ro ss  15 00@16 00 
% Lb., gro ss  10 00@10 50 

Indigo
M adras, l b . ____  2 00 @2 25

In sect Pow der
Pure. lb. _____ 25 ©  35

Lead  A cetate
X tal, lb. _____ 17 ©  25
Pow d. & Gran. 25 © 35

L ico rice  
E x tra cts, s tick s , 

per box — l  50 © 2 00
L ozenges, l b . _40 ©  60
W afers, (24s) box @1 50 

Leaves  
B uchu, lb., short 
B ucbu, lb., long_
B uchu, P ’d., lb. ©  60 
Sage, bulk, lb. 25 ©  30 
Sage, loose

pressed . %s, lb. © 40
Sage, o u n c e s _ ©  85
Sage, P ’d & Grd. ©  35 
Senna,

A lexandria , lb. 50 ©  60 
T innevella , lb. 20 ©  30 
P ow d ., lb. „  25 ©  35 

U v a  U rsi. lb. __ 20 ©  25 
U va U rsi, P ’d, lb. ©  30 

L im e
Chloride, m ed., dz. © 85 
Chloride, large, dz. © 1 45 

Lycopodium
P o u n d --------------- 37 %@ 60

M agnesia
Carb., %s, lb. — ©  30
Carb.. 1 /I6s, lb. ©  32 

25 
75 
75

Carb., P ’w d., lb. 15 ©  
Oxide, H ea ., lb. ©  
Oxide, ligh t, lb. ©  

M enthol
P o u n d ---------------- 5 12 ©5

Mercury
P o u n d ---------------- i  25©1

Morphine
O u n c c e s ________  @ io
% a ---------------------- ©12

M ustard  
B ulk, P ow d .,

se lec t, l b . ____45 ©
N o. 1, l b . ____25 ©

N aphthalin e
B alls, l b . ______ 06% ©
F lake, l b . ______05 %©

N utm eg
P o u n d __________   @
P ow dered, l b . __ ©

N ux Vom ica
Pound ___________  @
Pow dered, lb ._15 ©

Oil E ssentia l 
Alm ond,

B it., true, ozs. ©  
B it., art., ozzs. ©  
S w eet, true, lb. 110  @1 
S w ’t, A rt., lbs. 1 00@1 

Am ber, crude, lb. 75© 1 
A m ber, rect., lb. 1 10© 1
A nise, l b . ______1 00@1
B ay, l b . ______  4 00@4
B ergam ot, l b . __ 3 50@4
C ajeput, l b . ____1 50@2
C araw ay S ’d, lb. 2 65@3 
C assia , U SP , lb. 1 75© 2 
Cedar L eaf, lb. 1 50@2 
Cedar L eaf,

Coml., l b . ____1 00@1
C itronella, lb . . .  75 ©1
C loves, l b . ______1 75®2
Croton, lb s_____  4 00@4
Cubeb, lb. ____ 4 25@4
E rigeron, l b . _ 2 70© 3
E ucalyptu s, lb. __ 75@1 
F en n el ________  2 00@2

H em l’k  Com., lb. 1 00@1 25 
@ 60 Jun iper B er.. lb. 3 00® 3 20 
© 45 Jun ip’r W ’d, lb. 1 500@1 76 

L av. F low ., lb. 3 50@4 00 
© 75 Lav. Gard., lb— 1 25@1 50
@ 80 Lem on, lb. ____ 2 25 @2 80
© 40 M ustard, true, ozs. © 1 50 
© 30 M ustard, art., ozs. ®  35 
©  25 O range, Sw „ lb. 3 00@3 25 
@ 35 Origanum , art,

1 00@1 20 
3 25©3 50 
2 75@3 20 

© 2 50 
. 50© 95

1 00© 1 50

8 00 @8 60 
4 50© 4 75

70 © 1 20
2 00©2 40

____ 3 50© 4 00
T hym e, R ed, lb. 11 15@1 70
T hym e, W hi., lb. 1 25@1 80
W intergreen

L eaf, true, lb. 5 40© 6 00
Birch, lb. ------ 2 75 © 3 20
Syn. ------------  75@1 20

W orm seed. lb. __ 3 50© 4 00 
W orm w ood, lb. 4 75@5 20 

O ils H eavy
C astor, ga l. I 15© 1 35 
Cocoanut, lb. „  221% ©  35 
Cod L iver, N o r­

w eg ian , ga l. __1 00@1 50 
Cot. S eed  G als. 90© 1 10 
Lard, ex ., g a l. 1 55@1 65 
Lard. N o. 1. ga l. 1 25©1 40 
L inseed , raw. gal. 72© 87 
L inseed , boil., ga l. 75® 90 
INI e a t s f  oot,

extra , ga l. ____ 80@1 25
O live,

M alaga, gal.__ 2 50@3 00 
Pure, ga l. __ 3 00©5 00

Sperm , g a l . ____l  25@1 50
T anner, ga l. __ 75© 90

, gaJ’ --------- 50© 65W hale, g a l . ____ @2 00
Opium  

Gum. ozs., 81.40;
l b . ---------------  17 50©20 00

Pow der, ozs., $1.40;
lb. ------------  17 go© 20 00

Gran., ozs., $1.40;
l b . ------------  17 50©20 00

P araffine
Pound --------------06% @ lg

Papper
B lack, grd., lb. 25 ©  35
Red grd.. lb-------45 ©  55
W hite, grd.. lb.__ 40 ©  45 

P itch  B urg undy
Pound --------------20 ©  26

Petrolatum
Am ber, P la in ,lb . 12 ©  17 
Am ber, Carb.,lb. 14 ©  19 
Cream W hi.. lb. 17 ©  22 
L ily  W hite, lb. 20 ©  25 
Snow  W hite, lb. 22 ©  27 

P la ster  P aris Dental
B arrels ------------  © 5 50
L ess, l b . --------- 03%© 08

P otassa
C austic, s t ’ks,lb . 55 ©  88
Liquor, l b . ______ @ 40

Potassium
A ceta te , l b . __ 60 ©  96
B icarb onate, lb. 30 ©  35
B ichrom ate, lb. 15 ©  26
Brom ide, lb. __ 51 ©  72
C arbonate, lb —_ 30 ©  35
C hlorate, w

X ta l., l b . ----17 @ 23
pow d., l b . ----17 q  23
Gran., l b . __ 21 ©  28

Iodide, lb. ---------2 70@2 93
P erm an gan ate, lb. 22%@35 
P ru ssia te ,

Red. I b . -------80 ©  90
©  60

50

60

Y ellow , lb. _I 60

48

„  Q u assia  C h ip s
Pound -----------------  25©
Pow d., l b . ---------35 @

Q uinine
5 oz. cans, ozs__  ©

Sa l
E psom , l b . ____03 %© 10
Glaubers,

Lum p. l b . ____03 ©  10
Gran., I b . ------03%© 10

N itre,
X ta l or Pow d. 10 ©  16
Gran lb. ------09 ©  16

R ochelle, l b . ___17 ©  30
Soda, l b . ______02% ©  08

Soda
A sh -------------- 03 ©  10
B icarb onate, lb. 03%© lo  
C austic, Co’l., lb. 08 ©  15 
H yposu lp h ite , lb. 05 ©  10 
P h osp hate, lb. 23 ©  28 
Sulphite.

X ta l., I b . ------07 ©  12
„ D r y . Pow d., lb. 12%@ 20 
S ilicate, Sol.,gaJ. 40 ©  50 

Turpen tin e
G allons —------- 56 ©  71
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GROCERY PRICE CURRENT
The prices quoted in this department are not cut prices. They are regular 

quotations such as jobbers should receive for standard goods. Because of present 
day uncertainties, sharp buyers who are in good credit may sometimes be able 
to induce the jobber to shade some of the quotations, but we prefer to quote 
regular prices on regular goods, because cut prices obtained by duress or under 
force of circumstances never accurately represent the actual condition of the 
market, which is the proper province of this publication.

ADVANCED DECLINED

H a rt  Pork &  B ean s H a rt  A sp arag u s
Red K iid n ey  B eans Rose Broom s
Clothes L in e s Pure P reserves
H P Beans

A M M O N IA
Parsons, 32 oz. ______ 3 35
Parsons. 10 oz. ______ 2 70
Parsons. 6 oz. ______ 1 80
L ittle  Bo Peep, m ed. 1 35
L ittle  Bo Peep, lge . 2 25 

Q uaker, 32 oz. ______ 2 10

A P P L E  B U T T E R
T able B elle, 12-36 oz., 

doz. ________________ 1 90

B A K IN G  P O W D E R S
R oyal, 2 oz .. d o z . ____ 93
R oyal, 4 oz., d o z . ____1 80
R oyal, 6 oz ., d o z . ____2 20
R oyal, 12 oz., d o z . ____4 37
Royal. 2% lbs., d o z . . .  13 7f 
Royal. 5 lbs., doz____  24 50

10 oz., 4 doz. in  case  3 40
15 oz., 4 doz. in  case  5 20
25 oz.. 4 doz. in  case  8 80
50 oz., 2 doz. in  case  7 00
5 lb.. 1 doz. in ca se  6 00

10 lb., % doz. in ca se  5 76

B L E A C H E R  C L E A N S E R
Clorox, 16 oz.. 2 4 s  3 25
Clorox, 22 oz., 1 2 s  3 00
Lizzie. 16 oz., 1 2 s ___ 2 15

B L U IN G
Am. Ball, 36-1 oz.,cart. 1 00 
Boy B lue. 18s. per cs. 1 35

B E A N S  and P E A S
100 lb. baa  

Dry L im a B ean s 100 lb. 6 25 
W hite H ’d P . B ea n s— 3 50 
Sp lit P ea s , Yell., 60 lb. 3 95 
Split P eas, Gr'n 60 lb 5 25 
Scotch  P eas, 100 lb. __ 7 00

B U R N E R S
Q ueen A nn, N o. 1 _1 15
Q ueen Ann, N o. 2 _1 25
W hite F lam e. N o. 1 

and 2, doz. ________z 25

B O T T L E  C A P S
Dbl. Lacquor. 1 gross  

pkg., per g r o w ________I I

B R E A K F A S T  FO O D S
K ellogg’s  B ran d s  

Corn F lak es, N o. 136 2 50 
Corn F lak es. N o. 124 2 50
Pep, N o. 224 ________ 2 00
Pep, N o. 250 ________ 1 00
K rum bles, N o. 4 1 2 ____1 35
Bran F lak es, N o. 6(24 1 80 
Bran F lak es, N o. 602 1 50
R ice K risp ies, 6 oz . __ 2 26
R ice K risp ies, 1 o z . __1 10
A ll B ran , 16 o z . ___ 2 25
A ll B ran , 10 o z . ____ 2 70
A ll B ran , % oz. _____ 1 10
K affe H ag . 6 1-lb.

can s _______________  2 57
W hole W h eat F la .. 24 1 75 
W hole W h eat B is .. 24 2 35

Post B ran d s
G rapenut F lak es. 24s 1 90
G rap e-N u ts. 2 4 s ______3 80
G rap e-N u ts. 5 0 -----------1 40
In sta n t P ostu m . No. 8 5 40 
In stan t P ostu m . N o. 10 4 50 
P oscrm  Cereal. No. 0 2 25 
P o st T o a sties , 36s — 2 50 
P o st T o a sties . 24s — 2 50 
P ost B ran, P B F  24 — 2 85 
Post Bran P B F  36 — 2 85 
S an k a 6 - lt b -------------------2 57

A m sterd am  B rands  
Gold B ond  P ar., No.5%  7 60 
P rize, Parlor, N o. 6— 8 00 
W h ite S w an  P ar., N o.6 8 50

B R O O M S
Quaker, 5 sew ed  _____6 25
W arehouse ---------------  5 75
R ose  __________________ 2 50
W inner, 5 S e w e d ------3 70
W hisk. N o. 3 --------------2 25

B R U S H E S
Scrub

Solid  B ack , 8 i n . ------I 50
Solid  B ack . 1 i n . ------1 75
P o in ted  E n d s ------------ 1 25

Stove
Shaker ________________ 1 20
No. 5 0 _________________ 2 00
P e e r l e s s ________________ 2 60

Shoe
No. 4-0 ______________ 2 25
No. 2 - 0 ______________ 3 00

B U T T E R  C O L O R  
D a n d e lio n ____________ 2 85

C A N D L E S
Electric L igh t. 40 lbs. 12.1
Plumber, 40 lbs. --------12.8
Paraffine. 6s ------------ 14%
Paraffine, 1 2 s ------------ 14%
W ickin g ---------- --------- 40
Tudor. 6s. per box — 30

C A N N E D  F R U IT S  
H a rt  Brand

Apples
No. 1 0 ________________ 4 75

B lack b errie s
P ride o f M ic h ig a n ------2 56

C h errie s
M ich, red, N o. 1 0 _____5 00
Pride o f M ich., N o. 2 2 60
M arcellus R ed _____ 2 10
Sp ecia l P ie  ___________ 1 35
W hole W h ite  _________ 2 80

Gooseberries  
N o. 10 _____________

P ears
P ride o f M ich. N o. 2% 2 25

B la ck  R aspb erries
No. 2 ---------------------------2 55
P ride o f M ich. N o. 2__2 35

Red R aspb erries
N o. 2 ---------------------------3 00
N o. 1 _________________ 1 40
M arcell us. N o. 2 ____ 2 35
P rid e o f M ich. ______ 2 75

S traw b errie s
No. 2 -------------------------  3 00
8 o z . ____________________i  20
M arcellus. N o. 2 ____ 1 80

C A N N E D  F IS H  
Clam C h’der, 10% oz. 1 35 
Clam  Chowder. N o. 2_ 2 75 
Clam s, Steam ed . N o. 1 2 75 
Clam s. M inced, N o. % 2 40 
F innan  H addie. 10 oz. 3 30
Clam  B ouillon . 7 oz__ 2 50
C hicken H add ie . N o . 1 2 75 
Fish  F la k es, sm all __ 1 35 
Cod F ish  Cake. 10 oz. 1 55 
C ove O ysters. 5 oz. __ 1 35 
L obster. N o . %. S tar  2 00
Shrim p, 1, w e t ______l  45
Sard’s, % Oil, K ey  __ 4 25 
Sard in es, % Oil. k ’le ss  3 35 
Salm on, R ed A la s k a ..  1 90 
Salm on, Med. A la ska l  45 
Salm on. Pink, A lask a  1 20
Sard in es. Im . %, ea . CiplO
Sard in es, C al________  95
T una, % V an  Cam ps,

doz. ------------------------- 1 75
Tuna, %s, V an  Cam ps,

d o z . --------------------------- 1 35
Tuna, Is, V an Cam ps.

doz. _________________ 3 60
Tuna, %s. C hicken Sea. 

do*. __________________1 85

C A N N E D  M E A T  
B acon , Med. B eech n u t 1 71 
B acon , L ge. B eech n u t 2 43 
B eef, L ge. B eech n u t 3 51 
B eef, Med. B eech n u t 2 07
B eef. N o. 1 ,-C o r n e d _1 95
B eef, N o. 1, R o a st __ 1 95 
B eef. 2% oz.. Q ua., s li. 1 35 
B eef. 4 oz. Q ua., s li. 2 25 
B eefs tea k  & O nions, s . 2 70
Chili Con Car., I s ___ : 1 05
D eviled  H am . % s ___ 1 50
D eviled  H am . % s ____2 85
P o tted  B eef. 4 o z . ____l  10
P o tted  M eat, % L ibby 45 
P o tted  M eat. % L ibby 75 
P otted  M eat, % Qua. 55 
P otted  H am . Gen. % 1 45 
V ienna Sau s. N o. % 1 00 
V ien n a  S a u sage , Q ua. 80 
V eal L oaf. M e d iu m _2 25

Baked B eans
Cam pbells, 48s ______ 2 30

C A N N E D  V E G E T A B L E S  
H a rt  Brand
A sp arag us

N atural, N o. 2 ______3 00
T ips & C uts, N g. 2 __2 25
T ip s & C uts, 8 o z . _1 35

B aked  Beans
1 lb. S a lice . 36s. c s___  1 60
N o. 2% Size, D oz____  95
No. 10 S au ce___________3 80

L im a  Beans
L ittle  Q uaker, N o. 10 8 25
B aby. N o. 2 __________1 70
P ride o f  M ich. No. 2 „  1 60 
M arcellus, N o. 1 0 ____6 50

Red K id n ey  B eans
N o. 10 _______________ 3 90
N o. 2 _____, _____________85
8 oz. . ________________  45

String  Beans
L ittle  D ot, N o. 2 _____2 26
L ittle  D ot. N o . 1 _____1 80
L ittle  Quaker, No. 1_1 60
L ittle  Quaker, N o. 2_2 00
Choice, W hole, N o. 2__1 70
Cut, No. 1 0 __________  8 00
Cut. No. 2 ___________ 1 60
Pride o f M ichigan __ 1 35 
M arcellus C ut, N o. 10 5 50

W ax Beans
L ittle  D ot, N o. 2 ____2 26
L ittle D ot. No. 1 ____1 80
L ittle  Q uaker, No. 1_1 45
C hoice, W hole, N o. 10 10 25
Choice. W hole, N o. 2 1 70 
C hoice, W hole. N o. 1 1 35
Cut, N o. 1 0 ___________ 9 00
Cut, N o. 2 ___________ 1 50
Pride of M ich., N o. 2 1 26 
M arcellus C ut. No. 10 5 50

Beets
E xtra  Sm all, N o. 2 __2 50
F a n cy  Sm all, N o. 2 __2 00
P rid e o f  M ich., N o. 2% 2 00
H art Cut, N o. 1 0 ____ 5 00
H art Cut, N o. 2 ______ 85
M arcel. W hole. N o. 2% 1 35 
H art D iced , No. 2 ___  90

C arro ts
D iced, No. 2 __________  95
D iced , No. 1 0 ________4 00

C H I L i  S A U C E
Sniders, 8 o z . ________1 65
Sniders. 14 o z . ___ _— 2 25

O Y S T E R  C O C K T A IL  
Sniders, 11 o z . _______2 00

C H E E S E
R oquefort ____________ 55
W iscon sin  D a i s y _____14%
W iscon sin  T w i n ______13%
N ew  York J u n e ________ 24
Sap  Sago  _______________ 40
B r i c k _____________________15
M ichigan F la ts  _______   14
M ichigan D a i s i e s ______14
W iscon sin  L o n g h o r n _15
Im ported L e y d e n ______23
1 lb. L im b e r g e r _________ 16
Im ported S w iss  _________ 50
K raft P im en to  L o a f _21
K raft A m erican  L o a f _19
K raft B rick  L o a f ______19
K raft S w iss  L o a f ______22
K raft Old E ng. L oaf_32
K raft, P im en to . % lb. 1 50 
K raft, A m erican , % lb. 1 50 
K raft, B rick , % lb. __ 1 50 
K raft. L im bur., % lb. 1 50

C H E W IN G  GUM
A dam s B lack  J a c k ____66
A dam s D en tyn e  ________ 65
B eem an ’s  P e p s i n ________ 66
B eecn h u t P e p p e r m in t_66
D oublem int _____________ 66
P epperm int, W r ig le y s_66
Spearm int, W r ig le y s ___66
J u icy  F ru it _____________ 66
W rig ley ’s P - K __________ 66
T eaberry ________________ 66

O IG A R S
H em t. C h a m p io n s_ 38 50
W ebster C a d il la c ___  75 00
W ebster G olden W ed. 75 00
W e b s te r e t t e s ________  38 50
C incos ______________  38 50
G arcia Grand B ab ies 38 50
B ra d stree ts  ________  38 50
L a P a len a  S e n a to rs . 75 00
O dins _______________  38 50
R G D un B o q u e t_ 75 00
P er fec t G arcia  Subi. 95 00
B u d w is e r _____________ 19 50
T an go  P a n t e l la s ____13 00
S k y lin es  ______________ 19 60
H am pton A rm s Ju n ’r 37 50
Trojan ______________  35 00
R ancho C o r o n o ______ 35 00
K en w ay  ____________  20 00

C O N F E C T IO N E R Y

S t ic k  C an d y  P a ils  
P u re S u gar S tick s-600c 3 90 
B ig  S tick , 28 lb. c a se  16 
H orehound Stick , 120s 75

Mixed C an d y
K indergarten_____ 14
L eader ----------------------- 09%
F ren ch  C ream s ______11%
P a ris  C r e a m s ________12
Ju p iter  _______________ 99
F a n cy  M ixture __I_I 14

F a n cy  Chocolate
5 lb. boxes

B itter sw ee ts , A ss'ted  1 25
N ibb le S tick s  _______, 1 35
C hocolate N u t R olls _ 1 50
L ady V er non ________1 15
Golden K lo n d ik e s ___ 1 05

Corn
G olden B an ., N o. 2_1 25
Golden B an .. N o. 10 10 00
L ittle  Q uaker. N o. 1_ 90
C ountry G en., N o. 2i__1 20
P ride of M ich.. No. 1 80
M arcellus, N o. 2 ____ 96
F a n cy  Crosby, N o . 2_1 15
F a n cy  Crosby. No. 10 6 50 
W hole Grain. 6 B a n ­

tam , N o. 2 ___ a___ 1 46

C H O C O L A T E
B aker, Prem ., 6 lb. % 2 38 
Baker, P re., 6 lb. 3 oz. 2 32

C L O T H E S  L I N E
R iverside. 50 f t .______1 40
Cupples Cord ________1 85

P eas
L ittle  D ot, N o. 2 ____2 25
L ittle  Q uaker. N o. 10 11 25
L ittle  Q uaker, N o. 2_2 15
S ifted  E . Jun e. N o. 10 9 50
Sifted  E . Jun e. No. 2__1 75
BeUe of H arL  N o. 2— 1 75 
P ride o f M ich.. No. 2_. 1 45 
M arcel., Sw . W . N o . 2 1 SB 
M arcel., E . June. N o. 2 1 3a 
M arcel.. E . Ju ., N o. 10 7 50

Pum pkin
No. 10 ___________ ____ 4 75
No. 2% — ___________ 1  M

S a u e rk ra u t
No. 10 ______________  4 00
N o. 2% _______________1 35
No. 2 _________________1 05

Spinach
No. 2% ______________ 2 25
No. 2 ________________ 1 80

Sauash
B oston, N o. 3 ________1 36

C O F F E E  R O A S T E D  
Le e  & C ad y

1 lb. Package
A rrow  B r a n d ________23
B oston  B r e a k f a s t ____23
B rea k fa st C u p ________21
C o m p e t i t io n ___________ 15%
I m p e r ia l______________ 35
J. V . --------------------------  19
M a j e s t ic ______________ 29
M orton H o u s e ________33
N e d r o w ___;___ _______  26
Q uaker ______________  29
C om petition  __________ 15%

M cL au g h lin ’s K e p t-F re sh

iCO fTEE -^ S E R V K J l!

Coffee E x t ra c ts
M. Y .. per 1 0 0 ____  12
Frank’s  50 p k g s ._4 25
H um m el’s  50. T lb. 10%

C O N D E N S E D  M IL K  
Eag le , 2 oz., per case  4 60

Succotash
Golden B an tu m . N o. 2 2 10
H art. N o. 2 ___________ 1 80
P ride o f M ic h ig a n _1 65
M arcellus, N o. 2 _____ 1 16

Tom atoes
No. 10. _______________ 6 25
N o. 2 % _______________ I  M
N o. 2 ________________  1 4»
Pride o f M ich.. No. 2% 1 35
Pride o f M ich.. No. 2__1 10

E V A P O R A T E D  M IL K

Gum Drops C ases
Je lly  S trin gs ________ 14
T ip  T op J e llie s  ______09%
O range S lices  ________ 09%

. „ Lozenges P a ils
A. A . Pep. L o z e n g e s _13
A. A. P in k  L o z e n g e s _13
A . A. Choc. L o z e n g e s_13
M otto H e a r ts  __________ i(
M alted M ilk L o zen g es_19

H ard  Goods P ails
Lem on D r o p s ________ 12
O. F . H orehound drops 12
A nise  S q u a r e s _______ 13
P ean u t Sq uares ________ 13

Cough Drops B x s .
Sm ith  B r o s . __________ l  45
Luden’s _________ I 1 45
V ick ’s, 40/10c _______ 2 40

Specialties
Ita lian  B on  B o n a ___ 16
B an q u et Cream  M in ts— 17 
H an d y P ack ages , 12-10c 80

C O U P O N  B O O K S  
50 E con om ic grade 2 50 

IOO E con om ic  grade 4 50 
500 E con om ic grade 20 00 

1000 E con om ic grad e  37 50 
W here 1,000 books are  

ordered a t a  tim e, sp e c ia l­
ly  printed fron t cover is 
furn ished w ith o u t charge

C R E A M  O F  T A R T A R  
6 lbl b o x e s __ _______ __4*

D R IE D  F R U IT S

Apples
N. Y. F ey ., 50 lb. box 13 
N. Y. F ey ., 14 oz. pkg. 1€

T om ato Juice  
H art, N o. 10 ________  4 75

C A T S U P
Sn iders, 8 o z . __________  95
Sniders, 14 oz. ______ 1 55
Sniders. 8 o z .____ D oz. 95
Sniiders, 14 oz____D oz. 1 55
Q uaker, 8 o z_____Doz. 90
Q uaker. 14 oz_____D oz. 1 20
R uby. 14 o z_______ D oz 95

P a g e , T a l l _____________2 75
P age . B ab y___________ 1 38
Q uaker. T all. 10i% oz. 2 65 
Q uaker, B aby. 1 doz. 1 35 
Q uaker. Gallon, % dz. 2 65 
C arnation . T ail. 4 doz. 2 75 
C arnation . B aby. 4 dz. 1 38 
O atm an’s  D udee. T all 2 75 
Oatmam’s D 'dee, B ab y  1 38
P et. T all _____________ 2 75
P et. B aby, 4 d ozen_1 38
B ord en’s  T all. 4. doz._ 2 75 
B ord en’s  B aby. 4 doz. 1 38

A p rico ts
E vaporated . Choice __ 10% 
E vaporated , E x. C hoice 11%
F a n cy  _______________  13
Ex. F an cy  M oorpack 15%

C itro n
10 lb. b o x _____________ 24
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C u rra n ts
P ackages, l l  o z . ______11%

O ates
im p eria l, 12s, p it te d . .  1 35 
Im perial, 12s, R egular 1 15

Peaches
E v a p .t C h o c e ________09
F a n c y ----------------------- 10%

Peel
Lem on. A m erican ____ 24
Drange. A m erican _____24

R a is in s
Seeded, bulk ___________ 6%
T hom p son's s ’d less blk. 614
Q uaker s ’d less  b lk ._____6

15 o z ----------------------------6%
Q uaker Seeded. 15 oz. 6%

C alifo rn ia  P runes
90@100, 25 lb. b oxes_@05
8P@»0. 25 lb. b oxes_@05%
70@80. 25 lb. b o x es_@06%
60@70. 25 lb. b oxes_@07
50@60, 25 lb. b oxes_@07%
4077)50, 25 lb. b oxes_@07%
30@40, 25 lb. b oxes_@08%
30@30t 25 lb. b o x e s . .@12 
18@24, 25 lb. b oxes—@14%

H om iny
Pearl. 100 lb. s a c k s _3 50

B u lk  Goods
E lbow  M acaroni, 20 lb. 4%
E gg N oodle. 10 l b s . _12

Pearl B arley
0000 ___________________ 7 00
B arley  G rits ------------- 5 00
C h ester _______________ 3 50

Sage
E ast India -------  ----- 10

Tapioca
Pearl. 100 lb. sack s _ . 7% 
M inute. 8 oz., 3 doz. 4 05 
D rom edary In stan t — 3 50

Jiffy  Punch
3 doz. C arton _______ 2 25

A ssorted  flavors.

F L O U R
V . C . M illing Co. B rands
Lily W hite  ---------------5 lO
H arvest Q ueen ---------5 20
T es Ma'am Graham .

50s _________________  1 40

Lee  & Cad y B rand s
H om e B aker ------------
Cream W heat ---------

M argarine

W ilson & Co .'s B rands  
Oleo

N u t -----------------------------  08
Special R o l l ____________  l l

M A T C H E S
Diam ond, No. 5, 144 6 15 
Search light, 144 box 6 15
Sw an, 144 ,____________5 20
Diam ond, N o. 0 ______4 90

Safety  M atches 
Red Top, 5 gross case 4 75 
Signal L ight, 5 gro. cs 4 40

M U L L E R 'S  P R O D U C T S
M acaroni, 9 o z . ______2 00
Sp aghetti, 9 o z . . ______2 00
Elbow  M acaroni, 9 oz. 2 00
E gg  N oodles, 6 o z . _2 00
E g g  V erm icelli, 6 oz. 2 00 
E g g  A lphabets. 6 oz ._2 00

N U T S — W hole
Alm onds, P e e r l e s s _____15%
B razil, l a r g e __________ 13%
F an cy  M ixed _________ 11%
F ilb erts, N a p les  _______ 13
P ean u ts. V ir. R oasted  6%
P ean u ts, J u m b o ______ 7%c
P ecans, 3, s t a r _________ 25
P ecan s. Jum bo _________ 40
P ecan s, M a m m o th ____ 50
W alnu ts, Cal. ____ 13@21
H ickory _________________ 07

Salted Peanuts
F’ancy. N o. 1 __________  7
24 1 lb. Cellop’e case  1 80

Shelled
Alm onds ______________  39
P ean u ts, Spanish

125 lb. bags ------------  5%
F ilb erts _________________ 32
Pecans Sa lted  _________  45
W alnu t C alifornia ____ 45

M IN C E  M E A T
N one Such, 4 d o z .__ 6 20
Q uaker, 3 doz. c a s e _2 05
To Ho, K egs, w et. lb. 16%

O L IV E S
7 oz. Jar. P la in , doz. 1 05 
16 oz. Jar. P la in , doz. 1 95 
Q uart Jars, P la in , doz. 3 25
5 Gal. K egs, e a c h ----- 6 50
3 oz. Jar, Stuff., doz. 1 15
8 oz. Jar. Stuffed, doz. 2 25 
10 oz. Jar, Stuff., doz. 2 65 
1 Gal. Ju gs. Stuff., dz. 2 40

P A R IS  G R E E N
%s ----------------------
Is  ------------------- :---------
2s and 5s ___________

34
32
30

P O T A S H
B ab b itt’s, 2 doz. ___  2 75

F R E S H  M E A T S

Beef
Top S teers & H e i f . ____11
Good S teers  & H e i f . __09
Med. S teers & H e i f ._08
Com. S teers & H e i f . __07

H E R R IN G  
Holland H erring

Mixed, K egs __________
M ixed, half b b l s . _____
M ixed, bbls. ___________
M ilkers, K e g s __________
M ilkers, half bbls. ____
M ilkers, bbls. __________

L a k e  H erring
% Bbl.. 100 lbs. ______

M ackerel
Tubs. 60 Count, fy. fa t 6 00 
P ails. 10 lb. F an cy  fa t 1 50

T o o ___
G o o d _
M edium

Veal
____________ 08
--------------- __ 07%
____________ 06%

L am b
Spring Lam b ___________ 13
Good ___________________  13
M edium ________________  08
P o o r ___________________  05

Mutton
Good ________________  04%
M edium ______________ 03
Poor _________________  02

W hite  F ish
Med. F an cy , 100 lb. 13 00
M ilkers, bbls. ________ 18 50
K K  K  K  N orw ay __ 19 50
8 lb. p a i l s _____________ 1 40
Cut L u n c h ____________ 1 50
B oned. 10 lb. boxes __ 16

SH O E BLACK ENING
2 in 1. P a ste , d o z . ___1 30
E. 24 C om bination , dz. 1 30
D ri-F oot. doz. _______2 00
B ixb ys, d o z . __________1 30
Shinola, doz. __________  90

Pork
I join, m e d . __________  08
B u t t s ________________  08
Shoulders ___________  06
Spareribs ___________  05
N eck  b on es  ________ 03
T rim m ings __________  04%

P R O V IS IO N S  
Barreled  Pork

Clear B a c k ___ 16 00@18 00
Short C ut C le a r ____12 00

S T O V E  P O L IS H
B lackne. per d o z . ____l 30
B lack S ilk  L iquid, dz. 1 30 
Black Silk  P a ste , doz. 1 25 
E n am elin e P a ste , doz. 1 30 
E nam elin e L iquid, dz. 1 30 
E. Z. L iquid, per doz. 1 30
Radium , per d o z . ____1 30
R isin g  Sun, per doz. 1 30 
654 S tove  E nam el, dz. 2 80 
V ulcanol. No. 10. doz. 1 30 
Stovoil, per doz. ______3 00

D ry  S a lt  M eats 
D S B ellies  18-29@1.S-10-7%

La rd
P u re  in  tie r c es_________ 6%
60 lb. t u b s ___ ad van ce  v*
50 lb. t u b s ___ad van ce  %
20 lb. p a i l s ___advan ce %
10 lb. p a l l s ___ad van ce  %
5 lb. p a i l s ___advan ce 1
3 lb. p a i l s ___ad van ce  1

C om pound t i e r c e s ____7%
Com pound, tu bs _______7%

Sausages
B o lo g n a _________________ 10
L iver ___________________ 13
F ran k fort _______________ 12
P ork  _____________________15
T ongue, Je llied  „ _______ 21
H ead ch eese  _____________ 13

Smoked M eats 
H am s. Cer. 14-16 lb. 13 
H a m s .  C ert., ak im ied

16-18 lb. __________ @12%
H am . dried beef

K nu ck les ________ @23
C alifornia H a m s ____@09
P icn ic  B oiled H am s @16
B oiled H a m s _______ @18
M inced H a m s ______ @12
B acon 4/6 C e r t .____@14

S A L T
F. O. B. Grand R apids

Colonial, 24, 2 l b . ___  95
Colonial. 36-1% _____ 1 20
Colonial, Iodized. 24-2 1 35
Med. No. I B b l s . ____2 90
Med. N o. 1. 100 lb. bk. 1 00 
F arm er Spec.. 70 lb. 1 00
P ack ers M eat. 50 lb. 65
Cream  R ock for  ice  

cream . 100 lb., each  85
B u tter  Salt. 280 lb. bbl. 4 00
Block, 50 l b . _______ 40
B ak er  Salt. 280 lb. bbl. 3 80
6. 10 lb., per b a l e ____ 93
20, 3 lb., per b a l e ____1 00
28 lb. bags. T a b le ___  40

F R U I T  C A N S  
P resto  Mason 

F. O. B. Grand R apids
H a lf  Dint ___________  7 !•'<
One Dint --------------------7 4"
O ne q u a r t ---------------------5 «5
H a lf  gallon  -------------- H 55

F R U I T  C A N  R U B B E R S
P resto  Red Lip, 2 gro.

carton _______________  70
P resto  W hite Lip. 2 

gro. carton  ---------------  76

G E L A T I N E
J e ll-o . 3 doz____________ 2 55
M inute. 3 d o z . --------------4 05
P lym outh , W h i t e ------1 55
Jelsert, 3 doz. ---------  1 40

J E L L Y  A N D  P R E S E R V E S
Pure. 30 lb. p a i l s ___ 2 60
Im itation , 30 lb. pails 1 60 
Pure. 6 oz.. A sst., do-». 9"
P u re P res., 16 oz., dz 1 40

J E L L Y  G L A S S E S  
% P in t T all, per doz. 38

P I C K L E S  
Medium Sour

5 gallon . 400 c o u n t_4 75

Sw eet Sm all
5 Gallon. 500 _________ 7 25

Dill P ick les
Gal., 40 to T in, d o z ._7 50
32 oz. G lass P ick led — 2 Co 
32 oz. G lass T hrow n „  1 45

Dill P ick le s  B u lk
5 Gal.. 200 „ ____  3 65

16 Gal.. 650 _____ . — 11 25
45 Gal.. 1300 ____ . _ _ 30 00

P IP E S
!k>b, 3 doz. in bx. 1 00@1 20

P L A Y IN G  C A R D S  
B attle  Axe. per doz. 2 65
B icycle, per doz. ------4 70
Torpedo, per doz. ----- 2 50

Beef
B oneless, r u m p ___ @19 00

L iv e r
B e e f __________________ l l
Cftlf ____________________  35
P o r k ______________ ______u5

R IC E
F an cy  B lue R ose_____3 60
F a n cy  H ead __________ 4 85

R U S K S
P o stm a  B iscu it Co.

18 rolls, per c a s e ___ 1 80
12 rolls, per c a s e ____1 20
18 cartons, per ca se_2 15
12 cartons, per ca se_1 45

S A L E R A T U S
Arm and H am m er 24s 1 50

S A L  SO D A
G ranulated, 60 lbs. cs. 1 35 
G ranulated. 18-2% lb. 

p ack ages ___________ 1 10

C O D  F IS H
P eer less , 1 lb. boxes IS 
Old K ent, 1 lb. P u re  25

Free Run'g, 32. 26 oz. 2 40
F ive  case  lo ts  _______2 30
Iodized. 32. 26 oz. — 2 40 
F ive  case lo ts  _______2 30

B O R A *
T w e n ty  Mule Team

24. 1 lb. packages — 3 35
48. 10 oz. packages — 4 40
96. % lb. packages „  4 00

W A S H IN G  P O W D E R S
Bon A m i Pd., 18s, box 1 90
Bon Am i Cake, 18s_1 65
Brillo ________________  85
Clim aline. 4 doz. _____3 60
G randm a. 100, 5 c ___ 3 50
G randm a. 24 L a r g e _3 50
Snowboy, 12 L a r g e _1 80
Gold D u st. 12 L arge— 1 80
Golden Rod, 2 4 _______ 4 25
L a F m o e  L aun., 4 dm. 9 U  
Old D utch Clean.. 4 dz. 3 40
O ctagon. 96s --------------- 3 90
R inso. 2 4 s _____________ 4 80
R inso. 4 0 s _____________ 2 95
S p otless  C leanser. 48.

20 oz. ______________  3 85
Sani F lush . 1 d o z ._2 25
Sapolio, 3 doz. ________ 3 15
Speedee. 3 doz. _______7 20
Sunbrite. 5 0 s __________ 2 10
W yandot. Cleaner, 24s 1 25

S O A P
Am. F am ily . 100 box 5 60
C rystal W hite. 1 0 0 ____3 50
F .B ., 60s _____________ 2 00
F els N apth a. 100 box 5 00 
F lake W hite, 10 box 2 85 
Grdma W hite  N a . 10s 3 50
Jap R ose. 100 b o x ____7 40
Fairy , 100 b o x _________ 3 35
P alm  O live. 144 box_7 60
! -ava. 50 box _________2 25
Pum m o. 100 b o x _____ 4 85
S w eetheart. 100 b o x _5 70
Grandpa Tar. 50 sm . 2 10 
Grandpa Tar. 50 lge. 3 50 
Trilby Soap. 50. 10c 3 15
W iliam s Barber Bar. 9s 50 
W illiam s M ug. per doz. 48
Lux T oilet. 50 ______ 3 15

S P IC E S  
W hole Sp ices

A llsp ice. J a m a ic a ___ @24
C loves. Z a n z ib a r ___ @36
C assia. C anton _______ @24
C assia, 5c pkg.. doz. @40
Ginger, A f r ic a _________ @19
M ixed, N o. 1 _________ @30
M ixed, 10c pkgs., doz. @65
N u tm egs. 7 0 @ 9 0 _____@50
N utm egs. 1 0 5 -1 1 0 _____ @48
Pepper, B la c k ________@23

T E A

Japan
M edium  _______________  16
C hoice .______________ 19@28
F an cy  ----------------------32@36
N s. 1 N ib b s____________  31

Gunpowder
C hoice _________a______  32
F an cy   _____ 1 _____  40

Ceylon
P ekoe, m e d iu m ________  41

Eng lish  B reakfast
Congou, m edium  ______ 28
Congou. C h o ic e ____35@36
Congou. F’a n c y ____42@43

Oolong
M edium
C hoice _
F an cy  _ --------------------- 50

T W IN E
Cotton, 3 ply cone  
Cotton. 3 ply B a lls 25

27

Pure  Ground in Bu lk
A llspice, J a m a ic a ------@16
C loves, Z a n z ib a r ____@27
C asiia  Canton ______ @21
Ginger. Corkin ______ @18
M ustard _____________  @10
M ace P e n a n g --------------@65
Pepper, B l a c k _________ @19
iN u tm tu s -------------------- @23
Pepper, W hite ______ @23
Pepper, C ayenne ------ @25
Papv/ita, Spanish _ — @30

Seasoning
Chili Pow der. 1% oz. 65
C elery Salt. 1% o z . _ SO
Sage. 2 oz. __________  80
Onion S a l t ____________ 1 35
G arlic _________________ 1 35
P on elty . 3% o z . -------3 25
K itchen B o u q u e t___  4 25
Laurel L e a v e s _______ 20
M arjoram , 1 o z . --------- 90
Savory, 1 oz. ________ 65
T hym e. 1 o z . _________  90
Tum erci. 1% o z . _____ 65

S T A R C H
Corn

K ingsford, 24 l b s . ____2 30
Pow d., bags, per 100 2 65 
Argo, 24, 1 lb. pkgs. 1 15 
Cream , 2 4 - 1 ___________ 2 20

Gloss
Argo. 24, 1 lb. pkgs. 1 52 
Argo. 12, 3 lb. pkgs. 2 17
Argo. 8, 5 lb. pk gs__ 2 46
S ilver G loss, 48. I s _11%
E lastic. 32 p k g s . _____2 55
T iger, 48-1 __________
Tiger. 50 lbs. ________2 75

S Y R U P
Corn

B lue K aro, No. 1% — 2 36 
B lue K aro, N o. 5, 1 dz. 2 99 
B lue K aro, N o. 10 __ 2 99 
Red K aro, N o. 1% __ 2 57 
Red K aro. N o. 5, 1 dz. 3 44 
Red K aro. N o. 1 0 ____3 29

Im it. Maple F lav o r  
O range, No. 1%, 2 dzz. 2 93 
O range, N o. 5, 1 doz. 4 13

Maple and Cane
K anuck, per g a l . ____1 50
Kanuck, 5 gal. c a n  5 50

Grape Ju ice
W elch, 12 qu art case  4 40
W elch, 12 p in t c a se_2 25
W elch. 36-4 oz. ca se_2 30

C O O K IN G  O IL  
Mazola

P in ts . 2 doz. _________ 4 60
Q uarts, 1 doz. _______4 30
H alf G allons, 1 doz__5 40
G allons, each  _______ 81
5 Gallon cans, e a c h _3 35

T A B L E  S A U C E S
L ee &  Perrin, large_5 75
L ee & Perrin, sm a ll_3 35
P e p p e r ________________ 1 60
R oyal M int ___________ 2 40
T obasco, sm all _______3 75
Sho You, 9 oz.. doz. 2 00
A -l, l a r g e _____________ 4 75
A - l  sm all _____________ 2 85
Caper. 2 o z . -- -------------- 3 30

\£r-ne' 40 wal»»-- 3ii W hite W ine, 80 Grain 25

No. 3. per g r o s s ___
P eerless  Rolls, per d 
R ochester. N o. 2. d 
R ochester. N o. 3, d( 
Rayo, per doz.

su 
1 25
1 50
2 30 

au 
50

2 ou 
75

W O O D E N W A R E
Baskets

B ushels. W ide Band.
wood h a n d le s _____2 0C

M arket, drop h a n d le . at 
M arket, s in g le  handle 95
M arket, e x t r a _________ 1 60
Splint, large _____ I I I  8 50
Splint, m edium  _______ 7 50
Splint, sp"®” _ 6 50

C h u rn s
Barrel. 5 ga l., each  __ 2 40 
Barrel. 10 ga l., ea ch — 2 55 
» to 6 ga l., per g a l ._ 16

P ails
10 qt. G a lv a n iz e d ___ 2 60
12 qt. G a lv a n is e d ___ 2 85
14 qt. G a lv a n z e d ___ 3 10
12 qt. F larin g  Gal. Jr. 5 00 
10 qt. T in D a i r y ___ 4 00

— T ra p s
M ouse. W ood. 4 h o le s . 60
M ouse, wood. 6 holes ,c
M ouse, tin . 5 h o les  . .  65
R at, w o o d ____________  i
R a t  spring ______1 oo
M ouse, s p r in g _______  26

T u b s
Large G a lv a n iz e d ___ 8 75
M edium G alvanized _ . 7 75 
Sm all G a lv a n iz e d ____6 .5

Washboards
B anner. G lo b e _________ 5 50
B rass, s i n g l e __________ 6 25
G lass, s in g le  __________ 6 00
D ouble P e e r le s s ______8 50
S in g le  P eer less  _______ 7 50
N orthern Q u e e n ______5 60
U n iv e r s a l______________ 7 25

Wood Bow ls
13 in. B u t t e r ____ ___5 00
15 in. B u t t e r ________ 9 oo
17 in. B u t t e r _________ 18 00
19 in. B u t t e r ________ 25 00

W R A P P IN G  P A P E R  
Fibre. M anila, w h ite— 05
No. 1 Fibre ___________ ouu.
B u tch ers  D  F  _ _ _ _ _ _  06%
K r a f t _____- 04
K raft Strip e _________ou -¿

Y E A S T  C A K E
M agic. 3 doz. _________ 2 70
Sunlight. 3 d o z . ______2 70
Sunlight. 1% d o z .___ I 35
Y east Foam , 3 doz. _ . 2 70 
Y east Foam . 1% doz. 1 35

Y E A S T — C O M P R E S S E D  
F leischm an n, per doz. 30 
Red Star, per d o z .___  2u



22 M I C H I G A N  T R A D E S M A N May 3, 1933

SHOE MARKET
M ichigan R eta il Shoe D ealers A ssociation. 

P resid en t— E lw yn Pond, F lin t. 
V ice-P resid en t—J. E. W ilson , D etro it. 
Secretary—Joe H . B urton, L ansing . 
A sst. S ec ’y -T r ea s .—O. R. Jenk in s. 
A ssocia tion  B u sin ess  O ffice, 907 T ra n s­

portation  B ldg., D etro it.

Inflation Improves Values of Stocks 
on Shelves

W hat should the merchant and m an­
ufacturer know about the behavior of 
inflation and its effect upon his busi­
ness? O ur W ashington letter this week 
gives clearly the major effects on the 
merchant as a debtor; the manuacturer 
as a creditor and the general effect of 
inflation upon the individual himself. 
These influences will come in time.

For the moment, nothing happens 
in internal trade.
It isn’t possible for you to take the 
goods on the shelf and mark them up 
to compensate for the falling off of 
exchange. The dollar in international 
trade may be only worth 84c but in 
domestic trade it is still a big. round 
dollar—just as hard to get and equally 
as hard to hold onto.

But in the long run, a significant 
change will come. Inflation’s great in­
ternal influence will show itself in the 
new appreciation that people will get 
for goods and commodities. In a way, 
goods will be more valuable than 
money when prices start to rise.

Going off the gold standard has 
stopped, for the time being, defla­
tion. In all probability, basic commod­
ities and raw stocks will go no lower. 
W hen we buy crude rubber, of which 
we do not raise a single pound in 
America, we will pay a higher price 
in the international market. T hat rub­
ber, when translated into tennis shoes 
and tires and rubber goods, will cost 
more and everyone will have to pay 
more.

The same is true of hides and skins 
that we buy abroad. The price struc­
ture, therefore, can go no lower. I t 
will, in time, go higher, when the shoe 
manufacturer has to pay more for his 
materials, he has got to ask more for 
his finished goods. So you can take it, 
as fact, that the goods on your shelves 
are worth more—even though you can’t 
get more for them at the moment.

New goors will cost more money be­
cause the pressure of commodity prices 
forces them up. You should, there­
fore, take more pride in the goods 
that you have and see to it that you 
get cash, or its equivalent. From this 
point on, you cannot afford to have 
sales and clearances without profit. 
Good goods are worth more to the 
public.

Inflation corrects automatically 
much of the abuses at retail. L et’s 
hope it eliminates the cancelation shop, 
as such, that lived on the basis of grief 
and anarchy in production. Every pair 
of shoes, in every store in America 
now has a firm value. I t  is folly for 
any merchant to consider throwing 
away that value when right in front of 
him is the positive condition of paying 
more money for new goods. But per­
ishable, seasonable goods die just as 
easily under inflation as before. The 
m erchants in England went through 
this process of inflation when the B rit­
ish pound went off the gold basis and 
the wise m erchants held onto their

goods and asked a straight, regular 
price to cover immediate needs.

M erchants previously had doubts as 
to the value of gods, with new and 
cheaper goods coming in. As a result 
sacrifices are made in clearance and 
sales. T hat is finished! The market 
stiffens.

The shoe m erchant is lucky who has 
a clean stock and creditors who are 
patient and considerate. He is also 
lucky in the fact that one of the first 
items to show improvement in inflation 
period is the small commodity item. 
It takes a long time before capital 
goods, construction, buildings and real 
estate, factories and furnaces, get the 
benefit of new m arket conditions.

But, in another sense, the shoe in­
dustry will not get the major improve­
ment. Volume of business cannot be 
greatly increased in footwear. W e 
have been consuming, as a nation, ap­
proximately 300.000,000 pairs of shoes 
per year. T hat has been steady, de­
pression or no. In  numbers of pairs 
we will see no great improvement.

But other industries — for example 
the steel industry—which has been 
working only at 16 per cent of normal 
capacity, will find that an increased 
world-wide demand may push the total 
production up to 25 per cent., 30 per 
cent or more. T hat improvement in 
volume will permit the steel mills to 
profit even if they hold their present 
prices. Im provem ent in their condi­
tion will be in volume. In fact, steel 
men say that they may bring about 
prosperity with even a decrease in price 
of rails, pipe and tonnage. The reason 
for that is the international situation 
improves their ability to compete in 
world m arkets because of the lower 
exchange of the dollar.

The shoe business, however, is now 
an internal business. So much so, the 
exports of shoes from this country 
last month were less than the sales of 
shoes in one departm ent store in New7 
York City. I t is competition within the 
shoe trade—factory w'ith factory and 
store writh store, that has brought us 
to a “no profit’’ level. The industry 
might have made money all through 
these years if it had but realized that 
it had a limited m arket for only 300,- 
000,000 pairs of shoes. If it had toler­
ated a profit all along the line, the 
public would have paid the ultimate 
price.—Boot and Shoe Recorder.

Drier Shoe Toes
W ith a still different material, an ­

other little revolution is quietly under 
way. One of the most im portant man­
ufacturers of shoes asked one of the 
most im portant manufacturers of new 
materials w hether any material was 
available which might be more suitable 
for box toes than materials previously 
used. Here, again, treating a conven­
tional woven fabric with a new syn­
thetic material proved to be the solu­
tion. The new material is vinyl resin, a 
product largely derived from natural 
gas.

Box toes made this new way resist 
perspiration, and are said to make a 
more comfortable shoe as wrell as one 
which lasts longer.

Discretionary inflationary power in 
Roosevelt’s hands is preferable to 
m andatory legislation.

A Business Man’s Philosophy 
I t has 'been said that if women had 

not learned to drive automobiles men 
wrould still be riding around in open 
cars of the 1910 era. A man is satis­
fied with any old thing that works. 
He w7ould live in a shack. No married 
man plans a home for himself. From 
w’oman comes the insatiable desire to 
improve, and women furnish the m ar­
ket for improvements.

An engineer writes that he built a 
small power plant years ago, the en­
gine-room of which wras beautifully 
tiled. The spick-and-span effect was 
ruined w'hen the consulting engineer 
commanded him to run the conduit 
from the generators to the switch­
board alm ost two feet from the wall.

W hen the chairman of the building 
committee saw the unsightly conduit, 
he immediately ordered it removed.

Referring to  the consultant, he ex­
claimed: “H e’s a bachelor. No married 
man would have instructed you to run 
a conduit like tha t!”

Progressive Mark-down Sale 
A three-day clearaway sale, in which 

daily reductions were made is reported 
to have been successful for a store in 
Missouri. On the first day everything 
included in the sale was reduced 30 
per cent. On the second day what was 
left was reduced another 10 per cent., 
and on the third day the merchandise 
still remaining was reduced another 10 
per cent.

In announcing the sale this retailer 
said: “ If you have the true bargain 
hunting spirit, you probably will wait 

until W ednesday (the third day of the

sale), when everything will be at half 
price. But, in the meantime, alert shop­
pers may come along and buy the arti­
cles you particularly desire at 30 or 
40 per cent. off. Can you afford to  take 
a chance? O r will you make sure of 
w hat you want by coming in the first 
o r second day?” All sales were out­
right; nothing was sold on approval 
and no exchanges were permitted.

Priceless Sale
A store in the Middle W est reports 

that the most successful sale it ever 
held was conducted without advertis­
ing the price of a single item. Every 
article in stock was substantially re­
duced but not according to a set per­
centage. The sale was announced in a 
large double-page advertisement in the 
leading daily newspaper. This, like the 
follow-up advertisements, quoted no 
prices whatever. The store simply 
pledged its reputation on the unusual 
nature of the sale and the real values 
offered. The response is said to have 
been immediate and well sustained. It 
had the advantage also of keeping com­
petitors in the dark as to what was 
being featured.

Eight Essentials
1. Do more than exist, live.
2. Do more than touch, feel.
3. Do more than look, observe.
4. Do more than read, absorb.
5. Do more than hear, listen.
6. Do more than listen, understand.
7. Do more than think, ponder.
8.,Do more than talk, s a y  s o m e- 

thing.—John H. Rhoades.

H oarding has lost its appeal.

IN T E L L IG E N T  IN SU R A N C E  SE R V IC E
and

R EA L IN SU R A N C E  SA V IN G
O rig inally  

For Shoe Retailers
now

For Merchants in All Lines

T h e  sam e saving  and  th e  sam e service to  all

W e confine ou r opera tions to  M ichigan
W e select ou r risks carefu lly
A ll profits be long  to  th e  policyholder

M i c h i g a n  S h o e  D e a l e r s

MUTUAL FIRE INSURANCE CO.

LANSING, MICHIGAN

Mutual Building Phone 20741
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OUT AROUND. 
(Continued from page 9) 

H utchins enjoys as the foremost drug­
gist of America.

I am certainly very much gratified 
that I have been able to help so many 
of my grocery and meat friends secure 
the $6 to $24 refund due them in oleo 
m atter. Unfortunately, too many of my 
readers did not happen to notice the 
original articles I printed in the Trades­
man on the subject of the refund. I t is 
paid as the result of a decision of the 
United States Supreme Court that the 
oleo tax law does not apply to oleo 
made from vegetable oil. The refund 
is $400 per year for a manufacturer. 
$200 a year for a jobber and $6 a 
year for a retailer. If any animal oleo 
was sold in the meantime the refund 
does not apply. In making claim for 
rebate, the dealer must use a blank 
furnished by the Internal Revenue de­
partm ent (the Tradesm an has a sup­
ply on hand) and the person who fills 
it out must be sure and state that no 
animal oleo was purchased or sold. 
The name of the seller must also be 
given. The stamps sold by the Govern­
ment should also be enclosed, but this 
is not imperative, because the revenue 
offices have this information on file. 
Any clerk in any revenue office will 
cheerfully furnish any information re­
quested by the applicant for refund. 
In filling out the blank the proper en­
tries will be apparent except under two 
headings, No. 3 and No. 8.

U nder the Item  No. 3 (character of 
assessment or tax) write “Special tax­
es retail dealer, colored or uncolored 
oleomargerine.”

Under Item 8, where it says “The 
deponent verily believes that this claim 
should be allowed for the following 
reasons’’ fill in as follows:

“Claimant paid the special taxes 
sought to be recovered by the Act of 
August 2, 1886, as amended. T he tax 
was paid in order to sell a product 
which product was a mixture com­
posed entirely of vegetable oils, salt 
and skimmed milk. The product was 
not such a mixture or compound as 
were, prior to July 10, 1931, included 
in the definition of oleomargerine as 
interpreted by the Supreme Court of 
the United States in the recent case 
of Miller vs. Standard Nut M argarine 
Company of Florida (decided Feb. 15, 
1932) and its sale was not subject to 
the special taxes required by the oleo­
margarine law to  be paid on the sale 
of oleomargarine.’’

I reproduce the above paragraph 
from our issue of March 1 in the hope 
that any grocer or meat dealer who is 
entitled to the Government rebate and 
has not yet sent in his application will 
preserve the paper, so I will not have 
to furnish a duplicate for his guidance 
in filling out the blank.

'Col. Frank Knox, of the Chicago 
Daily News, recently expressed in a 
short story the feeling of approbation 
of Roosevelt’s recent activities coupled 
with a mild doubt as to their outcome. 
The Negro church at Sandy Springs, 
Va., he said, had a new and highly 
energetic pastor who won instant pop­
ularity with the congregation. Some­
one enquired as to the qualities which

had inspired this approval an the part 
of the faithful.

“W hy, dat new parson, he am a won­
der!” answered one. “Yo‘ should hear 
him pray. W hy, he asks de Lawd fo’ 
all sorts of things dat our old preacher 
never knew de Lawd had to give 
away.”

Referring again to the Thompson 
banking liquidation plan, briefly men­
tioned on page 9, it would seem that 
state legislation would be required 
to make it possible to use this plan. 
Inasmuch as banking legislation has 
already passed the present session this 
general question will not come up for 
further consideration, which means 
that there would be no opportunity to 
consider any plan that requires legis­
lation until another session. By that 
time—of course—things may be en­
tirely different and a plan that would 
seem workable now might not apply 
then.

The intent of the 1933 bank legisla­
tion, as adopted, is to provide for the 
operation, the liquidation or the re-or­
ganization of a state bank by the Com­
missioner of the State Banking De­
partm ent as conservator, the course to 
depend upon the individual bank in 
question.

If it is deemed advisable to re-or­
ganize a bank, the law provides that 
the Commissioner may make changes 
in the capital stock and, if advisable, 
distribute stock among the depositors. 
This probably would be preferred 
stock. He also has the right to issue 
certificates of indebtedness in varying 
denominations, both the certificates and 
the preferred stock may bear interest 
and be redeemable upon terms and 
conditions that the Commissioner may 
prescribe, depending, of course, upon 
the condition of the bank in question.

There is no fixed rule regarding the 
amount of certificates issued or the 
relationship of this amount to the pre­
ferred stock. The certificates would 
correspond to the certificates proposed 
under the Thompson plan. I realize, 
of course, that the Thompson plan 
contemplates a great many features, 
including that of accepting certificates 
at a discount, which are not embodied 
in the Michigan act. I am simply men­
tioning this feature, in which there is 
some similarity.

The only possibility I can see for 
the use of the Thompson proposal un­
der the banking law as it stands to day 
would be that this certificate feature as 
we have it might be elaborated on 
somewhat, if, in the judgm ent of the 
Commissioner, such a course were ad­
visable. E. A. Stowe.

Delay Grocery Price Advances 
A plan for perm itting wholesale 

grocers and other buyers to protect 
themselves against price increases by 
placing orders now for later delivery 
has been put into effect by a number 
of leading grocery manufacturing com­
panies. The producers notified buyers 
that price advances would go into ef­
fect the first week in May, but offered 
to handle orders up to that time at the 
quotations in effect last week. So far 
few of the manufacturers have an­
nounced higher quotations, but the ma­
jority are filling only the immediate 
requirements of customers.

DETROIT DOINGS

Late Business News From Michigan’s 
Metropolis

W ith the opening of navigation, the 
Seaboard Great Lakes Corporation re­
ported the arrival of the first sugar 
cargo to be brought in Detroit and 
shipped from Edgewater, New Jersey. 
A nother ship carries a similar cargo 
from the Pacific Coast, and both have 
been unloaded at the Detroit H arbor 
Terminals Dock, foot of Clark street.

Operation of the Detroi & Cleveland 
Navigation Company to Cleveland has 
commenced, and the service to Buffalo 
will be resumed about May 1st. The 
Great Lakes T ransit Corporation will 
start operation to all ports about May 
1st, and the M innesota-Atlantic T ran­
sit Corporation to all ports about April 
30th. The Nicholson Universal Steam­
ship Company is now operating to all 
ports.

The Association of Regulated Lake 
Lines was recently organized by four 
of the well-known lake carriers for the 
primary purpose of attaining uniform­
ity in the rates, rules and regulations 
applying on lake traffic, and for the 
purpose of promoting commerce by 
water between the ports on the Great 
Lakes. W ith the advent of navigation, 
the functions of this organization are 
expected to be felt by the users of 
water transportation.

Direct trans-lake airline service 
between D etroit and Cleveland will be 
resumed shortly by Transamerican 
Airlines, Inc.

Service this year will be started with 
new ten-passenger multi-motored air­
planes which have been purchased by 
the company especially for this line. 
These airplanes, in keeping with the 
best modern practice, will replace the 
single engine planes used last year. 
The new planes are the most modern 
that could be obtained, with large 
roomy cabins, easy adjustable seats, 
and are unusually silent in operation. 
They are the amphibian type, equipped 
with two-way radio and other modern 
scientific devices.—Detroiter.

Jacob and Ben Barish owners of 
Barish Shoes, Inc., have sold their 
west side business a t 4721 Michigan 
avenue to Milton Marcus, a newcomer 
to the shoe 'field. Store is being man­
aged by Louis Becker. Barish has 
moved to California.

Gardner & Schumacher, Inc., whole­
sale furniture dealers and factory rep­
resentatives, have moved from their 
location at 439 Congress st., E., to the 
Globe building, 407 Fort street. E., 
where they are occupying the entire 
second floor with general household 
furniture displays. The company was 
organized about eighteen months ago 
and in spite of the unusual decline in 
conditions during that period, the bus­
iness expanded steadily necessitating 
the move to larger quarters.

Robert Merschel. divisional merchan­
dise manager for the J. L. Hudson Co., 
died at his home in this city last week. 
The body was sent to Newport, Ken­
tucky for burial.

Michigan farmers are invited to bar­
ter their products for clothing and 
other supplies by a D etroit department

store. Advertisements in seventy-eight 
newspapers through the state have led 
to such swaps as a 500 pound pig for 
three boys’ suits, three pairs of shoes 
and a dress; fifty crates of eggs for a 
variety of women’s wearing apparel, 
etc. The produce received is at once 
placed in the store’s grocery depart 
ment for sale along with its regular 
stock. A San Francisco hotel similarly 
advertises that farmers and ranchers 
may exchange food products for hotel 
accommodations.

M. Van Alstine, manager of H anan 
and Son shoe shop on W est Adams 
Street, believes he has met the nerviest 
customer—or rather non-customer—in 
a long season. The man left a parcel 
with the store for safekeeping, w ith­
out even making a purchase there. H e 
called Van Alstine at dinner that night, 
insisted he come down to open the 
store for him at once, to  get his parcel 
out—and bawled Van out for finishing 
his dinner first before coming back. 
Van wonders now w hether the pack­
age was a pair of shoes he bought 
from another store!

Samuel Diamond is now representa­
tive of the H arsh and Chapline Shoe 
Co. of Milwaukee in the eastern terri­
tory of Michigan. H e has opened 
offices at 9120 Twelfth street. Diamond 
succeeds Nathan W atterston, formerly 
of the La Salle boot shop, as H arsh  
and Chapline man here. H e was for­
merly local representative for the Deg- 
ner Shoe Co.

The American Bar Equipment Co., 
5235 Grand River avenue, a division 
of the American Show Case Co., an­
nounced Monday 300 new men have 
been hired in Detroit, Adrian and M us­
kegon, and are working day and night 
shifts on the production of bar equip­
ment.

Show New Rubber Flowers 
To carry the vogue for floral trim - 

bings and boutonnieres into sports­
wear and beach apparel a manufacturer 
has placed rubber flowers on the m ar­
ket. They are made of sponge rubber 
and are shown in a wide variety of 
high shades and color combination. 
The flowers are intended for wear on 
sports sweaters, beach pajamas and, 
being impervious to water, on bathing 
suites. The merchandise is priced to 
retail from 50 cents to $1.

Business Wants Department
A d vertisem ents inserted under th is  head 

for five cents a word the first  insertion  
and four cents a word fo r each sub se­
quent continuous insertion . If set In 
cap ita l letters, double price. No charge  
less than  50 cents. Sm all d isp lay  ad ver­
tisem ents in th is  departm ent, $4 per 
inch. Paym ent w ith  order Is required , as 
amounts are too sm all to open accounts.

E ST A T E  SA L E —O f tw o  operating: drug: 
stores. Good loca tion s in  G rand R apids. 
R easonab le  rental. R obert H ean ey . A d ­
m in istrator, Grand R apids S av in gs B ank
B ld g ., Grand R apids. Mich.___________ 569

FO R  SALE)—Iron and w oodw orking  
b u sin ess, e stab lish ed  fo r ty  years. E x ce l­
len t opp ortun itiy  for  m echanic—111 h ea lth  
reason for selling . F. S. Cleg®-, St. L ouis, 
M ich.____________________________________ 572

P h on e 61366
John L. Lynch Sales Co.

S P E C I A L  S A L E  E X P E R T S  
Ex p ert  A d vertising  

E x p ert M erchandising  
209-210-211 M urray Bldg. 

Grand R apids, M ichigan
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IN TH E REALM OF RASCALITY

Questionable Schemes Which Are 
Under Suspicion

A fter a formal complaint has been 
tried, the Federal Trade Commission 
considers all the facts in the case and 
decides w hether to order the repsond- 
ent to cease and desist from the prac­
tices charged or dismiss the complaint. 
O rders to cease and desist were made 
public in eight cases in April. They 
are listed as follows:

Fleck Cigar Co., Reading, Pa., en­
gaged in the manufacture of cigars, _ 
directed to discontinue the use of the 
word “Cuba” in the trade name “Rose- 
O-Cuba” to designate cigars not made 
entirely of Cuban tobacco without the 
use of a conspicuous phrase in imme­
diate conjunction therewith clearly in­
dicating in connection with cigars not 
containing any substantial amount of 
tobacco, that the cigars do not contain 
any Cuban tobacco, and in connection 
with cigars containing Cuban tobacco 
in part, that the cigars are not com­
posed wholly of Cuban tobacco; to 
discontinue the use of the words “H a­
vana” or “H abana” to designate or 
describe cigars that are not made whol­
ly of Havana or Cuban tobacco; and 
to discontinue the use of any other 
word, designation, or phrase in a man­
ner to imply that any cigars contain 
Havana or Cuban tobacco in whole or 
in part, when such is not the fact.

Venice Im porting Co., Brooklyn, 
engaged in the sale of olive oil, direct­
ed to discontinue the use of the phrases 
“ Im ported from Lucca, Italy,” “Im- 
portato de Lucca Italia” and other 
words or phrases of like import, unless 
and until the olive oil so described 
or designated is imported from Lucca, 
Italy.

Yokum Brothers, Reading, Pa., en­
gaged in the manufacture of cigars, 
directed to discontinue the use of the 
word “Cuba” in the trade name 
Spana-Cuba” to designate cigars not 
made entirely of Cuban tobacco, w ith­
out the use of a conspicuous phrase in 
immediate conjunction therewith 
clearly indicating in connection with 
cigars not containing any substantial 
amount of tobacco that the cigars do 
not contain any Cuban tobacco, and 
in connection with cigars containing 
Cuban tobacco in part, that the cigars 
are not composed wholly of Cuban 
tobacco; and to discontinue the use of 
any other word, phrase, or designation 
in a manner to imply that any cigars 
contain Cuban tobacco in whole or 
in part when such is not the fact.

Madison Mills, Inc., New York City, 
engaged in the sale of men’s shirts, 
directed to discontinue the use of the 
words “Satin Ribbed Radioux Shirts” 
and “Satin Striped Broadcloth Shirts” 
to designate wearing apparel composed 
of cotton with rayon stripes or ribs, 
unless the words “Rayon Satin Ribbed 
Radioux Shirts,” “Rayon Striped 
Broadcloth Shirts” or equivalent mod­
ifying terms appear in equally conspic­
uous type and on the same side of the 
swatch card, label, or advertising m at­
ter; and to discontinue the use of the 
word “Normandy Flannel” and “Flan­
nel” to label or describe cotton wear­
ing apparel.

National Im porting Co., New York 
City, engaged in the sale of dress

goods and other fabrics through 
house-to-house canvassers, directed to 
discontinue the use of the word “Syl- 
kiana,” “Foulard,” “Shantung,” “Silk- 
sheen,” “Superay Taffeta,” “Shantora 
Crepe,” “Shanteen Crepe,” “Crepe” 
and “Taffeta” to designate or describe 
fabrics not composed entirely of silk; 
to discontinue the use of the term  “Silk 
Finish” to designate fabrics the finish 
of which is not composed of silk; and 
to discontinue the use of the word “Im ­
porting” in trade name or in any other 
way to imply that respondent is an 
importer, unless and until a substantial 
part of the products sold are imported.

Anna M. Gibbin, Pemberton, N. J., 
engaged in the sale of plants and bulbs, 
the larger part of which are purchased 
in the open market, directed to discon­
tinue quoting the regular price as a 
special reduced price; to discontinue 
representing that respondent operates 
a large floral establishment in which 
are grown most of the flowers sold, 
that some of the bulbs offered for sale 
are imported from Holland, that many 
notable florists are supplied first, the 
surplus going to plant lovers, and that 
the bulbs sold will produce flowers of 
a large variety, when such are not the 
facts; and to discontinue guaranteeing 
that unsatisfactory goods will be re­
placed or the money refunded and 
promising that goods will be shipped 
promptly, unless the guarantee is ful­
filled and orders are prom ptly shipped.

Tiffany Laboratories, Cleveland, en­
gaged in the sale by mail orders of a 
cream designated “Tiffany Tissue 
Builder,” directed to discontinue the 
use of the word “L aboratory” in cor­
porate or trade name or in any other 
manner to imply operation of the lab­
oratory in which the products sold are 
manufactured, unless and until owning 
or operating such a laboratory; to dis­
continue representing that a person 
named Jean H. Tiffany is or ever 
has veen connected with the business; 
and to discontinue representing that 
“Tiffany Tissue Builder” contains tis­
sue building oils, and will remove 
wrinkles, build tissue and develop any 
part of the body w ithout exercise.

George H. Lee Co., Omaha, en­
gaged in the compounding of livestock 
remedies designated “Germazone” and 
“Gizzard Capsules,” directed to discon­
tinue representing that “Germazone” 
is a competent treatm ent for bacillary 
white diarrhoea, pullorum disease, 
blackhead, limberneck, coccidiosis, 
diphtheria, and aspergillosis and that 
“Gizzard Capsules” will rid fowls of 
pin worms and tape worm heads.

Gabby Gleanings From Grand Rapids
Clarence N. Menold, who recently 

sold his drug stock at 1434 Eastern 
avenue to Keller Bros., has decided 
to engage in the drug business at H am ­
ilton. The Hazeltine & Perkins Drug 
Co. is furnishing the fixtures and stock.

Peter Muste has opened a Red and 
W hite store at 810 E ast Leonard 
street. The store was formerly occu­
pied by Kroger.

Joseph W . Putnam , manager of the 
Putnam  factory of the National Candy 
Co., is in Saginaw and Bay City this 
week, introducing his Michigan job­
bing salesman to Eastern Michigan 
jobbers.

Abraham P. Schefman and Frank 
Schefman, individually and as Abe

Schefman & Co., wholesale produce 
dealers, located at W eston street and 
the Pennsylvania railroad tracks, late 
Friday filed voluntary bankruptcy peti­
tions in federal court.

The liabilities of the company, in 
which they are partners, were listed 
as $45,973.05; assets, $18,571.35; secured 
claims, $32,475.26; unsecured claims, 
$13,497.79.

Frank Schefman, who resides at 
1150 Chippewa drive, S. E., lists lia­
bilities at $53,674.80; assets, $6,555; se­
cured claims, $39,975; unsecured claims, 
$13,699.

Abraham P. Schefman, who lives at 
1153 Chippewa drive, S. E., lists liabil­
ities at $79,834.72; assets, $8,454; se­
cured claims, $32,475; unsecured 
claims, $14,824.

H um phrey & Caswell, of Rockford, 
opened under Red and W hite auspices 
April 29. Raymond & W isner, of 
Blanchard, will open under Red and 
W hite auspices May 6.

State Convention of the Michigan 
Bakers Association

Grand Rapids, May 2—Appreciating 
the valuable co-operation which we are 
receiving from the Tradesm an I take 
pleasure in giving you below a resume 
of the past week’s performances.

Meetings were held in Jackson, Ann 
Arbor and Lansing, and finally wound 
up in a blaze of glory at a meeting of 
the D etroit and W ayne County Chap­
ter of the Michigan Bakers Associa­
tion, held at the Barium hotel, in D e­
troit, on T hursday evening, April 27. 
There were about 225 present and a 
more enthusiastic, congenial mixture 
of all types of bakers never congre­
gated under one roof in D etroit, so it 
was said by those present. All bar­
riers were thrown down and it was an 
honest-to-goodness co-operative m eet­
ing which was held.

This was preliminary to the state 
convention, which is to be held in D e­
troit on May 24 and 25 at the Book- 
Cadillac Hotel. The change has been 
made to the Book-Cadillac, owing to 
the large attendance now indicated, 
feeling we would need the largest quar­
ters we could obtain for that purpose. 
Thus, it is now definitely decided— 
Book-Cadillas H otel— make your a r­
rangem ents now. You are going to be 
reminded o this often so that by no 
slip-up are you going to miss this 
meeting. D em onstrations practical to 
the baking industry, National figures 
on the program,, and frank discussions 
will perm eate this meeting. An edu­
cation is to be had which has been 
long sought for, but thus far has cer­
tainly been disappointing. Necessity 
is the m other of invention and the 
present day conditions as they effect 
the baking industry especially are so 
multitudinous that we need only the 
help and co-operation of all of you.

Let nothing stand in the way of you 
being there, aqd if you find it impos­
sible to attend both days be there by all 
means on the 25th. W ith the program 
arranged, if yo\i go home from that 
meeting and can conscientiously say 
that you have not received food for 
thought to keep you jnspird for a whole 
year, your program  committee is going 
to be greatly disappointed. Remember, 
this is but one of the meetings of this 
Association scheduled for this year.

One of the features of this program 
will be an address by a National figure. 
The unique part of his address is that 
the meeting is to be thrown open for 
questions. So get out your pencil and 
jo t down your questions and come pre­
pared to fire the questions of whatever 
nature—you will be answered.

The slogan at the D etroit zone m eet­
ing was that “This is to be the largest 
state association of any state in the 
Union.” Are you on the outside of 
D etroit going to do less than to adopt

the iam e resolution? They say, “W e 
don’t mean maybe.” W hat do you 
say?

H. J. Balkema,
Sec’y Michigan Bakers Ass’n.

Team Work Group To Visit Flint 
Staurday

T he U nited Commercial Travelers 
team work group will meet at Flint, 
Saturday, May 6, to perfect plans for 
the state wide meeting which will be 
held in conjunction with the annual 
convention of the Michigan Grand 
Council in Bay City, June 9 and 10.

Representatives from Owosso, Sag­
inaw, Bay City, P o rt Huron, Cadillac, 
and D etroit Councils will attend the 
Flint meeting Saturday. Flint has ar­
ranged a pot luck supper, hard times 
party  and indoor circus to entertain 
the visiting members. Supper will be 
served at 6:30 p. m., followed by the 
other entertainm ent features. *

T he D etroit delegation of about fifty •, 
will be led by A. G. Guimond, Michi­
gan Jurisdiction Director of the team 
work groups. P a rt of these members 
will come over in two of the specially 
constructed aerocar units, which the 
team work group has been using 
through the courtesy of C. C. S tark­
weather, Buick’s oldest salesman in 
point of service. Cliff was formerly a 
Buick dealer in Detroit. He is now 
selling the car he formerly was distrib­
utor for. T hat is team work. Any 
traveling salesman who happens to be 
in F lint or can route himself there 
for Saturday evening should be at the 
recreation hall located at 610 South 
Saginaw street by 6:30 p. m. A warm 
welcome awaits you.

Beer Effect on Drug Supplies 
W ith the large demand for bottles, 

caps, seals and other accessories devel­
oping from the brewing industries, the 
pharmaceutical trade, which have been 
abong the largest users of these prod­
ucts, are wondering w hat the effect will 
be on their relationships with the bot­
tle and cap suppliers. Some executives 
profess to see less intensive cultivation 
of new designs in drug glass contain­
ers and possibly higher prices for the 
various types of bottles. O thers felt, 
however, tha t if this did develop, the 
bottling field would attract new com­
panies, which would be able to fill any 
demands.

Daffodils Are Blossoming
T ru m peted  to  call her m orn

W hen  Sp rin g  p resen ts your w orth  
T rum peted  to rich adorn  

And b ea u tify  h er  earth  
Oh w h a t g la d n ess  w e lcom es Spring  
F or you th en  are  blossom ing.

T ru m pet far  your ch eer in g  note  
F ond fanta'sy w ill hark  

M usic fills your golden th roat 
F or th e  m eadow  lark  
W arbles, w arb les it  is  Spring  

D affod ils are  b lossom ing.

T ru m pets can  w e tru ly  hear  
T h ey  ca ll to  all “ A w a k e!”

S en d in g  th rills  a fa r  and near  
U n til in joy  w e tak e  

U p  th e  m elod y  of Sp rin g —
Da'flfodiils are b lossom ing.

C harles A . H eath .

Seven New Readers of the Tradesman 
The following new subscribers have 

been received during the past week: 
John Derks, Frem ont;
Peoples M arket, H olland;
Elm er Van Antwerp, Sunfield;
Neil Jonker, Gfand Rapids; 
W ightm an &  Pigeon, Belding;
J. H. McKay, Greenville;
B. Vander Beer, Bradley.



MODERN CUTS OF PORK
This is the twenty-ninth and last of a series of articles on modern methods of cutting pork 

which are being introduced by the National Live Stock and Meat Board.— Editor’s Note

FRESH BACK FAT (cont’d)
T he artic le  p receding  th is one explained  how  fa t m ay  be added  to  lean cuts of m eat by 
w rapp ing  back  fa t a round  them . B ack fa t m a y  be used in ano ther w ay  to  accom plish this 

e n d ; it m ay  be inserted  th roug  h the  m eat as described below .
LARDING LEAN CUTS OF BEEF

The advantages of larding cuts of meat, which are deficient in fat, are self-evident. In this process the fat is distributed 
where it is needed, thus adding materially to the palatability of the meat.

Art. XXIX — Cut 1
The new larding needle is simple and substantial 

in construction and easy to use. It is suitable for lard­
ing either large or small cuts of meat. It can be used 
on roasts and pot-roasts, equally as well as on tender­
loins. If any further information regarding this new 
needle is desired it may be secured by addressing the 
National Live Stock and Meat Board, 407 South Dear­
born Street, Chicago, Illinois.

4. Pull the needle until back fat extends through 
the roast, holding thumb in groove to keep back 
fat from pulling out with the needle.

6. The co m ple t e  
larded beef roast.

Art. XXIX — Cut 7 Art. XXIX — Cut 6

2. Cut strips one-fourth inch 
square from slice of back 
fat.

Art. XXIX — Cut 3

5. Continue to in­
sert strips of back 
fat until the piece of 
meat is larded. Then 
cut off ends of back 
fat.

Art. XXIX — Cut 2
1. Cut back fat into slices 

about one-fourth inch thick.

3. Insert larding needle through roast with groove 
side down. Twist the needle, turning groove side 
up. Place strip of back fat in groove of needle.

Art. XXIX — Cut 4



MORE PROFITS...
Chase & Sanborn’s Tender Leaf Tea is richer 
in theol —  the flavor-bearing oil found in all 
teas. It’s also richer in profits for you, because 
its fine flavor brings constant repeat orders. 
Recommend it to your customers, and besides 
unusual profits, you’ll enjoy all the advan­
tages of the Standard Brands Merchandising 
Policy —  frequent deliveries —  speedy turn­
over, and quick profits.

GHASE & SANBORN’ S

Tender L ea f TEA
Product of

STANDARD BRANDS 
INCORPORATED

"Onthe
A ir

MONARCH S S F
Coast-to-Coast N.B.C. Blue and 
Supplementary Networks every 
Sunday, 2 P. M., E. S. T.

"On
Y o u r
Door

MONARCH HEAD

Display the colorful Monarch 
Lion Head on your store door or 
window and cash in on this popu­
lar Monarch Radio Program.

MONARCH
FINER FOODS

Investigate the “Monarch Way’’ 
of food display, enabling cus­
tomers to “see it in glass— buy 
it in tin.” Plans free. Display 
brackets loaned. Modernize your 
store at small expense.

Monarch Foods are sold only through 
Independent Merchants

REID, MURDOCH & CO.
Drawer F-5 CHICAGO. ILL.

“Quality for 80 Years”

TRENGTH
I COMPANIES REPRESENTED HAVE 

Assets $65 ,931,787.14  
Surplus $23,396,338.15

ERVICE
Correct Insurance Coverage 

Engineering Advise

AYIN GS
121/2%  To 40%

According To Classification of 
Property

THE MILL M UTUALS AGENCY
LANSING, MICHIGAN

Mutual Building Phone 20741

DETROIT OFFICE 
Transportation Bldg. 

Phone
Randolph 0729

GRAND RAPIDS OFFICE 
Grand Rapids Trust Bldg. 

Phone 
95923

Wholesale Only Wholesale Only
DISTRIBUTORS o f PINE TREE Brand

FARM SEEDS
Vigor o Inoculation Semesan

Bulk GARDEN SEEDS P acket
Vegetables and Flowers

We specialize 
in

LAWN GRASS and GOLF COURSE 
Mixtures

SEEDS
Write for our special prices

INSTANT SERVICE
Telephone 4451

ALFRED J. BROWN SEED CO.
25-29 C&mpau Ave.

GRAND RAPIDS, MICH.
Wholesale Only Wholesale Only


